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druggists  elect  of- 
ficers     116 

druggists'    outing    ...  572 
Botanical    specimens, 
some    newly    dis- 
covered     (humor- 
ous)       625 

Bottle  capping  mixture...  489 
Bottles,    fancy,    scarce   in 

France    481 

Boyd,   F.   W. :    Punning  a 

fountain  right    ...  684 
Boylan    law.     New     York 
decision      upholds 
"  po  s  s  essioo  " 

clause  in    722 

Boys      in      drug      stores, 

hours    of    468 

Bradley,  T.  G.,  portrait  of  635 
Bradshaw,    E.    D.,    sends 

New  Year  wishes    80 
Brandis,     E.    L.,    portrait 

and    mention   of..  609 
Brandv      and      whisky 

blends   481 

Bread,  clean  and  dirty 273 

Breves.  Charles,  death  of.    63 

BrlUlantlne    150,  488 

British    drug    clerk     who 

became  a  captain    68 
druggists     and     Ger- 
man  goods   80 

examination,   a   31 

exposures  of  nos- 
trums        26 

oil    271 

Bromides      and      nitrites, 

explosion  of  21 

Bronchial    troches    413 

Bronx   county  association 
39,  370,  446.  497, 

628,  720,  777 
Brooklyn  college  of  phar- 
macy     307,  389, 

446,  Mt 

college    alumni 

307,   369,  44< 
Brown,  E.  D.:  Drug  store 

signs   S6 

Browne.  James  Worthlng- 
ton:     Prom     drug 
counter     to     mili- 
tary leadership   ..    69 
Buck     &     Rayner.     prtze- 

wlnnlfig  window..    54 

Buckskin,    tanning    216 

Buckthorn  bark,  substi- 
tutes   for    2D 

Buffalo  college 786 

druggists  oppose 
formula  ordi- 
nance     114 

Bulk   sales  law 496 

sales    law    and    flx- 

tures    227 

Burge.  J.  O.: 

I.#tter   from    711 

Portrait  of   630 

Wants  registration 
and  A.  Ph.  A. 
m  e  m  b  ershlp    to 

count   UW 

Burlesquing  the  professor  676 

Bum   ointment    (M 

Burnett,  Douglas:  Co- 
operation    ki     the 

drug  buslnemi 77 

Bum*,  emergency  treat- 
ment  for   610 

BurweU,  O.  E.,  the  treaa- 
ured  treasurer  of 
the  North  Caro- 
lina     Association 

(Beard)    312 

Burow's   solution    219 

Business,    cost   of  doing. .  221 
fretting    (Shafer)    ....  141 

gsttsr,  a  good Ug 

helped   by  a  stunt...  CO 


Business,    learning    about 
one's       own       by 
studying  others..  2S4 
on     a      more     moral 

footing    131 

Butter    color,    liquid..  217, 

342,  410 

salt   for,    bacteria    in    18 

Buyers  orders  for  goods..  495 

of  stocks,  right  of...  160 

Buyer's      acceptance      of 

goods    292 

Buying  clubs,  no  national 

organization  of  ..165 
in  quantities,  advan- 
tages   and    other- 
wise  of    (Seawell)  479 
Bynogen    768 

Cabot.  Dr.  r.  c,  on 

^^  keeping     well     or 

being    kept    sick..  272 
Cade       oil        preparation, 

qulck-drjing    490 

oil,    volatile     20 

Caffeine  in  coffee,  estima- 
tion  of   19 

California  association   —  440 

board    573,  723 

drug   clerks    511.  719 

(Calcium  compound,  as  to 
the    ofBclal     tests 

of    406 

sulphide,        lumi- 
nescent     212 

Calamine  lotion    415 

Calendar,     the,     not     the 

thermometer  tells    69 

Callciglycln    407 

Calisaya    elixir,    strong...  690 
Campbell,  'V.,  portrait  of.  437 

Camphor   export    424 

ice,   glycerin 210 

ice,  shaping  ISO 

identification  of   20 

Camphorated  oil  as  a  poi- 
son     86 

Canary  bird  aquarium —  233 

Candiollne    768 

Candy,    cough    148 

Cantaloups    at    the    foun- 
tain    402 

Capping  mixture  for  bot- 
tles       489 

Capitals    in    writing,    too 

free  use  of 132 

CJapsollne   ointment    287 

Captain,     a,    who     was   a 

drug  clerk  69 

Captol     313 

Carbocalcine     768 

Carbohydrol    768 

Carbon    remover. .  .286,  652,  707 
dioxide  production  In 

the  United  States  690 
dioxide     tanks,     dan- 
ger   of    explosion 

of   700 

tetrachloride,        per- 
fume  for    348 

Cards,     Index,     for    drug- 
gists   (Diner)    367 

written       with       text 

writer's    pen 786 

Case,    the.    reopened 610 

Casparl,       Charles,       Jr., 

snapshot   of   640 

Castor    oil.    tasteless 92 

Caswell,     Massey     &     Co. 

(Ferrler)    691 

Catnep  and   fennel  elixir.  708 

Cats,    bronchitis   of 474 

diptheria   from    664 

worms    in    648 

yowling,   circumvent- 
ing      490 

Cattle,    condition    powder 

for    284 

Itch,    wash    for 648 

Celerlna    660,  706 

Celluloid    causes    lire 620 

varnish,  elastic  486 

Centaury,    origin    of    the 

name  of   612 

Cenolln,    a  substitute   for 

eueetin   86 

Certlflcates,      hoard     and 

reciprocity    409 

Chain  store  and  the  other 

kind    223 

store  book,  tearing  a 

leaf   from    686 

store     business,     the 

cost  of  doing 666 

stores   at   Columbus, 

Ohio    666 

■tore,   competing 
with    167 


Chain     store,     competing 

with  the  (Eddy).. 

8,  72,  137,  201, 

266,  331,  395 
store,  competing  with 
the  (Langston)  72, 

201,  265 

Challcine   tablets    768 

Chalk   and    alum    mixture 

blows    up    549 

(IJharlock    and    wild    mus- 
tard     394 

Chattanooga  M  e  d  1  cine 
company  and 
American  Medical 
Association  ...384,  427 
Chattel  mortgage,  prop- 
erty covered   by..  714 

Chaulmoogra    oil 753 

Chaulmoogric  acids 755 

Cheatham.     W.     B.,     por- 
trait  of    663 

T.  A.,   portrait  of....  440 
Check,  soda,  a  newspaper 

on    the    682 

Checkerboard,   the HI,  460 

Checkerman,    Ell: 

Can   you   beat   him?,..  Ill 

It's  your  move 460 

Cheese,      salt      for,      bac- 
teria In    18 

Chemicals,    crooked    209 

(Chemical  industrial  expo- 
sition   of   1916 112 

trick,  a  mystifying...  89 
nature  of  enzymes...  701 
preparedness    In    the 

United    States 572 

resources,  to  encour- 
age the  develop- 
ment   of    162 

Cherr>-  phosphate  318 

pits,    by-products  of.  251 
Chicago  branch  A.  Ph.  A. 

42,  166,  237,  302,  444 

drupT  show 718,  783 

druggists'  outing  ...  572 
Veteran       Druggists' 

Association    430 

Chilson.  E.  E. : 

Portrait    of 431 

Portrait    and    mention 

of    671 

China,  foreign  soaps  in...  709 

painting    282 

gold  paint  for 762 

Chlnocol    313 

CThloral  and  bromide  com- 
pound      416 

CHilorlne,       detection       of 
small       quantities 

of  744 

and  quinine  mixture.  277 
Chlorinated      lime,      com- 
mercial,     quality 

of    7f,S 

Chlorosan    768 

CTiocolate   syrup    4^ 

s  v  r  u  p.        Improved 

(Rhodes)    794 

Cholera    mixture,   an    Im- 
proved       formula 
(Rauhenhelmer)..  481 
Chrlsten.sen,    H.    C,    por- 
trait  of    631 

CThrlstmas  advertising. 785,  789 
Church     papers,     nostrum 

advertisements  in  610 
Cider,    preservative    for...  552 
Cigar  cutter,   the  individ- 
ual    n 

stores,  picking  sales- 
men   for    298 

Cl«iiollns TR 

Cinchona      fluid      extract, 

precipitation    in...  761 

imports   228 

Cinnamlc    aldehyde,    esti- 
mation   of 756 

Circular,  the,  and  binders     4 
the.    enters    its    six- 
tieth  year   1 

the.  growth  and  de- 
velopment   of 130 

the.  sixtieth  year  of.  741 
Cltrophen,   detection    of...  276 
City      of      Washington 
branch  A.  Ph.  A,, 
see  Washington. 

Civet,    constituents    of 19 

Civil        Service,        United 
States,    vacancies 

in  the   40 

aark,  A.   H.: 

Sodium    sulphate    and 

sodium    carbonate  396 
Why    he    became    a 

druggist    349 

Clay.   John,   death   of 384 

(Tleanlng   fluid,    as    to    a 

rnrtaln    411 


Cleaning  sponges 701 

up     the      town,      the 
store   and    cash...  232 
Cleanliness  and  politeness 

at  the  fountain...  684 
Clerk  who  serves  himself 

best  744 

Clerks  and  pharmacists. 
New  York,  asso- 
ciation      446 

drug,  California   611 

drug,  hours  of  labor 
of   393 

drug.  National  Asso- 
ciation of  443 

extending  a  helping 
hand    to    259 

good   will,    (;Ultivatl«!g 

the    183 

how     they     may     be 

taught    67 

Cleveland  drug  clerks  or- 
ganize  178 

Clock    watcher,    no 228 

Clothes      cleaner,       chalk 

and  gasoline   148 

Coal-tar     colors     in     food 

products    108 

tar  products,  dia- 
gram   of    558,  559 

Coca  and  opium  con- 
sumed   in    United 

States  668 

<3oca-ocla.   de'^ision  favor- 
able to.   reversed.  383 
Cocaine    solutions,    effect 

of    boiling   on 212 

Cocoarfut  oil  and  dye- 
woods     from     the 

Philippines    668 

Ccd    liver    oil,    how    It    is 

educed   89 

liver    oil,    rancid,    to 

purify    705 

liver  oil  preparations  7(>4 
Coffee,  estlmatioii  of  caf- 
feine  in    19 

substitute  In  Chile...  287 
Cogswell       Drug        Com- 
pany's store,   pic- 
ture   of    3S9 

Colchlcum    seed    18 

Cold    cream,     British 138 

Colds,     common,     etiology 

of    755 

Cohn's  new  store  at  At- 
lanta      231 

Colic  of   a  horse 486 

College  diplomas  In  lieu 
of  board  examin- 
ations      409 

College  news: 

Atlanta     310 

Birmingham    38 

Brooklyn    307,  369, 

446,  669 

Buffalo    college 107, 

.310,  449,  780 

Cincinnati     449 

Fordham    88 

Illinois    University. 310, 

450,  568 

Indianapoll.s   310 

Iowa   University...  107, 

310,  449,  669 

Jersey    City    310,  497 

Kansas     38,  107 

Louisville     460 

Maryland     460 

Massachusetts    38,  107 

Medlco-Chirurgical    ... 

310,  497,  569 
Minnesota    University.  460 

National    497 

New  Orleans   college..  107 

New  Jersey   450 

New    York    38,  367,  569 

Philadelphia     460,  669 

Pittsburgh    310.  460 

Rhode    Island    451 

St.    I»uis    451.  568 

Texas   University   461 

Valparaiso    452 

Virginia    107 

Colleges,  poor  boys  and 
higher      entrance 

standards  617 

Colloidal  solutions  (Nlleo)  697 

Color,    butter    410 

reaction  of  adrenalin  701 
Colors,  coal-tar,  for  foods  246 

for  smelling  salts 218 

Colorado  association 496 

board  questions   .  ...  36i 

university    498 

health  board  adopts 
rules  for  enforce- 
ment of  narcotic 
law    7a 


Jv 


Caluml>u«  ilruitiliiu  i||. 
vtUe       on       aoda 

_  '»»""    J« 

Oomiii  from    Sir 

ni 

tomii.-  ii«w  Ftiar- 
iiucui>-ilii  tgchnvl- 
dfi-)     Utl 

CommUalonor  Ladd,  trib- 
ute I nt 

(.'ommlKKiun    on    narcotic*  {14 
i.omjK!tijm  with  the  ohAln 
•tore  (Bddy)....6, 

n.  m,  161.  MS, 

C«mp«'tli(>r>i.        knocklnir, 

promit'wn«if»  of.,  in 

ionrecUunery.     aleohollcv 

titbw>  a 

Conference  of  furultteii...  4H 
<<onn«rtiPul   anaociatlon...  M 

ronirnct,   twlc    9} 

void  an  hcinir  inonou. 

ollmlc 7u 

l>ui<lii«ii«.   ami   war...  771 
«'f «;'•«»  of  war  on....  tXl 

validity   of 4«S 

CooMipatton,   llnaeed   and 

flciaaeed    for U 

CODVcyanre  to  wife,  va- 
lidity   of K 

Cook.   E.   Fullerton: 

Fourth  edition  of  the 
National  Formu- 
lary      Ml 

Lectures    on    aeoounl- 

„^     '"«, SU 

The   aanttary   dUpeni;- 

Inir  of  ulntiiMmti).  754 
Teachlnir       dl«pen.ilnr 

.      at    t-ollege 13» 

Coon  ■   airman   salve J75 

Co-operattnar  In  the  dru^ 
bunlnemi     (  B  u  r  - 

nelt)    77 

Cool.   Harold,  portrait  of.  143 
Cooling:  process,   artindal  411 
Cooper.     Zada     M.:     The 
druKglsfs        atti- 
tude toward  wom- 

en  patron* 748 

CopAlba   emulsion,   explo- 

_     .        »lve   613 

Cork,    protecting;,   agralnat 

ammonia    lu 

Corn    remover,    liquid.  .218.  S» 
Corporate  otflrer  a*  ordt- 

nary  employee 714 

CorreBi>ondence  course  In 

bacteriology    549 

Correspondents,    hints    to.  413 
Cosmetics,   use  of    In 
common,      dangrer 

_  In    210 

Oo«t    of    doing     business 

23.  300 
of     production     and 

distribution    873 

problem  of,   where  a 
bonus  Is  (liven....  759 
Cotton,     absorbent,     blue 

color  In 01 

Couffb  drops,  manufac- 
ture of  41.1 

»yrup.    concentrated.    26 
Coupons,   trade,   under 

^^  State   control 227 

Owirt  dectsloiia.    See  legal 

_  notes. 

Cousins,   W.    H..    portrait 

_  Of  ta 

Cox.  Alpha,  Elves  amons 

the  shelves   G<S 

Cral«  and  Potts,  snapshot 

CnUn.  o'v.'.'jr.: "^ 

Finding  out   what   the 

public  wants 357 

How  one  d  r  u  ;;:  gr  1  s  t 
captured  the  doc- 

_  tor*    2Q 

cr««m,  cold,  homocrenlsed  sa 
oold,  with  sod  turn 

perlwrate   210 

CO  d.  theatrical  n 

rolllnr    416 

rolllnr        containing 

•torch J47 

rolllnir  mnssage !  7(4 

toilet,  liquid  petrola- 

turn    CIA 

-.       whipped    ..■..■.■.:  MO 

ureams.  toilet,   summer.  .  129 
vanishing:,    and    per- 
fume  for 4gg 

Credit*,      supervision      of 

(Park*)    673 

CrelKhton    Unlverslfy 

commpnoenient    .  371 
Creaol  and  mercury  oxy- 
cyanlde,     d  i  «  I  n- 
Zectlng  power  of.  (OS 
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Cresot  (olutlons,  dlsbifect- 

InK  p<<wer  of 607 

■olutlun      without 
(flycerln    ill 

Cripiis,  E.  C.;  War  and 
the  woman  drus- 
in«t  In  Or  eat 
HrltHlti    M4 

Crittenion  &  Ci>.  oppose 
formula  c1 1  s  c  1  o- 
sure  onllniinfe    ..  175 

Crooke<l     '  i« 209 

Crop    1.  prlncil- 

!■  486 

Cro|k»,  elTtict  ut  sulphate*. 

on  317 

Crowd,   a   rush,    handllnv 

(Baasman)     3117 

Crowley,  J.  P.,  portrait  of  m 

Cryatalllxatton   738 

Cuba  to  have  an  Amer- 
ican chain  of 
•tore*    464 

Cubic    centimeters,    the 

paiistni;  of 391 

CunrlnKham.   A.    H.: 

UackinK  In  on  percen- 

_    tage    419 

Selllnir  aiamps   at   a 
profit    492 

Oulley.  John: 

Portrait    of 300.  637 

Portrait    and    mention 

Of    MO 

Cult  Ivated     belladonna, 

Russian     701 

Cuahman.  H.  H.,  portrait 
and  obituary  no- 
tice   of 193 

Customer,  g-lvlng  a  dls- 
«  a  t  i  s  1 1  e  d,    the 

froxen    face 38S 

Is  always  rlftht 361 

Customers,  duty  of  drug- 

Bl*ta    to,    in   store  714 
saUsfylngr,  a  winntngr 
policy    183 

f^AFFODIL    bulbs,    pol- 

*f  sonlng   by 694 

L>akln  *  antiseptic  solu- 
tion        83 

D'Alembertf.  H.  H..  por- 
trait and  :r.ention 

_       .     ,"f    500 

Danderlne    490 

Dander-off.   query    about.    29 

Panosan    76g 

Day.   W.   B.,  snapshot  of.  634 
I>aWBon.  E.  S..  portrait  of  432 
Jonathan.    a«id    wife, 
celet.>ratc         their 
sixtieth     wedding 

anniversary   627 

John    H.,    loses    hU 

position    166 

Defiraatlon   of  medicines.  100 
Delaware    BHsoclation 670 

_   „  '•V'"'"'     71<> 

Dellucs,    mention    of 680 

Denmark,    pharmacies    In 

(Enstrom)    393 

Dentista,  danger  of  mer- 
c  u  r  y      poisoning 

among    483 

Denton,  W.  G.:  Advice  to 
prospective    p  r  o- 

prietora    474 

Denton.  W.  S.: 

Portrait    of 441 

Portrait    and    mention 

of  510 

Depllatores    28 

De  Puy,  Charles  T.,  death 

^  of    323 

Denver  branch  A.  Ph    A 
166,  228,  30e, 

364   444 
Detroit  branch  A.  Ph.  A.' 

_  „  *%  1<K.  167,  302 

Devers,     Hiss     Stargaret, 

snapshot   of 641 

Diabetic   foods,    fake 251 

Dlalysates,   making 757 

Diamonds,  origin  and  for- 

matlon  of 213 

DIatrone  31s 

Dick  ca,se,   the,  cited.. i.'.'.'  100 

Dlfontln    jij 

Different,  this  town  IB.'.'.'.  filg 
D  ehl.   C.   L..   snapshot  of  640 
Diekman.  George  C: 
On     the    meaning    of 

„       "ad"    S4J 

Twenly-flve    years    In 
the  College  of 
Pharmacy  of  the 
City  of  New  York  sa 
Snapshot   of 643 


Diet,  ituitrucUon  concern- 
ing       482 

Digitally     Infusion,     why 

the  change  in 7W 

DlgaloUle    718 

Ulller,  where  he  struck  It 

rich  III  '49 873 

DImmitt.    Addison: 

I'ortrait  and  sketch  of  188 
Proprietor    of    a    suc- 
cussfui      prescrip- 
tion  phaiToacy..,.  188 
Diner.   Jacidi: 

Addresses    New    York 

Colieiir    867 

Re<-eivei-  a  loving  cup  370 

Portrait   of 250 

President   of  New 

York    Board 250 

8na|)sliot   of 641 

"Diphtheria  antidote" 
m  a  n  u  f  a  c  turcr 

lined    SO 

frim   cats 554 

Dlscounigement  in  trying 
to  htlT)  th(  He  who 
will   not   help 

themselves   197 

Disinfectant,    pine   oil 32 

Disinfection,  some  opin- 
ions on 74 

Disinfecting  spray,  for- 
maldehyde     489 

Dispensatory,  the  United 
Stages,  and  pro- 
n  u  n  c !  a  Hon     of 

LAtIn   names 4 

Dispensing,     teaching    at 

college    (Cook)....  139 

Display    fixtures 72 

Displays  that  fascinated 
the  thirsty  and 
h  u  n  g  r  v     (Stod- 

,„.  dard)    534 

Dissolving  nsh  b..n.- 707 

Distemper  151 

Distribution  and  produc- 
tion,   cost    of 673 

District   of   Columbia   as- 

sodation    178 

DItman,  A.  J.,  mention  of  eso 
Doctor,  the  dispensing....  707 
the    dispensing,     and 
the      prescribing 

druggist    196 

a  theatrical,  on  drug 

stores    214 

Doctors    disagree 326   471 

Doerschuk,  A.  N.:  Drug- 
gists :n  contact 
with    sorrow    and 

^  grief    14 

Dogs,   bronchitis  of 474 

Do  It  first 082 

XVoronat   '  313 

Do's  and  donfs  for  foun- 

_,        ,     tain    526 

Dressings,    .surgical,    esti- 
mation    of     mer- 
curic  chloride  in.  271 
Drinking  from  a  bubbling 

fountain    17 

Dropper,     a     cheap     and 

convenient    281 

Drug  business.  C.  G. 
Straub   sees  good 

.      'n    the ?29 

bushiess.      successful 
found  atlon    for 

(Kerhom)    353 

business,  what  Is  the 

matter  with  the?.  349 
manufacturer's      lia- 
bility      354 

wrong,     liability     for 

delivering  354 

clerks  of  Greater 

New    York 49 

clerks'  organ  attacks 
Illinois       associa- 
tion's   resolutions    51 
department  stores  no 

Joke    132 

growers,    a    warning 

to    prospective em 

growing,  some  books 

and   p.ipers  on....  G03 
legislation,   sanltv  in 

(BeaJ) 698 

on  the  market 717 

mistake  In  delivering  22S 
plant      cultivation, 
g  o  v  e  rnment  ac- 

llvity  in ;.ii7.  5»< 

plants,    growing    of, 
in    the    United 

States   (Amy) 397 

plants,    N.    C.    possi- 
ble shortage  of...  497 
standards  and   drug- 
gists     710 


Decern bc'i'  lliKi 


Drug  store,  arrangements 

of  a 28 

■tore,   the  elu»i%-e —  796 
Htore  ethksa  and  hon- 
esty   (Soskln) 10 

store,    the   hog   ciaa* 

of   (I..i«*ser) 618 

store,       Jitney,       the 

(Bamford)    794 

store    leases,     rights 

under    714 

store    merchandizing.  737 
store     un     a     public 

convenience    314 

store  has   a  hold  on 

the    public 263 

running  of  (Gould)...  787 
store    show    window, 

the    731 

store    summer    work 

for  college  students  132 
store,  where  to  open 

a  132 

stores,    chain    and 

others  223 

■  tores  in  Latin- 
America    71.? 

trade    conference 46 

Drugs,   crude,   shortage  of  487 
dangerous,  recording 

sales   of 282 

five  most  valuable...    82 
high    price    of,     co- 
operation   to    off- 
set the  (Fischelis)  332 
narcotic,    validity   of 

prescription   for...  356 
prices    i>f    In    the 

Azores   567 

powdered,  In  the 
P  h  a  r  m  acopceia 
and  Pix)f.  Schnei- 
der     638 

In  United  States, 
government  sta- 
tistics concerning  666 
Druggist,  the  prescribing, 
and  the  dispens- 
ing   doctor 195 

a,   who  captured  the 

doctors    (Crain).  .  231 
and    physician,     mu- 
tual     dependence 

of   (Simpson) 206 

Druggists  in  contact  with 
sorrow   and    grief 

(Doerschuk)    14 

and     the     federal 

liquor    tax 224 

like    other    men.    are 

of  two  kinds 688 

and  mail  order  houses  789 
and      ofl^clal     drug 

standards    710 

many-sidedness    of...  696 
purifying    their    own 

ranks    353 

the  revenue  law,  and 

the   war 694 

accused  of  substitu- 
tion by  manufac- 
turers     224 

truth     about     In     a 

New  Y'ork  paper.  630 
united,     can    accom- 

pllsh    wonders 262 

Druggists'    hours 468 

sons     In      the      drug 

business    349 

Supply  Corporation 
to     hold    convon- 

_  tlon   113 

Drummers,    manners    of..  236 
Drying  berries  and  herbs 

(Koch)    287 

DuBois,    W.    L.,    portrait 

^  ,of    ,....  646 

Dunn   Drug  Company, 
w'indow       display 

„  of    the 521 

Dunning.    H.    A.    B.: 

Persona!    49g 

Portrait     644 

Portrait    and    mention 

of 663 

Dusting    powder,    Ander- 
son's      608 

Dyche    &   Connolly   make 

an   announcement  188 
Dyestuffs    production 
studied    at   Johns 

Hopkins    374 

Dyewoods     and     cocoanut 
oils      from      the 

Philippines    568 

Dying    hard 326 

Dj-es,     certified     In     mix- 
tures    466 

PARLIES  T    type    of 
■^           American  apothe- 
cary   (Koch) 397 
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Kaster  at  the  fountain 253 

plana   (Wllmot) 233 

E:ast   St.    Louis   drugrglsts 

enjoy  lecture 178 

Eberic,  r>r.  K.  O.: 

Given  farewell  dinners    46 

Portrait    of 632 

Eclinian'B  alterative.  Su- 
preme Court's  de- 
cision   concerning 

65,  103,  20S 

Eckstein,    S.    A.:  

Portrait    of 687 

Portrait    and    mention 

of    166 

Eddy,  Cl>-de  L.:  Compet- 
InK  witli  the 
chain  store.  See 
competing. 
H.  V\.,  buys  prop- 
erty      316 

W}T)n  L...  portrait 
and  slietch  of....  779 
Edition  and  revision,  dif- 
ference tielween.  4il 
Educational  standard  for 
p  h  a  r  m  acists  in 
New      York,      in-    _ 

creased    551 

Egfff   d vee 148 

substitute,    egis...4(»,  813 

EJgls   egrs   substitute 408 

ER-pt,  adulterated  epsom 
salt    in     (Koutou- 

pas)    W 

Ehlers,     C.     W.,     portrait 

and    mention    of..  266 
Eight-hour    law.    Califor- 
nia   clerks   not 

agitating  719 

Eiweiss    milch » 

Electric    light   bulbs,    col- 

oring    •  2U 

light,     treatment     of 

wounds    by 483 

Electroplating    *>" 

Elixir,      digestive,      alka- 

line  •  •••  ^ 

catnep  and   fennel...  i03 
iron.    (1  u  I  n  1  n  e   and 
atrj-chnlne     phos- 
phates,   precipita- 

tlon  ir 487 

Emanuel.  Mr.  and  Mrs. 
Liouis.       snapshot 

of   6^ 

Embalming    tluids oaZ 

Emetine,     caution     as     to 

the  handling  of...  134 
treatment     of     pyor- 

rhea  "» 

Emulsion  cod  ll\'er  oil....  764 

Enema   Cantanl TBS 

En«rgine     76? 

England.  J.  W.: 

How  to  use  the  metric 

system   4TO 

Portrait   of •  ^ 

Portrait  and  sketch  of  4iS 
English    pharmacies    (En- 

Strom)    398 

prescriptions  in,   ref- 
erence   to    article 

on  <TO 

Engstrom.    E   O.: 

On     the     practice     of 
pharmacy  In   Eu- 

rope    398 

Portrait    of 5OT 

Enomorphlne    7*8 

Enxymes,  chemical  na- 
ture   of 701 

Epllep«y,    possible    cause 

of    'w* 

EpIthen    S13 

Ei>som    salt,    effervescing 

solution  of 34. 

■alt  in   Egypt,   adul- 
terated   (Koutou- 

pa»)    5B7 

Ergopan 313 

Enistlcator,    queT   about    29 

Vf^lAn     313 

Ethlc«  and  honesty  in  the 
drug    stoTK    (Sos- 

kln»     10 

Bthylhydro  cuprelne, 

blindness  from...,  SCI 

hydrochlorate  8i3 

Eucerln.  cenolln  as  a  sub- 
stitute  for S< 

Euchlorine  In  a  mixture,  341 
Buqulnlne-salol    mixture..  706 

Buronervln    313 

Evans,   A.  S.,  portrait  of.  746 
Examination       questions, 
board.  See  boards 
of  pharmacy  ques- 
tions. 


E  X  am  1  n  ation  questions 
used  in  the  school 
of    hard     knocks. 

answers    to 767 

Ex  aqua  means  in  water  2!>7 
Excipient     powder     for 

pills,    general 480 

Ex,  meaning  of,  in  pre- 
scription direction 

92,  156 
Explosion,  carbon  dioxide 

tanks,   danger  of.  700 

Extract,    lemon 764 

vanilla    780 

Extracts.  Havoring,  arti- 
ficial      762 

flavoring,      no      legal 

standard    fcr 2M 

flavoring  without  al- 
cohol   280 

Eye  bath 220 

drops,   oily 277 

FABLE  of  the  O.  F,  B. 
M.  and  the  un- 
dertaker     586 

Falkenhainer,  Al.,  por- 
trait and  mention 

of   501 

Fantus,  Dr.  Bernard,  on 
WTitlnK  prescrip- 
tions   in    ."inglish 

391,  399 
Farrlngton,    Frank :    How 

Jones   woke    up...  524 
Faser,   H.   M.: 

Portrait  of 442 

Portrait    and    mention 

of   718 

Fats,  identlflcation  Of 275 

Feather  dusters  and  Ill- 
ness      766 

Federal  antl-narcotlc  law, 
California  board 
proposes  amend- 
ments   to 723 

Feet,  sere,  ointment  for..  136 
Ferrier,  John  W. : 

Forty  years'  f-xpei  i- 
ence  on  Broad- 
way     689 

Portrait  and  sketch  of  327 

Sell.<  a  stcre 309 

S>inie  notables  we  have 

had  for  customers  327 

Ferrlne    768 

Ferrogen    768 

Ferrou.s  Iodide   syrup 691 

Fiends,  drug,  in  England.  610 

Fig    syrup 219 

Filter,     chircoal,     setting 

up   207 

pressnire,     for     thl'.-k 

liquids    418 

Filtering    medium,    paper 

pulp   as  a 547 

Finger    nail     bleach     and 

polish    2S2 

Flnneran.   James  F. : 

On    the    Circular's    N. 

.V  PL  D.  editorial  596 

Portrait    of 658 

Fire   from  celluloid 520 

Flreprooflng    flannelette...    82 

liquid    78 

Fire  extinguisher,  liquid..  26 
extinguishing  powder  548 
hose,  inspected,  what 

is    it? 778 

In    a    show    window 
from  celluloid    ...  566 

First  aid  kits 806 

Flschells,   Robert  P.: 

Co-operation  to  offset 
the  high  price  ot 

drugs    3.32 

Portrait    of 438,  OK 

Fltchburg     and     L«omln- 

ater    association..  448 
Fixtures,  store,   warranty 

of    180 

Flavorine  extracts,  artifl- 

clal    762 

extracts,      book     on 

making  % 

Fleet,    Charles    B.,    death 

of   383 

Files,  dlsi>ersing 142 

facts   about 272 

flghting   275 

Floors,  filler  for  cracks  In  759 

Florida  association 500 

Flour  bleached  with  ni- 
trogen   oxide 617 

wheat,    detection    of. 

In  rye  flour 817 

Floyd.  J,  L.,  advises 
against  the  sale 
of    stamps    by 

druggists  866 

Fly  papen,  poisonous HO 

the  house,  danger  of  Sli 


Food  and   drugs  act,    no- 
tices of  Judgment 
under.       S«-e     no- 
tices of  Judgment, 
coal-tar  colors  for...  246 

dirt  and  dlsea.se 213 

fake,    for    diabetics..  261 

poisoning    145 

Foods,  baby,  analy.sl8  of..    82 

pure  and   graft 596 

Foot  powder 271 

powders    for    use    In 

solutions    340 

Ford,  Edwartl  R. :  Why 
the  new  drug 
store   succeeds....  729 

I'ordham   college 780 

college  alumni 306 

college     students' 

l>anquet   174 

Formaldehyde  disinfect- 
ing  spray 489 

Formic    acid    in    acetic 

add  339 

Formates,    nature,    uses 

and  action   of 27 

F  o  r  m  u  1  ardisclosures  in 

Louisiana,   no KM 

general.  In  the  U.  S. 
P.,     IX    (Hauben- 

helmer)    752 

Formulas  proposed  for 
the  American 
P  h  a  r  maceutlcal 
A  8  s  o  c  I  a  1 1  on's 

Recipe   Book 271 

Fornl's  alpcn  krauter 155 

For  the  druggist  who  has 
no  auto  mobile, 
but  would  like  to 

have  one 687 

Forty-fourth     revision    of 

the   Red   Hook....  687 
Forty     years'     experience 
on    Broadway 

(Ferrier)    689 

Fountain,    bubblir.g,    how 

to   drink   from 17 

pen    sales 727 

soda.    See  soda  foun- 
tain. 
Fowler's  solution,  a  cause 
ot     deficiency     in 

fti-ength  of 85 

solution.      variations 
In  strength  of 

commercial   85 

Fowls,  gapes  in,  santonlca 

for  147 

France,  T.  J.,  portrait  of  445 
Fraudulent  advertising...  483 
Freerichs.    Frank  H.. 

snapshot  of 639 

Freight  conge.stlon  to  end  309 

rates,    submarine 561 

French  army  pharmacists 

recognized   98 

Frick,   Robert  J.,  portrait 

of    K6 

Fruits,    cooked,    sourer 

than    raw 146 

Fuller's     earth,      coloring 

and   perfuming 2S2 

earth  and  kaolin 213 

Inhalant    609 

Funnel,     water     Jacketed, 

home    made 209 

Funny    incidents    in     a 

druggist's   life.. 68,    70 
Fuses,  making 216 

GALE,     W.     H.,     dea;th 
of    318 

Galenicals,    proportion    of 

reducing      sugars 

In  757 

Gallagher,  Charles  A., 

death    of 383 

Gallon,  proof,  meaning  of  88 
Garvin,  P.  J..  'Kirtrall  and 

mention    of 499 

Gas  mantles,   making 220 

Gastric     Juice,     secretion 

of.   In   man 274 

Gastric   ulcer 758 

Qayle,  J.  W.,  porti-alt  and 

mention   of 502 

Gay,    Mrs.    St.    Claire    R., 

portrait   of 648 

Geltner,   Charles,   portrait 

and  mention  of . . .  504 
General    formulas    In    the 

U.  S.  P..  IX  (R.1U- 

benhel.ner>    762 

Oenolln,  Charles: 

Portrait   of 668 

Portrait    and    mention 

of   566 

Qeorgta  association 441 

O  •  r  m  a  n  pharmacist  an 

army  officer 179 


German  apothecaries'   so- 
ciety...49,  108,  368, 

446,  498 
goods    and    Brltl.sh 

druggists   80 

Pharmaceutical  So- 
ciety, silver  anni- 
versary of 97 

pharmacies,      ruined, 

to  restore 368 

prisoner   wants   drug 

literature    236 

submarine     runs 

blockade    498 

Germozone  496 

Ginger,   what  is  It? 695 

Glnther,  A.  O.. 

Advertising    the     soda 

water    business...  591 
Is    It    a   crime    to    sell 

soda   water? 738 

It  can't  be  done 463 

The  old  and  the  new 
way  of  running  a 
soda,    business 

(Glnther)    796 

On  boosting  soda  sales  319 

Portrait    of 319 

T  r  a  V  e  ling    salesmen 

and  the  house 682 

Glanduitrin-tonogen    313 

Gleim,   F.   H.   E.,   portrait 

of   440 

Glass,   broken,    separating 
bismuth    s  u  b  n  1- 

trate    from 489 

water  glass  on.... 278,  414 

Glycopon    768 

Glue,    waterproof 134,  615 

Glycerophosphates,     elixir 

of,    compound 345 

making  23 

why?    482 

Glykalzium   313 

Godding,  Mrs,  J.  G.,  snap- 
shot of 548 

Goggles,    the   sale   of   by 

retail   druggists...  567 
Goldberg    burlesques    the 

professor  676 

Golden  seal,  adulterated..  19 
seal  fiuidextract  of..  407 
seal  gardens   (Sayre)  601 

Gold    flsh   cage 233 

paint    for   china 762 

separation     of     from 

other   metals 273 

Golf  ball,  injury  from  ex- 
plosion   of 546 

(3ood,  J.  M.,  made  emeri- 
tus   professor 569 

(3oods,    advantage    of 

knowing  one's...  23* 
manufacturer's   right 

to  reclaim 36 

Goose  grease  advertising.  604 
Gordon.  F.  T..  portrait  of  647 
Government     positions 

open 115,   179, 

M6.  384,  443,  558,  623 
Graduate,  hall  to  the  new  260 

Grape    fruit    coloring 63 

Juice,  preparation  of.    28 

Oraphite.    colloidal 275 

Green.    Arthur    L..    death 

of    383 

Frank     T.,      portrait 

and   sketch  <yt 776 

Greenpoint    association 306 

Gregory,    Willis  O.,  twen- 
ty-five     years      a 

dean    -  38 

Griffith.   Ivor: 

On  Latin  in  prescrip- 
tion   writing 619 

The  pitiful  nesa  of 
.some   druggists' 

libraries   199 

Groceries,    uplifting 263 

Grocery     stores,     number 
of.     In     United 

Stittes    270 

Guaranty   label,   eliminat- 
ing the 246 

label,    time    for    use 

of  extended SSfl 

label  under  food  and 

drugs  act 162 

Ouerln,  J.  F.,  portrait  of 

603.  659 
G  u  n  t  h  e  r,   O.   A. :   Good 
soda,     served 
right,    pays    well. '128 

Gurjun    balsam 661 

Gynocardla  oil 786 

Gynocardlc    acids 766 

HADLEY,  C.  L.:  The 
limcheonette  de- 
partment     784 

Hoemostatlctnn  FIschl....  788 


vi 

Hmgnt,  of  maxnoU*  balm 

fam*  m 

H««»Bu«r,  T.  r..  portrait 

of   IM 

lla«ar.    H.: 

Csnieiiary     of     (Rmi- 

benhelmer)    t 

Portrait   of 7 

Hacua,  U«orc«  W. : 

And  the  klmanae tt 

Syrup  makvr m 

Hair.  •ITsct  of  potawlum 

lodldn  on *<S 

esmade.   antl-klnk....  M 
Inky,  to  (tratchten.    M 
removal    of,    p«naa- 

nont   M 

tonic    quinine 4n 

wa«h.  perfume  for...  in 
Hantx<ck.   J.   P..   portrait 

of    M 

Hand  lotion 1« 

lotion,   lard,   problem    K 
Hard   knorka   achool,   ex- 
amination     quea- 
tlona  of,  anawered  7f7 
llarkley,    U    K..    an    old- 
timer It* 

Karilnrton'a   aolutlon •■ 

H  a  r  r  I  aon    Antl-narcotio 
Law: 
Amendroenta,  proposed 

100.  m 
Beeretary    McAdoo'a 
amendment     auir- 

■eatlona   47 

C  o  m  m  I  a  a  I  oner  Oa- 

born'a  report  on..    47 
Conference    of    wbole- 
aale     and     retail 

trade  on 47 

Declalona lU,   161, 

342,  SG6 
Declalona.    drur    trade 
conference       atti- 
tude on 4S 

Four  months  of  the...    S 

Infonnatlon   47 

Notes  on  the tl 

And  novocalne ttS 

Ohio        Aaaoclatlon'a 

reaolutlona   on 51 

Opium  llnlmenta  under 

„   .    «t>»    41S 

Opium  aalea  under  the  tS 

Orders  under 379 

Poaseaaion  clauae  of 
negatived  by  U. 
8.  Supreme  Court 

38ft,  4S3I,  0& 
Phyalclana  in  the  pub- 
lie  service   ruling 

under  Mt 

And    pre8crlptlona...29. 

M«,  823.  7S» 
Quantity  ordera  under  OS 

Recorda    under 7DE 

Regulations    re'viaed...  4S 
Synthetic      subatltutes 

under    the lo 

Treaaury  declalon  poat- 

poned    48 

Upheld    In    U.    8.    dla- 

trlct    court t9 

V.  a.  P.  and  N.  F.  nar- 
cotics   under lei 

Marv«»,    John    M.,    cele- 
brate-i  hia  fiftieth 

anniversary  m 

Hats,  straw,  renovating..  Ml 

varnlah.    matt 353 

Haverhill.     Maas..     drug- 
„        ^«*»t»   ortanlsed...  518 
Hay,  Charles  r...  ("oath  <t  3M 
Hay  fever,  a   irovemment 

bulletin   on sst 

fever,   prevention  of.  273 
fever,     weeda    which 
'^.H'*-    deatroylnsr  147 
Haaard,    Haxard    A    Co 

(Ferrler)    m 

Head  noise,  query  about.    W 

Health  insurance 757 

oOlcera,   full-time 94 

Heart   diaeaae.   chronic, 

deaths  from 00 

Heath.    William    E.:     Op- 
•m....       Po^unlty   knocka  SU 
Heclotrraph.   to  make  a...  27» 

Ink    2n 

He  had  Iota  of  sense  (Mc- 

Intyre)    SIS 

Helmersheim.  Charlea  B.: 
Portrait    and    mention 

of   5fR 

And     family,     portrait 

Of    44S 

Heceman.  A.  E..  death  of  Sie 
*  Co..  historical  note 
concerning    jj7 
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HaBWMm's    store*    (Fer- 

rter)   «tO 

Helms,  Ml«*  B,  A.,  anap- 

shot  of 641 

Halmatreet,   B.   B.: 

Portrait  and    mention 

of  m 

Rsmtnlscences  of 

M.  STt,  E64 
H  •  m  m.    Prof.    Pruels, 

work  of  enlarged  Mt 
Hsiaorrhace,     arrest    of, 
with    a   aorap   of 

muscle    86 

llenderaon.     Bdward     A., 
portrait  and  men- 

„  Uon  of TO 

Henry.  8.  C,  portrait  of.  666 
llr,   and   Urn.   8.   C, 

•napshof  of OS 

Hens,  powders  for 04 

Herbs,   British   medicinal, 

short  crops  of 168 

Herplcide    iji 

Hess,     Herbert    W.,    On 
principles   of 

salesmanship  861 

Hexajodine    70 

H  e  X  e  methylenamlne   aa 

fuel   152.  282 

Hexophan  jis 

Hides,   preservlnir  rreen..  660 
Hints  on  opening  new 
stores      (Meredith 

and    Schulse) 472 

Hoirman.   H.:   Whiaky  aa 

a  medicine  82 

Hoc   class   of  drug  store 

(I»e»er)    SIS 

Hohmann,     aeorge,     x>or- 

trait    of S41 

Holland     pharmaclea 

(Engatrom)    39» 

Holzhauer,  Charlea,  por- 
trait   of 681 

Home  made  Ice  cream 
and  froien  dain- 
ties (Lee) 52<( 

Home    manufacturlngr   by 

drusrgists  (Walsh)    96 
Honesty  as  drug  store 

policy   262 

Honey,  origin  of  albumi- 
noids  In 482 

Honor  roll  requirements, 
new,     New     York 

college    725 

Hopewell's  drug  stores 

and  fountains 255 

Hopp,    Lewis   C,    portrait 

and  mention  of...  728 
Home  serum,  death  from 

use   of 481 

Horses,   condition   powder 

for   jss 

Horsemlnt,   thymol   from.  405 

Hospital    noises 83 

Hot    metals,    handling, 

with    bare    handa  411 
soda       water.         See 
soda  water. 

Hours    of    druggists 468 

Howard,    .V    M..    portrait 

and   mention   of..  718 
How  Jones  wolve  up  (Far- 

rington*    624 

Hufnagel'a    saive 661 

Hydrangea  tunberjrii. 

chemistry  of 146 

Hydrangenol    274 

Hydrastis  ( anadensis, 

adulterated   ij 

Hydrogen    Dioxide    Solu- 
tion: 

and   aluminum ju 

amount    of.    made    In 

United   States 667 

plus    decolorised    tinc- 
ture of  iodine 416 

eatlmntion    of 701 

Incompatlblilty    with 

."iilpiiurous    acld..27S 

manufactiire  of 87 

action   of  on   metala...  701 
Hydrogen    .sulphide,    estl- 

mation    19 

Hydrosol   707 

Hygienic    laboratory    dis- 
infectant        82 

Hyn.son.   H.  P.: 

Addreases    New    York 

College  241 

Addresaes    New    York 

druggists    361 

.\ddres8es  North   Car- 
olina   association.  506 
Believes    in    pharmacy  214 

On  drug  bu?1nej*a 349 

On  the  meaning  of  ad.  343 
Portrait   and    mention 

Of  ne 


Hypodermic     needles,     to 

prevent  rusting  of  21 

U  y  p  o  p  h  o  sphites,  have 
they  any  thera- 
peutic  value? 4U 

fCE   CREAM: 

*    As    It    ought    to    bo 

(Pierce)    SIS 

Bacilli    In 61 

Controlling   "oold"   in,  127 

formulas    for 516,  MB 

our  national   dish 618 

pure,    in    Philadelphia.  787 
regulations,     n«w.     In 

New   York 614 

use  of  sUblUxers  in...  U7 

Ichthyol,  synthetic (fe 

Idaho  association 600 

board   716 

druggists,   liquor 

■ales    by 228 

Illinois    association 170, 

441.  782 
association  executive 
committee     meet- 

.      if   61 

board   673.  716 

university   com- 
mencement      371 

university   school    of 

pharmacy  170 

Improved  shape  for  nega- 
tive  eyeglasses...  702 

Incense  powder 217 

Indiana  association eoi 

balances  and  weights   11 
Indianapolis     branch     A. 

...        P»i-    A 444 

Indol,   occurrence   of 274 

new  test  for Ttl 

Infant  mortality,  influ- 
ence of  economic 
and   I  n  d  u  s  t  rial 

conditiuns    on 338 

mortality   statistics..  340 

Infantile  paralysis 493 

paralysis,  govern- 
ment  warning 
against   nostrums 

for    633 

Infusion      digitalis,      why 

the   change  in 763 

Injury  to  customer,  lia- 
bility   lor 22!i 

to     store     appliances 

In    transit 35o 

Inhalation    fluid ix» 

Ink,   blue 271 

indelible  2S3 

marking,    blue 612 

writing,  relative  per- 
manence   of 4S4 

marking,  colored 351 

rapid    drying 756 

stencil    9j 

Insecticide  and  disinfec- 
tant manufactur- 
ers  meet 40 

Insecticides,  arsenical  136,  411 

Insect  powder 751 

preventive   lotion 322 

Insects,     tran.smlsslon     of 

disease    by 817 

Inulln,  a  suliatance  co- 
agulating        75 

Insurance,    health 757 

life,  .ind  alcohol 75S 

Inventories,  why  not 

taken    119 

Iodine   with    argyrol 337 

and    mercurial,    blis- 
ter   following   ap- 
plication   of.... 490.  353 
decolorized,     tincture 
of.   plus  hydrogen 

dioxide   418 

with    phenol 347 

in   sea  weed 541; 

lod-lenlcet   '  813 

Iodoform  gauze,  makifig!!  140 

Iowa    association 501 

board     of    pharmacy 

questlona    222 

Ipecac,    nomenclature    of 

(Rusby)    202 

Irish,    nothing    too    good 

for    the j?9 

Iron  albuminate,   syrup 

and  solution hq 

and    sodium    salicyl- 
ate   mixture 549 

black   rust   proof  fln- 

teh    for 212,546 

content    of    tincture 

of   Iron 23 

Klaproth's       tincture 

of   271 

with   salicylic   acid..  .147 
mixture,  aperient....  $46 


DccemlKT  IDIO 


Irwell,    Lawrence:    Up-to- 
date  advertising..  786 
Isaacs.  C.   B.,  good  atoro 
alogmns    as    valu- 

able  asvets 676 

Is  it  a  crime  to  sell  soda 

water?   (Ointher).  73$ 
Isoaulphocyanidea,    detec- 
tion   of 8M 

Italy,  counter  practice  in  39k 
It  can't  be  done  (Ointher)  461 
Itch,  of  cattle,  wash  for.  ia 
Ivory,    to    bleach,     clean 

and    repollsh 488 

to  clean tl 

Ivy    poisoning 418,648 

polaoning,    lotion   for 
(PatUin)    48< 


271 
80» 


JA.OOB1S    gargle 
Jacob's  oil 

Japanese    Journal,    repro- 
duction  from   a...  548 
Japan,  potassium  chlorate 

from    668 

Jelllffe,  Mrs.  S.  E.,  death 

of   261 

Jersey  City  college  stu- 
dents   dine 446,  497 

Jitney,     the     drug     atore 

(Hamford)    794 

Johnnle-on-the-spot  (Shor- 
ties)     818 

Johnson,  C.  C:  All  work 
and  no  play 
makes    Jack    a 

dull    boy 517 

Johnson,   William   M. : 
Old-time  home  cultiva- 
tion   of   medlcin^il 

plants    606 

Portrait   of 443,  509,  606 

Jongejan,    C.    H.,    portrait 

and    mention    of..  508 
Mr.  and  Mrs.   C.   H., 

snapshot    of 664 

Jorden,  H.  A.,  retire* 
from    the   New 

Jersey    board 8fi2 

Journal  of  the  Ameiican 
Medical  Associa- 
tion,    Dr.     Rusby 

on  the 666 

of  the  American 
P  h  a  r  maccutlcal 
Association,  stat- 
us   of 743 

Journals,  trade  and  trav- 
eling men 679 

July  Fourth  at  the  foun- 
tain      387 

If  ALKOLAN  aij 

*^    Kalzan    jjj 

Kansas    association .'.'.' 44B 

Kantrowltz,  H.,  portrait 
of 


Kaolin  and  fuller's  earth. 


445 


Karb,  George  J.,  portrait 

and  mention  of...  874 

Kenr   ^ 

Kennedy,    E.  J.,  snapsli'ot 

of      fQ 

Kentucky   association.. '.'.",  tU 

board    717 

Kephalalbln iii 

Kerhnrn,  A.   Luke:        "" 

Advertising    fij 

Advertising  and  sell, 
'ng  by  show  win- 
dows      4g9 

Handbills.  calendars 
and  fences  in  ad- 
vertising    677 

Foundatlo«i  for  a  suc- 
cessful drug  busi- 

ness    359 

Simple  rules  for  drug- 
gists   who    adver- 

^  tise   580 

Kerosene 132,   igg  ig6 

....   and  Peru  balsam 288 

Kidney  "cures"  seized...,    4g 
Kilmer,     F.     B.:    Looking 
forward   In   phar- 

macy    j^ 

Kinder  balsam 48S 

King,   C.   E..   portrait  and 

mention   of m 

<jeorgo Carrie:  Never 
guess  when  filling 

prescriptions    419 

Kings   county  society.  .46 
lOS,     173.     243.     306. 
„,        „  3i».  445.  621.  730.  778 

ismsel  s  store  burned  out 

XT,  X.      ^^"^    reopened 267 

Kirby,  H.  A.:   rhe  history 

of  anesthetics 749 


December  1916 


Kirby,  L.  M.:  Some  un- 
usual luncheon- 
ette   recipes 798 

Klondol    SU 

Knowlson  store,  the  old..  if7o 
Koch.   F.  J.: 

On  drying  drugrs 267 

Earliest  type  of  Amer- 
ican  apothecary..  397 
Gathering    the    sassa- 

fra-s     751 

.  Koch,  J.  A.: 

Portrait    and    mention 

of  310 

Snapshot    of 6i0 

1  w  e  n  t  y-flve      years 

dean    310 

Koehnken,    H.    H.,    death 

of    179 

K  o  n  3  e  !i  1  s.    material  of 

which   composed..  155 
Koon.   C.   S.,   personal 
mention   and   por- 
trait of 112 

Koutoupas,  John  N. :  Adul- 
t  e  r  a  t  e  d    epsom 

salt  In   Kgypt 557 

Kraemer.     Henr>-,    a    live 

wire    471 

Kr&Ulgln  SI3 

Kraut,    tausendgulden 612 

Kuever.  R.  A.,  portrait  of 

639.  642 
Kumyf s    487 

f  ABEI.ING.  careless....  339 
■^  Liabels,  cautionary...  154 
Labels,     criticism    of,    by 

federal    officials..  162 
Lacquer     for     automobile 

lamps    154 

Ladd,  Commls.'loner,  trib- 
ute  to 724 

Landlord's   liability  for  a 

leaky    roof 228 

Langsiton,  C.  E. :  Compet- 
ing with  the  chain 
store    . .  .9,  72,    127, 

201    265 
Lard  hand  lotion  problem    28 
rancid,      removing 

odor  of 553 

8  u  b  »  1 1 1  uto  for.  In 

pharmacy    401 

Lascoff,  J.  I.,  heads  in 
the  old   guard   In 

New     York 497 

I>a  t  i  n-A  m  er  I  ca,  drug 

stores  in 716 

Latin,   bad.   in   medicine. .    $S 
In  prescription   wrlt- 

:ng    (Griffith) 61? 

Lanman  &  Kemp,  men- 
tion   of .W4 

Laundry    blninp 706 

bluing  tablet." 2S6 

Lauriston.  Victor:  Adver- 
tising by  means 
of  the  store  front  518 

Lavorls    IK 

La  Wall,   Charles  H.: 
Kame     of     pharmacist 

on  his  drug  store  606 
Portrait    and    mention 

of    248 

Snapshot   of 633 

Law.   anti-trust,   applied..  771 
judicial        perversion 

nf    'P.usby) 394 

making  a.   for  every 
Imn^lnary    wrong  131 
Laws    drag,  year  book  on  346 
honest,    honestly  ad- 
ministered      392 

L>ead  poisoning,  diagnosis 

Of    83 

test    for 54« 

Leap  year  fountain  day  a 

success    236 

year   party   at   the 

fountain    125 

Leather,    artlflclal 278 

sole,    bleaching 219 

Lee,    Virginia    Carter: 

Home-made     ice 

eream  and  frozen 

dainties   E26 

Lee,  Mrs.  W.  F..  portrait 

of    672 

Legal  notew 8E.  99.  160, 

227.    292.    SM.    422. 
496,  562,  <22. 

714,  T71 
Leclalatlon.    drug,    sanity 

In   (Beal) 6W 

soda   fountain 735 

Lehman,  R.  U.,  portrait  of 

63S,  642 

I>ekosan    tablets    718 

Lemberger,    J.    L.,    snap- 
shot   of W 


THE   DRUGGISTS   CIRCULAR 


Lemon   extract 764 

extract    turpentlnv...  615 
extract,   what  Is  It?.  690 

oil,    turpcntlny 707 

squash    crystals 32 

syrup   527 

Leominster  and  Fitch- 
burg    association.  448 

from  readers 710 

Leverty,    J.    A.,    snapshot 

,      ,        of    634 

Levinstein,  Ivan,  death  of  252 
Liability  of  hair  dye  man- 
ufacturers      495 

of  husband  for  wife's 

debts    496 

Library,  circulating,  for 
tlie   drug   store 

(Apple)     76 

Libraries,    druggists',    the 
pitiful  ness    of 
some    (Griffith I... .  190 
pharmaceutical,     en- 
couraged     1S2 

Uggltt,  L.  K,  heads  the 
Hike  r-Hegeman 

Interests    174 

Light,  ultra-violet,  effects 

of  on    the    blood..  54« 

Lilac    perfume 613 

Lime,  chlorinated,  com- 
mercial,      quality 

of    758 

juice  In  Canada 257 

water,  sulphides  In..  145 

Liniment    household 25 

phenol,   compound 609 

white,       with       moss 

base    346 

Linn  County  (Iowa)  Drug- 
gists'   Association  516 
Linton,  A.  W.,  portrait  of  509 

Liquid   veneer    348 

IJquids,    clarifying   40g 

Llquldrast    768 

Liquor  dealer's  tax.  Unit- 
ed   States 27 

dealers,    the    326    tax 

on    224 

law,        Washington, 

and   druggists 623 

nuisance,   drug   .store  227 
sales  by  Idaho  drug- 
gists    228 

Liquors.  Intoxicating  and 
State  of  Wash- 
ington druggists..  771 

List,  R    H.,  death  of 53 

Live-wire    man,    what    a, 

can   do 325 

LJoyd,     John     UrI,     snap- 

shot    of 638 

Loeffler  s    solution 271 

Logwood     st>eculatlon, 

losses    from 78.1 

Loeser,  P.  Frederick:  The 
hog  class  of  drug 

^      ,        "tore  618 

Lookmg  forward  in  phar- 
macy (Kilmer)....  140 
forward  to  the  com- 
ing .season 123 

Louse   powder 488 

Ixnjislana  board  questions  765 
f  o  r  m  u  la-dlsclosure 
ordinance  rescind- 
ed      104 

prorn-letary    medicine 

law    60 

Louisville      college      com- 
mencement      372 

druggists    get    Harri- 
son law  ruling 113 

I.otlo    alba jgg 

Lotion,    after-shave ISO 

lard,    problem 28 

Lovis,    H.   C,    portrait   of  165 
Lowe,   J.   W.,   and  W.   C. 
Anderson   have  a 

record    658 

Lowell    drug  clerks 68 

draggists'    picnic 497 

Lubricant  for  physicians' 

,    ^  ,      use    341 

Ltibrlcator,     the    prosper- 
ous and   happy...  225 
I^udwlg.  Prof.,  death  of,..    58 
Ludwlg's    wurmmlttel..  ..  sis 
Luncheonette     depart- 
ment,   how    about 

,     «7   386 

dep  artment,    the 

(Hadley)    7S4 

recipes,      fome     un- 

i.sual    (Kirby) 793 

Lunoheone  ttes,    laws 

against,    wanted.,  4(1 
Lynn,  C,  J.,  portrait  and 

sketch    of 184 

Lyons,  J.  Thomas;  Ad- 
vertising the  drug 
business    77 


Lyeol    551,  708 

It^ASS,   W.  F.,   death  of  U6 
"*■  Magnesia,    milk   of, . . 
„  ,  341,  415 

Magnesium   citrates 147 

mtraten  magneelum 
oxide  for  use  In 
preparing     s  o  1  u- 

tlon    of 649 

perhydrol    345 

sulphate,   arsenic   lii.  40S 

Mahler,    M.:    making  and 

losing    money    In 

the  drug  business  138 

Making   one'.s   own   stock 

of   galenicals 

(Walsh)   95 

Mail-order  business,  start- 
ing   a.. 230 

cartoon    676 

competition,  meeting  3 
house,  fighting  the..  676 
iioiises  and  druggists  7S.9 

Maine    association 240,  502 

tiavorlng  extracts  In.  5i!4 
Major,   A.,   snapshot  of...  642 
Malt   extract    with    hypo- 
phosphites   of  cal- 
cium  and    Iron....  286 
Managers,    authority   of..  291 
Mandelstan,    L.    N. :    Mis- 
takes     made      in 

»,      ,„    ^'spensmg    283 

Mandl  s    solution 271 

Manganese,  in  what  form 

is  It  in  water? 407 

Mann,  L.  F. : 

On  advertisement  con- 
struction      190 

Turning     spare      time 

into    cash 455 

Manna  on  olive   trees 40B 

Mansfield,     William,     din- 

n,      .,     "^   '*•' 369 

Mantles,    gas,    making....  220 
Manufacturer,      chemical, 
liability  of  for  in- 
juries     771 

Manufacturers,     drug,    as 

"farmers"    771 

jobbers  and   retailers 

(McDirmid)     235 

Manufacturer's     right     to 

reclaim    goods....    36 
Manufacturing      Perfum- 
^,     ,        ers'    Association..  378 

Maple   flavor    618 

syrup,    organic   acids 

In    70 

Marshmallow   whipped 

cream   524 

Martin.         Nicholas       H., 

death    of 570, 

Marvin,  Z.  E.,  portrait  of  443 
Maryland  association.  502,  670 
health  authorities  de- 
manil      sanitarv 

glasses    ess 

Mascara  hair  tonlque 706 

Massachusetts        associa- 
tion     240.  503 

board    101,  177, 

249,  315,  381, 

503,  717 

college    372 

college   alumni    elect 

officers    248 

commission  on  nar- 
cotics      614 

rules  governing  re- 
ciprocal registra- 
tion   in 717 

traveling  men  dine.  .  116 
Massey,   W.  M.: 

Mention    of 691 

Obituary    of a 

Mason.   H.  B.: 

Addresses     Valparaiso 

graduates    452 

Portrait    of 633 

Matches,   safety,   in   book 

form    eiS 

Materia  mcdica.  text  book 

„  .         on   7t;i 

Mat  zoon     4R7 

May  time  at  the  fountain  317 
McAnultv.    John     K..    Jr.: 
doubtful         about 
stamp-sailing  ma- 
chines     41} 

McConnell,  C.  H.: 

Death    of JBI 

Devises   property SU 

Succf'ss    of 349 

Mcnirmld,  W.  A.,  on  ler- 
Islatlve        Imposl- 

«  T„      y°1..°^  druggists  M 
Mcllhenle.  T.   D.,  portrait 

of    647 


vn 

Mclntyre,  E.   V.:   He  had 

lots  of  sense S2g 

MeNeary,  w.  Wilson: 
two  twos,  please, 
and  change  for  a 

„  ttO    bill 330 

Measures,         carelessness 

with    ...  261 

metric  273 

Medicated    waters,    meth- 

i.»  ji  .    °^  "^  preparing,,  707 

Medicine.      epoch-making 

ftvents   in 214 

fan.     the 4^ 

-Medicino-s,  native,  used  by 

pioneers    214 

Medicinal     plant    cultiva- 
tion,   government 
work  in  aid  of....  594 
plants.        old-time 
nonve     cultivation 

of    (Johnson) 606 

plants,  Russian,  cul- 
tivated   . . .  4g4 

Medlco-Chlrurgical       'col- 

lege   alumni 373 

college  department 
ot  pharmacy 
absorbed  by  Phll- 
adelphia    college..  569 

Mekonal    «• 

Melandy.        Samuel""w" 

death    of '  754 

Menthol  pencils,  frosty 
appearance    of 

220    2Mi 

Menthol-phenol       In      an 

aqueous    mixture.    91 
Mescal   and   the   Harrison 

law   100 

Mercurial  and  iodine," 
blister     following 

application     of 

,,           ,                              490,  553 
Mercuric     chloride,     esti- 
mation of,  in  tab- 
lets             19 

chloride,    sale    of.    In 

New   York 281 

chloride  In  surgical 
dressings,  estima- 

tlon    of 274 

Mercurius    vivus   and   the 

,,  law    328 

Mercury  oxycyanlde  and 
cresols.  disinfect- 
ing power  of 608 

poisoning,  danger  of, 
among    dentists..  483 
Meredith,  H.   L.: 

Hints  on   opening  new 

stores    472 

Portrait  and   sketch  of  472 
Merrell,   death  of   Mrs....    58 
Metal     fragments    In 
wounds,    localiza- 
tion   of ZL 

polish,     creamy a 

polish,    liquid 26 

Metchnikoff,    Elle,    death 

of    471   jjs 

Method  of  preparing  med- 

!.«•  .  .      'oated   waters 707 

Metric  prescriptions,  fill- 
ing    532 

system,   books  on  the  409 
system    for    indicat- 
ing   net    weights 

and  measures 198 

system,    how   to   use 

the  (England) 478 

weights  and  meas- 
ures          273 

Metropolitan     association 

Methylene    blue    ointment  340 
-,  .."'"<"   stain,    removing  280 
Methyl-orange     as     Indl- 
cator  In   titration 

,,     .       of    alkaloids 70a 

Mexican  troubles  as  a 
window       display 

motif    301 

JJjohlgan    association 503 

MIddleton,  Louis  V.,  men- 
tion   of 728 

Mil  In  the  Pharmacopoeia  891 
l.s  It  a  word?...  470 

Milk    bacteria,    resistance 

"f.   fo   heat 54« 

bismuth    415 

detection  of  perox- 
idases   In 546 

magnesia    341,  415 

malted   93 

persistence  of  hydro- 
gen   dioxide   In....  702 
peroxidases    In,    n«w 

test    for 758 

•our,    preparing    for 

market    5«7 

Milks,    fermented '..  487 


viii 


THE   DRUGGISTS  CIBCrLAIJ 


DccPinhcr  1916 


lOltor.  M.   D..  portrait  of  Ml 

T    A.  ponrmlt  of MB 

Mltllnani'    tlu* M 

Mill*.    K.l«»r    I-.: 

Aulumii    imbllclly in 

Ollv*  oil  «»  »  bu<ln««» 

lubrtt-anl    '» 

MUvlll*.    N.    i;    w»l«hti 

and    m»«»ur««....    » 

MllwsukM    »MOcl«llon....  >» 

drucslMa      h*v»      » 
tenquat    — .••••••    •' 

lUn«m  otU.  d«t»rmlnln« 

lh«  vlioortly  of...    « 

tnc    In '•» 

i(im>«»>i«  •■'"^'•JJSi;,:: ' 

aMuclntlon  ••«J»'»- 
llv*  commil'** 
f»vor»     pr«r«*iul- 

•it«  ui 

board    •••••• SJ 

board  queotlona »* 

ontvcralty  plant  «ar- 
den    (picture).....  «« 

bounlalnc      (P>0- 

tur«)    ••••••• **• 

UlaatMlppI   »»«>«'»"on;ii;  ^U 

Ulasourl   awiclatlon W* 

M«]clatlon     me«Un« 

I  JWl    (Whelpley)..  »} 

board  qu«»tionii...«T.  wi 

Mi.t.k^  »."•'•  »»TJ'>""<'  a, 

to  overworK •" 

MWak..n^.ln^^n- 

•un)  •.•.••;•■■??? 

Mlrrom.    "»•>"»« -IV.t; 
M1-I«»IPPI       Phartnacl.U 

want  a  new  law..  VK 
Mitohall    N.:  Some  polnM 
**""'•*•'  .bout   adverting 

a  druit  atore. .....  JW 

M«t«ndorr»   eye    •P'r'';!-  H 

Mold  In   paate V.rTr 

Molecular  weight  of  albu- 

mln    

Money.  Klvlng  to  atrang- 

•ra  ; *^ 

In  the  drug  bnalnaao. 

making    and    los- 

Ing   <Mahler>......  1*5 

order,    forged,  taihed 

by  drugglsta......  U4 

MonopolUtlc  contract  volrt  71R 
Montanl.    Rocoo.    portrait^ 

Montana  aiiocia'tion.-"  STO 
unlvoraliv      ctiltlvnt- 

Ing  drug  plants..  S73 
Moore.   W.   C,   on  adver- 

tlalng •• 

Mortgagj^^^cWl^P-P;^^ 

Morphine   In  aynip.  Iden- 

tlflcatlon  of •  «S 

In  the  frenh  Juice  of 

poppy    heads oi 

preecrlptlon.  ^  milnK 
of  under  the  fed- 

oral    law *? 

MoKiulto    chwera f-<' 

Moaa  m«e  perfume ii" 

Moth    provontlon.    patch- 

ouly  for M" 

Mott'a    anodyne    liniment  909 
Movies  slated   to  be   ally 

of  chain  stores...  420 
Mulford.    H.    K..    on    the 

drug   business 349 

staff     hear.t     lecture 

by   Dr.    Arny 443 

Munition     factories    after 

the   war Tm 

Mustard  ointment **•  i?? 

table,    prepared S14 

what  Is  Itf •■■••  5*^ 

wild   and   charlock...  XH 
Mykrants.    F.    P.,   of  Co- 

lumbua.    Ohio .165 

Myrlcac«<«.  some  facts 
about  the  (Toung- 
ken)    5 

NAILS,   finger.  brltUo..  IM 
finger.    etiamel..(6S 
Xamea    on    drug    store*, 
advertising    value 

of    59«.  606 

fancy,   on   foods  and 

drugs  106 

trade.      perpetuating 

patenU   by 643 

Karootlo  habitues  tn  Eng- 
land   JW 

a  peculiar,  wanted...  3U 
Narcotic  Law:   ,.      „    ^ 
Commission.  New  York 

State,  named 19 


Narcotic  t,aw: 

redsral.     <0*«   Harri- 
son law.) 

QuMiss    IM 

Of  New  York  Slate....  411 
lUvtslon,     Now     York 
Justices  and  mag- 
istrates cunfnr  on  TS 
Narcotics,  barred  from 

United    Kingdom.  Mt 

illsnl   sale   of TH 

mailing  of 7n 

via   Mexico IM 

psrosntage  of,  tn  of- 

fldal  preparations  Ml 
selling,    to    children. 

law   on n 

Nashville   branch    A.    Ph. 

A.  4*.  «7.  an, 

SM,  444,  41*. 

»7t  T78 

druggists'   outing iTZ 

National  Association  of 
Boaj\lM  of  Phar- 
macy.  ann  ual 

maeting  of 6C3 

Association   of   Drug 

Clerks  240 

Association   of  Man- 
ufacturers     1(4 

Association  of  Manu- 
facturers of  Med- 
icinal Producu...  TT8 
Association  of  Man- 
u  f  a  c  t  u  r  era  of 
Soda  Water  Fla- 
vors        82 

National  Association  uf 
Retail   Druggists: 

.\nnouni«?ment    611 

Approachmg     meeting 

of  the 531,  575 

Annual  meeting  of  the  856 
C  I  r  c  u  I  ar's  prophesy 

about.   fulftUed....  197 
Executive      likes      the 

Circular  editorial.  596 
Executive      committee 

meeting    48 

National  College  of  Phar 

macy    497 

Drug  Trade   Confer- 
ence        46 

National    Formulary: 

The   new 444.   471.  493 

fourth    edition    of    the 

(Cook)    541 

note  on "60 

and  PharmacopCHla. 
lack  of  uniform- 
ity     In      deslgiia- 

tlons    of 533 

National  pharmaceutical 
oommisMon  pro- 
posed     511 

Wholesale  Drugglst.s' 

Association    730 

Navy.  Dharmaclsts  in  the 

«8.  S9.  7T7 

Nebraska  as.sociation 442 

board    questions 2s.'! 

serum    law   Invalid...  715 
Negative    eyCKla.sses.    im- 
proved shape  for.  702 
Nelllgar.    Fred.    D..   0|>ens 
R  e  d  K  a  t  <>  phar- 
macy      568 

Mr.    and    Mrs.    Fred 
D..   children   of...  718 
Nelson.    C.    Ferdinand: 
The     pharmacist 

and  the  State 3% 

Nelson's  hair  dressing 34S 

Net  content  labels,  re- 
quired under  New 
York    State    law..  TIE 

Neurokardine    "68 

Newcomer,    announcing  a  234 
New   England   branch   A. 

Ph.    A 364 

New  Hampshire  associa- 
tion    505 

New  Haven: 

Association   373 

Drug  clerks 370 

New  Jersey. 

Association    607 

Board  574.  627 

Drug    clerks 58.  176 

College    372.  775 

College    aliimnl 244 

Favors    college    prere- 

<iulslte    572 

Examination,  schools 
which    prepare 

students   for 409 

Begins   nostrum   war..  114 
Newspaper.    New    York, 
contains  some 
truths   about 
druggists    630 


Nswspoper      sensational- 
ism and  anthrax. IM 
Tear    wishes    (Brad- 
shawl    W 

New  Vork  City: 

Branch.   A.    Ph.   A.  .44, 
106.  167.  188. 
<H3,  864.  776 
Board   of   health 
stamps  proprieta- 
ries        68 

Board  of  trade,  drug 
trade  section,  an- 
nual   meeting    of 

the  102 

College..    .243,    244.    306, 

:172,  7» 
College     alumni     elect 

ofllcers   373 

York  college  hears  Dr, 

Hynson    241 

College  pays  tribute  to 

John  Oehler 726 

Drug  clerks  to  Incor- 
porate     116 

Druggists'  mass  meet- 
ing favors  Ste- 
vens   bill 104 

Formula   disclosure 

ordinance    27, 

39,  uO,   109,  175,  307, 

365.  60,  m 
Oerman  apothecaries..  666 
Greater.  Associated 

Pharmacists  370 

HtfJth  oltlccr  a  fed- 
eral   appointee 446 

High   rentals  In -686 

Justices  and  magis- 
trates confer  on 
narcotic  law  re- 
vision     72S 

Pharmaceutical    C  o  n- 

ference   173 

Pharmaceutical  C  o  n- 
ference.  letter  on 
formula  ordinance  60 
Registration  of  proprie- 
tary medicines  In  446 
Retail  Druggists'  As- 
sociation  39,   58,  114 

Society  meeting 113, 

114,  173,  244.   306.  497 
Soda  fountains,  cost  of  258 
New  York  State: 

Association    431,  S71 

Bills  In  the  Legislature 

of    172 

Antl-narcotlc  bill 

vetoed  446 

Anti-narootlc   law 411 

Proiw>sed  new  narcotic 

law  for 171 

"Bichloride"  bill US 

Board    250.  612.  574 

Board  questions 157 

Boylan  law  possession 

clause   upheld 722 

"Druggists"    In 220 

Increased  require- 
ments In.  for 
pharmacy  matric- 
ulants     Sol 

I>egislature    307 

Net  content  label  law.  715 
Narcotic      commission 

named    722 

Nickel,   estimation   of.    on 

plated    metals 756 

plating    221 

Nicotine    content     of    to- 
bacco products....  208 
fatal   poisoning  by...  766 

Nilaton    313 

Niles.     Edward    H.:    Col- 
loidal   solutions...  697 

Nine  o'clock  closing 724 

Nineteen  hundred  and  fif- 
teen, looking  iKJck 

over    1 

Nitrates,  loss  of.  from  the 

soil    483 

Nltrobenzol.   poisoning  by 

inhalRtion    of 1S.1 

Nitrogen,  estimation  of.  .  fil7 

Normalln    318,7(8 

North  Carolina: 

Association    606 

Board    674 

Board  questions 706 

North  Dakota  Association  570 

Hudson    association..  ti27 

Northwestern  alumni  dine  24S 

university    569 

Nostrum      advertisements 

in  church  iwpers.  610 
manufacturers     and 

physicians    129 

Nostrums.    A.    M.    A.    ap- 
peals to  President 

Wilson  about 

250,  304 


Nostrums,    books   on.. 489.  549 
BrHlah   exposures   of 

26,  64» 
receive  another  blow  540 

taxed  as  alcohol 287 

Notes,    holders    of,    bona 

nde    714 

Notices  of  Judgment... 379, 

427.  668.  715,  780 
Novocalne,      caution      re- 
garding      755 

and  the  Harrison  law  496 

Nukalofer   768 

Nunn,  A,  W. :  Pharma- 
ceutical m  a  k  e- 
Bhifu   209 

^"^K  counter,  polish  for   U 
^-^   Oats,  H.  E..  death  of  116 

ObHuarie* 62,   116,   179, 

261.  316.  8S3.  454. 
6U,  678,  628, 

726.  784 
O'Brien,  John  E.,  portrait 

and   mention   of..  571 
Observation      habit,      the 

(Patterson)    786 

Odorono    29.  410 

Oehler.  John: 

Death    of 6l6 

New  York  college  pays 

tribute  to 726 

Official  preparations,   how 
they  may  be  pop- 
ularized   (Aubry).    14 
remedies.   Interesting 
physicians  in 

(Blauvelt)    268 

Ohio  association 507 

association  council 
on   Harrison   law.    51 

board    574 

bulk   sales  law   valid  160 
druggists  flght  prem- 
ium   evil 721 

northern,  asaociation  408 

valley    association 40 

Ohlesby,  George  D..  death 

of    676 

Ohllger,   W..  portrait  of..  261 
Oil   and   fat,    rancid,    bio- 
chemical  reaction 

of    86 

British    271 

camphor,  in  turpen- 
tine   oil 211 

chaulmoogric    756 

cod  liver,  with  hj-po- 
phosphltes,  emul- 
sion  of 409 

cod  liver,  prepara- 
tions  of 764 

cottonseed,  influence 
of  benzoyl  perox- 
ide on 211 

croton.  detection  of 
small      quantities 

01    607 

es.sential.       Industry, 

American   427 

flsh  and  flsli  oil  deriv- 
atives   145 

STfiocardlc    755 

mineral  to  deliloom.. 

218,  408 
mine  ral,    determin- 
ing   the   vlscosltv 

of  92 

nux  .  vomica,     unsa- 

pontflable  portion    85 
olive,  plus  zinc  oxide 

and   lime   water..  761 
sperm,  heavy,  bleach- 

^      ing  409 

for  sweeping  powder  706 
turpentine     In     cam- 
phor oil 211 

wormseed,  adulterat- 

^.,      ,    ed    273 

Oils,   fatty,   sources  of 147 

vegetable,    new  color 

reaction  of 275 

volatile,   solubility  of 

In  water 156 

Ointment   base   substitute 

for  lard 401 

narcotic,      refilling 

prescription    for..  759 
rubbing  or  healing...  548 
soothlnt'  «nd   healing  486 
Ointments  and  collapsible 

lubes    32 

s.anltarv      dispensing 

of    (Cook) 754 

Oklahoma  board  nuestlons  30 
Old   Guard   In    New   York 

pharm.acy     4<>7 

Oleum  ferrlcum.  Carlson.  768 
Oldberg.  C.  snapshot  of.  237 
Olive  oil  as  a  business 

ItibTlcant    (Mills).  133 
trees,  manna  on 405 
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Opiates,      idiosyncrasy 

towards     484 

Opium  and  coca  consumed 

in  United  States  5tS 
for  smoking  purposes  355 

Persian    751 

salts  of 3!8 

Opportunity    knocks 

(Heath)    351 

Optannlnum    7M 

Optochlu,  blindness  from.  5o3 
Osborne.    M.    M.,   on   cau- 
tionary  labels 154 

Oschner's    solution 703 

Osseward.   Cornelius,  por- 
trait of 5C0 

Orange  week  at  the  foun- 
tain (Stoddard)...  4<>3 

Orangeade    192.  31S 

Oregon    association 507 

Otis,  Dr.   and  Mrs.   J.  C, 

snapshot   of 779 

CHt.  U  H.,  death  of 11« 

Overwork,    fatal    mistake 

attributed   to 339 

Owl   Drug  Company 315 

Ox  marrow   pomade 2S 

Oysters,   typhoid    from 33S 

PACKAGE  goods  as  a 
side  line  (Stod- 
dard)      191 

Packages    ready    to    wrap 

(Reynolds)    727 

Pacific    Coast   Women's 
P  h  a  r  maceutlcal 

Association  39 

Paenyl  glucoside,  synthe- 
sis of 211 

Paint,   luminous,  for  pho- 
tographic  prints..  552 
pure,    bill,    federal....  22S 
Palmer's    hair   success....  S4S 

Pancrofirm    768 

Paper  cups  at   fountains.  525 
oups  save  glasiies....  325 
embargo  on.    pro- 
posed     567 

hangers'  size 153 

pulp  as   a   filtering 

medium   547 

Paraffin    mixture    of    low 

melting   point 144 

Paralysis,  cure  of 756 

Park   Company's   damage 

suit 162.   309.  423 

Park.  ■William  Edward: 
Incomplete    window 

displays    229 

Supervision    of    credits  673 
Partner,  retired,  responsi- 
bility of  a 99 

Partners,   more  than  for- 
ty-three  years 786 

responsibility   of 495 

Paste,   a   prehistoric Sitn 

mold  In 283,  84S 

ortice    91 

Pastilles,    fumigating 153 

Patch,    E.    L..   portrait  of  637 
Patent    laws.     our.     need 

changing    324,  oSi 

laws,  here  and  else- 
where     694 

m  e  d  i  cine  raanufac- 
t  u  r  e  s,  defama- 
tion of 354 

on  article  gives  pat- 
entee control 100 

Patents  are  passe  (Strang)  475 
editorial  criticism  of  416 
perpetuating,   by 

trade  names 543 

Patriotic    educational 

guilds    56S 

Patten,  John  A.: 

Death  of 384 

Suit    of.    against    the 
A  m  e  rican   Medi- 
cal   AHSociation . . .  427 
Patterson.  Oeorge  T. :  The 

observation   habit  78< 
Patton.  John  F.: 

Lotion  for  Ivy  poison- 
ing      486 

Portrait  of  as  a  youth 
°    and  as  ,-it  present  $4S 
Pay  of  pharmacists  In  IS. 
8.    Public    Health 

Service   TM 

Payne,  Oeorge  F.: 

Time  for  pbarmaclsta 
to  secure  proper 
recognition  In  the 

army   M 

Writes  of  navy  phar- 
macists'   rank 4N 

Peaches  at  the  MMta.  foun- 
tain   sm 

Peanut  batter ttS 

Peanuts  at  the  aoda  foun- 
tain  (Reynolds)...  TW 


Pearl,    painting    glass    to 

resemble   550 

Peas,  chick,   chemistry  of  144 
Pecans,     growing,     profit- 
able    135 

Pectin   91 

Peddlers,  dmg,  licensing..    36 
sale  of  cruokeil   druea 

by   U)9 

Peddler's  license  in  Texas  228 
Pellagra,    cau.'se    and    pre- 
vention   of 273 

and   diet    406,  767 

sanitation    and    con- 
trol   of 482 

Pennsylvania  association. 

67.  112,  170,  437 
as^roclation     coiimut- 

tees   572 

board    101,  250, 

448,  514,  626 
soft     drinks     Inspec- 
tion   m 466 

Pepper,   limit  of  irapuilty 

In    540 

Peppermint  as  a  com- 
mercial   crop 22 

Pepsin  digestion,  sub- 
stances which  re- 
tard (Ramsay)....  2(H 

wine    754 

Percentage,   backing  In  on 

(Cunningham)  ....  419 

solutions  table 216 

Perfumers'  association  In- 
augurate a  com- 
fort week 420 

Perfumery.   French.   In 

plain    bottles 4S1 

Perfumes  and  cosmetics 
in  United  States, 
government  sta- 
tistics      566 

a  wrinkle  In  selling.  586 

synthetic    154 

Perry,     Charles,     mention 

of   690 

Perr.v's   drug   store,    meet 

me    at 683 

Persian  opium 761 

Personality    pays 363 

Person's,  Mrs.  Joe,  rem- 
edy        49 

PcstM  handle,  sulphur  ce- 
ment    In,     causes 

explosion    .547 

Petroxylln.   m.iklng 149 

Peyote  under  ban  in  I'tah  .'.S2 
Pfeiffer,  John,  letter  from  711 
P  f  r  o  m  m,     .\dam.     hun- 
dredth      anniver- 
sary      114 

Pharmaceutical     As.socla- 
tlons  (State).     See 
associations. 
Pharmacy  looking  for- 
ward in  (Kilmer).  140 
practice     of,     across 

seas    398 

Phenacetln    In     a    hydro- 
alcoholic    liquid...     S7 
In    pills,    recovering. .    87 

reaction.y    of 86 

Phenol  and  menthol  In  an 

aqueous    mixture.    91 
liniment,  compound..  609 

with  Iodine 347 

Philadelphia     branch.     A. 

Ph.   A 44.  lOR. 

168,  239,  366 

college   811.  374. 

621.  627.  !■£, 
college     atworbs     the 
Medico  -  Chlrurgi- 
eal  Department  of 

Pharmacy    569 

druggists   and   incor- 
rect   weighing 261 

Pharmaceutical      osaocla- 
tion  meetings.  See 
associations. 
Pharmaceutical    make- 
shifts (Nunn) 200 

Pharmacist    the.    and    the 

State   (Nelson)....  33S 
robt>ed   by   a   travel- 
ing   man 272 

Pharmacists  and  physi- 
cians, co-opera- 
tion  of 290 

good,  should  demand 
recognition 

(Surge)    159 

In  the  navy 496,777 

In     I'nited     State* 
public       health 

service,  pay  of —  724 
some  good   and   bad, 
as  seen  by  a  phy- 
sician       (6 

wrong  to,   time  to 
right    323 


Pharmacist's      certificate, 

forfeiture    of 227 

Pharmacopoeia ; 

The  new,  nearly  ready 

326.  351 

The,    late   again 571 

The  new.   Is  here... 467,  493 
The  new,  first  copy  of, 
shown     at    Penn- 
sylvania   meeting  437 
The  new,  copies  of,  un- 
obtainable     533 

The  new,  general   for- 
m\Uas    in    (Raub- 

enhelmer)    752 

The     new,     review     of 

(Rusby)    534 

The     new.      Chairman 

Remington  on  the  428 
changes,       government 

bulletin    on 621 

difficulties    In    revising 

the   (Sayre) 404 

government,    predicted  492 
idea  of  a   government, 

will    not    down 529 

mil  in  the 391 

and  National  Formul- 
ary, digest  of 
comments  on  ....  707 
.and  National  Formu- 
lary, lack  of  uni- 
formity In  desig- 
nations  of 533 

revising    the     (Whelp- 
ley)    402 

Pharmacy  In  high  schools    97 
keeping    pace    with 
k.ndrcd  p  r  o  f  e  s- 

slons    272 

history  of 763 

may  return   to   Its 

own    259 

for  pharmacists  (Au- 

bry)   14 

Philip,    Mr.-!.    Fayetta   H., 

iwnrait  of 547 

Phonographs  in  drug 

stores    585 

Phosphoric  acid  In  water, 
detecting    small 

amounts    of 213 

Photographic  prints,  lu- 
minous  paint   lor.  552 

plates,    making 29 

Physician  a,  on  keeping 
well  or  bein^  Kept 

sick    272 

a,    separates   the 

p  h  a  r  maceutlcal 

sheep  and  goats..    66 

and  drussist.  mutual 

d  e  p  e  n  d  e  nee  of 

(Slmp.'^on)     205 

how   to  attract   the..  203 
Physicians    an<?,     nostrum 

manufacturers   ...  12J 
proportion  of.  to  pop- 
ulation     486 

and  pharmacists,  co- 
operation   of 290 

P  h  y  siological  laboratory 

notes    20 

Physiology,  teaching  In 
schools  of  phar- 
macy   (Rucby) 75 

Picking    salesmen 298 

Pierce,  Anne  l^ewl.'*:  Ice 
cream  as  It  ought 

to    be 526 

C.  E. :  A  Home-made 

still   26* 

Pile   remedies 152 

puis,    gelatin    coating,    on 

a  large  scale 88 

general    exclplent 

powder    for 486 

P  1 1  o  c  arplne  )n   trifacial 

neuralgia    8B 

Pine  oil  disinfectant 32 

Plpet.   a   new  form  of 21 

Pittsburgh  branch.  A    PV'. 

A 44,  168,  238 

Plantcn  &  Son  oppose  for- 
m  II  1  a    disclosure 

ordinance    176 

Plants,    drug,    cultivation 

of   149,  153 

drug  cultivation, 
government    work 

In  aid  (If 594 

1  n  d  Igenous.  medici- 
nal value  of 2(»7 

medicinal,  cultiva- 
tion of  In  Queens- 
land      212 

some  newly  discov- 
ered (humorous)..  625 

Plaster,    adhesive 279 

parls.  alcohol  for  re- 
tarding the  set- 
ting  of 407 


Plaster  paris.  Influence  of 
chemicals  on  set- 
ting   768 

parts,    making 413 

Platinum  deposit  In  Spain, 

report  of 83 

separation   of  from 

other   metals 273 

Plaut,     Albert,     estate    of 

appraised   370 

Poisons,    shelf   device    for 

safeguarding   71 

Poppy  heads,  fresh  juice 
of,     morphine    In 

the    86 

Poison  antidotes.  Nash- 
ville branch  on..   498 

mailing  of 733 

unsigned  prescription 

.  "^r    345 

Poisoning,    food ug 

In    the    aniiln    Indus- 
tries        4Qg 

preven'tion,     national 

work    in 553 

Poisons,  mallablUty  of  293,  561 
Polish  for  automobiles....  764 
for  automobile  bodies  166 
for     oak     counter 

metal,    liquid u 

furniture    488 

furniture,   creamy...!  348 

metal,  creamy gj 

metal,   liquid 26,  136 

metal,  liquid,  non-in- 
flammable     283 

T.  I.  ™'^"i''    silica 540 

Polish  names  for  drugs.       23 

Pommade    Bourget 313 

Poppy,  black  alkaloids  of.  146 
Pops,  bottled,  danger  of..  386 
Population,    proportion   of 

physicians    to 486 

Porter,  M.  L.,  portrait  of.  502 
Potash  plant,  government 

to   build  one.......  781 

a  possible  source  of.  374 

In  banana  skins 484 

Potassium   bicarbonate  In 

acldlmetry    275 

chlorate  from  Japan.  568 
chlorate  In  potassium 

carbonate    213 

determination    of 
small      quantities 

pf    483 

salts,  sodium  salts 

as  substitutes  for  366 
and   sjodium,   separa- 
tion  of 286 

Potter,   Dr.: 

His  aspersions  on 
druggists  objected 

to   (Beard) 289 

Is    he    knocking   drug- 
gists?    223 

Potts  and  Craig,  snapshot 

of  6S2 

Poultry  Insect  powder....  169 

powders   for 284 

roup  powder  for 406 

Powder,  cleaning 286 

face     412,  416 

face.  In  solid  form...  348 

Insect  761 

toilet,  perfumes  for..  143 
Practice    of    medicine, 

what  constitutes?  416 
Practicing  and    preaching  270 
Premium  evil.  Ohio  drug- 
gists   fight 721 

Prerequisite  law  favored 
by  committee 
(Minn.)       assoclu- 

^  tlon    759 

Prescott   club   meeting....  246 
Prescription,     a     shotgun 

151.  215 
business    In    Shreve- 

port.    La 64 

charge    for    filling    a 

279,  283,  414 

ergotln,  filling  an 219 

fee  for  filling  a 149 

file,   value  of  a 153 

filling    and    guessing 

(King)   419 

guessing    a 326 

for  narcotic  oint- 
ment,   refilling 769 

mall   order 296 

ointment,    filling 287 

pharmacy    a    most 

successful    183 

shotgun   278 

unsigned,    for   poison  346 
weights.     Inaccurate, 

condemned    771 

wrltlnar  of  a  proml- 
n  e  n  t  veterinary 
criticised    4 
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PrMcrlptlunt,        r»c«lvtB« 

by     t«lephune Ml 

I>rlM-axln«    bill.    T.     W. 

NorwtMHl  on m 

PriM  nuitnlrmitirr    ft  re(- 

•reiidunt    un 211 

nutlntsnanea  Mil  iiol 
likely  to  («■«  tbla 

MMlon    ttl 

maintnnance,  (avorsd 

tm.  m 

protection    under   >n 
act  of  Cofi(r«M..  IM 
Prieea  a4vancliiir  at   the 

■oda  fountain 7M 

hl«h  tl.M 

high  of  doroeetio  bo- 
tanical        drui*. 
artindat  caueea  of  1M 
of  druK*  In  the 

A»or««   W 

of  druga.  table  ahow- 
Ing     increaae     of 

aome   M 

war,  at  the  fountain  an 

Pitnt.  value  of Ml 

Prlae    acheroe,    a.    which 

did  not  pan  out..  221 
Prliea  for  window  dla- 

playi    » 

Procrastination    IW 

Problem    of    coet     where 

bonui  l«  given....  TW 
Procter  memorial   ilte 

asked  for lU 

monurornt  hearing...  M6 
Production    and    dietrtbu- 

tlon.  eoet  of oil 

Fhrofeaaor,  burleequing  the  St* 

Proglycerln    •••  *" 

Prohibition  and  »od* 

fountain  trade  ...  lU 
and  the  fountain 

(cartoon)   257 

Pronounclatlon    of    Latin 

namee  4 

Proof  gallon,  meaning  of.    88 
Proofs,    correcting,    sym- 
bols for  use  In...  SSI 
Propagandic   advice   (Au- 

bry)   " 

Proprietary  article  In  pre- 

scrlption   "flo 

association  meeting..  S78 
articles,  sale  of,  by 
wholenale  d  r  u  g- 
gtsts  diminishing.  270 
association's  report 
on  remedies,  re- 
vised      «4 

medicines  and  the  A. 

Ph.    A 7M 

medicines  In  United 
States,  govern- 
m  e  n  t     sutlstlcs 

concerning    B64 

Protargol.    estimation    of 

silver  In 271 

Public,    nnding  out    what 

the,    wants 367 

Pumice  stone  soap 761 

Punctuation,  as  to U 

Purchasing  a  business....  292 
Pure  food  and  drugs  act, 
guaranty      legend 

under  the 1<2 

food  and  drugs  law, 
weights  and 
measures  u  n  d  e  i 

the  182 

food  and  drugs  rul- 
ing as  to  articles 
In  Pharmacopoeia 

Index  1«2 

Puts  pomade W 

Pyorrhea  niveolaris.  thlo- 

nln  as  a  stain  In.  274 
Pyramldon,  reactions  of..    S* 

Pyrene    4flS 

Pyridine     In      ammonium 

compounds    146 

estimation  of 20 

QUALITY  success 
gained  by  adver- 
tising     190 

Queensland,   cultivation  of 
medicinal     plants 

In   212 

Queer  orders 13,  79,  163, 

X2(,  2K  3SS.  421, 
4M.  ttO.  04. 

TU.  7W 
Qtierles,    anonymous. .  .20, 

287.  416 
edltorlalette    regard- 
ing      67 

why,  they  are  not 
answered  by  let- 
ter    ISO 

timidity   about 532 


Querists,   hinu   to 41) 

Questions,  board  of  phar- 
macy.   Bee  boards  of 

pharmacy, 
board   of   phanaacr. 

answers  to  7(0 

Qaery    department,    nota 

on  the W 

Quiolcallver  output  in  the 

United  SUtes 714 

Quinine    with   aoetyt-aall- 

cyllc    acid 27,  487 

as  an  antiseptic 406 

and  ohiorlne  mixture  277 
prices    paid    for,    by 

our  granddads....  270 
when    It    was    really 
high    (N.    Ray- 
btokU    M 

RADIUM,     government, 
cheaper    97 

Ramsay.  C.  F.;  Sub- 
stances which  re- 
tard pepsin  diges- 
tion     204 

Sir  William,  death  of 

471,  eu 

Rancid    cod    liver   oil,    to 

purity   706 

oils  and  fata,  bio- 
chemical reaction 
of   86 

Rats,  to  drive  away 8G 

Rauhenhelmer.  Otto: 
Cholera     mixture,     an 
Improved  formula 

for   481 

Oeneral     formulas     In 

U.   S.    P.,   IX 752 

Hermann  Hager's  cen- 
tenary         * 

portrait  of fiSS.  644 

Rawls,  W.  A.,  hits  back 
at  manufacturers 
who  vilify  drug- 
gists      224 

Ray,    Benjamin    F..    por-. 

trait   of 746 

Raybleld.  N.:  When  qui- 
nine was  really 
high     96 

Rays,   Ultra-violet   of   the 

Simpson    lamp 546 

Reaction*  of  certain  syn- 
thetics        8« 

Readers,  our,  heart-to- 
heart   talk    with..  742 

Reciprocal  registration  In 
M  a  s  s  a  chusetts, 
rules    governing..  717 

Reciprocity  between 
boards  of  phar- 
macy     409,  717 

Record  of  narcotics  un- 
der federal  antl- 
narootlc  law 705 

Recvalysat    SIS 

Red   Book   not   so   red   as 

It    was 261 

Book,    the     forty- 
fourth  revision  of  687 
Cross  trade-marks  In 
Great   Britain 113 

Redgate  Pharmacy  opens  668 

Reduclne    217 

Reese,   D.   J.,   portrait  of 

438,  669 

Refrigeration,    nrtlflclal...  411 

Relmenpchneider.    Mrs.   J. 

H.,  portrait  of —  672 

Remington,  J.  P.: 

The     new     Pharraflco- 

poela  nearly  ready  3S1 
United     States     Phar- 

macopvsia    695 

portrait    of 428 

snapshot   of 641 

Reminiscences  of  an  old- 
time  apothecary 
(Helmstreet)    564 

Resicoi    313 

Retail  druggists,   the  sale 

of    goggles    by  —  557 

Revenue  law,  t  he  new  and 
and  the  retail 
druggists    694 

Revision  and  edition,  dif- 
ference between..  471 

Reynolds.    C.    H. : 

Packages  ready  to 

wrap    727 

Selling   nine-cent    pea- 
nuts at   eighty 

cents    735 

An     attractive     soda 

window  display.  .  6S1 

Rcxall   clubs   convention..  627 

Rhamnus.    adulterated 20 

Rheumatism      Jokes 

(Sproat)   70 


Klilnovalln    >U 

Ithudaform     7(8 

Ubode   Island   asauclation 

lU,  (OS 
Rhodes,   Charles   P.:   Im- 
proved   chocolate 
syrup      for     soda 
fountain     us* 

(Rhodes)   7M 

Rhubarb  and  soda  mix- 
ture, why  omitted 
from  the  Phar- 
macopeia      704 

Rice,  Grantland:  The  los- 
ing  nght 613 

Richardson.  Krotik,  por- 
trait   of 432 

Richmond  drug  stores  In- 
spected by  rev- 
enue agents 778 

Rlemenschneidor,     Julius, 

portrait  of 441 

Riker  -  Hegeman  -  United 
Drue  Co.  merger. 

56,  174 

Rivok)    2K 

Roach   powder 26 

Robbers  think  this  drug- 
gist easy Ill 

Robinson.  William  J.: 
Doctor  Rusby  and 
the  Journal  of  the 
American  Medi- 
cal Association...  618 
Roche's  embrocation. ...26,  215 
Rodman,  Dr.  W.  L.,  death 

or    352 

Rogers,   C.   H.: 

Portrait   of 610 

Portrait  and  sketch  of  246 
Rolling  massage  cream...  764 
Ropes  Drug  Company,  ad- 
dress   to    the   em- 
ployes of  the 521 

Rouge   paste T06 

Rubber,    electroplating —  762 
goods,    preserving — 

329,  553 

bottles,    inflated 653 

market,     control     of 

the    217 

llres,  pneumatic, 

filler   for 412 

Rudd,    Wortley   F..    letteV 

from   Tit 

Ruddiman    647 

Rudes,  Clifford  H.:  The 
story  of  a  long- 
time   store 746 

Rusby,  H.  H.: 

And  the  Journal  of  the 
American  Medical 

Association    666 

And  the  Journal  of  the 
American  Medical 
A.««ociatlon  (Rob- 
inson)      618 

Another  judicial  per- 
version of  statute 

law   S94 

On  the  new  Pharma- 
copoeia     534 

And  powdered  drugs 
in     the     Pharma- 

copcela   533 

Portrait    of 647 

T  e  a  c  hlng  physiology 
in    schools    of 

pharmacy    75 

Russian  cultivated  bella- 
donna     701 

medicinal  plants,  cul- 
tivated     484 

Rust   remover 616,  707 

Rusting  of  hypodermic 
needles,  to  pre- 
vent        21 

SAALBACH,  L.,  portrait 
of    C41 

SabadiUa  in   war  time 646 

Saccharin,   dangers   of 203 

prohibited    496 

use   of,    restricted   in 

New   York 496 

Sadtler.  S.  P.,  personal 
mention  and  por- 
trait of 374 

Saffron,  safflower  In 144 

Saint     Louis     branch     A. 

Ph.   A 303 

Louis  College, 

changes      in      the 

faculty   of   the 669 

Sale  of  drug,   unlawful, 

civil  liability  for.  160 

Sales  to  retail  dealers 496 

Salesmen,    picking 298 

Salicylate,     pronunciation 

of    132 


Salicylic  acid,  determina- 
tion of  In  acetyl- 
salicylic  acid 

(Watson)    7 

acid,    with    Iron 347 

acid,  melting  point  of   21 
acid,  recovering  from 

puis   87 

Salipyrln,   reaction   of 86 

Salol  In  a  hydro-alcoholic 

liquid   87 

recovering  from  pills    87 
S  a  1  o  onkeepers,  pliarma- 

clsts'  licenses  for.  823 
Salts,    contraction    pro- 
duced by  solution 
of   (Bulenbaugh)..  269 

of    opium 398 

Preston,  coloring  for  279 
smelling,  colors  for.. 

218,  279 
S  a  1  varsan   suppositories, 

Bagrow's    27 

Sanitary      dixpensing     of 

ointments  (Cook).  754 
Sanitation,  rural,  need  for 

more    547 

Sanity  in  drug  legislation 

(Beal)   898 

Santonin,  action  of 88 

San  Francisco  branch,  A. 

Ph.   A 106,  168, 

239,  304,  366,  776 
Savannah   fountain   tax...    61 

Savin,    adulterated 19 

Sayre,   E.  A.: 

Decorates  his  window 
for    auto    show 

week    216 

Portrait   of 640,  647 

Sayre,   L.   E.: 

Golden  seal  gardens...  601 
DlfHcultles  In   revising 
the   P  h  a  r  m  aco- 

poela    404 

Portrait    of 64S 

Scala.    A.   J.: 

What  are  your  win- 
dows  worth? 16 

Idea    for    a    valentine 

window    118 

Scarborough,  Flora,  por- 
trait of 442 

Scarcity  of  drug  clerks...  717 
Schmidt,   Adolph,   portrait 

of 437 

Schneider,   Albert: 

Criticism    of   U.    S.    P. 

IX     89t 

And  powdered  drugs 
In  the  Pharmaco- 
poeia     533 

Commendation  from...  711 
Schnelderman,  D.  S.,  por- 
trait   of 243 

Schools  which  prepare 
students  for  the 
New  Jersey  ex- 
amination     409 

Schuiz,  Walter,  prisoner 
of    war,    receives 

books   40 

Schulze,   Louis: 

Hints  on  opening  new 

stores    473 

Portrait  and  sketch  of  473 
Schwartz,  W.  P.,  death  of  S3 
Scovllle,    W.    L.,    portrait 

of    637 

Scrapbook    edlet    creates 

interest   532 

tiooks    393 

Searby,    W.    M.,    portrait 

of    237 

Seattle  druggists,  new 

licenses    for 623 

Sea  well,  C.  C:  Advan- 
tages and  other- 
wise,    of     buying 

In   quantities 479 

Secretary,  the  "live  wire"  197 
Selling  hints,  six  practical  233 
nine-cent   peanuts  at 
eighty    cents 

(Reynolds)    735 

Seltzer,  L.  E.,  portrait  of 

633,  644 
Sense,    he    had    a    lot    of 

(Mclntyre)    628 

Serum  law  invalid.  In  Ne- 

braskn    715 

Service,  personal,  the 
druggist's   biggest 

asset    233 

SeiTlce  without  compul- 
sion         69 

Shafer,   T.   B.:   Getting 

business    Ml 

Shaker.   Ellas,  talks  to 

druggists    238 
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Shampoo,  liquid  egrg 156 

powder,   dry 267 

suap   25 

Shannon,    T.    J.,    portrait 

of   SO" 

Shaw,  K.  G.:  An  appren- 
tice of  sixty  years 

a^o    ^0 

Sheppard,   S.   A.   D. : 

Massachusetts    college 
resolutions  on  the 

death   of 2S2 

Obituary     notice     and 

portrait    of 52 

Sherley  amendment  sus- 
tained (Eckman 

case)     Go,  103 

Sherman  &  McConnell 

add  another  store  234 
Charles  R.,  discovers 

a  philosopher  8« 

Shoe  dressings 782 

Shoes,  anllin  dye  on,  poi- 
soning by 21 

blacking  for,  pow- 
dered        12 

dressings  for.. 408,  410,  706 
dressings    for,    sum- 
mer     340 

tan,     restoring     the 

color  of 413 

white,  dressing  for...  551 
Shortiss,   E.   H.:   Johnnie- 
on-the-spot    318 

Show  bottles,  red  color  for  762 
window,      the      drug 

store   731 

Shreveport.  La.,  prescrip- 
tion  business  In..    54 
Signs,   cleverly  executed..    55 
Silver,      estimating    small 

amounts  of 213 

estimation  of,  in  pro- 

targol,    etc 274 

Simon,  William,  death  of, 

4n,  516 
Simpson       lamp,        ultra- 
violet rays  of  the  546 
Sir     Hubert,      conwnenda- 

ticm    from 711 

Size  what,   for  a   mixture  149 
for  paper  hangers...  15!t 

Bkatol,   occurrence  of 274 

Slogans,  store,  good,  as 
valuable     asset 

(Isaacs)     676 

Smith,  Henry  B.,  snap- 
shot of  642 

F.  A.  Upsher:  Syrup 
of  ammonium 
hypophosphlte   ...  269 

Snow  &  Gibson  Inter- 
ests, p  roposed 
consolidation    of..  174 

Snuff  poisoning Zlo 

Soap,    green,    liquid 215 

hardening  of 553 

Uquld    271 

liquid,   toilet 32 

powder   286 

pumice  stone 761 

sand    281 

for  shampooing 26 

substitute    for 407 

tar    213 

Venetian   98 

In   China,    foreign —  709 
Soda  Fountain: 

Advertising   the    256 

As  an  all-year  feature 

(White)    736 

Back-bar    S23 

How    to    conduct    the 

business  of  a 684 

Buying  ahead 588 

Cranks  at   the 4<I 

Days,     four     In     Feb- 
ruary    128 

Do's  and  don'ta 526 

At    Easter 253 

Formulas.. .IM,  156,  822, 

527,  738 

<3erms   at    the 679 

In   Indianapolis  saloon    63 

Iveglslatloii    7*1 

May  at  the UT 

Opening  day  at  the...  254 
Opening    day    at    the 

(Oould)    191 

Paper  cup.><  at  the 525 

Pearhes   at   the 589 

Peanuts  nt  the 735 

A   pleasur*-    renter 189 

Putting     Into     proper 

shape    (Tracey)...  192 
Specialty   Co.   engages 

Fred.    N.    Zwald..  888 

the.  In  winter T91 

Waste  at   the 08 

Wisdom    (White) M 


Soda     fountains     are    not 

grizzly   bears 679 

in  New  York,  cost  of  258 
Soda   Water: 

Business,      advertising 

the    (Ginther) 591 

Boosting,      on      July 

Fourth    387 

Business,       new       and 
old    way    of   run- 
ning a    (Ginther).  795 
Business,       large       re- 
turns of 791 

Checks,    demanding   in 

advance   58C' 

Clean    glasses   for 6S3 

Dispenser.       acoounta-. 

bllity  of 3K 

Dispensing    (Bamford)  794 
Some  thought  on    and 

for  (BEissman) —  462 
Dispensers,  individual- 
ity  in .5S7 

Foam  producers 383 

Good,   and  good  drugs  193 
Good,      served      right, 
pays    well     (Gun- 

ther)    126 

Hot,    good-bye   to 190 

Hot,     opening    of    the 

sea-son    for GS3 

Ice       cream,       serving 

(White)    792 

Making  It  easy  to  buy  (iSl 
Materials,  price  of.  af- 
fected by  the  war  38S 
Old-time    (Heimstreet)  308 

In  Paris  399 

Sales,  boosting  (Gin- 
ther)      319 

Selling,  to  the  man   in 

a   hurry 5S7 

Window  display,  an 
attractive  (Rey- 
nolds)      681 

Window   displays 64 

Sodium    bicarbonate,  tan- 
nic acid  with 270 

carbonate      and      so- 
dium   sulphite 

(Clark)    396 

citrate   and   spirit   of 

nitrous    ether 281 

nitrate  and  bromides, 

explosion  of 21 

phosphate.      proprie- 
tary       286 

aiid    potassium,    sep- 
aration of 2S5 

salts    as    substitutes 
for        potassium 

salts    366 

sallcylatf!     and    iron 

nilxliire     549 

sulphite    nnd    .sodium 
carbonate   (Clark)  396 
Soft  drinks,   sanitary  and 

others    258 

Solarson    813 

Sollrilfled    alcohol 704 

Solomons,  Joseph  M..  per- 
sonal   mention —  116 
Solution,     aluminum    ace- 
tate      219 

facts  about 758 

Solutions,    colloidaKNIles)  697 

stock    6S3 

Soskln,    M.:    Drug    ethics 
and     drug     store 

honesty    10 

South       Atlantic      whole- 
salers     777 

Brooklyn    association  174 
South   Carolina: 

Association    670 

Board    574 

South  Dakota: 

Association   570 

Insijectlon  and  legisla- 
tion     .111 

Southern  drug  club 779 

Spavin  ointment 485 

Spearmint  as   a   commer- 
cial crop 22 

Spernsaceti,         solidifying 
and      melting 

points  of S4 

Spirit  ammonia,  anlsated. 

704.  764 
of    nitrous    ether    In 
the      tar      North- 
west  (Turner) 268 

nitrous  ether  and  so- 
dium   citrate 284 

Spongeii,   cleaning 701 

Spraffue,  J.   F.,  death  of.    58 

Sprays,   InsecUddal IM 

Sproat,   B.   F. :    Funny  In- 
cidents In  a  drug- 

rlsfs   life 70 

Stabilisers,  use  of,  in  tee 

cream   127 


Stamps,  J.  L,.  Floyd  ad- 
vises against  the 
sale  of  by  drug- 
gists     556 

machine  for  selling. .  330 
selling,  at  a  profit...  492 
why     druggists     sell 

(■Winter)    618 

selling    machines, 
doubtful     about 

(McAnulty)    419 

State  pharmaceutical  as- 
sociation, influ- 
ence of  A.  Ph.  A. 

on    469 

the,     and    the    phar- 
macist   (Nelson)..  335 

Stearic  acid  in  wax 754 

Stearns,       directorate, 

changes    in    the...  231 

F.  S..  portrait  of....  251 
Stevens  bill,  notes  on  and 

news    of 22, 

61.  K.   102,  104,  110,  129 

G.  W.,  portrait  of...  663 
Stewart,  F.  K..  portrait  of  642 
Sticking,     what     is    to   be 

gained    by? 513 

Still,         a        home  -  made 

(Pierce)    266 

Stock,    surplus,    disposing 

of  119,  678 

Stoddard.  W.  B.: 

Advertising       displays 

that   fascinated...  524 
Orange     week    at     the 

lountain    463 

On  package  goods 191 

Profit     in     an    aquatic 

side   line 180 

Stoppers,    glass,    that   do 

not    stick 20!) 

Store,  a  long-time  (Rudes)  746 

Stores,  new,  hints  on 
opening  (Meredith 
and    Schulze) 472 

Storing    small    articles 360 

Storms,    where    they    are 

cradled  348 

Stout,   M.   A.,   portrait  of, 

501,  657.  660 

Strang,     David:      Patents 

are   passe 475 

Straub,  C.  G..  see?  good 
in  the  drug  busi- 
ness      229 

Strauss,  David,  portrait 
and  resolution  on 
death    of 627 

Straw  hats,  bleaching 763 

Strontium   citrate,   proclp- 

itaUon    of 283 

salicylate,    therapeu- 
tics  of 144 

Strophanthic  acid 83 

Strophantus  tincture  In- 
compatible with 
water    766 

Stroup,  F.  P.,  succeeds 
Prof.  Sadtler  at 
the  Philadelphia 
college    374 

St    Paul   druggists  object 

to  chain  stores...    4N 

Stuart's      calcium      wafer 

compound    209 

Stucky,  E.  W..  portrait  of  66.1 

Styptic  pencils 614 

Submarine  freight  rates..  561 

Substitution  not  a  good 
subject  for  adver- 
tising       4 

Successful  drug  merchant 
reveals  a  secret 
(Ackerman)    o2i 

Success  of  a  small  store..  119 

Successor  business,  llabil~ 

Ity  of 100 

Sugar,  beet,   heavy  crop..    61 
cane,   history  of 468 

Sugars,   reducing.   Indirect 

estimation  of 647 

reducing,     proportion 
of   In    galenicals..  767 

Sulphocyanlde  ammon- 
ium, detection  of.  767 

Sulphur  baths,  sulphur  In  210 
solubility    of 90 

Sundae   formulas  (White).    68 

Sunday  closing  In  Minne- 
apolis     719 

Surgical  operations  In 
which  foreign  ar- 
ticles were  left  In 
the  wounds 610 

Sutherland,     George     H., 

death   of 784 

Sweden,      pharmacies     In 

(Engstrom)    89S 

Sweeping  powder 16 

powder,  oil  for  use  In  706 


Switzerland,    consumption 

of  alcohol   In 666 

pharmacy     examina- 
tion  in 399 

Synonym  books  for  drug- 
gists      532 

Syracuse     association 

elects    ofllcers 102 

druggists    dine 370 

Syringes,    rubber,    tip    as 

to  selling 553 

Syrup    ammonium     hypo- 
phosphite  (Smith)  2<)9 

bad    odor    of 264 

chocolate    464 

chocolate.     Improved 

(Rhodes)    794 

ferrous  iodide 694 

flR    219 

hypophosphlte     com- 
pound, making  of    22 

making    (White) 319 

preservatives    for 759 

tolu,    fluidextract   for  763 
white    pine    and    tar, 
non-narcotic    611 

fALKlNG    politics 471 

*      Tallman     &     Collins, 

retailers    5G4 

Tanlac    210,  576,696 

Tannic  acid   with   sodium 

bicarbonate   279 

Tanning    buckskin 2I6 

Tarkenton,  E.  L.,  portrait 

of    505 

Tausendguldenkraut   612 

Tax  on  alcohol,  druggists' 

federal    .. ; 88 

Tax,     liquor,     and     drug- 
gists     224 

Taylor  M.   M..  portrait  of  500 
W.    Scott,    Jr.,    por- 
trait     and       per- 
sonal  mention  of.  366 
Teaching      pharmacy      in 
high  schools  (Bo- 

domann)    142 

Teeters,    Wllber    J.,    por- 
trait and  mention 

of    721 

Teeth,     good,     importance 

of    486 

removing      stains 

from    287 

Telephone    company,     lia- 
bility of 292 

solution    609 
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Our  Sixtieth  Annual  Bow. 

Here  are  the  Circular's  best  wishes,  extended  to 
druggists  everywhere,  for  a  Happy  and  Prosperous 
New  Year. 

This  is  an  easy  and  a  conventional  thing  to  say. 
but  we  mean  it — we  really  do.  It  is  not  so  much 
what  »ne  says  as  it  is  the  way  in  which  he  says  it, 
that  counts,  and  we  vsant  to  put  all  the  cordiality  into 
our  wishes  that  type  can  convey.  So  we  repeat  that 
we  earnestly  desire  for  our  friends— and  our  enemies, 
too,  if  we  have  any — all  the  happiness  that  is  good 
for  them,  and  as  much  prosperity  as  they  can  stand 
during  the  twelve  months  immediately  before  them, 
and  thereafter. 

And  we  do  not  stop  at  the  mere  wish  :  we  intend 
to  do  what  we  can  to  add  to  the  prosperity  of  our 
readers,  and  trust  that  the  added  prosperity  will  in- 
crease their  happiness.  If  they  fail  to  prosper,  we 
iiope  that  they  may  not  be  made  unhappy  thereby. 
We  may  seem  to  be  getting  perilously  near  to  para- 
doxical expressions  here,  but  all  of  us  probably  know 
as  many  people  who  are  not  made  unhappy  by  ad- 
versity as  people  whom  prosperity  has  made  happy. 
So  our  wish  includes  both  material  gain  and  a  de- 
sirable equability  of  mind. 

Our  part  in  bringing  about  or  increasing  this 
wished-for  felicity?  Well,  perhaps  it  would  be  wise 
for  us  to  refrain  from  stating  it  "in  words  and  fig- 
ures as  follows,  to  wit,"  as  the  lawyers  say.  We  pre- 
fer to  point  to  our  fifty-nine  years  of  successful  ef- 
fort in  this  direction  and  then  to  venture  the  predic- 
tion that  the  sixtieth  year  will  not  prove  exceptional. 
We  think  there  is  no  doubt  that  during  our  fifty- 
nine  years  of  activity  we  have  annually  added  to  the 
net  income  of  those  of  our  readers  who  have  put  into 
practice  some  of  the  plans  for  bettering  themselves 
which  we  have  laid  before  them.  Of  course,  those 
who  do  not  adopt  some  of  our  ideas  and  act  upon 
some  of  our  suggestions  will  have  to  get  their  en- 
joyment out  of  the  CiRci:i..\R  merely  by  reading  it — 
which  reminds  us  of  the  Hallbergian  bon  mot  about 
the  long-distance  surgical  operation. 

So  we  arc  not  making  any  promises  just  here  and 
now,  except  to  repeat  our  regular  New  Year  resolu- 
tion, that  is  to  say,  that  we  resolve  to  make  Thf. 
Druggists  Circular  of  greater  interest  and  service 
to  its  readers  this  year  than  it  has  ever  been  before. 

So,  once  more,  a  Hapjiy  ;md  Prosperous  New  Year. 


Nineteen  Hundred  and  Fifteen. 

War  and  matters  pertaining  to  war  have  been 
among  the  uppermost  things  in  the  minds  of  our  peo- 
ple for  the  past  twelve  months  and  more.  Such  a 
conflict  as  is  now  raging  in  the  Old  World  has  no 
parallel  in  history  with  respect  to  its  stupendous  pro- 
portions and  sanguinary  features.  Apart  from  the 
interest  felt  in  this  titanic  struggle  by  druggists  as 
part  of  the  suffering  human  race  and  as  denizens,  of  a 
world  which  is  witnessing  an  unprecedented  effort  on 
the  parts  of  two  groups  of  men  to  conquer  each 
other,  every  member  of  our  calling  in  business  has  a 
result  of  the  war  brought  close  home  to  him  every 
day  when  he  prices  the  wares  which  he  buys  and  sells. 
Drug  market  reports  are  among  the  most  sensational 
reading  of  the  day.  The  rocket-like  ascent  in  the  price 
of  that  homely  staple,  quinine  sulphate,  of  which  we 
spoke  at  some  length  last  month,  has  been  almost 
enough  to  take  one's  breath  away.  From  twenty- 
eight  cents  an  ounce  in  five-ounce  tins  in  the  last  quo- 
tations offered  by  the  Circular  before  the  outbreak 
of  hostilities,  the  price  of  the  quinine  salt  see-sawed 
along  in  the  thirties  for  a  little  over  twelve  months, 
and  then  in  our  October  issue  of  last  year,  touched 
the  forties.  The  very  next  month  the  staple  was 
quoted  at  figures  ranging  from  a  dollar-eighty  to  two- 
thirty  an  ounce,  a  point  which  they  liad  not  touched 
before  since  eighteen  hundred  and  seventy-seven. 

As  with  quinine,  so,  in  varying  degrees,  with  some 
of  the  other  leading  drugs.  Opium,  for -example, 
has  gone  up  over  forty  per  cent.,  glycerin  well  in  ex- 
cess of  one  hundred  per  cent.,  the  mercurials  from 
fifty  to  one  hundred  per  cent.,  and  many  more  drugs 
and  chemicals  in  daily  use  have  scored  similar  ad- 
vances. In  more  than  a  few  cases,  no  doubt,  the 
rise  in  price  has  been,  in  part,  forced  by  speculative 
interests,  but,  as  a  rule,  conditions  brought  about 
more  directly  by  the  war  have  been  responsible  for 
the  spectacular  appearance  of  the  market  column. 

Another  effect  of  the  Old  World  conflict  is  the  ne- 
cessity which  it  placed  upon  our  government  of 
raising  money  by  internal  taxes  to  supply  the  loss  in 
customs  receipts.  A  goodly  proportion  of  these 
taxes  is  on  goods  which  druggists  handle,  and  so 
again  the  man  of  drugs  has  been  "hit"  by  the  war. 

As  we  wrap  the  year  just  closed  and  lay  it  away  in 
the  store  room  of  memory,  therefore,  the  war  and 
its  effects  on  the  drug  jirices  are  sure  to  be  conspicu- 
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ous  features  of  the  period.  But  in  drugdom,  wliile 
these  features  have  been  prominent,  tiiey  have  not 
excluded  others  worthy  of  notice.  Among  these 
latter  the  so-called  Harrison  anti-narcotic  law  is 
worthy  of  a  leading  place.  This  piece  of  national 
legislation  came  as  one  of  the  results  of  many  inter- 
national conferences  held  with  a  view  to  some  action 
which  would  prevent  the  alarming  spread  of  the  nar- 
cotic habit.  While  it  has  not  been  in  operation  long 
enough  for  its  full  effect  yet  to  be  manifest,  so  far 
it  appears  to  be  more  effective  than  any  of  the  State 
laws  with  a  similar  intent.  Amended  as  experience 
may  dictate,  and  working  in  conjunction  with  the 
laws  of  the  various  States  and  the  city  ordinances, 
now  in  existence  or  yet  to  be  passed,  it  would  seem 
as  if  the  Harrison  law  should  put  a  stop  to  the 
growth  of  the  drug  habit  even  if  it  does  not  entirely 
eradicate  the  habit  itself. 

What  seems  to  have  been  a  reversal  of  public 
feeling  toward  the  cutting  of  prices  has  taken  form 
in  a  bill  introduced  in  congress  by  Representative 
Stevens,  the  aim  of  which  is  to  fix  a  minimum  price 
at  which  a  patented  or  trade-marked  article  may  be 
sold  at  retail.  Back  of  the  movement  to  curb  that 
trade  demoralization  which  is  manifested  by  selling 
goods  at  cut  prices  is  a  national  organization  com- 
posed of  producers,  distributors  and  consumers. 
known  as  the  American  Fair  Trade  League.  Drug- 
gists as  much  as,  if  not  more  than,  any  other  class 
of  dealers  are  interested  in  the  prices  at  which  pat- 
tented  and  trade-marked  goods  are  sold,  and  in  this 
city,  at  least,  they  have  shown  that  interest  by  taking 
an  active  part  in  the  formation  of  a  Conference  of 
Independent  Retailers  of  the  Metropolitan  District — 
so  active,  in  fact,  that  a  druggist  was  made  chairman 
of  the  conference.  That  some  legislation  looking  to 
price  protection  will  be  written  on  the  statute  books 
of  the  nation  in  the  near  future  is  indicated  by  the 
widespread  public  and  trade  interest  in  the  matter. 

The  various  national  associations  of  druggists  and 
of  men  engaged  in  trades  which  bring  them  into  di- 
rect business  contact  with  druggists  have  held  their 
annual  meetings  as  usual.  These  meetings,  we  be- 
lieve, were  without  exception  at  least  fairly  well  at- 
tended and  marked  an  advance  by  the  ranks  of  the 
men  who  comprise  their  membership. 

One  of  the  signs  of  the  times  is  a  recommenda- 
tion made  by  the  National  Wholesale  Druggists'  As- 
sociation that  wholesale  druggists  discourage  the 
opening  of  new  drug  stores  in  communities  already 
sufficiently  provided  with  such  stores.  It  has  long 
been  a  complaint  among  established  druggists  that  a 
landlord  with  a  vacant  corner  store,  or  a  wholesaler 
desiring  a  greater  outlet  for  his  wares,  often  demor- 
alized retail  conditions  by  setting  up  in  business  a 
clerk  without  capital,  to  compete  with  men  whose 
trade  was  already  so  small  as  hardly  to  pay  more 
than  expenses.  No  one  can  question  tfie  statement 
that  trade  conditions  are  better — better  for  whole- 
salers, retailers  and  the  public — when  a  reasonable 
number  of  stores,  with  a  reasonable  amount  of  work- 
ing capital  and  surplus,  are  doing  the  business,  than 


when  they  are  disturbed  by  clerks  without  capital 
leaving  their  old  employers  and  opening  opposition 
stores  which  resort  to  unbusinesslike  methods  to  at- 
tract trade.  It  is  to  be  hoped  that  the  action  of  the 
wiiolesalers  will  have  a  salutary  effect. 

Further  progress  was  made  during  the  year  in 
the  matter  of  standardizing  the  degrees  conferred  by 
colleges  of  pharmacy.  Considering  the  compara- 
tively short  time  that  our  colleges  have  been  giving 
serious  consideration  to  this  subject,  the  advances 
made  by  them  are  most  encouraging  and  give  rise  to 
the  hope  that  in  a  few  more  years  degrees  conferred 
by  any  and  all  of  them  will  carry  the  meaning  and 
weight  that  degrees  should. 

In  the  same  connection  may  be  mentioned  the  fact 
that  the  agitation  in  Ohio  for  a  "prerequisite"  law 
has  been  successful,  while  in  North  Carolina  only 
partial  success  has  crowned  the  efforts  of  those  who 
wanted  to  see  a  law  passed  requiring  every  candidate 
for  board  licensure  to  be  a  graduate  of  a  college  of 
pharmacy. 

While  on  the  subject  of  educational  matters  we 
may  point  out  that  in  Detroit  the  technical  public 
high  school  has  put  in  a  course  in  pharmacy.  The 
result  of  this  somewhat  iconoclastic  move  will  be 
watched  with  interest  from  many  quarters.  Already 
it  has  been  followed  by  Cincinnati. 

We  wish  it  were  possible  for  us  to  announce  just 
here  the  issuance  of  the  ninth  decennial  revision  of 
the  United  States  Pharmacopoeia,  but  at  this  writing 
it  seems  that  the  year  nineteen  hundred  and  fifteen 
will  not  have  the  distinction  of  witnessing  the  pub- 
lication of  that  work. 

Under  the  careful  and  judicious  leadership  of  Pro- 
fessor James  H.  Beal,  a  canvass  of  the  proprietary 
medicine  situation  has  been  made  by  a  commission 
appointed  by  the  American  Pharmaceutical  Associa- 
tion. This  commission  has  made  a  report  that  covers 
the  subject  in  a  manner  which  raises  the  hope  that 
one  of  the  most  perplexing  problems  of  the  retail 
druggist  will  be  so  elucidated  that  it  need  no  longer 
remain  a  problem  or  be  perplexing. 

Chain  stores,  as  they  are  generally  called,  or,  in 
other  words,  stores  in  large  numbers  which  are 
owned  and  operated  by  a  corporation,  have  for  many 
years  been  a  matter  of  grave  concern  to  owners  of 
single  stores,  or  of  two  or  three  stores.  In  this 
city  two  of  the  largest  systems  of  chain  stores,  in 
both  of  which  there  were  stores  in  other  cities,  were 
consolidated  four  years  ago,  and  have  since  been  do- 
ing business  under  the  name  of  the  Riker-Hegeman 
Company.  Another  system,  with  headquarters  in  Bos- 
ton, but  with  three  large  stores  in  New  York,  and 
many  others  at  various  points  in  New  England  and 
elsewhere,  Liggett's,  or  the  United  Drug  Company, 
has  become  amalgamated  with  the  older  chain. 
While  the  public  has  not  been  informed  of  the  inner 
details  of  the  transaction,  it  is  understood  that  the 
Liggett,  or  L'nited,  name  is  the  one  that  is  to  sur- 
vive. If  that  is  true,  then  one  of  the  oldest  and  for 
a  long  time  most  honored  names  in  New  York  phar- 
macy is  to  take  its  place  among  the  things  that  were. 
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for  It  was  in  eighteen  hundred  and  thirty-five  that 
Wilham  Hegeman,  at  one  time  president  of  the  Col- 
lege of  Pharmacy  of  the  City  of  New  York,  first  be- 
came a  partner  in  a  retail  drug  store,  and  it  was 
just  sixty  years  later,  at  the  death  of  his  son,  J. 
Xiven  Hegeman,  for  long  the  secretary  of  the  col- 
lege, that  the  family  ceased  to  own  stores  in  this 
city. 

Death,  the  insatiable,  has  taken  toll  of  the  passing 
throng  of  druggists  during  the  year  just  closed,  as 
he  has  during  every  other  year  since  there  have  been 
druggists.  Some  of  the  most  conspicuous  of  those 
who  joined 

The  innumerable  caravan  which  moves 
To  that  mysterious  realm  where  each  shall  take 
His  chamber  in  the  silent  halls  of  death, 
were  Samuel  A.  D.  Sheppard,  a  leading  organization 
man  of  Boston,  who  was  for  many  years  treasurer 
of  the  .-American  Pharmaceutical  Association ;  Felix 
Hirsemann,  an  ex-president  of  the  New  York  State 
Pharmaceutical  Association,  and  of  the  New  York 
City  German  Apothecaries'  Society ;  Cora  Dow,  who 
began  with  one  little  store  left  to  her  by  her  father, 
and  built  up  a  business  comprising  eleven  of  the  fin- 
est stores  in  Cincinnati;  William  M.  Massey,  for- 
merly the  head  of  one  of  Broadway's  most  famous 
stores;  Dr.  John  B.  Bond,  the  Nestor  of  Arkansas 
pharmacy,  and  a  conspicuous  figure  at  meetings  of 
the    .American    Pharmaceutical    Association;    James 
O'Hare,  president  of  the  Rhode  Island  College  of 
Pharmacy ;  and  John  Roemer,  who  achieved  fame  as 
a  retail  druggist  through  his  strict  ideas  of  business 
ethics  and  as  a  profound  student  of,  and  a  keen 
writer  on,  pharmaceutical  topics.     These  are  but  a 
few  of  the  names  that  might  with  propriety  be  men- 
tioned here,  and  many  others,  some  perhaps  of  at 
least  equal  if  not  greater  note,  would  be  set  down  did 
the  limitations  of  this  brief  review  of  the  year  bul 
permit. 

So  the  year  has  passed  and  with  it  many  of  our 
plans.  And  so  have  other  years  passed,  and  so, 
doubtless,  will  many  more.  But  while  it  is  meet  for 
us  to  pause  and  look  back  as  we  reach  the  turning 
point,  it  is  not  well  that  we  long  remain  with  our 
faces  toward  the  past.  The  future  and  what  it  holds 
in  store  for  us  is  of  more  importance  to  us  than 
something  which  has  passed  beyond  our  recall. 
Those  of  us  who  make  the  best  use  of  to-day  and 
every  day  need  have  small  worry  about  the  year  just 
dawning.  And  those  of  us  who  do  employ  our  time 
to  the  best  advantage  will  have  little  of  it  to  spend  in 
crying  over  what  might  have  been  but  is  not. 


Meeting  Mail  Order  Competition. 

.As  important  to  the  druggists  of  some  sections  as 
IS  the  meeting  of  chain-store  competition  is  the  de- 
vising of  means  of  combatting  the  mail-order  busi- 
ness. 

Our  attention  has  recently  been  called  to  two 
methods  of  doing  the  latter. 

The  first  plan  is  that  evolved  by  an  enterprising 
<:ruggist,  F.  K.  Starbird,  of  New  London,  Ohio,  who 


meets  the  enemy  on  his  own  ground  by  going  out 
after  the  mail-order  business  among  the  farmers  of 
his  county.  The  particular  weapon  employed  by 
Mr.  Starbird  is  a  good-sized  catalog  entitled  "The 
Quality  Messenger,"  which  is  handsomely  printed 
and  attractively  gotten  up,  and  which  makes  even  a 
blase  editor  inclined  to  deal  with  the  firm  which  gets 
it  out.  The  catalog  is  evidently  financed  from  the 
proceeds  from  advertising,  as  it  contains  no  less  than 
fifty  pages  of  advertisements.  A  most  alluring  part 
of  the  book  is  a  "contest,"  which  offers  prizes  for  the 
best  sets  of  answers  to  seventy-nine  questions  pro- 
pounded. These  questions  deal  with  phrases  used 
by  advertisers  in  announcing  their  wares,  and  only 
those  who  have  read  the  advertisements  attentively 
can  hope  to  win  in  the  contest.  The  price  lists  are 
unusually  full,  and  much  space  is  given  to  the  spe- 
cialties prepared  by  the  firm.  All  in  all,  it  is  the 
most  creditable  eflfort  of  its  kind  that  we  have  seen, 
and  we  believe  the  catalog  is  worthy  of  the  careful 
attention  of  all  druggists  who  are  so  situated  as  to 
feel  the  effects  of  mail-order  competition. 

Another  method  now  offered  to  the  country  drug- 
gist to  combat  mail-order  competition  is  that  offered 
by  a  so-called  "booster  company."  The  organiza- 
tion we  have  in  mind  is  located  in  a  town  in  the 
central  West,  and  what  we  have  learned  of  its  plan 
we  glean  from  an  attractive  journal  issued  by  the 
concern.  Full  details  of  the  plan  are  not  given,  but 
it  apparently  consists  of  sending  a  "chief  booster," 
or  organizer,  to  the  town  where  the  subscribing  mer- 
chant is  located  to  canvass,  with  the  subscriber, 
the  people  in. the  vicinity.  The  apparent  aim  is  to 
get  the  girls  and  boys  and  "grown-ups,"  too,  for  that 
matter,  to  go  out  in  the  country  and  solicit  orders 
for  the  subscribing  merchant,  selling  books  which 
possess  a  bartering  value.  These  amateur  solicitors 
are  called  "boosters,"  and  presumably  receive  a  com- 
mission from  the  merchant  for  sales  made.  An  addi- 
tional incentive  is  offered  to  the  "boosters"  by  the 
company  itself,  which  gives  prizes  each  month,  in- 
cluding silverware  and  cash,  to  those  who  have  sold 
the  largest  number  of  books. 

The  entire  aim  of  the  campaign  seems  to  be  to 
awaken  local  interest  in  local  concerns  by  getting  the 
people  of  the  country  out  soliciting  on  a  commission. 
It  is  a  plan  different  from  ordinary  canvassing,  since 
each  "booster"  is  apt  to  be  personally  acquainted  with 
those  whose  trade  he  or  she  is  soliciting.  On  the 
surface,  the  plan  seems  attractive,  and  we  should  like 
information  from  some  of  our  readers  who  have 
tried  it.  as  to  how  it  really  works  out. 


Entitlements,  meaning  the  honorary  handle  to  a 
man's  name,  to  take  the  place  of  Mister — as,  for  ex- 
ample, Doctor,  Judge,  Professor,  Governor  or  Col- 
onel— may  not  be  a  thoroughbred  dictionary  word, 
but  is  is  a  very  expressive  one.  We  use  it  occa- 
sionally ourselves,  orally,  in  a  semi-humorous  way, 
;;nd  once  it  slipped  into  the  Circular  while  our  back 
was  turned,  where  it  stood  out  as  big  as  life,  un- 
abashed  and   unapologetic.     At   first   we  felt  quite 
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abashed  and  apolegetic  about  it,  but  less  so  later, 
after  running  across  the  word  in  a  serious  editorial 
in  a  serious  Xew  York  daily  paper.  But  what  wc 
started  out  to  say  has  not  to  do  with  the  word,  as  a 
word,  but  with  the  things  it  stands  tor,  aii<l  we  want 
to  in(|uire  and  do  hereby  inijuire  ol  aiiylcdy  in  gen- 
eral, and  esiwcially  of  those  in  particular  who  can 
give  us  the  answer:  What  has  become  of  the  move- 
ment launched  in  the  American  Pharmaceutical  Asso- 
ciation some  years  ago  to  gather  ihe  "entitlements" 
of  the  various  members  of  that  organization  and  af- 
fix or  append  them  to  the  names  of  their  owners,  re- 
spectively, as  they  appear  in  the  back  i)art  of  the 
Year  Book  of  the  association?  That  list  of  names  is 
a  fairly  good  directory  of  the  leading  men  in  Ameri- 
can Pharmacy,  and  its  value  as  such  would  be  greatly 
enhanced  by  the  addition  of  titles. 

Addressing  Letters  to  Individuals  when  the  con- 
tents of  the  letter  are  not  for  the  individuals  but  for 
firms  is  a  form  of  sport  which  the  saucy  and  inde- 
pendent American  public  will  not  relincjuish  without 
a  struggle.  Time  and  again  it  has  been  pointed  out 
in  the  public  prints  that  indulgence  in  this  pastime 
frequently  retards  or  prevents  the  delivery  of  the  let- 
ter and  has  no  compensating  advantage,' but  in  this 
land  of  the  free  and  home  of  the  brave  and  don't 
give  a  continental,  the  folks  will  do  what  thev  please 
unless  the  jwlice  interfere.  If  Druggist  Jone's  wants 
Smith,  Brown  and  Robinson  to  ship  him  some  goods 
and  ship  them  quick  he  addresses  the  letter  to  Junior 
Partner  Rdbinson.  whom  he  sat  ne.xt  to  at  the  asso- 
ciation's banquet  last  summer.  He  thinks  "Robbie, 
old  boy"  (That's  what  he  was  calling  him  before  the 
banquet  was  over,  because  it  was  a  fine  banquet,  no 
expense  spared.)  will  put  a  "hurry  up"  behind  the  or- 
der and  get  it  out  the  same  day.  But  when  the  let- 
ter reaches  the  office  it  so  happens  that  Mr.  Robin- 
son is  out  on  the  Pacific  Coast  or  down  South  or 
somewhere  trying  to  straighten  out  a  muddle  that  one 
of  the  firm's  new  traveling  men  got  into  with  a  good 
customer,  and  left  word  to  have  his  personal  mail 
forwarded.  So  Jones'  order  goes  chasing  over  a 
good  part  of  the  map  for  ten  days  or  two  weeks, 
and  when  the  goods  are  finally  shipped  to  him  the 
customer  for  whom  they  were' ordered  has  (a)  got 
well,  (b)  died,  (c)  left  town,  or  Cd)  taken  his  trade 
to  another  store.  Does  Jones  learn  a  lesson  ?  Smith's 
and  Brown's  reply  to  that  question  is,  "Well,  maybe 
yes  and  maybe  no.  but  if  he  does  it  reaches  not  far 
beyond  himself,  for  telling  about  what  happened  to 
Jones  makes  little  or  no  impression  on  Adams, 
Banks,  Cornick.  Duty,  Earl  and  the  balance  of  the  di- 
rectory down  to  and  including  Zimmerman."  But 
then  maybe  Smith  and  Brown  are  nreiudiced  because 
Tones  sent  back  some  of  the  goods  he  wanted  in  a 
hurr>'  and  did  not  receive  in  time  to  sell,  and  it  does 
.  not  do  to  trust  a  prejudiced  witness  too  far. 

Pronunciation  of  the  Latin  Names  of  Drugs  is 
not  easy  for  the  beginner,  espcciallv  if  he  is  a  little 
weak  in  his  I>atin  to  begin  with.'  So.  when  the 
United  States  Dispensatory  explains  that  hydrar- 
gyrum ammoniatum  is  pronounced  Hv-DRARGY-Rf m 
am-mo-ni-a'tum.  the  student  is  dulv  grateful.  And 
this  the  United  States  Dispensatory-  has  been  doing 
for  years,  only  it  does  it  better  than  the  limits  of  our 
hnotype  machine  permit  us  to  show.  Maybe  Thf. 
Druggists  Circular  is  partly  responsible  for  this  im- 


provement and  maybe  not,  but  it  is  at  least  significant 
that  in  the  fourteenth  edition  of  the  United  States 
Dispensatory,  published  in  1881,  pronunciations  were 
not  given,  while  in  the  fifteenth,  published  in  1884, 
they  were,  and  that  on  the  first  page  of  the  Circular 
for  May,  1882,  is  published  a  plea  for  this  very  thing, 
in  a  paper  by  J.  B.  Moore.  The  plea  applied  to  the 
Pharmacopoeia  also,  but  in  that  work  the  diacritical 
marks  have  not  yet  appeared. 

First  Class  in  Prescription  Writing  Stand  Up. 

One  of  the  newspapers  in  endeavoring  to  make  Pres- 
ident Wilson  appear  ridiculous  for  having  appointed 
what  it  terms  a  "horse  doctor"  head  of  the  coast  and 
geodetic  survey,  prints  a  fac-simile  of  a  prescription 
which  it  says  was  written  by  the  veterinary  surgeon. 
It  is  on  the  blank  of  R.  B.  Macoy,  of  Culpeper,  Vir- 
ginia, and  beginning  with  the  usual  K  mark,  calls 
for  "zinci  sulphatum,"  "plumbi  acetas,"  "pulv.  alu- 
men"  and  "aqua."  While  the  mixture  may  have 
been  fine  for  the  purpose  for  which  it  was  intended, 
its  Latinity  is  not  such  as  to  lend  weight  to  the  news- 
paper's statement  that  the  prescriber  as  a  Prince- 
tonian  attracted  the  president's  favorable  notice  by 
his  ability  at  college.  But,  after  all,  it  is  not  neces- 
sarily the  doctors  who  are  most  punctilious  about 
the  genitive  endings  who  effect  the  largest  percent-  „ 
.^ge  of  cures  or  are  the  most  masterful  men.  *"- 

Now  That  a  New  Volume  of  the  Circular  has 
begun,  the  readers  would  do  well  to  secure  one  of  the 
binders  we  oflPer  and  place  each  number  in  it  as  re- 
ceived. Then  he  will  always  be  able  to  put  his  hand 
on  the  number  when  it  is  wanted,  it  will  not  be  dirty, 
torn  or  creased,  the  numbers  will  be  in  order,  each 
with  its  index,  and  when  the  last  issue  for  the  year 
is  received,  with  its  annual  index,  a  valuable  refer- 
ence volume  will  be  on  the  druggist's  shelf.  The  vol- 
ume may  then  be  sent  to  a  bookbinder  and  the  tem- 
porary binder  be  used  again  for  the  next  twelve  num- 
bers, or  it  may  remain  in  the  binder  permanently. 
Many  druggists  keep  their  Circulars  in  this  way  and 
no  rea.sonable  amount  of  money  would  induce  them 
to  part  with  the  reference  library  thus  accumulated. 

Substitution  Is  about  as  Low-down  a  Practice 

as  a  dispensing  druggist  can  engage  in.  But  we  be- 
lieve it  does  no  good  for  a  druggist  continually  to 
harp  on  the  fact  that  he  does  not  substitute.  The 
mind  of  the  average  layman  is  not  on  substitution — 
why  turn  it  in  that  direction  ?  Besides,  virtuous  peo- 
ple usually  do  not  find  it  necessary  or  desirable  to 
shout  their  virtues  from  the  housetops. 

Here's  a  Chance  for  the  Arithmetic  Class,  too: 
If  a  box  of  fifty  cigars  cost  at  the  rate  of  sixty-two 
dollars  less  two  per  cent.,  and  twenty-eight  of  them 
sell  at  the  rate  of  ten  cents  each,  twelve  at  the  rate 
of  three  for  a  quarter,  the  druggist  smokes  two,  five 
are  charged  and  never  paid  for,  and  three  are  "sam- 
pled" by  the  clerks  and  doctors,  what  is  the  gross 
profit  or  loss  on  the  box? 


lonone  as  a  perfume  and  methylene  blue  as  a  col- 
oring agent  may  be  found  helpful  to  those  who  are 
putting  up  an  ammonia  solution  for  domestic  use. 

When  the  ofliice  boy  read  the  heading  of  our  first 
editorial  article  this  month,  he  added,  with  hardly  a 
perceptible  pause,  "Wow!" 
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Some  Facts  About  the  Myricaceae 

The  economic  phase  of  the  sciences  of  botany  a  nd  pharmacognosy  is  probably  the  most  inter- 
esting as  well  as  the  most  imporknU  one  to  the  retail  pharmacist.  In  the  paper  below,  Pro- 
fessor Youngken  discusses  the  economic  importance  of  some  members  of  the  bayberry  fam- 
ily^ of  which  he  has  made  a  special  study,  giving  information  as  to  their  occurrence,  constitu- 
ents and  the  technical  uses  to  which  the  latter  may  be  applied. 

By  Prof.  H.  W.  Youngken. 


The  myricaceae  are  widely  distributed  in  both  the 
Eastern  and  Western  Hemispheres.  But  fifty-six 
species  of  this  family  exist.  Fifty-five  of  these  belong 
to  the  genus  myrica  and  one  to  the  genus  comptonia. 
Along  the  eastern  seabord  of  the  United  States  there 
occur  five  good  species  and  a  hybrid  between  two  of 
these.  They  are  myrica  cerifera,  myrica  caroliniensis, 
myrica  inodora,  myrica  gale,  comptonia  asplenifolia, 
and  myrica  macfarlanei. 

In  California  and  Oregon  are  to  be  found  two 
species  of  this  family,  namely,  myrica  californica  and 
myrica  harwegi. 

Myrica  cerifera,  commonly  known  as  the  wax 
myrtle,  varies  from  a  low  shrub  to  a  tree  twelve  me- 
ters high,  and  is  to  be  found  in  the  North,  contrary 
to  past  statements,  as  far  as  Tuckahoe,  N.  J.  The 
writer  finds  the  species  to  be  evergreen  and  wholly 
confined  to  coastal  regions  within  sight  of  the  sea. 

Myrica  caroliniensis,  commonly  known  as  the  bay- 
berry,  with  which  the  previous  named  species  has 
often  been  confounded,  is  strictly  deciduous  except 
when  strong  basal  shoots  are  formed.  The  leaves  on 
these  may  be  sub-evergreen.  The  lanceolate  leaves  of 
myrica  cerifera  drop  without  assuming  a  copper-red 
color.  The  elliptic  obovate  leaves  of  myrica  carolini- 
ensis assume  a  greenish-brown  hue  on  an  extensive 
scale  in  October  and  November  previous  to  leaf-fall. 
This  species  is  of  wide  distribution  along  the  coastal 
plain  and  can  even  be  found  at  a  height  of  1,200  feet 
at  Mount  Desert. 

Hybrids  between  the  two  above  species  (myrica 
macfarlanei)  are  frequent  where  both  parents  abound. 
The  leaf  characters  of  these  are  averagely  intermedi- 
ate (in  duration,  shape,  thickness  and  coloration)  be- 
tween the  parents,  myrica  cerifera  and  myrica  caro- 
liniensis. 

These  three  plants,  long  confused  in  botanical  ori- 
gin, have  furnished  valuable  products  to  medicine  and 
the  arts.  Their  ceriferous  nuts  were  known  to  the 
pioneer  settlers  for  their  abundant  wax  which  was, 
and  is  still,  used  for  lighting  purposes.  These  nuts 
are  gathered  in  the  autumn  and  thrown  into  a  pot  of 
boiling  water ;  their  fat  melts  out,  floats  at  the  top  of 
the  water  and  is  skimmed  ofl.  The  fat,  when  con- 
gealed, looks  like  tallow  or  wax,  but  has  a  dirty-green 
color;  it  is  therefore  melted  again  and  refined,  by 
which  process  it  acquires  a  beautiful  transparent 
green  color.  The  wax  is  then  mixed  with  tallow  and 
made  into  candles.  These  candles  diffuse  a  ver^ 
agreeable  perfume,  but  give  a  less  brilliant  light  than 
ordinary  candles  made  solely  from  animal  substances. 

Dr.  William  Fahnestock  considered  the  wax  to  be, 
in  direct  proportion  to  its  viridity,  astringent  and  nar- 
cotic, and  claimed  to  have  been  successful  in  treating 


many  cases  of  typhoid  dysentery  with  it.  In  eclectic 
practice  it  has  been  held  serviceable  in  aphthous  af- 
fections of  the  mucous  membrane,  such  as  stomatitis, 
nursing  sore  mouth,  ulcerative  fauces,  bowels  and 
stomach,  as  well  as  in  leucorrhea.  According  to 
Levy,  it  is  harder  and  more  brittle  than  beeswax.  Its 
specific  gravity  varies  from  1.004  to  1.006.  and  its 
melting  point  from  47°  to  49°  C.  Four-fifths  of  the 
wax  is  soluble  in  hot  alcohol ;  boiling  ether  dissolves 
more  than  one-quarter  of  its  weight  of  the  wax,  of 
which,  however,  nearly  all  is  deposited  on  the  cooling 
of  the  solvent.  At  a  moderate  heat,  oil  of  turpentine 
dissolves  the  substance  to  the  extent  of  about  6  per 
cent. 

The  wax  saponifies  readily  with  a  solution  of  caus- 
tic potash,  yielding  a  fragrant  soap,  fully  soluble  in 
water  and  breaking  down  under  the  influence  of  sul- 
phuric acid  into  a  mixture  of  fatty  acids. 

According  to  G.  E.  Moore,  myrica  wax  is  about 
one-fifth  palmitin;  the  remaining  four-fifths  being 
free  palmitic  and  lauric  acids. 

The  bark  of  the  myricaceae  is  an  ingredient  in 
Thompsonian  composition  powder  of  the  eclectics. 
To  it  are  ascribed  stimulant,  astringent,  antiscorbutic, 
sialagogue,  antispasmodic  and  errhine  properties.  It 
has  been  used  by  various  sects  of  medical  men  during 
the  past  century  in  the  form  of  decoctions,  infusions 
and  fluidextracts  for  dropsical  affections  succeeding 
intermittents ;  in  uterine  hemorrhage ;  as  a  gargle  in 
inflammation  of  the  throat;  as  an  injection  in  leucor- 
rhea, and  as  an  astringent  in  sluggish  circulation  of 
the  skin.  The  powdered  bark  has  been  applied  as  a 
stimulant  to  indolent  ulcers  and  a  decoction  of  the 
root  has  sometimes  been  used  as  a  remedy  for  dysen- 
tery. 

To  the  leaves  are  ascribed  aromatic,  stimulant  and 
astringent  properties. 

Frank  Rabak,  of  the  bureau  of  plant  industry. 
United  States  Department  of  Agriculture,  obtained  a 
yield  of  0.015  per  cent,  of  oil  from  the  leaves  and 
twigs  of  myrica  cerifera,  which  were  collected  in  cen- 
tral Florida.  He  describes  the  oil  as  being  pale- 
brown,  having  a  mild,  pleasant,  spicy  odor,  and 
slightly  bitter-sweetish,  but  not  disagreeable  taste ;  a 
specific  gravity  of  0.9168;  an  optical  rotation  of  1.50; 
and  a  refractive  index  of  1.4945.  He  says  that  it  is 
insoluble  in  80  per  cent,  alcohol,  but  soluble  in  one- 
half  volume  of  90  per  cent.  al6ohol,  becoming  turbid 
in  two  or  more  volumes ;  that  it  has  an  acid  value  of 
3.5  ;  an  ester  value  of  21 ;  an  ester  value  after  aceryla- 
tion  of  58.  Like  most  of  the  volatile  oils,  it  has  stim- 
ulant properties. 

Myrica  gale  and  comptonia  asplenifolia  are  like- 
wise of  economic  importance.     Myrica  gale  is  com- 
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monly  known  by  the  various  synonyms  of  sweet  gale, 
meadow  fern,  bog  myrtle,  Dutch  myrtle,  ivillow  myr- 
tle and  bay  birch.  It  is  widely  distributed  in  northern 
regions,  from  Labrador  and  Newfoundland  as  far 
south  as  Warren  county,  N.  J. ;  from  the  Atlantic  to 
the  Pacific;  and  in  eastern  mountain  regions  to  Vir- 
ginia. It  is  also  frequent  in  the  bogs  of  northern 
Europe.    Its  leaves  are  strictly  deciduous. 

The  northern  nations  of  Europe  long  used  this 
plant  instead  of  hops.  It  is  still  so  used  in  a  few 
l)!aces  among  the  highlands  of  Scotland.  The  leaves 
liave  been  used  in  Sweden  in  the  process"  of  brewing 
as  a  substitute  for  hops.  The  Swedes  sometimes  use 
a  strong  decoction  of  the  leaves  and  young  twigs  to 
kill  lice  and  to  cure  itch.  The  Welsh  employ  the 
bark  as  a  vermifuge  in  powder  and  infusion.  To  the 
entire  plant  are  ascribed  pectoral,  astringent,  and  aro- 
matic properties.  The  volatile  oil  distilled  from  the 
green  leaves  and  branches  is  known  commercially  as 
Dutch  myrtle  oil. 

S.  S.  Pickles  has  made  an  investigation  of  this  oil. 
From  the  green  leaves  and  branches  he  obtained  0.076 
per  cent,  of  a  pale-yellow  oil,  giving  the  following 
constants:  specific  gravity  at  15°,  0.915;  optical  rota- 
tion, 5°  17';  acid  value,  7.0;  saponification  value,  31.7; 
ester  value,  24.7.  The  leaf  oil  contained  about  0.75 
per  cent,  of  a  paraffin  C^jH,,,,  which  separated  in  thp 
cold  on  addition  of  methyl  alcohol.  It  contains  about 
50  per  cent,  of  cineol  and  terpene,  and  about  2.5  per 
cent,  of  fatty  acid,  principally  palmitic  acid  in  the 
form  of  ester. 

C.  J.  Enklaar  has  distilled  from  the  catkins  of  my- 
rica  gale,  0.4  to  0.6  per  cent,  of  volatile  oil,  which  on 
examination  shows  a  different  constitution  from  that 
of  the  leaves.  It  had  a  specific  gravity  of  0.899  ''* 
15°  and  the  optical  rotation  of  5°  36'.  The  lowest 
boiling  fraction  contained  pinene. 

Comptonia  asplenifolia,  well  known  in  this  country 
by  the  synonyms  of  sweet  fern,  sweet  ferry,  sweet 
bush,  and  spleenwort  bush,  is  distributed  from  Nova 
Scotia  to  Saskatchewan  and  southward  to  North  Car- 
olina and  Tennessee.  Its  leaves  are  pinnatifid  and 
strictly  deciduous. 

The  aromatic  bark  of  this  plant  is  said  by  Lindley 
and  others  to  contain  benzoic  and  tannic  acids.  The 
leaves,  rhizome,  and  rootlets  have  been  used  exten- 
sively in  domestic  practice  and  have  been  claimed  by 
some  to  have  tonic,  astringent  and  alterative  proper- 
ties. In  the  form  of  a  decoction  they  are  useful  in 
diarrhea,  cholera  infantum,  and  night  sweats.  An 
infusion  of  these  parts  has  been  used  with  success 
as  an  application  in  ivy  poisoning. 

Beringer  states  that  a  syrup  made  from  the  leaves 
of  this  plant  is  good  for  disguising  the  taste  of  qui- 
nine. 

The  only  plant  of  this  family  which  yields  an  edi- 
ble part,  so  far  as  the  writer  is  aware,  is  the  myrica 
nagi  of  Japan,  the  fruits  of  which  are  esteemed  a  deli- 
racy  by  the  Japanese. 

While  engaged  in  a  Study  of  the  comparative  mor- 
phology, taxonomy  and  distribution  of  the  myricaceae 
of  the  eastern  United  States,  the  writer  discovered  the 
hybrid  spoken  of  above  and  named  it  myrica  mac-' 
farlanei.  Details  of  this  hybrid  and  of  other  myricaceae 
are  given  in  a  thesis  on  the  subject  submitted  by  the 
author  to  the  faculty  of  the  University  of  Pennsyl- 
vania in  1915. 


OTTO   RAUBENHEIMER. 


Hermann  Hager's  Centenary. 

By  Otto  Raubenheimer,  Phar.  D. 
History  of  pharmacy  is  one  of  the  sadly  neglected 
subjects    in   our   present    pharmaceutical   education. 
The  sooner  the  apprentice  and  student  becomes  ac- 
quainted with  pharmaceutical  history,  the  more  love 

for  professional  phar- 
macy will  he  acquire, 
and  with  more  enthusi- 
asm will  he  carry  on  his 
daily  work.  As  profes- 
sor of  history  of  phar- 
macy in  one  of  our  col- 
leges, the  writer  had  oc- 
casion to  collect  many 
data,  to  chronicle  many 
events,  and  to  compile 
many  biographies  of 
men  who  have  greatly 
lielped  in  the  evolution 
of  pharmacy,  men  to 
whom  pharmacists 
should  forever  be  thank- 
ful. January  3d,  1916, 
marks  the  centenary  of  the  birth  of  one  of  these  men, 
who  in  my  mind  occupies  the  highest  rank  among  the 
"masters  of  pharmacy."  Dr.  Hans  Hermann  Julius 
Hager,  or  as  he  is  generally  and  simply  called,  Her- 
mann Hager,  was  born  in  Berlin  on  January  3d,  1816, 
the  son  of  an  army  physician  and  surgeon.  Dr.  Johann 
Heinrich  Hager.  He  passed  his  maturity  examina- 
tion at  the  high  school  in  Brandenburg  on  the  Havel, 
where  his  father  was  stationed  as  physician  to  a  regi- 
ment. On  April  ist,  1832,  young  Hager  entered  the 
profession  of  pharmacy  in  the  Loewen-Apotheke 
(Lion  Pharmacy)  at  Salzwedel.  Even  as  apprentice 
he  showed  his  literary  ability  by  writing  several 
poems  and  a  treatise  on  "Stoichiometry."  Without 
going  to  the  university,  Hager  passed  his  board  ex- 
amination in  Berlin  in  1841,  with  the  mark  "very 
good." 

In  1843  he  bought  the  Stadtapotheke  in  Fraustadt, 
where  he  devoted  seventeen  of  the  best  years  of 
his  life  to  professional  and  literary  pharmacy.  Poor 
and  unknown,  like  Karl  Wilhelm  Scheele,  and  as- 
sisted only  by  an  apprentice,  Hager  labored  long  and 
lovingly  in  the  service  of  pharmacy  and  became  one 
of  its  "masters,"  if  not  the  "master."  He  sold  his 
pharmacy  in  i860  and  moved  to  Berlin,  the  center  of 
German  sciences,  even  at  that  time,  so  as  to  devote 
himself  to  his  literary  work,  as  the  opportunities  for 
original  research  and  writing  were  much  better  in  the 
capital  of  Prussia  than  in  the  country  village. 

On  July  1st,  1859,  Hager  founded  and  during 
twenty  years  edited  the  Pharmaceutische  Centralhalle, 
a  weekly  journal  devoted  to  the  scientific  and  com- 
mercial interests  of  pharmacy,  which  is  still  one  of 
the  leading  pharmaceutical  journals  in  the  world.  In 
i860  he  established  the  Pharmaceutische  Kalender, 
which  he  published  annually  during  nineteen  editions. 
This  calendar  and  note-book  is  still  extensively  used 
by  German  pharmacists. 

From  1 87 1  to  1881  Hager  lived  in  his  country 
home,  "Pulvermuehle"  (Powder  Mill),  situated,  (or, 
better,  isolated)  in  the  pine  woods  near  Fuersten- 
berg  on  the  Oder,  devoting  himself  to  chemical  and 
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pharmaceutical  studies  and  to  literary  work.  He  then 
moved  to  Frankfurt  on  the  Oder,  and  in  1896  to  Neu- 
Ruppin,  where  he  died  on  January  24th,  1897,  at  the 
ripe  age  of  eighty -one  years.  Small  was  the  number 
which  attended  his  funeral,  unpretentious  is  the  stone 
on  his  grave,  but  high  and  everlasting  is  the  monu- 


ment which  Hager  has  erected  for  himself  in  his  lit- 
erary works  and  his  many  books  on  pharmacy. 

Among  the  numerous  books  from  the  brain  and  pen 
of  Hager,  I  call  especial  attention  to  his  masterwork, 
the  "Handbuch  der  Pharmazeutischen  Praxis." 
Since  its  first  edition  in  1880  this  work,  which  now 
comprises  three  stately  volumes,  has  had  a  larger  cir- 
•culation,  perhaps,  than  any  similar  pharmceutical 
book.  It  has  also  been  translated  into  Russian,  and  the 
German  edition  may  be  found  in  professional  phar- 
macies throughout  the  world.  This  classic  work  is 
not  only  a  universal  pharmacopoeia,  but  also  a  ne 
plus  ultra  reference  work  in  all  branches  of  pharmacy. 

Numerous  honors  have  been  bestowed  upon  Hager. 
The 'philosophical  faculty  of  the  University  of  Jena 
conferred  upon  him  the  degree  of  Ph.  D.,  and  the 
medical  faculty  of  the  same  university  granted  him 
the  honorary  degree  of  M.  D.  He  was  elected  an 
honorary  member  of  many  pharmaceutical  societies 
and  colleges,  including  the  following  in  the  United 
States:  the  American  Pharmaceutical  Association, 
the  New  Yorker  Deutscher  Apotheker  Verein,  the 
Philadelphia  College  of  Pharmacy,  the  Chicago  Col- 
lege of  Pharmacy,  and  the  Massachusetts  College  of 
Pharmacy. 


In  scientific  pharmacv/tJbjSe'  is  ouT  on*e  rigger,  the 
brightest  star  in  the  nOvftftl^  SPprofession.  Let 
the  generations  of  pharmacists  forever  remember 
Hager  with  the  greatest  of  esteem  and  reverence. 
Let  them  take  his  works  as  an  inspiration  and  en- 
deavor to  follow  in  his  footsteps. 


Quantitative  Determination  of  Salicylic  Acid 
in  the  Presence  of  Acetyl-Salicylic  Acid. 

By  G.  N.  Watson. 

During  the  past  few  months  both  State  and  fed- 
eral laboratories  have  found  many  adulterated  sam- 
ples of  acetyl-salicylic  acid,  one  of  the  most  com- 
mon adulterants  of  this  product  being  salicylic 
acid. 

Among  the  qualitative  tests  for' the  differentiation 
of  acetyl-salicylic  and  salicylic  acid  is  the  one  with 
bromine  water.  This  reagent  gives  a  precipitate 
with  salicylic  acid,  but  does  not  with  acetyl-salicylic 
acid.  (The  Qualitative  Analysis  of  Medicinal  Prep- 
arations, Fuller;  page  26.) 

This  fact  and  the  method  of  Fr.  Freyer,  given  in 
the  Chemiker  Zeitung  (20,  page  820)  for  determina- 
tion of  salicylic  acid  by  means  of  N/io  bromine  so- 
lution, were  utilized  for  the  quantitative  determina- 
tion of  salicylic  acid  in  mixtures  of  the  two  drugs. 
The  method  of  Freyer  is  practically  that  of  the 
United  States  Pharmacopoeia  for  the  determination 
of  phenol.  The  end  product,  tri-brom-phenol,  is  the 
same,  no  matter  which  of  the  two  drugs  is  tested. 

Two  solutions  were  prepared,  one  containing  100 
milligrammes  of  salicylic  acid  in  100  mils  (c.c.) 
and  the  other  100  milligrammes  of  salicylic  acid 
and  100  milligrammes  of  acetyl-salicylic  acid  in 
100  mils  (c.c.)  .  Ten  mils  (c.c.)  of  the  solu- 
tion, equivalent  to  10  milligrammes  of  official  sali- 
cylic acid,  were  used  for  a  determination.  Twenty 
mils  (c.c.)  of  N/io  bromine  solution  were  added, 
followed  by  75  mils  (c.c.)  of  water  and  5  mils  (c.c.) 
of  hydrochloric  acid.  The  mixture  was  allowed  to 
stand,  with  occasional  shaking,  in  a  glass  stoppered 
flask  for  ten  minutes  when  5  mils  (c.c.)  of  potas- 
sium iodide,  T.  S.,  were  added  and  the  liberated  io- 
dine titrated  with  N/io  sodium  thiosulphate,  V.  S. 
The  two  solutions  required  the  same  number  of 
mils  (c.c.)  of  N/io  thiosulphate  and  showed  the 
presence  of  9.9881  milligrammes  of  salicylic  acid  in 
ID-mil  (c.c.)  samples  of  each  solution. 

A  50-milligrame  sample  of  the  same  salicylic 
acid  showed,  by  direct  titration  with  N/io  solution 
of  potassium  hydroxide  a  purity  of  99.9  per  cent., 
which  result  checks  very  closely  with  the  preceding. 

It  must  be  remembered,  however,  that  a  cold 
aqueous  solution  of  acetyl-salicylic  acid  decomposes 
slowly,  forming  salicylic  acid  and,  if  heated,  the  re- 
action is  comparatively  rapid.  Therefore,  determin- 
ations must  be  made  at  not  above  room  temperature 
and  soon  after  bringing  the  sample  into  solution. 
To  illustrate:  Ten  mils  (c.c.)  of  the  above  mixture 
of  salicylic  acid  and  acetyl-salicylic  acid  showed, 
after  standing  forty-eight  hours.  11.53  milligrammes 
of  salicylic  acid,  or  an  increase  of  1.542  milli- 
grammes during  that  length  of  time. 

Six  atoms  of  bromine  correspond  to  one  molecule 
of  salicylic  acid,  or  one  mil  (c.c.)  of  the  N/io  bro- 
mine solution  consumed  is  equivalent  to  0.002283 
gramme  of  salicylic  acid. 
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Competing  with  the  Chain  Store 


Window  Dressing 


By  C.  E.  Lancston. 


Having  considered  in  last  month's  Circular  the 
fixtures  necessary  to  make  a  display,  we  shall  now 
consider  the  display  itself. 

A  window,  according  to  the  dictionary,  is  "an  open- 
ing in  the  wall  of  a  building  for  admission  of  light 
and  air."  and  so  far  as  a  great  many  drug  store  win- 
dows are  concerned,  this  definition  covers  the  ground. 
According  to  this  same  definition,  the  show  window 
of  the  average  chain  store  is  really  not  a  window  ai 
all,  but  an  opening  in  the  wall  of  a  building  wherein 
merchandise  is  displayed  for  the  purpose  of  creating 
sales.  And  that  is  what  it  does— creates  sales  while 
the  light  and  air  are  admitted  in  places  less  valuable 
to  the  store. 

What  a  Display  Must  Do. 

A  window  display,  or  any  display,  about  a  retail 
store  must  do  three  things — it  must  attract  attention, 
it  must  create  a  desire  for  the  goods  displayed,  and  iv 
must  stir  to  immediate  action,  that  is,  it  must  make  a 
complete  sale.  Failing  in  this,  it  is  not  successful  and 
should  be  replaced.  Tlie  most  beautiful  and  expen- 
sive display  ever  erected  in  a  retail  store  is  worthless 
if  it  does  not,  directly  or  indirectly,  sell  the  goods. 
Art  for  art's  sake  has  no  place  in  a  drug  store,  and  if 
the  little  unpretentious  display  sells  the  merchandise 
that  display  is  the  prize  winner.  "Some  paper  like 
that  you  have  in  the  window"  is  music  to  my  ears 
equalled  only  by  the  fine  joyful  tune  of  the  cash  reg- 
ister bell,  and  it  does  not  hurt  my  feelings  to  see  them 
gouge  into  my  window  display  after  we  have  sold  out 
the  items  inside,  the  regular  stock. 

A  good  ivindow,  pulling  for  the  store,  costs  little 
and  is  almost  as  good  as  an  extra  salesman. 
Holding  the  Passer-by. 

The  average  man  or  woman  passing  your  store  will 
give  your  window  a  single  glance — that  glance  con- 
sumes about  one-fifth  of  a  second  in  time,  and  unless 
the  display  is  better  than  the  average,  that  is  abso- 
lutely all  the  time  it  will  get.  A  fifth  of  a  second  is 
not  time  enough  in  which  to  make  a  sale.  The  man 
is  gone  before  you  can  present  your  selling  argument. 
How  to  make  him  see  something  in  that  fifth  of  a  sec- 
ond that  will  interest  him  enough  to  stop  him  for  a 
moment  is  the  first  object  of  the  display.  We  must 
attract  his  attention  so  that  the  window  can  talk  to 
him  a  minute,  and  that  requires  that  we  iiave  some 
special  feature. 

Connecting  Display  and  Sales. 

The  feature  in  a  window  may  or  may  not  pertain 
to  the  goods  displayed,  but  unless  it  does  or  unless  it 
in  some  way  leads  the  mind  of  the  spectator  away 
from  itself  to  the  goods  displayed,  it  is  not  entirely 
successful.  War  relics  in  a  window  will  stop  the 
average  man.  but  the  chances  are  ien  to  one  that  he 
will  see  them  and  not  the  goods  shown.  One  simple 
and  effective  way  to  take  advantage  of  the  war  relic 
idea  is  to  arrange  tliree  separate  displays  in  the  win- 
dow— No.  I.  of  varimts  insect-killing  powders,  solu- 


tions and  devices ;  No.  2,  of  formaldehyde,  and  other 
germ-destroying  substances ;  No.  3,  of  all  the  rifles, 
])istols,  and  other  weapons.  Then  you  can  have  three 
cards  made — for  pile  No.  i,  "Insecticide,"  for  No.  2, 
"(jermicide,"  and  for  No.  3,  "Homicide."  The  idea 
may  not  appeal  to  the  esthetic  sense  as  much  as  would 
a  display  giving  more  prominence  to  the  relics,  but 
we  are  merchandisers,  and  this  is  the  only  way  to 
make  the  customer  see  the  goods,  for  here  there  is 
some  connection  between  the  feature  and  the  display. 

Bulk  alone  is  freque<itly  feature  enough — a  win- 
dow ])iled  high  with  box  paper  will  attract  attention 
simply  because  there  is  so  much  of  it,  and  then  if  the 
price  and  quality  are  right,  the  sales  will  follow. 
Educating  the  Public  Pharmaceutically. 

An  educational  window  is  attractive  if  arranged 
l^ropcrly.  Thirty-five  or  forty  small  dishes  of  crude 
drugs  with  neat  cards  on  each  giving  the  name,  habi- 
tat and  use  with  a  small  fljg  by  each  dish  of  the  na- 
tion from  which  the  drug  came,  will  not  only  stop  a 
person,  but  will  hold  him  from  two  or  three  minutes 
to  half  an  hour.  With  care  you  can  talk  service  and 
quality  on  every  card  in  the  window.  A  large  map  in 
the  background  of  such  a  windovy  with  small  ribbons 
leading  from  the  drug  to  its  source  on  the  map  is  al- 
most as  good  as  the  flag  idea  and  not  so  expensive. 
The  two  ideas  may  be  combined. 

An  occasional  display  of  crude  drugs  or  prescrip- 
tion paraphernalia  is  not  amiss — we  are  druggists  and 
prescriptionists  first,  last,  and  always. 

The  Show  Card  of  Prime  Importance. 

The  one  best  feature,  the  feature  for  every  display, 
is  the  show  card.  A  window  without  a  show  card  is 
like  a  newspaper  without  a  heading — neither  will  be 
read  or  noticed  by  the  average  man,  who  has  time 
only  to  "read  the  headlines."  The  chain  store  em- 
ploys a  man  to  work  out  feature  windows  and  write 
attractive  show  cards,  but  since  all  of  us  can  not  af- 
ford that,  some  of  us  must  not  only  devise  our  own 
features,  but  must  ajso  write  our  own  cards  and  make 
.them  features  in  themselves.  One  of  the  most  strik- 
ing displays  I  ever  saw  consisted  of  only  box 
paper  pded  around  a  huge  show  card,  in  the  center 
of  the  window,  carrying  the  message,  "17c."  in  fig- 
ures four  feet  high;  nothing  on  the  card  but  the 
price,  the  figures  being  cut  out  and  red  tissue  paper 
being  pasted  over  with  lights  behind  so  that  at  night 
the  card  could  be  read  a  block  away.  The  price  and 
the  card  were  the  features;  the  quality  of  the  mer- 
chandise made  the  sales. 

A  window  display  without  a  show  card  to  explain 
the  virtues  and  give  the  price  of  the  goods  displayed 
is  powerless  as  a  selling  argument,  and  how  to  make 
efficient,  attractive,  hard  working  show  cards  at  little 
cost  is  the  problem. 

Making  Shov7  Cards. 

A  full  sheet  of  mat  board,  as  we  get  it  from  the 
stationer,  measures  30  by  40  inches,  and  costs  not 
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more  than  15  to  18  cents.  From  this  sheet  we  can 
get  one  card  20  by  40  inches,  with  a  strip  left  over, 
or  we  can  have  it  cut  in  half  and  get  two  cards  20  by 
30  inches  and  utilize  the  whole  card.  Tne  latter  size 
is  more  economical  and  equally  efficacious.  Buff, 
light-brown  or  some  lightly  tinted  card  is  better  than 
white,  as  the  tinted  card  does  not  show  the  dirt  and 
is  more  attractive  in  appearance.  It  is  best  to  have 
the  mat  board  cut  into  the  desired  size  by  the  sta- 
tioner. 

At  the  glance  with  which  our  prospective  customer 
favors  us  he  will  read  easily  about  five  words,  not 
more  than  ten,  and  if  interested  enough  to  stop  will 
then  read  perhaps  twenty  words  without  an  appre- 
ciable effort.  A  show  card  20  by  30  inches,  or  20  by 
40  inches  bearing  twenty  words  will  be  read :  bearing 
more  than  twenty  words  it  will,  at  a  glance,  appear 
crowded  and  difficult  and  will  not  be  read  at  all.  Do  not 
attempt  more  than  twenty  words  on  a  show  card ;  in 
that  number  you  can  point  out  briefly  some  cardinal 
virtue  of  the  goods  on  display  and  give  the  price,  and 
that  is  all  that  the  man  in  a  hurry  will  listen  to — and 
all  the  men  are,  or  pretend  to  be,  in  a  hurry. 

It  is  evident  that  we  can  not  afford  the  expense  of 
buying  the  cards  as  we  need  them.  Besides,  it  is  not 
always  possible  to  find  some  one  to  make  them  for 
us,  especially  in  a  small  town.  So  the  solution  of  the 
sign  problem  is  to  make  them  ourselves.  A  good 
sign  stencil  machine  will  cost  about  $30,  and  if  set  to 
work  promptly  will  pay  for  itself  in  less  than  a  month. 
It  enables  its  owner  to  have  cards  5  by  7  inches  or 
30  by  40  inches,  and  he  can  have  them  as  he  wants 
them  and  when  he  wants  them,  at  the  cost  only  of 
the  card  and  a  few  minutes  of  his  time. 

It  is  a  simple  matter  to  add  a  note  of  color  to  the 
card  by  cutting  a  pretty  face  from  the  cover  of  a 
magazine  and  pasting  it  on,  and  the  air-brush  effect 
may  be  obtained  by  the  use  of  a  5-cent  bottle  of  ink 
and  a  75-cent  atomizer. 

Wording  for  the  Card. 

Now  as  to  the  wording  of  the  card.  The  customer 
is  in  a  hurry  or  he  is  lazy,  and  unless  a  card  is  easy 
to  read  he  will  not  read  it,  therefore  the  card  must  be 
brief,  crisp,  direct,  forceful  argument  giving  the  im- 
portant selling  points  in  the  fewest  possible  words. 
The  card  must  be  positive.  Have  you  ever  noticed  an 
inclination  to  obey  that  curt  command  "Pull"  on  a 
door?  All  salesmanship  is  an  attempt  on  the  part  of 
the  salesman  to  make  the  customer  obey  him.  This 
applies  to  show  cards  as  well  as  to  human  salesmen. 
Rather  than  say,  "Wouldn't  you  like  to  try  a  box?" 
say;  "Try  a  box,  you  will  surely  like  it."  Do  not 
favor  that  negative  inclination  of  your  customer; 
make  him  say  "No"  against  your  positive  "Yes"  if  he 
does  not  care  to  buy.  The  card  must  say  "Buy" 
rather  than  "Wouldn't  you  like  to  buy?" 

To  Strike  Telling  Blows. 
We  tested  the  pulling  power  of  two  cards  in  the 
same  window,  with  the  same  display  of  goods,  at  sep- 
arate times.  The  display  consisted  of  a  central  mass 
of  floating  castile  soap  and  smaller  displays  of  fancy 
toilet  and  medicated  soaps,  each  soap  being  individu- 
ally labeled  with  a  5  by  7  card  giving  name,  sales  talk 
and  price.  The  week  we  used  a  general  soap  talk 
card  we  sold  twelve  bars  of  the  castile  and  a  few 


cakes  of  the  other  soaps.  The  week  we  used  a  direct 
sales  talk  we  sold  fifty-nine  bars  of  the  castile  and 
more  of  the  other  soaps  than  we  had  sold  the  previous 
week;  and  for  a  month  our  customers  asked  for 
"some  of  that  soap  you  had  in  the  window." 

The  zveek  you  want  to  sell  the  goods  pick  out  some 
definite  item,  feature  is  strongly,  and  let  the  shoiu 
card  talk  about  that  item  alone. 

Diversification  of  Displays. 
The  general  window  of  manicure  items,  bath-room 
supplies,  beautifiers,  etc.,  is  good.  The  public  knows 
we  carry  such  items,  but  sometimes  a  gent'e  reminder 
brings  in  some  money.  While  we  get  more  direct 
and  noticeable  results  from  the  single-item  window  it 
is  good  policy  sometimes  to  feature  service,  big, 
stock,  policy,  etc.,  through  the  general  display. 

The  number  of  different  items  in  a  window  must 
be  limited.  The  same  customer  who  will  not  take 
time  to  read  more  than  twenty  words  on  a  show  card 
is  also  too  busy  or  too  lazy  to  look  at  a  wmdow  with 
many  items  in  it.  The  one-item  window  is  most  eas- 
ily seen  and  mentally  grasped;  it  is  possible  to  see 
four  or  five  items  of  like  nature,  and  even  thirty  will 
be  seen  if  they  are  similar,  but  fifteen  is  too  many  if 
they  are  unlike.  A  display  that  looks  like  a  general 
store — one  in  which  the  many  items  have  different 
uses  and  the  central  card  can  not  possibly  cover  them 
all,  is  about  as  effective  as  a  selling  argument  as  a 
display  of  goods  in  a  stock  room.  To  make  your  win- 
dow sell  merchandise  you  must  give  it  some  item  to 
sell  and  a  show  card  to  sell  it  with,  and  not  try  to 
make  it  sell  all  the  items  you  carry  at  one  fell  swoop. 
Inside  Displays  of  Window-Items. 
There  is  an  iron-bound  rule  in  the  chain  stores  that 
there  shall  be  a  display  inside  of  the  store  of  any  item 
in  the  window.  This  makes  it  easy  for  the  buyer  to 
get  his  hands  on  the  item  shown,  to  compare  values, 
and  to  finish  making  up  his  mind  to  buy.  A  word  at 
this  point  from  an  observing  salesman  usually  results 
in  a  sale. 

There  have  been  many  lists  published  showing  the 
colors  that  harmonize  and  those  that  clash.  In  the 
following  list  are  named  the  colors  most , frequently 
used  and  those  that  go  well  with  them : 

Blue  with  green,  orange  or  yellow. 

Brown  with  lavender  and  purple. 

Cream  with  blue,  red,  purple. 

Green  with  blue,  purple,  red. 

Gray  with  blue,  green,  red. 

Heliotrope  with  brown,  yellow,  cream. 

Lavender  with  brown,  tan. 

Maroon  with  yellow,  gray. 

Navy  with  orange,  salmon,  yellow. 

Orange  with  blue,  navy,  purple. 

Purple  with  brown,  green,  orange. 

Red  with  green,  yellow,  blue. 

Tan  with  navy,  purple,  red. 

Yellow  with  blue,  navy,  purple,  red. 

Cleanliness  in  a  window  is  a  prime  requisite.  Un- 
less the  window  fairly  sparkles  it  is  not  clesn  enough. 
No  flies,  no  dust,  no  dirt.  Bright,  clean,  positive, 
well  cared  for  windows  are  an  invitation  to  step  in 
and  see  what  is  inside. 


In  erecting  a  window  display  it  is  well  to  go  to  the 
center  of  the  sidewalk  and  to  the  center  of  the  street, 
and  even  to  the  opposite  side  of  the  street  to  see  how 
it  will  look.— Red  Cross  Messenger. 
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Drug  Ethics  and  Drug-Store  Honesty 


By  M.  SosKiN. 


We  read  a  great  deal  in  the  drug  journals  about 
ethical  pharmacy,  but  we  find  that,  in  many  of  the  ar- 
ticles, the  writers  make  the  common  mistake  of  con- 
fusing the  meaning  of  "ethical"  and  "honest."  In  a 
word,  ethics  is  mixed  with  plain  honesty.  When  we 
speak  of  "ethical  pharmacy"  we  do  not  mean  only 


SOME  IDEAS  FROM  MR.  SOSKIN'S  PAPER. 

Ethics  is  mixed  xinth  plain  honesty. 

"Modern"  "business"  methods  are  sometimes  far 
removed  from  ethics. 

According  to  such  methods,  the  good  of  the  cus- 
tomer is  often  the  last  thing  to  be  considered. 

Druggists  complain  about  adverse  legislation.  This 
legislation  is  only  aimed  at  the  shady  practices  by 
which  unethical  druggists  try  to  prey  upon  ignorance 
and  gullibility. 

Let  us  have  real  sunlight  on  our  business  dealings; 
in  the  ethical  or  honest  drug  store,  there  is  no  need 
for  shadows. 

The  birthright  of  the  druggist  is  the  public's  confi- 
dence. Some  have  bartered  this  birthright  to  the  dis- 
advantage of  all. 

Druggists  should  co-operate  with  physicians  and 
the  public  for  the  welfare  of  the  latter. 

honest  pharmacy.  We  mean  much  more  than  hon- 
est; in  fact,  we  imply  something  very  different. 
Ethics  (to  quote  the  Standard  EHctionary),  is  "con- 
formity to  fair  and  honest  dealing."  And  so,  while 
the  writers  try  to  prove  that  a  commercial  druggist 
may  be  an  ethical  pharmacist,  they  really  only  prove 
that  the  former  may  be  an  honest  man. 

Unquestionably  there  are  plenty  of  honest  mer- 
chants, just  as  there  exist  a  number  of  dishonest 
ones.  We  absolutely  agree  that  price-cutting  on  ad- 
vertised drugs  or  other  articles,  the  giving  of  pres- 
ents or  coupons,  having  a  brass  band  playing  in  your 
store,  or  any  other  of  a  hundred  devices  to  attract 
trade,  are  perfectly  honest.  But  are  such  methods 
ethical?  Again,  it  is  a  matter  of  individual  choice 
whether  one  shall  consider  it  wise  or  not  to  compete 
with  the  department  store  or  the  chain  store.  That  is 
for  each  merchant  to  decide  as  a  business  question. 
But  to  initiate  cutting,  or  some  such  thing,  in  a 
neighborhood,  in  order  to  convey  the  impression  that 
your  near-by  competitor  is  "skinning"  the  people 
by  charging  living  prices,  and  resort  to  any  means  to 
"kill"  the  next  dniggist  (a  very  common  practice) — 
this  is  far  removed  from  ethics.  How  many  of  the 
commercial  druggists  would  mark  on  a  prescription 
copy  the  price  they  had  charged,  and  how  many  of 
them,  on  receiving  a  copy  with  the  price  marked, 
would  not  change  that  price?  For  them  to  deviate 
from  the  time-honored  practice  would  no  doubt  be 
"business,"  but,  would  it  be  ethical? 

Some  of  the  writers,  advising  us  how  to  get  new 
trade  and  hold  the  old,  give  arguments  that  sound 
well,  but  the  trouble  is  that  we  are  advised  to  do  on  a 
small  scale  what  the  department  stores  are  doing  on 
a  large  scale.  I  do  not  doubt  that  if  I  should  attempt 
to  imitate  the  Standard  Oil  Company  on  a   small 


scale  1  should  get  as  near  to  John  D.'s  record  as  los- 
ing my  hair  and  acquiring  dyspepsia.  However,  that 
is  about  as  close  as  I  could  approach  to  resembling 
the  head  of  that  organization.  With  a  family  trade 
and  limited  means,  the  most  that  a  druggist  can  ac- 
complish by  means  of  certain  unethical  methods  is  to 
demoralize  the  drug  business  in  his  immediate  neigh- 
borhood. 

Moreover,  some  of  the  methods  advocated  by  cer- 
tain writers  are  not  only  unethical :  they  are  dishonest. 
We  are  told  that  each  individual  who  is  aware  of  and 
alive  to  present  conditions  can  do  a  modern  busi- 
ness easily,  nor  will  he  lose  thereby.  Now  just  what 
does  such  an  assertion  imply  ?  What,  and  how  many, 
conditions  must  one  consider  in  order  not  to  be  the 
loser,  while  one  is  transacting  this  "modern  busi- 
ness"? Well,  we  know  the  trick,  and  we  take  the 
hint.  One  must  take  into  consideration  the  intelli- 
gence of  the  customer;  or,  in  plain  English,  figure 
out  whether  the  purchaser  is  a  "sucker"  and  how 
much  draining  he  will  uncomplainingly  stand.  Also, 
one  must  not  fail  to  see  that  substitutes  are  to  be  of- 
fered for  the  things  which  one  sells  at  a  losing  price. 
Of  course,  these  substitutes  comprise  articles  that 
yield  a  profit.  In  short,  one  must  consistently  play  the 
game  of  not  considering  the  need,  the  want  nor  the 
welfare  of  the  consumer.  This  is  the  true  meaning 
of  that  confidential  hint  to  the  effect  that  we  can 
"manage"  not  to  be  the  losers,  despite  keen  compe- 
tition ;  that  is  to  say,  if  we  practice  methods  that,  in 
our  opinion,  are  very  far  from  ethical  methods,  that 
we  venture  to  suggest  are  closely  affiliated  with  dis- 
honesty. 

But  these  self-same  writers  protest  that  such  meth- 
ods are  forced  upon  us  by  adverse  legislation  which 
so  acts  as  to  cut  off  certain  sources  of  revenue.  If 
one  reflects  but  a  moment  upon  the  causes  of  this  ad- 
verse legislation  it  is  clear  that  it  is  due  solely  to 
these  identical  methods,  so  smartly  advocated  by  their 
protagonists.  Hardly  does  the  shrewdness,  alert- 
ness and  ingenuity  of  the  druggist  who  is  "abreast 
of  the  times"  perfect  a  plan  whereby  he  may  best 
his  innocent  customer,  than  the  government  steps  in 
with :  "You  stop  that !  You  shall  deal  honestly  with 
the  public !  You  shall  not  be  permitted  to  prey  upon 
the  ignorance  and  gullibility  of  your  customers!" 
The  German  and  Russian  governments  do  not  find 
it  necessary  constantly  to  patch  up  their  laws — there 
is  little  occasion  for  it. 

One  of  these  writers  has  recently  said:  "Do  not 
be  timid  and  ultra-conservative.  Do  not  be  afraid 
of  sunlight.  Come  out  to  the  front  and  see  what  the 
world  looks  like.  Come  out  and  see  in  what  direction 
the  winds  are  blowing,  and  adjust  your  sails  accord- 
ingly!" 

This  sounds  like  a  typical  old-time  bugle-call.  But 
where,  pray,  would  they  have  us  go?  The  sun- 
light of  commercialism  we  are  familiar  with.  Would 
it  not  be  a  better  idea  to  let  some  real  sunlight  into 
our  businesses,  into  our  stores,  so  that  it  may  illum- 
inate the  dark  corners  in  our  places  of  business  and 
in  our  consciences?  By  all  means,  let  us  do  every- 
thing in  the  broad  sunlight:  let  us  all  be  open  and 
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above  board.  Let  us  not  fear  the  sun.  In  our  pro- 
fessional calling  our  stores  need  no  shadows.  Light, 
light,  and  more  light!  This  is  the  sunlight  that  we 
need. 

Indubitably  we  have  an  advantage  over  the  chain 
and  department  stores,  in  that  we  come  into  personal 
contact  with  the  consumer.  We  gain  just  so  much 
thereby.  This,  the  advantage  which  accrues  from  ac- 
tual contact,  however,  should  not  be  used  to  mask 
shady  dealings.  Otherwise  the  underlying  principle 
may  in  no  sense  be  truly  described  as  ethical  or  even 
honest.  Never  forget  that  this  confidence  has  not 
been  acquired  by  the  "modem"  type  of  druggist:  it  is 
our  precious  heritage  handed  down  from  the  con- 
servative druggists  of  the  olden  times.  What  the 
new  type  has  retained  are  colored  bottles.  Behind 
these  is  carried  on  nothing  more  nor  less  than  a 
"confidence"  game. 

However,  when  we  are  invited  to  come  out  and 
note  which  way  the  wind  blows  we  gladly  heed  the 
call.  To  our  mind,  its  trend  is  toward  modernism. 
But  this  modernism  means  simply  improved  service, 
advanced  methods  in  pharmacy,  clean  stores  and 
druggists  co-operating  with  physicians  and  public 
for  the  all-important  welfare  of  the  latter.  And, 
above  all,  modernism  means  straightforward  and 
honest  dealing.  Therein,  only,  lies  success. 
■  ♦  ■ 

Indiana  Balances  and  Weights. 

In  his  annual  report  of  the  activities  of  the  food 
and  drug  laboratories  of  the  Indiana  Board  of 
Health,  Dr.  H. .  E.  Barnard,  State  food  and  drug 
commissioner,  discusses  the  working  of  the  new  de- 
partment of  weights  and  measures  in  respect  to  its 
connection  with  the  pharmacies  of  the  State,  in  part, 
as  follows : 

Inspector  Cohn.  has,  during  the  last  year,  given  much 
of  his  time  to  a  study  of  the  condition  of  prescription  bal- 
ances and  weights,  and  the  results  of  his  work  can  not  fall 
to  be  of  Interest.  He  has  vlsitei!  876  pharmacies,  and  In 
each  case  Investigated  the  condition  of  the  balances  and 
of  the  weights  used. 

Inaccurate  Balances. 

Of  the  876  balances  Inspected  he  found  but  441  In  good 
condition,  that  Is,  but  50  per  cent,  were  In  such  working 
order  that  he  could  place  upon  them  the  State  Inspection 
seal.  Three  hundred  and  forty  balances  were  In  fair  con- 
dition only,  and  ninety,  or  a  trifle  over  10  per  cent.,  he 
condemned  outright.  The  Inspector  reports  that  In  a  num- 
ber of  instances  he  found  balances  In  use  on  the  prescrip- 
tion counter  which  were  utterly  unfit  for  their  purpose. 
He  found  the  apothecaries'  weights  far  more  commonly  in- 
accurate than  the  balances. 

Heavy  and  Light  Weights. 

Out  of  10.921  weights  tested  he  found  but  659  accurate, 
6,335  were  light,  1,990  were  heavy,  and  1,828  were  con- 
demned because  they  were  either  too  light  or  too  heavy  to 
be  longer  used.  The  weights  tested  varied  in  size  from 
M  grain  to  2  drams.  The  light  weights  were  usually  badly 
worn,  and  in  many  instances  had  been  cleaned  by  dipping 
in  acid  which  had  greatly  dissolved  the  material  of  which 
they  were  made.  The  heavy  weights  were  corroded  with 
rust  or  covered  with  grease  and  dirt.  Many  home-made 
weights  were  found.  Pieces  of  wire,  odd  shaped  bits  of 
metal,  and  pieces  of  rock  were  used  in  place  of  weights, 
which  had  undoubtedly  been  lost  or  destroyed. 
Metric  Ssrstem  Advancing. 

The  metric  weight  Is  slowly  but  sureiy  replacing  the 
apothecaries'  weight  in  the  pharmacy.  Two  thousand  and 
thirty  metric  weights  were  tested,  or  16  per  cent,  of  all 
the  weights  nsed.  The  condition  of  the  metric  weights 
was  somewhat  better  than  that  of  the  apothecaries',  prob- 
ably because  they  had  not  been  in  use  for  so  long  a  time. 
Three  hundred  and  eleven  weights  varied  In  size  from  0.01 
to  10  gramioes,  were  found  to  be  accurate;   1040  were 


light;  617  were  heavy  and  62  Were  so  Inaccurate  that 
they  were  condemned. 

When  less  than  8  per  cent,  of  all  the  weights  used  at 
the  pharmacy  are  accurate  the  value  of  the  inspection  is 
evident.  Twice  as  many  weights  were  condemned  as  were 
found  accurate,  or  14  per  cent  of  the  entire  number  in- 
spected. Fifty-seven  per  cent  of  the  weights  were  Ug^it 
and  21  per  cent,  were  heavy. 

In  view  of  the  facts  It  is  advisable  that  all  pharmacists 
discard  the  weights  they  have  used  since  they  began  busi- 
ness and  equip  themelves  with  new  weights  of  known  ac- 
curacy. 


International  Atomic  Weights  for  1916. 

The  annual  report  of  the  Interhational  Committee 
on  Atomic  Weights,  whose  membership  consists  of  F. 

W.  Clarke,  T.  E.  Thorpe,  W.  Ostwald  and  G.  Urbain, 
contains  the  table  of  atomic  weights  for  1916,  which 
is  printed  below : 

Atomic  Atomic 

SymboL    welglit.  Symbol,    weight 

Aluminum Al       27.1  Neodymlum   ...Nd    144.3 

Antimony  Sb    120.2  Neon    Ne      20.2 

Argon A        39.88         Nickel  Nl       58.68 

Arsenic As       74.96  Niton  (radium 

Barium  Ba    137.37  emanation)   ..Nt     222.4 

Bismuth Bl      208.0  Nitrogen  N        14.01 

Boron B         11.0  Osmium   Os     190.9 

Bromine Br       79.92  Oxygen    O        16.0 

Cadmium Cd     112.40         Palladium   Pd     106.7 

Caesium Cs     132.81         Phosphorus  P        31.04 

Calcium   Ca      40.07         Platinum  Pt     195.2 

Carbon  C        12.05         Potassium  K        39.1 

Cerium   Ce    140.25  Praseodymium  .Pr    140.9 

Chlorine  CI       35.46         Radium Ra    226.0 

Chromium  Cr       52.0  Rhodium   Rh    102.9 

Cobalt  Co      58.97         Rubidium Rb      85.45 

Columblum Cb      93.5  Ruthenium   Ru     101.7 

Copper Cu      63.57         Samarium  Sa     150.4 

Dysprosium Dy     162.5  Scandium    Sc       44.1 

Erbium  Er    167.7  Selenium  Se       79.2 

Europium Eu     152.0  Silicon SI        28.3 

Fluorine  F        19.0  Silver   Ag    107.88 

Gadolinium Gd    157.3  Sodium  Na      23.00 

Gallium  . , Ga      69.9  Strontium  Sr       87.63 

Germanium  Ge      72.5  Sulphur  S         32.06 

Glucinum   Gl         9.1  Tantalum  Ta    181.5 

Gold  Au    197.2  Tellurium  Te    127.5 

Helium  He        4.0  Terbium Tb  1 159.2 

Holmlum  Ho    163.5  Thallium  Ti     204.0 

Hydrogen H        1.008         Thorium Th    232.4 

Indium  In     114.8  Thulium  Tm   168.5 

Iodine  I        126.92         Tin    Sn     118.7 

Iridium    Ir      193.1  Titanium   Tl       48.1 

Iron   Fe      55.84         Tungsten   W     184.0 

Krypton  Kr      82.92         Uranium U      238.2 

Lanthanum  La    139.0  Vanadium V        61.0 

Lead  Pb    207.20         Xenon   Xe    130.2 

Lithium  Li         6.94  Ytterbium  (Neo- 

Lutecium  Lu    175.0  ytterbium)    ..Yb    173.6 

Magnesium Mg     24.32         Yttrium  Yt       88.7 

Manganese  Mn      54.93         Zinc   Zn      65.37 

Mercury  Hg    200.6  Zirconium  .:...Zr       90.6 

Molybdenum   ...Mo     96.0 

The  report  is  not  signed  by  Professor  Urbain,  who, 
because  of  an  official  connection  with  the  military  ser- 
vice of  France,  is  debarred  from  signing  any  interna- 
tional report  during  the  war.  Otherwise,  his  col- 
leagues say,  he  would  approve  this  report. 


Polish  for  Oak  Counter. 

Linseed  oil 12  ounces. 

Solution  of  antimony  chloride i  ounce. 

Old  ale 10  ounces. 

Whites  of 2  eggs. 

Mix  the  first  two  and  the  second  two,  separately, 
and  then  mix  the  two  mixtures  by  brisk  shaking. — 
Chemist  and  Druggist. 
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A  British  View  of  Associations. 

"To  seek  the  same  thing  in  different  ways  occa- 
sions more  colhsion  than  to  seek  different  things.  For 
this  reason  we  are  apt  not  only  to  stand  in  each 
other's  way,  but  even  consciously  to  oppose  ourselves 
to  each  other.  You  see,  then,  that  not  in  life  in  gen- 
eral, and  much  less  in  the  relationship  that  exists  be- 
tween those  in  a  like  calling  in  life,  can  we  reason- 
ably expect  to  be  able  to  shake  ourselves  clear  of  each 
other."  So  said  Alexander  Dick,  in  a  paper  recently 
read  before  the  Lanarkshire  Pharmacists'  Associa- 
tion. The  subject  of  the  author's  remarks  was  "A 
Trade  Association — Its  Purposes  and  Possibilities," 
and  some  further  points  from  it  are  here  presented. 
I  trust  you  will  not  allow  the  thought  to  enter 
your  minds  that  I  propose  to  lecture  you  from  a  self- 
erected  pedestal,  in  a  superior  way,  on  your  duty  to 
your  fellow  craftsmen.  All  I  hope  to  do  is  to  show 
certain  reasons  why  I  believe  a  trade  association  to 
be  an  invaluable  agent  in  educating  and  broadening 
the  outlook  of  the  individual  member,  and  in  de- 
fending and  consolidating  the  interests  of  the  whole 
trade  or  craft  for  which  it  stands. 

First  of  all,  then,  I  submit  that  such  an  association, 
if  properly  organized  and  taken  advantage  of,  pro- 
vides an  excellent  method  of  bringing  those  with 
community  of  interest  and  aim  into  personal  contact 
with  each  other. 

Secondly,  by  instituting  and  encouraging  discus- 
sion at  its  meetings,  it  is  calculated  to  rub  the  angles 
off  the  indiviual  and  widen  his  outlook  upon  life.  ■ 
Purther,  it  is  bound  to  establish  the  faith  of  its  mem- 
bers in  the  new  gospel  for  which  a  trade  association, 
if  it  means  anything,  holds  the  charter,  and  which  is 
not  that  of  leaving  everyone  to  help  himself,  any 
more  than  it  is  that  of  helping  everyone,  but  of  help- 
ing everyone  to  help  himself. 

Thirdly,  it  provides  the  machinery  for  regulating 
individual  action,  and  so  prevents  the  anomaly  of  a 
craftsman's  chief  enemies,  being  those  of  his  own 
household ;  and  in  this  way  it  strengthens  the  man's 
position  by  presenting  a  solid  front  to  those  who 
would  assail  it  from  without. 

Lastly,  it  greatly  adds  to  the  force  and  power  of 
tlie  calling  it  represents  in  that  it  can  institute  and 
give  effect  to  needed  reforms  that  are  for  the  good  of 
all,  by  focussing  the  attenion  of  its  members  on  ends 
that  are  desirable  and  possible  of  attainment,  and  it 
provides  the  driving  power  when  once  agreement  has 
been  attained  and  the  course  mapped  out. 

If  these  are  the  purposes  of  such  an  association, 
what  are  its  possibilities?  To  me,  I  confess,  they  ap- 
pear to  be  so  great  as  to  be  almost  unlimited — if  the 
individual  member  awakes  to  his  responsibility. 
"For  the  good  of  all"  is  the  motto  which  one  trade 
association  I  know  of  has  inscribed  upon  its  banner, 
and,  when  this  motto  is  accepted  as  meaning  for 
the  good  of  each  other,  it  becomes  a  perfectly  ideal 
expression  of  the  meaning  of  such  an  organization, 
for  it  implies  individual  responsibility  in  the  well-be- 
ing of  each  other. 

This  leads  me  to  say  that  one  of  the  possibilities  of 
a  trade  association  is  that  it  will  tend  to  eliminate 
much  of  the  bitterness  that  too  frequently  enters  into 
the  competitive  methods  of  individual  members  of  a 
craft. 

In  the  battle  of  life  more  execution  is  done  with 
the  elbows  than  with  the  fists,  and  when  through  as- 


sociation meetings  men  learn  to  know  those  who  are 
similarly  engaged  in  the  pursuits  of  life,  it  is  surely 
reasonable  to  suppose  that  they  will  gradually  be 
weaned  from  tactics  which  might  be  described  in  mil- 
itary language  as  being  of  the  nature  of  flanking 
movements  rather  than  frontal  attacks. 

In  the  present  liquid  condition  of  society,  with  its 
easy  methods  of  movement,  it  must  be  apparent  to 
all  that  the  action  of  men  in  one  district  must  have 
instantaneous  effect  upon  every  other.  If  one  man 
succeeds  in  doing  work  better  and  cheaper  than 
others,  it  is  useless  for  the  latter  to  plead  that  they 
are  doing  the  work  according  to  established  meth- 
ods. 

A  trade  association  fines  down  the  spirit  of  selfish- 
ness among  its  members.  This  is  a  great  work  for 
any  organization  to  accomplish — great  for  the  indi- 
vidual himself,  and  great  for  the  craft  of  which  he  is 
a  member.  No  man's  success  in  building  up  a  pri- 
vate fortune  can  be  an  end  in  any  way  worthy  of  his 
existence. 

A  trade  association  may  become  a  mighty  lever  in 
raising  the  general  status  of  a  craft,  for  when  we 
speak  with  a  united  voice  in  clear  and  decisive, 
though  moderate,  language,  then  those  without  who 
are  interested  will  take  knowledge  of  us.  that  our 
claims  are  based  on  sound  and  reasoned  judgment. 


As  to  Punctuation. 

As  to  punctuation— some  contributors  are  born  punctua- 
tors, some  achieve  punctuation,  and  some  have  punctua- 
tion thrust  upon  them.  If  you  are  of  the  last,  as  you 
probably  are,  don't  pout  if  your  commas  are  changed  to 
hyphens,  your  exclamation  points  to  interrogation  marks, 
your  periods  to  semicolons.  And  if  you  can't  get  a  colon 
through,  blame  no  one  but  the  printer.  Old  Ted  Robinson 
explained  that  once:  "The  linotyper,"  he  said,  "knowing 
that  a  colon  is  twice  as  long  a  pause  as  a  semicolon,  is 
obsessed  with  the  idea  that  he  can  make  a  semicolon  in 
half  the  time  he  needs  to  make  a  colon." 

This,  by  an  anonymous  writer  in  the  New  York 
Tribune,  will  touch  a  responsive  chord  in  the  breast 
(or  head  or  heart  or  whatever  is  the  habitat  of  such 
things)  of  every  editor  who  sees  it,  as  well  as  of  many 
of  the  contribtuors  to  the  public  prints.  And  it  also 
offers  an  answer  to  a  question  which  has  long  puz- 
zled us :  Why  is  it  so  hard  to  get  a  stenographer  to 
make  a  colon? 

■  m  ■ 

Powdered  Shoe  Blacking- 
Paraffin  3  ounces. 

Castile  soap i  ounce. 

Cottonseed  oil 5  ounces. 

Coconut  oil   2  ounces. 

Anilin  black yi  ounce. 

Talc enough. 

Melt  the  soap  and  the  wax  with  the  oils ;  incor- 
porate the  coloring  matter  (a  fat-soluble  one) ;  add 
enough  talc  to  absorb  the  mass  completely.  The 
blacking  is  rubbed  on  the  leather  with  a  cloth  after  it 
has  been  cleaned  with  a  wet  sponge  and  allowed  to 

dry. 

■  •  ■ 

Keep  the  window  displays  morally  healthy.  While 
apparatus  and  various  appliances  of  a  private  nature 
are  entirely  proper  and  legitimate,  yet  it  is  unneces- 
sary that  they  should  be  displayed  in  a  manner  to  at- 
tract the  attention  and  excite  the  curiosity  of  those 
who  are  in  no  way  interested  or  concerned. — Red 
Cross  Messenger. 
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THE  QUEER  PAGE 

On  this  page  we  shall  each  month  present  to  our  readers  some  of  the  queer  orders,  illegible  pre- 
scriptions, puzzles,  problems  and  other  laugh-producing  material  sent  in  by  brother  druggists. 


Queer  Orders. 

The  two  queer  orders  which  were  reproduced  in 
our  December  number  have  thus  far  been  answered 
by  H.  M.  Stuart,  P.  C.  Cantner,  M.  A.  Laracy  and 
G.  G.  King. 

We  have  felt  for  some  time  that  the  short  interim 
between  the  date  of  the  appearance  of  the  Circular 
in  the  various  sections  of  the  country  and  the  date  on 
which  our  Queer  Page  for  the  next  month  must  go 
to  press,  is  not  sufficient  to  allow  all  those  who  might 
feel  so  inclined  to  send  in  their  "guesses."  So  in  the 
future  we  shall  withhold  the  answers  until  the  sec- 
ond succeeding  month  instead  of  the  first,  as  has 
been  our  custom  in  the  past.  Answers  to  the  Decem- 
ber queer  orders  may  be  sent  in  until  January  loth. 
Answers  to  the  January  orders  until  February  loth, 
and  so  on. 

Our  first  number  this  month  will  be  a  private  letter 
sent  to  W.  L.  Pratt,  New  Jersey,  by  someone  in  dis- 
tress. Mr.  Pratt  writes  us  that  he  supplied  a  bottle 
of  chloroform  liniment  to  the  suffering  customer  and 
saw  him  walking  the  streets  as  spry  as  ever,  the  next 
day. 

The  letter  follows: 


Next   we   have   a   sample  of   what    southwestern 
Texas  can  produce  in  the  way  of  queer  ones.    This 


than  one  out  of  the  three  items  included  in  the  order. 
Mr.  Schumann  "hit"  them  all,  which  is,  of  course,  to 
be  e.xpected  from  a  member  of  the  board.  [Whaddye 
mean,  member  of  the  board  hitting  them  all? — 
Flunked  Candidate.] 
The  next  one  is  easy,  at  least  after  one  has  seen 

an  interpretation  of  it.  It  was  submitted  by  C.  E. 
Kmg,  Pennsylvania,  and  solved  to  the  satisfaction  of 
the  customer  by  him. 

P.   C.   Cantner,   Pennsylvania,   submits   the  order 

above,  which  should  not  offer  much  trouble  to  the 

experts.';     He  says:  "This  one  had  me  'up  a  tree' 

for  a  while,  but  a  few  questions  brought  out  what 

the  fellow  wanted. 


order  was  sent  us  by  H.  V.  Schumann,  a  member  of 
the  Texas  'Board  of  Pharmacy.  We  wonder  how 
many  of  our  puzzle  solvers  are  going  to  guess  more 


The  publication  of  written  queer  orders  has  brought 
us  several  good  stories  from  our  readers  concerning 
oral  orders.  Thus,  L.  A.  Bailey  writes :  "Being  an 
ardent  reader  of  the  Circuuvr,  including  the  Queer 
Page,  I  will  tell  you  a  good  story  about  one  of  our 
country  customers  who  came  in  and  asked  for  'trock 
assick.'  After  pondering  over  this  order  I  could  not 
imagine  what  the  customer  wanted,  but  not  giving  up. 
I  inquired  as  to  the  use  of  this  article,  and  he  said 
that  he  wanted  it  to  preserve  fruit,  so  after  naming 
over  two  or  three,  I  mentioned  salicylic  acid  and  he 
said  that  was  the  real  thing.  So  I  sold  the  gentleman 
the  required  amount,  and  as  this  one  was  the  most 
puzzling  order  I  have  ever  received,  I  thought  it 
might  be  of  some  interest  to  mv  fellow  druggists, 
hence  I  am  writing  about  it  to  you."  We  hope  the 
fruit  was  not  to  be  eaten. 

Here  is  one  from  L.  E.  Hadden,  Michigan,  which 
shows  that  "votes  for  women"  is  impressing  itself 
upon  chemical  nomenclature :  "Not  five  minutes  ago  a 
gentleman  came  in  and  asked  the  clerk  for  'rose  of 
suffrage,'  and  after  talking  with  him,  I  decided  he 
was  handing  us  a  joke,  until  I  happened  to  think  of 
your  page  of  queer  orders,  and,  of  course,  corrosive 
sublimate  immediately  flashed  into  my  mind.  An- 
other satisfied  customer  was  thereby  added  to  our 
list" 

To  "queer"  this  page  all  the  more,  it  is  num- 
bered 13. 
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PAPERS   READ   AT    CONVENTIONS 

From  among  the  many  papers  read  by  pharmacists  and  others  at  meetings  of  their  associa-    . 
tions,  the  more  valuable  and  interesting  ore  selected  and  printed  here  in  monthly  installments. 

Druggists  in  Contact  with  Sorrow  and  Grief 


Bt  a.  N.  Doebscruk. 
UlMOuri  Pharmaceutical  Aaaoclatlon. 


No  part  of  the  retail  druggist's  life  and  duty  requires 
more  tactful  handling  than  his  contact  with  those  who  by 
reason  of  sickness  or  misfortune  are  distressed  and  over- 
come with  grief  and  sorrow.  And  It  would  seem  that  the 
druggist  Is  singled  out  for  the  confidence  of  these  peo- 
ple more  often  than  he  deeenres. 

Grief  Is  not,  as  some  seem  to  think,  an  undesirable  hu- 
man trait,  fraught  only  with  evil  consequences.  The  man 
who  can  not  grieve,  and  grieve  sincerely,  at  the  death  of  a 
relative,  the  unhapplness  or  disgrace  of  a  friend,  or  a 
national  calamity.  Is  much  to  be  pitied. 

His  ability  to  view  such  events  with  unconcern  Is  con- 
clusive evidence  of  a  colossal  selfishness  and  hardness. 

But  grief  easily  may,  and  often  does,  become  abnormal. 
There  are  thousands  of  men  and  women  the  whole  cur- 
rent of  whose  lives  has  been  adversely  affected  by  .their 
surrender  to  the  thrall  of  some  great  grief. 

Others  have  had  their  lives  actually  cut  short  by  grief, 
their  vital  processes  being  so  Interfered  with  by  Its  cor- 
rosive power  that  it  may  truly  be  said  of  them  that  they 
died  of  a  broken  heart. 

When,  therefore,  bereavement  and  sorrow  come  it  is 
well  for  the  friends  of  the  bereaved  to  know  exactly  what 
ought  to  be  done  to  offset  the  destructive  force  of  extreme 
grief. 

Tactful  sympathy,  of  course,  counts  for  much;  but  the 
sympathy  must  be  combined  with  emphasis  on  the  Impor- 
tance of  facing  the  future  bravely,  for  one's  own  sake  and 
for  the  sake  of  others. 

Those  who  grieve  must  be  made  to  see  how  many  mo- 
tives there  are  to  take  their  grief  philosophically,  and 
while  permitting  themselves  the  luxury  of  sorrow,  not  to 
let  this  Interfere  either  with  their  physical  condition  or 
their  mental  state  to  such  a  degree  as  to  prevent  them 
from  taking  their  proper  Interest  In  their  duties  in  life. 


Difficult  as  It  Is  for  the  sorrowing  to  resume  their  ordi- 
nary vocations,  the  sooner  they  are  persuaded  to  do  this 
the  better  for  them. 

They  must  learn  to  regain  complete  control  of  their 
emotions,  and  to  exercise  anew  full  self  control. 

Work,  hard  work,  and  plenty  of  It  is  one  of  the  best 
antidotes  to  grief.  It  is  brooding  over  one's  loss  that  is 
most  to  be  dreaded;  and  work,  by  keeping  the  mind  occu- 
pied, prevents  brooding. 

Also,  It  is  Important  to  build  up  the  physical  condition, 
both  to  counteract  the  weakening  effects  of  grief  and  to  as- 
sist the  mourner  to  look  at  life  normally  once  more.  The 
physically  run  down  are  far  more  likely  to  cling  abnor- 
mally to  grief,  rejecting  even  religious  consolation,  than 
are  persons  well  nourished. 

Tonics  should  be  used  when  necessary;  and  in  any 
event,  there  should  be  insistence  on  plenty  of  exercise,  es- 
pecially In  the  open  air.  In  advising  these  remedial  meas- 
ures, however.  It  must  be  clearly  understood  that  great 
tactfulness  needs  to  be  shown.  Anything  savoring  of 
harshness  or  compulsion  will  only  make  matters  worse. 
The  sorrowing  need  to  be  led,  not  driven.  In  the  ways 
pointed  out  the  retail  druggist  can  often  turn  Into  ele- 
ments of  profit  and  lasting  friendship  those  associations 
which  he  Is  too  prone  to  look  upon  as  unwelcome  and 
annoying. 

[While  the  author  does  not  so  state — probably  taking  It 
for  granted  that  the  druggist  will  understand  this  with- 
out being  told — It  Is  the  physician's  function  to  prescribe, 
the  thing  to  be  done  by  the  druggist  being  to  induce  the 
sufferer  to  seek  competent  medical  advice.  We  believe 
that  most  druggists  and  physicians  will  so  Interpret  what 
the  author  has  said,  but  to  prevent  others  from  misunder- 
standing him,  we  append  this  note. — Editor  The  Deuo- 
nisTS  Circular.] 


Pharmacy  for  Pharmacists 


Bt  J.  A.  Atjbbt. 
Indiana  Pharmaceutical  Association. 


That  the  propagandlc  movement  in  getting  back  to  the 
first  principles  In  medicine  and  pharmacy  Is  a  good  thing 
for  both  professions.  It  was  never  Intended  that  It  would 
tell  the  doctor  what  to  do,  but  to  suggest  a  better  way  of 
doing  things.  Criticism  from  persons  outside  of  our  own 
profession  Is  more  valuable  than  any  other  kind.  Every 
trade  has  its  evils.  These  often  are  not  recognized  as  evils 
at  all,  simply  as  unfortunate  and  unavoidable  conditions. 
Correction  is  not  even  hinted  at. 

Evils  in  Pharmacy  and  Medicine. 

We  have  these  evils  in  the  pharmacal  profession.  One 
glaring,  one  Is  laziness..  We  like  to  have  others  do  things 
for  us.  We  like  to  have  others  make  our  medicines  for  us 
■because  it  Is  easier  for  us.  We  do  not  recognize  this  as  an  ' 
evil,  because  it  is  of  slow  growth  and  came  upon  us 
quietly. 

This  particular  evil  has  Its  exact  counterpart  in  the 
medical  profession.    It  Is  known  as  therapeutic  nihilism. 
The  Public  in  Rebellion. 

Luckily,  outside  Interference  Is  very  apt  to  help  us  out 
to  a  large  extent,   and  this  outside  Interference  comes 


from  the  public.  In  spite  of  all  our  boasted  progress,  the 
public  Is  not  getting  the  service  that  It  has  a  right  to  ex- 
pect and  for  which  It  alone  foots  the  bills.  The  public  Is 
getting  tired  of  this  sort  of  treatment  The  change  from 
one  druggist  to  another;  the  change  from  one  doctor  to 
another;  the  frequent  and  often  expensive  trips  to  the 
hospital,  and  operations  with  generally  no  permanent  re- 
lief. Is  an  old  story,  but  one  that  neither  druggist  nor 
doctor,  apparently,  can  see  or  realize. 

The  same  public  is  gradually  opening  the  eyes  of  our 
professions  by  quitting  medicine,  not  by  the  score,  or  by 
the  hundred,  or  by  the  thousand,  but  by  the  hundreds  of 
thousands.  We  like  to  call  these  other  systems  of  treat- 
ment fads  or  fancies,  but  call  them  what  you  will,  they 
are  taking  the  bread  and  butter  out  of  the  mouths  of 
druggists,  doctors,  and  their  families. 

And  for  what? 

The  Nostrum  to  Blame  for  It  All. 
Simply  because  we  are  too  lazy  to  do  our  ■^ork;  simply 
because  the  doctor  Is  too  lazy  to  do  his  work;  simply  be- 
cause we  are  harboring  In  our  midst  the  greatest  enemy 
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to  medicine  tbat  ever  existed,  and  that  is  the  secret  spe- 
cialty. 

What  we  need  Is  to  return  to  first  principles  in  medicine 
— to  give  our  official  drugs  and  preparations  a  fair  show 
to  cure  disease.  When  we  have  done  this,  pharmacy  will 
have  a  bright  outlook.  But  let  us  keep  on  neglecting 
known  preparations  and  soon  there  will  be  none  to  neg- 
lect 

It  would  be  highly  gratifying  if  every  pharmacist  who 
as  yet  is  not  making  a  neat  little  sum  in  net  profits  out 
of  propagandic  work,  would  ask  himself  the  question, 
What  is  there  in  it  for  me? 

Intelligent  propagandic  work  will  bring  profits  to  the 
druggist;  this  we  will  consider  extreme  selfishness,  which 
it  really  is,  considered  by  itself.  And  these  profits  ought 
to  be  sufficient  inducement  for  us  to  engage  in  propa- 
gandic work.  These  added  profits  are  obtained  by  the 
changing  of  the  prescription  from  a  secret  specialty  of 
high  cost  and  litUe  profit,  to  the  official  preparations  of 
•oonomical  production  and  a  legitimate  profit. 

The  physician  is  benefited,  because  he  gets  better  re- 
sults from  the  prescribing  of  official  preparations.  Then, . 
too,  becoming  more  competent  in  materia  medica,  he  is 
very  apt  to  have  and  to  hold  a  larger  clientele. 

Once  the  pharmacist  and  the  physician  have  demon- 
strated that  they  are  experts  in  their  professions,  the  evils 
of  self-medication  will  be  quickly  reduced  to  a  minimum; 
then  people  will  have  more  faith  In  our  professional  work 
and  will  place  more  dependence  in  our  utterances. 

What  Co-operation  Means. 

When  co-operation  is  mentioned  in  connection  with 
propagandic  work,  it  means  that  the  druggist  must  do 
something;  he  must  contribute  something  as  his  share,  for 
only  then  can  there  be  co-operation.  Get  out  of  the  "auto- 
matic slot-machine"  class,  Brother  Druggi&t,  for  that 
breed  will  soon  be  extinct  from  its  own  Inertia,  and  surely 
you  don't  want  to  be  "extincted." 

The  "go  it  alone"  spirit  manifested  by  so  many  drug- 
gists is  their  greatest  handicap  towards  getting  out  of  the 
"from  hand  to  mouth"  class  of  business  men. 

It  took  hundreds  of  years  of  effort,  and  hundreds  of  men 
engaged  in  intelligent  work,  to  produce  such  old  sayings 
as  "In  union  there  is  strength,"  "United  we  stand,  divided 
.  we  fall,"  and  so  on.  Should  we  pass  up  these  results  en- 
tirely? Surely  not,  for  there  is  another  famous  saying, 
"We  must  all  hang  together  else  we  shall  all  hang  sepa- 
rately." 

Everything  Hinges  on  Propagandic  Work. 

Intelligent  propagandic  work  produces  everything  worth 
while  to  a  druggist,  for  it  is  work  in  leal  pharmacy,  and 
only  sucn  work  Is  able  to  build  a  solid  foundation  under 
any  commercial  or  professional  drug  business. 

Use  your  head.  Make  use  of  some  of  the  knowledge  you 
gained  while  at  school  and  don't  be  an  automaton.  Com- 
pel your  knowledge  to  earn  for  yourself  a  livelihood,  a 
competency  for  your  old  age.  That  is  good  business.  Co- 
operate with  your  brother  druggists.  They  need  you,  but 
you  need  tbeic  help  a  great  deal  more  than  they  need 
yours. 

The  druggist  ought  to  get  out  of  his  town  for  a  whole 
day,  to  some  quiet  and  unfamiliar  spot.  And  when  there 
he  should  do  some  very  serious  thinking  and  reflecting. 
This  can  be  done  only  when  he  is  alone  and  can  look  at 
hia  business  from  a  distance;  not  only  at  his  own  busi- 
ness, but  at  his  various  fellow  druggists'  collectively,  and 
at  the  drug  trade  In  general. 

Two  Abnormal  Conditions. 

Then  what  will  you  find?  First,  tbat  a  large  part  of 
your  business  consists  in  selling  proprietary  medicines,  a 
business  that  is  at  the  mercy  of  the  big-cut-rate  establish- 
ments, because  a  large  share  of  the  manufacturers  do  not 
seem  to  care  whether  you  make  a  profit  or  not.  There  are 
some  notable  exceptions,  it  is  true,  but  with  these,  this 
article  has  nothing  to  do.  Shorn  of  all  superfluous  detail, 
your  proprietary  sales  have  needlessly  supplanted  a  large 
share  of  your  more  profitable  and  more  valuable  prescrip- 
tion business.  This  Is  a  condition,  not  a  theory,  which 
your  thinking  will  cause  you  to  realize  in  all  its  grim  in- 
tensity. 

Second,  you  find  that  another  department  of  your  work, 
in  fact,  the  principal  department,  has  been  largely  In- 
fringed upon  by  many  pharmacMUcal  manufacturers  who 


have  made  specialties,  some  who  have  made  nostrums,  and 
all  of  whom  have  prevailed  upon  the  doctor  to  prescribe 
specialties  and  nostrums  until  In  many  Instances  It  has 
seriously  interfered  with  the  manufacture  and  dispensing 
of  your  official  preparations.  By  this  time  the  question 
arises  within  you.  What  can  I  do  about  it? 

Specialty  Manufacturers  Will  Not  Help  the  Druggist. 

There  is  only  one  thing  that  you  can  do  and  that  is  to 
help  yourself.    This  is  an  intensely  selfish  world. 

You  have  favored  the  proprietary  interests.  You  have 
favored  the  specialty  Interests.  You  may  have  done  it  un- 
consciously, but,  nevertheless,  you  have  done  it.  You  have 
shown  favors  to  both  of  the  special  interests,  with  a  di- 
rect and  large  loss  to  your  own  business.  You  have  not 
tried  to  help  yourself,  but,  unconsciously  or  otherwise, 
you  have  helped  others  in  their  selfish  work.  You  can  see 
this,  can  you  not?  You  have  helped  others,  but  they  have 
not  helped  you.  They  have  kept  all  the  profits.  Can 
you  see  this? 

Pharmacy  Enthralled  by  Specialty  Manufacturers. 

The  druggists  of  this  country,  that  is,  that  portion  that 
will  not  help  themselves,  are  governed  by  the  selfish  in- 
terests almost  entirely.  We  must  admit  that  these  drug- 
gists are  deserving,  but  they  are  denied  their  just  dues 
because  they  have  exalted  favorites,  and  these  favorites 
are  made  powerful  by  the  very  help  the  inactive  and  un- 
thinking druggists  give  them. 

In  olden  times  men,  for  no  other  reason  save  that  they 
rendered  the  king  some  service,  received  great  grants  of 
public  lands,  gained  titles  and  were  allowed  to  fat- 
ten on  the  public  revenues.  The  result  was  a  nobility 
about  as  useful  to  the  nation  as  so  many  tin  soldiers. 
And  this  is  exactly  what  the  druggists  are  making  of 
the  proprietary  specialty  manufacturers.  They  are  serv- 
ing them  well,  sending  them  money,  and  in  return  the 
druggists  get  "specialties,"  and  these  specialties  are  about 
as  useful  as  tin  soldiers. 

And  because  the  pharmacal  profession  has  practically 
allowed  itself  to  be  dictated  to,  or  governed  by,  the  spe- 
cialty making  element,  it  is  in  a  large  measure  the  un- 
profitable and  unsatisfactory  profession  that  it  is.  And  if 
the  capable  pharmacists  would  bestir  themselves  and  as- 
sist their  fellow  craftsmen  to  conduct  pharmacy's  affairs 
in  a  more  efficient  manner,  there  woula  also  be  a  speedy 
abolishment  of  the  outrages  perpetrated  upon  pharmacy 
and  medicine  in  the  name  of  the  specialty. 

The  true  practice  of  pharmacy  Is  for  pharmacists  and 
not  for  those  greedy  vultures,  who  are  watching  to  take 
every  advantage  of  the  pharmacist  by  supplying  to  the 
trade  thousands  of  secret  mixtures  for  their  own  private 
gain  and  for  nothing  else. 

The  Pharmacist  Must  Rely  Upon  Himself. 

The  pharmacist  must  help  himself  in  his  profession,  In 
the  manufacture  and  dispensing  of  standard  and  reliable 
medicaments.  He  should  not  ask  nor  accept  help  in  this 
respect  from  others,  for  to  do  so  Is  a  confession  that  he 
has  ceased  to  rely  upon  himself.  To  continue  to  accept  such 
help  from  others  is  to  make  himself  a  worthless  depend- 
ent. 

Let  the  pharmacist  assert  himself  and  take  his  place 
among  men  where  he  of  right  belongs,  among  the  very 
best,  and  act  his  part  well.  Let  him  show  that  he  has  abil- 
ity and  that  he  knows  how  to  use  it.  And  let  him  get 
away  from  that  suicidal  tendency  to  depend  upon  others 
for  help  to  do  things  that  he  Is  supposed  to  do  for  himself. 

It  matters  little  how  much  commercialism  enters  into 
the  present  day  activities  of  the  pharmacist,  professional 
pharmacy  as  it  pertains  to  the  preparation  of  therapeu- 
tically active  medicinal  preparations  will  always  remain 
the  backbone  of  pharmacy. 

The  pharmacist  is  fast  realizing  that  if  he  Is  going  to 
band  over  to  posterity  a  profession  of  pharmacy  that  Is 
worth  while,  he  must  do  something  for  pharmacy  now. 

Into  Whose  Pocket  Go  the  Profits? 

The  things  that  need  attention  are  not  somebody's  pri- 
vate formulas  for  private  gain,  but  standard  official  prep- 
arations. 

Let  us  suppose  that  a  palatable  specialty  contains  ex- 
actly the  Ingredients  of  compound  tincture  of  gentian. 
Then  this  specialty  will  have  exactly  the  therapeutic  ac- 
tion of  the  pharmaoop«Blal  preparation.    As  it  is  exploited 
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to  th«  phytlPlan.  the  latter  pre«crlb«8  Jt.  Hm  the  phar- 
macist. Instead  of  himself  getting  the  proflts  from  the  pre- 
•criptlon,  irtrea  theae  proflts  to  the  manufacturer.  As  the 
physician  preacrlbea  the  specialty,  the  JrugKlst  must  first 
buy  It  from  the  manufacturer,  whose  price  Is  about  76 
cenu  tor  an  8-ounce  bottle.  Of  course,  It  Is  now  no  longer 
the  compound  tincture  of  gentian,  but  "a  scientific  com- 
pound, perfected  after  years  of  experimenting  and  clinical 
observation,  made  with  expensive  laboratory  apparatus," 
and  all  the  other  "hot-air"  folderol,  and  Is  called  gentco. 
The  druggist  dispenses  a  4-ounce  bottle  on  prescription, 
and  geU  the  tame  price  for  It  that  he  would  have  received 
for  the  ofllclal  tincture.  The  difference  Is  In  cost  and 
profit  And  this  difference  Is  also,  In  a  general  way.  the 
difference  between  a  pharmacist  and  a  from-bottle-to-bottle- 
dlspenser-of-speclaltles. 

Besides  the  many  other  worthy  alms  of  the  pharmacist 
In  business  the  most  Important  one  is  that  of  making  a 
living,  and  here  is  where  thousands  of  them  fall  down 
flat;  they  are  not  living  at  all— they  are  merely  existing, 
and  for  most  of  this  class  It  Is  a  hand-to-mouth  existence 
at  that. 

The  Pharmacist's  Problem. 

There  is  no  need  at  all  of  such  falling  down,  not  even 
in  the  smallest  towns.  Tal<lng  It  for  granted  that  the 
pharmacist  i«  thoroughly  qualifled  to  prepare  preparations 
and  has  tal^en  all  due  precautions  regarding  quality  of 
IngredienU,  he  knows  that  their  therapeutic  efficiency  will 
never  be  called  Into  question.  Now  his  problem  Is  this: 
How  can  I  dispose  of  these  preparations?  How  can  I  place 
them  Into  the  hands  of  the  sick  and  ailing?  The  answer 
is,  naturally,  through  the  agency  of  the  physician's  pre- 
scriptions. 

Now,  Mr.  Druggist,  how  do  you  dispose  of  other  depart- 
mental merchandise?  How  do  you  get  that  Into  the  hands 
of  the  consumer?  You  answer,  by  advertising  it.  Little 
advertising  produces  few  sales;  much  advertising  large 
sales. 

Advertising  Sells  Goods. 

If  you  will  only  apply  the  same  common  business  prin- 
ciples to  the  sale  of  your  ofllclal  preparations,  the  result 


will  be  exactly  the  same.    A  well-advertised  product  sells 
whether  It  be  a  cold  creem  for  women,  chewing  gum  for 
the  public,  or  an  oflSclal  preparation  for  the  physician. 
Free  Business-Getting  Advertising. 

One  of  the  never-falling  results  of  good  advertising  is 
the  sale  of  more  goods  and  a  consequent  increase  in  profit. 
The  only  difference  between  other  store  advertising  and 
the  advertising  of  galenical  preparations  is  that,  in  the 
latter  case,  the  National  Association  of  Retail  Druggists 
foots  the  bill,  besides  relieving  the  Individual  pharmacist 
of  most  of  the  work  and  the  worry  Incident  to  this  stu- 
pendous propasandlo  advertising  campaign. 

Mr.  Pharmacist,  think  a  little.  Did  you  ever  hear  of  a 
more  generous  offer?  Did  you  ever  hear  of  anything  half 
80  generous?  This  association  is  advertising  to  your  phy- 
sicians, in  a  thoroughly  effective  manner,  the  best  paying 
part  of  your  business,  and  without  one  cent  of  extra  cost. 
Surely  na  member  of  our  association  nor  any  pharmacist 
in  the  country  can  afford  to  pass  up  such  a  generous  prop- 
sltlon  as  this. 

There  is  something  wrong  with  the  makeup  of  every 
pharmacist  who  believes  that  his  prescription  business 
cannot  be  enlarged.  There  is  also  something  wrong  with 
the  business  Instinct  of  that  pharmacist  who  will  not 
make  an  attempt  to  increase  his  prescription  business, 
whether  this  attempt  costs  time  and  money  or  not. 

For  the  benefit  of  our  new  members  it  may  be  said  that 
all  they  need  to  do  to  secure  this  service  Is  to  Join  the 
national  body  and  then  send  in  the  name  of  two  of  their 
physicians.  These  names  will  at  once  be  placed  upon  the 
mailing  list  of  Monthly  Therapeutic  Topics,  and  this  medi- 
cal journal  will  then  be  mailed  to  these  physicians  each 
month  without  further  cost. 

This  campaign  of  advertising  has  been  carried  on  by 
the  National  Association  of  Retail  Druggists'  monthly 
since  January,  1909,  and  every  pharmacist  who  has  done 
sampling  and  demonstrating  to  physicians,  can  show  in- 
creased prescription  patronage,  as  well  as  Increased  net 
proflts  on  the  majority  of  his  prescriptions. 

What  more  can  any  pharmacist  desire? 

What  other  one  thing  offers  such  an  opportunity? 


What  Are  Your  Windows  Worth? 


By  Andrew  J.  Scala. 
Utlca  Advertising  Club. 


It  strikes  me  that  merchants,  as  a  rule,  do  not  appre- 
ciate the  real  value  of  their  windows.  They  clamor  for 
apace  on  the  main  streets  so  that  the  most  people  will 
pass  their  store.  They  pay  big  rent  for  this  prlvileg-e.  But 
then  it  seems  they  fall  to  take  full  advantage  of  their  loca- 
tions by  neglecting  their  windows. 

The  value  of  window  displays  for  advertising  purposes 
has  been  proved  for  so  long  a  time  that  it  is  hard  to  be- 
lieve there  are  any  retailers  who  are  neglectful  of  their 
opportunities  in  this  direction;  you  can  pass  along  our 
many  main  streets  and  pick  out  a  good  percentage  of  show 
windows  which  are  worthless.  I  believe  the  chief  cause 
for  all  the  poor  windows  is  carelessness,  neglect  or  lazi- 
ness, and  sometimes  a  combination  of  the  three. 

The  Store's  Policy  Is  Judged  by  Its  Appearance. 

Some  merchants  will  claim  that  their  windows  and  store 
front  are  not  up  to  date,  and  for  that  reason  they  fail  to 
take  interest  in  displaying  their  merchandise.  But  the 
successful  retailers  are  alive  to  the  possibilities  of  draw- 
ing trade  by  means  of  effective  show  windows.  Not  only 
do  they  plan  to  have  large  attractive  fronts  In  new  build- 
ings, but  they  have  made  some  of  the  oldest  stores,  built 
under  very  different  conditions  years  ago,  compare  favor- 
ably with  the  latest  structures. 

The  progresslveness,  cleanliness,  completeness  of  your 
stock,  in  fact,  everything  pertaining  to  your  store,  is 
Judged  by  your  store  front.  Remember,  you  are  Judged  by 
how  your  store  looks.  No  matter  how  great  the  value  of 
your  merchandise,  no  matter  how  honest  your  policy,  there 
la  nothing  that  will  keep  your  trade  with  you,  as  clean. 


up-to-date  window  displays,  and  a  neat,  clean  interior. 
Now  if  you  want  to  drive  your  trade  away,  neglect  your 
show  windows,  neglect  your  store,  and  your  trade  will  go 
to  your  competitor  who  Is  wise  enough  to  realize  the  value 
of  his  display  windows. 

A  store  may  have  a  trade  so  thoroughly  established  that 
it  could  depend  on  a  certain  amount  of'trade  without  a 
display ^f  any  kind;  but  one  of  the  strongest  business  cre- 
ating methods  of  to-day  is  window  publicity,  and  this  is 
just  as  important  to  the  success  of  an  establishment  as 
drugs  are  to  the  curing  of  the  sick. 

Use  of  Price  Tickets. 

There  are  a  number  of  questions  about  window  display 
which  each  merchant  must  answer  for  himself.  The  ques- 
tion as  to  whether  or  not  to  show  the  prices  of  the  arti- 
cles in  the  window  depends  upon  the  character  of  the 
store.  Some  retailers  object  to  the  use  of  price  tickets  on 
the  ground  that  it  places  prices  above  quality  and  brings 
people  into  the  store  only  to  buy  one  article. 

But  that  Is  all  any  kind  of  advertising  does.  To  my 
mind,  unless  a  merchant  is  showing  something  new  in  a 
seasonable  merchandise,  or  else  is  catering  only  to  the 
elect,  the  showing  of  prices  is  a  good  rule  to  stand  by. 
The  passerby  who  is  attracted  by  the  merchandise  stops. 
The  question  arises,  "How  much  does  it  cost."  Many  peo- 
ple hesitate  to  go  into  a  store  to  inquire  as  to  the  price  of 
an  article  for  tear  the  price  may  be  much  more  than  they 
expected  or  could  afford  to  pay,  and  they  will  leave  the 
store  a  trifle  mortified.  If  the  price  is  marked  on  the 
goods,  this  objection  is  eliminated.    If  I  see  in  a  window 
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an  article  that  I  like,  and  also  see  the  price.  I  decide  im- 
mediately whether  or  not  it  is  the  price  I  want  to  pay;  if 
it  is,  I  go  in,  and  very  likely  buy  it. 

How  Department  Stores  Regard  Windows. 

Big  department  stores  generally  have  a  policy  in  regard 
to  their  windows.  Some  endeavor  to  attract  a  crowd. 
Others  satisfy  themselves  with  a  conservative  policy  that 
does  not  even  allow  of  scenic  backgrounds  or  other  spec- 
tacular effects.  It  Is  my  belief  that  the  latter  can  only 
carry  out  such  a  policy  In  large  cities  where  they  can 
cater  to  the  wealthy  and  do  business  thereby  to  pay.  In 
a  medium-sized  city,  the  policy  that  permits  of  now  and 
then  showing  us  a  window  that  attracts  a  crowd  is  a  wise 
one. 

Special  feature  displays  Imply  the  using  of  the  human 
demonstrator  or  the  automatic  display  or  some  other  nov- 
elty, which,  because  of  its  novelty,  holds  attention. 

Fantastic  Displays  Not  Always  Business  Getters. 

Often  we  see  such  novelty  displays  that  fail  of  the  im- 
portant part  of  the  purpose  by  being  far-fetched.  It  should 
be  remembered  that  we  are  merchandising — that  we  are 
trying  to  sell  goods.  When  you  decorate  your  window 
with  a  winter  scene,  or  the  inside  of  a  factory  or  a  little 
electric  train  running  around  on  miniature  tracks  and 
other  such  novelties,  remember  that  these  features  should 
be  incidental  to  the  central  merchandising  thought  which 
you  want  to  bring  out.  Often  displays  of  this  nature  fail 
to  accomplish  their  purpose.  They  merely  show  the  pub- 
lic an  attractive  scene,  which  compels  such  remarks,  as 
"O!  What  a  pretty  window,"  "That's  quite  clever,"  "Isn't 
It  fine?"  Such  comment  Is,  of  course,  in  a  way,  valuable 
but  how  much  better  would  It  have  been  to  so  forcibly 
present  a  merchandising  argument  as  to  make  people  re- 
member the  display  In  connection  with  the  merchandise 
It  was  advertising. 

Such  novelty  displays,  like  everything  else,  have  a  pur- 
pose. They  are  to  bring  out  a  certain  argument  for  a  cer- 
tain sort  of  merchandise.  If  they  do  this  and  impress  the 
public  with  th«  merchandising  argument,  then  they  suc- 
ceed. 

Special  Days  Require  Special  Displays. 

Occasionally  a  display  which  has  no  reference  to  the 
store  or  its  stock  is  a  good  thing,  and  if  the  display  Is 
good,  it  will  often  advertise  the  store  more  effectively  than 
a  dozen  stock  displays.  The  time  for  these  is  on  some  spe- 
cial day,  such  as  Decoration  Day,  the  Fourth  of  July,  or 
Thanksgiving.  Any  sort  of  a  convention  gives  good  oppor- 
tunities. The  Idea  is  to  have  the  window  so  decorated  as 
to  correspond  with  the  spirit  of  the  occasion.  Articles  of 
special  interest,  such  as  club  trophies,  war  relics,  etc.,  usu- 
ally make  interesting  displays  which  can  be  used  quite 
often. 

Marshal!  Field,  of  Chicago,  has  established  a  world-wide 
reputation  for  window  decorations.  There  Is  not  a  dry 
goods  merchant  in  the  country  who  does  not  know  of  the 
wonderful  displays  of  Marshall  Field.  The  Field  store 
realizes  the  importance  of  its  windows  to  such  an  extent 
that  several  years  ago  at  a  spring  opening  it  spent  $50,000 
for  one  decoration  covering  all  of  its  windows.  The  cur- 
tains had  no  sooner  risen  on  the  decoration  than  the  store 
had  offers  from  other  retailers  In  the  middle  West  for  the 
background  and  special  fixtures  for  this  display.  I  under- 
stand that  It  was  all  sold  before  the  decoration  was  taken 
down. 

Making  the  Display  Fit  the  Trade. 

In  making  a  window  display  one  must  use  a  little  Judg- 
ment; one  must  consider  to  whom  the  merchandise-to  be 
displayed  will  appeal — then  act  accordingly. 

Don't  display  high-grade  merchandise  which  is  used  by 
the  better  class  of  trade  without  giving  a  touch  of  reflne- 
meot  to  the  display.  Show  all  the  taste  you  can  and  make 
the  arrangement  as  artistic  as  possible.  Don't  use  large 
"gingerbread"  signs  that  look  like  circus  posters;  make 
the  display  a  "cr6me  de  la  cr6me"  affair,  and  don't  crowd 
too  much  merchandise  Into  it. 

On  the  other  band.  If  the  goods  you  wish  to  display  are 
meant  to  sell  to  people  of  small  meana  and  poor  taste,  do 
JUBt  the  opposite.  The  only  way  to  draw  their  attention 
Is  in  a  sensational  way— plenty  of  merchandise  In  the  win- 
dow; you  can't  get  It  too  crowded.  Use  large  signs,  In  fact 
any  Uttie  scheme  to  draw  their  attention. 


A  Display  of  Perfume  and  Toilet  Waters. 
Before  you  make  a  display,  study  your  material  and  see 
if  you  can't  get  some  idea  which  can  be  used  as  an  attrac- 
tion. For  example,  you  desire  to  display  perfume  and 
toilet  water  iu  fancy  packages.  A  few  artificial  flowers 
that  match  the  names  of  the  odors,  borrowed  from  the 
milliner  next  door,  such  as  lilies  of  the  vallev  for  lily  of 
the  valley  extract,  a  bunch  of  American  beauties  for  the 
odor  of  rose,  a  few  violets  for  the  violet,  etc.;  a  little 
ribbon  draped  here  and  there,  and  your  display  is  a  hit. 

Linking  National  Advertising  with  Window  Displays. 

Window  display  can  very  readily  and  profitably  be  con- 
nected with  newspaper  and  other  advertising.  Always  use 
the  advertising  the  manufacturers  send  you  for  the  fol- 
lowing four  reasons:  (1)  It  is  at  all  times  attractive'  (2) 
being  attractive,  it  will  help  sell  the  merchandise  It  adver- 
tises; (3)  It  is  inexpensive  to  you;  and  (4)  in  so  co-oper- 
ating with  the  national  advertiser,  you  are  giving  your 
store  the  best  advertising  it  can  get. 

Printed  publicity  and  display  publicity  are  links  in  the 
chain  of  the  present  day  commercialism,  and  to  weaken 
these  links  is  to  weaken  the  entire  chain. 

Neatness  of  Windows  a  Desideratum. 

Be  particular  in  displaying  merchandise;  a  finger  mark 
here,  a  dirt  spot  there  kills  the  good  points  of  your  efforts 
Don't  cover  your  windows  with  cigar,  cigarette  or  theatri- 
cal posters.  If  space  is  worth  something  to  the  tobacco 
and  show  people,  it  is  worth  more  to  you. 

There  are  some  merchants  who  find  it  very  difllcuit  to 
display  their  merchandise.  It  doesn't  malce  any  difference 
what  kind  of  business  you  are  in,  if  you  are  in  business 
and  want  to  stay  in  it,  turn  your  windows  Into  dividends. 
Various  kinds  of  show  cards  can  be  gotten  up  describing 
your  merchandise;  what  it  is  especially  good  for,  Its  price 
and  other  Interesting  facts.  There  are  many  little  stunts 
that  you  can  do  that  will  attract  attention  and  make  peo- 
ple talk  about  your  store. 

Just  a  little  time  and  thought  spent  each  week  In  plan- 
ning  your  displays  and  your  windows  will  be  your  best 
salesmen. 

Be  careful  to  speak  the  truth  through  your  window  dis- 
plays to  the  passerby,  just  as  you  would  be  careful  to 
speak  truthfully  in  person. 


How  to  Drink  from  a  Bubbling  Fountain. 

The  Bulletin  of  the  Department  of  Health  of 
this  city  says:  "If  improperly  constructed  or  improp- 
erly used,  the  bubbling  drinking  fountain  may  be  a 
greater  menace  to  health  than  the  common  drinking 
cup.  The  other  day  an  inspector  of  the  United 
States  Public  Health  Service  took  a  seat  beside  a 
bubbling  drinking  fountain  in  a  railway  station  and 
watched  the  way  in  which  it  was  used.  Forty-seven 
different  persons,  of  whom  ii  were  men,  22  were 
women  and  14  were  children  used  the  bubbling 
fountain.  In  almost  every  case  the  lips  were  placed 
almost  completely  around  the  metal  ball  from  which 
the  water  spurted,  and  one  small  boy  seemed  as  if 
he  were  trying  to  swallow  it.  Several  of  the  men 
obviously  were  chewing  tobacco.  Of  the  47  people, 
3  looked  as  though  they  might  have  tuberculosis, 
and  3  had  an  eruption  upon  the  face.  Every  person 
using  the  bubbling  fountain  should  bear  in  mind 
that  the  object  of  this  sanitary  device  is  to  prevent 
the  interchange  of  mouth  secretions.  When  mucous 
and  other  matter  becomes  attached  to  metal  it  some- 
times requires  considerable  force  to  remove  it,  and 
this  is  not  always  accomplished  by  a  slowly  moving 
current  of  water.  In  using  the  bubbling  fountain 
the  rule  should  be  'Bite  the  bubble.'  The  lip  should 
not  touch  any  part  of  the  fountain,  and  under  no 
condition  should  the  fountain  be  used  for  rinsing  the 
mouth  or  for  expectorating." 
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ABSTRACTS  FROM  VARIOUS  SOURCES 

Under  this  head  is  presented  each  month  the  cream  of  the  contents  of  the  principal  pharma- 
ceutical journals  of  the  world,  as  well  as  condensed  statements  of  facts  and  theories  of  interest 
to  pharmacists  taken  from  medical,  chemical  and  other  professional  or  technical  periodicals. 


Determination  of  Trypsin  in  Gastric  Contents. 

Spencer  {J own.  Biol.  Chem.)  proposes  the  foilow- 
ing  method  for  the  determination  of  trypsin  in  gas- 
tric contents.  Dilutions  of  the  sample  are  made  as 
follows :  Of  a  series  of  5  test-tubes,  the  first  two  re- 
ceive 0.5  mil  (c.c.)  of  the  gastric  contents  and  to  each 
of  the  tubes  2,  3,  4  and  5  is  added  0.5  mil  (c.c.)  of 
water;  0.5  mil  (c.c.)  of  the  liquid  in  tube  2  is  now 
transferred  to  tube  3,  then  0.5  mil  (c.c.)  of  the  con- 
tents of  this  tube  is  placed  in  tube  4,  and  from  this 
0.5  mil  (c.c.)  to  tube  5.  One  drop  of  phenolphtha- 
lein  solution  is  added  to  each  tube,  and  2  per  cent, 
sodium  bicarbonate  is  added,  drop  by  drop,  until  the 
mixtures  show  a  pink  coloration.  The  first  four  tubes 
then  each  receive  0.5  mil  (c.c.)  of  casein  solution, 
while  the  fifth  tube  receives  i  mil  (c.c).  The  tubes 
are  placed  in  an  incubator  at  40°  C.  for  S  hours ;  the 
undigested  casein  is  then  precipitated  by  the  addition, 
drop  by  drop,  of  a  solution  consisting  of  glacial 
acetic  acid,  i  mil  (c.c.)  alcohol,  50  mils  (c.c.)  and 
water,  50  mils  (c.c).  The  contents  of  the  tubes  in 
which  digestion  has  been  complete  remain  clear, 
while  the  others  become  turbid.  The  tryptic  values 
are  expressed  in  terms  of  dilution.  Thus  complete 
digestion  in  tube  3  (a  dilution  of  one-fourth)  shows 
four  times  the  tryptic  value  of  undiluted  gastric 
juice.  The  casein  solution  used  is  made  by  dissolv- 
ing 0.4  gramme  of  casein  in  40  mils  (c.c.)  of  N/io 
sodium  hydroxide  solution,  adding  30  mils  (c.c.)  of 
water  and  then  30  mils  (c.c.)  of  N/io  hydrochloric 
acid. 


Colchicum  Seed. 

Umney  writes  in  the  Pharmaceutical  Journal:  "The 
variation  in  the  extractive  of  the  tincture  of  colchi- 
cum seed  is  so  great  (from  1.7  to  4.1  grammes  per 
100  mils  (c.c.)  due  to  the  copper-reducing  sugar 
surrounding  the  seeds,  that  the  possible  use  of  glu- 
cose as  an  adulterant  when  the  seeds  were  dear  sug- 
gested itself.  But  it  has  been  represented  that  the 
variation  is  due  to  the  dryness  or  dampness  of  the 
season  when  the  seeds  were  collected,  and  that  the 
saccharine  matter  disappears  as  the  fruits  ripen.  In 
1905  a  series  of  experiments  were  made  in  our  lab- 
oratory upon  a  number  of  specimens  of  colchicum 
seeds  which  were  represented  as  taken  from  the  un- 
dehisced  capsules  in  diflFerent  seasons,  and  it  was 
found  that  those  obtained  in  a  wet  season  yielded  as 
high  a  percentage  as  6.7  per  cent,  of  saccharine  mat- 
ter, while  those  collected  in  a  dry  season  from  dry 
dehisced  capsules  yielded  only  1.75  to  3.25  per  cent. 
EHiring  the  last  month,  Mr.  E.  M.  Holmes  has  asked 
me  to  ascertain  the  amount  of  glucose  present  in  a 
sample  of  colchicum  seeds  which  he  had  himself  re- 
moved from  colchicum  fruits  containing  ripe  seeds, 
which  had  not  been  subjected  to  sifting  or  any  proc- 
ess which  might  reduce  the  amount  of  glucose  from 
the  surface,  and  as  they  had  not  been  wetted  should 


contain  the  normal  amount  of  saccharine  matter.  He 
thought  that  the  figures  thus  obtained  might  serve  as 
a  standard  of  the  maximum  of  glucose  allowable  for 
pharmacopceial  purposes.  The  seeds  yielded  of  sac- 
charine matter  soluble  in  70  per  cent,  alcohol  5.38 
per  cent,  calculated  as  glucose  from  reduction  of 
Fehling's  solution.  Of  the  samples  examined  in  our 
laboratory,  recorded  in  detail  in  the  British  and  Co- 
lonial Druggist,  January  27th,  1905,  p.  94,  the  lowest 
percentage  in  a  dry  season  was  1.7  per  cent.,  and  in 
a  wet  season  the  highest  percentage  was  5  per  cent., 
showing,  as  compared  with  Mr.  Holmes'  non-com- 
mercial specimen,  the  amount  naturally  present  in 
seeds  directly  after  removal  from  the  pods  was 
rather  more  than  that  present  in  the  seeds  of  com- 
merce." 


Linseed  and  Flea-Seed  for  Constipation. 

Kohnstamm  and  Oppenheimer  (Therap.  Gegenw. 
through  Apoth.  Zeit.)  call  attention  to  the  good  re- 
sults obtained  with  linseed  and  flea-seed  (the  seed  of 
plantago  psyllium)  in  the  treatment  of  constipation. 
The  former  are  given  in  doses  of  2  to  g  tablespoon- 
fuls,  the  latter  in  doses  of  2  to  4  teaspoonfuls  once  or 
twice  a  day.  The  seeds  being  perfectly  tasteless,  are 
easily  taken  by  the  patient.  The  action  of  the  seeds 
depends  on  their  properties  of  swelling  up  when  com- 
ing in  contact  with  liquids,  due  to  the  large  amount 
of  mucilaginous  matter  which  they  contain.  The  vol- 
ume of  linseed,  when  placed  into  a  liquid  prepared 
from  a  physiological  salt  solution  (a  o.i  per  cent. 
hydrochloric  acid,  and  a  o.i  per  cent,  sodium  bicar- 
bonate solution)  is  increased  2.7  times,  that  of  flea- 
seed  3.4  to  4  times.  The  action  of  the  seeds,  which 
are  non-irritating,  and  consequently  do  not  produce 
diarrhea,  is  therefore  similar  to  that  of  agar.  [It 
seems  to  us  that  there  is  danger  in  the  ingestion  of 
any  whole  seed,  due  to  the  indigestibility  of  seed  coat- 
ings and  consequent  possibility  of  obstruction. — Edi- 
tor.] 


Bacteria  in  Continental  Salt. 

Wolff  {Milchwirtsch.  Zentral.  through  Pharm. 
Journ.)  says  that  the  salt  employed  on  the  continent 
for  butter  and  cheese  frequently  contains  large  num- 
bers of  bacteria  as  well  as  moulds  and  yeasts.  The 
salt  used  for  cheese  is  more  seriously  contaminated 
than  butter  salt.  In  one  case,  the  brine  made  from  the 
former  contained  315,000  bacteria  per  mil  (c.c)  in- 
cluding lactic  acid  bacteria,  b.  coli,  putrefying  bac- 
teria, various  cocci,  spore  formers,  molds,  yeasts, 
and  other  organisms.  Certain  of  the  bacteria  found 
in  salt  will  decompose  butter  fat,  so  that  the  use  of 
such  salt  will  cause  serious  progressive  deterioration 
in  the  quality  of  the  butter.  The  danger  of  introduc- 
ing such  organisms  into  butter  and  cheese,  which  are 
bound  seriously  to  affect  the  quality  of  these  articles 
of  food,  is  obvious. 
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Separation  of  Arsenic,  Antimony  and  Tin. 

For  the  quantitative  separation  of  arsenic,  antimony 
and  tin,  the  following  method  is  recommended  by 
Hahn  {Zeit.  anorg.  Chem.  through  Apoth.  Zeit.). 
The  sulphides  obtained  in  the  usual  way  are  treated 
with  a  5  per  cent,  sodium  sulphide  solution,  by  which 
they  are  dissolved,  while  the  sulphur  remains  undis- 
solved. The  mixture  is  filtered,  to  the  filtrate  caustic 
soda  solution  and  hydrogen  dioxide  solution  are  added 
and  the  mixture  is  heated.  When  antimony  is  pres- 
ent, glistening  crystals  of  acid  sodium  pyroantimoni- 
ate,  NajHjSbjO^,  separate,  the  separation  becoming 
complete  when  to  the  liquid  one-quarter  its  volume  of 
alcohol  is  added.  The  crystals  are  removed  by  fil- 
tration, the  filtrate  is  deprived  of  the  alcohol  by  heat- 
ing, and  the  tin  is  precipitated  as  stannic  hydroxide 
by  adding  a  concentrated  solution  of  ammonium  ni- 
trate and  boiling  until  the  ammonia  is  expelled.  The 
stannic  hydroxide  is  removed  by  filtration  and  in  the 
filtrate  the  arsenic  is  precipitated  as  ammonium-mag- 
nesium arsenate. 


Baccharis  Coridifolia  (Mio-Mio). 

Brandl  and  Schartel  {Arch.  Pharm.)  have  isolated 
from  baccharis  coridifolia,  an  Argentinian  plant  used 
as  a  vesicant,  a  non-poisonous  crystalline  substance, 
melting  at  8o°,  and  a  yellowish-green,  very  poison- 
ous, fatty  oil,  the  acid  number  of  which  is  7.19;  sa- 
ponification number  67 ;  and  iodine  value  93-5.  About 
62  per  cent,  of  the  oil  is  unsaponifiable.  The  oil  when 
applied  externally  has  an  action  similar  to  that  of 
croton  oil,  and  when  given  internally  or  subcutane- 
ously  produces  hemorrhagic  gastro-enteritis.  The 
claim  of  Arrata  that  the  plant  contains  an  alkaloid 
could  not  be  verified  by  the  authors. 


Estimation  of  Caffeine  in  Coffee. 

Fendler  and  Stuber  {Zeit.  Unt.  Ndhr.  Genussm. 
through  Chem.  Zeit.)  recommend  the  following  proc- 
ess for  estimating  caflfeine  both  in  green  and  roasted 
coffee.  Ten  grammes  of  the  coarsely  ground  coffee 
are  shaken  for  half  an  hour  with  10  grammes  of  am- 
monia water  and  200  grammes  of  chloroform.  The 
chloroformic  solution  is  filtered,  150  grammes  of  the 
filtrate  are  evaporated,  and  the  residue  heated  for  ten 
minutes  with  80  mils  (c.c.)  of  water.  After  cooling,  a 
I  per  cent,  potassium  permanganate  solution  is 
added,  20  mils  (c.c.)  in  the  case  of  roasted  coffee,  and 
10  mils  (c.c.)  in  the  case  of  green  coffee,  and  the  mix- 
ture allowed  to  stand  for  one-quarter  hour.  After 
the  addition  of  sufficient  hydrogen  dioxide  solution 
containing  one  per  cent,  of  glacial  acetic  acid  to  effect 
complete  separation  of  the  manganese,  the  mixture  is 
heated  again,  filtered  and  the  filter  washed  with  suf- 
ficient water  to  obtain  200  mils  (c.c).  From  25  mils 
(c.c.)  of  the  filtrate  the  caffeine  is  removed  by  shak- 
ing with  chloroform  in  the  usual  way. 


Estimation  of  Corrosive  Sublimate  in  Tablets. 

Ammonia  acts  on  mercuric  chloride  according  to 
the  following  equation :  Hga,+2NH,=NH,.Hga- 
+NH4C1 ;  a  standardized  ammonia  solution  can  there- 
fore, according  to  Sjostrom  (Farm.  Reuy.  through 
Apoth.  Zeit.)  be  used  for  estimating  corrosive  sub- 
limate volumetrically.  For  estimating  mercuric  chlo- 
ride in  tablets  a  number  of  them  equivalent  to  about 
5  grammes  of  the  mercuric  salt  are  dissolved  in  suf- 


ficient water  to  obtain  250  mils  (cc.)  of  solution,  and 
to  50  mils  (c.c.)  of  this  solution,  25  mils  (c.c.)  of 
normal  ammonia  solution  and  sufficient  water  are 
added  to  obtain  250  mils  (c.c).  After  allowing  to 
stand  for  five  minutes  tlie  mixture  is  filtered  and  in 
50  mils  (c.c.)  of  the  filtrate  the  excess  of  ammonia 
is  titrated  with  N/iq  hydrochloric  acid,  using  methyl 
orange  as  indicator.  Each  mil  (c.c.)  of  normal  am- 
monia solution  consumed  corresponds  to  0.13576 
gramme  of  mercuric  chloride. 


Estimation  of  Picric  Acid. 

Minovici  and  Kollo  {Ac.  Rom.  Bull,  de  la  Sect. 
Scienti.  through  Pharm.  Zentralh.)  have  found  that 
when  titrating  picric  acid  with  alkali  in  the  presence 
of  phenolphthalein,  more  alkali  is  used  than  when 
using  methyl  red  as  indicator.  This  may  be  due  to 
the  property  of  picric  acid  to  bind  the  phenolphtha- 
lein, which  on  the  addition  of  caustic  alkali  undergoes 
a  molecular  rearrangement.  The  end  point  in  the 
titration  is  very  sharp  when  methyl  red  is  used,  while 
with  phenolphthalein  an  intermediate  brownish  color 
is  produced. 


Estimation  of  Hydrogen  Sulphide. 

Mecklenburg  and  Rosenkranzer  {Zeit.  anor.  Chem. 
through  Chem.  Zeit.)  reports  on  a  process  for  esti- 
mating small  amounts  of  hydrogen  sulphide  with  the 
aid  of  diamine  sulphate,  which  is  oxidized  to  methyl- 
ene blue  by  ferric  chloride  in  the  presence  of  hydrogen 
sulphide.  Since,  however,  the  methylene  blue  solu- 
tion thus  produced  has  a  green  tint,  it  cannot  be  well 
matched  with  solutions  of  pure  methylene  blue  and 
should  therefore  be  compared  with  solutions  obtained 
from  hydrogen  sulphide  solutions  of  known  strength 
treated  as  outlined  above. 


Constituents  of  Civet. 

Sack  {Chem.  Zeit.)  has  isolated  from  civet  a  ke- 
tone possessing  a  musk-like  odor,  which  he  has  named 
zibethon.  It  forms  a  semi-carbazon  which  crystallizes 
in  the  form  of  plates,  melts  at  187°  and  possesses  the 
empirical  formula  CigH^^ONa.  The  ketone,  which  is 
not  identical  with  Walbaum's  "muscon,"  occurs  as  a 
colorless  oil,  which  crystallizes  at  a  low  temperature, 
melts  at  32.5°  and  has  the  formula  CivHjoO.  It  is  eas- 
ily volatilized  with  steam,  and  forms  an  oxime  melt- 
ing at  92°. 


Adulterated  Golden  Seal. 

Nilsson  {Svensk.  Farm.  Tidsk.  through  Apoth. 
Zeit.)  reports  that  hydrastis  canadensis  is  frequently 
adulterated  with  the  root  of  jeffersonia  diphylla,  twin 
leaf.  The  latter  can  easily  be  distinguished  from 
golden  seal  by  the  sulphuric  acid  test  (absence  of  ber- 
berine'),  the  presence  of  stone-cells,  which  are  absent 
in  golden  seal,  and  the  relation  between  the  vascular 
bundles  and  the  medullary  rays. 


Adulterated  Savin. 

Vogl  (Zeit.  allg.  acster.  Apoth.  Ver.)  reports  on  a 
sample  of  savin  which  had  been  adulterated  with  tam- 
arix  galljca,  French  tamarisk.  The  latter  can  easily  be 
distinguished  from  true  savin,  because  it  is  odorless 
and  yields  with  ferric  chloride  solution  a  bluish-black 
color. 
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Detection  of  Various  Substances  in  Urine. 

Mercury. 

Perelstein  and  Abelin  {Miinch.  med.  Woch, 
through  Apoth.  Zeit.)  give  the  following  method  for 
detectnig  small  quantities  of  mercury  in  urine.  A 
mixture  of  500  mils  (.c.c.)  of  the  urine  and  10  mils 
(c.c.)  of  concentrated  hydrochloric  acid  is  boiled  for 
one  minute,  and  after  cooling  there  are  added  5  to  6 
mils  (c.c.)  of  ammonia  water  or  a  few  mils  (cubic 
centimeters)  of  caustic  soda  solution;  avoiding  ex- 
cess since  the  liquid  should  be  left  slightly  acid.  Ten 
mils  (cubic  centimeters)  of  10  per  cent,  ferric  chlo- 
ride solution,  and  20  to  25  grammes  of  sodium  acetate 
are  then  added,  and  the  mixture  is  heated  again,  fil- 
tered while  still  hot,  and  the  precipitate  and  the  fil- 
ter are  washed  with  a  small  quantity  of  hot  water. 
The  wet  precipitate  is  dissolved  in  the  smallest  possi- 
ble quantity  of  concentrated  hydrochloric  acid  and 
the  solution  filtered.  Into  this  solution,  which  should 
not  exceed  15  to  25  mils  (c.c.)  in  volume,  strips  of 
bright  copper  (4  to  5  mm.  wide  and  15 -mm.  long) 
are  placed  and  allowed  to  remain  in  it  for  two  hours. 
The  strips  are  then  washed  with  water,  alcohol  and 
ether  and,  when  dry,  are  placed  into  a  dry,  clean  test- 
tube  and  the  latter  heated  until  the  copper  is  colored 
steel-grey.  The  copper  is  then  removed  from  the 
test-tube,  a  small  piece  of  iodine  is  placed  at  the  bot- 
tom of  the  tube  and  volatilized  by  gentle  heating  in 
such  a  way  that  the  tube  is  filled  with  iodine  vapor. 
When  as  little  as  o.i  mgm.  of  mercury  is  present  a 
red  mirror  of  mercuric  iodide  will  be  formed. 

Indican. 

Jolles  {Zeit.  physiolog.  Ghent,  through  Apoth. 
Zeit.)  finds  that  by  the  following  reaction  as  little  as 
0.0032  mgm.  of  indican  in  10  mils  (c.c.)  of  urine  can 
be  detected.  Ten  mils  (c.c.)  of  the  urine  are  mixed 
with  I  mil  (c.c.)  of  a  5  per  cent,  alcoholic  thymol  so- 
lution, and  after  the  addition  of  10  mils  (c.c.)  of  fum- 
ing hydrochloric  acid  containing  0.5  per  cent,  of  fer- 
ric chloride,  the  mixture  is  shaken  again  and  allowed 
to  stand  for  15  minutes.  When  shaken  with  4  mils 
(c.c.)  of  chloroform  the  latter  will  assume  a  violet 
color  in  the  presence  of  indican,  the  intensity  varying 
with  the  amount  of  indican  present.  Thymol  may  be 
replaced  by  alpha-naphthol. 

Acetone. 

Engfeldt  (Berl.  klin.  Woch.  through  Pharm.  Zen- 
tralh.)  has  modified  Trommer's  reaction  as  follows : 
The  urine  is  distilled  and  to  the  first  10  mils  (c.c.)  of 
the  distillate,  5  grammes  of  potassium  hydroxide  and 
5  drops  of  salicylic  aldehyde  are  added.  In  the  pres- 
ence of  as  little  as  o.oi  per  cent,  of  acetone,  orange 
or  red  colored  crystals  separate  from  the  solution,  the 
intensity  of  the  color  varying  with  the  amount  of  ace- 
tone present.  The  same  reaction  takes  place  when 
the  urine  contains  acetoacetic  acid  or  beta-oxybutyric 
acid. 

Acetoacetic  Acid. 

Hartley  (Mihich.  Med.  Woch.  through  Rep. 
pharm.)  gives  the  following  method  for  detecting 
acetoacetic  acid  in  urine.  To  a  mixture  of  10  mils 
(c.c.)  of  urine,  2.5  mils  (c.c.)  of  concentrated  sul- 
phuric acid  and  i  mil  (c.c.)  of  a  one  per  cent,  sodium 
nitrite  solution  are  added  15  mils  (c.c.)  of  ammonia 
water  and  5  mils  (c.c)  of  a  10  per  cent,  ferric  ?;ul- 
phate  or  ferric  chloride  solution,  when,  on  standing. 


in  the  presence  of  acetoacetic  acid  a  beautiful  violet- 
purple  color  will  be  produced. 


Substitutes  for  Buckthorn  Bark. 

Tunmann  (Schweiz.  Apoth.  Zeit.  through  Pharm. 
Zeit.)  reports  on  two  samples  of  drugs  which  were 
offered  as  substitutes  for  buckthorn  bark.  The  one 
consisted  of  rhamnus  carniolica,  while  the  other  con- 
tained about  15  per  cent,  of  rhamnus  carniolica  and 
85  per  cent,  of  alnus  glutinosa,  European  alder. 
While  the  former,  containing  oxyanthraquinones, 
both  free  and  in  the  form  of  glucosides,  might  answer 
as  a  substitute  for  buckthorn  bark,  the  latter  is  almost 
worthless  as  a  cathartic. 


Commercial  Theobromine, 

Commercial  theobromine  contains  only  about  90  to 
94  per  cent,  of  the  pure  alkaloids,  according  to  in- 
vestigations by  Chevalier  (Bull.  gen.  de  ther.  through 
Cheni.  Zeit.)  From  the  mother  liquids  obtained  from 
recrystallizing  the  commercial  salt,  caffeine,  theophyl- 
hne,  adenine,  xanthine,  choline  and  small  amounts  of 
betaine  were  isolated.  These  impurities  account  for 
the  by-  and  after-effects  frequently  obtained  when  ad- 
ministering commercial  theobromine. 


Identification  of  Natural  Camphor. 

Bohrisch  {Pharm.  Zentralh.)  says  that  if  o.l 
gramme  of  powdered  natural  camphor  is  mixed  on  a 
watch-glass  with  10  drops  of  a  cooled  mixture  of 
equal  parts  of  vanillin-fiydrochloric  acid  and  concen- 
trated sulphuric  acid  and  the  watch-glass  covered 
with  another  glass  in  order  to  prevent  the  hydro- 
chloric acid  vapors  from  escaping,  the  mixture 
after  half  an  hour  is  colored  distinctly  pink;  after 
two  hours  green;  and  after  five  hours  dark  blue. 
Synthetic  camphor  treated  in  the  same  manner  is  col- 
ored only  yellow. 


Volatile  Oil  of  Cade. 

According  to  Huerre  {Journ.  pharm.  chim.)  when 
juniperus  oxycedrus  is  distilled  with  steam,  from  1.6 
to  3.1  per  cent,  of  a  volatile  oil  is  obtained,  the  yield 
varying  with  the  seasons.  The  oil,  which  does  not 
possess  the  disagreeable  odor  of  the  oil  obtained  by 
destructive  distillation  of  the  wood  was  found  to  be 
just  as  effective  in  dermatosis  as  the  latter.  It  is  of 
a  dark-yellow  color,  is  rather  viscous;  its  specific 
gravity  is  0.925;  optical  rotation  — 31.42°;  and  boil- 
ing point  260  to  300°,  70  per  cent,  distilling  between 
260  and  280°. 


Estimation  of  Pyridine. 

Malatester  and  Germain  (Boll.  chim.  farm,  through 
Pharm.  Zentralh.)  have  found  that  cadmium  chloride 
can  be  used  for  estimating  pyridine  quantitatively 
only  when  the  liquid  contains  at  least  90  per  cent,  of 
alcohol,  as  otherwise  Cd  Clj.  2C„H.N,  and  not  Cd  Cl». 
C,H,,N  is  formed.  The  estimation  is  carried  out  by 
adding  to  an  alcoholic  solution  of  pyridine  an  excess 
of  a  standardized  (about  4  per  cent.)  solution  of  cad- 
mium chloride  in  80  per  cent,  alcohol,  allowing  the 
mixture  to  stand  for  some  time,  filtering  and  estimat- 
ing in  the  filtrate  the  excess  of  cadmium  chloride  with 
standardized  silver  nitrate  solution. 
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Localization  of  Metal  Fragments  in  Wounds  by 
Minute  Induction  Balance. 

Pluvinel  {Compt.  rend,  through  Pharm.  Journ.) 
as  an  aid  to  .r-ray  diagnosis,  has  devised  a  minute 
form  of  the  Hughes  induction  balance  for  assisting 
digital  exploration  of  wounds  for  embedded  pieces 
of  shell.  This  is  specially  serviceable  in  those  cases 
where  shifting  may  occur  after  the  .r-ray  diagnosis 
has  been  made,  and  for  the  exact  localization  of  small 
particles.  One  of  the  small  bobbins,  15  mm.  long 
and  3  mm.  in  diameter,  is  fixed,  preferably,  to  the  tip 
of  the  middle  finger  of  the  left  hand  by  means  of  a 
rubber  finger-stall.  A  similar  small  bobbin  exterior 
to  the  wound  forms  the  balance,  and  the  whole  sys- 
tem is  connected  with  a  microtelephone  worn  by  the 
surgeon.  When  the  axis  of  the  bobbin  is  turned  to- 
wards the  particle  of  metal  the  signal  is  heard  in  the 
telephone,  and  the  intensity  of  the  sound  indicates  the 
proximity  of  the  foreign  body.  The  apparatus  has 
already  proved  useful  for  the  extraction  of  small 
pieces  of  shell  from  wounds. 


Melting  Point  of  Salicylic  Acid. 

Smith,  in  a  paper  presented  at  a  recent  meeting  of 
the  Society  of  Public  Analysts,  of  Great  Britain, 
states  that  the  melting-point  of  carefully  purified  sal- 
icylic acid,  after  drying  over  sulphuric  acid,  is  158.5° 
C.  The  presence  of  small  amounts  of  para-hydroxy- 
benzoic  acid  appreciably  lowers  the  melting-point. 
The  crystalline  forms  of  the  acids  are  different,  and 
the  presence  of  para-hydroxybenzoic  acid  may  be  de- 
tected by  means  of  the  microscope. 


Explosion  of  Sodium  Nitrite  and  Bromides. 

LuflF  and  Finnemore  (Pharm.  Zentralh.  through 
Merck's  Report)  find  that  sodium  nitrite  and  ammo- 
nium bromide  react  with  explosive  violence,  the  re- 
action being  as  follows: 

NaNOj-f  NH,Br=NaBr4-NH,NO, ; 
NH«NOj=:N3-f2HjO. 

A  similar  reaction  occurs  between  the  nitrite  and 
potassium  and  sodium  bromides,  but  it  is  less  violent. 


To  Keep  Hypodermic  Needles  from  Rusting. 

Wolff  (Journ.  Am.  Med.  Asso.)  says  that  the  best 
way  to  prevent  the  rusting  and  consequent  plugging 
of  hypodermic  needles  is  to  keep  them  immersed  in 
a  mixture  of  equal  parts  of  almond  oil  and  alcohol 
in  a  covered  dish  or  wide-mouthed  bottle.  When  re- 
quired for  use,  they  are  removed  by  means  of  tweez- 
ers, drained  and  any  liquid  remaining  in  the  tube 
cleared  out  with  a  jet  of  alcohol.  Solutions  contain- 
ing bacterins  and  vaccines  seem  especially  liable  to 
produce  plugging  of  needles,  and  this  annoyance 
can  be  prevented  absolutely,  and  the  life  of  the  needle 
indefinitely  prolonged  by  the  use  of  the  mixture. 


Ammonium  Tliioacetate  as  a  Reagent. 

Alvarez  (Anal.  Soc.  Quim-Argentine  through 
Chem.  Engineer)  uses  solution  of  ammonium  thio- 
acetafe  as  a  source  of  hydrogen  sulphide  in  analysis. 
It  is  added  to  the  solution  of  the  metal  salts  with  ex- 
cess of  hydrochloric  acid.  It  is  claimed  that  the 
nascent  hydrogen  sulphide  thus  obtained  is  more  ef- 
fective than  the  gas. 


A  New  Form  of  Pipet. 

Huber  describes  in  the  Journal  of  the  American 
Medical  Association  a  device  by  which  he  overcame 
a  difficulty  in  removing  small  quantities  of  separated 
serum  from  a  small,  narrow  centrifugal  tube.  The 
usual  method  of  capillary  attraction  with  a  fine-bore 
glass  tubing  pipet  failed,  owing  to  the  fact  that  if 
he  tipped  the  tube  sufficiently  for  the  pipet  to  act,  the 
serum  movement  would  cause  the  sediment  to  mix, 
defeating  the  object,  which  was  separation  of  the 
serum.  In  a  wide  tube  it  is  not  difficult  to  raise  the 
capillary  point  of  the  pipet  higher  than  the  finger 
end,  high  enough  to  mcrease  the  flow  materially,  but 
narrow  tubes  are  much  more  of  a  problem.  His  ex- 
perience with  Wright's  pipets  for  blood  collection 
gave  him  an  idea  which  he  has  not  seen  mentioned. 
The  end  of  the  drawn  out  part  of  the  pipet,  a  milli- 
meter in  diameter,  is  carefully  flamed  so  that  it 
curves  about  45  degrees,  say  about  one  quarter-inch 
from  the  tip.  With  such  a  pipet  it  is  possible  to 
withdraw  fluids  from  watch  crystals  held  flat,  and 
from  tubes  which  are  too  small  to  permit  the  use  of 
a  straight  pipet.  It  is  only  necessary  to  have  a  clean 
pipet,  and  touch  the  curved  end  to  the  liquid,  keeping 
the  finger  end  lower  than  the  curved  end.  Capillary 
action  will  fill  the  narrow  tube  beyond  the  distal 
curve,  and  the  siphon  action  does  the  rest.  Its  ac- 
tion is  instantaneous  with  aqueous  liquids ;  with 
serum  it  is  a  little  slower,  but  it  will  drain  com- 
pletely any  kind  of  a  tube,  straight  or  curved.  It  is 
simpler  than  the  rubber  nipple  pipet,  and  is  under 
better  control,  as,  the  release  of  pressure  on  the  nip- 
ple sometimes  is  great  enough  to  cause  currents  that 
whirl  up  the  sediment  and  spoil  the  experiment. 


Poisoning  by  Anilin  Dye  on  Shoes. 

Hartogh  (Med.  Tid.  Geneesk.  through  Journ.  Am. 
Med.  Asso.)  reports  a  case  of  anilin  poisoning  from 
dye  on  shoes.  A  young  man  in  robust  health  left 
home  to  take  part  in  an  athletic  contest,  but  before 
it  began  he  became  extremely  cyanotic,  his  lips, 
hands  and  nails  very  blue,  and  his  skin  bluish,  with 
headache,  and  he  vomited.  The  pulse  was, 90,  and 
the  respiration  accelerated,  and  there  was  some  de- 
lirium. No  cause  for  this  sudden  illness  could  be 
discovered  until  the  author  suspected  anilin  poison- 
ing, and  examined  the  young  man's  shoes.  They 
were  new  gymnasium  slippers  and  had  been  white, 
but  the  day  before  he  had  had  them  colored  black. 
He  had  been  wearing  the  dyed  shoes  about  an  hour 
and  a  half  when  the  symptoms  developed.  Under 
stimulants,  fresh  air  and  cold  water  to  the  head,  re- 
covery gradually  followed. 


Adalin  Poisoning. 

Called  to  a  young  man  absolutely  unconscious, 
Nieuwenhuijse  (Nederland.  Tydschrift  v.  Genees- 
kunde  through  Journ.  Am.  Med.  Asso.)  found  symp- 
toms like  those  of  veronal  poisoning.  The  young 
man  recovered  under  saline  subcutaneously,  stimu- 
lants and  clearing  out  the  stomach  and  bowels,  but 
the  symptoms  were  very  severe  while  they  lasted. 
The  uncon,sciousness  persisted  for  nearly  sixty  hours. 
The  dose  had  been  about  3  grammes,  namely,  ten 
powders  of  0.3  gramme  each.  It  was  taken  on  a 
friend's  advice  to  relieve  insomnia. 
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Peppennint  and  Spearmint  as  Commercial 

Crop*. 

When  prospective  drug  plant  cultivators  begin  to 
plan  about  the  drugs  they  expect  to  raise,  their 
thoughts  naturally  turn  to  those  members  of  the  plant 
kingdom  which  are  known  to  grow  "wild."  Pepper- 
mint and  spearmint,  valuable  principally  for  the  es- 
sential oils  which  they  yield,  come  under  this  classifi- 
cation, and  it  is  interesting  to  note  the  warning  which 
the  United  States  Department  of  Agriculture  in- 
cludes in  the  following  information  given  out  to 
those  interested : 

The  annual  production  of  peppermint  and  spearmint  oil 
In  the  United  States  is  estimated  by  the  department  of 
agriculture  at  about  250,000  pounds  out  of  a  total  produc- 
tion throughout  the  world  of  about  600,000  pounds.  Prac- 
tically all  this  oil  is  produced  in  Michigan,  Indiana,  and 
New  York,  a  little  less  than  25,000  acres  being  planted  to 
mint  in  these  States.  It  is  said,  however,  that  there  are 
other  localities  in  which  the  industry  could  be  profitably 
developed  it  there  were  a  greater  commercial  demand  for 
the  oil.  At  the  present  time,  however,  the  price  of  pepper- 
mint and  spearmint  fluctuates  widely,  and  the  entire  in- 
dustry would  be  likely  to  suffer  from  overproduction  If  the 
acreage  were  to  be  rapidly  extended. 

On  the  muck  lands  of  southern  Michigan  and  northern 
Indiana  where  mint  culture  has  become  highly  specialized, 
the  cost  of  establishing  an  acre  of  new  mint  and  caring 
for  it  during  the  first  season  is  placed  at  about  $30.  In 
subsequent  years  the  cost  per  acre  would  be  about  $15. 
These  estimates  do  not  make  any  allowance  for  fertilizers, 
taxes,  interest  on  the  land,  equipment,  superintendence, 
and  other  overhead  charges  of  this  character.    .    .    . 

The  yield  of  oil  per  acre  varies  widely,  ranging  from 
almost  nothing  to  nearly  100  pounds.  About  325  pounds  of 
peppermint  and  340  pounds  of  spearmint  are  required  to 
produce  a  pound  of  oil  in  commercial  practice.  The  price 
varies  as  widely  as  the  yield.  For  peppermint  oil  in  tins, 
however,  the  average  trade  price  for  the  last  forty  years 
has  been  in  the  neighborhood  of  $2.50  a  pound,  although  It 
has  sometimes  fallen  as  low  as  75  cents.  Spearmint  oil, 
which  used  to  be  a  little  cheaper  than  peppermint,  has 
averaged  for  the  past  five  years  $3.65  a  pound.  These 
prices,  however,  it  must  be  remembered,  are  somewhat 
higher  than  those  which  the  producer  would  receive. 

In  Michigan  and  Indiana  the  large  plantations  have  of 
late  years  installed  their  own  distilling  plants,  many  of 
which  are  elaborate  and  expensive.  For  growers  who  do 
not  have  their  own  distilling  plants,  the  customary  charge 
for  distilling  oil  has  t)een  fixed  for  many  years  at  25  cents 
a  pound.  The  bulk  of  the  mint  grown  in  this  country  is 
distilled  in  comparatively  small  plants,  which  serve  the 
needs  of  several  growers. 

Further  detailed  information  regarding  cultivation 
of  these  drugs  can  be  obtained  from  the  Washington 
authorities. 


Making  Syrup  of  H}rpophosphites. 

According  to  the  Chemist  ami  Druggist,  it  has  been 
stated  that  the  addition  of  glycerin  prevents  com- 
pound syrup  of  the  hypophosphites  from  depositing, 
but  this,  it  adds,  has  been  doubted.  Sometimes  a  va- 
riation in  the  amount  of  acid,  either  more  or  less, 
causes  considerable  difference  in  the  keeping  quali- 
ties of  the  syrup. 

■  »  . 

There  is  just  one  reason  for  the  fact  that  the 
Stevens  bill  was  not  enacted  into  a  law  during  the 
recent  session  of  the  national  house  of  congress 
which  has  now  adjourned.  It  is  true  that  various 
excuses  may  be  given,  but  when  they  are  all  sifted 
dawn  to  rock  bottom,  there  is  just  one  reason  for  it 
and  that  is  that  the  retailers  of  the  country  did  not 
take  enough  active  interest  in  having  it  passed. — 
C.A.R.  D.  News. 


Taxing  Tooth  Paste. 

Is  tooth  paste  a  luxury?  Are  those  countless  in- 
dividuals in  this  fair  land  who  scrub  their  molars 
faithfully  morning,  noon  and  night  mere  victims  of 
sybaritic  habits,  or  are  they,  as  the  advertisements 
and  the  dentists  aver,  consistent  advocates  of  pre- 
paredness, guarding  their  systems  from  invasion  by 
enemies  at  one  of  the  chief  danger  points?  Congress 
will  soon  have  to  answer.  At  present  tooth  paste,  of- 
ficially, is  a  luxury,  taxed  as  such  for  the  last  year, 
along  with  perfumes,  talcum  powders  and  many  other 
adjuncts  of  the  dressing  room  and  the  toilet  table, 
under  the  special  war  revenue  raiser.  And  tooth 
paste  will  remain,  officially,  a  luxury  if  that  tax  be 
continued,  as  is  now  proposed. 

This  greatly  distresses  the  manufacturers  and  pur- 
veyors of  the  various  brands  of  this  article.  It  is,  re- 
gardless of  the  brand,  a  necessity,  they  maintain. 
Without  it  cleanliness  and  health  may  fiee  the  land, 
the  youth  of  the  nation  be  endangered  and  the  old 
men  bowed  in  shame.  Wherefore  they  intend  to 
present  a  monster  petition  to  congress  to  avert  this 
menace  to  health  and  morals  by  removing  the  tax. 
imposing  it,  if  necessary,  on  real  luxuries  like  auto- 
mobiles or  chewing  gum. 

Congress,  in  spite  of  all  its  numerous  misdeeds, 
will  have  the  sympathy  of  the  nation  as  it  wrestles 
with  this  momentous  issue.  And  it  should  be  remem- 
bered, wherever  the  subject  comes  up,  that  the  nation 
which  once  refused  to  pay  a  tax  on  its  afternoon  tea 
is  not  yet  entirely  converted  to  Henry  Fordism. 
What,  after  all,  is  tea  compared  with  teeth? — New 

York  Tribune. 

•  ♦  ■ 

Next,  the  Individual  Cigar  Cutter. 

"There  are  many  unhygienic  customs 'that  are  so 
commonly  practiced  that  they  pass  unnoticed,"  says 
a  writer  in  American  Medicine. 

Among  the  customs  spoken  of  by  the  writer  in  this 
connection  is  the  use  of  the  counter  cigar  cutter,  con- 
cerning which  he  says :  "When  it  is  recognized  how 
easily  the  cigar  cutter  may  be  the  means  of  spread- 
ing infection,  and  infection  of  a  dangerous  nature, 
the  days  of  this  article  of  convenience  will  be  num- 
bered. To  illustrate,  a  person  with  syphilis  will  often 
after  he  has  first  held  his  cigar  in  his  mouth,  and 
covered  its  end  with  infected  saliva,  step  to  the  coun- 
ter and  put  his  cigar  into  the  cutter.  This  thought- 
less yet  dangerous  habit  is  so  common  that  it  can  be 
witnessed  time  after  time  at  every  cigar  stand.  Un- 
doubtedly it  has  been  one  of  the  principal  means  of 
spreading  infection  among  those  who  smoke  cigars. 
Many  and  many  a  case  of  sore  mouth,  to  say  nothing 
of  graver  affections  has  been  due  to  the  public  cigar 
cutter,  and  it  is  high  time  that  an  agent  so  potent  for 
harm  be  abolished.  The  public  drinking  cup  has 
been  done  away  with  in  most  enlightened  communi- 
ties, and  none  can  deny  the  wisdom  of  this  action.  It 
remains  for  our  health  authorities  to  see  that  the  pub- 
lic cigar  cutter,'  with  dangers  as  great  as,  and  in  some 
ways  even  greater  than,  the  public  drinking  cup,  be 
likewise  removed  by  law  from  further  opportunity  to 

convey  dangerous  and  loathsome  diseases." 
■  ♦  ■ 

It  is  one  of  the  paradoxes  of  modern  methods  that 

we  pay  the  kicker  for  kicking,  and  charge  the  sfood- 

natured  customer   for  being  good-natured,. — Frank 

Farrington,  in  Merck's  Report. 
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NOTES    AND    QUERIES 

//  is  desirable  that  all  questions  to  be  answered  under  this  head  be  received  before  the 
fifteenth  of  the  month  prior  to  the  one  in  which  the  querist  expects  an  ansufcr.  Each  ques- 
tion, to  receive  attention,  must  be  accompanied  by  the  name  and  address  of  its  zsniter. 
Queries  are  not  answered  by  letter,  the  information  supplied  in  these  columns  being  intended 
for   the   benefit   of  our  readers  in  general,  not  for  the  profit  of  the  individual  inquirer  only. 


Making  Glycerophosphates. — "4711,"  Arizona. 
— The  text-books  give  directions  for  making  glycero- 
phosphates. The  process  outlined  in  the  National 
Dispensatory  and  in  Simon's  Manual  of  Chemistry 
is  as  follows : 

Glycerophosphoric  acid  is  obtained  by  dissolving 
gradually  glaci?l  phosphoric  acid  in  an  equal  weight 
of  95  per  cent,  glycerin  with  moderate  heat,  and 
subsequently  heating  the  mixture  for  several  hours 
at  1 10°  C.    Union  takes  place  thus : 

C,H,(OH)3-fHP03=C3H,(OH)APO(OH),. 

The  tenacious  mass  is  dissolved  in  water,  neutralized 
with  milk  of  lime,  and  filtered.  The  excess  of  lime 
is  precipitated  by  a  current  of  carbon  dioxide  and  fil- 
tered off.  The  filtrate  is  concentrated  in  a  vacuum 
and  precipitated  witli  alcohol  or  evaporated  to  dry- 
ness. The  calcium  salt  is  washed  with  alcohol  to  re- 
move glycerin,  dissolved  in  water,  and  decomposed 
with  a  calculated  amount  of  diluted  sulphuric  acid. 
The  filtrate  is  evaporated  to  the  proper  concentra- 
tion. 

The  sodium  and  other  salts  are  obtained  by  neu- 
tralizing the  acid  with  sodium  carbonate  and  other 
basic  materials,  respectively. 

It  does  not  seem  likely  that  anyone  working  with- 
out experience  in  the  matter  and  with  the  laboratory 
outfit  usually  found  in  a  drug  store  can  compete  eco- 
nomically with  the  large  manufacturers  of  these  salts. 
However,  for  the  sake  of  the  knowledge  to  be  gained 
by  the  experiments,  it  is  well  for  druggists  to  go  into 
these  things  now  and  then. 


Iron  Content  of  Tincture  of  Ferric  Chloride. 

— C.  N.,  Nebraska,  asks  us  to  make  it  clear  how  it  is 
possible  to  obtain  a  tincture  of  ferric  chloride  U.  S. 
P.  (containing  4.58  per  cent,  of  metallic  iron)  by 
"sing  350  mils  (c.c.)  of  the  U.  S.  P.  solution  of  fer- 
ric chloride  to  the  liter  of  finished  tincture.  He  sub- 
mits his  own  calculation  of  the  percentage  of  iron 
contained  in  the  tincture,  which  gives  a  result  of  4.49 
per  cent. 

We  shall  point  out  first  of  all  that  according  to  the 
eighth  decennial  revision  of  the  Pharmacopoeia  the 
specific  gravity  of  solution  of  ferric  chloride  is 
"about  1.315  at  25°  C  and  not  1.29,  the  fig^ure  used 
in  the  calculation  submitted. 

The  percentage  of  metallic  iron  in  the  tincture  can 
be  calculated  as  follows:  The  formula  calls  for  35 
mils  (c.c.)  of  solution  of  ferric  chloride  per  100  mils 
'c.c.)  of  finished  product.  This  would  be  equivalent 
t''  35X1-315  (specific  gravity),  or  46.025  grammes 
of  solution.  The  PharmacopoHa  says  that  solution  of 
ferric  chloride  "should  contain  not  less  than  29  per 
cent,  of  anhydrous  salt  corresponding  to  10  per  cent, 
of  metallic  iron.    Ten  per  cent,  of  46.025  is  4.6025 


the  number  of  grammes  of  iron  per  100  mils  (c.c.) 
of  tincture.  As  the  specific  gravity  of  the  tincture  is 
given  as  "about  1.005,"  100  mils  (c.c.)  would  be 
equivalent  to  100.5  grammes,  and  the  exact  number 
of  grammes  per  hundred,  or  percentage,  calculated  in 
the  usual  manner,  would  then  be  4.58,  as  the  Phar- 
macopoeia states. 

Drug  Names  in  Polish.- M.  A.  L.,  Massachu- 
setts.— Perhaps  the  best  book  for  your  purpose  would 
be  the  Pharmacopoeia  Universalis,  published  in 
Braunschweig  early  in  the  last  century.  It  is  to  be 
found  in  the  pharmacal  libraries  of  this  country. 

The  Chemik  Polski,  12  Rue  Chlodna,  Warsaw,  Po- 
land, published  in  1904  a  booklet  entitled  Slowniczek 
Chemicszny  (Little  Chemical  Dictionary),  giving  the 
names  of  the  principally  used  chemicals,  many  drugs, 
and  their  proximate  principles  in  the  Latin,  German 
and  Polish  languages.  Another  short  compilation  is 
entitled  Slowniczek  Apteczny  ( Little  Drug  Store  Dic- 
tionary). This  compilation  is  of  the  order  of  Ru- 
dolphys'  Directory,  and  gives  the  names  of  drugs  in 
Latin,  German  and  Polish.  Both  these  booklets  may 
be  secured  through  the  Polish  Book  Importing  Com- 
panq,  83  Second  avenue,  New  York. 

For  the  foregoing  information  we  are  indebted  to 
Prof.  I.  V.  Stanley  Stanislaus,  who  keeps  in  touch 
with  Polish  pharmaceutical  literature. 

Meaning  of  aa.  q.s.  ad. —  J-    D.,    Ohio,    writes 

that  he  had  over  thirty  years'  experience  behind  the 
prescription  case,  but  has  not  yet  solved  the  "q.  s." 
problem.  On  the  prescription  printed  below  he  dis- 
pensed a  2-ounce  mixture.  The  physician  said  it 
should  have  been  a  4-ounce  one.  Oiar  correspondent 
asks,  "Which  was  right?" 

IJ  Bismuth,  subnit 3  ij . 

lac.  magnes. 

Liq.  calcis q.s.  ad  5  'J- 

M. 

On  many  different  occasions  we  have  expressed 
our  ideas  on  this  subject,  and  usually  after  each  such 
expression  a  few  correspondents  "take  a  fall"  (or  try 
to)  out  of  us.  (See  the  Circular  for  January,  1912, 
page  21.)  Our  decision  is  that  literally  "aa.  q.s.  ad 
.'ij"  means  enough  of  each  to  make  2  ounces;  that 
is  to  say,  enough  of  the  first-named  drug  to  make  2 
ounces,  and  also  enough  of  the  second-named  drug  to 
make  2  ounces,  which  would  result  in  a  4-ounce  mix- 
ture (less  the  amount  of  space  which  would  be  occu- 
pied by  other  ingredients). 

However,  it  is  not  always  right  to  interpret  direc- 
tions on  prescriptions  literally,  but  rather  according 
to  the  custom  obtaining  among  druggists  and  phy- 
sicians in  the  community  in  which  the  prescription  is 
written  and  filled.     We  believe  that  following  this 
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rule,  most  druggists  would  dispense  a  2-ounce  mix-  Making  Glass  Mirrors.— O.  J.,  Oklahoma. — We 

ture  on  the  prescription  in  question.    It  would  be  im-  reprint  below  a  few  notes  from  former  numbers : 

practicable  in  ordinary  practice  to  ascertain  what  is  Mirror    plates    are    made    by    coating    glass    with    an 

a  sutticient  quantity  of  the  second  liquid  to  make  2  amalgam  of  mercury  and  tin.    A  sheet  of  pure  tin  foil, 

ounces,  and  if  the  quantity  were  ascertained  and  used  slightly  larger  than  the  glass  plate  to  be  "sllvere^."  Is 

the  resulting  mi.xture  would  then  be  neither  a  2-ounce  ^T^  ^^^^^  °P.  *  P«r'«ftly  Plane  stone  Ubie  haylig  a 

n/->.-  o    .  /^..^^^  ^„«      T^   •     u      11              -vi     .1          1  raised  edge,  and  Is  well  cleaned  from  all  dust  and  Impur- 

nor  a  4-ounce  one.     It  is  hardly  possible  that  phy-  ny.    The  foil  must  be  free  from  the  slightest  flaw  or  crack. 

Sicians  should  expect  the  directions  to  be  taken  lit-  The  tin  is  next  covered  uniformly  to  the  depth  of  one- 

erally  to  this  extent,  and  we  believe  few  of  them  ex-  eighth  of  an  inch  with  mercury,  preference  being  given  by 

pect  them  to  be  understood  other  than  as  they  were  ^"""^  ]"  ">*'  containing  a  small  proportion  of  tin  from 

nnrl^TstrviH  K,    T    n                   "i   >-     i     i.  oa  iiicj-   wcic  a  previous  operation.    The  glass  plate,  freed  from  all  dust 

T»r           •  ^u        1              •  *"■  ^'■^ase,  and  repollshed  If  necessary,  is  then  carefully 

We  notice  that  the  aa.  is  omitted  from  this  pre-  slid  over  the  mercury.    Skill  and  experience  Is  necessary 

scription.     Perhaps  we  are  wrong  in  assuming  that  bere,  in  order  that  all  air  bubbles  may  be  excluded,  and 

the  Dhvsician  intended  it    or    a«  thpv  sav  I'n  <sr-hnr,}  ®^'^"  ^^^  ^^*-  workmen  are  not  every  time  successful.    If 

fV^L   ;/ -1    .'?.J  1       ,     ^  .- '    /;     1      7    ^                  ,  '  tl»ere  is  a  single  bubble  or  scratch  the  operation  has  to  be 

tnat   It   is     understood.       Maybe   it   was   purposely  repeated  and  the  tin  foil  is  lost— not  a  small  expense  when 

omitted.     If  so,  then   the  prescriber  would   have  a  large  sizes  are  used.     When  this  step  has  been  accom- 

better    basis    for   his    contention.      But,    then     what  pUshed  satisfactorily  the  remainder  is  comparatively  easy, 

would  thr»  Hkrwnspr  An  with  tho  miii^  ^f  ry,^L^^<.:^  ■>  "^^^  ?\aLSS  plate  is  loaded  with  heavy  weights  to  press  out 

wvv.^  tne  aispenser  do  vyith  the  milk  of  magnesia?  t^e  excess  of  mercury,  which  is  collected  and  used  again. 

Without  the  aa.  this  would  not  be  included  at  all  in  After  twenty-four  hours  the  mirror  is  lifted  from  the  table 

the  quantities  called  for  by  the  prescription.  ''nd  placed  one  edge  against  a  wall,  where  it  Is  left  to 

If  we  were  filling  the  prescription  and  had  no  in-  ^"^^^^  ^^"• 

timation  of  the  intent  of  the  physician  other  than  as  If  mirrors  coated  with  amalgam  become  damaged 

expressed  by  him  in  his  writing,  we  should  assume  they  may  sometimes  be  successfully  repaired  by  one 

that  he  meant  a  mixture  of  equal  parts  of  milk  of  of  the  following  processes: 

magnesia  and  lime  water,  enough  to  make  2  ounces.  i^ 

But  why  should  a  physician,  a  man  upon  whose  m  tu  .,  *<-«  .  *i,  ,  u  uv. 
'Lx,r-\n^^  ...X^-^  ^ff«.„  a^JI^^'a  ..u  it  f  1  X.  ■  Clean  the  bare  portion  of  the  glass  by  rubbing  It  gently 
written  word  often  depends  the  life  of  a  human  being,  with  fine  cotton,  taking  care  to  remove  any  trace  of  dust 
leave  it  to  a  pharmacist  to  guess  what  he  intended  to  and  grit.  If  this  cleaning  be  not  done  very  carefully  de- 
write  ?  Why  should  not  the  physician  write  what  he  ^^'^*^  ^'"  appear  around  the  place  repaired, 
means  in  such  a  way  as  to  elirninate  all  doubt  a«  to  ^"'^  ^^^  P"'"*^  °^  *  penknife  cut  upon  the  back  of  an- 
his  mpanino-?  cximinate  au  aouDt  as  to  ^t^g^  looking-glass  around  -a  portion  of  the  silvering  of 
nis  meaning.  ^^^  required  form,  but  a  little  larger.     Upon  it  place  a 

small  drop  of  mercury;  a  drop  the  size  of  a  pin's  head  will 

Soldering  Aluminum  —  N      A       New     VnrW ^  suiBcient  tor  a  surface  equal  to  the  size  of  the  nail.    The 

Ai,,^-                          ,         ,j       J '.      ,■'     ^^'^^      xurK.  mercury  spreads  immediately,  penetrates  the  amalgam  to 

Aluminum  can  not  be  soldered  in  the  customary  way.  where  it  was  cut  with  the  knife,  and  the  required  piece 

To  join  pieces  of  it  the  treatment  must  be  similar  to  may  now  be  lifted  and  removed  to  the  place  to  be  repaired, 

brazing.    A  special  aluminum  solder  is  made  as  fol-  "^^'^  '^  ^^^  °^°^^  difficult  part  of  the  operation.    Then 

jQ^yg .  press  lightly  the  renewed  portion  with  cotton;  it  hardens 

almost  immediately,  and  the  glass  presents  the  same  ap- 

Tin 2  pounds.  pearance. 

Spelter  8  ounces  "' 

Aluminum                                                         t   nn    re  Pour  upon  a  sheet  of  tinfoil  about  3  drams  of  quicksilver 

pv        ,          .' ounce.  j^(j  i^jjg  square  foot  of  foil.     Rub  smartly  with  a  piece  of 

rnospnor  tin    I   ounce.  buckskin  until  the  foil  becomes  brilliant.     Lay  the  glass 

Put  the  spelter  and  aluminum   in  a  crucible  and  """^  *f^*  *^''^^'  ^^u®  downward;  place  the  foil  upon  the 

mcAi  -^r^A  ,.,u„«  ^^\UA  ..AA  ^1     i-         J    .•         II    %r.,  damaged  portion  of  the  glass;  lay  a  sheet  of  paper  over  the 

melt  and  when  melfed  add  the  tin  and  stir  well.    Then  fou,  and  place  upon  it  a  block  of  wood  or  piece  of  marble 

pull  the  crucible  from  the  fire  and  add  the  phosphor  with  a  perfectly  flat  surface;  put  upon  it  sufficient  weights 

tin  and  pour  into  thin  strips      It  is  then  ready  to  use  *-°  Press  it  down  tight;  let  it  remain  in  this  position  a  few 

The  melting  point  of  this  solder  is  so  low  that  it  can  "°"'''-    '^^^  ^°"  '''"  ^^  *''*"  adherent.to  the  glass. 

be  used  on  sheet  aluminum  as  well  as  on  any  of  the  There  is  a  further  note  on  a  phase  of  this  subject 

alloys  of  zinc  and  aluminum.     To  solder  the  alumi-  below. 

num.  first  scrape  free  from  dirt  the  edges  or  surface  

of  the  pieces,  then  heat  with  a  torch  or  blow  pipe,  Rochelle  Salt   in   Mirror  Coating.— S.   A.   L., 

holding  the  stick  of  solder  close  to  the  flame,  so  that  New  York,  wants  the  formula  for  making  a  mirror 

some  of  the  solder  will  be  melted  on  to  the  edges  or  back  in  which  the  use  of  Rochelle  salt  is  directed, 

surface  of  each  piece.     This   solder  will  not   flow  Of  such  formulas  there  is  no  dearth,  but  as  they  call 

evenly  over  the  surface  like  ordinary  soft  solder,  but  for  ammonia  and  silver,  which  have  been  known  to 

will  be  in  a  plastic  state,  and  will  cling  together  in  form  a  highly-explosive  mixture,  we  have  considered 

lumps  on  the  surface  of  the  work.    Now,  while  it  is  "safety  first"  and  declined  to  print  them, 

hot,  take  a  steel  scraper  and  scrape  thoroughly  the  We  hardly  think  the  subject  is  of  sufficient  pharma- 

edge  or  surface  of  each  piece.     It  will  be  found  on  ceutical  interest  to  justify  us  in  giving  more  space  to 

wiping  off  the  excess  of  solder,  that  the  surface  is  it  here,  but  those  who  wish  to  go  into  it  further  are 

perfectly  "tinned."    Then  clamp  the  pieces  together  referred  to  the  Scientific  American  Cyclopedia  of  For- 

and  heat  them  hot  enough  to  flow  the  solder  with  mulas,  in  which  have  been  gathered  together  and 

which  the  edges  have  been  "tinned,"  and  w^hen  hot  printed  seemingly  everything  about  making  mirrors 

screw  up  on  the  clamps  until  a  tight  joint  is  made  and  that  its  compilers  could  lay  hands  on,  including  sev- 

then  let  the  metal  cool.    When  cool  the  edges  may  be  eral  of  the  potentially  dangerous  formulas, 

ground  or  filed  down  to  a  finish  so  that  it  will  be  al-  Additional  notes  on  this  subject,  with  a  few  for- 

most  impossible  to  tell  where  the  piece  was  mended.  mulas,  appear  in  the  note  above. 
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Liquid  Metal  Polish.—  ^1.  B.,  New  York.— We 
have  not  been  let  into  the  secret  of  the  composition  of 
the  proprietary  metal  polish  you  name.  If  you  want 
to  experiment  in  making  a  liquid  metal  polish — one 
that  will  not  be  an  imitation  of  a  polish  popularized 
by  some  other  manufacturer,  but  rather  one  that  you 
may  popularize  by  your  own  efforts — we  suggest 
that  you  look  back  over  the  recent  issues  of  the  Cir- 
cular and  select  a  formula  which  appeals  to  you,  and 
improve  it  as  your  experience  in  and  knowledge  of 
such  matters  may  dictate.  As  a  starter  you  might 
study  the  formula  appearing  in  the  issue  for  last  No- 
vember, page  743-  And  here  is  another,  clipped  from 
a  page  of  them  reprinted  from  the  Circular  in  our 
new  Formula  Book : 

Putty-powder    6  ounces. 

Kieselguhr   lo  ounces. 

Powdered  pumice 2  ounces. 

Indian  red  lo  ounces. 

Emery  flour i  ounce. 

Rottenstone  1V2  ounces. 

Alcohol 30  ounces. 

Oil  of  turpentine 20  ounces. 

Kerosene    100  ounces. 

Ammonia  water 20  ounces. 

Oil  of  citronella 5^  ounce. 

Mix  the  powders  thoroughly  and  add  gradually  the 
liquids  in  the  order  given. 


Household  Liniment. — H.  S.,  Pennsylvania. — 
We  do  not  know  the  composition  of  the  proprietary 
liniment  you  name. 

If  you  desire  to  put  up  a  liniment  of  your  own  you 
might  experiment  with  this  formula — 

Capsicum i  ounce. 

Oil  of  sassafras i  dram. 

Oil  of  mirbane 2  drams. 

Chloroform   1  ounce. 

Camphor i  ounce. 

Oil  of  turpentine i  pint. 

Cottonseed  oil i  pint. 

Crude  petroleum 2  pints. 

Other  liniment  formulas  in  large  numbers  and  wide 
variety  are  given  in  our  new  Formula  Book. 


Soap  for  Shampooing  Purposes. — D.  V.,  New 

York,  writes  that  he  needs  a  formula  which  he  can 
not  find,  so  asks  us  for  help.  We  can  not  find  it, 
either,  so  pass  it  along  to  our  friends  with  the  request 
that  they  come  to  our  rescue.  The  formula  desired  is 
for  a  solid,  nearly  white  soap  that  (a)  is  transparent, 
(b)  is  the  best  for  shampooing  the  hair,  (c)  should 
positively  remove  dandruff,  (d)  should  act  as  a  tonic 
to  the  scalp  and  roots  of  the  hair,  thus  preventing  the 
hair  from  falling  out,  (e)  should  be  neutral,  contain- 
ing as  little  free  caustic  soda  as  possible  and  still  pro- 
duce a  good  lather. 

Such  a  formula  as  is  requested  would  be  indeed 
most  valuable,  and  we  doubt  whether  its  lucky  pos- 
sessor would  part  with  it  or  share  it  with  others — 
that  is,  not  until  he  had  made  his  fortune  and  retired, 
even  if  then.  We  do  not  think  such  a  soap  has  ever 
been  made.  Of  soaps  for  shampoos  there  is  no 
dearth,  but  the  best  of  them,  we  think,  would  be  a  dis- 
appointment to  the  man  who  has  started  out  to  secure 


one  with  all  the  points  of  excellence  specified  by  our 
querist.  Many  formulas  for  shampooing  soaps  appear 
in  recent  volumes  of  the  Circular,  and  a  choice  col- 
lection of  these  is  given  in  the  new  Formula  Book  we 
have  recently  published. 

We  are  sorry  to  disappoint  our  good  friend  D.  V., 
but  to  do  so,  in  this  instance  seems  unavoidable.  We 
hope  the  fraternity  will  consider  this  confession  as  an 
SOS  and  will  rally  to  our  assistance. 


Book  on  Making  Flavoring  Extracts. — "Ice 
Cream,"  Mississippi. — In  the  Circular  for  1914,  be- 
ginning in  the  January  issue  and  continuing  through 
April,  appears  a  series  of  articles  on  "Making  and 
Selling  Flavoring  Extracts,"  by  H.  C.  Bradford,  a 
man  who  has  specialized  on  that  subject.  These  arti- 
cles are  full  of  formulas  and  practical  suggestions 
and  should  be  in  the  hands  of  every  manufacturer 
and  seller  of  the  line  of  goods  to  which  they  are  de- 
voted. Many  other  articles,  short  notes,  formulas 
and  practical  advice  on  the  subject  appear  in  other  is- 
sues of  the  Circular. 

The  gist  of  Mr.  Bradford's  article,  with  formulas, 
and  the  pick  of  the  other  contributions  and  notes 
on  flavoring  extracts  which  are  given  in  the  Circular 
are  now  offered  in  handy  shape  in  our  Formula  Book, 
just  published.  Incidentally  it  may  here  be  stated  that 
flavoring  extracts  constitute  only  a  portion  of  the  con- 
tents of  our  new  book,  formulas  from  the  Circular 
for  hundreds  of  other  kinds  of  preparations,  being 
among  its  contents.  Paid  up  subscribers  only  of  the 
Circular  may  obtain  this  book  (of  about  250  closely 
printed  pages,  bound  in  cloth),  for  a  price  that  barely 
covers  the  cost  of  production,  namely,  50  cents. 


Sweeping  Powder. —  H.  K.,  New  York. — Many 
notes  on  this  subject,  with  formulas,  appear  in  pre- 
vious issues  of  the  Circular.  By  turning  to  our 
new  Formula  Book  we  find  that  these  have  been  sum- 
marized in  a  note  which  reads  as  follows: 

The  powder  is  hardwood  sawdust,  treated  with  some 
liquid  petroleum  preparation  or  crude  oil,  and  colored 
with  an  anllin  dye.  Sometimes  cresol  solution  Is  used 
on  the  powder.  For  home  use,  ordinary  sawdust,  moist- 
ened with  water,  is  about  as  efficacious  as  anything  else 
In  this  line.  A  sweeping  brush  made  of  bristles  raises 
less  dust  than  an  ordinary  broom. 

While  not  so  efficacious  as  the  preparations  containing 
oil,  the  following  mixture  will  be  found  suitable  for 
most  uses: 

Moderately  coarse  salt 8  ounces. 

Calcium  chloride  1  ounce. 

Sea  salt   5  pounds. 

Bran,  to  make 15  pounds. 

The  following  is  perhaps  the  safest  of  the  oil-contain- 
ing mixtures: 

Heavy  paraffin  oil 12  pounds. 

Portland  cement   88  pounds. 

Mix  thoroughly  until  the  mass  first  formed  breaks  up 
into  a  granular  powder. 


Tooth  Preparation. — K.  P.,  New  York. — We  are 
unacquainted  with  the  formula  you  request,  but  there 
are  many  formulas  for  pastes,  powders,  soaps, 
washes,  etc.,  for  teeth  in  former  volumes  of  the  Cir- 
cular. The  best  of  these  have  been  assembled, 
along  with  many  other  kinds  of  formulas  from  the 
same  source,  and  are  now  offered  in  book  form  at  a 
nominal  price  to  paid-up  Circular  subscribers. 
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To  Make  a  Clear  Bay  Rum. —  E.  E  F.,  Penn- 
sylvania, favors  us  with  the  following  directions  for 
preparing  a  clear  bay  rum : 

To  make  (about)  1  gallon — To  the  oils,  add  4Vi  pints 
of  alcohol,  put  in  a  stone  Jug  or  crock,  adding  three  or 
four  bay  leaves,  ^  ounce  of  magnesium  carbonate  and  2 
ounces  of  fuller's  earth.  Stir  well  and  add,  in  one  por- 
tion, V4  gallon  of  bailino  water.  Cork  and  shake  occa- 
sionally while  cooling,  which  should  be  slow.  When  cold 
put  it  in  the  ice  box  and  bring  the  temperature  to  32°  F. 
or  lower.  Shake  and  filter  while  cold,  taking  care  to  keep 
the  filtering  fluid  cold.  The  product  is  bright  and  clear 
and  will  stay  so. 

We  thank  our  good  friend,  who  prefers  for  us  to 
use  his  initials  instead  of  his  full  name,  and  trust 
that  he  will  favor  us 'with  similar  notes  from  time  to 
time,  and  that  his  example  will  prove  an  incentive  to 
other  readers — proprietors  or  clerks — to  do  likewise. 

In  this  connection  we  call  attention  to  a  discussion 
of  the  use  of  magnesium  carbonate  as  a  clarifier  of 
bay  rum  which  ran  in  the  Circular  during  the  latter 
part  of  1910,  and  early  in  191 1.  In  this  discussion 
the  leader  of  the  pros  was  F.  O.  Collins,  New  York, 
and  the  chief  anti  was  John  J.  Davies,  Pennsylvania. 
The  gist  of  the  matter  is  given  in  our  new  Formula 
Book,  pages  119  and  120,  together  with  other  notes 
on  the  subject,  and  some  formulas  for  bay  rum,  which 
we  believe  to  be  especially  good.  On  page  214  of 
the  same  book  is  a  drawing  of  and  instructions  for 
making  a  simple  apparatus  for  very  cold  filtration. 


Ox-Marrow  Pomade. —  O.  D.  C,  South  Caro- 
lina.— Some  time  ago  when  this  subject  was  men- 
tioned in  the  Circular,  a  reader  oflfered  this  formula : 

"Take  any  quantity  of  marrow  (fresh)  and  wash  it 
thoroughly  in  cold  water.  Then  place  it  in  clean  wa- 
ter and  boil,  thus  rendering  the  marrow.  Then  let  it 
stand  to  cool,  and  when  cold,  skim  oS  the  supernatant 
marrow,  and  mix  it  with  an  equal  quantity  of  pure, 
fresh  lard.    Scent  to  suit." 

The  formula  below,  from  which  the  ox-marrow  is 
conspicuously  absent,  had  some  vogue  before  the  anti- 
lying-on-the-label-of-food-and-drugs  law  went  into 
effect: 

Castor  oil 16  ounces. 

Petrolatum 4  ounces. 

Yellow  wax 4  ounces. 

Rosin I  ounce. 

Benzoic  acid  20  grains. 

Oil  of  lemon 2  drams. 

Oil  of  bergamot i  dram. 

Melt  the  rosin  and  yellow  wax  together,  add  the 
petrolatum  and  strain  into  a  vessel  containing  the  cas- 
tor oil,  benzoic  acid  and  perfume.    Stir  until  it  is  cold. 

Both  these  formulas,  with  a  copy  of  the  letter  from 
the  reader  in  which  the  first  one  is  embraced,  together 
with  several  others  of  a  somewhat  similar  nature,  are 
given  in  our  new  Formula  Book. 


Concentrated  Cough  Syrup. — L.  K.  G.,  Indi- 
ana.— It  is  contrary  to  the  often-expressed  policy  of 
the  Circular  to  encourage  the  prescribing  by  drug- 
gists of  remedies  for  such  serious  diseases  as  often 
first  manifest  themselves  to  laymen  through  coughs. 
•  We  undertand  that  the  preparation  you  name  con- 
tains tar,  glycerin,  chloroform  and  alcohol. 


Roche's  Embrocation.—  H.    G.,    New    Yorlc — 

This  celebrated  specialty  is  the  subject  of  letters  pat- 
ent granted  May  23d,  1803,  and  was  prepared  thus: 

Take 

Oil   of   elder 1  gallon.. 

Bed    rose   leaves 2  ounces. 

Chamomile  flowers    2  ounces. 

Oil  of  caraway 3  ounces. 

Oil  of  rosemary 1^  ounce. 

Powder  of  cochineal 6  grains. 

Alkanet  root 2  ounces. 

Which  several  articles  or  ingredients  must  be  put  In 
an  earthen  or  other  vessel  and  simmered  over  a  slow  flre 
for  the  space  or  time  of  twenty-four  hours,  and  then 
pressed  and  strained  through  a  sieve  of  fine  hair  or  linen, 
and  the  liquid  produced  therefrom  will  be  fit  lor  use. 

A  quantity  suited  to  the  age  of  the  patient,  says 
Pharmaceutical  Formulas,  to  which  publication  we 
are  indebted  for  the  foregoing  information,  is  to  be 
rubbed  into  the  pit  of  the  stomach  the  last  thing  be- 
fore going  to  bed,  and  the  stomach  is  to  be  covered 
with  a  piece  of  fine  flannel  to  be  worn  all  night  and 
exchanged  for  another  piece  by  day.  Quantity — Un- 
der six  months,  5^  teaspoonful ;  six  to  twelve  months, 
34  teaspoonful;  one  lo  two  years,  i  teaspoonful; 
above  two  years,  ij^  teaspoon ful s ;  for  an  adult,  2 
teaspoonfuls.    The  traditional  imitation  is : 

Oil  of  amber yi  ounce. 

Oil  of  cloves y2  ounce. 

Olive  oil I  ounce. 

Both  of  which  formulas,  with  another,  are  given  in 
the  Circular  for  August,  1914,  page  472. 


British  Exposures  of  Nostrums. — L.  S.  H.,  New 

York. — The  book  you  have  in  mind  is  Secret  Reme- 
dies, What  They  Cost  and  What  They  Contain, 
based  on  analyses  made  by  the  British  Medical  As- 
sociation. The  price  of  the  book,  delivered,  is  30 
cents.  The  address  of  the  association  is  429  Strand, 
W.  C,  London,  England.  Perhaps  some  wholesale 
and  importing  book  or  drug  house  would  secure  the 
book  for  you:  McKesson  &  Robbins,  New  York, 
handle  a  number  of  British  books. 

The  American  Medical  Association,  535  Dearborn 
avenue,  Chicago,  publishes  a  similar  and  larger 
work,  entitled  Nostrums  and  Quackery,  which  it  sells 
for  $1.  This  book  makes  really  "rich"  reading  and 
is  well  worth  the  price  asked  for  it  to  any  druggist. 


Roach  Powder. — P.  D.,  Massachusetts. — We  do 
not  know  the  composition  of  the  powder  you  send. 
We  suppose  you  could  have  an  analysis  of  it  made  by 
a  chemist  for  a  moderate  fee — say  $10  to  $25.  We 
have  printed  many  formulas  for  roach  powders,  one 
of  them  being  reprinted  below — 

Silex 22  parts. 

Sodium  fluoride 40  parts. 

Sodium  chloride   10  parts. 

Sodium  carbonate,  dried 5  parts. 

.    Sodium  sulphate   10  parts. 


Liquid  Fire  Extinguisher. — B.  W.  H.,  Pennsyl- 
vania.— We  do  not  know  the  composition  of  the  pro- 
prietary fire  extinguisher  you  name.  A  note  in  which 
the  use  of  carbon  tetrachloride  as  a  fire  extinguisher 
is  enlarged  upon  appears  in  the  Circular  for  last 
November,  page  736. 


January  1916 


THE  DRUGGISTS  CIRCULAR 


27 


A  Bunch  of  Queries. —  "Rex,"  New  York,  sub- 
mits a  number  of  queries  which  we  shall  endeavor  to 
answer  in  the  order  in  which  he  places  them : 

New  York  City's  Formula  Divulging  Ordinance. 

He  first  asks  whether  the  quantities  of  the  ingredi- 
ents of  "patent"  medicines  must  be  marked  on  the 
package  before  these  remedies  may  be  sold.  Accord- 
ing to  the  ordinance  which  governs  the  sale  of  pro- 
prietary medicines  in  this  city,  dating  from  January 
1st,  but  has  no  effect  outside  of  the  city,  "the  names 
in  English  (not  quantities)  of  ingredients  to  which 
the  therapeutic  effects  claimed  are  attributed,  and  the 
names  in  English  (not  quantities)  of  all  other  ingre- 
dients except  such  as  are  physiologically  inactive," 
must  either  be  stated  on  the  label  of  proprietary 
preparations  or  must  be  filed  with  the  health  depart- 
ment of  this  city. 

United  States  Liquor  Dealers'  Tax. 
'  Our  querist  wants  to  know  whether  a  druggist 
must  pay  the  federal  liquor  dealers'  tax  of  $25  in 
order  that  he  may  fill  physicians'  prescriptions  in 
which  whisky,  with  other  medicinal  articles,  is  pre- 
scribed. 

He  must. 

Selling  Excepted  Narcotics  to  Children. 

There  is  no  provision  in  the  Harrison  law  which 
refers  to  the  age  of  persons  to  whom  drugs  and  medi- 
cines may  be  sold  or  delivered.  The  pharmacist 
should  exercise  his  own  judgment  in  determining 
whether  or  not  the  person  presenting  a  p'escription 
or  asking  for  preparations  containing  exempted  quan- 
tities of  narcotics  is  entitled  to  receive  them  and  will 
use  them  legitimately.  In  this  State,  where  the  Boy- 
Ian  law  is  in  force,  it  is  unlawful  to  sell,  offer  for  sale, 
give  away  or  dispense  any  narcotic,  drug  or  prepara- 
tion thereof  in  any  quantity  to  children  under  sixteen 
years  of  age. 

Chloretone  Under  the  Harrison  Law. 

Chloretone  is  not  one  of  the  drugs  coming  under 
the  restrictions  of  the  Harrison  law. 


Bagrow's  Salvarsan  Suppositories. — G.   H.   I., 

North  Carolina,  writes: 

To-day  a  physician  requested  information  as  to  Dr.  Va- 
Grov'g  or  Dr.  V.  A.  Grov's  method  o£  giving  salvarsan.  We 
are  unable  to  furnish  him  with  this  information,  but  told 
him  that  our  friend.  The  Dkuuoists  Cibcui,ak,  could  help 
us.  Will  you  kindly  give  us  the  benefit  of  any  information 
}ou  may  have  on  the  subject?  The  physician  mentioned 
that  it  is  given  in  form  of  suppository. 

We  suspect  that  what  the  physician  had  in  mind 
was  an  abstract  which  appeared  in  some  of  the  Amer- 
ican medical  journals  a  couple  of  years  or  so  ago,  of 
an  article  of  Dr.  Bagrow,  which  was  published  in 
Semaine  mcdicale.  According  to  this  article,  the 
author,  recognizing  the  contraindications  to  intra- 
venous administration  of  salvarsan  which  sometimes 
exist,  endeavored  to  get  over  the  difficulty  by  giving 
the  drug  in  the  form  of  suppositories.  Oil  emul- 
sions of  salvarsan  were  first  tried,  but  it  was  soon 
found  that  suppositories  of  cacao  butter  containing 
0.1  gramme  of  the  drug  were  more  satisfactory.  A 
suppository  was  introduced  about  5  or  6  p.  m.,  and 
by  the  next  morning  it  was  found  to  be  completely 
absorbed.  Any  slight  local  irritation  which  might  be 
set  up  usually  subsided  in  two  or  three  hours:  the 


addition  of  a  small  amount  of  cocaine  to  the  supposi- 
tory prevented  such  irritation.  A  constitutional  reac- 
tion usually  followed  in  the  course  ot  two  or  three 
days,  consisting  of  nausea  and  lassitude,  with  some 
rise  of  temperature,  which  soon  passed  off.  The  com- 
plete absorption  of  the  drug  by  the  bowel  was  shown 
by  the  fact  that  it  could  not  be  recovered  from  the 
stools.  The  author  suggested  that  one  suppository 
containing  o.i  gramme  of  salvarsan  be  given  each 
week  for  six  weeks  so  that  the  total  amount  absorbed 
per  rectum  would  be  0.6  gramme. 


Quinine  with  Acetyl-Salicylic  Acid.  — D.  L.  A., 

New  Jersey. — Quinine  is  incompatible  with  several 
organic  acids,  a  poison,  quinotoxin,  being  formed  un- 
der certain  conditions  when  they  remain  together. 
Prof.  Wilbur  L.  Scoville  has  studied  this  subject  and 
reported  some  of  his  findings  in  a  paper  read  before 
the  Detroit  branch  of  the  American  Pharmaceutical 
-Association  and  printed  in  the  Journal  of  the  associa- 
tion for  last  May,  page  590.  In  this  paper  mention  is 
made  of  the  decomposition  of  a  mixture  of  quinine 
sulphate  and  aspirin. 

In  Detroit  a  death  is  reported  as  having  been 
caused,  supposedly,  by  the  taking  of  quinine  and 
aspirin.  In  commenting  on  this  case  the  Bulletin  of 
Pharmacy  well  says :  "If  the  quinine  and  aspirin  com- 
bination was  the  cause  of  death  in  this  instance,  and 
it  appears  quite  likely  that  it  was,  druggists  should  be 
on  their  guard  against  dispensing  such  mixtures.  As 
both  quinine  and  aspirin  are  popular  home  remedies 
they  should  also  advise  customers  not.  to  take  the  two 
in  conjunction." 

Even  when  death  is  not  caused  by  the  mixture,  rash 
and  other  distressing  symptoms  have  frequently  fol- 
lowed the  taking  of  the  two  common  drugs  at  the 
same  time. 


Nature,  Uses  and  Action  of  Formates — F.  W., 

Nevada. — The  action  of  formic  acid  resembles  that  of 
acetic  acid,  but  the  substance  is  more  volatile,  more 
irritant  and  more  antiseptic  tlian  acetic  acid.  Formic 
acid  and  its  salts  are  much  more  resistant  to  oxida- 
tion in  the  body  than  acetic  acid  and  the  acetates,  and 
the  formates  are  therefore  excreted  to  a  larger  ex- 
tent in  the  urine.  They  have  an  irritant  action  on  the 
kidneys  and  urinary  tract,  and  are  diuretic.  Large 
doses  may  cause  methemoglobinemia,  but  the  toxicity 
has  been  assumed  to  be  rather  low.  However,  that 
there  may  be  dangers  in  the  use  of  formates  which 
are  not  generally  considered  will  appear  from  what 
follows.  When  the  study  of  poisoning  by  wood  al- 
cohol was  first  taken  up  it  was  pointed  out  that  the 
alcohol  was  in  part  oxidized  to  formic  acid  in  the 
body,  and  that  the  acid  so  produced  might  be  the  im- 
mediate cause  of  the  poisoning,  including  destruction 
of  the  eye  sight.  It  may  be  noted  that  formaldehyde 
may  be  expected  to  yield  the  same  acid,  it  being  an 
intermediate,  product  in  the  oxidation  process.  As- 
suming that  formic  acid  is  liberated  from  the  for- 
mates, it  is  quite  conceivable  that  it  may  give  rise  to 
symptoms  of  acid  poisoning  precisely  like  those  from 
some  other  organic  acids,  notably  beta-oxybutric 
acid.  See  Journ.  Am.  Med.  Asso.,  October  2Sth, 
1913.)  From  all  of  which  we  may  reasonably  con- 
clude that  formates  may  have  some  part  in  producing 


28 


Tin;    i)RUGGISTS  CIRCULAR 


January  1916 


the  effects  occurring  in  wood  alcohol  poisoning,  and, 
manifestly,  great  caution  should  be  exercised  in  the 
use  of  anything  that  might  cause  even  the  slightest 
impairment  of  vision.  Slight  changes  in  that  respect 
which  might  be  caused  by  medicine  might  easily  be 
overlooked  or  ascribed  to  some  other  cause. 

In  the  light  of  recent  investigations  it  would 
seem  that  formic  acid  and  the  formates  have  no 
eflfect  on  the  general  circulation  or  on  the  motor 
system,  as  has  been  claimed  by  French  physicians; 
and  while  these  drugs  have  been  lauded  in  a  variety 
of  diseases  there  appears  to  be  no  good  evidence  that 
their  internal  use  produces  any  material  benefits  other 
than  psychic. 

The  main  salt  of  formic  acid  employed  therapeu- 
tically is  sodium  formate.  This,  as  stated  in  Modern 
Materia  Medica,  has  the  formula :  NaCHOjHjO.  It 
occurs  either  as  a  white  crystalline  powder  or  as  small 
colorless,  slightly  deliquescent  crystals,  soluble  in 
water  as  well  as  in  glycerin.  It  was  first  used  in  med- 
icine as  an  antiseptic  and  antitubercular,  injected  sub- 
cutaneously  in  doses  of  0.15  to  3  grammes  every 
seven  to  ten  days.  Later  it  was  employed  internally  in 

Eneumonia  in  doses  of  1.25  to  4  grammes  every  two 
ours,  combined  with  infusion  of  adonis  vemalis. 
Still  later  it  came  into  use,  particularly  among  French 
practitioners,  as  a  muscle  tonic  and  invigorator.  Dr. 
Jacqueau  (Lyon  Med.)  used  local  instillations  of  so- 
dium formate  for  ocular  fatigue  due  to  defective  ac- 
commodation. In  most  cases  a  certam  amount  of  re- 
lief was  obtained.  The  drug  acted  more  upon  the 
motor  muscles  than  upon  the  ciliary  muscles,  and  he 
concludes  that  the  drug  augments  the  power  of  the 
intrinsic  muscles  of  the  eye  and  retards  visual  fatigue. 
Dr.  Convers  (Annal  Medico-psychol)  gives  a  very 
guarded  opinion  about  the  efficacy  of  sodium  formate 
in  mental  conditions.  He  gave  as  much  as  45 
grammes  to  thirty  patients  every  day  for  over  a 
month,  and  found  in  many  cases  an  increase  in  appe- 
tite and  improvement  in  digestion,  but  he  is  doubtful 
whether  it  has  any  direct  influence  upon  the  mental 
state,  though  it  has  a  beneficial  action  on  the  general 
condition. 

Sodium  formate  does  not  appear  to  have  met  with 
much  favor  from  the  American  medical  profession, 
judging  by  the  absence  of  clinical  reports  in  current 
literature. 

As  for  calcium  formate,  this  has  the  formula 
Ca(CH02)j  and  occurs  as  a  white  crystalline  powder 
or  as  colorless  crystals  soluble  in  water.  Its  action 
and  dosage  are  the  same  as  those  of  sodium  formate. 


Permanent    Removal    of    Hair. — W.    R.    T., 

Pennsylvania. — So  far  as  we  know  the  only  way  to 
prevent  the  growth  of  hair  on  the  face  is  by  destroy- 
ing the  formation  of  the  follicle  from  which  each  hair 
grows.  This  may  be  done  by  an  electric  needle,  but 
the  process  is  necessarily  slow,  as  each  follicle  has  to 
be  treated  separately. 

Chemical  depilatories  have,  usually,  we  believe, 
proved  worse  than  useless,  as  they  have  an  effect 
somewhat  similar  to  that  produced  by  shaving. 

Dark  hairs  being  more  conspicuous  than  light,  some 
women  have  resorted  to  bleaching  as  a  means  of  rid- 
ding themselves  of  the  disfigurement  due  to  hair  on 
their  faces.  Solution  of  hydrogen  dioxide  is  used  as 
the  bleaching  agent. 


Arrangement  of  a  Drug  Store. — R.  VV.,  Califor- 
nia, writes  us  as  follows : 

Would  you  be  kind  enough  to  help  roe  with  your  idea  aa 
to  how  to  arrange  a  drug  store  that  is  20  feet  wide,  50  feet 
deep,  and  has  a  20-foot  ceiling.  One  entrance  ig  on  the 
main  thoroughfare,  the  other  through  a  hotel  lobby.  The 
entire  front  is  a  show  window,  as  is  30  feet  on  the  side 
street.  I  do  not  have  a  soda  fountain  or  a  cigar  case,  but 
handle  a  big  line  of  cameras,  stationery  and  magazines, 
and  do  a  big  prescription  business.  I  am  at  a  loss  to  know 
how  to  best  arrange  the  interior  of  the  building.    I  have 
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Floor   Plan   of   Store,    Dotted  Lines  Representing 
Windows. 

talked  to  several  people,  and  a  traveling  salesman  sug- 
geeted  that  I  write  to  The  Dbuogists  Circuiar,  thinking 
you  could  give  me  the  best  idea. 

A  diagram  of  the  floor  plan  of  the  store  is  repro- 
duced herewith,  and  we  invite  suggestions  from  our 
readers.  Incidentally,  our  correspondent  does  not  say 
anything  about  a  stock  room  or  laboratory.  Whether 
these  are  to  be  provided  for  in  the  body  of  the  store 
or  elsewhere  we  are  not  informed.  But,  anyhow,  we 
should  like  to  hear  from  our  readers  on  the  subject. 


Lard  Hand  Lotion  Problem. — C.  E.,  Colorado, 
makes  a  hand  lotion  containing  i  ounce  of  white  cas- 
tile  soap.  2  ounces  of  benzoinated  lard,  4  ounces  of 
glycerin,  16  ounces  of  rose  water,  and  i  dram  of  oil 
of  bitter  almond.  He  finds  that  the  product  separates 
on  standing,  so  turns  to  us  for  suggestions  as  to  im- 
provements in  the  recipe. 

One  way  out  of  the  difficulty  would  be  to  add  suf- 
ficient alkali  to  saponify  the  lard.  One  dram  of  po- 
tassium hydroxide  should  be  enough  to  do  this.  This 
would,  however,  probably  impair  the  value  of  the 
lotion,  which  depends,  to  a  large  extent,  on  the  lard. 
Partial  saponification  may  improve  the  keeping  qual- 
ity of  the  product,  prevent  a  marked  separation  and 
yet  permit  the  retention  of  enough  lard,  as  such,  to 
make  the  lotion  valuable. 

Perhaps  the  use  of  a  mechanical  stirring  appara- 
tus like  the  egg  beaters  found  on  the  market,  and  a 
careful  regulation  of  the  temperature  of  the  aqueous 
solution  to  correspond  to  that  of  the  melted  lard,  at 
the  time  of  mixing,  would  improve  the  preparation. 
It  seems  to  be  a  case  of  experimenting  until  the  best 
method  is  hit  upon.  We  hope  our  hints  will  be  of 
help. 


Preparation  of  Grape  Juice. —  M.  L.,  New  Jer- 
sey. In  the  CiRCUL.\R  for  August,  1914,  page  477, 
appears  a  somewhat  extended  note  on  the  preparation 
of  grape  juice.  This  is  hardly  the  right  season  to 
give  space  again  to  this  note,  but  we  may  have  some- 
thing more  to  say  on  the  subject  next  summer. 
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Prescriptions   and   the   Harrison   Law. — G.  B. 

S.,  New  York,  wants  to  know  whether  a  proprie- 
tary- preparation  containing  %  grain  of  diacetyl  mor- 
phine to  the  fluid  ounce  may  be  dispensed,  presumably 
on  a  prescription,  without  registration.  According  to 
the  exemption  clause  of  the  Harrison  law,  it  is  not 
necessary  to  register  prescriptions  calling  for  this 
preparation.  However,  according  to  T.  D.  2213  this 
exemption  holds  good  only  when  the  preparation  is 
prescribed  alone.  H  other  ingredients  are  mixed  with 
it  in  a  physician's  prescription,  the  usual  record  must 
be  made. 

There  has  been  no  change  in  any  part  of  the  law 
itself,  as  our  querist  intimates.  What  he  probably 
has  in  mind  is  the  decision  referred  to  above,  which 
makes  it  necessary  to  treat  prescriptions  calling  for 
narcotics,  even  in  the  exempted  quantities,  just  as 
though  they  called  for  quantities  greater  than  the  ex- 
empted amounts  of  the  interdicted  drugs,  unless  the 
prescription  calls  for  a  U.  S.  P.,  N.  F.,  proprietary  or 
other  preparation  having  a  definite  formula. 

In  other  words,  when  the  physician  prescribes  a  U. 
S.  P.,  N.  F.,  or  proprietary  preparation  alone,  con- 
taining not  more  than  the  quantities  of  the  narcotics 
mentioned  in  the  exempion  clause  of  the  law,  the 
druggist  filling  the  prescription  need  not  register  the 
sale.  But  if  the  physician  writes  a  prescription  in 
which  he  calls  for  the  ingredients  separately,  the  sale 
must  be  registered,  no  matter  how  mmute  the  quan- 
tity of  narcotic  prescribed  may  be. 


Making  Photographic  Plates. — B.  P.  G.,  Penn- 
sylvania.— Your  query  was  submitted  to  an  expert  in 
photographic  technic,  and  he  said  that  the  processes 
by  which  plates  are  made  are  so  technical  that  the 
business  is  practically  monopolized  by  those  who  have 
studied  and  perfected  these  processes. 

We  can,  however,  give  you  an  outline  of  the 
method  followed  in  preparing  dry  plates  and  direct 
you  to  some  reference  works  on  the  subject  in  which 
detailed  description  may  be  found.  The  following 
information  is  taken  chiefly  from  the  Encyclopaedic 
Dictionary  of  Photography : 

Some  glass  plates  of  the  required  size  are  thor- 
oughly cleaned  by  immersion  in  diluted  nitric  acid 
and  then  rubbed  with  caustic  soda  solution  and  a  little 
alcohol,  and  set  up  on  end  on  blotting  paper  to  dry. 

The  plates  are  then  coated  on  one  side  with  a  sen- 
sitizing emulsion  which  consists  of  a  sensitive  silver 
salt,  usually  silver  bromide,  held  in  suspension  in 
some  viscous  substance,  such  as  gelatin  or  collodion. 

The  coating  is  accomplished  by  placing  the  plate 
on  a  leveling  stand  or  holding  it  in  the  hand,  pouring 
the  emulsion  on  the  center  of  it  and  by  means  of  a 
glass  rod  spreading  the  emulsion  evenly  over  the  en- 
tire plate.  Care  must  be  taken  to  avoid  the  incor- 
poration of  air  bubbles.  Of  course,  this  must  be  done 
in  a  dark  room  and  preferably  at  a  temperature  of 
SS"  to  65°  F. 

The  amount  of  emulsion  necessary  to  coat  a  plate 
Syi  by  6J4  inches  is  about  3  drams. 

After  coating  the  plates,  they  must  be  dried,  from 
6  to  8  hours  being  allowed  for  the  drying  process. 
Usually  they  are  placed  in  a  rack  and  allowed  to 
stand  for  the  required  time. 

Great  care  is  necessary  in  the  preparation  of  the 


emulsion  of  the  silver  salt  employed,  as  the  process 
is  somewhat  complicated.  Many  different  emnlsiou 
formulas  are  given  in  books  on  photography,  and  as 
it  would  take  more  space  to  reprint  them  than  we  can 
here  devote  to  the  subject,  we  refer  our  querist  for 
deails  to  the  Encyclopaedic  Dictionary  of  Photogra- 
phy, published  by  the  Scoville  &  Adams  Company,  or 
to  Photography,  by  E.  O.  Hoppe,  which  books  prob- 
ably are  to  be  found  in  the  pubUc  libraries. 


An  Argyrol  Incompatibility. — N.  F.,  Utah,  sub- 
mits the  following  prescription  for  criticism : 

^  lodi gr.  XXX. 

Potass,  iodid gr.  xxx. 

Argyrol    gr.  1. 

Aquae  dest q.s.  ad  5  vj. 

We  submitted  this  prescription  to  argyrol  head- 
quarters and  received  this  reply: 

"A  mixture  of  iodine,  potassium  iodide,  argyrol 
and  water  results  in  the  formation  of  silver  iodide. 
In  other  words,  the  argyrol  is  completely  changed 
chemically." 

Odorono. — J.  C,  New  Jersey,  and  C.  L.,  New 

York. — Three  querists  who  asked  about  this  prepa- 
ration were  answered  in  the  issues  of  the  Circular 
for  last  September,  page  585,  and  last  October,  page 
667.  In  the  Circular  for  March,  1914,  page  153, 
we  quote  the  Journal  of  the  American  Medical  Asso- 
ciation, as  having  said  that  odorono  contains  alumi- 
num chloride,  hydrochloric  acid,  sodium  chloride, 
water  and  aromatics. 

The  Journal  says  that  when  this  deodorant  is  placed 
on  the  skin  the  perspiration  decomposes  it  into  alu- 
minum hydroxide  and  hydrochloric  acid,  the  former 
of  which  is  apt  to  clog  the  pores,  while  the  latter  will 
attack  the  skin.  In  a  note  on  the  subject  appearing 
in  the  Circular  for  October,  1912,  page  625,  it  is  re- 
ported that  ulceration  has  followed  the  application 
of  odorono  in  several  instances  which  came  to  the 
knowledge  of  the  Indiana  Board  of  Health.  Possibly 
the  formula  has  been  changed  lately. 

A  two-column  "roast"  of  odorono  appeared  in  the 
New  York  Tribune  of  December  19th,  191 5. 

Anonymous  Queries.— If  H.  F.  (or  Murray  U.), 
New  York,  will  send  his  name  and  address  we  shall 
take  up  his  queries  with  a  view  to  answering  them. 
We  shall  not  publish  his  name  (or  even  initials,  if  he 
asks  us  to  withhold  them),  but  feel  that  he  should 
let  us  know  who  he  is  before  expecting  us  to  comply 
with  his  request. 

Appeals  to  Readers. — Information,  as  to  ap- 
proximate composition,  and  source  of  supply,  is 
sought  concerning  the  articles  listed  below.  We  ask 
for  such  help  as  our  readers  may  be  able  to  give : 

Erusticator.—R.  H.  C,  New  York. 

Head  Noise.— P.  N.  R.,  Kentucky. 

Dander-ofF.—M.  K.,  Illinois. 

Hamatoform.—C.  B.  D.,  New  York. 

Vinetone. — S.  B.,  Louisiana. 

Glycerol  of  Tryptophan.— L.  L.,  New  York. 

Parmint.—G.  D.  C,  South  Carolina. 

Mazola. — C.  B.,  Vermont. 
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Oklahoma  Board   Questions 

Herewith  are  reprinted  the  questions  used  by  the  Oklahoma  Board  of  Pharmacy  at  a  recent  ex- 
amination. Other  sets  of  questions  asked  by  this  board  appear  in  the  issues  of  the  Circular 
for  March,  1914,  page  156;  December,  1911,  Page  707;  and  February,  1915,  page  112. 
In  reprinting  board  questions  we  endeavor  to  follow  closely  the  nomenclature,  spelling,  punc- 
tuation and  capitalisation  of  the  originals,  our  object  being  to  give  our  readers,  just  as  nearly 
as  practicable,  the  questions  as  they  were  presented  to  the  candidates. 


'  Pharmacy. 

Charles  A.  Fraser,  Examiner. 

1.  Write  the  names  of  five  official  products  which  are 
the  derivatives  of  ethyl  alcohol. 

2.  Name  the  ingredients  required  to  make  the  follow- 
ing preparations:  (a)  Liquor  Pancreaticus  N.  F.;  (b) 
Liquor  Ferri  Peptonatlcum  Mangano  N.  P.;  (c)  Liquor 
loda  Compositus  U.  S.  P. 

3.  Give  outline  of  method  of  preparation  and  ingredi- 
ents required  for  the  following:  (a)  Syrupus  Tolutanus  U. 
S,  P.;   (b)  Syrupus  Bromidorum  N.  P. 

4.  How  does  a  percolating  apparatus,  as  directed  by  the 
U.  S.  P.  for  the  preparation  of  Oleoresinl  aspidii  differ 
from  that  used  for  fluid  extracts,  and  why. 

6.  Give  the  official  Latin  name  for  Mustard  paper,  and 
give  an  outline  of  the  official  process  for  its  preparation. 

6.  Write  the  Latin  title  for  the  official  hard  soap,  and 
also  soft  soap,  stating  from  what  substance  each  is  made. 

7.  From  what  and  how  is  Oleum  Rosmarinl  obtained. 
Name  one  official  preparation  into  which  it  enters. 

8.  State  from  what  obtained  and  name  the  classes  of 
compounds  to  which  the  following  belong:    (a)  Menthol; 

(b)  Thymol. 

9.  How  are  the  official  spirits  or  essences  as  a  rule  pre- 
pared; (b)  What  particular  attention  should  be  paid  to 
certain  oils  used  in  the  preparation  of  a  number  of  those 
spirits  and  why. 

10.  (a)  Unguentum  Hydrargyrl  Dllutum:  State  how  pre- 
pared and  per  cent,  of  mercury  it  contains;  (b)  Massa 
Hydrargyrl:  Outline  the  official  method  of  making  and 
state  form  and  per  cent,  of  mercury  present  In  the  finished 
product. 

Chemistry. 
John  D.  Humphrey,  Examiner. 

1.  What  Is  the  chemical  difference  between:  (a)  Mer- 
curic Iodide,  (b)  Mercurous  Iodide,  (c)  Hydrarg.  Oxy- 
dum,  (d).  Hydrarg.  Oxydum  Flavum.  (e)  State  color  of 
each. 

2.  When  Syrup  of  Squills  Is  added  to  a  solution  of  Car- 
bonate of  Ammonia,  effervescence  Is  produced.  Explain 
the  chemical  change. 

3.  Give  two  chemical  tests  to  distinguish  Tartaric  Acid 
from  Citric  Acid. 

4.  What  antidote  would  you  give  In  case  of  poisoning 
with  (a)  Oxalic  Acid;  (6)  Cone.  Lye;  (c)  Sulphuric  Add; 
(d)  Sugar  Lead;   (e)  Opium? 

5.  Give  the  chemical  formula  for  the  following:  (a) 
Acetanlllde.  (6)  Acldium  Benzolcum.  (c)  Acldum  Borl- 
cum.  (d)  Acldum  Nltrlcum.  (e)  Acldum  Tartarlcum. 
(t)  Aether,  (g)  Alcohol,  (ft)  Alumen.  (i)  Aquae.  (;) 
Argentl  Nltras. 

6.  (o)  What  Is  a  Hydrometer,  and  what  are  they  used 
for?     (6)  What  Is  meant  by  the  term  Chemical  Affinity? 

(c)  What  Is  the  Law  of  Charles  in  regard  to  gases?  (d) 
What  Is  meant  by  Destructive  Distillation?  and  explain 
the  process. 

7.  Give  the  official,  or  Latin  name  of  the  following 
chemical  symbols:  (o)  Al. .  .26.9,  (ft)  Sb. .  .119.3,  (c)  As  . 
74.4,  (d)  Ba... 136.4,  (e)  B... 10.9,  (f)  Ce.  ..139.2,  (a)Cr. . . 
51.7,  (ft)  F...18.9,  (i)  H...1.00,  (/)  Pb... 205.35,  (fc)  LI 
...6.98,  (I)  Mg.. .24.18,  (m)  Mn...54.6,  (n)  Hg. ..198.5, 
(o)  Ni...58.3,  (p)  O... 15.88,  (g)  P... 30.77,  (r)  Pt... 
193.3,  («)  Ra... 223.0,  (0  Sr... 86.94. 

8.  In  what  different  ways  Is  Castor  Oil  extracted  from 
the  seed? 

9.  (a)  What  fat  Is  miscible  with  water?  (6)  What  is 
Ethereal  Oil? 

10.  Name  the  official  salts  of  Quinine,  and  In  your  an- 
swer give  official  name? 


Materia  Medica. 
L.  D.  Brunk,  Jr.,  Examiner. 

1.  Saffron: — Give  official  botanical  nam«,  origin,  de- 
scription, constituents,  uses  and  dose. 

2.  Name  the  official  salts  and  dose  of  each  of  Potassium 
and  Strontium.    In  what  respect  do  they  differ? 

3.  Name  five  alkaloid  drugs  that  the  pharmacopoeia  re- 
quire to  be  assayed.  Also  give  their  dose  in  metric  weight. 
What  do  you  understand  an  alkaloid  to  be? 

4.  Phosphorous: — Give  symbol,  atomic  weight,  mode 
of  preparation  and  keeping.  In  what  form  Is  it  mostly 
used  In  medicine? 

5.  Blsmuth-Subnltrate:— What  is  it?  Give  Its  solvent 
and  tell  how  you  would  test  it  for  purity. 

6.  What  part  or  parts  of  the  following  plants  are  used 
in  medicines?  (a)  Hydrastis.  (6)  Senna,  (c)  Digitalis. 
(*)  Mastic,     (e)  Rheum: 

7.  What  is  Menthol?  (o)  Its  formulae.  (6)  From 
what  obtained?    (c)  In  what  Is  it  soluble?    (d)  Dose. 

8.  Give  habitat,  dose  and  principal  constituent  of  the 
following  drugs:  (a)  Cinchona.  (6)  Cascara.  (c)  Phy- 
sostlgma.     (d)  Opium,     (e)  Serpenterla. 

9.  Do  you  own  a  U.  S.  Pharmacopoeia?  or  a  Dispensa- 
tory of  the  late  editions?    Why  do  you  or  do  you  not? 

10.  What  Is  Phenylls  Salicylas?  Give  Its  formulae, 
atomic  weight,  medical  uses  and  dose,  and  from  what  Is  It 
obtained? 

Practical  Work  and  Dispensing. 

1.  How  much  water  must  be  added  to  two  pounds  of 
Stronger  Ammonia  Water  (28  per  cent)  to  reduce  It  to 
Ammonia  water  (10  per  cent)? 

2.  In  prescription  writing  what  Is  meant  by:  (a) 
Chart;  (6)  Mag.:  (c)  Flav.;  (d)  Non  rep;  (e)  T.  L  D.; 
U)  Ut  Diet;  (flr)  Dim.;  (ft)  Comp.;  (i)  Ft.  Ung.;  (;) 
Ss. 

3.  Describe  the  general  process  for  making  pUls.  (6) 
State  how  Pilula  Ferri  Carbonatls  should  be  made  when 
wanted,  (c)  What  are  these  pills  sometimes  called?  (d) 
Give  the  official  dose. 

4.  Buying  one  gross  of  an  article  for  $48,  you  get  10 
per  cent,  discount  and  one  and  one-third  dozen  free,  what 
does  a  single  package  cost  you?  (6)  With  Quinine  Sul- 
phate at  42  cents  a.v.  ounce  and  empty  capsules  at  six  cents 
per  hundred,  how  many  three  grain  capsules  will  four 
one-ounce  bottles  of  the  Quinine  make  and  what  will  be 
the  cost  per  100,  not  Including  your  time  In  making  them- 

5.  You  have  200  Gm.  of  Camphor  to  make  Spirits 
of  Camphor.  How  would  you  proceed?  Give  amount  of 
each  liquid  you  would  use  and  the  amount  of  Spirits  of 
Camphor  it  will  make,  (ft)  Answer  the  same  questions 
as  to  Tr.  Arnica  having  100  Gm  of  the  drug. 

6.  Tell  how  and  In  what  order  you  would  compound 
the  following  prescription  and  why: 


B 


M. 


Liquor  Ammon.  .\cet f  oz.  Iv 

Acidi  Acetici   f  dr.  1 

TInct.  Ferri  Chloride f  oz.  ss 

Glycerine f  oz.  ss 

MuscUage  Acaclae  ad  f  oz.  vill 


7.  A  pharmacist  receives  the  following  order: 

Blue  Vitrol 15c         Slippery  Elm   10c 

Blood  Root   25c         Yellow  Root   25c 

Sal  Soda 10c         Linseed  Oil   25c 

White  Vitrol 10c         Epsom  Salts 10c 

Gray  Powder 15c         Witch-hazel  15c 

How  much  of  each  would  you  give  and  what  Is  the  of- 
ficial name  of  each? 
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8.  Explain  how  70a  would  fill  the  following? 

(a)     R 

Corrosive  Sublimate Q.  S. 

Aqua f  oz.  It 

One  in  one  thousand. 
(6)     B 

S.  S.  Kali f  oz.  11 

(c)  B 

Solution  of  Tincture  of  Iodine 

In  Glycerine  10  per  cent oz.  3 

(d)  What  would  be  your  charge -for  each  of  the 

above  prescriptions? 

9.  Name  ten  drugs  that  you  would   dispense  with  a 
poison  label. 

10.  When  would  you  filter  a  prescription?  (6)  Would 
you  filter  the  following  prescription?  If  so,  why?  If  not, 
why? 

B 

Magnesia  Pond dr.  Iss 

Massae  Hydrarg dr.  ss 

Sacch.  Alb dr.  1 

Spt.  Ammon.  Arom f  dr.  II 

Aq.  Menth.  Pip f  oz.  11 

Aq.  Calcis  f  oz.  11 

Slg:   A  tablespoonful  every  2  hours. 


A  British  Examination. 

At  a  "major"  examination  for  pharmacists  held  in 
London  recently  the  following:  questions  were  used : 
Botany. 

1.  What  are  the  important  respects  in  which  Gymno- 
sperms  differ  from  Anglosperms? 

2.  Describe  the  fertile  leaf  of  any  fern  you  have  studied. 
How  do  fern  spores  contrast  with  the  seeds  of  the  higher 
plants? 

3.  From  what  sources,  and  In  what  forms,  do  plants  ob- 
tain their  nitrogenous  supply? 

4.  How  could  you  distinguish,  by  means  of  their  floral 
characters,  between  (a)  Compositw  and  Dipsacetr,  (b) 
8crophularxace<B  and  Labiatee,  and  (c)  Cyperaceae  and 
Gratninace(E? 

5.  Write  a  short  essay  on  one  of  the  following  sub- 
jects:—  (a)  The  doubling  of  flowers;  (6)  The  protection 
of  plants  against  browsing  animals;  (c)  Seaside  vegeta- 
tion. 

Chemistry. 
Part  I. 

1.  Describe  experiment  which  you  would  make  to  prove 
that  (o)  carbon  dioxide  is  heavier  than  air;  (6)  carbon 
monoxide  is  not  Identical  with  marsh  gas.  What  is  the 
action  of  carbon  dioxide  in  presence  of  water  on  each  of 
the  following  substances: — Barium  peroxide,  copper,  Cal- 
cium hydroxide,  lead? 

2.  By  what  methods  may  colloidal  solutions  be  prepared? 
Give  an  example  of  each  method  you  describe.  Dlsuss  the 
uature  of  such  solutions  and  give  an  account  of  their  prin- 
cipal physical  properties. 

3.  How  would  you  prepare  a  Jar  full  of  sulphur  dioxide 
in  as  pure  a  state  as  possible?  What  changes,  if  any, 
would  take  place  on  passing  sulphur  dioxide  into  solutions 
of  ferric  chloride,  potassium  permanganate,  iodine,  and 
zinc  sulphate? 

4.  Briefly  describe  the  preparation  of  coal  gas,  and  ex- 
plain one  process  by  which  sulphuretted  hydrogen  may  be 
removed  from  the  crude  gas.  What  are  the  main  constitu- 
ents of  coal  gas,  and  what  Important  by-products  are  ob- 
tained during  its  manufacture? 

5.  How  Is  metallic  tin  obtained,  and  how  is  It  acted  on 
by  (o)  nitric  add;  (6)  hydrochloric  acid;  (c)  sulphuric 
acid?  Point  out  the  resemblances  of  the  compounds  of  tin 
with  those  of  silicon  and  carbon. 

Part  II. 

6.  Outline  the  absolute  or  Dumas  method  and  KJeldahl's 
process  for  the  determination  of  nitrogen  In  an  organic 
•utwtance.  For  what  class  of  substances  Is  KJeldahl's 
method  principally  employed  and  for  what  reasons? 

7.  By  what  series  of  reactions  may  pure  ethylamlne  be 
obtained  from  ethyl  alcohol  and  from  acetaldehyde?  Com- 
[>are  the  properties  of  ethylamlne  and  Its  boroologues  with 
those  of  aniline  and  Its  bomologues. 


8.  How  Is  formalin  prepared  and  for  what  purpose  is  It 
used?  What  is  the  essential  raw  material  used  in  its  prep- 
aration and  how  is  this  substance  obtained  in  a  sufficient 
state  of  purity  for  the  purpose? 

9.  Describe  the  reactions  by  which  it  is  possible  to  intro- 
duce (o)  a  carboxyl  group;  (6)  a  chlorine  atom;  into  the 
molecule  of  toluene  (c)  in  the  nucleus;  (d)  in  the  side 
chain.  In  what  respects  do  the  resulting  substances  differ 
from  one  another  in  chemical  behavior? 

10.  How  has  the  constitution  of  uric  acid  been  deter- 
mined? Show  how  uric  acid  Is  related  to  purine,  hypoxan- 
thine,  and  caffeine. 

Materia  Medica. 

1.  State  the  official  source  of  Aconite  Root,  and  natural 
order,  at  what  time  of  the  year  should  it  be  collected,  give 
your  reasons,  and  show  how  it  may  be  recognized  from 
other  varieties.  What  are  its  chief  constituents?  How 
would  you  determine  the  amount  of  ether-soluble  alkaloid 
present? 

2.  State  the  botanical  source,  constituents,  mode  of  prep- 
aration, characters,  and  tests  of  each  of  the  following: — 
Amjnoniacum,  Galbanum,  Balsam  of  Tolu,  Beeswax, 
Manna. 

3.  Give  the  botanical  and  geographical  source  of  Nux 
Vomica  seed;  describe  its  chief  characteristics.  What  is 
the  average  amount  of  total  alkaloid  found  in  seeds  of 
good  quality?  How  would  you  determine  the  amount  of 
strychnine  present. 

Physics. 

1.  Describe  in  detail  how  you  would  determine  the  solu- 
bility of  a  solid  in  water  at  various  temperatures  between 
10°  C.  and  50°  C. 

2.  Describe  the  construction  of  some  form  of  standard 
barometer,  and  explain  what  corrections  have  to  be  made 
in  order  to  reduce  the  reading  to  centimeters  of  mercury 
at  0°  C. 

3.  Distinguish  between  (a)  pressure  and  force:  (6) 
mass  and  weight;  (c)  speclflc  gravity  and  density;  (d) 
specific  heat  of  a  gas  at  constant  pressure  and  constant 
volume;   (e)  diathermancy  and  athermancy. 

4.  Explain  carefully  what  is  meant  by  "spherical  aber- 
ration" and  "chromatic  aberration"  as  applied  to  lenses, 
and  describe  in  detail  how  these  two  defects  can  be  over- 
come. 

5.  State  Faraday's  Laws  of  Electrolysis.  Explain  how 
by  the  application  of  these  laws  the  strength  of  an  electric 
current  can  be  determined,  and  describe  the  apparatus  nec- 
essary for  this  purpose. 

6.  Explain  in  detail  the  construction  of  some  form  of 
X-rays  tube  and  describe  briefly  the  apparatus  necessary 
for  working  it. 

7.  Write  a  short  essay  on  one  of  the  following: — (a) 
The  construction  of  the  spectroscope  and  its  use  in  chent 
leal  analysis.  (6)  Interference  of  light,  (c)  The  kinetic 
theory  of  gases. 


Appreciative  Student  of  Board  Questions. 

It  has  always  been  the  idea  of  the  Circular  that 
good  accrued  to  pharmacy  through  the  publication  of 
board  questions.  If  it  had  not  been,  we  should  not 
have  published  the  questions.  We  have  an  idea  that 
the  publication  of  the  answers  of  board  questions  is 
not  a  desirable  feature,  and  so  have  refrained  from 
publishing  them.  In  a  letter  from  a  drug  clerk  who 
was  preparing  for  a  board  examination  (which  he 
passed)  our  view  seems  to  be  substantiated  so  far  as 
he  was  concerned,  and  we  believe  his  case  is  paralleled 
by  thousands  of  others.  The  portion  of  the  letter  to 
which  we  refer  follows : 

I  notice  In  The  Drugoists  Circui>ab  you  are  from  time 
to  time  publishing  questlona  used  by  boards  of  pharmacy 
of  different  States  on  examination.  I  have  been  keeping 
up  with  these  questions,  and,  no  doubt,  have  derived  soma 
knowledge  from  studying  them.  All  those  questions 
which  I  could  not  readily  answer,  I  looked  up  In  some 
reference  book.  These  must  be  a  great  help  to  any  phar- 
macist preparing  for  a  State  board  examination. 
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Hygienic  Laboratory  Pine  Oil  Disinfectant 

The  hygienic  laboratory  of  the  United  States  I'ub- 
lic  Health  Service  has  given  out  a  method  for  pre- 
paring a  Hquid  disinfectant  that  is  cheap,  efficient  and 
readily  compounded  from  materials  obtainable  on 
the  market,  the  chief  ingredient  being  pine  oil.  The 
latter  is  described  as  probably  a  mixture  of  many  es- 
sential oils  of  the  terpinol  family,  having  an  amber 
color,  a  characteristic  odor  of  pine,  and  being  per- 
fectly clear,  transparent  and  free  from  considerable 
sediment.  The  pine  oil  should  be  freshly  distilled 
when  purchased,  as  it  has  been  found  that  its  ger- 
micidal power  grows  less  on  standing.  The  germici- 
dal power  of  an  old  oil  may  be  brought  back  to  its 
original  degree  by  redistillation. 

The  oil  here  described  can  be  purchased  from  con- 
cerns manufacturing  wood  turpentine  by  the  steam 
or  solvent  process. 

The  liquid  disinfectant  may  be  made  as  follows: 
The  pine  oil,  2,500  grammes  or  5.5  pounds,  is  heated 
together  with  1,000  grammes  of  2.2  pounds  of  good 
strained  Nortli  Carolina  grade  E,  rosin  in  a  covered 
enameled  ware  pail  until  the  rosin  is  all  dissolved. 
The  mixture  is  cooled  to  80°  C.  and  500  grammes  or 
I.I  pounds  of  a  25  per  cent,  solution  of  sodium  hy- 
droxide (commercial  iye)  are  added  and  the  liquid  is 
violently  stirred  for  at  least  ten  minutes,  preferably 
with  a  rotary  egg  beater.  Sufficient  water  is  then 
added  to  make  the  mixture  measure  3.75  liters  or  i 
gallon.  The  preparation  is  then  cooled  quickly  by 
placing  the  pail  in  cold  water.  It  is  stored  in  glass 
or  metal  containers  until  used. 

The  cost  of  the  materials  in  the  quantities  given 
above  is  41.5  cents. 

The  finished  product,  according  to  the  chemists  of 
the  hygienic  laboratory,  is  a  dark  reddish-brown 
liquid,  rather  thick  and  oily  in  appearance  and  free 
from  turbidity  or  cloudiness.  It  makes  a  perfectly 
white  emulsion,  much  resembling  milk  when  added 
to  water.  If  the  dilution  water  is  at  a  temperature 
of  less  than  30°  C.  the  emulsion  will  last  for  weeks. 
If  hot  water  is  used,  a  layer  of  oil  eventually  forms 
on  the  surface.  The  germicidal  power  of  the  disin- 
fectant remains  practically  constant  for  about  two 
months.  After  that,  a  noticeable  deterioration  oc- 
curs. Samples  four  months  old  show  a  phenol  co- 
efficient of  about  3.5.  The  pine  oil  itself  is  more 
stable  than  the  emulsified  product.  It  is  well  to  buy 
only  a  few  months'  supply  of  the  oil  at  a  time,  and 
to  make  up  only  enough  disinfectant  foi  a  month's 
use. 

This  disinfectant  may  be  used  wherever  the  ordi- 
nary coal-tar  compounds  are  used.  It  has  a  much 
more  pleasing  odor  than  the  coal-tar  compounds,  and 
can  be  used  where  these  products,  on  account  of 
their  odor  are  not  practical.  It  will  not  attack  fab- 
rics or  metals  and  is  recommended  for  the  disinfec- 
tion of  all  articles  used  in  the  care  of  contagious  dis- 
eases. 

■  •  ■ 

Ointments  and  Collapsible  Tubes. 

Ointments  dispensed  in  sterile,  collaosible  tubes 
have  the  advantage  of  being  kept  free  from  contami- 
nations and  from  the  effect  of  air.  A  disadvantage  is 
the  fact  that  the  label  on  a  collapsible  tube  soon  be- 
comes practically  useless. 

In  discussing  this  point  at  the  late  American  Phar- 
maceutical Association  meeting,  F.  W.  Nitardy  called 


attention  to  a  manner  in  which  this  disadvantage 
may  be  overcome.  He  said  that  the  tubes  used 
should  be  colored  and  enclosed  in  a  box  of  corre- 
sponding color,  the  label  to  be  attached  to  the  box. 
If  two  tubes  are  sent  to  the  same  sick  room  they 
should  be  of  different  colors  to  minimize  the  chances 
of  their  being  put  in  the  wrong  boxes  by  the  nurse  or 
patient. 

■  m  ' 

Liquid  Toilet  Soaps. 

The  Seifenfabrikavt  (through  Chcm.  Zeit.)  offers 
the  following  process  for  making  liquid  soap:  Ten 
kilos  of  coconut  oil  are  saponified  with  5  kilos  of  caus- 
tic potash  solution  (50° Be)  and  1.5  kilos  of  water  at 
60°,  and  to  the  soap  2.5  kilos  of  alcohol  and  10  kilos 
of  glycerin  are  added.  In  the  Seifensieder  Zeit. 
(through  Pharm.  Weekbl.)  it  is  stated  that  for  pre- 
paring liquid  soaps,  preferably  palm  nut  oil  should 
be  used,  that  cottonseed  oil,  coconut  oil,  mustard  oil 
and  linseed  oil  may  be  employed  also,  but  that  castor 
oil,  rape  oil  and  peanut  oil  produce  soaps  which  do 
not  lather  well.  For  making  palm  nut  oil  soap,  1400 
parts  of  the  oil,  previously  heated  to  70°,  are  mixed 
with  70  parts  of  caustic  potash  solution  (40° Be)  and 
600  parts  of  alcohol.  The  mixture  is  allowed  to  stand 
for  24  hours  and  500  parts  of  glycerin  and  800  parts 
of  water  are  added. 

■  »  ■ 

Lemon-Squash  Crystals. 

Tartaric  acid   (crystals) 3  pounds. 

Sugar 6  pounds. 

Oil  of  lemon i>4  ounces. 

Oil  of  limes  J^  ounce. 

Alcohol    2  ounces. 

Mix  the  flavoring  and  coloring  (dissolved  in  the 
spirit)  with  the  sugar,  add  the  acid,  and  dry  the  mix- 
ture. 

Directions:  A  2-ouiJce  packet  of  the  crystals  is 
mixed  with  i  pound  of  sugar,  and  a  pint  of  hot  wa- 
ter added  to  form  a  syrup.  More  sugar  may  be  added 
to  the  crystals  if  it  is  desired  to  give  a  bulkier  prod- 
uct.— Chemist  and  Druggist. 
■ — - — «  ♦  ■ 

Whisky  as  a  Medicine. 

Chicago,  November  26th,  1915- 
To  the  Editor  of  The  Druggists  Circular: 

Regardless  of  what  teachers  of  pharmacy  think, 
there  are  plenty  of  people  who  take  whisky  as  medi- 
cine. People  who  are  not  in  the  habit  of  drinking 
take  a  flask  of  brandy  along  on  a  journey  to  be 
equipped  in  case  of  trouble. 

As  long  as  people  buy  it  as  medicine,  why  should 
they  not  obtain  this  medicine  where  they  obtain  all 
other  medicines?  And  why  should  not  the  United 
States  Pharmacopoeia  set  up  a  standard  for  this  med- 
icine? H.    Hoffman. 

[We  believe  the  controversy  over  this  question  has 
been  settled  for  the  present  by  the  committee  revis- 
ing the  Pharmacopoeia.  Of  course,  if  physicians  and 
druggists,  who  own  and  control  the  Pharmacopceia, 
are  not  satisfied  with  the  way  their  committee  has  set- 
tled the  question,  they  can  instruct  the  next  commit- 
tee to  reverse  the  action  of  the  present  one :  that  is, 
assuming  that  the  next  revision  committee  is 
appointed  by  physicians  and  druggists,  as  former 
ones  have  been. — Editor  The  Druggists  Circular.] 
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BOOK  NOTICES 


A  Manual  of  Phabmacoloot.    By  Walter  E.  Dixon,  F.  R. 

S.     Fourth  edition,  completely  revised.    Octavo;   cloth; 

467  pages;   $4.20  net.     Longmans,  Green  &  Co.,  Fourth 

avenue  and  Thirtieth  street.  New  York.     1915. 

The  ever-increasing  sum  of  our  knowledge  regarding 
the  action  of  drugs  makes  it  necessary  for  authors  of 
books  on  pharmacology  to  thoroughly  revise  their  works 
at  frequent  Intervals.  The  volume  before  us  has  been 
completely  re-wrltten,  and  the  subject  matter  has  been  re- 
vised to  conform  to  modern  researches  in  pharmacology. 

This  volume  is  of  particular  value  to  physicians  and 
students  of  medicine.  The  action  of  a  number  of  drugs  is 
Illustrated  by  means  of  blood  pressure  charts  and  lucid 
descriptions  accompany  these  illustrations.  The  materia 
medica  of  the  drugs  described  in  this  book  is  also  given 
some  attention,  and  wherever  possible  the  drugs  described 
are  grouped  according  to  similarity  of  action.  Special  at- 
tention is  given  to  the  drugs  official  in  the  British  Phar- 
macopoeia. Information  as  to  proper  dosage  is  also  given, 
and  where  the  drug  described  Is  of  a  poisonous  nature, 
Us  toxicology  is  gone  Into. 


tributed  their  fair  share  to  the  general  progress  of  phar- 
macy during  the  year. 


Potter's  Cyclop.edia  of  Botaxical  Drugs  and  Prepara- 
Tio.NS.  Second  edition.  By  R.  C.  Wren,  F.  L.  S.,  with 
additions  by  E.  M.  Holmes.  F.  L.  S.  Octavo;  cloth;  339 
pages ;  3s.  6d.  Potter  &  Clarke,  Ltd.,  60,  62,  and  64  Ar- 
tillery Lane,  London,  E.     1915. 

This  is  a  handy  reference  work  on  botanical  drugs,  giv- 
ing an  alphabetical  list  of  the  botanical  names,  common 
names  and  synonyms  of  a  large  number  of  o£Qcial  and  un- 
official drugs  of  commercial  value. 

A  notable  alteration  In  this  edition  of  the  volume  before 
us  is  the  description  given  of  the  distinctive  characteris- 
tics of  each  drug,  by  which,  the  genuine  article  may  be 
Identified. 

The  descriptive  matter  under  each  heading  includes  syn- 
onym, part  used,  action  and  distinctive  characters.  The 
volume  should  continue  to  find  a  large  field  of  usefulness. 


PlJBLICATIONS   OF  THE    UnTFED    StATES    PUBUC   HEALTH    SER- 
VICE.    Miscellaneous   Publication   No.   12.     Government 
Printing  Office,  Washington,  D.  C.     1915. 
This  bulletin,  as  Its  title  Indicates,  gives  a  list  of  the 
pamphlets  and  other  publications  Issued  from  time  to  time 
by  the  United  States  Public  Health   Service  in  its  cam- 
paign of  educating  the  public  on  health  questions. 

Perhaps  the  bulletin  among  this  group,  which  Is  of 
greatest  value  to  the  pharmacist.  Is  Hygienic  Laboratory 
Bulletin  No.  104;  a  Digest  of  Comments  on  the  Pharma- 
copoeia of  the  United  States,  and  on  the  National  Formu- 
lary for  the  calendar  year  ending  December  Slst,  1914. 
Application  for  this  publication  should  be  made  to  the 
'Surgeon-General,  United  States  Public  Health  Service, 
Washington,  D.  C.,"'  and  should  specify  both  the  title  and 
number  of  the  document  desired.  No  charge  Is  made  for 
postage.  As  the  number  of  copies  of  this  publication 
available  for  free  distribution  Is  limited,  those  who  may 
be  Interested  should  apply  promptly  so  as  to  insure  the 
distribution  of  the  bulletin  to  persona  who  will  find  it  of 
UM  and  value. 


Teab-Book  of  Pharmact,  Comprising  Abstracts  of  Papers 
Relating  to  Pharmacy,  Materia  Medica,  and  Chemistry 
Contributed  to  British  and  Foreign  Journals  from 
July  lat,  1914,  to  June  30th,  1915,  with  the  Transao- 
T10.X8  or  THE  British  Phabmaceutical  Conference  at 
Its  Fifty-second  Annual  Meeting  held  In  London,  July 
14th,  1915.  Editor  of  the  AbstracU,  J.  O.  Braith watte; 
compiler  of  the  New  Remedies  Section,  Tbos.  Stephen- 
son. F.  R.  S.  E.;  Editor  of  the  Transactions,  Reginald 
R.  Bennett,  B.  Sc,  F.  I.  C.  Octavo;  cloth;  512  pages. 
London;  J.  A  A.  Churchill,  7,  Great  Marlborough  street. 
1915. 

This  volume,  which  Is  similar  In  character  to  the  Year 
Book  of  the  American  Pharmaceutical  Association,  repre- 
sents the  activities  of  British  pharmacy  along  scientific 
lines.  It  Is  pleasing  to  note  that  In  spite  of  the  war  in 
which  our  English  brothers  are  engaged,  they  have  con- 


Pharmact  Laws  of  the  State  of  New  York.    University 

of  the  State  of  New  York  Bulletin  No.  604.    Albany,  N. 

Y.     December  Ist,  1915. 

This  bulletin  should  be  in  the  possession  of  every  phar- 
macist of  this  State,  and  no  doubt  many  members  of  the 
profession  in  other  localities  will  be  interested  in  it. 

It  contains  the  State  pharmacy  law,  rules  of  the  board 
of  pharmacy,  excerpts  from  the  public  health  law,  weights 
and  measures  law  and  penal  law  relating  to  the  sale  of 
drugs,  medicines  and  poisons  and  local  ordinances  affect- 
ing pharmacy  in  cities  of  the  first  and  second  classes. 


Studies  in  Vocational  Diseases.  1.  The  Health  of  Gar- 
ment Workers.  By  J.  W.  Schereschewsky.  2.  The  Hy- 
gienic Conditions  of  Illumination  in  Workshops  of  the 
Women's  Garment  Industry.  By  J.  W.  Schereschewsky 
and  D.  H.  Tuck.  Public  Health  Bulletin  No.  71.  May, 
1915. 


Milk,  Butter  and  Feeding  and  Management  of  Daiby 
Cows.  By  Prof.  C.  B.  Cochran,  Prof.  H.  E.  Van  Nor- 
man, Mrs.  Jean  Kane  Foulke.  Bulletin  No.  268,  Depart- 
ment of  Agriculture,  Dairy  and  Food  Division,  Pennsyl- 
vania.    1915. 


Bulletin  of  the  University  of  Wisconsin.  Report  of  the 
Pharmaceutical  Experiment  Station  for  the  fiscal  year, 
July  Ist,  1913,  to  June  30th,  1914. 

Proceedings  of  the  Kentucky  Pharmaceutical  Associa- 
tion at  Its  thirty-eighth  annual  meeting  held  at  Dawson 
Springs,  June  15th  to  17th,  1915. 


Proceedings  of  the  Oklahoma  Pharmaceutical  Associa- 
tion at  Its  eighth  annual  convention,  held  at  Tulsa, 
May  25th  to  27th,  1915. 


About  George  W.  and  the  Almanac. 

George  Washington  could  not  tell  a  lie,  and  maybe  that 
is  the  reason  that  his  namesake,  George  W.  Hague,  of 
Freeport,  out  on  Lcmg  Island,  Is  so  punctilious  about  stat- 
ing that  the  store  of  Smith  &  Bedell,  Inc.,  is  just  65i^ 
steps  from  the  railroad  station.  Possibly  on  Long  Island — 
there  is  so  much  standardization  going  on  these  days — a 
step  has  been  standardized. 

George  Washington,  Jr.  (Jr.  here  being  used  as  an  ab- 
breviation for  Hague)  is  the  publicity  man  for  Smith  & 
Bedell,  Inc.,  and  what  he  says  "goes" — even  when  he  talks 
about  hi  steps.  He  prepares  the  material  for  the  firm's 
almanac,  which  It  has  been  issuing  for  a  good  many  years. 
Of  course,  the  Long  Island  George,  being  a  reincarnation 
of  the  spirit  of  truthfulness  which  had  its  abode  In  the 
Mt  Vernon  George,  would  prefer  for  it  to  be  specified  that 
he  does  not  make  calculations  of  eclipses  and  the  moon's 
quarterings,  and  do  all  that  stuff  about  taurus,  jlmlny  and 
the  billy  goat,  and  the  patient  gentleman  who  allows  him- 
self to  be  all  but  eviscerated  annually  in  the  interest  of 
science  (none  of  which  any  well  regulated  almanac  would 
try  to  do  without),  but  merely  writes  the  advertising  for 
his  firm  which  goes  into  the  almanac.  And  it  Is  in  the 
advertising  of  Smith  &  Bedell,  Inc.,  and  not  in  the  al- 
manac's calculations  of  distances  between  the  earth  and 
moon  and  stars  and  other  places  that  occurs  the  state- 
ment which  shows  that  the  two  Georges  have  at  least  one 
trait  in  common— that  Is  to  say,  one  of  them  had  it  and 
the  other  has  It,  but  whether  "had"  added  to  "has"  makes 
"have"  is  not  here  and  now  to  be  decided,  as  this  effusion 
is  about  almanacs  and  not  grammars. 


Despite  the  war,  twenty-flve  students  were  enrolled  at 
the  Fresenius'  Chemical  Laboratory  at  Wiesbaden  during 
the  last  semester.  All  of  these  were  from  the  Teutonic 
nations  except  one  from  the  Dutch  Indies  and  one  from 
China. 
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EUROPEAN  PROPRIETARIES 

European  proprietaries  continue  to  appear  on  the  pharmaceutical  market  tvith  great  regu- 
larity. In  order  to  keep  our  readers  in  touch  as  far  as  possible  zvith  the  nature  of  these  prep- 
arations we  publish,  from  time  to  time,  such  information  in  regard  to  them  as  can  be  gleaned 
from  the  medical  and  Pharmacol  press  of  the  Continent,  without,  of  course,  vouching  for  any 
of  the  claims  made  for  them  by  their  manufacturers. 


AHval  Is  lododlbydrozypropane.  It  occurs  as  odorless 
white  crystals  which  melt  at  48-49°  C.  It  is  easily  soluble 
In  water,  alcohol  and  other  organic  solvents,  and  contains 
62.8  per  cent,  of  iodine. 

Aninosolvin,  a  veterinary  preparation,  is  the  sodium 
salt  of  amlnophenylarslnic  acid. 

Boesraugtce  contains  equal  parts  of  licorice,  Iceland 
moss,  Irish  moss,  orange  peel  and  ripe  poppy  heads. 

Bolucarbon  Tablets  contain  bolus,  benzonaphthol  and 
animal  charcoal. 

Buocaiool  are  gelatin  capsules  which  contain  extract  of 
buchu,  resin  of  kava-kava  and  hexamethylenetramine. 

Bursal  is  an  extract  obtained  from  shepherd's  purse. 
It  is  claimed  to  contain  all  the  active  principles  of  the 
drug  and  to  have  an  action  similar  to  that  of  ergot. 

Chlorkalk  bolus  is  a  mixture  (1:9)  of  chlorinated  lime 
and  bolus,  and  is  used  as  a  dusting  powder  in  wounds. 

Cacoskleral  Sirup  contains  10  per  cent,  of  calcium  salts 
partly  as  chloride  and  partly  combined  with  organic  acids. 

Demisch  yoghurtogen  cocoa  contains  extract  of  malt, 
yolk  of  eggs,  carbohydrates  and  nutritive  salts. 

Diabetai  contains  in  one  gramme  0.18  gramme  of  sodium 
phosphate,  0.0633  gramme  of  ferments,  0.6787  gramme  of 
sodium  bicarbonate,  0.018  gramme  of  sodium  chloride  and 
0.06  gramme  of  magnesium  peroxide. 

Diafor  is  urea  acetylsalicylate. 

Dihydromorphine  hydrochloride  is  put  forward  as  a  sub- 
stitute for  morphine  hydrochloride,  under  the  claim  that 
it  Is  preferable. 

Dispargen  is  colloidal  sliver. 

Dr.  FUnck's  Brust-tee  consists  of  coltsfoot  leaves,  Irish 
moss,  marshmallow  root,  licorice  and  star  anise. 

Eschle's  keuchhusten  mixtur  contains  infusion  of  bella- 
donna leaves,  antipyrlne  and  simple  syrup. 

Fellan  is  a  remedy  for  frost  bites,  containing  about  12 
per  cent,  of  zinc  oxide,  40  per  cent,  of  wool-fat,  and  48  per 
cent,  of  soft  soap. 

Olycophostal  is  a  compound  syrup  of  the  glycerophos- 
phates of  calcium,  iron,  manganese,  quinine  and  sodium, 
with  1.05  per  cent,  of  extract  of  nux  vomica.  It  is  used 
in  the  treatment  of  nervous  diseases. 

aiyphocosin  is  the  name  for  a  syrup  which  contains  cre- 
osote and  codeine. 

Hacosan  Is  an  yeast  preparation  which  is  said  to  be  eas- 
ily digestible  and  to  have  a  nutritive  value  three  times 
j;reater  than  th:it  or  meat.  It  is  supposed  to  contain  much 
lecithin. 

Hamodil  abfilhr  likor  contains  the  extracts  of  buchu, 
valerian,  cascarilla,  gentian  and  wormwood. 

Hamodil  hamorrhoidal  zdpfchen  contains  3  grammes  of 
extract  of  witch-hazel;  formaldehyde,  2.5  grammes;  bis- 
muth subgallate,  petrolatum,  wool-fat  and  oil  of  theo- 
broma,  enough  to  make  100  grammes. 

Hamodil  pillen  contain  rhubarb  both  as  powder  and  as 
extract,  and  also  phenolphthalein. 

Hypnopanton  tablets  (Dr.  KneubUhler)  are  said  to  con- 
tain pantopon,  veronal  sodium,  and  phenacetine. 

Hubertus  Ointment  consists  of  ammoniated  mercurv, 
olive  oil,  paraffin  ointment  and  white  petrolatum. 

Ichthyolmenthol  Edeiman  is  prepared  by  dissolving  4 
grammes  of  ordinary  soap,  3  grammes  of  Ichthyol  and  5 
grammes  of  tannic  acid  in  50  grammes  of  alcohol  and  10 
grammes  of  water,  filtering  and  dissolving  in  the  filtrate 
^  grammes  of  camphor,  4  grammes  of  menthol,  10 
grammes  of  methyl  salicylate,  and  20  grammes  of  ether. 

Jabs-Yoghurt  .Bonbons  contain  yoghurt  bacteria  and 
phenolphthalein. 

Kolaid  postmen  consist  of  extract  of  kola,  citric  acid 
and  oil  of  peppermint. 

L'hydrion  Is  the  name  for  antiseptic  tablets  containing 


mercuric  chloride,  calcium  chloride,  sodium  chloride,  and 
potassium  chloride. 

Linimentum  Bourget  contains  2.5  grammes  each  of  oil 
of  juniper  and  oil  of  sage;  5  grammes  each  of  oil  of  mace 
and  eucalyptol;  15  grammes  each  of  oil  of  sesame  ani 
camphorated  oil;  10  grammes  of  methyl  salicylate;  4 
grammes  of  salicylic  acid  and  86  grammes  of  alcohol. 

Lytussin  used  as  an  inunction,  contains  menthol,  cam- 
phor and  several  other  ingredients. 

MegasaTi^^Dundpuder  contains  25  per  cent,  of  sodium 
boroformate  (megasan)  and  75  per  cent,  of  sterilized 
talcum. 

Menthalan  consists  of  methyl  salicylate,  menthol  and 
wax  ointment.  It  is  used  in  the  treatment  of  gout  and 
rheumatism. 

Mingol  tablets  contain  licorice,  sugar,  gum  arable,  pep- 
permint oil  and  blue  flag  root.  Mingol  bonbons  contain 
torpinol  and  menthol. 

Nervagin  contains  the  water-soluble  constituents  of  va- 
lerian. 

Pan^Taleriamon  is  prepared  from  valerian. 

Paralaudin  is  diacetyl-dihydromorphine  hydrochloride. 

Pectocol  is  syrup  of  sodium  sulphoguaiacolate. 

Pectosat  is  a  syrup  of  calcium  lactate  with  creosote. 

Pituglenan  Silbe  contains  the  active  principles  of  the 
suprarenal  gland  and  of  the  hypophysis. 

Quebrachon  is  an  ointment  which  contains  "quebracho 
ur-extract."    It  is  used  in  rheumatism,  gout,  etc. 

Quebracho  ur-extrakt  is  said  to  contain  40  per  cent  of 
tannic  acid  and  is  used  as  an  addition  to  baths. 

Regipan  tabletten  contain  56.88  per  cent,  of  nuclein-al- 
bumin,  6.95  per  cent,  of  ash,  0.817  per  cent,  of  phosphoric 
acid,  6.56  per  cent,  of  iron  and  1.2  per  cent,  of  calcium. 

Rekofortin  is  a  mixture  of  skim  milk  and  casein,  with 
5  per  cent,  of  ovo-Ieclthln. 

Renovasculin  is  a  physiological  reagent  which  consists 
of  a  sterile  10  per  cent,  milk  sugar  solution. 

RheumoHment  is  an  emulsion  which  contains  camphor, 
oil  of  turpentine,  borax  and  extract  of  horse  chestnut. 

Rotalin  pills  contain  5  grammes  of  a  special  sort  ex- 
tract of  buchu,  0.5  gramme  of  Slam  benzoin,  licorice,  etc. 

Rurex  contains  opium,  rhatany,  cascarilla  and  benzo- 
naphthol. 

Bomakola  is  the  name  for  tablets  which  contain  kola, 
coca  leaves,  tea,  etc. 

Succocamin  tablets  contain  beef  extract  .nnd  albumin. 

Terpacid  Is  a  name  for  fenchon.  (C,|,H„0)  obtained  by 
oxidizing  fenchyl  alcohol.  It  occurs  as  a  light,  mobile 
liquid,  which  possesses  a  camphoraceous  odor,  and  a  bit- 
ter and  burning  taste;  soluble  In  most  of  the  organic  sol- 
vents, has  the  specific  gravity  0.95  and  bolls  at  193-196°. 

Thybrosal  contains  extract  of  thyme,  bromides,  potas- 
sium sulphoguaiacolate  and  simple  syrup. 

Thymosal  dusting  powder  Is  a  veterlnarv  preparation 
and  contains  10  per  cent,  of  salicylic  acid  and  90  per  cent, 
of  megasan.  It  is  used  in  contagious  vaginal  catarrh  of 
cows. 

Vaccineurin  is  an  autolysate  of  bacteria.  It  Is  used  for 
the  treatment  of  neuralgia,  etc 

Vaselin,  artificial,  consists  of  talcum,  and  an  ointment- 
like  mass,  probably  mineral  fats. 

Temisanum  purum  is  iodophenol  camphor.  It  is  used 
as  a  disinfectant. 

Vinoferrol  contains  0.3  per  cent,  of  iron,  1.3  per  cent, 
of  aromatic  bitter  principles  such  as  those  of  cardamom, 
cinchona  bark,  gentian,  galangal,  cloves  ginger,  orange 
peel,  centaury,  Ceylon  cinnamon  and"  zedoary.  40  per  cent, 
of  sweet  wine,  sugar  and  water.  It  is  also  marketed  with 
0.005  per  cent,  of  arsenous  acid. 

Vis  is  a  nutritive  preparation  obtained  from  yeast. 
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Court  Decisions  and  Other  Legal  Points 

Under  this  head  are  given  resumes  of  legal  principles  laid  down  by  judges  of  courts  of  record 
in  recent  cases,  as  well  as  other  matters  of  a  legal  nature  which  may  serve  to  inform  drug- 
gists of  their  rights  and  to  warn  them  of  dangers  which  threaten  those  who  disregard  the  law. 


Principles  Relating  to  Trade-Marks. 

The  decision  handed  down  by  the  United  States  Circuit 
Court  of  Appeals  for  the  Sixth  Circuit,  in  the  case  of 
United  Drug  Company  vs.  Theodore  Rectanus  Company 
(226  Federal  Reporter,  5-15)  is  instructive  upon  highly  im- 
portant legal  phases  of  trade-marks. 

About  1877,  Mrs.  Regis,  living  at  Haverhill,  Mass.,  com- 
pounded a  medicine  which  she  considered  useful  for  dys- 
pepsia and  some  other  disorders,  and  as  a  distinguishing 
name  therefor  she  adopted  the  word  "Rex."  Several  years 
later  the  trade-mark  was  registered  both  in  Massachusetts 
and  in  the  United  States  Patent  OfBce,  and  subsequent  liti- 
gation established  her  right  to  use  the  name  as  against 
the  United  Drug  Company.  Thereupon  that  company 
bought  Mrs.  Regis'  business,  together  with  her  trade-mark 
rights.  In  1912  the  company  brought  suit  against  defend- 
ant, alleging  infringement  of  the  trade-marlc  ■"Rex"  in  the 
sale  of  defendant's  "Rex  Blood  Purifler."  Decree  was 
granted  in  plaintiff's  favor  and  defendant  appealed  to  the 
Circuit  Court  of  Appeals,  which  lately  reversed  the  judg- 
ment. 

"Uselessness  and  Harmfulness"  Argued  in  Vain 
The  validity  of  plaintiff's  trade-mark  was  partly  at- 
tacked on  the  ground  that  the  article  covered  by  it  was 
useless  or  harmful,  and  that  the  putting  of  it  on  the  mar- 
ket was  fraudulent,  and  therefore  not  subject  to  legal  pro- 
tection.   In  overruling  this  claim,  the  court  says: 

"The  expert  witnesses  agree  that  it  may  do  some  good 
along  the  line  of  its  advertised  benefits,  and  there  seems 
to  be  no  substantial  reason  to  think  that  it  will  be  injuri- 
ous, unless  it  is  taken  in  too  great  quantities.  If  the  fact 
that  an  excessive  amount  is  harmful  were  to  condemn  an 
article  as  fraudulent,  many  useful  remedies  would  suffer." 
On  the  Very  important  question  as  to  the  right  of  a 
junior  but  Innocent  appropriator  of  a  trade-mark  to  con- 
tinue its  use  in  territory  which  he  has  invaded  first,  the 
court  says: 

Right  of  Jxtnior  to  Continue  Use  of  Trade-Mark. 

"Based  upon  this  theory  of  a  property  or  equivalent 
right  perfected  by  adoption,  or  by  adoption  and  use,  it 
may  follow  logically  enough  that  a  later  appropriator  is  a 
trespasser  and  should  be  suppressed,  even  though,  at  the 
time  of  the  later  appropriation,  the  prior  claimant  of  the 
mark  had  not  extended  his  trade  into  the  defendant's  ter- 
ritory. That  there  had  been  no  actual  conflict  of  trade, 
and  so  no  present  injury,  is  not  of  itself  a  sufficient  an- 
swer to  the  claimant's  demand,  because  by  defendant's 
conduct  there  is  a  threat  or  certainty  of  future  Injury  to 
the  naturally  increasing  trade  and  eastern  of  the  plain- 
tiff. There  can  be  no  fixed  standard  of  this  normal  ex- 
pansion, and  we  are  not  called  upon  to  declare  any  stand- 
ard for  other  cases.  It  is  clear  that  there  may  be  in- 
stances where  the  plaintiff's  delay  to  carry  his  trade  into 
a  particular  territory  has  been  so  inconsistent  with  the 
ordinary  conduct  of  business  as  to  amount  practically  to 
an  abandonment  or  disclaimer  of  that  territory;  and  If  In 
such  case  it  has  come  about  that  with  the  express  or  im- 
plied knowledge  of  plaintiff  another  has  occupied  the  ter- 
ritory in  ignorance  of  any  claim  of  prior  right,  and  so 
has  been  misled  into  a  large  expenditure  in  building  np  a 
boslneas,  we  have  not  merely  that  laches  which  make  a 
court  hesitate  to  enforce  the  prior  right,  but  that  estoppel 
which  forbids  such  enforcement.  Even  at  law,  the  stat- 
utes of  adverse  possession  recognize  that  plaintiff,  with 
good  title  to  an  estate,  may  lose  the  right  to  recover  that 
part  of  it  which  he  permits  an  adverse  claimant  to  occupy 
for  too  long  a  time;  and  there  are  many  familiar  instance* 
where  courts  of  equity  are  moved  by  the  principles  of 
laches  or  of  estoppel  to  deny  specific  relief  to  one  whose 
general  or  original  title  is  broadly  good." 

The  Circuit  Court  of  Appeals  holds  that,  under  the  facU 


of  the  particular  case  before  It,  plaintiff  is  estopped  to 
object  to  defendant's  continued  use  of  the  name  "Rex"  in 
the  territory  which  he  first  entered,  laying  down  the  gen- 
eral rule  that,  although  mere  delay  on  the  part  of  an  orig- 
inator of  a  trade-mark  or  his  successor  in  seeking  to  pre- 
vent use  of  the  same  mark  by  another  manufacturer  will 
not  prevent  injuction  against  competing  use,  yet  where 
the  mark  is  one  likely  to  be  adopted  by  some  one  else, 
where  it  has  been  so  adopted  by  defendant  in  good  faith 
and  under  expenditure  of  considerable  money  for  adver- 
tising, etc.,  plaintiff's  neglect  to  do  anything  in  the  way  of 
extending  trade  or  giving  notice  of  claim  of  exclusive 
right  to  use  the  mark  may  debar  right  to  complain  of  de- 
fendant's use  of  the  same  mark  In  the  territory  which  he 
entered  first. 

Trade  Journal  Publicity  Protects  Rights. 

There  is  an  additional  point  in  the  decision  which  seems 
worthy  of  mention.  That  point  shows  how  judicious  trade 
journal  advertising  serves  to  protect  trade-mark  rights. 
In  holding  that  the  originator  of  a  trade-mark  may  pre- 
clude himself  from  complaining  of  its  subsequent  appro- 
priation by  another  in  territory  not  occupied  by  the  orig- 
inator, the  court  said: 

"There  can  be  no  absolute  duty  resting  on  one  who 
adopts  a  trade-mark  to  bring  it  at  once  to  the  attention  of 
everybody.  Such  duty  as  there  may  be  in  this  direction 
must  rest  upon  the  obligation  of  the  one  adopting  to  real- 
ize that,  in  the  absence  of  a  widespread  knowledge  of  the 
existence  of  his  claim  to  the  mark,  others  will  be  likely 
to  adopt  it  and  spend  their  money  in  its  promotion  in 
their  own  interest.  This  obligation  must  be  as  variant  in 
degree  as  are  the  circumstances  of  each  case  from  those 
of  another  case;  but  we  can  not  doubt  that,  under  present- 
day  conditions,  there  are  cases  in  which  some  measure  of 
such  obligation  does  exist.  Formerly,  the  number  of  com- 
peting traders  in  a  given  line — and,  hence,  the  probability 
that  another  would  hit  upon  the  same  trade-mark — was 
slight  as  compared  to  that  number  and  that  probability 
now;  and  formerly  the  means  by  which  a  trade-mark 
owner  could  spread  general  knowledge  of  his  claim  were 
comparatively  ineffective,  and  the  trade  customs  which 
now  make  it  so  much  a  matter  of  course  for  trade-marks 
to  be  put  before  the  public  the  country  over,  were  largely 
non-existent.  •  •  »  From  1883  •  •  •  it  has  been 
true  that  a  small  expense  in  trade  journal  advertising  en- 
ables the  trade-mark  proprietor  to  put  his  article  and  its 
name  before  the  entire  trade;  and  the  custom  of  so  doing 
has  been  well-nigh  universal.  As  business  methods  and 
business  customs  change,  so  change  the  fact  standards  of 
reasonable  prudence  and  care  in  guarding  business  ris^ts." 


Validity  of  Conveyance  to  Wife. 

In  a  case  recently  before  the  Arkansas  Supreme  Court 
(Webb  vs.  Van  VIeet  Mansfield  Drug  Company,  179  South- 
western Reporter,  357)  it  appeared  that  a  retail  druggist's 
wife  owned  the  building  in  which  his  store  was  conducted. 
For  $100  he  gave  her  a  bill  of  sale  covering  household 
goo<ls  and  the  drug  stock,  which  was  worth  $600  or  $800. 
Later  he  bought  from  a  wholesale  drug  house  on  credit 
s.dditional  goods  to  about  the  same  value.  Still  later  the 
wholesale  bouse  attached  the  entire  stock,  including  all 
the  goods  which  were  kept  together  in  the  store.  At  the 
attachment  sale,  the  wife  bought  the  goods  in  for  $114.50, 
and  then  sued  the  wholesale  house  on  the  theory  of  wrong- 
ful attachment  of  her  property.  The  trial  Judge  took  the 
case  away  from  the  jury,  holding  that  plaintiff  was  not 
entitled  to  recover.  In  afllrmlng  the  judgment,  the  Su- 
preme Court  said: 

"This  was  an  error.  The  question  of  whether  or  not  the 
bill  of  sale  by  John  T.  Webb  to  appellant,  his  wife,  was 
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fraudulent,  should  have  been  aubmitted  to  the  jury.  It  Is 
true  the  husband  remained  In  poseaston  of  the  goods  after 
the  execution  of  the  bill  of  sale,  but  she  testified  that  she 
had  bought  the  goods  from  him.  It  might  also  be  in- 
ferred from  the  testimony  that  she  protested  against  the 
levying  of  the  attachment  upon  her  drugs.  Under  these 
circumstances  the  continued  possession  by  the  husband 
of  the  drugs  after  the  alleged  sale  was  not  conclusively 
fraudulent,  but  the  question  of  whether  or  not  the  sale  of 
the  drugs  was  fraudulent  should  have  been  left  to  the 
Jury. 

"It  does  not  follow,  however,  that  the  Judgment  must 
be  reversed  for  this  error.  ♦  •  *  Appellant  testified 
that  she  purchased  the  whole  stock  of  drugs  at  the  attach- 
ment sale  for  J114.50.  She  also  testified  that  the  property 
owned  by  her  was  worth  at  least  between  $600  and  J700, 
and  that  the  portion  owned  by  her  husband  was  worth  an 
equal  sum.  Only  two  months  elapsed  between  the  levying 
of  the  attachment  and  the  sale  to  the  appellant  under  it. 
By  the  sale  she  obtained  title  to  the  whole  of  the  stock  of 
goods.  Thus  she  received  back  the  drugs  which  she 
claimed  were  her  own,  and  the  stock  belonging  to  her  hus- 
band which  she  said  were  equal  in  value  to  the  portion  of 
the  stock  claimed  by  her.  Therefore  It  Is  plain  that  she 
was  not  prejudiced  by  the  action  of  the  court  in  directing 
a  verdict  against  her. 

"Again  she  claims  that  the  judgment  should  be  reversed 
because  she  owned  the  storehouse  in  which  the  drugs  were 
situated,  and  that  this  was  closed  for  a  time  of  two 
months  by  reason  of  the  levy  of  the  attachment.  This 
was  done  by  the  sheriff,  and  the  record  does  not  show  that 
it  was  done  by  the  direction  of  apellee  [the  wholesale 
house].  Therefore  It  Is  not  responsible  in  damages  to  ap- 
pellant on  this  account." 


Licensing  of  Drug  Pedlers. 

The  right  of  a  State  to  levy  a  semi-annual  license  fee 
of  $100  upon  itinerant  sellers  of  drugs,  medicines  etc., 
is  upheld  by  the  Supreme  Court  of  California  tl52  Pacific 
Reporter,  42).  The  particular  licensing  act  involved  in 
the  litigation  was  the  California  law  which  requires  such 
persons  to  pay  a  license  fee  of  $100  to  the  board  of  phar- 
macy, as  a  special  fund  for  the  enforcement  of  the  act  and 
the  other  laws  creating  and  governing  the  board.  Section 
3  of  the  law  defines  the  class  subject  to  regulation,  as  fol- 
lows: 

"Itinerant  vendors  under  the  meaning  of  this  act  shall 
include  all  persons  who  carry  on  the  business  above  de- 
scribed by  passing  from  house  to  house,  or  by  haranguing 
the  people  on  the  public  streets  or  in  public  places,  or  use 
the  customary  devices  for  attracting  crowds  and  there- 
with recommending  their  wares,  and  offer  them  for  sale  " 

After  determining  that  the  act  infringes  no  provision  of 
the  federal  constitution,  the  California  court  says: 

"We  think  that  the  legislation  is  well  within  the  police 
power  of  the  State.  *  •  *  The  amount  of  the  license 
tax  cannot  be  said  to  be  'oppressive  or  discriminatory." 
•  *  *  The  law  applies  uniformly  upon  the  whole  of  a 
single  class  of  clearly  defined  individuals,  and  the  classifi- 
cation is  founded  upon  a  natural,  intrinsic,  and  constitu- 
tional distinction.  *  •  •  And  it  is  plain  that  the  legis- 
lature only  intended  to  regulate  the  business  of  selling 
drugs  by  itinerant  vendors  within  the  limits  of  the  po- 
lice power  of  the  State,  and  did  not  assume  to  exercise 
the  power  of  taxation  for  the  purposes  of  revenue.'' 

"Invalid  Discrimination"  not  Sustained. 

Further  unsuccessful  attack  was  made  upon  the  act  on 
the  ground  of  invalid  discrimination  in  that  the  Califor- 
nia law  exempts  from  the  payment  of  the  license  fee  ex- 
Union  soldiers  and  sailors. 

To  sustain  the  decision,  the  court  refers  to  the  follow- 
ing statement  of  the  United  States  Supreme  Court  In  a 
case  where  that  tribunal  upheld  the  validity  of  a  Louisi- 
ana statute  forbidding  sale  of  drugs  by  itinerant  vendors: 

"Did  the  State  have  power,  without  violating  the  equal 
protection  or  due  process  of  law  clause  of  the  fourteenth 
amendment,  to  forbid  the  sale  by  itinerant  vendors  of 
any  drug,  nostrum,  ointment  or  application  of  any  kind 
Intended  for  the  treatment  of  disease  or  injury,"  although 
allowing  the  sale  of  such  articles  by  other  persons?  That 
it  did  have  such  authority  is  so  clearly  the  result  of  a 


previous  ruling  of  this  court  •  •  •,  as  to  leave  no 
room  for  controversy  on  the  subject  Moreover,  the  power 
which  the  State  government  possessed  co  classify  and  reg- 
ulate itinerant  vendors  or  pedlers  exerted  in  the  statute 
under  observation  is  cumulatively  sustained  and  made,  if 
possible,  more  obviously  lawful  by  the  fact  th.it  the  regu- 
lation in  question  deals  with  the  selling  by  Itinerant  vend- 
ors or  pedlers  of  drugs  or  medicinal  compounds,  objects 
plainly  within  the  power  of  the  government  to  regu- 
late.'" 


Descriptive  Trade-Marks. 

Ill  the  case  of  Thermog^ne  Company,  Ltd.,  against  Ther- 
mozine  Company,  complainant  sued  for  infringement  of 
its  registered  trade-mark  "Thermog6ne"'  by  defendant's 
trade-mark  "Thermozine.""  Complainant's  trade-mark  is 
applied  to  cotton  wadding,  so  prepared  as  to  act  as  a  coun- 
ter irritant  in  infiammatory  conditions.  Defendant's 
trade-mark  is  applied  to  goods  designated  In  the  declara- 
tion upon  which  the  trade-mark  was  granted  as  a  dry 
poultice,  but  the  cotton,  instead  of  being  so  prepared  as 
to  act  alone  as  a  counter  irritant,  was  accompanied  by  a 
package  of  wax,  which  had  to  be  applied  to  the  cotton  be- 
fore using.  The  goods  were  in  each  case  intended  to  re- 
duce Inflammation  by  counter  irritation,  and  were  of  sub- 
stantially the  same  class. 

Defendant  defeated  the  suit  on  the  ground  that  com- 
plainant's trade-mark,  "Thermogfine"  is  purely  a  descrip- 
tive term — meaning  to  produce  heat — and  hence  is  not  sub- 
ject to  protection  as  a  valid  trade-mark. 

In  disposing  of  the  case.  Judge  Hand,  of  the  United 
States  District  Court  for  the  Southern  District  of  New 
York,  said: 

"The  physiological  effect  of  the  operation  of  the  com- 
plainant's preparation  is  in  fact  the  production  of  local 
heat.  If,  for  example,  the  preparation  be  applied  to  a 
swollen  joint,  the  effect  is  to  draw  the  blood  to  the  surface 
of  the  skin  and  away  from  the  joint  itself,  thus  reducing 
the  inflammation,  but,  in  so  doing,  producing  heat,  as  a 
local  rise  of  temperature  at  the  point  of  application  will, 
I  understand,  attest.  Entirely  aside  from  whether  a  local 
rise  of  temperature  would  be  caused,  there  is  no  doubt 
that  a  feeling  of  heat  is  one  of  the  most  pronounced  effects 
of  such  a  counter  irritant.  In  view  of  the  foregoing  facts, 
I  am  constrained  to  hold  that  the  word  'Thermog^ne'  is 
really,  as  contended  by  defendant's  counsel,  a  word  of  pre- 
cise description.  Though  it  be  a  fact  that  complainant's 
word  is  a  foreign  word,  little  or  not  at  all  known  in  this 
country  there  is  still  no  exclusive  right  to  its  use  as  a- 
trade-mark.'' 


Manufacturer's  Riglit  to  Reclaim  Goods. 

When  a  retail  druggist  becomes  a  bankrupt — a  rather 
rare  incident,  by  the  way — question  may  arise  as  to  the 
right  of  a  manufacturer  or  wholesale  dealer  to  reclaim 
goods  remaining  In  the  hands  of  the  trustee  in  bank- 
ruptcy, if  they  happen  to  have  been  shipped  to  the  drug- 
gist under  any  contract  limiting  his  title  to  the  goods. 
Of  course,  there  is  no  room  for  such  question  under  an  or- 
dinary straight  sale.  The  controversy  may  occur,  how- 
ever, over  novelties  or  other  articles  placed  with  the  drug- 
gist for  sale  on  commission  or  bought  by  him  under  a 
conditional  sale  agreement.  In  a  recent  decision  the 
United  States  District  Court  for  the  Eastern  District  of 
Michigan  (226  Federal  Reporter,  840)  holds  that  if  the 
transaction  between  the  manufacturer  or  wholesaler  and 
the'  retail  dealer  shows  that  the  goods  were  merely  re- 
ceived by  the  latter  as  agent,  or  upon  "consignment,"  they 
may  be  reclaimed  by  the  seller  on  proof  that  the  buyer 
has  not  paid  for  them.  But,  if  the  goods  were  shipped 
either  unconditionally  to  the  buyer,  or  if  they  were 
shipped  under  a  conditional  sale  contract  and  that 
was  not  filed  or  recorded,  the  property  can  not  be  re- 
claimed as  against  the  trustee  in  bankruptcy.  "In  deter- 
mining whether  the  contract  was  one  of  agency  and  con- 
signment, on  the  one  hand,"  says  the  court,  "or  a  sale  with 
reservation  of  title  by  way  of  security,  on  the  other, 
*  ■•  •  no  one  test  can  be  applied.  •  •  *  In  the  final 
analysis,  we  must  take  into  account  what  manner  of  con- 
tract the  parties  intended  to  make,  what  they  agreed  to 
do,  and  the  manner  in  which  they  carried  it  out  in  actu- 
ally working  under  it." 
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NEWS  OF  THE  PHARMACY  BOARDS 

Under  this  heading  are  to  be  found  the  names  and  addresses  of  the  secretaries  of  the  various 
boards  of  pharmacy  of  the  country,  Ihe  date  and  place  of  the  next  examination  to  be  held  by 
each  board  when  such  data  are  available,  as  well  as  the  names  of  those  who  pass  the  examina- 
tions held  by  the  various  boards  from  time  to  time  as  reported  by  the  secretaries,  respectively. 


List  of  Board  Secretaries. 

Alabama — E.  P.  Gait,  Selma. 
Alaska — F.  E.  Ryus,  Ketchikan. 
Akizona— H.  G.  Hulett,  Phoenix. 
Arkansas — J.  A.  Gibson,  Little  Rock. 
Califobnla.— January  12th,  at  Los  Angeles,  and  January 
19th,  at  San  Francisco.     Louis  Zeh,  San  Francisco. 
C!oL0BADO — W.  F.  Thebus,  Denver. 
CoNSBcncuT — J.  A.  Leverty,  Bridgeport. 
Delaware — J.  0.  Bosley,  Wilmington. 
District  of  Columbia — W.  T.  Kerfoot,  Jr.,  Washington. 
Florida — January,  at  Tampa.     D.  W.  Ramsaur,  Palatka. 
Georgia — C.  D.  Jordan,  Monticello. 
Hawaii — Meets  at  Irregular  Intervals  whenever  there  are 

candidates  to  examine.    A.  J.  Gignoux,  Honolulu. 
Idaho — T.  M.  Starrh,  Twin  Falls. 
Illinois — January    25th ,  at    Springfield.      F.    C.    Dodds, 

Sprlngfleld. 
Indiana— W.  H.  Rudder,  Salem. 
Iowa — H.  E.  Eaton,  Des  Moines. 
Kansas— February    16th    and    17th,   at   Wichita.     W.   E. 

Sherriff,  Ellsworth. 
KKrrccKT — January  11th  and  12th,  at  Covington.    J.  W. 

Gayle,  Frankfort. 
Louisiana — J.  A.  Baltar,  New  Orleans. 
Maine — F.  T.  Crane,  Machlas. 
Maryland — Ephraim  Bacon,  Baltimore. 
Massachusetts — Every  Tuesday  between  September  Ist 

and  July  Ist,  at  Boston.    W.  F.  Briry,  Melrose. 
Michigan — E.  E.  Faulkner,  Dalton. 

Minnesota — Third   Monday,  In  January,  April,  July  suid 
October,  at  Minneapolis.   E.  A.  Tupper,  Minneapolis. 
Mississippi — W.  W.  Ellis,  Fernwood. 
Missouri — January  10th  to  12th,  at  Jefferson  City.   EUwin 

C.  Cox,  Craig. 
Montana— W.  R.  Montgomery,  Butte. 
Nebraska — Orel  Jones,  Oconto. 
Nevada — J.  M.  Taber,  Elko. 
New  Hampshire — Fourth  Wednesday  of  each  month.    H. 

E.  Rice,  Nashua. 
New  Jersey — January  20th  and  2l8t,  at  Trenton.     H.  A. 

Jorden,  Bridgeton. 
New  Mexico — Bernard  Ruppe,  Albuquerque. 
New  York — January   26th   and   27th,  at  Albany,  Buffalo 

and  New  York.    W.  L.  Bradt,  Albany. 
North  Carolina — June  6th,  at  Raleigh.    F.  W.  Hancock, 

Oxford. 
North  Dakota — W.  S.  Parker,  Lisbon. 
Ohio — January  11th  and  12th,  at  Columbus.    M.  N.  FOrd, 

Columbus. 
Oklahoma — J.  C.  Burton,  Stroud. 
Pe}<r8ylvania — March  4tii,  at  Harrlsburg.    L.  L.  Walton, 

Wllliamsport. 
Porto  Rico — J.  J.  Monclova,  Rio  Piedras. 
Rhode  Islahd^J.  E.  Brennan,  Pawtucket. 
South  Carolina — F.  M.  Smith,  Charleston. 
South  Dakota— E.  C.  Bent,  Dell  Rapids. 
Tennbssek— J.  B.  Clark,  Nashville. 

Texas — January  18th,  at  Waco.    R.  H.  Walker,  Gonzales. 
Utah— W.  H.  Dayton,  Salt  Lake. 
Vermont — M.  O.  Beebe,  Burlington. 
ViRoiNLA — Third    Tuesday    and    Wednesday    of    January, 

April,  July  and  October.    T.  A.  Miller,  Richmond. 
Washington- D.  B.  Garrison,  Cornell. 
Wbst  Virginia— Alfred  Walker,  Sutton. 
Wisconsin — Edward  Williams,  Madison. 
Wtomfno — R.  A.  Hopkins,  Cheyenne. 


Illinois  Board. 

At  a  recent  meeting  of  the  Illinois  Board  of  Pharmacy 
the  following  candidates  were  granted  registration: 

As  pharmacists— R.  A.  Curies,  P.  W.  Edgett,  O.  A.  Fette,  R. 
F.  Fraser,  J.  H.  Galloway,  J.  M.  Hartman,  G.  H.  Hojnacki,  O. 
\V.  Johnson,  D.  V.  Knowlton,  H.  Manhelm,  R.  I.  Miller,  N.  J. 
Nelson,  K.  Schmidt,  and  J.  J.  Screason,  all  of  Chicago;  and  P. 
Burritt,  of  Evanston;  H.  W.  Conlin,  of  Danville;  C.  G.  Reed, 
ot  Paris;  and  A.  E.  Schultz,  of  Oak  Park. 

As  assistants— V.  B.  Audrzelczyk,  E.  A.  Blahnlk,  C.  T.  Brol- 
Ing;  V.  F'.  Connell,  Rose  Z.  Felsher,  J.  S.  Goodwin,  H.  Hedlln, 
D.  Hubinsky,  W.  B.  Hyland,  A.  Kirshfleld,  E.  G.  Konvalinks, 
F.  A.  Peters,  F.  H.  Rexford,  R.  Van  Kempena,  W.  Wilhelm, 
and  A  E.  Wood,  all  of  Chicaso;  and  V.  L.  Fletcher,  ot  Elgin; 
J    L..  Hoak,  of  Lanark,  and  H.  H.  Humma,  of  Metropolis. 

Iowa  Board. 

At  a  recent  meeting  of  the  Iowa  Board  of  Pharmacy, 
the  following  candidates  were  granted  registration: 

As  pharmacists— J.  E.  Arter,  of  Des  Moines;  C.  S.  Bryan,  of 
Montezuma;  E.  F.  Henry,  H.  R.  Kaempfer,  M.  J.  Morgan,  and 
B.  E.  Nilts,  all  of  Des  Moines;  G.  A.  Robinson,  ot  Marion,  and 
H.  A.  Street,  of  Des  Moines. 


New  Jersey  Board. 

At  a  recent  e.xamination  of  the  New  Jersey  Board  of 
Pharmacy,  the  following  candidates  were  successful: 

As  pharmacists— S.  Bauer,  ot  Newark;  G.  Chicken,  of  Lodt; 
J.  A.  DeRosa,  of  New  York,  N.  Y.;  A.  M.  Dlchter,  ot  Harrison 
O.  P.  E.  Dilatush,  ot  Trenton;  C.  A.  Flottman,  ot  Philadelpia, 
I'a.;  li.  H.  Fortgang,  of  Passaic;  A.  M.  Hawk,  of  Windgap, 
Pa.;  C.  A.  A.  Henry,  of  Philadelphia,  Pa.;  A.  A.  King,  of  Jer- 
sey C.ty;  B.  Klatz,  of  Yonkers;  N.  Y.;  P.  E.  Klucher,  ot  Phil- 
adelphia, Pa.;  N.  D.  LaHart,  ot  Boonton;  H.  Leibowitz,  ot 
Bayonne;  I.  Lelpslg,  of  Bayonne;  G.  A.  LiU,  of  Hawthorne; 
C.  V.  i.osee,  ot  Newark;  A.  O.  Mattia,  of  New  York,  N.  Y.; 
A.  Pansy,  ot  Jersey  City;  M.  Provisor,  ot  Passaic;  W.  L..  Ra- 
blnowilz,  ot  Jersey  City:  I.  Silver,  ot  New  York,  N.  Y.;  P. 
L.  B.  Springer,  ot  Philadelphia,  Pa.;  G.  Stoll,  ot  New  York. 
N.  Y.;  V.  S.  Sweetwood,  ot  Jersey  City;  M.  M.  Tltman,  ot 
liOkewood;  G.  Z.  Ward,  ot  New  York,  N.  Y.;  A.  Watman,  of 
Bayonne;  and  A.  C    Webb,  ot  Philadelphia,   Pa. 

As  assistants— J.  A.  Bingham,  of  Paterson;  B.  M.  Gersten, 
ot  Newark;  J.  V.  Greco,  ot  Madison;  G.  L.  Heiges  ot  Coilings- 
wood;  F.  Knecht,  ot  Perth  Amboy;  C.  Lester,  ot  Irvlngton;  B. 
IJnk,  of  Vlneland,  and  J.  H.  Shoop,  ot  Philadelphia,  Pa. 

North  Carolina  Board. 

At  the  examination  of  the  North  Carolina  Board  of 
Pharmacy  held  at  Raleigh,  November  19th  and  20th,  the 
following  candidates  were  successful: 

As  pharmacists- Ray  M.  Adams,  ot  LaGrange;  H.  H.  Allen, 
of  Shelby;  J.  B.  Boyce,  Jr.,  ot  Littleton;  W.  H.  Canaday,  ot 
Benson;  E.  J.  Caton  of  Charlotte;  R.  I.  Dalley,  of  Reldsville; 
V.  Dees,  of  Plkeville;  Dr.  E.  E.  Early,  ot  Ashevllle;  H.  T. 
Horsley,  of  Lowell;  A.  B.  Macon,  of  Parmer;  S.  K  Martin, 
Jr.,  of  I.eakesvllle;  R.  N.  Mann,  ot  High  Point;  N.  H.  Merrltt, 
ot  Carrboro;  C.  P.  Mitchell,  of  Loulsburg;  E.  L.  Pike,  ot  Bn- 
iteld;  H.  L.  Riddle,  ot  Morganton;  F.  B.  Souders,  of  Fayett*- 
ville;  and  J.   !•'.  West,  ot  Belmont. 

North  Dakota  Board. 

At  a  recent  meeting  of  the  North  Dakota  Board  of  Phar- 
macy, the  following  candidates  were  granted  registration: 

As  pharmacists— R.  H.  H.  Barber,  ot  MInot;  L.  A.  Dannum, 
of  Kensal;  and  C.  B.  Hay,  ot  Fargo. 

E.  W.  Jones,  of  KUldeer,  was  registered  by  reciprocity, 
and  J.  C.  Wamberg,  ot  Hope,  was  registered  as  an  assist- 
ant pharmacist. 

Kansas  Board. 

At  a  recent  meeting  of  the  Kansas  Board  of  Pharmacy 
the  following  candidates  were  licensed  to  practice: 

As  pharmacists— H.  E.  Bechtold,  of  Kansas  City;  H.  B.  Cro- 
wolL  of  Pittsburg:  E.  D.  Delhotol,  of  AtUca;  Prank  Bills,  of 
lola;  W  H.  Fraxler,  of  Clay  Center;  W.  H.  Kerndon,  of  Kan- 
sas City;  L.  M.  Leyles,  of  Lawrence;  W.  J.  Lynch,  of  Wich- 
ita; J.  N.  Mulligan,  of  Topeka;  M.  B.  McKauley,  of  Downs: 
T.  E.  O'Flaherty,  of  lola:  t«o  Semlns,  ot  Clay  Center:  C.  O. 
Steele  of  Kensington;  C.  M.  SIsco,  of  Sedan;  H.  O.  Scnroers, 
of  Lawrence:  C.  F.  Turner,  or  Topeka;  L.  N.  Thorpe,  of  Mor- 
gan vllle;  and  W.  H.  Wlble,  of  Marlon. 

As  pharmacists  on  college  diploma— N.  A.  Fitch,  of  Topeka; 
C.  H.  Kuhl,  of  Cottonwood  Falls:  8.  M.  RoKers,  and  R.  8. 
Brook.:,  of  Lawrence;  and  J.  8.  Fleming,  of  Mlltonvale. 

As  pharmacist*  by  reciprocity— J.  B.  Stapleton,  of  Clay  Cen- 
ter. 
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NEWS  OF  THE  COLLEGES 


Birmingham  College  of  Pharmacy. 

Although  both  bouses  of  the  Alabama  legislature  passed 
a  bin  appropriating  funds  for  the  proper  conduct  of  the 
department  of  pharmacy  of  the  Birmingham  Medical  Col- 
lege, the  governor  refused  to  sign  It,  so  the  college  has 
temporarily  closed  its  doors.  There  are  plans  on  foot  for 
the  r&-eetabllshment  of  the  school  in  the  near  future. 

Dr.  A.  R.  Bliss,  Jr.,  who  was  dean  of  the  discontinued 
department.  Is  now  professor  of  materia  medica  and  phar- 
macology In  the  Atlanta  Medical  College  (Emory  Uni- 
versity), a  position  he  had  accepted  before  the  closing  of 
the  Alabama  institution. 


Fordham  University. 

The  next  regular  meeting  of  the  alumni  association  of 
the  department  of  pharmacy  of  Fordham  University  will 
be  held  on  January  27th  at  3.  p.  h.  in  the  medical  build^ 
Ing  of  the  university. 

Prof.  Jacob  Diner,  dean  of  the  department  of  pharmacy, 
and  other  members  of  the  faculty  will  attend  the  meet- 
ing and  mingle  with  the  members  of  the  association. 

For  diversion  from  the  study  of  the  theory  of  Ar- 
chimedes, cryptograms,  etc.,  the  junior  students  of  the  de- 
partment of  pharmacy  of  the  university  attend  a  weekly 
meeting,  where  they  discuss  pharmacy  of  the  present,  past 
and  future.  They  not  only  listen  to  men  of  knowledge, 
but  prepare  papers  themselves,  thus  enlightening  each 
other  on  the  different  preparations  called  for  in  different 
parts  of  the  State,  country  and  abroad. 

At  one  of  the  recent  meetings  Mr.  Nelson  compared 
pharmacy  in  the  United  States  with  pharmacy  in  Russia 
and  Germany.  From  Mr.  Nelson's  point  of  view  it  is  evi- 
dent that  he  earnestly  believes  in  pharmacy  being  stand- 
ardized by  the  national  government. 

Mr.  Horowitz  spoke  on  "The  Duties  of  a  Pharmacist  to 
Both  the  Public  and  Himself."  He  argued  with  great  em- 
phasis that  pharmacy  as  a  profession  is  l)?ing  degraded 
by  means  of  "penny  sales." 


Kansas  University. 

A  large  portion  of  the  University  Daily  Kansan  Issued 
on  December  13th,  is  devoted  to  the  interest  of  the  depart- 
ment of  pharmacy  of  the  university. 

On  the  first  page  there  appears  a  picture  of  the  students 
and  faculty  of  the  department,  and  elsewhere  in  the  paper 
there  are  articles  by  Dean  L.  E.  Sayre,  Professors  Need- 
ham,  Havenhill  and  Nelson.  A  picture  of  the  pharmacy 
school  building  and  of  Dean  Sayre  are  also,  found  In  this 
publication. 

On  the  editorial  page,  an  editorial  headed  "The  Spirit  of 
the  Pharmics''  contains  the  following  comment,  which 
shows  what  the  rest  of  the  university  thinks  of  the  "Phar- 
mics," as  they  are  familiarly  known. 

"There  are  less  than  seventy-five  of  these  pharmics  all 
told,  but  they  cling  together  with  a  solidarity  that  offsets 
their  lack  of  numbers.  They  are  able  to  develop  the  true 
family  spirit.  They  see  one  another  every  day,  and  they 
have  much  that  is  of  interest  to  their  fellows. 

"Dean  Sayre,  who  might  well  be  called  the  father  of 
Kansas  pharmacy,  starts  his  flock  on  the  right  trail  every 
year  by  entertaining  all  of  them  at  his  house.  So  from 
the  very  first  they  have  an  opportunity  to  work  as  a  group 
and  to  gain  the  Impetus  that  friendship  and  co-operation 
alone  can  give. 

"Possibly  some  of  us,  who  have  little  occasion  to  enter 
the  chemistry  building,  can  not  appreciate  just  what  it 
means  to  have  a  real  school  spirit  in  a  university.  We 
should  go  over  to  the  chemistry  building  some  morning 
and  see  the  pharmics  in  action.  Then  we  would  under- 
stand, and  possibly  wish  we,  too,  were  of  Dean  Sayre's 
family." 

Massachusetts  College. 

Professor  Seldon  0.  Martin,  director  of  the  bureau  of 
business  research  of  Harvard  University,  delivered  a  lec- 
ture on  "Business  Research  in  the  Retail  Drug  Buslnes" 
on  December  6th  at  the  Massachusetts  College  of  Phar- 
macy. 


New  York  College. 

Following  the  general  custom  established  some  years 
ago,  the  upper  classmen  of  the  university  clasf  of  the  .le- 
partment  of  pharmacy  of  Columbia  University  held  a 
smoker  at  the  University  Commons  on  December  1st  to 
which  the  members  of  the  freshman  class  were  invited  as 
guests. 

Prof.  William  Mansfield  acted  as  master  of  ceremonips 
and  called  upon  most  of  the  students  and  all  of  the  mem- 
bers of  the  faculty  present  for  short  addresses.  Profes- 
sors Arny  and  Wimmer,  and  Drs.  Hostmann,  Brown  and 
Roon  responded  for  the  faculty. 

One  of  the  topics  discussed  quite  extensively  was  the 
formation  of  a  society  devoted  to  the  interest  of  biologi- 
cal study. 

The  formation  of  a  social  club  in  connection  with  this 
society  for  the  purpose  of  promoting  a  spirit  of  good 
fellowship  among  the  students,  was  also  discussed. 

Dr.  Jeannot  Hostmann,  president  of  the  alumni  asso- 
ciation of  the  college,  spoke  of  the  work  of  this  associa- 
tion and  urged  all  the  students  to  affiliate  themselves  with 
this  body  immediately  after  their  graduation  from  the  col- 
lege. 

The  affair  was  a  pronounced  success  and  enjoyed  by  all 
present. 

■  m  ■ 

Dean  Gregory  Celebrates  Twenty-fifth  Anni- 
versary. 

A  complimentary  dinner,  commemorating  twenty-flve 
years  of  his  active  service  as  dean  of  the  department  of 
pharmacy  of  the  University  of  Buffalo,  was  tendered  Dr. 
Willis  G.  Gregory  by  his  colleagues  by  the  combined  fac- 
ulties of  the  university,  on  December  9th  at  the  Lafayette 
Hotel. 

A  gold  inlaid  clock  was  presented  to  the  guest  of  the 
evening  as  a  token  of  appreciation  of  his  work  and 
achievements. 

Professor  Julian  Park  in  making  the  presentation  said: 

"Dr.  Gregory  has  done  a  great  deal  during  the  last 
thirty  years  for  the  university,  and  we  desire  he  should 
have  a  material  testimonial  In  order  that  he  shall  remem- 
ber the  esteem  in  which  we  hold  him.  Therefore,  in  be- 
half of  those  who  are  here  to-night,  I  hand  him  this 
clock. 

"As  It  ticks  off  the  moments  of  the  future  may  It  bring 
to  mind  the  happy  ones  of  the  past.  I  hand  it  to  liim  with 
this  wish:  Here  is  to  the  Gregory  current.  May  it  never 
be  dammed.  Long  life  to  him  and  with  length  of  days, 
health  and  wisdom,  honor  and  happiness,  and  the  sun- 
shine which  comes  with  the  ever-blessed  heart  of  peren- 
nial youth." 

Dr.  Gregory  in  accepting  the  token,  thanked  his  col- 
leagues and  related  some  of  the  history  of  the  university 
and  the  college  of  pharmacy.  He  told  of  Its  struggle,  hard- 
ships and  success. 

Dean  Thomas  H.  McKee,  of  the  school  of  medicine,  acted 
as  toastmaster;  and  called  upon  the  following  speakers, 
who  told  of  their  acquaintance  with  Dr.  Gregory  and  of 
his  accomplishments: 

Carlos  0.  Alden,  the  Rev.  Carl  D.  Case,  George  F.  Cott, 
James  A.  Gibson,  Philip  B.  Goetz,  John  R.  Gray,  Arthur 
W.  Hickman,  Herbert  A.  Hickman,  Frank  E.  Lock,  Ell  H. 
Long,  M.  D.  Mann,  Charles  P.  Norton,  Charles  G.  Stockton, 
Albert  P.  Sy,  Grover  W.  Wende  and  Herbert  U.  Williams. 


Virginia  Pharmacists  Want  Increased  Require- 
ments for  Registration. 

When  the  Virginia  legislature  convenes  this  month  two 
bills  affecting  pharmacy  will  be  introduced.  Both  of  these 
measures  are  to  provide  for  an  increased  educational  re- 
quirement of  those  who  wish  to  practice  pharmacy  in  that 
State.  One  measure  is  planned  to  make  the  requirement 
for  eligibility  to  the  board  examination,  the  equivalent  of 
graduation  from  a  standard  high  school. 

The  other  measure  to  be  introduced  will  provide  that  a 
college  education  be  required  of  all  applicants  for  regis- 
tration as  pharmacists.  It  is  proposed  that  this  measure 
should  become  effective  January  1st,  1920. 
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Get-Together  Meeting  of  Bronx  Association  a 

Big  Success. 

The  first  get-together  meeting  of  the  Bronx  Pharmaceu- 
tical Association,  held  at  Ebling's  Casino,  December  7th, 
was  one  of  the  finest  meetings  of  druggists  and  physicians 
that  has  been  held  in  this  city  for  some  years.  About  350 
physicians,  pharmacists  and  guests  of  the  association  par- 
took of  a  bounteous  dinner,  after  which  prominent  speak- 
ers were  listened  to,  for  about  two  and  a  half  hours.  The 
committee  in  charge  of  the  affair  had  provided  an  elab- 
orate banquet  and  entertainment,  but  educational  features 
were  not  neglected,  for  there  were  several  fine  ex- 
hibits of  U.  S.  P.  and  N.  P.  preparations  on  view  in  the 
assembly  room  of  the  Casino,  and  the  pharmacists  took 
pains  to  point  them  out  to  their  medical  guests. 

Dr.  Lascoff  Makes  Address  on  Official  Preparations. 

Dr.  J.  Leon  Lascoff  made  a  talk  on  U.  S.  P.  and  N.  P. 
preparations.  Including  a  short  history  of  the  pharmaco- 
poeias of  different  countries,  and  called  attention  to 
the  excellence  of  the  products  which  had  been  manufac- 
tured by  the  members  of  the  Bronx  association.  He  made 
a  plea  for  greater  co-operation  on  the  part  of  physicians 
in  aiding  pharmacists  to  carry  on  an  ethical  business. 

The  display  which  attracted  most  attention  at  the  meet- 
ing consisted  of  a  number  of  preparations  put  up  in  flat 
ampuls  by  Dr.  Lascoff,  and  fastened  upon  a  card  enclosed 
in  a  picture  frame. 

Health  Commissioner  Emerson  One  of  the  Speakers. 

The  toastmaster  at  the  banquet  was  Charles  A.  Affen- 
krau*.  After  a  few  general  remarks  on  the  rapid  strides 
made  by  the  Bronx  association,  the  toastmaster  Introduced 
President  Allison,  who  delivered  an  address  of  welcome. 
The  next  speaker.  Dr.  Haven  Emerson,  commissioner  of 
health  of  this  city,  praised  the  attitude  of  the  Bronx 
Association  in  supporting  the  formula  disclosure  measure 
now  in  effect  in  this  city.  Dr.  Emerson  enumerated  the 
various  criticisms  which  had  been  directed  at  this  ordi- 
nance and  delivered  arguments  designed  to  meet  these 
criticisms.  He  expressed  the  hope  that  many  of  those 
present  would  dedicate  their  Immediate  future  to  securing 
federal  legislation  similar  in  scope  to  that  of  section  117 
of  the  local  sanitary  code,  which  requires  that  the  for- 
mulas for  proprietary  preparations  be  either  filed  with  the 
board  of  health  or  be  placed  on  the  labels  of  the  prepara- 
tion. He  said  that  It  was  not  likely  that  the  New  York 
market  would  be  avoided  by  manufacturers  of  reputable 
preparations,  because  of  the  ordinance.  He  also  announced 
that  In  bringing  prosecutions  under  the  ordinance  the 
l)oard  of  health  would  not  hale  the  retailer  or  wholesaler 
Into  court  unless  it  was  impossible  to  proceed  against  the 
manufacturer. 

Dr.  Emerson  entered  into  personalities  when  he  said 
that  he  was  pleased  to  note  that  the  American  Druggists' 
Syndicate  had  applied  for  registration  blanks  in  order  to 
comply  with  the  ordinance,  and  that  he  assumed  from  this 
procedure  that  Dr.  W.  C.  Anderson,  president  of  that  or- 
ganization, had  changed  his  attitude  of  opposition  to  the 
formula-disclosure  ordinance  to  one  of  compliance. 

Dr.  Diner,  the  next  speaker,  criticised  physicians  whose 
practices  were  of  a  questionable  character  as  far  as  the 
prescribing  of  medicines  wiis  concerned.  He  commended 
the  work  of  the  Bronx  Association,  and  especially  the  ex- 
hibit of  U.  S.  P.  and  N.  P.  preparations  that  had  been  pre- 
pared. He  said  that  the  success  of  the  board  of  health  In 
its  campaign  against  fraudulent  preparations  wa.s  due,  In 
a  large  measure,  to  its  publicity  campaign,  and  that  more 
publicity  on  the  part  of  the  druggists  would  be  a  means  of 
securing  the  confidence  of  the  public. 

Dr.  Anderson  Ansvrers  Dr.  Emerson. 
Dr.  William  C.  Anderson,  dean  of  the  Brooklyn  College  of 
Pharmacy,  also  complimented  the  association  on  Its  rapid 
progress,  and  speaking  of  the  relations  between  physicians 
and  pharmacists,  said  that  It  was  time  to  discontinue  the 
useless  criticisms  which  had  been  hurled  at  each  other 
by  members  of  these  professions.  He  advocated  the  fos- 
tering of  a  splrtt  of  co-operation,  and  said  that  profes- 
sional pharmacy  can  exist  only  when  It  is  wanted  by  phy- 
sicians. The  many  side-lines  carried  by  the  average  drug 
stores  of  to-day  are  not  handled  because  of  any  particular 
deaire  on  the  part  of  the  pharmacist  for  this  field,  but 
rather  because  there  is  not  nffldent  prescription  work  to 


keep  the  average  drug  store  going  without  the  aid  of  side- 
lines, said  Dr.  Anderson. 

Replying  to  Dr.  Emerson's  reference  to  the  speaker's 
attitude  regarding  the  formula-disclosure  ordinance.  Dr. 
Anderson  said  that  as  far  as  the  American  Druggists' 
Syndicate  was  concerned.  Its  formulas  had  always  been 
available,  and  were  not  kept  secret.  His  attitude  regard- 
ing the  ordinance  had  not  changed,  because  he  felt  that 
it  was  not  needed.  This  latter  statement,  said  Dr.  Ander- 
son, was  proven  by  the  fact  that  the  makers  of  Holman's 
liver  pad  and  Barton's  diphtheria  antidote  had  been 
prosecuted  by  the  board  of  health  for  making  fraudulent 
claims  and  had  been  convicted  under  existing  laws  before 
the  health  board's  ordinance  had  gone  into  effect. 

Dr.  Anderson  said  that  he  was  glad  to  hear  that  the 
board  of  health  had  decided  to  prosecute  the  manufac- 
turers of  fraudulent  preparations  rather  than  the  retail 
druggists  who  merely  supplied  the  demand. 

Other  speakers  of  the  evening  were:  Hon.  Louis  D. 
Gibbs,  who  urged  the  pharmacists  to  keep  up  the  dignity 
of  their  profession  and  weed  out  the  undesirable  element; 
Hon.  Douglas  Mathewson,  who  spoke  of  the  pharmacist's 
duty  to  the  community;  Dr.  W.  G.  Eynon,  president  of  the 
Bronx  County  Medical  Society,  who  urged  that  the  har- 
monious relations  existing  between  physicians  and  phar- 
macists of  the  Bronx  be  continued;  Hon.  Jacob  Weil,  and 
Dr.  L.  P.  Brown. 


New  York  County  Pharmaceutical  Society  May 
Take  Up  Co-operative  Buying. 

The  regular  monthly  meeting  of  the  New  York  County 
Pharmaceutical  Society  was  held  on  December  15th  at  144 
East  Eighty-sixth  street,  this  city.  Chairman  Colle  called 
the  meeting  to  order  promptly  at  11  p.  m.,  and  after  the 
reading  of  the  minutes.  Dr.  J.  Leon  Lascoff,  in  reporting 
for  the  committee  on  legislation,  told  of  the  recent  Har- 
rison law  decisions.  Chairman  Halperin,  of  the  committee 
On  trade  interests,  suggested  that  a  co-operative  buying 
club  be  formed  by  the  members  in  order  to  stimulate  In- 
terest in  behalf  of  the  association. 

Upon  motion  by  Professor  Raubenhelmer,  a  committee 
consisting  of  Messrs.  Halperin,  Walters  and  Goodman  was 
appointed  to  investigate  the  proposition. 

H.  Lester  and  J.  Feldman  were  proposed  for  member- 
ship and  accepted. 

J.  Leon  Lascoff  proposed  an  amendment  to  the  by-laws 
of  the  association,  incorporating  a  code  of  ethics  which 
is  to  be  subscribed  to  by  applicants  for  membership  be- 
fore they  are  accepted. 

Dr.  Otto  Raubenhelmer  delivered  a  lecture  on  the  new 
U.  S.  P.  and  N.  P.  for  which  he  was  given  a  rising  vote 
of  thanks. 

A  grievance  committee,  consisting  of  H.  Walters  and 
Oscar  Goldlust,  was  appointed  by  the  chairman  to  investi- 
gate the  case  of  Elkins  vs.  Lesslng,  two  retail  pharmacists 
doing  business  near  102d  street  and  Second  avenue,  whose 
competitive  methods  are  said  to  have  demoralized  the 
drug  business  In  that  section  of  Yorkvllle  for  many 
blocks. 

A  committee  consisting  of  J.  L.  Lascoff,  H.  Walters  and 
O.  M.  Goldlust  was  appointed  to  look  for  new  meeting 
rooms. 

Chairman  Colle  announced  that  the  banquet  of  the  New 
York  Retail  Druggists'  Association  will  take  place  on  Jan- 
uary 7th,  and  suggested  that  the  members  of  this  society 
attend  In  a  body. 


Pacific  Coast  Women's  Pharmaceutical 
Association. 

On  November  26th  the  regular  monthly  meeting  of  the 
Pacific  Coast  Women's  Pharmaceutical  Association  was 
held  at  246  Pacific  Building.  Miss  Ethel  Nelson,  the  newly 
elected  president,  presided  at  the  meeting.  The  extem- 
poraneous manufacture  of  antipyrine  tablets  was  dis- 
cussed. It  was  suggested  that  because  antipyrine  offers 
difncultles  in  tablet  manufacture  on  account  of  Its  extreme 
solubility,  a  bland  oil  be  employed  to  the  extent  of  eight 
minims  to  60  tablets  in  order  to  produce  a  satisfactory 
product. 

The  monthly  program  for  the  ensuing  year  was  out- 
lined, and  a  chairman  for  each  month  is  to  be  appointed. 
A  series  of  Interesting  meetings  Is  anticipated. 
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Annual   Meeting   of    Insecticide   and   Disinfec- 
tant Manufacturers. 

The  flrst  annual  meeting  of  the  Insecticide  and  Disin- 
fectant Manufacturers'  Association,  Inc.,  held  since  the 
omnlzatlon  of  that  body  a  year  ago,  took  place  at  the 
Hotel  Astor,  this  city,  on  December  13th  and  14th.  The 
meeting,  which  was  well  attended  by  manufacturers  from 
all  parts  of  the  country,  was  called  to  order  by  President 
Frank  Hemingway,  and  after  an  address  of  welcome  by  S. 
M.  Evans,  of  this  city,  which  was  responded  to  by  A.  S. 
Hlckerson,  of  St.  Louis,  President  Hemingway  read  his 
address. 

This  document  summarized  the  accomplishments  of  the 
asociation  during  the  year,  and  of  the  recommendations  It 
contained,  the  following  were  adopted: 

That  durlnK  the  coming  year  a  more  concentrated  effort  be 
made  to  obtain  relief  from  the  present  Interpretation  of  regu- 
lation No  6.  enforced  under  the  Ingectlclde  Act,  under  the 
workings  of  which  honorable  manufacturers  are  given  un- 
pleasant and  Injurious  notoriety  before  a  case  Is  heard. 

That  a  committee  of  five,  to  be  known  as  the  dsllnfectants 
committee,  be  appointed,  which  committee  shall,  under  In- 
structions of  the  board  of  governors  of  the  association  itself, 
have  charge  of  ail  matters  respecting  disinfectants  which  shall 
come  within  the  purview  of  Insecticides  acts  or  ordinances. 
That  an  effort  be  made  to  form  local  sections  of  manufac- 
turers of  insecticides  and  disinfectants  throughout  the  country. 
Bacteriological  Laboratory  Plans. 

The  matter  of  establishing  a  bacteriological  laboratory 
In  connection  with  the  association  was  discussed  and  the 
following  resolutions  adopted: 

Resolved,  That  the  question  be  submitted  to  the  board  of 
governors  of  the  Insecticide  and  Disinfectant  Manufacturers' 
Association  with  the  request  that  an  early  report  be  given  to 
the  association,  covering  the  ways  and  means  of  establishing 
tills  Important  department,  and  a  fair  remuneration  be  levied 
for  ail  services  rendered  by  the  laboratory  to  the  members  of 
the  association,  and  further  be  it 

Resolved,  Tliat  it  is  the  sense  and  purpose  of  the  members 
of  the  association  to  favor  the  association  laboratory  with  lib- 
eral patronage  In  order  to  make  it  a  standard  authority  for 
bacteriological  tests. 

Dr.  Hayward,  ot  the  United  States  Department  of  Agri- 
culture, addressed  the  meeting  on  the  application  of  the 
Insecticide  act  to  disinfectants. 

The  association  adopted  a  resolution  thanking  the  Sec- 
retary of  Agriculture  for  allowing  Dr.  Hayward  to  attend 
and  address  the  meeting. 

It  was  decided  that  the  incoming  board  of  governors 
should  appoint  two  committees  on  disinfectants,  one  a  sci- 
entific committee  and  the  other  a  cbmmerciai  committee 
to  which  all  problems  pertaining  to  either  branch  should 
be  referred. 

The  New  Officers. 

The  following  officers  were  elected  for  the  ensuing  year: 

President,  Frank  Hemingway;  vice-presidents,  A.  S. 
Hlckerson,  and  W.  H.  Rose;  secretary,  Benjamin  M.  Kaye; 
treasurer,  Harry  J.  Schnell;  board  of  governors,  the  offi- 
cers and  F.  W.  Hunt,  W.  H.  Cole  and  M.  J.  Bennett. 

The  Oil,  Paint  and  Drug  Reporter  was  selected  as  the 
official  organ  of  the  asociation. 

President  Hemingway  then  appointed  the  following  com- 
mittees: 

Membership  committee,  F.  W.  Hunt,  J.  G.  Getlln,  F.  L. 
Lewis,  Edgar  A.  Murray,  C.  C.  Balrd,  Fred  A.  Hoyt,  D.  M. 
Calkins. 

Insecticide  act  committee,  W.  H.  Rose,  Charles  A.  Car- 
penter, M.  A.  Blanchard. 

Disinfectant  committee,  H.  W.  Cole.  Other  members  to 
be  appointed  later. 

Technical  committee,  J.  M.  Weiss,  Dr.  E.  M.  Halpin,  Dr 
W.  Dreyfuss. 

A  formal  vote  of  thanks  was  extended  to  the  officers 
who  served  during  the  past  year,  to  the  Oil,  Paint  and 
Drug  Reporter,  to  Dr.   Dreyfuss.  Dr.   Halpin,  Mr.  Weiss, 
•  Mr.  Wright  and  Dr.  Hayward,  following  which  the  conven- 
tion adjourned  to  meet  in  St.  Louis  in  June,  1916. 


Ohio  Valley  Druggists  Elect  Officers. 

The  annual  election  of  officers  of  the  Ohio  Valley  Drug- 
gists' Association  was  held  at  the  Hotel  Sinton,  Cincin- 
nati, O.,  on  November  23d. 

The  following  members  were  chosen  to  conduct  the  af- 
fairs of  the  association  for  the  ensuing  year:  President, 
Milton  Franken;  vice-presidents,  Charles  Arnold,  Joseph 
Koenig,  and  J.  H.  Dornhesgen:  secretary,  Fred  S.  Kotte; 
treasurer.  Otto  E.  Klstner;  board  of  control,  Charles 
Ehlers,  J.  H.  Llnesch,  E.  L.  Ple?k,  T.  J.  Wldrig,  and  J.  T. 
F'ay, 


Dr.  Alsberg's  Annual  Report. 

The  annual  report  of  Dr.  Carl  Alsberg,  chief  of  the  bu- 
reau of  chemistry  of  the  United  States  Department  at 
Agriculture,  shows  what  a  wide  range  of  subjects  is  cov- 
ered in  the  Investigations  of  this  branch  of  the  govern- 
ment service  in  its  enforcement  of  the  food  and  drugs 
act. 

Among  the  things  of  interest  to  pharmacy  is  that  por- 
tion of  the  report  which  deals  with  the  activity  of  the 
department  In  prosecuting  manufacturers  of  questionable 
medicinal  preparations  and  guarding  against  possible 
adulterations.     In  this  connection  Dr.  Alsberg  reports: 

"Fifty-six  actions  based  upon  false  and  fraudulent 
claims  as  to  the  curative  powers  of  medicines  and  mineral 
waters  were  terminated  favorably  to  the  government, 
and  a  number  of  other  actions  for  similar  offenses  are 
pending;  103,343  consignments  of  foods  and  drugs  offered 
for  Importation  into  the  United  States  were  examined, 
ot  which  number  7,744  were  denied  entry." 

Other  topics  of  interest  are  the  sections  of  the  report 
dealing  with  research  work  undertaken  by  the  bureau  in 
plant  chemistry  and  pharmacology.  These  factors  are 
referred  to  as  follows: 

Research  in  Plant  Chemistry  and  Pharmacology. 

Plant  Chemistry. — To  form  a  basis  for  practical  nutri- 
tion investigations  the  composition  of  vegetable  proteins 
and  the  forms  in  which  nitrogen  occurs  in  plants  were 
studied.  The  prussic-acid  content  of  various  forage  and 
medicinal  plants  was  determined  by  an  Improved  method 
which  has  been  published.  Among  other  plant  chemical 
problems,  the  properties  of  saponin  and  saponin-bearing 
plants  were  investigated,  and  special  attention  was  given 
to  medicinal  plants  containing  emodln  for  the  purpose  of 
improving  analytical  methods.  A  new  volatile  oil  has 
been  isolated  from  the  flowers  of  the  cotton  plant  and  ex- 
aminations have  been  made  of  the  glucoside  found  in  its 
leaves.  The  work  done  by  the  bureau  in  connection  with 
this  plant  was  for  the  purpose  of  assisting  the  bureau  of 
entomology  in  its  boll-weevil  investigations. 

Pharmacological  Investigations. — Investigations  upon 
the  pharmacology  of  the  organic  acids  were  continued, 
and  some  of  the  data  upon  citric,  tartaric,  and  oxalic  acids 
were  published.  A  thorough  study  of  the  oil  of  cheno- 
podium  was  completed  and  published.  This  oil,  advocated 
in  hookworm  disease,  was  found  to  be  quite  toxic.  Much 
attention  was  paid  to  the  pharmacology  of  water-soluble 
and  fat-soluble  dyes  used  in  foods. 

Co-operation  of  Federal  and  State  Officials. 

Regarding  co-operation  of  federal  food  and  drug  of- 
ficials with  State  officials,  the  report  says: 

"The  office  of  State  co-operative  food  and  drug  control, 
established  in  1914,  has  been  instrumental  In  bringing 
about  close  co-operation  with  State  officials  charged  with 
the  enforcement  of  State  laws  controlling  traffic  in  food 
and  drugs,  while  the  district  system  recently  inaugurated 
has  made  it  possible  to  put  Into  practical  effect  specific 
co-operative  projects. 

"Co-operation  with  State  officials  has  been  particularly 
effective  In  advancing  the  work  on  standards.  A  joint 
committee  on  definitions  and  standards,  representing  the 
federal  officials  and  the  State  organizations  that  are  in- 
terested in  food  law  enforcement,  has  been  formed.  Dur- 
ing the  past  year  standards  for  a  number  of  food  prod- 
ucts have  been  formulated  and  adopted." 


The  United  States  Wants  a  Junior  Pharmacolo- 
gist and  a  Fish  Pathologist. 

Having  failed  at  its  examinations  held  last  June  to  se- 
cure ellgibles  for  a  position  as  junior  pharmacologist,  the 
United  States  Civil  Service  Commission  will  try  again 
January  19th.  The  place  pays  $1200  to  11500  a  year,  is 
open  only  to  men,  who  must  be  between  twenty-one  and 
thirty-five  years  of  age,  and  graduates  of  or  senior  stu- 
aents  in  a  college  ot  recognized  standing. 

The  United  States  also  seeks  a  fish  pathologist  bad 
tnough  to  pay  him  $2500  a  year,  provided  he  is  a  college 
graduate  and  has  had  two  years  of  postgraduate  work  In 
chemistry  or  biology. 

Those  interested  should  write  to  the  commission,  at 
Washington,  for  form  1312,  stating  the  title  of  the  exam- 
ination for  which  the  form  Is  desired.  The  commission 
has  branch  offices  in  many  ot  the  principal  cities  of  the 
various  States. 
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Baltimore  Branch  and  Retail  Druggists'  Asso- 
ciation in  Joint  Meeting. 

Pharmacy,  from  the  strictly  ethical  viewpoint,  was  not 
considered  at  the  joint  meeting  of  the  Baltimore  hranch 
of  the  American  Pharmaceutical  Association  and  the 
Baltimore  Retail  Druggists'  Association  held  at  the 
Kmerson  Hotel  on  December  13th,  but  the  retail  drug 
business  and  conditions  in  it  were  gone  into  from  tl»e 
standpoint  of  advertising  and  efficiency  in  a  thoroughly 
scientific  manner  by  two  men  entirely  outside  of  the  pale 
of  pharmacy,  but  experts  in  their  lines. 

It  was  a  revelation  to  the  many  present  at  the  large 
gathering  to  see,  from  the  other  side  of  the  counter,  how 
their  methods  of  doing  business  were  considered  and  to 
be  told  what  they  should  and  should  not  do  in  order  to 
be  successful. 

Lee  Williamson,  president  of  the  Retail  Druggists'  As- 
sociation, presided  and  called  on  Mr.  Neill,  the  chairman 
of  the  executive  committee  of  the  branch,  to  sit  with  him 
and  he,  in  turn,  requested  Dr.  Hynson  to  do  this,  as  he 
was  the  one  who  had  been  instrumental  In  bringing 
about  the  joint  meeting  and  had  secured  the  speakers. 

Dr.  Hynson  acted  for  the  branch  and  introduced  the 
first  speaker  of  the  evening,  J.  T.  Lyons,  as  the  man  who 
had  put  truth  in  advertising. 

Mr.  Lyons'  Address  on  Advertising. 

Mr.  Lyons  said,  among  other  things,  that  most  drug- 
gists have  arrived  at  the  wrong  conclusion  as  to  the 
meaning  of  advertising.  They  seem  to  think  that  it  rep- 
resents newspaper  space,  billboards,  street  car  signs  and 
kindred  other  publicity  mediums,  while  advertising  ac- 
tually is  being  done  all  the  time  and  in  our  every  action 
and  word  and  it  is  the  intimate  personal  advertising  that 
counts  Immensely  for  good  or  bad  with  the  public. 

A  nickel  spent  for  a  shoe  shine,  a  dime  spent  with  a 
laundryman,  a  quarter  spent  with  a  barber  and  a  half 
dollar  spent  with  a  manicurist  could  all  be  charged  to 
good  advertising  by  the  average  druggist.  A  few  dol- 
lars spent  for  paint  and  better  lighting  could  also  be 
charged. 

Newspaper  advertisements  for  downtown  stores  are  de- 
sirable, but  are  not  a  good  investment  for  the  neighbor- 
hood store. 

Store  atmosphere  is  an  Important  advertisement;  go 
outside,  come  in,  and  look  at  this  from  the  viewpoint  of 
the  stranger  who  comes  in  contact  with  it  for  the  first 
time.  Would  you  trade  at  a  store  where  you  were  treat- 
ed like  you  treat  your  customers?  Find  the  defects  in 
the  store  and  windows  and  make  them  perfect. 

A  case  was  cited  of  a  druggist  who  was  playing 
checkers  behind  the  prescription  case  with  a  traveling 
salesman  who  called  his  attention  to  the  entry  of  a  pros- 
pective customer.  "Keep  quiet,  he  might  go  out,"  was 
the  druggist's  response  ,and  he  did  go  out.  Prompt  and 
efltcient  service  la  the  best  kind  of  advertisement;  do 
not  let  the  customer  go  out  without  getting  what  he 
wants. 

Price  Cutting  "Chokes  the  Outlet." 

\  druggist  complained  because  a  Greek  was  opening 
a  brightly  lighted,  clean  and  cheerful  candy,  fruit  and 
soda  stand  on  the  opposite  corner  and  he  was  afraid  that 
ho  would  lose  his  candy  and  soda  trade.  He  not  only  lost 
that  part  of  it,  but  he  also  had  to  close  his  store.  The 
proper  use  of  paint  and  lighting  fixtures  would  have 
caueed  the  Greek  to  have  moved  elsewhere  or  even  might 
have  prevented  his  opening  at  all. 

In  an  effort  to  get  more  business  to  offset  the  forty 
per  cent  loss  in  prescription  business  which  has  occurred 
In  the  past  years,  druggists  have  resorted  to  cutting 
prices  on  patents  and  the  temporary  advantage  which  the 
first  cutter  might  have  enjoyed  was  lost  Immediately 
after  the  next  cutter  appeared. 

Cutting  chokes  the  outlet,  especially  as  applied  to  the 
one  cent  sales.  Two  tubes  of  shaving  cream  bought  for 
twenty-six  cents  does  not  increase  the  consumption  of 
shaving  cream;  U  merely  chokes  the  outlet  for  It  till 
both  tubes  are  used  and  the  buyer  Is  the  only  gainer. 

Douglass  Burnett  spoke  on  "Modern  Efficiency  In  the 
Retail  Drug  Business"  and  called  particular  attention  to 


the  lack  of  comprehensive  systems  of  bookkeeping  on 
the  part  of  druggists  and  their  lack  of  knowledge  as  to 
the  proportion  of  profit  or  loss  to  cost  as  well  as  their 
inability  to  determine  just  what  proportion  of  profit  it 
was  necessary  to  get  in  order  to  do  business  properly. 

The  lack  of  a  community  spirit  among  druggists  by 
means  of  which  they  could  get  together  and  stop  price 
cutting,  cut  oft  worthless  accounts  and  stop  living  on 
each  other  wafs  emphasized  and  It  was  hoped  that  some 
legislation  along  the  lines  of  the  Stevens  bill  could  be 
enacted. 

Much  emphasis  was  placed  on  the  "turn-over"  and  It 
was  announced  that  unless  goods  could  be  turned  over 
twelve  times  a  year,  something  was  wrong. 

In  the  discussion  which  followed  the  reading  of  these 
papers,  it  was  brought  out  that  already  the  National 
Wholesale  Druggists'  Association  had  taken  steps  to  dis- 
courage the  opening  of  new  stores  in  localities  already 
served  by  existing  ones,  by  refusing  credit,  and  consid- 
erable blame  was  attached  to  wholesalers  for  having  en- 
couraged this  too  much  in  the  past. 

It  was  also  noted  that  the  wholesale  trade  was  taking 
steps  to  see  that  proper  books  were  kept  by  the  retailers 
for  their  mutual  protection. 

One  of  those  present  claimed  that  the  only  things  which 
should  be  sold  at  cost  were  postal  cards  and  postage 
stamps;  that  the  decision  should  be  made  that  they  were 
or  were  not  to  be  sold  and  that  if  they  were  sold,  they 
should  be  sold  with  a  smile  and  in  liberal  quantities,  so 
that  stamp  customers  would  become  regular  ones  for 
other  lines.  He  also  brought  out  the  Inconsistency  of 
having  an  ancient  city  directory  on  hand  and  advocated 
having  the  latest  edition  or  none  at  all. 

Pharmaceuticals  Discussed  at  November  Meeting. 

At  the  November  meeting  of  the  branch  held  on  the 
seventeenth  of  last  month.  Dr.  Engelhardt  presented  a 
paper  In  which  he  reviewed  the  work  of  the  scientific 
section  of  the  parent  association.  Considerable  discussion 
resulted  from  a  reference  to  Professor  Scovllle's  paper 
on  tinctures  whicli  had  been  presented  to  that  section. 

Professor  Scoville  had  carried  out  experiments  covering 
a  period  of  four'  years  in  order  to  find  out  whether  or  not 
tinctures  made  from  fluid  extracts  were  just  as  effective 
and  stable  as  those  prepared  by  the  U.  S.  P.  processes 
and  his  conclusion  was  that  "on  the  whole,  tinctures 
made  from  fluid  extracts  compare  very  favorably  with 
those  made  direct  from  the  drugs  in  the  case  of  the 
standardized  tinctures,  the  strength  is  necessarily  the 
same  and  the  stability  is  fully  as  good.  If  not  better." 
The  Inference  drawn  from  this  statement  was  that  if 
the  tinctures  that  had  been  chemically  and  physiologically 
tested  were  all  right  when  made  from  fluid  extracts, 
others  would  be. 

In  the  discussion  it  was  brought  out  that  one  pharmacy 
of  an  exceedingly  high  reputation  possibly  owed  consid- 
erable of  its  success  to  the  uniformity  and  reliability  of 
its  tinctures  which  were  made  from  assayed  fiuld  ex- 
tracts wherever  possible  and  this  method  was  contrasted 
with  the  practice  of  some  pharmacists  who  dispense  un- 
assayed  tinctures  made  from  assayed  and  even  unassayed 
drugs  which  might  or  might  not  represent  the  proper 
strength. 

It  was  argued  as  absurd  that  the  Pharmacopoeia 
should  direct  tincture  of  nux  vomica  to  be  made  from  a 
powdered  extract  when  It  already  recognized  an  assayed 
fluid  extract  which  could  be  used. 

In  this  connection,  however.  It  was  emphasized  that  in- 
fusions and  decoctions  must  never  be  made  from  fluid  ex- 
tracts, as  the  menstruum  used  was  entirely  lilfTerent. 

The  final  clearing  up  of  the  difference  of  opinion  be- 
tween the  branch  and  one  of  the  Journals  by  the  latter 
conceding  the  non-solublllty  of  Ichthyol  In  oils  as  well  as 
the  non-mlsclblllty  of  Ichthyol  with  oils  was  referred  to. 
and  It  was  brought  out  that  the  proper  way  In  which  to 
Incorporate  Ichthyol  with  fats  In  ointments  was  to  spread 
a  thin  film  of  the  fat  over  considerable  of  the  surface  of 
the  ointment  slab  and  to  place  the  Ichthyol  on  this,  add 
the  rest  of  the  fat  and  Incorporate  Immediately.  Any 
portion  of  Ichthyol  allowed  to  stick  to  the  slab  or  exposed 
unprotected  for  even  a  short  while  to  the  air  was  likely 
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to  dry  out  hard  and  form  apecka  which  would  not  rub  out 
and  which  would  make  the  ointment  unsightly. 

While  on  the  subject  ot  solubilities,  the  Bparing  solubil- 
ity of  phosphorus  in  chloroform  -was  discussed,  and  the 
PharmacopflBia  was  criticised  for  directing  phosphorus  to 
be  so  dissolved  in  making  piHs  of  phosphorus. 

It  was  stated  that  the  latter  element  is  soluble  with 
great  difficulty  in  chloroform,  and  It  was  suggested  that 
the  best  form  in  which  to  Incorporate  it  Into  pills  is  by 
using  phosphorized  resin. 

The  formation  of  the  poisonous  qulnotoxln  In  long 
standing  combinations  ot  aspirin  and  quinine  salts  was 
considered,  and  the  statement  was  made  that  a  pharmaceu- 
tic! house  had  put  out  thousands  of  boxes  of  compressed 
tablets  containing  among  other  IngredlentH  these  two 
chemicals,  and  had  been  putting  them  up  for  years  with- 
out having  a  single  case  of  bad  symptoms  reported.  The 
well-known  idiosyncrasy  ot  some  persons  to  quinine  was 
cited  as  possibly  being  the  cause  of  the  reported  bad  ef- 
fects. 

It  was  the  opinion  of  members  of  the  branch  that  the 
ruling  of  the  bureau  of  chemistry  saying  that  a  drachm  is 
one-sixteenth  of  an  avoirdupois  ounce  was  unfortunate, 
as  it  re-established  an  obsolete  weight,  and  the  sense  of 
the  meeting  was  that  it  ought  to  be  reconsidered  and  the 
apothecary's  dram  or  sixty  grains  be  declared  official. 

Mr.  Meyer  presented  a  prescription  calling  for  copaiba, 
4  drams;  balsam  peru,  2  drams;  oil  ot  turpentine,  2  drams, 
and  syrup  of  lemon  sufficient  to  make  6  ounces. 

Several  different  ways  of  mixing  this  were  tried  and 
each  seemed  a  little  worse  than  the  other,  the  balsam  peru 
being  the  disturbing  factor. 

In  commenting  on  the  new  Pharmacopoeia  several  mem- 
bers spoke  ot  the  anticipated  changes  and  said  that  It  will 
be  almost  necessary  tor  pharmacists  to  go  to  school  again, 
and  that  already  classes  were  being  formed  In  other  cities 
to  learn  ot  the  changes  and  to  become  familiar  with  them, 
and  with  this  end  In  view,  the  executive  committee  was 
Instructed  to  endeavor  to  arrange  for  a  series  ot  lectures 
on  the  new  U.  S.  P.,  to  be  given  by  Dr.  Caspar!  under  the 
auspices  of  the  branch. 

A  committee  consisting  of  Miss  Patterson,  and  Messrs. 
Lowry,  Meyer  and  Neal  was  appointed  to  work  out  a  dif- 
ferent form  of  organization  tor  the  branch,  calculated  to 
provide  tor  greater  interest  In  its  meetings  on  the  part  of 
the  profession  at  large. 

Chicago     Branch     Enjoys     Illustrated     Lecture 
on  Window  Trims. 

The  Chicago  branch  of  the  American  Pharmaceutical 
Association  held  Its  December  meeting  at  the  Chicago  Col- 
lege of  Pharmacy  on  the  evening  of  the  14th,  with  Presi- 
dent Hugh  Craig  In  the  chair. 

Secretary  Gathercoal  read  a  short  paper  on  proposed 
changes  In  the  Year  Book  ot  the  parent  association.  He 
especially  urged  that  some  means  be  adopted  by  which 
pharmaceutical  abstracts  could  be  presented  within  a 
short  time  after  the  publication  ot  the  original  articles. 
He  suggested  that  the  Year  Book  could  be  published  In 
Installments  during  the  year,  which  could  be  mailed  either 
as  supplements  to  the  journal  of  the  association  or  as  a 
separate  publication.  The  paper  was  discussed  but  finally 
referred  to  the  next  meeting  for  action. 

The  principal  feature  of  the  evening  was  an  Illustrated 
t*lk  by  President  Craig  on  "Window  Dressing."  Mr. 
Craig  said  that  the  most  attractive  windows  were  those 
In  which  live  animals  were  displayed;  next  most  attrac- 
tive were  those  In  which  some  mechanical  wonder  was  in 
operation;  then  followed  the  artistic  display,  including 
especially  landscapes;  the  ornate  display.  Including  richly 
furnished  interiors,  and  the  specialty  display  In  which 
but  one  article  was  exhibited;  least  attractive  was  the 
6-and-10-cent-8tore  display,  In  which  a  great  variety  of  ar- 
ticles were  massed. 

He  said  that  the  appearance  of  many  Chicago  drug  store 
windows  Indicated  no  attempt  at  any  display,  and  that 
this  waste  of  the  most  valuable  selling  agency  In  the  store 
was  most  unfortunate. 

The  lantern  views  projected  were  Instructive,  and  inter- 
esting, showing  not  only  different  types  of  window  dis- 
plays, but  some  of  the  devices  and  apparatus  used  in  mak- 
ing them. 

At  the  meeting  of  the  branch  held  November  16th,  Sew- 
ard W.  Williams  presented  a  paper  on  "Aerial  or  Gaseous 


Disinfection,"  including  a  symposium  of  answers  from 
State  health  officers  to  seven  questions  relating  to  differ- 
ent phases  of  the  subject. 

Mr.  Williams  l>egan  his  paper  with  a  definition  of  the 
term  gaseous  disinfection,  and  gave  a  short  history  of  the 
methods  employed  and  substances  used  for  the  purpose, 
and  then  brought  up  the  question  of  the  value  of  such  dis- 
infection. He  presented  a  letter  from  Dr.  Schroeder,  of 
the  department  of  health,  of  this  city,  explaining  why  the 
practice  of  fumigation  after  infectious  diseases  had  been 
80  nearly  discontinued  in  this  city,  and  the  means  now 
employed  to  prevent  the  spread  ot  contagion. 

In  the  symposium,  replies  from  the  health  officers  of 
H^rly  all  the  States  and  larger  cities,  as  well  as  from 
many  men  of  national  reputation  as  sanitarians  were  In- 
cluded. We  shall  endeavor  to  publish  a  summary  ot  these 
replies  in  our  next  issue. 

Mr.  Williams  then  discussed  the  logic  of  gaseous  disin- 
fection and  its  Importance.  He  presented  the  relative 
values  ot  formaldehyde  and  sulphur  and  their  particular 
uses  as  tumigants. 

Conclusions  Regarding  Disinfection. 

In  conclusion  he  said:  "A  large  majority  of  the  State 
health  officers,  joining  In  the  symposium,  favor  a  con- 
tinuance of  formaldehyde  gas  disinfection. 

"We  should  not  neglect  one  cause  of  spreading  com- 
municable diseases  (room  Infection),  because  we  have 
found  another  (carriers),  whatever  the  relative  impor- 
tance ot  the  two  agencies  may  be. 

"To  destroy  bacteria  volatilize  formaldehyde,  without 
Ignition,  In  warm,  moist  air. 

"To  kill  insects  and  vermin,  burn  sulphur  in  dry  air. 

"While,  as  pharmacists,  we  should  supply  trustworthy 
means  for  combatting  communicable  diseases,  as  citizens 
we  should  look  for  their  underlying  causes  and  assist  in 
correcting  them." 

In  the  discussion  that  followed  the  presentation  of  this 
paper  Hugh  Craig  said:  "Slowly  but  surely  public  sanita- 
tion is  changing  from  a  political  to  a  scientific  foundation, 
and  every  city  should  have  and  will  soon  have  profession- 
ally trained  and  well  paid  health  officers." 

Dr.  Bernard  Fantus  called  attention  to  the  Increasing 
knowledge  regarding  the  spread  ot  disease  by  "carriers,"' 
and  to  the  tact  that  clothing  and  other  objects  were  now 
known  to  play  a  small  part  In  conveying  disease.  In 
fact,  said  Dr.  Fantus,  the  great  majority  ot  Infection  could 
be  directly  traced  to  contact  with  another  person  bearing 
the  disease  germs. 

After  a  discussion  on  the  relative  merits  ot  Russian  and 
American  mineral  oil.  In  which  the  general  opinion 
seemed  to  be  that  the  latter  can  be  made  to  answer  all  the 
requirements  of  mineral  oil  for  Internal  use,  the  meeting 
adjourned. 


City  of  Washington  Branch  Acts  on  Proprietary 
Medicine  Commission's  Report. 

At  the  meeting  of  the  City  ot  Washington  branch  of  the 
American  Pharmaceutical  Association,  held  November 
24th,  a  paper  was  presented  by  M.  I.  Wllbert,  on  the  "Re- 
port of  the  Commission  on  Proprietary  Medicines  ot  the 
American  Pharmaceutical  Association."  [This  report  was 
published  in  full  in  the  Circui.ar  on  pages  657  to  661  of 
the  October  number.] 

Dr.  Wllbert  told  of  the  organization  of  the  commission, 
and  In  discussing  its  report  maintained  that  it  tailed  to 
take  into  consideration  the  public  welfare,  and  as  a  result 
did  not  go  as  tar  as  It  should  have. 

He  called  attention  to  the  fact  that  on  two  previous  oc- 
casions the  American  Pharmaceutical  Association  had  con- 
sidered this  same  question,  and  that  the  masterly  report 
ot  the  special  committee,  consisting  of  Messrs.  Rice,  Hoff- 
man and  Prescott.  which  was  adopted  by  the  association 
In  1885,  should  be  further  considered,  and  the  recom- 
mendations contained  therein  should  be  carried  out. 

In  considering  the  report  of  this  commission,  said  Dr. 
Wllbert,  It  was  Interesting  to  compare  it  with  the  report 
of  the  British  Government  on  the  same  question.  The 
latter  report  is  much  at  variance  with  the  conclusions  ar- 
rived at  by  the  commission,  and  contains  much  that  is  not 
correct. 

The  Canadian  Government  requires  the  filing  with  the 
proper  officials  ot  the  potent  Ingredients  of  all  proprietary 
remedies  and  a  license  must  be  received  before  a  prepara- 
tion can  be  offered  for  sale.  The  New  York  and  Louisiana 
.  boards  of  health  now  require  the  filing  of  the  potent  In- 
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gredients  of  all  remedies  offered  for  sale  in  their  respec- 
tive jurisdiction,  and  Dr.  Wilbert  characterized  such  leg- 
islation as  vicious  and  open  to  many  serious  objections, 
one  of  which  is  the  possibility  of  blackmail.  He  considers 
that  the  proper  method  is  to  require  a  plain  statement  on 
the  label  of  all  active  or  possibly  harmful  constituents  on 
the  grounds  that  the  public  when  they  dose  themselves 
should  know  what  they  are  taking  or  be  in  a  position 
that  they  can  be  readily  advised. 

Dr.  Wilbert  closed  his  paper  by  offering  the  following 
resolutions: 

Whereas,  All  medicines  concern  the  health  of  those  who  use 
them:  and 

Whereas.  The  purchaser  of  a  medicine  selected  by  himself 
has  the  rii?ht  to  receive  information  of  its  constituents  and 
theli'  quantities:  and 

Where.is.  The  report  and  the  draft  regulating  the  sale  of 
proprietary  medicines,  which  was  accepted  by  the  American 
Pharmaceutical  Association  at  its  meeting  held  in  Pittsburgh, 
Pa.,  in  September.  ISSo  (Proc.  Am.  Pharm.  Assoc.  1885.  v.  33, 
pp.  394-39S)  embrace  a  method  whereby  the  above-mentioned 
objects  may  be  secured:  therefore  be  it 

Resolved,  That  we,  the  members  of  the  city  of  Washington 
branch  of  the  American  Pharmaceutical  Association,  recom- 
mend that  the  Commission  on  Proprietary  Medicines  insist 
that  manufacturers  be  required  to  announce  on  the  labels 
of  a'l  package  medicines  and  toilet  preparations  the  kind  and 
the  amount  of  the  active  or  possibly  harmful  constituents  con- 
talneu   therein. 

After  considerable  discussion,  that  was  participated  in 
by  Drs.  Wiley  and  Kalusowski,  and  Messrs.  Fuller,  Flemer, 
Richardson,  Wilbert,  Hilton,  and  others,  the  resolutions 
were  unanimously  adopted  and  the  secretary  directed  to 
forward  same  to  the  Journal  of  the  association. 


Detroit  Branch  Holds  Interesting  Discussion  on 
Drug  Store  Advertising. 

A  regular  meeting  of  the  Detroit  branch  of  the  Ameri- 
can Pharmaceutical  Association  was  held  on  November 
19th  at  the  Wayne  County  Medical  Society  Building. 

The  program  included  two  papers  on  drug  store  ad- 
vertising. The  first  of  these  was  by  Mrs.  Margaret  R. 
Burlingame,  an  expert  on  advertising. 

She  began  her  remarks  by  seemingly  apologizing  for 
the  lack  of  the  theory  of  advertising  that  her  talk  would 
contain,  but  in  reality  gently  rapping  over  the  knuckles 
the  fellows  who  spend  much  valuable  time  talking  "the- 
ory." 

"You  know,"  she  quietly  suggested,  "the  real  advertis- 
ing man— the  one  who  turns  out  the  ideas  that  build  busi- 
ness— hasn't  any  time  to  talk  advertising;  he  is  too  busy 
advertising. 

"When  you  listen  to  a  long  discussion  on  the  theory  of 
advertising,"  continued  the  speaker,  "you  may  say  this 
to  yourself,  'That  chap  Is  paid  for  talking,'  and  the  more 
interestingly  he  talks,  and  the  more  often  he  talks,  the 
more  you  can  add  to  the  amount  he  gets  paid. 

Qualifications  of  an  Advertising  Man. 

"The  real  advertising  man — not  the  man  who  sells  the 
agency's  service — but  the  real  advertising  man,  must  be 
three  things.  He  must  be  an  analyst,  a  psychologist  and 
a  merchandiser. 

"He  must  be  able  to  tear  to  pieces  your  product,  your 
market  and  your  price;  and  he  must  be  able  to  build  up 
a(!ain;  he  must  know  people.  This  Is  very  important. 
He  must  be  able  to  tell  you  how  the  people  you  want  to 
roach  think— how  they  act.  He  must  be  able  to  tell  you 
bow  to  reach  these  people,  and  how  to  make  them  act; 
how  to  create  in  them  a  buying  desire  and  how  to  con- 
nect that  buying  desire  with  your  particular  product.   •   •    * 

"Before  you  as  retailers  start  an  advertising  campaign, 
you  must  answer  two  all-important  questions:  What 
have  I  to  sell?  and  to  whom  am  I  going  to  sell  it?  Then 
you  must  start  about  to  find  out  the  very  best  ways  of 
Mlllng  your  product.     »     •     • 

"There  is  a  peculiar  thing  about  a  pharmacy  that  spe- 
cializes in  prescription  work.  Before  ever  that  pharmacy 
sells  a  single  drug.  It  must  first  sell  confidence.  And 
in  selling  confidence,  it  must  exploit  its  high  grade  pre- 
scription clerks,  its  chemists,  its  pure  drugs,  its  prompt 
service.  So,  after  all,  it  Is  service,  and  not  drugs,  that 
is  sold. 

"You  win  quickly  agree  that  it  would  be  absurd  to 
advertise  fur  coats  in  Florida;  and  yet  as  far  as  results 
are  concerned,  the  way  some  advertisers  ignore  an  an- 
alysis of  their  markets  Is  Just  as  atnurd.  If  you  are 
selling  prices,  don't  advertise  to  high-priced  trade.     The 


cut-price  always  give  rise  to  a  doubt  in  certain  men- 
talities. They  are  very  apt  to  ask,  "What  is  the  matter 
with  the  stuff?"  If  you  are  advertising  quality  and  ser- 
vice, you  can  make  your  appeal  general,  but  select  the 
medium  that  goes  to  the  better  classes." 

Mrs.  Burlingame  was  asked  the  question:  "When  a 
woman  goes  into  a  store  and  throws  down  a  quarter  for 
a  box  of  Blank's  pills,  and  the  clerk  hands  her  back  6 
cents,  is  she  pleased — or  what  is  the  effect  on  her?" 

"Most  emphatically  not,"  was  the  reply.  "And  right  here 
is  the  mistake  some  manufacturers  make  in  merchandis- 
ing. Into  the  woman's  mind  Immediately  pops  the  dis- 
turbing question,  'I  wonder  what's  wrong  with  them,  and 
never  again  is  she  quite  satisfied.  Don't  forget  this:  a 
woman  may  shop  for  prices  on  certain  established  arti- 
cles, we  will  say  of  wearing  apparel,  or  of  green  market 
goods  that  she  knows  are  all  right,  but  when  it  comes  to 
putting  cheap  things  into  the  stomachs  of  her  family, 
her  shopping  stops.  She  does  not  care  to  take  any 
chances  with  her  children's  health;  and  the  very  fact 
that  she  does  not  know  what  is  in  the  preparation  makes 
her  all  the  more  insecure." 

"Then,"  someone  asked,  "you  do  not  believe  in  cut 
prices?" 

Cut  Prices  are  Unnecessary. 

"Cut  prices  have  established  for  themselves  a  certain 
place,  but  I  maintain  that  they  are  unnecessary  and  they 
represent  in  many  instances  poor  merchandising,"  said 
Mrs.  Burlingame  in  reply.  "Why,  hand  back  a  woman  6 
cents  and  place  in  her  thought  a  distrust  of  you  and  the 
article  forever  after.  I'll  warrant  you  that  the  same 
woman  does  not  go  to  the  cut-rate  place  -for  her  pre- 
scriptions;  she  wouldn't  dare!" 

"But  what  about  the  case  of  proprietary  preparations," 
the  questioner  persisted,  "will  she  not  shop  for  them?" 

"That  is  a  different  case,"  was  the  reply.  "In  the  case 
of  many  nationally  advertised  articles,  the  matter  has 
been  taken  out  of  the  retailer's  hands.  The  woman  Is 
not  buying  from  the  druggist  at  all,  as  far  as  her  mental 
processes  are  concerned;  she  is  buying  from  the  manu- 
facturer. He  has  already  sold  her  that  confidence  that  I 
have  mentioned  previously.  It  has  to  be  sold  sometime, 
gentlemen,  and  it  is  the  biggest  asset  any  business  can 
have.  It  is,  incidentally,  one  of  the  things  the  cut-rate 
man  sacrifices  for  his  bulk." 

The  question  of  samples,  demonstrations,  neighborhood 
advertising,  circularizing  and  newspaper  advertising 
were  also  aiscussed. 

Although  Mrs.  Burlingame  had  been  asked  to  speak 
twenty  minutes,  she  was  kept  answering  questions  until 
almost  the  close  of  the  meeting. 

Mr.  Leacock,  a  prominent  Detroit  pharmacist,  read  a 
paper  in  which  he  described  various  advertising  methods 
found  valuable  in  his  stores. 

A  discussion  followed  in  which  many  interesting  points 
were  brought  out. 


Nashville  Branch  Devotes  Meeting  to  Consid- 
eration of  Stevens  Bill. 

A  joint  meeting  of  the  Nashville  branch  of  the  Ameri- 
can Pharmaceutical  Association  with  the  Nashville  Drug 
Club  was  held  in  the  music  room  of  the  Nashville  Y.  M. 
C.  A.  on  November  18th,  with  D.  J.  Kuhn  presiding. 
After  the  minutes  were  read  and  approved.  Congressman 
J.  M.  Byrns  was  introduced.  He  very  capably  explained 
the  provisions  of  the  Stevens  hill  and  gave  many  good 
reasons  why  he  thought  the  bill  should  pass.  He  said 
that  most  of  the  work  of  congress  was  done  by  commit- 
tees, and  that  the  passage  of  the  bill  depended  largely  on 
having  it  reported  favorably  by  the  committee  to  which 
It  was  referred. 

Letters  were  read  from  Senator  Luke  Lea  and  ex-Gov- 
ernor M.  R.  Patterson,  favoring  the  bill.  The  bill  was 
then  read  and  discussed  at  length  by  several  members. 
The  point  was  brought  out  that  Congressman  Stevens, 
the  author  of  the  bill,  had  not  been  re-elected,  and  that 
someone  else  would,  therefore,  have  to  reintroduce  the 
bill  at  this  session  of  congress. 

On  motion  of  W.  R.  White,  a  resolution  was  passed  re- 
questing Congressman  T.  W.  Sims  to  support  the  bill. 
Congressman  Sims  is  a  member  of  the  committee  on  in- 
terstate and  foreign  commerce,  to  which  the  bill  was 
previously  referred.  Similar  letters  were  ordered  sent 
to  all  the  other  senators  and  representatives  of  the  State. 
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OUB  A.  Blodou  waa  Instructed  to  prepare  a  friendly  letter 
to  b«  sent  to  the  North  Nashville  Medical  Society  In  an- 
swer to  a  communication  received  from  that  association 
criticising  local  drugtdsts. 

A  paper  reviewing  the  recent  Issues  of  drug  Journals 
was  read  by  Dr.  J,  O.  Burge.  The  question  of  prescrip- 
tion prices  was  then  very  eagerly  discussed,  after  which 
the  meeting  adjourned. 


New  York   Branch    Discusses   Food  and   Drug 
Inspection. 

The  regular  monthly  meeting  of  the  New  York  branch 
of  the  American  Pharmaceutical  Association  was  devoted 
to  a  discussion  of  food  and  drug  inspection,  led  by  Direc- 
tor U  P.  Brown,  of  the  bureau  of  foods  and  drugs  of  the 
local  department  of  health. 

The  business  meeting  which  preceded  the  program  of 
the  evening  was  short.  The  minutes  were  approved  as 
read,  and  Treasurer  Joseph  Weinstein  reported  that  there 
was  a  balance  of  $107.55  on  hand.  Dr.  W.  C.  Anderson  In 
reporting  for  the  committee  on  education  and  legislation, 
called  attention  to  recent  Harrison  law  decisions  and  to 
the  activltl©s  of  the  trade  in  l>ehalf  of  the  Stevens  bill. 
Dr.  Diner  in  discussing  this  report  called  attention  to  the 
fact  that  a  large  department  store  In  this  city  is  sending 
out  letters  to  its  customers  asking  their  opinion  on  the 
price  maintenance  question,  and  Dr.  Anderson  said  that 
the  opposition  to  the  Stevens  bill  on  the  part  of  leading 
dry  goods  merchants  is  no  longer  as  strong  and  united  as 
It  has  been  in  the  past. 

President  Lascoft  appointed  a  nominating  committee 
consisting  of  Dr.  H.  V.  Arny,  chairman;  Thomas  Latham 
and  B.  L.  Murray.  The  following  applicants  for  member- 
ship were  proposed  and  duly  elected:  F.  S.  Frankfurter, 
Julius  Kramer,  F.  A.  I^/eslie,  Edward  Plant,  Joseph  Good- 
■wln  and  Jacob  Well. 

Preparation  for  A.  Ph.  A.  Convention. 

The  question  of  appointing  a  committee  to  co-operate 
with  the  convention  committee  of  the  parent  association 
was  then  taken  up  and  discussed  by  Messrs.  Hostmann, 
Diner,  and  Holtzhauer.  Mr.  Holtzhauer,  who  is  the  local 
secretary  of  the  association,  and  in  charge  of  arrange- 
ments for  the  meeting  to  be  held  at  Atlantic  City  in  Sep- 
tember, outlined  tebtative  plans  for  the  convention,  and 
asked  for  the  co-operation  of  the  branch  to  make  it  a  suc- 
cess. The  president  was  empowered  to  appoint  a  com- 
mittee of  five  to  co-operate  with  Mr.  Holtzhauer. 

Director  Brown  In  his  address  on  "Experiences  in  Food 
and  Drug  Inspection,''  touched  on  the  humorous  as  well 
as  the  serious  side  of  the  Inspector's  duties.  He  told  of 
his  work  in  Tennessee,  where  he  was  formerly  in  charge 
of  food  and  drug  inspection,  and  complimented  the  phar- 
maceutical profession  of  that  State,  and  particularly  Dr. 
J.  O.  Burge,  of  Nashville,  for  the  co-operation  that  had 
been  given  him  in  his  work  there. 

Dr.  Brown  touched  on  his  experience  with  the  enforce- 
ment of  the  narcotic  law  of  the  State  of  Tennessee,  men- 
tioning that  according  to  statistics  gathered  in  that  State, 
colored  people  use  little  opium,  but  much  cocaine,  and 
that  there  were  twice  as  many  women  addicted  to  the  use 
of  narcotic  drugs  as  men.  He  praised  the  Harrison  law 
and  credited  the  pharmacists  with  having,  in  a  large  meas- 
ure, brought  about  the  enactment  of  this  act. 

Violations  Due  Mostly  to  Carelessness. 

In  the  discussion  which  followed.  Dr.  J.  L.  Mayer  said 
that  very  little  of  the  adulteration  of  drugs  is  due  to  any 
desire  to  violate  the  law  on  the  part  of  the  pharmacist. 
He  mentioned  that  many  of  the  assay  processes  are  faulty 
and  cases  of  adulteration  are  often  due  to  carelessness 
more  than  to  any  other  factor. 

Dr.  Joseph  Weinstein  said  that  in  1903  the  violations 
brought  to  the  attention  of  the  board  of  pharmacy  of  this 
State  reached  as  high  a  mark  as  45  per  cent.,  and  that  in 
1910  this  percentage  has  been  reduced  to  about  7  per  cent., 
and  he  thought  that  conditions  at  present  were  even  bet- 
ter. 

Secretary  Jeannot  Hostmann  related  some  of  his  ex- 
periences as  food  and  drug  inspector  of  the  city  of  Ho- 
boken,  N.  J.  He  believed  that  the  average  chemist  and 
physician  was  unfit  to  fill  the  office  of  food  and  drug  In- 
spector unless  they  have  had  some  pharmaceutical  train- 
ing. According  to  his  experiences,  the  average  dealer,  If 
approached  in  the  proper  way  and  not  persecuted,  will  co- 


operate with  the  inspectors  in  enforcing  the  law.  He  par- 
ticularly emphasized  the  necessity  of  a  pharmaceutical 
training  for  those  who  attempt  to  Inspect  pharmaceutical 
establishments. 

Director  Brown  in  closing  the  discussion  said  that  It 
was  Impossible  to  hold  pharmacists  responsible  for  prep- 
arations that  did  not  assay  exactly  100  per  cent.  A  rea- 
sonable deviation  from  the  standard  should  be  allowed, 
the  extent  of  variation  permissible  being  dictated  by  the 
common  sense  of  those  In  charge. 

Upon  motion  of  Dr.  Jacob  Diner  a  vote  of  thanks  was 
extended  the  speaker  of  the  evening  and  the  meeting  ad- 
journed. 


Philadelphia  Branch   Hears  Papers  on  Roent- 
genology and  Drug  Cultivation. 

The  regular  monthly  meeting  of  the  Philadelphia  branch 
of  the  Amercan  Pharmaceutical  Association  was  held  on 
December  13th  at  the  Medico-Chirurglcal  College. 

President  Henry  called  the  meeting  to  order  at  8:30 
p.  M.  and,  there  uelng  no  new  or  unfinished  business,  the 
program  of  the  evening  was  at  once  taken  up.  Prof. 
Henry  Kraemer  read  a  paper  on  "Progress  in  the  Cultiva- 
tion of  Medicinal  Plants.'' 

Dr.  George  E.  Pfahler,  R5ntgenologist  of  the  Medi6o- 
Chlrurgical  College,  presented  "The  Rontgen  Rays  In 
Diagnosis  and  Treatment,"  followed  by  a  demonstration 
with  radium  and  Rontgen  rays  in  his  laboratory  at  the 
Medico-Chirurgical  Hospital. 

The  contributors  to  the  evening's  program  were  given 
a  rising  vote  of  thanks. 


Pittsburgh    Branch   Considers   Plant   Enzymes. 

The  second  of  the  series  of  winter  meetings  of  the  Pitts- 
burgh branch  of  the  American'  Pharmaceutical  Association 
was  held  on  December  17th.  The  subject  for  the  evening 
was  "Enzymes  in  Plants,"  and  it  was  handled  in  a  mas- 
terly manner  by  Dr.  J.  H.  Wurdack,  Instructor  in  Latin 
and  assistant  to  the  chair  of  chemistry  at  the  Pittsburgh 
College  of  Pharmacy. 

After  a  review  of  the  properties  of  enzymes,  their  class- 
ification was  explained  and  a  number  of  enzymes  were  dis- 
cussed in  detail.  The  part  played  by  enzymes  In  the  germi- 
nation of  seeds,  in  the  ripening  of  fruits,  in  the  formation 
of  bark  and  leaf  colors,  in  the  production  of  odors  and  in 
the  general  processes  of  the  plant  were  explained.  Those 
enzymatic  processes  taking  i)lace  after  the  part  containing 
the  enzyme  is  removed  from  the  plant  to  become  a  drug 
were  especially  considered,  reference  being  made  to  the 
fact  that  decided  changes  usually  take  place,  making  the 
dried  drug  an  individual  very  different  from  the  living, 
growing  plant.  In  fact,  in  Germany  and  France  prepara- 
tions are  now  on  the  market — some  for  subcutaneous  and 
intravenous  Injection — which  have  been  made  from  drugs 
in  which  enzymatic  changes  were  prevented  by  sterllza- 
tion.  The  reasons  for  the  fermentation  processes  which 
cacao,  tea.  vanilla,  tobacco,  etc.,  are  subjected  to,  were 
taken  up  and  many  Interesting  points  were  brought  out. 

The  resolutions  adopted  by  the  National  Association  of  Re- 
tail Druggists  protesting  against  the  elimination  of  whisky 
and  branny  from  the  forthcoming  revision  of  the  Phar- 
macopoeia were  discussed  by  Prof.  Koch,  who  is  a  member 
of  the  revision  committee.  He  told  in  a  very  interesting 
manner  the  various  points  of  view  that  the  committee  had 
taken  on  this  question  from  time  to  time.  The  leaders  In  the 
whisky  controversy  were  Dr.  Wiley  and  Geo.  M.  Berlnger. 
Each  of  these  champions  was  satisfied  to  have  whisky  and 
brandy  retained  provided  his  particular  brand  of  standards 
were  accepted,  but  between  the  two  definitions  the  conten- 
tion was  finally  brought  to  an  end  by  a  vote  standing  26  to 
24  in  favor  of  deletion.  Dr.  Koch  suggested  that  no  one 
need  be  greatly  put  out  over  the  situation,  as  the  United 
States  Department  of  Agriculture  and  the  Internal  Rev- 
enue Commissioner  will  see  to  it  that  there  will  be  stand- 
ards set  up  for  producers  to  comply  with. 

Dr.  Koch  further  stated  It  to  be  highly  probable  that  the 
matter  will  be  taken  up  by  the  National  Formulary  com- 
mittee, and  a  standard  for  whisky  and  brandy  given  in 
that  publication,  which  is  recognized  by  the  courts  as  a 
legal  authority. 


Pharmacy  is  Included  In  the  program  of  courses  out- 
lined in  the  catalogue  of  the  night  classes  of  the  Central 
Continuation  School,  of  Milwaukee,  Wis. 
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National  Drug  Trade  Conference 

Delegates  in  Well-Attended  Session  at  Washington  Favor  Restoration  of  Whisky  and  Brandy  to 
U.  S.  P.  and  Pass  Resolutions  Asking  for  Changes  in  Harrison  Law  Decisipns. 


Going  on  record  as  opposed  to  any  amendments  to  the 
Harrison  law  while  issues  are  pending  in  courts  and  in  the 
treasury  department  as  to  the  construction  and  interpre- 
tation of  the  law;  asking  that  whisky  and  brandy  be  rein- 
serted in  the  United  States  Pharmacopteia;  taking  a  clear 
stand  against  treasury  decisions  2213  and  2244  relating  to 
the  renewal  of  prescriptions  and  to  the  stating  of  quanti- 
ties of  narcotics  in  preparations  on  the  ofBeial  order 
blanks,  respectively,  and  discussion  of  a  number  of  other 
matters  of  general  Interest  to  the  trade,  constituted  the 
business  transacted  by  the  National  Drug  Trade  Confer- 
ence at  Its  meeting  held  at  Washington,  December  16th. 

The  meeting  of  the  conference  was  preceded  by  a  meet- 
ing of  its  executive  committee  held  on  the  day  before  for 
the  purpose  of  outlining,  as  is  customary,  the  various  mat- 
ters to  be  considered  by  the  conference  as  a  whole  and  to 
put  into  form  the  matters  upon  which  expressions  were 
desired  by  the  delegates. 

Meeting  of  the  Conference. 

After  the  meeti^ng  of  the  conference  had  Ijeen  formally 
opened  by  President  John  C.  Wallace,  Secretary  Woodruff 
read  a  letter  from  Acting  Commissioner  Gates,  of  the 
United  States  Internal  Revenue  Bureau,  giving  a  brief  ac- 
count of  the  hearing  held  before  the  commissioner  on  De- 
cember 1st,  regarding  some  recent  Harrison  law  decisions, 
which  is  reported  on  page  47  of  this  issue  of  the  CiRCU- 
lAB.  In  this  letter  the  acting  commissioner  said  that  no 
change  would  be  made  in  any  of  the  regulations  referred 
to  until  the  National  Drug  Trade  Conference,  through  its 
representatives,  had  been  heard  with  respect  thereto. 

A  number  of  other  communications  were  also  tead,  ask- 
ing for  an  expression  by  the  conference  in  favor  of  the 
elimination  of  schedule  B  from  the  emergency  revenue 
law. 

It  was  disclosed  in  a  statement  from  the  American 
Chemical  Association,  which  had  been  invited  to  become  a 
member  of  the  conference,  that  under  present  conditions 
this  was  not  thought  to  be  advisable. 

The  report  of  the  executive  committee  was  read  and  in- 
cluded recommendations  in  regard  to  consideration  of  pat- 
ent law  reforms  and  the  preservation  of  uniform  prices. 

Resolutions  were  adopted  asking  the  Proprietary  Asso- 
ciation of  America  and  the  National  Association  of  Boards 
of  Pharmacy  to  send  delegates  to  the  Conference.  An- 
other resolution  adopted,  asked  the  Chamber  of  Commerce 
of  the  United  States  to  co-operate  with  the  Conference  in 
any  of  its  work  which  affects  the  drug  interests  of  the 
country. 

On  the  recommendation  of  the  executive  committee  a 
resolution  was  unanimously  adopted  by  the  Conference  ex- 
pressing the  desire  that  no  amendments  be  made  to  the 
Harrison  law  until  the  issues  pending  in  the  courts  and  In 
the  treasury  department,  as  to  the  interpretation  of  the 
law  has  been  adjusted. 

Whisky  and  Brandy  in  the  U.  S.  P. 
A  resolution  coming  from  the  executive  committee  and 
asking  that  whisky  and  brandy,  !>eing  recognized  as  thera- 
peutic agents  of  value,  should  be  restored  to  the  Pharma- 
coptela  and  standardized  to  meet  the  requirements  of  the 
trade  was  presented.  Attention  was  called  to  the  close 
vote  of  the  revision  committee  by  which  whisky  and 
brandy  had  been  ordered  deleted.  S.  L.  Hilton  oppposd 
the  resolution,  saying  that  he  did  not  believe  the  druggists 
of  the  country  desired  that  whisky  and  brandy  be  returned 
to  a  recognized  place  In  the  trade.  He  spoke  against  the 
rhsiracter  of  brandy  and  whisky  too  often  carried  in  drug 
stores,  and  the  comparatively  infrequent  prescriptions 
written  by  physicians  for  these  articles.  Samuel  C.  Henry, 
representing  the  National  Association  of  Retail  Druggists, 
was  called  uimju  to  explain  the  position  taken  by  that  body 
at  its  last  annual  meeting.  He  stated  that  the  druggists 
had  rejp'tcd  a  resolution  endorsing  the  removal  of  whisky 
and  brandy  from  the  Pharmacopeia  and  hail  asked  by  a 
decisive  vote  for  the  reinstatement  of  these  articles. 


President  Wallace,  taking  the  floor,  made  a  vigorous 
speech  in  support  of  the  resolution  of  the  executive  com- 
mittee, and  there  was  a  general  review  of  the  "what  Is 
whisky"  controversy,  which  raged  during  the  administra- 
tion of  Presidents  Taft  and  Roosevelt,  and  was  actively 
participated  in  by  Dr.  Wiley.  The  fact  was  brought  out 
that  Dr.  Wiley  had  been  actively  instrumental  in  securing 
the  exclusion  of  whisky  and  brandy  from  the  Pharmaco- 
poeia, and  it  was  stated  by  A.  R.  U  Dohme,  a  member  of 
the  revision  committee  of  the  Pharmacopceia,  that  the 
vote  taken  in  the  committee  was  not  a  fair  test,  because  It 
was  a  question  whether  whisky  and  brandy  should  be  de- 
leted or  whether  some  particular  standard  of  these  arti- 
cles be  adopted.  The  conference  then  went  on  record  in 
favor  of  the  resolution  for  restoring  whisky  and  brandy, 
with  one  dissenting  vote,  that  of  Mr.  Hilton. 

Action  On  Harrison  Law  Decisions. 

The  Conference  then  took  up  the  interpretation  of  the 
Harrison  narcotic  law  decisions.  A  resolution  that  had 
l)een  endorsed  by  the  executive  committee  was  presented 
by  J.  H.  Beal,  as  follows: 

The  special  committee  appointed  to  report  upon  various 
tieasury  decisions  relating  to  the  act  of  December  17th,  1914, 
known  as  the  Harrison  anti-narcotic  law,  respectfully  rec- 
ommends that  the  following  statements  be  adopted  as  ex- 
piesslng  the  sense  of  the  National  Drug  Trade  Conference 
respecting  T.   D.   2213: 

1.  That  the  word  "preparation"  as  commonly  understood 
and  employed  in  pharmacy  is  a  generic  term  which  includes, 
and  covers  compositions  and  mixtures  prepared  in  accordance 
with  the  formulas  of  physicians'  prescriptions,  as  well  as 
those  piepaied  in  accordance  with  the  formulas  of  the  United 
States  Pharmacoporfa  and  National  Formulary,  and  that 
when  It  is  desired  to  distinguish  between  the  preparation  of 
these  two  classes  the  term  "magistral"  is  applied  to  (hose 
which  are  prepared  In  accordance  with  the  terms  of  physi- 
cians'  prescriptions. 

2.  That  the  word  "remedies"  as  commonly  employed  and 
understood  in  pharmacy  covers  and  includes  all  medicinal 
mixtures  and  compositions  dispensed  In  accordance  with  phy- 
sicians' prescriptions  as  fully  as  those  prepared  in  accordance 
with  the  formulas  of  the  V.  S.  P.  and  N.  F. 

o.  That  the  word  "prescription"  as  commonly  employed  and 
understood  in  pharmacy  applies  both  to  the  written  document 
issued  by  the  ph,vsiclan  and  to  the  article,  composition  or  mix- 
ture dispensed  In  accordance  with  the  directions  of  such  doc- 
ument. 

The  word  "dispensing"  as  commonly  employed  and 
understood  In  pharmacy  covers  and  Includes  the  operation  of 
weighliig,  measurInK  and  mixing  of  ingredients  and  all  of  the 
other  mar  Ipi'latlons  Involved  In  thn  preparing  and  delivering 
i.f  preparations  in  accordance  with  the  terms  of  physicians' 
prescriptions. 

Therefore.  It  is  the  sense  of  the  National  Drug  Trade  Con- 
ference that  compositions  and  mixtures  prepared  in  accord- 
ance with  the  direction  of  physicians'  prescriptions  arc.  "prep- 
arations and  remedies"  clearly  within  the  meaning  of  section 
Ci  of  the  Harrison  act.  and  exempt  from  the  provisions  and  re- 
quirements specified   in  the  remaining  sections  of  said  act. 

There  was  a  general  discussion  of  this  resolution,  par- 
ticularly regarding  the  attitude  of  physicians  thereto.  It 
was  brought  out  by  a  number  of  delegates  that  in  the  con- 
sideration given  by  the  treasury  department  officials  to  the 
law,  a  conflict  was  noted  between  prescriptions  as  used  in 
section  2  of  the  act,  and  particularly  In  the  subsection  (b), 
requiring  prescriptions  to  be  kept  on  file  for  two  years.  This 
provision,  it  was  stated,  was  mandatory  and  that  there  was 
no  provision  in  the  law  under  which  the  department  could 
require  druggists  to  keep  records  of  minimtim  quantities  of 
narcotic  drugs  that  are  specifically  exempted  under  sec- 
tion 6.  It  was  in  connection  with  this  ruling  that  under 
another  decision  (2172)  the  department  already  has  stated 
that  manufacturers  of  the  exempted  preparations  and  rem- 
edies should  keep  a  record  of  narcotic  drugs  which  enter 
into  these  compounds.  A  review  was  given  of  the  recent 
hearing  l)cfore  Commissioner  Osborne,  and  It  was  broadly 
stated  by  delegates  present  at  that  hearing  that  while  the 
department  might  bo  willing  to  modify  the  decision,  It 
would  not  agree  to  rescind  the  same. 

The  resolution  was  adopted  by  the  unanimous  vote  of 
the  Conference,  together  with  an  amendment  Intended  to 
cover  all  the  department  regulations  and  decisions  In  con- 
troversy.   It  was  further  decided  that  a  committee  b«  ap- 
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pointed  by  the  Conference  to  present  the  resolutions  to 
the  department,  together  with  a  brief  summarization  of 
the  substitute  propositions. 

Quantity  Disclosure  Decision  Opposed. 

The  Conferenie  then  adopted  a  resolution  asking  that 
the  first  paragraph  of  treasury  decision  2244  be  abro- 
gated as  being  burdensome  to  the  drug  trade  and  with- 
out any  effective  use  in  furthering  the  purposes  of 
the  law.  It  was  explained  by  the  delegates  who  had  con- 
ferred with  the  department,  that  the  law  officers  there  as- 
serted that  it  is  desirable  to  have  all  packages  disclose 
precise  quantities  of  drugs,  and  the  answer  to  this  by 
many  delegates  was  that  such  a  requirement  was  a  bur- 
den which  the  government  should  not  place  upon  the  drug 
trade  and  that  a  proper  Inspection  In  the  field  would  give 
the  government  full  knowledge  as  to  the  (juantltles  of  nar- 
cotic drugs. 

Members  Present. 

The  names  of  those  who  attended  the  meeting  of  the 
Conference  and  the  societies  they  represented  follow: 

John  C.  Wallace,  of  New  Castle,  Pa.;  S.  L.  Hilton,  of 
Washington,  D.  C,  and  J.  H.  Beal,  of  Urbana,  111.,  all  rep- 
resenting the  American  Pharmaceutical  Association. 

Charles  A.  West,  of  Boston,  Mass.;  C.  Mahlon  Kline,  of 
Philadelphia,  Pa.,  and  George  W.  Lattimer,  of  Columbus, 
Ohio,  all  representing  the  National  Wholesale  Druggists" 
Association. 

Samuel  C.  Henry,  of  Philadelphia,  Pa.;  James  F.  Fin- 
neran,  of  Boston,  Mass.,  and  Frank  F.  Stone,  all  repre- 
senting the  National  Association  of  Retail  Druggists. 

George  C.  Hall  and  W.  C.  Abbott,  ot  Chicago,  111.,  and 
R.  C.  Stofer,  of  Norwich,  N.  Y.,  all  representing  the  Amer- 
ican Association  of  Pharmaceutical  Chemists. 

Adolph  Rosengarten,  of  Philadelphia,  Pa.;  Dr.  A.  R.  L. 
Dohme,  of  Baltimore,  Md..  and  Chas.  M.  Woodruff,  of  De- 
troit, Mich.,  all  representing  the  National  Association  of 
Manufacturers  of  Medicinal  Products. 

Fred  K.  Fernald,  of  Elkhart,  Ind.;  Philip  I.  Heuinsler,  of 
Batlmore,  Md.,  and  Harry  B.  Thompson,  of  Chicago,  III., 
all  representing  the  Proprietary  Association  of  America. 


Farewell  Dinners  Given  to  Dr.  Eberle  by  His 
Texas  Friends. 

Following  the  announcement  that  the  office  of  the  Jour- 
nal of  the  American  Pharmaceutical  Association  would 
be  removed  from  Columbus,  Ohio,  to  Philadelphia,  Pa., 
Dr.  Eugene  G.  Eberle,  editor  of  the  Journal,  made  a  flying 
trip  to  Dallas,  Tex.,  his  old  home,  to  adjust  various  per- 
sonal matters.  His  friends  in  that  city  seized  upon  the 
opportunity  thus  afforded  to  express  their  good  wishes 
and  the  esteem  In  which  they  hold  him  by  giving  dinners 
in  his  honor.  . 

The  first  of  these  was  tendered  the  future  Quaker  by  his 
Masonic  brothers  at  the  Adolphus  Hotel  on  November 
30th.  At  this  affair  there  were  present  thirty-third  degree 
Masons  of  Dallas,  the  Knights  Templars,  members  of  the 
Order  of  the  Red  Cross  of  Constantlne,  and  officers  and 
past  potentates  of  Hella  Temple,  A.  A.  O.  N.  M.  S. 

In  all  the  remarks  of  the  speakers  there  were  most  sin- 
cere and  earnest  expressions  of  esteem  for  Dr.  Eberle  as 
a  citizen,  a  scholar  and  a  Mason,  and  all  indulged  in  the 
hope  that  he  would  In  the  near  future  return  to  Dallas  to 
remain  permanently. 

Dr.  Eberle  was  presented  with  a  thirty-third  degree  Ma- 
sonic ring.  In  behalf  of  his  brethren;  a  pin  of  the  Red 
Cross  of  Constantlne,  and  a  Masonic  pin  ot  the  thirty- 
third  degree. 

Two  days  later,  on  December  2nd,  members  of  the  fac- 
ulty of  the  Baylor  University  College  of  Medicine  and 
Pharmacy,  of  which  Dr.  Eberle  was  formerly  a  member, 
tendered  him  a  farewell  dinner  at  the  same  hotel. 

Dr.  E.  H.  Cary  was  toastmaster  and  ten  informal  toasts 
were  given  by  Dr.  Eberle's  former  colleagues.  The  clos- 
ing talk  was  made  by  the  guest  of  the  evening.  He  said 
that  even  though  he  had  played  a  part  In  establish- 
ing the  school  of  pharmacy  at  Dallas,  he  recognized  the 
value  of  the  co-operation  he  had  received  from  those  who 
had  been  associated  with  him  in  the  work  of  the  school 
of  which  he  had  for  so  long  had  the  honor  of  being  dean. 
He  congratulated  Baylor  University  upon  having  a  depart- 
ment of  pharmacy  that  is  well  established,  well  organized 
and  recognized  as  a  school  of  high  standing. 


Kings   County  Society. 

Legislative  Matters  Discussed — U.  S.  P.  and  N.  F.  Prop- 
aganda Campaign   Reviewed — "Get-together"  and 
Stevens  Bill  Meetings  Planned. 
Reports  on   national  and   local  legislative  matters  fur- 
nished   the    chief   topics    for    discussion    at   the   regular 
monthly  meeting  of  the  Kings  County  Pharmaceutical  So- 
ciety held  at  the  Brooklyn  College  of  Pharmaciy  on  Decem- 
ber 14th. 

In  the  absence  of  President  Henry  B.  Smith,  Vice-Presi- 
dent Charles  Helraoreheim  took  the  chair. 

Secretary  Andrew  Hegeman  read  the  minutes  of  the  pre- 
vious meeting,  which  were  approved,  and  Treasurer  Ad- 
rian Paradls  reported  that  there  was  a  balance  of  $301.52 
on  hand. 
Jacob  Belkowitz  was  elected  a  member  of  the  society. 
Dr.  W.  C.  Anderson,  in  his  report  as  chairman  of  the 
coimmittee  on  legislation,  spoke  of  the  attitude  of  the 
board  of  health  of  this  city  toward  the  local  retail  drug 
trade.  He  believed  that  the  board  was  beginning  to  real- 
ize that  druggists  were  law  abiding  citizens  and  not  in- 
tent upon  violating  the  law.  He  thought  that  Health  Com- 
missioner Emerson's  present  atitude  toward  the  trade 
would  tend  to  minimize  any  possible  friction  ■with  the 
board. 

In  speaking  of  the  formula  disclosure  ordinance.  Dr.  An- 
derson said  that  the  convictions  secured  by  the  health 
board  of  the  manufacturer  of  Barton's  Diphtheria  Anti- 
dote proved  that  existing  national  State  and  local  laws 
protected  the  public  sufficiently  from  fraudulent  medici- 
nal preparations,  and  therefore  rendered  the  ordinance 
referred  to  unnecessary. 

He  mentioned  that  a  similar  law  now  in  effect  in  Louisi- 
ana was  not  being  complied  with  in  that  State,  and  the 
authorities  were  making  no  attempt  to  enforce  it. 

Dr.  Anderson  then  explained  that  according  to  reports 
the  Inspectors  of  the  health  department  would  visit  all 
drug  stores  In  the  city  and  stamp  all  proprietary  prepara- 
rations  found  there  before  January  1st  "on  hand  Decem- 
ber 31st,  1915."  This  was  to  be  done  so  that  pharmacists 
selling  proprietary  preparations  which  had  been  put  up 
before  the  new  requirements  regarding  the  disclosure  of 
formulajj  and  the  printing  of  the  registry  number  on  the 
label  went  Into  effect,  could  not  be  held  as  violating  the 
ordinance. 

Dr.  Anderson  again  cautioned  the  members  to  refrain 
from  selling  old  proprietary  preparations  whose  manufac- 
turers were  no  longer  In  business  and  the  labels  of  which 
might  bear  misleading  statements. 

Dr.  J.  H.  Rehfuss  summarized  the  results  of  the  hearing 
held  before  Internal  Revenue  Commissioner  Osborne  on 
December  1st,  in  regard  to  changes  In  recent  Harrison  law 
decisions.  This  hearing  is  reported  on  page  47  of  this 
Issue  of  the  Circular. 

A  discussion  of  the  permissibility  of  selling  without  li- 
cense, alcohol  that  had  been  denatured  by  any  one  of  the 
several  formulas  given  out  by  the  government,  was  then 
taken  up  and  the  matter  was  finally  referred  to  the  legis- 
lative committee  with  the  request  that  the  rights  of  the 
apothecary  In  the  matter  be  looked  Into  and  a  report  be 
presented  at  the  next  meeting  of  the  society. 

Dr.  Anderson  then  told  the  society  that  the  executive 
committee  of  the  New  York  Pharmaceutical  Conference 
had  approved  the  new  method  of  collecting  money  from 
pay  station  telephones,  instituted  by  the  telephone  com- 
pany. Under  the  new  system,  special  locked  receptacles 
are  Inserted  in  the  coin  box  and  the  collecting  agent  sim- 
ply withdraws  this  box,  inserts  a  new  one  and  then  takes 
the  full  one  to  the  offices  of  the  company.  Here  the  boxes 
are  unlocked,  the  money  counted  by  means  of  a  machine 
which  can  count  1000  coins  per  minute  and  a  check  is 
sent  to  the  pharmacist  covering  his  commission  on  the 
amount  collected. 

Chairman  Bussenschutt,  of  the  trade  matters  commit- 
tee, reported  that  a  detail  man  had  been  engaged  to  take 
up  the  campaign  in  behalf  of  the  U.  S.  P.  and  N.  F.  prep- 
arations among  physicians.  An  additional  $100  was  appro- 
priated by  the  society  toward  this  work. 

He  announced  that  plans  were  being  laid  to  hold  a  mass 
meeting  at  the  Brooklyn  College  ot  Pharmacy  this  month 
to  stir  up  Interest  In  the  Stevens  bill,  and  that  a  "get-to- 
gether" meeting  with  physicians  would  probably  be  held 
in  February. 
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Harrison  Law  Information 

Secretary   McAdoo   Recommends  Abolishing  Exemptions  and  Including    Cannabis    and    Chloral — 

T.  D.  2244  not  Effective  January  1st,  1916,  as  Announced— Objections    Filed    to    T.    D. 

2213  and  T.  D.  2244— Commissioner  Osbom's  Report. 


The  annual  reports  of  Secretary  McAdoo  and  Commis- 
sioner Osborn  include  a  summary  of  the  effect  of  the  Har- 
rison narcotic  law,  and  suggestions  for  extending  its  op- 
eration. 

Secretary  McAdoo's  Recommendations. 

In  his  annual  report  the  secretary  of  the  treasury  malies 
reference  to  the  success  that  has  attended  the  enforcement 
of  the  Harrison  law  and  the  co-operation  the  government 
has  received  from  reputable  physicians  and  wholesale  and 
retail  druggists.  The  following  proposed  amendments  or 
revisions  of  the  law  are  approved: 

First.  A  tax  on  the  drugs  specified,  based  upon  some  unit 
of  weight,  such  tax  to  be  denoted  by  stamps  affixed  to 
original  pacliages  or  containers,  and  that  the  list  of  proscribed 
drugs  be  extended  to  inclujt  chloral  hydrate  and  cannabis 
indica.  and  other  drugs  having  the  same  general  properties, 
with  a  clear  definition  of  •substitutes"  and  "synthetic  sub- 
stitutes"  for  such  drugs. 

Second.    The  repeal   of  section  6. 

Third.  That  registration  under  this  law  shall  be  limited 
&nd  restricted  to  persons  lawfully  entitled  under  State  laws 
to  dispense,  prescrll)e,  administer,  or  have  In  possession  such 
drugs. 

Fourth.  That  the  wrltifig  of  prescriptions,  filling,  keepmg 
records,  and  the  altering  or  forging  thereof,  be  definitely  and 
fully  covered  by  the  law.  with  adequate  provision  for  the 
punishment  of  the  offenses  denounced  therein,  and  providing 
that  the  tax  imposed  upon  drugs  shall  not  attach  to  proscrip- 
tions compounded  from  drugs  once  tax  paid. 

Fifth.  That  every  person  registered  under  the  provisions  of 
this  law  be  required  to  keep  record  of  all  narcotic  drugs  pur- 
chased, received,  dispensed,  distributed,  prescribed,  or  admin- 
istered, and  that  collectors  of  internal  revenue  be  authorized 
to  require  a  sworn  statement  covering  such  registered  person's 
operations    In    these   drugs    for   a   given   period. 

Sixth.  That  all  of  the  general  provisions  of  the  Internal 
revenue  statutes.  Including  those  relating  to  seizures  and  for- 
feitures, be  extended  to  and  made  to  apply  to  the  drugs  taxed 
and  the  persons  upon  whom  special  taxes  are  Imposed  under 
this  law. 

Seventh.  That  some  provision  be  made  for  the  treatment, 
either  bv  the  Public  Health  Service  or  such  other  agency  as 
may  be  designated,  of  Indigent  persons  unfortunately  addicted 
to  the  use  of  these  drugs,  where  the  operation  of  the  law 
brings   about  conditions  necessitating  such   treatment. 

In  commenting  on  the  effect  of  the  proposed  amend- 
ments, the  secretary's  report  says: 

The  law  amended  to  embody  the  essentials  of  the  suKge.s- 
tlons  berel.i  outlined  would  produce  greater  revenues  and  at 
the  same  time  accomplish  the  objects  In  view,  and  make  this 
legiiilallon  of  great  benefit  to  the  citizens  of  this  country  by 
restricting  or  entirely  eradicating  the  use  of  narcotics  for 
other  than  medicinal  purposes,  which,  prior  to  the  enactment 
of  this  law.   had  become  an  evil  of  gravest  menace. 

Commissioner  Osbom's  Report  on  Harrison  Law  Accom- 
plishments. 
Commissioner  Osborn  In  his  annual  report  gives  a  re- 
Tlew  of  the  operations  of  the  Harrison  law  and  devotes 
soirie  attention  to  the  evils  of  drug  addiction.  The  re- 
port says  in  part: 

While  no  exact  flgiiros  are  available  as  fo  the  total  number 
of  persons  In  the  Ifnlted  States  addicted  to  the^p  drugs.  In  the 
course  of  the  enforcement  of  the  law  thus  far  and  through 
Investigations  bv  the  Internal  revenue  field  officers.  It  has  been 
ascertalfK-d  there  are  a  great  number  of  habitues  In  every 
Hfafc.  the  estlm.ites  ranging  from  1,000  In  the  less  populous 
agricultural  States  to  :is  high  as  ISO.flOO  In  some  of  the 
larger  ponulnted  and  Industrial  States,  the  grand  total  prob- 
nhlv    re.iohing  several    hundred    thous.nnd 

D'lrlng  the  four  months  ended  .lime  Vth.  1915.  there  were  re- 
ported a  total  of  S.'M-';  vlat.Ttlors  of  this  i.iw  and  the  regula- 
Mon.i  made  thereunder,  nf  which  R2S  were  by  persons  regis- 
tered under  the  law,  and  4  W7  by  unregistered  nersons.  The 
vlf.Iaflons  by  the  registered  t>ersons  were  distributed  among 
the  professions  as  follows:  K7  by  phvslclans:  40  bv  dentists: 
6  by  veter'narv  siirgronp:  3  bv  manufftcttirers;  .S  bv  whole- 
aale  dealers:  i^\  by  retail  dealers,  and  t  by  registered  per- 
a.>ns   not   within    these   classifications. 

Record  of  Prosecutions. 

Prosectitlons  were  Instituted  and  trials  hart  In  Ut  cases,  re- 
uniting In  convictions  In  10^  cases  and  acoultals  In  2(>  cases. 
Upon  convictions  fines  only  were  Imposed  In  a  number  of 
cases,  while  In  others  both  fines  and  Imprisonment,  ranging 
from  short  .lall  terms  to  three  years  In  the  federal  peniten- 
tiary, were  fixed  bv  the  courts.  There  were  170  cases  under 
Indictment  or  held  for  the  grand  Jury  at  the  close  of  the 
fiscal  vear.  A  tot.Tl  of  T7  cases  were  compromised  and  4.0fiS 
cases  Involving  onlv  technical  violations  of  the  law  nnd  regu- 
lations. dropT>ed  iinon  recommendation  of  the  Internal  revenue 
officeni  and  T'nited  States  atlomevs.  and  <iM  cases  In  which  no 
action   had  been   taken   were  pending  Jun«  SOth,   1915.     In  sev- 


eral Jurisdictions  the  courts  have  rendered  opinions  upon  the 
constitutionality  of  this  act.  In  two  of  which  It  was  held  to  be 
constitutional  and  In  the  others  adversely.  A  case  is  now 
pandins  before  the  Supreme  Court  upon  appeal  by  the  United 
dtates  for  final  decision  upon  this  question. 

Number  Registered  Under  the  Act. 

There  were  227,972  persons  registered  under  the  provisions 
of  this  law  during  the  four  months  ended  June  30th,  1915. 
These  included  174,189  physicians,  dentists  and  veterinarians; 
52,187  Wholesale  and  retail  druggists  and  other  distributors; 
1,696  manufacturers,    importers  and  producers. 

Collections  of  special  taxes  from  this  source  amounted  to 
$199,697.35.  and  there  was  collected  from  the  sale  of  order 
blanks  M8.?08.62,  making  a  total  of  J248, 405.97  collected  under 
this  law  during  1915. 

Conference  of  Wholesale  and  Retail  Trade  with  Wash- 
ington Authorities. 

At  a  conference  between  representatives  of  the  whole- 
sale and  retail  drug  trades  and  Commissioner  Osborn,  of 
the  United  States  Internal  Revenue  Department,  held  at 
Washington,  D.  C,  on  December  1st,  the  objections  of  the 
trade  to  several  of  the  rulings  made  by  the  department 
in  enforcing  the  Harrison  law  were  discussed  at  consid- 
erable  length. 

The  following  representatives  of  the  drug  trade  ap- 
peared at  this  hearing:  State  Senator  Hill,  of  New  York, 
representing  the  State  Pharmaceutical  Association; 
Samuel  C.  Henry,  chairman  of  the  legislative  committee 
of  the  National  Association  of  Retail  Druggists,  and  E. 
C.  Brokmeyer,  counsel  for  the  same  association;  W.  L. 
Crounse,  representing  the  National  Wholesale  Druggists' 
Association;  J.  H.  Dreyfuss,  of  the  New  York  Retail  Drug- 
gists; George  C.  Hall,  representing  the  Drug  Trade  Con- 
ference; A.  C.  Wardle,  of  the  New  York  State  Pharmaceu- 
tical Association,  and  Harry  B.  Thompson,  representing 
the  Proprietary  Association  of  America. 

In  presenting  the  side  of  the  druggists  in  opposition 
to  treasury  decision  2213,  arguments  were  made  by  Sen- 
ator Hill,  of  New  York;  Samuel  C.  Henry,  of  Philadel- 
phia; A.  C.  Wardle,  of  New  York,  and  J.  H.  Dreyfuss,  of 
New  York,  intending  to  show  that  the  decision  which 
prevents  the  refilling  of  prescriptions  containing  minor 
(luantities  of  the  habit-forming  drugs  is  an  Injustice  to 
the  consuming  public,  particularly  poor  people,  who  can 
ill  afford  to  pay  for  new  prescriptions  in  every  case 
where  a  refilling  would  suffice,  and  that  a  better  en- 
forcement of  the  law  could  be  secured  by  other  means. 
Instances  were  cited  by  the  druggists'  representatives  of 
the  operation  of  the  order  against  refilling  prescriptions, 
even  where  the  prescription  contains  infinitesimal  quan- 
tities of  compounds  that  are  exempted  under  section  6 
of  the  law.  For  example.  It  was  shown  that  paregoric 
might  be  sold  over  the  counter  without  prescription,  but 
If  any  paregoric  were  a  part  of  a  physician's  prescription 
such  prescription  could  not  be  refilled.  It  was  contended 
that  the  exemptions  under  section  6  of  the  act  are  proper 
as  allowing  the  dlsnensInK  of  preparations  containing  non- 
harmful  quantities  of  the  hablt-formlne  druea,  and  that 
the  Insistence  by  the  government  on  the  ruling  against 
such  nreacrlntlons  Is  not  only  embarrassing  to  physicians 
and  druggists  but  very  expensive  to  people  who  cannot 
afford  to  pay  the  expense  of  new  prescriptions. 

At  the  conclusion  of  the  discussion  a  plan  was  sub- 
mitted on  behalf  of  the  druggists  for  substituting  for 
treasury  decision  2213  the  following: 

Prescriptions  containing  narcotic  drugs  not  exceeding  the 
ouaiitltles  specified  In  section  fi  of  the  antl-narcotic  law  may 
be  refilled  provided  that  a  complete  record  he  kept  of  the 
Jlsposltlon  of  said  drugs:  except,  however,  that  n  record  need 
not  be  kept  of  the  disposition  of  the  nrepnrntlons  nnd  remedies 
exempted  under  section  11,  the  contents  of  which  are  recorded 
In  their  manufacture. 

It  was  at  this  point  that  the  officials  of  the  revenue 
bureau  suggested  that  to  require  a  record  to  be  kept  of  the 
refilling  of  a  prescription  containing  the  exempted  quan- 
tities of  these  drugs  might  be  construed  as  exceeding  the 
authnrlfv  granted  In  the  law.  Commissioner  Osborn  rec- 
ommended that  a  Bub-commlttee  representing  the  dnig- 
glflts  should  take  up  the  subject  In  detail,  with  the  sub- 
stitute plan  proposed  bjr  the  druggists,  in  a  conference 
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with  tbe  solicitor  of  the  bureau  and  the  officers  Imme- 
diately charged  with  the  duty  of  enforcing  the  Harrison 
law,  to  see  If  some  compromise  plan  could  be  agreed 
upon. 

After  spending  several  hours  in  conference  over  the 
subject,  the  representatives  of  the  druggists  and  the  of- 
ficials of  the  Internal  revenue  bureau  could  reach  no 
conclusion,  and  time  was  g^lven  until  December  26th  for 
the  druggists  to  file  any  statements  with  respect  to  treas- 
ury decisions  2213  and  2244,  In  line  with  the  suggestions 
made  at  the  general  conference.  The  bureau  officials 
are  Insistent  that  under  the  details  of  the  Harrison  law, 
particularly  the  requirements  of  sub-sections  (a)  and  (b) 
of  section  2,  which  make  requirements  with  respect  to 
the  preserving  of  the  details  of  prescriptions,  it  will 
be  Impossible  to  adopt  such  a  plan  as  suggested  because 
there  are  no  provisions  In  the  law  which  authorize  the 
department  to  Insist  upon  records  being  kept  ot  prescrip- 
tions which  contain  the  minimum  quantities  of  the  nar- 
cotic drugs  when  they  appear  in  the  prescriptions  as  the 
"preparations  and  remedies"  that  are  exempted  under 
provision  of  section  6  of  the  law. 

With  respect  to  the  requests  of  the  druggists  as  to  the 
niodlflcatlon  of  treasury  decision  2244,  relating  to  the 
quantity  of  narcotic  drugs  to  be  indicated  on  the  order 
forms,  the  bureau  officials  are  not-  inclined  to  adopt  the 
suggestions  that  these  quantities  be  stated  on  the  labels 
by  the  manufacturer  or  wholesaler  and  may  then  be 
copied  on  the  order  form.  The  difficulties  presented  by 
the  department  ofBclals  are  that  these  matters  often  em- 
body questions  of  evidence  in  actions  brought  to  enforce 
the  law,  when  It  is  a  matter  of  the  utmost  importance  to 
know  the  precise  facts  as  to  the  quantity  of  narcotic 
drugs  that  have  been  ordered,  and  that  there  shall  be 
no  loophole  through  failure  to  enter  quantities  which 
might  be  injurious  to  a  case  brought  to  enforce  the  pro- 
visions of  the  law. 

T.  D.  2244  Not  Effective  January  1st,  1916. 

Since  the  conference  reported  above  was  held  and  fol- 
lowing the  meeting  of  the  National  Drug  Trade  Con- 
ference at  which  the  same  Harrison  law  decisions  were 
discussed.  Commissioner  Osborn  made  the  following  an- 
nouncement relative  to  T.  D.  2244  to  collectors  of  in- 
ternal revenue,  revenue  agents  and  others: 

"Pending  consideration  of  briefs  to  be  submitted  by 
representatives  of  the  drug  trade  regarding  the  first  par- 
agraph of  Treasury  Decision  No.  2244,  which  was  sus- 
pended until  January  1st,  1916,  requiring  the  quantity  of 
narcotic  drug  to  the  ounce,  or,  if  ordered  in  tablet  form, 
the  total  number  of  tablets  and  the  quantity  in  grains 
per  tablet,  to  be  Indicated  on  official  narcotic  order 
forms,  you  are  directed  to  withhold  reporting  any  per- 
son violating  this  ruling  until  further  advised  by  this 
office.'' 

No  action  has  been  taken  by  the  officials  regarding  T. 
D.  2213,  however,  and  it  remains  in  force  as  heretofore. 


St.  Paul  Druggists  Object  to  Chain  Stores. 

According  to  reports  in  the  daily  papers,  attempts  by 
"chain"  drug  store  companies  to  enter  St.  Paul  will  be 
fought  by  the  St.  Paul  Retail  Druggists'  Association.  Sev- 
eral druggists  with  prominent  locations  have  been  ap- 
proached by  representatives  of  the  larger  companies  and 
asked  to  name  prices  for  their  business.  All  proposals 
thus  far  have  been  refused. 

"All  the  drug  stores  in  St.  Paul  are  owned  by  Minne- 
sota capital,"  H.  Martin  Johnson,  secretary  of  the  drug- 
gists' association  is  quoted  as  saying.  "Large  combina- 
tions of  drug  stores  have  been  effected  in  tbe  East,  and 
we  have  viewed  their  growth  with  concern  here. 

"Attempts  have  been  made  to  purchase  St.  Paul  stores 
situated  on  prominent  corners.  We  considered  the  matter 
informally  and  decided  to  use  all  the  strength  of  our  or- 
ganization to  keep  the  outsiders  out.  The  entrance  of  a 
'chain'  store  in  St.  Paul  will  be  a  signal  for  a  fight  to  a 
finish." 

The  annual  get-together  banquet  of  the  St.  Paul  Retail 
Druggists'  Association  took  place  at  the  Commercial  Club 
on  December  4th. 

The  main  topic  of  the  meeting,  treated  at  length  by 
many  speakers,  was  how  best  to  serve  the  public. 

W.  G.  Noyes,  of  Noyes  Bros.  &  Cutler,  wholesale  drug- 
gists, was  one  of  the  speakers.  W.  D.  Mcllvatne  spoke  on 
"Personal  Efficiency  and  the  Cost  of  Selling  Goods." 


N.  A.  R.  D.  Executive  Committee  Meeting, 

The  executive  committee  of  the  National  Association 
of  ReUil  Druggists  consisting  of  J.  F.  Flnneran,  of  Bos- 
ton, Mass.,  chairman;  J.  P.  Crowley,  of  Chicago,  111.;  T. 
S.  Armstrong,  of  Plainfield,  N.  J.;  R.  J.  Frick,  of  Louis- 
ville, Ky.;  C.  H.  Huhn,  of  Minneapolis,  Minn.,  and  C.  F. 
Harding,  of  Cincinnati,  Ohio,  met  at  Chicago  during 
the  week  of  December  6th  and  discussed  many  matters  of 
importance  to  retail  drugdom.  Secretary  Potts  and  Sam- 
uel C.  Henry,  chairman  of  the  legislative  committee,  were 
also  present  at  the  sessions  of  the  committee,  the  former 
acting  as  secretary  of  the  meeting. 

Legislative  matters  were  predominant  in  the  delibera- 
tions of  the  committee.  A  plan  was  proposed  for  push- 
ing the  Stevens  bill.  This  consists  of  an  organized  cam- 
paign of  sending  personal  messages  to  congressmen  at 
the  opportune  time  and  working  all  possible  ends  to  have 
that  price  maintenance  measure  referred  to  a  committee 
which  is  favorable  to  Its  passage. 

The  principles  regarding  patent  law  reform  as  laid 
down  in  the  recent  Paige  bill  were  approved,  but  action 
on  this  question  was  deferred  until  the  decision  of  the 
National  Drug  Trade  Conference  in  the  matter  became 
known. 

It  was  decided  to  oppose  the  tax  on  perfumes,  cosmetics 
and  toilet  articles. 

On  the  plea  of  President  J.  J.  Boehm,  of  the  Chicago 
Retail  Druggists'  Association,  the  secretary  was  au- 
thorized to  address  a  memorial  to  President  Wilson,  the 
attorney-general,  the  secretary  of  state  and  the  secre- 
tary of  commerce,  asking  for  an  Investigation  of  the 
causes  underlying  the  enormous  increases  in  the  cost  of 
many  drugs  and  appealing  for  such  relief  measures  as  may 
be  deemed  practical. 

The  committee  also  authorized  the  secretary  to  send 
a  statement  explaining  the  position  of  the  N.  A.  R.  D. 
In  the  whisky  controversy,  to  each  member  of  the  U. 
S.  P.  revision  committee. 

The  committee  decided  to  continue  the  affiliation  of  the 
N.  A.  R.  D.  with  the  Chamber  of  Commerce  of  the  United 
States. 

J.  F.  F^inneran  was  again  selected  to  serve  as  N.  A.  R. 
D.  councilor  in  the  chamber  and  Messrs.  Finneran,  Stout, 
Henry,  Kahn  and  EJasterday  were  named  as  delegates  to 
the  annual  meeting  of  the  chamber  to  be  held  In  Wtwh- 
Ington,  February  8th  to  10th. 

S.  C.  Henry,  J.  F.  Finneran  and  F.  T.  Stone  were  ap- 
pointed delegates  to  the  National  Drug  Trade  Conference. 

Approval  was  given  to  the  present  method  of  supervis- 
ing and  directing  the  organization  force  of  the  associa- 
tion; to  the  details  of  the  plan  of  sending  the  Journal  to 
members  of  congress;  to  several  recommendations  for 
further  improving  the  appearance  and  contents  of  the 
Journal,  which  were  offered  by  the  department  of  public- 
ity; and  to  a  limited  experiment  in  sending  Monthly  The- 
rapeutic Topics  to  senior  students  in  metlical  schools. 

J.  Leyden  White  was  retained  as  the  Washington  cor- 
respondent of  the  association,  pending  fruition  of  his 
plans  for  embarking  on  a  new  venture. 

Indianapolis  was  selected  as  the  place  for  the  1916 
meeting  of  the  association  and  the  week  of  September 
18th  was  set  as  the  date. 


War  Revenue  Tax  Law  Re-enacted. 

Although  considerable  effort  was  exerted  by  the  perfum- 
ery and  cosmetic  trade,  aided  by  the  retail  druggists  of 
the  country  to  have  the  tax  on  toilet  articles  and  cos- 
metics removed,  the  entire  war  revenue  measure,  which 
would  have  expired  last  month,  remains  a  law  for 
another  year,  as  a  bill  providing  for  extending  its  pro- 
visions until  December  1st,  1916,  passed  both  houses  of 
congress  and  was  signed  by  President  Wilson. 

It  will  therefore  be  necessary  for  druggists  to  follow  the 
same  regulations  as  to  stamping  preparations,  etc.,  before 
they  are  sold,  as  have  been  in  vogue  the  past  year. 


Kidney  "Cures"  Seized  by  Government. 

The  United  States  Department  of  Agriculture  recently 
took  action  against  "Old  Jim  Field's  Phosphate  Dill  and 
Gin"  and  "Stuart's  Buchu  and  Juniper  Compound."  two 
so-called  kidney  "cures"  which  were  found  to  be  "mislead- 
ingly,  fraudulently  and  falsely  labeled",  under  the  food 
and  drugs  act. 
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German   Apothecaries'   Society   Hears  Annual 
.    Reports  of  Officers. 

The  meeting  of  the  German  Apothecaries'  Society  held 
December  2nd  was  devoted  to  presentations  of  the  reports 
of  the  officers  of  the  society!. 

Treasurer  Schaefer  announced  that  $54.50  had  been 
collected  toward  the  support  of  the  families  of  Austrian 
pharmacists  who  had  been  called  to  the  front.  The  treas- 
urer than  read  his  report  for  the  year  which  showed 
that  the  total  moneys  paid  into  the  treasury  during  the 
year  amounted  to  $2,812.65,  while  the  expenditures  aggre- 
gated $2,736.29,  leaving  a  balance  on  hand  of  $76.36.  In 
addition  to  this  sum,  there  are  $2,079.58  in  the  society's 
savings  fund  and  the  arrears  in  membership  fees  amount 
to  $360.75.  The  number  of  active  members  enrolled  on 
December  1st  was  301.  In  addition  to  these,  there  are 
19  associate  members  and  17  honorary  and  corresponding 
members.  During  the  year  5  have  been  lost  through 
•death,  four  have  resigned  and  the  names  of  6  have  been 
stricken  from  the  membership  roll. 

President  Lehman  complimented  the  treasurer  on  his 
excellent  report  and  it  was  accepted  by  the  association. 
Upon  motion  of  Dr.  Klippert,  it  was  decided  to  cross  from 
the  list  of  members  all  those  whose  dues  were  in  ar- 
rears more  than  a  year. 

C.  F.  Schleussner  reported  that  the  purchase  of  Ger- 
man war  loan  bonds  had  been  deferred  until  the  first  of 
the  year  so  that  the  interest  on  the  money  in  bank  might 
not  be  forfeited. 

Secretary  Carl  Baum  read  the  report  of  Librarian  C. 
P.  Stolzenburg,  in  which  the  latter  reported  that  many 
of  the  foreign  journals  had  not  been  received  during  the 
J  ear  and  no  satisfactory  substitutes  for  them  had  been 
decided  upon.-  The  report  also  expressed  thanks  to  the 
New  York  Consolidated  Drug  Xo.  for  offering  space  in 
which  to  store  the  journals  belonging  to  the  society. 

Prof.  Otto  Raubenheimer,  chairman  of  the  scientific 
committee,  then  gave  his  annual  report,  in  which  he 
briefly  reviewed  the  various  lectures  that  had  been  given 
at  the  meetings  of  the  association  during  the  year. 

Paul  F.  Gebicke,  controller  of  the  special  fund,  then 
reported  that  the  Income  of  this  fund  during  the  year 
had  been  $934.84  and  the  expenses  $263,  leaving  a  balance 
on  hand  of  $671.84. 

The  report  of  the  entertainment  committee,  read 
by  its  chairman.  Otto  P.  Gilbert,  referred  to  the 
charity  concert  that  had  been  given  earlier  in  the  year 
and  had  yielded  $400  for  the  benefit  of  the  widows  and  or- 
phans of  German  and  Austrian  soldiers.  The  report  also 
mentioned  the  summer  excursion  to  College  Point  and 
the  successful  theatre  party  which  had  been  arranged 
by  Hugo  Kantrowltz. 

Mr.  Gilbert  announced  that  the  anniversary  celebra- 
tion of  the  society  would  be  held  February  24th  at  Ter- 
race Garden. 

In  behalf  of  the  press  committee,  Hugo  Kantrowltz, 
publisher  of  the  official  organ  of  the  association,  reported 
that  proper  publicity  had  been  given  all  of  the  ac- 
tivities of  the  society. 

The  most  important  report  of  the  evening  was  that  of 
President  Robert  S.  Lehman.  It  covered  the  activities  of 
the  society  very  thoroughly.  It  brought  out  that  nine 
regular  meetings  had  been  held  during  the  year  at  which 
there  was  an  average  attendance  of  35  members;  that 
the  following  had  been  lost  through  death:  Felix  Hirse- 
man,  John  Roemer,  Karl  Aschenbrand,  Frederick  Casse- 
beer  and  Charles  F.  Ijord. 

In  regard  to  the  flnancial  condition  of  the  society, 
the  president  suggested  that  ways  and  means  be  devised 
for  increasing  the  annual  income. 

The  report  further  stated  that  the  society  had  b«en 
represented  at  the  meetings  of  the  American  Pharmaceu- 
tical Assoclatlcm,  the  New  York  State  Pharmaceutical  As- 
isociation  and  the  New  Jersey  Pharmaceutical  Assocta- 
tion.  Referring  to  legislative  matters,  the  report  stated 
that  the  flarrisoo  law  seemed  to  be  working  satisfactorily 
and,  although  several  points  had  not  been  very  clearly 
interpreted,  the  Internal  revenue  commissioner  had  been 
very  fair  in  promulgating  rulings  to  enforce  the  law. 
Reference  was  also  made  to  the  local  formula  disclosure 
ordinance  and  a  policy  of  "watchful  waiting"  was  sug- 
gested for  the  retail  druggist.  The  report  also  stated 
that  active  work  was  being  done  in  behalf  of  the  Stevens 
bill. 

Credit  was  given   the  scientlflc  committee  for  Its  ex- 


cellent work  during  the  year  and  the  committee  on  en- 
tertainment was  complimented  upon  its  successful  efforts. 

The  activity  of  the  association,  in  behalf  of  the  phar- 
maceutical profession  of  Germany  and  Austria,  was  also 
referred  to  and  the  contributions  g^iven  during  the  year 
for  various  charitable  purposes  were  enumerated.  Thanks 
were  expressed  to  the  Apotheker-Zeitung  and  to  the  lay 
German-American  press  for  publicity  given  to  the  activi- 
ties of  the  association. 

The  president's  report  contained  one  recommendation 
which  was  to  the  effect  that  a  membership  committee  be 
appointed  to  look  into  the  qualifications  of  all  applicants 
for  membership  in  the  society. 

The  report  was  received  with  the  thanks  of  the  mem- 
bers. Vice-President  Gebicke  called  for  the  report  of 
the  nominating  committee  which  suggested  that  the  pres- 
ent officers  of  the  society  be  nominated  for  another  term. 
The  report  was  unanimously  accepted  and  the  officers 
for  the  ensuing  year  are  therefore  the  following:  Pres- 
ident, R.  S.  Lehman;  vice-presidents,  P.  F.  Gebicke  and 
O.  P.  Gilbert;  secretary,  Henry  Buch;  corresponding  sec- 
retary, Carl  Baum;  treasurer,  Fred  Schaefer;  keeper  of 
archives,  George  Leinecker;  librarian,  C.  P.  Stolzenburg; 
executive  committee,  C.  F.  Schleussner,  George  Kleinau 
and  Dr.  C.  F.  Klippert 

After  resuming  the  chair.  President  Lehman  thanked 
tiie  society  on  behalf  of  the  officers  for  the  confidence 
shown  in  them  and  promised  faithful  work  on  their  part 
for  the  coming  year. 

The  following  were  elected  delegates  to  the  meeting  of 
the  American  Pharmaceutical  Association:  Otto  Raut>en- 
heimer,  Hugo  Kantrowltz,  G.  T.  Riefflin,  Fred  Schaefer 
and  Emil  Roller. 


Mrs.   Joe  Person's   Remedy  not  Adjudged 
Misbranded. 

In  a  recent  number  of  the  Circular  was  given  a  list  of 
"preparations  against  which  the  government's  claim  of 
fraudulent  labeling  was  sustained  by  the  federal  courts," 
on  the  list  appearing  Mrs.  Joe  Person's  remedy.  The  at- 
tention of  the  CiRct  LAR  has  been  called  to  the  fact  that 
this  remedy  was  not  adjudged  misbranded  by  the  court, 
so  in  justice  to  those  who  look  to  the  Circular  for  correct 
Information,  a  brief  outline  of  the  record  of  the  case  as 
given  out  by  the  Secretary  of  Agriculture  is  given: 

A  shipment  of  this  preparation  in  interstate  commerce 
was  seized  by  the  government  and  the  charge  made 
against  it  that  it  was  misbranded  under  the  food  and 
drugs  act  in  that  various  claims  made  for  its  curative 
properties  were  not  true.  The  defendant  company  having 
filed  its  answer  to  the  charges,  in  which  it  neither  ad- 
mitted nor  denied  the  material  allegations,  it  was  allowed 
to  give  a  bond  for  $200,  in  conformity  with  provisions  of 
the  food  and  drugs  act,  and  the  shipment  was  ordered  to 
be  turned  over  to  it  upon  payment  by  it  of  the  costs  of  the 
proceedings. 

■  »  ■ 

Drug  Clerks  Will  Meet  Regularly. 

Under  the  title  of  "Associated  Pharmacists  and  Drug 
Clerks  of  Greater  New  York,"  an  organization  of  clerks 
has  been  formed  in  this  city,  which,  it  is  hoped,  will  sur- 
vive the  embryonic  period  and  blossom  forth  into  a  strong 
associatjon  worthy  of  its  name.  Two  hundred  members 
are  said  to  have  been  enrolled  so  far,  and  meetings  ar* 
held  the  second  Wednesday  of  each  month  at  the  "Man- 
sion," 57  St.  Marks  place,  at  9  i-.  .m.  Prominent  speakers 
will  be  secured  to  address  the  association  at  its  monthly 
meetings,  and  an  enjoyable  evening  la  promiseij  all  those 
who  attend.  Any  drug  clerk  of  Greater  New  York  desir- 
ing to  affiliate  himself  with  this  organization  can  get  full 
particulars  at  the  regular  meetings,  the  next  one  of  which 
will  be  held  January  12th  at  the  above  address. 


Prisoner  of  War  Receives  Books  Through 

the  Circular. 

In  respons*'  to  the  letter  of  Walter  Schulz,  a  prisoner 
of  war  detaine.'l  at  Amherst,  N.  S.,  Canada,  printed  in  the 
November  numiier  of  the  Circui-ar,  page  761,  Dr.  O.  B. 
May,  of  Newark,  N.  J.,  sent  Mr.  Schulz  a  number  of  books. 
In  thanking  Dr.  May  for  sending  them,  Mr.  Schulz  tells 
something  of  his  life  history,  and  closes  his  letter  with 
the  request  that  the  last  three  issues  of  the  CiK(;(.'t.AH  be 
sent  to  him. 
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Board  of  Health  Forced  to  Drop  Case*  Against 
Druggists. 

After  having  been  postponed  on  several  occasions,  the 
case  of  the  Department  of  Health  of  this  city  against  the 
Charles  N.  Crittenton  Company,  which  had  been  charged 
with  the  sale  of  "Barton's  Diphtheria  Antidote"  to  an 
Inspector  of  the  board,  was  called  in  the  Court  of  Special 
Sessions  on  December  6th.  Mr.  Kallsh,  attorney  for  the 
defendant,  submitted  argument  showing  that  the  Crit- 
tenton Company  had  no  knowledge  of  the  contents  and 
truth  or  falsity  of  the  therapeutic  claims  of  the  vast 
number  of  proprietary  remedies  which  it  handled  as  a 
wholesale  distributor,  and  had  sold  the  remedy  in  ques- 
tion, after  that  preparation  had  been  on  the  market  for 
forty  years.  He  further  argued  that  the  provisions  of 
the  local  health  board's  ordinance,  for  alleged  violation 
of  which  the  action  against  the  company  was  begun, 
were  unconstitutional  when  applied  to  wholesale  dealers 
in  these  goods.  Although  the  justices  sitting  In  the 
court  did  not  attempt  to  decide  the  question  of  the  or- 
dinance's constitutionality,  they  openly  condemned  the 
health  department's  attempt  to  "persecute"  the  Crittenton 
Company  and  made  it  evident  that  they  would  not  con- 
vict that  concern  for  selling  a  product  whose  character  it 
could   not   possibly   know   anything   about. 

Justice  Mclnerney,  the  presiding  judge,  stated  that  it 
was  unjust  to  attempt  to  hold  a  wholesale  handler  ot 
these  goods  responsible  for  the  alleged  misrepresentations 
of  a  manufacturer  who  had  already  been  convicteti  and 
fined  for  the  offense.  Justices  Herrmann  and  Salmon 
coincided  In  this  opinion  and  the  presiding  judge  there- 
upon adjourned  the  trial  and  advised  Mr.  Kallsh,  as  the 
Crittenton  Company's  attorney,  to  hold  a  conference  with 
the  health  commissioner  and  request  the  latter  official 
to  withdraw  the  case. 

As  a  result  of  this  conference.  Dr.  Emerson  has  agreed 
to  drop  the  case  against  the  Crittenton  Company  and  to 
ask  for  the  dismissal  of  all  actions  that  had  been  brought 
against  retail  druggists  for  selling  this  preparation. 


Manufacturer  of  "Diphtheria  Antidote"  Fined. 

On  the  charge  that  "Dr.  E.  H.  Barton's  Antidote"  was 
wrongfully  labeled,  George  W.  Felter,  522  Putnam  ave- 
nue, Brooklyn,  N.  Y.,  the  manufacturer  of  the  prepara- 
tion said  to  have  been  recommended  for  the  cure  of  diph- 
theria, was  found  guilty  and  fined  flOO  in  the  Court  of 
Special  Sessions,  November  24th. 

The  sentence  is  equivalent  to  prohibiting  the  further 
manufacture  and  sale  of  the  preparation. 

Testimony  at  the  trial,  in  the  form  of  aflldavits  from 
health  department  officials,  showed  that  the  "antidote"  was 
nothing  more  than  a  compound  of  salt,  vinegar  and 
burnt  sugar.  Dr.  Marion  B.  McMillan,  health  department 
physician,  swore  that  the  preparation  could  not  possibly 
cure  diphtheria,  scarlet  fever  and  other  ailments,  as 
claimed. 

Felter  had  three  physicians  as  witnesses,  who  swore 
that  they  regularly  prescribed  the  "antidote,"  and  Cor- 
poration Counsel  Kehoe  placed  an  equal  number  of  medi- 
cal men  and  health  department  physicians  on  the  stand, 
who  testified  that  the  article  could  not  effect  the  cures 
claimed  for  It. 

When  the  penalty  was  imposed.  Judge  Kernochan  re- 
marked that  the  fine  was  not  heavy  enough. 


Louisiana's  Proprietary  Medicine  Law. 

A  State  law  modeled  after  the  local  health  board's  ordi- 
nance, requiring  the  filing  of  the  qualitative  formulas  and 
registration  of  all  "patent''  and  proprietary  medicines 
with  the  Louisiana  State  Board  of  Health,  has  become  ef- 
fective in  Louisiana  without  causing  any  uneasiness  on 
the  part  of  the  proprietary  medicine  Interests,  the  whole- 
sale drug  trade  or  druggists  of  that  State.  This  law  was 
enacted  on  September  18th  and  became  operative  on  No- 
vember 8th. 

It  is  reported  that  the  drug  trade  of  the  State  Is  paying 
scant  attention  to  this  statute,  and  there  is  a  feeling  that 
Its  provisions  are  unconstitutional  and  that  the  ultimate 
consumers  of  proprietary  medicines  will  soon  make  such 
a  strong  protest  against  its  enforcement  as  to  Insure  Its 
being  repeale,1  at  the  next  session  of  the  State  legislature. 


New   York    Conference    Letter    on    Formula 
Disclosure  Ordinance. 

Following  the  decision  of  the  New  York  Pharmaceutical 
Conference  to  send  a  letter  to  the  druggists  of  this  city 
advising  them  of  the  situation  regarding  the  formula  dis- 
closure ordinance,  the  executive  committee  of  the  confer- 
ence drew  up  such  a  letter  and  submitted  It  to  the  dele- 
gates representing  the  various  pharmaceutical  associations 
of  this  city.  The  letter  as  drawn  up  was  unsatisfactory  to 
the  Bronx  Association  and  they  submitted  a  substitute. 

A  vote  was  taken  by  mail  to  determine  which  letter  was 
to  be  sent,  with  the  result  that  the  original  letter  was  sent 
out  to  the  trade. 

This  letter  sets  forth  the  reasons  for  the  opposition  of 
the  local  pharmacists  to  the  ordinance,  stating  that  Its 
application  is  only  local  and  therefore  discriminatory,  and 
that  attempts  to  deprive  citizens  of  property  rights  should 
emanate  from  the  government  and  affect  all  citizens  alike. 

The  letter  also  says  that  a  defensive  fund  has  been  pro- 
vided to  defend  any  druggist  who  may  be  charged  with 
violating  the  ordinance  by  the  keeping  In  stock  or  sale  of 
a  remedy  that  is  marketed  in  conformity  with  all  other 
laws,  but  does  not  conform  to  the  provisions  of  this  par- 
ticular ordinance.  Any  retailer  who  is  apprehended  by 
the  health  officials  for  alleged  violation  of  the  ordinance 
is  asked  to  notify  the  conference  at  once. 

A  warning  is  also  contained  in  the  letter  recommending 
that  In  cases  where  old  proprietary  preparations,  which 
may  bear  misleading  labels,  are  still  on  the  shelf  of  the 
drug  store,  they  be  carefully  scrutinized  and  it  any  ob- 
jectlonatjle  statements  are  found  on  the  preparations,  they 
be  exchanged  for  recent  goods  with  proper  labels,  or  If 
they  are  no  longer  manufactured,  their  sale  be  entirely 
discontinued. 


Local  Health  Department  Bans  Injurious  Toilet 

Preparations. 

In  pursuance  of  his  oft-repeated  intention  to  protect 
the  public  against  hair  dyes  and  other  toilet  preparations 
containing  mercury,  lead,  arsenic  and  other,  substances 
which  are  deemed  detrimental  or  injurious  to  the  health 
of  their  users.  Dr.  Haven  Emerson,  the  new  commissioner 
of  health  of  this  city,  has  persuaded  the  New  York  Health 
Board  to  incorporate  a  new  section  in  its  sanitary  code, 
prohibiting  the  sale,  offering  for  sale,  giving  away  and 
any  and  ail  ways  of  distributing  and  holding  such  prep- 
arations which,  "by  reason  of  the  presence  of  any  ingre- 
dient or  ingredients  therein  contained,  shall  be  detrimen- 
tal or  injurious  to  health."  This  new  section  in  the 
local  health  board's  sanitary  code,  which  is  known  as 
section  128,  was  adopted  by  that  body  on  December  21st. 
It  reads  as  follows: 

Section  12S.  HAIK  DYES  and  OTHER  TOILET  PREPA- 
RATIO.NS;  SALE  Ai\D  JJISTRIBUTION  REGl'L,ATED.  No 
person  shall  sell,  ofter  for  salt,  give  away,  deal  In.  or  supply 
or  have  in  his  or  her  possession  with  intent  to  .sell,  offer  for 
sale,  give  away,  deal  in.  or  supply,  any  hair  dye  or  other 
toilet  preparation  intended  for  human  use.  which  by  reason 
of  the  preK«ice  of  any  ingredient  or  ingredients  therein  con- 
tained,  shall   be  detriment.-il  or  injurious  to  health. 

Violation  of  the  provisions  of  this  section  constitutes 
a  misdemeanor. 

Dr.  Emerson  has  explained  to  a  representative  of  the 
CiBciLAR  that  an  ordinance  of  this  kind  has  been  deemed 
iiecessary  in  order  to  safeguard  the  public  against  hair 
dyes  and  other  toilet  preparations,  for  internal  and  ex- 
ternal application,  which,  he  says,  have  caused  eruptive 
skin  ailments  and  have  otherwise  proved  detrimental  to 
health.  Because  of  the  "dragnet"  or  "omnibus"  charac- 
ter of  the  description  of  such  preparations  contained  in 
this  ordinance,  however,  it  will  be  necessary  for  the 
health  department,  when  enforcing  its  provisions,  to 
prove  in  each  instance  that  the  preparation  in  question 
is  "detrimental  or  injurious."  'The  health  department 
believe.s  that  it  will  be  able  to  demonstrate  that  several 
preparations  of  this  character  now  on  the  market  are 
thus  "detrimental  or  injurious"  and  is  planning  to  use 
the  court's  decisions  in  these  cases  as  precedents  to  se- 
cure convictions  in  all  similar  cases. 


When  Assistant  State  Superintendent  of  Weights  and 
Measures  Augustus  W.  Swartz  inspected  the  weights  In 
Milville,  N.  J.,  drug  stores  recently,  he  found  234.  out  of 
789  examined,  to  be  defective. 
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Illinois      Association's      Executive      Committee 
Holds  Semi-Annual  Session. 

The  semi-anuual  meeting  of  the  executive  committee  of 
the  Illinois  Pharmaceutical  Association  was  held  In  the 
oflBce  of  Secretary  W.  B.  Day  at  Chicago  on  November 
16th. 

The  report  of  the  treasurer  showed  a  balance  in  the  gen- 
eral fund  of  $1252.14;  a  balance  of  $600  In  the  permanent 
fund,  and  $100  in  the  Beal  prize  fund. 

A  plan  for  increasing  the  membership  in  the  associa- 
tion was  outlined  by  President  Riemenschnelder,  and  Sec- 
retary Day  reported  that  more  than  one  hundred  members 
liad  been  enrolled  since  the  last  annual  meeting. 

It  was  decided  to  send  letters  urging  druggists  to  enlist 
the  support  of  their  congressmen  In  behalf  of  the  Stevens 
bill  and  other  measures  of  Importance  to  pharmacy,  to  all 
members  of  the  association. 

The  propaganda  campaign  in  behalf  of  the  U.  S.  P.  and 
N.  K.  preparations  was  deferred  pending  the  Issuance  of 
the  new  editions  of  both  these  works. 

The  following  were  proposed  as  candidates  for  appoint- 
ment to  the  board  of  pharmacy,  from  the  various  con- 
gressional districts- 
Bruno  Schultz,  of  Chicago;  Theophilus  Schmid,  of  Chi- 
cago; W.  T.  Adams,  of  Chicago;  Frank  Dubsky,  of  Chi- 
cago; John  J.  Chwatal,  of  Chicago;  John  Myers,  of  Chi- 
cago; T.  Mygdal,  of  Chicago;  Harry  Moyer,  of  Chicago; 
Jacob  Tdpf,  of  Chicago;  Pred  O.  Schmidt,  of  Chicago; 
Edwin  Hall,  of  Elgin;  E.  J.  Feurer,  of  La  Salle;  Fred 
Skeyhan,  of  Rockford;  P.  D.  Roark,  of  Macomb;  R.  C. 
Webster,  of  Canton:  John  Kneer,  Jr.,  of  Peoria;  W.  T. 
Shorthose,  of  Bloomington;  C.  F.  Ehlers,  of  Danville; 
Archer  T.  Davis,  of  Decatur;  Byron  Armstrong,  of  Jack- 
sonville; Stuart  Broadwell,  of  Springfield;  G.  A.  Hart- 
nagel.  East  St.  Louis;  C.  F.  Greer,  of  Centralia;  W.  A. 
Ball,  of  Carml,  and  Thomas  Rixleben,  of  Jonesboro. 

The  following  were  suggested  as  candidates  for  the  ad- 
visory board  of  the  University  of  Illinois: 

George  McDonald,  of  Chicago;  Louis  A.  Schmid,  of  Chi- 
cago; Wm.  P.  Knoche,  of  Chicago;  Paul  Flnninger,  of 
Chicago;  Samuel  Antonow,  of  Chicago;  George  Horn,  of 
Chicago;  W.  J.  Knlck,  of  Chicago;  George  Moyen,  of  Chi- 
cago; Andrew  Scherer,  of  Chicago;  John  V.  Lee,  of  Evans- 
ton;  P.  M.  Fahrner,  of  Joliet;  C.  J.  Lutz,  of  Ottawa;  Gus 
Kirchner,  of  DeKalb;  E.  Jerlco,  of  Moline;  T.  B.  Shaffer, 
of  Oneida;  Al!)€rt  Zimmerman,  of  Peoria;  A.  F.  Reinders, 
of  Mt.  Pulaski;  Peter  X.  Senger,  of  Danville;  Geo.  Cun- 
ningham, of  Champaign;  F.  S.  Tarblll,  of  Havana;  W.  E. 
Claypool,  of  Springfield;  J.  W.  Gain,  of  East  St.  Louis; 
L.  H.  Reed,  of  Centralia:  Kerne  E.  Peters,  of  West  Salem, 
and  F.  M.  Hewitt,  of  Carbondale. 

It  was  decided  to  invite  some  prominent  pharmacist  to 
speak  at  the  next  oonvention  of  the  association. 

A  discussion  then  ensued  as  to  the  arrangement  of  the 
program  and  the  entertainment  at  the  annual  convention. 
Upon  motion  It  was  ordered  that  the  business  program  be 
prepared  by  the  president  and  secretary. 

The  following  resolution  was  offered: 

WlierL^s.  The  National  Drue  Clerk,  published  at  Chicago, 
han  been  and  l»  now  advocating  measures  and  principles 
which,  if  put  into  effect,  will  materlaily  Increase  the  ex- 
pense  of   tlie  already   overburdened   retail   druggists,   be   It 

Resolved,  That  the  advocacy  of  such  mea-tures  and  piin- 
oiplin  by  the  National  Drug  Clerk  are  con.sldered  by  the 
t-xeoiitivi'  commitlet;  of  the  Illinois  Pharmaceutical  Associa- 
tion. iijlmic;il  and  detrimental  to  the  Interests  of  retail  drug- 
gists, and  that  those  who  aid  or  encourage  the  publication  or 
advocacy  of  such  matters  are.  In  our  opinion,  working 
against  the  Interests  of,  and  for  conditions  that  may  ulti- 
mately cause   the   financial   ruin  of  many  retail  druggists. 

The  resolution  was  quite  fully  discussed  and  was  car- 
ried without  division. 

Upon  motion  of  Mr.  Light  the  president  was  instructed 
to  appoint  a  committee  of  three  to  investigate  means  of 
obtaining  greater  publicity  for  the  association's  work 
generally. 


Drug   Clerks'   Organ   Attacks   Illinois   Associa- 
tion's Resolutions. 

In  the  December  issue  of  the  National  Drug  Clerk,  prac- 
tically two  pages  are  devoted  to  answering  the  resolu- 
tions passed  by  the  executive  committee  of  the  Illinois 
Pharmaceutical  Association  at  its  recent  meeting  in  Chi- 
cago. The  resolutions  to  which  exception  is  taken,  are 
printed  in  full  on  this  page.  The  nature  of  the  answer 
given  by  the  official  organ  of  the  National  Association 
of  Drug  Clei-ks  can  be  gleaned  from  the  following  para- 
graph, taken  from  the  issue  of  the  publication  referred 
to  above: 

"The  attention  of  Illinois  pharmacists,  both  druggists 
and  drug  clerks,  is  called  to  the  fact  that  inasmuch  as 
the  resolutions  are  not  specific  as  to  what  policy  of  the 
Xational  Drug  Clerk  they  refer  to  and  as  the  National 
Drug  Clerk  has  been  fearlessly  advocating  for  three  years 
past  a  rigid  enforcement  and  strict  observance  of  the 
laws  pertaining  to  pharmacy,  public  health  and  protection 
as  well  as  shortening  the  drug  clerks'  hours — not  detri- 
mental to  the  proprietor — such  legislation  being  necessary 
for  the  protection  of  public  health  in  the  best  interests 
of  the  legitimate  and  reputable  pharmacist,  both  pro- 
prietor and  clerk — we  naturally  infer  that  our  efforts  to 
protect  the  legitimate  pharmacists,  the  public,  the  repu- 
table manufacturers  and  jobbers  are  not  advocated  by 
the  I.  Ph.  A.  and,  therefore,  must  come  to  the  conclusion, 
from  the  text  of  the  above  resolutions,  that  the  executive 
board  of  the  Illinois  Pharmaceutical  Association  are  in 
favor  of  piratical,  illegitimate  and  substituting  phar- 
macy, including  unreasonable  houi-s  for  the  clerks— dan- 
gerous hours  for  ihe  public— detrimental  to  the  best  In- 
terests of  the  proprietor." 


Ohio  Association  Council  Passes  Resolutions  on 
Harrison  Law. 

At  the  recent  meeting  of  the  Council  of  the  Ohio  Phar- 
maceutical Association  the  following  resolutions  were 
adopted : 

"That. the  Council  in  session  endorses  the  Harrison  nar- 
cotic law  as  it  stands  and  that  we  do  oppose  the  proposed 
abolishing  of  section  six  of  this  act,  as  it  is  the  belief  of 
the  Council  that  this  would  work  a  hardship  upon  the 
pharmacist  in  the  proper  use  of  narcotics  In  the  minimum 
amounts  stated  in  section  six. 

"Council  in  session  also  considers  the  ruling  in  refer- 
ence to  the  refilling  of  prescriptions  of  narcotic  drugs 
coming  within  the  minimum  requirements  as  set  forth  in 
section  six  of  the  federal  narcotic  law  to  be  in  excess  of 
an  equitable  interpretation  of  the  law. 

"That  it  is  the  sense  of  Council  of  the  Ohio  Pharmaceu- 
tical Association  that  the  ruling  of  the  Ohio  Board  of 
health  In  reference  to  sterilizing  glasses,  spoons,  dippers, 
etc.,  coming  In  contact  with  ice  cream  and  soda  water  is 
not  equitable  unless,  if  enforced.  It  Is  made  to  apply  to  all 
places  where  beverages  are  sold  or  dispensed." 


A.  Ph.  A.  Journal  Moved  to  Philadelphia. 

The  office  of  the  Journal  of  the  American  Pharmaceuti- 
cal Aitociation  has  been  removed  from  Columbus,  Ohio,  to 
Philadelphia. 

Edltor-Mana*ter  E.  O.  Eberle  Is  occupying  an  office  In  the 
Bourse  Building,  In  the  City  of  Brotherly  I»ve  and  good 
old-fashioned  pharmacists,  and  all  communications  to  the 
Journal  should  be  sent  to  him  there. 


Stevens  Bill  Introduced  by  Congressman  Ayres. 

Congressman  William  A.  Ayres,  of  Kansas,  reintroduced 
the  Stevens  standard  price  bill  without  change  or  amend- 
ment, in  the  house  of  representatives  on  December  14th. 

Although  former  representative  Raymond  B.  Stevens,  of 
New  Hampshire,  who  fathered  the  bill  in  the  last  con- 
gress is  no  longer  a  member  of  that  body,  the  bill  will 
probably  continue  to  bear  his  name. 

Mr.  Ayres  is  said  to  be  an  enthusiastic  advocate  of  leg- 
islation which  will  protect  the  retailer,  and  with  165  mem- 
bers of  the  House  already  pledged  to  the  support  of  this 
measure,  prospects  for  its  passage  at  this  session  seem 
bright. 

•  ♦  ■ 

Dow  Drug  Company's  Common  Stock  All  Sold. 

Every  share  of  the  $.500,000  issue  of  common  stock  of  the 
Dow  Drug  Company,  of  Cincinnati,  Ohio,  has  been  dis- 
posed of  by  the  underwriting  syndicate,  according  to  an 
announcement  coming  from  Cincinnati.  The  stock  has  all 
been  taken  by  insiders  in  the  deal  or  by  subscribers  to  the 
preferred  stock. 

The  total  Issue  of  common  stock  Is  $600,000.  $100,000  of 
which  is  to  remain  in  the  company's  treasury.  The  offi- 
cers of  the  company  say  that  in  the  near  future  aduitional 
stores  In  suVirban  centers  will  lie  a"nntred. 
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Obituaries. 

S.  A.  D.  Sheppard. 

Samuel  AlriiB  Darlington  Sheppard.  of  Amesbury,  Mass., 
(lied  November  28th,  at  the  home  of  his  son,  Robert  K. 
Sheppard,  In  Newton  Center,  aged  seventy-three  years.  He 
had  been  a  successful  retail  druggist  for  something  like 
half  a  century,  and  had  been  active  not  only  In  pharma- 
ceutical organizations  during  most  of  that  time,  but  in 
civic,  business,  religious,  and  other  circles  as  well,  and  his 
demise  removes  a  man  full  of  honors,  who  had  the  respect 
and  affection  of  a  wide  circle  of  friends. 

Mr.  Sheppard  was  born  at  Manchester,  Mass.,  July  16th, 
1842,  the  son  of  Samuel  and  Anna  M.  (Marshbank)  Shep- 
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pard.  When  he  was  about  eight  years  of  age  his  parents 
moved  to  Salem,  where  the  lad  completed  the  course  in 
the  classical  high  school  in  1858.  Immediately  thereafter 
he  entered  the  business  which  he  followed  and  adorned 
until  his  retirement  some  years  ago,  his  first  experience  in 
it  being  as  errand  boy  in  the  store  of  Browne  &  Price,  of 
Salem,  which  later  was  conducted  by  C.  H.  &  J.  Price,  and 
now  by  the  corporation  known  as  the  Price  Drug  Com- 
pany. 

This  was  an  old-time  high-grade  apothecary  shop  and 
did  the  leading  business  of  its  city.  Mr.  Sheppard 
contributed  to  the  Circulak  a  pen  sketch  of  old  Dr, 
Browne  (January,  1907,  page  171),  in  which  he  stated  that 
the  Doctor  had  been  a  surgeon  in  a  privateer  which  sailed 
out  of  Salem  during  the  War  of  1812.  Of  the  junior  part- 
ner It  may  be  said  that  he,  as  president  of  the  Essex 
County  Association  of  Druggists,  issued  the  call  for  the 
meeting  which  resulted  in  the  formation  of  the  Massachu- 
setts Pharmaceutical  Association.  It  was  from  such  men 
that  the  subject  of  this  sketch  received  his  early  pharma- 
ceutical training.  He  remained  with  them  for  tfen  years. 
At  the  end  of  that  time,  on  March  4th,  1868,  he  opened  a 
store  of  his  own  at  the  corner  of  Washington  and  Dover 
streets.  Boston.  This  store  he  conducted  with  marked 
success  as  a  prescription  pharmacy  until  his  retirement 
from  business  some  fifteen  years  ago,  when  he  turned  over 
the  active  management  of  the  place  to  Henry  Thacher, 
who  had  been  with  him  for  many  years  as  "boy,"  clerk 
and  partner.  Another  of  Mr.  Sheppard's  old  clerks  was  F. 
A.  Davidson,  who  before  his  death  became  the  head  of  the 
famous  Theodore  Metcalf  Pharmacy  in  Boston. 

While  known  locally  as  the  head  of  a  most  prosperous 


drug  business  and  as  a  man  identlfled  with  the  Massachu- 
setts College  of  Pharmacy  and  some  banking  institutions, 
throughout  his  native  State  and  In  the  country  at  large 
Mr.  Sheppard  was  regarded  as  a  leader  In  pharmaceutical 
association  work,  with  a  particular  leaning  toward  the 
nnancial  end  of  that  work.  He  joined  the  American  Phar- 
maceutical Association  in  1865,  when  he  was  still  a  clerk. 
In  1875  when  the  association  met  at  Boston  he  was  its 
local  secretary.  The  next  year  he  was  elected  first  vice- 
president,  and  In  1908  was  made  its  honorary  president. 
But  it  was  first  as  chairman  of  the  finance  committee  of 
the  association's  council  from  1880  to  1886,  and  then  as  its 
treasurer  from  the  latter  year  until  his  refusal  to  accept 
another  re-election  In  1908,  that  Mr.  Sheppard  best  served 
the  association  which  he  held  so  dear.  His  predecessor  as 
treasurer,  who  had  held  the  oflfice  for  twenty-one  years, 
left  the  books  in  a  most  disorderly  condition,  and  the  task 
of  the  new  treasurer  was  somewhat  comparable  to  that 
which  Hercules  of  old  had  set  for  him  to  do.  And  he  per- 
formed it  with  true  Herculean  ability.  In  speaking  of  this 
work  the  new  treasurer.  Dr.  H.  M,  Whelpley,  has  said: 
"Mr.  Sheppard  had  during  twenty-two  years  built  up  a 
system  for  the  conduct  of  the  affairs  of  the  treasurer, 
which  is  as  near  perfect  as  good  judgment  and  faithful 
service  can  render  it.  The  books  and  records  are  so  com- 
plete and  explicit  that  they  constitute  an  exceedingly  val- 
uable contribution  to  the  history  of  the  'association  and 
cover  fully  the  financial  features  of  the  great  organiza- 
tion." While  treasurer  of  the  association,  Mr.  Sheppard 
became  convinced  that  a  permanent  fund  for  carrying  on 
the  great  work  for  pharmacy  which  it  had  undertaken, 
should  be  established,  so  with  Prof.  James  H.  Beal,  in 
1906,  he  set  about  the  task  of  raising  such  a  fund,  these 
two  members  agreeing  to  contribute  $1  to  it  for  each  $20 
contributed  by  others.  This  fund  has  now  reached  consid- 
erable proportions. 

When  the  Massachusetts  Pharmaceutical  Association 
was  organized  in  1882,  the  first  president  was  the  man 
who  is  the  subject  of  this  sketch.  He  was  re-elected  at  the 
end  of  his  first  year.  It  was  largely  on  account  of  the  In- 
defatigable work  and  ever-watchful  interest  of  Mr.  Shep- 
pard that  the  Massachusetts  pharmacy  law  was  enacted 
and  received  the  governor's  signature  in  1885,  and  he  be- 
came the  first  secretary  of  the  board  of  pharmacy  created 
by  that  law. 

Shortly  after  moving  to  Boston  Mr.  Sheppard  began  an 
active  participation  in  the  affairs  of  the  Massachusetts 
College  of  Pharmacy,  which  was  terminated  only  by  his 
inability  to  devote  his  time  and  strength  to  that  institu- 
tion. As  chairman  of  the  trustees  of  the  college's  funds 
he  gave  his  alma  mater  the  benefit  of  his  superior  finan- 
cial ability,  and  he  is  credited  with  having  been  the  chief 
instrument  in  securing  for  the  college  the  Potter  endow- 
ment of  some  $200,000.  Mr.  Sheppard  was  graduated  by 
the  college  in  1874,  was  its  secretary  for  two  years  there- 
after, its  treasurer  in  1882-87,  its  vice-president  in  1887-90, 
and  its  president  in  1891-92.  He  was  a  great  lover  of 
books  and  had  collected  one  of  the  best  assortments  of  old 
pharmacopeias,  dispensatories  and  similar  works  on  phar- 
macy and  materia  medica  that  is  to  be  found  in  this  coun- 
try.    This  collection  he  presented  to  the  college. 

Mr.  Sheppard  was  a  delegate  from  the  Massachusetts 
College  of  Pharmacy  to  the  United  States  Pharmacopoeial 
conventions  of  1880.  1890  and  1900.  When  the  convention 
was  incorporated  in  1900  and  a  board  of  five  trustees 
elected  to  look  after  the  financial  end  of  its  business,  Mr. 
Sheppard  was  chosen  a  member.  This  ofllce  he  held  until 
a  desire  for  rest  caused  him  to  relinquish  it  some  eight 
years  later 

As  a  result  of  the  Boston  meeting  of  the  American  Phar- 
maceutical Association  held  in  1875,  the  Boston  Druggists' 
Association  was  formed,  with  Mr.  Sheppard  as  treasurer. 
In  1887  he  served  as  president  of  this  body. 

Mr.  Sheppard  was  a  Mason,  a  worker  in  his  church  and 
Young  Men's  Christian  Association,  and  had  been  a  mem- 
ber of  the  board  of  aldermen  and  the  board  of  health  of 
Newton,  a  suburb  of  Boston,  in  which  he  lived  during  the 
greater  part  of  his  business  life.  He  was  a  director  and 
member  of  the  advisory  committee  of  the  South  End  Na- 
tional Bank  and  a  trustee  of  the  Boston  Penny  Savings 
Bank. 

The  deceased  had  been  married  twice,  first  to  Miss 
Emma  J.  Kimball,  of  Boston,  in  1869.  She  having  died  in 
1888,  he  married  Miss  Nellie  M.  Pettingell,  of  Salem,  two 
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years  later,  who  survives.  By  his  first  wife  he  had  three 
children,  Mrs.  Clara  S.  Blake,  of  Saco,  Me.;  Harwood  A.,  of 
Los  Angeles,  and  Robert  K.,  of  Newton  Centre.  In  his 
domestic  relations  he  was  most  happy.  Mrs.  Sheppard  at- 
tended the  meetings  of  the  American  Pharmaceutical  Asso- 
ciation with  him  and  in  his  declining  years  was  more  than 
ever  his  helpmeet.  During  the  summer  they  spent  much 
of  their  time  in  a  cottage  on  the  banks  of  the  Merrlmae 
at  Salisbury  Point,  while  the  severer  months  of  the  year 
were  enjoyed  at  their  winter  home  at  Pinehurst,  N.  C, 
where  they  could  indulge  in  their  fondness  for  the  open- 
air  life.  Of  late  years  their  real  place  of  residence  was  at 
Amesbury,  and  Mr.  Sheppard  was  on  a  Thanksgiving  visit 
to  his  son  when  the  end  came. 


Wayne  B.  Bissell. 

Wayne  B.  Bissell,  president  of  the  New  York  Board 
of  Pharmacy,  and  one  of  the  best  known  druggists  of 
Syracuse,  died  December  15th,  at  his  home.  His  death, 
which  came  unexpectedly,  was  due  to  penumonia  and 
pleurisy. 

Mr.  Bissell  was  one  of  the  oldest  druggists  doing  busi- 
ness in  Syracuse,  having  conducted  a  pharmacy  there  for 
twenty-eight  years.  In  the  spring  of  1912  he  was  ap- 
pointed to  the  Bgard  of  Pharmacy,  and  last  fall  was 
made  president  of  the  board. 

Mr.  Bissell  was  born  in  WaterviUe,  January  7th,  1860. 
After  his  graduation  by  the  Philadelphia  College  of  Phar- 
macy he  entered  his  father's  drug  store.  In  the  same  year, 
1884,  he  was  married  to  Miss  Adeline  E.  Benedict,  of 
WatervUle.  Three  years  later  he  moved  to  Syracuse, 
where  he  remained  in  business  until  his  death. 

Besides  his  widow,  he  is  survived  by  three  brothers, 
William  Bissell,  of  Evanston,  111.,  and  Samuei  and  Henry 
Bissell.  of  WaterviUe. 

William  Morton  Massey. 

William  -Morton  Massey,  one  of  the  original  members  of 
the  old  firm  of  Caswell.  Massey  &  Co.,  and  for  forty  years 
a  prominent  figure  in  pharmaceutical  circles  and  club  life 
in  this  city,  died  about  the  first  of  December  in  Eng- 
land, where  he  had  been  living  since  his  retirement,  eight 
years  ago,  from  the  retail  drug  enterprise  in  which  he  was 
the  guiding  spirit  for  so  many  years.  Mr.  Massey's  death 
followed  closely  that  of  his  brother,  George  Massey,  senior 
partner  of  Lanman  &  Kemp,  who  died  April  29th,  1915,  at 
his  residence  in  this  city. 

-Mr.  Massey,  who  was  seventy-four  years  old,  was  born 
at  Wilton,  Cheshire.  England.  He  was  a  son  of  the  Rev. 
Samuel  Massey,  of  that  city,  who  came  to  America  in  the 
late  fifties  and  moved  to  Montreal,  Canada.  Mr.  Massey 
lived  in  Montreal  until  1870,  when  he  came  to  New  York 
and  became  manager  of  an  old  retail  drug  business,  then 
owned  by  Caswell,  Hazard  &  Co.,  and  operated  in  the  old 
Fifth  Avenue  Hotel.  In  1875  he  became  associated  with 
John  R.  Caswell  in  the  formation  of  the  firm  of  Caswell, 
Massey  &  Co.,  which  thereupon  opened  pharmacies  In  the 
Hoffman  House,  and  at  Fifth  avenue  and  Forty-seventh 
street,  in  this  city,  as  well  as  one  at  Newport,  R,  I. 

The  business  of  these  stores  was  conducted  by  the  firm 
of  Caswell,  Massey  *  Co.  until  1906,  when  it  was  incor- 
porated under  the  style  of  the  Caswell-Massey  Company, 
with  .Mr.  Massey  as  vice-president. 

Ueorge  C.  Lyon  and  John  C.  Knight,  of  the  Hall  &  Lyon 
Co.,  of  Providence,  R.  I.,  then  planned  to  extend  its  oper- 
ations so  as  to  Include  a  chain  of  Caswell-Massey  Company 
stores.  The  business  of  the  Caswell-Massey  Company  was 
one  of  the  oldest  In  the  United  States,  having  been  founded 
in  1780  by  Charles  Feke.  Following  the  operation  of  the 
businees  by  Its  founder,  the  proprietors  of  this  enterprise 
were.  In  1821,  Dr.  Rowland  R.  Hazard;  In  1851,  Rowland 
R.  Hazard,  Jr.;  in  1852,  Rowland  R.  Hazard  A  Co.;  In 
1853,  Hazard  A  Caswell:  In  1859,  Caswell.  Mack  t  Co.;  In 
1866.  Caswell,  Hazard  A  Co.;  in  1876,  Caswell.  Massey  ft 
Co.,  and  in  1906.  the  Caswell-Massey  Company. 

A  year  after  tlie  formation  of  the  corporation  of  the 
Caswell-.Ma^sey  Company,  Mr.  Massey  retired  from  busi- 
ness and  returned  to  England.  I.Ater  the  Caswell-Massey 
Company  gava  up  all  except  two  of  its  stores,  which  It 
now  operates  at  1240  Broadway  and  at  Park  avenue  and 
Thirty-third  street. 

Mr.  Massey  was  for  many  years  a  trustee  of  the  New 
York  College  of  Pharmacy,  and   was  a  member  of  the 


American  Pharmaceutical  Association  from  1885  to  1899. 
He  was  also  prominent  in  club  life,  having  been  a  mem- 
ber of  the  British  Schools  and  Universities  Club,  the  Man- 
hattan Club,  the  Union  League  Club,  and  the  New  York 
and  Larchmont  Yacht  Clubs.  He  was  president  of  the  St. 
George  Society,  and  was  associated  with  the  beneficent 
affairs  of  that  organization  for  many  years.  With  his 
brother,  George  Massey,  he  played  a  most  active  part  in 
the  distribution  of  most  of  that  society's  charities. 
He  is  survived  by  a  brother,  who  resides  in  England. 

Professor  Anton  Vorisek. 

After  a  short  illness.  Professor  Anton  Vorisek,  who  oc- 
cupied the  chair  of  analytical  chemistry  at  the  New  York 
College  of  Pharmacy,  died  at  the  Presbyterian  Hospital 
in  this  city  on  December  3d,  in  his  forty-third  .year. 

He  was  born  in  Bohemia  in  1872,  entered  the  New 
York  College  of  Pharmacy  in  1896  and  two  years  later 
graduated  with  the  Ph,  G.  degree,  winning  the  bronze 
medal.  He  served  as  a  pharmacist  in  the  navy  through- 
out the  Spanish-American  war  and  in  1902  after  com- 
pleting post-graduate  studies  at  his  alma  mater  he  was 
awarded  the  degree  of  doctor  of  pharmacy.  In  the 
same  year  he  became  instructor  in  pharmacy  under  Prof. 
Diekman  and  in  1907  he  was  appointed  professor  of 
analytical   chemistry,    succeeding   Dr.    G.   A.    Ferguson. 

Professor  Vorisek  was  the  author  of  a  text  on  analytical 
chemistry  and  co-author  with  Prof.  Virgil  Coblentz  of  a 
book   on    volumetric   analysis. 

He  is  survived  by  his  wife  and  two  children. 


WnxiAM  F.  ANDREWS,  for  thirty-six  years  a  druggist  in 
Cortland.  Ohio,  died  there  December  2d.  lie  was  born  at 
Fowler  in  1861.  In  1877  he  was  married  to  Miss  Lucy 
Taylor,  who  with  three  children,  survives.  The  children 
are  William  Andrews,  Jr.,  a  druggist  of  Erie,  Pa.;  Roland 
Andrews  and  Miss  Louise  Andrews.  Bert  Andrews,  of 
Youngstown,  is  a  brother.  Mr.  Andrews  was  treasurer  of 
Cortland  for  eight  years.  He  was  a  member  of  the  Odd 
Fellows  and  Masonic  lodges  and  of  the  Methodist  Churcli. 

Charles  F.  Antz,  who  for  the  past  nine  years  had  con- 
ducted a  store  at  Atlantic  and  Stoothoft  avenues.  Rlch- 
mon  Hill,  L.  I.,  died  December  7th.  He  was  born  in  this 
city  August  31st,  1868,  and  formerly  lived  in  Brooklyn. 
He  served  in  the  Spanish-.\merican  War  with  the  Seventy- 
first  New  York  Regiment,  in  Cuba.  He  was  a  Mason. 
He  is  survived  by  his  mother  and  a  brother,  his  wife, 
Margaret,  and  two  sons. 

Charles  Breves,  of  Chicago,  died  November  22d,  aged 
sfxty-two  years.  He  was  a  charter  member  of  the  Chicago 
Retail  Druggists'  Association,  and  had  been  in  business 
for  thirty  years  in  West  Fourteenth  street,  that  city.  He 
leaves  a  wife  and  a  brother,  Herman  Breves,  who  has  a 
drug  store  at  3501  Colorado  avenue,  Chicago. 

R.  HraiER  List,  of  Wheeling,  W.  Va.,  died  November 
25th,  aged  eighty-one  years.  He  was  born  in  Wheeling 
June  Ist,  1834,  and  spent  his  life  in  that  city,  having  been 
in  the  drug  business  from  his  early  manhood  to  about 
five  years  ago.  He  was  twice  married,  first,  in  1860,  to 
Miss  Jennie  Irwin,  who  died  shortly  thereafter,  and  then 
to  Miss  S.  De  Camp.  Five  children  blessed  this  union, 
two  of  whom,  with  their  mother,  survive.  The  deceased 
was  a  Mason  of  prominence. 

William  P.  Schwartz,  of  Pueblo,  Colo.,  died  November 
15th,  aged  sixty-eight  years.  He  was  a  widely-known  busi- 
ness man,  having  moved  from  Dakota  to  Colorado  many 
years  ago.  He  had  been  an  Odd  Fellow  for  nearly  a  half 
century,  and  was  also  a  Mason.  He  is  survived  by  his 
wife,  Mrs.  Alice  Schwartz,  four  brothers,  George  F. 
Schwartz,  of  Freeport,  111.;  John  Schwartz,  of  Iowa  Falls, 
la.;  M.  K.  Schwartz,  of  Halnard,  .Minn.,  and  James  E. 
Schwartz,  of  Crown  Point,  Ind.,  and  two  sisters. 

John  F.  Spraque  Is  dead.  He  was  for  a  long  time  with 
Sharp  &  Dohme  as  a  traveling  salesman,  covering 
North  Carolina  and  other  Southern  territory.  He  was 
horn  at  Morganton,  N.  C.  Mr.  Sprague  was  promoted  by 
Sharp  ft  Dohme  until  he  was  at  the  head  of  their  sales 
force.  Then  he  went  back  to  his  native  State  and  became 
the  president  of  the  W.  H.  King  Drug  Company,  of  Ra- 
leigh. He  was  a  man  of  engaging  personality  and  num- 
bered his  friends  by  the  extent  of  bis  acquaintances.  He 
left  a  wife  and  son. 


Drug  Store  Merchandising 


Prescription  Business  in  Shreveport. 

Price  Cutting  in  the  Hustling  Louisiana  City  Has  Not 
Seriously  Affected  Legitimate  Prescription  Trade. 
The  druggist  who  engages  in  a  cut-rate  war  on  proprie- 
tary articles  must  make  his  prescription  department  or 
the  sales  of  sundries  foot  the  bill  to  offset  the  loss  of 
proHts  In  the  departftent  affected.  This,  In  substance, 
summarizes  the  situation  in  Shreveport,  La.,  a  city  of  ap- 
proximately   35,000    Inhabitants,    where    two    retail    drug 


80  cents  on  the  dollar,  and  as  low,  in  some  Instances,  as 
57  cents  on  the  dollar.  It  Is  apparent  the  source  of  profits 
mast  necessarily  come  from  another  department,  or  other 
departments,  of  the  store. 

One  druggist  who  has  taken  no  active  part  In  the  trade 
war  between  the  two  largest  establishments  found  re- 
cently that  he  had  an  order  for  a  sundry  article  which  he- 
bought  wholesale  for  75  cents.  However,  he  was  out  of 
stock  at  the  time.  Although  he  obtained  medical  supplies 
from  one  of  the  cut-rate  stores  at  cost,  when  his  stock  was 
exhausted,  and  vice-versa,  this  same  rule  did  not  apply  to 


Prlze-wlnnlngr  window  display  In  the  Buck  &   Rayner  store,   at  La.  ,SalIe   and   Madison   streets,   Chicago,   111.     This   wmdow 
was  awarded  one  of  the  Quoin   Club's   trophies,   during:  the  convention  of  the  Associated  Advertising  Clubs  held 

In  the  Windy  City. 


stores  are  actively  engaged  in  a  more  or  less  spirited  war 
of  advertised  cut-rates;  the  other  five  principal  houses 
merely  taking  part  to  the  extent  of  meeting  these  lowered 
prices  when  required. 

A  careful  summary  of  the  business  done  by  these  seven 
business  houses  would  Indicate  that  the  drug  store  which 
does  not  take  part  in  the  slashing  operation  incident  to  a 
trade  war  has  gross  receipts  equal  to  80  per  cent,  of  that 
done  by  the  business  that  does  engage  In  this  Internal  dis- 
sension. Shreveport  affords  an  example  of  a  town  In 
which  the  high  rental  of  a  business  location  makes  neces- 
sary a  profit  of  not  less  than  33%  per  cent,  gross.  When 
It  Is  figured  that  25  per  cent,  is  required  to  keep  up  the 
business,  only  8'/,  per  cent,  net  is  left  for  profits.  With 
proprietary  articles  selling  at  a  figure  never  higher  than 


sundries.  This  75  cent  article,  for  which  he  had  need, 
would  ordinarily  have  been  sold  by  him  for  not  more  than 
a  dollar  and  half.  But  in  buying  it  from  his  competitor 
he  paid  for  it  at  a  cost  that  required  Its  sale  for  f2.  The 
article  was  marked  to  sell,  in  his  competitor's  store,  at 
13.50. 

The  cut-rate  trade  war  in  Shreveport  dates  back  seven 
years.  At  that  time  one  drug  company,  which  now  enjoys 
a  prosperous  business  had,  because  of  mismanagement, 
become  so  badly  "run  down''  that  It  became  Imperative 
either  to  begin  a  cut-rate  campaign  or  to  go  out  of  busi- 
ness. A  large  stock  of  cigars  was  bought  from  an  insolv- 
ent company  at  a  price  probably  a  third  less  than  they 
could  have  been  bought  wholesale  by  the  million  from  the 
manufacturers.    With  these  as  a  nucleus,  a  price-slashing 
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campaign  was  begun,  and  the  establishment  restored  to 
the  former  prestige. 

Three  years  passed  before  another  drug  house  took  part 
in  the  campaign,  another  firm  at  that  time  entering  the 
price-slashing  field.  The  other  druggists,  now  as  well  as 
since  the  earlier  years  of  the  campaign,  are  keeping  their 
own  counsel  and  refusing  to  take  part  more  actively  than 
absolutely  necessary. 

This  trade  war,  however,  has  brought  about  a  system  in 
Shreveport  that  is  to  the  advantage  of  the  customer  and 
the  physician  in  a  marked  degree.  Competition  has  been 
stimulated  in  more  ways  than  one,  and  with  competition 
stirred,  one  finds  ideal  service  in  almost  every  instance. 
Prescription  blanks  are  furnished  physicians,  with  or 
without  store  c^rds,  as  desired.  This  policy  seems  to  have 
been  made  necessary  because  of  the  fact  that  a  number  of 
doctors  refuse  to  use  the  former.  Physicians,  though  not 
necessarily  invited  to  do  so,  are  made  welcome  in  case  they 
desire  to  take  a  trip  through  the  prescription  department. 
And,  it  is  in  this  department  that  a  majority  of  the  Shreve- 
port druggists  attempt  to  specialize.  They  realize  the  im- 
portance of  pure  -rugs,  fresh  drugs  and  the  proper  han- 
dling of  them.  Store  carus  are  used  by  the  more  progres- 
sive in  calling  attention  to  the  prescription  department, 
which  generally  is  kept  away  from  public  view. 

The  consensus  of  opinion  seems  to  favor  the  exclusive 
advertisement  of  the  prescription  department,  when  it  Is 
mentioned  at  all,  rather  than  demeaning  it  with  a  few  lines 
of  reading  matter  beneath  the  advertisement  of  a  proprie- 
tary article  or  three  inches  of  "boiler-plate."  One  store 
employs  street  car  cards  exclusively  in  advertising  this 
department. 


Cleverly  Executed  Sig^ns  as  Sales  Aids. 

When  it  comes  to  making  the  display  signs  and  show 
cards  so  necessary  for  the  proper  advertising  of  the  vari- 
ous drug  store  products  which  can  be  sold  by  the  silent 
salesmen,  namely,  the  window  and  the  counter,  too  many 
druggists  throw  up  their  hands  and  say  "I  can't." 

Yet  some   of   the   best  signs   and  show  cards   we  have 


seen  were  the  handiwork  of  retailers  who  tooh  a  certain 
amount  of  pride  In  extending  their  individuality  to  this 
important  sales  asset. 

The  signs  reproduced  in  connection  with  this  article  are 
products  of  the  clever  hand  of  Elmer  D.  Brown,  a  retail 
druggist  of  Carrick,  Pa. 

Mr.  Brown  writes  that  these  signs  are  all  made  on  clear 
glass,  such  as  show  case  doors,  glass  window  casings,  etc., 
and  are  done  In  water  colors.  In  this  case  white  (zinc  ox- 
ide) and  black  (lamp  black).  The  pigments  mentioned 
are  mixed  with  powdered  acacia  (10  parts  of  pigment  to  1 
part  of  acacia),  and  enough  water  la  added  to  make  a  thin 
paste.  (If  too  thin  it  will  be  more  difficult  to  work  with). 
A  sketch  Is  made  on  paper  to  represent  about  what  the 
sign  is  to  look  like,  and  then,  with  a  suitable  lettering 
pencil,  this  is  reproduced  on  the  front  of  the  glass  with 


the  white  paint.  This  work  may  be  shaded  or  cut  with 
black,  as  shown  on  some  of  the  samples,  if  desired.  A 
quantity  of  the  white  paint  is  then  taken  and  a  few  drops 
of  the  black  are  added,  being  careful  not  to  get  the  mix- 
ture too  dark,  and  a  soft  sponge  is  wetted  with  this  color, 
which  is  then  daubed  over  the  glass  until  it  is  entirely 
covered. 

If  the  background  is  not  too  dark  the  effect  will  be  that 
of  a  sign  cut  into  stone. 

With  a  little  practice,  says  Mr.  Brown,  some  very  nice 


effects  can  be  produced,  and  the  addition  of  a  picture, 
taken  from  the  front  of  a  carton  or  secured  elsewhere, 
and  pasted  on  the  glass  greatly  enhances  the  looks  of  the 
work. 

On  the  white  clover  sign  reproduced  herewith,  Mr. 
Brown  left  an  opening  in  the  painting,  in  the  back  of 
which  he  placed  a  jar  of  cream,  standing  on  a  shelf  ar- 
ranged for  that  purpose. 

We  are  always  glad  to  print  such  helpful  hints  In  mer- 
chandising as  these,  and  hope  that  our  readers  will  not 
hesitate  to  divulge  their  little  "knacks"  thrgugh  the 
Circular. 


Riker    &    Hegeman-United    Drug    Co.    Merger 
Again  Postponed. 

Another  adjournment,  for  more  than  a  month,  has  been 
taken  for  the  special  meeting  of  stockholders  of  the  Riker 
&  Hegeman  Co.,  originally  scheduled  to  be  held  on  De- 
cember 6th,  for  the  purpose  of  ratifying  the  plan  for  the 
proposed  consolidation  of  that  "chain  drug  store"  cor- 
poration with  the  United  Drug  Company  and  for  assent- 
ing to  the  terms  for  converting  their  holdings  into  the 
stocks  of  the  new  company  which  is  to  be  formed  as  the 
parent  or  holding  corporation  for  both  these  concerns. 
The  adjournment  this  time  Is  until  January  24th. 

Although  it  was  again  asserted  that  the  assent  of  more 
than  90  per  cent,  of  the  shareholders  of  the  Riker  & 
Hegeman  Co.  Is  pledged  in  favor  of  the  merger  and  stock 
conversion  plan.  It  is  maintained  by  the  promoters  of  the 
scheme  that  legal  reasons  have  intervened  to  postpone 
final  voting  on  the  proposition.  According  to  Isaac  H. 
Levy,  counsel  for  the  Riker  &  Hegeman  Co.  stockholders, 
this  latest  adjournment  in  that  corporation's  sharehold- 
ers' meeting  for  ratification  purposes  Is  due  to  the  need 
for  perfecting  certain  preliminary  steps  necesary  for  ef- 
fecting the  contemplated  merger.  There  have  also  been 
several  delays  In  arranging  for  the  transfer  of  leases  and 
State  pharmacy  licenses  for  the  stores  In  both  "chains," 
but  the  promoters  of  the  merger  plan  are  confident  that 
the  deal  will  be  put  through  along  the  lines  already  out- 
lined in  the  CiiuM'i.AR,  at  the  adjourned  meeting  of  the 
Kiker  t  Hegeman  Co.  stockholders  this  month  and  that 
similar  action  will  thereupon  be  taken  by  the  sharehold- 
ers of  the  United  Drug  Company,  who  are  said  to  be  al- 
most unanimously  in  favor  of  the  consolidation  plan. 

Indeed,  so  nearly  accomplished  does  the  amalgamation 
seem  that  In  the  Circi;i.ak'h  editorial  review  of  the  year  It 
Is  set  down  as  among  the  Interesting  things  done  in  drug 
circles  during  1915. 
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Advertising  As  a  Business  Partner 

How,    If    Properly    Utilized,    Advertising  Can  Be  Made  to  Do  Its  Share  of  Selling  and  Thus  Cut 
Down  Expenses — What  to  Advertise — When   to  Advertise — And   How   to  Make   the 

Advertising  Appropriation  Go  Farthest. 
By  M.  P.  Gould. 


Tlio  big,  down-town  drug  store  has 
comparatively  few  problems  to  solve, 
ae  regards  its  advertising.  It  can  ad- 
vertise in  the  newspapers,  should  ad- 
vertise consistently  and  continually 
and  aggressively  in  the  newspapers, 
should  set  apart  a  certain  percentage 
of  Its  business  for  newspaper  adver- 
Ing,  and  should  set  apart  a  certain 
t^rcentage  of  its  sales  for  advertising 
Inside  the  store  and  for  advertising 
matter  to  be  sent  out  by  mail  and  to 
be  enclosed  in  packages. 

This  newspaper  advertising  need 
not  be  and  mostly  should  not  be  de- 
voted to  giving  publicity  to  cut  prices. 
Merchandising  is  not  cutting  prices. 
There  is  so  much  bunk  about  that 
kind  of  merchandising  that  no  won- 
der the  public,  as  well  as  the  retailer, 
loses  faith  in  it.  The  man  who  thinks 
he  must  cut  the  price  before  he  can 
advertise  an  article  does  not  believe 
in  advertising.  He  believes  in  false 
stiatements  and  in  dangerous  mer- 
chandising in  many  cases.  Some  of 
tRe  -  most  successful  ■  advertising  re- 
tailers are  those  who  advertise  ser- 
vl'te,  •  cOhvettienc^,  ' 'afcomraodatioti 
and  good  gobdfe-  at  right  prices. 

"the'  RtSincNT-j'AT.-DRtfo'  STORE. 

.Th£  ,  residential  .dru^  .  stpre  ,  has 
problems  'altQsetjlier  dlrtere^t  |f^Dm 
tlioae  pt.the  dowhitoAvn  ;sti5re.  ijanjr 
of  Its 'ctsromers'are'itt  tothlnkbf" 
this  type  of  store  as  the  place  for 
buying  Hnlck-knacka  and  necessities, 
eftiei=gency  goods  ;and  small  things, 
while  the  other  drug  store. goods  ^re 
purchased  dpwn^town  ^during  shop- 
ping trips.  •     ""  '  !'-     '  ■    '  ■ 

The  advertising  6[  •  the  neighbor- 
hood drug  store  should  be-desigried 
to  overcome  this  attitude.      ^ 

The  neighborhood  store  can,  in 
many  cases,  afford  to  advertise  in 
the  local,  newspaper,  although  it  can 
not  expect  to  make  us^  of  more  than 
one4]narter  of  the- '  paper's  circular 
tlon,    .    ■.  ' 

However,  usually  the  distribution 
of  a  store  paper  or  the  distribution 
of  progressive,  good-looking  and 
good  merchandising  circulars,  the 
use  of  painted  signs  on  bill-boards 
and  special  attention  to  good  window 
arid  store  advertising,  are  the  essen- 
tials which  will  bring  in  the  business. 

THE    S.MAIJ/-TOWX    URUG    STORE. 

In  the  small  town,  the  drug  store 
is  an  important  factor.  There  the 
druggist's  emporium  is  more  of  a 
novelty  department  store.  There  he 
can  advertise  in  the  newspapers  in  a 
big  way  and  can  distribute  his  ad- 
vertising matter  from  house  to 
house  at  small  cost.  He  can  put  up 
his  own  signs  and  maintain  them 
and  his  overhead  is  so  small  that  he 
can  spend  money  freely  for  inside 
store  advertising  with  the  assurance 
that  it  will  bring  him  big  returns. 

The    retail    drug   store,   therefore. 


can  advertise  successfully,  no  matter 
where  it  is  located. 

THE  PEBSONAL  EQUATION. 

It  is  all  a  matter  of  the  personal 
attitude  of  the  owner  of  the  business 
as  to  whether  he  can  succeed  in  his 
advertising.  If  he  merely  sits  around 
and  thinks  about  hard  times  or  en- 
grosses himself  with  the  detail  of  his 
business,  then  he  will  probably  not 
advertise  successfully. 

If  he  is  of  an  aggressive  turn  of 
mind  and  has  fully  determined  to  go 
ahead. and  make  his  business  grow, 
then  it  will  be  easy  for  him  to  utilize 
successfully  the  advertising  methods 
mentioned. 

A  FIXED  PERCENTAGE  FOR  SBXLING. 

Every  retailer  who  is  progressive 
and  successful  keeps  an  accurate  rec- 
ord of  the  cost  of  selling.    He  divides 


Some  retailers  seem  to  think  that 
the  most  important  thing  for  them  to 
do  is  to  Keep  their  store  clean.  Others 
think  that  they  should  hold  all  of 
their  clerks  right  under  their  thumb: 
others  seem  to  think  if  they  have  a 
big.  showy  store  they  are  bound  to  be 
successful. 

In  this  country  mercantile  success 
is  becoming  almost  vitally  a  matter 
of  selling.  The  manufacturing  end 
has  been  worked  out  so  completely 
that  it  largely  takes  care  of  itself. 
Success  now  depends  on  perfecting 
the  sales  force,  whether  they  are  trav- 
eling  salesmen  on  the  road  or  merely 
clerks  in  the  store. 

ADVERTISING  AS  A  SALESMAN. 

Advertising  is  not  an  expense.  It 
is  a  modern  method  of  reducing  the 
cost  of  selling.     If  you  are  successful 


There   Are   Rubber    Goods 

THAT  EVERY  HOME  SHOULD  HAVE 

A  great  many  people  have  the  impression 
that  the  only  time  a  rubber  article  is  needed 
is  when  sickness  appears. 

As  a  matter  of  fact,  there  are  certain  rubber 
goods  that  will  lend  comfort  to  the  home 
every  day  in  the  year. 

Whatever  item  you  may  choose — hot  water 
bottles,  ice  cans,  face  bottles,  fountain  syr- 
inges, atomizers,  or  anything  else  in  the  rub- 
ber line — here  you  can  get  the  best  to  be  had. 


Percolator  Pharmacy 


2  Amino  Street 


that  cost  into  rent,  depreciation, 
li.^hting,  heating,  bad  debts  and  clerk 
hire.  Let  us  suppose  that  he  takes 
the  clerk  hire  as  one-half  of  the  total 
expense  of  selling.  Then,  if  he  can 
make  each  clerk  sell  twice  as  many 
goods,  he  has  reduced  his  cost  of  sell- 
ing by  25  per  cent.,  roughly  speaking. 
The  way  to  make  a  clerk  sell  twice 
as  many  goods  as  customary,  is  to 
half  sell  all  of  the  goods  rind  half  sell 
the  service  of  the  store  through  ad- 
vertising, so  that  when  the  customer 
walks  into  the  store,  he  is  in  an 
agreeable,  receptive  frame  of  mind, 
ready  to  buy  and  ready  to  accept  the 
statements  made  by  the  clerk. 

WHY   SHOULD  THE  RETAILER  ADVERTISE? 

Success  with  a  retail  store  is  most- 
ly a  matter  of  selling.  The  selling  is 
a  great  deal  more  important  than 
stockkeeping. 


with  your  advertising  you  are  suc- 
cessful in  selling  your  goods  at  a  de- 
creased expense. 

The  United  States  is  a  country 
built  up  on  the  principle  of  advertis- 
ing. No  other  country  in  the  world 
does  so  much  advertising  or  is  so 
successful  with  its  advertising. 

Advertising  is  an  essential  part  of 
an  inder>€ndent,  free,  strong  people. 
Every  firm  which  takes  up  advertis- 
ing, says  publicly  that  it  no  longer 
wants  to  be  dependent  upon  somebody 
over  it  or  somebody  beneath  it.  It 
wants  to  be  able  to  control  its  own 
trade  stand  on  its  own  feet,  and 
be  successfully  independent. 

Especially  does  the  little  retailer 
need  to  advertise.  He  may  not  need 
to  take  full  pages  in  the  big  city  pa- 
per, but  he  should  spend  two,  three, 
four  or  five  per  cent,  of  his  receipts 
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in  advertising  as  an  insurance  of  his 
success  and  as  a  moans  of  bringing 
more  profits  to  his  banlc  account. 

This  is  not  theory;  not  a  mere 
gathering  of  words.  These  state- 
ments represent  many  years'  experi- 
ence of  the  most  successful  small  re- 
tailers. And  it  goes  without  saying 
that  they  represent  the  experience  of 
big  retailers. 

REDrCINQ    THE    OVERHEAD    EXPENSE. 

The  great  purpose  of  every  retailer 
and  every  manufacturer  and  every 
business  house  is  to  increase  the  voi- 
ume  of  business  so  as  to  reduce  the 
overhead  expenses.  If  a  little  store 
is  doing  a  business  of  $10,000  per 
year,  and  finds  that  by  harder  work 
■  it  can  increase  its  business  and  han- 
dle it  with  very  little  extra  expense 
for  clerk  hire,  etc.,  to  $15,000  per 
year,  then  most  of  the  $1,500  profit 
from  the  increased  $5,000  is  "velvet," 
judging  the  retailer's  average  profit 
to  be  30  per  cent.  Consequently,  if  a 
retailer  would  spend  $500  in  advertis- 
ing and  thereby  increase  his  trade  as 
above,  he  would  still  be  $1,000  ahead. 
These  principles  are  sound,  and  are 
now  univer-sally  accepted  in  the 
United  States  as  progressive  princi- 
ples of  merchandising  success. 

WHAT  SHALL  THE  RETAILER  ADVERTISE? 

The  constantly  recurring  question 
for  every  retailer  to  answer  every  day 
is  "What  shall  I  advertise?" 

^velI,  first  of  all,  don't  always  ad- 
vertise a  bargain.  It  you  educate 
your  trade  to  notice  your  advertising 
only  when  you  offer  cut  prices,  then 
you  will  lose  three-quarters  of  the 
value  of  your  advertising. 

There  is  so  much  of  human  nature 
and  human  interest  that  can  be  put 
into  advertising  which  will  draw 
trade,  that  if  you  make  people  believe 
you  are  nothing  but  a  bargain  house, 
you  will  lose  tne  best  effect  of  your 
advertising. 

In  recent  years  there  has  been 
among  big  stores  a  decided  trend 
away  from  attracting  crowds  merely 
through  cut  prices.  The  retailer  can 
advertise  successfully  whatever  he 
has  to  sell,  provided  it  meets  a  public 
need. 

Put  yourself  In  the  prospective  buy. 
er's  place,  and  think  of  what  he  wants 
to  know  about  the  goods  you  have 
for  sale.  Think  of  what  goods  he  will 
want.    Advertise  those  goods. 

1  was  glancing  over  some  figures 
of  one  of  our  big  newspapers  a  few 
days  ago,  and  was  interested  to  note 
that  one  cent  would  buy  one  line  of 
advertising  in  14,000  copies  of  the 
paper.  There  are  14  agate  lines  to 
an  inch  of  advertising  space.  There- 
fore 14  cents  would  buy  a  one-inrh 
advertisement  in  14,000  papers.  That 
would  mean  that  $1  can  buy  a  seven- 
Inch  single  column  advertisement  ip 
14,000  papers.  Supi/use  you  paid  a 
clerk  $12  per  week-  12  per  day.  Your 
$1  ad  in  14,000  newspapers  would 
have  a  good  chance,  if  the  advertise- 
ment is  properly  written  and  dis- 
played, to  be  men  by  at  least  1,000 
people  out  of  the  14,000.  This  is  the 
same  amount  that  you  would  pay  for 
half  a  day's  work  by  your  clerk.  Just 
consider  how  mu.'f.  mire  that  clerk 
can  sell  after  1,000  people  have  seen 
the  advertlBement  abo'Jt  the  goodB  he 
Is  trying  to  push. 


If  you  have  i  lot  of  hair  brushes 
which  you  want  to  sell  at  a  profitable 
price,  then  It  Is  s<'0 1  merchandising 
and  good  business  'or  you  to  scatter 
the  news  that  you  have  those  brushes 
to  a  possible  14,000  people,  so  that 
when  your  wide-awake  clerks  remind 
the  customers  they  are  waiting  on 
that  you  have  some  very  fine  brushes, 
they  will  be  in  a  receptive  mood  for 
the  salesman's  efforts. 

Bvery  man  knows  that  he  ought  to 
make  more  than  enough  money  for 
clothing,    rent,   coal    and    food.      He 


Make  Your 
Drug  Store  Trading 
Both  Easy  and 
Profitable. 

We  claim  to  sell  you  the  finest 
goods  that  any  drug  store  can  offer 
at  the  lowrest  prices  consistent  with 
high  character. 

We  claim  to  give  you  a  service 
pleasing  in  the  extreme;  to  treat 
you  fairly  whether  you  come  in 
person,  send  the  children  or  order 
by  mail  or  telephone. 

We  guarantee  service  that  is  satis- 
factory. Really,  you  can  always 
do  better  here. 

Percolator  Pharmacy 
2  Amino  Street 


knows  that  he  ought  to  make  enough 
extra  money  to  pay  for  the  various 
necessities,  diversions  and  luxuries 
which  modern  methods  of  living 
throw  his  way. 

The  trouble  with  some  retailers  is 
that  they  try  to  do  business  by  charg- 
ing prices  which  cover  only  food,  rent 
and  clothing  and  coal,  and  then  they 
wonder  why  they  do  not  get  ahead. 

The  public  knows  that  the  retailer 
has  to  charge  prices  to  cover  all  of 
the  incidentals.  All  the  men  em- 
ployed in  factories  and  offlcos  know 
that  the  more  a  man  can  sell,  the  less 
will  be  his  price  on  the  individual  ar- 
ticle. 

WHEN    anOUlD    A    RETAILER    ADVERTISE? 

I  ask  the  above  question  only  be- 
cause there  are  some  people  who  do 
not  yet  understand  the  modern 
methods  of  successful  merchandising. 

I  might  Just  as  well  ask — when 
should  a  retailer  open  his  front  doors, 
or — when  should  a  retailer  have  bis 
clerks  come  to  the  store  to  sell  his 


goods;  or — when  should  the  traveling 
salesman  try  to  take  orders  from  the 
retailer? 

If  you  accept  the  proposition  that 
advertising  is  a  part  of  selling,  just  as 
important  as  the  clerk's  part  or  the 
commercial  traveler's  part,  then  you 
would  not  think  of  asking  the  above 
question.  Nevertheless,  as  long  as 
there  are  some  people  who  do  not  ac- 
cept that  proposition  let  us  talk  about 
it  for  a  moment 

ADVERTISING  SPECIAL  OCCASIONS. 

It  you  had  been  in  business  for 
fifty  years  and  were  very  proud  of 
that  fact,  you  would  probably  have 
held  a  fiftieth  anniversary  celebra- 
tion, given  away  souvenirs,  taken  a 
good  big  space  in  the  newspapers,  or 
distributed  a  beautiful  circular  from 
house  to  house  throughout  your 
neighborhood,  put  signs  up  In  the 
store,  and  let  the  public  generally 
know  what  an  old  and  reputable  and 
successful  firm  yours  had  become. 

ADVERTISING    SPECIAL   GOODS. 

If  you  had  been  successful  In  buy- 
ing a  lot  of  goods  which  you  could 
sell  at  about  half  prices  and  make  a 
good  profit  on,  then  you  might  have 
thought  that  you  could  afford  to  use 
a  big  space  in  the  newspaper  and  dis- 
tribute some  advertising  matter 
throughout  your  neighborhood, 
put  up  some  big  signs  in  the  store 
and  a  sign  in  front  of  the  store  to  at- 
tract a  big  crowd. 

On  both  such  occasions  you  might 
have  had  to  employ  extra  clerks  to 
handle  your  trade. 

If  these  were  the  only  times  you 
advertised,  then  you  would  think  of 
advertising  as  in  the  same  boat  with 
the  extra  clerks — a  sort  of  an  over- 
flow business,  something  to  spend 
money  on  when  you  didn't  care  much 
whether  it  brought  returns  or  not. 

You  have  no  right  to  play  with  ad- 
vertising or  any  other  form  of  high 
voltage  expenditures  if  that  is  all  you 
know  about  such  things. 

THE  CONSTANT  QUESTION  OF  FEBTIUZER. 

If  you  are  a  reader,  a  student  or  a 
business  man,  you  know  that  one  of 
the  great  questions  of  the  productiv- 
ity of  this  country  is  the  question  of 
fertilizers.  We  find  that  in  certain 
parts  of  Europe  where  the  soil  Is 
very  highly  fertilized  and  the  farm- 
ing is  Of  the  intensive  character,  that 
30  bushels,  35  bushels,  40  bushels, 
and  sometimes  45  bushels  of  wheat 
per  acre  is  not  an  unusual  yield.  On 
the  other  hand.  In  this  country  13 
bushels.  14  bushels,  15  bushels  Is  an 
average  yield.  It  a  State  should  turn 
out  18  bushels  per  acre  average  for 
the  whole  State,  It  would  be  consid- 
ered very  remarkable. 

Therefore  the  government,  na- 
tional and  State,  and  all  agricultural 
colleges,  all  agricultural  publications 
and  all  other  authorities  are  advocat- 
ing that  the  farmer  spend  $3  per  acre 
for  fertilizer  in  order  to  get  ten  or 
twelve  bushels  of  wheat  per  acre 
more  and  sell  it  for  eight  or  nine  dol- 
lars, thus  making  a  clear  profit  of 
five  or  six  dollars  per  acre.  The 
farmer  finds  that  his  soil  may  be 
sour;  it  may  need  lime,  or  It  may 
need  nitrate  or  phosphate.  It  needs 
something  to  put  life  into  It,  It  needs 
to  be  ploughed   deeper  or   ploughed 
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more  frequently.  It  needs  to  be 
broken  up  <vlth  a  harrow  or  rolled 
back  and  forth.  The  big  question 
with  the  farmer  U  to  take  a  given 
number  of  acreg  and  make*  them  pro- 
duce the  former  profits. 

Now  In  a  retail  store,  the  retailer 
Is  not  fair  to  his  goods  or  his  clerks 
if  he  depends  wholly  upon  them  to 
make  his  business  successful.  He 
needs  to  start  his  fertilizer  to  work 
— advertising  Is  the  fertilizer.  It 
half  sells  the  goods  before  the  people 
come  into  the  store. 

There  never  was  a  greater  fallacy 
than  that  old  slogan,  "When  business 
is  dull — advertise."  That  teaches 
business  men  that  you  need  not  ad- 
vertise when  business  is  good,  but 
that  as  soon  as  business  begins  to  get 
dull,  it  is  necessary  to  start  an  adver- 


tising campaign.  That  is  plain  fool- 
ishness. The  big  concerns  do  not 
wait  until  business  begins  to  slack 
off  before  they  advertise.  Right  in 
the  midst  of  their  most  successful 
campaigns  they  advertise  still  more 
heavily.  They  look  upon  advertising 
as  a  part  of  selling.  If  you  employ 
more  clerks  to  look  after  the  busi- 
ness, then  you  need  more  advertising 
to  help  those  clerks  to  be  productive. 
The  results  increase  in  a  geometrical 
ratio. 

There  used  to  be  an  old  adage, 
"Keep  your  name  before  the  public," 
and  a  lot  of  retailers  thought  that 
meant  to  merely  put  signs  on  the 
fence  so  that  people  could  see  the 
name. 

The  Pyramids  of  Egypt  have  been 
standing  for  a  long  time.    They  are 


nothing  but  tombstones  for  mummies, 
yet  their  name  is  before  the  public. 

What  you  retailers  want  is  to  Join 
your  names  with  wide-awake  mer- 
chandising so  that  the  public  thinks 
not  merely  of  your  name,  but  of  your 
store,  and  of  your  goods  and  of  the 
service  that  they  get  In  your  stores 
and  how  pleasant  It  Is  to  be  there 
and  how  profitable  It  Is  to  trade  with 
you. 

To  summarize,  you  should  adver- 
tise all  the  time.  Your  advertising 
should  be  looked  upon  as  a  salesman 
who  brings  the  customer  to  your 
clerks,  letting  them  take  his  money 
in  exchange  for  the  goods.  It  you  do 
not  look  upon  advertising  In  that 
light,  you  will  never  appreciate  Its 
value  nor  know  how  to  use  It  to  best 
advantage. 


New  York  Retail  Druggists'  Association. 

The  regular  meeting  of  the  New  York  Retail  Druggists' 
Association  was  held  on  December  17th,  at  144  East 
Eighty-sixth  street,  George  Palitz  presiding.  After  the 
minutes  were  read  and  adopted,  the  chairman  of  the  legis- 
lative committee  gave  his  report  on  the  Stevens  bill,  board 
of  health  ordinance,  and  new  decisions  regarding  the  Har- 
rison law. 

The  chairman  of  the  auxiliary  committee  of  the  "Relief 
Fund  for  War  Sufferers"  reported  that  the  subscription 
lists  and  the  collection  boxes  will  be  ready  for  distribu- 
tion by  January  1st.  New  monthly  pledges  for  the  relief 
work  Were  received. 

Before  the  election  of  officers  for  1916  took  place.  Dr. 
Weinstein,  in  behalf  of  the  association,  congratulated  the 
financial  secretary.  Dr.  Miller,  on  the  splendid  work  done 
by  him.  As  the  office  is  without  remuneration,  and  the 
work  attached  to  it  required  much  time  and  energy,  the 
association  had  decided  to  present  him  with  a  token  of 
their  appreciation.  Dr.  Weinstein  therefore  presented  Dr. 
Miller  with  a  gold  watch  chain  and  a  beautiful  Masonic 
charm.  Dr.  Miller  thanked  the  association  for  the  gift 
and  expressed  his  readiness  to  continue  the  work. 

Mr.  Herz,  chairman  of  the  entertainment  committee, 
announced  that  all  preparations  for  the  coming  banquet 
and  ball,  which  will  take  place  on  January  7th,  at  Palm 
Garden,  Lexington  avenue  and  Fifty-eighth  street,  are 
complete.  From  returns  received  he  expects  the  affair  to 
be  a  great  success.  The  following  are  the  newly-elected 
officers  of  the  association: 

President,  Dr.  J.  A.  Klein;  vice-presidents,  P.  Herz,  and 
Dr.  B.  Rosenhouse;  treasurer,  H.  Sarason,  corresponding 
secretary;  A.  Margulis;  financial  secretary.  Dr.  B.  Miller; 
recording  secretary,  Dr.  E.  Sher;  trustees,  Messrs.  Ehren- 
freund,  Blumenkrantz,  Katzman,  Halpern,  A.  Ratner,  and 
Simetz. 


Lowell  Drug  Clerks  Hold  Smoker. 

The  Lowell,  Mass.,  Retail  Drug  Clerks'  Association  met 
on  December  13th  at  32  Middle  street,  and  had  an  enjoy- 
able smoker,  during  which  a  buffet  luncheon  was  served. 
A  splendid  entertainment  was  presented,  and  there  was  a 
good-sized  attendance,  notwithstanding  the  disagreeable 
weather.  This  association  was  formed  recently  and  meetings 
are  held  on  the  first  and  third  Mondays  of  each  month. 
The  following  officers  have  been  elected:  President  George 
L.  Dow;  vice-presidents,  Herv6  D.  Parthenais,  and  Charles 
Sullivan;  secretary,  William  Gilchrist;  treasurer,  Charles 
DriscoU;  guard,  Newell  Harris. 


New  Jersey  Drug  Clerks'  Activities. 

Announcement  has  been  made  by  Jacob  Jacobson,  presi- 
dent of  the  New  Jersey  Drug  Clerks'  Association,  of  the 
appointment  of  a  committee  to  arrange  for  the  associa- 
tion's part  In  the  two  hundred  and  fiftieth  anniversary 
celebration  of  the  city  of  Newark,  this  year.  The  com- 
mittee consists  of  Abraham  Levitt,  Jacob  Armm,  Nathan- 
iel Kessler,  Leo  M.  McEvoy  and  Theodore  Westerman. 

Other  appointments  by  Mr.  Jacobson  were:  Educational 
committee,  Nathaniel  Kessler,  Jacob  Armm,  Theodore 
Westerman    and    Abraham    Levitt:    advisory   committee. 


Nathaniel  Kessler,  Dr.  William  R.  Silversteln  and  David 

Strauss. 

The  committee  In  charge  of  the  second  annual  ball  to 
be  held  in  Krueger  Auditorium  on  February  2d,  an- 
nounced at  a  meeting  of  the  asoclation  held  December 
13th,  that  arrangements  are  nearing  completion.  The 
committee  consists  cf  Charles  Silverman,  Leo  M.  McEvoy, 
Abe  G.  Horowitz,  Abe  Levitt,  Morris  Horowitz  and  Isadore 
Leventhal. 


Death  of  Mrs.  Merrell. 

Mrs.  Cornelia  Spear  Merrell,  widow  of  the  late  George 
Merrell,  for  many  years  president  of  the  William  S. 
Merrell  Chemical  Co.,  died  at  the  family  residence  in 
Cincinnati  on  November  12th,  surviving  her  husband 
Just  eleven  months  to  the  day. 

Mrs.  Merrell  was  active  in  Cincinnati  club  c  ircles, 
where  her  executive  ability  was  always  highly  appre- 
ciated. 

She  Is  survived  by  two  brothers,  Joseph  C.  Spear,  sec- 
retary of  the  Spring  Grove  Cemetery  Asoeiation,  and 
George  Spear,  president  of  the  St.  Louis  Edible  Nut  Com- 
pany, and  three  sons,  Stanley  W.  Merrell,  one  of  the 
judges  of  the  Superior  Court,  and  Charles  G.  and  Thurston 
Merrell,  actively  connected  with  the  Merrell  Company. 
1  »  ■ 

Death  of  Professor  Ludwig. 

Dr.  Ernst  Ludwig,  emeritus  professor  of  medicinal 
chemistry  at  the  University  of  Vienna,  died  on  October 
13th  at  the  age  of  seventy-four  years. 

Professor  Ludwig  was  born  in  Silesia  in  1842  and 
started  his  career  as  a  pharmacist.  He  became  a  master 
of  pharmacy  of  the  University  of  Vienna  in  1863  and  was 
made  assistant  to  Professor  Redtenbacher.  A  year  later 
he  was  made  a  doctor  of  chemistry  by  his  alma  mater,  and 
in  1866  he  was  appointed  docent  in  chemistry  at  that  in- 
stitution. In  1872  he  was  appointed  "professor  extraordi- 
narlus"  of  chemistry  in  the  scientific  faculty.  In  1874  he 
was  chosen  as  professor  of  medicinal  chemistry  and  he 
held  that  chair  until  his  retirement  in  1913. 

In  his  position  in  the  medical  school,  he  not  only  taught 
the  pharmaceutical  students  attending  the  university,  but 
was  also  one  of  the  inspectors  of  pharmacies  appointed 
by  the  Austrian  Government.  In  this  way  he  was  in  close 
touch  with  pharmacy  throughout  his  long  and  busy  life. 
■  »  ■ 

Health  Board  Inspectors  Stamp  Proprietaries. 

About  300  inspectors  of  the  department  of  health  of  this 
city  were  busily  occupied  for  about  five  days  before  the  end 
of  last  year  in  stamping  proprietary  preparations  on  the 
shelves  of  the  retail  drug  stores  of  this  city  with  the 
legend  "on  hand  December  31st,  1915."  This  was  done  in 
order  to  prevent  prosecutions  of  retailers  who  might  dis- 
pose of  preparations  not  conforming  to  the  provisions  of 
the  formula-disclosure  ordinance  now  in  effect,  as  it  was 
manifestly  impossible  for  manufacturers  to  re-label  those 
of  their  preparations  which  had  already  been  sold  to  the 
retailer. 

It  is  reported  that  in  many  instances  the  Inspectors  sim- 
ply gave  the  druggist  some  of  the  gummed  stamps  and 
asked  him  to  paste  them  on  his  stock  of  proprietaries. 


The  Calendar  not  the  Thermometer  Tell*. 

Well,  well,  well,  well !  Here  it  is  January  again, 
and  "Good  Soda"  is  a  year  old,  going  on  two. 
How  time  does  fly,  as  has  been  remarked  before. 
Even  before  there  was  such  a  thing  as  time — or 
at  least  before  it  was  called  by  that  name — some 
ancient  Roman  observed  "Tempus  fugit,"  and  he 
spoke  an  earful  at  that,  brief  as  were  his  remarks. 
And  speaking  about  the  aviation  of  the  old  gen- 
tleman with  the  scythe,  as  well  as  about  what  the 
Romans  had  to  say  on  different  topics  of  con- 
versation, it  may  be  well  to  call  up  that  old  Latin 
gag  about  preparing  for  war  in  time  of  peace.  Of 
course,  soda  men  are  in  the  trenches  all  the  time, 
even  though  simply  engaged  in  the  peaceful  oc- 
cupation of  making  men,  women  and  :hildren 
happy,  so  that  preparedness  and  war,  when  ap- 
plied to  them,  ha.-:  to  do  more  with  getting  their 
outfits  in  order  than  in  powder  and  charges. 
Their  powder  is  usually  of  the  bug  variety,  any- 
how, and  what  charging  they  do  is  with  carbon 
dioxide  or  a  pencil. 

But  enough  of  the  gaseous  or  airy  persiflage. 
Let  us  get  down  to  brass  tacks,  or  at  least  to 
silver  pipes.  The  equation  is  this:  "Time  flies," 
plus  "preparedness,"  equals  "get  busy."  So  thst 
is  the  message  "Good  Soda"  brings  to  its  readers 
this  fine  January  day — get  busy  and  get  ready 
for  the  spring  trade;  for  just  as  surely  as  the  sun 
and  earth  continue  in  the  paths  that  they  have 
been  traveling  for  the  past  few  thousand  or  few 
million  years,  just  so  surely  will  spring  be  on  us 
almost  before  we  have  had  time  to  realize  that 
winter  has  come. 

Dry  goods  merchants  have  placed  their  orders 
for  light  muslins  and  all  that  filmy  flimsy  stufi; 
hat  dealers  have  passed  the  tip  to  manufacturers 
of  the  festive  Panama  lid  that  they  will  need  a  few 
new  ones  to  freshen  up  their  stock  of  last  year  left 
over  before  the  window  is  filled  with  a  straw  dis- 
play ;  clothing  men  are  looking  ahead  to  the  time 
when  Palm  Beach  suits  (or  light  serges,  at  any 
rate)  will  have  the  call ;  and  if  some  of  the  more 
advanced  dressers  among  the  fair  sisters  are  not 
out  in  their  straw  bonnets  before  the  next  issue  of 
"Good  Soda"  is  distributed,  then  they  will  drop 
behind  the  records  they  have  already  set.  All  uf 
which  being  true,  why  should  the  «oda  man  not 


give  his  attention  to  the  proposed  new  outfit  on 
which  he  is  going  to  rely  next  season  to  put  him 
so  far  ahead  in  the  race  for  the  championship  in 
his  town  that  his  nearest  competitor  will  look  like 
an  "also  ran"?  The  answer  is  that  he  is  doing 
that  very  thing — that  is  to  say,  the  live-wire  soda 
man  is,  and  he  is  the  only  kind  who  is  going  to 
establish  such  a  record  as  we  have  just  mentioned. 
And  the  more  live  wires  in  the  race,  the  more  in- 
teresting the  speeding  will  become  and  the  more 
soda  will  be  drunk. 

The  moral  of  all  of  which  talk  is :  Now  is  the 
time  to  consult  the  advertising  pages  of  "Good 
Soda,"  pick  out  some  promising  prospects,  and 
drop  a  card  or  two  here  and  there  for  particulars 
while  card-dropping  is  good  and  there  is  plenty 
of  time  for  the  particulars  from  different  houses 
to  be  studied  and  compared.  In  other  words,  and 
to  be  brief — 

Do  it  now! 

• ■  ♦  « 

Give  Service  Without  Compulsion. 

Service  forms  a  large  part  of  the  "value  received" 
in  the  minds  of  discriminating  soda  fountain  custom- 
ers. A  bad  drink  may  be  exchanged  for  a  good  one 
at  the  customer's  least  sign  of  dissatisfaction,  but 
once  any  of  the  usual  service  features  at  the  foun- 
tain is  neglected,  the  customer  in  nine  cases  out  of 
ten  will  not  return  to  find  out  whether  the  service 
has  improved  since  his  last  visit. 

That  is  why  the  good  dispenser  is  always  on  the 
alert.  He  knows  that  a  good  many  people  are  reti- 
cent about  asking  for  a  few  crackers  to  eat  with 
their  hot  chocolate  or  for  a  glass  of  water  to  go  with 
a  sundae,  so  he  does  not  forget  to  supply  them  right 
at  the  beginning.  At  the  beginning — that  is  the 
phrase  which  makes  the  difference  between  good  ser- 
vice and  bad  so  pronounced. 

Anybody  can  be  accommodating  when  some  one 
asks  for  things,  but  the  wide-awake  soda  man  who 

capitalizes  service  does  not  have  to  be  asked. 
■  *  • 

"Misunderstandings  create  mischief.  Your  griev- 
ances are  our  worries ;  let  us  in  on  them."  This  sen- 
timent, printed  in  a  single  line  across  the  bottom  of 
the  little  paper  of  the  Beacon  Miniature  Electric 
Company,  of  New  York,  is  worthy  of  adoption  by 
any  business,  and  by  none  more  than  the  soda  busi- 
ness. 
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White's  Soda   Fountain  Wisdom 


By  E.  F.  White. 


With  thousands  of  customers,  soda  water  is  very  apt  to 
taste  the  way  the  fountain  looks. 

Remember  that  ladies  lll<e  a  little  more  syrup  and  three 
times  as  much  foam  and  froth  as  men. 

Always  make  It  a  practice  not  to  "orer-fill"  your  glass. 

Soda  is  not  like  an  ordinary  purchase.  Don't  forget  that 
people  require  some  things,  but  they  mtiat  be  tempted  to 
buy  soda. 

You  can  buy  Japanese  paper  napkins  at  a  slight  cost, 
and  a  paper  napkin  supplied  with  a  drink  or  a  sundae 
makes  a  big  Improvement  in  service,  and  therefore  draws 
trade. 

If  possible,  have  chairs  at  your  fountain,  so  people  can 
rest  while  they  drink  their  soda  and  thus  have  a  chance 
to  look  around.  In  nine  cases  out  of  ten,  this  results  in 
the  sale  of  something  that  would  not  have  been  noticed 
if  the  customer  had  to  stand  and  drink  the  soda  in  a  rush. 

In  getting  trade  for  the  soda  fountain,  you  don't  want 
what  is  called  "accidental"  trade  as  much  as  you  want  reg- 
ular customers.    Make  your  service  appeal  to  the  regular 


customers  and  you  will  be  sure  to  pleaae  the  "accidental" 
ones. 

In  order  to  make  your  ice  last  as  long  as  possible,  cover 
it  with  thick  newspaper. 

It  will  pay  you  to  keep  an  eye  on  the  "Good  Soda"  sec- 
tion of  the  CiBcuuAB.. 

There  Is  as  much  difference  Ixjtween  soda  as  served  In 
different  stores,  as  there  is  In  the  roast  beef  obtainable 
in  different  restaurants.    People  find  this  out  very  quickly. 

Scores  of  people  lose  their  thirst  when  they  notice  an 
untidy  fountain.  Try  your  best  to  have  your  fountain  the 
cleanest  one  in  the  town. 

Just  as  the  sound  of  a  fiddle  makes  a  man  want  to  dance, 
the  odor  of  a  beefsteak  makes  him  hungry,  and  the  sight 
of  a  tempting  fountain  awakens  his  thirst. 

I  have  often  wondered  why  more  druggists  do  not  ar- 
,  range  with  the  ladies  of  the  churches  or  charitable  socie- 
ties to  give  a  part  of  their  fountain  receipts  to  them  on  a 
certain  day.  The  fountain  will  make  a  good  profit  and 
get  a  reputation  for  being  liberal.  Pleased  ladies  are  the 
very  best  kind  of  advertisers  for  a  liberal  merchant. 


The  Corner  Stone  of  Variety 


By  Russell  Wilmot. 


One  of  the  main  complaints  against  public  eating  places 
is  the  sameness  in  the  flavor  and  appearance  of  many  of 
the  foods  offered.  This  undoubtedly  arises  from  two 
causes.  The  first  is  lack  of  interest  In  preparing  a  suf- 
ficient variety  of  dishes,  and  the  second  reason  Is  that  ar- 
ticles prepared  by  the  same  person  and  in  close  proximity 
to  each  other  are  apt  to  partake  of  the  same  flavors. 

One  great  help  in  affording  luncheonette  variety  is  the 
ability  on  the  part  of  the  cook  to  provide  different  sauces, 
relishes,  fillings  and  frostlngs.  The  same  cake  may  have 
an  entirely  different  appearance  and  taste  by  using  an 
orange  filling  or  a  mocha  filling.  A  scant  quantity  of 
turkey  or  chicken  will  take  on  qiilte  a  festive  appearance 
when  served  with  cranberry  jelly  or  bfichamel  sauce.  Fish 
which  may  be  rather  tasteless  in  itself,  will  be  appetizing 
in  the  extreme  if  served  with  egg  sauce,  a  spray  of  pars- 
ley, and  a  cut  of  lemon. 

The  wise  luncheonette  caterer  will  keep  a  special  book 
of  recipes  for  sauces  and  fillings  with  which  he  can  speed- 
ily change  the  dress  of  a  familiar  dish.  Economy  is  duly 
considered  by  this  means  also,  as  frequently  a  sms^U  quan- 
tity of  material  insufficient  for  other  purposes  may  be  con- 
verted into  a  delicious  dressing  of  some  sort. 

The  following  recipes  are  simple  and  reliable: 

Caramel  Filling. 

Take  three  cups  of  scalded  milk;  one  cup  of  sugar;  two- 
thirds  of  a  cup  of  flour;  two  egg  yolks,  and  one  teaspoon- 
ful  of  vanilla. 

Caramelize  one-half  of  the  sugar  in  a  clean  pan;  add  the 
scalded  milk  to  this  and  allow  to  stand  until  thoroughly 
dissolved.  Mix  the  rest  of  the  sugar  and  the  flour  and 
pour  the  hot  milk  slowly  upon  it.  Cook  for  twenty  min- 
utes; then  add  the  beaten  egg  yolks  and  flavoring. 

The  above  filling  may  be  used  between  layers  of  cake  or 
Washington   pie,  or  in  individual   pastry  tarts.     For  the 
latter,  cover  the  top  with  a  meringue. 
Orange  Filling. 

Take  one  pound  of  sugar;  one-half  cup  of  corn  starch; 
two  tablespoonfuls  of  butter;  four  eggs;  three  cupfuls  of 
milk;  a  little  salt;  two  tablespoonfuls  of  lemon  juice,  and 
the  juice  and  rind  of  two  oranges. 

Mix  the  corn  starch,  sugar,  and  eggs;  add  the  milk,  but- 
ter and  salt,  and  cook  in  a  double  boiler  for  thirty  min- 
utes.    Add  the  fruit  juice  and  grated  rinds. 

This  filling  may  be  used  for  soft  pies  or  tarts,  with  a 
meringue  top  or  for  a  cake  filling.  If  a  further  variety  Is 
wished,  add  one  cup  of  orange  pulp  freed  from  seeds  and 
skin  to  the  dressing,  and  use  for  cake  or  Washington  pie 
filling. 


Wellesley  Filling. 

One  pound  of  sugar;  one  pint  of  rich  milk;  four 
squares  of  chocolate;  four  ounces  of  butter,  and  one  tea- 
spoonful  of  vanilla. 

Melt  the  chocolate  and  butter;  add  the  milk  and  sugar. 
Cook  until  a  soft  mass  is  formed;  beat  until  creamy, 
and  add  the  vanilla.     Spread  this  on  the  cake. 

Variety  Filling. 

One  pint  of  heavy  cream;  one  cupful  of  powdered  sugar; 
one  teaspoonful  of  granulated  gelatin;  two  tablespoonfuls 
of  cold  water;  two  tablespoonfuls  of  hot  water;  one  dozen 
marshmallows;  two  ounces  of  candied  cherries;  one  ounce 
of  macaroons;  one-half  teaspoonful  of  vanilla  extract,  and 
one  teaspoonful  of  lemon  extract. 

Whip  the  cream;  add  the  sugar,  then  the  gelatin  first 
soaked  in  the  cold  water,  and  then  dissolved  In  the  hot 
water.  Cut  the  marshmallows  and  cherries  in  small  por- 
tions; dry  and  roll  the  macaroons;  add  to  the  sweetened 
cream,  and  flavor. 

Fruit   Filling. 

One  cup  of  raisins;  one  cup  of  nut  meats;  one  egg 
white;  two  tablespoonfuls  of  lemon  juice;  a  little  salt,  and 
one-halt  cupful  of  powdered  sugar. 

Chop  the  raisins  and  nuts;  beat  the  egg  stiff;  add  the 
sugar  gradually,  then  the  lemon  juice,  the  salt,  the  nuts, 
and  finally  the  raisins 

Maple  Filling. 

One  cupful  of  maple  syrup;  one-half  cupful  of  whipped 
cream;  a  little  salt,  and  one  egg  white. 

Boil  the  syrup  until  it  spins  a  thread;  pour  on  the 
beaten  white,  whipping  at  the  same  time,  and  add  the 
whipped  cream  and  salt. 

Date  or  Fig  Filling. 

Two  cupfuls  of  chopped  figs  or  dates;  one-half  cupful  of 
sugar;  one-third  cupful  of  boiling  water;  two  tablespoon- 
fuls of  lemon  juice;  one  tablespoonful  of  butter,  and  some 
salt. 

Mix  the  sugar,  butter,  salt,  and  water  together;  add  the 
lemon  juice  and  figs  or  dates.  Cook  in  a  double  boiler  un- 
til it  is  of  the  right  consistence  to  spread. 

Coconut  Filling. 

One  egg;  one  cupful  of  whipped  cream;  one-half  cupful 
of  sugar;  one  cupful  of  grated  coconut,  and  the  grated 
rind  and  juice  of  one  orange. 

Spread  on  cake  and  sprinkle  with  fresh  coconut. 
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Plain  Coconut  Filling. 

One  cupful  of  milk;  one  tablespoonful  of  butter;  two 
egg  yolks;  one  cupful  of  sugar;  two  tablespoonfuls  ol 
corn  starch;  one  cupful  of  grated  coconut,  and  the  Juice 
and  rind  of  one  lemon. 

Mix  the  sugar,  egg  yolks,  and  corn  starch  with  the  milk 
and  butter.  Cook  for  twenty-five  minutes,  stirring  to  keep 
it  smooth.    Add  the  lemon  and  coconut. 

Frosting  Forrru'as. 
Frostings  are  the  outer  finish  of  cake  or  fancy  pastry, 
although  they  are  sometimes  used  as  a  binding  material 
between  layers.    The  following  list  offers  a  fair  variety: 

Plain  Boiled  Icing. 
Boil  one  cupful  of  granulated  sugar  with  one-third  of  a 
cupful  of  cold  water  until  it  spins  a  thread.  Add  a  salt- 
spoonful  of  cream  of  tartar  to  a  well  beaten  egg  white 
and  pour  the  hot  syrup  in  a  fine  stream  upon  it,  beating 
well  in  the  meanwhile.  Beat  until  the  frosting  is  thick 
and  smooth,  flavor,  and  spread  at  once,  if  necessary,  dip- 
ping the  spreading  knife  in  hot  water. 

Uncooked  Icing. 

White  of  one  egg;  one  teaspoonful  of  lemon  or  orange 
Juice,  and  one  cupful  of  powdered  sugar. 

Put  the  egg  white  and  fruit  Juice  in  a  bowl  and  stir  in 
the  sugar  slowly;  beat  thoroughly. 

Maple  Frosting. 
Boil  one-half  pound  of  maple  sugar  broken  In  pieces 
with  three  tablespoonfuls  of  water  until  it  spins  a  thread. 
Pour  in  an  even  stream  on  two  beaten  egg  whites  and  beat 
until  smooth. 

Marshmallow  Frosting. 

Heat  two  tablespoonfuls  of  milk  and  six  tablespoonfuls 
of  sugar  over  the  fire  until  well  dissolved.  Put  one-fourth 
of  a  pound  of  finely  cut  marshmallows  In  a  double  boiler 
with  two  tablespoonfuls  of  boiling  water  and  cook  until 
smooth.  Stir  in  the  boiling  milk  and  sugar  and  beat  until 
practically  cool. 

Chocolate  Frosting. 

Make  as  for  boiled  icing,  stirring  in  at  the  last  moment 
one  and  one-half  squares  of  melted  and  cooled  chocolate. 

Orange  Frosting. 

Two  cupfuls  of  sugar;  three-fourths  of  a  cupful  of  wa- 
ter; whites  of  three  eggs;  one-fourth  cupful  of  strained 
orange  Juice,  and  one-fourth  cupful  oi;  candied  shredded 
orange  peel. 

Boll  the  sugar,  water,  and  orange  Juice  until  the  result- 
ing syrup  will  spin  a  hair.  Pour  this  gradually  on  the 
egg  whites  and  beat  until  smooth;  then  add  the  orange 
peel. 
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The  Bacilli  in  Ice  Cream. 

Experiments  performed  to  determine  the  viability  of  the 
typhoid  bacillus  in  ice  cream  are  related  by  O.  W.  H. 
Mitchell,  in  the  Journal  of  the  American  Medical  Asso- 
ciation. 

Ice  cream,  he  says,  is  a  complex  mixture,  the  number 
of  ingredients  being  variable,  and  because  of  the  liability 
of  contamination,  great  care  should  be  used  in  its  manu- 
facture. The  bacterial  content  is  usually  high  and  the 
presence  of  a  large  number  of  organisms  complicates  ex- 
perimental studies  and  the  impossibility  of  excluding 
other  sources  of  Infection  makes  epidemiologic  studies  of 
supposed  ice  cream  epidemics  more  difficult.  He  briefly 
reviews  the  cases  that  have  been  reported  of  typhoid 
cpideraioB  due  to  ice  cream  and  then  describes  his  own 
experiments.  Six  mixtures  made  according  to  more  or 
less  different  formulas  were  used  and  the  bacillus 
typhosus-  was  then  incorporated  Into  the  preparations. 
The  details  of  the  mixture  and  the  results  are  given,  as 
well  as  the  number  of  bacilli  added  per  cubic  centimeter. 
The  samples  were  then  stored  and  fresh  bacillus  counts 
vere  made  at  stated  intervals,  showing  the  natural  in- 
crease In  each  sample  in  like  conditions  of  temperature 
tfler  varying  periods  of  time.  Mitchell  found  from  this 
study  that  the  bacillus  typhosus  survives  In  ire  cream  for 
varying  lengths  of  time,  from  twelve  to  thirty-nine  days, 
showing  that  Ice  cream  might  easily  transmit  typhoid 
fever.  The  bacillus  count,  after  Increasing  for  a  certain 
period,  apparently  begins  to  decrease  and  at  the  longer 
periods  is  considerably  less  than  Its  maximum.  It  Is 
hardly  likely,  however,  that  Ice  cream  would  be  kept  so 
long  or  be  suitable  for  use,  so  the  fact  mentioned  would 
not  be  likely  to  afford  any  sanitary  advantage.  The  And- 
Ings  emphasize  the  necessity  of  strict  cleanliness  In  the 
manufacture  of  Ice  cream  and  the  Importance  of  pasteur- 
ization of  milk  and  milk  products  used  by  Its  makers. 
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Behold  a  young  lady,  ^^SftiRiA  f&p\  latest  ^proved 
style,  evidently  bent  on  sa^^jjjg,^a  Durimig  •thtest,  for 
she  has  passed  right  by  the  movihfr^ftvitTi©theatre  and  Is 
headed  for  a  soda  fountain.  Will  she  turn  tier  eager  feet 
toward  your  thirst-annihilating  department,  or  will  she — 
speak  it  softly — favor  the  fountain  across  the  way? 

If  it  interfered  with  your  peace  of  mind  to  see  her  dis- 
appear into  the  other  fellow's  door,  and  you  would  like 
to  put  your  digit  on  the  whys  and  wherefores  of  her  choice, 
it  may  possibly  be  helpful  to  look  over  what  you  are  of- 
fering the  thirsty  public  from  the  following  points  of 
view: 

First,  what  does  your  customer  see  at  your  fountain  that 
captivates  or  repelsf  Have  you  satisfied  her  sense  of  sight 
by  a  vista  of  soft  harmony  of  color?  Bright  colors  attract, 
but  if  you  want  to  captivate  the  fair  sex,  decorate  your 
fountain  in  a  uniform  color  scheme  of  a  smooth  green  or 
a  soft  brown.  It  this  is  too  delicate  for  your  own  sense  of 
color,  press  your  wife  into  service,  and  let  her  apply  it  to 
your  equipment,  menu  cards  and  lights;  all  of  which  is 
wasted  effort  if  you  do  not  eliminate  such  jarring  notes 
as  the  occasional  glimpse  of  sponges  that  have  attained  a 
brunette  complexion,  or  towels  that  are  a  week  overdue 
at  the  laundry. 

Secondly,  what  does  your  customer  heart  Even  if  your 
ear  is  hardened  to  the  banging  of  glassware  and  the  bick- 
ering of  clerks,  remember,  there  is  many  a  fair  patron 
who  "loves"  the  seductive  sizzle  of  the  fine  stream.  And 
if  you  desire  to  serve  out  a  perfect  sense-soother,  try  a 
daintily  splashing  jet  of  water  arran.ged  among  a  cluster 
of  shaded  lights.  There  you  are — a  few  feet  of  tiny  hose 
and  the  siren  is  fully  equipped. 

Thirdly,  what  odors  are  home  to  your  customers'  nos- 
trils f  Does  the  atmosphere  of  your  thirst-quenching  de- 
partment savor  of  the  cigar  factory  or  the  operating  room? 
Or  have  you  realized  how  powerfully  but  insidiously  one's 
preferences  are  controlled  by  the  sense  of  smell,  and 
faintly  perfumed  the  vicinity  by  sprinkling  a  few  drops 
of  some  essential  oil  on  the  fioor.  If  your  store  is  not  too 
large  and  draughty,  a  few  flowers  may  turn  the  trick. 

Fourthly,  what  does  your  customer  taste  f  Are  you  serv- 
ing quality — pure,  undiluted,  carefully  handled  quality? 
If  not,  you  can  not  help  but  draw  a  blank — even  a  con- 
tinuous, well-dressed  series  of  blanks.  If  you  are  serving 
quality  with  a  proper  investment  of  dollars  and  intellect, 
then  you  have  a  chance  to  observe  right  at  your  counter 
that  many  a  woman  derives  from  an  excessively  sweet 
and  smooth  concoction  a  great  amount  of  satisfaction. 
Nor  can  you  call  forth  a  sense  phenonmenon  as  delicate 
as  that  by  ottering  to  the  customer's  gustatory  apparatus 
eggs  that  are  under  the  slightest  suspicion,  or  chocolate 
flavor  made  from  cocoa  bought  at  the  corner  grocery. 

Fifthly,  what  does  your  customer  feel?  Is  her  sense  of 
touch  livened  up  by  the  contact  of  her  Angers  with  sticky 
silverware  or  slimy  change?  Surely,  not  in  this  day  when 
the  check  system  has  outlived  its  copyright  by  one  thou- 
sand years,  and  elbow-grease  has  been  with  us  since  the 
early  days  of  Rome. 

Let  none  maintain  that  your  customer's  reason  or  Jud.g- 
ment  is  in  abject  subordination  to  the  special  senses.  But, 
why  give  her  a  chance  to  reason?  Make  your  Ice  cream 
soda  a  snare  to  the  senses  rather  than  an  Intellectual 
treat. 
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Heavy  Beet  Sugar  Crop. 

The  beet  sugar  production  for  last  year  was  866,200 
short  tons,  according  to  a  preliminary  announcement  of 
the  Department  of  Agriculture.  That  is  122,000  tons  more 
than  last  year.  The  total  production  of  beets  was 
G, 462,000  short  tons  from  about  624,000  acres,  the  princi- 
pal producing  States  being  Colorado,  with  237,900  tons; 
California,  203,200  tons;  Michigan,  129,300  tons,  and  Utah, 
87,200  tons. 

The  country's  sugar  supply,  as  estimated  by  the  de- 
Iiartment,  was  4,348,000  short  tons  on  July  Ist,  1915,  not 
counting  stocks  on  hand.  The  average  consumption  for 
the  five  years  ending  June  30th,  1914,  was  about  3,957,000 
short  tons,  or  nearly  83  pounds  per  capita. 

Approximately  one-half  the  sugar  consumed  In  the 
United  States  Is  of  foreign  origin,  one-fourth  comes  from 
American  Insular  possessions  and  about  one-fourth  from 
the  beet  and  cane  sugar  industries  at  home. 


The  peach  crop  of  Georgia  this  year  totaled  4,468  car- 
loads. It  was  marketed  In  competition  with  24,629  car- 
loads from  Alabama,  Texas,  Arkansas,  Missouri  and  Ok- 
lahoma and  was  the  only  crop  to  bring  a  profit  to  the 
growers.— Kood  Law  Bulletin. 
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National  Manufacturers  of  Soda  Water  Flavors 
Hold  Annual  Convention. 

The  tenth  annual  meeting  of  the  National  Manufac- 
turers o(  Soda  Water  Mavors  was  held  at  Pittsburgh, 
November    15th   and   16th. 

The  meeting  wan  well  attended  and  matters  of  consid- 
erable interest  to  the  trade  were  discussed. 

President  Charles  B.  Hall  gave  an  excellent  summary 
of  the  work  of  the  past  year  and  made  numerous  sugges- 
tions for  Increasing  the  activities  of  the  association. 

The  report  of  Secretary  Post  referred  to  the  effect  of 
federal  and  State  laws  on  the  flavor  business. 
Probable  Shortage  in  Colors. 

This  report  also  touched  on  the  coal  tar  color  situa- 
tion In  the  following  paragraph:     "The  cost  prices  for 
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Dclegatea  Attending  N.   M.  ot  S.  W.  F.  Convention. 

They  are,  back  row.  from  left  to  right.  D.  W.  Hutclilnson, 
W.  !•'.  iVfever  and  U.  I-.  Woods;  middle  row,  from  left  to  right, 
E.  V.  Novak,  O.  A.  Atkins,  H.  B.  Hanlson  and  J.  F.  Handy; 
front  row,  from  left  to  right,  Edward  Post,  Charles  O'Connor, 
S.  Li.  Willaid    W.  \V.  Maltby  and  C.  H.  House. 


coal  tar  eolors  together  with  many  oils  and  flavoring 
substances  hrfve  doubled  and  treblei  and  under  pres- 
ent conditions  the  trade  will  soon  face  a  shortage  of 
raw  material."  The  report  then  goes  on  to  say  "there 
is  an  effort  on  the  part  of  the  railroads  to  raise  the  rates 
on  carbonated  beverages  produced  and  shipped  by  our 
customers,  the  bottlers.  In  addition  to  this  there  is  a 
strong  possibility  that  State  and  federal  governments  will 
attempt  to  tax  the  products  of  our  industry  and  it  would 
be  most  unfortunate  if  we  were  placed  in  the  position 
in  which  the  manufacturers  of  perfumeries  now  find 
theinselves." 

The  report  of  the  secretary  was  accepted  and  the  pres- 
ident then  appointed  a  committee  on  resolutions  consist- 
ing of  D.  W.  Hutchinson,  C.  H.  House  and  H.  E.  Harri- 
son. 

Thomas  15.  I.annen,  the  attorney  for  the  association, 
reported  that  639  bills  relating  to  the  association's  inter- 
ests had  been  introducei  in  congress  and  the  State  legis- 
latures of  the  United  States  in  the  past  year  and  2,061 
opinions  and  reports  had  been  rendered  by  him  on  these 
measures. 

Prohibition  Laws. 

The  following  reference  is  made  to  prohibition  laws  in 
Mr.  Lannen's  report: 

There  has  been  more  of  a  tendency  during  the  past  year 
than  ever  before  to  pass  prohibition  laws  so  framed  that  they 
will  not  only  prohibit  the  manufacture  and  sale  ot  any  article 
of  food  or  drink  containing  a  sufBclent  amount  of  alcohol  to 
produce  intoxication  if  used  as  a  beverage,  but  also  to  prohibit 
any  person  from  having  any  such  food  or  drink  product  In 
their  possession.  Some  ot  these  laws  have  been  worded  as  they 
were  worded  on  account  of  the  ignorance  on  the  part  of  their 
authors  on  the  subject  of  the  manufacture  and  sale  of  flavor- 
ing extiaets.  That  is,  these  authors  did  not  know  that  flavor- 
ing extracts  must  of  necessity  contain  alcohol.  The  laws  they 
drafted  would  result  In  the  annihilation  of  the  soda  water  in- 
dustry, as  no  bottler  or  soda  fountain  business  could  have  in 
its  possession  any  of  the  common  flavoring  extracts.  But 
there  has  also  been  a  tendency  to  deliberately  pass  such  laws 
with  a  full  knowledge  of  the  fact  that  they  would  prevent 
the  manufacture  and  sale  of  flavoring  extracts  or  the  pos- 
session of  such  extracts,  and  regardless  of  the  damage  that 
might  result.  The  people  advocating  this  sort  of  legislation 
would  force  the  flavoring  extract  manufacturers  to  find  some 
.«:ubstitute  for  alcohol.  If  this  form  of  agitation  continues  the 
time  will  undoubtedly  come  when  this  association  will  be  con- 
fronted with  the  proposition  of  making  extracts  for  certain 
States  without  the  use  of  alcohol  at  all,  if  such  a  thing  can 
be  done.  This  Is  one  ot  the  things  that  must  be  carefully 
watched  In  the  future.  I  am  glad  to  say,  however,  that  all 
of  the  prohibition  bills  that  have  been  passed  have  been  so 
construed,  regardless  of  their  strict  wording,  as  not  to  molest 


The  report  also  discussed  pending  legislation  In  several 
States,  license  laws  and  express  rates  and  freight  rates. 
It  was  received  with  the  thanks  of  the  association  and  a 
copy  was  ordered  sent  to  every  member. 

Many  matters  of  interest  In  the  way  of  trade  problems 
were  discussed  by  the  members,  and  at  the  final  session, 
the  committee  on  resolutions  made  Its  report.  All  of  the 
nine  resolutions  presented  \^ere  adopted.  They  Included 
the  following: 

Resolved,  That  we  are  opposed  to  the  adoption  of  any  stand- 
ards for  soda  water  flavors  or  soda  water  that  will  have  any 
effect  whatever  In  law,  or  In  any  way  be  binding  upon  us  un- 
less Buch  standards  are  Incorporated  verbatim  Into  a  bill  and 
Introduced  Into  congress  and  In  various  State  legislatures.  In 
the  regular  legislative  manner,  and  thereafter  duly  referred 
to  proper  legislative  committees,  and  full  opportunity  given 
us  and  to  all  parties  Interested  In  such  legislation  to  be  heard 
by  such  committees  on  all  matters  Involved  In  such  proposed 
legislation  and  thereafter  made  law  In  such  form  as  our  legis- 
lators may  deem  proper:  and 

Resolved.  That  we  co-operate  with  said  food  control  ofHclals 
as  far  as  It  may  be  possible  so  to  do  and  adjust  with  them.  If 
possible,  all  differences  of  opinion  as  to  what  shall  be  re- 
garded as  proper  standards  for  the  products  with  which  we 
are  concerned  before  legislative  action  is  taken  thereon,  and 
that  a  committee  bo  appointed  to  confer  with  said  ofBclals 
with  a  view  to  accomplishing  the  desired  end. 

Resolved,  That  we  are  In  favor  of  having  the  Chamber  of 
Commerce  of  the  United  States  create  a  section  In  said  cham- 
ber to  consist  entirely  of  manufacturers  of  all  products  af- 
fected by  food  legislatioii.  and  that  each  food  manufacturing 
industry  be  represented  in  said  section  by  one  representative 
appointed  by  s«ch  industry,  and  that  said  section  when  or- 
ganized be  permitted  to  elect  Its  own  chairman  by  majority 
vote  of  the  members  of  said  section,  and  that  said  .section 
when  organized  express  the  view  of  the  food  manufacturing 
members  of  said  chamber  on  all  national  legislation  affecting 
fuch  food  industry. 

The  New  Officers. 
The  election  of  officers  for  the  ensuing  year  resulted  as 
follows:  President,  C.  0.  Sethness,  of  Chicago;  vice-presi- 
dent, W.  F.  Meyer,  of  St.  Louis:  secretary-treasurer,  Ed- 
ward Post,  ot  Philadelphia;  directors,  R,  h.  Woods,  of 
New  York;  S.  H.  Mutch,  of  Philadelphia;  H.  E.  Harrison, 
of  Chicago,  and  0.  A.  Atkins,  of  Boston. 

The  selection  of  the  time  and  place  of  the  next  meeting 
was  left  in  the  hands  of  the  directors  of  the  associa- 
tion. 


Making  Eiweiss  Milch. 

Dr.  T.  C.  Hempelmann.  writing  to  the  Therapeutic  Oa- 
zettc,  says  that  "eiweiss  milch,"  as  ordinarily  referred  to 
in  medical  literature,  is  freshly  made  each  day  in  the  hos- 
pital or  home  where  used,  just  as  any  other  modified  milk 
mixture  would  be.  Its  preparation,  he  goes  on  to  saj', 
requires  some  practice  and  close  adherence  to  the  direc- 
tions given  by  its  originators.  In  some  of  the  larger 
cities  dairymen  prepare  the  "milch,"  the  preparation  re- 
tailing in  St.  Louis,  for  instance,  at  30  cents  a  quart. 

There  has  lately,  however,  been  placed  on  the  market  a 
so-called  "eiweiss  milch"  in  powdered  form,  which  merely 
requires  dilution  with  water  to  produce  what  the  manu- 
facturer claims  is  the  equal  of  the  usual  "eiweiss  milch." 
Of  this  product  and  the  results  obtaine,!  with  It  the  writer 
disclaimed  any  knowledge,  but  added  that  "eiweiss  milch," 
according  to  the  original  directions  of  Flnkelstein  and 
Meyer,  is  made  as  follows: 

Directions  for  Making. 
To  a  liter  of  whole  milk  is  added  a  tablespoonful  of  es- 
sence of  pepsin  or  some  similar  preparation  (just  as  in 
the  preparation  of  whey),  and  this  is  kept  at  a  tempera- 
ture of  about  42°  C.  for  a  half  hour.  By  the  end  of  this 
time  the  casein  and  fat  will  have  formed  a  firm  cake  from 
which  most  of  the  whey  (fluid  part)  has  separated.  This 
curd  Is  then  placed  in  a  thin  linen  sack  and  allowed  to 
hang  for  one  hour  so  that  the  whey  may  drip  from  It.  In 
no  circumstances  is  the  whey  to  be  squeezed  out,  for  if  It 
were  some  of  the  fat  would  be  pressed  through  also,  and 
lost  in  the  whey.  Now-,  stirring  constantly,  the  curd  is 
mixed  with  0.5  liter  of  water,  and  with  a  small  wooden 
potato-masher  is  rubbed  through  a  hair  sieve.  (It  is  Im- 
portant that  a  hair  sieve  be  employed,  as  the  ordinary 
sieve  is  not  fine  enough.)  The  curd  is  then  rubbed 
through  the  sieve  a  second  time,  by  which  time  it  should 
he  so  finely  divided  that  the  mixture  will  look  like  milk. 
To  this  is  added  0.5  liter  ot  fat-free  buttermilk.  The  fin- 
ished product  is  somewhat  sour,  like  buttermilk,  and  on 
standing  for  some  time  a  precipitate  (the  curd)  forms, 
but  on  being  shaken  up  the  "eiweiss  milch"  should  look 
like  ordinary  milk. 


The  National  Association  of  Goose  Bone  Prophets  has 
doped  it  out  that  we  are  going  to  have  a  long,  cold  winter. 
This  will  tickle  the  hot  soda  purveyors. — Confectioners' 
Journal, 
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Some  Attractive  Sundae  Formulas. 

E,  F.  White. 

The  following  formulas  for  sundaes  will  be  found 
to  produce  satisfactory  products  that  can  be  made  popular: 

Pond  Lilly  Sundae. 
Upon  a  six-inch  fancy  plate  place  a  wafer  shell,  two 
and  one-half  inches  in  diameter.  In  the  bottom  of  the 
wafer  shell  put  a  spoonful  of  chopped  nut  meats.  Form 
a  square  around  the  base  of  the  wafer  with  four  large 
uabisco  wafers  and  on  each  of  these  place  three  slices  of 
banana.  In  the  shell  put  a  number  10  cone  of  vanilla  ice 
cream,  and  pour  over  It  a  small  amount  of  wild  cherry 
syrup.  Top  with  a  red  cherry.  This  sundae  presents  a 
very  flower-like  appearance. 

Snow  Drift  Sundae. 

Put  a  number  10  cone  of  vanilla  ice  cream  into  a  sundae 
cup,  pour  over  it  a  ladle  of  the  dressing  pfepared  as  be- 
low, and  top  with  a  white  cherry. 

The  dressing  is  prepared  as  follows:  To  one  quart  of 
marshmallow  paste  add  one  quart  of  vanilla  syrup,  one 
quart  of  simple  syrup,  one-half  ounce  of  lemon  extract 
and  mix  thoroughly. 

Scotch  Black  Walnut  Sundae. 
Put  a  number  10  mound  of  vanilla  ice  cream  in  a  sun- 
dae cup  and  pour  over  it  a  ladle  of  butter  scotch  dress- 
ing and  then  sprinivle  the  mound  with  chopped  black 
walnut  meats.  Put  a  number  20  cone  of  chocolate  Ice 
cream  on  the  mould  and  top  with  a  cherry. 

Patriotic  Sundae. 
This  sundae  is  designed  to  be  offered  as  a  special  on 
national  holidays.  Take  two  small  fruit  bowls.  Into  one 
place  some  marshmallow  cream  dressing  and  color  it 
blue.  In  the  other  put  some  clover  cream  dressing  and 
color  it  red.  To  serve  put  a  number  10  cone  of  vanilla 
ice  cream  In  a  champagne  glass.  On  one  side  of  the  cone 
pour  a  ladle  of  the  blue,  and  on  the  other  a  ladle  of  the 
red  dressing.  Of  course  the  colors  used  should  be  harm- 
less dyes,  preferably  those  suggested  under  the  regula- 
tions of  the  Department  of  Agriculture  as  permissible 
under  the  food  and  drugs  act. 

Banana  Fruit  and  Nut  Sundae. 
On  a  split  banana  in  a  sundae  dish,  put  one  number 
20  mound  of  vanilla  ice  cream  and  one  of  chocolate  ice 
cream.  Over  one  pour  maple  pecan  dressing,  over  the 
other  a  little  crushed  pineapple.  Top  the  mounds  with 
v.'hipped  cream  and  a  cherry.  On  one  end  of 'the  dish  put 
half  a  peach,  on  the  other  a  couple  of  wafers. 

Sliced  Orange  Sundae. 
Put  a  number  10  cone  of  vanilla  ice  cream  into  a  sun- 
dae cup  and  pour  over  it  a  ladle  of  fresh  sliced  orange 
truit  and  sprinkle  with  assorted  chopped  nut  meats.  Over 
this  pour  a  ladle  of  marshmallow  cream  dressing  and 
top  with  a  cherry. 

Snowball  Sundae  Dressing. 

To  one  quart  of  maple  syrup  add  one  pint  of  simple 
syrup,  three  pints  of  marshmallow  paste,  six  ounces  of 
chopped  walnut  meats,  six  ounces  of  chopped  pecan  nut 
meats,  twenty-four  ounces  of  grated  pineapple  and  three 
bananas  cut  into  thin  slices  aHd  mixed  thoroughly. 

To  serve  put  a  number  10  cone  of  vanilla  ice  cream 
into  a  sunda«  cup  and  pour  over  it  a  ladle  of  the  dress- 
ing and  top  with  a  cherry. 

Strawberry  Melba. 

Cut  a  sponge  cake  into  pieces  about  one-half  an  inch 
thick  and  three  and  one-half  inches  square.  Place  one 
of  these  In  a  fruit  nappy  and  place  on  it  a  number  12 
mound  of  strawberry  Ice  cream.  Over  this  pour  a  small 
ladle  of  fresh  crushed  strawberries,  top  with  some  straw- 
berry marshmallow  dressing  and  decorate  with  a  whole 
strawberry. 

Chocolate  Nut  Freeze. 

Into  a  mixing  glass  put  a  number  20  cone  of  chocolate 
Ice  cream,  a  little  whipped  cream  and  a  spoonful  ol 
chopped  walnut  meats  and  mix  thoroughly.  Transfer 
this  mixture  to  a  sundae  cup  and  drop  into  it  a  number 
16  mound  of  vanilla  ice  cream.  Top  with  whipped  cream 
and  decorate  with  a  cherry. 

Metropolitan  Dessert 
Into  a  mixing  glass  draw  one  ounce  of  maple  or  other 
desired  syrup,  add  one  teaspoonful  of  chopped  pecan 
nut  meats  and  a  ladle  of  whipped  cream;  mix  and  trans- 
fer to  a  fancy  stem  glass.  Into  this  drop  a  number  12 
mound  of  vanilla  ice  cream.  Top  with  whipped  cream 
and  decorate  with  a  fresh  strawberry  when  in  aeaBon, 


Hungry  Club  Sundae. 

On  a  split  banana  in  a  dish,  place  a  number  16  cone 
of  chocolate  ice  cream  and  one  of  vanilla  lee  cream.  Be- 
tween the  cones  put  a  ladle  of  whipped  cream  and  cover 
ii  with  chopped  nut  meats.  Over  the  vanilla  ice  cream 
pour  a  ladle  of  crushed  strawberry.  On  the  opposite  end 
of  the  dish  place  a  small  slice  of  cake.  Top  the  cones 
vrith  cherries.  Lay  two  preserved  figs  at  the  side  of 
the  dish.  This  sells  at  15  cents  and  if  made  right  is 
worth  the  money. 

Fig   Sundae. 

Cut  one  pound  of  stewing  figs  after  rinsing  them  in 
water,  either  with  a  knife  or  a  meat  chopper.  Cut  them 
very  small,  as  figs  are  hard  to  stew.  Then  put  them 
into  a  small  stew-pan  and  pour  in  about  one  quart  of 
water.  Add  two  pounds  of  sugar  and  boil  from  one- 
half  to  three-quarters  of  an  hour  over  a  slow  fire,  stirring 
all  the  while.  When  this  is  completed  allow  the  mixture 
to  cool. 

Serve  on  ice  cream,  sprinkling  the  same  with  crushed 
walnuts  and  topping  with  a  cherry. 


Soda  Foiuitain  in  an  Indianapolis  Saloon. 

"Give  me  a  chocolate  nut  sundae." 

"I'll   take  a  strawberry  soda." 

Such  will  be  the  innocent,  harmless  requests  which  it 
will  soon  be  possible  to  make  in  an  Indianapolis  saloon. 
The  soda  fountain,  which  has  already  wandered  from  its 
original  shrine,  the  drug  store,  to  cigar  stores  and  the 
like,  is  soon  to  be  put  in  beside  the  beer  faucet  and  the 
whiskey  bottle. 

"I've  been  standing  out  in  front  of  my  place  and  lis- 
tening to  what  people  say  when  they  enter,"  said  C.  O. 
McNulty,  proprietor  of  the  saloon  in  the  Board  of  Trade 
Building.  "Frequently  some  one  of  a  group  of  men  who 
started  it  would  say  he  did  not  want  a  drink.  It  struck 
me  that  a  soda  fountain,  with  all  kinds  of  soft  drinks, 
would  be  just  the  thing  for  men  who  don't  care  for 
liquor,  and  would  greatly  increase  the  business  of  the 
saloon.  So  1  have  ordered  the  fixtures  for  a  soda  foun- 
tain, which  will  be  installed  at  the  lower  end  of  the 
bar,  and  I  have  employed  a  soft  drink  dispenser  to  run 
the  fountain  as  soon  as  it  Is  put  in."— Indianapolis  News. 


Novel  Method  Used  for  Coloring  Grape  Fruit. 

One  of  the  problems  confronting  United  States  Dis- 
trict Attorney  Bolin  at  Cincinnati  this  winter,  is  the 
prosecution  of  a  suit  against  a  Florida  grapefruit  con- 
cern, which  is  charged  with  shipping  its  product  north  in 
green  condition.  It  was  thought  that  some  artificial  col- 
oring process  was  employed  in  order  to  give  the  fruit 
the  ripe-yellow  color,  but  it  was  learned,  the  district 
attorney  says,  that  the  desired  color  Is  obtained  by  her- 
metically sealing  the  fruit  in  the  car  and  shipping  it 
over  a  roundabout  route  to  the  desired  destination.  The 
airtight  condition  of  the  car  causes  the  fruit  to  "sweat" 
and  in  this  way  to  attain  the  yellow  color  desired. 

To  prove  this  charge  involves  a  difficult  task  and  the 
government  will  be  at  considerable  expense  In  the  pros- 
ecution. Other  concerns,  it  Is  alleged,  have  in  the  past 
artificially  colored  the  grapefruit,  but  the  sweating  proc- 
H.S8  in  transit  is  a  new  "wrinkle"  to  government  inspec- 
tors.— Food  Law  Bulletin. 


Alcoholic  Confectionery  Taboo. 

In  regard  to  the  application  of  the  federal  food  and  drugs 
act  to  the  use  of  alcohol  in  food  and  drug  products,  the 
officials  of  the  bureau  of  chemistry.  Department  of  Agri- 
culture, whose  duty  It  is  to  enforce  the  law,  make  the  fol- 
lowing statement: 

Tha  federal  food  and  drugs  act  reaulrea  a  statement  upon 
tbe  label  or  package  of  the  quantity  or  proportion  of  alcohol 
present  In  drugs.  It  does  not  require  a  statement  of  the  quan- 
tity or  proportion  of  alcohol  upon  the  labels  or  package*  of 
articles  of  food.  This  Is  required,  however,  under  the  laws  of 
some  of  the  States.  For  Information  regarding  the  require- 
ments of  State  laws  in  this  and  other  respects.  Inquiries 
should  be  addressed  to  the  proper  omclal  of  the  State  con- 
cerned. In  connection  with  the  subject  of  alcohol  In  food 
products  It  should  also  be  remembered  that  the  federal  act 
npecincally  deflnes  confectionery  as  adulterated  If  It  contains 
.iny  vinous,  malt  or  spirituous  liquor  or  compound.  Under 
IhlB  provision  of  the  act  the  sale  of  confectionery  containing 
alcohol  Is  prohibited. 


It  Is  reported  that  the  plant  of  the  Parkersburg 
Brewing  Company,  of  Parkersburg,  W.  Va.,  which  once 
turned  out  beer,  will  hereafter  produce  ice  cream  as  a 
product.  The  members  of  the  brewing  company  have 
organized  the  National  Ice  Cream  Manufacturing  Com- 
pany with  a  capital  stock  of  $160,000. 
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Thia  Firm  Believes  in  "Soda"  Windows. 

In  an  article  on  advertisint;  hints  for  the  soda  fountain 
by  C.  L.  Chase,  found  on  page  840  of  the  Decen.ber  Usue  of 
the  UiBcuLAB,  the  writer  expresses  the  belief  that  "a  good 
soda  window  is  one  of  the  best  ways  to  get  the  public  to 
take  a  look  and  then  a  chance"  on  the  offerings  of  the 
fountain. 

A  firm  believer  in  the  eSScacy  of  window  display  adver- 
tising is  the  Daniel  R.  Jones  Company,  operating  one  of 
the  busiest  pharmacies,  and,  incidentally,  one  of  the  most 
successful  soda  fountains,  In  Milwaukee.  The  Jones  store 
is  located  in  the  Wells  Building,  a  fifteen-story  office 
structure,  and  It  counts  its  regular  patrons  by  the  hun- 
dreds. 

During  the  summer  there  appeared  several  attractive 
displays  pertaining  to  the  fountain  in  the  windows  of  the 
Jones  store.  These  were  arranged  by  Oscar  F.  Simpson, 
manager  of  the  Jones  fountain,  and  helped  to  advertise  a 
few  of  the  refreshing  drinks  served  to  thirsty  patrons, 
which  are  becoming  even  more  popular  than  the  well- 
known  beverage  that  "made  Milwaukee  famous."  Mr. 
Simpson  makes  it  a  rule  to  feature  the  various  products 
of  the  Jones  fountain  at  regular  intervals  by  arranging 
window  exhibits  which  make  people  stop  and  admire  the 
display  and  then  line  up  at  the  fountain  to  test  the  real 
worth  of  the  various  dishes  and  drinks. 

"I  wish  more  druggists  realized  the  value  of  an  attrac- 
tive window  display  in  pushing  their  fountain  business," 
said  Mr.  Simpson  to  a  "Good  Soda"  representative.  "It 
always  seemed  to  me  just  as  logical  to  advertise  your 
fountain  specialties  as  It  Is  to  feature  the  bargains  In 
your  drug  department.  An  attractively  arranged  exhibit 
is  bound  to  bring  in  the  people  and  will  Increase  your 
business  right  from  the  start. 

"Right  along  this  line  I  think  that  I  might  mention  the 
importance  of  ottering  fountain  specials  to  your  trade. 
Too  many  druggist  dispensers  get  Into  the  habit  of  pre- 
senting the  same  menu  day  after  day,  month  after  month, 
and  sometimes  year  after  year.  It  is  the  very  nature 
of  people  to  like  a  change,  and  nowhere  is  this  trait  more 
noticeable  than  among  the  patrons  of  a  soda  fountain. 
It  always  pays  to  maintain  a  well  established  line  of 
sundaes  and  sodas,  but  It  is  well  worth  while  to  occasion- 
ally put  out  something  new  and  then  feature  it  by  means 
of  special  cards  at  the  fountain  or  in  special  inserts  in 
the  menu  cards.  Patrons  like  to  feel  that  a  dispenser  is 
up-to-date,  and  that  he  is  offering  the  trade  something 
which  they  are  not  able  to  get  at  the  next  fountain  up 
the  street. 

"Most  important  of  all,  however,  Is  the  policy  of  serv- 
ing only  the  best  of  everything  at  the  fountain.  The  best 
ice  cream,  the  best  chocolate,  the  best  syrups  and  the 
best  fruits,  all  mean  a  greater  expense,  but  we  have 
found  here  at  the  Jones  fountain  that  the  best  Is  the 
cheapest  in  the  end.  If  a  fountain  is  going  to  hold  a  class 
of  trade  that  Is  worth  while,  only  the  best  of  material 
can  be  used.  People  soon  learn  where  they  can  get  the 
best  for  their  money.  For  instance,  we  have  customers 
who  pass  by  many  other  fountains  to  come  in  here  be- 
cause of  the  fact  that  we  serve  the  best  cream  we  are 
able  to  buy.'* 

Besides  catering  to  the  wants  of  the  hundreds  of  office 
people  In  the  Wells  Building,  the  Jones  fountain  has  ac- 
cess to  an  especially  fine  class  of  trade,  including  the 
people  of  the  east  side.  Patrons  of  the  Shubert  Theatre, 
a  stock  company  playhouse  located  only  two  or  three 
blocks  away,  nearly  occupy  the  Jones  pharmacy  in  a  body 
after  a  performance,  so  popular  has  the  fountain  become. 
Students  of  the  East  Division  High  School  have  been 
friends  of  the  Jones  fountain  for  years,  despite  the  fact 
that  the  school  is  located  a  considerable  distance  away. 
The  best  of  service  and  the  high  quality  of  the  product 
served  at  the  fountain  seem  to  be  the  main  reasons  for 
the  unusually  successful  trade  which  is  experienced. 

The  Jones  fountain  management  has  always  had  a  rec- 
ord for  progressiveness,  and  along  this  line  It  is  interest- 
ing to  stSte  that  this  fountain  was  the  pioneer  In  bring- 
ing the  "hot  soda"  Idea  to  Milwaukee.  This  was  in  the 
days  when  George  A.  Zahn,  now  manager  of  the  fountain 
at  the  Tillema  Candy  Company's  store,  was  in  charge  of 
the  Jones  fountain.  It  is  perhaps  unnecessary  to  say  that 
the  Jones  fountain  is  open  winter  as  well  as  summer. 
Milwaukeeans  look  to  this  attractive  east  side  fountain 
for  the  latest  In  up-to-date  dishes,  service  and  methods. 


Motion  Picture  Advertising. 

"The  motion  picture  theatre  plays  a  conspicuous  part 
In  American  life  today,"  says  Ernest  A.  Dench  in  the 
International  Confectioner.  "This  bein&  a  fact,  It  Is  per- 
fectly obvious  that  to  take  advantage  of  the  immense 
popularity  enjoyed  by  the  photoplay  would  prove  a  wise 
and  profitable  move. 

"The  most  common,  and  consequently  the  most  popu- 
lar method.  Is  to  advertise  on  the  screen  of  the  nearby 
motion  picture  theatre  by  means  of  a  slide.  Thia  is 
either  a  formal  business  notice  or  else  an  attractive  pic- 
ture with  witty  words  to  match.  The  former  went  out  of 
date  when  advertising  became  a  science.  The  movie-go- 
ing public,  like  those  who  read  the  advertisements  in  the 
press,  want  the  announcements  to  be  presented  In  an 
entertaining  manner.  And  not  only  that  but  your  slides 
must  be  changed  often.  If  you  were  a  movie  fan  long 
accustomed  to  an  ever  changing  flow  of  films  you  would 
feel  peeved  at  being  forced  to  cast  your  eyes  on  the 
self-same  slide  week  in,  week  out. 

"It  might  be  as  well  to  know  what  a  confectioner  is 
doing  in  Brooklyn.  He  secures  his  stock  slides  from  a 
slide  firm  at  thirty-five  cents  each.  The  advertisements 
are  drawn  and  written  by  skilled  artists  and  advertise- 
ment writers,  and  as  the  name  and  address  of  the  store 
is  attached  to  the  bottom,  spectators  imagine  they  are 
specially  executed  for  him.  Some  time  ago,  for  instance, 
his  candy  slide  was  as  follows:  'Reach  Her  Heart  with  a 
Box  of  Chocolates  from  .'  The  wording  was  en- 
cased in  a  heart,  while  a  pretty  girl  at  the  side  was  look- 
ing enviously  at  a  box  of  chocolates. 

"On  another  occasion  he  boosted  his  soda  with  this 
slide:    'Bear  in  Mind  When  You  Want  a  Cooling  Soda 

Come  to  .'  In  the  picture  were  two  bears  sitting  on 

slabs  of  ice. 

"The  rates  charged  by  the  exhibitors  for  this  service 
vary,  but  are  inexpensive  in  most  instances  and  the  ad- 
vertiser has  the  advantatge  in  that  he  is  addressing  the 
community  when  they  have  their  leisure.  You  also  secure 
one  hundred  per  cent,  of  attention." 


The  Great  American  Beverage. 

The  time  was — it  is  not  yet  so  very  distant — when  the 
chief,  almost  the  only,  possible  recreation  during  the 
heated  spells  In  town  was  drinking  soda  water.  And  this 
is  still,  perhaps,  the  king  of  city  summer  sports.  There 
are,  of  course,  adepts  of  the  fountain  who  keep  up  their 
favorite  recreation  all  winter.  Who  of  us  has  not  seen, 
in  some  bleak  January  day,  half  frozen  district  messenger 
boys  take  refuge  in  a  drug  store  and  there  fortify  them- 
selves against  the  bitter  cold  by  huge  mugs  of  ice  cream 
soda? 

But  the  taste,  though  preserved  In  winter,  is  formed 
in  summer.  It  is  then  that  doors  are  flung  wide  open  to 
the  street,  while  glittering  fountains,  towering  like  fairy 
castles,  cast  their  magic  spell  upon  those  who  pass  along 
the  burning  pavements.  In  certain  fortunate  regions, 
where  the  tide  of  national  civilization  must  be  admitted 
to  be  rising  very  high,  the  drug  store  serves  its  soda  to 
the  music  of  a  string  quartet,  and  in  one  happy  Southern 
city,  to  the  accompaniment  of  a  "cabaret  show."  Ijet 
those  who  are  approaching  middle  age  remember  the  cor- 
ner drug  store  of  their  childhood,  with  its  modest  white 
marble  fountain  dispensing  six  simple  syrups.  Nothing 
better  marks  the  triumphant  progress  of  the  country,  the 
richening  and  deepening  of  its  life,  than  these  gorgeous 
modern  sources  of  a  thousand  concoctions  of  exotic  names 
and  irresistible  allure. — Harper's  Magazine. 


Savannah  Fountain  Tax  May  Be  Raised. 

At  a  recent  meeting  of  the  city  council  of  Savannah, 
Oa.,  the  question  of  the  amount  of  the  city  license  fee  to 
be  charged  drug  and  cigar  stores  which  have  soda  foun- 
tains and  sell  luncheons  was  considered.  These  estab- 
lishments have  been  paying  $10  a  year  in  the  past,  but 
the  restaurant  men  are  objecting  because  they  have  to 
pay  a  much  higher  license  and  the  luncheonette  places 
serve  about  everything  In  the  quick  order  line  that  a 
restaurant  does. 

Mayor  Plerpont  declared  that  these  places  should  pay 
more,  according  to  newspaper  reports,  and  it  is  expected 
tlie  new  city  ordinances  will  make  a  provision  for  a  tax 
of  something  like  $20  a  year. 


The  best  salesman  Is  he  who  knows  enough  to  know  that 
his  customer  knows  something,  too. — Pharmacraft. 


The  big  annual  banquet  of  the  allied  drug  trades  of 
Chicago  was  held  at  the  La  Salle  Hotel  on  December  22d. 
and,  as  usual,  was  a  huge  success. 


William  J.  Mlckel,  deputy  State  dairy  and  food  in- 
spector of  Michigan,  condemned  50  bushels  of  apples  at 
Orand  Rapids,  because  he  found  them  coated  with  cas- 
tor oil.  The  coating  was  put  on,  he  said,  to  make  them 
shine  and  to  act  as  a  preservative,  with  ill  effects  to  the 
consumer. — Food  Law  Bulletin. 


THE  DRUGGISTS  CIRCULAR 

A  Practical  Journal  of  Pharmacy  and  General  Business  Organ  for  Druggists 

VOL.   LX.    NUMBER   2.  NEW  YORK,   FEBRUARY,   1916.  WHOLE   NUMBER  710. 


A  Notable  Food  and  E>rug  Decision. 

Soon  after  the  passage  of  the  federal  pure  food  and 
drugs  act  those  executives  at  Washington  who  were 
principally  interested  in  enforcing  it  ruled  that  to 
label  a  medicine  a  "cure"  was  to  misbrand  it  under 
the  act.  This  ruling  was  acquiesced  in  by  many  con- 
cerns, but  a  cancer-"cure"  manufacturer  contested  the 
authority  of  the  executives  to  read  such  a  meaning 
into  the  law.  The  case  went  to  the  highest  court  in 
the  land,  the  members  of  which,  three  dissenting,  de- 
cided against  the  government  officials.  President 
Taft  sent  an  emergency  message  to  congress,  point- 
ing out  the  desirability  of  an  act  to  overcome  the 
weakness  in  the  law  thus  found  and  exposed.  This 
was  in  nineteen  hundred  and  eleven.  The  following 
year  the  so-called  Sherley  amendment  to  the  food  and 
drugs  act  was  passed.  It  will  be  recalled  that  the 
original  law  prohibited  the  use  on  a  drug  of  a  label 
that  was  "false  or  misleading  in  any  particular." 
The  highest  court  decided  that  this  prohibition 
applied  only  to  statements  that  were  false  or  mislead- 
ing regarding  the  ingredients  of  the  drug  labeled. 
The  amendment  of  nineteen  hundred  and  twelve  was 
aimed  at  false  or  misleading  statements  on  labels  "re- 
garding the  curative  or  therapeutic  effect"  of  the 
article  or  any  of  its  ingredients. 

Under  the  amended  law  the  government  proceeded 
against  a  shipment  in  interstate  commerce  of  a  lot  of 
Eckman's  alterative.  Last  month  the  United  States 
Supreme  Court  decided  that  the  food  and  drugs  act 
as  amended  was  constitutional  and  that  the  lower 
court  was  right  in  holding  that  the  medicine  maker 
had  no  right  to  label  it  "Effective  as  a  preventative 
for  pneumonia"  and  "We  know  it  has  cured  and  that 
it  has  and  will  cure  tuberculosis." 

As  was  said  by  a  member  of  the  Department  ot 
Justice  who  had  assisted  in  the  prosecution  of  the 
case,  the  opinion  of  Justice  Hughes,  who  spoke  for 
the  unanimous  court,  is  clear  and  to  the  point.  It 
squarely  upholds  the  Sherley  amendment  as  being 
constitutional  and  sustains  the  idea  of  the  govern- 
ment that  congress  in  passing  that  amendment  in- 
tended to  put  a  stop  to  false  and  fraudulent  claims  as 
to  curative  properties  of  medicinal  compounds  being 
placed  on  the  labels  or  accompanying  packages  con- 
taining such  compounds  in  interstate  commerce.  "We 
in  this  department,"  he  said,  "and  the  officials  of  the 
Department  of  .Agriculture  are  satisfied  that  thi<;  de- 


cision will  greatly  strengthen  the  movement  for 
stamping  out  false  claims  as  to  curative  properties  of 
medicinal  compounds." 

Nostrum  fakery  dies  hard.  For  a  long  time  accus- 
tomed to  getting  what  they  wanted  from  legislative 
bodies  through  their  "red-clause"  influence  over  the 
press,  the  nostrum  men  seem  unable  to  realize  that  a 
day  of  enlightenment  is  dawning,  that  the  public  is 
coming  into  its  own  with  respect  to  decent  and  hon- 
est treatment  at  the  hands  of  its  legislative  and  ex- 
ecutive servants  as  well  as  at  the  hands  of  those  who 
depend  for  existence  upon  the  public's  patronage.  It 
may  be  as  true  now  as  it  ever  was  that  "a  sucker 
is  born  every  minute,"  but  the  present-day  "sucker" 
is  being  weaned  from  some  of  his  old  beliefs  about 
the  ability  of  nostrums  to  cure  by  the  wholesale  dis- 
eases which,  treated  separately  and  each  according  to 
its  individual  requirements,  often  baffle  the  most 
skillful  practitioners  of  medicine.  The  time  seems  to 
be  about  ripe  for  those  who  have  been  growing 
wealthy  from  the  sale  of  consumption  "cures,"  can- 
cer "cures"  and  various  other  kinds  of  "cures"  to 
change  their  base — to  follow  some  honest  business  if 
they  can,  and  if  not  that,  then  to  cease  attempting  to 
apply  in  medicine  those  deceptive  methods  of  which 

they  are  past  masters.  ' 
1  »  . _ 

Four  Months  of  the  Harrison  Law. 

On  the  first  day  of  March  last  the  so-called  Har- 
rison anti-narcotic  law  went  into  effect.  In  his  re- 
port covering  the  fiscal  year  ending  the  thirtieth  day 
of  June  following,  the  United  States  Commissioner 
of  Internal  Revenue  gives  some  statistics  concerning 
the  operation  of  the  law  up  to  that  time.  In  this  re- 
port are  set  down  the  estimated  number  of  drug  hab- 
itues in  the  United  States,  the  number  of  physicians, 
druggists  and  others  registered  according  to  the  pro- 
visions of  the  new  statute,  the  number  of  prosecu- 
tions for  violation  of  the  act,  the  amount  of  revenue 
it  yielded,  and  other  interesting  figures.  The  perti- 
nent portion  of  the  commissioner's  report  appears  on 
page  forty-seven  of  the  Circular  for  last  month, 
along  with  some  recommendations  by  the  Secretary 
of  the  Treasury  for  amending  the  law. 

Among  the  facts  brought  out  by  the  report  of  the 
commissioner  is  the  gratifying  one  that  physicians 
and  druggists  registered  under  the  act  have  been  al- 
most clear  of  violations  of  the  act  so  far  as  is  officially 
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known— considerably  less  than  one-half  of  one  per 
cent,  of  them  having  figured  in  the  government's 
prosecutions  for  infractions  of  the  law.  Of  course, 
the  ideal  condition  would  be  to  have  no  violations  at 
all,  but  when  the  frailties  of  human  nature  are  taken 
into  consideration,  as  well  as  the  temptation  to  ac- 
commodate some  seemingly  poor  sufferer  who  has 
played  on  the  sympathies  of  the  pharmacist  or  physi- 
cian, it  is  a  fine  display  of  character  and  willingness 
to  obey  the  law  when  only  twenty-three  out  of  every 
ten  thousand  registered  people  have  been  accused  of 
disobeying  its  provisions. 

The  most  interesting  feature  of  the  report  of  the 
Secretary  of  the  Treasury  in  regard  to  the  Harrison 
law  is  found  in  that  portion  containing  his  seven 
suggestions  for  amendments.  One  of  these  sugges- 
tions is  to  provide  for  a  tax  on  the  proscribed  drugs, 
and  to  extend  the  ban  to  cannabis  indica  and  chloral 
hydrate. 

The  Harrison  law  was  not  passed  to  increase 
the  revenue  of  the  United  States.  Its  sole  purpose 
is  to  regulate  the  sale  and  distribution  of  habit-form- 
ing drugs.  The  only  reason  for  making  it  a  revenue 
measure  was  to  bring  its  enactment  within  the  con- 
stitutional powers  of  congress.  So  to  amend  the  act 
as  to  make  it  a  revenue  producer  would,  therefore, 
seem  to  be  out  of  keeping  with  its  purpose.  Then, 
too,  the  tax  would  have  to  be  paid  by  either  the  drug- 
gists or  the  consumers  or  be  divided  between  them. 
Druggists  are  spending  enough  time  and  money  now 
in  complying  with  the  law  without  having  to  pay  an 
extra  tax  on  the  proscribed  drugs,  especially  since  this 
would  in  no  wise  increase  the  efficiency  of  the  law. 
And  to  make  sickness  any  more  burdensome  than  it 
now  is — to  bring  it  under  the  head  of  luxuries,  so  to 
speak — is  surely  not  a  part  of  the  policy  of  the  gov- 
ernment. 

Some  of  the  other  recommendations  are  unobjec- 
tionable, while  still  others  will  have  to  be  modified 
before  they  meet  the  approval  of  the  druggists  of  the 

country. 

■  »  ■ 

Pharmaceutical  Sheep  and  Goats. 

Some  drug  stores  are  a  credit  to  the  profession. 
The  doctor  says  so  and  the  doctor  knows.  In  this 
case  the  doctor  is  an  editorial  writer  for  the  Cleve- 
land Medical  Journal.  He  says  that  the  good  drug 
stores  of  the  kind  he  has  in  mind  should  be  encour- 
aged and  patronized  by  all  high-minded  physicians. 
We  agree  with  him,  and  we  go  further  and  say  that 
we  believe  that  such  drug  stores  are  patronized  and 
encouraged  by  all  high-minded  physicians  who  are 
near  enough  to  them  to  make  use  of  their  service 
and  who  know  of  their  existence.  The  druggist  who 
is  a  credit  to  his  profession  may  not  be  known  as 
such  by  all  the  physicians  within  the  sphere  of  what 
would  be  his  influence  if  he  were  also  a  credit  to  his 
business  training,  and  it  is  no  discredit  to  the  profes- 
sion of  pharmacy  for  the  druggist  to  take  his  light 
from  under  the  bushel  now  and  then  for  the  physi- 
cian to  see.    Some — many — do,  and  find  that  it  pays. 

Not  all  druggists  whom  the  Cleveland  editor,  who 


seems  also  to  be  a  hospital  physician,  has  an  oppor- 
tunity to  judge  come  under  his  heading  of  creditable. 
And  this  is  a  pity,  for  just  as  the  bad  eggs  in  a 
basket  throw  discredit  upon  the  whole  basketful,  so 
do  bad  druggists  tend  to  bring  the  whole  pharmaceu- 
tical fraternity  into  disrepute.  Some  druggists  have 
such  a  high  regard  for  the  integrity  of  their  profes- 
sion that  they  stand  out  as  conspicuously  as  a  good 
deed  in  a  naughty  world,  and  these — once  they  are 
known,  and  in  spite  of  the  egg-basket  simile — have 
little  to  fear  from  the  contaminating  influence  of 
those  whose  practices  are  of  a  diametrically  opposite 
kind.  But  straggling  along  midway  between  the  ex- 
tremes are  druggists  whose  aim  is  high,  but  who  are 
misjudged  because  they  have  not  yet  been  able  to 
rise  to  a  height  which  will  enable  them  to  be  judged 
on  their  own  merits:  they  come  in  for  a  share  of 
the  judgment  meted  out  by  physicians  and  public 
to  the  ruck  of  the  men  in  the  business.  These 
stragglers  are  the  men  who  suffer  the  ills  which  fall 
to  the  lot  of  the  just  on  account  of  the  doings  of  the 
unjust.  Their  remedy  is  to  educate  physicians  and 
public  to  appraise  them  at  their  real  worth. 

At  the  bad  ones  in  the  calling  the  Cleveland  phy- 
sician takes  a  few  pot-shots,  about  like  this:  "We 
have  still  another  practitioner  among  us,  and  unfor- 
tunately this  healer  is  not  of  recent  origin.  We  refer 
to  our  friend  with  the  variegated  store  on  the  corner. 
His  window  is  full  of  showy  signs  and  brightly  col- 
ored bottles.  There  is  the  picture  of  the  tottering 
man  who  has  lost  his  'manhood.'  N.  B. — Take  the 
great  Doctor  Soakem's  manhood  restorer.  We  see 
also  the  poor  woman  coughing  her  life  away:  P.  S. — 
The  Old  Doctor  Getem's  sure  cure  for  consumption 
in  all  stages  is  highly  touted.  And  so  we  might  go 
through  the  entire  gamut  of  human  ills — for  all  of 
which  the  druggist  has  his  sure  cures.  From  the 
babe  in  the  cradle  to  the  old  man  about  to  be  laid  in 
his  grave,  the  druggist  is  there  to  get  him,  and  if  it 
can't  be  done  with  plant  juice,  why  then  he  will  use 
something  else.  However,  it  is  not  only  with  'pat- 
ent' medicine  that  the  druggist  deals,  and  this  is 
much  more  serious — we  refer  to  the  druggist  as  a 
dispenser.  How  many  physicians  have  had  patients 
come  to  them  after  they  have  been  treating  with  a 
druggist  for  weeks,  and  even  months — perhaps  some 
of  the  medicaments  were  'patents,'  but  all  too  many 
are  official  preparations  that  the  druggist  recom- 
mended for  the  complaints  given."  But  the  gentle 
although  firm  reprimander  of  our  erring  brothers  in 
"the  sixth  city"  does  not  content  himself  with  pot- 
shooting,  for  he  gives  a  few  concrete  examples  of 
their  evil  practices.  This  is  the  way  he  continues : 
"We  have  lately  seen  several  basal  cell  carcinomata 
of  the  face  which  the  druggist  had  been  treating — in 
one  instance  for  several  months.  Again,  the  prac- 
tice has  become  very  prevalent  among  druggists  of 
dispensing  calomel  powder  to  every  customer  com- 
ing in  and  complaining  of  a  chancre.  This  pernicious 
practice  is  working  irreparable  harm,  and  the  Acad- 
emy of  Medicine  should  look  into  it  at  once.  Once 
calomel  has  been  used  locally  all  chance  of  an  early, 
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microscopical  diagnosis  is  taken  away  and  the  phy- 
sician, with  his  anxious  patient,  must  then  remain  in 
doubt  from  one  to  four  or  five  weeks  until  the  Was- 
sermann  or  other  diagnostic  methods  will  settle  the 
diagnosis — the  patient  in  the  meantime  losing  all  this 
valuable  time  in  beginning  treatment  of  his  syphilis. 
At  the  dermatology  clinic  at  the  Lakeside  Hospital 
we  see  on  an  average  from  three  or  four  to  five  or  six 
chancres,  specific  and  non-specific,  a  week.  Yet  in 
the  past  year  we  have  been  able  in  only  a  very  few 
instances  to  make  an  early  microscopical  diagnosis 
because  of  the  fact  that  to  practically  each  and  every 
man  this  drug  had  been  doled  out  by  a  druggist." 

It  is  such  practices  as  these  complained  of  by  the 
medical  editor  that  make  it  hard  for  some  really  hon- 
est and  discriminating  druggists  to  induce  physicians 
to  send  them  prescriptions.  And  that  is  where  the 
injustice  comes  in — the  suffering  of  the  good  for  the 
misconduct  of  the  evil.  Here  is  an  opportunity  for 
pharmaceutical  associations  to  put  in  some  excellent 
work  if  they  will,  in  preventing  the  goats  of  the  drug 
business  from  flocking  with  the  sheep. 
■  ♦  ■ 

Our  Answers  to  Queries  have  long  been  a 
strong  feature  of  the  Circuar.  They  are  pointed, 
and  while  helpful  to  the  querist  himself,  are  also  of 
interest  and  frequently  of  value  to  many  other  read- 
ers. We  are  gratified  at  the  receipt  of  queries,  for  it 
shows  that  their  senders  regard  us  as  their  friends, 
and  we  are  glad  to  be  friends  to  druggists  seeking  in- 
formation and  to  know  that  they  feel  friendly  toward 
us.  Then,  too,  queries  show  us  what  some  of  the 
many  problems  of  our  readers  are,  and  this  informa- 
tion is  valuable  to  us,  helping  us  to  know  what  kind 
of  material  to  present  to  them.  Many  queries  come 
from  the  younger  and  less  experienced  men  in  the 
business,  and  frequently  the  answers  to  these  make 
rather  elementary  reading  for  the  old  war  horses  of 
drugdom.  It  has  happened  that  some  of  the  "smart" 
men  in  the  business  have  made  sport  of  the  less  well 
informed  who  have  asked  for  facts  which  the  smart 
ones  already  had.  But  even  the  oldest  and  most  ex- 
perienced men  can  sometimes  learn  something  by 
taking  counsel,  and  we  stand  as  ready  to  help  them  as 
we  do  to  help  the  veriest  tyro.  Of  course,  we  are 
not  always  able  to  give  the  desired  information, 
whether  the  seeker  is  a  beginner  or  an  old-timer,  but 
generally  when  such  is  the  case,  the  query,  by  receiv- 
ing wide  publicity  through  the  Circular,  comes  un- 
der the  eye  of  some  one  who  not  only  knows  the  an- 
swer, but  is  considerate  enough  to  send  it  to  us.  So 
to  both  the  querists  and  those  who  help  us  to  answer 
them  we  extend  our  thanks  for  their  aidful  manifesta- 
tion of  friendship. 

Joke  and  the  Crowd  Jokes  with  You ;  preach  and 
they  leave  you  alone.  Men  who  have  "arrived" 
are,  as  a  rule,  not  over-fond  of  hearing  advice — they 
prefer  to  give  it ;  young  fellows  whose  conquering  is 
yet  to  be  done  usually  chafe  under  the  preaching  of 
those  who  would  give  direction  to  their  efforts,  pre- 
ferring to  follow  the  devices  of  their  own  minds. 
Boys  at  school  seem  to  regard  the  teacher  who  is 
paid  to  lead  them  out  of  ignorance  into  light  very 
much  as  prisoners  of  war  might  regard  an  officer 
who  goaded  them  on  to  do  work  which  would  benefit 


their  enemies  and  hurt  their  friends.  At  least  some 
boys  do;  some  others  appear  to  realize  that  the  ex- 
perience through  which  they  are  going  is  the  best 
that  can  be  provided  for  them.  Admonish  a  drug 
clerk  or  soda  dispenser  that,  if  he  would  secure  bet- 
ter wages,  rise  in  the  business,  become  a  successful 
proprietor,  he  must  be  prompt,  attentive,  industrious, 
courteous,  and  all  the  rest,  and  the  chances  are  that 
he  will  turn  away  and  say,  Rats,  or,  if  not  actually 
that,  that  he  will  pay  scant  attention,  his  mind  being 
on  the  baseball  or  football  game  scheduled  for  his 
next  afternoon  off,  or  on  the  night  he  is  going  to 
take  Mamie  to  the  movies.  He  believes  more  in  try- 
ing to  extract  some  passing  pleasure  from  the  mo-  \ 
ment  than  in  building  up  good  will  and  other  com- 
mercial assets  to  be  drawn  upon  during  his  later  | 
years.  His  foresight  is  poor;  he  does  not  set  much 
store  by  the  foresight  or  even  the  hindsight  of  others. 
He  muddles  along,  and  if  success  ever  comes  to  him 
it  is  because  he  in  time  learns  enough  to  make  him 
change  his  tactics  or  some  accidental  stroke  of  good 
luck  starts  him  on  toward  fortune.  Instead  of  tell- 
ing the  young  men  what  they  ought  to  do  to  succeed, 
and  harping  on  it  with  persistent  iteration,  to  the  dis- 
comfiture or  even  disgust  of  the  potential  bene- 
ficiaries, it  seems  that  it  would  be  more  to  the  point 
to  direct  their  attention  to  the  early  careers  of  the 
men  who  have  risen  to  conspicuous  heights  in  the 
business.  Pick  out  almost  any  of  these  men  and  look 
into  their  early  records  and  it  will  be  seen  that  they 
were  poor  boys  who  rose  by  sticking  to  their  jobs 
with  a  right  good  will.  And  is  it  unreasonable  to  as- 
sume that  the  men  who  will  be  at  the  top  a  genera- 
tion from  now  are  the  boys  who  are  to-day  sticking 
to  their  jobs  with  a  right  good  will? 

Drugs  May  Soon  Reach  Such  a  High  Level  that 
those  who  desire  to  give  expensive  presents  to  their 
friends  will  be  substituting  benzoic  acid  for  jewelry, 
atropine  for  diamonds  and  coal-tar  products  for  gifts 
of  money.  According  to  an  exchange,  the  prices  of 
rough  diamonds  have  advanced  as  much  as  five  per 
cent.  This  is  a  mere  bagatelle  when  compared  with 
the  advance  in  the  prices  of  many  drugs  and  chem- 
icals. Furthermore,  there  is  no  indication  of  a 
scarcity  of  precious  stones,  while  the  scarcity  of  some 
of  our  much-needed  drugs  is  such  as  to  make  some 
of  us  feel  rather  uncomfortable,  to  say  the  least.  Is 
the  day  at  hand  when  frankincense  and  myrrh  will 
again  take  their  place  in  the  scale  of  value  with  gold  ? 

Over  in  Pennsylvania  the  Druggists  have  a 
State  association  that  does  things  for  pharmacy. 
There  are  associations  in  other  States  that  do  such 
things,  too,  but  the  one  in  the  good  old  Keystone 
Commonwealth  stands  out  conspicuously  both  for  its 
size  and  the  ability,  activity  and  resourcefulness  of 
its  members.  Last  year  the  Pennsylvania  Pharma- 
ceutical Association  apnointed  a  committee  on  pub- 
licity, whose  duty  it  is  to  keep  the  5;tate  press  in- 
formed on  certain  matters,  to  wit,  those  matters,  a 
knowledge  of  which  by  the  public  will  he  of  benefit 
to  pharmacists.  The  American  Pharmaceutical  As- 
sociation had  such  a  committee  once,  but  it  accom- 
plished so  little  that,  we  believe,  it  was  discontinued : 
the  field  was  large  and  the  co-operation  of  the  mem- 
bers scant.  But  this  Pennsylvania  committee  is  go- 
ing at  its  work  in  a  manner  which  augurs  better 
things.    We  wish  it  well.    Indeed,  we  hope  its  sue- 
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cess  will  be  so  marked  that  every  State  association  in 
the  country  will  appoint  a  similar  committee,  and 
that  every  such  committee  will  prove  of  material  aid 
to  the  drug  business.  If  a  single  druggist  tells  his 
customers  that  prices  have  risen,  the  customers  may 
accept  the  statement  dubiously  and  use  a  grain  or 
more  of  salt  on  it;  but  if  the  papers  tell  of  great  in- 
creases in  drug  prices,  then  the  public  will  expect  to 
pay  more  when  purchasing  drugs.  In  other  words, 
team  work,  backed  by  the  power  of  the  press,  will 
accomplish  wonders — it  will  almost  take  the  kick  out 
of  chronic  grouches. 

Pharmacists  in  the  United  States  Army  and 
Navy  are  entitled  to  higher  rank  and  better  pay. 
Not  only  is  this  so  as  a  matter  of  justice  to  the  phar- 
macists, but  also  because  of  the  greater  efficiency  of 
armies  and  navies  provided  with  pharmaceutical  of- 
ficers of  authority.  In  most  of,  if  not  all,  the  countries 
of  Europe  the  rank  of  the  pharmacist  in  the  public 
service  is  higher  than  it  is  in  the  United  States.  More 
soldiers  die  of  disease  than  are  killed  in  battle,  and  the 
army  which  conserves  its  fighting  strength  gives  due 
regard  to  the  treatment  of  the  sick  and  wounded. 
There  is  no  longer  any  question  about  the  worth  of  a 
well-appointed  pharmaceutical  corps,  working  in  uni- 
son with  a  medical  corps ;  but  when  the  head  of  the 
pharmacists  is  subservient  to  the  lowest  medical  offi- 
cer, who  may  be  a  young  college  graduate  with  not  a 
single  practical  idea  about  necessary  medical  sup- 
plies, the  pharmaceutical  corps  loses  much  of  its 
value.  Congress  is  now  or  shortly  will  be  considering 
bills  having  for  their  object  the  reorganization  on  a 
more  eflfective  basis  of  our  army  and  navy.  If  there 
ever  was  a  time  for  the  druggists  to  put  in  a  forceful 
claim  for  proper  recognition,  it  is  the  present. 

Legislatures  Are  in  Session  or  will  be  in  session 
in  eleven  States  this  year.  New  York  is  one  of  them, 
for  although  this  is  the  "off  year"  for  legislatures,  in 
this  State  the  law-makers  resemble  the  poor  of  old  in 
their  persistence  in  sticking  around — they  are  with  us 
every  year.  In  Massachusetts,  New  Jersey,  Rhode 
Island  and  South  Carolina  this  is  also  true,  while  in 
Alabama  the  legislature  sits  only  once  in  four  years 
unless  convened  in  special  session.  The  general  rule 
throughout  the  country  is  biennial  sessions.  That 
there  will  be  pharmaceutical  legislation  attempted  in 
the  .States  in  which  the  law-makers  assemble  this 
year  it  is  no  great  task  to  prophesy,  and  that  some  of 
it  will  come  to  fruition  is  to  be  assumed.  While  there 
is  abundant  room  in  perhaps  every  State  for  ivise  leg- 
islation affecting  the  druggists'  calling,  the  chances 
that  any  attempt  to  write  new  laws  for  pharmacists 
on  the  statute  books  will  he  characterized  by  wisdom 
are  such  that  all  pharmacists  should  be  watchful  of 
their  legislative  assemblies.  In  this  way  only  can  they 
see  that  no  bad  hill  is  allowed  to  slip  through  for  want 
of  vigorous  objection. 

Advocates  of  Union  Pharmacy  Examinations 
conducted  in  a  manner  that  will  permit  those  exam- 
ined to  obtain  a  certificate  good  in  any  State,  will  be 
interested  in  the  address  of  the  president  of  the  Amer- 
ican Medical  Association,  delivered  at  the  last  meet- 
ing of  that  organization,  in  which  was  described  a 
plan  for  the  national  licensure  of  medical  graduates. 
"According  to  this  plan,  there  will  be  a  national  board 
of  medical  examiners,  of  which  the  sursreons-general 
of  the  United  States  Army.  Navy  and  Public-Health 


Service,  with  representatives  of  the  Federation  of 
State  Boards  of  Examiners,  the  Association  of  Amer- 
ican Medical  Colleges,  the  American  College  of  Sur- 
geons, and  the  American  Medical  Association  will 
be  members."  It  is  proposed  to  endeavor  to  se- 
cure for  successful  candidates  the  right  to  practice 
medicine  in  any  State  in  the  Union.  To  make  the 
plan  effective,  however,  it  will  be  necessary  to  per- 
suade the  medical  examining  boards  of  each  State  to 
recognize  the  national  board  cetificates. 

Men  Who  Work  While  the  Boss  Is  Looking,  but 

loaf  when  their  employer's  back  is  turned  can  never 
hope  to  succeed  for  themselves,  as  there  will  be  no 
one  to  make  them  work  when  they  no  longer  have 
any  "boss."  Or  will  necessity  be  the  compelling 
cause?  Anyhow,  it  might  be  a  good  thing  for  the 
men  to  begin  young  to  learn  the  habit  of  industry 
so  that  it  will  come  natural  to  them  to  work  without 
being  driven  to  it.  As  Elbert  Hubbard  once  said,  all 
the  hands  are  down  on  the  pay-roll  for  five  dollars 
a  day,  but  their  pay  envelopes  are  pinched  to  pay  a 
man  to  watch  them. 

What  Is  "Syrup  White  Pine  Comp."?    It  is  not 

English,  it  is  not  Latin  and  it  is  not  any  other  lan- 
guage that  the  text-books  recognize.  It  is  a  hybrid 
lingo  employed  by  doctors  in  conversing  with  each 
other,  and  sometimes  even  in  writing.  Its  use  indi- 
cates a  sort  of  mental  sloppiness  and  slovenliness 
which  druggists  would  do  well  to  avoid. 

Funny  Incidents  in  a  Druggist's  Life  are  re- 
ported by  a  correspondent  who  relieves  the  tedium 
of  his  eight-hour-before-dinner-and-eight-hour-after- 
dinner  day  by  getting  a  laugh  out  of  the  passing 
show.  He  says  he  hopes  his  example  in  reporting 
these  things  will  be  an  incentive  to  others  to  do  like- 
life.    We  hope  so,  too. 

Board  Questions  as  printed  in  the  Circular  are 
studied.  We  have  just  received  from  a  senior  stu- 
dent at  a  college  of  pharmacy  a  request  for  the  an- 
swer to  a  board  question  appearing  in  a  recent  issue, 
the  answer  being  one  which  does  not  appear  in  the 
usual  text-books  on  pharmacy. 

. •  ♦  « 

Prizes  for  Window  Displays. 

During  February  there  will  be  many  notable  win- 
dow displays  in  the  drug  stores  of  the  land,  on  ac- 
count of  Lincoln's  birthday,  St.  Valentine's  day,  and 
Washington's  birthday.  We  should  like  to  have  pho- 
tographs of  some  of  these  displays,  and  in  order  to 
induce  our  friends  among  the  druggists — proprietors 
or  clerks — to  send  them,  we  offer  a  few  prizes,  as  fol- 
lows: 

For  the  best  photograph  and  description  of  a  Lm- 
coln's  birthday  window  display  in  a  drug  store,  $5. 

For  the  second  best,  $3. 

For  the  third  best,  $2. 

For  any  other  that  we  accept  and  use.  $1. 

The  same  for  St.  Valentine's  day  window  displays. 

The  same  for  Washington's  birthday  window  dis- 
plays. 

Now,  here  is  an  opportunity  for  drug-store  wm- 
dow  dressers  to  get  themselves  into  print  and  at  the 
same  time  to  do  a  good  turn  for  their  fellow  drug- 
gists and  fellow  window  dressers.  The  more  photo- 
graphs and  descriptions  we  receive  the  better  pleased 
we  shall  be. 
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From  Drug  Counter  to  Military  Leadership 

Great  Britain  is  perhaps  as  much  of  a  democracy  in  all  except  name  as  is  the  United  States. 
Indeed,  some  people  claim  that  the  kingdom  is  more  democratic  in  its  form  of  government 
than  is  our  republic.  Previous  to  this  year  it  had  had  no  forced  military  service,  even  in  time 
of  war-^which  is  more  than  we  can  say— and  it  has  no  great  standing  army.  When  the  United 
Kingdom  needed  troops  to  send  to  the  Continent,  she  asked  for  volunteers,  and  young  men  from 
all  u'olks  of  life  responded.  The  rapid  rise  of  one  of  these  young  men  from  a  position  as  helper 
in  his  father's  drug  store  to  a  captaincy  in  the  army  is  here  set  down  with  some  attention  to 
details,  not  because  it  is  exceptional,  but  on  the  contrary,  because  of  its  typicalness. 

By  James  Worthington  Browne. 


From  drug  clerk — and  a  rather  youthful  one  at 
that — to  captain  in  the  British  army  "somewhere 
in  France"  in  a  few  months  is  a  long  and  rapid  stride. 
But  in  war-swept  Europe  at  this  time  many  strange 
things  occur.  Here  is  a  true  story.  The  name  is 
fictitious,  and  for  several  reasons.  One  is  the  mod- 
esty of  the  young  fellow  himself.  Another  is  that 
it  would  be  invidious  to  single  out  one  for  special 
mention,  when  so  many  of  the  drug  trade  in  Great 
Britain  and  Ireland  have  done  and  are  doing  similar 
service  for  their  country. 

The  Call. 

It  was  a  bright  autumn  morning  in  September, 
1914,  when  Ernest  Clark  left  the  pharmacy,  which 
was  also  his  home,  and  made  his  way  to  London  for 
the  purpose  of  enlisting  in  the  Territorials,  a  few 
battalions  of  which  were  still  in  need  of  recruits  to 
bring  them  up  to  full  strength.  He  had  not  been 
forced  to  take  this  step,  but  he  felt  it  was  his  duty 
to  offer  his  services  to  his  country  at  the  time  of  its 
need.  His  employer  and  father  had  given  his  con- 
sent, with  pride,  somewhat  tinged,  however,  with 
apprehension.  The  lad  was  not  of  military  age,  but 
his  physique  and  general  appearance  secured  his  en- 
trance into  the  Fourth  Battalion,  Cameron  Highland- 
ers, a  Scotch  regiment  with  proud  traditions.  A  day  or 
two  was  spent  at  home  by  the  young  man  in  getting 
ready  his  outfit  and  bidding  friends  good-bye,  and 
then  he  was,  in  company  with  other  London  recruits, 
sent  to  Bedford,  then  the  gathering  place  of  the 
Scotch  Brigade,  the  battalions  of  which  were  in  train- 
ing there. 

The  Training. 
To  one  used  to  the  comforts  of  a  middle-class 
home  the  life  of  the  training  camp  was  a  sharp  and 
hard  experience.  With  a  few  friends  the  young  sol- 
dier was  billeted  in  one  room  of  an  unfurnished 
house,  the  other  rooms  being  also  filled  with  recruits. 
There  was  no  furniture,  and  his  bed  was  on  the  bare 
boards,  the  pillow  being  a  coat  or  knapsack.  Fortu- 
nately his  friends  were  decent  fellows,  and  the  place 
was  quickly  made  rather  more  habitable  by  the  in- 
troduction of  a  few  chairs,  tin  washing  pans,  etc. 
The  food  was  good,  but  badly  cooked  and  lacking  in 
variety.  It  was  "stew"  all  day  long.  Even  the  tea 
was  reminiscent  of  stew,  as  the  water  to  make  it  had 
been  boiled  in  the  utensils  in  which  the  dinner  had 
been  prepared.  The  orderly  for  the  day  had  to  tro 
some  distance  to  the  cook  house  to  fetch  it,  and  if 
was  also  his  duty  to  wash  the  floor,  and  generally  to 
dear  up.    The  actual  training  was  exceedingly  ar- 


duous. Rismg  at  6,  and  physical  drill  in  the  sharp 
autumn  and  winter  mornings,  in  a  state  of  semi-un- 
dress, after  running  some  mile  or  two  to  the  training 
ground,  was  somewhat  different  from  the  routine  be- 
hmd  the  drug-store  counter,  but  it  was  taken  in  good 
part,  and  soon  began  to  tell  in  the  increased  hardi- 
ness and  firmness  of  the  young  fellow's  muscular 
system. 

Drilling,  route  marching,  musketry,  and  all  the  de- 
tails of  mfantry  training  went  on  for  several  months, 
until  Christmas  arrived.  The  ex-clerk  was  expect- 
ing to  get  home  for  a  few  days,  and  was  naturally 
looking  forward  to  the  holiday.  Christmas  eve  ar- 
rived and  he  was  actually  waiting  in  his  billet  for  the 
necessary  permission,  when  a  corporal  came  in  to 
tell  him  that  a  truckload  of  coal  was  waiting  at  the 
station  to  be  unloaded  and  taken  to  the  battalion  hos- 
pital, and  he  had  been  selected  to  do  the  work !  There 
was  nothing  to  do  but  obey,  and  leading  an  old  crock 
of  a  horse,  he  made  the  journey  between  the  station 
and  the  hospital  until  the  contents  of  the  truck  had 
been  disposed  of.  A  few  days'  leave  in  the  New  Year 
were  granted,  but  Ernest  Clark  will  remember  his 
Christmas  eve  at  Bedford  for  many  years  to  come. 
The  days  of  training  were,  on  the  whole,  happy  ones. 
1  he  friendships  made  were  close,  broken  later  by  the 
shells  of  battle,  and  the  lessons  of  self  control,  forti- 
tude and  obedience  to  orders  helped  to  make  a  man 
of  him. 

Foreign  Service. 

Training  was  finished,  at  last,  and  after  many  false 
alarms  and  wild  rumors,  the  battalion  left  Bedford 
one  night  last  February,  and  in  due  course  arrived 
in  France.  It  followed  the  usual  routine  and  by  slow 
stages  made  its  way  onwards,  until  the  distant  thun- 
der of  the  guns  told  the  men  they  were  nearing  the 
front. 

And  then  commenced  the  weary  routine  of  the 
trenches,  with  all  its  discomforts  and  horrors,  cul- 
minating three  weeks  afterwards  in  the  battle  of 
Neuve  Chappelle. 

The  Camerons  were  in  some  of  the  front  trenches 
as  reserves,  and  at  one  point  of  the  engagement  were 
actually  out  of  them,  expecting  the  order  to  advance, 
but  their  services  were  not  required  in  that  capacity. 
Their  losses  in  killed  and  wounded  were  many,  but 
the  friends  of  our  hero,  as  also  himself,  came  through 
without  a  scratch. 

A  long  rest  far  away  from  the  sound  of  the  guns 
was  given  after  Neuve  Chappelle,  and  nothing  of 
great  moment  happened  until  the  doing  at  Festubert. 
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Here  the  battalion  had  orders  to  advance  and  drive 
the  Germans  out  of  a  trench.  They  started  in  the  eve- 
ning in  a  perfect  deluge  of  rain.  The  ground  they 
had  to  cross  was  intersected  by  deep  ditches,  in  which 
several,  weighed  down  by  heavy  packs  and  rifles,  and 
being  unable  to  swim,  were  drowned.  The  trench 
was  reached,  but  the  Germans  had  fled. 

It  now  appeared  that  through  some  muddling  the 
supports  had  not  come  up  on  either  side,  so  the  battal- 
ion was  "in  the  air,"  exposed  to  the  enfilading  fire 
of  the  Germans.  The  Camerons  hung  on  to  the  po- 
sition for  several  hours,  but  finding  they  could  not 
hold  it,  attempted  to  retire.  This  was  by  no  means 
easy. 

At  last  a  hole  was  made  in  the  rear  of  the  trench 
through  which  the  men  crept.  At  right  angles  to  this 
was  a  deep  ditch,  and  down  this  they  waded  or  swam, 
at  which  time  a  perfect  hail  of  bullets  from  the 
enemy  machine  guns  played  upon  them.  Their  gal- 
lant colonel,  the  last  to  leave,  was  killed  at  this 
juncture,  and  their  wounded  captain  they  carried 
back  until  they  were  forced  to  leave  him  behind — a 
corpse. 

One  can  imagine  the  feelings  of  this  battalion  as 
they  paraded  for  roll  call  that  gray  and  misty  morn- 
ing. They  were  soaked  through  and  through,  they 
had  lost  a  quarter  of  their  number,  they  were  dog 
tired  and  weary,  and  through  no  fault  of  their  own 
they  had  failed  to  attain  their  object.  They  deserved, 
they  obtained,  a  long  rest  after  this  terrible  experi- 
ence. 

The  Commission. 

Events  in  the  life  of  our  hero  were  now  moving 
quickly.  His  papers  had  been  sent  in  for  his  com- 
mission, and  one  morning  in  August  he  said  good-bye 
tc  the  friends  of  so  many  fights  and  experiences  and 
made  his  way  to  a  training  camp  for  officers.  The 
month's  training  went  by  rapidly,  and  in  due  course 
he  alighted  from  an  early  morning  train  upon  the 
platform  of  the  station  of  his  home  town.  He  went 
away  a  boy,  he  came  back  a  man.  He  left  a  raw  re- 
cruit, he  came  back  an  officer  and  leader  of  men  of 
action. 

The  five  days'  leave  sped  by  all  too  quickly,  and  as 
the  officers'  train  sped  out  of  Victoria  one  afternoon, 
it  carried  him  and  hundreds  of  others  back  to  France 
and  duty.  He  got  back  to  his  new  regiment  just  after 
the  big  "push"  of  September  25th.  He  found  his 
new  company  without  officers,  and  he  was  immedi- 
ately put  in  charge,  taking  on  the  duties  of  company 
captain.  That  position  has  been  confirmed  so  that  he 
is  now  a  full  captain. 

The  case  of  Ernest  Clark  is  by  no  means  isolated. 
Many  another  druggist's  clerk  has  responded  to  the 
call  and  to-day  is  at  the  west  or  east  front  doing  his 
bit. 

It  only  remains  to  state,  that  the  younger  brother, 
fired  by  the  example  of  the  older,  has  also  enlisted. 
and  though  too  young  to  go  abroad  for  some  time  to 
come,  will  prepa're  himself  so  as  to  be  ready  for  ser- 
vice should  the  need  of  more  recruits  still  be  pressing 

when  he  is  of  military  age. 

1  <  ■ 

The  Organic  Acids  in  Maple  Sugar. 

From  the  calcium  salts  obtained  in  the  manufacture 
of  maple  syrup  v.  Lippmann  (Ber.  d.  deutsch.  chem. 
Ges.)  has  isolated  tricarballylic  acid,  d-tartaric  acid 
and  1-malic  acid. 


Funny  Incidents  in  a  Druggist's  Life. 

By  a.  b\  SfROAT. 

No  doubt  all  druggists  have  funny  experiences  tliat 
they  have  a  good  laugh  over  at  tiie  tmie  and  then 
promptly  forget.  What  a  "Joe  Miller"  of  a  book 
would  these  incidents  make  if  they  were  all  collected 
and  published !  As  1  recall  queer  happenings  of  long 
ago,  1  am  tempted  to  relate  a  few,  hoping  that  others 
may  be  induced  by  my  example  to  do  likewise  [in 
which  hope  we  heartily  join. — Editor] .  These  have 
one  recommendation  at  least:  they  are  actual  occur- 
rences in  our  store. 

The  Boy  Who  Made  the  Druggist  "Come  Across" 
with  a  Picture  Card. 

Almost  anybody  likes  to  see  a  child  display  modesty 
and  deference,  and  yet  even  these  good  qualities  may 
be  overworked  and  boldness  seem  preferable.  On  one 
occasion  when  advertising  by  picture  cards  was  some- 
thing new,  we  received  a  lot  that  were  paticularly  at- 
tractive, on  each  card  being  a  very  artistic  and  comi- 
cal representation  in  colors  of  a  darkey  boy.  They 
"took"  with  the  children  and  the  demand  was  such 
that  by  the  end  of  the  first  day  the  whining  cry  of 
"Please,  mister,  give  me  a  picture  card"  had  become 
such  a  nuisance  that  I  said  to  myself,  "Not  another 
card  shall  I  give  to-day."  Within  the  next  minute  the 
door  was  opened  and  slammed  shut,  and  a  very  small 
boy  walked  firmly  up,  boldly  planted  himself  in  front 
of  me,  and  looking  me  straight  in  the  eye,  said :  "I 
want  a  nigger !"    He  got  one,  all  right. 

How's  Your  Rheumatism  To-Day  ? 

Old  people  like  to  talk  about  their  rheumatism. 
Here  are  a  few  of  their  talks  that  I  recall  out  of  many 
I  have  heard.  A  man  in  the  store  had  just  finished 
telling  about  his  rheumatism  when  a  woman  standing 
near  said  that  "5  cents'  worth  of  wintergreen  chew- 
ing gum  will  cure  the  worst  case  of  rheumatism  that 
ever  was;  but  it  must  be  wintergreen,  no  other  will 
do,"  and  she  guaranteed  it  to  cure. 

A  man  once  on  being  asked  if  his  rheumatism  was 
acute  or  chronic,  told  us  that  it  was  "chronic  from 
the  start." 

One  shabby-looking  old  fellow  described  his  case 
in  detail  and  wound  up  by  saying  that  some  one  had 
recommended  hot  water  baths,  and  he  added,  "I  tried 
one  about  ten  days  ago  and  I  think  it's  doing  riie 
good." 

The  One  Sovereign  Remedy  for  Rheumatism. 

A  good  friend  and  neighbor  who  does  not  mind  in 
the  least  confessing  that  she  is  superstitious,  told  me 
that  she  wished  that  she  could  get  something  that 
would  relieve  her  rheumatism.  I  said,  "What's  the 
matter  with  carrying  a  buckeye  ?" 

"I  have  been  doing  so  for  several  months,  but  it 
does  not  seem  to  cure  it." 

"Did  you  get  the  buckeye  from  that  tree  next  door 
to  you  ?" 

"Yes." 

"Don't  you  know  that  that  is  not  a  buckeye  tree? 
Its  leaves  have  seven  lobes  and  it  is  a  horse-chestnut 
tree ;  a  buckeye's  leaves  have  only  five  lobes,"  said  I, 
taking  some  liberties  with  my  botany. 

"No  wonder  I  am  not  cured !  I'll  surely  hunt  up  a 
real  buckeye." 

It  Never  Fails. 

While  on  the  subject  of  superstition.  I  will  speak 
of  the  time  when  I  was  called  over  at  midnight  to  our 
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next-door  neighbor's  house  by  the  cook  and  nurse- 
maid, who  had  been  awakened  by  a  crash  and  were 
sure  that  a  burglar  was  at  work,  the  family  being 
away.  So  with  a  poker  in  one  hand  and  a  coal-oil 
lamp  in  the  other,  I  started  through  the  house.  Noth- 
ing wrong  was  found  until  the  bathroom  was  reached. 
There  a  large  mirror  was  found  to  have  tumbled  to 
the  floor.  A  few  weeks  later  a  daughter  of  the  neigh- 
bor died,  and  "Aunt  Maria,"  the  old  colored  nurse, 
told  me  very  soberly,  "I  haven't  the  least  particle  of 
superstition  about  me,  but  when  that  looking-glass  fell 
down,  I  knew  something  was  going  to  happen." 
In  Spite  of  Medicine  Some  of  Us  Stirvive. 
Some  of  our  customers  apparently  have  cast-iron 
stomachs.  An  old  painter  informed  me  that  once  a 
year  he  had  house-cleaning  day.  He  said  he  didn't 
like  to  throw  away  the  medicine  in  the  various  bot- 
tles so  he  poured  the  leavings  all  into  one  large  bottle 
and  when  he  felt  "out  o'  sorts,"  he  shook  the  mixture 
and  took  a  big  swig  of  it. 

A  six-foot  negro  section  hand  once  asked  me  to  re- 
fill a  prescription  for  him.  It  was  for  a  preparation 
for  external  use,  and  the  vial  was  properly  labeled, 
but  he  told  he  that  he  had  taken  it  all  inwardly  arid  it 
had  done  him  much  good.  The  mixture  contained 
blue  vitriol,  sugar  of  lead  and  laudanum,  and  when 
I  refused  a  "repeat"  he  was  much  "peeved." 

We  know  an  elderly  lady  in  this  town  who  for  sev- 
eral years  before  her  death  swallowed  all  the  sample 
pills,  syrups,  and  other  medicines  left  at  her  house. 
After  telling  her  neighbor  about  it  one  day  she  added, 
"and  still  I  am  not  well." 

Lately  an  old  customer  called  for  a  half  pound  of 
powdered  blood-root.  As  he  has  about  a  dozen  chil- 
dren, lives  three  miles  from  a  doctor,  and  is  hardly 
able  to  afford  the  luxury  of  a  family  physician,  I  took 
the  liberty  of  asking : 
"What  do  you  want  with  all  this  blood-root,  Andy?  ' 
"Why,  it's  blood-root,  ain't  it?  Blood-root's  for 
the  blood,  of  course." 

It  had  never  struck  him  that  the  color  of  the  root 
had  anything  to  do  with  the  name. 

A  customer  once  thought  that  the  word  "Anti- 
dotes" on  the  poison  label  meant  the  vehicle  in  which 
to  take  the  medicine.  He  told  us  that  haying  no  anti- 
dote to  put  his  dose  in,  he  had  taken  it  without. 
Charity  Suffereth  Long  and  Then  Sometimes  Dies. 
All  druggists  give  away  so  much  medicines  to  peo- 
ple who  r<allv  need,  but  are  not  able  to  pay  for  it, 
that  thev  generally  "turn  down"  requests  for  cash 
from  strangers.  When  refusing  money  we  generally 
say.  "If  you  are  needing  any  medicine,  we  will  be  glad 
to  give  it  to  you."  On  one  occasion  this  offer  was  ac- 
cepted with  alacrity  by  a  tramp  who  had  seen  better 
days  who  said  he  would  take  a  bottle  of  alcohol  for 
his  lame  leg.  I  said,  "all  right,"  got  a  bottle,  and  as 
I  was  about  to  pour  in  the  "medicine,"  I  remarked 
that  we  did  not  give  alcohol  away  without  puttmg  m 
a  little  camphor,  which  would  make  it  all  the  better. 
The  man  said  earnestly  that  the  alcohol  was  better 
by  itself,  that  it  was  his  leg.  and  that  he  knew  what 
was  the  right  medicine  for  it.  On  my  still  refusing 
to  omit  the  camphor,  he  left  in  high  dudgeon,  taking 
a  last  fling  at  me  before  slamming  the  door  by  say- 
ing, "You  haven't  the  first  instincts  of  a  gentleman. 
Rubdown  for  a  Wooden  Leg. 
I  guess  all  druggists  have  sold  medicines  to  rub  on 
legs,  but  I  wonder  how  many  have  sold  it  to  rub  on 


a  wooden  leg!  [See  Griffith's  cartoon  in  the  Circu- 
lar for  last  November,  page  725. — Editor.]  A  man 
got  balsam  of  fir  from  us  once  to  rub  on  his  artificial 
leg  to  keep  it  from  squeaking. 

Bearing  Pain  with  Fortitude — Other  People's. 

One  day  a  man  and  his  wife  came  in  from  the  hills 
to  get  a  truss  for  their  seven-year-old  boy.  On  being 
asked  if  the  rupture  was  a  recent  one,  the  woman 
answered,  "Oh,  no,  several  months  ago;  he  has  cried 
with  the  pain  for  weeks,  off  arid  on,  but  the  last  ten 
days  he  has  cried  all  night,  keeping  us  awake,  so 
we've  got  to  do  something  about  it." 

After  T.  R.'s  Own  Heart. 

On  one  occasion  I  asked  an  old  colored  man  if  he 
had  any  children,  thinking  they  might  care  for  an  al- 
manac, calendar  or  picture  card.  He  said,  "Yes," 
and  I  inquired,  "What  age?"  and  his  answer  was, 
"All  ages."  Further  questioning  developed  the  fact 
that  he  had  twenty  children. 

Getting  Paints  and  Things  Mixed. 

We  have  always  sold  paint  and  for  many  years  we 
mixed  it  ourselves.  We  had  a  cranky  customer 
whom  it  was  almost  impossible  to  please.  We  mixed 
3  bucket  of  paint  for  him  and  three  times  he  brought 
it  back  and  had  the  color  altered.  When  he  took  it 
away  the  fourth  time  he  said  that  it  was  exactly  the 
color  he  had  been  trying  to  get,  but  when  he  returned 
from  dinner  he  brought  the  paint  back  with  him.  I 
asked : 

"Didn't  you  tell  me  that  the  paint  was  exactly 
right,  Mr.  T.?" 

"Yes,  and  it  was,  but  it  changed  color  on  the  way 
home." 

We  used  to  ajlvertise  that  we  would  mix  paint  of 
any  color,  but  a  woman  stumped  us  one  time  when 
she  sent  a  piece  of  majolica  ware,  as  big  as  one's 
hand,  with  a  request  to  send  her  "20  cents'  worth  of 
paint  having  the  general  effect  of  all  these  colors." 
As  the  sample  contained  about  all  the  tints  of  the 
rainbow,  we  respectfully  declined. 

A  young  married  woman  once  bought  several  dol- 
lars' worth  of  paint  and  when  we  inquired  if  she  had 
a  brush,  said:  "Why,  do  they  put  on  paint  with  a 
brush?    I  always  thought  they  used  a  rag." 

A  woman  once  complained  that  the  paint  she  had 
used  on  her  bedstead  did  not  dry  well.  She  said  it 
was  marked  "Outside  white."  On  being  asked  why 
she  had  purchased  outside  paint,  she  replied,  "Be- 
cause it  was  for  the  outside  of  the  bedstead." 


Safeguarding  Poisons. 

From  England  comes  the  idea  here  represented.  It 
is  from  the  Pharmaceutical  Journal.  The  arrange- 
ment shown  in  the  picture  was  found  useful  for  keep- 
ing poisonous  galenicals 
at  the  dispensary  counter 
with  safety. 

A  board  labeled  "poi- 
son" is  hinged  at  one  end 
to  the  upright  of  the  shelf 
about  an  inch  from  the 
bottom,  thus  allowing  the 
labels  of  the  bottles  to  be  visible.  In  the  case  of  long 
shelves  the  board  may  be  fixed  at  both  ends,  the  bot- 
tles being  readily  lifted  over  it. 
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Competing  with  the  Chain  Store 


Interior  of  the  Store 


By  C.  E.  Langston. 


After  twenty  years  of  consistent  price  cutting  and 
the  advertising  of  cut  rates,  the  Owl  Drug  Company, 
of  the  Pacific  Coast,  recently  advanced  its  prices,  in 
San  Francisco,  on  the  majority  of  the  staple  items  to 
a  figure  agreeable  to  the  independent  dealers.  Prices 
are  now  the  same  in  practically  every  drug  store  in 
that  city.  It  would  seem  that  in  doing  this  the  Owl 
people  have  given  up  their  principal  weapon,  cut 
rates,  but  this  chain,  like  all  progressive,  successful 
business  organizations,  has  learned  that  it  takes  more 
than  price  to  build  up  and  maintain  a  business,  and  is 
not  only  advertising  policy  rather  than  price,  but  is 
giving  the  best  service,  the  best  quality  and  has  the 
most  attractive  stores  in  the  western  country. 
Low  Prices  not  Everything. 

"The  public  may  think  it  cares  a  great  deal  about 
price,  but  it  will  not,  except  for  some  extraordinary 
inducement,  go  two  steps  out  of  its  way  to  buy  in  a 
shop  that  is  dingy  or  unprepossessing.  A  few  indi- 
viduals may,  but  the  public  as  a  whole  will  not,"  say 
Hurd  and  Zimmerman  in  Printers'  Ink.  Price  alone 
will  not  praw  the  trade  unless  the  price  is  so  low  and 
the  inducement  so  alluring  that  there  can  be  no  profit 
in  the  transaction,  and  the  price  being  the  same  the 
inclination  is  to  trade  in  the  store  that  is  the  cleanest, 
the  brightest,  the  best  lighted,  be  it  a  chain  store  or 
an  independent  one. 

The  independent  dealers  who  are  really  competing 
with  the  chains  are  the  men  who  are  not  unwilling  to 
adopt  chain  methods  and  are  wide-awake  enough 
sometimes  to  steal  a  march  on  the  chain  and  be  even 
more  progressive  than  it  is.  They  remodel  their 
stores,  close  in  their  windows  and  begin  displaying 
merchandise  with  the  sole  idea  of  selling  it — then, 
there,  that  day.  They  employ  expert  window  trim- 
mers, they  produce  show  cards  that  make  the  pass- 
mg  public  pause  for  a  second  look,  they  advertise 
their  name,  they  standardize  their  work,  they  keep 
cne  eye  on  the  chain  and  try  always  to  keep  just  one 
jump  ahead  of  it. 

How  the  Independent  Stores  May  Win. 

The  first  thing  for  the  independent  druggist  to  do 
in  competing  with  the  chain  is  to  dress  up,  to  come 
out  all  spick  and  span,  to  make  the  interior  of  his 
store  so  bright,  clean  and  attractive  that  no  chain  in 
the  country  can  show  one  more  so.  Cleanliness  is 
second  to  nothing  in  a  chain  store — absolute,  dust- 
proof,  dirt-shy,  flyless,  sparkling  cleanliness — and  to 
get  this  requires  continual,  systematic  work. 

A  white  tile  floor  thoroughly  soaped  and  scrubbed 
every  morning  brightens  up  the  interior  of  a  store 
wonderfully.  In  the  long  run  a  tile  floor  is  not  only 
the  best,  but  is  the  most  economical  fioor  to  have. 

The  first  hour  or  two  in  the  morning  is  general 
clean-up-time  in  the  chain  store.  Movable  displays  are 
pushed  to  one  side,  others  are  taken  down,  the  tops 
of  the  show-cases  are  cleared  off  and  gone  over  with 
a  damp  cloth,  after  which  they  are  carefully  polished 
with  a  dry  towel ;  the  cases  sparkle  with  cleanliness 


seven  days  in  the  week.  The  displays  are  then  dusted 
and  put  back  in  place  and  they  look  like  nezv  displays 
every  day.  No  wonder  the  store  is  attractive.  There 
lies  one  of  the  secrets  of  the  chain-store  display,  torn 
down,  cleaned  up  and  re-erected  every  morning  so  as 
to  look  new  at  all  times.  There  is  a  rule  that  no  one 
shall  sell  goods  from  a  display,  but  it  occurs  in  spite 
of  everything,  and  this  rebuilding  once  a  day  is  nec- 
essary to  keep  the  displays  in  proper  shape. 

A  Bas  the  Feather  Duster. 

A  word  regarding  the  feather  duster,  that  dust 
scattering  abomination  6f  a  day  gone  by.  It  is  abso- 
lutely prohibited  in  the  big  stores.  They  can  not  see 
any  virtue  in  raising  the  dust  and  allowing  it  to  settle 
back  on  the  goods  after  the  scatterer  has  gone  by. 
They  insist  on  the  dust  being  gathered  up  on  a  damp 
towel  and  carried  out.  It  takes  more  time,  of  course, 
but  anything  worth  while  takes  a  little  time  and  ef- 
fort. My  pet  abomination  around  a  drug  store  is  a 
feather  duster — what  is  yours? 

Selling  Power  of  a  Good  Display. 

There  can  be  no  doubt  as  to  the  selling  power  of  a 
good  display.  First  there  is  the  general  effect  on  the 
mind  of  the  prospective  buyer  entering  the  store — 
the  place  is  orderly  and  the  abundant  display  of  mer- 
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Be   Hung    Up 


A  Card  That  Helped  the  Run  on  Tooth  Brushes. 

chandise,  rightly  and  brightly  labeled  with  attractive 
cards,  is  an  unfailing  sign  of  welcome.  The  general  ef- 
fect is  good,  displays  create  a  desire  for  the  items 
shown,  and  desire  is  the  half  way  house  on  the  road 
to  possession. 

i\Iore  important  than  the  general  effect  of  the  dis- 
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plays  as  a  whole  is  the  actual  selling  power  of  each 
individual  display.  A  display  creates  desire;  gently 
but  insistently  reminds  the  customer  of  forgotten 
wants  and  says  everlastingly,  "I  am  right — you  need 
me — my  price  is  low — take  me  with  you." 
A  Run  on  Tooth  Brushes. 

I  have  spoken  elsewhere  of  the  selling  power  of  a 
certain  tooth  brush  display  in  a  chain  store  where 
639  brushes  were  sold  in  a  week,  at  the  regular  price 
and  without  the  assistance  of  any  sale  talk  on  the 
part  of  the  clerks.  The  little  card  here  shown  sold 
86  more  brushes  in  a  week  than  was  sold  the  week 
before  in  a  small  store  and  at  the  regular  price.  A 
gentle  reminder  of  such  a  common  want  frequently 
brings  money  to  you  that  would  otherwise  go  to  the 
other  fellow. 

A  good  display  is  a  salesman  who  is  always  on  the 
job — talking  merchandise  from  the  minute  the  store 
is  opened  in  the  morning  until  it  closes  at  night,  and 
in  addition  to  his  selling  power  he  also  adds  to  the 
appearance  of  the  store,  and  that  is  more  than  can  be 
said  of  some  regular  salesmen. 
Store  Signs. 

No  display  should  be  erected  without  a  suitable 
sign.  Five  by  seven  inches  is  large  enough  for  the 
average  display  and  enables  one  to  give  the  name  of 
the  article,  its  one  cardinal  virtue  and  the  price.  The 
quality  of  the  goods  and  the  seasonableness  of  the  dis- 
play will  do  the  rest. 

The  fixtures  used  In  the  interior  display  should  be 
inexpensive,  substantial,  neat,  fool  proof,  and  they 
must  show  the  merchandise  to  the  best  possible  ad- 
vantage. Glass  vases  and  shelves  are  fine  for  win- 
dow use,  but  the  fixtures  inside  must  be  more  dur- 
able, because  the  customer  must  handle  the  mer- 
chandise and  the  displays  must  be  moved  about  a 
good  deal. 

Some  Useful  Fixtures. 

A  bin,  as  shown  in  the  cut,  partitioned  off  into  a 
number  of  sections,  placed  along  the  front  of  the 


"Pick  Up"  Tray  for  Wrapping  Counter. 

wrapping  counter  is  particularly  adapted  for  the  dis- 
play of  small  pick  up  items  that  can  not  well  be  dis- 
played any  other  way. 

The  fixture  is  made  of  ^-inch  lumber;  oak  will  not 
only  give  better  service,  but  will  look  a  great  deal 
better  than  pine  or  white  wood.  A  groove  along  the 
top  of  the  back  piece  accommodates  cards  5  by  7 
inches  in  size.  This  fixture  is  adapted  for  the  dis- 
play of  items  like  eye  cups,  nail  brushes,  corn  paint, 
corn  files,  etc.  It  is  good  to  show  running  mates — 
tooth  powder  in  one  tray  and  tooth  brushes  in  an- 
other; corn  files  and  com  paint,  etc.  Displays  can 
and  should  be  consistent  salesmen,  and  their  selling 
ability  depends  entirely  on  the  attention  they  receive 
from  the  boss. 

The  fixture  next  shown  can  well  be  the  principal 
one.  It  looks  well,  is  durable,  inexpensive  and  partic- 
ularly suitable  for  the  display  of  talcum,  or  other 
toilet  articles  of  average  size.    If  one  buys  the  lum- 


ber cut  according  to  dimensions  given  and  puts  it  to- 
gether himself,  the  fixture  will  cost  about  50  cents, 
if  made  of  pine  and  stained ;  if  made  from  oak  it  will 
cost  more. 

Three  exact  half  circles  will  be  needed,  10  inches, 
15  inches  and  20  inches  in  diameter.  The  lo-inch 
half  circle  has  a  groove  J/S  inch  wide  and  4J4  inches 
long  running  from  the  exact  center  perpendicular  to 
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Utility  Display  Fixture. 

the  flat  edge  toward  the  outer  circumference.  The 
back  board  is  10  inches  wide  and  14^  inches  long. 
The  piece  laid  perpendicular  to  the  back  piece  and 
supporting  the  circles  is  shaped  like  a  map  of  Utah. 
It  is  13^4  inches  high  and  6>4  inches  wide  on  the 
lower  edge.  The  upper  edge  is  4j4  inches  wide  and 
the  rectangle  sawed  out  measures  7  inches  by  2^ 
inches.  The  fixture  is  made  from  yi  inch  lumber, 
and  if  constructed  of  white  pine  and  stained  is  inex- 
pensve  and  adds  materially  to  the  appearance  of  a 
store. 

It  is  sometimes  desirable  to  put  up  a  display  in  a 
hurry,  and  there  being  no  fixture  handy,  one  must  be 
txtemporized.  The  cut  shows  a  nice-appearing  fix- 
lure  that  can  be  made  of  pieces  of  a  packing  case  and 
need  cost  no  more  than  a  little  time  and  a  few  cents 
for  brown  cover  paper. 

The  bottom  piece  is  11  by  20  inches,  the  middle 
one  jyi  by  i^yi,  and  the  top  is  either  a  lo-inch  half 


Temporary  Fixture  Made  from  a  Packing  Case. 

circle  or  a  piece  5  by  10  inches,  with  the  outer  cor- 
ners sawed  oflf.  The  back  piece,  similar  in  use  to  the 
back  piece  in  the  utility  fixture,  is  7^  by  8  inches. 
The  lumber  is  J^  inch  thick.    The  support  for  the 
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middle  shelf  should  be  ^/i  inches  high,  and  for  the 
top  shelf  3  inches  high.  The  fixture  can  be  made  in 
a  few  minutes,  and  if  covered  with  a  good  quality  of 
brown  cover  paper  looks  well  in  any  store. 

Other  fixtures  are,  glass  circles,  dangerous  on  a 
show  case;  wood  circles,  more  durable  but  not  so 
nice-appearing  as  glass,  and  then  a  dozen  different 
fixtures  will  suggest  themselves;  and  a  little  drug 
store  carpentry  will  do  the  rest  and  save  many  dollars 
in  a  year. 

What  a  Display  Must  Be  and  Do. 

A  display  must  sell  merchandise ;  if  it  is  not  doing 
it  where  it  is,  move  it  to  some  other  part  of  the  store, 
and  if  it  still  continues  to  fail  in  its  object,  replace  it. 
A  good  display  of  running  mate  items  is  good,  and 
frequently  suggests  aclditional  wants  that  had  not 
been  thought  of  before.  Fountain  pens  should  not  be 
displayed  in  the  same  way  as  whisk  brooms.  A 
piece  of  fine  velvet  behind  a  dollar  clock  makes  it  look 
like  a  three  dollar  one,  and  a  helter  skelter  pile  of  five 
dollar  mesh  bags  looks  like  about  thirty  cents.  Dis- 
plays should  be  seasonable;  bath  caps  in  December 
sell  like  chest  protectors  in  August. 

A  well  made,  well  cared  for  display  brings  in  ac- 
tual hard  dollars ;  the  kind  that  roll  and  pay  the  rent. 
A  display  is  a  silent  salesman  who  is  talking  all  the 
time. 

A  Nation-Wide  Baby  Week. 

The  number  of  communtities  that  are  seriously  at- 
tacking the  problem  of  infant  mortality  should  be 
greatly  increased  in  1916  by  the  nation-wide  observ- 
ance of  March  4th  to  nth  as  Baby  Week.  Success- 
ful baby  weeks  have  been  carried  on  in  several  cities 
since  the  first  one  was  held  at  Chicago  in  April,  1914. 
But  never  until  now  has  there  been  a  nation-wide 
movement  for  a  baby  week  in  cities,  towns  and  vil- 
lages, in  every  State  in  the  Union.  In  every  case  the 
local  baby  week  campaigns  have  resulted  in  more  ac- 
tive and  enlightened  community  work  for  infant 
welfare  and  in  a  wider  understanding  by  mothers 
and  fathers  of  the  fundamental  principles  of  infant 
care. 

The  State  health  officers  of  forty-one  States  have  ex- 
pressed their  intention  of  co-operating  in  Baby  Week. 
Many  of  the  State  health  departments  already  have 
admirable  pamphlets  and  traveling  exhibits  for  use  in 
their  own  States,  and  circulars  of  information  con- 
cerning the  practical  details  of  a  baby  week  campaign 
may  be  secured  free  of  charge  from  the  Children's 
Bureau  of  the  United  States  Department  of  Labor  at 

Washington. 

■  »  ■ 

Advimtages  of  Writing  for  the  Press. 

In  a  letter  from  one  of  the  most  successful  dispens- 
ing pharmacists  of  this  State,  in  which  he  promises  to 
contribute  to  the  Circul.^r  an  article  on  a  certain  live 
subject  if  he  can  find  the  time,  the  writer  says: 

"If  you  find  the  material  worth  while  you  may  use 
it,  if  not,  the  writing  of  it  will  not  have  been  a  waste 
of  energy  on  my  part,  since  I  am  a  firm  believer  in 
the  use  of  paper,  pen  and  ink  as  a  means  of  crystal- 
lizing one's  own  views  on  a  subject." 

Or,  as  Elbert  Hubbard  used  to  express  it,  when  he 
was  not  very  sure  about  a  subject  he  explained  it  to 
someone  else,  and  by  the  time  he  was  through  he  un- 
derstood it  himself. 


Some  Opinions  on  Disinfection  Summarized. 

At  the  November  meeting  of  the  Chicago  branch 
of  the  American  Pharmaceutical  Association,  Sew- 
ard W.  Williams  read  a  paper  on  "Aerial  or  Gas- 
eous Disinfection,"  in  which  was  included  a  sum- 
mary of  the  answers  to  seven  questions  on  the  sub- 
ject of  disinfection  which  had  been  submitted  to 
State  health  officers.  The  questions  submitted  and 
a  summary  of  the  replies  received  follow : 

1.  After  what  dlseaaes  do  you  think  It  desirable  to  fumi- 
gate? 

Heplles  may  be  classlQed  as  follows:  Favorable  to  fumi- 
gation, 19;  partly  favorable,  3;  unfavorable,  5;  doubts 
fu)  3. 

2.  Do  you  regard  formaldehyde  as  the  most  satisfactory 
aerial  disinfectant?  It  not,  what,  in  your  opinion,  is  bet- 
ter? 

Summary  of  answers,  28  regard  formaldehyde  as  the 
best  gaseous  germicide,  2  qualify  their  approval. 

3.  Do  you  think  the  conclusions  reached  by  Mr.  Adams 
Id  the  Ladies'  Home  Journal  for  Marrh  (see  quotation  la 
enclosed  paper)  justified? 

This  was  the  quotation: 

I  am  assuming  In  what  follows,  only  two  points: 
That  you  are  an  adult,  and  a  ncn-consumptive  at 
present.  On  that  hypothesis:  1.  You  have  had  tu- 
berculosis. 2.  You  have  cured  yourself  of  it.  3. 
In  the  process  of  curing  yourself  you  have  so  for- 
tified your  body  against  It  that  you  are  safe 
against  "catching"  the  disease  from  any  other 
person.  4.  If  you  now  become  a  consumptive  it 
will  be  through  a  relapse  and  by  your  own  fault. 
Summary:  Favorable  to  Mr.  Adams'  views.  5;  partly  fa- 
vorable, 3;  unfavorable,  12;  doubtful,  5. 

4.  Even  if  this  new  theory  of  tuberculosis  were  gener- 
ally accepted,  would  it  not  point  to  the  necessity  of  fumi- 
gation after  pulmonary  phthisis  to  protect  children? 

As  nearly  as  replies  can  be  classified,  17  may  be  called 
affirmative,  5  negative,  and  8  doubtful. 

5.  Have  you,  in  your  experience,  thoroughly  satisfied 
yourself  as  to  whether  or  not  communicable  diseases  are- 
commonly  conveyed  by  objects  handled  by  the  patient? 
In  other  words,  what  role  do  fomites  play  In  carrying  In- 
fection? 

Summary:  Fifteen  regard  fomites  as  of  considerable  Im- 
portance in  conveying  Infection;  7  consider  them  of  sec- 
ondary importance,  but  not  to  be  neglected,  and  8  regard 
them  as  not  worth  considering. 

6.  How  is  It  that  some  sanitarians,  who  advise  burning, 
books  handled  by  a  person  having  a  contagious  disease,, 
regard  the  fomlte  theory,  as  applied  to  things  generally,, 
so  lightly  that  they  do  not  fumigate  the  room  and  its  con- 
tents? 

Nearly  all  seemed  to  agree  that  the  position  referred  to- 
is  inconsistent. 

7.  Is  not  the  viability  of  pathogenic  bacteria  so  influ- 
enced by  deficiency  of  light  and  fresh  air,  and  so  affected 
by  atmospheric  conditions  in  general,  as  to  make  it  un- 
wise to  rely  upon  disease  germs  shortly  succumbing  to 
conditions  practically  unattainable  without  fumigation? 

Twenty-four  favor  fumigation  in  addition  to  fresh  air 
and  sunshine;  three  emphasize  the  value  of  germicidal 
solutions;  three  regard  fumigation  as  of  practically  ao 
value,  and  four  are  doubtful. 


Deaths  from  grip  and  kindred  complaints  in  this 
city,  according  to  a  recent  report  of  the  board  of 
health,  run  from  300  to  400  a  week,  as  against  about 
half  that  number  for  the  corresponding  season  one, 
two,  and  three  years  ago. 

©ftentimes  people  who  "know"  say  that  it  is  impos- 
sible to  do  a  certain  thing,  so  don't  try;  when  along 
comes  some  blunderer  who  can't  think  analytically 
and  by  main  strength  and  awkwardness  goes  ahead 
and  does  it. 

An  ounce  of  loyalty  is  worth  a  pound  of  clever- 
ness.— Liquid  Bottler. 
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PAPERS   READ  AT    CONVENTIONS 

From  among  the  many  papers  read  by  pharmacists  and  others  at  meetings  of  their  associa- 
tions, the  more  valuable  and  interesting  are  selected  and  printed  here  in  monthly  installments. 

Teaching  Physiology  in  Schools  of  Pharmacy 


Bv  PaoF.  H.  H.  RusBY. 
American   Conference  of  Pharmaceutical   Faculties. 


I  have  ever  found  the  most  successful  way  of  approach- 
ing the  question  of  how  to  do  a  thing  to  be  by  first  In- 
quiring carefully  into  the  objects  for  which  it  is  to  be 
done.  Human  physiology  can  be  taught  and  studied  by 
methods  so  different  that  two  persons  respectively  follow- 
ing them  would  get  very  little  In  common;  yet  each  way 
would  fare  the  better  for  his  selection. 

I  assume  that  there  are  three  reasons  for  the  study  of 
this  subject  by  pharmacists. 

First,  because  it  contributes  to  the  general  scientific 
knowledge  and  training  of  a  class  of  persons  who  are  in  a 
position  to  derive  special  benefit  from  all  knowledge  and 
training  of  this  kind. 

Second,  because  this  knowledge  constitutes  the  basis  of 
the  study  of  hygiene,  and  Is  for  that  reason  so  valuable 
that  no  man  or  woman  in  a  favorable  position  for  obtain- 
ing it  can  afford  to  neglect  it. 

These  considerations  may  be  regarded  as  in  a  sense  ex- 
tra-professional, or  as  not  being  technically  related  to 
pharmacy  studies.  The  third,  however,  is  strictly  profes- 
sional, namely,  to  furnish  the  basis  for  the  study  of  the 
action  and  uses  of  drugs  and  the  nature  and  treatment  of 
poisoning. 

I  have  heard  teachers  In  pharmacy  schools  say  that 
physiology  is  not  necessary  in  the  curriculum,  and  I  have 
respect  for  their  opinion,  provided  that  they  will 
also  say  that  the  study  of  the  properties  and  uses 
of  medicines  and  that  of  toxicology  are  unnecessary,  and 
If  they  propose  to  delete  the  latter,  together  with  the  physi- 
ology. 

I  have  heard  others  say  that  physiology  Is  necessary  In 
the  pharmacy  curriculum,  but  only  a  very  little  of  it,  and 
for  these  opinions  I  have  no  respect  whatever,  because 
not  one  of  the  objects  above  enumerated  can  be  attained 
unless  a  considerable  number  of  topics  in  human  physi- 
ology are  studied,  and  studied  very  thoroughly  and  care- 
fully. A  man  may  learn  by  rule  that  an  alkali  should  be 
used  as  an  antidote  to  poisoning  by  an  acid,  and  he  can 
then  kill  every  patient  on  whom  he  attempts  the  treat> 
ment.  He  may  go  a  little  farther  and  learn  a  little  more 
about  this  treatment  and  still  kill  a  patient  after  having 
treated  various  others  successfully.  By  this  I  mean  to 
Imply  that  no  matter  how  much  a  student  learns  by  mem- 
ory about  the  rules  of  treatment  of  poisoning,  he  is  never 
qualified  to  practice  such  treatment  with  safety  until  he 
understands  all  the  important  effects  of  the  poison  on  all 
of  the  organs,  and  the  same  is  true  of  the  treatment  that 
he  Is  to  employ.  No  man  can  understand  the  use  of  a 
medicine  In  disease  unless  he  understands  the  healthy 
functions  which  are  disordered  by  the  disease,  and  which 
are  to  be  brought  back  into  their  normal  condition. 

The  above  reasoning  will  furnish  us  with  a  guide  to 
the  order  in  which  the  study  of  the  various  bodily  systems 
is  to  be  pursued.  If  we  are  to  study  the  functions  In  order 
to  understand  how  medicines  act  in  restoring  them.  It  Is 
essential  that  we  recognize  the  fact  that  nearly  all  of  their 
effects  are  produced  directly  or  Indirectly  through  the 
action  of  the  medicine  npon  the  nervous  system.  More 
imporunt  still,  it  Is  extremely  difficult  to  under- 
stand the  natural  function  of  almost  any  organ  without 
understanding  Its  Innervation. 

How.  for  example,  can  one  be  expected  to  know  how 
muacles  contract  unless  he  knows  the  general  principles  of 
motor-nerve  action?  How  can  he  understand  the  working 
of  any  imi>ortant  organ  until  he  does  understand  the  na- 
ture of  the  muscular  processes?  How  can  be  understand 
accretion  and  excretion  without  a  general  knowledge  ot 
nerve  processes,  and  it  he  does  not  underatand  the  former, 


how  is  it  possible  for  him  to  understand  the  functions  of 
the  skin,  the  kidneys,  the  liver  or  any  other  glandular 
organ? 

It  is  for  these  reasons  that  I  have  found  it  impossible  to 
construct  any  satisfactory  arrangement  of  topics  in  human 
physiology  for  pharmacists  that  does  not  begin  by  estab- 
lishing a  fair  general  knowledge  of  nerve  action — note  that 
I  say  a  general  knowledge. 

It  has  been  urged  against  this  method:  first,  that  it  Is 
not  customary;  second,  that  the  subject  of  neurology  Is 
most  diflJcult  and  that  we  should  begin  with  something 
more  simple. 

As  to  the  former  objection,  it  is  to  be  remembered  that 
the  relation  of  the  pharmacy  student  to  this  subject  is  en- 
tirely different  from  that  of  the  medical  student.  The 
latter  is  to  use  his  knowledge  for  purposes  of  diagnosis 
and  for  surgical  as  well  as  for  medical  treatment.  There- 
fore, his  knowledge  of  the  details  must  be  thorough  and 
intimate.  He  must  know  not  only  the  functions  of  the 
nerve  elements,  but  also  the  exact  location  of  the  parts 
and  all  their  inter-relations.  Thus  it  is  not  only  imprac- 
tical, but  actually  Impossible  for  him  to  take  up  the  study 
of  the  details  of  the  nervous  system  before  giving  atten- 
tion to  the  other  bodily  systems.  The  fact  is  that  he  must 
study  his  neurology  twice;  first,  following  immediately 
and  in  direct  connection  with  the  study  of  the  organs;  sec- 
ond, as  a  separate  and  partly  independent  department  ot 
anatomy  and  physiology. 

Another  general  principle  Involved  in  teaching  physi- 
ology to  pharmacists  is  based  on  the  fact  that  whereas  a 
physician  must  actually  examine  the  body  in  his  profes- 
sional work,  and  must,  therefore,  have  a  practical  knowl- 
edge of  and  acquaintance  with  it  as  an  object,  the  pharma- 
cist, being  under  no  professional  necessity  for  meeting  the 
patient,  has  need  only  of  a  subjective  knowledge  of  the 
same  subject.  The  case  comes  down  to  the  old  formula, 
"The  physician  must  know  his  physiology,  but  the  phar- 
macist need  only  know  something  about  it.''  The  former 
must  pursue  the  object  method,  relying  upon  complete 
demonstration;  the  latter  may  with  great  profit  study  by 
the  lecture  and  text-book  method,  getting  thereby  all  that 
it  is  essential  for  him  to  know. 

As  to  the  second  objection  which  I  have  quoted.  It  Is 
sound  when  applied  to  the  kind  of  study  just  referred  to 
as  occupying  the  medical  student,  but  so  far  from  apply- 
ing to  the  pharmacist's  studies,  I  should  say  that  there  is 
far  greater  difficulty  in  teaching  or  studying  the  circula- 
tion, respiration,  digestion,  6e<'relion  or  any  similar  sub- 
ject, without  first  taking  up  the  general  principles  of  neu- 
rology, than  there  is  in  the  study  of  the  latter  subject  taken 
by  Itself.  When  this  is  left  to  the  last,  as  in  medical  work, 
the  difficulties  of  the  pharmacy  student  become  several 
times  multiplied.  The  subject  being  necessarily  mechani- 
cal, disassociated  and  stripped  of  its  interesting  features 
of  inter-relation,  becomes  burdensome  and  odious.  Taught 
as  I  have  recommended,  on  the  other  hand,  It  Is  an  Inter- 
esting account  of  the  working  methods  of  the  body,  and  Is 
almost  Irreslstably  attractive,  even  to  a  dull  student.  I 
have  known  very  few  men  In  my  long  experience  who 
have  not  enjoyed  their  physiology  lectures  in  an  unusual 
degree. 

To  my  mind,  not  only  Is  It  quite  clear  that  this  Is  the 
natural  and  Intelligent  order  of  procedure,  but  I  should 
find  myself  seriously  handicapped  were  I  forced  to  teach 
by  any  other  method. 

The  same  principle  that  determines  the  conclusions  al- 
ready atat«d  applies  to  our  selection  of  the  matter  to  be 
preaented  In  teaching  any  ot  the  bodily  functions  and  th» 
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method  of  their  presentation.  Once  the  nature  of  an  organ 
and  Its  function  has  been  considered,  the  general  nature 
of  the  common  disorders  for  which  it  is  treated  should  be 
Indicated,  in  order  that  the  student  may  secure  an  Intelli- 
gent idea  of  the  remedies  employed  and  of  their  classifi- 
cation and  terminology.  Minuteness  of  detail  would  be 
entirely  out  of  place.  Oeneral  ideas  alone  are  required, 
but  it  is  a  serious  mistake  to  suppose  that  this  can  be  done 
by  any  haphazard,  fragmentary  memorizing  of  definitions 
or  superficial  glances  at  such  facts  and  principles  as  are 
really  important.  The  thought  should  be  kept  continually 
In  mind  that  we  are  preparing  the  student  to  understand 
his  materia  medica  and  toxicology. 

There  is  one  more  important  object,  although  It  is  a 
sort  of  a  side  issue  that  can  be  attained  by  a  proper  treat- 
ment of  the  physiology  topics,  namely,  the  illumination  of 
the  subject  of  organic  chemistry.  At  every  point  in  the 
teaching  of  physiology,  it  is  possible  for  the  teacher  either 


to  afford  an  explanation  by  chemical  references,  or  to  In- 
dicate the  importance  of  such  references,  and  thus  to  sat- 
urate the  mind  of  the  student  with  an  Idea  of  the  practi- 
cal relations  and  utility  of  that  subject. 

In  conclusion,  I  must  urge  upon  the  members  of  the 
conference  the  importance  of  studying  with  unprejudiced 
mind  the  manner  of  the  presentation  of  physiology  in  the 
Syllabus.  Some  have  thought  it  contains  too  little  of  this 
subject;  more  that  it  contains  too  much.  A  decision  of 
this  question  should  be  largely  determined  by  the  views  of 
those  who  have  given  their  careful  attention  to  It.  What 
is  here  particularly  commended  in  the  physiology  of  the 
Syllabus  is  not  the  amount  of  matter,  but  the  careful  and 
studious  manner  in  which  its  presentation  has  been 
adapted  to  the  needs  and  to  the  minds  of  the  average  phar- 
macy student.  If  it  be  admitted  that  any  such  need  exists 
I  do  not  see  how  it  could  be  much  better  met  than  It  la 
in  the  Pharmaceutical  Syllabus. 


Circulating  Library  as  a  Druggist's  Side  Line 


Br  Frankuw  M.  Apfle,  Phar.  D. 
American  Pharmaceutical  Association. 


Competition  has  become  so  great  in  the  drug  business 
that  druggists,  almost  without  exception,  are  on  the  look- 
out for  profitable  side-lines  wherewith  they  can  Increase 
their  incomes.  As  can  be  observed  on  every  side,  various 
forms  of  side-lines  (some  appropriate  and  others  Inappro- 
priate— In  fact,  some  a  disgrace  to  our  calling)  have  been 
decided  upon  and  given  a  trial  to  test  their  earning  value. 

In  presenting  for  your  consideration  the  circulating  li- 
brary as  a  desirable  slde-Une,  I  am  aware  of  the  fact  that 
I  am  not  settng  forth  an  untried  source  of  revenue,  tor 
many  of  you  may  have  one  In  service  In  your  places  of 
business. 

My  main  object  In  presenting  this  paper  Is  that  our  ex- 
perience with  a  circulating  library  may  offer  to  you  a  new 
thought  or  two  which  may  be  helpful  In  the  management 
of  the  one  you  have  Installed,  or  may  Install. 

The  first  decision  one  must  render  when  approaching 
this  subject  Is  the  legitimacy  of  such  a  side-line  In  a  drug 
store.  Customs  make  laws,  and  competition  oftentimes 
compels  those  upon  whom  rests  the  obligation  of  provid- 
ing the  necessities  of  life  for  the  household  to  search  out 
added  sources  of  revenue,  wherewith  to  augment  their  In- 
comes from  their  drug  business.  As  the  drug  business  Is 
properly  classified  as  a  branch  of  one  of  the  learned  pro- 
fessions, anything  that  Is  of  an  educational  nature,  uplift- 
ing mankind  and  adding  to  the  general  store  of  culture  of 
our  citizens,  can  be  classified  as  a  legitimate  side-line  to 
a  professional-commercial  enterprise.  If  we  compare  the 
circulating  library  with  some  other  slde-Unes  that  find 
their  way  into  the  shops,  designated  by  the  honored  title, 
pharmacy  or  drug  store,  It  becomes  apparent  at  the  out- 
set, that  It  Is  one  of  the  least  objectionable  auxiliary 
sources  of  revenue  that  a  druggist  can  adopt. 

The  second  question  that  must  be  decided  is  whether  it 
Is  wisest  to  provide  one's  own  library,  or  to  serve  as  the 
agent  of  a  trustworthy  concern  that  will  co-operate  hon- 
estly and  heartily  with  you.  After  very  careful  considera- 
tion of  this  phase  of  the  subject,  we  came  to  the  conclusion 
that  our  Interests  would  be  served  best  by  accepting  the 
agency  of  a  reliable,  responsible  concern  that  maintains 
headquarters  In  our  city. 

It  may  appear  very  strange  to  you  that  we  chose  the 
agency  of  a  concern  over  which  we  had  no  control  in  pref- 
erence to  being  master  of  the  situation  absolutely;  but 
we  found  that  with  the  agency  we  could,  with  diplomacy, 
more  effectively  control  our  customers  as  to  rules,  regula- 
tions, rates,  excuses  for  inability  to  Immediately  supply  a 
desired  book,  collection  of  rentals  and  charges  for  lost  or 
destroyed  books;  and  stood  less  liability  of  giving  offense 
to  our  patrons,  with  the  resultant  loss  of  trade  In  other 
departments,  Including  our  legitimate  and  chief  line  of 
work,  drug  and  chemical  sales,  prescription  compounding 
and  dispensing.  We  installed  our  circulating  library  with 
a  determination  to  give  the  owners  thereof  a  square  deal 
and  demand  similar  treatment  in  return.    I  am  very  happy 


to  report  that  our  relations  with  the  owners,  through  their 
managers,  has  been  uniformly,  mutually  satisfactory. 

When  we  had  demonstrated  that  we  were  truly  co-oper- 
ating with  the  other  party  to  the  contract,  for  mutual 
pecuniary  gain,  we  received  from  them  the  greatest  possi- 
ble degree  of  satisfactory  service  to  ourselves  and  to  our 
patrons.  Being  wide-awake  business  men  they  fully  real- 
ized their  opportunity,  and  endeavored  to  derive  the  rich- 
est possible  harvest  from  the  field  that  we  provided  for 
their  commercial  venture. 

The  book  case  was  given  a  prominent  position  In  the 
salesroom,  so  located  that  young  children  could  not  reach 
the  volumes.  (Incidentally,  I  will  state  that  it  was  dem- 
onstrated that  it  is  poor  business  policy  to  provide  Juvenile 
books  for  young  readers,  for  several  reasons  which  need 
not  be  mentioned  here.)  , 

The  title  of  each  and  every  book  was  recorded  when  re- 
ceived In  a  ledger  arranged  alphabetically,  in  front  of 
which  title  the  date  of  its  receipt  was  noted.  When  it  was 
returned  to  the  messenger,  who  brought  the  weekly  sup- 
ply of  new  books,  the  date  of  its  removal  from  our  library 
was  inscribed,  thus  giving  us  a  complete  record  of  Its  ar- 
rival and  its  removal. 

A  list  was  kept  of  the  number  of  books  received,  also 
one  of  those  returned  each  week,  giving  us  at  all  times  a 
summary  of  the  number  of  books  we  were  charged  with 
by  the  owners  thereof,  from  which  we  could  readily  check 
up  the  stock  on  hand,  as  we  kept  a  detailed  record  of  all 
volumes  leaving  our  store. 

Another  record  was  made  of  the  total  earnings  of  the 
library;  also  of  our  income  from  the  same  (we  received 
25  per  cent,  of  all  moneys  collected)  whereby  we  could 
readily  observe  the  progress  being  made  with  It,  from  a 
financial  standpoint.  As  we  were  not  held  responsible  for 
books  that  were  lost,  of  whose  lessee  we  had  a  record, 
the  commissions  received  were  net  income.  We  were 
never  asked  to  pay  for  any  books  that  we  could  thus  ac- 
count for,  and  no  others  disappeared. 

A  list  of  books  desired  by  readers  was  kept  on  a  loose 
sheet  of  paper,  the  titles  of  which  were  sent  to  headquar- 
ters once  a  week,  several  days  prior  to  the  day  when  the 
messenger  called  for  delivery  of  new  books  and  removal 
of  undesirable  ones.  As  several  of  the  daily  papers  con- 
tain weekly  reviews  of  the  new  books  of  fiction,  we  were 
able  to  keep  posted  as  to  titles  and  obtain  Information  re- 
garding them.  Catalogues  of  recently  printed  fiction,  pro- 
curable at  first  class  book  stores  were  also  helpful  to  that 
end. 

Several  days  prior  to  the  day  for  exchange  of  volumes, 
we  sent  out  courteous  notes  to  those  patrons  against  whom 
were  charged  any  of  the  works  of  fiction,  requesting 
prompt  return  of  the  same  If  they  had  finished  reading 
them.  This  frequently  brought  forth  expressions  of 
thanks,  together  with  the  books,  as  they  had  laid  them 
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aside  carelessly,  and  having  neglected  to  return  them,  the 
charges  thereon  were  accumulating. 

A  list  of  those  patrons  who  had  proven  themselves  un- 
worthy to  be  entrusted  with  the  custody  of  a  book  was 
kept  on  hand  for  ready  reference  and  their  requests  for 
books  were  treated  accordingly,  oftentimes  with  beneficial 
results. 

As  some  works  of  fiction  are  not  of  the  class  of  reading 
matter  that  one  would  care  to  have  found  In  his  (or  her) 
possession,  it  is  wisest  to  prevent  their  finding  a  resting 
place  upon  the  shelves.  Care  must  be  exercised  that  young 
maidens  are  protected  from  the  baneful  infiuence  of  read- 
ing matter  of  a  suggestive  character. 

The  high  standing  of  the  prescription  and  drug  depart- 
ment should  be  reflected  in  the  library,  for  then  it  will  be 


a  credit  to  your  name  and  an  aid  to  your  place  of  business. 
I  can  recall  a  number  of  desirable,  Intelligent,  profitable 
customers  we  gained  through  our  library;  hence  it  can 
readily  be  seen  that  its  benefits  extend  beyond  its  own 
field  of  usefulness. 

Care  must  be  exercised  that  the  books  do  not  become 
the  innocent  carriers  of  malignant  disease  germs.  Where 
no  eflBcient  board  of  health  is  provided  to  safeguard  the 
public  health,  extraordinary  caution  must  be  used  to  see 
that  no  epidemic  can  be  traced  to  your  library. 

If  you  take  proper  interest  in  a  circulating  library,  treat 
it  as  a  commercial  enterprise,  use  the  censor's  blue  pencil 
judiciously  and  play  fair  with  all  concerned  I  feel  certain 
that  you  will  find  this  a  satisfactory  side-line  and  one  that 
will  add  materially  to  your  income. 


Doctoring  a  Retail  Business   That  Is  Ailing 

At  a  joint  meeting  of  the  Baltimore  branch  of  the  American  Pharmaceutical  Association  and  the  Balti- 
more Retail  Druggists'  Association,  two  papers  were  read  by  outside  men.  One  of  these  men,  Mr.  Lyons, 
is  assistant  advertising  manager  of  the  Baltimore  News,  and  the  other,  Mr.  Burnett,  is  commercial 
manager  of  the  Baltimore  Consolidated  Oas,  Electric-Light  and  Power  Company.  Their  views  of  certain 
phases  of  the  drug  business  have  the  advantage  of  being  those  of  men  who  are  biased  neither  by  train- 
ing in  the  drug  store  nor  by  interest  in  the  affairs  of  a  drug  business  conducted  in  competition  with 
their  hearers.  A  short  abstract  of  these  papers  ap  pears  in  the  Circular's  account  of  the  joint  meeting 
published  last  month,  page  41,  and  copious  excerpts  from  them  are  presented  herewith. 

First  Paper— ADVERTISING  THE  RETAIL  DRUG  BUSINESS— by  J.  Thomas  Lyons. 


If  I  were  a  neighborhood  druggist  I  would  do  intensive 
advertising  in  my  own  neighborhood. 

I  think  it  might  be  good  business  for  a  druggist  to  buy 
an  invalid's  chair  to  be  lent  to  convalescent  customers  and 
charged  up  to  advertising.  The  good  will  of  a  family  could 
oe  obtained  through  this  method  at  a  very  low  cost. 

I  would  promote  children's  contests,  outlined  pictures 
to  be  filled  In  with  ordinary  school  crayons,  the  best  and 
neatest  design  to  receive  a  box  of  candy  each  week  or 
every  month,  and  I  would  get  the  candy  manufacturer  to 
donate  the  candy,  because  In  return  for  it,  I  would  give 
him  an  advertisemnt  in  my  window. 

Gaining  the  Children's  Trade. 

This  would  not  only  bring  the  children  into  the  store, 
In  most  cases  accompanied  by  one  of  their  parents,  but  it 
would  give  you  an  opportunity  to  obtain  a  splendid  list  of 
names  and  addresses  of  children  which  could  be  used  to 
advantage  every  month. 

I  would  concentrate  on  the  doctors.  I  would  try  to  find 
out  when  a  doctor  had  a  birthday,  and  every  year  I  would 
send  him  a  birthday  card  or  any  little  thing  to  get  his 
good  will. 

I  have  seen  many  a  druggist  who  could  have  spent  10 
cents  with  a  boot  black  and  charged  it  up  to  profitable  ad- 
vertising. I  have  seen  many  a  druggist  who  could  have 
spent  50  cents  with  the  manicurist  or  25  cents  with  a  bar- 
ber and  charged  it  up  to  good  advertising. 

Selling  Stamps  as  Advertising. 
Sometimes  I  wonder  if  it  is  because  the  druggist,  as  a 
rule,  is  better  educated  than  men  In  other  retail  lines  that 
he  apparently  is  not  the  same  efficient  business  man.  The 
average  neighborhood  druggist  will  tell  you  that  he  Is 
over-worked,  that  the  public  Imposes  on  him,  that  they 
come  in  to  buy  stamps  and  postal  cards,  and  yet  a  retailer 
In  any  other  line  will  tell  you  that  all  he  wants  is  to  get 
the  people  into  his  store,  and  he  will  take  a  chance  on  sell- 
ing them,  and  in  most  cases  he  does. 

Competition  and  Cutting. 
Have  you  ever  considered  that  when  you  open  a  new 
store  you  do  not  create  any  new  business?    As  a  rule,  you 
depend  on  your  success  to  switch  business  from  a  competi- 
tor to  you. 


Within  the  last  ten  years  prescription  business  in  the 
United  States  has  fallen  off  about  40  per  cent,  due  to  a 
number  o'f  things.  Here  in  Greater  Baltimore  we  have  480 
drug  stores,  serving  about  750,000  people,  which,  at  a  most 
conservative  estimate,  allows  one  drug  store  for  every  400 
families  in  the  city  of  Baltimore  and  suburbs. 

Competition  has  been  very  keen  here,  with  the  result 
that  everybody  has  been  cutting  prices  all  over  the  town, 
the  greatest  cutting  work  being  done  in  the  shopping  dis- 
trict. Cutting  prices  is  all  right  when  you  are  the  only 
cutter,  but  when  everybody  cuts  no  one  has  any  advan- 
tage, and  the  disadvantage  is  that  most  everyone  does 
business  at  a  loss.  Cutting  prices  in  the  drug  line  does 
not  increase  consumption. 

Beware  of  the  Substituter. 

If  I  were  a  druggist  I  wouldn't  have  anything  to  do  with 
a  manufacturer  who  puts  in  his  advertising,  "beware  of 
substitutes."  The  manufacturer  who  tells  the  public  that 
the  druggist  substitutes  and  then  expects  to  get  the  co-op- 
eration of  the  druggist  is  certainly  as  foolish  as  the  drug- 
gist who  gives  it  to  him.  The  druggist  is  not  necessarily 
an  order  taker.  He  is  a  business  man.  He  has  as  much 
right  to  sell  the  public  the  thing  he  wishes  to  sell  the 
public  as  the  manufacturer  has  to  sell  the  various  retail- 
ers his  own  special  lines,  and  if  I  were  a  retailer  I  would 
pay  especial  attention  to  those  manufacturers  who  were 
advertising  me  as  a  substituter. 

In  fact,  with  me  success  is  not  psychology  or  sociology 
so  much  as  a  knowledge  of  salesmanship,  and  being  con- 
vinced of  the  fact  that  I  am  responsible  for  my  own  con- 
dition. Once  I  get  the  confidence  of  my  trade,  I  can  do 
anything  I  want  with  them  until  I  abuse  that  confidence, 
and  I  will  do  everything  possible  at  all  times  to  merit 
their  confidence. 

The  druggist  is  an  educated  man,  as  I  have  said  before, 
and  the  future  outcome  of  his  store  and  of  his  city  de- 
pends on  him  individually  and  depends  on  him  collectively. 
If  you  men  will  get  together  here  in  Baltimore  and  do 
what  you  can  to  bring  about  a  better  condition  in  the  drug 
business  generally,  you  will  all  profit,  and  in  the  years 
which  are  to  come  it  will  be  Indeed  pleasant  to  realize 
that  you  built  on  the  granite  of  character  instead  of  the 
quicksands  of  a  clever  selfishness. 


Second  Paper— HELPFUL,  WHOLESOME  CO-OPERATION— by  Douglas  Burnett. 


I  have  talked  with  several  young  druggists  just  enter- 
ing the  business,  and  in  response  to  my  question  aa  to 
their  plan  for  building  up  a  business,  have  been  surprised 
to  note  the  general  dependence  on  price  cutting  for  this 
purpose.    I  have  talked  with  those  who,  I  believe,  are  In 


a  position  to  know  the  facts,  and  am  Informed  that  the 
drug  business  Is  not  to-day  as  profitable  as  it  was  a  few 
years  ago.  I  have  heard  on  the  street  comments  with  re- 
gard to  price  cutting  on  the  part  of  the  down-town  drug- 
glsta,  and  the  opinion  seems  to  be  that  there  baa  bean  a 
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prke-euttlng  war,  and  that  It  has  progressed  so  tar  as  to 
have  reached  disastrous  proportions. 

A  Layman's  View  of  Druggists'  Cut  Prices. 

For  example,  I  have  been  told  that  wltchhazel,  which, 
according  to  the  United  States  Pharmacopoeia,  means  15 
per  cent,  alcohol,  sells  regularly  at  23  cents  a  pint;  one 
druggist  In  this  room  is  selling  it  at  25  cents;  the  recog- 
nized special  price  has  been  15  cents.  Wltchhazel,  so- 
called,  has  been  sold  in  Baltimore  recently  as  low  as  7 
cents  a  pint,  but  not  labeled  with  the  quality.  This  condi- 
tion seems  to  have  progressed  so  far  that  druggists  have 
to  advertise  "None  sold  to  dealers."  This  is  evidently  a 
case  of  druggists  living  oft  of  each  other.  Instead  of  off 
the  buying  public.  This  degrades  the  price,  degrades  the 
standard,  and  undermines  confidence.  The  whole  practice 
of  medicine  is  based  on  confidence.  Half  of  the  relief  of 
the  patient  is  confidence.  Would  It  not  be  better  to  exert 
one's  efforts  In  support  of  the  service  rendered  by  the  drug 
store?  Would  it  not  be  better  if  advertisements  exploited 
quality  and  service?  Would  it  not  be  better  to  add  a  bit 
to  the  price  figure,  if  anything,  than  to  make  a  cut?  Is  It 
not  possible  to  maintain  the  price  on  staple  articles,  and 
to  advertise  special  sales  on  self-made  preparations.  Can 
•we  not  be  round-figure  men? 

Mr.  Aldred  once  told  a  story  of  a  man  In  the  shoe  busi- 
ness In  New  England,  who  had  occasion  to  go  to  London 
and  open  a  shoe  store.  He  had  determined  upon  his  sell- 
ing price  of  shoes  at  so  many  shillings,  but  found  that  the 
English  people  were  accustomed  to  deal  always  in  shill- 
ings and  pence.  His  American  spirit  tempted  him  to  make 
his  price  at,  say,  twenty  shillings  and  no  pence,  always 
stating  the  "no  pence."  On  second  thought  he  felt  he 
might  just  as  well  make  It  six  pence,  and  the  result  was 
that  all  of  his  prices  were  so  many  shillings  and  six  pence. 
When  he  had  been  In  business  a  certain  length  of  time, 
he  found  that  the  six  pence  which  had  been  casually 
added  as  a  store  policy  was  the  one  thing  that  created 
just  the  difference  between  profit  and  loss. 

Education  and  Helpfulness. 
Of  vital  Importance  to  the  success  of  any  business  en- 
terprise, no  matter  how  small  or  how  large.  Is  the  ques- 
tion of  education  along  our  specific  business  lines,  and 
then  of  mutual  helpfulness.  1  think  that  these  two  sub- 
jects properly  worked  together  will  prove  effectual  reme- 
dies for  many  business  troubles.  For  instance,  the  indus- 
trial survey  was  undertaken  for  the  express  purpose  of 
educating  its  promoters  in  matters  concerning  Baltimore 
before  any  plan  of  action  could  be  undertaken.  The  same 
is  true  of  our  business — if  we  do  not  know  it  well  enough, 
■wo  should  take  steps  to  acquaint  ourselves  with  all  Its  de- 
tails. Then  and  then  only  will  we  be  in  a  position  to 
know  just  how  the  business  is  getting  on,  and  what  it 
needs  from  time  to  time  to  stimulate  it.  We  must  see  that 
we  educate  ourselves  in  the  best  methods  of  promoting 
business,  and  we  must  see  that  the  young  men  of  our  In- 
dustry are  educated  to  fulfill  their  duties,  to  have  a  spirit 
of  loyalty  and  of  lofty  ideals.  It  is  quite  possible  for  this 
association,  through  an  educational  committee,  to  make  it 
a  practice  in  the  drug  business  to  offer  opportunities  to 
the  young  men  for  self-education  In  the  existing  institu- 
tions here.  In  the  Gas  and  Electric  Company  we  have  in 
this  -way  helped  five  hundred  young  men  this  year,  by  ad- 
vancing the  price  of  the  tuition  and  letting  them  repay  to 
us  in  monthly  installments.  These  men  are  studying  at 
our  local  institutions,  and  97  per  cent.,  all  but  twelve, 
are  under  personal  instruction.  We  tell  our  men  that  they 
*re  the  company,  and  that  the  public  judges  the  company 
entirely  through  their  acts,  and  we  make  the  men  feel 
that  we  want  mutual  helpfulness  to  pervade  our  entire  or- 
ganization. 

This  educational  effort  Is  of  direct  benefit  to  the  Indus- 
try In  many  ways,  but  in  no  one  way  more  particularly 
than  in  Identifying  the  men  permanently  with  the  employ- 
ers for  whom  they  are  now  working.  How  much  better 
is  It  to  have  our  help  satisfied  and  contented  in  their  work 
than  to  have  them  discontented  and  continually  leaving 
our  employ,  opening  up  competitive  stores,  price  cutting 
»nd  demoralizing  the  business. 

There   are   men   here   to-night  who  have   as   partners 

young  men  who  were  formerly  their  clerks. 

How  About  Store  Accounting? 

But,  it  Is  not  only  a  question  of  educating  the  young 

men — It  is  one  of  self-education.    I  venture  to  say  that  In 

this  association  there  are  comparatively  few  men  who 


have  finished  their  education  on  the  sirt>|«!t  of  necessary 
store  accounting.  For  instance,  how  many  druggists  make 
it  a  practice  to  analyze  the  accounts  at  sufficient  and  reg- 
ular Intervals  to  enable  us  to  know  that  all  of  our  legiti- 
mate expenses  are  t>eing  met  out  of  the  business.  Including 
the  value  of  the  time  that  we,  as  owners  of  our  stores,  are 
putting  in  the  business,  including  the  Interest  charges  on 
the  capital  that  we  have  Invested;  that  we  have  in  the 
selling  price  a  sufficient  allowance  for  overhead  charges; 
that  such  and  such  a  figure  is  or  Is  not  a  proper  allowance 
for  overhead,  and  that  we  are  obtaining  a  surplus  of  so 
many  per  cent.?  Do  we  make  it  a  practice  to  mark  our 
goods  accordingly,  with  a  sufficient  margin  to  accomplish 
these  things?  You  may  say.  Why  the  surplus?  And  the 
answer  is.  For  the  purpose  of  these  improvements  that 
have  been  talked  about.  How  can  a  store  continue  to 
grow  and  be  successful  In  Its  business  unless  it  has  means 
of  financing  the  improvements,  such  as  the  white  paint 
that  Mr.  Lyons  has  spoken  of;  the  improved  show-win- 
dow displays,  the  lighting  of  the  store  and  windows  that 
are  such  helpful  aids  to  business,  and  the  erection  of  such 
show  windows  as  Mr.  Lyons  has  suggested. 

There  Is  room  for  many  conservative  efforts  in  every  re- 
tail business.  I  would  say  to  the  druggists'  association 
of  Baltimore  that,  no  matter  how  many  or  how  few  com- 
mittees you  may  have,  or  how  active  or  how  dormant  they 
may  be,  you  have  room  for  more  educational  effort  to  de- 
velop the  spirit  of  mutual  helpfulness.  You  have  room 
for  more  work  on  the  part  of  a  co-operative  committee.  1 
would  conceive  the  work  of  the  co-operative  committee  to 
be,  to  supervise  and  suggest  the  operations  of  stores  that 
need  help  In  manifest  lines,  as,  for  instance.  In  the  way 
of  Improvement  in  the  show  windows,  lighting,  etc.;  to 
work  with  the  Advertising  Club  of  Baltimore  and  the  Mer- 
chants' and  Manufacturers'  Association,  and  other  trade 
organizations  in  studying  the  needs  of  the  business;  to 
act  as  counsellor  and  guide  to  those  who  are  disposed  to 
wrong  practices,  such  as  price-cutting,  and  to  act  in  con- 
junction with  the  Credit  Men's  Association  to  Improve  the 
character  of  business  risks  In  the  trade. 

Work  for  a  Committee  of  Business  Doctors. 

I  wish  I  had  time  to  read  you  an  article  that  appeared 
In  the  New  York  Times  of  December  5th.  The  Wholesale 
Men's  Furnishing  Association  found  that  too  many  men 
were  falling  to  discount  their  bills,  and  that  there  were 
too  many  receiverships  and  cases  of  retail  businesses  be- 
ing conducted  unprofltably.  They  formed  an  advisory  and 
adjustment  committee,  meeting  every  Tuesday,  and  made 
arrangements  for  all  cases  of  slow-pay  accounts  to  be  re- 
ported by  the  retail  merchants,  and  they  have  found  many 
cases  in  which  helpful  suggestions  have  resulted  In  put- 
ting the  business  on  a  paying  basis,  so  that  the  merchants 
could  discount  their  bills  and  obtain  loans  from  the  banks, 
where  otherwise  that  would  be  impossible.  I  am  quite 
sure  that  a  committee  of  "business  doctors"  for  the  drug 
business  who  would  seriously  consider  this  situation  and 
tion  and  that  prizes  be  offered  for  suggestions  of  the  best 
ness. 

I  suggst  that  your  association  offer  prizes  for  the  best 
suggestions  for  show-window  displays,  these  prizes  being 
open  to  all  the  employees  of  the  Retail  Druggists'  Associa- 
tion and  that  prizes  be  offered  for  suggestions  of  best 
method  of  promoting  the  business. 

1  am  quite  sure  that  if  your  association  will  go  about 
these  matters  constructively  and  seriously  with  the  object 
of  promoting  a  better  community  spirit  and  a  greater  ac- 
tive co-operation  on  the  part  of  the  members  of  the  asso- 
ciation, they  will  not  regret  the  time  and  trouble  spent  In 
the  work. 


Theatrical  Fireproofing  Liquid. 

One  of  the  various  formulas  for  a  liquid  to  be  used 
in  fireproofing  curtains  and  scenery  used  on  the  stage 
is  as  follows: 

Ainmonium  phosphate   20  pounds. 

Ammonium  sulphate 40  pounds. 

Ammonium  chloride  10  pounds. 

White  glue  i  pound. 

Water 50  gallons. 

Care  must  be  exercised  in  the  application  of  this 
solution  so  as  not  to  aflfect  colors  on  painted  scenery. 
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THE  QUEER  PAGE 

On  this  page  we  shall  each  month  present  to  our  readers  some  of  the  queer  orders,  illegible  pre- 
scriptions, puzzles,  problems  and  other  laugh-producing  material  sent  in  by  brother  druggists. 


Some  Queer  Ones  from  Ohio. 

"Prophesier"  was  asked  for  by  a  young  woman 
>customer  of  B.  F.  Sproat,  Ohio.  She  received  "per- 
oxide* and  went  her  way  rejoicing.  Some  other 
queer  ones  are  reported  by  this  Ohio  druggist.  He 
says : 

We  once  had  a  call  for  "manure  paint."  What  was 
really  wanted  was  maroon  paint.  One  man  asked  for 
"applejack,"  but  he  was  after  japalac.  Another 
requested  "apostrophies"  when  he  wanted  supposi- 
tories. A  woman  called  for  "Rose's  palm-leaf  toilet 
water";  that  was  easy,  as  she  was  after  Palmer's 
lose-leaf  toilet  water. 

Only  recently  a  boy  from  a  nearby  barber  shop 
wanted  a  box  of  "bald  Emma";  he  got  bon-ami. 
"Sules-cap"  wasn't  very  hard,  as  we  had  only  to  trans- 
pose syllables  to  make  "capsules."  A  boatman,  Isaac 
somebody,  we  thought  a  pretty  smart  man,  as  he  used 
only  two  letters  in  signing  his  front  name :  some  col- 
lege graduates  couldn't  do  that.  He  spelled  it  "Icic." 
A  neighboring  druggist  told  me  that  he  once  had  a 
new  boy  who  had  just  received  a  written  order  for 
"paregoric,  tincture  of  arnica,  5  cents  of  each,"  and 
the  boy  came  to  him  and  whispered :  "I  know  where 
the  paregoric  is  and  the  tincture  of  arnica,  but  where 
do  we  keep  the  each?" 

Another  nearby  druggist  had  an  unusual  experi- 
ence a  year  or  so  ago  when  a  stranger  came  in  and 
asked  permission  to  marry  a  couple  who  were  waiting 
on  the  outside.  In  a  few  minutes  the  wedding  actu- 
ally took  place  in  the  store.  The  drug  store  nowa- 
days is  surely  a  public  convenience. 

Physiciams  and  Public  Are  Not  Alone. 

A  druggist  who  complains  about  the  indistinct 
writing  of  physicians — that  is,  we  suppose  he  does: 
all  of  them  do — sends  us  a  copy  of  a  formula  for  a 
mixture  in  which  there  is  precipitation.  There  is  alco- 
hol in  the  mixture,  and  upon  the  quantity  of  that 
ingredient  depends  the  matter  of  the  precipitation  or 
the  absence  of  it.  In  asking  for  our  help  he  writes 
the  quantity  of  alcohol  as  here  shown : 


CLXt>t^V-*Jk 


V^ 


We  assume  that — but  why  have  to  assume?  What 
do  our  readers  think?  Is  the  quantity  5  drams?  If 
so,  why  the  dots?  Or  is  the  mark  a  representation 
of  two  i's  which  became  so  influenced  by  the  liquid 
that  they  got  their  feet  all  tangled  together? 

P.  S.  Nobody  can  "come  back  at"  us  by  pointing 
out  the  way  we  write,  that  is  to  say,  nobody  but  the 
compositor  and  proof  reader,  and  what  they  have  to 
say  they  say  by  word  of  mouth  and  not  in  a  letter  of- 
fered for  publication.  Oh,  the  editors  have  their  ad- 
vantages, all  right,  and  maybe  there  are  some  who 
do  not  avail  themselves  of  them— not  that  we  have 
any  intention  of  telling  tales  out  of  school. 


Queer  Orders. 

The  answers  to  the  queer  ones  appearing  in  the 
December  number  of  the  Circular,  page  794,  fol- 
low :  The  one  submitted  by  U.  G.  Ruff,  Jr.,  called 
for  lycopodium,  myrrh,  incense  and  dragon's  blood, 
and  the  one  submitted  by  B.  I.  Rabiner  called  for  dia- 
chylon plaster.  Needless  to  say,  nobody  guessed  the 
latter,  and  it  was  only  because  Mr.  Rabiner  ques- 
tioned the  customer  who  presented  the  order  and 
saw  that  he  had  a  boil,  that  he  was  able  to  figure 
out  and  supply  what  was  really  wanted. 

The  first  order  was  solved  correctly  by  H.  M.  Stu- 
art, South  Carolina ;  P.  C.  Cantner,  Pennsylvania ;  M. 
A.  Laracy,  New  Jersey;  L.  W.  Lowrie,  Florida,  and 
G.  G.  King,  New  York. 

The  fellow  who  presented  the  first  of  our  new  ones 
to  Demers  Brothers,  Maine,  is  in  such  dire  need  of 
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assistance  that  we  thought  it  best  to  call  to  the  boys 
for  aid  immediately. 

L.  W.  Lowrie,  Florida,  submits  the  second  one, 

which  ought  to  keep  the  solvers  guessing  for  a  while. 

The  third  one  was  handed  to  a  dispenser  of  the 

Dutt  Drug  Company,  Ohio,  and  the  customer  re- 


ceived  just  what  was  wanted,  but  the  article  wanted 
was  not  found  in  the  cigar  case. 

G.  E.  Matthews,  North  Carolina,  submits  the  last 
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one,  and  it  looks  easy— so  easy  that  we  expect  a  large 
number  of  correct  solutions. 
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New  Year  Wishes  of  the  Unhackneyed  Sort 

E.  D.  Bradshaw  deserves  the  thanks  of  the  reading 
public.  He  has  sent  out  a  New  Year  greeting  to  his 
friends  in  the  trade  which  has  a  ring  of  sincerity,  a 
freedom  from  mush  and  mawkishness,  and  a  little 
touch  of  humor;  not  enough  of  the  latter,  however,  to 
spoil  it  by  diverting  attention  from  the  main  subject. 

Mr.  Bradshaw  is  a  business  man  and  sends  his 
New  Year  greeting  to  business  friends  and  custom- 
ers on  business  stationery ;  but  this  being  the  pure- 
reading  portion  of  the  Circular,  the  matter  is  treated 
in  a  personal  way  rather  than  as  an  advertisement. 
The  text  of  the  greeting  follows : 

We  send  these  words  to  you  In  part  payment  of  what 
we  owe  you,  (or  it  is  not  only  money  that  makes  the 
real  debit  and  credit  of  human  beings.  There  are  such 
things  as  cheer,  contentment,  hope,  gratitude,  energy  and 
all  the  joy  class,  on  the  one  hand,  and  fear,  discourage- 
ment, worry,  anger  and  such  like  on  the  other. 

These  have  a  deal  more  to  do  with  our  happiness  or 
misery  than  money;  In  fact,  the  only  use  we  have  for 
money  is  to  obtain  by  it,  directly  or  indirectly,  these  "spir- 
itual goods"  and  to  get  rid  of  the  "spiritual  depressants.'' 

Prom  you  we  have  got  some  money  the  past  year,  for 
which  we  tried  to  give  you  value  received,  but  from  you 
we  also  received  certain  pleasures — the  feeling  of  co-op- 
eration, the  gratifying  sense  of  doing  business  with  hon- 
est folks,  the  joy  of  reciprocal  service,  and,  in  fine,  that 
peculiar  sensation  of  well-being  and  fortunate  adjustment 
that  is  the  best  reward  of  business  people.  For  that  we 
can  never  pay  you,  but  at  least  we  can  and  do  hereby  ac- 
knowledge the  debt;  accept,  therefore,  our  good  wishes 
and  credit  our  account  with  them. 

May  your  affairs  prosper  this  year  as  never  before!  May 
you  earn  more  money  than  you  expect,  and  collect  all  you 
earn!  May  your  old  customers  stick  to  you  and  new  ones 
come  aplenty!  May  all  you  do  be  appreciated;  also  the 
things  you  retrain  from  doing. 

If  you  have  a  wife,  may  you  be  worthy  of  her  love,  and 
If  you  have  children,  may  you  be  at  least,  half  as  good  as 
they  think  you  are! 

When  you  have  bad  luck  may  you  be  a  good  sport,  and 
come  up  smiling,  and  when  you  have  good  luck  may  it 
not  make  a  fool  of  you! 

Whatever  kind  of  life  you  may  have  this  year,  may  you 
have  a  good  time  living  it! 

And  may  you,  and  may  we,  remember  that  all  the  "se- 
cret of  success"  there  is  in  this  world  (that  is,  the  kind 
of  success  that  brings  genuine  happiness)  is  to  do  what  is 
required  of  us  the  best  we  can,  and  to  be  helpful. 

These  are  just  exactly  the  sentiments  of  The 
Druggists  Circular,  and  we  hereby  thank  Mr. 
Bradshaw  for  furnishing  the  language  which  ex- 
presses them  so  well. 

■  m  ■ 

To  Drive  Rats  Away. 

Speaking  about  rats,  and  almost  everybody  is,  at 
some  time  or  another,  here  are  a  few  words  on  the 
subject  which  have  been  uttered  before  and  which  the 
Pacific  Drug  Review  helps  to  keep  in  circulation : 

Common  green  copperas,  pulverized,  and  thrown 
pretty  plentifully  about  where  the  rats  travel  and  also 
into  their  holes  so  they  must  walk  over  it,  will  effectu- 
ally drive  them  away,  where  traps,  poisons  and  cats 
fail  to  dislodge  the  pests.  The  copperas  makes  their 
feet  sore,  and  they  will  speedily  leave.  This  remedy 
has  proven  so  entirely  successful  that  it  is  a  pleasure 
to  make  it  known. 


British  Druggists  Have  Turned  Against 
German  Goods. 

British  pharmaceutical  literature  recently  to  hand 
reveals  something  of  the  intensity  of  feeling  against 
the  Germans  now  prevalent  in  the  United  Kingdom. 
For  instance,  appended  to  the  report  on  new  reme- 
dies given  in  the  British  Pharmaceutical  Confer- 
ence's Year-Book  of  Pharmacy,  is  a  note  by  the  com- 
piler which  reads: 

As  far  as  possible,  reference  to  products  of  Oerman  ori- 
gin has  been  omitted.  Where  such  are  referred  to.  It  is 
usually  with  the  object  of  indicating  a  substitute. 

This  report  is  somewhat  of  the  nature  and  form  of 
the  Circular's  "Modern  Materia  ."  In  it,  this  item 
appears : 

Uro-hexoids  are  tablets  composed  of  hexamine  and  lith- 
ium l)enzoate.  They  are  introduced  to  replace  the  German 
specialty  cystopurin. 

Of  course,  among  British  advertisements  one  may 
find  a  manifestation  of  the  anti-German  feeling,  not 
only  because  the  feeling  exists  among  the  advertis- 
ers but  also  because  it  is  good  business  to  urge  buy- 
ers to  keep  their  money  at  home  rather  than  to  send 
it  to  the  hated  foreigners.  Taking  the  Chemist  and 
Druggist  Diary  for  1916,  a  hurried  glance  through 
its  advertising  pages  reveals  such  expressions  as 
these : 

"A  British  firm  with  a  British  name  ....  British 
chemicals  ....   British  dyes." 

"British  made  and  British  owned." 

"Acetylsalicylic  acid,  British  make." 

"Trade  dilemma  solved.  Satisfactory  glycero- 
phosphate goods  obtainable.  Expired  German  patent 
successfully  worked.  The  trade,  the  profession  and 
the  invalid  have  shared  a  dilemma.  Either  they  must 
go  back  to  the  product  formerly  advertised  under  the 
trade-mark  of  the  German  patentee,  or  they  must  put 
up  with  substitutes  chemically  and  physically  in- 
ferior." 

" is  all-British.    It  surpasses  and  effectively 

displaces  the  product  of  an  enemy  alien." 

"The  exclusive  property  of   a  French   company, 

,   natural   purgative   mineral   water;   entirely 

supersedes  the  waters  of  Germany,  Austria  and  Hun- 
gary." 

is  the  British  aperient  water.    Sell 


in  place  of  German  or  Austrian  waters." 

"Supplies  of  our  new  and  enormously  successful 

'all-British' are  now  coming  forward 

in  satisfactory  quantities,  and  we  respectfully  solicit 
your  continued  and  increasing  patronage  of  this  'im- 
port-reducing,' British-made  line." 

"They  are  the  best  and  of  British  manufacture." 
"You    are   supporting   an    'all-British    firm    when 
dealing  with  us.    Give  us  a  trial  order." 

"British  aniline  colours  ....  all  made  in  our  own 
works  in  Manchester." 

"Encourage    British    chemical    industry    and    buy 
, , ,  made  in  England." 


Practically  all  the  flies  that  are  to  furnish  the  next 
summer's  crop  are  now  in  the  houses,  driven  in  by 
the  cold  air.  Destroy  all  the  flies  you  find  in  the 
house. — Idaho  Board  of  Health. 


West  Virginia  does  not  permit  the  use  of  the  com- 
mon towel  in  its  public  schools.  Paper  towels  are  rec- 
ommended, but  individual  private  towels  are  permit- 
ted.    New  York  has  a  somewhat  similar  law. 

Board  of  health  death-rate  calculations  for  this  city 
this  year  are  based  on  an  estimate  of  the  city's  popula- 
tion at  5,742,999  on  July  ist,  1916. 
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A  Page  of  Fresh  Air  Notes. 

Morse  (Journ.  Am.  Med.  Asso.)  points  out  that 
there  is  confusion  in  the  use  of  the  term  "fresh  air." 
Some  writers,  he  says,  apparently  mean  pure  air 
without  regard  to  temperature,  others  cold  air  with- 
out regard  to  its  purity,  others  air  which  is  both 
pure  and  cold,  and  still  others  apparently  do  not  at- 
tach any  definite  meaning  to  it.  In  common  parlance, 
he  continues,  the  opposite  of  fresh  air  is  bad  air  or, 
as  it  is  sometimes  called,  "close  air;"  that  formerly 
it  was  supposed  that  discomfort  in  a  close  room  was 
due  to  toxic  emanations  from  individuals,  but  while 
there  is  a  difference  of  opinion  as  to  the  presence  of 
organic  matter  in  the  expired  breath,  the  weight  of 
evidence  is  that  it  contains  very  little;  it  has  been 
proved,  he  thinks,  that  the  symptoms  experienced  are 
not  due  to  such  matter,  and,  further,  that  one  can 
breathe  a  much  larger  proportion  of  carbon  dioxide 
without  discomfort  than  is  ever  present  in  a  room 
provided  the  temperature  of  the  air  is  low  and  that 
it  is  in  motion.  Recent  experiments  seem  to  him  to 
show  on  the  other  hand  that  the  discomfort  is  due  to 
the  disturbance  of  the  normal  thermal  relations  of  the 
body,  apparently  an  interference  with  a  normal  rate 
of  loss  of  body  heat.  Three  factors  are  concerned  in 
this  interference — the  high  temperature  of  air,  a  high 
moisture  content  and  a  lack  of  movement  in  the  at- 
mosphere. Fresh  air,  he  defines  as  cool,  dry  air  in 
motion,  not  necessarily  pure  air;  cool  air,  he 
says,  however,  is  not  cold  air,  and  so  far  as  it  has  a 
different  action,  cold  air  may  be  divided  into  two 
parts ;  its  action  on  the  respiratory  mucosa  and  its 
action  on  the  system  as  a  whole.  As  regards  the 
treatment  of  diseases  of  the  respiratory  tract,  says 
the  author,  it  is  evident  that  the  factors  of  freshness 
and  coldness  in  the  air  must  be  considered  separately ; 
cold  air  is  of  advantage  in  some  conditions,  but  harm- 
ful in  others.    It  must  be  used  with  discretion. 


able  carbon  dioxide  content  of  the  air  is  not  to  ex- 
ceed ID  parts  in  10,000  parts  of  air. 


Ventilation  Standards. 

A  committee  of  the  .'\merican  Society  of  Heating 
and  Ventilating  Engineers  charged  with  the  prepa- 
ration of  a  schedule  of  minimum  ventilation  require- 
ments for  public  and  semi-public  buildings,  formu- 
lated rules  from  which  the  following  are  taken: 

The  requirements  are  based  on  minimum  floor 
space  f)€r  occupant,  minimum  cubic  space  per  occu- 
pant and  minimum  hourly  air  supply  per  occupant. 
Directions  were  also  given  as  to  provision  for  me- 
chanical exhaust  where  required,  and  reduction  and 
control  of  excessive  temperature  and  humidity. 

h    U      i-i 

CTaw  of  Building.  Zf       '5  <l  Rnnfte. 

Theatres    6        90  1,200  80°  T.—12'  F. 

Audltoriuma    6        90  1,500  60°  F. — 72°  F. 

Court  Rooms 6        90  1,600  60°  T. — 72°  F. 

Primary    SchoolB 12.6  160  1,800  80°  F. — 72°  F. 

Schools  and  College.  15  180  1,800  60*  F. — 72°  F. 

Factories   25  250  1,500  60°  F.— 72°  F 

Manual   Training 25  250  1.500  60°  F. — 72°  f! 

Work   Rooms 25  250  1,500  60°  F. — 72°  F. 

The  distribution  and  temperature  of  the  air  sup- 
ply is  to  be  such  as  to  allow  the  maintenance  of  the 
required  temperature  without  uncomfortable  drafts 
or  any  draft  lower  than  60"  F.  The  maximum  allow- 


Mrs.  Foul-Air's  Annual  Visitation. 

Blightsome  Mrs.  Foul-Air  and  her  death-dealing 
offspring  are  about  to  pay  us  their  annual,  unwelcome 
visit. 

They  will  take  up  their  abode  in  the  unventilated 
homes,  street  cars,  work  places,  schools,  theatres  and 
other  places  of  public  assemblage. 

Closed  windows  are  invitations  to  them  to  enter. 

To  avoid  their  visitations,  keep  your  windows  open. 

These  thieves  of  health  never  come  in  through  an 
open  window. 

The  open  window  in  the  sleeping  room  at  night 
means  pure  air  and  restful,  refreshing  sleep. — Idaho 
Board  of  Health. 


Impure  Air  Is  Opposed  to  Efficiency.* 

An  abundant  supply  of  fresh  air  is  necessary  at  all 
times.  Clean  air  is  absolutely  essential  to  keeping  the 
brain  and  body  in  a  healthy  condition.  Of  the  predis- 
posing causes  of  sickness,  impure  air  is  perhaps  the 
most  frequent.  As  air  is  breathed  into  the  lungs,  the 
oxygen  is  consumed  and  is  replaced  by  carbon  diox- 
ide which  is  a  poisonous  gas.  If  a  person  consumed 
all  the  oxygen  in  a  room  he  would  die  at  once,  if  he 
did  not  get  a  fresh  supply. 

We  must  keep  breathing  the  air  into  and  out  of  the 
lungs  in  order  that  the  carbon  dioxide  may  be  carried 
out  of  the  body ;  otherwise  the  body  would  die.  Each 
of  us  breathes  from  15  to  19  cubic  feet  of  air  every 
hour.  Each  cubic  foot  of  air  which  passes  through 
the  lungs  is  so  impure  when  exhaled  that  it  makes 
nearly  200  cubic  feet  of  air  unfit  for  our  use.  In 
houses,  where  the  inside  air  can  not  mix  freely  with 
the  outside  air,  the  air  soon  becomes  unfit  for  breath- 
ing, unless  we  can  get  great  quantities  of  fresh  air 
from  the  outside.  Each  person  in  a  building  needs 
about  3,000  cubic  feet  of  fresh  air  every  hour,  and 
how  to  get  this  air  in  without  causing  cold  draughts 
is  the  problem  of  ventilation. 

The  time  when  you  most  need  fresh  air  is  when  you 
are  sleeping.  This  can  be  obtained  by  opening  the 
windows  from  the  top.  The  hot,  moist  air  can  thus 
be  gotten  rid  of  without  causing  cold  draughts. 
Rooms  should  be  filled  witfi  fresh  air  while  they  are 
unoccupied,  for  the  time  being:  windows  should  be 
raised  and  the  fresh  air  allowed  to  pour  in.  No  one 
can  be  expected  to  keep  his  health  in  a  room  that  is 
stuffy  and  close  and  filled  with  air  that  has  already 
been  breathed. 

The  air  in  dwellings  and  school  rooms  is  never  as 
pure  as  the  outer  air  because  it  is  polluted  by  the 
products  of  respiration,  perspiration  and  decomposi- 
tion. The  presence  of  individuals  also  tends  to  vitiate 
the  air  with  dust,  germs  and  organic  matter  from  the 
skin,  mouth,  lungs  and  soiled  clothing.  Unless  proper 
provision  is  made  for  the  discharge  of  foul  air  from 
buildings  and  the  introduction  of  pure  air,  the  im- 
purities of  the  foul  air  are  sure  to  decrease  the  ef- 
ficiency of  the  occupants. 

There  is  a  condition  physicians  term  "crowd  pois- 
oning," where  a  number  of  people  gather  in  a  place 
that  is  not  well  ventilated  and  breathe  the  same  air 

•Adapted  from  a  iMflet  of  the  Idaho  Board  of  Health. 
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over  and  over.  In  the  acute  form  this  condition  is 
shown  by  symptoms  of  oppression,  headache,  dizzi- 
ness and  faintness.  The  chronic  effects  of  crowd 
poisoning  are,  deficient  oxygenation  and  lack  of  puri- 
fication of  the  blood ;  these  are  plainly  shown  by  the 
pallor  of  the  skin,  loss  of  appetite  and  general  lower- 
ing of  physical  and  mental  vigor. 

To  protect  yourself  against  disease  and  decrease  of 
mental  activity,  keep  your  body  in  good  physical  con- 
dition. Fresh  air  is  a  tonic  to  tired  nerves,  a  natural 
stimulant  to  mind  and  body,  and  a  large  contributor 

to  health  and  happiness. 

■  ♦  ■ 

The  Most  Valuable  Five  Drugs. 

In  a  "symposium  on  drugs"  conducted  by  Victor 
Robinson  in  the  Medical  Review  of  Reviews,  opium, 
mercury,  cinchona,  digitalis  and  iodine  are,  in  the  or- 
der named,  held  to  be  the  five  most  valuable  drugs  in 
the  materia  medica. 

This  conclusion  was  arrived  at  by  submitting  the 
question  as  to  which  five  drugs  are  the  most  valuable 
to  a  number  of  prominent  teachers  in  medical 
schools.  Replies  were  received  from  107  teachers 
representing  39  institutions,  and  it  is  interesting  to 
note  that  31  drugs  were  proposed  for  inclusion 
among  the  most  valuable  five.  Of  these,  19  received 
more  than  one  vote;  14  received  more  than  2  votes, 
and  10  received  more  than  10  votes.  The  "official 
count"  is  as  follows :  Opium  102,  mercury  94,  cin- 
chona 85,  digitalis  70,  iodine  35,  ether  28,  arsenic  28, 
salicylates  21,  iron  16,  nux  vomica  10,  diphtheria  an- 
titoxin 8,  castor  oil  8,  magnesium  sulphate  4,  ipecac 
3,  belladonna  2,  sodium  bicarbonate  2,  chloroform  2, 
cascara  sagrada  2,  alcohol  i,  camphor  i,  strophan- 
thus  I,  nitroglycerin  i,  caffeine  i,  smallpox  vaccine 
I,  potassium  bromide  i,  phenacetin  i,  acetanilid  i, 
aconite  i,  formaldehyde  i,  and  bismuth  i. 

Considering  that  107  doctors  voted  in  this  "con- 
test" it  is  surprising  to  find  such  close  agreement  on 

the  subject. 

■  ♦  ■ 

Rendering  Flannelette  Non-inflammable. 

In  answer  to  a  query  on  this  subject,  the  Pharma- 
ceutical Journal  said :  Any  of  the  following  may  be 
used : 

Ammonium  sulphate,  8  pounds;  ammonium  car- 
bonate, 2.5  pounds;  boric'acid,  3  pounds;  borax,  1.7 
pounds ;  starch,  2  pounds ;  water,  100  pounds.  Steep 
the  fabric  in  the  above  solution,  made  hot,  until  thor- 
oughly impregnated,  then  drain  and  dry  sufficiently 
to  enable  it  to  be  ironed  or  pressed  like  ordinary 
starched  goods. 

Borax,  12;  magnesium  sulphate,  9;  dissolved  in 
warm  water,  80.  The  necessary  quantity  of  starch 
can  be  used  along  with  the  solution.  The  fabric  is 
treated  as  above. 

Boric  acid,  5;  sal  ammoniac,  15;  potash  feldspar, 
5;  gelatin,  1.5;  starch  paste,  50;  water,  100.  This 
mixture  is  applied  with  a  brush. 

Solution  of  sodium  tungstate  is  also  largely  used 
for  this  purpose. 

Vaccination  no  Good. — "I  don't  'old  with  this  'ere 
vaccination,  Mrs.  Green.  What's  vaccination  done 
for  my  little  Tommy?  Since  I  'ad  'im  done,  'e's  'ad 
whooping  cough,  chicken  pox,  measles — in  fact, 
everything  but  smallpox!" — Pimch. 


Analyses  of  Proprietary  Foods  for  Babies. 

In  the  British  Year-Book  of  Phajjliacy  is  an  ab- 
stract of  a  local  government  board  report  by  J.  L. 
Baker,  on  infants'  "Joods.  According  to-S^is  report 
106  samples  of  different  brands  of  proprietary  iniants' 
foods  had  been  examined ;  certain  of  these  were  an- 
alyzed fully.  The  suitability  of  foods  containing 
starch  were  discussed,  and  a  synopsis  was  given  of 
the  recorded  evidence  regarding  the  effect  of  such 
foods  on  infants.  Misleading  statements  on  the  labels 
or  advertisements  of  the  foods  were  noted,  and  sug- 
gested methods  for  exercising  control  over  the  foods 
were  given,  together  with  the  regulations  obtaining  in 
other  countries.  Results  of  the  analyses  of  29  of  the 
foods  were  given  in  detail. 

Four  of  the  samples  contained  dried  milk,  and  all 
contained  sucrose ;  usually  tl^jfuantity  of  the  latter 
was  small,  but  in  at  least  e^Bt  cases  the  sugar  must 
have  been  added,  as  the  amount  varied  from  9.2  to  16 
per  cent.  The  fat-content  was  small  in  almost  all  the 
foods,  not  exceeding  that  naturally  present  in  the 
flour  used;  the  highest  quantity  of  fat  found, was  16 
per  cent.  All  the  samples,  except  two,  contained  ap- 
preciable quantities  of  unaltered  starch ;  the  majority 
over  60  per  cent.,  the  highest  amount  found  being  75 
per  cent.  Most  of  the  foods  were  prepared  from 
wheat  flour,  but  oat,  banana,  and  lentil  starches  were 
present  in  some  of  the  samples.  The  proteins  varied 
from  i.8  to  24.2  per  cent.,  and  the  mineral  matters 
from  0.5  to  3.8  per  cent.  Many  of  the  foods  con- 
tained saccharifying  diastase,  while  liquefying  dias- 
tase was  present  in  about  one-half  of  the  samples. 

■  •  ■ 

Keeping  Track  of  How  Time  Is  Spent. 

Did  you  ever  try  to  keep  a  record  of  your  time? 
asks  Frank  G.  Marshal  in  Burt's  Box  Bulletin.  For 
example,  divide  your  time  into  productive,  non-pro- 
ductive and  waste  time.  The  productive  should  in- 
clude all  time  employed  in  doing  something  which 
will  create  a  profit  for  yourself  and  others.  The  non- 
productive may  include  time  in  which  you  have  an 
end  in  view,  but  spent  in  going  to  the  place,  or  pre- 
paring yourself  for  the  job.  Waste  time  is  all  time 
spent  in  day-dreaming,  or  in  something  which  is 
harmful,  or  from  which  ypu  do  not  receive  a  benefit. 
The  latter  will  amount  to  more  than  what  you  think. 
Inventory  yourself  on  the  basis  of  time  spent. 

When  making  New  Year's  resolutions,  think  not  of 
1915's  time,  as  to  how  you  could  have  bettered  it:  it 
has  gone  forever.  Think  of  1916's  time,  as  having 
366  days,  with  twenty- four  hours  to  the  day,  and  how 
to  use  those  twenty-four  hours  profitably,  so  that  at 
the  next  inventory,  you  can  show  a  better  personal 
profit  than  at  this. 


While  the  death  rate  in  this  city  during  1915  was 
low — 13.61  per  thousand — the  total  deaths  were 
76,103,  equivalent  approximately  to  the  entire  popu- 
lation, according  to  the  latest  United  States  census, 
of  such  cities  as  Houston,  Fort  Worth,  Duluth,  Som- 
erville,  St.  Joseph,  Troy  and  Waterbury. 

It  is  said  that  a  small  quantity  of  equal  parts  of 
sodium  bicarbonate  and  sodium  borate  dissolved  in 
water  makes  an  agreeable  mouth  wash,  especially  for 
use  after  a  tooth  has  been  extracted. 
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ABSTRACTS  FROM  VARIOUS  SOURCES 

Under  this  head  is  presented  each  month  the  cream  of  the  contents  of  the  principal  pharma- 
ceutical journals  of  the  world,  as  well  as  condensed  statements  of  facts  and  theories  of  interest 
to  pharmacists  taken  from  medical,  chemical  and  other  professional  or  technical  periodicals. 


Diagnosis  of  Lead  Poisoning. 

Hall  (Lancet)  says  it  is  curious  to  contrast  the 
regularity  with  which  we  look  at  a  patients  tongne 
and  the  rarity  with  which  we  look  at  his  gums.  And 
yet  it  is  very  rare  to  see  a  case  of  plumbism  in  which 
a  careful  inspection  of  the  gums  does  not  reveal  the 
blue  line  at  some  part  of  the  gum  margin.  One  reads 
of  the  blue  Une  being  absent  in  persons  whose  teeth 
are  kept  scrupulously  clean,  and  theoretically  that  is 
possible;  but  a  careful  search  will  usually  find  it, 
even  in  the  best-kept  mouths  of  those  suffering  from 
symptoms  of  plumbism.  The  author  has  seen  three 
SfMjradic  cases  of  plumbism  which  were  entirely  un- 
suspected; two  were  diagnosed  as  gall-stones  and 
the  third  as  alcoholic  gastritis.  In  all  three  cases  the 
blue  line  was  present.  In  none  of  them  had  it  been 
looked  for.  Recently  some  doubt  has  been  thrown  on 
its  hematogenous  origin,  and  it  has  been  suggested 
that  it  may  be  due  to  lead  dust  in  the  mouth,  depos- 
ited in  the  epithelium  of  the  gum.  If  that  is  so,  it 
follows  that  a  person  may  have  a  blue  line  without 
having  absorbed  lead  into  the  circulation.  It  is 
claimed  that  this  happens  in  lead  workers.  Whether 
it  is  true  or  not  in  the  case  of  lead  workers,  there  is 
no  doubt  whatever  that  in  ordinary  sporadic  cases 
of  plumbism  the  lead-line  is  due  to  lead  salts  depos- 
ited in  the  gum  from  the  blood,  and  if  it  is  present, 
even  though  the  symptoms  are  atypical  and  incom- 
plete, no  pains  should  be  spared  to  find  the  source  of 
the  poison. 

Dakin's  Antiseptic  Solution. 

We  have  already  pointed  out  that  the  war  has 
broiight  again  into  popularity  hypochlorites  as  anti- 
septics. Henry  D.  Dakin  (Compt.  rend,  through 
A  path.  Zeit.)  gives  the  following  recipe  for  an  anti- 
septic solution  which  is  favored  by  Dr.  Carrel,  the 
prominent  American  Medical  research  worker,  who 
is  now  serving  as  a  French  army  surgeon :  To  a  solu- 
tion of  140  grammes  of  sodium  hydroxide  in  10 
liters  of  water,  200  grammes  of  chlorinated  lime  are 
added.  The  mixture  is  then  well  stirred  and  allowed 
to  stand  for  thirty  minute*.  The  clear  liquid  is  then 
decanted  or  siphoned  from  the  precipitate,  after 
which  enough  boric  acid  is  added  to  make  the  fluid 
neutral,  or  faintly  acid,  to  phenolphthalein. 


Action  of  Santonin. 

Trendelenburg  (Arch.  e.vp.  Path.  u.  Pharm. 
through  Apoth.  Zeit.)  has  proven  by  numerous  ex- 
periments that  the  action  of  santonin  is  due  to  a 
strong  irritation  of  the  muscles  of  the  worm,  that  the 
tonus  is  increased  and  violent  convulsions  are  pro- 
duced. The  action  is  due  to  the  lactone  character  of 
santonin  because  when  santonin  is  converted  into  a 
salt  of  santoninic  acid  such  a  salt  is  physiologically 
inactive. 


Hospital  Noises. 

The  Journal  of  the  American  Medical  Association 
discussing  the  harmfulness  of  hospital  noises,  says 
that  Dr.  HoUings,  of  the  Massachusetts  General  Hos- 
pital, has  recently  pointed  out  some  of  the  unappre- 
ciated noise  factors,  "which  will  be  recalled  by  the 
initiated  through  the  mere  mention  of  a  word  or  two. 
Doors  and  elevators  are  rarely  noiseless;  windows 
and  floors  may  creak  and  reverberate;  chairs  and 
ward  utensils  are  famed  for  squeaks  and  rattles ;  the 
slam  of  dishes  is  rarely  soothing,  and  the  sound  of 
bells  and  buzzers  never  reaches  an  immune  auditor. 
To  all  of  these  and  many  other  varied  disturbances 
must  be  added  the  multitude  of  sounds  and  noises 
which  are  traceable  to  the  human  element — nurses, 
orderlies,  porters,  employees,  visitors,  physicians  and 
patients  themselves."  In  a  routine  day  more  than 
3,500  persons  passed  through,  a  doorway  in  the  main 
corridor  of  one  of  the  buildings  of  the  Boston  hos- 
pital. How  to  minimize  such  noises  is  a  timely  prob- 
lem in  every  institution,  says  the  Journal,  to  which 
we  may  add  that  the  general  suppression  of  noise  as 
a  harm  to  the  sick  and  a  possible  detriment  to  the 
well  everywhere  is  a  subject  worthy  of  serious  con- 
sideration. 


Strophanthic  Acid. 

Sieburg  (Ber.  deutsch.  pharm.  Ges.  through 
Pharm.  Zentralh.)  has  isolated  from  the  mother- 
liquor  obtained  in  the  manufacturing  of  g-strophan- 
thin,  the  glucoside  of  strophanthus  gratus,  a  gluco- 
sidal  acid,  which  has  been  named  strophanthic  acid. 
The  acid  forms  strongly  foaming  solutions  with  alka- 
lies, and  is  precipitated  from  such  solutions  by  phos- 
photungstic  acid,  phosphomolybdic  acid  and  picric 
acid,  but  not  by  tannic  acid.  Nessler's  reagent  pro- 
duces in  the  cold  a  yellow  color,  which  turns  to  blood- 
red  on  warming;  on  boiling  the  mixture  a  greyish- 
brown  precipitate  is  oroduced.  On  hydrolysis  stro- 
phantic  acid  is  split  up  into  glucose  and  strophanthi- 
genin.  The  latter  forms,  when  recrystallized  from  al- 
cohol, small  white  needles,  aggregated  to  rosettes, 
which  melt  at  294°. 


Report  of  Platinum  Deposit  in  Spain. 

According  to  recent  press  dispatches  from  Madrid, 
an  eminent  Spanish  civil  engineer  claims  to  have  dis- 
covered platinum-bearing  minerals  of  enormous 
wealth  in  the  Ronda  Mountains  of  Seville  and  Gran- 
ada. The  hills  are  said  to  be  of  the  same  geological 
formation  as  that  of  the  Urals,  and  specimens  of  , 
platinum  exhibited  to  the  Spanish  Institute  of  Engi- 
neers has  attracted  the  attention  of  the  government, 
which  is  proceeding  to  make  exhaustive  investiga- 
tions Optimistic  opinions  compute  the  wealth  of  the 
platiniferous  areas  as  oyrpprYmg  even  that  of  the  Rus- 
sian fields. 
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Full-Time  Health  Officers. 

Kerr  {^Journ.  Am.  Med.  Asso.)  argues  for  full-time 
health  officers.  In  this  country  he  says  the  health 
service  has  been  a  plant  of  slow  growth,  stimulated 
mainly  by  epidemics.  The  funds  appropriated  have 
been  too  inadequate  and  the  conditions  all  over  the 
land  have  been  bad.  In  Kansas,  for  instance,  there 
were  no  full-time  health  officers  prior  to  the  present 
year,  and  in  Illinois,  with  the  exception  of  the  city  of 
Chicago,  and  La  Salle,  Peru  and  Oglesby,  which  have 
joined  forces,  there  are,  so  far  as  reported,  no  full- 
time  health  officers  at  present,  and  only  io6  paid  of- 
ficers in  the  State,  some  of  these  receiving  only  $5  a 
year.  While  local  health  administration  should  be 
the  strongest  defence  against  disease,  it  is  in  reality 
the  weakest  in  our  national  resources.  The  federal  or 
State  governments  can  not  be  expected  to  act  locally 
except  in  special  emergencies  and  normally  should 
only  exercise  advisory  and  supervisory  control  as  re- 
gards local  matters.  Authority  has  been  dissipated 
and  intrusted  to  separate  boards  and  commissions  to 
the  damage  of  public  health  in  general.  It  would  be 
advisable  to  have  more  joint  action  between  communi- 
ties, several  jurisdictions  combining  to  support  health 
officers  that  can  give  all  their  time,  and  only  this  will 
give  us  efficient  local  health  administration.  Recent 
legislation  in  several  States  is  reviewed  by  the  author, 
who  notes  that  some  progress  has  been  made  toward 
having  efficient  local  health  boards. 

Trichinosis. 

Three  cases  of  trichinosis  simulating  frontal 
sinusitis  are  reported  by  Pratt  (Journ.  Am.  Med. 
Asso.).  All  of  them  came  unler  his  notice  during 
the  past  two  years.  He  finds  no  mention  of  similar 
cases  in  a  fairly  comprehensive  search  of  the  litera- 
ture. In  all  three  cases  there  was  a  record  of  having 
eaten  pork,  and  in  all  of  them  there  was  muscular 
soreness.  In  all,  the  presenting  symptom  was  pain 
in  the  region  of  the  eye  and  frontal  sinus.  In  only 
one  case  was  the  so-called  choleriform  stage 
present. 


Solidifying  and  Melting  Points  of  Spermaceti. 

Meldrum  (Chem.  News)  gives  an  account  of  an  in- 
vestigation undertaken  with  a  view  of  attempting  to 
determine  the  conditions  which  govern  the  relation- 
ship of  the  solidifying  and  melting  points.  Sperma- 
ceti was  selected  on  account  of  its  highly  crystalline 
nature,  the  absence  of  a  rise  on  setting,  and  its  free- 
dom from  fatty  acids  and  glycerides.  By  Dalican's 
method  the  solidifying-point  was  found  to  be  45.75". 
the  "rise"  less  than  0.05°.  and  the  time  the  thermom- 
eter remained  stationary,  ten  minutes.  Spermaceti 
repeatedly  melted  at  100°  for  periods  of  two  and  six 
hours,  rapidly  and  slowly  cooled,  gave  similar  results, 
showing  that  the  solidifying-point  is  unaflFected  by 
such  treatment.  Taking  into  account  the  pronounced 
crvstalline  structure  of  spermaceti  and  the  small 
»  "rise,"  it  would  appear  that  there  is  no  relation  be- 
tween crystalline  structure  and  "rise."  Increased 
speed  of  crystallization  (rapid  cooling")  was  found 
to  lower  the  solidifying-point;  slow  cooling  gave  a 
higher  "rise":  the  diameter  of  the  tube  was  found  to 
be  without  influence.  As  a  result  of  several  experi- 
ments, the  author  found  that  by  the  thermometer- 
bulb   method    and    open    capillary-tube   method    the 


melting-poniib  appear  lower  than  the  actual  melting- 
point.  I'his  shows  the  presence  of  erratic  phenom- 
ena, which  modify  the  melting-point  determination 
and  are  the  cause  of  so  much  perplexity  in  the  de- 
termination of  melting-points.  The  conclusions  ar- 
rived at  are  that  speed  of  crystallization,  change  in 
viscosity  of  melt,  or  rapid  changes  of  density  take  no 
part  in  determining  tlie  point  of  solidification.  The 
temperature  to  which  the  thermometer  falls  (and  re- 
mains stationary)  is  apparently  increased  by  the  in- 
creased non-conductivity  of  the  walls  of  tlie  tube  by 
solidified  layers  of  wax.  It  was  further  found  that 
small  traces  of  impurities,  such  as  glycerin  and  oleic 
acid,  do  not  raise  or  lower  the  solidifying-point  or 
affect  the  "rise."  Even  20  per  cent,  of  sperm  oil  only 
lowers  the  solidifying-point  1.65°.  With  5  per  cent, 
of  oil  the  reduction  would  only  be  about  0.2°  below 
the  normal.  This  strongly  points  to  the  fact  that  in 
such  operations  for  either  analytical  or  scientific  pur- 
poses the  thermometers  used  must  be  absolutely  ac- 
curate and  the  degrees  divided  into  0.05  or  less,  as  it 
is  only  by  observing  small  variations  above  or  below 
the  normal  that  the  purity  of  a  substance  can  be  de- 
termined. 


Anemonin. 

Asahima,  continuing  his  investigation  of  anemo- 
nin, reports  (Jour.  Pharm.  Soc.  Japan)  on  several 
derivatives  of  that  substance.  These  derivatives  in- 
cluded anemonin  tetrabromide,  CioHgOiBr^;  anemo- 
nin dihydrobromide  C,(,H8042HBr,  and  the  sodium 
potassium  and  lead  salts  of  anemonic  acid.  This  sub- 
stance, CioHjoO.,,  is  obtained  by  heating  anemonin 
with  water  and  lead  oxide.  There  are  two  forms  of 
this  acid,  the  alpha  modification  melting  at  120°  C, 
being  quite  soluble  in  water;  while  the  beta  vari- 
ety melts  at  210°,  and  is  only  sparingly  soluble  in 
water.  The  alpha  acid  on  heating  in  diluted  hydro- 
chloric acid  for  eight  hours  goes  into  the  beta  variety. 
When  anemonin  is  dissolved  in  alcoholic  hydro- 
chloric acid  and  treated  with  zinc,  the  chloroform  ex- 
tract from  the  reaction  products  yields  anemonic  acid, 
C,„H,jO„,  in  the  form  of  flat  crystals  melting  at  158°. 
The  same  substance  may  be  obtained  by  reducing 
an  alkaline  solution  of  anemonin  with  platinum 
hydride. 


Sterilization  of  Drinking  Water. 

A  method  for  the  efficient  sterilization  of  drinking 
water  on  the  field,  known  as  the  permanganate  hypo- 
sulphite treatment,  is  described  by  H.  Penau  {Journ. 
pharm.  chim.).  The  method  consists  in  the  forma- 
tion of  a  precipitate,  which  on  subsidence  carries 
with  it  all  suspended  foreign  matter,  leaving  the  su- 
pernatant water  tasteless  and  odorless,  and  practi- 
cally sterile.  The  substance  used  consists  of  two 
powders:  No.  i  contains  powdered  potassium  per- 
manganate, 5  ;  dried  sodium  sulphate,  3 ;  and  precipi- 
tated chalk,  2.  No.  2  consists  of  powdered  sodium 
hyposulphite,  3.5 ;  dried  sodium  sulphite,  3.5 ;  and 
precipitated  chalk,  3.  The  powders  are  supplied  in 
metal  cartridge  cases,  and  a  small  quantity  of  each 
is  added  to  the  contents  of  the  soldier's  drinking  cap. 
The  contents  of  one  case  of  each  of  the  powders  will 
sterlize  40  to  50  liters  of  water.  Should  there  not 
be  time  to  wait  for  subsidence  of  the  precipitate,  the 
water  can  be  rapidly  strained  or  filtered. 
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Pilocarpine   in   Trifacial    Neuralgia. 

Dr.  J.  L.  Tracy  writes  to  the  Journal  of  the  Amer- 
ican Medical  Association:  "A  man,  aged  seventy- 
four,  had  had  trifacial  neuralgia  for  seven  years.  It 
was  not  very  severe  until  about  six  months  before  I 
first  saw  the  patient,  at  which  time  the  acts  of  speak- 
ing and  swallowing  began  to  cause  him  great  pain. 
The  pain  was  supra-orbital.  A  tenacious  mucus 
constantly  collected  in  the  mouth  and  fauces.  Swal- 
lowing was  impossible,  and  efforts  at  getting  the 
mucus  from  the  mouth  were  so  painful  as  to  give  the 
patient  scarcely  any  rest  during  the  day  time;  at 
night,  however,  he  could  sleep.  After  a  while  I  took 
a  hint  from  the  collection  of  mucus,  and  gave  him 
pilocarpine,  and  soon  after  the  full  effects  of  the  med- 
icine were  present  the  pain  lessened,  the  tongue, 
which  had  been  thickly  coated,  cleared  up,  and  the 
mucus  entirely  disappeared.  Notwithstanding  that 
the  parts  were  bathed  in  the  mucus,  the  patient  com- 
plained of  a  dry,  burning  sensation  in  mouth  and 
throat.  I  have  wondered  if  it  may  not  be  that  in  this 
disease,  for  which  no  cause  is  known,  some  oral  in- 
fection may  be  manifesting  itself  in  supra-orbital 
pain.  In  this  case  all  of  the  symptoms  left  the  man. 
It  was  a  symptomatic  cure.  He  may  have  other  at- 
tacks, but  if  pilocarpine  will  handle  them  as  promptly 
as  it  seemed  to  handle  this  attack,  the  disease  is  ren- 
dered less  formidable  at  least.  Logically  and  phar- 
macologically it  was  sensible  treatment,  and  it  seems 
worth  a  trial  in  all  such  cases." 


Variations  in  Strength  of  Commercial  Fowler's 
Solution. 

The  Bulletin  of  the  North  Dakota  Agricultural 
Experiment  Station  reports  that  analyses  of  a  num- 
ber of  samples  of  Fowler's  solution  obtained  from 
drug  stores  throughout  the  State  showed  a  variation 
in  arsenic  content  of  from  3  per  cent,  to  192  per 
cent.  "In  other  words,"  says  the  Bulletin,  "one  of 
them  has  scarcely  any  arsenite,  while  another  is  near- 
ly twice  the  required  strength.  One  sample  was 
stated  on  the  label  to  be  eight  times  the  U.  S.  P. 
strength.  The  analysis  showed  it  to  he  2.46  per  cent. 
U.  S.  P.  strength,  or  less  than  one-third  of  the 
strength  claimed  for  it.  Such  a  preparation  put  out 
under  the  name  of  Fowler's  solution  to  the  layman  is 
not  only  misleading  but  might  be  very  dangerous." 

A  Cause  of  Deficiency  in  Strength  of  Fowler's 
Solution. 

Dellande  writes  in  the  Xational  Drug  Clerk: 
"While  working  at  the  Touro  Infirmary  (New  Or- 
leans. La.)  in  the  pharmacy  department  as  assist- 
ant pharmacist  to  Dr.  Phillip  Lobenhoffer,  he  (Dr. 
Lobenhoffer)  discovered  why  the  finished  product 
of  the  solution  of  potassium  arsenite,  by  using  the 
utensils  directed  and  following  the  directions  of  the 
U.  S.  P.,  did  not,  in  most  cases,  come  up  to  the  of- 
ficial strength  Cone  per  cent,  by  weight  of  arsenic 
trioxide).  The  Pharmacopoei.i  directs  that  a  weighed 
quantity  of  potassium  bicarbonate  and  arsenic  trioxide 
should  be  placed  in  a  tared  dish  (which  is  usually  an 
evaporating  dish),  and  a  weighed  quantity  of  water 
added  to  it.  and  t>ennitted  to  boil  until  solution  is 
cflTected.  While  the  substances  arc  boiling  and  the 
chemical  change  is  taking  place,  bubbles  form  and 
burst  in  the  air  and  pass  the  edge  of  the  dish.  Every 


time  a  bubble  bursts  in  the  air  and  passes  the  edge 
of  the  dish,  pure  arsenic  is  being  lost,  and  conse- 
quently, starting  out  with  a  weighed  quantity,  the 
finished  product  is  not  one  per  cent,  in  strength ;  but 
substituting  an  Erlenmeyer  flask  for  the  evaporating 
dish  would  obviate  the  deficiency  in  strength,  be- 
cause every  time  a  bubble  would  burst  it  would  strike 
the  side  of  the  flask  and  rotating  the  flask  a  little 
would  bring  the  substance  in  solution  and  the  finished 
product  would  be  one  per  cent,  in  arsenic  strength 
by  weight.  Naturally  it  is  understood  that  the  rest 
of  the  directions  of  the  U.  S.  P.  would  have  to  be 
followed." 


Bad  Effects  of  Tobacco. 

Dowling  {Lancet-Clinic)  says:  "When  I  was  in 
Vienna,  some  years  ago,  the  authorities  in  the  throat 
division  of  the  general  hospital  of  that  city  had  no- 
tices posted  up  on  the  walls  of  all  the  wards  forbid- 
ding the  use  of  tobacco  in  any  form  by  the  patient, 
under  penalty  of  instant  discharge  from  the  hospital, 
because  they  found  that  it  was  useless  to  try  to  cure 
such  cases  as  long  as  they  continued  to  use  tobacco. 
It  is  a  well-known  fact  among  physicians  that  nearly 
all,  if  not  all  cases  of  cancer  of  the  lips,  tongue  and 
throat  occur  in  old  smokers,  and  that  the  men  have 
a  monopoly  of  this  form  of  the  disease.  I  have  never 
known  a  woman  to  be  afflicted  in  this  way.  *  *  * 
Any  one  who  wishes  to  be  convinced  of  the  harm- 
fulness  of  tobacco  smoking  has  but  to  remain  at  one 
of  our  United  States  recruiting  stations  for  a  week 
or  so  and  note  the  number  of  young  men  who  are 
rejected  on  account  of  weak  hearts  from  too  much 
smoking.  He  will  be  convinced  that  a  large  number 
of  our  young  men  are  smoking  themselves  to  death." 


The  Unsaponifiable  Portion  of  the  Fatty  Oil  of 
Nux  Vomica. 

Heiduschka  and  Wallenreuter  {Arch.  Pharm.) 
have  examined  the  unsaponifiable  part  of  the  fatty  oil 
of  nux  vomica  and  have  succeeded  in  isolating  the  fol- 
lowing constituents:  (i)  a  resin-like  substance;  (2) 
a  phytosterol,  melting  at  158°;  (3)  an  alcohol. 
C3„H„OH  or  C3,H,«0H,  melting  at  186-188° ;  and 
(4)  an  alcohol,  melting  when  anhydrous  at  90°  and 
possesising  the  formula  CajHj^OH.  The. former  al- 
cohol does  not  contain  a  double  link  and  seems  to  be 
nearly  related  to  amyrin,  while  the  latter  alcohol  con- 
tains a  double  link  in  the  side  chain,  and  is  probably 
identical  with  sycoceryl  alcohol. 


Camphorated  Oil  as  a  Poison. 

A  corresiwndent  of  the  Modern  Druggist  writes  of 
the  danger  of  camphorated  oil  if  taken  internally. 
Few  people,  he  thinks,  realize  its  strength  (90  grains 
to  the  ounce).  He  has  read  of  cases  of  poisoning 
by  this  preparation  resulting  fatally,  and  was  called 
to  attend  a  similar  case,  where  the  mother  gave  a 
tablespoonful  of  camphorated  oil  to  her  two-year- 
old  baby  in  mistake  fr>r  castor  oil.  The  bottles  were 
side  by  side  and  much  alike  in  appearance.  The 
child  was  badly  poisoned,  in  convulsions,  and  was 
only  saved  by  prompt  and  heroic  measures,  includ- 
ing washing  out  of  the  stomach.  He  suggests  that 
all  bottles  containing  the  preparation  be  labeled 
"poison." 
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Reactions  of  Acetanilide,  Phenacetin  and 
Pyramidon. 

Brocksmit  {Pharm.  H'eekbl.)  gives  the  following 
reactions  of  the  above  named  substances:  The  well- 
known  indophenol  reaction  of  acetanilide  is  produced 
with  phenacetin  also.  The  ruby-red  coloration  pro- 
duced with  phenacetin  by  hydrochloric  acid  and 
chromic  acid  is  not  given  by  acetanilide,  which  pro- 
duces with  these  reagents  a  bluish-green  color. 
Pyramidon  can  easily  be  detected  by  the  violet  color 
which' is  produced  when  it  is  treated  with  sodium  ni- 
trite and  diluted  acetic  acid.  Antipyrin  gives  under 
the  same  conditions  a  bluish-green  color.  Acetanilide, 
salipyrin,  phenacetin  and  aspirin  do  not  react  with 
sodium  nitrite,  and  acetic  acid  and  pyramidon  can 
therefore  easily  be  detected  in  mixtures  with  these 
substances.  A  violet  color  is  given  with  diluted 
pyramidon  solutions  and  alcoholic  iodine  solution, 
diluted  ferric  chloride  solution,  sodium  hypochlorite 
solution,  and  with  sodium  persulphate  in  the  presence 
of  acetic  acid. 


Biochemical  Reaction  of  Rancid  Fats  and  Oils. 

Vintilesco  and  Popesco  (Joum.  pharm.  chim.)  ap- 
ply the  following  reaction  for  estimating  the  rancid- 
ity of  fats  and  oils.  Ten  grammes  of  the  fat  are 
heated  at  35°  until  liquefied,  mixed  with  4  or  5  drops 
of  diluted  blood  or  of  a  3  per  cent,  hemoglobin  solu- 
tion, 10  drops  of  freshly  prepared  tincture  of  guaiac 
and  about  10  mils  (c.c.)  of  water,  and  the  mixture 
is  shaken  well  for  one  minute.  If  the  fat  is  rancid 
the  emulsion  which  is  formed  by  shaking  is  colored 
blue,  the  intensity  of  the  color  increasing  with  the  in- 
creased degree  of  rancidity.  In  the  case  of  only 
slightly  rancid  fats  it  is  advisable  to  break  up  the 
emulsion  by  adding  to  the  mixture  an  equal  volume 
of  alcohol  in  order  to  make  the  coloration  more  ap- 
parent. Attempts  to  replace  guaiac  by  benzidine  or 
guaiacol  were  not  successful.  The  authors  believe 
that  the  fats  in  becoming  rancid  absorb  oxygen, 
which  then  can  take  the  place  of  hydrogen  dioxide, 
etc.,  in  the  peroxidase  test  for  blood.  Fats  exposed 
to  light  and  air  gave  a  distinct  positive  reaction  after 
24  to  48  hours,  while  the  odor  of  rancidity  was  not 
noticeable  until  after  4  to  5  days'  exposure,  and  the 
acidity  did  not  change  until  after  8  to  9  days. 


Cenolin  a  Substitute  for  Eucerin. 

The  following  preparations  are  recommended  as 
substitutes  for  eucerin  and  wool  fat  by  Segerstedt 
{Svensk.  Farm.  Tidsk.  through  Apoth.  Zeit.)  : 
Anhydrous  Cenolin. 

Cetyl  alcohol   3  to  5  grammes. 

Petrolatum 90  grammes. 

Wool  fat 10  grammes. 

Cenolin. 

Anhydrous  cenolin 50  grammes. 

Distilled  water 50  grammes. 

The  cetyl  alcohol  can  easily  be  prepared  by  saponify- 
ing spermaceti  with  alcoholic  caustic  potash,  and 
pouring  the  soap  into  a  large  quantity  of  warm  water. 
In  order  to  facilitate  the  separation  of  the  cetyl  alco- 
hol calcium  chloride  may  be  added  to  the  water.  The 
cetyl  alcohol  is  collected  and  recrystallized  from  al- 
cohol. 


Morphine  in  the  Fresh  Juice  of  Poppy  Heads. 

It  is  generally  claimed  that  the  fresh  latex  of  poppy 
heads  does  not  contain  any  morphine,  and  that  this  is 
formed  by  a  fermentation  process  on  standing.  After 
15  days  the  latex,  it  is  claimed,  contains  only  3  to  5 
per  cent,  of  morphine,  and  only  after  the  lapse  of  sev- 
eral months  does  the  opium  contain  the  proper 
amount  of  morphine.  Goris  and  Vischniac  {Bull, 
scienc.  Pharmacol,  through  Rep.  pharm.)  have  exam- 
ined the  juice  obtained  from  fresh  poppy  heads  at  once 
and  have  found  it  to  contain  16  per  cent,  of  morphine 
calculated  for  dry  juice.  In  another  experiment,  in 
which  fresh  capsules  of  poppy  grown  from  Turkish 
seed  were  incised,  a  latex  was  obtained  which  con- 
tained 18.9  per  cent,  of  morphine  calculated  for  the 
dry  substance.  On  standing  for  about  one  year  the 
latex  contained  only  17.7  per  cent,  of  morphine. 


Arrest  of  Hemorrhage  with  a  Scrap  of  Muscle. 

Pamperl  {Med.  Klin,  through  Joum.  Am.  Med. 
Asso.)  reports  that  he  has  been  remarkably  success- 
ful in  promptly  arresting  hemorrhage  by  pressing  on 
the  bleeding  spot  a  piece  of  muscle  tissue,  taken  from 
the  vicinity,  crushed  a  little  first,  in  a  clamp,  to  make 
it  stick  better  and  bring  the  blood  platelets  more  to 
the  surface.  The  scrap  need  be  only  from  i  to  3 
mm.  thick;  it  sticks  of  itself  after  it  has  been  pressed 
on  the  bleeding  spot  for  a  few  seconds  to  two  min- 
utes. He  avoids  having  any  fascia  tissue  on  the  side 
turned  to  the  bleeding  spot.  The  history  of  means 
to  arrest  hemorrhage  is  reviewed  and  this  muscle 
method  is  ascribed  to  Horsley,  who  found  it  effectual 
on  animals,  hemorrhage  from  arteries  and  veins  be- 
ing arrested  by  the  application  of  the  scrap  of  muscle 
when  the  blood  pressure  did  not  exceed  60  or  80  mm. 
of  mercury.  Horsley  is  said  never  to  have  pub- 
lished his  experiences.  Pamperl  found  it  always  ef- 
fectual in  his  sixteen  cases,  including  a  number  of 
operations  on  the  brain. 


Philosophy  While  You  Wait 

This  one  is  by  Charles  R.  Sherman,  of  Omaha, 
who  while  one  of  the  most  conspicuous  successes  in 
the  retail  drug  business  in  this  country,  is  not  so  en- 
grossed in  his  business  as  to  have  no  time  for  asso- 
ciation work,  travel,  literature,  and  a  few  of  the  other 
better  things  in  life  that  are  not  measured  by  the 
dollar  mark: 

"Among  my  highly-esteemed  acquaintances  is  a 
remarkable  Hungarian  Jew,  a  glazier  by  trade,  who 
emits  scintillations  of  Voltaire-like  philosophy  be- 
tween attentions  to  his  putty  and  points.  I  asked 
him  why  he  did  not  give  more  time  to  the  exploiting 
of  the  various  philosophical  subjects  with  which  his 
head  seemed  to  be  filled.  He  replied :  "I  vood  like 
to  let  my  mind  run  on  dose  tings  vich  vas  higher,  on 
philosophy  and  all  dot,  but  vile  I  vas  doing  dis, 
some  oder  fellow  would  come  aroundt  and  put  in  all 
der  vindoo  gloss." 

Perhaps  we  have  here  a  second  Spinoza,  for  he,  too, 
was  a  Jew.  a  philosopher,  and  a  glazier — that  is.  if 
grinding  lenses  may  be  spoken  of  as  a  branch  of  the 
glazier's  trade. 


Some  people  spend  their  time,  but  wise  ones  use 
it. — Liquid  Bottler. 
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NOTES    AND    QUERIES 

It  is  desirable  that  all  questions  to  be  answered  under  this  head  be  received  before  the 
fifteenth  of  the  month  prior  to  the  one  in  which  the  querist  expects  an  answer.  Each  ques- 
tion, to  receive  attention,  must  be  accompanied  by  the  name  and  address  of  its  writer. 
Queries  are  not  answered  by  letter,  the  information  supplied  in  these  columns  being  intended 

for  the  benefit  of  our  readers  in  general,  not  for  the  profit  of  the  individual  inquirer  only. 

Recovering  Phenacetin,  Salol,  etc.,  from  Pills.  from  their  alcoholic  solution.  When  the  quantities  of 
— X.  Y.  Z.,  Connecticut,  writes.  "Can  you  suggest  a  solids  called  for  by  the  above  formula  are  dissolved  in 
process  for  recovering  some  of  the  following  from  5  drams  of  alcohol,  the  solution  is  nearly  saturated, 
pill  form.  I  have  a  number  of  pills  of  phenacetin,  hence  only  a  little  water  is  needed  to  throw  the  solids 
salol,  salicylic  acid,  phenacetin  and  salol,  etc.,  which  out  of  solution.  If  glycerin  be  employed  instead  of 
I  don't  ever  e.xpect  to  realize  on,  as  they  are  not  pre-  water,  there  will  be  no  precipitation.  Syrup  also 
scribed  any  more.  I  think  some  good  suggestions  helps,  since  it  contains  only  about  half  its  bulk 
along  this  line  would  be  appreciated  by  the  trade  in  of  water  and  so  introduces  less  water  while  supplying 
general,  as,  no  doubt,  a  great  many  have  large  stocks  the  needed  bulk.  Some  salt  solutions  will  act  in  the 
of  these  and  other  drugs  in  pill  form  which  they  same  way,  particularly  when  the  salts  are  freely  sol- 
would  be  glad  to  realize  on  at  present  prices."  uble  in  water  and  are  not  themselves  precipitated  by 
The  recovery  of  chemicals  from  pills  or  other  com-  alcohol.  This  may  explain  the  action  of  the  sodium 
binations  is  seldom  a  simple  process,  and  often  calls  tartrate  in  the  above.  The  tartrate  supplies  bulk, 
for  nice  chemical  discrimination.  while  reducing  the  amount  of  added  water,  and  so 

Phenacetin,  salol  and  salicylic  acid  are  all  soluble  in  holds  the  other  chemicals  in  solution, 
alcohol,  in  ether  and  in  chloroform.  In  general,  the  But  another  complication  comes  in  here:  If  the 
other  materials  of  pills  are  not  soluble  in  ether  or  soda  solution  be  added  first,  and  afterward  the  tar- 
chloroform,  hence  these  solvents  may  be  used  to  ex-  taric  acid,  the  soda  will  decompose  the  salol,  liberat- 
tract  the  ingredients  named,  and  by  simply  evap-  ing  phenol  and  salicylic  acid,  both  of  which  are  more 
orating  (better  distilling)  off  the  solvent  the  chemi-  soluble  in  water  than  is  salol.  Then  the  body  which 
icals  are  recovered.  Distilling  ether  is  a  very  risky  is  most  easily  precipitated  is  got  out  of  the  way 
operation.  through  decomposition.  But  this  is  not  necessarily 
If  coloring  matters  are  extracted  also,  washing  the  so,  for  the  salol  may  not  be  decomposed,  as  the  soda 
solutions  with  water  before  evaporation  will  usually  and  tartaric  acid  may  be  added  in  such  way  as  to  avoid 
help.  Chloroform  sometimes  extracts  less  of  foreign  this  decomposition.  In  such  case  the  sodium  tartrate 
matters  than  ether,  but  the  reverse  may  also  be  true,  rnay  act  by  reducing  the  amount  of  water. 
and  a  trial  is  advisable.  There  is  no  evidence  that  sodium  tartrate  has  any 
We  do  not  know  any  practical  method  of  separat-  direct  solvent  action  on  acetanilide,  phenacetin  or  sa- 
ing  the  salol  and  phenacetin  after  the  recovery.  To  Iq\  indeed,  we  have  known  of  instances  where  it 
us  it  seems  as  if  this  is  a  case  of  the  game  not  being  made  things  worse  rather  than  better,  a  more  pi-esent- 
worth  the  candle.  able  solution  being  obtained  by  the  use  of  a  little 

; —  ^  glycerin  and  water  than  could  be  secured  by  the  use 

Acetanilide,  Phenacetin  and  Salol  in  a  Hydro-  Qf  sodium  tartrate.    The  water  seems  to  be  the  trou- 

Alcoholic  Liquid.—  .A.  physician  has  requested  H.  blesome  factor,  and  almost  any  substance  which  will 

A.  J.,  Georgia,  to  make  a  clear  solution  of —  reduce  its  amount  will  be  likely  to  help. 

Acetanilide  10  grains.  ft  must  not  be  overlooked  that  any  decomposition 

Phenacetin 16  grains.  that  may  occur  in  the  mixture  may  affect  its  thera- 

Citrated  caffeine 4  grains.  peutic  character. 

Salol 2  grains.  

Alcohol    5  drams.  Manufacture  of  Solution  of  Hydrogen  Diox- 

Water to  make     i  ounce.  ide.— C.  O.  H.,  Pennsylvania.— Outlines  may  be  seen 

Our  correspondent  writes  that  "with  soda  and  tar-  jjj  vvorks  on  industrial  chemistry,  as  Thorp's  or  Rog- 

taric  acid  added  a  permanent  clear  solution  can  be  grs  and  Aubert's.    Greater  details  of  the  various  proc- 

made,"  and  asks  what  changes  take  place  when  these  ggggg  ^^e  given  in  two  articles  which  appear  in  the 

are  added.  Circular  :  the  more  exhaustive  of  these,  by  Dr.  J. 

Acetanilide  is  soluble  in  2.5  parts  of  alcohol  and  in  5  Brewer,  is  in  the  issue  for  October,  1912,  page  609, 

179  parts  of  water;  phenacetin  in  12  parts  of  alcohol  ^^j  jj^g  other,  by  Prof.  C.  B.  Jordan,  is  in  the  issue 

and  in  920  parts  of  water ;  and  salol  in  5  parts  of  al-  £q^  November,  1912,  page  661. 

cohol  and  2333  parts  of  water.    Thus  salol  is  more  q£  course,  different  manufacturers  have  worked 

soluble  in  alcohol  than  phenacetin,  but  it  is  so  nearly  ^^^  j^j.  themselves  modifications  of  the  type  methods, 

insoluble  in  water  that  it  is  very  easily  thrown  out  ^^^^  ^^^^^  ^^^  ^^^^^  secrets. 

of  solution  in  alcohol  by  water.    Acetanilide  is  more  

soluble  in  alcohol  and  also  in  water  than  either  of  the  ,     ,  o'  ^t.  km     \  n     vr     r,      TUinnJc 

others,  which  means  that  it  is  less  easily  precipitated  Removal  of  Birth  Mark..-  G.    E.    O      Illmo.s 

from  its  alcoholic  solution  by  water.  asks:   "Is  there  any  preparation   that   will  remove 

To  secure  a  clear  solution,  the  proportion  of  water  birth  marks? 
that  can  be  used  is  less  than  will  throw  out  the  solids  We  thmk  not. 


88 


THE   DRUGGISTS  CIRCULAR 


February  191l> 


Gelatin-Coating    Pills    on    a    Large    Scale. — 

G.  B.  C,  New  York. — This  is  a  large  subject,  which 
is  treated  at  some  length  in  the  text-books  on  phar- 
macy. From  Caspari's  Treatise  on  Pharmacy  we 
quote : 

Uelatin-coatlng  is  more  readily  applied  thaa  sugar-coat- 
ing, but,  like  the  latter,  requires  practice  to  insure  pro- 
ficiency. The  chief  difficulty  lies  in  the  drying  of  the  coat- 
ing after  the  pills  have  been  dipped  into  the  solution  of 
gelatin;  the  pills  must  be  kept  in  motion  while  the  gelatin 
cools,  otherwise  the  coating  will  not  be  uniform.  Pills  to 
be  gelatin-coated  must  be  firm,  dry,  and  free  from  dusting- 
powder;  it  glycerin  is  used  as  an  exclpient,  it  is  likely  to 
soften  the  gelatin-coating,  causing  the  pills  to  stick  to- 
gether. For  pills  containing  strongly  odorous  substances, 
such  as  asafetida,  sumbul,  Iodoform,  the  valerianates,  etc., 
gelatin-coating  is  decidedly  inferior  to  sugar-coating,  as 
the  odor  penetrates  gelatin  far  more  rapidly  than  sugar. 
The  manner  of  coating  the  pills  on  a  large  scale  Is  identi- 
cal with  that  used  for  only  a  dozen  pills,  namely  the  pills 
are  impaled  upon  long,  thin  needles,  to  the  depth  of  about 
1/16  of  an  Inch,  and  then  immersed  In  a  solution  of  gela- 
tin kept  fluid  by  means  of  a  water-bath;  In  order  to  avoid 
contraction  and  cracking  of  the  gelatin  upon  cooling, 
mucilage  of  acacia  Is  usually  added  to  the  solution,  and,  by 
some,  syrup  also.  The  rapid  drying  on  a  large  scale  is  ef- 
fected by  placing  the  pills  soon  after  they  have  been 
dipped,  while  still  on  the  needles,  in  specially  constructed 
drying  cases  connected  with  an  exhaust  fan,  by  means  of 
which  air  is  rapidly  drawn  through  the  cases,  and  the 
moisture  is  thus  removed. 

The  subject  of  pill-coating  is  treated  in  a  particu- 
larly illuminating  way  by  Prof.  W.  L.  Scoville  in  his 
Art  of  Compounding,  and  in  both  Amy's  and  Rem- 
ington's works  on  the  practice  of  pharmacy  will  be 
found  much  of  interest  on  it.  All  these  books  are 
amply  illustrated. 


Home  Study  of  Urine  Analysis. —  M.    D.    G., 

New  York.— While  we  do  not  care  to  go  on  record  as 
saying  that  it  would  be  impossible  for  a  graduate  in 
pharmacy  to  master  the  subject  of  urine  analysis  by 
home  study,  we  do  say  that  he  would  find  a  great  ad- 
vantage in  having  as  a  teacher  some  one  who  could 
point  put  in  a  few  words  matters  which  the  student 
might  be  able  to  learn  for  himself  only  through 
much  reading  and  experimentation. 

Among  the  books  which  we  think  might  be  of  in- 
terest to  you  in  this  connection  are  Tyson's  Practi- 
cal Examination  of  Urine,  and  Hartley's  Medical 
Chemistry,  P.  Blakiston.  Son  &  Co.,  Philadelphia; 
Practical  Methods  of  Urine  Analysis,  the  Chemist 
and  Druggist.  London  (imported  by  McKesson  & 
Robbins,  of  New  York) :  Faught's  Essentials  of  Lab- 
oratory Diagnosis,  the  F.  A.  Davis  Company.  Phil- 
adelphia: and  Todd's  Clinical  Diagnosis,  the  W.  B. 
Saunders  Company,  Philadelphia. 


Druggies'  Federal  Alcohol  Tax.— G.  G.,  Illi- 
nois.— Under  certain  conditions,  as  when  the  mixture 
dispensed  is  unfit  for  use  as  a  beverage,  the  dispens- 
ing druggist  is  not  required  to  pay  the  United  States 
special  tax  of  $25  for  dispensing  alcoholic  spirits  on 
physician's  prescriptions.  From  a  leaflet  issued  by 
the  internal  revenue  commissioner  we  quote : 

Apothecaries  are  permitted,  under  the  exempting  pro- 
vision of  section  3246,  Revised  Statues,  to  carry  in  stock 
distilled  spirits  and  wines  and  to  use  same  In  the  prepa- 
ration of  tinctures  and  other  V.  S.  P.  preparations,  and 
In  the  compounding  of  bona  fide  prescriptions,  and  no  spe- 
cial tax  is  required  for  the  sale  thereof,  provided  the 
spirits  or  wine  is  compounded  prior  to  sale  with  drugs 
sufficient  in  character  and  amount  to  so  change  the  char- 


acter of  the  alcohol  as  to  render  it  unsuitable  for  use  as 
a  beverage.  The  sale,  however,  of  spirituous  liquors  or 
wines  not  compounded  as  above  indicated,  even  on  a  phy- 
sician's prescription  and  for  purely  medicinal  purposes, 
renders  the  person  making  such  sale  liable  to  internal  rev- 
enue special  tax. 

In  the  same  way  the  sale  of  alcohol  for  bathing 
purposes,  even  on  a  physician's  prescription,  renders  the 
person  making  the  sale  liable  to  internal  revenue  spe- 
cial tax.  If,  however,  the  alcohol  before  sale  is  rendered 
by  the  apothecary  unfit  for  beverage  uses  in  accordance 
with  any  formula  approved  for  destruction  of  identity  of 
alcohol  in  scientific  institutions  in  hospital  departments 
(see  T.  D.  1757),  no  tax  liability  will  be  incurred,  but  the 
burden  of  clearly  proving  this  is  on  the  person  making 
the  sale,  in  general,  exemption  from  liability  to  special 
tax,  on  account  of  filling  physicians'  prescriptions,  is  se- 
cured to  apothecaries  by  having  the  prescription  itself 
specify  the  precise  nature  and  amount  of  the  Ingredients 
to  be  added  to  the  compound,  with  the  result  that  the  com- 
pound thus  prepared  is  rendered,  as  above  indicated,  unfit 
for  beverage  purposes. 


Filling  a  Prescription  for  Morphine  Written 
by  a  Physician  for  Himself. —  B.  E.  W.,  Maine, 
received  from  a  physician  in  another  State  a  prescrip- 
tion for  200  j4 -grain  morphine  tablets  for  his  own 
use.  The  prescription  bore  a  registry  number  as  re- 
quired by  the  Harrison  law.  He  asks  our  advice  as 
to  whether  or  not  he  may  lawfully  fill  it. 

We  think  not.  In  the  first  place,  it  is  not  advisable 
to  fill  prescriptions  for  narcotics  written  by  physi- 
cians not  registered  in  the  druggist's  district.  The 
law  does  not  prohibit  this,  but  the  druggist  is  held 
responsible  if  the  registry  number  given  by  the 
physician  is  not  bona  fide  and  if  the  physician's  name 
is  an  assumed  one. 

In  the  second  place,  prescriptions  coming  under  the 
Harrison  law  must  be  filled  on  the  day  they  are  writ- 
ten. 

In  the  third  place,  when  a  physician  orders  nar- 
cotics for  his  own  use,  he  should  do  so  on  the  ofl[icial 
order  blank  to  be  obtained  from  the  collector  of  in- 
ternal revenue.  In  the  case  before  us,  it  seems,  this 
was  not  done. 

In  all  transactions  involving  the  sale  of  narcotics 
the  maxim  of  the  druggist  should  be  "safety  first," 
and  the  making  of  a  sale  should  be  a  consideration 
secondary  to  the  possibility  of  permitting  narcotics  to 
get  into  the  hands  of  those  whom  they  might  harm. 


Meaning  of  "Proof  Gallon."—  N.  N.,  Nebraska, 
noticed  in  the  Circul.xr  for  last  December  among  the 
Wisconsin  board  questions  (Chemistry,  7) :  "What  is 
the  difference  between  a  wine  gallon  and  a  proof  gal- 
lon?"   He  requests  the  answer. 

"Proof"  is  a  word  used  in  excise  matters.  Proof 
spirit  is  a  spirit  containing  half  its  volume  of  abso- 
lute alcohol.  Of  course,  there  are  some  refinements 
having  to  do  with  specific  gravity,  temperature  and 
the  like,  but  for  present  purposes  this  definition  is 
sufficiently  accurate.  A  gallon  of  proof  spirit,  there- 
fore, contains  a  half-gallon  of  absolute  alcohol,  and 
is  a  proof  gallon.  A  proof  gallon  is  any  quantity  of 
spirit  containing  a  half-gallon  of  absolute  alcdhol.  A 
proof  gallon  of  absolute  alcohol  is  only  a  half-gallon 
by  the  usual  wine  measurement:  but  if  the  spirit  is 
very  much  diluted  many  wine  gallons  of  it  may  be  re- 
quired to  make  a  proof  gallon.  One  hundred  wine 
gallons  of  Q4  per  cent,  (or  188°  proof)  alcohol  is 
equal  to  188  proof  gallons. 
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A  Mystifying  Chemical  Trick. — M.  D.,  Penn- 
sylvania, asks :  "What  acid  mixed  into  water,  will 
change  it  black,  then  you  take  another  acid,  mix  it 
with  the  water  already  turned  black  and  -this  will 
change  it  back  to  clear?" 

To  perform  the  trick  of  turning  water  dark  and 
then  decolorize  it  again,  the  most  effective  method  is 
by  the  liberation  of  iodine  in  the  presence  of  starch, 
and  the  addition  of  a  solution  of  sodium  hyposulphite. 
These  reactions  are  instantaneous  and  require  no  col- 
ored solutions,  both  good  factors  in  such  a  case. 

As  with  most  such  experiments,  the  materials  for 
this  one  must  be  prepared  in  advance.  The  starch 
solution  is  made  by  mixing  ^  ounce  of  powdered 
starch  with  a  tablespoonful  of  cold  water,  and  pour- 
ing this  mixture  into  a  pint  of  boiling  water.  The 
mixture  should  be  boiled  ten  minutes,  and  then  cooled. 

Now  take  a  pint  of  pure  water  in  a  bottle  or  flask, 
add  about  15  drops  of  the  starch  solution,  15  drops  of 
tincture  of  iron  chloride  and  about  30  drops  of  diluted 
hydrochloric  acid.  This  mixture  should  appear  clear 
and  practically  colorless  when  observed  from  a  dis- 
tance of  a  few  feet.  If  it  looks  cloudy  the  starch 
paste  is  probably  to  blame,  and  should  be  boiled 
longer. 

To  turn  this  black,  add  a  solution  of  five  grains  of 
potassium  iodide  in  a  little  water,  and  shake  well. 
The  liquid  will  turn  a  bluish-black  immediately. 

To  decolorize  it,  add  a  solution  of  20  grains  of  so- 
dium hyposulphite  in  a  little  water,  and  shake  well, 
when  the  desired  effect  is  obtained  immediately.  The 
amount  of  water  used  to  dissolve  the  potassium  io- 
dide and  the  sodium  hyposulphite  may  be  regulated 
to  accord  with  the  conditions  of  the  experiment.  If 
a  quart  bottle  be  used,  each  can  be  dissolved  in  8 
ounces  of  water,  and  both  solutions  being  clear  and 
colorless,  the  appearance  is  simply  that  of  adding 
water. 

The  trick  can  be  varied  by  omitting  the  starch  and 
obtaining  first  a  red  solution  which  is  afterward  de- 
colorized by  the  hyposulphite.  .\  little  more  potas- 
sium iodide  may  be  needed  for  the  red. 


Pharmacists  in  the  Navy,— S.  F.,  North  Caro- 
lina.— There  is  issued  by  the  bureau  of  medicine  and 
surgery  of  the  United '  States  Navy  Department  at 
Washington  a  circular  giving  particulars  concerning 
the  enlistment  of  men  in  the  naval  hosnital  corps 
This  document  was  reprinted  in  full  in  The  Drug- 
cists  Circular  for  November.  1910,  page  578.  It 
is  rather  too  lengthy  for  us  to  feel  justified  in  again 
giving  it  space,  so  those  who  desire  to  read  it  and 
do  not  have  access  to  the  volume  of  the  Circular 
for  1910.  will  do  well  to  write  to  Washington  for 
a  copy  of  the  official  publication.  Perhaps,  too, 
some  changes  have  been  made  in  the  wording  of  the 
folder  during  the  past  five  or  six  years. 


The  Symbol  for  Thallium.—  D.  K..  District  of 
Columbia.— In  taking  proof  it  frequently  happens 
that  ink  so  fills  the  space  between  the  body  of  the 
letter  "i"  and  its  dot  as  to  make  the  letter  look  like 
an  "1."  Probably  this  was  the  case  when  we  allowed 
the  symbol  for  thallium  to  slip  bv  on  oaere  11  of  the 
CiRO'LAR  for  last  month  as  "Ti"  when  "Tl"  was 
intended.  We  thank  you  for  calling  our  attention  t" 
the  error. 


How    Cod    Liver    Oil    Is    Educed.— H.  A.  W., 

Maine. — In  the  older  days  in  Norway,  as  the  livers 
were  accumulated  by  the  fishermen  during  January 
and  the  succeeding  months  to  some  time  in  April, 
they  were  put  into  barrels.  These  barrels  were  taken 
home  by  the  men  during  April  and  opened  any  time 
from  then  to  June.  Of  course,  their  contents  had 
putrified  during  that  time,  the  putrefaction  having 
burst  the  cells  of  the  livers  and  liberated  the  oil, 
which  rose  to  the  top  of  the  mass  and  was  drawn  off. 
The  modern  way,  however,  is  to  use  steam  on  the 
fresh  livers.  This  is  done  by  turning  a  stream  of 
steam  directly  on  the  livers  or  by  the  use  of  a  jacketed 
kettle.  They  are  heated  to  above  the  boiling  point  of 
water,  this  temperature  liberating  the  oil  while  it  is 
still  fresh  and  free  from  the  putrefactive  odor.  The 
idea  is  to  force  the  oil  from  the  hepatic  cells  in  a  short 
time  by  the  application  of  a  moderate  amount  of  heat. 
When  the  oil  is  separated  it  rises  to  the  top  and  may 
be  skimmed  off.  By  continuing  the  heating  and  skim- 
ming, a  darker  colored  and  less  desirable  oil  is  ob- 
tained. 

From  a  communication  from  a  Newfoundland  cor- 
respondent of  the  Oil,  Paint  and  Drug  Reporter,  the 
CiRCUL-AR  (see  February,  1908,  page  65)  published 
an  abstract,  which  may  be  found  of  interest  in  this 
connection.  Some  excerpts  from  this  communication 
are  here  given : 

At  what  early  date  the  remedial  virtues  of  cod  liver  oil 
were  discovered  is  unknown;  some  claim  it  was  used  as 
a  medicine  by  the  ancient  Egyptians.  The  method  of  ex- 
tracting and  reflning  the  oil  by  steam  or  hot-water  pans 
was  originated  about  the  middle  of  the  nineteenth  cen- 
tury by  Charles  Fox,  an  English  chemist,  who  came  to 
St.  Johns,  Newfoundland,  about  1848,  and  was  afterwards 
in  the  employ  of  several  Newfoundland  refineries.  The 
first  refinery  was  erected  at  the  east  end  of  the  harbor  of 
St.  Johns,  and  it  was  not  long  before  others  were  in  opera- 
tion at  all  the  principal  fishing  stations  from  Cape  Race 
to  Baccalieu.  In  all  of  these  the  most  rigid  cleanliness 
was  enforced  as  absolutely  essential  to  the  production  of 
pure,  sweet  oil. 

Newfoundland  was  the  chief  source  of  the  cod  liver  oil 
supply  for  a  number  of  years,  the  process  of  reflning  oil 
by  steam  and  hot-water  pans  not  having  been  Introduced 
In  Norway  until  about  1853.  About  1880,  the  "freezing 
process"  was  invented  in  Norway,  and  the  oil  obtained  by 
this  new  process  was  of  such  a  superior  quality  that  the 
ordinary  oil  was  almost  unsalable.  This  process  was  kept 
secret  by  the  Norwegian  manufacturers  for  a  long  time, 
and  it  was  not  until  1889  that  it  became  known  to  the 
Newfoundland  refiners.  The  first  "freezing"  plant  in 
Newfoundland  was  erected  by  Adolph  Neilsen,  a  former 
Norwegian  inspector,  who  was  at  that  time  employed  by 
the  Newfoundland  Government.  Other  large  plants  "were 
soon  established  under  his  supervision,  and  the  quality  of 
Newfoundland  oil  began  to  improve,  and  in  1902  it  was 
awarded  the  State  medal  at  the  International  Fisheries 
Exhibition  In  Vienna,  in  competition  with  the  products  of 
all  the  principal  Norwegian  manufacturers. 

The  first  known  analysis  of  cod  liver  oil  was  made  in 
1822.  Since  then  very  many  Interesting  reports  of  Its 
composition  have  been  made.  In  1904  the  Norwegian 
manufacturers  Instituted  lawsuits  In  London  to  prove  that 
Newfoundland  oil  was  adulterated  and  unfit  for  medici- 
nal use.  The  Newfoundland  refiners  won  the  case,  their 
chemist  having  prepared  what  was  said  to  be  the  ablest 
and  most  scientific  analysis  of  cod  liver  oil  known.  At 
the  Fisheries  and  Naval  Exhibition  held  at  London  in 
1905,  Newfoundland  cod  liver  oil  won  the  gold  medal. 

Somewhat  more  exhaustive,  while  duplicating 
some  of  the  statements  contained  in  the  Reporter's 
correspondence,  is  a  report  made  by  W.  A.  Munn  be- 
fore the  Royal  Dominion  Commission  in  1914.  and 
jirinted  in  the  Montreal  I'luirmaceutical  Journal  for 
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October  of  that  year.     An  abstract  of  Mr.  Munn's 
paper  follows : 

The  Industry  of  manufacturing  cod  liver  oil  both  In 
Norway  and  Newfoundland  is  specially  adapted  to  the 
shore  fishery.  Norway  makes  great  use  of  the  argument 
that  her  manufacture  during  the  cold  winter  season  pre- 
vents rancidity  of  the  livers,  which  accounts  for  her  great 
measure  of  success,  but  we  have  advantages  in  Newfound- 
land that  would  offset  this,  it  we  had  the  population  to 
work  this  great  by-product  to  better  advantage. 

In  Norway,  the  fishermen  go  five,  ten  and  twenty  miles 
from  the  shore,  and  the  greatest  quantity  of  their  flsh  is 
caught  by  trawls,  that  is,  hooks  and  lines  moored  for 
twelve  to  twenty-four  hours.  The  fish  are  dead  when 
taken  from  the  hooks,  and  should  the  weather  be  stormy, 
which  happens  very  often  in  winter  time,  a  large  amount 
of  this  flsh  may  remain  in  the  water  for  days.  Any  per- 
son can  readily  understand  that  the  livers  of  such  fish 
can  not  make  the  very  best  oil. 

In  Newfoundland  our  principal  fishing  is  carried  on  by 
traps  moored  at  the  Headlands,  the  most  of  them  within 
a  mile  of  the  harbor.  These  traps  are  overhauled  twice 
a  day,  and  the  fish  are  taken  Into  the  boats  alive  and 
kicking.  The  refiners  of  cod  liver  oil  have  their  factories 
situated  at  the  largest  fishing  centers,  and  with  modern 
methods,  which  I  will  explain  later  on,  the  oil  is  rendered 
from  the  livers  of  these  fish  within  three  hours  of  the 
time  they  are  taken  from  the  water. 

There  have  been  three  great  improvments  in  the  manu- 
facture of  cod  liver  oil  within  the  past  sixty-five  years 
that  I  must  explain  to  give  some  adequate  idea  of  the 
progress  made  in  the  manufacture: 

First,  in  1848,  the  introduction  of  the  process  of  render- 
ing the  oil  from  the  livers  by  indirect  heat  in  pans  with 
hot-water  bottoms. 

Second,  In  1885,  the  freezing  process  for  removing  the 
stearin  from  the, oil. 

Third,  In  1903,  a  new  process  for  rendering  the  oil  from 
the  livers  by  direct  steam  in  a  single  pan. 

Charles   Fox,   a. chemist  of   Scarborough,   England,   in- 
itiated the  process  of  refining  oil  by  hot-water  pans.     He 
was  an  enthusiast  in  this  work,  and  started  his  first  fac- 
tory in  St.  Johns  harbor  in  1848.     Previous  to  this  time 
the  lirowij  cod  liver  oil  was  used  as  a  medicine,  this  being 
the  only  cod  liver  oil  known  on  the  market. 
.  -,    When  Charles  Fox  first  manufactured  the  bright-yellow 
, oil  there  was  a     great  prejudice  against  it  among  the 
English  druggists,  many  of  whom  thought  the  brown  oil 
.was  better.     I  wish  to  make  this  matter  clear,  as  promi- 
;ient,  Norway   manufacturers  havfe   published   statements 
'that  they  were  the  first  to  manufacture  cod  liver  oil  by 
,   these  improved   methods,   but  F.   P.   MoUer,  of  Norway, 
.j;J>arly  stated  that  their  first  effort  in  this  direction  was 
in   1853,    when   twenty '  barrels   of   steam   refined   oil   was 
.  jnade.    The^  niethod  used  by  Charles  Fox  in  rendering  the 
oil  was  to 'have  a  large  pan  holding  about  80  gallons  of 
lltvers  standing  over  another  pan  or  fitted  with  a  double 
bottom  for  hot  water  or  steam.    The  indirect  heat  broke 
•  up- the  hepatic  cells  of  the  liver.    The  man  in  charge  has 

■  lorkeep  stirring  the  livers  for  four  hours,  dipping  off  the 
the  oil  as  fast  as  it  rises  to  the  surface.  It  was  a  long  and 

■  tedious  process,  and  the  temptation  to  get  the  last  drop 
of  oil  from,  the  livers  produced  a  poor  oil  both  in  color 
and  flavor.  Then,  again,  unless  the  livers  can  be  cooked 
fT-esh  they  will  quickly  turn  stale,  and  are  not  fit  to  make 
medicinal  oil.  Not  alone  was  Mr.  Fox  particular  in  se- 
lecting only  sweet,  fresh  livers,  but  he  had  tubs  filled  with 
fresh,  clean  water  for  washing  the  blood  from  the  livers. 
The  gall  bag,  which  is  often  found  attached  to  the  liver, 
had  to  be  carefully  removed. 

A  good  liver  in  proper  condition  should  be  about  the 
size  of  your  hand,  of  a  rich  cream  color,  sufficiently  ten- 
der to  allow  your  finger  to  go  through  easily.  You  will 
often  find  livers  that  are  brown:  these  are  lean,  and  no 
refiner  who  values  his  own  interest  will  accept  them  from 
the  flshermen,  as  there  is  little  or  no  oil  in  them.  Then, 
again,  an  occasional  liver  Is  green  or  badly  spotted:  this 
Is  a  diseased  liver,  and  should  always  be  rejected. 

The  second  great  improvement  in  the  refining  of  this 
medicinal  oil  was  the  perfecting  by  Norwegians  of  what 
is  known  as  the  freezing  process,  whereby  the  oil  is 
chilled  and  the  stearin  removed  by  a  pressing  or  filtering 
process.  This  occurred  in  the  year  1885,  and  was  con- 
sidered a  very  beneflclal   Invention,  as  it  made  the  oil 


very  much  more  palatable  and  digestible.  For  several 
years  the  Norwegians  kept  this  new  secret  of  manufacture 
to  themselves,  but  In  the  year  1888  Adolph  Nellson,  a 
Norwegian  Inspector,  then  in  the  employ  of  the  New- 
foundland Government,  introduced  the  process  Into  New- 
foundland. The  outfit  for  this  non-freezing  process  is  a 
fairly  expensive  one,  costing  several  thousand  dollars. 
The  process  requires  the  construction  of  a  large  room 
with  double  walls,  double  top  and  double  bottom;  the 
space  between  them  being  closely  packed  with  saw  dust, 
so  as  to  make  the  room  as  nearly  as  possible  air-tight. 
Pipes  about  10  Inches  in  diameter  reaching  from  the  tell- 
ing to  the  fioor  are  installed  along  the  sides  of  the  room 
and  are  fed  with  a  mixture  consisting  of  75  per  cent,  of 
ice,  and '25  per  cent,  of  salt  from  the  top  or  upper  story. 
By  this  means  the  temperature  of  the  room  is  maintained 
at  from  19"  to  2o\  The  ordinary  cod  liver  oil  is  then 
placed  in  tanks  or  barrels  in  this  cold  room,  and  become 
quite  thick  and  heavy.  It  is  then  strained  through  very 
fine  muslin  bags,  and  the  oil  that  drips  from  these  bags 
is  beautifully  bright  and  clear,  and  remains  so  even  at  an 
extremely  low  temperature.  The  operation  requires  skill 
and  care  in  order  to  ensure  a  uniform  product.  This  so- 
called  non-freezing  oil  is  then  run  into  tin-lined  barrels 
holding  25  gallons  each.  The  process  is  somewhat  tedious 
and  expensive,  as  many  hundred  tons  of  ice  have  to  be 
procured  and  stored  near  the  factory  ready  for  use. 
There  is  a  residue  of  stearin  amounting  to  about  20  per 
cent,  of  the  quantity  of  oil  processed.  This  stearin  is  of 
very  low  value  as  compared  with  the  non-freezing  oil, 
and  is  generally  used  for  making  soap. 

The  third  great  improvement  in  the  process  of  manu- 
facturing cod  liver  oil  was  introduced  into  Newfoundland 
in  the  year  1903,  when  Charles  Fowler,  of  New  York, 
visited  Newfoundland.  This  process  involved  the  intro- 
duction of  direct  steam  from  a  small  boiler  into  a  pan 
capable  of  containing  from  50  to  100  gallons  of  livers. 
The  heat  and  force  of  this  steam  churns  up  the  livers,  and 
the  white,  sweet  oil  is  rendered  out  in  thirty  or  forty 
minutes,  as  compared  with  a  much  longer  period  under 
the  old  process  from  jacketed  boilers.  This  new  process 
therefore  made  for  economy  in  labor  besides  producing  a 
superior  oil. 

During  1910  the  Newfoundland  Government  secured  the 
services  of  H.  B.  Simonsen,  a  manufacturer  of  considerable 
experience  in  the  I..ofoden  Islands,  whence  comes  the 
choicest  Norwegian  oil.  The  intention  of  the  government 
was  to  try  to  improve  the  uniformity  of  the  quality  of 
Newfoundland  oil  by  employing  this  experienced  manu- 
facturer as  an  inspector.  Mr.  Simonsen  has  done  excel- 
lertt  work,  and  was  the  means  of  instituting  a  competition 
among  a  considerable  number  of  refiners  for  a  gold  medal, 
presented  by  a  prominent  manufacturer,  the  winner  of 
the  same  being  the  one  manufacturing  the  best  oil  in  ac- 
cordance with  Mr.  Simonsen's  instructions.  The  quality 
of  the  oil  produced  by  these  competitors  exceeded  Mr. 
Simonsen's  utmost  expectations.  He  has  spent  the  past 
three  years  visiting,  during  the  manufacturing  season, 
the  various  factories  around  the  coast  of  Newfoundland, 
and  has  been  successful  in  inducing  many  of  the  factories 
to  adopt  the  process  of  direct  steam,  which  ensures  the 
making  of  a  uniform,  white,  sweet  flavored  oil.  Mr. 
Simonsen  is  strongly  of  the  opinion  that  the  livers  of  the 
codflsh  caught  on  the  Newfoundland  shore  during  the 
months  of  August,  September  and  October  are  superior  to 
any  he  has  seen  in  Norway,  and  that  when  carefully  man- 
ufactured, our  oil  is  superior  to  any  manufactured  else- 
where. Unfortunately,  Mr.  Simonsen  has  resigned  his 
position  of  inspector  owing  to  poor  health. 


Solubility  of  Sulphur. — S.  F..  Ohio. — According 
to  the  United  States  Pharmacopceia  sulphur  is  "insol- 
uble in  water;  very  slightly  soluble  in  absolute  alco- 
hol ;  readily  soluble  in  carbon  disulphide,  petroleum 
benzin,  benzene,  oil  of  turpentine,  and  many  other 
oils;  also  in  ether,  chloroform,  and  in  boiling  aqueous 
solutions  of  alkali  hydroxides."' 

As  you  seem  to  be  inexperienced  in  the  handling  of 
such  things,  we  warn  you  that  many  of  the  solvents 
named  are  highly  inflammable  and  should  be  handled 
with  extreme  caution. 
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To  Clean  Ivory.  —  T.  B.  P.,  Pennsylvania. — 
From  the  Formula  Book  recently  issued  by  the  Cm- 
CVLAR,  the  formulas  in  which  were  taken  from  the 
CiRCL'L.\R  itself,  the  following  three  suggestions  ace 
reproduced : 

I. 

Wash  the  Ivory  well  with  ammonia  water,  then  with 
water,  and  finally  apply  solution  of  hydrogen  dioxide. 

11. 

Expose  the  ivory  for  three  or  four  days  to  the  action 
of  sunlight,  in  a  bath  of  turpentine  oil. 

III. 
Treat  the  ivory  alternately  with  a  solution  of  potassium 
permanganate  (1  in  250)  and  oxalic  acid  (1  in  100),  let- 
ting it  remain  in  each  solution  for  a  half  hour;  then 
rinse  well  with  water,  and  repeat  the  process  a  number 
of  times. 

Directions  for  repolishing  the  bleached  ivory  are 
also  given  in  the  Formula  Book. 

Presumably  one  or  more  of  the  processes  outlined 
above  would  be  applicable  to  imitation  ivorj'  as  well. 
Perhaps  it  would  be  well  to  experiment  on  an  article 
of  small  value  at  first. 

Metal  Polish. —  G.  T.  E.,  Xew  Jersey. — From 
among  more  than  a  dozen  formulas  for  metal  polishes 
— liquid,  powders  and  pomades — appearing  on  a  sin- 
gle page  in  our  new  Formula  Book,  two  are  here  re- 
printed : 

Cream  Metal  Polish. 

Solution  of  sodium  silicate 5  pounds. 

Oleic  acid    5%  pounds. 

Kerosene    enough. 

Kie8el.guhr    enough. 

Oil  of  citronella enough. 

Methyl  salicylate enough. 

Heat  the  oleic  acid  almost  to  boiing;  heat  separately 
the  solution  of  sodium  sili<ate;  pour  the  latter  gradually 
into  the  former  with  constant  stirring.  Remove  to  a  place 
remote  from  the  open  flame,  preferably  out  of  doors,  and 
when  cooled  to  below  100  F.  stir  in  sufficient  kieselgubr 
previously  made  Into  thin  cream  with  kerosene.  Finally 
add  the  odorous  substances  and  mix  well. 

Putz  Pomade. 
It  is  said  that  "putz"'  pomade  C'putz"  in  German  mean- 
ing "polishing")   may  be  made  by  making  a  paste  of  Ar- 
menian bole  and  oleic  acid,  and  scenting  with  oil  of  mir- 
baue. 


Menthol-Phenol    in    an    Aqueous    Mixture. — 

K.  S.,  Xew  York,  has  received  from  a  physician  a 
prescription  for  a  mi.xture  which  he  thinks  is  incom- 
patible. The  physician  claims  to  have  had  the  pre- 
scription filled  many  times  without  question.  Here 
it  is: 

1}   .Menthol   5  j. 

Phenol 3  M- 

Aquae  dest 5  "J- 

M.  et  sjg. :  Put  a  teaspoonfnl  in  an  atomizer  half 
full  of  water  and  use  as  a  .spray  for  the  nostrils. 

Our  correspondent  writes:  ".\fter  liquefying  the 
menthol  and  phenol  and  adding  the  water  drop  by 
drop  imder  rapid  trituration,  I  have  succeeded  in 
rare  cases  in  getting  a  solution,  or  rather,  emulsion, 
but  after  a  few  minutes  the  menthol  begins  to  collect 
in  a  lump  and  I  think  nearly  all  comes  out  eventually. 
Can  this  be  put  up  as  written  ?" 

This  is  not  a  practicable  prescription  as  written. 
Two  courses  are  open  to  the  dispenser:  Ci)  either 
he  can  make  an  emulsion  of  the  menthol  and  phenol, 
or  (2)  he  can  dissolve  them  in  alcohol  instead  of  in 


water.  To  make  an  emulsion  of  the  mi.xture,  dissolve 
5  grains  of  soft  soap  in  I  ounce  of  warm  water,  pour 
this  upon  the  liquefied  phenol-menthol  and  shake  all 
together  vigorously.  An  emulsion,  forms  readily 
which  may  be  diluted  with  the  remaining  2  otmces  of 
water.  It  will  stand  well,  but  is,  of  course,  to  be 
shaken  each  time  it  is  used. 

]iut  soap  has  an  irritant  action  upon  mucous  mem- 
branes, and  even  in  the  extreme  dilution  in  which 
it  will  be  used,  in  the  atomizer,  this  may  be  objection- 
able. Gums,  egg  and  milk  are  objectionable  in  such 
a  mixture,  and  quillaja  is  more  irritating  than  soap. 
So  the  emulsion  method  is  not  recommended. 

A  simpler  and  better  method  of  procedure  is  to  dis- 
solve the  menthol-phenol  in  alcoliol ;  or,  for  this  mix- 
ture, 2  ouiices  of  alcohol  and  i  of  water  will  yield  a 
clear  solution.  Such  a  solution  when  poured  iiito  the 
atomizer  half  full  of  water  will  make  a  cloudy  or 
milky  liquid  which  will  spray  evenly,  and  which  con- 
tains no  irritating  foreign  substance,  as  the  dilution 
with  water  will  doubtless  bring  the  alcoholic  strength 
below  that  at  which  it  will  be  even  temporarily  irri- 
tating. 

The  latter  is  the  method  we  would  prefer  for  our 
own  personal  use,  but.  of  course,  the  physician  who 
wrote  the  prescription  should  he  consulted. 


Pectin.-- "Subscriber;"  Ohio,  is  having  trouble 
with  a  liquid  galenical  he  makes.     He  writes : 

As  a  subscriber  I  would  like  to  have  you  publish  in 
your  next  issue  an  article  on  peetfhe.  Being  employed  by 
a  large  medicine  manufacturer,  I  have  to  contend  with 
some  vexing  peculiarities  of  tliis  ingredient.  The  text- 
books barely  refer  to  this  article!  and  it  is  almost  impos- 
sible to  get  a  line  on  its  physiological  properties!  1  find 
that  after  a  preparation  is  made  up  and  filtered,  it  is  per- 
fectly clear,  but  will  become  -cloudy  when  it  becomes 
chilled.  Can  you  suggest  any  method  to  eliminate  this 
article  from  the  finished  product  to  such  a  degree  as  to 
correct  this  clouding.  Any  information  on  this  matter 
will  be  greatly  appreciated. 

Pectin  belongs  to  the  carbohydrate  class  of  sub- 
stances, and  appears  to-be- iirteFtiaad^fttae.betw^eBftel- 
lulose  and  the  gums.  Like  gums>  it  Ji^is  peculiar  prop- 
erties depending  upon  its  source  andthe  bodies  with 
which  it  is  associated. 

In  unripe  fleshy  fruits  and  fleshy  roots  (carrots, 
turnips,  etc.),  pectose  is  found,  which  substance  is  in- 
soluble in  Waaler.  Heating  the  acids  of  the  fruits  or 
roots  converts  their  pectose  into  pectin,  which  is 
slowly  dissolved  by  the  water.  This  soluble  form  is 
precipitated  by  alcohol,  and  on  treatment « with  acids 
and  sugar  it  sets  in  a  colloidal  insoluble  form,  form- 
ing a  jelly.  Long  boiling  with  acids  converts  it  into  a 
gum^arabinose.  Heating  with  alkalies  converts  it 
into  pectic  acid,  which  has  no  gelatinizing  properties. 

In  fruits  pectin  is  usually  associated  with  one  or  two 
enzymes,  pectinase,  which  liquifies  it  and  converts  it 
into  pectic  acid,  and  pectase,  which  coagulates  it. 
Pectin  which  has  been  coagulated  by  pectase  is  again 
liquified  by  pectinase,  but  pectin  which  has  been 
treated  with  pectinase  can  not  afterward  be  coagu- 
lated by  pectase. 

Pectic  acid,  obtained  either  by  treatment  with  an 
alkali  and  precipitation  with  an  acid,  or  by  action  of 
a  ferment,  is  insoluble  in  cold  water,  but  soluble  in 
hot  water.     It  is  precipitated  by  alcohol. 

The  most  effective  way  to  rid  a  liquid  of  pectin  or 
pectic  acid  is  by  precipitation  with  alcohol.  Fifty  per 
cent,  of  alcohol,  by  volume,  will  throw  it  out  com- 
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pletely.  When  pectase  can  be  used,  this  is  a  more 
economical  agent  for  coagulating  it. 

Where  pectinous  bodies  are  likely  to  be  troublesome 
in  a  liquid,  the  preliminary  treatment  may  avoid  their 
extraction.  Cold  water  extracts  little  or  none,  while 
hot  water  dissolves  them.  Alkalies  convert  pectins 
rapidly  into  soluble  forms,  while  acids  convert  them 
very  slowly.  They  are  also  precipitated  by  most 
mineral  salts,  and  are  thrown  out  by  chilling.  An 
apparatus  designed  especially  for  the  very  cold  filtra- 
tion of  liquids  which  if  made  at  a  high  temperature 
and  subsequently  submitted  to  a  low  one,  become 
cloudy,  is  illustrated  and  described  in  the  Circular 
for  April,  1907,  page  293.  Practically  the  same  arti- 
cle may  be  seen  in  the  Circular's  new  Formula 
Book,  page  214.  The  apparatus  consists  chiefly  of 
a  metal  percolator  fixed  in  a  metal  box  in  which  ice 
is  packed.  A  liquid  that  goes  through  this  apparatus 
dear  is  likely  to  remain  clear  of  cold-formed  precipi- 
tates. 

In  gentian  preparations  the  pectin  is  disposed  of  by 
boiling,  and  straining  out  the  coagulated  pectinous 
matter,  but  in  senega  this  does  not  work,  and  trouble 
is  avoided  by  rendering  the  fluid  alkaline  (with  am- 
monia), which  holds  it  in  solution.  In  squill  it  is 
precipitated  by  alcohol,  after  extraction  with  water. 
These  three  types  illustrate  the  ditTerences  in  pectins 
and  the  usual  methods  of  treatment.  In  making  syrup 
ot  raspberry  pectinous  matters  are  avoided  by  allow- 
ing the  juice  to  ferment,  then  straining  out  the  pre- 
cipitated pectins — which  is  essentially  the  same  as 
precipitation  with  alcohol,  but  not  so  nearly  complete. 

Bulietin  No.  94,  issued  by  the  Bureau  of  Chem- 
istry of  the  United  States  Department  of  Agriculture, 
contains,  some  notes  on  the  chemistry  of  pectins  which 
may  be  helpful  to  our  querist. 

Physiologically,  pectin  is  harmless,  and  may  be 
eaten  freely,  but  pharmaceutically  it  is  often  an  an- 
noyance. _     . 


Determtning  the  Viscosity  of  Mineral  Oils. — 

McC,  Indiana,  desires  information  as  to  a  method  for 
"determining  the  viscosity  of  the  numerous  mineral 
oils  and  liquid  petrolatums  now  on  the  market." 

Viscosity  is  a  term  applied  to  the  resistance  which 
the  smallest  particles  of  a  liquid  offer  to  their  sliding 
past  one  another ;  in  other  words,  the  viscosity  of  an 
oil  is  its  internal  friction.  The  viscosity  of  a  liquid  is 
expressed  in  numbers,  and,  as  in  the  case  of  specific 
gravity  figures,  these  numbers  are  only  relative.  For 
practical  purposes  a  certain  liquid  is  taken  as  the 
standard,  and  its  viscosity  is  expressed  as  100,  Jet  us 
say,  for  example,  and  the  viscosity  of  other  liquids 
is  determined  by  comparison  with  this  standard.  Both 
water  and  rape  oil  have  been  used  for  standards. 

Viscosity  is  usually  determined  by  ascertaining  the 
periods  of  time  required  by  two  equal  volumes  of  the 
liquids  under  comparison  to  flow  through  a  narrow 
aperture  under  exactly  the  same  conditions. 

Various  forms  of  apparatus  for  determining  the 
viscosity  of  oils  are  on  the  market,  bearing  such 
designations  as  Redwood's,  Reischauer's,  Saybolt's  or 
Engler's.  Unless  one  expects  to  do  a  considerable 
amount  of  work  with  it.  it  would  hardlv  pay  him  to 
invest  in  any  of  these  rather  expensive  instruments. 

The  two  methods  given  below  for  determining  vis- 
cosity may  be  applied  with  little  difficulty.    They  are 


adapted  from  Lewkowitsch's  Chemical  Technology 
and  Analysis  of  Oils,  I-'ats  and  Waxes: 

In  the  earliest  experiments,  carried  out  by  Schubler,  a 
glass  tube  of  2  cm.  diameter  and  10  em.  height,  having  at- 
tached to  it  a  narrow  tube  of  1.6  mm.  diameter,  was  emr 
ployed.  The  number  of  seconds  elapsing  while  definite 
quantities  of  the  oil  and  water  discharged  from  the  tube 
at  a  given  temperature  were  noted. 

On  dividing  the  number  of  seconds  required  for  the  oil 
by  the  number  required  for  water  at  the  same  tempera- 
ture, a  number  was  obtained  which  was  termed  specific 
viscosity,  or  in  short,   viscosity.     Thus  the  viscosity  of 

1830 

castor  oil,  according  to  Schubler,  was —  203.3  at  15" 

9 
U.     [An  ordinary  burette  may  be  used  where  very  accu- 
rate results  are  not  essential.] 

In  practice,  the  viscosity  of  oils  is  frequently  compared 
with  that  of  rape  oil.  Redwood  found,  from  a  number  of 
tests  made  with  refined  rape  oil  in  his  vlscoslmeter,  that 
535  seconds  may  be  considered  as  the  average  number  re- 
quired for  the  outflow  ot  50  mils  (c.o. )  of  refined  rape  oil 
at  60°  F.  (15.5°  C). 

Tailing  rape  oil  as  a  standard,  and  putting  its  viscosity 
at  100,  the  viscosity  of  any  otiier  oil  under  examination 
would  then  be  found  by  multiplying  the  number  of  sec- 
onds required  by  the  outflow  of  50  mils  (c.c.)  by  100,  and 
dividing  by  535.  In  case  the  sample  has  a  specific  grav- 
ity differing  from  that  of  rape  oil  (0.915  at  60°  F.)  Red- 
wood introduces  a  correction  by  multiplying  the  result  by 
the  specific  gravity  of  the  sample,  and  dividing  by  915. 

Tasteless  Castor  Oil. — D.  G.,  District  of  Colum- 
bia.— Examine  your  bound  volume  of  the  Circular 
for  last  year.  This  is  about  what  you  will  find :  Feb- 
ruary, page  106,  a  formula  for  castor  oil  jelly;  May, 
page  313,  one  for  cacao  emulsion  of  castor  oil;  Octo- 
ber, page  672,  one  for  aromatized  castor  oil ;  Novem- 
ber, page  734,  one  for  palatable  castor  oil,  and  page 
740,  one  for  tasteless  castor  oil ;  and  December,  page 
806,  one  for  castor  oil  jelly.  Then  there  is  the  CiRcu- 
l.\r  Formula  Book,  in  which  is  given  in  classified  and 
condensed  form  much  of  the  information  to  be  found 
scattered  through  the  various  numbers  of  the  Circu- 
lar. 

Below  is  reproduced  one  of  the  recipes  in  the  For- 
mula Book : 

p.  H.  Utech',s  Formula.  »  , 

Benzosulphinide    0.5  gramme. 

on  of  anise 2.0  mils  (c.c). 

Oil  of  sweet  orange 1.0  mil    (c.c). 

Oil  color enough. 

Castor  oil to  malie  1,000.0  mils  (c.c). 

Dissolve  the  benzosulphinide  in  the  castor  oil  by  the  aid 
of  a  gentle  heat  (alcohol  is  not  necessary).  When  cold, 
add  the  essential  oils  and  oil  color  sufficient  to  make  the 
desired  shade. 

"We  put  up  this  preparation  In  bottles  holding  4 
ounces  and  have  no  difficulty  In  getting  25  cents  for  It, 
whereas  many  of  the  trade  packages  retailing  at  the  same 
price  contain  but  2  or  3  ounces.  The  cost  ot  preparing  the 
flavor,  taste,  and  color  as  per  above  formula  is  less  than 
10  cents  for  1,000  mils   (c.c.)." 

The  color  referred  to  is  made  by  exhausting  alkanet  root 
in  No.  30  powder  with  acetone,  evaporating  the  percolate 
to  dryness  on  a  water-bath  at  a  heat  of  not  over  55°  C, 
and  dissolving  the  resulting  anchusin  in  any  convenient 
amount  of  castor  oil,  to  be  set  aside  and  kept  In  stock.  The 
stock  color  may  be  used  as  required. 

"Ex"    in    Prescription    Directions. — H.    C.    P., 

Ohio. — Without  having  the  prescription  before  us  to 
aid  in  judging  the  physician's  intentions,  we  translate 
"5j  ex  aq.  t.  i.  d.  p.  c,"  "A  teaspoonful  without  water 
three  times  a  day  after  meals."  The  Latin  word  ex 
means  "from"  or  "out  of."     It  also  means  "with." 
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''above,"  "before,"  "by"  and  a  number  of  other  things, 
according  to  the  context,  but  we  do  not  think  a  phy- 
sician would  write  ex  aq.  when  he  meant  "with  wa- 
ter," cum  being  pharmaceutical  and  medical  Latin 
for  "with"  or  "together  with"  in  this  sense. 

To  Blue  Gun  Barrels. —  B.  K.  A.,  Ohio. — From 
that  seldom-failing  source  of  formulas  for  almost 
every  kind  of  thing  known  to  pharmacy,  to  wit,  the 
files  of  The  Druggists  Circular]  we  take  the  fol- 
lowing for  bluing  gun  barrels : 

Sodium  hyposulphite 2  ounces. 

Lead  acetate 5  drams. 

Water 2  pints'. 

Dissolve  the  hyposulphite  in  half  the  water  and 
the  acetate  in  the  remainder;  mix  the  two  solutions 
and  apply  hot  to  the  gun  barrel,  previously  freed 
from  grease.  When  the  color  has  developed,  wipe 
dry  and  polish  with  boiled  oil. 

Another  formula  is — 

Iron  chloride 2  parts. 

Antimony   chloride 2  parts. 

Gallic  acid 1  part. 

Water 4  or  5  parts. 

Make  a  solution  and  apply  this  with  a  sponge  to 
the  gun  barrel,  allowing  it  to  dry  in  the  air.  Repeat 
the  application  two  or  three  times,  then  wash  the 
barrel  with  water  and  dry  it.  Then  rub  it  with  boiled 
linseed  oil. 

Tucker's  Asthma  Cure. —  "Quinine,"  District  of 
Columbia. — This  was  one  of  the  worst  examples  of 
cne  of  the  worst  class  of  nostrums,  having  been  a 
cocaine  solution  offered  to  the  lay  public  for  gen- 
eral use. 

It  seems  unnecessary  to  say  more  about  the  nos- 
trum here,  but  those  who  wish  to  follow  up  the  sub- 
ject are  referred  to  Nostrums  and  Quackery,  a  book 
published  by  the  American  Medical  Association,  Chi- 
cago, and  sold  for  $1,  a  copy  of  which  should  be  in 
every  drug  store  in  the  land,  and  to  notes  on  the 
preparation,  with  reports  of  analysis,  which  appear 
in  the  issues  of  the  Circul.\R  for  May,  1908,  page 
222;  March,  1908,  page  114;  and  .^pril,  1907.  pages 
323  and  340.  There  is  nothing  to  prevent  the  nos- 
trum manufacturer  from  changing  his  formula  when- 
ever and  as  often  as  he  may  choose,  and  doubtless 
"Tucker"  has  changed  his  just  that  often. 

Stencil  Inks.— H.,  New  York. — Here  is  a  formula 
from  the  Scientific  American  Cyclopedia: 

Mastic  tears.  8  ounces:  shellac.  12  ounces:  Venice 
turpentine,  i  ounce.  Melt  together,  and  add,  wax.  i 
pound :  tallow,  6  ounces.  When  the  latter  are  melted, 
add  hard  soap  shavings,  6  ounces,  and  enough  of  any 
desired  pigment,  as  lampblack,  pnissian  blue,  vermil- 
ion, carmine  chrome  green  or  white  lead.  This 
makes  a  brittle  cake. 

From  the  Circular's  new  Formula  Book  t!'c  fol- 
lowing recipe  is  taken : 

Shellac    2  ounces. 

Borax   i  J^  ounces. 

Water  10  ounces. 

Prussian  blue i  ounce. 

China  clay '/^  ounce. 

Powdered  acacia '/^  ounce. 

noil  together  the  -hollar.  Imray  an'l  \\n*>'-  unti'  fl'f 


volume  of  the  solution  is  reduced  to  10  ounces.  Rub 
the  other  three  ingredients  together,  and  add  the 
liquid.  At  first  the  liquid  should  be  added  in  small 
portions  at  a  time. 

The  resultant  ink  may  be  preserved  by  the  addition 
of  a  little  salicylic  acid  or  by  rubbing  with  the  three 
latter  ingredients  a  small  portion  of  methyl  salicylate 
or  other  suitable  preservative. 

Instead  of  the  borax,  shellac  and  water  menstruum, 
oil  or  glycerin  may  be  used,  but  these  do  not  dry  so 
quickly. 


Mustard  Ointment. —  S.  F.,  Ohio. — We  have 
never  examined  the  preparation  you  describe.  We 
suggest  that  you  make  some  experiments  of  your 
own,  using  the  formula  of  the  seventh  revision 
( 1890)  of  the  United  States  Pharmacopceia  for  com- 
pound liniment  of  mustard  as  a  basis.  By  using  hy- 
drous wool  fat  or  some  other  suitable  ointment  base 
in  place  of  the  alcohol  directed  in  the  formula,  and  a 
little  skill  and  judgment,  it  seems  that  a  satisfactory 
mustard  ointment  might  be  evolved. 


Malted  Milk.— A.  L.  S.,  New  York.— In  an  ar- 
ticle on  baby  foods  in  the  Circular  for  June,  1909, 
page  296,  we  stated  that  we  had  seen  the  following 
formula  for  "malted  milk."  This  powder  is  to  be 
added  to  the  milk,  the  proportions  not  being  stated, 
and  the  liquid  evaporated  and  powdered  if  a  dry  prod- 
uct is  desired : 

Powdered  malt i  ounce. 

Powdered  oatmeal 2  ounces. 

Sugar  of  milk 4  ounces. 

Roasted  flour i  pound. 

It  has  been  stated  that  the  first  malted  milk  was 
produced  by  Liebig  who  in  1867  took  out  a  patent  on 
a  food  product  made  as  follows,  according  to  Phar- 
maceutical Formulas: 

Fresh  skimmed  milk 12,45834 

Wheat  flour 720 

Water 1 ,440 

Ground  malt 720 

Potassium  bicarbonate 21^ 

Mix  the  milk  and  flour,  and  boil  for  five  minutes : 
then  cool  to  150°  F.,  add  the  other  ingredients,  and 
maintain  the  heat  for  one-and-a-half  hours.  Finally 
lx)il  for  two  minutes,  strain,  evaporate  and  powder. 

Venetian  Soap. —  B.  B.  V.,  British  Columbia. — 
This  is  soap  made  of  sodium  hydroxide  and  olive  oil. 
It  is  largely  manufactured  in  southern  Europe,  where 
the  olive  abounds.  When  the  soap  comes  from  Venice 
it  is  sometimes  spoken  of  as  Venetian  soap,  and  when 
from  old  Castile,  as  Castile  .soaj).  The  latter  having 
become  the  common  name  for  the  soap  is  now  usually 
written  with  a  small  "c." 

Appeals  to  Readers. — Information,  as  to  ap- 
proximate composition,  and  source  of  supply,  is 
sought  concerning  the  articles  listed  below.  We  ask 
for  such  help  as  our  readers  may  be  able  to  give ; 

Vinetone. — S.  B.,  Louisiana. 

Glycerol  of  Tryptophan.— I,.  L.,  New  York. 

Parmint. — G.  D.  C,  South  Carolina. 

Sfazola. — C.  B.,  Vermont. 
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Arizona  Board   Questions 

Hercii'ith  are  reprinted  the  questions  used  by  the  Arizona  Board  of  Pharmacy  at  an  exaviina- 
tion  held  November  i/th,  IQIS-  Another  set  of  questions  asked  by  this  board  appears  in  the 
Circular  for  December,  1914,  page  732. 

In  reprinting;  board  questions  we  endeavor  to  follozv  closely  the  nomenclature,  spelling,  punc- 
tuation and  capitalisation  gf  the  originals,  our  object  being  to  frive  our  readers,  just  as  nearly 
as  practiccible,  the  questions  as  they  were  presented  to  the  candidates. 


Pharmacy. 
F.  G.  Hanna.  Examiner.  , 

1.  Define  pharmacy,  (a)  Into  what  two  classes  is  phar- 
macy divided?  (b)  What  is  Pharmacopffiia?  (c)  Of  what 
does  Microscopy  treat? 

2.  What  is  vaporization?  (a)  What  is  distillation? 
(b)  What  is  desiccation?  (c)  What  is  sublimation? 

3.  Describe  Chlorine.  Give  its  symbol  and  molecular 
weight.  What  is  its  specific  gravity?  (a)  What  is  meant 
by  the  term  "halogen"?  (b)  What  four  elements  are 
called  "halogens"? 

4.  Give  the  .symbol  and  atomic  weight  of  sulphur,  (a) 
What  is  roll  sulphur?  (b)  In  what  form  is  sulphur  offi- 
cial? (c)   What  are  sulphides? 

5.  Ammonia.  Give  specific  gravity.  Describe  odor, 
taste,  solubility,  (a)  What  is  ammonia  water?  (b)  How 
much  by  weight  of  the  gas  does  stronger  ammonia  water 
contain?  (c)  Aromatic  Spirits  of  Ammonia.  Give  Latin 
name.  How  is  it  made?  (d)  What  is  Spirit  of  Minder- 
eru8?    Give  Latin  Official  name. 

6.  What  is  the  Latin  official  name  of  (a)  Acetic  Acid? 
(b)  Salol?  (c)  Carbolic  Acid?  (d)  Calomel?  (e)  Corro- 
sive Sublimate? 

7.  What  are  resins?  (a)  What  are  natural  oleoresins? 
(b)  What  are  gum  resins?,  (c)  What  are  balsama? 

8.  W^hat  are  alkaloids?  (a)  What  are  Alkaloids  chem- 
ically? Where  are  they  found?  (b>  What  is  their  action 
towards  litmus  paper?  (c)  How  are  they  effected  by 
acids?    By  alkalies? 

9.  What  kind  of  substances  should  not  be  administered 
In  powders?  (a)  Compound  Chalk  Powder.  Give  Latin 
Official  Name.  Formula,  (b)  Dovers  Powders.  Give  Latin 
Official  name.  Formula,  (c)  Tinct.  Iodine.  Give  Latin 
Official  name.     Formula. 

10.  Wliat  are  the  advantages  of  the  Metric  System?  (a) 
How  should  0.050  gramme  be  read?  (b)  How  should  0.055 
gramme  be  read?  (c)  How  should  0.0555  gramme  be  read? 
(d)  What  is  the  estimated  capacity  of  a  wineglass?  (e) 
What  is  the  estimated  capacity  of  a  tablespoon?  (f)  What 
is  the  estimated  capacity  of  a  desertspoon? 

Materia  Medica. 

T.  L.  McCutchen,  Examiner. 

1.  Name  the  three  most  used  preparations  of  Opium 
and  state  how  much  of  each  contains  one  grain  of  Opium. 

2.  Name  ten  official  preparations  of  Mercury. 

3.  Give  official  name  of  Tartar  Emetic  and  state  dose. 

4.  Give  the  name  of  the  Alkaloid  of  Calabar  bean  and 
state  dose. 

5.  Name  four  drugs  incompatible  with  Tannic  Acid. 

6.  Name  three  vegetable  Emmenagogues  and  state  dose 
of  each. 

7.  Give  habitat  of  Squills  and  which  preparations  are 
used  in  medicine? 

8.  Narje  six  drugs  containing  large  quantities  of  Tan- 
nic Acid. 

9.  What  is  the  most  active  laxative  ingredient  In  Co. 
Licorice  powdered,  and  what  is  dose? 

10.  Mention  a  hydrogogue— a  chlorogogue  purgative,  and 
state  dose  of  each. 

Chemistry. 
E.  T.  Huxtable,  Examiner. 

1.  What  do  you  understand  by  Chemical  Actioi.?  Give 
the  functions  of  a  chemical  formula. 

2.  (a)  What  is  a  chemical  antidote?  (b)  What  salt  of 
mercury  will  form  a  double  salt  when  added  in  excess  of 
potassium  iodide? 

3.  (a)  Give  names  of  three  acids  containing  hydrogen 


sulphur  and  oxygen,     (b)    State  the  difference  between 
ethylic  and  methyllc  alcohol. 

4.  What  acid  will  create  a  distinction  between  strych- 
nine and  brucine? 

5.  (a)  State  the  difference  between  organic  and  inor- 
ganic chemistry,  (b)  What  acid  will  precipitate  most  al- 
kaloids? 

6.  (a)  State  incompatibility  of  chromic  acid,  (b)  By 
what  reagents  may  bromide  be  distinguished  from  chlo- 
ride? 

7.  What  are  the  impuritfes  of  sulphuric  acid? 

8.  What  definite  weight  does  a  symbol  represent?  (b) 
What  is  a  chemical  formula?  (c)  Why  is  a  solution  of 
silver  nitrate  usually  milky  when  made  with  ordinary 
water? 

9.  (a)  Define  efflorescence,    (b)  Define  specific  gravity. 
10.   (a)   Give  tests  for  silver  salts,     (b)   Give  tests  for 

copper  salts,    (c)  Give  tests  for  lead  salts,    (d)  Give  tests 
for  sugar  in  urine,     (e)  Give  test  for  albumen  in  urine. 
Quiz  Examination. 
J.  A.  Dines,  Examiner. 

1.  Define  Materis  Medica.    Define  Toxicology. 

2.  Are  Tinctures,  Wines,  Syrups,  etc.,  made  from  Fluid 
Extracts,  official? 

8.  What  is  the  source  of  Iodine?  How  do  you  prepare 
Tincture  of  Iodine?  What  is  the  easiest  way  of  making 
colorless  Tincture  of  Iodine? 

4.  What  Is  lawful  in  refilling  prescriptions  for  narcotic 
drugs? 

5.  What  is  meant  by  Maximum  and  Minimum  as  ap- 
plied to  dose? 

6.  In  what  respect  does  the  manufacture  of  silver  ni- 
trate differ  from  that  of  Lunar  Costic? 

7.  How  do  doses  compare  when  given  Hypodermicallv: 
mouth  and  rectum?  State  doses  of  following  by  eacli 
means:  Morphine  Sulphate,  Atrophine  Sulphate,  Spartine 
Sulphate. 

8.  Give  the  source  of  the  foflbwing  acids?  (a)  Gallic 
Acid,  (b)  Tannic  Acid,  (c)  Benzoic  Acid,  (d)  Lactic 
Acid. 

9.  If  you  pay  11.40  an  ounce  (Avoirdupois),  how  much 
will  one  dram  (Troy)  cost?  How  much  will  a  Troy  ounce 
cost? 

10.  Give  English  names  for  the  following:  (a)  Ulmus. 
(b)  Viburnum  Opulus.  (c)  Fel  Bovis.  fd)  Caryophyllin. 
(e)  Rhus  Toxlcondendrum.     (f)  Hydrargyrun  cum  cretar. 

11.  Name  antidotes  for  (a)  Mercury  Bichloride,  (b) 
Phosphorus,  (c)  Pot  Hydroxide,  (d)  Chloride  Hydrate, 
(e)  Chloroform. 

12.  Describe  the  process  for  making  infusions.  Why  is 
hot  water  sometimes  objectionable  in  making  infusions? 

13.  What  is  the  difference  between  a  precipitate  and  a 
sediment? 

14.  Magnesium  Sulphate  Is  a  poison  when  given  in  what 
manner? 


Office  Paste. 

Flour,  23X  ounces,  water,  13  ounces;  Iwrax,  30 
grains;  alum,  30  grains;  creosote,  5  minims;  oil  of 
cloves,  5  minims.  Cream  the  flour  carefully  with 
23/  ounces  of  the  water ;  add  the  oils,  and  4>2  ounces 
more  of  the  water.  In  the  remaining  6  ounces  of  the 
water,  made  hot,  dissolve  the  borax  and  alum.  Lastly, 
add  the  "cream"  and  cook  thoroughly,  but  not  so 
much  as  to  effect  loss  by  evapoiatton. — Pharmaceuti- 
cal Journal. 
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CORRESPONDENCE. 

Short,  timely  articles  upon  subjects  of  interest  to  pharmacists  ore  solicited  for  this  department. 
In  order  to  be  in  time  for  publication  in  the  issue  of  a  ^iz-en  month,  they  should  be  in  tJie  edi- 
tor's hands  on  the  fifteenth  of  the  month  previous.  Anonymous  communications  will  not  be 
published;  but  if  the  author  expresses  a  imsh  to  have  his  name  withheld,  this  wish  will  be  scrup- 
ulously regarded  and  his  letter  considered  confidential. 


Making  One's  Own  Stock  of  Galenicals. 

Everett,  Mass.,  December  13th,  1915. 
To  the  Editor  of  The  Druggists  Ciuti  i.ak: 

I  was  verj-  much  interested  in  the  article  in  the  De- 
cember Circular  (page  796),  written  by  Mr.  Don- 
aldson, and  heartily  agree  with  him  that  the  druggist 
should  know  the  cost  price  of  all  prescriptions. 

In  the  May  issue,  in  connection  with  the  contro- 
versy in  regard  to  D.  G.'s  prescription,  I  figured  out 
the  cost  of  a  pint  of  Basham's  mixture.  At  this 
time,  with  the  price  of  drugs  changing  from  day  to 
day,  it  becomes  a  necessity  for  the  druggist  to  know 
the  actual  cost  of  everything  that  he  dispenses  and 
fix  his  selling  price  accordingly.  He  should,  as 
pointed  out.  utilize  his  stock  of  chemicals  in  the  prep- 
aration of  the  salts,  and  also  should  so  far  as  he  is 
able,  make  the  U.  S.  P.  and  X.  F.  products.  This 
will  be  good  practice  for  him,  and  will  train  him  to 
make  them  when  normal  conditions  and  pricc<  arc 
restored  and  save  the  profit  he  has  been  in  the  lial)it 
of  paying  others  for  doing  this  work. 

With  prices  as  they  were  before  the  war,  I  found 
from  actual  experience  that  I  could  manufacture  the 
following  products  in  i -gallon  quantities,  employing 
the  highest  grade  drugs,  distilled  water,  and  the  best 
grade  of  sugar,  at  the  prices  named  : 

Elixir  of  iron,  quiriine  and  strychnine.  $1.50. 

Elixir  of  gentian  glycerinated  compound  (with 
imported  sherry  wine),  $3. 

Compound  digestive  elixir, '$2. 

Compound  syrup  of  hypophosphites.  $1. 

Essence  of  pepsin  (with  California  tokay  wine). $2. 

I  also  found  that  to  make  ointment  of  zinc  oxide 
(using  English  zinc  oxide  and  the  best  grade  of  ben- 
zoinated  lard),  cost  less  than  40  cents  a  pound. 

AH  the  preparations  that  bear  my  label  are  made 
in  my  laboratory,  except  tablets,  and  these  are  pre- 
pared from  my  own  formulas,  purchased  in 
1,000,  and  boxed  and  labeled  by  myself. 

I  think  that  a  comparison  of  these  prices  with  the 
prices  of  any  reliable  pharmaceutical  manufacturer 
will  convince  the  druggist  that  he  can  .save  money  if 
he  will,  and  the  time  required  to  make  the  goods  is  a 
small  item,  as  it  reqitires  no  more  time  to  make  a  gal- 
Ion  of  any  of  these  than,  it  does  to  fill  an  ordinary 
prescription. 

I  have  in  preparation  a  pap^r  on  lime  water  that 
will.  I  think,  be  of  interest  to  my  brother  pharmn- 
cists.  W.  H.  WAt  sit 


terest  the  receipt  of  that  paper  on  lime  water. — Edi- 
tor The  Druggists  Circular.] 


tAgriatltural  papers  continually  urge  far 
"live  ,Tt  home,"  meaning,  to  make  at  home  those 
things  mic^sary  for  a  living  that  they  can  make  to 
advantage,  as  corn,  wheat,  hay.  meat.  etc.  There 
seems  to  be  no  reason  why  this  advice  is  not  as  good 
for  pharmacists  as  for  farmers.    We  await  with  in- 


Disagrees  with- Mr.  Ooerschuk's  Conclusions 
as  to  the  Price-Fixing  Bill. 

Savannah,  Ga.,  January  7thj|.i9i6. 
To  the  Editor  of  The  Druggists  Circular: 

Mr.  Dderschuk  in  "Three  Important  Price-Fixing 
Decisions,"  in  the  December  Circul,\r  (page  211), 
says:  "Rome  fixed  by  law  the 'price  of  corn  and 
fell.  French  feudalism  legislated  the  price  of  bread 
and  was  utterly  destroyed." 

It  is  not  the  intention  of  the  Stevens- Ayers  bill  to 
fix  the  price  of  corn  or  bread,  but  to  allow  tlie  manu- 
facturer to  fix  the  price  on  the  tradcMiiarkcd  article 
which  he  places  on  the  market,  and  lor  which  he  has 
created  a  demand.  I'.y  this  the  cutter  will  fail  and 
his  method  of  doing  business  will  be  utterly  de- 
stroyed. 

Of  course,  the  cutter  has  been  a  benefit  to  the  pub- 
lic in  just  so  far  as  the  public  have  been  wise  enough 
to  get  the  cut-priced  article  and  at  once  seek  fresh 
air  on  the  outside.  But  the  cutter  has  expenses. 
When  he  sells  $9-a-dozen  goods  at  75  cents  his  ex- 
pense is  in  the  same  proportion  as  if  he  sold  at  $1. 
Where  does  he  get  this  loss  back?  Are  ciit  prices  a 
benefit  to  those  who  buy  other  than  the  cut-price<l  ar- 
ticles? 

If  the  cutter  is  suffering  from  enlargement  of  the 
heart  and  must  give  something  to  the  "dear  public." 
isn't  it  strange  that  he  selects  an  article  advertised  at 
$1.  and  costing  him  75  cents,  to  sell  at  75  cents,  while 
nil  articles  the  .sale  of  which  he  controls,  or  on  those 
which  he  makes,  and  on  which  there  is  double  the 
profit,  he  holds  to  his  100  cents  on  the  dollar  and 
works  the  dollar  sale  on  the  75  cent  call  as  often  as 
possible?  Queer  mortals  they  be  to  give  away  the 
small  profit,  but  hold  for  the  last  cent  where  the  profit 
is  greater — and  all  for  the  benefit  of  the  public ! 

The  manufacturers  are  not  the  only  supporters  of 
the  Stevens-.\Vers  bill,  for  while  many  of  them  wish 
to  protect  the  business  which  they  have  built  up  in  an 
article  for  which  they  Iiave  created  a  demand,  the 
retailer  as  distributor  claims  a  right  to  protection  of 
his  interest  after  helping,to  create  the  deinand.  Then 
we  find  many  among  our  customers  who  favor  tlic 
bill  when  once  it  is  explained  to  them. 

Tlie  Stevens-Ayers  bill  if  wrong  could  work  only 
injury  to  the  manufacturer  and  retailer,  for  the  man- 
ufacturer goes  to  the  public  through  the  retailer.  If 
the  manufacturer's  article  is  over-nriced  others  will 
appear  at  a  lower  price  to  replace  it.  and  the  manu- 
facturer will  lose  as  well  as  the  retailer  who  sticks 
to  the  over-priced  goods: 

From  the  present  hang  of  the  moon  it  seems  that 
the  Stevens- .Avers  bill   will  pass.      Rome  fell   and 
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French  feudalism  was  utterly  destroyed.      May  the 
cutter  and  his  methods  follow  in  their  wake. 

T.  W.  Norwood. 


When  Quinine  Was  Really  High. 

Chicago,  ill.,  January  iith,  iyi6. 
To  the  Editor  of  The  Druggists  Circular: 

I   beg   to   submit    enclosed   two   bills    from    Van 

Schaak.  Stevenson  &  Koid  In  mv  late  tmrlc,  where 


( . 


,,.^-?» 
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v>ill<*f.f>.M  I    uitr(...i>i.' 
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An  Old  Invoice  for  $3-^5  Quinine. 

you  will  see  that  quinine  in  1877  sold  wholesale  at 
S3.25  and  $3.30  an  ounce.     Doubtless  it  is_not  new 

Portion  of  Another  Bill,  Showins;  Quinine  at  $330. 


to  you,  but  somehow  there  seems  to  be  a  bit  of  con- 
solation in  knowing  that  it  has  been  worse  than  it 
is.  X.  Raybield. 


[As  part  of  an  article  on  "The  Commercial  Story 
of  Quinine"  appearing  in  the  Circular  for  Febru- 
ary, 1896,  is  a  diagram  showing  the  fluctuations  in 
the  price  of  the  sulphate  from  1829  to  1895.  This 
diagram  shows  that  the  top-notch  price  for  that 
staple  was  reached  in  1877,  when  $4.50  an  ounce  is 
recorded.  In  the  six  years  prior  to  1829,  quinine 
was  a  novelty,  a  sort  of  curiosity,  and  the  price 
dropped  from  $20  an  ounce  in  1823  to  $6.  It  fell  be- 
low the  dollar  mark  first  in  1884. — Editor  The 
Druggists  Circular.] 


Time    for    Phsu'macists    to    Secure    Proper 
Recognition  in  the  Army. 

Atlanta,  Ga.,  January  i8th,  1916. 
To  the  Editor  of  The  Druggists  Circular: 

No  doubt  congress  at  its  present  session  will  pro- 
vide for  a  great  strengthening  of  our  navy,  as  well 
as  for  a  reorganization  and  increase  of  our  army. 

To  the  pharmacists  of  this  country  the  reorgani- 
zation of  the  United  States  army  is  an  important 
matter.  Already  in  the  navy,  the  pharmacist  is  a 
commissioned  officer,  but  in  the  army  he  is  still  not 
as  well  paid  as,  and  is  outranked  by,  the  musicians 
and  those  who  take  care  of  the  sick  mules.  There 
was  no  intention  in  the  present  organization  to  con- 
sider sick  mules  as  more  important  than  sick  men ;  it 
was  done  on  account  of  obsolete  methods  which  were 


adnered  lO  in  the  matter.  It  certainly  seems  a  very 
narrow  and  out-ot-date  policy  for  the  whole  liospual 
corps  ot  the  United  States  army  not  to  contain  a 
single  commissioned  officer.  The  pharmacists  in  the 
armies  of  nearly  every  country  in  the  world  rank 
from  lieutenant  to  colonel,  and  in  France  they  often 
go  as  high  as  brigadier-general.  England  and  the 
United  States  are  the  only  two  civilized  countries 
who  do  not  give  commissions  to  their  army  pharma- 
cists. Japan  gives  them  commissions  as  second  lieu- 
tenants. 

The  strenuous  and  important  work  done  by  the 
hospital  corps  of  the  various  armies  of  the  world  re- 
quires capable  and  efficient  men.  In  the  United 
States  army  good  hospital  corps  men  are  picked  out 
to  do  .r-ray  photographing  and  much  other  impor- 
tant electrical  work.  They  are  called  upon  for  chem- 
ical work,  prescription  filling,  sanitary  engineering 
and  the  handling  of  much  of  the  important  details 
of  the  work  of  the  hospitals.  Some  excellent  men 
have  been  developed  in  the  service,  and  the  wonder 
is  that  they  continue  to  remain  in  their  positions  for 
the  pittance  which  they  receive. 

During  our  war  with  Spain,  the  medical  supplies 
for  the  army  were  not  properly  forwarded  from 
Tampa  to  Cuba,  and  our  soldiers  died  like  flies  from 
diseases  in  which  these  remedies  were  needed :  only 
a  very  few  lost  their  lives  from  the  missiles  of  the 
enemy.  The  United  States  medical  department  at 
Washington  was  warned  by  the  pharmacists  of  the 
United  States  that  such  mistakes  would  occur  if  no 
authority  and  commissions  for  pharmacists  were 
conferred.  It  was  pointed  out  that  only  by  making 
officers  of  some  of  the  best  men  in  the  hospital  corps 
would  the  proper  attention  to  medical  supplies  be  se- 
cured. 

Under  the  present  organization  of  the  army  hos- 
pital corps  many  good  men  do  not  wish  to  enlist,  not 
only  on  account  of  the  pitiful  salary  paid,  but  on  ac- 
count of  the  way  they  are  treated.  They  believe  that 
the  reorganization  should  make  the  army  more  in 
keeping  with  our  democratic  form  of  government 
than  it  is  now.  At  present,  they  say,  our  army  is 
patterned  after  those  of  countries  in  which  all  offi- 
cers belong  to  the  nobihty  or  special  classes. 

The  army  hospital  corps  is  of  tremendous  impor- 
tance to  the  whole  army,  from  the  highest  to  the 
lowest.  Their  work  is  not  confined  to  times  of  war 
alone,  but  goes  on  incessantly  day  and  night,  during 
peace  and  during  war. 

The  present  medical  department  is  heartily  in 
favor  of  better  recognition  of  the  army  hospital 
corps,  in  fact,  nearly  every  progressive  medical  offi- 
cer in  the  service  is  in  favor  of  better  pay  and  better 
lank  for  the  pharmacists.  The  capable,  wide-awake 
medical  officer  appreciates  most  highly  the  work  of 
these  men,  which  enables  him  to  devote  his  time  to 
his  own  duties  as  a  physician  and  surgeon. 

In  the  time  of  war' the  surgeon's  work  attracts  the 
attention  of  the  people  more  than  that  of  the  ordi- 
nary medical  practitioner,  but  in  every  war  among 
civilized  people  there  have  been  more  deaths  from 
disease  than  from  the  missiles  of  the  enemy.  We 
see  daily  lists  from  the  European  fronts  of  those 
who  are  wounded  or  missing,  and  we  note  that  the 
number  of  those  who  die  from  sickness  is  not  pub- 
lished at  all,  but  the  army  hospital  corps  and  the 
medical  officers  are  always  fighting  hard  in  every 
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army  to  save  the  lives  of  men  who  are  threatened 
by  bad  sanitation,  exposure,  typhoid  fever,  pneu- 
monia, tuberculosis  and  many  other  diseases. 
Whether  the  medical  officer  is  treating  wounds  or 
sickness  or  diagnosing  conditions,  the  men  of  the 
army  hospital  corps  are  ever  his  earnest  co-workers, 
and  behind  the  firing  line  more  lives  are  saved  by 
the  hospital  corps  than  are  saved  in  the  hospitals. 

At  the  last  session  of  congress  there  were  identical 
bills  presented  in  tlie  senate  by  Senator  A.  O.  Bacon, 
and  in  the  house  by  Representative  Dudley  M. 
Hughes,  asking  for  better  pay  and  rank  for  the  men 
of  the  army  hospital  corps,  and  the  majority  of  the 
committee  on  military  affairs  of  the  house,  seem  to 
be  heartily  in  favor  of  such  legislation.  The  medi- 
cal department  itself  was  also  strongly  in  favor  of 
the  requested  legislation.  Dr.  Gandy,  at  that  time 
acting  surgeon-general  (as  Dr.  Gorgas  was  in 
Africa)  was  called  before  the  committee  on  mili- 
tary affairs,  where  he  urged  the  necessity  of  such 
legislation,  pointing  out  the  difficulty  of  securing  the 
kind  of  men  desired  at  the  pitiful  salaries  allowed. 

The  United  States  army  will  soon  be  reorganized, 
and  it  behooves  us  all  to  be  active  in  securing  its 
proper  reorganization  along  lines  suitable  for  a  re- 
public. We  should  work  for  pay  and  rank  for  mem- 
bers of  the  hospital  corps  commensurate  with  the 
importance  of  the  work  of  its  members.  The  United 
States  navy  and  the  L'nited  States  public-health 
service  now  recognize  pharmacy  and  pharmacists  as 
important  factors  in  their  organization,  and  we  feel 
that  the  army  should  do  the  same.  Let  us  use  our 
ffkist  earnest  endeavors  to  secure  the  incorporation 
in  any  bill  for  the  reorganization  of  the  army  a 
proper  recognition  for  its  hospital  corps. 

Every  pharmacist  who  knows  of  a  bill  being  pre- 
pared for  this  purpose  by  any  of  his  acquaintances, 
should  immediately  take  up  the  matter  with  such  ac- 
quaintance and  seaire  proper  recognition  of  the 
army  hospital  corps  in  such  a  bill — such  recognition 
as  was  in  the  Bacon-Hughes  bill  of  the  last  congress, 
or  something  better.  The  present  lack  of  recogni- 
tion of  the  army  hospital  corps  is  a  disgrace  to  the 
service.  Ask  any  capable,  progressive  medical  offi- 
cer or  member  of  the  army  hospital  corps  and  he 
will  tell  you  that  the  case  has  not  been  over-stated. 

George  F.  Pavne. 


Pharmacy  as  a  High  School  Course. 

Commenting  on  the  little  editorial  item  about  the 
course  in  pharmacy  in  the  Detroit  high  school 
which  appears  in  the  CiRm..\R  for  last  December 
>n  page  784.  a  well-known  pharmaceutical  educator, 
in  a  private  letter  to  the  Circular  on  another  sub- 
ject, says: 

I  oonfens  that  I  have  no  personal  knowledge  of  the 
manner  In  which  the  course  Is  working  out  In  Detroit, 
but  It  Is  certainly  an  Interesting  experiment  that  Is  being 
made  there. 

I  can  see  a  number  of  advantages  to  pharmacy  In  this 
new  step,  chief  among  which  Is  that  the  high  school  stti- 
dents  may  thus  bp  Interested  and  Induced  to  take  up  phar- 
macy aa  a  vocation,  provfillng  a  most  desirable  class  of 
apprentlcee.  Nor  do  I  consider  that  the  schools  of  phHr- 
macy  have  anything  to  fear  from  this  competition,  for  no 
one  will  expect  the  high  schools  to  turn  out  trained  phar- 
macists, just  as  no  one  expects  them  to  develop  trained 
chemists  In  their  chemistry  courses. 

1  doubt  whether  the  high  schools  of  other  cities  will  be 
tempted  to  follow  Detroit's  example  beeaase  of  the  dlfll- 
ctilty  and  expense  of  securing  competent  teachers  of  phar- 


macy, but  they   may  if  the   demand  for  such  courses  is 
large. 

The  CiRCUL.-\R  has  an  idea  that  it  is  going  to  have 
more  on  this  subject :  its  columns  are  open  to  a  rea- 
sonable extent  to  those  who  have  anything  to  say 
on  it. 


An  Anonjrmous  Contribution. 

If  "A  Birmingham  Subscriber"  will  send  us  his 
correct  name  and  address,  not  for  publication,  but 
for  our  own  information,  we  will  read  his  letter  re- 
ceived last  month  and  dispose  of  it  according  to 
what  may  seem  to  us  to  be  its  merits. 


Government  Radium  Cheaper. 

The  secretary  of  the  Interior  recently  made  public, 
through  the  bureau  of  mines,  the  methods  whereby  the  bu- 
reau has  been  able  to  produce  radium  for  less  than  one- 
third  its  present  selling  price.  The  cost  of  radium  at  the 
Denver  experiment  station  of  the  bureau,  including  the 
higher  cost  of  the  first  experimental  work,  was  $37,000  for 
each  gramme  of  radium  metal.  The  market  price  of  ra- 
dium for  the  last  two  or  three  years,  according  to  the  bu- 
reau of  mines,  has  been  from  $120,000  to  $160,000  per 
gramme. 

Up  to  the  present  time,  five  grammes  of  radium  have  been 
extracted  from  the  carnotite  ores,  and  about  half  of  it  has 
been  delivered  in  finished  form  to  the  Kelly  Sanitarium 
in  Baltimore  and  to  the  Memorial  Hospital  in  New  York. 

The  bureau  of  mines  produced  this  radium  in  co-opera- 
tion with  what  is  known  as  the  National  Radium  Institu- 
tute,  which  was  organized  for  the  purpose  of  studying  the 
curative  properties  of  radium  and  not  for  private  gain. 
The  funds  were  furnished  under  co-operative  agreement 
between  the  National  Radium  Institute  and  the  bureau  of 
Mines  by  Dr.  Howard  A.  Kelly,  of  Baltimore,  and  Dr. 
James  Douglas,  of  New  York. 

The  bureau  of  mines  makes  no  prediction  as  to  any  re- 
duction in  the  price  of  radium  in  the  future  because  of  de- 
creased cost  of  production;  it  being  stated  that  the  price 
will  largely  depend  on  the  ability  to  procure  raw  material. 

Dr.  C.  E.  Field,  representative  of  the  Radium  Chemical 
Company,  in  this  city,  according  to  a  newspaper  report, 
assailed  the  policy  of  the  government  toward  the  radium 
industry,  stating  that  the  cost  of  radium  of  the  first  grade 
of  purity  is  actually  $87,000  a  gramme.  He  averred  that 
it  remains  to  be  seen  whether  the  government  has  actually 
evolved  a  process  which  will  reduce  the  cost  of  radium  ex- 
traction to  $37,000  a  gramme. 

The  price  of  $120,000  per  gramme,  which  at  present  is 
asked  by  the  leading  radium  companies,  was  declared  to 
be  "not  excessive,"  by  Dr.  Field. 


Silver   Anniversary    of   the   German    Pharma- 
ceutical Society. 

The  twenty-flfth  anniversary  of  the  founding  of  the  Ger- 
man Pharmaceutical  Society  was  celebrated  recently  at 
the  pharmaceutical  institute  of  the  University  of  Ber- 
lin. The  meeting  was  presided  over  by  Professor  H. 
Thorns  and  representatives  of  the  educational,  sanitary, 
patent  and  military  branches  of  the  government  were  pres- 
ent to  extend  congratulations;  as  were  also  delegates 
from  chemical  and  pharmaceutical  sock-ties. 

Addresses  were  made  by  the  presiding  officer  and  by 
Professor  Emil  Fischer,  after  which  Professor  Wellstaet- 
ter,  the  newly  appointed  successor  to  Professor  Baeyer  at 
the  University  of  Munich,  gave  the  festival  lecture  on  An- 
tbocyan. 


Milwaukee  Druggists  and  Ladies  Hold  a 
Banquet. 

The  Milwaukee  Druggists'  Ladles  Society,  with  their 
husbands,  had  a  banquet  at  the  Blatz  Hotel  January  10th. 
a.  <i.  Raeber  was  toaatmaster.  The  speakers  were  Mrs. 
.M.  J.  Kaumhelmer,  chairman  of  the  social  committee;  A. 
W.  Hartman,  J.  W.  Maltland,  George  H.  Kesten,  J.  J. 
Poasehl.  H.  E.  Kraft  and  Mrs.  George  H.  Kesten.  president 
of  the  society.     Dancing  and  cards  followed. 
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BOOK  NOTICES 


Tobacco  Lkaves.     Beinu  a  Book  ok  Facts  fok  Smokbkm. 
By   W.    A.    Brennan,    Department   of   Medical    Silences, 
The  John  Crerar  Library.     O.tavo:   cloth;    222   pages; 
11.25  net.     The  Collegiate  Press,  George  Banta  Publish- 
ing Company,  Menasha,  Wis.     1915. 
When   one   reaJs   that    if   the   total    number   of  cigars 
smoked  annually  in  the  Unite;l  States  were  placed  end  to 
end    they    would    encircle    tlie    whole    world    more    than 
twenty  times,  and  stops  to  think  that  a  good  percentage 
of  this  number  is  sold  in  drug  stores,  one  begins  to  real- 
ize what  an  important  part  the  cigar  industry  plays  as  a 
drug  store  side  line,     .^nd   when   we  add  to  the   number 
of  cigars,  the  nu.iiber  of  cigarettes,  the  amount  of  smok- 
ing and   chewing  tobacco  and   the  amount  of  snuff   con- 
sumed in  a  year,  the  tobacco  plant  looms  up  as  a  mighty 
important  member  of  the  vegetable  kingdom. 

it  Is  .not  up  to  the  druggist  to  pass  upon  the  merits  or 
demerits  of  the  tobacco  habit.  What  he  Is  most  in- 
terested In  Is  the  sale  of  the  weed  in  same  form  or  other. 
In  order  to  be  able  to  discriminate  between  good  and  bad 
tobacco  goods,  and  to  convince  his  customer  that  he 
knows  something  about  the  goods  he  is  selling,  the  drug- 
gist should  have  a  knowledge  of  the  tobacco  industry,  and 
more  particularly  of  the  various  terms  employed  in  con- 
nection with  "smokes." 

The  little  volume  before  us  is  one  of  the  most  interest- 
ing books  of  its  kind  we  have  seen  in  a  long  while.  It 
neither  condemns  nor  upholds  the  use  of  tobacco.  It 
makes  no  claims  for  originality  of  the  Information  pre- 
sented, but  it  gives  Information — lots  of  it — in  a  concise 
form.  A  good  index  coupled  with  the  splendid  arrange- 
ment of  the  text  makes  the  book  handy  for  reference,  be- 
cause the  information  is  not  only  there,  but  it  can  be 
found.  A  bibliography  is  appended  to  each  chapter,  and 
this  of  itself  adds  considerable  value  to  the  work. 

An  idea  of  the  nature  of  the  book  may  be  gleaned 
from  some  of  the  chapter  headings  which  follow:  "His- 
torical; botanical;  cultivation  of  the  tobacco  plant;  pro- 
duction of  tobacco;  chemical  composition  of  the  tobacco 
plant;  marketing  and  sale  of  tobacco;  manufactured  prod- 
ucts of  tobacco  in  the  United  St-ates;  cigars  and  their 
-qualities;  cigar  making;  pipe  smoking  and  chewing  to- 
bacco; cigarettes;  snuff;  effects  of  tobacco  smoking  in 
the  human  system;  the  beneficial  effects  of  tobacco;  mis- 
cellaneous." 

To  anyone  seeking  a  lot  of  information  about  tobasco, 
its  cultivation,  manufacture,  effect,  etc.,  drawn  from, 
good  sources  and  boiled  dow^n  to  concise  yet  readable 
paragraphs  this  book  will  appeal  strongly  and  can  be  rec- 
ommended. 


Bru.K-ri.N  OK  THE  New  Jkrhey  Acnicii.ri  k.\i.  Kxi'khimk.nt 
Statio.n  No.  285.  Analyses  and  valuation  of  commer- 
cial fertilizers,  fertilizer  supplies  and  home  mixtures. 
By  Charles  S.  Cathcart,  State  Chemist.  August  3lBt, 
1M15. 


WiNtMiw  Displays  for  DuidGisTS.  By  Harry  B.  Mason, 
third  edition;  cloth;  194  pages;  $1  net.  E. -G.  Swift, 
Detroit,  Mich.     1915. 

This  volume  comprises  for  the  most  part  engravings 
and  descriptions  of  about  115  attractive  displays  which 
have  been  designed  and  used  with  success  by  druggists 
throughout  the  country,  together  with  some  useful  sug- 
gestions on  the  subject  of  window  dressing  in  general. 
Thirtytwo'of  the  engravings  and  descriptions  in  this  edi- 
tion are  new. 

Proper  window  displays  are  so  important  a  factor  of 
drug  store  advertising  that  no  opportunity  should  be 
overlooked  for  getting  new  ideas  on  the  suhject. 

The  value  of  the  volume  before  us  lies  in  the  fact  that 
the  information  given  is  not  theoretical,  but  intensely 
practical.  Each  display  described  has  been  made  in  some 
drug  store  and  can  therefore  be  imitated  exactly  or  can 
be  used  as  the  basis  for  something  similar. 

The  engravings  are  clear  and  the  descriptive  matter  is 
■well  written,  brief  and  to  the  point. 


Tuaciio.ma;  liN  I'liKVAU-NCK,  Its  Ekfmi.s  I'i'on  Vision  and 
THE  .Mkthoiis  ok  Controi,  AM)  Erauicatio.n.  By  Gordon 
L.  Berry,  field  »ecretary  of  the  National  Committee  for 
the  Prevention  of  Blindness.     December,  1915. 


PlW)CEKl)I.N(iS    OK    THE    MaI.NE   PHARM ACErTICAI,    .\SSO<;IATIOX 

at   its   forty-eighth   annual   meeting  held   June    15th   to 
17th  at  Rangeley  Lake,  Me. 

The  Pharmacy  ok  Usefie  DRicis.  By  .Martin  I.  WUbert. 
Keprint  No.  297  fro.-n  the  Publir  HfdUh  Heports.  Au- 
gust 27th,  1915. 

The  Nf.MMEii  a.mi  Kind  ok  Drvi;  Addicts.  By  Martin  I. 
Wilbert.  Reprint  No.  294  from  the  Public  Health  Re- 
ports.    August  6th,  1915. 

Cosmetics. AS  Drics.  By  Martin  I.  Wilbert.  Reprint  No. 
305  from  the  Public  Health  Reports.  October  15th, 
1915. 


Kepokt  ok  the  Kentucky  Board  of  Pharmacy   for  the 

year  ending  October  15th,  1915,  with  list  of  registered 
pharmacists  arranged   by   counties, 

BlLLCTIN     OF    THE    i'HILAUEU'HIA     CoI.U50E     OF     PHARM.ACY 

AND  AuMXi  Report.     December,  1915. 


Saw  Palmetto,  a  Piiytochemical  Stidy  of  the  F^rrr 
OF  Sabai.  Serrit.ata.  By  Charles  .\ugust  Mann,  Instruc- 
tor in  Chemical  Engineering  at  the  University  of  Wis- 
consin. Bulletin  of  the  University  of  Wisconsin  No. 
767.     Price  25  cents.     Madison,  Wisconsin.     1915. 


Posthumous  Fame  of  a  German  Drug  Clerk. 

"Uie  Wacht  am  Khcin,'  which  lias  become  by  iKipular 
adoption  the  national  air  of  Germany,  was  written  by  Max 
Schneckenburger,  a  native  of  Thalheim.  Wiirttemburg. 
The  verses  were  written  in  1840  when  the  author  was 
working  as  an  apothecary's  assistant  in  Berne,  Switzer- 
land, according  to  a  writer  in  the  A'eic  York  WorM.  The 
air  was  composed  by  Carl  Wllhelm,  who  did  little  else 
which  has  survivei. 

Tlie  author  of  the  words  died  in  1849,  and  It  was  not  un- 
til 1865  that  the  song  a^-hieved  any  great  degree  of  popu- 
larity. The  composer  lived  to  enjoy  his  fame,  but  the 
drug  clerk  died  in  Ignorance  of  the  fact  that  he  had  done 
something  which  would  make  him  remembered  for  genera- 
tions. 

m  m  » 

One  Result  of  the  War. 

A  paper  on  Gre'.;ory's  pow.ler  published  in  a  recent  issue 
of  the  Pharmaceutical  Journal  is  unique  in  that  it  con- 
stitutes the  sum  total  of  the  scientific  proceedings  of 
last  year's  meeting  of  the  British  Pharmaceutical  Confer- 
ence. The  reason  is,  of  course,  that  the  war  has  thrown 
the  conference  proceedings,  as  it  has  most  other  functions 
of  the  kind,  entirely  out  of  gear.  Conference  week  Is  in- 
variably one  of  great  activity  in  the  pharmaceutical  world, 
and  as  the  years  have  gone  on  no  signs  of  falling  off  in 
enthusiasm  have  ever  been  discernible.  It  happens  this 
year  that  a  great  many  of  the  men  who  usually  take  a 
prominent  and  active  part  in  the  proieedings  are  now  oc- 
cupied entirely  in  military  affairs. 

1  m  I 

The   Recognition   of   Pharmacy   in   the   French 
Army. 

While  in  this  country,  the  status  of  the  pharmacist  in 
the  army  and  the  navy  is  entirely  out  of  keeping  with  the 
services  rendered,  in  France,  the  army  pharmacist  is  given 
recognition  worthv  of  the  work  done  by  him. 

This  is  emphasized  by  the  news  in  recent  French  jour- 
nals that  Pharmacist-Major  Desesquelle,  of  the  terri- 
torial army  has  just  been  designated  as  a  chevalier  of  the 
leeion  of  honor. 


February  191G 


THE   DRUGGISTS   CIRCULAR 


99 


Court  Decisions  and  Other  Legal  Points 

Under  this  head  are  given  resumes  of  legal  principles  laid  down  by  judges  of  courts  of  record 
m  recent  cases,  as  well  as  other  matters  of  a  legal  nature  which  may  sen-e  to  inform  drug- 
gists of  their  rights  and  to  warn  them  of  dangers  which  threaten  those  u'ho  disregard  the  law. 


An  Interpretation  of  the  Harrison  Act. 

Sustaining  the  valifiity  of  the  Harrison  act.  Judge  Kil- 
llts,  of  the  United  States  District  Court  for  the  Northern 
District  of  Ohio,  recently  said  in  the  case  of  United  States 
vs.  Charter  (227  Federal  Reporter,  331): 

"We  are  not  content  to  hold  that  the  only  ground  upon 
which  the  constitutionality  of  this  act  can  be  sustained  is 
that  it  Is  designed  to  protect  the  revenues  of  the  United 
States.  The  indiscriminate  and  unrestrained  use  of 
opium,  coca,  and  their  derivatives  is  well  known  to  be  a 
great  evil,  gravely  affecting  the  general  welfare  of  the 
country.  These  are  exclusively  foreign  products,  and  It 
is  entirely  within  the  power  of  congress,  in  the  interest 
of  the  general  welfare,  to  exclude  their  importation  en- 
tirely, or  to  so  regulate  the  traffic  in  them  in  this  country 
that  their  imiwrtation  may  be  traced.  A  careful  study  of 
the  act  shows  that  the  various  provisions  for  registration, 
recording,  etc.,  are  effective  In  the  tracing  of  the  origin  of 
a  drug  derived  from  these  foreign  products,  to  the  end 
that  Infractions  of  the  revenue  laws  may  be  ascer- 
tained." , 


Nature  of  Wholesale  Sales  Contract. 

Right  of  a  wholesale  medical  company  to  enforce  a  sales 
agency  contract  was  denied  by  the  buyer  and  his  guaran- 
tors in  a  case  lately  passed  upon  by  the  Springfield,  Mo., 
Court  of  Appeals,  on  the  ground  that  it  contemplated  a 
peddling  of  medicines  within  the  State  of  Arkansas  in  vio- 
lation of  the  law  of  that  State  forbidding  sales  of  such 
goods  by  unlicensed  peddlers.  The  court,  however,  inter- 
preted the  transaction  as  interstate  commerce  and  hence 
found  that  the  .Arkansas  law  did  not  govern.  (McConnon 
vs.  Haskins,  ISO  Southwestern  Reporter.  21), 

I'laintiff,  a  .Minnesota  corporation  engaged  in  manufac- 
turing medicines,  without  complying  with  the  Arkansas 
laws  governing  foreign  corporations  doing  intrastate  busi- 
ness, contracted  to  sell  goods  for  sale  by  defendant  in  a 
certain  Arkansas  county.  Defendant  agreed  to  pay  the 
regular  wiiolesale  price  of  goods  sold  and  delivered  to  him, 
and  plaintiir  agreed  to  accept  return  of  goods  remaining 
on  defendant's  hands  unsold  and  in  good  condition. 
Friends  of  defendant  guaranteed  payment  of  defendant's 
indebtedness  to  plaintiff,  but  when  suit  was  brought  to 
enforce  a  claim  for  a  balance  due,  it  was  defended  on  the 
ground  of  failure  to  comply  with  the  Arkansas  law  re- 
quiring peddlers  of  medicines  to  obtain  licenses — on  the 
theory  t.iat  defendant  was  a  mere  agent  of  the  plaintiff 
In  making  sales.  But  the  Court  of  Appeals  holds  that  the 
transai'tion  amounted  to  straight  sales  to  defendant,  and 
that  since  the  goods  were  sold  f.  o.  b.  cars  in  Minnesota, 
the  transactions  were  interstate  in  character  and  hence 
not  controlled  by  the  Arkansas  laws.  The  court  adds, 
however,  that  even  where  a  seller  of  medicines  violates 
the  peddler's  license  law  that  does  not  prevent  him  from 
recovering  the  agreed  price  of  goods  sold;  he  being 
merely  liable  to  the  fine  prescribed  by  the  law  for  doing 
business  without  a  license  and  not  being  penalized  by  be- 
ing deprived  of  the  right  to  enforce  the  buyer's  promise 
to  pay. 


Responsibility  of  Retired  Partners. 

The  (JfoPKia  Court  of  ,\|>;ii-;ils  has  decided  that  on  re- 
tirement of  a  nipmber  nf  a  iiartnership,  the  successor  to 
the  business  agrt-einK  to  ii.M.suiuc  the  debts  of  the  firm,  the 
retiring  i>artner  t)ecome8  a  mere  surety,  so  far  as  the  old 
creditors  are  conrerned.  Hence.  If  a  creditor,  knowing  Of 
such  dimtoltilion  and  the  agreement  for  assumption  of 
the  debts,  cxtt-nds  the  time  for  payment  of  his  claim, 
without  thn  retired  partner's  consent,  all  recourse  against 
the  latter  is  lost  tUrigg  v.s.  Empire  State  Chemical  Com- 
r,.Tnv    K7  Southeastern  R''r>orter,  149). 


Validity  of  Sale  to  Minor, 

The  St.  Louis  Court  of  .\ppeals  in  the  case  of  Moser  vs. 
Renner  (179  Southwestern  Reporter,  970)  holds  that  a 
purchase  made  during  minority  may  be  rescinded  by  pur- 
chaser. 

Plaintiff  bought  a  drug  business  owned  by  defendants 
and  although  he  remained  in  control  of  it  for  more  than 
a  year  down  to  the  time  that  he  attained  his  majority,  he 
disaffirmed  the  purchase  the  day  after  he  be?ame  of  age 
and  sued  for  a  cancellation  of  the  transaction.  In  affirm- 
ing the  action  of  the  trial  judge  In  granting  this  relief, 
the  Court  of  Appeals  said: 

"Plaintiff  retained  the  drug  store  which  had  been  sold 
to  him  during  his  minority  after  he  arrived  at  age  and 
even  down  to  the  time  of  the  suit.  We  do  not  think  that 
this  amounts  to  a  ratification  under  the  statute.  The 
plaintiff  had  done  all  that  he  could.  He  had  promptly,  on 
arriving  at  his  majority,  offered  to  return  the  certificates 
of  stock  and  this  store  with  all  that  It  contained,  Includ- 
ing also  new  goods  that  he  had  himself  bought  and  with 
which  he  had  replaced  old  goods  Sold  during  his  minority, 
and  he  offers  to  turn  these  over  as  well  as  the  stock  certifi- 
cates, with  the  new  goods  which  he  has  since  put  in  the 
store.  •  *  *  The  plaintiff  here  Is  claiming  no  lien  or 
reimbursement  of  any  kind  for  moneys  paid  out  by  him 
in  the  care  of  the  property.  All  he  claims  is  a  return  pt 
the  money  which  he  paid  out  for  the  invalid  sale.  When 
the  defendants  refused  to  accept  the  tender  of  this  prop- 
erty made  to  them  by  plaintiff,  it  was  the  duty  of  plaintiff 
to  take  all  proi)er  care  of  it,  prevent  it  from  being  dam- 
aged and  protect  It  from  loss,  and  he  appears  to  have  done 
this  very  effectually,"      . 

Rights  Under  Stock  Sale  Contract. 

A  wholesale  drug  stock  was  sold  under  a  contract  which 
reserved  to  the  seller  a  lien  on  the  goods  and  fixtures 
sold,  to  secure  payment  of  the  agreed  price.  The  pur- 
chaser agreed  to  do  various  things,  such  as  keeping  the 
property  sold  distinguished  from  other  goods  owned 
by  the  buyer,  and  depositing  the  proceeds  of  sales 
in  a  bank  to  take  up  purchase  money  notes.  Subsidiary 
companies  of  the  purchaser  signed  a  guaranty  of  perform- 
ance of  the  contract  on  the  purchaser's  part.  Subse- 
quently suit  was  brought  by  the  seller  to  enforce  the  Hen, 
and  to  hold  the  sureties  on  their  guaranty  of  performance 
of  the  buyer's  contract.  Sustaining  a  decree  in  plaintiff's 
favor,  the  Supreme  Court  of  Alabama  lately  decided  the 
following,  among  other,  points  In  the  case  (Ely-Rcbertson- 
Barlow  Drug  Co.,  vs.  Averyt  Drug  Co.,  69  Southern  Re- 
porter, 931 ). 

The  fmt  that  the  contract  provided  no  specific  method 
of  foreclosing  the  lien  did  not  Invalidate  the  lien.  A  court 
of  equity  has  Jurisdiction  to  enforce  the  agreement  for  se- 
curity. 

Nor  was  the  lien  Invalidated  l)ecauBe  the  contract  au- 
thorized the  buyer  to  make  sales  from  the  stock,  especially 
since  It  was  agreed  that  the  lien  should  attach  to  the  pro- 
ceeds of  sales. 

It  was  not  necessary  for  the  seller  to  exhaust  all  reme- 
dies against  the  buyer,  before  the  sureties  could  be  held 
on  their  guaranty. 


Married  Woman  as  Business  Partner. 

The  Supremo  Court  of  Florida  holds  in  the  case  of  Nadel 
vs.  We'.>er  Brothers'  Shoe  Company  (70  Southern  Report- 
er, 20  >.  that  a  married  woman  can  not  become  a  legal 
■member  of  a  partnership  In  that  State,  and  is  therefore 
not  jiersonally  liable  for  any  act  or  transaction  of  her  so- 
called  partner  In  the  transaction  of  partnership  business. 
But  she  may  by  her  own  act,  upon  her  sole  credit,  pur- 
chase merchandise  for  the  business,  and  her  separate  prop- 
erty mav  N-  Bul>jpcted  to  liability  for  the  purchase  price. 
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Wholesale     Druggists    and     Workmen's    Com- 
pensation. 

The  New  York  workmen's  compensation  act  defines  the 
"manntacture  of  .iruRs  and  chemicals"  as  one  of  the  haz- 
ardous employments  covered  by  the  act.  The  Appellate 
Division  of  the  New  York  Supreme  Court  applies  this  law 
where  a  general  utility  man  employed  by  a  wholesale  drug 
house  was  killed  by  falling  down  an  elevator  shaft  while 
doing  carpentry  work  therein.  In  order  to  bring  the  case 
within  the  law,  the  court  draws  the  double  presumption 
that  a  wholesale  druggist  Is  Incidentally  a  manufacturer 
of  drugs  and  chemicals,  and  that  a  general  utility  man  In 
such  business  occasionally  participates  In  such  manufac- 
ture. (Larsen  vs.  Paine  Drug  Company,  155  New  York 
Supplement,  759.)     The  court  says: 

"The  employer  being  a  wholesale  druggist.  It  might 
reasonably  be  inferred  that  the  concern  was  engaged  In 
the  'manufacture  of  drugs  and  chemicals';  for  a  'drug,' 
according  to  Webster,  is  'any  substance  used  as  a  medi- 
cine," and  it  may  be  assumed  that  a  wholesale  druggist 
compounds  and  mixes  different  substances  together  into 
medicines,  and  thus  manufactures  drugs.  ...  A  gen- 
eral utility  man,  engaged  In  an  establishment  where  drugs 
and  chemicals  are  manufactured  must  be  presumed  to  par- 
ticipate more  or  less  in  the  work  of  the  establishment. 
The  deceased  was  engaged  at  the  instant  of  the  accident 
in  building  a  shelf,  but  In  order  to  do  this  it  may  have 
been  necessary  to  handle  the  drugs  and  chemicals  In  the 
building;  that  is,  move  them  so  as  to  have  room  to  build 
the  shelf.  ...  We  think  It  should  be  held  that  the 
claimant's  intestate  came  to  his  death  while  engaged  in 
one  of  the  hazardous  employments  enumerated  in  the 
act,  and  that  the  award  of  the  Commission  should  be  af- 
firmed." " 


Defamation  of  Medicines  and  Other  Goods. 

It  is  held  by  the  Appellate  Divislou  of  the  New  York 
Supreme  Court  in  the  case  of  Hehmeyer  vs.  Harper's 
Weekly  Corporation  (156  New  York  Supplement,  98),  that 
a  manufacturer  of  chemical  products  or  other  goods,  much 
less  a  mere  dealer  in  them,  is  not  entitled  to  maintain 
suit  for  libel  or  slander  based  xtpon  a  false  statement  as 
to  the  quality  or  value  of  the  goods,  unless  special  dam- 
age is  shown.  This  rule  does  not  apply,  however,  if  there 
Is  anything  in  the  statement  to  the  effect  that  the  com- 
plaining manufacturer  or  dealer  is  guilty  of  fraud  or  mal- 
practice in  making  or  selling  the  particular  article. 

■  The  plaintiff  sued  for  damages  claimed  to  have  resulted 
from  defendant's  publication  of  an  article  to  the  effect 
that  sanatogen,  an  article  dealt  In  by  plaintiff  as  importer, 
advertised  as  "the  life  food  and  nerve  tonic,"  was  "just 
plain  ordinary  cottage  cheese,  prepared  In  powdered 
form."'  The  court  holds  that  no  cause  of  action  is  estab- 
lished without  proof  that  plaintiff  was  charged  in  the  ar- 
ticle with  knowledge  of  the  Ingredients  of  the  article. 

Furthermore,  the  article  was  not  libelous  in  itself,  the 
court  holds,  for  referring  to  the  product  dealt  in  by  plain- 
tiff under  a  heading  "Doc  Munyon  and  his  Pals,"  although 
fraudulent  practices  were  attributed  to  Dr.  Munyon,  there 
being  nothing  In  the  article  to  show  that  plaintiff  was  In 
anyway  connected  with  him. 


Liability  of  Successor  to  Business. 

The  Oklahoma  Supreme  Court  has  decided  that  a  whole- 
sale drug  house  showed  right  to  attach  a  retail  stock  by 
proving  that  goods  were  sold  to  defendant's  husband  while 
he  owned  and  operated  the  store,  that  he  left  for  parts 
unknown  without  paying  for  such  goods,  and  that  defend- 
ant succeeded  to  the  business  on  an  understanding  that 
she  would  pay  plaintiff's  account.  (Alexander  Drug  Co.  vs. 
O'Dell,  153  Pacific  Reporter,  114).    The  court  said: 

"It  seems  to  us  the  drug  company  caught  Mrs.  O'Dell 
with  the  goods,  so  to  speak,  and  the  court  should  have 
compelled  her  to  pay  therefor." 

Incidentally,  it  was  claimed  that  defendant's  promise  to 
pay  her  husband's  debt  fell  within  the  rule  of  law  that  a 
promise  to  pay  the  debt  of  a  third  person  must  he  In 
■writing  In  order  to  be  enforceable,  but  the  court  decided 
that  the  case  is  within  the  exception  that  where  a  person 
succeeds  to  the  ownership  of  property  on  a  promise  to  pay 
Its  purchase  price,  the  promise  to  pay  the  seller  will  he 
regarded  as  a  direct,  and  not  collateral,  obligation. 


The  Patentee  May  Control  the  Distribution  of 
His  Goods. 

Victor  talking  machines  are  not  sold  outright,  the  com- 
pany making  them  claiming  that  it  has  a  right  to  accept 
money  for  a  license  granted  to  the  customer  to  possess 
and  use  the  machines  only  so  long  as  their  possession 
and  use  is  in  accordance  with  terms  fixed  by  the  company 
and  printed  and  attached  to  each  machine  delivered.  It 
makes  the  same  claim  as  to  the  records  it  delivers  to  Its 
customers  in  exchange  for  money.  It  claims  that  this 
delivery  of  its  goods  is  not  a  sale,  and  that  the  money 
paid  for  the  goods  by  the  customer  is  not  accepted  as 
purchase  money,  but  merely  as  a  royalty  for  the  privilege 
of  using  such  goods,  according  to  conditions  expressed  by 
the  patentee. 

The  Victor  Talking  Machine  Company  brought  suit 
against  Jesse  I.  Straus  and  others,  operating  the  Macy 
department  store,  to  restrain  them  from  selling  certain 
Victor  machines  which  the  defendants  had  obtained  with- 
out the  consent,  direct  or  indirect,  of  the  manufacturers 
and  patentees. 

In  the  United  States  District  Court  for  the  southern 
district  of  New  York,  Judge  Hough  granted  a  motion  to 
dismiss  the  bill,  and  the  talking  machine  company  took 
the  case  to  the  United  States  Circuit  Court  of  Appeals. 
This  court.  Judges  Lacombe,  Coxe  and  Rogers  sitting, 
and  Judge  Lacombe  delivering  the  opinion,  has  reversed 
the  order  of  the  lower  court,  citing  the  Dick  case.  After 
reviewing  the  facts,  the  court  concludes  Its  opinion  by 
saying:  "We  cfo  not  know  why,  under  the  law  and  the 
authorities,  a  patentee  may  not  thus  dispose  temporarily 
of  the  use  and  ultimately  [after  the  expiration  of  the  pat- 
ent] of  the  title  of  a  machine  made  by  him  and  protected 
by  his  patent." 

In  the  Dick  case,  settled  in  March,  1912,  the  United 
States  Supreme  Court,  seven  justices  sitting  and  three  dis- 
senting, held  that  the  patentee  of  a  machine  for  mimeo- 
graphing could  by  due  notice  prevent  the  purchaser  of  one 
of  the  machines  from  using  with  it  any  Ink  other  than 
that  specified  by  the  patentee. 


Mississippi   Pharmacists   Want   a   Modern 
Pharmacy  Law. 

A  bill  has  been  presented  to  the  Mississippi  legislature, 
through  the  efforts  of  the  pharmaceutical  association  of 
that  State,  which.  If  passed,  will  supersede  the  present 
pharmacy  law.  Strenuous  efforts  have  been  exerted  by 
Mississippi  pharmacists  for  the  past  ten  years  to  secure 
legislation  which  will  bring  the  practice  of  pharmacy  in 
that  State  up  to  modern  standards. 

The  proposed  measure  provides  that  applicants  for  li- 
cense to  practice  pharmacy  must  have  four  years'  prac- 
tical experience,  be  21  years  of  age,  and  allows  credit  for 
all  time  spent  in  a  college  of  pharmacy. 

It  further  requires  the  members  of  the  board  of  phar- 
macy to  be  graduates,  and  to  have  been  practising  phar- 
macists for  five  years.  It  permits  registration  as  assistant 
pharmacists  of  those  who  pass  the  examination,  but  are 
not  twenty-one  years  of  age,  or  have  not  the  required 
four  years  practical  experience. 

It  also  permits   the  board   of  pharmacy  to  reciprocate 

with  other  States  in  the  exchange  of  license,  provided 

such  other  States  require  an  equally  high  standard  for 

registration. 

■  »  ■ 

Proposed  Harrison  Law  Amendment. 

The  first  amendment  proposed  to  the  Harrison  anti- 
uarcotlc  law  is  a  measure  offered  by  Senator  Thompson, 
of  Kansas,  (S.  3526)  intended  to  add  "mescal"  and  "mescal 
buttons"  to  the  list  of  the  prescribed  drugs  which  fall  un- 
der the  provision  of  the  Harrison  law.  The  proposed 
amendment  reads  as  follows: 

Be  it  enacted,  etc  ,  that  the  act  entitled  "an  act  to  provide 
for  the  registration  of,  with  collectors  of  internal  revenue, 
and  to  impose  a  special  tax  i  pen  all  persons  who  produce  im- 
port manufacture,  compound,  deal  in,  dispense,  sell,  distribute 
or  give  awav  opium  or  cocoa,  leaves,  their  salts,  derivatives, 
or  preparations  and  for  other  purposes'  (Thirty-eighth  Stat- 
utes at  Large,  page  785).  be  amended  by  inserting  after  the 
word  "opium"  in  the  first  sentence  of  said  act,  the  words 
"mescal"   and   "mescal  buttons."  . 

The  hill  has  been  referred  to  the  senate  committee  on 
finance. 
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NEWS  OF  THE  PHARMACY  BOARDS 

Under  this  heading  are  to  be  found  the  names  and  addresses  of  the  secretaries  of  the  various 
boards  of  pharmacy  of  the  country,  the  date  and  place  of  the  next  examination  to  be  held  by 
each  board  zvhen  such  data  are  available,  as  well  as  the  names  of  those  zvho  pass  the  examina- 
tions held  by  the  various  boards  from  time  to  time  as  reported  by  the  secretaries,  respectively. 


List  of  Board  Secretaries. 

Alabama — E.  P.  Gait.  Selma. 

Alaska — F.  E.  Ryus.  Ketchikan. 

Arizona — H.  G.  Hulett,  Phoenix. 

Arkansas — J.  A.  Gibson.  Little  Rock 
•Calipob.ma — Uouis  Zeh,  San  Francisco. 
^CoLoaA^M> — F.  E.  Mortensen,  Pueblo. 
•CoxNECTicuT — J.  A.  Leverty,  Bridgeport. 

UtLAWARE — J.  O.  Bosley,  Wilmington. 

Ulstrict  of  Colvmbi.a — W.  T.  Kerfoot.  Jr.,  Washington. 

Florida — January,  at  Tampa.     D.  W.  Ramsaur,  Palatka. 
-GEORiiiA — C.  D.  Jordan,  Monticello. 

Hawaii — Meets  at  irregular  inter\'al8  whenever  there  are 

candidates  to  examine.     A.  J.  Gignoux,  Honolulu. 
Idaho — T.  M.  Starrh,  Twin  Falls. 
iLu.Nois — F.  C.  Dodds,  Springfield. 
15DIA.XA — W.  H.  Rudder,  Salem. 
Iowa — H.  E.  Eaton,  Des  Moines. 
Kansas— February    16th    and    17th,    at    Wichita.     W.    E. 

Sherrlir,  Ellsworth. 
Kenticky— April    llth    and    12th.   at   Louisville.     J.   W. 

Gayie,  Frankfort. 
LoiisiANA — J,  A.  Baltar,  New  Orleans. 
Mai.ne — F.  T.  Crane,  Machias. 
Mabyla.nd — Epjhraim  Bacon,  Baltimore. 
Massachusetts — Every   Tuesday   between    September   Ist 

and  July  Ist,  at  Boston.     W.  F.  Brlry,  Melrose. 
MicHKiAN — C.  S.  Koon,  Muskegon. 
Mi.NNEsoTA — Third   Monday,   in   January.  April,   July  and 

October,  at  Minneapolis.   E.  A.  Tupper,  Minneapolis. 
.Mississippi — W.  W.  ElUs,  Fernwood. 
.MissoL-Bi — Edwjn  C.  Cox,  Craig. 
Mo.NTANA — April.     J.  A.  Riedel,  Boulder. 
Nebraska — Orel  Jones,  Oconto. 
Ne\  Ai>A— J.  M.  Taber,  Elko. 
New  Hampssire — Fourth  Wednesday  of  each  month.    H. 

E.  Rice,  Nashua. 
New  Jersey — H.  A.  Jorden,  Brldgeton. 
New  Mexico — Bernard  Ruppe,  Albuquerque. 
New  Vobk — W.  L.  Bradt,  Albany. 
North  Carouna — June  6th,  at  Raleigh,     F,  W.  Hancock, 

Oxford. 
North  Dakota — W.  S.  Parker,  Lisbon. 
•Ohio — April  4th,  »t  Columbus.    M.  N.  Ford,  Columbus. 
Oklahoma — J.  C.  Burton,  Stroud. 
Oreuox — L.  B.  Haskins,  Medford. 
Pen.nsylva.'^ia— March  4th,  at  Harrlgburg.    L.  L.  Walton, 

WUliamsport. 
Porto  Hico — !.  3.  Monclova,  Rio  Piedras. 
Khoi>e  Islard — J.  E.  Brennan,  Pawtucket. 
South  Carouxa— E.  .M.  Smith,  Charleston. 
skiuTH  Dakota — April  19th  and  20th,  at  Brookings.    K.  C. 

B«iit,  Del  Kaplds. 
Triseshee — J.  B.  Clark,  Nashville. 
•Texas — R.  H.  Walker,  Gonzales. 
Utah— W.  H.  Dayton.  Salt  Lake. 
Vermont — M.  G.  Beebe,  Burlington. 
ViRT.ixiA — Third    Tuesday    and    Wednesday    of    January, 

April,  July  and  October.     T.  A.  .Miller,  Richmond. 
Wahhisoto.n — D.  B.  Garrison,  Cornell. 
West  Vwgi.ma— Alfred  Walker,  Sutton. 
Wisoo.'tsix — Edward  Williams,  Madison. 
Wroxi.<(0 — W.  B.  B«ii«ett,  Sheridan. 


Colorado  Board. 

At  a  recent  meeting  of  the  Colorado  Board  of  Pharmacy 
the  following  candidates  were  granted  licenses  to  prac- 
tice: 

As  pharmacists— C.  A.  M.  Bannister,  of  Pueblo;  H.  C.  Sen- 
nett,  of  Boulder:  F.  Buckingham,  of  Wray;  W.  A.  Daniel  of 
Colorado  Springs;  D.  Gebhard,  of  Haxtum;  F.  E.  Gochring. 
of  Denver;  R.  U  Graves,  of  Trinidad;  J.  F.  Jordan,  of  Den- 
ver; R.  V.  Landon,  of  Denver;  R.  M.  Laurent,  of  Denver; 
W  E.  Law,  of  Boulder:  U.  J.  Morgan,  of  Des  Moines,  la.; 
I'.  C.  Robinson,  of  Denver;  B.  Rowland,  of  Denver;  Miss 
Clara  Stanton,  of  Boulder:  P.  Streen,  of  Denver;  S.  T.  Thomp- 
son, of  Montrose:  W.  C.  Tillotson,  of  Denver;  D.  C.  Twtss  of 
Denver,  and  J.  D.   Wllkie,   of  Denver. 


Illinois  Board. 

The  Illinois  Board  of  Pharmacy  has  taken  an  ad- 
vanced step  in  the  matter  of  prerequisite  requirements 
of  applicants  for  examination  as  registered  pharmacists. 
At  a  recent  meeting  the  following  resolution,  offered  by 
President  Gregg,   was   unanimously  adopted. 

Resolved,  That  on  and  after  April  1st,  1916,  all  appli- 
cants for  examination  as  registered  pharmacist  or  local 
registered  pharmacist  must  furnish  proof  of  having  satia- 
lactorily  completed  at  least  one  year's  work  in  a  high 
school,  or  its  equivalent. 

Provided,  That  nothing  contained  herein  shall  apply  to 
an  applicant  for  examination  as  registered  pharmacist  or 
local  registered  pharmacist  who  is  registered  as  an  ap- 
prentice or  as  an  assistant  pharmacist  at  the  time  of  the 
taking  effect  of  this  resolution. 


Kentucky  Board. 

At  the  examination  of  the  Kentucky  Board  of  Phar- 
macy held  at  Covington,  January  llth  and  12th,  the  fol- 
lowing candidates  were  successful: 

As  pharmacists— Bradley  Burchett,  of  Olive  Hill-  W  O 
Patterson,  of  Hawesville,  and  S.  J.  Wlechelman,  of  Covlnirton' 

As  assistants— E.  W.  Ciark  and  V.  A.  Dablenberf?  both  of 
Covington;  L.  P.  Johnson,  of  Cincinnati,  O. ;  C.  W.  'Lehkamp 
and  Wlllard  Owens,  both  of  Newport;  Jack  Posnansky  of 
Louisville;  G.  W.  Swain,  of  Cincinnati,  O..  and  J.  S.  Ulrev  of 
Covington. 

Massachusetts  Board. 

The  officers  of  the  Massachusetts  Board  of  Pharmacy 
for  the  coming  year  are  W.  E.  Martin,  of  Holyoke,  prasi- 
dent,  and  W.  S.  Brlry,  of  Melrose,  secretary.  The  t«rm  of 
A.  J.  Brunelle,  former  secretary  of  the  board,  expired  on 
November  30th,  but  the  governor  has  not  yet  appointed 
his  successor.  

Michigan  Board. 

At  a  recent  examination  of  the  Michigan  Board  of  Phar- 
macy, the  following  candidates  were  successful: 

As  phaimaclsts— E.  Bourdlals,  of  Marinette,  Wis.;  M.  Uruce 
of  Chicago,  III.;  C.  P.  Bundt,  of  Detroit;  L.  M.  Colbath,  of 
Saginaw;  P.  Edmlson,  of  Deckerville:  J.  Fraser,  of  Detroit' 
R.  S.  George,  of  Brown  City;  R.  W.  rilbson,  of  Grand  Rapids- 
O.  H.  Brunow,  of  Detroit;  C.  Kllngblpl.  of  Owosso;  3.  Kauf- 
mnn,  of  Elixabeth,  N.  J.;  V.  E.  Kceley.  of  Detnilt:  J  8. 
l^wHs,  of  Bdmore;  A.  B.  Mazurklewlcz,  of  Grand  Raplda;  F. 
A.  MulUnex,  of  Decatur;  H.  J.  Straayer,  of  Grand  Rsplda;  A. 
W  Stevenson,  of  Pellston;  C.  L.  Swift,  of  Edmore;  B.  D 
Sppckhard.  of  Saginaw,  C.  R.  Smith,  of  Grand  Rapid*;  R,  C, 
Brown,  of  Detroit;  L.  R.  Filbert,  of  Saginaw:  L.  E.  Hamel 
of  River  Rouge:  E.  C.  Melville,  of  Saginaw;  L.  J.  Shalda,  oi 
Cedar,  and  J.  L.  Puchllk,  of  Detroit. 

As  drugglats— A.  H.  Breadon,  of  Detroit:  K.  Srwin,  of  Mar- 
lette;  A.  Freeberg,  of  Grand  Raplda:  J.  D.  Jonea,  of  Caro; 
EInar  H.  Johnson,  of  Grand  Rapids;  R.  W.  Klein,  of  Detroit: 
C  B.  Loveland,  of  Grand  Rapids;  J.  B.  Pussey,  of  Jackson;  B. 
Susman.  of  Bay  <'lly:  L.  C.  Stewart,  of  Hadfey;  J.  Seator,  of 
Sterling,  P.  McKuy.  of  Lansing,  and  L.  D.  Stealy,  of  Char- 
lotte.   

Pennsylvania  Board. 

At  the  examinations  of  the  Pennsylvania  Board  of 
Pharmacy  held  recently  at  PltUburgh  and  Philadelphia, 
the  following  candidates  were  licensed  to  practice; 
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Ah  plianiiacliits— a.  M.  Abramson,  of  Philadelphia;  M.  A. 
AirroiiM,  of  I'hlliuli'lphla;  F.  ArtlBlanl,  of  Ualiimore,  Md.;  E. 
Jiierwlrth,  u(  Jiellevue;  C.  E.  BroiiHWelg,  of  I'hihidelphla;  E. 
K.  Coif,  of  MarttnH  Kerry,  O.;  M.  8.  Keldman,  of  Phlladel- 
paln:  W.  K.  Uable,  of  Heading;  A.  M.  Hawk,  of  VNlml- 
rap;  Riiy  <*.  Held,  of  Allentown;  R.  l^vy,  of  Philadelphia; 
Ci.  Lulle,  of  Philadelphia;  Ellas.  S.  Medvene,  of  I'hlladelphla; 
M.  MelBel.  of  I'hlladelphla;  C.  W.  Pepper,  of  Aahlaiid;  M. 
UiKK,  of  lUirlliiKlon,  N.  J.;  L.  RItxl,  of  McKees  Hock;  P.  M. 
HoKers,  of  HrownsvlUc;  G.  J.  Ruddy,  of  Wilkes-Haire;  \V.  H. 
Scher,  of  Uushore;  8.  Seegmaii,  of  Etna;  H,  K.  Sild,  of  Phila- 
delphia; \V.  H.  Snyder,  of  Lebanon;  8.  T.  Spargo,  of  I^ang- 
downc;  H.  A.  Stype,  of  E^aat  Liverpool,  O. ;  A.  C  Webb,  of 
Mtman,  N.  J.;  H.  E.  Werkheiser,  of  Wlndgap;  J.  L.  Wilder, 
of  Philadelphia;  and   H.   8.   Wood,  of  Homeetead. 

An  assistants— G.  S.  Alleman,  of  Bloomsburg;  F.  T.  Allcn- 
der,  of  WllkinsburK;  J.  B.  Altmeyer,  of  Johnstown;  J.  P. 
Anderson,  of  Wapakoneta,  O.;  A.  E.  Baler,  of  Alliance,  O.; 
W,  J.  B.  Barnhart,  of  Butler;  G.  C.  Bast,  of  Pittsburgh;  J. 
C.  Beegle,  of  New  Kensington;  J.  N.  Beers,  of  Philadelphia; 
A.  M.  Berlowltz.  of  MoKees  Rocks;  I.  Bluestone,  of  Pitts- 
burgh; 8.  Boonln,  ot  Philadelphia;  W.  J.  Bowman,  of  Al- 
toona;  G.  H  Brenner,  ot  York;  B.  Q.  Brown,  of  Oswego,  N. 
Y.,  U  N.  Brown,  of  Colllngdale;  E.  D.  Bruse,  of  Darby;  S. 
I.  Bucks,  of  Duncannon;  J.  L.  Bush,  of  Lock  Haven;  J.  F. 
Carroll,  of  Hawley;  T.  A.  Chambers,  of  Slstersvllle;  W.  C. 
Charles,  of  Tarentum;  Ray  8.  Clark,  of  Lehlghton;  S.  A. 
Cohen,  of  Philadelphia;  C.  P.  Colestock,  of  New  Oxford;  B. 
S.  Corson,  of  Philadelphia;  J.  G.  Cotanch,  of  Philadelphia; 
C.  C.  Craft,  of  Philadelphia;  P.  G.  DelUcker,  of  Allentown; 
J.  H.  I>elx)2ler,  of  Patton;  B.  M.  Dixon,  of  Pulaski,  Va.; 
E.  J.  Donahue,  of  Mauch  Chunk;  H.  F.  Easly,  of  Johnstown; 
W.  J.  Ellis,  of  Philadelphia;  D.  W.  English,  of  Tower  City; 
Li.  p.  FIshburn,  of  State  College;  C.  K.  BVlck.  ot  Philadel- 
phia; L.  E.  Gillespie,  of  Washington;  J.  Glauser,  of  Philadel- 
phia; C.  M.  Golla,  ot  Pittsburgh;  W.  P.  Gotwalt,  ot  Harris- 
burg;  I.  B.  Gross,  ,ot  Philadelphia;  R.  G.  Hacker,  of  Green- 
castle;  L.  I.  Hafer,  of  Reading;  W.  M.  Hamilton,  ot  Wash- 
ington; T.  W.  D.  Harrlso.i,  of  WissinomlnK;  O.  Hawbaker, 
of  Mercersburg;  P.  W.  Heckman,  ot  Nazareth;  D.  M.  Hervey, 
ot  Butler;  E.  O.  Hlndman,  ot  Wllkinsburg;  H.  G.  Huth,  of 
Landsdowne;  D.  Hymes,  of  Philadelphia;  F.  E.  Jbberson,  ot 
Phlllipsburg;  H.  S.  Irvln,  ot  TTnlontown;  N.  Itscoitz,  of  Mc- 
Keesport;  L.  J,  Jenkins,  ot  Pittsburgh;  G.  B.  Johns,  of 
Johnstown;  E.  T.  Jones,  ot  Philadelphia;  W.  B.  Juddy,  of 
Philadelphia;  B.  A.  Kalstone,  of  McKeesport;  V.  M.  Kalus- 
dtan,  of  Philadelphia;  M.  J.  Kilty,  ot  Shenandoah;  F.  F. 
King,  ot  New  Bethlehem;  F.  C.  Knepper,  of  Berlin;  C.  V. 
L*nge,  of  McKeesport;  J.  B.  Langeluttig,  ot  Philadelphia;  J. 
H.  Lash,  of  Martins  Ferry,  O. ;  W.  P.  Lloyd.  Jr..  of  Mechan- 
Icsbarg;  H.  Magnani.  ot  Pittsburgh;  E.  T.  Marion,  of  Rock 
Hill,  S.  C;  E.  McClure.  of  York;  L.  M.  McWlIliams.  of  Sun- 
bury;  C.  F.  Metzger,  of  Pittsburgh;  I.  C.  Miller,  ot  Johns- 
town; R.  W.  Miller,  of  Dunmore;  E.  E.  Moran,  of  Altoona; 
E.  Morgan,  ot  McKeesport;  J.  P.  Miilherln.  ot  Scranton;  M. 
Nadler,  of  Pittsburgh;  P.  E.  Nagle,  of  Pottsville;  A.  Neff.  of 
Philadelphia;  C.  H.  Nelson,  of  Ridgway;  E.  T.  Nlcholl.  ot 
Philadelphia;  O.  J.  Noto.  of  Scranton;  S.  A.  Olsen.  ot  War- 
ren; M.  Ortzman.  ot  Philadelphia;  K.  L.  Otto,  of  Pittsburgh; 
J.  A.  Palange,  ot  Pittsburgh;  S.  Price,  of  Philadelphia;  D. 
H.  Price,  of  Philadelphia:  S.  H.  Proctor,  ot  Baltimore,  Md.; 
C.  T.  Prj'or.  ot  Morrisville:  E.  S.  F.  Quinn,  of  Philadelphia; 
E.  Rabekoff,  ot  Philadelphia;  M.  L.  Rachmell.  of  Philadel- 
phia; C.  C.  Read,  ot  Huntingdon;  A.  H.  Roberts,  ot  Pitts- 
burgh; P.  H.  Ross,  ot  Ridgway  G.  C.  Ruoff,  ot  Ruffsdale;  J. 
C.  Rupp,  ot  Hanover;  W.  G.  Rupp,  of  Toledo.  O.;  W.  O. 
Schneck,  of  Allentown;  R.  G.  Schorr,  of  Duquesne;  E.  M. 
Shaffer,  ot  Punxsutawney;  E.  Shinn.  ot  Darby;  R.  R.  Shu- 
maker,  ot  Lewistown;  A.  J.  Simendinger.  ot  Brisbin;  Ji. 
Singer,  ot  Philadelphia;  H.  L.  Slsley,  ot  Pittsburgh;  J.  M. 
SkiUen.  ot  Parnassus;  D.  B.  Smith,  ot  Harrisburar;  D.  R. 
Stabler,  of  Wilson;  C.  W.  Steel,  of  Philadelphia:  B.  Stein- 
snyder,  of  Philadelphia  J.  Tesmen.  ot  Philadelphia;  J.  C. 
Thomas,  of  Dover.  Del.;  J.  L.  Thompson,  of  Tower  Citv:  G. 
J.  Waggner,  cf  Philadelphia;  M.  D.  Weagley.  of  Bristol;  W. 
P.  Weir,  ot  Philadelphia;  E.  A.  Wepfer.  ot  NeillsvlIIe,  Wis.; 
G.  F.  Wessels,  ot  Pittsburgh:  L.  L.  Williams,  of  Tvrone;  W. 
H.  Woodrlng,  of  Bethlehem;  H.  B.  Y'oung.  of  Manheim.  and 
E.  Zevin.  ot  Philadelphia. 


Stevens  Bill  Endorsed  by  Brooklyn  Retail 
Trades. 

At  a  mass  meeting  of  independent  retailers  of  Brooltlyn 
iield  at  tlie  Brooklyn  College  of  Pharmacy  on  January 
10th,  Congressman  William  M.  Calder  and  Dr.  W.  C.  An- 
derson were  the  principal  speakers. 

The  attendance  was  not  as  large  as  had  been  hoped  for, 
but  those  representatives  of  the  grocery,  hardware  and 
drug  trades  who  were  present  showed  considerable  enthu- 
siasm in  behalf  of  the  price-maintenance  measure  and 
voiced  their  opinions  in  its  favor. 

Hon.  William  M.  Caider  In  his  address  expressed  fear 
that  the  House  committee  to  which  the  Stevens-Ayres  bill 
had  been  referred  was  not  particularly  favorable  to  its 
passage. 

Dr.  Anderson  urged  active  participation  in  the  campaign 
for  bringing  about  the  passage  of  the  measure,  on  the  part 
of  all  independent  retailers. 

About  forty  representatives  of  the  trades  mentioned 
were  present.  Perhaps  a  greater  number  of  druggists 
would  have  attended,  hart  the  meeting  not  been  held  on  the 
regular  meeting  night  of  the  local  branch  of  the  Ameri- 
can Pharmaceutical  Association. 


New  York  Drug  Trade  Section   Holds  Annual 
Luncheon-Meeting. 

A  comprehensive  report  on  legislative  proposals,  past 
and  present,  and  on  federal.  State  and  local  enactments 
affecting  the  wholesale  drug  trade  in  this  as  well  as  in 
other  sections  ot  the  country,  together  with  interesting 
reports  on  the  need  for  a  more  explicit  postal  regulation, 
permitting  the  mailing  of  medicines  containing  poisons, 
and  comment  on  the  outlook  of  the  essential  oil  industry, 
constituted  the  principal  features  of  the  annual  luncheon- 
meeting  of  the  Drug. Trade  Section  of  the  New  York 
Board  of  Trade  and  Transportation,  which  was  held  in  the 
rooms  of  the  Drug  and  Chemical  Club  on  January  5th. 

In  response  to  a  recommendation  made  by  a  special  com- 
mittee on  the  mailing  of  poisons,  the  section's  members 
voted  to  appeal  directly  to  congress  for  the  enactment  of 
a  bill  which  will  eliminate  the  existing  uncertainty  as  to 
the  mailability  of  medicines  containing  poisons  and  ad- 
mit to  the  domestic  mails  all  medicinal  products  having 
percentages  of  poisonous  substances  in  combination  with 
other  ingredients  which  are  intended  for  use  as  curatives 
in  the  event  that  the  post  office  department  fails  to  afford 
promptly  the  relief  asked  for  from  its  present  ambiguous 
regulation  on  this  subject. 

In  his  report  on  the  section's  activities  during  the  last 
year,  Irving  McKesson,  of  McKesson  &  Robbins,  the  retir- 
ing chairman,  urged  each  member  to  make  it  his  mission 
to  secure  the  admission  to  membership  in  the  organiza- 
tion of  additional  drug  concerns,  which  would  benefit 
greatly  by  becoming  affiliated  with  its  work.  The  report 
made  by  the  treasurer,  William  A,  Hamann,  of  the  Roes- 
sler  &  Hasslacher  Chemical  Company,  showed  that  the  sec- 
tion's finances  were  in  excellent  condition.  Frank  L>.  Mc- 
Cartney, of  Sharp  &  Dohme,  was  chosen  to  succeed  Mr. 
McKesson  as  chairman. 

The  election  of  officers  and  executive  committeemen  for 
the  ensuing  year  resulted  as  follows;:  Chairman,  Frank 
L.  McCartney,  of  Sharp  &  Dohme,  succeeding  Irving  Mc- 
Kesson: vice-chairman,  J.  Edward  Young,  Jr.,  of  Thurston 
&  Braidlch,  succeeding  Frank  L.  McCartney;  treasurer, 
William  A.  Hamann,  of  the  Roessler  &  Hasslacher  Chemi- 
cal Company;  and  secretary,  William  F.  McConnell.  Both 
the  latter  were  re-elected. 

Mr.  McKesson  was  chosen  to  represent  the  organization 
in  the  directorate  of  the  parent  organization,  the  New 
York  Board  of  Trade  and  Transportation,  succeeding  G. 
C.  Fuller  in  that  position. 

Executive  committee:  Howell  Foster,  of  Schieffelin  & 
Co.;  Frederick  F.  Watermeyer,  of  Fritsthe  Brothers;  John 
T.  Barry,  of  D.  D.  Williamson  &  Co.;  Charles  C.  Bruen,  of 
Bruen.  Rltchey  &  Co.,  and  Turner  F.  Currens,  of  the  Nor- 
wich Pharmacal  Company. 


Westchester  County  Association  Postpones 
Meeting. 

From  many  sections  of  the  country  reports  are  coming 
in  of  epidemics  of  grippe,  pneumonia  and  other  similar 
ailments.  As  a  consequence  of  the  prevalence  of  so  much 
sickness,  pharmacists  are  unusually  busy,  and  in  many 
cases  are  working  considerably  "overtime." 

In  Westchester  County  (N.  Y. )  the  druggists  have  been 
so  busy  this  past  month  that  they  found  it  necessary  to 
postpone  the  annual  meeting  of  their  pharmaceutical  as- 
sociation, which  was  to  have  been  held  at  Yonkers,  Janu- 
ary 12th,  to  a  later  day. 

It  is  a  sacrifice  for  any  body  of  pharmacists  or  other 
professional  men  to  give  up,  even  temporarily,  their  peri- 
odical "get-togethers,"  and  it  shows  that  in  this,  as  in 
hundreds  of  other  incidents,  the  interest  of  the  public  is 
first  in  the  minds  of  the  pharmacist. 


Syracuse   Druggists  Elect   Officers. 

The  annual  meeting  of  the  Syracuse  Druggists'  Associa- 
tion was  held  January  7th  in  the  board  room  of  the  First 
National  Bank.  Officers  for  the  year  were  elected  as  fol- 
lows: 

President.  G.  Bruce  Furnival;  vice-president,  W.  J. 
Smith;  treasurer,  L.  E.  Ireland;  secretary,  Frank  A.  Law- 
yer: chairman  of  the  executive  comtnittee,  E.  S.  Weston; 
chairman  of  the  legislative  committee,  E.  S.  Dawson,  and 
chairman  of  the  entertainment .  committee,  Herbert 
Walker. 
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In  Error  to  the 
District  Court  of 
the  United  Slates 
for  the  District 
of  Nebraska. 


Eckman's  Alterative  Not  a  Cure. 

below   is   given   the   full   text   o£   the  judgment  of  the 
court  in  the  matter  of  the  mislabeling  of  Eckman's  altera- 

SUPREME   COURT   OF   THE    UNITED  STATES. 

N.is.  30  and  51.— October  Term,  1915. 

Seven  Cases  (more  or  less).  Each  Con- 
taininsr  Twelve  Bottles  of  Eckman  s 
Alterative  Eckman        Manufacturmg 

ComiJany,  Owner.    Plaintiff  in  Error. 

50  vs.  . 
The  United  States  of  America. 

Six  Cases  (more  or  less).  Each  Contain- 
ing Twelve  Bottles  of  Eckman's  Al,- 
terative.  Eckman  Manufacturing 

Company,    Owner,    Plaintiff   in   Error,      i 

51  vs. 

The  United  States  of  America,  J 

IJaiiuary  10,  lbl6.1 
Mr  Justice  Hughes  delivered  the  opinion  of  the  Court. 
Lat>eU  were  filed  by  the  United  States.  In  December,  1912,  to 
condemn  certain  articles  of  drugs  (known  as  'E^ckman's  Al- 
terative) as  misbranded  in  violation  of  section  8  of  the  Food 
&  Drugs  Act.  The  articles  had  been  shipped  in  interstate 
commerce,  from  Chicsigo  to  Omaha,  and  remained  at  the 
latter  place  unsold  and  In  the  unbroken  original  packages. 
The  two  oases  present  the  same  questions,  the  libels  being 
identical  save  with  respect  to  quantities  and  the  persons  in 
possession.  In  each  case  demurrers  were  filed  by  the  shipper, 
the  Eckman  Manufacturing  Company,  which  challenged  both 
the  sufficiency  of  the  libels  under  the  applicable  provision  of 
the  statute  and  the  constitutionality  of  that  provision.  The 
demurrers  were  overruled  and,  the  Eckman  Company  having 
elected  to  stand  on  the  demurrers,  judgments  of  condenmation 
were  entered.  '^ 

Section  8  of  the  Food- &  Drugs  Act.  as  amended  by  the  act 
,of  August  23,  1912.   c.  352,  37  Stat.  416  provides,   with  respect  to 
the  misbranding  of  drugs,  as  follows: 

"Sec  8  Thai  the  term  "misbranded,'  as  used  herein,  shall 
apply  to  all  drugs  or  articles  of  food  or  articles  which  enter 
Into  the  composition  of  food,  the  package  or  label  of  which 
shall  bear  any  statement,  design,  or  device  regarding  sych  ar- 
ticle or  the  Ingredients  or  substances  contained  therein  which 
shall  be  false  or  misleading  in  any  particular  and  to  any  food 
or  drug  product  which  is  falsely  branded  as  to  the  State,  Ter- 
ritory, or  country  in  which  it  is  manufactured  or  produced, 

'"That  for  the  purposes  of  this  Act  an  article  shftU  also  be 
deemed  to  be  misbranded.     In  case  of  drugs: 
•    •    •   .  -         "  ^ 

"Third  If  Its  package  or  label  shall  hear  or  con1;ain  any 
statement  design,  or  device  regarding  the  curative  or  thera- 
peutic effect  of  such  article  or  any  of  tM  ingredients  or  sub- 
stances  contained    therein,    which   Is    false  and    fraudulent." 

The  amendment  of  1912  consisted  in  the  addition  of  para- 
graiifi   'Third  "   whF-h   is  the   provision  here   Involved. 

],  .el  that  every  one  of  the  ca-ses  of  drugs 

so  •  d   contained    twelve.  botUes,    each    of 

will'  Hows:  .    . 

■K'nioans  Alterative,— contains  twelve  per  cent,  of  alcohol 
by  weight,  or  fourteen  per  cent,  by  volume— used  as  a  sol- 
vein  1'''  .'"11  throat  and  lung  diseases  including  Bronchitis, 
Br  ;arrh.    Asthma.    Hay    Fever.    Coughs   and    Colds, 

J,,.  <if   the   Stomach    and    Bowels,    and   Tuberculosis 

((j,j.  1)    •    •    *    Two    dollars    a    bottle.  ■  Prepared    only 

by    kckiuan    Mfg.    Co.,    Laboratory    Philadelphia,    Penna.,    U. 
S.   A." 

»_..    ;.,   .  ,  ..r,-   T,.,i<!>ee,   containing  one  of  the  bottles,   there 
„.'  '  IP  with  this  statement: 

niatlve  for   Pneumonia."   "We  know  it 
J,  .  ,i  .^as  and  will  cure  Tuberculosis." 

that  the  statement  "effective  an  a  preven- 
, ,  -Tila"  Is  "false,   fraudulent  and  misleading  In 

,1^,  •  '■■•nveys  the  lmpres.«lon  to  purchasers  that 

y.',  .Ill  be  used  as  an  effective  preventative 

y;,.  ,<    in    Iruth  and   In  fact  said  article  of 

,1,  .iu..,i  ■      :,nd    that    the    statement,    "We 

s,.  :    "will    cure    tuberculosis"    Is 

■  ■'>  --  In  this,   to-wit,   that  It  con- 

vi.vs   t:  ,,,,..,...  IS   that   said   article  of  drugs 

will  cii  '>r  consumption,  whereas.   In  truth  and 

jp   fTo'  drugs   would   not  cure  tuberculosis,   or 

,.,,,  in.r ing  no  medicinal  substance  nor   mixture 

i  known  at  present  which  can  be  relied  upon  for 
t    ,  .     treatment   or   cure   of   tuberculosis  or  consump- 

The   principal    question    presented   on    this    writ    of    error   1« 
Lilh  respect  to  the  validity  of  the  amendment  of  1912. 

I   that  this  me;isure.   though  relating  to 

Interstate    commerce.    Is   an   encroach- 

•  ■  powers  of  the  States,  the  objection  Is 

.  d    In    substance    fnim    that    which    wan 

ig    the    WhHe    Slave    Act,    3«.    Slat.    825. 

.»7  (•    a    sn«.     There,  nfter  stating  that 

......         _.    ,  ,      ..  ..,,„,    In 

,  and 

"  ould 

},.  ■  •(!     ni     and    the 

,.',  f    women.'    the 

,  inple   principle 

,,  f    Us   con- 

,  Its  power 

,  i.e   to   Its 

; .  of  police 

,  r   v.  Pemi- 

ed  States, 
22f'  I'    S    C    r*T-   K"tt^-ry  c'aye,   li-K   i      n    :;-i 
It  Is  urged   that  the  amendment   of  1912  doo  not   embrace 


far   It 


"I' 


H 


clrciil;irs  contained  in  the  package,  but  only  applies  to  those 
statements  which  appear  on  tile  package  or  on  the  bottles 
themselves;  that  is,  it  is  said  that  the  word  'contain'  in  the 
amendment  must  have  the  same  meaning  In  the  case  of  both 
•package'  and  'label."  Keterence  is  made  to  the  original  pro- 
vision in  the  first  sentence  of  section  8  with  respect  to  the 
.statements,  etc.,  which  the  package  or  label  shall  'bear.'  And 
it  is  insisted  that  if  the  amendment  of  1912  covers  statements 
in  circulars  which  are  contained  In  the  package  It  is  uncon- 
stitutional. Such  statements,  it  is  said,  are  not  so  related  to 
the  commodity  as  to  form  part  of  the  commerce  which  is 
within  the  regulating  power  of  Congress. 

But  it  appears   from   the  legislative   history  of  the   act   that 
the  word  'contain'  was  Inserted  in  the  amendment  to  hit  pre- 
cisely ti.e  case  of  cli-ciilars  or  printed  matter  place<l  inside  the 
package,  and  we  think  that  is  the  fair  import  of  tlie  provision, 
Cong.    Rec,   Kd    Cong..   2d   Sess.,    Vol.    48,    Part  11,    page   11,322 
And   the   power  of  Congress  manifestly  does  not  depend   upon 
the  mere  location  of  the  statement  accompanying  the  article, 
that  Is.   upon  the  question   whether  the  statement  is  on  or  in 
the    package    which    is    transported    In    interstate    commerce. 
The   further  contention   that  Congress  may  not  deal  with  the 
package,    thus    transported,    in    the    sense    of    the    immediate 
container  of  the   article  as   It  is  intended   for  consumption   is 
met  by  McDermott  v.  Wisconsin,  228  U.  S.  115.    There  the  court 
said:    "That    the    word     package'    or  Its  equivalent  expression, 
as  used  by  Congress  in  sections  7  and  8  in  defining  what  shall 
constitute    adulteration    and    what   shall    constitute   misbrand- 
ing   within    the    meaning    of    the    act."    (Food    &    Drugs    Act) 
"clearly  refers  to  the  immediate  container  of  the  article  which 
is    intended    for   consumption   by    the   public,    there    can    b    no 
question.  .   .  Limiting  the  requirements  of  the  act  as  to-  adul- 
teration   and   misbranding   simply   to    the   outside    wrapper    or 
box  containing  the  packages  Intended  to  be  purchased  by  the 
consumer,   so   that  the  importer,   by  removing  and  destroying 
such  covering,  could  prevent  the  operation  of  the  law  on  the 
Imported   article   yet    unsold,    would    render   the   act    nugatory 
anJ   Its   provisions   wholly  inadequate   to  accomplish  the   pur- 
poses  for  which  it  was  passed."     And,  after  stating  that  the 
requirements   of   the   act   thus   construed    were    clearly    within 
the   power  of  Congress  over  the   facilities   of  interstate  com- 
merce, the  court  added  that  the  doctrine  of  original  packages 
set    forth    In    repeated    decisions,     which    protected    the    Ira- 
porter  in   the   right  to  sell   the  Imported  goods,   was  not   "In- 
tended to  llratt  the  right  of  Congress,  now  asserted,   to  keep 
the   channels   of   interstate   commerce   free   from    the  carriage 
of    injurious   or   fraudulently    branded   articles   and    to    choose 
appropriate  means  to  that  end."     Id.  pp.  130.  131.  137. 

Referring  to  the  nature  of  the  statements  which  are  within 
the  purview  of  the  amendment,  it  is  said  that  a  distinction 
should  be  taken  between  articles  that  are  illicit,  iinmciral  or 
haimful  and  those  which  are  legitimate,  and  that  the  amend- 
ment goei  beyond  statements  dealing  with  identity  or  ingredi- 
ents. But  me  question  remains  as  to  what  may  be  regarde<l  as 
'Illicit'  and  we  find  no  ground  for  saying  that  Congress  may 
not  condemn  the  Interstate  transportation  of  swindling  prep- 
arations designed  to  cheat  credulous  sufferers  and  make  such 
preparations,  accompanied  by  false  and  fraudulent  state- 
ments, illicit  with  respect  to  Interstate  commerce,  as  well  as 
for  example,  lottery  tickets.  The  fact  that  the  amendment 
Is  not  limited,  as  was  the  original  statute,  to  statements  re- 
garding Identity  or  composition  (X'nited  States  v.  Johnson  221 
U.  S.  488)  does  not  mark  a  constitutional  distinction.  The 
false  and  fraudulent  statement,  which  the  amendment  de- 
scribes, accompanies  the  article  In  the  package,  and  thus  gives 
to  the  article  its  character  in  Interstate  commerce. 

Finally,  the  statute  Is  attdcked  upon  the  ground  that  It  en- 
ters the  domain  of  speculation  (American  School  of  Magnetic 
Healing  v.    McAnnulty.   187   U.   S.   94)   and   by  virtue  of  conse- 
quent   uncertainty    operates    as    a    deprivation    of    liberty    and 
property  without  due  process  of  law  in  violation  Of  the  Fifth 
Amendment  of  tlie  Constitution,   ami   does  not   permit  of  the 
laying  of  a  definite  chaige  as  required  by  the  .Sixth  Amendment. 
We  think  that  this  objection  proceeds  upon  a  misconstruction 
of    the    provision.      Congress    deliberately    excluded     the    field 
where   there  are   honest  dlfferencs  of  opinion   btween   schools 
and    prai^tlt loners.      Cong,    Rec.    62d    Cong.,    2tl    Sess..    Vol.    48. 
Part  12,  App.,  p.  6^.     It  was,  plainly,  to  leave  no  doubt  upon 
this   point    that    the   words   'rnlse   and    fraudulent'    were   used. 
This   phrase  must  be  taken  with  Its  accepted    legal   meaning, 
and    thus  it   must   be    found    that   the   statement   contained   In 
the    package    was    put    there    to    accompany    the    goods    with 
actual  Intent  to  de<elve.  an  Intent  which  may  be  derived  from 
the   f.acts   and  circumstances,    but   which   must    be   established. 
Id.    676.     That    false    and    fraudulent    representations    may    be 
made    with    respect    to    the    curative    effect    of    substances    Is 
obvlou.s.     It   Is  said   that   the   owner  has   the  right   to   give  his 
viewa  regarding   the   effect  of  his   drugs.     But  state  of   mind 
is   Itself  a   fact,   and    may   be   a   material    fact,   and    false  and 
fraudulent  representations  may  be  made  about  It;  and  persons 
who  make  or  deal  in  substances,  or  compositions,  alleged  to  be 
cumtlve.  are  In  a  posiiion  to  have  superior  knowledge  and  may 
be  held  to  good   faith  In  their  statements,     Russell   v.  Clark's 
Executors.  7  Cranch,   69.   92:    Durland    v.    United   Slates,    Ifil    U. 
8.   30«,    313:    Stebbins   v,    Eddy.    4   Mason,    414.   423:    Kohler   Mfg. 
Co.  v.  Beeshore.  59  Fed.  '172.  T>7\;  Missouri  Drug  Co,  v,  VVyman, 
129  Fed.   623,   628:    McDonald   v.    Smith.   139    Mich.   211:    Hedin    v. 
Minneapolis    Medical     Inslitute.    63    Minn.    146,    149;    HIckey    v. 
Morrell,    1(12  N.    V.    4I>4,    463:   Reglna    v.   Olles,   10  Cox.    C.   C.  44: 
Smith  v,   I,and  &  House  Corporation.   I„   R  ,  28  Ch,   Dlv.  7.  IB. 
It  cannot  be  said,    for  example,   that  one  who  should  put  Inert 
matter  or  a    worthless   composition    In    the  channels   of  trade, 
labeled    or   descrllied    In    an    accompanying   circular   a.«    a   cure 
for  disease  when   he  knows  It   Is  mrt.   Is  beyond  the  reach  of 
the   law-making   power.     Congress   recognised    that    there    was 
a  wide  field  In  which  assertions  as  to  curative  effi-ct  are  In  no 
sense    } — ■ '■*       •'pressions    of    opinion    but    constitute    abs/dute 
falseli  n    the   nature  of  the  esse   can   be  deemed   to 

have   1  only   with   fraudulent    purpose.     The   amend- 

ment ui    i.'ii,  .ii'i'lles  to  tbla  flcld  and  we  have  no  doubt  of  Its 
v.illdlty. 

With  respect  to  the  mifllclency  of  the  nvermenfil  of  the  libels. 
It  Is  enough  to  say  that  these  averments  shOuM  r'ecelve  a 
sensible  conatruotlon.    There  must  be  adeflnlte  charse  of  tbe 
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statutory  offense,  but  we  are  not  at  liberty  to  Indulee  In  hy- 
percrlticism  In  order  to  escape  the  plain  Import  of  the  words 
used.  There  Is  no  question  as  to  the  adequacy  of  the  de- 
scription of  liie  ui'licie,  or  of  the  shipments,  or  of  the  pacK- 
kses.  It  is  said  that  there  waiS  no  proper  Htatement  of  the 
contents  of  the  circular.  But  the  libels  give  the  words  of 
the  circular  and  we  think  that  the  allegations  were  sufllclent 
to  show  the  manner  in  which  they  were  used.  The  objection 
that  it  was  not  alleged  that  the  statements  in  question  ap- 
peared on  the  original  packages  or  on  the  bottles  thenisnlves, 
.18  already  pointed  out,  is  based  on  a  misconstruction  of  the 
statutory  provision.  The  remaining  and  most  Important 
criticism  Is  ttiat  the  libels  did  not  sufflciently  show  that  the 
statements  were  false  and  fraudulent.  But  It  was  alleged  that 
they  were  false  and  fraudulent,  and  with  respect  to  tubercu- 
losis It  was  averred  that  the  statement  was  that  the  article 
has  cured'  and  'will  cure,'  whereas  'In  truth  and  In  fact'  It 
would  not  curt.'  and  that  there  was  no  'medicinal  Kubstance 
nor  mixture  of  substances  known  at  present'  which  could  be 
relied  upon  to  effect  a  cure.  We  think  that  this  was  enough 
to  apprise  those  Interested  In  the  goods  of  the  charge  which 
they  must  meet,  it  was.  In  substance,  a  charge  that,  con- 
trary to  the  statute,  the  article  had  been  made  the  subject 
ol  Inteistate  transportation  with  a  statement  contained  In  the 
package  that  the  article  had  cured  and  would  ctire  tubercu- 
losis, and  that  this  statement  was  contrary  to  the  fact  and 
was  made  with  actual  intent  to  deceive. 

Judgments  afllrmed. 
Mr.  Justice  McRe>inolds  took  no  part  In  the  consideration  Or 
decision  of  these  cases. 


New    York    Retailers    Hold    Stevens    Bill    Mass 

Meeting. 

Retailers  representing  all  lines  of  business  gathered  at 
Madison  Square  Garden  on  January  19th  to  discuss  the 
Stevens  bill  at  a  mass  meeting  called  by  the  Conference  of 
Independent  Ketailers  of  the  Metropolitan  District,  In 
connection  with  the  exposition  and  convention  of  the 
American  Druggists'  Syndicate.  Several  congressmen 
who  were  scheduled  to  speak  were  prevented  from  at- 
tending by  the  session  now  in  progress,  but  sent  sub- 
stitutes who  acted  as  leaders  of  the  discussion.  Dr. 
Paul  H.  Nystrom,  formerly  connected  with  the  Uni- 
versity of  Wisconsin,  and  author  on  economic  subjects, 
was  the  first  speaker.  He  outlined  the  present  status  of 
price  maintenance  and  referred  to  the  effect  of  court  de- 
cisiolns  regarding  it,  as  follows: 

"The  recent  decisions  of  the  Supreme  Court  of  the 
United  States  do  not  prohibit  the  price  maintenance  prin- 
ciple. They  do  prohibit  certain  methods  of  price  main- 
tenance, the  most  economical  from  the  standpoint  of  the 
independent  producer  and  the  public.  Price  maintenance 
is  now  perfectly  possible  and  legally  legitimate  if  the  pro- 
ducer is  able  to  build  a  selling  organization  of  his  own, 
and  Is  able  to  sell  direct  to  the  consumer  by  means  of  his 
own  agents  or  salesmen,  through  chain  or  branch  stores. 
"Price  maintenance  is  still  possible  If  the  manufacturer 
sells  direct  to  the  retailer.  If  the  retailer  to  whom  ie 
sells  his  goods  cuts  prices  he  can  refuse  to  let  him  have 
any  more  goods. 

"While  price  maintenance  has  not  been  prohibited  It  is 
now  legally  practical  only  for  the  larger  and  more  power- 
ful producers, 

"Ninety  per  cent,  of  the  retailers  of  the  country,  con- 
servatively estimated,  are  in  favor  of  price  maintenance." 
Dr.  Nystrom  pointed  out  the  objections  to  price  main- 
tenance raised  by  opponents  of  the  Stevens  bill,  and 
argued  against  each  of  them  in  turn.  He  said  that  legal- 
ized price  maintenance  would  not  make  the  retailer  the 
manufacturer's  errand  boy;  that  price  maintenance  was 
constitutional;  that  the  customer  would  still  be  able  to 
obtain  bargains,  and  that  consumers  would  not  be  pre- 
vented from  profiting  by  the  competition  of  retailers. 

Department  Store  Competition. 

Speaking  from  the  viewpoint  of  the  department  store, 
Herman  Weiss,  secretary  of  Bloomingdale  Bros.,  com- 
pared the  present  conditions  of  the  business  to  the  situa- 
tion of  the  railroad  and  steamship  companies  during  the 
rate  wars.  He  said  that  price  cutting  was  practiced 
merely  to  lure  customers  to  the  store. 

"Competition  in  trade-marked  and  patented  articles,  if 
controlled  by  proper  legislation  maintaining  the  price  as 
advertised,  would  benefit  all  lines  which  offer  to  the  con- 
sumer completeness  in  stock  and  variety,  promptness  In 
delivery  and  courteous  service  and  reliability,"  said  Mr. 
Weiss.  "The  manufacturer  or  patentee  of  a  trade-marked 
article,  aside  from  giving  the  value,  must  In  addition  sat- 
isfy his  distributors.  If  he  does  not  allow  for  a  sufficient 
profit,  the  dealer  will  in  preference  push  the  goods  of 
other  manufacturers,  on  which  there  is  greater  profit." 

W.  A.  McDermld,  sales  manager  of  the  Gerhardt  Men- 
nen  Chemical  Company,  who  spoke  In  the  place  of  E.  A. 


Whittier,  secretary  of  the  American  Fair  Trade  League, 
urged  that  every  retailer  give  his  personal  support  to  the 
Stevens  bill,  pointing  out  that  this  was  the  only  way  in 
which  the  desired  reform  could  be  accomplished.  He  said 
that  all  department  stores  could  not  be  classlfled  as  price- 
cutters,  and  similarly  all  independent  retailers  were  not 
free  of  the  practice,  and  expressed  the  opinion  that  each 
must  indicate  his  own  position.  He  emphasized  co-opera- 
tion and  teamwork  as  essentials  of  good  salesmanship, 
and  stated  that  these  were  needed  to  obtain  a  statute 
legalizing  price  maintenance. 

The  importame  of  the  Stevens  bill  as  a  measure,  which 
would  act  in  the  Interests  of  the  small  producer  and  mer- 
chant was  the  topic  of  an  address  by  Nicholas  Ehrileh, 
president  of  the  Brooklyn  Cigar  Dealers'  Association. 

At  the  conclusion  of  this  address,  the  following  resolu- 
tions Introduced  by  Charles  Recht,  counsel  for  the  Con- 
ference, were  adopted: 

Whereas  price  cutting  on  standard  articles  Is  a  danger  to 
the  natural  development  of  the  commerce  and  Industry  of  the 
country,  and 

Whereas,  the  measure  now  pending  In  congres!!,  commonly 
known  as  the  Stevens  bill.  Is  Intended  to  enable  manufacturers 
ana  retailers  to  maintain  uniform  prices  on  proprietary  and 
special  brand  goods,  and 

Whereas,  such  maintenance  would  be  a  benefit  not  only  to 
the  manufacturers,  the  wholesalers  and  the  retailers,  but  to 
ihe  general  consuming  public  as  well, 

Therefore,  be  It  resolved,  that  It  Is  the  sense  of  this  meeting 
that  it  endorse  the  Stevens  bill  as  a  legislative  remedy  which 
CO      J  ®'''^'^', '"  *''®  commercial  and  industrial  InteresU  of  the 

Further  resolved,  that  the  secretary  be  directed  to  send  a 
copy  of  this  resolution  to  the  president  and  the  chairman  of 
the  committee  on   industrial   relations  In   congress. 


Louisiana     Formula-Disclosure     Ordinance 
Rescinded. 

The  State  regulation  requiring  partial  disclosure  of  all 
formulas  of  proprietary  medicines,  enacted  in  L,ouisiana 
September  18th  last  and  which  took  effect  on  the  8th  of 
November  following,  has  been  rescinded  by  State  Health 
Commissioner  Dowllng  and  the  following  provisions  have 
been  substituted: 

"No  manlifacturer  or  proprietor  of  any  preparation,  pro- 
prietary or  patent,  for  internal  human  use  shall  hold, 
offer  for  sale  or  give  away  in  the  State  of  Ixiuisiana  any 
such  preparation  without  having  first  filed  with  the  State 
Board  of  Health  an  affidavit  certifying  to  and  guarantee- 
ing same  in  accordance  with  the  following  official  form: 

"  'I,  or  we,  the  undersigned,  manufacturers  and  proprie- 
tors of  the  following  named  preparations,  do  hereby  cer- 
tify and  guarantee  that  these  said  preparations  comply 
with  the  Harrison  anti-narcotic  law,  the  federal  pure  food 
and  drug  act,  1906,  the  laws  of  the  State  of  Louisiana,  and 
the  pure  food  and  drug  regulations  of  the  Louisiana  State 
Board  of  Health. 

"  'I,  or  we,  further  certify  and  guarantee  that  the  labels, 
cartons  and  wrappers  on  said  preparations  do  not  contain 
any  assertion,  representation  or  statement  of  fact  which 
is  untrue,  deceptive  or  misleading,  nor  anything  of  a 
fraudulent  nature.'  " 

After  considerable  agitation  against  the  originar  regu- 
lation had  been  manifested.  Commissioner  Dowllng  called 
representatives  of  the  drug  trade  into  conference  and  the 
new  regulations,  which  the  druggists,  through  their  rep- 
resentatives, have  promised  to  obey  and  in  the  enforce- 
ment of  which  they  have  promised  to  aid,  are  the  result 
of  this  conference. 

In  recognition  of  the  spirit  of  constructive  co-operation 
displayed  by  the  druggists.  Dr.  Dowllng  says  in  the  Quar- 
terly Bulletin  of  the  board  of  health: 

"The  druggists  have  shown  a  generous  spirit  of  co-oper- 
ation and  a  desire  to  meet  our  demand  for  the  protection 
of  the  public,  and,  as  an  additional  concession,  I  suggest 
we  adopt  a  resolution  to  the  effect  that  an  advisory  com- 
mittee of  five  be  established,  two  to  be  selected  from 
among  the  professors  of  materia  medica  and  therapeutics 
of  the  medical  colleges  located  in  Louisiana,  one  a  drug- 
gist, the  other  two  to  be,  respectively,  the  analyst  {or 
chemist)  in  charge  of  drugs,  and  the  executive  officer  of 
Ihe  Louisiana  State  Board  of  Health,  the  duty  of  this 
committee  to  be  a  board  of  reference  in  any  question  of 

doubt." 

•  ♦  ■ 

Basis  for  a  Strong  Soap  Advertisement. 

C'eanliness  is  a  mighty  good  sort  of  protection  against 
the  germs  of  disease. — Idaho   Board  of  Health, 
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NEWS  OF  THE  A.  PH.  A.  BRANCHES 


Detroit  Branch   Hears  Addresses  on  Drug 
Inspection  and  Dentifrices. 

The  December  meeting  of  the  Detroit  branch  of  the 
American  Pharmaceutical  Association  was  held  on  the 
17th  of  that  month.  As  President  ScoviUe  was  absent  on 
account  of  illness,  ex-President  W.  A.  Hall  called  the 
meeting  to  order. 

The  first  speaker  was  Mr.  Jones,  drug  Inspector  tor  the 
State.  In  his  address,  Mr.  Jones  gave  a  very  interesting 
description  of  the  work  which  is  taken  up  by  his  depart- 
ment. One  point  emphasized  by  the  speaker  was  the  fact 
that  the  inspectors  are  not  working  with  the  object  In 
mind  of  convicting  all  offenders,  but  rather  to  show  them 
their  shortcomings  so  that  they  may  correct  them. 

The  next  paper  was  by  Dr.  Bunting,  of  the  University 
of  Michigan.  Dr.  Bunting's  subject  was  dentifrices,  and 
included  a  display  of  slides  of  various  well-known  tooth 
powders  and  pastes. 


City  of  Washington  Branch  of  the  American 
Pharmaceutical  Association. 

A  regular  meeting  of  the  City  of  Washington  branch  of 
the  American  Pharmaceutical  Association  was  held  at  the 
National  College  of  Pharmacy  on  December  29th.  J. 
Leyden  White  presented  a  paper  entitled  "The  Stevens 
Bill  and  Price  Maintenance,"  in  which  he  discussed  the 
Stevens-Ayres  measure,  and  the  endeavors  of  various 
trade  organizations  looking  toward  price  maintenance 
during  the  past  twenty  years.  He  pointed  out  that  the 
first  work  along  these  lines  was  done  by  the  druggist  and 
that  the  birth  of  one  of  the  national  associations  was  di- 
rectly due  to  this  work. 

He  named  the  many  organizations  which  had  endorsed 
the  bill,  a  large  proportion,  he  said,  considering  it  the 
best  proposition  thus  far  offered,  and  that  it  would  to  a 
large  extent  afford  protection  to  the  small  merchant. 

The  paper  brought  about  a  spirited  discussion,  and  It 
was  said  by  several  members  that  the  weak  feature  of  the 
present  bill  was  that  it  contained  no  provision  whereby 
the  giving  away  of  any  article  as  a  prize  with  each  sale 
of  merchandise  was  prohibited  or  could  be  stopped,  and 
that  this  feature  would  likely  cause  much  more  demorali- 
zation than  exists  at  present.  It  was  also  pointed  out 
that  the  provisions  of  the  bill  applied  only  to  the  trade- 
marked  goods,  when,  as  a  matter  of  fact,  there  are  to-day 
but  few  trade-marked  goods  on  the  market. 

The  organization  by  a  vote  endorsed  the  principle  of 
the  bill  unanimously,  but  felt  that  many  changes  would 
have  to  be  made  to  afford  the  small  merchant  any  real 
relief.. 

The  following  officers  were  elected  for  the  ensuing  year: 
President.  H.  E.  Kalusowski;  vice-presidents,  H.  B.  Floyd, 
and  W.  W.  Stoekberger;  secretary,  S.  L.  Hilton:  and 
treasurer,  W.  S.  Richardson. 

.\fter  extending  a  rising  vote  of  thanks  to  Mr.  White, 
the  meeting  adjourned. 


New  York  Branch  Meeting. 

The  monthly  meeting  of  the  New  York  Branch  of  the 
American  Pharmaceutical  Association  was  held  January 
11th  at  the  New  York  College  of  Pharmacy.  After  the 
minutes  had  been  read  and  accepted.  Treasurer  Wein- 
steln,  reported  that  there  was  a  balance  of  $90.05  in  the 
treasury.  There  were  no  committee  reports  with  the  ex- 
ception of  the  report  on  the  progress  of  pharmacy  by  Dr. 
Uiekman  and  the  report  of  the  nominating  committee. 

Dr.  DIekman  in  his  report  outlined  a  method  for  the 
detection  of  copra  oil  In  cottonseed  oil;  a  method  for  de- 
tecting small  amounts  of  nitrites  in  potable  water,  and  a 
method  for  the  valuation  of  powdered  rhubarb.  He  then 
called  attention  to  some  of  the  newer  remedies  mentioned 
In  the  various  foreign  journals. 

The  nominating  committee  through  Its  chairman.  Dr. 
H.  V.  Arny.  presented  the  following  candidates,  who  were 
unanimously  chosen  as  the  ofHccrs  of  the  branch  for  the 


ensuing  year:  President,  J.  Leon  Lascoff;  vice-president, 
J.  C.  Gallagher;  secretary,  Jeannot  Hostmann;  treasurer, 
Joseph  Weinstein;  chairman  of  the  committee  on  educa- 
tion and  legislation,  W.  C.  Anderson;  chairman  of  the 
committee  on  progress  of  pharmacy,  G.  C.  Diekman; 
chairman  of  the  committee  on  membership,  F.  L.  McCart- 
ney; chairman  of  the  committee  on  fraternal  relations, 
Jacob  Diner. 

The  secretary  announced  jthe  resignation  of  C.  G.  Uhler 
and  W.  H.  Smith  as  members  of  the  parent  association 
and  the  branch.  He  also  presented  the  application  of  Mor- 
ris DImmlselll,  which  was  referred  to  the  membership 
committee. 

W.  A.  Smith  and  Herman  Walters  were  elected  to  mem- 
bership In  the  branch. 

After  the  Installation  of  the  officers.  Chairman  Lascoff 
announced  the  appointment  of  the  following  committee  to 
assist  the  local  secretary  In  preparing  for  the  meeting  of 
the  parent  association  in  Atlantic  City:  Dr.  H.  Lovis 
Jacob  Diner,  T.  F.  Main,  J.  C.  Gallagher  and  Jeannot 
Hostmann. 

A  paper  on  "The  Teaching  of  Commercial  Pharmacy" 
was  then  read  by  Robert  P.  Fischelis,  and  considerable 
discussion  followed  its  presentation.  Dr.  Fischelis  be- 
lieved the  teaching  of  commercial  pharmacy  to  be  an  es- 
sential part  of  the  college  course,  but  did  not  advocate 
substituting  this  work  for  any  of  the  theoretical  courses 
now  required.  He  f«lt  that  It  commercial  courses  are  to 
be  Inaugurated,  the  hours  devoted  to  them  should  be 
added  to  the  present  minimum  course.  He  added  that 
"the  teacher  of  commercial  pharmacy  is  confronted  with 
a  difficult  task,  for  he  has  no  time-worn  footsteps  in  which 
to  tread.  He  must  break  new  ground,  and  it  Is  essential 
that  he  approach  his  subject  with  a  clear  conception  of 
the  present-day  problems  of  the  pharmacy,  an  open  mind 
and  a  good  supply  of  common  sense." 

He  then  outlined  a  course  In  commercial  pharmacy 
based  on  the  Pharmaceutical  Syllabus,  and  commented  on 
the  various  topics  Included  in  that  course. 

Dr.  Diekman,  in  discussing  the  paper,  stated  that  one 
trouble  with  the  business  side  of  pharmacy  of  to-day  Is 
that  too  many  graduates  of  pharmacy  schools  become  pro- 
prietors of  stores  before  they  have  sufficient  capital  and 
experience. 

The  paper  was  further  discussed  by  Messrs.  C.  H.  Holz- 
hauer,  Jr.,  Dr.  Jacob  Diner,  Dr.  Joseph  L.  Mayer,  Dr.  C. 
P.  Wimmer,  Jeannot  Hostmann,  C.  N.  Lehman  and  Emll 
Roller. 

Mr.  Roller,  on  behalf  of  the  German  Apothecaries'  So- 
ciety, presented  a  framed  picture  of  Hermann  Hager  to 
the  branch,  and  it  was  accepted  with  the  thanks  of  the 
members.  The  secretary  was  Instructed  to  send  a  letter 
of  thanks  to  the  German  Apothecaries'  Society. 

After  extending  a  vote  of  thanks  to  the  speaker  of  the 
evening,  the  meeting  adjourned. 


Philadelphia   Branch   Honors  Editor  Eberle. 

In  place  of  holding  a  regular  meeting  of  the  Philadel- 
phia branch  of  the  American  Pharmaceutical  Association 
on  January  11th,  it  had  been  decided  to  devote  the  even- 
ing to  a  reception  to  Dr.  Eberle,  recently  elected  editor  of 
the  Journal  of  the  American  Pharmaceutical  Aatocintion 

Representatives  of  practically  every  pharmaceutical  or- 
ganization in  the  city  and  State  as  well  as  of  the  Phila- 
delphia chamber  of  commerce  were  assembled  about  the 
banquet  board  at  the  Hotel  RIttenhoUse  to  tell  of  their 
appreciation  of  the  new  honor  that  had  come  to  the  city 
already  so  rich  In  pharmaceutical  history,  and  of  their 
pleasure  in  having  with  them  again  the  man  who,  since 
he  said  good-bye  to  his  alma  mider  f/iore,  back  in  the 
eighties,  had  done  so  much  for  pharmacy  und  Its  repre- 

And  Professor  Eberle,  who  with  Mrs.  Eberle  and  their 
niece,  Mrs.  Galbralth,  were  the  guests  of  the  evening,  was 
quite  overwhelmed  by  the  warmth  of  the  greeting  by  these 
old  and  new  friends.  Vn-sn  called  upon  to  respond  by 
Samuel  C.  Henry  who,  a.,  pres'dent  of  the  branch,  acted 
as  toastmaster,  he  declared  that  all  his  IhouKhts  had  fled 
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and  that  he  could  do  little  more  than  thank  them  all  (or 
the  hearty  welcome  and  their  many  expressions  of  friend- 
ship and  assurances  of  co-operation. 

Following  the  dinner,  a  brief  business  session  was  held 
by  the  branch,  in  the  course  of  whlcli  Charles  Holzhauer, 
of  Newark,  N.  J.,  local  secretary  for  the  1916  convention 
of  the  American  Pharmaceutical  Association  at  Atlantic 
City,  suggested  that  the  New  York  and  the  Philadelphia 
branches  of  the  parent  organization,  with  the  New  Jersey 
Pharmaceutical  Association,  entertain  the  visitors  on  sep- 
arate days  and  unite  in  arranging  the  program.  On  that 
basts  he  was  of  the  opinion  that  bringing  the  ladies  to 
Philadelphia  on  one  day  for  a  tour  of  its  places  of  his- 
torical interest  and  then  having  the  men  come  up  on  an- 
other day  and  visit  some  of  the  manufacturing  plants, 
identified  with  the  drug  trade,  would  be  most  gratifying 
to  the  visitors  as  Philadelphia's  portion  of  the  entertain- 
ment. When  he  suggested  the  appointment  of  a  commit- 
tee of  five  with  the  local  president  as  an  ex-offlcio  mem- 
ber, to  co-operate  in  the  furtherance  of  these  suggestions, 
a  motion  to  that  effect  was  carried  unanimously. 

Toastmaster  Henry  then  Introduced  the  various  speak- 
ers. John  Fergusson,  president  of  the  Philadelphia  Drug 
exchange,  in  the  office  of  which  the  journal  of  the  asso- 
ciation is  now  edited,  was  the  first  to  be  called  on.  He) 
extended  to  the  guest  of  the  evening  a  hearty  welcome 
and  expressed  the  hope  that  in  its  new  atmosphere  and 
surroundings  the  Journal  and  its  field  of  usefulness  would 
be  broadened  and  enhanced  in  value  and  that  Dr.  Eberle 
would  be  spared  to  direct  its  progress  for  many  years  to 
come. 

iioward  B.  French,  vice-president  of  the  Philadelphia 
Chamber  of  Commerce,  and  president  of  the  Philadelphia 
College  of  Pharmacy,  extended  the  greetings  of  the  first 
mentioned  organization. 

Dr.  S.  Soils-Cohen,"  of  the  Jefferson  Medical  College, 
and  Dr.  Henry  Beates,  Jr.,  of  the  University  of  Pennsyl- 
vania, agreed  that  both  the  medical  and  pharmaceutical 
professions  would  be  strengthened  by  the  acquisition  of 
the  Journal  to  Philadelphia's  institutions. 

Professor  Remington,  who  was  humorously  introduced 
by  the  toastmaster  as  the  "oldest  living  pharmacist," 
spoke  of  his  long  acquaintance  with  Professor  Eberle,  and 
welcomed  him  back  to  the  city  of  brotherly  love,  where 
his  student  days  had  been  passed. 

Dr.  Julius  W.  Sturmer,  dean  of  the  department  of  phar- 
macy of  the  Medlco-Chirurgical  College,  and  Dr.  John  R. 
Minehart,  dean  of  the  Temple  College  of  Pharmacy,  both 
expressed  their  gratification  at  having  Dr.  Eberle  and  the 
journal  of  the  association  located  in  Philadelphia. 

When  called  upon  to  speak,  Dr.  Eberle  said  in  part: 
"We  have  come  here  not  because  we  wished  to,  but  be- 
cause the  association  said  it  was  my  duty.  I  hope  I  did 
not  make  a  mistake,  and  that  I  will  be  able  to  fulfill  all 
of  the  wishes  of  the  association.  The  Journal  needs  the 
help  of  every  member  of  the  association.  And  I  feel  that 
with  the  help  that  you  have  so  generously  proffered  me, 
the  membership  of  the  association  should  be  greatly  in- 
creased everywhere,  but  particularly  in  and  about  Phila- 
delphia. I  have  In  mind  a  few  changes  in  the  Journal, 
some  of  which  will  be  made  in  the  forthcoming  issue.  I 
hope  they  will  be  welcome." 

He  closed  with  a  plea  for  continued  advice  and  assist- 
ance for  himself  and  his  work  from  his  Philadelphia 
friends. 

Mrs.  L.  Galbraith,  of  Galveston,  Texas,  a  niece  of  Pro- 
fessor and  Mrs.  Eberle,  acknowledged  the  warmth  of 
northern  hospitality,  as  evidenced  at  this  occasion. 

The  meeting  closed  with  the  reading  of  communications 
conveying  the  good  wishes  to  Editor  Eberle  from  Otto 
Raubenheimer,  of  Brooklyn,  N.  Y.;  Mr.  and  Mrs.  John  G. 
Godding,  of  Boston,  Mass.;  Joseph  L.  Lemberger,  of  Le- 
banon, Pa.;  Caswell  A.  Mayo,  of  New  York,  and  the  New 
York  branch  of  the  American  Pharmaceutical  Association. 
A  vote  of  thanks  was  tendered  the  committee  on  recep- 
tion, consisting  of  E.  Fullerton  Cook,  chairman;  S  C 
Henry,  J.  R.  Minehart  and  J.  M.  Sturmer. 


San  Francisco  Branch  Enjoyed  Demonstration 
of  Package  Finishing. 

An  enthusiastic  meeting  of  the  San  Francisco  branch 
of  the  American  Pharmaceutical  Association  was  held 
January  llth  in  the  office  of  the  Paci/lc  Pharmacist. 

After  the  roll  call  and  approval  of  the  minutes  of  the 
December  meeting,  reports  of  standing  committees  were 
received.  Several  communications  asking  for  informar 
tion  as  to  the  time  and  place  of  the  meetings  were  read, 
proving  that  an  Interest  is  being  aroused  in  the  work 
of  the  branch. 

Owing  to  the  fact  that  the  County  Medical  Society 
meets  every  Tuesday  ■  evening,  it  was  deemed  advisable 
to  change  the  meeting  night  of  the  branch  to  the  sec- 
ond Thursday  of  the  month.  The  report  of  the  treas- 
urer showed  a  neat  surplus. 

A  demonstration  of  package  finishing  was  given  by 
President  Lengfeld.  So  often  the  products  of  a  pharmacy 
are  Judged  by  their  outward  appearances,  and  the  speaker 
impressed  upon  his  audience  the  importance  of  extreme 
neatness  in  package  finishing. 

Articles  from  several  pharmaceutical  Journals  were 
read  in  abstract,  and  candy  medication,  as  suggested  by 
Dr.  Fantus,  in  a  recent  number  of  the  Journal  of  the 
American  Medical  Association,  was  favorably  discussed. 

The  branch  will  meet  again  on  February  10th,  at  723 
Pacific  Building.  The  sealing  of  soft  gelatin  capsules  will 
be  demonstrated  and  the  program  will  be  in  charge  of 
Mrs.  R.  E.  White. 

The  December  meeting  of  the  branch  was  held  on  the 
14th  of  that  month  at  723  Pacific  Building.  President  J. 
L.  Lengfeld  was  in  the  chair.  After  the  roll  call  and  the 
reading  of  the  minutes  of  the  November  meeting,  the  fol- 
lowing committee  chairmen  were  appointed:  Member- 
ship, Miss  C.  M.  Roehr;  education  and  legislative.  Dr.  A. 
Schneider.  A  welfare  committee  to  consist  of  five  mem- 
bers is  to  be  appointed  later.  W.  D.  Bost  was  unani- 
mously elected  second  vice-president. 

The  review  of  current  pharmaceutical  literature 
was  followed  by  an  interesting  paper  on  "The  Stand- 
ardization of  Aromatic  Spirit  of  Ammonia"  by  W.  D. 
Host.  The  paper  was  based  on  an  article  in  the  May 
number  of  the  Bulletin  of  the  California  Board  of  Health 
in  which  it  was  stated  that  100  mils  (c.c.)  of  this  prep- 
aration should  contain  1.97  grammes  of  ammonia  gas.  The 
paper  showed  that  the  correct  amount  must  be  1.93,  the 
difference  being  due  to  the  specific  gravity  of  ammonia 
water  which  had  been  taken  as  one.  The  preparation 
even  when  kept  under  the  best  conditions  was  said  to 
show  a  deterioration  of  about  12  per  cent,  in  six  months. 

C.  S.  Smith  read  a  paper  on  "Service  in  the  Prescrip- 
tion Department"  in  which  it  was  stated  that  the  pre- 
scription department  could  be  made  as  profitable  as  any 
other,  but  it  required  the  best  of  materials  and  strict  at- 
tention to  the  most  minute  details.  Both  contributors 
were  formally  thanked  by  the  branch. 


Chain  letters  in  which  an  appeal  is  made  for  funds  to 
provide  anesthetics  for  the  wounded  soldiers  operateif  on 
in  the  hospitals  of  the  Allies  are  making  their  appear- 
ance In  the  mails.  The  appeal  is  for  25  cents  to  be  sent 
to  Miss  Elizabeth  Whitman,  superintendent  of  nurses  in 
the  New  York  Eye  and  Ear  Hospital,  Second  avenue  and 
Thirteenth  street.  New  York. 


Use  of  Fancy  Names  on  Foods  and  Drugs. 

The  use  of  "coined"  or  fancy  names  on  labels  of  food 
products,  in  place  of  common  names  of  foods,  is  opposed 
by  the  oflJcials  of  the  United  States  government  having 
charge  of  the  enforcement  of  the  food  and  drugs  law. 
They  say  that,  coupled  with  the  use  of  such  fancy  names, 
the  word  "brand"  should  be  conspicuously  printed.  A 
statement  issued  by  the  bureau  of  chemistry  of  the  De- 
partment of  Agriculture,  says  that  the  bureau  "receives 
frequent  requests  for  advice  as  to  whether  or  not  common 
articles  of  food  which  have  come  to  be  recognized  by  the 
public  under  well-known  names  are  misbranded  under  the 
federal  food  and  drugs  act  if  labeled  or  sold  under  newly 
coined  or  fancy  names.  The  use  of  newly  coined  or  fancy 
names  in  connection  with  such  articles  of  food,  in  the 
opinion  of  the  bureau,  serves  to  mislead  and  deceive  pur- 
chasers as  to  the  identity  of  the  articles. 

"The  act,  as  the  bureau  understands  it,  contemplates 
that  articles  of  food  shall  be  sold  under  names  by  which 
the  public  is  accustomed  to  identify  them,  and  not  under 
false  or  deceptive  names.  No  objection  is  entertained 
by  the  bureau,  however,  to  the  use  of  a  coined  or  fancy 
name  accompanied  by  the  word  "brand''  plainly  and  con- 
spicuously displayed,  in  connection  with  the  common 
name  of  the  article,  for  the  purpose  of  distinguishing  be- 
tween articles  of  different  manufacturers  or  producers." 
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NEWS  OF  THE  COLLEGES 


Buffalo  College. 

The  Alumni  Association  of  the  Buffalo  College  of  Phar- 
macy held  a  dinner  and  entertainment  at  the  Hotel  Stat- 
ler  on  January  20th. 

Harry  B.  Mason,  editor  of  the  BulJetin  of  Pharmacy, 
was  scheduled  for  a  lecture  on  "The  Interesting  Game  of 
Making  Money." 

Everybody  joined  in  the  entertainment  when  It  came  to 
the  "nondescript  numbers,"  and  "How  I  Put  it  Over  on 
the  Professor"  was  almost  an  inexhaustible  topic.  John 
R.  Ford  and  his  celebrated  jubilee  singers,  recently  ar- 
rived from  the  trenches,  sang  soul-stirring  selections,  and 
"Gregory's  Soothing  Syrup"  was  a  welcome  climax  to  an 
evening  of  mirth  and  frolic. 


Iowa  University. 

Retail  druggists  from  all  parts  of  the  State  gathered  at 
the  University  of  Iowa,  Iowa  City,  on  January  18th  and 
19th,  for  the  purpose  of  studying  the  business  side  of  their 
calling.  This  was  the  first  of  a  series  of  so-called  "short 
courses  for  pharmacists,"  which,  it  is  hoped,  will  become 
a  regular  part  of  the  university  extension  work. 

The  course,  backed  by  the  Iowa  Pharmaceutical  Asso- 
ciation and  staged  under  the  joint  direction  of  the  exten- 
sion division  and  the  college  of  pharmacy  of  the  Univer- 
sity of  Iowa,  was  the  first  of  its  kind  ever  held  in  the 
central  West  and  the  success  with  which  it  met  gives 
promise  of  future  efforts  in  this  direction. 

The  opening  address  on  the  first  day  was  delivered  by 
President  Thomas  H.  MacBride  of  the  University,  who 
welcomed  the  pharmacists  of  the  State  and  expressed  his 
delight  in  having  the  honor  of  raising  the  curtain  to  what 
he  hoped  would  be  an  annual  affair. 

F.  Junkerman  was  the  second  speaker  and  his  subject 
was  the  "Modern  Drug  Store."  He  spoke  of  the  Improve- 
ment in  the  average  store  in  the  last  twenty  years  and 
urged  the  pharmacist  to  get  into  closer  touch  with  mem- 
bers of  the  medical  profession. 

Owing  to  the  inability  of  Dean  F.  J.  WuUlng,  of  the 
University  of  Minnesota,  to  be  present,  on  account  of  ill- 
ness. Dean  U  E.  Sayre,  of  the  University  of  Kansas, 
made  an  address  on  the  United  States  Pharmacopoeia, 
which  was  to  have  been  the  subject  of  Dean  WuUing's 
remarks. 

Dr.  C.  W.  Wassam,  of  the  department  of  political  econ- 
omy and  sociology  of  Iowa  University,  delivered  an  ad- 
dress on  "Knowing  Your  Goods."  He  urged  upon  those 
present  the  necessity  of  knowing  the  goods  in  the  dif- 
ferent stages  of  their  manufacture  and  growth  in  order 
to  be  able  to  sell  them  successfully. 

Prof.  C.  H.  Weller  spoke  on  "Effective  Advertising," 
laying  particular  stress  on  the  value  of  honest  advertising 
in  the  drug  store. 

In  the  evening  of  the  first  day.  Prof.  Edward  Kremers, 
cf  the  University  of  Wisconsin,  delivered  an  illustrated 
lecture  on  "The  Evolution  of  the  Apothecary  and  His 
Shop." 

The  program  of  the  second  day  included  addresses  on 
"Salesmanship,"  by  C.  F.  Kurtz;  "How  I  Reorganized  My 
Store  and  What  Came  of  It,"  by  L.  E.  Fisher;  "Efficiency 
In  a  Drug  Store,"  by  M.  A.  Brlsco;  "A  System  of  Accounts 
for  Drui!  Stores,"  by  R.  A.  Stevenson,  and  remarks  by 
Al  Falkenhalner,  secretary  of  the  State  association,  and 
H.  E.  Eaton,  secretary  of  the  board  of  pharmacy. 


Kansas  University. 

The  Pharmaceutical  Society  of  the  department  of  phar- 
macy of  the  University  of  Kansas  held  a  smoker  on  Jan- 
uary 13th  at  the  Sigma  N'u  fraternity  house,  at  which 
members  of  the  faculty  were  present  as  guests. 

The  department  of  pharmacy  is  well  represented  In  the 
athletic  activities  of  the  university.  S.  Kennedy,  a  senior 
pharmacy  student,  is  a  member  of  the  basket-ball  team: 
Walter  Wood  has  been  quarterback  of  the  football  teams 
and  expcct-f  to  return  next  fall;  and  three  others,  Messrs. 
Wood,  Alinuery  and  Wandell,  are  members  of  the  base- 
ball squad. 


Massachusetts  College  to  Get  New  Building. 

The  Massachusetts  College  of  Pharmacy  la  actively 
planning  for  a  new  building  to  be  erected  on  the  fine  site 
purchased  a  few  years  ago  at  the  corner  of  Brookline  and 
l^ngwood  avenues,  Boston,  very  close  to  the  new  build- 
ings of  the  Harvard  Medical  School. 


A  reproduction  of  the  architects'  exterior  plan  of  the 
proposed  building  is  shown  above. 

According  to  the  plans  outlined,  the  first  floor  la  to  he 
at  ground  level  and  will  contain  the  chemistry  and  phar- 
macy laboratories,  with  apparatus  rooms  and  instructors' 
rooms,  a  large  study-room  for  men  sti^ents,  and  also  the 
heating  plant  and  janitor's  work-shop.  The  middle  or 
main  floor  will  contain  two  lecture  rooms,  each  with  about 
three  hundred  seats,  the  trustees'  room,  general  offices, 
library,  women's  study-room  and  rooms  for  the  professors. 
The  upper  floor  will  contain  the  materia  medlca  labora- 
'  tory,  with  Its  stock-room,  the  bacteriology  laboratory,  rec- 
itation rooms,  alumni  room,  and  various  other  rooms  of 
varying  size  and  Importance.  A  large  assmbly  room,  to 
hold  five  hundred  people,  a  stage  at  one  end,  and  store- 
rooms adjoining,  is  to  occupy  the  central  portioQ  of  the 
upper  floor. 

This  college  is  in  possession  of  an  endowment  amount- 
ing to  1240,000,  but  no  part  of  the  principal  of  this  endow- 
ment is  to  be  used.  The  new  building,  with  its  equipment, 
exclusive  of  its  site,  will  cost  in  the  neighborhood  of 
1200,000,  of  which  a  part  is  to  be  obtained  by  the  sale  of 
the  present  building  and  its  site,  and  a  part  Is  being 
raised  by  a  campaign  now  under  way. 


New  Orleans  College. 

The  senior  students  of  the  New  Orleans  College  of 
Pharmacy  are  planning  their  annual  boat  ride  and  dance, 
a  social  feature  of  the  college  year,  which  is  always 
looked  forward  to  with  a  great  deal  of  pleasure. 

Sixteen  Cuban  students  are  enrolled  at  the  college  for 
the  present  session. 

J.  E.  Scott  has  been  appointed  special  lecturer  on  com- 
mercial pharmacy  to  fill  the  unexpired  term  of  H.  O. 
Posey. 


Virginia  College. 

The  present  session  of  the  department  of  pharmacy  of 
the  Medical  College  of  Virginia  is  the  most  successful  In 
Its  history.  Seventy  students  are  enrolled  in  the  junior 
class;  twenty-two  In  the  senior  class,  and  three  students 
are  taking  the  third  year  course,  which  is  being  offered 
tor  the  first  time  this  year. 

Charles  0.  I^ee,  who  for  two  years  was  In  charge  of  the 
work  In  botany  and  materia  medlca,  has  accepted  a  posi- 
tion In  the  pharmacy  department  of  Purdue  University, 
and  Philip  F.  Fackenthall,  who  for  some  years  was  as- 
sistant to  Professor  Kraemer  at  the  Philadelphia  College 
of  Pharmacy,  has  been  elected  to  succeed  blm. 
1  »  I 

The  dates  for  the  next  annual  convention  of  the  Nft^ 
tional  Wholesale  Druggists'  Association,  to  be  held  st 
Baltimore,  Md.,  have  been  set  for  October  2nd  to  6th,  and 
the  Emerson  Hotel  has  been  selected  as  the  convention 
headquarters. 
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Kings   County  Society   Takes   Up   Question  of 
Federal  Alcohol  Tax. 

Consideration  of  legislative  matters,  national,  Statb 
and  local,  as  well  as  the  report  on  the  question  of  the  sale 
of  alcohol  without  a  federal  license  were  the  topics 
around  which  the  most  important  discussions  centered  at 
the  monthly  meeting  of  the  Kings  County  Pharmaceuti- 
cal Society,  held  at  the  Brooklyn  College  of  Pharmacy  on 
January  llth.  Treasurer  Paradls  reported  that  there  was 
a  balance  of  $273.52  to  the  association's  credit,  and  Chair- 
man T.  J.  France,  of  the  supervision  committee,  stated 
that  the  mid-year  examinations  at  the  college  were  in 
progress. 

John  J.  Wlscherth,  H.  A.  MulUns  and  John  C.  Bussen- 
schutt  were  elected  to  membership  in  the  society. 

Chairman  Charles  Helmerzhelm,  of  the  trade  matters 
committee,  reported  that  Dr.  G.  H.  Ehrhorn  had  been  en- 
gaged to  ctLTry  on  the  detail  work  among  physicians  In 
behalf  of  U.  S.  P.  and  N.  F.  preparations.  He  announced 
that  plans  were  under  way  for  holding  a  joint  meeting 
with  physicians  to  discuss  the  Harrison  law  and  aid  the 
propagandlc  work. 

Members  were  urged  to  co-operate  with  the  committee 
by  having  the  preparations  which  were  being  given  pub- 
licity among  physicians,  on  hand  when  they  are  called  for. 

Dr.  Anderson  in  reporting  on  legislative  matters  called 
attention  to  the  bichloride  of  mercury  bill  Introduced  in 
the  State  legislature  by  Senator  Gilchrist,  of  Brooklyn, 
hut  stated  that  this  measure  would  not  affect  local  phar- 
macists because  the  board  of  health  ordinance  regulating 
the  sale  of  bichloride  of  mercury  in  this  city  was  more 
stringent  in  its  requirements  than  the  proposed  Gilchrist 
measure. 

In  addition  to  calling  attention  to  the  progress  of  the 
Stevens-Ayres  bill.  Dr.  Anderson  also  touched  on  the 
formula  disclosure  ordinance  of  the  local  board  of 
health.  He  referred  to  the  efforts  of  three  manufactur- 
ers to  secure  a  temporary  Injunction  restraining  the  en- 
forcement of  the  ordinance  as  reported  In  full  on  another 
page  of  this  Issue  of  the  Cirouiab. 

Dr.  Anderson  believed  that  It  was  unjust  to  the  re- 
taller  to  stamp  packages  of  proprietaries  In  his  posses- 
sion "On  hand  December  31st,  1915,''  as  this  legend 
would,  after  some  time  had  elapsed,  give  the  buyer  an 
Idea  that  the  goods  sold  were  not  up  to  standard  because 
of  their  age. 

President  Smith  said  that  the  board  of  health  had 
changed  the  wording  of  Its  stamp  to:  "In  stock,  D.  H. 
N.  Y.  C."  This  was,  in  the  opinion  of  the  members,  a 
fairer  statement  to  stamp  on  the  package  goods. 

At  the  previous  meeting  of  the  society  the  legislative 
committee  had  been  instructed  to  ascertain  from  the 
treasury  officials  at  Washington,  D.  C,  under  what  con- 
ditions the  pharmacist  might  sell  alcohol  without  hav- 
ing to  pay  the  federal  license  fee. 

Dr.  Anderson  reported  that  after  corresponding  with 
the  proper  authorities  it  had  been  ascertained  that  alco- 
hol for  external  use  could  be  sold  on  a  prescription,  with- 
out a  federal  license,  provided  it  was  denatured  by  one 
of  the  formulas  approved  by  the  government. 

It  was  further  pointed  out  that  for  the  preparation 
and  sale  of  remedies  such  as  tinctures,  fluidextracts,  etc., 
either  over  the  counter  or  on  prescriptions,  no  federal 
license  was  required.  But,  in  order  to  fill  prescriptions 
calling  for  alcohol  or  wines,  etc.,  a  federal  license  was 
necessary. 

Some  of  the  members  at  the  previous  meeting  of  the 
association  expressed  the  view  that  if  alcohol  was  ren- 
dered unfit  for  drinking  purposes  by  one  of  the  govern- 
ment formulas,  it  could  be  sold  without  a  prescription 
and  without  a  federal  license,  but  according  to  the  re- 
port presented  by  Dr.  Anderson,  this'  Is  not  the  case. 

It  was  decided  to  appropriate  1100  to  the  trade  mat- 
ters committee  to  meet  current  expenses. 

Several  amendments  to  the  constitution  were  adopted 
and  are  given  herewith: 

Article  X,  section  2,  changed  to  read  as  follows: 

Section  2.  Every  applicant  for  entrance  to  the  college  must 
be  not  less  than  seventeen  years  of  age  and  shall  be  required 
to  pass  as  a  condition  for  entrance,  a  satisfactory  examina- 
tion In  subjects  designated  by  the  board  of  regents  of  the 
University  of  the  State  of  New  York  of  the  number  of  Re- 
Kents  counts  required  from  time  to  time  by  said  board,  or 
possess  an  equivalent  educational  qualification  acceptable  to 
■aid  board. 


Article  VII,  section  1,  changed  to  read  as  follows: 

Section  1.  There  shall  be  annually  appointed  by  the  presi- 
dent; A  committee  on  leKlslation,  consisting  of  Ave  members 
A  committee  on  affairs  pertaining  to  pharmacy,  consisting  of 
five  members.  A  committee  on  trade  matters,  consisting  of 
Ave  members. 

A  committee  on  revision  of  the  Pharmacopoeia  and  unoftl- 
cial   formulee  consisting  of  five   members. 

A  committee  on  library,  consisting  of  five  members. 

These  committees  shall  hold  otHce  until  dismissed  or  their 
successors  are  appointed. 

T.  J.  France  suggested  that  the  vacancy  in  the  board 
of  trustees  caused  by  the  death  of  W.  F.  Maas  be  filled 
by  the  election  of  Donald  B.  Sterrltt  to  that  body.  This 
suggestion  was  carried  out. 

J.  L.  House  was  selected  to  fill  the  vacancy  in  the 
board  of  censors. 


German  Apothecaries'  Society  Holds  a 
"Hermann  Hager-Abend." 

The  regular  monthly  meeting  of  the  German  Apotheca- 
ries' Society,  held  January  6tl^  was  devoted  to  commem- 
orating the  one  hundredth  anniversary  of  the  birth  of 
Hermann  Hager.  Under  the  direction  of  the  chairman  of 
the  scientific  committee.  Prof.  Otto  Raubenheimer,  the  fol- 
lowing program  had  been  arranged;  "Biography  of  Her- 
mann Hager,"  by  Emil  Roller;  "Hager  as  a  Pharmaceu- 
tical Writer,"  by  Otto  Raubenheimer;  "Hager  as  a  Chem- 
ist," by  Dr.  F.  Klein;  "Reminiscences  of  Hager,"  by  Dr. 
E.  Drobegg. 

All  of  the  spealcers  were  applauded  for  the  excellent 
manner  in  which  they  presented  their  contributions  to  the 
program.  Secretary  Carl  Baum  read  the  names  of  sev- 
eral members  who  had  offered  their  resignations.  It  was 
decided  to  cross  from  the  list  of  members  all  those  who 
had  repeatedly  ignored  statements  of  their  indebtedness. 

Otto  P.  Gilbert,  chairman  of  the  entertainment  com- 
mittee, reported  that  the  charity  concert  to  be  given  by 
the  association,  would  be  held  at  Terrace  Garden  on  Feb- 
ruary 24th  and  that  tickets  would  be  distributed  by  Geo. 
T.  Riefflin  In  the  near  future. 

Otto  Raubenheimer  then  announced  that  Prof.  Charles 
E.  Vanderkleed,  of  Philadelphia,  would  deliver  a  lecture 
on  his  recent  European  trip  at  the  February  meeting  and 
that  F.  F.  A.  Haase,  of  Newark,  would  deliver  an  inter- 
esting lecture  at  the  March  meeting. 

The  following  candidates  proposed  at  the  last  meeting 
of  the  society  were  elected  members:  Otto  W.  Schaefer, 
George  H.  Opper.  John  M.  Opper,  E.  G.  Gelst,  J.  Wein- 
holz  and  August  Reynold. 

President  Robert  S.  Lehman  reported  on  legislative 
.niatters,  calling  particular  attention  to  the  developments 
in  the  local  situation  regarding  the  formula-disclosure  or- 
dinance. The  president  also  announced  that  $70  had  been 
collected  for  the  support  of  the  families  of  Austrian  phar- 
macists who  had  been  called  to  the  front. 

Emil  Roller,  at  the  conclusion  of  the  Hager  program, 
presented  twelve  photographs  of  Hager,  which  were  sold 
at  the  meeting,  bringing  the  sum  of  $18.  This  amount 
was  added  to  the  relief  fund  mentioned  above. 

Upon  motion  of  Otto  Raubenheimer,  it  was  decided  to 
liave  five  pictures  of  Hager  framed  and  to  present  one  to 
the  Philadelphia  College,  one  to  the  Massachusetts  Col- 
lege, one  to  the  Chicago  College,  one  to  the  New  York 
College  and  one  to  the  American  Pharmaceutical  Associa- 
tion, of  which  Hager  was  an  honorary  member. 


Coal-Tar  Colors  in  Food  Products. 

The  subject  of  colors  in  food  products  has  been  revived 
by  a  decision  of  the  United  States  Department  of  Agri- 
culture, permitting  the  use  of  tartrazine  in  coloring  food 
products.  It  is  shown  upon  investigation  that  this  color 
is  harmless.  The  department  officials  announce  that 
seven  other  coal-tar  dyes  have  been  permitted  In  foods 
since  the  enactment  of  the  law.    They  further  say: 

"Another  decision  has  recently  been  issued  making 
more  stringent  requirements  in  reference  to  the  certifica- 
tion of  coal-tar  dyes  when  mixed-  with  substances  not 
coal-tar  dyes  This  decision  provides  that  hereafter  the 
manufacturer  shall  deposit  with  the  secretary  of  agricul- 
ture a  declaration  that  every  package  in  which  any  such 
mixture  is  sold  shall  have  a  plain  and  conspicuous  state- 
ment of  the  quantity  or  proportion  of  the  certified  dyes 
present  in  the  mixture." 
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New  York's  Formula-Disclosure  Ordinance 

Fougera,   Crittenton  and   Planten  Companies  Begin  Injunction  Proceedings  Against  Local  Health 
Board — Series  of  Postponements   Defer  Trials  Until  February — Ordinance  Not  to  Be 
Enforced  While  Injunction  Proceedings  Are  Pending. 


The  enforcement  of  the  formula-disclosure  measure  of 
the  local  board  of  health  (Section  117  of  the  Sanitary- 
Code)  has  been  postponed  temporarily,  pending  the  out- 
come of  the  injunction  proceedings  instituted  against  the 
board  by  three  concerns  which  handle  proprietary  goods 
and  are  located  in  this  city.  The  ordinance  was  to  have 
taken  effect  on  January  1st,  but  application  for  a  tem- 
porary injunction  against  the  enforcement  of  the  ordinance 
were  made  to  the  supreme  court  in  New  York  county  by 
the  Charles  N.  Crittenton  Company,  as  a  represfentative 
wholesale  drug  house  of  this  city,  and  by  H.  Planten  & 
Son,  of  Brooklyn,  as  a  representative  manufacturing  con- 
cern In  the  territory  covered  by  the  ordinance  on  Decem- 
ber 30th,  and  by  E.  Fougera  &  Co.,  as  a  representative 
importing  drug  company  of  this  city,  on  January  3rd. 

The  suits  begun  by  these  Arms  to  enjoin  the  enforce- 
ment of  the  ordinance  are  directed  against  "the  city  of 
New  York,  Department  of  Health,"  and  name  specifically 
as  defendants  "Dr.  Haven  Emerson,  Commissioner  of 
Health;  Arthur  Woods,  the  Police  Commissioner,  and  Dr. 
Joseph  J.  O'Connell,  Health  Officer  of  the  Port  of  New- 
York,"  (since  deceased)  who  together  constitute  the  New 
York  City  Board  of  Health,  as  well  as  "Lucius  P.  Brown, 
Chief  of  the  Bureau  of  Food  and  Drugs,  and  Dr.  Alonzo 
Blauvelt,  Sanitary  Superintendent  of  the  Department  of 
Health,"  who  are  charged  with  the  enforcement  of  the 
ordinance.  Cadwalader,  Wickersham  &  Taft,  of  40  Wall 
street,  are  the  attorneys  for  the  three  concerns  which 
have  thus  fired  the  first  guns  in  the  campaign  which  the 
proprietary  interests  are  planning  to  wage  on  the  or- 
dinance, and  associated  with  them  is  Charles  M.  Russell, 
of  50  Church  street,  representing  the  Fougera  interests  es- 
pecially, and  Harry  B.  Thompson,  general  attorney  for  the 
Proprietary  Association. 

Fougera  Official  States  Attitude  of  His  Firm. 

Charles  M.  Russell,  vice-president  of  the  E.  Fougera 
Company,  made  the  following  statement  when  asked  to 
give  the  position  of  his  firm  with  reference  to  the  ordi- 
nance: 

"The  position  of  E.  Fougera  &  Co.,  Inc.,  In  the  formula- 
disclosure  matter  is  a  unique  one.  This  corporation  Is 
probably  in  a  position  regarding  the  same  different  from 
that  of  any  other  in  the  city  of  New  York. 

"It  is  probably  safe  to  assume  that  50  per  cent.,  and  1 
should  say  a  larger  percentage,  of  the  patents  or  proprie- 
taries imported  and  sold  by  this  corporation  are  what  arc 
commonly  known  as  ethical  preparations,  and  are  sold 
almost  exclusively  for  the  use  of  hospitals,  doctors  or  dis- 
pensaries and  subject  to  doctors"  prescriptions.  It  Is  also 
probably  safe  to  say  that  at  least  one  out  of  every  two  of 
the  remaining  half  of  the  patents  or  proprietaries  Im- 
ported by  E.  Fougera  &  Co.,  Inc.,  is  founded  on  a  doc- 
tor's prescription. 

"A  majority  of  the  remainder  are  those  which  have 
stood  a  better  test  of  time  than  have  many  of  the  new- 
fangled Ideas  of  the  present  health  department  of  the 
city  of  New  York,  some  of  the  proprietaries  dating  back 
to  1672  and  continuing  now  in  their  successful  use  and 
sale. 

"Realizing  the  above,  those  In  control  of  E.  Fougera  * 
Co.,  Inc.,  studied  this  ordinance  when  it  was  first  pro- 
posed, carefully;  sought  information  from  the  department 
earnestly,  and  attempted  to  reconcile  the  proposed  action 
of  the  city  with  the  customs,  necessities  and  requirements 
of  our  foreign  manufacturers,  but  every  effort  made  by  us 
was  met  by  evasion  In  the  replies  of  the  health  depart- 
ment where  reply  was  made  at  all.  Finally,  after  attempt- 
ing to  find  out  the  exact  requlremenu  of  this  ordinance. 
allp^fd  to  have  been  prepared  a  year  In  advance  so  that 
i.ialierg  and  jobbers  might  accommodate  themselves  to  It. 
!  on  December  10th,  1916.  through  delayed 
ience  from  the  department  of  health,  that  the 

,,.„....-  had  been  so  seriously  amended  under  date  of 

October  27th,  1915.  althongh  published  as  effective  on  Au- 


gust 24tii.  1915,  as  to  make  all  our  efforts  to  comply  with 
it  on  the  part  of  our  manufacturers,  absolutely  impossi- 
ble, and  not  until  this  situation  developed  did  E.  Fougera 
&  Co.,  Inc..  determine  that,  in  self-defense  and  in  defer- 
ence to  its  manufacturers,  druggists  and  the  medical  pro- 
fession, to  which  it  feels  it  owes  an  obligation,  it  was 
necessary  for  us  to  appeal  to  the  courts. 

"This  necessity  arises  as  every  druggist  will  readily 
recognize,  from  the  fact  that  changing  the  ordinance  as 
late  as  October  27th,  1915,  approximately  two  months  from 
the  time  the  same  was  to  take  effect  and  become  a  crim- 
inal statute,  we  could  not  communicate  with  our  foreign 
representatives  even  under  ordinnary  conditions,  to  say 
nothing  of  the  present  conditions  operating  between  this 
country  and  Europe.  Further,  in  changing  the  ordinance 
from  one  requiring  a  statement  of  facts  on  labels  to  one 
substituting  therefor  the  expression  of  an  opinion,  it  was 
made  as  impossible  for  our  manufacturers  .to  comply  as 
any  ordinance  could  be  made,  particularly  when  it  is  con- 
sidered that  the  holding  of  this  merchandise  with  an  er- 
roneous opinion  therein  of  the  therapeutic  effects  as 
viewed  from  the  standpoint  of  the  department  of  health 
was  as  criminal  as  the  selling  or  giving  away  of  the  same 
in  the  city. 

'We  have,  therefore,  been  forced  not  only  in  the  inter- 
ests of  our  manufacturers,  but  of  the  druggists  not  only 
of  the  city  of  New  York  but  of  the  rest  of  the  United 
States  as  well,  and  in  the  interests  of  the  reasonable 
minded  medical  profession  of  this  country,  to  test  this 
ordinance.  We  do  not  intend  to  abandon  this  test  or  to 
be  swerved  from  it  until  the  highest  courts  have  told  us 
that  we  are  obliged  to  submit  to  an  ordinance  providing 
criminal  punishment  upon  the  expressed  opinion  of  the 
head  of  a  department  of  a  municipality  when  contrary 
opinion  exists  that  is  entitled  to  equal  and  possibly  much 
greater  consideration,  as  to  any  therapeutic  or  physiologi- 
cal effects  claimed  for  a  proprietary," 

Action  Postponed  at  Request  of  Board. 
As  the  cases  of  the  three  concerns  mentioned  came  up 
for  consideration  in  court,  postponements  were  asked  for 
by  the  health  board's  attorneys.  After  several  adjourn- 
ments, the  date  for  the  Crittenton  and  Fougera  cases  was 
finally  fixed  for  February  9th  and  that  of  the  Planten 
case  for  February  7th. 

No  Enforcement  of  Ordinance  While  Injunctions  Are 
Pending. 
An  agreement  has  been  entered  into  by  the  board  of 
health  with  counsel  for  the  three  firms  mentioned  that  no 
attempt  will  be  made  by  the  board  to  enforce  the  ordinance 
until  the  Injunction  proceedings  have  been  definitely  dis- 
posed of  by  the  court. 

The  Attitude  of  the   Board  of  Health. 

The  attitude  of  the  board  on  the  matter  is  expressed  in 
the  Weekly  Bulletin  ot  the  department  of  health  under 
the  heading,  "The  Fight  Is  On,"  as  follows: 

"The  department  of  health  is  not  at  all  disconcerted  by 
this  move  on  behalf  of  the  patent  medicine  manufactur- 
ers. The  ordinance  was  framed  by  former  Commissioner 
Goldwater  and  trained  lawyers  from  the  office  of  the  cor- 
poration counsel.  There  Is  no  reason  to  fear  that  the  or- 
dinance will  be  declared  unconstitutional.  In  this  connec- 
tion, we  may  again  call  attention  to  the  opinion  of  the 
court  of  appeals  In  the  dog  muzzling  case: 

"It  is,  of  course,  true  that  the  board  (of  health)  Is  a 
s*atutory  body  and  its  authority  and  powers  are  such  only 
as  are  conferred  by  the  statutes,  but  those  powers  are  very 
broad— weli-nigh  plenary— and  we  think  the  power  to  en- 
act the  section  was  within  them." 

According  to  officials  of  the  health  department,  2,635 
preparations  of  663  manufacturers  had  been  registered 
with  the  department  at  the  time  this  Issue  of  the  CaamA.% 
went  to  press.  It  has  been  reported  that  most  of  theiM 
"manafacurers"  are  retail  druggists. 
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American  Druggists'  Syndicate   Holds  Annual 
Convention. 

C.  H.  Goddard  Elected  Permanent  President— Reports  of 
Officers  Show  Growth  of  the  Organization. 

Numerous  exhibits  of  pharmaceuticals,  proprietary 
medicines,  confectionery  and  toilet  articles,  were  shown 
by  130  exhibitors  at  the  Merchandise,  Food,  Drug  and 
Chemical  l<}xhlbitiou  and  tenth  annual  convention  of  the 
American  Druggists'  Syndicate,  held  in  Madison  Square 
Garden,  this  city,  throughout  the  week  of  January  17th. 

At  the  opening  of  the  convention  an  address  of  welcome 
was  delivered  by  District  Attorney  Swann,  which  is  printed 
In  abstract  on  page  11  of  this  issue  of  the  CiitcuLAit. 

Charles  H.  Goddard,  the  organizer  and  former  secretary 
and  manager  of  the  syndicate,  was  chosen  permanent 
president  of  the  organization,  with  full  executive  author- 
ity. Reports  by  the  retiring  president.  Dr.  William  C. 
Anderson,  and  the  other  ofUcers  telling  of  the  progress 
made  by  the  syndicate  within  the  last  year,  constituted 
important  features  of  the  convention. 

After  reviewing  the  worlc  of  the  year,  and  outlining 
plans  for  an  extension  of  the  syndicate's  activities.  Dr. 
Anderson,  who  presided  during  the  convention,  said: 

AiiionK  the  industries  in  wliicli  our  organization  has  been 
engaged  there  is  one,  the  mamufacture  and  distribution  o£ 
remedies  to  be  used  by  tlie  public  in  the  treatment  of  simple 
and  ordinary  ailments,  that  has  become  a  subject  o£  much 
discussion. 

The  various'  points  of  view,  as  Indicated  by  the  expressions 
of  those  who  have  given  the  matter  some  consideration,  and 
the  purely  selftsh  motives  that  apparently  prompt  the  point 
of  view  in  some  Instances,  Itad  us  to  predict  that  the  right 
or  wrong,  advantage  or  disadvantage  of  this  industry,  will 
never  be  settled  in  a  manner  that  is  satisfactory  to  all. 

There  have  always  been  and  always  will  be  extremists  who 
•riew  this  question  through  a  narrow  gauge  that  points  only 
to   their  pocketbooks. 

The  rights  and  advantages  of  manufacturers,  merchants 
and  the  general  public  are  treated  with  contempt  by  another 
class  of  extremists  who  attack  problems  about  which  they 
have  little  or  no  knowledge  with  the  principal  object  of  doing 
something,   rather   than  doing  good. 

Still  another  class  of  extremists  have  appeared,  but  are 
being  speedily  eliminated,  who  disregard  the  welfare  of  the 
public  and  apparently  operate  under  the  impression  that  any- 
thing is  good  enough  for  the  people,  and  that  to  deceive,  de- 
fraud or  mjure  them  Is  of  little  moment,  so  long  as  their 
selfish  ends  are  accomplished. 

The  attitude  our  organization  has  assumed  with  reference 
to  this  subject  proves  conclusively  that  we  have  no  sympathy 
for  either  of  these  extremists,  but  rather  join  heartily  with 
those,  who,  with  a  broad  view  and  consistent  demeanor, 
recognize  the  inalienable  right  of  the  people  to  select  such 
treatment  as  they  deem  proper  In  case  of  illness,  the  Impor- 
tance and  value  of  true  household  remedies  and  the  privileges 
that  should  be  accorded  manufacturers  who  conscientiously 
strive  to  conduct  a  legitimate,  worthy  and  beneficial  business. 

It  is  to  the  credit  of  our  organization  that  our  actions  with 
reference  to  the  manufacture  of  our  household  remedies  were 
not  forced  upon  us  or  brought  about  by  the  example  of 
others. 

It  was  voluntary  on  our  part  and  In  conformity  with  the 
ldea.3  of  many  of  the  best  and  most  reliable  pharmacists  of 
this  country  who  were  familiar  with  abuses  that  had  been  and 
were  being  practiced,  and  mindful  of  the  necessity  for  the 
application  of  well-defined  and  proper  principles  that  would 
raise  the  standard  of  this  class  of  preparations  and  place 
them  above  the  possibility  of  just  criticism. 

Recent  events  bearing  on  this  same  subject  prove  that  the 
A.  D.  S.  wsis  ten  years  In  advance  of  the  best  thought  con- 
cerning the  same,  for  reference  to  the  first  report  of  our 
national  comn-.lttee  on  formulas  will  show  that  the  principles 
adopted  by  that  committee  and  unanimously  approved  by  our 
memberb  at  our  annual  meeting,  conform  In  every  particular 
to  those  recommended  by  tiie  commission  on  proprietary  med- 
icines of  the  American  Pharmaceutical  Association  and  ap- 
proved by  the  council  of  that  organization,  and  in  some  in- 
stances, particularly  the  one  regulating  the  narcotic  content 
of  preparations,  go  a  step  further  than  Is  required  by  the 
commission. 

Secretary  Goddard's  report  covered  many  features  of  the 
worlc  of  the  syndicate  and  tabulated  the  growth  in  mem- 
bership and  financial  assets,  showing  that  In  ten  years  the 
organization  has  grown  from  a  membership  of  1,000  to 
24,500  and  its  net  assets  have  increased  from  130,000  to 
13,850,000. 

The  ijewly  elected  officers  are:  Permanent  president, 
Charles  H.  Goddard:  vice-presidents,  W.  C.  Anderson,  H. 
W.  Merrltt,  E.  W.  Stucky  and  G.  H.  Cherrington;  secre- 
tary, A.  ti.  Bailey;  treasurer,  G.  W.  Luft;  directors,  E.  L.. 
Weston,  G.  H.  Cherrington,  G.  W.  Haclcenberger,  W.  G. 
Frailey  and  A.  L.  Bailey. 

The  by-laws  of  the  syndicate  were  amended  so  as  to 
vest  all  executive  authority  of  the  syndicate  in  the  perma- 
nent president.  This  authority  was  formerly  vested  in 
the  secretary. 


Stephens  Bill  Provides  for  Quantity  Discounts. 

In  the  national  house  of  represeutatiyeu  on  January  21st 
Mr.  iStepnens,  of  Meuraska,  introduced  a  bill  to  protect 
the  public  against  dishouest  advertising  and  false  pre- 
tenses in  mercliuudising,  wuich  was  referred  to  the  com- 
mittee on  interstate  and  foreign  commerce.  The  text  of 
tne  bill  follows: 

Be  it  enacted  by  the  senate  and  bouse  of  representatives  of 
the  United  States  of  America  in  congress  assembled.  That  in 
any  contract  for  the  sale  of  articles  of  commerce  to  any 
dealer,  wholesale  or  retail,  by  any  grower,  producer,  manu- 
facturer, or  owner  thereof,  under  trade-marli  or  special  brand, 
liereinafter  referred  to  as  tlie  "vendor,"  It  shall  be  lawful  for 
such  vendor,  whenever  the  contract  constitutes  a  transaction 
of  commerce  among  the  several  States,  or  with  foreign  na- 
tions, or  In  any  Territory  of  tne  United  States,  or  in  the  Dis- 
trict of  Columbia,  or  between  any  such  Territory  and  another 
Territory,  or  between  any  such  Territory  or  Territories  and 
any  States  or  the  District  of  Columbia,  or  with  a  foreign  na- 
tion or  nations,  or  between  the  District  ol  Columbia  and  any 
State  or  Slates  or  a  foreign  nation  or  nations,  to  prescribe 
the  uniform  prices  and  manners  of  settlemetit  at  which  the 
'iifterent  qualities  and  quantities  of  each  article  covered  by 
such  contract  may  be  resold:  Provided,  That  the  following 
conditions  are  complied  with. 

ia.)  Such  vendor  sliall  not  have  any  monopoly  or  control  of 
the  market  for  articles  belonging  to  the  same  general  class  or 
merchandise  as  such  article  or  articles  of  commerce  as  shall 
be  covered  by  such  contract  of  sale;  nor  shall  such  vendor  be 
a  party  to  any  agreement,  combination,  or  understanding  with 
any  competitor  in  the  production  manufacture,  or  sale  of  any 
merchajidlse  In  the  same  general  class  In  regard  to  the  price 
at  which  the  same  shall  be  sold  either  to  dealers  at  whole- 
wale  or  retail  or  to  the  public. 

(b;  Such  vendor  siiall  file  at  the  office  of  the  Federal  Trade 
Commission  a  statement  setting  forth  the  trade-mark  or  spe- 
cial brand  owned  or  claimed  by  such  vendor  in  respect  of  such 
article  or  articles  of  commerce  to  be  covered  by  such  contract 
of  sale,  and  also,  from  time  to  time  as  the  same  may  be 
adopted  or  modified,  a  schedule  setting  forth  the  uniform 
price  of  sale  thereof  to  dealers  at  wholesale,  and  the  uniform 
price  of  sale  thereof  to  dealers  at  retail  from  whatever  source 
acquired,  and  the  uniform  price  of  sale  thereof  to  the  publlQ, 
and  upon  filing  such  statement  such  vendor  shall  pay  to  the 
Federal  Trade  Commission  a  registration  fee  of  JIO.  Prices  set 
forth  in  such  schedule  and  made  in  any  contract  pursuant  to 
the  provisions  of  this  act  shall  be  uniform  to  all  dealers  In 
like  circumstances,  differing  only  as  to  grade,  quality,  or 
quantity  of  such  articles  sold,  the  point  of  delivery,  and  the 
manner  of  settlement,  all  of  which  differences  shall  be  set 
forth  in  such  schedule,  and  there  shall  be  no  discrimination 
in  favor  of  any  vendee  by  the  allowance  of  a  discount,  rebate, 
or  commission  for  any  cause,  or  by  grant  of  any  special  con- 
cession, or  by  any  other  device  whatsoever. 

(c)  Such  contracts  for  the  sale  of  such  article  or  articles 
of  commerce  may  provide  for  seasonal  disposal  sales,  twice 
yearly  at  appropriate  times,  by  dealers  at  retail,  during  which 
periods,  duiy  set  forth  in  such  statement  or  in  such  schedule 
of  prices  as  shall  bo  filed  by  such  vendor,  such  dealers  at  re- 
tail may  sell  such  articles  or  articles  of  commerce  for  a  price 
other  than  the  uniform  price  as  set  forth  in  the  schedule  pro- 
vided In  the  preceding  paragraph  (b):  Provided,  That  such 
article  or  articles  of  commerce  shall  have  first  been  offered  to 
the  vendor,  by  such  dealer  at  retail,  by  written  offer,  at  tlie 
price  paid  for  the  same  by  such  dealer,  and  that  such  vendor, 
not  less  than  thirty  days  prior  to  the  date  set  forth  for  the 
next  seasonal  disposal  sale,  after  reasonable  opportunity  to 
inspect  such  article  or  articles,  shall  have  refused  or  neglected 
to  accept  such  otter. 

(d)  Any  article  of  commerce  or  any  carton,  package,  or  other 
receptacle  inclosing  an  article  or  articles  of  commerce  cov- 
ered by  such  contract  and  in  the  possession  of  a  dealer  may 
be  sold  for  a  price  other  than  the  uniform  price  for  resale  by 
such  dealer  for  such  quality  and  quantity  as  set  forth  In 
the  schedule  provided  n  the  preceding  paragraph  (b):  First, 
If  sucli  dealer  shall  cease  to  do  business  and  the  sale  Is  made 
in  the  course  of  winding  up  the  business  of  such  dealer,  or  If 
such  dealer  shall  have  become  bankrupt,  or  a  receiver  of  the 
business  of  such  dealer  shall  have  been  appointed:  Provided, 
That  such  article  or  articles  of  commerce  shall  have  first 
been  oilertd  to  the  vendor  thereof  by  such  dealer  or  the  legal 
representative  of  such  dealer  by  written  offer  at  the  price 
paid  for  the  same  by  such  dealer,  and  that  such  vendor,  after 
reasonable  opportunity  to  Inspect  such  article  or  articles,  shall 
have  refused  or  neglected  to  accept  such  offer;  or,  second.  If 
such  article  of  commerce  or  contents  of  such  carton,  pack- 
age, or  other  receptacle  shall  have  become  damaged,  de- 
teriorated, or  soiled:  Provided,  That  such  damaged,  deterio- 
rated, or  soiled  article  shall  have  first  been  offered  to  the 
vendor  by  auch  dealer  by  written  offer  at  the  price  paid  for 
the  same  by  such  dealer,  or  at  the  option  or  such  vendor,  in 
exchange  for  similar  articles  not  damaged,  deteriorated,  or 
soiled,  and  that  such  vendor,  after  reasonable  opportunity  to 
Inspect  such  article  or  articles,  shall  have  refused  or  neglected 
to  accept  such  offer,  and  that  such  damaged,  deteriorated,  or 
soiled  article  shall  thereafter  only  be  offered  for  sale  by  such 
fiealer  with  prominent  notice  to  the  purchaser  that  such 
article  Is  damaged,  deteriorated,  or  .soiled  and  that  the  price 
thereof  Is  reduced  because  of  such  damage. 

Sec.  2.  That  the  provisions  of  this  act  shall  not  apply  in 
oases  of  sales  of  such  article  or  articles  of  commerce  to  the 
r'nlted  States,  or  in  cases  of  sales  of  such  articles  to  any 
State  or  public  library,  or  to  any  society  or  Institution  in- 
norporated  or  established  solely  for  religious,  philosophical, 
educational,  medical,  scientific,  or  literary  purposes,  made  in 
good  faith  for  use  thereof  by  such  society  or  Institution. 


February  1916 


THE   DRUGGISTS  CIRCULAR 


111 


Extracts    from    District    Attorney    Swann's 
Address  to  the  A.  D.  S. 

At  the  annual  meeting  of  the  American  Druggists' 
Syndicate,  held  at  Madison  Square  Garden,  this  city,  dur- 
ing the  -week  of  January  17th,  District  Attorney  Edward 
Swann  of  the  County  of  New  York  addressed  the  mem- 
bers on  the  opening  day.  That  portion  of  his  address 
dealing  with  proprietary  remedies  Is  given  below: 

"The  matters  that  I  wish  to  call  to  your  attention  par- 
ticularly are  the  questions  of  false  and  misleading  adver- 
tisements, whether  they  apply  to  your  business  directly 
or  only  collaterally,  and  the  subject  of  the  sale  and  regu- 
lation of  habit-forming  narcotic  drugs. 

"On  the  subject  of  false  and  misleading  advertisements, 
you  will  pardon  me  if  I  tell  you  that  In  my  office,  which 
I  have  only  occupied  now  for  the  last  two  weeks,  I  have 
already  formed  a  bureau  or  department  for  the  purpose 
of  prosecuting  cases  that  fall  under  that  particular  head. 
Such  a  thing  as  that  has  never  been  known  in  this  city 
before.  The  name  of  the  new  bureau  is  'Bureau  for  Com- 
mefcial  Frauds,'  and  under  that  head  I  place  the  false 
labeling  of  any  medicine,  proprietary  or  otherwise,  which, 
is  a  fraud  upon  the  public,  so  that  they  are  unable,  'by' 
reason  of  the  cost  and  expense  that  would  be  Incurred,  to 
protect  themselves  against  the  person  who  would  attempt 
to  perpetrate  upon  the  public  and  force  upon  the  public  a 
medicine  that  Is  not  what  it  purports  to  be. 

"There  is  not  one  among  you  who  would  advocate  the 
sale  or  the  traffic  in  any  article,  whether  it  is  a  drug, 
■whether  it  Is  compounded  by  a  pharmacist,  or  whether  It 
is  a  proprietary  medicine,  that  is  not  what  it  purports  to 
be.  The  public  are  entitled  to  get  what  they  pay  for.  It 
Is  that  principle,  and  it  is  for  the  protection  of  that  prin- 
ciple, that  I  have  established  that  bureau  in  the  office  of 
the  district  attorney.  We  want  to  protect  those  who  are 
not  able  to  protect  themselves. 

"I  feel,  in  addressing  you,  that  there  Is  not  one  of  you 
here  who  will  not  agree  with  me  that  no  man  should  be 
allowed  to  prey  upon  and  exploit  the  public  merely  for 
the  purpose  of  putting  a  few  paltry  dollars  Into  his  own 
pocket.  I  have  heard  men  say  that  If  a  person  Is  fool 
enough  not  to  investigate  what  he  Is  buying,  fool  enough 
not  to  Investigate  the  character  of  the  man  he  is  dealing 
with,  he  deserves  all  that  Is  coming  to  him. 

"I  am  starting  from  an  entirely  different  basis.  I  am 
starting  from  a  very  practical  basis,  to  this  effect:  That 
the  community  at  large — the  public — are  entitled  to  be- 
lieve that  the  officers  whom  they  have  elected  are  quali- 
fied and  willing  to  protect  them  against  frauds  and  im- 
positions of  all  kinds.  The  individual  member  of  the 
community  has  not  the  time  nor  the  opportunity  to  in- 
vestigate, to  trace  and  run  down  to  the  ultimate,  every 
word,  every  representation  and  every  advertisement  that 
is  presented  to  him.  He  Is  entitled,  it  he  has  a  district 
attorney  In  office,  to  believe  that  the  district  attorney,  to 
whom  he  gives  fifty-three  assistants.  Is  willing  to  bend 
his  energies  for  the  purpose  of  protecting  tho  public  who 
put  him  there.    •    •    • 

"The  question  of  the  false  and  fraudulent  advertising 
of  proprietary  medicines  has,  I  think,  a  very  material 
bearing  upon  your  business.  In  the  first  place,  the  phar- 
macist, of  course.  Is  always  in  some  degree  antagonistic 
to  the  owners  of  proprietary  medicines,  but  I  take  it  that 
the  honest  pharmacist  is  not  at  all  antagonistic  to  any 
man",  whether  he  is  his  rival  or  otherwise,  who  honestly 
puts  before  the  public  a  medicine,  whether  proprietary  or 
otherwise,  provided  he  does  It  honestly. 

"The  honest  pharmacist,  however,  does  object  to  unfair 
competition.  He,  being  honest.  Is  not  willing  to  adver- 
tise what  he  has  as  something  that  It  Is  not;  and  he  Is 
not  willing  that  the  proprietary  medicine  manufacturer 
should  advertise  or  label,  directly  or  Indirectly,  his  wares 
OS  something  that  they  are  not;  and  he  Is  not  willing  that 
the  Harrl.-ion  law  and  the  Boylan  act  should  prevent  him 
or  limit  him  or  regulate  him  in  the  dispensing  of  hablt- 
formlng  narcotic  drugs,  and  that  the  manufacturer  of 
proprietary  medicines  should  have  the  privilege,  through 
false  advertisements,  and  misleading  statements,  to  put 
those  deleterious  drugs  into  proprieUry  medicines. 

"The  grayamen  of  the  whole  situation  lies  In  the  false 
labeling  and  the  false  and  misleading  advertisements.  So 
far  as  the  hablt-fonning  narotlc  drugs  are  concerned.  I 
want  to  tell  you  that  during  the  past  year  there  were 
more  than  one  thousand  convictions  In  this  ooanty  alone 


under  the  Boylan  act,  charging  illegal  sales  and  traffic  In 
habit-forming  narcotic  drugs,  such  as  cocaine,  heroine 
and  morphine,  etc.,  all  familiar  to  you.  There  have  been 
also  in  this  city  more  than  a  thousand  convictions  under 
the  Harrison  act.  But  you  will  understand  that  whereas 
we  get  one  conviction,  tens  of  thousands  of  persons  are 
guilty  of  the  offense  that  are  not  even  apprehended.  The 
convictions  serve  merely  as  a  sort  of  Index  to  tell  you 
the  extent  of  the  drug  habit,  which  has  been  met,  and 
gravely  met,  by  every  one  of  you  as  well  as  by  the  officers 
of  the  law. 

"During  my  position  as  chairman  of  the  anti-narcotic 
drug  committee  for  the  last  three  years,  I  have  received 
messages  and  letters  from  all  over  the  country.  It  might 
interest  you  to  know  that  among  others  I  have  received  a 
serious  complaint  against  the  vending  of  cocaine  In  a 
liquid  form  to  Indians  on  Indian  reservations. 

"I  got  complaints  from  all  over  the  Southern  States,  la 
regard  to  the  question  of  the  vice  among  the  negroes  re- 
siding there. 

"There  is  another  form  of  false  and  misleading  adver- 
tisements that  I  want  to  take  up  with  you  today;  and  I 
want  ,to  tell  you  that  every  one  of  the  matters  I  am 
speaking  about  to  you  now  are  matters  within  the  pur- 
view of  my  jurisdiction.  It  is  always  best,  it  seems  to  me, 
for  a  person  who  addresses  you,  if  he  be  a  public  official, 
to  tell  you  of  those  matters,  those  burning  questions  that 
are  coming  before  him,  so  far  as  they  affect  your  inter- 
ests. There  is  a  class  of  proprietary  medicines  adver- 
tised for  the  cure  of  incurable  diseases,  the  consumption 
cure,  for  instance,  or  the  cancer  cure,  and  others  of  that 
particular  nature.  To  say  that  drugs  will  cure  these  dis- 
eases is  a  false  and  misleading  advertisement.  It  Is  a 
case  of  false  labeling. 

"I  want  to  tell  you  that  it  is  not  necessary  for  the  mis- 
leading literature  to  be  on  the  container,  or  the  bottle. 
If  it  Is  attached  In  the  form  of  accompanying  literature] 
I  am  going  to  press  the  cases  on  that  point,  as  weil  as 
the  cases  of  labels  attached  to  the  container  or  bottle; 
and  if  I  am  finally  defeated  in  the  court  of  last  resort, 
then  I  am  going  to  our  State  legislature  and  I  am  also 
going  to  the  national  legislature  to  see  if  the  word  "label" 
or  "labeling"  can  be  further  extended  so  as  to  include  the 
accompanying  literature;  because,  of  course,  this  conten- 
tion is  merely  a  subterfuge,  a  method  of  circumventing 
what  the  law  expressly  prohibits." 

At  the  conclusion  of  Judge  Swann's  address.  Dr.  W.  C. 
Anderson  called  upon  Senator  W.  J.  Bullock,  of  New  Bed- 
ford, Mass.,  to  respond,  and  in  so  doing,  the  latter  pledged 
the  full  and  hearty  co-operation  of  the  American  Drug- 
gists' Syndicate  in  counteracting  the  evils  referred  to  by 
Mr.  Swann.    Dr.  Anderson  spoke  In  a  similar  vein. 


Robbers  Think  This  Druggist  an  Easy  Mark. 

After  being  robbed  for  the  third  time  in  a  year,  Charles 
Mitchell,  7462  Vlncennes  avenue,  Chicago,  announced  he 
would  have  to  go  out  of  business  if  he  received  much  fur- 
ther attention  from  thieves.  Mrs.  Mitchell  was  behind  the 
counter  when  the  two  men  who  perpetrated  the  latest  of- 
fense, entered  the  store.  This,  according  to  the  Chicago 
Herald,  is  what  happened: 

First  customer  bought  a  cigar,  offering  a  $20  bill. 

Second  customer  bought  a  cigar,  offering  a  |10  bill. 

First  customer  asked  to  have  another  twenty  changed, 
which  was  done. 

Second  customer  asked  two  fives  for  another  ten. 

First  customer  asked  for  his  twenty  back.    He  got  It. 

Mrs.  Mitchell  was  $20  short. 

A  year  ago  burglars  stole  $500  worth  of  Jewelry  from 
the  Mitchell  apartment.  A  month  ago  they  took  a  large 
quantity  of  cigars  from  the  store. 


Can  You  Beat  Him? 

Ole  EH  Checkerraan  came  breezln'  In  from  away  daown 

Kast  'tother  day,  be  gosh,  Jes'  spllln'  for  a  fl ,  that  Is 

to  say,  a  game.  "I  hain't  had  my  fins  on  a  checker  man 
for  nigh  onto  two  weeks,"  he  confided,  "and  I  begin  to 
miss  it.''  Everybody  around  the  office  was  too  busy  to  ac- 
commodate blm  at  the  time — besides,  the  crowd  knows 
ole  Eli. 

Before  leaving  old  man  Checkerman  promised  to  send 
In  a  few  suggestions  for  moves  on  "the  checkerboard"  of 
good  business,  so  this  .Is  put  here  as  a  warning. 
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Pennsylvania  Pharmaceutical  Publicity. 

At  Its  meeting  held  last  year  the  Pennsylvania  Pharmar 
ceutlcal  Asoclatlon  appointed  a  committee  on  publicity 
consisting  of  Prof.  Charles  H.  La  Wall,  of  Philadelphia; 
Edgar  F.  Heffner,  of  Lock  Haven ;  and  Charles  F.  Kramer, 
of  Harrlsburg.  The  duty  of  this  committee  Is  to  dissemi- 
nate to  the  public  such  information  as  will  be  of  benefit 
to  druggists.  This  is  to  be  accomplished  by  means  of 
short,  pithy  Items  based  upon  some  topic  of  popular  inter- 
est, and  made  of  an  informative  character,  to  be  offered 
for  publication  to  the  newspapers  of  the  State. 

These  articles  are  sent  out  for  publication  at  regular 
Intervals  by  the  committee  acting  as  a  central  bureau.  In 
each  town  or  city  of  the  State  publishing  a  newspaper  of 
any  kind,  some  member  of  the  association  will  be  selected 
to  aid  In  the  work. 

A  sample  of  the  kind  of  items  the  committee  sends  out 
Is  given  herewith: 

The  Present  HlKh  Coat    t  Drnar*  Unparalleled. 

The  high  cost  of  living  has  been  a  common  topic  of  discus- 
elon  for  some  time  past,  but  the  high  cost  of  being  kept  from 
dying,  or  even  of  Just  being  sick,  bids  fair  to  exceed  It.  The 
present  high  prices  of  drugs  and  chemicals  have  never  been 
equalled  even  In  the  times  of  our  own  Civil  War. 

The  following  list  shows  some  of  the  more  remarkable  jumps 
In  price,  comparing  the  prices  of  July,  1914,  at  the  time  of  the 
outbreak  of  the  European  War,  with  the  high  point  reached 
since  then: 

Acelanilide,   Increased  400  per  cent. 

Belladonna,   Increased  700  per  cent. 

Caffeine,  increased  250  per  cent. 

Lanolin,  increased  BOO  per  cent. 

Phenolphthalein,  Increased  700  per  cent. 

Pota.ssfum  bromide.  Increased  1500  per  cent. 

Quinine,   increased  1200  per  cent. 

Sage,  Increased  500  per  cent. 

Salol,  Increased  800  per  cent. 

Antlpyrln,  Increased  400  per  cent. 

Carbolic  add,  Increased  1000  per  cent. 

Calomel,  increased  200  per  cent. 

Naphthalene,   Increased  BOO  per  cent.  * 

Phenacetin,  increased  1800  per  cent. 

Potassium  nerm.-inganate,  increased  700  per  cent. 

Sacciiarln,  increased  600  per  cent. 

Salicylic  acid,  Increased  900  per  cent. 

Thymol,  Increased  600  per  cent. 

In  some  of  these  Instances,  as  in  the  case  of  belladonna,  the 
rise  in  price  is  due  to  the  fact  that  this  drug  is  largely  culti- 
vated in  and  exported  from  Germany  and  Austria.  In  the  case 
of  the  coal-tar  products  the  reason  is  found  In  the  use  of  many 
of  the  basic  substances  in  the  manufacture  of  explosives;  thus, 
carbolic  acid  is  largely  used  in  making  the  explosive  known  as 
picric  acid,  sometimes  called  lyddite,  and  all  available  stocks 
are  being  diverted  to  that  use  so  far  as  possible.  Quinine  is 
so  high  in  price  because  so  much  is  used  In  the  treatment 
of  febrile  conditions  arising  in  troops  exposed  in  the  trenches. 

Every  time  a  pharmacist  refills  an  old  prescription  at  Its 
original  price,  the  chances  are  he  is  losing  money.  There  Is 
no  class  of  substances  In  which  the  rise  in  price  has  been 
so  little  felt  by  the  consumer,  and  largely  equalized  by  the 
taking  of  smaller  profits  as  in  the  ceise  of  drugs.  This  con- 
dition, however,  can  not  continue  Indefinitely,  and  drugs  and 
medicines  are  bound  to  rise  much  higher  in  price  if  the  war 
continues. 


The  Chemical  Industrial  Exposition  of  1916. 

The  National  Exposition  of  Chemical  Industries  held 
in  this  city  last  September,  and  described  In  the  Circulvr 
for  October,  page  696,  was  such  a  success  that  plans  are 
already  being  made  for  a  similar  affair  to  be  held  In 
September,  1916.  A  dinner  was  held  at  the  Chemists' 
Club  of  this  city  not  long  ago,  at  which  was  effected 
the  organization  of  an  advisory  committee  consisting  of 
Raymond  F.  Bacon,  Charles  H.  Herty,  Henry  B.  Faber,  A. 
D.  Little,  E.  P.  Roeber,  George  D.  Rosengarten,  T.  B.  Wag- 
ner, L.  H.  Baekeland,  M.  C.  Whitaker,  B.  C.  Hesse,  Adrian 
Nagelvoort,  Charles  F.  Roth,  R.  G.  Hollaman  and  F.  W. 
Payne,  who  will  supervise  the  work  of  the  International 
Exposition  Company,  which  will  finance  the  show. 

Plans  for  enlarging  and  increasing  the  scope  of  the  com- 
ing exposition  were  laid,  which  will  assure  a  very  large 
show  both  from  the  attendance  standpoint  as  well 
as  exhibits.  The  plans  include  using  several  floors  of  the 
Grand  Central  Palace,  with  speakers  in  the  evening  and 
motion  pictures  during  the  day  from  11  a.  m.  to  7  r.  m. 
An  entirely  new  set  of  motion  pictures  will  be  shown, 
covering  a  very  much  wider  field  of  industrial  activities. 


Troy,   N.  Y.,  Pharmaceutical  Association. 

The  Troy  Pharmaceutical  Association  held  its  annual 
meeting  January  6th.  Ezra  Stillman  was  elected  presi- 
dent. The  other  ofiBcers  are:  Vice-presidents,  Howard 
Millington,  and  William  B.  Tift;  secretary  and  treasurer, 
Lorenzo  Streeker. 


A  Druggist  Mayor. 

Druggists  as  a  rule  are  such  "homebodies"  that  they 
rarely  take  an  Interest  In  politics.  However,  when  they 
do  take  a  part  in  the  running  of  the  country,  State  or  city. 
It  Is  usually  with  marked  success. 

J.  C.  Weaver,  a  druggist  of  Greenville,  O.,  is  so  wall 
thought  of  by  his  fellow  citizens  of  that  city  that  he  was 
recently  elected  mayor  by  the  largest  majority  ever  given 
a  mayorality  candidate  there. 

Mr.  Weaver  grew  up  on  his  father's  farm,  which  was 
located  near  Uayton,  0.  Farming  did  not  agree  with  the 
young  man,  so  he  decided  to  try  his  hand  at  something 
else.    At  the  age  of  fourteen  he  "escaped"  and  after  many 
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sacrifices,  hardships  and  by  long  perseverance  he  was  able 
to  obtain  a  good  common  school  education.  Later  he  at- 
tended several  sessions  in  the  Holbrook  Normal  School  at 
Lebanon,  O.,  passing  the  examination  and  teaching  school 
for  several  years.  He  then  became  a  student  in  the  Uni- 
versity of  Michigan,  from  which  he  graduated  as  a  phar- 
macist. He  then  entered  the  employ  of  the  W.  S.  Merrell' 
Chemical  Company,  of  Cincinnati,  representing  them  for 
several  years  in  western  States,  and  doing  detail  work 
among  physicians.  He  then  purchased  a  drug  business  in 
(Jreenville,  O.,  his  present  home,  and  has  since  served  that 
city  in  several  capacities  for  a  number  of  years  by  ap- 
pointment from  the  court  and  city  councils. 

Mr.  Weaver  has  one  son,  Howard  E.,  a  graduate  from 
the  Greenville  High  School,  and  now  in  his  third  year  as 
a  student  at  the  University  of  Michigan. 

"His  honor"  has  always  been  an  active  supporter  of  local 
and  legislative  pharmacal  interests  and  has  gained  for 
himself  a  high  place  in  the  esteem  of  his  fellow  citizens. 


The  New  Secretary  of  the  Michigan  Board. 

.  Charles  Sumner  Koon,  whose  portrait  we  present  above, 
is  the  recently  elected  secretary  of  the  Michigan  Board  of 
Pharmacy.  He  was  born  March  22nd,  1860,  at  Lisbon, 
Mich. 

His  early  education  was  received  in  the  public  schools 
of  that  city  and  he  later  graduated  from  the  high  school 
in  Grand  Rapids,  Mich.  Mr.  Koon's  drug  store  experience 
began  in  1875  with  his  father,  and  he  later  attended  the 
pharmacy  course  at  the  University  of  Michigan,  graduat- 
ing in  1883.  In  the  same  year  he  married  Miss  Kathryn 
A.  Baker,  of  Grand  Rapids,  and  they  have  three  daugh- 
ters, who  are  all  married,,  as  well  as  a  son,  fifteen  years  of 
age. 

Mr.  Koon  Is  at  present  in  business  at  Muskegon,  Mich., 
being  president  of  the  Central  Drug  Store  Company  of 
that  city.  He  is  active  in  organization  circles,  being 
president  of  the  Muskegon  Retail  Druggists'  Association, 
and  having  just  completed  a  term  as  chairman  of  the  ex- 
ecutive committee  of  the  Michigan  Pharmaceutical  Asso- 
ciation. As  secretary  of  the  board  of  pharmacy  he  will 
have  an  excellent  opportunity  to  exercise  those  qualities 
which  have  made  him  a  leader  among  the  members  of  the 
profession  in  the  Wolverine  State. 

■     0     . 

De  Baun  Van  Aken,  a  prominent  druggist  of  Amster- 
dam, N.  Y.,  has  been  elected  president  of  the  local  board 
of  trade. 
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Rhode  Island  Association  Holds  Annual 
Meeting. 

The  forty-second  annual  meeting  of  the  Rhode  Island 
Pharmaceutical  Association,  held  at  Swarts'  Lodge  Hall, 
Providence,  on  January  12th,  was  very  well  attended. 
The  reports  of  the  various  officers  and  committees  showed 
the  association  to  be  in  a  very  satisfactory  condition 
financially  and  numerically.  Owing  to  the  number  of  im- 
portant matters  in  connection  with  drug  laws  that  are 
pending  before  the  different  legislative  bodies,  it  was 
voted  to  conduct  an  active  campaign  to  secure  the  mem- 
bership of  every  eligible  druggist  in  Rhode  Island. 

Upon  the  recommendation  of  the  executive  committee, 
Arthur  Hilton,  of  Central  Falls,  and  Claude  Flower,  of 
Providence,  were  elected  to  active  membership;  John  J. 
Kieman,  manager  of  the  Providence  Wholesale  Drug 
Company,  to  honorary  membership;  and  James  T.  Wright, 
a  member  of  the  board  of  pharmacy  and  an  active  mem- 
ber of  the  association  since  1884,  was  elected  to  life  mem- 
bership. 

The  report  of  the  president  referred  to  the  fact  that 
two  deaths  had  occurred  in  the  association  during  the 
year,  those  of  J.  Howard  Pender  and  Dr.  James  O'Hare, 
the  latter  an  ex-president  of  the  association,  member  of 
the  State  Board  of  Health  and  President  of  the  Rhode 
island  College  of  Pharmacy. 

The  officers  elected  for  the  ensuing  year  are:  President, 
Nicholas  F.  Reiner;  vice-president,  Edwin  D.  Robbins; 
secretary,  E^rl  O.  Swindell;  treasurer.  Earl  H.  Mason; 
executive  committee,  Alfred  Johnson,  Jr.,  Edward  T.  Col- 
ton  and  Michael  H.  Corrigan,  of  Providence. 

Following  the  business  session,  Frank  A.  Jackson, 
president  of  the  Rhode  Island  pure  food  and  drug  board, 
and  Prof.  Franklin  N.  Strickland,  chemist  and  executive 
secretary  of  the  same  board,  outlined  in  considerable  de- 
tail the  different  rules  and  regulations  pertaining  to  the 
handling  and  selling  of  drugs  in  that  State,  after  which 
there  was  a  general  discussion  of  the  matter.  J.  J.  Dunn, 
deputy  collector  of  Internal  revenue,  explained  the  Har- 
rison anti-narcotic  law,  and  told  what  had  been  done  In 
connection  with  its  enforcement. 


Congress   Asked    to   Provide    Site   for   Procter 
Memorial. 

Representative  J.  Charles  Linthicum,  of  Maryland,  on 
January  13th,  introduced  in  the  House  a  bill  which 
provides  for  the  erection  of  a  monument  in  memory  of 
William  Procter,  Jr.,  on  the  Smithsonian  grounds.  Proc- 
ter, as  is  generally  known  among  druggists,  was  selected 
by  the  American  Pharmaceutical  Association  as  the  most 
eminent  pharmacist  the  country  has  produced,  and  worthy 
to  be  ranked  with  Dr.  Gross  and  Dr.  Rush,  the  other  not- 
ables in  the  healing  art,  who  have  already  been  honored 
by  the  erection  of  statues  on  the  Smithsonian  grounds. 
TTie  Procter  memorial  Is  intended  to  occupy  a  position 
near  the  other  two  memorials.  The  American  Pharmaceu- 
tical Association  has  the  fund  needed  to  pay  for  the  statue 
In  hand,  and  the  design  has  been  prepared  by  Mr.  Berge, 
a  sculptor.  Congress  is  asked  merely  to  grant  a  site  and 
appropriate  about  |2,000  for  the  pedestal. 

The  special  committee  having  the  matter  In  charge,  and 
which  prevailed  upon  Mr.  Linthicum  to  introduce  the  bill, 
includes  Dr.  John  F.  Hancock,  Dr.  Charles  Casparl,  Jr, 
James  E.  Hancock,  and  Parker  Cook,  all  of  Baltimore. 
Some  of  the*  committee  members  were  In  Washington 
when  the  bill  was  Introduced. 


Druggists'  Supply  Corporation  Planning  Second 
Convention. 

1  he  se.-^ond  annual  convention  of  the  Druggists'  Supply 
Corporation,  of  118  William  street,  this  city,  com- 
posed of  forty-seven  wholesale  drug  houses  throughout  the 
I'nited  States,  will  be  held  in  the  show  rooms  of  that  cor- 
.poratlon  for  several  days,  beginning  Tuesday,  February 
loth.  The  first  convention  of  this  cooperative  organizar 
tlon  was  held  during  F'ebruary  of  last  year. 

Th«  officers  of  the  corporation  are:  President,  Dr.  Wil- 
liam Jav  Sohieffelln;  vice-presidents,  Charles  Gibson  and 
Clayton  Frpnrh;  treasurer,  Francis  F.  Holllday;  manager, 
Walter  J.  Qulnlan. 

The  executive  committee  Is  composed  of  Dr.  William 
Jay  SchlefTelin,  Joseph  Plaut.  Charles  Gibson,  William  P. 
Rltchey  and  Francia  F.  Holllday. 


Harrison  Law  Decision  Endorsed. 

Upon  further  consideration  by  the  officials  of  the  treas- 
ury department  of  the  controverted  questions  regarding 
treasury  decisions  2,213  and  2,244,  involving  details  of  the 
Harrison  anti-narcotic  law,  attention  is  called  by  the  of- 
ti^als  of  the  interna!  revenue  bureau  to  the  receipt  in  that 
office  from  high  class  physicians  and  medical  organiza- 
tions of  communications  emphatically  endorsing  the  posi- 
tion taken  by  the  internal  revenue  office  and  the  treasury 
department  in  the  matter  of  refilling  prescriptions  which 
was  denied  In  treasury  decision  2,213. 

These  communications  from  medical  men  and  organiza- 
tions take  the  position  that  the  authorizing  of  the  refilling 
of  prescriptions  containing  even  minimum  quantities  of 
narcotic  drugs  would  do  more  to  encourage  the  drug  habit 
than  any  other  action  that  might  be  taken  under  the  law. 
They  protest,  also,  against  the  continuation  of  the  exemp- 
tion In  seotion  6  of  the  law,  and  say  that  next  to  per- 
mitting the  refilling  of  prescriptions,  the  indiscriminate 
sale  of  medicinal  compounds  containing  habit-forming 
quantities  of  these  drugs  is  a  weak  feature  of  the  law  and 
will  be  helpful  in  encouraging  the  forming  of  drug  habits 
among  the  people. 

The  department  officials  decline  to  make  public  the 
names  of  the  organizations  and  physicians  who  take  this 
position,  because  the  communications  were  addressed  to 
the  department  without  any  intimation  that  a  public  dis- 
cussion of  the  matter  Is  desired. 

■  »  ■ 

Louisville,    Ky.,    Druggists    Get    Favorable 

Harrison  Law  Ruling. 

In  response  to  a  request  filed  by  the  Louisville  Retail 
Druggists'  Association,  through  Secretary  Robert  J.  Frick, 
a  ruling  has  been  received  from  the  internal  revenue  office 
to  the  effect  that  a  druggist  is  not  guilty  of  a  violation  of 
the  Harrison  anti-narcotic  law  If  he  fills  a  properly  ex-, 
ecuted  order  for  narcotics  from  a  doctor  or  dentist,  vet- 
erinarian or  druggist,  even  if  the  person  writing  the  order 
did  not  re-reglster  on  July  1st,  provided  the  druggist 
has  no  knowledge  that  the  one  making  out  the  order  had 
not  re-registered.  In  this  event  the  one  giving  the  order 
is  the  one  to  be  proceeded  against.  On  the  other  hand, 
there  is  a  violation  of  the  law  in  case  the  druggist  knows 
that  there  has  been  no  re-reglstration.  The  ruling  was 
asked  for  after  it  had  been  discovered  that  numerous 
doctors  in  Louisville  had  failed  to  re-register  in  July. 
■  ♦  « 

New   York    County    Society    Wants   Pharmacy 

Practice  Limited  to  Pharmacists. 

The  regular  monthly  meeting  of  the  New  York  County 
Pharmaceutical  Society  was  held  at  Terrace  Garden, 
Fifty-eighth  street  and  Lexington  avenue,  the  new  meet- 
ing place  of  the  society,  on  January  19th,  at  11  p.  m. 

After  routine  business  had  been  disposed  of,  J.  Leon 
I.«scoft  made  a  complete  report  on  national,  State  and 
local  legislative  matters'. 

It  was  decided  to  appropriate  the  sum  of  $30  to  the  en- 
tertainment committee  and  Dr.  I.ascoff  suggested  that 
speakers  on  commercial  topics  be  secured  to  lecture  to  the 
members. 

Under  the  heading  of  new  business,  J.  A.  Klein  spoke  of 
what  he  termed  "a  new  menace  to  the  profession,"  In  the 
form  of  "district  stores"  giving  special  rates  for  prescrip- 
tions and  conducted  under  the  supervision  of  large  insur- 
ance companies.  At  the  suggestion  of  Dr.  Lascoff,  the 
secretary  was  Instructed  to  draft  a  set  of  resolutions  ask- 
ing that  the  practice  of  pharmacy  be  limited  to  pharma- 
cists, these  resolutions  to  be  sent  to  all  local  pharmaceu- 
tical societies  with  a  request  that  they  co-operate  In  coun- 
teracting this  scheme.  George  Elkln  was  elected  to  mem- 
bership In  the  association. 

■  ♦  ■ 

No    More    Red    Cross    Trade-Marks    in    Great 

Britain. 

Not  even  a  red  cross  trade-mark  registered  before  the 
act  prohibiting  the  use  of  such  a  trade-mark  is  allowed  In 
Ureat  Britain  now,  according  to  the  Chemist  and  Drug- 
gift.  This  privilege  expired  on  November  1st,  1915,  from 
which  date  use  of  the  red  cross  In  trade  has  been  Illegal. 
The  penalty  on  conviction  is  a  fine  not  exceeding  10 
pounds,  and  forfeiture  of  the  goods  to  which  the  red  cross 
Is  applied. 
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Business    Training    Considered    at    New    York 
College  Meeting. 

At  the  meeting  of  the  New  York  College  of  Pharmacy 
held  January  18tb  In  the  lecture  ball  of  that  institution, 
Professor  Homer  St.  Clair  Pace  delivered  a  lecture  on  the 
subject  of  "Business  Training  for  Pharmacists,''  which 
was  listened  to  with  great  interest  by  all  those  present. 

T.  J.  McMahan  occupied  the  chair,  and  after  the  read- 
ing of  the  minutes  of  the  previous  meeting,  some  time 
was  devoted  to  reading  obituaries  of  W.  M.  Massey,  Brent 
Good  and  Anton  Vorlsek.  The  first  of  these  was  read  by 
Mr.  Costello,  the  second  by  T.  F.  Main,  and  the  last  by 
C.  P.  Wlmmer.  Comments  on  the  life  and  work  of  the 
deceased  was  made  by  Irving  McKesson,  T.  J.  McMahan, 
T.  F.  Main,  C.  A.  Mayo  and  H.  V.  Amy. 

The  following  amendments  to  the  constitution  which 
had  been  proposed  at  the  October  meeting  were  passed  in 
the  form  of  a  resolution,  as  follows:  "Resolved,  that 
Article  8  of  the  by-laws  of  the  College  of  Pharmacy  of  the 
City  of  New  York  be  amended  by  striking  out  the  sen- 
tences In  section  23  which  read:  'He  shall  pay  into  the 
hands  of  the  treasurer  the  sum  of  five  dollars  as  an  in- 
itiation fee.  He  shall  continue  to  pay  an  annual  fee  of 
five  dollars,'  and  substituting  therefor:  'He  shall  pay  Into 
the  hands  of  the  treasurer  an  annual  contribution  of  five 
dollars.' " 

•'Resolved  further,  to  strike  out,  in  section  25,  article  8, 
the  words  "and  upon  payment  of  a  fee  of  two  dollars.' " 

The  latter  amendment  makes  It  unnecesary  to  pay  a  fee 
for  the  certificate  of  membership. 

The  appointment  of  the  following  committee  on  nomi- 
nations by  President  Butler,  of  Columbia  University,  was 
announced:  M.  J.  Breltenbach,  chairman;  V.  C.  Daggett, 
Irving  McKesson,  Hugo  Kantrowitz,  J.  Leon  LascoB, 
George  Ridder  and  J.  C.  Gallagher. 

Professor  Pace  in  his  address  spoke  of  the  course  in 
business  training  which  was  being  given  at  the  New 
York  college:  He  mentioned  that  the  development  of 
reasoning  power  and  ability  to  handle  business  matters 
were  the  chief  objects  of  such  a  course.  He  stated  that 
most  business  failures  are  not  due  to  lack  of  effort,  but 
rather  to  lack  of  sound  business  judgment. 

He  said  that  the  best  way  of  teaching  commercial  phar- 
macy is  to  take  up  and  follow  each  transaction  from  its 
origin  to  its  ultimate  conclusion. 

i^ofessor  Pace  touched  on  the  principles  involved  In 
organizing  any  business,  mentioning  capital  and  effort  as 
the  most  important.  He  then  outlined  various  details 
which  if  followed  out  should  help  in  letting  the  pharma- 
cist know  just  exactly  where  he  stands,  in  a  business 
sense,  at  any  given  time. 

■■  A  vote  of  thanks  was  extended  to  the  speaker,  and  after 
some  discussion  of  his  remarks,  the  meeting  adjourned. 


Drug  House  Is  One  Hundred  Years  Old." 

The  firm  of  Adam  Pfromm,  wholesale  druggists,  with 
headquarters  at  233  North  2nd  street,  Philadelphia,  Pa., 
recently  celebrated  its  one  hundredth  anniversary.  The 
house  first  opened  its  doors  on  the  present  site,  with 
Thomas  Wllterberger  in  charge,  in  1815.  He  was  suc- 
ceeded, in  1848,  by  Alfred  Wllterberger,  a  son.  The  lat- 
ter died  in  1872,  and  his  brother,  David  S.  Wllterberger, 
became  the  head  of  the  firm.  In  1898,  one  year  after  the 
death  of  the  latter,  J.  H.  S.  Kindig^nd  Adam  Pfromm 
formed  a  partnership  and  took  hold  of  the  business  trad- 
ing under  the  name  of  Pfromm  &  Kindig,  until  1906,  when 
Mr.  Kindig  died  and  Mr.  Pfromm  assumed  full  charge. 
Adam  Pfromm,  the  present  head  of  the  concern,  has  been 
connected  with  the  house  for  fifty-two  years. 


Uncle  Sam  Refuses  to  be  the  Loser. 

A  clerk  in  one  of  the  stores  of  the  McCulloch  Drug 
Company,  of  Pittsburgh,  Pa.,  cashed  a  P.  O.  order  for  a 
stranger  recently  calling  for  $20.  The  order  carried  every 
evidence  of  l)eing  genuine,  was  deposited  In  the  bank, 
went  through  the  clearing  house,  and  not  until  it  reached 
the  P.  O.  Department  at  Washington  was  its  integrity 
questioned,  when  the  fact  developed  that  it  was  a  forgery 
and  that  the  blank  had  been  stolen  from  an  interior  town 
post  ofllce.  The  McCulloch  Drug  Company  was  compelled 
to  make  the  amount  good  to  the  department. — Western 
Pennsylvania  Retail  Druggist. 


Buffalo  Druggists  Oppose  Formula  Ordinance. 

riie  sanitary  code  worked  out  by  the  Buffalo  health  de- 
partment, and  Including  an  ordinance  similar  to  the  for- 
mula-disclosure ordinance  now  In  force  In  this  city,  was 
"received  and  filed"  by  the  board  of  aldermen  after  a 
hearing  had  been  held  before  the  ordinance  committee  ol 
that  body  on  December  21st. 

The  action  thus  taken  means  that  as  far  as  the  alder- 
men  are    concerned,   the  ordinance   will   neither   bo  ap- 
proved nor  disapproved,  and  its  final  adoption  or  rejec-    • 
tion  win  He  with  the  new  city  council. 

At  the  hearing  referred  to  above  S.  A.  Grove,  Thomas 
Stoddart,  ex-presldent  of  the  National  Association  of  Re- 
tail Druggists;  R.  K.  Smlther,  ex-presldent  of  the  Erie 
County  Pharmaceutical  Association,  and  Carl  J.  BalUett, 
of  the  Foster-Mllburn  Company,  and  a  director  of  the  Pro- 
prietary Association  of  America,  opposed  the  formula- 
disclosure  measure,  and  Health  Commissioner  Fronczak, 
Ur.  William  H.  Heath  and  Dr.  Walter  S.  Goodale  repre- 
sented the  health  department.  Clayton  M.  Smith  aiv- 
peared  for  the  corporation  counsel. 

The  conflict  between  the  health  officials  and  the  repre- 
sentatives of  the  drug  trade  was  very  bitter,  and  the  same 
type  of  arguments  were  advanced  on  either  side  as  had 
been  used  by  the  drug  trade  and  the  health  department  of 
this  city  when  the  similar  local  ordinance  was  under  con- 
sideration. 


New  Jersey  Begins  War  on  Misrepresented 
Nostrums.      • 

Acting  under  a  recent  amendment  to  the  State  food  and 
drugs  act,  similar  to  the  so-called  Sherley  amendment  to 
the  national  food  and  drugs  law,  the  health  department 
of  the  State  of  New  Jersey  has  begun  a  campaign  against 
patent  and  proprietary  medicines  which  make  false  or 
misleading  statements  on  their  labels  or  in  their  adver- 
tising with  regard  to  their  contents  or  therapeutic  value. 

The  authorities  in  the  New  Jersey  Health  Department 
have  already  started  proceedings  against  the  manufac- 
turers and  demonstrators  of  a  magic  corn  oil,  which  its 
owners  claim  is  made  from  the  fatty  oil  of  the  diamond- 
back  rattlesnake,  but  which  the  department's  chemists 
assert  it  made  chiefly  from  cottonseed  oil  and  turpentine. 
It  is  contended  by  the  State  health  department  officials 
that  there  is  no  therapeutic  effect  in  this  snake  oil  which 
is  not  also  obtainable  from  lard  or  any  other  fatty  oils 
and  that  it  is  totally  devoid  of  therapeutic  value  in  the 
treatment  of  the  ailments  for  which  it  is  advertised  to  be 
a  specific.  One  of  the  State  department  officials  adds  that 
the  preparation  in  question,  which  is  offered  at  retail  at 
an  equivalent  of  $50  a  quart,  could  be  manufactured  and 
sold  at  a  profit  for  fifty  cents  a  quart. 

Several  similar  cases  are  also  being  investigated  by  the 
New  Jersey  health  department  with  the  intention  of  pro- 
ceeding against  the  manufacturers  within  the  near  fu- 
ture. 


New  York  Retail  Druggists'  Annual  Banquet 
and  Ball. 

The  nineteenth  annual  ball  and  banquet  of  the  New 
York  Retail  Druggists'  Association,  held  on  January  7th 
at  the  Palm  Garden  was,  as  usual,  a  very  successful  affair. 

Between  700  and  800  persons  were  present  for  the  danc- 
ing, earlier  in  the  evening.  At  12  a.  m.  the  grand  march, 
led  by  President  J.  A.  Klein  began.  About  300  couples 
sat  down  to  the  sumptuous  feast,  which  had  been  ar- 
ranged, and  enjoyed  themselves  thoroughly. 

Speeches  were  conspicuous  by  their  absence.  Peter  Dia- 
mond was  the  only  one  to  direct  the  attention  of  the 
gathering  from  the  merry-making  to  more  serious 
thoughts.  In  a  short  address  he  called  attention  to  the 
suffering  that  was  being  endured  by  many  families  in  Eu- 
rope, and  on  behalf  of  the  People's  Relief  Committee  he 
asked  one  lady  at  each  table  to  take  up  a  collection  for 
the  war  sufferers.    The  collection  netted  $102.21. 

The  committee  in  charge  of  the  affair  included  the  fol- 
lowing members:  Floor  committee.  Dr.  Edward  Sher^ 
chairman;  H.  Sarason,  M.  A.  Feinberg,  M.  M.  Rosenberg, 
S.  Katzman,  E.  Rathner,  M.  Goldsmith,  J.  Karlln  and  B. 
Burkan;  reception  committee.  Dr.  B.  Miller,  chairman; 
Dr.  J.  Welnstein,  Dr.  J.  L.  Lascoft,  G.  Rosenson,  C.  Bern- 
stein, P.  Diamond,  G.  A.  Palltz,  I.  Slmetz  and  M.  Halpem. 

Dr.  Samuel  Harkary  was  the  floor  manager,  and  A. 
Katzman  acted  as  his  assistant. 
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Examinations  for  Government  Positions  to  Be 
Held  in  Near  Future. 

Among  the  examinations  to  be  held  by  the  United 
States  Civil  Service  Commission  in  the  near  future, 
which  are  of  particular  interest  to  readers  of  the  Circu- 
lar may  be  mentioned  the  following:  Assistant  observer, 
Weather  Bureau  (men  only);  assistant  photographer. 
Departmental  Service  (men  only);  flsh  culturist.  Bureau 
of  Fisheries  (men  only);  junior  chemist.  Departmental 
Service;  laboratory  assistant.  Bureau  of  Standards 
(men  only);  scientific  assistant.  Department  of  Agri- 
culture— all  to  be  held  on  April  12th.  Examinations  for 
laboratory  apprentice.  Bureau  of  Standards  (men  only), 
forest  assistant.  Forest  Service  (men  only),  and  aid. 
Bureau  of  Standards  (men  only)  will  be  held  March  15th. 
Sometime  between  March  13th  and  June  5th  there  will 
be  an  examination  for  apprentice  flsh  culturist.  Bureau  of 
Fisheries   (men  only). 

We  shall  endeavor  to  give  more  detailed  Information 
regarding  these  examinations  and  positions  from  time  to 
time  as  it  is  obtainable  from  the  government. 

The  Civil  Service  Commission  is  looking  for  a  phar- 
maceutical research  chemist  (male)  at  a  salary  of  $3,000. 
The  applicant  must  be  a  graduate  in  pharmacy  as  well 
as  a  Ph.  D.  from  some  university  or  college  of  recognized 
standing,  and  must  have  had  at  least  five  years'  subse- 
quent experience  in  a  research  laboratory  in  chemical 
pharmaceutical  Investigations. 

Competitors  will  not  be  assembled  for  examination,  but 
will  be  rated  on  their  education,  experience  and  publica- 
tions.    Details  must  be  submitted  by  February  29th. 

An  examination  for  chemist  (male)  has  also  been  an- 
nounced for  February  23rd.  Graduation  with  a  bachelor's 
degree  from  a  full  four  years'  course  in  chemistry  in  a 
college  or  university  of  recognized  standing,  and  an  addi- 
tional two  years  of  experience  in  iron  and  steel  analysis 
or  the  actual  melting  and  mixing  of  steel  are  prerequi- 
sites tor  consideration  for  this  position.  Applicants  must 
be  under  thirty-five  years  of  age. 


Massachusetts   Traveling   Men   Have   a   Merry 
Dinner. 

Tbe  Traveling  Men's  Auxiliary  of  the  Massachusetts 
Pharmaceutical  Association,  300  strong,  gathered  at  the 
Crawford  House  on  January  15th  for  their  annual  banquet 
and  entertainment.  Albert  P.  Langtry,  former  secretary 
of  state,  was  a  guest  of  honor,  and  after  a  minstrel  show 
made  an  address  to  the  members  which  was  greeted  with 
much  acclaim.  Carroll  Swan  was  toastmaster,  likewise 
chief  Instigator  of  the  evening's  surprises,  which  came  In 
quick  succession. 

At  the  beginning  of  the  dinner  the  waiters  went  on 
strike,  not  for  more  money  or  shorter  hours,  but  because 
It  was  on  the  program  that  after  the  second  course  they 
should  do  this  very  discourteous  thing.  The  strikebreak- 
ers soon  appeared,  however.  In  the  persons  of  W.  Edgar 
Martin,  president  of  the  Massachusetts  Board  of  Phar- 
macy; William  S.  Briry,  Its  secretary;  Charles  F.  Ripley, 
John  J.  Tobln  and  John  F.  Hayes.  That  was  the  comic 
manner  in  which  the  members  of  the  board,  previously 
thought  to  have  been  snubbed,  made  their  entrances. 

"Henry  Fjord"  later  Interrupted  the  feast  to  tell  the 
guests  many  details  which  were  overlooked  by  the  corre- 
spondents who  sailed  on  the  cruise  of  the  "Hos  Car  2nd.'' 
Charles  Perry  insisted  on  having  a  darkened  room  for  a 
stereoptlcon  lecture,  and  then  talked  and  talked,  and 
•neglected  to  show  any  pictures.  A  nimble  dancer  was 
brought  Into  the  dining  room  In  a  big  packing  box,  and 
entertained  In  pleasing  fashion.  A  mistrel  show  and  a 
tragedy  In  Ave  acts,  entitled  "Five  Days  In  Sing  Sing,"  a 
harmless  burlesque,  were  two  of  the  features  of  the  enter- 
tainment, which  kept  the  guests  in  their  seats  until  a 
late  hour. 


Boston  Druggists  Elect  Officers. 

The  Boston  Association  of  Retail  Druggists  held  its  an- 
nual banquet  and  meeting  at  the  Crawford  House  on  Jan- 
uary 12th,  with  about  100  members  In  attendance.  James  J. 
Klnneran,  chairman  of  the  executive  committee  of  the  Nar 
tlonal  Association  of  Retail  Druggists,  was  a  guest. 
United  States  Marshal  John  J.  Mitchell,  who  was  invited, 
was  nnsble  to  be  present  on  account  of  sickness. 

The  following  officers  were  elected:  President,  John  T. 


Waterhouse,  of  Newtown;  vice-presidents,  John  J.  Tobin, 
of  South  Boston;  W.  H.  Pierce,  of  Boston,  and  L.  A. 
Thompson;  secretary,  Charles  H.  Davis;  treasurer,  Ly- 
man W.  Griffin,  all  of  Boston.  The  executive  commit- 
tee, chosen  by  districts,  includes  Sidney  B.  Rintels 
District  1;  W.  Herbert  Pierce,  District  2;  Patrick  J.  Cudd- 
yer.  District  3;  John  H.  Dorsey,  District  4;  John  R.  Saw- 
yer, District  5;  Arthur  C.  Morey,  District  6;  Charles  A 
Stover,  District  7;  George  G.  Grover,  District  8;  Richard 
Moore,  District  9;  C.  Herbert  Packard,  District  10; 
Charles  W.  Freeman,  District  11;  James  H.  OConneli,  Dis- 
trict 12;  William  H.  Glover,  District  13,  and  Sherman  M. 
Sears,  District  14. 


Drug  Clerks  to  Incorporate. 

At  the  meeting  of  the  Associated  Pharmacists  and  Drug 
Clerks  of  Greater  New  York,  a  newly  organized  body  of 
drug  clerks  in  this  city,  held  at  57  St.  Marks  place  on 
January  12th,  steps  were  taken  to  incorporate  the  society. 

After  considerable  discussion  on  the  subject  of  securing 
a  charter,  one  of  the  members  proposed  that  a  collection 
be  taken  up  to  finance  the  project  and  $12.55  was  con- 
tributed by  those  present. 

There  were  about  75  clerks  in  attendance  at  this  meet- 
ing when  it  was  called  to  order  by  President  H.  L.  Gold- 
berg. After  the  routine  business  had  been  disposed  of, 
an  address  on  "The  Drug  Clerk's  Place  in  Organized 
Pharmacy''  was  delivered  by  R.  P.  Fischelis.  This  ad- 
dress was  followed  by  some  remarks  on  drug  clerks'  asso- 
ciations, past  and  present,  by  Philip  Lewy,  one-time  presi- 
dent of  the  Drug  Clerks'  Circle,  an  organization  no  longer 
in  existence. 

The  meetings  of  this  association  are  held  on  the  sec- 
ond Wednesday  of  the  month  at  the  address  given  above. 


New  York  State  Bichloride  of  Mercury  Bill. 

Senator  Gilchrist,  of  Brooklyn,  has  introduced  into  the 
State  legislature  a  bill  regulating  the  sale  of  bichloride  of 
mercury.  The  text  of  this  proposed  measure,  which  is  now 
in  the  hands  of  the  senate's  committee  on  public  health, 
follows: 

Section  1.  Chapter  49  of  the  laws  of  1909,  entitled  "an  act 
In  relation  to  the  public  health,  constituting  chapter  45  ot  the 
consolidated  laws,"  Is  hereby  amended  by  Inserting  therein, 
after  section  23S,  a  new  section,  to  be  section  238-a,  to  read  as 
follows: 

Sec.  23S-a.  Labelliigr  bichloride  of  mercury.  No  person  shall 
sell  or  ofter  for  sale  at  retail,  bichloride  of  mercury,  otherwise 
known  as  corrosive  sublimate,  In  dry  form  except  in  tablets 
of  a  particularly  distinctive  form  and  color,  labeled  poison 
upon  each  tablet,  and  dispensed  In  sealed  glass  containers  ot 
a  distinctive  design  and  color  conspicuously  labeled  with  the 
word  poison  In  rod  letters.  This  section  does  not  apply  to 
any  preparation  containing  one-tenth  of  a  grain  or  less  of 
bichloride  of  mercury. 

Sec.  2.  This  act  shall  take  effect  Immediately. 
The  provisions  of  this  bill  are  not  as  drastic  as  are  the 
restrictions  placed  about  the  sale  of  "bichloride"  under 
the  ordinance  of  the  local  board  of  health,  which  regu- 
lates the  sale  of  that  poison  in  this  city.  The  latter  or- 
dinance prohibits  the  dispensing  of  all  bichloride  In  dry 
form  except  upon  prescription,  excepting  preparations 
containing  one-tenth  grain  or  less. 


Still  Active  at  Four  Score  and  Ten. 

Joseph  M.  Solomons,  president  of  the  Solomons  Drug 
Company  of  Savannah,  Ga.,  recently  celebrated  the  nine- 
tieth anniversary  of  his  birth. 

Mr.  Solomons  Is  still  actively  in  charge  of  the  retail 
department  of  the  company  and  manages  Its  store  In  the 
Masonic  Temple.  He  has  never  relinquished  his  duties 
as  president  of  the  company. 

The  birthplace  of  Mr.  Solomons  Is  Georgetown,  S  C 
Ho  was  born  on  December  20th,  1825.  He  went  to  Savan- 
nah  In  1847  and  became  associated  with  his  brother,  the 
late  A.  A.  Solomons,  In  the  drug  business  on  the  present 
site  of  the  company's  building  at  Barnard  and  Congress 
streets. 

He  became  the  head  of  the  firm  on  the  retirement  of 
his  brother,  who  died  sixteen  years  ago. 

Mr.  Solomons  has  two  children,  Mrs.  Max  Wolff  and 
Mrs.  D.  B.  Falk,  both  of  Savannah. 


The  sixth  annual  convention  of  the  National  Association 
of  Drug  Clerks  will  be  held  June  1st  to  8rd,  at  Chicago. 
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Obituaries. 

JAME8  P.  AiXEK,  one  of  the  best  known  druggists  in 
Minnesota,  and  a  business  man  of  St.  Paul  since  1853, 
died  January  3rd  at  his  home  at  White  Bear,  seventy-one 
years  old.  Mr.  Allen  was  born  in  Kentucky.  He  opened 
a  drug  store  at  Seventh  and  Jackson  streets  In  1865  In  the 
old  International  Hotel,  and  was  one  of  the  largest  retail 
drug  dealers  In  his  State.  Three  years  ago  be  retired 
from  the  retail  trade. 

KOBEUT  E.  Atwood,  forty-flve  years  old,  was  found  dead 
In  his  room  at  3523  Washington  avenue,  St.  Louis,  Janu- 
ary 2nd. 

Stephen  H.  Black,  of  Chicago,  died  January  4th,  aged 
flfty-four  years.  He  began  his  career  as  a  druggist  In  a 
retail  store  In  his  native  town,  Clinton,  la.  Later  he  went 
Into  the  wholesale  business  and  finally  helped  to  estab- 
lish the  firm  of  Bauer  &  Black,  with  which  he  remained 
until  his  deatb. 

KoBERT  H.  Browne,  eighty  years  old,  who  conducted 
a  drug  store  for  many  years  at  Old  South  road  and  Deer 
street.  Aqueduct,  Brooklyn,  N.  Y.,  was  found  dead  early 
January  18th  In  a  chair  In  his  store. 

WiLET  Paul  Cashman,  of  the  firm  of  D.  L.  Miller  & 
Co.,  Waynesboro,  Pa.,  is  dead.  He  was  born  near  Cham- 
bersburg,  and  had  worked  in  drug  stores  in  that  city,  in 
Shippensburg  and  Hagerstown,  as  well  as  Waynesboro. 
Surviving  are  his  widow  and  five  children. 

Georgb  N.  Clark  died  at  the  Hartford  Hospital,  Hart- 
lord,  Conn.,  the  last  day  of  the  old  year.  He  was  born  at 
Hartford,  November  12th,  1851.  He  learned  the  drug 
business  with  the  firm  of  Talcott,  Frisbie  &  Co.  Later 
he  succeeded  his  grandfather,  John  Braddock,  In  the  lat- 
ter's  store.  He  retired  several  years  ago.  Mr.  Clark  was 
much  Interested  in  church  work  in  connection  with  his 
membership  in  the  First  Baptist  Church,  of  which  he  was 
a  deacon  for  many  years. 

Joseph  Cox,  fifty-five  years  old,  of  154  Rogers  avenue, 
Brooklyn,  N.  Y.,  for  forty-two  years  in  the  employ  of 
Schieffelin  &  Co.,  and  at  the  head  of  one  of  the  depart- 
ments, died  January  10th  of  pneumonia.  Mr.  Cox  was 
born  in  this  city.  He  leaves  his  wife,  a  son,  and  three 
daughters. 

Elmer  H.  Day,  for  many  years  a  pharmacist  on  Block 
Island,  died  at  a  private  hospital  at  Providence,  R.  1., 
•recently,  in  his  fifty-fifth  year.  Mr.  Day  was  born  at 
Woodstock,  Conn.,  and  when  a  young  man  went  to  Block 
Island,  where  he  was  employed  in  the  drug  store  of  his 
father-in-law,  Darius  B.  Dodge.  He  is  survived  by  his 
widow,  one  son,  and  two  brothers. 

Philip  Cline  Elberti,  of  Harrisburg,  Pa.,  died  January 
8lh,  following  an  illness  starting  with  a  paralytic!  stroke. 
Mr.  Elberti  was  born  at  Middletown,  Pa.  While  a  clerk 
in  a  Philadelphia  drug  store  he  enlisted  for  the  Civil 
War,  during  which  he  was  detailed  to  hospital  duty.  Since 
the  war  he  had  engaged  in  the  drug  business  only  a  por- 
tion of  his  time,  having  been  a  banker,  an  iron  founder 
and  a  farmer  at  different  times. 

Ebe.n  Farrington,  aged  eighty-eight,  a  native  of  New- 
burgh,  N.  i.,  and  at  one  time  a  druggist  and  drug  store 
broker  in  this  city,  is  dead  at  his  home  at  Winnegance, 
Me. 

Henry  Heim,  of  Saginaw,  Mich.,  is  dead  after  a  long 
illness.  He  was  born  at  Saginaw,  September  8th,  1857,  in 
a  log  house  which  stood  on  the  site  of  the  'building  where 
he  and  his  brother  had  conducted  a  drug  store  for  thirty 
years,  at  the  corner  of  Janes  and  Third  avenues.  He 
started  in  the  drug  business  when  thirteen  years  old  as  an 
apprentice  in  the  store  of  Henry  Melchers,  in  his  native 
city.  Remaining  there  for  three  years  he  next  was  em- 
ployed by  A.  A.  Dunk.  After  his  graduation  in  pharmacy 
by  the  University  of  Michigan,  in  1877,  he  returned  to 
Saginaw  and  clerked  again  for  Mr.  Melchers.  He  started 
in  business  for  himself  In  May,  1884,  and  a  few  months 
later  his  brother,  William  Heim,  became  his  partner,  the 
firm  name  since  then  having  been  H.  &  W.  Heim.  Be- 
sides his  widow,  he  leaves  two  sons,  two  married  daugh- 
ters, two  brothers  and  a  sister.  He  was  for  a  number  of 
years  a  member  of  the  Michigan  board  of  pharmacy, 
which  he  served  at  different  times  as  treasurer,  secretary 
and  president.  He  was  also  prominent  In  educational  and 
Masonic  circles. 

J.  B.  Inoersoll,  a  pioneer  druggist  of  Boone,  la.,  is  dead. 


He  and  his  brother,  R.  B.  IngersoU,  conducted  a  drug  store 
at  Boone  tor  thirty  years. 

Ci^uENCE  KNxcKEiiBoc'KER,  aged  sixty-five,  is  dead.  He 
was  born  March  11th,  1850,  at  LaFayette,  N.  Y.,  and  went 
to  Elkhart,  Ind.,  In  1871.  He  first  entered  the  postal  ser- 
vice and  later  engaged  In  the  drug  business.  At  the  time 
of  his  death  he  was  railroading  at  Hannibal,  Mo.  He  is 
survived  by  his  wife  and  sou,  of  Elkhart,  and  two  brothers, 
at  Poughkeepsie,  N.  Y. 

Ueorge  J.  LoEUTFLEB,  sixty  yesrs  old,  one  of  the  oldest 
druggists  in  point  of  service  at  Hartford,  Conn.,  died  Jan- 
uary 5th.  He  was  born  in  this  city  and  went  to  Hartford 
when  a  young  man.  He  worked  in  drug  stores  a  few  years, 
then  opened  a  store  for  himself  at  705  Main  street,  which 
he  conducted  for  nearly  twenty  years.  He  had  a  store  at 
the  corner  of  Russ  and  Broad  streets  for  about  three  years. 
He  had  been  in  the  business  forty  years,  as  an  employee 
and  an  employer.  He  retired  about  a  year  ago  because  of 
failing  health.    He  leaves  a  wife  and  two  sons. 

William  Frederick  Maas,  for  more  than  thirty  years  in 
business  at  Glenmore  and  Schenck  avenues,  Brooklyn,  N. 
Y.,  died  in  his  store  December  26th  from  heart  disease. 
Mr.  Maas  was  born  in  Germany  sixty-four  years  ago,  and 
was  a  graduate  of  the  New  York  College  of  Pharmacy 
and  a  trustee  of  the  Brooklyn  College  of  Pharmacy.  As 
chairman  of  the  board  of  censors  of  the  Kings  County 
Pharmaceutical  Society,  Mr.  Maas  came  into  a  prominence 
which  was  painful  to  a  man  of  his  retiring  disposition  on 
account  of  disturbances  in  that  society  growing  out  of 
differences  between  William  Muir  and  John  Gallagher, 
both  now  dead.  Later  he  was  a  vice-president  of  the  so- 
ciety.    He  Is  survived  by  his  widow. 

Albert  W.  Miller,  one  of  the  most  prominent  citizens 
of  Hartland,  Me.,  died  at  his  home  there  January  2nd,  at 
tJie  age  of  eighty  years.  For  years  he  was  one  of  the  lead- 
ing druggists  of  his  village,  and  always  took  an  active 
part  in  town  affairs.  A  widow  and  several  nieces  and 
nephews  survive. 

Henry  E.  Oats,  forty-one  years  old,  member  of  the  firm 
of  John  K.  Oats'  Sons,  Ninth  avenue  and  Forty-sixth 
street,  this  city,  died  of  intestinal  complications  Janu- 
ary 19th.  He  was  born  in  this  city,  and  with  his  brothers 
succeeded  his  father  in  the  ownership  of  the  business, 
one  of  the  oldest  in  his  section  of  the  city.  He  was  treas- 
urer of  the  Metropolitan  Association  of  Retail  Druggists. 
He  left  a  wife  and  four  children. 

Luther  Hart.man  Ott,  of  Harrisburg,  Va.,  died  January 
16th,  in  his  eighty-second  year,  having  been  born  at 
Woodstock,  Va.,  November  13th,  1834.  He  learned  the 
drug  business  under  his  uncle,  Louis  Hartman,  at  Win- 
chester, and  moved  to  Harrisburg  in  1854  to  take  charge 
of  the  store  of  John  Strother  Efflnger.  Two  years  later 
he  established  his  own  business,  and  in  1857  married 
Miss  Mary  E.  Efflnger,  daughter  of  his  former  employer. 
She  died  in  1903.  Mr.  Ott  was  in  the  Stonewall  Brigade 
in  the  Civil  War.  He  was  a  public-spirited  man  and  a 
pillar  in  the  Episcopal  Church  of  his  town.  He  retired 
from  active  business  three  years  aso,  being  succeeded  in 
the  management  of  the  L.  H.  Ott  Drug  Company  by  his 
son.  G.  Huston  Ott.  Another  son,  William  S.  Ott,  of 
Portland,  Ore.,  and  two  married  daughters  survive.  He 
also  left  four  brothers  and  two  sisters. 

William  Parquet,  sevent.v-five  years  old,  for  years  & 
well-known  druggist  in  Denver,  is  dead.  He  opened  a 
drug  store  at  Eleventh  and  Santa  Fe  streets,  that  city, 
more  than  thirty-five  years  ago,  and  retired  from  busi- 
ness twenty-five  years  ago.     He  is  survived  by  his  widow. 

L.  O.  Pottebf,  who  was  an  instructor  In  the  department 
of  chemistry  of  the  University  of  Iowa  in  1913,  is  dead. 
Mr.  Potterf  had  charge  of  qualitative  analysis  for  junior 
pharmacy  students  while  connected  with  the  university, 
and  was  an  efficient  teacher,  as  well  as  one  who  was  well 
liked.  At  the  time  of  his  death  he  was  doing  graduate 
work  at  the  University  of  Illinois,  where  he  expected  to 
receive  his  doctor's  degree  in  June. 

GuiDo  RiECK,  sixty-two  years  old,  died  January  18th,  of 
apoplexy  at  his  home,  in  Stony  Point,  N.  Y.  Mr.  Rieck 
was  for  many  years  a  member  of  the  firm  of  Tseppe  & 
Rieck,  Broadway  and  Ninety-first  street,  this  city,  but  re- 
tired two  years  ago.  He  was  born  In  Germany  and  was 
graduated  by  the  University  of  Bonn.  He  came  to  this 
country  forty  years  ago.     He  is  survived  by  his  wife. 

W.  M.  Sargent,  of  South  Royalton,  Vt.;  died  January 
4th.    His  father,  Mark  J.  Sargent,  died  last  August,  leav- 
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ing  him  In  charge  of  a  drug  business.     His  widow  sur- 
vives. 

Joseph  A.  Sch.vnnep,  of  Fort  Wayne,  Ind.,  sixty-two 
years  of  age,  died  January  12th.  He  had  been  a  druggist 
all  his  business  life  at  Fort  Wayne,  Red  Key  and  Hoag- 
land,  in  his  State.    He  left  a  wife  and  three  children. 

Robert  W.  Schedler,  sixty-seven  years  old,  is  dead.  He 
was  born  in  this  city  and  educated  in  Weisbaden,  Ger- 
many. He  returned  to  America  in  1873,  and  became  con- 
nected with  E.  R.  Squibb  &  Co.  Later  he  was  for  a  long 
time  chemist  for  a  baking  powder  concern.  He  is  sur- 
vived by  his  wife,  a  son,  and  a  daughter. 

Dr.  C.  W.  Schleicher,  aged  forty-nine  years,  a  na- 
tive of  Indiana,  is  dead  at  Mobile,  Ala.,  after  an  illness  of 
several  weeks.  Dr.  Schleicher  went  to  the  southern  city 
twenty  years  ago,  and  was  connected  with  the  drug  busi- 
ness of  his  brother-in-law.  Dr.  J.  D.  Terrill,  for  several 
years,  until  he  went  into  business  for  himself.  He  Is  sur- 
vived by  his  wife  and  one  sister. 

Frederick  William  Schwettmasn,  sole  proprietor  of 
the  long  established  retail  drug  store  of  C.  F.  Schwett- 
mann  &  Son,  corner  Broad  and  King  streets,  Charleston, 
S.  C,  and  a  recogrnized  leader  in  pharmaceutical  circles  in 
that  city,  died  at  his  home  December  15th  from  an  attack 
of  Inflammatory  neuritis.  Dr.  Schwettmann  at  the  time  of 
his  death  was  in  his  fiftieth  year  and  had  been  in  the  drug 
business  for  over  thirty  years.  He  Is  survived  by  his 
widow,  a  son  and  two  daughters. 

Thomas  R.  Slattert,  twenty-seven  years  old,  of  Marcus 
Hook,  Pa.,  formerly  engaged  in  the  drug  business.  Is  dead. 

Hesry  M.  Stuxtbeck,  forty-four  years  old,  of  Fort 
Thomas,  Ky.,  Is  dead.  Hs  Is  survived  by  his  widow  and 
four  children.  Two  of  his  brothers  are  druggists,  and  an- 
other is  a  physician  at  Cincinnati. 

\ViLLL\M  H.  F.  Vandergrift,  for  more  than  twenty-five 
years  a  druggist  at  Brldesburg,  Pa.,  is  dead.  He  was  a 
Mason  and  an  elder  in  the  Brldesburg  Presbyterian 
Church,  also  a  director  of  the  Brldesburg  Building  and 
Loan  Association.    His  widow  survives. 

Louis  A.  V\y  Deinse,  thirty-two  years  old,  associated 
with  his  father,  William  F.  Van  Deinse,  in  business  at 
274  Smith  street,  Brooklyn,  X.  Y.,  died  January  14th.  He 
Is  survived  by  his  wife  and  his  father  and  mother  and  a 
sister. 

WiLLL\M  J.  Watsos,  sixty-four  years  old,  a  pioneer  drug- 
gist of  Fulton,  N.  Y.,  is  dead.  His  father,  Dr.  Watson, 
conducted  one  of  the  first  drug  dispensaries  In  that  part 
of  the  State.  The  deceased  was  prominent  In  sports  when 
a  young  man,  and  later  In  secret  and  benevolent  organ- 
izations. A  few  years  ago  he  sold  his  store  at  Fulton  and 
took  a  position  as  manager  of  a  drug  company  In  Syra- 
cuse, where  he  remainsd  until  his  death.  Besides  his 
widow  he  is  survived  by  two  married  daughters. 

EuoESE  Wn-LiAMsox,  ot  Cumberland,  Md.,  aged  forty- 
eight,  died  January  5th.  He  is  survived  by  his  wife  and 
one  son.  He  was  a  beneficiary  of  the  will  of  Charles 
Francis  Williamson,  a  brother,  and  well-known  art  con- 
noisseur, who  went  down  with  the  Lusltanla. 

B.  WisHoLT,  of  Chicago,  died  December  11th.  He  was 
bom  In  Denmark  fifty-eight  years  ago,  and  was  universally 
known  and  looked  up  to  by  Scandinavian  druggists  of 
Chicago.  He  was  In  business  in  New  Orleans  a  few  years 
before  going  to  Chicago  In  his  young  manhood.  All 
told,  his  connection  with  the  drug  business  covered  a  span 
ot  thirty-nine  years,  of  which  thirty-five  were  passed  in 
Chicago.  He  left  a  wife,  a  son.  Dr.  Walter  Wlnholt,  and 
a  brother.  Fred  Wlnholt,  who  Is  also  a  druggist. 

Frederick  H.  Wil8o:»,  of  Brunswick,  Me.,  died  December 
4th.  In  addition  to  conducting  a  drug  business,  Mr.  Wil- 
*  son  at  the  time  of  his  death  was  president  of  the  First 
National  Bank,  and  treasurer  and  general  manager  of  a 
spring  water  company.  He  was  born  at  Topsham,  Me., 
In  1848.  In  1897  he  was  elected  president  of  the  Maine 
Pharmaceutical  Association.  In  June,  1892,  he  was  ap- 
pointed one  of  the  commissioners  of  pharmacy  for  the 
State,  which  position  he  held  for  several  terms.  In  1899 
and  1901  he  was  in  the  legislature.  He  was  a  prominent 
Odd  Fellow  and  Mason.  He  Is  survived  by  his  wife  and 
three  children.  Jess«  D.  Wilson,  of  Pejepscot;  Miss  Mar- 
garet L.  Wilson,  and  Frederick  H.  Wilson,  Jr.,  of  Bruns- 
wick. 


Government  Activity  in  Domestic  Medicinal 
Plant  Cultivation. 

From  time  to  time  recently  there  have  been  references 
in  the  press  to  a  reported  contract  entered  into  between 
the  United  States  Department  of  Agriculture  and  Carl  S. 
Smith,  at  Fond  du  Lac,  Wis.,  for  the  cultivation  of  medici- 
nal plants.  The  history  ot  this  arrangement  discloses 
that  it  is  not  unlike  many  similar  arrangements  made 
through  the  bureau  of  plant  Industry  in  the  department  o£ 
agriculture  for  co-operation  with  people  In  different  parts 
of  the  country  who  desire  to  cultivate  drug  plants  on  a 
commercial  basis.  With  respect  to  the  arrangement  at 
Fond  du  Lac,  Wis.,  It  is  no  more  than  a  verbal  agreement 
on  the  part  of  the  government  to  co-operate  with  Mr. 
Smith  to  the  extent  of  furnishing  him  Information  in  ex- 
change for  reports  as  to  practical  results  he  accomplishes. 

It  is  stated  at  the  bureau  ot  plant  industry  that  many 
Incorrect  and  overly  enthusiastic  statements  have  been  is- 
sued In  the  newspapers  recently  regarding  the  prospects 
and  possibilities  ot  drug  plant  production,  coupled  as 
these  reports  have  been  with  vague  and  misleading  state- 
ments regarding  the  importations  or  reduction  In  importa- 
tions ot  drugs  as  the  result  of  the  European  war.  For  a 
long  time  the  department  of  agriculture,  through  the  bu- 
reau of  plant  Industry,  has  been  engaged  In  a  study  ot 
drug  plant  cultivation,  and  bulletins  have  been  Issued  cov- 
ering some  lines  of  these  drug  plants.  Abstracts  of  the 
contents  of  these  bulletins  have  appeared  in  the  Circular 
from  time  to  time,  those  appearing  in  the  issue  of  last 
July,  page  424,  and  In  the  Issue  ot  last  month,  page  22, 
being  the  most  recent. 

According  to  the  officials  of  the  bureau  ot  plant  indus- 
try, there  are  now  In  the  country  a  greater  or  less  number 
of  farms  and  gardens  devoted  to  the  production  of  a  half 
dozen  recognized  drug  plants.  In  Michigan,  Indiana,  New 
York  and  Pennsylvania  considerable  quantities  of  pepper- 
mint and  spearmint  are  now  produced.  In  Wisconsin  and 
Michigan  there  is  some  production  of  wormwood.  Pep- 
pers of  various  kinds  have  been  and  are  now  being  pro- 
duced in  considerable  quantities  in  South  Carolina.  At 
various  points  throughout  eastern  United  States  golden 
seal  is  produced  in  a  commercial  way.  The  department 
calls  particular  attention  to  the  operations  in  camphor 
production  in  Florida.  Judging  by  the  work  In  which 
the  government  has  participated  In  Florida,  with  the  pri- 
vate enterprises  now  engaged  In  development  of  camphor 
trees  there,  there  Is  every  reason  to  believe  that  within  a 
short  time  considerable  quantities  of  camphor  will  be  pro- 
duced, probably  leading  in  time  to  an  important  part  of 
the  domestic  consumption  as  represented  by  the  Importa- 
tions of  practically  3,000,000  pounds  of  camphor  annually. 
The  officials  also  call  attention  to  some  work  that  is  being 
done  on  farms  adjacent  to  Washington,  D.  C,  and  Indi- 
anapolis, Ind.,  in  the  production  ot  belladonna,  and  in 
South  Carolina,  Maryland  and  Pennsylvania  in  the  pro- 
duction ot  cannabis  Indlca. 

So  far  as  the  direct  work  ofthe  bureau  of  plant  Indus- 
try is  concerned,  it  extends  to  the  production  of  camphor 
and  thymol  at  Orlando,  Fla.,  and  to  the  production  of  pep- 
per and  cannabis  indica  at  Timmonsville,  S,  C,  also  to 
the  government  experiment  farms  at  Arlington,  Va.,  Bell,' 
Md.,  and  some  co-operation  by  the  department  with  the 
State  experiment  operators  of  the  Wisconsin  University, 
as  well  as  in  the  production  ot  sage  and  wormwood  on 
farms  near  Omro,  Wis. 


Beaver  County,  Pa.,  Association  Officers. 

The  Beaver  County  (Pa.)  Retail  Druggists'  Association 
has  elected  the  following  officers  to  serve  during  1916: 
President,  W.  A.  Hoffman,  cf  Beaver  Falls;  vice-presi- 
dent, E.  S.  Rowse,  of  Beaver;  secretary,  E.  M.  Calligan, 
of  Monaca;  treasurer,  Donald  F.  R.  McCready,  of  Beaver 
Falls;  executive  committee,  V.  H.  Levis,  of  Rochester;  J. 
R.  Thompson,  of  Freedom;  E.  G.  Stuckey.  of  New  Brigh- 
ton; J.  F.  Hanna  and  George  H.  Freymark. 


No  Latin  on  German  Prescriptions. 

An  Interesting  side-light  on  the  effort  of  the  Germans 
to  rid  their  language  of  foreign  words  is  a  demand  made 
by  a  Dr.  S.  Simon,  that  prescriptions  be  written  in  Ger- 
man instead  of  In  Latin. 

The  Apotheker  Zeitunn  characterizes  this  demand  as 
excessive  zeal  brought  on  by  war  conditions. 


Drug  Store  Merchandising 


Where  to  Start  a  New  Business. 

It  Is  always  depressing  to  see  a  man  who  has  been  used 
to  a  hlKh-class  dispensing  business  starting  or  buying  a 
shop  In  a  working  class  district,  where  his  special  knowl- 
edge and  experience  will  be  largely  thrown  away;  and, 
on  the  other  hand,  it  strikes  a  jarring  note  to  see  a  good- 
class  business  pass  into  the  hands  of  a  store  man,  who  will 
put  prominent  show-cards  and  carded  goods  In  front  of  the 
time-honored  specie-jars.  So  says  the  Chemist  and  Drug- 
gitt  Diary,  so  It  goes  ahead  to  offer  some  points  to  the 


tings  and  heavy  stocks,  the  hours  are  slightly  longer,  the 
profits  are  good,  but  the  working  expenses  are  liable  to  bo 
heavy.  The  rents,  too,  are  high,  but  whereas  In  a  "city"' 
business  only  the  shop,  with  possibly  a  cellar,  is  included, 
in  the  West-end  one  gets  the  whole  building,  and  can  often 
let  a  good  portion  of  the  premises  at  a  satisfactory  rental. 
Within  the  last  ten  years  the  semi-suburban  business, 
that  is,  business  on  the  main  roads  radiating  from  the 
large  towns,  has  undergone  a  change.  That  i)ortlon  most 
nearly  adjacent  to  the  center  has  become  the  poorest,  as 


The  illiLstialioii  ahuicii  aloic  iciirciicnts  a  iciadow  disi/hiy  of  candy   whicli    uan   f/ulltn   up   by  Andrea  Hcala  in  the 

store  of  Sngland  d  McCaffrel,  at  Utica,  N.  T.    Candy  is  one  of  the  best  sellers  for  8t.  Valentine's  day,  and  the 

general  scheme  of  this  display  is  well  suited  for  the  occasion. 


man  about  to  buy  or  open  a  store.    Some  of  these  points 
are  presented  below  in  somewhat  condensed  form. 
City  Businesses. 

Taking  our  largest  towns,  we  have  "city"  businesses,  sit- 
uated In  the  business  quarters  and  differing  from  the  or- 
dinary trade  In  being  almost  exclusively  supported  by 
men.  Some  of  the  older  stores  doing  this  kind  of  busi- 
ness make  a  large  dispensing  turnover,  the  newer  ones 
having  to  rely  on  the  sale  of  pick-me-ups,  packed  goods, 
and  toilet  articles,  and,  when  the  weather  conditions  are 
favorable,  a  trade  in  cooling  beverages.  In  taking  up  this 
kind  of  business  previous  experience  is  essential.  Such 
businesses  are  better  bought  than  started.  Their  good 
points  are  a  high  rate  of  profit  and  comparatively  short 
hours  (mostly  closing  between  six  and  seven  o'clock) ;  but 
they  have  to  contend  with  high  rents  and  taxes,  and  living 
accommodations  elsewhere,  as  well  as  traveling  expenses. 

In  the  West-end  of  London  and  our  great  towns  a  simi- 
lar type  of  stores  exist,  but  they  derive  the  bulk  of  their 
revenue  from  the  sale  of  toilet  preparations,  perfumes,  etc 
Often  a  large  amount  of  money  Is  sunk  in  elaborate  flt- 


the  class  of  people  who  occupied  the  fairly  large  houses 
around  have  been  driven  further  into  the  country,  and  a 
much  poorer  class  have  taken  their  place,  living  two  or 
three  families  In  a  house;  and  in  some  cases  a  lot  of  trade 
Is  lost  by  the  turning  of  private  dwellings  into  business 
premises.  This  is  one  of  the  most  difficult  kinds  of  busi- 
ness to  handle:  rents  are  high,  hours  long  and  the  stand- 
ing of  the  population  shows  a  steady  decline.  These  shops, 
however,  can  often  be  bought  cheap,  and  If  a  man  has  no 
special  inclinations  (as  the  trade  is  an  all-'round  one), 
and  does  not  mind  long  hours,  a  comfortable  living  may 
be  made. 

Suburban  Businesses. 

Further  along  the  road  one  comes  to  better  conditions, 
as  several  prosperous  grocery  and  drapery  establishments 
will  combine  to  give  something  of  the  air  of  a  local  mar- 
ket. The  druggist  here  will  find  a  good  scope  for  his  en- 
ergies, if  there 'are  not  too  many  competitors  around.  His 
rent  should  be  moderate,  and  If  he  obtains  the  confidence 
of  his  neighborhood  a  large  volume  of  trade  of  an  all- 
'round  character  may  be  done.    These  are  the  businesses 
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that  appeal  the  most  to  the  energetic  and  ambitious  young 
pharmacist,  as  with  from  $2,500  to  $5,000  at  his  command 
he  can  purchase  or  commence  such  a  one.  If  he  is  fond  of 
dispensing  he  will  find  plenty  of  opportunities  of  getting 
into  touch  with  the  doctors,  while  should  he  favor  the 
"store"  side  of  the  business,  he  will  find  the  bulk  of  his 
customers  keenly  appreciative  of  a  bargain,  and  sticking 
loyally  to  him  while  he  continues  to  give  good  value.  The 
baby  Is  a  very  important  customer  to  consider,  as  a  large 
amount  of  trade  can  be  done  in  food  bottles,  powders,  etc., 
and  the  suburban  mother  thinks  a  lot  of  the  man  who 
take  an  Intelligent  interest  in  her  youngsters;  for  this 
reason  marriage  and  a  family  is  certainly  no  drawback  to 
the  proprietor.  Photographic  goods  can  be  largely  sold, 
particularly  if  the  druggist  himself  has  a  knowledge  of 
photography  and  can  give  personal  instructions  when  diffi- 
culties arise. 

The  very  advantages,  however,  of  these  businesses  are 
liable  to  lead  to  over-crowding,  so  one  often  finds  six 
shops  In  a  stretch  of  road  where  there  is  a  living  only  tor 
three.  This  condition  often  induces  men  to  go  right  to 
the  country  end  of  these  roads  and  to  start  pharmacies, 
BO  as  to  be  first  in  the  field  and  obtain  the  fullest  advan- 
tage of  the  lower  rents  and  pleasant  surroundings.  For 
the  first  few  years,  however,  the  receipts  are  often  poor — 
Indeed,  some  side-lines  of  goods  that  are  in  every-day  de- 
mand are  often  necessary  to  tide  over  the  lean  years.  The 
initial  amount  of  eapltal  required  is  not  so  large,  from 
11,500  to  $2,500  sufficing. 

Business  in  Side  Streets. 
A  large  number  of  small  businesses  exist  in  the  side 
streets  of  large  towns,  business  done  being  from  $25  to 
$50  a  week.  The  rents  and  general  expenses  are  small.  It 
costs  anything  from  $750  to  $1000  to  start  or  purchase 
such  a  business.  These  pharmacies  eater  to  people  of 
small  means,  and  often  sell  paraffin  and  tinned  paints,  as 
well  as  other  jdomestic  requisites.  Such  businesses,  how- 
ever, do  not  appeal  to  the  .voung  qualified  pharmacist,  and 
are  slowly  passing  into  unqualified  hands. 

Country  Businesses. 

The  real  country  business  requires  special  knowledge. 
Situated  generally  in  the  market  place  of  a  country  town, 
the  business  will  do  a  fair  volume  of  general  trade,  and 
on  market  day  will  be  really  busy  supplying  the  wants  of 
the  neighboring  countryside.  It  would  be  hopeless  to  at- 
tempt to  start  a  shop  of  this  kind;  but  where  a  fair 
amount  of  capital  and  a  thorough  knowledge  of  the  local- 
ity are  available,  these  businesses  are  one  of  the  safest  in- 
vestments. .All  kinds  of  druggists'  goods  are  sold,  and,  in 
addition,  a  good  deal  of  heavy  trade  is  done  in  paints,  oils, 
and  varnishes;  and  although  the  purely  veterinary  side 
has,  since  the  advent  of  the  motor,  been  on  the  decrease, 
the  sale  of  cattle  medicines,  sheep  dips  and  washes  for 
fruit  trees  has  never  been  so  large.  Rents  usually  are  not 
high,  as  long  leases  are  the  rule,  and  the  hours  are  mod- 
erately short;  but  these  places  have  suffered  from  the  In- 
vasion of  the  chain  stores,  and  only  a  man  with  distinct 
personality,  thorough  knowledge,  tind  a  reasonable  supply 
of  capital  can  hope  to  contend  with  that  kind  of  com- 
petition. 

The  spread  of  education  and  personal  refinement  is  en- 
abling the  country  pharmacist  to  stock  and  sell  high-class 
preparations  once  only  to  be  obtained  in  the  towns,  and  it 
is  possibly  in  the  direction  of  increasing  the  number  of 
his  customers"  wants  that  his  path  to  success  lies. 

In  country  businesses  pure  and  simple  there  is  not  a 
large  amount  of  dispensing,  but  In  those  smaller  towns 
which  are  so  plentiful  In  the  north  of  England,  where 
manufacturing  helps  or  takes  the  place  of  agriculture,  a 
type  of  business  exists  which  combines  the  features  of 
town  and  country  trade.  These  occnpy  fairly  central  po- 
sitions, as  a  rule,  at  molerate  rentals,  and  deal  in  all 
classes  of  goods.  From  $2,500  to  $5,000  Is  the  amount  of 
capital  required.  An  all-'round  rather  than  a  specialist's 
knowledge  is  ne«ded. 

If  any  pharmacist  before  commencing  business  carefully 
considered  the  experience  that  he  had  gained,  the  amount 
of  capital  at  his  disposal,  and  the  surroundings  that  en- 
abled him  to  do  his  best  work  before  going  Int^  business, 
less  would  be  heard  of  dissatisfied  proprietors. 


Solid  Success  of  a  Small  Store. 

How  the  widow  of  a  druggist  turned  a  small  estate  to 
good  advantage  Is  told  in  Tile  and  Till.  The  story  runs 
something  like  this: 

Several  years  ago  a  druggist  In  a  city  In  the  central 
West  died  leaving  an  estate  consisting  of  a  home,  a  small 
life  Insurance  and  a  store  with  a  stock  valued  at  $2300. 

After  carefully  considering  the  small  Income  that 
$2300,  Invested  at  6  per  cent.,  would  yield  her  and  her 
two  children,  Che  widow  decided  to  run  the  store  herself. 

She  secured  the  services  of  an  honest,  Industrious,  com- 
petent young  man  as  manager  on  a  profit-sharing  basis; 
net  earnings  to  be  divided  equally  between  the  manager 
and  owner,  and  each  to  draw  $75  monthly. 

On  the  first  day  of  July  all  outstanding  bills  are  paid 
and  the  money  in  the  bank  divided.  For  two  years  this 
has  amounted  to  about  $400  or  $200  apiece. 

On  the  first  day  of  January  a  careful  inventory  is  taken 
and  on  the  basis  of  this,  after  stock  adjustments  are  made, 
profits  are  again  divided.  This  division  has  netted  each 
about  $100  annually. 

The  total  income  from  the  $2300  Investment,  then,  has 
been  about  $2400,  or  $1200  a  year  each,  for  the  widow  and 
the  manager. 

A  striking  fact  is  that  at  no  Inventory  period  in  the  last 
three  years  has  the  stock  shown  a  variance  of  more  than 
$50  above  the  original  investment,  and  one  time  It  was 
$27  less. 

This  remarkable  result  has  been  attained  by  turning 
the  stock  often.  As  the  store  does  a  business  of  from 
$15,000  to  $16,000  per  year,  the  entire  Investment  Is 
turned  nearly  seven  times  annually.  To  do  this  every- 
thing is  bought  in  small  lots  as  needed  from  a  nearby 
jobber — quantity  purchases  are  never  indulged  In. 


Why  Inventories  Are  not  Taken. 

There  are  many  reasons  why  an  inventory  of  every 
mercantile  stock  should  be  taken  at  least  once  a  year. 
There  is  only  one  reason  why  It  is  not.  Guesses  are  In 
order. 

Some  of  the  reasons  most  commonly  cited  In  favor  of 
stock-taking  are  these: 

In  case  of  fire,  a  recent  Inventory  aids  prompt  adjust- 
ment with  the  insurance  companies. 

Without  an  annual  Inventory  no  merchant  can  tell  how 
much  he  has  made  or  lost  during  the  year. 

Taking  an  Inventory  reveals  the  hiding  place  of  some  of 
the  stock  which  has  been  sought  in  vain;  it  also  shows 
up  the  slow  sellers,  and  tends  to  familiarize  the  clerks 
with  the  arrangement  of  goods  in  the  store  and  the  cost 
of  the  several  articles. 

Other  reasons  could  be  given,  but  any  one  of  the  three 
paragraphs  above  seems  sufficient  to  convince  every  drug 
gist  in  the  land  that  however  much  he  may  dread  it,  he 
should  take  an  annual  inventory. 

It  Is  not  necessary  that  stock-taking  be  done  In  Jan- 
uary. In  many  stores  this  is  one  of  the  busier  .months. 
Some  other  month  would  do  as  well,  but  once  the  month 
for  this  stunt  has  been  established,  that  month  it  should 
be  from  year  to  year. 

Take  an  Inventory. 


I>oul8  K.  Liggett,  president  and  general  manager  of  the 
United  Drug  Company,  has  been  elected  president  of  the 
Boston  Chamber  of  Commerce. 


"Her  Lights  Was  Riz." 

According  to  the  Public  Ledger  Ouy  Hoerner,  the  South 
Philadelphia  apothecary,  was  urbanely  dispensing  a  postal 
card  to  a  "napper"  when  an  Amazonian  negress  in  calico 
wrapper  of  morning  glory  pattern  entered  and  bulked  her- 
self against  the  counter. 

"I  wants  a  description  filled,  fob  half  a  dozen  5-ounce 
quinine  pills,''  she  announced. 

"Why,  woman,  that  pill  would  paralyze  an  ox;  what's 
the  matter  with  you?"  asked  the  astonished  druggist. 

"Nothing  the  matter  with  me,"  she  answered.  "It's  foh 
ray  daughter,  and  she's  some  heft.  Gladys  she  takes  after 
me.    Mah  husband  is  bench-kneed  and  insignlferent" 

"But  quinine  comes  In  grains,  not  In  ounces." 

"Well,"  was  the  scornful  rejoinder,  "It's  Just  another 
mistake  for  that  fool  yarb  doctor.  Last  yeah,  when  she 
had  only  a  misery  In  her  stomach  he  got  her  to  swallow  a 
spoonful  of  bird  shot;  said  her  lights  was  riz,  and  she 
bad  to  weigh  'em  down.'' 
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Making  Your  Advertising  Clever 

What  Is  Meant  by  "Clever"  Advertising— How  Retail  Store  Advertising  Is  Changing — Taking  Ad- 
vantage of  Current  Events — Ten  Ways  to  Get  Up  a  Clever  Ad. 


By  M.  p.  Oouu). 


Most  of  the  foreigners  who  do 
business  in  this  country  think  Amer- 
icans are  the  most  flclde  people  on 
earth.  They  seem  to  believe  that 
when  It  comes  to  paying  attention 
to  "show"  or  external  things,  rather 
than  to  sound  worth,  the  American 
people  are  first. 

We  all  know  that,  with  us,  merit 
wins,  even  though  every  American 
llkea  to  see  things  done  in  a  big  way, 
and  In  a  clever  way. 

WHAT   IS    "CLEVKB"    ADVEBTISINO. 

When  we  speak  of  "clever"  adver- 
tising, we  refer  to  the  kind  which  at- 
tracts attention  because  of  its  catchy 
phraseology. 

The  inverted,  converted  or  sub- 
verted proverb  is  an  Instance  of  this 
type  of  advertising  and  "a  tube  in 
time  saved  mine,"  "The  early  brush 
catches  the  germ,"  "a  Miss  is  as 
good  as  her  smile,"  will  be  recog- 
nized as  familiar  phrases  in  the  ad- 
vertising literature  of  the  day. 

Nobody  can  see  an  advertisement 
of  that  kind  without  smiling,  with- 
out being  captivated  by  the  clever- 
ness of  the  wording,  or  without  be- 
ing interested  in  the  product  adver- 
tised. Such  an  advertisement  is 
truly  American  in  spirit  and  in  ex- 
pression. It  is  not  a  cartoon  in  any 
sense,  but,  nevertheless,  it  gives  the 
reader  the  same  kind  of  a  happy 
feeling  that  he  has  when  he  sees  the 
pictures  of  Golberg,  or  Bud  Fisher, 
or  any  of  the  other  famous  cartoon- 
ists. 

On  the  contrary,  the  business-like 
advertisements  for  a  tooth  cream 
would  argue  seriously  and  in  a  most 
convincing  manner  the  hygienic 
■value  of  brushing  the  teeth  and  the 
exceptional  qualities  of  the  tooth 
preparation  which  was  being  adver- 
tised. If  a  person  were  taking  the 
matter  seriously  and  read  such  a 
business-like  advertisement,  he  would 
commend  the  judgment  of  the  adver- 
tiser and  would  in  all  probability  be 
led  to  try  the  product. 

A  NATION  or  vriTS. 

America  is  known  as  a  nation  of 
wits.  Americans  always  poke  fun  at 
the  slowness  of  an  Englishman  in 
"seeing"  a  joke.  They  always  laugh 
at  the  simplicity  of  the  Germans. 
From  boyhood  to  the  grave,  they  are 
playing  pranks  on  one  another. 
These  characteristics  are  reflected  In 
the  literature  of  the  day. 

Just  study  the  magazines  and  you 
will  note  that  those  magazines  which 
are  old-fashioned  and  serious  are 
losing  their  hold  on  the  American 
people,  or  have  already  lost  it.  The 
fastest  growing  and  the  most  popu- 
lar magazines,  those  whose  circula- 
tion runs  up  Into  the  millions  at 
every  issue,  are  the  ones  which  are 


filled  with  clever  stories,  and  from 
cover  to  cover  take  the  witty  view- 
point of  life.  One  weekly  magazine, 
devoted  mostly  to  business  and  love 
topics,  has  a  circulation  of  over  two 
million  copies  per  week  and  exerts 
a  tremendous  Influence  throughout 
the  whole  country.  It  carries  more 
than  $2,000,000  worth  of  advertising 
for  one  big  industry  alone. 

Another  magazine  with  a  circula- 
tion of  over  200,000  per  issue  Is 
made  up  wholly  of  clever  jokes,  car- 
toons and  short  stories. 

This  all  goes  to  show  that  the 
people,    the    progressive    people,    are 


It  Is  Easy  To 

TELEPHONE 

Think  how  easy  it  is  to  order 
from  us  by  'phone  !  No  time  is 
wasted — no  trip  is  necessary — no 
paclcages  to  carry — no  extra  cost 
for  our  quick  delivery.  'Phone  your 
orders  —  anything  —  prescriptions, 
drugs,  sundries,  in  fact  anything 
you  want  will  be  delivered  to  your 
door  with  all  possible  haste. 

Percolator  Pharmacy 
2  Amino  Street 


not  thinking  of  tragedies,  but  are 
thinking  of  the  lighter  side  of  life. 

The  fact  that  3,000,000  people  at- 
tend the  moving  picture  shows  every 
day  is  another  proof  that  we  are  be- 
coming less  tragic  in  our  viewpoints. 

If  a  magazine  that  has  been  seri- 
ous in  all  of  its  articles  begins  to 
lose  circulation,  it  works  hard  for  a 
while  to  get  better  articles,  more 
serious  articles,  but  If  it  continues 
to  lose  circulation,  in  spite  of  the 
renewed  effort,  it  will  then  tackle 
the  problem  from  a  new  angle. 
There  will  be  a  change  in  the  size  of 
its  pages,  different  Illustrations  in 
its  stories,  the  stories  will  be  writ- 
ten In  a  lighter  vein,  and  if  the  cir- 
culation will  once  more  begin  to 
grow,  it  will  prove  that  the  maga- 
zine has  struck  a  popular  chord  and 
Is,  therefore,  coming  nearer  to  the 
viewpoint  of  the  greatest  number  of 
people. 


STUDY  THB  NATIONAL  ADVEBTISINO. 

Now  take  a  look  at  some  of  the 
national  advertising  being  done  In 
the   magazines  and   newspapers. 

You  will  note  that  if  it  is  heavy 
and  serious,  It  does  not  last  very 
long.  The  most  successful  advertis- 
ing to-day  is  that  which  is  clever, 
which  has  a  lot  of  white  space,  a 
very  striking  picture  and  reading 
matter  which  is  to  the  point  and 
does  not  bore  you  with  exaggerated 
claims. 

BETAIL    ADVEBTISINO    IS    CHANQINO. 

If  we  study  retail  advertising  ap- 
pearing in  the  newspapers,  we  find 
that  the  leaders  in  the  big  cities  are 
changing  their  style  of  copy.  We 
see  a  great  many  advertisements 
coming  out  with  French  headlines. 
Not  many  people  know  what  the 
French  means — they  just  guess  at 
the  meaning.  But  it  sounds  Inter- 
esting and  looks  clever  an4  so  they 
follow  the  advertisement  and  begin 
to  use  some  of  the  terms  in  con- 
versing with  friends.  That  is  the 
beginning  of  a  fad  which,  like  the 
new  dances  and  ice  skating,  may  as- 
sume large  proportions. 

That  is  exactly  how  things  go  in 
this  country,  and  unless  you  keep  up 
with  the  fads,  you  are  called  old- 
fashioned   and   a  back-number. 

CLEVER  DRUG  STOBE  ADVERTISING. 

There  are  a  thousand  ways  In 
which  a  drug  store  can  be  clever  In 
Its  advertising.  Here  are  some  of 
them: 

1.  It  can  be  clever  with  the  typog- 
raphy of  its  advertisements;  that  is. 
it  can  use  a  lot  of  white  space,  It 
can  arrange  the  type  in  the  center 
of  the  advertisement,  or  In  one 
coAer,  or  down  on  one  side.  It  can 
have  each  advertisement  look  roomy 
and  clean.  It  can  imitate  some  of 
the  magazine  advertisements  which 
look  as  if  a  person  was  given  adver- 
tising space  without  cost  and  could, 
therefore,  afford  to  waste  it  as  he 
liked.  This,  of  course.  Is  far  from 
the  truth.  The  space  is  used  in  that 
way  because  that  is  the  most  suc- 
cessful way  to  use  it. 

2.  You  can  have  clever  headlines, 
By  "clever"  we  mean  either  just 
plain,  straightforward  headlines, 
which  are  condensed  down  to  the 
last  word,  or  witty  headlines. 

One  of  the  best  paid  men  on 
the  newspaper  staff  is  the  headline 
writer.  He  knows  human  nature 
and  the  newspaper  reading  public 
so  well,  that  he  can  write  witty 
headlines,  or  "scare"  headlines,  or 
broad  sweeping  headlines,  or  appar- 
ently contradictory  headlines  at  will 
and  thereby  attract  more  and  more 
readers  to  the  paper. 


Febmarv  1916 


THE    DRUGGISTS   CIRCULAR 


121 


One  of  the  biggest  newspaper  men 
in  America  says  that  the  headlines 
bear  the  same  relation  to  a  news- 
paper as  the  window  displaj^s  bear 
to  a  store.  They  get  the  public  to 
look  at  the  goods. 

3.  You  can  be  clever  with  the 
wording  of  your  advertisements. 
Vou  can  write  facetious  advertise- 
ments, or  witty  advertisements,  or 
very  brief,  convincing  advertise- 
ments. You  can  leave  most  of  the 
subject  matter  to  be  inferred  or 
guessed  at  by  the  readers.  Instead  of 
explaining  everything  In  detail. 

Some  very  clever  advertisements 
are  being  run  by  a  big  store  in  this 
city,  filling  the  space  with  some- 
thing like  this:  "Beans — 8c."  The 
next  day  the  ad  will  read:  "Prunes — 
25c.,"  and  the  next  day,  "Butter, 
beat,  39c.,"  will  appear  in  the  space. 
Thus  the  whole  space,  about  4  inches 
lon.g,  has  just  one  Item  each  day.  A 
different  item  is  advertised  In  each 
of  the  dallies  used  by  this  concern 
on  each  day,  so  that  when  a  person 
reads  two  or  more  papers  on  the 
same  day,  he  will  see  a  different  ad 
of  this  concern  in  each  one.  That 
is  clever  advertising. 

4.  You  can  be  clever  with  your 
signature. 

Clothing  stores  have  set  the  pace 
with  a  great  big  scrawly  flourish  un- 
der their  written  signature.  That 
kind  of  a  signature  has  become  con- 
nected with  a  certain  type  of  nation- 
ality which  is  given  largely  to  the 
clothing  trade.  That  kind  of  signa- 
ture is  out  of  fashion  to-day.  The 
clever  signature  is  as  short  as  pos- 
sible, clean,  trim,  neat  and  looks 
high-toned. 

5.  You  can  use  clever  illustrations, 
not  the  old-fashioned,  ordinary,  dull 
stock  cuts  which  you  buy  from  some 
syndicate  house,  which  sells  its  cuts 
to  the  clothing,  shoe,  dry-goods, 
grocery.  laundry  and  drug  trade,  or 
anybody  else  who  will  buy  the.u.  If 
you  want  clever  illustrations,  you 
must  get  those  that  are  drawn  by 
artists  who  are  up-to-date  in  the 
same  kind  of  work  that  is  done  in 
the  magazines,  where  the  artists  re- 
ceive big  pay  for  their  sketches. 

6.  You   can  b«  clever  in  the  time- 


liness of  your  advertising.  If  you 
are  advertising  In  a  morning  paper 
and  can  get  the  last  edition  of  a  pa- 
per published  the  evening  before 
your  ad  is  to  appear  and  base  your 
advertisement  on  a  topic  of  news 
which  Is  going  to  be  prominent  in 
the  next  morning's  paper,  that  will 
be  clever.  If  you  are  advertising  In 
an  evening  paper  you  should  read 
your  morning  paper  with  the  Idea  of 
picking  one  item  out  of  It.  or  one 
subject,  which  can  be  used  in  con- 
nection with  your  advertisement 
and  make  it  seem  to  have  been  wrlt- 


We  Excel  In 

SERVICE 

'  You  like  to  trade  with  a  drug 
store  where  you  get  just  what  you 
want — where  you  are  served  in  the 
right  way.  We  are  particular  about 
our  service,  and  a  courteous,  re- 
spectful and  obliging  manner  is 
always  proffered  you  Make  your 
drug  store  shopping  pleasant  by 
coming  here. 

Percolator  Pharmacy 
2  Amino  Street 


ten  right  around  the  contents  of 
that  night's  paper. 

Some  national  advertisers  have 
advertisements  set  ud  and  standing 
In  the  newspaper  oflice  for  insertion 
whenever  there  is  a  burglary,  a  Are, 
an  epidemic  of  disease,  an  election, 
a  big  automobile  race,  or  a  big  ath- 
letic contest.  Those  advertisements 
are  clever. 

7.  You  can  be  clever  by  being  well 
informed  on  what  Is  going  on  in  po- 


litical, educational  or  church  circles 
in  your  town  and  write  your  adver- 
tisements around  the  local  news. 

S.  You  can  be  clever  by  treating 
your  goods  as  if  they  were  persons 
and  you  were  talking  about  them. 
If  you  have  an  intimate  feeling 
about  your  goods,  just  as  you  have 
about  vour  horses,  or  dogs,  and  refer 
to  them  in  that  spirit,  the  advertis- 
ing would  be  very  unique  and  strik- 
ingly clever. 

9.  You  can  be  clever  by  buying 
special  goods  for  advertising  whlcti 
are  out  of  the  ordinary:  goods  that 
will  be  rather  startling  because  of 
their  oddity  and  will  attract  atten- 
tion because  they  are  different  from 
the  goods  which  people  expect  you  to 
have. 

10.  If  you  are  selling  goods  at  a 
very  low  price,  you  can  be  clever  by 
advertising  their  quality.  One  of  the 
biggest  storage  battery  advertisers 
in  America  will  never  allow  any- 
body else  to  undersell  him,  but  he 
Is  always  advertising  his  batteries  as 
the  highest  quality  batteries  in 
America. 

The  ten  ways  to  be  clever  in  drug 
store  advertising  given  *bove  are 
merely  offered  as  suggestions. 

Your  own  mind  will  Immediately 
work  out  many  different  ways  of  ap- 
plying these  general  thoughts  to 
your  own  situation. 

Just  picture  yourself  In  the  posi- 
tion of  the  other  fellow— In  the  po- 
sition of  your  customer,  sitting  down 
with  no  interest  in  your  store,  glanc- 
ing through  the  newspaper,  or  a  cir- 
cular, or  a  theatre  program,  and 
causually  coming  across  your  adver- 
tisement. 

Think  whether  that  customer  will 
be  interested  in  the  headline,  in  the 
Illustration,  the  type  arrangement, 
the  style  of  wording,  the  position  in 
the  newspaper,  or  what,  if  anything, 
there  will  be  about  the  advertise- 
ment that  will  appeal  in  a  peculiar 
way  to  that  customer. 

If  you,  the  reader  of  this  article, 
try  to  work  out  any  of  these  ideas, 
we  would  be  pleased  to  have  you 
submit  to  the  Cibcul.vr  for  our  crit- 
icism and  inspection  any  of  the  ad- 
vertising matter  that  you  produce 
along   this   line. 


OUR  TRADE   MARK   IS    YOUR   PROTECTION 

Our  trade  mark  identifies  our  Prescription  Department  as  a  most  completely 
equipped  and  stocked  department.  This  trade  mark  on  any  label  appearing  on  any 
prescription  package  ABSOLUTELY  GUARANTEES  the  contents  to  be  RIGHT  in 
every  respect — purest  drugs,  expertly  compounded  and  modern  checking  methods  that 
assure  SAFETY.  This  trade  mark  appearing  on  any  of  our  goods  is  your  guarantee  of 
quality  and  value — and  an  assurance  that  you  have  bought  the  BEST  any  money  can  buy 
anywhere.     Don't  forget  this.     This  trade  mark  is  ALWAYS  your  protection. 


Percolator  Pharmacy 


2  Amino  Street 
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PHARMACEUTICAL     ASSOCIATIONS 


Local  Becnttry. 


suit.  I'lac*  of  UMtlnf.  D»le.  I'renWenl.  Secretary. 

Alabama    UNdad«n 1916 t*.  !«.  Hcarboruugh,   Anntatun....  W.  K.  Hlnirham,  Tuacaluoaa. 

Alaaka No    aaaoclation * 

Arla^na    IM* J-    H,    Barnett,  Jleaa T.    B.   Th.Jrp«,  Phoenix J 

Arkanaaa    1»18 Hooker  batliner,   IH  guern Mlw  Mary  A.  Fein,  Utile  Rock .1 

<.^lltumla    IWt) J-    A.    Hanrord,    Otoukton K.  li.  Ilowerman.  San  Pranclico.  K.   B.    Bjwermann,  San  KranJ 

Colora4lo  • 1»19 H.    H.    Cheverell.    l>enver I'httrlna  J.  Claytim,    l>enver li.  G.   Klne,   Boulder / 

Connecticut   1M« '*.  K.  I'urdy.  r>erby I'.  J.  Oarvan.  B<-tliel I.   H.   1-evy,   Wi«t  11;. 

Dalawar*   Wllrolncton 1B19 U,    \V.    Uhodva Mlm  Nora  ltri-ndl<».   Wlltnlngion.  W.   I..    Mciisan,    Wi 

IMatrlct   of  Columbia.  WaiMnston    Mwta  bl-nionth|y *'.  T.  Stune.   Waahlnfton C.  J.   l''uhrm«nii.   Waahington..  .C.   J.   t^ilwiuarm.    \\ 

irjorlda    Tampa 1»U M.   M.   Taylor,   Tampa J.   H.    Horlori.    I'alatka M.  lU.   Taylor,  Tain i 

Uvorala    Atlanta      ..    .■  11*1*1 '^^    *'■'•   l*ayne.    Maeun T.  A.  c^t^tham,  'Macon... .,.•.. 

Ijah, ItilB W.  K.  Hi-e,  Holee D.  8.  Whlti'tieaU,  Uolee... „ 

Illlnola    siirlnineW    tunc     «-».     IKIU JuIIuk  Itlcnunachnclder.  Chlca(0.  W.  H.  Day,  i.-hlcago , 

Indiana    IndlanapoUa    IMS I'harlon   (lenolln,    Naahvllle W.   K.    Werner,   Indlanapolia 

Iowa    Iowa   City IMS John   Sutler,    ilurllnicton Albert    Falkenhainer,    AlKona.... 

Kama*     Kaneaa    City May   10-ltl,   IWO. ..'...  W.  J,    Itankx,   Maillaon I>avld   von   llleeen.  Marynvllle. ..  J.  8.  Chlam,  Wlchlu... 

Kentucky    !»!• W.   H.  TIbbalii,   Someraet J.  W.  (layle.  Frankfort W.   P.   Bcott.   Dawaon  Hf. 


LoulMiana 
(Maine 


.  New   Orleana 1»1« 


K.  A.  Earhjirdt.  New  Orleanit. . . .  J.   T.    IJaltar.    -Vew   Orleana. 


Aucuata    lone  8M-30.    IttUl D.  T.   Dougherty,    Bath M    L    I'^irter.   Uanf" 


Maryland   1916. 

Maaaachuawtu   1B16. 

MIchlcan  1916. 


Minnesota 


.81.    P»ul 1916 R.  J-  MeBBlng,  St.   Paul. 


(1.   A.    Buntlnit,  .Baltimore K.  F.   Kelly,  Balii 

J.  T.   Harper,  Qreat  BarrlnKlon..  J.    F.   tluerln.   W.m 
C  H.  Jongejan,  Urand  Kaplda...  l>.    D.   Allen,    Fren 


Mlaalailppl    Meridian    1916 

Mliaourt   ESxcelalor  Sprlnca June  13-16.  1916. 

Montana  191(1. 

Nebraaka  1916. 

Nevada  1916 

New  Hampshire 1916 

New  Jeraey Lons  Branch 1916 


,  K.  I,..  Newconili.  Mliiiu  aj-olu.  . . 


.  W.  U  Lawton,  Grand  H^ 


H.   M.   Faser,  Oxford MIhh  Flora  Scarborough,  L^aurel.P.  J.  Fife,  Jackaon : 

J.    K.   Koppenbrlnk.  HlgglnavUle,  H.  iM.   Whelpley,   St.   Louis P.  W.  nohinKon,    Warren sljiirg. 

C.   J.  Chappie.    Billing J.  A.   RIedel.   Boulder 

K.  L.  Kreizlnger,  Fremont J.  Q.  McBrlde.  University  Place 

S.    J.    Hodgklnson,    Reno H.  J.  Duncan,  <Reno 

B.   T.   Porter,  Ashland Kugene   Sullivan.    Concord 

, C.  J.   McCloakey,   Jersey  Oily Prank  C.   Slutzlen,   Elizabeth. ..  .H.   W.   Crooks,    Newark. 

.Vew  Mexico 1916 Bernard   Ruppe.   Albuquerque Mrs.   M.  L.  Powell,  Albuquerque. G-  S.  Moore.   Roewell 

New   York 1916 A.  S.  Wardle,  Hudson E.  s.  Dawson,  Syracuse R.  K.  Smither,  Buftalo 

North  Carolina Wrightivllle    June  30-22,  1916 K-   l^-  Tarkenton,   Wllaon J.  c.  Heard.  Chapel  Hill P.  W.  VMughan,  Durham 

.North   Dakota Fargo 1910 J-  W-   Needham,    Flnley W.  S.   Parker,   Lisbon Oscar  Hal Icnberx.  Fargo 

Ohio   1916 J.  F.  Gallagher.  Dayton T.    D.    Weiterstroem.   Cincinnati.!'.   A.   Biehl.    .Sandusky i 

Oklahoma 191B W.  S-  Younkman.  Tulsa A.  W.   Woodmancv.  Okla.  City. .Arthur   Dudley,   Tulsa « 

Oregon 191  (t F.   A.  Nichols.   I»ortland A.  W.    Allen.    Portland 

Pennsylvania    Reading    June  20-22,  1916 T-  Campbell,  Philadelphia D.   J.   Reese.   Philadelphia M.  M.  Bamford.  Reading. 

Rhode   Island Providence    1916 ''•   T.  Anmstrong^ E,    o.   Swindell 

South    Carolina Isle   of   Palms 1916. 

South  Dakota Mitchell    1916. 

Tennessee    Chattanooga   1916. 

Texas  Fort   Worth May   16-18.    1916. 


F.  M.  Smith,  Charleston. 
B.    C.    Bent.    Dell    Rapids 


.J.  C.  Schultx.  Madison. 


O.  A.  (Matthews,  Bennetsvllle. 

H.  A.   Keith,  Lake  Preston. 

T.   A.    Robinson.   Memphis T    J.    Shannon.    Sharon. 

A.  M.  Fisher,  San  Antonio W.   H,   (V>u«in«,    Dallas J.  W.  Covey,  Fort  Worth.... 

R.  S.  McAllister.  Logo C.   Van  Dyke.   Salt  Lake John   Culley,    Ogdon 

C.   H.  Skinner,   Windsor W.    E.  Terrlll,   Mont[>eller 

J.  F.  Bauer,  Richmond J.   M.  Walyer,  Staunton J.  W.   Barnett,  Roanoke 

C.  W.  Johnson.   Seattle A,   W.  Linton,  Seattle A.    B.  Stewart.   Seattle 

B.  E.  Dorwns.  Welch C   H.   Rogers.  Morgantown 

B.  J.  Kremer,  Fond  du  Lac E.  A.   Raeuber,  Milwaukee B.  J.  Krenisr,  Fond  da  Lac.. 


I'tah 1916 

Vermont  1916 

Virginia   Staunton    July  12.  1916. . . 

Washington    1916... 

West    Virginia Webster  Springs 1916... 

Wisconsin   1916... 

Wyoming No    association lOlft 

I^orto   Rico..., 1916 B.  B.  Monagas,  San  Juan P.   C.   Tlmothee.   San  Juan... 

A.   Ph.   A Atlantic  City,   N.   J..  September.  1916 W-   '^-   Alpors.  Cleveland.   O W.  B.  Day,  Chicago 

Nat.    Ass.  Bds.   Phar. Atlanllc  City,    N.   J..  September,  1916 •>■  C.   Burton,  Stroud.  Okla H.  C.  Chrlstensen.  Chicago... 

N.    W.    D.    A Baltimore,    Md October.  1916 Charles  Gibson,   Albany,  N.   Y. . .  F.  B.  Holllday.  New  York 

Proprietors'    Washington,    D.    C 1916 ^-  ■'•  Cheney,  Toledo Orlen  C.  PInckney.  New  York 

N.  A.  R.  D Indianapolis.    Ind Sept.  IS-2:i.  111(1 M.  A.  Stout.  BlulTton.  Ind T.   H.  Potts,  Chicago 


BOARDS    OF    PHARMACY 


ALABAMA. —L.  C.  Lewis,  Pres..  Tus- 
keKee,  'lit;  W.  P.  Thomason,  Ounters- 
vllle,  1,',;  s.  A.  Williams.  Troy.  '16;  W. 
K.  Uinghani,  Tuscaloosa,  '17;  E.  P. 
Halt.    Sec,    .Selma,    '18. 

ALASKA.— William  Britt.  Pres., 
.Tuneau;  \V.  B.  Kirk,  Nome;  William 
Ramsey.  Council;  W.  H.  Caswell,  Val- 
dei;  E.  V.  Boyle.  Cordova;  P.  M.  Dun- 
ham and  R.  T.  Kubon,  Fairbanks; 
Floyd  .E.    Ryus.   Seo..   Ketchle  Rau. 

ARIZONA.-Fred  Fleishman,  Pres., 
Tucson,  'Itl;  J.  A.  Dines,  Tempe,  '16; 
Ceorse  Martin,  Tucson,  '16;  William 
Marler.  Flagstaff,  '16;  E.  J.  Huxtable. 
Douglas.  '16;  T.  E.  McCutcheon  Yu- 
man.  'ISi  A.  O.  Hulett,  Sec,  Phoenix, 
'10. 

A1;KANSAS.-.T.  B.  Bond.  Pres..  Lit- 
tle Rock.  '16;  R.  A.  Warren,  Clarke- 
vllle,  '16;  Prank  Schachlelter,  Hot 
Springs.  '18;  S.  J.  McMahan.  Bates- 
vllle.  '17;  J.  A.  Clbson.  Sec,  Little 
Rock.    '14. 

C.VLIFORNIA.— O.  M.  Sutherland, 
Alameda.  Pren. ;  J.  L.  O'Callaghan.  San 
niejjo.  'IB;  E.  J.  Molony,  San  Fran- 
.  is.-.i,  '18-  E.  T.  Off.  Pasadena.  '18; 
II  .1  Finger,  .Santa  Barbara.  '18;  C.  B. 
Whlld.n.  Alamoda.  "18;  Louis  Zeh.  Sec, 
.■^an    Francisco    (not    a    member). 

(■OT..<1K -.DO -D.  Y.  Butcher,  Pres., 
'■'ilorado  Springs,  '15;  P.  E.  Mortenson, 
I'neblo.  '1«;  W.  P.  Thabus,  Bee,  Den- 
ver,   'IT. 

'•ONNBCTICUT.-C.  P.  Gladding. 
Pres.,  Hartford,  '18:  J.  P.  Wood.  New 
Haven,  'l»;'H.  E.  Purdv  of  Derby.  20; 
II.  P.  BIssell,  '20;  John  A.  Leverty, 
.'J.H*.,    Bridfreport.    '15 

I>KI..\W.\RE.— N.  C.  Downs.  Pres.. 
l'.:  R  M.  Kaufman.  Seaford.  '19;  T.  H. 
Cappeau.  Wilmington.  '18;  W.  R.  Keys, 
Clayton.  '17;  J.  O.  Bosley.  Sec..  Wll- 
mtnpton.    '16. 

DISTRICT  OF  COLUMBIA.— A.  C. 
Taylor.  Pres..  '19;  C.  J.  Puhrman.  '15: 
F.  T.  Hafelnnger.  '17;  H.  W.  Kenner. 
•18;  W.    T.   Kerfoot.   Sec.  '10. 

IIXIRIDA.— W.  D.  Jones.  Jackson- 
ville. Pres..  '18;  E.  Berger,  Tampa.  '16; 
Leon  Hale.  Tampa.  '14;  H.  H.  DAlem- 
l^rt.*.  Pensacola.  "14;  D.  W,  Ramsaur, 
Sec, -Treas. .  Palatka,  '17. 
OEOROIA.— B.  S  Persons,  Macon. 
17;  W.  s.  Elkln.  Jr.,  Atlanta.  '16:  W. 
Tone!*.  Savannah,  '19:  W.  L.  Meadows, 
Columbus,  'IS;  E.  L.  Murray.  Sec. 
.\merlcus. 

IDAHO.— C.  O  Ballou.  Pres..  Botse. 
•19;  J.  J.  Pu'se.  OrangevUle.  'IT:  T.  M. 
?iarrh.    Sec,    Shoshone,    '18. 

ILI.INOTS.-T.  D.  Gregg.  Pres..  Har- 
-Ishiirg.  •IS;  Frank  J.  Butler.  Pontlac; 
I  B  Mlchels,  El  Paso;  L.  L.  Mraiek. 
'"ilcigo;  F.  T.  Provost.  Chicago;  W.  J. 


Clancy.  I-a  Salle,  'la:  F.  C.  Dodds.  Sec, 
Sprlngfleld  (not  a  member). 
_  INDIANA.— Burton  Casaady,  Pres.. 
^Vest  Terre  Haute.  'Ill;  W.  H.  Fogas, 
Mount  Vernon.  'l(i;  Edward  A.  Stuck- 
meyer.  Indianapolis;  M.  B.  Keegan. 
South  Bend;  .'.Ihert  F.  Helneman.  Fee, 
Valparaiso,    '16. 

IOWA.— A.  C.  Wilson,  Oelwein;  G.  D. 
Newcomb,  Creston,  '15;  D.  E.  Hadden, 
Alta.  '14;  H.  E.  Eaton,  Sec,  Des 
Moines. 

KANSAS.— W.  S.  Henrlon.  Pres., 
Wichita,  '18;  W.  S.  DIcik.  Lawrence, 
'IS;  M.  W.  Prledenberg,  Treas..  Win- 
field.  '15;  J.  G.  Bunch,  Beloit,  '15;  W. 
E.     Sherrllt.    Sec.     Ellsworth.     '19. 

KENTUCKY.— G.  O.  Patterson  Pres.. 
Hawesvllle.  '16;  J.  H.  Martin.  Winches- 
ter. '18;  C.  Lewis  Diehl.  Louisville.  '19; 
Robin  H.  White.  Ml.  Sterling.  '19; 
J.  C.  Gilbert,  Paducah.  17:  J.  W. 
Oayle.  Sec,   Frankfort    (not  a  member). 

lAlUISIANA.— W.  K.  Allen.  Pres.. 
Monroe.  '18;  E.  L.  McC^une,  Natchi- 
toches, 'IS;  John  R.  Tavlor.  New  Iberia. 
IS;  L.  E.  Carruth.  Kentwood.  'IS;  and 
A.  D.  Traplnl.  'IS:  Oua.  Pieman.  IS; 
E.  H.  Walsdorff.  'IS.  and  J.  T.  Baltar. 
Sec.    'IS,    all    of    New    Orleans. 

MAINE,— J.  A.  Broe.  Pres.  Portland, 
'16;  B.  L.  Cowan.  Rumford  '14;  F.  T 
Crane.  Sec.  Machlas.   '15. 

MARYLAND.— H.  L.  Meredith,  Pres., 
Hagerstown,  '18;  W.  C.  Powell.  Snow 
Hill.  '17;  J.  F.  Frames,  Baltimore.  '10; 

D.  R.  Millard  Baltimore.  '15;  Ephralm 
Bacon,   Sec.    Baltimore.    '19. 

MASSACHITSETTS.-M.  E.  Martin. 
Pres..  Holyoke  '17:  C  F.  Ripley. 
Taunton.  '16;  W.  F.  Brlrv.  Melrose.  '18; 
J.  J.  Tobin,  Boston,  '19;  A.  J.  Brunelle 
Sec,    Fall    River.    '15. 

MICHIOA  N. -a>.  A.  Seltzer,  Detroit, 
'18:  E  E.  Faulkner.  Delton,  '17:  C.  S. 
Koon.  Muskegon:  W.  E.  Collins.  Owos- 
so.   '15;   E.   T.    Boden.    Bay   City.    '16;   E. 

E.  Faulkner,    Fee.    Delton. 
MINNESOTA.- H.    W.    RIetzke,    Pres., 

St.  Paul.  '19;  .Arthur  von  Rohr.  Winona, 
'17;  R.  I^  Morland,  Worthington.  '10; 
C.  H  H'lhn,  Minneapolis,  'IS;  G.  H. 
Goodrlcb.  Anoka.  '15;  E.  A.  Tupper. 
Sec.    Minneapolis    (not   a   member). 

MISSISSIPPI— H.  M.  Faser.  Pres., 
rnlTersily;  P.  J.  Fife.  Jackson;  S.  C, 
Llndsey.  Europa:  T.  O.  Slaughter. 
Waynesboro;  W  W.  Bills,  Sec,  Pern- 
wood. 

MISSOURI.— Crhas.  Gletner,  Pres.,  St. 
Louis,  '16:  R.  A.  Doyle,  V.-Prea.,  East 
Prairie.  'IS.  P.  L.  Hess.  Kansas  Citv. 
•19;  W.  C.  Bender.  St.  Joseph  '15:  E. 
n.    Cox     Sec.    Craig.    '17. 

MONTANA. -F.     A      Scheuber,    Pres., 


Livingston;  Emil  Star/..  Helena;  W.  R. 
Montgomery,    Sec.   Butte. 

NEBRASKA— W.  Brookley.  E^lgar. 
'19:  Orel  Jones,  Oconto,  '17;  Samuel 
Swing,  t^reston,  '18;  J.  K,  McDowell, 
Lincoln,  '10;  L.  Wi  McConneli,  Sec, 
McKook,    '10. 

NEVADA. -N.  E.  Wilson,  Pres.,  Reno, 
'18;  F.  M.  Clark.  Bny.  'IS;  W.  A. 
Brown.  WInnemucca.  '18:  R.  L.  Prouty. 
Tonopah,  '18;  J.  M.  Taher,  Sec,  Elko. 
•18. 

NEW  HAMPSHIRE.— Eugene  Sulli- 
van. Pres.,  Concord;  P.  H.  Bolre,  Man- 
chester;   H.    E.    Rice.    Sec.    Nashua. 

NK'W  JERSEY.— David  Strauss.  Pres.. 
Newark.  '119:  F.  A.  Bongartz,  Jersey 
City,  '18;  Bloomfleid  Hullck,  Asbury 
Park,  '15;  L.  W.  Brown.  Kngtewood. 
'17;    H.    A.    Jorden,    Sec,    Brldgton,    '10. 

NEW  MEXICO.— E.  G.  Murphy,  Las 
Vegai!,  Pres.,  '17;  G.  S.  Moore.  Ros- 
weil.  '10;  T.  N.  Zook,  Santa  Pe;  B.  O. 
Dyne.  Las  Cruces;  Bernard  Ruppe,  Sec. 
Albuquerque.    '18. 

NEW  YORK.— J.  L.  I^ascofT.  Pres.. 
New  Yort<,  '17:  A.  B.  Huested.  Albany. 
'15;  T.  F.  Ravmow.  Brooklyn,  '10: 
Byron  M.  Hyde.  Rochester.  '16;  G.  C. 
Dlekman.  New  York.  '16:  John  Hurley. 
Little  Falls,  '14:  Jacob  Diner,  New 
York.  '17;  W.  R.  BIssell.  Syracuse.  'Ifi; 
W.  G.  Gregory,  Buffalo.  '15;  W.  L. 
Bradt.    Sec,    Albany    (not    a   member). 

NORTH  CAROLINA.— E.  V.  Zoeller, 
Pres.,  Tarboro.  '17;  J.  P.  Stowe.  Char- 
lotte. '16;  W.  W.  Home.  Payetteville. 
'15;  I.  W.  Rose.  Rocky  Mount,  '18;  F. 
W.   Hancock,   Sec.   Oxford,   '19. 

NORTH  DAKOTA.— H.  L.  Haussa- 
men,  Pres..  Grafton.  '18;  W.  P.  Porter- 
field.  Fargo.  '17;  Walter  Master,  Wil- 
low City.  '18;  Burt  Finney.  Bismarck. 
•16;   W.    S.   Parker.   Sec.   Lisbon.    •lO. 

OHIO— P.  H.  King,  Pres.,  Delphos, 
'IS;  C.  O.  Hoffman,  Arcanum.  '17;  A. 
L.  Plandermeyer.  Cleveland.  '16;  D.  D. 
Neat.  GalUpolls.  '1!>;  Edward  Voss,  Jr., 
r^'ncinnatl,  '19;  M.  N.  Ford,  Sec,  Co- 
lumbus  (not  a   member). 

OKLAHOMA.-U  D.  Brunk.  Pres.; 
J.  D.  Humphrey.  Bristow;  H.  B.  Shack- 
elford. W^-nnewood;  C.  A.  Praaer, 
Pawhuska:  J.  C.  Burton.  Sec,  Stroud, 
'14. 
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Greenwood.  '18:  J.  G.  De  Lorme.  Sui 
ter,  '19;  C.  M.  Miller.  Laurens,  '2o: 
T.  Riley.  Florence,  '17;  F.  M.  fimlt 
Sec.    Charleston    (not  a  member). 
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'15;  John  Culley.  Ogden.  '15;  Alex  H« 
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kins.   Sec.   Cheyenne,  '15, 


Looking  Forward  to  the  Coining  Season. 

What  does  the  1916  season  hold  in  store  for  you, 
Mr.  Fountain  Owner?  Are  you  going  to  do  a  big- 
ger and  better  business  than  ever  before,  or  are  you 
going  to  fall  behind  in  receipts  and  profits?  You 
arc  not  going  to  stand  still — that  is  ^bout  as  sure 
as  anything  can  be  in  this  world,  except  death  and 
taxes. 

The  bigger  the  business  you  do,  normally,  the 
bigger  the  profit,  not  only  actually  but  in  percentage. 
It  costs  appreciably  no  more  in  time  and  effort  to 
m?ke  up  a  two  gallon  batch  of  syrup  than  a  half- 
gallon  one.  Overhead  expenses  are  going  on  just 
he  same,  so  it  costs  no  more  in  rent  and  light  to 
oil  the  two  gallons  than  the  half-gallon.  If  the 
-ame  clerk  makes  the  sale  practically  the  only  addi- 
tional cost  of  quadrupling  the  business  is  for  mate- 
rials us»j(j — and  we  all  know  that  in  the  average  drug 
store  that  is  the  smaller  fraction  of  the  cost  of  dis- 
pensing a  glass  of  soda :  such  an  increase  in  the  busi- 
ness as  to  make  it  the  larger  fraction  is  worth  striv- 
ing for. 

It  pays,  then,  in  more  ways  than  one,  to  increase 
the  sales  of  soda.  Increased  sales  mean  more  money 
from  the  fountain,  and  they  also  mean  more  people 
in  the  store.  Every  person  who  comes  into  the  store 
is  a  prospective  customer  for  all  kinds  of  merchan- 
dise, each  according  to  his  or  her  needs  or  desires. 
Here  is  a  hint  wtiich  it  is  not  necessary  to  enlarge 
on  just  here,  but  it  is  worth  considering  and  follow- 
ing up. 

The  thing  now  before  us  is  the  possibility  of  in- 
creasing the  soda  traffic.  First  in  the  list  of  available 
means  to  this  end  is  advertising.  The  second  is  adver- 
tising. The  third  is  advertising.  By  this  is  not  meant 
mere  newspaper  or  hand-bill  advertising,  although 
these  means  have  their  uses  and  should  on  no  account 
he  neglected,  but  advertising  in  its  broadest  and  best 
cnse.  A  good  location  is  an  advertisement.  A  store 
with  an  attractive  exterior  is  an  advertisement.  A 
clean,  well-dressed  window  is  an  advertisement.  An 
air  of  hospitality  and  good  cheer  inside  the  store  is  an 
advertisement.  A  shining  fountain,  a  neat,  alert  and 
obliging  dispenser,  an  array  of  clean  glassware, 
bright  silver,  fruits  and  flowers  are  all  advertise- 
ments. And  the  best  advertisement  of  all  is  a  cus 
tomer  who  is  so  well  pleased  with  the  quality  of  the 


drink,  the  way  in  which  it  is  served,  and  the  sur- 
roundings in  which  it  is  inbibed,  that  she  will  advise 
all  her  friends  to  go  to  her  fountain  for  satisfac- 
tion and  pleasure. 

The  season  now  before  us  is  going  to  be  a  good 
one  for  soda  water  unless  present  signs  fail.  The 
business  is  growing  and  will  continue  to  grow.  The 
fountain  at  which  the  most  advertising  is  done — the 
kind  of  advertising  about  which  we  have  just  been 
talking— is  the  one  which  will  benefit  most  by  this 
growth ;  it  will  also  benefit  most  and  lose  least  by  the 
disposition  of  folks  to  shop  around  until  they  find  a 
place  which  says  to  them  in  a  manner  which  they 
feel  obliged  to  heed,  Seek  no  further.  There  are 
such  fountains.  A  good  location  is  an  advantage  to 
a  fountain  that  is  striving  to  get  into  this  class,  but 
it  is  not  a  necessity;  [leople  will  go  out  of  their  way 
to  reach  a  soda  shop  that  suits  them.  Good  drinks, 
cleanly  and  quickly  served;  agreeable  manners  be- 
liind  the  counter;  comfortable  and  attractive  sur- 
roundings— these  arc  the  three  essentials  to  the  build- 
ing up  of  a  good  soda  business  to  which  we  would 
give  the  most  emphasis.  They  are  within  the  reach 
of  practically  every  fountain  owner  who  starts  out  10 
gain  them.  No  soda  man  who  does  not  at  least  strive 
to  establish  these  essentials  at  his  place  of  business 
need  complain  of  fate  <.r  the  fickleness  of  the  public 
should  his  customers  flock  to  the  stand  where  these 
ingredients  of  success  may  be  found. 

So,  once  more,  what  do  you  propose  to  make  of 
this  season?  The  people  are  ready  with  their  nickels 
and  dimes;  the  supply  men  are  always  desirous  of 
doing  their  part;  the  third  factor  is  the  man  behind 
the  business — it  is  for  him  to  determine  whether  1916 
shall  be  his  banner  soda  year  or  the  beginning  of  tlie 
decline  of  his  fountain  trade. 


Four  Fountain  Days  in  February. 

February  should  be  a  big  month  for  the  soda  foun- 
tain, if  for  no  other  reason  than  that  there  are  four 
days  on  which  "specials"  can  be  pushed  with  prom- 
i.se  of  good  results.  These  four  days  in  their  chron- 
ological order  are  Lincoln's  birthday.  St.  Valentine's 
day,  Washington's  birthday,  and  the  twenty-ninth 
of  February.  The  first  and  third  days  mentioned  are, 
in  most  States,  legal  holidays,  and  on  such  days  the 
populace  usually  has  some  money  and  feels  like 
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spending  it.  St.  Xalentine's  day  is  the  day  on  wIikh 
cupid  nearly  exhausts  his  supply  of  arrows,  and  tin. 
"twenty-ninth"  is  entitled  to  recognition  chiefly  be- 
cause it  pays  us  a  visit  only  once  in  four  years. 

This  being  one  of  the  years  which  is  divisible 
by  four  without  a  remainder,  and  not  the  begin- 
ning of  a  century,  leap  year  parties  are  very 
much  in  order.  On  page  125  we  give  .some  sugges- 
tions for  extending  the  leap  year  i)arty  idea  to  the 
soda  fountain.  These  suggestions,  if  jjroperly 
worked  out  will  not  only  increase  the  fountain  re- 
ceipts for  the  day,  but  will  advertise  the  fountain  for 
some  days  after,  through  the  talk  of  those  who  were 
served  there  on  the  "twenty-ninth." 
■  ♦  ■ 

A  Few  Seasonable  Formulas. 

K.  C.  Tracey  gives  the  following  formulas  in  the  Con- 
fectioners' Journal: 

Hot  Spiced  Beef  and  Clams. 

Put  an  ounce  of  clam  bouillon  in  a  hot  soda  mug  that 
has  previously  been  warmed.  Add  one  beef  cube,  a  pinch 
of  salt,  a  small  pinch  of  paprika,  a  dash  of  Worcester 
sauce,  and  sprinkle  of  grated  nutmeg.  Fill  with  hot 
water  and  stir  until  beef  cube  is  all  dissolved.  Top  heav- 
ily with  whipped  cream  and  serve  with  a  side  saucer  of 
graham  cracker. 

Hot  Chocolate. 
There  are  quite  a  number  of  places  serving  hot  choco- 
late with  a  spoonful  of  Ice  cream  over  it  instead  of 
whipped  cream.  This  does  not  cool  the  chocolate  as  it 
melts  and  floats  on  the  surface  the  same  as  will  whipped 
cream.  While  it  is  not  quite  as  rich  and  delicious  as 
whipped  cream  it  is  very  palatable.  Again,  there  are 
some  people  who  want  ice  cream  in  everything  and  it  is 
pleasing  to  these  customers.    Try  it  out  yourself. 

Hungarian  Egg  Drink. 
Break  an  egg  into  a  large  shaker  glass.  Add  a  large 
pinch  of  Hungarian  paprika,  the  same  of  salt,  a  liberal  tear 
spoonful  of  malted  milk  and  an  ounce  to  an  ounce  and  a 
half  of  plain  milk.  Mix  thoroughly,  then  pour  Into  a  hot 
soda  mug,  adding  hot  water  to  fill  and  stir  all  the  time. 
Top  With  a  spoonful  of  whipped  cream,  over  which  sprinkle 
grated  nutmeg  and  serve  with  some  saltine  crackers. 

Harlequin  Domino  Sundae. 

bay  a  harlequin  block  of  ice  cream  on  a  saucer.  Over 
one-half  of  it  pour  hot  chocolate  fudge.  Over  the  other 
half  pour  marshmallow.  Make  the  division  as  even  as 
you  can.  Put  two  Maraschino  cherries  diagonally  across 
the  marshmallow  and  one  green  cherry  in  the  center  of 
the  chocolate,  so  arranged  as  to  make  the  appearance  of  a 
domino. 

Blizzard  Sundae. 

Turn  a  ten-to-the-quart  round  dipper  of  chocolate  ice 
cream  into  a  large  sundae  dish.  Put  over  this  several 
pieces  of  peeled  and  quartered  tangerine.  Cover  the  whole 
with  hot  chocolate  sauce,  sprinkle  with  grated  coconut 
and  top  with  a  red  cherry. 

Mint-Walnut  Parfait. 
•  Put  into  a  parfait  glass  ice  cream  to  fill  it  about  one- 
third  full.  Over  this  pour  an  ounce  of  hot  chocolate 
sauce.  On  top  of  this  put  about  the  same  amount  of  va- 
nilla ice  cream  and  cover  this  with  maple  topping.  Cover 
the  top  with  whipped  cream,  then  sprinkle  with  a  spoon- 
ful of  black  walnut  meats,  and  garnish  with  a  green  cherry 
and  fresh  mint  leaf. 


Story  of  the  Man  Who  Marched  Up  and  Then 
Marched  Down  Again. 


Columbus  Druggists  Divided  on  Soda  Issue. 

Columbus,  Ohio,  druggists,  according  to  newspaper  re- 
ports, are  divided  on  the  10-cent  soda  issue,  which  price 
has  been  adopted  in  many  drug  stores  throughout  the  city, 
on  account  of  the  State  laws,  which  provide  that  soda 
glasses  must  be  sterilized  before  being  used  the  second 
time.  Although  many  of  the  druggists  have  advanced  the 
price  from  5  to  10  cents,  there  are  still  a  number  who  fear 
to  take  the  step  on  account  of  competitors  who  refuse  to 
make  the  advance.  The  conservative  druggists  admit  that 
they  are  losing  money  by  selling  the  beverages  for  5  cents. 


Or  Why  Hen  Fruit  Is  Never  Any  Higher  Than  It  Really 

Ought  to  Be,  No  Matter  What  Its  Price,  as  Proved 

by  a  Harrowing  Experience. 


Once  there  was  a  druggist — yes,  there  really  was.  (So 
far  this  story  Is  strictly  true,  whatever  follows.)  And 
he  got  good  and  tired  of  drugging  arounil  in  a  little  box 
24  by  36  feet  for  24  to  36  hours  every  day— or  so  it  seemeJ 
tu  him,  his  mathematical  brain  having  been  muddled  by 
hard  work  and  dose  attention  to  2-cent  profits — so  he  de- 
cided to  wisli  his  liusiues  on  to  his  clerk  and  hie  him  to 
the  country,  where  he  could  !<e  much  in  the  open  and 
commune  with  nature's  visible  forma.  In  other  words,  he 
said  if  he  could  find  an  egg  he'd  put  it  in  his  shoe  and 
beat  it. 

Ah,  an  Idea!  Scarcity  of  eggs!  Why  not  go  Into  hen- 
raising?  And  he  did.  He  also  raised  a  few  other  things, 
including  blisters  on  his  hands,  a  lame  back,  all  sorts  of 
ructions,  mites  and  lice  galore,  and — when  the  egg  mar- 
ket was  glutted — a  few  eggs;  also  a  monument  to  bis  own 
folly  for  quitting  that  dear  old  drug  store.  Some  things 
which  he  did  not  raise  were  the  mortgage  on  his  farm,  the 
average  annual  production  of  eggs  in  Ameri(»,  and  an 
anthem  of  praise  to  the  man  who  advertised  the  chicken 
business  as  a  short  cut  to  affluence. 

In  order  to  recuperate  physically  and  financially  and 
to  check  his  speeding  course  to  the  nut  factory,  he  let  the 
hennery  go  to  the  man  who  held  the  mortgage.  He  could 
not  have  got  out  clear  but  for  the  sample  copies  of  poultry 
journals  and  other  advertising  matter  that  had  come  to 
him  free  and  went  to  the  junk  dealer  at  so  much  per 
pound. 

When  he  reached  the  village  and  asked  George  about 
cancelling  the  bill  of  sale  for  the  store,  George  thought 
he  was  in  a  dream  and  tried  to  close  the  deal  quick  before 
he  woke  up.  The  fact  is,  George  had  been  doing  some 
vigorous  dreaming  of  late,  having  had  many  cases  of 
broken  rest  over  thoughts  of  how  he  should  meet  his  pay- 
ments: a  steady  even  if  small  salary,  he  thought,  would 
cure  him  of  his  nightmares  and  his  ambition  to  beconre  a 
proprietor. 

The  old  man,  feeling  that  his  future  was  in  the  drug 
business,  stopped  grouching  and  began  to  hump  himself. 
Folks  noticed  the  difference  at  once  and  opened  up  more 
freely.  The  lesson  that  George  had  learned  also  helped. 
Incidentally,  George  noticed  that  the  old  man  ceased  kick- 
ing about  the  price  of  eggs,  even  when  the  same  took  all 
the  profit  out  of  a  drink. 

MoBAi,;  It's  tierce  to  be  in  a  rut,' but  sometimes  fiercer 
to  be  pried  out  of  a  nice,  smooth,  comfortable  one. 


The  .American  public  pays  $50,000,000  a  year  for  its  soda 
water  and  other  soft  drinks.  There  is  more  than  one  drug 
store  in  New  York  that  does  an  average  soda  btisiness  of 
from  $.500  to  |1,000  a  day. 


Prohibition    Not    Expected    to    Increase    Iowa 
Soda  Fountain  Trade. 

According  to  the  Des  Moines  Tribune,  wholesale  drug- 
gists do  not  expect  any  great  increase  in  their  business 
so  far  as  soda  fountain  supplies  are  concerned,  after  the 
first  of  the  year,  despite  the  cutting  off  of  all  indulgence 
in  intoxicating  beverages  in  the  State  of  Iowa. 

They  base  their  expectations  on  the  results  of  the  clos- 
ing of  the  saloons  in  Des  Moines  last  February.  At  that 
time  the  great  increase  in  business  for  the  soda  fountains 
which  was  expected  did  not  materialize,  the  closing  of  the 
saloons  causing,  it  is  said,  on  the  other  hand,  a  drop  in 
the  receipts  of  some  fountains. 

"We  used  to  do  a  thriving  business  in  drinks  for  early 
in  the  morning  after,"  said  one  of  the  leading  retail  drug- 
gists in  the  city.  "There  is  practically  no  demand  for 
effervescent  headache  drinks  any  more. 

"Of  course,  for  a  while  after  the  saloons  closed  there 
was  a  Blight  increase  in  the  patronage  at  the  fountain,  but 
that  slowly  disappeared,  as  a  man  who  is  used  to  his 
daily  intoxicant  is  not  going  to  be  content  with  some  mild 
substitute.  -As  a  rule,  he  would  rather  go  without  any- 
thing." 

M.  E.  Sherman,  manager  of  the  Des  Moines  Drug  Com- 
pany, said  that  his  company  noticed  no  increase  in  local 
sales  of  fountain  supplies  last  February,  and,  for  that  rea- 
son, expects  no  increase  in  the  State  business  outside  of 
Ues  Moines  after  the  new  law  goes  into  effect. 

"It  doesn't  affect  the  drug  store  business,"  Mr.  Sherman 
said.  "The  druggists  who  expect  a  livelier  demand  at 
their  fountains  after  the  saloons  close  will  be  disap- 
pointed." 


It  is  time  to  make  your  plans  for  this  coming  summer's 
soda  business. 


February  1916 
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The  Fourth  "Special"  Day  in  February 

A  Suggestion  for  Making  the  Extra  Day  in  February  a  Day  of  Extra  Profits  at  Your  Fountain- 
The  Leap  Year  Party  Idea  Carried  to  the  Fountain  Should  Appeal  to  the   Girls  as 

Well  as  the  Boys. 


The  products  of  the  soda  fountain  are  so  varied  now- 
adays that  thirst-quenching  is  no  longer  the  foremost 
thought  in  the  minds  of  its  patrons — excepting,  perhaps, 
on  the  very  warm  summer  days. 

Soda  fountain  experts,  dispensers  and  proprietors  all 
know  that  the  more  attractive  and  varied  the  offerings  of 
the  fountain  are  made,  the  greater  will  be  its  financial 
success. 

Soda  fountain  advertising — and,  of  course,  advertising 
is  a  necessity,  no  matter  how  good  the  products  of  the 
fountain  are — can  no  longer  be  based  entirely  on  "quality 
talk'"  because  all  fountains  worthy  of  the  name  are  in  a 
position  to  serve  beverages,  etc.,  of  good  quality. 

To  make  the  public  talk  about  your  fountain  and  buy 
at  your  fountain  requires  more  than  quality.  There  must 
be  a  combination  of  quality  and  ingenuity  if  a  high  grade 
of  success  is  to  be  attained. 

Ingenuity  is  back  of  all  good  advertising,  and  the  ad- 
vertiser must  take  advantage  of  every  opportunity  to  crp- 
*te  favorable  comment  in  order  to  deserve  that  qualify- 
ing adjective. 

February  is  the  month  In  which  there  are  two  holidays 
of  which  the  soda  and  candy  man  always  takes  advan- 
tage. Attractive  displays  with  a  patriotic  background  are 
the  usual  thing.  Then,  there  is  also  St.  Veilentlne's  day, 
which  offers  advantages  for  pushing  special  drinks,  sun- 
daes, frappes,  etc.,  with  Cupid  as  the  central  figure  In 
advertising  them. 

All  three  of  these  occasions  are  looked  forward  to  by 
everybody,  and  people  are  not  at  all  surprised  to  see  the 
soda  man  get  up  "specials"  and  decorate  his  fountain  for 
the  days  mentioned — in  fact,  they  expect  it. 

It  is  the  unexpected  thing  that  makes  the  most  lasting 
impression  and  which,  If  properly  carried  out.  Is  the  best 
advertising  proposition. 

The  twenty-ninth  of  February  comes  but  once  In  four 
years,  and  for  this  reason  alone,  if  for  no  other,  it  Is  con- 
sidered a  special  day.  Why  not  make  It  a  "special"  day 
at  the  soda  fountain?  Few  fountain  owners  will  do  It. 
'l"hat  makes  it  so  much  better  for  you. 

L«ap  year  parties,  to  which  the  girls  ask  the  young 
men,  and  pay  the  car  fare,  etc.,  are  quite  the  thing  on  the 
extra  day  In  February. 

Why  not  extend  the  idea  to  the  fountain  in  a  manner 
somewhat  as  follows:. 

Sit  down  now  and  get  up  the  "copy"  for  a  small  circu- 
lar which  your  printer  can  execute  in  good  style.  This 
circular  may  read  somewhat  like  this: 


-Number  two  can  read: 


To  the  Girls ! 

We  are  going  to  give  you  an  opportunity  to  "get 
even"  with  some  of  your  boy  friends  on  the  twert- 
ty-ninth  of  February. 

Bring  "him"  or  "them"  to  our  fountain  on  the 
last  day  of  this  month  and  buy  the  drinks  your- 
self. 

Their  money  will  not  be  accepted  if  you  loant 
to  pay — leave  that  to  us. 

We  are  going  to  have  a  special  Leap  Year  Sun- 
dae and  some  other  palate-ticklers  prepared  in 
our  usual  appealing,  cleanly  manner. 

Stop  in  before  you  go  to  the  Leap  Tear  party 
and  just  say:  "Have  one  on  me." 

The  Good  Soda  Fountain 

Around  the  Comer. 


Slip  one   of   these   circulars  into   every   package  that 
leaves  the  store  In  the  bands  of  a  young  woman. 
Now  get  a  few  signs  ready.    Let  number  one  read: 


To-morrow 

is 

the 

Girls' 

Day 

to 

Treat- 

We 

are 

Ready 

With 

the 

Leap 

Yea 

r  Sundaes 

and  Sodas. 

This  is  the  Twenty-ninth  and  it  is 

Girls'   Day  at  Our  Fountain. 

Let  the  Girls  Treat  You  to 

a  Leap  Year  Sundae. 


The  third  should  read: 


Give  the  Girls  a  Chance.     Let  Them 

Bring  You  to  Our  Fountain  on 

the  Twenty-ninth. 


The  first  of  these  signs  should  be  displayed  prominently 
on  the  28th ;  the  second  on  the  29th,  and  the  third  should 
be  pasted  on  the  window  as  well  as  on  the  fountain  mir- 
ror at  least  one  week  before  the  twenty-ninth. 

An  occasional  suggestion  to  some  of  the  young  women 
who  are  frequent  customers  at  the  fountain  and  are  of 
the  type  that  will  appreciate  the  novelty  of  the  scheme 
may  be  instrumental  in  getting  up  a  few  little  parties  of 
two  or  more  couples  at  your  store  on  the  date  mentioned. 
Oiris  usually  do  not  like  to  play  such  pranks  alone. 

Of  course,  the  whole  thing  can  be  spoiled  by  handling 
it  tactlessly  and  thus  perhaps  do  your  fountain  more 
harm  than  good,  but  a  clever  dispenser  should  be  able  to 
make  something  of  the  idea. 

When  it  comes  to  the  special  beverages,  sundaes,  etc., 
something  attractive  must  be  prepared,  for  it  would  not 
do  to  advertise  an  occasion  extensively  and  then  "fall 
down"  on  the  material  things.  Some  catchy  names  which 
could  be  used  with  the  offerings  for  the  day  are: 

"Leap  Year  Proposals";  "Ask  Me  Sundae";  "Turn  Down 
Soda";   "Girls'  Treat." 

Of  course,  there  will  be  some  hilarity  when  It  comes  to 
paying  the  bill,  especially  if  the  boys  have  not  been  "put 
wise" — but  this  should  not  interfere  with  other  custom- 
ers. The  chances  are  that  while,  with  your  assistance,  the 
girls  will  be  able  to  pay  for  one  "round,"  the  boys  will 
"come  back"  either  with  fountain  goods  or  candy,  and  you 
will  be  the  gainer. 

The  idea  seems  worth  trying,  at  any  rate,  asd  we  shall 
be  glad  to  hear  of  your  success  with  It. 


Growing  Pecans  Seems  More  Profitable  Than 
Selling  Nut  Sundaes. 

Capt.  C.  W.  Riggs,  of  Haple  Cliff  farm,  four  miles  from 
Fayettevllle,  Ark.,  has  an  Arabian  Nights'  tale  to  tell  with 
a  setting  thirty  miles  west  of  Memphis  which  almost 
staggers  the  Imagination,  says  the  Memphis  Commerical- 
Appeal. 

"One  of  our  native  pecan  trees  bore  eight  bushels  of 
pecans,  for  which  we  received  $8  per  bushel,  a  total  of 
164  for  the  tree,"  said  Capt.  Riggs.  He  added  that  this 
pecan  grove  consists  of  500  acres  in  Cross  county,  near 
EUirle,  Ark.  It  Is  a  natural  grove  and  the  trees  are  so 
thick  that  they  are  being  cut  out  In  order  to  give  the  re- 
maining trees  more  room  to  grow. 

"Suppose  we  strike  an  average  of  ?30  worth  of  pecans 
per  tree,  and  an  average  of  30  trees  per  acre,  we  have 
i»00  per  acre  Income,"  he  continued.  "Then  think  of  the 
life  of  the  pecan  tree.  They  have  been  known  to  be  bear- 
ing much  fruit  at  the  age  of  300  years,  and  the  assertion 
has  been  made  that  500  years  would  not  be  too  long  a 
life  to  give  to  a  healthy  tree.  What  will  one  tree,  main- 
taining an  average  yield,  produce  In  300  years  In  value  at 
the  market  price  of  pecans? 

"The  sum  reaches  the  dazzling  figures  of  $270,000.  Mul- 
tiply that  by  thirty  trees.  The  ultimate  product  of  one 
acre  would  be  18,000,000.  It  is  staggering,  yet  it  is  not  a 
fancy,  but  a  fact.  I  have  studied  the  pecan  industry  and 
there  is  no  better  section  of  the  country  or  in  the  world 
for  the  culture  of  this  nut  than  in  the  St.  Francis  basin.'* 
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When  Hearts  are  Trumps — A  Valentine 

Directions  for  Making  an  Effective  and  Inexpensive  Display  with  Especial  Reference  to  Boosting 
the  Soda  Business,  but  with  Features  That  Should  Help  General  Trade. 


By  Kussell  WiufOT. 


Valentine  Day  Is  a  sort  of  starter  for  the  spring  trade. 
If  all  goes  well,  business  will  gather  remarkable  momen- 
tum by  Easter  and  the  later  season's  rush  will  start  along 
right  merrily.    Preparedness  Is  the  watch  word. 

Here  are  suggestions  for  a  window  display  that  will  at- 
tract attention.  It  should  be  backed  up  by  several  "spe- 
cials" at  the  fountain: 

Cover  the  floor  of  the  window  space  with  white  cheese- 
cloth In  artistically  crumpled  effect,  first  having  strewn  on 
the  floor  rumpled  newspapers  and  small  boxes.  Arrange 
the  boxes  with  a  fair  degree  of  regularity  and  with  a 
view  to  using  them  as  stands  for  goods  to  form  part  of 
the  display. 

In  the  center  of  the  window  place  a  wooden  box  about 
4  feet  square  and  2  feet  high.  On  top  of  this  pliice  a  sec- 
ond box  somewhat  smaller  that  will  leave  a  shelf  all 
around.  Place  a  third  box  on  the  second  one,  having  re- 
moved the  two  ends  of  this  third  one,  leaving  its  front 
and  back  Intact.  Cover  the  boxes,  all  except  the  open 
ends  of  the  top  one,  with  a  light  tint  of  onjrx  paper. 
Touch  up  the  edges  with  rock  crystals,  to  make  the  pyra- 
mid look  like  a  marble  pile,  frost-touched  at  the  corners. 

In  the  top  box  place  an  electric  fan,  connected  with 
wires  through  augur  holes  in  the  lower  boxes.  To  the 
open  edges  of  the  top  box  attach  dozens  of  narrow  white 
ribbon  streamers,  each  bearing  from  three  to  five  red 
paper  hearts.  For  the  hearts,  use  a  paper  stock  that  is 
red  and  shiny  on  both  sides.  Do  not  make  them  large 
enough  to  be  too  heavy  for  the  air  from  the  fan  when  In 
motion  to  blow  them  about.  The  fluttering  red  hearts  will 
be  carried  outward  upon  the  breeze  of  the  hidden  fan, 
making  a  pretty  effect  which  will  be  added  to  by  the  mys- 
stery  of  the  mechanism. 

Upon  the  top  of  the  fan  box  place  a  long  handled  basket 
of  bright  fruits  and  tie  a  smashing  big  bow  of  broad  red 
satin  ribbon  at  the  top  of  the  handle. 

On  the  two  shelves  below,  arrange  boxes  of  confection- 


ery. On  the  solid  box-tops  on  the  floor,  hidden  by  the 
cheesecloth,  place  various  trade-suggesting  articles.  For 
example,  on  one  side  of  the  center  put  a  neatly  set  silver 
tray  of  heart-shaped  delicacies — cakes  and  candies — also 
fruit.  Perhaps  fresh  strawberries  may  be  obtained.  Just 
a  few  for  the  day  to  lend  a  peculiarly  festive  air.  With 
discretion  a  small  quantity  may  be  made  to  go  a  long 
way.  If  these  are  not  obtained,  use  what  is  available  that 
will  flt  in  with  the  color  scheme  of  the  window. 

On  the  other  side,  balance  this  tray  with  one  holding 
glasses,  in  shining  silver  holders,  of  red  and  white  liquids, 
milk,  raspberry  syrup,  simple  syrup  with  small  candled 
red  flowers  floating  therein,  etc. 

On  the  other  flat  surfaces  place  any  attractive,  season- 
able goods.  Here,  there  and  everywhere  lay  deep-crimson 
American  beauty  roses.  These  may  be  obtained  of  the 
decorative  establishments  in  life-like  artlflclals,  with  16- 
Inch  stems,  flowers  4  inches  in  diameter,  and  each  with 
several  green  leaves,  for  50  cents  a  dozen,  or  at  a  less  rate 
per  gross. 

The  crowning  touch  is  given  to  the  whole  display  by 
two  papier-machg  cupids  In  flesh  color,  nearly  2  feet  from 
head  to  foot.  Fasten  these  by  white  ribbons  from  the 
celling  so  they  may  sway  slightly.  Have  them  placed  at 
either  side  of  the  window  and  holding  between  them  a 
broad  band  at  least  6  inches  wide  of  glazed,  paper  cam- 
bric— only  a  few  cents  a  yard — bearing  in  deep  red  the 
words: 

St.  Valentine  and  his  co-workers  here  welcome  you 
with  all  their  hearts!    Come  in.    Oood  things  wait! 

Make  the  inside  trim  of  the  store  conform  in  gay  crim- 
son and  white  decorations.  More  American  beauty  roses 
will  transform  the  place  at  small  expense  into  a  riot  of 
cheer.  It  will  suggest  the  making  of  gifts  and  the  treat- 
ing of  friends.  To  get  the  good  of  the  display,  arrange 
It  at  least  a  week  in  advance  of  St.  Valentine's  day. 


Good  Soda,  Served  Right,  Pays  Well 


Bt  O.  a.  Ounther. 


When  soda  water  was  first  Introduced,  It  was  sold  only 
by  the  druggists,  and  In  consequence  became  identified 
with  the  drug  business,  so  that  the  public,  even  at  this  late 
day,  instinctively  turn  to  their  favorite  drug  store  when 
wanting  a  glass  of  soda.  There  is  a  feeling  that  they  will 
find  a  higher  standard  of  quality  In  drug-store  soda  than 
In  that  sold  by  other  merchants.  This  is  true  In  almost 
every  Instance,  and  it  is  hard  to  conceive  why  so  many 
druggists  pay  so  little  attention  to  the  opportunity  to  es- 
tablish a  most  profitable  department  in  their  business. 
There  is  every  good,  sound  business  reason  why  success 
should  be  attained  by  a  drug-store  soda  department. 

Success  in  the  Soda  Business. 

Success  in  any  line  is  made  possible  only  through  con- 
sistent effort  and  the  unusual  profit  in  soda  water  should 
be  an  incentive  to  success  in  the  soda  business. 

To  build  up  a  good  soda  business  requires  study,  good 
judgment  and  perseverance.  Often  we  hear  a  druggist  say, 
"I  have  a  fountain,  but  there  Is  nothing  In  soda  water," 
and  at  the  same  time,  he  Is  wearing  his  shoes  out  selling 
some  "patent"  at  69  cents.  If  we  were  to  look  for  the  rea- 
son soda  water  does  not  pay  in  this  man's  store,  we  would 
no  doubt  find  him  lacking  in  equipment,  cleanliness  and 
salesmanship. 

There  is  nothing  that  will  sell  itself — it  Is  absolutely 
necesary  for  a  merchant  to  keep  up  with  the  times  or  be- 
come a  back  number.  This  is  a  progressive  age  and  no- 
where, perhaps,  can  be  found  a  business  in  which  there 
has  been  such  radical  changes  and  rapid  progression  as  in 
the  business  of  selling  soda  water.  There  were  a  few  pio- 
neers— men  who  could  look  ahead  and  see  the  good  busi- 
ness coming.    They  blazed  the  trail  and  the  way  is  clear. 


Cleanliness  a  Prime  Requisite. 

Business  naturally  goes  to  the  place  that  looks  like  busi- 
ness. The  public  know  an  up-to-date  fountain  and  ser- 
vice— the  man  without  both  need  not  look  for  good  results. 

The  modern  fountain  is  a  money  saver  every  way  you 
look  at  it,  and  above  all,  it  is  sanitary;  that  is,  it  is  made 
that  way,  and  it's  up  to  the  owner  to  see  that  it  is  kept 
so.  My  first  advice  to  the  fountain  man  is,  be  clean, 
see  that  the  fountain,  dispensers,  glasses,  everything 
about  the  fountain,  is  clean.  It  is  not  enough  for  the  pro- 
prietor to  know  of  this  cleanliness;  that  helps,  but  the 
people  that  are  most  interested  are  those  in  front  of  the 
counter.  Tell  it  to  them,  show  it  to  them,  and  then  tell  it 
to  them  again.  Don't  let  it  escape  their  attention  for  a 
moment. 

A    Strong    Trio — Goodness,    Novelty,    Service. 

When  the  public  know  that  your  fountain,  with  all  that 
appertains  thereto,  Is  clean,  tell  them  how  good  the  soda 
Is,  and  mean  it.  Use  nothing  but  the  best — there  Is  every 
good  reason  tor  doing  so,  and  the  margin  of  profit  will 
permit  It.  Show  the  people  something  new.  Keep  their 
Interest  in  your  fountain  by  service  that  is  different. 
Offer  them  clean,  dry  glasses,  and  new  drinks  and  sun- 
daes, but  keep  telling  them  about  it. 

The  Man  Behind  the  Counter. 
There  is  the  greatest  difference  in  the  men  who  dis- 
pense soda.  Most  of  them  do  not  realize  their  opportuni- 
ties, but  seem  to  feel  that  the  world  is  against  them — the 
happiest  moment  in  their  day  is  quitting  time.  Every 
worth-while  man  has  an  interest  in  his  work  and  Is  reach- 
ing upward.    Personal  cleanliness  and  a  pleasant  manner 
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In  serving  customers  are  assets  that  are  bound  to  be  ap- 
preciated and  lead  to  advancement.  On  the  other  hand, 
employers  often  do  not  realize  that  help  is  an  Investment 
and  can  see  only  the  amount  on  the  payroll.  Like  every- 
thing else  cheap,  cheap  help  Is  a  poor  investment — only 
ten  times  worse. 

The  best  btisinest  in  the  world  can  go  to  pot  through  in- 
efficient help. 

A  Picture  Not  Altogether  Imaginary. 
Now  just  imagine  going  into  a  drug  store  on  a  hot  day, 
thirsty,  with  pleasant  anticipation  of  the  good  things  to 
come.  There  is  no  one  in  sight  and  you  wait  at  the  soda 
fountain,  note  the  dirty  glasses  still  on  the  counter  and 
Ught  the  flies.  After  a  while  some  one  will  stick  his  heart 
around  the  prescription  case,  and  in  an  offended  tone  ask 
what  you  want.  When  you  make  your  wants  known,  he 
comes  out  with  a  graduate  full  of  some  evil  smelling  medi- 
cine in  one  hand  and  a  spatula  in  the  other,  and  places 
them  on  the  counter  in  front  of  you  so  you"ll  be  sure  to 
get  the  full  benefit  of  their  odor  and  appearance,  while 
he  serves  you  something  that  he  has  "made  himself,"  in 
a  glass  that  is  crusty.  Reproachful  in  manner  and  aloof 
he  retires  to  his  den,  and  swears  that  soda  doesn't  pay. 
Of  course,  after  that  you  will  walk  past  every  fountain  in 
town  to  patronize  him— or  won't  you? 

And  Then  on  the  Contrary. 

On  the  other  hand,  you  have  been  attracted  to  a  foun- 
tain by  the  evident  signs  of  life  about  it,  the  cheery  dis- 
penser whose  whole  pleasure  in  life  seems  to  be  in  serving 
your  drink.  After  a  few  calls,  he  knows  just  how  you  like 
things,  and  by  the  time  you  reach  the  counter  you  have 
his  smiling  "Good  morning.  Mr.  So  and  So."  and  your 
cooling  drink  is  waiting  for  you.  The  owner  of  that  foun- 
tain knouts  that  soda  water  pays,  and  that  you  are  one  of 
those  that  make  it  pay.  He  will  keep  your  patronage 
through  his  evident  effort  to  give  you  what  you  want  the 
way  you  like  it. 

Bujdng  a  Fountain. 

Get  a  modern  fountain— a  good  one  that  will  last  and 
enable  you  to  serve  cold  soda  water. 

Too  many  druggists  in  buying  a  fountain  do  not  con- 
sider much  outside  of  the  price,  so  buy  from  the  lowest 
bidder,  irrespective  of  what  they  get  for  their  money. 
Then,  because  low  grade  goods  will  not  give  the  same  ser- 
vice as  the  best,  they  are  eternally  "down  on"  soda  foun- 
tains, soda  water  and  soda  appurtenances. 

Proper  equipment,  not  necesarily  expensive  equipment, 
is  absolutely  necessary  to  soda  success.  The  same  drug- 
gist that  buys  a  makeshift  fountain  will  hardly  weigh  his 
drugs  on  a  meat  scale— although  his  chances  for  success 
would  be  about  equal  in  the  two  instances.  So,  as  the 
average  buyer  of  a  fountain  has  little  or  no  technical 
knowledge  of  what  he  is  buying,  he  must  depend  largely 
on  the  reliability  of  the  manufacturer  with  whom  he 
places  his  order,  just  as  his  customers  depend  upon  his 
reliability  in  placing  In  his  hands  orders  for  goods  about 
which  they  are  short  of  technical  information.  When  a 
man  has  served  soda  water  for  a  number  of  years,  he  be- 
gins to  feel  he  knows  all  about  fountains,  but  sometimes 
he  finds,  to  the  tune  of  a  good  round  sum,  that  he  has 
learned  something  new. 

Use  the  best  of  everything  and  have  your  fountain  fur- 
nishings dainty.  Employ  a  dispenser  that  knows  his  busi- 
ness, make  him  feel  that  he  is  a  business  associate,  that 
the  success  of  the  fountain  is  a  matter  of  mutual  effort, 
and  you  are  on  the  way  to  prosperity.  But  you'll  have  to 
put  your  shoulder  to  the  wheel  and  push— and  then  push. 
Keep  everlastingly  at  it  and  the  credit  balance  on  the 
ledger  will  show  that  soda  water  in  a  drug  store  does  pay. 


Ne'w  Mexican  Vanilla  Season  Favorably 

Launched. 

The  closing  month  of  the  year  marks,  as  a  rule,  the 
principal  primary  developments  in  the  new  Mexican 
vanilla  crop,  and  Interest  In  current  conditions  in  the 
prodnclni?  and  curing  districts  Is  reported  to  have  been 
sharply  stirred  by  the  generally  accepted  shortage  In 
the  present  yield.  The  pa.Hslng  of  the  dogstar,  according 
to  the  custom  long  prevalent  among  the  Indian  growers, 
has  been  the  signal  to  estimate  the  extent  and  character 
of  the  vanilla  crop,  and  at  this  point  late  in  August  the 
current  production  was  computed  at  about  two-thirds  of 
an  average,  with  the  general  quality  below  normal.  The 
volume  forecast  was  subjected  to  an  unreckonable  cyclone 
sweeping  the  vanilla  districts  In  the  vicinity  of  Qutlerrez- 
Zamora,  Jamoltepec  and  San  Rafael,  near  the  end  of 
September,  and  as  a  result  the  curtailment  In  the  crop, 
en  latest  advices,  Is  placed  at  probably  fifty  per  cent. 
Estimates  on  the  total  range  from  150,000  to  170,000 
pounds,  including  beans  and  cuts.     I^ast  year's  crop  was 


heavy,  running  to  about  350,000  pounds,  of  which  nearly 
125,000  pounds  represented  cuts.  The  relation  of  cuts  to 
beans  in  the  present  yield  cannot  be  determined  at  this 
time,  but  some  views  in  the  local  trade  place  the  prob- 
able extent  of  cuts  at  100,000  pounds.  Many  of  the  beans 
affected  by  the  cyclone  have  been  counted  upon  for  con- 
version into  early  cuts,  but  some  of  the  damaged  beans 
will  not  stand  the  conversion  and  must  take  their  chances 
on  the  market  in  their  natural  form.  The  increased  pro- 
portion of  low-grade  beans  is  regarded  as  a  foregone  con- 
clusion. 

Good  Returns  Reaped  Last  Year. 
The  height  of  the  buying  season  for  new  green  beans  Is 
usually  reached  by  Christmas  eve.  The  curers  are  gener- 
ally believed  to  have  reaped  good  returns  from  their  1914- 
1915  holdings  and  are  in  an  unusually  sound  position  to 
push  new  purchases,  not  only  on  the  spur  of  the  limita- 
tion upon  stocks  but  also  on  the  advantage  of  converting 
currency  of  a  more  or  less  arbitrary  fixation  of  exchange 
into  merchandise  of  a  determinable  valuation.  The  prices 
paid  for  the  new  cuts,  which  are  generally  ready  for  the 
market,  are  reported  from  20  to  25  pesos  per  pound,  while 
purchases  of  green  beans  have  been  on  the  average  of 
five  pesos  per  pound,  the  equivalent  of  30  pesos  per 
pound  when  cured.  These  prices  are  said  to  be  well  in 
excess  of  those  formerly  obtaining.  With  the  season 
in  Mexico  well  advanced  new  cuts,  it  is  believed,  will  be 
available  for  the  local  market  in  good  quantities  soon 
after  the  turn  of  the  year.  Every  effort  will  be  made  by 
local  dealers  to  discourage  the  rushing  of  new  whole 
beans  which,  according  to  the  experience  of  late  years, 
has  been  attended  with  a  serious  Impairment  of  quality 
and  condition.  It  is  hoped  the  exceptional  character  of 
last  year's  beans  will  serve  as  a  model  for  the  prepara- 
tion of  this  season's  goods.  Conditions  In  the  curing 
districts  at  this  time  are  in  marked  contrast  with  those 
a  year  ago,  and  present  prospects  are  favorable  for  the 
most  thorough  treatment  of  the  beans.  The  Mexican  ex- 
change situation  has  been  developing  a  sounder  and  more 
confident  foundation,  and  by  the  time  the  more  impor- 
tant negotiations  for  new  beans  for  local  account  are  in 
order,  it  is  hoped  that  the  financial  relations  will  be  es- 
tablished on  a  basis  to  avoid  the  many  complications 
involving  last  year's  operations. 

Bourbon  Vanilla  Situation. 
A  reference  to  the  Bourbon  vanilla  situation  may  be 
timely  in  this  connection,  as  Mexican  and  Bourbons  are 
in  very  close  market  relationship.  Reports  on  the  Bour- 
bon production  have  been  rather  conflicting,  some  indi- 
cating a  shortage  from  ten  to  twenty-flve  per  cent.,  and 
others  expressing  confidence  in  a  normal  yield.  One  fac- 
tor is  accepted  as  of  bullish  signiflcance,  the  difficulties 
attending  regular  and  dependable  shipments  from  the 
various  producing  islands.  Another  helpful  condition  is 
advanced  in  the  fully  sustained  European  consumption, 
vanilla  entering  heavily  in  the  chocolate  used  by  all  the 
belligerent  countries. 


Controlling  the  "Cold"  in  Ice  Cream. 

An  odd  application  of  a  very  abstract  principle  of 
physics  is  to  control  at  will  the  cold  taste  of  ice  cream. 
If  an  Ice  cream  manufacturer  wishes  to  have  his  ice  cream 
taste  cold  a  long  time  he  can  do  so  by  making  simple 
changes  In  the  cream  mixture  he  freezes,  the  actual  tem- 
perature of  the  frozen  cream  having  little  to  do  with  It. 
The  scheme  has  been  worked  out  by  chemists  of  the  Iowa 
Stat«  College. 

The  scientific  principle  is  that  of  specific  heats.  The 
specific  heat  of  an  article  Is  the  Intensity  of  heat  needed 
to  raise  Its  temperature  a  given  number  of  degrees  or.  In 
effect  the  rapidity  with  which  the  article  saps  up  heat. 
Water  Is  taken  as  the  standard  and  scientists  know  the 
specific  heat  of  most  substances  compared  with  water. 
These  chemists  carefully  worked  out  the  specific  heat  of 
milk,  cream  and  various  other  dairy  products,  discover- 
ing that  pure  cream  has  a  low  specific  heat,  and  that  fatty 
substances  do  not  take  up  heat  so  quickly  and  effectively 
as  does  water. 

With  ice  cream  the  more  fat  there  Is  In  the  formula  the 
lower  will  be  the  specific  heat.  Thus  the  "cold  taste"  can 
be  controlled  by  the  amount  of  fat  used. — Saturday  Eve- 
ning Pout. 

»  *  ■ 

H.  H.  Cushman  Dead. 

H.  H.  Cushman,  president  of  the  Fountain  Specialty 
Company,  Grand  Haven,  Mich.,  died  of  pneumonia  Janu- 
ary 20th.  He  was  on  a  business  trip  to  Minneapolis  when 
stricken,  and  was  taken  to  a  hospital,  where  In  spite  of 
the  very  best  attention,  he  died  In  a  few  days. 

Only  these  bare  details  are  available  now,  but  a  more 
fitting  notice  will  api>e,ir  In  these  columns  later. 
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The  Use  of  Stabilizers  in  Ice  Cream. 

In  an  addroBs  delivered  before  the  Nebraska  Association 
of  Ice  Cream  Manufacturers,  J.  H.  Fradsen,  professor  of 
dairy  husbandry  In  the  University  of  Nebraska,  discussing 
the  value  of  stabilizers  as  a  method  of  improving  the  body 
and  texture  of  ice  cream,  said: 

"Stabilizers  are  substances  added  to  Ice  cream  for  the 
purpose  of  Improving  the  body  and  texture  of  the  Ice 
cream  by  preventing  the  formation  of  ice  crystals  In  the 
Hnisbed  product.  In  some  cases  a  substance  which  Is 
added  to  give  the  ice  cream  a  better  body  is  termed  a 
binder,  and  a  substance  to  give  a  smooth  texture  and  pre- 
vent the  formation  of  ice  crystals  is  termed  a  flUcr.  As  a 
matter  of  fact,  a  substance  that  will  act  as  a  binder  will 
act  as  a  filler  also.  These  terms,  however,  are  somewhat 
misleading.  The  term  'stabilizer'  comes  nearer  suggest- 
ing the  true  function  of  these  substances  in  ice  cream. 
Body  and  texture  are  so  intimately  related  that  the  two 
usually  go  together,  and  in  many  places  these  terms  are 
used  Interchangeably.  On  this  point  Washburn  says,  'The 
words  body  and  texture  are  used  in  ice  cream  making  to 
mean  two  quite  different  things.  Body  is  synonymous 
with  structure  or  substance.  It  refers  to  the  entire  mass 
as  a  unit.  Texture,  on  the  other  hand,  has  to  do  with  the 
liner  make-up  of  the  aticle.  .  .  .  The  one  has  to  do 
with  the  mass  characteristics;  the  other  with  the  arrange- 
ment' of  the  particles." 

Some  Common  Stabilizers. 

"There  are  numerous  substances  which  may  be  used  as 
stabilizers.  The  most  common  ones  are  starch,  egg  albu- 
min, milk  solids,  gums,  gelatin  and  prepared  powders 
made  from  a  mixture  of  two  or  more  of  these. 

"The  starchy  stabilizers  are  still  used  quite  extensively 
in  ice  cream  making.  Corn  starch,  wheat  flour,  rice  flour 
and  arrow  root  starch  are  the  most  common  of  these.  Rice 
flour  meets  with  considerable  favor  on  account  of  the 
small  size  of  the  starch  grains.  All  starchy  substances, 
however,  should  be  cooked  before  being  used  in  ice  cream 
because  the  starch  grains  break  down  in  the  cooking  proc- 
ess and  are  more  evenly  and  thoroughly  incorporated  with 
the  cream.  If  the  starch  is  not  cooked,  the  coarse  grains 
will  very  likely  be  apparent  in  the  finished  product.  These 
starchy  stabilizers  are  sometimes  used  In  the  plain  ice 
cream  and  in  the  cheaper  grades.  They  are  rarely  used 
in  the  fancy  cooked  mixtures  containing  eggs. 

"Eggs,  when  used  in  ice  cream,  act  both  as  a  stabilizer 
and  as  a  flavor.  Ice  cream  which  contains  many  eggs  has 
a  very  smooth  texture,  a  heavy  body,  and  a  pronounced 
custard  flavor.  Ice  cream  mixtures  of  this  class  must 
always  be  cooked  before  the  mixture  is  frozen. 

"Milk  solids,  however,  do  not  require  cooking  and  serve 
a  useful  purpose  in  the  ice  cream  mixture.  These  sub- 
stances are  added  to  the  mixture  either  as  milk  powder, 
condensed  milk,  or  in  the  form  of  homogenized  cream. 
Where  these  substances  are  used  in  the  mixture  the  ice 
cream  has  a  better  body  and  texture  and  also  a  higher 
food  value  on  account  of  the  higher  percentage  of  milk 
solids  which  it  contains.  In  addition  to  the  substances 
already  mentioned,  there  are  certain  gums  which  are 
sometimes  used  in  ice  cream. 

Kind  of  Gums  Sometimes  Used. 

"Indian  gum  is  the  name  given  to  a  class  of  gums  which 
are  nearly  alike  in  origin  and  composition.  According  to 
Circular  94,  of  the  Bureau  of  Chemistry,  'it  appears  reason- 
ably certain  that  two  gums  at  least  are  justly  character- 
ized by  this  term.  .  .  ;  both  of  which  find  local  appli- 
cation as  substitutes  for  tragacanth.' 

"Tragacanth  is  the  name  of  a  gum  obtained  from  plants 
found  in  the  mountains  of  Asia  Minor.  The  gum  exudes 
through  natural  fissures  and  through  Incisions,  appearing 
as  ribbon  and  leaf  or  flake  tragacanth.  Indian  gum,  on  the 
other  hand,  occurs  as  irregularly  shaped  lumps,  so  it  is 
quite  different  in  appearance.  It  is  used  In  the  powdered 
form  to  adulterate  the  more  expensive  gum  tragacanth. 
When  placed  in  water,  gum  tragacanth  does  not  dissolve, 
but  swells  and  becomes  so  distended  as  to  occupy  all  of 
the  water  in  which  it  is  placed,  forming  an  adhesive, 
viscous  mass.  When  used  as  a  stabilizer  for  ice  cream  the 
required  amount  of  gum  is  soaked  in  warm  water  before 
being  added  to  the  ice  cream  mixture,  or  a  'gum  traga- 
canth stock'  may  be  prepared  by  placing  one  ounce  of  gum 
tragacanth  in  a  quart  of  water  and  heating  gently  until 
the  entire  mass  becomes  thick  and  tenacious.  About  three 
pounds  of  sugar  are  then  added  and  In  this  condition  the 
gum  will  keep  for  several  weeks. 

"Gum  tragacanth  possesses  some  advantages  over  many 
of  the  other  substances  used  in  the  ice  cream  mixture  in 
that  it  is  tasteless,  odorles,  and  easy  to  use.  It  Is  a  very 
satisfactory  stabilizer  and  Is  frequently  used  In  place  of 
gelatin,  particularly  where  public  sentiment  is  against  the 
use  of  the  gelatinoid  stabilizers. 


Use  of  Prepared  Powders. 

"Prepared  powders,  known  as  ice  cream  powd<»r8,  or  by 
some  special  trade  name,  are  made  up  for  the  most  part 
from  some  of  the  substances  described  above.  The  value 
of  these  substances  depends  upon  the  presence  of  finely 
powdered  gum  tragacanth  or  gelatin  or  a  mixture  of  those 
with  rice  flour,  powdered  arrow  root  and  sugar.  The  results 
obtained  from  the  use  of  these  are  sometimes  quite  fc'.Us- 
factory,  but  on  the  whole  it  would  seem  more  desirable 
for  the  ice  cream  maker  to  know  the  exact  nature  and 
composition  of  the  stabilizer  used.  City  ordinances  and 
State  laws  are  not  uniform  in  regard  to  the  use  of  stabil- 
izers in  ice  cream:  hence  the  importance  of  knowing  ihe 
composition  of  prepared  substances  such  as  ice  cream 
powders. 

"The  object  of  using  stabilizers  is  to  give  the  ice  cream 
a  more  pleasing  texture  and  a  better  body.  It  seems  that 
the  opinion  quite  commonly  held  by  those  unfamiliar  with 
the  process  of  ice  cream  making  is  that  these  stabilizers 
are  adulterants.  This,  however,  is  not  the  case,  as  these 
substances  are  almost  analogous  to  the  baking  ponders  or 
cream  of  tartar  and  soda,  eggs,  and  other  substances  need 
in  cakes  to  give  lightness.  In  other  words,  stabiUycrs  ar3 
essential  to  the  production  of  good  body  and  texture  in  ice 
cream  made  under  practical  commercial  conditions.  In- 
stead of  being  adulterants  or  substitutes  for  other  food 
products,  many  of  these  have  a  high  food  value.  The 
food  value  of  eggs  is  well  known  to  all.  The  milk  solids 
which  are  added  in  the  form  of  milk  powder  or  conJensed 
milk  have  a  high  food  value  also,  and  at  the  same  time 
improve  the  flavor  of  the  Ice  cream. 

"The  effect  of  stabilizers  upon  'swell'  has  apparently 
been  somewhat  overestimated.  The  opinion  held  by  some 
is  that  a  stabilizer  is  used  to  increase  the  'swell'  of  the 
ice  cream.  The  opinion  is  shared  by  many  ice  cream 
makers  also,  but,  according  to  all  data  on  this  subject 
available  at  the  present  time,  stabilizers  apparently  have 
just  the  opposite  effect.  It  has  been  pointed  out  that  as  a 
rule  where  varying  amounts  of  these  substances  are  used 
there  is  a  very  noticeable  reduction  in  the  average  'swell' 
of  the  Ice  cream  during  the  freezing  process. 

Gelatin  Is  Sometimes  Objected  To. 
"The  use  of  gelatin  in  Ice  cream  is  frequently  denounced 
not  only  because  some  consider  it  an  ;vdulterant.  but  be- 
cause of  the  fact  that  it  may  become  contaminated  jn  the 
manufacturing  process.  Since  this  is  quite  true  of  the 
lower  grades,  great  care  should  be  exercised  In  selecting 
the  gelatin  used  in  ice  cream  making.  When  the  nropef 
precautions  have  been  taken  to  select  gelatin  of  known 
purity,  there  can  be  no  reasonable  grounds  for  ob- 
jecting to  its  use  in  the  ice  cream  mixture.  The  amount 
used  is  quite  insignificant,  and  instead  of  being  a  harmful 
substance,  it  is  a  food  of  no  little  value.  Although  jfelatin 
is  not  a  tissue  builder,  it  is  said  to  have  a  heat  and  onergv 
value  about  equal  to  that  of  proteids  and  is  very  easily 
digested.  Owing  to  the  fact  that  gelatin  melts  very  read- 
ily in  warm  weather  and  solidifies  again  upon  coolirg.  It 
makes  an  excellent  stabilizer  for  ice  cream  and  sherbets. 

Judicious  Use  of  Stabilizers  Is  Advantageous. 

"As  has  been  pointed  out,  these  substances  are  for  tlie 
purpose  of  improving  the  body  and  texture  if  thie  frozen 
product.  This  is  a  matter  of  consldera3>.  Importance  to 
the  ice  cream  maker  where  the  ice  cream  must  be  shipped 
or  hauled  some  distance  before  it  lusihes  '^he  consumer. 
In  the  hot  summer  weather  it  is  difficult  to  ice  a  tub  thor- 
oughly enough  so  it  will  stand  a  very  long  -hipment  un- 
less a  stabilizer  of  some  sort  has  been  used.  The  tem- 
perature of  the  ice  cream  need  rise  only  a  few  degrees 
when  the  ice  cream  is  repacked.  If  the  lee  cream  becomes 
slightly  softened  in  transit  and  is  then  iced  down  and 
frozen  it  will  be  found  that  the  texture  has  become  more 
or  less  granular.  The  difficulties  in  handling  rail  ship- 
ments of  ice  cream  in  hot  weather  must  be  encountered 
to  be  fully  appreciated.  These  difficulties  are  overcome, 
in  part  at  least,  by  the  judicious  use  of  stabilizers. 

"Just  how  a  stabilizer  prevents  the  formation  of  ice 
crystals  in  ice  cream  is  not  definitely  known.  According 
to  Washburn,  gelatin  prevents  the  formation  of  sharp 
spines  of  ice  by  forming  a  film  around  the  small  ice  crys- 
tals, and  in  this  way  prevents  them  from  increasing  in 
size.  He  also  asserts  that  gum  tragacanth  does  not  form 
such  a  film  or  capsule  around  the  ice  crystal,  but  when 
used  in  connection  with  gelatin  serves  to  hold  the  gelatin 
capsules  together, 

"The  truth  of  this  theory  remains  to  be  demonstrated; 
nevertheless,  these  substances,  which  are  sometimes  called 
colloids,  when  properly  used,  enhance  the  value  of  ice 
cream  considerably  by  giving  a  better  body  and  finer  text- 
ure which  will  not  become  granular  after  the  ice  cream 
stands  for  a  time." — Pacific  Drug  Review. 
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Manufacturers  of  Nostrums  Blind  to  Physi- 
cians' Humanitarianism. 

One  of  the  favorite  arguments  of  the  fakers  who 
oppose  the  letting  in  of  the  hght  upon  their  fakery 
by  physicians,  health  officers  and  the  better  class  med- 
ical journals,  is  that  the  fake  medicines  are  cutting 
into  the  doctors'  practice  and  the  doctors  are  there- 
fore financially  interested  in  putting  the  fakers  out  of 
business.  That  there  is  no  foundation  in  truth  for 
I  such  an  argument,  so  far  as  physicians  of  profes- 
'  sional  standing  are  concerned,  is  well  known  to  phar- 
macists generally.  H  there  are  any  who  do  not  real- 
ize that  medicine  is  among  the  most  altruistic  profes- 
sions, even  if  it  is  not  the  most  altruistic,  they  have 
'  only  to  consider  what  physicians  are  doing  to  prevent 
disease,  in  order  t,o  be  forced  to  such  a  realization. 

Mosquitoes,  flies  and  other  insects  disseminate  the 
•  rms  of  yellow  fever,  typhoid  fever  and  other  dis- 
eases. Physicians  discovered  this  fact.  Did  they  keep 
it  to  themselves,  or  did  they  publish  it  broadcast  to 
the  world?  If  the  medical  profession  were  as  eager 
for  practice  as  the  nostrum  fakers  would  have  us  be- 
lieve, they  would  have  said  among  themselves,  Flies 
and  mosquitoes  are  our  best  friends ;  they  cause  sick- 
ness and  the  more  sickness  there  is  the  busier  we  are 
and  the  more  money  we  collect.  That  is  what  the 
nostrum  fakers  would  have  said,  and  their  minds  are 
so  constituted  as  to  be  unable  to  entertain  a  thought 
of  a  man's  doing  for  the  sake  of  humanity  something 
■vhich  appears  on  its  face  to  be  depriving  him  of  a 
art  of  his  income:  it  is  the  possession  of  that  kind 
of  mind  that  leads  a  man  into  the  business  of  trifling 
for  profit  with  human  health  and  life. 

Fioards  of  health  everywhere  are  endeavoring  to 
abate  those  nuisances  which  are  the  cause  of  sickness. 
Members  of  the  medical  profession  are  like  members 
•  'f  a  fire  department  in  that  they  seek  to  prevent  the 
very  thing  which  makes  their  calling  a  necessity. 
What  would  we  think  of  a  fireman  who  purposely 
permitted  a  conflagration  in  order  that  his  comrades 
might  show  the  city  how  important  it  was  to  keep  up 

well-paid  fire  department  ?      And  what  would  be 

ought  of  a  man  who  cliarged  the  fireman  of  the 

nntry  with  opposing  on  the  ground  that  it  was  cut- 

ng  into  the  firemen's  business,  some  device  for  put- 

iig  out  fires,  when  the  firemen  themselves  knew  the 

device  to  be  a  fake,  and  an  olistacle  to  lire  prevention 

a  menace  becau.sc  of  the  false  sense  of  security 

liich  it  gave  in  time  of  danger? 

Physicians  need  no  help  from  us  to  set  them  right 


before  the  world.  We  are  not  offering  this  as  any 
such  help.  We  write  it  merely  to  call  anew  the  atten- 
tion of  our  readers  to  facts  with  which  they  are  al- 
ready conversant  in  order  that  they  may  not  be  misled 
by  the  false  pretenses  of  those  whose  interest  it  is  to 
mislead  them.  Much  is  said  and  written  about  the  re- 
lations between  physicians  and  pharmacists,  the  sub- 
ject being  one  of  the  most  hackneyed  in  the  literature 
of  our  calling,  but  so  long  as  every  pharmacist  knows 
a  self-sacrificing  doctor  who  is  a  sort  of  counterpart 
of  old  Willum  MacLure,  and  every  physician  knows 
a  pharmacist  upon  whom  he  may  rely  as  guide,  phi- 
losopher and  friend,  those  relations  are  not  going 
entirely  to  the  bad.  And  neither  are  the  druggists 
going  to  allow  the  nostrum  fakers  to  poison  their 
minds  against  the  doctors,  for  among  druggists, 
there  is  a  strong  spirit  of  humanitarianism  which  en- 
ables them  to  see  a  side  of  the  medical  profession  to 
which  the  nostrum  men  are  blind. 


Shall   We   Have   a    Price-Protecting   Law? 

Atlvices  from  Washington  are  to  the  effect  that 
congress  does  not  intend  to  allow  itself  to  be  stam- 
peded by  propagandists  into  passing  the  Stephens 
price-control  bill,  but  is  willing  to  listen  to  a  public 
demand  for  the  enactment  of  the  bill  and  to  be  gov- 
erned by  any  such  demand  when  made.  In  other 
words,  if  the  public  desires  the  bill  passed  it  can  have 
it  passed  by  letting  that  desire  be  known.  So,  in  the 
expressive  slang  of  the  street,  the  matter  is  up  to  the 
druggists  and  other  dealers  who  want  the  bill  to  be- 
come a  law.  The  way  for  them  to  secure  its  enact- 
ment is  to  inform  their  congressmen  to  that  effect. 
If  they  do  not  and  the  bill  fails  of  passage  they  will 
have  only  themselves  to  "thank." 

It  will  be  recalled  that  several  years  ago  druggists 
— manufacturing,  wholesale  and  retail— devised 
means  to  control  prices  on  certain  goods,  known  as 
the  tripartite  plan,  and  just  as  it  seemed  as  if  the 
plan  were  about  to  become  operative,  the  courts 
stepped  in  and  by  applying  the  Sherman  anti-trust 
law,  scattered  to  the  four  winds  the  results  of  a  dozen 
years  of  deep  study  and  hard  work  on  the  part  of  the 
three  branches  of  the  trade.  It  is  to  modify  that  anti- 
trust law,  in  so  far  as  it  applies  to  trade-marked 
goods,  that  the  Stephens  bill  has  been  drawn.  Those 
who  favored  the  old  tripartite  plan  now  favor  the  pro- 
jjosed  new  measure,  and  those  who  opposed  the  old 
plan  are  against  the  new  one ;  but  while  tlie  tripar- 
tite plan  had  been  entered  into  by  drug  interests  only. 
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the  Stephens  bill  is  designed  to  provide  protection  to 
all  trade-marked  merchandise  whose  manufacturers 
voluntarily  move  to  take  advantage  of  it.  The  small 
dealers  now  have  an  opportunity  to  secure  an  advan- 
tageous law  which  they  can  ill  afford  to  let  pass. 


Three  in  One. 

From  the  time  of  its  first  modest  appearance  from  a 
Grand  street  drug  store  nearly  sixty  years  ago  The 
Druggists  Circul.'\r  has  been  both  "a  practical  jour- 
nal of  pharmacy  and  general  business  organ  for  drug- 
gists" as  proclaimed  at  the  top  of  its  title  page.  Some 
years  ago  the  "business  organ"  part  of  the  Circular 
bad  achieved  so  much  size  and  importance  that  we, 
to  get  freer  play  for  our  "practical  journal  of  phar- 
macy," set  apart  a  special  section  of  each  number  for 
the  appearance  of  articles  coming  under  the  heading 
"Drug  Store  Merchandising."  From  that  time  to  the 
beginning  of  last  year  the  Circular  consisted,  in  a 
sense,  of  two  periodicals,  one  a  journal  of  pharmacy 
and  the  other  a  business  organ  for  merchants  han- 
dling druggists'  side  lines  and  specialties.  Then,  in 
January,  nineteen  hundred  and  fifteen,  we  added  a 
third  section  which  we  call  "Good  Soda,"  and  now 
the  Circular  embraces  three  sections,  each  one  of 
which  contains  enough  good  material  to  be  issued  sep- 
arately as  a  complete  publication. 

The  growth  of  the  drug  business,  both  in  size  and 
diversity,  is  reflected  in  the  growth  of  the  Circu- 
lar. The  mercantile  side  of  the  business  assumed 
greater  importance  as  department  stores,  mail-order 
houses  and  others  not  only  began  to  bid  for  the  drug- 
gists' trade  in  sundries,  toilet  supplies,  and  the  like, 
but  actually  put  in  stocks  of  medicines  and  even,  in 
some  cases,  prescription  departments.  Face  to  face 
with  such  competition,  the  druggist  was  forced  to  give 
more  attention  to  sound  mercantile  methods,  and  in 
many  instances  to  put  in  stocks  of  goods  that  were 
not  strictly  in  his  line.  Thus  drug  store  merchandis- 
ing became  a  subject  of  more  intense  interest  than 
ever  to  our  readers,  and  we  have  treated  it  accord- 
ingly. 

Then  there  is  the  growth  of  the  soda  business  to  be 
considered.  This  business  has  reached  proportions 
that  are  simply  stupendous,  and  the  end  is  not  yet  in 
sight.  As  we  said  in  the  salutatory  of  our  "Good 
Soda"  department,  "originally  but  little  more  than  a 
novelty  by  means  of  which  the  apothecary  interested 
the  public  in  a  certain  phase  of  his  chemical  learning 
Cand  incidentally  gathered  a  few  dimes),  the  soda 
fountain  has  become  the  central  object  in  an  industry 
of  almost  staggerine  prooortions."  And  in  the  same 
connection  we  added:  "The  making  and  selling  of 
fountain  dainties,  from  being  an  inconsequential  item 
in  the  day's  business  of  the  retail  drueeist.  has  become 
a  highly  specialized  art  which  demands  the  exclusive 
attention  and  best  thought  of  a  laree  corps  of  ab'e 
men.  The  amount  of  mechanical  ineenuitv.  artistic 
ability  and  knowledsre  of  sanitation  that  has  been  ex- 
ercised in  bringing  the  modern  type  of  soda  fountain 
to  its  present  state  of  development — we  were  tempted 
to  say  perfection — would  have  entitled  its  possessors 


to  laurels,  as  well  as  more  substantial  renown,  in  any 
field  in  which  they  might  have  chosen  to  labor."  So, 
again,  the  Circular,  to  keep  up  with  the  growth 
of  the  drug  business — indeed,  to  be  better  able  to  take 
its  proper  part  in  the  promotion  and  partial  direction 
of  the  growth — established  its  department  of  "Good 
Soda,"  which,  truly,  has  gone  "right  to  the  spot"  in 
the  estimation  of  its  soda-dispensing  readers,  just 
as  their  product  goes  "right  to  the  spot"  in  the  inter- 
nal economy  of  their  customers. 

Thus  it  is  seen  that  The  Druggists  Circul.\r,  in  it 
sixtieth  year,  is  still  carrying  out  the  idea  of  it 
founder,  who  offered  it  as  both  a  "journal  of  phar- 
macy" and  a  "business  organ  for  druggists,"  but  do- 
ing it  with  a  youthful  buoyance  and  on  an  immense- 
scale  which  doubtless  would  make  the  good  old  Grand 
street  apothecary,  the  publisher  of  its  first  issue,  rub 
his  eves  in  bewilderment. 


Please  Answer  by  Return  Mail. 

It  is  eight  o'clock — or. perhaps  some  other  hour,  for 
nobody  has  time  to  look  at  the  clock.  All  know  that 
it  is  the  time  of  day  when  the  doctors  are  on  their 
evening  rounds,  because  prescriptions  are  coming  in. 
Yes,  coming  in  singly,  in  pairs  and  in  groups,  for  the 
grip  epidemic  has  struck  the  town.  The  proprietor 
and  his  head  clerk  are  doing  a  double  quick  back  of 
the  prescription  counter.  The  junior  and  the  soda 
dispenser  are  striving  with  only  partial  success  to 
handle  the  crowd  in  the  front  part  of  the  store,  be 
cause  it  is  one  of  those  pleasant  evenings  when  peopK 
like  to  be  abroad  for  a  glass  of  soda  or  to  do  a  bit  of 
shopping.  Half  a  dozen  servants  and  messenger  boys 
and  members  of  families  in  which  there  is  sicknes- 
are  waiting  for  prescriptions  to  be  filled.  The  store 
boy  is  out  delivering  medicine,  and  there  are  three  of 
four  more  parcels  ready  to  go  out  as  soon  as  he  re- 
turns. Now  and  then  a  prescription  comes  in  by  tele- 
phone. There  goes  the  telephone  now.  It  rings  loud 
and  long,  and  then  rings  again  before  either  the  pro- 
prietor or  the  senior  can  get  his  hands  clear  to  answer 
it.  The  proprietor  goes.  Only  half  the  conversation 
can  be  heard  bv  the  senior,  but  he  has  heard  the  other 
half  so  often  from  people  who  want  telephone  mes- 
sages sent  out  that  he  knows  what  it  is.  "Sorry, 
ma'am,  bu*  it  is  impossible  for  us  to  deliver  it  jus! 

now." "No.  only  around  the  block,  but  the  boy  1-= 

out  and  all  of  us  here  in  the  store  are  waiting  on  cus- 
tomers."—"We'll  send  it  later,  ma'am,  as  soon  as  we 
have  time."     And  more  of  the  same. 

The  scene  shifts.  Visualize  the  interior  of  a  busv 
editorial  office.  The  time  is  just  on  the  eve  of  send- 
ing the  journal— a  monthly— to  press.  There  is  a 
tense  feeling  in  the  atmosphere.  Editors  are  readin? 
final  proofs,  pasting  up  dummies,  telephoning  to 
printers,  dictating  last-minute  news  items,  and  maV- 
ing  things  hum  generally.  Minutes  count,  not  merely 
as  minutes,  but  in  some  cases,  as  in  them  work  is  laid 
out  for  others,  as  hours.  Altogether  it  is  one  of  those 
times  which  occasionally  come  into  the  lives  of  the 
best  of  us  when  the  hours  in  the  day  seem  too  few 
and  the  days  themselves  distressingly  scant  in  num- 
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ber.  In  the  business  office  up  front  a  stack  of  mail 
has  just  been  deposited  by  the  postman.  The  man- 
ager and  a  couple  of  his  assistants  are  opening  and  as- 
sorting it.  Some  goes  to  on*  department  and  some 
to  another.  In  the  lot  are  a  number  of  letters  requir- 
mg  editorial  attention.  A  boy  brings  them  back. 
Snatching  a  fleeting  moment  the  man  at  the  manag- 
ing editor's  desk  hurriedly  glances  through  the  pile, 
selecting  what  he  needs  at  once  for  the  work  in  hand, 
passing  around  to  others  what  they  must  have,  and 
pushing  aside  for  later  attention  everything  that  can 
be  made  to  wait.  Mixed  in  with  the  other  letters  are 
several  queries.  Among  the  queries  are  five  with 
which  stamps  have  been  enclosed  for  answers  by  let- 
ter :  this  is  an  actual  count — the  place  an  editorial  of- 
fice of  whose  inner  workings  we  have  a  fairly  accurate 
idea. 

Once  more  there  is  a  shift  of  scene.  We  are  now 
in  the  back  room  of  a  drug  store  somewhere  in  the 
L'nited  States.  Two  druggists  are  arguing  about 
some  point  in  pharmacy,  or  maybe  a  druggist  and  a 
]/hysician :  perhaps  there  is  only  one  druggist,  and  he 
is  working  over  an  incompatible  mixture  or  is  con- 
fronted by  some  situation  on  which  he  needs  a  little 
legal  advice.  So  the  druggist  takes  his  pen  in  hand 
and  writes  to  his  favorite  journal  for  light,  for  he 
knows  that  it  will  be  glad  to  help  him.  He  is  aware 
that  in  the  journal  there  is  printed  a  notice  each 
month  which  reads:  "Queries  are  not  answered  by 
letter.  The  information  supplied  in  these  columns  is 
intended  for  the  benefit  of  our  readers  in  general,  not 
for  the  profit  of  the  individual  inquirer  only."  But 
he  thinks  he  knows  a  way  to  beat  this  rule:  he  will 
enclose  a  stamp  for  an  immediate  reply.  So  he  posts 
his  letter  and  when  the  answer  does  not  come  "by  re- 
turn mail"  he  feels  aggrieved,  slighted,  and  mayhe 
just  a  bit — well,  say,  "peeved." 

It  is  perhaps  useless  for  us  to  try  to  conceal  to  the 
end  of  this  article  the  identity  of  the  journal  in  ques- 
tion. It  is  the  Circular.  Except  that  we  are  truly 
and  sincerely  sorry  not  to  be  able  to  accommodate  all 
our  friends  by  giving  them  what  they  want  when  they 
want  it,  there  seems  only  one  thing  more  for  us  to  say 
in  this  coimection.  As  turn  about  is  fair  play,  that 
concluding  portion  of  our  little  story  will  take  the 
form  of  a  query:  If  our  readers  were  in  our  place 
what  would  they  do  about  it  ?  We  request  an  answer, 
at  once  or  later,  from  every  reader — at  his  own  ex- 
pense for  postage.  And  if  we  are  too  busy  to  give 
the  answers  prompt  attention  when  they  arrive, 
rather  than  neglect  them  we  shall  take  the  whole  bun- 
dle home  with  us  for  Sunday  reading.  Doubtless  a 
perusal  of  them  will  do  us  more  good  than  a  study  of 
the  latest  pranks  of  Hans  and  Fritz. 


Advertising  Is  an  Old  Subject,  but  new  things 
pertaining  to  it  are  continually  cropping  up.  Ad- 
vanced students  of  the  science  in  its  broader  aspect 
now  take  the  ground  that  for  a  paper  to  publish  an 
untruthful  advertisement  in  the  same  issue  with  a 
trnthfu!  one.  does  the  truthful  advertiser  an  injus- 
tice in  that  the  reader,  seeing  the  untruthful  announce- 
ment, will  naturally  discount  the  statements  made  in 


the  other  one.  Indeed,  it  may  be  said  that  the  two 
advertisements  need  not  appear  in  the  same  issue  of  a 
publication,  or  even  in  the  same  publication,  for  them 
to  have  this  kind  of  effect.  Conversely  it  may  be 
said  that  the  truthful  advertiser  helps  the  other  kind, 
as  people  would  soon  cease  to  believe  in  any  adver- 
tising if  they  did  not  find  some  of  it  truthful.  It 
is  to  the  interest  of  all  honest  advertisers  as  well  as 
of  all  periodicals  carrying  honest  advertising  to  put 
a  stop  to  deceiving  announcements.  To  show  to 
what  extent  honest  advertisers  are  going  in  their  ef- 
forts to  hold  the  public's  confidence,  a  recent  an- 
nouncement of  a  Philadelphia  clothier  may  be  cited. 
This  merchant  advertised  a  sale  of  overcoats  repre- 
sented as  being  made  of  a  special  kind  of  goods. 
Later  it  developed  that  the  manufacturer  of  the  coats 
had  made  misrepresentation  to  the  clothier  regard- 
ing the  fabric.  The  retailer  might  have  kept  quiet 
about  it,  and  salved  his  conscience  by  returning 
the  money  to  any  dissatisfied  customer.  Rut  evidently 
he  felt  that  he  owed  it  to  himself  to  do  more  than 
this.  Let  us  suppose  that  he  was  honest  as  a  matter 
of  principle,  but  whether  he  was  or  not,  he  knew 
that  a  dissatisfied  customer  who  does  not  bring  his 
complaint  to  the  store,  but  scatters  it  abroad  among 
his  acquaintances,  is  a  bad  thing  for  any  business. 
So  what  did  the  Philadelphia  clothier  do?  He  adver- 
tised his  regret  at  the  misrepresentation,  asked  buy- 
ers to  return  the  coats,  and  added :  "We  are  only  too 
glad  to  correct  this  error,  because  we  always  insist 
upon  preserving  to  the  letter  the  integrity  of  our  ad- 
vertised word."  Now,  if  all  advertisers  were  like 
that,  how  much  greater  would  be  the  pulling  power 
of  advertisements ! 

There  Ought  to  Be  a  National  Law  Against  It 
is  the  first  and  in  many  cases  the  only  idea  which  a 
certain  type  of  mind  advances  when  there  is  under 
discussion  an  evil  which  should  be  eradicated.  Per- 
haps some  people  believe  that  the  bigger  the  territory 
covered  by  the  body  making  a  law,  the  more  inclined 
the  public  will  be  to  obey  it.  That  there  is  such  a 
thing  as  a  constitution  which  limits  the  law-making 
power  of  congress  to  a  few  certain  classes  of  sub- 
jects seems  not  to  be  known  by  the  people  who  call 
for  a  national  law  to  correct  every  real  or  imaginary 
wrong.  It  is  true  that  congress  has  of  late  years  dis- 
covered a  clause  in  the  constitution  that  gives  it  the 
right  to  legislate  concerning  certain  standards  for 
food  and  drugs,  but  even  then  its  laws  do  not  apj). 
to  food  and  drugs  made  and  sold  and  consumed  en- 
tirely within  the  bounds  of  a  single  State.  Congress, 
too,  has  legislated — and  it  must  be  said  with  good 
eflfect,  where  State  legislation  had  failed — against  the 
indiscriminate  sale  of  narcotics,  but  it  had  to  resort 
to  the  expedient  of  making  its  anti-narcotic  statue 
a  revenue  measure,  as  congress  has  a  constitutional 
right  to  raise  revenue,  but  not  to  exercise  a  police  su- 
pervision over  the  citizens  of  States.  It  may  be  that 
congress  could  find  some  authority  in  the  constitu- 
tion to  require  barbers  to  use  a  freshly-sterilized 
brush  on  each  customer — and  many  of  us  would  be 
glad  if  some  body  with  the  power  to  enforce  such  a 
law  would  so  ordain — but  just  in  what  article  or  sec- 
tion it  would  look  for  this  authority  we  can  not  now 
say.  However,  since  congress  can  regulate  the  qual- 
ity of  food  and  drugs  under  the  interstate  commerce 
clause,  and  can  fight  the  dope  evil  under  the  revenue 
clause,  perhaps  in  our  national  legislative  body  there 
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are  niimls  bright  enough  to  see  how  it  <;ould  require 
the  sanitation  of  barber  shops  under  the  naturaHza- 
tion  clause,  or  to  regulate  the  prices  plumbers  may 
charge,  or  the  heating  of  flats,  under  the  provision 
which  gives  it  the  right  to  punish  piracy,  but  these 
are  merely  conjectures  on  our  part.  The  States  still 
have  some  rights,  and  with  these  rights  go  duties. 
And  there  are  a  good  many  wrongs  which  could  be 
righted  without  recourse  to  either  State  or  national 
legislation,  and  will  be  when  individuals  learn  that 
public  sentiment  backed  only  by  the  common  law  or 
by  general  statutes  is  a  stronger  factor  in  good  gov- 
ernment than  is  a  specific  statute  not  backed  by  public 
sentiment. 

State  Pharmaceutical  Associations  Can  Help 
their  members  in  more  ways  than  by  bringing  them 
together  annually  and  afterward  sending  them  a  vol- 
ume of  Troceedings — although  these  aids,  with  all 
the  trimmings  which  go  with  theni,  are  great.  One 
of  the  principal  services  to  pharmacy  credited  to  the 
associations  is  in  the  nature  of  legislative  help  (or 
hindrance,  as  the  case  may  be,  by  which  we  mean  the 
prevention  of  the  passage  of  bad  bills).  One  Slate 
association  maintains  a  i)harmaceutical  library,  one 
has  undertaken  to  educate  the  public  about  matters 
on  which  it  is  to  the  interest  of  druggists  for  the  pub- 
lic to  be  informed,  one  is  a  sort  of  holding  corporation, 
as  they  say  in  high  financial  circles,  for  the  board  of 
pharmacy,  and  in  various  States  the  pharmaceutical 
associations,  respectively,  perform  various  functions 
not  only  for  their  own  members  but  for  the  druggists 
and  the  public  as  well.  Of  course,  the  members  of 
the  associations  receive  the  greatest  benefits  from  the 
associations'  activities,  and  one  of  these  benefits  is 
the  knowledge  that  they  are  engaged  in  a  work  for 
the  betterment  of  a  calling  out  of  which  they  get  their 
living,  in  which  work  there  are  other  pharmacists  too 
ignorant  or  too  selfish  to  share. 

Funny  Paragraphs  about  Drug  Department 
Stores  are  frequently  seen  in  the  lay  press,  but  the 
press  does  not  seem  to  concern  itself  about  the  seri- 
ous economic  side  of  the  question,  which  is  really 
the  one  which  should  most  interest  the  public.  There 
is  no  denying  the  fact  that  drug  stores  are  public 
conveniences  and  are  largely  utilized  as  such.  The 
more  drug  stores  there  are  the  easier  it  is  for  the 
public  to  reach  one  and  enjoy  its  conveniences.  Now, 
suppose  drug  stores  were  to  confine  their  sales  to 
drugs,  sick-room  requisites,  and  the  like,  how  manv 
of  them  could  exist?  Probably  more  than  half  of 
them  would  have  to  shut  up.  And  then  a  large  part 
of  the  public  would  have  to  go  twice  as  far  to  buy 
its  stamps,  to  find  a  pay  telephone  booth,  to  get 
change  for  a  bill,  to  consult  the  directory,  to  wait 
for  a  car,  to  meet  Her  or  Him,  or  to  buv  anv  one  of 
a  hundred  and  one  trifling  little  items  which  are 
needed  in  a  hurry  in  almost  any  household  after  the 
other  stores  have  closed.  In  the  usual  citv  block  the 
corner  drug  store  is  a  public  institution,  and  for  the 
people  to  have  to  go  to  the  next  block  for  its  drugs, 
•sundries  and  accommodations  would  be  regarded  by 
them  as  a  hardship  even  if  not  as  an  injustice. 

Pharmaceutical  Libraries  maintained  by  State 
pharmaceutical  associations  are  excellent  things. 
We  should  like  to  see  them  become  quite  fashion- 
able. In  Minnesota  there  is  one  which  now  contains 
eleven  hundred  volumes  and  is  growing.    Of  course, 


bound  volumes  of  the  Circular  occupy  a  conspicu- 
ous place  in  this  collection  of  books.  To  start  a  li- 
brary is  one  of  the  easiest  tasks  imaginable,  and  it  is 
astonishing  how  a  library  will  grow  when  word  once 
gets  around  that  it  is  open  for  donations.  Almost 
anywhere  may  be  found  a  druggist  who  has  a  lot  of 
books  on  his  hands  which  he  neither  wislies  to  throw 
away  nor  to  provide  proper  shelf  room  for.  Hi 
would  be  glad  to  turn  them  over  to  some  body  which 
would  see  that  they  were  properly  cared  for  and  used. 
Let  us  have  a  pharmaceutical  association  library  in 
each  State. 

Working  in  Drug  Stores  as  a  summer  occupa- 
tion for  college  students  is  mentioned  in  a  report  of 
the  vacation  earnings  of  Columbia  University  stu- 
dents last  year.  The  entire  amount  earned  was  over 
fifty-five  thousand  dollars — not  the  entire  amount 
earned  in  drug  stores,  we  hasten  to  add.  Our  princi- 
pal object  in  mentioning  this  matter  here  is  to  call  at- 
tention to  the  manner  in  which  one  student  reports 
the  matter:  "But  playing  pianos  in  summer  hotels, 
working  in  drug  stores  and  even  the  questionable 
thrills  of  chauffeuring  trolley  cars  were  not  frowned 
on  by  those  who  earn  their  way  through  the  univers- 
ity," he  says.  It  would  seem  from  this  that  drug- 
store work  is  "frowned  on"  by  the  student-reporter. 
It  would  be  interesting  ten  or  twenty-five  years  from 
now  to  take  an  inventory  of  last-year  Columbia  Uni- 
versity students  and  see  how  many  of  those  who 
worked  their  way  through  are  frowning  (or  smiling) 
down  on  some  of  those  who  idled  along  while  spend- 
ing papa's  money. 

Is  It  Sal'icyl'ate  or  Sa-lic'ylate?  Go  into  a  New 
York  drug  store  and  ask  for  sodium  salicylate  and 
the  chances  are  the  druggist  will  repeat  the  words 
and  change  the  pronunciation  of  the  second  one. 
There  seems  to  have  been  no  doubt  in  Webster's 
mind  as  to  the  pronunciation  of  this  word :  he  puts 
it  down  sal'icyl'ate.  In  the  Century  Dictionary  we 
find  sal'icylate  as  the  one  and  only  pronunciation. 
The  Standard  Dictionary  gives  sal'ic-yr'ate — which 
seems  to  be  a  straining  after  something  which  is 
a  little  bit  beyond  the  average  man's  reach.  So  much 
for  the  lay  authorities.  Now  let  us  see  what  the 
medical  lexicographers  have  to  say' on  the  subject : 
Dorian  gives  salic'ylate  only ;  Billings,  sali-cyl'ate ; 
Thomas,  salicy'late ;  G<iuld  omits  the  word  from  his 
vocabulary,  and  Dunglison  puts  the  accent  on  the 
"sal"  only.  All  of  which  leads  back  to  the  query 
asked  in  the  beginning,  but  here  somewhat  ampli- 
fied:  Is  it  saricyl'ate,  salic'ylate  or  something  else? 

Where  to  Open  a  New  Drug  Store  is  the  subject 
of  an  article  which  has  recently  received  some  cir- 
culation in  this  country  and  abroad.  If  we  were  go- 
ing to  open  a  new  store  we  should  select  a  place  as 
near  as  possible  to  a  druggist  who  "has  no  time"  to 
give  a  choice  portion  of  the  current  literature  of  his 
calling  at  least  the  "once  over." 

Folks  Are  Funny.  As  an  illustration,  they  insist 
in  sticking  in  the  word  oil  after  kerosene,  where  it 
does  not  belong,  and  in  leaving  it  out  in  front  of 
turpentine,  where  it  does  belong — or  generally  does. 
While  we  feel  very  keenly  on  this  subject  we  are  not  - 
ready  yet  to  say  that  "there  ought  to  be  a  national 
law  about  it." 

Over-Capitalization  of  manuscripts  should  also 
be  avoided. 
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Olive  Oil  Proves  a  Good  Business  Lubricant 

This  story  carries  a  moral,  and  it  is  this:  Don't  be  mediocre;  pick  out  sotnething  to  do,  study 
the  subject  in  all  its  phases,  then  "go  to  it,"  get  out  of  it  ivhat  there  is  in  it.  In  short,  win.  suc- 
ceed. "Nothing  succeeds  like  success"  And  there  is  a  romance  tucked  away  in  the  story,  too. 
But  «*//y  spoil  the  reader's  enjoyment  by  dii'ulging  it  hcref 

By  Edgar  E.  Mills. 


"1  tell  you  what  I'll  do,'"  Mr.  Holden  remarked 
curtly,  as  he  flicked  the  ashes  from  his  half-burned 
cigar,  "I'll  engage  you  on  a  three  months"  contract  at 
ten  dollars  per  week.  You  are  to  help  in  the  pre- 
scription room  when  needed  and  the  rest  of  the 
time  you  are  to  work  on  Counter  ii.  If  you 
can  show  me  at  the  end  of  that  time  that  you  have 
increased  my  sales  materially  on  any  one  sin^e 
article,  we'll  consider  something  permanent,  other- 
wise  "' 

He  put  the  cigar  back  in  his  mouth  without  fin- 
ishing the  sentence  and  gazed,  inscrutably  upward 
through  the  rings  of  smoke. 

For  a  moment  Allison  Hill  flashed  an  indignant 
glance  at  him  as  she  gathered  up  the  prized  diploma 
of  her  alma  mater  and  the  accompanying  license  of 
the  board  of  pharmacy  and  restored  them  to  their 
wrappings.  Then  the  thought  of  her  almost  empty 
pocket-book  and  her  landlady's  intolerance  of  people 
who  could  not  pay  promptly,  caused  the  hot  flush  to 
give  way  to  a  dead  whiteness. 

"When  shall  I  come  to  work?"  she  asked  with  a 
passiveness  that  surprised  herself,  considering  how 
long  and  unsuccessfully  she  had  sought  employment, 
finding  no  one  ready  to  give  her  a  chance  because 
she  was  a  girl. 

"Let  me  see,  this  is  Friday  afternoon.  Come  Mon- 
<lay  morning  at  eight.    Good  morning." 

Allison  Hill  went  forth  from  the  little  office  me- 
chanically, down  through  the  closely  stocked  store, 
np  the  half  mile  of  noisy  street  to  her  boarding  house 
and  again  to  the  tiny  room  on  the  third  floor  back. 

She  tossed  hat  and  handbag  on  the  bed  and  flung 
herself  into  the  rickety  rocker.  It  was  not  fair,  it 
was  not  fair,  she  protested  indignantly  to  herself, 
that  the  man  who  had  inherited  wealth  and  an  es- 
lablished  business  should  set  her  time-limit  for  suc- 
cess at  three  months.  If  she  failed  here  she  would 
find  it  doubly  hard  to  get  another  position. 

But  she  must  not  fail,  she  would  not  fail,  she  told 
herself  fiercely. 

She  was  thankful  that  he  had  said  that  on  one 
article  alone  she  must  show  an  increase,  and  while 
she  felt  he  had  not  meant  just  that,  she  determined  to 
take  him  at  his  word.  She  would  concentrate  on 
something  and  boom  its  sale  so  that  even  he  should 
be  surprised. 

The  bell  jingled  for  supper — and  the  landlady  was 
not  cordial  to  those  who  kept  her  meals  waiting. 
Hastily  making  herself  presentable  she  hurried 
downstairs.  The  young  medical  student  who  sat 
across  from  her  was  declaiming  on  the  merits  of 
olive  oil. 

"If  people  began  to  appreciate  the  food,  toilet  and 
medicinal  value  of  olive  oil,  there  would  be  gallons 


used  every  day  where  ounces  are  not  consumed  now. 
But  it  must  'be  pure,  bland,  sweet,  of  a  rich  golden 
color  and  free  from  the  fatty  acid  so  often  found  in 
the  cheaper  grades." 

He  picked  up  the  oil  cruet  on  the  boarding  house 
table  and  viewed  its  muddy  contents  disapprovingly. 

Allison  Hill  heard  no  more.  Her  heart  had  begun 
tc  sing  with  the  ever-ready  hope  of  youth.  She 
would  concentrate  her  special  effort  in  the  Holden 
Drug  Emporium  on  the  sale  of  olive  oil  and  if  she 
could  not  increase  the  sales  of  that  article  she  would 
accept  defeat  gracefully. 

Early  Saturday  morning  Miss  Hill  again  entered 
the  Holden  Drug  Emporium,  but  this  time  she  went 
straight  to  the  bookkeeper's  cage.  The  bookkeeper 
she  approached  was  a  kindly  faced  girl  and  Allison 
felt  no  timidity  in  making  her  request. 

"Mr.  Holden  has  engaged  me  to  work  here,"  she 
said,  "and  if  it  will  not  be  too  much  trouble  I  should 
like  to  know  how  the  sales  of  olive  oil  have  run  for 
the  last  year." 

The  bookkeeper  smiled  pleasantly. 

"Sure  thing,"  she  answered,  "that  is  one  of  Mr. 
Holden's  pet  fads.  It  makes  a  sight  of  work,  too. 
You  see  we  carry  only  the  Spero  brand  of  olive  oil. 
as  we  have  the  exclusive  agency.  Here  it  is.  From 
January  inventory  1911  to  January,  1912,  we  sold  5 
dozen  quarts,  8  dozen  pints  and  3>4  dozen  eight- 
ounce  bottles.  It's  slow  stuff  any  way.  Anything 
else?" 

"No,  thank  you,"  Allison  said  as  she  noted  down 
the  figures  rapidly.  "Perhaps  I  can  help  you  some 
day.    Good-bye." 

Without  a  moment's  delay  she  caught  a  passing  car 
for  the  city  twenty-five  miles  distant  and  as  she  rode 
she  figured  in  this  fashion : 

"Welkinville  contains  30,000  people  without  count- 
ing those  in  the  surrounding  territory.  There  are  12 
drug  stores  or  one  to  every  2,500  people.  As  Holden's 
is  the  biggest  store,  it  probably  has  at  least  3,000  cus- 
tomers. If  I  can  sell  olive  oil  to  half  of  these,  I  will 
sell  to  1,500.  Each  one  ought  to  use  at  least  a  pint 
in  the  next  three  months,  that  is  1,500  pints  as 
against  59J4  pints  during  the  past  year  or  so. 

Having  reached  the  larger  city  she  soon  went  to 
the  wholesale  house  of  the  great  Spero  Oil  Import- 
ing Company. 

"I  wish  to  see  the  president  of  the  company,"  she 
said  briskly. 

The  office  boy  bowed  respectfully  and  showed  her 
into  the  inner  office. 

"I  have  secured  a  position  with  the  Holden  Drug 
Emporium  of  Welkinville,"  she  commenced,  plunging 
into  her  subject.     "Mr.  Holden  has  made  the  per 
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manency  of  my  position  dependent  on  increasing  the 
sale  of  one  article. 

"He  has  the  exclusive  agency  for  your  oil,  but 
only  a  comparatively  small  amount  is  being  sold.  If 
you  will  co-operate  with  me,  we'll  multiply  those 
sales  by  from  twenty  to  thirty  in  the  next  three 
months.  ]  f  my  plans  succeed  in  that  place,  they  will 
iu  others.  Thus  you  will  be  trying  out  a  scheme  to 
increase  your  entire  output." 

Mr.  Blake  had  regarded  her  somewhat  quizzically 
at  first.     He  was  all  atention  now. 

"And  your  plan?" 

"Just  this.  The  women  of  Welkinville  are  the 
ones  who  will  buy  olive  oil.  They  must  be  shown 
the  possibilities  of  it  and  that  your  make  is  the  best 
and  most  economical  to  use." 

"And  how  could  you  do  it?" 

"I  would  send  the  best  demonstrator  to  be  had 
from  house  to  house.  Have  her  carry  a  bottle  of 
each  of  the  three  popular  sizes  and  a  sample  jar  of 
mayonnaise  together  with  a  box  of  saltines  to  give 
each  a  taste  of  the  product  so  prepared.  Have  her  ex- 
plain the  many  uses  of  olive  oil  as  a  food,  especially 
in  wasting  diseases,  as  a  massage  emollient,  as  a 
remedy  for  intestinal  troubles. 

"Now  these  women  will  not  always  have  the 
money  to  spare  at  the  moment,  but  as  an  incentive  to 
persuade  them  to  place  an  order  then,  the  goods  can 
come  through  the  Holden  Emporium,  to  be  delivered 
three  days  later,  and  those  ordering  a  quart  size  or 
two  pints  will  be  given  free  this  mayonnaise  whip, 
which  can  be  secured  in  gross  lots  for  a  song." 

"And  what  will  Mr.  Holden  do  to  further  the  cam- 
paign?" 

"I  have  not  talked  with  him  yet,  but  he  ought  to  be 
willing  to  feature  your  olive  oil  in  his  daily  advertise- 
ments while  the  demonstration  continues." 

"And  what  do  you  want  out  of  this?" 

Allison  looked  surprised. 

"I  thought  I  made  it  clear  that  I  am  working  for  a 
permanent  position.  I — I  must  not  fail — my  mother 
depends  on  me." 

The  business  man  drummed  on  the  table  with  well- 
cared  for  fingers. 

"How  would  you  like  to  have  three  demonstrators 
put  to  work  in  Welkinville  answerable  to  you,  and 
their  selling  territory  to  be  mapped  out  by  you?" 

"It  would  be  splendid." 

"Well,  I  will  try  it;  maybe  I  will  lose,  but  if  we 
win^  it  will  be  a  big  thing  for  us  and  for  our  re- 
tailers. 

And  so  it  came  about  that  every  day  the  Holden 
advertisement  began  with  a  single  sentence  set  in 
bold-faced  type.    Sometimes  it  was — 

"If  you  want  the  best  mayonnaise  possible  to  make 
get  a  bottle  of  Spero  Olive  Oil  and  free  recipe." 

Again  it  would  be  something  to  call  attention  to  the 
value  of  olive  oil  in  therapeutics,  but  always  it  was 
something  catchy. 

Did  it  work? 

You  just  ought  to  have  seen  them  bolt  into  Hol- 
den's  in  answer  to  these  advertisements,  and  it  kept 
a  delivery  boy  hustling  from  morning  until  night  to 
deliver  the  orders  taken  at  the  counter  and  by  the 
demonstrators. 


As  Mr.  Holden  declared  with  that  inscrutable  look 
to  which  Allison  had  now  grown  accustomed — 
"Everybody  in  Welkinville  must  be  pretty  thorough- 
ly oiled  inside  and  out." 

In  place  of  1,500  pints  in  the  three  months,  the 
output  was  more  than  double  that  as  compared  with 
less  than  60  pints  the  year  before. 

Before  a  year  had  gone  by  there  were  two  posi- 
tions— permanent  ones — open  to  Allison  Hill,  for  it 
so  happened  that  both  Mr.  Holden  and  Mr.  Blake 
were  bachelors  who  had  suddenly  become  anxious  to 
change  their  lonely  conditions  as  soon  as  possible. 

The  sales  campaign  had  proved  so  successful  as 
tried  in  other  places  also,  that  Mr.  Blake  must  needs 
go  abroad  to  buy  more  olive  orchards  and  Allison 
was  persuaded  to  go  along  as  Mrs.  Blake. 

Mr.  Holden  was  the  first  to  wish  them  well  and  the 
last  to  see  them  aboard  ship.  Later  when  a  beau- 
tifully packed  olive  branch  reached  him  one  day  by 
mail — with  a  card  saying — "For  a  window  display, 
if  you  wish,"  he  received  it  with  his  old  inscrutable 
smile,  as  he  reached  down  the  receiver  of  his  desk 
telephone  to  ask  by  long  distance  of  the  Hungerford 
College  of  Pharmacy  if  they  had  on  file  any  appli- 
cations from  women  as  capable  as  their  Miss  Hill  had 
been. 


Waterproof  Glue. 

A  waterproof  glue  is  said  to  be  obtained  by  mixing 
fresh  glue  with  alum  solution.  The  following  for- 
mulas, also,  says  the  Pharmaceutical  Journal,  yield 
glues  said  to  be  waterproof: 

1.  Soak  glue  in  water  until  it  is  soft;  then  dissolve 
it  in  the  smallest  possible  amount  of  proof  spirit  by  the 
aid  of  a  gentle  heat.  In  2  oinices  of  this  mixture  dis- 
solve 10  grains  of  gum  ammoniacum,  and  while  still 
liquid  add  30  grains  of  mastic  dissolved  in  3  fluid 
drams  of  alcohol.  Stir  well,  and  for  use  keep  the  ce- 
ment liquefied  in  a  covered  vessel  in  a  hot  water-bath. 

2.  Soak  ordinary  glue  in  water  until  it  softens,  and 
remove  it  before  it  has  lost  its  original  form.  Then 
dissolve  it  in  linseed  oil  over  a  slow  fire,  heating  until 
the  mixture  is  brought  to  the  consistence  of  a  jelly. 
This  glue  completely  resists  the  action  of  water. 

3.  When  dissolving  glue  in  the  ordinary  way  in 
water  dissolve  previously  in  the  water  potassium  di- 
chromate  in  the  proportion  of  i  or  more  to  20  of  hard 
glue.  This  glue  should  be  made  without  expos- 
ure to  daylight.  When  exposed  to  sunlight  an  in- 
soluble compound  is  formed  which  is  waterproof. 
Solution  of  formaldehyde  may  be  used  for  the  same 
purpose,  in  the  proportion  of  5  per  cent.,  and  the  same 
precautions  should  be  observed  in  making  the  glue 
solution  with  it,  as  for  dichromate  glue. 


HaJidle  Emetine  with  Care. 

In  a  recent  issue  of  the  Journal  of  the  American 
Medical  Association,  a  correspondent  warns  those 
who  handle  emetine  solution  to  be  very  careful  not  to 
get  any  into  the  eyes.  Such  an  accident  is  followed 
by  a  very  severe  reaction.  There  is  no  pain  at  first, 
but  in  about  eight  hours  there  is  an  uncomfortable 
"scratchy"  feeling,  intense  photophobia  and  lach- 
rymation,  with  conjunctival  and  some  circumcomeal 
injection.  The  duration  of  the  trouble  is  about  two 
days. 
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Making  and  Losing  in  the  Drug  Business 

It  is  very  natural,  and  also  very  commendable,  that  a  young  man  or  woman  starting  out  in  the 
business  world  should  aim  to  do  the  best  he  or  she  can  toward  securing  a  good  position  in  that 
world.  It  is  natural  to  look  upon  going  into  business  for  oneself  as  a  thing  to  keep  well  in 
mind.  But  it  is  rot  so  natural  to  suspect  that  there  may  be  people  who  are  ready  to  take  ad- 
vantage of  the  ambition  of  the  beginner,  much  to  their  own  profit  and  his  corresponding  loss. 
That  there  are  such  people  is  forcefully  set  forth  in  the  article  printed  below,  which  article  we 
commend  to  the  careful  attention  of  our  readers. 

By  M.  Mahler. 


L'p  to  about  fifteen  years  ago  the  skies  of  drug- 
doni  in  New  York  had  been  cloudless ;  the  pasture 
grounds  on  which  the  druggists  had  fed  had  not  yet 
been  invaded  by  wolves,  and  each  man  in  his  enclos- 
ure paid  his  expenses  with  ease  and  was  waxing  opu- 
lent. 

A  Change,  with  a  capital  C,  then  came.  The  specu- 
lator made  his  appearance  on  the  scene  of  serenity 
and  began  sowing  the  seeds  of  confusion.  He  was 
struck  with  the  idea  that  every  vacant  corner  store 
ought  to  be  made  into  a  drug  store.  No  sooner  had 
this  idea  struck  him,  than  he  went  to  work  to  fill  all 
the  vacancies.  It  is  the  way  of  genius,  you  know. 
Neither  high  rentals  nor  yet  small  incomes  could  act 
as  a  deterrent  or  dampen  his  ardent  spirits  in  the 
least,  for  the  Foolish  Clerk  (known  as  the  Victim) 
was  always  there  to  defray  the  cost  and  expense  of 
high  finance  and  leave  the  Speculator  a  handsome 
profit  besides,  so  as  to  allow  him  to  expand. 

For  the  uninitiated  it  may  be  of  value  to  get  a  line 
n  how  the  trick  of  this  high  financing  was  begun  and 
consummated.  With  an  initial  capital  of  $500  to  his 
credit,  the  Speculator  walked  along  any  avenue  and 
rented  the  first  vacant  corner  store  he  came  across. 
A  deposit  of  $100  was  put  up  with  the  fixture  man, 
who  was  glad  to  fix  up  the  new  customer.  He  then 
Ixiught  goods,  q.s.  to  make  an  appearance,  and  pro- 
ceeded to  advertise  an  opening  day,  when  he  would 
give  away  wall  pockets  and  other  trash  dear  to  the 
hearts  of  a  portion  of  the  public.  And  on  the  morn- 
ing following  this,  he  did  not  fail  to  start  right  in  to 
cut  prices,  and  when  he  had  enough  of  this  to  bring 
the  income  up  to  ten  dollars  per  diem,  he  then  pro- 
i-eeded  to  spread  his  net  for  the  Foolish  Qerk 

The  Clerk  was  caught,  relieved  of  all  his  cash  in  a 
;>usiness-like  fashion,  the  balance  to  be  paid  in 
monthly  installments,  on  promissory  notes  secure'^ 
by  chattel  mortgage,  all  done  securely  and  legally,  as 
\ter  advice  of  eminent  counsel,  to  the  tune  of  from 
^>ooo  to  $7,000. 

.After  such  satisfactory  transaction,  the  operator 
hied  him  to  the  next  comer  to  fill  a  long-felt  want  in 
exactly  the  same  manner  as  above  described.  And  sn 
on. 

This  system  of  stock-watering  has  been  practiced 

in  Wall  Street  for  generations  in  railroads,  mines, 

tc.    When  applied  to  the  retail  drug  business  its  re- 

dts  were  very  much  like  those  of  all  investments  in 

ocks  watered  to  four  or  five  times  their  real  value. 

•ur  Foolish  Clerk  found  himself  burdened  with  a 

eht  which  by  "capitalization"  had  been  made  four  or 

;ive  times  more  than  the  real  value  of  the  business. 

ihis  debt  bearing  interest  also  at,  say,  6  per  cent. 


Our  newly-made  business  man,  finding  it  necessary 
to  hustle,  sometimes  put  his  energies  into  trying  to 
hurt  his  neighbor,  the  druggist  on  the  other  corner ;  the 
neighbor  hit  back  without  delay ;  so  hitting  back  and 
forth,  which  was  notably  a  matter  of  cutting  prices 
and  giving  away  of  "souvenirs,"  all  resulted  in  a 
general  melee  from  which  everybody  came  out  hurt 
in  his  very  vitals,  and  very  little  bread  and  butter  re- 
sulted. But  the  Speculator  kept  on  collecting  his 
notes,  secured  by  mortgage  and  went  on  expanding. 

At  about  the  same  time  that  the  change  with  a 
capital  C  first  made  its  appearance  on  the  scene  of 
serenity,  there  also  came  the  New  Invasion  of  the 
fields  of  retail  drugdom,  in  the  shape  of  the  chain 
stores.  Then  the  skies  clouded  fast  and  rumblings 
of  a  gathering  storm  were  heard  here  and  there  and 
now  and  then,  but  nobody  was  heeding  them  nor  paid 
the  least  attention  to  the  flashes  of  lightning  appear- 
ing from  time  to  time  on  the  overcast  heavens.  Every- 
body was  busy  fighting  everybody,  and  outside  of 
such  occupation  was  dozing. 

So  the  Invasion  came  and  intrenched  itself  se- 
curely far  and  wide  over  the  fields. 

Then  the  outside  forces  set  to  work  with  energy 
and  new  enthusiasm,  and  with  beating  of  drums  and 
ringing  of  bells  over  hill  and  dale  proclaimed :  We 
are  It.  They  sang  their  own  praises  and  extolled 
their  own  virtues  sky-high. 

And  still  the  alert  retail  druggists  kept  up  their 
ardent  fighting  with  each  other,  from  which  very  lit- 
tle bread  and  butter  resulted,  and  still  the  Speculatoi 
was  on  the  job  collecting  his  monthly  installments. 

Other  things  were  also  happening  simultaneously 
with  the  changes  above  described.  All  rents  in  this 
fair  metropolis  soared  away  up;  so  did  the  wage  of 
the  hired  help ;  and  so  did  the  wholesale  prices  of  all 
drugs  and  sundries.  But  the  retail  prices  did  not 
soar;  they  actually  began  sinking  since  the  Specula- 
tor was  first  struck  with  the  idea  that  every  vacant 
corner  store  ought  to  be  made  into  a  drug  store,  and 
further  were  they  sinking  when  after  a  time  the  fight 
between  the  newly-made  business  man  and  his  neigh- . 
lx>ring  druggist  resulted  in  a  general  melee,  until 
the  New  Invasion  came  around  and  knocked  the  bot- 
tom out  of  all  prices. 

And  now  no  more  vacant  corner  stores  are  to  be 
found.  Has  the  work  of  our  SpecijIator  then  come  to 
an  end?  No,  not  when  there  are  other  profitable 
turns  to  be  done  in  the  fields  of  drugdom.  A 
new  plan  for  Accumulating  money  was  devised. 

Now,  this  plan  is  not  at  all  new  in  other  businesses 
It  is  simply  to  let  A  sell  to  B  and  then  buy  from  C, 
who  shall  then  buy  from  D,  and  so  turn  and  turn 
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about  ill  a  vicious  circle,  and  of  ail  conceincd  the  Arsenical  Sprays  as  Insecticides. 

promoter  alone  shall  come  out  with   profits  in  his  j^^^  officials  of  the  Department  of  Agriculture  who 

pocket.                                           •  are  charged  with  the  duty  of  examining  the  stocks  of 

Now  when  our  Speculator  cast  his  glance  north,  insecticides  sold  in  the  country,  have  issued  a  report 

south,  east  and  west,  and  everywhere  beheld  rows  £,„  "arsenical  sprays"  and  their  effectiveness.     This 

upon  rows  of  drug  stores  which  he  and  others  of  his  p^p^r  gives  a  summary  of  the  results  of  department 

ilk   had   established,   sold  and  collected  notes  upon  tests  and  investigations  as  follows : 

notes  for,  and  nowhere  had  caught  the  sight  of  an-  Arsenate  of  lead  proved  to  be  the  most  consistent 

other  vacant  corner,  he  said:  "The  time  for  a  new  ^nd  valuable  stomacti  poison  tested,  giving  results 

turn  has  arrived,"  and  he  began  to  look  about  for  throughout  the  cKperimental  work  which  were  quite 

stores   the  owners  of  which  would  like  to  "get  out.''  satisfactory. 

He  felt  reasonably  sure  that  A  had  been  longing  for  Arsenate  of  lead  is  equally  effective  either  in  the 

a  long  time  to  throw  off  the  yoke  of  serfdom  that  had  paste  or  powdered  form. 

been  weighing  him  down  for  years.     Business  had  Triplumbic  arsenate  is  less  rapid  as  a  poisoning 

been  precarious  and  profits  worse.    Fifteen  hours  to  agent  than  diplumbic  arsenate,  but  is  safer  to  use  on 

the  day  and  seven  days  to  the  week  in  confinement  tender  foliage. 

among  the  four  walls  of  his  drug  store  had  done  Arsenate  of  lead  may  be  combined  with  nicotine 
their  nefarious  work  of  wearying,  worrying  and  dis-  solution  and  lime-sulphur  solution  for  the  control  of 
gusting  him  with  his  life.  The  mental  picture  of  him-  certain  apple  chewing  and  sucking  insects  and  fun- 
self  free  to  come  and  go  whenever  and  wherever  his  gous  diseases. 

inclination  would  lead  seemed  very  alluring  to  A.    It  For  the  control  of  certain  sucking  and  chewing 

was  the  longing  of  the  prisoner  to  be  out  once  again  insects  arsenate  of  lead  may  be  combined  with  kero- 

in  the  free  air,  free  sunshine  and  to  mingle  at  will  sene  emulsion, 

once  more  with  friends  and  fellow  men.  Arsenate  of  lead,  kerosene  emulsion  and  lime-sul- 

In  due  course  A  was  told  that  some  one  would  phur  is  an  incompatible  mixture,  due  to  the  forma- 

like  to  buy  his  store ;  would  he  sell  ?    Our  poor  A,  tion  of  an  insoluble  calcium  soap  and  the  subsequent 

trembling  with  suppressed  excitement,  could  barely  release  of   free  kerosene.     In  their  experience  any 

say  anything  more  than  "yes."    Then  followed  inter-  combination  containing  lime-sulphur  and  soap  should 

views  and  dickerings,  and  finally,  to  the  great  delight  not  be  used,  owing  to  the  formation  of  an  insoluble 

of  A,  the  bargain  was  concluded.     He  had  paid  out  calcium  soap. 

in  monthly  installments  to  Speculator  the  neat  sum  Arsenate  of  lead  sliould  not  be  mixed  with  sodium 

of  $5,000  for  his  store,  and  sold  it  back  to  him  for  sulphide  compounds,  since  the  soluble  sodium  arsen- 

$2,500 — but  in  spot  cash.    Spot  cash !  the  charm,  the  ate  formed  is  destructive  to  leaf  tissue, 

lure,  the  golden  ring  of  Spot  Cash  I    And  Freedom !  Arsenate  of  lead  combined  with  a  commercial  ba- 

The  Speculator,  of  course,  was  sure  of  another  vie-  rium  tetrasulphide  gave  satisfactory  control  of  the 
tim  when  the  deal  was  made.    Another  Foolish  Clerk  codling  moth  and  caused  no  foliage  injury  in  the  ex- 
paid  $5,000  for  the  store  under  the  same  kind  of  ar-  perimental  apple  orchard, 
langement  that  the  first  owner  had  made.  The  most  promising  new  insecticide  developed  dur- 

-■Knd  now  our  Speculator  is  waiting  for  A  to  get  "ig  the  course  of  the  experimental  work  is  arsenate 
weary  of  his  newly-bought  freedom."  when  he  will  oi  calcium.  This  arsenical  may  be  manufactured  at 
offer  to  sell  him  the  pharmacy  of  B.  He  plans  that  a  cheaper  cost  than  arsenate  of  lead,  or  may  be  read- 
when  A  will  have  bought  from  B,  B  shall  then  buy  'ly  prepared  at  home.  During  the  seasons  of  1912 
from  C,  and  then  C  from  D.  ^"f'  '9^3  arsenate  of  calcium  gave  encouraging  re- 

When  poverty  is  laid  as  a  foundation  for  a  business  suits.  In  1914  a  commercial  arsenate  of  calcium  paste 
and  inflated  value  is  paid  out  to  the  speculator,  what  '"  combination  with  lime-sulphur  gave  very  satisfac- 
can  be  the  profit  of  the  builder.?  This  is  but  the  outer  tory  control  of  the  codling  moth.  While  arsenate  of 
aspect.  What  confusion,  demoralization,  degenera-  calcium  may  have  certain  limitations,  it  will  doubt- 
tion  was  effected  by  the  Speculator  in  the  over-pro-  '^-^^  P^^'^  "f  .v^l"e  for  the  control  of  chewing  in- 
duction of  drue  stores?  sects  on  certain  host  plants.     Arsenate  of  iron  and 

"         arsenate  of  zinc  are  not  as  satisfactory  as  arsenate 

~            *"*"^^  of  lead. 

Liquid  Metal  Polish.  ^"  another  bulletin,  the  officials  sound  a  warning 

T                                   -.in.            *    i-     r  r           ,  as  to  many  of  the  kero.sene  emulsions  in  the  market 

In  answer  to  a  querist  the  Pharmaceuhcal  Journal  ^^,^.^^  ^^^  Jmprooerlv  preoared  and  that  when  such 

gives  the  following  four  formulas:  emulsions  are  diluted  with  water  prior  to  spraving. 

Levigated  silica.  10  pounds;  kerosene,  5  gallons;  ^^^^  kerosene  separates  from  the  mixture  and  bums 

oleic  acid,  2  gallons ;  stearic  acid,  2  pounds.  ^i^^  foliaee 

Kieselguhr,  56;  paraffin  oil,  30:  alcohol,  20;  oil  of  _»_ 

ti^rpentine.  5;  solution  of  ammonia  (sp.  gr.  0.910),  Ointment  for  Sore  Feet 

Ferric  oxide,  or  rotten  stone,  6;  crude  oleic  acid,  The  Suedd.  Apoth.  Zeit.   (throueh  Pharm.  Zen- 

20;  petroleum,  4.  with  a  sufficient  quantity  of  nitro-  tralh.)  gives  the  following  formula  for  preparing  an 

benzol  to  give  an  odor.  ointment  for  sore  feet : 

Oxalic  acid,  J-^.  ounce;  rotten  stone,   10  ounces;  Lead  plaster...: 120  grammes. 

kerosene,  30  ounces ;  hard  paraffin.  2  ounces.    Pow-  Peanut  oil 20  grammes. 

der  the  oxalic  acid,  and  mix  it  with  the  rotten  stone ;  Petroleum  jelly 90  grammes. 

melt  the  paraffin,  add  it  to  the  kerosene,  and  incor-  Boric  acid 15  grammes. 

porate  the  powder ;  when  cool,  add  oil  of  mirbane  or  Tannic  acid 5  gramraes. 

lavender  to  perfume.  Oil  of  melissa enough. 
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Competing  with  the  Chain  Store 

Service,  Price,  Quality  and  Courtesy 

By  C.  E.  Langston. 


The  measure  of  a  man's  success  in  business  de- 
pends largely  on  his  ability  to  serve  the  public.  Per- 
fect service  is  that  ideal  toward  which  every  business 
man  should  resolutely  turn  his  head  and  daily  per- 
form the  thousand  tasks  that  bring  him  nearer  to  his 
goal.  No  business  house,  in  any  line,  can  reasonably 
expect  to  see  its  assets  creep  over  into  the  fourth  and 
sixth  and  tenth  column  figures  except  through  ser- 
vice.   It  is  the  red  blood  of  business. 

Advertising  an  article  at  an  exceptional  price  and 
selling  it  at  a  loss  will  surely  bring  in  some  of  the 
public  to  buy,  but  unless  the  advertiser  gives  proper 
service  with  every  transaction,  the  buying  public  will 
get  its  profitable  merchandise  elsewhere.  It  is  all 
right  to  let  one's  slogan  be  "We  Never  Substitute." 
but  he  should  write  between  the  lines  of  every  sale, 
"We  give  better  service  and  give  it  all  the  time." 
This  fact  should  be  made  so  evident  that  every  cus- 
tomer will  know  it. 

Service,  like  all  things  worth  while,  is  the  result 
only  of  patient,  consistent,  unremitting  toil,  and  i-s 
made  up  of  the  thousand  details  of  everyday  business 
life.  Price,  courtesy,  honesty,  store  and  stock  ar- 
rangement, salesmanship,  loyalty  all  contribute 
toward  better  service,  and  the  manager  or  the  owner 
who  is  working  tow-ard  that  ideal  can  not  allow  a  de- 
tail, no  matter  how  trivial,  to  escape  his  considera- 
tion. 

Price. 

The  price  should  be  "as  low  as  is  consistent  with 
quality,  with  an  eye  to  the  trade  of  to-morrow,  and 
the  same  to  all."  Written  in  plain  figures  somewhere 
on  every  item  in  the  chain  store  is  the  retail  price.  It 
is  the  price  to  you,  to  me,  and  to  every  one  else : 
there  are  no  favored  customers,  no  one  who  can  get 
the  article  at  a  discount. 

The  chain  store  is  frequently  undersold  by  smallet 
stores,  and  yet  it  holds  the  trade  it  has  and  is  always 
attracting  new  customers.  The  buying  public  has 
simply  been  taught,  by  the  chain,  that  the  chain  sells 
for  less,  and  since  they  do  npt  feel  so  sure  about  the 
small  store  and  hesitate  to  ask  prices  they  continue  to 
trade  at  the  chain.  In  most  thmgs  the  chain  does  ac- 
tually undersell  the  independent,  and  it  will  continue 
to  do  so  and  yet  makes  a  better  margin  of  profit  than 
the  smaller  dealer  simply  because  of  its  superior  buy- 
ing facilities.  There  are  plenty  of  organized  inde- 
pendents, however,  who  are  now  buying  as  low  as  the 
chain,  and  successfully  combatting  this  advantage  so 
long  held  by  the  big  corporation. 
Plain  Price-Marking  Makes  for  Better  Service. 

When  the  customer  sees  the  price  written  plainly 
on  every  item  and  comes  finally  to  know  that  that  is 
the  price  to  everybody,  he  has  more  confidence  in  the 
store.  If  the  item  is  not  marked  and  the  clerk  hesi- 
tates when  asked  the  price,  the  customer  usually 
knows  that  the  figure  named  is  a  guess,  and  loses 
confidence  accordingly ;  he  wonders  what  price  will 
be  "guessed  on"  the  next  customer. 


One  price  to  all  and  that  price  plainly  marked  on 
every  item  in  the  store  is  the  first  great  step  toward 
better  service.  One  clerk  selling  cotton  at  45  cents  is 
creating  an  impression  of  high  prices,  and  one  selling 
It  at  35  cents  is  not  making  money  for  the  store,  and 
the  loss  either  way  is  a  leak  that  every  manager 
should  eliminate. 

Appealing  to  the  Average  Citizen. 

The  chain  store  does  not  cater  to  the  ultra  rich 
nor  to  the  very  poor.  It  aims  to  reach  the  middle 
class,  the  great  majority.  It  offers  quality  without 
style  and  low  prices  without  cheapness. 

The  average  customer  is  willing  to  pay  a  good  price 
for  good  merchandise,  and  is  pretty  apt  to  remem- 
ber where  he  got  an  article,  what  he  paid  for  it  and 
about  when  he  made  the  purchase.  Every  item  sold 
talks  of  the  store  long  after  the  seller  has  forgotten 
the  sale,  and  the  kind  of  talk  it  makes  depends  largely 
upon  the  quality  of  the  merchandise.  There  is  no  ad- 
vertising in  the  world  equal  to  the  words  of  a  satis- 
fied customer,  and  one  friend  spreading  the  news  that 
"I  trade  at  the  Service  store,  they  have  such  fine 
goods,"  means  many  a  hard  rent-paying  dollar  in  the 
till  of  that  store.  Some  customers,  in  fact,  many  of 
them,  will  bring  back  a  defective  tooth  brush  and  de- 
mand another  in  its  place,  thereby  giving  a  chance  to 
make  up  for  poor  quality,  but  there  are  thousands  of 
good  cash  customers  who  will  not  do  that.  The  first 
time  it  happens  they  throw  the  brush  away  cheerfully 
enough  and  buy  another,  and  if  this  too  proves  of 
poor  quality  they  throw  it  away  like  the  first  one  and 
buy  another— but,  and  here  is  the  rub,  they  do  not 
buy  it  at  the  same  place.  Saying  nothing  they  quietly 
transfer  their  custom  to  the  man  who  realizes  that  the 
big  profit  of  to-day  only  can  in  no  way  equal  the 
small  profit  to-day  and  a  steady  customer  all  the 
year.  Business  is  built  on  a  foundation  of  service, 
and  the  corner  stone  of  the  structure  is  quality. 

Quality  as  a  Trade  Holder. 

When  the  sundry  buyer  of  the  chain  store  goes  to 
market  he  picks  up  first  the  necessary  cheap  items 
that  a  certain  part  of  his  trade  demands,  and  the  price 
is  the  prime  consideration,  but  when  he  comes  to  lay 
in  the  real  line  of  sundries  he  thinks  first  of  quality 
and,  satisfied  with  that,  looks  to  the  price.  I  hav<; 
compared  retail  prices  in  the  chain  and  in  the  smaller 
stores,  and  in  practically  every  instance  the  chain 
store  price  is  lower.  Some  few  independents  are  able 
to  meet  the  price,  but  the  chain  stores  are  doing  the 
business  in  the  profitable  side  lines,  not  entirely  be- 
cause of  superior  merchandising  methods,  but  be- 
cause they  actually  give  more  quality  for  the  money 
and  make  a  better  showing  of  their  goods.  The  trade 
is  attracted  to  them  by  their  merchandising  methods, 
and  it  is  held  to  them  by  the  quality  of  the  goods 
they  sell. 

The  same  merchandise  costs  the  independent 
more :  and  it  is  the  difference  between  the  each,  the 
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dozen  and  the  gross  price  tliat  affects  profits  and  in- 
duces him  to  give  less  for  the  money  than  the  chain 
gives.  There  is  but  one  way  to  meet  this  issue — or- 
ganization— getting  together  and  having  one  man  buy 
for  three  or  fifteen  or  forty  small  stores,  and  he  can 
talk  as  big  as  the  buyer  of  the  chain  and  he  can  get 
the  prices.  I  shall  show  later  how  the  little  dealers 
are  actually  getting  together  to  buy  for  less,  to  sell 
for  more,  to  give  better  service,  to  more  successfully 
compete  with  the  chain  store;  and  incidentally,  as 
they  come  to  know  each  other  better,  they  are  find- 
ing that  after  all  they  are  all  good  fellows  in  the  same 
boat ;  look  on  one  another  with  more  of  a  Christian 
spirit  and  are  from  day  to  day  less  inclined  to  cut 
each  other's  throats. 

Courtesy. 

Courtesy  is  an  act  of  civility  or  respect.  The  many 
little  acts  of  courtesy  in  a  well-managed  store  have 
more  to  do  with  the  success  of  that  store  than  one 
would  imagine.  A  "good  morning,"  vibrant  with  life 
and  meaning,  goes  far  toward  making  a  sale  and  a 
pleasant  smile  is  a  better  welcome  than  the  word  it- 
self written  out  in  letters  seven  feet  tall. 

Courtesy  is  natural  in  some  people  and  in  others  it 
must  be  developed,  and  the  successful  salesman  is 
the  one  who  is  optimistic,  smiling  and  courteous.  He 
shows  by  his  manner  that  he  is  pleased  to  have  a  cus- 
tomer come  in,  and  this  evidence  of  welcome  is  so 
gratifying  to  the  customer  that  he  is  apt  to  come 
again  and  often. 

Every  customer  should  be  greeted  with  "good 
morning";  "good  afternoon"  or  "good  evening,"  and 
the  words  must  be  spoken  with  lips  that  smile.  The 
salesman  should  truly  be  pleased  to  see  them ;  with- 
out them  there  would  be  no  pay  day.  Every  transac- 
tion must  be  closed  with  a  "thank  you,"  and  it  is  not 
amiss  to  add  "call  again." 

A  Word  for  the  Waiting  Customer. 

The  salesman  should  have  a  smile  and  a  word  for 
customers  who  are  waiting.  "Just  a  moment,  please," 
will  make  them  know  they  have  been  noticed  and  will 
keep  them  waiting  where  otherwise  they  would  walk 
out.  None  of  us  like  to  be  ignored  at  any  time ;  when 
we  go  into  a  store  to  buy  something  we  expect  atten- 
tion, and  unless  we  are  given  all  due  consideration  we 
may  be  inclined  to  show  our  independence  and  go  up 
the  street  where  they  are  always  glad  to  see  us  and 
tell  us  so. 

An  offer  to  wrap  several  small  packages  together, 
wherever  they  may  have  been  purchased,  frequently 
adds  an  occasional  shopper  to  the  list  of  regular  cus- 
tomers. The  chain  store  absolutely  insists  that  this 
be  done,  and  the  floorman  is  always  on  the  alert  to 
see  that  the  rule  is  carried  out.  A  woman -entering 
the  store  with  half  a  dozen  poorly  wrapped  packages 
and  leaving  it  with  one  large  neatly  wrapped  bundle 
with  a  handle  on  it  is  pleased ;  she  will  probably  tell 
others  and  be  worth  money  to  the  advertising  depart- 
ment. 

Opportunities  for  Making  Customers. 

Change  should  always  be  handed  to  the  customer ; 
never  laid  on  the  counter  to  be  picked  up.  Give  time 
for  stowing  it  away  before  handing  the  package.  The 
procedure  in  every  case  should  be,  the  change,  the 
package,  and  then  the  "thank  you,  call  again." 

A  request  for  a  cork,  a  sheet  of  writing  paper  or 
111  almanac  should  be  welcomed.     It  is  the  best  op- 


portunity in  the  world  for  one  to  make  a  customer 
or  to  lose  one.  Be  pleased,  and  show  it,  to  look  up 
addresses  in  the  directory  or  to  direct  people  looking 
for  points  of  interest.  All  acts  of  courtesy  when 
done  with  good  grace  speak  well  for  the  quality  of 
service  rendered  by  the  store. 

The  5-cent  customer  and  the  woman  after  stamps 
are  sometimes  a  trial,  but  they  must  receive  the  same 
attention  and  the  same  smile  as  the  $5  customer,  be- 
cause to-morrow  they  may  be  the  $5  one. 

There  can  be  no  disputes  in  a  well-managed  store : 
"The  customer  is  always  right,"  and  the  floorman 
starts  out  in  his  talk  on  that  supposition.  The  ques- 
tion is  not,  who  is  right,  but  what  is  wrong?  How 
may  we  rectify  our  mistake?  Many  times  he  knows 
that  the  customer  is  wrong  and  suspects  that  she 
knows  it,  too,  but,  nevertheless,  he  settles  the  matter 
in  her  favor.  It  may  cost  the  store  35  cents  or  it 
may  cost  $5,  but  the  chain  store  figures  that  a  satis- 
fied customer  is  worth  it,  and  in  the  long  run  this  is 
true.  There  will  be  a  few  "beats"  who  will  take  ad- 
vantage of  the  generosity  shown,  but  the  percentage 
is  small  and  the  boosting  words  of  the  bona-fide  cus- 
tomers balance  the  loss.  The  small  retailer  mky  not 
be  able  to  be  as  generous  in  his  adjustments  as  the 
chain  store,  but  when  he  sees  that  he  must  take  an 
article  back  and  refund  the  money,  he  should  do  it 
with  good  grace  and  get  at  least  that  much  advertis- 
ing out  of  the  transaction.  He  can  lose  or  make  a 
customer  with  a  frown  or  a  smile. 


British  Cold  Cream  Formula. 

For  cold  cream,  says  the  Pharmaceutical  Journal, 
there  is  no  better  formula  than  that  of  the  ceratum 
galeni  of  the  Codex.  The  cerate  has  excellent  keeping 
properties,  retains  its  odor  well,  and  is  free  from  the 
objection  of  contracting.  But  it  is  absolutely  neces- 
sary not  only  that  all  the  ingredients  should  be  of 
the  best  quality  but  that  the  directions  for  making  it 
should  be  followed  to  the  letter.  The  formula  fol- 
lows : 

Soft  paraffin,  white  12.50 

White  beeswax    12.50 

Almond  oil   50.00 

Borax  i  .00 

Oil  of  rose o.  10 

Rose  water   (undiluted) 25.00 

Melt  the  wax  in  the  oil  and  dissolve  the  borax  in 
the  rose  water  by  the  aid  of  gentle  heat.  When  the 
solutions  are  at  about  the  same  temperature,  add  the 
aqueous  liquid  gradually  to  the  wax  and  oil,  and  stir 
until  the  mixture  stiffens.  Pour  into  a  slightly 
warmed  mortar  containing  the  soft  paraffin,  mix,  add 
the  oil  of  rose  and  stir  until  cold. 


Oxidation  and  Electroplating  of  Aluminum. 

It  is  said  that  the  reason  aluminum  goods  have 
not  earlier  been  successfully  electroplated  is  that  the 
oxide  which  covers  them  prevented.  It  has  been  dis- 
covered that  by  removing  this  oxide,  an  electroplating 
of  copper,  nickel,  silver  or  gold  will  remain  on  alum- 
inum. 

The  widely  prevalent  idea  that  aluminum  does  not 
oxidize  is  erroneous ;  it  really  oxidizes  so  readily  that 
a  protective  coat  of  oxide  forms  on  it  and  retards  fur- 
ther oxidation. 
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PAPERS   READ  AT    CONVENTIONS 

From  among  the  many  papers  read  by  pharmacists  and  others  at  meetings  of  their  associa- 
tions, some  of  the  more  valuable  and  interestiig  are  selected  each  month  and  printed  here. 

Notes  on  Teaching  Dispensing  at  College 


By  E.  Fuixebton  Cook. 

American  Pharmaceutical  Association. 


The  teaching  of  dispensing  in  colleges  of  pharmacy  is  not 
limited  to  that  particular  time  when  the  student  stands 
before  a  prescription  counter  and  actually  compounds  a 
physician's  prescription  under  the  guidance  of  an  instruc- 
tor, but  this  paper  is  limited  largely  to  that  phase  of  the 
subject. 

It  is  during  this  time  that  the  training  in  other  depart- 
ments is  under  trial.  Prescription  filling  is  a  continual 
test  of  the  student's  previous  training  in  the  technic  of 
pharmaceutical  manipulation,  such  as  the  making  of  oint- 
ments, suppositories,  powders,  pills,  capsules,  coatings  for 
the  latter,  emulsions,  sterilization  methods,  as  applied  to 
ampul  filling,  and  the  making  of  other  sterile  products, 
together  with  the  many  other  manual  operations  of  mod- 
ern pharmacy.  Also  the  theoretical  and  laboratory  train- 
ing in  chemical  reactions,  and  knowledge  of  the  results 
following  both  chemical  and  physical  combinations,  are 
constantly  demanded.  In  other  words,  it  is  essential,  for 
the  rounding  out  of  dispensing  training,  that  the  student 
be  first  well  grounded  in  the  basic  principles  of  pharmacy, 
both  theoretical  and  practical,  these  becoming  in  reality  a 
part  of  the  elementary  work  in  dispensing,  and  only  when 
this  elementary  work  has  been  covered  is  the  student  best 
able  to  understand  prescription  filling  and  to  accomplish 
results  which  would  be  otherwise  Impossible. 

The  actual  dispensing  of  prescriptions,  therefore,  as- 
sumes an  important  place  in  the  last  few  months  of  a  stu- 
dent's training,  and  Incidentally  demonstrates,  as  ordinary 
examinations  rarely  do,  the  general  ability  of  the  student, 
and  also  gives  evidence  of  his  character  and  ideals. 

First,  it  is  necessary  that  the  proper  equipment  be  pro- 
vided. Utensils,  weights  and  balances,  containers,  labels, 
wrapping  paper,  and  all  the  essentials  for  first-class  pre- 
scription filling  must  be  at  hand,  and  it  is  of  the  utmost 
importance  that  these  be  the  b^st  available,  if  the  student 
is  to  establish  high  Ideals  for  his  prescription  work. 

Second,  prescriptions  must  be  seleicted  for  study  and 
compounding  which  are  typical  of  all  forms  of  modern  pre- 
scriptions of  a  routine  character,  and  also  others  which 
are  unusual  and  difflcult,  or  represent  incompatibilitlea,  re- 
quiring special  skill  and  knowledge.  It  is  desirable  to 
have,  In  addition,  illustrations  of  Latin  abbreviations  and 
also  the  more  common  foreign  types,  etc.,  so  that  the  train- 
ing will  be  broad  and  thorough. 

Third,  the  discipline  should  be  strict,  all  work  should  be 
conducted  seriously,  and  inferior  work  not  countenanced 
or  accepted.  A  definite  plan  of  procedure  should  be 
adopted  and  enforced  without  exception,  the  penalty  being 
the  loss  of  all  credit  for  the  work  done. 

These  points  are  emphasized  because  it  has  been  found 
that,  while  some  students  will  be  willing  to  follow  a  sys- 
tem on  request,  others,  and  usually  the  majority,  need  the 
good  control  and  constant  verification  of  the  accuracy  of 
their  work.- 

'I'he  routine  suggested  for  the  fllllng  of  the  prescription 
is  as  follows: 

1.  Study  the  prescription  as  a  whole,  thoroughly  under- 
stand it,  and  decide  upon  the  method  of  procedure. 

2.  Place  on  the  counter  all  of  the  containers  of  ingredi- 
ents needed,  in  the  order  to  be  used  and  on  the  left-hand 
side  of  the  balance. 

3.  Fill  the  prescription  and  place  the  product  in  the  con- 
tainer, capping  it,  if  a  bottle.  As  each  ingredient  is 
weighed  or  measured,  the  container  is  placed  on  the  right- 
hand  side  of  the  balance,  thus  serving  as  a  check  on  the 
ingredients  added,  should  the  compounder  be  called  away. 


4.  Write  the  main  label  and  attach  it,  together  with  any 
other  labels,  such  as  "Shake  well,"  "Copy,"  etc. 

5.  Check  the  prescription  to  an  assistant,  repeating  the 
ingredients  and  their  quantities,  and  also  the  writing  on 
labels. 

6.  Price  the  prescription  in  accordance  with  a  definite 
pricing  schedule.  The  N.  A.  R.  D.  schedule  is  satisfactory 
for  the  teaching  of  a  system,  and  it  may  be  explained  to 
the  student  that  neighborhood  conditions  may  require,  at 
times,  either  an  Increasing  or  decreasing  of  the  amounts 
there  fixed. 

7.  Wrap  the  prescription  and  attach  a  delivery  card  or 
label. 

No  effort  should  be  spared  to  stimulate  the  best  grade  of 
work  throughout,  and  the  plan  which  follows  is  offered  as 
especially  valuable. 

It  is  an  unfortunate  fact  that  the  student's  viewpoint  is 
naturally  that  of  desire  to  get  a  little  more  credit  than  he 
actually  deserves.  He  Is  constantly  striving  to  show  only 
his  best  side  and  cover  up  his  weaknesses,  and  this  atitude 
often  prevents  accurate  rating.  In  order  to  alter  this  con- 
dition, a  number  of  students  are  selected  for  each  lesson  to 
serve  as  assistants.  There  should  be  at  least  one  assistant 
for  each  five  students. 

These  assistants  are  taken  aside,  after  the  rest  of  the 
class  are  assigned  the  prescriptions  for  the  day,  and  espe- 
cially instructed  in  that  day's  work.  Each  of  the  prescrip- 
tions is  studied  from  the  several  viewpoints,  and  then  the 
duties  of  the  assistants  are  explained. 

In  order  that  the  Instructor  may  retain  an  immediate 
supervision  over  all  details  of  the  class-work,  the  following 
plan  Is  followed:  The  name  and  desk  number  of  each  stu- 
dent Is  written  in  a  small  note-book  which  is  carried  in  the 
hand,  and  the  date  and  the  numbers  of  the  prescriptions 
to  be  filled  have  been  inserted  beforehand  under  each 
name. 

The  Instructor  starts  at  a  definite  point  in  the  laboratory 
and  systematically  passes  along  the  desks,  the  assistants 
following.  As  any  student  completes  a  prescription,  he 
asks  to  have  it  checked,  at  which  time  the  instructor 
takes  up  the  main  points,  such  as  the  quality  of  the  prod- 
uct, that  the  label  is  up  to  the  standard,  that  the  contain- 
ers for  ingredients  are  on  the  counter,  etc.,  and,  if  ap- 
proved, he  then  enters  a  memorandum  in  his  note-book 
that  that  student  has  filled  that  prescription.  The  assist- 
ant has  been  standing  by  his  side  during  the  inspection, 
and  if  the  prescription  Is  passed,  the  Instructor  says,  "Mr. 
Williams,  Mr.  Hays  will  check  the  prescription  for  you." 
Mr.  Hays  makes  a  note  on  the  memorandum  he  is  carrying 
that  he  is  checking  Prescription  No.  17.5461,  or  whatever 
it  may  be,  for  student  No.  68,  which  happens  to  be  Mr. 
Williams'  desk  number.  Mr.  Hays,  the  student  assistant, 
at  once  assumes  a  new  attitude.  He  is  to  report  to  the 
instructor  in  a  few  momenta  on  a  number  of  points,  and  he 
becomes  alert,  observant,  critical,  and  dignified.  The  re- 
sponsibility steadies  and  draws  out  the  best  ability  of  al- 
most every  student. 

It  has  been  a  rare  experience  to  find  on)  who  did  not 
measure  up  to  the  requirements,  if  the  proper  instruction 
has  been  given  previously,  and  if  it  had  been  made  clear 
that  unfairness  would  bring  Immediate  dismissal. 

As  soon  as  the  checking  has  been  completed,  the  assist- 
ant steps  Into  the  line  for  the  next  opportunity  to  check, 
but  before  he  is  assigned  t^  new  prescription  he  reports  to 
the  instructor  on  the  one  assigned  to  him  previously.  This 
report  covers  the  following  points: 
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1.  Kvery  Ingredient  must  have  been  the  correct  one  and 
the  weight  or  measure  that  directed  by  the  doctor. 

2.  The  product  must  be  creditable. 

3.  The  label  must  be  absolutely  correct',  Including  num- 
ber, date,  patient's  name,  directions  and  doctor's  name. 

These  three  points  are  considered  the  most-  Important. 
They  must  all  be  approved  before  the  prescription  can  re- 
ceive any  credit,  since  they  are  all  essential. 

The  remaining  points  are  then  taken  Into  consideration 
to  determine  the  actual  mark,  and  this  may  be  "poor,'' 
"fair,"  "good  minus,"  "good,"  and  "good  plus."  These 
terms  were  selected  because  It  was  found  that  students 
will  express  values  much  more  uniformly  In  terms  of  this 
character  than  by  a  numerical  rating.  They  may  after- 
wards be  assigned  a  numerical  value.  If  desirable. 

The  additional  points  noted  are: 

4.  The  correct  Latin  form  of  the  written  prescription. 

5.  The  use  of  full  official  English  titles  in  referring  to 


the  Ingredients,  and  the  use  of  proper  terms  in  speaking 
of  quantities. 

6.  The  degree  of  perfection  reached  In  flnishlng  such 
products  as  powders,  suppositories,  emulsions,  ampuls, 
pills,  etc. 

7.  The  perfection  oi:  the  package.  Including  label  writing, 
capping  of  bottles,  and  the  wrapping  of  bottles,  boxes,  etc. ' 

It  has  been  found  possible  by  this  plan,  successfully  used 
for  about  ten  years,  to  handle  a  section  of  from  sixty  to 
seventy  students  In  prescription  fllllng  and  yet  check  up 
the  details  of  their  work  with  great  exactness. 

The  entire  class  Is  stimulated  to  do  superior  work,  and 
the  assistants  of  each  day.  seeing  the  work  of  from  fifteen 
to  twenty  students,  discover  both  defects  and  perfections 
which  have  not  impressed  them  before,  and  hundreds  have 
testified  that  they  returned  to  their  own  desk  after  this 
experience  with  advanced  standards  and  with  a  determina- 
tion to  do  better  work. 


Looking  Forward  in  Pharmacy 


By  Db.  Feed  B.  Kilmeb. 
New  Jersey  Pharmaceutical  As.soclatlon. 
(Pait.s  only  of  this  paper  are   here  given.) 


In  a  journey  into  the  future  of  pharmacy  we  can  see 
but  little  in  detail,  and  what  we.  do  see  depends  upon  our 
viewpoint.  It  is  as  though  we  stood  upon  a  mountain  side 
and  there  were  the  hills  beyond,  the  brow  of  which  we 
could  not  see  over;  in  the  valley  there  are  outlines  of 
streams,  of  plains,  of  meadows  and  of  rich  lands;  through 
the  haze  they  may  take  on  Illusive  shapes,  first  one  form 
and  then  another;  as  the  years  go  by  and  we  journey  on 
each  new  change  of  place  gives  us  a  newer,  clearer  In- 
sight. 

At  the  outset  we  ask  the  question:  What  Influences  will 
react  upon  the  future  for  pharmacy? 

To-day  we  hear  of  influences  that  may  work  disaster, 
and  we  are  shown  vivid  pictures  of  impending  ruin.  There 
are  in  the  air  such  things  as  chain  stores,  cut  rate  evils, 
burdensome  laws  and  regulations,  increasing  competition, 
dispensing  doctors,  department  stores  and  peddler  abomi- 
nations. In  the  past  all  these  Influences  have  been  met 
with,  and  pharmacy  still  moves  on;  winds  boths  contrary 
and  favoring  will  come  as  we  move  onward. 

The  past  century,  and  indeed  almost  our  life  time,  has 
witnessed  more  changes  In  the  condition  of  human  life 
than  that  occurring  in  the  previous  thousand  years.  Un- 
der this  mutable  condition  our  place  in  the  world's  work 
must,  of  necessity,  experience  a  changed  status.  There  is 
no  sign  that  this  onrush  of  change  will  cease.  All  things 
and  all  events  seem  to  point  to  shifting  scenes  in  this 
century  which  will  dwarf  those  that  have  gone  before.  By 
sight,  by  imagination,  we  may  measure  that  which  should 
give  us  full  faith  in  the  future.  Even  now  we  can  foresee 
growing  knowledge,  growing  order  and  progress  that  Is 
ever  widening,  and  that  must  go  on  forever.  We  can  see 
that  pharmacy  must  undergo  the  flux  and  flow  that  takes 
place  in  the  world's  alembic. 

To-day  we  are  under  the  Influence  of  the  inflow  brought 
about  by  the  co-mlngling  of  races.  Steadily  there  pours 
t'hroiigh  the  gates  of  Ellis  Island  a  vast  throng  of  people 
speaking  alien  tongues,  alien  by  birth  and  traditions.  For- 
tunately for  us  these  raw  Americans  are  drug  buyers  and 
medicine  takers,  and,  except  for  the  temporary  check  occa- 
sioned by  the  European  war,  upwards  of  a  million  and  a 
half  new  customers  come  under  the  American  Eagle  and 
land  at  the  doors  of  our  pharmacies  each  year. 

As  among  the  events  that  shall  Influence  pharmacy, 
aside  from  the  shifting  of  nations  and  the  people,  we 
have  the  element  of  the  diftusion  of  people  from  one  local- 
ity or  one  center  to  another.  Changes  In  methods,  and  es- 
pecially in  the  rapidity  of  locomotion,  greatly  affect  the 
social  order  of  mankind.  Beginning  with  the  bicycle,  and 
coming  down  to  the  present  day  of  electric  transit,  we 
have  witnessed  a  shifting  and  redistribution,  and  an  ex- 
pansion of  population  that  has  already  had  its  influence 
upon  human  society  and  upon  pharmacy.  The  pharmacist 
must  needs  move  with  the  shifting  tide  of  population  and 


people;    he  must  foresee  their  needs;   he  must  create  a 
place  for  himself,  and  then  be  able  to  fill  it. 

The  oft  repeated  statement  that  pharmacy  has  become 
commercialized  is  a  statement  of  fact.  To-day,  and  pos- 
sibly much  more  so  in  the  coming  years,  the  successful 
pharmacist  will  need  to  acquire  a  title  not  at  present  con- 
ferred by  the  colleges.  He  must  become  a  Pharmaceutical 
Merchant  (  Pharm.  M.).  There  are  stores  that  are  perhaps 
over-commercialized,  in  that  drugs  have  so  small  a  part 
in  the  variety  of  commodities  sold,  that  the  term  "phar- 
macy" is  a  species  of  misbranding. 

The  apothecary  shop  of  the  past  days  was  only  visited 
in  times  of  stress;  the  newer  merchandising  store  is 
thronged  with  eager  shoppers.  Here  we  may  note  that  the 
commercialization  of  the  pharmacy  has  been  for  its  good. 
In  the  older  countries  of  Europe,  where  pharmacy  behind 
a  ground  glass  window  maintains  a  restricted  professional 
air,  there  will  be  found  a  standing  still  of  both  pharmacy 
and  business.  Practicing  professional  pharmacy  does  not 
always  advance  pharmacy.  In  our  own  country  scientific 
pharmacy  moves  forward  with  rapid  strides  amid  the  still 
more  rapid  commercial  methods  in  the  drug  store. 

I  am  asked  to  express  an  opinion  as  to  the  relation  of 
the  chain  store  to  the  future  of  pharmacy.  Such  an  opin- 
ion would  be  presumptuous  without  force.  The  chain 
store  idea  In  the  drug  trade  is  of  too  recent  origin  to  at- 
tempt to  define  its  place  or  its  destiny.  As  viewed  at  pres- 
ent Its  strength  seems  to  be  due  to  shrewd  merchandising 
methods.  There  are  inherent  weaknesses  in  the  system, 
which  it  will  be  difllcult  to  overcome,  and  which  may  re- 
strict its  progess. 

One  element  of  weakness  in  the  chain  store  is  the  lack 
of  individuality— the  personal  touch,  which  In  turn  U  the 
bulwark  of  the  independent  pharmacist. 

Given  good  merchandising  methods  and  good  pharma- 
ceutical practice,  the  independent  store,  even  if  small, 
should  hold  its  own  against  all  comers.  The  chain  store 
can,  and  will.  Improve  its  merchandising  methods.  The 
independent  pharmacist  may  do  likewise. 

Advancement  in  pharmacy  must  come  from  the  inde- 
pendent pharmacist.  The  chain  store  is  not  a  pharmacy 
in  the  general  acceptance  of  the  term.  It  is  a  general 
merchandising  concern  and  need  only  keep  "within  the 
law"  to  retain  its  title  as  a  drug  store. 

Experience  has  shown  that  some  links  In  the  chain  sys- 
tem are  very  -weak  links.  Instances  are  cited  where  inde- 
pendent stores  have  made  a  greater  ratio  of  progress  than 
the  chain  stores  which  surround  them.  Pharmacy  has 
flourished  for  thousands  of  years.  The  chain  store  has 
yet  to  flnd  its  "place  in  the  sun." 

A  calling  like  ours,  without  high  ideals  must  remain 
stationary,  decline,  and  perhaps  take  its  place  with  the 
lost  arts.  It  seems  to  me  that  at  the  present  time  phar- 
macy is  searching  for,  and  demanding,  a  new  Ideal,  but  for 
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the  moment  can    not  find    it     The  great  teachers  and 
thinkers  do  not  yet  provide  it. 

Philosophy,  literature,  art,  science,  are  moving  the  peo- 
ple In  general.  The  masses  are  advancing  collectively,  as 
masses,  and  individually.  Pharmacy  must  constantly  re- 
make, remould  and  restate  her  creed  to  keep  pace  with 
this  transition. 


Pharmacy  must  move  forward  with,  or  in  the  vanguard, 
of  scientific  achievement.  We  must,  and  shall,  shape  and 
formulate  a  new  era  in  pharmacy.  We  can  now  catch 
glimpses  of  the  new  pharmacy  in  the  trend  of  philosophic 
thought;  we  begin  to  formulate  it  in  the  newer  physics, 
physical  chemistry,  biology,  and  in  many  new  moves  on 
the  chess-board  of  man's  struggle  with  the  universe. 


Getting  Business  in  the  Retail  Drug  Store 


By  T.  B.  Shatfeb, 
Illinois  Pharmaceutical  Association. 


As  to  business  getting,  the  retail  druggists  have  been 
somewhat  behind  the  general  procession  of  retail  mer- 
chants, but  I  think  the  tendency  at  present  is  improving. 

Business  getting  Involves  a  number  of  problems  such  as 
getting  the  most  or  best  results  out  of  advertising,  over- 
coming mail  order  competition;  making  window  displays 
draw  more  business;  avoiding  over  buying;  enthusing 
clerks  to  greater  efforts;  and  studying  side  lines. 

My  experience  has  been  in  a  town  of  about  800  inhabi- 
tants. Starting  with  a  very  small  capital,  a  careful  study 
of  the  problems  just  enumerated  brought  me  the  business. 

The  man  who  can  adjust  himself  to  the  times  and  who 
meets  the  competition  of  the  men  who  try  to  control  trade 
by  cut-rate  and  by  other  schemes,  must  be  a  man  who  is 
on  the  job  with  a  "glad  hand"  and  a  smile,  no  matter  what 
it  may  be;  and  who  realizes  that  he  must  keep  up  his  repu- 
tation of  always  having  what  people  want,  and  who  does 
not  always  say  "just  out,''  "just  ordered"  or  "will  be  here 
soon."  If  he  supplies  the  wants  of  his  customers  on  time, 
that  is  in  his  favor  as  a  business  getter.  By  catering  to 
the  doctors  in  this  way  1  have  gained  their  confidence 
and  their  trade. 

The  side  lines  that  a  retail  druggist  may  carry  are 
many,  and  he  should  always  be  on  the  look  out  for  good 
openings  of  such  character. 

The  location  has  a  very  important  part  In  business  get- 
ting. If  one  is  not  located  in  the  business  center,  one 
must  make  his  store  so  attractive  that  it  will  be  found. 

The  telephone  should  be  handy  for  both  you  and  your 
customer.  The  show  cases  should  be  clean  and  decorated 
to  the  best  of  your  ability.  On  top  of  the  cases,  attrac- 
tive signs,  easels,  or  groups  of  preparations  should  be 
seen. 

To  get  business  in  all  seasons  of  the  year,  the  changes 
of  goods  must  be  kept  in  mind.  The  arrangement  of  these 
goods  is  an  art,  and  makes  a  store  attractive. 

The  time  is  past  for  the  old  tincture  and  salt  mouth  bot- 
tles to  use  up  the  best  display  room  you  have.  These 
should  be  replaced  with  up-to-date  fixtures  filled  with  at- 
tractive side  lines. 

Advertising  is  one  of  the  best  aids  to  business  getting. 
The  finest  advertising  medium  in  country  districts  is  the 
local  newspaper.  Your  advertisement  should  be  changed 
each  time,  and  generally  with  a  good  head  line,  advertis- 
ing one  thing  at  a  time.  A  number  of  "locals"  in  the  news 
column  is  good.  Your  store  front  should  be  kept  bright 
with  new  and  clean  signs.  In  the  country  the  fence  signs 
are  good,  and  it  requires  but  a  little  of  one's  time  each 
year  to  put  them  out.  Take  advantage  of  the  programs 
for  the  different  events  of  the  year  and  see  that  an  at- 
tractive advertisement  is  used.  Advertising  samples  and 
folders  should  always  be  kept  on  hand. 

Another  business  getting  plan  that  I  have  tried  out  Is 
the  gold  fish  deal.  I  gave  away  two  gold  fish  and  a  bowl 
with  my  advertising  on  it,  with  each  twenty-five  cent  pur- 
chase of  a  certain  line  of  goods.  I  sold  one  hundred  and 
forty-four  such  globes,  as  well  as  sixty  larger  fish,  at 
twenty-five  cents  each,  also  the  food,  at  ten  cents  a  pack- 
age. I  figured  by  thla  deal  that  I  put  these  goods  in  one 
hundred  different  homes.  My  business  along  this  line  U 
Increasing. 

Oood  window  displays  are  very  necessary.  Your  win- 
dows first  must  be  clear  and  clean,  and  then  they  can  be 
made  very  attractive  without  much  cost.  Concentrate  sell- 
ing efforts  to  one  sort  of  goods  at  a  time.    Most  window 


displays  do  not  contain  enough  reading  matter,  such  as 
price  cards  and  selling  points.  Holiday  windows  and  sea- 
sonable goods  should  always  be  kept  in  mind.  It  is  a  good 
idea  to  keep  on  hand  plenty  of  material,  like  boxes,  pyra- 
mids, glass  shelves,  mirrors  and  various  other  things  to 
make  the  windows  attractive.  There  is  more  benefit  de- 
rived from  good  show  windows  than  from  the  show  cases 
on  the  inside. 

The  clerks  of  your  store  are  a  very  Important  part. 
They  should  be  neat,  clean,  and  tactful,  also  accommodat- 
ing and  courteous.  Tliey  can  make  acquaintances  that 
you  could  not  reach.  Agreeable  personality  is  one  of  the 
qualifications  of  a  good  clerk.  The  clerks  and  proprietor 
alike  should  be  equally  accommodating  to  the  customer 
and  make  him  feel  that  his  wants  have  been  cheerfully 
supplied. 

Every  package  that  leaves  the  store  should  be  wrapped 
and  labeled  neatly,  and  sometimes  advertising  matter 
should  be  enclosed. 

The  mail  order  competition  in  the  retail  drug  business 
can  be  met  fully  as  well  as  In  any  other  retail  business. 
We  advertise  that  we  pay  postage  on  parcel  post  orders  to 
any  address.  The  mailing  list  is  kept  with  correct  ad- 
dresses. 

Each  year  I  supply  the  trade  with  weather  charts  with 
my  business  card.  I  find  them  more  appreciated  than  the 
more  expensive  calendars. 

Collecting  accounts  is  a  business  getting  plan.  Keeping 
accounts  collected  Is  important,  as  unpaid  accounts  mean 
that  customers  drift  away  from  your  store. 

It  Is  well  worth  while  for  every  druggist  to  read  the 
drug  journals,  to  attend  conventions  and  to  exchange  ex- 
periences with  his  neighbor.  Set  a  good  example  by  trad- 
ing all  you  can  at  home.  A  motto  that  should  impress  one 
is:  "If  you  trade  out  of  town,  if  I  trade  out  of  town,  if 
your  neighbor  trades  out  of  town,  what  in  thunder  will 
become  of  our  town?"    Did  you  ever  think  of  this? 

With  these  points  in  view,  business  getting  means  that 
you  must  be  progressive  and  a  booster  at  all  times.  By 
taking  an  active  interest  in  all  public  affairs  one  becomes 
stamped  as  progressiva  and  that  reputation  brings  more 
business. 


Chip  Oil  for  Renovating  Straw  Hats. 

We  are  indebted,  says  the  Pharmaceuiical  Journal, 
to  a  correspondent  in  the  straw  hat  district  who  in- 
forms us  that  chip  oil  is  now,  and  has  been  for  years, 
mineral  oil  as  free  from  odor  as  possible.  Some  man- 
ufacturers formerly  used  olive  oil,  but  it  was  aban- 
doned because  it  was  sometimes  a  little  too  thick,  and 
occasionally  would  be  rancid.  But  one  manufacturer 
says  that  if  he  had  very  particular  work  to  do,  he 
would  use  the  best  olive  oil  now. 

Colza  oil  no  doubt  may  sometimes  be  sold  for  the 
purpose,  but  it  would  be  objectionable  on  account  of 
the  odor.  A  sample  of  the  chip  oil  which  our  corre- 
spondent was  good  enough  to  send  us,  and  which  he 
obtained  from  a  leading  Dunstable  straw  hat  manu- 
facturer, seems  to  be  simply  a  crude  yellow-colored 
liquid  paraffin. 
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The  Dispersal  of  the  House  Fly. 

During  the  season  of  1915  the  Montana  Board  of 
Entomology  continued  investigations  commenced  in 
1914  on  house  fly  conditions  in  Montana.  The  pur- 
pose of  this  work  is  the  accumulation  of  data  which 
will  place  house  fly  control  within  the  State  on  a  sane 
and  practical  basis.  The  studies  of  1914  were  under- 
taken to  determine  the  seasonal  history  of  the  hoiise 
fly,  its  breeding  places  and  habits,  what  other  flies 
were  of  possible  importance  as  disease  agents  or  car- 
riers and  those  economic  conditions  which  must  be 
controlled  in  order  to  successfully  combat  these  in- 
sects. The  investigation  during  the  past  summer 
had  to  do  with  house  fly  dispersion  under  city  condi- 
tions and  some  incidental  work  on  control. 

Up  to  the  present  year  several  investigations  have 
been  conducted  for  the  purpose  of  securing  informa- 
tion concerning  the  flight  of  the  house  fly  and  its  pos- 
sible limits.  The  results,  however,  have  been  very 
indefinite  as  to  the  actual  limits  of  flight,  the  number 
of  flies  represented  in  all  these  experiments  totalling 
less  than  fifty  thousand,  the  largest  number  used  in 
any  one  experiment  being  twenty-five  thousand. 

In  a  recent  report  the  experiments  in  191 5  on  this 
point  are  detailed.  The  headquarters  for  the  season's 
observations  were  located  at  Miles  City,  which  af- 
forded the  combination  of  conditions  best  suited  to 
the  work,  namely,  abundance  of  flies,  lack  of  in- 
tensively applied  control  measures  and  representative 
size. 

A  total  of  387,877  marked  flies  were  released  from 
four  release  stations  during  a  period  of  35  days. 
Two  of  these  release  stations  were  situated  on  the 
west  side  of  the  city  Cthe  sales  yards  and  the  city 
dump),  one  in  the  center  of  the  city  and  one  on  the 
east  side.  Of  the  marked  flies  1056  were  recaptured 
at  seventy-eight  recapture  stations,  so  located  that 
every  part  of  the  city  was  under  observation.  Marked 
flies  from  the  sales  yards  were  recaptured  at  sixty- 
two  stations  out  of  a  possible  sixty-nine.  This  figure 
was  higher  than  that  for  other  release  stations,  due 
to  the  fact  that  a  much  larger  number,  248,140  flies, 
were  released  from  the  sales  yards.  However,  the 
figures  and  localities  for  all  release  points  were  such 
as  to  show  that  flies  from  each  one  were  distributed 
to  every  part  of  the  city.  Also,  flies  were  not  only 
captured  within  Miles  City,  but  it  is  significant  that 
.  marked  flies  from  all  release  points  were  recaptured 
at  the  State  Industrial  School,  which  is  seven  hun- 
dred yards  beyond  the  eastern  limits  of  the  city  and 
the  farthest  point  at  which  recaptures  were  attempt- 
ed. Flies  from  the  city  dump  and  sales  yards  not 
only  crossed  the  citv  but  also  the  seven  hundred 
yards  of  open  country  intervening,  in  order  to  reach 
this  point,  a  total  of  3.500  yards  (nearly  two  miles) 
and  3,070  yards,  respectively.  The  longest  radius  at 
which  flies  were  recaptured  within  the  city  was  2,333 
yards  (about  one  and  one-third  miles)  which  was  the 
most  distant  station  within  the  city  from  any  release 
point. 

The  investigations,  however,  were  not  confined  to 
numbers  and  locality  alone,  but  also  concerned  the 
factors  which  influence  dispersion,  that  is,  those  fac- 
tors which  control  the  direction  of  flight  and  the  rela- 
tive abundance  in  diflFcrent  localities.  Wind,  temp- 
erature, state  of  weather,  etc..  are  among  the  factors 
which  have  been  previously  suggested  and  which  un- 
der   certain    conditions    and    circumstances    unques- 


tionably play  their  part ;  but  it  is  concluded  that  move- 
ments and  consequent  dispersion  are,  in  the  main,  de- 
pendent on  the  stimuli  odors  received  from  feeding 
areas  and  breeding  areas. 

The  results  above  stated  indicate  the  following 
points  of  practical  significance  under  city  conditions 
in  Montana:  (i)  That  flies  from  a  given  breeding 
area  may  spread  over  a  territory  within  a  city  of  at 
least  five  square  miles  (this  is  based  on  the  longest 
radius  found  within  city  limits  and  within  which  it 
was  found  that  flies  were  distributed  to  all  parts) ; 
(2)  that  the  actual  limit  of  dispersion  within  cities 
may  be  considerably  greater  than  this  (the  number 
of  flies  recaptured  at  the  State  Industrial  School  in- 
dicates that  flies  may  be  abundant  even  at  distances 
of  nearly  two  miles  from  their  breeding  place;  that 
is,  that  they  may  spread  over  a  territory  of  twelve 
square  miles)  ;  (3)  that  flies  by  no  means  remain 
close  to  their  breeding  grounds,  even  when  food  and 
"shelter"  are  abundant,  but  that  they  lead  an  ex- 
tremely migratory  existence  and  will  not  only  cross 
a  city  or  a  considerable  portion  of  it,  but  will  leave  it 
and  fly  across  open  country  to  points  some  distance 
beyond ;  (4)  that  conditions  within  a  city  which  are 
favorable  to  fly  breeding  are  of  importance  not  only 
to  the  residents,  but  to  farmers  and  others  in  its 
vicinity;  (5)  that,  even  in  a  city  of  considerable  sizt, 
every  person  who  permits  conditions  favorable  to  fly 
breeding  to  exist  on  his  premises  is  maintaining  a 
nuisance  which  is  of  actual  or  potential  concern  to 
every  other  person  within  city  limits  (this  is  not  only 
because  of  the  possible  migration  of  flies  to  any  given 
locality,  but  also  because  flies  are  naturally  attracted 
to  stores,  dairies  and  other  sources  of  food  supply 
where  they  may  contaminate  food)  ;  (6)  that  the 
importance  of  general  co-operation  in  order  to  secure 
successful  results  in  control  work  is  strongly  em- 
phasized (the  cleaning  up  of  a  few  places  here  and 
there  has  little  value)  ;"(7)  that  fly  control  measures, 
intensively  applied,  are  far-reaching  in  their  effective- 
ness as  a  means  to  help  secure  general  sanitary  con- 
ditions, both  from  educational  and  practical  view- 
points; (8)  that  it  is  highlv  necessary  to  control  these 
conditions  which  make  any  locality  (feeding  or 
breeding  areas)  attractive  to  flies. 


Teaching  Pheu'inacy  in  High  Schools. 

Wilhelm  Bodemann,  a  czar  who  is  so  beneficent 
that  he  can  speak  his  mind  right  out  with  no  fear  of 
being  dynamited,  expresses  himself  thus  regarding 
a  subject  touched  upon  in  items  in  recent  issues  of 
the  Circular: 

"This  mixing  of  pharmacy  and  high  schools  does 
not  appeal  to  me  any  more  than  the  mixing  of  fresh 
butter  and  a  crop  of  auburn  hair — I  like  them  both, 
but  on  separate  plates.  If  the  grammar  schools  at- 
tended to  their  business  as  they  should  I  would  be 
perfectly  satisfied  to  let  the  high  schools  rip — high- 
school  graduates  do  not  take  kindly  to  apprentice 
work." 

It  must  not  be  inferred  from  this  that  Mr.  Bode- 
mann holds  that  the  only  function  of  schools  is  to 
turn  out  boys  who  take  kindly  to  apprentice  work — 
he  was  speaking  in  this  instance  only  about  relations 
between  public  schools  and  drug-store  help. 

■  •  ■ 

-No  man  can  produce  great  things  who  is  not  thor- 
oughly sincere  with  himself. — James  Russell  Lowell. 
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Toilet  Powders.* 

I'iolet  Powders:  l^on-Clinging  Types. —  (a)Starch 
powder,  890;  orris  root  powder,  100;  oil  or  neroli, 
5;  oil  of  bergamot,  3;  otto  of  rose,  2.  (b)  Starch 
powder,  500;  kaolin,  480;  synthetic  musk,  5;  oil  of 
bergamot,  12;  oil  of  clove,  3.  This  is  a  cheaper 
form. 

Clinging  Types. — (a)  Kaolin,  talc,  zinc  oxide, 
wheat  ^starch,  of  each,  equal  parts,  (b)  Prepared 
white  'diatomite,  50;  zinc  oxide,  25;  talc  25.  (3) 
Talc,  2;  kaolin,  i ;  bismuth  oxychloride,  i.  (d)  Zinc 
oxide,  magnesium  carbonate  (light),  kaolin,  wheat 
starch,  of  each,  equal  parts,  (e)  Bismuth  oxychlo- 
ride, I ;  zinc  oxide,  6 ;  prepared  white  diatomite,  5 ; 
talc,  8;  (f)  Zinc  stearate,  prepared  white  diatomite, 
bismuth  oxychloride,  talc,  of  each,  5.  (g)  Soft 
white  paraffin,  i ;  elutriated  diatomite,  10 ;  talc,  9. 
Dissolve  the  paraffin  in  a  little  hot  chloroform  or  pe- 
troleum ether,  and  spray  it  upon  the  mixed  powders, 
stirring  rapidly  meanwhile.  When  the  whole  of  the 
paraffin  has  been  added,  spread  the  powder  in  a  thin 
layer  for  the  solvent  to  evaporate.  Some  recom- 
mend lanolin  in  place  of  the  paraffin,  but  the  odor  is 
unpleasant,  and  is  quite  difficult  to  cover. 

Prepared  White  Diatomite. — For  this  good  white 
kieselguhr  or  diatomite  is  dried,  thoroughly  ground, 
and  sifted  through  bolting  cloth.  If  the  material  is 
ground  in  a  disintegrator,  the  lighter  particles  that 
collect  in  the  "balloon"  make  an  excellent  basis. 

Colors  for  Face  Poivder. — These  must  be  added 
in  the  wet  state.  When  carmine  is  used  it  must  be 
of  the  best  quality,  and  it  should  be  ground  in  with 
a  little  dilute  ammonia  solution.  In  any  case  suf- 
ficient water  must  be  used  to  make  the  mixture  quite 
wet.  For  flesh  tints  plenty  of  yellow  must  be  used. 
Some  makers  use  cadmium  sulphide,  but  it  is  rather 
too  bright,  and  yellow  ochre  is  generally  prefer- 
able. For  flesh  tint — (a)  Yellow  ochre,  90;  bole, 
6;  carmine,  4.  (b)  Yellow  ochre,  90;  bole,  3;  hy- 
drated  ferric  oxide,  2 ;  carmine,  5.  For  pink  tint— 
Yellow  ochre,  75 ;  carmine,  25.  For  cream  or  rachel 
— Yellow  ochre,  94;  bole,  4;  burnt  sienna,  2.  Of 
the  foregoing  concentrated  tinting  powders  from  60 
to  120  grains  are  required  for  each  pound  of  white 
face  powder. 

Perfuming  the  Powder. — If  the  concentrated 
floral  extracts  arc  employed,  from  10  to  15  drops 
per  pound  are  sufficient.  The  perfume  must  be  well 
stirred  in,  and  the  powder  kept  for  a  little  time  to 
allow  it  to  become  thoroughly  permeated.  Should 
it  not  be  desirable  to  employ  floral  perfumes,  the  fol- 
lowing volatile  oils  may  be  blended,  care  being  taken 
that  none  predominates :  otto  of  rose,  bergamot,  ger- 
anium, ylang  ylang,  neroli,  patchouly  (the  merest 
trace).  Of  these  not  more  than  12  drops  in  all  per 
pound  will  be  required.  Synthetic  perfumes  arc 
sometimes  used  where  cost  is  an  important  consid- 
eration; for  example,  artificial  musk  or  musk  am- 
brette,  ionone,  vanillin,  coumarin,  aubepine,  helio- 
tropin.  etc.  These  are  very  permanent,  and  only  a 
grain  or  two  of  each  per  pound  of  basis  will  be  re- 
quired. 

Cake  Powders.— These  consist  of  toilet  powders 
made  damp  with  tragacanth  mucilage  2  per  cent,  and 
afterwards  pressed  into  molds.    The  cakes  must  be 

•  Adi^rtAd  from  a  pap«r  by  K.  W.  Lucaa  In  the  Perfum- 
trry  and  Ettential  Oil  Record. 


allowed  to  dry  very  gradually.  Some  makers  add 
a  trace  of  plaster  of  paris,  about  2  per  cent.,  before 
moistening.  This  makes  a  firmer  cake,  but  it  is  not 
so  pleasant  to  use. 

Nursery  Powders. — The  best  types  contain  boric 
acid,  zinc  oxide  and  starch.  The  ideal  nursery  pow- 
der should  not  contain  any  natural  earthy  matter  as 
fuller's  earth,  talc  or  kaolin,  unless  previously  ster- 
ilized. A  tetanizing  bacillus  is  frequently  present  in 
the  soil,  and  not  a  few  cases  of  tetanus  have  been 
traced  to  the  use  of  unpurified  fuller's  earth  on  ex- 
coriated surfaces.  If  talc,  kaolin  and  fuller's  earth 
are  used,  the  powders  should  be  boiled  for  20  min- 
utes with  water,  allowed  to  deposit,  the  deposit 
collected  and  dried.  No  admixture  of  germicides 
that  could  be  borne  on  the  skin  has  the  slightest 
effect  on  bacilli  or  their  spores  contained  in  natural 
earths. 

In  the  following  formulas  each  article  must  be  in 
very  fine  powder  and  quite  dry,  and  the  finished  mix- 
ture sifted  by  shaking  through  bolting  cloth:  (a) 
Zinc  oxide,  boric  acid,  starch,  of  each,  equal  parts. 

(b)  Boric  acid,   i ;  zinc  oxide,  I ;  sterilized  talc,  2. 

(c)  Pure  carbolic  acid,  5;  soft  white  paraffin,  50; 
boric  acid,  290;  zinc  oxide,  200;  starch,  455.  Dis- 
solve the  carbolic  acid  and  paraffin  in  a  little  hot 
petroleum  ether  and  distribute  it  on  the  starch.  Mix 
in  the  other  powders,  and  expose  to  the  air  for  the 
solvent  to  evaporate.  Perfuming  nursery  powders 
should  be  carried  out  with  discretion.  The  odor 
produced  should  be  faint  and  delicate.  One  or  two 
drops  of  rose  oil  or  of  concentrated  floral  extract  per 
pound  is  quite  sufficient. 

Antiseptic  Foot  Poivder. — Boric  acid,  75 ;  zinc  ox- 
ide, 5 ;  sterilized  talc,  20.  Oil  of  eucalyptus  or  thyme 
oil  may  be  added  as  perfumes. 

Great  caution  should  be  observed  in  heating  the 

petroleum  ether ;  of  course,  it  should  not  be  brought 

near  fire. 

>  m  ■  ' 

The  Other  Man's  Time. 

"Committees  are  the  thief  of  time,"  says  a  wise 
Philadelphian.  Each  man  who  has  a  sense  of  re- 
sponsibility beyond  his  own  rooftree  and  threshold 
is  bound  to  accept  a  certain  number  of  engagements 
to  work  in  unison  with  others.  He  must  conform  to 
hours  that  are  inconvenient,  he  must  make  personal 
sacrifices.  The  real  drawback  to  appointments 
where  others  are  concerned  is  the  professional,  habit- 
ual unpunctuality  of  some  persons  who  adopt  the  easy 
philosophy,  "O,  well,  it  makes  no  difference  whether 
I'm  there  on  time  or  not."  If  ten  men  have  to  wait 
six  minutes,  the  waste  is  not  six  minutes,  but  an 
hour.  Modern  business  has  to  run  by  the  clock, 
round  the  clock.  It  has  to  "fill  the  unforgiving  min- 
ute with  sixty  seconds'  worth  of  distance  run."  It 
cannot  afford  to  be  held  back  by  the  late  arrivals 
who  will  not  "come  to  time."  Unpunctuality  is  the 
rankest,  most  unforgivable  form  of  selfishness.— 
Philadelphia  Public  Ledger. 


It  is  better  to  see  ten  bores  than  to  miss  one  buyer. 
A  firm  never  gets  so  big  that  it  can  afford  to  sniff 
at  a  small  order,  or  to  feel  that  a  customer  is  so  small 
that  it  can  afford  not  to  bother  with  him.  You  have 
got  to  open  a  good  many  oysters  to  find  a  pearl. — St. 
Louis  Drug  Club  Booster. 
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ABSTRACTS  FROM  VARIOUS  SOURCES 

Under  this  head  is  presented  each  month  the  cream  of  the  contents  of  the  principal  pharma- 
ceutical journals  of  the  world,  as  well  as  condensed  statements  of  facts  and  theories  of  interest 
to  pharmacists  taken  from  medical,  chemical  and  other  professional  or  technical  periodicals. 


Therapeutic  Status  of  Strontium  Salicylate. 

After  stating  that  strontium  salicylate  has  had  as 
yet  an  unproved  reputation  for  therapeutic  efficiency 
and  quoting  from  standard  authorities  regarding  its 
effects,  Blankenhorn  (Journ.  Am.  Med.  Asso.),  re- 
, ports  the  results  of  an  investigation  of  ihe  drug. 
Beyond  the  statements  quoted  and  one  or  two  others, 
very  little  can  be  found  favorable  to  strontium  even 
as  a  carrier  for  salicylic  acid.  Obviously,  the  only 
claim  clinically  and  experimentally  for  strontium  is 
that  it  modifies  favorably  the  action  of  the  anion — 
especially  its  action  on  digestion.  This  claim  that 
strontium  diminishes  digestive  disturbance  could  be 
well  tes'ted  on  the  salicylate,  and  it  was  with  the  hope 
of  ascertaining  its  merits  that  it  was  used  in  the  med- 
ical wards  of  the  Lakeside  Hospital  for  this  report. 
The  disorders  in  which  it  was  given  were  rheumatic 
fever,  tonsilitis,  and  endocarditis,  and  it  was  given 
under  the  same  conditions  as  when  the  tests  of  the 
toxicity  of  salicylates  were  made  by  Hanzlik.  The 
conclusions  deduced  are  as  follows:  (i)  The  mean 
toxic  dose  of  strontium  salicylate  is  the  same  as  that 
for  sodium  salicylate.  (2)  Strontium  salicylate  pro- 
duces the  same  gastric  and  other  toxic  symptoms  pro- 
duced by  any  salicylate.  (3)  It  is  no  more  effectual 
in  relief  of  pain.  (4)  It  is  not  so  convenient  to  give 
as  are  the  more  soluble  salicylates. 


A  Penicillium  Which  Produces  Oxalic  Acid. 

Currie  and  Thom  {Journ.  Biol.  Chem.)  have  dis- 
covered a  new  penicillium  which  produces  oxalic  acid 
from  many  carbonated  media,  such  as  those  contain- 
ing cane  sugar,  lactose,  potato  starch,  or  peptone. 
This  organism  has  been  named  penicillium  oxalicum, 
and  is  the  only  mould  of  the  genus  penicillium  known 
to  form  oxalic  acid.  Its  action  in  this  respect  is  less 
rapid  than  that  of  aspergillus  niger.  When  calcium 
carbonate  is  added  to  the  medium,  the  mould  grows 
less  vigorously,  but  the  yield  of  oxalic  acid  is  greatly 
increased,  and  may  attain  to  40  per  cent,  of  the 
vveight  of  the  sugar  present.  Oxalic  acid  is  not  an 
end  product  of  the  biochemical  action  of  the  mould ; 
after  eight  to  twelve  days  the  amount  formed  reaches 
a  maximum,  and  then  diminishes  in  quantity. . 


Danger  in  Athletics. 

The  Journal  of  the  American  Medical  Association 
has  repeatedly  called  attention  to  the  dangerous  trend 
of  modern  competitive  athletics,  especially  to  the  ef- 
fect of  such  competition  on  the  heart.  It  refers  to 
the  death  from  pneumonia  of  a  famous  all-round  ath- 
lete, as  "sad  confirmatory  evidence  of  the  basis  for 
such  warning.  The  ordinary  man  attacked  by  pneu- 
monia has  a  'fighting  chance ;'  the  great  athlete  whose 
heart  has  survived  the  battering  wear  of  strenuous 
athletic  struggle  falls  a  sudden  victim." 


Estimation  of  Arsenic. 

Kosian  {Pharm.  Post,  through  Pharm.  Zeit.)  of- 
fers the  following  method  for  estimating  arsenic  in 
forensic  analysis :  The  residue  left  on  evaporating  100 
to  150  mils  (c.c.)  of  blood,  urine  or  serum,  or  50  to 
100  grammes  of  the  finely  comminuted  organs  are 
mixed  in  a  600  mil  (c.c.)  distilling  flask  with  20  mils 
(c.c.)  of  fuming  hydrochloric  acid  and  a  small 
amount  of  potassium  chlorate.  The  mixture  is  gently 
heated,  the  excess  of  chlorine  is  expelled,  and  after 
the  addition  of  10  to  15  grammes  of  pure  ferrous  sul- 
phate sufficient  hydrochloric  acid  is  added  to  obtain 
2CXJ  mils  (c.c.)  of  liquid.  The  mixture  is  then  satur- 
ated with  hydrochloric  acid  gas  and  distilled  in  a 
current  of  the  gas,  the  distillate  being  received  in  50 
to  100  mils  (c.c.)  of  water.  In  the  presence  of  small 
amounts  of  arsenic  it  is  sufficient  to  distill  80  to  100 
mils  (c.c).  In  the  presence  of  larger  amounts,  how- 
ever, the  distillation  should  be  repeated.  The  distil- 
late is  diluted  with  sufficient  water  to  obtain  200  mils 
(c.c.)  and  10  mils  (c.c.)  of  this  solution,  after  the  ad- 
dition of  3  mils  (c.c.)  of  concentrated  hydrochloric 
acid  and  one  drop  of  methyl  orange  solution  is  titrated 
with  N/io  or  N/ioo  potassium  bromate  solution. 


Detection  of  SafHower  in  Saffron. 

For  detecting  safllower  in  saffron,  Vicari  {Journ. 
Suisse  pharm.  through  Rep.  pharm.)  recommends 
sulph.ophosphomolybdic  acid,  which  is  prepared  by 
adding  60  mils  (c.c.)  of  concentrated  sulphuric  acid 
to  40  mils  (c.c.)  of  a  10  per  cent,  solution  of  sodium 
phosphomolybdate.  The  sample  under  examination 
is  finely  powdered,  and  a  small  amount  of  the  powder 
transferred  to  a  slide  and  stirred  with  one  drop  of 
the  reagent,  until  the  mixture  has  acquired  a  bluish- 
green  color.  The  excess  of  reagent  is  then  removed 
in  the  usual  way  and  the  sample  viewed  through  the 
microscope.  True  saffron  has  been  colored  blue ;  saf- 
flower,  red. 


Chemistry  of  Chick  Peas. 

Zlataroff  and  Stoikoff  {Zeit.  Unt.  Nahr.  Genussm. 
through  Pharm.  Zentralh.)  report  on  an  analysis  of 
twenty-four  samples  of  cicer  arieticum,  chick  pea. 
The  results  were :  Water,  10.47  P^r  cent. ;  nitrogenous 
matter,  22.62  per  cent. ;  fat,  5.08  per  cent. ;  starch, 
49-33  per  cent. ;  nitrogen-free  extractive  matter,  56.14 
per  cent. ;  crude  fiber,  3.09  per  cent.,  and  ash,  2.88  per 
cent.  The  peas  contain  0.125  per  cent,  of  PjO,,  cor- 
responding to  1.42  per  cent,  of  lecithin. 


Paraffin  Mixture  with  a  Low  Melting  Point. 

According  to  Jensen  {Hasp.  tid.  through  Pharm. 
Zentralh.),  when  two  parts  of  paraffin,  m.  p.  56°,  are 
mixed  with  two  parts  of  paraffin,  m.  p.  40°,  and  one 
part  of  spermaceti,  a  mixture  is  obtained  which  melts 
at  41-42°. 
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•  Food  Poisoning. 

An  epidemic  of  food  poisoning  from  eating  pie 
from  which  the  bacillus  paratyphosus  B  was  isolated 
in  cultures  is  reported  by  H.  S.  Bernstein  and  Ezra 
S.  Fish  (Journ.  Am.  Med.  Asso.).  It  is  estimated 
that  sixty  persons  were  made  seriously  ill,  four  of 
whom  died.  The  pie  was  eaten  in  a  restaurant  at 
Westerly,  R.  I.,  and  the  symptoms  appeared  a  few 
hours  after  eating  it;  they  were  epigastric  pain,  burn- 
ing sensations,  extreme  thirst,  spasmodic  contractions 
in  the  calves  of  the  leg,  green  vomitus  and  stools, 
diarrhea,  and  tenesmus  and  high  temperature.  In 
two  patients  there  was  a  herpetic  eruption  around  the 
mouth  and  in  one  a  generalized  erythema  lasting 
twenty-four  hours.  In  one  of  the  fatal  cases  there 
was  a  suppression  of  urine.  Marked  mental  depres- 
sion was  a  symptom.  Convalescence  was  protracted. 
Two  men  and  one  woman  died  in  four  days,  another 
man  in  three  weeks.  The  chemical  examination 
at  the  Connecticut  Experiment  Station  showed  no 
metallic  or  organic  poison.  A-  thorough  cultural 
examination  of  the  samples  of  the  pies  and  of  the 
blood  of  the  victims  the  presence  of  the  paratyphosus 
B  was  discovered.  The  origin  of  the  organism  could 
not  be  determined  and  a  paratyphoid  carrier  was 
strongly  suggested.  The  history  emphasizes  the  ne- 
cessity of  protecting  public  food  from  disease  carriers. 


Boric  Acid  Poisoning. 

Willson  {Washington  Med.  Annals)  reports  a  case 
of  serious  poisoning  of  a  baby  by  boric  acid.  About 
six  ounces  of  a  saturated  solution  were  given  in 
mistake  for  boiled  water.  Vomiting  and  purging 
ensued,  continuing  for  about  thirty-six  hours.  The 
day  following  the  administration  of  the  poison  there 
was  a  little  blood  in  the  movements  and  once  a  con- 
siderable stain  in  the  vomitus.  There  was  no  fever. 
So  far  the  picture  was  one  of  an  acute  gastro-en- 
teritis  of  moderate  severity,  from  a  chemical  irritant. 
Two  days  after  the  first  ingestion  there  appeared  a 
slight  miliary  eruption  on  the  neck,  chest  and  back. 
The  disease  ran  its  course  rapidly  and  the  peeling 
was  completed  in  about  ten  days.  The  baby  rapidly 
regained  a  normal  condition. 


Detection  of  Fish  Oils  and  Fish  Oil  Derivatives. 

Gruen  and  Janks  (Chem.  Rev.  Fett.  u.  llarzind. 
through  Pharm.  Zentralh.)  have  modified  Fortelli 
and  Jaffe's  reaction  for  detecting  fish  oils  as  follows : 
One  mil  (c.c.)  of  the  substance,  free  from  water,  is 
dissolved  in  6  mils  (c.c.)  of  chloroform  and  one  mil 
(c.c.)  of  glacial  acetic  acid,  and  to  the  mixture  40 
drops  of  a  10  per  cent,  solution  of  bromine  in  chloro- 
form are  added.  If  fish  oils  are  present  a  green  color 
is  produced.  Hardened  oils  are  examined  by  dissolv- 
ing 5  mils  (c.c.)  of  the  melted  substance  in  10  mils 
(c.c.)  of  chloroform  and  one  mil  (c.c.)  of  glacial 
acetic  acid  and  adding  to  the  solution  2.5  mils  Cc.c.) 
of  the  bromine  solution. 


Origin  of  Sulphides  in  Lime  Water. 

Jeannot  Hostman  (C  U.  C.  P.  Alumni  Journ.) 
traced  sulphides  found  in  lime  water  to  the  use  of 
red  rubber  tubing  for  siphoning  the  liquid  from  the 
bottles  in  which  it  was  made  and  kept.  The  tubing 
was  colored  with  antimony  sulphide. 


Estimation  of  Uric  Acid  in  Urine. 

The  following  method  for  estimating  uric  acid  in 
urine  is  given  by  Kashirabara  {Zeit.  physioi.  Chem. 
through  Pharm.  Zentralh.)  :  To  100  mils  (c.c.)  of  the 
urine,  made  slightly  alkaline  with  sodium  carbonate 
solution,  a  10  per  cent,  zinc  sulphate  solution  is  added 
until  a  precipitate  is  no  longer  formed,  keeping  the 
solution  all  the  time  alkaline  with  sodium  carbonate 
solution.  After  allowing  the  mixture  to  stand  for 
two  hours  the  precipitate  is  separated  by  filtration 
and  washed  until  the  wash-water  is  free  from  sul- 
phates. The  precipitate  is  then  rinsed  with  150  to 
200  mils  (c.c.)  of  water  into  a  flask,  a  few  mils  (c.c.) 
of  strong  acetic  acid  are  added  and  the  lead  salt  is 
decomposed  by  conducting  hydrogen  sulphide  gas 
into  the  mixture.  The  contents  of  the  flask  is  heated 
to  boiling,  the  liquid  filtered  while  still  hot  and  filter 
and  precipitate  are  washed  well  with  hot  water.  Fil- 
trate and  wash-water  are  evaporated  to  a  small  vol- 
ume, mixed  with  5  to  8  drops  of  hydrochloric  acid 
(1.126)  and  allowed  to  stand  for  24  hours.  The  uric 
acid  is  collected  in  a  Gooch  crucible  and  dried  to  con- 
stant weight. 


Estimation  of  Ammonia  in  Urine. 

Bonnema  {Chem.  Zeit.)  recommends  the  following 
process  for  estimating  ammonia  in  urine:  Ten  mils 
(c.c.)  of  the  urine  are  mixed  with  30  mils  (c.c.)  of 
distilled  water  and  5  drops  of  a  one  per  cent,  phe- 
nolphthalein  solution  and  the  mixture  is  neutralized 
with  N/io  caustic  potash  solution.  After  the  addi- 
tion of  10  mils  (c.c.)  of  previously  neutralized  for- 
maldehyde solution  the  mixture  is  titrated  with  N/io 
alkali.  Each  mil  (c.c.)  of  alkali  corresponds  to  1.7 
milligrammes  of  ammonia.  .Clarifying  the  urine  with 
barium  chloride  or  barnim  hydroxide  is  not  necessary 
in  this  process. 

Elimination  of  Glucuronic  Acid  from  Urine. 

Glucuronic  acid,  which  occurs  in  patholc)t;ic  urine 
in  the  form  of  various  esters,  reduces  both  Fehling's 
and  Nylander's  reagents  and  therefore  interferes  with 
the  detection  of  glucose.  In  order  to  eliminate  gluc- 
uronic acid  and  its  compounds  it  has  been  recom- 
mended to  treat  the  urine  with  10  per  cent,  lead  siib- 
acetate  solution  by  which  these  compounds  are  precip- 
itated. Franzos  {Zeit.  dig.  oester.  Apoth.  Ver.), 
however,  found  that  for  a  complete  elimination  of 
the  acid  the  addition  of  20  per  cent,  of  lead  sub- 
acetate  solution  is  necessary. 


Bismuth  Oxyiodogallate. 

Stawe  {Svensk.  Farm.  Tids.  through  Apoth.  Zeit.) 
reports  that  bismuth  oxyiodogallate,  airol,  may  be 
prepared  by  the  following  process:  2.6  parts  of  crys- 
tallized bi.smuth  nitrate  are  dissolved  in  3.1  parts  of 
concentrated  acetic  acid  and  2.9  parts  of  water.  The 
solution  is  poured  with  constant  stirring  into  a  solu- 
tion of  0.9  part  of  potassium  iodide  and  1.3  parts 
cf  sodium  acetate  in  50  parts  of  water.  The  precip- 
itate is  washed  until  it  is  free  from  nitric  acid  and  is 
then  heated  with  a  solution  of  0.92  part  of  gallic  acid 
in  50  parts  of  water  until  the  red  color  has  changed 
to  green.  The  precipitate  is  collected  on  a  filter,  al- 
lowed to  drain  and  is  t1i<  n  Ii  ii  1  at  ordinary  tempera- 
ture protected  from  light. 
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Why  Some  Cooked  Fruits  are  More  Acid  than 
the  Same  Fruits  When  Raw. 

It  is  a  familiar  experience  that  many  fruits,  such 
as  plums  and  apricots,  are  more  sour  after  than  be- 
fore cooking.  This  is  accounted  for,  says  Demoussy 
(Compt.  rend,  through  Pliarm.  Jottrn.)  by  the  fad 
that  the  greater  quantity  of  fruit  acids  are  contained 
in  special  cells.  These  cells,  too,  are  firmer  and  the 
cell  walls  less  easily  broken  down  than  the  others. 
When  a  ripe  fruit  is  eaten  raw,  all  the  cells  are  not 
destroyed  by  the  process  of  mastication.  It  is  only 
those  richest  in  fruit  sugar  which  are  broken  up. 
Consequently  the  sweetness  is  more  readily  per- 
ceived, and  the  greater  part  of  the  acids,  enclosed  in 
the  stronger  cell  walls,  do  not  come  in  contact  with 
the  palate.  For  the  same  reason  the  acidity  of  the 
expressed  juice  of  many  fruits  is  higher  than  that 
which  runs  away,  without  pressure,  from  the  same 
when  left  to  stand.  The  development  of  acidity  on 
cooking  cannot  be  attributed  to  diastasic  action.  The 
temperature  to  which  the  fruits  are  exposed  in  the 
process  would  destroy  any  ferments.  Nor  can  it  be 
attributed  to  oxidation.  Under  ordinary  conditions 
of  cooking  there  is  httle.  if  any,  exposure  to  air. 
Lastly,  it  may  be  argued  that  the  aciditv  of  cooked 
fruits  is  due  to  the  presence  of  some  substance  which 
is  soluble  only  at  a  high  temperature.  That  this  is 
not  so  is  proved  by  the  fact  that  cold  pressed  juice 
is  as  sour  as  that  obtained  bv  cooking,  and  its  acidity 
is  not  decreased  by  filtration,  even  when  the  ex- 
pressed juice  contains  much  suspended  matter. 


Process  for  Making  Syrup  and  Solution  of  Iron 
Albuminate. 

For  preparing  syrup  of  iron  albuminate,  which  is 
free  from  alcohol  and  forms  clear  solutions  with 
potassium  bromide,  quinine  salts  and  arsenic,  Lassen 
(Arch,  f  .Og.  Chem.  through  Apoth.  Zeit.)  offers  the 
following  process :  One  hundred  grammes  of  dry  egg 
albumin  and  420  grammes  of  soluble  iron  saccharate 
Cio  per  cent.)  are  allowed  to  macerate  with  980 
grammes  of  water  for  24  hours.  The  mixture  is 
strained  and  mixed  with  900  grammes  of  syrup  and 
100  grammes  of  compound  syrup  of  orange.  In  a 
similar  manner  iron  albuminate  solution  may  be  pre- 
pared. Ten  grammes  of  dry  egg  albumin  and  40 
grammes  of  soluble  saccharated  iron  (10  per  cent.) 
are  allowed  to  macerate  for  24  hours  with  100 
grammes  of  water,  the  mixture  is  filtered  and  to  the 
filtrate  620  grammes  of  distilled  water,  120  grammes 
of  alcohol,  100  grammes  of  syrup,  8  grammes  of  tinc- 
ture of  orange  peel  and  2  grammes  of  tincture  of 
vanilla  are  added. 


Chemistry  of  Hydrangea  Tunbergii. 

Maniwa  (Yakugakusasshi)  reports  that  the  sweet 
principle  of  hydrangea  tunbergii  is  a  lactone  of  the  for- 
mula CioHnOj.  It  contains  two  hydroxyl  groups  be- 
cause it  forms  a  diacetyl  compound  melting  at  144°, 
and  a  dibenzoyl  compound  melting  at  162°.  The  phe- 
nolic character  of  the  product  is  shown  both  by  the 
violet  color  which  is  produced  when  its  solution  is 
treated  with  ferric  chloride  and  by  its  solubility  in 
caustic  alkalies.  When  fused  with  caustic  alkali  it 
yields  pyrocatechuic  acid  and  homosalicylic  acid, 
CsHgO,. 


Detection  of  Pyridine  in  Ammonium  Salts  and 
Ammonia  Water. 

According  to  Woelk  (Her.  deutsch.  pharm.  Ges. 
through  Pharm.  Zentralh.),  when  0.25  to  0.5  gramme 
of  a  dry  ammonium  salt  is  triturated  in  a  porcelain 
mortar  with  double  the  quantity  of  borax  an  emi)y- 
reumatic  odor  will  be  developed  when  pyridine  is  pres- 
ent. For  detecting  pyridine  in  ammonia  water,  10 
mils  (c.c.)  of  10  per  cent,  hydrochloric  acid  are 
mixed  with  4.8  mils  (c.c.)  of  10  per  cent,  ammonia 
water  or  2  mils  (c.c.)  of  stronger  ammonia  water, 
the  mixture  is  evaporated  to  dryness  and  with  the 
residue  the  above  test  is  made. 


The  Action  of  Boiling  Acetic  and  Other  Acids 
on  Aluminum. 

At  a  recent  meeting  of  the  London  section  of  the 
Society  of  Chemical  Industry,  Seligman  and  Wil- 
liams described  experiments  made  to  clear  up  certain 
anomalies  in  the  literature  on  the  action  of  acids  on 
aluminum.  Prominence  was  given  to  the  action  of 
boiling  concentrated  acetic  acid  on  aluminum  on  ac- 
count of  the  fact  that  while  aluminum  stills  used  for 
a  number  of  years  for  distilling  acetic  acid  have  in 
general  given  satisfaction,  certain  parts  are  liable  to 
corrosion.  With  the  development  of  the  color  indus- 
try in  Great  Britain  this  question  became  important. 
The  authors  were  at  first  inclined  to  attribute  the 
phenomena  to  the  presence  or  absence  of  air,  but 
their  investigation  has  shown  that,  while  ordinary 
concentrated  acetic  acid  is  almost  without  action  on 
the  metal,  the  acid,  if  perfectly  anhydrous,  attacks 
aluminum  with  great  violence.  As  little  as  0.05  per 
cent,  of  water  is  sufficient  to  stop  this  reaction.  The 
same  applies  to  propionic  and  butyric  acids.  The 
authors  conclude  from  these  facts  that  where  an  alu- 
minum plant  is  used  in  working  with  the  lower  fatty 
acids,  precaution  must  be  taken  to  prevent  these  from 
becoming  absolutely  anhydrous,  either  by  avoiding 
undue  dephlegmation,  or  by  introducing  a  trace  of 
water  vapor  at  the  threatened  points.  In  tl;e  course 
of  their  work  the  authors  obtained  new  aluminum 
salts  of  the  acids  examined. 


The  Alkaloids  of  Black  Poppy. 

The  opium  obtained  from  the  black  poppy  (papaver 
somniferum  nigrum)  does  not  contain  narcotine,  ac- 
cording to  Pelletier  and  Decharme,  nor  does  it  con- 
tain thebaine  and  narceine,  according  to  Guibourt. 
While  the  absence  of  narcotine  in  the  opium  pro- 
duced from  the  black  poppy  could  be  verified  by  Van 
Itallie  and  van  Toorenburg  {Pharm.  Weekbl.),  these 
investigators  found  that  narceine  and  thebaine  are 
present  in  the  product.  The  opium  contained  13. i 
per  cent,  of  morphine  and  1.86  per  cent,  of  codeine. 


Betonicin  and  Turicin. 

Schulze  and  Trier  {Chem.  Zeit.)  have  isolated 
from  betonica  officinalis,  wood  betony,  a  betain  which 
they  have  named  betonicin.  It  consists  chiefly  of  two 
bases,  true  betonicin  and  turicin,  the  latter  previously 
isolated  by  Kueng.  The  separation  of  the  two  bases 
can  be  effected  by  boiling  alcohol  in  which  turicin  is 
very  difficultly  soluble.  Synthetically  betonicin  was 
obtained  by  methylizing  oxyprolin.  a  cleavage  product 
formed  in  the  hydrolysis  of  gelatin. 
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Destruction  of  Weeds  Which  Produce  Hay 
Fever. 

Dr.  W.  Scheppegrell,  of  New  Orleans,  president  of 
the  American  Hay  Fever  Prevention  Association, 
writes  in  the  Therapeutic  Gazette  of  the  efforts  of 
his  association  toward  the  destruction  or  avoidance 
of  weeds  whose  pollen  is  the  cause  of  hay  fever.  The 
chief  cause,  he  says,  of  the  occurrence  of  the  disease 
in  the  fall  is  the  pollen  of  the  two  varieties  of  rag- 
weed. Unexpected  ignorance  has  been  found  in  most 
sections  as  to  what  ragweed  is.  To  meet  the  need 
of  information  the  association  has  prepared  illus- 
trated descriptions  of  these  weeds.  While  goldenrod 
has  been  charged  with  being  responsible  for  50  per 
cent,  of  the  cases,  a  committee  of  the  association,  it 
is  said,  has  demonstrated  the  fact  that  the  goldenrod 
belongs  to  a  group  producing  only  15  per  cent.  "An 
obvious  reason,"  says  the  author,  "for  the  goldenrod 
not  being  responsible  for  a  large  number  of  cases  is 
that  its  pollen  is  not  wind-blown,  but  heavy  and  tena- 
cious, so  that  the  majority  of  patients  are  affected 
only  in  the  event  that  the  nostrils  are  placed  in  close 
proximity  to  the  flower.  The  pollen  of  the  ragweed, 
however,  is  easily  detached  in  clouds  and  is  distrib- 
uted by  the  wind  over  a  large  territory.  Besides,  the 
usual  attacks  of  fall  hay  fever  sufferers  are  coincident 
with  the  pollenation  of  the  ragweed,  while  the  golden 
rod  frequently  blooms  for  weeks  after  the  attacks 
have  subsided.  The  most  active  stage  of  the  ragweed 
is  in  the  month  of  September  and  every  effort  should 
be  made  at  this  time  to  destroy  these  noxious  weeds. 
This  will  not  only  be  a  source  of  relief  to  hay  fever 
sufferers  sensitive  to  these  pollens,  but  will  prevent 
the  formation  of  the  seed,  which  will  produce  the 
weeds  in  great  abundance  the  following  year." 


Trimagnesium  Citrate  and    the  Alleged  Basic 
Magnesium  Citrates. 

When  a  hot  concentrated  solution  of  citric  acid  is 
saturated  with  magnesium  carbonate  difficultly  sol- 
uble trimagnesium  citrate  containing  13  molecules  of 
water  gradually  separates.  Since  the  solution  is  not 
supersaturated  the  gradual  separation  of  the  citrate 
must  be  due  to  the  fact  than  a  hydrate  with  less  than 
13  molecules  of  water  is  first  formed,  which  is  easily 
soluble  in  water  and  gradually  is  converted  into  the 
hydrate  with  13  molecules  of  water.  This  soluble  hy- 
drate probably  contains  7  molecules  of  water,  accord- 
ing to  Leger  (Cotnpt.  rend,  through  Apoth.  Zeit.). 
The  same  happens  when  the  compound  with  13  mole- 
cules of  water  is  dissolved  in  2  parts  of  boiling  water 
or  when  trisodium  citrate  is  mixed  with  magnesium 
sulphate.  When  a  boiling  alcoholic  solution  of  3 
molecules  of  magnesium  acetate  is  mixed  with  a  boil- 
ing alcoholic  solution  of  2  molecules  of  citric  acid,  a 
magnesium  citrate  is  obtained  which  contains  7  to  8 
molecules  of  water  of  crystallization,  which  is  easily 
soluble  in  2  parts  of  water  but  which  gradually  takes 
up  more  water  and  finally  separates  with  13  molecules 
of  water.  When  a  concentrated  aqueous  solution  of 
trimagnesium  citrate  is  allowed  to  stand  on  a  water- 
bath  for  20  hours,  it  becomes  turbid,  and  a  crystalline 
hydrate  with  9  molecules  of  water  separates,  which 
is  insoluble  in  boiling  water  and  which  can  be  ob- 
tained in  the  form  of  prisms  when  the  solution  is 
heated  at  110°.  The  hydrate  with  13  molecules  of 
water  loses  ti  molecules  when  heated  at  tto",  the  re- 
maining two  molecules  at   150155°.     The  hydrate 


with  9  molecules  of  water  does  not  lose  any  water 
when  heated  at  110°,  it  becomes  anhydrous  only 
when  heated  at  175°.  The  anhydrous  citrate,  on  the 
other  hand,  when  exposed  to  a  moist  atmosphere 
gradually  is  converted  into  a  hydrate  with  7  mole- 
cules of  water.  The  hydrate  with  9  molecules  of 
water  is  easity  soluble  in  ammonia  water.  On  evap- 
orating such  a  solution  in  a  vacuum  over  sulphuric 
acid  lustrous  plates  of  Mg3(CeH507)2.  2NH3-I-5H2O 
are  obtained  which  are  easily  soluble  in  water.  The 
aqueous  solution  of  this  salt  gradually  loses  ammonia 
and  the  hydrate  with  13  molecules  of  water  separates. 
The  ammoniacal  trimagnesium  nitrate,  when  anhy- 
drous, is  stable  even  when  heated  at  175°.  The  basic 
magnesium  citrates  described  by  Kaemerer  apparent- 
ly do  not  exist. 


Santonica  as  a  Preventive  and  Cure  for  Gapes 
in  Fo'wls. 

Carles  {Rep.  pharm.  through  Pharm.  Joum.)  rec- 
ommends santonica  as  a  preventive  and  cure  for 
gapes  in  fowls.  As  is  well  known,  this  disease  is  due 
to  the  presence  in  the  throats  of  affected  fowls  of  a 
parasite  worm.  From  the  asphyxia  its  presence 
causes,  the  fowls  keep  their  beaks  open  to  assist 
breathing;  hence  the  vernacular  English  name  of  the 
malady.  Many  empirical  remedies  aVe  vaunted  as  a 
cure,  from  asafetida  to  sodium  salicylate.  Rough- 
and-ready  surgical  interference  is  also  employed. 
This  generally  consists  of  introducing  a  feather  into 
the  trachea,  twisting  it  round  to  entangle  the  worms, 
which  are  then  withdrawn.  All  these  methods  are 
crude  and  appear  to  have  but  little  real  value.  The 
author  advocates  the  administration'  of  2  to  3  tea- 
spoonfuls  of  santonica  intimately  mixed  with  100 
grammes  of  hot  mashed  potato.  This  is  given  to  the 
fowls  as  a  feed  after  standing  for  an  hour  or  over 
night,  for  the  capitula  of  the  drug  to  have  become 
softened.  .As  a  preventive  it  should  be  used  sev- 
eral times  weekly  in  every  poultry  run  when  gapes 
is  threatened.  This  treatment  is  claimed  to  destroy 
the  eggs  of  the  worm,  as  well  as  the  parasite  itself, 
and  to  be  quite  harmless  to  the  fowls. 


Sources  of  Fatty  Oils. 

The  Apotheker  Zeitung  gives  the  following  list  of 
seeds  from  which  fatty  oils  may  be  produced,  the 
yield  being  also  indicated :  Rape,  40  per  cent. ;  wild 
flax,  25  to  35;  poppy,  47  to  50;  linseed,  30  to  40; 
hemp,  30  to  35  :  black  mustard,  33 ;  white  mustard,  25 
to  35;  European  filbert.  50  to  60:  white  beech,  25  to 
38;  walnut,  40  to  50;  red  currant,  16  to  18;  quince, 
14  to  15;  peach,  44:  apricot,  39;  plum,  31  to  42; 
cherry,  25  to  35;  linden,  up  to  58;  cucumber,  up  to 
25 ;  pumpkin,  34  to  38;  .sunflower,  up  to  30. 


Radio-Active  Waters  from  Norway  Springs. 

Poulsson  (Videnskap.  Math.  nat.  through  Pharm. 
Joum.)  reports  that  he  has  examined  the  waters  from 
a  himdred  Norwegian  springs.  Almost  all  these 
proved  to  be  radio-active,  but  in  most  cases  the  activ- 
ity was  very  slight.  The  most  active  waters  were 
those  from  Naesodden,  Sandsvaer,  at  Jellum.  near 
Modum,  and  on  the  Tandberg  Estate  in  the  Simoa 
Valley.  The  respective  activity  of  these  four  spring.« 
was  equivalent  to  43.75,  31.6,  76.T.  and  164.5  Machi 
units. 
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Easter  Egg  Dyes. 

Below  are  offered  several  formulas  for  dyes  suit- 
able for  Easter  eggs.  These  are  taken  from  Phar- 
maceutical Formulas,  where  it  is  stated  the  amounts 
directed  in  each  formula  should  be  put  into  twenty 
packets,  and  that  each  packet  will  then  contain 
enough  dye,  when  dissolved  in  a  half  pint  of  boiling 
water,  to  color  a  dozen  eggs.  After  the  eggs  have 
been  immersed  in  the  solution  and  allowed  to  dry, 
they  should  be  polished  with  a  little  olive  oil.  The 
weights  are  in  the  apothecaries'  system. 

Blue. 

Marine  blue i  dram. 

Citric  acid lo  drams. 

Dextrin 2  ounces. 

Chocolate  Brown. 

Vesuvin    i  ounce. 

Citric  acid 10  drams. 

Dextrin i  ounce. 

Green. 

Brilliant  green y^  ounce. 

Citric  acid 5  drams. 

Dextrin 2  ounces. 

Orange. 

Azo  orange 2^^  drams. 

Citric  acid. 5  drams. 

Dextrin  23^  ounces. 

Rose. 

Eosin 75  grains. 

Dextrin 3  ounces. 

Violet. 

Methyl  violet i  dram. 

Citric  acid 5  drams. 

Dextrin 2>4  ounces. 

Yellow. 

Naphthol  yellow y^  ounce. 

Citric  acid 10  drams. 

Dextrin  2^  ounces. 

Red. 

Diamond   fuchsin i  dram. 

Citric  acid 5  drams     . 

Dextrin 2}^.  ounces. 

Batteries  for  Flash  Lamps. 

Charcoal    3  parts. 

Graphite   i  part. 

Manganese  peroxide 3  parts. 

Mixture    of    glucose    and    dextrin    or 

starch i  part. 

Calcium  hydroxide  i  part. 

These  are  intimately  mixed  into  a  paste  of  the 
proper  consistence  with  a  solution  composed  of  equal 
parts  of  saturated  solutions  of  ammonium  chloride 
and  sodium  chloride,  to  which  are  added  one-tenth 
volume  of  mercuric  chloride  and  an  equal  volume  of 
hydrochloric  acid.  This  liquid  is  added  to  the  dry 
mixture  gradually,  and  the  mass  is  well  worked  to 
insure  uniformity.  Another  formula,  according  to 
the  Pharmaceutical  Journal,  which  gives  the  above, 
is: 

Zinc  oxide   i  part. 

Zinc  chloride   1  part. 

Plaster 3  parts. 

Water    2  parts. 


Chalk  and  Gasoline  Clothes  Cleaner. 

The  most  satisfactory  method  for  preparing  a 
cleansing  mixture  of  gasoline  and  whiting,  according 
to  a  technical  writer,  would  be  to  reduce  the  whit- 
ing to  the  finest  possible  powder  by  trituration  and 
levigation  with  water,  drying  the  impalpable  powder 
obtained  and  mixing  this  by  thorough  trituration  with 
the  gasoline  in  the  desired  proportions.  The  whiting 
will  settle  to  the  bottom  of  the  vessel  containing  the 
mixture,  but  can  easily  be  distributed  to  make  a  uni- 
form mixture  by  shaking.  An  excellent  cleansing 
preparation  of  whiting  can  be  made  by  addition  of 
soap  to  the  mixture,  dissolving  the  soap  in  a  small 
quantity  of  water,  emulsifying  the  gasoline  with  this 
and  adding  the  whiting  by  trituration  to  the  emulsion. 
The  formula  below  is  suggested : 

Hard  white  soap 10  parts. 

Whiting,  or  chalk 10  parts. 

Water 20  parts. 

Gasoline 100  parts. 

Dissolve  the  soap  in  the  water  by  the  aid  of  heat  to 
make  a  thick  jelly,  pour  this  into  a  suitable  sized  bottle 
and  add  the  gasoline  in  small  portions  with  brisk 
shaking  so  as  to  form  an  emulsion.  Place  the  whit- 
ing or  chalk  in  a  mortar  and  add  enough  of  the  emul- 
sion to  form  a  thin  paste  by  trituration,  transfer  this 
to  the  bottle  and  mix  by  shaking,  or,  if  a  large  quan- 
tity is  to  be  made  use  a  mechanical  agitator.  H  the 
whiting  is  first  reduced  to  an  impalpable  powder  this 
mixture  will  retain  it  in  suspension  for  a  considerable 
time. 

Of  course,  this  operation  should  be  carried  on 
away  from  any  kind  of  fire,  and  a  caution  should  ac- 
company the  liquid  when  sold,  warning  the  user  of 
its  inflammability. 


Black  Throat  Lozenges. 

Put  into  a  copper  pan  21  pounds  of  sugar,  5  pints 
of  water,  and  i  teaspoonful  of  cream  of  tartar.  Set 
the  pan  on  the  fire  and  stir  until  the  sugar  is  dissolved 
and  the  batch  comes  to  boiling,  then  wash  down  the 
sides  of  the  pan,  cover  for  a  few  minutes  with  a 
wooden  or  galvanized  iron  cover,  then  remove  the  lid, 
place  a  thermometer  into  the  batch  and  cook  to  330° 
to  335° ;  pour  the  batch  out  on  a  greased  marble,  add 
2  ounces  of  powdered  extract  of  licorice,  6  drams  of 
camphor,  a  teaspoonful  of  red  pepper,  half  a  tea- 
spoonful  of  oil  of  peppermint,  half  a  teaspoonful  of 
extract  of  tar,  a  few  drops  of  oil  of  wintergreen  and 
12  drams  of  oil  of  anise,  i  tablespoonful  of  powdered 
charcoal.  Work  the  color  and  the  other  ingredients 
well  into  the  batch  on  the  marble,  knead  and  spread 
several  times  in  order  to  get  the  batch  uniform,  then 
cut  off  small  pieces  and  run  through  drop  machine. 
When  cold,  sift  off  all  the  fine  sugar  and  pack. — Con- 
fectioners' Journal. 


Soft  Smooth,  White  Hands. 

In  the  Medical  World  Dr.  J.  W.  Richards  says 
apply  after  each  washing  while  the  hands  are  still 
damp,  a  mixture  of — 

Glycerin i  ounce. 

Bay   rum 3  ounces. 

True  oil  of  rose 3  drops. 
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NOTES    AND    QUERIES 

It  is  desirable  that  all  questions  to  be  answered  under  this  head  be  received  before  the 
fifteenth  of  the  month  prior  to  the  one  in  which  the  querist  expects  an  answer.  Each  ques- 
tion, to  receive  attention,  must  be  accompanied  by  the  name  and  address  of  its  writer. 
Queries  are  not  answered  by  letter,  the  information  supplied  in  these  columns  being  intended 
for  the  benefit  of  our  readers  in  general,  not  for  the  profit  of  the  individual  inquirer  only. 


Trouble  with  a  Petroxolin  Formula.— P.  P.  B., 

Illinois,  put  up  a  liquid  petrox  after  the   following 
formula : 

Liquid  petrolatum 50  grammes. 

Oleic  acid 28  grammes. 

Oil  of  lavender  flowers. . : 2  grammes. 

Stronger  ammonia  water 5  grammes. 

Alcohol  15  grammes. 

Once  he  got  the  ingredients  to  hold  together,  but 
subsequently  they  separated  every  time — or  some  of 
them  did.    He  wants  our  help. 

The  formula  quoted  appears  in  the  Circular  for 
February,  1912,  page  68,  and  again  in  the  issue  for 
May,  1913,  page  267,  credited  in  each  case  to  the 
committee  now  laboring  over  a  revision  of  the  Na- 
tional Formulary.  The  directions  for  manipulation 
given  by  the  committee  are — 

Mix  the  liquid  petrolatum  and  oleic  acid  in  a  flaak,  add 
the  alcohol  and  then  the  stronger  ammonia  water,  and 
warm  the  mixture,  on  a  water-bath,  with  frequent  agita- 
tion, until  it  becomes  clear.  Lastly,  add  the  oil  of  laven- 
der flowers  and  mix  thoroughly. 

The  late  John  Roemer  contributed  to  the  Circular 
some  comments  on  this  and  similar  formulas  (see  the 
issues  for  May,  1912,  page  245,  and  May  1913,  page 
267),  in  which  he  said  that  the  one  quoted  did  not 
give  a  clear  mixture.  As  an  improvement  he  sug- 
gested the  following,  which  he  said  produces  a  clear, 
light-amber-colored,  permanent  preparation: 

Liquid  petrolatum 40  grammes. 

Oleic  acid 38  grammes. 

Oil  of  lavender  flowers 2  grammes. 

Stronger  ammonia  water 5  grammes. 

Mix  the  liquids  in  the  order  given,  except  the 
stronger  ammonia  water,  which  add  as  divided  ( i 
gramme)  portions,  shaking  well  after  each  addition. 

At  a  meeting  of  the  New  York  branch  of  the 
American  Pharmaceutical  Association  held  in  March, 
1912,  Cornelius  Dejonge  (see  the  CiRCur-AR  for 
April,  1912,  page  217),  in  offering  some  criticisms 
of  the  National  Formulary  committee's  formulas, 
said: 

LUpiid  Petrox — ^The  preparation  made  according  to  the 
snggested  formula  separated  after  a  day  or  two;  the  use 
of  a  little  more  oleic  acid  remedied  this  shortcoming.  A  ^ 
preparation  containing  from  10  to  20  grammes  more  of  the 
acid  and  correspondingly  less  liquid  petrolatum  kept  well 
and  required  no  heating  In  the  manufacture.  The  present 
N.  F.  preparation  Is  also  satisfactory. 

Bound  volumes  of  The  Druggists  Circular,  with 
their  annual  indexes,  are  valuable  reference  books 
for  pharmacists. 

Cultivation  of  Medicinal  PlanU.— E.  W.  A.— 

Massachusetts.— We  suggest  that  you  write  to  the 
Superintendent  of  Public  Documents,  Washington, 
D.  C,  for  a  copy  of  Farmers'  Bulletin  663.  See  also 
the  note  on  page  155. 


Charge   for   Filling   a    Prescription,—  T.  C  P , 

Georgia,  charged  40  cents  for  filling  this  prescription": 

^  Ung.  hyd.  nit gjj 

Petrolatum '       3jy 

M. 

A  copy  of  the  prescription  was  taken  to  another 
store  and  filled  for  10  cents.  T.  C.  P.  wants  to  know 
what  is  a  proper  price  to  charge. 

The  ingredients  of  this  mixture  cost  the  druggist 
approximately  2  cents.  The  container,  if  tin,  did  not 
raise  this  figure  appreciably ;  if  glass  or  porcelain,  it 
may  have  doubled  it.  The  ingredients  are  in  com- 
mon demand,  so  that  no  fancy  fee  is  due  to  the  drug- 
gist for  keeping  them  in  stock;  to  weigh  and  mix 
them  requires  but  little  tim.e  and  skill.  It  strikes  us 
that  a  40-cent  charge  is  on  a  par  with  the  35-cent 
charge  for  a  slice  of  apple  pie  which  we  hear  obtains 
in  one  of  the  "swell"  restaurants  of  this  city. 

Applying  the  N.  A.  R.  D.  rule,  we  have :  Price  of 
container,  2  cents,  plus  dispensing  fee,  25  cents,  plus 
twice  the  cost  of  ingredients,  4  cents,  equals  31  cents. 
These  are  outside  figures,  the  dispensing  fee  being 
for  a  i-ounce  ointment.  It  seems  to  us  that  25  cents 
would  be  quite  a  liberal  fee  for  filling  this  prescrip- 
tion. 

What  Sized  Mixture?— M.  A.  B.,  New  Jersey, 
encloses  this  prescription  and  asks  whether  we  should 
dispense  the  mixture  as  a  2-ounce  one  or  put  it  in  a 
3-ounce  bottle: 

IJ  Sod.  salicyl gjss. 

Tr.  nuc.  vom sjj 

Tr.  cardam.  comp siy. 

Aquae ad  Jij.' 

M. 

If  there  is  any  catch  in  this  question  we  fail  to  see 
it.  The  prescription  is  plainly  for  a  2-ounce  mixture, 
and  we  see  no  reason  for  putting  it  in  a  3-ounce 
bottle. 


Making  Iodoform  Gauze  of  a  Given  Percent- 
age.— H.  F.,  New  Jersey.— To  make  iodoform  gauze 
to  contain  5  per  cent,  of  iodoform,  use  i  part  of  iodo- 
form to  each  19  parts  of  gauze.  Some  of  the  medi- 
cament is  apt  to  be  lost  in  the  making,  and  what  is 
left  begins  to  evaporate  as  soon  as  the  gauze  is  made, 
so  to  be  sure  that  the  finished  product  is  of  the 
strength  required  it  would  be  well  to  use  more  iodo- 
form than  is  theoretically  required. 

For  preparing  the  gauze  Fenner  gives  these  direc- 
tions : 

Ordinary  unbleached  gauze  Is  flrst  boiled  in  a  2  per  cent 
solution  of  sodium  hydrate  for  several  hours  to  saponify 
the  natural  oil  In  the  flber,  and  to  remove  vood,  gum  and 
other  Impu titles.  The  operation  Is  repeated  in  a  weaker 
solution,  the  gauze  washed  well,  passed  through  a  bath 
of  a  %  v«r  cent,  hydrochloric  or  suljihurlc  acid  solution, 


150 


THE   DRUGGISTS   CIRCULAR 


March  191G 


washed  again  and  immersed  In  a  solution  of  chlorinated 
lime  (about  1  degree  Twaddle)  and  bleached  perfectly 
white.  It  is  again  washed  and  passed  through  the  acid 
bath;  washed  once  more;  as  much  water  as  possible  ex- 
tracted with  a  wringer  or  centrifugal  extractor,  and  dried. 

Fenner  also  says  that  the  strength  of  the  medicat- 
ing solution  depends  on  the  degree  of  pressure  which 
it  is  practical  to  give  the  gauze  after  treatment,  and 
the  weight  of  material  which  will  remain  in  the  gauze 
after  drying.  With  good  calendars,  he  says,  it  can 
be  pressed  so  that  loo  parts  of  gauze  will  weigh  210 
parts  immediately  afterward. 

In  the  first  (1888)  edition  of  the  National  Formu- 
lary, but  not  in  the  later  edition,  appear  directions  for 
making  this  preparation.    They  are  here  quoted : 
Carbasiis  lodoformata. 

Iodoform   10  parts. 

Stronger  ether 40  parts. 

Alcohol   40  parts. 

Tincture  of  benzoin 5  parts. 

Glycerin  5  parts. 

Gauze  muslin a  sufficient  quantity. 

Dissolve  the  iodoform  in  the  stronger  ether,  then  add 
the  alcohol,  tincture  of  benzoin  and  glycerin.  Immerse  In 
a  weighed  quantity  of  this  solution,  contained  in  a  suit- 
able vessel,  the  exact  amount  of  gauze  muslin  required  to 
absorb  the  whole  of  it,  to  produce  a  product  of  a  pre- 
scribed percentage  of  iodoform,  work  It  about  with  a 
pestle  so  as  to  Impregnate  it  uniformly;  then  take  it  out, 
hang  It  up  to  dry  in  a  horizontal  position,  and  in  a  dark 
place.  Lastly,  wrap  it  in  paraffin  paper  and  preserve  it 
in  air-tight  receptacles. 

Note. — To  calculate  the  amount  of  muslin  and  of  Iodo- 
form solution  required  to  obtain  a  product  approximately 
of  any  required  percentage  of  Iodoform,  let  x  denote  this 
required  percentage.  Then  take  of  the  above  Iodoform 
solution  10  times  this  quantity  (or  10  a;).  Also  multiply 
the  required  percentage  (.x)  by  3,  divide  the  product  by  2 
and  subtract  the  quotient  from  100.  The  remainder  rep- 
resents the  number  ot  parts  by  weight  of  gauze  muslin  to 
be  used. 

Other  formulas  for  iodoform  gauze  are  given  be- 
low : 

I. 

Iodoform  10  parts,  alcohol  (sp.  gr.  0.820),  40 
parts;  strong  ether  (sp.  gr.  0.725),  40  parts;  tincture 
of  benzoin  (i  in  5),  3  parts;  glycerin,  5  parts;  gauze 
muslin,  sufficient  to  absorb  the  solution.  The  solution 
may  be  made  of  different  percentages  of  iodoform. 

II. 

Iodoform    10  parts. 

Ether 70  parts. 

Gauze 90  parts. 

This  makes  a  lo-per  cent  gauze. 


Hunyadi  Janos  Water. — J.  J.,  Honduras. — Two 
formulas,  each  supposed  to  be  based  on  an  analysis 
of  this  water,  are  known  to  us.  They  are  given  be- 
low: 

I. 

Sodium  sulphate 1385  grains. 

Magnesium  sulphate 1365  grains. 

Calcium  chloride 75  grains. 

Sodium  carbonate 65  grains. 

Sodium  chloride 20  grains. 

Potassium  sulphate 10  grains. 

Distilled  water to  make  i  gallon. 

II. 

Sodium  sulphate 1530  grains. 

Magnesium  sulphate 1980  grains. 

Calcium  sulphate 60  grains. 

Potassium  sulphate 6  grains. 

Distilled  water to  make  i  gallon. 


After-Shave  Lotion — E.  L.  J.*  Washington.— 
From  among  several  pages  of  formulas  for  face  lo- 
tions in  our  Formula  Book  we  reprint  a  few : 

Quinto  Cream. 

Quince    seed 90  grains. 

Boric  acid 30  grains. 

Salicylic  acid 20  grains. 

t^'ycerln   11^  ounces. 

Cologne  water 4  ounces. 

Boiling  water 4  ounces. 

Sp;rit  of  lemon to  perfume. 

Triturate  the  quince  seed  with  the  boiling  water,  add 
the  acids,  and  strain  through  muslin. 

Menthol  Lotion. 

Menthol   1  dram. 

Boric   acid 4  drams. 

Glycerin  4  ounces. 

Alcohol  1  pint. 

Water,  or  witchhazel  water 1  gallon. 

Mix.    Let  it  stand  tor  a  while,  and  filter. 

"We  have  perfumed  it  at  times  with  a  little  oil  of  bay 
leaves,"  writes  Dr.  A.  Alexander,  who  supplies  this  for- 
mula, and  adds:  "We  have  had  occasion  to  manufacture 
this  for  a  barbers'  supply  house,  and  It  seems  to  be  a  very 
popular  combination." 

Witchhazel  Lotion. 

Boric   acid 5  grains. 

Quince  seed 45  grains. 

Benzoic  acid 5  grains. 

Glycerin    2  ounces. 

Alcohol    3  ounces. 

Oil  or  rose  geranium 1  dram. 

Oil  of  bitter  almond 30  minims. 

Glycerite  of  starch 2  ounces. 

Hamamelis  water to  make    1  pint. 

Dissolve  the  two  acids  in  8  ounces  of  hamamelis  water; 
macerate  the  quince  seed  in  this  solution  for  three  hours; 
and  strain.  Beat  up  the  glycerite  with  the  glycerin;  and 
gradually  incorporate  with  constant  beating  the  quince 
seed  solution.  Finally  beat  in  the  oils  dissolved  in  the 
alcohol,  adding  the  solution  slowly;  and  add  enough  hama- 
melis water  to  make  the  required  volume. 

We  have  not  undertaken  to  figure  out  the  cost  per 
gallon  of  any  of  these  preparations,  but  we  think  any 
ingenious  pharmacist  may  adopt  one  or  more  of 
them  to  fit  his  ideas  as  to  cost,  no  matter  what  they 
may  be,  within  reasonable  bounds. 


Brilliantine. —  E.  M.  C,  New  York. — From  a 
page  or  two  of  formulas  for  preparations  of  this  na- 
ture in  our  Formula  Book,  we  quote  two: 

I. 

Suet   loo.o  grammes. 

Spermaceti    50.0  grammes. 

Castor  oil 50.0  (mils)  c.c. 

Oil  of  bitter  almond 1.5  (mils)  c.c. 

Oil  of  cloves 3.0  (mils)  c.c. 

Oil  of  bergamot 6.0  (mils)  c.c. 

II. 

Olive  oil lOo.o  (mils)  c.c. 

Spermaceti   30.0  grammes. 

Oil  of  bergamot 2.5  (mils)  c.c. 

Oil  of  cloves 3.0  (mils)  c.c. 

Oil  of  rose  geranium i.o  (mils)  c.c. 


Shaping  Camphor  Ice. —  T.  B.  P.,  New  York. — 
Camphor  ice  is  shaped  by  pouring  the  melted  mass 
into  molds.  Doubtless  some  of  the  dealers  in  phar- 
maceutical apparatus  whose  advertisements  appear  in 
the  Circular  will  be  glad  to  supply  you  with  molds 
suitable  for  this  purpose.  Of  course,  you  have  no- 
ticed Dr.  Wimmer's  article  on  camphor  ice  in  the 
Circular  for  last  November,  page  726. 
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A  Shotgun  Prescription. —  C.  D.  C,  Tennessee, 
submits  the  following  prescription  with  request  for 
information  as  to  how  we  would  fill  it,  what  we  would 
charge,  and  what  we  think  it  can  be  used  for : 

IJ   Ammonium  iodide 5ii j 

B.  \\".  creosote 3j 

Quinine  sulphate 3ss. 

Phenacetin   Sf;.^'- 

Spts.   chloroform 5iijss. 

Aqua  anise 3y. 

Liq.  amm.  acetatis q.s.  5iv. 

M.  Sig. :  5j  in  water  every  3  hours. 

It  seems  to  us  that  such  a  hodge-podge  as  this  is 
not  entitled  to  serious  consideration  pharmaceutically 
or  therapeutically.  Just  how  we  should  fill  the  pre- 
scription we  hardly  know — perhaps  not  at  all  would 
be  the  safest  way.  What  the  mixture  would  be  good 
for  it  is  equally  hard  to  say,  for  even  if  we  could  fig- 
ure out  the  combined  therapeutic  effect  of  the  vari- 
ous ingredients,  by  the  time  they  were  brought  to- 
gether in  a  single  mixture  the  identities  of  some 
would  probably  be  lost  and  so  render  vain  guesses  as 
to  the  physiological  action  of  the  whole. 

When  it  comes  to  a  pecuniary  consideration  of  the 
case,  due  seriousness  is  called  for,  for  not  only  are 
several  more  or  less  expensive  ingredients  in  com- 
paratively large  quantities  called  for,  but  the  dispens- 
ing druggist  is  entitled  to  compensation  for  his  in- 
jured professional  feelings  as  well  as  insurance  in 
case  the  stuff  should  blow  up  "on  him" — or  kill  the 
patient.  With  quinine  selling  at  wholesale  at  any- 
thing from  75  cents  to  $1.50  an  ounce,  depending 
upon  the  degree  of  the  keenness  of  the  desire  of  the 
buyer  to  possess  it,  and  the  ditto  of  the  reluctance  of 
the  holder  to  let  it  go,  and  phenacetin  and  some  of 
the  other  ingredients  also  affected  by  the  great  war, 
the  cost  of  the  raw  materials  called  for  is  approximate- 
ly 50  to  60  cents.  According  to  the  N.  A.R.  D.  rule, 
the  price  for  filling  a  prescription  is  "the  compound- 
ing fee  +  the  cost  of  the  container  +  twice  the  cost 
of  the  material."  The  compounding  fee  for  4-ounce 
liquid  preparations  of  which  the  prescribed  dose  is 
1/2  to  I  dram,  is  35.  Perhaps  the  price  of  the  con- 
tainer in  this  case  should  be  set  down  as  5  cents. 
Then  we  have,  reckoning  the  cost  of  the  ingredients 
as  50  cents,  35-f5-f- (2X50)  =$1-40.  According  to 
the  same  N.  A.  R.  D.  rule,  when  the  ingredients  cost 
60  cents,  $i.lo  is  to  be  added  for  the  price  of  the  fin- 
ished prescription,  making  a  total  of  $1.70. 

Distemper  in  Anin^aU.— W.  A.  W.,  Ohio.— In 
that  excellent  government  publication  on  Diseases  of 
the  Horse  referred  to  under  "Veterinary  Books  and 
Formulas"  in  the  adjoining  column,  we  find  several 
pages  devoted  to  distemper  or  strattf^lcs. 
Distemper  in  Horses. 

-Concerning  the  treatment  for  this  complaint,  the 
book  says : 

Ordinary  light  cases  require  but  little  treatment  be- 
yond diet,  warm  washes,  moistened  hay,  warm  coverings, 
and  protection  from  exposure  to  cold.  The  latter  is  ur- 
gently called  for.  as  lung  complications,  severe  bronchitis 
and  laryngitis  are  often  the  results  of  neglect  of  these  pre- 
cautions. If  the  fever  Is  excessive,  the  horse  may  recelre 
small  quantities  of  glanher's  salt  (handful  three  times  a 
day)  as  a  laxative,  bicarbonate  of  sodium  or  nitre  in  1- 
dram  doses  every  few  hours,  and  small  doses  of  antimony, 
ioatde  of  potassium,  aconite,  or  quinine.  Steaming  the 
head  with  the  vapor  of  warm  water  poured  over  a  bucket 


of  bran  and  hay.  In  which  belladonna  leaves  or  tar  have 
been  placed,  will  allay  the  inflammation  of  the  mucous 
membranes  and  greatly  ease  the  cough. 

The  swelling  of  the  glands  should  be  promptly  treated 
by  bathing  with  warm  water  and  flaxseed  poultices,  and 
as  soon  as  there  is  any  evidence  of  the  formation  of  mat- 
ter it  should  be  opened.  Prompt  action  in  this  will  often 
save  serious  complications.  Blisters  and  irritating  lini- 
ments should  not  be  applied  to  the  throat.  When  lung 
complications  show  themselves  the  horse  should  have 
mustard  applied  to  the  belly  and  to  the  sides  of  the  chest. 
When  convalescence  begins  great  care  must  be  taken  not 
to  expose  the  animal  to  cold,  which  may  bring  on  relapses, 
and  while  exercise  is  of  great  advantage,  it  must  not  be 
turned  into  work  until  the  animal  has  entirely  regained 
its  strength. 

Distemper  in  Dogs. 

For  distemper  in  dogs,  a  mixture  made  according 
to  the  formula  below  has  some  vogue : 

Fluidextract  of  buckthorn i  ounce. 

Tincture  of  ginger 5^  ounce. 

Syrup  of  poppies 2  ounces. 

Syrup   I  ounce. 

Cod  liver  oil to  make    8  ounces. 

Give  a  dessertspoonful  three  times  a  day. 


Herpicide. —  A.  L.,  New  York. — All  we  know 
about  the  composition  of  this  hair  preparation  is  what 
we  published  in  the  Circular  for  February,  191 1, 
page  81,  where  it  was  reported  that  the  chemists  of 
the  New  Hampshire  Board  of  Health  found  it  con- 
tained salicylic  acid  and  boric  acid.  At  one  time  it 
was  reported  to  contain  wood  alcohol. 

A  hair  dressing  of  this  character  and  not  neces- 
sarily an  imitation  of  the  proprietary  article  can  be 
made  from  the  following  recipe: 

Boric   acid 4  ounces. 

Resorcinol  320  grains. 

Salicylic  acid 2  ounces. 

Glycerin 2  fl.  ozs. 

Alcohol 4  pints. 

Tincture  of  saffron   (20%,) 190  minims. 

Oil  of  bergamot 190  minims. 

Oil  of  lemon 4  drams. 

Water enough  to  make       i  gallon. 


Veterinary    Books    and    Formulas. — R.  M.  J., 

New  York. — Veterinary  formulas  appear  in  all,  or 
nearly  all,  volumes  of  the  Circular  for  many  years 
past.  Consult  the  annual  indexes  imder  horse,  cow, 
sheep,  hog,  dog,  cat,  poultry,  etc.  Much  veterinary 
information  taken  from  the  Circular  is  given  in  our 
Formula  Book.  Other  handy  volumes  for  druggists 
who  are  interested  in  veterinary  medicines  are,  Vet- 
erinary Counter  Practice,  published  by  the  Chemist 
and  Druggist,  of  London,  and  sold  by  McKesson  & 
Robbins,  of  this  city ;  The  Diseases  of  Dogs  and  Cats 
and  Their  Treatment,  published  by  the  British  and 
Colonial  Druggist,  of  London ;  Domestic  and  Veteri- 
nary Remedies,  published  by  G.  P.  Engelhard  &  Co., 
Chicago;  and  two  books  issued  by  the  bureau  of  ani- 
mal industry,  United  States  Department  of  Agricul- 
ture, Washington,  entitled,  respectively.  Diseases  of 
the  Horse,  and  Diseases  of  Cattle.  These  latter  two 
books  are  well-bound  volumes  of  some  six  hundred 
pages  each,  well  illustrated  both  in  colors  and  in  black 
and  white,  and  if  published  privately  would  sell  for 
perhaps  two  to  five  dollars  each ;  the  government  of- 
fers tnem  at  a  nominal  figure — something  less  than  a 
dollar,  wc  believe. 
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Manufacture  of  Beet  Sugar. — L.  T.,  Canada. — 
In  obtaining  the  juice  of  beets  for  the  manufacture  of 
sugar,  tile  difTusion  process  is  very  generally  em- 
ployed, this  process  depending  upon  osmosis,  the  cell 
walls  of  the  beet  taking  the  ()lace  of  the  parchment 
paper  used  in  the  customary  process  of  dialysis.  The 
juice  so  obtained  is  free  to  a  large  extent  from  solid 
particles  from  rupture  of  the  cell  walls. 

The  diffusion  apparatus  consists  of  a  series  of  cyl- 
indrical iron  vessels  so  arranged  that  liquid  may  be 
conducted  from  one  to  the  other,  and  provided  with 
heating  apparatus,  and,  of  course,  openings  for  charg- 
ing with  the  beets. 

A  cylinder  is  filled  with  the  beets  in  slices,  and 
warm  water  admitted  from  the  bottom.  A  second 
cylinder  is  filled  with  beets,  and  the  liquid  in  the  first 
passed  into  it  at  the  bottom  as  before  by  fresh  water 
being  admitted  at  the  top,  and  this  operation  is  con- 
tinued until  a  number  (usually  twelve)  cylinders 
have  been  brought  into  use.  The  beets  in  the  first 
cylinder  are  now  practically  exhausted,  and  there- 
after, a  measured  quantity  of  the  liquid  in  the  last  is 
withdrawn,  as  fresh  beets  are  placed  in  the  first  one 
of  the  series. 

Control  of  temperature  of  the  water  used  in  extrac- 
tion is  of  the  highest  importance.  With  perfectly 
sound  beets  80°  to  84°  C.  usually  gives  good  results, 
but  the  temperature  with  unsound  material  must  be 
lower.  If  the  water  is  too  hot  the  slices  soften 
and  impede  circulation;  and  the  extraction  of  bodies 
other  than  sugar  is  favored ;  if  too  cold,  imperfect 
extraction  of  the  sugar  results. 

The  juice  so  obtained  is,  after  passage  through  a 
special  strainer  to  remove  as  far  as  possible  any  pulp 
remaining  in  it,  treated  with  milk  of  lime,  and  carbon 
dioxide  is  then  forced  into  the  limed  juice;  the  lime 
being  precipitated  as  carbonate  and  salts  of  the  acids 
of  the  juice.  Many  of  the  impurities  and  much  of  the 
coloring  matter -are  precipitated  at  the  same  time. 
The  carbonated  juice  is  heated,  filter-pressed  and 
again  carbonated,  the  operation  in  a  few  cases  being 
followed  by  a  third  carbonation.  Saturation  with  sul- 
phuric acid,  often  follows  carbonation,  all  but  a 
slight  trace  of  alkalinity  being  saturated  in  either 
case. 

The  liquid  is  then  filtered  and  concentrated  and  the 
sugar  crystallizes  out.  The  "raw"  sugar  so  obtained, 
although  it  may  be  well  crystallized,  usually  contains 
substances  of  decidedly  unpleasant  odor  and  taste, 
which  are  chiefly  decomposition  products  of  the  beta- 
ine  of  the  beet,  and  are  present  in  the  syrup  adhering 
to  the  crystals. 

This  raw  sugar  may  be  further  purified  by  redis- 
solving,  clarifying,  decolorizing,  and  again  crystal- 
lizing. The  clarifying  is  done  by  adding  some  lorm 
of  albumin  and  heating,  and  the  decolorizing  by 
means  of  filtration  through  the  bone  black. 

There  are  many  details  of  the  process  that  we  have 
not  attempted  to  go  into,  for  the  obvious  reason  that 
they  would  be  of  practically  no  value  to  the  pharma- 
cist. 

And  we  know  of  no  way  to  render  beet  sugar 
agreeable  to  the  taste  but  the  one  outlined  above. 


As  to  Taxing  Perfumed  Alcohol. — S.  M.,  New 

York,  wants  to  know  if  he  is  permitted  to  sell  alcohol 
perfumed  with  essential  oil  or  other  odoriferous  sub- 
stance, labeled  "Perfumed  Alcohol,  for  External 
Use" :  presumably  he  means  without  paying  a  tax  as 
a  dealer  in  alcohol. 

It  seems  to  us  that  this  point  is  covered  by  the  quo- 
tation from  a  leaflet  issued  by  the  United  States  in- 
ternal revenue  commissioner  appearing  in  the  Circu- 
lar for  last  month,  page  88.  If  the  spirit  is  rendered 
unfit  for  use  as  a  beverage  by  the  addition  of  the  per- 
fume, and  is  sold  in  good  faith  for  medicinal  use,  or 
if  it  is  rendered  unfit  for  drinking  by  the  addition  of 
certain  denaturants,  then  it  is  exempted  from  taxa- 
tion as  liquor,  otherwise  it  is  not. 

Some  formulas  for  denatured  alcohol,  issued  by  the 
United  States  Treasury  Department,  follow : 
Extract  fkom  T.  D.  1757. 
With  a  view  to  the  destruction  of  the  identity  of  the 
alcohol  in  the  chemical  laboratories  of  such  institutions, 
as  set  forth  in  article  1,  T.  D.  1731,  the  following  formulas 
have  been  approved  by  this  oiBce,  viz.: 

For  Antiseptic  Purposes  in  General. 

1.  Alum  10  grains,  camphor  3  grains,  alcohol  4  ounces. 

2.  Carbolic  acid  1  part,  alcohol  99  parts. 

3.  Formaldehyde  1  part,  alcohol  250  parts. 

4.  Alum  2  ounces,  sulphate  of  zinc  1  ounce,  alcohol  1 
gallon. 

5.  Alum  1  dram,  camphor  1  ounce,  alcohol  1  pint. 

6.  Bichloride  of  mercury  1  part,  alcohol  2,000  parts. 

7.  Alum  2  ounces,  salicylic  acid  2  ounces,  oil  gaultherla 
2  ounces,  water  1  pint,  alcohol  q.  e.  Vi  gallon. 

8.  Carbolic  acid  2  drams,  oil  gaultherla  20  drops,  alco- 
hol 1  gallon. 

9.  Bichloride  of  mercury  0.8  gram,  hydrochloric  acid 
60  c.c,  alcohol  640  c.c,  water  300  c.c. 

10.  Bichloride  of  mercury  1%  grains,  hydrochloric  acid 
2  drams,  alcohol  4  ounces. 

11.  Bicarbonate  of  soda  3  ounces,  extract  of  hamamelis 
16  ounces,  water  16  ounces,  alcohol  16  ounces. 

12.  Formaldehyde  2  parts,  glycerin  2  parts,  alcohol  96 
parts. 

13.  Oil  cajuput  1  dram,  alcohol  1  pint. 

14.  Tannic  acid  12  parts,  alcohol  125  parts,  water  126 
parts. 

15.  Carbolic  acid  1  dram,  tannic  acid  1  dram,  alcohol  1 
pint,  water  1  pint. 

16.  Alum   %  ounce,  formaldehyde  2  drams,  camphor  1 
ounce,  alcohol  and  water  each  1  pint. 

17.  Lysol  1  part,  alcohol  99  parts. 


Pile  Remedies. — Z.  Z.,  Minnesota. — We  do  not 
know  the  composition  of  the  proprietary  pile  remedy 
first  mentioned  by  you.  According  to  our  little  book, 
Modern  Materia  Medica,  "anusol  is  defined  as  'bis- 
muth iodoresorcinsulphonate,'  the  chemical  formula 
and  method  of  preparing  which  is  not  generally 
known.  It  is  marketed  only  as  suppositories,  having 
the  composition,  anusol  7.5  grammes,  zinc  oxide  6 
grammes,  balsam  peru  1.5  grammes,  cacao  butter  19 
grammes,  simple  cerate  2.5  grammes,  for  twelve  sup- 
positories." 


Mustard  Ointment.— P.  R.  W.,  New  York.— See 
the  answer  to  S.  F.,  Ohio,  in  last  month's  Circular, 
page  93. 


Solid  Alcohol.— J.  W.,  and  B.  R.  C,  New  York. 

— You  will  find  the  formulas  you  seek  in  the  issues 
of  the  Circular  for  last  June,  page  376,  and  last  No- 
vember, page  724. 

We  have  heard  that  hexamethylenamine  bums 
slowly  with  the  emission  of  an  intense  heat.  We 
have  made  no  experiments  with  it  as  a  fuel  and  do 
not  know  how  serviceable  it  is,  nor  yet  what  the 
drawbacks  of  its  use,  if  any,  are.  We  should  like  to 
hear  from  anyone  who  can  throw  any  light  on  rfiis 
subiect. 
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Selecting   and   Registering   a   Trade-Mark. — 

Z.  Z..  Minnesota. — It  seems  that  the  word  "Holly- 
leaf."  applied  to  a  cough  mixture,  is  a  proper  one  for 
trade-mark  registration.  It  is  not  impossible  that  it 
has  already  been  registered  by  some  one  else  for  the 
same  class  of  goods.  If  the  word  were  descriptive  of 
the  cough  mixture,  that  is  to  say,  it  indicated  the  in- 
gredients employed  in  the  mixture,  or  indicated  its 
use,  it  would  not  be  registrable  as  a  trade-mark.  A 
purely  fanciful  word  arbitrarily  applied  to  designate 
the  cough  mixture  is  entitled  to  registration  whether 
misspelled  or  not. 

A  trade-mark  under  a  single  registration  may  be 
made  to  apply  to  one  or  more  preparations  provided 
that  all  the  preparations  come  under  the  same  classifi- 
cation, and  that  all  the  different  preparations  are  men- 
tioned in  the  application  for  registration,  and  fac- 
similes of  the  labels  bearing  the  trade-mark  used  on 
each  of  the  preparations  are  filed.  A  salve  and  a 
cough  drop  or  cough  mixture  would  come  under  the 
classification  of  the  patent  office  known  as  medicines 
and  pharmaceutical  preparations,  and  all  could  be  in- 
cluded in  one  application  under  that  classification. 


Value  of  a  Prescription  File. — M.  T.  J.,  New 

York. — According  to  a  strict  interpretation  of  the 
code  of  ethics  which  is  supposed  to  govern  the  atti- 
tude of  pharmacists  toward  physicians  and  the  public, 
the  general  refilling  of  prescriptions  is  not  allowable, 
and  therefore  when  a  prescription  has  once  been 
filled  by  a  dispenser,  its  value  to  him  is  nil.  But  the 
code  is  not  strictly  interpreted,  physicians,  public  and 
pharmacists,  through  long  habit,  having  grown  to.  re- 
gard the  refilling  of  ordinary  prescriptions  as  a  mat- 
ter of  course.  That  being  the  case,  a  prescription 
file  has  a  cash  value  to  the  druggist  controlling  it. 

Just  what  the  cash  value  of  any  particular  file  is 
depends,  of  course,  upon  the  profits  derived  from  the 
"refills."  No  one  else  is  so  well  qualified  to  estimate 
what  these  profits  are  as  the  man  who  does  the  refill- 
ing— or  some  accountant  collaborating  with  him 


Paper  Hangers'  Size. — L.  M.  H.,  Georgia. — 
There  are  ditlerent  varieties  of  size  used  by  paper 
hangers  for  different  purposes.  We  infer  that  what 
you  want  is  a  size  for  rough  plastered  walls  to  be 
papered,  and  so  quote  a  formula  below  from  739 
Paint  Questions  Ans.wered : 

Liquid  glue  is  the  best  size  for  rough  walls,  when  they 
are  hard.  Apply  the  glue  size  and  let  It  dry  hard;  then 
knock  off  the  sandy  grains  with  sandpaper  and  All  rough 
places  with  plaster  of  paris  putty.  Sandy  walls  should  be 
lereled  with  a  thin  coat  of  kalsomine,  and,  this  being 
dry,  a  thin  coat  of  glue  size  should  be  given,  l^et  the  glue 
size  become  hard,  then  put  on  the  paper  with  light  paste, 
and  be  careful  to  brush  or  pound  down  the  paper  care- 
fully, as  rollers  will  not  work  on  rough  walls.  To  make 
a  flrst-class  job.  lining  paper  should  be  applied  to  rough 
walls,  and  we  presume  that  you  have  experience  in  that 
llnp 


Cultivation  of  Drug  Plants.— U.  U.  T.,  Ken- 
tucky.—We  suggest  that  you  send  to  Washington  for 
some  of  the  bulletins  issued  by  the  Bureau  of  Plant 
Industry,  Department  of  Agriculture,  on  this  subject. 
Address  the  Superintendent  of  Documents.  Gener- 
ally there  is  a  small  fee  fixed  for  these  bulletins.  In 
last  month's  CiRcui-.\R,  page  117,  we  refer  at  some 
length  to  this  work.     Sic  al.w  page  149  of  this  issue. 


Viscosimeter. —  McC,  Indiana. — In  replying  to 
your  query  in  the  Circul.\r  for  last  month,  page  92, 
we  did  not  mention  the  viscosimeter  designed  by  E. 
J.  Stormer,  a  description  of  which  has  since  fallen 
under  our  notice.  This  instrument  is  designed  upon 
the  principle  of  rotating  a  cylinder  in  the  liquid  under 
examination  by  means  of  a  constant  weight  and  at  a 
known  temperature.  It  consists  of  a  cylinder  which, 
by  means  of  a  weight  acting  through  a  spindle,  a  gear 
and  pinion,  is  caused  to  rotate  in  a  test  cup.  This 
cup,  in  turn,  is  surrounded  by  a  water-  or  oil-bath 
used  for  the  maintenance  of  the  desired  temperature, 
measured  by  a  thermometer  for  which  provision  is 
made.  To  the  spindle,  which  supports  the  cylinder, 
a  revolution  counter  is  connected,  and  the  time  re- 
quired for  the  cylinder  to  make  a  specified  number 
of  revolutions  in  distilled  water  and  in  the  substance 
under  examination  forms  the  basis  of  comparison,  or, 
in  other  words,  gives  a  means  of  determining  the  vis- 
cosity. 


Two  Aluminum  Acetates. — K.  S.  E.,  New  Yotk, 
wants  to  know  what  is  the  difference,  if  any,  be- 
tween aluminum  acetate  and  aluminum  sub-acetate. 
Under  the  former  term,  a  chemist  would  understand 
the  saturated  aluminum  salt  of  acetic  acid,  namely 
Al2(C3H.,02)o,  while  the  term  sub-acetate  signifies 
a  basic  salt,  implying  that  it  contains  residual  oxygen 
or  hydroxyl.  The  formula  usually  ascribed  to  the 
sub-acetate  of  aluminum  which  is  found  in  the  solu- 
tion of  aluminum  acetate  of  the  National  Formulary 
is  Alj(OH)2(QH3()2)<,  showing  that  the  six  bonds 
of  the  two  aluminum  atoms  are  saturated  with  four 
acetate  radicles  and  two  hydroxyl  radicals,  whereas 
in  the  normal  acetate,  six  acetate  radicles  unite  with 
I  he  six  aluminum  bonds. 


Trouble  with  a  Corn  Collodion — A.   S.,   New 

York,  writes  that  he  attempted  to  put  up  a  corn  rem- 
edy tlie  formula  for  which  was  found  in  the  Circu- 
lar, but  upon  mixing  the  ingredients  he  always  got 
a  solid  mass.  He  n^ks  what  the  trouble  is.  The 
formula  follows : 

Salicylic   acid I  part. 

Lactic  acid i   part. 

Resorcinol   i   part. 

Collodion  10  parts. 

We  mixed  them  and  the  resulting  liquid  is  still — 
after  several  days'  standing — liquid.  Perhaps  A.  S.'s 
collodion  had  lost  some  of  its  ether ;  otherwise  we  are 
unable  to  account  for  his  trouble.  What  say  our 
readers  ? 

Tooth  Powder  That  Bleaches.— L.  M.  H.,  Geor- 
gia. -The  right  to  the  use  of  calcium  peroxide  and 
the  perbf)rates  and  percarbonates  of  all  the  alkaline 
earth  metals  in  the  manufacture  of  tooth  powders  is 
claimed  by  one  manufacturer,  under  a  patent  issued 
by  the  I'nited  States  Government. 

An  oxygen-yielding  tooth  powder  which  does  not 
contain  calcium  peroxide  or  any  perborate  or  percar- 
bonatc  may  be  made  of — 

Magnesium  peroxide t  dram. 

Precipitated  chalk 6  drams. 

Powdered  soap 20  grains. 

Oil  of  wintergrecn 12  minims. 
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Synthetic  Perfume  Formula*. —  J.  H.  C,  Ten- 
nessee.— In  response  to  our  Request  that  he  further 
ehicidate  his  directions,  appearing  in  the  issues  of 
the  Circular  for  July,  191 5,  page  439,  and  Novem- 
•  her,  1915,  page  721,  for  making  extracts  and  toilet 
waters  from  synthetics,  Dr.  A.  Alexander  writes  us : 

The  materials  called  for  by  my  formulas  printed  In  the 
CiBCt'LAR  should  be  prepared  In  the  following  manner: 
Carefully  weigh  out  into  a  balanced  beaker  each  ingredi- 
ent in  the  order  given  In  the  formula,  and  then  thoroughly 
mix  In  order  to  dissolve  the  solids,  without  the  aid  of  heat. 
Measure  out  the  required  amount  of  the  mixed  oils,  and 
add  them  to  the  cologne  spirit  or  alcohol.  After  the  whole 
is  mixed,  the  water  Is  gradually  added,  with  constant 
shaking.  The  completed  extract  or  toilet  water  should  be 
allowed  to  remain  unaltered  until  wanted  for  use.  It  is 
then  chilled,  not  frozen,  and  rapidly  filtered  through  paper. 

The  chilling  is  best  accomplished  by  passing  the  extract 
through  a  coll  of  pipe  Imbedded  in  cracked  Ice,  or  by  plac- 
ing It  in  any  refrigerating  outfit.  The  object  of  the  chill- 
ing Is  to  remove  the  stearoptenes  from  flower  products.  In 
localities  where  the  temperature  does  not  get  very  low, 
the  chilling  process  is  really  unnecessary,  as  the  stearop- 
tenes do  not  precipitate  except  in  the  cold.  Some  perfum- 
ers believe  that  the  stearoptene  gives  greater  lasting  qual- 
ity to  an  extract,  especially  that  of  roses,  but  for  com- 
mercial products  it  is  advisable  to  remove  them  tor  the 
reasons  stated. 

We  trust  that  this  information  will  be  found  of 
value  to  those  who  have  been  experimenting  with  the 
Doctor's  formulas,  and  we  thank  him  for  it  on  their 
behalf  as  well  as  on  our  own. 


Black    Lacquer   for   Automobile    Lamps.— L. 

M.  H.,  Georgia. — For  this  purpose  we  are  advised  by 
the  editor  of  the  Painters  Magazine,  a  baking  japan 
is  the  proper  thing  to  use.  He  calls  our  attention  to  a 
note  in  his  1000  More  Paint  Questions  Answered, 
which  we  reprint  in  full  below : 

While  we  are  of  the  opinion  that  you  should  leave  the 
preparation  of  baking  japans  to  the  experienced  varnish 
manufacturer,  thereby  saving  yourself  expense  and  an- 
noyance, we  are  willing  to  accommodate  you  with  what 
formulas  and  advice  are  at  our  command. 

A  transparent  japan  that  may  be  colored  to  suit  is  best 
made  on  a  small  scale  as  follows:  Place  in  an  enameled 
kettle  on  a  slow  fire  that  will  not  come  up  on  the  kettle 
high  enough  to  strike  the  top,  I14  pounds  bruised  gum 
sandarac,  %  pint  raw  linseed  oil,  3  ounces  white  sugar  of 
load,  powdered,  3  ounces  of  balsam  of  fir  or  Venice  tur- 
pentine, and  3  ounces  tolu  balsam.  Gradually  increase  the 
heat  until  all  is  melted.  Then  take  kettle  from  fire  to  a 
safe  distance,  cover  up  the  fire  and  stir  Into  the  mass  in 
the  kettle  gradually  3  quarts  of  spirit  of  turpentine,  tak- 
ing care  not  to  add  too  much  at  a  time,  so  that  the  gum, 
balsams  and  oil  will  not  chill. 

This  japan  will  flow  freely  and  level  down  properly  on 
tin  or  other  metal  and  may  be  baked  at  a  temperature  of 
160  degrees  to  180  degrees  Fahrenheit  for  four  to  six 
hours,  when  it  will  not  chip,  unless  struck  with  a  hammer 
or  other  instrument. 

Another  method  of  preparing  baking  japan  in  a  small 
way  is  to  melt  at  high  temperature  8  ounces  of  gum  anime 
or  kauri  copal  that  has  been  bruised,  with  1%  pounds 
linseed  oil,  and  Vt  pound  camphor,  until  fully  dissolved; 
then  stir  in  ttfe  kettle,  after  removing  from  fire,  1  quart 
of  spirit  of  turpentine. 

Either  of  the  above  may  be  colored  with  gamboge, 
dragon's  blood,  saffron,  curcuma,  alizarin  lake,  alizarin 
blue,  with  anilin  colors  that  can  stand  the  above  tempera^ 
ture  or  other  colors  ground  in  japan  for  coach  and  car 
work. 

In  the  Painters  Magazine  for  last  December  is  an 
article  on  varnishes  from  which  we  quote : 

High  grade  asphaltum  varnishes  of  excellent  elasticity 
and  wearing  qualities  may  be  made  in  the  following  man- 
ner: 

Always  melt  the  asphaltum  in  an  iron  kettle  on  wheels 


over  a  coke  fire,  and  when  the  gum  is  in  a  tluid  state  add 
the  oil,  previously  warmed,  stir  well  and  heat  the  com- 
bined material  a  little  while  longer,  then  take  from  the 
Are  to  a  place  of  safety  (thinning  room  or  shed)  and  add 
the  volatile  thinners  (turpentine,  light  oil,  or  benzin,  as 
the  case  may  be).  It  is  best  to  warm  these  in  a  water- 
bath,  especially  during  cold  weather. 

Where  boiled  oil  is  indicated  as  part  of  the  ingredient* 
the  oil  should  be  what  is  known  as  double-boiled  linseed 
oil  containing  a  maximum  of  litharge  and  manganese  di- 
oxide. 

I. 

The  proportions  recommended  for  an  asphaltum  varnish 
or  high  luster,  drying  inside  of  six  to  eight  hours,  are  as 
follows: 

Thirty  pounds  gllsonite  or  Cuban  asphaltum. 

Two  gallons  double-boiled  linseed  oil. 

Eight  gallons  pure  spirit  of  turpentine. 

This  batch  should  produce  thirteen  gallons  of  varnish. 
II. 

For  an  asphaltum  varnish  of  high  luster,  drying  in  leas 
than  six  hours,  fairly  elastic: 

Thirty  pounds  gilsonite  or  Cuban  asphaltum. 

One  and  one-half  gallons  double-boiled  linseed  oil. 

Eight  and  one-half  gallons  pure  spirit  of  turpentine. 

This  should  produce  thirteen  gallons  of  varnish. 
III. 

For  an  asphaltum  varnish  to  dry  in  from  two  to  three 
hours: 

Thirty-five  pounds  gilsonite  or  Cuban  asphaltum. 

One  gallon  double-boiled  linseed  oil. 

Nine  gallons  pure  spirit  of  turpentine. 

This  should  produce  thirteen  gallons  of  varnish. 


Caution  the  First  Thing— Then  the  Name.— 

Seeing  the  note  in  last  month's  Circul.^r,  page  85, 
concerning  the  poisonous  nature  of  camphorated  oil, 
M.  M.  Osborne,  Pennsylvania,  was  thoughtful  enough 
to  send  some  of  his  labels,  two  of  which  are  here  re- 


EXTERNALLY 
ONLY 


CAMPHOR 
LINIMENT 

CAMPHORATED  OIL 

Useful  in  Sprains,  Bruises  and  Rheumatic 
Affections  of  Joints,  etc. 

ELKINS    PARK   PHARIVIACY 
ELKINS  PARK.  PA. 


produced.  "The  idea  of  caution  on  labels,  arranged 
this  way,  I  believe  is  original  with  me,"  says  Mr.  Os- 
borne. "I  think  the  Urst  thing  to  impress  is  that. the 
article  is  dangerous,"  he  adds,  "and  then  let  the  name 
of  the  article  follow." 


POISON! 


TINCTURE   OF 

IODINE 

For  External  Use  In  chllblalos.  some  local  inflam- 
mntions,  sprains  nnd  chronic  Joint  affections.  Apply  with 
cnniel'8-halr  brush. 

AKTIDOTE.— Cause  vohiiting,  give  starch,  arrowroot  or 
flour  In  water,  while  getting  doctor. 

ELKINS    PARK   PHARMACY 

ELKINS   PARK.   PA. 


The  idea  is  a  good  one,  and  we  thank  Mr.  Osborne 
for  allowing  us  to  pass  it  along  to  our  readers. 

Formulas  of  Proj^rietary  Mixtures. — A.  L.,  and 

A.  R.  C,  New  York,  Z.  Z.,  Minnesota,  and  M.  D.  C, 
Pennsylvania. — We  do  not  know  the  composition  of 
the  proprietary  articles  about  which  you  inquire. 
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Fumigating  Pastilles. — S.  R.  A.,  New  York. — 
Below  is  reprinted  from  a  former  number  of  the  CiR- 
cuL.\R  a  formula  which  you  may  be  able  to  adapt  to 
your  purpose : 

Benzoin  125.0  grammes. 

Cascarilla 125.0  grammes. 

Myrrh  41.5  grammes. 

Charcoal   750-0  grammes. 

Oil  of  nutmeg 25.0  grammes. 

Oil  of  clove 25.0  grammes. 

Potassium  nitrate 66.5  grammes. 

Mucilage  of  tragacanth enough. 

The  first  four  ingredients,  in  moderately  fine  pow- 
der, are  carefully  mixed  with  the  potassium  nitrate; 
the  oils  are  then  added,  and  enough  mucilage  of  trag- 
acanth gradually  incorporated  to  form  a  plastic  mass. 
This  is  rolled  into  the  desired  shape,  divided  and 
dried. 

A  somewhat  more  complex  formula — ^which  may 
be  considerably  pruned  to  suit  the  ideas  of  the  manu- 
facturer— as  given  by  Dieterich,  follows : 

Potassium  nitrate 375  grains. 

Water 25  ounces. 

Powdered  wood  charcoal. ...     30  ounces  (av.). 

Powdered  tragacanth 375  grains. 

Storax 300  grains. 

Benzoin 300  grains. 

Vanillin 8  grains. 

Coumarin 3  grains. 

Musk 3  grains. 

Civet '. . . .    i3<2  grains. 

Oil  of  rose 20  drops. 

Oil  of  bergamot 15  drops. 

Oil  of  ylang  ylang 10  drops. 

Oil  of  rhodium 10  drops. 

Oil  of  sandalwood 5  drops. 

Oil  of  cinnamon 5  drops. 

Oil  of  orris i  drop. 

Oil  of  cascarilla i  drop. 

Saturate  the  charcoal  with  the  potassium  nitrate 
dissolved  in  the  water,  dry  the  mass,  powder,  add  the 
other  ingredients  and  mix  thoroughly.  Beat  the  mix- 
ture to  a  plastic  mass  with  the  addition  of  sufficient 
mucilage  of  tragacanth  containing  2  per  cent,  of  salt- 
peter in  solution  and  form  into  cone-shaped  pastilles. 
In  order  that  the  storax  may  be  evenly  distributed 
throughout  the  mass,  it  may  be  previously  dissolved 
in  a  small  amount  of  acetic  ether. 

Lavoris. — Z.  Z.,  Minnesota. — We  do  not  know  the 
composition  of  this  preparation.  In  a  note  on  vernas 
lotion  in  the  Circular  some  time  ago  we  stated  that 
we  had  been  informed  by  a  pharmacist  who  is  also  a 
dentist  that  lavoris  contains  in  each  liter  approxi- 
mately— 

Zinc  chloride 2.08  grammes. 

Resorcinol    i  .04  grammes. 

Menthol 0.80  gramme. 

.Saccharin 0.40  gramme. 

Solution  of  formaldehyde 0.40  gramme. 

Oil  of  cinnamon  (Ceylon) 1.60  grammes. 

Oil  of  cloves 0.40  gramme. 

We  added  at  the  time  that  for  our  own  part  we 
seriously  objected  to  the  formaldehyde  item,  and 
should  omit  it  if  we  were  making  this  prejjaration. 

Our  pharmaceutico-dental  friend  further  stated 
that  if  he  were  going  to  use  zinc  chloride  as  a  mouth 


wash  he  would  prescribe  some  such  mixture  as  the 
following : 

Zinc  chloride i.ooo  gramme. 

Alcohol   lo.ooo  grammes. 

Eucalyptol 0.125  gramme. 

Oil  of  cinnamon '  0.120  gramme. 

Oil  of  peppermint 0.150  gramme. 

Distilled  water to  make  100.000  grammes. 

One  part  to  be  used  with  three  or  four  parts  of 
water. 


Automobile  Polish. — A.  F.  F.,  Louisiana. — Here 
are  two  formulas  for  varnishes,  taken  from  previous 
issues  of  the  Circular,  both  of  which  call  for  the  use 
of  sandarac,  which  you  say  you  want  to  use  in  yours : 

I. 

Alcohol   75  parts. 

White  shellac 15  parts. 

Venice  turpentine 2  parts. 

Sandarac 8  parts. 

Dissolve  the  shellac  and  sandarac  in  the  alcohol  and 
then  add  the  Venice  turpentine. 

II. 

Sandarac 160  parts. 

Mastic  80  parts. 

Alcohol    21  parts. 

Turpentine  varnish 750  parts. 

Mix  and  set  aside  in  a  warm  place,  agitating  occa- 
sionally until  solution  is  complete;  then  strain. 

We  have  also  given  directions  for  polishing  an  au- 
tomobile body,  piano  or  other  highly  finished  piece 
of  wood-work  which,  as  they  may  be  interesting  in 
this  connection,  are  reprinted  below : 

jPerhaps  the  best  method  for  polishing  pianos,  carriage 
or  automobile  bodies,  and  other  high-gloss  varnished  sur- 
faces is  to  go  over  the  varnish  first  with  a  pledget  ot  ab- 
sorbent cotton  saturated  with  kerosene.  Then  go  over  it 
with  a  piece  of  chamois  leather  dipped  first  In  olive  oil 
and  then  In  finely  powdered  and  bolted  rotten  stone,  using 
a  circular  movement.  Wipe  off  the  rotten  stone  with  the 
palm  of  the  hand,  moving  in  a  rotary  direction  and  wip- 
ing oft  the  hand  after  each  rotation;  and  then  go  over  the 
surface  with  a  piece  of  chamois  saturated  with  olive  oil. 
Finally  wipe  dry  with  a  piece  of  soft  silk. 


Fomi's  Alpen  Krauter. — B.  G.,  New  York. — 
Examined  by  the  chemists  of  the  North  Dakota  ex- 
periment station,  Forni's  alpen  krauter  was  found  to 
contain  a  fraction  over  14  per  cent,  of  alcohol,  about 
13  per  cent,  of  sugars,  and  a  little  emodin,  the  latter 
indicating  the  presence  of  either  cascara  sagrada  or 
senna.  No  rhubarb,  aloes  or  alkaloids  were  found. 
The  comment  made  by  the  chemists  is  that  "$1.25  per 
pint  for  a  mild  laxative  and  alcoholic  stimulant,  made 
palatable  by  the  presence  of  a  little  sugar,  ought  to 
furnish  a  pretty  good  profit  for  the  manufacturer, 
with  very  little  likelihood  of  any  great  permanent 
benefit  to  the  users  of  the  preparation." 


Konseals. —  S.  F.  W.,  New  Jersey. — According 
to  Caspari  (Treatise  on  Pharmacy)  these  are  made 
of  rice-flour  and  water;  according  to  Scoville  (Art  of 
Compounding)  they  are  made  of  flour  or  starch  and 
gum.  As  to  molds  for  shaping  them,  we  suggest  that 
you  write  to  .some  of  the  dealers  in  pharmaceutical 
machinery  whose  names  and  addresses  you  will  find 
in  the  advertising  pages  of  the  Circular. 
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Harrison  Law  Queries. — Difference  between  Pre- 
scriptions and  Preparations. — P.  P.,  New  Jersey, 
writes : 

"The  addition  of,  say,  brown  mixture  or  Stokes' 
expectorant  to  a  prescription,  no  matter  what  the 
quantity,  makes  it  come  under  the  federal  law,  does 
it  not?    I  say.  Yes. 

"The  repetition  of  such  a  prescription  is  forbid  un- 
der the  same  ruling,  is  it  not?    I  say.  Yes." 

Under  the  act  of  congress  approved  December 
17th,  1914,  commonly  known  as  the  Harrison  anti- 
narcotic  law,  the  selling  and  dispensing  of  opium  and 
coca  and  their  derivatives  is  restricted  in  a  manner 
now  well-known  to  the  druggists  of  the  country — or, 
at  least,  much  discussed  by  them. 

Under  section  6  of  this  statute  preparations  and 
remedies  'containing  less  than  2  grains  of  opium 
(^nd  certain  specified  amounts  of  its  derivatives) 
are  excepted  from  its  provisions.  This  may  be  seen 
in  the  Circul.\r  for  January,  191 5,  page  40. 

Under  a  decision  of  the  Treasury  Department  (T. 
D.  2213)  medicine  dispensed  on  a  physician's  pre- 
scription is  not  regarded  as  a  "preparation"  or  "rem- 
edy" in  the  sense  in  which  these  two  words  are  used 
in  section  6  of  the  law,  and  so  is  not  entitled  to  the 
exemption  provided  in  that  section  for  "prepara- 
tions and  remedies."  This  is  set  forth  with  some  de- 
gree of  particularity  in  the  Circular  for  July,  1915, 
page  454.  An  effort  is  being  made  to  have  this  rul- 
ing rescinded  or  modified. 

As  the  refilling  of  prescriptions  for  drugs  under 
the  ban  of  the  law  is  prohibited,  a  prescription  for  a 
mixture  containing  a  small  proportion  of  brown  mix- 
ture or  Stokes'  expectorant  may  not  be  refilled. 

Prescription  Not  to  Be  Refilled. — A.  L.  M.,  New 
York. — As  above  stated,  no  prescription  which  orig- 
inally came  under  the  provision  of  the  Harrison  law 
may  be  refilled  without  violation  of  that  law. 

Where  a  Prescription  is  Not  a  Preparation. — F.  L., 
P.,  Massachusetts. — Rulings  made  by  United  States 
government  officials  at  Washington  in  interpreting 
acts  of  congress  apply  with  equal  force  in  all  States. 

When  a  Prescription  May  Be  Filled. — E.O.  C, 
New  York. — The  statement  to  which  you  refer  to 
the  effect  that  a  Harrison  law  prescription  must  be 
filled,  if  at  all,  on  the  day  on  which  it  is  written,  is 
incorrect. 


Meaning  of  "<x"  in  Prescription  Directions. — 

"Old  Ohio,"  who  may  always  be  depended  upon  to 
say  something  interesting  whenever  he  is  spurred  up 
to  make  an  utterance,  disagrees  with  us  as  to  the 
meaning  of  ex  in  the  '"sig."  of  a  physician's  prescrip- 
tion, as  given  on  page  92  of  the  Circular  for  last 
month.     He  writes: 

Sorry  to  differ  with  you,  but  your  translation  to  H.  C.  P. 
is  wrong.  3;  ex  aq.  t.i.d.  p.  c.  means:  "A  teaspoonful  (1 
dram)  in  water  three  times  a  day,  after  meals."  If  it  were 
Immaterial  as  to  the  water,  it  would  be  unnecessary  to 
mention  it  at  all.  If  the  physician  would  emphasize  that 
water  should  not  be  taken,  he  would  write,  sine  aqua. 
WhliJ  ciim  means  "with"  It  is  more  in  the  sense  of  with  a 
swallow  of  water,  or  followed  by  water.  Regardless  of 
"Intentions,"  ex  aqua  In  this  case  means  "in  water." 

M.  A.  Laracy,  New  Jersey,  writes  that  ex  aqua 
is  an  example  of  doctors'  Latin  rather  than  real  Latin. 
He  says  that  .the  phrase  is  frequently  employed  in 
Great  Britain,  and,  in  his  opinion,  is  intended  to  sig- 
nify "with  water." 


Liquid  Egg  Shampoo. — F.  D.  C,  New  York. — 
The  egg  in  so-called  egg  shampoos  is  usually  present 
in  the  name  only,  although  there  are  formulas  for 
shampoos  in  which  the  use  of  real  eggs  is  directed. 
One  follows : 

Ammonia  water   4  drams. 

Cologne  water 5  drams. 

Alcohol 8  ounces. 

Water 8  ounces. 

White  of 2  eggs. 

Beat  the  egg  white  well  and  add  it  to  the  water 
and  ammonia  water  previously  mixed ;  then  add  the 
other  ingredients. 


Solubility  of  Volatile  Oils   in   Water.— A.  L., 

New  York. — All  volatile  oils  are  soluble  in  water  to 
a  slight  extent,  but  so  far  as  we  are  aware,  there  is 
no  method  of  increasing  this  solubility  without  the 
addition  to  the  water  of  some  miscible  solvent  like  al- 
cohol in  which  volatile  oils  are  very  soluble,  li  a  sat- 
urated aqueous  solution  of  a  volatile  oil  is  desired, 
this  can  be  best  prepared  by  the  method  given  in  the 
Pharmacopoeia  for  making  aromatic  waters. 


Protecting    Cork     against    Ammonia. —  Z.  Z.. 

\i.inneapolis. — To  protect  the  corks  used  in  stopping 
bottles  of  ammonia  liniment  we  suggest  that  you  soak 
them  well  in  melted  hard  paraffin.  Please  let  us  know 
what  success  you  have  with  this  plan.  We  should 
also  like  to  hear  from  otljer  readers  on  the  subject, 
with  suggestions. 


Zinc  Nitrate  in  Mirror  Making. —  A.  L.  S.,  New 

York. — We  are  not  familiar  with  the  process  for 
backing  mirrors  by  the  use  of  zinc  nitrate,  said  to  be 
in  use  in  some  of  the  larger  establishments.  If  any 
of  our  readers  can  supply  information  on  the  subject 
we  should  thank  him  to  do  so. 


Answers  to  Appeals. — ^If  S.  B.,  Louisiana,  and 
G.  D.  C,  South  Carolina,  will  send  us  their  names 
and  addresses  we  shall  forward  them  some  informa- 
tion which  may  be  of  use.  Their  previous  letters 
have  become  detached  from  their  "appeals"  $0  that 
we  are  unable  to  identify  them. 


Name  and  Address  Wanted. —  If  "Ohio,"  Penn- 
sylvania, wlio  wrote  to  us  on  a  postal  card  to  send 
him  the  name  and  address  of  the  manufacturer  of 
a  certain  proprietary  article  will  send  us  his  name 
and  address  we  will  do  so. 


Utilization  of  Tobacco  Waste. — H.  B.  H.,  Ohio. 

—We  suggest  that  you  write  to  the  Virginia  Agricul- 
tural Experiment  Station.  Blacksburg,  Va.,  for  a 
copy  of  its  Bulletin  208,  issued  July,  1914,  on  the 
"Preparation  of  Nicotine  Extracts  on  the  Farm." 


Appeals  to  Readers. — Information  is  sought  con- 
cerning the  things  listed  below.  We  ask  for  such 
help  as  our  readers  may  be  able  to  give: 

Mazola. — C.  B.,  Vermont. 

National  Association  of  Herbalists,  and  National 
Botanic  Physicians  of  New  York. — Addresses  wanted 
by  D.  B.  C.,  New  Jersey. 
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New  York  Board  Questions 

Herewith  are  reprinted  the  questions  used  by  the  New  York  Board  of  Pharmacy  at  a  recent  ex- 
amination. Other  sets  of  questiotts  asked  by  this  board  appear  in  the  issues  of  the  Circular  for 
May,  1915,  page  314;  August,  1914,  page  478;  May,  1913,  page  273,  and  May,  1913,  page  268. 
In  reprinting  board  questions  we  endeavor  to  follow  closely  the  nomenclature,  spelling,  punc- 
tuation, and  capitalisation  of  the  originals,  our  object  being  to  give  our  readers,  just  as  nearly 
as  practicable,  the  questions  as  they  ivere  presented  to  the  candidates. 


Pharmacist  Examination. 

Theoretical  Pharmacy. 

Answer  the  first  six  questions  and  any  four  of  the 

others. 

1.  Convert  each  of  the  following,  giving  necessary  cal- 
culations: (a)  an  avoirdupois  ounce  into  milligrammes, 
(b)  345  decigrammes  into  grains,  (c)  1  cong.,  2  O.  and  3 
Uuidounces  into  cubic  centimeters. 

2.  Write  in  both  Latin  and  English  the  meaning  of 
each  of  the  following  abbreviations:  (a)  abs.  feb.,  (b)  aq. 
gel.,  (c)  qua  hor.,   (d)   ss,  (e)  aa. 

3.  Write  the  official  Latin  title  and  the  percentage 
strength  of  each  of  the  following:  (a)  iodine  ointment, 
(b)  chloroform  liniment,  (c)  solution  of  lead  subacetate, 
(d)  syrup  of  ferrous  iodide,  (e)  spirit  of  camphor. 

4.  Name  the  substances  used  in  emulsion  of  oil  of  tur- 
pentine and  describe  the  method  of  preparing  it. 

5.  Name  three  official  liquors  that  contain  a  gas  in  the 
finished  product. 

6.  Describe  a  method  of  taking  the  specific  gravity  of 
solids  lighter  than  water. 

7.  Each  of  the  following  oleoresins  on  standing  depos- 
its a  crystalline  substance;  state  what  should  be  done 
with  the  deposit  in  each  case:  (a)  oleoresin  of  aspidlum, 
(b)   oleoresin  of  cubeb. 

8.  Describe  the  official  process  tor  the  assay  of  mer- 
curial ointment. 

9.  Name  three  official  preparations  of  cantharldes. 

10.  Name  all  the  constituents  of  soap  liniment  Name 
an  official  preparation  that  contains  soap  liniment. 

11.  Give  the  official  directions  for  preparing  chloroform 
water  and  state  what  precaution  is  taken  to  preserve  its 
full  strength. 

12.  Name  all  substances  used  in  preparing  lead  and 
opium  w^sh  (N.  F.),  state  the  order  In  which  the  sub- 
stances should  be  mixed  and  give  a  reason  for  mixing  in 
this  order. 

13.  Name  five  emulsifying  agents. 

14.  Name  the  official  vinegars  and  give  a  short  descrip- 
tion of  fhe  official  method  of  preparing  each. 

15.  Name  four  official  tinctures  that  are  required  to  be 
assayed. 

Practical  Pharmacy. 
Compound  the  following:    Describe  briefly  the  manner 
In  which  you  compound  the  prescription.    State  the  order 
of  mixing  the  ingredients. 

1.  B  Camphorae  0.3  gm. 

Opil  Pulverls  (assay  14%)  0.12  gm. 

Ipecacuanhae  Pulverls  0.12  gm. 

ExtractI  Gentianae  q.  s. 

M.  f.  1.  a.  pllulae. 
Divide  in   partes  aequales.  no.  decern. 

SIg.        Capiat  unam  omnI  tertla  hora.    Non  repe- 
tatur. 
[Translate  directions  Into  English  and  write  same  on 
label.  State  how  much  morphine  In  each  pill.] 

2.  B  PotassI   AcetatIs  4.0  gm. 

Tincturae  Nucis  Vomicae  3.0  gm. 

Infusi   Quasslae  100.0  cc. 

SIg.    Cochleare  magnum  omnI  quarta  hora. 
[Translate  directions  into  English  and  write  same  on 
label.    State  If  shake  label  Is  necessary.] 
8.  B.  Olei  Gaultherlae  4.0  cc. 

Mentholis  0.2  gm. 

Divide  In   partes  aequales.  no.  decern. 

Detur  ad  capsules  (Molles). 

SIg.    Capiat  unam  omnI  tertla  hora. 


[Translate  directions  into  English  and  write  same  on 
label.] 
Prepare  the  following:   State  on  label  quantity  of  each 
ingredient  used. 

4.  Liquor  Arseni  et  Hydrargyri  lodidi  15.0  cc. 

[See  U.  S.  P.  page  259.-] 

5.  Elixir  Sodii  Hypophosphitis  30.0  cc. 

[See  N.  F.  page  40.] 
Test  the  following: 

6.  Potassi  Bitartras,  for  presence  of  starch. 

[See  U.  S.  P.  page  356.] 

7.  Potassi  Bromidum,  for  presence  of  bromate 

[See  U.  S.  P.  page  357.] 

Pharmaceutical  Chemistry. 

Answer  the  first  six  questions  and  any  four  of  the 

others. 

1.  Ammonium  carbonate,  U.  S.  P.  (a)  Name  the  two 
ammonium  salts  of  which  it  is  composed,  (b)  Which  of 
these  should  be  used  for  dispensing  purposes? 

2.  Calcium  oxide,  (a)  State  how  it  is  prepared,  (b) 
What  is  "slaked"  lime? 

3.  Write  the  chemical  formula  for  each  of  the  follow- 
ing:   (a)   sodium  hydroxide,   (b)  silver  sulphide,   (c)   so-* 
dium  bisulphite,  (d)  glucose,  (e)  sulphur  trloxide. 

4.  Give  the  chemical  name  of  each  of  the  following: 
(a)  LI,CO.,  (b)  HgCl,  (c)  H,P03,  (d)  NHAHaO,,  (e) 
(CH,),0. 

5.  Complete  the  following  equaations:  (a)  HgNO,+NH, 
1=  (b)  K,CrO,-fPb(C,H.O,):^  (c)  C,H.OH-f 
NaOH=  (d)  KN0.+H,SO.=  (e)  Na,HPO.+ 
3AgNO,=z 

6.  Define  the  following  terms:    (a)  alkali,  (b)  glacial, 

(c)  assay,  (d)  test  paper,  (e)  reagent. 

7.  Theoretically  how  many  grammes  of  silver  nitrate 
are  obtained  when  205  grammes  of  an  alloy  containing  65 
per  c^nt.  of  metallic  silver  are  treated  with  pure  nitric 
acid?  [Atomic  weights:  Ag=107.12,  N=:13.93  0=15.88, 
H=l.] 

8.  Give  two  chemical  tests  for  distinguishing  between 
oxalic  acid  and  magnesium  sulphate. 

9.  Give  a  characteristic  test  for  each  of  the  following: 
(a)  lithium  bromide,  (b)  arsenic  trichloride. 

10.  Give  the  chemical  name  of  each  of  the  following: 
(a)    alum,    (b)    mitigated   caustic,    (c)    cream  of  tartar, 

(d)  splFlt  of  salt,  (e)  white  vitriol. 

11.  Write  the  equation  for  the  reaction  that  takes  place 
In  the  manufacture  of  solution  of  lead  subacetate. 

12.  Theoretically  how  many  grammes  of  calcium  car- 
bonate, 96  per  cent,  pure,  are  required  to  neutralize  com- 
pletely 65  grammes  of  acetic  acid,  36  per  cent,  pure? 
[Atomic  weights,  Ca— 39.8,  0=11.91,  S=  15.88,  H=l.] 

13.  Compound  solution  of  chlorine,  (a)  State  how  It  Is 
prepared,  (b)  What  reaction  takes  place  when  It  Is 
added  to  a  solution  of  potassium  iodide? 

14.  Give  the  chemical  name  of  each  of  the  following: 

(a)  SrCO.,    (b)    Ag,SO.,    (c)    NaBrO,,    (d)    ZnCl,,    (e) 
H.COH. 

16.  How  may  the  presence  of  hydrofluoric  acid  in  solu- 
tion of  hydrogen  dioxide  be  detected? 

Materia  Medica  and  Botany. 

Answer  the  first  six  questions  and  any  four  of  the 

others. 

1.  Rheum.  Give  (a)  Us  official  definition,  (b)  Its  of- 
ficial preparations,   (c)   Its  medicinal  properties. 

2.  Belladonna  radix.     Give   (a)    Its  official   definition, 

(b)  Its  official  preparations,  (c)  Ita  medicinal  properties. 
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3.  Describe  or  draw  an  outline  of  each  of  the  follow- 
ing classea  of  leaves:  (a)  linear,  (b)  oblanceolat6,  (c) 
peltate,   (d)  cuneiform,  (e)  sagittate. 

4.  Assayed,  (a)  Deflne  the  word  as  applied  to  drugs, 
(b)  Nanie  three  official  assayed  leaves,  (c)  State  the  as- 
say requirement  of  each. 

5.  Cantharls.  Give  (a)  its  ofBclal  definition,  (b)  Its 
active  constituent  and  the  average  per  cent,  of  this  con- 
stituent, (c)  its  medicinal  properties,  (d)  Its  habitat,  (e) 
the  per  cent  of  ash  not  to  be  exceeded. 

6.  Aconite.  Give  (a)  Its  official  definition,  (b)  Its  hab- 
itat, (c)  a  physiologic  test  of  Its  quality. 

7.  Give  the  official  definition  of  (a)  buclithorn  bark, 
(b)  cotton  root  bark,  (c)   wahoo  baric 

8.  How  do  anise  and  conium  differ  (a)  In  size,  (b)  In 
odor,  (c)  in  character  of  ridges,  (d)  when  acted  on  by 
an  alkali,  (e)  in  medicinal  property? 

9.  Name  three  official  roots,  giving  the  definition  of 
«ach. 

10.  Deflne  the  following  botanic  terms:  (a)  endosperm, 
(b)  lenticles,  (c)  radiate. 

11.  Define  (a)  aperient,  (b)  cathartic,  (c)  laxative  (d) 
drastic,   (e)   deobstruent.   ■ 

la.  Rhizome,  (a)  Deflne  the  term.  (b)  Mention  two 
official  rhizomes,  (c)  Give  the  deflnltion  of  the  rhizomes 
mentioned. 

13.  Physostigma.  Give  (a)  its  official  deflnltion,  (b)  its 
description,  (c)  the  two  names  applied  to  its  active  con- 
stituent, (d)  its  medicinal  property,  (e)  the  official  dose 
of  the  crude  drug. 

14.  Aloes.  Give  (a)  its  official  definition,  (b)  its  two 
trade  names,  (c)  its  active  constituent,  (d)  the  officiaJ 
dose  of  the  crude  drug  and  of  the  constituent. 

15.  Pilocarpus.  Give  (a)  its  official  definition,  (b)  the 
distinction  between  the  two  varieties,  (c)  its  medicinal 
property,  (d)  its  official  dose. 

Toxicology  and  Posology. 
•       Answer  the  first  six  questions  and  any  four  of  the 

others. 

1.  Define  (a)  idiosyncrasy,  (b)  emesis. 

2.  State  the  official  dose  of  (a)  belladonna  leaves,  (b) 
iron  and  quinine  citrate,  (c)  kino,  (d)  potassium  cyanide, 
(e)  compound  syrup  of  squill. 

3.  What  kind  of  poison  is  (a)  stramonium,  (b)  potaa 
slum  hydroxide,  (c)  cantharides,  (d)  hyoscyamus,  (e) 
strychnine? 

4.  Chloroform.  State  (a)  the  TJ.  S.  P.  dose,  (b)  the 
Indications  of  poisoning  by  this  drug,  (c)  the  emergency 
treatment. 

6.  Camphor.  State  (a)  the  U.  S.  P.  dose,  (b)  the  indi- 
cations of  poisoning  by  this  drug,  (c)  the  emergency  treat- 
ment. 

6.  State  the  official  dose  of  (a)  cltrated  caffeine,  (b) 
fluidextract  of  belladonna  root,  (c)  solution  of  potassium 
arsenite,  (d>  powder  of  ipecac  and  opium,  (e)  tincture  of 
aloes  and  myrrh. 

7.  Nitroglycerin.  State  (a)  the  U.  S.  P.  dose,  (b)  the 
symptoms  of  poisoning  by  this  drug,  (c)  the  emergency 
treatment. 

8.  Deflne  (a)  capillary,  (b)   corpuscles. 

9.  (a)  State  the  general  functions  of  the  skin,  (b) 
Name  the  special  senses. 

10.  What  are  the  legal  requirements  for  the  sale  of  mor- 
phine? 

11.  Black  drop,  (a)  Name  the  poison  contained  in  it. 
(b)  Give  the  percentage  of  this  poison,  (c)  State  the  U. 
S.  P.  dose. 

12.  State  the  official  dose  of  (a)  aspldium,  (b)  Iron  and 
ammonium  citrate,  (c)  iodoform,  (d)  potassium  bronjide, 
(e)  aromatic  syrup  of  rhubarb. 

13.  State  the  official  dose  of  (a)  betanaphthol,  (b)  fer- 
ric phosphate,  (c)  leptandra,  (d)  potassium  iodide,  (e) 
syrup  of  ginger. 

14.  State  the  official  dose  of  (a)  bismuth  subgallate,  (b) 
reduced  iron,  (c)  solution  of  calcium  hydroxide,  (d)  com- 
pound acetanilide  powder,  (e)   terpin  hydrate. 

15.  State  the  official  dose  of  (a)  calcium  hypophosphlte, 
(b)  fluidextract  of  clmiclfuga,  (c)  lithium  benzoate,  (d) 
compound  powder  of  rhubarb,  (e)  tincture  of  cannabis 
mdica. 


Druggist  Examination. 

Theoretical  Pharmacy. 

Answer  the  first  six  questions  and  any  four  of  the 

others. 

1.  Give  the  meaning  of  each  of  the  following  abbrevla- 
tlons:   (a)  sig.,  (b)  t.  1.  d.  (c)  fl.  (dj  mist.,  (e)  ext. 

2.  Convert  the  following  Into  metric  equivalents:  (a) 
3  xili,  (b)  S  III,  gr.  Ix. 

3.  Criticize  the  following  prescriptions: 

(a)  1}  Extract  of  Nux  Vomica  3    i 

Quinine  Sulphate  3  ss 

Exsiccated  Sulphate  of  Iron  3  ss 

Extract  of  Licorice,  a  sufficient  quantity. 

Mix  and  make  into  30  pllla. 
Sig.    One  pIU  after  each  meal. 

(b)  ft  Mixture  of  Rhubarb  and  Soda  3    1 

Diluted  Hydrochloric  Acid  3    1 

Glycerin  5  gg 

Water,  a  sufficient  quantity  to  make         J  iv 

Mix. 
Slg.    3  i  four  times  a  day. 

4.  How  many  grains  of  mercuric  chloride  will  be  re- 
quired to  make  one  kilogramme  of  a  2>^  per  cent  aque- 
ous solution? 

5.  Name  a  solvent  for  each  of  the  following:  (a)  fer- 
rous sulphate,  (b)  sulphur,  (c)  yellow  wax,  (d)  tannic 
acid,  (e)  quinine  alkaloid. 

6.  Deflne  the  term  fusion.  Name  three  official  chemi- 
cals that  may  be  fused. 

7.  Name  five  official  medicated  waters  that  contain  a 
volatile  oil. 

8.  Why  is  potassium  carbonate  used  in  the  manufac- 
ture of  syrup  of  rhubarb? 

9.  What  is  the  difference  between  spirit  of  ether  and 
Hoffmann's  anodyne? 

10.  Name  five  official  tinctures  in  which  alcohol  is  used 
as  a  solvent. 

11.  Name  all  the  constituents  of  wine  of  antimony 
and  give  the  per  cent  of  the  active  constituent. 

12.  Convert  126  degrees  Fahrenheit  into  degrees  centi- 
grade. 

13.  Why  does  an  aqueous  solution  of  sugar  of  lead  be- 
come turbid  when  exposed  to  air? 

14.  Deflne  the  term  "unintentional  incompatibility." 
Give  an  example. 

15.  Why  should  Basham's  mixture  be  freshly  made 
when  wanted  for  use? 

Practical  Pharmacy. 

On  completeion  of  the  work  all  apparatus  must  be 
cleaned;  otherwise  two  credits  will  be  deducted  from  the 
rating  on  the  practical  work: 

Compound  the  following: 

1.  3  FerrI  CItratis  2.0  gm. 

Syrupi  5.0  cc. 

Aquae  Meuth.  Pip.  q.  s.  ad  45.0  cc. 

Sig.    Teaspoonful  three  times  a  day. 

2.  R  Arseni  Trioxldi  0.01  gm. 

Extractl  Rhamana  Purshiana  1.0    gm. 

Extracti  Gentianae  2.0     gm. 

M.  ft.  pllulae  divide  no.  15 

Sig.    One  pill  three  times  a  day: 
Prepare  the  following: 

3.  Liquor  Ammonil  Acetatls  60.0 

[See  U.  S.  P.  page  258.] 

4.  Mlstura  Camphora  Aromatica  30.0 

[See  N.  F.  page  105.] 

Pharmaceutical  Chemistry. 

Answer  the  first  six  questions  and  any  four  of  the 

others. 

1.  (a)  What  menstruum  Is  used  in  preparing  infusion 
of  wild  cherry  bark?  (b)  Why  is  this  infusion  directed  to 
be  made  by  maceration  and  percolation? 

2.  (a)  What  per  cent,  of  iodine  and  what  per  cent,  of 
potassium  iodide  should  Lugol's  solution  contain?  (b) 
How  does  it  differ  from  tincture  of  iodine? 

3.  (a)  What  care  is  needed  in  selecting  the  oils  for 
splritus  ammoniac  aromatlcus?  (b)  What  is  the  precipi- 
tate that  is  so  often  found  In  It? 

4.  (a)  What  preparation  of  rhubarb  Is  used  In  the 
manufacture  of  aromatic  syrup  of  rhubarb?  (b)  For  what 
purpose  Is  an  alkali  used  in  this  mixture? 
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5.  (a)  How  is  Basbam's  mixture  prepared?  (b)  For 
what  purpose  is  glycerin  used  in  this  mixture? 

6.  (a)  Explain  the  manufacture  of  solution  of  mag- 
nesium citrate,  (b)  What  chemical  reaction  takes  place 
in  its  manufacture? 

7.  Give  the  common  name  of  each  of  the  following: 

(a)  sulphate  of  iron,   (b)   sulphate  of  magnesia,   (c)  bi- 
tartrate  of  potash,  (d)  acetate  of  potash. 

8.  Tincture  of  green  soap,     (a)  Give  its  official  title. 

(b)  Briefly  outline  the  process  of  its  manufacture. 

9.  Ointment  of  red  mercuric  oxide,  (a)  For  what 
purpose  is  water  used  in  this  ointment?  (b)  Why  should 
contact  with  metallic  utensils  be  avoided? 

10.  (a)  What  acid  is  obtained  from  argol?  (b)  What 
salts  are  formed  from  this  acid? 

11.  (a)  What  is  the  difference  between  drops  and  min- 
ims?    (b)   State  why  there  is  a  difference. 

12.  (a)  What  is  lanolin?  (b)  Why  is  it  preferred  to 
lard  for  some  ointments? 

13.  Give  the  common  name  of  each  of  the  following: 

(a)  nitrate  of  potash,  (b)  carbonate  of  soda,  (c)  carbon- 
ate of  potash,  (d)  sulphate  of  calcium. 

14.  Define  the  following  terms:  (a)  alkali,  (b)  alkaloid. 
Give  an  example  of  each. 

15.  Give  the  chemical  formula  for  each  oi  the  follow- 
ing: (a)  sugar  of  lead,  (b)  sal  soda,  (c)  saleratus,  (d) 
lime  water. 

Materia  Medica  and  Botany. 

Answer  the  first  six  questions  atul  any  four  of  the 

others. 

1.  (a)  Define  elixir,  (b)  Name  three  U.  S.  P.  elixirs, 
giving  the  Latin  title  of  each. 

2.  Give  the  official  Latin  title  of  (a)  witchhazel,  (b) 
peroxide  of  hydrogen,  (c)  sweet  spirit  of  nitre. 

3.  Define  the  following  botanic  terms:  (a)  annual,  (b) 
biennial,  (c)  perennial. 

4.  Name  an  official  (a)  rhizome,  (b)  root,  (c)  tuber, 
(d)  corm,  (e)  seed. 

5.  Sugar  of  lead,  (a)  Give  its  official  Latin  title,  (b) 
Name  two  U.  S.  P.  preparations  containing  sugar  of  lead, 
giving  the  common  name  and  the  Iiatin  name  of  each 
preparation. 

6.  Pepsin,  (a)  What  is  it?  (b)  From  what  source  is 
It  obtained?  (c)  For  what  is  it  used  medicinally?  (d) 
What  Is  its  average  adult  dose. 

7.  Define  emetic  and  name  two  U.  S.  P.  emetics. 

8.  (a)  Define  aconite,  (b)  Name  two  U.  S.  P.  prepara- 
tions containing  aconite,  (c)  Name  its  chief  active  In- 
gredient. 

9.  What  part*  of  the  following  plants  are  official;  (a) 
physoBtigma,  (b)  jaborandi,  (c)  May  apple,  (d)  wild 
cherry. 

10.  Tannic  acid,  (a)  Give  Ite  official  Latin  title,  (b) 
Name  three  drugs  that  contain  tannic  acid,  (c)  Name  two 
U.  S.  P.  preparations  containing  tannic  acid. 

11.  Brown    mixture,      (a)    Give   its  official   Latin   title. 

(b)  Name  the  Ingredients  contained  in  this  mixture. 

12.  Give  the  Latin  and  the  English  tltlee  of  three  U.  S. 
P.  emulsions. 

13.  Name  three  V.  S.  P.  plasters,  giving  the  Latin  and 
the  English  title  of  each. 

14.  Define  (a)  diuretic,  (b)  diaphoretic,  (c)  antacid, 
(d)  hypnotic,  (e)  anodyne. 

15.  (a)  What  la  the  function  of  the  stem  In  a  plant, 
(b)  What  relation  does  the  branch  bear  to  the  stem? 

Toxicology  and  Posology. 

Antwer  the  first  six  question*  and  any  four  of  the 

others. 

1.  Define  (a)  alterative,  (b)  laxative,  (c)  cathartic. 

2.  Define  corrosive.  Name  three  U.  S.  P.  corrosive  poi- 
sons. 

3.  State  the  average  dose  of  (a)  tartaric  acid,  (b)  am- 
monium carbonate,  (c)  lithium  citrate,  (d)  potassium 
acetate. 

4.  State  the  average  dose  of  (a)  citrate  of  bismuth 
and  ammonia,  (b)  wine  of  colchlcum  seed,  (c)  reduced 
iron,  (d)  fluldextract  of  mandrake. 

5.  Give  a  brief  synopsis  of  the  antlnarcotic  or  Boylan 
law. 

6.  State  the  average  dose  of  (a)  aconite,  (b)  cinchon- 
Ine  sulphate,  (c)  codeine,  (d)  lithium  carbonate. 

7   Give  the  average  dose  of   (a)   bismuth   subnitrate. 


(b)    hydrastine  muriate,   (c)   lobelia,   (d)   extract  of  can- 
nabis indica. 

8.  State  the  average  dose  of  (a)  compound  licorice 
powder,  (b)  quinine  sulphate,  (c)  camphor  water,  (d) 
aromatic  syrup  of  rhubarb. 

9.  If  the  dose  for  an  adult  is  60  grains,  what  Is  the 
dose  for  a  child  six  years  old?  for  a  child  10  years  old? 

10.  State  the  average  dose  of  (a)  extract  of  digitalis, 
(b)  tincture  of  aconite,  (c)  oil  of  bitter  almond,  (d)  sul- 
phate of  strychnine. 

11.  State  the  average  dose  of  (a)  fluldextract  of  gel- 
semium,  (b)  tincture  of  aloes,  (c)  blue  mass,  (d)  oleo- 
resin  of  male  fern. 

12.  State  the  average  dose  of  (a)  tincture  of  asafetida, 
(b)  tincture  of  ginger,  (c)  phosphorous,  (d)  compound 
powder  of  rhubarb. 

13.  State  the  average  dose  of  (a)  paregoric,  (b)  extract 
of  hyoscyamus,  (c)  glycerite  of  phenol,  (d)  sodium  sali- 
cylate. 

14.  State  the  average  dose  of  (a)  tincture  of  chloride 
of  iron,  (b)  oil  of  anise,  (c)  extract  of  rhamnus  purshi- 
ana,   (d)    fluldextract  of  buchu. 

15.  Give  the  emergency  treatment  of  laudanum  poison- 


Good    Pharmacists    Should    Demand 
Recognition. 

Nashville,  Tenn.,  February  7th,  1916. 
To  the  Editor  of  The  Druggists  Circular: 

Your  "editorialette"  in  January,  page  3,  on  "En- 
titlements," is  entitled  to  thought,  consideration 
and  action.  The  medical  doctor  never  fails  to  stick 
M.  D.  after  his  name.  Why  should  not  the  phar- 
macist be  as  desirous  of  airing  his  "entitlements"? 
They  are  just  about  as  hard  to  get,  and  when  it  comes 
to  getting  registered  before  the  "State  board" — oh 
my ! 

Do  you  know  I  think  the  members  of  the  Ameri- 
can Pharmaceutical  Association  do  not  seem  to  be  as 
proud  of  their  membership  in  that  organization  as 
they  should  be  ?  That  is  the  greatest  body  oi  scientific 
pharmacists  in  the  world,  and  it  should  be  considered 
a  great  honor  to  be  enrolled  with  the  leaders  of  our 
profession.  If  the  members  would  use  the  legend, 
"Member  of  the  A.  Ph.  A."  on  their  prescription 
blanks,  bill  heads,  letter  heads,  business  cards,  and,  in 
fact,  everywhere  it  could  appropriately  be  used,  and 
stand  before  their  customers  for  what  the  A.  Ph.  A. 
stands  for  before  the  world,  then  we  should  not  have 
to  beg  so  hard  to  get  new  members  in,  nor  wrestle  so 
hard  afterwards  to  keeo  them  in.  Let  the  "dear  pub- 
lic" know  what  the  "entitlements"  Ph.  G.  and  A.  Ph. 
A.  stand  for,  and  it  would  soon  begin  to  sit  up  and 
take  notice  as  to  "who's  who"  in  pharmacy.  Don't 
you  think  it  would  be  a  good  move? 

J.  O.  BuRGE,  Ph.  G.,  M.  A.  Ph.  A. 

[We  do. — Editor  The  Druggists  Circular."] 
■  ♦  ■ 

Poultry  Insect  Powder. 

Naphthalene 32  ounces. 

Snuff  8  ounces. 

Sulphur 8  ounces. 

Insect  powder 6  ounces. 

Borax  4  ounces. 

Oil  of  cedar 2  ounces. 

Sifted  bran 2  pounds. 

Mix  the  oil  with  the  bran,  add  the  other  ingredi- 
ents, and  finally  sift. 

The  bran,  says  Pharmaceutical  Notes,  from  which 
the  foregoing  is  taken,  is  used  as  a  filler  and  may 
be  replaced  by  other  substances.  The  powder  is 
put  up  in  tins  with  sprinkler  tops. 
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Court  Decisions  and  Other  Legal  Points 

Under  this  head  are  given  resumis  of  legal  principles  laid  down  by  judges  of  courts  of  record 
in  recent  cases,  as  well  as  other  matters  of  a  legal  nature  which  may  serve  to  inform  drug- 
gists of  their  rights  and  to  warn  them  of  dangers  which  threaten  those  who  disregard  the  law. 


Civil  Liability  for  Unlawful  Drug  Sales. 

The  Appellate  Division  of  the  New  York  Supreme  Court 
has  affirmed  judgment  awarded  some  time  ago  at  Schenec- 
tady for  12,000  actual,  and  Jl.OOO  punitive,  damages  for 
loss  resulting  to  plaintiff  through  unlawful  sales  by  de- 
fendant druggists  of  heroine  to  her  minor  son. 

Plaintiff  claimed  that  as  a  result  of  these  sales  her  son 
became  a  physlpal  and  moral  wreck,  unable  to  perform 
any  labor  and  that  his  health  was  ruined  and  his  mind 
was  destroyed,  whereby  she  was  deprived  of  his  services 
to  her  great  damage,  her  husband  being  dead. 

On  appeal  from  the  $3,000  judgment  in  plaintiff's  favor, 
the  higher  court  found  that  the  evidence  showed  that  nu- 
merous sales  covering  a  long  period  of  time  had  been 
made,  and  that  there  was  actual  damage  to  plaintiff  in 
the  loss  of  the  son's  services.  .  The  Appellate  Division 
says: 

"The  action  is  said  to  be  a  novel  one.  In  some  respects 
this  is  true,  although  the  principle  on  which  the  cause  of 
action  is  based  is  not  novel,  but  has  been  known  and 
recognized  by  the  courts  for  centuries.  By  whatever  name 
this  action  may  go,  the  fact  is  that  the  property  rights 
of  the  plaintiff  have  been  trespassed  upon  and  she  is  sim- 
ply suing  for  reimbursement.  The  services  of  her  son,  to 
which  she  was  legally  entitled,  have  been  destroyed,  so 
she  alleged,  and  so  the  jury  has  found,  and  she  is  only 
asking  pay  for  this  damage  done.  The  plaintiff  bases  her 
claim  upon  the  same  principle  which  underlies  the  cause 
of  action  accruing  to  a  father  in  case  of  the  abduction  of 
his  daughter,  or  to  a  husband  in  case  of  the  alienation  of 
his  wife's  affections.  Precedent  is  not  necessary  in  order 
that  plaintiff  may  recover  here.  If  the  rights  of  the  plain- 
tiff have  been  invaded,  there  must  be  redress.  But  there 
is  a  precedent,  an  adjudicated  case  closely  resembling  this. 
In  Hoard  vs.  Peck  (56  Barb.  202).  It  is  this  case  that  we 
are  following  in  our  determination  here.  But  it  is  said 
that  Hoard  vs.  Peck  is  not  just  like  this  case.  No  two 
eases  are  just  alike.  Facts  usually  differ;  principles  are 
eternal. 

"At  the  time  of  the  various  sales  complained  of.  section 
236  of  the  Public  Health  Law  (Consol.  Laws,  c.  45),  as  it 
stood  at  the  time  of  the  transactions  in  question,  forbade 
a  druggist  to  sell  morphine  or  opium  or  their  preparations 
without  affixing  to  each  package  sold  a  label  containing 
the  name  of  the  article  and  the  word  'Poison'  distinctly 
written  or  printed  thereupon  in  red  ink.  This  require- 
ment of  the  law  the  defendants  wholly  failed  to  observe. 
Ignoring  this  statute  completely,  they  sold  day  after  day, 
week  after  week,  and  month  after  month,  large  quantities 
of  this  poisonous  and  ruinous  drug  to  this  misguided 
youth.  On  one  occasion  1,000  pills  were  sold  to  him  in  a 
week — enough  to  kill  many  normal  people.  But  notwith- 
standing this  condition  of  affairs,  amply  proven  at  the 
trial,  the  defendants  complain  of  the  punitive  damages 
which  have  been  assessed  against  them.  Unless  there  is 
either  evil  intent  on  the  part  of  the  defendant,  or  a  reck- 
less 'disregard  of  the  rights  of  others,  there  can  be  no 
punitive  damages.  The  evidence  in  this  case  does  not  go 
to  the  extent  of  establishing  an  evil  purpose  to  destroy 
the  health  and  activities  of  this  young  man,  but  the  proof 
does  abundantly  establish,  in  our  judgment,  that  the  de- 
fendants were  wholly  reckless  of  the  rights  of  others.  It 
establishes  that  the  defendants  •  •  »  continued  to  sell 
It  to  him  long  after  they  discovered  its  deleterious  effects 
upon  his  system.  •  ♦  •  These  defendants  were  phar- 
macists, skilled  in  the  science  of  mixing  drugs;  they  knew 
their  purposes,  uses  and  effects.  »  •  •  But  it  was  not 
necessary  to  be  a  pharmacist  to  know  this;  every  layman 
knows  it  *  •  *  During  the  time  which  these  defend- 
ants were  supplying  this  drug  to  the  young  man  he  be- 
came a  vagabond,  an  idler,  a  drug  fiend,  and  a  criminal, 
undutiful  to  his  mother,  worthless  to  himself,  dangerous 
to  the  community.    The  jury  was  right  in  concluding  that 


all  this  was  the  result  of  the  illicit  traflSc  carried  on  by 
these  defendants,  and  that  they  should  be  punished  for 
their  reckless  disregard  of  the  rights  and  welfare  of  this 
boy  and  his  mother."  (Tidd  vs.  Skinner,  156  New  York 
Supplement,  885.) 


Rights  of  Buyers  of  Stocks. 

The  right  of  a  purchaser  of  a  retail  drug  stock  to  rescind 
his  purchase  on  the  ground  that  the  seller  misrepresented 
that  there  were  no  liens  upon  the  property,  whereas  there 
was  a  mortgage  and  a  landlord's  lien  covering  the  stock, 
was  not  affected  by  the  landlord's  disclaimer  of  a  lien  In- 
dicated after  the  buyer  elected  to  rescind.  But  a  pur- 
chaser who  agrees  to  assume  a  mortgage  debt  covering  the 
stock  bought  is  not  entitled  to  assert  invalidity  of  the 
mortgage  under  the  Texas  statute  which  declares  void 
mortgages  of  stocks  of  goods  exposed  to  sale.  (Texas 
Court  of  Civil  Appeals,  Denman  vs.  James,  180  South- 
western Reporter,  1157.) 


Ohio  Bulk  Sales  Law  Valid. 

The  Ohio  bulk  sales  law  which  invalidates  sales  of 
mercantile  stocks  and  fixtures  other  than  in  the  usual 
course  of  trade,  unless  certain  notice  is  given  the  seller's 
creditors,  was  lately  upheld  by  the  Supreme  Court  of  the 
State  as  being  a  constitutional  regulation  to  prevent 
fraudulent  conveyances.  (Steele,  Hopkins  &  Meredith 
Company  vs.  Miller,  110  Northeastern  Reporter,  648.) 


Warranty  of  Store  Fixtures. 

The  right  of  a  purchaser  of  drug  store  fixtures  and  a 
soda  fountain  to  offset  damages  against  the  seller's  claim 
for  a  balance  due  on  the  purchase  price'  has  been  rec- 
ognized by  the  Arkansas  Supreme  Court  (Western  Cabi- 
net and  Fixture  Manufacturing  Company  vs.  Davis,  181 
Southwestern   Reporter,  273). 

The  contract  described  the  dimensions  and  units  of  the 
fountain,  and  referred  to  it  as  "our  regular  Western  '30' 
Iceless,"  but  there  was  no  express  warranty  other  than 
that  all  work  would  be  done  in  a  good  and  workmanlike 
I'lanner.  When  sued  for  a  balance  remaining  unpaid  on 
the  purchase  price,  defendant  successfully  interposed  a 
counterclaim  on  the  ground  of  breach  of  an  implied  war- 
ranty that  the  fountain  was  workable  and  serviceable. 

The  court  holds  that  where  a  written  contract  for  a 
sale  of  an  article  purports  to  be  complete  in  itself,  the 
buyer  wil!  not  be  permitted  to  rely  upon  any  verbal  war- 
ranty which  may  have  been  made,  since  that  would  tend 
to  contradict  the  writing.  And  it  was  further  decided 
that  where  a  thing  is  sold  according  to  its  trade-name 
and  is  a  well  known  article  of  sale  on  the  market,  there 
is  no  implied  warranty  that  it  is  serviceable  or  adapted  to 
the  buyer's  requirements,  the  seller  discharging  his  full 
duty  by  tendering  the  article  described  in  his  contract. 
But  under  the  facts  of  this  case  it  was  decided  that  it 
was  open  to  the  jury  to  find  that  the  sale  was  made  with 
reference  to  serviceable  use  by  the  buyer,  and  not  merely 
with  reference  to  a  well-defined  model  or  standard  foun- 
tain.   The  court  said: 

"We  think  the  evidence  legally  sufficient  to  warrant  the 
jury  in  finding  that  the  term  'Western  "30"  iceless  foun- 
tain' did  not  designate  a  known,  defined,  definite  article 
of  commerce,  the  employment  of  which  evidenced  a  meet- 
ing of  minds  upon  the  thing  bought  and  sold,  and  ex- 
cluded the  implication  of  a  warranty.  In  such  cases,  of 
course,  it  is  immaterial  whether  the  article  sold  meets 
the  expectations  of  the  party  who  buys  or  not,  and  it  is 
unimportant  that  it  may  not  be  adapted  to  his  use.  But 
here  these  parties  were  contracting  for  a  fountain  to  be 
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used  in  furnishing  cold  carbonated  drinks,  and  as  an  in- 
cident thereto  to  preserve  the  flavors,  fruits,  and  condi- 
ments used  in  that  connection,  and  the  manufacturer 
knew,  of  course,  the  uses  to  which  it  was  to  be  put.  and 
the  jury  was  warranted  in  finding  that  there  was  an  im- 
plied warranty." 

The  damages  recoverable  by  the  buyer  in  cases  of  this 
kind,  the  court  declares,  are  to  be  measured  by  the  cost 
of  remedying  the  defects  in  the  subject  of  sale,  if  they  are 
remediable,  or,  if  they  are  not  subject  to  repair,  by  the 
excess  of  the  value  of  the  thing  as  it  should  have  been 
delivered  over  its  actual  value. 


Treasury  Decisions  on  the  Harrison  Law. 

The  United  States  Commissioner  of  Internal  Revenue, 
with  the  approval  of  Secretary  McAdoo,  of  the  Treasury 
Department,  has  recently  issued  two  decisions  relating  to 
provision.s  of  the  Harrison  narcotic  law  and  methods  to 
be  pursued  in  connection  with  the  enforcement  of  that 
law.  One  of  these  decisions  (T.  D.  2298)  relates  to  the 
methods  to  be  pursued  in  filling  orders  for  narcotic  drugs 
received  through  an  unregistered  broker  from  a  foreign 
customer.  The  letter  to  a  correspondent,  embracing  this 
decision,  is  as  follows: 

Your  letter  of  February  4th,  requesting  to  be  advised  how 
an  ord«r  for  narcotic  drugs  sent  by  a  foreign  customer  to  a 
broker  who  never  gets  physical  possession  of  the  drugs,  al- 
though t/iey  arc  charged  to  him,  and  the  bills  of  lading  art- 
procured  by  him,  can  be  filled,  the  broker  not  being  in  a  posi- 
tion to  part  with  the  general  order  sent  him.  and  not  beltig 
permitted  to  register  and  make  use  of  official  order  forms,  has 
been   rtceK'ed. 

In  reply,  you  are  advised  that  under  such  circumstances  the 
Intents  ana  purposes  of  the  Harrison  narcotic  law  would  be 
observed  If  the  broker  flies  with  the  manufacturer  an  affidavit 
to  the  ettect  that  the  foreign  order  is  a  bona  fide  one,  a«id 
gives  the  name  and  address  of  the  foreigrn  customer  with  an 
accurate  statement  as  to  the  kind  and  quantity  of  narcotic 
drugs  to  be  exported. 

This  affidavit  must  be  filed  by  the  manufacturer  filling  the 
order  with  the  ufllcial  order  forms  already  In  his  possession, 
ixnd  the  shipment  caci  then  be  handled  according  to  customs 
regulations  covering  the  exportation  of  such  drug.s. 

In  every  instance  of  this  character  the  manufacturer  who 
furnishes  the  drug  for  exportation  must  have  on  file  some 
.  vidente  as  to  the  shipment  being  a  bona  fide  one,  and  If  the 
ilHdavlt  referred  to  Is  not  forthcoming,  refuse  to  fill  the  order. 

The  other  decision  (T.  D.  2299)  relates  to  the  method  to 
be  pursued  by  court  oflJcers  in  making  sales  of  narcotic 
drugs  and  preparations  under  attachment  proceedings 
which  come  within  the  scope  of  the  Harrison  law.  This 
letter  addressed  to  the  internal  revenue  agent  in  this 
city  embracing  the  decision  of  the  department,  is  as 
follows: 

In  reply  to  your  letter  of  January  aoth,  asking  what  method 
should  b«  pursued  by  a  sheriff  or  other  court  officer  In  making 
^ales  of  narcotics  under  attachment  proceedings,  you  are  ad- 
vl.tcd  that  such  court  officer  should  prepare  a  complete  In- 
ventory of  all  narrotic  drugs  coming  into  his  possession 
through  C'j  ■  llngH,  and  require  the  purchaser  to  make 

out    a    go-.  rder    form    to    the    Insolvent    concern    In 

order  that  -i  of  both  parties  will  be  kept  straight. 

Such  ofhc  iH  npiiuij  also  be  advised  that  to  dispose  of  any 
narcotic  diugs  at  a  public  sale  to  a  person  not  registered  un- 
der tht  Harrison  law  in  illegal,  as  aiding  such  purchaser  to 
violate  seiilon  »  of  the  law. 

L'nuBcd  ordir  lornis  belonging  to  an  Insolvent  concern  should 
be  turned  over  to  the  collector  of  Internal  revenue  who  Issued 
them  for  cancellation  and  necessary  correction  on  his  record. 

The  present  Indications  are  that  the  department  will 
reach  no  immediate  decision  with  respect  to  the  changes 
suggested  In  T.  D.  2213,  relating  to  exemptions  of  mini- 
mam  quantities  of  narcotic  drugs  in  physicians'  prescri])- 
tions.  The  subject  is  still  under  conaideratlon  in  the  law 
office  of  the  department. 


Test  of  Synthetic  Substitute  Provision  of 
Harrison  Law. 

Action  was  started  in  the  federal  court  for  this  district 
last  month  by  the  Farbwerke-Hoecbst  Company,  of  which 
H.  A.  Metz  Is  president,  against  John  Z.  Lowe,  Jr.,  collec- 
tor of  Internal  Revenue  for  the  New  York  district,  to  re- 
cover ono  dollar  taxes,  with  Interest,  from  June  9tb  laot. 

This  suit  Is  the  outcome  of  the  payment  by  the  plaintiff 
of  the  one  dollar  tax  under  a  ruling  by  the  Commlgsloner 
of  Internal  Revenue  on  April  26th,  1915,  with  the  approral 
of  the  Secretary  of  the  Treasury,  known  as  treasury  deci- 
sion 2194,  directing  manufacturers  and  dealers  in  any  art!- 
flclal  substance  or  preparation  which  la  or  might  be  used 
as  a  substitute  for  cocaine,  alpha-  or  beta-eucalnc,  or  any 
of  their  salts,  to  register  with  the  Collector  of  Internal  Rev- 


enue as  under  the  Harrison  anti-narcotic  law.  As  manu- 
facturer and  dealer  in  certain  chemical  compounds.  Includ- 
ing novocain,  orthoform,  anesthesin  and  holocain,  plaintiff 
alleged  that  under  the  compulsion  of  the  Treasury  Depart- 
ment's ruling  and  fearful  of  incurring  criminal  prosecu- 
tion for  penalties,  it  registered  with  the  defendant  on  June 
9th,  1915,  and  paid  under  protest  the  special  revenue  tax 
of  one  dollar. 

The  Farbwerke-Hoechst  Company  declared  that  the  prod- 
ucts above  enumerated  were  non-habit-forming  local  anes- 
thesia agents,  being  distinctive  compounds,  not  related 
chemically  to  either  opium  or  coca  leaves,  and  were  not 
any  compound,  manufacture,  salt,  derivative  or  prepara- 
tion thereof.  It  was  alleged  that  the  products  did  not 
contain  cocaine  or  alpha-  or  beta-eucaine  or  any  of  their 
salts,  nor  were  they  any  synthetic  substitute. 

The  plaintiff  stated  it  had  appealed  to  the  Commis- 
sioner of  Internal  Revenue  from  what  was  alleged  to  be 
the  erroneous,  illegal  and  wrongful  collection  of  the  tax, 
but  on  October  13th,  1915,  the  commissioner  decided  ad- 
versely. 

The  purpose  of  the  action  is  solely  to  test  the  right  of 
the  collector  of  internal  revenue  to  classify  novocain,  or- 
thoform. anesthesen  and  holocain,  as  artificial  substitutes 
lor  habit-forming  drugs,  as  defined  in  the  narrison  law, 
the  procedure  for  the  recovery  of  the  tax  being  the  pre- 
scribed method. 


Amendment   of   Ruling   Regarding   Orders  for 
Narcotics. 

On  application  of  a  committee  representing  the  National 
Drug  Trade  Conference,  slight  modifications  have  been 
made  in  treasury  decision  2244.  These  are  given  in  a  new 
decision,  2292,  as  amending  the  first  paragraph  of  2244, 
and  are  as  follows: 

In  entering  items  calling  for  narcotic  preparations  or  rem- 
edies on  the  order  forms  issued  by  the  Commissioner  of  In- 
ternal Revenue,  In  accordance  With  the  provisions  of  section 
t  of  the  act  of  December  17th.  1914,  the  quantity  of  narcotic 
drug  to  the  lluid  or  avoidupols  ounce  should  be  Indicated 
thereon,  or,  if  ordered  in  tablet  or  pill  form,  the  total  number 
ci:  tablets  or  pills,  and  the  quantity  of  narcotic  drug  in  grains 
or  fractions  thereof  contained  in  a  tablet  or  pill,  must  be 
stated.  The  iiarcotlc  content  of  official  liquid  or  solid  prep- 
arations or  remedies  need  not  be  Indicated  on  order  forms 
provided  their  official  character  is  designated  by  "U.  S.  P." 
or  "N.  V."  The  law  does  not  permit  the  use  of  official  nar- 
cotic order  forms  tor  any  other  purpo.se  than  to  obtain  nar- 
cotic drugs  coming  within  Its  scope,  and  in  ordering  phy- 
sician's medicine  cases,  buggy  cases,  hypodermic  cases  and 
similar  articles,  the  official  oider  form  should  be  used  only 
for  the  narcotic  drugs,  which,  however,  may  be  attached  to 
and  forwarded  with  the  order  for  the  deSlred  article.  The 
ordering  of  a  narcotic  prepuiatloo  or  remedy  In  a  manner 
which  does  not  clearly  Indicate  the  kind  and  quantity  of  nar- 
cotic drug  contained  therein,  or  that  It  Is  a  "U.  S.  P."  or 
"N.   F."  preparation  or  remedy,  cannot  be  permitted. 

The  enforcement  of  this  ruling  will  become  effective  May 
1st,  1916.  in  order  to  etiable  manufacturers  and  other  dealers 
to  acquaint  their  customers  with  its  provisions.  Until  that 
date  narcotic  orders  received  by  manufacturers  and  dealers, 
which  call  for  complex  preparations  or  remedies,  the  formula 
of  which  Is  not  well  known  to  the  purchaser,  should  have  the 
quantity  of  narcotic  drug  to  the  fluid  or  avoirdupois  ounce,  or 
In  an  ounce  of  tablets  or  pills,  added  In  red  Ink  to  the  order 
form  to  distinguish  It  from  the  original  order,  the  manufac- 
turer or  dealer  immediately  notifying  the  purcha.wr  to  make  a 
corrcspfjndlng  addition  on  the  duplicate  order  retained  by  him. 


Acetone  Content  in  Wood  Alcohol  Used  as 
Denaturant  Changed. 

The  United  States  Commissioner  of  Internal  Revenue 
has  announced  in  a  treasury  decision  (T.  D.  3368)  a 
change  in  the  specifications  for  wood  alcohol  tised  as  a 
denaturant.  This  decision  is  conveyed  to  collectors  of 
Internal  revenue  and  others  concerned,  and  is  as  fol- 
lows: 

The  office  desfres  to  change  the  specifications  In  regard 
to  acetone  content  only,  for  wood  alcohol  to  be  used  as 
ft  denaturant.  Therefore,  paragraph  6  should  read  as 
follows: 

6.  Acetone  Content. — It  must  contain  not  more  than 
twenty  or  less  than  ten  grams  per  100  mils  (c.c.)  of  ace- 
tone and  other  substances  estimated  as  acetone  when 
tested  by  the  following  method  (Messenger): 

One  mil  (c.c.)  of  a  mixture  of  10  mils  (c.c)  of  wood  al- 
cohol with  90  mils  (c.c.)  of  water  Is  treated  with  10  mils 
(R.c.)  of  double  normal  soda  solution.  Then  60  mils 
(c.c.)  of  N/IO  iodine  solution  are  added  while  shaking, 
and  the  mixture  made  acid  with  dilute  sulphuric  acid 
three  minutes  after  the  addition  of  the  Iodine.    The  ex- 
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cess  of  Iodine  is  titrated  bacli  witli  N/10  sodium  thioeul- 
phate  solution,  using  a  few  drops  of  starch  solution  for  an 
indicator.  BYom  10.3  to  20.7  miis  (c.c.)  of  N/10  Iodine 
solution  sliould  be  used  by  the  spirit. 

The  solution  should  be  Icept  at  a  temperature  between 
15  degrees  and  20  degrees  C. 

Calculation:  X;=grammes  of  acetone  In  100  mils  (c.c.) 
of  spirit. 

Y=number  of  mils  (c.c.)  of  N/10  iodine  solution  r». 
quired. 

N=volume  of  spirit  taken  for  titration. 


YX  0.096672 


Then  Xi= 


N 


A  blank  containing  a  known  amount  of  pure  acetone 
should  be  run  at  the  same  time. 


Criticism  of  Labels  by  Federal  Officials. 

In  an  announcement  matle  by  the  officials  of  the  Depart- 
ment of  Agriculture  charged  with  the  duty  of  enforcing  the 
food  and  drugs  act  attention  is  called  to  the  fact  that  the 
law  confers  no  authority  upon  the  Bureau  of  Chemistry  to 
devise  or  suggest  labels  or  to  approve  or  criticise  labels 
submitted  by  manufacturers  or  others.  In  connection 
with  this  statement  the  officials  outline  what  is  done  in  or- 
der that  the  department  may  be  helpful  to  the  trades  In 
matters  pertaining  to  labels.  On  this  question  the  officials 
say: 

It  (rectueutly  happens,  however,  that  when  decrees  of  con- 
demnation and  fori'eltiire  have  been  entered  In  seizure  pro- 
ceedings under  section  10  of  the  act  the  court  directs  deliv- 
ery of  the  articles  to  the  claimants  upon  condition  that  the 
articles  shall  not  be  sold  or  otherwise  disposed  of  contrary  to 
the  provisi6ns  of  the  food  and  drugs  act  or  the  laws  of  any 
State,  Territory  or  insular  possession.  In  such  cases  the 
tinited  States  attorneys  frequently  call  for  tne  advice  of  the 
bureau  in  regard  to  labels  submitted  by  the  claimants,  with 
the  view  of  obtaining  information  as  to  the  form  of  labeling 
which  the  claimants  may  adopt  that  will  permit  the  articles 
to  be  sold  without  violating  the  conditions  of  the  bond.  It 
Is  the  practice  of  the  bureau  to  comply  with  such  requests, 
excepting  the  labels  of  articles  against  which  decrees  of  con- 
demnation and  forfeiture  have  been  entered  with  the  direction 
by  the  court  that  the  goods  may  be  released  for  relabeling 
upon  the  filing  of  satisfactory  bonds,  it  Is  not  the  practice  of 
the  bureau  to  approve  or  criticise  revisions  of  labels  on  pack- 
ages of  foods  or  drugs  or  to  criticise  labels  of  articles  in- 
volved in  court  proceedings. 

The  bureau  publishes  from  time  to  time,  in  Its  service  and 
regulatory  announcements,  general  Information  regarding  the 
labeling  of  food  and  drugs,  and  assists  manufacturers  and 
others  who  submit  labels  by  directing  attention  to  applicable 
provisions  of  the  food  and  drugs  act  and  of  the  regulations 
and  to  applicable  published  opinions. 


Rulings  Under  the  Food  and  Drugs  Act. 

The  following  announcements  have  been  made  by  the 
Department  of  Agriculture: 

In  the  opinion  of  the  Bureau  of  Chemistry,  an  article  sold 
under  a  name  recognized  In  the  index,  but  not  appearing  In 
the  text,  of  the  United  States  Pharmacopoeia  is  a  drug  within 
the  meaning  of  section  6  of  the  federal  food  and  drugs  act. 
Such  an  article  Is  adulterated  under  the  provisions  of  the 
act  if  it  differs  from  the  standard  of  strength,  quality  or  pur- 
ity as  determined  by  tests  laid  down  in  the  United  States 
Pharmacopoeia  ofTicial  at  the  time  of  Investigation,  unless  its 
own  standard  of  strength,  quality  or  purity  is  plainly  stated 
upon  tbe  bottle  or  box  or  other  container. 

Regulation  29  relating  to  markings  of  quantity  on  pack- 
ages has  been  amended  by  striking  out  paragraphs  (d) 
and  (e)  and  substituting  the  following: 

(d)  If  the  quantity  of  the  contents  be  stated  by  weight  or 
measure.  It  shall  be  marked  in  terms  of  th»  largest  unit  con- 
t-ained  in  the  package,  except  that,  in  the  case  of  an  article 
with  respect  to  which,  there  exists  a  definite  trade  custom  for 
marking  the  quantity  of  the  article  in  terms  of  fractional 
paits  of  larger  units,  it  may  be  so  marked  in  accordance  with 
tlie  custom.  Common  fractions  shall  be  reduced  to  the  low- 
est terms;  decimal  fractions  shall  be  preceded  by  zero  and 
shall  be  carried  out  to  not  more  than  two  places. 

(e)  Svatements  of  weight  shall  be  in  terms  of  avoirdupois 
pounds  and  ounces:  statements  of  liquid  measure  shall  be  In 
terms  of  the  United  States  gallon  of  231  cubic  Inches  and  Us 
customary  subdivisions,  I.  e..  In  gallons,  quarts,  pints  or  fluid 
ounces,  and  shall  express  the  volume  of  the  liquid  at  68  de- 
grees F.  (20  degrees  C);  and  statements  of  dry  measure  shall 
be  In  terms  of  the  United  States  standard  bushel  of  2.1.t0.42 
cubic  Ipches  and  Its  customary  subdivisions.  I.  e..  In  bushels, 
pecks,  quarts  or  pints:  Provided,  that  statements  of  quantity 
may  be  in  terms  of  metric  weight  or  mea-sure.  Statements  of 
metric  weight  should  be  In  terms  of  kilogrammes  or  grammes. 
Statements  of  metric  measure  should  be  in  terras  of  liters  or 
centiliters.  Other  terms  of  metric  weight  or  measure  may  be 
used  If  it  appears  that  a  definite  trade  custom  exists  for  mark- 
ing articles  with  such  other  terms  and  the  articles  are  marked 
In  accordance  with  the  custom. 


The  John  D.  Park  &  Sons'  Suits. 

In  1896  the  John  D.  Park  &  Sons  Company,  of  Cincinnati, 
brought  suit  in  a  court  of  this  State  against  the  National 
Wholesale  Druggists'  Association  and  others,  alleging 
conspiracy  to  prevent  the  complainants  from  procuring 
goods  except  under  agreement  as  to  price  maintainance 
and  asking  an  Injunction. 

The  defendants  demurred  to  the  complaint  on  the 
ground  that  It  did  not  state  a  cause  of  action.  The  Court 
of  Appeals  in  1903  sustained  the  demurrer  and  held  that 
the  course  pursued  by  the  defendants  was  lawful. 

In  1897,  while  the  above  action  was  still  pending,  the 
plaintiff  commenced  another  action  in  the  State  court 
for  damages,  claiming  |500,000.  This  action  Park  vs. 
Hubbard  is  still  pending. 

In  1909  the  plaintiff  In  the  Park  vs.  Hubbard  suit  at- 
tempted to  ille  a  supplemental  complaint  in  order  to  em- 
brace tlje  damages  incurred  since  the  bringing  of  the  ac- 
tion in  1897.  This  was  denied  by  the  Court  of  Appeals  in 
1910. 

After  the  case  of  Park  vs.  National  Wholesale  Druggists' 
Association  had  been  decided  adversely  to  the  complain- 
ants, they  began  in  1909  an  action,  entitled  Park  vs.  Bruen, 
on  the  same  allegation  against  Albert  Bruen,  W.  P. 
Ritchey  and  Charles  C.  Bruen,  as  partners  of  Bruen, 
Ritchey  &  Co.,  and  a  number  of  other  wholesale  and  job- 
bing houses,  asking  treble  damages  of  $1,500,000  for  the 
alleged  conspiracy  of  the  defendants  to  injure  the' business 
of  the  plaintiff.  Repeated  extensions  for  the  filing  of  the 
complaint  have  been  granted. 

On  January  31st  of  this  year  a  new  action  on  the  same 
lilies  was  begun  by  the  Park  Company  in  the  federal 
court  for  this  district  under  the  Sherman  law. 

The  general  allegations  of  the  complaint  In  the  anti- 
trust act  case  are  similar  to  those  which  have  preceded 
it  in  other  actions.  The  defendants  named  are  practically 
the  same,  namely,  the  more  prominent  wholesale  drug- 
gists and  manufacturers. 


Public  Hearing  Relating  to  Guaranty  Legend. 

A  hearing  on  the  question  of  postponement  of  the  ef- 
fective date  of  food  inspection  decision  153,  which  in 
substance  forbids  the  use  of  guaranty  legends  and  serial 
numbers  on  labels  of  foods  and  drugs  in  interstate  com- 
merce, will  be  held  at  216  Thirteenth  street,  S.  W.,  Wash- 
ington, D.  C,  at  2  p.  M.  March  10th. 

This  decision,  issued  May  5th,  1914,  as  originally  pro- 
mulgated, was  to  take  effect  May  1st,  1915.  Later,  the 
date  on  which  It  was  to  take  effect  was  postponed  until 
May  1st,  1916,  with  the  proviso  as  to  products  packed 
and  labeled  prior  to  May  1st,  1916,  in  accordance  with 
law  and  with  the  regulations  in  effect  prior  to  May  5th, 
1914,  that  the  effective  date  was  postponed  until  Novem- 
ber 1st,  1916. 

All  Interested  in  the  question,  whether  in  favor  of  the 
extension  or  opposed  to  it,  are  invited  to  attend  the  hear- 
ing and  present  such  facts  as  may  be  material.  Those 
unable  to  attend  In  person  may  submit  their  views  in 
writing.  Communications  should  be  addressed  to  the 
Chief  of  the  Bureau  of  Chemistry,  United  States  Depart- 
ment of  Agriculture,  Washington,  D.  C. 


To  Encourage   the   Development   of  Chemical 
Resources. 

A  bill  has  been  introduced  in  both  houses  of  congress  to 
aid  In  the  development  of  the  chemical  industry  in  this 
country.  It  provides  that  an  exhibit  be  arranged  and  dis- 
played by  the  Department  of  Commerce  at  the  second  na- 
tional exposition  of  chemical  industries,  to  be  held  in  this 
city  next  September,  for  the  purposes  of  developing  and 
promoting  the  natural  resources  in  the  United  States  util- 
ized in  the  chemical  Industry,  illustrating  the  work  being 
conducted  by  the  bureau  of  standards,  bureau  of  mines, 
etc. 


William  O.  Rlchtmann  has  resigned  as  resident  man- 
ager of  the  camphor  plantation  of  the  Satsuma  Company, 
at  Satsuma  Heights,  Fla.,  which  position  he  held  for  nine 
years.  He  has  accepted  a  temporary  position  in  the  phar- 
maceutical experiment  station  at  Madison,  Wis. 
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Hieroglyphs  and  Cryptograms 

On  this  page  we  shall  each  month  present  to  our  readers  some  of  the  queer  orders,  illegible  pre- 
scriptions, puzzles,  problems  and  other  cryptographic  material  sent  in  by  brother  druggists. 


Queer  Orders. 

Below  is  a  few  "queer  ones"  selected  from  many  that 
have  been  received  lately: 
Neither  the  Half  nor  the  Other  Half  of  a  Laundry 
Ticket. 

1.  "I  have  had  some  'corkers'  in  my  thirty-five  years, 
hut  this  was  the  hardest,"   writes  George  F.  WIsshack, 

Illinois,  by  way  of  breaking  the  news  gently  regarding 
"this  one."     He  filled  the  order,  all  right. 
Not  Hard  for  the  Initiated. 

2.  Charles  F.  Grove,  Alabama,  being  in  the  dark  belt, 
sees  poor  writing  so  often  that  he  has  became  adept  In 

dmm 

reading  it.    He  says  this  order  did  not  bother  him  a  bit. 
Any  old-timer  ought  to  be  able  to  guess  it. 
A  Peculiar  Kink  of  Mind. 

3.  .\.  Dangler,  New  Jersey,  by  doing  a  little  Sherlock- 


/^A 


^yO</ 


-c^-r-^!^^^  dr^ 


holmslng  hit  upon  the  key  to  this  queer  order,  after  which 
It  was  easy.    Who  can  follow  him? 

No  Weak  Stuff  Wanted. 
4.  ThU  shows  what  Walter  .Metzger,  California,  is  "up 
against."      If  he  sends  the  diluted  article  it  will  not  be 


accepted,  and  if  he  sends  it  "straight"  there  is  no  telling 
wnat  he  may  be  called  upon  to  answer  for,  Such  is  a 
druggist's  life. 

Only  One  Out  of  Seven  Caused  Study. 
5.  Sandwiched  In  a  list  of  half  a  dozen  plus  one  dnigB 


and  preparations  wanted,  the  Twin  City  Drug  Company, 
New  York,  found  this  item — 


^t^  -^.£.<tc^^cwaA^ 


After  thinking  the  matter  over  a  short  while  the  man 
on  duty  put  the  right  article  in. 


It  Comes  from  Denver — or  Did. 

H.  E.  Steel,  Pennsylvania,  is  good  enough  to  write  this 
one:  "A  boy  came  into  our  store  the  other  evening  and 
asked  very  distinctly  for  '50  cents'  worth  of  indigestion 
mud."  He  repeated  it  several  times  and  was  sure  that  was 
what  he  had  been  sent  tor.  Inquiry  revealed  the  fact  that 
his  mother  had  a  severe  'cold  on  the  chest."  We  recalled 
the  appearance  of  antiphlogistine,  and  the  impression  It 
was  likely  to  make  on  a  child's  mind  and  supplied  that. 
It  was  not  returned." 

What  the  boy  had  been  told  to  ask  for,  doubtless,  al- 
though Mr.  Steel  does  not  say  so,  was  "Denver  mud,"  a 
name  by  which  antiphlogistine,  we  believe,  was  once 
called. 


A  Whole  Bunch  of  Funny  Orders. 

Lemasters  &  Sigler,  Ohio,  send  quite  a  bit,  typewritten. 
They  say: 

In  looking  over  our  old  orders  we  find  the  follow- 
ing for  the  "Queer  Page." 

oct  Bon  oegellads  seeds.     (Balm  Gilead  buds.) 

Icent  Oil  Weidar  greim  &4ct  alckohl  melckst  for 
25ct. 

Set     Compencottatrlc.       (Compound     cathartic 
pills.) 

Tablet  Potash  of  Pottasium. 

Ireal  of  gose  an  insh  wide  for  a  sor. 

Gold  Cream. 

lOct  Fox  eye. 

Anna  Glecik  Balma  by  Dr  Benzine. 

Small    boy    asked    for    "masshoie    long    and 
taylom."     (Menthol  Inhaler.) 

Pies  give  small  box  Individgistine. 


Interpretations  of  January  Queer  Ones. 

According  to  the  readers,  respectively,  who  sent  the 
queer  orders  published  in  January  (page  13),  they  are  for: 

Mr.  Schumann's — Calomel,  carbolic  soap,  vaseline. 

Mr.  King's — Turlington's  balsam  was  sent,  and  it  did  not 
come  back. 

Mr.  Cantner's — Box  adhesive  plaster. 

Oscar  Landry,  Quebec,  guessed:  Mr.  Schumann's — Calo- 
mel, carbolic  acid,  vaseline;  Mr.  King's — Friar's  balsam; 
Mr.  Cantner's — 1  box  of  adhesive  plasters. 

M.  A.  Laracy,  New  Jersey:  Mr,  Schumann's — Calomel 
(mercurlo  dulce),  carbolic  soap  (Jabon  carbollco),  vase- 
line; Mr.  King's— Turlington's  balsam;  Mr.  Cantner's — 
Porous  plaster. 


What  the  February  Orders  Called  For. 

The  first  one  is  plain;  no  interpretation  is  needed. 

The  second  is  for  "rhubarb  and  calomel  capsules  for  this 
boy  to  take."  Why  the  writer  wrote  "boy"  as  If  the  boy 
were  a  quadruped  or  the  word  were  quadrillteral,  does  not 
appear. 

On  the  third  order  belladonna  plasters  were  dispensed. 

Of  course,  glycerin  was  sent  to  the  writer  of  the  fourth 
order. 

Except  that  they  all  took  d-o-r-y  to  be  Aorg  and  not  ^ov, 
these  queer  ones  were  translated  correctly  by  C.  H.  Mc- 
Murray,  South  Carolina;  V.  Porpora,  New  Jersey;  and  S. 
J.  T.  Wells,  District  of  Columbia.  Oscar  lAndry.  Quebec, 
thought  the  "dorg"  needed  rhubarb  and  colocynth.  but 
otherwise  did  as  good  guesslns  as  the  others. 
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National  Association  of  Manufacturers  of 
Medicinal  Products. 

Tbe  fifth  annual  meeting  of  tlie  National  AsBOclation  of 
Manufacturers  of  Mecildnal  Products  was  held  in  this  city 
February  3d  and  4th. 

The  president,  Dr.  H.  C.  Ixjvis,  in  his  address  to  the 
members,  commented  on  the  general  improvement  in  the 
business  in  medicinal  products  within  the  last  year,  and 
expressed  the  opinion  that,  while  the  extraordinary  de- 
mands created  by  the  European  war  conditions  had  un- 
doubtedly been  responsible  for  some  of  the  enlargement 
of  this  business,  there  had  also  been  a  steady,  healthy  and 
substantial  augmentation  independent  of  that  stimulus. 
He  spoke  of  the  growing  shortage  of  crude  drugs  of  Euro- 
pean origin,  and  again  urged  the  importance  of  cultivating 
at  home  many  of  the  drugs  for  supplies  of  which  this 
country  is  still  dependent  upon  foreign  countries.  He  en- 
dorsed the  so-called  Hill  bill,  known  as  H.  R.  702,  for  tariff 
protection  of  American  manufacturers  of  dyestutfs,  and 
expressed  the  hope  that  this  measure  would  soon  become 
a  law.     He  also  urged  adequate  federal  legislation  for  en- 


abling American  steamships  to  compete  In  the  overseas 
carrying  trade,  as  a  solution  of  the  present  problem  of 
transportation  difficulties,  and  recommended  the  enact- 
ment of  a  law  to  authorize  the  turning  over  of  narcotics 
seized  by  the  government  authorities  to  government  hos- 
pitals. He  also  renewed  his  former  recommendation  that 
the  association  work  for  the  adoption  of  a  uniform  nar- 
cotic law,  conforming  to  the  federal  narcotic  law,  and  for 
resale  price  protection,  but  urged  opposition  to  proposed 
changes  In  the  national  food  and  drugs  act. 

Addresses  were  made  also  by  the  following  representa- 
tives of  other  national  drug  and  pharmaceutical  organiza- 
tions: F.  L.  Nason,  for  the  American  Association  of  Phar- 
maceutical Chemists,  on  behalf  of  President  Dr.  William 
C.  Alpers;  M.  A.  Stout,  the  president  of  the  National  As- 
sociation of  Retail  Druggists;  Carl  Balllet,  for  the  Proprie- 
tary Association  of  America,  on  behalf  of  President  A.  H. 
Beardsley. 

John  Wallace,  president  of  the  National  Drug  Trade 
Conference,  who  was  also  expected  to  speak,  on  behalf 
of  that  national  representative  body,  sent  regrets  at  his 
inability  to  attend. 


The  New  President. 

Opportunity  has  been  made  the  subject  of  many  essays; 
sermons  have  been  preached  and  poems  have  been  writ- 
ten about  that  vague  Intangible  visitor  that  is  said  to  beat 
a  tattoo  on  proverbial  doors  at  most  unlooked-for  in- 
tervals. 

Charles  J.  Lynn,  secretary  and  general  manager  of  Eli 
billy  &  Co.,  of  Indianapolis,  had  heard  of  that  mysterious 


CHARLES  J.   LYNN. 


visitor  called  opportunity  years  and  years  ago  while  he 
was  a  "short"  boy  with  the  old  Daniel  Stewart  Drug  Com- 
pany at  the  Hoosler  capital.  He  gave  the  matter  serious 
thought  and  decided  to  prepare  for  the  coming  of  the 
visitor.  The  method  by  which  the  fleeting  shadow  made 
itself  visible  to  him  is  known  as  foresight— the  future 
tense  of  good  judgment— the  careful  contemplation  of 
cause  and  effect. 

Where  a  man  was  born   and  when,   matter  little;    it 
happens,   however,   that   Mr    Lynn's   birthplace   was  In- 


dianapolis. What  he  did  there  and  how  he  came  Into  his 
present  large  responsibilities  is  a  more  absorbing  topic 
and  an  example  to  the  young  men  of  the  coming  genera- 
tion Mr.  Lynn's  first  promotion  was  to  the  humble 
duties  of  a  bottle  washer.  This  was  Opportunity's  first 
visit  to  him — an  important  event  which  marked  the  be- 
ginning of  his  vision  of  greater  things.  Successively  he 
became  bill  clerk  and  general  utility  man.  Slowly  but 
surely  he  was  cashing  in  on  his  ambitions. 

By  the  application  of  foresight,  he  saw  greater  possibili- 
ties at  a  less  salary  with  Ixird.  Owen  &  Co..  wholesale 
druggists,  of  Chicago,  and  in  due  time  was  rewarded  with 
a  road  position  which  he  coveted. 

In  May,  1895,  he  engaged  with  Ell  Lilly  &  Co.  and  was 
sent  to  this  city  where  he  represented  the  house  for 
nearly  three  years,  or  until  he  was  transferred  to  west- 
ern Pennsylvania  territory.  One  year  later  he  became  a 
special  representative  of  the  house,  traveling  over  a  large 
part  of  the  United  States  on  special  missions,  and,  with 
characteristic  foresight,  he  was  even  then  preparing  him- 
self for  the  fields  of  larger  activities  that  are  opened  unto 
those  whose  breadth  of  vision  enables  them  to  prepare  for 
Opportunity's  coming. 

The  New  York  branch  of  Eli  Lilly  &  Co.  was  estal)- 
lished  in  1902,  and  Mr.  Lynn,  having  demonstrated  his 
capacity  for  assuming  the  increased  responsibility,  he  was 
placed  in  charge  of  that  office.  Here  he  remained  for  four 
years  with  conspicuous  success,  his  next  promotion  tak- 
ing him  back  to  the  home  of  his  boyhood  as  sales  manager 
of  the  rapidly  growing  and  highly  successful  business. 
One  year  later  he  became  general  manager  and  another 
year  both  titles  and  responsibilities  were  increased  by  his 
election  to  the  important  ofl^clal  capacity  of  secretary  and 
general  manager,  the  position  which  he  now  holds. 

It  will  be  seen  that  Mr.  Lynn's  rise  from  his  humble  be- 
ginning to  his  present  commanding  one  in  the  pharmaceu- 
tical world  was  attained  not  by  listening  for  Opportunity's 
knock,  but  by  going  out  to  meet  and  welcome  it. 

Mr.  Lynn's  early  education  has  been  supplemented  by 
wide  reading,  travel,  study  and  association  with  men  of 
affairs.  He  is  a  public  speaker  of  much  grace,  force  and 
clearness.  His  tastes  are  broad  and  philanthropic  and  his 
interests  outside  of  business  in  connection  with  religious, 
civic  and  charitable  institutions  are  many. 

The  new  president  of  the  National  Association  of  Man- 
ufacturers of  Medicinal  Products  has  an  enormous  ca- 
pacity for  work,  a  strong  constitution,  remarkable  poise 
and  even  temper,  qualifications  that  Insure  the  respect, 
loyalty  and  co-operation  of  his  business  associates.  In  his 
home  city  he  is  a  member  of  the  Indianapolis  Board  of 
Trade,  the  University  Club,  the  Columbia  Club  and  the 
Chamber  of  Commerce. 

Mr.  Lynn  Is  married,  and  the  spacious  grounds  surround- 
ing his  beautiful  home  on  Washington  boulevard,  at  In- 
dianapolis, reflect  both  his  own  and  Mrs.  Lynn's  taste  for 
horticulture  and  outdoor  life.  Their  gardens  are  among 
the  most  beautiful  in  the  city.  The  woods  and  lakes  of 
Michigan,  an  old-fashioned  row  boat  and  a  flshing  line 
are  Mr.  Lynn's  place  and  means  of  relaxation  and  hav- 
ing a  good  time  during  the  hot  weeks  of  Indiana's  sum- 
mers. 
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An  especially  interesting  address  on  the  country's  for- 
eign trade  expansion  and  on  the  growing  coal  tar  chemi- 
cal industry  in  the  United  States,  was  delivered  by  Dr. 
Thomas  H.  Norton,  special  agent  of  the  Bureau  of  For- 
eign and  Domestic  Commerce,  who  is  in  charge  of  an  in- 
vestigation of  the  dyestuff  and  chemical  situations  in  this 
country.  Dr.  Norton  predicted  a  glowing  future  for  the 
coal  tar  chemical  industry  in  this  country,  provided  that 
adequate  protection  be  afforded  on  a  scientific  basis. 

The  reports  of  the  association's  delegates  to  the  1915 
conventions  of  other  national  drug  and  pharmaceutical 
bodies  were  made  by  Dr.  Alfred  R.  L.  Dohme,  as  its  dele- 
gate to  the  American  Pharmaceutical  Association's  House 
of  Delegates,  and  by  other  members  who  had  attended  the 


DB.    H.    C.    LOVIS.  8.   A.   ECKSTEIN. 

Retiring      President      of      the   Who    has    Just    celebrated    hi.s 
Manufacturers'     Association,     forty-second  year  in  tlie  drug 

business. 


latest  annual  meetings  of  the  National  Drug  Trade  Con- 
ference, the  National  Wholesale  Druggists'  Association, 
the  National  Association  of  Retail  Druggists,  the  Ameri- 
can Association  of  Pharmaceutical  Chemists,  the  Proprie- 
tary Association  of  America,  and  the  International  Trade 
Conference,  as  well  as  the  recent  meeting  of  the  Foreign 
Trade  Convention,  held  at  New  Orleans. 

The  report  of  the  committee  on  legislation,  composed  of 
Charles  M.  Woodruff,  Dr.  Rosengarten,  Dr.  A.  R.  L.  Dohme, 
Dwlght  T.  Scott  and  Frederick  B.  Kilmer  gave  a  brief  his- 
tory of  legislation  and  proposed  legislation  on  subjects  of 
Interest  to  the  members,  and  submitted  the  following  rec- 
ommendations, which  were  adopted: 

1.  Ina^mu■  h  at  tlie  i^oHt  Oflloe  Department  lias  expressed 
a  purpose  not  to  Lvsuc  a  regulatifni  admitting  medicinal  pre|>- 
amtlonF  rr,-.. taUV.na  |,..;son«  in  therapeutic  doses  to  the  malis. 
thai  i.>  PUSH  u  suitable  law  upon  the  sub- 

ject .  nd. 

-•    '  "  amend  the  ilarrison  act  be  opposed 

until  ufitr  the  i.rt.-itiii  act  Is  more  tlioroughly  construed 
Judicially. 

3.  Tliat  in  the  Interest  of  unirorm  laws,  we  renew  our  opposi- 
tion to  the  vailous  Attempts  to  amend  the  pure  food  and 
'iruCT  act  of  June  *th.  ISnw. 

4.  Tint  »••  ic.i.tinu.-  ici  protest  against  legislation  seeking  to 
eotnr  .   reveal  trade  secrets. 

•'>■  '  I*"  price  maintenance  legislation  that 

v.ill  iving  the  exclusive  right  to  manufac- 

ture oi  iii;irii<  t  any  article,  the  right  to  Hx  the  resale  price  of 
Hijoii  ani<I»*. 

fi.  'i'l.ii  V.  I  ivir  iiL.-]«lMil..n  tii.ii  will  permit  the  combination 
'•f  '•  !!■   foreign   trade. 

".  '■  per  legislation   to  pre- 

vent ;:..    ...lilts  dumping  mcrchan- 

di^"  intry,  and  suggest  either  the  Canadian  or  the  ■ 

All.--  h. 

*    i  ii>e   every   proper  effort   possible   to  secure  tiie 

elimiiiatiuii  of  schedule  B  from  the  permanent  revenue  act 
now  being  considered  by  congress. 

A  renolutton  denouncing  all  etTortu  to  enact  legislation 
Btmilar  to  that  proposed  in  the  Paige  patent  law  revision 
hill,  on  the  ground  that  the  provisions  of  such  measures 
would  tend  to  deprive  the  public  of  valuable  medical,  sur- 
gical and  pharmaceutical  discoveries,  was  also  adopted  at 
the  concluding  sesalon  of  the  meeting,  as  was  one  urging 
drug  supply  preparedness  for  the  United  States  Oovoru- 
ment.  through  the  furnishing  of  advance  knowledge  of  the 
atocks  In  the  hands  of  pharmaceutical  houses  which  It 
can  count  upon  In  the  event  of  war  and  obtain  instantly  at 


a  reasonable  price  from  the  manufacturers  and  other 
holders. 

The  officers  elected  to  serve  throughout  the  ensuing  year 
are:  President,  Charles  J.  Lynn,  of  Ell  Lilly  &  Co.,  Indi- 
anapolis, Ind.,  succeeding  Dr.  Henry  C.  Lovis,  of  Seabury 
&  Johnson,  New  York;  vice-president,  R.  C.  Stofer,  of  the 
Norwich  Pharmacal  Company,  Norwich,  N.  Y.,  succeeding 
Josiah  K.  Lilly,  of  Eli  Lilly  &  Co.,  Indianapolis,  Ind.; 
treasurer,  Franklin  Black,  of  Charles  Pflzer  &  Co.,  New 
York,  re-elected ;  secretary,  Charles  M.  Woodruff,  of  Parke. 
Davis  &  Co.,  Detroit,  Mich.,  re-elected.  Wilfred  J.  Wood- 
ruff will  continue  to  serve  as  assistant  secretary. 

The  executive  committee  now  consists  of  Dr.  Alfred  R. 
L.  Dohme,  of  Sharp  &  Dohme,  Baltimore,  Md.;  B.  L.  Mur- 
ray, of  Merck  &  Co.,  New  York,  and  the  president,  treas- 
urer and  secretary,  ex-officio. 

A  banquet,  held  in  the  Hotel  Waldorf-Astoria  on  the  eve- 
ning of  February  4th,  constituted  the  concluding  feature 
as  well  as  the  only  entertainment  at  this  convention. 


In  Business  Forty-Two  Years. 

S.  A.  Eckstein,  president  of  the  Wright  Drug  Company, 
■of  Milwaukee,  Wis.,  celebrated  his  forty-second  anniver- 
sary in  the  drug  business  on  January  26th.  Mr  Eckstein 
entered  the  employ  of  the  old  I.  N.  Morton  Company, 
later  taken  over  by  the  Wright  Company,  as  a  messen- 
ger boy.  He  is  now  head  of  the  concern,  and  is  widely 
known  in  fraternal  as  well  as  drug  circles. 


No  Organization  of  Co-Operative  Drug  Buying 
Concerns. 

A  report  which  has  gained  extensive  currency  is  that  R. 
E.  Lee  Williamson,  general  manager  of  the  Calvert  Drug 
Company,  of  Baltimore,  a  co-operative  concern,  has  been 
in  communication  with  similar  corporations  elsewhere 
throughout  the  country  with  a  view  to  bringing  about  a 
special  organization  designed  to  promote  the  interests  of 
these  corporations. 

This  report  is  denied  by  Mr.  Williamson,  who  explains 
that  about  a  year  ago,  happening  to  meet  an  official  of  the 
Philadelphia  Exchange,  he  discussed  informally  with  him 
the  advantages  of  such  an  organization,  stating  that  since 
these  concerns  were  always  emphasizing  the  value  of  co- 
operation, it  would  be  fitting  If  they  made  a  practical 
application  of  the  principle  and  organized  in  order  that 
matters  of  special  concern  to  them  might  receive  more 
adequate  and  immediate  consideration  than  can  be  ob- 
tained through  the  medium  of  a  general  body  in  which 
various  other  branches  of  the  drug  trade  hold  member- 
ship. The  Philadelphian  regarded  the  idea  as  a  good  one, 
and  Mr.  Williamson  afterward  wrote  to  Buffalo  and  Cleve- 
land, but  never  received  any  replies,  and  the  matter  has 
rested  there  ever  since. 


Women's    Pharmaceutical    Association    of    the 
Pacific  Coast. 

The  January  meeting  of  the  W.  P.  A.  P.  C.  was  held  Jan- 
uary 28th  at  the  home  of  Miss  Shapiro  in  San  Anselmo. 
Notwithstanding  the  Inclemency  of  the  weather,  the  at- 
tendance was  unusually  large.  Miss  Nelson  spoke  of  co- 
agula,  and  Miss  DolcinI  gave  a  synopsis  of  the  technltjue 
for  the  preparation  of  thorium  nitrate  in  x-ray  treatment. 
A  visit  was  made  to  the  pharmacy  of  Miss  Shapiro,  and  Its 
good  arrangement,  with  the  convenient  dispensing  de- 
partment, and  roomy,  well-lighted  laboratory,  were  greatly 
admired. 

Miss  Shapiro  was  the  organizer  of  the  W.  P.  A. 
P.  C.  She  commenced  working  on  the  Idea  of  such  an  as- 
sociation on  her  arrival  in  San  Francisco  In  1903,  and 
called  the  flrst  meeting  in  February,  1905.  While  business 
does  not  permit  of  her  regular  attendance  at  the  monthly 
meetings,  the  association  knows  that  Miss  Shapiro  is  al- 
ways with  It  in  Its  endeavors  for  legitimate  pharmacy. 


Dr.  John  H.  Dawson,  for  twenty  years  examiner  of 
medicines  and  a  chemist  In  the  United  States  apprais- 
er's stores  at  the  i)ort  of  San  Francisco,  has  been  noti- 
fied that  hU  position  has  been  abolished.  The  place  paid 
a  salary  of  12500.  Dr.  Dawson  is  said  to  have  been  a 
capable  and  efficient  officer. 
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NEWS  OF  THE  A.  PH.  A.  BRANCHES 


Baltimore  Branch  Compliments  the  Ladies  and 
Proposes  a  Social  Committee. 

At  a  meeting  of  the  Ualtlmore  braiK-h  of  the  American 
Pharmaceutical  Association  held  January  19th,  the  sec- 
retary-treasurer presented  a  resume  of  Us  work  of  the 
past  year,  and  a  statement  of  its  financial  condition  which 
In  comparison  with  that  of  previous  years  was  very  satis- 
factory. He  explained  that  the  halance  In  the  treasury 
was  due  solely  to  the  courtesy  of  Messrs.  Hynson,  West- 
cott  &  Co.,  in  extending  the  use  of  the  meeting  room 
gratis,  as  the  only  expenditures  had  been  for  stationery, 
multigraphing  and  postage.  He  expressed  particular  ap- 
preciation of  the  activities,  interest  and  attendance  of  the 
"pharmacisters,"  and  especially  mentioned  the  May  meet- 
ing, at  which  they  prescribed  various  cooling,  heating  and 
nourishing  preparations  for  the  inner  man,  and  inci- 
dentally remarked  that  their  prescriptions  did  not  fall 
under  the  ban  of  the  Harrison  act  and  could  be  repeated 
at  a  future  occasion. 

The  committee  appointed  to  endeavor  to  arrange  for  a 
series  of  talks  by  Dr.  Casparl  on  the  changes  In  the  new 
Pharmacopeeia  reported  that  he  had  been  indisposed  as  the 
result  of  a  grip  attack,  and  that  as  the  book  would  not  be 
Issued  for  some  time,  It  was  suggested  that  the  proposed 
arrangement  should  be  deferred,  it  being  practically  cer- 
tain that  it  could  be  made  later. 

The  committee  appointed  to  consider  the  advisability  of 
certain  changes  ia  organization,  reported  that  it  was 
thought  best  for  all  the  interests  concerned  for  such  an  or- 
ganization as  the  branch  to  exist  in  Baltimore  and  the 
other  cities,  as  it  was  a  body  which  could  embrace  any  or 
all  of  the  pharmaceutical  Interests  in  its  membership,  and 
also  because  any  limitation  of  Us  membership  would 
cause  it  to  cease  to  be  a  part  of  the  parent  association. 
The  report  was  considered  thoroughly  and  considerable 
time  was  spent  in  discussing  the  whole  subject  of  the 
past,  present  and  future  of  the  branch,  and  the  conclusions 
of  the  committee  accepted. 

Notice  was  given  that  a  resolution  would  be  presented 
at  the  next  meeting  to  add  to  the  list  of  committees  a  spe- 
cial committee  to  .be  composed  exclusively  of  the  women 
pharmacists,  with  Miss  Patterson  as  the  first  chairwoman. 

OfBcers  and  committee  chairmen  for  the  ensuing  year 
were  elected  as  follows: 

President,  Louis  Schulze;  vice-president  and  chairman 
of  the  executive  committee,  Charles  L.  Meyer;  secretary- 
treasurer,  William  J.  Lowry,  Jr.;  assistant  secretary.  Miss 
Olive  Cole.  Chairman  of  committee  on  membership.  Otto 
Muelhauee;  professional  relations.  Henry  P.  Hynson;  sci- 
ence and  practice  of  pharmacy,  Charles  C.  Neal;  education 
and  legislation,  Henry  E.  WIcli;  social,  Anna  M.  Patter- 
son. 


Chicago   Branch    Elects    Officers   and    Hears   a 
Lecture  on  Biologies. 

The  Chicago  branch  of  the  American  Pharmaceutical  As- 
sociation met  Tuesday  evening,  January  18th. 

The  treasurer's  report  Indicated  receipts  during  the  year 
of  J62.30.  expenditures  of  $65.80,  and  a  balance  of  112.75. 

Officers  and  committee  chairmen  for  the  ensuing  year 
were  elected  as  follows: 

President,  Hugh  Craig;  vice-presidents,  A.  H.  Clark, 
John  F.  Flschnar,  and  Miss  Jean  Gordon;  council  member, 
Clyde  M.  Snow;  secretary-treasurer,  E.  N.  Gathercoal; 
chairman  of  committee  on  membership,  C.  C.  Orr;  legis- 
lation, James  H.  Wells;  practice,  S.  K.  Sass;  medical  rela- 
tions. Dr.  Bernard  Fantus;  and  publicity,  Thos.  Potts. 

Dr.  Prentiss  McKenzle  gave  an  Illustrated  lecture  on 
the  production  of  biological  products,  using  moving  pic- 
tures taken  at  Glenolden,  Pa. 


Denver   Branch    Considers   Violations   of   Law 

and  Profits  on  Prescriptions. 

The  February  meeting  of  the  Denver  branch  of  the 
American  Pharmaceutical  Association  was  held  at  the 
Adams  Hotel.  Tuesday  evening,  February  15th.  The  usual 
dinner  preceded  the  meeting. 


After  the  reading  and  approval  of  the  minutes.  Presi- 
dent Hover  announced  the  appointment  of  the  following 
committees: 

Membership— Lincoln  Wilson,  chairman;  R.  G.  Watson, 
Adolph  Swoboda. 

Program — F.  W.  Nitardy,  chairman;  C.  D.  Charles,  Mr. 
Becker. 

Education — iProf.  H.  C.  Washburn,  Charles  J.  Clayton, 
William  Benkma. 

Legislation— A.  W.  Clark,  Hugh  B.  Secheverell,  E.  L. 
SchoUz. 

The  question  of  associate  membership  was  then  brought 
up  and  on  motion  by  Mr.  Clayton,  it  was  decided  to  make 
provision  in  the  by-laws  for  this  form  of  membership. 
Some  discussion  on  the  question  took  place,  which  was 
participated  In  by  Messrs.  Swoboda,  Best,  Clayton,  Lord, 
McKenzle,  Lagasse,  Scholtz  and  Watson. 

Mr.  Clayton  was  appointed  to  draft  a  suitable  amend- 
ment to  be  presented  at  the  next  meeting. 

A  resolution  in  reference  to  revoking  the  license  of 
registered  pharmacists  for  violation  of  the  prohibition 
law,  was  then  offered  by  the  secretary.  After  some  dis- 
cussion and  change  in  wording  it  was  adopted  In  the  fol- 
lowing form: 

Whereas,  Violations  of  the  prohibition  law  b.v  persons  run- 
ning or  claiming  to  run  drug  stores  cause  public  feeling  and 
sentiment    detrimental    to    the    interest   of    pharmac.v;    and 

Wnereas,  All  true  pharmacists  are  desirous  of  complying 
with  this  law  in  letter  and  spirit;  be  it 

Resolved,  By  the  Denver  Branch  of  the  Amerlt.'in  Phar- 
maceutical Association  that  we  recommend  the  revocation  of 
th'i  licensB  of  registration  by  the  board  of  pliarmacy  in  all 
cas«i=  where  a  person  ha?  been  convicted  the  second  time 
for  the  illegal  sale  of  Intoxicating  liquors. 

The  secretary  was  instructed  to  forward  a  copy  of  this 
resolution  to  the  secretary  of  the  city  association.  State 
association,  board  of  pharmacy,  county  medical  associa- 
tion, to  Gov.  Carlson  and  to  the  Attorney  General  and  also 
to  give  it  out  to  the  press. 

It  was  then  announced  that  the  evening  papers  pub- 
lished a  story  of  an  arrest  of  a  druggist  for  selling  bath- 
ing alcohol  denatured  according  to  the  government  for- 
mula. For  a  consideration  of  the  whole  subject  of  such 
sales  the  following  committee  was  appointed:  F.  W.  Ni- 
tardy, Charles   J.  Clayton  and   L.  A.   Jeanson. 

The  question  of  permanent  quarters  for  the  pharmaceu- 
tical interest  of  the  city  and  State  was  then  discussed  by 
Messrs.  Clark,  Nitardy,  Clayton,  Scholtz  and  others,  but 
It  was  decided  to  postpone  action  until  a  future  date. 

The  question  of  prescription  profits  was  then  taken  up. 
President  Hover^  speaking  of  the  discussion  started  by 
the  investigation  along  this  line  carried  on  last  summer 
for  the  State  association,  and  a  report  on  the  prescription 
department  read  at  the  convention  of  the  National  Asso- 
ciation of  Wholesale  Druggists,  and  the  wide  publicity 
by  these  reports  in  pharmaceutical  journals,  and  com- 
ments in  the  lay  press,  stated  that,  from  the  jobbers' 
viewpoint,  it  seemed  that  the  prescription  department  In 
stores  doing  a  limited  prescription  business,  frequently 
represented  an  investment  by  no  means  justified  by  the 
returns  of  this  department,  and  the  advisability  of  such 
stores  discontinuing  their  prescription  service  was  sug- 
gested. Messrs.  Clayton,  Clark,  Dow,  Watson,  Scholtz  and 
others,  however,  expressed  themselves  that  any  retailer, 
regardless  of  how  small  his  profits  may  be  from  the  pre- 
scription department,  or  even  if  he  knew  the  same  was  an 
absolute  loss  to  him,  would  not  be  willing  to  give  up  this 
department,  because  it  constitutes  what  may  be  called  the 
"life"  of  the  drug  business.  Without  it  the  place  would 
no  longer  be  a  drug  store. 

After  the  close  of  the  discussion  on  this  subject.  Presi- 
dent Hover,  in  speaking  of  the  price  situation,  presented 
a  series  of  prices  on  familiar  drugs  prevailing  in  1871, 
which  in  many  Instances  were  similar  to  and  higher  than 
the  present  high  prices,  commonly  thought  of  as  higher 
than  any  that  have  ever  prevailed  in  the  past.  Mr.  Hover 
suggested  that  this  was  an  opportune  time  for  retailers 
to  raise  their  selling  prices  on  various  articles  of  drug 
store  merchandise,  including  proprietaries,  on  which 
prices  to  them  had  been  raised;  many  things  being  sold 
at  the  present  time  without  profit  or  at  actual  loss  by  re- 
tailers who  are  not  watching  their  costs  closely. 

The  question  of  prescription  prices  and  rules  for  pric- 
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ing  prescriptions,  average  prices  obtained,  and  tliat  would 
be  obtained  when  certain  rules  would  be  followed,  were 
discussed  at  considerable  length,  most  of  those  present 
participating.  The  consensus  of  opinion  seemed  that  the 
N".  A.  R.  D.  price  schedule,  if  carefully  followed,  would 
yield  a  retail  price  on  prescriptions  which  would  mean  a 
fair  profit  to  the  pharmacist — a  better  price  than  generally- 
obtained  In  Denver  at  the  present  time.  The  rule  of  dou- 
bling the  cost  of  ingredients  and  adding  a  compounding 
fee,  was  also  discussed  and  considered  feasible  with  a 
minimum  scale  for  certain  classes  of  prescriptions  when 
using  a  smaller  percentage  of  profit  in  figuring  the  price 
of  very  expensive  prescriptions. 

Detroit  Branch  Hears  a  Paper  on  Soap  and  Sees 
the  Article  Made. 

The  January  meeting  of  the  Detroit  branch  of  the  Amer- 
ican Pharmaceutical  Association  was  held  in  the  labora- 
tory of  Frederick  Stearns  &  Co.,  on  the  evening  of  the 
21st,  President  Scoville  calling  the  meeting  to  order  at 
8:30  p.  M. 

Joseph  Abrahams  read  a  paper  on  toilet  soaps,  In  which 
he  gave  a  history  of  soaps  from  the  time  they  were  first 
used  down  to  the  present.  He  also  gave  a  description  of 
the  ingredients  and  processes  used  in  their  manufacture. 

A  miniature  working  model  of  a  soap  plant  was  put  into 
operation,  and  the  soap  that  was  to  be  was  displayed  in 
the  different  stages  of  its  manufacture,  and  finally  as 
ready  for  use. 


Nashville  Branch  Moves  for  Publicity  on  Prices 
and  Discusses  War  Conditions. 

On  Thursday  afternoon,  February  17th,  the  regular 
monthly  meeting  of  the  Nashville  branch  of  the  American 
Pharmaceutical  Association  was  held  in  the  music  room 
of  the  Nashville  Y.  M.  C.  A.  in  joint  session  with  the 
Nashville  Drug  Club,  Dr.  J.  O.  Burge  presiding. 

After  the  reading  and  approval  of  the  minutes  the  com- 
mittee appointed  at  the  previous  meeting  to  canvass  the 
ballots  cast  for  officers  reported  the  following  elected: 
President,  E.  A.  Ruddiman;  vice-president,  L.  S.  Pully; 
treasurer,  C.  C.  Young,  and  secretary,  William  R.  White. 

Dr.  Ruddiman  stated  that  his  duties  were  such  that  he 
wculd  be  unable  to  serve  and  an  election  was  then  held 
which  resulted  in  the  unanimous  choice  of  Dr.  J.  O.  Burge. 

J.  E.  Justice,  of  Clarksville,  a  member  of  the  board  of 
pharmacy,  was  then  introduced  and  made  an  excellent  talk 
on  pharmaceutical  conditions.  He  laid  special  stress  on 
the  high  price  of  drugs  and  offered  some  helpful  sugges- 
tions on  educating  the  public  on  the  causes  of  the  pres- 
ent conditions. 

A  general  discussion  of  the  subject  then  ensued,  par- 
ticipated In  by  the  majority  of  those  present,  which  re- 
sulted in  the  passage  of  a  resolution  appointing  a  joint 
publicity  committee  from  the  two  associations  whose  duty 
will  be  to  keep  the  public  Informed  through  the  press  of 
the  unusual  conditions  prevailing  in  the  price  of  drugs 
and  chemicals  so  as  to  avoid  as  much  as  possible  the 
many  complaints  that  are  being  received  daily  from  the 
pulilic.  D.  S.  Sanders  and  William  R.  White  were  ap- 
pointed. 

D.  J.  Kuhn,  D.  S.  Sanders,  J.  B.  Sands  and  others  then 
entered  Into  a  discussion  of  the  subject  of  whether  pic- 
ture show  advertising  pays.  There  proved  to  be  quite  a 
diversity  of  opinion  on  the  subject. 

The  question  whether  prescriptions  should  be  marked  in 
the  N.  A.  R.  D.  cost  mark  or  in  plain  figures  in  ink  was 
then  argued  both  pro  and  con.  A  poll  of  the  audience 
proved  that  the  N.  A.  R.  D.  plan  was  generally  adopted. 


The  Nashville  branch  of  the  American  Pharmaceutical 
AsBorlation  held  a  joint  aesalon  with  the  Nashville  Drug 
Club  January  27th. 

A  report  of  the  nominating  committee  showed  that  a 
Lallot  had  been  mailed  to  each  member  of  the  branch 

p-  '  ■  T  three  nominees  for  each  office.    On  motion  a 

composed  of  F.  L.  Smith.  Dr.  J.  R.  McDanlelB 
;.:. .  .'.  ii.  White  was  appointed  to  canvass  the  ballot  and 
report  at  the  next  meeting. 

K.  A.  Oilllland,  sales  manager  of  the  Spnrlock-Neal  Com- 
pany, was  a  gueat  of  the  meeting  and  delightfully  enter- 
tained those  present  by  a  talk  on  the  all-absorbing  question 
of  price  fluctuation. 


Mr.  Gilliland  began  by  telling  of  the  unuaual  condition 
of  the  quinine  market.  The  greater  part  of  the  cinchona 
bark  he  pointed  out  comes  from  Java  and  is  controlled  by 
a  Dutch  syndicate  who  have  an  agreement  with  the  man- 
ufacturers of  the  alkaloid  to  deliver  only  a  certain  amount 
of  the  bark  each  year,  which  is  sold  in  Amsterdam  and 
Ijondon  at  auction  and  is  distributed  to  the  different 
countries,  the  larger  part  going  to  Germany.  Recent  un- 
usual demands  from  Italy,  South  America  and  England 
sent  the  prices  skyward.  The  high  price  induced  many  to 
throw  their  stock  on  the  market  which  caused  the  price 
to  recede  somewhat.  Stocks  of  the  larger  houses  are  now 
limited  and  any  unusual  demand  is  likely  to  cause  an- 
other advance.  Antipyrln  and  potash  salts,  he  continued, 
are  high  on  account  of  the  supply  from  Germany  being 
cut  off  by  the  allies.  The  recent  high  price  of  mercury 
was  caused  by  the  embargo  placed  on  it  by  England,  for 
the  reason  that  it  is  used  in  making  fulminsate  of  mer- 
cury, an  explosive,  by  the  Mexican  disturbances,  and  by 
ihe  closing  of  the  Panama  Canal.  Some  has  been  shipped 
through  by  rail,  but  has  been  delayed  by  the  freight  con- 
gestion at  Galveston.  Belladonna  has  been  received  re- 
cently, but  it  is  still  high.  The  supply  of  castor  oil  in 
this  country,  he  said,  is  about  exhausted,  as  the  castor 
beans  come  from  India,  and  the  scarcity  of  tonnage,  the 
increased  freight  and  insurance  rates  and  the  extra  tax 
levied  on  them  by  the  British  India  Government  have 
caused  the  supply  to  be  almost  cut  off,  and  it  would  prob- 
ably be  several  months  before  further  shipments  would 
arrive.  He  predicted  that  the  price  of  phenol  would  soon 
come  down.  Much  is  being  made  here  now,  but  is  sold 
on  contract  and  goes  abroad.  Many  complaints  are  be- 
ing received  about  the  offensive  odor  of  the  home  prod- 
uct. 

Dr.  J.  O.  Burge  read  an  article  recently  presented  by 
W.  H.  Cousins. 

After  several  talks  as  to  the  advantages  of  belonging 
to  the  association  the  meeting  adjourned. 


New    York    Branch    Reports    Large    Gains    in 

Membership  and  Talks  About  Legislation. 

A  noteworthy  addition  to  its  membership  as  veil  as 
to  that  of  the  parent  organization  was  reported  at  the 
latest  monthly  meeting  of  the  New  York  branch  of  the 
American  Pharmaceutical  Association,  held  in  the  New 
York  College  of  Pharmacy  on  the  evening  of  February 
14th.  The  report  on  this  increase  of  the  number  of  its 
members,  which  was  presented  by  Frank  h.  McCartne.v, 
as  chairman  of  the  committee  on  membership,  showed 
that  within  the  month  thirteen  pharmacists  had  joined 
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No.  these  are  not  the  "Polar  Bears."  the  "Eskimot,"  the 
"Eider-Durks"  or  any  other  mid-winter  Bwimming  clu6 
out  lor  a  February  splash  in  Coney's  surf;  they  are 
A.  Ph.  A.-ers  who  stopped  at  the  Great  Salt  hake  art  their 
California  trip  last  year  and  tested  the  Archimedean  law 
aliout  the  loss  of  weight  of  a  body  immersed  in  UquUU 
equaling  the  weight  of  the  liquid  displaeed.  or  something 
like  that.  It  will  he  recalled  that  old  Arehi  invented  but 
did  not  register  the  trade-mark  "Eureka."'  so  when  the) 
lOia  travelers  reached  the  Coast  they  found  that  the  Stale 
of  California  had  appropriated  it. 
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both  parent  and  local  bodies,  wnlle  two  members  of  rhe 
national  orRanlzatlon  had  become  afBlIatod  with  the  local 
branch,  as  a  result  of  the  lndefatlgabl<.>  labors  of  this 
committee. 

The  following  new  committee  on  membership  wuh  then 
appointed  by  Mr.  McCartney:  Dr.  H.  V.  Amy.  Turner  F. 
Currens,  Mrs.  St.  Clalr-Ralnsford  Gay,  Charles  W.  Holz- 
bauer,  Gustave  Horstmann,  Hugo  Kantrowitz,  Dr.  Joseph 
L.  Mayer,  Caswell  O.  Mayo,  Romalne  Plerson,  Dr.  Otto 
Raubenhelmer.  George  T.  RIefflin.  and  Dr.  Hugo  H. 
Schaefer.  Two  additional  members  will  also  be  ohmed 
within  the  near  future,  one  of  whom  is  to  represent  The 

UHI.'UOISTS    ClRCtL.\K. 

A  discussion  of  proposed  State  legislation  affecting 
pharmai-y  was  participated  in  by  all  the  meml)er8  of  the 
branch,  after  reports  on  the  pending  measures  had  been 
made  by  Drs.  Jacob  Weinsteln  and  Mansfield,  In  the  ab- 
sence of  Dr.  Willia-m  C.  Anderson,  chairman  of  the  com- 
mittee on  legislation  and  education.  No  action  was  taken 
by  the  branch,  however,  ,on  any  of  these  bills. 

A  paper  on  "X-Ray  Cases  in  which  Barium  Sulphate 
is  Contraindicated,"  was  read  by  Mrs.  St.  Claire  Ransford- 
Gay,  pharmacist  in  the  Woman's  Hospital,  who  spoke  of 
the  unsatisfactory  results  which  had  sometimes  attended 
the  use  of  this  barium  salt,  in  place  of  the  now  high- 
priced  bismuth  salts,  for  diagnostic  purposes,  and  showed 
why  Us  employment  has  proven  so  unsatisfactory  in  the 
Instances  which  she  enumerated.    ' 

Mrs.  Gay's  paper  was  discussed  by  Dre.  Joseph  L. 
Mayer,  Jacob  W^instein,  and  Hugo  H.  Schaefer,  and  a 
vote  of  thanks  was  extended  to  the  author  for  her  con- 
tribution to  the  evening's  features. 

Reports  by  the  committees  on  progress  in  pharmacy 
and  on  fraternal  relations  were  not  presented  because  of 
the  absence  of  Dr.  George  C.  Dlekman  and  Dr.  Jacob 
Diner,  chairmen,  respectively,  of  these  committees. 

Dr.  J.  Leon  Lascoft,  president  of  the  branch,  presided 
at  the  meeting  and,  in  the  absence  of  Jeannot  Hostmann, 
the  secretary,  Frank  L.  McCartney,  acted  as  temporary 
secretary. 

An  informal  dinner  in  the  "Alps,"  to  which  all  mem- 
bers and  their  friends  had  been  invited,  was  held  Im- 
mediately before  the  meeting. 


Philadelphia  Branch  Addressed  by  Prof.  Rau- 
benheimer  on  the  Proposed  Formula  Book. 

The  regular  monthly  meeting  of  the  Philadelphia  branch 
of  the  American  Pharmaceutical  Association  was  held 
Tuesday  night,  February  8th,  at  the  Philadelphia  College 
of  Pharmacy. 

In  the  absence  of  President  Henry,  Vice-president  Stur- 
mer  called  the  meeting  to  order  at  8:45  p.  m. 

The  following  committee  was  appointed  to  help  arrange 
entertainment  for  the  A.  Ph.  A.  members  during  the  At- 
lantic City  meeting:  W.  L.  CUffe,  chairman,  E.  Fullerton 
Cook.  C.  Mahlon  Kline,  H.  K.  Mulford,  F.  M.  Apple,  and 
President  Henry,  ex-offlclo. 

Under  the  head  of  new  business,  Mr.  England  moved 
■  that  President  Henry  be  empowered  to  appoint  a  nomi- 
nating committee  at  his  leisure  and  to  instruct  it  to  pre- 
pare a  list  of  new  officers  to  be  balloted  upon  at  the 
March  meeting,  which  motion  was  carried. 

Mr.  Cliffe  moved  that  President  Henry  be  Instructed  to 
appoint  a  committee  with  power  to  act,  to  draw  up  a  set  of 
resolutions,  concerning  the  bill  now  before  congress  in 
regard  to  the  construction  of  a  memorial  to  Professor 
Procter,  and  to  forward  them  to  the  proper  authorities 
at  Washington.    This  motion  was  passed. 

Prof.  Remington  then  Introduced  Prof.  Eberle  to  the  au- 
dience, who  responded  with  remarks  to  the  effect  that  he 
was  becoming  acclimated,  and  that  the  work  of  the  Jour- 
nal was  progressing  smoothly. 

Hugo  Kantrowitz  of  the  A-potheker  Zeitung,  of  New 
York,  was  then  introduced  and  stated  that  although  he 
was  not  a  strong  public  speaker,  he  did  have  a  very  strong 
feeling  of  friendliness  -for  the  A.  Ph.  A.  and  for  the  Phii- 
adelphia  branch. 

The  evening's  program  was  then  taken  up  and  Prof. 
Sturmer  presented  the  review  of  current  pharmaceutical 
literature.  The  author  stated  in  his  remarks  that,  rather 
than  reviewing  such  pharmaceutical  literature  as  was 
undoubtedly  read  by  most  of  those  present    he  had  ab- 


stracted several  articles  from  the  chemical  and  foreign 
journals. 

This  paper  was  discussed  by  Chas.  H.  LaWall,  E.  Fuller- 
ton  Cook,  J.  Atlee  Dean,  and  W.  L.  CUfte. 

Prof.  Otto  Raubenhelmer,  who  was  expected  from  Brook- 
lyn to  discuss  "The  Recipe  Book  of  the  A.  Ph.  A.,"  being 
delayed,  the  interval  of  waiting  was  utilized  by  Prof. 
Remington  In  relating  a  few  interesting  incidents  that  oc- 
curred In  some  of  the  past  meetings  of  the  Deutscher 
Apotheker  Vereln  of  New  York. 

Prof.  Raubenhelmer  having  arrived,  then  addressed  the 
branch,  relating  numerous  Incidents  from  his  own  ex- 
periences, arguing  the  need  of  a  reliable  and  compre- 
hensive recipe  book,  whose  publication  was  authorized  by 
the  A.  Ph.  A.  at  the  1915  meeting,  a  standing  committee  of 
fifteen  being  appointed  with  Prof.  Raubenhelmer  as  chair- 
man. 

The  idea  of  the  committee  is  to  divide  the  volume  Into 
several  chapters  somewhat  as  follows:  1.  Formulae  de- 
leted from  U.  S.  P.  and  N.  F.  2.  Formula;  from  foreign 
Pharmacopoeias.  3.  Hospital  formulae.  4.  Formulae  named 
after  their  originators.  5.  Reagents  and  stains.  G.  For- 
mulae for  toilet  articles,  cosmetics,  perfumes  and  denti- 
frices. 7.  Technical  formulae — photographic;  disinfectant; 
8.  Agricultural  formulae.  9.  Veterinary  formulas.  10. 
Formulae  for  beverages  and  syrups. 

In  conclusion  Prof.  Raubenhelmer  stated  that  the  work 
was  somewhat  hampered  by  lack  of  funds,  for  as  yet  no 
appropriation  had  been  made  by  the  council  of  the  A.  Ph. 
A.  for  stationery,  binders,  etc.,  and  that  as  yet  nothins 
had  been  definitely  decided  upon,  but  that  he  was  almo.^i 
jeady  to  begin  publishing  formula  in  the  Journal  for  sug- 
gestions and  criticisms. 

A  discussion  followed,  which  was  participated  In  by  Pro- 
fessor Remington  and  Messrs.  Eberle,  Fischells,  Dean,  I^- 
Wall,  and  others. 

.\fter  a  vote  of  thanks  to  Prof.  Raubenhelmer,  the  meet- 
ing adjourned. 


New  Officers  of  Pittsburgh   Branch. 

At  a  recent  meeting  of  the  Pittsburgh  branch  of  the 
American  Pharmaceutical  Association  officers  were  elected 
as  follows: 

President,  George  W.  Kutscher;  vice-presidents,  Peter  G. 
Walter,  Leasure  K.  Darbaker,  Jesse  J.  Doyle;  secretary, 
Benjamin  E.  Pritchard;  treasurer  P.  Henry  Utech. 


San   Francisco  Branch   Discusses   Disinfectants 
and  Counter  Prescribing. 

The  San  Francisco  branch  of  the  American  Pharmaceu- 
tical Association  met  on  Thursday  evening,  February  10th, 
President  J.  U  Liengfeld  presiding. 

The  transaction  of  routine  business  was  followed  by  an 
interesting  discussion  on  liquid  disinfectants.  The  par- 
ticular preparation  considered  was  the  Hygienic  Labora- 
torv  pine-oil  disinfectant  as  described  by  Albert  F.  Steven- 
son in  Public  Health  Reports  for  October.  1915.  This 
disinfectant  is  prepared  by  heating  a  freshly  distilled  pine- 
oil  obtained  as  a  by-product  by  the  steam  or  solvent  proc- 
ess from  the  manufacture  of  wood  turpentine  with  good 
strained  North  Carolina  Grade  E  rosin,  and  lastly  adding 
a  certain  amount  of  solution  of  sodium  hydroxide.  The 
phenol  co-efflcient  claimed  for  this  preparation  Is  about  3.5. 

C.  W.  Twining  enlightened  the  members  on  several 
points  regarding  the  preparation  and  uses  of  the  culture 
of  bacillus  bulgaricus. 

The  old  question  of  counter  prescribing  was  brought  up. 
Dr.  A.  S.  Musante  gave  it  as  his  opinion  that  the  medical 
profession  are  only  too  anxious  to  help  the  true  phar- 
macist and  would  turn  with  disgust  from  the  person  who 
considered  himself  capable  to  diagnose  and  prescribe  after 
a  few  years'  study  in  pharmacy.  The  limits  of  the  two 
professions  were  clearly  defined. 

The  lateness  of  the  hour  made  it  necessary  to  post- 
pone the  demonstration  of  the  filling  of  soft  gelatin  cap- 
sules to  the  March  meeting.  In  addition  to  this  the  many 
formulas  for  the  preparation  of  Blaud  powder  and  Vallets 
mass  will  be  considered. 

It  is  important  that  the  members  note  the  change  in 
the  meeting  night  from  the  second  Tuesday  to  the  second 
Thursday. 

The  branch  will  meet  again  on  March  9th,  in  the  Pacific 
Building,  at  8  o'clock. 
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City  of  Washington  Branch  Endorses  Deletion 
of  Whisky  from  the  Pharmacopoeia. 

A  meeting  of  the  City  of  Waslilngton  branch  of  the 
American  Pharmaceutical  Association  was  held  at  the  Na- 
tional College  of  Pharmacy  on  the  evening  of  January 
25th. 

Messrs.  Kebler,  Palkin  and  Ewing  presented  a  paper  In 
which  they  reported  the  results  of  a  comprehensive  inves- 
tigation on  the  keeping  qualities  of  spirit  of  nitrous  ether. 
The  study  was  undertaken  to  determine  the  influence  of  a 
variety  of  factors  on  the  decomposition  of  nitrous  ether. 
Among  the  factors  under  observation  were  the  presence  of 
water,  the  effects  of  refrigeration,  exposure  to  air,  ex- 
posure to  light,  and  the  relative  effect  of  keeping  under 
varying  conditions. 

The  conclusions  reached  were  that  there  was  absolutely 
ao  demonstrable  excuse  for  the  very  poor  quality  of  spirit 
of  nitrous  ether  frequently  met  with. 

The  question  of  including  whisky  in  the  Pharmacopcela 
was  discussed  at  some  length,  the  following  resolution  be- 
ing unanimously  adopted: 

Whereas,  It  is  propo.sed  to  delete  whisky  and  brandy  from 
the  Pharmacopoeia  of  the  United  States  of  America  because 
«f  the  difflculUes  involved  In  devising  equitable  standards  and 
readily  uppiied   tests;   and 

Will'  ly,  The  standards  and  tests  heretofore  included  in  the 
i'harniHLopoela  did  not  guarantee  an  article  of  unquestioned 
purity;  and 

Whereas,  It  is  practically  impossible  to  control,  or  to  deter- 
mine the  purity  of  whisky  or  brandy  by  chemical  means  alone; 
and 

Whereas,  the  Government  of  the  United  States  (for  whisky) 
and  the  Government  of  France  (for  brandy)  provide  adequate 
means  for  securing-  these  products  of  unquestionable  purity 
and  readily  controlled  quality;  now,  therefore,  be  it 

Resolved,  That  we  the  momlwrs  of  the  City  nf  Washington 
branch  of  the  Pharmaceutical  Association  recommend  that 
American  pharmacists  who  are  willing  or  anxious  to  supply 
whisky  or  urandy  of  pood  quality  for  medicinal  purposes,  be- 
come acquainted  with  the  existing  provisions  for  securing 
these  products  of  unquestionable  identity  and  of  reasonable 
purity;  and  be  it  further 

Resolved.  That  we  the  members  of  the  City  of  Washington 
brani  h  endorse  the  proposed  deletion  of  so-called  standards 
for  whisky  and  brandy  from  the  Pharmacopoeia  of  the  United 
States  of  America. 

Dr.  Harvey  W.  Wiley  reviewed  the  controversy  over 
whisky  in  the  Pharmacopoeia  and  expressed  himself  as 
being  heartily  In  favor  of  the  resolutions  as  presented. 
He  stated  that  he  had  just  learned  from  the  chairman  of 
the  committee  of  revision  that  the  proposition  to  recon- 
sider the  vote  to  delete  whisky  and  brandy  had  been  voted 
down  by  a  decided  majority  of  the  members  of  the  com- 
mittee, despite  the  fact  that  several  members  who  had 
previously  voted  for  deletion  had  also  voted  for  reconsid- 
eration. This  vote,  he  believed,  definitely  disposed  of 
whisky  In  the  Pharmacopoeia. 


Minnesota  Pharmaceutical  Association. 

The  thirty-second  annual  convention  of  the  Minnesota 
Pharmaceutical  Association  was  held  at  St.  Paul,  Tues- 
day, February  8th,  President  Richard  J.  Messing,  in  the 
chair. 

After  the  usual  preliminaries,  the  president's  address 
was  presented.  This  was  followed  by  the  report  of  Sec- 
retary Newcomb,  who  said  that  the  total  membership  of 
807  was  approximately  57  per  cent,  of  all  Minnesota  phar- 
macists. The  secretary  pointed  out  that  the  percentage 
of  pharmacists  who  live  in  the  country  and  who  are 
members  of  the  association  is  far  above  that  for  the  cities. 
The  report  showed  that  the  association  owned  over  1200 
volumes.  Including  almost  complete  sets  of  Proceedings 
from  thirty-eUht  State  pharmaceutical  associations. 
Some  of  these  latter  are  being  bound. 

Treasurer  Aberwald  reported  that  the  association  was 
In  a  better  condition  flnancially  than  at  any  time  since  Its 
organization. 

The  executive  committee  called  attention  to  the  fact 
that  advertising  had  been  eliminated  from  the  program 
for  the  convention,  and  said  that  this  change  had  been 
well  re<'elved. 

Thomas  H.  Potts,  secretary  of  the  National  Association 
of  Retail  Druggists,  was  present  and  spoke. 

H.  Hsuetcr.  chairman  of  the  membership  committee, 
presented  applications  of  178  pharmacists  for  member- 
ship In  the  association.    These  were  duly  elected. 

The  chairman  of  the  publicity  committee  stated  that 
the  committee  should  have  the  regular  services  of  a 
stenographer.    The  report  recommended  that  at  least  two 


hundred  and  fifty  articles  suitable  for  publication  in  the 
daily  papers  be  sent  out  each  month  by  the  association. 
The  recommendations  of  the  committee  were  approved 
by  the  association,  and  the  financial  expenditures  In- 
volved were  referred  to  the  executive  committee  with  a 
favorable  recommendation. 

New  Code  of  Ethics. 
The  committee  appointed  last  year  for  redrafting  the 
Code  of  Ethics  submitted  the  following  code  to  take  the 
place  of  the  present  one: 

The  members  of  tlie  Minnesota  State  Pharmaceutical  Asso- 
ciation, considering  it  necessary  that  some  mutual  under- 
standing should  exist  with  regard  to  the  moral  principles 
guiding  them  in  their  profession,  hereby  agree  upon  the  fol- 
lowing code  oi:  etliics: 

The  objects  of  this  association  are  to  advance  the  science 
ind  art  of  pharmacy  and  to  improve  the  conditions  of  phar- 
maceutical practice  by  stimulating  research  and  the  develop- 
ment of  Improved  methods,  by  diffusing  scientific-technical 
knowledge,  by  festering  sound  pharmaceutical  education,  by 
upholding  the  dignity  of  pharmacy  and  demonstrating  to  the 
public  its  importance,  and  the  necessity,  as  a  matter  of  public 
safety,  of  restricting  pharmaceutical  service  to  trained  phar- 
macists, by  extending  the  field  of  usefulness  of  the  pharmacist 
to  the  people,  by  promoting  the  enforcement  of  due  observ- 
p.nce  of  established  standards  tor  the  identity,  purity  and 
strength  of  medicines,  by  furthering  the  suppression  of 
empiricism,  by  aiding  in  the  regulation  of  the  use  of  danger- 
ous ail"!  habit-forming  drugs  and  in  the  protection  of  the 
public  health,  by  maintaining  respect  for  ethical  standards  in 
the  practice  of  pharmacy,  by  promoting  relations  of  comity 
j.nd  mutual  respect  between  physicians  and  pharmacists,  and 
In  short  in  all  proper  ways  to  promote  the  true  welfare  of 
pharmacy   and   pharmacists. 

The  principal  feature  of  the  Tuesday  afternoon  session 
was  an  address  by  President  Gedrge  E.  Vincent,  of  the 
University  of  Minnesota. 

Representatives  from  the  different  counties  in  the  State 
met  and  made  these  recommendations — that  the  sale  of 
drugs  and  medicines  be  confined  to  pharmacists;  that 
the  pedling  of  drugs  and  medicines  in  the  State  be  pro- 
hibited; that  the  association  endeavor  to  suppress  trading 
stamps  and  similar  devices;  in  favor  of  a  pure  food  and 
drug  bill  which  will  conform  with  the  federal  act.  its  en- 
forcement to  be  by  the  board  of  pharmacy;  that  the  mat- 
ter of  shorter  hours  for  pharmacists  should  be  seriously 
considered  by  each  community,  and  that  the  association 
should  urge  all  to  adopt  such  hours  as  are  most  satisfac- 
tory to  clerks  and  proprietors.  These  recommendations 
were  approved  by  the  association. 

The  commercial  section  was  called  to  order  by  Chair- 
man H.  C.  Krucksberg  Wednesday  morning,  the  meeting 
being  well  attended,  and  the  proceedings  of  interest. 

In  the  reports  of  Charles  H.  Huhn,  chairman  of  the  na- 
tional legislative  committee,  and,  John  P.  Jelinek,  chair- 
man of  the  State  legislative  committee,  it  was  pointed 
out  that  pharmacists  could  secure  almost  any  legislation 
they  desired  if  such  legislation  could  be  fully  justified  by 
the  benefits  which  it  would  give  to  the  public.  Thomas 
H,  Potts  reviewed  the  progress  of  the  State  and  federal 
legislation  during  the  past  year. 

The  scientific  and  practical  section  was  called  to  order 
by  Chairman  P.  J.  Wulling  Wednesday  afternoon. 

"Sweet  Spirit  of  Niter"  was  the  subject  of  papers  by 
Professor  O.  Bachman  and  D.  D.  Turner,  the  former  re- 
ferring to  the  results  of  a  large  number  of  assays  of  sam- 
ples collected  in  different  States  between  Minnesota  and 
California. 

Robert  L.  Morland,  of  Worthlngton,  presented  a  paper 
on  board  examinations.  Mr.  Morland  pointed  out  that 
many  candidates  before  the  board  failed  to  obtain  the  re- 
quired mark  on  account  of  seeming  carelessnes-s. 

Dean  Wulling  called  attention  to  the  disastrous  results 
which  have  followed  the  use  of  wood  alcohol  In  prepara- 
tions for  external  use.  He  said  It  should  not  be  used  In 
any  preparation  to  be  applied  externally,  or  used  In  any 
way  as  a  medicinal  substance. 

Dr,  Eugene  Friedman  read  a  paper  on  the  "Future  of 
Pharmacy,"  In  which  he  said  that  much  of  the  InefBcIency 
of  the  present-day  pharmacist  is  due  to  lack  of  prelimi- 
nary education. 

Dr.  E.  L,  Newcomb  referred  to  the  report  of  the  English 
parliament  committee  on  the  matter  of  the  publication  of 
the  formulas  of  nostrums,  and  said  that  the  parliament- 
ary committee  bad  not  seen  flt  to  recommend  that  for- 
mulas be  made  public. 

In  a  paper  on  "Physiological  Tests  of  DlgltaHB  Pro- 
duced In  Minnesota,"  Dr.  Newcomb  stated  that  the  results 
Ini'irated  a  more  potent  drug  than  had  ever  before  been 
produced  In  Minnesota.     Dr,   Newcomb  also  presented  a 
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brief  paper  on  the  need  of  the  pharmacist  exercising  care 
In  the  selection  of  his  buBiness  stationery. 

V.  R.  Kokatnur  made  an  Interesting  address  on  the 
"Practice  of  Pharmacy  in  India."  He  stated  that  he  was 
very  desirous  of  having  a  pharmacist  from  India  come  to 
Minnesota  and  secure  a  pharmaceutical  education  and 
then  return  to  India  and  establish  a  college  of  pharmacy. 

The  following  officers  were  elected:  President,  John  F. 
Danek,  Minneapolis;  vice-presidents,  Charles  MacGregor, 
Dr.  Emmet  K.  Ogden,  and  H.  C.  Becker;  secretary,  E.  L. 
Newcomb,  of  Minneapolis;  and  treasurer,  L.  J.  Aberwald, 
of  St.  Paul;  executive  committee,  A.  J.  Kline,  of  Minne- 
apolis; Max  Menzel,  of  Pipestone;  R.  J.  Messing,  of  St. 
Paul. 

W.  A.  Abbott,  of  Duluth;  R.  J.  Messing,  of  St.  Paul;  R. 
Morland,  of  Worthington ;  and  Max  Menzel,  of  Pipestone, 
were  nominated  for  appointment  on  the  board  of  phar- 
macy. 

The  entertainment  features  of  the  convention  were 
equal  in  every  respect  to  those  of  past  years. 


Illinois  Pharmaceutical  Association. 

Arrangements  for  the  thirty-seventh  annual  meeting 
of  the  Illinois  Pharmaceutical  Association,  which  Is  to 
be  held  at  Springfield,  June  6th  to  8th,  are  well  under 
way.  Vice-president  J.  Robert  Phillips  reports  that  the 
State  Armory  has  been  secured  for  the  convention,  and 
that  there  are  excellent  prospects  for  a  large  attendance. 
Harry  B.  Mason  has  accepted  an  invitation  to  address 
the  convention,  and  Professor  James  H.  Heal  will  present 
a  paper  dealing  with  the  anti-narcotic  laws. 

The  movement  to  secure  additional  members  has  re- 
sulted in  the  accession  of  nearly  three  hundred  so  far, 
with  prospects  of  doubling  this  number  before  the  assem- 
bling of  the  convention. 


Pennsylvania  Pharmaceutical  Association. 

Tile  question  as  to  whether  the  legislative  committee  of 
the  Pennsylvania  Pharmaceutical  Association  shall  have  a 
bill  drafted  providing  for  State  antl-narcotlc  regulation  to 
supplement  the  Harrison  federal  act  ami  afford  still  fur- 
ther protection  to  the  public,  will  doubtless  come  up  for 
discussion  at  the  annual  meeting  to  be  held  at  Reading 
this  year. 

The  Pennsylvania  Pharmaceutical  Association  was 
prominently  identified  with  the  passage  of  the  Pennsyl- 
vania anti-cocaine  law  of  1909,  one  of  the  forerunners  of 
the  Harrison  act,  and  has  energetically  worked  for  years 
to  aid  in  the  passage  of  federal  legislation  regarding  nar- 
cotics. 


Wyoming  Pharmaceutical  Association. 

S.  F.  Thompson,  of  Guernsey,  secretary  and  treasurer  ot 
the  Wyoming  Pharmaceutical  Association,  is  making  an 
active  campaign  by  correspondence  and  otherwise  for  new 
members.  There  are,  perhaps,  only  some  eighty-odd  drug 
stores  In  the  State,  and  as  these  are  distributed  over  an 
area  of  nearly  ninety-eight  thousand  square  miles,  which 
is  less  than  one  drug  store  to  a  thousand  square  miles,  the 
task  of  getting  the  druggists  of  Wyoming  to  gather  in 
larfee  numbers  is  apparent. 


The  Lowell  (Mass.)  Pharmaceutical  Association  held 
Us  annual  meeting  February  2d  at  the  Richardson  Hotel 
and  elected  the  following  officers  for  the  coming  year: 
President,  Horace  C.  Page:  vice-president,  Ray  Webster; 
secretary-treasurer,  Fred  Burtt;  and  executive  commit- 
tee, William  Noonan,  Fred  Jones,  and  Charles  Deveno. 
Lighter  features  of  the  meeting  which  were  much  en- 
joyed were  a  supper,  remarks  by  about  every  one  of  the 
members  present,  and  a  musical  entertainment. 

There  has  been  Introduced  in  the  United  States  House  of 
Representatives  a  bill  (H.  R.  10,928),  by  Representative 
Watkins,  of  Louisiana,  intended  to  appropriate  $100,000 
for  use  of  the  United  States  Public-Health  Service  in  en- 
couraging rural  sanitation.  This  bill  proposes  to  use  this 
money  with  special  reference  to  the  prevention  and  sup- 
pression of  pellagra  and  typhoid  fever. 

fowa  grocers  and  general  store  keepers  do  not  like 
the  attitude  of  the  board  of  pharmacy  ot  that  State 
toward  them  ami  their  sales  of  proprietary  medicines 
and  intend  to  contest  the  board's  ruling  in  the  matter. 


University  of  Illinois  School  of  Pharmacy. 

The  University  of  Illinois  has  purchased  for  its  school 
of  pharmacy  a  new  site  located  at  the  corner  of  Wood  and 
Flournoy  streets,  Chicago,  immediately  opposite  the  new 
Cook  County  Hospital,  and  affording  a  frontage  of  201  feet 
on  Wood  street  and  128  feet  on  Flournoy  street.  The  pur- 
chase includes  two  substantial  brick  buildings  erected  for 
the  Chicago  Homeopathic  Medical  College  and  Hospital 
some  years  ago.  These  buildings  will  be  put  into  shape  at 
once,  and  It  is  expected  that,  the  school  will  remove  to  its 
new  quarters  Immediately  following  the  close  of  the  pres- 
ent school  year.  The  new  location  Is  In  the  great  medical 
center  of  Chicago,  and  only  a  short  distance  from  the  medi- 
cal and  dental  colleges  of  the  university.  The  move  will 
bring  the  three  Chicago  departments  of  the  university 
into  much  closer  relations.  In  the  immediate  neighbor- 
hood are  also  the  Rush  Medical  College,  the  Presbyterian 
Hospital,  the  Chicago  Dental  College  and  several  similar 
institutions. 

It  is  planned  to  use  the  larger  building  for  the  offices, 
library,  museum,  lecture  halls  and  microscopical  labora- 
tory, and  several  smaller  laboratories.  This  building  is 
four  stories  in  height  and  contains  an  amphitheatre  wltn 
a  seating  capacity  of  300,  as  well  as  two  smaller  lecture 
rooms  and  several  laboratories.  The  hospital  building, 
three  stories  In  height,  will  be  refitted  for  the  pharmaceu- 
tical and  chemical  laboratories  exclusively. 

The  school  has  heretofore  occupied  rented  quarters.  Its 
present  location  at  Michigan  avenue  and  Twelfth  street, 
where  it  has  the  four  upper  floors  of  a  large  brick  build- 
ing, has  been  occupied  by  it  since  1904.  From  1885  to 
1904  the  school  was  located  on  State  street  near  Polk 
street.  The  alumni  and  friends  of  the  school  have  been 
engaged  for  many  years  in  an  effort  to  bring  about  the 
purchase  of  property  where  the  school  could  be  suitably 
and  permanently  located.  The  new  location  will  make 
possible  several  improvements  in  the  courses  and  equip- 
ment which  the  faculty  of  the  school  have  had  In  mind  for 
some  time.  The  president  and  trustees  of  the  university 
have  given  assurance  that  means  will  be  provided  to  put 
the  school  In  first-class  shape  in  every  respect. 

The  commencement  exercises  of  the  school  will  be  held 
at  the  new  Central  Music  Hall,  64  East  Van  Buren  street, 
Wednesday  afternoon,  April  26th.  at  2  p.  m  The  princi- 
pal address  will  be  made  by  Professor  Frederick  J.  Wull- 
ing,  dean  of  the  College  of  Pharmacy  of  the  University 
of  Minnesota,  and  president-elect  of  the  American  Phar- 
maceutical Association.  The  class  speaker  will  be  Frank 
Graham.  President  James  will  confer  degrees  on  a  class 
which  probably  will  number  about  fifty.  In  the  evening 
there  will  be  a  banquet  in  honor  of  the  graduating  class 
tendered  by  the  Alumni  Association.  A  special  feature 
of  the  banquet  will  be  the  reunion  of  the  class  of  1891. 
Arrangements  for  this  reunion  of  the  "twenty-fivers" 
are  in  charge  of  Charles  C.  Thiol  and  Wm.  P.  Knoche. 
The  arrangements  for  the  senior  class  are  in  charge  of 
the  following  class  officers:  President,  Dennis  B.  Real: 
vice-president,  A.  H.  Bogard;  secretary,  Robert  U  Green- 
wood;  treasurer,  Thomas  B.  Copeland. 

The  junior  class  recently  elected  officers  as  follows: 
President,  LeRoy  T.  Stark:  vice-president,  H.  Glddlngs: 
secretary,  Francis  Smith:  treasurer,  Corydon  Babbitt; 
sergeant-at-arms,  Al  Ferring. 


P.  J.  Coffey  was  elected  president  of  the  Chicago  Asso- 
ciation of  Drug  Clerks  at  the  third  annual  meeting  of  that 
body,  held  at  the  Hotel  Sherman  January  5th.  Other  offi- 
cers elected  were:  Vice-presidents,  J.  B.  Sutton,  Henry 
Mayvels,  E.  K.  Raines,  Bert  Conkhert,  J.  L.  Mudrow,  and 
William  Muncay;  secretary,  F.  J.  Lorenz;  treasurer,  W. 
J.  Nelson. 

The  adoption  of  a  constitution  and  a  set  of  by-laws  and 
the  election  of  officers  took  place  at  the  organization 
meeting  of  the  Waterbury  Drug  Clerks'  Association  Jan- 
uary 27th.  The  following  are  the  officers:  President,  F. 
W.  Lake:  vice-president,  Eugene  Beadle;  secretary,  P. 
J.  Kunkel;   treasurer,  James  Colwell. 

M.  H.  Wlttlch  has  been  chosen  president  of  the  Minne- 
apolis Retail  Druggists'  Association.  The  vice-president 
is  Paul  Knight;  secretary,  Henry  Ranch;  treasurer,  W. 
D.  Savage;  and  executive  committee,  J.  F.  Danek;  C.  H. 
Huhn,  Stewart  Gamble,  George  Williams,  and  E.  A.  Tup- 
per. 
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Latest  Revision  of  New  York  Narcotic  Law. 

As  a  result  of  several  conferences  of  representatives  of 
pharmaceutical,  medical,  judicial,  legislative  and  civic 
reform  interests  of  the  State,  recently  held  for  the  pur- 
pose of  drafting  a  model  State  narcotic  measure  which 
would  assure  conformity  to  the  federal  narcotic  act  and 
obviate  all  possibility  of  evasion  of  its  provisions,  it  has 
been  decided  by  these  interests  to  urge  for  enactment  by 
the  State  legislature  a  set  of  five  amendments  to  the  ex- 
isting State  law,  known  as  the  Boylan-Bloch  act,  which 
will  accomplish  this  much-desired  end  and  prevent  future 
criticism  of  State  legislation  on  this  subject. 

Companion  bills,  embodying  all  these  proposed  amend- 
ments to  the  present  State  opium-chloral  law,  have  already 
bten  drafted  and  introduced  in  the  Senate  by  Senator  John 
J.  Boylan  and  in  the  Assembly  by  Assemblyman  Maurice 
Bloch.  and  It  is  expected  that  both  these  bills  will  be 
passed  within  the  near  future. 

At  the  conferences  of  the  above-mentioned  interests, 
which  were  held  in  the  rooms  of  the  New  York  Board  of 
Trade  and  Transportation  on  January  29th,  February  5th 
and  on  subsequent  days  last  month,  it  was  decided  to 
abandon  the  originally  proposed  Idea  of  drafting  an  en- 
tirely new  narcotic  measure  as  a  uniform  or  model  nar- 
cotic bill  for  this  State,  on  the  ground  that  it  would  be 
poor  policy  to  alter  the  present  verbiage  of  the  State  nar- 
cotic law  more  than  is  absolutely  neces.sary,  and  thereby 
confuse  those  affected  by  its  provisions  by  compelling 
them  to  change  their  present  methods  of  complying  with 
the  law.  After  considerable  discussion,  it  was  agreed  to 
retain  most  of  the  existing  provisions  of  the  Boylan-Bloch 
law  and  to  make  the  additions  to  its  provisions  which 
seemingly  were  required  in  order  to  close  all  possible  loop- 
holes and  ways  of  violating  the  intent.  It  not  the  letter, 
of  this  law,  and  also  so  as  to  modify  unnecessarily  burden- 
some requirement  of  the  pharmacist. 

Among  the  conferees  were  Assistant  District  Attorney 
Floyd  h.  Wilmot,  Charles  G.  Bond,  of  the  law  firm  of 
Coulter  &  Bond,  attorneys  for  Mrs.  William  K.  Vander- 
bllt  and  the  New  York  Anti-Narcotic  League;  State  Sen- 
ator John  J.  Boylan.  Assemblyman  Maurice  Bloch.  Howard 
Clark  Barber,  superintendent  of  the  Society  for  the  Pre- 
vention of  Crime;  Dr.  Reynold  Webb  Wilcox,  of  the 
American  .Medical  Society,  a  majority  of  the  members  of 
the  New  York  Pharmaceutical  Conference,  and  the  mem- 
bers of  the  Committee  on  Legislation  of  the  Drug  Trade 
Section  of  the  New  York  Board  of  Trade  and  Transporta- 
tion, at  whose  suggestion  the  conferences  were  held. 

At  the  outset  of  the  conferences.  Assistant  District  At- 
torney Wilmot  declared  that  no  efforts  ought  to  be  made, 
in  devising  amendments  to  the  existing  State  law.  to 
place  any  further  restrictions  upon  the  retail  druggists, 
as  the  latter  were  complying  In  every  way  with  the  law 
and  ^ving  the  State  and  municipal  authorities  no  trouble 
in  enforcing  this  statute. 

The  following  amendments  were  then  agreed  upon  and 
have  since  been  Incorporated  Into  the  companion  Boylan 
and  Bloch  bills,  which  are  now  before  the  Senate  and  As- 
sembly: 

1.  A  provision  granting  permission  to  the  pharmacist, 
when  required  under  the  existing  law  to  obtain  verifica- 
tion from  the  physician  of  the  amounts  of  narcotics  called 
for  In  a  prescription  for  the  specified  maximum  quantities 
of  opium,  morphine,  codeine,  heroine,  or  chloral,  to  com- 
pound and  dispense  a  portion  of  such  prescription,  con- 
taining amounts  of  the  narcotics  smaller  than  the  speci- 
fied maximum  quantities,  without  securing  the  required 
verlflcation,  when  such  verification  Is  to  be  found  Impossi- 
ble within  a  r^sonable  time. 

2.  A  requirement  that  a  person  hitherto  addicted  to  nar- 
cotic drug  taking  who  had  been  committed  by  a  magis- 
trate or  court  for  treatment  In  a  hospital  shall  be  pre- 
sented again  t>efore  the  committing  magistrate  or  court 
before  receiving  a  discharge  from  such  commitment. 

3.  A  provision  prohibiting  misrepresentation  by  persons 
purporting  to  be  registered  pharmacists,  licensed  physi- 
cians, licensed  dentists  or  licensed  veterinary  surgeons, 
importers,  manuracturerg  or  dealers  engaged  In  handling 


narcotics  and  forbidding  forgery  of  prescriptions  calling 
for  the  narcotics  in  question. 

4.  A  requirement  that  physicians  shall  keep  records  of 
the  amount  of  narcotics  administered  to  narcotic  habitu4s 
and  make  reports  on  such  cases  to  local  boards  or  depart- 
ments of  health. 

5.  A  provision  making  it  unlawful  for  any  veterinary 
surgeon  to  prescribe  or  dispense  narcotics  to  human  be- 
ings and  for  any  dentist  to  prescribe  these  drugs  to  any 
person  not  being  treated  by  him  in  his  capacity  as  a  den- 
tist. 

Jt  was  also  intended  to  insert  a  provision  authorizing 
the  turning  over  of  seized  narcotics  to  the  State  health 
authorities,  for  use  in  the  hospitals  and  sanitariums,  in- 
stead of  allowing  these  confiscated  drugs  to  be  destroyed, 
as  at  present,  but  this  provision  was  withheld  from  the 
new  Boylan  and  Bloch  bills,  because  it  is  already  em- 
braced in  a  measure  recently  introduced  into  the  legisla- 
ture by  Assemblyman  Bloch.  which  is  now  being  amended, 
in  accordance  with  the  suggestions  of  the  Drug  Trade 
Section  of  the  New  York  Board  of  Trade  and  Transporta- 
tion, so  as  to  provide  that  the  State  health  authorities 
alone  will  have  charge  of  the  distribution  of  these  seized 
drugs  among  State  institutions.  As  originally  drafted, 
this  bill  attempted  to  give  this  power  to  local  departments 
of  correction  and  charities  as  well  as  to  the  State  health 
authorities. 

The  companion  bills,  by  whose  provisions  the  proposed 
amendments  to  the  existing  State  narcotic  laws  are  to  be- 
come statutes  of  this  State,  were  introducfed  into  the  leg- 
islature on  February  9th,  and  have  been  committed  to  the 
respective  committees  on  public  health  of  these  two  houses 
of  the  legislature. 

The  text  of  these  measures,  except  as  to  some  slight 
verbal  changes,  follow,  the  new  matter  being  printed  in 
capital  letters: 

An  act  to  amend  the  public  health  law,  In  relation  to  the  sale 
of  habit-forming  drugs.  ,.        „     ,  .  j  ,     (».„„»„ 

The  People  of  the  State  of  New  York,  represented  In  Senate 
and  Assembly,  do  enact  as  follows:  ^      j      ,     „., 

Sec.  1.  Sections  two  hundred  and  forty-flve,  two  hundred  aJid 
forty-six  and  two  hundred  and  forty-nlne-a  of  chapter  forty- 
nine  of  the  laws  of  nineteen  hundred  and  nine,  entitled,  an 
act  in  relation  to  the  public  health,  constituting  chapter  forty- 
flve  of  the  consolidated  laws,"  as  added  by  chapter  three  hun- 
dred and  sixty-three  of  the  laws  of  nineteen  hundred  and  four- 
teen and  amended  by  chapter  three  Hundred  and  twenty-seven 
of  the  laws  of  nineteen  hundred  and  fifteen,  are  hereby 
amended  to  read,  respectively,  as  follows:  ,.,,,„ 

Sec  245.  Sale  prohibited;  exception.  No  pharmacist,  drug- 
gist or  other  person  shall  sell,  have  or  offer  for  sale  or  give 
away  any  chloral,  opium  or  any  of  its  salts,  alkaloids  or  de- 
rivatives or  any  compound  or  preparation  of  any  of  them  ex- 
cept upon  the  written  prescription  of  a  duly  licensed  phyaician, 
veterinarian  or  dentist,  provided  that  the  provisions  of  this 
article,  EXCEPT  THOSE  CONTAINED  IN  SECTIONS  TWO 
IlUNDltED  AND  I-'ORTY-EIOHT-A  AND  TWO  HUNDRED 
AND  FORTY-EIGHT-B  THEREOF,  shall  not  apply  to  the  sale 
of  domestic  and  proprietary  remedies,  nor  to  physicians'  pre- 
scriptions, compounded  solely  for  the  person  named  Jn  t"* 
oriBinal  prescription,  actually  sold  in  good  faith  as  medicines 
and  not  for  the  purpose  of  evading  the  provisions  of  this  arU- 
cle.  and  provided  further  that  such  remedies  and  preparations 
dP  not  contain  more  than  two  grains  of  opium,  or  one-fourth 
grain  of  morphine  or  one-eighth  grain  of  heroine  or  one  grain 
of  codeine,  or  ten  grains  of  chloral  or  their  salts  In  one  fluid 
ounce,  or  If  a  solid  preparation,  in  one  avolrdupota  ounce  nor 
to  plasters,  liniments  and  ointments  for  external  use  only. 

Sec.  2«.  Prescriptions;  certificates.  It  shall  be  unlawful  for 
any  person  to  sell  at  retail  or  give  away  any  of  the  drugs, 
their  salts,  derivatives  or  preparations  mentioned  In  section 
two  hundred  and  forty-flve  of  this  chapter  except  as  herein 
provided  without  first  receiving  a  written  prescription  signed 
by  a  duly  licensed  physician,  veterinarian  or  dentist.  The  pre- 
scription must  contain  substantially  the  following:  The  name 
in  full  of  the  physician,  veterinarian  or  dentist  Issuing  such 
prescription,  his  office  address,  and  the  name,  age  and  address 
of  the  person  to  whom,  and  date  on  which  such  prescription 
Is  Issued.  It  shall  be  unlawful  for  any  duly  licensed  physician, 
vcterlnarinn  or  dentist  to  Issue  any  such  prescription  contain- 
ing any  of  the  drugs,  their  salts,  derivatives  or  preparations, 
menllonerl  In  section  two  hundred  and  forty-five  of  this  chap- 
ter for  any  duly  licensed  phyxiclan  to  dispense,  give  or  deliver 
any  of  the  said  drugs,  their  salts,  derivatives  or  preparations, 
except  after  a  physical  exjimlnatlon  of  any  person  for  the 
treatment  of  disease.  Injury  or  deformity.  It  shall  be  unlaw- 
ful for  any  person  to  sell  at  retail  any  of  the  drugs  or  prepa- 
rations of  any  of  those  mentioned  In  section  two  hundred  and 
forty-flve  of  this  article  without  first  verifying  BY  TBL.E- 
PHONK  OR  OTHERWISE  the  authority  of  any  prescription 
containing  more  than   four  grains  of  morphine,   thirty  grains 
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of  opium,  two  grains  of  heroine,  six  grraina  of  codeine  or  four 
drams  of  chlurul.  Such  verlllcatlon  can  be  made  by  telephone 
or  otherwise,  KXCEPT  ONLY  THAT  IF  SUCH  VERIKICA- 
TION  IS  FXJUND  IMPOS8IBL.K  WITHIN  A  REASONABLE 
TIME,  SUCH  PRESCRIPTION  MAY  BE  COMPOUNDED  IN 
SUCH  PART  AS  WOULD  NOT  HAVE  KEQUIHICD  SUCH 
VERIFICATION,  AND  THE  BALANCE  THEREOF  SHALL 
BE  DISPENSED  ONLY  AFTER  SUCH  VERIFICATION  IS 
OBTAINED.  Such  prescriptions  so  received  shall  be  tilled  out 
at  llio  time  of  leceiviiiK  tlie  same  for  the  full  quantity  pre- 
scribed ilXCEPT  IN  SUCH  EMERGENCY,  and  no  prescrip- 
tion so  received  shall  be  tilled  out  more  than  ten  days  after  the 
date  which  said  prescription  be  dated.  Such  prescription, 
tiom  which  no  copy  shall  be  taken,  shall  be  retained  by  the 
person  who  dispenses  the  same  and  shall  be  filled  but  once. 
A  8«paaite  tile  of  all  such  prescriptoins  shall  be  kept  by 
tho  pharmacist  or  druggist  fllllnj,'  the  same,  but  such  prescrip- 
tions may  be  numbered  consecutively  with  other  prescriptions 
received.  Unless  so  separately  filed  a  record  must  be  kept 
showing: 

1.  The  file  number  given  to  each  prescription  filled. 

2.  The  name  of  the  physician  or  surgeon  signing  the  same; 
and 

3.  The  name  of  the  person  for  whom  such  prescription  Is 
filled. 

Any  person  who  sells  at  retail,  furnishes  or  dispenses  any  of 
liie  (irL,,;s  mentioned  In  section  two  hundred  and  forly-Hve  of 
this  chapter  upon  a  written  prescription  by  a  duly  registered 
pliyslcian  or  veterinarian  or  dentist  shall  at  the  time  of  dis- 
pensing the  same,  place  upon  the  package  a  label  or  deliver 
therewith  a  c<»rtlflcate  stating  the  name  and  address  of  the 
person  selling  or  furnishing  the  same,  the  name  and  address 
of  the  phys:  Ian,  veterinarian  or  dentist  upon  whose  prescrip- 
tion such  sale  is  made,  the  date  of  sale,  and  the  name  of  the 
person  to  whom  such  sal©  is  made  Any  person,  other  than  a 
a  manufacturer  of  any  of  the  drui^s  mentioned  In  section  two 
hundred  and  forty-five  or  a  wholesale  dealer  In  drugs  or  a 
liooiised  pliarmaclst.  licensed  druggist,  duly  registered  practic- 
ing physician,  licensed  veterinarian  or  a  licensed  dentist,  who 
shall  possess  any  of  the  drugs  mentioned  In  section  two  bun- 
dled and  forty-flve  or  their  salts,  derivatives  or  preparations, 
shall  be  guilty  of  a  misdemeanoy.  unless  said  possession  is  au- 
thorized by  the  certificate  descrilnd  In  this  section.  Nothing 
herein  contained  shall  be  construe'!  to  prohibit  the  sale  of  any 
of  such  drugs  by  any  manufacturing  pharmacists  or  chemists. 
or  wholesale  or  retail  pharmacists  or  chemists  or  wliolesale 
or  retail  pharmacists  or  druggists,  to  other  manufacturing 
pharmacists  or  chemists,  or  wholesale  or  retail  pharmacists,  or 
druggists,  or  to  hospitals,  colleges,  scientific  or  public  insti- 
tutions, except  that  such  sale  shall  be  made  in  the  manner  pro- 
vided in  the  next  succeeding  section. 

Sec.  249-a_  Commitment  of  habitual  drug  users;  procedure; 
discharge.  The  constaflt  use  by  any  person  of  any  habit-form- 
ing drug,  except  under  the  direction  and  consent  of  a  duly 
licensed  physician.  Is  hereby  declared  to  be  dangerous  to  the 
public  health.  Whenever  a  complaint  shall  be  made  to  any 
magistrate  that  any  person  is  addicted  to  the  use  of  any 
liabit-forming  drug,  without  the  consent  or  direction  of  a  duly 
licensed  physician,  such  magistrate,  after  due  notice  and  hear- 
ing, is  satisfied  that  the  complaint  is  founded  and  that  the 
person  is  addicted  to  the  use  of  a  habit-forming  drug,  shall 
commit  such  person  to  a  State,  county,  or  city  hospital,  or  in- 
.stitutlons  licensed  under  the  State  lunac  commission,  or  anv 
correctional  or  charitable  institution  maintained  by  the  Stata 
or  any  municipality  thereof,  for  the  treatment  of  disease  oi 
Inebriety.  Any  court  having  Jurisdiction  of  a  defendant  in  a 
criminal  proceeding,  if  It  appears  that  a  defendant  is  a  habit- 
ual user,  may  commit  such  user  for,  tre.itment  as  herein  pro- 
vided at  any  stage  of  such  proceeding  against  such  defendant, 
and  may  stay  proceedings,  withhold  conviction  or  suspend  sen- 
tence, pending  the  period  of  such  commitment.  Whenever  the 
chief  medical  ofllcer  of  such  Institution  shall  certify  to  SUCH 
magistrate  OR  COURT  that  any  person  so  committed  has  been 
sufficiently  treated  or  give  any  other  reason  which  ia  deemed 
adequate  and  sufllclent.  the  person  so  committed  SHALL  BE 
RETURNED  TO  SAID  MAGISTRATE  OR  COURT,  WHO 
MAY  THEREUPON  ORDER  A  DISCHARGE  FROM  SUCH 
COMMITMENT.  Every  person  committed  under  the  pro 
visions  of  this  section  shall  observe  all  the  rules  and  regula- 
tions of  the  institution  or  hospital.  Any  such  person  who  wil- 
fully violates  the  rules  and  regulations  of  the  institution  or  re- 
peatedly conducts  himself  in  a  disorderly  manner  may  be 
taken  before  a  magistrate  by  the  order  of  the  chief  medical 
officer  of  the  institution.  The  chief  medical  officer  may  enter 
a  complaint  against  such  person  for  disorderly  conduct  and 
the  magistrate,  after  a  hearing  and  upon  due  evidence  of 
such  disorderly  conduct,  may  commit  such  person  for  a  period 
of  not  to  exceed  six  months  to  any  institution  to  which  per- 
sons convicted  of  disorderly  conduct  or  vagrancy  may  be  com- 
mitted, and  such  institution  shall  keep  such  persons  separate 
and  apart  from  the  other  Inmates;  provided  that  nothing  In 
this  section  shall  be  construed  to  prohibit  any  person  commit- 
ted to  any  institution  under  its  provisions  from  appealing  to 
any  court  having  jurisdiction  for  a  review  of  the  evidence  on 
*rhich  this  commitment  was  made. 

Sec.  t.  Such  chapter  ie  hereby  amended  bv  Inserting  therein 
three  new  sections  to  be  sections  two  hundred  and  forty- 
sevem-a,  two  hundred  and  forty-elght-a  and  two  hundred  and 
forty-eight-b,   respectively,   as   follows: 

Sec.  tn-a.  FAI^E  REPRESENT  .4TION,  ET  CETERA, 
THAT  ANT  PERSON  W^HO.  FOR  THE  PURPOSE  OF  OB- 
TAINING ANY  OP  THE  DRUGS  MENTIONED  IN  THIS 
ARTICLE  AND  FOR  THE  PURPOSF  OF  EVADING  THE 
INTENDMENT  OF  THIS  ARTICLE  SHALL  FALSELY  AS- 
SUME OR  USE  THE  TITLE  OF  "REGISTERED  PHARMA- 
OTST,"  "LICENSED  PHYSICIAN,"  "LICENSED  DENTIST  " 
OR  "LICENSED  VETERINARY  SURGEON."  OR,  IN  ANT 
MANNER  FALSELY  REPRESENTS  HIMSELF  TO  BE,  A 
REGISTERED  PHARMACIST,  LICENSED  PHYSICIAN, 
LICENSED  DENTIST  OR  LICENSED  VETERINARY  SUR- 


GEON, OR  WHO  SHALL  FALSELY  REPRESENT  HIMSELF 
TO  BE  AN  IMPORTER,  MANUFACTURER  OR  DEALER 
ENGAGED  IN  THE  CONDUCT  OB'  A  LAWFUL  BUSINESS 
IN  SAID  DRUGS,  OR  WHO  SHALL  UTTER  A  FALSE  OR 
FORGED  PRESCRIPTION,  OR  SHALL  ALTER  AN  ORIGI- 
NAL WRITTEN  PRESCRIPTION  OR  ORDER  I'XJR  ANY 
OF  THE  DRUGS  MENTIONED  IN  THIS  ARTICLE  SHALL 
BE  GUILTY  OF  A  MISDEMEANOR. 

Sec.  248-a.  RECORDS  AS  TO  HABITUAL  DRUG  USERS. 
ANY  PHYSICIAN  WHO  SHALL  LAWFULLY  PRESCRIBE 
FOR,    OR    ADMINISTEIt,    OR    SELL,    GIVE    OR    FUK.MSH 

TO,  jlny  person  whom  he  has  reason  to  believe 

IS  AN  HABITUAJL  USER  OF  ANY  OF  SAID  DRUGS,  ANY 
quantity  of,  or  preparation  CONTAINING  AKY 
OF  THEM  SHALL  FORTHWITH  MAKE  A  RECORD  SHOW- 
ING THE  DATE  WHEN  AND  AMOUNT  OF  EACH  SUC'H 
DRUGS  AND  PREPARATIONS  CONTAINING  THEM.  SO 
PRESCRIBED,  ADMINISTERED,  SOLD,  GIVEN.  OR  FUR- 
NISHED. SUCH  RECORDS  SHALL  ALSO  SHOW  IN  EACH 
INSTANCE  THE  NAME,  ADDRESS,  AGE  AND  SYMPTOMS 
OF  DRUG  ADDICTION  OF  EACH  AND  EVERY  PKItSON 
SO  PRESCRIBED  t\)H.  .A.DMINISTERED  TO,  SOLD, 
GIVEN  OR  FURNISHED.  EVERY  RECORD  HEREIN  RE- 
QUIRED SHALL  BE  KEPI"  BY  THE  MAKER  THEREOF 
FOR  A  PERIOD  OF  TWO  YEARS  IN  SUCH  MANNER  AS 
TO  BE  READILY  ACCESSIBLE  TO  INSPECTION  BY 
AUTHORIZED  PERSONS  CHARGED  WITH  THE  EN- 
FORCF..MENT  OF  LAW. 

IF  SAID  PHYSICIAN  SHALL  LAWFULLY  CONTINUE 
TO  PRESCRIBE  FOR,  OR  ADMINISTER,  SELL.  GIVE  OR 
FURNISH  TO,  SUCH  USER  ANY  QUANTITY  OF  SAID 
DRUGS  OR  PREPARATIONS  CONTAINING  THEM  FOR  A 
LONGER  PERIOD  THAN  THREE  WEEKS,  SUCH  PHVSI- 
CIAN  SILA-LL  IMMEDIATELY  AT  THE  END  OF  THE  FIRST 
THREE  WEEKS  OP  SAID  PERIOD  FILE  WITH  THE 
LOCAL  BOARD  OR  DEPARTMENT  OF  HEALTH  A  WRIT- 
TEN STATEMENT,  SIGNED  BY  HIM  WITH  HIS  NAME 
AND  ADDRESS  AND  SHOWING  THE  NAME,  ADDRESS 
AGE  AND  SYMPTXJMS  OF  DRUG  ADDICTION  OF  EACH 
USER,  TOGETHER  WITH  EVERY  DATE  WHETN  AND 
THE  QUANTITY  THEREON  SO  PRESCRIBED.  ADMIN- 
ISTERED, SOLD,  GIVEN  OR  FURNISHED.  PROVIDED 
HOWEVER,  THAT  IT  SHALL  NOT  BE  NECESSARY  FOR 
ANY  STATE,  COUNTY  OR  CITY  HOSPITAL  OR  CORREC- 
TIONAL INSTITUTION  TO  FILE  SAID  RECORDS  AS  TO 
PATIENTS  ACTUALLY  CONFINED  THEREIN;  AND  PRO- 
VIDED, ALSO,  THAT  IT  SHALL  NOT  BE  NECESSARY  FOR 
ANY  DULY  LICENSED  PHYSICIAN  OF  THIS  STATE  TO 
FILE  SAID  RECORD  AS  TO  ANY  PATIENT  SUFFERING 
FROM  AN  INCURABLE  OR  CHRONIC  PHYSICAL  DIS- 
ABILITY OR  DISEASE,  NOT  CAUSED  BY  OR  CONNECTED 
WITH  THE  DRUG  HABIT.  AND  REQUIRING  SAID  DRUG 
TO  RELIEVE  UNBEARABLE  PAIN.  BUT  IT  SHALL  NOT 
BE  NECESSARY  TO  NEGATIVE  THIS  LAST  EXCEPTION 
IN  ANY  COMPLAINT,  INFORALVTION  OR  INDICTMENT 
OR  OTHER  PROCESS  HEREUNDER,  AND  TITE  BURDEN 
OF  PROOF  OF  SUCH  EXCEPTION  SHALL  BE  ON  THE 
DEFENDANT. 

Sec.  248-b.  VETERINARIANS  AND  DENTISTS.  IT 
SHALL  BE  UNLAWFUL  FOR  ANY  VETERINARY  SUR- 
GEON TO  PRESCRIBE,  DISPENSE  OR  FURNISH  ANY  OF 
THE  DRUGS  MENTIONED  IN  THIS  ARTICLE,  FOR  THE 
TREATMENT  OF  OR  CONSUMPTION  BY  A  HUMAN  BE- 
ING, OR  FOR  ANY  DENTIST  TO  ISSUE  ANY  SUCH 
WRITTEN  PRESCRIPTION  FOR.  OR  DISPENSE  OR  FUR- 
NISH ANY  OF  THEM  FOR  THE  USE  OF  ANY  PERSON 
NOT  UNDER  HIS  IMMEDIATE  TREATMENT  AS  A  DEN- 
TIST, OR  FOR  ANY  OTHER  PURPOSE  THAN  AS  A  PART 
OF  SUCH  TREATMENT.  .      . 

Sec.  3.  This  act  shall  take  effect  immediately. 
It  is  also  planned  by  the  narcotic  law  revision  con- 
frerees  to  make  two  amendments  to  the  Walker,  or  New 
York  State,  cocaine  law,  along  the  lines  of  the  proposed 
amendments,  numbered  4  and  5,  of  the  existing  Boylan- 
Bloch.  or  State  opium-chloral  law.  Such  amendments  to 
the  cocaine  law  have  been  incorporated  in  a  bill,  which 
has  just  been  introduced  by  Assemblyman  Bloch.  seek- 
ing to  make  it  a  felony  for  a  veterinarian  to  prescribe 
or  furnish  cocaine  and  analagous  products  for  a  human 
being,  or  for  a  dentist  to  do  so  for  any  person  not  under 
his  immediate  treatment  as  a  dentist;  and  also  seeking 
to  make  it  a  misdemeanor  for  any  person  to  represent 
himself  falsely  as  a  registered  pharmacist  or  licensed 
physician,  dentist  or  veterinarian,  or  as  an  authorized 
dealer  in  drugs,  for  the  purpose  of  obtaining  any  of  these 
substances. 


Other  Proposed  Legislation   of  Interest  to 
Pharmacists. 

Other  bills  of  interest  to  pharmacists  have  been  re- 
cently introduced  in  the  legislature  of  the  State  as  fol- 
lows: ^     . 

The  Hamilton-Fertig  bill,  to  take  the  enforcement  ot 
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the  pharmacy  law  from  the  education  department  and  give 
it  to  the  health  department:  discussed  by  Kings  County 
pharmacists  as  reported  on  page  173. 

One  inserting  in  the  general  business  law  a  new  section, 
regulating  the  markings  of  containers  of  disinfectants  in- 
tended for  external  use. 

•  Another  providing  that  no  bichloride  of  mercury  shall  be 
sold  in  the  dry  form  except  in  tablets  of  iriang.i'ar  shape 
and  blue  color,  labeled  poison.  The  containers  must  be 
made  of  blue  glass  with  small  pointed  elevitions  on  the 
surface.  These  containers  must  als)  be  labeled  "poison 
— bichloride  of  mercury,"  in  red  letters.  Each  tablet 
must  contain  two  grains  of  tartar  t^metic. 

For  the  State  institute  for  the  study  of  malignant  dis- 
eases in  the  city  of  Buffalo,  an  appropriation  of  $15,000 
is  proposed  to  procure  radium,  mesothorium  or  other 
radio-active  materials,  for  experimental  or  other  treat- 
ment of  cases  of  cancer  and  allied  diseases  or  for  re- 
search work. 

An  amendment  to  the  public  health  law  has  been  of- 
fered defining  "unprofessional  conduct"  as  either  wil- 
fully betraying  a  professional  secret,  or  habitual  drunk- 
enness or  addiction  to  drugs,  or  advertising  to  practice 
medicine  under  one's  own  name  through  newspapers, 
magazines,  leaflets,  billboards,  circulars  or  by  similar 
means,  while  actually  being  employed  by  another  not 
lawfully  authorized  to  practice  medicine  within  the 
SUte. 

A  bill  has  been  introduced  inserting  in  the  general 
business  law  a  new  section,  prohibiting  the  levying  of 
any  fee  for  a  permit  to  sell  petroleum  oil,  or  its  products, 
for  light  or  heat,  or  any  fluid  sold  for  domestic  or  com- 
mercial consumption. 


Se-w  York  Pharmaceutical  Conference. 

The  New  York  Pharmaceutical  Conference  held  a  spe- 
cial meeting  February  4th  for  the  purpose  of  devising 
ways  and  means  of  opposing  the  Hamilton-Fertig  bill. 
Realizing  that  most  effectual  pressure  could  probably  be 
brought  to  bear  upon  the  introducers  of  this  measure  by 
having  their  own  constituents  make  direct  appeals  *0 
them,  the  members  of  the  conference  voted  to  request  a 
committee  of  the  Bronx  Pharmaceutical  Association  to 
ask  Senator  Hamilton  and  Assemblyman  Fertlg,  both  of 
whom  represent  Bronx  districts  in  the  legislature,  to  with- 
draw their  bills  as  soon  as  possible. 

If  this  request  on  the  part  of  the  Bronx  delegation  of 
pharmacists  fails  to  bring  about  the  desired  result  the 
conference  is  planning  to  oppose  the  passage  of  the  bill 
in  the  legislature  under  the  direction  of  the  committee 
on  legislation  of  the  New  Yorlc  State  Pharmaceutical  As- 
sociation. 


New  York  County  Pharmaceutical  Society. 

The  regular  monthly  meeting  of  the  New  York  County 
Pharmaceutical  Society  was  held  Wednesday  evening, 
February  16th,  at  Terrace  Garden,  Chairman  B.  CoUe 
presiding. 

After  the  reading  of  the  minutes  of  the  previous  meet- 
ing, which  were  adopted,  the  chairman  called  upon  Dr. 
J.  L..  I..ascoff,  chairman  of  the  legislative  committee,  who 
had  several  Important  matters  to  bring  before  the  mem- 
bers. Chief  among  them  was  the  bill  regulating  phar- 
macy for  pharmacists.  A  committee  of  three,  consisting 
of  M.  Klein,  T.  Latham  and  W.  Walters,  was  appointed  to 
co-operate  with  committees  of  other  pharmaceutical  socie- 
ties In  this  matter. 

A  letter  was  received  from  the  People's  Relief  for  the 
Jewish  War  SutTerers  requesting  members  to  be  present 
at  their  meeting  on  February  18th.  Dr.  Lascoff  and  Mr. 
I/atham  had  heard  at  first  hand  the  real  conditions  In 
that  country,  and  gave  a  vivid  description  of  the  sad 
state  of  affairs.  A  committee  of  three,  consisting  of 
Messrs.  I.<a8coff,  Klein  and  Halpern,  were  selected  to  at- 
tend the  meeting. 

Mr.  Halpern  made  an  interesting  talk  upon  the  starting 
of  a  fund  for  the  um  of  members  In  cases  of  necessity. 

8.  IJfsbitz  and  Arthur  Sachs  were  elected  to  member- 
ship. 

Chairman  Walters,  of  the  grievance  committee,  re- 
ported progress. 

Treasurer  T.  I.^tham  reported  a  balance  of  good  size. 

The  banquet  committee  reported  that  the  banquet  would 
b«  given  at  RIeaenweber's  April  12th. 


Kings  County  Pharmaceutical  Society. 

Resolutions  endorsing  recently  proposed  amendments  t© 
the  New  York  State  narcotic  laws  and  denouncing  the 
Hamilton-Fertig  bill,  now  in  the  State  legislature,  which 
seeks  to  deprive  the  Board  of  Pharmacy  of  almost  all  its 
present  powers  and  to  confer  them  upon  the  State  health 
department,  were  adopted  at  the  latest  monthly  meeting 
of  the  Kings  County  Pharmaceutical  Society,  held  in  the 
Brooklyn  College  of  Pharmacy,  on  February  8th. 

In  the  resolution  condemning  the  Hamilton-Fertig  meas- 
ure, the  society's  members  placed  the  organization  on  rec- 
ord as  unalterably  opposed  to  the  bills  because  they  "in- 
terfere with  some  of  the  most  important  functions  of  the 
New  York  State  Board  of  Pharmacy,  the  members  of 
which  are  practical,  registered  pharmacists  who  are  ap- 
pointed by  the  State  board  of  regents,  while  there  la  no 
such  representation  of  the  profession  of  pharmacy  In  the 
State  Board  of  Health,"  and  especially  because  it  endeav- 
ors to  "confer  upon  any  department  of  health  the  power 
to  fix  standards  of  drugs."  which  work  of  standardization 
"is  embodied  in  the  United  States  Pharmacopoeia,  and  is 
the  result  of  continuous  research  and  study  by  sclentlflc 
men,"  and  must  not  be  permitted  to  become  subject  to 
the  discretion  or  caprice  of  any  political  appointee. 

Serious  objection  to  this  measure  was  also  voiced  in  this 
resolution  on  the  s^ore  that,  as  the  bill  does  not  directly 
amend  the  State  pharmacy  law,  its  enactment  would  dupli- 
cate existing  statutes,  and  at  the  same  time  destroy  the 
present  concentrated  control  and  supervision  of  pharmacy 
by  the  State  board,  with  the  inevitable  result  that  the 
pharmacist  of  this  State  would  thereby  be  placed  under  the 
orders  and  supervision  of  two  separate  State  departments 
and  would  be  unable  to  determine  which  authority  to 
obey.  Summarizing  its  argument  against  this  bill,  the 
resolution  stated  that  the  result  of  its  enactment  would 
be  chaos  and  ultimate  destruction  of  the  splendid  disci- 
pline now  existing  in  the  profession  of  pharmacy  in  this 
State."  Thomas  J.  France  proposed  the  resolution  de- 
nouncing this  bill,  which  was  unanimously  adopted. 

Reporting  on  the  introduction  of  the  Hamilton-Fertig 
bill  in  the  legislature.  Dr.  William  C.  Anderson,  as  chair- 
man of  the  society's  committee  on  legislation,  said  that 
this  measure,  which  is  known  as  Senate  bill  254  and  As- 
sembly bill  352,  had  been  presented  in  the  State  Senate  by 
Senator  Hamilton,  of  Bronx  county,  and  by  Assemblyman 
Fertig,  also  of  that  county,  but  had  received  no  support 
from  the  existing  commissioner  of  health.  Dr.  Briggs.'or 
any  other  ofl^cial  in  the  State  health  department.  Dr.  An- 
derson told  of  the  action  already  taken  on  this  measure 
by  the  New  York  Pharmaceutical  Conference,  at  a  special 
meeting,  on  February  4th,  when  a  special  committee  of  the 
Bronx  was  appointed  to  make  every  effort  to  induce  the 
introducers  of  this  bill  to  withdraw  it  In  the  event  that 
this  effort  to  secure  the  withdrawal  of  the  bill  fails.  Dr. 
Anderson  stated  that  the  State  association  could  be 
counted  upon  to  make  a  determined  fight. 

Dr.  Anderson  also  set  forth  the  plans  of  a  newly  formed 
Conference  on  Uniform  Narcotic  Legislation  which  had  de- 
cided to  try  to  amend  the  Boylan-Bloch,  or  New  York  State 
narcotic  law,  so  as  to  unify  its  provisions  with  those  of 
the  Harrison,  or  federal,  narcotic  act,  by  (1)  authorizing 
the  turning  over  of  seized  habit-forming  drugs  to  the 
State  board  of  health  or  some  other  health  authorities  for 
use  in  State  hospitals  and  sanitariums;  (2)  permitting 
pharmacists,  when  verification  of  prescriptions  calling  for 
specified  maximum  quantities  of  narcotics  Is  required,  to 
dispense  a  portion  of  the  preparation  thus  called  for, 
which  shall  contain  .smaller  quantities  of  the  narcotics 
than  are  prescribed,  in  the  event  that  It  is  impossible 
to  obtain  verification  by  the  prescribing  physician  withifl 
a  reasonable  time;  (3)  requiring  action  by  a  court  of 
competent  Jurisdiction  as  a  condition  precedent  to  the 
discharge  from  treatment  of  an  alleged  "cured"  addict 
to  habit-forming  drugs;  (4)  prohibiting  the  prescribing 
or  dispensing  of  narcotics  by  veterinarians  except  to 
animals;  (5)  prohibiting  any  and  all  misrepresentation 
of  his  profession  by  a  veterinarian  or  dentist  prescribing 
habit-forming  drugs;  and  (6)  compelling  physicians  to 
keep  records  of  the  amounts  of  narcotics  administered 
by  them  to  habitues,  and  to  make  reports  on  all  such 
cases  to  State  authorities.  Upon  Dr.  Anderson's  recom- 
mendation, these  proposed  amendments  to  the  present 
State  law  were  endorsed  by  the  society. 
Following  a   discussion   on   the  necessity   for  paylns 
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both  the  Internal  revenue  liquor  tax  and  the  State  alco- 
hol dealer's  license,  in  order  to  have  the  privilege  of  sell- 
ing certain  high  alcohol  percentage  proprietaries,  includ- 
ing some  beef,  Iron  and  wine  preparations,  and  essences 
of  ginger  and  peppermint,  other  than  those  set  forth  in 
the  U.  S.  P.  and  N.  F.,  it  was  voted  that  the  trade  mat- 
tere  committee  inform  each  member  that  both  federal 
and  State  licenses  are  required  by  the  pharmacists  sell- 
ing such  remedies,  even  if  they  do  not  sell  alcohol. 

Adrian  Paradis,  as  treasurer,  reported  a  balance  on 
hand  of  |513.b2. 

Charles  Heimerzhelm,  as  chairman  of  the  trade  mat- 
ters committee,  reported  on  the  society's  propaganda 
work,  and  asked  all  members  to  furnish  to  Dr.  Ehrhorn 
the  names  of  physicians  needing  work  on  this  subject. 
He  also  announced  that  the  committee  waa  planning  an- 
other Joint  meeting  of  physicians  and  pharmacists  to  be 
held  within  the  near  future  in  a  suitable  assembly  hall, 
where  a  discussion  of  the  Harrison  law  will  follow  a  din- 
ner, at  which  the  physicians  will  be  the  guests  of  the 
druggists. 

The  resignation  of  Thomas  J.  Keenan  was  accepted 
and,  by  a  unanimous  xote,  he  was  elected  an  honorary 
member  of  the  society. 

The  death  of  A.  J.  Brooks  was  announced,  and  a  me- 
morial resolution  adopted. 


Greater  New  York  Associated  Pharmacists. 

On  February  9th  the  Associated  Pharmacists  and  Drug 
Clerks  of  Greater  New  York  held  their  annual  meeting  at 
57  St.  Marks  place,  this  city,  and  heard  reports  of  officers 
and  transacted  other  business. 

A  substantial  balance  In  the  treasury  and  the  accession 
of  167  members  were  reported. 

The  following  officers  were  elected,  namely:  President, 
Harry  L.  Gold  wag  (re-elected);  vice-presidents,  Morris 
Blank,  Alexander  Bach,  and  Abraham  Teitelbaum;  record- 
ing secretary,  Harry  J.  Bravin  (re-elected),  345  East  One 
Hundred  and  Twentieth  street;  financial  secretary,  Lillian 
Brill;  treasurer,  Abraham  A.  Helfand;  and  sergeant-at- 
arms,  William  Avstriech. 

A  charter  committee  consisting  of  the  president,  first 
and  second  vice-presidents,  secretary,  and  treasurer,  was 
appointed. 

The  next  meeting  will  be  held  March  8th,  at  9  p.  m. 


Proposed  Consolidation  of  the  Gibson  and  Snow 
Interests. 

It  is  expected  that  there  will  shortly  be  a  consolidation 
of  Walker  &  Gibson,  of  Albany,  and  the  Gibson  Drug 
Company,  of  Rochester,  with  C.  W.  Snow  &  Co.,  of  Syra- 
cuse. These  companies  are  the  largest  and  most  promi- 
nent of  the  firms  engaged  in  the  wholesale  drug  business 
in  the  northern  part  of  this  State. 

According  to  the  present  plans,  this  consolidation  of  up- 
State  drug  concerns  will  probably  have  a  capitalization  of 
at  least  $1,000,000,  which  would  represent  a  conservative 
figure  on  the  value  of  their  merchandise  and  business. 
The  combined  business  of  the  three  companies  is  estimated 
at  more  than  14,000,000  per  annum. 

As  the  Gibson  interests  will  probably  be  the  dominant 
factors  in  the  merger.  It  is  expected  that  the  main  office  of 
the  consolidation  will  be  In  Albany. 


South  Brooklyn  Druggists'  Association. 

Druggists  of  the  Borough  Park  section  of  Brooklyn  have 
formed  the  South  Brooklyn  Druggists*  Association,  which 
meets  on  the  first  and  third  Thursdays  of  each  month  at 
the  Borough  Park  Club  House,  Fiftieth  street  and  Thir- 
teenth avenue. 

The  leading  spirit  in  the  formation  of  the  organization 
seems  to  have  been  B.  Mishking,  4401  Thirteenth  avenue. 


Reports  from  Chicago  are  to  the  effect  that  a  plan  Is 
on  foot  for  the  merging  of  numerous  drug  stores  in  the 
cities  and  towns  in  that  part  of  the  country  into  a 
"chain"  under  a  central  management. 

Alfred  Vivian,  who  was  graduated  by  the  University  of 
Wisconsin  School  of  Pharmacy  with  the  class  of  '94,  has 
been  appointed  dean  of  the  College  of  Agriculture  of  the 
Ohio  State  University  at  Columbus,  after  having  served 
in  the  Department  of  Agricultural  Chemistry  since  1894. 


Riker-Hegeman-United  Drug  Company  Merger 
Authorized. 

Formal  approval  of  the  proposed  terms  for  the  consoli- 
dation of  the  Riker  &  Hegeman  Company  and  United  Drug 
Company,  through  an  exchange  of  the  stocks  of  these  cor- 
porations or  those  of  a  new  "parent"  organization  recently 
Incorporated  by  the  promoters  of  this  merger  under  the 
title  of  the  new  United  Drug  Company,  was  given  by  large 
majorities  of  the  shareholders  of  both  of  the  first-men- 
tioned concerns  at  special  ratification  meetings  held  in 
the  home  offices  of  these  companies  in  this  city  and  Bos- 
ton, respectively,  on  the  afternoon  of  February  4th.  With 
the  long-awaited  assent  of  the  Riker  &  Hegeman  Com- 
pany stockholders  thus  voted  In  favor  of  the  consolidation, 
it  is  expected  that  the  merger  of  these  big  retail  drug  in- 
terests will  now  be  carried  out  without  further  delay. 

The  new  United  Drug  Company,  which  has  been  formed 
to  act  as  the  operating,  as  well  as  the  security  issuing, 
concern  for  the  combined  Riker  &  Hegeman  and  old 
United  Drug  concerns,  is  capitalized  for  120,000,000  un- 
der the  laws  of  this  State.  It  has  a  "blanket"  charter, 
enabling  it  to  conduct  a  business  in  confectionery,  sta- 
tionery, live  stock,  lard,  tallow  and  other  animal  prod- 
ucts and  In  all  kinds  of  merchandise  as  well  as  in  drugs, 
chemicals  and  pharmaceutical  preparations.  In  some  quar- 
ters of  the  retail  drug  trade  it  is  now  Intimated  that  the 
new  mammoth  combination  of  drug  store  interest  will 
eventually  add  to  its  chain  the  stores  now  embraced  In 
the  Dow  "chain"  in  Cincinnati,  as  well  as  those  of  the  Owl 
Drug  Company  In  Denver,  San  Francisco  and  other  cen- 
ters on  the  Pacific  coast  and  In  the  Far  West. 

Formal  organization  of  the  management  of  the  new 
company,  which  now  serves  as  the  holding  corporation  for 
the  Riker  &  Hegeman  Company  as  well  as  for  the  old 
United  Drug  Company,  of  Boston,  and  its  subsidiary,  the 
Louis  K.  Liggett  Company,  was  effected  by  a  meeting  held 
in  the  headquarters  of  the  new  parent  organization  Feb- 
ruary 16th. 

At  this  meeting  It  was  decided  to  make  the  Louis  K. 
Liggett  Company,  which  formerly  controlled  only  the  "Lig- 
gett" stores,  the  operating  concern  for  all  the  Riker,  Hege- 
man and  Jaynes,  as  well  as  all  the  "Liggett''  drug  stores, 
constituting  a  chain  of  152  retail  drug  stores  in  various 
cities  of  the  United  States  and  Canada. 

Louis  K.  Liggett,  president  of  the  old  United  Drug  Com- 
pany and  former  head  of  the  Louis  K.  Liggett  Company, 
was  elected  president  of  the  new  United  Drug  Company, 
while  James  C.  AlcCormick  was  made  treasurer.  The  di- 
rectors are  Louis  K.  Liggett,  chairman;  John  B.  Cobb, 
William  C.  Bolton,  F.  D.  Calhoun  and  J.  H.  Flagler. 

Following  the  election  of  the  directors  by  the  stockhold- 
ers of  the  Louis  K.  Liggett  Company,  the  following  officers 
for  this  company  -were  chosen:  President,  George  M. 
Gales;  vice-presidents,  John  S.  Alley,  and  William  C. 
Watt;  treasurer,  R.  B.  Wattley;  secretary,  Henry  R.  An- 
drews;   auditor,  R.   H,   Hass. 

The  directors  include  the  above-mentioned  officers  and 
F.  L.  Thompkins,  W.  J.  Rash,  and  J.  A.  Crane. 

F.  L.  Meserve  has  been  made  general  manager  of  all  the 
stores  In  the  new  chain  in  Manhattan,  the  Bronx  and  West- 
chester county,  while  H.  W.  Weed  has  become  general 
manager  of  all  its  stores  in  Brooklyn,  upper  New  York 
State,  Michigan.  Ohio  and  Canada,  and  E.  E.  Burllngame  Is 
general  manager  of  the  New  Jersey,  Delaware,  Pennsyl- 
vania and  District  of  Columbia  stores.  N.  Mitchell,  for- 
merly advertising  manager  of  the  Liggett  company,  has  ac- 
cepted a  similar  position  with  the  new  company,  with  of- 
fices In  this  city. 


Fordham  College  of  Pharmacy  to  Banquet. 

The  senior  class  of  Fordham  University  College  of  Phar- 
macy will  hold  Its  second  banquet  March  8th  at  Lorber's. 
Several  committees  have  been  appointed  for  the  purpose  of 
arranging  a  program  for  this  occasion,  which.  It  Is  ex- 
pected, will  be  an  elaborate  affair.  Dr.  Jacob  Diner,  dean 
of  the  college,  and  other  members  of  the  faculty,  will  be 
among  the  guests. 

A  Klingman,  who  is  now  giving  the  seniors  weekly  lec- 
tures on  commercial  pharmacy,  at  a  recent  meeting  of  the 
class  was  elected  an  honorary  member. 

Fordham  college  students  and  alumni  are  "keen"  for 
their  college  and  all  that  pertains  to  Its  welfare,  which 
means  much  for  the  institution. 
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Status    of    the    New    York    Formula- Disclosing 
Ordinance  Matter. 

As  readers  of  the  Circular  have  already  been  told,  cer- 
tain manufacturing,  importing  and  distributing  drug 
houses  in  this  city  have  taken  to  the  courts  the  matter 
of  the  enforcement  of  section  117  of  the  Sanitary  Code  of 
the  city  requiring  the  partial  disclosure  of  formulas  of 
secret  medicinal  preparations  offered  for  sale  here.  The 
ordinance  was  to  have  become  effective  with  the  begin- 
ning of  the  year,  but  its  enforcement  has  been  postponed 
by  injunctions  obtained  by  the  houses  referred  to. 

After  several  postponements  of  the  hearing  to  decide 
w^hether  or  not  the  restraining  order  was  to  be  made 
permanent,  it  now  seems  that  the  attorneys  for  the  city 
and  for  the  drug  houses  will  agree  upon  a  statement  of 
facts  to  be  submitted  to  the  appellate  court,  so  that  the 
higher  court  may  determine  the  constitutionality  of  the 
law  in  the  case.  In  the  meantime,  of  course,  the  city  au- 
thorities will  make  no  attempt  to  enforce  the  ordinance. 

The  houses  thus  opposing  the  enforcement  of  the  ordi- 
nance are  E.  Fougera  &  Co.,  the  Charles  N.  Crittenton 
Company,  and  H.  Planten  &  Son.  There  are  some  facts 
which  the  first-named  house  is  very  desirous  of  having  in- 
corporated in  the  statement  to  be  submitted  to  the  appel- 
late court,  but  has  so  far  been  unable  to  write  in  the 
agreement  with  the  corporation  counsel.  It  is  stated  that 
unless  these  facts  are  included  in  the  statement,  E.  Fou- 
gera &  Co.  may  fight  their  case  in  the  lower  courts  inde- 
pendently. 

Board  of  Health  Modifies  Its  Ruling. 

Seemingly  impressed  by  the  contention,  recently  made 
by  the  complaining  drug  houses,  that  the  regulations, 
supplementing  section  117  of  the  Sanitary  Code,  sought 
to  confer  upon  the  health  department's  ofiicials  an  arbi- 
trary power  to  approve  or  disapprove  the  therapeutic 
claims  of  all  proprietary  medicines,  submitted  to  them 
for  registration  or  changes  in  their  labeling  and  advertis- 
ing literature,  before  the  validity  of  such  claims  had 
been  established  or  refuted  by  the  courts,  and  that,  there- 
fore these  regulations  were  unconstitutional,  the  board 
has  rescinded  this  regulation. 

Regulations  2  and  3,  as  thus  revised,  are  printed  be- 
low, with  the  deleted  phrases  in  parentheses: 

Regulation  :;.  Sample  of  Preparation  lo  be  Furnished.  A 
san.ple  of  the  preparation.  In  the  form  In  which  it  is  to  be 
3ol<I  or  offered  for  sale  in  the  City  of  New  York.  Including  the 
package.  «.-appcr.  label,  box,  bottle,  container,  and  all  adver- 
tising mattr-r  and  statements  shall  be  submitted  with  the  ap- 
plication. Subsequent  changes  in  form  or  text  of  labels,  ad- 
vertlsmg  matter,  or  statements  shall  be  filed  with  the  Depart 
ment  ot  Health  (and  shall  be  approved)   before  use. 

Regulation  3  Certificate  of  Registration.  When  such  appli- 
uatlon  properly  filled  out  and  signed,  together  with  the  re- 
•julred  samplis  of  the  preparation,  shall  have  been  tiled  with 
the  Ucpartirent  of  Health  (and  the  approval  thereof  given  by 
the  Director  of  the  Bureau  of  Food  and  Drugs  and  the  Sani- 
tary Sur'  -■ nt),   a  certificate  of  registration  shall  be  Is- 

iiucu,    8)  lie   name   of   the   preparation,    the   name   of 

the  pers  ing  such  preparation  and  the  date.     Every 

such    r<-.  •ertiticate   shall    be    numbered,    wliich    said 

nun>(.«r  Mfy  the  particular  preparation  so  registered 

and  sii;i;.  r  be  afflxed  to  the  package  containing  such 

prepn ration    in   ini-  manner  hereinafter  prescribed  by  Regula- 
tion I. 

The  health  board  believes  that,  by  this  amendment,  It 
has  succeeded  In  avoiding  the  charge  that  the  ordinance 
and  its  supplemental  regulations  are  unconstitutional. 
The  attorneys  for  the  complaining  drug  houses,  how- 
ever, are  strongly  of  the  opinion  that  they  can  demon- 
strate to  the  court  that  this  ordinance  and  its  regula- 
tions contain  numerous  other  provisions  which  render 
It  voidable. 

Commenting  upon  the  health  board's  action  In  amend- 
ing the  regulations  In  the  above-mentioned  manner)  E. 
Fougera  ft  Co.  say  In  a  circular  letter  to  the  trade: 

Two  Important  amendments  to  the  provisions  ot  the  Sani- 
tary Code,  Koveming  the  registration  of  patent  or  proprietary 
mertclnwi,  more  particularly  Involving  th«  regulations  adopted 
thf ;-•  •  '  ■  have  been  announced  through  the  corporation 
coi.  —,  at   a  conKuItation   held  on   February  21st.   be- 

tw.  "^poratlon  ronnnel  and  th«  attorneys  for  the  varl- 

ou-  .,-.,-      ..    ..    ,||n(f  againHt  the  depart- 

TO'-i  Vork  for  thn  purpose  of 

rer.:  -I    from    eiiforceing    the 

pmviMion.    n.iM    ti;ii    ny    4'ii'*'-t    iiji'iu    tmr   legal   advisers   of   the 
department   of  health. 

In  the  hope  that  the  action  of  the  local  health  board. 
In  eliminating  one  of  the  most  objectionable  features  from 
the  ordinance  may  prove  to  be  only  the  first  step  In  this 
direction,  Charles  M.  Russell,  vice-president  and  counsel 


for  E.  Fougera  &  Co.,  has  summarized  his  position  and 
that  ot  his  company  on  the  situation  as  follows:  "If  the 
board  of  health  will  remove  the  unconstitutional  pro- 
visions of  sections  116  and  117  of  the  Sanitary  Code,  as 
pointed  out  to  it  by  the  counsel  for  the  proprietary  inter- 
ests, even  though  at  separate  meetings,  and  one  by  one,  it 
will  relieve  the  courts  ot  the  responsibility  tor  doing  so." 
On  the  subject  of  the  contemplated  stipulation  ot  facts 
in  the  three  suits  against  the  health  department  and  on 
immediate  presentation  ot  these  cases  to  the  Appellate 
Division  ot  the  Supreme  Court,  E.  Fougera  &  Co.  say: 

The  efforts  to  have  the  attorneys  for  the  plaintiffs  in  the 
test  cases  and  the  corporation  counsel  agree  upon  a  statement 
of  facts,  to  be  submitted  direct  to  the  appellate  division,  with- 
out going  through  the  usual  intermediary  litigation  are  we 
are  advised  by  our  counsel,  .progressing  favorably,  and  It  a 
satisfactory  agreement  may  be  made,  the  present  cases  may 
oe  directly  submitted  to  the  appellate  division,  probably  in  the 
month  of  Marcli. 

Before  a  final  adjudication  of  the  cases  thus  (juestlon- 
ing  the  constitutionality  of  the  New  York  city  ordinance 
for  compulsory  disclosure  ot  secret  formulas  is  obtained 
from  the  courts  of  this  State  an  effort  will  be  made  by 
those  advocating  such  formula-disclosure  to  have  the  New 
York  legislature  pass  upon  a  measure  seeking  to  accom- 
plish substantially  the  same  result.  A  bill  attempting  to 
force  manufacturers  of  proprietary  or  "patent"  medicines 
to  make  their  products,  so  as  to  contain  every  ingredient, 
"the  name  ot  which  has  been  filed  in  the  State  Depart- 
ment of  Health,  as  a  constituent  part  of  such  medicine'' 
and  prohibiting  the  sale  ot  such  medicine,  "which  con- 
tains any  ingredient  the  name  ot  which  has  not  been  so 
filed,"  has  already  been  introduced  into  the  senate  by 
Senator  Hamilton,  of  Bronx  county,  but  its  chances  of 
enactment  at  the  present  session  ot  the  legislature  are 
considered  rather  slim. 


New  Jersey  Drug  Clerks'  Dance. 

The  second  annual  dance,  which  was  called  a  ball,  given 
on  the  evening  ot  February  2d,  at  Krueger  Auditorium, 
Belmont  avenue,  Newark,  under  the  auspices  ot  the  New 
Jersey  Drug  Clerks'  Association,  was  a  success  both  finan- 
cially and  socially.  The  big  ball  room  was  converted  into 
a  sort  of  cotton  field,  making  a  pretty  picture  for  the 
dancing.  The  funds  netted  from  the  affair  will  go  to  aid 
the  soldiers  wounded  in  the  European  war.  There  were 
about  1,000  present. 

The  arrangement  committee  was  composed  of  Charles  S. 
Silverman,  M.  E.  Horowitz,  M.  Perl,  I.  H.  Leventhal,  A. 
Levitt,  L.  M.  McEvoy,  A.  G.  Horowitz  and  M.  Satz. 

The  reception  committee  consisted  of  William  C.  Lloyd, 
D.  C.  Anderson,  E.  Weiss,  J.  Jacobson,  W.  M.  Ruther,  I. 
Resnik,  C.  J.  Greenblatt,  T.  Blasi,  M.  Rubin,  M.  Garten- 
burg,  S.  Hailperin,  and  N.  L.  Kessler. 

The  officers  of  the  association  are,  honorary  president, 
David  Strauss;  president.  Joe  Jacolwon;  vice-president, 
William  C.  Lloyd;  recording  secretary,  H.  Isadore  Percely; 
financial  secretary,  Meyer  M.  Rubin;  treasurer,  Emanuel 
Weiss;  sergeant-at-arms,  Charles  Silverston. 


Prof.  A.  G.  Du  Mez,  whose  Illustrated  article,  "Studying 
Pharmacy  in  the  Philippines,"  in  the  Circular  for  April, 
1914,  attracted  favorable  notice,  and  Mrs.  DuMez,  have 
recently  returned  from  Manila  where  the  Professor  spent 
three-and-a-half  years  organizing  the  course  in  pharmacy 
at  the  University  ot  the  Philippines.  From  Its  beginnli.g, 
this  course  demanded  graduation  from  a  high  school  for 
admission  and  either  three  or  four  years  at  the  university. 
Professor  DuMez  also  arranged  courses  In  pharmacy  for 
the  medical  students  and  the  nurses,  and  had  charge  of 
the  dispensary  for  the  hospital,  in  which  were  two  thou- 
sand beds.  Professor  DuMez  obtained  his  B.  S.  In  phar- 
macy at  the  University  of  Wisconsin  In  1907. 

Among  the  recent  University  of  Minnesota  activities 
which  the  pharmacy  students  attended  were  the  following: 
A  number  of  lectures  given  In  the  medical  school  on  mat- 
ters connected  with  public  health;  and  addresses  from 
time  to  time  by  teachers,  preachers,  publicists,  scientists, 
travelers,  actors,  authors  and  others  of  national  or  Inter- 
national fame. 

The  seventeenth  annual  Grand  Council  of  the  Phi  Delta 
Chi  fraternity  will  be  held  In  Minneapolis  February  7th, 
8th  and  9th,  with  the  local  (Theta)  chapter  at  the  I.ieam- 
Ington  Hotel. 
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NEWS  OF  THE  PHARMACY  BOARDS 

Under  this  heading  are  to  be  found  the  names  and  addresses  of  the  secretaries  of  the  various 
boards  of  pharmacy  of  the  country,  the  date  and  place  of  the  next  examination  to  be  held  by 
each  board  when  such  data  are  available,  as  "well  as  the  names  of  those  who  pass  the  examina- 
tions held  by  the  various  boards  from  time  to  time  as  reported  by  the  secretaries,  respectively. 


List  of  Board  Secretaries. 

Alabama — E.  P.  Gait,  Selraa. 

Alaska — F.   E.  Ryus,  Ketchikan. 

Arizona — Second  Wednesday  In  April  and  November,  at 
Phoenix.    H.  G.  Hulett,  Phoenix. 

AiiKANSAS — J.  A.  Gibson,  Little  Rock. 

Califounia — April  12th,  at  Los  Angeles,  and  April  19th, 
at  San  Francisco.    Louis  Zeh,  San  Francisco. 

CoLouADo — March,  10th,  at  Denver.  F.  E.  Mortensen 
Pueblo. 

Connecticut — First  Tuesday  In  March,  April,  June,  Sep- 
tember, and  December,  at  Hartford.  J.  A.  Leverty, 
Bridgeport. 

Delawake— At  Newark,  April  5th.  J.  O.  Bosley,  Wilming- 
ton. 

District  of  Columbia— Second  Thursday  in  January, 
April,  July  and  October.  W.  T.  Kertoot,  Jr.,  Wash- 
ington. 

Fix)Rii)A — June  19th,  at  Tampa.    D.  W.  Ramsaur,  Palatka. 

Georgia — April  3d,  at  Atlanta.     Ben  S.  Persons,  Macon. 

Hawaii — Meets  at  irregular  intervals  whenever  there  are 
candidates  to  examine.    A.  J.  Glgnoux,  Honolulu. 

Idaho— April  19th,  at  Boise.     T.  M.  Starrh,  Twin  Falls. 

Illinois— March  7th,  at  Chicago.  F.  C.  Dodds,  Spring- 
field. 

Indiana — Second  Tuesday  in  January,  April,  July  and 
October.    W.  H.  Rudder,  Salem. 

lowA— April  19th,  at  Des  Moines.  H.  E.  Eaton,  Des 
Moines. 

Kansas— Second  Wednesday  in  February,  May,  August 
and  November,  W.  E.  Sherriff,  Ellsworth. 

Kentucky — April  11th  and  12th,  at  Louisville.  J.  W. 
Gayle,  Frankfort. 

lx)uisiANA — Joseph  J.  Baltar,  New  Orleans. 

.Maine — Second  Wednesday  In  July,  April,  June,  August, 
October  and  December,  at  Augusta.  F.  T.  Crane, 
Machlas. 

Maryland — Ephraim  Bacon,  Baltimore. 

Massachusetts — Every  Tuesday  between  September  Ist 
and  July  1st,  at  Boston.     W.  F.  Brlry,  Melrose. 

Michigan- March  2l8t,  at  Grand  Rapids.  C.  S.  Koon, 
Muskegon. 

Minnesota — Third  Monday  in  January,  April,  July  and 
October,  at  Minneapolis.  E.  A.  Tupper,  Minneapolis. 

Mississippi — First  Tuesday  in  April  and  October.  W.  W. 
Ellis,  Fernwood. 

Missouri — April  10th,  at  Kansas  City.  Edwin  G.  Cox, 
Craig. 

Montana — April  12th,  at  Helena.    J.  A.  Riedel,  Boulder. 

Nebraska— May   10th,  at  Lincoln.     Orel  Jones,  Oconto. 

Nevada — First  Thursday  In  May  and  November  at  Reno 
or  Carson  City.    J.  M.  Taber,  Elko. 

New  Hampshire — Fourth  Wednesday  of  each  month  ex- 
cept July  and  August.     H.  E.  Rice,  Nashua. 

New  Jersey — Third  Thursday  in  January,  April,  July  and 
October,  at  Trenton.     H.  A.  Jorden,  Bridgeton. 

New  Mexico — Bernard  Ruppe,  Albuquerque. 

New  York— May  17th,  at  Albany,  Buffalo  and  New  York. 
W.  L.  Bradt.  Albany. 

North  Carolina — June  6th,  at  Raleigh.  F.  W.  Hancock. 
Oxford. 

North  Dakota — Third  Tuesday  in  March,  June  and  Oc- 
tober.   W.  S.  Parker,  Lisbon. 

Ohio — April  4th,  at  Columbus.    M.  N.  Ford,  Columbus. 

Oklahoma — J.  C.  Burton,  Stroud. 

Oregon— L.  B.  Haskins,  Medford. 

Pennsylvania — March  4th,  at  Harrlsburg.  L.  L.  Walton, 
Williamsport. 

PoBTo  Rico — J.  J.  Monclova,  Rio  Piedras. 

RaooE  Island — First  Tuesday  in  each  month  except  July, 
August  and  September.    J.  E.  Brennan,  Pawtucket. 

South  Carolina — E.  M.  Smith,  Charleston. 


South  Dakota— April  19th  and  20th,  at  Brookings.  E.  C. 
Bent,  Dell  Rapids. 

Tennessee— At  Memphis,  April  18th.  J.  B.  Clark,  Nash- 
ville. 

Texas— May  15th,  at  Fort  Worth.    R.  H.  Gonzales. 

Utah — Third  Tuesday  in  January,  April,  July  and  Octo- 
ber, at  Salt  Lake.     W.  H.  Dayton,  Salt  Lake. 

Vermont — June  14th,  Montpelier.  Mt  G.  Beebe,  Burling- 
ton. 

Virginia — Third  Tuesday  of  January  April,  July  and  Oc- 
tober.    T.  A.  Miller,  Richmond. 

Washington — April  6th,  at  Seattle.  D.  B.  Garrison,  Cor- 
nell. 

West  Virginia — Alfred  Walker,  Sutton. 

Wisconsin — April  11th,  at  Madison.  Edward  Williams, 
Madison. 

Wyoming— April  11th,  at  Cheyenne. 


California  Board. 

At  the  meeting  of  the  California  Board  of  Pharmacy 
whose  work  came  to  a  close  February  5th,  the  following 
named  candidates  for  license  to  practice  pharmacy  were 
registered: 

As  pharmacists— A.  J.  Affleck.  C.  N.  Bahrenburg,  F.  H. 
Pfirchard,  C.  E.  Comer,  Leonard  F.  Darby.  Robert  D.  Foster, 
Yee  Lan?  Fu,  Joseph  C.  Hair.  Chas.  S.  Horton.  Carl  D.  Tx)- 
vottl.  James  S.  Mason,  Ronald  W.  MacCorkell,  Ernest  W.  Mc- 
Cracken,  Patrick  H.  MiUane,  Archer  N.  Moody,  Paul  E.  Mud- 
gett,  H.  H.  Norton,  J.  H.  Ochsncr,  Charles  C.  Overstreet. 
Tasujl  Ozawa,  Rinaldo  L.  PuccinelU,  L.  Howard  Rogers,  Max 
Rjyer,  CJeorge  H.  Saltmarsh,  Waldo  Throop,  Masamlchi  ijsami. 
Andree  Viole    Samuel  E.  Weinberg,  and  Walter  S.  Wise. 

As  assistants— F.  G.  Artana,  A.  T.  Bzell.  Jr.,  Ben.1amin  Feln- 
stein,  Joseph  Francalanzo,  A.  B.  Carfagnl,  C.  Clyde  Gawlord, 
Karl  B.  Gratto,  Moe  Gross,  Walter  A.  Hank^mmer,  Arthur  P. 
Herrmann,  Bsnjamin  Kimlau,  Rudolph  Kleinofen,  Louis  Lau, 
Don  J.  LeGallee,  Jay  S.  Lorner,  Joseph  R.  Longacre,  Harold 
McGIynn,  William  E.  Pflrter,  Joseph  H.  Reading,  Splro  Sidero, 
Arthur  van  der  Stempel,  Warren  F.  Tarr,  I^eo  A.  Tepper,  Ber- 
nard F.  Tepper,  Wm.  G.  Triebel.  Burton  D.  Trout.  J.  Donald 
Van  Vleet,  William  J.  Verllng,  Nicholas  J.  Vollno,  Harry  Well- 
ington, Geo.  F.  Wilson,  Robert  L.  Wise,  and  William  E.  Yant 

Credentials  were  issued  to: 

Jchn  Bartholomew,  Charles  F.  Chaffee,  Henry  J.  Day,  Al- 
fred J.  Jones,  Isaac  Leaf,  George  E.  McGunagle,  and  Howard 
G.  Snyder. 

The  next  examinations  of  this  board  will  be  held  at  Los 
Angeles,  April  12th  and  at  San  Francisco,  April  19th.  For 
further  particulars  address  Louis  Zeh,  Butler  Building, 
San  Francisco. 


Florida  Board. 

The  norida  Board  of  Pharmacy  at  a  meeting  held  in 
January  granted  licenses  to 

F.  Carrons,  and  H.  V.  Luis,  both  of  Tampa;  J.  S.  Bermenter. 
and  Allan  Coleman,  both  of  Jacksonville;  H.  E.  Davis,  of  Mi- 
ami; J.  G.  Dow  of  Pensacola;  W.  H.  H.  Gillette,  of  Braden- 
town;  A.  H.  C.  Kloepper,  of  Arcadia;  W.  A.  Mahoney,  of  Fer- 
nandina;  F.  E.  Roumillat,  of  Sanford;  C.  R.  Strickland,  of  Pa- 
latka; and  C.  C.  Whittle,   of  Nocatee. 


Illinois  Board. 

At  the  January  meeting  of  the  Illinois  Board  of  Phar- 
macy licenses  were  granted  to  the  following  named  candi- 
dates : 

As  pharmacists— Benjamin  S.  Blumenthal,  Sylvia  Glnsburg, 
John  F.  Grady,  Leslie  E.  Harden.  Roman  Hanasz,  W.  C. 
Kuecks,  and  Samuel  Tobin,  all  of  Chicago;  Solomon  H.  Ernst, 
of  East  St.  Louis;  Lewis  M.  Pritch,  of  Mattoon;  Ira  W.  Miller, 
of  Springfield;  Jerry  R.  Neenan,  of  Spring  Valley;  and  W. 
Theo.  Whittington,  of  Marion. 

As  assistants — F.  V.  Bland,  Domlnlck  Borrelll  and  Douglas 
G.  Little,  all  of  Chicago;  T.  A.  Hetherington,  of  Harrlsburg; 
Frank  Kincaid,  of  Decatur;  and  Philip  New.  of  East  St.  Louis. 

As  local  registered  pharmacist— John  A.  Taylor,  Jr.,  of  Grid- 
ley. 

The  next  meeting  of  the  board  for  the  examination  of 
applicants  for  license  as  registered  pharmacist  will  be 
held  at  Chicago,  Tuesday,  March  7th,  at  9  o'clock  a.  m.  la 
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the  State  People's  Life  Building,  corner  Randolph  street 
and  Fifth  avenue. 

On  Thursday,  March  9th,  applicants  for  licenses  as  as- 
sistant pharmacist  will  be  held. 

The  next  apprentice  examinations  throughout  the  State 
will  be  held  Friday,  March  3d. 


Indizuia  Board. 

Sereral  licenses  issued  by  the  Indiana  Board  of  Phar- 
macy have  recently  been  revoked  on  account  of  alleged , 
wilful  violation  of  the  law  on  the  part  of  their  holders. 


Iowa  Board. 


At  a  meeting  of  the  Iowa  Board  of  Pharmacy  held  in 
January,  the  following  named  candidates  for  registration 
were  passed: 

Charles  G.  Ammer,  of  Shelby,  Idaho;  J.  W.  Blatter,  of  Mary- 
ville.  Mo.;  Georgre  C.  Bled,  of  Des  Moines:  Donald  G,  Court- 
nage.  of  Indtpt-ndence;  Giant  Cummlngs,  of  Colorado;  Leo 
Gannett  of  Waterloo;  James  E.  Carroll,  of  Des  Moines;  Ray  L. 
Cunningham,  of  Goldfleld;  Henry  De  Kraay,  of  Sioux  City;  L.. 
P.  Day.  of  Des  Moines;  S.  A.  Gutke,  of  Shelly,  Idaho;  Max  V. 
Hemenway.  of  Spirit  I>ake;  Frnncis  N.  Harris,  of  Des  Moines; 
Frank  A.  Huxtable.  of  Des  Moines;  Yella  Heerma,  of  Pella; 
Merle  N.  Jacobs,  of  Davenport;  Archie  W.  Jarvis,  of  Pocahon- 
tas; Guy  E.  McGowan,  of  Kellerton;  C.  A.  McVicar,  of  Cozad, 
Neb.;  Charles  Martin,  of  Waterloo;  Joe  Miller,  of  Des  Moines; 
Walter  C.  Fletcher,  of  Davenport;  Oscar  W.  Phole,  of  Rock- 
well; Orval  E.  Roderick,  of  Des  Moines;  Hogler  B.  Basmussen, 
of  Des  Moines:  Emil  Schoenholzer,  of  Des  Mo:nes:  Virgil  N. 
Stephenson,  of  Murray;  A.  M.  Thurston,  of  Lake  Mills:  Waldo 
Warwick,  of  Des  Moines;  Glen  B.  Wallace,  of  Independence: 
Herbert  T.  Winter,  of  Gilmore  City. 


Massachusetts  Board. 

At  the  January  meeting  of  the  Massachusetts  Board  of 
Pharmacy  the  following  candidates  were  licensed: 

As  pharmacists— M.  H.  Bedigan,  of  Chelsea:  J.  J.  Chandley, 
of  Pawtucket.  R.  I.;  G.  H.  Everett,  Jr.,  of  Waltham;  A:  N. 
Fleh,  of  Boston;  G.  J.  Fonteyne,  of  New  Bedford;  W.  A.  Gup- 
till,  of  Bo.«ton;  B.  M.  Kaplan,  of  Boston;  A.  J.  Klier,  of  Somer- 
ville;  S.  Levlne.  of  New  York,  N.  Y.;  L.  C.  Meehan,  of  Boston; 
R.  N.  Silverman,  of  Worcester;  A.  Soybel,  of  Lynn;  and  J.  B. 
Templeton    of  Westfield. 

As  assistants— C.  J.  Anshelm,  of  Cambridge;  H.  L.  Currier, 
of  Everitt:  F.  M.  Drake,  of  Boston;  S.  A.  Epstein,  of  Boston; 
S.  Fllegelman,  of  Framingham;  J.  L.  Hennessy,  of  Newton; 
P.  I^aFlame,  of  New  Bedford;  M.  L.  Low,  of  Holbrook;  O. 
Moldowsky,  of  Boston;  W.  I.  Mowry,  of  Worcester;  A.  T. 
Perry,  of  Lynn;  S.  L.  Reardon,  of  Boston;  and  L.  H.  Wood- 
come,  of  Fltchburg. 


Minnesota  Board. 

At  a  recent  meeting  of  the  Minnesota  Board  of  Phar- 
macy the  following  persons  were  granted  registration: 

As  pharmacists— F.  A.  Berg.  L.  E.  Ekman.  A.  J.  Nelson,  A. 
R.  Wardln.  and  C.  F.  Weld,  all  of  St.  Paul;  P.  J.  Blnek,  S.  W. 
Graben.  E.  O.  Holmes,  and  T.  M.  Larson,  all  of  M;nneapolls; 
A.  J.  Bertrand.  of  LaCrosse,  Wis.;  R.'  E.  Bushey,  of  Little 
Falls;  J.  A.  Carman,  of  Detroit;  O.  L.  Hemstad,  of  Sandsone; 
E.  I..avell,  of  Waseca;  T.  McDonald,  of  Ulcn;  H.  A.  Peterson, 
of  Duluth;  J.  W.  Rehor,  of  New  Prague:  and  E.  L.  Thompson, 
o'  Warren. 

As  assistants— T.  H.  (,'rahan,  J.  Dornhach,  A.  T.  Gilbertson, 
K.  A.  Karlson.  H.  A.  Krane,  J.  R.  Nash,  and  J.  B.  Wing,  all 
of  Minneapolis;  M.  F.  Alsaker,  of  Renville;  H.  B.  Anderson,  of 
Stniwater:  H.  P.  Borneraan.  of  St.  Paul;  C.  C.  Bower,  of 
Wells;  J.  R.  Faust,  of  St.  Peter:  H.  J.  Helsper.  of  Melrose; 
M.  W.  Hcn.sler,  of  Little  Falls;  Ethel  Jardlne,  of  Montgomery; 
O.  8.  Nelson,  of  Undstrom;  and  C.  D.  R<ibln8on,  of  Ixike  Crys- 
tal. 


Mississippi  Board. 

QoTernor  Bilboa  bag  appointed  as  members  of  the  Mis- 
sissippi Board  of  Pharmacy  Fred  W.  Smith,  of  Poplar- 
vUIe;  S.  C.  Lindsey,  of  Eupora:  J.  Clyde  McGee,  of  Jack- 
son; H.  U.  Boyd,  of  Kosciusko;  and  C.  C.  Davis,  of  Union. 


New  Jersey  Board. 

At  the  January  meeting  of  this  New  Jersey  Board  of 
Pharmacy,  the  following  candidates  for  license  were 
passerl: 

Aji  pharmacists— Alexander  H.  Cornish,  Jr^  Selig  Katchen, 
I.ulfrl  Ixttlerl.  Mariano  PIcardl.  Isadore  A.  ResnlCK,  and  Ja- 
cob SIrkin.  all  of  Npwark:  .Vimn  Ajamlan,  Paul  B.  Rhodes, 
Irving  M  Hos'riMiim.  H;i!iin'-I  Hanker.  Nrael  Welnshenker, 
and  fSn<'tin  /'ns-.ile?  ail  (.1  N'  w  York.  N,  Y, ;  Joshua  Israel, 
John  U  !  Jnmpff  W    .Sh.Tffer,  all  of  Philadelphia.   Pa.; 

Irvine    i  ,    Henrv    H    AfTel.   Jr..   and   I>avld   J.   Baron, 

all  oi   :  '       .V,   y.:   Henrietta  V,   Kroeze,  William  Mutter, 

and  I»uiH  J    Htrehl,  all  of  Paterson:  Claude  K.  Schlenker,  and 
Altnirtlii  H.  Steward,  both  of  Atlantic  City;  Philip  Oramnnuck, 


and  Francis  A.  Swartzmiller.  both  of  Jersey  City;  Clarence  K. 
Bushey,  of  Dillsburg,  Pa.;  Joseph  B.  Cairoll,  of  West  Hobo- 
ken;  William  Coles,  of  Hopewell,  Pa.;  Raymond  B'^ust,  of 
Belvldere;  Carmine  Gallo.  of  Hoboken;  LeRoy  S.  Hagaman. 
of  Flushing,  N.  Y. ;  James  Hamilton,  of  Trenton;  Gustav  C. 
Hopf,  of  Elizabeth;  Irving  Liebeskind,  of  Passaic;  Harold  Mc- 
Aleer,  of  Bridgeion;  Charles  G.  Miller,  of  May  wood;  Mark. 
Rigg,  of  Burlington;  W.  R.  Scher,  of  Dushore,  Pa.;  Solomon, 
Teplow,   of  Ba>otine:   and  Albert  M.    Welner,  of  Serantoii,   Pa. 

As  assist.onts- Max  Colton,  and  Levin  Morris,  both  of  New- 
ark; Ernest  G.  Dutchor,  of  Bayonne;  Joseph  Fleck,  of  Asbury 
Park;  Samuel  Gluchowsky,  of  Jersey  City:  Harry  Mayer,  of 
Sheffield.  Pa.;  and  Constantine  Pankevich,  of  Trenton. 

1'he  next  meeting  of  the  board  will  be  held  April  20th 
and  21st. 


Montana  Board. 

The  Montana  Board  of  Pharmacy  will  hold  an  examina- 
tion at  Helena  April  12th  to  14th,  and  its  members  will 
also  convene  as  members  of  the  advisory  board  to  the  Mon- 
tana Board  of  Health,  to  consider  the  worli  of  the  enforce- 
ment of  the  food  and  drugs  act  of  the  State.  The  secre- 
taryship of  the  Montana  Pharmaceutical  Association,  Mon- 
tana Board  of  Pharmacy  and  the  advisory  board  is  held 
by  the  same  man,  who,  just  now.  is  J.  A.  Rledel,  of 
Boulder. 


Ohio  Board. 

The  Ohio  Board  of  Pharmacy  at  a  meeting  held  January 
11th  to  13th  granted  licenses  to  the  persons  named  below: 

As  pharmacists— Chester  A.  Smith.  Aehille  Di  Bartolo.  Joseph 
J.  Smaills  Joseph  J.  Opatrny.  Andrew  A.  Borek,  Harry  E. 
Phillips.  Wesley  M.  Saylor,  and  Jesse  Francis  Woolsey,  all  of 
Cleveland:  Alfred  J.  Huevelman,  and  Louis  H.  Waltermann, 
of  Cincinnati:  Basil  S.  Braxton.  Jesse  Starks,  and  John  O. 
Roedel.  of  Columbus;  Clarence  C.  Conald,  and  Leland  S. 
Turner,  of  Toledo;  Mrs.  Maurine  Perkins,  and  Charles  L.  H. 
Geisler,  of  Dayton;  Clifford  W.  Leslie,  of  Convoy;  Howard  E. 
Veager,  of  Norwalk;  Roll  M.  Ayers,  of  Mendon;  Morris  V. 
Bryson,  of  Greenville;  Raymond  A.  Taugher,  of  Mt.  Vernon; 
Leo  Ritzl,  of  Youngstovifn;  Earl  A.  Bowles,  of  Kent;  Thomas 
G.  Runyon,  of  Martins  Ferry:  Edwin  B.  Ayres,  of  Hillsboro: 
Eugene  E.  Preston,  of  Ada;  Harry  B.  Smith,  of  West  Milton: 
Clarence  A.  Kigby,  of  East  Liverpool;  Benjamin  Hoyer,  and 
Harry  F.  Klein,  of  Newport,  Ky.;  and  Elmer  B  Delss,  of  Pitts- 
burgh. Pa. 

As  assistants— Creste  Bontempo,  Edgar  L.  Barnes,  James  H. 
Chambers,  and  Ferdinand  A.  Nadler,  all  of  Cincinnati;  Nathan 
S.  Amoft,  Frank  P.  Gianno.  Zygmunt  W.  Kobylanskl.  Wlllard 
P.  Lunte,  William  F.  Reeb,  Samuel  M.  Bobbins.  Stephen  Sar- 
kany  and  Miss  Delia  Ruth  Wasserman.  all  of  Cleveland;  El- 
mer P.  Bostwick,  of  Pataskala;  Russell  D.  Cook,  of  Toledo; 
David  Charles  Henry,  ot  Comment;  Thomas  Hewitt,  of 
Youngstown;  Francis  A.  Kessler,  of  Columbus;  Miss  Edith  M. 
Miller,  of  Bremen,  and  Homer  L.  Southerln.  of  East  Palestine. 

The  next  examination  will  be  held  at  Columbus  com- 
mencing Tuesday,  April  4th.  Applications  must  be  filed 
with  thp  se-rptary  not  later  than  March  30th 


Oklahoma  Board. 

Licenses  to  practice  pharmacy  were  granted  at  the  last 
meeting  of  the  Oklahoma  Board  ot  Pharmacy  to  the  fol- 
lowing persons: 

Henley  V.  Bayne,  of  Oklahoma  City;  Harry  R.  Brown,  of 
Norman;  David  C.  Butler,  of  Lenora,  Kan.;  G.  D.  Doyle,  of 
Campbell,  Neb.;  M.  A.  Ennls,  of  Sapulpa;  S.  B.  Helms,  of  Fort 
Towson;  S.  C.  Lee,  of  Grant  City,  Mo.;  J.  B.  Matthews,  of 
Walter;  Roy  L.  Preston;  of  Hobart;  J.  O.  Relter,  of  Byron; 
Wm.  H.  Scudder,  of  Chelsea,  and  C.  H.  Stillwell,  of  HInton. 


Rhode  Island  Board. 

The  Rhode  Island  Board  of  Puarmacy  held  an  examina- 
tion February  Ist  and  granted  certificates  as  assistants  to 
Arthur  B.  Cady  and  Antonio  .Mignacca. 


Tennessee     Board     Adopts     the     One-Year-at- 
High-School  Prerequisite. 

At  a  meeting  of  the  TennesHeu  Hoard  of  Pharmacy  held 
at  Nashville,  January  18th  to  21  st,  a  resolution  was 
adopted  requiring  all  applicants  for  registration  to  have  a 
preliminary  educational  qualification  equal  to  that  pos- 
sessed by  studenLs  who  have  successfully  completed  one 
year  at  high  school. 

Of  forty-one  candidates  examined  the  following  twenty- 
flye  were  successful,  namely; 

B.  A.  Clary,  Jr.,  ot  Hell  Buckle;  W.  F.  Parker,  of  WlnchoH- 
ter;  and  O.  D.  i.'iupp  J.  8.  Davis,  W.  P.  Godwin.  J.  H.  Hill, 
Keilh  Kahn.  E.  W.  Klrby,  R.  B.  Kyle.  A.  W.  Mason,  J.  U 
Mayes,  W.  M.  MontK-imt-ry,  J.  H.  Murphy,  H.  M.  Powell,  R. 
M.  Hagland.  J.  N.  Hawes,  C.  T.  Shaw,  C.  T.  Smyrt,  J.  C. 
Spence.    H.    L.    Sylvester,    J.    F.    Tandy.    F    T.    Thomas,    W.   L. 
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Vaugtwi,   R.  J,   Warner,  and  R.  R.   Wheatcraft,  all  of  Nash- 
ville. 

The  next  examination  of  this  board  will  be  held  at  Mem 
phis,  April  18th  next.  The  old  offloers  of  the  board,  in 
eluding  Secretary  Ira  B.  Clark,  of  Nashville,  were  re- 
elected. 


Texas  Board. 

At  a  meeting  of  the  Texas  Board  of  Pharmacy  held  at 
Waco,  January  18th,  thirty-five  applicants  for  license  were 
examined,  of  whom  the  following  were  passed: 

Ray  S.  Carter,  George  Goldberg.  I,.  I..  Hull,  John  D.  Hender- 
son, Noel  I/ong,  O.  E.  Plemmous.  all  of  Dallas;  J.  S.  Camenm, 
.Ir..  and  Louis  M.  Koeg,  both  of  Sun  Antonio;  W.  L.  Bamett, 
of  Wolte  City;  Francis  E.  Clurk,  of  Yoakum:  J.  A.  Dabney, 
of  Rogers;  Tiios.  D.  De  Lashwah,  of  Austin;  Juan  D,  Fernan- 
dez, of  Hebbronvllle;  Christian  Guunarson,  of  Victoria;  G.  J. 
Hall,  of  Cranlils  Gap;  Kdward  R.  Howard,  of  Uiownsvllle; 
Kolanei  H.  Kraegc,  of  Yoakum;  W.  T'.  Martin,  ol  Moran; 
Llpjia  M.  Lozano,  of  r..aredo;  W.  C.  MeCasklll,  of  Hoohhelm; 
Clarenoe  Moore,  of  Saint  Jo;  O.  W.  Nolen,  of  boulse;  Alfred 
H.  Parrish,  of  Crockett;  W.  A.  Roberts,  of  Palestine;  A.  E. 
Robson,  of  Melissa,  and  Alfred  L.  Stolte,  of  W«eo. 

A  special  committee  was  appointed  consisting  .of  H.  T.i. 
Carleton,  H.  V.  Schumann,  and  A.  W.  Griffith,  to  prepare 
the  contemplated  proposed  amendments  to  the  pharmacy 
law  and  report  in  detail  at  the  next  regular  meeting,  and 
then  present  the  matter  to  the  State  association. 

Fort  Worth  was  selected  as  the  next  meeting  place  and 
the  date  named  was  May  15th  at  9  a.  .m.  sharp. 


Utah  Board. 

At  a  meeting  of  the  Utah  Board  of  Pharmacy  twelve  ap- 
plicants for  licenses  were  examined,  of  whom  the  follow- 
ing were  passed: 

WUfard  L.  Anderson,  of  Brigham;  Jame.'!  I.  Davis,  of  Sallda, 
Colo.;  John  E.  Holmes,  of  St.  Anthony,  Idaho;  W.  Earl 
Marshall,  of  Pangwltch;  Stephen  T.  Shelley,  of  American 
Fork:  Geo.  L.  Smith,  of  Pleasant  Grove;  and  P.  B.  Van  Or- 
den,   of  Lewiston. 

Vermont  Board. 

The  twenty-first  annual  meeting  of  the  Vermont  Board 
of  Pharmacy  was  held  at  Montpelier,  February  2d. 

The  following  officers  were  elected  for  the  ensuing  year: 

President,  C.  H.  Skinner,  of  Windsor;  secretary.  Mason 
G.  Beebe,  of  Burlington,  and  treasurer,  W.  L.  Cokay,  of 
Bennington. 

In  accordance  with  changes  in  the  pharmacy  law  enacted 
at  the  last  session  of  the  legislature  only  three  meetings 
will  be  held  during  the  year  instead  of  four  as  before. 
The  next  meeting  will  be  held  on  June  14th  and  the  fol- 
lowing on  October  11th  with  the  annual  meeting  on  the 
first  Wednesday  in  February,  1917. 

Eight  candidates  appeared  for  examination,  but  none 
were  successful  in  passing  for  the  registered  pharmacists' 
grade,  while  five  qualified  as  assistants. 

It  is  expected  that  when  the  addition  to  the  present 
State  House  is  completed  better  accommodations  will  be 
supplied  for  the  work  of  this  board  and  no  doubt  prac- 
tical work  and  identification  will  be  added  to  the  present 
work. 


Virginia  Board. 

At  the  examination  held  by  the  Virginia  Board  of  Phar- 
macy at  Richmond,  January  18th  and  19th,  there  were 
thirty  candidates  in  all.  Of  these  the  following  were  suc- 
cessful— 

As  pliarmacists— R.  P.  Bendall,  of  Danville;  E.  R.  Deften- 
baugh,  of  Staunton;  B.  H.  Hutton.  of  Washington.  D.  C;  M. 
V.  Koontz,  of  Richmond;  E.  F.  McKennon,  of  Washington, 
D.  C;  B.  H.  Meador,  and  H.  J.  Nowlan.  of  Richmond;  L.  N. 
Pence,  of  Bedford;  M.  D.  Webber,  of  Salem;  A.  V.  Wlnfleld, 
of  Petei-sburg:   and  L.   C.  Wombwell.   of   Richmond. 

As  assistants— K.  P.  Booth,  of  Clifton  Forge;  J.  A.  CofHeld. 
of  Porlsmoutli;  W.  D.  Frve,  of  Richmond;  J.  O.  Lewter,  of 
South  Hill;  and  J.  M.  \STilte.  of  Norfolk. 

The  following  were  registered  through  reciprocity— R.  H. 
Gardiner,  of  Reedsville,  from  Maryland:  H.  H,  George,  of 
Hoptwoll.  from  West  Virginia;  W.  E.  McCoy,  of  Buchanan, 
frorfl  West  Virginia:  C.  Mosby.  of  Portsmouth,  from  Tennes- 
see: and  J.  T.   Vinson,  of  Roaiibke,  from  Alabama. 


Wisconsin  Board. 

At   the  meeting  of  the  Wisconsin  Board  of  Pharmacy 
held  in  Madison  January  11th  to  14th,  the  following  re- 
ceived certificates: 
As  pharmacists— S.  D.  Berg,  L.  J.  Doubek,  O.  W.  Haertleln, 


S.   M.   Kersten,   Walter  McCrory,   R.  A.   MiesB,  J.  T.   Murphy, 
and  J.   M.  Steinmeyer,  Jr.,   all  of  Milwaukee;  D.  E.   Hunt,  of 
Wautoma:  R.  B.  Jerde,  of  Madison;  O.  E.  Johnson,  of  Bloom- 
ington;  Ernest  Kaplan,  of  Chicago,  111.;  John  E.  Kyllo,  of  Supe-      ■ 
rior;   J.    W.    Moore,   of  Cambridge;   J.   li.   Nelson,   of   Chilton;       ' 
and  T.  R.  Schwanke.  of  Reedshurg. 

As  assistants— H.  J.  Boulet,  T.  B.  Curley,  C.  Czerwlnskl,  R. 
J.  Dziennlk,  E.  Ellopul,  H.  E.  Hackbarth,  Oscar  W.  Loge,  E. 
Pfeiffer,  Frank  Schell,  and  A.  W.  ZImmer,  all  of  Milwaukee;  j 
J.  T.  Falk,  of  Minneapolis,  Minn.;  A.  A.  Gerl,  of  Newald;  H. 
W.  Goecke,  of  Watortown;  A.  J,  Homblette,  of  Appleton;  A.  ' 
h.  Mallat,  of  Chicago,  III.;  V.  E.  Peterson,  of  Waupaca;  V. 
J.  Pleus,  of  Black  Earth;  F.  8.  Rudocker,  of  West  AUls;  G. 
A.  .Schoenlcke,  of  Watertown;  Walter  Will,  of  Janesvllle;  and 
]■  rank  C.  Zabel,  of  Sheboygan. 

These  were  registered  by  reciprocity— Charles  A.  Bagun,  of 
pes  Moines.  Iowa;  Sister  M.  Irene  Hogan,  of  Missouri;  and 
Albert  T.  McGeorge,  ot  Hesperion,  Mich. 


District  of  Columbia  Retail  Druggists' 
Association. 

Opposition  to  any  legislation  or  regulation  that  will 
hamper  the  drug  trade  in  obtaining  grain  alcohol  for 
pharmaceutical  purposes  was  voiced  by  the  District  of 
Columbia  Retail  Druggists'  Association  at  a  meeting  held 
February  8th. 

Resolutions  to  this  effect  were  adopted  after  consider- 
al)Ie  discussion,  care  being  exercised  that  the  organization 
should  not  take  sides  on  the  prohibition  question.  The 
fact  was  brought  out  that  the  clause  in  the  Sheppard  bill 
as  introduced  in  congress  limited  the  supply  of  druggists 
to  five  gallons,  less  than  the  amount  used  in  many  drug 
stores  in  a  single  day,  and  that  another  clause  as  to  the 
amount  of  alcohol  in  preparations  would  practically  close 
up  the  stores,  preventing  the  sale  of  perfumes,  fiavoring 
extracts  and  other  fluid  commodities. 

Accordingly  a  committee  was  appointed  to  bring  the 
matter  to  the  attention  of  the  committee  of  the  Senate 
and  House  of  Representatives,  the  committee  to  be  com- 
posed of  S.  L.  Hilton,  chairman;  W.  P.  Herbst,  Paul  Pear- 
son, Charles  E.  Gross,  Frank  C.  Henry,  Walter  R.  Hill. 
and  Frank  Tipton. 


East  St.  Louis  Druggists  Hear  Address  on  Anti- 
Narcotic  Law. 

What  is  said  to  have  been  the  largest  crowd  of  drug- 
gists ever  seen  at  a  meeting  in  East  St.  Louis  gathered  on 
the  evening  of  February  7th  to  hear  an  address  by  Dr.  H. 
M.  Whelpley,  of  St.  Louis,  on  the  "Harrison  Anti-Narcotic 
Law." 

For  an  hour  and  a  half  after  P.  L.  Gain,  president  of  the 
druggists'  association,  called  the  meeting  to  order  and  in- 
troduced the  speaker,  Dr.  Whelpley  gave  the  members  a 
talk  which  contained  points  that  were  of  great  value  to 
them. 

For  half  an  hour  after  the  talk  there  was  held  a  sort  of 
round-table  conference  at  which  the  Doctor  answered  all 
the  questions  pertaining  to  the  Harrison  law  that  were  put 
to  him. 


Not  only  do  the  JacolM  pharmacies  in  Atlanta  refuse  to 
refill  Harrison-law  prescriptions,  which  the  law  com 
mands,  but  they  go  further  and  refuse  to  refill  any  pre- 
scription for  a  narcotic  drug.  Incidentally  it  may  be 
mentioned  that  a  clerk  In  the ,  main  Jacobs  store  re- 
ceived a  great  scare  the  other  day  when  a  "dope  fiend" 
drew  a  revolver  on  him  and  commanded  him  to  fill  an 
irregular  prescription  for  a  narcotic.  The  clerk  got  out 
of  gnurfire  range  by  pretending  to  fill  the  prescription, 
and  the  bad  man  got  tired  of  waiting  and  slunk  away. 

At  a  meeting  of  the  Springfield  (111.)  Retail  Druggists' 
Association,  held  February  2d,  G.  A.  Hulett  was  elected 
president,  Jacob  Frisch  was  elected  vice-president,  Fred 
W.  Metzger  was  re-elected  secretary,  and  E.  A.  Sell  was 
re-elected  treasurer.  There  were  twenty-one  members 
present  at  the  meeting.     A  banquet  was  served. 

Cleveland  drug  clerks  have  an  organization  of  whicu 
Herman  Pierstorf,  3913  Poe  avenue,  is  president,  and 
Bernard  G.  Timen.  2037  East  Fortieth  street,  is  secre- 
tarj-.  They  hope  to  show  a  membership  of  300  regis- 
tered drug  clerks  in  time. 

The  store  recently  opened  by  Ernest  D.  Rathman,  at 
Third  street  near  Broad.  Middletown,  Ohio,  is  said  to  be 
most  beautiful  and  a  credit  to  that  city.  The  fixtures 
are  of  quartered  oak,  finished  in  silver  gray. 
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Obituaries. 

J.  P.  Brasheab,  a  pioneer  druggist  of  Fort  Worth,  Texas, 
was  struck  by  an  automobile  January  loth,  suffering  a  frac- 
ture of  the  skull  from  which  he  died  the  next  day.  Mr. 
Brashear  went  to  Fort  Worth  moi;e  than  thirty  years  ago 
and  commenced  work  as  a  drug  clerk.  Later  he  estab- 
lished his  own  business.  He  was  in  business  for  himself 
more  than  twenty  years,  sixteen  of  which  were  spent  at 
the  store  he  conducted  at  the  time  of  his  death.  He  was 
a  man  of  extremely  likeable  personality.  His  literary 
tastes  were  pronounced.  A  widow,  a  son  and  a  daughter 
survive.  ♦ 

Alfred  Joseph  Brooks,  a  Brooklyn  pharmacist,  died  at 
his  home  in  that  city  January  29th  in  his  forty-seventh 
year.  Mr.  Brooks  was  a  member  of  the  Kings  County 
Pharmaceutical  Society  and  a  Mason.  He  left  a  widow 
and  a  son. 

Felix  A.  Bryan,  who  was  in  the  drug  business  during 
the  earlier  part  of  his  life,  died  at  Indianapolis,  Ind.,  in 
February,  in  his  seventy-first  year. 

Edward  J.  Clark,  a  druggist  of  Kansas  City,  Mo.,  died 
February  6th. 

C.  M.  De  Voe,  a  druggist  of  Minneapolis,  died  January 
26th,  in  his  seventieth  year. 

Thomas  H.  Elfred,  of  St.  Joseph,  Mo.,  died  January 
2l8t.  He  was  a  pioneer  druggist  of  the  city,  having  been 
engaged  in  the  drug  business  there  for  forty-eight  years. 
He  retired  several  years  ago,  and  was  in  his  seventy-sev- 
enth year  at  the  time  of  his  death.  He  is  survived  by  a 
widow  and  five  children. 

P.  H.  Grimes,  who  had  been  a  druggist  at  Paola,  Kan., 
for  forty  years,  died  there  February  2d.  He  was  born  at 
Cambridge,  Ohio,  in  1855. 

Frank  W.  Hay,  a  well-known  retired  druggist  of  New- 
port, R.  I.,  died  at  his  home  January  31st.  Mr.  Hay  was 
born  In  Lynn  In  1854,  and  was  first  employed  in  Newport 
in  the  drug  store  of  Caswell  &  Massey,  where  he  remained 
for  a  long  period.  He  then  bought  out  a  drug  store  on 
Broadway,  which  he  conducted  for  several  years  and 
finally  formed  a  partnership  with  James  T.  Wright  in  con- 
ducting a  drug  business  on  Washington  square.  About 
two  years  ago  both  partners  retired.  Mr.  Hay  was  a  Mason 
and  member  of  the  Royal  Arcanum.  He  is  survived  by  a 
widow,  a  son,  and  a  daughter. 

Qe»roe  C.  Henbt,  of  Burlington,  Iowa,  died  January 
20th,  at  St.  Louis,  where  he  had  gone  for  medical  treat- 
ment. He  was  born  In  1853,  and  about  1876  established  a 
pharmacy  In  Burlington,  which  he  conducted  until  nearly 
to  the  end  of  his  life. 

John  S.  Hewitt,  a  retired  druggist  of  Mllford,  Mich., 
died  January  23d.  Mr.  Hewitt  was  in  his  seventy-third 
year,  and  had  been  in  the  drug  business  at  one  place  for 
forty-three  years.  He  is  survived  by  a  widow  and  two 
children. 

Daniel  R.  Jones,  a  pharmacist  of  Milwaukee,  died  there 
January  29th. 

Herhan  H.  Koehnken,  formerly  one  of  the  most  promi- 
nent pharmacists  of  Cincinnati,  died  January  29th.  He 
was  born  in  that  city  in  1846,  the  only  son  of  one  of  the 
country's  noted  organ  builders,  J.  H.  Koehnken.  Imme- 
diately upon  his  graduation  by  the  high  school  he  entered 
pharmacy,  and  for  Just  about  fifty  years  was  engaged  In 
that  calling.  Mr.  Koehnken  took  an  active  interest  in  the 
organization  of  the  original  Cincinnati  College  of  Phar- 
macy, and  for  many  years  gave  it  much  of  his  time  and 
thought  as  a  member  of  Its  board  of  trustees.  For  many 
years  he  was  an  active  member  of  the  American  Pharma- 
ceutical Association,  but  because  of  circumstances  be  was 
during  his  later  years  compelled  to  give  up  his  active  In- 
terest In  association  work.  As  one  of  the  earlier  active 
members  of  the  Ohio  Pharmaceutical  Association  he  took 
great  Interest  in  the  enactment  of  the  first  pharmacy  law 
of  that  State,  and  rendered  splendid  service  in  that  con- 
nection. Mr.  Koehnken  was  the  last  of  his  Immediate 
family,  having  been  preceded  In  death  by  Mrs.  Koehnken 
and  their  two  daughters  some  years  ago.  E.  H.  Tbleeing 
Is  a  brother-tn-law. 

Urori-.e  a.  MAcnETH,  one  of  the  pioneers  In  the  glass  in- 
dustry, died  at  Pittsburgh,  Pa.,  February  lltta,  in  bis  sev- 


entieth year.    He  began  his  business  life  as  a  druggist  in 
1868,  four  years  later  changing  to  the  glass  industry. 

W.  H.  Owen,  a  prominent  druggist  of  Nashville,  Tenn., 
died  February  8th. 

Dr.  George  Hamilton  Schwimm,  of  the  United  States 
Hospital  for  the  Insane,  Washington,  D.  C,  died  February 
6th.  He  was  formerly  a  druggist,  having  been  graduated 
by  the  Maryland  College  of  Pharmacy.  He  was  born  In 
Baltimore,  January  11th,  1874. 

Robert  Simpson,  of  Raleigh,  N.  C,  died  January  12th,  at 
the  age  of  sixty-eight  years.  Mr.  Simpson  had  conducted 
a  drug  store  in  Raleigh  for  thirty  years.  He  is  survived 
by  his  wife  and  one  son,  John  Simpson,  who  is  also  a  drug- 
gist. It  will  also  be  remembered  that  William  Simpson, 
who  was  a  brother  of  the  deceased,  was  also  in  the  drug 
business  in  Raleigh  for  several  yeara,  and  was  at  one  time 
president  of  the  American  Pharmaceutical  Association. 

Dr.  Eugene  Miller  Smyser,  seventy-four  years  old,  a 
retired  surgeon  and  druggist,  died  at  his  home  in  Brook- 
lyn, January  27th.  Dr.  Smyser  was  born  in  Gettysburg, 
Pa.,  and  was  a  graduate  of  the  University  of  Pennsylvania. 
He  was  a  druggist,  after  the  Civil  War,  in  Philadelphia. 
He  served  in  the  war  as  assistant  surgeon  oi  the  Forty- 
eighth  Regiment  of  Pennsylvania  Volunteers.  He  is  sur- 
vived by  a  son  and  a  daughter. 

George  W.  Thompson,  who  for  thirty-seven  years  had 
been  in  the  drug  business  at  Colchester,  111.,  died  there 
January  27th. 

James  R.  Wood,  of  Stoneham,  Mass.,  died  there  January 
21st,  at  the  age  of  eighty-two.  Mr.  Wood  was  born  in 
Leeds,  England,  and  came  to  this  country  in  1854;  in  1866 
he  established  a  pharmacy  in  Lawrence,  Mass.,  being  for 
many  years  one  of  the  two  first  druggists  there.  For  sev- 
eral years  past  he  had  resided  in  Stoneham.  He  leaves  a 
widow,  two  sons  and  a  daughter. 


Government  Positions  Open. 

The  United  States  Civil  Service  Commission  is  looking 
for  a  chief  of  editorial  division,  bureau  of  foreign  and 
domestic  commerce,  Department  of  Commerce  (male),  at  a 
salary  of  $2,500.  The  applicant  must  have  experience  as 
an  editor  and  a  good  education  and  be  under  fifty  years  of 
age. 

Competitors  will  not  be  assembled  for  examination.  Ap- 
plications made  out  on  form  1312,  must  be  in  the  hands  of 
the  commission  at  Washington  by  March  7th. 

An  examination  for  atialyst  (male)  has  been  announced 
for  March  8th.  Two  years  in  college  is  a  prerequisite. 
The  salary  is  $800  to  $1020;  age  limit  eighteen  to  forty 
years.    Ask  for  form  1312. 

Some  other  positions  to  be  filled  by  the  commission  are: 
That  of  junior  chemist  (men  only)  in  the  bureau  of 
mines;  salary  $1020  to  $1200;  the  applicant  must  be  a 
graduate  of  a  four-year  course  in  chemistry  (or  a  senior 
student),  over  twenty  years  old,  and  use  form  1312;  the 
examination  will  be  held  .March  22d. 

That  of  physical  metallurgical  (men  only)  in  the  Boston 
navy  yard;  salary  $4  to  $6  a  day;  the  applicant  must  be  a 
graduate  of  a  four-year  course  In  chemistry  or  metal- 
lurgy, between  twenty-five  and  forty-five  years  old,  and 
use  form  1312;  examinations  will  be  held  March  22nd. 

That  of  fish  pathologist  (men  only);  salary  $2,500  a 
year;  the  applicant  must  be  a  graduate  of  college  and 
have  over  one  year  of  post  graduate  work  in  chemistry  or 
biology,  between  twenty-four  and  forty  years  old,  and  use 
form  2118.  Applicants  will  not  be  assembled  for  examina- 
tion, but  must  submit  evidence  of  qualification  by  March 

2l8t. 


A  German  Pharmacist  Army  Officer. 

Recent  German  journals  announce  that  the  owner  of  the 
"Rosen-Apotheke"  in  Frankfort,  Dr.  Curt  Hoffmann,  who 
is  at  the  front,  has  been  awarded  the  Iron  Cross  of  the 
first  class  and  has  been  made  major  In  the  regiment  in 
which  be  serves. 


The  Druggists'  Attitude  Toward  Women 

Patrons. 

We  have  on  hand  a  manuscript  bearing  the  above  title 
from  which  the  name  of  the  author  has  become  detached. 
Will  the  contributor  please  write  to  us? 


Drug  Store  Merchandising 


Profit  in  an  Aquatic  Line. 

By  W.  B.  SroDiiAiti). 

The  druggist  is  constantly  on  the  alert  to  add  a  profit- 
able line  to  his  already  varied  stock.  He  realizes  that  to 
be  the  first  to  display  a  novelty  naeans  to  secure  the  greater 
share  of  the  business  in  that  novelty,  and  is  therefore  not 
averse  to  trying  a  new  department — provided  he  knows 
one  of  his  colleagues  in  another  locality  has  made  a  suc- 
cess of  It. 

This  is  merely  prefatory  to  the  suggestion  of  an  aquatic 
department,  which  has  been  worked  with  signal  success  In 
the  South.  There  are  so  many  ramifications  to  this,  and  It 
is  capable  of  such  a  constant  expansion,  that  one  need 
have  no  tear  of  public  interest  lapsing  once  it  is  aroused. 
ITie  school  copy  books  say  that  great  oaks  from  little 
acorns  grow,  and  it  is  perhaps  the  wisest  thing  to  start 
yery  simply,  unless  one  has  the  capital  to  make  a  big 
splash,  and  open  up  with  a  complete  line. 

The  gold  fish  aquarium  is,  of  course,  the  basis  for  this 
department,  and  this  presupposes  a  good  stock  of  fish  of 
various  sizes;  globes  varying  in  size  from  a  quart  to  a 
handsome  spefimen  holding  several  gallons;  rocks,  coral 
and  sea  weed  for  decorative  purposes;  together  with  man- 
uals on  the  proper  care  of  fish. 

To  druggists  then  I  say:  Don't  be  afraid  to  let  the  pub- 
lic know  what  you  are  doing.  Advertising  never  hurt  any- 
body—that is,  true  advertising  of  reputable  goods:  the 
false  and  spurious  often  acts  as  a  boomerang.  Above  all. 
remember  that  your  windows  are  your  best  salesmen,  and 
that  whenever  a  new  line  is  contemplated  it  should  get 
full  publicity  here.  The  arrangement  of  the  window  will 
depend  somewhat  upon  the  stock  carried. 
A   Gold  Fish  Window. 

A  very  simple  yet  effective  trim  was  recently  shown  by 
Sand  &  Sumpter,  Nashville,  Tenn.  The  window  contained 
a  number  of  shelves,  covered  with  green  crape  paper,  upon 
which  were  placed  a  score  or  more  of  glass  bowls  of  dif- 
ferent sizes,  containing  two  or  three  fish  each.  A  sign 
called  attention  to  the  popular  price  of  the  little  aquar- 
ium: 


Two  Gold  Fish  and  Bowl,  only  25c. 
Fish,  small,  10c.  each;  3  for  25c. 
Fish,  large,  15c.  each;  2  for  25c. 


Piled  up  in  either  corner  were  pyramids  of  glass  bowls, 
of  graduated  sizes,  and  card  attached  read: 


Heavy  Glass  Bowls  for  Gold  Fish. 
1  qt.,  10c.  2  qts.,  20c.  1  gal.,  40c. 


A  black  cloth  was  spread  along  the  front  of  the  -window, 
and  upon  this  was  laid  small  branches  of  pink  and  white 
coral. 

A  good  announcement  for  the  local  paper  would  be  the 
picture  of  one  of  these  bowls,  with  prices  quoted  on  the 
glass,  the  fish,  and  the  combination  of  the  two.  It  would 
be  very  easy  to  secure  information  regarding  the  best  food 
for  the  fish,  the  plants  that  thrive  best  in  the  water,  and 
the  proper  care  of  the  aquarium  in  order  to  keep  the  fish 
in  good  condition.  This  should  be  boiled  down  to  a  few 
paragraphs  and  printed  on  a  postal  card.  If  several  hun- 
,  dred  of  these  are  Judiciously  mailed  to  customers  of  the 
store  they  will  arouse  interest  among  many  who  had  never 
before  considered  the  fascination  of  these  little  streaks  of 
sunshine. 

A  Southern  Mountain  Scene. 

.\  more  elaborate  display,  which  included  aquatic  plants, 
as  well  as  fish,  was  shown  by  R.  S.  Patterson,  proprietor 


of  another  drug  store  of  Nashville,  Tenn.  He  staged  a 
mountainous  landscape.  In  !he  background  rose  a  high 
cliff,  formed  by  piling  up  small  pieces  of  rock,  and  cover- 
ing parts  of  it  with  moss.  Half  way  up  the  side  of  the 
cliff  was  a  little  grotto,  filled  with  a  bluish  light  (an  elec- 
tric bulb  with  a  blue  shade  being  concealed  among  the 
stones).  On  top  of  the  cliff  was  a  tiny  log  cabin,  and 
along  the  sides  a  number  of  miniature  pine  trees.  In  va- 
rious niches  in  the  rock  were  mountain  sheep  and  goats — 
toys,  several  inches  high;  and  by  peering  into  the  little 
cave  one  could  see  that  it  was  fitted  up  as  a  smuggler's 
den.  with  picturesque  little  dolls  in  peasant  garb.  All  the 
front  of  the  window  was  given  over  to  a  large  shallow 
tank,  with  rocky  bottom,  in  which  countless  gold  fish  were 
swimming.  Anchored  among  the  pebbles  were  several 
narcissus  and  lily  bulbs,  with  plants  in  full  bloom.  All 
around  the  edge  of  the  window  extended  a  frame  of  birch- 
bark,  and  across  the  upper  corners  were  draped  festoons 
of  the  gray  Southern  moss — giving  the  entire  panorama 
the  effect  of  a  framed  picture. 

A  large  card  called  attention  to  the  practical  side  of 
the  display.     It  read: 

Build  Your  Own  Landscape. 
Most  interesting  and  instructive  to  children. 
Teaches  them  geography  better  than  the  text-book 
can  do.  Just  the  thing  for  the  school  and  the 
nursery.  Shows  the  children  just  what  a  moun- 
tain, a  lake,  a  volcano,  an  island,  looks  like. 
Shows  them  the  plants,  and  the  animals,  and  the 
people  of  different  lands. 

Come  inside  and  see  our  complete  line. 

Within,  on  a  table  devoted  to  that  purpose,  were  galvan- 
ized iron  pans,  ranging  from  1  by  2  feet  to  3  by  6  feet,  to 
be  filled  with  water,  and  rocks  or  pebbles.  There  were 
also  boxes  of  toy  animals— bought  by  the  gross  and  re- 
tailed very  profitably  by  the  dozen — little  metal  bridges, 
tiny  chalets,  and  pine  trees  of  the  folding  variety,  easy  to 
set  up  and  take  down.  This  landscape  scheme  is,  of  course, 
only  a  variation  of  the  dwarf  Japanese  gardens  which 
were  so  popular  last  season,  and  as  many  are  still  inter- 
ested in  them  it  is  well  to  keep  a  selection  of  Japanese  ac- 
cessories in  stock. 

A  special  invitation  should  be  extended  to  the  school 
teachers,  members  of  the  school  board,  and  all  interested 
in  the  training  of  children  to  view  the  window  display, 
and  in  doing  this,  a  card  enclosed,  stating  the  price  of  the 
various  materials  that  compose  it,  will  give  a  more  definite 
idea  of  the  cost  of  installation,  care  being  taken  to  im- 
press upon  them  that  all  need  not  be  bought  at  first,  as 
half  the  fun  of  the  game  consists  In  the  gradual  collection 
of  the  necessary  accessories. 


Scheme  to  Get  Advertisements  Read. 

By  way  of  getting  his  newspaper  advertisements  read 
and  creating  a  lot  of  general  publicity,  one  dealer  adver- 
tised to  give  ?5  to  the  first  person  who  delivered  at  his 
store  a  slip  showing  what  letter  of  the  alphabet  appeared 
oftenest  in  his  advertising  during  a  period  of  one  month, 
and  the  number  of  times  it  appeared.  Three  dollars  was 
offered  as  a  second  prize,  and  ?2  as  a  third. 

The  scheme  created  a  lot  of  interest,  and  in  each  Issue  of 
the  local  paper  this  firm's  advertising  was  read  carefully 
and  the  letters  counted  and  tabulated.  On  the  evening 
when  the  last  advertisement  appeared,  there  was  a  grand 
rush  to  the  store,  everyone  trying  to  get  there  first.  The 
prizes  were  awarded,  and  the  affair  was  a  success. 


Henry  E.  Peterson,  class  of  '06,  department  of  phar- 
macy. University  of  Minnesota,  recently  completed  a  course 
in  medicine  at  the  Northwestern  University,  and  is  now 
located  at  Chokio,  Minn.,  where  he  Is  practicing. 
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Do  You  Believe  in  Advertising  ?     If  So,  Why  ? 

What  Constitutes  a  Real  Belief  in  Advertising— Some  Reasons  Why  People  Advertise — The  Real 
Advertiser— Value  of  Close  Observation  and  Complete    Records   of   Results. 

Bv  M.  P.  Gould. 


Do  you  believe  In  advertising?  If 
you  do,  why? 

You  may  be  advertising  because 
you  were  told  that  it  was  the  right 
thing  to  do,  and  are  trying  it  as  an 
experiment. 

You  may  be  advertising  because  it 
has  become  a  habit  and  your  mind 
is  working  in  its  habitual  way  and 
you  have  just  kept  on  doing  it. 

What  I  really  would  like  to  find 
out  is,  whether  you  actually  do  be- 
lieve in  advertising — believe  in  its 
efficiency,  believe  in  its  practical  re- 
sults, believe  in  its  dollar  ^and  cent 
values  to  you,  believe  that  *it  is  bet- 
ter than  any  other  way  of  equal  cost 
to  build  your  business. 

I  do  not  care  anything  about  get- 
ting a  letter  from  you.  All  I  want 
is,  that  you  take  the  time  to  figure 
out  with  paper  and  pencil  with  your 
own  mind  clear,  the  one  question, 
"Do  I  believe  in  advertising?" 

In  all  probability  you  do  not.  You 
have  probably  never  figured  out 
calmly  what  constitutes  success  In 
advertising,  therefore  you  have  ex- 
pected too  much,  and  as  a  result  you 
have  been  disappointed  and  have 
lost  faith.  You  have  probably  not 
settled  down  to  a  firm  conviction  as 
to  what  is  the  best  style  of  advertis- 
ing for  you,  the  best  size  in  the 
newspaper,  or  the  best  means  of  ad- 
vertising to   your  trade,  and   there- 


20%  OFF 
ON    RUBBER    GOODS 

When  there  is  anything  "off"  on 
our  rubber  goods,  it  is  from  the 
price  and  not  the  quality. 

It  so  happens  that  we  are  show- 
ing an  excellent  linel  of  GUAR- 
ANTEED rubber  NOW  and  that 
we  are  actually  offering  special 
items  at  20%  less  than  the  usual 
selling  price. 

Are  you  interested  in  both 
QUALITY  and  ECONOMY? 
—  then  here's  your  chance  for 
BOTH. 

PercoUlor  Pbarmaor,     2  Amino  Street 


national  advertising  and  think  that 
they  would  like  to  take  a  "flyer"  and 
see  what  will  happen. 

Some    advertise    because    the    big 
store  in   the  same  town  or  in  some 


on  his  advertising,  but  how  he  can 
get  more  returns  by  investing  more 
money  in  his  advertising. 

He  is  spending  his  time  in  figur- 
ing how  he  can  get  a  better  position 


fore  you   do  not  know  Just  how  to 
gauge  a  successful  plan. 

WHY    IK)    PW)I"I,K    AIIVRRTIHe? 

Some  people  advertise  because 
other  i)eoplc  advertise. 

Some  advertise  because  it  appeals 
to  them. 

Some  advertise  because  they  be- 
come Interested  In  magazine,  news- 
paper, billboard,  and  other  forms  of 


We  Sell  the  Favorite  Toilet  Goods 


Tooth  Paste 
Tooth  Soap 
Tooth  Powder 
Face  Powder 


Hair  Brushes 
Cold  Cream 
Skin  Lotion 
Shampoo  Soap 


All  toilet  needs  in  our 
stock  are  sold  at  prices 
as  low  as  anywhere  for 
quality    represented. 


What  do  you  need  today? 

Do  you  imagine  you  could  ask  us  for  ANY  standard  toilet 
article  and  meet  disappointment? 

A  mighty  big  line,  indeed,  we  carry  and  all  so  new  and 
fresh  and  bright.  Prices? — lowest  for  highest  grades 
always. 

Percolator  Pharmacy,  2  Amino  Street 


other  town  advertises,  and  therefore 
since  it  is  big  and  they  are  little, 
they  want  to  advertise  in  order  to 
become  big. 

Advertising  salesmen  persuade 
some  to  advertise.  There  are  all 
kinds  of  salesmen,  some  merely  want 
to  sell  their  goods,  others  are  trying 
hard  to  conserve  the  bfest  interests 
of  the  buyer  of  advertising  so  that 
the  advertising  will  produce  the  ex- 
pected result,  cause  satisfaction, 
make  a  permanent  customer,  and  a 
continuous  user  and  buyer  of  adver- 
tising. 

Some  are  natural  born  advertisers. 
They  want  to  tell  other  people  about 
the  good  things  they  have.  They 
keep  talking  about  the  splendid 
things  which  they  want  to  sell.  It 
Is  their  nature  tt)  advertise,  to  "turn 
to"  or  ad-vert  others  toward  their 
way  of  thinking.  They  are  aggres- 
sive, they  are  not  of  a  retiring  state 
of  mind.  When  they  go  Into  a  bunch 
of  other  people  they  Immediately 
begin  to  speak  to  everybody:  they 
are  not  like  the  non-advertiser  who 
sits  olT  in  the  corner  and  waits  for 
other  pecjple  to  come  to  him,  and  Is 
usually  called  In  polite  society  a 
"wall  flower." 

TIIK    KKAr.    AIIVKRTIHKK. 

The  real  advertiser  is  the  man 
who  in  one  way  or  another  has  got- 
ten started,  has  had  his  theories 
reallzeil.  has  gotten  such  results 
from  his  advertising  and  has  made 
enough  study  of  that  aid  to  selling, 
to  believe  flrmly  In  It. 

He  Is  the  man  who  figures  all  the 
time,  not  on  how  he  cart  sr-p  money 


in  his  newspapers  or  magazines,  a 
better  location  for  his  billboards,  a 
better  sign  for  his  store,  better  show 
cards  and  card  display  fixtures  and 
window  trimmer  for  his  inside  work, 
better  mailings,  better  and  more 
unique  envelope  stutters,  and  other 
forms  of  advertising. 

One  man  will  hear  an  after  din- 
ner speech  and  like  It;  another  will 
think  it  is  very  poor. 

One  man  will  use  a  certain  style 
of  advertising  in  his  store  and  make 
it  very  successful;  another  will  use 
the  same  style  under  apparently 
similar  conditions  and  will  think  it 
a  failure. 

I  heard  two  men  talking  once.  One 
said:  "I  have  a  great  many  acquain- 
tances, but  apparently  not  many 
friends."  The  other  man  replied: 
"To  have  good  friends,  you  must  be 
a  good  friend." 

To  have  successful  advertising  you 
must  be  a  successful  advertiser. 
Recently  I  heard  the  head  of  a  large 
manufacturing  company  say  that  the 
secret  of  success  In  business  to-day 
as  far  as  one  could  sum  it  up  In  a 
sentence,  was  that  a  man  must  have 
enthusiasm  for  his  work,  must  enjoy 
his  business  and  must  take  such  keen 
pleasure  In  It  that  it  Is  a  real  enjoy- 
ment to  work  out  all  Its  details  to  a 
successful  and  complete  conclusion. 
He  added  that  he  had  been  offered 
cash  for  his  interest  in  the  bustaeu 
far  ahead  of  his  fondest  dreams, 
five  times  as  much  as  he  had  ever 
expected  to  get  for  it.  He  asked  his 
wife  If  he  should  sell.  His  wife  re- 
plied that  she  would  not  know  whatt* 
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do  with  the  money  if  she  got  It,  and 
he  would  not  know  what  to  do  with 
himself  if  be  did  not  have  the  pleas- 
ure of  his  business  to  occupy  his 
mind  and  his  efforts. 

When  a  man  becomes  so  interested 
in  his  advertising  that  It  is  a  pleas- 
ure to  him,  that  he  enjoys  working 
over  It,  then  it  becomes  successful. 
When  he  treats  his  advertising  that 
way  there  Is  then  no  need  of  asking 
him  if  he  believes  in  advertising. 

Advertising     is     happy     common 


Send   Your   Children 
to  School 

With  their  teeth  cleaned  by  using 

OUR  TOOTH  PASTE 

3  Sizes. 

Clean  teeth  help  to  give  a 
clean  bill  of  health  and  clean 
character.  We  do  our  part 
in  simply  introducing  the 
means  to  the  end  by  recom- 
mending the  daily  use  of 
tooth  paste. 

Percolator  Pharmacy 
2  Amino  Street 


sense.  It  takes  a  common  sense  per- 
son to  be  a  good  advertiser. 

The  using  of  big  words,  the  mak- 
ing of  exaggerated  or  untruthful  or 
partially  untruthful  statements,  the 
tricky  statement  of  facts — none  of 
these  makes  good  advertising. 

Good  advertising  is  based  on  com- 
mon sense;  on  the  right  point  of 
view.  You  look  at  a  tooth  brush  and 
say  to  yourself,  "Is  It  better  than 
other  tooth  brushes?  No.  Is  It 
worth  more  money  than  most  other 
tooth  brushes?  No.  Is  It  so  differ- 
ent in  shape  that  It  will  appeal  to 
most  people?  No.  Well,  what  is  it? 
It  is  just  a  common,  good  tooth  brush 
worth  the  25  cents  that  I  ask  for 
It."  Well,  then,  if  you  try  to  make 
out  that  that  brush  is  anything 
which  its  use  by  an  experienced  per- 
son will  not  verify,  your  advertising 
is — you  know  what.  If,  however,  the 
brush  Is  better  and  you  tell  why,  ex- 
perienced people  will  read  that  kind 


of  an  advertisement  and  say,  "Now, 
that  is  the  kind  of  a  brush  I  want — 
that  sounds  like  a  good  brush.'' 

THE    VALUE    OF    BLANK    SPACE. 

The  best  advertisers  to-day  are 
putting  more  and  more  emphasis 
upon  the  value  of  what  Is  left  un- 
said— of  the  sentences  that  are  cut 
out  and  never  printed — of  the  blank 
space  in  and  around  the  advertise- 
ment, as  much  as  upon  the  wording 
and  the  pictures. 

When  you  take  a  real  joy  In  your 
advertising  because  it  Is  the  most 
Important  part  of  your  selling,  then 
you  will  take  the  same  space  in  your 
newspaper  day  after  day  or  week 
after  week  and  try  to  figure  out  what 
style  of  advertising  will  bring  the 
most  returns. 

For  example.  If  you  took  a  five- 
inch  single  column  advertisement 
and  ran  it  every  day  on  hot  water 
bottles  for  six  consecutive  days  anrt 
sold  fifty  hot  water  bottles  at  $1.50 
each  as  a  result,  and  at  another  time 
put  the  six  five-inch  advertisements 
into  one  thirty-inch  advertisement, 
three  columns  wide  and  ten  inches 
long,  and  sold  only  thirty-five  hot 
water  bottles  of  the  same  price,  then 
you  could  easily  judge  that  the  con- 
tinuous small  advertisements  were 
more  profitable,  unless  the  big  adver- 
tisements brought  in  more  trade  for 
other  kinds  of  rubber  goods  and  gen- 
eral drug  store  merchandise,  while 
the  little  advertisements  brought  in. 
only  demand  for  the  exact  article  ad- 
vertised. 

If  you  have  kept  a  scrap  book 
with  records  or  cards  showing  day 
sales  In  comparison  with  advertising 
for  a  number  of  years,  you  already 
have  found  that  for  your  locality 
and  your  particular  store,  March  is 
the  best  time  to  advertise  certain 
kinds  of  goods,  whereas  if  you  adver- 
tise those  same  goods  in  May,  the  ad- 
vertising wjll  not  prove  profitable. 
Also  you  can  profitably  advertise 
house-cleaning  goods  in  May,  whereas 
if  you  advertise  them  in  July,  the 
advertising    would    be   unsuccessful. 

It  is  a  good  thing  to  remember 
that  hundreds  and  thousands  of 
drug  stores  are  successfully  advertis- 
ing. If  your  advertising  is  not  suc- 
cessful, that  is  not  an  objection  to 
advertising.  It  does  not  prove  that 
advertising  is  a  failure — it  only 
proves  that  you  are  a  failure  as  an 
advertiser. 

It  is  baffling  to  put  your  money 
into  advertising  .ind  have  it  fail  to 
produce  the  resi'.lts  you  expect,  ouc 
remember  that  you  are  not  the  first 
person  who  has  been  baflJed  in  that 


way.  Keep  at  it  and  you  will  dis- 
cover the  way  which  is  most  succesa- 
ful  for  your  store. 

Not  long  ago  one  of  the  greatest 
bankers  in  America  died.  Among 
his  papers  were  found  bonds,  etc., 
representing  many  millions  of 
worthless  investments.  The  total 
value  of  property  en  which  the  State 
received  an  Inheritance  tax  was 
somewhere  between  $75,000,000  and 
$100,000,000.  But  this  expert— recog- 
nized all  over  the  world  as  an  expert 


Our  label  on  any  PRESCRIP- 
TION package  guarantees  the 
contents  CORRECT.  Surely  this 
must  impress  you. 

Percolator  Pharmacy,     2  Aaiino  Street 


in  banking — had  tried  a  great  many 
different  kinds  of  investments  which 
nad  not  been  successful.  In  fact,  he 
had  no.t  only  lost  his  interest,  but 
had  lost  the  principal  as  well.  No- 
body thought  any  less  of  his  ability 
as  a  banker,  the  discovery  of  these 
unprofitable  investments  did  not 
hurt  his  reputation — it  merely 
showed  that  he  was  human;  that  he 
was  reaching  out  in  all  kinds  of 
ways,  trying  to  get  hold  of  the  most 
profitable  investments. 

You,  no  doubt,  hire  some  clerks 
who  may  have  been  good  clerks  in 
other  stores,  but  who  do  not  seem  lo 
fit  well  into  your  store;  they  do  not 
seem  to  get  along  well  with  the  other 
clerks  or  with  your  system.  That 
does  not  make  them  poor  clerks,  ex- 
cept for  you;  that  does  not  make  you 
a  bad  employer  except  for  them. 

When  we  look  at  advertising  from 
a  broad  standpoint  we  can  not  do 
anything    except    believe   'in   it. 

The  problem  then  for  each  of  -.is 
is  to  apply  its  principle  In  such  a 
practical  way  that  we  will  believe  in 
its  efiicacy  for  helping  us  individu- 
ally sell  more  goods. 

Now  if  we  do  as  the  great  manu- 
facturer says — enter  into  our  drug 
store  advertising  with  enthusiasm 
and  with  real  pleasure,  we  will 
make  it  successful  and  we  will  ae- 
come  so  fascinated  with  it  that  we 
will  put  constant  reliance  upon  it  to 
help  us  sell  our  goods,  to  help  ua 
make  our  clerks  more  enthusiastic 
and  contented  and  successful,  and  to 
make  our  customers  have  more  con- 
fidence in  our  store,  our  clerks  and 
our  methods. 


Cultivate  the  Good  Will  of  Clerks. 

•"All  of  us  know  the  advisability  of  cultivating  the  good- 
will of  the  customer,"  said  a  retailer  recently  to  a  Boot 
and  Shoe  Recorder  man,  "but  there  are  some  of  us  who 
may  forget  that  it  is  just  as  Important  to  cultivate  the 
good-will  of  our  clerks  and  salespeople.  Even  if  we  may 
not  be  inclined  to  take  the  trouble  for  its  own  sake,  'there's 
a  reason,"  as  the  advertising  men  have  it,  that  is  to  be 
found  in  hard  dollars  and  cents. 

"The  man  who  really  likes  his  job  and  his  boss  will 
make  more  money  for  the  latter  and  be  glad  to  do  it  than 
the  man  who  has  no  incentive  for  his  work  but  the  weekly 
pay  envelope.  It  seems  scarcely  necessary  to  say  this,  the 
thing  is  so  plain,  but  for  all  that  there  are  not  a  few  of  us 
■who  seem  to  feel  that  because  certain  people  are  com- 
pelled by  force  of  circumstances  to  put  up  with  our  bad 


tempers  and  our  irritability,  they  can  be  exposed  to  it  with 
impunity. 

"Never  was  there  a  greater  mistake.  To  be  sure,  there 
are  people  who  have  to  be  driven  right  along  if  they  are 
to  do  their  work  at  all,  but  these  are  not  the  sort  of  em- 
ployees who  are  best  anyway,  and  the  man  who  is  really 
worth  while  is  much  more  likely  to  carry  out  the  spirit  of 
a  suggestion  than  he  is  a  direct  order." 


D.  P.  Mason,  one  of  the  oldest  and  best  known  mer- 
chants of  Albany,  Ore.,  was  elected  president  of  the  Al- 
bany Retail  Merchants'  Association  at  the  recent  annual 
meeting  of  that  body.  Mr.  Mason  is  a  druggist,  and  Is 
proprietor  of  Foshay  &  Mason's  wholesale  and  retail  drug 
firm,  one  of  the  oldest  establishments  in  that  far  western 
city. 
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A  Most  Successful  Prescription  Drug  Store 

Here  is  a  man  who  does  not  think  highly  of  the  aheap  and  dirty  prescription  departments  of  the  cut- 
rate  or  lazy  druggist.  They  are  the  cause  of  disp  enslng  by  physicians  and  distrust  by  the  public. 
This  man  is  at  the  head  of  a  store  which  enjoys  a  well-paying  and  growing  prescription  trade  among 
people  who  want  the  best.  Such  people  may  be  attracted  by  the  proper  kind  of  advertising.  What 
the  author  understands  by  this  kind  of  advertising  is  outlined  in  his  paper.  He  does  not  and  icill  not 
endorse  secret  preparations.  The  first  section  of  the  paper  was  read  at  the  meeting  last  year  of  the 
American  Pharmaceutical  Association,  but  the  illustrations  and  the  remaining  portions  of  the  paper 
were  either  supplied  direct  to  or  prepared  in  the  office  of  the  Circular. 

By  Adddison  Dimmitt. 


Publicity  is  absolutely  necessary  to  the  success  of  a  pre- 
scription business. 

The  old  idea  that  a  prescription  department  or  case 
should  be  a  place  of  mystery,  bad  odors  and  dirt,  probably 
shut  off  in  a  badly-lighted  and  badly-ventilated  corner  of 
the  drug  store,  should  be  a  thing,  of  the  past.  Such  places 
I  am  sorry  to  say,  still  exist  and  are  generally  found  in  a 
so-called  modern,  up-to-date  pharmacy,  which  consists 
largely  of  a  lunch  room  with  department  store  trimmings, 
decorated  from  ceiling  to  floor  in  glaring  colors,  yellow 
predominating,  with  flaming  advertisements  and  a  com- 
plete line  of  infallible  cures  for  all  the  ills  that  flesh  is 


A   Comer  of  the  Sanitary  Prescription  Department  in  the  Newman  Store. 


heir  to.  The  real  drug  and  prescription  part  of  the  busi- 
ness Is  of  so  little  moment  that  they  are  pushed  back  out 
of  sight  and  nearly  out  of  mind.  On  investigation  you 
soon  learn  from  the  owner  or  manager  that  the  prescrip- 
tion department.  In  most  Instances,  Is  conducted  at  a  loss. 
The  reason  Is  they  feature  cheap  prices  to  attract  the  In- 
nocent, thoughtless  and  penurious,  and  are  forced  by  their 
general  policy  to  price  prescriptions  so  close  that  it  Is 
Impossible,  even  with  cheap  clerks  and  cheap  competitive 
drugs,  to  make  a  proflt. 

The  other  kind  of  store  where  you  find  an  Indifferent 
prescription  department  usually  has  a  lazy  or  Incompetent 
druggist  as  owner  or  manager.  He  belongs  to  the  "ne'er- 
do-well"  kind;  thinks  the  world  owes  him  a  living  and  sits 
down  and  waits  for  It  to  come.    Unfortunately,  there  are 


lots  of  these  fellows.  You  have  seen  them.  The  atmos- 
phere in  their  entire  store  is  bad;  nothing  to  inspire  con- 
lidence.  They,  of  course,  have  not  a  prescription  business 
of  any  moment;  and  I  might  add  here  that  it  is  these  two 
classes  of  drug  stores  that  cause  physicians  to  dispense, 
and,  by  their  methods,  shake  the  confidence  of  the  public 
in  the  druggist,  thus  causing  the  professional  and  ethical 
side  to  be  made  ridiculous. 

However,  I  am  straying  from  my  text,  advertising  the 
prescription  department.  I  can  cite  only  my  own  efforts 
along  this  line,  which  have  been  productive  of  very  satis- 
factory  results,   as   our   prescription   business   has  grown 

continuously  and  with- 
out sacrifice  of  principle 
or  price. 

In  every  community 
there  is  a  large  element 
of  people  who  want  the 
best  both  in  materials 
and  service;  particularly 
is  this  true  with  medi- 
cine. As  they  know  ab- 
solutely nothing  about 
drugs  and  prescription 
service  they  drift  to  the 
neighboring  druggist, 
unmindful  of  whether  he 
is  competent  or  not,  to 
have  their  prescriptions 
filled.  If  results  from 
the  use  of  the  prescrip- 
tion are  not  what  was 
expected,  the  doctor  Is 
blamed.  These  are  the 
people  you  can  and  do 
reach  by  straightforward 
advertising  explaining 
the  difference.  I  do  not 
believe  In  sensational  ad- 
vertising, yet  it  must  be 
sulflciently  strong  and 
individual  to  attract  at- 
tention. 

Before  a  druggist  at- 
tempts to  advertise  his 
prescription  business  he 
must  put  himself  in  a 
position  to  make  good; 
In  other  words,  his  ma- 
terial, equipment  and 
service  must  be  what  he 
advertises,  else  his  ad- 
vertising will  react  and  do  him  more  harm  than  good. 

Equipment  of  a  Prescription  Department. 
We  equipped  our  prescription  department  as  hereafter 
described,  before  advertising.  We  have  two  large  rooms 
on  the  second  floor  for  prescription  and  laboratory  work, 
with  excellent  light  and  ventilation.  This  department  Is 
connected  with  the  salesroom  by  two  dumb  waiters  and 
speaking  tubes.  Both  rooms  are  finished  In  white  enamel 
cases,  celling  and  walls,  and  all  work  tables  and  shelves 
are  of  white  Belgian  glass;  special  ointment  case;  special 
refrigeration.  Our  laboratory  is  furnished  In  white,  the 
same  as  our  prescription  room;  In  fact,  we  have  worked 
out  every  detail  so  as  to  make  obr  department  complete 
and  the  best  to  be  found. 
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We  consider  this  one  of  the  best  advertisements  for  a 
druggist  wtio  desires  to  do  a  prescription  business.  We 
made  It  a  point  to  take  every  physician  in  our  city  up  to 
our  department  and  explain  its  details  thoroughly;  we 
have  also  taken  newspaper  men  and  some  of  our  appre- 
-clatlve  customers. 

Wo  had  photographs  taken  of  the  room  and  from  them 
good  engravings  made.  We  then  issued  a  small  illus- 
trated booklet,  descriptive  of  our  equipment,  material  and 
service.  These  we  mailed  to  each  physician  of  our  city 
and  vicinity.  Many  complimentary  remarks  followed. 
Since   then    we   have   printed   a  small-sized   edition   and 


The  Newman  Company  Does  not  Overlook  an  Old 
Reliable  Money  Maker. 

wrap  one  in  every  prescription  we  fill.  We  find  this  a 
most  excellent  advertising  medium  and  one  that  brings 
results. 

The  Kind  of  Prescription  Clerks  to  Employ. 
Now  a  word  as  to  the  character  of  the  men  entrusted 
with  prescription  work.  We  select  good  men,  pay  them 
well  and  demand  efficiency.  Our  men  are  all  graduates  In 
pharmacy,  three  of  them  being  honor  men  of  their  grad- 
uating classes.  Our  head  prescriptionist  is  a  competent 
chemist.  He  has  general  supervision  of  the  prescrip- 
tion room  and  does  the  laboratory  work,  particularly 
the  assaying.  Owing  to  our  having  competent  men  and 
equipment  in  this  department,  we  supply  virtually  all 
of  the  physicians'  laboratories  in  our  city  with  their 
stains,  reagents,  special  sterile  solutions,  etc.  We  find 
this  is  not  only  remunerative  but  also  an  excellent  ad- 
vertisement, securing  the  co-operation  of  the  physi- 
cian for  a  good,  profitable  prescription  business.  A 
word  from  him  to  his  patient  carries  more  weight  than 
anything  we  might  say. 

Character  of  Drugs  Used. 

This  brings  us  to  the  third  and  a  most  important 
consideration   In   developing  a  successful   prescription 
business:  that  is,  the  material.    We  have  for  years  fea- 
tured, and  do  now  feature  the  chemicals  and  pharma- 
ceuticals prepared  by  a  well-known  manufacturer.   This 
is  not  written  as  an  advertisement  for  any  firm,  but  I 
am    trying    to    show    what    I    believe   has   contributed 
largely  to  the  growth  and  success  of  our  business.   This 
firm  has  been  known  favorably  for  years  to  the  meiical 
profession  and  its  name  is  an  asset;  and  as  it  markets 
only  one  grade  of  products,  of  highest  purity,  we  feature 
this  fact  in  our  advertisements,  both  to  the  medical  pro- 
fession  and   the   public.     We  say  in   our   advertisements 
that  when  a  physician  does  not  specify  a  particular  make 
of  chemical,  we  use  the  best,  which  means  a  definite  dose 
and  definite  results. 

Advertising  to  the  Laity. 

Now.  as  to  advertising  a  prescription  business  to  the 
laity.  We  do  this  without  jeopardizing  our  standing  with 
the  medical  profession.  Some  of  our  newspajier  adver- 
tisements may  border  on  the  sensational,  but  experience 
has  proven  that  it  takes  strong,  well-spaced  paragraphs  to 
get   pronounced    results.     We   use   in   three  of  our   daily 


papers,  once  or  twice  a  week,  space  three  or  four  columns 
wide  and  from  eight  to  twelve  Inches  long.  We  try  al- 
ways to  get  the  top  corner  of  the  page  devoted  to  local 
society,  believing  that  advertisements  are  read  more  by 
women  than  men.  While  the  hature  of  our  ads  was  such 
that  there  wei'e  no  Immediate  results,  yet  in  a  short  time 
we  were  getting  prescriptions  from  all  parts  of  the  clt 
I  attribute  this  largely  to  publicity  by  newspapers, 
will  give  a  few  of  the  leading  paragraphs  we  used  in 
talking  to  the  public  through  the  paper;  the  headings  in- 
dicate the  character  of  reading  matter  that  followed: 

It  is  better  to  have  Newman  fill  your  prescrip- 
tions than  wish  you  had. 

.Newman's  rigid  inspections  assure  purity  and 
strength  in  their  drugs. 

Purity,  Accuracy  and  Promptness — our  three 
watchwords. 

Reason  with  yourself.  Did  you  ever  get  some- 
thing for  nothing  that  was  of  real  value? 

Are  you  giving  the  sick  one  the  best  possible 
chances  (or  recovery? 

Suppose  a  cheap,  ignorant  drug  clerk  gave  you 
morphine  when  you  asked  for  quinine.  New- 
man's skilled  men  can  fill  your  prescriptions  no 
matter  how  difficult  others  may  find  them. 

Highest  quality  and  lowest  prices  are  as  con- 
genial as  fire  and  water. 

Why  do  you  go  to  your  favorite  doctor? 

Your  life  or  the  life  of  some  loved  one  may  de- 
pend on  the  man  behind  the  prescription  counter. 

A  heart  to  heart  talk  on  a  subject  that  con- 
cerns you. 

You  insure  against  fire,  wind  and  water;  also 
your  life  against  death  and  accidents;  then  why 
not  get  prescription  insurance  at  Newman's. 

Confidence  after  all  is  the  keynote  to  any  suc- 
cessful business. 

Don't  juggle  with  your  health. 

Block  signal  service  at  Newman's  with  pur 
checking  system. 

Newman's  white  enameled  prescription  depart- 
ment is  as  spotless  and  sanitary  as  a  hospital  or 
operating  room. 

Attention  to  detail  has  made  our  prescription 
department  famous. 

See  your  doctor,  then  see  us. 

We  fully  realize  that  every   minute  counts  in 


Only  Highly  Educated  Pharmacists  Are  Employed. 

time    of    sickness — that    is    why    we    use    motor- 
cycle delivery. 
The  following  are  a  few  paragraphs  we  use  both  in  the 
body  of  counter  booklets,  and  in  newspaper  talks: 

Our  prescription  department  is  furnished  with 
every  scientific  apparatus  known  for  insuring  ac- 
curacy and  rapidity  in  preparing  prescriptions, 
highly  sensitive  scales,  electric  sterilizing  closet, 
tablet  machine,  suppository  moulds,  cachet  ma- 
chines, and  numerous  other  modern  appliances  to 
facilitate  and  improve  prescription   work. 

All  prescriptions  filled  by  us  are  delivered  in 
sealed  packages,  be  they  liquids,  powders,  pills  or 
capsules;  sealing  strip  is  placed  around  each,  thus 
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insuring  to  the  patient  that  it  has  not  been  opened 
or  tampered  with  from  the  time  it  leaves  the  pre- 
scription department  until  it  is  opened  by  the 
owner. 

Our  guarantee  label  which  is  aiBxed  to  every 
prescription  prepared  at  our  place  means  just 
what  it  states.     Kindly  read  it. 

All  directions  on  prescriptions  prepared  at  our 
place  are  typewritten,  leaving  no  doubt  in  the 
mind  of  the  patient  as  to  the  doctor's  instruction. 

All  pills,  capsules, 
powders  and  supposi- 
tories are  dispensed 
in  hlnged-top  boxes, 
thus  preventing  the 
interchanging  of  cov- 
ers, which  lessens  the 
liability  of  a  serious 
error. 

The  price  of  a  pre- 
scription depends  on 
the  nature  and  pur- 
ity of  the  drugs  that 
go  into  it,  also  the 
character  and  qualifi- 
cations of  the  man 
who  dispenses  it. 
Our  prices  are  based 
on  the  highest  qual- 
ity of  ingredients 
and  the  most  compe- 
tent service.  It  is 
worth  the  difference; 
ask  your  doctor. 

All  ointments  or 
salves  dispensed  by 
us  are  placed  in  anti- 
septic  collapsible 
tubes  and  the  tubes 
in  a  substantial  box, 
thus  insuring  free- 
dom from  exposure, 
which  frequently 
causes  ointments  to 
become  rancid  and 
inert.  Also  protects 
the  ointment  from 
dirt  or  other  foreign 
substance  wnich  may 
cause  reinfection. 

Every  one  knows 
how  sensitive  the  eye  Is— that  if  the  least  par- 
ticle of  dirt  or  dust  gets  into  it,  particularly  if 
It  is  affected,  how  serious  it  is.  To  avoid  just 
such  thing  occurring,  we  dispense  all  eye  drops 
in  a  strong  box  in  which  the  medicine  and  drop- 
per can  be  perfectly  protected. 

New  bottles,  new  corks,  new  boxes,  new  labels, 
all  scrupulously  clean,  are  used  for  each  pre- 
scription, whether  it  be  a  refill  or  not. 

With  us,  prescription  compounding  is  the  most 
Important  work  we  do,  and  we  exercise  every 
care  and  precaution  to  do  it  right. 

The  Newman  Drug  Company's  prescription  de- 
partment Is  located  on  the  second  floor,  absolutely 
away  from  the  noise  and  interruptions  found  in 
the  sales  department  of  all  stores,  and  our  pre- 
scription clerks  do  nothing  else  but  flU  prescrip- 
tions. 

We  employ  only  highly  educated  pharmacists  to 
compound  prescriptions,  men  who  are  absolutely 
dc()endable.  clean  morally  and  physically,  whose 
entire  time,  mind  and  energy  is  concentrated  on 
their  work:  no  distraction,  no  Interference,  as 
they  are  away  from  all  possible  Interruption.  This 
U  an  added  safeguard  against  errors. 

Every  United  States  Pharmacopoeia  and  Na- 
tional Formulary  product  we  manufacture  in  our 
laboratory  baa  the  government  tests  for  purity 
and  accuracy  applied.  A  record  is  kept  with  a  con- 
trol number,  so  we  know,  and  can  positively  state, 
that  all  of  our  products  are  up  to  the  required 
standards  of  strength  and  purity  required  by  the 
national  and  State  pure  food  and  drug  laws. 
Our  Arm  buy*  and  dtapenaea  nothinK  but  the 


best,  irrespective  of  cost.  We  never  misrepresent 
an  article,  nor  do  we  attempt  to  divert  a  customer 
from  what  he  wants  and  asks  for.  We  cannot 
and  do  not  recommend  "patent"  medicines.  We 
do  not  prescribe,  for  that  is  absolutely  the  physi- 
cian's field,  not  the  druggist's.  We  do  not  permit 
our  name  or  our  place  of  business  to  be  used  to 
endorse  or  exploit  fake  medicines. 
In  conclusion  I  fP'ould  say  perhaps  I  have  offered  no 
new  Ideas  or  thrown  any  light  on  this  much-discussed  sub- 


Biolopic  Refrigerator- 


■A  Part  (yf  the  Equipment  of  the  yewman  Prescription 
Department. 

ject,  yet  what  I  have  written  and  have  accomplished  In 
this  field  is  based  on  my  own  experience.  I  have  pride 
In  my  calling,  and  it  has  been  my  ambition  to  develop  the 
professional  and  ethical  side,  thus  to  command  and  de- 
mand the  respect  of  my  fellowmen. 


Something  about  the  Store  Itself. 

strict  em))ha8la  is  laid  by  tlie  Newman  Drug  Company 
on  the  fact  that  it  conducts  a  drug  store  in  which  the 
principal  business  is  the  filling  of  prescriptions  and  the 
selling  of  sick-room  supplies.  A  little  description  of  its 
prescription  department  and  laboratory  are  given  here- 
with: 

Description  of  Prescription  Department. 

In  designing  the  prescription  room  and  laboratory,  san- 
itation, light  and  proper  ventilation  were  the  first  con- 
sideration. The  prescription  roOih  Ti^a  a..  14-foot  celling, 
is  22  feet  wide  and  26  feet  long,  'l^hb  lelllng,  walls  and 
fixtures  are  finished  In  six  coats  of  white  eiiamel;  floor 
covered  with  white  and  blue  linoleum.  This  room  Is  con- 
nected with  the  salesroom  on  the  ground  floor  by  two 
dumb  waiters,  speaking  tubes  and  telephones.  The  ar- 
rangement of  the  rooms  Is  as  nearly  perfect  as  can  be 
made.  Near  the  dumb  waiters  Is  the  receiving .  desk  of 
the  bead  prescription  clerk.  In  front  and  to  his  left  he 
has  a  6-foot  encased  table  covered  with  1-lnoh  white  Bel- 
gian glass,  yn  the  north  wall  of  the  room  t,bere  afe  400 
modern  box  flies,  each  large  enough  to  hold  four  1-pint 
bottles.  In  these  are  kept  all  of  the  open  packuges  of  pro- 
prietary preparations,  fluidextracts,  pills,  tablets,  etc. 
Each  group  Is  indexed  alphabetically. 

On  tlie  east  wall  is  the  dispensing  counter  proper.  It 
has  white  Belgian  glass  top  and  shelves  and  carries  600 
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receBsed  glass-labeled  dispensing  bottles,  many  of  which 
are  in  colored  glass  to  protect  the  Ingredients  from  light. 
On  this  counter  there  are  three  pairs  of  prescription 
scales:  two  of  Troeniner's  and  one  Torsion  balance.  In  the 
drawers  below  are  found  the  prescription  bottles  all 
washed,  drained  and  stoppered,  pill  and  powder  boxes, 
capsule  and  konseal  machine;  in  fact,  every  modern  de- 
vice in  the  way  of  utensils  and  apparatus  for  facilitating 
and  Improving  the  prescription  servii^  is  there.  In  the 
corner  on  the  east  side  Is  a  refrigerator  in  which  all  sut)- 
posltorles,  spirit  of  niter,  lactic  baclUary  tablets,  etc.,  are 
kept.  Between  the  windows  is  a  special  ointment  case 
which  has  five  glass  shelves,  on  which  all  kinds  of  oint- 
ments, cerates  and  plasters  are  kept  in  uniform  glass  Jars. 
The  ointment  slab  is  glass  20  by  36  inches.  The  end  of 
this  case  is  covered  with  zinc,  on  which  are  two  gas  at- 
tachments for  bunsen  stove,  also  a  suppository  molding 
machine.  In  the  center  of  the  room  is  a  big  work  table 
4  by  8  feet,  covered  with  white  Belgian  glass.  On  this 
is  a  specially  made  white  enameled  typewriter.  In  the 
bins  and  drawers  below  aro  the  prescription  files,  labels 
and  extra  supplies. 

Above  the  box  flies  and  dispensing  counter,  and  reach- 
ing to  the  ceiling,  are  48  feet  of  encased  shelving  5  feet 
high,  all  finished  in  white  enamel.  In  which  are  carried 
extra  stock  of  proprietary  medicines.  On  the  west  side  is 
situated  an  8-foot  one-piece  white  enamel  sink,  over  which 
are  four  corrugated  enamel  drain  shelves  for  holding 
graduates,  mortars  and  pestles,  etc. 

Description  of  Pharmaceutical  Laboratory. 

The  laboratory,  which  adjoins  the  prescription  room,  is 
22  feet  wide,  and  16  feet  long,  and  also  finished  in  white 
enamel  and  white  Belgian  glass.  It  contains  48  feet  of 
encased  shelves  from  the  floor  to  the  celling.  Six  feet 
of  the  shelves  are  encased  In  glass  doors;  the  remaining 
shelves  covered  with  white  enamel  sanitary  doors.  In  the 
center  is  a  large  work  table  containing  drawers  and  bins. 
On  the  shelves  of  this  room  will  be  found  a  complete  line 
of  U.  S.  P.  and  N.  F.  preparations  in  uniform  amber  bot- 
tles neatly  labeled,  and  a  complete  stock  of  chemicals 
and  pharmaceuticals.  Between  the  windows  is  a  case 
covered  with  a  long  slab  of  Belgian  glass,  in  which 
Is  a  pair  of  analytic  scales.  On  this  case  are  five  gas  at- 
tachments and  four  vacuum  filter  attachments;  over  this 
are  shelves  for  the  reagent  bottles,  burette  stands,  con- 
densers, etc.,  and  a  complete  outfit  for  properly  and  ac- 
curately assaying  any  chemical  or  pharmaceutical  prepa- 
ration. 

In  the  west  corner  over  the  white  enameled  sink.  Is  an 
apparatus  for  distilling  water.  In  the  east  corner  is  a 
large  siphon  carboy  of  saturated  lime  water  with  washed 
air  attachment. 

The  Story  of  a  Prescription. 

In  a  well  printed  booklet  514  by  7V4  inches  in  dimen- 
sions, for  distribution  among  the  public,  mention  of  which 
appears  earlier  in  this  article,  the  Newman  Drug  Company 
tells  "the  story  of  a  prescription  from  the  time  It  is 
handed  to  the  pharmacist  until  it  is  returned  to  the  own- 
er."    This  story  follows: 

When  a  prescription  is  received  it  Is  at  once 
attached  to  one  of  our  prescription  department 
record  blanks.  On  this  blank  form  the  spaces  for 
the  name,  date,  time  received,  time  promised,  etc., 
are  filled  In.  If  the  prescription  is  to  be  sent, 
notation  of  address  is  made;  if  the  patient  Is 
waiting,  a  duplicate  number  claim  check  Is  given 
out. 

The  receiving  clerk  then  places  the  prescrip- 
tion, with  a  record  blank  attached,  under  a  clamp 
.  in  a  small  wooden  tray  and  it  is  at  once  sent  up 
to  the  prescription  department  by  a  system  of 
dumb  waiters.  The  color  of  the  wooden  tray  in- 
dicates the  order  in  which  the  prescription  is  to 
be  filled — red,  emergency;  white,  regular  order; 
and  blue,  to-morrow. 

The  head  prescrlptionlst  receives  each  prescrip- 
tion, stamps  on  it  the  serial  number,  date  and 
price,  and  then  hands  it,  still  in  this  tray,  to  one 
of  the  prescription  clerks  to  compound,  with  in- 
structions to  read  it  first  very  carefully,  noting 
doses,  chemical  changes  or  incompatibilities.  If 
any;  also  to  see  if  all  ingredients  and  directions 
are  clearly  written  and  are  perfectly  understood. 


If  he  is  uncertain  of  any  details,  the  matter  is  re- 
ferred to  the  head  prescription  clerk,  who.  If  at 
iill  in  doubt,  telephones  the  physician  who  wrote 
it  for  verification. 

When  the  prescription  is  perfectly  understood, 
the  clerk  compounds  it,  leaving  each  package  of 
ingredients  sitting  by  the  tray  until  the  prescrip- 
tion is  completely  filled  and  directions  written  on 
a  typewriter  and  attached.  He  then  calls  one  of 
the  other  prescription  men  to  his  side,  who  takes 
up  the  original  prescription  and  checlcs  carefully 
the  ingredients  and  amounts  as  they  are  called 
back.  The  prescription  then  goes  to  the  head 
clerk,  who  again  inspects  It  and,  if  found  correct, 
wraps,  attaches  claim  check  or  delivery  directions 
and  sends  it  downstairs  for  delivery. 

PKEScarpTioN  Department  Recoku  of  New- 
man Dbuo  Co. 

Name    

Address  

Date    

Time  Received A.  M P.  M. 

Time  to  Be  Fin'ishexi.   . . 

Kmergency 

In  10  Minutes. .     In  20  Minutes. .     In  30  Minutes. 

In  45  Minutes . .     In  One  Hour . . .     Noon 

Afternoon Tonight Tomorrow... 

To  be  called  for Waiting To  be  sent 

Price C.  O.  D Charge 

Original  Back Copy  Wanted  Double  Quan. 

Filled   by 

Checked  by 

Prescription  No Check  No.. .'. 

Refill    

Refill  contains  Narcotic,  Cocaine,  Abortive 

Permission  given  to  refill  by  Dr 

Finished  and  sent  down  at A.  M P.M. 


Prescription  Record  Blank. 

One  especially  good  feature  of  these  blanks  is  that  they 
are  filed  alphabetically,  so  if  the  claim  check  is  lost,  or  a 
prescription  label  is  lost  or  defaced,  this  record  mil  at 
once  remove  all  difficulty  of  identification. 

A  Booklet  Worth  While. 

One  of  the  publications  of  the  Newman  Drug  Company 
is  a  vest-pocket  booklet  entitled  "Pertinent  Points  About 
Medicine:  How  Best  to  Take  It;  How  to  Protect  Against 
Deterioration;   How  to  Avoid  Mistakes  at  Home.'' 

On  the  cover  of  the  pamphlet  is  the  legend:  "Worth 
your  while  to  read  this."  The  principal  part  of  the  con- 
tents of  the  booklet,  which  have  not  appeared  elsewhere 
in  this  article,  are  here  quoted: 

How  to  Take  Medicine. 

Never  take  medicine  without  looking  at  the 
label. 

Never  take  medicine  in  the  dark. 

Follow  directions  accurately  and  take  It  at  the 
time  specified. 

Never  increase  the  dose  or  take  more  frequently 
without  consulting  your   physician. 

Take  liquid  medicine  in  a  silver  spoon  or  medi- 
cine glass — never  use  a  metal  measure. 

Use  a  medicine  glass,  if  possible;  spoons  vary 
greatly  and  give  only  approximate  quantities. 

Always  shake  bottle;  if  separation  or  sediment, 
shake  thoroughly. 

Pour  from  the  bottle  with  label  upward.  This 
keeps  the  label  clean  and  legible. 

Always  take  medicine  containing  Iron  through  a 
glass  tube,  thus  protecting  the  teeth. 

Never  take  medicine  originally  intended  for 
others;  this  is  dangerous. 

If  the  directions  on  your  liquid  prescription  do 
not  say,  "to  be  taken  with  water" — do  so,  unless 
otherwise  instructed  by  your  physician. 

If  the  directions  on  your  prescription  read 
"Take  three  times  a  day" — ask  your  physician  if 
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it  should  be  taken  before  or  after  meals.  Don't 
ask  your  druggist. 

Capsules  sbould  be  pierced  at  each  end  with  a 
needle  just  before  taking  it— it  facilitates  rapid 
action  of  the  medicine. 

Capsules,  pills  and  tablets  should  always  be 
Uken  with  a  few  swallows  of  water  unless  other- 
wise directed  by  your  physician. 

Castor  oil  can  be  taken  easily  with  orange 
Juice,  if  beaten  up  with  a  spoon — drink  rapidly. 

The  bitterness  of  epsom  salt  is  decidedly  less- 
ened by  dissolving  It  in  Ice  water  containing  a 
little  lemon  juice. 

How  to  Keep  Medicine. 

Keep  medicine  out  of  reach  of  children. 

Keep  capsules,  pills  and  tablets  in  a  dry  place- 
moisture  spoils  them. 

Always  keep  medicine  bottles,  boxes,  jars  or 
tubes  tightly  corked  or  tops  securely  on. 

Keep  medicine  in  a  dark,  cool  place — avoid 
steam  radiators,  furnace  and  the  basement. 

Suppositories  should  be  kept  in  a  cool  place- 
refrigerator,  if  possible. 

Keep  ointments  and  salves  securely  closed  and 
in  a  cool  place,  thus  avoiding  their  becoming  ran- 
cid. 

Never  interchange  tops  or  covers  on  pill  or 
powder  boxes,  as  serious  results  might  follow. 

After  using  eye  water  in  an  eye  bath,  never 
pour  back  into  bottle,  as  it  is  apt  to  contain 
mucus. 

Medicine  that  effervesces  or  "pops"  should  be 
kept  in  a  dry,  cool  place. 

Keep  granular  salts  well  corked  and  In  a  dry 
place. 

Avoid  pouring  medicine  back  into  the  bottle 
after  taking  some  out. 

Precautions  About  Medicine. 

Never  guess  about  medicine.  If  a'*'partially 
ailed  bottle  has  no  label  on  it,  do  not  take  it  but 
throw  It  away. 

When  you  have  emptied  a  bottle,  throw  it  away 
or  wash  label  off. 

Remember — quinine  and  morphine  look  alike- 
It  requires  a  chemical  test  to  tell  the  difference. 

"External  use"  means  not  to  be  taken  by  the 
mouth,  but  applied  or  rubbed  on  the  outside  of 
body,  limbs  or  head.  This  should  be  dbeyed  rig- 
idly. 

Liniments  are  most  effective  when  rubbed  in 
until  nearly  dry. 

Do  not  use  a  liniment  near  a  light  or  fire,  as 
many  of  them  are  inflammable. 

In  many  cases  it  is  well  to  keep  medicine  out 
of  the  reach  of  the  patient.  This  applies  espe- 
cially to  sleeping  draughts. 

Wash  the  spoon  or  medicine  glass  after  each 
dose  given. 

Never  use  medicine  you  have  had  in  your  house 
for  months  or  years — it  likely  has  undergone 
changes  due  to  light  and  beat,  and  Is  possibly  In- 
ert. 

Remember — a  dose  for  an  adult  Aoe9  not  mean 
the  same  dose  for  a  child. 

Antiseptic  or  bichloride  of  mercury  tablets  or 
carbolic  acid  should  never  be  kept  with  other 
medicine. 

Never  take  calomel  and  soda  tablets  that  have 
turned  partially  black. 

When  a  prescription  is  to  be  refilled,  always 
bring  or  send  the  original  package  containing 
label.  If  not  convenient  to  send  original  package, 
carefully  copy  and  send  number,  the  date  It  was 
niled,  the  doctor's  name  and  the  name  of  the  per- 
son (or  whom  It  was  first  filled. 

We  cannot  refill  prescriptions  that  contain  co- 
caine or  opiates.  The  federal  law  does  not  permit 
It. 

Have  patience  with  your  druggist  when  he  Is 
filling  your  pres'-riptlon.  Remember  It  requires 
time  to  properly  weli?h  the  Ingredients,  mix  them, 
write  directions  and  properly  'heck  them.  He  is 
as  anxious  to  get  you  away  as  you  are  to  go.  On 
his  ac<nrary  your  life  and  his  reputation  depend. 


Table  of  Equivalent  Doses. 
.  60  drops  equal  one  teaspoonful. 
2  teaspoonfuls  equal  one  dessertspoonful. 
2  dessertspoonfuls  equal  1  tablespoonful. 
4  tablespoonfuls  equal  one  wineglass. 
2  wineglassfuls  equal  one  teacup. 
2  teacUpfuls  equal  one  tumbler. 

No  Substitution. 

Instant  dismissal  is  the  penalty  for  substitution 
by  any  of  our  clerks— every  man  in  our  emplov 
understands  this  thoroughly. 

Our  firm  has  forty-seven  years'  clean  record  Id 
business  back  of  this  guarantee. 

We  fully  realize  that  every  minute  counts  Id 
time  of  sickness. 

See  your  doctor,  then  see  us. 

With  us  prescription  coihpoundlng  is  the  most 
important  work  we  do,  and  we  exercise  every  cart 
and  precaution  to  do  it  right. 

Parcel  Post. 
We  will  be  delighted  to  serve  our  customers  In  | 
;  the  smaller  towns  and  rural  districts  by  parcel 
post.  All  orders  received  in  the  morning  will  be 
mailed  the  same  day.  Prescriptions,  medicine  of 
any  kind — liquid  or  powder — can  be  delivered  to 
your  door,  charges  collect,  by  the  mall  carrier. 
We  have  special  clerks  in  charge  of  our  mail- 
order business,  which  insure  correct  and  prompt 
attention. 

Free  Delivery. 

We  make  no  extra  charge  for  delivering  meui- 
cine  anywhere  within  the  city  limits.  We  have 
both  motorcycle  and  bicycle  delivery,  which  means 
promptness. 

However,  after  eleven  r.  .m.,  and  until  seven 
A.  M.  we  charge  extra  for  delivery. 

Open  All  Night. 

Due  to  the  tremendous  prescription  business  we 
have,  we  keep  open  our  Fourth  and  Chestnui 
street  store  all  night.  This  means  a  great  deal 
to  the  public  in  emergencies.  A  'phone  message 
will  bring  you  promptly  what  you  need.  A  com- 
petent and  experienced  prescription  man  always 
in  charge. 

Sketch  of  the  Newman  Drug  Company. 

The  present  Newman  Drug  Company  is  the  outgrowtli 
of  the  retail  drug  business  established  by  George  A.  New- 
man at  the  corner  of  Fifth  and  Walnut  streets,  Louisville, 
Ky.,  in  1867.  In  1890  the  business  was  incorporated  un- 
der the  name  of  the  George  A.  Newman  Company,  with 
George  A.  Newman,  president;  Addison  Dimmltt,  secre- 
tary, and  G.  A.  Wesch,  treasurer.  In  1894  Mr.  Newman's 
stock  was  purchased  by  the  other  two  stockholders;  Ad- 
dison Dimmltt  became  president,  and  G.  A.  Wesch,  secre- 
tary and  treasurer,  the  corporate  name  being  changed  to 
the  Newman  Drug  Company. 

In  the  financial  panic  of  the  early  '90s  this  company 
suffered  from  the  general  business  depression.  In  1892  a 
cut-rate  war  was  waged  among  Louisville  druggists.  In 
which  the  Newman  Drug  Company  took  no  part,  "for,''  It 
says,  "we  never  lowered  our  standard,  never  bought  or 
sold  any  but  the  highest  class  of  drugs,  and  while  we  may 
have  lost  some  volume  of  fide,  we  laid  the  foundation 
for  our  present  reputation  In  the  pharmaceutical  busi- 
ness." 

In  1896  the  company  branched  out  into  the  physicians' 
supply  business,  and  placed  before  the  medical  profession 
several  of  its  own  pharmaceutical  preparations.  In  1908 
the  old  established  drug  business  of  Albert  J.  Schoettlln, 
corner  of  Fourth  avenue  and  Chestnut,  was  purchased  by 
the  Newman  concern  and  was  remodeled  and  restocked 
completely.  The  business  in  the  second  store  grew  rapidly 
and  the  premises  have  been  very  much  enlarged  to  accom- 
modate it. 

The  Man  Behind  It  All. 

Addison  Dimmltt,  president  of  the  Newman  Drug  Com- 
pany, was  born  In  Mason  County,  Kentucky,  September 
24th,  1865.  He  attended  the  public  schools  in  Maysvllle 
until  he  was  twelve  years  old.  at  which  time  he  started  to 
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work  In  the  drug  store  of  Thomas  J.  Chenoweth,  of  May»- 
vUle,  remaining  there  until  he  was  twenty-one  years  old. 
He  then  went  to  Louisville  to  attend  the  Louisville  Col- 
lege of  Pharmacy,  and  at  the  same  time  secured  a  posi- 
tion in  the  old  established  drug  store  of  George  A.  New- 
man, located  at  Fifth  and  Walnut  streets.  He  was  gradu- 
ated in  1888. 

In  1890,  when  the  Newman  Drug  Company  was  Incor- 
porated with  Mr.  Dimmltt  as  secretary,  he  was  only  twen- 
ty-flve  years  old.  He  was  under  thirty  when  he  rose  to 
the  presidency.     The   Newman   Drug  Company's  growth 


ADDISON    DIMMITT. 

and  influence  under  the  administration  of  Mr.  Dimmitt 
has  been  most  persistent. 

Mr.  Dimmitt  has  been  honored  by  the  druggists  of  his 
city  and  State  with  practically  every  high  office  of  trust 
within  their  gift.  He  has  been  secretary  and  president 
of  the  Louisville  Botanical  Club;  president  and  a  direc- 
tor of  the  Louisville  College  of  Pharmacy;  president  of 
the  Kentucky  Pharmaceutical  Association;  president  of 
the  Kentucky  Board  of  Pharmacy,  and  was  a  member  of 
the  committee  that  drafted  the  narcotic  and  pure  food 
and  drugs  laws  of  his  State. 

Mr.  Dimmitt  has  written  many  articles  covering  the 
practical  side  of  the  drug  business  and  the  relations  be- 
tween physicians  and  pharmacists.  These  articles  have 
appeared  in  American  journals  and  translations  of  sev- 
eral of  them  have  been  printed  in  foreign  periodicals. 

The  factors  which  have  perhaps  contributed  most  to 
the  remarkably  successful  career  of  Mr.  Dimmitt  are  his 
sound  business  judgment  and  his  unswerving  loyalty  to 
his  own  convictions.  While  he  is  uniformly  courteous 
and  tactful,  eminently  considerate  of  the  rights  and  opin- 
ions of  others,  he  is  wholly  self-reliant  and  Independent 
in  his  conclusions,  to  which  he  adheres  with  fearless, 
unflinching  fidelity. 


A  Good  Business  Getter. 

Waltz  &  Son,  Baltimore,  in  enclosing  the  little  counter 
folder  reproduced  herewith,  write  that  it  proved  to  be  an 
"Ideal  business  getter." 


FREE  TO  THE  CHILDREN 

WE  are  giving  away  to  the  little  ones, 
A  Water-proof  Rubber  School  Bag 


With  a  10c.  purchase,  we  give  a  coupon,  and  for 
25  of  these  coupons  ydur  little  boy  or  girl  will  re- 
ceive one  of  the  SCHOOL  BAGS. 

Drop  in  and  look  the  bags  over;  you'll  find 
them  well  worth  having. 

It  will  be  best  for  you  to  turn  in  your  coupons 
as  soon  as  you  have  the  required  number,  for  we 
have  only  a  limited  supply  of  the  bags,  and  don't 
want  to  disappoint  anyone. 


WALTZ  &  SON 

PHARMACISTS 

MOSHER  &  MONROE  STS. 

We  serve  you  promptly,  courteously  and  honestly 


The  original  is  on  white  paper.  4%  by  5>^  Inches  in  di- 
mensions, the  type  being  large,  plain  and  neat. 

Who'll  be  the  next  to  pass  along  a  good  idea  for  the 
tieneflt  of  the  brethren? 


Satisfying  Customers  the  Winning  Policy. 

Samuel  Hopkins  Adams  is  not  unknown,  by  reputation 
at  least,  to  the  druggists  of  the  country.  He  has  always 
preached  against  fraud  and  trickery  in  business,  and  has 
had  a  good  deal  to  say  about  the  fraud  and  trickery  which 
is  the  chief  stock  in  trade  of  many  of  the  nostrum  man- 
ufacturers. Mr.  Adams  wrote  a  book,  The  Clarion  (no- 
ticed at  some  length  in  the  Circular  for  November,  1914). 

Mr.  Adams  is  now  doing  special  wOrk  for  the  New  York 
Tribune,  in  which  he  points  out  the  good  and  evil  in  mer- 
chandising methods  as  followed  by  the  large  and  small 
.stores  of  the  country.  One  of  the  points  which  he  em- 
phasizes is  that  the  customer  is  the  one  who  holds  the 
key  to  the  situation  and  so  is  the  one  to  be  pleased.  The 
old  adage  caveat  emptor  does  not  fit  this  modern,  pro- 
gressive age.  It  is  no  longer  the  buyer  but  the  seller  who 
should  beware.  Goods  which  prove  unsatisfactory  or  not 
as  represented  are  more  expensive  in  the  long  run  to 
the  feeller  than  to  the  man  to  whom  they  were  sold  The 
enlightened  way  is  for  the  merchant  to  lose  the  profit  on 
the  sale  (or  the  entire  cost  of  the  goods  sold)  rather 
than  to  lose  the  customer. 

In  his  Tribune  articles  Mr.  Adams  calls  names  and  gives 
particulars,  and  then  points  out  the  moral  of  his  tale. 
It  will  surprise  many  people,  he  says,  to  discover  how 
willingly,  and  even  graciously,  most  stores  "make  good" 
when  articles  purchased  in  them  are  returned  as  unsatis- 
factory. 

. — ■ ■  ♦  ■ 

Deserving  of  Success. 

Here's  an  announcement  that  is  "short  and  sweet": 


Friends ; 

In  coming  among  you  we  have  In  mind  a 
straight  business  policy — 

Fair  Treatment,  Good  Service  and 
Honest  Goods 
Give  us  a  trial. 

DYCHE  &  CONNOLLY 

O.  R.  Dyche  Ottls  Connolly 

DRUGS 

PHONES   89  DENTON,   TEZA.9 


The  Minnesota  Daily,  the  University  of  Minnesota  dally 
newspaper,  recently  contalnoO  a  write-up  of  the  medicinal 
plant  laboratory. 


The  only  thing  to  add  is  that  if  Dyche  &  Connolly  live 
up  to  their  motto  they  will  deserve  to  succeed  whether 
they  do  or  not;  and  if  the  people  of  Denton  are  wise,  they 
will  succeed. 


A  PUBUCATION  TO  INTEREST  AND  AID  THOSE  WHO  MAKE  AND  SELL 
AS   WELL   AS    THOSE    WHO    BUY   AND    OPERATE    SODA    FOUNTAINS 


'O 


The  Fountain  as  a  Pleasure  Center. 

When  people  are  sick  they  have  to  buy  medicine— 
Or  think  they  have,  which  amounts  to  the  same  thing 
so  far  as  the  druggist  Is  concerned— but  when  they 
are  v/ell  they  do  not  have  to  buy  soda  water — or  even 
think  they  have.  Those  who  pass  their  nickels  and 
dimes  over  the  marble  counter  do  so  because  they 
seek  pleasure  and  are  willing  to  put  up  the  small 
amount  of  cash  necessary  to  pay  for  the  quantity  of 
it  they  can  get  out  of  the  confections  they  receive  in 
return.  So  a  good  rule  for  the  fountain  man  to  fol- 
low is  to  put  as  much  pleasure  for  the  customer  as 
possible  into  his  drink,  into  his  service,  and  into  the 
surroundings  of  his  fountain. 

To  prepare  a  good  drink  costs  money,  for  good 
materials  are  more  expensive,  as  a  rule,  than  the 
other  kind,  and  without  them  the  best  results  in  out-, 
put  can  not  be  reached.  This  being  true,  how  unwise 
it  seems  for  a  fountain  man  to  spend  money  for  good 
materials  and  then  negative  the  effect  of  them  by 
omitting  from  his  business  the  other  two  essentials 
to  success — good  service  and  pleasant  surroundings — 
when  these  other  two  entail  practically  no  cash  outlay 
at  all.  A  clean  fountain,  clean  glassware,  clean, 
prompt  and  courteous  attendants,  an  air  of  good  cheer 
and  hospitality  aljout  the  place — all  these  go  to  make 
a  successful  soda  business  and  cost  little.  On  the 
other  hand,  a  druggist  may  .spend  thousands  for  a 
fountain  and  lay  in  a  stock  of  the  highest-priced  ac- 
cessories and  ingredients,  and  if  the  dispenser  has 
mourning  bands  on  the  ends  of  his  fingers  or  a  two- 
days'  growth  of  stubble  on  his  face,  or  is  slow, 
grouchy  or  discourteous;  or  if  the  glasses  are  nicked 
or  grimy,  the  slab  or  floor  sloppy,  the  menu  cards 
streaked  with  syrup  or  dotted  with  fly  specks ;  or  if 
there  is  aljout  the  fountain  an  odor  of  sour  syrups  or 
left-over  cream;  or  if  any  one  or  two  or  three  of  a 
score  or  more  of  disagreeable  things  which  may  ap- 
pear or  hajjpen  at  a  fountain  do  really  appear  or  hap- 
pen with  more  or  less  frequency,  then  the  thou.sands 
spent  on  equipment  might  l)etter  have  been  i)ut  into 
the  savings  bank  at  four  per  cent. 


Given  cleanliness  and  good  cheer,  the  man  with  a 
'small  store  on  a  side  street,  dispensing  good  soda 
from  a  gooseneck  draftarm  and  syrup  bottles,  has  a 
better  chance  to  build  up  a  permanent  success  than 
has  the  proprietor  of  the  dazzling  emporium  on  the 
principal  corner,  with  cleanliness  and  good  cheer 
lacking. 

Soda  as  a  thirst  quencher  has  its  place,  and  it  is  a 
large  one,  but  soda  as  a  central  idea  for  young  peo- 
ple out  for  pleasure  has  a  much  larger  place.  The 
dealer  who  wants  his  fountain  to  fill  the  larger  place 
in  the  community  life  will  see  to  it  that  his  customers 
derive  more  pleasure  from  their  visit  to  his  store 
than  is  afforded  by  a  mere  tickling  of  their  palate 
by  a  soda  or  a  sundae. 

■  ♦  « 

Nothing  Is  too  Good  for  the  Irish. 

America  is  a  melting  pot  for  the  peoples  of 
Europe,  and  in  the  melt  is  a  pretty  good  admixture 
of  Irish.  Many  of  the  best,  most  thorough-going  and 
most  patriotic  Americans  have  a  strong  strain  of  Irish 
blood  in  their  veins,  and  a  large  portion  of  them  are 
wholly  Irish  in  their  ancestry  and  wholly  American  in 
their  acts  and  national  sympathies. 

One  good  thing  about  the  composite  mass  of  hu- 
manity which  we  call  Americans  is  that  it  can,  on  oc- 
casion, throw  itself  almost  entirely  into  any  festivity 
regarded  as  of  special  importance  to  any  portion  of  it. 
When  the  Germans  have  a  saenger  fest  or  a  schutzen 
fest  we  can  all  enter  into  the  spirit  of  the  occasion 
with  joy  which  .seems  for  the  time  being  to  be  truly 
Teutonic.  When  the  Italians  celebrate  the  discovery 
of  America  by  marching  to  patriotic  airs  and  decorat- 
ing the  statue  of  Cristoforo  Colombo,  few  of  us  care 
to  refrain  from  acting  as  if  we  were  Italians  for  the 
nonce.  As  for  the  Irish — the  red-bloode<l,  warm- 
hearted, impetuous-in-love-or-anger  sons  of  old  Erin 
— when  it  comes  their  day  to  celebrate,  their  wit  and 
Immor  and  good  fellowship  draw  us  irresistibly  into 
the  celebration,  and  if  decorating  ourselves  with 
shamrocks  and  singing  "The  Wearing  of  the  Green" 
makes  us  Irish,  then  there  are  few  of  any  other  race 
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amoiiq-  us  on  St.  Patrick's  Day.  And  then  on  that 
great  day,  the  one  and  only  Fourth  of  July,  when  a 
perfervid  orator  mounts  a  block,  seizes  the  Star 
Spangled  Banner  in  one  hand  and  grabs  the  American 
Eagle  by  its  hind  legs  in  the  other  and  swings  them 
both  around  his  head  at  one  and  the  same  time,  after 
the  manner  of  one  who  juggles  Indian  clubs,  until  the 
whistling  of  the  wind  about  the  flag  mingles  with  the 
squawks  of  the  dignity-insulted  bird — then  it  is  that 
the  crescendo  of  applause  is  swelled  by  roars  from  the 
throats  of  the  gathered  representatives  of  every  clime 
and  nation  on  the  face  of  this  terrestrial  sphere,  and 
all  of  us  are  Americans.    Whoop-la ! 

But  to  get  back  to  the  place  of  beginning,  the  sons 
of  Erin — Hibernianism  is  infectious,  and  like  infec- 
tions of  a  less  pleasing  sort,  this  one  affords  the  drug- 
gist an  opportunity  to  make  money,  especially  in  his 
soda  department.  On  St.  Patrick's  Day  let  him  dec- 
orate his  fountain  with  festoons  of  the  festive  sham- 
rock and  by  means  of  store  cards  and  window  signs 
play  up  soda  as  a  beverage  without  serpentine  accom- 
paniments. Let  him  put  as  much  green  as  possible 
into  all  his  windows  and  elsewhere.  Mint  as  a  deco- 
ration for  his  beverages  and  green  as  a  leading  color 
for  drinks  and  sundaes  help  to  carry  out  the  idea  that 
nothing  is  too  good  for  the  Irish. 

Whatever  his  race  or  sympathy  the  other  364  days 
of  the  year  (or  365,  this  year),  the  fountain  man  can 
afford  to  be  Irish  on  March  17th.  But  he  should  re- 
fraiii  from  going  to  extremes  which  might  prove  of- 
fensive. The  shamrock,  the  shillalah  and  the  dudeen 
are  all  right  in  their  places,  but  it  is  wise  to  draw  the 
line  at  green  whiskers. 


Speakmg  about  the  orange  and  the  green,  it  is 
worth  while  to  note  that  Wimmer,  after  an  ex- 
haustive study  of  the  green  coloring  matter  in  grass, 
said  that  it  was  never  found  except  in  association 
with  two  yellow  colors. 

For  St.  Patrick's  day,  the  foam  on  soda  water 
should  be  made  from  Irish  moss. 


Success  Gained  by  Advertising  Quality. 

Says  an  Indiana  druggist:  "Ever  since  entering  the 
drug  business  I  have  endeavored  in  every  conceivable  way 
to  Impress  people  with  the  idea  that  at  my  store  they  can 
always  get  goods  of  the  highest  quality,  and  to  this  I  attrib- 
ute the  fact  that  I  am  to-day  enjoying  a  most  substantial 
and  profitable  patronage.  People  come  to  me  because  they 
feel  that  my  goods  are  dependable,  and  while  I  am  by  no 
means  the  only  dealer  in  this  part  of  the  country  who  han- 
dles high-grade  merchandise,  yet  I  think  I  have  played  up 
this  point  stronger  than  the  others. 

•'One  of  the  things  I  did  recently  to  strengthen  this  idea 
was  to  offer  prizes  amounting  to  $15  to  those  who  could 
write  "Jones  &  Son,  the  Quality  Store,"  the  greatest  num- 
ber of  times  on  a  postal  card. 

"I  consider  this  an  excellent  scheme,  as  besides  giving 
me  general  publicity.  It  forcibly  brought  home  the  point 
that  I  am  always  hammering  on  quality.  Any  individual 
writing  "Jones  &  Son.  the  Quality  Store,"  time  and  again 
is  bound  to  get  the  two  so  closely  linked  together  that 
whenever  he  thinks  of  Jones  he  thinks  of  high-grade 
goods;  so  when  he  is  in  the  market  for  anything  in  our 
line,  he  naturally  seeks  our  store." 


Bidding  Hot  Soda  Good-Bye. 

It  win  not  be  many  weeks  before  the  liot-soda  fountain 
will  be  relegated  to  the  basement  or  some  other  safe  stor- 
age place,  but  during  those  weeks  It  would  not  hurt  for  the 
proprietors  of  such  fountains  to  try  to  clean  up  all  odds 
and  ends  in  the  way  of  material  and  thus  help  to  make  the 
profit  side  of  the  hot-soda  account  larger  and  the  loss  side 
smaller. 


HOT  DRINKS 

Nourishing  Chocolate 
Spicey  Bouillons 
Bisques  and  Sandwiches 

You're  welcome  at  our  fountain  and  you'll 
welcome  one  of  our  liot  drinks.  We  are 
serving  as  delicious  liot  drinks  as  ingenuity 
can  devise.  They're  all  made  of  the  very 
finest  materials,  and  particular  attention  is 
paid  to  both  purity  and  flavor.  Thus  your 
safety  and  pleasure  combined  are  assured. 
You  know  you  have  a  favorite,  and  you 
must  know  or  should  know  that  we  serve 
your  favorite  as  you  wish  it.  If  you  want 
some  of  the  latest  fancy  hot  drinks  we  will 
make  them  for  you.  If  jou  wish  a  dainty 
luncheonette  we  can  serve  that.  This  is 
a  fine  place  at  which  to  meet  and  treat. 

Percolator   Pharmacy 
2  Animo  St. 


One  of  M.  P.  Gould's  advertising  suggestions  which  may 
be  found  useful  In  this  connection  is  here  given  in  the 
hope  that  it  may  help  hot-soda  men  to  wind  up  their  1915- 
16  season  with  a  flourish  and  a  tidy  balance  to  the  good. 


Suggestion  on  Advertisement  Construction. 

By  L.  F.  Mann. 

The  task  of  preparing  advertisements  which  present,  in 
a  forceful  and  readable  manner,  the  salient  features  of  the 
commodities  whose  sale  they  are  designed  to  help  is  a 
most  difficult  one  for  the  average  retail  druggist.  Some 
thinlc  that  two  or  three  abstract  statements  are  sufiicient, 
while  others  make  their  task  exceedingly  difficult  by  at- 
tempting to  produce  something  similar  to  Spencer's  or 
Bacon's  essays.  Advertisement  writing  is  really  an  art, 
but  it  is  by  no  means  beyond  the  reach  of  any  person  of 
average  intelligence. 

The  best  plan  I  have  ever  heard  for  outlining  the  points 
to  be  covered  by  an  advertisement  is  given  by  an  Eastern 
dealer.  His  first  step  is  to  assume  the  r61e  of  the  man  to 
whom  he  is  going  to  direct  his  appeal,  and  as  such,  he 
thinks  of  all  the  points  of  merit  that  such  a  product  should 
possess  to  make  it  more  desirable.  He  writes  these  all 
down  on  a  piece  of  paper,  then,  with  the  article  before  him, 
checks  off  the  features  he  has  listed  which  it  possesses. 
In  the  points  checked  he  then  has  the  outline  for  the  ad- 
vertisement:   the  things  on  which  he  must  elaborate. 

This  druggist  prepares  some  most  effective  advertising, 
and  he  advises  that  this  plan  has  been  found  simple  and 
practicable. 


During  the  last  semester,  seventy  students  attended  the 
pharmacy  course  of  the  University  of  Vienna.  Of  this 
number  thirty-three  were  women. 


Why  Merchants  Fail. 

if  your  competitor  succeeds  and  you  have  to  sell  your 
store,  it  will  be  because  that  competitor  Is  a  live  wire — 
he  is  doing  some  hustling  that  you  are  not  doing;  he  is 
gaining  the  good-will  of  the  community,  which  you  are 
not  doing,  and  he  is  putting  solid  thought  into  his  busi- 
ness, which  is  backed  by  determination  and  grit. — Adver- 
tising world. 
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Package  Goods  a  Profitable  Side  Line 

Tempting  People's  Purses  through  Their  Eyes  and  Stomachs — Neat    Displays   of  Good   Things   to 
Eat  and  to  Drink,  Backed  by  Demonstration  at  the  Fountain,    Should    Prove    Profit- 
able in  Drug  Stores. 


By  W.  B.  Stoddabd. 


The  conservative  druggist  is  apt  to  say  he  is  not  run- 
ning a  grocery  when  it  is  suggested  to  him  that  a  clean 
and  "proBtable  line  to  add  to  his  stock  is  package  goods — 
food  products  put  up  in  package  form,  such  as  teas,  spices. 
flavoring  extracts,  etc.,  and  yet  if  the  truth  were  known  it 
is  more  logical  that  such  goods  be  handled  by  him  than 
by  the  grocery  man. 

When  the  grocer  wishes  to  give  publicity  to  his  cocoa, 
or  his  pickles,  or  his  jellies,  he  has  to  arrange  for  a  spe- 
cial demonstration,  usually  in  co-operation  with  the 
manufacturer  who  is  pushing  some  certain  brand.  On 
the  other  hand,  the  druggist  who  runs  a  soda  fountain  in 
the  winter  is  giving  each  day  a  practical  demonstration 
of  his  wares,  when  he  serves  at  his  fountain  cocoa,  malted 
milk,  bouillon,  candied  cherries,  and  wafers  of  various 
aorta. 

The  druggist  must  buy  his  supplies  in  large  quantities 
for  his  fountain,  and  it  is  just  as  easy  to  double  or  treble 
his  order,  and  so  to  stock  a  counter  with  these  package 
goods,  which  require  neither  w^eighing  nor  measuring,  and 
whose  sales  can  usually  be  handled  by  the  clerk  in  charge 
of  the  fountain.  He  can  buy  as  low  as  the  grocer — since 
he  purchases  in  quantities  equally  large — and  he  certainly 
commands  at  least  as  high  a  price  for  his  wares. 

Some  of  the  drug  stores  of  the  larger  cities  have  been 
selling  these  package  goods  to  a  considerable  extent,  and 
their  example  could  in  many  cases  be  followed  with  profit 
by  the  druggists  in  the  smaller  towns.  In  a  certain  city 
atore  Is  a  spic  and  span  soda  fountain,  whose  booth  is 
arched  by  a  rustic  roof,  completely  covered  with  autumn 
leavea  (artificial,  of  course).  In  the  center  of  this  leafy 
bower  la  a  bark-framed  sign  reading: 


Try  a  pound  of  rich  Cocoa — 
WE  USE  IT  HERE. 


Could  a  better  advertisement  be  devised?  There  is  no 
buying  a  pig  in  a  poke  here,  as  fs  the  case  in  getting  cocoa 
from  the  grocer.  If  anyone  is  dubious  as  to  the  quality, 
all  he  has  to  do  is  to  step  up  to  the  counter  and  buy  a  cup 
ef  cocoa.  Of  course,  the  operator  of  the  fountain  should 
see  that  all  drinks  served  are  first  class  In  every  respect, 
or  that  as  the  customer  takes  In  the  delicious  aroma,  and 
•Ips  the  rich,  hot  beverage  she  will  be  more  firmly  con- 
vinced than  ever  that  that  Is  the  kind  of  cocoa  to  buy. 
The  same  may  be  said  with  reference  to  packages  of  bouil- 
lon cubes  and  malted  milk — the  aample  of  each  as  It 
comes  from  the  handa  of  the  soda  clerk  la  its  own  best 
advertisement. 

In  starting  the  kind  of  a  department  auggested  the 
dealer  should  not  do  it  tlmldlly  or  half-heartedly.  The 
goods  In  abundance  should  be  tastefully  displayed  on  a 
counter  close  to  the  fountain,  or  on  shelves  behind  It,  easy 
of  accees  by  the  clerk  In  charge.  They  should  have  their 
regular  share  of  publicity  through  the  newspapers  and 
show  window— at  flrat,  a  little  more  than  th^r  pro-rata 
share. 


IC  X  T  R  A  ! 

EXTRA! 

The  Soldiers  at  the  front  eat  CHOCOLATE        | 

They  need 

nourishing  food 

Emulate  their  example.                         | 

Be  a  soldier. 

Be  a  soldier. 

A  catchy  window  display  was  made  by  a  firm  In  a  large 
<^lty  featuring  chocolate  In  bars  and  In  cans.  Theae  peo- 
ple placed  In  the  foreground  several  large  wooden  boxes, 
with  the  front  knocked  ont.  showing  them  to  be  filled  with 


chocolate  bars  a  foot  long,  while  In  a  circle  around  the 
boxes  were  ranged  cans  of  cocoa,  interspersed  with  cans 
of  condensed  milk,  and  boxes  of  loaf  sugar — all  the  con- 
comitants of  a  delicious  cup  of  chocolate.  No  attempt  was 
made  to  show  the  goods  daintily,  but  they  were  shown 
cleanly,  vigorously,  wholesomely.  In  the  midst  of  the  dis- 
play was  a  large  card  on  which  was  printed  the  lettering 
shown  on  the  "Extra"  card  in  the  preceding  column. 

On  a  smaller  card  was  a  little  bit  of  catchy  jingle,  some- 
thing like  this: 


Better  than  wheat 
Cheaper  than  meat 
Come  in  and  eat. 


If  this  publicity  campaign  is  carried  on  consistently  un- 
til the  people  are  thoroughly  familiar  with  the  fact  that 
the  man  behind  it  is  carrying  a  staple  line  of  high  qual- 
ity he  will  soon  see  the  effect  in  increase  of  sales,  for 
many  people  dropping  in  for  a  cup  of  chocolate  after  a 
round  of  shopping  will  be  reminded  both  by  the  signs  and 
the  goods  themselves  that  their  own  stock  of  supplies  is 
running  low,  and  that  there  is  no  time  like  the  present 
for  replenishing  it. 


Opening  Day  at  the  Fountain. 

By  M.  P.  Gould. 

Opening  day  at  the  soda  fountain  is  usually  the  means 
of  enlivening  business  in  other  lines  at  the  same  time.  In 
smaller  communities,  and  in  residential  districts,  a  soda 
fountain  opening  day  is  a  celebration  of  considerable  Im- 
portance and  people  look  forward  to  that.  They  respond  to 
it  because  of  the  hope  for  pleasure  and  entertainment,  as 
well  as  the  making  of  friends  and  acquaintances  at  the 
time.  The  running  of  an  opening  day  celebration  is  a  very 
simple  thing.  Not  that  it  does  not  require  work,  because 
it  does.  It  requires  a  lot  of  study  and  a  lot  of  work,  and 
it  has  an  unusual  advertising  advantage. 

Everything  should  be  spic  and  span,  bright  and  new, 
clean  and  clear  and  pleasing  to  the  eye.  Decorations  and 
flowers  and  fruit  displays  should  be  seen.  Simple  little 
souvenirs  should  be  given  to  buyers  of  soda  water  on  open- 
ing day,  and  music  in  some  simple  form  provided. 

Of  course,  special  opening  day  drinks  and  dishes  of  vari- 
ous kinds  should  be  In  evidence,  and  the  prices  need  not 
be  of  the  lowest — they  need  not  be  standard,  because  the 
drinks  need  not  be  standard. 

For  opening  day  a  limited  number  of  soda  tickets  may 
be  offered  at  half  price,  or  something  of  that  sort  to  start 
the  season.  Coupons  may  be  sent  out  with  special  Invita- 
tions, a  coupon  good  tor  one  drink  free  on  opening  day.  A 
rose  or  a  carnation  may  be  given  with  a  drink  to  each 
woman  visitor.  All  these  things  make  quite  a  little  fun 
for  opening  day  and  leave  an  Impression  that  is  valuable 
because  pleasing  and  gladdening. 

The  advertising  on  opening  day  should  be  the  biggest  of 
the  season.  It  should  be  the  prime  effort  of  the  entire 
season's  advertising.  Spend  plenty  of  money  to  advertise 
your  opening  day  and  trust  to  the  quality  of  your  drinks 
and  the  cleverness  of  your  service  to  keep  the  people  com- 
ing. 

■  ♦  ■ 

Speaking  about  prize  contests,  George  W.  Hague  in  the 
New  Idea  suggests  a  prize  for  the  "largest  load  of  ladles" 
delivered  at  the  drug  store.  He  says  that  each  woman 
should  register  her  name  and  address  In  the  store  and  re- 
ceive a  souvenir:  also  that  photographs  of  the  competing 
loads  should  be  taken  and  In  such  way  as  to  include  the 
atore  and  Its-  name. 
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Putting  the  Fountain  in  Proper  Shape.* 

Bv    K.    C.    TllACKY. 

Uan't  you  Louslder  the  advisability  of  a  new  soda  foun- 
tain for  the  iiiotedion  and  growth  of  your  soda  business? 
Study  this  well.  It  will  be  too  late  in  April,  all  the  fac- 
tories will  be  rushed  with  work.  It  is  their  season  and 
you  will  not  be  able  to  get  anything  built  until  June.  If 
not  a  new  fountain,  now  is  the  time  to  get  the  old  foun- 
tain thoroughly  overhauled,  re-plated  and  re-polished  so 
as  to  have  It  make  the  best  appearance  in  the  spring.  Get 
all  silverware,  spoons,  forks,  bowls,  pitchers,  etc.,  re- 
plated,  or  else  lay  In  a  stock  of  new  ones.  Get  in  your 
supply  of  fresh  new  glassware  and  have  it  ready  for  In- 
stant call.  Also  new  ice-cream  dippers  ready  for  Instant 
use. 

Preparedness  does  not  get  caught  unready  by  the  ad- 
vancing forces  of  spring  and  summer.  You  lay  in  a  stock 
of  candy  for  the  Christmas  trade  long  before  Christmas 
time;  why  not  lay  in  a  stock  of  efficiency  for  your  soda 
fountain  now  when  things  are  quiet.    « 

To  put  in  new  coolers,  pipes  and  things  like  that  In  the 
middle  of  the  season  is  expensive,  interferes  with  the 
trade  when  you  are  busy  and  creates  a  bad  impression. 

See  to  it  that  all  the  internal  parts  of  your  soda  foun- 
tain and  carbonator  are  in  perfect  shape  and  they  will 
without  doubt  last  throughout  the  summer.  Get  every- 
thing fixed  up  and  complete  now  so  that  there  will  be  no 
come-backs. 

The  present  is  the  time  to  lay  your  plans  for  your  sum- 
mer campaign.  Study  over  your  last  year's  mistakes  and 
make  out  a  list  of  improvements  for  this  year.  Study  up 
and  plan  for  your  menu.  See  If  you  can  not  arrange  for 
more  table  space.  .  .  .  Three  tables  will  take  care  of 
as  many  people  as  a  ten-foot  soda  fountain,  and  double 
your  capacity  when  you  need  it  the  most.  White  glass  top 
tables  are  more  costly  than  wood,  but  they  are  much 
more  handsome,  and  soda  glasses  do  not  mark  them  up, 
and  by  simply  wiping  can  be  kept  sanitary  and  clean,  both 
in  fact  and  in  appearance. 

If  you  had  no  soda  fountain  and  were  putting  in  a  new 
one  for  the  first  time,  you  would  look  into  all  these  things 
and  prepare  ahead  for  the  opening,  to  have  everything 
complete  in  harmony  with  the  rest  of  your  store,  wouldn't 
you? 

Now  that  you  have  a  soda  fountain,  is  is  not  important 
that  you  should  look  ahead  to  the  opening  of  the  coming 
season  and  have  everything  in  a  state  of  preparedness 
down  to  the  smallest  detail? 


Orangeade. 

(In  answer  to  a  query  by  A,  O.  W.,  Maine.) 

Foy  directs:  %  glass  of  fine  ice,  juice  of  1  orange,  1 
tablespoonful  of  powdered  sugar,  2  or  3  dashes  of  lemon 
juice.  Fill  with  water  and  shake.  Dress  with  fruit  and 
serve  with  straws.  He  also  says  that  "orange  lemonade" 
is  made  the  same  as  lemonade,  but  with  oranges  instead 
of  lemons. 

White,  in  the  Spatula  Soda  Water  Guide,  gives  prac- 
tically the  same  information,  his  formula  being:  Into  a 
mixing  glass  squeeze  the  juice  of  a  small  orange.  Into 
this  draw  1%  ounces  of  simple  syrup,  and  add  a  dash  of 
lemon  Juice.  Fill  the  glass  half  full  of  fine  shaved  Ice 
and  the  balance  with  plain  water  and  shake.  Pour  Into  a 
thin  12-ounce  glass  and  decorate  with  a  slice  of  orange. 
Carbonated  water  may  be  used,  in  which  case  the  mixing 
is  done  by  pouring  and  not  shaking. 

Saxe,  in  his  Guide  (1890),  under  "Orangeade,"  says: 
Draw  a  mineral  glass  %  full  of  plain  soda,  then  add  1 
ounce  of  orange  syrup,  stir  with  a  spoon  and  serve. 

In  the  National  Soda  Fountain  Guide,  W.  S.  Adkins  of- 
fers this  suggestion  on  the  subject  of  orangeade:  This 
makes  up  better  in  quantity  than  by  the  glass,  and  a 
bowl  from  time  to  time  alternates  well  with  lemonade. 
Squeeze  your  oranges,  add  your  water,  and  sweeten  to 
taste.  Absolute  quantities  are  hard  to  specify,  as  some 
oranges  are  juicy  tmd  others  are  not.  Add  the  juice  of 
several  lemons,  and  decorate  with  sliced  lemon  and 
orange,  or  any  small  fruits. 

Finally,  here  is  an  arm-chair  modification  of  Billie 
Barrle's  directions  for  making  lemonade  which  appears  in 
the  Circular  for  May,  1915,  page  60.  It  may  be  all  right, 
and,  on  the  other  hand,  it  may  not  be  worth  wasting  time 

•From  the  Contectloners'  Journal. 


and  fruit  on.    We  should  like  to  bear  from  readers  who 
try  it: 

Buy  good  oranges.  Use  one  orange  for  each  pint  (2 
glasses)  of  orangeade  and  IV2  ounces  of  sugar  for  each 
orange.  This  may  not  be  enough  sweetener  for  some 
folks;  but  it  is  far  easier  to  sweeten  an  individual  drink 
than  it  is  to  sour  it.  [Billie  Barrie  was  talking  about 
lemons,  it  must  be  remembered,  not  oranges.]  Grate  the 
yellow  portion  of  the  rind-  from  half  the  orange  and  tri- 
turate the  gratings  with  powdered  magesnium  carbonate 
(about  a  tablespoonful  of  carbonate  for  each  half  dozen 
oranges  that  were  grated)  and  one-fourth  the  required 
amount  of  sugar.  Add  one-fourth  the  water  to  this  mix- 
ture; mix  well;  and  filter  through  paper.  Squeeze  the 
juice  from  all  the  oranges  and  mix  it  with  the  rest  of  the 
water.  Add  the  filtrate  and  the  rest  of  the  sugar  and  stir 
until  the  sugar  is  dissolved.  Cut  the  ungrated  orange 
shucks  into  circular  slices  and  add  these  to  the  liquid. 
Set  this  orangeade  in  a  cool  place  for  half  a  day,  over 
night  if  convenient,  stirring  it  occasionally.  Then  place 
the  container  in  ice.  Do  not  put  any  ice  in  the  orangeade 
until   it  is  serve<l. 


Oranges  and  Grape  Fruit  of  Low  Grade.* 

During  the  past  few  years  there  has  been  considerable 
complaint  that  the  oranges  received  in  the  State  were  not 
always  satisfactory;  some  of  these  have  been  frosted, 
others  immature,  while  still  others  have  been  so  artifl- 
flcially  treated  as  to  have  the  appearance  of  being  ripe 
when  In  reality  they  were  still  green. 

Oranges. 

If  you  will  examine  the  wrappers  of  some  of  these 
oranges  you  will  find  a  statement  similar  to  this:  "Color 
of  this  fruit  accelerated  by  sweating."  Samples  of  "Sun- 
Kist"  oranges  shipped  into  the  State  with  the  label,  "Cal- 
ifornia Fruit  Growers'  Exchange,"  were  found  to  bear  this 
statement,  also,  those  from  Tulare  county,  California,  la- 
beled "Pure  Gold  Quality." 

The  sale  of  this  class  of  immature  oranges  injures  the 
trade  in  that  people  come  to  use  less  and  less  of  the  valu- 
able fruit  instead  of  larger  quantities,  as  should  be  the 
case.  The  immature  fruit  should  be  otherwise  utilized 
and  not  retailed  for  consumption.  Even  though  the  indi- 
vidual oranges  be  labeled  with  the  statement,  "Color  of 
this  fruit  accelerated  by  sweating,"  the  sale  should  not  be 
permitted  because  the  fruit  has  been  so  treated  as  to  make 
it  appear  better  than  it  really  is. 

The  federal  authorities  have  tentatively  adopted  for 
guidance  a  standard  that  Florida  and  California  oranges 
are  not  to  be  considered  mature  if  the  juice  does  not  con- 
tain soluble  solids  equal  to  or  in  excess  of  8  parts  to  each 
part  of  acid  contained  in  the  juice  as  citric  acid  without 
water  of  crystallization. 

Some  of  the  oranges  recently  purchased  and  examined 
by  the  department  show  a  very  wide  range  in  results;  the 
lowest  showing  adds  to  solids  of  1  to  5.6  and  others  as  high 
as  1  to  16.6,  or  nearly  three  times  the  amount  of  solids 
to  each  part  of  acid  for  the  best  sample  compared  with  the 
poorest. 

Grape  Fruit. 

The  same  statement  applies  to  grape  fruit  as  to  oranges, 
with  regard  to  methods  of  treatment  by  sweating  in  a 
warm,  moist  atmosphere  so  as  to  make  the  fruit  resemble 
ripe  grape  fruit;  or,  by  shipping  the  grape  fruit  or  oranges 
in  sealed  cars  and  keeping  them  on  the  road  for  some 
time,  processes  of  sweating  have  been  induced,  giving  the 
fruit  the  appearance  of  ripeness  when  in  reality  it  is  green. 

The  federal  tentative  standards  for  grape  fruit  are  that 
the  same  will  be  considered  immature  If  the  juice  does 
not  contain  soluble  solids  in  excess  of  7  parts  to  every 
part  of  acid  contained  in  the  juice,  the  acidity  to  be  cal- 
culated as  citric  acid  without  water  of  crystallization. 

Only  two  of  nine  samples  examined  were  found  to  come 
up  to  the  minimum  standard,  and  none  of  the  grape  fruits 
are  to  be  considered  as  of  good  quality  when  judged  by  the 
ratio  of  acid  to  solids. 

The  sale  of  this  class  of  citrus  fruits  Is  a  positive  detri- 
ment in  that  people  soon  discontinue  buying  altogether 
and  the  sale  of  a  valuable  article  is  much  lessened,  whereas 
the  offering  of  good  products  would  be  followed  by  largely 
increased  demands. 

•  From  a  bulletin  of  the  North  Dakota  Agricultural  Experi- 
ment Station. 
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The  Death  of  H.  H.  Cushman. 

As  was  briefly  noted  in  the  Circular  last  month,  H  H. 
Cushman,  president  of  the  Fountain  Specialty  Company! 
of  Grand  Haven,  Mich.,  died  of  pneumonia  January  20th! 
at  Minneapolis,  to  which  city  he  had  gone  on  business. 

Mr.  Cushman  was  born  in  Kentucky,  forty-three  years 
ago,  and  spent  his  early  days  in  that  State  and  in  Car- 
thage, Mo.,  whither  his  people  moved  while  he  was  still  a 
boy.  He  was  a  deep  student,  and  a  college  career  was 
mapped  out  for  him,  but  owing  to  financial  reverses  of  his 
family,  he  had   to  abandon   this.     However,   he  applied 


THE  I.ATK   H.   H.   CUSHMAN. 

himMlf  to  the  task  of  self-education,  and  so  became  one 
of  the  best^informed  of  men,  both  In  his  own  line  and  In 
matters  of  general  Interest. 

At  an  early  age  Mr.  Cushman  became  interested  in  the 
soda-fountain  Industry,  first  as  a  salesman  for  the  Liquid 
Carbonic  Company.  He  became  manager  for  this  com- 
pany's PltUburgh  branch,  and  then.  In  1902,  left  this  com- 
pany to  take  a  similar  position  with  the  L.  A.  Becker 
Company.  After  about  two  years  he  became  general  sales 
and  advertising  manager  of  the  L.  A.  Becker  Company  at 
Its  headquarters  In  Chicago.  He  continued  with  the  lat- 
ter organization  until  the  organization  of  the  Fountain 
Specialty  Company,  of  Grand  Haven,  Mich.,  In  1910,  of 
which  concern  he  was  made  president,  a  position  he  held 
nntll  bla  death. 

Mr.  Cushman  was  the  originator  of  what  he  called 
the  "modern  marketing  method" — that  Is  to  say,  of  the 
plan  of  distributing  soda  water  fountains  to  the  trade 
through  Jobbers.  It  was  on  this  plan,  through  his  untir- 
ing and  consistently  efllclent  efforts,  that  the  success  of 
the  Fountain  Specialty  Company  was  built.  As  an  adver- 
tiser he  was  by  many  considered  without  a  peer  In  the 
■oda-fountain  Industry,  and  his  selling  campaigns  and 
conventions  for  the  education  of  distributors'  salesmen  In 
soda-fountain  selling  contributed  greatly  to  the  succeM  of 
distributors  of  his  line  of  fountains.  He  believed  In  his 
goods,  was  conscientious  In  every  effort  he  made  for  their 
betterment  and  for  the  progress  of  the  Industry,  and  the 


example  he  set  will  no  doubt  leave  its  mark  on  those 
who  come  after.  Mr.  Cushman's  associates  deeply  mourn 
his  passing,  and  will  see  to  it  that  his  policies  and  good 
work  will  go  on. 

Mr.  Cushman  was  not  only  a  clean-cut  business  man, 
but  in  his  social  relations  he  was  most  delightful,  having 
an  engaging  personality  which  made  friends  for  him 
wherever  he  went.  He  was  an  occasional  and  always  wel- 
come caller  at  the  Circuulr  office,  and  here  his  untimely 
taking  off  is  keenly  felt  as  a  personal  loss. 


Good  Soda  and  Good  Drugs. 

"Some  of  us  used  to  think  that  a  good  test  of  a  drug 
store  was  the  kind  of  drugs  it  sold,"  writes  J.  M.  Dee, 
in  the  Keio  York  Tribune,  and  with  this  "pertinent  com- 
ment," as  the  "Ad-Visor"  calls  it,  has  enclosed  an  adver- 
tisement "featuring"  the  line: 

"A  good  test  of  a  drug  store  Is  Its  Soda  Fountain  Serv- 
ice." 

In  answer  to  this  communication  the  "Ad-Vlsor,"  who 
is  no  other  than  our  old  friend,  Samuel  Hopkins  Adams, 
says: 

The    retail    drug    business    has    been    passing 
through  some  curious  phases  and  has  now  come  to 
the  place  where  the  trail  forks.    A  few  of  the  more 
progressive  and  enlightened  stores  are  eliminating 
the  excrescences  which  have  overgrown  the  busi- 
ness,  in    the    shape   of   ready-made   "cures"   and 
bottled  miracles,  and  are  setting  down  to  the  basic 
business  of  selling  sound  drugs  under  their  own 
names.     But  a  larger  proportion  are  still   strug- 
gling in  the  toils  of  an  alien  trade  and  have  al- 
most  forgotten   the   real   business   of   pharmacy. 
They  have  fallen  a  prey  to  the  nostrum  evil,  of 
which  they,  next  to  the  newspapers,  have  been  the 
chief  agents.    Tliey  have  filled  their  shelves  with 
all  kinds  of  fraudulent  and  harmful  proprietary 
concoctions,  the  merchandising  of  which  calls  for 
no  other  special  capacity  than  a  certain  callous- 
ness of  mind.    The  technical  skill  of  the  trained 
pharmacist,  which  he  acquires  only  after  a  sound 
special    education    and    for    which    he    rightfully 
makes  a  charge  in  making  up  prescriptions  (the 
true  business  of  a  druggist),  has  no  place  here. 
Except  in  a  few  high  class  stores,  this  function  is 
becoming  atrophied.    But  the  "patent"  medicines, 
having  fastened  themselves  firmly  upon  the  trade, 
then  proceeded  to  raise  their  prices  to  the  retail 
stores  to  a  point  where  the  profit  on  many  of  them 
hardly  equals  the  cost  of  doing  business.  Now  that 
the  fraud-medicine  trade  is  on  the  toboggan  slide, 
the  druggist  is  left  in  the  lurch.    That  is  why  so 
many  of  our  drug  stores  are  doing  an  emporium 
business  in  writing  paper,  poker  chips,  mirrors, 
souvenir   books,   cameras,   candy   and   dress  suit 
cases.     They've   got   to   make   money    somehow.       * 
Quackery  Is  a  failing  enterprise.     Pharmacy  Is  a 
waning  art.    The  "side  lines"  are  at  once  legiti- 
mate and  easy.    None  of  which  Is  directed  partic- 
ularly  at   the  store  whose  advertisement  called 
forth  Mr.  Dee's  comment,  for,  as  It  happens,  this 
is  one  of  the  firms  which  has  seen  the  light  and 
has  taken  measures  to  clean  up  Its  trade  and  put 
It  on  the  old,  sound  foundation.    But  It  Is  not  un- 
fair to  the  drug  trade  In  general  as  at  present 
conducted  to  say  that  the  average  pharmacist  who 
sells  good  soda-water  may  well  advertise  It.  There 
is  mucn  In  his  stock  far  less  worthy  of  exploita- 
tion. 
All  of  which  Is  well  enough,  but  Mr.  Dee  entirely  missed 
the  point  and  he  Is  not  put  In  the  way  of  finding  It  by 
Mr.  Adams  In  his  little  preachment    The  point  Is  this: 
The  public   Is   no  Judge  of  drugs — In   most   cases  can't 
tell  a  substitute  for  the  genuine  and  doesn't  know  the 
difference   between   a  practically   Inert  sample   and   one 
which  tests  above  pharmacop«eIaI  requirements.    But  the 
public  knows  good  soda  water — In  most  cases  can't  be 
fooled  Into  drinking  any  other  kind.    If  It  gets  good  soda 
and  good  service  In  the  front  of  the  store,  it  naturally 
Infers  that  the  man  who  has  charge  of  the  fountain  as 
well  as  of  the  prescription  case  In  the  rear,  puts  good 
drugs  and  good  service  Into  the  medicines  he  dispenses. 
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Fountain  Formulas  Corralled  or  Compiled 

Formulas  always  look  interesting  and  may  often  prove  valuable.  Indeed,  new  ones  will  always  prove  of 
some  value  in  the  hands  of  an  ingenious  and  industrious  dispenser,  for  if  not  just  exactly  to  his  notion, 
they  may  be  modified  by  him  until  they  are.  When  this  has  been  done  the  dispenser  then  not  only  has 
a  good  beverage  or  sundae,  but  the  satisfaction  of  knowing  that  it  is  at  least  partly  the  result  of  his 
own  mental  effort.  Formulas  pass  from  one  book  or  journal  to  another  book  or  journal  and  then  back 
to  the  first  medium  in  which  they  appeared,  and  so  on  around  and  around,  sometimes  undergoing  modi- 
fications and  improvements  as  they  pass,  until  it  is  well-nigh  or  quite  impossible  to  say  where  they  origi- 
nated. "Good  Soda"  intends  to  give  due  credit  to  all  sources  from  which  it  reprints  anything,  hut  in  the 
matter  of  formulas,  it  is  in  most  instances  manifestly  impossible  to  say  to  whom  belongs  the  credit  for 
originating  them,  so  "Good  8oda"  simply  says  that  the  formulas  it  gives  under  this  heading  arc  what  the 
heading  proclaims  them  to  be. 


The  Rose  of  Old  Ireland. 
Prepare  a  dressing  as  follows:  To  3  or  4  ounces  of  rose 
syrup  add  4  ounces  of  cream  and  enough  marshmallow 
whip  to  make  1  pint.  Color  a  delicate  pink  and  whip  to 
the  consistency  of  whipped  cream.  Put  a  No.  8  mould  of 
pistachio  Ice  cream  Into  a  champagne  glass  and  pour  over 
It  a  ladle  of  the  dressing.  Drop  a  green  cherry  on  It.  This 
may  be  sprinkled  with  candied  rose  leaves. 

St.  Patrick's  Special  Sundae. 

Place  a  slice  of  pineapple  in  a  fruit  nappy  and  pour  over 
it  an  ounce  of  crSme  de  menthe  syrup.  On  this  place  a  No. 
10  cone  of  pistachio  ice  cream  and  sprinkle  with  chopped 
pecan  nut  meats.  Top  with  whipped  cream  and  add  a 
green  cherry. 

Dublin  Sundae. 

Cut  up  a  small  quantity  of  green  cherries,  mix  with  a 
little  green  syrup,  and  flavor  with  a  few  drops  of  extract 
of  bitter  almonds.  Put  a  No.  10  mound  of  Ice  cream  in  a 
sundae  cup.  Place  a  ring  of  thin  slices  of  citron  around 
the  Ice  cream  and  pour  a  small  ladle  of  the  cherry  mixture 
over  the  top. 

Irish  Frieze  Sundae. 

Put  a  No.  10  cone  of  lemon  water  ice  Into  a  sundae  cup, 
pour  over  it  a  small  amount  of  mint  syrup,  and  top  with 
a  green  cherry.  A  sprig  of  green  mint,  when  obtainable, 
will  add  to  the  decorative  effect  of  this  sundae. 

Emerald  Sundae. 
Place  a  No.  10  cone  of  pistachio  ice  cream  in  a  sundae 
cup,  pour  over  It  a  little  spearmint  syrup,  and  top  with  a 
green  cherry.    The  regular  mint  syrup  may  be  used  when 
preferred. 

Lime  Juice  and  Vichy. 
^  Into  an  8-ounee  glass  of  vichy  shake  a  few  dashes  of 
lime  juice.     This  is  a  fine  summer  drink  and  a  good  de- 
mand for  it  can  be  created  if  the  lime  juice  is  kept  good 
and  fresh. 

County  Cork  Sundae. 
Make  a  quart  of  orange  flower  water  syrup  (4  ounces  of 
water  and  simple  syrup  enough)  and  color  a  light  green. 
Put  a  No.  8  mound  of  pistachio  ice  cream  into  a  cham- 
pagne glass  and  pour  over  It  a  little  of  the  syrup.  Around 
the  ice  cream  put  a  ring  of  crystallized  ginger.  Drop  8  or 
10  roasted  filberts  over  the  cream,  top  with  a  little  whipped 
cream,  and  drop  a  green  cherry  on  It. 

Lady  Pink  Sundae. 
Color  a  pint  of  cream  a  delicate  pink  and  sweeten  as 
usual  and  whip.  Cut  a  dozen  marshmallows  into  small 
pieces  and  mix  into  the  whipped  cream.  This  may  be  used 
as  a  topping  for  some  specials  or  as  a  dressing  In  the 
usual  manner.  In  the  latter  case  It  is  very  nice  when 
sweetened  with  rose  syrup. 

Breath  of  Spring  Sundae. 
On  a  small  oblong  dish  place  two  No.  16  cones  of  ice 
cream,  one  strawberry,  the  other  vanilla.  Over  the  straw- 
berry pour  fruit  salad  and  sprinkle  with  chopped  wal- 
nuts. Over  the  vanilla  pour  either  chocolate  or  caramel 
dressing  and  sprinkle  with  nuts.  Top  the  cones  of  Ice 
cream  with  a  cherry. 


Lucky  Thought  Sundae. 

Into  a  fancy  stem  glass  put  a  ladle  of  bittersweet  choco- 
late dressing.  Add  a  spoonful  of  chopped  pecan  nut  meats, 
one  of  walnuts  and  a  No.  10  mound  of  vanilla  Ice  cream. 
Fill  nearly  full  with  whipped  cream  and  place  a  No.  20 
mound  of  chocolate  Ice  cream  on  top. 

Lemon  Seltzer  Puncherino. 

Squeeze  half  a  lemon  over  a  glass;  to  the  juice  add  1 
ounce  each  of  orange,  pineapple  and  simple  syrup;  stir  In 
2  ounces  of  grape  juice;  shake  with  cracked  ice;  and  fill 
the  glass  from  the  coarse  stream. 

Grape  Float. 
Put  a  No.  10  cone  of  vanilla  ice  cream  into  a  sundae 
cup,   and  pour  over  it  %   ounce  of  ice  cold  grape  juice. 
Then  sprinkle  with  chopped  walnuts  or  other  chopped  nut 
meats,  and  crown  with  a  Maraschino  cherry. 

Fruited  Cocoa. 

Into  a  mixing  glass  draw  %  ounce  of  chocolate  syrup, 
add  2  ounces  of  cream  and  a  little  Ice.  Shake,  then  add 
enough  carbonated  water  with  the  fine  stream  to  fill  the 
glass  three-quarters  full.  Strain  into  a  clean  12-ounce 
glass,  add  a  portion  of  Ice  cream  and  decorate  with  sliced 
pears  and  a  cherry. 

Red  Pine  Phosphate. 

Draw  1  ounce  of  pineapple  syrup  and  1  ounce  of  blood- 
orange  syrup  into  a  10-ounce  glass,  add  a  couple  of  dashes 
of  acid  phosphate  and  fill  up  with  plain  soda,  mixing  with 
a  spoon. 

Cycler's  Favorite. 

Into  a  12-ounce  glass  draw  1%   ounces  of  cherry  malt 
syrup,  Into  this  squeeze  the  juice  of  half  a  lemon  and  half 
a  lime.    Fill  one-third  full  of  fine  ice  and  balance  with  car- 
bonated water.     Mix,  decorate  and  serve. 
Wild  Alfalfa. 

Into  a  12-ounce  glass  draw  %  ounce  of  rose  syrup,  % 
ounce  of  strawberry  syrup,  %  ounce  of  vanilla  syrup  and 
1%  ounces  of  grape  juice.  Add  a  little  fine  shaved  ice; 
fill  with  carbonated  water,  mix  and  decorate. 

Peary  Bracer. 

Into  a  mixing  glass  draw  1  ounce  of  mint-  syrup,  % 
ounce  of  lemon  syrup  and  1  ounce  of  pineapple  syrup. 
Into  this  break  an  egg,  add  a  dash  of  bitters,  two  of  acid 
phosphate  and  a  little  Ice.  Shake,  fill  with  carbonated 
water  and  strain  into  a  12-ounce  glass. 

Wild  Cherry  Egg  Phosphate. 
Into   a   mixing  glass   draw   l^^   ounces  of   wild   cherry 
syrup;  into  this  break  an  egg;  add  a  few  dashes  of  phos- 
phate, and  a  little  Ice;   shake;   fill  with  soda,  and  strain 
into  a  12-ounoe  glass. 

Pistachio  Ice  Cream. 
On  St.  Patrick's  day  It  is  not  a  bad  plan  to  make  a  few 
gallons  of  pistachio  ice  cream  and  color  it  a  nice  green  to 
be  used  in  the  preparation  of  fancy  sundaes.  In  the  ab- 
sence of  pistachio,  a  vanilla  Ice  cream  with  a  little  extract 
of  bitter  almond  added,  colored  green,  will  answer.  Ice 
creams  of  this  kind  are  popular,  being  used  extensively  by 
Ice  cream  makers  in  their  fancy  brick  and  moulded  creams. 
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The  Doctor  Who  Dispenses  and  the 
Druggist  Who  Prescribes. 

If  one  took  reports  from  certain  localities  as  ap- 
i-Iying  everywhere  the  logical  conclusion  would  be 
that  the  prescribing  doctor  was  as  extinct  as  the 

.  dodo.  But,  on  the  other  hand,  the  various  criticisms 
that  come  to  our  attention  directed  against  certain 
prescribing  doctors  show  him  to  be  very  much  m 
evidence;  a  most  encouraging  sign,  a  proof  of  the 

\     fact  that  there  is  still  a  prescription  business  which 

[.  the  pharmacist  may  secure,  at  least  in  part,  if  he  goes 
after  it  in  the  proper  manner. 

It  is  a  dictum  that  we  can  plan  for  the  future 
through  a  study  of  the  past.  If  one  turns  to  the  his- 
tory of  pharmacy,  he  finds  that  the  exceedingly  deli- 
cate and  sometimes  difficult  relations  between  the 
doctor  and  the  druggist  is  age  old.     In  the  time  of 

'  the  Roman  empire,  the  drug  trade  was  divided 
among  three  classes,  namely,  those  who  catered  to 
the  physician  and  filled  his  prescriptions,  those  who 
were  the  handlers  of  perfumes  and  toilet  prepara- 
tions, and  those  who  were  the  counter  prescribers 
and  practitioners  of  other  devious  means  of  making 
a  livelihood  under  the  egis  of  pharmacy. 

In  England  of  three  centuries  since,  as  brought  out 
in  an  interesting  historical  paper  published  in  the 
Circular  for  last  October,  the  old  problem  took  a 
similar  turn.  There,  certain  druggfists  tiring  of  the 
domination  of  the  physicians,  possibly  finding  they 
could  not  make  anything  by  doing  an  exclusive  busi- 
ness in  filling  physician's  prescriptions,  cut  loose  from 
the  medical  men  and  started  shops  largely  given  over 
to  counter  prescribing.    The  feud  between  the  Eng- 

'  Bsh  doctor  and  the  English  "chemist"  is  not  yet  ex- 
tinguished. 

In  this  country  at  the  present  time  we  find  the 
sittiation  rendered  complex  by  the  fact  that  there  are 
not  only  four  types  of  druggists  as  viewed  from  the 
prescription  standpoint,  but  that  there  are  also  at 
least  three  classes  of  medical  men.  The  latter  are 
the  surgeons  and  others  who  operate  rather  than  pre- 
scribe medicines,  the  average  prescribing  prac- 
titioner, and  the  dispensing  physician.  On  the  phar- 
maceutical side,  we  find  the  small  percentage  of  pro- 
fessional pharmacists  whose  business  consists  chief- 
ly of  filling  prescriptions ;  the  average  druggist,  who 
prefers  the  prescription  end  of  the  business  but  who 
has  to  devote  much  talent  and  energy  to  side  lines, 
since  the  purely  pharmaceutical  side  of  his  business 
would  not  support  him ;  the  commercial  druggist, 


who  frankly  declares  he  does  not  care  a  sou  marquee 
for  the  professional  side  of  pharmacy  since  the  real 
money  in  the  drug  business  lies  in  selling  all  sorts 
of  sundries ;  and,  lastly,  the  counter-prescribing  drug- 
gist, whose  store  is  usually  located  in  the  neighbor- 
hood where  the  poorer  and  less  intelligent  live  and 
who  in  some  cases  makes  a  rather  good  living  by 
prescribing  and  selling  his  own  medicines. 

The  avowed  counter-prescriber  cares  no  more  for 
the  prescription  side  of  medicine  than  does  the  dis- 
pensing physician  and  if  the  truth  be  told  is  sup- 
posedly a  tabooed  subject  in  pharmaceutical  circles. 
And  yet  these  same  counter-prescribers  are  a  factor 
to  be  dealt  with  by  pharmaceutical  associations  since 
they  are  a  type  of  druggists  that  is  chiefly  cited  as 
an  argument  for  dispensing  by  physicians.  The 
question,  then,  for  us  as  pharmacists  to  decide  is,  how 
shall  we  remove  the  beam  that  is  in  our  own  eye  in 
order  that  we  may  see  more  clearly  what  the  trouble 
is  with  the  eye  of  the  medical  profession.  Law,  which 
in  the  minds  of  many  is  the  big  stick  which  can  drive 
people  into  doing,  or  leaving  undone,  anything,  has 
proven  inadequate  to  stop  the  prescribing  by  pharma- 
cists; for,  in  the  first  place,  a  law  unenforced  is  al- 
most as  if  it  were  non-existent,  and  if  the  large  and 
expensive  machinery  necessary  for  a  strict  enforce- 
ment of  the  anti-counter-prescribing  law  were  set  up 
and  brought  into  operation,  the  public,  especially  that 
portion  of  it  which  supports  the  counter-presciption, 
would  cry,  Oppression. 

So  it  seems  that  it  remains  for  druggists  them- 
selves to  educate  the  public  regarding  this  matter, 
and  not  so  much  through  resolutions  passed  at  meet- 
ings of  their  associations  as  through  their  daily  con- 
tact with  the  public.  A  tactful  word  here,  a  firm  re- 
fusal there,  and  a  little  bit  of  advice  somewhere  else 
goes  a  long  way  toward  bringing  the  public  to  a  real- 
ization of  the  difference  between  the  practice  of  phar- 
macy and  the  practice  of  medicine.  The  process  of  ed- 
ucation will  be  slow  and  the  efforts  of  the  pharma- 
cists may  never  be  covered  by  complete  success,  but 
an  honest,  consistent  and  persistent  effort  on  the 
part  of  the  high-minded  men  in  pharmacy  will  do 
much  to  bring  their  profession  back  into  the  good 
graces  of  those  physicians  who  have  turned  their 
backs  on  it  on  account  of  disgust  with  the  practices 
of  some  black  sheep  in  the  fold.  And,  too,  such  ef- 
forts on  the  part  of  the  high-minded  pharmacists 
will  go  a  long  way  toward  either  bringing  the  other 
kind  into  line  or  stamping  them  as  what  they  are. 
Finally,  many  druggists  are  half-way  counter-pre- 
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scribers,  not  because  they  want  to  be  so  much  as  be- 
cause they  are  weak  or  kind-hearted  or  think  they 
have  to  prescribe  in  order  to  keep  their  trade  from  go- 
ing to  their  competitors ;  and  a  good  example  on  the 
part  of  some  of  these  would  gladly  be  followed  by 
some  of  the  rest. 


Anthrax  and  Newspaper  Sensationalism. 

■  Newspapers  are  an  institution  comparable,  in  their 
wide-spread  and  powerful  influence,  to  the  church  and 
the  public  school.  Their  influence  is  growing,  for 
not  only  do  more  people  read  now  than  formerly,  but 
newspapers  are  regularly  sent  further  into  the  in- 
terior and  sent  more  promptly  than  ever  before.  All 
this  being  admitted,  it  is  a  pity  that  those  who  secur.e 
the  material  of  which  newspapers  are  made  up,  and 
who  print  and  circulate  it,  do  not  manifest  a  sense  of 
responsibility  commensurate  with  the  importance  of 
the  work  which  they  have  elected  to  do. 

These  thoughts  are  put  into  motion  by  an  item  in 
a  recent  issue  of  the  Bulletin  of  the  Department  of 
Health  of  the  City  of  New  York.     The  local  news- 
papers have  made  a  great  hue  and  cry  over  the  al- 
leged spread  of  anthrax  in  this  city,  dye,  as  they  say, 
to  the  handling  or  wearing  of  cheap  furs  made  from 
cats'  skins.     The  health  department's  Bulletin  says 
that  during  the  last  year,  there  were  nine  victims  of 
anthrax   in   this   city;    these   being,    respectively,    a 
lawyer,  a  girl  candy  maker,  a  man  medical  student, 
a  custom  house  weigher,  two  men  laborers,  a  shoe- 
maker, and  two  people  without  occupation.     In  no 
case  was  the  cause  of  the  disease  known.     Cat  fur, 
avers  the  health  report,  has  not  been  shown  to  be  the 
cause  of  a  single  case  of  anthrax ;  on  the  contrary,  it 
adds,  the  dressing  and  dyeing  of  the  furs  goes  far 
toward  cleansing  and  disinfecting  them.     Says  the 
Bulletin:  "If  cat  fur  is  a  dangerous  source  of  anthrax 
infection,  it  is  a  miracle  that  no  deaths  from  anthrax 
are  recorded  among  those  employed  at  Barren  Island 
in  preparing  the  large  consignments  of  cat  fur.    The 
furriers  who  handle  these  furs  a  great  deal  before 
they  are  ready  to  wear  should  likewise  show  a  high 
anthrax  mortality.    Finally,  we  should,  ere  this,  have 
observed  anthrax  infection  among  laboratory  workers 
who  use  stray  cats  in  experimental  work.    As  a  mat- 
ter of  fact,  among  all  those  most  closely  associated 
with  cats  and  cat  fur,  no  cases  of  anthrax  have  devel- 
oped.    .     .     .     No  possible  good  can  come  from  un- 
supported statements  as  to  the  frequency  of  anthrax 
and  its  spread  through  the  wearing  of  furs,  and  a 
great  deal  of  harm  can  be  done  to  the  peace  of  mind 
of  the  large  number  of  wearers  of  the  cheaper  grades 
of  fur." 

While  we  are  on  this  subject  we  might  cite 
another  instance :  Recently  the  Associated  Press  dis- 
patches told  of  terrible  floods  in  certain  towns  in  Illi- 
nois. Most  of  us  are  more  or  less  familiar  with  Asso- 
ciated Press  accounts  of  "terrible  floods."  Upon 
reading  them  we  have  vivid  mental  pictures  of  a  gen- 
eral suspension  of  business  and  a  flight  of  families 
from  inundated  residences  on  all  the  principal  resi- 


dence streets  of  the  town  whose  name  is  in  the  date 
line  of  the  dispatch.  Fearing,  after  seeing  the  afore- 
mentioned accounts  in  the  papers,  that  the  stores  of 
many  of  our  friends  had  been  washed  away,  and  their 
businesses  at  least  partly  ruined,  we  took  means  to 
ascertain  the  facts  with  a  view  to  printing  something 
about  them.  One  of  our  correspondents  summed  up 
the  situation  by  saying  that  the  water  did  not  rise  to 
the  business  streets  of  his  town  at  all,  and  that  the 
only  uneasiness  felt  or  damage  done  was  in  the  minds 
of  certain  "pop-eyed  Chicago  reporters." 

Some  years  ago  a  pedestrian  was  knocked  down 
and  robbed  at  about  eleven  o'clock  near  the  middle  of 
the  block  in  a  residence  street  in  this  city.  A  man 
who  was  near  the  place  at  the  time  and  heard  the 
outcry  and  witnessed  part  of  the  pursuit  of  the  robber 
took  pains  to  see  what  the  next  morning's  newspapers 
said  about  the  occurrence.  Their  reports  varied 
widely.  One,  which  had  a  reputation  for  carefulness 
and  conservatism,  stated  that  the  dead  body  of  a  man 
had  been  found  in  front  of  a  saloon  in  a  certain  ave- 
nue and  that  it  was  supposed  that  the  victim  had  been 
murdered  and  robbed  in  the  back  room  of  the  place 
and  that  his  body  had  been  dragged  out  by  his  assail- 
ants and  left  in  the  gutter.  In  justice  to  the  newspa- 
pers it  should  be  stated  that  as  the  case  grew  in  im- 
portance the  yellowest  yeller  of  the  lot  sent  a  special 
writer  and  a  photographer  to  the  place  and  told  a 
story  which  was  in  keeping  with  the  facts  known  to 
the  man  who  had  been  near  the  scene  of  the  tragedy. 
Had  the  case  not  been  one  of  importance  the  old 
falsehoods  concerning  it  would  have  been  allowed  to 
remain  unmolested  by  the  public  prints. 

Of  course,  in  the  hurry  and  bustle  of  getting  news 
in  the  papers  while  it  still  is  news  it  is  well-nigh  im- 
possible for  the  reporters  and  editors  to  verify  every 
statement;  and  newspapers,  when  there  is  time  and 
inclination  to  send  responsible  men  out  on  assign- 
ments, do  get  useful  and  interesting  facts  to  lay  be- 
fore their  readers.  It  would  seem,  however,  from  a 
casual  reading  of  the  daily  news  as  served  up  by  the 
metropolitan  papers  that  the  publishers  of  them  re- 
gard the  frequenters  of  the  police  courts  as  typical 
of  the  inhabitants  of  the  city,  and  look  upon  their 
doings  as  of  more  importance  to  the  world  than  any- 
thing else  transpiring  locally. 

What  most  of  us  know,  or  think  we  know,  about 
current  happenings  we  gather  from  the  newspapers. 
When  the  newspaper  reports  are  not  deliberately 
falsified  for  a  purpose — or  half  facts  stated,  which 
amounts  to  about  the  same  thing— they  are  often  pre- 
pared by  incompetent  people,  who  have  no  inclination 
to  ascertain  the  facts,  but  are  moved  by  a  desire  to 
write  something  sensational  that  will  sell.  Of  course 
such  a  line  of  reasoning  on  the  part  of  the  reporters 
would  not  be  followed  if  the  publishers  of  the  papers 
were  not  actuated  by  the  same  kind  of  disregard 
for  their  obligations  to  their  readers  when  they  ac- 
cept and  circulate  the  misleading  but  highly-colored 
"stories."  And  that  portion  of  the  public  which  is 
not  too  shrewd  to  be  duped  by  such  stuff  makes  its 
own  deductions,  and  forms  and  bases  its  arguments 
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on,  daily  newspaper  reports.  Occasionally,  when  more 
sensational  subjects  are  scarce,  the  drug  business 
comes  in  for  a  share  of  the  attention  of  the  daily 
press,  and  with  results  which  it  is  not  necessary  here 
to  point  out.  Druggists  and  others  who  read  the  daily 
papers  would  do  well  to  remember  that  the  newspaper 
accounts  of  things  that  the  readers  know  nothing 
about  are  perhaps  as  reliable  as  are  their  accounts  of 
the  things  that  the  readers  know  all  about — and  just 
how  reliable  that  is  no  reader  need  be  told. 


The  "Live-Wire"  Secretary. 

At  a  conference  of  the  secretaries  of  the  county 
medical  societies  of  Pennsylvania,  Dr.  S.  C.  Smith 
read  a  paper  having  the  title  given  above.  Among 
the  many  good  things  said  by  Dr.  Smith  were  the 
following : 

In  the  electrical  world  a  live  wire  is  a  metallic  cable, 
made  of  durable  copper  (never  of  brass!),  which  is  capa- 
ble of  carrying  heavy  loads  between  a  generating  dynamo 
and  a  distributing  plant.  Live  wires  are  never  insulated; 
there  is  no  danger  of  their  strength  being  dissipated  on 
the  atmosphere,  for  the  very  strength  of  the  voltage  they 
carry  Insures  its  direct  conduction  to  a  designated  ter- 
minus. They  are  sufficiently  rugged  to  withstand  attacks 
of  the  elements,  and  bold  indeed  would  be  the  mere  man 
who  would  dare  to  intercept  the  direction  of  their  cur- 
rents! 

So  it  is  with  the  live-wire  secretary.  The  machinery 
of  the  State  society  is  the  dynamo  from  which  he  re- 
ceives his  impetus;  his  county  society  is  the  distributing 
plant.  And  conversely,  the  secretary  is  a  wire  from  the 
county  society  to  the  State's  receiving  station.  Being  a 
direct  connection  between  the  two,  he  owes  the  duty  of 
service  to  each.  He  can  not  neglect  one  and  hope  to  serve 
the  other. 

What  is  said  of  the  medical  association  secretary 
applies  with  equal  force  to  the  pharmaceutical  organ- 
ization secretary,  or  to  the  secretary  of  almost  any 
other  society.  A  good  secretary  can  galvanize  into 
activity  almost  any  kind  of  a  body  of  men ;  a  poor 
secretary,  on  the  other  hand,  can  come  about  as  near 
to  "killing"  an  association  as  any  other  one  factor. 


A  Prophecy  Fulfilled. 

In  addressing  the  meeting  of  the  West  Virginia 
Pharmaceutical  Association  last  year  as  reported  in 
the  official  copy  of  the  Proceedings  recently  to  hand, 
J.  Leyden  White,  as  a  representative  of  the  National 
-Association  of  Retail  Druggists,  made  use  of  this 
language : 

"As  I  have  said,  the  X.  A.  R.  D.  fought  alone  for 
years.  When  the  Indianapolis  injunction  was  handed 
down  restraining  us  under  the  tripartite  plan,  the  or- 
ganization came  very  near  to  the  point  of  disband- 
ment.  We  lost  sixty-five  per  cent,  of  our  membership 
in  one  year.  But  really  that  injunction  and  the  Miles 
and  sanatogen  decisions  were  the  best  thing  that 
could  have  happened.  They  cleared  the  atiposphere 
and  showed  us  what  we  could  not  do." 

In  discussing  the  Indianapolis  decision  (in  the 
Circular  for  April,  nineteen  hundred  and  seven, 
page  two  hundred  and  ninety),  we  said,  referring  to  a 
circumstance  which  we  used  by  way  of  illustration: 
"What  was  thought  to  have  been  a  calamity  was  seen 


to  be  a  blessing  in  disguise."  In  regard  to  the  de- 
cision itself  we  made  this  observation:  "If  the  court 
decision  .  .  .  .results  in  diverting  the  great  energy 
and  resources  of  the  central  organization  of  the  Na- 
tional Association  of  Retail  Druggists  from  the  piti- 
ful task  of  'boosting'  disreputable  nostrums,  and  di- 
recting it  into  channels  in  which  it  can  do  something 
for  the  honor  and  real  betterment  of  pharmacy,  that 
decision  will  be  one  of  the  best  things  that  has  hap- 
pened for  our  calling  in  a  long  time,  rather  than  a 
setback." 

At  that  time  our  position  was  not  the  popular  one 
among  the  loudest-voiced  and  most  copious  speakers 
for  the  National  Association  of  Retail  Druggists.  We 
took  it  not  to  gain  popularity,  but  because  we  be- 
lived  it  to  be  right  and  because  we  wanted  to  help 
pharmacy  and  pharmacists.  We  are  glad  to  see  that 
time  has  vindicated  our  judgment  and  that  so  emi- 
ment  an  authority  on  National  Association  of  Retail 
Druggists  matters  as  Mr.  White  publicly  states  that 
what  the  Circular  said  in  nineteen  hundred  and 
seven  of  the  future  has  been  proved  by  nineteen  hun- 
dred and  fifteen  to  have  been  true  prophesy. 


Why  Two  Thermometers? 

Congress  is  considering  the  discontinuance  of  the 
Fahrenheit  scale  in  government  publications,  and 
using  the  centigrade  scale  exclusively. 

Does  anyone  know  of  a  valid  reason  for  retaining 
two  thermometer  scales  when  the  simpler  one  will 
answer  every  purpose? 


One  of  the  Most  Discouraging  Things  in  the 
world  is  to  try  to  help  a  man  who  will  not  co- 
operate in  the  effort.  A  dozen  or  a  hundred  drug- 
gists will  gather  at  a  State  association  meeting,  map 
out  work  which  would  mean  money  in  the  pockets  of 
every  druggist  in  their  State,  and  then  make  urgent 
appeals  to  every  druggist  to  do  his  share  toward 
making  the  work  a  success.  What  is  the  result?  So 
far  as  a  considerable  percentage  of  the  men  appealed 
to  is  concerned,  the  live-wire  workers  might  just  as 
well  be  trying  to  butt  their  heads  through  a  stone 
wall.  Just  what  such  men  are  made  of  it  is 
hard  to  conceive.  Here,  for  example,  are  two  men 
equally  interested  in  having  something  done  for 
their  common  betterment.  One  is  appointed  on  a 
committee  to  see  that  it  is  done.  He  writes  to  the 
other  and  receives  no  reply.  He  writes  again,  with 
no  better  result.  Maybe  he  encloses  a  stamped  and 
addressed  envelope  for  an  answer  and  has  his  trouble 
and  expense  for  his  pains.  Having  made  an  honest 
and  persistent  effort  to  enlist  the  aid  of  his  fellow 
druggist,  the  committee  member  is  unable  to  accom- 
plish the  work  he  was  appointed  to  do.  And  the 
man  who  would  not  help  grunts  and  says,  "Oh 
what's  the  good  of  an  association,  anyway?  They 
never  do  anything  for  us."  When  we  can  think  of 
no  better  subject  upon  which  to  base  our  editorial 
paragraph  we  can  always  fall  back  on  that  perennial 
topic,  the  goodness  of  the  Pennsylvania  druggiste 
and  of  their  State  association.  Lately  we  called  at- 
tention— not  because  we  had  nothing  to  write  about, 
but  because  the  subject  was  worthy  of  the  notice — 
to  the  excellent  work  of  that  association's  commit- 
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tee  on  publicity.  But  as  good  as  the  druggists  (some 
of  them)  of  that  good  State  are,  and  as  hard-work- 
ing as  is  the  committee  mentioned,  news  comes 
from  the  headquarters  of  the  latter  that  out  of  one 
thousand  members  who  received  the  first  letter  and 
bulletin  sent  out  by  the  committee,  less  than  ten  per 
cent,  have  actively  entered  into  the  committee's 
work.  "We  have  had  more  congratulatory  letters 
from  men  outside  our  own  State  on  this  new  venture 
than  from  our  own  members,"  is  the  cry  that  goes 
up  from  the  committee  headquarters.  Is  this  a  cry 
of  despair  ?  Has  the  committee  thrown  up  its  hands 
and  said,  "Well,  go  to ;  if  you  don't  want  to  be  helped 
why  should  we  worry?"  Not  at  all.  On  the  con- 
trary it  is  going  ahead  with  its  work  with  renewed 
diligence.  Maybe  gradually  the  idea  will  penetrate  to 
the  brains  of  the  other  ninety  per  cent,  that  it  may  dp 
them  some  good  and  certainly  cannot  do  them  much 
harm  for  them  to  hand  to  their  local  newspaper 
editor  copies  of  the  bulletins  issued  by  the  commit- 
tee on  publicity  with  a  request  that  he  print  them,  and 
then  to  send  a  marked  copy  of  the  issue  of  the  paper 
containing  any  such  item  to  the  chairman  of  the  com- 
mittee. We  say  maybe  it  will,  but  when  we  say  this, 
with  reference  to  a  certain  percentage  of  the  ninety 
per  cent.,  our  fingers  are  crossed :  there  are  some  men 
in  the  drug  business,  even  in  Pennsylvania,  to  whom 
such  an  undertaking  as  the  one  mentioned  appears  too 
tremendous  even  to  receive  serious  consideration. 

Parcel  Post  was  opposed  by  many  druggists  and 
other  small  dealers,  but  it  is  here  and,  in  the  language 
of  some  of  those  small  dealers  when  advertising  their 
businesses,  here  to  stay.  The  question,  then,  as  many 
have  long  since  decided,  is  not  whether  they  are  in 
favor  of  parcel  post,  but  how  can  they  make  parcel 
post  serve  them  most  and  best.  One  druggist's  views 
are  given  on  this  subject  elsewhere  in  this  issue.  But 
the  present  item  is  not  so  much  to  discuss  this  phase 
of  the  matter  as  it  is  to  call  attention  to  another  of  the 
many  valuable  bulletins  issued  by  the  United  States 
Department  of  Agriculture,  the  present  one  being  en- 
titled "Suggestions  for  Parcel  Post  Marketing." 
While  intended  primarily  for  farmers,  this  booklet 
contains  much  information  which  might  be  utilized 
by  pharmacists  in  endeavoring  to  extend  their  trade 
through  the  help  of  the  postoffice.  It  is  for  free  dis- 
tribution and  is  well  worth  the  price  of  a  postal  card 
— to  say  the  least.  Those  desiring  a  copy  of  the 
pamphlet  should  address  the  Editor  and  Chief  of  the 
Division  of  Publications,  United  States  Department 
of  Agriculture,  Washington,  D.  C.  Incidentally  they 
might  ask  him  to  put  their  names  on  his  mailing  list 
to  receive  regularly  copies  of  his  monthly  list  of  pub- 
lications, as  on  this  list  frequently  appears  the  name 
of  a  bulletin  which  druggists  could  use  to  good  effect 
in  furthering  their  interests.  The  government  is  do- 
ing a  lot  of  work  for  the  people,  but  only  those  people 
\vno  are  alive  to  the  advantages  of  profiting  by  the 
kind  of  work  now  under  discussion,  are. 

Does  Advertising  Pay?  If  any  druggist  believes 
that  it  does  not,  let  him  select  from  his  stock  two 
brands  of  goods — perfumes,  flavoring  extracts, 
brushes,  rubber  bags,  or  what  not — neither  of  which 
has  received  any  marked  attention  from  him,  and  ad- 
vertise the  one  and  not  the  other.  Let  him  push  the 
one  to  the  front  of  the  store,  display  it  on  the  show 
cases  and  in  the  window,  have  store  cards  call  at- 


tention to  it,  speak  about  it  to  customers,  enclose  in 
his  mailings  and  in  packages  sent  out  of  the  store 
little  slips  setting  forth  some  of  its  good  points;  let 
him  even  spend  a  few  dollars  in  advertising  the  brand 
in  his  local  newspapers.  All  this  while  he  must  let 
the  other  and  equally  desirable  brand  receive  no  more 
attention  than  he  has  been  giving  it,  and  if  at  the  end 
of  a  month  he  still  believes  that  advertising  does  not 
pay,  we  shall  agree  with  him — that  is  to  the  extent  of 
saying  that  his  kind  of  advertising  does  not  pay.  And 
a  little  experiment  of  this  kind  might  teach  him  how 
to  improve  his  style  of  advertising  so  as  to  make  it 
pay- 
Procrastination  Is  the  Thief  of  Time  when  it  is 
the  other  man's  procrastination  about  attending  a 
meeting  and  the  time  is  that  of  those  of  us  who  are 
there  waiting  for  him.  Punctuality  is  the  thief  of  time 
when  it  is  our  punctuality  in  reaching  the  place  ap- 
pointed for  the  committee  to  meet,  and  the  member 
necessary  to  form  a  quorum  is  loitering  on  his  way. 
In  either  case  the  man  who  is  robbing  the  other  men 
of  their  time — which  is  generally  equivalent  to  money 
— is  more  selfish  than  he  would  be  willing  to  admit. 
It  is  absolutely  inexcusable  for  one  man  to  rob  an- 
other of  his  time  just  through  indifference.  The  ex- 
cuse so  often  urged,  "Oh,  why  should  I  be  prompt  and 
then  have  to  waste  my  good  time  in  waiting  for  the 
others?"  is  really  no  excuse  at  all — or  would  not  be  if 
all  of  us  would  make  it  a  rule  to  cease  to  be  the  kind 
of  robbers  mentioned. 

Ad,  the  Latin  Preposition,  as  used  in  prescription 
writing,  has  no  more  connection  with  the  English 
verb  add  than  if  they  were  spelled  and  pronounced 
entirely  differently,  although  originally  the  two  words 
were  distantly  related.  And  yet  a  pharmacist  writes 
that  he  has  been  "taught  that  ad  was  to  add"!  Just 
how  this  erroneous  idea  has  been  able  to  survive  all 
the  efforts  to  eradicate  it  passes  comprehension,  espe- 
cially in  these  days  of  higher  preliminary  education 
for  pharmacists,  more  and  better  and  cheaper  books 
on  pharmacy;  colleges,  mail  instruction,  journals,  as- 
sociations, clubs,  societies  and  other  means  of  dis- 
seminating information. 

Danger  Lurks  on  Every  Side  it  seems,  for  even 
in  a  hospital,  where  care  born  of  experience  is  sup- 
posed to  be  the  rule,  a  child  was  burned  to  death  the 
other  day  through  the  overturning  of  an  alcohol  lamp. 
This  happened  in  one  of  the  municipal  institutions  of 
this  city,  according  to  the  daily  press.  The  child  was 
being  treated  for  lung  trouble,  and  the  alcohol  lamp 
was  used  to  vaporize  a  fluid. 

Three  of  a  Kind — kerosene  oil,  widow  woman, 
acetylene  gas.  Why?  On  account  of  the  italicized 
redundant  word.  And  how  about  "identically  the 
same"? 


Here  is  where  manufacturers  of  food  stuffs  can  do 
a  real  service  to  the  public  and  at  the  same  time 
"beat,"  in  a  manner,  the  official  federal  regulations 
concerning  net  weight  and  measure.  According  to 
the  regulation  the  weight  or  measure  of  foods  may  be 
stated  on  the  package  in  kilos  and  grammes  or  liters 
and  centiliters.  By  adopting  this  suggestion  the 
manufacturers  may  do  much  to  educate  the  public  in 
the  use  of  the  metric  system,  and  at  the  same  time  "let 
themselves  down  easy"  in  the  matter  of  telling  just 
how  much  their  output  weighs  or  measures. 
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The  Pitifulness  of  Some  Druggists'  Libraries 

IVhen  a  man  starts  out  to  work  a  reform  he  usually  keeps  before  his  mental  vision  the  low- 
est type  of  the  class  that  he  proposes  to  make  better.  The  Harrison  anti-narcotic  law,  for 
example,  was  not  passed  to  reach  the  high-minded  druggists  and  physicians,  for  they  need 
no  IcKv  to  make  them  do  right,  but  zvas  so  framed  as  to  scotch  the  black  sheep  in  and  out  of 
medicine.  Here,  then,  is  Mr.  Griffith,  who  is  a  reader  and  a  student,  inveighing  against  his 
brother  druggists  who  do  not  read  and  study  as  much  as  he  thinks  they  should,  and  in  doing 
this  he  evidently  has  his  mind's  eye  fixed  not  on  the  average  druggist,  but  on  the  druggists 
who  are  among  the  ruck  toward  the  bottom  of  the  percentage  column.  Doubtless  there  has 
ahvays  been  such  a  ruck,  even  in  the  good  old  days  of  our  granddads,  and  doubtless  there  is 
similar  material  in  other  callings  or  professions.  That  the  slow  and  indifferent  brother  needs 
poking  up  zve  must  admit,  and  we  are  glad  to  have  the  poking  done  by  so  able  a  man  as  Mr. 
Griffith,  whose  pen  is  equally  interesting  whether  holding  up  his  fellow  druggists  to  con- 
tumely or  depicting  some  side-splitting  scene  for  the  funny  column  which  in  his  serious  inter- 
vals he  affects  to  despise. 

By  Ivor  Griffith. 


These  days  we  find  pharmaceutical  literature  and 
talk  replete  with  grumblings  and  murmurings,  eman- 
ating from  those  who  would  say  that  we  pharmacists, 
and  our  immediate  predecessors,  have  steered  ou/ 
professional  craft,  recklessly,  into  the  snags  and  crags 
of  the  inlet  of  misfortune,  and  that  we  and  our  craft 
are  doomed  to  sink,  sooner  or  later,  into  the  murky 
depths  of  failure  and  forgetfulness. 

And  they  further  say  that  this  could  have  been 
avoided  had  we  not,  in  our  frantic  haste  to  run  our 
craft  into  the  harbor  of  plentiful  pennies,  attempted 
to  dispense  with  the  services  of  that  time-honored 
pilot,  Old  Man  Ethics. 

Away  from  the  hustle  and  bustle  of  store  and  lab- 
oratory, the  writer,  in  a  pensive  attitude,  wonders 
how  much  truth  there  is  in  these  dire  forebodings. 
Or  are  the  chroniclers  of  this  dope  no  better  than 
chronic  pessimists  of  the  variety  that  "sit  shivering  in 
Fortune  s  smile  taking  their  joy  in  doubt  the  while"? 

But  pessimist  or  not,  the  writer  is  inclined  to  believe 
that  where  we  have  advanced  commercially  we  have 
retired  professionally.  In  ability  of  the  theoretical, 
-ethical  kind,  our  modern  pharmacist  has  sadly  retro- 


graded. He  is  no  longer  the  learned  and  dignified — 
and  consequently  honored — druggist  we  used  to  know 
in  our  boyhood  days.  He  is  not  the  refined  and  cul- 
tured litterateur  that  his  grandfather  was  before  him 
— and  his  knowledge  of  things  scientific  is  only  fairly 
superficially  cataloged  in  a  repertory  which  he  men- 
aged  to  accumulate  during  his  college  days.  So  when 
the  occasion  comes  on  which  information  on  some 
matter  is  desired,  he  reverts  to  his  repertory,  to  find 
that  his  imaginary  galaxy  of  knowledge  is  either 
pretty  well  coalesced  or  else  partly  forgotten.  The 
average  druggist  of  to-day  is  not  a  student  in  any 
sense  of  the  word,  and  this  makes  him  very  different 
from  the  old-time  pharmacists,  whose  libraries  of  sci- 
entific books  were  of  the  first  in  the  land,  and  who 
always  found  time  to  go  to  with  punctually  and 
drink  deep  of  the  best  scientific  literature  of  their 
day. 

Now,  however,  you  can  walk  back  of  the  average 
druggist's  counter  and  find  his  stock  of  pharmaceutic 
and  scientific  reading  matter  confined  to  about  three 
books,  usually  aged  and  worn  or  tattered  and  torn. 
As  one  eminent  professor  of  pharmacy  said  to  the 
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writer  one  day,  "The  druggists'  five-foot  shelf  of 
books  usually  occupies  a  space  of  about  ten  inches" ; 
and  we  might  add  that  it  was  not  the  innovation  of 
thin  India  paper  that  caused  the  shrinking.  A  di- 
lapidated, disorderly  and  dismal  looking  dispensatory 
— once  bound  in  sheep  now  garbed  in  old  manila — a 
faithful  though  fitful  and  frightful  looking  Pharma- 
copoeia, and  the  very  necessary  National  Formulary 
with  serrate  leaves,  some  showing  a  "midrib"  where 
the  page  was  turned  over  for  a  book  mark,  some  com- 
pound, some  glabrous,  and  some  entirely  parted  from 
their  parent  stem. 

These  are  the  sum  and  total  of  many  a  druggist's 
library.  But  still  we  should  include  a  cloth-covered 
formulary  of  tinctures  and  infusions,  with  full  in- 
struction how  to  prepare  these  from  fluidextracts ; 
also  an  advertising  materia  medica,  and  a  few  reports 


"RELAXATION    NOT  C0NQfliTt?AriON  I 

from  chemical  firms  valued  far  more  for  their  ad- 
vertising than  for  the  intrinsic  merit  of  their  contribu- 
tions to  science.  Now  and  again  we  find  a  sample 
copy  of  a  drug  journal,  much  fingered  in  the  joke  col- 
umn and  trade  report — but  with  uncut  leaves  where 
the  really  ethical  literature  reposes. 

And  in  the  language  and  words  of  Billy  the  news- 
boy, we  say,  "Some  librery!" 

We  dare  call  our  critics  pessimists.  Indeed,  they 
are  partly  optimists  by  reason  of  admitting  that  we 
are  still  capable  of  redeeming  ourselves. 

The  druggist  of  the  city  store  as  well  as  his  brother 
in  the  country  will  say  that  the  time  to  study  is  not 
theirs — what  little  leisure  time  they  get  is  generally 
and  appropriately  devoted  to  relaxation — not  to  con- 
centration. But  show  me  the  pill  roller  who  is  too 
busy  to  devote  a  part  of  his  time  to  perusing  the  news 
of  the  day  in  the  wav  of  petty  scandal,  divorce  suits. 
bathing  suits,  baseball  news,  comic  cuts  and  serious 
cuts.  He  will  read  the  Sunday  supplements  and  comic 
or  sporting  weeklies,  but  when  it  comes  to  keeping 
up  to  date  with  the  progress  of  medicine,  and,  inci- 
dentally, pharmacy,  he  is  "too  busy."  He  subscribes 
for  the  Hearse  Magazine  and  Morelies'  Weekly,  but 
kicks  at  a  dollar  or  so  a  year  for  his  drug  journal. 

Contrasting  the  American  apotheke  with  his  Con- 


tinental contemporary,  we  are  "not  in  it."  On  the 
Continent  a  pharmacist  is  a  man  of  distmction  by  rea- 
son of  his  wide  acquaintance  with  things  scientific, 
gained  only  by  constant  and  diligent  study.  In  Amer- 
ica he  is  a  simple  servant  of  tne  public,  a  seller  of 
stamps,  and  his  establishment  is  in  some  respects  a 
charitable  institution.  He  is  a  mechanical  com- 
pounder of  recipes  and  prescriptions,  and  occasion- 
ally the  scapegoat  of  the  yellow  journals.  He  is  gen- 
erally a  man  of  indistinction  by  reason  of  his  lack  of 
knowledge  of  things  scientific,  due  to  his  loss  of  ap- 
petite for  study  and  thought  concentration. 

It  would  be  interesting  to  know  the  percentage  of 
American  druggists  who  are  subscribers  for  one  or 
more  drug  journals  and  belong  to  State  or  national 
organizations — the  number  we  fear  would  only  em- 
phasize our  critics'  conclusion.  A  few  years  back  a 
well-known  chemist  and  educator  of  Philadelphia  was 
called  by  the  State  as  an  expert  witness  in  a  case  in 
which  a  druggist  was  prosecuted  for  dispensing  spirit 
of  peppermint  that  ran  below  U.  S.  P.  strength.  Pre- 
vious to  calling  the  case  in  court  the  lawyer  defend- 
ing the  druggist  attempted  to  "rattle"  the  expert  by 
stating  that  he  had,  in  the  Pharmacopoeia  under  his 
arm,  proof  of  his  client's  correctness,  so  convincing 
that  it  would,  when  presented,  cause  an  immediate 
withdrawal  of  the  charge  of  adulteration  and  mis- 
branding. However,  one  glance  at  the  book  under 
the  lawyer's  arm  was  enough  to  satisfy  the  chemist 
that  it  was  not  the  current  edition  of  the  Pharmaco- 
poeia, but  the  diminutive  volume  of  thirty  years  back. 
The  lawyer  was  duly  informed  of  this,  and  he  in  turn 
hastily  advised  his  druggist  client  to  plead  guilty. 
The  latter  had  been  making  his  spirit  of  peppermint 
according  to  the  formula  of  the  Pharmacopoeia  of  1870 
which  called  for  much  less  oil  than  the  current  edi- 
tion. The  druggist,  by  the  way,  was  amply  punished, 
and  no  one  can  feel  disposed  to  pity  him — one  would 
more  properly  pity  his  customers. 

And  we  wonder  how  many  such  cases  could  be 
quoted.  I  recollect  a  druggist  whose  sole  guiding 
star  was  a  very  early  edition  of  one  of  the  dispensa- 
tories, and  I  can  imagine  what  a  terrible  error  could 
be  made  in  the  case  of  some  of  the  potent  tinctures 
whose  strengfths  have  been  comparatively  recently  re- 
duced. 

Our  Continental  friends  are  also  active  contribu- 
tors to  the  most  ethical  of  their  respective  journals, 
and  here  again  they  are  far  ahead  of  us.  It  is  but  a 
very  small  proportion  of  the  present  pharmacists  that 
have  ever  submitted  a  manuscript  to  a  drug  journal. 
Indeed,  I  repeat  with  emphasis  that  many  never  see 
a  journal  at  all — the  more  the  pity. 

We  are  surely  not  lacking  in  good  journals,  but 
the  journals  are  lacking  in  intelligent  and  apprecia- 
tive readers,  and  as  far  as  contributions  are  con- 
cerned, I  feel  certain  that  the  editor  of  every  drug 
publication  is  overpleased  to  receive  from  a  subscriber 
a  thoughtful  and  readable  article. 

In  conclusion,  it  seems  certain  that  if  we  are  to 
perpetuate  our  profession  and  attain  our  proper 
"place  in  the  sun,"  we  must  broaden  ourselves  in 
many  respects.  A  college  education  is  not  enough  to 
make  the  druggist  a  scientific  man  any  more  than  one 
turn  of  the  emery  wheel  is  to  sharpen  the  sword  blade. 
It  is  the  constant  additive  study  that  keens  the  wit 
and  puts  the  brain  on  edge.  To  grow  intellectually  one 
must  read,  confer  and  write — for,  as  Bacon  of  essay 
fame  wrote  in  his  message  to  posterity,  "Reading 
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maketh  a  full  man,  conference  a  ready  man,  and  writ- 
ing an  exact  man" — the  very  necessary  qualities  of 
the  successful  pharmacist. 

Enlarge  your  library,  Brother  Druggist,  and  there- 


by enlarge  your  field  of  vision,  and  as  a  parting  bit 
of  advice,  not  given  in  fun,  allow  this  quotation  of  the 
old  sage,  Austin  Phelps:  "Wear  the  old  coat  and  buy 
the  new  book." 


Competing  with  the  Chain  Store 

Under  the  above  heading  there  has  been  appearing  in  The  Druggists  Circular,  begin- 
ning last  November,  a  series  of  articles  by  a  man  who  has  had  experience  in  the  big  corporation 
stores,  first  as  a  clerk  and  later  as  an  assistant  manager,  as  well  as  in  small  town  stores  and  city 
pharmacies.  He  is  now  in  business  for  himself.  These  papers,  therefore,  are  not  based  upon 
the  stuff  that  dreams  are  made  of,  but  are  records  of  things  learned  in  a  varied  experience  and 
by  close  observation.  One  enthusiastic  reader  writes  that  they  contain  the  most  practical  in- 
formation he  has  ever  seen  in  a  drug  journal.  In  the  article  this  month  the  subject  of  stock 
arrangement  is  discussed. 

By  C.  E.  Langston. 


The  efficiency  of  a  store,  as  a  selling  machine,  de- 
pends on  many  things.  The  correct  location  of  an 
item  may,  in  Uie  course  of  a  year,  save  many  miles 
in  steps  and  hours  of  time;  more  loyal  salesmen  will 
mean  dollars  added  to  the  cash  receipts ;  and  a  prop- 
erly kept  stock  book  will  riot  only  make  the  selling 
price  uniform,  but  may  be  the  means  of  eliminating 
the  expression  "We  are  just  out"  from  a  business. 
These,  with  other  small  details,  are  the  features  that 
make  a  successful  business,  and  if  the  chain  store  is 
getting  some  of  the  trade  that  should  be  yours,  it 
is  because  the  chain  store  managers  have  made  a 
careful  study  of  details  and  have  diligently  applied 
the  knowledge  thus  gained. 

Saving  Steps  and  Time  Behind  the  Counter. 
For  the  proper  arrangement  of  stock  we  can  well 
study  the  chain  cigar  stores.  Make  it  easy  for  the 
customer  to  get  to  the  goods  and  make  it  easy  for 
the  clerk  to  bring  out  the  merchandise  asked  for. 
Every,  step,  every  second  lost  in  a  day,  counts  in  a 
year;  the  loss  from  the  poor  location  of  an  item  be- 
comes enormous.  Every  effort  is  made  to  get  the 
best  sellers  out  where  they  can  be  reached  with  a 
minimum  of  effort;  every  ounce  of  energy  saved  in 
reaching  for  stock  can  be  better  spent  in  selling 
merchandise.  The  ease  with  which  a  customer  just 
"drops  in"  a  chain  cigar  store  is  marvelous;  that  is 
one  reason  why  he  finds  it  so  convenient  to  trade 
there.  He  does  not  suspect  that  highly-paid  experts 
were  employed  to  arrange  the  store  so  that  it  would 
be  easy  for  him  to  do  that. 

I  saw  lately  in  a  small  drug  store  two  good  sellers 
stocked  in  a  drawer  behind  the  prescription  case, 
the  man  in  charge  explaining :  "We  don't  make  any- 
thing on  them  and  we  need  the  space  for  more 
profitable  merchandise."  His  reasoning  sounded 
good,  but  in  his  many  walks  after  these  frecjuently 
called  for  items  he  passed  shelf  after  shelf  of  other 
"cut-rate"  items  that  made  him  no  more  profit  and 
were  not  so  much  in  demand.  Some  "dead"  items 
were  gathering  dust  almost  directly  behind  the  cash 
register.  The  time  and  effort  spent  in  going  after  the 
good  sellers  actually  materially  lessened  the  profit  on 
them  and  left  less  time  for  the  selling  of  goods  carry- 
ing more  profit. 

Only  Dead  Ones  Should  Be  Buried. 
In   the   chain   store   the   very   slow    sellers — hair 
tonics,  infant  foods,  health  builders  or  whatever  they 


may  be — are  classed  as  "dead  ones"  and  are  segre- 
gated somewhere  in  the  basement  or  balcony  and 
sent  for  when  wanted.  Taking  forty  or  fifty  "dead 
ones"  off  the  shelves  within  easy  reach  leaves  room 
for  a  better  arrangement  of  quick  sellers  or  enables 
one  to  carry  a  larger  number  of  them.  The  thing  is 
to  have  the  quick  sellers  handy  so  that  they  can  be 
secured  with  the  very  minimum  expenditure  of  time 
and  effort,  and  then,  close  by,  to  place  the  line  you 
want  to  sell  so  that  it  will  be  easy  to  lay  your  hand 
on  a  package  that  bears  an  attractive  profit.  Devote 
an  entire  section  to  your  "line,"  whatever  it  may  be. 
The  section  directly  behind  the  cash  register  is  good 
for  this  because  it  allows  for  a  little  advertising. 

Three  Chain  Features  Worth  Copying. 
There  are  three  features  about  stock  keeping 
wherein  the  chain  with  which  I  have  had  the  most 
experience  excels.  First,  in  its  stock  books — 
one  for  drugs,  one  for  proprietary  medicines,  one 
for  toilet  articles,  and  one  for  rubber  goods  and  sun- 
dries. These  books,  alphabetically  arranged,  give 
the  name,  location  and  price  of  every  item  carried 
in  stock.  H  an  item  called  for  is  listed  in  the  book 
it  is  regular  stock,  and  if  not  carried  in  the  store 
can  be  secured  quickly  from  the  supply  house,  and 
if  the  item  wanted  is  not  listed  it  is  not  carried  reg- 
ularly and  will  be  secured  only  on  special  order  and 
a  deposit  of  part  of  the  purchase  price.  It  is  a  task 
to  make  such  a  book,  but,  once  made,  it  is  a  joy  for- 
ever, and  with  the  exception  of  an  occasional  price 
change  it  takes  care  of  itself. 

Second,  as  a  necessary  adjunct  to  finding  articles 
"located"  by  the  books,  every  section  and  drawer 
in  the  chain  store  is  lettered  and  numbered  so  that 
a  new  man  looking,  for  instance,  for  macassar  oil 
among  the  liniments  may  be  surprised  to  find  it 
located  in  Section  D,  Shelf  4,  among  the  hair  tonics. 
A  new  man  may  be  slower  in  waiting  on  the  trade, 
but  it  is  never  necessary  for  him  to  interrupt  a  fel- 
low salesman  to  help  him  locate  an  item  or  tell  him 
the  price. 

The  third  thing  is  the  "stripping"  of  the  shelves. 
A  strip  of  paper  about  half  an  inch  wide  (cash  reg- 
ister tape  is  good  for  the  purpose),  is  pasted  along 
ihe  upper  part  of  the  lower  shelves  and  the  lower 
part  of  the  higher  ones,  where  it  is  in  plain  sight 
of  the  salesman,  but  is  not  noticed  by  the  customer. 
The   efficiency  of   the   stripping  is   not  interefered 
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with  if  the  forward  bottles  stand  directly  on  the 
strip.  This  strip  of  paper  carries  the  name  of  ever>- 
item  on  the  shelf,  showing  the  exact  location  and  the 
price. 

On  Being  Out  of  an  Article  Called  For. 

This  stripping  of  the  shelves  will  practically  elim- 
inate being  "out  of"  goods  called  for,  and  will  make 
prices  uniform.  There  is  probably  no  single  occur- 
rence so  exasperating  to  both  dealer  and  customer 
as  the  store's  being  "out  of"  an  item  called  for,  and 
this  very  thing  drives  many  and  many  a  customer  to 
the  chain  store.  Dozens  of  schemes  to  get  items 
wanted  on  the  want  book  have  been  tried  out,  but 
there  is  no  certain  way ;  some  one  forgets  and  no 
one  notices  the  item  "out"  until  a  customer  calls 
for  it  and  then,  "I  am  sorry,  madam,  but  we  are  out 
of  that,  may  we  send  it  to  you  later?"  She  usually 
wants  it  then  or  feels  that  she  does  not  want  to  put 
you  to  too  much  trouble  and  so  goes  elsewhere  to  get 
it  and  gets  into  the  habit  of  going  elsewhere  for 
everything  she  needs. 

I  have  seen  a  proprietor  stand  before  a  shelf  of 
goods,  note  that  some  item  was  missing,  and  al- 
though he  had  been  in  the  store  nine  years  he  could 
not  tell  what  that  item  was,  and  I  will  venture  that 
I  could  take  some  item  from  any  one's  shelves  and 
he  could  not  tell  what  the  item  was  until  some  cus- 
tomer asked  for  it.  Absolutely  the  only  way  to 
combat  the  "just  out"  evil  is  to  strip  every  shelf  in 
the  store  and  keep  stock  in  the  places  designated. 
When  an  item  is  gone  there  will  be  an  empty  place 
to  show  for  it  and  a  glance  at  the  strip  will  tell 
what  that  item  is.  An  occasional  glance  about  for 
those  empty  places  enables  one  to  check  up  the  care- 
less clerk.  No  clerk  is  so  perfect  that  he  will  al- 
ways put  wants  on  the  want  book ;  when  they  arrive 
at  that  stage  of  development  they  become  proprie- 
tors and  employ  imperfect  clerks  of  their  own.  Un- 
less the  store  is  properly  stripped  there  is  no  one  to 
blame  but  the  manager  when  an  item  is  out  or  when 
the  item  is  sold  at  the  wrong  price.  It  means  money 
in  your  pocket  to  strip  your  shelves  now,  this  week. 
■  *  ■ 

The  Definition  of  Ipecac,  as  Proposed  for 

the  New  Pharmacopoeia. 

By  Dr.  H.  H.  Rusby. 

The  treatment  of  ipecac  proposed  for  the  new  edi- 
tion of  the  United  States  Pharmacopoeia  is  a  singular 
combination  of  errors,  in  which  are  represented  al- 
most all  phases  of  the  subject. 

Varieties  of  Ipecac. — In  the  first  place,  we  have 
associated  under  one  title  two  different  drugs,  merely 
because  their  parent  plants  pertain  to  the  same  genus 
and  the  drugs  themselves  exhibit  a  strong  similarity 
in  constituents  and  properties.  It  has  been  clearly 
and  repeatedly  proven  that  there  is  a  great  differ- 
ence in  the  amount  of  total  yield  of  alkaloid  from 
Brazilian  and  Carthagena  ipecacs,  and  that  the  ratios 
of  the  different  alkaloids  in  the  two  mixtures  are 
even  more  at  variance.  It  has  also  been  clearly 
shown  that  the  physiological  and  therapeutical  ef- 
fects of  these  different  alkaloids  differ  sufficiently  to 
entitle  them  to  practical  discrimination  in  use.  For 
these  reasons,  the  inclusion  of  the  two  drugs  under 
one  title  is  unscientific  and  impractical,  and  it  cer- 
tainly, in  due  course,  will  reflect  discredit  upon  the 
sub-committee  that  has  approved  it. 

In  addition  to  this,  there  is  at  least  some  doubt 


concerning  the  identity  of  the  "Panama"  ipecac  that 
has  been  arriving  for  several  years,  with  the  Car- 
thagena article  that  we  have  so  long  known.  Prob- 
ably they  are  the  same,  and  the  question  is  not  of 
great  practical  importance,  but  it  ought  to  have  been 
settled  by  the  Revision  Committee,  if  only  in  the  in- 
terest of  scientific  accuracy. 

The  Botanical  Names. — On  this  subject  I  cannot 
do  better  than  to  quote  the  following  from  the  text 
that  will  appear  in  the  next  edition  of  the  National 
Standard  Dispensatory,  on  this  subject: 

"The  British  Pharmacopoeia  calls  these  plants 
Psycfiotria  on  the  ground  that  the  establishment  of 
this  name  was  prior  to  that  of  Cephaelis,  but  this 
claim  is  without  weight,  since  the  botanical  structure 
excludes  the  plants  from  the  genus  Psychotria.  The 
German  Pharmacopoeia  calls  them  Uragoga,  on  the 
ground  that  that  name  was  established  by  Linne  in 
1737!  but  in  accordance  with  an  agreement  now  al- 
most uniform,  that  botanical  nomenclature  must  not 
date  from  any  period  prior  to  the  year  1753,  the  first 
name  used  on  or  after  that  date  must  be  the  one 
adopted,  and  Uragoga  was  not  so  employed  in  print 
until  1867-69,  when  it  was  taken  up  by  Baillon.  In 
the  meantime  (1788),  the  name  Cephaelis  was  es- 
tablished by  Swartz,  and  this  name  has  been  em- 
ployed. Standley  now  points  out  (Cont.  U.  S.  Nat. 
Herb.,  18:123)  that  thirteen  years  earlier  (1775) 
Aublet  had  proposed  the  name  Evea,  and  this  name, 
of  course,  must  stand.  In  1805  Brotero  named  the 
plant  Callicocca  Ipecacuanha,  in  disregard  of  pre- 
viously published  generic  names,  and  Richard  later 
transferred  the  name  'Ipecacuanhse'  to  its  present 
improper  connection  with  Cephaelis." 

It  is  thus  clearly  apparent  that  the  name  proposed 
by  Standley  Evea  Ipecacuanha  (Brotero)  Standley, 
is  the  correct  one.  Standley,  however,  is  greatly  in 
error  in  applying  this  name  to  the  Carthagena  or 
Panama  variety.  After  proposing  the  name,  he  says, 
"Collected  in  the  vicinity  of  San  Felix,  eastern  Chir- 
riqui,  Panama,  at  an  altitude  of  120  meters  or  less, 
by  H.  Pittier  (No.  527).  This  plant  furnishes  the 
ipecac  of  commerce  which  is  collected  in  large  quan- 
tities from  northern  South  America  and  in  small 
amounts  from  Panama.  The  Panama  specimens  are 
in  fruit,  but  seem  to  agree  well  with  descriptions  of 
the  Brazilian  plant,  except  that  they  are  less  pu- 
bescent." From  this  it  is  quite  clear  that  Standley 
applies  his  name  to  the  Panama  plant  and,  by  infer- 
ence drawn  from  his  reading  of  descriptions  of  the 
Brazilian  plant,  to  that  also.  I  have  however,  fully 
verified  the  validity  of  Karsten's  species  Cephaelis 
acuminata,  as  the  source  of  the  Carthagena  ipecac. 
My  studies  of  the  plants  themselves  were  carefully 
made  at  the  Kew  herbarium.  No  botanist  should 
desire  any  clearer  specific  characters  than  exist  be- 
tween Ipecacuanha  and  acuminata.  Standley's 
opinion  cannot  prevail.  His  name  Evea  Ipecacuanha 
must  stand  for  the  Brazilian  ipecac  plant,  but  that 
of  Carthagena,  perhaps  including  that  of  Panama, 
must  be  Evea  acuminata  (Karsten)  Rusby,  as  here 
first  printed.  To  this  it  must  be  added  that  there  is 
no  doubt  that  at  some  future  time  the  rule  of  no- 
menclature that  arbitrarily  starts  with  1753  will  be 
abrogated  and  any  name  that  is  first  indubitably  as- 
sociated with  a  plant  will  be  restored  to  it.  This 
change  will  not  disturb  the  present  generation,  but 
when  it  comes,  the  name  Cephaelis  will  be  restored. 

The  Part  of  the  Plant. — The  present  edition  of  the 
United  States  Pharmacopoeia  correctly  requires  that 
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any  stems  present  shall  be  attached  to  the  roots  of 
the  ipecac.  This  requirement  is  based  on  no  desire 
for  refinements  in  specifications,  but  upon  a  require- 
ment that  is  necessary  to  secure  practical  and  impor- 
tant results.  It  has  been  proved  by  many  assays  that 
while  the  lower  part  of  the  stem  is  nearly  as  rich  in 
alkaloid  as  the  roots,  the  upper  portions  are  very 
deficient  in  this  respect.  It  is  claimed  that,  since  the 
entire  article  is  required  to  meet  a  percentage  stand- 
ard for  alkaloid,  this  question  is  immaterial.  The  in- 
sincerity of  this  claim  is  proved  by  the  fact  of  a  lim- 
itation in  the  amount  of  stem,  which  is  equally  un- 
necessary. The  fact  is  that  such  limitations,  and  the 
kind  of  stem  specified,  should  be  carefully  imposed, 
without  regard  to  the  existence  of  an  alkaloidal 
standard. 

There  is,  however,  a  much  more  serious  considera- 
tion involved.  Since  it  has  become  known  that  de- 
tached stems  are  to  be  permitted,  large  amounts  of 
ipecac  have  been  imported  which  contain  the  under- 
ground stems  of  a  different  plant,  so  closely  resem- 
bling those  of  Carthagena  ipecac  that  they  are  al- 
most undistinguishable.  In  one  case  there  was  an 
admixture  of  50  per  cent,  of  these  stems,  and  the  al- 
kaloidal percentage  was  deficient.  When  there  was 
less,  the  alkaloidal  standard  was  met,  but  who  can  tell 
what  chemical  or  therapeutic  interference  may  result 
from  an  admixture  of  25  per  cent,  of  an  unknown 
rhizome?  From  every  point  of  view,  the  require- 
ment of  the  natural  connection  of  stems  with  roots 
is  sound,  and  its  abrogation  must  be  declared,  how- 
ever unwillingly,  to  be  the  result  of  ignorance  of  the 
facts  of  the  case  and  of  their  bearing. 

In  conclusion,  I  desire  to  go  on  record  as  claim- 
ing that  the  ipecac  question  should  be  treated  in  the 
following  manner  in  the  Pharmacopoeia,  so  far  as 
the  definitions  are  concerned : 

Ipecacuanha  Brazilianensis. 
Brazilian  Ipecac. 

The  dried  root,  to  which  may  be  attached  a  portion  of 
the  stem  not  exceeding  10  cm.  In  length,  of  Evea  Ipecacu- 
anha (Brotero)  Standley  (.Cephai-lis  I.  Brotero;  Fam 
Rubiacev),  yielding  when  assayed   [etc.  as  at  present] . 

Ipecacuanha  Carthagenensis 

Carthagena  Ipecac. 

The  dried  root,  to  which  may  be  attached  a  portion  01 

the  stem   base  not  exceeding  10  cm.  In  length,  of  Evea 

acuminata  fKarsten)  Rusby  (Cephaelis  a.  Karaten;  Fam. 

RuhiaceiF).  yielding  when  assayed  [etc.  as  at  present]. 


The  Dangers  of  Saccharin. 

While  it  is  fortunate  that  we  have  such  an  accept- 
able substitute,  from  a  gastronomic  point  of  view 
at  least,  for  sugar  as  saccharin,  still  we  must  not 
close  our  eyes  to  its  dangers,  says  a  writer  in  the 
Medical  Record.  Certainly  it  should  not  be  placed 
in  the  hands  of  a  diabetic  who  will  have  to  use  it 
oyer  long  periods  of  time,  perhaps  the  rest  of  his  life, 
without  some  reservations  or  qualifications.  It 
should  be  remembered  that  while  sug^ar  is  a  food,  sac- 
charin is  only  a  chemical  substance  which  happens  to 
have  for  one  of  its  properties  an  extremely  sweet 
taste.  Derived  as  it  is  from  coal-tar,  it  would  be  sur- 
prising indeed  if  it  did  not  possess  somewhere  some 
drawback  or  undesirable  quality,  for  all  the  mem- 
bers of  this  family  seem  to  have  one  pet  failing  or 
another.  Saccharin  has  been  accused  of  being  in- 
-tnimental  in  causing  certain  forms  of  cancer,  the 
so-called   pitch   or   tar   cancer.     Of    course,    nearly 


everything  in  the  earth,  sea,  and  sky  has  been  ac- 
cused at  one  time  or  another  of  producing  cancer, 
but  the  evidence  against  saccharin  of  being  at  least 
a  predisposing  cause  of  certain  forms  of  epithelioma 
is  suflSciently  weighty  to  make  us  avoid  taking  the 
risk  of  using  it  except  through  compulsion.  Be  it 
innocent  or  guilty  in  the  cancer  matter,  at  least  we 
know  that  it  is  a  chronic  irritant  to  the  gastrointes- 
tinal tract,  particularly  to  the  stomach;  that  much 
has  been  demonstrated  beyond  cavil  by  the  Depart- 
ment of  Agriculture  in  191 1  and  published  as  Re- 
port No.  94.  Taken  internally  over  long  periods  or 
in  excessive  doses  it  causes  various  digestive  dis- 
turbances, prominent  among  which  are  hyperchlor- 
hydria  and  nausea.  In  fact,  any  dose  over  five 
grains  may  be  considered  unsafe.  We  are  certainly 
not  justified  then  in  the  somewhat  complacent  atti- 
tude assumed  by  some  members  of  the  profession 
toward  this  drug,  but  should  issue  it  to  diabetics  with 
the  same  caution  and  admonitions  with  which  we 
would  accompany  the  giving  of  any  other  powerful 

medicine. 

■  »  ■ 

How  to  Attract  the  Physician. 

The  following  suggestions  for  acquiring  and  keep- 
ing the  good  will  of  physicians  is  made  by  George  O. 
Stech  in  the  Red  Cross  Messenger:  "I  think  I  have 
a  part  of  a  cure  for  physicians  who  do  their  own  dis- 
pensing. Have  a  clean  store  and  make  it  inviting. 
Don't  display  'patent'  medicines  on  your  counter  or 
in  your  show  windows.  Anything  the  physician 
wants  and  you  do  not  have,  quickly  get  for  him,  no 
matter  how  small  or  how  large  it  may  be.  A  physi- 
cian writes  a  prescription  for  a  preparation  that  the 
National  Formulary  gives  a  formula  for;  give  him 
what  he  wants,  don't  use  the  one  you  make  more 
profit  on,  but  let  him  know  you  have  both.  Make  all 
your  preparations  U.  S.  P.  or  N.  F.,  don't  take  short 
cuts  and  depend  on  fluidextracts.  Let  him  know  that 
you  were  taught  and  still  stick  to  the  U.  S.  P.  If 
he  knows  you  make  tinctures  from  the  fluidextracts 
he  wiTl  not  trust  your  knowledge  and  that  will  fur- 
nish him  with  a  very  good  excuse  for  breaking  away 
from  you." 

The  more  confidence  inspired  in  the  physician  by 
the  professional  behavior  of  the  pharmacist,  the  more 
likelihood  is  there  that  the  pharmacist  will  secure  the 
physician's  co-operation  and  keep  him  from  dispens- 
ing. 

■  •  ■ 

Solid  Alcohol 

According  to  a  note  in  the  Bulletin  of  the  New 
Hampshire  Board  of  Health,  the  addition  of  as  little 
as  .3  per  cent,  of  soap  to  alcohol  will  thicken  it  to  a 
jelly-like  consistency.  Some  particulars  as  to  the 
process  of  combining  them  are  given  in  the  Circul.\r 
for  last  November,  page  724.  The  same  authority 
found  that  the  price  of  a  so-called  solid  alcohol  on  the 
market  was  at  the  rate  of  $1  per  quart  of  denatured 
alcohol,  the  retail  market  price  of  denatured  alcohol 
being  about  25  cents  a  quart. 


Quick,  glad  borrowers  are  slow,  sad  payers;  and 
when  a  man  tells  you  that  it  hurts  him  to  have  to 
borrow,  you  can  rest  assured  that  the  thought  of  hav- 
ing to  pay  is  going  to  tie  him  up  into  a  bow  knot  of 
pain. — St.  Louis  Drug  Club  Booster. 
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PAPERS   READ  AT    CONVENTIONS 

From  among  the  many  papers  read  by  pharmacists  and  others  at  meetings  of  their  associa- 
tions, some  of  the  more  valuable  and  interesting  are  selected  each  month  and  printed  here. 

Substances  Which  Retard  Pepsin  Digestion 

By  C.  F.  Ramsay. 
American  Pharmaceutical  Association. 


During  the  course  of  some  work  which  required  the 
testing  of  a  number  of  tablets  and  elixirs  containing  pep- 
sin It  was  found  that  some  of  these  samples  did  not  have 
the  pepsin  activity  which  they  should  have  possessed. 
Some  of  the  tablets  contained  a  sufficient  quantity  of  cal- 
cium carbonate  to  lessen  the  acidity  of  the  acid  medium, 
thus  malilng  the  tablets  appear  to  contain  less  pepsin 
than  was  really  present.  In  other  samples  there  were 
present  substances  which  by  their  mere  presence  retarded 
the  pepsin  digestion. 

In  considering  the  retarding  effect  of  certain  substance* 
on  pepsin  digestion  we  must  bear  in  mind  the  extremely 
small  amount  of  pepsin  that  is  needed  to  bring  about  the 
transformation  of  a  large  amount  of  albumin  For  In- 
stance, if  a  sample  of  pepsin  Is  1  In  3000  U.  S.  P.,  then 
one  gramme  would  digest  3000  grammes  of  egg  albumin. 
Ten  grammes  of  albumin,  the  amount  used  in  the  U.  S. 
P.  test,  would  require  only  0.0033  gramme  of  pepsin  to 
digest  it.  If  one  fluidram  of  a  pepsin  solution  digests 
1200  grains  of  albumin,  then  ten  grammes  of  albumin 
would  require  only  0.47  (mils)  c.c.  of  this  solution.  The 
small  amount  of  pepsin  required  to  digest  a  large  amount 
of  albumin  probably  accounts  for  its  sensitiveness  toward 
other  substances. 

The  writer  finds  that  pepsin  is  quite  sensitive  toward 
iron  and  bismuth.  In  the  N.  F.  elixir  of  pepsin  and  iron 
there  is  no  retarding  effect  from  the  amount  of  cltro- 
chloride  of  iron  specified,  but  if  twice  as  much  iron  is 
used,  the  pepsin  tests  only  1  In  2250,  or  75  per  cent,  of 
what  it  should,  and  if  four  times  the  amount  is  used  the 
pepsin  tests  only  1  in  1800,  or  60  per  cent,  of  what  It 
should.  In  the  elixir  of  pepsin  and  bismuth  N.  F.  there 
is  no  retardation,  but  if  twice  as  much  glycerlte  of  bis- 
muth is  used,  the  pepsin  tests  only  1  in  2250,  or, 75  per 
cent,  of  what  it  should,  and' using  three  times  the  amount 
of  bismuth  the  pepsin  tests  only  1  in  1800,  or  60  per  cent. 

In  determining  the  retarding  effect  of  substances  on 
pepsin  digestion,  the  writer  placed  the  amount  of  the 
pepsin  1  to  3000  required  for  ten  grammes  of  egg  albumin 
into  each  of  ten  bottles  containing  the  albumin.  Three 
of  these  bottles  were  reserved  as  the  standards,  and  to  the 
other  seven  were  added  different  amounts  of  the  sub- 
stances being  tried  out  for  their  retarding  effect.  It  was 
first  determined  how  much  of  the  substance  had  to  be 
added  to  show  an  appreciable  retardation.  Then  larger 
amounts  were  used.  For  instance,  adding  0.01  gramme 
of  potassium  and  sodium  tartrate  to  10  grammes  of  egg 
albumin,  the  strength  of  the  pepsin  was  not  affected,  but 
adding  0.02  gramme  made  it  test  1  in  2750,  and  with  0.03 
gramme  it  tested  only  1  in  2500.  The  retarding  effect  of 
the  following  substances  was  carried  out  in  the  same 
manner  [the  percentages.  In  some  Instances,  being  only 
approximate] : 

Sodium  Phosphate. 

0.01  gramme  caused  the  pepsin  to  test  in  2750,  or  91.7 
per  cent. 

0.02  gramme  caused  the  pepsin  to  test  1  In  2500,  or  83.4 
per  cent. 

0.03  gramme  caused  the  pepsin  to  test  1  in  2500,  or  83.4 
per  cent. 

0.04  gramme  caused  the  pepsin  to  test  1  in  2250,  or  75.0 
per  cent. 

Mag.iesium  Sulphate. 

0.0025  gramme  caused  the  pepsin  to  test  1  in  2500,  or 
83.4  per  cent. 

0.01  gramme  caused  the  pepsin  to  test  1  in  2500,  or  83.4 
per  cent. 


0.02  gramme  caused  the  pepsin  to  test  1  In  2250,  or  75.0 
per  cent. 

0.03  gramme  caused  the  pepsin  to  test  1  in  2000,  or  66.S 
per  cent. 

Ammonium  Chloride. 

0.02  gramme  caused  the  pepsin  to  test  1  in  2500,  or  83.4 
per  cent. 

0.03  gramme  caused  the  pepsin  to  test  1  in  2250,  or  75.0 
per  cent. 

0.04  gramme  caused  the  pepsin  to  test  1  in  2250,  or  75.0 
per  cent. 

Sodium  Chloride. 

0.03  gramme  caused  the  pepsin  to  test  1  in  2500,  or  83.4 
per  cent. 

0.05  gramme  caused  the  pepsin  to  test  1  in  2250,  or  75.0 
per  cent. 

0.07  gramme  caused  the  pepsin  to  test  1  in  1750,  or  58.0 
per  cent. 

Calcium  Chloride. 

0.01  gramme  caused  the  pepsin  to  test  1  in  2750,  or  91.7 
per  cent. 

0.02  gramme  caused  the  pepsin  to  test  1  in  2500,  or  83.4 
per  cent. 

0.03  gramme  caused  the  pepsin  to  test  1  in  2250,  or  75.0 
per  cent. 

0.04  gramme  caused  the  pepsin  to  test  1  in  2000,  or  66.6 
per  cent. 

Potassium  Chloride. 

0.01  gramme  caused  the  pepsin  to  test  1  in  2750,  or  91.T 
per  cent. 

0.02  gramme  caused  the  pepsin  to  test  1  In  2500,  or  83.4 
per  cent. 

0.03  gramme  caused  the  pepsin  to  test  1  In  2500,  or  83.4 
per  cent. 

0.04  gramme  caused  the  pepsin  to  test  1  In  2250,  or  75.ft 
per  cent. 

Magnesium  Chloride. 

0.03  gramme  caused  the  pepsin  to  test  1  In  2750,  or  91.7 
per  cent. 

0.04  gramme  caused  the  pepsin  to  test  in  2750,  or  91.7 
per  cent. 

Manganese  Chloride. 

0.02  gramme  caused  the  pepsin  to  test  1  in  2750,  or  91.7 
per  cent. 

0.03  gramme  caused  the  pepsin  to  test  1  in  2500,  or  83.4 
per  cent. 

0.04  gramme  caused  the  pepsin  to  test  1  in  2500,  or  83.4 
per  cent. 

Aluminum  Chloride. 

0.02  gramme  caused  the  pepsin  to  test  1  in  2750,  or  91.7 
per  cent. 

0.03  gramme  caused  the  pepsin  to  test  1  in  2750,  or  91.7 
per  cent. 

0.04  gramme  caused  the  pepsin  to  test  1  in  2500,  or  83.4 
per  cent. 

Saccharin. 

0.01  gramme  caused  the  pepsin  to  test  1  in  2500,  or  83.4 
per  cent. 
0.02  gramme  caused  the  pepsin  to  test  1  in  2250,  or  75.0 

per  cent. 

Cane  Sugar. 

No  retarding  effect  using  as  much  as  0.05  gramme. 

Tannic  Acid. 

0.05  gramme  caused  the  pepsin  to  test  1  in  2500,  or  83.4 

per  cent. 
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0.1  gramme  caused  the  pepsin  to  test  1  in  2500,  or  83.4 
per  oent. 

0.2  gramme  caused  the  pepsin  to  test  1  in  2000,  or  66.6 
per  oent. 

Chloroform. 

0.1  mil   (c.c.)   made  it  almost  inert. 

Nicotine. 
0.02  mil  (c.c.)  pure  nicotine  retards  the  pepsin  slightly. 
Above  this  the  retardation  is  very  marked. 

Pancreatin. 
0.03  gramme  caused  the  pepsin  to  test  1  in  27i0,  or  91.7 
per  cent. 

0.04  gramme  caused  the  pepsin  to  test  1  in  2750,  or  91.7 
per  cent. 

Papain. 
0.04  gramme  caused  no  effect. 
Olycerin. 
0.8  gramme  had  no  effect. 

Alcohol. 
1.5  mil  (c.c.)  had  no  effect. 

Alkaloids.  ' 

With  strychnine  alkaloid,  citrate,  and  sulphate  there 
was  no  retardation,  using  as  much  as  0.04  gramme. 
Caffeine  showed  no  effect. 

Morphine  had  no  influence  unless  0.01  gramme  was 
used. 

0.02  gramme  of  quinine  hydrochloride  caused  the  stand- 
ard to  test  1  in  2750. 

0.005  gramme  of  quinine  sulphate  caused  the  standard 
to  test  1  in  2750,  and  with  0.02  gramme  it  tested  1  In 
2500. 

Spices. 

Powdered  ginger,  cloves,  nutmegs,  and  cinnamon  had 
no  effect. 

From  the  above  results  we  find  that  the  N.  F.  elixirs  of 
Iron  and  pepsin,  and  bismuth  and  pepsin  do  not  contain 


enough  iron  or  bismuth  to  cause  a  retarding  effect  in  the 
testing  of  these  elixirs,  but  if  the  amounts  of  iron  or  bis- 
muth were  doubled  the  test  would  show  less  pepsin  than 
is  really  present,  because  of  the  action  of  the  metallic 
salts  on  the  pepsin  in  the  test.  A  combination  of  pepsin 
with  other  salts  is  not  very  common  but  it  may  occur  in 
prescribing  to  satisfy  special  conditions. 

It  is  to  be  noted  that  pepsin  digestion  is  interfered 
with  whenever  any  of  the  common  medicinal  salts  are 
present  to  the  extent  of  about  three  times  the  amount  of 
pepsin.  The  sulphates  have  a  greater  retarding  action 
than  the  other  salts  tried,  but  magnesium  sulphate  ap- 
pears to  be  even  more  poisonous,  to  pepsin  than  the 
others.  In  addition  to  the  above,  it  must  be  remembered 
that  any  salt  which  is  present  in  sufficient  quantity  to 
lessen  the  acidity  of  the  acid  medium  will  make  the  pep- 
sin appear  less  active,  and  if  sufficient  to  neutralize  the 
acid  the  pepsin  will  be  rendered  inactive. 

As  regards  organic  bodies,  we  find  that  cane  sugar  has 
no  effect,  while  saccharin  has  a  decided  Influence. 

Glycerin,  alcohol,  common  alkaloids,  spices,  pancreatin, 
or  papain  have  no  influence  on  the  test  in  proportions  that 
are  likely  to  be  found  in  medicinal  preparations. 

Tannic  acid  and  chloroform  are  quite  injurious  to  pep- 
sin, even  in  small  proportions. 

Very  small  amounts  of  nicotine  show  a  decided  injuri- 
ous action,  in  contrast  to  the  other  alkaloids  tried. 

In  conclusion,  it  must  be  remembered  that  in  the  test- 
ing of  pharmaceutical  preparations  containing  pepsin  for 
pepsin  activity  or  content  the  presence  of  inorganic  salts 
is  not  a  matter  of  indifference  in  the  test,  but  must  he 
taken  into  consideration.  If  these  salts  are  present  In 
sufficient  quantity  to  reduce  the  action  of  the  pepsin,  the 
test  will  show  less  pepsin  than  is  really  present.  In  such 
cases  the  solution  should  be  diluted  to  the  point  where 
the  salt  will  be  below  the  amount  which  influences  the 
pepsin  digestion.  There  is  no  evidence  that  the  pepsin 
is  killed  in  the  original  preparation  by  the  salts,  but  the 
test  is  rendered  inaccurate  by  "the  presence  of  these  if 
in  large  enough  proportions. 


Mutual  Dependence  of  Physician  and  Druggist 


By  Dr.  Simpson,  of  the  West  Virginia  Univebsity. 
West   Vlrgirla  Pharmaceutical  As.soclation. 


In  every  profession  there  is  an  ethics,  and  all  reputable 
members  of  the  profession  try  to  shape  their  conduct  to 
conform  to  its  tenets.  In  doing  so  we  find  a  constant 
conflict  between  our  own  selfishness,  which  prompts  ua 
to  grasp  everything  which  would  be  to  our  present  ad- 
vantage, and  right  conduct  which  might  be  to  our  tem- 
porary disadvantage.  One  should  do  a  thing  because  it 
Is  right,  but  even  those  who  do  not  shape  their  conduct 
by  Buch  high  motives  will  find  in  the  long  run  that  It 
pays  JUS  to  be  square  in  our  dealings. 

In  our  State  which  Is  now  evolving  from  an  almost  ex- 
clusive rural  population  to  one  that  grows  more  and  more 
urban,  there  was  a  condition  which  compelled  the  doctor 
to  be  his  .own  druggist.  This  made  the  profession  of 
druggist  less  attractive,  and  cut  down  his  profits  along 
bis  purely  professional  line,  and  compelled  him  to  add 
other  things  not  connected  naturally  to. his  line  of  goods. 
He  became  a  vender  of  soda  water,  of  paints  and  a 
promoter  of  patent  medicines  and  counter  prescribing. 
These  he  coMldered  legitimate  In  consideration  that  the 
physician  never  sent  him  any  prescriptions  if  the  physi- 
cian bad  the  medicines  In  his  own  office,  or  unless  the 
patient  would  not  pay  bis  bills.  In  this  way  the  doctor 
shifted  the  collection  to  the  druggist.  In  these  practices, 
I  thinkj  are  the  roots  of  our  troubles. 

A  few  years  ago  a  graduate  druggist  was  a  rarity;  to- 
day -we  all  realize  more  and  more  the  desirability  of  hav- 
ing expert  knowledge  of  the  chemistry  and  therapeutic 
action  of  drugs.  This  can  only  be  acquired  in  a  school  of 
pharmacy.  Three  years  of  window  washing  or  soda  water 
handling,  will  no  longer  satisfy  our  State  board  of  phar- 
macy.  With  the  higher  standard  for  druggists  must  come 
restrictions  upon  the  compounding  of  prescriptions  by 
the  physician. 


I  think  one  reason  for  some  physicians  not  writing  pre- 
scriptions is  their  inability  to  do  so.  Our  physicians 
have  not  all  been  well  trained  along  this  line,  but  they 
can  take  a  bottle  and  add  some  of  this,  that  and  the  other, 
and  give  it  to  the  patient.  If  it  kills  there  is  no  more 
trouble  for  him,  but  if  the  patient  wants  It  refilled  he 
can  not  duplicate  the  mixture  and  his  patient  loses  faith 
In  the  medicine.  There  are  many  things  which  the  physr- 
clan  should  learn  from  the  pharmacist,  and  there  are 
many  serious  blunders  which  the  charity  of  the  pharma- 
cist has  covered  up.  Fortunately  higher  standards  for 
physicians  will  remedy  these  defects.  Another  complaint 
which  the  doctors  sometimes  make  is  the  refilling  of  pre- 
scriptions, which,  at  times,  may  have  been  blamed  for  a 
habit  formation,  and  always  for  a  cutting  off  of  the  phy- 
sician from  his  consultation  fee. 

It  seems 'to  me  that  all  these  causes  for  friction  anu 
distrust  could  be  removed  by  a  more  intimate  acquaint- 
ance of  the  druggist  and  the  physician— the  attending  of 
one  another's  meetings  and  In  case  of  actual  dispute  hav- 
ing a  heart-to-heart  talk.  Both  mean  to  do  the  right 
thing,  but  have  taken  a  view  of  the  subject  at  a  different 
angle. 

Our  courses  of  study  touch  upon  so  many  common  sub 
<i!Ct8  that  we  could  largely  profit  by  the  same  scientific 
discussions.  If  the  physician  could  show  the  druggist 
that  many  highly  advertised  and  recommended  medicines 
are  of  no  real  worth  the  druggist  would  then  get  some- 
thing that  had  merit  and  thus  co-operate  In  eliminating 
quackery. 

The  druggist  often  makes  a  mistake  by  making  hit 
store  a  news  depot  for  the  advertising  of  a  certain  doctor, 
likewise  a  doctor  says  the  only  place  where  you  can  get 
this  prescription  filled  Is  at  a  certain  drug  store.     This 


206 


TFIE   DRUGGISTS   CIRCULAR 


April  1916 


might  be  80,  but  It  would  be  !)«tter  for  mutual  respept  and 
good  feeling  if  we  let  the  laity  Bnd  tblngB  out  for  them- 
Belves. 

In  closing  these  remarks  let  me  say  to  the  association 
that  I  am  glad  to  be  with  you:  that  we  have  only  this 
year  started  to  do  anything  for  the  pharmacists,  but  from 


DOW  on  we  want  you  to  feel  that  the  department  la 
yours  and  at  your  service  at  all  times.  We  can  do 
nothing  Without  your  co-operation.  We  have  had  evi- 
dence all  this  year  of  your  great  interest  In  our  welfare, 
and  we  hope  we  will  always  prove  worthy  of  your  re- 
spect. 


The  Danger  of  Wood  Alcohol 


Bt  Pbof.  F.  J.  Wdujro. 


Minnesota    Pharmaceutical    Asgociallon. 


The  public  at  large  Is  always  slow  to  learn;  it  is  also 
Incautious.  Pharmacists  should  continually  bear  in  mind 
that  they  are  quasi-public  educators  as  far  as  the  intelli- 
gent use  of  drugs  and  medicines,  and  Indeed,  of  many 
purchases  emanating  from  their  respective  establishments 
is  concerned.  Pharmacists  quite  generally  comply  with 
the  legal  requirements  of  labeling,  entry  In  poison  regis- 
ters of  sales  of  poisonous  drugs,  etc.,  butiit  is  a  regret- 
table fact  that  there  is  not  a  unanimity  of  opinion  con- 
cerning a  further  obligation  on  the  part -of  the  pharma- 
cists to  assure  themselves  that  the  purchasers  or  users 
of  drugs  or  preparations  are  intelligent  in  the  use  of 
them.  'Some  pharmacists  hold  that  it  is  not  their  busi- 
ness ever  to  inquire  into  the  uses  patrons  intend  to  make 
of  purchases  to  enable  them  to  advise  a  proper  use  if  the 
patrons  need  such  'advice;  Indeed,  many  hold  that  such 
inquiry  would  be  impertinent  and  would  be  resented  by 
the  patrons.  On  the  other  hand,  a  greater  number  of 
pharmacists  claim  that  in  many' cases  a  tactful,  polite  in- 
quiry made  in  a  way  to  indicate  a  desire  to  be  helpful 
rather  than  inquisitive  would  be  appreciated  by  the  pa- 
tron. -I  am  convinced  that  the  latter  are  right.  Phar- 
macists must  be  men  of  good  judgment  and  must  be  con- 
vincing to  the  patrons. 

Last  summer  two  cases '  of  ignorant  use  of  wood  naph- 
tha came  to  my  notice.  In  the  one  case  a  woman  rubbed 
her  rheumatic  arm  with  the  wood  alcohol,  and  in  the 
other -a  man  inhaled  the  vapors,  in  making  a  varnish,  in 
doing  which  he  employed  heat.  In  both  cases  temporary 
illness  and  impairment  of  eye-sight  resulted,  fortunately, 
however,  with  no  lasting  effects. 

Both  samples  of  the  wood  naphtha  had  been  purchased 
from  pharmacists  and  were  properly  labeled  but  no  ad- 
vice as  to  the  poisonous  nature  of  the  preparations  was 
given  in  either  case.  The  woman  toldime  she  had  asked 
for  wood  alcohol  for  use  in  a  spirit  lamp,  and  when  she 
inquired  why  the  pharmacist  had  marked  the  bottle 
"wood  naphtha"  he  merely  said,  "They  are  the  same 
thing."  In  the  second  case  the  pharmacist  stated  upon 
inquiry  to  the  patron  that  "it  would  be  all  right  to  use 
wood  alcohol  in  making  varnishes." 

To  me  it  seems  at  least  most  careless  and  indifferent  on 
the  part  of  pharmacists  to  sell  this  or  other  poisonous 
articles  without  ascertaining  whether  the  purchasers 
know  the  nature  of  the  things  they  are  buying  and  Intend 
to  use. 

While  I  was  in  New  York  last  December  four  persons 
were  poisoned  by  inhaling  varnish  vapors  containing  the 
deadly  wood  naphtha.  Two  died;  one  became  totally 
blind;  concerning  the  fourth  I  did  not  hear  further.  The 
New  York  board  of  health,  through  its  division  of  indus- 
trial hygiene,  is  carrying  .on  investigations  to  learn  how 
to  lessen  or  prevent  wood-alcohol  poisoning.  The  num- 
ber of  cases  of  such  poisoning  has  increased  alarmingly 
during  the  past  few  years,  although 'the  use  of  the  article 
is  quite  generally  prohibited  by  law  in  any  food,  drink 
and  medicinal  and  toilet  preparation  intended  for  inter- 
nal or  external '  use.  The  cause  for  this  Increase  must  be 
due  most  largely  to  Ignorance  of  the  properties  of  the  al- 
cohol by  users.  Here  is  where  the  pharmacists  can  do 
more  helpful  and  'effective  work.  They  should  fully  ac- 
quaint patrons  with  the  poisonous  nature  of  the  article 
and  should  discourage  its  use  altogether.  A  few  pharma- 
cists have  gone  so  far  as  to  refuse  to  stock  it,  much  less 
sell  it.  .  .  . 
,    The  widest  sort  of  publicity  ought  to  be  given  to  the 


poisonous  properties  of  wood  alcohol,  and  pharmaclsU 
everywhere  should  initiate  or  take  part  in  this  publicity. 
I  think  it  would  be  entirely  proper  for  pharmacists  to 
help  to  bring  about  a  diminution  or  entire  cessation  of  the 
use  of  wood  naphtha  in  paints,  varnishes  and  the  like,  as 
well  as  in  foods  and  medicines. 


Parcel  Post  as  a  Help  to  Druggists. 

C.  A.  Raysor  has  used  the  parcel  post  in  connec- 
tion with  his  business  with  great  satisfaction,  he  says 
in  a  paper  read  before  the  North  Carolina  Pliarma- 
ceutical  Association  He  uses  it  in  receiving  goods 
and  in  sending  them.  He  has  made  sales  by  its  use 
which  he  could  never  have  made  without  it.  Some 
of  his  arguments  in  favor  of  the  parcel  post  are 
given : 

The  modern  retail  drug  stock  is  made  up,  in  addi- 
tion to  drugs,  of  many  hundreds  of  small  articles, 
and  we,  being  jealous  of  our  reputation,  are  an.xious 
to  have  our  stock  as  complete  as  it  is  possible  to  make 
it.  It  is  impossible  to  know  how  the  demand  will  be 
for  many  items  we  handle.  Right  here  the  parcel 
post  steps  in  and  says,  Use  me,  order  the  smallest 
quantities  you  like,  I  will  bring  them  to  you  quickly 
and  cheaply.  You  can  keep  your  stock  up  continu- 
ously and  make  a  profit  besides. 

This  is  not  all  that  the  parcel  post  does.  I  have 
used  this  service  in  a  most  satisfactory  way  in  out- 
going business  ever  since  its  inception.  I  am  sorry  I 
can  not  give  exact  facts  and  figures,  but  I  am  satis- 
fied it  will  approximate  carrying  two  or  three  pack- 
ages per  day,  worth  from  50  cents  to  $2  a  package,  at 
an  average  expense  of  7  per  cent,  for  cash  business — 
that  is  pure  velvet. 

Who  is  not  ready  to  say  that  any  system  that  will 
help  sell  from  $300  to  $500  worth  of  merchandise  a 
year  for  cash  at  an  outlay  of  7  per  cent,  is  not  a  fine 
thing? 

Some  may  krgue  that  it  is  not  possible  to  get  this 
business,  that  the  larger  mail  order  houses  are  solicit- 
ing your  own  customers  and  use  the  same  system  in 
delivering  their  goods.  This  is  true  to  an  extent,  but 
not  wholly  so.  "Faint  heart  never  won  fair  lady" 
is  true  also.  You  can  get  a  portion  of  the  business 
if  you  go  after  it. 

In  my  own  town,  it  being  a  health  and  pleasure 
resort,  I  have  many  customers  whom  I  see  but  one 
season.  If  they  deal  with  me  and  I  satisfy  them,  it 
is  an  easy  thing  to  remind  them  on  departing,  that 
if  they  can  not  get  exactly  what  they  have  bought 
from  me  in  their  home  town.  I  can  easily  run  it  to 
them  by  parcel  post,  free.  You  will  be  surprised  to 
see  how  many  cash  orders  you  can  get  this  way,  and 
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■what  is  better,  the  profit  on  the  sales  thus  made  is 
so  much  velvet. 

A  customer  of  mine  went  to  Florida  last  Novem- 
ber to  spend  the  winter.  He  had  been  having  a  pre- 
scription filled  every  week,  and  his  physician  had  ad- 
vised him  to  continue  it  all  winter.    Here  it  is: 

9   Sod.  nit grs.  xxxvi. 

Aquse   q- s.  5  vi. 

I  charged  him  65  cents  for  filling  this  prescription. 
I  suggested  that  he  allow  me  to  send  it  to  him  by 
parcel  post  each  week,  free  delivery.  He  accepted, 
and  had  this  prescription  filled  twenty  times,  for 
which  he  has  paid  me  $13,  at  an  expense  to  me  for 
deliver)'  of  $1.20.  You  all  can  guess  what  I  made 
on  this  transaction  besides  getting  his  good  will. 

The  parcel  post  system  will  greatly  benefit  any 
merchant  that  will  use  it  persistently,  and  I  am  in  as 
hearty  favor  of  it  now.  as  I  was  against  it  ten  years 
ago.  ^^^ 

Native  Medicines  Used  by  Pioneers. 

The  inside  lining  of  chicken  gizzard  was  much 
used  for  indigestion  and  intestinal  disorder  in  the 
early  days  in  Kansas,  according  to  William  M.  John- 
son, whose  parents  were  missionaries  among  the  In- 
dians and  others  at  that  time.  Mr.  Johnson  was  tell- 
ing the  Kansas  City  Drug  Club  of  some  of  his  ex- 
periences and  observations.  This  was  on  Washing- 
ton"^ birthday  and  the  club  was  taking  advantage  of 
the  holiday  to  hold  a  meeting  at  the  Coots  Hotel. 
The  nearest  doctor,  said  Mr.  Johnson,  was  at  Itide- 
pendence,  seventeen  miles  away,  so  in  case  of  sick- 
ness the  folks  at  the  mission  depended  more  upon 
home  remedies  than  anything  else. 

Enlarging  on  the  chicken-gizzard  medicine  and 
telling  of  some  others  in  its  class,  the  speaker  said : 
.At  that  time  they  used  the  gizzard  lining  by  making 
it  into  a  tea.  I  use  it  now  in  powdered  form.  I 
have  heard  my  mother  say  that  she  never  knew  of  a 
case  of  vomiting  that  it  would  not  stop.  In  my  own 
case,  after  being  treated  by  physicians,  and  dieting, 
for  two  years.  I  was  told  by  the  doctor  that  I  had 
bitt  a  short  time  to  live.  T  began  using  this  remedy 
in  home-made  apple  brandy,  taking  a  dose  whenever 
I  felt  distressed,  and  in  a  short  time  I  was  entirely 
cured  and  have  had  no  trouble  with  my  digestion 
since.  This  was  over  thirty-five  years  ago.  and  this 
rinnedy  dried  and  powdered  has  since  become  well 
known  under  a  fancy  name,  but  in  this  form  is  not  so 
effective  as  the  fresh. 

Ponrsrt  tea  was  used  in  fevers,  ague  and  indispo- 
nition.  It  was  the  greatest  thing  to  make  you  sweat 
that  1  ever  saw.  All  families  gathered  large  quanti- 
ties of  it  in  the  early  fall  and  put  it  away  for  winter 
n<:c.  T  have  seen  men  perspire  through  the  mattress 
imrfer  its  cflFects. 

IVhitc  Root. — This  was  what  my  father  depended 
r.n  more  than  any  one  thing  in  treating  the  Indian 
children  for  colds,  making  a  tea  of  it. 

U'hilr  Oak  Bark  was  used  wlun  thev  wanted  a 
strong  astringent. 

Blofk  lyalnut  Bark  is  a  purgative  and  a  v^ry  pow- 
erful one.  The  sap  that  runs  from  a  scar  on  the  bark, 
dries  and  forms  a  soft  mass.  A  small  pill  made  from 
this  is  a  strong  purge. 

Hoarhoiind  grew  wild  in  large  quantities.  When 
in  KVinm  the  bees  would  make  honey  of  it :  this  we 


would  save  separate  and  use  in  colds  and  sometimes 
we  made  it  into  candy. 

Sumach. — The  Indians  used  to  eat  the  new  growth 
of  this  for  stomach  ache  and  fever.  It  is  very  heal- 
ing to  a  sore  throat  and  greatly  relieves  catarrh.  I 
still  make  almost  every  fall  a  cough  syrup  of  sumach 
berries,  walnut  bark,  wild  cherry  bark  and  hoar- 
hound,  which  I  find  gives  better  relief  in  coughs 
and  colds  than  any  medicine  1  have  ever  bought. 

Black  Berry  in  a  cordial  was  counted  a  soverign 
remedy  for  summer  complaint  in  children,  and  if  the 
berries  were  not  to  be  had,  a  tea  from  the  root  was 
used. 

Night  Shade  with  cream  made  a  fine  poultice  for 
poison  oak.  The  leaf  of  jimpson  weed  or  stram- 
monium  was  smoked  for  coughs  and  asthma,  and  was 
much  used  as  a  strong  relaxing  poultice. 

Dog  Fennel  was  a  common  counter-irritant  used 
as  a  poultice  and  will  draw  a  strong  blister. 

May  Apple  (mandrake)  root  as  a  purgative  and 
tonic  was  the  basis  of  all  early  ague  and  chill  medi- 
cines. The  thought  of  the  taste  of  a  threatened  tea 
made  from  this,  often  cured  laziness  blamed  on  the 
ague. 

Elder  Bark  extracted  in  suet  had  great  virtue  as 
a  salve.  Dried  elder  flowers  were  popular  for  fevers 
and  as  a  tonic.  Common  plantain  leaf  had  much 
u.se  as  a  poultice. 

The  Infusion  of  Old  Tobacco  Pipe  as  emetic  and 
purgative  was  the  dependence  of  every  old-time  dec- 
tor  and  granny. 

Chicken  Feathers. — The  process  of  "smoking  them 
out". with  chicken  feathers  burning  on  hot  coals  un- 
der the  bed  was  the  final  cure-all  us^d  with  great 
ceremony  when  diagnosis  was  uncertain,  and  all  other 
remedies  had  failed. 


Setting  Up  a  Charcoal  Filter. 

As  to  the  best  method  for  arranging  a  charcoal 
filter,  the  National  Bottlers'  Gazette  advises  a  reader 
in  this  wise :  "A  good  plan  is  to  take  a  50-gallon  cask 
or  barrel,  with  a  false  or  perforated  bottom ;  on  the 
perforated  bottom  place  a  layer  of  coarse  gravel ;  on 
top  of  the  gravel  place  a  layer  of  charcoal ;  on  top  ot 
the  charcoal  place  a  layer  of  clean,  white  sand ;  then 
alternate  the  layers  of  charcoal  and  sand  until  near  the 
top  of  the  barrel,  finishing  with  a  top  layer  of  coarse 
gravel.  Place  a  perforated  cover  10  inches  from  the 
top,  and  a  discharge  pipe  or  overflow  4  inches  from 
the  top.  A  cross  bar  should  be  nailed  across  the  head 
of  the  barrel,  through  the  center  of  which  a  wooden 
head  screw  connecting  with  a  round  wooden  disc 
should  press  down  on  the  perforated  cover  to  hold 
the  solid  mass  of  the  filter  in  place.  A  discharge- 
cock  in  the  bottom  of  the  barrel  would  serve  to  carry 
oflF  the  sediment. 

"Experience  with  fresh  charcoal  filters  proves  that 
the  removal  of  pollution  and  organic  matter  from  the 
water  by  the  filter  diminishes  with  every  day  that  the 
filter  is  in  use.  These  filters,  when  first  used,  success- 
fully accomplish  the  purification  of  the  water,  but  if 
the  cleansing  of  the  filter  is  neglected,  it  will  rapidly 
become  clogged  up  with  filth.  In  using  a  charcoal 
filter,  not  only  should  the  filter  be  cleansed  frequently 
and  carefully,  but  it  is  best  also  to  replenish  it  with 
fresh  charcoal  frequently. 

"Bone  charcoal  should  be  used.  The  water  should 
not  taste  of  the  charcoal." 
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The  Nicotine  Content  of  Tobacco  Products. 

While  admitting  that  tobacco  is  ncitlier  a  f<x)d  nor 
a  drug,  and  therefore  scarcely  conies  within  the  pur- 
view of  the  food  and  drugs  law,  the  New  Hampshire 
Board  of  Health,  because  of  tobacco's  tremendous 
consumption  and  its  undoubted  influence  upon  the 
health  of  the  user,  has  been  making  some  investiga- 
tions of  advertised  brands  of  the  weed  as  it  occurs  in 
various  manufactured  forms. 

Prominently  displayed  in  the  advertising  pages  of 
the  popular  magazines  we  find  a  great  variety  of 
claims  urged  on  behalf  of  this  or  that  brand,  says  the 
Bulletin  of  the  board.  Some  of  these  claims  are 
rather  recklessly  made,  and  it  is  apparent  can  have 
little  or  no  foundation  in  truth.  The  reader  is  led  to 
believe  that  certain  manufacturers  have  discovered 
valuable  secret  processes  whereby  they  are  able  to 
eliminate  from  their  particular  products  every  dele- 
terious element,  thus  permitting  the  user  unlimited 
indulgence  without  any  risk  of  experiencing  the 
slightest  ill  effects. 

Thus  the  claims  made  with  regard  to  certain  brands 
of  cigarettes  and  pipe  tobaccos  have  become  familiar 
to  all  users.  Another  popular  allegation  not  so  exten- 
sively advertised  involves  a  claim  of  the  removal 
from  cigars  of  the  nicotine— the  counterpart  of  a  once 
popular  but  fallacious  idea  in  connection  with  the  caf- 
feine of  coffee.  While  the  content  of  nitrogenous 
elements  of  tobacco  can  doubtless  be  materially  re- 
duced by  appropriate  treatment,  still  it  is  more  than 
a  question  if  such  has  ever  actually  been  accomplished 
cornmercially,  or  if  it  could  be  accomplished  without 
serious  impairment  of  the  very  qualities  which  deter- 
mine the  market  value  of  the  product. 

That  the  use  of  tobacco  exerts  a  distinct  physiologi- 
cal action  upon  the  human  system,  and  that  this  action 
may  be  decidedly  deleterious,  is  well  recognized.  Not 
a  little  remains  to  be  learned  concerning  the  chemistry 
of  the  plant  and  the  exact  nature  and  physiological 
significance  of  the  reactions  which  occur  duririg  its 
combustion.  A  certain  amount  of  the  nicotine  is  vol- 
atilized with  the  smoke.  The  National  Dispensatory 
says :  "A  larger  amount  is  drawn  into  the  mouth  of 
the  smoker,  or  condensed  on  its  way  there.  In  pass- 
ing the  vapors  through  potassium  hydroxide  solution, 
prussic  acid,  sulphuretted  hydrogen,  acetic,  formic, 
butyric,  valerianic,  carbolic  and  probably  other  acids, 
were  retained."  Another  objectionable 'ingredient  of 
smoke  resulting  from  the  decomposition  of  the  nitro- 
genous constituents  is  pyridin.  An  argument  ad- 
vanced in  favor  of  cigarettes  over  cigars  is  based 
upon  the  claim  that  during  the  process  of  combustion 
the  amoiint  of  carbon  monoxide  yielded  by  the  lafter 
is  four  times  as  great  as  in  the  case  of  the  former. 

Nicotine  is  violently  poisonous  to  all  forms  of  ani- 
mal life,  so  it  is  idle  for  the  ordinary  purpose  to  in- 
quire too  critically  into  the  effects  of 'its  associated  or 
derived  substances.  It  is  probably  safe  to  assume  that 
a  fair  measure  of  the  "strength"  of  a  tobacco  prod- 
uct is  to  be  found  in  its  nicotine  content,  although  un- 
questionably considerations  in  connection  with  physi- 
cal differences  of  manufacture  have  a  bearing.  It 
lias  been  suggested  by  some  investigators  that  the 
quantity  of  nicotine  may  be  considered  as  bearing 
the  same  relation  to  tobacco  as  the  percentage  of  al- 
cohol does  to  spiritous  liquors. 

In  consulting  authorities  upon  the  subject  one  finds 
that  the  nicotine  content  is  supposed  to  vary  widely — 
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from  less  than  i  to  more  than  lo  per  cent.— the  geo- 
graphic origin  and  method  of  curing  being  prominent 
determinative  factors.  However,  past  methods  of  an- 
alysis have  been  faulty,  and  there  seems  good  reason 
for  believing  that  at  least  in  the  case  of  the  products 
as  marketed,  differences  in  nicotine  content  are  con- 
fined to  a  much  narrower  range.  The  modern  method 
employed  in  connection  with  this  investigation — dis- 
tillation and  precipitation  of  the  nicotine  by  silico- 
tungstic  acid — has  been  demonstrated  as  being  of 
great  accuracy. 

The  popular  idea  that  a  great  variety  of  adulterants 
are  used  by  the  manufacturers  of  chewing  tobacco 
does  not  seem  to  be  well  founded.  It  appears  to  be 
true,  however,  that  it  is  a  common  practice  to  moisten 
the  leaves  with  such  saccharine  fluids  as  syrup  or 
molasses.  Various  aromatic  ingredients,  such  as  cou- 
marin,  licorice  and  spices,  are  also  employed.  It  is 
also  probably  true  that  the  various  essences  employed 
in  the  manufacture  of  factitious  liquors  are  used  to 
some  extent  for  the  flavoring  of  tobacco.  No  trace 
of  lead  was  found. 

The  Bulletin  gives  the  results  of  the  examination 
of  certain  tobaccos  for  nicotine.  Based  on  their 
weight  when  freed  of  moisture,  the  percentage  of 
nicotine  in  them  was  from  about  i  per  cent,  in  a  brand 
of  snuff,  to  over  3  per  cent,  in  certain  cigarettes.  In 
chewing  tobacco  the  percentage  ranged  between  these 
two  extremes. 

«  ♦  . 

Eckman's  Alterative.* 

In  the  issue  of  the  Bulletin  for  July,  1909,  this  de- 
partment disclosed  the  worthless  character  of  Eck- 
man's alterative,  a  fake  consumption  cure  then  being 
aclvertised  and  sold  to  consumptives  at  $2  per  bottle. 
The  analysis  at  that  date  showed  the  nostrum  to  con- 
sist of  a  clove-flavored  liquid  containing  about  3)^ 
per  cent,  of  calcium  chloride. 

Unfortunately,  notwithstanding  this  and  subse- 
quent exposes  by  other  State  health  departments,  the 
niakers  have  been  able,  tlirough  judicious  advertis- 
ing,t  to  continue  to  prey  upon  sufferers  from  this  dis- 
ease, so  that  it  is  not  surprising  that  they  have  lately 
ventured  to  defy  the  federal  government  and  to  con- 
test, before  the  Supreme  Court,  the  constitutionalitv 
of  that  clause  of  the  act  which  forbids  manufacturer's 
making  false  and  fraudulent  statements  with  regard 
to  the  curative  value  of  their  remedies.  To  the  hy- 
man,  such  an  appeal  must  seem  nothing  short  of 
audacious. 

The  decision  of  the  court,  recently  issued,  aflSrms  not 
only  the  sufficiency  of  the  libel  but  the  validity  of  the 
amendment  of  1912;  it  emphatically  refutes  the  as- 
sumption here  involved  "that  one  who  should  put  in- 
ert matter  or  a  worthless  composition  in  the  channels 
of  trade,  labeled  or  described  in  an  accompanying  cir- 
cular as  a  cure  for  disease  when  he  knows  it  is  not, 
IS  beyond  the  reach  of  the  law-making  power."  In- 
cidentally, this  decision  is  also  important  as  finally 
determining  the  status  of  circulars  contained  within, 
but  not  attached  to  or  a  part  of  the  actual  label  of  the 
package. 

.  ♦  . 

Bitter  medicine,  like  bitter  experience,  is  usually 
the  best. — St.  Louis  Drug  Club  Booster. 

•From  the  Bulletin  of  the  New  Hampshire  Board  of 
Health.  See  also  The  Dkuooists  CnicrLAR  for  February 
pages  65  and  103. 

t  Which  was  excluded  from  The  Dbuc.gi.sts  CntcuLAR 
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Pharmaceutical  Makeshifts.^ 

By  Arthur  W.  Nunn. 
Recently  I  had  occasion  to  filter  some  culture  me- 
dium, which,  being  of  a  gelatinous  nature,  required 
keeping  warm  during  the  process.  Not  possessing 
at  the  time  a  water-jacketed  funnel  I  devised  the 
following  method: 

Home-Made  Water-Jacketed  Funnel. 
Having  secured  the  lower  part  of  a  cheap  tin  por- 
ridge saucepan,  I  punched  out  a  round  hole  at  the  bot- 
tom, large  enough  to  take  the  neck  of  a  glass  funnel, 


by  inverting  the  tin  on  a  round  block  of  wood.  Round 
this  hole  I  soldered  the  "neck"  of  a  pint  Jeyes'  fluid 
tin,  secundem  art  em,  and  fitted  a  good  cork.  I  then 
obtained  a  glass  funnel  of  suitable  size,  and  bored  the 
cork  to  take  the  neck  comfortably.  In  this  way  the 
funnel  was  kept  in  position,  and  a  water-tight  space 
was  provided  for  running  in  warm  water  nearly  to 
the  top  of  the  funnel,  the  heat  being  maintained  by  a 
bunsen  placed  at  the  edge  of  the  pan.  This  simple 
apparatus  answered  the  purpose  admirably,  and  no 
doubt  would  prove  useful  for  many  purposes  where 
warm  filtration  is  indicated. 

To  Wash  a  Bulky  Precipitate. 

The  washing  of  a  bulky  precipitate,  as  in  making 
liquor  bismuthi.  for  instance,  is  tedious  and  ofttimes 
difficult,  but  the  apparatus  about  to  be  described  pro- 
vides a  clean  and  effective  means.  Procure  an  ordi- 
nary common  or  garden  flower-pot,  7  inches  high  and 
8  inches  across  the  top,  scrub  well  inside  and  out,  and 
dry  thoroughly.  Next  get  a  glass  funnel  of  about  i 
pint  capacity,  and  gently  drop  it  into  the  interior  of 
the  pot  so  that  the  neck  protrudes  through  the  hole  in 
the  bottom,  and  rest  on  a  tripod  of  sufficient  height 
to  allow  a  measure  to  stand  under.  Tie  a  piece  of 
washed  linen  over  the  top  of  the  pot  in  such  a  way 
that  there  shall  be  a  slightlv  concave  surface  to  take 
the  precipitate.  It  will  be  found  that  the  subsequent 
washing  and  draining  is  much  facilitated  as  well  as 
the  testing  of  the  washings  for  completion.  Further, 
the  pot,  being  porous,  obviates  to  a  large  extent  the 
"syphoning"  over  of  the  washinjr  water. 

Glass  Stoppers  That   Do  Not  Stick. 

Stoppers  of  bottles  containing  liquor  potassae. 
liquor  bismuthi,  Fehling's  solution  Cthe  alkaline  por- 
tion). Nessler's  reagent,  and  many  like  solutions  arc 

"From  the  PharmaceuHcal  JoumaX. 


very  prone  to  become  fixed  if  care  be  not  taken  to 
wipe  them  occasionally.  The  difficulty  can  be  over- 
come by  using  loosely  fitting  globe-stoppers,  which 
close  the  orifice  just  sufficient  to  keep  out  air  and  dust 
and  preserve  one's  temper. 


Crooked  Chemicals. 

Referring  to  the  fact  that  a  good  deal  of  an  imita- 
tion chemical  has  been  found  in  Texas  drug  stores 
by  the  pure  food  and  drug  officials  of  the  State,  the 
editor  of  the  Southern  Pharmaceutical  Journal  says: 

"The  thing  that  is  hardest  to  understand  about  this 
is  how  an  honest  druggist  can  bring  himself  to  believe 
that  a  tramp  salesman  can  get  hundreds  of  pounds 
of  this  much-used  chemical  when  the  legitimate 
wholesalers  of  the  country  are  unable  to  secure  it  ex- 
cept in  small  quantities.  If  a  mysterious  stranger 
appeared  in  a  drug  store  and  offered  to  sell  the  drug- 
gist Swift's  premium  hams  at  two  cents  a  pound  he 
would  likely  throw  him  out  for  a  grafter,  but  he  will 
let  a  crooked  chemical  pedler  bilk  him  into  paying 
several  dollars  a  pound  for  sugar  of  milk,  thinking 
he  is  getting  a  drug  store  staple  at  a  price  fully  as 
ridiculous  as  ham  at  two  cents  a  pound.  The  druggist 
who  is  caught  with  tliis  fake  on  his  shelves  deserves 
no  sympathy  on  account  of  the  financial  loss  or  pros- 
ecution. In  the  first  place,  he  is  patronizing  a  sub- 
stitutor  who  is  in  business  to  get  business  by  filching 
the  good  name  and  stealing  the  publicity  of  legitimate 
manufacturers.  In  addition  to  this,  he  jeopardizes 
the  lives  and  health  of  the  sick,  whose  welfare  are  in- 
trusted to  him  in  every  prescription  he  receives.  The 
druggist  who  does  this  is  no  better  than  the  crook 
who  swindles  him  out  of  his  money.  The  druggist 
who  buys  chemicals  from  one  of  these  sneaks  makes 
himself  party  to  a  crooked  deal.  He  disgraces  the 
profession  and  is  not  worthy  of  the  respect  of  his 
craft  or  the  confidence  of  physicians.  Medicine  is 
prescribed  for  an  effect  it  will  have  in  bettering  the 
condition  of  the  patient.  Imagine,  then,  a  patient 
scorched  with  fever,  the  physician  prescribes  a  well- 
known  antipyretic,  the  druggist  dispenses  a  power- 
less substitute,  bought  from  an  alley  sneak,  then  the 
]ioor  unfortunate  who  is  burning  with  fever  must 
continue  to  burn  in  order  that  the  druggist  may  hoard 
a  few  dirty  dollars,  dollars  as  dirty  as  ever  circulated 
in  a  confidence  game  or  a  midnight  hold-up.  There 
are  legitimate  channels  through  which  goods  may  be 
bought  from  reputable  wholesale  druggists  who  are 
responsible  for  every  dollar's  worth  of  goods  they 
sell.  The  grafter  who  is  pedling  sugar  of  milk  as  a 
rare  chemical  to-day  may  be  selling  burglar's  tools  or 
shoving  queer  money  to-morrow,  because  he  is  a 
crook  or  he  would  not  be  selling  goods  that  the  legiti- 
mate wholesale  trade  dare  not  touch.  Salesmen  sell- 
ing straight  goods  do  not  have  to  come  down  the  alley 
nor  hie  themselves  away  to  another  State  as  soon  as 
the  sale  is  made." 


Stuart's  Calcium  Wafer  Compound. 

According  to  the  Bulletin  of  the  New  Hampshire 
Board  of  Health,  Stuart's  calcium  wafer  compound 
contains  approximately  i  /120  grain  of  strychnine  per 
wafer.  Although  the  printed  matter  with  the  wafer 
savs  that  no  possible  injury  can  result  if  used  by  man, 
woman  or  child,  a  child  which  swallowed  a  niitnV>er 
of  them  was  wized  with  convulsions  and  died 
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Poisonous  Fly  Papers.* 

A  year  ago,  in  discussing  this  subject  editorially, 
we  gave  a  partial  report  of  the  cases  of  arsenical 
poisoning  of  children  from  accidentally  consuming 
the  contents  of  fly-destroying  contrivances  during 
the  summer  of  1914.  It  was  gratifying  to  note  the 
number  of  medical  journals  that  reprinted  our  edi- 
torial or  commented  upon  the  subject.  The  discus- 
sion was  evidently  a  timely  one. 

For  the  summer  of  1915  we  have  been  able  to 
secure  the  reports  of  the  following  cases : 
Month.  Recovery     Recovery 

No.  Fatal.    Indicated.    Doubtful. 

May    1  1 

June    2  2 

July    5  2  2               1 

August    14  5  8               1 


Totals 22 


10 


These  cases  were  reported  by  the  daily  press  as 
occurring  in  the  following  States :  Georgia,  1 ;  Illi- 
nois, 6;  Indiana,  2;  Iowa,  2;  Massachusetts,  2; 
Michigan,  2;  Missouri,  1;  Nebraska,  1;  New  York, 
1 :  Oklahoma,  1 ;  Ohio,  1 ;  Pennsylvania,  2 ;  a  total 
of  twenty-two  cases.  This  report  must  necessarily 
be  considered  as  very  incomplete,  and  but  an  indica- 
tion of  the  possible  extent  of  a  wholly  preventable 
danger. 

We  again  point  out  the  fact  that  the  symptoms  of 
arsenical  poisoning  are  very  similar  to  those  of 
cholera  infantum  and  that  undoubtedly  a  number  of 
cases  of  cholera  infantum  that  occurred  were  really 
cases  of  arsenical  poisoning,  and  death,  if  occurring, 
was  attributed  to  the  fact.  The  cases  reported  were 
of  children  ranging  in  age  from  one  to  six  years. 
These  little  patients  are  not  old  enough  to  tell  what 
they  have  taken  when  questioned  as  to  their  illness, 
and  unless  they  are  seen  consuming  the  fly  poison 
the  actual  cause  of  their  sickness  or  death  is  over- 
looked and  the  fatality  ascribed  to  cholera  infantum 
or  to  some  other  similar  causes,  and  the  error  in  di- 
agnosis goes  undetected. 

We  repeat,  arsenical  fly-destroying  devices  are 
dangerous  and  should  be  abolished.  Health  offi- 
cials should  become  aroused  to  prevent  further  loss 
of  life  from  their  source. 

Our    Michigan    Legislature,    this    last    session, 
passed  a  law  regulating  the  sale  of  poisonous  fly 
papers.    Similar  enactments  should  be  secured  and 
enforced  in  every  State  in  the  Union. 
■  •  ■ 

Danger  in  the  Use  of  Cosmetics  in  Common. 

The  department  of  health  of  the  City  of  New  York 
has  sent  out  a  letter  in  which  it  says : 

An  investigation  conducted  very  recently  by  the  Health 
Department  shows  that  In  ladies'  dressing  rooms  provided 
for  shoppers  in  certain  hotels,  department  stores,  as  well 
as  in  theatres,  powder  puffs,  lip  and  eyebrow  pencils  are 
used  In  common  by  those  shoppers  and  other  members  of 
the  public  for  whom  these  provisions  are  made. 

At  this  stage,  one  need  hardly  call  to  your  attention  that 
this  constitutes  a  serious  menace,  and  that  tuberculosis 
or  syphilis  may  in  this  way  be  very  readily  communicated. 
We  are  quite  certain  that  your  interest  In  cosmetics  and 
their  use  will  make  you  desirous  of  assisting  the  Health 
Department  so  far  as  lies  In  your  power  by  publishing 
through  the  medium  of  your  paper  a  warning  against  this 
practice.  If  you  can  possibly  assist  the  Department  of 
Health  to  accomplish  this,  you  will  undoubtedly  be  aiding 
to  remedy  a  dangerous  abuse  and  will  deserve  grateful 
recognition. 

•  From  the  Journal  of  the  Michigan  State  Medical  •So- 
ciety. 


Tanlac 

Tanlac  is  a  new  preparation  oflfered  as  a  cure  for 
"all  ailments  of  the  stomach,  kidneys  and  Hver, 
catarrhal  affections  of  the  mucous  membranes,  rheu- 
matism, nervous  disorders  and  the  like."  As  point- 
ed out  in  a  special  bulletin  of  the  Michigan  Dairy 
and  Food  Commissioner,  the  label  on  the  bottle 
seeks  to  avoid  the  pure  drugs  act  by  claiming  the  stuff 
to  be  only  a  "tonic  and  system  purifier." 

On  analysis  by  the  Michigan  chemists  the  com- 
position of  the  new  "panacea"  was  found  to  be  ap- 
proximately alcohol,  i6  per  cent.,  glycerin,  2  per 
cent.,  with  licorice,  aloes  or  cascara,  and  gentian 
present.  A  trace  of  berberin  was  also  found.  The 
alcohol  was  supposed  to  have  been  introduced  in  the 
shape  of  wine. 

In  commenting  on  'the  findings  of  the  chemists, 
Commissioner  Helm  says  that  the  alcohol  gives  to 
tanlac  its  "kick''  that  makes  a  fellow  feel  good.  Aloes 
is  a  laxative.  Gentian  is  a  bitter  drug,  a  so-called 
tonic.  He  adds:  "If  the  reader  wants  to  be  cured  by 
the  tanlac  route  at  one-fourth  the  expense,  let  him  get 
a  quart  bottle  of  good  sherry  wine.  Then  go  to  the 
local  druggist  and  get  i/i  drams  of  glycerin  and 
2  drams  each  of  aloes,  gentian,  licorice  and  cascara. 
Mix  (if  you  wish)  and  you  will  have  tanlac  so  near 
that  neither  you  nor  the  manufacturer  can  tell  the 
difference.  This  formula  will  give  four  times  the 
quantity  found  in  an  ordinary  $1  bottle  of  tanlac.  We 
say,  'mix  if  you  wish.'  For  our  part  we  dislike  to 
spoil  a  good  bottle  of  wine  by  mixing  it  with  bit- 
ter drugs." 

In  the  New  York  Tribune  for  March  I2tli  is  an  en- 
lightening article  showing  how  tanlac  testimonials 
are  manufactured.  Names  and  places  are  given, 
leaving  no  doubt  in  the  mind  of  the  reader  as  to  the 
accuracy  of  the  statements  made. 


Glycerin  Camphor  Ice. 

In  the  Pharmaceutische  Post  the  formula  below  for 
making  glycerin  camphor  ice  is  taken :  One  hundred 
and  twenty  grammes  of  wax,  120  grammes  of  sper- 
maceti and  480  grammes  of  stearin  are  melted  on  a 
water-bath  and  to  the  mass  are  added  120  grammes 
of  powdered  camphor  and  a  solution  of  60  grammes 
of  borax  in  1,000  grammes  of  glycerin.  As  per- 
fume, a  mixture  of  i  mil  (c.c.)  each  of  oil  of  lav- 
ender and  oil  of  lemon  is  recommended- 


Cold  Cream  with  Sodium  Perborate. 

The  Vierteljahreschrift  fur  praktischc  Pliarmsie 
gives  the  following  formula  for  preparing  cold  cream 
with  sodium  perborate   (bleaching  cold  cream) : 

Solid  paraffin 250  grammes. 

White  wax    250  grammes. 

Expressed  oil  of  almond 1000  grammes. 

Sodium  perborate 10  grammes.    • 

Distilled  water   380  grammes. 


Active  Principle  in  Sulphur  Baths. 

V.  Spindler  (Schzveis.  Apoth.  Zeit.)  reports  that 
colloidal  sulphur  is  the  active  principle  in  sulphur 
baths.  It  is  formed  when  the  hydrogen  sulphide 
present  in  the  water  comes  in  contact  with  the  air. 
Colloidal  sulphur  even  in  infinitesimal  doses  is  thera- 
peutically very  active  when  used  internally  or  ex- 
ternally. 
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ABSTRACTS  FROM  VARIOUS  SOURCES 

Under  this  head  is  presented  each  month  the  cream  of  the  contents  of  the  principal  pharma- 
ceutical journals  of  the  world,  as  well  as  condensed  statements  of  facts  and  theories  of  interest 
to  pharmacists  taken  from  medical,  chemical  and  other  professional  or  technical  periodicals. 


Synthesis  of  Pseonyl  Glucoside. 

Paeonol  is  not  pre-existent  in  the  root  of  paeonia 
montan,  but  is  formed  by  the  action  of  an  enzyme  on 
a  glucoside,  which  is  split  up  into  paeonol  and  dex- 
trose. This  glucoside  could  be  obtained  only  in  a 
syrupy  form.  Asahima  and  Shirabe  (Yakagakuas- 
shi)  have  produced  a  similar  glucoside  synthetically, 
beta-pceonyl  glucoside,  by  the  condensation  of  paeo- 
nol with  beta  acetobromglucose.  The  synthetic  prod- 
uct occurs  as  white,  microscopically  small  prisms 
which  melt  at  ii8°  and  have  a  specific  rotation  of 
— 79°.  The  glucoside  is  hydrolyzed  by  diluted  acids 
and,  nnlike  the  natural  product,  by  emulsin  also.  It 
is  easily  soluble  in  water,  and  alcohol,  and  when 
treated  with  acetyl  chloride  it  forms  a  tetra-acetyl 
compound  which  occurs  as  silky  needles,  melts  at 
146"  and  has  a  specific  rotation  of  — ^44.1°- 


Compound  Solution  of  Cresol  without  Glycerin. 

On  account  of  the  scarcity  of  glycerin  in  Germany 
various  preparations  which  ordinarily  contain  glyc- 
erin have  been  manufactured  without  this  substance. 
Thus  Richter  (Apoth.  Zeit.)  reports  the  following 
process  for  making  compound  solution  of  cresol :  One 
hundred  and  fourteen  grammes  of  fatty  acids  ob- 
tained from  linseed  oil  are  mixed  with  18  grammes  of 
alcohol,  and  to  the  mixture  a  solution  of  27  grammes 
of  potassium  hydroxide  in  41  grammes  of  water  is 
added.  After  allowing  to  stand  for  five  minutes  the 
mass  is  mixed  with  60  grammes  of  cresol  until  a 
uniform  product  is  obtained  and  then  140  grammes 
more  of  cresol  are  dissolved  in  the  liquid.  Thus  a 
clear,  red-brown  oily  liquid  with  a  specific  gravity  of 
1.O30  was  obtained  which  formed  clear  solutions  with 
wafer,  glycerin  and  alcohol. 


Action  of  Hydrogen  Peroxide  on  Aluminum. 

Droste  (Chem.  Zeit.)  reports  tliat  an  aluminum 
cup  in  which  diluted  hydrogen  dioxide  had  been  kept 
rapidly  scaled  and  became  friable.  An  analysis  of 
the  metal  showed  that  it  contained  99.46  per  cent,  of 
aluminum,  0.03  per  cent,  of  iron,  and  0.51  per  cent,  of 
silicon.  When  aluminum  foil  Or  aluminum  turnings 
were  exposed  to  hydrogen  dioxide  solution  the  former 
was  dissolved  within  thirty  days,  the  latter  within 
forty-five  days.  A  white  flocculent  precipitate  of 
aiumtnum  hydroxide  was  formed  interspersed  with 
small  black  particles  consisting  of  aluminum  contain- 
ing ."lilicon.  The  author  therefore  advises  not  to  use 
aiumtnum  containers  for  liquids  which  contain  free 
oxygen  or  which  split  off  this  gas  on  standing. 


Influence  of  Benzoyl  Peroxide  in  Oils. 

Utz  (Chem.  Zeit.)  reports  that  Becchi's  reaction  is 
retarded  and  Halphen's  reaction  is  rendered  negative 
when  applied  to  cotton  seed  oil  which  has  been 
bleached  with  benzoyl  peroxide. 


Recovery  of  Amyl  Alcohol. 

For  recovering  aniyl  alcohol  used  in  butyrometric 
estimations,  Kreis  {Apoth.  Zeit.)  gives  the  following 
method :  The  contents  of  about  100  butyrometer  tubes 
is  distilled  with  steam  until  about  250  c.c.  (mils)  of 
distillate  is  obtained,  which  contains  about  65  mils 
(c.c.)  of  amyl  alcohol  contaminated  with  esters. 
After  having  ascertained  the  amount  of  caustic  potash 
necessary  for  saf)onifying  5  mils  (c.c.)  of  the  mix- 
ture, double  the  theoretical  amount  of  alkali  is  added 
to  the  amyl  alcohol  mixture,  which  is  then  heated  on  a 
water-bath  for  one  hour,  and  after  cooling  mixed 
with  25  mils  (c.c.)  of  boiling  water.  The  aqueous 
solution  is  separated  and  the  amyl  alcohol  rectified  i" 
the  usual  way. 


Detection  of  Camphor  Oil  in  Turpentine  Oil. 

For  detecting  camphor  oil  in  turpentine  oil  the 
following  reaction,  depending  on  the  identification  of 
safrol  which  is  present  in  the  former,  may  be  used 
according  to  Coen  {Ann.  Lab.  chim.  centr.  Geb. 
through  Journ.  pharm.  chim.)  :  One  hundred  mils 
(c.c.)  of  the  oil  under  examination  is  distilled  and 
the  last  5  mils  (c.c.)  of  the  distillate  are  mixed  drop 
by  drop  with  5  mils  (c.c.)  of  concentrated  sulphuric 
acid,  cooling  the  mixture  after  each  addition.  Twenty 
mils  (c.c.)  of  water  are  then  added  and  the  liquid  is 
shaken  out  with  10  mils  (c.c.)  of  amyl  alcohol.  The 
amyl  alcohol  layer  is  separated  and  mixed  with  5  mils 
(c.c.)  of  a  20  per  cent,  potassium  carbonate  solution, 
when  in  the  presence  of  safrol  a  green  or  bluish  color 
will  be  produced,  which  changes  to  red  on  the  addi- 
tion of  sulphuric  acid. 


Green  Orange  Flower  Water. 

Guyot  {Journ.  pharm.  chim.  through  Pharm. 
Journ.)  reports  observations  on  a  quantity  of  orange 
flower  water  put  up  in  glass  bottles,  which  gradually 
developed  a  green  color.  This  was  more  pronounced 
in  those  bottles  which  were  exposed  to  light  than  in 
those  stored  in  the  dark.  The  green  water  soon  de- 
veloped flocculent  green  masses,  which  were  identi- 
fied by  micro-examination  as  the  fungus  hydrocrocis 
hydrolatorum.  which  is  the  most  frequent  cause  of 
the  flocculent  deposit  found  in  distilled  waters.  This 
organism,  however,  is  colorless,  and  the  green  tint 
of  the  water  and  of  the  mycelia  must  necessarily  have 
been  due  to  some  other  cause.  Xo  algae  could  be  de- 
tected, and  the  color  had  none  of  the  spectroscopic 
characters  of  chlorophyl.  Nor  was  it  due  to  any  chem- 
ical contamination.  It  was  found  that  by  inoculating 
normal  orange  flower  water  with  a  drop  of  the  green 
water  the  bulk  soon  developed  a  green  tint.  After 
sterilization,  however,  it  lost  this  property.  The 
cause  of  the  color  was  thus  indicated  as  being  of 
bacterial  origin.  By  the  usual  bacteriological  meth- 
ods a  bacillus  producing  a  fine  green  color  was  ea.sily 
isolated  and  obtained   in   pure  cultures.     It  differs 
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from  B.  liquefaciens  fluorescens  and  other  chromo- 
genous  bacilli,  in  that  the  color  formed  is  not  fluor- 
escent. Unlike  the  B.  pyocyaneus  found  in  the  green 
stools  of  infantile  diarrhea,  the  chromogenous  func- 
tion is  not  essential  to  the  orange  flower  water  bacil- 
lus. Its  color-forming  property  is  accessory,  and  it 
may  live  and  develop  without  forming  any  pigment. 
It  is  an  aerobic  bacillus.  Exposure  to  air  or  oxygen 
favors  the  development  of  the  green  tint.  Reducing 
agents  destroy  the  color.  Light  favors  its  appear- 
ance, and  direct  sunlight  has  a  markedly  stimulating 
action  on  its  formation.  Antiseptics,  as  a  rule,  re- 
tard its  development.  Bismuth  subnitrate,  which  has 
been  recommended  as  a  preservative  for  distilled  wa- 
ters, has  no  effect  on  the  growth  or  color  product. 
Water  stored  in  zinc  vessels  never  shows  the  green 
color,  and  green  water  is  decolorized  if  stored  in 
them.  Zinc  oxide  has  a  similar  action.  Animal  char- 
coal also  removes  the  green  tint.  The  aroma  of  the 
water  is  in  no  way  affected  by  this  color-forming 
growth.  On  the  contrarv',  the  green  water  appear 
to  have  a  more  mellow  fioral  odor  than  the  normal 
product. 

Cultivation  of  Medicinal  Plants  in  Queensland. 

The  Medical  Press  notes  that  in  consequence  of  the 
shortage  of  certain  drugs,  due  in  great  part  to  the 
war,  steps  are  being  taken  in  Queensland  to  experi- 
ment on  the  home  cultivation  of  many  of  these,  un- 
der the  control  of  the  Board  of  Agriculture  of  the 
colony.  Ample  funds  will  be  provided  for  this  pur- 
pose. It  is  proposed  to  work  in  conjunction  with  the 
hospital,  and  thus  to  keep  the  experiments  on  practi- 
cal lines.  As  a  first  step,  seeds  and  plants  will  be  im- 
ported and  distributed  for  cultural  experiments  to  the 
various  high  schools,  to  be  tested  in  the  school  gar- 
dens. The  different  plants  will  be  sent  by  the  board 
to  the  schools  in  those  districts  where  the  soil  and 
climate  appear  to  be  most  suitable  for  their  success- 
ful culture.  The  products  from  the  school  gardens 
will  be  tested  in  the  laboratories  of  the  hospital  and 
of  the  Department  of  Agriculture.  The  results  will 
be  published ;  it  is  expected  that  by  this  means  data 
will  be  obtained  which  will  indicate  what  districts  are 
best  suited  to  the  various  plants  sent  out,  and  also  in- 
dicate the  most  successful  methods  of  culture.  This 
achieved,  persons  desirous  of  taking  up  drug  grow- 
ing will  be  invited  to  communicate  with  the  board, 
and  will  receive  the  necessary  instructions.  As  some 
of  the  drugs  must  not  be  grown  indiscriminately,  such 
as  the  opium  poppy,  for  instance,  it  is  probable  that 
the  board  will  have  power  to  issue  special  licenses, 
and  at  the  same  time  growers  will  be  guaranteed  a 
certain  market  and  a  definite  price  for  their  produce. 


Black  Patina  for  Iron. 

A  German  writer  {Rnitd.  Inst.  Beleucht.  Ind.) 
gives  the  following:  Eighteen  grammes  of  powdered 
zinc  are  dissolved  in  57  mils  (c.c.)  of  strong  phos- 
phoric acid  and  57  mils  (c.c.)  of  water,  and  65 
grammes  of  this  solution  are  mixed  with  10  liters  of 
water.  The  liquid  is  heated  almost  to  boiling,  the 
iron  placed  in  it  and  kept  at  this  temperature  for 
from  one-half  to  three  hours,  when  after  washing 
well  with  water,  the  metal  will  be  covered  with  a 
beautiful  black  patina. 


Liuninescent  Calcium  Sulphide. 

A  convenient  method  for  making  luminescent  cal- 
cium sulphide  is  given  by  Jireteau  {Journ.  pharm. 
I  him.).  One  hundred  grammes  of  precipitated  cal- 
cium carbonate  which  should  be  free  from  the  car- 
bonates and  chlorides  of  the  other  alkalies,  is  heated 
with  30  grammes  of  powdered  stick  sulphur  in  a  cov- 
ered crucible  in  a  muffled  oven  at  dull  red  heat  for 
two  hours.  To  the  white  or  slightly  pink  sulphide 
tiius  obtained  bismuth  subnitrate  is  added  in  such 
quantity  as  to  yield  a  product  containing  one  part  of 
the  metal  in  ten  thousand.  This  is  done  by  convert- 
ing the  sulphide  into  a  paste  with  the  aid  of  alcohol 
and  adding  to  this  the  calculated  quantity  of  a  solu- 
tion of  0.3  gramme  of  bismuth  subnitrate  in  200  mils 
(c.c.)  of  absolute  alcohol  slightly  acidified  with  ni- 
tric acid.  Each  mil  (c.c)  of  this  solution  contains  one 
milligramme  of  bismuth.  The  mixture  is  dried  in  the 
air  and  is  again  heated  to  redness  in  a  muffled  oven 
for  two  hours.  Thus  a  calcium  sulphide  emitting  a 
beautiful  violet  phosphorescence  is  obtained.  A  sim- 
ilar product  is  obtained  by  adding  to  the  mixture  of 
calcium  sulphide  and  bismuth  one  hundredth  of  its 
weight  of  sodium  sulphide.  While  the  addition  of 
manganese  as  recommended  by  various  investigators 
does  not  increase  the  phosphorescence,  active  prod- 
ucts are  obtained  by  substituting  for  bismuth,  molyb- 
denum, tungsten  or  vanadium,  although  these  prod- 
ucts do  not  emit  as  bright  a  phosphorescence  as  that 
prepared  with  bismuth. 


Process  for  Making  Absolute  Alcohol. 

For  making  absolute  alcohol  Winkler  (Zeit.  angew. 
Chem.)  recommends  distilling  commercial  absolute 
alcohol,  which  generally  contains  i  per  cent,  of  water, 
with  calcium  turnings.  Since  the  latter  very  frequent- 
ly are  contaminated  with  calcium  nitride  this  should 
first  be  eliminated  in  order  to  obtain  an  ammonia- 
free  alcohol.  The  turnings  are  sifted  through  a  fine 
sieve,  then  shaken  with  carbon  tetrachloride  in  a 
glass-stoppered  bottle,  collected  on  a  filter,  preferably 
in  an  atmosphere  of  carbon  dioxide,  and  dried  until 
the  odor  of  carbon  tetrachloride  has  disappeared.  One 
liter  of  alcohol  is  mixed  with  20  grammes  of  the  cal- 
cium turnings,  the  mixture  is  distilled,  and  the  dis- 
tillate in  order  to  remove  traces  of  ammonia  gas  is 
treated  as  follows :  A  small  amount  of  alizarin  is  dis- 
solved in  the  alcohol  and  to  the  liquid  a  solution  of 
0.5  gramme  of  dry  tartaric  acid  in  10  mils  (c.c.)  of 
the  distillate  is  added  until  the  reddish-l)1ue  color  has 
changed  to  yellow.  The  mixture  is  then  distilled 
again. 


Are  Cocaine  Solutions  Injured  by  Boiling? 

Virden  {Am.  Journ.  Surg.)  says  that  in  no  case 
has  he  failed  to  secure  the  desired  anesthesia  with 
a  small  amount  of  solution  of  cocaine  after  boiling 
it.  Also  there  have  been  no  undesirable  effects,  such 
as  irritation  of  the  cornea  or  conjunctiva,  and  the 
healing  of  surgical  wounds  has  not  been  interfered 
with  in  any  way.  Hence  he  is  fully  convinced  that 
frequent  or  even  prolonged  boilings  of  .solutions  of 
cocaine  hydrochloride  do  not  injure  or  destroy  their 
anesthetic  value,  nor  make  them  more  dangerous  to 
the  tissues  to  which  they  must  be  applied  in  ophthal- 
mic surgery. 
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Cyanometric  Method  for  Estimating  Small 
Amounts  of  Silver. 

A  method  depending  on  Tyndall's  phenomenon,  i. 
e..  the  property  of  colloidal  substances  to  disperse  the 
light  has  been  devised  by  Rebiere  {Bull.  soc.  chim. 
France)  for  estimating  very  small  amounts  of  silver 
cyanometrically.  Silver  iodide  is  used  as  indicator. 
To  loo  mils  (c.c.)  of  the  silver  solution  to  be  titrated 
contained  in  a  flask  with  parallel  sides  so  placed  in  a 
dark  room  that  two  parallel  beams  of  light  pass 
through  it,  lo  mils  (c.c.)  of  a  mixture  of  lo  mils 
(c.c.)  of  N/io  potassium  cyanide  solution,  20  mils 
(c.c.)  of  ammonia  water  and  70  mils  (c.c.)  of  water, 
and  a  few  drops  of  a  5  per  cent,  potassium  iodide 
solution  are  added,  and  the  liquid  is  titrated  with 
N/ioo  silver  nitrate  solution  until  the  characteristic 
bluish  opalescence  is  produced.  From  the  number  of 
mils  (c.c.)  of  N/ioo  silver  nitrate  solution  consumed 
1/20  mils  (c.c.)  should  be  deducted  as  correction.  A 
blank  test  should  be  made  under  the  same  conditions. 


Detection  of  Small  Amounts  of  Phosphoric 
Acid  in  Water. 

Medinger  (Client.  Zeit.)  recommends  as  a  means 
for  detecting  small  quantities  of  phosphoric  acid  in 
water  a  reagent  prepared  by  the  following  process :  A 
filtered  solution  of  40  grammes  of  ammonium  molyb- 
•date  in  100  mils  (c.c.)  of  distilled  water  is  mixed  with 
constant  shaking  with  a  sufficient  quantity  of  a  satu- 
rated aqueous  solution  of  strychnine  nitrate  to  pro- 
duce a  slight  permanent  turbidity.  The  liquid  is  then 
poured  into  an  equal  volume  of  concentrated  nitric 
acid  and  the  mixture  is  allowed  to  stand  over  night. 
To  20  drops  of  the  reagent  10  mils  (c.c.)  of  the 
water  under  examination  is  added  and  the  mixture 
shaken  once,  when  in  the  presence  of  phosphoric  acid 
a  turbidity  is  produced  the  intensity  of  which  increases 
with  the  amount  of  phosphoric  acid  present.  The 
phosphoric  acid  can  therefore  easily  be  estimated 
nephelometrically. 


Street  Dirt,  Unprotected  Food  and  Disease. 

Prof.  C.  H.  La  Wall,  chemist  of  the  Pennsylvania 
dairy  and  food  commission,  is  said  to  have  found  the 
following  assortment  of  objects  and  substances  in 
raisins  exposed  for  sale  on  a  Philadelphia  street: 
pieces  of  prunes;  beans  and  rice;  strands  of  human 
hair  and  cat  fur ;  cotton  and  wool  fiber ;  straw  and  bits 
of  bran;  insect  wings  and  legs;  cigar  and  cigarette 
ashes,  and  a  yellowed  cigarette  paper.  While  it  is 
true,  as  the  Journal  of  the  American  Medical  Asso- 
ciation says,  that  the  presence  of  any  of  these  unap- 
petizing accessories  did  not  prove  that  they  were  car- 
riers of  contagion,  the  findings  strongly  suggest  the 
possibilities  of  infection  from  food  sold  from  uncov- 
ered pushcarts  and  stands. 


Origin  and  Formation  of  Diamonds. 

Johnson  (So.  African  Journ.  Sci.  through  Pharm. 
Joum.)  rejects  the  theory  that  diamonds  have  been 
formed  in  molten  kimberite,  since  it  corrodci  those 
already  formed,  and  even  in  the  lowest  depths  kim- 
berite still  retains  large  quantities  of  water.  More- 
f'ver,  diamonds  often  show  inclusions  of  hyd rated 
materials.  The  theory  is  advanced  that  diamonds 
were  formed  in  kimberite  out  of  amorphous  carbon 
or,  rather,  from  .some  carbonaceous  substances  under 
the  conditions  of  intense  pressure,  which  must  have 


obtained  in  the  pipes  at  a  relatively  low  temperature 
and  in  the  presence  of  large  quantities  of  water. 
When  the  conditions  were  not  such  as  to  allow  the 
carbon  to  crystallize  into  diamonds,  graphite  resulted. 
This  mineral  is  sometimes  met  with  on,  or  even  in, 
diamonds. 


Kaolin  and  Fullers'  Earth. 

Hess  {Journ.  Am.  Med.  Asso.)  has  investigated, 
the  therapeutic  difference  between  kaolin  and  fullers' 
earth,  which  he  finds  to  be  considerable  when  used  in 
the  intestinal  disorders  of  infants.  These  two  sub- 
stances are  considered  to  be  the  same  in  the  dispen- 
satories but  they  are  by  no  means  alike  he  says,  either 
in  their  composition  or  physiologic  action.  It  is  dif- 
ficult to  get  a  standard  analysis  of  fullers'  earth,  but 
he  gives  what  may  be  regarded  fairly  typical  of  the 
two  substances.  The  main  distinction  is  that  kaolin 
has  a  far  greater  amount  of  hydrous  aluminum  sili- 
cate and  fullers'  earth  considerably  more  calcium. 
One  of  the  most  notable  characteristics  of  the  two 
substances  is  their  power  to  adsorb  various  alka- 
loids. This  adsorptive  property  can  be  tested  by  de- 
termining the  quantity  of  earth  required  to  remove 
from  solution  a  given  amount  of  dye.  Direct  clinical 
observation  and  experience,  however,  are  needed  to 
determine  their  therapeutic  value. 


Detection  of  Acetone  in  Urine. 

Reichardt  {Pharm.  Zeit.)  recommends  for  de- 
tecting acetone  in  urine,  Rothera's  process  which  is 
carried  out  as  follows:  In  5  mils  (c.c.)  of  the  urine 
2  grammes  of  ammonium  chloride  are  dissolved,  5 
drops  of  freshly  prepared  sodium  nitroprussiate  so- 
lution added,  and  the  mixture  overlaid  carefully 
with  ammonia  water.  When  acetone  is  present  a 
red  or  violet  ring  is  formed  at  the  zone  of  contact 
of  the  liquids,  the  intensity  in  color  varying  with  the 
amount  of  acetone  present.  It  is  claimed  that  by 
this  reaction  as  little  as  o.ooi  grammes  of  acetone  in 
5  mils  (c.c.)  of  urine  can  be  detected.  (This  process 
is  a  modification  of  a  method  described  in  the  Cir- 
CUL.AR  for  June,  1914,  page  .335.) 


Tar  Soap. 

Doenhardt  {Pharm.  Zeit.)  recommends  for  mak- 
ing tar  soap  the  use  of  birch  tar  which  is  more  uni- 
form in  composition  than  the  ordinary  commercial 
wood  tar.  Twenty-five  parts  of  oleum  rusci  are 
mixed  with  18  parts  of  35  per  cent,  caustic  potash  so- 
lution and  20  parts  of  rapeseed  oil  or  linseed  oil,  the 
mixture  is  heated  until  saponification  has  taken  place 
and  the  soap  is  then  dissolved  in  a  mixture  of  25 
parts  of  alcohol  and  10  parts  of  water. 


Potassium  Chlorate  in  Potassium  Carbonate. 

Kohen  {Chem.  Zeit.)  reports  on  a  sample  of 
potassium  carbonate  which  gave  only  a  slight  reaction 
for  chlorides  when  its  aqueous  solution  was  treat- 
ed with  nitric  acid  and  silver  nitrate,  which,  however, 
yielded  a  strong  turbidity  after  it  had  been  heated  at 
red  heat.  The  presence  of  chlorate  is  probably  due  to, 
the  potassium  chloride  solution  having  contained,  as 
it  generally  does,  small  amounts  of  chlorates,  which, 
being  very  resistant,  were  not  decomposed  in  the 
electrolytic  process.  Potassium  carbonate  therefore 
should  always  be  tested  for  chlorate  with  potassium 
iodide  starch  paste. 
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Some  Epoch-Making  Events  in  Medicine. 

Cocaine  was  first  employed  in  surgery  no  longer 
ago  than  thirty-two  years.  As  stated  in  a  historical 
sketch  of  the  use  of  the  drug  in  the  Circular  for 
November,  1907,  page  709,  the  first  account  of  the 
employment  of  cocaine  as  an  anesthetic  in  eye  surgery 
which  appeared  in  the  Circular  was  in  the  issue  for 
November,  1884. 

The  Medical  Record,  in  celebrating  its  fiftieth  an- 
niversary— 1866-1916 — prints  a  partial  list  of  epoch- 
making  discoveries  in  medicine  which  it  was  the  first 
to  announce  to  American  readers  (the  dates  being 
those  of  publication  in  that  journal). 

The  items  follow : 

Lister's  employment' of  carbolic  acid  in  antiseptic  surg- 
ery, October  15th,  1867. 

Esmarch's  method  of  bloodless  surgery,  December  Ist, 
1873. 

Koch's  discovery  of  the  bacillus  tuberculosis,  May  20th, 
1882. 

Prophylactic  treatment  of  rabies  by  injections  of  virus, 
August  l»th,  1882. 

Koch's  discovery  of  the  comma  bacillus  of  cholera, 
March  15th,  1884. 

KoUer's  employment  of  cocaine  in  eye  surgery,  October 
11th,  1884;  the  first  reports  of  the  use  of  cocaine  in  this 
country  were  made  by  C.  R.  Agnew,  W.  O.  Moore,  and  J. 
L.  Minor  in  the  issue  of  October  18th,  1884. 

Intubation  of  the  larynx,  February  2lBt,  1885. 

Koch's  announcement  of  the  preparation  of  tuberculin 
reported  in  the  cabled  proceedings  of  the  Berlin  Inter- 
national Congress,  August  9th,  1890. 

Discovery  and  experimental  use  of  tetanus  and  diph- 
theria antitoxins  announced  in  a  special  cablegram  on  De- 
cember 6th,  1890. 

Flnlay's  theory  of  the  relation  of  mosquitoes  to  the 
spread  of  yellow  fever,  November  24th,  1894;  confirmation 
of  this  theory  by  the  United  States  Army  Commission, 
November  3d,  1900. 

Relation  of  mosquitoes  to  the  spread  of  malaria,  Septem- 
ber 21st,  1895. 

Roentgen's  discovery  of  the  x-rays,  January  11th,  1890, 
an  x-ray  plate  of  the  hand  published  February  15th,  189e. 

Cosmetic  employment  of  paraffin  Injections,  April  13th, 
1901. 

Mme.  Curie's  discovery  of  radium,  May  3d,  1902. 

Discovery  of  the  dysentery  bacillus  as  a  cause  of  the 
summer  diarrhea  of  infants  in  this  country,  September 
13th,  1902. 

Wassermann  reaction  described  June  2d,  1906. 

First  report  of  American  cases  in  which  salvarsan  was 
given  in  syphilis,  made  by  M.  S.  Kakels.  September  24th, 
1910. 


Dr.  Hynson  Believes  in  Pharmacy. 

Out  in  the  far-western  State  of  Washington  there 
is  a  university  the  students  of  which  issue  a  publi- 
cation known  as  the  University  of  Washington  Daily. 
At  the  head  of  a  column  in  this  paper  is  a  legend 
which  reads:  "Tips  on  Professions — Views  of  Lead- 
ing Outside  Authorities  on  Divers  Vocations."  In 
the  issue  for  February  23d,  last,  the  profession  treat- 
ed was  pharmacy,  and  the  author  of  the  "tips"  was 
Dr.  Henry  P.  Hynson,  of  Baltimore. 

Dr.  Hynson,  always  optimistic,  cheerful  and  help- 
ful, gave  pharmacy  a  "boost"  which  should  gain  for 
it  many  recruits  from  among  the  youths  who  read 
the  paper,  and  these  youths  ought  to  be  good  mate- 
rial, as  they  are  of  the  better-educated  young  men 
and  women  of  their  State.  The  public,  says  the  doc- 
tor, has  small  opportunity  of  estimating  the  pharma- 
cist at  his  true  worth,  its  impressions  being  almost 
universally  gained  from  that  part  of  his  work  which 
is  the  least  creditable  or  the  least  difificult  to  per- 
form. It  is  Dr.  Hynson's.  understanding  that  good 
pharmaceutic  work  is  a  judicious  application  of  many 


of  the  highest  and  itiost  interesting  sciences  and  that 
no  one  can  apply  these  without  a  fair  knowledge  of 
ihem,  a  knowledge  of  chemistry,  physics,  botany  and 
bacteriology  being  especially  desirable  and  very 
profitable  in  pharmacy.    He  says: 

"Many  more  pharmacists  attain  wealth,  influence 
and  prominence,  as  citizens,  than  is  generally  sup- 
posed. Comparatively,  considering  ability  and  cap- 
ital involved,  it  is  believed  that  pharmacists  make 
greater  progress  than  any  class  of  semi-professional 
or  business  men.  There  are,  as  has  been  proven, 
many  notable  instances  of  the  attainment  of  great 
wealth  through  some  of  the  special  fields  of  phar- 
macy, which  includes  manufacturing  and  the  dis- 
tribution of  medicinal  products.     .     .     . 

"The  scope  of  pharmaceutic  work  is  generally 
greatly  underestimated  by  the  novice  in  pharmacy. 
The  broadly-equipped  pharmacist  can  easily  find  a 
great  number  of  profitable  fields  of  endeavor.  There 
is  always  a  demand  outside  of  the  retail  drug  busi- 
ness, if  that  is  not  inviting,  for  the  graduate  in  phar- 
macy, who  has  good  mental  capacity  and  who  has  ap- 
plied himself. 

"Managerial  ability  is  eagerly  sought  by  the  larger 
corporations,  now  so  prominent  in  the  drug  business. 
There  is  more  'room  on  top'  in  pharmacy  than  in  any 
other  vocation  largely  because  its  attractiveness  has 
not  been  understood  and  comparatively  few  have  en- 
tered pharmacy  who  can  successfully  fill  a  place  on 
top.  It  is  recommended  to  those  not  yet  settled,  re- 
garding their  life  work,  that  they  give  pharmacy,  its 
scope,  its  interesting  features  and  its  rewards  care- 
ful study." 

■  ♦  ■ 

A  Theatrical  Doctor  on  Drug  Stores. 

In  the  Netv  York  Clipper,  which  is  a  theatrical 
paper,  there  is  a  health  department  conducted  under 
the  name  and  picture  of  Dr.  Max  Thorek,  of  Chi- 
cago. C.  H.  Reynolds,  Pennsylvania,  tears  the  health 
page  from  the  Clipper,  puts  a  red  ring  around  an  item 
on  it.  and  sends  it  to  the  Circular  with  the  query, 
"Are  we  so  bad  as  this  ?  I  have  visited  drug  stores  in 
many  parts  of  the  world  and  this  condition  in  other 
countries  is  rare."  The  ringed  or  rung  item  follows : 
Reliability  of  Drug  Stores. 

Mr.  D.  A.  S.,  Seattle,  Wash.,  writes: 

Dear  Doctor:  Are  drug  stores  standardized  so  that  one 
is  absolutely  sure  of  getting  the  same  deal  in  any  of  them? 
What  is  the  status  of  standardization  in  the  various 
States?  The  reason  I  ask  is.  I  have  a  prescription  given 
me  by  a  prominent  New  York  physician  which  I  had  filled 
in  nine  different  drug  stores.  Each  one  charged  me  a 
different  price,  and  four  times  out  of  the  nine  the  color 
and  taste  of  the  medicine  was  different.  I  will  appreciate 
an  early  reply. 

REPLY. 

I  regret  to  say  there  is  no  standardization  of  drug  stores 
as  there  is  in  other  countries.  In  Europe  the  prices  for 
various  medicaments  is  proscribed  [sic]  by  the  govern- 
ment, consequently  one  price  is  charged  in  every  drug 
store  of  the  same  country.  I  regret  to  say  that  here  drug- 
gists charge  whatever  they  wish.  This,  in  my  opinion,  is 
very  wrong.  There  should  be  a  standard  price  for  drugs. 
Too  little  attention  is  paid  to  pharmacy  (in  most  drug 
stores)  and  more  time  Is  given  to  mixing  fancy  drinke 
and  selling  stamps  and  toilet  articles.  If  things  continue 
as  they  are  the  art  of  pharmacy  will  receive  an  awful  set 
back.  Drug  stores  who  [sic]  fill  prescriptions  only  are 
few  and  far  between.  These  are  real  drug  stores,  where 
one  Is  getting  a  square  deal,  and  should  he  patronized. 

The  "reply"  is  a  queer  mixture  of  sense  and  non- 
sense, and  the  conclusion  is  as  fine  a  specimen  of  non 
sequitur  as  one  need  ask  for. 
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NOTES    AND    QUERIES 

It  IS  desirable  that  all  questions  to  be  answered  under  this  head  be  received  before  the 
fifteenth  of  the  month  prior  to  the  one  in  ivhich  the  querist  expects  an  ansxijer.  Each  ques- 
tion, to  receive  attention,  must  be  accompanied  by  the  name  and  address  of  its  writer. 
Queries  are  not  ansivered  by  letter,  the  informction  supplied  in  these  columns  being  intended 
for  the  benefit  of  our  readers  in  general,  nut  for  the  profit  of  the  individual  inquirer  only. 


Ammonium  Salt  Interactions. — S.  W.  H.,  Ne- 
braska, submits  this  query : 

When  U.  S.  P.  ammonium  carbonate  is  treated  with 
dilute  NH,OH  it  is  converted  to  normal  carbonate.  Do 
the  following  reactions  occur  then: 

XH,HCO,-)-NH^(NH.),CO, 

NH.NH.CO,+H,0=(NH,):CO, 
Also,   if  the  U.  S.  P.  salt  is  dissolved  in  water  does 
this  reaction  occur; 

NH,NHjCO,-|-H,0=  ( NH.)  jCO, 

XH.HCO, NH.HCO,. 

That  is,  does  water  react  with  the  carbonate  to  form  the 
normal  carbonate  and  the  bicarbonate  remain  unchanged? 
How  can  I  prove  by  titration  that  this  does  or  does  not 
occur? 

Our  correspondent's  reactions  are  correct.  When 
the  official  ammonium  carbonate  is  treated  with  am- 
monia water  it  is  all  changed  to  normal  ammonium 
carbonate,  and  the  reaction  can  be  expressed  as 
above,  or  thus: 
NH«HC03NH,NH2CO,+NH,ON=2(NHJ,C03. 

Our  correspondent's  equations  are  better  because 
they  express  more  explicitly  ju.'st  what  occurs. 

On  dissolving  ammonium  carbonate  (U.  S.  P.)  i" 
water  the  carbamate  is  changed  to  normal  carbonate, 
while  the  bicarbonate  remains  unchanged.  The  ti- 
tration proves  this  by  the  factor  required.  Thus  each 
gramme  of  U.  S.  P.  ammonium  carbonate,  if  pure, 
requires  10.03  "I'ls  (c.c.)  of  normal  acid  to  neutralize 
it,  the  factor  being  0.052,  while  each  gramme  of  bi- 
carbonate will  require  12.74  mils  (c.c.)  of  normal 
acid — factor  0.07848 — and  each  gramme  of  normal 
(true)  ammonium  carbonate  requires  20.96  mils  (c.c) 
of  normal  acid-factor  0.047705. 

Hence  if  a  pure  salt  is  titrated,  the  factor  needed  to 
produce  100  per  cent,  proves  its  composition.  Of 
course,  any  material  amount  of  impurity  in  the  salt 
will  nullify  this  and  make  the  "proof"  false. 


Liquid  Green  Soap. —  H.  K.  .\.,  New  York. — 
Presumably  the  liniment  of  soft  soap  of  the  Pharma- 
copceia  has  not  proved  satisfactory  for  your  purpose. 
As  its  shortcomings  in  this  instance  are  not  known  to 
us  we  hazard  another  formula  for  a  somewhat  simi- 
lar preparation. 

The  following  process,  which  originally  was  de- 
scribed in  the  Circui-ar  for  December,  1910,  page 
631,  we  are  informed  has  been  used  with  satisfac- 
tory results  by  a  number  of  our  readers.  The  product 
lathers  well  in  hard  or  soft  water: 

Coconut  oil,  fresh 250.0  grammes. 

Potassium  hydroxide 65.5  grammes. 

Sodium    hydroxide 13.5  grammes. 

Alcohol    400.0  mils  (c.c). 

Oil  of  orris   (soap-makers') 0.4  mil     (c.c). 

Solution  of  lonone 0.2  mil     (c.c). 

f^lorophyl     green     for     alkaline 
liquids  enough. 

Water enough  to  make     1000  mils  (c.c). 

Melt  the  coconut  oil  In  a  suluble  vessel  on  a  sand-bath 


or  in  a  steam-jacketed  kettle.  Dissolve  the  hydroxides  in 
350  mils  (c.c.)  of  water,  and  pour  the  solution  into  the 
melted  oil.  Let  the  mixture  boil  gently,  scraping  down  the 
sides  of  the  vessel  occasionally,  until  it  begins  to  "splut- 
ter''; keeping  the  vessel  warm,  stir  the  mixture  with  a 
paddle  for  fifteen  minutes.  Then  stir  in  about  150  mils 
(c.c.)  of  water  and  let  the  mixture  boil  as  before,  scraping 
down  the  sides  of  the  vessel  and  stirring  the  mixture  oc- 
casionally. When  it  has  reached  the  "spluttering"  point, 
stir  it  for  about  ten  minutes;  add  300  mils  (c.c.)  of  water, 
and  bring  to  a  boil,,  beating  thoroughly.  Remove  the  ves- 
sel from  the  fire,  or  cut  oft  the  steam  if  a  jacketed  kettle 
is  used;  add  the  alcohol  and  stir  rapidly  until  a  homo- 
genous mixture  is  secured.  Transfer  to  a  suitable  con- 
tainer and  set  aside  to  cool,  agitating  a  few  times.  Filter 
through  a  pledget  of  cotton;  add  the  perfumes  and  color 
and  enough  water  to  make  1000  mils  (c.c). 

Another  formula  for  liquid  green  soap  is  given  in 
the  Circular  for  June,  191 1,  page  304;  and  in  our 
new  Formula  Book  several  pages  are  devoted  to  vari- 
ous kinds  of  liquid  soaps. 


Criticism  of  a  Prescription  Desired. — T.  A.  O., 

North  Carolina,  sends  the  following  prescription  and 
says  that  he  would  like  to  hear  what  we  and  our  great 
army  of  readers  think  of  the  same :  v 

IJ   Morph.  sulph gr-  j- 

Strych.  sulph gr.  ^.  \ 

Acid,  camphoric 3ij , 

Acetanilid   3jssv 

Glyco-thymoline 3iv. 

Syrup,   ipecac 3ij. 

Syrup,  prun.  virg ad  giij. 

M.  Ft.  sol. 

Sig. :  One  teaspoonful  every  three  hours. 
Well,  we'll  let  the  "great  army"  have  first  go:  what 
does  it,  or  what  do  they,  think? 


Ammonium  Sulphoricinate. —  H.  K.  A.,  Penn- 
sylvania.— Ammonium  sulphoricinate  is  the  ammo- 
nium salt  of  sulphoricinic  acid  or  sulpholeic  acid  as 
obtained  from  castor  oil  (oleum  ricini)  by  the  action 
of  sulphuric  acid.  Its  formula  is  assumed  to  be 
Ci,H.,30jNH<S04,  and  it  occurs  as  a  yellow  or  yel- 
lowish-brown, syrupy  liquid,  miscible  with  water  and 
alcohol.  It  has  antiseptic  properties,  like  its  congener, 
sodium  sulphoricinate,  and  also  readily  dissolves 
many  otherwise  difficultly  soluble  chemicals  such  as 
iodine,  iodoform,  phosphorus,  naphthalin,  naphthol, 
carbon  disulphide,  oil  of  mustard,  etc.  Perhaps  it  is 
not  commercially  available.  It  is  said  that  the  article 
formerly  called  polysolve^and  latterly  named  sohnne, 
and  also  designated  elsewhere  as  cleite,  consisted  at 
one  time  mainly  of  ammonium  sulphoricinate,  later 
of  a  mixture  of  ammonium  and  sodium  sulphoricin- 
atcs.  ;m(l  latterly  of  sodium  sulphoricinate. 


Roche's  Embrocation. — W.  C.  O.,  New  York. 
— The  formula  for  this  preparation  appears  in  the 
CiRCLi.AR  for  last  January,  page  26. 
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Table    for    Making    Percentage    Solutions. — 

R.  R.  W.,  Pennsylvania. — From  the  Circular  for 
October,  1910,  Part  II,  page  153,  we  quote  as  fol- 
lows: 

It  is  impossible  to  give  accurate  figures  for  percentage 
solutions  except  by  weight,  as  different  solids  liave  differ- 
ent effects  upon  the  bulk  of  liquids  in  which  they  are  dis- 
solved. It  is  easy  enough  to  say  that  a  fluid  ounce  of 
water  weighs  454.6  grains,  and  that  454.6  grains  of  a  4 
per  cent,  solution  of  a  solid  in  water  must  consist  of 
436.416  grains  of  water  and  18.184  grains  of  the  solid;  the 
trouble  lies  in  the  fact  that  the  454.6  grains  of  the  solu- 
tion will  not  measure  an  ounce,  and  no  one  knows,  unless 
the  solid  is  stated  and  experiments  have  been  made  with 
it,  what  it  will  measure;  but  as  to  its  weight  there  can  be 
no  question. 

In  the  appended  table  the  figures  in  each  of  the  col- 
umns headed  with  a  percentage  character  indicate  the 
number  of  grains  of  the  specified  ingredient  for  the  quan- 
tity designated  at  the  left: 


//.  To  prepare  1  Fluidounce  of  a  Solution 
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paper ;  raise  to  nearly  a  boil  and  keep  at  this  tempera- 
ture for  twenty  minutes.  If  the  paper  is  to  be  "slow," 
it  may  now  be  taken  out,  dried,  cut  into  strips,  and 
rolled.    If  to  be  "faster,"  the  heat  is  to  be  continued 
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The  following  information  is  taken  from  the  Hos- 
pital Formulary  of  the  Department  of  Public  Oiari- 
ties  and  the  Department  of  Bellevue  and  Allied  Hos- 
pitals of  the  City  of  New  York,  which  was  formerly 
issued  under  the  editorship  of  Dr.  Charles  Rice,  and 
-seems  simple  and  sane,  which  two  words  cannot  with 
justice  be  applied  to  all  such  information  that  has  ap- 
peared in  print : 

Table  for  Preparing;  Percentase   Solntlons. 

One  Uuld  ounce  of  water,  or  480  minims,  welg-hs  456.4  grains. 
One  pint  ot  water,  or  7680  minims,  weighs  7302,  or  practically 
7300  grains.  Hence  a  10  per  cent,  solution,  for  Instance,  is  one 
which  contains  730  grains  of  some   substance  In  1  pint. 

The  lollowing  table  will  show,  at  a  glance,  the  quantity  of 
any  substance,  by  weight,  required  to  prepare  1  pint  of  a 
solution  of  the  required  percentage.  When  great  accuracy  Is 
not  required,  the  rounded-off  figures.  In  parentheses,  may  be 
used,  and  the  fractions  omitted. 

/.  To  prepare  1  Pint  of  a  Solution 

Take  of  the  substance  the 
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Making  Fuses.— X.  Y.  Z.,  New  York. — For  fuses 
or  igniting  papers,  the  followinsf  is  used: 

Potassium  nitrate 2  parts. 

Lead  acetate 40  parts. 

Water 100  parts. 

Mix  and  dissolve,  and  in  the  solution  place  unsized 


longer,  according  to  the  quickness  desired.  Care 
must  be  taken  to  avoid  boiling,  which  might  disin- 
tegrate the  paper. 

In  preparing  these  papers,  every  precaution  against 
fire  should  be  taken,  and  their  preparation  in  the  shop 
or  house  should  not  be  thought  of.  In  making  the 
solution  the  water-bath  should  be  used. 


Tanning  a  Buck  Skin.—  P.  M.  C,  Idaho.— The 
following  directions  are  taken  from  the  Scientific 
American  Cyclopedia  of  Formulas : 

Take  a  skin,  either  green  or  well  soaked,  and  flesh 
it  with  a  dull  knife ;  spread  the  skin  on  a  smooth  log, 
and  grain  it  by  scraping  with  a  sharp  instrument;  rub 
nearly  dry  over  the  oval  end  of  a  board  held  upright. 
Take  the  brains  of  a  deer  or  a  calf,  dry  by  the  fire 
gently,  put  them  into  a  cloth,  and  boil  until  soft ;  cool 
off  the  liquid  until  blood-warm,  with  water  sufficient 
to  soak  the  skin  in,  and  soak  until  quite  soft  and  pli- 
able, and  then  wring  out  as  dry  as  possible ;  wash  in 
strong  soapsuds,  and  rub  dry,  and  smoke  well.  In- 
stead of  brains,  oil  or  lard  may  be  used,  and  the  skin 
soaked  therein  six  hours.    This  is  called  Indian  tan. 


Liquid  Com  Remover.—  H.  K.  A.,  New  York. 

— From  a  paper  on  the  subject  of  corns,  which  ap- 
pears in  our  Formula  Book,  one  of  the  dozen  or 
more  formulas  is  here  reproduced: 

Salicylic  acid .-. 15  grains. 

Extract  of  cannabis  indica 8  grains. 

Alcohol    15  minims. 

Ether 40  minims. 

Flexible  collodion 75  minims. 

Paint  the  corn  three  times  a  day  for  a  week,  then 
soak  the  foot  in  hot  water  and  pick  the  corn  o'flf  with 
the  finger  nail. 

Another  formula  for  a  corn  collodion  appears  in  the 
CiRCUL.^R  for  last  month,  page  153. 
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Liquid  Butter  Color.— W.  A.  W.,  Ohio.— Both 
under  the  United  States  food  and  drugs  act  and  the 
law  of  your  State  a  food  is  deemed  to  be  adulterated 
if  damage  or  inferiority  is  concealed  by  added  color. 
By  Food  Inspection  Decision  51  the  federal  authori- 
ties specifically  say  that  the  mere  coloring  of  butter — 
provided  the  coloring  matter  itself  is  harmless — is  per- 
missible, congress  having  provided  for  this  mild  de- 
ception. 

Griffith  has  collected  and  published  in  his  Non- 
Secret  Formulas  three  recipes  for  butter  coloring, 
these  being  herewith  given : 

I. 

Sodium    carbonate 2  pounds. 

Potassium   carbonate 2  pounds. 

Cold  water 5  gallons. 

Dissolve  the  sodium  and  potassium  carbonates  in 
the  water  and  set  aside. 

Annatto 2  pounds. 

Cold  water 4  gallons. 

Let  stand  one  day,  stirring  occasionally.  Use  clear 
water  and  stone  crocks  for  mixing  purposes. 

Directions :  Use  one  teaspoonful  of  the  coloring  in 
5  quarts  of  cream;  add  just  before  churning. 

II. 

Orange  anilin  (soluble  in  oil) i  dram. 

Olive  oil,  sweet  oil  or  cottonseed  oil.  20  ounces. 

Dissolve  the  orange  anilin  in  the  oil  by  the  aid  of 
gentle  heat  from  a  water-bath. 

One  teaspoonful  will  be  sufficient  for  about  10  gal- 
lons of  cream. 

This  will  not  color  the  buttermilk. 
in. 

Annatto    lo  ounces. 

Caustic  potash 114  ounces. 

Bora.x   i  ounce. 

Water 100  ounces. 

Tincture  of  turmeric 20  ounces. 

Mix,  let  stand  forty-eight  hours  and  filter. 

The  orange  anilin  color  whose  use  in  food  products 

is  permitted  under  Food  Inspection  Decision  76,  is 

■85.  orange  I ;"  the  yellow  is  "4.  naphthol  yellow  S." 

Laxative  Mineral  Water,— H.  B.  D.,  Connecti- 
cut.— In  addition  to  the  two  formulas  based  upon  an- 
alyses of  Hunyadi  Janos  water,  given  in  the  Circu- 
lar for  last  month,  page  150,  here  are  others: 

Professor  Charteris,  in  the  Lancet,  gave  the  fol- 
lowing formula  for  an  artificial  Hunyadi  Janos: 

Magnesium  sulphate 514-92  grains. 

Sodium  sulphate 519.54  grains. 

Potassium   sulphate 2.76  grains. 

-Sodium   chloride 39-15  grains. 

Sodium  bicarlxinate 15.60  grains 

Water to  make         16  ounces. 

Dieterich's  formula  is — 

Potassium   sulf)hate 0.5  gramme. 

.Sodium  chloride 14.0  grammes. 

Sodium   bicarbonate 52.0  grammes. 

-Sodium  sulphate,  dry 180.0  grammes. 

Calcium  sulphate,  precipitated.     15.0  grammes. 

Magnesium  sulphate,  dry 24.5  grammes. 

Iron   .sulphate,  dry 0.2  gramme. 

A  longer  and  more  complex  formula,  quoted  by 
Hager  from  Fresenius,  is  given  in  the  Circ:ui..ar  for 
October,  1906.  page  366. 


Incense  Powder. — M.  R.,  Indiana. — Sandal  wood, 
which  is  the  base  of  many  incense  powders,  is  a  regu- 
lar article  of  commerce  and  may  be  obtained  through 
the  usual  channels.  Doubtless  the  wholesale  houses 
would  supply  it  with  added  perfume  if  requested,  but 
perhaps  no  two  houses  would  add  exactly  the  same 
perfume. 

Wood  smoke  is  objectionable  in  an  incense  powder, 
and  so  some  makers  omit  the  wood  and  use  charcoal 
instead. 

Two  formulas  for  incense  powders  follow,  in  one 
of  which  sandal  wood  i?  called  for  and  in  the  other 
charcoal : 

I. 

Sandal  wood,  ground 2  ounces. 

Benzoin  3  ounces. 

Tolu y2  ounce. 

Oil  of  santal 15  minims. 

Oil  of  cassia 15  minims. 

Oil  of  cloves 15  minims. 

Potassium  nitrate 1^4  ounces. 

II. 

Willow  charcoal 4  ounces. 

Benzoic  acid 3  ounces. 

Oil  of  thyme 15  minims. 

Oil  of  caraway 15  minims. 

Oil  of  rose 15  minims. 

Oil  of  lavender 15  minims. 

Oil  of  cloves 15  minims. 

Oil  of  santal 15  minims. 

Potassium  nitrate 3  ounces. 

By  the  use  of  mucilage  of  tragacanth  these  powders 
may  be  made  into  pastilles. 


Control  of  the  Rubber  Market.—  C.     P.     R, 

North  Carolina,  inquires  about  the  ownership  and 
control  of  the  rubber  industry  of  Central  and  South" 
America,  Asia  and  Africa.  He  also  asks  "which 
country  controls  the  rubber  market  of  the  world, 
that  is,  which  of  the  European  countries  and  where 
is  the  principal  market  for  the  crude  rubber?" 

We  referred  this  query  to  the  India  Rubber 
World,  which  answers  it  as  follows : 

"The  crude  rubber  supply  comes  chiefly  from  the 
great  plantations  in  the  Far  East,  which  are  under 
English  ownership  and  control.  The  next  big  supply 
is  from  Brazil,  which,  of  course,  is  under  Brazilian 
control  except  that  the  rubber  is  carried  in  English 
bottoms.  The  African  supply  also  is  practically  con- 
trolled by  England  because  the  rubber  goes  either 
to  London  or  Liverpool.  The  principal  market  for 
crude  rubber  tp-day,  therefore,  is  London." 


Reducine. —  L.  T.  P.,  Pennsylvania. — Some  time 
ago  in  response  to  an  in(|uiry,  a  reader  wrote  that  a 
satisfactory  veterinary  reducmg  agent  could  be  made 
by  the  following  formula : 

Glycerin  enough. 

Iodine,  crystals 6  drams. 

Pine  tar 1%  ounces. 

Potassium  iodide 1%  ounces. 

Lard enough  to  make      8  ounces. 

Mix  the  iodine  and  potassium  iodide  and  add  sufficient 
glycerin  to  dissolve  them,  triturating  well.  Then  incor- 
porate the  lard  and  add  the  pine  tar  which  has  previously 
been  warmed  to  facilitate  mixing  it  with  the  other  ingre- 
dients. 

Perhaps  you  will  find  that  this  will  answer  your 
purpose. 
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Colors  for  Smelling  Salts.— C.  J.  M,,  Michigan. 
— We  suggest  that  you  experiment  with  the  follow- 
ing: 

Red. 

Solution  of  carmine. 

Yellow. 

Solution  of  methyl-orange. 
Green. 

Copper  sulphate i  dram. 

Potassium   dichromate i  dram. 

Water   2  ounces. 

Ammonia  water i  ounce. 

Dissolve  the  salts  separately  each  in  i  ounce  of 
water;  mix  the  solutions;  and  add  the  ammonia 
water. 

A  reader  of  the  Pharmaceutical  Journal  gives  the 
following  interesting  and  useful  hint: 

It  is  some  time  ago  since  a  lady  brought  to  us  a  smell- 
ing bottle  to  be  refilled,  requesting  that  the  solution  be 
colored  green.  As  we  had  no  substance  which  would  re- 
main green  in  the  presence  of  ammonia,  I  thought  of  using 
the  thalleioquin  reaction.  On  many  occasions  since  I 
have  utilized  it,  and  the  customer  was  always  delighted 
with  the  brilliant  emerald  green  color  thus  obtained.  Al- 
though nearly  everyone  knows  how  to  produce  the  reac- 
tion, I  give  the  method  which  was  found  to  be  most  suc- 
cessful. One  fluid  ounce  (or  more,  according  to  depth  of 
color  required)  is  made  as  follows:  Weigh  out  10  grains 
of  quinine  sulphate  or  hydrochloride  and  dissolve  in  10 
minims  of  dilute  hydrochloric  acid.  Make  up  to  49  minims 
with  absolute  alcohol.  Then  add  10  minims  of  chlorinated 
lime  solution.  When  the  solution  is  quite  clear  add  gradu- 
ally alcoholic  ammonia  to  1  ounce  (or  more),  and  stir 
while  so  doing.    Perfume  as  desired. 

Red,  yellow,  and  green  anilin  dyes  that  are  "fast" 
to  alkalies  can  be  obtained  from  the  regular  dealers  in 
such  substances — or  could  be  some  time  ago. 


Perfuming   and   Deblooming   Crude   Oil. — M. 

C.  B.,  Pennsylvania. — Crude  oil  enjoys  a  vogue  in 
the  realm  of  capilliculture  based  upon  the  belief  that 
its  action  as  a  rubefacient  and  as  a  stimulant  of  the 
sebaceous  secretion  is  peculiarly  efficacious,  this  be- 
lief, in  turn,  having  some  connection  with  the  fact 
that  native  petroleum  contains  sulphur.  The  oil  is 
generally  applied  as  a  hair  tonic  in  its  natural  form, 
although  the  characteristic  odor  of  the  oil  is  some- 
times more  or  less  effectually  masked  with  aro- 
matics.  A  bona-fide  crude  oil  hair  "tonic"  would  be 
a  "shake"  mixture  and  a  far  from  "elegant"  one. 
To  offset  the  untoward  psychological  effect  of  the  ap- 
pearance of  the  mixture  it  might  be  marketed  in  opal- 
glass  containers  or  in  bottles  completely  covered  with 
a  paper  wrapper. 

.\s  a  formula  to  start  with  we  offer  this  one : 

Oil  of  lavender 5  mils  (c.c). 

Crude  petroleum 150  mils  (c.c). 

Alcohol   450  mils  (c.c). 

Oil  of  bay  leaves 5  mils  (c.c). 

Oil  of  pimento _   5  mils  (c.c). 

Oil  of  cloves '2  mils    (c.c). 

Water enough  to  make  1,000  mils  (c.c). 

Shake  the  crude  oil  with  the  aromatic  oils  and  300 
mils  (c.c.)  of  alcohol.  Add  the  rest  of  the  alcohol 
mixed  with  300  mils  (c.c)  of  water;  shake  well  for 
ten  minutes  and  add  enough  water  to  make  i.ooo  mils 
(cc). 

For  making  hair  oils,  crude  oil  from  the  Texa* 
fields  is  preferable  because  of  its  greater  sulphur  con- 
tent. 

Removing  the   fluorescence   of   petroleum   oils    is 


more  a  matter  of  process  than  of  formula.  The  sim- 
plest method  is  to  expose  the  oil,  after  it  has  been  fil- 
tered through  animal  charcoal,  to  the  action  of  sun- 
light and  air.  This,  however,  is  a  slow  process  anil 
many  others  calling  for  the  use  of  a  chemical  oxidizer 
are  m  use;  most  of  these  are  the  subject  of  lettei 
patent.  Some  of  the  debloomers  in  use  are  nitro 
naphthalene,  dinitrobenzol,  nitric  acid,  granular  mag- 
nesium dioxide,  and  ferric  oxide.  Usually  about  i 
per  cent,  of  the  deblooming  agent  is  employed. 

Bcittger's  deblooming  process  consists  in  adding  to 
the  oil  about  one-eighth  its  volume  of  sulphuric  acid ; 
setting  the  mixture  aside  in  a  closed  container  for 
about  a  week,  with  occasional  agitation ;  siphoning  off 
the  clear  oil ;  shaking  it  with  several  portions  of 
vv'ater ;  and  dehydrating  with  quicklime. 

Hellmann  employs  sulphuric  acid  diluted  with  five 
times  its  volume  of  water,  adding  one  volume  of  the 
diluted  acid  to  three  of  oil.  To  the  mixture  of  oil 
and  acid  he  adds  2  per  cent,  of  magnesium  dioxide, 
and  boils  the  mixture  for  about  half  an  hour.  Thi« 
gives  a  yellowish  oil  which  can  be  made  lighter  In 
filtering  through  animal  charcoal. 


A  Peculiar  Narcotic  Wanted.— C.     H.,     New 

York,  seems  to  be  in  need  of  something  which  we  are 
not  able  to  supply.    He  writes : 

Which  herbs  or  other  bulky  materials,  either  in  them- 
selves or  in  combination  with  some  essential  oil,  mineral 
oil  or  other  compound,  impregnated  into  them,  would  emit 
an  odor  which  has  a  quieting,  appeasing,  refreshing  and 
drowsy-making  effect  on  the  nerves,  and  would  In  that 
way  act  above  all  as  a  sleep-producer;  something  that 
would  keep  this  quality  if  exposed  to  the  atmosphere  for 
two  to  four  weeks? 

This  reminds  us  a  little  of  the  end-man"s  conun- 
drum about  the  chicken:  "What  is  it,"  asks  Mr. 
Bones,  "that  has  wings  and  feathers,  cackles 
after  laying  an  egg,  that  men  eat,  and  walks  on 
four  legs?"  The  interlocutor  repeats  the  question, 
studies  a  while,  and  gives  it  up.  Mr.  Bones  then  in- 
forms him  that  it  is  a  hen.  "But  a  hen  does  not  walk 
on  four  legs,"  protests  the  man  in  the  middle. 
"That's  so,"  admits  Mr.  Bones,  "but  I  had  to  put 
something  like  that  in  to  make  it  hard." 

No  strong  odor  that  we  know  has  a  quieting,  ap- 
peasing and  "drowsy-making"  effect,  except  that  of 
an  anesthetic,  like  ether,  chloroform,  etc. — which 
first  irritates  and  excites  and  then  narcotizes.  Ether, 
of  course,  can  not  be  exposed  for  two  or  four  weeks 
in  bulky  herbs  and  remain  absorbed.  Faint  odors  are 
often  refreshing,  and  sometimes  quieting  and  sooth- 
ing, but  it  is  not  practicable  to  obtain  these  results 
throughout  a  continuous  exposure  of  weeks.  People 
who  work  in  perfumes  complain  of  the  irritating  ef- 
fects on  their  nerves,  resulting  in  headaches,  some- 
times nausea,  and  usually  mental  irritability.  Hence 
it  does  not  seem  very  probable  that  soothing  and 
quieting  effects  can  be  obtained  in  the  way  desired. 
While  some  odors  are  more  irritating  than  others, 
all  seem  to  share  this  quality. 


Zepp's  Dandruff  Cure. — S.  A.  A.,  Maine. — In 
the  Bulletin  of  the  New  Hampshire  Board  of  Health 
for  April.  1907,  is  a  report  of  an  examination  of  a 
number  of  toilet  preparations,  including  this  one.  We 
quote :  "Labeled  as  containing  46  per  cent,  of  grain 
alcohol.  The  analysis  shows  2  per  cent,  of  solids, 
largely  glycerin  [sic].  Contains  cantharides,  a  small 
amount  of  borax  and  46.4  per  cent,  of  ethyl  alcohol." 
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How  Should  This  Prescription  Be   Filled?— 

F.  I.,  New  York,  sends  a  copy  of  a  prescription  and 
asks  a  number  of  pointed  questions  as  to  how  it 
should  be  filled.  He  says  that  one  druggist  dispensed 
the  mixture  as  a  light-brown  powder  in  No.  o  cap- 
sules, while  another  made  a  black  mass  of  it  and  dis- 
pensed it  in  No.  3  capsules.  The  doctor  thought  the 
first  man  was  wrong,  as  he  had  always  seen  the  mix- 
ture as  a  mass. 

Here  is  the  prescription  for  a  single  capsule,  of 
which  fifteen  were  to  be  dispensed : 

IJ   Strjch.  sulph gr.  i/6o. 

Ergotin   (Bonjean> &r.  j. 

Quin.  bisulph gr.  j. 

Sach.  lact gr.  ij. 

The  questions  are : 

r.  Which  of  the  two  stores  was  right? 

2.  Should  the  mass  be  black  or  brown  if  ergotin 
Bonjean  was  used? 

3.  Could  a  little  over  4  grains,  mass,  be  put  into  a 
No.  3  capsule? 

It  seems  to  us  that  the  druggist  who  filled  the  pre- 
scription is  in  a  better  position  to  answer  these  ques- 
tions than  anyone  else.  Before  we  could  answer  them 
we  should  have  to  fill  the  prescription,  and  as  this 
has  already  been  done,  for  us  to  duplicate  the  work 
would  seem  to  be  siipererogatory. 

If  arm-chair  opinions  are  worth  anything,  we  offer 
ours,  as  follows: 

1.  This  is  a  matter  of  taste  and  opinion.  We  think, 
as  a  rule,  the  smaller  the  capsules  in  which  a  drug  is 
dispensed,  the  better. 

2.  This  can  be  determined  only  by  experiment :  we 
see  no  reason  for  e.xpecting  a  decided  change  in  the 
color  of  the  ergotin  on  account  of  the  addition  of  the 
white  powders. 

3.  This,  also,  can  be  best  determined  by  experi- 
ment ;  but  we  should  guess  that  it  could. 

We  should  like  to  hear  from  our  readers  on  this 
subject. 


Five  Per  Cent.  Solution  of  Aluminum  Acetate. 

— D.  S.  G.,  New  York,  received  a  prescription  read- 
ing thus : 

K   Liq.  alumi.  acetatis  (5%) 

(Burrow's  sol)  5j- 

The  directions  were  that  the  medicine  was  to  be 
used  as  an  ear  wash.  He  asks  how  we  would  dis- 
pense it. 

Bui'ow's  (not  Burrow's)  solution  is  liere  written 
as  a  synonym  for  the  solution  of  aluminum  acetate, 
although  the  National  Formulary  preparation  is  not 
exactly  identical  with  the  one  which  goes  under 
Burow's  name,  the  former  being  of  7J^  per  cent, 
strength,  while  the  Burow's  solution  wanted  by  the 
prescriber  is  of  5  per  cent,  strength. 

In  a  paper  read  at  the  1909  meeting  of  the  Ameri- 
can Pharmaceutical  Association  by  Otto  Rauben- 
heimer  (see  the  Circular  for  February,  19 12,  page 
80),  the  following  formula  is  proposed: 

Liquor  AlumiM  AcetatU  Orudus. 
CruJe  Solution  of  Aluminum   ActtaU'.  Biirow>  Solution. 

I.«ad  acetate,  crystalB , 160  grammea. 

Alum,   cryatala T 126  gramme*. 

Water  enoagli  to  make  1000  c.c.  (mils). 

Dissolve  the  alum  In  1000  c.c.  (mils)  of  water,  and  to 
tbls  cold  solution  add,  with  constant  stirring,  the  lead  ace- 
tate prerlotisly  finely  powdered.  Set  aside  In  a  cool  place, 
below  10"  C.  (40  P.)  for  twenty-four  hours,  stirring  occa- 


sionally, then  siphon  off  the  liquid,  filter  and  add  enough 
water  to  make  the  whole  measure  1000  c.c.  (mils). 

This  solution  contains  about  5  per  cent,  of  neutral  alu- 
minum acetate. 

The  volumes  of  the  Circular  for  the  past  eight 
years,  as  well  as  earlier  volumes,  teem  with  notes  on 
this  subject. 


Coloring  Electric  Bulbs. — J.  M.  D.,  Louisiana. — 
From  a  previous  issue  of  the  Circular  we  quote: 

Eaectric  light  globes  may  be  colored  for  temporary  use 
by  coating  them  with  a  varnish  or  with  flexible  collodion 
that  has  been  tinted  with  the  appropriate  anilin  dye.  A 
special  varnish  that  has  been  suggested  is: 

Sandarac  20  parts. 

Mastic 10  parts. 

Ether  20  parts. 

Benzin  14  parts. 

The  anilin  dyes  that  may  be  used  to  advantage  are  ani- 
lin magenta,  malachite  green  or  methyl  green  and  methyl- 
ene blue  or  methyl  blue. 

But,  after  all,  why  go  to  the  trouble  to  make  such  col- 
ored globes  and  that  with  results  that  will  be  decidedly 
amateurish,  when  any  electrical  goods  house  will  furnish 
permanent  and  beautiful  globes  of  colored  glass?  And  it 
should  also  be  mentioned  that  as  the  globes  become  quite 
hot  there  is  a  risk  of  a  collodion  or  varnish  coating  taking 
tire;  there  is  also  much  danger  in  handling  the  solvents 
named  in  the  foregoing  formula,  on  account  of  their  in- 
flammability. 

We  also  call  attention  to  the  method  given  in  the 
Circul-ar  for  May,  1914,  page  277,  of  coloring  the 
bulbs  with  a  sodium  silicate  solution  in  which  is  dis- 
solved the  appropriate  dye. 


Fig  Sjrrup. — A.  F.,  New  York. — From  an  article 
in  the  Circular  for  October,  1913,  page  628,  in 
which  a  formula  for  the  lenitive  electuary  of  the  Lon- 
don Pharmacopoeia  of  the  middle  of  the  eighteenth 
century  is  shown  to  be  practically  the  same  as  that  of 
the  modern  "fig"  syrups,  the  following  formula  for  a 
type  of  the  latter  is  given : 

Senna  14  ounces. 

Coriander 6  ounces. 

Figs  24  ounces. 

Tamarinds    18  ounces. 

Cassia  pulp 18  ounces. 

Prunes   12  ounces. 

Extract  of  liquorice l^i  ounces. 

Spirit  of  peppermint 1%  ounces. 

Water  1  gallon. 

Brown  sugar 10  pounds. 

Crush  the  first  six  ingredients  email,  boil  gently  for  half 
an  hour.  In  the  water,  then  cool  and  add  the  other  ingredi- 
ents, stirring  until  the  sugar  is  dissolved. 

The  foregoing  will  also  serve  as  an  answer  to  the 
query  of  C.  C.  F.,  Pennsylvania. 


Bleaching  Sole  Leather. — L.  H.  M.,  Georgia, 
writes : 

Will  you  kindly  give  me  a  reliable  formula  for  a  bleach 
which  when  applied  to  hemlock  sole  leather  bleaches  It 
out  so  that  it  has  the  appearance  of  oak  tanned  soles? 
This  must  be  a  single  solution  bleach.  There  Is  one  made 
with  epsom  salt,  denatured  alcohol  and  an  acid  that  I 
would  like  to  get. 

We  passed  this  query  on  to  a  brother  editor,  who 
is  in  the  boot  and  shoe  line,  and  he  said  it  was  be- 
yond him,  so  he  in  turn  passed  it  over  to  a  friend  of 
his  who  is  connected  with  a  shoemaking  publishing 
company,  who  also  gave  it  up.  It  has  occurred  to  ui 
that  possibly  some  of  these  leather  men  are  not  so 
tough  as  to  want  to  have  their  names  associated  with 
a  process  which  might  be  used  for  fraudulent  pur- 
poses, so  we  shall  let  the  matter  rest  as  it  is  unless 
someone  writes  to  us  further  about  it. 
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Gas  Mantles. — A.  R.  J.,  New  Jersey. — According 
to  the  Scientific  American  Cyclopedia  of  Formulas, 
these  are  prepared  after  processes  based  on  the  origi- 
nal formula  of  Welsbach — the  impregnation  of  veg- 
etable fibers  with  certain  mineral  oxides  in  solution, 
drying  out,  and  arranging  on  platinum  or  other  kind 
of  wire.  The  following,  says  the  Cyclopedia,  are 
good  examples  of  the  mixtures  used: 

1.  Lanthanum  oxide,  30  parts;  yttrium  oxide,  20  parts; 
burnt  magnesia,  50  parts;  acetic  acid,  50  parts;  water, 
distilled,  100  parts.  The  salts  are  dissolved  In  the  water, 
and  to  the  solution  another  150  parts  of  distilled  water 
are  added  and  the  whole  filtered.  The  vegetable  fiber  (in 
its  knitted  or  woven  form)  is  Impregnated  with  this  solu- 
tion dried,  and  arranged  on  platinum  wire.  In  the  for- 
mula the  acetic  acid  may  be  replaced  with  dilute  nitric 
acid.  Indeed,  the  latter  seems  to  have  some  advantages 
over  the  former,  among  which  Is  the  fact  that  the  residual 
ash  where  acetic  acid  is  used  has  a  tendency  to  ball  up 
and  make  a  vitreous  residue,  that  of  the  nitric  acid  re- 
mains In  powdery  form. 

2.  Zirconium,  ore,  50  parts;  lanthanum  oxide,  35  parts; 
yttrium,  ore,  15  parts.  Solvents  as  before.  Mix  and  dis- 
solve, etc. 

3.  Zirconium,  60  parts;  lanthanum  oxide,  99  parts;  tho- 
rium nitrate,  95  parts.  Cerium  nitrate  may  be  used  In 
place  of  the  thorium  salt. 


Frosty  Appearance  of  Menthol  in  Pencils. — 

E.  C.  C,  New  York, — It  had  never  occurred  that  this 
was  put  there :  we  always  had  a  sort  of  sub-conscious 
idea  that  it  came  there.  Benzoic  acid  is  sometimes 
mixed  with  the  menthol  before  it  is  melted  and  cast 
in  molds,  and  perhaps  the  frosty  appearance  of  the 
pencils  is  due  to  the  outcropping  ot  this  ingredient. 
How  would  it  do  to  dip  the  pencils  in  a  saturated 
solution  of  bezoic  acid,  take  them  out,  and  let  them 
dry?    If  you  try  this,  please  let  us  know. 


Starting  a  Mail-Order  Business. — W.  H.,  Mary- 
land.— The  seeming  ingenuousness  of  this  query 
charms.  It  reads :  "Kindly  furnish  us  with  some  in- 
formation concerning  a  mail-order  business,  as  to 
starting  one."     That's  all. 

But  what  a  wide  field  it  opens ! 
.  The  inquiry  is  a  perfectly  legitimate  one,  and  an 
answer  to  it  would  no  doubt  be  read  with  interest  by 
a  large  number  of  our  subscribers  and  others.  But 
such  an  answer  would  exceed  the  space  which  "Notes 
and  Queries"  could  allot  to  it.  Indeed,  it  would  re- 
quire as  many  pages  to  answer  this  query  as  it  would 
to  tell  a  man  how  to  start  a  chicken  farm,  a  truck  gar- 
den, an  architect's  business,  a  bank,  a  shoe  factory, 
a  trolley  system  or  a  drug  store.  However,  we  shall 
try  in  good  faith  to  give  some  information  which  will 
be  of  use  to  one  who  seemingly  in  good  faith  has 
asked  for  it. 

As  a  rabbit  has  long  been  regarded  as  an  essential 
of  rabbit  pie  and  must  be  caught  before  further  pro- 
ceedings in  the  direction  of  making  that  table  delicacy 
are  in  order,  so,  in  the  establishment  of  a  mail-order 
business,  the  prime  requisite  is  goods  to  sell.  Hav- 
ing secured  these,  or  made  arrangements  by  which 
they  may  be  obtained  quickly  when  wanted,  the  next 
essential  is  to  find  customers  for  them.  These  are 
found  by  advertising,  and  here  again  is  a  wide  field 
opened.  One  way  is  to  use  the  daily  papers,  or  the 
magazines.  As  the  "classified"  or  "want"  advertise- 
ments are  cheaper  than  large  displays,  and  are  more 
apt  to  be  read  than  display  advertisements  of  the  same 
size,  these  are  used  largely  by  mail-order  dealers,  es- 


pecially beginners.  Something  to  get  an  answer, 
whether  the  latter  is  accompanied  by  money  or  not, 
is  desirable.  Once  the  name  and  address  of  the 
"prospect"  is  in  hand,  he  may  be  appealed  to  by  let- 
ters, circulars,  booklets  and  the  like.  If  he  does  not 
answer  at  first,  the  golden  rule  is  for  the  mail-order 
man  to  "try,  try  again."  As  buying  from  mail-order 
houses  is  a  sort  of  habit  with  some  people,  a  list  of 
names  of  such  buyers,  with  their  addresses,  is  an  as- 
set for  the  business.  Sometimes  such  names  and  ad- 
dresses may  be  bought  from  people  who  make  a  busi- 
ness of  dealing  in  them. 

There  are  publications  devoted  to  the  interests  of 
mail-order  houses  and  to  the  interests  of  those  who 
supply  goods,  names,  schemes,  etc.,  for  mail-order 
men. 

Every  retail  store,  or  nearly  every  one,  is,  in  a 
sense,  a  mail-order  house.  That  is  to  say,  practically 
every  retail  store  occasionally  receives  by  mail  orders 
for  goods  to  be  sent  by  mail.  Many  druggists  specify 
in  their  advertising  that  they  give  prompt  and  careful 
attention  to  orders  received  by  mail. 

It  so  happens  that  when  this  query  was  received, 
we  had  standing  in  type  ready  for  use  portions  of  a 
paper  on  mail-orders  for  druggists  and  a  little  edi- 
torial comment  on  the  same.  These  may  be  seen  on 
pages  i^  and  206,  respectively.  Longer  and  more 
exhaustive  articles  on  the  subject  appear  in  former 
issues  of  the  Circular.  Among  such  articles  are 
"How  to  Advertise  a  Mail-Order  Business,"  in  the 
issue  for  September,  1913,  page  603,  and  "Mail-Order 
Competition,"  in  the  issue  for  October,  191 1,  page 
608.  In  an  editorialette  in  the  issue  for  June,  1909, 
page  277,  it  is  pointed  out  that  a  good  many  mail 
orders  may  be  handled  in  drug  stores  at  odd  hours  at 
no  additional  expense  for  salaries. 

Of  course,  in  this  note  we  have  barely  touched  the 
high  places:  if  there  is  any  particular  phase  of  the 
mail-order  business  which  our  querist  or  others  may 
desire  elucidated,  we  should  be  pleased  to  hear  from 
him  or  them  to  that  effect,  and  to  do  what  we  can 
in  the  way  of  such  elucidation. 


Privileges  of  a  Registered   Druggist  in  This 

State. — S.  L.,  New  York. — In  this  State  the  first- 
grade  certificate  is  given  to  pharmacists,  and  the  sec- 
ond-grade to  druggists.  The  privilege  of  each  class 
is  defined  in  the  pharmacy  law.  We  quote  that  por- 
tion referring  to  the  latter: 

Druff  stores.  It  shall  be  lawful  for  a  druggist  in  con- 
formity with  the  rules  to  take,  use,  and  exhibit  the  titles 
druggist  and  registered  drug  store,  and  to  have  charge  of, 
engage  in,  conduct  or  carry  on  for  himself  or  for  another 
the  dispensing,  compounding  or  retailing  of  drugs,  chemi- 
cals, medicines,  prescriptions  or  poisons  anywhere  within 
the  State,  in  a  place  of  not  more  than  1000  inhabitants, 
but  he  shall  have  charge  of  not  more  than  one  drug  store 
at  the  same  time.  He  may  be  employed  for  the  purpose 
of  dispensing  or  retailing  dnigs,  chemicals,  medicines,  pre- 
scriptions and  poisons  in  a  registered  pharmacy  under  the 
management  and  personal  supervision  of  a  licensed  phar- 
macist; he  may  also  perform  such  duties  during  the  tem- 
porary absence  of  the  pharmacist,  except  in  cities  of 
more  than  1,000,000  inhabitants. 


Eye  Bath.— H.  K.  A.,  New  York.— Not  being 
medical  men  we  hardly  feel  competent  to  prescribe 
for  diseased  eyes ;  if  we  were  medical  men  we  should 
want  to  examine  the  eyes  before  advising  as  to  their 
treatment. 
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The  Cost  of  Doing  Business. — P.  D.  C,  In- 
diana.— Much  hard  work  has  been  done  in  the  collect- 
ing of  statistics  in  regard  to  the  cost  of  conducting 
drug  stores,  but  the  results  are,  from  the  nature  of 
the  case,  of  but  little  practical  value.  They  may  serve 
as  suggestions,  but,  after  all,  every  man  must  deter- 
mine his  own  case. 

The  ability  to  make  such  determination  with  any 
reasonable  approach  to  accuracy  is  naturally  depend- 
ent in  large  degree  on  the  use  of  a  proper  system  of 
bookkeeping.  This  system  must  include  the  taking 
of  inventories  from  time  to  time  as  well  as  complete 
sales  and  expense  accounts.  With  the  facts  so  ob- 
tained at  hand  it  is,  of  course,  only  a  matter  of  math- 
ematics to  determine  whether  the  concern  is  making 
or  losing  money  and  the  amount  of  the  profit  or  the 
loss. 

In  making  such  an  accounting  the  merchant  has 
before  him  the  itemized  statement  of  expenses. 
Whether  any  economies  can  be  effected  in  any  one 
or  more  expenditures  under  this  head  is  manifestly 
a  matter  which  can  be  known  only  to  the  person  in- 
terested. If  any  item  is  excessive  from  his  point  of 
view  he  will  reduce  it  if  he  can.  It  matters  little 
where  the  economy  comes  in  so  there  is  enough  of  it 
in  the  total  so  to  reduce  expenses  as  to  bring  them, 
to  what  seems  a  proper  figure. 

In  a  book  by  Harry  B.  .Mason  entitled  The  Drug- 
gists and  His  Profits,  of  which  a  notice  appears  in 
the  Circular  for  last  August,  page  524,  is  given  a 
table  showing  (i)  the  annual  sales,  (2)  cost  of  goods, 
(3)  gross  profits,  (4)  expenses,  (5)  net  profits,  (6) 
percentage  of  gross  profits  (on  sales),  (7)  percent- 
age of  expense,  (8)  percentage  of  net  profit  (on 
sales),  (9)  total  income,  (including  proprietor's 
salary)  of  fifty  druggists.  The  annual  sales  ran  from 
above  $S,cxx>  to  about. $45, 000;  the  gross  profits  from 
around  $2,200  to  over  $15,000;  and  the  percentage  of 
i;xpense  varied  from  35  per  cent.,  in  two  cases,  when 
the  annual  sales  were  $10,000  and  $7,700,  respective- 
ly, .to  15  per  cent,  when  the  annual  sales  were  $18,000. 
In  the  store  where  the  sales  were  the  smallest  the 
expense  was  34  per  cent.,  and  in  the  store  where  they 
were  the  largest  the  expense  was  19  per  cent. 

Mr.  Mason  figures  that  4.5  per  cent,  of  the  sales  is 
a  fair  average  proportion  to  pay  for  rent ;  and  that 
10  per  cent,  is  quite  enough  to  pay  for  clerk  hire. 
These  figures  correspond  rather  closely  with  some 
presented  to  the  Massachusetts  College  of  Phar- 
macy in  an  address  by  Selden  O.  Martin,  director  of 
the  Harvard  Bureau  of  Business  Research,  Mr.  Mar- 
tin's figures  ranging  from  2.1  to  7.5  per  cent,  for 
rent,  with  5  per  cent,  as  an  average,  and  from  6  to 
17  per  cent,  for  clerk  hire,  with  8  to  9  per  cent,  as 
normal. 


Anonymous  Queries. —  H.  J.  B.,  New  York;H. 
R.  M.,  Ma.ssachusetts;  and  "Ohio,"  Pennsylvania. — 
Had  you  read  and  heeded  the  notice  kept  standing  at 
the  head  of  this  department  you  would  have  saved 
yourself  some  trouble  and  postage.  We  are  always 
pleased  to  help  our  readers  when  we  can,  but  we  must 
insist  upon  having  the  correct  names  and  addresses 
of  each  one  before  we  attempt  to  answer  his  query. 


The  Tax  on  Alcohol.—  W.  C.  J.,  California.— 
The  United  States  internal  revenue  tax  on  alcohol  is 
Si.  10  a  proof  gallon.  A  proof  gallon  of  alcohol  is  a 
half-gallon  of  absolute  alcohol. 


Nickel  Plating. — B.  L.,  South  Carolina. — It  is 
said  that  brass  or  copper  may  be  coated  with  nickel 
by  the  application  of  the  following  liquid : 

Nickel  and  ammonium  sulphate. ...       10  parts. 

Boric  acid 5  parts. 

Water  200  parts. 

Dissolve  each  of  the  two  solids  in  100  parts  of  hot 
water  and  then  mix  the  two  solutions. 

There  is  a  patented  article  on  the  market  for  the 
same  purpose,  a  powder  said  to  be  composed  of 
nickel  and  ammonium  sulphate,  60  parts;  metallic 
magnesium  (powdered),  3  parts;  precipitated  chalk, 
30  parts ;  and  talc,  7  parts.  When  this  is  moistened 
an  electrical  action  is  started  and  the  nickel  is  de- 
posited. 

The  powder  is  applied  by  rubbing  with  a  wet  cloth. 

Of  course  in  the  use  of  either,  the  metal  to  be 
coated  must  be  made  entirely  free  from  grease,  the 
presence  of  which  will  prevent  the  nickel  from  stick- 
ing. Even  touching  the  metal  with  the  fingers  after 
such  cleaning  must  be  avoided. 

It  is  hardly  necessary  to  say  that  such  methods  can 
not  be  expected  to  give  a  very  dense  or  permanent 
coating.  Entirely  satisfactory  results  can  probably  be 
obtained  only  by  electro-deposition,  that  is,  the  depo- 
sition of  the  metal  by  decomposing  one  of  its  salts  by 
means  of  the  electric  current. 

It  would  be  unwise  for  any  one  to  attempt  the  use 
of  this  method  without  practical  training  by  some  one 
entirely  familiar  with  it.  If  the  current  is  to  be  de- 
rived from  a  dynamo  (as  is  often  the  case)  one  must, 
of  course,  know  exactly  how  to  handle  that  danger- 
ous appliance,  and  to  manage  the  current  furnished 
by  it,  or  by  an  outside  electrical  establishment ;  and  if 
from  a  battery  he  must  know  what  kind  to  choose  with 
regard  to  undesirable  or  dangerous  results  from  its 
chemical  as  well  as  electrical  action.  The  opposing 
elements  in  a  certain  form  of  cell  cause  the  libera- 
tion of  hydrogen,  which  is  inflammable  and  explosive, 
and  in  another  form,  this  action  not  occurring  pri- 
marily, will  come  about,  we  understand,  from  chemi- 
cal changes  which  take  place  in  the  exciting  liquid  as 
reaction  proceeds.  And  he,  of  course,  must  know  all 
about  the  management  of  the  current,  as  in  using  a 
dynamo.  Corrosive  vapors  are  given  off  by  one  well- 
known  cell.  The  character  of  the  reactions  that  will 
occur  in  the  liquid  from  which  the  metal  is  to  be  de- 
posited must  also  be  taken  into  account.  It  seems 
that  risks  of  inflammability,  explosiveness,  or  corro- 
sivene'ss  might  be  involved  here  as  well  as  in  the  bat- 
tery. 

And  lastly,  one  must  know  how  much  electric 
power  is  required  for  the  plating  operation,  and  how 
large  a  dynamo  or  battery  is  consequently  required. 
We  are  told  that  for  the  deposition  of  nickel  a  much 
stronger  current  is  required  than  gold  or  silver. 

If  one  were  well  versed  in  all  the  requirements  of 
electric  plating  the  cost  of  doing  it  on  n  small  seal 
would  be  prohibitive.    Even  the  smallest  dynamo 
are  quite  expensive,  and  batteries  are  not  cheap.  On 
might  lessen  the  cost  of  the  latter  by  contriving  ce' 
of  wood  and  coating  them  with  pitch  .or  someth'"' 
similar,  but  one  would  still  have  to  buy  the  zinc- 
carbons  and  clamps,  etc.,  which  things  ar/>  tv 
costly  of  the  combination. 

One  authority  to  whom  we  went  for 
on  this  subject  said  that  gold-  and  silvr 
child's  play  compared  with  work  of  tl 
involving  nickel. 
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Iowa  Board  Questions 

Herewith  are  reprinted  the  questions  used  by  the  Iowa  Board  of  Pharmacy  at  an  examination 
held  January  19th.  In  reprinting  board  questions  we  endeavor  to  follow  closely  the  nomen- 
clature, spelling,  punctuation,  and  capitalization  of  the  originals,  our  object  being  to  give  our 
readers,  just  as  nearly  as  practicable,  the  questions  as  they  were  presented  to  the  candidates. 


Pharmacy. 

1.  What  are  Volatile  Oils?  Name  five.  What  are  Fixed 
OH??    Name  five. 

2.  What  would  you  consider  the  best  solvent  for  Qui- 
nine? Salol?  Boraclc  Acid?  Scale  Pepsin?  Resubllmed 
Iodine? 

3.  Name  five  tinctures  with  a  drug  percentage  of  more 
than  ten  per  cent.  Name  five  tinctures  with  a  drug  per- 
cntage  of  less  than  ten  per  cent. 

4.  Briefly  give  the  manner  of  preparing  and  ingredi- 
ents of  Hive  Syrup,  U.  S.  P.  Chloroform  Liniment.  Seid- 
litz  Powders.    Solution  Citrate  Magnesia. 

5.  What  are  the  common  names  of  the  following?  So- 
lution Antimony  Trichloride.  Phenyl  Salicylate.  Mercur- 
ous  Chloride.  Acetphenetidln.  Sulphonethylmethane. 
What  are  the  oflacial  Liatin  Names  of  the  following?  Salol. 
Aspirin.  Brown's  Mixture.  Antiseptic  Solution.  Hoff- 
man's Anodyne. 

6.  State  briefly  how  you  prepare:  Emulsions.  Sup- 
positories.    Decoctions.    Infusions.    BHxlrs. 

7.  How  many  grains  in  8  grammes?  What  part  of  an 
Avoirdupois  ounce  is  8  grammes?  How  many  fluid  drams 
in  15  CC?    What  ipart  of  a  pint  Is  15  CC? 

8.  What  care  should  be  used  In  a  drug  store  in  keeping 
In  stock  Spirit  Nitroglycerin?  Spirit  Nitrous  Ether? 
Phosphorous?    Syrup   Ferrous  Iodide? 

9.  What  drugs  enter  Into  the  composition  of  Dover 
Powders?  Composition  Powder?  Hlra  Picra?  Lassar's 
Paste?   Haine's  Solution? 

10.  What  is  the  best  method  for  preparing  suppositories 
containing  Ichthyol  and  Oil  Theobroma?  How  much  Cocoa 
Butter  would  you  use  to  prepare  one  dozen  rectal  supposi- 
tories? 

11.  How  would  you  prepare  Belladonna  Ointment?  Cit- 
rine Ointment? 

12.  How  many  fluid  ounces  in  a  pound  of  Chloroform? 
Peroxide  Hydrogen?   Ether?  Glycerine?   Castor  Oil? 

13.  Name  Ingredients  used  In  manufacture  of  Flexible 
Collodion.    How  Is  commercial  Sulphur  obtained? 

14.  Convert  23  degrees  F.  to  Its  equivalent  in  Centigrade 
scale. 

15.  Name  five  official  syrups.  Briefly  describe  the 
method  of  preparing  two. 

Chemistry. 

1.  Give  the  chemical  formula  of  calomel?  Of  glycerin? 
Of  corrosive  sublimate?  Of  potassium  cyanide?  Of  sul- 
phurous acid? 

2.  Name  and  describe  the  halogens  and  give  the  chem- 
cal  symbols? 

3.  Give  the  chemical  formulae  of  two  ferric  and  two 
ferrous  salts? 

4.  Give  ider*"     atlon  tests  for  acetates?    For  Iodides? 
').  Whp'  lolecular  weight  of  sulphuric  acid  and 

ned? 
~1  source  of  the  following  elements: 

ii  rime  of  KHCO,.    Of  Na^HPO,. 

OL  gyving  equations:     2KC10,+4HC1, 

•     rising, 
■"isi  -.g  prescriptions,  giving  partlcu- 

*K  .".tibilltles,  method  of  compounding, 

ay  for  compounding, 
'ibnlt.  dr.  2 

Arom.  dr.  4 

S«rls  oz.  1 

'  \e  q  .8.  oz.  4 

some  water  every  4  hours. 


dr 

,  2 

dr. 

2 

dr. 

3 

oz. 

1 

oz. 

8 

Ing. 
scrup. 

4 

dr. 

4 

dr. 

5 

mm. 

20 

oz.  1% 

oz. 

S 

CC. 

8 

gram 

1 

C.  C. 

15 

c.  c. 

60 

>urs. 

dr. 

2 

dr. 

4 

dr. 

3 

oz. 

1 

oz. 

3 

2.  R/    Zinc  Oxide 

Llq.  Plumbl  Subacet 

Spts.  Camphorae 

Glycerin 

Aquae  q.  s.  ad. 
M  et.  ft.  lotlo. 
Sig:    Apply  locally,  shake  before  using. 

3.  R/    Potass.  Chloratls. 

Tlnct.  Guaiac  Arom. 

Tinct.  Cinchona  Co 

01.  Memtha   Pip. 

Mellis. 

Aqua  q.  s.  ad. 
M.  B.  a. 
Slg:    Use  as  a  gargle. 

4.  R/    Olei  Terebinth. 

Pulv.  Tragacanth. 

Syrupi  Aurantii 

Aqua  q.  s.  et.  ft. 
M.  ft.  Emulso. 
Sig:    Dessertspoonful  every  four  hours. 

5.  R/    Tinct.  Ferrl  Chlor. 

Spts.  Aetherls  Nltrosi. 

Acacia  Pulv. 

Syrupi. 

Aqua  Menth.  Pip.  q.  s. 
M.  ft.  Mist. 
Sig:    Teaspoonful  3  times  dally. 

6.  Give  the  meaning  of  the  following  Latin  terms  used 
In  prescriptions:  Aq.  Ferv.  Chart.  Cerat.  Coch.  Parr. 
Hor.   Som.     Non.  Rep.     Post.  Clb.     S.  a.     Ut.  Diet 

7.  Give  the  approximate  number  of  drops  in  one  fluid 
drachm  of:  Alcohol.  Chlorform.  Tincture  Opium.  Tinc- 
ture Iodine.    Glycerin.    Carbolic  Acid,  llq. 

Materia  Medica. 

1.  Give  the  source  and  description  of  Arsenic  Trloxlde. 
Medical  uses.    Dose.    Official  antidote. 

2.  E)ugenol,  describe  it.  Give  source.  What  is  it  used 
as  a  substitute  for? 

3.  Eupatorium — Give  Botanical  name,  common  name, 
part  used,  medical  action,  dose. 

4.  Give  the  habitat  of  the  following  drugs:  Senna. 
Cascara  Sagrada.    Saffron.    Acacia.    Aloes. 

5.  Give  the  average  adult  dose  of  the  following:  Rhu- 
barb.  Copper  Sulphate.    Basham's  Mixt.    Guaiacol.  Alum. 

6.  Name  five  drugs  having  both  expectorant  and  emetic 
properties. 

7.  Name  the  Ingredients  of  Blaud's  pills.  What  Is  their 
medicinal  action. 

8.  What  are  the  medical  uses  of  the  following:  Mon- 
sells  Sol.  Zinc  Stearate.  Sodium  Hypophosphlte.  Am- 
monium Chloride.    Lobelia. 

9.  Name  five  official  preparations  of  Mercury. 

10.  Give  the  average  adult  dose  of  the  following:  Am- 
monium Valerianate.  Atropine  Sulph.  Chloral  Hydrate. 
Cerium  Oxalate.    Trional. 

11.  What  part  of  the  plant  is  used  of  the  following 
drugs?    Manna.    Ergot.    Squill.    Nux  Vomica.    Jalap. 

12.  Name  one  drug  having  an  anodyne  effect.  Carmina- 
tive.   Diaphoretic.    Mydriatic.    Slalagogue. 

13.  Tarter  Emetic — Give  official  Latin  name.  Dose  aa 
expectorant.  As  an  emetic.  In  what  official  preparation 
is  It  an  ingredient? 

14.  Name  a  drug  used  as  a  diuretic.  Styptic.  Astrin- 
gent.   Anthelmintic.    Oxytocclc. 

15.  Foxglove — Give  the  official  Latin  name.  Part  used. 
Active  Ingredients.     Dose  of  Fl.  Ext. 

[Under  each  head  there  was  an  oral  quiz.  Blanks  are 
left  on  the  examination  paper  for  use  of  the  candidate  In 
writing  his  answer. — Editor  The  Druooists  Ciboulas.] 
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CORRESPONDENCE 


Short,  timely  articles  upon  subjects  of  interest  to  pharmacists  are  solicited  for  this  department 
In  order  to  be  in  time  for  publication  in  the  issue  of  a  giz'en  month,  they  should  be  in  the  edi- 
tor's hands  on  the  fifteenth  of  the  month  previous.  In  accordance  ivith  a  well  established 
rule,  communications  sent  in  anonymously  will  not  be  published;  but  if  the  author  expresses  a 
zi'ish  to  have  his  name  withheld  from  the  public,  this  Tvish    will  be  scrupulously  re_^arded. 


Chain  Stores  and  the  Other  Kind. 

To  the  Editor  of  The  Druggists  Circular: 

Port  Credit,  Ont.,  February  i6th,  1916. 

Congratulations  on  the  articles  by  C.  E.  Langston, 
"Competing  with  the  Chain  Store."  They  are  the  most 
practical  information  I  have  ever  seen  in  any  drug 
journal  yet.  I  have  worked  for  the  chains,  but  they 
don't  give  you  time  to  contemplate  their  workings. 
Mr.  Langston  opens  your  eyes  to  things  you  saw  and 
did  not  see. 

At  8  A.  .M.  the  chain  gets  ready.  At  10  a.  m.  the 
decks  are  cleared  for  action.  Everything  is  abso- 
lutely ready.  The  glass  shines.  The  fountain  is 
spotless,  odorless,  and  full.  On  the  shelves,  on  the 
display  stands,  yesterday's  goods  sold  have  been  re- 
placed— no  more — no  less.  They  are  so  perfectly 
ready  that  you  cannot  describe  it  as  "service"  after 
10  A.  M.  The  real  service  came  before  then.  After 
that  time  is  merely  mechanical  handing  out. 

A  customer  walks  in  the  common  drug  store  for 
glycerin.  The  clerk  says,  "It  is  10  cents  an  ounce — 
how  much  will  you  have?"  "Oh,  give  me  an  ounce," 
says  the  customer. 

.\  customer  walks  into  the  chain  store  for  glycerin. 
"Here  is  a  25-cent,  and  here  is  a  5c«:ent  bottle,"  says 
the  clerk.  This  clerk  was  told  he  had  to  sell  so  nnioh 
of  the  special  stationery  in  the  center  aisle  display. 
So  he  closes  the  glycerin  sale  with  an  attack  on  a  real 
snap  special  writing  paper.  The  paper  is  not  a  genu- 
ine bargain,  but  the  customer  probably  buys  a  box 
of  the  papeterie  shown  alongside  the  special.  It  is 
a  regular.  It  is  all  right,  too,  but  it  is  only  an  ordi- 
nary- regular  value. 

The  common  drug  store  rang  up  a  lo-cent  sale,  and 
the  chain  rings  up  a  65-cent  sale  from  the  same  type 
of  buyer.  W.  K. 


Is  Dr.  Potter  "Knocking"  Druggists? 

Memphis,  Tenn.,  March  3d,  1916. 
To  the  Editor  of  The  Druggists  Circui-ak: 

I  would  like  to  call  your  attention  to  a  part  of  Pot- 
ter's Materia  Medica,  namely,  the  chapter  on  pre- 
scriptions, especially  the  part  headed  "Renewals  of 
Prescriptions,"  on  pages  515  to  517,  where  it  speaks 
of  the  pharmacist  and  the  pharmaceutical  profession 
as  a  "money-making  trade  instead  of  a  profession," 
where  it  urges  the  physician  to  do  his  own  dispens- 
ing, and  speaks  of  pharmacists  "making  insinuations 
about  physicians  too  frequently,"  and  about  "counter- 
prescribing,"  etc.  In  fact,  in  my  opinion,  this  chap- 
ler  is  an  open  insult  to  the  pharmaceutical  profes- 
sion in  general.  This  is  not  the  only  part  of  this 
book  that  "uses  the  hammer"  on  the  profession,  as 
you  will  find  it  in  several  places.  I  know  of  one 
pharmaceutical  college  that  has  stopped  using  this 


book  for  this  particular  reason,  and  I  think  that  every 
school  of  pharmacy  in  the  United  .States  ought  to 
drop  it,  if  it  has  any  respect  for  its  profession. 

I  think  the  American  Pharmaceutical  Association 
should  take  up  this  matter  with  the  publishers  and 
make  them  omit  these  parts  of  the  book,  or  quit  pub- 
lishing it  entirely.  Just  think  of  the  impression  this 
would  have  upon  a  student  in  pharmacy  or  medicine. 
It  would  make  a  student  in  pharmacy  feel  as  if  he 
were  throwing  his  time  away,  and  it  would  impress 
a  medical  student  in  a  way  that  he  would  always  have 
a  certain  amount  of  contempt  for  the  pharmacist. 

I  would  like  to  have  your  opinion  on  this  part  of 
the  book,  and  also  the  opinions  of  other  members  of 
the  profession.  E.  W.  Wright. 


[Our  opinion  is  this:  The  sentiments  expressed  by 
Dr.  Potter  in  his  book  are  his  own  and  he  has  a  right 
to  them  and  to  express  them.  If  druggists  do  not  like 
them  it  is  equally  their  privilege  to  refrain  from  buy- 
ing his  book.  They  might  even  go  further  and  bring 
such  influence  to  bear  upon  the  publishers  of  the  book 
as  would  make  them  omit  from  future  editions  the 
objectionable  parts.  Mr.  Wright  has  taken  a  step  in 
that  direction.  Opinions  of  others  have  been  called 
for:  we  await  their  expression. — Editor  The  Drug- 
gists Circular.] 


Giving  Up  Real  Money  to  Suave  Strangers. 

New  York,  February  26th,  1916. 
To  the  Editor  of  The  Druggists  Circular: 

I  wish  to  warn  the  druggists  of  this  town  through 
th^  medium  of  your  worthy  publication  of  the  pres- 
ence of  a  professional  swindler,  who  preys  on  drug- 
gists only.  As  I  was  informed  in  the  city  detective 
bureau,  there  are  a  couple  of  dozens  of  victims  al- 
ready. There  is  a  young  man  who  is  about  5  feet  2 
or  3  inches,  and  is  twenty-one  or  twenty-two  years 
of  age,  with  large  grayish,  restless  eyes,  weighs  140 
to  150  pounds,  who  walks  into  drug  stores,  represent- 
ing himself  as  having  or  dealing  in  drugs  and  chemi- 
cals, offering  unusual  bargains  at  special  sales,  or  at 
other  times  as  working  in  the  seizure  room  of  the 
Custom  House,  and  thus  having  inside  information  of 
coming  auction  sales,  and  persuades  the  druggist  to 
send  down  the  boy  with  money.  On  the  way  he 
swindles  the  money  from  the  boy. 

That  man  is  operating  now  mostly  in  the  Bronx 
and  anybody  who  comes  across  this  gentleman 
should  notify  detective  headquarter-^,  as  they  are 
looking  for  him.  I  was  swindled  out  of  $40.  Let 
this  serve  as  a  lesson  to  others.  H.  L. 


[The  safe  way  is  to  buy  through  regular  channels 
of  trade  from  responsible  firms. — Editor  The  Dru(>- 
GISTS  Circular.] 
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Druggists  and  the  $25  Liquor  Tax. 

Brooklyn,  N.  Y.,  March  nth,  1916. 
To  the  Editor  of  The  Druggists  Circular  : 

I  hope  you  will  be  able  and  willing  to  enlighten  me 
in  regard  to  the  liqUor  tax  upon  retail  druggists.  1 
have  been  in  my  present  place  of  business  for  many 
years  and  never  had  the  internal  revenue  men  inspect- 
ing my  place.  Lately,  they  honored  me  with  their  visit 
and,  after  inspecting  my  "patent"  medicine  closets, 
told  me  that  in  case  1  refused  to  sign  their  applica- 
tion blank  for  federal  liquor  license  the  government 
would  make  me  pay  up  for  all  the  years  back  that  1 
was  in  business.  I  signed  it,  as  many  others  did.  and 
I  paid  $25  for  the  license  and  in  addition  to  it  $12.50 
fine  for  not  obtaining  the  license  in  the  proper  time. 
Many  other  druggists  in  my  locality  refused  to  sign 
the  application  and  meanwhile  they  have  their  money, 
also  a  good  deal  of  fun  on  us  "easy  marks." 

Now,  I  am  not  weeping  for  the  by-gone.  I  want  to 
know  what  is  the  best  course  to  follow  in  the  future. 
The  fee  of  $25  is  almost  a  total  loss  to  me,  as  I  don't 
sell  any  liquor.  I  would  like  to  obey  the  law.  I  hate 
to  have  the  idea  that  I  am  constantly  watched.  I 
would  like  to  know  what  alcoholic  strength  makes  a 
"patent"  medicine  a  "liquor."  But  I  also  hate  to  pay 
this  tax.  The  burden  of  the  small  retail  druggists  is 
heavy  enough  without  this  addition.  A.  B.  C. 


[He  laughs  best  who  laughs  last.  It  may  be  that 
the  druggists  who  are  now  having  so  much  fun  at  the 
expense  of  their  easy-mark  brothers  will  be  the  ones 
laughed  at — or  pitied — later.  In  the  Circul.\r  for 
November,  1914,  Part  II  (Red  Book),  pages  208  and 
209,  is  given  a  list  of  the  "Nostrums  Which  Are 
Classified  as  Alcoholic  Beverages,"  together  with  the 
names  and  addresses,  respectively,  of  their  manufac- 
turers. In  it  appears  the  names  of  some  two  or  three 
hundred  preparations.  No  doubt  the  United  States 
Internal  Revenue  Bureau  would  supply  a  copy  of 
this  list  upon  application. — Editor  The  Druggists 

ClRCUL.\R.] 

.  »  . 

A  Druggist  Who  Stands  Up  for  the  Drug 
I  Business. 

If  every  druggist  hit  back  as  straight  to  the  point 
when  hit  as  did  W.  A.  Rawls  on  a  recent  occasion, 
the  game  of  taking  a  fall  out  of  the  druggist  would  be 
less  popular  than  it  appears  to  be  in  some  quarters. 

Mr.  Rawls  is  secretary  and  treasurer  of  the  Crys- 
tal Pharmacy,  of  Pensacola,  Fla.,  and  writes  that  he 
has  been  a  druggist  since  1874.  and  has  read  and 
loved  the  Circular  for  that  long.  The  article  which 
called  forth  his  letter  was  the  paper  by  Mr.  Lyons  in 
the  issue  for  February,  page  "jj.  Especially  was  he 
interested  in  that  paragraph  in  which  Mr.  Lyons  said : 
"If  I  were  a  druggist  I  wouldn't  have  anything  to  do 
with  a  manufacturer  who  puts  in  his  advertising,  'be- 
ware of  substitutes.'  The  manufacturer  who  tells  the 
public  that  the  druggist  substitutes  and  tlien  expects 
to  get  the  co-operation  of  the  druggist  is  certainly  as 
foolish  as  the  druggist  who  gives  it  to  him.  The 
druggist  is  not  necessarily  an  order  taker.  He  is  a 
business  man.  He  has  as  much  right  to  sell  the  public 
the  thing  he  wishes  to  sell  the  public  as  the  manufac- 
turer has  to  sell  the  various  retailers  his  own  special 
lines,  and  if  I  were  a  retailer  I  would  pay  especial  at- 


tention to  those  manufacturers  who  were  advertising 
me  as  a  substituter." 

Mr.  Rawls  quotes  from  a  folder  which  came 
wrapped  around  a  proprietary  medicine  to  warn  the 
public  against  "unscrupulous  druggists."  "Don't  be 
imposed  upon,"  says  the  folder,  don't  take  any  drug- 
gist's word  that  he  has  something  just  as  good.  In- 
sist upon  getting  the  genuine ,"  etc.,  etc.,  etc.,  in  a 

strain  with  which  all  druggists  are  more  or  less  fa- 
miliar. When  Mr.  Rawls  read  this  folder  he  was 
somewhat  "het  up,"  as  the  saying  is,  and  he  took  his 
trusty  typewriter  in  hand  and  dashed  off  a  letter 
which  reads  something  like  this : 

Sirs — Referring  to  enclosed: 

What  a  precious  set  of  dirty  rascals  you  are.  The  rea- 
son you  get  away  with  such  a  slanderous  sheet  as  I  have 
Just  found  in  your  so-called  medicine  is  because  the  drug- 
gists of  the  United  States  never  see  it,  not  one  In  a  thou, 
sand.    I  found  it  only  by  accident. 

However  you  have  nothing  on  us.  The  very  first  adver- 
tisement of  yours  struck  me  as  misleading.  You  said 
"get  from  your  pharmacist  about  four  ounces'";  this  con- 
veyed the  Idea  that  It  was  sold  by  weight,  and  that  a  small 
quantity  could  be  purchased.  Then  you  said,  further  on 
"it  is  inexpensive";  this  is  an  outright  lie,  for,  on  the  con- 
trary, it  is  very  expensive  when  compared  with  other  med- 
icines of  the  same  class. 

I  am  glad  to  say  that  the  Crystal  Pharmacy  has  never 
willingly  sold  a  bottle  of  your  nostrum.  From  the  very 
first  we  have  placed  alongside  yours,  when  called  for,  a 

bottle  of ,  and  a  bottle  of ,  and 

any  others  on  the  shelf  and  shown  the  customer  that  yours 
was  the  highest-priced  of  them  all. 

In  addition  to  this,  yours  has  always  been  kept  on  the 
highest  shelf,  so  as  to  be  the  most  trouble  to  get. 

1  don't  believe  you  have  ever  thought  that  any  druggist 
had  ever  dispensed  any  imitation  of  your  stuff,  but  that 
having  formulated  the  slander  you  had  to  back  It  up  with 
a  fabrication  to  make  good  that  ad.  "get  about  lour 
ounces." 

I  only  wish  every  druggist  would  open  one  of  your  pack- 
ages and  see  what  you  say  about  them. 

(Signed)     W.  A.  Rawxs. 

At  the  time  he  wrote  to  The  Druggists  Circular 
Mr.  Rawls  had  received  no  reply  to  his  letter.  Per- 
haps the  recipient  of  it  was  like  the  little  boy  who 

was  run  over  by  the  calf. 

. ■  »  ■ -i.' 

Free  Automobiles — ^Maybe. 

There  are  operating  in  parts  of  the  West,  or  were, 
according  to  a  correspondent  of  the  Circular,  a 
short  time  ago,  men  representing  themselves  to  be  the 
agents  of  a  concern  supposed  to  be  located  in  Mem- 
phis or  Des  Moines,  or  perhaps  Qhicago,  or  maybe 
all  three,  which  concern  offered  through  these  travel- 
ing representatives  to  contract  to  guarantee  to  in- 
crease business  of  merchants  to  the  extent  of  a  cer- 
tain named  percentage.  The  plan  was  to  inaugurate 
an  advertising  campaign,  ofifering  to  give  many  val- 
uable prizes,  including  an  automobile.  The  company, 
or  its  agents,  oflfered  to  give  bond  to  carry  out  their' 
contract. 

The  Circular  correspondent  says  that  the  bond  is 
worthless  and  that  while  the  company  claims  to  be  in- 
corporated, no  such  corporation  is  known  in  any  of 
the  three  States  in  which  it  is  supposed  to  have  of- 
fices. He  further  says  that  the  concern  does  not 
carry  out  its  contract,  but  detaches  from  it  the  notes 
signed  by  the  victim  and  disposes  of  them  to  innocent 
parties,  who  then  proceed  to  try  to  collect  by  law  the 
amounts  specified. 

As  has  often  been  said  in  these  columns,  the  safe 
v/ay  is  to  buy  through  the  regular  channels  of  trade. 
Schemes  with  all  sorts  of  alluring  offers,  from  illegal 
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German  synthetics  that  were  "smuggled"  into  the 
country-,  all  the  way  through  solid  gold  jewelry  for 
less  than  the  value  of  the  gold,  to  free  pianos  and 
automobiles,  are  abroad  in  the  land  and  their  pro- 
moters seem  to  think  that  druggists  are  "easy 
marks."  And  they  will  probably  keep  on  thinking 
so  until  the  druggists  themselves  teach  them  better. 

■  m  I 

No  Kick  from  the  Lubricator. 

Have  Circular  readers  of  half  a  dozen  years  ago 
forgot  "The  Lubricator"?  What  appears  to  have 
been  the  last  mention  of  him  in  the  Circular  is  in 
the  issue  for  February,  191 1,  page  65.  He  is  the  ex- 
drug  clerk  who  started  into  business  for  himself  on  a 
cash  capital  of  $42  and  a  good  "nerve"  and  "cleaned 
up"  $5000  the  first  year.  Wondering  how  he  was 
getting  on  these  days,  the  Circular  wrote  to  him  a 
short  time  ago  and  from  his  answer  a  short  quota- 
tion is  here  given: 

"I  have  the  best  wife  in  the  world,  a  comfortable 
home,  a  place  on  the  water  in  prospect,  a  paying  busi- 
ness, the  confidence  of  my  children  and  the  respect 
of  my  fellow  men;  all  this,  and  good  health.  The 
gods  could  give  no  more." 

No  doubt  it  is  largely  that  happiness  and  optimism 
which  "The  Lubricator"  radiates  that  has  enabled 
him  to  build  up  the  paying  business — those  and  the 
good  wife  and  the  respect  of  his  fellows. 

■  ♦  ■ 

Notices  of  Books  Received. 

Community  De\elopme.\t;  Making  the  Small  Town  a  Bet- 
ter Place  to  Live  in  and  a  Better  Place  In  Which  to  Do 
Business.  By  Frank  Farrington.  Duodecimo;  cloth; 
x+257  pages;  |1.50.  New  York:  The  Ronald  Press 
Company.     1915. 

When  it  is  considered  that  over  50  per  cent,  of  the 
population  of  the  United  States  live  in  communities  of 
twenty-flve  hundred  and  less,  building  up  the  small  town 
looms  as  a  subject  of  vital  importance. 

The  druggist  who  sees  his  trade  going  to  the  near-by 
city  and  the  mail-order  house,  and  his  own  and  his  neigh- 
bors' children — the  life  blood  of  a  small  town— leaving 
the  home  to  reside  In  the  larger  cities — should  help  to 
make  his  home  town  brighter,  more  business-like  and  a 
more  desirable  place  to  live  In. 

Of  the  seven  village  conditions  which  the  ideal  com- 
munity should  have.  Mr.  Farrington  names  organized 
community  spirit  as  one  of  the  most  important.  Organ- 
ization—getting together  to  accomplish  something — is 
the  theme  of  the  whole  book. 

Perhaps  the  moat  valuable  parts  of  the  book  for  the 
business  man  are  the  chapters  on  keeping  the  trade  at 
home,  making  the  town  a  shopping  center  for  the  out- 
lying farm  districts,  and  advertising  the'  town.  The 
many  suggestions  given  on  these  topics  will  be  worth 
many  times  the  cost  of  the  book  to  any  wide-awake  mer- 
chant. How  the  commercial  club  can  "pull  oft"  special 
-days"  and  "weeks"  which  will  give  the  town  the  reputa- 
tatlon  of  being  a  live  one  as  well  as  bring  In  money 
and  better  business  is  discussed  In  several  interesting 
chapters  full  of  helpful  suggestions  and  plans. 


Tire   Manufactcbb  or  Ice  Cbeam  and  Ices.     By  J.   H. 

'■''•■"''"'•".  M   S.  A.  Head  Professor  In  Dairy  Husbandry. 
.   of  Nebraska,  and  E.  A.  Markham,  formsrly 
1  r   In    Dairy   Manufactures,   University   of   Ne- 

braska. 6V4«7'4  Inches;  325  pages;  cloth;  $2  net.  New 
.  York.    Orange-Judd  Company.    1916. 

This  Is  a  new  book  which  treats  the  subject  of  Ice- 
cream making  In  an  interesting,  practical  and  comprehen- 
sive manner. 

The  enormous  growth  of  this  Industry,  as  well  u  the 
need  for  an  authoritative  hook  on  this  subject,  hare 
prompted  thf  authors  to  prepare  this  volume. 


ter  is  arranged  in  a  clear  way  which  should  appeal  to 
all  classes  of  readers.  Doubtless  the  book  will  be  wel- 
comed by  thousands. 

The  following  list  of  subjects  treated  will  serve  to  give 
some  idea  of  the  arrangement,  scope,  completeness  and 
general  character  of  this  book:  Origin  of  frozen  desserts, 
cream  supply,  bacteriology  of  Ice  cream,  care  of  milk  and 
cream  at  the  factory,  condensed  milk,  milk  powder  and 
homogenized  cream,  stabilizers,  flavoring,  standardizing 
the  ice-cream  mixture,  preparing  the  ice-cream  mixture, 
classification  of  ice  cream,  ice-cream  formulas,  water  Ices 
and  sherbets,  fancy  molded  ice  creams  and  ices,  the  freez- 
ing process,  refrigeration,  economical  operation  of  the 
refrigerating  plant,  scoring  ice  creams  and  ices,  the  ice 
cream  factory,  its  location  and  equipment,  factory  man- 
agement, by-products  and  side  lines,  ice  cream  as  a  side 
line  in  the  local  creamery,  standardizing  tables,  rules  for 
calculating  speed  of  pulleys,  sanitary  codes,  mixtures  lor 
emulsiflers,  standards  for  dairy  products. 

A  number  of  carfuUy  worked  out  standardizing  tables, 
rules  and  other  material  of  every-day  use  to  the  practical 
ice-cream  maker  are  also  included. 

The  book  is  printed  from  large,  clear  type  on  extra 
quality  paper  and  substantially  bound. 


State  "Puke  Drug"  Laws,  Enacted  Since  the  Passage  of 
the  National  Food  and  Drugs  Act,  June  30lh,  1906,  with 
a  Reprint  of  Said  Act  as  Amended;  the  Harrison  Anti- 
Narcotic  Act  and  Regulations  for  Its  Enforcement,  and 
the  Narcotic  Laws  of  the  Several  States;  Cuban  Decrees 
and  Philippine  Law;  Section  117  of  the  New  York  City 
Sanitary  Code;  the  Canadian  Proprietary  Medicine  Law; 
the  National  and  State  Insecticide  Laws;  Extracts  from 
Pharmacy   Laws  of   the   Several   States;    Net   Weight 
Laws;    Advertising  Laws;   Sample  Distribution  Laws; 
Stock  Medicine  Laws;  and  Other  Laws  Relating  to  the 
Drug  Trade,  Including  Acts  of  all  Legislatures  to  Decem- 
ber 3l8t,  1915.    Compiled  by  the  Proprietary  Association 
and  the  National  Wholesale  Druggists'  Association. 
Nothing  could  give  a  better  idea  than  the  title  above 
quoted  of  the  value  of  this  book  to  the  druggist  who  would 
keep  within  the  many  laws  which  hedge  him  about.    The 
volume  is  well  printed  on  good  paper,  and  contains  542 
pages  6  by  9  inches.    The  two  associations  responsible  lor 
its  issuance  have  rendered  a  real  service  to  the  entire  drug 
trade  In  putting  it  forth. 


Proceedi.n-qs  op  the  American-  Associatio.v  of  Pharma- 
ceutical Chemists  at  Its  eighth  annual  meeting,  held 
at  Rochester,  N.  Y.,  May  31st  to  June  5th  1915. 


Pboceedinos  of  the  Philadewhia  Phau.maceutical  As- 
sociation at  its  thirty-eighth  annual  meeting,  held  at 
Forest  Park,  June  22d  to  24th,  1915. 


Procf-edino.s  of  the  .Mwsouki  Phar,maceutical  Associa- 
tlon  at  Its  thirty-seventh  annual  meeting,  held  at  War- 
rensburg,  June  15th  to  18th,  1915. 


Pboceedinos  of  the  Caufobnia  Pharmaceiuticai,  Asso- 
ciation at  its  ninth  annual  meeting,  held  at  San  Fran- 
cisco August  6th  and  7th,  1915. 


Pboceedinos  of  the  Indiana  Pharmaceutical  Associa- 
tion at  Its  thirty-fourth  annual  meeting,  held  at  La 
Porte,  June  22d  to  24tb,  1915. 


Pbocceoikos  or  the  Illinois  Pharmaceutical  Associa- 
tion at  its  thirty-sixth  annual  meeting,  held  at  Spring- 
field, June  15th  to  17th,  1915. 


Pboceedinos  of  the  Kansas  Phabma<'eutical  .\.ssociATioNr 
held  at  Its  thirty-sixth  annual  meeting,  held  at  Wichita, 
May  11th  to  13tb,  1916. 


Pbocefjhnos  or  the  West  Viboinia  PH.MtMAOtUTicAL  As- 
sociation at  Its  ninth  annual  meetlni.,',  held  at  Clarks- 
burg, June  14th  to  18th. 


Biblioobaphical  Contbibutionh  fro»i   ruB  Llotd  Libbabt, 
Cincinnati,  Ohio,  Volume  It,  No.  S. 
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Hieroglyphs  and  Cryptograms 

On  this  page  we  present  to  our  readers  some  of  the  queer  orders,  illegible  prescriptions,  puzzles, 
problems  and  ot/ier  cryptog,raphic  material  sent  in  by  their  brother  druggists. 


Not  So  Hard  as  it  Was. 

This  preBcription,  sent  by  a  druggist  "down  South,"  Is 
made  plainer  here  than  it  was  in  the  original,  as  It  was 
written  with  a  lead  pencil.  We  asked  the  engraver  it 
he  could  trace  it  with  ink  and  he  shied  at  the  Job.  We 
did  not  care  to  undertake  it  ourselves,  so  we  sent  the  orig- 
inal back  to  the  druggist,  who  went  over  it  with  ink. 
The  black  spot  in  the  middle  must  have  been  made  by 
the  engraver,  who  relnked  the  inking  of  the  druggist.    As 


l3t4>^ig5L) 


it  appears  here  the  prescription  is  no  harder  to  decipher 
than  many  which  are  filled  dally  without  a  tremor,  but 
the  original  was  simply  "fierce." 

Incidentally,  we  have  on  hand  more  "queer  orders" 
than  we  shall  be  able  to  use  in  a  year,  but  very  few  puz- 
zling physician's  prescriptions  have  been  offered:  we 
should  like  to  have  more  of  the  latter. 


Some  Queer  Ones. 

Below  are  presented  a  few  of  the  queer  orders  recently 
contributed: 

The  Wise  Mr.  Mills. 

1.  Mr.  Mills  needed  the  medicine  and  knew  where  to 
send  to  get  It,  for  F.  Eugene  Lampkin,  District  of  Colum- 


bia,  gave  the  messenger  just  what  was  wanted  and  said 
It  was  easy. 

Regular  Mind  Reading  Not  Called  For. 
2.  R.  B.  Gallagher  is  not  a  regular  mind  reader  and.  In- 
deed, he  need  not  be  in  order  to  interpret  such  an  order 

as  this.     Still,  it  might  have  been  written  more  plainly 
and  then  bothered  some  people. 

With  Others  It  Mav  Be  Different,  But . 

»  rend  thi?  ■.. 


but  he  got  it.    The  order,  accompanied  by  the  cash,  that 
he  can  not  fill,  must  be  a  really  bard  one.    The  worst  of 


it  all  is  that  the  "prescription''  was  written  by  a  veter- 
inary surgeon,  or,  as  some  might  say,  a  horse  doctor. 

Mail  Orders  Promptly  Filled. 
4.  Our  old   friend   Ben   R.   Leigh,   Florida,   received   a 
postal  card  addressed  thus  to  the  store  of  which  he  is  man- 
ager— 

(j^uJ)/l(jJ>-  JlM/Or^  Mil/ 
— on  which  was  an  order  for — 


:2.x-c<f^  o& 


He  filled  it,  without  batting  so  much  as  an  eye-lash,  for 
Ben  R.  has  had  experience  plus. 


A  New  York  druggist,  whose  signature  deserves  a  place 
on  this  page  (we  can't  make  it  out  at  all),  writes  that  he 
had  a  call  for  cascara  sagrada  ointment. 


What  the  March  Orders  Were  For. 

1.  Bromo  seltzer  (at  least  that  is  what  the  druggist 
said,  and  he  ought  to  know:  we  can't  see  it.) 

2.  Sweet  spirit  of  niter;  alum. 

3.  Flaxseed.     (Reversed.) 

4.  Carbolic  acid. 

5.  Lilly's  analgesic  balm. 

M.  A.  Laracy,  New  Jersey,  guessed  three  o'ut  of  the  five. 
The  first  he  thought  was  creosote,  and  the  fifth,  Lilly's 
digestive. 

Mrs.  E.  M.  Leigh,  New  York,  had  about  the  same  or 
perhaps  a  little  better  success,  guessing  spearmint  for 
the  first  (to  which  guess  she  appended  an  interrogation 
point)  and  analgesic  for  the  fifth.  For  the  others  she 
sent  the  correct  answers. 


A  Request  and  a  Confession. 

Those  of  our  readers  who  favor  us  with  illiterate  or- 
ders, strange  prescriptions,  and  other  samples  of  the  chl- 
lographic  art  gone  astray  will  confer  a  further  favor  by 
sending  the  translation  along  with  it.  If  the  matter  of 
fitting  the  answer  to  the  puzzle  is  left  to  us  we  may 
make  a  botch  job  of  it  and  spoil  the  whole  business. 
Those  of  our  readers  who  thought  us  Infallible  may  re- 
ceive a  great  shock  at  this  confession,  but  we  feel  better 
now  that  we  have  made  It — especially  as  we  hope  it  will 
-i    i<yn\-     work,    of    i^l;i' h     *  v    hnve    nio,  >     ■ 


"^ 
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Court  Decisions  and  Other  Legal  Points 

Under  this  head  are  given  resumis  of  legal  principles  laid  down  by  judges  of  courts  of  record 
in  recent  cases,  as  well  as  other  matters  of  a  legal  nature  which  may  serve  to  inform  drug- 
gists of  their  rights  and  to  warn  them  of  dangers  which  threaten  those  who  disregard  the  law. 


Forfeiture  of  Pharmacist's  Certificate. 

The  provision  of  the  Indiana  pharmacy  law  which  au- 
thorizes refusal  of  a  pharmacist's  certificate  to  any  person 
guilty  of  a  felony  or  gross  immorality,  and  revocation  of 
a  previously  issued  license  on  the  same  grounds,  was  up- 
held as  being  valid  by  the  Supreme  Court  of  the  State  in 
an  opinion  recently  handed  down.  (Indiana  Board  of 
Pharmacy  vs.  Haag,  111  Northeastern  Reporter,  178.) 

The  court  also  holds  that  habitual  illegal  sale  by  a 
druggist  of  intoxicating  liquors  constitutes  such  "gross 
immorality"  as  warrants  revocation  of  his  certificate. 

Plaintiff  board  revoked  defendant's  license  to  practice 
pharmacy  and  he  appealed  to  the  Circuit  Court  at  Indi- 
apolis,  which  court  held  the  charges  made  to  be  insufficient 
to  sustain  revocation  of  the  certificate.  Thereupon  the 
case  was  removed  to  the  Supreme  Court  which  reversed 
the  action  of  the  Circuit  Court,  saying,  in  part: 

"The  charges  on  which  appellant  claims  the  right  to 
revoke  the  license  of  appellee  are  that  he,  appellee,  was 
guilty  of  gross  immorality  in  connection  with  the  con- 
duct of  his  business,  and  in  substance  were:  That  he  sold 
liquor  unlawfully  in  quantities  less  than  a  quart  and  with- 
out a  prescription  from  a  physician;  that  he  had  no  li- 
cense from  the  board  of  commissioners  or  from  any  other 
authority  to  do  so;  that  he  used  his  license  as  a  pharma- 
cist to  help  maintain  and  operate  a  place  where  liquors 
were  sold  in  violation  of  law,  which  he  did  maintain, 
specifying  in  many  particulars  the  day  and  date  and 
to  whom  sales  were  made.  To  these  amended  charges 
appellee  filed  a  demurrer  for  want  of  facts  to  constitute 
sufficient  charges  of  gross  immorality.  This  demurrer 
was  sustained  by  the  Circuit  Court,  and  appeal  is  prose- 
cuted here. 

"It  is  contended  by  appellee,  as  set  out  in  the  specifica- 
tions to  his  demurrer:  (a)  That  the  charges  are  not  speci- 
fically stated,  but  are  in  the  nature  of  conclusions;  (b) 
that  the  facts  pleaded  do  not  constitute  gross  immoral- 
ity; (c)  that  the  power  given  to  appellant  to  revoke  a 
certificate  for  gross  Immorality  does  not  authorize  appel- 
lant to  revoke  such  certificate  of  registration  on  account 
of  the  unlawful  sales  of  Intoxicating  liquor  by  the  holder; 
(d)  that  such  power  does  not  authorize  the  revocation  of 
such  certificate  because  of  the  commission  of  misdemean- 
ors punishable  by  the  laws  of  the  State;  (e)  that  appel- 
lant has  no  authority  to  revoke  the  certificate  on  the 
ground  of  gross  immorality  for  the  reason  that  the  phrase 
•gross  immorality'  is  vague,  indefinite,  and  uncertain,  and 
fixes  no  standard  for  determining  the  moral  qualifications 
of  the  person  to  be  intrusted  with  a  certificate  as  a  phar- 
macist; (f)  that  section  3  of  said  act  under  which  this 
proceeding  was  brought  Is  unconstitutional  and  void  as 
being  In  conflict  with  section  23,  article  1,  of  the  Consti- 
tution of  this  State.'' 

The  court  cites  numerous  decisions  to  uphold  the  valid- 
ity of  the  law.  and  to  show  that  the  habitual  sale  of  In- 
toxicating liquor  contrary  to  law  constitutes  "gross  Im- 
njorailty"  within  the  meaning  of  the  pharmacy  laws. 


Effect  of  War  Conditions  on  Contracts. 

The  New  York  Supreme  Court  holds  that  a  contract  for 
sale  of  merchandise  entered  into  and  to  be  performed  in 
the  United  States  Is  binding  upon  the  seller,  although  he 
may  be  a  citizen  of  one  of  the  belligerent  countries  whose 
laws  make  It  difllcult  or  unlawful  to  fulfill  the  contract. 
(Richards  A  Company  vs.  Wreschner,  156  New  York  Sup- 
plement, 1064).  The  court  supports  its  conclusions  by 
several  decisions  of  higher  courts  of  this  country  and  of 
England. 

In  this  case,  defendants  entered  Into  a  contract  In  New 
York  before  the  European  war  was  declared  agreeing  to 
deliver  a  suted  quantity  of  antimony  In  New  York  or 
Boston  by  shipment  from  Belgium.     Defendants  are  citi- 


zens of  Germany  and  when  sued  for  breach  of  the  con- 
tract pleaded  as  a  complete  defense  that  performance  of 
the  contract  had  been  prevented  by  subsequent  hostilities 
between  Germany  and  Belgium,  with  incidental  prohibi- 
tion under  the  German  law  of  exportation  of  the  particu- 
lar merchandise  or  dealings  with  Belgian  industries.  But 
the  court  applies  the  rule  that  impossibility  of  perform- 
ance of  a  contract  due  to  a  foreign  law  is  no  excuse  for 
non-performance  of  an  agreement  made  and  to  be  per- 
formed in  a  neutral  country.  The  decision  quotes  the  fol- 
lowing statement  of  a  federal  cqurt: 

"Contracting  parties  are  subject  to  the  contingencies  of 
rhanges  in  their  own  law,  and  liable  to  have  the  execution 
of  their  contracts  prevented  thereby;  but  it  is  on  the 
ground  of  illegality,  not  of  impossibility.  Prevention  by 
the  law  of  a  foreign  country  is  not  usually  deemed  an  ex- 
cuse, when  the  act  which  was  contemplated  by  the  con- 
tract was  valid  in  view  of  the  law  of  the  place  where  it 
was  made  and  for  stronger  reasons  when  it  was  also  then 
valid  at  the  place  of  performance." 


Puts  Trade  Coupons  Under  State  Control. 

The  United  Supreme  Court  in  a  decision  rendered 
March  6th,  upheld  the  constitutionality  of  laws  in  Flor- 
ida and  Washington  imposing  taxes  on  trade  coupons  re- 
deemable in  premiums,  and  dismissing  the  appeal  of  F.  S. 
Pitney,  of  Seattle,  convicted  for  violating  the  Washington 
trading  stamp  law,  in  that  he,  in  a  sale  to  a  customer, 
gave  a  trading  stamp  or  coupon. 

The  attack  on  the  laws  contended  that  the  statutes  were 
an  unconstitutional  discrimination  against  a  legitimate 
method  of  advertising.  The  court,  however,  held  it  was 
for  the  legislatures  to  pass  on  the  public  policy  involved 
in  the  questions  and  to  adopt  such  regulation  as  they 
might  choose.  The  court  also  held  that  the  business  was 
not  within  the  Interstate  commerce  protection  of  the  con- 
stitution. 


Fixtures  and  the  Bulk  Sales  Laws. 

The  Oklahoma  bulk  sales  act,  which  invalidates  trans- 
fers of  mercantile  stocks  or  parts  thereof,  except  in  the 
regular  course  of  business,  as  against  creditors  of  the 
transferrer,  unless  such  creditors  are  first  notified  of  the 
intended  transfer,  does  not  extend  to  fixtures,  according 
to  a  decision  of  the  Supreme  Court  of  the  State  in  the 
case  of  Muskogee  Wholesale  Grocery  Company  vs.  Durant 
(153  Pacific  Reporter,  142.)  The  opinion  shows  that 
similar  decisions  have  been  reached  under  the  bulk  sales 
acts  of  Massachusetts,  Washington,  Minnesota.  Nebraska, 
Idaho,  .\rizona  and  Nevada.  The  Michigan  law  expressly 
Includes  fixtures,  as  well  as  merchandise,  and  the  Georgia 
law  has  been  interpreted  by  the  courts  of  that  State  as 
requiring  notice  to  be  given  the  seller's  creditors  before 
store  fixtures  may  be  validly  sold 

Drug  Store  as  a  Liquor  Nuisance. 

It  Is  held  by  the  Iowa  Supreme  Court  (Barber  vs.  City 
Drug  Store,  155  Northwestern  Reporter,  992),  that  under 
the  Iowa  statute  which  authorizes  issuance  of  an  injunc- 
tion against  a  place  which  becomes  a  public  nuisance 
through  continued  making  of  unlawful  sales  of  intoxicat- 
ing liquors,  injunction  against  a  retail  druggist  is  war- 
ranted by  proof  that  several  Illegal  sales  were  made  at 
his  place  within  a  few  months.  But  there  must  be  proof 
that  defendant  was  in  control  of  the  place  at  the  time  the 
sales  were  made;  he  Is  not  chargeable  with  a  had  charac- 
ter given  by  Illegal  sales  made  before  he  bought  the  store. 
An  injunction  against  the  "City  Drug  Store"  Is  without 
legal  effect  where  it  appears  that  the  name  la  merely  a  fic- 
titious one  adopted  by  an  individual  druggist,  and  is  not 
the  name  of  a  legal  entity,  such  as  a  partnership  or  cor- 
poration. 


228 


THE   DRUGGISTS  CIRCULAR 


April  1916 


Mistake  in  Delivering  Drug  to  Customer. 

A  retail  drusglst  has  been  declared  by  the  Texas  Court 
of  Civil  Appeals  to  be  liable  for  a  mistake  by  his  clerk 
whereby  poisonous  antiseptic  tablets  were  delivered  to  a 
customer  instead  of  acetanilide  tablets  (De  Mass  vs. 
French,  180  Southwestern  Reporter,  1106). 

Plaintiff,  while  suffering  from  a  severe  headache,  sent 
her  nine-year-old  son  to  defendant's  store  for  acetanilide 
tablets,  but  the  clerk  delivered  some  other  similar  tablets. 
The  mistake  being  discovered,  a  young  man  returned  them 
at  the  request  of  plaintiff  with  instructions  from  her  to 
get  acetanilide  tablets.  The  clerk  refilled  the  box  on  this 
request,  wrote  something  on  it,  and  delivered  it  to  the 
young  man,  who  in  turn  delivered  the  box  to  plaintiff. 
At  that  time  plaintiff  was  in  a  dark  room,  and  through 
pain  she  was  suffering,  and  an  assumption  that  the  proper 
tablets  had  been  delivered,  swallowed  some  of  them.  The 
tablets  were  In  fact  poisonous  antiseptic  tablets,  and 
caused  plaintiff  serious  illness.  In  a  suit  brought  by 
plaintiff  against  defendant,  the  jury  awarded  a  verdict  in 
plaintiff's  favor,  and  it  was  upheld  by  the  Court  of  Civil 
Appeals  on  review,  although  there  was  a  conflict  between 
the  testimony  of  the  young  man  who  obtained  the  tablets 
and'  that  of  the  clerk  who  testified  that  antiseptic  tablets 
were  called  for,  and  were  delivered  with  warning  that  they 
were  poisonous.  It  appears  that  something  was  written  on 
the  box,  but  it  was  not  clear  whether  it  was  "Paid"  or 
"Pols.*'  The  box  did  not  have  on  it  the  usual  skull  and 
crossed  bones,  and  the  jury  are  held  to  have  been  war- 
ranted in  finding  that  plaintiff's  version  of  the  facts  was 
true. 


Landlord's  Liability  Concerning  Leaky  Roof. 

The  New  York  Supreme  Court,  Appellate  Division 
(Elsen  vs.  Baurouine,  155  New  York  Supplement,  469)  has 
decided  that  when  a  lease  for  occupancy  of  a  building  for 
business  purposes  expressly  provides  that  the  lessor  shall 
not  be  liable  for  Injury  to  the  tenant's  goods  resulting 
from  leakage  of  the  roof,  unless  the  landlord  shall  have 
had  reasonable  time  in  which  to  repair  the  leaks  after 
receiving  written  notice  of  the  defective  condition  of  the 
roof,  there  is  no  liability  in  the  absence  of  the  givin?  or 
such  notice,  although  the  lessor  may  have  had  actual 
knowledge  of  a  defective  condition  resulting  in  damage 
to  the  tenant. 


Liquor  Sales  by  Idaho  Druggists. 

Interpreting  the  Idaho  liquor  laws,  the  Supreme  Court 
of  that  State  holds  that  druggists  employing  licensed 
pharmacists  may  import  and  sell  pure  alcohol  for  me- 
chanical, scientific  and  medicinal  purposes  by  procuring  a 
permit  from  the  probate  court  where  the  pure  alcohol  is 
to  be  used,  for  the  importation  thereof,  and  by  limiting 
sales  to  purchasers  who  have  obtained  a  permit  therefor 
from  the  probate  court;  and  that  no  license  tax  is  re- 
quired under  the  State  laws  which  formerly  provided  for 
the  payment  of  a  tax  on  intoxicating  liquors  when  sold 
as  a  beverage.  (Chas.  L.  Joy  &  Company  vs.  Carlson, 
154  Pacific  Reporter,  640.) 


Landlord's  Duty  to  Repair  Premises. 

Retail  druggists  on  leasing  buildings  in  which  to  con- 
duct their  business  should  remember  that  it  is  a  well  set- 
tled rule  of  law  in  most,  if  not  all  of  the  States,  that  in 
the  absence  of  agreement  or  statute  requiring  the  landlord 
to  make  repairs,  there  is  no  obligation  on  his  part  to  do 
so.  Nor  does  the  lessor  impliedly  represent  that  the  prem- 
ises are  suited  to  the  purpose  for  which  they  are  leased. 
These  principles  have  just  been  reaffirmed  by  the  Okla- 
homa Supreme  Court  in  the  case  of  Enterprise  Seed  Com 
pany  vs.  Moore  (151  Pacific  Reporter,  867). 


Construction  of  Abortion  Law. 

One  who  furnishes  drugs  to  a  woman  for  the  purpose 
of  producing  an  abortion,  if  the  drugs  are  of  a  character 
likely  to  produce  that  effect,  is  subject  to  prosecution,  al- 
though through  ignorance  or  inadvertence  large  enough 
doses  are  not  furnished  to  cause  abortion  (New  Jersey 
Supreme  Court,  State  vs.  Mandeville,  96  Atlantic  Re- 
porter, 398.) 


Liability  Under  Harrison  Act. 

In  the  case  of  the  United  States  vs.  Johnson,  in  the  Dis- 
trict Court  for  the  Western  District  of  Tennessee  (228 
Federal  Reporter,  251),  it  is  held  that  defendant  who,  re- 
siding at  Memphis,  ordered  from  one  Martin  at  New- 
Orleans  a  quantity  of  opium  prepared  for  smoking,  was 
guilty  of  aiding  and  abetting  the  transportation  of  the 
drug  in  violation  of  the  Harrison  act,  Martin  not  having 
•registered  nor  paid  the  special  tax  imposed  by  the  law, 
and  not  being  one  of  the  persons  exempted  from  applica- 
tion of  the  law. 

Liability  to  Pedler's  License. 

Under  the  Texas  law  which  imposes  an  annual  license 
tax  of  ?100  on  pedlers  of  patent  and  other  medlclnoa,  one 
is  subject  to  the  tax  who  orders  goods  from  a  manufac- 
turer in  another  State,  agreeing  to  pay  the  wholesale 
prices  thereof,  and  who  retails  them  from  a  wagon  in 
which  he  travels  about  a  county,  although  his  contract 
entitles  him  to  return  unsold  goods.  (Texas  Court  of 
Criminal  Appeals,  State  vs.  Collins,  182  Southwestern  Re- 
porter, 327.) 


Liability  for  Injury  to  Customer. 

The  Massachusetts  Supreme  Judicial  Court  holds  that  a 
customer  injured  through  fall  of  part  of  a  building  leased 
t6  a  merchant  by  the  owner  is  entitled  to  recover  dam- 
ages directly  from  the  owner  on  showing  that  the  latter 
and  not  the  merchant  was  to  blame  for  the  defective  con- 
dition (Feeley  vs.  Doyle,  109  Northeastern  Reporter,  902). 


Business  Conducted  by  Wife. 

The  Vermont  Supreme  Court  holds  that  if  a  business  is 
conducted  in  the  name  of  a  wife  with  funds  of  her  own, 
the  husband's  creditors  have  no  legal  cause  for  complaint 
if  he  donates  his  services  to  her,  although  the  creditors 
may  thereby  be  prevented  from  enforcing  their  claims. 
(Nemi  vs.  Todd,  96  Atlantic  Reporter,  14.) 


A  Federal  Pure  Paint  Bill. 

A  measure  was  introduced  in  Congress  early  in  the  ses- 
sion to  prohibit  the  manufacture,  sale  or  transportation 
of  adulterated,  mislabeled,  or  mlsbranded  linseed  oil,  tur- 
pentine or  paint.  It  is  still  in  committee,  and,  it  is  said, 
with  poor  prospect  of  consideration. 


No  Clock  Watcher. 

Maybe  this  story  is  true  and  maybe  it  isn't.  If  it  isn't 
there  are  many  stories  that  are  its  counterpart  that  are. 
It  is  told  in  Hu.m.an  Life. 

A  young  bookkeeper  was  employed  in  the  passenger  de- 
partment of  a  great  railroad.  It  was  just  a  little  before 
luncheon  time.  Some  of  the  clerks  were  putting  on  their 
coats,  some  leaving  for  the  wash-room,  some  consulting 
the  clock;  some  were  still  busy.  Suddenly  the  "boss"  en- 
tered. He  glanced  about  him  and  then  approached  the 
young  bookkeeper. 

"What  time  is  it?"  he  aslced. 

The  young  man  kept  on  figuring  and  the  "boss''  put  a 
hand  on  his  desk  and  repeated  the  question. 

Instantly  the  other  looked  up,  surprised  to  see  the  chief 
at  his  elbow. 

"I  beg  pardon,  were  you  speaking  to  me?"  he  asked. 

"Merely  inquired  the  time — that  was  all,"  said  the  other. 

The  bookkeeper  glanced  about  the  room,  located  the  of- 
fice clock,  and  said:  "It's  ten  minutes  to  twelve." 

"Thank  you,"  said  the  general  manager  and  vice-presi- 
dent, and  strolled  out. 

That  conversation  cost  the  young  bookkeeper  his  place 
— in  the  passenger  department — and  put  him  under  a 
higher  officer,  "on  the  firing  line."  Nine  years  later  he 
was  assistant  general  manager,  and  while  still  in  the  thir- 
ties became  a  general  manager,  full-fledged. 


Shipments  of  cinchona  bark  from  Java  in  December 
amounted  to  958,600  pounds,  against  646,000  pounds  for  the 
same  month  in  1914.  Total  shipments  for  the  year 
amounted  to  11,222,100  pounds,  against  12,021,000  pounds 
in  1914  and  17,711,000  pounds  in  1913. 


Drug  Store  Merchandising 


Incomplete  Window  Displays. 

By  VVuxiam  Edward  Park. 

What  would  the  customer  think  of  a  well  stocked  store, 
with  handsome  fixtures,  well  lighted  and  in  every  way 
attractive,  if,  on  entering,  he  found  it  entirely  destitute 
of  salesmen?  Everything  there  except  the  chief  essential 
— the  one  item  necessary  to  sell  the  goods? 

Pretty  much  the  same  is  a  handsomely  trimmed  window 
or  silent  salesman  display  without  show  cards  to  inform 
the  prospective  customer  regarding  the  goods. 

Of  course,  there  are  goods  which  speak  for  themselves, 
to  a  certain  extent.  A  passer-by  who  sees  tomatoes  in  a 
grocery  window,  for  instance,  feels  certain,  without  being 
told,  that  they  are  for  table  purposes.  But  even  then  the 
passer-by  will  be  interested  to  know  how  much  the  grocer 
wants  for  them.  In  the  drug  store,  the  goods  are  not  al- 
ways so  obvious  in  purpose;  and  for  that  reason  it  is 
good  policy  to  use  show  cards  lil)erally  in  connection 
with  all  displays. 

As  a  matter  of  fact,  a  well-lettered  show  card  often 
serves  to  attract  attention  to  a  window  display  which 
would  otherwise  be  inconspicuous.  This  is  particularly 
the  case  where  the  goods  shown  are  small.  Even  the  most 
carefully  designed  display  is  helped  and  its  effect  en- 
hanced by  the  use  of  cards  which  emphasize  the  most  ef- 
fective selling  points  of  the  goods.  The  main  selling 
points — the  points  which  appeal  most  strongly  to  the  cus- 
tomer— should  be  driven  home  to  him  in  these  cards. 

Prices  are  essential.  The  price  card  answers  at  the 
▼ery  beginning  the  one  question  which  every  customer  is 
sure  to  aak.  There  are  merchants  who  shrink  from  giv- 
ing prices  in  their  windows  on  the  plea  that  customers 
may  be  driven  away  by  the  high  price  of  a  quality  arti- 
cle; whereas.  If  the  unpriced  display  drew  the  customer 
inside  the  store,  the  merchant  could  urge  the  quality 
strongly  before  even  stating  the  price.  But  actual  ex- 
perience shows  that  such  instances  are  relatively  rare; 
and  it  is  always  easy  for  the  man  in  charge  of  the  dis- 
play to  balance  the  quality  price  by  good,  strong  quality 
talk  in  the  accompanying  cards. 

The  art  of  card-writing  is  something  that  every  clerk 
should  learn.  Many  clerks,  and,  for  that  matter,  proprie- 
tors, are  deterred  from  using  cards  as  they  should  by 
their  inability  to  design  and  contrive  anything  elaborate. 
As  a  matter  of  fact,  the  elaborate  card  is  often  the  least 
effective.  A  perfectly  good  and  perfectly  sufBcient  show 
card  can  be  produced  by  the  use  of  an  old  piece  of  card- 
board, a  fine  brush  and  a  bottle  of  colored  or  plain  black 
ink.  The  only  other  essential  to  produce  the  best  results 
is  a  certain  amount  of  deftness  which  comes  only  with  reg- 
ular practice.  The  plainer  and  less  ornamental  the  letter- 
ing, the  better  the  effect. 

Good  results  are  realized  by  the  use  of  various  colored 
inks;  though  in  any  one  display  the  color  scheme  of  the 
cards  should  be  uniform.  Thus,  white  cards  with  blue 
lettering  may  be  used;  or  white  cards  with  blue  lettering 
and  red  price  quotations;  but  it  Is  Inadvisable  to  use  some 
cards  with  red  lettering  and  others  with  blue  lettering  in 
the  same  display.  Color  harmony  may  Influence  people 
who  have  not  the  remotest  notion  of  what  a  good  color 
scheme  is. 

The  clerk  who  wants  to  get  ahead,  and  the  proprietor 
who  is  anxious  to  do  a  better  business,  should  use  show 
cards  to  property  round  out  the  window  and  show  case 
displays  which  would  otherwise  be  Incomplete  and  fall 
short  of  their  fullest  possibilities. 


A  Pleasing  Window  Trim. 

By  Kussexj,  Wilmot. 

A  window  has  come  to  my  notice,  that  was  trimmed  iu 
so  unusual  a  way  that  it  attracted  atter.ticn;  it  also  sold 
goods,  which,  of  course,  proved  its  commercial  value. 

The  trimming  of  this  window  was  a  simple  enough 
matter.  Any  one  could  make  the  display  and  adapt  it  to 
any  window  of  fair  size. 

A  double  roll  of  glazed  tile,  bath  room  wall  paper  was 
secured  in  white,  outlined  in  blue  blocks.  The  window 
floor  was  covered  with  this  paper  so  as  to  imitate  a  tile 
floor,  and  the  two  ends  and  window  back  were  covered 
with  the  same,  up  to  a  height  of  five  feet. 

The  clever  trimmer  had  then  taken  very  thin,  plain 
boards,  five  inches  wide  and  five  feet  high,  pa'.iteJ  them 
a  clear,  clean  light  blue,  and  arranged  them  as  yianels  on 
the  three  walls.  The  entire  wall  space  was  finished  at  the 
top  by  a  broad  blue  band,  two  feet  deep,  which  was  made 
tr6m  a  remnant  of  wall  paper  border.  The  blues  all  har- 
monized and  between  wall  and  blue  border  there  was  a 
narrow  white  moulding. 

Next,  a  fine  porcelain  bath  tub,  pedestal  hand  bowl, 
and  a  couple  of  handsome  glass  shelves  and  other  suit- 
able fixtures  were  borrowed  from  the  plumber  who  regu- 
larly did  the  store's  work,  and  properly  placed  in  the 
window. 

Fine,  heavy  Turkish  towels,  and  dainty,  sanitary  wash 
cloths  were  hung  in  place,  and  clean,  new  willow  baskets 
of  sponges  and  soaps  arranged  in  the  window  so  as  to  tip 
slightly  toward  the  front. 

Over  the  edge  of  the  tub  were  hung  bath  sprajs,  flesh 
brushes,  more  sponges  fastened  on  strings  so  as  to  bal- 
ance over  the  edge  of  the  tub,  bathing  caps,  etc.,  etc. 

Near  the  front  of  the  window  bath  powders,  perfumes, 
toilet  waters,  shampoos,  tooth  washes  and  powders,  weie 
placed  as  a  border,  the  whole  being  artistically  arranged; 
and  in  the  background  at  one  side  stood  a  life-size  figure 
of  a  nurse  with  a  bottle  of  liquid  soap  In  her  hands. 

Upon  the  blue  board  paneling,  tooth  brushes  were 
slipped  into  tape  loops  tacked  so  that  the  brushes  hung 
slightly  outward. 

The  window,  as  already  noted,  attracted  much  atten- 
tion'and  increased  sales  of  the  goods,  the  need  of  which 
evidently  In  home  bath  rooms  was  suggested.  These  same 
goods,  displayed  the  year  before  in  ordinary  arrangement 
on  shelves  and  covered  boxes,  had  not  caused  even  a  rip- 
ple. The  real  bath  room  fixtures  proved  the  setting  needed 
to  sell  them. 


Sees  Good  in  the  Drug  Business. 

Some  twenty-five  or  more  years  ago  C.  G.  Straub,  who 
Is  now  the  proprietor  of  a  prosperous  prescription  phar- 
macy at  Troy,  N.  Y.,  ran  across  two  old  copies  of  Thx 
UKuaoisTS  CiBOULAB  which  had  strayed  into  his  father's 
library.  He  at  once  became  fascinated  by  the  possibilities 
of  the  drug  business,  and  soon  secured  a  place  as  clerk  in 
a  drug  store.  Ten  years  later  he  became  a  proprietor,  and 
has  so  remained  to  the  present. 

"I  have  enjoyed  my  work  during  these  years,"  he  now 
writes,  "and  am  still  enjoying  it  in  spite  of  its  vicissi- 
tudes and  some  hard  work;  particularly  do  I  find  pleasure 
In  the  prescription  work.'' 

The  CiucuLAB  was  the  first  paper  for  which  Mr.  Straub 
subscribed  when  he  went  into  business  for  himself,  and 
be  has  read  It  regularly  ever  since. 


In  Utah  the  health  authorities  are  much  encouraged 
by  the  decision  of  the  United  SUtes  Supreme  Court  In 
the  ISckman  alterative  case,  and  propose  to  put  a  stop 
to  the  business  of  the  fakers  in  that  SUte  who  are  ad- 
vertising and  selling  "cures''  for  all  manner  of  com- 
plaints. 


Earle  L.  Hess,  for  the  last  twelve  years  manager  of 
the  D.  M.  Mead  estate  drug  store  at  Oswego,  N.  Y.,  has 
resigned  and  will  take  active  charge  of  bis  farm  near 
Parish.  Mr,  Hess  Is  a  chemist  and  Is  recognized  as  an 
exceptionally  gifted  man  in  the  drug  business. 


2yu 


THE   DRUGGISTS  CIRCULAR 


April  1916 


My  Own  Kind  of  Drug  Store— What  Is  It? 

Stores  Have  Leading  Characteristics,  Just  as  Men  Have,  and  Those  v^ith  Well-Defined  Principles, 

Be  They  Men  or  Stores,  Are  the  Ones  Which  Attract  Attention — If  the  Store's  Prin- 

ples  Are  the  Right  Kind,  They  Will  Probably  Lead  to  Success. 

Hy  M.  p.  Gollu. 


One  day  I  asked  a  very  successful 
druggist  how  he  happened  to  think 
of  running  a  store  as  peculiar  as  his 
was.  His  answer  was  "1  run  my  own 
kind  of  a  drug  store." 

What  is  "my  own  kind  ot  a  drug 
store?"  What  did  this  successful 
druggist  mean  when  he  described  his 
store  as  "my  own  kind  of  a  drug 
store?" 

For  more  than  twenty  years  I  have 
been  talking  with  druggists  about 
their  stores,  having  them  describe 
their  peculiar  type  of  stores  to  me, 
and  In  turn  making  suggestions  as  to 
how  they  could  change  their  stores 
or  Improve  them,  or  make  additions 
to  them  either  in  equipment  or 
method,  for  the  purpose  of  increas- 
ing their  volume  of  profit. 

I  have  very  distinctly  in  mind  the 
various  familiar  types  of  drug  stores. 

Since  hearing  my  friend  describe 
his  own  store  as  "my  own  kind  of  a 
drug  store,"  I  have  been  thinking 
how  I  could  put  this  picture  clearly 
before  my  friends  of  The  Dbuooists 
CiKCULAE  so  that  it  would  be  valu- 
able to  them  in  their  business. 

CIGAR   STORES    AS    AN   EXAMPLE. 

For  years,  cigar  stores  were  all 
very  much  alike.  Then  a  man  began 
to  work  out  cigar  stores  along  his 
own  peculiar  lines. 

First  of  all  he  came  to  the  surpris- 
ing conclusion  that  his  best  cigar 
customers  were  those  who  dropped 
into  the  place  quickly,  made  their 
purchase  and  went  out  again.  He 
began  to  make  notes  of  the  volume 
bought  by  such  people  over  his 
counter,  as  compared  with  the  vol- 
ume bought  by  the  people  who  came 
in  and  talked  things  over  in  a  friend- 
ly way,  and  were  "good  friends"  of 
the  clerk  or  the  proprietor.  He 
found  out  that  whenever  he  could 
get  a  location  on  a  corner  or  in  a 
block  where  a  great  many  men  hur- 
ried to  and  fro  by  his  door,  that  he 
could  count  on  a  certain  percentage 
of  those  men  dropping  into  the  store, 
buying  their  cigars,  and  hurrying 
out.  The  percentage  who  would  come 
in,  would  give  him  a  profitable  busi- 
ness, and  he  then  began  in  a  scien- 
tific way  to  put  enumerators  in  vari- 
ous parts  of  his  town  to  find  out 
where  the  most  people  were  in  the 
habit  of  traveling  to  and  fro.  He 
opened  stores  in  those  places  where 
the  largest  number  of  men  were 
counted. 

His  stores  were  small,  everything 
was  close  to  the  door,  the  clerks  were 
trained  to  wait  on  a  man  as  quickly 
as  possible,  to  give  him  his  change 
Immediately,  so  that  he  could  be  on 
his  way  In  a  moment. 

This  man  is  a  man  of  quick  de- 
cision, a  man  of  few  words,  a  man 
who  likes  to  do  things  with  the  least 


motion,  with  the  least  effort,  with 
the  smallest  amount  of  conversation. 

He  merely  produced  his  own  kind 
of  cigar  store. 

To-day  he  has  nearly  a  thousand 
of  his  kind  of  cigar  stores,  all  pay- 
ing a  big  profit  to  his  company. 

There  is  a  successful  grocer,  whose 
business  Is  located  in  one  of  the  big 
cities,  who  has  spent  most  of  his 
years  recently  in  California  on  a 
large  fruit  farm. 

A   FORTUNE  ON   FIVE  DOIXARS   A   DAT. 

He  started  a  grocery  store.  He 
said:  "If  this  store  pays  me  $5  a  day 
profit  I  will  get  rich."  He  soon 
found  that  he  could  make  more  than 
$5  a  day  in  that  store,  so  he  started 
another  store  of  exactly  the  same 
kind  with  the  idea  that  that  should 
make  $5  a  day.  He  kept  on  adding 
new  stores,  and  all  he  asked  each 
store  to  earn  was  $5  a  day.  At  pres- 
ent he  has  over  two  hundred  stores, 
from  each  of  which,  it  is  said,  that 
he  asks  for  only  $5  a  day  profit. 

Two  hundred  stores  give  him  a 
profit  of  11000  a  day,  but  as  his 
stores  increased  in  number  he  start- 
ed a  wholesale  place  to  buy  goods 
for  his  retail  stores. 

It  is  probably  true  that  his  whole- 
sale business  makes  as  much  profit 
for  him  as  all  his  retail  stores.  The 
secret  of  his  success  was  that  he 
made  each  one  of  his  stores  his 
"own  kind''  of  a  store. 

A   PECULIAR   TYPE  OF   DRUO    STORE. 

A  group  of  drug  stores  comes  to 
my  mind  as  I  write.  There  was  a 
man  who  did  not  have  money  enough 
to  buy  a  suitable  stock  of  drugs  to 
equip  a  store.  He  had  a  small  store 
and  wanted  to  make  a  big  showing, 
so  he  put  practically  all  his  stock  on 
the  counters.  He  would  have  the 
same  line  of  goods  in  four  or  five 
different  places  in  his  store.  When 
people  came  in  to  buy.  Instead  of 
waiting  for  some  one  to  wait  on  them 
they  wandered  around  the  store  just 
as  they  would  In  a  5-  and  10-cent 
store,  picked  up  the  goods  they  were 
interested  in,  and  asked  the  clerk  to 
wrap  them  and  take  the  money. 

This  store  was  a  big  success.  To- 
day the  drug  company  which  grew 
out  of  this  man's  experience  has 
over  fifty  stores,  and  is  a  big  money 
maker.  All  these  fifty  stores  are 
like  peas  in  a  pod,  they  are  so  much 
alike. 

This  particular  drug  company  not 
only  has  its  stores  look  alike  in  out- 
side painting,  but  the  advertising 
always  looks  the  same.  That  is,  you 
could  tell  that  firm's  advertising  if 
you  saw  it  in  San  Francisco  or  Bos- 
ton. It  has  learned  one  tune  and  it 
keeps  playing  it  all  the  time,  because 
the    amount    of   its    profits    depends 


on  the  number  of  stores  which 
it  has — the  same  as  with  the  grocer 
mentioned  above. 

FOUR    HUNDRED    PRESCRIPTIOSS     A     DAY. 

A  friend  came  in  from  out  of  town 
last    week    and    said    that    Charley 

,  a  mutual  friend  of  ours,  was 

doing  a  splendid  business  in  his 
drug  store.  I  asked:  "Does  he  fol- 
low his  father's  lines?"  My  friend 
replied,  "Yes,  the  same  thing:  and 
do  you  know,"  he  added,  "last  Satur- 
day he  filled  695  prescriptions,  and  is 
averaging  over  400  prescriptions  a 
day?" 

That  was  his  father's  line.  He 
went  out  to  capture  the  prescription 
business  of  his  town.  His  son  has 
doubled  the  business  since  he  took 
it  over.  That  was  his  father's  kind 
of  store  and  his  kind. 

What  is  your  kind  of  a  store? 

it's  up  to  the  drugoi.st  himself. 

That  is  the  question  which  every 
druggist  should  answer.  If  he  hasn't 
any  particular  kind  of  store,  then  he 
is  not  a  success.  If  his  Is  "just  a 
drug  store,''  then  his  is  a  business 
which  is  not  on  the  highway  to  pros- 
perity. 

The  successful  drug  stores  are 
those  which  have  a  distinct  charac- 
ter. 

You  may  ask  me  how  a  drug  store 
can  please  all  kinds  of  people  unless 
it  tries  to  be  the  kind  of  a  store 
which  everybody  will  like. 

Everybody  admires  a  man  with  a 
principle,  with  a  distinct  character, 
with  a  mind  of  his  own.  If  you  have 
a  store  which  represents  your  idea 
it  will  do  the  most  business  with  the 
largest  number  of  people. 

The  most  successful  drug  store  ad- 
vertisers are  those  who  plan  their 
advertising  as  they  do  their  stores. 
They  give  their  advertising  charac- 
ter. It  may  not  be  their  own  charac- 
ter, it  may  be  merely  a  character 
which  they  pick  out  as  being  the 
right  kind  for  their  store. 

Many  an  editor  has  been  hired  to 
write  editorials  for  a  paper  which 
would  give  the  paper  a  character 
which  the  proprietor  could  not  give 
it. 

Many  an  advertiser  has  hired  an 
expert  to  give  his  advertising  a 
character,  and  through  the  advertis- 
ing give  his  house  a  character  which 
he  could  not  give  it  if  he  had  done 
the  advertising  himself. 

■  »  . 

Thomas  N.  Jamieson.  of  Chicago, 
111.,  and  Pasadena,  Cal.,  celebrated 
his  sixteenth  birthday  February  29th. 
He  was  born  in  Ontario,  Canada, 
sixty-eight  years  ago. 

E.  J.  Prochaska,  who  has  been  In 
the  employ  of  Charles  Huhn.  at  Min- 
neapolis, has  recently  purchased  a 
store  at  Pine  City,  Minn. 
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How  One  Druggist  Captured  the  Doctors 

CiBCTTiAB  readers  are  more  or  less  familiar  with  the  pleasing  style  of  the  author  of  the  little  true  stoiry 
which  follows.  In  the  present  case  he  tells  of  how  a  druggist  went  out  after  the  physicians'  busi- 
ness and  got  it.  Before  the  drtiggist  asks  for  business  of  this  kind  he  should  be  prepared  to  give  the 
doctors  what  they  want.    Of  course,  as  in  all  other  campaigns  for  trade,  advertising  here  has  its  place. 

Bt  G.  D.  Cbain,    Jk. 


"How  is  it  that  Smith's  Pharmacy  gets  the  business  of 
80  many  of  the  physicians  of  the  city?''  aslced  a  hospital 
interne  the  other  day  of  an  established  practitioner. 

"I  should  say  that  it's  because  Smith  goes  out  after  the 
business,  because  he  co-operates  with  the  medical  pro- 
fession, because  he  conducts  what  is  probably  the  most 
ethical  pharmacy  in  the  city,"  responded  the  physician. 
Then  he  went  on  to  explain  in  detail  what  he  meant, 
why  Smith's  place,  though  not  the  most  convenient,  nor 
yet  the  most  elaborate  pharmacy  in  the  city,  still  counts 
among  its  patrons  many  more  of  the  medical  profession 
than  any  one  of  its  competitors  and  has  built  up  a  very 
prosperous  business. 

"Just  imagine."  he  said,  "that  you  as  a  practitioner 
have  one  day  found  it  convenient,  as  all  practitioners  at 
times  are  finding  it  convenient,  to  prescribe  a  remedy 
that  can  be  found  in  a  pleasant,  palatable  form  in  some 
proprietary  article.  Your  patient  goes  with  the  prescrip- 
tion you  give  him  to  Brown's  pharmacy.     He  hands  the 


prescription  to  the  clerk  there  and,  prompted  by  curi- 
osity, asks,  "What's  he  giving  me?" 

"Now  the  clerk  at  Brown's  must  be  able  to  make  a  good 
sales  showing  at  the  end  of  the  week,  or  he's  likely  to 
receive  a  'jacking  up.'  Furthermore,  the  idea  of  co-opera- 
tion is  unknown  at  Brown's. 

"  'Why,  that's  nothing  more  than  Blank's  Glycerin 
Tonic,'  says  the  clerk.  'Your  prescription  calls  for  thirty- 
flve  cents  worth  of  it.  I  can  give  you  four  times  as  much 
already  put  up  in  a  bottle  for  seventy-five  cents.' 

"  'Huh,'  the  patient  immediately  thinks  to  himself,  'my 
doctor  is  giving  me  patent  medicine.'  And  the  chances 
are  that  in  his  eyes  you  are  somewhat  discredited. 

"Now  picture  the  patient  going  to  Smith's  with  the 
same  prescription.  Smith  has  sedulously  sought  to  gar- 
ner the  trade  of  the  medical  profession  and  he  always  co- 
operates. 

"  'What's  he  giving  me?'  asks  your  patient  of  Smith's 
clerk. 


Interior  View  of  the  New  Cohn  Pharmacy  at  Atlanta. 
This  store  was  opened  with  great  flourish  and  eclat,  as  it  is  on   Peachtrce  street,   the  most  fasUionablt* 
thoroughfare  of  the  Georgia  metropolis,  and  is  built  in  keeping  with  its  location.     It  was  visited  by 
20,000  admiring  people  on  the  first  day  it  ivas  ready  for  business. 
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"Does  the  clerk  here  say,  'It's  nothing  more  than 
Blank's  glycerin  tonic?    Not  at  all. 

"  'He's  giving  you  a  bitter  tonic,'  explains  this  clerk. 
Which  is  absolutely  correct,  and  you,  as  a  physician,  have 
not  been  placed  in  a  light  that  might  hurt  you  with  the 
misunderstanding. 

"That,  as  you  discover  ere  long,  if  you  continue  your 
dealing  with  Smith,  as  you  are  most  likely  to  do,  is  one 
of  numerous  ways  In  which  he  co-operates  with  the  phy- 
sicians whose  trade  he  expects  to  get.  He  can  always  be 
depended  upon  to  look  after  the  interests  of  his  patrons. 
There's  going  to  be  no  'counter  prescribing'  and  similar 
practices  at  his  store  and  he  wants  you  to  know  that 
there's  not  going  to  be. 

"I  became  acquainted  with  Smith  a  few  days  after  I 
opened  up  an  office.  He  called  on  me.  I  was  new  in  the 
city  and  I  wondered  at  the  time,  although  I  was  a  bit 
too  proud  to  ask  him,  how  he  knew  there  was  such  a 
person  as  I.  I  discovered  later  that  he  had  a  boy  who  at 
regular  intervale  made  the  rounds  of  some  of  the  princi- 
pal office  buildings  in  which  physicians  were  located  and 
ascertained  if  there  were  new  ones  there.  I  also  discov- 
ered later  that  Smith  knew  how  to  use  the  city  directory 
and  telephone  directories  for  this  purpose.  He  told  mo 
on  this  occasion  that  he  was  trying  to  conduct  a  drug 
store  on  a  high  plane  and  sought  the  patronage  of  the 
best  class  of  physicians.  He  left  no  doubt  in  my  mina 
that  he  regarded  me  as  such.  That,  of  course,  helped  get 
me.  We  are  all  susceptible  to  a  bit  of  flattery,  you  know, 
if  it  is  not  too  obvious. 

"A  few  days  after  that  first  call  I  dropped  in  at  Smith's 
place.  He  took  occasion  then  to  get  my  address  and  office 
hours. 

"  'If  you  don't  mind,'  he  said,  'I'm  going  to  send  you 
around  a  package  of  prescription  blanks.'  The  following 
day  they  were  delivered  to  me  and  my  name  and  address 
and  office  hours  were  printed  on  them. 

"Two  weeks  later  the  city  schools  opened.  The  city 
health  board  had  started  an  agitation  that  it  was  obvious 
would  mean  compulsory  vaccination  as  a  consequence  of 
the  discovery  of  one  or  two  cases  of  smallpox  in  the  city. 
There  came  to  me  a  circular  from  Smith  informing  me 
that  he  had  just  received  a  fresh  supply  of  vaccine  and 
was  ready  to  supply  my  needs.  I  may  add  that  at  that 
time  I  wasn't  so  well  known  as  to  have  any  notable  de- 
mand for  that  vaccine.  I  appreciated  the  compliment, 
though,  and  I'm  certain  that  a  good  many  other  physi- 
cians who  were  going  to  need  vaccine  received  that  same 
circular. 

"As  the  years  went  by  and  my  practice  grew,  I  learned 
that  Smith  never  overlooked  an  opportunity  "to  take  ad- 
vantage of  an  epidemic  of  any  sort.  Were  it  diphtheria, 
pneumonia,  or  only  a  bad  cold,  one  learned  that  he  had 
the  most  approved  or  the  latest  remedy. 

"I  am  certain  that  he  was  the  first  pharmacist  that 

brought  to  the  city,  and  he  saw  to  it  that  the 

medical  profession  generally  was  informed  that  he  had  it. 
It  was  the  same  later  with  a  great  many  other  of  the 
more  notable  remedies  that  were  coming  out  from  time  to 
time. 

"One  also  discovered  ere  long  that  Smith  and  his  pre- 
scription clerks  kept  in  close  touch  with  the  drug  and 
trade  journals.  More  than  one  physician  I  know  learned 
through  Smith  something  that  he  sought  to  know  of  the 
remedy  that  he  heard  spoken  of  at  the  meeting  of  the 
medical  society  the  previous  evening.  The  place  attained 
a  reputation  as  a  clearing  house  for  such  information. 

"Smith  has  also  made  it  his  policy  to  go  to  extremes  to 
try  to  get  anything  a  physician  may  ask  for.  If  he  hasn't 
it,  he  tries  to  get  it  just  as  quickly  as  possible,  even  if 
it  be  at  a  loss  on  the  individual  transaction. 

"So  you  see  it  has  become  quite  the  natural  thing  when 
a  patient  asks  me  where  a  prescription  may  be  filled,  for 
me  to  say,  'If  your  own  druggist  can't  compound  it  for 
you,  I'm  sure  you  can  get  it  at  Smith's.'  Service  is  the 
only  thing  I  have  ever  received  from  Smith  for  that  rec- 
ommendation, and  It's  all  I  have  ever  wanted." 

Smith's  pharmacy — although  the  true  name  of  the 
owner  is  not  Smith — exists  in  a  city  of  the  Central  West 
of  a  little  less  than  300,000  population.  It  is  difficult  to 
say  just  how  many  physicians  there  are  In  that  city  who 
speak  of  Smith  in  the  same  complimentary  way  as  this 
physician.  It  would  be  difficult  to  say  just  how  many 
physicians  are  telling  patients  who  ask  where  they  can 


have  a  prescription  filled  that  if  their  own  druggist  can 
not  take  care  of  them.  Smith  is  the  man  to  consult.  But 
they  are  numbered  by  the  score,  and  everyone  is  a  very 
willing  advertiser  for  Smith. 

Smith  might  never  have  been  known  to  any  of  them  if 
he  had  been  content  to  sit  down  and  wait  for  them  to 
come  to  him.  But  Smith  was  not  willing  to  sit  down 
and  wait.  He  used  the  city  directory  and  the  telephone 
directory  and  the  office  building  directories,  and  few  phy- 
sicians who  ever  located  in  the  city  did  not  learn  very 
shortly  that  Smith  was  in  business,  that  he  was  supplied 
with  a  good  many  things  in  the  way  of  drug  supplies  that 
they  were  going  to  be  needing,  and  that  if  he  was  not 
already  supplied,  he  would  remedy  the  trouble  very 
quickly  if  they  would  but  make  their  wants  known. 

He  let  them  know  that  counter  prescribing  was  taboo 
at  his  place  of  business,  and  no  druggist  in  the  city  had 
the  reputation  of  such  rigid  co-operatlon  in  that  way  as 
he.  He  made  it  known  that  bis  pharmacy  was  a  place 
where  service  would  be  rendered  not  only  in  a  material 
way,  but  where  many  helpful  suggestions  would  be  given 
as  to  the  compounding  of  remedies  and  as  to  latest  devel- 
opments in  that  line  as  revealed  in  the  drug  trade  Jour- 
nals. 

He  demonstrated  to  the  medical  profession  that  he  did 
not  propose  to  go  into  competition  with  them  by  prescrib- 
ing for  his  trade,  and  it  reciprocated  by  not  going  into 
the  drug  dispensing  business  in  competition  with  him 
and  by  giving  him  much  business  that  might  otherwise 
have  gone  to  less  scrupulous  competitors. 

In  short.  Smith  started  with  high  ethical  ideals.  But 
let  it  not  be  forgotten  that  he  saw  to  it  early  that  every 
potential  patron  among  the  physicians  of  the  city  learned 
what  kind  of  a  shop  he  was  trying  to  conduct.  If  he  had 
not  seen  to  it,  he  might  have  waited  until  doomsday  to 
land  many  of  the  practitioners  who  ere  long  became 
among  his  best  customers. 

For  a  druggist  may  establish  a  store  upon  the  founda- 
tion of  service,  co-operation,  the  highest  ideals,  and  still 
die  of  dry  rot,  if  he  remains  unknown.  To  trade  at  a 
store  with  such  Ideals  one  must  know  that  it  exists.  Hav- 
ing caught  such  a  vision  let  any  druggist  follow  the 
gleam  along  the  lines  of  common  sense  and,  other  condi- 
tions being  equal,  there  is  no  reason  why  he  cannot  make 
the  same  kind  of  a  success  of  his  pharmacy  as  Smith  has 
made. 

1  »  1 

Cleaning  Up   the  Town,   the  Store   and   Cash. 

Clean-up  time  in  the  household,  on  the  farm,  in  the 
village  or  city  and  anywhere  else  that  has  such  a  time, 
is  also  a  time  when  the  druggist  should  clean  out  a  lot 
of  his  stock  and  "clean  up''  some  good  profits.  As  the 
Red  Cross  Messenger  expresses  it,  during  clean-up  time 
tell  the  public  where  and  what  to  clean.  As  a  general 
direction  urge  attention  to  any  place  where  dust,  dirt, 
mold,  litter,  insects  or  moisture  collect.  More  specifically, 
direct  that  the  following  be  cleaned:  Inside  of  house — 
ceilings,  sidewalls,  flooring,  baseboards,  doors,  window 
frames,  sashes  and  glasses;  cupboal-ds,  closets,  stairways, 
garrets,  and  cellars;  outside  places — rubbish  in  back 
yards,  chicken  houses  and  yards,  vaults  drains,  sewers, 
manure  piles  and  vaults,  stagng.nt  pools,  gutters,  stables 
barnyards,  and  dog  houses. 

The  following  is  a  list  of  a  few  of  the  things  that  drug- 
gists can  profitably  push  during  clean-up  time:  Water 
paints,  oil  paints,  varnishes,  whitewash,  whiting,  plaster 
of  paris,  kalsomine,  dustless  oil,  vacuum  cleaners,  stove 
brushes,  paint  brushes,  whitewash  brushes,  kalsomine 
brushes,  carbolic  soap,  ammonia  water,  kitchen  soap, 
washing  powders,  sal  soda,  borax,  insect  destroyers,  dis- 
infectants, scrubbing  brushes,  floor  mops,  window  brushes, 
wall  and  celling  mops,  chamois  skins,  polishing  cloths, 
brooms,  polishing  soaps,  powders  and  paste;  furniture 
polish,  furniture  varnish,  stove  polish,  sulphur,  copperas, 
blue  vitriol,  carbolic  acid,  lime,  lye,  crude  potash,  and 
caustic  soda. 


B.  F.  Pettis,  who  has  been  with  the  Whetstone  Drug 
Company,  of  Iowa  City,  Iowa,  since  his  graduation  there 
in  1912,  has  gone  to  Richmond,  Iowa,  where  he  and  his 
brother  have  purchased  the  stock  of  H.  E.  Weld.  The 
firm  will  be  known  as  the  Pettis  Drug  Company.  H.  H. 
Gibbs,  of  Ottumwa,  succeeds  Mr.  Pettis  at  the  Whetstone 
Pharmacy. 


April  1916 


THE   DRUGGISTS   CIRCULAR 


233 


Your  Easter  Plans.* 

By  RrssELL  Wilmot. 

Every  drug  store  should  have  a  definite  campaign  laid 
out  for  Easter.  It  Is  the  opening  of  the  spring  trade  In 
many  lines,  and  while  the  druggist's  goods  do  not  change 
in  character  as  do  those  of  the  purveyors  of  clothing,  yet 
he  is  losing  valuable  business  opportunities  if  he  does  not 
take  advantage  of  the  extra  number  of  people  on  the 
streets  with  money  in  their  pockets  for  spring  equip- 
ments. 

The  Easter  window  should  be  prepared  with  care.  An 
excellent  display  for  this  occasion  Is  made  by  procuring 
a  thin  rubber  rabbit  form  of  large  size,  which  is  placed 
in  the  window,  pumped  full  of  air,  and  then  allowed  to 
collapse  regularly.  The  regular  filling  up  of  this  strange 
giant  bunny  will  attract  crowds  of  people.  The  Elaster- 
egg  dyes  may  be  featured  in  the  window  at  the  same 
time.  If  nests  of  clean  straw  are  made  for  the  colored 
eggs,  part  of  the  straw  may  be  tinted  with  straw-hat  dye, 
thus  bringing  another  line  of  goods  to  public  attention. 
Have  half  of  the  nest  in  the  natural  color  and  half  in 
the  dyes  shade. 

It  is  none  too  soon  to  arrange  and  advertise  special- 
ties for  automoblllsts,  housewives'  cleaning  material, 
toilet  goods,  traveler's  medicine  cases  and  vacation  mer- 
chandise like  bathing  caps,  bathing  sandals,  together 
with  anything  carried  In  the  regular  stock  which  may 
appeal  to  the  customer  Interested  in  gardening  or  agricul- 
tural pursuits.  Some  stores  carry  seeds,  plant  food,  and 
things  of  this  nature.  People  are  beginning  to  think  of 
these  things,  and  the  man  who  is  ready,  will  get  the 
trade.    .     .    . 

The  cold  soda-water  business  will  now  begin  to  assume 
larger  proportions.  Make  a  definite  effort  to  corral  this 
part  of  the  trade  by  putting  up  a  line  of  Easter  specials 
and  advertising  them  In  a  medium  read  by  the  shopping 
public    .    .    . 

Out-of-town  customers  should  be  reached  in  the  partic- 
ular way  likely  to  appeal  to  them.  Farmer  folk  will 
now  be  busy  with  the  crop-planting.  Frequent  visits  to 
town  will  be  impossible.  Advertise  that  orders,  whether 
by  telephone  or  mail,  will  be  promptly  taken  care  of  and 
delivered  by  parcel  post.  Let  them  understand  that  so 
far  as  you  are  concerned,  you  are  ready  to  give  them 
what  they  want,  when  they  want  It.    .    .    . 

It  is  not  sufficient  to  begin  to  think  this  matter  out  the 
week  before  the  season  you  wish  to  launch  a  cam- 
paign. .  .  .  Correspondence  may  have  to  be  under- 
taken to  seek  the  right  sort  of  novelty  window  display. 
The  market  will  have  to  be  searched  for  suitable  supplies. 
The  business  and  store  will  need  to  be  garnished  and  put 
in  order.    ... 

Many  times  retail  druggists  say:  "I  have  gone  to  extra 
pains  to  get  ready  for  Easter  in  previous  years,  I  have 
even  spent  my  spare  time  perfecting  details  for  ten  days 
in  advance,  and  yet  I  could  not  see  that  it  paid." 

Of  course  not  The  department  store,  the  millinery 
store,  and  the  shoe  shop  across  the  street  from  you  have 
been  making  their  plans  for  months.  Large  successes 
are  not  builded  in  a  minute.  Plan  for  Easter  profits,  and 
do  It  now. 


Six  Practical  Selling  Hints. 

Raymond  Welch,  writing  in  Printers'  Ink,  tells  how 
nearly  35,000  additional  sales  were  made  in  a  large  de- 
partment store  in  six  weeks  as  the  result  of  proper  In- 
struction and  training  of  the  salespeople. 

Here  are  six  selling  hints  which  were  a  part  of  the 
course: 

"Sell  to  the  person  who  controls  the  decision  when  two 
persons  are  discussing  the  same  purchase. 

"Introduce  goods  that  belong  to  a  complete  line  of 
similar  things  so  more  than  one  article  may  be  sold. 

"Show  two  or  three  articles  in  rapid  succession  rather 
than  showing  one  and  waiting  until  It  Is  decided  upon. 

"immediately  stop  showing  goods  when  the  customer 
has  found  something  that  pleases. 

"Avoid  any  semblance  of  forcing  goods,  but  do  every- 
thing possible  to  help  the  customer  In  buying. 

"Never  argue  with  a  customer." 

•  Krom  Merck'i  Report. 


Personal  Service  the  Druggists'  Biggest  Asset. 

The  personal  touch  between  salesman  and  customer, 
combined  with  tjie  extra  service  which  his  higher  margin 
of  profit  makes  possible,  is  the  salvation  of  the  retail 
dealer  who  finds  himself  in  competition  with  a  member  of 
a  chain  of  stores,  according  to  Ellas  Shaker,  speaking  bo- 
fore  the  Retail  Forum  of  the  Pilgrim  Publicity  Associa- 
tion, Boston. 

"Most  small  retailers,"  said  Mr.  Shaker,  "view  the  ad- 
vent of  a  chain  store  in  their  vicinity  with  hostility. 
Chain  stores  do  not,  as  a  rule,  open  hostilities  with  any 
retail  dealer.  They  undersell  him  because  their  large  or- 
ganization, quick  turnovers  of  stock  and  small  margins  of 
profit  allow  them  to  do  so.  They  are  unable,  however, 
to  compete  with  the  small  dealer  In  the  matter  of  per- 
sonal service.  I  do  not  think  that  It  Is  possible  for  any 
chain  store  to  put  out  of  business  a  retailer  who  takes  the 
trouble  to  go  after  business.  He  has  just  as  much 
chance  to  do  that  as  the  big  fellow. 

"The  personal  touch  with  the  customers  is  what 
counts." 


Illusion  for  Window  Attraction. 

Gold  fish  and  canary  birds,  living  together  in  what 
seems  to  be  a  single  receptacle,  make  an  unusual  show 
window  attraction. 

Secure  two  glass  vessels  having  straight  sides  of  the 
same  height,  one  18  inches  in  diameter  (figure  1),  and  the 
other  12  Inches  in  diameter  (figure  2).  The  smaller  is 
placed  -within  the  larger,  the  bottoms  being  covered  with 
moss  and  aquarium  decorations,  which  may  be  purchased 
at  a  bird  store.  Fill  the  3-inch  space  between  the  vessels 
with  water.    Cut  a  piece  of  galvanized  screen  Into  circular 


A.  Rather  Odd  Combination  of  a  Canary  Bird  Aquarium 
and  a  Gold  Fish  Cage. 


form  to  cover  the  larger  vessel,  and  hang  a  bird  screen.  A, 
figure  3,  In  the  center.  Place  the  screen  on  top  of  the  ves- 
sels so  that  the  swing  will  hang  in  the  center  of  the  inner 
vessel.  A  weight — a  box  filled  with  sand  will  do — should 
be  placed  on  top  of  the  screen,  over  the  smaller  vessel,  to 
keep  it  from  floating.  Moss  should  be  put  over  the  top  of 
the  screen  so  that  the  two  separate  vessels  cannot  be 
seen. 

Place  the  birds  In  the  Inner  vessel  and  the  fish  In  the 
water.  The  effect  Is  surprising.  To  complete  the  effect 
and  aid  the  Illusion  tlie  vessels  can  be  set  In  a  box 
lined  with  black  velvet  or  on  a  pedestal. — Popular  U»- 
chanici. 
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Making  a  Convenience  of  the  Drug  Store. 

On  the  one  hand,  as  related  In  a  letter  to  the  A'ew  York 
Tribune,  signed  R.  B.  O.: 

One  cold  stormy  night  about  six  weeks  ago  t 
had  occasion  to  transfer  trom  a  trolley  car  to  one 
of  an  Intersecting  line,  and  as  my  car  was  not  In 
sight  I  stepped  Into  the  corner  drug  store  to  wait. 
Hardly  a  minute  had  passed  when  a  voice  behind 
mo  said,  "This  is  no  waiting  room."  And  when  I 
paid  no  attention  the  remark  was  repeated  more 
forcefully. 

I  looked  around  and  saw  glaring  at  me  a  small, 
grouchy  looking  man  In  a  white  Jacket— evidently 
the  proprietor.  "Isn't  It?"  I  asked,  turned  my 
back  and  went  on  waiting. 

"See  here,  mister,"  he  whined,  "If  you're  just 
waiting  for  a  car  you  can  wait  outside." 

For  some  reason  or  other  I  didn't  get  mad,  but 
took  a  notion  to  see  If  I  could  penetrate  his  thick 
skin.  So  I  questioned  him  and  made  him  admit 
that  he  rented  an  expensive  corner  store,  made  it 
look  attractive,  used  plqnty  of  electric  light,  gave 
space  to  a  public  telephone  booth,  etc.,  etc.,  solely 
because  he  wanted  to  attract  people  Into  his  store. 
Then  I  showed  him  how  he  was  losing  a  big 
opportunity  by  acting  as  he  had  done  with  me, 
and  told  him  if  I  was  running  his  place  I'd  have 
benches  for  people  to  sit  on  and  a  big.  sign, 
"Waiting  Room."  Then  when  people  came  In  to 
wait  I'd  try  to  sell  them  something. 

"If,"  I  went  on,  "you  had  approached  me  with 
'Good  evening  sir;  do  you  happen  to  need  any 
shaving  soap?'  or  some  remark  of  that  kind,  you 
would  have  reminded  me  that  I  had  meant  to  get 
some  tooth  paste.  But  after  the  way  you've  treat- 
ed me,  do  you  think  for  a  minute  I'll  buy  It  here? 
not  by  a  jugful."    And  I  went  out  to  my  car. 

When  I  told  this  experience  to  a  friend  about  a 
week  later  I  was  much  Interested  to  have  him  tell 
rae  that,  while  he  had  the  same  greeting  from  this 
man  a  month  or  so  previously,  he  was  much 
astonished  only  the  night  before,  when  he  stepped 
in  out  of  the  rain,  to  have  Mr.  Druggist  approach 
him  with  "Good  evening,  sir;  bad  night;  by  the 
way,  how  is  your  supply  of  shaving  soap?"  And 
that  reminded  him  of  something  else,  which  be 
bought.  Maybe  my  lecture  really  took. 
On  the  other  hand,  as  related  by  a  St.  Paul  druggist 
and  picked  up  by  Pharmacraft : 

"Among  the  cheeky  things  are  women  telephoning  for 
ten  cents'  worth  of  postage  stamps  and  wanting  them 
charged.  That  has  happened  a  dozen  times.  But  the 
limit  was  reached  with  me  one  day  when  a  woman  with 
a  red  face,  dragging  a  two-year-old  boy  after  her,  asked 
whether  she  might  leave  him  In  the  store  while  she  went 
down  town  to  do  her  shopping.  For  a  moment  I  was  too 
paralyzed  to  speak.  Finally  I  blurted  out  something 
about  not  being  In  the  nursery  business,  whereupon  she 
beeame  exceedingly  huffy,  dragging  the  child  out  again 
as  she  informed  me  that  she  would  take  her  drug  busi- 
ness across  the  street! 

".\nother  woman  telephoned  that  she  was  sending  out 
invitations  for  a  party,  and  would  I  lend  her  my  city 
directory  and  send  It  over!  She  was  furious  and  hung 
up  when  I  replied  that  It  was  always  In  use  and  could 
not  be  lent. 

"A  man  drove  up  one  day  seated  upon  a  trunk  on  a 
dray  and  asked  me  if  he  could  leave  the  trunk  with  me 
till  he  found  a  room.  I  was  obliged  to  decline,  and  could 
not  understand  why  he  took  It  so  calmly.  The  next  day 
I  read  that  the  dead  body  of  a  woman  had  been  found  In 
a  trunk  In  a  vacant  house,  and  I  made  up  my  mind  that 
that  was  the  trunk. 

"Another  time  a  man  opened  the  front  door,  pushed  a 
big  dog  in,  closed  the  door  and  went  hastily  away.  I 
tried  to  drive  the  animal  out,  but  he  insisted  upon  re- 
maining, so  1  took  him  home  and  he  is  the  best  dog  I  ever 
had.  I  never  knew  why  the  man  wished  to  get  rid  of  him, 
but  I  suppose  he  had  the  same  Idea  as  most  people,  that 
a  drug  store  Is  not  only  a  place  where  you  get  things  for 
nothing,  but  a  dumping  ground  for  things  you  don't  want. 
"One  day  a  woman  came  In  and  asked  whether  she 
might  sit  In  a  little  room  I  have  In  the  back  of  the  store. 
Sbe  said  she  wanted  to  wait  for  someone.    So  I  allowed 


her  to  go  In  there.  Presently  we  heard  a  strange  noise, 
and  I  rushed  in  to  And  the  woman  writhing  on  the  floor. 
She  had  taken  poison,  and  I  believe  she  bought  the  stuff 
of  my  rival  across  the  street,  coming  over  to  my  store  to 
die!  We  pumped  her  out  and  sent  her  to  the  hospital; 
and  now  when  women  want  to  rest  or  wait  for  some- 
one they  have  to  sit  on  a  bench  by  the  door  In  plain 
sight." 

■  •  ■ 

Advantages  of  Knowing  One's  Goods. 

It  may  be  trite  but  It  is  true  that  knowing  his  stock 
as  well  as  his  goods— that  is  to  say,  knowing  what  he 
has  in  store  as  well  as  something  about  the  nature  and 
characteristips  of  different  pieces  of  merchandise — Is  a 
great  help  to  a  salesman.  A  man  may  be  perfectly  con- 
p«ientious  about  waiting  on  his  customers,  and  yet.  If  he 
cannot  place  his  hand  on  the  goods  wanted  and  is  unable 
to  talk  Intelligently  about  their  good  (or  other)  points, 
be  is  not  serving  his  employer  or  bis  trade  to  the  best 
advantage. 

As  a  concrete  Illustration  of  this  point:  The  other  day 
the  writer  dropped  into  the  store  of  an  old  drug  clerk 
friend  of  his  who  has  lately  gone  Into  business  for  him- 
self. It  happened  to  be  the  druggist's  afternoon  off  and 
the  "relief's"  day  on.  We  asked  about  a  certain  prepara- 
Uon  which  we  contemplated  buying.  The  relief,  who 
doubtless  meant  well  but  was  poorly  informed,  could  not 
help  us  with  any  facts  on  the  subject.  So  we  thought  to 
let  him  down  easy  by  asking  for  a  cake  of  Blank's  soap. 
He  fumbled  around  as  only  one  endeavoring  to  conceal 
lack  of  definite  information  can,  and  again  we  came  to  his 
aid  by  saying  that  castlle  soap  would  answer.  He  was 
doing  his  best  and  we  did  not  want  to  add  to  his  discom- 
flture— still,  he  did  not  do,  because  he  could  not  do,  what 
was  best  for  the  business.  The  proprietor  or  a  competent, 
experienced  clerk  would  have  done  better — would  have 
made  a  sale  at  least  three  times  If  not  ten  times  as  large 
as  the  one  actually  made. 


Announcing  a  Newcomer. 

Newcomer,  who  has  been  in  Toledo,  Ohio,  as  the  pro- 
prietor of  a  drug  business  almost  long  enough  to  be  al- 
lowed to  change  his  name,  or  say,  eighteen  years,  an- 
nounces the  opening  of  a  fourth  store  in  that  city.  The 
announcement  is  rather  striking,  being  printed  on  one 
side  of  a  sheet  of  heavy  yellowish  paper  19  by  24  Inches  in 
dimensions,  in  letters  a  quarter  of  an  Inch  high.  The 
main  text  of  the  announcement  is  bordered  on  two  sides 
and  the  bottom  by  advertising  cards,  all  different,  but  all 
in  special  Newcomer  borders  about  4  by  5%  inches.  The 
sheet,  folded  into  eighths,  is  somewhat  larger  than  an 
official  size  envelope,  and  is  mailable  under  a  1-cent 
stamp.  On  the  outside  fold  bearing  the  stamp  and  super- 
scription, is  printed  in  bill-poster  type,  "Newcomer  of 
Toledo  is  a  big  druggist.    Here's  a  story  about  him." 

The  announcement  could  not  fail  to  attrSMSt  the  atten- 
tion of  anyone  receiving  It. 

A  notable  feature  of  the  Newcomer  advertisements  is 
that  they  do  not  emphasize  cheapness  so  much  as  service. 
"The  public  be  pleased"  is  the  motto  on  which  Newcomer 
says  his  success  Is  based. 


It  was  announced  recently  In  one  of  the  Cleveland  news- 
papers that  J.  F.  Mund,  who  conducted  a  drug  store  at 
East  Forty-ninth  street  and  Broadway,  S.  E.,  that  city, 
for  the  past  thirty-five  years,  had  sold  the  business  to 
Joseph  Dvorak,  who  had  been  in  the  former's  employ  for 
over  thirty  years.  Mr.  Dvorak  writes  us  that  his  former 
employer  subscribe*  for  the  Circular  during  the  thlrty- 
flve  years  he  was  in  business  at  this  corner,  and  the  ne^ 
proprietor  expects  to  duplicate  this  record. 

This  is  the  first  year  that  the  first-year  men  students 
at  the  University  of  Minnesota  have  been  required  to  at- 
tend military  drill  once  a  week.  While  there  was  much 
objection  in  the  beginning  to  this  requirement,  practi- 
cally all  the  students  taking  drill  are  now  said  to  be  en- 
joying It. 

Sherman  &  McConnell,  who  already  owned  and  operated 
several  large  and  successful  drug  stores  at  Omaha,  now 
have  another  at  the  corner  of  Nineteenth .  and  Famum 
streets,  that  city. 
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Legislative    Imposition    on    Druggists,    with    a 
Word  about  Jobbers  and  Manufacturers. 

"When  we  went  to  the  N.  A.  R.  D.  convention  last  year," 
said  W.  A.  McDermid,  "Mr.  Mennen  traveled  part  way 
with  Senator  Clapp,  of  Minnesota,  and  when  Mr.  Mennen 
asked  the  Senator  why  it  was  that  the  drug  trade  was 
always  singled  out  for  measures  of  taxation,  the  Senator 
laughed  and  said  that  it  was  probably  because  in  spite  of 
their  numbers,  when  anything  went  wrong  they  went  In 
the  back  room  and  howled  Instead  of  howling  to  congress, 
and  that  all  the  howling  they  did  was  usually  after  the 
fact  and  not  before  it."  Mr.  McDermid  is  sales  manager 
for  the  Gerhard  Mennen  Chemical  Company,  and  was  ad- 
dressing a  mass  meeting  of  retail  merchants.  A  report  of 
the  meeting  appears  in  the  Circular  for  February,  page 
104.  Continuing,  the  speaker  said:  "This  may  be  a  sweep- 
ing indictment,  but  I  wonder  whether  the  secretary  of 
the  lo.al  association  is  not  often  allowed  to  do  the  work 
while  the  individual  retailer  sits  back  and  says:  'Well, 
our  local  association,  or  our  State  association,  is  taking 
care  of  that  matter.' 

"When  the  newspapers  print  an  editorial  which  through 
ignorance  or  malice  distorts  the  effect  or  purpose  of  the 
Stevens  bill,  as  many  of  them  have  done,  do  you  know 
enough  about  the  measure  to  be  able  to  check  up  the  fal- 
lacies, and  in  the  second  place,  do  you,  individually,  with- 
out waiting  for  your  State  or  local  secretary  to  get  busy, 
write  to  the  newspaper  protesting  against  the  misrepres- 
tation?  If  you  do  not,  you  are  overlooking  a  bet.  But  let 
me  caution  you  that  you  must  know  your  facts.  Nothing 
hurts  a  good  cause  so  much  as  an  unsound  argument  for  it. 
When  the  merchants'  association  or  the  local  board  of 
trade  or  the  business  men's  lunch  club,  or  what  not,  holds 
a  debate,  or  has  a  speaker  to  discuss  the  question  of  price 
maintenanre.  are  you  there  with  both  feet,  armed  with  ar- 
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guments  and  real  facts  devol3'offp^j^R«Q>i3ip.y<W  sit- 
ting in  the  back  room  howlin)g^Qjr-)j>._.  *       ' 

"There  is  no  power  on  earth  to  etEectl  any^^^orm  or  to 
accomplish  any  good  which  is  equal  to  good,  hard,  intelli- 
gent work.    .    .    . 

"We  have  found  plenty  of  retailers  who  knew  of  the 
Stevens  bill,  who  were  in  favor  of  it,  but  who  did  not  know 
the  name  of  their  congressman,  and  have  never  spent  so 
muclj  as  a  2-cent  stamp  to  further  the  progress  of  the 
measure." 

Manufacturers,  Jobbers  and  Retailers. 

Speaking  of  the  mutual  interests  of  manufacturers,  job- 
bers and  retailers,  Mr.  McDermid  said: 

"Now  I  want  to  call  to  your  attention  the  fact  that  the 
manufacturer  who  works  for  the  Stevens  bill  beyond  a  cer- 
tain point,  becomes  an  object  of  suspicion.  The  dealer  Is 
so  much  out  of  sympathy  with  the  manufacturer — so  an- 
tagonistic to  him — so  unwilling  to  give  him  the  benefit  of 
the  doubt — so  eager  to  believe  the  worst  as  to  his  motives 
and  methods,  that  it  is  a  simple  matter  for  the  opponents 
of  this  measure  to  stir  up  discord.  The  proof  of  that  lies 
in  the  statements  which  have  been  made  by  the  opponents 
of  the  measure,  as  to  what  the  course  of  conduct  of  the 
manufacturer  would  be  if  this  bill  were  made  the  law. 

"If  the  dealer  were  one-half  as  familiar  with  the  prob- 
lems and  policies  of  the  manufacturer  as  the  manufacturer 
in  most  cases  is  with  the  dealers'  problems,  these  charges 
would  fall  to  the  ground  of  their  own  weight.  This  is 
neither  the  time  nor  place  to  enter  into  any  defence  of 
the  manufacturer.  This  is  rather  a  place  for  intelligent 
co-operation,  because  the  full  measure  of  success  in  busi- 
ness depends  on  co-operation.  The  manufacturer  is  stay- 
ing up  nights  spending  his  best  energies  and  vast  sums  of 
money  in  the  endeavor  to  be  of  greater  service  to  the 
dealer — to  help  solve  his  problems. 

"It  must  be  perfectly  obvious  that   the  manufacturer 
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knows  that  he  helps  hirnself  when  he  helps  his  customer 
to  prosper;  that  he  cannot  Injure  his  customer  or  permit 
his  customer  to  Injure  himself  where  It  can  be  prevented 
without  Injuring  the  manufacturer.  He  has  learned  prob- 
ably through  bitter  experience,  that  he  profits  most  who 
serves  best. 

One  of  the  things  which  stands  to-day  in  the  light  of 
complete  success  for  the  Stevens  bill  la  the  unwilllngneBS 
of  a  certain  percentage  of  the  retailers  to  understand  ^hy 
co-operation  is  not  a  one-sided  thing,  and  tliat  if  they  were 
willing  to  look  with  unbiased  and  unprejudiced  mind  upon 
the  manufacturer,  they  would  not  only  leirn  that  the  lat- 
ter Is  anxious  and  willing  to  co-operate  with  him.  but  that 
many  mistakes  could  be  prevented  by  that  sympathetic  co- 
operation. 

"Much  of  the  above  applies  to  the  jobber.  The  jobber 
is  too  often  a  convenience  only — a  sort  of  handy  man  to 
use  and  forget  instead  of  being  recognized  as  a  construc- 
tive, helping  factor  in  business — a  possible  friend,  coun- 
selor and  comrade  In  united  action  for  the  good  of  the 
trade. 

"Forget  the  fear  and  suspicion  of  the  manufacturer  and 
the  jobber  and  you  will  find  that  there  are  not  so  many 
jokers  and  selfish  motives  in  their  actions  as  you  may 
sometimes  have  suspected." 


Drummers,  Buyers  and  Railroad  Agents. 

Traveling  men,  like  druggists,  doctors,  gardeners, 
professors,  street  sweepers,  baseball  players  and  fancy 
skaters,  are  of  various  kinds,  tempers,  dispositions, 
breeding.  Some  are  of  the  rough-and-ready  sort:  others 
are  by  nature  as  dignified  as  an  undertaker.  Some  are 
qualified  by  birth  and  education  to  feel  at  home  at  a  buffet 
luncheon  and  dance  In  the  parlor  of  a  member  of  the 
"four  hundred,"  while  others  would  be  more  in  their  ele- 
ment at  a  cock-fight  or  in  the  side-show  of  a  third-rate 
circus. 

Evidently  W.  T.  Orcutt  has  had  some  experience  with 
the  latter  class — ^some  of  the  advice  he  gives  to  knights 
of  the  road  in  the  Sample  Case  shows  it.  Hear  him: 

Some  Bad  Manners  Sarcastically  Pointed  Out. 

Should  you  discover  the  presence  of  a  friend  before  he 
sees  you,  go  up  behind  him,  slap  him  a  hard  biff  on  the 
back,  knock  the  breath  out  of  him  and  say,  "Hello  Bill.'' 
He  may  think  for  an  instant  he  has  been  struck  with  a  pile 
driver,  but  will  take  no  offense,  and  no  doubt  will  enjoy 
the  joke  very  much. 

Should  your  friend  be  seated  in  a  train  or  hotel  lobby, 
smash  his  hat  down  over  his  ears  as  you  pass  him  and  try 
to  break  it  in  two  or  three  places,  even  though  it  is  new 
and  probably  did  not  cost  more  than  $5.  Another  good 
stunt  is  to  knock  the  ashes  off  the  cigar  you  are  smoking 
all  over  his  clothes.  He  has  just  paid  J3  to  have  them 
cleaned,  but  can  have  it  done  again  for  the  same  price,  even 
though  he  may  have  to  stay  in  bed  while  it  Is  being  done. 

Should  you  be  a  man  of  iron  muscle  and  have  occasion 
to  shake  hands  with  your  friend,  be  sure  to  squeeze  his 
hand  as  bard  as  you  can,  especially  if  he  has  a  ring  on 
that  hand.  Shatter  the  bones,  if  possible,  so  he  will  not 
forget  you  for  quite  a  while.  He  will  take  this  in  the 
spirit  intended  and  greatly  enjoy  the  humor  of  your  effort. 

Your  friend  may  have  a  nice  cigar  in  his  pocket  which 
he  intended  to  smoke  after  dinner,  but  if  you  examine  his 
pockets  closely,  and  find  it,  appropriate  and  enjoy  it 
yourself,  for  he  would  have  offered  it  to  you  anyway  ha;i 
he  known  you  smoked. 

Should  you  be  a  committee  to  raise  funds  for  a  church, 
church  fair,  baseball  club,  fireman's  dance,  or  any  other 
project  your  own  community  should  take  care  of,  get  busy 
with  the  traveling  men,  tor  they  are  easy  marks  and  like 
to  donate  for  such  causes.  You  can  land  them  on  the 
trains,  at  the  hotel,  or  on  the  street,  but  if  you  want  to 
make  a  sure  killing  supply  your  local  merchants  with 
plenty  of  tickets,  tor  no  traveling  man  will  refuse  to  buy 
of  the  merchant,  even  though  he  can  ill  afford  the  outlay. 
Never  let  a  good  and  worthy  cause  suffer  for  the  want  of 
a  little  money  while  there  are  guileless  traveling  men  go- 
ing up  and  down  the  pike. 

If  you  are  selling  goods  on  the  road,  tell  everybody  that 
you  are  overselling  the  output  of  your  house  and  only 
working  half  the  time.  Your  competitors  will  be  proud 
of  your  success  and  wish  they  were  in  your  class.  [They 
will  also  have  some  opinions  about  "house." — Editor.] 


Tell  your  troubles  to  your  friends,  for  they  have  none 
of  their  own  and  will  be  delighted  to  hear  of  yours. 

When  riding  on  a  train  try  to  hold  down  a  double  seat 
If  possible,  even  though  the  train  Is  crowded,  for  most 
people,  especially  old  people,  much  prefer  to  stand. 

Should  you  have  occasion  to  ride  from  the  depot  to  the 
hotel,  always  try  to  get  In  the  bus  first  and  take  a  iier- 
manent  position  near  the  doors,  with  your  grips  piled 
around  you  so  others  will  have  to  climb  over  you  and  the 
grips  to  get  In.  If  you  hold  this  position  you  can  .get  out 
first  at  the  hotel  and  secure  the  best  room. 

It  you  are  afflicted  with  catarrh,  throat  or  lung  trouble, 
cough,  gag  and  spit  as  much  as  you  can  in  the  presence 
of  your  friends,  for  you  can  not  turn  their  stomachs  if 
you  try  ever  so  hard. 

When  eating  your  meals  make  as  much  noise  as  possi- 
ble in  masticating  your  food;  use  your  napkin  for  a  hand- 
kerchief, manicure  your  finger  nails,  eat  with  your  knife 
If  you  wish,  turn  your  tea  or  coffee  Into  your  saucer  and 
put  your  front  teeth  in  it  also  if  you  want  to,  for  all  these 
things  contribute  to  the  enjoyment  of  others  at  the  same 
table  and  will  be  highly  appreciated  by  them.  You  may 
also  call  the  waitress  "Sister."  and  roast  her  to  a  brown 
turn  for  things  you  do  not  like  around  the  hotel.  She 
can  correct  these  evils,  and  will  probably  do  so  before  you 
come  again. 

Also  Buyers  and  the  Man  in  the  Station. 

Mr.  Orcutt  also  has  a  word  or  two  in  the  same  vein  to 
offer  to  buyers,  and  to  railroad  men.  These  are  also 
given. 

Should  you  happen  to  be  the  buyer  in  any  establishment 
you  can  show  your  good  breeding,  business  courtesy  and 
appreciation  of  the  old  saw,  "Time  is  money,"  by  stalling 
around  in  your  store  doing  unnecessary  things  while  a 
poor  devil  of  a  traveling  man  is  waiting  to  talk  with  you 
a  minute  to  see  if  you  are  interested  in  his  line.  It  makes 
no  difference  to  him  if  he  should  miss  his  train  and  lose 
a  day  or  two,  for  possibly  he  would  rather  loaf  than  be 
on  his  way  selling  goods  to  others  who  would  give  him 
more  prompt  attention.  Or  should  you  condescend  t_o  wait 
upon  him  promptly  take  up  as  much  time  as  possible 
roasting  the  sucker  about  some  grievance  you  have 
against  his  house,  instead  of  settling  it  by  correspondence, 
as  you  probably  could  do  in  a  short  time.  Treatment  of 
this  kind  will  completely  humiliate  him  and  make  him 
particularly  anxious  to  give  you  the  benefit  of  any  espe- 
cially good  bargains  he  may  have. 

Should  you  be  the  agent,  clerk  or  operator  at  the  depot, 
cultivate  as  much  as  possible  that  air  of  arrogance  and 
don't-give-a-continental  for  others,  so  you  will  impress  the 
traveling  public  with  your  importance.  Avoid  giving  the 
right  information  about  delayed  trains,  so  people  will  have 
to  stick  around  the  depot  and  wait  in  suspense  for  an  hour 
or  two  when  they  might  be  attending  to  some  important 
business  matter,  or  eating  their  meals.  You  can  also  add 
much  to  your  dignity  by  perpetrating  funny  jokes  about 
the  train  being  on  the  track,  or  behind  the  engine,  etc., 
when  impatient  patrons  inquire  where  it  is.  Your  promo- 
tion is  assured  if  you  make  yourself  sufficiently  disagree- 
able, for  no  doubt  the  company  is  looking  for  the  chance 
to  boost  plnheads  of  that  caliber. 


German   Prisoner   of  War  in   Canada   Desires 
Pharmaceutical  Literature. 

Detained  at  Amherst,  Nova  Scotia,  as  a  prisoner  of  war. 
Walter  Schultz  is  putting  in  some  of  his  spare  time  at 
reading  pharmaceutical  literature.  His  appeal  to  brother 
pharmacists  (published  in  the  Circular  for  last  Novem- 
ber, page  761)  to  send  him  books  and  papers  was  not  in 
vain.  O.  B.  May,  of  Newark,  sent  books,  and  this  office 
sent  certain  journals  requested. 

Doubtless  Colleague  Schultz  could  find  time  for  addi- 
tional reading  these  days,  and  those  who  wish  to  favor 
him  with  the  literature.  In  German  or  English,  will  find 
him  quite  appreciative. 


The  Warner  Drug  Company,  of  Nashville,  Tenn.,  has 
purchased  the  business  of  the  Bloomsteiu  Drug  Company. 
The  ill  health  of  Max  Bloomstein  caused  his  retirement 
from  business.  He  had  been  engaged  in  the  retail  drug 
business  in  Nashville  for  thirty-one  years.  It  is  stated 
that  the  employees  of  the  Bloomstein  store  will  be  re- 
tained by  the  new  management. 
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NEWS  OF  THE  A.  PH.  A.  BRANCHES 


Chicago  Branch  Dines  and  Hears  a  Historical 
Lecture  by  Dr.  Whelpley. 

The  Chicago  branch  of  the  American  Pharmaceutical 
Association  celebrated  its  tenth  anniversary  Friday  eve- 
ning. February  18th,  by  a  banquet  at  the  Hotel  LaSalle. 

A  large  company  of  the  members,  many  of  them  accom- 
panied by  their  wives  or  friends,  sat  at  table  from  6:30 
until  8  and  enjoyed  a  fine  repast. 

Among  those  present  were  Thos.  Potts,  secretary  N.  A. 
R.  D. ;  H.  C.  Christensen,  secretary  National  Association 
Boards  of  Pharmacy;  John  Chawtal,  president  C.  R.  D, 
A.:  Mrs.  Forbrich,  chairman  W.  0.  C.  R.  D.  A.;  John 
Blocki,  secretary  C.  V.  D.  A.;  Leo  Mrazek,  president  Illi- 
nois Board  of  Pharmacy;  P.  A.  Mandabach,  secretary  Na- 
tional Association  of  Drug  Clerks;  J.  H.  Beal,  chairman; 
H.  M.  Whelpley,  secretary;  and  F.  W.  Meissner,  member 
of  the  board  of  trustees  of  the  United  States  Pharmaco- 
poeial  Convention;  W.  B.  Day,  general  secretary  A.  Ph. 
A.;  and  Hugh  Craig,  president  Chicago  Branch  A.  Ph.  A. 

After  dinner  the  audience  assembled  in  one  of  the 
large  parlors,  where  Dr.  Whelpley  presented  an  illus- 
trated lecture  on  "Some  Historical  Features  of  the  Amer- 
ican Pharmaceutical  Association."  A  hundred  pictures 
were  shown,  many  of  them  from  snap  shots  taken  by  the 
lecturer  during  his  attendance  at  the  last  thirty-three 
conventions  of  the  association.  Many  of  the  pictures 
were  colored  by  Mrs.  Whelpley. 


James  H.  Beal  anil  Joseph  L.  Lemberger. 
At  the  Atlantic  City  meeting  of  the  American  Pharmaceu- 
tical Assoi  iation,  Kitiring  President  Beal  introduced  In- 
coming Presitlent  Lemberger  as  ''the  real  cheese."  Maybe 
that  it  what  he  teas  trying  to  explain  when  Dr.  Whelpley 
snapped  them. 

Portraits  of  nearly  all  of  the  ex-presidents  of  the  aMo- 
clatlon  were  shown,  beginning  with  Daniel  B.  Smith,  the 
flrat  preaident  elected  In  1852,  and  including  William 
Procter,  W.  J.  M.  Gordon,  Frederick  Stearna,  Edward 
Parrlsh,  E.  H.  Sargent,  Knno  Sander,  A.  E.  Ebert,  J.  F. 
Hancock,  C.  Lewis  DIehl.  William  Saunderi,  P.  W.  Bed- 
ford, J.  V.  Uoyd,  J.  P.  Remington,  H.  .M.  Whelpley,  C.  E. 


Dohme,  A.  B.  Prescott,  and  Oscar  Oldberg.  and  of  the 
honorary  presidents,  P.  C.  Candidus,  S.  A.  D.  Sheppard, 
Ewen  Mclntyre,  and  Henry  Biroth.  There  was  a  picture 
of  Professor  Hallberg  in  his  home  with  Mrs.  Hallberg 
and  his  only  son,  Carl.  Carl  was  present  at  the  meeting, 
just  finishing  his  second  year  of  a  college  course  in  engi- 
neering. Pictures  of  scenery  taken  on  convention  jour- 
neys, and  of  incidents  of  travel  were  also  shown.  The 
lecturer  also  exhibited  a  file  of  prescriptions  from  William 
Procter's  store.  On  a  long  wire  prescriptions  Nos.  1  to  3000 
were  strung,  and  slides  of  individual  prescriptions  were 
exhibited,  showing  prices  of  one  ounce  of  tincture  of  digi- 


Osvar  OldOt  ig  and  William  M.  Scarby. 
President  Searby  presided  at  the  Hot  Springs  meeting  of 
the  American  Pharmaceutical  Association  in  1908  and  toaa 
succeeded  by  President  Oldberg,  both  now  deceased.  Dr. 
Whelpley  says  that  he  caught  them  "looking  into  the 
future  of  pharmacy.'' 

tails,  6  cents,  a  six-ounce  mixture,  23  cents,  a  dozen  pills, 
12  cents,  etc. 

Announcement  was  made  of  a  movement  to  unite  the 
parent  association  to  hold  its  1918  meeting  in  Chicago. 
This  announcement  created  much  enthusiasm  and  plans 
are  being  laid  to  carry  out  the  idea. 


Baltimore  Branch  Appoints  a  Social  Committee 
and  Opposes  Regulating  Doctors. 

The  Baltimore  branch  of  the  American  Pharmaceutical 
Association  held  a  meeting  February  16th. 

James  A.  Black  informed  the  meeting  that  a  sister  of 
Dr.  Hynson  was  dead,  and  the  question  was  raised  as  to 
the  advisability  of  adjourning  the  meeting  out  of  respect 
and  as  an  outward  sign  of  sympathy  with  Dr.  Hyngon. 
After  some  discussion  it  was  thought  best,  In  view  of 
Dr.  Hynson's  broadmlndednese,  to  continue  the  meeting. 
A  resolution  offered  by  Mr.  Black  was  then  passed  dlrec'- 
Ing  the  secretary  to  write  Dr.  Hynson  a  letter  of  «via. 
pathy  and  condolence. 

Two  resignations  from  chairmanship  of  commltteea 
were  considered  and  were  held  over  till  the  next  meeting, 
one  member  consenting  to  hold  his  till  then  and  the  other 
waiting  on  a  report  from  Dr.  Hynson.  who  wa«  endeavor- 
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Ing  to  get  the  consent  or  a  certain  member  to  fill  the 
place. 

The  branch  approved  the  formation  of  a  social  commit- 
tee, as  proposed  at  the  January  meeting,  and  Miss  Annie 
M.  Patterson  was  elected  chairman,  she  preferring  this 
title  to  that  of  chairwoman,  as  she  considered  the  lattei 
appellation  sounded  too  much  like  charwoman.  The 
lady  members  of  the  branch  were  appointed  as  the  other 
members. 

A  bill  presented  to  the  legislature,  prohibiting  doctors 
from  dispensing  excepting  in  cases  of  great  emergency, 
and  hedging  them  about  with  onerous  and  humiliating 
restrictions,  was  discussed,  and  the  secretary  was  In- 
structed to  write  the  committee  on  hygiene,  to  which  the 
bill  had  been  referred,  voicing  the  branch's  disapproval 
of  the  bill,  an  action  which  the  Retail  Druggists'  Associa- 
tion had  already  taken  on  the  preceding  Monday. 

The  secretary  was  directed  to  endeavor  to  arrange  for 
a  stereoptlcon  lecture  on  vaccines  and  serums,  by  Dr. 
Beavers,  to  be  held  in  conjunction  with  the  Retail  Drug- 
gists' Association,  and  to  take  the  place  of  the  March 
meeting. 

Several  articles  from  the  journals  were  considered. 
One  of  these  stated  that  when  tincture  of  strophanthus 
is  mixed  with  water,  hydrolysis  takes  place  and  a  toxic 
compound  is  formed,  therefore,  it  was  thought  best  that 
the  tincture  should  not  be  prescribed  in  aqueous  mixtures 
but  should  be  diluted. Just  before  administering  It. 

Another  stated  that  compound  tincture  of  lavender  was 
an  excellent  disguise  for  valerian,  and  oil  of  lavender  was 
mentioned  as  very  good  for  removing  the  odor  of  valerian 
from  mortars,  especially  for  pills  of  the  three  valerates. 


Detroit    Branch    Discusses    the    Harrison    Law 
and  Stephens  Bill. 

The  Detroit  branch  of  the  American  Pharmaceutical  As- 
sociation held  a  meeting  Friday  evening,  February  18th, 
President  Scoville  in  the  chair. 

Arthur  L.  Buzzell  spoke  on  the  requirements  of  the 
Harrison  law,  giving  recent  rulings. 

John  H.  Webster  read  a  paper  on  the  Stephens  bill. 

An  interesting  discussion  followed  each  paper. 


New  York  Branch  Welcomes  and  Hears 
Professor  Eberle, 

A  hearty  welcome  w.is  extended  to  Prof.  E.  G.  Eberle. 
editor  of  the  Journal  of  the  American  Pharmaoeuticat 
Association,  at  the  regular  meeting  of  the  New  York 
Nanch  of  the  American  Pharmaceutical  Association,  held 
i.t  the  New  York  College  of  Pharmacy  on  the  evening  of 
March  13th,  when  he  responded  to  an  invitation  to  ad- 
dress  the  branch  on  "Our  Association  and  Our  Journal." 
Professor  Eberle  attended  the  informal  dinner  which  pre- 
ceded the  meeting,  at  "The  Alps,"  where  he  was  cor- 
dially received. 

Prior  to  the  delivery  of  Professor  Eberle's  address,  the 
branch  placed  itself  on  record  as  endorsing  and  urging 
the  enactment  of  the  Johnson  bill,  now  before  Congress, 
known  as  H.  R.  bill  528,  which  seeks  to  bring  about  the 
general  adoption  of  the  centigrade,  in  place  of  the  Fahr- 
enheit, thermometer  In  this  country. 

Frank  L.  McCartney,  chairman  of  the  committee  on 
membership,  reported  eight  acquisitions  to  the  member- 
ship roll. 

Dr.  William  C.  Anderson,  chairman  of  the  committee 
on  legislation  and  education,  presented  a  comprehensive 
and  most  illuminating  report  on  all  legislative  proposals 
affecting  pharmacy,  both  national  and  State  in  character. 
Dr.  William  Mansfield  reviewed  the  principal  features 
of  propositions  in  the  New  Jersey  legislature  intended  to 
raise  the  educational  prerequisites  for  matriculation  in 
colleges  of  pharmacy  in  that  State,  to  create  a  new  board 
of  pharmacy,  and  to  provide  for  stricter  supervision  and 
regulation  of  the  drug  business. 

Dr.  Jacob  Diner,  chairman  of  the  committee  on  fra- 
ternal relations,  told  of  the  branch's  plans  for  holding  a 
joint  meeting  with  the  physicians  of  this  city  on  some 
date,  yet  to  be  selected,  at  which  the  principal  topic  for 
consideration  will  be  the  ninth  revision  of  the  United 
States  Pharmacopoeia. 

Sounding  the  keynote  of  co-ordination  as  essential  to 
successful  achievement  In  all  association  work,  and  es- 
pecially in  the  field  of  chemical  and  pharmaceutical' sci- 


ence. Professor  Eberle  urged  the  subordination  of  the  In- 
dividual to  "group  control"  and  the  yielding  of  individual 
benefit  in  order  to  brini;  about  the  greatest  good  for  the 
greatest  numlier,  which  he  contended  would  inevitably 
lead  to  wider  opportunity  for  all  the  members  to  rise 
above  their  accustomed  level. 

On  the  subject  of  the  American  Pharmaceutical  Asso- 
ciation's achievements,  he  said: 

"We  may  think  there  is  little  to  show  for  all  the  con- 
tinuous effort  and  tremendous  amount  of  performance 
until  we  look  over  the  history  of  our  association  and  real- 
ize that  nearly  all  the  work  for  American  pharmacy  had 
at  least  its  inception  here.  We  must,  of  course,  not  seek 
satisfaction  in  what  has  been  done  unless  it  brings  en- 
thusiasm for  more  and  better  work — the  more  we 
achieve,  the  more  is  before  us  to  be  done." 

Of  the  future  of  the  pharmaceutical  profession  and  the 
business  outlook  for  the  druggist,  the  speaker  said: 

"There  are  new  fields  opening  for  pharmacists  in  this 
country,  especially  in  industrial  lines,  and  this  means 
more  work  for  the  association.  The  opportunities  in  this 
city  are  greater  than  anywhere  else,  and  therefore  you 
are  interested." 

Finally,  In  referring  to  the  Journal,  he  said:  "I  am 
going  to  borrow  an  illustration  used  by  the  Philadelphia 
branch  of  the  American  Chemical  Society.  Chemical  and 
pharmaceutical  investigations  are  being  translated  into 
vigorous  activity  and,  therefore,  in  keeping  with  one  of 
the  thoughts  which  I  have  endeavored  to  present  to-night. 
I  will  name  the  Journal  a  catalyst,  in  the  same  sense  that 
it  reacts  by  contact.  A  catalyst  first  combines  with  one 
of  the  reaction  components  which  reacts  with  other  com- 
ponents of  the  compound.  So  the  purpose  of  the  Journal 
is  a  helpful  one,  writing  and  working  for  the  members 
of  the  association,  its  branches,  sections  and  related 
bodies  and  for  pharmacy  In  general.  The  Journal  Is  a 
means  for  promoting  the  worli  on  the  Pharmacopcela  and 
National  Formulary,  and  for  preparing  the  new  recipe 
book,  in  addition  to  recording  proceedings  and  develop- 
ments in  the  field  of  pharmacy  for  the  members  of  the 
association." 


Pittsburgh  Branch  Hears  a  Paper  on  "Profits  in 
Manufacturing  Pharmaceuticals." 

At  the  meeting  of  the  Pittsburgh  branch  of  the  Ameri- 
can Pharmaceutical  Association  held  March  3d,  Dr.  F.  J. 
Blumenschein,  associate  professor  of  pharmacy  in  the 
Pittsburgh  College  of  Pharmacy,  presented  a  valuable 
paper  on  the  topic,  "Profits  in  Manufacturing  Pharmaceu- 
ticals" in  answer  to  the  query,  "Is  the  greater  profit  ob- 
tained In  selling  or  in  manufacturing?"  Dr.  Blumenschein 
maintained  that  just  as  much  credit  belongs  to  the  manu- 
facturing department  as  to  the  sales  department,  one  being 
dependent  on  the  other;  but  it  is  claimed  that  pharmaceu- 
ticals may  be  sold  without  the  seller  having  anything  to 
do  with  the  manufacturing  of  them.  This  may  be  true, 
in  a  sense,  but  when  it  comes  down  to  the  fine  point  the 
seller  pays  for  having  them  manufactured.  He  hires  some 
one  to  do  it. 

Dr.  Blumenschein  also  contended  that  from  the  selling 
point  it  is  a  well  established  fact  that  the  more  one  knows 
of  his  wares  the  better  he  can  dwell  upon  their  merits, 
and,  naturally,  if  one  makes  them  himself  the  certainty  of 
their  composition  is  assured,  which  is  not  true  when  he 
buys  them  in  the  open  market,  no  matter  how  loud  the 
manufacturers  may  talk  to  make  him  believe  in  their  in- 
tegrity. The  best  way  to  obtain  an  authentic  knowledge 
of  the  accuracy  of  a  preparation  is  by  manufacturing  it. 
not  by  reading  the  other  fellow's  label.  We  are  all  in 
business  to  make  a  profit,  and  when  we  buy  our  prepara- 
tions from  a  manufacturer  we  may  rest  assured  that  his 
profit  has  been  taken,  said  the  speaker,  and  just  to  that 
amount  our  profit  has  been  shortened.  It  is  not  reason- 
able to  suppose  that  the  product  of  a  manufacturing  phar- 
maceutical house  is  made  by  any  one  possessing  any  better 
knowledge  of  pharmacy  than  we  do,  if  we  are  graduates 
of  reputable  schools  of  pharmacy.  The  chances  are  ten 
to  one  that  the  actual  work  has  been  done  by  cheap  help, 
and  we  have  no  certain  knowledge  at  first  hand  that  the 
materials  employed  are  not  as  cheap  as  the  help. 

Dr.  Blumenschein  presented  a  table  covering  thirty-one 
galenicals  that  were  produced  in  a  prescription  room  with 
floor  space  of  three  feet  by  sixteen  feet,  in  which  every 
item  of  labor,  overhead  expense,  investment,  etc.,  was  com- 
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pitted  and  compared  their  cost  with  the  price  paid  when 
bought  from  a  manufacturing  pharmaceutical  house.  The 
net  saving  effected  is  shown  to  have  been  181.05,  or  54 
per  cent. 

A  report  issued  from  the  office  of  information  of  the  Bu- 
reau of  Chemistry  of  the  United  States  Department  of 
.Agriculture,  covering  the  sanitary  condition  of  bottled 
mineral  and  table  waters  was  read.  The  sale  of  these  wa- 
ters is  largely  dependent  upon  the  belief  of  the  public  in 
the  purity  of  the  product.  In  this  report  it  is  shown  that 
the  tolerance  established  by  the  Public-Health  Service  of 
the  Treasury  Department  for  such  waters  is  none  too 
rigid,  the  Treasury  Department  standards  for  determining 
their  character  being  given.  This  brought  out  quite  an  in- 
teresting discussion  in  which  it  was  stated  that  in  the 
matter  of  purity  the  majority  of  the  most  highly-laude:! 
waters  on  the  market  are  more  or  less  of  a  delusion  and 
a  snare. 


Philadelphia   Branch   Discusses  the  Use  of 
Galenic^ils. 

At  the  annual  meeting  of  the  Philadelphia  branch  of 
the  American  Pharmaceutical  Association,  held  March 
14th.  Dr.  Robert  P.  Fisfhelis  presented  a  paper  on  "Com- 
batting War  Prices  by  the  Use  of  Galenicals."  In  this 
paper  Dr.  Fischelis  called  attention  to  the  fact  that  the 
European  war  had  caused  such  a  rise  in  price  of  many 
s.vnthetic  preparations  and  ^alkaloidal  drugs  as  to  prac- 
tically prohibit  their  use.  He  presented  various  exam- 
ples in  detail. 

The  paper  was  discussed  freely,  and  a  resolution  was 
adopted  Instructing  the  committee  on  fraternal  relations 
to  take  up  this  issue  with  the  physicians.  This  commit- 
tee will  endeavor  to  reach  the  physicians  through  the 
Pennsylvania  Medical  Society  and  the  Philadelphia 
County  Medical  Society.*  It  will  urge  the  doctors  to  pre- 
scribe! when  practical,  domestic  galenicals  instead  of 
alkaloidal  and  other  chemicals. 

The  association  electe,d  officers  and  committees  for. the 
ensuing  year  as  follows:  President.  Dr.  Julius  W.  Stur- 
mer;  vice-presidents,  William  G.  Toplis  and  Ambrose 
Hunsberger:  secretary  and  treasurer,  J.  E.  Brewer;  com- 
mittee on  practical  pharmacy,  J.  C.  Peacock,  Quintus 
Hoih  and  W.  W.  McNeary;  committee  on  fraternal  rela- 
tions, Robert  P.  Fischelis."  Dr.  F.  E.  Stewart  and  J.  Attle 
Dean ;  committee  on  membership.  Charles  H.  LiaWall, 
Franklin  -M.  .Apple  and  Joseph  W.  England. 


San  Francisco  Branch  Witnesses  Demonstration 
of  Filling  of  Soft  Gelatin  Capsules. 

The  San  Francisco  Branch  of  the  American  Pharma- 
'•eutical  Association  met  Thursday  evening,  March  9th. 
President   Lengfeld  presiding. 

.After  the  reading  and  approval  of  the  minutes  the  re- 
port of  the  pharmaceutic  literature  committee  was 
heard. 

The  formula  of  Mandell's  solution  was  discussed,  as  to 
whether  It  should  be  made  with  oil  of  peppermint  or  with 
nienthol. 

A  discussion  of  fluctuations  in  drug  prices,  and  the  con- 
iiirrent  growth  of  substitution  brought  out  the  advisabil- 
ity of  pharmacists  testing  their  contemplated  purchases. 
Aspirin  was  cited  as  an  example,  the  testing  of  which  is 
so  simple  that  the  average  pharmacy  with  Its  moderate 
fock  of  equipment  could  successfully  carry  It  out.  If 
such  work  Is  carried  on  for  some  time  It  becomes  easy 
and  the  operator  will  feel  well  repaid  for  his  work  by 
the  feeling  of  additional  surety. 

A  demonstration  of  the  fliling  of  soft  gelatin  capsules 
was  made  and  proved  highly  instructive. 

Gelatin  capsules.  It  was  pointed  out,  are  suitable  for 
most  oily  and  strongly  alcoholic  liquids,  but  can  not  be 
used  for  aqueous  solutions.  Prescriptions  calling  for  car- 
bonated creosote,  olive  oil.  benzol  and  various  combina- 
tions are  quite  frequent.  Mixture  with  oil  Is  necessary  to 
prevent  perforation  of  the  capsules.  In  filling,  a  small  air 
»pare  should  be  left  to  preserve  elasticity.  President 
Lengfeld  recommended  to  wipe  off  the  neckg  with  a  cot- 
ton applicator  dipped  In  hot  water,  and  after  sealing  the 
tilled  capsules  with  the  gelatin  solution  by  means  of  a 
glass  rod,  to  clean  them  off  with  a  little  chloroform, 
which  he  preferred  to  alcohol. 

Both    BiTlnger's    formula    and    Dunning's    for   Blaud'i 


mass  were  discussed.  The  growing  tendency  of  physi- 
cians to  favor  a  powdered  form  of  this  preparation  was 
commented  on.    Also  the  increase  in  dosage. 

A  French  alcoholic  preparation  of  iron,  similar  to  our 
tincture,  was  discussed  by  a  member.  It  is  made  by  the 
interaction  of  protochloride  of  iron  and  ammonium  chlo- 
ride. 

Through  the  interest  displayed  in  queries,  it  was  sug- 
gested that  a  "Question  Box"  be  Instituted. 

At  the  next  meeting  of  the  branch,  which  will  be  held 
April  13th,  "Pharmacy  and  National  Preparedness"  will 
be  discussed.  The  current  interest  in  this  nation-wide 
subject  is  expected  to  bring  out  an  Instructive  discussion. 


Prices,  and  Prohibition  of  Alcohol  Sales  Talked 

of  by  the  City  of  Washington  Branch. 

The  February  meeting  of  the  City  of  Washington 
branch  of  the  American  Pharmaceutical  Association  was 
held  on  the  23d  ult. 

The  subject  of  the  evening  was  a  talk  on  the  increase 
of  prices  for  drugs  and  chemicals,  the  cause  and  effects, 
together  with  the  future  prospects,  by  Wymond  H.  Brad- 
bury. 

Mr.  Bradbury  discussed  the  subject  very  fully  and 
brought  out  many  points  of  interest,  and  clearly  showed 
that  the  first  rise  in  prices  of  drugs  and  chemicals  was 
due  directly  to  the  disturbance  in  Europe,  and  the  gen- 
eral opinion  that  the  war  would  last  but  a  year,  the  re- 
sult being  that  large  manufacturers  at  once  when  hostili- 
ties broke  out  purchased  their  supplies  for  a  year;  at  the 
expiration  of  this  time  when  their  stocks  were  running 
low  they  went  again  into  the  market  heavily,  buying 
everything  obtainable,  with  the  effect  that  prices  again 
soared,  thus  making  two  separate  and  distinct  decided 
advances. 

He  further  showed  that  by  reason  of  embargoes  all 
drugs  grown  In  certain  districts  are  unobtainable;  and 
that  It  is  difficult  to  import  chemicals  made  abroad,  many 
of  which  have  never  been  made  in  America.  High  insur- 
ance rates  on  cargoes,  no  available  ships,  exports  prac- 
tically cut  off,  and  large  demands  from  abroad  have  as- 
sisted in  the  advance  of  domestic  made  goods. 

The  probable  future  the  speaker  thought  would  be  that 
the  abnormal  prices  will  drop  owing  to  increased  growing 
and  manufacturing  by  the  countries  at  war,  but  no  such 
low  prices  as  prevailed  before  the  war  can  be  expected 
for  years.  Many  products,  especially  trade-marked  goods, 
will  never  return  to  their  former  basis,  the  general  cut  In 
price  for  these  articles  by  the  retail  trade  having  shown 
the  manufacturers  that  they  can  increase  their  price  and 
still  the  public  will  obtain  the  goods  at  less  than  the  man- 
ufacturers' advertised  price,  owing  to  the  cut  rate  evil.  He 
also  pointed  out  the  possibility  of  the  placing  of  export 
duties  on  many  products"  by  foreign  countries,  and  also 
government  control  of  many  drugs,  thereby  maintaining 
higher  prices  than  before  the  war. 

He  maintained  that  while  the  retail  trade  had  been  af- 
fected they  were  not  as  seriously  affected  as  the  manu- 
facturer and  wholesaler. 

It  was  pointed  out  by  Mr.  Wilbert  that  we  in  America 
were  much  better  off  than  the  people  of  many  foreign 
countries.  He  stated  that  many  agents  In  this  country  of 
German  houses  were  now  making  products  controlled  by 
those  houses,  and  in  many  cases  obtained  advanced  prices, 
at  the  same  time  keeping  the  market  for  the  German  man- 
ufacturers so  that  when  the  war  ends  they  will  not  have 
to  re-establish  their  business  in  this  country.  He  argued 
that  much  more  manufacturing  would  be  carried  on  if 
the  manufacturers  were  assured  that  they  would  receive 
some  kind  of  protection.  The  condition  now  existing  has 
resulted  in  the  markets  being  flooded  with  all  kinds  of 
fake  goods,  handled  principally  by  pedlers;  it  is  danger- 
ous to  purchase  any  products  from  any  but  legitimate 
dealers  unless  every  lot  and  package  Is  carefully  tested. 
The  Sheppard  prohibition  bill  for  the  District  of  Co- 
lumbia, now  pending  in  congress,  was  taken  up  and  dis- 
cussed fully.  This  bin  prohibits  absolutely  the  sale  of 
pure  grain  alcohol  In  every  way,  even  on  physicians'  pre- 
Hrrlptlons.  prevents  common  carriers  from  bringing  It 
into  the  District  of  Columbia,  restricts  the  sale  to  five 
wholesale  dealers  under  strict  supervision,  and  allows 
the  purchase  only  for  scientific  purposes  In  quantities  not 
to  exceed  five  gallons.  The  federal  government,  colleges, 
hospitals,  scientific  and   public   Institutions  are   not  ex- 
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ceptod  in  any  way.  The  branch  absolutely  reriiseil  to  en- 
ter into  the  prohibition  question  in  any  way,  but  tool{  de- 
cided a(:tion  with  reference  to  the  clauses  pertaining  to 
pure  grain  alcohol  for  scientiflc,  medicinal  or  mechanical 
purposes,  and  appointed  a  committee  to  draft  proper  me- 
morials to  be  presented  to  Congress.  Messrs.  Fuller 
Flemer  and  Bradbury  compose  the  committee. 


The   Women's   Pharmaceutical   Association   of 
the  Pacific  Coast  Discuss  Disinfectants. 

The  regular  meeting  of  the  Women's  Pharmaceutical 
Association  of  the  Pacific  Coast  was  held  February  28th. 
at  San  Francisco,  the  president,  Miss  Nelson,  presiding. 

Miss  Dolclnl  preBonted  a  paper  on  disinfectants,  citing 
her  method  for  the  preparation  of  "pine  oil."  This  prepa- 
ration has  been  favorably  commented  on  by  Dr.  Blue,  In 
the  report  of  the  Public  Health  Service.  Miss  Dolclnl 
Is  probably  the  first  person  in  San  Francisco  to  intro- 
duce It. 

A  general  discussion  of  disinfectants  followed. 

Mrs.  Kane  •will  present  the  topic  for  the  March  meet- 
ing. 


National  Association  of  Drug  Clerks. 

The  sixth  annual  convention  of  the  National  Associa- 
tion of  Drug  Clerks  will  be  held  at  Chicago  June  1st  to 
3d. 

A  transportation  committee  has  been  appointed,  com- 
posed of  the  following  members:  James  Alexander  Orr, 
of  Brooklyn,  N.  Y. ;  Fred  J.  Lorenz,  of  Chicago,  111.; 
Frank  M.  Blank,  of  Akron,  Ohio;  A.  B.  Wallace,  of  Sa- 
vannah, Ga.;  W.  E.  Smith,  of  Moscow,  Idaho;  T.  0. 
Duckworth,  of  Dubuque,  Iowa;  F.  J.  Killalee,  of  St.  Louis, 
Mo.;  Floyd  Garrison,  of  Baltimore,  Md.;  Seymour  B. 
Dewey,  of  Cleveland,  Ohio;  Leland  Turner,  of  Toledo, 
Ohio,  and  R.  A.  La  Jeunesse,  of  Detroit,  Mich. 


Massachusetts  Association. 

The  quarterly  meeting  of  the  Massachusetts  Pharmaceu- 
tical Association  was  held  at  Worcester,  February  14th, 
President  John  F.^  Tarper  presiding. 

The  report  of  the  legislative  committee,  covering  all  bills 
likely  to  come  before  the  legislature,  occupied  the  morning 
session. 

Five  pharmacists  were  elected  to  membership  In  the  as- 
sociation. 

William  Hardy,  Franklin  Stacey,  Harry  Barnard  and 
Philip  Fraud  announced  themselves  as  candidates  for 
nomination  to  the  board  of  pharmacy. 


Western  Pennsylvania  Association. 

At  a  meeting  of  the  Western  Pennsylvania  Retail  Drug- 
gists' Association  held  at  Pittsburgh  March  10th,  officers 
were  elected  for  the  ensuing  year  as  follows: 

President,  A.  Yahn;  vice-president,  Charles  Kutscher: 
secretary,  B.  E.  Prltchard;  treasurer,  C.  M.  Dorsey;  board 
of  directors.  Adolph  Schmidt,  S.  W.  McCullouch,  Louis 
BTmanuel,  Isaac  G.  Amsler,  P.  P.  Knapp,  H.  L.  Lohmeyer, 
W.  S.  Ersklne,  L.  E.  Hewitt,  W.  S.  Heidenreich,  L.  W. 
Llebert.  W.  L.  Webber,  Edward  C.  Neld,  C.  L.  Schaeter, 
R.  W.  Henderson,  John  W.  Hyde,  S.  A.  Stright,  and  George 
W.  Richards. 

Mr.  Prltchard  has  been  secretary  since  1899,  inclusive. 


The  druggists  of  Rhode  Island  are  planning  to  form  a 
scholarship  at  the  Rhode  Island  College  of  Pharmacy  and 
Allied  Sciences  to  be  known  as  the  Dr.  O'Hare  Memorial 
Scholarship.  Dr.  O'Hare  was  the  first  president  of  the  col- 
lege. 

The  Tacoma  Retail  Druggists'  Association  has  been  or- 
ganized with  a  membership  of  thirty.  The  officers  are: 
President,  George  A.  Todd;  vice-president  F.  D.  Marr; 
secretary,  G.  D.  Darling;  and  treasurer,  Paul  Michaels. 

William  L.  Dines  and  wife,  of  Athol.  Mass..  celebrated 
their  fifty-eighth  marriage  anniversary  February  4th.  Mr. 
Dines  until  the  age  of  seventy-five  years,  was  employed  as 
a  traveling  salesman  by  a  Worcester  drug  company. 

The  Scholtz  Drug  Company,  of  Denver,  has  purchased 
the  Shaw  Drug  Store  in  the  Metropolitan  Building,  that 
city.  This  gives  the  Scholtz  company  its  eighth  retail 
store. 


American  Pharmaceutical  Association. 

The  sixty-fourth  annual  nieeling  of  the  American  Phar- 
maceutical Association  will  be  held  at  Atlantic  City,  N.  J., 
from  September  5th  to  9th. 

The  first  council  session  will  be  held  on  Monday,  Sep- 
tember 4th  at  7:30  p.  m.;  the  first  general  session  on 
Tuesday,  September  5th  at  11  a.  m..  and  the  final  gen- 
eral session  on  Friday,  September  8th  at  2  p.  m. 

The  headquarters  of  the  association  will  be  at  the  Hotel 
Chalfonte. 

A  full  programme  will  be  published  later. 

Conference  of  Pharmaceutical  Faculties  and  National 
Association  of  Boards  of  Pharmacy. 

The  American  Conference  of  Pharmaceutical  Faculties 
and  the  National  Association  of  Boards  of  Pharmacy  will 
meet  In  Philadelphia  Thursday,  August  31st,  Friday,  Sep- 
tember 1st,  and   Saturday,  September  2d. 

The  meetings  of  the  boards  will  be  held  on  Thursday 
and  Friday,  and  those  of  the  faculties  on  Friday,  while 
on  Saturday  there  will,  be  a  joint  session  of  the  board 
and  faculties.  Additional  sessions  may  be  held  during 
the  evenings  or  on  Monday,  If  necessary.  The  A.  C.  P.  F. 
will  meet  in  the  rooms  of  the  Philadelphia  Drug  Ex- 
change, and  the  N.  A.  B.  P.  in  the  rooms  of  the  Philadel- 
phia Board  of  Trade  or  other  rooms  of  the  Philadelphia 
Bourse  Building. 

After  adjournment,  the  members  of  these  bodies  will 
go  to  Atlantic  City  to  attend  the  sessions  of  the  Ameri- 
can  Pharmaceutical  Association  the  following  week. 


Washington  State  Association. 

Secretary  A.  W.  Linton,  of  Seattle,  announces  that  the 
1916  annual  meeting  of  the  Washington  State  Pharmaceu- 
tical Association  will  be  held  •  on  board  the  steamship 
Governor,  of  the  Pacific  Coast  Steam  Ship  Company,  dur- 
ing a  tour  of  Puget  Sound,  June  19th  to  22d,  Inclusive. 
Sailing  from  Seattle  the  Governor  will  make  calls  at  Ta- 
coma, Anacortes,  Bellingham,  Vancouver,  B.  C,  and  prob- 
ably other  cities  on  the  sound.  The  low  rate  of  $10  for 
the  trip,  includes  state  rooms  and  dining-room  service. 


Maine  Association. 

The  executive  committee  and  the  entertainment  com- 
mittee of  the  Maine  Pharmaceutical  Association  met  at 
Augusta,  February  9th,  to  make  arrangements  for  the 
forty-ninth  annual  meeting  of  the  association  to  be  held 
at  that  city  June  28th  to  30th. 

At  the  meeting  of  the  executive  committee  resolutions 
were  adopted  endorsing  the  so-called  Stevens-Ayer  bill, 
which  is  before  Congress  at  the  present  time,  and  the  sec- 
retary was  Instructed  to  write  to  the  Maine  congressmen 
urging  them  to  use  their  utmost  efforts  for  the  passage  of 
the  bill. 


Boston  Druggists'  Association. 

About  one  hundred  members  attended  the  dinner  of  the 
Boston  Druggists'  Association  held  at  Young's  Hotel,  Feb- 
ruary 29th.  The  principal  address  was  made  by  President 
MacLaurln,  of  the  Massachusetts  Institute  of  Technology. 
Prof.  E.  L.  Patch,  president  of  the  association,  acted  as 
toastmaster. 

At  the  annual  meeting  of  the  association  held  January 
25th,  a  banquet  was  given  at  which  Lieutenant-Colonel 
Calvin  Coolidge  and  Hon.  Channing  H.  Cox,  Speaker  of 
the  House  of  Representatives,  were  the  principal  speak- 
ers. 

The  following  officers  were  elected  for  the  ensuing  year: 

President,  Prof.  E.  L.  Patch;  secretary,  Harry  C.  Wig- 
gins; treasurer,  George  H.  Ingraham;  executive  commit- 
tee, W.  S.  Briry,  Charles  F.  Ripley,  H.  E.  Browman,  A.  H. 
Bartlett,  Charles  C.  Hearn,  F.  W.  Dolbler,  and  Fred  L. 
Carter. 


Milwaukee  Association. 

The  Milwaukee  Pharmaceutical  Association  has  elected 
the  following  officers:  President,  J.  J.  Possehl;  vice-presi- 
dent. Otto  Hackendahl:  secretary,  William  Kaiser;  treas- 
urer, Louis  H.  Kressin;  executive  committee,  George  H. 
Kesten.  Sol  Eckstein,  H.  E.  Kraft,  Peter  Glysz,  F.  L.  E. 
Drozniakjewicz,  and  William  Kaieer. 
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Of   Especial  Interest   In   Greater  New  York 


II.  r.  nYN'soN. 


New  York  College  Hears  an  Address  by  Dr.  H. 
P.  Hynson,  of  Baltimore. 

The  College  of  Pharmacy  of  the  City  of  New  York,  of 
Columbia  University,  held  its  annual  meeting  in  the 
main  lecture  hall  of  its  building  on  the  evening  of  March 
21st.     Vice-president  Charles  F.  Chandler  presided. 

Reports  of  various  com- 
mittees were  read.  Worthy 
of  note  is  the  appointment 
of  Dr.  F.  A.  Leslie  to  the 
chair  of  analytic  chemistry; 
the  division  of  several 
classes  to  allow  students 
more  choice  in  their  courses 
pursued;  the  decision  to 
raise  the  entrance  require- 
ments for  students;  the  an- 
nouncement of  the  selection 
of  the  speaker  to  deliver  the 
address  to  the  graduatin:; 
class;  and  the  installation 
of  a  locker  system,  elimi- 
nating checking. 

Secretary  Thomas  F. 
Main  read  a  memorial  pa- 
per on  the  late  Carl  Schur. 
The  election  of  oflficers 
for  the  ensuing  year  resulted  in  the  choice  of  the  follow- 
ing: President,  Nicholas  Murray  Butler;  vice-presidents, 
Charles  F.  Chandler,  William  Jay  Schieffelin,  and  Henry 
C.  Lovis;  treasurer,  Clarence  O.  Bigelow;  secretary, 
Thomas  F.  Main;  assistant  secretary,  Charles  W.  Holz- 
hauer;  trustees  to  serve  three  years,  Otto  P.  Amend, 
Adolph  Henning,  Caswell  A.  Mayo,  Reuben  R.  Smith,  ana 
J.  Leon  Lascotl. 

Dr.  Henry  P.  Hynson,  professor  of  dispensing  and  com- 
mercial pharmacy  In  the  University  of  Maryland,  was  In- 
troduced and  spoke  on  "Commercial  Training  for  the 
Pharmacist." 

Dr.  Hynson  said  that  pharmacy  is  suffering  more  now 
from  the  lack  of  proper  commercial  training  than  from 
any  other  cause.  Just  at  this  time  commerce — next  to 
war — he  continued,  is  claiming  the  best  of  the  world's 
attention.  The  distinction  between  a  commercialist  and 
a  professionallst  is  Indistinguishable.  That  makes  com- 
mercial pharmacy  of  momentous  Importance. 

The  responsibility  of  enlightening  the  future  pharma- 
cists naturally  falls  upon  those  connected  with  institu- 
tions teaching  pharmacy  and  upon  the  pharmaceutical 
press.  In  the  city  of  New  York  much  can  be  done,  be- 
cause of  the  limitless  Influence  of  the  pharmaceutical 
pres.s.  He  said  that  he  should  feel  that  he  had  filled  his 
greatest  mission  could  he  make  his  hearers  really  ap- 
preciate how  much  they  can  do  for  pharmacy  and  then 
Induce  them  to  do  It.  So  far  no  address  made  before 
the  college  had  impressed  Its  members  with  the  impor- 
tance of  making  commercial  training  a  part  of  the  cur- 
riculum of  a  school  of  pharmacy.  His  belief  was  that 
these  addresses  had  been  distinctly  post-graduate  in  char- 
acter.   The  speaker  continued: 

"I  feel  that  I  must  protect  myself  behind  an  actual 
'wall  of  necessity  for  this  training,  otherwise  I  will  be 
pounded  with  the  old  well-worn  protest  that:  'All  this 
knowledge  should  have  been  acquired  before  the  student 
enters  a  school  of  pharmacy,'  and  I  very  confidently  be- 
lieve that  those  who  would  so  argue  know  very  little 
about  the  condition  and  character  of  mind  that  Is  re- 
quired to  take  up  this  study.  It  Is  not  the  proper  kind  of 
study  for  a  child — for  an  undeveloped  mind.  Educators 
discredit  themselves  when  they  Include  specific  commer- 
cial training  in  a  high  school  course.  Commercial  science 
Is  Justly  classified  with  the  other  practical  sciences,  such 
as  those  that  are  combined  In  a  course  of  pharmacy.  It 
Is  much  the  same  as  the  different  phases  of  engineering 
and  bock  of  all  this,  as  a  greater  support  to  the  'wall  of 
necessity'  are  the  actual  needt  of  the  students,  even  high 
school  graduates,  which  may  be  easily  ascertained  by  re- 
quiring them  to  write  a  commercial  letter  such  as  an  ap- 
plication for  a  position  or  a  request  for  credit.    Scientific 


farming  may  have  improved  the  quality  of  grain,  but  the 
mills  must  still  grind  the  grist  that  is  brought  to  them. 

"It  has  occurred  to  me  that  I  may  more  successfully 
present  to  you  my  ideas  regarding  the  details  of  a  course 
in  commercial  pharmacy,  by  reading  to  you,  as  far  as 
time  will  allow,  from  the  manuscript  of  a  treatise  on  the 
subject  that  I  have  had  under  preparation  for  a  number 
of  years,  but  which  I  have  not  hastened  to  finish  and 
publish,  because  of  my  numerous  enemies.  'Oh,  that 
mine  enemy  would  write  a  book,'  and  if  I  may  be  per- 
mitted to  do  so,  I  will  give  extracts  and  examples  from 
the  actual  course  I  have  been  giving,  with  more  or  less 
changes,  during  the  last  fourteen  years. 

"From  the  proposed  treatise  I  read  as  follows: 

"Commercial  pharmacy,  as  contemplated  bv  this  treatise, 
inclddes  all  those  Uolngs,  peculiar  to  the  business  life  of  the 
pharmacist,  which  are  not  usually  regarded  as  scientific  or 
technical  and  which  have  not  been  generally  taught  in  ool- 
leg.i3  of  pharmacy  nor  fully  discussed  in  pharmaceutical  text 
booKs  and  other  books  relating-  to  pharmacy.  It  has  much  to 
do  witli  such  practical  and  often  times  Intricate  subjects  as 
were  formerly  taught  apprentices  by  their  preceptors.  It  In- 
cludes knowledge  of  general  busdness  principles,  facility  In 
business  practices  and  familiarity  with  business  forms;  all  of 
wnich  are  desirable  and  becoming  accomplishments  that  will 
greatly  assist  their  possessor  in  acquiring  creditable  pharma- 
ceutical and  business  standing.  They  are  qualifications  such 
as  all  classes  of  tradesmen  might  use  to  advantage  and  aie 
not  peculiar  to  the  drug  buslne.ss,  but  are  such  as  are  absolutely 
necessary  to  make  one  competent  to  properly  conduct  a  retail 
pharmacy,  maintain  necessary  credit  and  win  financial  suc- 
cess. 

•■I/sading  credit  men  connected  with  the  wholesale  drug 
trade  have  freely  announced  the  belief  that  the  business  edu- 
cation o£  pharmacists  needs  to  be  advanced,  and  that  a  lack  of 
commercial  training  is  often  the  cause  of  many  of  them  failing 
to  meet  their  obligations,  which  means  that,  while  they  may 
be  well  trained  In  the  scientific  and  technical  phases  of  their 
profession,  they  are  not,  as  a  class,  successful  in  a  business 
sense;  that  Is,  do  not  accumulate  money,  a  conclusion  that  Is 
emphatically  endorsed  by  pharmaceutical  journals,  leading 
writers  and  successful  pharmacists.  This  defect  in  the  prepa- 
ration of  pharmacists  for  business  has  been  found,  upon  fur- 
ther investigation,  to  be  so  pronounced,  that  the  National 
Wholesale  Druggists'  Association  has  thought  it  wise  to  urge 
its  members  to  exercise  almost  a  paternal  supervision  over  re- 
tail druggists  who  deal  with  them,  regarding  their  purchases, 
their  investments  and  their  bookkeeping,  which,  although,  no 
doubt,  warranted,  is,  nevertheless,  very  humiliating  to  those 
of  us  who  are  ambitious  regarding  our  calling. 

"Justice  can  not  be  done  the  profession  of  pharmacy  unless 
we  accept  the  truth  that,  while  the  practice  of  the  profession 
may,  for  purposes  of  profit,  be  dependent  upon  good  commer- 
cial practices,  pharmacy  Is  not.  Itself,  dependent  upon  them. 
The  science  and  art  of  pharmacy  might  be  quite  succeasfully 
and  most  creditably  practiced  without  the  slightest  reference 
to  trade  cunsidcratlons.  just  as  the  science  and  art  of  surgery 
may  be  practiced  without  the  slightest  consideration  as  to  how 
much  Is  done  or  how  much  it  pays.  Let  It  be  understood, 
then,  that  trade— what  is  known  as  barter  and  sale -Is  not  an 
essential  part  of  the  profession  of  pharmacy,  but  is  merely 
Incidental  to  it;  yet,  trading  Is  the  money-making  feature  of 
pharmacy. 

"The  handling  of  articles  which  are  entirely  apart  from  the 
real  purposes  of  pharmacy  and  which  may  be  supplied  with- 
out the  use  of  pharmaceutical  knowledge  or  pharmaceutical 
technlc  can  not  be  considered  a  part  of  the  practice  of  phar- 
macy, but,  since  the  ptirchase  and  sale  of  many  such  commo- 
dities are  largely  made  by  pharmacists,  they  may  bo  con- 
sistently considered  In  a  treatise  on  commercial  pharmacy. 
sIdc-Mncs  auxiliary  to  pharmacy,  but  not  a  part  of  It.  This 
inu.5t  nr>t  make  It  appear  that  they  must  receive  different  com- 
merol.al  treatment.  Drugs  .ind  medlces  arc  merchandise  niui 
hubjfvt  to  exactly  the  same  commercial  control  as  the  side 
lines." 

The  speaker  said  that  the  first  move  that  a  student  of 
pharmacy  should  make  Is  to  adopt  a  set  ot  standards.  In 
addition  to  educational  and  technical  standards  he  should 
adopt  social  and  business  standards.  The  danger  of  "con- 
ventionalism'* was  discussed.  These  standards  should 
bo  of  such  a  character  as  to  be  acceptable  to  the  majority 
of  the  more  Intelligent  people  of  a  community. 

Next  two  very  Important  matters  were  treated  In  his 
manuscript.  They  can  be  discussed  collectively.  They 
are  chapters  headed  "The  Person"  and  "Personal  Clean- 
liness." Briefly  stated,  the  prospective  pharmacist,  to  at- 
tain to  commercial  success  must  be  physically  and  morally 
healthy.  The  status  of  pharmacy,  of  course,  demands 
cleanliness.  Physicians,  nurses,  surgeons  and  pharma- 
cists are  always  supposed  to  be  aseptlcally  fit. 

Next  In  the  subject  of  dresa  the  speaker  treated  of  the 
fact  that  personal  appearance  goes  a  long  way  with  the 
public.  Disraeli,  who  won  substantial  success  against 
the  most  trying  obstacles,  said  that  a  man's  success  In 
life  Is  largely  dependent  upon  his  tailor.     In  this  chapter 
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the  pharmacist  Is  warned  against  protectinK  himself 
from  the  offensive  odors  of  idoform,  valerian  and  liindre:! 
drugs. 

The  Importance  of  mind  training  and  correct 
speech,  taking  up  such  questions  aa  pronunciation,  im- 
proper constructions,  and  the  selection  of  words  are  also 
treated  in  the  paper  mentioned. 

"In  the  sei-ond  part  of  the  proposed  treatise  I  have  dis- 
cussed with  great  pains  business  writing  as  being  of 
.  paramount  importance  to  the  business  man  of  to-day,  re- 
ferring more  particularly  to  correspondence.  Including  cir- 
cular writing,  and  to  the  writing  of  advertisements,"  said 
Dr.  Hynson,  and  added:  "This  chapter  treats  such  sub- 
jects as  writing  material,  stationery,  penmanship,  type- 
writing. 

"  'Under  'Contracts,'  a  most  important  division.  Is  dis- 
cussed the  rental  and  purchase  of  real  property,  agree- 
ments with  public  utility  corporations,  insurance  poli- 
cies of  all  Icinds,  yet  following  this  consideration  of  con- 
tracts, serious  warning  is  given  against  depending  too  far 
upon  one's  own  Itnowledge;  the  employment  of  a  compe- 
tent attorney  for  complicated  situations  is  strongly  urged. 
Other  subjects  are:  Credits,'  'Credit  Men,'  'Commercial 
Agencies,'  'Banks'  and  'Banking.'  Especially  is  the  use- 
fulness of  the  bank  in  its  various  phases  fully  set  forth, 
which  is  closely  connected  with  loans  and  the  securing  of 
capital.  The  control  of  capital  sufficient  to  meet  the  re- 
quirements of  the  undertaking  is  seriously  dealt  with  and 
the  warning  is  plainly  given  against  entering  business 
without  ample  provisions  of  this- sort. 

"Bookkeeping,  which  I  prefer  to  style  'Business  Record 
Keeping,'  is  comprehensive  enough  to  be  considered  alone 
at  such  an  occasion  as  this.  It  should  be  taught  in  as- 
cord  with  the  more  modern  and  really  scientific  methods. 
It  is  no  longer  a  system  of  forms,  and  there  is  now  an 
aversion  with  those  who  know  boolikeeping  to  such  terms 
as  'single  entry'  and  'double  entry.'  Instead  of  these 
■  should  be  used  'incomplete'  and  'complete.'  There  are  fun- 
damental principles  or  rules  controlling  the  keeping  of 
business  records  that  are  as  fixed  and  as  certain  as  their 
names  imply:  'Truth,'  'Fairness,'  'Justice,'  to  men  and 
things,  are  the  directing  and  controlling  influences.  An 
accountant  who  can  not  test  the  propriety  of  a  charge  by 
the  'Golden  Rule'  fails  to  use  his  surest  and  best  safe- 
guard. The  teaching  by  some  that  there  is  a  difference 
between  a  personal  and  an  inanimate  account  is  per- 
nicious. 

"So-called  'bookkeeping'  may  be  made  very  practical 
for  the  student  of  pharmacy,  by  using  a  month's  business 
for  an  average  retail  store  and  by  selecting  December  as 
the  month,  and  by  giving  the  desire  to  close  the  fiscal 
year  concurrent  with  the  calendar  year  as  an  excuse  for 
taking  inventories  and  closing  the  books,  the  principles 
and  practices  involved  in  an  entire  year  may  be  covered 
in  this  one  month. 

"It  would  be  tedious  to  write  of  the  multitude  of  items 
that  may  be  presented  to  the  student,  of  a  most  practical 
nature,  in  connection  with  these  records.  Ail  the  details 
of  making  deposits,  keeping  a  bank  account,  drawing 
checks,  the  purpose  of  certified  checks,  the  responsibili- 
ties regarding  checks,  may  be  so  demonstrated  and  actual 
practice  regarding  them  secured. 

"The  segregation  of  charges  to  the  proper  accounts  is 
Interesting  and  important.  The  establishment  of  proper 
and  profitably  kept  'Department  Accounts'  may  be  fully 
set  forth.  Remarkable  instances  may  be  given  of  uni- 
versal difficulties  students  have  with  some  of  the  prob- 
lems appearing  in  this  record  of  thirty-one  days,  which 
is  not  only  interestingly  comprehensive,  but  is  most  profit- 
ably worked  out  by  the  embryo  business  man. 

"On  the  tenth  and  twentieth  of  the  month,  trial  bal- 
ances are  required  to  be  made  and,  following  the  thirty- 
first  day,  the  following  appears: 

"•Make  up  inventories;  make  trial  balance;  take  off  a 
balance  sheet;  balance  cash  account  and  balance  or  ar- 
range the  other  accounts  to  make  the  business  or  fiscal 
yea-  begin  with  the  calendar  year.' 

"In  conclusion,  let  me  commend  to  you  who  are  already 
in  business  and  have  not  become  suflScientlv  familiar 
with  accounting  to  be  fascinated  by  it,  to  further  study 
and  investigate  the  subject,  that  you  may  not  only  profit 
by  its  helpfulness,  but  that  you  may  have  this  additional 
interest  in  your  work,  and  the  added  happiness  it  gives 
In  your  lives." 
Following  the  lecture,  which  was  heard  with  pleasure 


by  those  present.  Dr.  Hynson  answered  several  queries 
in  regard  to  different  phases  of  drug  merchandising.  A 
general  discussion  of  inventory-taking  followed,  several 
members  stating  the  methods  that  they  had  used  or  seen 
employed. 

The  thanks  of  the  college  were  tendered  to  Dr.  Hynson 
for  his  entertaining  and  instructive  talk,  after  whff!i  the 
meeting  adjourned. 


Kings   County  Society    Hears   about   Trade 

Matters  and  Legislation. 

Unqualified  denunciations  of  the  substitute  Hamilton- 
Fertig  bill,  or  formula-disclosure  measure;  the  revised 
Boyian-Bloch  bill,  eliminating  all  exemptions  in  favor  of 
minimum  quantity  preparations  from  the  State  opium- 
chloral  law,  and  the  anti-10  per  cent,  alcohol  content  pro- 
prietary medicine  bill,  all  of  which  are  now  before  the 
New  York  State  legislature,  were  voiced  at  the  monthly 
meeting  of  the  Kings  County  Pharmaceutical  Society  held 
March  14th.  In  the  hope  of  preventing  the  enactment  of 
these  three  measures,  the  society  instructed  its  legislative 
committee  to  draft  and  forward  immediately  letters  of 
protest  to  the  members  of  the  committees  on  public  health, 
to  which  these  proposals  have  been  referred,  and  also  to 
every  Kings  County  assemblyman  and  senator. 

The  society  endorses  the  Stephens  bill,  and  Adopted 
resolutions  of  thanks  to  E.  Fougera  &  Co.  for  keeping  local 
pharmacists  posted  on  the  status  of  the  fight  against  the 
enforcement  of  the  New  York  Health  Board's  formula-dis- 
closure ordinance. 

Two  applications  for  membership  were  received,  and 
referred. 

The  thanks  of  the  society  were  voted  to  its  trade  matters 
committee,  of  which  Charles  Heimerzheim  is  chairman, 
for  the  eminently  successful  joint  dinner-meeting  of 
Brooklyn's  physicians  and  pharmacists,  which  that  com- 
mittee had  arranged  and  held  on  the  evening  of  March 
7th,  as  mentioned  elsewhere  in  this  issue.  Mr.  Heimera- 
heim  stated  that  the  propagandic  work  of  this  committee 
was  going  on.  The  committee  had  recently  sent  samples 
of  compound  asarum  to  the  physicians  of  the  borough, 
and  had  distributed  the  remaining  1,000  blotters  bearing 
the  imprint  of  the  society  and  recommending  the  prescrib- 
ing of  U.  S.  P.  and  N.  P.  preparations.  A  report  by  the 
committee  on  the  expenses  of  the  joint  meeting  showed 
total  expenditures  of  $265.85,  and  receipts  of  |138,  leaving 
a  deficit  of  $127.85  toward  covering  which  the  committee 
had  appropriated  $67.79  from  its  treasury,  and  Mr.  Heim- 
erzheim had  advanced  $60.06  from  his  own  funds.  An  ap- 
propriation of  $150  was  voted  for  the  committee,  from 
which  the  chairman  was  instructed  to  deduct  the  amount 
due  him  personally  and  to  employ  the  remainder  in  con- 
tinuing the  committee's  work. 

Dr.  William  C.  Anderson,  as  chairman  of  the  committee 
on  legislation,  reported  on  all  legislative  proposals,  both 
national  and  State,  affecting  the  pharmaceutical  profession 
and  drug  trade,  including  the  amended  federal  patent  law 
measure,  for  patents  on  manufacturing  processes,  and  the 
Stephens  bill,  which  are  now  before  Congress,  and  the 
two  Gilchrist  mercury  bichloride  measures,  as  well  as  the 
Gilchrist  disinfectant  bill,  Joseph  anti-premium.  Walker 
anti-saccharin  and  revised  Boylan-Bloch  and  Hamilton^ 
Fertig  bills  in  the  New  York  legislature.  In  his  report 
on  the  legislative  situation  Dr.  Anderson  also  mentioned 
several  treasury  decisions.  One  of  these  rulings  prohibits 
the  use  of  official  order  blanks  for  any  other  purpose  than 
the  ordering  of  narcotics,  while  another  prohibits  the  pur- 
chase of  narcotics  at  sheriff's  and  other  bankruptcy  sales 
by  any  person  not  registered  under  the  Harrison  law. 

President  Henry  B.  Smith  presided,  and  Secretary  An- 
drew E.  Hegeman  was  at  his  deSk. 


M.  A.  R.  D.'s  Election  of  Officers  Postponed. 

The  annual  election  of  officers  of  the  Metropolitan  Asso- 
ciation of  Retail  Druggists,  which  was  to  have  taken  place 
on  the  afternoon  of  March  9th,  was  postponed  until  the 
next  monthly  meeting  of  that  organization,  which  will  be 
held  on  April  4th.  because  of  the  inability  of  that  society 
to  hold  its  regular  meeting,  scheduled  for  the  first-men- 
tioned date,  in  the  absence  of  a  quorum. 


Eliminate   all    friction    from   your   working   force  and 
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ALMA  K.  AUAMS,  SECRETARY. 

Whtn  it  comes  to  a  matter  of  a   "racket,"   she   can   hold    her 
own  with  any  of  them. 


HAROI>D  COOL.  TREASURER. 

I'he  number  on  the  door,  If  not  the  door  Itself,  will  be  recoc- 

nlzed  by  many  of  thA  old  boys  and  girls.     Appearances  (via 

the  camera)  are  deceitful:  the  house  Is  not  about  to  topple 

over. 


Officers  N.  Y.  C.  P.  Class  of  '17. 

When  the  class  of  '17,  College  of  Pharmacy  of  the  City 
of  New  York,  Columbia  University,  is  all  present  or  ac- 
counted for,  there  is  usually  somethln'  doin'.     Such  was 


JOSEPH    H.    WILDMAN. 

Vice-prf  sident. 


DAVID    S.    SCHNEIDERMAN. 
President. 


H.   D.   MIU.ER. 

Reporter. 


ROCCO   MO.NTANI 

Historian. 


the  case  when  the  class  met  to  elect  officers.  .\nd  the 
outcome  is  indicated  by  the  pictures  and  explanatory 
legends  presented  herewith. 


Kings    County    Druggists    Hold    Joint    Meeting 
with  Their  Dinner  Guests,  the  Physicians. 

-More  extensive  prescribing  of  U.  S.  P.  and  N.  F.  prepara- 
tions and  immunity  from  prosecution  for  unintentional 
violations  of  the  federal  and  State  narcotic  laws  were 
promised  to  members  of  the  Kings  County  Pharmaceutical 
Society  and  all  local  druggists  at  a  dinner-meeting  and 
conference  of  Brooklyn  pharmacists  and  physicians,  ar- 
ranged by  the  trade  matters  committee  of  that  organiza- 
tion, which  was  held  in  a  private  dining  room  of  the  Rltz 
restaurant,  at  Nevins  street  and  Flatbush  avenue,  Brook- 
lyn, on  the  evening  of  March  7th.  Though  called  ostensi- 
bly for  a  discussion  of  the  results  of  the  enforcement  ot 
the  Harrison  law,  this  joint-meeting,  at  which  the  doctors 
were  the  guests  of  the  druggrlsts,  also  turned  into  a  propa- 
gandic  conference  before  it  ended. 

The  first  of  the  promises  of  freedom  from  prosecution 
for  minor  and  obviously  unintentional  violations  of  the 
federal  narcotic  law.  which  was  made  to  the  physicians  as 
well  as  to  the  pharmacists,  was  given  by  Assistant  United 
States  Attorney  Melville  J.  France,  who  was  the  principal 
speaker  of  the  evening.  .Mr.  France  described  the  main 
purpose  of  the  Harrison  law  as  the  tra^^lng  and  Identlflia- 
tion  of  opium,  cocaine  and  their  derivatives  from  the 
hands  of  the  Importers  and  manufacturers  to  the  ulti- 
mate consumers,  ami  added  that  the  Department  of  Jus- 
tire  was  chiefly  concerned  at  this  moment  In  ascertaining 
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the  source  of  relatively   large  supplies    which   are  still 

found  In  the  possession  of  pedlers  and  other  unauthorized 
holders.     He  then  said: 

"In  the  work  of  enforcing  the  Harrison  law  we  have 
found  very  few  druggists  who  have  run  counter  to  It.  In 
this  district,  which  comprises  Long  Island  and  Staten 
Island,  only  one  druggist  has  been  caught  violating  lu 
provisions  and,  so  far  as  I  know,  no  physician  has  been 
apprehended  for  doing  so.  The  only  difficulties  which  con- 
front the  pharmacist  and  physician  in  meeting  Its  require- 
ments arise  from  misunderstandings  as  to  Its  Interpreta- 
tion, and  these  troubles  will  speedily  be  eliminated." 

S.  V.  B.  Swann  thereupon  stated  that,  in  a  recent  con- 
versation with  him,  one  of  the  local  internal  revenue  In- 
spectors had  paid  the  druggists  of  New  York  a  great  com- 
pliment on  the  score  of  their  scrupulous  compliance  with 
the  federal  narcotic  law.  This  inspector,  said  Mr.  Swann, 
had  told  him  that  New  York  city  had  the  best  record  of 
any  city  in  the  United  States,  so  far  as  the  druggists'  and 
doctors'  observance  of  the  statute  was  concerned. 

Dr.  William  C.  Anderson,  who  was  the  last  speaker  on 
this  occasion,  congratulated  the  pharmacists  and  physi- 
cians upon  residing  in  a  district  where  both  federal  and 
county  officers,  charged  with  the  enforcement  of  the  nar- 
cotic laws,  were  so  reasonable  in  their  Interpretation  and 
application  of  these  statutes.  Dr.  Anderson  characterized 
the  Harrison  law  as  "one  of  the  best  laws  which  this  coun- 
try has  ever  enacted,"  and  as  a  national  law  which  the 
pharmacists  had  been  largely  instrumental  in  drafting 
and  pressing  to  passage  by  congress. 

Dr.  1^  Grand  Kerr  said  that  he  did  not  care  to  speak  at 
length  on  the  subject  of  propagandlc  work,  as  he  was  a 
"better  writer  than  talker."  He  added,  however,  that  he 
was  heartily  in  favor  of  employing  U.  S.  P.  and  N.  F. 
preparations  in  his  practice,  and  wound  up  his  remarks 
by  stating  that,  as  he  resumed  his  practice  on  the  follow- 
ing day,  he  hoped  to  be  able  to  write  numerous  prescrip- 
tions for  such  preparations,  in  lieu  of  talking  about  them. 

Dr.  Otto  Raubenheimer  told  of  the  pioneer  work  done 
by  the  Kings  County  Pharmaceutical  Society  In  revising 
the  United  States  Pharmacopoeia.  He  mentioned  the  fact 
that  two  of  the  compilers  of  the  first  revision  of  the  Na- 
tional Formulary  were  Brooklyn  men,  who  were  still 
alive,  Messrs.  Mcllheny  and  De  Forrest. 

Among  other  speakers  were  Dr.  L.  Leon  Lascoff,  of 
the  New  York  Board  of  Pharmacy;  Dr.  William  Adle- 
man,  of  the  National  Eclectic  Society,  who  promised  pre- 
scribing of  ethical  preparations  by  his  colleagues;  Dr.  J. 
H.  Bartley.  of  the  Long  Island  Hospital  Medical  College, 
who  spoke  of  the  recent  overdose  of  legislation  on  phar- 
maceutical and  medical  subjects,  and  urged  handwriting 
reform  for  physicians;  and  Dr.  Ralph  Pomeroy,  also  of  the 
Long  I.^land  College.  Henry  B.  Smith,  president  of  the 
society,  acted  as  toastmaster. 

A  list  of  drugs  which  are  now  extremely  scarce  and 
consequently  high  in  price  was  circulated  among  the  phy- 
sicians, who  were  requested  to  refrain  from  prescribing 
them  when  they  could  do  so  without  detriment  to  their 
patients. 


New  York  County  Pharmaceutical  Society. 

The  regular  monthly  meeting  of  the  New  York  County 
Pharmaceutical  Society  was  held  at  Terrace  Garden 
Wednesday  evening,  March  15th. 

Most  of  the  time  was  given  to  Dr.  F.  L.  LascofC,  of 
the  legislative  committee.  Dr.  Lascoff  spoke  on  several 
bills  that   have   been   brought  before  the  legislature. 

One  of  the  bills  commented  on  provides  that  all  nar- 
cotic prescriptions  presented  to  druggists  shall  be  veri- 
fied before  filling,  and  the  Board  of  Health  notified  sub- 
sequently. 

Another  bill  discussed  was  the  Boylan  and  Bloch, 
which  prohibits  the  sale  of  any  remedv  containing  more 
than  10  per  cent,  of  alcohol. 

The  society  pledged  itself  to  do  whatever  was  possible 
in  helping  the  passage  of  the  Stephens  bill. 

The  society  endorsed  the  action  of  the  Regents  in  rais- 
ing the  standard  of  entrance  to  colleges  of  pharmacy  to 
30  counts  in  1917. 

The  election  of  officers  for  the  coming  year  will  be  held 
at  the  next  meeting,  and  the  following  candidates  have 
been  named:  For  president.  Bernard  CoUe;  vice-presi- 
dent, Herman  W^alter;  treasurer,  Thomas  Latham;  finan- 


cial secretary,  Michel  Halpern;  and  secretary,  A.  Arthur 

rliilo. 

A.  J.  Klein,  Thomas  Latham,  J.  D.  Lascoff,  M  Hal- 
pern  and  A.  S.  Weisenthal  were  appointed  trustees  of 
the  society. 


Dinner  of  the  Blizzard  Class. 

A^  usual,  this  year  the  "Blizzard  Class"  of  the  College 
of  Pharmacy  of  the  City  of  New  York  held  its  annual  din- 
ner In  this  city.  This  class,  numbering  eighty-eight  stu- 
ro."u®',P?f*®''  "^  ^°*'  examinations  at  the  college  March 
i^th,  1888,  the  day  of  the  big  blizzard.  The  dinner  was 
given  at  Terrace  Garden,  March  13th,  with  about  thirty- 
five  members  present.  David  Strauss  presided  in  the  ab- 
sence of  President  Walter  S.  Reed,  of  Long  Branch  N  J 
Professor  Chandler  delivered  his  speech  about  his'  early 
connection  with  the  college,  and  remarks  were  also  made 
by  Messrs.  Raubenheimer,  Tuthlll,  Wimmer,  Brown  Sears 
and  others. 

Secretary  George  C.  Diekman  reported  the  death  of  one 
member  during  the  year,  Charles  F.  Autz,  of  Richmond 
Hill,  Long  Island.  The  secretary  would  like  to  have  the 
addresses  of  certain  members  of  the  class  who  have  moven 


New  York  College  of  Pharmacy. 

Commencement  will  this  year  be  held  on  the  evening  of 
May  11th,  and,  as  usual,  at  Carnegie  Hall.  It  Is  hoped 
that  President  Butler  will  be  able  to  preside,  but  if  unable 
to  do  so,  the  provost  of  Columbia  University,  Prof  William 
H.  Carpenter,  will  probably  assume  his  duties.  The  Hon. 
T.  C.  H.  Craln  has  consented  to  address  the  graduating 
class.  All  those  interested  may  obtain  tickets  by  writing 
to  the  college  office. 

The  Junior  class  exercises  will  take  place  on  the  eve- 
ning of  May  10th,  in  the  college  lecture  hall,  at  which 
time  an  interesting  program  will  be  presented  and 
the  honor  students  of  the  junior  class  will  receive  their 
awards. 

Subject  to  acceptance  by  the  regents,  the  pharmacy  coun- 
cil of  the  State  of  New  York  has  decided  to  Increase  the 
•  entrance  requirements,  beginning  with  the  session  of  1918- 
19,   to  two   years'  high  school   work,   or   thirty   regents' 
counts. 


At  the  twentieth  annual  meeting  of  the  Alumni  Asso- 
ciation of  the  New  Jersey  College  of  Pharmacy,  held 
March  8th,  Prof.  Adolph  F.  Marquier  was  chosen  presi- 
dent for  the  eighteenth  consecutive  time.  The  other  of- 
ficer elected  were:  Vice-president,  Meyr  Oishin;  secre- 
tary, Peter  O'Loughlln:  treasurer,  Frederick  P.  Schwelg 
Alfred  Sykes  was  elected  delegate  to  the  board  of  trus- 
tees of  the  college. 

Walter  Scupholm,  formerly  employed  in  a  Port  Huron 
Mich.,  drug  store,  has  received  an  appointment  to  the 
United  States  Naval  Academy  at  Annapolis. 


Pharmacy  Students  at  the  University  of  Minnesota  Botan- 
izing in  the  University's  Own  Plant  Garden. 
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Prescott  Club  Hears  Paper  on  Dentifrices. 

The  Prescott  Club  of  the  College  of  Pharmacy  of  the 
University  of  Michigan  has  elected  the  following  offi- 
cers: President,  Charles  Costa;  vice-president,  Joseph 
Millner:  secretary.  R.  G.  Brown:  treasurer,  H.  N.  Oell- 
rlch;    reporter,  William  J.  Bonisteel. 

A  meeting  of  the  club  was  held  February  23d.  Dr. 
Bunting,  of  the  College  of  Dental  Surgery,  delivered  a 
most  interesting  and  timely  lecture  upon  the  properties 
of  the  popular  tooth  pastes  and  powders.  His  remarks 
were  illustrated  with  many  splendid  slides  of  photomi- 
crographs which  he  had  taken.  H.  N.  Oellrich  followed 
with  an  abstract  of  a  German  paper  on  war  chemistry, 
which  was  recently  published  by  Prof.  A.  Tschirch,  of 
Berne.  Switzerland.     After  the  meeting  a   luncheon   was 

served. 

■  »  ■ 

Northwestern  University  School  of  Pharmacy 
Alumni  Banquet. 

The  Northwestern  University  School  of  Pharmacy 
Alumni  Association  is  planning  to  hold  its  annual  ban- 
quet this  year  in  honor  of  Prof.  Maurice  A.  Miner,  who 
has  been  on  the  faculty  of  the  school  since  1887.  The 
banquet  will  be  given  April  17th,  and  several  classes  are 
making  preparations  to  hold  reunions  at  that  time. 

The  graduating  exercises  of  the  School  of  Pharmacy 
will  occur  April  19th  at  2:30  o'clock  in  the  assembly 
hall  of  the  Northwestern  University  Building,  Chicago. 
The  class  numbers  thirty-five. 


Kansas  University. 

In  February  there  was  given  by  the  University  of  Kan- 
sas a  merchants'  short  course.  Business  men  in  every  line 
were  there  from  all  over  the  State.  There  were  a  special 
card  writing  course,  and  courses  in  salesmanship,  stock- 
keeping,  store  arrangement,  etc.  These  courses  were  con- 
ducted by  men  of  long  experience  in  their  respective  lines. 
Pharmacy  students  were  allowed  to  attend  these  lectures. 
The  pharmaceutical  society,  an  organization  of  students 
and  alumni,  tries  to  get  as  many  outside  successful  men 
to  talk  to  the  school  as  possible. 


West  Virginia  College. 

There  being  no  school  in  West  Virginia  that  special- 
ized in  pharmacy,  the  regents  of  the  university  of  thai 
State  in  June,  1914,  established  a  department  of  phar- 
macy at  the  university  located  at  Morganton.  This  was 
done  only  after  the  earnest  soliclation  of  the  West  Vir- 
ginia Board  of  Pharmacy  and  the  West  Virginia  Pharma- 
ceutical Association.  Prof.  Charles  H.  Rogers  was  called 
to  take  charge  of  the  new  department.  Due  to  the  short- 
ness of  time  between  the  establishment  of  the  department 
and  the  beginning  of  the  school  year,  only  four  students 
enrolled  for  the  course.  This  year  twenty-one  enrolled, 
and  It  Is  reported  that  the  outlook  for  the  next  school 
year  Indicates  that  double  that  number  will  attend  there. 

There  are  three  courses  offered  by  this  department  of 
pharmacy,  namely:  The  two-year  course  leading  to  the 
degree  of  Ph.  G.,  the  three-year  course  leading  to  the  de- 
gree of  B.  S.  (In  pharmacy). 

Graduation  from  an  accredited  high  school  Is  require! 
for  entrance  as  a  full-fledged  student  In  pharmacy.  How- 
ever, any  candidate  for  admission  who  has  not  had  the 
opportunity  of  availing  himself  of  a  high-school  educa- 
tion and  who.  In  the  opinion  of  the  authorities,  could  pur- 
sue studies  In  the  department  with  !>eneflt  to  himself,  will 
be  admitted  to  the  department  as  a  special  student.  I'pon 
his  completion  of  the  two-year  course  he  "will  receive  a 
certificate  of  proficiency  In  pharmacy. 

It  is  expected  that  some  time  this  spring  the  depart- 
ment will  occupy  spacious  quarters  in  the  new  medical 
and  pharmacy  building.  The  new  laboratories  are 
equipped  with  the  latest  designed  furniture  and  facilities 
for  doing  the  highest  quality  of  work. 

A  special  course  In  food  and  drug  analysis  is  offered  to 
four-year  students. 

A  valuable  addition  was  made  to  the  faculty  last  year 
when  Prof.  W.  F.  Jackman.  formerly  of  the  Department 
of  Pharmacy  of  the  University  of  Maine,  Joined  the  teach- 
ing force.     Professor  Jackman  Is  not  only  a  man  of  let- 


ters, but  also  one  of  wide  practical  experience.     He  did 
good  work  in  the  eastern  State. 

The  University  Free  Dispensary  has  achieved  unusual 
success  this  year.  The  senior  pharmacy  students  com- 
pounded over  600  prescriptions  during  the  first  semester. 
This  dispensary  affords  the  pharmacy  students  an  excel- 
lent opportunity  to  learn  practical  dispensing. 


Prof.  Charles  H.  Rogers,  who  is  at  the  head  of  the  De- 
partment of  Pharmacy  of  the  School  of  Medicine  of  the 

West  Virginia  University, 
is  a  native  of  Illinois  and 
a  graduate  of  the  St. 
Louis  College  of  Phar- 
macy, with  the  degree  of 
Ph.  B.  After  completing 
the  course  In  Missouri  he 
gained  his  Ph.  C.  and  his 
B.  S.  (in  pharmacy)  at 
the  University  of  Michi- 
gan, and  is  in  line  for  a 
Pharm.  M.  from  the  Uni- 
versity of  Wisconsin.  He 
has  taught  in  the  phar- 
macy schools  o£  the  two 
latter  institutions,  and 
has  been  chemist  for 
more  than  one  commer- 
cial concern.  Professor 
Rogers  is  the  representa- 
tive of  the  West  Virginia 
branch  in  the  council  of 
the  American  Pharma- 
ceutical Association,  and  secretary  of  the  West  Virginia 
Pharmaceutical   Association. 


CHARLES    H.    ROCER.S. 


Working  for  the  Procter  Monument. 

Several  men  prominent  in  pharmacy,  headed  by  Dr.  John 
F.  Hancock,  of  Baltimore,  chairman  of  the  American  Phar- 
maceutical Association's  Procter  memorial  committee,  ap- 
peared at  a  hearing  of  the  committee  on  the  library  of  the 
national  house  of  representatives  February  18th,  their  ob- 
ject being  to  induce  this  committee  to  report  favorably 
tlie  bill  appropriating  12000  for  a  base  for  the  Procter 
monument  which  it  is  proposed  to  erect  in  the  grounds  of 
the  Smithsonian  Institution  at  Washington. 

Remarks  were  made  by  Representative  J.  C.  Llnthicum, 
of  Maryland,  Dr.  Hancock,  Prof.  Joseph  P.  Remington, 
Prof.  Eugene  G.  Eberle,  and  Dr.  John  B.  Thomas.  The 
attitude  of  the  chairman  of  the  committee.  Representative 
James  L.  Slayden,  was  not  especially  encouraging. 


You  have  a  mistaken  idea  of  salesmanship  if  you  think 
It  consists  In  loading  people  up  with  all  the  stuff  you  can 
get  them  to  take  away. — Confectioners'  Journal. 


Portion  of  the  Medicinal  Plant  Oarden  of  the  OniverBitp 
of  Minneiota. 
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Absence  of  Standards  in  Law  for  Strength  of 
Flavoring  Extracts. 

An  Important  declBion  under  the  Federal  fond  ami  dnins 
act  baa  been  rendered  by  Judge  Anderson  In  the  lulled 
States  District  Court  at  Chicago  In  the  case  of  United 
States  vs.  Thompson  &  Taylor  Spice  Co.,  covering 
charges  of  adulteration  and  misbranding  of  extract  of 
I)eppermlnt  and  terpeneless  orange  flavor.  The  govern- 
ment's contention  was  that  oil  of  peppermint  In  quantity 
of  not  less  than  3  per  cent,  by  volume  was  an  Ingredient 
of  extract  of  peppermint,  and  that  the  article  In  question 
contained  less  than  3  per  cent,  of  oil  of  peppermint;  also, 
that  terpeneless  oil  or  orange  in  a  quantity  of  not  less 
than  5  per  cent,  by  volume  is  an  essential  Ingredient  of 
terpeneless  extract  of  orange  and  terpeneless  orange 
flavor,  and  that  the  product  In  question  contained  less 
than  5  per  cent,  by  volume  of  terpeneless  oil  of  orange. 

Counsel  for  defendant  stated  that  his  client  was  pre- 
pared to  prove  that  in  manufacturing  these  products  U 
had  followed  the  standards  promulgated  by  the  Secretary 
of  Agriculture  in  Circular  19  and  had  used  over  3  per 
cent,  of  oil  of  peppermint  and  over  5  per  cent,  of  terpene- 
less oil  of  orange;  that  at  the  time  the  articles  com- 
plained of  were  placed  on  the  market  defendant  was  using 
only  about  40  per  cent,  alcohol,  as  the  labels  show,  sup- 
posing it  would  hold  the  oil  in  solution;  that  it  was  dis- 
covered later  that  some  of  the  oil  was  being  filtered  out 
In  the  clearing  of  the  extract  and  that  the  goods,  on  test. 
were  not  showing  the  required  amount;  that  In  each  of 
the  articles  in  question  a  larger  per  cent,  of  the  oils,  re- 
spectively, than  the  government  contends  were  essential 
ingredients  were  placed  in  such  articles,  not  because  it 
was  required  by  law.  but  because  defendant  wished  to 
follow  the  standards  promulgated  by  the  Secretary  of 
Agriculture:  that  the  trouble  indicated  was  discovered 
and  corrected  by  the  use  of  a  higher  percentage  alcohol 
sufficient  to  hold  the  oil  in  solution  a  long  time  before 
this  suit  was  filed. 

Judge  Anderson  directed  a  verdict  for  the  defendant, 
holding  in  effect,  that  because  the  food  and  drugs  act  is 
absolutely  silent  on  the  subject  of  standards  for  extracts 
or  other  food  products,  except  as  pertains  to  their  being 
free  from  any  added  poisonous  or  other  deleterious  in- 
gredients which  may  render  such  articles  injurious  to 
health,  does  not  in  any  of  its  provisions  adopt,  define  or 
prescribe  any  existing  commercial  standards  or  any  other 
standards  of  strength,  grade,  quality  or  purity  for  such 
products  and  does  not  delegate  to  any  ministerial  or  other 
body  power  or  authority  to  establish  any  such  standards. 
It  therefore  is  too  uncertain  and  indefinite  as  a  -founda- 
tion for  criminal  prosecution  for  the  alleged  adulteration 
and  misbranding  of  any  food  products  which  vary  in 
.'■■trength  from  any  alleged  standards  set  forth  In  Circular 
19  Issued  by  the  Secretary  of  Agriculture  on  June  26th, 
1906,  standards  promulgated  by  any  other  public  officials, 
or  standards  erected  by  custom  or  otherwise. 


Supplementary  Ruling  Regarding  T.  D.  2213. 

Under  date  of  March  lUh,  the  Treasury  Department 
has  issued  a  ruling  (T.  D.  2309),  as  "an  InterpreUtlon  of 
section  6  of  the  act  of  December  17th,  1914,  supplement- 
ary to  T.  D.  2213,"  the  text  of  which  follows: 

,„Section  6  of  the  act  of  Congress,  approved  December  17th. 
IVU.  does  not  apply  to  extemporaneous  prescriptions  unless 
written  for  a.  preparation  or  remedy  as  hereinafter  defined, 
rhe  exemptions  in  that  section  apply  exclusively  to  rea.dv- 
>naae  preparations  and  remedies  prepared  In  accordance  with 
the  United  States  Phai  macopa»ia.  National  Formulary  or  other 
recognised  or  established  formula,  usually  carried  in  stock  by 
dealer  and  sold  without  a  prescription,  provided  such  prepara- 
tions and  remedies  are  sold,  distributed,  siven  awav.  dis- 
pensed or  possessed  strictly  in  sood  faith  for  medicinal  pur- 
poses only,  and  not  for  the  purpose  of  evading  the  intentions 
or  provisions  of  the  act.  The  selling,  dispensing  or  possession 
of  any  such  preparation  or  remedy  containing  opdum,  or  any 
alkaloid,  salt  or  derivative  thereof,  for  the  purpose  of  satisfy- 
ing or  of  ministering  to  a  drug  habit  is  not  selling  or  dispens- 
ing for  medicinal  purposes  within   the  Intention  of  the  law. 

Preparations  and  remedies  within  the  Intent  of  section  6  are 
hereby  dellned  to  be  ready-made  compound  mixtures  prepared 
In  accordance  with  a  recognized  or  established  formula  a.>! 
Indicated  atx)ve,  which  contain  not  more  than  one  of  the 
enumerated  drugs  In  a  quantity  not  greater  than  that  specified, 
together  with  other  active  medicinal  drugs  in  sufficient  propor- 
tion to  confer  upon  such  preparations  or  remedies  valuable 
medicinal  qualities  other  than  possessed  by  the  narcotic  drugs 
if  dispensed  alone.  Simple  dilutions  of  a  narcotic  drug  made 
by  adnijxture  with  Inert  or  nearly  Inert  substances,  as  sugar 
of  milk,  or  simple  solutions  of  narcotic  drugs  in  water,  syrup. 


cllliiicd  alcohol,  flavoring  matter,  etc.,  are  not  Ijona  li<ie  mod- 
1'  inal  preparations,   within  llie  meaninK  of  the  exemption. 

1  lie  Kcvi-iiil  ulkaioidH.  salts  or  derivatives  of  opium    if  aKKi^- 
uated    In    ihc   same   infxlure,   are   not  exempt.     A    !■ 
wiiidi  contains  the  permitted  maximum  quantity  of  . 
tlie  alkaloiUs,   salts,  or  derivatives,   if  forlided  by  \h.  j, 

of  any  one  of  the  otiier  named  aUialoIds.  or  of  its  salts  or 
derivatives,  is  not  a  preparation  or  remedy  of  the  character 
eoiitemi.iated   by   the   exemption   of  section  6. 

I'reparations  or  remedies  which  come  within  the  exemptions 
of  section  6,  as  herein  defined,  may  be  sold  with  or  witiiout 
a  prescription,  whloii  prescription  may  be  refiiied,  if  .*old 
wholly  in  good  faith  for  medicinal  purposes  only. 

The  rcfllilng  of  a  narcotic  prescription  for  an  exempted  prep- 
aration or  remedy,  as  herein  dellne<I  combined  with  other 
non-narcotic  medicinal  agents,  with  a  consequent  further 
illlutlon  of  the  mixture,   will   be  permitted. 


Harrison   Law   Ruling   Affecting   Physicians  in 

the  Public  Service. 

A  ruling  was  issued  by  the  Commissioner  of  Internal 
Revenue  March  10th,  holding  that  any  official  of  the  fed- 
eral government,  or  of  a  State,  county  or  municipal  gov- 
ernment requiring  the  use  of,  or  prescribing  in  his  official 
capacity,  any  of  the  narcotic  drugs  coming  within  the 
scope  of  the  Harrison  law.  Is  exempt  from  registration 
and  payment  of  special  tax  under  the  provisions  of  that 
act.  The  commissioner  issued  warning  to  the  collectors, 
however,  saying: 

When  an  exempt  official  prescrilies.  in  his  official  capacity, 
any  narcotic,  drugs  co'/ered  by  the  law,  his  prescriptions  should 
be  written  on  an  official  prescription  blank,  if  such  blanks  are 
piovided  by  the  department  of  wfilch  he  is  an  olliclai,  and  the 
iiame  and  address  of  the  patient  and  the  name  and  title  of  the 
otHciai,  as  above  indicated,  inserted  therein. 

Great  care  slionld  be  exercised  by  such  exempt  officials  to 
prevent  tht  narcotic  drugs  obtained  or  prescribed  in  the  man- 
ner heroin  described  from  falling  into  the  hands  of  unauthor- 
ized persons,  and  to  see  that  they  are  used  only  for  official 
purposes. 

In  order  to  facilitate  the  strict  enforcement  of  this  law,  ex- 
empt ofllciais  in  charge  of  narcotic  drugs  should  keep  accurate 
records  of  the  amounts  and  quantities  of  such  drugs  pur- 
chased and  di.-^peiised.  and  have  such  records  available  for  In- 
spection by  internal   revenue  officers. 

Where  the  exempt  official,  if  a  medical  officer.  Is  also  en- 
gaged in  private  practice  outside  of  his  official  duties,  the  ex- 
emption herein  specified  would  not  apply  to  this  portion  of  his 
practice,  and  he  would  be  required  to  register,  and  in  all 
other  respects  comply  with  the  provisions  of  the  law  and  reg- 
ulations govcminp  such  practice. 

Dealers  who  supply  narcotic  drugs  to  the  exempt  officials  re- 
fcred  to  herein,  should  require  that  such  orders  and  prescrlp- 
tlonb  be  written  on  the  official  stationery,  and  that  the  title 
of  the  persons  signing  same  is  shown  as  indicated.  Such  or- 
ders and  prescriptions  should  be  filed  with  the  regular  nar- 
cotic orders  and  prescriptions  required  under  the  provisions  of 
llu'  Harrison  narcotic  law. 


Coal-Tar  Colors  in  Food  Products. 

The  United  States  Department  of  .\griculture  now  per- 
mits the  use  of  tartrazine  in  coloring  food  products,  hold- 
ing that  this  color  Is  harmless.  Seven  other  coal-tar 
dyes  have  been  permitted  In  foods  since  the  enactment 
of  the  law. 

The  Secretary  of  Agriculture  In  an  announcement 
says : 

"Hereafter,  no  mixture  containing  one  or  more  certified 
coal-tar  dyes,  in  combination  with  other  components,  con- 
stituents, or  ingredients  not  coal-tar  dyes,  will  be  certi- 
fied unless  the  manufacturer  shall  make  and  deposit  with 
the  Secretary  of  .Agriculture  a  declaration  that  each  and 
every  package  in  which  any  of  such  mixture  shall  be 
sold  or  offered  for  sale  shall  have,  plainly  and  conspicu- 
ously declared  upon  the  label  or  container,  a  statement 
of  the  quantity  or  proportion  of  the  certified  dye  or  dyes 
present  In  the  mixture." 


Eliminating   the   Guaranty   Label. 

Food  and  drugs  manufacturers  told  officials  of  the  De- 
partment of  Agriculture  at  a  special  hearing  held  March 
10th  at  Washington,  that  It  would  be  a  hardship  for  them 
to  have  to  discard  the  thousands  of  dollars  worth  of 
labels  which  they  had  in  hand.  A  chewing  gum  concern 
said  that  it  had  in  stock  wrappers  which  could  not  be 
replaced  for  less  than  $50,000.  This  concern  orders  wrap- 
pers by  the  100,000,000,  said  its  representative. 

The  question  before  the  board  of  officials  was  the  ex- 
tension of  the  time  allowed  to  manufacturers  to  cease 
using  labels  bearing  the  guaranty  legend.  The  order  for 
this  cessation  was  issued  May  5th,  1914.  as  Food  Inspec- 
tion Decision  153,  to  take  effect  May  1st,  1915,  but  the 
time  was  later  extended  to  May  1st,  1916. 

The  manufacturers  asked  for  an  early  decision. 
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Union  Block  Pharmacy.  Montpelier.  Vt..  Louis  C.  Hivcrs,  Proprietor. 
This  store  is  ninety  feet  deep  and  twenty-one  feet  wide.     Twenty-five   feet  of  its  depth  are  cu.t  off  for  a  ftacfc* 
room.     The  fixtures  are  of  mahogany.    In  the  block  is  a  big  dry-goods  store  into  which  side  doors  in  the  drug 

store  open. 


Having  Fun  with  Dr.  Whelpley. 

Somebody  who  writes  for  the  St.  Louis  Drug  Club 
Booster  has  been  having  a  lot  of  fun  with  Dr.  Henry  Mil- 
ton Whelpley — and  mtiybe  the  Doctor  had  just  as  much  fun 
OHt  of  it  as  the  scribe.  A  sample  of  the  output  of  the  lat- 
ter is  here  quoted: 

"Dr.  Whelpley's  psychometrical  power  Is  so  highly  de- 


fjr.  H.  -W.  nil'  ipiiy  in  One  of  the  Various  Roles  in  which 

he  is  well  known  in  Medical.  PhnrmacetitUal.  Ethnologi- 

int.    Pc'l'igogical,    Archeotogiral.    Oratoricaf.    Sociological. 

nnd  Just  Plain  Working  Circles. 

veloped  that  he  has  but  to  touch  an  arrowhead,  a  hema- 
tite, a  notchpd-hoe.  a  ceremonial,  or  a  piece  of  pottery  to 
tell   whether  It   was   made  by  an  ancient  Indian   or  by 


white  man.     This  is  not  all;  he  can  tell  you  whether  it 

was  the  squaw  or  the  chief  who  made  it,  and  by  the  right 
hand  or  otherwise.  If  the  relic  be  a  faked  one,  he  imme- 
diately places  his  mental  finger  on  the  faker's  mind,  and 
the  finger  presses  so  ceaselessly  that  the  would-be  perpe- 
trator of  a  fraud  discloses  his  scheme  and  thereby  saves 
the  amateur  archeologist  from  being  imposed  upon. 

A  picture  went  with  the  story  and  is  here  reproduced. 
It  was  taken  from  a  lanteru  slide  exhibited  at  a  meeting 
of  the  St.  Louis  Medical  Society,  and  is  based  on  Dr. 
Whelpley's  interest  in  having  a  national  park  established 
in  order  to  preserve  Monks  Mound. 


Government  Positions  Open. 

The  United  States  Civil  Service  Commission  is  looking 
for  a  man  who  is  a  specialist  in  agricultural,  biological 
and  physiological  chemistry,  at  a  salary  of  11500  to 
flSOO.  He  must  be  a  college  graduatte  and  have  special- 
ized in  the  subjects  named,  and  be  between  twenty-one 
and  forty  years  of  age.  The  applicant  must  have  experi- 
ence as  an  editor  and  have  a  good  education,  and  he  un- 
der fifty  years  of  age. 

Competitors  will  be  examined  April  5th,  and  applica- 
tions made  out  on  form  1312  must  be  in  the  hands  of  the 
commission  at  Washington  before  that  date. 

An  examination  for  assistant  chemist  (male)  has  been 
announced  for  April  5th  and  6th.  Graduation  by  a  college 
and  some  experience  are  prerequisites.  The  salary  is 
11320;  minimum  age  limit  twenty  years.  Ask  for  form 
1312. 


The  fourth  annual  picnic  of  the  employees  of  Henry  K. 
Wampole  ft  Co.,  Inc.,  will  be  held  at  Alcyon  Park,  Pit- 
man, N.  J.,  Saturday,  July  15th.  The  entire  plant  will  be 
closed  for  the  day.  There  will  be  all  kinds  of  sports, 
and  prizes  will  be  awarded  to  the  winners  in  the  different 
events.  There  will  be  an  abundance  of  other  kinds  or 
amusements. 

Two  hundred  and  twenty-four  thousand  5-grain  tablets 
of  a  substitute  for  a  costly  German  patented  synthetic 
were  reported  confiscated  by  federal  inspectors,  at  the 
plant  of  a  drUE  company  at  Columbus,  Ohio.  The  "fake" 
Fluff  bore  a  Baltimore  label. 
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European  Proprietaries. 

In  spltp  of  the  his  war.  KuroiH-aii  proprietary  manufac- 
turers continue  to  put  out  new  preparations,  some  of  the 
more  recent  ones  of  which  are  mentioned  below: 

Ailphen  labtetg  are  said  to  contain  salol  and  powdered 
Karlic. 

Antibetin  is  described  as  containing  santoiiln,  magne- 
sium peroxide,  and  an  Insoluble  substance  rich  In  proteins 
and  mill<  sugar. 

Arlamin  is  a  name  for  phenyl  cinchoninlc  add,  which 
has  been  put  forward  as  a  remedy  for  rheumatism  and 
gout. 

Atoxikokaln  Is  said  to  be  identical  with  novocain. 

Aurooantan,  proposed  for  Intravenous  use  In  the  treat- 
ment of  tuberculosis,  is  a  2.5  per  cent,  solution  of  cau- 
tharldyl-ethylenediamlne-gold  cyanide. 

Birkelen,  a  cosmetic  preparation,  contains  inspissated 
birch  juice  and  starch. 

Brassioamin,  for  whooping  cough,  asthma,  etc.,  con- 
tains extract  of  thyme,  extract  of  eucalyptus  and  extract 
of  brasslca. 

Varbovent  Is  a  trade  name  for  animal  charcoal  put  up 
for  internal  use. 

Cassarini's  Epilepsy  Potcder  is  said  to  consist  of  vale- 
rian. Iron  oxide  and  potassum  bromide. 

Corypinol  Is  a  combination  of  coryfin  with  oil  of  plnus 
pumlllonis. 

Cymasin  Is  a  yeast  preparation  which,  it  Is  claimed,  Is 
free  from  fermentable  carbohydrates. 

Digitotal  Is  claimed  to  contain  the  combined  dlgltalit, 
glucosides,  with  the  exception  of  digitohln. 

Dysentin  is  a  preparation  put  forward  as  an  Intestinal 
astringent.  It  is  in  the  form  of  tablets  said  to  contain 
aluniinum  acetyltannate  and  bismuth  salicylate. 

El/^ctrargol  Heyden  Is  a  colloidal  0.02  per  cent  silver 
solution. 

Ferryl  Is  a  trade  name  for  an  iron  cacodylate  solution. 

Olycopon  contains  the  combined  alkaloids  of  opium  in 
the  form  of  their  glycerophosphates. 

lodoglobin  is  diiodotyrosin.  It  is  proposed  as  a  sub- 
stitute for  the  iodides,  etc. 

Mangarsan  Tablets  contain  manganese  glycerophosphate, 
arsenous  acid,  extract  of  gentian  and  powdered  licorice. ' 

Meta  Licrcsan  is  a  soap  solution  of  xylenols,  chiefly 
metaxylenol. 

MetUiuer's  Laxative  Aperient  is  said  to  consist  of  aloes, 
sodium  bicarbonate,  compound  tincture  of  lavender  and 
water. 

Modenol  is  the  name  for  ampuls  which  contain  mer- 
cury salicylate  solution  and  arsenic. 

Xatryi  is  a  name  for  a  sodium  cacodylate  solution. 

Pyrochinin  is  a  quinlne-pyramidon  double  salt  of  cam- 
phoric acid,  containing  43  per  cent,  of  quinine  and  30  per 
cent,  of  pyramidon.  It  has  antipyretic  and  analgesic  prop- 
erties. 

Rami  Pastilles,  Aschoff,  contain  aconite,  cocaine  and  co- 
deine. 

Salarthin,  an  embrocation,  is  claimed  to  contain  25  per 
cent,  of  salicylic  acid  in  the  form  of  easily  absorbable  es- 
ters. 

Sapofen  is  tar  oil  rendered  soluble  by  rosin  soap. 
Siccotect  consists   of  zinc  oxide,  starch,  glycerin   and 
water. 

Sulfotin  is  syrup  of  potassium  sulphoguaiacolate. 

Theacylon  is  theobromine  acetylsalicylate.  It  is  not  at- 
tacked by  weak  acids  and  therefore  is  supposed  not  to  be 
decomposed  in  the  stomach  but  split  up  into  its  compo- 
nents in  the  alkaline  content  of  the  intestines. 

Thyangol  pastilles  contain  anesthesin,  phenacetin  thy- 
mol, menthol  and  oil  of  eucalyptus. 

Taramin  Is  the  ammonium  salt  of  malonlc  acid  trichlor- 
butyllc  ester. 

Trisalren,  put  forward  as  a  disinfectant,  is  said  to  con- 
sist of  a  mixture  of  resins,  corrosive  sublimate,  phenol- 
camphor,  and  perfume. 

Vulnassan  consists  of  animal  charcoal,  white  clav  mag- 
nesium sulphate,  and  dry  chlorinated  lime. 

Wissmann's  Drops  contain  spirit  of  ether,  tincture  of 
opium,  fennel  oil,  and  peppermint  oil.  • 


C.    B.  LA  WALL. 

Chairman  of  the  Pennsyl- 
vania Pharmaceutical  Asso- 
olatlon'.s  Committee  on  Pub- 
licity, which  is  doing  such 
good  work  for  the  druggists 
of  the  Keystone  State. 


Experts  Give  Reasons  for  High  Drug  Prices. 

In  bulletin  No.  1  sent  out  by  the  publicity  committee 
of  the  Pennsylvania  Pharmaceutical  Association  early  in 
January,  the  enormous  rise  in  price  of  a  small  number  of 
drugs  was  given  in  tabulated  form.   Some  of  these  showed 

increases  as  high  as  200  per 
cent.  Experts  now  say  that 
if  the  war  continues  for  an- 
other year  the  present  high 
I)rice8  will  look  like  bargain 
counter  rates,  for  many 
drugs  and  chemicals  will  be 
absolutely  unobtainable  by 
that  time,  and  their  places 
will  have  to  be  filled  by 
others  possessing  identical 
or  similar  properties.  Many 
chemical  and  textile  indus- 
tries are  almost  crippled  by 
the  high  prices  and  scarcity 
of  materials. 

There  are  some  interest- 
ing underlying  reasons  for 
this  state  of  affairs.  All  the 
vegetable  and  animal  oils 
have  risen  enormously  be- 
cause of  the  fact  that  glyc- 
erin can  be  made  from  them 
and  the  glycerin  then  con- 
verted into  the  explosive 
nitroglycerin  or  dynamite. 
This  is  true  especially  of 
cod  liver  oil,  which  is  being  aken  by  Germany  from  Nor- 
wegian sources  of  supply.  Castor  oil  comes  from  a  seed 
principally  grown  in  India  and  Great  Britain,  which  con- 
trols the  trade,  has  placed  an  embargo  upon  the  oil,  it  is 
said,  because  it  is  one  of  the  few  oils  suitable  for  lubricat- 
ing aeroplanes. 

The  compounds  of  mercury  are  scarce  because  mercury 
is  used  in  making  the  fulminate  indispensable  for  the 
caps  used  for  exploding  cartridges  and  shells. 

The  potassium  salts  are  high  and  scarce  because  the 
world's  largest  available  supply  of  easily  worked  mate- 
rial containing  this  valuable  alkali  is  in  Germany. 

Coal-tar  dyestuffs  are  rapidly  becoming  unobtainable  on 
account  of  the  strict  blockade  which  England  has  enforced 
since  March,  1915,  against  their  importation  from  Ger- 
many. 

All  vegetable  drugs  of  Italian,  Turkish,  Serbian  and  Bul- 
garian origin  have  joined  the  list  of  "sky  scrapers"  dur- 
ing the  past  few  months,  for  obvious  reasons. 

Quinine  maintains  its  abnormally  high  price,  high  fig- 
ures obtained  at  recent  auction  sales  of  cinchona  bark  at 
Amsterdam  giving  no  hope  for  old-time  prices  soon. 

Paris  green  and  other  insecticides  are  high  in  price  on 
account  of  the  scarcity  of  the  crude  products  from  which 
they  are  made.  Licorice  root  and  stick  licorice  have  risen 
to  unheard  of  figures  and  are  still  going  up,  as  the  Span- 
ish and  Italian  sources  of  supply  are  exhausted  and  the 
Russian  supply  is  not  available  because  of  the  closing  of 
the  Dardenelles. 

What  is  needed  more  than  anything  else  at  the  present 
time  and  what  the  members  of  the  Pennsylvania  Pharma- 
ceutical Association  will  work  for  at  the  coming  meeting 
at  Reading,  is  a  proper  and  intelligent  revision  of  the  pat- 
ent laws  and  the  tariff  so  as  to  make  it  possible  for  our 
infant  chemical  industries  to  gain  a  foothold  without 
competition  from  abroad  when  the  war  ends.  We  have 
the  brains  and  the  capital  in  this  country,  but  no  finan- 
cial interests  are  going  to  put  money  into  a  project  which 
is  unjustly  treated  by  patent  laws  and  tariff  regulations, 
as  is  almost  everything  pertaining  to  the  manufacture  of 
medicines  or  chemicals, — Bulletin  No.  3,  Publicity  Com- 
mittee of  the  Pennsylvania  Pharmaceutical  Association. 


The  Alumni  Association  of  the  Massachusetts  College  or 
Pharmacy  held  its  forty-sixth  annual  meeting  and  dinner 
at  the  Hotel  Brunswick,  Boston,  February  17th..  R.  Albro 
Newton  was  toastmaster,  and  the  speakers  were  Dean 
Bradley  and  Prof.  Packard,  both  of  the  college.  The  asso- 
ciation elected  the  following  oflicers:  President,  H.  H. 
Smith,  M.  D.;  vice-presidents,  J.  Edward  Stacey,  Miss  Jen- 
nie H.  Sumner,  and  A.  M.  Dupaul;  secretary,  George  L. 
Burroughs;  treasurer,  Leon  A.  Thompson;  auditor,  Elie 
H.  La  Pierre;  and  member  of  council,  R.  Albro  Newton. 
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NEWS  OF  THE  PHARMACY  BOARDS 

Under  this  heading  are  to  be  found  the  names  and  addresses  of  the  secretaries  of  the  various 
boards  of  pharmacy  of  the  country,  the  date  and  place  of  the  next  examination  to  be  held  by 
each  board  -when  such  data  arc  available,  as  well  as  the  names  of  those  ivho  pass  the  examina- 
tions held  by  the  various  boards  from  time  to  time  as  reported  by  the  secretaries,  respectively. 


List  of  Board  Secretaries. 

Alabama — June  17th,  at  Montgomery.     E.  P.  Gait,  Selma. 

Alaska — F.  E.  Ryus,  Ketchikan. 

Arizona — Second   Wednesday  in  April  and  November,  at 

Phoenix.     H.  G.  Hiilett,  Phcenix. 
Arkansas — May  8th,  at  Little  Rock.    J.  A.  Gibson,  Little 

Rock. 
CALiroBXi.\ — .\pril  12th,  at  Los  Angeles,  and  April   19th, 

at  San  Francisco.     Louis  Zeh,  San  Francisco. 
Colorado — F.  E.  Mortensen,  Pueblo. 

CoNXECTiCTT — First  Tuesday  In  March,  April,  June,  Sep- 
tember, and  December,  at  Hartford.    J.  A.  Leverty, 
Bridgeport. 
Delaware — April  5th,  at  Newark.    J.  O.  Bosley,  Wilming- 
ton. 
DiSTRK-T    OF    ConTMBiA — Second    Thursday    in    January, 
April,  July  and  October.    W.  T.  Kerfoot,  Jr.,  Wash- 
ington. 
Floriu.v — June  18th,  at  Tampa.   D.  W.  Ramsaur,  Palatka. 
Georoia — April  3d,  at  Atlanta.     Ben  S.  Persons,  Macon. 
Hawaii — Meets  at  irregular  intervals  whenever  there  are 
candidates  to  examine.     A.  J.  Gignoux,  Honolulu. 
Idaho — April  19th,  at  Boise.     T.  M.  Starrh,  Twin  Falls. 
Illinois — F.  C.  Dodds,  Springfield. 
Indiana — Second   Tuesday    in    January,    April,    July   and 

October.     W.  H.  Rudder,  Salem. 
Iowa — April    19th,    at    Des    Moines.     H.    E.    Eaton,    Des 

Moines. 
Ka:«sas — Second    Wednesday   in    February,    May,   August 

and  November.    W.  E.  SherriCf,  Ellsworth. 
Ktntucky— April   11th   and   12th,   at   Louisville.     J.  W. 

Gayle.  Frankfort. 
LociSLANA — May  19th,  at  New  Orleans.    Joseph  J.  Baltar, 

New  Orleans. 
.Maine — Second  Wednesday  in  July,  April,  June,  August, 
October  and   December,  at  Augusta.     F.  T.  Crane, 
Machias. 
Maryland — April    6th,    at   Baltimore.      Ephraim    Bacon, 

Baltimore. 
.MA.s.sAcmstrrrs — Every   Tuesday  between   September   Ist 

and  July  1st,  at  Boston.    W.  F.  Brlry,  Melrose. 
Mkiiioax — C.  S.  Koon,  Muskegon. 

.Minnesota — Third   Monday  In  January,  April,  July  and 

October,  at  Minneapolis.   E.  A.  Tupper,  Minneapolis. 

Mississin>i — First  Tuesday  in  April  and  October.    W.  W. 

Ellis.  Fernwood. 
Ml.ssotRi — April    10th,   at   Kansas   City.     Eldwin   G.   Cox, 

Craig. 
Montana— .April  12th,  at  Helena.     J.  A.  Riedel.  Boulder. 
N'euraska — May  10th,  at  Lincoln.     Orel  Jones,  Oconto. 
Nevada — First  Thursday  in  May  and  November  at  Reno 

or  Carson  City.    J.  M.  Taber,  Elko. 
New  Hampshire — Fourth  Wednesday  of  each  month  ex- 
cepting July  and  August.    H.  E.  Rice.  Nashua, 
New  Jersey — Third  Thursday  in.  January,  April,  July  and 

October,  at  Trenton.     H.  A.  Jorden,  Bridgeton. 
.New  Mkxi«'<) — Bernard  Ruppe.  Albuquerque. 
New  York — Viay  17th.  at  Albany,  Buffalo  and  New  York. 

W.  L.  Bradt,  Albany. 
North  Carolina — June  6th,  at  Raleigh.     F.  W.  Hancock, 

Oxford. 
North  Dakota — Third  Tuesday  in  March,  June  and  Oc- 
tober.   W.  S.  Parker,  LIslwn. 
Ohio — April  4th.  at  Columbus.    M.  N.  Ford,  Columbus. 
Oklahoma— April  11th,  at  Oklahoma  City.    J.  C.  Burton. 

Stroud. 
OsEoo-t— April   11th,  at   Portland.     L.  B.   Haaklns,   Med- 

ford  (after  April  llth,  Frank  S.  Ward,  Salem). 
PcN.'isTLVARiA— June  7th,  at  Philadelphia  and  Pittsburgh. 

L>.  U  Walton,  Willlamsport. 
Porto  Rico— J.  J.  Monrlova,  Rio  Pledras. 


Rhode  Island — First  Tuesday  in  each  month  except  July, 
August  and  September.     J.  E.  Brennan,  Pawtucket. 

SoiTH  Carolina — E.  M.  Smith,  Charleston. 

South  Dakota — April  19th  and  20th,  at  Brookings.  E.  C. 
Bent,  Dell  Rapids. 

Tennessee — April  18th,  at  Memphis.  J.  B.  Clark,  Nash- 
ville. 

Texas— May  15th,  at  Forth  Worth.    R.  H.  Gonzales. 

UTAff— Third  Tuesday  in  January,  April,  July  and  Octo- 
ber, at  Salt  Lake.    W.  H.  Dayton,  Salt  Lake. 

Vermont — June  14th,  at  Montpelier.  M.  G.  Beebe,  Burling- 
ton. 

Virginia — Third  Tuesday  of  January,  April,  July  and  Oc- 
tober.    T.  A.  Miller,  Richmond. 

Washington — April  6th,  at  Seattle.  D.  B.  Garrison,  Cor- 
nell. 

West  Viroinla — Alfred  Walker,  Sutton. 

Wisconsin — April  llth,  at  Madison.  Edward  Williams, 
Madison.  ^ 

Wyoming — April  llth,  at  Cheyenne. 


District  of  Columbia  Board. 

The  following  persons  have  been  licensed  by  the.  Dis- 
trict of  Columbia  Board  of  Pharmacy. 

On  examination— Leslie  E.  Bofine,  Sister  Lucilla  Dunn. 
Joseph  !•'.  Eawiii-a.  James  A.  Fink.  F.  E.  Lambkin,  William 
\\".  Malone,  Geo.  T.  Mosby,  John  E.  MacArthur  and  Earl  M. 
Xorris. 

On  certlticate  from  another  board— Harry  L.   Ecliols. 

The  next  meeting  of  the  board  for  examinations  will 
be  held  April  13th  and  14th. 


Kansas  Board. 


The  Kansas  Board  of  Pharmacy  at  its  last  meeting 
licensed  the  following  candidates: 

Sister  M.  Amselma  Betzen.  C.  H.  Danielsom,  Wra.  D.  F.leh- 
Inger,  Fred  H.  Flauuher,  Dallas  Harman,  Jack  Ray  Hlnes. 
Sister  M.  Gratlana  Hirt.  Tom  B.  Holman  and  Owen  W.  Mor- 
ris, all  of  Wichita;  C.  I.  Barnes  and  Richard  M.  Raney,  Ix^th 
of  L,awrenre;  Ira  L.  Gohe«n  and  Clarence  E.  Musselman.  both 
of  Clav  Center;  Charles  J.  Henry,  of  Kanopolls;  Frank  K. 
McGaughev,  of  Beloit;  Flossie  Randall,  of  Cherokee;  J.  Frank 
Kaney.  of  Kansas  City;  John  Floyd  Ratllfr.  oi  Tongano.\ie: 
Elmer  H.  Slavbaugh.  of  Topeka:  L.  Keith  Sparks,  of  Oreens- 
burg;  Ray  R.  Stull,  of  Hiawatha:  Howard  J.  Wilcott,  of 
Eeavenworth,  and  C.  V.  Wormeritiger.  of  Sharon  Sprlnss. 

The  next  meeting  of  the  board  will  be  held  at  Kansas 
City  May  18th  and  19th.  Those  desiring  to  take  the  ex- 
amination should  notify  the  secretary,  W.  E.  Sherriff, 
Ellsworth,  at  least  five  days  before  the  meeting. 


Louisiana  Board.      * 

At  the  February  meeting  of  the  Louisiana  Board  of 
Pharmacy  the  following  applicants  tor  registration  were 
passed : 

An  pharmacists— Alfred  J.  Claiborne,  Albert  J.  Comeaiix. 
Kalil  l>lab,  <'arnot  ly.  Diiimy.  Eiigenlo  Flot,  .\nth(«iy  P.  Ken- 
nalr.  Pascal  J.  Liiizza,  John  B.  Murphy,  Jacob  Rlchmon<',. 
Frank  O.  Reigi-r.  E.  B.  R-ibinson,  Jr.;  J.  Claiborne  Terrell. 
:ind  Robbie  F.   WllllamM. 

As  assistants— Nlcholo*  Frank.  Victor  H.  Purel  and  I'aul  H. 
Wright. 

The  next  meeting  of  the  board  for  examination  will  be 
held  at  New  Orleans,  May  19th  and  20th. 


Massachusetts  Board. 

At  Its  February  meetings  llie  Massachusetts  Board  of 
Pharmacy  passed  the  following  applicants  .for  registra- 
tion: 

A«  pharmacistu— Je»»e  E.  Henry,  Frederick  M.  Nyo.  and 
I»ul»  Volfson.  all  of  Boston;  Qeorge  Abrahami*i)n.  of  Wal- 
ihnm-  JoKi-ph  D.  Ahcarn,  of  Frnmlngham;  John  F.  Begley,  of 
Lawrence:  Joseph  ll'-nnnlt.  of  Webster,  fJarry  R.  Campbell, 
of    1jow<I1.    JeuiMtte  Emery,  of  MedHeld;  John  T.  Qurl,  of  Nbw 
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Hcdfoiii;   Ufoige  H.   MeigS,   of  NewtCHi.   and  Max  S.   MUUr,    of 
Cambridtif 

As  aHslatanti*— Arthur  D.  Hoffman,  Bernard  Jacobmin, 
Eutrene  D.  Jono».  F.mtle  J.  Ouellet,  L*i>  SlobhiH  and  George 
Tlrck,  all  of  Boston;  Zaheych  N.  Barakat,  of  Hyannis;  Reubt-n 
S.  Dunn,  of  AVoolantcjn;  Aesene  <J.  Duval,  of  New  Bedford; 
Fay  H.  KlUott.  of  MtMlford;  EuKrene  Fenton,  of  J^wrencer. 
Joseph  J.  Gumb,  of  Haverhill:  Michael  H.  Price  of  Worcester, 
nnd  Kiiwiinl  ShiKlcton,  of  Chlcopee, 


Michigan  Board. 

At  the  January  meeting  of  the  Michigan  Board  of  Phar- 
macy the  following  applicants  were  passed: 

A*  pharmacists— T.  A.  Actlpolldcs,  lyiuia  Brever,  McKlnlcn 
A.  Cary,  L,.  Warren  Goodell,  Benjamin  M.  Meltzer,  Harrison 
K.  Park,  William  L.  Selbert.  Milton  B.  Weber,  and  Wade 
Wilson,  uU  of  Detroit:  R.  P.  Euri^ess,  of  Alma;  Zella  U  Car- 
penter, of  New  BaJtimore;  Jenner  H.  Chadwlck.  of  Grand 
Rapids;  Norma  C.  Hawley,  of  Sherman,  N.  Y.;  Robert  H.  Ore, 
of  Cass  City;  J.  G.  Perry,  of  Big  Rapids,  and  Francis  H.  Taft, 
of  dt.  Johiis. 

As  druewlsts— Roderick  T.  Black,  H.  W.  Brown,  Hufrh  T,. 
Dill.  Tlariict  1.  Haeger,  A.  Herbert  Lints.  Joseph  Relss,  F.  C. 
SaviUe  and  Louis  W.  Slejf,  all  of  Detroit;  Wm.  BohrenwaU), 
of  GranO  Rapids;  I'.  Preston  Allen,  of  Flint;  Eugene  B.  Deyo, 
of  Rockland;  Harvey  J.  DAncone.  of  Riipid  River;  c.  I^yndent, 
of  Man-^Ier.  and  Claro^ice  Triestram,  of  Kalamazoo. 


Nebraska  Board. 

At  the  February  meeting  of  the  Nebraka  Board  of 
Pharmacy  the  following  applicants  for  registration  were 
passed : 

On  examin.'ition— F.  F.  Benoit.  C.  F.  Ilaiu.ll,  Raymond  V.c- 
Cabe.  and  W.  p.  McCabe,  all  of  Omalia;  W.  F.  Walker.  Ji-., 
and  W.  H.  Robinson,  both  of  Des  Moines.  Iowa,  J.  J.  Baxter, 
ot  Hastings;  J,  W.  Blatter,  of  Marvsvilie.  Mo.;  E.  J.  Bowen. 
•jf  Grand  Island;  N.  C.  Brorson.  ot  Blair;  Roger  V.  Francis,  of 
\Vood  River;  L.  M.  Herrod,  of  Columbus;  Guy  E.  McGowen.  of 
Kellerton.  Iowa;  O.  W.  Pohle,  of  Rockwell.  Iowa;  G  F.  Wil- 
klns.  of  Sioux  City,  Iowa:  Jean  L.  Van  Dyko.  of  Buffalo, 
Wyo..  anu  Biirnie  Youll.  of  Butte. 

On  certlfic^ati  s  from  other  Iwards— Geo.  R.  Belshaw,  of  Table 
Rock;  "E.  Benthall,  o'  Hoskln?;  E.  L.  Duffv.  «(  Onial^i  A  I.. 
Graham,  .i:'  Kiuelull;   F.   E.  Sayler.  of  Falls  Cilv. 


New  York  Board. 

At  a  meeting  of  the  New  York  Board  of  Pharmacy 
held  at  Albany,  March  2d,  Dr.  Jacob  Diner,  of  this  cit.v. 
was  elected  president,  and  John  Hurley,  of  Little  Falls, 
vice-president.  Dr.  Diner  was  appointed  a  member  of  the 
board  in  1914,  while  Mr.  Hurley  is  comparatively  an  old- 
timer. 

At  a  meeting  of  the  board  held  January  26th  and  27th. 
licenses  were  granted  to  the  candidates  named  below: 

As  pharmacists— G.  N.  Graves. 
Charles  Agamion.  J.  B,  Calroli. 
Anna  Greenspoon,  D.  Cenneraz- 
zo.  F.  Mecchelio.  Philip  Bruno. 
William  Biindeor,  B.  B.  O'Mal- 
ley,  T.  J.  Cecere.  B.  Berkowitz. 
A.  G.  Young,  D.  N.  Rose.  Wil- 
liam Klein.  Minnie  Scheck,  M. 
.v.  Pellerano.  W.  J.  Kurz.  Wil- 
liam Neegaard,  P.  Bemer,  S. 
Rosen  feid,  David  Grossman,  I. 
Sherline,  all  of  New  York;  J. 
Algase,  J.  H.  La  Placa,  C.  W. 
Cofran,  J.  H.  I'siak.  E.  Milligan 
and  R.  F.  Reed.  aJl  of  Buffalo; 
E.  V.  Pellettlere.  R.  U,  Green 
and  H.  J.  Van  Vleek,  of  Albany. 
.\s  assistants— C.  A.  Sussiin. 
.S.  Rooehvary.  A.  Cohen,  S.  W. 
-Ackerman,  S.  Collora  J.  J. 
Parascondolo.  F.  G.  Hoyt.  E. 
J.  O'Rourke  and  Marv  A. 
ii'Connor,  all  of  Jiew  York;  P. 
.1  O'Malley.  A.  E.  Fawkes.  J.  A. 
I^.iLSso.  N.  A.  Grossman.  S.  Sau- 
I'er.  M,  Wallen.":.  W.  M.  Kane 
and  O.  M.  Meredith,  all  of  Buf- 
falo;  C.  E.  Devenburgh  W.  H. 
Ja.cobs,  F.  A,  Stevens.  F.  J. 
Hortoii.  Jr..  W.  S.  Warren,  S. 
I)R.  .I.\C0H   UIXER.  S.    Shaw.    G.    E.    Bonner,    G.    C. 

Wortley.    P.    S.    Murphy.    J.    H. 

!,„,,,,,.        ,    ,„  Cunningham.     H.     D.     Newton. 

R.   B.   ualiagher,   J.  W.   King.  G.   N.   Hoffman.   C.   H.    Randall. 

J.    H.    Bonner,    Jr      E.    G.    Huested.    L.    E.    Whltford,    F.    T>. 

(oni-oy,   R.  T.    Pollock  and  A.  J.  White,  all  of  Albany. 


Pennsylvania  Board. 

At  the  March  meeting  of  the  Pennsylvania  Board  of 
Pharmacy  the  following  candidates   were  licensed: 

As  phn rina cists-Elmer  B.  Dedss  and  William  H.  Rushton.  of 
Pittsburgh;  Nicholas  Albanese.  C.  A.  Flottman.  Joseph  Han- 
"'*.'■  b-  "e.Mathatis.  R.  H.  Rogers  and  M.  Stoloff.  of  Philadel- 
phia; N.  .\.  Knauss  and  H.  A.  Smith,  of  AUentown:  R  W. 
Hemquist.  of  Austin;  William  C.  Sarver.  of  Bellevue-  B  J  F 
Mott,  of  Bellefontes  W.  S.  Smathers.  of  Clarion;  S.  J.  Taylor 
■  if  Canonsbiirg;  L.  C.  Thrash,  of  Hazelton:  J.  P.  Glover,  Of 
Laurelton;    D.    B.   Wltmian.    of  Lebanon:    Helen   R     Burns     of 


Ijivistown;  \V.  S.  Roller,  of  Mechanlcsburg;  J.  C.  Gray,  of 
Miner's  Mills:  A.  H.  Huber,  of  Olyphant;  E.  B.  DInkleberger. 
of  Reading;  R.  J,  Allman.  Dalton  Davis  a»id  B.  B.  O'Malley,  of 
Scranton;  C.  R.  SUva,  of  Somerset;  I.  D.  Klnley,  of  Wllllams- 
port;  r.  A.  Morgan,  of  Wlikes-Barrej  J.  E.  LlUlch.  of  York; 
and  I.   R,   Fuss,   of  Pochelle  Park,   N.  J. 

As  assistants- Ella  P.  Myers,  H.  J.  Levine,  C.  J.  Weinberger 
and  W.  B.  Geary,  of  Pittsburgh;  E.  Aronne.  J.  J.  De  Blaslo, 
A.  V.  F.  Hammlll,  J.  G.  Mauat,  H.  A.  Stelgrod  and  W.  V 
Sllversleln,  of  Philadelphia;  C.  A.  Koch,  of  Alletitown:  R.  K. 
White,  of  Axe  Mann;  J.  K.  Stover,  ot  Boalsburg;  P.  R.  Brown, 
•>r  Ciiambersburg;  P.  F.  Heckert,  of  Enola;  C.  F.  Steidie,  of 
Girardsville;  H.  V.  Jordan,  of  Hanover;  R.  A.  Rupp,  of  Ham- 
luirg;  D.  E.  Smith,  of  Harrlsburg;  C.  K.  Wagner,  of  Lelghtonj 
J.  Ft.  Sunday,  of  Newport;  T.  A.  Morgan,  of  Pockville;  C.  C. 
IJuckwaitor  and  I.  Moyer,  of  Reading;  C.  H.  Ahrendts.  of 
Wllkcs-Barre;  W.  E.  Kollam  of  Yeadon;  J.  St.  Clair  Bonsum 
and  H.  H.  Rodes.  of  York;  and  A.  B.  NiflioN  ..f  lin-.-n  Hiv 
Mich. 


Rhode  Island  Board. 

At  the  March  meeting  of  the  Rhode  Island  Board  of 
Pharmacy  the  following  candidates  for  registration  were 
passed : 

Herbert  Atkin,  Edward  W  !l  an  >  and  Raffacie  De  Angelis, 
all  of  Providence. 

Washington  Board. 

At  a  recent  meeting  ot  the  Vvashington  Board  of  Phar- 
macy held  at  Seattle,  ten  applicants  for  license  were  ex- 
amined, none  of  whom  passed. 


The  Iowa  Pharmacy  Commission  has  installed  a  labora- 
tory in  the  State  House  to  be  used  in  the  examinations 
of  applicants  for  registration  as  pharmacists. 


Baltimore  Association. 

The  Baltimore  Retail  Druggists'  Association  held  Its 
annual  dinner  at  the  Emerson  Hotel,  March  loth,  nearly 
one  hundred  members  of  the  organization  turning  out, 
and  the  gathering  proving  to  be  most  enjoyable  as  well 
as  profitable. 

President  R.  E.  Lee  Williamson  occupied  the  seat  of 
honor  and  acted  as  toastmaster,  introducing  the  speakers 
in  a  happy  vein,  the  proceedings  being  limited  to  a  dis- 
cussion of  the  excellent  menu  served  and  to  informal  ad- 
dresses by  Melville  Strasburger,  F.  A.  Hancock,  Leroy  Old- 
ham, who  told  some  of  his  choicest  stories  and  humorous 
anecdotes;  Samuel  Y.  Harris  and  Henry  P.  Hynson. 

The  addresses  were  mostly  along  the  line  of  associa- 
tion work  and  co-operation,  the  desirability  of  maintain- 
ing a  strong  and  well  attended  organization  being  em- 
l)hasized  as  a  means  of  promoting  the  interests  of  the 
public  not  less  than  those  of  the  profession.  The  bene- 
fits of  druggists  getting  together  and  exchanging  ideas 
were  dwelt  upon  and  a  resume  w^as  given  of  what  the 
retailers  had  already  accomplished  through  united  effort. 


Physicians  Appeal  to  President  on   Nostrums. 

A  special  commission  to  investigate  nostrums  was 
asked  for  by  a  committee  of  the  American  Medical  Asso- 
ciation, which  called  on  President  Wilson  March  9th.  It 
told  the  president  that  the  pure  food  and  drugs  act  has 
failed  to  stop  nostrum  frauds. 

The  committee  "was  composed  of  Drs.  W.  T.  Council- 
man, of  Boston;  George  H.  Simmons,  of  Chicago;  Hiram 
Woods,  of  Baltimore,  and  Alexander  Marcy. 


Dr.  Lyman  F.  Kebler,  chief  of  the  drug  division  of  the 
Bureau  of  Chemistry,  Washington,  D.  C,  has  recently 
been  elected  president  of  the  University  of  Michigan 
.\lumnl  Association  of  Washington.  He  was  graduated 
by  the  College  of  Pharmacy  of  the  University  of  Michi- 
gan in  1890. 

Dean  J.  O.  Schlotterbeck,  of  the  College  of  Pharmacy  of 
the  University  of  Michigan,  delivered  an  illustrated  lec- 
ture on  the  "Deceptive  Advertising  of  Foods  and  Drugs," 
at  the  Midland  High  School,  Midland,  Mich.,  on  the  eve- 
ning of  February  23d. 

Detroit  newspapers  report  that  the  largest  settlement 
made  under  the  provisions  of  the  Harrison  act  since 
its  pas-sage,  occurred  in  that  city  recently.  A  physician- 
druggist  paid  to  the  government  |2,500. 

J.  O.  Purge,  of  Nashville.  Tenn.,  underwent  a  surgical 
operation  at  St.  Thomas'  Hospital  some  weeks  ago.  At 
last  accounts  he  was  making  a  good  recovery. 
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Promotions  in  the  Steams  Directorate. 

At  the  recent  annual  meeting  of  the  board  of  directors 
of  Frederick  Stearns  &  Co.,  two  important  promotions  in 
the  directorate  were  announced. 

General-Manager  Willard  Ohliger  takes  up  the  duties  or 


WILLIAM  OHLIGEB. 

First  Vlce-P>resldent  and 
General  Manager. 


FREDEBICK   S.   STEARNS. 

Second  Vice-President 
and  Treasurer. 


first  vice-president,  succeeding  Wayland  D.  Stearns  in  that 
position,  and  Frederick  S.  Stearns  advances  to  the  second 
vice-presidency,  retaining  the  office  of  treasurer,  in  which 
he  has  "made  good"  for  several  years  in  administering 
the  financial  affairs  of  the  company. 


Fake  Foods  for  Diabetics. 

Investigations  by  the  officials  in  charge  of  the  enforce- 
ment of  the  federal  food  and  drugs  act  have  shown  that 
various  food  products  have  been  placed  on  the  market 
from  time  to  time  that  are  recommended  by  the  manufac- 
turers for  use  by  people  suffering  from  diabetes.  It  is 
generally  held  that  the  foods  best  suited  to  persons  suffer- 
ing from  diabetes  are  those  which  contain  little  or  no 
starch  and  sugar. 

Some  of  the  foods  placed  on  the  market  and  recom- 
mended by  the  manufacturers  for  use  in  diabetes  have 
been  found  to  contain  nearly  as  much  starch  and  sugar  as 
ordinary  products,  so  that  they  were  of  no  more  value  In 
the  treatment  of  diabetes  than  ordinary  food  products 
that  could  be  purchased  more  cheaply.  The  diabetic  pa- 
tient can  avoid  ordinary  food  products  that  contain  con- 
siderable quantities  of  starch  and  sugar,  as  the  composi- 
tions of  these  products  are  generally  known.  In  the  case 
of  prepared  foods  advertised  for  use  in  diabetes,  however, 
the  patient  may  be  misled  into  eating  quantities  of  starch 
and  sugar  that  might  be  positively  injurious. 


Valuable  Products  from  Cherry  Pits. 

Sixteen  hundred  tons  of  cherry  pits,  now  a  source  of 
annoyance  and  expense  to  canneries,  can  be  made  to  yield 
two  valuable  oils  and  also  a  meal  for  feeding  cattle,  ac- 
cording to  specialists  of  the  United  States  Department  of 
Agriculture.  In  addition,  105,000  gallons  of  cherry  Juice 
now  wasted  in  seeding  cherries  can  be  turned  Into  desir- 
able Jelly  and  syrup,  or  Into  alcohol.  A  saving  of  these 
valuable  by-products  from  cherry  canning  may  make 
possible  the  domestic  manufacture  of  substitutes  for 
almond  oil  and  bitter  almond  oil.  now  imported,  and  at 
the  same  time  establish  a  new  industry  in  the  cherry- 
picking  districts  of  the  country. 

The  department  haa  published  a  special  paper  on  the 
subject  known  as  Paper  350,  entitled  "The  Utilization  of 
Cherry  By-Products,"  by  Frank  Rabak,  chemical  biologist 
Id  the  Bureau  of  Plant  Industry. 


Tb«  Arm  of  F.  S.  Leadbeater  4k  Sons,  Inc.,  wholesale  and 
retail  druggists  of  Alexandria,  Va.,  established  in  1792, 
has  been  adjudged  bankrupt.  The  claims  of  three  credi- 
tors whose  petition  to  have  the  company  declared  bank- 
nipt  precipitated  its  embarrassment,  amounted  to 
139,542.88. 

At  a  meeting  of  the  Fresno  local  of  the  California  Drug 
Clerks'  Association,  held  February  23d,  William  McKlnley 
was  elected  president,  and  Raymond  O.  L4ndley  secretary. 


Obituaries. 

Charles  H.  McConnell. 

Charles  Henry  McConnell,  president  of  the  Economical 
Drug  Company,  Chicago,  died  at  his  home  in  that  city 
March  17th,  aged  seventy-four  years. 

Mr.  McConnell  was  born  in  Dublin,  Ireland,  October 
12th,  1841,  and  at  an  early  age  came  to  the  United  States 
with  his  brother.  He  was  educated  in  Detroit,  v.-here. 
later,  he  was  employed  by  the  Detroit  Tribune.  When 
the  Civil  War  began  he  enlisted,  and  at  its  close  estab- 
lished a  printing  company  in  Chicago  and  built  up  a  for- 
tune. He  lost  his  money  in  theatrical  ventures  in  the 
early  eighties.  He  is  next  found  in  Brooklyn,  a  real  es- 
tate clerk.  Returning  to  Chicago  he  started  a  cut-rate 
drug  business  in  1892,  in  Clark  street.  His  store  failed 
during  the  panic  of  1893,  but  he  soon  recovered  its  con- 
trol, and  for  many  years  conducted  the  business  most 
successfully  in  State  street.  It  is  said  that,  in  his  estab- 
lishment it  was  no  uncommon  thing  for  prescriptions  ap- 
proximating one  thousand  a  day  to  be  filled.  Some  years 
ago  he  set  aside  one-fourth  of  the  capital  stock  of  his 
concern  for  his  older  employees,  giving  them  time  in 
which  to  pay  for  it.  At  that  time  it  was  said  that  the 
dividends  on  the  stock  were  40  per  cent,  a  year.  In 
the  matter  of  salaries  and  vacations,  too,  he  was  most 
generous.  He  believed  that  it  paid  to  surround  himself 
by  good   men  and  to  make  his  interests  their  interests. 

Mr.  McConnell  was  an  aggressive  and  unique  adver- 
tiser. Before  there  was  any  law  requiring  the  percentage 
of  alcohol  or  cocaine  to  be  stated  on  the  labels  of  medi- 
cines containing  them,  be  took  a  firm  stand  against  the 
selling  of  disguised  cocktails  and  dope,  going  so  far  as  to 
wrap  with  some  nostrums  circulars  calling  attention  to 
their  dangerous  character.  In  other  respects  Mr.  McCon- 
nell was  a  conspicuous  figure  in  the  retail  drug  business 
of  the  country.  In  a  communication  to  the  Circular 
some  eight  years  ago,  he  gave  utterance  to  an  expression 
which  has  been  quoted  many  times:  "Not  being  a  phar- 
macist  (thank  God!)   my  reasoning ""etc.,  he  wrote. 

He  did  not  go  into  the  drug  business  until  he  was  a  ma- 
ture man  who  had  gained  much  and  varied  commercial 
experience  in  other  lines.  One  would  expect  of  such  a 
man  that  he  would  "commercialize  pharmacy,"  to  use  a 
common  expression,  yet  his  store  on  Chicago's  principal 
shopping  street  carried  only  the  so-called  legitimate  drug 
store  lines.  Many  years  ago  he  discontinued  the  sale  of 
cigars  and  soda  water  because  he  considered  them  a  det- 
riment to  his  drug  business. 

In  Samuel  Hopkins  Adams'  series  of  articles  on  "The 
Great  American  Fraud,"  published  in  Collier's,  mention 
is  made  of  Mr.  McConnell's  attitude  toward  nostrums. 
In  Collier's  for  October  7th,  1905,  page  15,  Is  a  picture  of 
a  window  display  made  by  the  Economical  Drug  Com- 
pany in  which  appear  a  representative  of  a  fat  man  for 
the  "before  using"  exhibit  and  one  of  a  skeleton  for  the 
"after  using,"  with  the  "moral" — "Don't  dose  yourself 
with  secret  'patent  medicines,'  almost  all  of  which  are 
frauds  and  humbugs,''  etc.  On  the  same  page  is  repro- 
duced the  wording  on  one  of  the  Economlcal's  store 
cards  reading:  "Please  do  not  ask  us  what  is  any  old 
■patent'  medicine  worth.  For  you  embarrass  us,  as  our 
honest  answer  must  be  that  it  is  worthless.  If  you  mean 
to  ask  at  what  price  we  sell  It,  that  is  an  entirely  differ- 
ent proposition.  When  sick  consult  a  good  physician.  It 
is  the  only  proper  course.  And  you  will  find  It  cheaper 
in  the  end  than  self-medication  with  worthless  'patent* 
nostrums." 

The  deceased  was  a  traveler  and  an  art  connoisseur. 
Among  the  decorations  of  his  store  are  replicas  of  the 
stuccos  In  Baron  Rothschild's  ball-room  in  Vienna.  Much 
of  the  store's  furniture  was  bought  in  Paris.  He  was  an 
admirer  of  Boots,  who  controls  in  England  a  chain  of 
drug  stores  which  probably  has  no  equal  in  the  world. 

Mr.  McConnell  had  been  a  member  of  the  American 
Pharmaceutical  Association  since  1899.  He  is  survived 
by  his  wife,  Mrs.  Clara  V.  McConnell,  and  a  daughter, 
Mrs.  Cora  E.  Wright. 


Dr.  T.  Hesby  Auij.,  of  Bowling  Green,  Ky.,  where  he 
had  been  In  the  drug  business  for  over  twenty  years,  died 
February  9th  in  his  fifty-fifth  year.  He  is  survived  by 
two  daughters. 

EDWARD  Lu  Babbiett,  of  Lawrence,  Mass.,  died  March 
8tb,  aged  thirty-eight  years.     He  was  a  native  of  Law- 
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rence  and  had  been  its  rity  pharmacist.  He  left  a 
mother,  a  sister  and  four  brothers. 

Wakrkn  U  Benton,  of  Thompsonville,  Mass.,  died  in 
January. 

Jamks  Oscar  Bihbat^k  died  at  Manchester,  N.  H.,  Feb- 
niary  2l8t  In  his  seventy-flfth  year.  Mr.  Burbank  had 
been  in  the  drug  business  for  over  twenty  years,  retiring 
several  years  ago.  He  is  survived  by  three  sons  and  two 
daughters. 

Wiu.iAM  W.  Davis,  for  forty-eight  years  a  druggist  at 
Pittsburgh,  died  February  10th.  He  was  born  and  brought 
up  in  the  house  where  be  was  in  business  and  where  be 
died.     He  leaves  a  son  and  three  daughters. 

A.  E.  DiMMocK,  for  many  yeare  engaged  in  the  drug 
business  at  Valdosta,  Ga.,  died  February  10th.  He  is  sur- 
vived by  his  wife,  two  sons  and  two  daughters. 

Henry  Doh.men,  secretary  and  treasurer  of  the  F.  Doh- 
nien  Company,  Ltd.,  of  Milwaukee,  died  at  his  home  In 
that  city  February  23d.  He  was  born  in  Milwaukee  fitty- 
flve  years  ago,  and  had  been  identified  with  the  drug  busi- 
ness since  his  sc-hool  days,  starting  under  the  direction 
of  his  father.  Mr.  Oohmen  is  survived  by  a  -widow  and 
lour  children. 

Edward  T.  C.  Eddy,  well-known  In  the  retail  drug  busi- 
ness of  Boston,  died  February  15th,  aged  seventy  years. 
He  bad  held  a  position  for  many  years  with  the  Theodore 
Metcalf  Company,  and  more  recently  was  with  other 
bouses. 

David  Horn,  Jr.,  an  old  resident  of  Harrisburg,  Pa.,  is 
dead.  He  was  born  In  Philadelphia  and  traveled  for  a 
wholesale  drug  house  of  that  city.  He  Is  survived  by  his 
wife,  one  son,  and  one  daughter. 

U  J.  Mertz,  of  New  Orleans,  died  February  10th. 

Arthur  Nussey,  of  Hlghtstown,  N.  J.,  died  February 
7th,  in  his  sixty-first  year.  He  leaves  a  widow,  a  son, 
and  three  daughters. 

C]iAiu,E«  G.  PhTEK,  for  forty  years  In  business  at  Ba- 
ronne  and  Poydras  streets.  New  Orleans,  and  active  in  or- 
ganization work,  died  March  11th,  after  a  long  illness. 
He  left  a  wife  and  three  children,  one  a  son  who  will 
continue  the  business.  Mr.  Peter's  death  will  be  mourned 
by  many,  as  he  was  known  as  a  charitable  man.  It  is 
said  that  during  his  long  experience  as  a  druggist  he 
never  turned  from  his  place  of  business  any  person  w-ho 
needed  drugs  or  help.  Like  many  another  druggist,  he 
contributed  much  and  went  his  way  without  boasting  of 
what  he  had  done. 

Frederick  C.  Spooler,  a  prominent  citizen  of  Brandon, 
Vt.,  where  he  had  been  in  the  drug  business  for  over 
twenty  years,  died  there.  February  17th.  He  leaves  a 
widow,   four  sons  and  two  daughters. 

Samuel  P.  Storrs,  a  well-known  druggist  of  Hartford, 
Conn.,  died  there  February  13th,  in  his  fifty-seventh  year. 
Mr.  Storrs  had  been  in  business  at  one  place  for  over 
thirty  years.    He  leaves  a  Widow  and  one  son. 

Wii.Li/>M  H.  Vickery,  of  Dover,  N.  H.,  died  March  10th. 
He  was  seventy-seven  years  old,  having  been  born  at 
Dover  February  16th,  1839,  and  had  lived  there  all  his 
lite.  November  24th,  1864,  he  established  a  drug  store, 
where  for  fifty-one  years  he  had  been  in  business.  He 
was  a  veteran  of  the  Civil  War.  From  1884  to  1894  he 
was  a  member  of  the  school  board  of  his  city.  He  served 
two  terms  in  the  New  Hampshire  legislature  in  the  early 
seventies.  He  is  survived  by  his  wife,  three  sons  and 
two  daughters,  one  son,  John  E.,  having  been  his  partner 
in  business. 

Charles  S.  Wiggi.v,  a  retired  druggist,  died  aX  his  home 
In  Meredith,  N.  H.,  February  26th. 

WiLUAM  C.  Williams,  one  of  the  pioneers  In  the  De- 
troit drug  business,  and  the  president  of  the  Michigan 
Drug  Company,  died  February  24th.  He  Is  survived  by  a 
widow,  a  son  and  a  daughter.  Mr.  Williams  was  born  in 
Aglesey,  North  Wales,  in  1837.  He  came  to  America  with 
his  mother  and  two  sisters  and,  in  1853,  became  a  drug 
cl^rk  in  the  Jacob  S.  Farrand  store.  As  the  business  devel- 
oped he  secured  a  partnership  in  the  reorganized  firm, 
which  became  known  as  Farrand,  Sheley  &  Co.  Later  he 
became  senior  partner.  In  1892  various  drug  interests 
were  consolidated,  and  the  Michigan  Drug  Company  was 
formed.  At  about  the  same  time  Mr.  Williams  became  one 
of  the  organizers  and  trustees  of  the  Detroit  College  of 


Medicine.    He  had  retired  from  active  work  some  years 
ago. 

Ensign  Saroest  Wrisht,  who  conducted  a  drug  store 
at  Georgetown,  Colo.,  from  1866  to  1907,  died  February 
29th,  at  Roxbury,  .Mass.  He  ie  said  to  have  been  the  first 
regularly  established  druggist  li)  Colorado.  He  was  born 
In  Boston  in  1827. 


Massachusetts  College  Adopts  Resolutions  on 

the  Death  of  S.  A.  D.  Sheppard. 

At  a  regular  quarterly  meeting  of  the  .Massachusetts 
College  of  Pharmacy  held  at  Boston  .March  6th,  a  com- 
mittee composed  of  John  C.  Godding,  Henry  .^.  Esta- 
brook  and  Irving  P.  Gammon,  reiwrted  the  following 
resolutions,  which  were  adopted: 

The  Massachusetts  Collfgc  of  Pharmacy  lias  lo«t  one  of  Its 
oldest  and  best  beloved  momberg  In  the  death  of  Samuel  A. 
D.  Sheppard,  who  passed  away  at  Newton  Centre  on  Novem- 
ber fflilli.   i!Ho. 

Mr.  Sheppard  v  as  a  man  of  stfiHnir  ihnracter.  excellent 
JiHigmont  and  wise  cccnsel,  and  he  \  the  professional 

spirit    of    pharmacy    to    an    exceptio  His    InOuence 

was  great,  and  It  was  always  exerii ..  ..,.  ..e  attainment  of 
tht   nsht. 

This  .;ollege  hereby  records  Its  appreclatl«n  of  Mr.  Shep- 
pard's  great  services,  and  its  sense  of  loss  of  a  true  and  de- 
voted friend,  whose  achievements  wlU  remain  as  a  lasting 
monument  to   his  memory. 


Death  of  the  President  of  the  A.  M.  A. 

Dr.  William  L.  Rodman,  president  of  the  American 
Medical  Association,  died  at  Philadelphia,  March  8th. 

Dr.  Rodman  was  born  in  Frankfort,  Ky.,  In  1858,  a 
son  of  General  John  Rodman,  for  many  years  attorney- 
general  of  the  State.  He  was  graduated- in  medicine  by 
Jefferson  Medical  College,  Philadelphia;  served  two  years 
In  the  army,  went  Into  private  practice,  filled  positions  In 
several  medical  schools  in  Louisville,  and  was  then  called 
to  the  chair  of  surgery  in  the  Medlco-Chlrurglcal  Col- 
lege. 

Numerous  honors  had  come  to  Dr.  Rodman,  culminat- 
ing in  his  election  as  head  of  the  chief  association  of 
physicians  in  this  country. 


Society  of  Chemical  Industry  Loses  a  Past 
President. 

Ivan  Levinstein,  one  of  the  pioneers  in  the  development 
of  the  auilin  dye  and  coal-tar  color  industry  in  Great 
Britain,  and  recently  prominently  identified  with  the  for- 
mation of  the  quasl-government  enterprise  for  augment- 
ing and  facilitating  the  manufacture  of  synthetic  dye- 
stuffs  in  the  United  Kingdom,  under  the  style  of  British 
Dyes,  Limited,  died  recently  at  Manchester,  in  his  sev- 
enty-first year. 

Mr.  Levinstein  had  long  been  active  in  scientific,  edu- 
cational and  association  affairs,  and  his  work  brought  him 
into  a  number  of  important  public  positions,  the  most  dis- 
tinguished of  -which  was  that  of  president  of  the  Society 
of  Chemical  Industry,  to  which  he  was  elected  for  two 
successive  terms. 


Dr.  Smith  Ely  Jelllffe,  formerly  professor  of  pharma- 
cognosy in  the  College  of  Pharmacy  of  the  City  of  New 
York,  has  the  sympathy  of  his  many  pharmaceutical 
friends  on  account  of  the  death  of  his  wife,  March  3d. 


Medicine  Not  For  Tuberculosis. 

Secretary  John  L.  Burkart,  of  the  Michigan  Board  of 
Health,  is  quoted  in  a  Detroit  paper  as  having  said: 

"Nothing  will  cure  tuberculosis  but  good  food,  fresh 
air  and  sunshine.  No  medicine  has  yet  been  founo  that 
will  do  it.  In  fact,  medicines  are  not  needed  in  tubercu- 
losis at  all,  except  now  and  then  to  relieve  an  irritating 
cough.  But  as  a  fundamental  cure,  medicines  will  not 
work." 

Of  course  druggists  are  familiar  with  the  facts  so 
pointedly  set  forth  by  the  health  officer,  but  a  little  re- 
minder now  and  then  will  do  no  harm. 


At  the  annual  meeting  of  the  West  Philadelphia  Retail 
Druggists'  Association,  held  at  the  Hotel  Bingham,  Janu- 
ary 7th,  R.  W.  White  was  elected  president. 

Azro  M.  Dows  has  added  another  to  his  chain  of  stores 
at  Lowell.     The  latest  is  at  Merrimack  square. 


A  PUBUCATION  TO  INTEREST  AND  AID  THOSE  WHO  MAKE  AND  SELL 
AS   WELL   AS   THOSE    WHO    BUY   AND    OPERATE    SODA    FOUNTAINS 


Easter  at  the  Soda  Fountain. 

If  there  is  one  holiday  in  the  year  that  is  more 
characteristic  of  the  season  in  which  it  falls  than 
Easter,  we  have  not  had  our  attention  called  to  it. 
Our  national  Independence  Day  would  not  have  suf- 
fered as  a  consequence  if  it  had  happened  to  come  in 
the  spring,  winter  or  fall.  We  are  not  dependent 
upon  the  cold  weather  for  the  spirit  in  which  we  cele- 
brate Christmas  and  New  Year's  Day.  We  could 
revere  the  memory  of  Washington  and  Lincoln  just 
a?  well  in  January,  June  or  September  as  we  do  in 
February.  Thanksgiving  Day  is  appointed  by  our 
executives  who,  of  course,  select  for  it  a  time  when 
v.e  are  thankful  for  the  abundance  of  good  things 
which  the  earth  has  yielded,  and  so  very  appropriate- 
ly name  a  day  when  crops  have  been  housed. 

But  Easter!  Its  origin  is  ancient.  The  season  was 
celebrated  by  the  Jews  before  the  Christian  era,  but 
according  to  Christian  usage  Easter  marks  the  recur- 
rence of  the  time  of  year  when  the  Resurrection  took 
place,  and  so  it  is  most  appropriate  that  it  should  be 
in  the  spring.  There  is  new  life  in  the  world  at  Eas- 
tertide :  many  kinds  of  seeds  and  bulbs  which  have 
been  in  the  ground  for  months  put  forth  green  leaves 
then,  as  do  the  shrubs  and  trees,  and  there  is  reani- 
mation  among  the  birds  and  beasts.  Nature  seems 
to  arouse  itself  and  show  life  where  before  there  was 
lethargy. 

Easter  is  a  glad  time.  The  solemn  and  penitential 
days  of  Lent  are  past,  and  the  people,  like  the  plants, 
adorn  themselves  anew  and  seem  to  be  bent  on  mak- 
ing the  world  more  beautiful  and  gay. 

.'Ml  of  which  is  very  pretty  and  proper,  but  what 
has  it  to  do  with  business — with  the  soda  business? 

It  has  much.  In  the  first  place,  the  coming  of 
Easter  day,  the  almanac  to  the  contrary  notwithstand- 
ing, means  that  spring  is  "officially"  open.  It  means 
that  warm  weather  is  due.  It  means  both  that  more 
people  will  drink  soda  and  that  people  will  drink 
more  soda.  It  means  that  the  fountain  should  pre- 
>ent  a  fresher,  brighter  appearance,  and  be  stocked 
with  materials  for  turning  out  new  and  (if  possible) 


more  attractive  drinks.  It  means  that  the  fountain 
man  who  is  "on  the  job''  will  about  this  time  deco- 
rate his  counter  with  flowers  and  make  a  special  ef- 
fort to  get  his  customers  and  should-be  customers 
to  come  in  and  start  the  season  right  by  getting  a 
taste  of  his  wares — and  taking  pains  to  see  that  the 
sample  tastes  like  "more  and  often." 

Now  is  the  time  for  the  druggist  with  a  fountain 
to  arrange  for  his  grand  opening  for  Easter  Mon- 
day, to  arrange  for  his  new  and  attractive  materials 
and  formulas,  for  his  1916-model  menu  cards,  for  his 
window  display  and  flowers.  At  the  passing  of  Eas- 
ter the  people  are  ripe  to  respond  to  any  special  ef- 
fort which  may  be  put  forth  to  get  them  to  enjoy 
themselves.  The  fountain  man  that  rises  to  his  op- 
portunities will  have  cause  to  congratulate  himself 
when  he  counts  his  cash  after  the  close  of  business 
on  Monday,  April  twenty-fourth.  And  if  he  does  not 
let  himself  down  too  perceptibly  during  the  weeks 
that  follow,  his  self-congratulations  may  take  on  a 
permanent  aspect. 


Whereby  the  Drug  Store  Has  Its  Strongest 
Hold  on  the  Public. 

Let  any  one  say  what  he  may  about  professional — 
or  so-called  "ethical" — pharmacy  and  the  commercial 
drug  business  and  the  relative  merits  of  each  as  a 
money-getter  or  satisfaction-producer,  the  fact  re- 
mains that  the  word  "pharmacy"  or  "drug  store"  is 
an  attraction  to  the  people,  and  must  be  retained  in 
order  for  the  business  behind  it  to  maintain  its  pres- 
tige and  to  progress  with  the  least  resistance.  A 
grocery  store,  a  tin  shop,  a  confectioner's  parlor  or 
a  dry  goods  bazaar  is  all  right  in  its  place.  Each  has 
its  own  special  appeal  to  make  to  the  public.  But, 
after  all,  the  drug  store,  from  its  colored  globes  in  the 
front  window  to  its  mysterious  prescription  depart- 
,  ment  in  the  rear,  has  a  charm  all  its  own  which  is 
one  of  its  principal  assets. 

And  the  one  thing  beyond  and  above  all  others 
which  sets  a  drug  store  apart  from  other  mercantile 
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establishments  is  that  same  prescription  department. 
Tills  department  must  be  maintained  even  if  con- 
ducted at  a  loss  (which  has  probably  never  been  the 
case  in  a  store  which  was  not  as  a  whole  conducted 
at  a  loss),  and  one  of  thcbest  ways  to  make  it  ad- 
vertise itself  and  advertise  the  store  as  a  whole,  is 
to  keep  it  looking  attractive — yet  dignified  and  pro- 
fessional— on  the  side  which  it  presents  to  the  public. 
In  other  words,  there  is  nothing  which  is  quite  the 
equal  of  a  properly-made  prescription  case  to  lend  to 
the  drug  store  the  distinctive  appearance  which  puts 
it  into  a  class  by  itself.  There  is  something  in  a  pre- 
scription department  which  seems  to  say  to  the  pub- 
he,  We  are  chemists  here,  trained,  careful  men ; 
everything  in  this  store  has  to  undergo  the  super- 
vision which  we  are  in  the  habit  of  exercismg  in  the 
matter  of  the  prescriptions  we  fill.  Nothing  of  a  low 
grade  can  get  past,  us,  be  it  a  perfume,  a  soap,  a 
glass  of  soda  water,  a  tooth  brush  or  a  rubber  bot- 
tle., fluy  here  and  receive  the  protection  which  can 
be  given  only  by  those  who  know. 

And  with  the  prescription  case  saying  this,  and  the 
rows  of  stock  bottles  on  the  shelves  taking  up  the 
cry,  and  the  globes  of  colored  water  in  the  windows 
"relaying"  it  to  the  outside  world,  it  would  be  a  pity 
for  the  soda  and  the  other  things  not  to  confirm  the 
statement,  for  if  the  soda  is  found  to  be  lacking  in 
quality  the  public  will  conclude  that  all  those  fine 
things  proclaimed  by  the  drug  end  of  the  establish- 
ment about  the  drugs  and  sundries  in  the  store  are  to 
l^  taken  with  a  pinch  of  .-.lit. 

— ■ ■  ♦  ■ 

Bulletin  No.  11  of  the  Kansas  State  Board  of 
Health  calls  attention  to  the  fact  that  a  drink  made 
from  tartaric  acid,  orange  color,  orange  flavor, 
sugar  and  water  cannot  properly  be  labeled 
"orangeade."  Orangeade,  like  lemonade,  should  be 
a  mixture  of  the  fruit  juice  with  water  and  sugar. 

Someone  writing  about  the  fountain  has  said  that 
of  the  five  senses,  seeing  conveys  the  most  lasting 
impression.  Perhaps  so,  but  smelling  is  not  to  be 
forgot ;  sweet  odors  at  the  fountain  attract,  and  sour 
ones  repel  perhaps  to  as  great  an  extent  as  beauty 
and  ugliness,  respectively. 

Some  look  around  and  are  impressed  by  what  they 
see-  and  some  do  not  look,  or,  if  they  do,  are  not  im- 
pressed. Some  take  hints  as  they  go  through  life, 
profit  thereby  and  wax  opulent,  while  still  others  do 
none  of  these  things.  Any  soda  clerk  can  look  out  of 
the  window  or  across  the  counter  and  pick  out  some 
of  each  kind. 

There  is  one  thing  that  a  dispenser  need  never 
fear  getting  too  much  of  in  a  drink,  and  that  is 
cleanhness.  He  may  have  a  drink  too  cold,  or  too 
sweet,  or  too  sour  or  too  long,  or  too  short,  or  too 
almost  anything  else,  but  too  clean — uneven 

•  m  t  ' 

About  ten  days  after  the  millennium,  the  Public  Service 
Commission  will  order  that  "L"  tickets  and  subway  tickets 
are  to  be  interchangeable.  And  eleven  days  after  the  mil- 
lennium, It  will  be  possible  to  have  the  soda  clerk  begin 
to  serve  your  order  before  you  give  him  the  soda  check  — 
F.  P.  A.,  In  the  New  York  Trihrme. 

B.  J.  Prochaska,  who  has  been  in  the  employ  of  Charles 
Huhn,  at  Minneapolis,  has  recently  purchased  a  store  at 
Pine  City,  Minn. 


One  May  Learn  About  His   Own   Business  by 
Studying  the  Business  of  Others. 

All  of  us  are  so  close  to  our  own  businesses  that  we 
fail  to  see  faults  in  them  which  others  see  and  which 
we  may  see  In  the  businesses  of  others.  This  being  so,  it 
has  often  been  suggested  that  the  druggist  go  away  from 
home  occasionally  and  look  at  the  stores  of  other  men  in 
his  own  line. 

The  same  idea  is  forcibly  presented  by  E.  C.  Tracey  in 
the  Confectioners'  Journal,  being  applied  to  fountain  men. 
If  one  of  the  latter,  who  has  a  large  and  prosperous  trade 
will  take  a  trip  away  from  home  once  a  year  and  while 
away  will  make  it  his  business  to  drink  soda  water  at  all 
the  large  soda  fountains  be  sees  on  his  travels  he  will 
learn  a  lot  well  worth  knowing. 

Mr.  Tracey  goes  on  to  say:  In  the  first  place  he  should 
view  these  fountains  in  a  critical  frame  of  mind.  Should 
look  over  everything  carefully  for  faults  both  of  commis- 
sion and  omission,  and  then  jot  down  on  one  side  of  his 
memo  book  all  the  bad  things  seen,  and  on  the  other  side 
all  the  good  things  worth  remembering.  He  should  forget 
all  about  his  own  fountain  and  do  this  as  if  he  were  a 
reporter  for  a  Sunday  paper  getting  paid  for  writing  an 
article  critical  of  soda  fountains  and  their  service  from 
the  viewpoint  of  the  consumer. 

He  should  do  this  at  not  less  than  a  dozen  different 
fountains,  and  when  he  returns  home  should  stand  in 
front  of  his  own  fountain  and  take  out  his  little  book  and 
lie  will  be  astonished  to  find  that  most  all  the  faults  he 
discovered  in  other  places  are  duplicated  in  his  own,  and 
be  further  .surprised  to  see  how  few  of  the  good  things 
show  up. 

We  have  to  go  far  away  from  our  store  sometimes  and 
look  at  our  business  with  the  eyes  of  a  stranger  to  get 
the  right  perspective  and  learn  the  faults  to  be  corrected 
and  the  improvements  necessary.  Wake  up!  Put  your- 
self in  the  place  of  your  customer  who  pays  real  money 
♦  or  drinks  at  your  fountain  and  find  out  wliat  he  needs 
and  looks  for  at  your  counter  to  make  him  pleased  and 
happy  and  make  it  so  that  he  will  come  back  again  and 
spend  more  money  with  you. 

Au  experience  as  suggested  above  will  be  an  eye-opener 
and  healthful  for  you,  your  business  and  your  patrons. 


Spring   Opening   Days   at   the   Soda    Fountain. 

Not  only  may  there  with  propriety  and  profit  be  an 
opening  day  at  the  fountain,  but  there  may  be  an  open- 
ing week,  each  day  of  which  may  witness  the  inaugura- 
tion of  some  new  advertising  feature. 

For  instance,  on  one  day  the  fountain  may  be  turned 
over  to  the  youHg  women  of  some  charitable  society,  half 
the  gross  receipts  to  be  given  to  them.  Another  day  a 
souvenir — say  a  cosmetic  or  a  sample  of  the  druggist's 
own  brand  of  cologne  water — may  be  given  to  each  pur- 
chaser of  a  fountain  delicacy.  On  a  third  day  there  might 
be  music  by  a  small  string  orchestra.  Again,  to  every 
purchaser  of  a  glass  of  soda  or  a  sundae  might  be  presented 
a  coupon  entitling  the  holder  to  a  soda  or  sundae  of  equal 
value  any  timr  after  the  opening  week.  (This  latter 
would  insure  at  least  a  second  visit  from  many  customers.) 

Of  course,  all  these  special  attractions  should  be  widely 
advertised  by  every  available  means — newspapers,  window 
cards,  counter  slips,  by  word  of  mouth,  and  otherwise. 

There  may  be  such  a  thing  as  a  druggist  being  too 
proud  (or  is  it  too  lazy?)  to  hustle  and  exert  himself  to 
get  the  people  to  coming  to  his  store  for  their  soda  water 
and  so  serve  them  that  they  will  keep  on  coming.  For 
such  a  man  "a  soda  fountain  does  not  pay";  he  says  so 
himself.  Yet  everybody  knows  that  soda  fountains  do 
pay — somebody.  And  there  is  a  widespread  suspicion 
that  that  somebody  is  the  man  who  gets  behind  the  soda 
business  and  pushes  it  up  to  a  point  where  he  gets  out  of 
it  as  nearly  all  there  is  in  it  as  it  is  possible  for  him  to  do. 


Bad  Odor  from  Simple  Syrup. 

According  to  a  writer  in  the  yational  Bottlers'  Gn- 
zette,  the  offensive  odor  which  is  sometimes  noticed  in 
hot  weather  coming  from  simple  syrup  is  caused  by 
sulphurous  acid  derived  from  the  decomposition  of  the 
commercial  ultramarine  used  to  make  the  sugar  white. 
When  the  syrup  from  one  cause  or  another  acquires  an 
acid  reaction,  the  free  acid  attacks  the  sodium  sulphide  of 
the  ultramarine,  which  forms  sulphurous  .acid. 
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Virginia's  Wizard  City  and  Its  Soda  Fountains 

Everybody,  or  nearly  everybody,  has  heard  of  the  sudden  transformation  of  City  Point.  Va.,  from  a 
sleepXy  Southern  village  held  together  by  a  railroad  terminal  at  a  deep-water  dock,  to  the  seething  city 
of  Hopewell,  iiith  its  population  of  ten  thousand,  twenty  thousatid  or  forty  thousand,  according  to 
whether  the  census  was  taken  last  week,  this  week  or  is  to  be  taken  next  week.  The  over-night  change 
came  as  a  result  of  the  great  war  of  Europe,  for  at  Hopewell  is  located  one  of  the  big  DuPont  gun-cotton 
plants.  It  is  said  that  the  town  is  more  picturesque,  even  if  m^ore  sordid.  tha7i  were  any  of  the  min- 
ing camps  of  "forty-nine"  or  the  boom  cities  of  the  plains  in  the  days  following  the  Civil  War.  It 
was  nearly  destroyed  by  fire  some  weeks  ago,  but  is  being  rapidly  rebuilt.  A  few  words  about  its  drug 
stores  and  soda  fountains  are  here  given. 


The  story  of  Hopewell's  soda  fountains  reads  like  a 
fairy  tale,  as  indeed  would  any  story  told  of  Virginia's 
wonder  city. 

The  early  spring  days  of  1915  found  the  man  on  Hope- 
well's streets  in  the  position  of  the  American  abroad  who 
looks  in  vain  for  a  fountain  at  which  to  quench  his  thirst 
with  a  glass  of  soda  water.  However,  it  was  not  long  be- 
fore a  refreshing  drink  was  put  on  sale.  It  was  only  lem- 
onade. It  is  true,  sold  by  a  dealer  who  cried,  "All.  you  can 
drink  for  5  cents."  Lemonade  stands  leapt  into  immediate 
popularity  with  the  warm,  dusty  crowds,  and  the  venders 
prospered.  One  day  three  negroes  approached  a  stand 
and  each  in  succession  drank  seven  glasses  for  his  nickel. 


Typical  Street  Scene  in  Hopewell  before  the  Fire. 

The  sign  on  the  right  side  of  th(  street  bears  the  words 

"Midway  Pharmacy." 

One  seller  of  lemonade  at  an  early  land  sale  put  up  his 
day's  earnings  as  first  payment  on  a  lot,  and  today  Is  a 
dealer  in  real  estate. 

Laat  June  the  DuPont  Company  erected  a  drug  store 
Just  outside  of  Its  No.  1  gate  and  rented  it  to  the  county 
physician.  The  streams  of  men  passing  through  the  gate 
from  the  plant  found  the  store  a  good  place  to  get  a  cool 
ilrlnk,  a  cleanly-prepared  standwith,  and  other  drug  store 
knick-knacks.  The  trouble  was  that  the  building  was 
too  small  and  many  would-be  patrons  had  to  pass  it 
by  because  standing  room  was  unavailable,  and  the 
'  chance  of  being  waited  on  too  remote.  The  proprietor 
said  that  two  more  years  of  such  prosperity  as  he  enjoyed 
the  first  year  he  was  in  business  at  this  place  would  en- 
able him  to  retire  from  the  practice  of  medicine.  On  very 
warm  days  It  wag  not  unusual  for  this  store  to  take  in 
$75  on  soda  alone. 

This  small  store,  which  at  its  opening  promised  to  be 
clean,  soon  degenerated  by  reason  of  its  crowds  into  a 
dirty  place  with  an  uninviting  fountain. 

The  Prince  George  Pharmacy  was  followed  by  otherH 
early  in  the  summer,  and  now  there  are  eight  drug  stores 
In  Hopewell  and  two  in  A  village,  all  doing  a  good  busi- 
ness. 

Tltese  stores  are  practically  alike,  carrying  the  usual 
supply  of  drugs,  medicines,  toilet  articles,  tobacco  and 
fandles,  but  varying  In  structure  from  flimsy  wood  and 
corrugated  iron  to  brick  and  concrete:  also  differing 
greatly  as  to  sanitation,  some  being  almost  inconceivably 
unsanitary. 

Tile  Cottage  Pharmacy,  a  small  wooden  structure  con- 
venient to  B  village,  and  consequently  much  frequented 


by  women,  caused  a  visitor  from  Baltimore  to  say  of  its 
floor  that  it  would  be  a  task  equal  to  the  cleaning  of  the 
.'Augean  stables  to  rid  the  store  of  its  mud,  and  nothing 


Birdscye  View  of  Hopewell  before  the  Big  Fire. 

less  than  an  inclined  concrete  plane  with  the  Appomatox 
River  turned  through  it  would  ever  make  it  sanitary. 

But  Hopewell  is  not  without  its  sanitary  drug  shops, 
such  as  George's  two  stores,  which  before  the  fire  boasted 
fair  fountains  and  a  large  trade,  and  are  at  present  in- 
stalling better  fountains  than  those  burned.  The  lower 
George  store  is  one  of  the  leading  places  of  its  kind  in  the 
town,  and  carries  the  usual  attractive  line  of  drug-store 
soods.  It  is  well  located,  just  one  block  from  the  railway 
station. 

The  fastidious  traveler  sight-seeing  in  Hopewell  for  the 
first  time  might  turn  aside  from  most  of  the  drug-store 
fountains,  but  as  he  passed  up  Appomatox  street  his  eye 
would  rest  with  pleasure  on  a  row  of  brick  buildings  with 
a  large  plate  glass  window  across  the  end  and  the  neat 
inscription  above,  "Corner  Drug  Store."  This  Is  the  pride 
of  local  lovers  of  soda   water  and  the  thirsty  sightseer 


The  Same  2'oicn  after  the  Conflagration, 

might  well  imagine  he  had  dropped  Into  a  Broadway 
pharmacy  when  he  looks  around  at  the  neat  glass  cases, 
the  tiled  floor,  and,  best  of  all,  the  soda  clerk  in  bis 
white  jacket,  presenting  such  a  refreshing  appearance  in 
contrast  with  the  motley  crowd  outside.  Truly,  this  is 
Hopewell's  sanitary  fountain.  Fortunately,  the  fire  stopped 
Just  before  reaching  this  store,  then  in  process  of  con- 
struction. 
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Success  of  a  Leap  Year  Fountain  Day. 

Just  for  the  fun  of  the  thing,  Dr.  Patt's  Logcabln  Drug 
Store,  Wlnston-Salem,  N.  C.  tried  the  leap-year  plan  out- 
Hned  on  page  125  of  the  CiRCfLAR  for  February.  "You 
would  be  surprised  at  the  Buocess  I  had,"  writes  Dr.  J.  H. 
Patterson.  Jr.,  proprietor  of  the  store,  who  adds  gome  kind 
words  about  the  help  the  CiBC(ti,.v«  Is  to  him  in  his  busi- 
ness. 

Prizes  were  offered— first  prl«e  to  the  on*  who  spun 
the  biggest  yarn,  second  to  the  one  who  could  "name  all 
the  counties  In  North  Carolina  and  answer  a  few  other 
Questions,  and  third  to  the  woman  wlio  brought  the  most 
men  to  the  store.  .\  peculiar  thing  about  the  prl«es  was 
that-the  further  down  the  list  they  were,  the  larger  they 
were. 

On  the  menu  for  the  special  octHlloA-^Vhlch,  by  Ihp 
way,  WM  February  29th  "from  5  p.  k.  to  2  a.  m." — were 
drinks  and  sundaes  bearing  such  names  as  "Leap  Year 
Proposal,"  "Ask  .Me  Sundae,"  etc.,  as  suggested  In  the 
Circular.  An  orchestra  and  quartette  furnished  addi- 
tional entertainment,  and  many  vl.sitor=;  from  s\irrounding 
towns  were  provided  for. 


Advertising  the  Soda  Fountain. 

Some  of  the  advertising  that  should  be  put  behind  the 
soda  fountain  can  be  described  by  simple  suggestions. 
Show  cards  form  a  prominent  part  of  the  advertising 
equipment  of  any  soda  fountain.  Show  cards,  of  course,  to 
he  successful  should  be  representative  of  the  goods  they 
are  intended  to  advertise — pretty  pictures,  pictures  of 
fruits,  pictures  of  people  seated  comfortably  at  table  or 
counter:  pictures  that  describe  or  suggest  the  coldness  and 
flavor  of  drinks.    These  things  all  have  an  inviting  appeal. 

Newspaper  advertising  If  you  are  located  so  that  you 
can  employ  it  to  advantage  should  be  used  consistently 
and  resultfuUy.  Personal  letters  and  imitation  engraved 
invitations  make  good  advertising.  Window  strips  are 
good  advertising  if  attractive,  appealing  and  convincing. 


Changes  in  the  Fountain  Specialty  Company. 

in  January  the  presidency  of  the  Fountain  Specialty 
Company  became  vacant  by  the  death  of  H.  H.  Cushr 
man.     He  has  been  succeeded  by  John  S.  Nash. 

Mr.  Nash  was  born  in  Mahanoy  City,  Pa.,  in  1877.  In 
1898  he  organized  the  L.  A.  Becker  Company  in  conjunc- 
tion with  L.  A.  Becker,  and  was  secretary  of  that  com- 
pany until  it  was  consolidated  with  the  Bishop-Babcock 
Company  in  1911.  He  was  director  of  the  Bishop-Bab- 
cock-Becker  Company  until  June,  1913,  when  he  pur- 
chased a  controlling  interest  In  the  Fountain  Specialty 
Company,  and  became  its  treasurer,  which  office  he  con- 
tinued to  hold  until  the  death  of  Mr.  Cushman. 


C.  W.  Ehlers.  who  was  formerly  department  manager 
for  the  Bishop-Babcock-Becker  Company,  has  resigned 
from  the  service  of  that  company  to  accept  a  position  as 
manager  of  the  soda  foun- 
tain and  fixture  department 
of  the  Fuller-Morrisson 
Company,  of  Chicago.  Mr. 
Ehlers  has  been  prominently 
identified  with  the  soda 
fountain  industry  since  1902 
and  brings  to  the  Fuller- 
Morrisson  Company  the 
benefit  of  his  ripe  experi- 
ence in  both  the  construc- 
tion and  the  sales  end  of  the 
soda  fountain  and  fixture 
business. 

When  the  soda  water 
habltu#  exclaims.  "Never 
again."  after  a  painful  dis- 
gorgement of  one  of  the 
weird  messes  provided  un- 
der the  name  of  "sundaes" 
the  druggist  or  confectioner 
loses  a  customer.  "It's 
mighty  poor  business  to  let  the  soda  fountain  jugglers 
experiment  ui)on  the  digestive  powers  of  patrons.  There 
are  plenty  of  good,  safe,  tasty  combinations  to  be  had  In 
sodas  without  "goin"  agin  nature." — Confectioners'  Jour- 
vox. 


C.    W.    EHLERS. 


Starting  the  Season  Right. 

Below  are  a  few  garnered  formulas  for  the  guidance  of 
those  dispensers  who  want  lo  open  the  season  with  a 
breezy  menu: 

Nougat  Special. 

Put  a  No.  16  mound  of  strawberry  ice  cream  into  a 
fancy  stem  glass  and  pour  over  It  a  ladle  of  nougatlne 
dressing.  Then  add  a  dlsher  of  lemon  Ice  cream  (vanilla 
may  be  used  or.  In  summer,  a  water  Ice),  aiil  a  little 
inore  of  the  dressing.    Fill  the  glass  with  wli  im. 

"Drop  a  few  pistachio  nuts  into  the  whipped  r  ,an 

halves  may  be  used,  but  the  effect  Is  not  quite  so  pieasinf- 

Hot  Almond  Chocolate. 

This  is  one  of  the  latest  things;  it  was  on  a  few  menus 
last  year  and  may  take  with  the  lovers  of  bitter  things. 
It  is  prepared  by  pouring  the  usual  amount  of  chocolate 
syrup  into  a  mug  and  adding  a  dash  or  two  of  essence 
of  bitter  almond  and  then  filling  with  hot  milk  and  top- 
ping with  whipped  cream  in  the  usual  way. 

Ginger  Ale  Syrup. 

.Jamaica    ginger,    bruised 13  pounds. 

Lemon    peel,    fresh 5  pounds. 

Orange    peel,    fresh 4  pounds. 

Vanilla   pods,    bruised 14  ounce. 

Alcohol     (64%)     33  pints. 

Macerate  for  one  week;  add  water 11  pints. 

Percolate. 

To  make  the  syrup  put  G  pints  of  the  essence  In  a  Jar, 
add  8  pints  of  water  and  shake  well.     Add  to  this 

Sodium    phosphate 3  ounces. 

Hfot    water ; 1  pint. 

.\nd  then 

Calcium  chloride I  ounce. 

Hot  water 1  pint. 

Shake  thoroughly  and  filter.  Dilute  with  syrup  to  the 
desired  flavor. 

Southern  Cooler. 

Lime  juice    1  dram. 

.Mint  syrup %  ounce. 

Urape  syrup 1  ounce. 

Servo  soliu  with  a  slice  of  red  orange  and  several  green 
cherries. 

Moon  Fizz. 

I-iemon  syrup  1 1^^  ounces. 

Ginger  syrup %  ounce. 

White   of 1  egg. 

Shake  with  cracked  ice  in  a  10-ounce  glass;  draw 
"solid";   fizz  with  the  fine  stream,  and  serve. 

August  Afternoon. 

Kose  syrup 1  ounce. 

Mint  syrup 1  ounce. 

Cream   1  ounce. 

Carbonated  water,  enough  to  fill  a  12-ounce  glass. 

Ariom. 

Apricot   syrup 5  ounces. 

Peach  syrup  5  ounces. 

Rose  syrup  6  ounces. 

To  be  served  2  ounces  to  a  12-ounce  glass,  with  cream 
and  cracked  ice. 

Mint  Smash. 

Crush  a  handful  of  fresh  spearmint  with  two  table- 
spoonfuls  of  sugar,  pour  on  half  a  pint  of  hot  water,  cover 
and  let  stand  until  cool;  strain  through  cloth  and  add  4 
ounces  of  sugar.    To  serve  use: 

Mint  syrup  (made  as  here  directed) 1  ounce. 

Orange  syrup   %  ounce. 

Strawberry  syrup    %  ounce. 

Lemon   one-quarter. 

Add  cracked  Ice.  and  shake;  fill  the  mixer  with  carbon- 
ated water,  strain  into  a  glass,  add  a  sprig  of  mint. 

Orange  Mint. 
Into  a  12-ounce  glass  halt  filled  with  shaved  ice  put  2% 
ounces  of  fresh  orange  syrup,  fill  the  glass  with  carbon- 
ated water,  add  a  dash  of  peppermint  water  and  a  slice 
of  orange.  Serve,  with  a  straw.  This  beverage  may  be 
varied  by  using  lemon  syrup  and  dashing  with  a  ginger 
essence,  or  with  fresh  sprigs  of  mint  instead  of  essenie  of 
mint. 
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Lime  Juice  Found  Adulterated  in  Canada. 

In  a  report  by  A.  McGill,  chief  analyst  of  the  laboratory 
of  the  Canadian  Inland  Revenue  Department,  the  results 
of  an  inspection  of  eighty-three  samples  purchased  as  lime 
Juice  by  inspectors  of  the  department  during  April,  May 
and  June  of  last  year,  are  made  public. 

This  inspection  was  undertaken  because  of  complaints 
to  the  effect  that  this  article  was  extensively  adulterated, 
in  the  sense  of  being  much  below  the  legal  standards  for 
lime  juice,  which  are  as  follows:  "Lime  juice,  lime  fruit 
juice,  is  the  freshly  expressed  juice  of  the  ripe  fruit  of 
citrus  (various  species);  and  has  a  specific  gravity  at 
20^  C.  of  not  less  than  1.030  and  not  greater  than  1.040, 
and  contains  not  less  than  eight  (8)  per  cent,  of  solids 
and  not  less  than  seven  (7)  per  cent,  of  free  citric  acid. 
Its  optical  activity  (rotatory  power  to  polarized  light)  lies 
between  the  limits  of  +0.5=  and  —1.0"  of  the  Soleil- 
Ventke  scale,  when  observed  In  a  column  of  200  mm. 
length  at  20=  C." 

The  results  of  the  inspection  are  summarized  as  fol- 
lows: Found  genuine,  40  samples:  found  nearly  genuine, 
and,  passed  as  acceptable,  14  samples;  found  not  sold  as 
lime  juice,  2  samples;  found  adulterated,  as  departing  not- 
ably from  the  legal  standard,  27. 

Forty-three  samples  contained  preservatives,  benzoic, 
salicylic  or  sulphurous  acids.  In  none  of  these  cases  was 
any  statement  declaring  the  presence  of  a  preservative 
made  upon  the  label.  This  is  in  violation  of  the  order  in 
council,  which  requires  that  preservatives  of  the  class 
which  Includes  those  above  named  shall  be  declared  on 
the  label,  when  present.  This  order  in  council  further 
limits  the  amount  of  preservative  which  may  be  present, 
and  requires  that  not  more  than  one  kind  of  preservative 
shall  be  added  to  any  one  kind  of  food,  or  to  any  mixture 
of  two  or  more  kinds  of  food. 

The  limits  fixed  as  regards  lime  juice  are  as  follows: 
Benzoic  acid,  1  part  in  1,000  parts;  salicylic  acid,  1  part 
in  5,000  parts;  and  sulphurous  acid,  1  part  in  10,000  parts. 

Three  samples  violated  the  order  by  containing  more 
than  one  preservative  each.  Two  samples  violated  these 
limits  by  containing  more  than  the  permitted  amount  of 
the  preservative  present. 


Food  Value  of  Peanuts  and  Bananas. 

The  science  of  dietetics  will  develop  rapidly  in  the  fu- 
ture, and  in  a  few  years  it  will  probably  be  possible  to  be 
more  definite  than  we  have  been  here. 

At  present  there  is  much  unknown,  especially  as  to  how 
far  our  rules  have  to  be  modified  for  the  particular  Indi- 
vidual. Personal  idiosyncrasies  have  to  be  taken  into  ac- 
count. Sometimes  "what  is  one  man's  meat  is  another 
man's  poison." 

On  the  other  band,  many  have  mistaken  ideas  ae  to 
their  own  idiosyncrasies.  For  instance,  many  people  think 
that  nuts  never  agree  with  them,  when  the  trouble  really 
is  that  they  do  not  masticate  them  properly. 

Many  think  peanuts  indigestible,  not  realizing  either  the 
importance  of  mastication  or  the  importance  of  avoiding 
over-roasting.  The  ordinary  peanuts  are  over-roasted. 
Peanuts  very  slightly  roasted  and  very  thoroughly  masti- 
cated seldom  disagree  with  one. 

Others  believe  that  bananas  never  agree  with  them, 
when  the  fact  is  they  eat  them  too  green.  The  banana 
vendor  usually  finds  that  the  ignorant  public  buys  his 
fruit  best  when  its  color  is  an  even  yellow,  and  ne  puts 
aside  for  himself  the  only  bananas  ripe  and  fit  to  eat, 
namely,  those  which  are  mottled  with  hlsick.— Evening 
Bulletin. 


Within  sixteen  hours  after  firemen  had  gained  control 
of  the  blaze  which  destroyed  the  Kinsel  Drug  Store,  De- 
troit, sopie  time  ago,  a  new  Kinsel  Drug  Store  had  sprung 
up  at  54  Michigan  avenue,  a  few  doors  west  of  the  ruins. 
The  new  store  opened  for  business  at  8  o'clock  on  the 
morning  after  the  fire,  with  a  new  stock,  which  had 
been  ordered  while  the  flames  were  devouring  the  former 
store.  The  feat  of  assembling  $25,000  worth  of  goods  over 
night  and  arranging  them  for  sale  was  accomplished  un- 
der the  direction  of  E.  C.  Kinsel,  Jr.,  manager  of  the 
store.  He  hopes  at  the  end  of  three  months  to  have  the 
former  location  in  readiness  for  occupancy.  The  only 
thing  saved  in  shape  for  use  was  the  prescription  file. 

Carl  W.  Baehr,  after  twelve  years  of  service  with  his 
father,  has  started  in  the  drug  business  for  himself  at 
Z08  West  Douglas  avenue,  Wichita,  Kan. 
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The  World,  or  a  Oood  Part  of  It,  It  Ooing  "Dry" ;  This  It  the  Foitntain  Han't  Opportunity. 
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Cost  of  Soda  Fountains  in  New  York."* 

There  Is  one  thing  that  every  person  who  quenches  his 
thirst  at  a  soda  water  fountain  ought  to  bear  in  mind. 
When  he  pays  for  the  beverage  i-onsunied  he  is  not  de- 
fraying the  cost  of  the  liquid  alone;  he  Is  helping  to  pay 
for  the  fountain  it  is  drawn  from. 

It  takes  a  good  many  drinks  to  pay  for  that.  A  soda 
water  fountain  Is  one  of  the  things  that  a  person  who  has 
no  money  can  never  hope  to  own.    It  costs  too  much. 

Just  what  it  really  does  come  to  can  never  be  ascer- 
tained from  the  people  In  the  drug  store.  They  won't 
talk  about  It.  They  are  ashamed  to.  They  seem  to  feel 
that  they  have  been  inveigled  into  a  culpable  bit  of  ex- 
travagance and  that  the  least  said  about  it  the  better. 
The  best  they  will  do  for  an  inquisitive  customer  is  to  di- 
rect him  to  the  factory,  where  they  handle  fountains  by 
the  wholesale. 

Over  there  they  like  to  talk.  The  head  clerk  is  best  at 
the  business.  He  has  whole  rows  of  figures  and  statistics 
filed  away  in  his  mind,  and  whenever  he  gets  a  chance  he 
fires  a  broadside  of  them  at  the  visitor  as  if  it  did  him 
good  to  get  rid  of  them. 

"I  have  heard,"  he  said,  "of  fountains  that  cost  $20,000 
apiece.  Maybe  there  are  such  fountains.  I  have  never 
seen  them.  We  don't  make  them.  Our  top-notch  foun- 
tain costs  J12,000.  We  have  put  several  of  them  in  the 
big  drug  stores  and  refreshment  parlors  in  the  hotel  and 
shopping  district.  It  takes  a  rushing  business  to  warrant 
the  expenditure  of  such  a  sum,  but  since  none  but  the 
most  popular  stores  venture  into  such  extravagance,  they 
probably  make  a  good  profit  on  the  investment. 

"Intrinsically,  these  expensive  plants  are  worth  a  lot  of 
money.  The  foundation  of  the  structure  is  onyx,  the 
faucets  and  other  trimmings  are  silver,  and  the  whole  Is 
surmounted  by  a  20-foot  French  mirror  for  the  delecta- 
tion of  female  soda  tipplers. 

"Then  these  high-priced  fountains  do  not  run  to  out- 
side show  alone.  They  are  finished  off  on  the  inside  with 
equal  care.  For  lining,  glass  is  used  instead  of  tin  which 
is  commonly  utilized  in  the  cheaper  plants.  Such  a  lin- 
ing naturally  adds  considerably  to  the  cost  of  the  foun- 
tain, but  it  reduces  to  a  minimum  the  danger  of  poison- 
ing which  is  apt  to  result  at  any  time  from  the  use  of 
metal,  which  is  bound  to  be  affected  to  a  certain  extent 
by  the  acidulous  juices. 

"However,  ours  is  a  benevolent  concern,  and  we  do  not 
eater  exclusively  to  the  $10,000  and  $12,000  contingent. 
We  manufacture  cheaper  plants  that  descend  the  scale 
by  $50  intervals  down  to  $300.  Just  because  a  soda  foun- 
tain is  not  quoted  at  millionaires'  prices  is  no  sign  that  it 
is  a  poor  article. 

"All  the  cheaper  grades  are  made  of  marble  of  various 
kinds  and  are  decorated  to  suit  the  taste.  At  present  the 
architecture  of  soda  water  fountains  tends  toward  sim- 
plicity of  design.  Several  years  ago  elaboration  was  the 
rule;  the  pillars  and  statues  and  ornamental  facades  that 
decorated  the  more  expensive  fountains  were  calculated  to 
make  the  customer  think  he  had  stepped  into  the  Mu- 
seum of  Fine  Arts  for  refreshments  instead  of  the  cor- 
ner drug  store.  Many  of  those  elaborately  ornamented 
creations  are  still  extant,  although,  since  the  styles  have 
changed,  a  few  have  been'  shorn  of  a  part  of  their  glory. 

"The  remodeling  of  soda  water  fountains,  by  the  way, 
has  become  a  curious  feature  of  our  business.  Not  many 
people,  no  matter  how  good  their  trade,  can  afiJord  to 
throw  a  fountain  away  every  time  a  new  style  comes  out, 
so,  in  order  to  keep  up  with  the  procession  the  enterpris- 
ing caterer  simply  has  the  outside  of  the  old  plant  made 
over.  By  the  removal  of  one  kind  of  gingerbread  orna- 
mentation at  a  certain  time  and  the  addition  of  another 
kind  whenever  fashion  demands  it,  he  manages  to  serve 
refreshing  drinks  from  a  fountain  that  the  most  fastidi- 
ous stickler  for  style  can  not  find  fault  with. 

"Another  noteworthy  feature  of  the  industry  Is  the 
renting  of  fountains.  More  than  half  the  plants  running 
to-day  are  still  owned  by  the  manufacturer,  who  lets  them 
by  the  season.  Most  small  druggists  and  confectioners 
avail  themselves  of  the  renting  system.  In  the  case  of 
more  expensive  plants,  however,  the  proprietors  buy  out- 
right, for  the  rental  of  a  $12,000  fountain  would  be  so 

•  This  Is  what  the  public  Is  told  about  the  expense  of  own- 
ing  a   soda   fountalB  by  the  New  York  Times: 


great  that  it  is  more  economical  in  the  long  run  to  buy 
the  whole  outfit  at  a  cash  valuation, 

"Then  rental  of  soda  fountains  is  regulated  by  the  size 
of  the  plant  and  the  material.  Some  rent  for  as  low  as 
$10  a  season,  others  for  as  high  as  $800.  Some  proprietors 
on  a  popular  corner  keep  their  plants  running  the  year 
round,  while  others  whose  business  slumps  in  the  winter 
store  their  apparatus  with  the  manufacturer  from  Novem- 
ber to  March,  which  can  be  done  free  of  charge.  It  is 
common  for  one  man  to  rent  the  same  fountain  from  sea- 
son to  season. 

"The  life  of  a  soda  water  fountain  is  guaranteed  to  be 
ten  years.  That,  however,  is  a  decided  undervaluation  of 
its  staying  qualities.  In  less  progressive  parts  of  the  city, 
where  the  latest  Improvements  are  not  insisted  upon,  we 
have  plants  in  operation  to-day  that  were  put  up  in  that 
same  store  eighteen  or  twenty  years  ago.  A  $12,000  plant 
would  be  hard  put  to  it  to  show  a  better  record  than  that. 
Still,  when  you  come  down  to  real  usefulness,  a  $500  foun- 
tain can  stand  the  wear  and  tear  of  entertaining  the  pub- 
lic just  about  as  well  as  one  costing  twenty  times  that 
amount." 


Sanitary    and    Other    Kinds    of    Bottled    Soft 
Drinks. 

Sanitary  surroundings  in  New  Jersey  establishments  in 
which  soft  drinks  are  manufactured  and  sold  have  grown 
better  as  a  result  of  the  enforcement  by  the  department 
of  health  of  that  State  of  the  soft-drink  law  passed  in 
1915,  according  to  the  ofliclal  bulletin  of  the  health  de- 
partment tor  January.  Since  the  passage  of  the  act,  167 
.soft  drink  manufacturing  establishments  have  been 
visited  by  the  State  inspectors,  and  in  97  of  them  re-in- 
spections were  made.  Using  the  classification  good,  fair, 
and  bad,  to  indicate  broadly  the  condition  of  these  es- 
tablishments, 34  were  classed  as  good,  53  as  fair,  and  80 
as  bad. 

Of  the  97  factories  re-inspected  for  the  purpose  of  as- 
certaining whether  or  not  the  conditions  had  been  im- 
proved as  a  result  of  recommendations  made  by  tbe  de- 
partment, 15  were  graded  as  good,  27  as  fair,  and  55  as 
bad  as  on  first  Inspection.  Upon  re-inspection,  36  of 
these  places  were  found  to  be  good,  29  fair,  and  23  bad. 
In  9  places  the  business  had  been  discontinued.  From 
these  figures  it  appears  that  while  upon  first  inspection 
15.4  per  cent,  of  these  places  were  graded  as  good,  upon 
re-inspection  40  per  cent,  of  them  were  entitled  to  this 
grade.  Upon  the  first  inspection  56.7  per  cent,  were 
graded  as  bad,  while  upon  re-inspection,  only  26.1  per 
cent,  were  still  in  this  grade. 

The  thorough  washing  of  all  bottles  to  be  used  as  con- 
tainers for  the  beverages  sold  is  one  of  the  most  im- 
portant features  of  the  business,  from  a  sanitary  stand- 
point. It  was  found  that  bottles  were  efiieiently  cleansed 
in  only  70  of  the  167  places  inspected.  In  34  factories,  a 
"plunger  bottle,"  in  which  the  stopper  remains  inside  the 
bottle  and  interferes  seriously  with  cleansing,  was  used. 
These  establishments  have  been  given  until  September 
1st,  1916,  to  adopt  a  different  type  of  bottle  which  will 
permit  of  proper  cleansing. 

In  93  of  the  factories  the  mixing  of  fiavors  and  the 
compounding  of  syrups  were  being  carried  on  in  the 
same  room  as  the  bottling.  The  department  recommended 
separate  rooms  for  mixing  syrups.  The  drainage  systems 
vere  found  Inadequate  to  carry  off  waste  liquids  in  16 
places,  and  dirty  utensils  were  being  used  in  65  establish- 
ments. In  44  factories,  the  outer  clothing  of  employes  was 
unclean.  Soap  and  clean  towels  for  the  use  of  employes 
were  provided  in  only  44  places.  In  16  instances,  stables 
were  located  adjacent  to  the  bottling  rooms  and  were  not 
separated  by  tight  partitions.  Only  27  establishments  were 
provided  with  screens  to  keep  out  files. 

In  69  plants  the  floors  were  found  to  be  unclean  and  in 
67  plants  the  side  walls  were  in  an  unclean  condition.  Al- 
though hot  water  is  an  Indispensable  accessory  in  the 
preparation  and  bottling  of  soft  drinks,  says  the  report, 
it  was  provided  in  only  75  establishments  out  of  the  167 
inspected. 

«  »  » 

Grantham  Brothers,  of  Dunn,  N.  C,  have  purchased 
the  McDonnell  drug  business  at  Lumberton,  that  State, 
and  have  thus  extended  their  chain  of  drug  stores. 
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Pharmacy  May  Return  to  Its  Own. 

From  every  direction  come  cries  about  the  high 
prices  of  drugs  and  chemicals,  and  from  some  direc- 
tions there  come  also  suggestions  for  overcoming,  in 
a  measure,  or  at  least  offsetting,  the  advancing  mar- 
ket.   The  use  of  galenical  preparations  in  preference 
to  alkaloids,  concentrations  or  chemicals  is  one  means 
suggested  for  getting  around  the  high  prices  of  the 
latter,  and  the  one  which  seems  most  iikely  to  relieve 
the  situation  for  the  time  being.     But  even  this  has 
many  "strings"  and  "ifs"  and  "huts"  and  "ands"  at- 
tached to  it :  not  only  is  the  supply  of  crude  botanical 
drugs   far   from   inexhaustible,  but  many  of  these 
drugs  are  now  almost  unobtainable.     Of  course,  as 
available  stocks  of  certain  chemicals  and  drugs  are 
consumed,  the  demand  for  others  which  may  be  used 
in  their  places  is  increased,  and  these  latter  then  at 
once  begin  to  grow  in  scarcity  and  to  soar  in  price. 
It  will  be  a  better  day  for  medicine  and  pharmacy, 
as  well  as  a  better  one  for  the  public,  when  physicians 
prescribe  less  of  alkaloids,  concentrated  principles  and 
treacherous  coal-tar  synthetics  and  give  more  atten- 
tion to  the  good  old  remedies  of  our  grandmothers. 
Only  last  month  the  Circular  printed  a  paper  on  the 
"Native  Medicines  Used  by  Pioneers"  in  which  hoar- 
hound,  boneset,  may  apple  and  other  homely  old  rem- 
edies gathered  in  the  kitchen  garden  or  found  in  the 
adjacent  fields  and  forests  received  honorable  men- 
tion.   In  the  same  connection  we  note  that  Monthly 
Therapeutic  Topics,  "devoted  to  the  cause  of  ra- 
tional  medicine,"  animadverts  upon  the  custom  of 
some  physicians  of  employing  glucosides  and  the  like 
in  the  place  of  old-fashioned  galenicals.    It  says  that 
such  a  custom  is  mischievous  and  should  not  be  al- 
lowed to  grow.     It  points  out  to  physicians  what  it 
states  to  be  a  fact,  that  drugs  by  themselves,  that  is 
in  their  entirety,  and  not  alkaloids  and  other  so-called 
active  principles,  are  the  remedies  to  use  in  real  medic- 
inal  treatment.    As  instances,  il  cites  quinine,  which 
does  not  represent  cinchona  bark  by  any  means,  and 
will  never  be  its  equal  as  a  tonic  dnig;  nux  vomica, 
which  is  far  superior  to  strychnine  in  practically  all 
cases  except  for  use  hypodermically ;  infusion  or  tinc- 
ture of  digitalis,  which  has  not  been  satisfactorily  re- 
placed by  any  principle  of  that  drug ;  and  deodorized 
tincture  of  opium,  which  is  better  for  most  purposes 
than  morphine.    "It  makes  all  the  difference  in  the 
world,  as  a  rule,  whether  the  active  principle  pre- 
scribed, or  the  drug  itself."  continues  Therapeutic 
Topics,  which  asks  a  few  pertinent  questions :    "Why 


do  people  drink  coffee?  Why  not  sip  a  solution  of 
caffeine?  Why  do  smokers  use  tobacco?  Why  not 
inhale  pure  nicotine?  Why  are  potatoes  eaten? 
Why  not  evaporate  all  their  moisture  and 'eat  the 
dried  remains,  or  simply  chew  starch  ?" 

It  seems  to  us  that  now  is  an  excellent  time  for  our 
physicians  to  break  away  from  the  European  syn- 
thefics  and  the  chemical  substitutes  for  real  drugs  and 
to  go  back  to  those  old  and  tried  remedies  whose  use, 
to  say  the  least,  was  not  followed,  as  is  the  use  of 
many  of  the  modern  chemicals  proposed  as  their  suc- 
cessors, by  a  train  of  sequelae  which  too  often  ends 
in  death.  And  when  physicians  generally  have  de- 
cided upon  such  a  change,  the  services  of  pharmacists 
to  make  syrups,  decoctions,  infusions  and  other  prep- 
arations will  be  more  in  demand  than  at  present,  and 
such  services  will  be  more  highly  appreciated. 

Extending  a  Helping  Hand  to  Clerks. 

One  day  not  long  ago  a  Circular  man  asked  in  a 
drug  store  for  a  certain  kind  of  antiseptic  tablets. 
Not  being  sure  that  the  article  offered  was  what  he 
wanted,  he  asked  the  salesman  its  formula.  The  man  of 
drugs  replied  that  the  tablets  contained  "bicarbonate 
of  soda,  salicylic  acid,. carbolic  acid"  and  some  other 
things  which  he  named ;  "the  formula  of  the  United 
States  Pharmacopoeia,"  he  added,  with  a  fine  verbal 
flourish.  The  Circular  man  was  convinced,  made 
the  purchase  and  departed— thinking;  thinking  that 
there  was  no  "carbolic  acid,"  or  even  phenol  in  the 
tablets  he  requested,  and  that  their  formula  was  not 
in  the  Pharmacopoeia.  The  tablets  were  right,  there 
being  no  "carbolic  acid"  in  them,  and  there  was  no 
fault  ^o  be  found  with  the  price,  but  the  salesman, 
what  of  him?  A  pleasant  enough  fellow,  glib  of 
tongue,  and  he  made  the  sale.  But  was  that  enough  ? 
The  Circular  man  is  still  thinking,  and  it  seems  to 
him  that  the  clerk  is  not  one  who  is  likely  to  rise  to 
the  opportunities  afforded  him  by  his  vocation. 

The  subject  of  drug  clerks  is  a  favorite  one  with 
the  writer.  He  has  a  warm  spot  in  his  heart  for  them. 
He  knows  a  lot  of  them  and  they  are  mostly  first-rate 
fellows.  All  the  drug  store  proprietors  of  his  ac- 
quaintance were  once  drug  clerks.  He  was  once  a 
drug  clerk  himself.  He  likes  to  observe  the  methods 
of  drug  clerks  and  of  salesmen  in  stores  generally. 
He  discusses  these  methods  with  others.  He  intro- 
duced the  subject  the  other  day  while  in  conversation 
with  a  friend  of  his  who  conducts  a  men's  furnishing 
goods  establishment.    We  concluded  that  the  sales- 
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men,  the  men  who  come  into  direct  personal  contact 
with  the  public,  have  it  in  their  power  to  make  or 
break  almost  any  store  in  which  they  are  employed. 
The  haberdasher  said  that  he  had  difficulty  in  finding 
just  the  men  he  wanted.  "We  can  not  hire  loyalty," 
he  remarked,  "we  can  only  record  it  when  found." 
Then  he  particularized.    Here  is  his  story : 

"A  good  customer  of  ours  came  in  the  other  day 
and  bought  a  pair  of  suspenders.  He  liked  them  so 
well  that  he  returned  in  a  few  days  for  a  second  pair. 
The  same  man  did  not  wait  on  him,  and  the  man  who 
did  undertake  that  job  showed  him  three  styles  out  of 
a  dozen  or  more  that  we  carry,  and  then,  tiring  of  his 
exertion,  told  the  customer  that  he  must  be  mistaken ; 
that  no  such  suspenders  as  he  described  were  in  our 
stock ;  that  he  must  have  purchased  them  in  the  store 
of  our  competitor  next  door.  The  customer  was  sure 
of  his  ground,  and  as  he  really  wanted  the  goods,  did 
not  turn  away  in  disgust,  as  many  might  have  dofle, 
and  doubtless  frequently  do.  The  so-called  salesman 
called  upon  one  of  his  fellows  to  confirm  what  he  had 
said.  The  customer  spoke  up  with,  'There  is  no  ques- 
tion about  whether  or  not  you  ever  had  the  goods  in 
stock ;  I  do  not  know  that  you  have  them  now,  but  I 
do  know  that  you  had  them  last  week.'  The  second 
clerk  reached  around  in  a  careless,  nonchalant  sort  of 
way  and  opened  the  first  box  that  his  hand  hap- 
pened to  fall  upon,  and  there  were  the  suspenders 
that  the  customer  had  been  contending  for  with  the 
first  clerk  for  some  minutes.  And  yet  that  clerk,  who 
was  receiving  a  salary  from  me  to  sell  goods  which  I 
had  in  stock,  and  which  a  customer  wanted,  stood  be- 
hind my  counter  and  advised  a  customer  to  take  his 
money  and  his  trade  to  my  competitor!  All  this  I 
learned  later.  Of  course,  if  I  had  been  on  hand  at  the 
time  things  would  never  have  reached  the  pass  thev 
did."  ^ 

The  furnishing  goods  man  related  other  instances, 
in  one  of  which  the  stupid  mendacity  of  a  clerk  had 
actually  sent  a  customer  to  a  competitor  when  there 
was  nothing  between  that  clerk  and  a  sale  except  his 
own  ineptness — a  frequent  occurrence. 

All  of  which  goes  to  confirm  the  main  point  we  are 
seeking  to  impress  upon  our  friends,  the  clerks, 
namely,  that  while  the  intelligent,  loyal,  willing,  well- 
informed,  smiling  salesman  is  one  of  the  biggest  as- 
sets a  merchant  can  have,  the  other  kind  may  soon 
run  a  good  business  on  the  rocks,  while  a  bad  busi- 
ness would  never  be  pulled  oflF  the  rocks  by  them. 

Clerks,  you  can  make  yourself  of  so  much  value  to 
your  employers  that  they  will  go  to  any  reasonable 
length  to  retain  your  services ;  by  a  slight  eflfort  you 
can  raise  yourselves  to  stand  as  conspicuously  above 
the  heads  of  mediocrity  as  Saul  stood  among  the  chil- 
dren of  Israel ;  you  can  so  ingratiate  yourselves  with 
the  public  that  the  public  will  follow  you  to  another 
store;  you  can  so  impress  business  men  whom  you 
wait  upon  that  they  will  be  willing  to  give  you  finan- 
cial backing  when  you  feel  that  you  are  ready  to  as- 
sume the  burdens  and  responsibilities  of  proprietor- 
ship.    It  was  no  more  true  two  thousand  years  ago 


than  it  is  to-day — and  it  was  certainly  true  two  thou- 
sand years  ago — that  the  man  who  is  faithful  in  small 
duties  is  the  one  who  will  be  called  uix^n  to  perform 
greater  ones.  Qerks,  this  is  not  bosh  or  buncombe. 
It  is  "straight  goods."  Ask  any  successful  merchant. 
We  put  it  here  not  to  curry  favor  with  the  "bosses" 
or  to  fill  space;  we  put  it  here  because  we  like  you 
and  want  to  show  you  a  way  to  higher  things.    It  is 

up  to  you. 

■  «  ■ 

Hail  to  the  New  Graduate. 

Sapiency  unfathomable  will  be  let  loose  upon  a 
more  or  less  defenseless  pharmaceutical  world  dur- 
ing the  present  merry  month  of  May.  Colleges  of 
pharmacy  from  one  end  of  this  broad  land  to  the 
other  will  bestow  sheep-skins  upon  the  several  mem- 
bers of  their  respective  cap-and-gown  brigades— and 
when  a  young  man  emerges  from  a  cap  and  gown 
with  a  sheep-skin  in  his  hands  and  a  confident  smile 
with  an  I've-got-the-world-by-the-scruff-of-the-neck- 
and-the-seat-of-its-breeches  meaning  on  his  face,  old 
pharmacists  who  learned  their  business  from  the  bot- 
tom up  by  juggling  barrels  of  linseed  oil,  pounding 
squill  and  asafetida,  making  tinctures  and  reading 
Fownes  and  the  dispensatory,  will  have  to  stand  aside 
—or  perhaps  not,  as  the  case  may  be.  At  college  al- 
most any  problem  may  be  worked  by  the  rule  of  three 
—something  is  to  something  else  as  a  third  thing  is 
to  the  answer.  Nothing  simpler.  But— with  apolo- 
gies to  old  Tommy  Carlyle— in  real  drug  store  prob- 
lems the  answer  is  often  one  of  these  repeating  deci- 
mal fractions  which  never  get  the  operator  anywhere. 

However,  the  old  barrel-rolling,  squill-powdering 
druggists  are  growing  scarce  and  high,  and  it  is  their 
sons  and  former  apprentices  that  now  constitute  the 
bulk  of  the  trade  and  profession.  Many  of  these, 
like  the  flood  of  youngsters  now  starting  out  to  re- 
form the  world  in  general  and  the  drug  calling  in 
particular,  once  disported  themselves  in  a  cap  and 
gown  hired  or  borrowed  for  the  biggest  occasion  in 
their  young  lives,  their  graduation  night.  It  is  to 
these  that  many  of  the  new  Ph.  G.'s,  P.  D.'s,  Ph.  C.'s^ 
and  the  others,  including  a  fair  sprinkling  of  D.  Ph.'s, 
will  go  in  search  of  positions  or  return  to  hold  down 
old  jobs.  We  ask  the  drug  store  proprietors  to 
whose  names  as  they  appear  in  the  alumni  paper  are 
appended  figures  indicating  a  year  in  one  of  the  later 
decades  of  the  last  century,  to  be  patient  with  the 
fresh  material.  We  appeal  to  them  to  recall  a  fine 
May  day  in  the  eighties  or  nineties  before  the  old 
parchment  had  grown  yellow  and  the  ink  on  it  pale 
when  they,  too,  were  willing  to  tackle  any  kind  of  a 
pharmaceutic  or  merchandising  proposition  with  a 
deep  assurance  that  it  was  easy,  coupled  with  a  feel- 
ing of  pity  or  contempt  for  the  older  men  who  had 
not  enjoyed  the  benefits  of  college  training  and  so 
were  not  sure  as  to  its  answer.  And  then  we  appeal 
to  them  to  recall  how,  later,  they  grew  to  respect  the 
opinions  of  their  elders  as  being  much  better  than 
some  of  their  own.  Where  now,  we  ask  them,  are 
these  older  men?  Who  is  doing  the  drug  business 
of  to-day  ?    Do  the  methods  of  the  nineteenth  century 


May  1916 


THE  DRUGGISTS  CIRCULAR 


261 


still  prevail?  And  as  they  answer  these  questions 
perhaps  others  in  the  future  tense  will  suggest  them- 
selves. 

So  we  appeal  to  the  members  of  the  classes  of 
'eighty-six  and  'ninety-six  on  behalf  of  the  class  of 
'sixteen  to  refrain  from  braining  the  new  graduate 
when  he  undertakes  to  tell  them  how  to  run  their 
businesses.  Not  only  may  the  braining  process  be  a 
difficult  one  on  account  of  the  hardness  of  the  crust 
to  be  broken,  but  perhaps  the  results  will  be  disap- 
pointing, due  to  the  small  find  of  material  which  sup- 
plies the  operation  with  its  name.  No,  the  new  grad- 
uate has  his  uses,  and  should  be  allowed  to  live.  The 
old-timer  who  does  not  discover  these  uses  and 
adapt  the  self-sufficient  and  optimistic,  not  to  say 
bumptious,  youth  to  them  is  the  one  to  whom  the 
blame  should  attach — at  least,  in  part — in  case  the 
work  of  the  newcomer  proves  disappointing.  Mod- 
ern pedagogy  points  out  that  when  a  pupil  fails  at 
school  it  is  generally  the  teacher  who  is  at  fault.  In 
the  school  of  business  behind  the  drug-store  counter 
the  teacher  should  remember  this.  There  are  things 
the  new  graduate  can  do — even  the  graduate  who 
wears  a  medal  or  a  Greek-letter  fraternity  pin — and 
it  is  up  to  the  employer  to  find  out  what  these  things 
are  and  to  put  him  to  doing  them.  If  he  does  not 
work  as  successfully  at  the  prescription  counter  or 
in  the  manufacturing  room  as  he  claims  to  have  done 
in  the  college  lab.,  it  is  probable  that  a  little  experi- 
ence on  his  own  hook  and  a  modicum  of  suggestion 
to  his  sub-conscious  mind  from  without,  is  all  that  is 
necessary  to  make  him  as  useful  as  a  well-trained  ap- 
prentice. 

We  bespeak  for  the  new  army  of  graduates  treat- 
ment that  is  gentle  but  firm.  Let  the  employers  re- 
member that  new  shoes,  no  matter  how  well  they 
looked  in  the  window,  seldom  feel  as  comfortable 
at  first  as  did  the  old  pair. 

As  to  the  girl  graduates  in  pharmacy — bless  them 
— we  keenly  feel  our  inability  to  speak  in  the  manner 
that  the  subject  deserves.  The  boys  merely  think 
that  their  superior  wisdom  entitles  them  to  the  privi- 
leges of  bossing  the  store.  The  actual  superior  wis- 
dom of  the  girls  will  soon  put  many  of  them  into  po- 
sitions in  which  they  will  not  only  boss  the  store,  but 
will  boss  the  boss  both  in  the  store  and  at  home; 
will  boss  him  with  an  iron  or  a  rose-petal  hand  as 
best  suits  their  moods  or  fits  in  with  the  means  they 
shrewdly  choose  to  employ  to  reach  the  ends  they 
are  going  to  gain;  will  boss  with  an  imperiousness 
which  neither  brooks  interference  nor  recognizes  the 
right  of  appeal,  and  in  matters  ranging  all  tjie  way 
from  the  manner  in  which  he  parts  his  hair  to  the 
!cK:ation  of  the  lot  he  is  going  to  buy  and  the  plan  of 
the  house  he  is  going  to  erect  on  it. 


Any  Color  Just  So  It  Is  Red  was  the  slogan 
which  guided  us  in  printing  the  cover  for  our  Red 
Book  last  mopth,  and  as  the  color  was  lacking  in  the 
paper,  an  ink  which  carried  it  was  used.  While  no 
apology  is  offered  for  this  change,  the  effect  being 
rather  pleasing  than  otherwise,  we  believe  our  read- 
ers will  be  interested  in  learning  that  the  dye  situa- 


tion, caused  by  the  war  in  Europe,  is  responsible  for 
the  innovation :  there  was  not  to  be  obtained  any  red 
paper  suitable  for  a  cover  for  Part  II  of  the  April  is- 
sue of  the  CiRCUL.\R.  But,  after  all,  it  is  the  works 
of  a  watch  and  not  its  case  that  makes  it  the  kind  of 
time-piece  that  it  is,  and  the  contents  of  the  Red 
Book  are  just  as  good  under  one  color  of  cover  as 
they  would  be  under  any  other.  The  April  issue  was 
larger  than  any  of  its  predecessors,  containing  240 
pages.  Beginning  in  March,  1909,  the  first  time  the 
Red  Book  was  issued  in  its  present  form,  there  were 
144  pages  in  it.  Each  year  saw  growth  in  its  size 
until  in  November,  1912,  its  pages  numbered  192. 
Then  we  set  out  all  the  names  of  preparations  for 
which  we  could  find  no  proprietor,  and  the  number 
of  pages  dropped  to  164,  but  by  April,  1914,  their 
number  exceeded  the  former  high  mark,  and  the  sup- 
plement has  increased  in  size  continuously  since 
then  until  it  has  reached  its  present  proportion  of 
240  pages.  That  we  devote  a  great  deal  of  time  and 
labor  to  keeping  Part  II  up  to  date,  increasing  its 
value  to  our  subscribers,  and  issuing  it  twice  a  year, 
no  one  who  has  ever  had  any  experience  in  editing 
and  printing  can  doubt,  but  since  those  druggists 
who  subscribe  for  the  Circular  thereby  proclaini 
that  only  the  best  is  good  enough  for  them,  and  that 
they  look  to  us  to  supply  it,  we  feel  that  it  is  no 
more  than  their  due  that  we  should  exert  ourselves 
to  the  utmost  to  give  them  what  they  expect. 

Carelessness  as  to  Their  Weights  and  Balances 

has  recently  been  charged  against  some  of  the  drug- 
gists of  Philadelphia  by  an  inspector  of  weights  and 
measures.  On  the  other  hand,  the  druggists  say  that 
while  the  inspector  may  be  all  right  in  many  respects, 
he  does  not  know  much  about  the  apothecary  busi- 
ness. Still,  real  apothecaries  have  found  on  test 
that  not  all  weights  and  measures  used  in  drug  stores 
are  true  to  name,  and  before  the  druggists  pass  judg- 
ment on  the  official  inspector  (and  before  he  gets  an 
opportunity  to  pass  judgment  on  them)  it  might  be 
well  for  them  to  give  their  scales  an  overhauling 
and  their  weights  and  measures  a  little  bit  more  than 
the  "once  over."  In  a  paper  read  before  the  Penn- 
sylvania Pharmaceutical  Association,  J.  W.  England 
told  of  a  good  deal  of  inaccuracy  in  druggists'  grad- 
uated measuring  glasses  that  he  had  detected  (see 
the  Circular  for  September,  191 2,  page  532,  and 
before  that  time  Dr.  Joseph  L.  Mayer,  had  reported 
(in  the  Circular  for  May,  1903,  page  100)  that 
many  druggists'  weights  were  too  heavy  on  account 
of  accumulations  of  gum  and  dirt,  while  others  were 
kept  so  clean  by  constant  rubbing  or  cleaning  with 
acids,  that  they  were  light.  As  Dr.  Mayer  pointed 
out,  the  disinclination  of  some  druggists  to  heed  a 
bit  of  friendly  advice  in  matters  of  this  kind  is  apt 
to  get  them  into  unpleasant  complications. 

How  Far  from  Sound  Reasoning  a  man  may  be 

carried  by  his  desire  to  score  a  point  in  an  argument 
is  illustrated  in  a  little  editorial  utterance  of  the  Medi- 
cal Reznew  of  Reviews  here  reprinted : 
The  Drvooists  Cibcioar  Is  one  of  the  oldest  and  most  In- 
fluential pharmaceutical  magazines  In  America.  To  one  of 
Its  recent  Issues  Mr.  George  A.  Schwltzer  contributes  an 
article  In  which  he  says:  "My  motto  is,  The  customer  la 
always  right.  By  this  I  mean  that  no  matter  how  wrong  a 
customer  is,  he  must  be  considered  right.  Whenever  a 
customer  Is  unreasonable  or  wrong,  you  must  smile — 1 
want  to  lay  great  emphasis  upon  .the  Importance  of  the 
smile.''  This  is  not  the  flrat  time  that  the  pharmaceutical 
preas  has  uttered  a  plea  for  hypocrisy,  and  haa  dtspenaed 
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advice  that  the  average  shoemaker  would  reject  with 
■corn.  If  a  customer  should  misbehave  in  a  grocery  store 
or  in  a  butcher  shop,  he  would  be  ordered  off  the  premises 
at  once,  but  so  debased  has  the  polyglot-trade  of  pharmacy 
become  that  its  practitioners  publicly  announce  that  they 
have  adopted  the  please-kii^k-me  attitude.  Courtesy  is 
always  desirable,  and  pleasant  manners  are  an  asset  in 
any  undertaking,  but  this  does  not  mean  that  the  indi- 
vidual should  be  ready  to  turn  himself  into  a  door  mat 
with  a  Welcome  on  it  for  every  passerby  to  wipe  his 
muddy  feet. 

We  suspect  that  the  good  doctor  or  whoever  it  was 
that  wrote  that  "fling'  had  been  up  late  the  night  be- 
fore on  a  trying  case  and  was  a  Httle  irritable  on  ac- 
count of  lack  of  sleep  and  nervous  tension.  At  any 
rate,  he  seems  to  have  been  unaware  that  the  motto 
which  so  stirred  his  bile  was  originated  by  Marshall 
Field,  popularly  credited  with  having  been  the  most 
successful  retail  merchant  that  ever  did  business  in 
the  United  States.  Shoemakers,  grocers  and  butch- 
ers to  save  a  few  cents  higgle  and  haggle  over  a  cus- 
tomer's claim  for  better  treatment — and  .  remain 
shoemakers,  grocers  and  butchers.  But  Field  said, 
"What's  the  use  of  taking  up  more  time  than  the 
claim  amounts  to,  and  then  losing  a  good  customer? 
Give  her  her  money  back  or  exchange  the  goods  and 
look  pleasant."  And  when  the  efforts  of  all  the  doc- 
tors who  were  glad  to  dance  attendance  upon  him  in 
his  last  illness  availed  no  longer,  the  merchant  prince 
passed  on,  leaving  behind  an  immense  fortune  in  ad- 
dition to  what  is  said  to  be  the  largest  retail  business 
under  one  roof  in  existence. 

Good  Fellowship,  friends,  the  respect  and  confi- 
dence of  our  acquaintances  and  co-workers  is  more  to 
be  desired  than  wealth.  Some  readers  may  deny  this 
at  first,  but,  after  all,  happiness  is  what  we  all  most 
want  and  we  can  have  that  without  wealth,  but  hardly 
without  friends,  respect,  confidence  and  such  things. 
And  by  attending  their  association  meetings  drug- 
gists can  attain  for  themselves  a  larger  measure 
of  these  assets  than  come  to  those  who  stay 
away.  The  idea  is  worth  thinking  over  and 
acting  on.  The  State  association  season  will  soon  be 
here  and  the  opportunities  for  druggists  to  cultivate 
good  fellowship  with  druggists  will  be  open  to  all. 
More  happiness  will  come  to  those  who  attend  the 
meetings,  mingle  with  their  fellows,  get  out  of  their 
stores  for  an  airing  and  change  of  scene,  and  contrib- 
ute to  the  happiness  of  others,  than  will  be  won  by  the 
men  who  selfishly  absent  themselves  from  the  meet- 
ings. And,  besides,  there  is  often  real  cash  profit  to 
be  derived  from  attending  these  gatherings. 

Do  It  First  has  always  been  the  advice  of 
The  Druggists  Circul.\r  to  its  readers  when  the 
question  of  showing  up  and  putting  a  stop  to  evil 
practices  in  the  drug  business  has  been  under  discus- 
sion. Organized  pharmacists  have  been  the  pioneers 
in  securing  laws  restricting  the  practice  of  their  pro- 
fession to  men  qualified  mentally  and  morally  to  en- 
gage in  it.  They  are  the  ones  who  take  the  prelimi- 
nary steps  toward  expelling  from  their  ranks  the  men 
whose  unprofessional  conduct  renders  them  unfit  for 
the  protection  which  membership  in  an  honorable  call- 
ing aflfords.  In  the  matter  of  the  sale  of  narcotics, 
the  druggists  themselves  have  been  the  first  to  see  the 
abuses  practiced  by  some  of  the  unfit  among  them  and 
to  take  steps  to  remove  these  abuses.  Now  it  is  pub- 
licly announced  by  the  officers  of  the  Pennsylvania 
Pharmaceutical  Association  that  anv  member  of  that 


large  and  influential  body  found  guilty  of  having  vio- 
lated his  professional  trust  by  wilfully  adulterating  or 
substituting  will  be  publicly  expelled  from  the  asso- 
ciation at  the  approaching  meeting.  In  time  drug- 
gists learn  to  know  who  among  them  are  honest  and 
conscientious,  and  so  does  the  public,  and  the  way  for 
the  druggists  to  retain  the  confidence  and  respect  of 
the  public  is  to  show  that  the  body  pharmaceutic  does 
not  tolerate  commercial  or  professional  crookedness 
on  the  part  of  those  who  constitute  a  part  of  that 
body.  "And  if  thy  right  hand  of?end  thee,  cut  it  ofif, 
and  cast  it  from  thee :  for  it  is  profitable  for  thee  that 
one  of  thy  members  should  perish,  and  not  that  thy 
whole  body  should  be  cast  into  hell." 

The  Honesty  of  a  Drug  Store  Proprietor   who 

died  in  Chicago  a  few  weeks  ago  was  emphasized  in 
the  newspaper  accounts  of  his  life.  His  honesty  was 
so  thoroughly  believed  in  by  his  friends  that  when 
the  man  was  "broke"  and  needed  fifty-thousand  dol- 
lars to  start  him  in  business  aga\n,  he  went  out  and 
borrowed  ten  thousand  dollars  from  each  of  five 
friends.  And  he  soon  paid  it  back  out  of  money 
made  in  a  drug  business  which  was  conducted  so 
honestly  that  a  placard  was  conspicuously  displayed 
in  the  store  warning  all  customers  when  sick  to  be- 
ware of  "patent"  medicines  and  consult  a  physician. 
And  still  some  people  sneer  when  honesty  is  advo- 
cated as  part  of  a  winning  policy. 

Speaking  of  Widow  Women  and  "identically 
the  same,"  as  we  were  last  month,  reminds  us  of 
"spurious  imitations."  Will  some  one  please  tell  us 
just  what  a  spurious  imitation  is  and  how  it  differs 
from  a  genuine  imitation  ? 

United,  there  is  perhaps  nothing  which  they 
should  do  that  the  pharmacists  of  a  State  or  of  the 
United  States  could  not  do — no  good  legislation  that 
they  could  not  secure,  no  bad  legislation  that  they 
could  not  defeat. 


Uplifting  Grocers. 

Pharmacists  are  wont  to  lay  the  flattering  unction 
to  their  souls  that  they  are  members  of  an  educated 
profession,  while  grocers — well,  they  are  grocers.  But 
evidently  the  editor  of  the  Avierican  Grocer,  writes 
for  men  who  are  educated  somewhat  above  the  av- 
erage, as  witness  this  excerpt  from  his  opening  talk 
to  his  readers  in  a  recent  issue : 

Has  the  world  cast  aside  the  sensuality  or  wise  sayings 
projected  into  its  literature  by  great  minds  centuries  ago? 
Do  we  not  hear  and  are  Influenced  by  what  Caesar,  Cicero, 
Marc  Antony,  Confucius,  Homer,  Goethe,  Catherine  of 
Russia,  Balzac,  Dumas,  Walt  Whitman  said?  Have  not 
the  to-days  of  Knox,  Calvin,  -Wesley,  Huxley,  Darwin, 
Thomas  Aquinas  come  to  us  full  of  treasures?  Shall  we 
fail  to  recall  Victor  Hugo's  declaration  that  "Good  actions 
are  the  Invisible  hinges  of  the  doors  of  heaven"?  Is  there 
not  truth  in  Voltaire's  belief  that  "Illusion  is  the  first  of 
all  pleasures"?  How  it  tempts  and  how  indulgence  fol- 
lows only  to  demonstrate  falsity.  Have  we  not  all  experi- 
enced how  it  robs  of  heart  comfort  and  success? 

Being  merely  a  druggist  we  hesitate  to  pass  judg- 
ment on  this  piece  of  literature,  revealing,  as  it  does, 
a  knowledge  of  things  not  taught  in  any  store  in 
which  we  have  had  experience,  but  we  are  willing  to 
wager  all  that  is  left  of  our  last  week's  salary  against 
a  wooden  tray  of  pickled  pigs'  knuckles  that  the  man 
who  supplies  our  butter,  sugar,  coffee  and  canned  to- 
matoes will  class  it  as  strictly  Al  stuff. 
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Mistakes  Made  By  the  Dispensing   Druggist 

No  pharmacist  likes  to  make  mistakes.  All  pharmacists  knowing  that  "to  err  is  human," 
would  like  to  knoiv  how  to  reduce  their  own  errors  to  a  minimum.  The  first  thing  for  them 
to  consider  is  the  cause  of  their  mistakes.  Understanding  the  cause,  the  selection  and  appli- 
cation of  the  remedy  becomes  comparatively  simple.  In  this  article,  which  shows  deep) 
thought  of  a  studious  mind,  the  author  has  endeavored  to  show  his  brother  druggists  how  to 
guard  against  the  making  of  dispensing  mistakes.  If  he  succeeds,  all  who  learn  the  lesson  he 
tries  to  teach  will  be  under  lasting  obligations  to  him.    His  article  is  worthy  of  careful  study. 

By  Leon  N.  Mandelstan,  Phar.  D. 


We  all  make  mistakes,  and  when  their  consequences 
are  serious — in  other  words,  affect  the  health,  con- 
venience, or  appearance  of  the  purchaser  or  patient — 
we  usually  pay  the  penalty  by  loss  of  confidence, 
humiliation,  loss  of  business  or  imprisonment,  accord- 
ing to  the  gravity  of  the  error.  These  punishments, 
besides  the  inner  untold  mental  anguish  of  the  so- 
called  guilty  person,  the  distress  and  sorrow  of  his 
family  and  friends,  and  the  safety  of  the  medicine- 
taking  public,  raises  the  subject  of  mistakes  to  vast 
importance.  When  a  grave  error  occurs,  the  phar- 
macist is  made  to  suffer  for  something  for  which  he 
is  morally  and  conscientiously  not  responsible,  be- 
cause, morally  and  conscientiously,  he  did  not  want  it 
to  happen.  In  most  cases  the  cause  of  the  error  could 
not  be  laid  to  professional  ignorance,  and  at  no  time 
I  can  safely  state  to  criminal  or  unfriendly  intent. 
That  there  dwells  a  secret  fright  in  the  mind  of  the 
pharmacist  of  the  possibility  of  making  mistakes  is 
proven  by  their  taking  out  policies  to  cover  damage 
suits  that  usually  follow.  Why  they  happen  or  their 
causes,  and  how  to  prevent  them  if  possible  or  their 
prophylaxis,  requires  elucidation.  Before  continuing 
this  article,  I  wish  to  state  emphatically  that  no  state- 
ments therein  are  meant  to  cast  the  slightest  reflection 
on  the  character  of  physician,  pharmacist  or  layman, 
but  to  convey  the  truth  from  my  viewpoint. 

For  the  purpose  of  presenting  this  subject  clearly, 
the  following  table  was  arranged,  classifying  the 
causes  of  mistakes : 

(1)  Faulty  speech;   (a)  person,  (b)  'phone. 

(2)  Faulty  handwriting;  (a)  lay  orders,  (b)  physicians' 
prescriptions. 

(3)  Carelessness.  [Here,  it  seems  to  us,  the  dispenser 
la  mostly  responsible.— Editor.] 

(4)  Foreconsclous  working  of  the  mind. 
(6)  Unconscious  working  of  the  mind. 

We  will  now  take  up  each  group  separately  for  an- 
alysis and  see  what  it  is  possible  for  us  to  do  for  their 
prevention. 

(i)  Faulty  Speech.  The  average  layman  does  not 
know  the  correct  pronunciation  of  pharmaceutical 
names,  and  usually  obtains  his  information  from  a 
second  or  third  party,  each  using  a  different  dialect 
and  accent.  Due  to  these  deficiencies  on  the  part  of 
the  buyer,  his  oral  order  may  sound  to  us  quite  dif- 
ferent from  what  is  intended.  The  following  exam- 
ple will  make  this  clear:  A  boy  comes  in  and  says 
something  which  sounds  like  "tit  idon."  We  take  for 
granted  he  wants  tincture  of  iodine  and  so  dispense 
it.  To  our  surprise  the  mother  comes  in,  raving  at 
our  carelessness  and  ignorance,  saying  she  wanted 
tincture  of  iron  for  the  throat.    Errors  of  this  type 


are  very  common. '  Whether  they  are  our  fault  or 
not — and  they  certainly  seem  to  me  to  be  our  fault, 
for  we  get  the  blame — these  mistakes  can  easily  be 
prevented  by  not  taking  for  granted  that  the  customer 
wants  what  he  asks  for.  Be  sure  to  make  further  in- 
quiries as  to  uses  and  doses  in  order  to  satisfy  your- 
self that  you  are  safe  in  dispensing  the  called-for 
medicine.  The  same  sound  errors  are  likely  to  occur 
in  telephone  orders,  making  precautionary  measures 
indispensable  for  the  customer's  welfare  and  our  pro- 
tection. 

(2a).  Laity  Orders.  In  our  daily  routine  we  some- 
times receive  orders,  the  transcribing  of  which  into 
readable  and  comprehensible  English  would  require 
a  student's  knowledge  of  hieroglyphics.  The  wrong 
deciphering  of  such  scribbling  has  been  the  cause  of 
many  a  serious  mistake,  especially  where  two  or  more 
medicines  are  phonetically  allied,  one  being  a  poison. 
It  is  not  necessary  to  do  more  than  refer  to  any  issue 
of  The  Druggists  Circular  under  the  heading 
"Queer  Page"  for  riddles  coming  under  the  2a  head. 
This  page  also  contains  a  liberal  sprinkling  of  our 
next  group,  badly  written  prescriptions.  The  aver- 
age layman,  being  incompetent  to  write  a  clear,  cor- 
rectly spelled  drug  order,  should  be  excused.  This 
brings  us  back  to  ourselves ;  in  other  words,  it  is  our 
duty  to  see  that  the  patron  gets  what  he  really  wants 
whether  it  is  distinctly  written  or  not,  and  that  he 
knows  how  to  use  it.  Do  not  dispense  on  a  guess  or 
when  in  doubt.  Be  sure  that  you  know  what  is 
wanted  or  refuse  the  sale. 

(2b).  Physicians'  Prescriptions.  Now  we  come  to 
a  very  interesting  cause  of  mistakes,  the  badly  writ- 
ten prescription.  Under  this  heading  are  included 
indistinct  writing  of  ingredients,  doses  and  directions ; 
too  liberal  abbreviation ;  as  "Liq.  A.  A.,"  which  may 
mean  liquor  ammonii  anisatus  or  liquor  ammonii  ace- 
tatis,  or  liquor  alumini  acetatis ;  leaving  out  important 
chemical  endings  like  ic,  ous,  ite,  ate;  using  two 
systems  of  weights  or  measures  in  the  same  prescrip- 
tion. Such  prescriptions  bob  up  much  too  often,  to 
the  annoyance  of  the  pharmacist.  He  is  placed  in  a 
peculiar,  unpleasant  predicament  when  one  is  re- 
ceived at  a  time  when  communication  with  the  doc- 
tor is  impossible,  and  the  necessity  of  dispensing  the 
prescription  urgent.  Why  does  the  physician  write  a 
prescription  that  may  be  misconstrued  by  the  phar- 
macist to  the  possible  injury  of  the  patient?  That 
seems  a  puzzle.  Does  it  show  disrespect  for  his  own 
profession  or  the  profession  of  the  druggist,  dis- 
regard for  the  health  of  the  patient,  carelessness, 
desire  to  make  an  impression  on  the  laity  or  the 
pharmacist    of    his    supposed    superiority,    the    de- 


264 


THK  DRUGGISTS  CIRCULAR 


May  1916 


sire  to  be  known  as  a  busy  practitioner,  or  what  ?  It 
remains  for  each  physician  having  this  habit  of  in- 
distinct and  careless  writing,  either  to  give  sound 
and  substantial  grounds  for  it,  or  plead  guilty  to  one 
or  more  of  the  above  failings  and  correct  them.  To 
eliminate  mistakes  from  this  source,  we  must  have 
the  co-operation  of  the  physician.  This  may  be  ob- 
tained through  the  pharmaceutical  organizations  of 
this  country,  by  Raving  them  distribute  circulars  to 
all  physicians  expounding  the  possible  dangers  of  and 
objections  to  the  badly  written  prescription.  I  feel 
quite  certain  that  if  this  subject  is  properly  presented 
before  the  medical  profession,  they  will  willingly  re- 
spond by  helping  not  hindering  us  in  our  desire  to 
fulfill  our  duties  as  pharmacists  (not  as  Bertillon  sys- 
tem experts  or  shorthand  specialists)  to  prevent  the 
occurrence  of  these  mistakes.  A  legible  prescrip- 
tion does  not  necessarily  require  the  art  of  penman- 
ship, but  only  clear  and  distinct  everyday  writing  and 
the  use  of  unabbreviated  words.  It  gives  me  pleasure 
in  the  summing  up  of  this  group,  to  state  that  the 
majority  of  physicians  write  a  clear,  understandable 
prescription,  and  some  even  typewrite  their  home  pre- 
scriptions. When  all  do  likewise,  the  vanishing  of 
these  mistakes  will  follow  as  a  matter  of  course. 

(3).  Carelessness.  The  careless  habit  of  com- 
pounding, labeling  and  dispensing  drugs,  chemicals 
and  medicines  (the  result  usually  of  inadequate  ele- 
mentary pharmaceutical  training),  or  insufficient  and 
indistinctly  written  and  oral  directions  to  the  buyer 
on  the  part  of  the  pharmacist  may  lead  to  minor  or 
grave  errors.  When  the  directions  are,  "A  teaspoon- 
ful  three  times  a  day  after  meals  in  a  quarter  of  a 
wine-glass  of  milk,"  copy  and  explain  as  written.  Do 
not  forget  we  all  have  different  reasoning  abilities. 
Therefore,  if  you  say  offhand,  "A  spoonful  in  a  quar- 
ter glass  of  milk  after  eating,"  there  is  a  possibil- 
ity that  the  patient  may  take  a  soup  or  tureen  spoon- 
ful in  two  or  four  ounces  of  milk  six  to  eight  times 
a  day.  (An  exaggerated  example,  but  one  which 
serves  the  purpose).  Professional  carefulness  in 
compounding,  labeling  and  dispensing  medicines  and 
the  giving  of  explicit  directions  to  the  patient  will 
prevent  the  occurrence  of  many  mistakes.  The  al- 
lowing of  drugs  and  chemicals  to  be  handled  by  un- 
skilful, unreliable  help  is  another  hot-bed  of  mistakes 
belonging  under  this  heading.  It  is  the  duty  of  every 
druggist  to  pay  special  attention  to  the  selection  and 
training  of  his  help  in  order  to  insure  safe  and  cor- 
rect usage  of  everything  that  comes  within  the  scope 
of  the  drug  business. 

(4)  Foreconscious  Mistakes.  These  may  be  sub- 
divided into  (a)  interchanging  labels,  (b)  wrong 
copying  of  directions,  (c)  dispensing  a  wrong  drug, 
chemical  or  medicine  instead  of  the  desired  one,  (d) 
taking  a  wrong  drug  or  chemical  in  the  compounding 
of  medicines,  (e)  wrong  reading  of  legible  prescrip- 
tions or  lay  orders,  (f)  using  wrong  weights  and 
measures  in  the  compounding  of  medicines.  These 
cover  fairly  well  the  possible  errors  of  this  group. 
The  prevailing  belief  that  these  mistakes  are  due  to 
carelessness  is  erroneous.  They  are  the  result  of  a 
trick  of  the  mind,  so  I  call  them  foreconscious  mis- 
takes to  differentiate  them  from  the  previous  group. 
The  most  careful  person  is  not  immune  against  the 
occurrence  of  these  many  and  varied  errors.  To 
prove  to  yourself  in  a  general  way  that  they  are  not 
due  to  carelessness,  note  when  they  happen.    Under 


close  observation  you  will  find  that  these  mistakes 
take  place  only  at  certain  times,  as  during  or  after 
an  argument  with  a  customer,  salesman  or  clerk; 
when  you  have  business  or  home  worries  or  anxieties ; 
after  a  night's  loss  of  sleep;  when  there  is  a  strong 
longing  to  get  away  from  the  store,  etc.  These 
states  of  the  mind  can  not  be  classified  because  they 
are  different  in  each  person  and  are  part  of  the  men- 
tal make-up  of  that  individual.  The  explanation  of 
the  working  of  the  mind  in  the  production  of  such 
errors  belongs  to  the  study  of  psychology,  and  al- 
though very  interesting,  need  not  concern  us  now.  It 
will  suffice  to  mention  here  that  they  are  the  result 
of  a  conflict  between  two  thoughts  for  the  control  of 
the  will,  or  to  make  it  plainer,  let  us  say  that  at  the 
time  of  such  a  mistake,  the  whole  attention  of  con- 
sciousness is  not  centered  on  the  subject  under  con- 
sideration (absentmindedness).  When  attending  to 
business  try  to  keep  away  grievances,  worries,  anx- 
ieties, etc.,  so  that  they  may  not  distract  your  mind 
from  the  work  at  hand.  Double-check  such  impor- 
tant work  as  the  compounding  and  dispensing  of 
drugs,  chemicals  and  prescriptions,  and,  if  possible, 
have  a  second  man  to  do  the  checking.  By  so  doing, 
foreconscious  mistakes  may  be  avoided  or  corrected 
before  they  do  any  harm. 

(5)  Unconscious  Mistakes.  When  we  are  under 
high  nervous  tension  due  to  extreme  business  or  do- 
mestic troubles,  or  within  the  grasp  of  such  strong 
emotions  as  anger,  hate,  envy,  jealousy,  fright,  ter- 
ror, or  agitated  on  hearing  of  some  terrible  disaster 
or  calamity,  our  minds  can  not  be  concentrated  on 
business  matters.  If  this  is  tried  at  such  a  time  a 
group  of  errors  similar  to  foreconi^cious  mistakes, 
jjut  usually  more  harmful  to  the  patient,  are  apt  to 
result.  These  mistakes,  being  the  outcome  of  deep- 
rooted  emotions  are  named  unconscious  mistakes. 
The  term  "inevitable"  is  generally  applied  to  them, 
although  they  really  have  a  psychologic  explanation 
and  may  be  averted  when  the  following  precautions 
are  observed :  Do  not  undertake  important  work  that 
requires  mental  vigilance  when  under  the  control  of 
these  emotions,  but  if  circumstances  compel  you  to, 
then  re-checking  becomes  imperative. 

Many  mistakes  occur  within  the  patient's  home 
which  have  no  connection  with  the  pharmacist  ex- 
cept that  they  are  the  result  of  the  mishandling  of 
drugs,  chemicals  or  medicines.  These  errors  are  not 
entitled  to  be  discussed  under  a  heading' of  pharma- 
cists' mistakes,  but  as  they  endanger  the  health  of 
our  customers,  a  line  or  two  is  appropriate.  A  sign 
as  worded  below,  in  legible  type,  displayed  in  view  of 
the  dispensing  counter  would  greatly  benefit  the  pa- 
trons, show  our  good  intentions  for  their  welfare 
and  help  to  preclude  such  possible  mistakes : 


Dear  Patron: 

Be  Sure  you  Know  the  Uses,  Actions,  and 
Doses  of  the  Drugs,  Chemicals  and  Medicines 
you  Buy.  If  not  Positive,  Ask  Us.  We  will 
he  only  Too  Glad  to  Furnish  you  with  any  In- 
formation to  Insure  their  Proper  Uses  and 
A  dministration. 


In  this  article  I  have  tried  to  condense  a  topic  of 
magnitude   into    a    few   paragraphs    with    the    sole 
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idea  of  conveying  some  light  and  help.  Whether  I 
have  succeeded  or  not  remains  for  you  to  judge. 
In  conclusion  let  me  state  that  mistakes  are  not 
considered  pathological  from  a  general  or 
medical      standpoint,     but      from     a      psychologic 


point  of  view  they  are  pathologic,  or  to  be  cor- 
rect, psycho-pathologic.  Each  mistake  has  its 
specific  reason  or  origin,  and  when  traced  by  anal- 
ysis and  the  proper  treatment  applied  may  be 
avoided. 


Competing  with  the  Chain  Store 

The  article  following  is  one  of  a  series  begun  in  the  issue  of  the  Circular  for  November 
last,  an  instalment  of  which  has  appeared  in  each  successive  issue  since  then.  The  author  has 
had  experience  in  the  work  of  big  stores  in  cities  and  small  ones  in  towns;  and  presents  a 
varied  accumulation  of  facts  obtained  in  this  zcork.  In  the  present  article  salesmanship  is  dis- 
cussed from  several  points  of  view,  which  discussion  ought  to  be  of  especial  interest,  skill  in 
this  line  being  so  important  in  the  conduct  of  any  mercantile  business. 

By  C.  E.  Langston. 


The  fine  theories  of  salesmanship  go  to  pieces  in  a 
small  store.  Sales  can  not  be  forced,  and  gentle  per- 
suasion and  suggestion  must  take  the  place  of  com- 
pulsion. In  this  the  chain  store  probably  has  an  ad- 
vantage because  it  can  and  does  force  many  a  sale, 
but  the  added  cost  of  this  work  no  doubt  counteracts 
the  gain  over  the  small  retailer.  Where  the  chain 
must  depend  on  salesmanship  to  sell  the  goods,  the 
average  small  retailer  can  call  on  personality  and 
confidence. 

The  optimist  makes  the  best  salesman ;  he  smiles 
more  readily ;  his  "Good  morning"  is  more  spontane- 
ous, and  his  entire~frame  of  mind  encourages  the  cus- 
tomer to  spend  his  money.  It  is  easier  to  give  up 
hard  earned  dollars  to  a  man  who  smiles  and  seems 
glad  to  get  them  than  to  one  who  is  gruff  and  barely 
even  thanks  you  for  them. 

The  first  requirement  of  a  good  salesman,  taking 
the  good  nature  for  granted,  is  a  thorough  knowledge 
of  the  goods.  Many  people  want  the  "boss"  to  wait 
on  them,  because  they  think  he  knows  more  about  the 
item  than  the  clerks  do,  and  he  usually  does.  It  is  a 
serious  mistake  for  the  owner  to  withdraw  himself 
from  the  front  of  the  store  and  allow  the  candy  girl 
or  the  soda  water  man  or  a  clerk  to  meet  the  people 
that  he  should  meet  himself.  Customers  of  a  drug 
store  do  not  want  to  talk  about  drugs  to  the  candy 
girl,  and  the  soda  water  man  is  out  of  his  element 
behind  the  prescription  case. 

Personality  as  an  Asset. 

Do  not  make  the  mistake  of  withdrawing  your  per- 
sonality from  your  business;  do  not  get  so  busy  on 
the  books  that  you  have  no  time  to  meet  your  cus- 
tomers. When  you  allow  the  books  or  anything  else 
to  take  your  time  from  your  trade  you  are  sacrificing 
the  greatest  asset  you  have,  and  perhaps  the  very  fea- 
ture that  built  up  your  business  in  the  first  place.  It 
is  a  mistake  that  many  small  retailers  make  and  one 
to  avoid.  If  you  have  a  charge  account  to  make  up 
or  some  task  of  like  nature,  send  the  candy  g^rl  back 
and  let  her  do  it,  while  you  make  some  new  custom- 
ers or  please  some  old  ones. 

In  many  cases  an  ambitious,  capable  man  goes  into 
business  and  builds  up  a  fine  trade  simply  because  he 
works  hard  and  has  a  pleasing  personality.  He  waits 
on  all  the  trade  himself,  meets  and  knows  all  his  cus- 
tomers, and  people  comes  miles  to  trade  with  him 
because  they  like  him  and  have  confidence  in  the 
merchandise  he  sells.    Then  as  the  business  grows  he 


employs  more  help ;  gradually  withdraws  his  person- 
ality from  the  business  and  spends  most  of  his  time 
working  on  the  books.  His  customers,  the  people 
who  came  so  far  to  see  him  simply  because  they  liked 
him,  can  now  see  him  only  when  they  ask  for  him 
and  business  suflfers  accordingly.  Then  comes  the 
"chain"  with  its  new  merchandising  schemes,  adver- 
tising and  service,  and  the  customers,  no  longer  held 
to  the  old  store  by  any  ties  of  personal  friendship, 
drift  that  way  and  the  little  store  around  the  corner 
has  lost  them. 

The  "chain"  realizes  the  importance  of  permitting 
the  customer  to  see  the  "boss,"  and  every  one  enter- 
ing the  store  is  greeted  at  the  door  by  the  manager 
or  his  assistant,  who  asks  what  is  wanted  and  directs 
the  customer  to  a  clerk  who  waits  on  him.  At  all 
limes  the  manager  is  within  call  to  settle  disputes, 
clinch  an  argument  and  to  add  the  weight  of  his  posi- 
tion and  experience  to  the  words  of  the  salesman. 

You  can  not  give  the  service  that  the  "chain"  gives, 
nor  can  you  in  all  cases  meet  its  prices  and  show  the 
variety  of  goods  it  can,  but  you  do  have  one  thing  it 
can  not  buy,  can  not  develop,  namely,  personality, 
and  if  you  are  big  enough  to  develop  it  to  that  point 
where  it  permeates  and  adds  to  every  transaction  that 
takes  place  in  your  store,  you  need  not  fear  the  in- 
vasion of  the  "chain." 

Suggestion. 

Suggestion  is  the  strong  point  in  salesmanship.  A 
good  salesman  in  a  chain  store  can  take  a  fifty-cent 
box  of  stationery,  costing  about  twenty  cents,  cut  the 
price  to  forty-three  and  average  a  sale  to  every  eighth 
customer.  Every  twelfth  one  will  buy  a  half  ounce 
bottle  of  perfume  under  some  catchy  name  simply 
because  it  is  new.  These  sales  can  be  made  only  with 
considerable  sales  talk,  and  it  is  not  advisable  to  press 
sales  to  that  extent  in  a  small  store,  but  it  shows 
what  people  will  buy  when  the  items  are  brought  to 
their  attention.  We  should  use  more  and  more  neat, 
forceful  displays.  A  well-kept  display  of  tooth 
brushes  on  the  counter  the  year  round  will  increase 
sales  in  that  item  at  least  lo  per  cent,  at  no  cost  in 
either  time  or  money. 

A  Very  Crooked  Kind  of  Popularity. 
If  you  have  a  salesman  who  is  particularly  popu- 
lar, one  that  the  customers  absolutely  insist  on  see- 
ing, one  who  has  a  trade  and  a  popularity  that  you 
can  not  equal,  find  out  why.  I  went  to  work  in  a 
store  once  just  after  such  a  man  had  left.    Custom- 
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ers  asked  for  this  man  and  walked  out  rather  than 
allow  some  one  else  to  wait  on  them  until  I  was  sick. 
I  was  discouraged,  disheartened ;  how  could  1  with 
my  very  ordinary  personality  hope  to  ever  get  that 
much  trade  for  the  store?  It  was  a  dismal  outlook. 
After  the  second  week,  however,  some  things  came  to 
light.  "Fifty  cents!  Why,  Mr.  X.  always  let  me 
have  this  for  thirty-five";  "I  always  got  this  from 
Mr.  X.  for  twenty  cents,"  etc.,  etc.,  and  the  "boss" 
noticed  it,  too.  It  all  came  to  light  then.  These  peo- 
ple had  been  X.'s  customers  because  he  sold  them 
goods  at  cost,  or  below,  and  when  he  left,  they  fol- 
lowed him.  A  popular,  agreeable  salesman  is  a  joy 
and  a  profit  maker,  but  when  you  employ  such  a  man 
see  to  it  that  there  is  no  reason  for  his  popularity 
other  than  those  shown  on  the  surface. 

Where  salesmen  are  "on  the  job,",  one  out  of  every 
eight  customers  entering  the  store  buys  more  than 
he  or  she  intended  buying;  that  multiplied  by  the 
number  entering  in  a  year  makes  an  amount  of 
money  that  most  of  us  never  see  except  on  paper. 
Running  Mates. 

"Two  items  on  a  check,  running  mates ;  sell  them 
more  than  they  came  in  to  buy" — the  idea  is  drummed 
into  the  head  of  the  chain  store  salesman  until  he 
looks  upon  a  one-item  check  as  an  absolute  failure, 
it  is  no  sale  at  all,  there  has  been  no  goods  sold,  they 
were  bought,  and  his  worth  as  a  salesman  and  his 
salary  as  an  employee  is  gauged  by  his  ability  to  sell 
that  additional  item  to  every  customer  he  waits  on. 

Every  item  in  a  chain  store  suggests  another  item 
to  the  mind  of  the  salesman ;  a  tooth  brush  suggests 
tooth  powder;  a  nail  file  calls  to  mind  a  brick  of  nail 
polish ;  and  so  on  down  the  entire  line,  and  the  dis- 
plays on  the  counter  are  arranged  with  that  idea  in 
mind — always  the  effort  to  suggest  to  the  mind  of 
I  he  customer  some  item  forgotten  or  some  need  un- 
satisfied. In  the  small  store  we  can  not  talk  "running 
mates"  to  the  extent  that  they  do  in  the  chain  store, 
but  a  quiet  suggestion  of  a  tube  of  dental  cream 
'vhen  a  tooth  brush  is  sold  is  surely  not  amiss,  and 
the  same  idea  applies  to  a  thousand  items  in  the  store. 

The  fine  theory  of  salesmanship  rather  "goes  over" 
the  small  store,  but  a  few  simple,  practical  rules, 
carefully  lived  up  to  will  go  a  long  way  toward  ton- 
ing up  the  "manners"  of  most  of  us. 
Some  Practical  Rules. 

1.  Greet  your  customer  with  a  smiling  "good 
morning,"  "good  afternoon,"  or  "good  evening,"  as 
the  case  may  be,  and  if  he  does  not  then  make  his 
wants  known,  add  "what  may  I  do  for  you?" 

2.  Look  your  customer  in  the  eye  and  give  him 
your  undivided  attention. 

3.  Never  say:  "Something  for  you?":  Is  there 
something  I  can  do  for  you?";  "What's  yours?" 

4.  If  you  notice  a  customer  waiting  and  you  are 
busy,  do  not  ignore  him,  but  nod  to  him  and  say 
pleasantly,  "In  just  a  moment,  please." 

5.  If  you  notice  a  customer  and  do  not  know 
whether  he  has  been  waited  on  or  not,  say,  "Pardon 
me,  have  you  been  attended  to?" 

6.  Never  correct  a  customer's  pronunciation  nor 
laugh  at  his  error;  and  if  a  drug  is  called  for  by  an 
unusual  name,  see  that  the  package  bears  that  name 
when  it  is  delivered.  If  a  customer  knows  cascara 
bark  better  as  sacred  bark,  let  him  have  it  that  w^ay. 
lay  it  on  the  counter,  and  do  not  hand  her  the  package 
until  she  has  had  time  to  put  her  change  away. 


7.  Always  say,  "thank  you"  at  the  close  of  a  trans- 
action. 

8.  Place  the  change  in  the  customer's  hand ;  never 
lay  it  on  the  counter;  and  do  not  hand  her  the  pack- 
age until  she  has  put  her  change  away. 

9.  Address  a  woman  as  "madam,"  not  as  "lady." 

10.  Speak  of  "this  lady,"  not  "this  woman,"  and 
say  rather  "this  gentleman"  than  "this  man." 

11.  Unless  you  own  the  store,  speak  of  the  com- 
pany or  the  store  as  "we"  and  never  "I"  nor  "they." 

12.  Do  not  make  any  promises  that  you  can  not 
fulfill  and  see  that  you  keep  all  promises  made. 


A  Cheap  and  Easily  Made  StilL 

By  C.  E.  Pierce. 

Being  situated  over  six  hundred  miles  from  mar- 
ket we  found  the  shipment  of  distilled  water  unnec- 
essarily expensive  and  frequently  we  were  "out  of" 
it  altogether.  With  the  aid  of  a  tinner  and  some 
material  we  had  on  hand  I  devised  the  still  here  pic- 
tured at  a  total  cost  of  $2.50. 

The  heating  apparatus  is  an  ordinary  gasoline 
stove.  We  are  in  a  country  town  and  have  no  gas. 
A  common  14-quart  tin  pail  is  used  to  contain  the 
undistilled  water.  To  this  was  soldered  a  galvanized 
iron  dome  tinned  on  the  under  side.  To  the  dome 
was  soldered  a  3^-inch  galvanized  nipple,  the  solder 
being  on  the  top  where  the  steam  cannot  come  in 
contact  with  it.  Another  j4-inch  nipple  was  at- 
tached to  the  block  tin  condenser  pipe  and  the  two 
parts  connected  by  a  J^-inch  galvanized  union 
which  allows  disconnection  when  necessary.  A 
leather  gasket  was  used  to  make  the  connection 
tight. 

The  condenser  is  a  discarded  orangeade  dispenser. 
The  block-tin  coolers  were  drawn  out  of  the  bottom 
and  a  large  piece  cut  off  and  discarded.  Enough 
pipe  was  left  to  make  three  circuits  of  the  inside  of 
the  cooler,  giving  it  plenty  of  incline  to  insure  a 
free  flow  direct  from  the  top  of  the  pipe  to  the  out- 
det. 

This  still  serves  the  purpose  as  well  as  most  of 
the  more  expensive  ones  on  the  market  and  gives  a 


Air.  Pierce's  Own  Drawing  of  His  Still. 

product  that  meets  U.  S.  P.  requirements.  In  the 
distillation  of  water  tin  is  to  be  preferred  to  any 
other  material  except  glass. 

This  apparatus  will  turn  out  about  3  gallons  daily 
at  a  cost  of  20  cents  a  gallon  out  here  where  we  have 
to  pay  35  cents  for  good  gasoline. 
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Novel  Means  of  Drying  Berries  and  H^rbs. 

By  Felix  J.  Koch. 

Accidents  will  happen  in  even  the  best  regulated 
drug  stores,  and  so  it  will  occur,  every  so  often,  that 
a  lot  of  herbs,  or  berries,  and  the  like  will  become 
damp.  It  is  obvious  that  dryihg  is  then  needed,  but 
often  just  how  to  go  about  the  drying  is  a  bit  of  a 
puzzler  to  the  druggist  concerned. 

An  enterprising  exhibitor  of  prize  prunes  at  the 
San  Diego  Exposition  has  arranged  a  simple  drier, 
which,  put  up,  permanently,  in  the  bit  of  yard  adjoin- 


Protected  Outdoor  Drying  Tray  for  Drugs. 

ing  the  average  drug  store,  would  stand  prepared  for 
effective  use  at  all  times. 

This  device  consists  of  a  shallow  box,  sup- 
ported on  a  stout  pair  of  trestles,  the  box  being 
nailed  so  that  the  stiffest  wind  cannot  upset  the  ap- 
paratus. From  each  of  the  four  corners  of  this 
box  a  little  upright  extends.  A  stout  wire-screen- 
ing of  sufficiently  close  mesh  to  prevent  flies  or  other 
insects  going  through,  is  then  formed  into  a 
cover  for  the  box.  The  screen  is  arranged  so  that  it- 
can  be  lifted  off  in  order  that<he  drier  may  be  filled, 
or  its  contents  removed. 

The  cost  of  the  apparatus  is  next  to  nil,  and,  with 
only  half-way  reasonable  care,  it  can  be  made  to  last 
through  a  professional  life-time. 


'  Breathing  Aerial  Sewage. 

"I  can  easily  remember  when  the  people  who 
thought  drafts  gave  them  diphtheria  and  who  had 
all  sorts  of  similarly  foolish  ideas  were  in  the  ma- 
jority," writes  Dr.  Evans,  the  Chicago  public  health 
authority,  who  adds:  "Now  the  people  who  want 
to  breathe  air  befouled  by  other  people  are  in  the 
minority,  though  there  are  more  of  them  than  of 
the  people  who  want  to  drink  sewage.  The  sewage 
drinkers  and  the  sewage  breathers  are. getting  fewer 

all  the  time." 

■  •  ■ 

Dry  Shampoo  Powder. 

The  following  formula  is  from  the  Pharmaceutical 
Journal: 

Borax   J4  ounce. 

Sulphur    \%  ounces. 

Fine  sawdust Yi  ounce. 

Barley  flour 6%  ounces. 

Rice  starch 7J4    ounces. 

Extract  of  orris to  perfume. 


Receiving  Prescriptions  by  Telephone. 

Writing  in  The  Mask  (organ  of  the  Kappi  Psi  fra- 
ternity), W.  Bruce  Philip  favors  the  filling  of  pre- 
scriptions sent  in  over  the  telephone  by  physicians. 
In  view  of  the  good  service  now  generally  rendered  by 
telephone  companies,  he  thinks  that  the  chances  for 
error  in  a  telephone  prescription  are  less  than  in  one 
that  is  written.  The  one  serious  drawback  is  that  in 
case  the  physician  wants  to  claim  that  the  com- 
pounder made  a  mistake  the  compounder  has  no  doc- 
umentary evidence  to  offer  in  rebuttal. 

Some  rules  for  taking  prescriptions  "over  the 
wire"  are  submitted  by  Mr.  Philip.  In  substance  he 
says: 

1.  Find  out  by  inquiry  whether  the  prescription  is 
for  a  child  or  an  adult. 

2.  Check  the  prescription  by  repeating  clearly  each 
item  as  dictated  and  then  reread  the  whole. 

3.  Do  not  allow  the  prescription  to  be  dictated 
faster  than  you  can  write  it. 

4.  When  names  are  given  that  sound  like  the 
names  of  other  articles,  check  most  carefully,  using 
in  your  inquiry  descriptive  words  about  whose  sound 
there  is  no  confusion.  A  druggist  should  be  on  the 
watch  for  names  of  medicines  that  sound  similar. 
That  is  part  of  his  business. 

5.  If  the  prescription  contains  strong  ingredients, 
put  a  check  on  the  strong  ingredients  not  only  by  re- 
peating the  prescription  but  by  repeating  the  dose. 

6.  Have  your  tablet  of  paper  on  a  desk  or  shelf 
where  you  can  write  freely.  To  take  prescriptions 
on  stray  pieces  of  paper  or  taking  them  by  memory 
is  unpardonable  negligence. 

Mr.  Philip  goes  on  to  give  reasons  for  filling 
'phoned  prescriptions  and  for  encouraging  physicians 
to  send  them.    Among  these  are  the  following: 

1.  We  have  the  doctor  at  hand  and  can  ask  him 
any  question  about  the  order.  We  can  not  do  this  as 
easily  if  the  written  prescription  comes  in. 

2.  If  we  have  not  the  article  called  for  we  can  say 
so.  Perhaps  the  doctor  will  take  a  suggestion — he 
may  use  a  similar  article  or  he  may  be  able  to  tell 
you  where  to  get  the  desired  one.  Matters  are  sim- 
plified, to  say  the  least. 

3.  By  a  question  here  and  a  suggestion  there  the 
'phone  allows  us  to  demonstrate  our  knowledge  of 
pharmacy.  We  feel  our  responsibility  as  pharmacists 
and  it  is  our  duty  to  co-operate  with  the  physician 
and  the  patient  in  every  modern  way. 

4.  Many  times  a  doctor  will  write  five  or  six  pre- 
scriptions for  a  new  medicine  before  it  is  in  stock. 
By  talking  to  him  over  the  'phone  in  the  first  place 
we  save  many  explanations  that  do  not  always  ex- 
plain. 

5.  A  strong  argument  for  'phone  prescriptions  is 
that  the  doctor  knows  who  fills  each  prescription. 

One  argument  used  by  Mr.  Philips  we  consider  dis- 
tinctly bad  as  an  argument,  namely:  "If  you  refuse 
to  take  prescriptions  over  the  'phone,  it  will  not  stop 
the  doctor  from  'phoning  them  to  the  other  fellow." 
Fagin,  in  "Oliver  Twist,"  in  teaching  boys  to  pick 
watches  from  pockets,  told  them  that  if  they  did  not 
somel)ody  else  would. 

"During  my  drug  experience,"  says  the  author,  "I 
can  recall  no  incident  that  would  make  one  feel  that 
it  was  not  safe  and  desirable  to  receive  prescriptionii 
over  the  'phone." 
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PAPERS   READ  AT    CONVENTIONS 

From  among  the  many  papers  read  by  pharmacists  and  others  at  meetings  of  their  associa- 
tions, some  of  the  more  valuable  and  interesting  are  selected  each  month   and  printed  here. 

Interesting   Physicians  in   Official    Remedies 


By  WnxiAM  H.  Bladvelt. 
North   Carolina   Pharmaceutical  Association. 


The  first  essential  to  getting  the  physician  Interested  In 
the  U.  S.  P.  and  N.  F.  work  Is  to  become  thoroughly  in- 
terested oneself;  wonders  can  be  accomplished  when  one 
Is  thoroughly  aroused  and  enthusiastic  about  any  thing. 
Why  then  should  we  be  enthusiastic  about  these  prepara- 
tions? 

Because  It  means  more  profits,  better  goods,  and  en- 
hances the  reputation  of  your  store. 

I  know  it  is  easy  to  make  assertions  but  harder  to  give 
the  proof.  We  have  tested  these,  however,  and  know 
whereof  we  speak.    I  will  give  an  Instance  of  each. 

We  have  used  in  our  store  quite  a  quantity  of  elixir  of 
glycerophosphltes  of  lime  and  soda;  were  buying  it  at  four 
dollars  a  gallon;  we  found  by  making  it  ourselves  the  cost 
was  two  dollars  a  gallon,  saving  exactly  one-half. 

iron  and  manganese  peptonate  costs  $2.75  in  25-gallon 
lots-  we  are  making  it  at  $1.75  a  gallon,  do  not  have  to 
keep  a  large  stock  on  hand  and  have  a  much  nicer  prepa- 
r&tion 

Now  as  to  the  better  goods,  I  know  that  is  just  the  ar- 
gument used  by  the  large  manufacturing  houses.  Their 
facilities  are  so  much  greater,  their  experience  so  much 
larger  that  they  can  make  better  preparations  at  less  cost 
than  the  average  druggist,  and,  therefore,  they  should  be 
bought  and  not  rtade.  ,     ^      v 

We  are  making  an  elixir  of  iron,  quinine,  and  strych- 
nine Recently  we  have  been  asked  by  the  representatives 
of  four  large  manufacturing  houses  to  try  theirs,  but  upon 
seeing  a  sample  of  ours  they  have  admitted  frankly  they 
could  not  duplicate  it,  and  gave  as  the  reason  that  to  put 
the  material  in  it  the  cost  would  be  such  they  would  not 
be  able  to  sell  it;  yet  ours  with  the  best  material  does 
not  cost  more  than  it  would  for  us  to  buy  theirs  of  in- 
ferior material. 


Then, It  gives  prestige  to  the  druggist  who  can  go  to  the 
physician  and  say:  "These  preparations  were  made  in  my 
store,  compare  them  with  those  made  by  the  pharmaceu- 
tical houses."  This  impresses  him  with  the  efficiency  of 
the  store  and  the  ability  they  have  to  fill  proscriptions 
so  that  more  and  more  the  doctor  sends  his  prescriptions 
to  that  store  because  he  feels  they  will  be  filled  better 
there  than  in  the  other  stores. 

Believing  these  things  to  be  true  and  being  willing  to 
try  the  experiment,  we  started  in  the  work  eleven  years 
ago.  The  first  question  was,  of  course,  how  an  Interest 
could  be  awakened.  We  have  a  progressive  medical  asso- 
ciation in  our  town  holding  meetings  twice  a  month.  By 
talking  with  some  of  the  officers  we  obtained  an  invitation 
to  read  a  paper  before  said  association.  The  subject  was, 
"Why  the  Physician  Should  Prescribe  U.  S.  P.  and  N.  F. 
Preparations."  The  room  was  crowded  and  it  was  gratify- 
ing to  see  the  interest  awakened;  questions  came  pour- 
ing in,  and  before  the  meeting  was  over  most  of  those 
present  had  pledged  themselves  to  prescribe  these  prepa- 
rations. 

The  interest  had  been  awakened,  now  how  could  it  be 
kept  up?  We  began  sampling  the  doctors  each  month 
with  some  one  of  these  preparations,  writing  a  descrip- 
tion of  each,  setting  forth  what  pharmaceutical  it  would 
replace,  and  while  the  response  was  Immediate,  still  we 
did  not  rest  there,  for  each  year  some  druggist  is  invited 
to  read  a  paper  before  the  medical  association,  so  the  sub- 
ject Is  presented  afresh  by  a  new  man  ana  from  another 
man's  viewpoint. 

Now  as  to  results.  When  we  began  this  work  fifty  per 
cent,  of  our  prescriptions  were  for  proprietaries  or  par- 
tially composed  of  them.  To-day  ten  per  cent,  would  cover 
it. 


Spirit  of  Nitrous  Ether  in  the  Far  Northwest 


By  D.  D.  Turner. 
Minnesota  Pharmaceutical  Assocdatlon. 


At  our  meeting  a  year  ago,  Professor  Bachman's  paper 
on  adulteration  Included  a  report  on  the  result  of  the  ap- 
plication of  the  pharmacopoeial  tests  for  ethyl  nitrite  per- 
centage to  eleven  samples  of  sweet  spirit  of  niter  gathered 
from  local  pharmacists.  The  strengths  of  these  samples 
ranged  from  4  per  cent,  down  to  as  low  as  0.15  per  cent,  of 
ethyl  nitrite,  the  U.  S.  P.  standard  being  not  less  than  4 
per  cent. 

These  varying  and  low  strengths  of  samples  found  in 
our  local  market  led  me  to  collect  samples  from  cities  In 
the  West  which  I  visited  the  past  summer.  The  figures 
are  very  Interesting,  though  no  more  uniform  than  those 
applying  to  our  local  market. 

In  each  case  I  called  for  one  ounce  of  sweet  spirit  of 
niter  and  ten  cents  was  the  charge,  with  two  exceptions. 
In  San  Diego,  Cal.,  two  ounces  were  given  for  ten  cents 
(including  the  bottle),  with  the  explanation  that  they  sold 
two  ounces  for  ten  cents,  and  that  I  might  just  as  well 
have  the  two  ounces,  as  they  could  not  charge  less  than 
ten  cents  if  they  gave  only  one  ounce.  This  sample  tested 
2.9  per  cent,  ethyl  nitrite.  At  Portland,  Ore.,  fifteen  cents 
was  the  charge  for  one  ounce.    This  tested  2.8  per  cent. 

Of  the  fourteen  samples  collected  only  one  was  up  to  4 
per  cent,  and  one  was  as  low  as  one-fourth  of  one  per  cent. 


I  do  not  consider  these  percentages  and  those  enunv 
erated  below  as  reflections  upon  the  respective  cities,  as 
only  one  sample  was  collected  from  each  city,  while  If  a 
greater  number  had  been  collected  no  doubt  they  would 
have  been  found  to  vary  in  strength  as  much  as  the  sam- 
ples from  our  Twin  City  stores.     .     .     . 

It  was  very  Interesting  to  study  the  different  modes  of 
-wrapping  the  bottles.  Only  one  of  the  fourteen  was 
wrapped  real  neatly,  and  this  was  a  model;  the  paper  used 
was  the  right  size,  the  ends  were  folded  in  symmetrically 
and  secured  by.  a  rubber  band  around  the  package  two 
ways,  and  squared  up.  One  bottle  was  slipped  into  a  thin, 
cheap  manila  advertising  envelope,  the  end  folded  over  in 
a  way  to  make  the  package  similar  to  one  you  would  ex- 
pect to  receive  at  a  five-  and  ten-cent  store.  Another  was 
rolled  up  in  a  paper  whose  ends  were  about  two  inches 
too  long;  both  ends  were  twisted  to  prevent  the  bottle 
from  sliding  out.  Another  was  wrapped  by  rolling  the 
paper  around  the  bottle  once  and  then  folding  the  lower 
end  onto  the  bottle  and  continuing  the  fold  around  the 
bottle  to  the  end  of  the  paper  and  then  twisting  the  top 
end  only. 

I  believe  too  few  pharmacists  realize  the  effect  a  neat 
package  has  upon  a  customer.    The  neatness  of  a  package 
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is  about  the  only  basis  the  general  public  has  of  judging 
the  ability  of  a  druggist. 

The  following  is  the  result  of  the  assays  of  the  spirit  of 
nitrous  ether  collected: 

Per  cent. 

of  Ethyl 

Cities.  Nltrlt*, 

Keokuk    80 

Qulncy,    HI JB 

Den\er.   Colo 2.00 

Colorado   Springs.    Colo 3.30 

Grand   Junction.    Colo 1.60 

Stockton.    Cal ■ 2.9ii 

Los  Angeles.   Cal 3.00 

San   Diego.   Cal 3.90 

San   Francisco,   Cal 2.27 

Oakland.  Cal 3.00 

Portland,   Ore 2.S0 

Bremerton,    Wash 1. W 

Spokane.    Wash 3.90 

SI.   Maries,  Idaho 1.20 


Syrup  of  Ammonium  Hypophosphite. 

By  P".  a.  Upshee  Smith. 

Mliir.fsota    PliHrmaceutlcal    .\ssociation. 

Owing  to  the  increasing  demand  by  physicians  for  a 

syrup  of  ammonium  hypophosphite,  I  prepared  some  for 

use  In  those  cases  where  a  proprietary  brand   was  not 

specified.    Here  is  the  formula: 

(1)  Calcium    hypophosphite 36.33  grammes. 

Boiling  distilled  water 400.00  mils  (c.c). 

Dissolve. 

(2)  Ammonium  sulphate 27.00  grammes. 

Boiling  distilled  water 50.00  mils  (c.c.) 

Dissolve. 

Add  (1)  to  (2),  while  hot.  then  add: 

Diluted   sulphuric  acid 7.50  mils  (c.c). 

Let  stand  overnight.  Alter  and  in 
the  clear  filtrate  dissolve,  prefer- 
ably by  percolation,  in  the  cold: 

Crystal  A  sugar 800,00  grammes. 

Pour  over  the  filter: 

Sufficient  distilled  water  to  make  1000.00  mils  (c.c). 

Each  fluid  ounce  contains  16  grains  of  chemically  pure 
ammonium  hypophosphite. 

A  proprietary  article  of  the  same  strength  contains 
2%  per  cent,  of  alcohol,  which  can  be  added.  If  desired, 
although  1  do  not  appreciate  its  utility.  The  use  of  boil- 
ing water  helps  the  keeping  properties  of  the  syrup. 

It  is  claimed  that  ammonium  h}i)opho8phite  is  superior 
to  ammonium  chloride  as  an  expectorant.  It  is  certainly 
more  palatable. 

The  specimen  of  the  syrup  on  the  table  for  your  inspec- 
tion contains  25  mils  (c.c.)  of  alcohol  In  each  liter.  You  will 
notice  the  brilliant  water-whiteness  of  the  preparation, 
the  pleasant  acidity  and  the  total  absence  of  aromatic 
flavoring  agents. 

The  dose  is  1  to  2  or  more  teaspoonfula. 

The  therapeutic  Indications  are  diseases  of  the  respira- 
tory mucosa,  particularly  in  the  latter  stages  of  acute 
bronchitis,  and  laryngitis,  and  in  chronic  catarrhal  con- 
ditions. 


Contraction  Produced  by  Solution  of  Salts. 

Bv  .\uitin  BoLC.Mi.vuoit. 
Nincrtcan  Pharmac«-utlcal  Association, 
It  is  a  well-known  fact  that  when  solvent  and  solute 
arp  brought  together  to  form  a  solution  a  contraction  in 
volume  Is  usually  produced.  Many  workers  have  made 
investigations  on  these  volume  changes,  and  much  has 
been  learned  regarding  their  nature.  Tyrer  accepts  the 
following  possibilities  as  influences  to  volume  change: 

1.  Ionization. 

2.  Association  of  molecules  of  solute. 

3.  Association  of  molecules  of  solvent. 

4.  Hydration  of  undissociated  solute. 

5.  Hydration  of  ions. 

The  method  for  Investigating  the  causes  of  volume 
changes  seems  to  have  been  one  depending  upon  the  use 
of  optically  active  substances.  This  method  indicated 
by  Wlnther  makes  possible  the  determination  of  the  ac- 
tual volume  of  both  solute  and  solvent. 

Tyrer  states  that  "no  generalizations  of  importance  have 


resulted,  due  no  doubt  to  the  complexity  of  the  factors 
which  come  into  play,  all  of  which  may  vary  with  con- 
centration." It  may  be  interesting,  however,  to  summar- 
ize some  of  his  conclusions: 

1.  "In  solutions  in  which  no  chemical  changes  of  any 
kind  occur,  the  specific  volume  of  the  solute  is  constant, 
indpendent  of  the  concentration. 

2.  "The  volume  of  an  electrolyte  in  solution  shows  no 
tendency  to  assume  a  constant  value,  but  goes  on  decreas- 
ing as  the  dilution  increases,  and  in  many  cases  becomes 
negative." 

3.  "Molecular  association  of  the  solute  in  solution  is 
without  influence  on  the  apparent  volume  of  the  solute. 
The  behavior  is  the  same  as  if  the  molecules  were  nor- 
mal." 

4.  "Solvate  formation — that  is,  combination  of  the  sol- 
vent and  solute — generally  causes  a  contraction  in  the 
apparent  volume  of  the  solute,  and,  further,  the  volume 
of  the  solute  in  solution  generally  decreases  with  decrease 
of  concentration.  But  in  some  of  the  cases  investigated 
the  formation  of  a  solvate  appears  to  be  without  influence 
on  the  solution  volume  of  the  solute." 

5.  "With  aqueous  solutions  of  electrolytes  it  is  prob- 
able that  in  strong  solutions  the  undissociated  molecules 
are  hydrated,  and  in  dilute  solutions  the  ions  are  hy- 
drated." 

The  following  table  has  been  compiled  showing  con- 
traction values  for  six  of  the  more  common  salts  In  va- 
rious solution  strengths: 


CONTRACTION    PRODUCED    BY    SOLUTION.* 

Oranmies  of  salt 

Observed.           Calculated 

Per  cent,  of 

In  100  of  water. 

volume.                volume. 

Sodium  Chloride. 
Density— 2.150  (Clarke). 
(Gerlach) 

contraction. 

5 

101.4                  102.33 

0.90 

10 

103.2                   104.65 

1.48 

20     , 

106.7                   109.30 

2.38 

30 

110.4                   113.95 
Potassium  Iodide. 
Density— 3.07  (Clarke). 
(Kremers) 

3.11 

15 

104.0                  104.88 

0.84 

50 

114.2                   116.29 

1.70 

85 

124.5                   127.68 
Potassium  Acetate. 
Density— 1.472  (Gerlach). 
(Gerlach) 

2.49 

20 

110.7                  113.59 

2.54 

50 

127.9                   133.97 

4.53 

lOO 

157.6                   167,95 
Calcium  Chloride. 
Density— 2.216  (Schroeder). 
(Gerlach) 

6.16      , 

10 

102.0                  104.51 

2.40 

30 

107.0                  113.53 

5.75 

60 

116.8                   127.06 

Magnesium  Sulphate. 

Density— 2.65   (Clarke). 

8.07 

6 

100.10                  101.89 

1.79 

10 

100.33                   103.77 

3.31 

20 

101.75                   107.55 
Lead  Acetate. 
Density— 3.251  (Schroeder). 
(Gerlach) 

5.39 

15 

104.3                   104.61 

0.28 

80 

108.8                   109.23 

0.39 

.      80 

124.3                   124.61 

0.24 

RErEHENCEB. 
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Tyrer,  Journal  Chem.  Society,  Lond.,  1911,  vol.  99,  pp. 
871-880. 

Dawson,  Journal  Chem.  Sooietv,  Lond.,  1910,  vol.  97,  pp. 
1041-1056. 

Wlnther,  Zeitschrift  filr.  vhyiikal  Chemie,  1907,  vol.  60. 
590. 

•These  tables  were  complied  from  values  found  In  Smith- 
sonian Physical  Tables.  1904,  pp.  m-134. 
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What  Our  Granddads  Paid  for  Quinine. 

Seeing  the  fac  simile  of  the  1877  invoice  for  qui- 
nine [sulphate]  at  $3.25  an  ounce  (in  the  Circular 
for  March,  page  96),  P.  M.  Noell,  Georgia,  sends 
an  old  bill  for  that  staple  which  shows  that  in  1850 
his  grandfather  paid  just  one  more  dollar  an  ounce 
for  it  than  that.  A  portion  only  of  this  old  bill  is 
here  reproduced. 


Preaching  and  Practicing 

Practice  what  you  preach.  You  believe  in  loyalty 
— be  loyal  all  the  time.  You  believe  in  cultivating 
reasoning  power — reason.  You  believe  in  cultivating 
perspective — view  the  functioning  of  your  concern  as 
a  whole.  You  believe  in  physical  exercise — take  it 
systematically.  You  believe  in  overtime  study — do  a 
little  yov  .elf.    You  believe  in  sleep  and  sobriety — 
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Part  Only  of  an  Old  Invoice,  Sh  owing  a  Higli  Price  for  Quinine. 


Dr.  Bell  was  engaged  in  the  practice  of  medicine 
at  Huntingdon,  Tenn.,  and  like  many  another  old- 
time  physician  in  the  smaller  towns,  bought  his  drugs 
on  some  big  wholesale  market.  Mr.  Noell  thinks 
that  W.  W.  Herron  was  a  salesman  for  the  whole- 
sale house.  Maybe  he  was,  and  maybe  he  was  a  dis- 
penser for  Dr.  Bell. 

While  sending  the  old  invoice,  our  Georgia  cor- 
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Almost  a  Hundred  Years  Old. 

respondent  also  put  in  a  couple  of  lecture  tickets  is- 
sued to  his  grandfather  by  Transylvania  University. 
A  photographic  reproduction  of  one  of  these  is  here 
presented. 

»  o  « 

Of  the  babies  who  die,  80  per  cent,  are  bottle  fed. 
In  the  cities  of  the  United  States  the  death  rate  for 
babies  is  36  per  cent,  higher  than  in  the  country. 


stay  at  home  nights  and  go  to  bed  early.  You  believe 
in  the  business  value  of  good  English — use  it  in  your 
conversation  and  your  letters.  You  believe  in  leaving 
the  cares  of  your  office  behind  you — do  it  when  you 
go  home.  You  believe  in  optimism — be  optimistic. 
Practice  what  you  preach. — Pace  Student. 


Says  the  Americal  Grocer;  "When  you  considere 
that  there  are  at  least  100,000  first-class  retail  grocers 
in  the  United  States,  and  each  store  has  several  clerks, 
it  means  that  there  are  at  least  300,000  clerks  engaged 
in  the  grocery  business.  Positions  that  command 
$2,500  to  $5,000  are  the  ones  most  difficult  to  fill.  Ex- 
pert managers  are  scarce  and  wanted.  It  only  proves 
that  theimaiority  are  not  making  the  best  of  their  op- 
portiuifRes."  There  are  not  more  than  half  as  many 
dnur  stores  in  the  country  as  there  are  groceries,  but 
the  iiunt  for  good  drug  clerks  to  take  responsible  posi- 
tions as  managers  goes  on  all  the  time. 

According  to  figures  compiled  by  W.  A.  Hover,  of 
Denver,  chairman  of  the  National  Wholesale  E>rug- 
gists'  Association's  committee  on  credits  and  collec- 
tions, the  percentage  of  sales  of  proprietary  articles 
by  wholesale  druggists  in  1878  was  36;  in  1892,  62; 
in  1899,  54;  in  1904,  56.24;  in  1909,  53.7;  and  in 
1914.  53-  From  these  figures  it  would  seem  that  the 
high-water  mark  was  reached  a  dozen  years  ago,  and 
that  since  that  time  the  proportion  of  sales  of  pro- 
prietary articles  to  total  sales  has  been  on  the  de- 
cline. 

Conium  leaves  as  ordinarily  found  in  the  market 
arc  practically  devoid  of  alkaloids,  which  have  been 
lost  in  drying. — Therapeutic  Digest. 

It  is  much  easier  to  be  critical  than  to  be  correct. — 
Si.  Louis  Drug  Club  Booster. 
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Formulas  Proposed  for  the  American  Phar- 
maceutical Association's  Recipe  Book. 

As  druggists  generally  are  aware,  the  American 
Pharmaceutical  Association  has  in  course  of  prepara- 
tion a  recipe  book,  Otto  Raubenheimer,  Brooklyn, 
N.  Y.,  being  chairman  of  the  committee  having 
charge  of  this  work.  To  show  something  of  the 
scope  of  the  proposed  volume,  a  group  of  formulas 
suggested  for  it.  from  recent  issues  of  the  associa- 
tion's Journal,  is  here  reprinted.  The  chairman  of  the 
committee  invites  contributions  and  criticisms. 

Tinctwa  Ferri  Acetatis  Aetherea. 

Ktnereal   Ufncture  of  Ferric  Acetate. 

Tincture  Martis   Klaprotliii.  Klaproth's  Tincture  of  Iron. 

Solution  of  ferric  acetate  (N.  F.  IV) 75.0  mils. 

Acetic   ether 12.5  mils. 

Alcohol   12.5  mils. 

To  make 100  ^Ub. 

Mix  the  acetic  ether  and  alcohol,  and  graduallr  add  to 
the  solution  of  ferric  acetate. 

Keep  the  product  In  well-stoppered  bottles  in  a  cool 
place,  protected  from  light. 

INo  Latin  Name  Given.] 
Theatrical   Cold   Cream. 

Spermaceti  125  grammes. 

White    wax 120  grammes. 

Liquid  petrolatum 560  grammes. 

Sodium  borate 5  grammes. 

Distilled  water 90  grammes. 

To   make 1000  grammes. 

Melt  the  spermaceti  and  wax,  add  the  liquid  petrolatum, 
and  continue  the  heat  until  the  mixture  is  uniform.  Dis- 
solve the  sodium  borate  in  the  water  and  apply  sufficient 
heat  to  bring  this  solution  to  the  temperature  of  the  oily 
solution.  Add  the  aqueous  solution  all  at  once  to  the  oily 
solution  and  stir  until  congealed. 

It  will  be  noticed  that  this  is  a  modification  of  the 
formula  for  Vnguentwn  Aguw  Rosw  of  the  United  States 
Pharmacopoeia,  which  has  been  found  highly  satisfactory 
by  the  writer  [the  chairman  of  the  committee].  During 
cold  weather  the  quantity  of  liquid  petrolatum  may  be 
slightly  increased.  This  cold  cream  can  be  perfumed  ac- 
cording to  taste  by  using  the  very  expensive  oil  of  rose  or 
the  cheaper  oil  of  geranium  or  any  other  suitable  perfume, 
snch  as  terpineol,  neroll,  lonone,  muguet,  etc. 

Oargaritma  PotasHi  Chloratis  Cum  Ferro. 
GoKlen  OarRle.  Jacobl's  Garble. 

Tincture  of  ferric  chloride 12  mils. 

Glycerin   24  mils. 

Saturated  solution  of  potassium  chlorate...     enough. 

To  make ]  00  mils. 

Owing  to  the  alcohol  content  of  the  tincture,  some  of 
the  potassium  chlorate  crystallizes  out.  For  this  reason, 
the  equivalent,  about  4  grammes  of  sodium  chlorate,  can 
be  used,  which,  on  account  of  its  greater  solubility,  re- 
mains In  solution. 

Piffmentum  lodi  Compotitum. 
(  nnipound    Iodine   Paint.  Mandl's   Solution. 

Iodine   1.25  grammes. 

Potassium   Iodide 5.50  grammes. 

Oil  of  peppermint 0.75  mil. 

Glycerin    enough. 

To  make 100  mils. 

Used  as  an  antiseptic  and  stimulant  application  tor  the 
throat. 

[No  Latin  Name  CHven.] 
Kau  DenUfrice. 

Star  anise 7.5  grammes. 

Oil  of  peppermint I.O  mil. 

Anethol  1.0  mil. 

Red  saunders 1.0  gramme. 

Alcohol    100.0  mils. 

Macerate  for  two  weeka,  then  filter  and  add  enough  alco- 
hol to  make  100  mils. 

For  use  as  a  mouth  wash,  take  about  10  drops  to  a  tump 
bier  of  water. 


[No  Latin  Name  Oiven."} 

Blue  Writing  Fluid. 

Methylene  blue 1  gramme. 

Glycerin   5  mils. 

Water  500  mils. 

A  cheap  and  good  writing  fluid,  well  adapted  as  an  ink, 
for  writing  labels  and  for  fountain  pens. 

Pigmentum  MenthoHs  et  Toluol. 
Menthol   and  Toluol  Paint.  Loeftlers   Solution. 

Menthol  10  grammes. 

Alcohol    60  mils. 

Solution  of  ferric  chloride 4  mils. 

Toluol    enough. 

To  make 100  mils. 

Used  as  an  antiseptic  application  to  the  false  membrane 
of  diphtheria. 

INo  Latin  Name  Given.1 
Solidified  Alcohol. 

Alcohol    1000.0  mils. 

Stearic  acid 60.0  grammes. 

Sodium  hydroxide 13.5  grammes. 

Dissolve  the  stearic  acid  in  500  mils  of  the  alcohol.  Dis- 
solve the  sodium  hydroxide  in  500  mils  of  alcohol.  Warm 
each  solution  to  60°  C.  Mix  them  and  form  into  suitable 
containers  which  have  previously  been  warmed  to  60°  C. 
and  allow  to  solidify. 

Denatured  alcohol  or  wood  alcohol  may  be  used  in  place 
of  alcohol  to  make  a  cheaper  product,  and  the  mixture 
may  be  colored,  if  desired,  by  the  addition  of  suitable  col- 
oring material.  [On  account  of  the  dangers  in  the  fumes 
of  wood  alcohol,  its  use  as  a  fuel  by  the  public  should  not 
be  encouraged.— Editor  The  Druggists  Circitlab.] 

INo  Latin  Name  Given.] 
Astringent  and  Antiseptic   Foot   Powder. 

Alum,  powdered 60  grammes. 

Tannic   acid 6  grammes. 

Salicylic  acid 2  grammes. 

Orris  root,  powdered 33  grammes. 

Mix  them  and  divide  into  packages  of  about  2  grammes 
each;  or  make  into  suitable-sized  tablets. 

INo  Latin  Name  Given.] 

Hritish   Oil. 

Crude  petroleum 35  mils. 

Barbadoes  tar 105  mils. 

Crude  oil  of  amber 140  mils. 

Oil  of  jnulper 140  mils. 

Linseed   oil 280  mils. 

Oil  of  turpentine enough. 

To   make 1000  mils. 

Mix  them. 

[No  Latin  Name  Given.] 

A.   C.   E.   Mixture. 

(For  .\nesthesla.) 

Alcohol    1  part. 

Chloroform    2  parts. 

Ether  3  parts. 

[No  Latin  Name  Given.] 
Liquid  Soda  Soap. 

Cottonseed    oil 300  mils  (c.c). 

Sodium    hydroxide 45  grammes. 

Alcohol    200  mils  (c.c). 

Distilled   water 350  mils  (c.c). 

Dissolve  the  sodium  hydroxide  In  50  mils  (c.c.)  of  dis- 
tilled water;  as  soon  as  solution  has  taken  place  add  all 
the  oil  and  50  mils  (c.c.)  of  the  alcohol,  and  stir  vigor- 
ously until  saponification  has  taken  place:  allow  to  stand 
15  minutes,  then  add  the  remainder  of  the  alcohol,  stir 
well,  and  then  the  remainder  of  the  distilled  water. 

[No  Latin  Name  Given.] 
Bitter  Water. 

Magnesium    sulphate 600  grammes. 

Sodium   sulphate 500  grammes. 

Potassium    sulphate 3  grammes. 

Sodium    chloride 45  grammes. 

Sodium  bicarbonate 20  grammea. 

Diluted  sulphuric  acid 10  mils  (c.c). 

Water    enough. 

To  make 8000  mils  (c.c). 
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Keeping  Well  or  Being  Kept  Sick,  Which? 

"Druggists  play  into  the  hands  of  the  lower  type 
of  physician  in  this  matter,  and  arrange  medicines  in 
such  form  that  the  patient  can  not  take  them  without 
paying  his  physician  a  visit  and  a  fee,"  says  Dr.  Rich- 
ard C.  Cabot  in  the  American  Magaine  in  discussing 
"Better  Doctoring  for  Less  Money."  The  "this  mat- 
ter" he  had  in  mind  is  shown  by  the  sentences  imme- 
diately preceding  the  one  quoted,  which  are  these: 
"No  man,  I  suppose,  can  say  that  he  is  altogether  be- 
yond the  reach  of  temptation  in  the  field  of  pecuniary 
benefit.  In  private  practice  the  temptation  to  'hold 
patients,'  whether  they  really  are  benefited  by  treat- 
ment or  not,  is  very  great,  and  in  private  conclaves 
one  sometimes  hears  astonishing  revelations  of  the 
methods  resorted  to  by  certain  practitioners  for  the 
purjKise  of  'holding'  certain  patients — that  is,  of  keep- 
ing them  in  the  habit  of  visiting  their  doctor."  In  the 
sentence  first  above  quoted  it  seems  that  the  doctor 
should  have  made  "lower  type"  govern  "druggist"  as 
well  as  "physicians."  Then  there  would  be  less  cause 
for  druggists  to  take  exception  to  some  of  his  state- 
ments, which  really  are  aimed  at  his  brother  practi- 
tioners and  not  at  the  pharmaceutical  profession. 

Dr.  Cabot's  article  is  a  noteworthy  one  in  some  re- 
spects and  doubtless  will  be  read  with  interest  alike 
by  physicians  and  pharmacists.  Some  of  the  points 
made  by  him  are  here  condensed  into  brief  form : 

In  the  past  the  family  doctor  was  called  upon  to  do 
the  work  of  "an  all-'round  specialist."  In  numbers 
of  cases  this  is  true  to-day.  When  a  patient  employs 
such  a  doctor  he  does  not  get  the  best  treatment  avail- 
able. The  doctor  probably  is  sincere,  but  the  field  is 
too  large.  Many  people  are  aware  of  this,  so  consul; 
a  specialist  in  his  office.  Here  they  do  not  get  top- 
notch  serv'ice.  All  the  best  physicians  are  keenly  aware 
of  the  fact  that  a  considerable  portion  of  the  patients 
w^ho  visit  them  present  problems  which  they  must 
solve  in  part  by  guess-work,  if  they  have  to  solve 
them  without  the  aid  of  the  -f-ray,  a  Wasserman  test, 
or  kindred  aids.  A  diagnosis  by  specialists  is  then 
the  thing  most  to  be  desired.  Such  service  is  now- 
enjoyed  by  two  classes  of  people,  namely,  the  poor 
people  who  are  treated  at  a  great  public  hospital,  and 
the  rich  people  who  go  to  private  sanitariums.  The 
great  middle  class  of  people  are  kept  from  the  public 
hospital  through  a  mistaken  idea,  and  from  private 
sanitariums  by  a  lack  of  funds. 

The  proper  solution  would  be  for  every  person  to 
pay  a  health  fee.  This  method  has  been  carried  on 
quite  successfully  at  the  universities  of  California, 
Michigan  and  Wisconsin.  At  Harvard,  where  a  com- 
pulsor}-  e.xamination  was  held  of  all  freshmen  at  en- 
trance, the  physician  in  charge  found  that  an  aston- 
inshingly  large  number  of  men  came  to  him  believing 
that  they  had  some  organic  disease.  For  these  men 
the  physician  was  able  to  perform  a  needed  service, 
for  if  no  such  trouble  was  evident,  all  the  loss  of  ap- 
petite and  resulting  malnutrition  caused  by  anxiety 
could  be  removed. 

Now,  suppose  every  person  had  to  pay  a  health  fee 
and  receive  advice  from  a  specialist  hired  by  the  year. 
Having  a  definite  income,  the  doctor  would  not  hesi- 
tate to  tell  a  patient  that  there  was  no  disease  appar- 
ent, when  such  was  the  case,  as  by  so  doing  he  would 
not  lessen  his  income.  The  prevention  of  disease  is 
the  great  hope  of  modern  medicine.     It  can  best  be 


accomplished  by  hospital  treatment.  If  Dr.  Cabot's 
plan  prevailed,  those  needing  treatment  would  re- 
ceive it  in  the  earlier  stages  of  their  trouble  before  it 
became  chronic,  those  who  have  acquired  the  "doctor 
habit"  could  be  assured  that  they  needed  no  treat- 
ment ;  the  interest  of  the  doctor  and  the  patient  would 
run  parallel,  and  the  best  service  would  be  given. 

It  is  said  that  in  China  the  patient  pays  his  phy- 
sician so  much  a  week  when  he  is  well  and  cuts  oflf 
the  payment  when  he  is  sick. 


Facts  About  Flies. 


In  Bulletin  345  of  the  L  iiited  Slates  Department  of 
Agriculture  are  given  some  valuable  facts  about  the 
preoviposition  period  of  the  house  fly.  The  preovipo- 
sition  period  is  tlie  time  between  the  emergence  of  the 
adult  fly  and  the  first  deposition  of  eggs. 

In  the  experiments  on  this  subject  made  by  govern- 
ment entomologists,  laboratory  bred  flies  were  used 
and  the  records  made  are  the  results  of  about  seventy 
experiments  conducted  under  ordinary  atmospheric 
conditions. 

The  first  fact  brought  out  is  that  the  temperature 
has  a  decided  influence  on  the  length  of  the  preovi- 
position period ;  raising  the  temperature  shortens  the 
period.  Humidity  and  food  supply  are  important  fac- 
tors. Rotten  bananas  and  manure  were  found  to  be 
the  most  favorable  to  the  causing  of  oviposit,  while 
starchy  materials  exerted  an  inhibitory  effect. 

Another  fact  brought  out  was  that  the  females  laid 
their  eggs  in  association,  and  that  therefore  isolation 
exerted  an  inhibitory  effect. 

The  shortest  recorded  time  for  the  preoviposition 
period  was  two  and  one-half  days ;  the  longest,  twen- 
ty-three days,  and  the  average  about  ten  days.  On  an 
average  females  laid  eggs  twice. 

The  average  life  of  a  fly  was  found  to  be  nineteen 

days. 

■  ♦  ■ 

ATraveling  Man  Rubs  Pharmacists. 

We  can  see  a  great  future  for  pharmacy  as  long  as 
we  can  get  new  remedies  from  combinations  of  the 
numerous  words  in  our  modern  dictionaries  and  the 
supply  of  coal  tar  faileth  not ;  or,  at  least.  C.  V.  Ter- 
rell told  the  W'est  Virginia  Pharmaceutical  Associa- 
tion that  he  could. 

Speaking  about  fakes  of  the  eppotone  variety,  Mr. 
Terrell  gave  this  illustration  of  the  way  the  fakers 
"work"  the  public  and  the  druggist :  "On  a  certain  ar- 
ticle a  few  years  ago  an  investment  of  $3,000  cash, 
with  a  contracted  indebtedness  of  $25,000,  swung 
$300,000  of  good  United  States  money  into  the  home 
office  in  about  ninety  days.  You  helped  sell  them, 
and  the  other  fellow  got  the  Ford.  Yes,  you  sold  it. 
and  every  other  druggist,  and  today  you  have  some 

of  it  left." 

■  ♦  ■ 

Pharmacy  is  keeping  pace  with  its  kindred  profes- 
sions, the  medical  and  the  dental ;  they  mu.st  travel  in 
the  same  line  and  together,  and  it  will  be  but  a  short 
space  of  time  before  the  public  will  demand  a  diploma 
or  prerequisite  education  of  us  as  they  do  of  the  other 
professions.  This  demand  is  but  right  and  just.  The 
public  life  depends  as  much  on  the  ability  and  knowl- 
edge of  the  pharmacist  as  upon  the  physician,  and 
we  should  be  educated  accordingly.— John  Culley,  be- 
fore the  Utah  Pharmaceutical  Association. 
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ABSTRACTS  FROM  VARIOUS  SOURCES 

Under  this  head  is  presented  each  month  the  cream  of  the  contents  of  the  principal  pharma- 
ceutical journals  of  the  world,  as  well  as  condensed  statements  of  facts  and  theories  of  interest 
to  pharmacists  taken  from  medical,  chemical  and  other  professional  or  technical  periodicals. 


Cause  and  Prevention  of  Pellagra. 

Goldberger  {Journ.  Am.  Med.  Asso.)  takes  a  posi- 
tive stand  in  favor  of  the  dietetic  theory  of  pellagra, 
which,  he  holds,  helps  in  defining  it  more  clearly  and 
in  formulating  plans  for  treatment.  He  points  out 
that  this  view  of  the  causation  of  the  disease  was  ad- 
vocated fully  fifty  years  ago  by  Roussel,  who  claimed 
that  without  dietetic  measures  all  remedies  failed. 
The  author  says  that  the  assertion  is  sometimes 
made  that  the  diet  was  varied  in  certain  cases  of  pel- 
lagra and  the  results  did  not  support  the  view  he  ad- 
vocates. Personal  inquiries  in  a  number  of  such  in- 
stances have  in  all  cases  shown  that  such  assertions 
meant  only  that  the  family  table  was  assumed  as 
known  to  be  well  supplied  with  these  foods,  and  on 
the  strength  of  this  the  patient  was  supposed  to  have 
partaken.  The  important  possibility  of  some  idio- 
syncrasy of  the  patient  may  have  made  him  liable  to 
the  disease  even  if  he  did  have  a  varied  diet,  and  the 
question  of  whether  it  was  enough  to  permit  the  dis- 
ease to  occur  is  to  be  borne  in  mind.  Experimental 
studies  were  made  at  two  orphan  asylums,  an  insane 
asylum,  and  a  convict  farm.  The  author's  conclu- 
sions are  that  diet  is  the  common  factor  in  the  various 
methods  of  treatment  recently  advocated ;  that  the 
marked  success  claimed  for  each  of  these  methods 
must  logically  be  attributed  to  the  factor  (diet) 
which  they  have  in  common.  For  the  practical  pur- 
poses of  preventive  medicine  it  would  seem  to  be  of 
fundamental  importance  to  recognize  that  the  pella- 
gra-producing dietary  "fault,"  whatever  its  intimate 
nature  or  however  brought  about,  is  capable  of  cor- 
rection or  prevention  by  including  in  the  diet  suitable 
proportions  of  the  fresh  animal  and  leguminous  pro- 
tein foods. 


Separation   of   Gold   and   Platinum   from   Mer- 
cury, Copper  and  Other  Metals. 

Christensen  (Zeit.  anal.  Chem.)  says  that  from 
slightly  acid  solutions,  gold  is  precipitated  at  once  by 
solutions  of  hydrazin  salts;  platinum,  only  after 
it  has  been  reduced  to  platinous  chloride  and  the  solu- 
tion has  been  heated.  Mercury  and  copjjer  are  precipi- 
tated together  with  gold  and  platinum,  but  can  easily 
be  separated  from  these  by  nitric  acid.  Mixed  gold 
and  platinum  are  dissolved  in  nitrohydrochloric  acid 
and  the  gold  precipitated  with  sulphurous  acid  and  the 
platinum  with  ammonium  chloride. 


Adulterated  Wornueed  Oil. 

.Stheman  (Pharnt.  Weekbl.)  reports  having  found 
a  sample  of  oil  of  chenopodium  wnich  had  been  adul- 
terated with  oil  of  eucalyptus  and  oil  of  anise.  The 
oil  svas  not  soluble  in  9  parts  of  diluted  alcohol  and 
turned  the  plane  of  polarized  light  only  i°8  to  the 
left. 


Clean  and  Dirty  Bread. 

People  are  willing  to  use  bread  made  outside  their 
own  kitchens  when  they  are  satisfied  the  process  of 
making  it  is  carried  on  under  conditions  about  as 
good  as  those  prevailing  in  their  own  kitchens,  says 
a  bulletin  of  the  Idaho  Board  of  Health,  quoting  Dr. 
Evans.  The  cordwood  way  of  distributing  bread — 
stacked  up  in  a  fly-abounding  salesroom,  stacked  up 
in  an  open  wagon,  stacked  up  on  the  arm  of  a  deliv- 
ery boy,  stacked  upon  the  floor  of  the  back  porch  un- 
til some  one  finds  it  and  takes  it  in — prevents  many 
a  woman  from  buying  bakery  bread,  and  it  should 
prevent  more  from  doing  so.  Miss  Howell,  one  of 
Professor  Jordan's  students  at  the  University  of  Chi- 
cago, made  a  study  of  bread  purchased  from  shops  in 
different  parts  of  Chicago.  Of  the  unwrapped  speci- 
mens 39  per  cent,  were  classed  as  dirty  (bacterial 
average  14,000,  maximum  120,000)  ;  39  per  cent,  as 
fair  (bacterial  average  4,000,  maximum  20,000) ;  22 
per  cent,  clean  (bacterial  average  2,500,  maximum 
14,000).  Of  the  wrapped  bread  45  per  cent,  was  fair 
(bacterial  average  848,  maximum  3,000),  and  55  per 
cent,  clean  (bacterial  average  371,  maximum  2,200). 
She  found  that  a  few  of  these  bacteria  were  possible 
disease  producers.  A  larger  number,  while  not  cap- 
able of  producing  disease,  indicated  practices  that 
the  consumer  does  not  like  to  think  about  in  the  midst 
of  his  meal. 


Prevention  of  Hay  Fever. 

A  hay  fever  prevention  association  has  been  organ- 
ized in  Louisiana  in  affiliation  with  the  national  asso- 
ciation. Illustrated  lectures  on  the  subject  of  hay 
fever  have  been  given  before  the  New  Orleans  Acad- 
emy of  Science,  Tulane  University,  Round  Table 
Club,  Loyola  University,  etc.  Pamphlets  containing 
illustrations  and  descriptions  of  the  more  common 
hay  fever  weeds  are  being  prepared,  and  will  be  dis- 
tributed free  to  the  public  schools  of  the  city  and 
State.  On  the  recommendation  of  the  association, 
the  commission  council  of  New  Orleans  has  passed 
an  anti-weed  ordinance,  which  imposes  a  penalty, 
without  further  notice,  for  having  grass  or  weeds  two 
feet  high  in  private  lots  and  one  foot  high  on  side- 
walks and  roads  controlled  by  a  franchise. 


Have  a  Set  of  Metric  Weights  and  Measures. 

We  quote,  with  unqualified  endorsement,  the  fol- 
lowing from  Meyer  Brothers'  Druggist:  "We  are  un- 
able to  think  of  any  legitimate  arguments  in  favor  of 
transposing  metric  prescriptions  into  the  apothecary 
system.  The  financial  investment  required  for  a  set 
of  metric  weights  and  measures  is  very  small.  There 
is  not  only  time  required  to  figure  out  in  the  apothe- 
cary system  the  metric  terms,  but  the  transposition  is 
liable  to  lead  to  error." 
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Thionin  as  a  Diagnostic  Stain  in  Pyorrhea 
Alveolaris. 

Dupray  (Journ.  .Im.  Med.  Asso.)  proposes  as  a 
stain  for  endamebas:  Thionin,  0.5  gramme;  dis- 
tilled water,  100  mils  (cc.)  ;  and  phenol,  2  grammes. 
This  solution  must  be  prepared  fresh  every  three  or 
four  months.  To  prepare  the  slide,  a  smear  is  made  of 
the  exudate  as  with  other  pus  and  dried  in  the  air. 
The  smear  is  then  fixed  in  the  flame  and  stained  a 
few  seconds  while  still  warm  with  the  thionin  solu- 
tion. The  stain  is  washed  off  with  water  and  the  slide 
dried.  It  may  be  mounted  in  balsam  with  a  cover 
glass,  or  examined  direct  in  immersion  oil  as  desired. 
The  endamebas  are  stained  quite  distinctly  by  this 
method.  The  cytoplasm  is  stained  a  light  purplish- 
violet  and  the  nuclei  a  deeper  reddish-violet.  In- 
gested blood  corpuscles  and  other  material  undergo- 
ing digestion  in  the  body  of  the  organism  are  stained 
nearly  black.  The  pus  cells  in  the  smear  are  stained 
a  light  blue,  with  their  nuclei  a  deeper  blue.  Bac- 
teria are  also  well  stained,  the  fusiform  bacilli  and 
spirillas  being  especially  plain.  The  endamebas  stand 
out  quite  distinctly  in  the  smear,  and  are  easily  rec- 
ognized. A  person  accustomed  to  the  use  of  the  mi- 
croscope can  usually  see  them  easily  with  a  low 
power  (16  mm.)  objective,  using  the  high  power 
only  for  verification;  hence  a  considerable  area  of 
the  srnear  can  be  covered  in  a  short  time.  Staining 
helps  in  securing  accuracy  and  saves  time  in  exam- 
ination. Thionin  has  given  more  uniform  results 
than  the  double  staining  method  with  fuchsin  and 
methylene  blue,  and  the  stain  is  made  more  quickly 
and  easily.  But  it  does  not  give  good  histologic  pic- 
tures of  the  endamebas,  and  is  recommended  only  as 
a  diagnostic  stain. 


Estimation  of  Mercuric  Chloride  in  Surgical 
Dressings. 

_  A  method  of  estimating  mercuric  chloride  in  sur- 
gical dressings  which  depends  on  the  precipitation  of 
mercuric  chloride  with  potassium  iodide  and  redis- 
solving  the  precipitate  in  an  excess  of  the  reagent  has 
been  recommended  by  Duliere  (Rep.  pharm.).  Ten 
grammes  of  the  dressing  are  moistened  with  15 
grammes  of  water,  and  to  the  moist  dressing  a  solu- 
tion of  potassium  iodide  (12.25  grammes  in  1000 
mils  [cc.])  is  added  from  a  burette  until  the  red 
color  of  mercuric  iodide  has  disappeared.  Each  mil 
(c.c.)  of  potassium  iodide  solution  corresponds  to  3 
milligrammes  of  mercuric  chloride.  When  the  dress- 
ing contains  mercurous  chloride,  yellow  mercurous 
iodide  is  formed,  which  in  turn  is  decomposed  into 
metallic  mercury  which  imparts  to  the  dressing  a 
grey  color. 


Occurrence  of  Indol  and  Skatol. 

When  molasses  is  boiled  with  strontium  hydroxide 
as  is  done  in  extracting  the  sugar  from  molasses,  va- 
pors with  a  strongly  fecal  odor  are  formed,  the  odor 
being  due  chiefly  to  indol,  CgH^N,  and  skatol,  QH»N. 
Both  substances  could  be  isolated  in  crystalline  form, 
v.  Lippermann  (Ber.  deutsch.  chem.  Ges.)  believes 
that  the  formation  of  both  substances  is  due  to  the 
presence  of  albuminoids  or  of  cleavage  products 
therefrom  in  the  molasses. 


Estimation  of  Silver  in  Protargol,  etc. 

For  estimating  organically  combined  silver  in  prep- 
arations containing  chlorides,  Wastenson  {Svensk. 
Farm.  Tids.  through  Apoth.  Zeit.)  recommends  the 
following  two  methods :  ( i )  A  half  gramme  of  the 
substance  is  heated  in  a  Kjeldahl  flask  with  10  mils 
(c.c.)  of  sulphuric  acid  and  10  grammes  of  potassium 
sulphate  until  a  colorless  or  faintly  yellow  colored  so- 
lution is  obtained.  After  cooling,  sufficient  water  is 
added  to  the  liquid  to  obtain  about  100  mils  (c.c.)  and 
the  silver  is  titrated  with  ammonium  sulphocyanate 
solution  in  the  presence  of  ferric  alum  solution.  (2) 
A  half  gramme  of  the  substance  is  heated  with  10 
mils  (c.c.)  of  concentrated  sulphuric  acid  and  2  mils 
(c.c.)  of  concentrated  nitric  acid  until  nitrous  acid 
vapors  are  no  longer  evolved.  After  cooling,  25  mils 
(c.c.)  of  water  are  added,  and  the  mixture  is  again 
heated  for  a  half  hour.  The  colorless  liquid  is  then 
diluted  and  the  silver  is  titrated  in  the  usual  way. 
These  methods  are  claimed  to  have  many  advantages 
over  Lehmann's  and  Dankwort's  methods,  which  are 
generally  used  for  estimating  organically  combined 
silver. 


Hydrangenol. 

Some  years  ago  Shimoyana  isolated  from  hydran- 
gea hortensia  a  substance  which  occurred  in  the  form 
of  white,  quadrangular  odorless  and  tasteless  leaflets, 
and  to  which  the  formula  CjgHjgOj  was  assigned. 
Asahima  and  Miyake  {Journ.  pharm.  Sac.  Japan) 
have  found  that  the  product  which  was  named  hy- 
drangenol has  the  formula  C^HijOi.  It  possesses 
both  phenolic  and  lactone  properties,  being  easily  sol- 
uble in  caustic  alkalies,  but  reprecipitated  from  such 
solutions  by  carbonic  acid.  On  boiling  with  caustic 
soda  solution  it  is  converted  into  its  isomer,  isohy- 
drangeol,  which  occurs  as  pearly  leaflets,  melts  at 
181°,  and  like  hydrangenol  possesses  two  phenolhy- 
droxyl  groups  yielding  well  defined  acetyl  and  benzoyl 
derivatives.  Hydrangenol  yields  when  treated  with 
sodium  and  alcohol  and  acid,  desoxyhydrangenolic 
acid,  CjjHj^O,,  which  occurs  as  yellowish  leaflets, 
which  melt  at  20i°-202°,  and  when  boiled  with  hydro- 
chloric acid  yield  carbon  dioxide  and  a  phenol 
CnHijOj,  in  the  form  of  white  needles  melting  at 
108°.  Wtien  fused  with  caustic  potash,  hydrangenol 
yields  paraoxybenzoic  acid  and  3  oxy-orthotoluylic 
acid. 


The  Secretion  of  Gastric  Juice  In  Man. 

Carlson  {Am.  Journ.  Physiol.)  reports  that  a  case 
of  gastric  fistula  with  complete  esophageal  stenosis, 
has  enabled  the  following  data  to  be  noted :  Gastric 
juice  is  secreted  continuously  at  the  rate  of  2  to  50 
mils  (c.c.)  per  hour.  Acidity  of  the  contents  of  the 
empty  stomach  is  low — from  0.05  to  0.2  per  cent. 
The  act  of  chewing  or  the  presence  in  the  mouth  of 
any  inert  substance  not  related  to  food  does  not  stim- 
ulate the  gastric  glands.  Seeing,  smelling,  or  think- 
ing of  food  produces  a  relatively  slight  and  inconstant 
secretion.  Tasting  and  chewing  palatable  food  pro- 
duces an  average  flow  of  70  mils  (c.c.)  of  secretion 
in  twenty  minutes.  Generally,  the  more  palatable 
food  causes  a  greater  volume  of  secretion.  The  latent 
period  appears  to  be  shorter  than  has  been  reported 
previously. 
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Snuff  Poisoning. 

Crispin  (Journ-Lancet)  reports  that  twenty-five 
cases  of  snuff  poisoning  have  been  indexed  in  the 
Mayo  Clinic  (Rochester)  ;  none  prior  to  1914.  The 
duration  of  the  habit  in  some  of  these  extends  over  a 
number  of  years.  The  author  says  that  the  use  of 
"Copenhagen"  snuff  produces  most  deleterious  re- 
sults. The  users  of  excessive  amounts  suffer  from 
chronic  headaches,  indigestion,  irritable  heart  action, 
increased  respiration  on  exertion,  and  impaired  men- 
tality to  the  point  of  degeneracy.  Delusions  and  hal- 
lucinations are  not  uncommon  in  the  worst  cases.  A 
number  of  cases  of  marked  psychosis  have  been  ob- 
served in  the  State  Hospital  at  Rochester,  believed  to 
be  due  to  the  excessive  use  of  this  form  of  snuff.  The 
chronic  snuff  habitue  does  not  consult  the  physician 
to  be  cured  of  the  habit,  but  because  of  impaired  or- 
ganic functions.  The  scarring  and  ulceration  of  the 
gingival  and  buccal  mucous  membranes  with  the  long 
standing  chronic  irritation,  make  these  ulcerations  in 
the  snuff  chewers  probable  sources  of  future  trouble 
in  which  malignancy  may  be  considered.  The  author 
expresses  the  hope  that  more  general  recognition  and 
publicity  of  the  serious  effects  of  the  use  of  snuff  will 
result  in  legislation  to  drive  it  from  all  States  in 
which  it  has  a  foothold;  and  also  that  publicity  will 
ser\'e  as  a  warning  to  other  States  not  yet  similarly 
affected. 


Colloidal  Graphite. 

Acheson  {Client.  Engineer)  says  that  artificial 
graphite  has  been  produced  on  a  commercial  i^cale  by 
the  decomposition  of  carborundum  in  the  electric  fur- 
nace. The  silicon  of  the  carborundum  is  volatilized, 
and  the  carbon  remains  in  the  form  of  pure  graphite. 
This  is  powdered  and  passed  through  a  sieve  having 
40,000  meshes  to  the  square  inch.  The  powder  thus 
obtained,  though  much  finer  than  the  finest  flour,  is 
still  too  coarse  for  lubrication  purposes,  but  treatment 
with  an  aqueous  solution  of  tannin  has  the  effect  of 
splitting  the  grains  into  powder  about  a  thousand 
times  smaller.  In  this  condition  graphite  yields  a 
suspension  or  colloidal  solution  when  added  to  suit- 
able lubricating  oils.  Such  oil  is  a  very  efficient  lubri- 
cant, and  in  use,  should  the  supply  to  the  bearing  fail, 
the  rubbing  surfaces  become  protected  by  a  layer  of 
graphite  which  postpones  overheating. 


Identification  of  Fats. 

For  identifying  fats  Francois  (foum.  pharm. 
chitn.)  gives  the  following  method  depending  on  the 
red  color  produced  by  acrolein  in  fuchsin-sulphurous 
acid  solution.  One  gramme  of  solid  fat  or  30  drops 
of  a  liquid  fat  are  placed  into  a  large  test-tube  and 
carefully  mixed  with  10  grammes  of  sand.  A  per- 
forated stopper  carrying  a  bent  glass  tube  is  placed 
in  the  mouth  of  the  test  tube,  and  the  bent  glass  tube 
arranged  to  dip  in  a  vessel  containing  3  mils  (c.c.) 
of  fuchsin-sulphurous  acid  solution,  the  end  of  the 
tube  being  about  one  centimeter  below  the  surface  of 
the  solution.  The  large  tube  is  then  carefully  heated 
in  such  a  manner  that  the  vapors  come  in  contact 
with  the  fuchsin  solution.  When  the  distillation  is 
finished  the  fuchsin  solution  is  allowed  to  stand  for 
five  minutes,  when  in  the  presence  of  fat  in  the  sam- 


ple under  examination  a  red  color  is  developed  in  the 
liquid.  The  color  changes  to  blue  when  the  tube  is 
placed  in  boiling  water.  The  fuchsin  solution,  used 
in  this  test,  is  prepared  by  mixing  220  mils  (c.c.)  of 
a  saturated  sulphurous  acid  solution  with  30  mils 
(c.c.)  of  a  0.1  per  cent,  aqueous  fuchsin  solution  and 
3  mils  (c.c.)  of  concentrated  sulphuric  acid. 


New  Color  Reaction  of  Vegetable  Oils. 

According  to  Sizley  and  Frehse  (Chem.  Rev.  ii.  d. 
Fett  u.  Harzind),  when  10  mils  (c.c.)  of  most  vege- 
table oils  are  mixed  with  5  mils  (c.c.)  of  a  20  per 
cent,  sodium  acetate  solution  and  a  few  drops  of  a 
diazotized  para-nitroanilin  solution,  a  brown-red  or 
raspberry  color  appears.  Exceptions  are  olive  oil  and 
sunflowerseed  oil.  The  reaction  is  due  to  the  presence 
of  phenol-like  substances  in  almost  all  vegetable 
oils.  The  reagent  is  prepared  by  dissolving  1.4 
grammes  of  paranitroanilin  in  10  mils  (c.c.)  of 
hot  water  and  2.8  mils  (c.c.)  of  strong  hydrochloric 
acid,  allowing  the  mixture  to  cool  to  10°,  adding  8 
mils  (c.c.)  of  a  10  per  cent,  sodium  nitrite  solution 
and  then  sufficient  water  to  obtain  100  mils  (c.c). 


Detection  of  Citrophen. 

When  a  solution  of  citrophen  is  mixed  with  a  solu- 
tion of  potassium  dichromate  a  beautiful  violet  color 
is  produced.  This  reaction  may  be  utilized  for  identi- 
fying citrophen,  according  to  Broeksmit  {Pharm. 
Weekbl.).  Pyramidon  gives  a  similar  reaction,  but 
citrophen  is  identified  in  the  presence  of  this  antipy- 
retic, but  in  the  absence  of  phenacetin,  by  heating  the 
mixture  with  sulphuric  acid  and  sodium  salicylate  by 
which  salicylic  acid  ethyl  ester,  recognizable  by  its 
odor,  is  formed.  Phenacetin  naturally  gives  this  re- 
action also,  but  not  the  potassium  dichromate  reaction. 
When  citrophen,  pyramidon  and  phenacetin  are  pres- 
ent together,  the  mixture  is  shaken  with  water,  fil- 
tered, the  filtrate  neutralized  with  ammonia  water, 
acidulated  again  with  acetic  acid  and  shaken  with  an 
excess  of  barium  carbonate  or  calcium  carbonate.  On 
now  filtering  and  adding  to  the  filtrate  a  drop  of  po- 
tassium dichromate  solution  a  reddish-brown  color 
will  be  produced  when  citrophen  is  present. 


Incompatibility  of  Sulphurous  Acid  and 
Hydrogen  Dioxide. 

Gilmour  in  an  article  on  incompatibilities  in  the 
Pharmaceutical  Journal  gives  among  his  examples 
of  faulty  prescriptions  one  for  a  mixture  of  sulphur- 
ous acid  and  solution  of  hydrogen  dioxide.  "The 
intention,"  he  says,  "is  obvious  and  laudable,  but 
the  result  is  lamentable,  inasmuch  as  the  patient,  in- 
stead of  getting  an  oxygenating  throat  application, 
receives  dilute  sulphuric  acid.  This  is  pre-eminently 
a  case  for  reference  to  the  prescriber." 


Potassium  Bicarbonate  in  Acidimetry. 

Incze  {Zeit.  anal.  Chem.)  recommends  potassium 
bicarbonate  for  standardizing  acids.  The  salt  does 
not  effloresce,  is  not  hygroscopic  and  can  easily  be  ob- 
tained in  a  pure  state  by  conducting  carbon  dioxide 
into  alcoholic  caustic  potash  solution,  collecting  the 
precipitate,  dissolving  it  in  water  and  reprecipitating 
the  salt  from  the  aqueous  solution  with  alcohol. 
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Mosquito  Chasers. 

Atnonp  tlic  many  preparations  in  use  for  driving 
away  mosquitoes  arc  the  foUowinij: 

I. 

Eucalyptol    ij^  ounces. 

Acetic  ether 6  drams. 

Cologne  water 6  ounces. 

Tincture  of  pyrethrum yV^  ounces. 

Dilute  with  s  to  6  parts  of  water.  This  can  be  ap- 
plied to  the  skin  to  prevent  the  attacks  of  the  mos- 
quitoes and  also  can  be  sprayed  about  the  room. 

II. 

Phenol I  ounce. 

Oil  of  peppermint 2  ounces. 

Oil  of  camphor  (volatile) 2  ounces. 

Glycerin   2  ounces. 

Oil  of  tar 

Olive  oil 


Fighting  FHes. 

The  following  formulas  are  in  vogue  for  fly  poi- 


sons: 


4  ounces. 
4  ounces. 


in. 


Ammonia  water 12  drams. 

Glycerin   2  ounces. 

Oil  of  pennyroyal 4  ounces. 

Oilve  oil 6  ounces. 

IV. 

P^ienol I  ounce. 

Oil  of  pennyroyal 2  ounces. 

Spirit  of  camphor 2  ounces. 

Oil  of  tar 4  ounces! 

Glycerin  2  ounces. 

Lard  oil 4  ounces. 

V. 

Oil  of  pennyroyal i  ounce. 

Gastor  oil 3  ounces. 

Alcohol  62  ounces. 

Pastilles. 

Powdered  saltpeter 14  parts. 

Mucilage  of  tragacamli 20  parts. 

Insect  powder 20  parts. 

Powdered  althea 3  parts. 

Powdered  tragacanth 3  parts. 

Triturate  the  saltpeter  intimately  with  the  mucilage, 
mix  the  remaining  three  powders,  incorporate  with 
the  mucilage  and  make  into  cones  weighing  about  30 
grains  each.  Paint  the  finished  pastilles  with  dry 
bronze  powder  and  dry  at  about  70°  F.  Ignited,  these 
pastilles  drive  away  mosquitoes  and  flies. 

Pencils. 

Eucalyptol  4  parts. 

Oil  of  anise i  part. 

Liquid  paraffin 45  parts. 

Pai'affin  50  parts. 

Melt  the  paraffin,  add  the  other  ingredients,  and 
pour  into  suitable  molds.  Apply  to  the  parts  to  be 
protected. 

■  »  ■ 

"If  you  cannot  smell  drugs  when  you  come  back 
from  your  vacation  you  have  not  had  enough  vaca- 
tion," is  the  opinion  of  J.  A.  Sanford,  expressed  at 
the  meeting  of  the  California  Pharmaceutical  Asso- 
ciation last  year. 

A  headline  reads,  "Traveling  Man  Rubs  Pharma- 
cists." What  a  difference  the  change  of  one  little 
vowel  would  make. 


Liquids. 


Quassia   chips .  i 20  parts. 

Molasses    3  parts. 

Alcohol    I  part. 

Water   115  parts. 

Macerate  the  quassia  in  100  ])arts  of  water  for 
twenty-four  hours,  boil  for  half  an  hour,  set  aside  for 
twenty-four  hours,  then  press  out  the  liquid.  Mix 
this  with  the  molasses,  and  evaporate  to  4  parts.  Add 
the  alcohol  and  the  remaining  15  parts  of  water,  and, 
without  filtering,  saturate  absorbent  paper  with  it. 
This,  being  set  out  on  a  plate  with  a  little  water,  at- 
tracts the  flies,  which  are  killed  by  partaking  of  the 
liquid. 

II. 

Infusion  of  quassia i  pint. 

Brown    sugar 4  ounces. 

Ground   pepper 2  ounces. 

Mix  well  and  place  in  shallow  dishes. 

Jii. 

Ground    pepper i  dram. 

Brown  sugar i  dram. 

Milk  or  cream 2  drams. 

Powders 
I. 

Powdered  long  pepper 5  parts. 

Powdered  quassia 5  parts. 

Powdered  sugar 10  parts. 

Alcohol  (68% ) 4  parts. . . 

Mix  the  powders,  moisten  with  the  alcohol,  dry 
and  powder  again.  Keep  well  stoppered.  For  use,  a 
little  is  placed  in  a  saucer  and  set  where  the  flies  are 
most  abundant. 

II. 

Eucalyptol  i   part. 

Powdered  orris  root 4  parts. 

Powdered  starch 15  parts. 

Papers. 
I. 

Resin  8  parts. 

Castor  oil 6  parts. 

Glycerin 3  parts. 

Dissolve  the  resin  in  the  mixture  of  the  other  two 
ingredients,  with  the  aid  of  heat;  when  completely 
liquefied,  spread  on  parchment  paper  with  a  brush. 

II. 

Resin  16  parts. 

Oil  of  turpentine 8  parts. 

Oil  of  rape  seed 8  parts. 

Honey  i  part. 

HI. 

Resin  32  parts. 

Molasses  7  parts. 

Linseed  oil 7  parts. 

Boil  until  thick. 


If  the  way  you  spend  your  evenings  makes  it  im- 
possible to  come  down  in  the  morning  in  good  shape, 
cut  out  the  sporting  life  or  stop  trying  to  work  fore- 
noons.— Frank  Farrington,  in  the  American  Grocer. 
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NOTES    AND    QUERIES 

It  is  desirable  that  all  questions  to  be  ansivered  under  this  head  be  received  before  the 
fifteenth  of  the  month  prior  to  the  one  in  which  the  querist  expects  an  answer.  Each  ques- 
tion, to  receive  attention,  must  be  accompanied  by  the  name  and  address,  of  its  writer 
Queries  are  not  answered  by  letter,  the  information  supplied  in  these  columns  being  intetided 
for  the  benefit  of  our  readers  in  general,  not  for  the  profit  of  the  individual  inquirer  only. 


Chlorine  and  Quinine  Mixture. — H.  C.  O.,  Al- 
berta, dispensed  this  mixture,  which,  after  it  had 
stood  two  days,  turned  dark.  Just  what  caused  this 
change  of  color  we  are  unable  to  say,  and  so  hesitate 
to  venture  an  opinion  as  to  the  effect,  if  any,  the 
change  of  color  had  on  the  therapeutic  efficacy  of  the 
preparation.  We  suggest  that  our  correspondent 
make  a  sample  of  the  mixture,  using  due  care  that 
directions  are  carefully  followed  and  that  no  ex- 
traneous factor  which  might  affect  its  color  enter  into 
the  experiment. 

The  formula  for  this  jjreparation,  as  given  in  the 
British  Pharmaceutical  Codex,  is  as  follows : 

Dr.  Burney  Yeo's  Chlorine  and  Quinine  Mixture. 

Potassiium  chlorate.  In  powder 0.57  gramme. 

Hydrochloric  acid 1.00  mil  (c.c). 

Quinine   sulphate 0.46  gramme. 

Syrup  of  orange 0.46  gramme. 

Distilled  water to  make  100.00  mils  (c.c). 

Place  the  potassium  chlorate  In  a  dry  bottle,  add  the  hy- 
drochloric acid,  cork  the  bottle  securely  and  set  aside  for 
fifteen  minutes,  shaking  occasionally.  Then  add,  in  five 
separate  portions,  8o  mils  (c.c.)  of  distilled  water,  shaking 
well  after  each  addition,  and  dissolve  the  quinine  sul- 
phate in  the  liquid.  Finally,  add  the  syrup  of  orange  and 
Bufflcient  distilled  water  to  make  up  to  the  required  vol- 
ume. 

I'harmaceutical  Formulas  recommends  that  the 
water  used  be  slightly  warm  to  facilitate  the  absorp-" 
tion  of  chlorine,  and  that  care  be  taken  to  prevent 
the  escape  of  much  of  that  gas.  (And  we  recommend 
that  the  operator  guard  against  any  possible  trouble 
on  account  of  the  gas  pressure.) 

Syrup  of  orange  is  a  mixture  of  i  volume  of  tinc- 
ture of  orange  and  7  volumes  of  syrup.  Tincture  of 
orange  is  made  of  fresh,  bitter  orange  peel,  ait  small, 
10  grammes,  and  alcohol,  40  mils  (c.c).  Alcohol,  in 
(ireat  Britain,  is  90-per  cent,  alcohol.  Syrup  is  made 
by  dissolving,  by  the  aid  of  heat,  2000  grammes  of 
refined  sugar  in  enough  distilled  water  to  make  3000 
grammes. 

Burney  Yeo's  mixture  is  a  l(jng-established  remedy 
in  (ireat  Britain  and  properly  made  should  give  no 
trouble.  We  asked  the  opinion  of  a  somewhat  sar- 
castic co-laborer  as  to  the  problem  submitted  and  his 
answer  was  alwut  like  this  • 

"Chlorine  and  chlorine  oxides  may  well  be  expected 
to  stir  up  the  rainbow  in  such  a  mixture,  with  a  vari- 
ety of  results  in  sequence,  but  Dr.  Burney  Yeo  is 
some  pumpkins  across  the  i)ond,  with  all  sorts  of  hon- 
ors and  degrees  to  his  credit,  and  it's  medical  treason 
to  question  anything  that  he  recommends.  I  do  not 
know  of  anything  injurious  in  the  products — and  it 
is  palatably  unpleasant  enough  at  all  stages.  So  your 
querist  simply  rlid  not  recognize  his  duty  to  bow 
down  to  Haman,  and  he  will  have  to  accept  his  hum- 
ble pic  for  daring  to  suggest  improvements  on  the 
ideas  of  the  exalted." 


Filling  an  Adrenalin  Prescription. —  F.  C,  New 

York,  received  a  prescription  for  a  throat  spray  to 
contain — 

Menthol    0.3 

Oil  of  eucalyptus 3.0 

Solution  of  adrenalin  chloride  ( i  to  1000)     6.0 

Cocaine    0.12 

Albolene to  make  60.0 

— and  asks :  "Can  you  suggest  a  method  by  which 
the  above  prescription  can  be  compounded  so  that  the 
resultant  mixture  will  be  a  clear  and  adherent  one, 
or  an  oleaginous  base  in  which  all  the  ingredients  are 
soluble." 

All  the  ingredients  of  the  above  are  soluble  in  al- 
bolene except  adrenalin  chloride,  and  here  an  aqueous 
solution  is  ordered.  (Obviously,  the  first  change 
would  be  to  use  crystalline  (dry)  adrenalin  chloride 
in  place  of  the  solution.  This  calls  for  0.006  gramme 
of  adrenalin  chloride,  which  should  be  dissolved  in 
about  I  mil  (c.c.)  of  alcohol,  and  this  solution  mixed 
with  60  grammes  of  sesame  oil  instead  of  albolene ; 
or  it  may  be  possible,  by  keeping  the  alcohol  down  to 
a  minimum  quantity,  to  employ  a  mixture  of  half 
sesame  and  half  albolene.  This  can  be  ascertained  by 
trial.  Cocaine  alkaloid,  not  the  hydrochlorate,  is  to 
he  used,  the  former  being  readily  soluble  in  albolene. 


Oily  Eye  Drops.— C.  C.  A.  A.,  Massachusetts, 
asks  if  it  is  possible  to  fill  the  following  prescription 
so  that  the  preparation  will  be  fit  to  use  in  the  eyes : 

IJ   Atrop.   sul])h gr.  j- 

IIHonin   gr.  ij. 

01.  olivjE 5  ij. 

M.  et  sig. :  Drop  one  drop  in  each  eye  once  a  day. 

In  looking  over  a  portion  of  the  contents  of  Pot- 
ter's Materia  Medica  to  which  our  attention  was 
called  by  a  correspondent  (see  the  Circul.\r  for  last 
month),  our  attention  was  attracted  by  this  passage: 
"The  compounder  has  no  business  whatever  with  the 
propriety  of  the  recipe  for  its  purpose  ....  it 
has  been  ordered  by  one  who  is  in  possession  of  facts 
which  the  druggist  knows  nothing  about." 

It  may  be  that  this  advice  is  no  better  than  the  Eng- 
lish in  which  it  is  expressed.  It  calls  to  mind  a  story 
we  heard  many  years  ago.  The  old  druggist  had 
been  somewhat  "riled"  by  such  talk  as  this  from  a 
physician.  A  customer  handed  him  a  prescription. 
The  old  dniggist  looked  it  over,  filled  it,  handed  the 
medicine  to  the  customer,  dropped  the  money  into  the 
drawer,  and  then  in  a  casual  sort  of  way  asked  Friend 
Customer  what  he  was  going  to  do  with  the  stuff.  "I 
am  going  to  take  it,  of  course;  why  do  you  ask?" 
"Oh,  I  merely  wanted  to  know ;  if  you  take  it  it  will 
kill  you." 

By  this  we  do  not  mean  to  put  the  prescription 
above   reproduced  in  a  class  with  the  killers,  but 
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merely  as  stated,  that  Dr.  Potter's  advice  reminds  us 
of  the  story. 

Now,  as  to  the  prescription  itself:  A  mixture  made 
according  to  the  prescriber's  direction  would  not  be 
suitable  for  use  in  the  eyes.  Neither  the  atropine 
sulphate  nor  the  dionin  is  soluble  in  olive  oil,  and 
these  drugs  suspended  in  the  oil,  if  applied  to  the 
sensitive  membranes  of  the  eyes,  would  cause  irrita- 
tion. 

There  is  a  way,  however,  in  which  the  ingredients 
prescribed  may  be  manipulated  so  as  to  form  suitable 
eye  drops.  In  making  oil  solutions  of  alkaloidal 
drugs,  the  oleates  of  the  latter  should  be  employed. 
In  the  case  now  before  us  the  procedure  would  be 
somewhat  like  this:  To  the  dionin  (ethylmorphine 
hydrochloride),  contained  in  a  small  evaporating 
dish,  add  3  or  4  drops  of  ammonia  water,  mix  well, 
then  evaporate  to  dryness — preferably  on  a  water- 
bath.  The  ammonia  water  breaks  up  the  hydrochlo- 
ride, liberating  free  ethylmorphine,  and  forming  a 
little  ammonium  chloride.  Now,  add  0.85  grain  of 
atropine  (the  alkaloid) — for  i  grain  of  atropine  sul- 
phate contains  0.85  grain  of  the  alkaloid — then  add  30 
minims  of  oleic  acid,  and  warm  the  mixture  on  a 
water-  or  steam-bath  until  the  alkaloids  are  dissolved. 
Finally,  add  90  minims  of  olive  oil,  and  filter. 

The  ammonium  chloride  formed  in  the  first  reac- 
tion will  not  dissolve,  so  must  be  filtered  out. 

It  is  perhaps  unnecessary  to  state  that  oleic  acid  is 
not  an  irritant,  as  are  the  mineral  acids,  but  is  almost 
as  bland  as  olive  oil  itself,  hence  is  suitable  for  the 
purpose  here  set  forth.  The  30  minims  of  oleic  acid 
takes  the  place  of  a  like  amount  of  the  oil. 


Artificial  Leather.— D.  S.  P.,  New  York.— Writ- 
ing of  the  manufacture  of  artificial  leather,  Rogers 
and  Aubert  in  their  Industrial  Chemistry,  say: 

This  material,  which  Is  made  In  many  grades  imitating 
ail  Itlnds  of  natural  leather,  consists  of  a  fabric  with  a 
hard,  flexible  coating  in  -which  pyroxylin  is  usually  the 
essential  ingredient.  A  dope,  or  thick  solution  of  pyroxy- 
lin in  proper  solvents,  is  applied  by  means  of  a  spreading 
device  to  the  surface  of  the  fabric  as  it  unwinds  from  a 
roll.  The  solvents  evaporate  and  the  surface  is  embossed 
or  otherwise  ornamented  by  being  passed  through  calen- 
der rolls  or  embossing  rolls.  The  dope  usually  contains 
castor  oil  or  similar  substances. 

This  industry  has  become  a  very  Important  one  both  in 
foreign  countries  and  in  the  United  States,  and  very  hand- 
some products  are  obtained.  About  50,000  yards  of  py- 
roxylin artificial  leather  Is  made  per  day  In  this  country. 
Pyroxylin  solution  Is  also  applied  to  real  leather  in  pro- 
ducing enameled  and  patent  leathers.  The  dope  consists 
of  a  mixture  of  pyroxylin,  castor  or  other  oil  in  wood-al- 
cohol, amyl  acetate,  fusel  oil,  and  benzin,  the  solutions 
containing  6  to  10  per  cent,  of  pyroxylin. 

Of  course,  the  dangerous  nature  of  some  of  the  in- 
gredients directed  in  the  foregoing,  to  say  nothing  of 
the  machinery  required,  precludes  the  following  of 
these  directions  by  those  not  prepared  to  go  into  the 
matter  seriously  and  on  a  large  scale. 

A  process  for  making  a  different  kind  of  artificial 
leather  is  given  in  Henley's  Twentieth  Century  For- 
mulas, as  follows : 

Pure  Italian  hemp  Is  cut  up  fine;  1  part  of  this 
and  %  part  of  coarse,  cleaned  wool  are  carded  to- 
gether and  formed  Into  wadding.  This  wadding  is  packed 
In  linen  and  felted  by  treatment  with  hot  add  vapors. 
The  resulting  felt  is  washed  out,  dried,  and  impregnated 
with  a  substance  whose  composition  varies  according  to 
the  leather  to  be  produced.  Thus,  good  sole  leather,  for 
Instance,  Is  produced  according  to  a  Danish  patent,  In  the 


following  manner:  Mix  together  50  parts  of  boiled  liaued 
oil;  20  parta  of  colophony;  25  parts  of  French  turpentine; 
10  parta  of  glycerin,  and  10  parts  of  vegetable  wax,  and 
heat  over  a  water-bath  with  some  ammonia  water.  When 
the  mass  has  become  homogenous,  add  25  parts  of  glue, 
soaked  in  water,  as  well  as  a  casein  solution,  which  lat- 
ter is  produced  by  dissolving  50  parts,  by  weight,  of  moist, 
freshly  precipitated  casein  In  a  saturated  solution  of  16 
parts  of  borax  and  adding  10  parts  of  potassium  bichro- 
mate, the  last  two  also  by  weight.  Finally,  mineral  dye- 
stuffs  as  well  as  antiseptic  substances  may  be  added  to 
the  mass.  The  whole  mixture  is  now  boiled  until  It  be- 
comes sticky  and  the  felt  is  impregnated  with  it  by  Im- 
mersion. The  impregnated  felt  is  dried  for  twenty-four 
hours  at  an  ordinary  temperature;  next  laid  in  a  solution 
of  aluminum  acetate  and  finally  dried  completely,  dyed, 
and  pressed  between  hot  rollers. 

Other  processes  are  outlined  in  the  Techno-Cheroi- 
cal  Receipt  Book  of  Henry  Cary,  Baird  &  Co.,  Phila- 
delphia ;  the  Work  Shop  Receipts  of  Spon  &  Cham- 
berlain, New  York;  and  similar  publications.  But 
one  should  no  more  expect  to  learn  how  to  establish 
a  manufacturing  plant  for  artificial  leather  by  read- 
ing technical  chemistry  than  he  should  expect  to  learn 
how  to  conduct  a  restaurant  by  reading  a  cook  book. 


What  Ailed  Hinn?— •Druggist"  filled  the  pre- 
scription which  is  presented  below : 

1^  Hydrarg.  chlor.  mite gr.  j. 

Pottassi  iodidi 3  iv. 

Pottassi  bromidi 3  iij. 

Pottassi  cit , 3  v. 

Tr.  aconit 3  ii. 

Vini  ipecac J5  J- 

Aqua  chloroform q.s.  ad  5  iij. 

M.  et  sig:  Teaspoonful  in  water  three  times  a  day 
after  meals,  and,  if  necessary,  at  bedtime. 

He  writes :  "We  should  be  glad  to  have  you  guess 
what  was  wrong  with  the  patient.  We  should  not 
like  to  go  down  as  criticising  our  physicians,  but 
would  like  for  you  to  have  a  shot  at  them.  I  have 
now  had  about  twelve  years'  experience  behind  the 
counter  and  am  just  getting  to  where  I  am  afraid  to 
turn  them  loose.  There  are  times  when  I  feel  that 
the  patient  is  not  only  wasting  his  money  but  ruining 
his  stomach  also.  But  what  can  the  poor  country 
druggist  do  ?  He  is  dependent  upon  the  physician  for 
his  prescription  work.  I  sometimes  fear  that  we 
don't  have  the  backbone  that  we  should  have." 

We  fear  to  risk  our  reputation  as  a  guesser  by  ac- 
cepting the  dare  our  friend  has  thrown  down  for  us. 
But  not  to  block  the  game  entirely,  we  will  make  this 
concession:  If  anything  new  was  wrong  with  the  pa- 
tient after  he  took  the  medicine  we  should  not  mind 
putting  at  least  one  guess  on  record  as  to  what  caused 
it:  to  wit,  misplaced  confidence.  Whether  that  mis- 
placed confidence  was  on  the  part  of  the  physician  in 
drugs,  or  on  the  part  of  the  patient  in  the  physician 
is  a  question  which  may  bring  on  more  talk ;  so  we 
quit  now  while  quitting  is  good. 

Adherence  of  Water  Glass  to  Glass. — "Stuck." 
Illinois,  writes: 

I  was  looking  for  something  really  sticky  to  use  on  a 
mirror.  A  friend  suggested  silicate  of  sodium.  Well,  it 
stuck,  is  sticking  and  will  stick  If  you  can't  help  me  out. 
Have  tried  most  everything;  so  have  other  clerks. 

We  fear  that  our  querist  is  really  "up  against"  a 
matter  now  that  will  prove  too  much  for  him.  Have 
any  of  our  readers  any  suggestions  to  offer? 
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Coloring  Preston  Salts. —  O.  M.  T.,  Massachu- 
setts, writes  that  he  would  like  to  obtain  information 
as  to  colors  for  smelling  salts  called  "Preston  salts." 
containing  ammonium  chloride  and  lime.  The  for- 
mula for  these  salts  he  found  in  our  Formula  Book. 
"I  have  tried  the  formulas  for  colors  which  is  also 
published  in  your  book,  but  without  success,  as  they 
are  liquid  colors  and  render  the  salt  moist,"  writes 
our  querist,  who  continues :  ''Have  also  tried  anilin 
dyes  in  the  powdered  state  and  have  dissolved  anilin 
dyes  in  a  small  portion  of  alcohol,  and  also  in  a  small 
portion  of  ammonia  water,  but  the  lime  bleaches  out 
the  color.  This  salt  when  complete  should  be  in  a  dry 
powder." 

The  Formula  Book  states  the  best  colors  for  use  in 
smelling  salts  or  liquid  ammonia,  but  they  are  ob- 
viously better  in  liquid  form  than  for  dry  powders. 
For  the  latter  it  seems  that  the  only  satisfactory  man- 
ner of  application  would  be  to  color  each  powder 
(ammonium  chloride  and  calcium  hydroxide)  sepa- 
rately, and  then  to  dry  and  mix  them.  If  the  pow- 
ders can  be  colored  separately  with  satisfactory  re- 
sults they  will  probably  hold  their  color  after  mixing 
— provided  the  colors  recommended  are  used.  Gen- 
erally speaking,  anilin  dyes  will  not  stand  strong  am- 
monia, and  so  should  not  be  used. 

Carmine  for  red,  potassium  chromate  for  yellow, 
and  a  combination  of  ammoniacal  copper  sulphate 
with  potassium  chromate  for.  a  green,  give  the  best 
results.     Most  of  these  colors  are  poisonous. 

One  other  suggestion:  Preston  salts  must  not  be 
too  dry  when  dispensed,  or  they  will  not  give  off  am- 
monia. The  way  to  make  this  type  of  smelling  salts 
is  to  use  a  deliquescent  salt,  the  moisture  from  which 
causes  a  reaction,  releasing  ammonia.  Perfectly  dry 
salts  will  not  give  off  ammonia,  and  consequently 
would  be  a  failure  as  smelling  salts.  The  proper 
combinations  are  self-regulating  through  the  de- 
liquescent salts  which  they  contain  or  form. 

Color  does  not  increase  the  attractiveness  of  Pres- 
ton salts. 


Tannic    Acid    with    Sodium    Bicarbonate. — 

H.  M.  C,  West  Indies,  asks  why  a  solution  of  tannic 
acid  becomes  turbid  upon  the  addition  of  sodium  bi- 
carbonate. He  has  received  a  prescription  for  the 
mixture,  but  when  it  was  made  a  change  of  color  and 
appearance  shortly  ensued. 

On  this  point  Ruddiman  says: 

1.  An  aqueous  solution  of  tannic  acid  changes,  forming 
gallic  acid  and  probably  some  eleaglc  and  carbonic  acids. 
The  change  Is  retarded  or  prevented  by  the  presence  of 
glycerin  or  alcohol  (Caspari).  The  solution  gets  darker 
on  standing  and  this  Is  hastened  by  alkalies.  2.  Tannic 
acid  in  dilute  solutions  combines  with  the  alkali  hydrox- 
ides and  carbonates  to  form  soluble  tannates,  and  these 
solutions  soon  become  colored,  varying  from  red  to  brown, 
green,  or  black.  3.  Potassium  hydroxide  or  carbonate  with 
a  concentrated  solution  of  tannic  acid  gives  a  compound 
which  is  but  slightly  soluble  in  water,  but  dissolves  in  a 
certain  excess  of  alkali  (U.  S.  Dlsp.).  When  potassium 
hydroxide  is  added  in  excess  to  a  solution  of  tannic  add, 
tannoxylic  acid  or  rubitannic  acid  Is  formed;  if  the  mix- 
ture is  boiled  tannomelanic  acid  is  formed  (Am.  Disp.). 


Adhesive  Plaster.— W.  P.  G.,  Massachusetts, 
writes:  "Would  you  kindly  publish  in  next  month's 
Circular  the  formula  used  in  the  manufacture  of  ad- 
hesive plaster?" 

This  formula  is  official ;  it  may  be  found  in  the 
United  States  Pharmacopoeia,  page  124. 


To  Make  a  Hectograph. —  J.  M.  L.,  New  York 
— From  among  a  collection  of  formulas  for  making  a 
hectograph  presented  in  our  Formula  Book,  one  is 
here  reproduced: 

Gelatin  lOO  parts. 

Water 375  parts. 

Glycerin 375  parte. 

Kaolin  (In  fine  powder) 50  parts. 

ijoak  the  gelatin  over  night  in  the  water,  and  the  next 
day,  after  pouring  off  any  water  remaining  unabsorbed  by 
the  gelatin,  add  the  jelly  to  the  glycerin  previously  heated 
to  about  200°  F.  on  a  salt-water  bath.  When  the  gelatin 
has  dissolved  in  the  glycerin  add  the  kaolin,  heating  on  a 
salt-water  bath  until  a  sample  taken  from  the  mass  and 
cooled  has  the  proper  plasticity. 

In  the  same  place  are  a  number  of  formulas  for 
inks  of  different  colors  and  black  for  use  in  connec- 
tion with  the  pad,  one  of  which  is  given  below : 

Purple  Hectograph  Ink. 

Methyl  violet 2  parts. 

Alcohol  ' 2  parts. 

Sugar  1  part. 

Glycerin   4  parts. 

Water    24  parts. 

Dissolve  the  violet  in  the  alcohol  mixed  with  the  glyc- 
erin; dissolve  the  sugar  in  the  water;  mix  the  two  solu- 
tions. 

The  writing  is  allowed  to  dry  without  blotting.  The 
pad  having  been  moistened  with  clean  water,  the  pa- 
per is  placed  on  it,  face  inward,  of  course,  and 
rubbed  gently  but  firmly  over  every  portion,  care  be- 
ing taken  to  prevent  it  from  changing  position.  A 
roller  is  useful  here.  The  paper  is  allowed  to  remain 
on  the  pad  for  from  two  to  five  minutes,  and  is  then 
carefully  removed.  Copies  are  now  taken  by  pressing 
dry  paper  on  this  surface  and  removing  immediately. 
The  operation  should  be  carried  out  with  as  little  in- 
terruption as  possible.  It  is  said  that  the  distinctness 
and  sharpness  of  hectograph  prints  may  be  materially 
heightened  by  wetting  the  paper  upon  which  the 
prints  are  to  be  made  with  alcohol  and  removing  the 
excess  by  blotting  paper. 

After  using  the  pad  the  ink  should  be  removed 
from  the  surface  immediately  with  a  soft  sponge  and 
warm  water.  The  pad  should  then  be  well  dried, 
when  it  will  be  ready  for  another  operation.  It  may 
be  used  a  great  many  times  if  properly  manipulated.' 

Charge  for  Filling  a  Prescription M.  C.  T., 

District  of  Columbia,  sends  the  following  prescrip- 
tion: 

IJ  Sodii  brom 3  yj. 

Tr.  gelsemii 3  jy. 

Elix.  virburn.  co.  N.  F q.s.  ad  5  iv. 

M.  et  sig. :  Teaspoonful  in  water  every  four  hours. 

"There  has  been  an  argument,"  he  writes,  "in  re- 
gard to  the  price  at  which  this  prescription  could  be 
properly  dispensed  with  a  profit."  He  charged  $1.25 
and  would  like  to  have  the  opinion  of  some  of  the 
Circular  readers  on  the  matter. 

Reckoning  the  cost  of  the  first  ingredient  as  20 
cents;  of  the  second,  5  cents;  of  the  third,  14  cents; 
and  of  the  container,  5  cents,  we  apply  the  N.  A.  R. 
D.  rule  (double  the  cost  of  ingredients,  add  the  cost 
of  the  container,  and  charge  a  fee  of  35  cents  for  fill- 
ing a  4-ounce  liquid  prescription  when  the  dose  is  J4 
to  I  dram)  we  get  $1.18  as  the  cost  for  dispensing 
this  mixture. 

Opinions  of  readers  have  been  asked  for :  we  await 
them. 
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Com  Cure  Formula. — Raymond  E.  Taylor,  Ore- 
gon, favors  us  with  the  following  communication  : 

I  note  In  the  March  Issue  of  the  Ciboulah  your  request 
for  comments  on  the  corn  cure  formula  on  page  153.  I 
prepared  approximately  6  ounces  of  this  cure  several 
months  ago,  when  the  formula  originally  appeared  In  the 
OiRCULAK  and  It  remained  a  perfect  solution.  The  solids 
completely  dissolved  In  the  collodion  and  In  a  few  days 
it  turned  to  a  beautiful  cherry-red  color.  I  made  an  experi- 
ment with  one  sufferer  from  corns,  who  claimed  that  he 
got  results. 

My  Idea  is  that  A.  S.,  who  had  trouble  -with  this  mix- 
ture, prepared  it  in  a  mortar  by  trituration,  the  ether  in 
the  collodion  evaporating,  resulting  in  a  solid  preparation. 

E.  E.  Magee,  Oregon,  has  had  similar  trouble,  but 
with  a  different  formula.  He  studied  the  matter  and 
found  that  the  corn  paint  solidified  only  when  the  col- 
lodion had  been  freshly  prepared.  Collodion  that  had 
been  made  for  several  weeks  always  worked  all  right. 
Mr.  Magee  writes:  "I  came  to  the  conclusion  that  it 
underwent  some  chemical  changes  upon  standing 
which  made  a  difference  when  the  other  ingredients 
were  added.  I  may  be  wrong  as  to  this  difficulty, 
and  also  as  to  my  conclusion,  but  I  submit  the  facts 
for  the  assistance  of  the  craft,  and  also  because  I  en- 
joy reading  the  Circul.'vr  and  the  helpful  articles 
therein." 

We  thank  both  Mr.  Taylor  and  Mr.  Magee  for 
their  comments  and  trust  that  they  will  be  found  of 
service  to  our  querist  as  well  as  to  other  readers.  We 
should  like  to  hear  from  them  again,  and  from  others 
who  have  ideas  to  offer. 


Flavoring   Extracts   without   Alcohol. — T.   D. 

C,  New  York. — Liquid  flavoring  preparations  may 
be  made  by  emulsionizing  essential  oils,  but  we  have 
some  doubt  as  to  such  preparations  proving  wholly 
satisfactory.  Emulsions  are  liable  to  separation ; 
possibly  the  essential  oil  might  not  always  prevent 
fermentation ;  and  what  is  another  point  to  be  care- 
fully considered,  the  public  would  have  to  be  edu- 
cated up  to  taking  flavoring  extracts  in  milk-like 
form. 

An  emulsion  might  be  made  by  the  use  of  either 
gum  arable  or  tragacanth. 

Probably  tragacanth  would  be  better  suited.  It 
would  perhaps  be  better  to  add  equal  quantities  of  a 
simple  fixed  oil  such  as  cottonseed;  then  follow  the 
method  known  as  the  Continental.  The  working  for- 
mula would  be  then 

Gum  arable  or  tragacanth i  part. 

Water  2  parts^ 

Oil    (half   fixed   and   half  volatile   oil 

flavor  of  which  you  desire) 4  parts. 

Place  the  oil  in  a  dry  mortar,  add  one  part  of  the 
gtjm,  stirring  with  the  pestle,  when  a  uniform  mix- 
ture is  made,  add  the  two  parts  of  water,  all  at  once. 
Upon  stirring  the  emulsion  is  made.  Water  can  then 
be  added  to  any  amount  without  risk. 

Glycerin  might  be  useful  as  a  preservative,  but  may 
throw  out  the  giim. 

Flavoring  preparations  may  be  made  with  little  or 
no  use  of  alcohol  by  adopting  the  paste  form.  We 
quote  some  information  in  regard  to  this  from  an  ar- 
ticle by  H.  C.  Bradford,  contributed  to  the  Circui..\r 
for  April,  1914. 

In  this  line  the  flavoring  ingredients  are  not  different 
from  those  usually  employed;  the  difference  is  In  the  base 
or  vehicle,  and  there  are  a  number  of  these  from  which  to 
choose,  all  containing  more  or  lees  glycerin.    One  of  the 


best  is  the  heavy-bodied  glucose.  This  is  usually  too  stiff 
to  run  out  of  a  bottle  or  jar,  so  should  be  mixed  with 
some  glycerin.  It  is  best  to  have  the  glucose  as  heavy 
as  can  be  handled  conveniently,  since  the  finished  product 
is  not  a  solution,  but  a  mixture,  and  this  density  is  neces- 
sary to  hold  the  mixture  together  and  prevent  its  sepa- 
rating. 

The  oils  or  other  flavoring  material  should  first  be  mixed 
with  the  glycerin,  and  this  then  added  to  the  glucose.  The 
heat  of  a  water-bath  will  materially  assist  the  blending. 
Sometimes  glycerin  alone  is  used,  but  it  is  rather  too  light 
to  give  best  satisfaction. 

Again,  tragacanth  is  sometimes  used,  and  this  also  forms 
a  good  basis.  A  half  pound  of  good,  clean  gum,  though  it 
need  not  be  of  the  highest  grade,  especially  as  regards 
color,  Is  soaked  in  a  gallon  of  water  for  three  or  four  days 
or  until  it  becomes  perfectly  soft  and  has  absorbed  its 
maximum  content  of  the  liquid;  the  mass  is  now  stirred 
and  strained  through  a  piece  of  gauze  or  cheese  cloth. 
Four  ounces  of  this  softened  gum,  12  ounces  of  glycerin, 
and  the  desired  flavoring  material  are  now  to  be  thor- 
oughly mixed,  the  oil  to  be  added  slowly,  and  triturated 
thoroughly  in  a  mortar. 

As  these  pastes  sell  for  less  cost  than  the  liquid  extracts, 
it  is  usual  to  make  them  strong.  To  the  quantity  of  soft- 
ened gum  and  glycerin  just  stated  add  2  ounces  of  the  oil 
of  lemon,  orange,  cinnamon,  clove,  peppermint,  winter- 
green,  or  allspice.  For  nutmeg,  1  ounce,  and  for  almond, 
%  ounce  of  benzaldehyde  free  from  both  prusalc  acid  and 
chlorine,  will  suffice,  and  the  same  is  true  of  celery.  For 
vanilla,  the  usual  plan  is  to  employ  vanillin  and  coumarln, 
in  the  proportions  usually  employed  for  any  other  extract, 
say  60  grains  of  the  first  and  20  of  the  second,  and  it  will 
be  found  an  excellent  plan  to  dissolve  these  in  just  suf- 
ficient warm  alcohol,  and  then  mix  the  solution  with  the 
glycerin.    This  will  insure  the  smoothness  of  the  product. 


Making  Fills  Containing  Asafetida. — George 
A.  Stall,  Maryland,  contributes  a  note  on  the  making 
of  pills  and  similar  preparations  containing  asafetida. 
He  says: 

Compounding  mixtures  containing  the  much-dreaded 
asafetida  is  made  materially  easier  by  applying  heat  to 
the  mortar  used.  This  Is  best  done  by  the  aid  of  hot 
water.  Proceed  thus:  Pill  the  mortar  (preferably  the 
wedgewood  kind)  with  hot  water  and  allow  the  water  to 
remain  in  it  until  you  are  ready  to  use  this  implement. 
Weigh  the  ingredients  of  the  mixture  compounded,  then 
pour  the  water  out  of  the  mortar  and  wipe  It  thoroughly 
dry.  Introduce  into  the  mortar  the  ingredients  and  work 
rapidly,  while  the  mortar  is  still  warm.  Of  course,  should 
there  be  any  especially  potent  drugs  present,  they  should 
be  triturated  before  they  are  placed  in  the  mortar.  Gen- 
erally no  exciplent  will  be  found  necessary  when  the  gum 
asafetida  is  used,  and  it  should  be  used  on  all  occasions. 

It  has  been  suggested  that  the  mortar  may  be  made 
warm  by  igniting  in  it  a  small  quantity  of  alcohol.  The 
burning  alcohol  does  warm  the  mortar,  but  not  so  thor- 
oughly as  does  the  hot  water.  Besides,  hot  water  Is  less 
expensive  than  alcohol. 

We  thank  this  reader  for  his  manifestation  of  a 
spirit  of  reciprocity  and  trust  that  he  will  favor  us  in 
like  manner  again  and  often.  We  also  hope  that  his 
example  will  prove  an  incentive  to  others  to  do  the 
same. 


Removing  Methylene  Blue  Stains  from  the 
Hands. — Although  the  powder  is  more  soluble  in 
water  than  in  alcohol,  in  practice  alcohol  has  been 
found  to  reiTiove  its  stains  from  the  hands  more  read- 
ily than  water.  Indeed,  so  far  as  we  know,  the  effect 
on  the  skin  being  considered,  alcohol  is  the  best  agent 
for  cleaning  hands  that  have  been  stained  with  the 
blue. 

To  prevent  the  hands  from  becoming  stained, 
grease  them  slightly  with  petrolatum  before  handling 
the  blue. 
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A  Cheap  and  Convenient  Dropper. —  Xathan 
S.  Bienstock.  Pennsylvania,  has  found  a  new  use  for 
an  old  utensil,  and  he  is  kind  enough  to  pass  along 
for  the  benefit  of  his  brother  druggists  a  description 
of  it.     He  writes : 

Every  druggist  who  reads  this  has  without  a  doubt  had 
the  so  called  drop  nuisance  brought  vividly  to  his  attention 
at  some  time  or  other  through  the  necessity  to  pour  one 
or  two  drops  of  a  substance.  I  need  not  bring  to  mind  the 
mental  anguish  or  harsh  language  which  has  been  caused 
by  the  slipping  of  the  stopper  or  the  nervousness  of  the 
operator,  especially  when  working  with  a  powerful  flavor- 
ing medium  or  coloring  agent.  Nor  has  the  druggist  found 
it  convenient  to  have  the  so  called  minim  pipettes  available 
at  the  prescription  counter  on  account  of  fragility,  expense 
and  difficulty  of  cleaning. 

I  have  found  a  substitute  which  is  practically  nominal 
in  cost  and  very  easy  to  clean.  I  took  the  common  glass 
nasal  douche  and  stoppered  the  larger  opening  with  a  very 
small  cork.  To  fill  I  simply  remove  the  cork  and  pour  in 
the  substance.  While  this  is  stoppered  nothing  will  drop 
from  the  open  end  voluntarily,  but  gentle  tapping  on  the 
upper  end  causes  the  liquid  to.  come  out  one  drop  at  a 
lime. 

The  cost  of  this  dropper  is  about  40  cents  the  dozen,  and 
so  it  is  within  the  reach  of  all.  I  believe  it  to  be  a  much 
more  accurate  dropper  than  the  time-honored  stopper-bot- 
tle and  fully  equal  to  the  minim  pipettes  now  on  the 
market. 

We  thank  this  correspondent  for  his  note,  and 
trust  that  it  will  inspire  other  observers  and  experi- 
menters to  send  us  something  of  equal  interest. 

Tooth  Wash  Containing  Emetine  and  Zinc 
Chloride. — "X.  Y.  Z.,"  Arizona. — In  the  Circular 
for  March,  page  155,  are  two  formulas  for  zinc  chlo- 
ride mouth  washes. 

In  our  Formula  Book  we  suggest  to  the  dniggist 
who  is  trying  to  make  an  emetine  dentifrice  for  pyor- 
rhea that  he  blend  fluidextract  of  ipecac  with  the  tooth 
paste  or  mouth  wash  that  he  prepares  already.  We 
caution  him,  however,  to  bear  in  mind  that  alkaloids 
are  precipitated  by  alkalies,  and  that  the  paste  or 
wash  should  therefore  be  either  neutral  or  faintly 
acid. 

Emetine  being  a  poison,  its  continued  use  may 
prove  disastrous.  Warnings  to  this  effect  have  Ijeen 
sounded  by  medical  men. 

In  the  Circular  for  last  December,  page  802,  ap- 
pears a  resume  of  the  findings  of  an  investigator  who 
had  Iieen  experimenting  for  several  months  with  eme- 
tine in  the  treatment  of  pyorrhea.  After  giving  many 
details,  this  experimenter  concluded  thus :  "The  only 
way  to  cure  or  prevent  pyorrhea  is  to  place  the  teeth 
and  gums  in  a  state  as  nearly  norma!  as  possible,  and 
to  insist  upon  thorough  mastication,  thereby  increas- 
ing the  natural  resistance  of  the  tissues  to  combat  the 
ever-present  bacteria  in  the  mouth." 

Sand  Soap. —  B.  W.  M.,  Connecticut. — Fifteen 
formulas  for  mechanics'  hand  .soap  are  given  in  our 
Formula  Book.    Here  is  one  of  them : 

Powdered  pumice  stone 4I/1  pounds. 

Green  soap i  '4  pounds. 

Potassium  carbonate 280  grains. 

Glycerin 2  fluid  ozs. 

Water  ...  26  fluid  ozs. 

Dissolve  the  ■^'ui\>  ami  j)"iassium  carbonate  in  the 
water  by  the  aid  of  heat :  add  the  glycerin,  and  rub 
this  solution  up  well  in  a  mortar  with  the  pumice 
stone  until  it  is  of  a  pastelike  consistence. 


Sales  of  Corrosive  Mercuric  Chloride  in  This 
City. — C.  Y.,  New  York,  refers  to  section  125  of  the 
Sanitary  Code  of  this  city,  in  which  a  restriction  is 
put  upon  the  sale  of  corrosive  mercuric  chloride,  and 
quotes  the  portion  which  reads,  "This  section  shall 
not  apply  to  any  preparation  containing  one-tenth  of  a 
grain  or  less  of  bichloride  of  mercury."    He  adds : 

It  is  not  very  clear  to  me  if  a  preparation  of  4  fluid 
ounces,  for  Instance,  should  not  contain  more  than  1/10 
grain  of  mercury,  or  it  it  is  understood  not  over  1/10 
grain  of  mercury  to  every  fluid  ounce  of  mixture  prepared. 
I  would  consider  it  always  the  dose  to  apply  to  the  stand- 
ard of  fluid  ounces  and  not  to  "the  preparation,''  which 
may  be  1  gallon  bottles  or  1  dram. 

This  inquiry  was  referred  to  the  Department  of 
Health  of  the  City  of  New  York,  and  a  reply  was  re- 
ceived from  Lucius  P.  Brown,  director  of  the  bureau 
of  food  and  drugs,  who  states  that  "this  part  of  the 
section  is  intended  to  mean  a  preparation  in  its  en- 
tirety, containing  a  total  of  one-tenth  of  one  grain  of 
bichloride  of  mercury  or  less,  is  permitted  to  be  sold 
at  retail  without  a  prescription,  and  that  no  other 
meaning  can  be  applied." 


Perfume  for  a  Quinine  Hair  Wash. — F.  B.  H., 

West  Virginia,  has  been  experimenting  with  the  for- 
mula for  a  quinine  hair  "tonic"  found  in  our  Formula 
Book  (page  114,  No.  iv),  and  writes  that  he  gets  a 
preparation  which  is  satisfactory  in  every  way  except 
its  odor.  He  wants  his  "tonic"  to  smell  like  a  well- 
known  one  on  the  market. 

As  to  that,  we  can  not  tell  him,  and  do  not  know 
that  we  should  if  we  could,  as  we  do  not  wish  to  be 
suspected  of  trying  to  help  those  who  are  trying  to 
imitate  another  man's  goods.  As  to  whether  or  not 
the  "tonic"  made  according  to  the  formula  in  ques- 
tion will  be  of  any  service  to  those  who  use  it,  we 
are  unable  to  say.    Here  it  is — 

Quinine   sulphate 2  parts. 

Tincture  of  krameria 4  parts. 

Tincture  of  cantharides 2  parts. 

Spirit  of  lavender to  parts. 

Glycerin  15  parts. 

Alcohol   100  parts. 

In  reproducing  this  recipe  from  our  Formula  Book 
it  is  but  fair  that  we  also  reproduce  from  the  same 
source  at  least  a  portion  of  the  introductory  note  on 
the  subject  of  hair  "tonics,"  and  this  we  here  do: 

Maybe  the  writer  is  prejudiced  against  hair  tonics.  He 
has  an  idea  that  most  of  them  are  fakes,  which  pharma- 
cists would  do  well  to  leave  to  street  venders  and  barbers. 
Those  which  may  seem  to  be  the  most  efficacious  at  first 
may  in  the  long  run  prove  to  be  worse  than  useless,  for 
there  is  always  danger  that  over-«timulatlon  of  the  hair 
follicles  may  result  in  the  ultimate  defeat  of  the  very  pur- 
pose for  which  the  stimulating  treatment  was  instituted. 

We  have  a  rather  well  defined  Idea  that  the  most  power- 
ful ingredient  in  all  so-called  hair  growers  Is  printers'  Ink 
publicity.  Our  reason  for  so  thinking  Is  the  fact  that 
when  this  ingredient  is  withdrawn,  the  sales  fall  off  at 
once  and  In  time  cease  altogether,  whereas,  if  the  prepara- 
tions actually  did  what  Is  claimed  for  them,  they  would 
sell  on  the  recommendations  of  those  who  use  them  if 
never  advertised  at  all.    Think  it  over. 

With  quinine  sulphate  in  such  great  demand  by 
those  who  really  need  it,  it  seems  a  pity  to  use  2j^ 
drams  of  it  in  making  a  pint  of  a  preparation  which 
probably  would  be  just  as  good  with  that  number  of 
grains.    We  have  heard  that  there  is  only  i  grain  of 
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quinine  to  a  gallon  of  the  preparation  whose  odor  so 
appeals  to  our  querist.  A  friend  of  ours  with  whom 
we  discussed  the  formula  thinks  that  if  economy  is 
to  govern  those  who  use  it,  there  might  be  a  saving 
effected  by  using  70  per  cent,  alcohol  and  omitting  the 
spirit  of  lavender. 

Now,  as  to  perfume,  there  are  many  tastes  and  a 
number  of  standards.  Below  are  formulas  for  three, 
and  experiments  with  them  ought  to  be  productive  of 
suitable  results.  The  amounts  specified  might  be 
added  to  i  pint  of  the  "tonic" : 

I 

Oil  of  rose  geranium 4  minims. 

Oil  of  jasmine 4  minims. 

Oil  of  guaiac 2  grains. 

Tincture  of  storax 15  grains. 

Artificial    musk ^  grain. 

II. 

Oil  of  rose  (artificial  or  natural) ...     2  minims. 

Oil  of  orange 4  minims. 

Oil  of  guaiac 2  grains. 

Heliotropin  2  grains. 

Oil  of  jasmine i  minim. 

Oil  of  santal 3  minims. 

Artificial  musk ^  grain. 

Ill 

Oil  of  lavender 4  minims. 

Orchidee   5  minims. 

Oil  of  rosewood 2  minims. 

Oil  of  clove I  minim. 

Oil  of  cinnamon i  minim. 

Benzyl  acetate i  minim. 

Heliotropin 3  grains. 

Tincture  of  vanilla 15  minims. 

Tincture  of  civet 45  minims. 

It  is  assumed  that  the  tincture  of  lavender  is  to  be 
omitted  when  any  of  these  perfumes  is  used.  We  sus- 
pect that  the  third  formula  will  be  found  the  most 
satisfactory  by  our  querist.  In  conclusion  we  say 
that  the  quality  of  the  ingredients  used  will  have  a 
considerable  influence  upon  the  odor  of  the  prepara- 
tion. 

A  note  on  the  same  subject  appears  in  the  Circu- 
lar for  last  September,  page  589. 


Hexaniethylenamine  as  Fuel. — Emory  W. 
Thurston,  California,  noting  our  request  for  more 
light  on  this  subject,  is  kind  enough  to  write  as  fol- 
lows: 

I  am  able  to  say  from  my  own  experience  that  a  half- 
gramme  tablet  on  a  smooth  surface  with  free  access  to 
air,  will  bum  for  three  and  a  half  minutes.  The  heat 
given  off  seems  to  be  of  about  the  same  Intensity  as  that 
from  burning  alcohol.  Thla  would  make  an  ideal  fuel  for 
field  assay  and  blow-pipe  sets,  the  only  drawback  being 
the  price.  Even  this  would  not  be  prohibitive  for  occa- 
sional use. 

We  thank  Brother  Thurston  most  heartily  for  his 
note,  and  wonder  whether  he  is  the  only  one  who 
read  our  request  who  has  experimented  with  hexa- 
methylenamine  as  a  fuel. 


China  Painting. —  F.  M.  H.,  California,  desires  in- 
formation concerning  the  composition  of  the  colors 
used  and  books  on  the  subject.  Notes  on  china  paints 
and  painting  are  found  in  the  issues  of  the  Circular 
for  March,  1907,  pages  263  and  264,  and  for  Decem- 
ber, 1909,  page  63s,  and  from  these  we  make  the 
following  abstracts : 

The  oil  for  china  painting  (usually  called  the  me- 
dium) consists  of  copaiba  thinned  to  the  consistency 
of  glycerin  with  oil  of  lavender  and  oil  of  cloves. 
The  so-called  "thick  oil"  or  "fat  oil"  medium  is  oil  of 
turpentine  which  has  been  exposed  to  the  air  in  an 
open  vessel  for  some  months  until  it  has  become  thick. 

As  to  pigments,  the  gold  paint  can  be  prepared  as 
follows : 

Dissolve  in  a  weighed  capsule  any  convenient  quan- 
tity of  pure  gold  in  nitro-hydrochloric  acid,  and  add 
to  the  solution  sufficient  uranium  oxide  to  give  the 
solution  a  rich  brown  color.  Evaporate  the  liquid  to 
dryness  on  a  sand  bath,  cool  the  capsule  and  weigh. 
Then  to  the  residue  so  ascertained,  and  counted  as 
one  part,  add : 

Sulphur  I  part. 

Damar  resin 2  parts. 

Turpentine  oil 6  parts. 

With  due  precautions  against  the  mixture  inflam- 
ing, heat  it  over  a  quick  fire,  with  constant  agitation, 
until  it  becomes  homogeneous,  and  acquires  a  fine 
reddish-brown  color.  Add  while  still  hot  sufficient 
rosemary  oil  to  give  it  the  consistency  of  a  thick 
syrup.  Finally,  for  every  100  parts  of  the  gold  orig- 
inally used,  add  35  parts  of  bismuth  flux  (bismuth 
trioxide,  or  bismuthous  oxide,  obtained  by  gently  ig- 
niting basic  bismuth  nitrate),  and  let  cool. 

Some  of  the  colors  used  are  antimony  oxide, 
Naples  yellow,  barium  chromate,  lead  chromate,  silver 
chloride  and  chromic  oxide.  For  details  see  Coloring 
of  Ceramic  Work  by  Brongmart,  and  Painting  on 
Glass  and  Porcelain  by  Hermann.  Both  these  books 
are  published  by  Scott,  Greenwood  &  Co.,  London, 
and  are  obtainable  through  American  book-sellers. 


Coloring  and  Perfuming  Fuller's  Earth.— B.  H. 

L„  New  Jersey. — In  the  Circular  for  last  month 
(which  had  not  reached  you  when  you  wrote),  on 
page  143,  is  an  article  on  coloring  and  perfuming 
toflet  powders. 


Finger  Nail  Bleach  and  Polish. — E.  M.,  New 

York.: — For  bleaching  and  polishing  the  nails,  solu- 
tion of  hydrogen  dioxide  with  fine  powdered  pumice 
stone  is  said  to  be  used  by  professional  manicurists 
Diluted  lactic,  acetic,  citric,  tartaric  or  phosphoric 
acid,  together  with  talcum,  calcium  phosphate  or  even 
cuttlefish  bone  are  also  used.  These  may  be  prepared 
in  solid  form  by  the  aid  of  a  tablet  machine. 

As  we  have  pointed  out  a  number  of  times,  the 
continual  use  of  such  preparations  as  these  will  in- 
jure the  nails,  and  those  offering  them  to  the  pubHc 
should  affix  a  label  bearing  a  warning  to  that  effect. 

Nail-Polishing  Stick. 

Putty  powder 4  ovmces. 

Carmine 10  grains. 

Perfume    to  suit. 

Mucilage  of  tragacanth enough. 

The  powders  and  perfume  are  well  mixed,  then 
massed  with  the  mucilage  and  rolled  into  sticks. 


To  Remove  Urine  Stains. — M.  S.  A.,  Colorado. 
— Wash  the  fabric  stained  in  alcohol  or  weak  aque- 
ous solution  of  citric  acid. 
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Lotio  Alba. — F.  M.  H.,  California. — Under  this 
name,  and  the  synonyms  lotio  sulphurata  and  white 
lotion,  tlie  American  Pharmaceutical  Association  pro- 
poses to  put  into  the  recipe  book  which  it  is  to  pub- 
lish, the  following  formula : 

Zinc   sulphate 5  grammes. 

Sulphurated   potassa 5  grammes. 

Water,  or  rose  water to  make  125  mils  (c.c). 

Dissolve  each  chemical  in  60  mils  (c.c.)  of  water  (or 
rose  water,  which  is  preferred  by  some  dermatologists  and 
also  by  some  patients  on  account  of  its  odor),  filter  each 
solution  and  mix  by  slowly  pouring  the  potassa  solution 
into  the  zinc  solution.  Then  add  sufficient  water  or  rose 
water  to  make  125  mils   (c.c). 

It  is  absolutely  necessary  that  the  sulphurated  potassa 
or  liver  of  sulphur  shall  be  fresh.  When  it  has  acquired 
a  gray  color  and  baa  lost  its  strong  odor,  then  it  is  not 
fit  for  use. 

This  lotion  should,  of  course,  be  dispensed  with  a 
'"shake  well"  label. 

The  reaction  occurring  in  the  manufacture  of  this 
preparation  is  a  double  decomposition,  witli  the  for- 
mation of  white  insoluble  zinc  sulphide,  which  sep- 
arates out  and  potassium  sulphate,  which  remains  in 
solution.  A  note  on  the  subject  appears  in  the  Cm- 
CLL.vR  for  last  September,  page  589. 


Precipitation  of  Strontium  Citrate. — Dr.  Henry 
P.  Hynson,  Maryland,  calls  attention  to  the  fact  that 
when  strontium  bromide  and  iron  and  ammonium  cit- 
rate are  brought  together  in  aqueous  solution  in  the 
presence  of  a  small  quantity  of  solution  of  potassium 
arsenite.  the  resultant  precipitate  is  not  iron  carbon- 
ate, as  has  been  stated,  but  is  strontium  citrate.  This, 
precipitate,  he  adds,  will  be  less  when  a  "green"  scale 
salt  of  iron  and  ammonium  citrate  is  used,  and  may 
be  prevented  entirely  by  the  addition  of  a  sufficient 
quantity  of  citric  acid. 

Dr.  Hynson's  suggestions  are  always  timely  and 
to  the  point,  and  are  welcomed  in  this  office:  we  re- 
gret that  we  have  so  few  of  them. 


Mold  in  Paste. — J.  F.  H.,  New  Jersey,  wants 
to  know  wh\-  a  paste  made  according  to  the  appended 
formula  becomes  moldy  on  standing : 

Flour    4  ounces. 

Water 16  ounces. 

Nitric  acid 1  dram. 

Oil  of  cloves 5  minims. 

Boric  acid 10  grains. 

Mold  is  a  plant  the  spores  of  which  propagate  in 
paste  and  many  other  mediums.  To  inhibit  this  prop- 
agation oil  of  cloves,  boric  acid  and  other  preserva- 
tives are  used.  When  a  small  amount  of  such  pre- 
servatives proves  ineffectual  the  amount  may  be  in- 
creased until  the  desired  effect  is  obtained. 


Non-inflammable  Liquid  Metal  Polish.— J.  E. 

G.,  New  York. — The  appended  recipe  is  one  of  many 
appearing  in  our  Formula  Book: 

White  kaolin 4  pounds. 

Prepared  chalk 8  pounds. 

Infusorial  earth 8  pounds. 

Carbon  tetrachloride Syi  pounds. 

Ammonia  water 3  pounds. 

Alcohol 4  gallons. 

Water 5^  gallons. 


Thinks     Our     Prescription     Charge     Low. — 

Caribou  Drug  Company,  Maine,  thinks  that  our  price 
of  25  cents  for  filling  the  prescription  below  (see  the 
CiRCUL.^R  for  March,  page  149)  is  too  low : 

IJ  Ung.  hyd.  nit 5  ij. 

Petrolati 3  iv. 

M. 

One  druggist  had  charged  40  cents  for  filling  it 
and  another  10  cents.  The  Caribou  Company  thinks 
that  in  view  of  the  fact  that  the  ointment  may  be  for 
.some  tender  or  delicate  portion  of  the  body — perhaps 
the  eye — and  so  must  be  compounded  in  an  especially 
careful  manner,  and  the  further  fact  that  it  must  not 
come  into  contact  with  metal,  the  druggist  who  dis- 
penses it  should  receive  50  cents.  Perhaps  he  is 
right. 

Indelible  Ink. — J.  E.  G.,  New  York. — From 
among  the  dozen  or  so  formulas  for  indelible  inks  re- 
printed in  our  Formula  Book  from  The  Druggists 
CiRCUU.-KR,  the  one  below  is  selected  as  conforming  to 
your  requirements : 

This  formula  Is  for  an  Ink  to  be  used  In  marking  linens 
which  are  to  be  bleached  with  chlorine: 

Coal    tar 20  ounces. 

Benzol  25  ounces. 

Lampblack  3  ounces. 

Mix  well.    The  liquid  is  very  inflammable. 

Condition  Powder  for  Horses. —  P.  R.  E.,  Indi- 
ana.— We  can  not  answer  your  query  better  than  by 
giving  a  few  quotations  from  our  Formula  Book, 
which  we  accordingly  do: 

Why  a  horse  or  a  cow  should  need  fenugreek  and  "black 
antimony"  rather  than  green  grass  and  plenty  of  ambling 
space  does  not  seem  quite  clear.  No  more  apparent 
is  the  superiority  of  sulphur  and  saltpeter  over  hygienic 
stabling  as  a  prophylactic.  However,  the  horse  owner 
who  sticks  to  the  faith  of  his  forebears  In  matters  of  vet- 
terinary  medicine  may  be  satisfactorily  served  with  a 
powder  made  in  accordance  with  the  formula  below: 

Sassafras %  pound. 

Ginger    1  pound. 

Fenugreek    1  pound. 

Gentian  1  pound. 

Copperas  %  pound. 

-  Saltpeter    %  pound. 

Aloes  V4,  pound. 

Cascara   ^  pound. 

Scotch  Horse  Powder. 

This  formula  was  contributed  to  the  Circotab  by  Dr. 
Mary  E.  Doyle: 

Peruvian  bark 2  ounces. 

Hydrastis    2  ounces. 

Sassafras  2  ounces. 

Fenugreek  2  ounces. 

Capsicum    2  ounces. 

Black  antimony 2  ounces. 

Lobelia  seed 14  ounce. 

Ginger  8  ounces. 

Oil  of  amber. 1  ounce. 

Oil  of  juniper 2  ounces. 

Spirit  of  nitrous  ether 2  ounces. 

Haarlem    oil 2  vials. 

Mix  the  powders  thoroughly  and  pass  them  through  a 
sieve.  Mix  the  liquids  and  gradually  incorporate  them 
with  the  powder. 

Keep  the  product  in  a  glass  container,  and  transfer 
portions  of  It  to  tin  boxes,  for  retail. 

The  directions  should  read  somewhat  like  this:  The 
usual  dose  is  one  tabtespoonful.  This  should  be  wrapped 
in  tissue  paper  and  placed  far  back  on  the  horse's  tongue, 
and  washed  down  with  a  little  water.  It  has  a  powerful 
diuretic  and  antt-spasmodic  action,  and  usually  proves  ef- 
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flcacious  when  given  to  a  horse  taken  suddenly  or,  vio- 
lently 111. 

[In  place  ot  the  spirit  of  nitrous  ether,  it  seems  that 
the  same  quantity  of  potassium  nitrate  would  be  prefer- 
able from  the  standpoint  of  permanence.— Editor.] 
Magoffin's  Horse  and  Cattle  Powder. 

A.  E.  Magoflln  writes: 

"Here  is  a  formula  for  a  horse  powder  which  came  into 
my  possession  March  4th,  1856,  along  with  other  assets  of 
a  drug  business.  In  1871,  when  the  epizooty  was  so  bad 
among  the  horsee  In  southern  Ohio,  I  changed  and  mate- 
rially Improved  the  formula  by  the  addition  of  asafetida. 
I  have  had  a  grand  retail  trade  for  it: 

Powdered  copperas 5  pounds. 

Powdered   rosin 5  pounds. 

Powdered   sulphur 5  pounds. 

Powdered  saltpeter 3  pounds. 

Ground  oil  cake 10  pounds. 

Powdered    asafetida 3  pounds. 

Powdered  alum 3  pounds. 

Mix  carefully  by  means  of  sieve. 

"Directions — Give  a  horse  a  heaping  spoonful  every 
morning  in  wet  oats,  or  provender,  for  six  or  eight  morn- 
ings; afterward,  the  same  every  other  day  for  a  few  days. 
The  same  dose  for  a  hog  or  cow,  and  double  the  quantity 
for  an  ox. 

"There  is  no  disease  among  horses  and  cattle  in  which 
this  valuable  powder  may  not  be  used  with  profit." 

Tonics  for  Live  Stock. 
In  Farmer's  Bulletin  430  of  the  United  States  Depart- 
ment of  Agriculture,  the  following  formula  Is  given  for  a 
condimental  stock  food,  with  the  statement  that  it  has  the 
recommendation  of  the  Vermont  and  Maine  experiment 
stations: 

Ground  gentian 1  pound. 

Ground   ginger 14  pound. 

Powdered   saltpeter %  pound. 

Powdered  iron  sulphate. .' 14  pound. 

One  tablespoonful  to  be  given  in  the  feed  once  daily  for 
ten  days  and  for  ten  more  days  after  an  Interval  ot  three 
days. 

The  Iowa  station  suggests  the  following  formula  for  a 
cattle  condiment,  which,  the  director  naively  remarks,  will 
not  take  the  place  of  common  sense  and  intelligence  in  the 
feeding  of  domestic  animals: 

Fenugreek  8  pounds. 

Ginger  8  pounds. 

Gentian   8  pounds. 

Sulphur  8  pounds. 

Saltpeter  8  pounds. 

Rosin  8  pounds. 

Cayenne  pepper 4  pounds. 

Flaxseed    meal 44  pounds. 

Wood  charcoal 20  pounds. 

Common  salt 20  pounds. 

Wheat  bran 100  pounds. 

Tonic  Cattle  Spice. 

Seed   cake 12  pounds. 

Salt    • 24  ounces. 

Powdered  gentian 8  ounces. 

Powdered   licorice 8  ounces. 

Powdered  ginger 4  ounces. 

Powdered  black  pepper 1  ounce. 

Powdered  fenugreek ■   3  ounces. 

The  seed  cake  is  a  mixture  of  cottonseed  cake  and  Un- 
seed cake  containing  from  8  to  10  per  cent,  of  oil. 
Fillers  for  Poultry  and  Stock  Powders. 

Ship-stuff,  bran,  linseed  meal  and  cottonseed  meal  are 
among  the  fillers  used,  singly  or  in  combination,  by 
makers  of  poultry  and  stock  powders. 

Bradford's  AU-'RounU  Condition  Powder. 

The  Circular  has  more  than  intimated  on  several  occa- 
sions that  it  had  little  confidence  in  the  ability  of  a  "con- 
dition powder"  to  make  a  sick  horse  well  or  an  "egg-pro- 
ducing" food  to  make  hens  lay.  Still,  there  is  a  demand 
for  these  things,  and  H.  C.  Bradford,  in  Merck's  Report. 
says:  "I  do  not  believe  a  better  condition  powder  can  be 
gotten  up  than  the  one  I  give  here.  It  certainly  satisfied 
my  custon^ers,  and   I  had  many  who  used   many  other 


brands,  and  were  thus  competent  to  determine  their  re- 
spective value."    His  formula  follows: 

Fenugreek    5  parts. 

Sulphur   6  parts. 

Resin   5  parts. 

Flaxseed  meal 5  parts. 

Epsom   salt 5  parts. 

Ginger  4  parts. 

Gentian   4  parts. 

Copperas  4  parts. 

Sodium    bicarbonate 4  parts. 

Black   antimony 2  parts. 

Potassium    nitrate 1  part. 

All  are  to  be  in  fine  powder,  and  well  mixed.  Mr. 
Bradford  continues: 

"This  will  cost  about  6  cents  per  pound  to  manufacture. 
Commercial  grades  only  need  to  be  used.  It  Is  equally  ef- 
fective for  horses,  cattle,  sheep  and  swine.  It  can  be  used 
for  poultry  also,  but  for  this  purpose  it  is  much  improved 
by  the  addition  of  1  ounce  of  powdered  capsicum  to  each 
pound  of  powder.  Thus  fortified.  It  Is  a  first-class  'egg- 
making'  food,  and  may  be  sold  as  such  with  perfect  satis- 
faction. The  ordinary  dose  is  a  tablespoonful  once  or 
twice  daily,  and  this  quantity  is  about  right  for  dozen 
hens." 


Spirit  of  Nitrous  Ether  and  Sodium  Citrate. — 

P.  H.  C,  Alabama,  received  a  prescription  of  which 
a  copy  is  herewith  presented : 

IJ  Sodii  citrat Sijss. 

Spt.  eth.  nit 5Jss- 

Aquae q.s.  ad  Jij. 

M. 

He  says  that  he  had  a  perfect  solution  at  first,  but 
before  he  could  write  a  label  and  put  it  on,  the  mix- 
ture was  throwing  down  a  greasy-looking  precipitate 
which  formed  a  thick,  viscid  fluid  that  would  not  re- 
enter solution.    He  asks  what  the  trouble  was. 

Spirit  of  nitrous  ether  is  one  of  the  least  stable  and 
most  troublesome  of  pharmacopoeial  preparations. 
When  decomposition  sets  in  various  things  are 
formed,  and  when  these  are  given  the  opportunity  to 
combine  with  still  other  things,  the  variety  of  possi- 
ble new  products  is  almost  as  great  as  is  obtainable 
from  the  "tar  barrel."  In  discussing  a  prescription 
for  spirit  of  nitrous  ether,  potassium  citrate-  and 
syrup,  Ruddiman  said:  "The  potassium  citrate  was 
dissolved  in  the  syrup  and  the  spirit  was  then  added. 
The  two  liquids  were  mixed,  producing  a  turbidity, 
and  on  standing  separated  into  two  distinct  layers. 
Potassium  citrate  is  hygroscopic,  but  nearly  insoluble 
in  alcohol.  The  alcohol  of  the  spirit  has  a  tendency 
to  throw  the  citrate  out  of  solution,  but  the  salt  has 
such  an  aflSnity  for  water  that  it  carries  some  water 
with  it,  forming  a  solution  not  miscible  with  alcohol." 


Alkaline  Digestive  Elixir M.  K.  P.,  West  Vir- 

ginia. — Perhaps  the  following  formula,  adapted  from 
the  Fenner  Formulary,  will  answer  your  purpose : 

Fluidextract  of  rhubarb 288  minims. 

Tincture  of  cinnamon 480  minims. 

Fluidextract  of  hydrastis 144  minims. 

Spirit  of  peppermint 128  minims. 

Potassium  bicarbonate 288  grains. 

Saccharated  pancreatin 64  grains. 

Elixir enough  to  make  i  pint. 

Mix  the  other  liquids  with  the  elixir  and  in  the 
mixture  dissolve  the  solids  with  trituration.  After  the 
solution  has  stood  a  while,  strain  it. 
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Liquid  Elxtract  of  Malt  with  Hypophosphites 
of  Calcium  and  Iron. —  D.  G.  J.,  Massachusetts. — 
Doubtless  the  manufacturers  of  the  various  com- 
pound extracts  of  malt  on  the  market  have  worked 
out  for  themselves  the  formulas  for  their  prepara- 
tions, and  these  they  keep  to  themselves.  Perhaps 
the  most  satisfactory  way  for  you  to  proceed  would 
be  to  experiment  with  a  mixture  of  the  official  ex- 
tract of  malt  and  compound  syrup  of  hypophosphites, 
omitting  from  the  latter  such  of  the  ingredients  as 
you  do  not  care  to  exhibit  in  your  finished  product. 

As  a  further  basis  for  experimentation  we  append 
two  formulas  from  the  Circular  for  June,  1907, 
page  426 : 

Malt  and  Hypophosphites. 

Calcium  hypophosphite 0.50. 

Sodium  hypo^osphite 0.50. 

Hypophosphorous  acid   (30%) o.io. 

Distilled   water S-OO. 

Liquid  extract  of  malt, to  make  100.00. 

Dissolve  the  calcium  hypophosphite  and  hypo- 
phosphorous  acid  in  4  of  water,  and  the  sodium  hypo- 
phosphite in  the  remainder.  Mix  the  two  solutions 
with  sufficient  of  the  liquid  extract  of  malt  to  produce 
100. 

Malt  and  Iron. 

Iron  and  ammonium  citrate 0.85. 

Distilled    water 100. 

Liquid  extract  of  malt to  make  100.00. 

Dissolve  the  salt  in  the  water  and  add  to  the  malt 
extract. 

The  author  of  these  formulas,  Henry  Rodwell  (in 
the  Pharmaceutical  Journal)  says  that  any  extract  of 
good  quality  and  moderate  consistence  will  serve  in 
compounding  these  preparations.  As  malt  extracts 
vary  materially  and  as  many  potent  drugs  exhibited 
in  them  show  a  decided  tendency  to  settle  out,  the 
author  advises  that  the  formulas  be  tried  in  an  ex- 
perimental way  before  their  adoption. 

Frosty    Appearance    of    Menthol    Pencils.-— 

"Nemo,"  Massachusetts,  referring  to  a  note  on  this 
subject,  in  the  Circular  for  last  month,  page  220, 
says: 

The  frosty  appearance  of  menthol  pencils  Is  caused  by 
the  menthol  evaporating  into  the  warm  air  enclosed  by 
the  cap  covering  the  pencil.  When  the  air  cools  this  Is 
deposited  on  the  pencil.  As  the  temperature  varies  this 
Is  repeated  until  the  pencil  becomes  covered  with  "frost." 
When  a  pencil  Is  first  cast  it  Is  hard  and  white,  If  made 
In  an  Ice-cold  mold.  It  then  consisting  of  small  crystals. 
If  an  old  pencil  is  broken,  It  will  be  found  to  be  more 
translucent;  the  crystals  will  be  large  and  the  pencil  more 
easily  crushed.    With  age  a  recrystallizatlon  takes  place. 

"Nemo"  is  an  old  friend  from  whom  we  had  not 
heard  in  some  time.  We  were  beginning  to  fear  he 
had  forgot  us,  and  it  is  pleasing  to  find  that  such  was 
not  the  case.  He  has  had  some  experience  in  the  man- 
ufacture of  menthol  pencils,  so  what  he  says  may  be 
regarded  as  ex  cathedra.  We  hope  he  will  not  keep 
out  of  the  Circular  for  so  long  again. 


RivoIL — F.  M.  H.,  California. — We  do  not  know 
how  this  glue  is  made.  In  our  Formula  Book  are 
several  pages  of  formulas  for  adhesives  for  various 
pur[)oses.  As  to  ju.st  which  one  of  these  would  be  best 
adapted  for  milliners'  purposes  we  refrain  from  haz- 
arding a  guess. 


Separation  of  Potassium  and  Sodium. — F.  H., 

California,  writes  that  he  has  seen  an  extract  from  the 
American  Journal  of  Science  "regarding  analysis  of 
potash  and  soda  mixtures  by  means  of  anilin  per- 
chlorate  and  gaseous  hydrogen  sulphide,"  and  asks  us 
to  reprint  the  entire  article.  Through  the  courtesy 
of  the  editor  of  the  journal  named,  we  are  able  to  do 
this,  the  article  below,  by  D.  U.  Hill,  having  ap- 
peared in  its  issue  for  last  July  as  a  contribution  from 
the  Kent  Chemical  Laboratory  of  Yale  University : 

The  chief  purpose  of  the  experiments  to  be  described 
was  to  determine  the  availability,  as  a  method  for  esti- 
mating sodium  quantitatively,  of  the  precipitation  of 
sodium  chloride  from  solution  in  alcohol  by  means  of 
gaseous  hydrogen  chloride,  after  the  removal  of  potassium 
as  perchlorate.  Kreider  and  Breckenridge  (this  journal 
(4)  li.,  263-8,  1896)  have  determined  the  delicacy  of  the 
qualitative  test  for  sodium  made  in  this  way,  and  have 
found  that  "even  in  40  c.c.  0.0002  gramme  of  sodium  oxide 
can  be  seen  distinctly;  from  which  fact,"  they  conclude, 
"it  is  evident  that  this  method  can  be  applied  to  the  quan- 
titative determination  of  sodium." 

The  possibility  of  substituting  anilin  perchlorate  for 
perchloric  acid  as  precipitant  of  the  potassium  has,  also, 
been  tested  in  the  present  investigation.  Anilin  perchlo- 
rate forms  crystals  of  definite  composition,  without  water 
of  crystallization,  so  that  the  amount  to  be  used  can  be 
readily  determined  by  weighing.  A  greater  advantage 
which  it  was  thought  the  use  of  the  anilin  salt  would  have 
over  the  acid,  viz.,  that  it  could  be  more  easily  prepared, 
proved  to  be  illusory.  Anilin  expels  the  ammonia  from 
ammonium  perchlorate  when  the  two  substances  are 
boiled  together,  but  the  reaction  is  slow  and  during  the 
boiling  the  anilin  develops  a  dark  color.  No  convenient 
way  of  getting  rid  of  this  color  could  be  found.  Other 
methods  for  preparing  anilin  perchlorate,  starting  with 
the  ammonium  salt,  suggest  themselves,  as,  for  instance, 
the  conversion  of  ammonium  perchlorate  into  barium 
perchlorate  by  boiling  with  barium  hydroxide,  and  then 
into  anilin  perchlorate  by  dissolving  in  dilute  alcohol, 
adding  anilin,  precipitating  the  barium  as  chloride  by 
hydrochloric  gas  and  ether,  and  evaporating  off  the  excess 
of  hydrochloric  acid;  or  by  mixing  exactly  equivalent 
amounts  of  barium  perchlorate  and  anilin  sulphate. 
(Spallino  Ann.  Chim.  applicata.,  i.,  435;  Chem.  Ahs.  vlli., 
2701,  1914.)  But  all  of  these  methods  are  more  laborious 
than  the  preparation  of  perchloric  acid  by  Willard's 
method  (Journ.  Am.  Chem.  Soc.  xxxiv.,  1480-5,  1912),  1.  e., 
the  oxidation  of  ammonium  perchlorate  to  perchloric 
acid  by  dilute  aqua  regia.  Indeed,  the  easiest  way  to  pre- 
pare the  anilin  perchlorate  is  to  make  the  acid  first  by 
this  very  simple  method,  and  then  to  add  anilin  to  a 
water  solution  of  the  acid  until  some  of  the  oil  remains 
after  shaking,  and  boil  vigorously  to  expel  the  excess 
anilin  with  the  steam  before  It  has  time  to  darken. 
Colorless  crystals  are  obtained  in  this  way. 

Experiments  were  made  first  to  determine  the  complete- 
ness of  the  precipitation  of  sodium  chloride  from  97  per 
cent,  alcohol  by  gaseous  hydrogen  chloride.  The  method 
was  as  follows:  0.10  gramme  of  purified  sodium  chloride 
was  dissolved  in  1.50  c.c.  of  water,  48.5  c.c.  of  absolute 
alcohol  was  added  (this  amount  of  97  per  cent,  alcohol 
will  not  hold  much  more  than  0.05  gramme  of  sodium 
chloride  in  solution),  and  gaseous  hydrogen  chloride  (con- 
veniently evolved  by  the  action  of  concentrated  sulphuric 
acid  upon  massive  ammonium  chloride  in  a  Klpp  gen- 
erator) was  passed  into  the  cooled  solution  through  an 
inverted  funnel.  When  the  solution  appeared  to  be  sat- 
urated with  the  gas,  the  precipitate  was  collected  on  as- 
bestos In  a  perforated  crucible,  dried  at  about  11°,  and 
weighed.    Table  I  shows  the  results  of  these  experiments: 

Table  I. 

NaCI  taken  NaCl  found  Error  on  NaCl  Error  on  Na.O 

ifratorat..  gramme.           gramme.            gramme. 

0.1000  0.0994                   -O.0006                  -O.OOM 

0.1000  0.0989                   -fl.OOll                   -4.000* 

(3)            0.1000  0.0994                   -O.OOO*                   -O.OOOS 

liy            0.1000  0.0992                  -O.0008                   -0,0004 

A  series  of  experiments  was  then  made  in  which  both 
potassium  and  sodium  were  estimated.  Equal  amounts  of 
recrystallizcd    potassium    chloride    and    sodium    chloride 
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were  weighed  out  and  dissolved  In  1.5  c.c.  of  water.    The  Kerosene  and  Balsam  Peru. —  M.  S.,  Michigan, 

amounts  used  are  shown  In  Table  II.    An  excess  of  anllln  35^3   how    we   would   fill   the   following  prescription 

perchlorate  (about  0.5  gramme)  dissolved  In  48.5  c.c.  of  „ju..                  u           -j                         ui         ■       c 

absolute  alcohol  was  then  added,  and  the  precipitate  of  ^"d  what  we  would  consider  a  reasonable  price  for 

potassium  perchlorate  was  filtered  off  on  a  perforated  cru-  so  doing : 

clble  with  the  aid  of  suction,  and  washed  with  about  20  Kerosene                                                               %  vi 

c.c.  of  97  per  cent,  alcohol.    The  precipitate  was  dried  at  f.,.         .. ^..'' 

110°  and  weighed.    The  filtrate  was  saturated  with  hydro-  )n  7^        •*  M" 

gen  chloride  from  the  Klpp  generator  as  In  the  previous  Balsam  of  peru 5  ij. 

experiments   the  precipitate  of  sodium  chloride  collected  ^^  should  fill  it  by  weighing  the  ingredients  in- 

on  a  perforated  crucible,  washed  with  a  saturated  solution  ^      .      ^                ■        .,           ?i        t          • 

of  hydrogen  chloride  in  97  per  cent,  alcohol,  dried  and  stead  of  measuring  them— thereby  using  an  amount 

weighed.    The  results  of  this  series  of  experiments  are  of  kerosene  sufficient  to  dissolve  the  balsam, 

shown  in  Table  II.  As  to  the  price,  the  N.  A.  R.  D.  rule  works  out 

Table  II.  about  like  this :  Cost  of  -container,  10  cents ;  plus  the 

KClO^       Krror  on                        NaCl     Error  on  , .             .         j.                       ^          i         /  Ji              ^      e  ■           j  • 

KCi  taken    found         K,o    NaCl  taken  found.      Na,o  dispensing  fee,  40  Cents;  plus  (the  cost  of  ingredi- 

grramme.    gramme,    gramme,    gramme,  gramme,  gramme.  pj,ts  beinc    sav    7C  cents 'i    $r  2C    enuals  $1  71; 

(1)        0.0500        o.oa32        +0.0001        0.0600        0.0496     .  -0.0002  ^"^^  "cmg,  say,  75  cenis;,  ^)i.z5,  equais  ^1.7^. 

<2)     0.0400     0.0729     -O.0006     0.0400     0.0392     -fl.00O4  

(5)  0.0400     0.0727     —0.0008     0.0400     0.0393     — O.O0O4 

(4)         0.0400         0.0728         -0.0006         O.OIOO         0.0394         -0.0003  That  Mail-Order  Prescriotion  in  AnriL H    N 

(6)  0.0300        0.0558          o.ooiK)        0.0300        0.0293        -0.0004  1  nai  mail  v^raer  rrescripuon  in /\pni.     n.  i>. 

(6)  0.0300       0.0656       -o.ouoi        0.0300       0.0286       -0.0003  B.  Ncw  York  wants  to  know  what  was  disoensed  on 

(7)  0.030)          0.0543           -0.0006           0.0300          0.0296           -0.0003  ii '                 x  ui  K.,  Wdiiis  lo  ivuuw  Wlldl  wab  uiapcusi-U  uu 

(8)  0.0300       0.0640       -O.0006       0.0300       0.0296       —0.0002  the  prescription  for     sod.  nit.     on  page  207  of  the 
The  errors  on  potassium  are  greater  than  those  ob-  CIRCULAR  for  last  month. 

tained  by  Kreider  (this  Journal  (3),  xlix.,  443-8,  1895)  who  This  prescription,  as  printed  in  the  Proceedings  of 

Into  i:^^Xor^rTe^Zr'S'rt.Z%\kT^l^  %  ^^.^'"^  Carolina  Pharmaceutical  Association,  to 

acid  to  a  syrup-like  consistency,  and  in  washing  used  97  wtuch   it  was  credited  by  us,  calls   for     nitrate  ot 

per  cent,  alcohol  containing  perchloric  acid,  finishing  with  soda." 

a  very  little  pure  alcohol.    In  the  case  of  sodium  the  ex-  

perimental  results  indicate  the  presence  of  a  small  con-  i  _„_j_„  T^ui^i..        r-   -c    a     -o           1        •        iir 
stant  negative  error  due  apparently  to  some  solubility  of  ,  Laundry  Tablets.—  G.  F.  A.,  Pennsylvania.— We 
sodium  chloride  in  the  saturated  solution  of  hydrogen  "O  "Ot  know  the  composition  of  the  proprietary  tab- 
chloride  in  alcohol,  as  well  as  to  losses  in  manipulation.  lets  you  name,  but  formulas  galore  for  washing  pow- 
Unfortunately  the  error  per  cent,  cannot  be  lessened  by  ders,  washing  bricks,   etc.,  are  to  be   found  in  the 

working  with  larger  amounts  of  the  salts  on  account  of        k„r.i,-    ;„/.i„^?.,., i..L„       r  t^^  t-> r^ 

the  limited  solubility  of  the  chlorides  in  alcohol.  °°°''^'  'n<:luding  volumes  of  The  Druggists  Circu- 

During  the  past  two  years  the  methods  described  above  ^^^-     Some  of  the  Circular  formulas  have  been 

for  precipitating   potassium   by   anilin   perchlorate,   and  culled  and  reprinted  in  our  Formula  Book,  and  it  is 

then  sodium  chloride  by  hydrochloric  acid  gas,  have  been  from  the  collection  in  this  latter  valuable  little  work 

successfully  used  as  a  means  of  detecting  the  presence  of  ^v,.,.  ,„„  „„„♦„  4.v,„  r.„     r„,^,,i„     r„ii„    • 

these  elements  by  the  class  in  qualitative  analysis  in  this  ^'^^^  "^^  ^1"°^^  ^"«  ^°^^  formulas  following: 

laboratory.    In  order  to  lessen  the  amount  of  gaseous  hy-  Borax  Soap  Powder. 

drogen  chloride  used,  the  sodium,  after  the  removal  of  the  Soap   5  pounds. 

potassium,  is  precipitated  by  means  of  sulphuric  acid  in-  Sodium   hydroxide 3  pounds. 

stead  of  hydrogen  chloride,  where  possible.    A  few  drops  Sodium   silicate 2  pounds. 

of  a  dilute  solution  of  sulphuric  acid  in  alcohol  will  gen-  Sodium  borate 1  pound. 

erally  precipitate  even  very  small  amounts  of  sodium  as  i-      j       o        r.     ^ 

sodium  sulphate,  but  if  too  much  acid  is  added  the  acid  „                          London  Soap  Powder. 

sulphate  is  formed  and  dissolved  in  the  alcohol.    Hence,  t°^f„  "  \.'  V  ' '  '.V „  pounds. 

If  no  precipitate  is  obtained  with  sulphuric  acid,  gaseous  Sodium  hydroxide 2  pounds. 

hydrogen  chloride  is  passed  into  the  solution  to  satura-  ^eanasn  ..••••• 1  pound. 

Uon,  precipitating  the  sodium  as  chloride  practically  com-  fc>o<"um   sulphate 1  pound. 

pletely.  Oold  Dust  Type. 

Water  8  parts. 

Proprietary    Sodium    Phosphate. — T.    A.    M.,  Anhydrous  sodium  carbonate 50  paru. 

Districi  of  Columbia.— We  are  unable  to  say  just  ^°^^ 42  parts. 

how  the  maker  of  the  propietary  article  you  mention  ^^o*"  ^'*''«  Crystals  Cleaning  Powder. 

flavors  and  colors  his  product  A  cheap  cleaning  powder  free  from  grease,  lime  or  caus- 

If  you  feel  that  you  must  branch  out  as  the  pro-  ""='  ^°}^  1°  *-^f  ^f^  ^"^  ^  °''J  '^^°*i  *  pound  is  a  sodium 

^^■^tX      r„.,_»~j         t.          ^        1  sesqulcarbonate,  known  as  'snow  flake  crystals, '  and  is 

prietor  of  a  secret  remedy,  why  not  make  some  ex-  g^id  to  be  worth  twice  as  much  as  sal  soda  for  cleaning 

penments   of  your  own   rather  than   depend  upon  purposes. 

sornebody  else  to  tell  you  how  another  somebody  Directions  for  making  a  similar  preparation,  taken 

makes  his  stuflf  ?    Get  a  little  sodium  phosphate  and  f^om  another  source,  is  appended : 

citric  acid  and  mix  it  in  what  you  think  is  a  rational  ^     .  ,     .    ,,          „  ,         ^                       ,««        » 

^r-r^r^^t-.r.^  .>^A  tu^^  t.^     •*         "iu    u     "                 "uiiai  Crystal  soda  (In  smsll  lumps) 100  parte. 

proportion  and  then  try  it  on    the  boy"  or  somebody.  Dark  yellow  rosin-cured  soap 75  parts. 

If  the  boy  hollers  too  loud,  change  your  proportions.  Soft  soap 5  parte. 

And  for  goodness  sake,  try  to  think  of  some  color  for  Place  the  soaps  in  a  pan  with  half  the  soda,  heat  slowly 

it  that  will  show  that  it  is  yours  and  will  not  tend  to  with  continuous  crutchlng  without  allowing  the  mixture 

create  the  erroneous  impression  that  it  is  the  other  to  boll.    The  Afe  js  then  drawn  and  the  remaining  soda 

r  .1      >                                  '^                               o  I.  V  vfiiiti  crutched  in  until  it  too  is  melted  by  the  heat  of  the  mass. 

leuow  s.  gj.jj.  occasionally  for  a  few  minutes,  then  spread  the  mass 

on  thin  sheets  of  iron  in  a  cool  room.    Turn  this  over  with 

Carbon  Remover.— "Doctor  "  New  Jersey  —The  *  shovel  to  break  it  up.    Rub  this  mass  through  sieves  of 

two  notes  on  the  removal  of  carbon  from  automo-  ""^cesslve  degree  of  fineness  of  mesh, 

bile  cylinders  to  which  you  refer  appear  in  the  issue  Any  washing  powder  may  be  compressed  into  tab- 

of  the  Circular  for  October.  1915,  page  669,  and  lets  by  the  use  of  a  little  skill  and  the  proper  appara- 

November,  1915,  page  741,  respectively.             '  tus. 
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Removing  Stains  from  Teeth. — J.  C.  M.,  Ohio. 
— According  to  the  Journal  of  the  American  Medical 
Association,  a  solution  of  acid  ammonium  fluoride  to 
which  some  hydrofluoric  acid  has  been  added,  has 
been  recommended  as  a  solvent  for  tartar  deposits  on 
the  dental  enamel. 

Just  what  relation  this  solution  bears  to  the  pro- 
prietary article  you  mention  we  are  unable  to  say, 
never  having  examined  the  latter. 

It  seems  to  us  that  this  is  rather  "strong  medicine" 
and  we  recommend  that  druggists  be  slow  about  of- 
fering it  for  use.  We  give  it  on  the  authority  of  the 
journal  quoted,  for  what  it  is  worth. 


Criticism  of  a  Prescription. — George  Carrie 
King,  New  York,  complying  with  our  request  for 
criticism  of  a  prescription  printed  on  page  215  of 
the  Circular  for  last  month,  says  that  twenty-five 
years  ago  the  "great  army"  would  call  it  a  gunshot 
prescription,  but  at  the  present '  time,  considering 
modem  improvements,  shrapnel  would  perhaps  be  a 
better  description. 

"The  only  comment  I  would  care  to  make."  he 
says,  "is  that  if  it  was  presented  to  me  I  would  feel 
like  putting  shake  labels  on  the  front,  back,  top  and 
bottom  of  the  botle." 


Sale  of  Alcohol  by   Druggists. — G.   H.,   New 

York. — A  druggist  who  sells  alcohol  at  retail  in  the 
United  States  is  required  to  have  a  United  States 
license  as  a  retail  liquor  dealer,  regardless  of  the 
State  he  lives  in,  and  regardless  of  any  State  tax  he 
may  pay.  This  costs  $25  a  year.  Each  State  has  its 
own  excise  regulations,  in  addition  to  those  of  the 
United  States  Government. 

Sweet  cider  not  being  an  alcoholic  beverage  natu- 
rally its  sale  is  not  regulated  by  a  law  applying  solely 
to  alcoholic  beverages. 


Nostrums  Taxed  as  Alcohol. —  S.   G.   B.,   New 

York. — We  can  not  afford  the  space  to  print  this 
list  over  and  over  again  to  accommodate  the  improvi- 
dent who  do  not  save  it  when  printed.  It  occupies 
several  columns  in  the  Circular.  We  suggest  that 
you  write  to  the  Commissioner  of  Internal  Revenue, 
Washington,  D.  C,  for  an  official  copy. 


Ex  Aqua  Means  in  Water. —  J.  F.  Herzel,  New 
York,  has  filled  several  prescriptions  recently  in  which 
ex  aqua  was  written  in  the  directions.  At  least  some 
of  these  prescriptions  were  written  by  Canadian  phy- 
sicians. He  translated  the  two  words  "in  water," 
and  context  and  circumstances  justified  him  in  so  do- 
ing. 


Capsoline  Ointment. —  J.  N.  P.,  Ontario. — Our 
knowledge  of  the  composition  of  this  remedy  is  con- 
fined to  the  statement  of  its  manufacturers  that  it 
"contains  oleoresin  capsicum,  camphor,  croton  oil, 
cajuput  oj],  and  oil  of  turpentine,  in  the  form  of  an 
ointment." 


Filling  an  Ointment  Prescription. —  George  J. 
F'ttcnbcrg.  New  York,  writes  that  when  he  receives 
a  prescription  for  an  ointment  to  be  made  up,  he  bal- 
ances the  slab  on  the  scales  and  weighs  on  it  the  vari- 


ous ingredients  called  for.  This  obviates  the  mussi- 
ness  of  weighing  greases  and  solid  extracts  on  paper, 
as  well  as  the  loss  of  the  portion  of  such  substances 
that  inevitably  sticks  to  the  paper. 

We  thank  Friend  Ettenberg  for  his  "tip."    Who'll 
be  the  next  to  send  one  in  ? 


Anonymous  Queries. —  E.  M.  G.,  Pennsylvania. 
— Had  you  read  and  heeded  the  notice  kept  standing 
at  the  head  of  this  department  you  would  have  saved 
yourself  some  trouble  and  postage.  We  are  always 
pleased  to  help  our  readers  when  we  can,  but  we  must 
insist  upon  having  the  correcl  names  and  addresses 
of  each  one  before  we  attempt  to  answer  his  query. 


Appeals  to  Readers. — Information  is  sought 
concerning  the  things  listed  below.  We  ask  for  such 
help  as  our  readers  may  be  able  to  give : 

National  Association  of  Herbalists,  and  National 
Botanic  Physicians  of  New  York. — Addresses  wante^ 
by  D.  B.  C,  New  Jersey. 

Thrombo-Plastine. — C.  B.  D.,  Washington.  > 


Coffee  Substitute  in  Chile. 

Fig  coffee  and  barley  coffee  have  been  placed  on 
the  market  by  a  coffee  and  peanut  roasting  establish- 
lishment  in  Santiago.  In  a  letter  published  in  the 
Boletin  de  la  Sociedad  de  Foment©  Fabril,  it  is  said 
that  the  wholesome  qualities  of  these  substitutes  and 
their  low  price  have  made  them  popular  in  Santiago 
and  the  Provinces.  While  coffee  is  quoted  at  23  to 
46  cents  a  pound,  coffee  of  toasted  figs  or  malted  bar- 
ley may  -be  obtained  for  7  cents  a  pound. — United 
States  Commerce  Reports. 

1     »    ; 

Long  Sentences  and  Long  Words. 

Good  advice  is  given  by  an  anonymous  writer  in 
the  New  York  Tribune  to  those  who  are  about  to 
prepare  papers.  A  portion  of  it  is  reproduced  here- 
with: 

Eschew  the  long,  winding,  torturous,  adjective-cursed, 
obscure  and  ambiguous  sentence  that  never  gets  anywhere, 
lolling  and  lingering  like  a  lifeless  legend,  wandering 
whithersoever  it  will  like  a  wop  with  the  willies,  weary- 
ing and  burdening,  and  irking  and  nauseating  and  disgust- 
ing the  reader,  causing  him  to  wonder  what  kind  of  nut 
caligraphed  the  misery,  and  leaving  him,  when  through 
with  it,  wondering  Just  what  the  whole  thing  was  about 
whether  a  dissertation  on  roast  pig,  or  a  resume  of  the 
antics  of  the  last  Congress,  neither  of  which  subjects  he 
cares  a  whoop  for,  since  he  bae  never  read  Charles  Lamb 
and,  being  of  a  non-political  nature,  he  never  intends  to 
read  the  Congressional  Record,  in  fact,  doesn't  know  there 
is  such  a  publication,  the  same  being  sold  for  three  dollars 
a  year,  If  my  memory  is  not  at  fault. 

A  SMguipedallan  (our  de  force  is  a  Boetian  piece  of  ope- 
roseneSB,  the  reprehenelbllity  of  which  it  were  exceedingly 
difficult  to  overestimate.  Elegance,  purity,  grace,  ease, 
conclnnity,  euphony  and  numerosity  you  can  never  expect 
to  obtain,  as  Mr.  Roget  has  well  observed,  by  resorting  to 
the  tumid,  turgescent,  pedantic,  pompous,  stilted,  senten- 
tious, declamatory,  magniloquent,  Johnsonian  manner  of 
writing.  No.  Avoid  big  words.  Use  the  nice,  ehort  ones 
— those  that  have  a  pop  and  zing  to  them,  and  you  will 
kill  more  game. 

■  •  ■ 

Big  words  and  heavy  phrases  are  as  much  out  of 
place  in  conversation  and  in  an  ordinary  letter  or  re- 
port as  a  heavy  overcoat  on  the  back  of  a  runner 
striving  to  win  a  race. — Pace  Student. 
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Nebraska  Board  Questions 

Herewith  are  reprinted  the  questions  used  by  the  Nebraska  Board  of  Pharmacy  at  its  exam- 
ination held  February  pth.  Other  sets  of  questions  asked  by  this  board  appear  in  the  issues 
of  the  Circular  for  June,  1915,  page  379;  January,  1911,  page  36,  and  December,  1910,  page 
638. 

In  reprinting  board  questions  we  endeavor  to  follow  closely  the  nomenclature,  spelling,  punc- 
tuation and  capitalisation  of  the  originals,  our  object  being  to  give  our  readers,  just  as  nearly 
as  practicable,  the  questions  as  they  were  presented  to  the  candidates. 


Pharmacy. 
J.  K.  McDowell,  Examiner. 

1.  Define  the  following  terms  as  applied  to  Pharmacy, 
Metrology,  Vaporization,  Comminution,  Solution,  Filtra- 
tion, Expression,  Perculation,  Distillation,  Precipitation. 

2.  Buying  Glycerine  at  60c.  per  pound,  Av.  (Sp.  Gravity 
1.25)  Belling  It  by  the  pint,  what  would  you  have  to  get  for 
It  to  make  a  gross  profit  of  33%%- 

'  3.  (a)  What  are  Ointments?  (b)  By  what  methods  are 
they  manufactured?  (c)  Give  a  formula  of  one  by  each 
method,    (d)  How  many  are  official? 

4.  (a)  How  many  grains  in  an  Apothecaries  Ounce? 
(b)  How  many  grains  in  Avoirdupois  Ounce?  (c)  How 
many  grains  does  a  fluid  ounce  weigh?  (d)  If  a  physician 
should  prescribe  one  ounce  of  a  solid  drug,  how  many 
grains  does  he  expect  to  get?  (t)  If  you  should  purchase 
one  ounce  of  a  solid  drug,  how  many  grains  by  weight  do 
you  get? 

5.  (a)  What  are  tinctures  and  how  made?  (b)  Name 
one  made  from  a  Tincture,  (c)  One  from  an  Extract, 
(d)  One  from  a  Gum.  (f)  One  from  an  animal  product, 
(g)  One  from  a  seed,  (h)  One  from  a  root.  (l)One  from 
a  Bark,  (j)  One  from  leaves,  (k)  Name  one  that  con- 
tains sugar. 

6.  Write  three  prescriptions  In  Latin  using  the  Metric 
System,  one  a  powder,  one  a  liquid  and  one  a  pill  with  not 
less  than  four  ingredients  In  each. 

7.  Name  the  essential  constituent  and  the  per  cent, 
strength  in  each  of  the  following:  Donivans  Solution, 
Laudinum,  Paragorlc,  Fowlers  Solution,  Dovers  Powder. 

8.  Soap  Liniment  contains  4%%  of  Camphor;  Chloro- 
form Liniment  contains  70%  Soap  Liniment;  what  per 
cent,  of  Camphor  is  there  in  Chloroform  Liniment. 

9.  Write  the  official  Latin  title  of  the  following:  Gou- 
lards Cerate,  Valletts  Mass,  Volatile  Liniment,  Carron  OH, 
Bashams  Mixture,  Labarraque's  Solution,  Lugols  Solution, 
Neutral  Mixture,  Spirit  of  Mindererus,  Drop  Chalk. 

10.  What  is  a  Volatile  Oil  ?  Name  three.  What  is  a  fixed 
Oil.    Name  one  that  is  soluble  In  alcohol. 

Chemistry. 
Will  Brookley,  Examiner. 

1.  Define  (a)  Matter,   (b)  Element,  (c)   Molecule  and 

(d)  Atom. 

2.  Name  ten-  Important  elements  and  give  the  symbol 
of  each. 

3.  What  Is  a  Chemical  Change?    Give  an  example. 

4.  (a)  What  is  a  Salt?     (b)  A  Normal  Salt? 

5.  Define  Synthesis  and  Analysis  as  applied  to  Chem- 
istry. 

6.  (a)  What  is  a  Solvent?  (b)  What  is  a  Saturated 
Solution? 

7.  (a)  What  Is  meant  by  Atomic  Weight,  (b)  Give 
the  Atomic  Weight  of  ten  important  elements. 

8.  What  Is  Specific  Gravity? 

9.  Give  formulas  for  each  of  the  following:  Epsom 
Salts,  Blue  Vitriol,  Calomel,  Rochelle  Salts  and  Tartar 
Emetic. 

10.  What  are  Halogens?    Name  four  of  them. 

Materia  Medlca. 
S.  E.  Ewlng,  Examiner. 
1.  Give  the  natural  order  and  the  part  official  of  (a) 
Erlodlctlon,  (b)  Aconite,  (c)  May  Apple,  (d)  Sangulnaria, 

(e)  Coca,   (f)   Buchu,   (g)  Glycyrrhlza,   (h)  Caacara  Sa- 
grada,  (1)  Acacia,  (J)  Eucalyptus. 


2.  Give  the  botanical  source,  part  official,  constituents, 
medicinal  properties,  and  official  preparations  of  one  drug 
having  the  natural  order  papaversceae. 

3.  Give  the  Latin  official  name  of  a  drug  having  the 
constituent,  (a)  Atropine,  (b)  Santonine,  (c)  Emetine, 
(d)   Berberine,  (e)  Amygdalin. 

4.  Name  the  official  preparations  of  (a)  Aconite,  (b) 
Belladonna,  (c)  Asatetida,  (d)  Trltlcum,  (e)   Digitalis. 

5.  Give  the  name  and  natural  order  of  an  official  drug 
which  is  a  cathartic,  the  part  official  being  rhizome.  Give 
the  name  and  natural  order  of  a  drug  which  is  an  emetic, 
the  part  official  being  the  roots. 

6.  What  is  the  botanical  source,  part  official,  and  me- 
dicinal properties  of  (a)  Matricaria,  (b)  Dandelion,  (c) 
Uva  Ursi,  (d)  Spigelia,  (e)  Gentian. 

7.  Give  the  natural  order  to  which  the  drug  belongs 
from  which  we  obtain  (a)  Caffeine,  (b)  Oleum  Riclnl,  (c) 
Qainine,  (d)  Oleum  Gaultheriae,  (e)  Oleum  Terebinthlnae. 

8.  Give  the  Latin  official  name,  natural  order,  botanical 
source,  medicinal  properties,  and  official  preparations  of 

(a)  Tragaeanth,  (b)  Calabar  Bean. 

9.  Give  the  part  official  and  botanical  source  of  (a) 
Anise,  (b)  Anthemis,  (c)  Hamamelis,  (d)  Phytolaccl,  (e) 
StiUingia. 

10.  Give  the  English  official  name  of   (a)    Stavesacre, 

(b)  Dog  Buttons,  (c)  Bitter  Root,  (d)  Pimento,  (e)  Black 
Cohosh. 

Toxicology. 
Orel  Jones,  Examiner. 

1.  Give  synopsis  of  the  Nebraska  poison  and  narcotic 
laws. 

2.  Name  five  official  Opium  preparations  and  give  Mor- 
phine strength  of  each. 

3.  Name  three  general  methods  of  treatment  for  poi- 
sons and  Illustrate  each. 

4.  What  is  a  specific  antidote  for  Phenol  poisoning,  and 
how  does  it  act? 

5.  Name  six  potent  drugs.  Give  dose  of  each,  and  anti- 
dote. 

6.  Name  five  official  Alkali  poisons,  and  give  treatment 
for  that  class  of  poisons. 

7.  Define  (a)  Poison,  (b)  Toxicology,  (c)  Antidote, 
(d)  Name  two  classes  of  antidotes  and  explain  their  dif- 
ference in  use. 

8.  Write  a  prescription  for  a  narcotic,  and  explain  your 
procedure  in  filling  and  filing  same. 

9.  What  common  drug  Is  used  for  snake  bites,  and  for 
what  poison  is  it  an  antidote? 

10.  Name  the  poisonous  substance  in  each  of  the  follow- 
ing, and  give  its  dose:  (a)  Fowler  Solution,  (b)  Syrup 
White  Pine  Compound,  (c)  Elixir  Iron,  Quinine  and 
Strychnine,  (d)  Syrup  of  Squill  Compound,  (e)  Syrup 
of  Rose. 


Mass  for  Dry  Batteries. 

The  following;  formula  for  making  dry  batteries 
is  given  in  Pharmaceutisch  Weekblad:  To  a  mixture 
of  60  grammes  of  finely  powdered  coke,  100  grammes 
of  manganese  dioxide,  and  30  grammes  of  zinc 
cyanide  sufficient  water  is  added  to  obtain  a  paste. 
This  paste  is  transferred  to  a  linen  bag,  the  bag 
put  in  a  zinc  container  (4  by  6  by  15  cm.  and  in 
the  wet  mass  a  carbon  electrode  is  put. 
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CORRESPONDENCE 


Short  timely  articles  upon  subjects  of  interest  to  pharmacists  are  solicited  for  this  department. 
In  order  to  be  in  time  for  publication  in  the  issue  of  a  given  month,  they  should  be  in  the  edi- 
tor's hands  on  the  fifteenth  of  the  month  previous.  In  accordance  with  a  well  established 
rule,  communications  sent  in  anonymously  will  not  be  published;  but  if  the  author  expresses  a 
wish  to  have  his  name  withheld  from  the  public,    this   wish    will   be   scrupulously   regarded. 


Objects  Most  Strenuously  to  Dr.   Potter's 
Aspersions  on  Druggists. 

Chapel  Hill,  N.  C,  April  17th,  1916. 
To  the  Editor  of  The  Druggists  Circular  : 

In  the  April  number  of  the  Circul.\r  there  appears 
a  very  pertinent  letter  from  Mr.  T.  W.  Wright,  of 
-Memphis,  Tenn.,  concerning  certain  derogatory  state- 
ments in  Potter's  Materia  Medica,  Pharmacy  and 
Therapeutics  about  the  evil  practices  of  pharmacists. 
Also  your  reply  to  Mr.  Wright. 

1  have  been  tempted  several  times  to  make  a  com- 
plaint through  the  medical  press  about  Dr.  Potter's 
statements.  But  upon  reflection,  I  have  decided  each 
time  that  the  insinuations  were  so  manifestly  unjust 
that  I  would  ignore  them. 

But  since  tlie  matter  has  been  brought  to  the  atten- 
tion of  pharmacists  by  Mr.  Wright  I  wish  to  state 
that  I  refused  to  use  Dr.  Potter's  book  in  my  class 
work  for  no  other  reason  than  that  it  contains  refer- 
ences to  malpractice  by  druggists  which  are  not  justi- 
fied by  facts,  and  I  therefore  refused  to  lend  counte- 
nance to  the  statements  by  assisting  in  giving  dis- 
tribution to  the  book.  Of  course,  if  there  were  no 
other  texts  on  the  market  approaching  Potter's  in 
point  of  excellence,  I  would  not  have  allowed  my 
prejudice  to  influence  me  in  my  selection  of  a  book  for 
my  students.  But  there  are  other  well-known  books 
on  materia  medica,  not  derogatory  to  pharmacists, 
that  can  easily  be  substituted  for  Potter's  with  no  loss 
to  the  student.  I  made  the  substitution,  nor  have  I 
had  cause  to  regret  it. 

The  publishers  of  Potter's  Materia  Medica  are  P. 
Blakiston's  Son  &  Co.,  of  Philadelphia,  who  rank  as 
high  as  any  publishers  of  medical  and  pharmaceutical 
books  in  the  United  States.  I  feel  confident  they 
would  not  allow  such  statements  as  those  made  by  Dr. 
Potter  to  appear  in  one  of  their  publications  if  they 
realized  the  facts. 

My  reason  for  writing  this  letter  is  to  ask  those 
pharmacists  interested  in  the  matter  to  write  the 
Blakiston  firm  and  suggest  to  them  that  the  next  re- 
vision of  the  book,  which  will  perhaps  appear  during 
the  coming  year,  have  deleted  from  it  any  statements 
impugning  the  integrity  of  druggists.  I  feel  certain 
that  their  sense  of  fairness  will  cause  them  to  insist 
ufion  the  omission  being  made  by  the  author  of  this 
otherwise  good  book. 

I  do  not  agree,  Mr.  Editor,  with  a  part  of  one  sen- 
tence in  your  printed  reply  to  Mr.  Wright's  letter. 
You  say,  "The  sentiments  expressed  by  Dr.  Potter  in 
his  book  are  his  own.  and  he  has  a  right  to  them  and 
to  express  them."  Of  course.  Dr.  Potter  has  a  right 
to  think  of  pharmacists  as  he  pleases,  nor  do  we  care 
particularly  what  he  thinks,  but  he  has  neither  a 
moral  nor  a  legal  right  to  publish  as  facts  statements 
that  reflect  adversely  upon  ez'ery  pharmnci^t.  hnno^t 


and  dishonest,  and  leave  with  his  large  following  of 
medical  students  and  graduates  the  false  impression 
that  the  average  druggist  is  not  only  unscrupulous 
and  has  no  regard  for  the  interests  of  the  doctor,  but 
is  "merely  a  money  maker."  These  statements  are 
slanderous  and  libelous.  I  personally  know  more  than 
one  physician  who  is  a  crook  of  the  deepest  dye. 
There  are  other  doctors  who  are  also  crooks.  But  I 
have  no  right  to  publish  a  statement  that  the  average 
physician  is  unscrupulous,  even  if  I  thought  such  a 
thing,  which  I  most  certainly  do  not.  But  I  have  as 
much  right  to  publish  it  as  Dr.  Potter  has  to  publish 
what  he  does  about  pharmacists. 

If  Dr.  Potter  were  not  so  influential,  if  what  he  says 
in  print  did  not  have  so  much  weight  with  a  host  of 
physicians,  I  would  favor  ignoring  his  remarks  as 
this  kind  of  unfounded  statements  should  be  ignored. 
But.  unfortunately,  what  he  says,  and  has  said  in 
previous  issues  of  his  book,  is  calculated  to  further 
estrange  physicians  and  pharmacists  and  to  bring 
about  just  such  a  condition  as  Dr.  Potter  seems  to  de- 
plore, when  he  says  "the  old-time  confidential  rela- 
tions between  the  professions  of  physician  and  phar- 
macist have  almost  passed  into  oblivion." 

At  the  risk  of  proving  a  bore,  I  am  going  to  quote 
literally  some  of  the  noble  ( ?)  sentiments  Dr.  Potter 
turns  loose  in  his  book  and  then  ask  if  he  has  a  right 
to  express  them. 

It  would  be  advisable  for  physicians  to  always  write 
tne  words  non  repetatur,  or  some  similar  direction,  on  all 
prescriptions  which  should  not  he  repeated  without  their 
sanction.  By  so  doing  they  would  doubtless  cut  off  a  good 
many  renewal  charges  from  the  receipts  of  druggists  who 
might  fear  the  legal  consequences  of  disobeying  the  man- 
date. This  Inconvenience  to  the  drug  seller  would  be 
more  than  compensated  for  In  the  advantage  resulting  to 
the  drug-taker,  who  too  frequently  carries  in  his  pocket- 
&ook  a  stock  of  receipts  for  his  various  complaints;  and 
in  protection  to  the  physician,  who  by  giving  up  the  dis- 
pensing of  his  own  medicines  has  placed  It  In  the  power 
of  the  druggist  to  connive  at  direct  robbery  of  the  Just 
reward  of  professional  skill  and  knowledge. 

It  Is  doubtless  a  fact  familiar  to  every  observer,  that 
the  old-time  confidential  relations  between  the  professions 
o'  physician  and  pharmacist  have  almost  passed  into  ob- 
livion. In  fact,  tht  tendency  of  pharmacy  nowadays  Is 
toward  the  position  of  a  mere  money-making  trade.  In- 
stead of  in  the  exalted  direction  of  a  profession.  The  In- 
discriminate renewing  of  prescriptions,  the  open  sale  of 
quack  nostrums  and  homeopathic  pellets,  the  readiness 
with  which  counter-prescribing  le  indulged  in,  the  in-sinua^ 
tlons  too  frequently  made  over  the  drug-counter  in  re- 
flection on  physicians,  and  many  other  similar  practices, 
have  caused  the  non-combatant  profession  to  regard  the 
average  druggist  with  suspicion.  If  physicians  boldly  took 
the  dispensing  of  medicines  into  their  own  hands  many  of 
these  evils  would  soon  eliminate  themselves  from  the 
drug  stores.  Right  here  It  may  be  said  that  there  is  noth- 
ing unprofessional  or  derogatory  In  the  dispensing  of  hla 
own  medicines  by  the  physician.  In  England  It  has  been 
the  universal  practice  for  centuries  In  all  places  except 
the  largest  cities,  and  It  has  been  given  up  by  a  part  of 
the  medical  profession  only  as  a  matter  of  convenience  to 
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themselves,  not  as  a  right  belonging  to  the  pharma- 
cist. .  .  .  It  is  high  time  that  we  asserted  our  inde- 
pendence in  all  these  matters,  and  made  use  freely  of 
those  means  which  are  recommended  by  our  individual 
Judgments  as  promotive  of  the  best  results  to  our  pa- 
tients and  to  ourselves.  With  a  small  stock  of  reliable 
ttuidextracts,  and  an  equally  moderate  supply  of  gelatin- 
coated  pills  and  compressed  tablet  triturates  from  the 
best  houses,  physicians  could  checkmate  the  uncrupulous 
practices  of  many  druggists  to  a  great  extent,  save  their 
own  pockets,  which  under  the  present  system  goes  to  theii 
patients  many  dollars,  and  retain  many  a  dollar  tor  then 
enemies. 

The  italics  are  mine. 

If  the  pharmacist  is  the  "mere  money  maker,"  why 
should  Dr.  Potter  have  his  disciples  infringe  upon 
such  a  deplorable  practice?  Such  materialism  as 
making  money  should  be  left  to  "the  enemies." 

And  under  another  heading  we  read : 
This  [extemporaneous  pharmacy]  is  the  most  important 
division  of  pharmacy,  embracing  as  it  does  the  prepara- 
tion and  dispensing  of  those  medicines  which  are  de- 
signed for  immediate  use  and  are  compounded  on  the  pre- 
scriptions of  physicians.  Hence,  it  comprises  the  chief 
portion  of  the  daily  work  of  the  pharmacist,  and  can  be 
learned  only  at  the  dispensing  counter  under  the  personal 
supervision  of  a  competent  master. 

Further  on  he  says  physicians  should  compound 
their  own  prescriptions.  Surely  not,  however,  unless 
they  learn  how  "only  at  the  dispensing  counter  under 
the  personal  supervision  of  a  competent  master." 
Maybe,  though,  the  knowledge  is  instinctive  with  phy- 
sicians, and  only  the  pharmacist  must  secure  it  by 
prolonged  labor  and  study. 
Still  further  he  says : 

The  drug  store  of  the  present  day  has  degenerated  so 
much  from  its  legitimate  business  that  ere  long  physicians 
will  be  compelled  in  self-defense  to  dispense  their  own 
medicines,  thereby  protecting  themselves  and  their  pa- 
tients from  the  patent-medicine  vending,  the  counter- 
prescribing,  and  the  many  other  nefarious  methods  which 
have  degraded  the  pharmacist  from  his  old  professional 
position  to  that  of  a  mere  trader  in  drugs  and  nostrums. 
The  first  outfit  of  every  young  doctor  should  include  a  few 
pharmaceutical  instruments  and  a  small  stock  of  drugs. 

My  answer  to  the  doctor  is  that  there  may  be,  un- 
fortunately, dishonest  druggists  who  could  be  justly 
accused  of  every  unprofessional  act  he  mentions.  But 
is  there  any  profession  on  earth  free  from  men  of  this 
type ?  Is  the  medical  profession  free  from  them ?  It 
so,  physicians  are  qualified  and  are  welcome  to  cast 
stones  at  druggists.  Otherwise,  it  would  be  well  for 
them  to  eliminate  from  their  own  ranks  four  classes 
of  practitioners,  namely: 

1.  Physicians  who  compound  their  own  prescrip- 
tions, even  though  not  skilled  or  competent  in  com- 
pounding, and  even  though  a  drug  store  is  con- 
veniently near. 

2.  Physicians  who  manufacture  and  advertise  pat- 
ent medicines,  despite  the  protests  of  the  American 
Medical  Association. 

3.  Graduate  and  licensed  physicians  who  not  only 
own  but  conduct  correspondence  "cures"  for  mor- 
phine by  supplying  morphine,  or  for  epilepsy  by  keep- 
ing the  poor  patient  doped  with  bromides,  or  for  fe- 
male troubles  when  an  operation  is  necessary — not  to 
mention  "cures"  for  cancer,  tuberculosis,  and  drunk- 
enness. 

^4.  Those  physicians  operating  in  large  cities  who 
earn  a  luxurious  livelihood  by  their  skill  with  drugs 
and  knives  in  bringing  on  abortion ;  earning  blood 
money  by  murdering  unborn  infants  to  hide  illegiti- 
macy and  for  the  sake  of  fat  fees. 

Cast  out  these  ineligibles,  brother  physicians,  and 


then  "knock"  your  neighbors.  Some  pharmacists  pre- 
scribe; some  doctors  dispense.  Some  pharmacists  ex- 
ploit "patent"  medicines;  so  do  some  physicians.  If 
this  be  a  crime,  indict  them  both;  if  a  virtue,  don"t 
forget  the  pharmacist  when  rewards  are  handed  out. 
Some  pharmacists  are  in  pharmacy  merely  for  the 
money  to  be  made  out  of  it;  and  maybe  medicine 
niunbers  such  mercenary  men  in  its  ranks. 

I  do  not  wish  it  understood  that  I  advocate  any 
antagonism  upon  the  part  of  pharmacists  toward 
physicians,  for  I  earnestly  wish  there  were  a  closer 
union  between  the  two — a  more  harmonious  spirit  of 
co-operation.  But  such  a  spirit  is  hardly  encouraged 
by  physicians  like  Dr.  Potter,  who  openly  advocate 
dispensing  their  own  medicines,  for  this  is  an  en- 
croachment ufxan  the  legitimate  field  of  the  druggist 
and  by  him  is  resented.  If  physicians  do  not  wish 
their  prescriptions  refilled  indiscriminately,  the  mere 
writing  of  "non  repetatur"  on  the  prescription  would 
effectively  prevent  it.  Druggists,  it  is  true,  sell  cer- 
tain quack  remedies.  But  not  many  druggists  rec- 
ommend them.  They  also  handle  "homeopathic 
pellets,"  just  as  they  handle  official  medicines  for 
allopaths,  spavin  remedies  for  veterinarians,  tooth 
preparations  for  dentists,  lotions  for  osteopaths,  corn 
softeners  for  chiropodists,  and  cold  drinks  for  hot 
stomachs.  I  do  not  believe  that  the  average  druggist 
makes  insinuations  over  the  drug  counter' about  phy- 
sicians. If  personal  remarks  are  made,  thev  are  'in 
praise. 

It  occurs  to  me  that  pharmacists  have  too  long 
stood  silent  under  false  accusations.  They  do  not  ad- 
mit the  truth  of  the  charges  by  their  silence  (which 
has  been  a  silence  of  contempt),  but  unfortunately  it 
has  been  so  construed  by  certain  enemies  of  phar- 
macy. The  only  way  to  gain  rights  is  to  demand 
them.  Ihe  only  way  to  silence  our  enemies  is 
to  force  them  to  shut  up.  We  have  reached  that 
stage  of  "under-doggism"  where  every  outsider  feels 
tree  to  jump  on  us  and  give  us  a  dig.  Receiving  en- 
couragement from  our  inactivity  under  provocation, 
he  takes  more  and  more  license.  This  sort  of  thing 
IS  contagious,  and  it  is  cumulative  as  well  Its  pro- 
portions are  already  great.  Perhaps  there  is  no  way 
ot  checking  such  malicious  aspersions.  It  certainly 
can  not  be  done  by  turning  the  other  cheek.  Is  there 
no  way?  Is  it  worth  while  to  bother  with,  or  shall 
we  continue  our  role  of  studied  indifference?  Per- 
sonally, I  am  proud  to  be  classed  as  a  pharmacist  ■  I 
am  not  the  least  ashamed  of  my  profession.  Given 
another  opportunity,  I  would  again  take  up  the  prac- 
tice, despite  the  slight  remuneration  and  the  multi- 
tudinous 'knocks."  But  I  am  sick  and  tired  of  hear- 
ing my  co-workers  and  myself  abused.  I  do  not  seek 
praise  from  the  physician  or  the  public  for  the  part 
pharmacists  are  playing;  our  recompense  must  be 
the  satisfaction  of  service  well  rendered.  Neverthe- 
less, I  do  object  to  ridicule  when  gratitude  should  be 
the  only  expressed  sentiment.  J.  G.  Be.\rd 

[Assistant  Professor  of  Pharmacy 
University  of  North  Carolina.] 


"The  pharmacist,"  said  John  Culley.  in  talking  to 
the  Utah  Pharmaceutical  Association,  "is  just  as  unfit 
to  prescribeas  is  the  doctor  to  dispense.  Each  pro- 
fession has  its  own  particular  place  in  life;  still  they 
are  very  closely  related  and  should  work  in  harmony 
and  not  against  each  other.  Neither  profession  can 
possibly  profit  by  the  degradation  of  the  other." 
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Notices  of  Books  Received. 

Digest  or  Comments  on  the  Pharmac^pceia  of  the  United 
States  op  America  [Eighth  Decennial  Revision]  and  of 
the  National  Formulary  [Third  Edition]  for  the  Calen- 
day  Year   Ending  December  31st.   1914.     By  Martin   I. 
WUbert.    Bulletin  No.  105,  Hygienic  Laboratory,  United 
States  Public  Health  Service.    Octavo;  paper;  516  pages. 
Washington:  Government  Printing  Office.     1916. 
As  to  the  main  purpose  of  this  valuable  contribution  to 
pharmaceutical  literature  the  title  is  sufficiently  explana- 
tory in  view  of  the  fact  that  nine  similar  volumes  have 
been  noticed  in  the  Circllar  during  the  past  half-dozen 
years.    To  an  incidental  feature  of  the  book,  however,  es- 
pecial attention  may  be  called.     We  refer  to  its  contents 
as  an  index  of  pharmaceutical  literature  current  during 
the  period  covered.    For  example,  suppose  we  want  to  find 
out  what  was  said  in  the  drug  journals  on   (we  open  the 
book  at  random)  the  sale  and  use  of  poisons.     On  pages 
23  to  25  of  this  Digest  a  dozen  and  a  half  authors  are 
quoted,  the  principal  point  made  by  each  set  forth,  and 
one  or  more  references  made  to  the  periodical  in  which 
their   papers,  in  full,  respectively,   may  be  found.      Edi- 
torial articles  and  notes  which  have  appeared  in  the  lit- 
erature anoymously  are  cited  in  a  like  manner.     Or,  sup- 
pose it  is  the  current  literature  of  food  and  drug  laws 
that  we  are  interested  in,  or  of  the  sale  of  narcotics,  or 
the  time  of  publication  of  the  next  revision  of  the  Pharma- 
cop<Bla  or  National  Formulary,  or  atomic  weights,  or  radio- 
activity, or  biologies,  or  clinical  tests — all  these  subjects 
and  dozens  of  others — all  having  some  bearing  on  official 
drugs  or  processes — are  claesified   and  treated  as  herein 
indicated.     Then,  too,  the  list  of  pharmacopoeias  of  the 
countries  of  the  world,  giving  the  dates  of  their  publica- 
tion, is  a  valuable  reference  feature. 

In  conclusion  we  quote  from  the  notice  of  the  predeces- 
sor of  this  book  which  we  published- a  year  ago  last  Feb- 
ruary: "In  general  character  the  volume  resembles  the 
preceding  ones  in  the  series,  the  first  of  which  was  com- 
mented on  somewhat  in  detail  in  the  CiROtrLAR  for  July, 
1909,  page  358.  This  work  is  particularly  interesting  at 
the  present  time  because  the  revision  work  on  the  Phar- 
macopoeia, and  on  the  National  Formulary,  is  reported  to 
be  practically  completed,  and  the  manuscript  of  both  books 
is  said  to  be  about  ready  for  the  press." 


council  and  not  included  in  the  book,  with  references 
which  will  enable  the  reader  to  find  what  has  been  said 
about  them. 


Glimpses  or  Our  National  Parks.  By  Robert  Sterling 
Yard.  Washington:  Government  Printing  Office.  1916. 
This  is  a  forty-page  pamphlet  in  which  Is  described  In 
language  fit  for  a  school  child  the  location,  history,  and 
principal  characteristics  of  our  ten  national  parks.  Some- 
thing of  their  geology,  their  scenery,  their  plants  and 
animals,  the  early  tribes  which  Inhabited  them,  and  other 
points  of  interest  concerning  these  parks,  is  given  In  suc- 
cinct, interesting  and  instructive  form. 

The  booklet  is  for  free  distribution  to  teachers  and 
others  interested,  and  should  help  the  see-America-first 
propaganda. 


New   A.Mi   NoNOKKiciAL  Re.mei>ie8.    1916.     Containing   De- 
scriptions  of  Articles   Which   Have   Been   Accepted   by 
the  Council  on  Pharmacy  and  Chemistry  of  the  Ameri- 
can Medical  Association  Prior  to  January  Ist,  1916.  Duo- 
decimo;   cloth:   428  pages;   |1.     Chicago:    Press  of  the 
American  Medical  Association.     1916. 
For  several  years  the  Council  on  Pharmacy  and  Chem- 
istry of  the  American  Medical  Association  has  been  doing 
a  real  service  to  medicine,  pharmacy  and  the  public  by  ex- 
amining medicinal  substances  of  a  more  or  less  proprie- 
tary character,  and  the  claims  put  forth  by  their  manufac- 
turers, and  publishing  its  findings  in  the  Journal  of  the 
association.     Each  year  the  association  Issues  a  book  in 
which  are  listed  the  articles  accepted  by  the  council  as 
complying  with  its  rules.    The  book  is  a  sort' of  dispensa- 
tory of  new  and  non-offlcla!  remedies,  and  as  such  will  be 
found  of  great  service  to  pharmacists  as  well  as  to  phy- 
sicians. 

From  the  present  revision  many  remedies  heretofore 
listed  have  been  omitted,  and  the  descriptions  of  many 
others  have  been  altered.  An  Index  of  preparations  appears 
in  the  book,  as  well  as  an  index  of  distributors.  Under 
each  distributor's  name  is  a  list  of  bis  goods.  There  is 
also  a  list  of  articles  which  have  been  reported  on  by  the 


Pharmacy  Law;  A  Treatise  Defining  the  Rights,  Duties, 
Obligations  and  Liabilities  of  Druggists.    By  Lawrence 
DeGraft,  Ph.  B.,  LL.M.,  Prof,  of  Pharmacy  Law,  High- 
land Park  College  of  Pharmacy,  Des  Moines,  Iowa'.  Price 
50  cents.     Des  Moines,  Iowa.     1916. 
This  is  a  pamphlet  of  sixty-four  pages  In  which  the  com- 
mon and  statute  law  as  applied  to  druggists  is  set  forth  in  a 
learned  yet  simple  manner.     Specific  instances  are  given 
and  court  decisions  cited.     A  reading  of  the  booklet  will 
give  any  pharmacist  a  better  idea  of  his  rights  and  duties, 
his  obligations  and  liabilities  under  the  law 


Annual  Reprint  of  the  Reports  of  the  Council  on  Phar- 
macy AND  Chemistry  of  the  American  Medical  Associa- 
tion for  1915,  with  the  Comments  That  Have  -Appeared 
in  the  Journal.    Duodecimo;  cloth;  185  pages;  50  cents. 
Chicago:  American  Medical  Association.     1916. 
In  this  annual  are  to  be  found  some  most  Illuminating 
information   about   a   number  of   medicinal   preparations 
which   the  Council   on   Pharmacy   and  Chemistry  of  the 
-American  Medical  Association  has  decided  are  unworthy 
of  a  place   in  the  book.   New  and  Nonofficial  Remedies, 
mentioned  above. 


Proceedings  of  the  Sixteenth  Annual  Meetino  of  the 
American  ,  Conference  of  Pharmaceutical  Faculties 
held  at  San  Francisco,  August  6th  to  14th,  1915. 


Proceedings  of  the  American  Association  of  Pharma- 
ceutical Chemists  at  its  eight  annual  meeting  held  at 
Rochester,  N.  Y.,  May  31st  to  June  5th,  1915. 


Proceedings  of  the  Vermont  Pharmaceutical  Associa. 
tion  at  its  twenty-second  annual  meeting  held  at  Bran- 
don, June  28th  to  30th,  1915. 


Proceedings  of  the  Florida  Pharmaceutical  Association 
at  its  twelfth  annual  meeting  held  at  Atlantic  Beach, 
June  16th  and  17th,  1915. 


Thirty-first  Annual  Report  of  the  Board  of  Pharmacy 
OF  the  State  of  Virginia.     1915. 


Report  of  the  Food  and  Drug  Commissioner  of  the  State 
of  South  Dakota.    1915. 


A  Matter  for  the  Hague. 

George  W.  Hague,  of  Long  Island,  is  more  than  an  9.0- 
curate  measurer  and  a  truthful  recorder  of  the  number 
of  steps  from  the  railroad  station  to  Smith  &  Bedell's 
store:  he  Is  an  accurate  measurer  and  a  skilful  manipu- 
lator of  the  ingredients  which  go  to  make  the  official 
syrups.  "In  our  store,"  he  writes,  "I  make,  when  possi- 
ble, all  U.  S.  P.  syrups  by  cold  percolation,"  and  then 
goes  on  to  say:  "This  process,  while  it  makes  us  more 
work,  turns  out  a  syrup  so  superior  to  the  ordinary  one 
that  in  many  cases  it  would  fool  a  candidate  on  exam- 
ination." 

Mr.  Hague  sent  to  the  Circular  office  samples  of  his 
syrup  of  wild  cherry  and  syrup  of  tolu,  and  they  were 
bright,  clear  and  had  a  taste  which  no  candidate  before 
a  board  could  otter  a  good  excuse  for  mistaking.  A  few  days 
after  the  receipt  of  these  samples  a  member  of  the  Cra- 
cular  staff  came  snooping  around  the  drug  cabinet  for 
something  that  would  relieve  a  tickling  in  bis  throat 
and  the  accompanying  cough,  and  at  once  impressed  or 
commandeered— or  whatever  it  is  that  warring  powers 
do  when  they  want  to  get  into  possession  of  something 
that  does  not  actually  belong  to  them — the  two  Hacue 
samples. 


Next  year  the  Purdue  School  of  Pharmacy  will  fill  the 
prescriptions  written  by  the  Purdue  University  phyai' 
clan.  A  new  prescription  room  Is  equipped  for  such  ser- 
vice. 
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Court  Decisions  and  Other  Legal  Points 

Under  this  head  are  given  resumes  of  legal  principles  laid  down  by  judges  of  courts  of  record 
in  recent  cases,  as  ivcll  as  other  matters  of  a  legal  nature  which  may  serve  to  inform  drug- 
gists of  their  rights  and  to  warn  them  of  dangers  which  threaten  those  who  disregard  the  law. 


Recording  Sales  of  Dangerous  Drugs. 

The  New  York  Supreme  Court  for  Erie  County  has  de- 
cided in  the  case  of  People  vs.  Cohen  (157  New  York  Sup- 
plement, 591)  that  under  section  248  of  the  New  York 
public  health  law,  which  requires  that  all  persons  au- 
thorized by  law  to  handle  heroine  and  other  dangerous 
drugs  shall  keep  certain  records  of  such  drugs  when 
"dispensed,  given  away  or  in  any  manner  delivered,"  and 
under  section  246,  forbidding  delivery  of  such  drugs  with- 
out a  physician's  prescription,  and  providing  for  records 
of  such  delivery,  a  physician  who  wrote  prescriptions  for 
dangerous  drugs  without  keeping  a  record  of  the  trans- 
actions was  not  guilty  of  a  violation  of  section  248,  as  he 
did  not  "dispense"  the  drugs  himself;  the  statute  making 
a  distinction  between  the  "dispenser"  of  the  drugs  and 
the  physician  who  writes  the  prescription.  The  court 
says: 

"To  'dispense'  is  to  deal  out;  to  distribute;  to  give.  A 
'prescription'  is  a  mere  formula  for  the  preparation  of  a 
drug  and  medicine.  It  may  be  filled  or  not,  as  the  person 
to  whom  it  is  given  elects;  but  until  it  has  been  filled, 
and  the  substance  delivered,  we  think  there  is  no  'dis- 
pensing' of  the  drug  itself.  A  'dispensary'  is  a  place 
where  the  drug  is  prepared  or  distributed.  We  therefore 
are  of  the  opinion  that  a  physician,  who  merely  writes 
a-  prescription  and  does  nothing  more,  cannot  be  said  to 
'dispense'  the  drug  or  article  described  in  the  prescrip- 
tion.   •    »    * 

"Where  the  physician  not  only  writes  the  prescription, 
but  himself  delivers  the  drug  to  the  patient,  he  undoubt- 
edly brings  himself  within  the  requirements  of  the  act 
requiring  him  to  'keep  on  record  the  name  and  address 
of  each  person  to  whom  such  drug  is  dispensed.'  We 
do  not  think  this  is  required,  however,  where  the  drug 
itself  is  not  delivered  by  the  physician.    •    •    • 

"Section  246  of  the  Iiealth  law  makes  it  unlawful  for 
any  person  to  sell  or  give  away  any  of  the  drugs  men- 
tioned in  section  245  [heroine,  morphine,  cocaine,  etc.] 
without  first  receiving  a  written  prescription,  signed  by  a 
duly  licensed  physician,  veterinarian,  or  dentist.  The 
prescription  must  contain  the  name  of  the  physician  is- 
suing such  prescription,  his  office  address,  his  office  hours 
and  telephone  number,  and  the  name,  age,  and  address 
of  the  person  to  whom  and  the  date  on  which  such  pre- 
scription is  issued.  Before  selling  or  retailing  any  such 
drugs  Lhe  seller  must  first  verify  the  authority  of  any 
such  prescription,  such  verification  to  be  made  by  tele- 
phone or  otherwise.  Such  prescription  shall  be  retained 
'by  the  person  who  "dispenses"  the  same,'  and  shall  be 
kept  on  the  general  prescription  file,  and  given  a  regular 
consecutive  number  on  such  file.  He  must  'at  the  time  of 
"dispensing"  the  same'  place  on  the  package  a  label,  or 
deliver  a  certificate  stating  the  name  and  address  of  the 
person  furnishing  the  same,  the  name  and  address  of  the 
physician  upon  whose  prescription  such  sale  is  made,  the 
date  of  the  sale,  and  the  name  of  the  person  to  whom 
such  sale  is  made.  The  section  then  provides  that  any 
person  who  shall  possess  any  such  drugs  other  than  li- 
censed druggists  'shall  be  guilty  of  a  misdemeanor,  unless 
said  possession  is  authorized  by  the  certificate  described 
in  this  section.' 

"It  will  thus  be  seen  that  the  law  carefully  provides 
that  the  prescribed  drugs  can  only  be  sold  or  dispensed 
on  a  physician's  prescription,  but  also  provides  for  the 
filing  and  preservation  of  the  prescription  itself,  so  that 
any  user  of  these  noxious  drugs  can  quickly  and  readily 
show  by  what  right  or  authority  he  has  them  in  his  pos- 
session, by  referring  to  the  records  and  files  of  the  drug- 
gist or  pharmacist  from  whom  he  procured  them.  It  Is 
difficult  to  discover  how  any  useful  or  practical  purpose 
•would  be  served  by  requiring  physicians,  who  do  not 
themselves  sell  and  dispense  these  drugs,  to  keep  a  rec- 


ord of  such  prescriptions,  for  in  such  cases  the  identical 
record  Is  preserved  for  public  use  by  those  who  dispense 
the  drug." 


Purchasing  a  Business. 

The  case  of  White  vs.  Eagle  Drug  Company  in  the 
Texas  Court  of  Civil  Appeals  (182  Southwestern  Reporter, 
378)  involved  a  contract  for  the  sale  of  a  drug  store.  The 
principal  points  in  the  decision  rendered  are  that  the 
Texas  bulk  sales  act  does  not  place  any  personal  liability 
on  the  purchaser  of  an  established  business  for  debts  of 
the  seller;  that  the  purchaser  does  not  by  the  mere  fact  of 
buying  assume  payment  of  a  mortgage  existing  against 
the  stock  and  fixtures;  and  that  although  the  members  of 
a  partnership  may  bind  the  firm  by  agreements  within 
the  scope  of  the  firm  business,  persons  who  have  merely 
agreed  to  purchase  a  business  and  conduct  it  as  partners 
do  not  become  liable  for  the  acts  of  each  other  until  the 
purchase  is  made.  What  is  said  concerning  assumption 
of  mortgages,  however,  merely  means  that  the  buyer  of  a 
mortgaged  business  is  not  liable  personally  for  the  mort- 
gage debt,  unless  he  has  expressly  agreed  to  pay  it.  The 
decision  does  not  deny  the  right  of  the  mortgagee  to 
foreclose   his  mortgage. 


Buyer's  Acceptance  of  Goods. 

It  has  been  decided  in  the  Oklahoma  Supreme  Court 
(Simonoff  vs.  Parsons,  153  Pacific  Reporter,  152)  that 
when  a  merchant  had  placed  an  order  for  goods  and  on 
receipt  of  the  shipment  accepted  part  of  the  goods,  he 
became  liable  for  the  price  of  the  whole;  he  was  not  at 
liberty  to  accept  part  and  reject  the  rest. 


Liability  of  Telephone  Companies. 

The  retail  druggist  whose  business  depends  to  a  ma- 
terial degree  upon  telephone  orders  will  be  interested  to 
hear  that  a  Nebraska  court  has  decided  that  a  telephone 
company  is  liable  for  loss  of  trade  directly  attributable  to 
the  company's  omission  of  a  subscriber's  name  and  num- 
ber from  a  current  directory.  Although  the  facts  of  the 
case  present  a  somewhat  novel  suit,  the  legal  principle 
applicable  is  old  and  well-settled — the  principle  that  one 
who  breaks  a  business  contract  Is  liable  to  the  other  party 
for  all  damages  sustained  by  the  latter  as  a  natural  con- 
sequence of  the  breach.  The  ordinary  telephone  service 
contract  binds  the  company  to  insert  the  subscriber's 
name  and  address  in  directories  issued  and  if  this  Is  not 
done  there  can  be  no  question  as  to  accrual  of  loss  to  a 
retail  merchant  who  establishes  the  fact  that  his  busi- 
ness in  whole  or  in  part  depends  upon  maintenance  ot 
efficient  telephone  service. 


Authority  of  Drug  Store  Managers. 

In  the  case  of  Brutinel  vs.  Nygien  (151  Pacific  Reporter, 
1042)  the  Arizona  Supreme  Court  has  decided  that  one 
employed  to  manage  a  retail  drug  store  was  impliedly  au- 
thorized to  do  all  acts  reasonably  tending  toward  a  sale  of 
the  property,  but  had  no  power  to  bind  the  owner  by  an 
agreement  to  pay  a  third  person  a  commission  for  find- 
ing a  customer  for  the  store.  And,  although  an  agent's 
unauthorized  act  may  become  binding  upon  his  principal 
by  the  latter's  express  or  implied  ratification  of  that  act 
on  being  informed  thereof,  the  owner  of  the  store  could 
not  be  held  liable  to  the  broker  on  the  manager's  prom- 
ise to  pay  a  commission,  in  the  absence  of  knowledge  of 
the  essential  facts.  One  dealing  with  an  agent  is  put  on 
Inquiry  as  to  the  scope  of  the  agent's  authority  and  Is 
not  entitled  to  assume  that  he  has  greater  authority  than 
is  commonly  conferred  upon  similar  agents;    and  since 
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authority  to  manage  a  retail  store  for  the  manager  does 
not  imply  power  to  sell  the  business,  and  since  power 
conferred  on  one  person  to  make  such  a  sale  does  not 
carry  with  it  by  implication  power  to  transfer  the  au- 
thority to  a  third  person,  the  broker  in  this  case  had  no 
right  to  assume  that  the  manager  was  authorized  to  em- 
ploy him. 


Exempting  Drug  Stores  Under  Sunday  Laws. 

The  Oregon  statute  which  forbids  the  keeping  open  of 
places  of  business  on  Sunday  Is  not  unconstitutional  as 
being  unjustly  discriminatory  in  favor  of  drug  stores  be- 
cause they  are  expressly  exempted  from  the  provisions  of 
the  law.  (United  States  District  Court,  District  for  Ore- 
gon; Brunswick-Balke-CoUander  Co.  vs.  Evans;  228  Fed- 
eral Reporter,  991.) 

Agreements  Not  to  Re-engage  in  Business. 

The  Washington  Supreme  Court  holds  in  the  case  of 
Loutaenhiser  vs.  Peck  (154  Pacific  Reporter,  814)  that 
when  a  retail  business  has  been  sold  under  an  agreement 
by  the  seller  not  to  re-engage  in  the  same  line  of  busi- 
ness in  competition  with  his  successor,  within  a  stated 
period  of  time,  the  latter  is  entitled  to  enjoin  conduct 
of  a  rival  business  in  the  name  of  the  former's  wife  with 
funds  furnished  by  the  husband.  Profits  lost  to  the  suc- 
cessor in  such  a  case  are  the  proper  measure  of  his  re- 
coverable damages,  in  a  suit  against  the  seller  for  violat- 
ing the  agreement.  This  loss  may  be  ascertained  by  con- 
sidering the  difference  in  his  gross  monthly  receipts  be- 
fore and  after  the  seller's  re-entry  into  business  when 
a  falling  off  appears,  the  amount  of  the  seller's  receipts  in 
the  competing  business,  and  the  average  profits  appor- 
tionable  to  receipts. 


Husband's  and  Father's  Liability. 

According  to  a  recent  decision  of  the  Kansas  City  Court 
of  Appeals  (Gately  Outfitting  Company  vs.  Vinson.  1S2 
Southwestern  Reporter,  133),  the  rule  of  law  which  gives 
a  wife  or  child  implied  authority  to  bind  the  husband  Oi 
father  by  purchase  of  "necessaries  of  life"  on  crellt  in- 
rludes  power  to  bind  him  by  the  purchase  of  food,  dri^K 
aiii  medicines  reasonably  fitting  to  the  familj  ii  station  fo 
life. 


b 


Druggist's  Duty  to  Employees. 

In  affirming  recovery  against  a  drug  company  for  in- 
jury to  its  dellveryman  sustained  when  the  cork  came  out 
of  a  demijohn  containing  concentrated  ammonia,  the 
liquid  spurting  into  hla  face,  on  the  ground  that  the  jury 
was  warranted  in  finding  that  the  company  was  negligent 
in  sending  plaintiff  out  with  the  demijohn  without  se- 
curely fastening  the  cork,  the  California  District  Court  of 
Appeal  said  in  the  case  of  Congdon  vs.  California  Drug 
And  Chemical  Company  (154  Pacific  Reporter,  1062): 

"It  is  urged  that  the  law  would  impute  to  plaintiff  the 
knowledge  that  almost  any  drug  or  chemical  is  injurious 
when  brought  in  direct  contact  with  the  eyeball,  and  that 
as  a  matter  of  law,  the  defendant  drug  company  bad  a 
right  tg  assume  that  plaintiff  was  possessed  of  common 
knowledge,  and  that  the  defendant  was  not  obliged  to  in- 
struct the  plaintiff  as  to  any  matter  of  which  he  had 
knowledge  or  presumed  knowledge.  It  may  be  that  plain- 
tiff knew  ammonia  brought  in  contact  with  the  eyeball 
would  injure  it,  and  that  he  needed  no  instruction  on 
that  fact;  still  there  remained  to  be  considered  by  the 
Jury  the  question  whether  In  sending  out  the  demijohn  of 
ammonia  without  properly  securing  the  cork,  defendant 
was  not  negligent,  and  whether  or  not  such  negligence 
contributed  to  the  Injury." 


Saponin  Not  to  Be  Added  to  Food. 

Saponin  Inking  regarded  as  a  poison,  the  Cirtular  has 
long  and  consistently  advised  against  its  use  as  a  soda- 
foam  maker.  Now  the  Bureau  of  Chemistry  of  the  United 
States  Department  of  Agriculture  has  Issued  a  ruling  to 
the  effect  that  the  addition  of  saponin  to  egg-white  sub- 
stitute constitutes  adulteration  within  the  meanlni;  of  the 
food  and  drugs  act. 


Time    Limit    Extended    for    Use    of    Guaranty 
Legend  and  Serial  Number. 

Labels  of  food  and  drug  products  carrying  the  guaranty 
legend  and  serial  number  Issued  under  the  food  and  drugs 
act,  which  were  printed  prior  to  May  5th,  1914,  may  be 
used  until  May  1st,  1918,  according  to  Food  Inspection 
Decision  167  issued  last  month. 

At  the  hearing  on  this  subject,  preceding  the  Issuance 
of  the  decision,  chronicled  in  the  Circular  for  April, 
page  246,  manufacturers  stated  that  unless  relief  were 
granted  to  them,  many  thousands  of  dollars'  worth  of 
labels  they  had  on  hand  would  become  useless. 


Conduct  of  Business  by  Estate. 

According  to  a  decision  of  the  Texas  Court  of  Civil 
Appeals  when  a  mercantile  business  owned  by  a  decedent 
is  continued  by  the  estate  pending  settlement  of  his  af- 
fairs, the  cost  of  replenishing  the  stock  is  an  "expense  of 
administration,"  within  the  law  giving  priority  to  such 
expenses  over  general  claims  against  decedent. 


Authority  of  Traveling  Salesmen. 

A  traveling  salesman  taking  orders  for  goods  for  future 
delivery  has  no  authority  to  collect  for  the  goods,  unless 
the  house  which  he  represents  has  expressly  or  impliedly 
empowered  him  to  do  so,  and  a  customer  makes  such  pay- 
ments at  his  own  risk.  (Alabama  Court  of  Appeals, 
Dothan  Grocery  Company  vs.  White  Brothers,  69  Southern 
Reporter,  992.) 


Mailability  of  Poisons. 

At  last  month^s  meeting  of  the  Drug  Trade  Section  of 
the  New  York  Board  of  Transportation  its  committee  on 
the  mailing  of  poisons  reported  that,  falling  to  secure 
from  the  Postoffice  Department  an  amendment  of  the 
regulations  to  permit  the  mailing  of  medicines  containing 
poisonous  ingredients,  and  in  compliance  with  Instruc- 
tions of  the  section  at  its  annual  meeting  in  January,  a 
bill  to  accomplish  this  purpose  by  legislation  had  been  in- 
troduced in  the  House  of  Representatives  by  Congressman 
Griffin  of  Brooklyn. 

Subsequently  at  the  request  of  Congressman  Griffin, 
the  secretary  of  the  section  visited  Washington,  and 
through  the  courtesy  of  the  Congressman  was  enabled  to 
discuss  the  matter  in  a  conference  with  some  of  the  prin- 
cipal officials  in  the  several  divisions  of  the  Postoffice 
Department.  At  this  conference  the  fact  was  disclosed 
that  the  application  to  mall  medicines  had  been  practi- 
cally agreed  upon,  but  was  abandoned  on  the  demand  of 
the  solicitor  of  the  department,  Judge  Lamar.  At  the 
conference,  however,  the  representatives  of  the  department 
agreed  that  the  entire  subject  be  again  taken  up  and  con- 
sidered by  the  formal  reference  of  the  Griffin  bill  by  the 
House  Committee  on  Postofflces  to  the  department  for  ex- 
amination, report  and  recommendation. 

At  this  conference  the  department  again  repeated  the 
statement  that  medicines  containing  small  percentages 
of  poisons  were  admissible  to  the  malls,  and  although  the 
officials  again  declined  to  point  out  the  line  of  demarka- 
tion  between  mailable  and  unmailable  matter,  they  agreed 
to  answer  specific  questions  upon  this  subject.  There- 
upon a  letter  was  forwarded  to  the  department  asking 
two  questions,  a  reply  to  which  under  date  of  March  28th 
(the  questions  being  included),  follows: 

In  anbwer  to  your  letter  of  March  24th,  requesting  to  be  In- 
formed: l-'lrst,  If  one  or  more  strycluiine  talilfts  m.iy  be  m.Uled, 
provided  they  are  not  mailed  In  a  unit  of  sufflclent  quanllty  to 
constitute  In  the  aggrregatc  a  poison,  and.  second,  whether  the 
medicines  containing  nuantltles  of  opium,  etc..  which  are  ex- 
empt under  the  Harrison  act,  may  bo  sent  In  the  malls,  I  have 
to  say: 

First.  That  strychnine  tablets,  being  poison,  are  not  admis- 
sible to  the  malls  under  any  eondltloms,  but  a  compound  or 
preparation  which  Is  not  a  poison  may  be  mailed  even  If  It 
<Ioe«  contain  a  small  proportion  of  poisonous  Ingredients. 

Second.  Preparations  and  remedies  excepted  from  the  applica- 
tion of  the  Harrison  act,  In  section  6  thereof,  namely,  those 
which  do  not  contain  more  than  two  grains  of  opium,  or  more 
than  one-<iuarter  of  a  Krain  ff  Iwnilnc.  or  more  than  one  grain 
of  codeine,  or  anv  salt  or  derivative  of  any  of  them  In  one 
fluid  ounce,  or,  1?  solid,  or  semisolid  preparations,  In  one 
avoirdupois  ounce  are  not  considered  to  be  poisonous  and  may 
ho  sent  in  the  mails. 

Respectfully, 

OTTO  PRABGBR, 
Second  Assistant  Postmaster-Oeneral. 
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Hieroglyphs  and  Cryptograms 

On  this  f'ii^^e  we  present  for  those  readers  interested  some  of  the  queer  orders,  ilU\^ible  pre- 
scriptions, pussies,  problems  and  other  cryptogiaphic  material  sent  in  by  their  brother  dru};gists. 


Early  Spring  Crop. 

Although  the  silly  eeason  is  not  yet  here.  It  is  on  its 
way.  A  few  harbingers  to  remind  us  to  get  ready  tor  it 
are  presented  below. 

Speaking  of  Spring. 

1.  Maybe  the  habit  of  taking  a  "spring  tonic"  has  not 
died  out  yet,  as  many  ancient  customs  and  superstitions 
die  hard:  there  are  even  some  people  who  believe  that 
fresh  air,  especially  night  air,  is  harmful.    But  that  is  a 


digression.     The  question  is,  What  was  wanted  on  this 
order?     Mayer  Bloomfleld,   of  Chester,   Pa.,   thought  he 


iahyLo 


(/i^ 


knew— and  won.  Another  order  first  filled  by  Mr.  Bloom- 
field  and  then  passed  on  to  us,  although  not  much  of  a 
puzzler.  Is  here  shown.    A  third  hieroglyph  from  the  same 


source  is  thrown  in  for  good  measure,  and  maybe  will 
cause  more  or  less  wrinkling  of  foreheads. 

Not  Pharmacopoeia!. 
2.  In  Washington  City,  where  S.  J.  T.  Wells  does  busi- 
ness and  the  stamps  come  from,  druggists  sometimes  deal 
In  the  latter.     Indeed,  there  may  be  druggists  in  other 
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good  customers:  we  have  heard  of  such.  But  that  does 
not  explain  the  first  line  in  the  accompanying  requisi- 
tion.    Who  can? 

It's  a  Shame  to  Smile. 
3.  C.  H.  Reynolds.  Pennsylvania,  sends  a  collection  of 
queer  ones  from  which  this  is  selected  and  reproduced — 


places  who  sell  stationery  and  occasionally  let  a  stamp 
go  along  with  it  (at  a  price)  for  the  accommodation  of 


Of  course,  he  did  not  laugh  at  the  sufferer,  but  the 
quaintness  of  the  order  provoked  a  smile  after  the  messen- 
ger had  sped  on  his  way  with  the  means  of  relief. 

How  to  Apply  for  a  Position. 

Being   in   need   of  a  clerk,   the   William   Procter,  Jr., 
Company,   of  Philadelphia,  advertised.     Among  the  an- 
swers received  was  one  reading  thus: 
Proctors  Druggists 
Gents 

1  seen  your  ad  in  the  Inquirer  and  1  need  the  job  i  am  a 
qualified  ass  and  am  the  equal  of  any  o£  them  at  eonfoundinK 
persctiptlons. 

yours  truely 

It  is  to  be  hoped  that  the  spirit  of  "the  Father  of  Amer- 
ican Pharmacy"  was  looking  the  other  way  when  this 
application  was  read. 

Answers  to  April  Puzzles. 

1.  Calomel  capsule;  seidlltz  powder. 

2.  Seatangle  tint. 

3.  Sweet  spirit  of  niter  10;   tincture  of  asafetlda  10. 

4.  The  contributor  of  this  one  did  not  send  an  answer 
or  answer  a  letter  sent  to  him  for  it. 

The  prescription,  which  is  somewhat  jumbled  as  to  its 
nomenclature,  reads  as  follows: 
B  Cascarae  Sagradae  F.  E ggs. 

Nucis  vomicae  Tr |gs. 

Sodae  Salicylate  gss. 

Kali  lodidi  ,\  sy/ 

Acetas  Kali Sgg. 

Lithia  Bromidi Jij. 

Aquae jgg. 

Tr.  Gentainae  Comp qg.  jiv. 

Samuel  Rosin,  Pennsylvania,  came  along  rather  late 
with  his  guesses  as  to  the  things  wanted  In  the  March 
order,  and  made  a  batting  average  of  .400. 


Drug  Store  Merchandising 


An  "Auto  Show"  Window. 

Bt  Edwabd  a.  Wickham. 

For  the  past  eight  years  each  and  every  year,  Newark 
has  had  an  automobile  show.  This  show  has  developed 
to  be  the  third  largest  in  the  country.  The  company 
which  arranges  the  show  asks  for  the  co-operation  of 
every  local  mercantile  concern  to  make  it  a  success.  The 
company  does  not  try  to  sell  concessions,  l)ut  simply  sug- 
gests that  merchants  who  have  new  wares  that  motorists 
need,  make  window  displays  of  them  during  "show  week." 
It  offers  to  supply  gratis  neat  little  signs  calling  atten- 
tion to  show  week,  to  any  one  who  requests  them.  The 
object  of  the  whole  scheme  is  to  boost  Newark  in  the 
minds  of  the  out-of-town  folks  who  come  to  town  for  the 
show. 

Now,  almost  every  merchant,  including  the  druggist,  has 
goods  which  motorists  not  only  want,  but  actually  need, 
yet  a  great  many,  including  some  of  Newark's  best  mer- 
cantile houses,  seem  "fast  asleep"  and  fail  to  respond  to 
the  call. 

Foremost  among  those  who   made   displays   this  year 


was  Sayre's  Drug  Store.  The  color  scheme  of  the  dis- 
play was  royal  blue  and  amber,  and  the  goods  displayed 
were  all  of  a  kind  that  appeal  to  the  person  who  motors: 
bandages,  cotton,  gauzes  and  plaster;  hand  soaps  and 
hand  scrubs,  in.<!oles,  sponges  and  chamois ;  alcohol,  glyc- 
erin and  antiseptic  solution;  ether,  collodions  and  oil,  all 
figured  In  the  display.  Perhaps  the  display,  as  shown  in 
the  illustration,  may  be  a  little  faulty,  but  the  idea  Is  still 
an  infant. 

Now,  the  vital  question.  Does  such  a  display  pay?  The 
answer  is,  "It  does,"  which  is  the  reason  such  displays 
should  be  made. 


Stock  certiUcates  of  the  merged  Dow  and  Weather- 
head  drug  companies,  at  Cincinnati,  bear  the  picture  of 
the  late  Cora  Dow.  "This  departure  from  the  usual  stock 
certlfleate  procedure  has  been  made  merely  to  show  our 
appreciation  of  the  woman  who  established  the  chain  of 
stores,"  said  one  of  the  brokers  interested  In  placing  the 
stock  upon  the  market.  "It  is  likely  that  this  is  the 
first  time  that  a  stock  certificate  has  ever  been  Issued 
bearing  a  likeness  of  either  woman  or  man,"  he  added. 


Automobile  Week  Show  Window,  Htore  of  E.  A.  Bayre,  Newark,  N.  J. 
Contributed  by  Edward  A.  Wickham. 
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Colored  Advertising  More  Valuable  Than  Black  and  White 

Several  Arguments  to  Prove  the  Truth  of  This  Theorem  Are  Presented   and   the    Deductions   to 
Be  Drawn  from  the  Statements    of  Cases    Are    Self-Evident^Can    Druggists   Afford 
Colored  Advertising?     In  Many  Instances,  the  Answer  Is,  Yes. 


In  a  series  of  experiments  before 
the  senior  class  of  a  -well-known  uni- 
versity school  of  pharmacy,  I  recent- 
ly attempted  to  let  the  young  men  de- 
cide for  themselves  whether  it  would 
be  better  for  them  to  spend  their 
own  money  in  buying  advertisements 
which  were  printed  In  one  ink  or 
■whether  they  should  try  to  get  as 
much  as  possible  of  their  advertising 
printed  In  inks  of  more  than  one  color. 
I  had  gone  through  thirty  or  forty  pub- 
lications, clipping  out  from  two  years' 
files  three  or  four  hundred  advertise- 
ments in  colors  and  the  same  adver- 
tisement, whenever  obtainable,  print- 
ed In  black  Ink.  Holding  the  black- 
Ink  advertisement  and  the  four-color 
advertisement  of  the  same  design  up 
before  the  class,  I  asked  them  to  say 
which  one  of  .the  advertisements  was 
worth  more  and  how  much  more  it 
was  worth.  Some  thought  that  the 
four-color  advertisement  was  worth 
twice  as  much  as  the  black-ink  adver- 
tisement; others  thought  that  It  was 
three  times  as  valuable;  still  others 
that  it  was  worth  all  of  four  times  as 
much.  One  or  two  thought  It  was 
worth  only  one-half  more. 

THE  COST  IS   LOW. 

When  I  told  them  that  the  four- 
color  advertisement  cost  only  one- 
third  more  than  the  black  advertise- 
ment, they  all  seemed  astonished  and 
wondered  why  everybody  did  not  use 
four-color  advertising  instead  of 
black  advertising. 

But  these  problems  can  not  be  so 
easily  settled  as  that. 

If  you  were  to  advertise  food  of 
any  kind  by  means  of  pictures  your 
first  idea  would  be  to  make  the  food 
picture  look  appetizing.  That  would 
mean  that  the  first  thing  you  would 
do  would  be  to  reproduce  the  natural 
colors  of  the  food  so  that  the  picture 
would  look  so  natural  that  one's 
mouth  would  water  as  one  looked  at 
It. 

The  same  thing  would  apply  to 
drinks.  That  is  why  so  many  of  the 
beverages  are  represented  In  their 
natural  colors — so  that  one  will  feel 
like  drinking  them  the  minute  he 
sees  the  pictures. 

The  next  step  takes  us  a  little  fur- 
ther. You  probably  have  a  garden. 
You  probably  get  a  number  of  seed 
catalogs  every  spring  and  feast  your 
eyes  on  the  wonderful  colored  pages 
of  those  catalogs.  Just  stop  to  think. 
It  Is  not  the  seed  that  make  you 
want  to  buy,  but  the  colored  picture 
showing  the  natural  vegetable.  The 
seed  men,  psychologically  speaking, 
are  selling  you  not  watermelon  seed, 
but  the  juicy  red  meat  of  the  lus- 
cious watermelon.  You  can  all  but 
taste  it,  and  you  hurry  oft  your  order 
for  the  seed  with  your  mental  vision 
fixed  all  the  time  on  the  fruit. 


Bv  M.  P.  OOULD. 

Here  the  color  Is  used  in  selling 
you  something  which  will  in  time 
give  you  the  fruit.  In  the  first  Illus- 
tration used  above,  the  color  was  used 
to  sell  you  the  food  Itself. 

A     BIO     .SUCCE.SS     BUILT     UPON     COLORED 
ADVERTISING. 

Then,  there  is  a  third  step.  My 
eye  running  through  a  popular  maga- 
zine lights  upon  the  beautiful  picture 
of  a  great  flock  of  chickens.     They 


are  shown  in  their  natural  colors,  the 
red  combs,  the  yellow  legs  and  all. 
They  look  so  natural  that  you  almost 
expect  to  hear  them  cackle.  That 
color  is  not  there  to  sell  you  the 
rooster  or  the  hens  or  the  eggs.  It  is 
used  to  create  In  you  a  desire  for  the 
money  that  can  be  made  from  rais- 
ing chickens,  by  means  of  an  incu- 
bator, which  latter  is  what  the  adver- 
tiser is  trying  to  sell  you.  That  may 
be  thought  a  roundabout  way  to  ere- 


There  Is  A  Lot 

of  Satisfaction 

in  knowing  that  each  letter  you  mail 
carries  a  message  of  your  own  per- 
sonality— that  you  can  reflect  in  the 
modish  cut  of  the  paper — its  fashion- 
able tint  or  size— even  its  very  touch, 
your  own  careful  discrimination,  your 
own  individual  preference. 

Perhaps  you  prefer  a  steel-die  em- 
bossed paper— an  exclusive  tinted  lawn 
—a  heavy  white  vellum. 

Whatever  your  stationery  choice  may 
be,  we  believe  our  selections  will  meet 
with  your  instant  favor. 


Pound    Paper,   Correspondence    Cards,   Visiting    Cards 
and   Envelopes   to  match.     Correct   Stationery  for 
Gentlemen.      Initial    Paper,    Cabinets,    Gold- 
Edged    and    Self-Edged.     Everything    for 
the  fastidious  correspondent. 


Percolator  Pharmacy,    2  Amino  Street 
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ate  a  sale,  but  there  have  been  six 
hundred  thousand  incubators  of  the 
particular  kind  I  am  referring  to  sold 
by  men  who  started  with  $9  of  capi- 
tal, due  primarily  to  the  fact  that 
they  followed  the  method  described. 

APPLYING   THE   PRINCIPLE   TO    THE    CASE 
IN  HAND. 

What   has   this   to   do   with   drug- 
store advertising? 


worth    more  than  an  advertisement 
with  a  black  border. 

In  a  series  of  tests  made  In  a  big 
Western  university,  eighty-flve  per 
cent,  of  the  students  upon  whom  the 
test  was  made  selected  a  red  or  red- 
dish tie  as  their  favorite.  That  is 
why  so  many  magazine  covers  are 
printed  in  red,  so  that  they  will  be 
seen  on  the  news  stand  and  pur- 
chased, and  so  that  they  will  be  at- 


If  You  Want 
Good  Foods 

It's  the  logical  reasoning — 
don't  give  Cook  weak, 
watery,  listless  flavoring 
extracts  and  expect  her 
to  hold  her  reputation  for 
good  cookery.  Give  her 
the  BEST — fullest  power, 
natural,  fruity  flavors  and 
she  will  never  disappoint 
your  palate. 


Our  Flavoring  Extracts  are 
manufactured  in  our  own 
laboratory  from  the  very 
best  selected  ingredients 
and  are  absolutely  true  to 
their  labels. 

VANILLA 

LEMON 

ORANGE 

Give  the  Cook 
Good   Flavorings 


Percolator  Pharmacy,   2  Amino  Street 


To  answer  that  question,  we  need 
to  go  further  into  the  problem.  I  see 
in  front  of  me  as  I  write,  a  card 
which  several  thousand  druggists 
have  used  with  very  telling  effects. 
It  pictures  a  beautiful  young  woman 
crying  because  her  young  man  has 
not  sent  her  a  box  of  candy.  That  is 
undoubtedly  one  of  the  most  famous 
cards  that  has  ever  been  used  in 
America.  What  makes  it  so  success- 
ful? Why  has  it  sold  so  many  tons 
of  candy  for  retail  druggists? 

This  is  the  reason — it  depicts  hu- 
man nature.  Few  women  can  look  at 
that  card  without  feeling  a  lot  of  old 
memories  welling  up — how  often  have 
they  been  disappointed  by  not  receiv- 
ing a  box  of  candy? 

In  the  first  illustration  I  used,  the 
colored  advertisement  showed  the 
goods  as  they  actually  appear.  In 
the  second,  the  colored  advertisement 
gave  an  idea  of  the  fruit  that  was 
produced  by  the  goods  for  sale.  In 
the  third,  the  colored  advertisement 
depicted  a  pha«e  of  human  nature 
which  is  common  to  us  all. 

REI)  CATCHES  THE  ETE. 

There  is  still  another  step.  In  win- 
ter the  soldiers  in  Europe  wear  white 
fur  coats.  In  summer,  they  wear 
green  kakhl  suits— both,  in  order  that 
they  will  blend  with  the  surrounding 
and  be  less  conspicuous.  Black  is 
•ombre;  gray  is  dull  and  unattrac- 
tive. Red  Is  the  most  attractive  color 
to  the  eye.  That  Is  why  danger  sig- 
nals are  In  red,  and  also  why  an  ad- 

rtlgement    with    a    red    border    !■ 


tractive  on  the  library  table  and  be 
read. 

A  druggist  will  say  that  he  can  not 
afford  to  buy  advertising  which  is 
printed  in  four  colors.  Would  it  not 
be  better  if  he  would  say,  "I  can  not 
afford  to  buy  black  advertising  which 
is  not  attractive.  It  will  only  cost 
50  per  cent,  more  to  print  this  adver- 
tising in  bright  colors,  which  will 
make  it  seen  and  read  by  four  times 
as  many  people"? 

A  good  way  to  determine  this  ques- 
tion would  be  to  put  a  card  printed  in 
black  Ink  up  on  the  counter  announc- 
ing an  Important  selling  event  on  one 
article.  Then  keep  an  accurate  rec- 
ord of  the  sales  and  inquiries  about 
that  article.  At  the  same  time  put 
up  another  card  printed  in  three  or 
four  colors  about  another  article  and 
see  how  many  more  people  will  read 
that  card  than  will  read  the  black 
card. 

The  best  known  newspaper  editor 
in  America  recently  said  that  head- 
lines In  a  newspaper  were  like  win- 
dow displays  in  a  store.  The  big 
type  in  the  headline  attracted  atten- 
tion Just  as  striking  window  displays 
drew  people  Into  the  store.  Some  of 
the  headlines  were  run  In  red  to  at- 
tract still  more  attention.  Just  as  a 
striking  color  display  In  the  window 
was  used  to  attract  more  attention 
than  would  be  attracted  by  a  plain 
black  or  gray  display. 

WHY   ADVESnSC  AT  ALL? 

Business  men  do  not  advertise  sim- 
ply to  be  adverUsera,  or  to  keep  their 


names  before  the  public.  They  adver- 
tise to  sell  what  they  have  for  sale. 
If  the  advertising  does  not  sell  these 
goods  or  what-not,  it  is  not  adver- 
tising, because  advertere  means  "to 
turn  to",  and  unless  the  advertis- 
ing turns  trade  to  the  store  and  pur- 
chasers to  the  products,  it  is  not  ad- 
vertising. 

Too  often  we  keep  doing  the  same 
thing,  when  we  know  it  is  not  selling 
goods.  If  we  will  figure  out  what 
human  nature  is,  and  how  that  na- 
ture is  affected,  then  we  can  make  our 
advertising  more  profitable. 

In  localities  where  newspapers  are 
not  read,  because  the  residents  are  il- 
literate, bill-board  advertising  with 
colored  pictures  has  come  into  gen- 
eral use,  because  anybody  can  tell 
what  the  goods  are  when  the  picture 
shows  them  in  their  natural  colors. 
He  does  not  have  to  read  to  know 
what  the  colored  picture  is  about. 
Going  a  step  further,  the  intelligent 
person  who  is  a  good  reader  of  Eng- 
lish may  be  in  such  a  hurry  and  have 
her  mind  so  completely  occupied  with 
other  things  that  only  a  small  part 
of  her  brain  can  give  its  attention  to 
advertising.  Therefore,  if  the  read- 
ing matter  of  an  advertisement  is  in 
fine  type  or  is  unattractive,  the  read- 
er does  not  get  the  message.  On  the 
other  hand,  if  she  glances  up  and  at 
one  glance  sees  pictures  of  certain 
goods  in  their  natural  colors,  she  gets 
the  story  with  a  minimum  of  time 
and  effort.  That  is  why  so  many  seri- 
ous advertisers  are  using  color  in 
their  advertising. 

Some  perfume  manufacturers  have 
their  labels  made  in  Paris  because 
the  French  have  a  way  of  making  the 
.labels  so  beautiful  that  they  help  to 
sell  the  contents  of  the  bottle  on 
which  they  are  placed.  The  druggist 
buys  highly-colored  labels  for  his 
own  goods,  because  he  has  learned 


Candy  of  Quality 
Candy  of  Purity 
Candy  of  Excellence 

We  do  not  think  any  candy 
could  be  better  than  the  fam- 
ous Blanque  brand  we  carry. 

This  unique  selection  is  easily 
stamped  the  Je  luxe  box  of 
candy. 

We  sell  a  full  line  of  candies 
in  all  size  boxes. 

Percolator  Pharmacy 
2  Amino  Street 


that  such  labels  make  his  goods  sell 
better.  The  canner  puts  a  fancy  lith- 
ographed label  on  bis  peas  and  beans 
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OUR  SODA-OUR  SERVICE 

All  the  old  favorite  flavors  at  our  fountain   this  year  and  the  newest  fancy  conceits,  too.     Rich,  pure  products 

cleanly  put  together  and  served  liberally.     Service  methods  that  leave  nothing  to 

be  desired.     Make  an  early  acquaintance. 

Percolator  Parmacy,  2  Amino  Street 


and  asparagus  because  he  wants  the 
woman  as  she  enters  the  store  to  see 


pies,  pinks  and  blues  when  they  are 
happy  and  looking  tor  pleasures.    So 


]V/f^^_  Clever  novelty  ideas   specially 

^^^^y  desirable  for  May  parlies.     Be 

lj3SKCf^S     ^^^^  *^°  ^^^  them — many   new 
effects,    all   very   fine   indeed, 
and  not  expensive.     Some  filled  with  delicious 
candies. 

Percolator  Pharmacy,  2  Amino  Street 


a  very  attractive  and  pleasing  picture 
on  the  shelf. 
Women  dress  In  brilliant  reds,  pur- 


also  the  advertiser  of  fabrics  prints 
his  advertisement  in  colors  in  order 
that  the  intending  purchaser  can  see 


herself  as  she  thinks  she  would  look 
if  she  were  wearing  the  goods  which 
she  sees  pictured  In  their  brilliant 
color. 

The  window  dresser  gets  blue,  red, 
yellow,  and  green  crape  paper  for 
dressing  his  window  because  he 
wants  to  attract  attention.  Why, 
then,  should  not  the  advertising 
manager  dress  his  wares  in  bright 
colors  to  attract  attention,  especially 
when  those  colors  do  not  cost  as 
much  as  the  effect  produced  is  worth 
to  him? 

This  does  not  mean  that  all  suc- 
cessful advertising  must  be  printed 
in  colors,  for  some  of  the  most  suc- 
cessful advertising  in  proportion  to 
its  cost  is  in  black  ink.  Nevertheless, 
it  is  well  for  every  druggist  to  think 
over  the  above  reasons  for  color  in  ad- 
vertising and  apply  them  to  his  own 
use  wherever  he  can  advantageously. 


Picking  Salesman. 

Harry  G.  Peterman  has  a  chance  to  look  over  twelve 
thousand  men  a  year  and  pick  from  among  them  salesmen 
for  the  numerous  stores  of  the  United  Cigar  Stores  Com- 
pany. Maybe  his  ability  quickly  to  judge  a  man  put  him 
Into  his  position,  and  maybe  the  experience  gained  in 
his  position  gives  him  that  ability.  More  probably  the 
two  work  together.  Anyhow,  he  can  tell  in  short  order 
whether  he  thinks  a  man  will  make  a  good  salesman  for 
the  company.  Something  on  the  subject  appears  in  the 
American.  Magazine,  and  some  of  the  things  said  Dy  the 
Magazine  are  here  set  down  In  condensed  form. 

Mr.  Peterman  says  the  first  thing  he  takes  into  consid- 
eration when  a  man  comes  to  him  for  a  job  Is  the  appli- 
cant's physical  make-up.  "Too  large"  or  "too  small"  or 
"O.  K."  Is  checked  against  the  man.  While  the  applicant 
Is  being  seated  a  quick  inventory  is  continued.  Perhaps 
he  is  flashily  dressed,  or  he  may  be  shabby  but  clean.  If 
he  has  a  coarse  belligerent  face  he  might  prove  quarrel- 
some, and  hurt  the  service.  Has  he  skin  diseases?  Is  he 
clean-cut,  with  straight  forward  look?  All  these  points 
are  checked  up. 

Now  that  the  man  Is  seated  comes  the  questioning,  and 
some  seemingly  strange  questions  are  asked:  "What  was 
your  last  job?"  "Bank  clerk,"  answers  the  prospective 
purveyor  of  Dame  Nicotina."  "Can't  use  him,"  is  Mr. 
Peterman's  verdict;  "he  has  had  short  hours,  holidays 
off  and  would  keep  dolled  up;  could  handle  books  but 
couldn't  handle  people." 

How  a  Good  Salesman  Looks,  Acts  and  Talks. 
Here  are  a  few  paragraphs  direct  from  the  Magazine 
article: 

In  measurlngr  up  the  men  who  stream  In  before  him  Peter- 
man has  always  In  mind  an  Ideal  salesman— one  who  feels 
he  could  step  behind  the  counter  and  f<ive  100  per  cent,  serv- 
Jce.  Sometimes,  in  an  idle  moment.  Peterman  makes  tentative 
pencil  sketches  of  this  Hercules  of  the  Havanas:  he  is 
twenty-six  years  old,  5  feet  9  inches  tall,  and  weighs  146 
pounds.  He  lives  In  a  central  location,  or  near  subway  or 
elevated  railway  lines,  and  he  pays  not  more  than  $17  a 
month  rent.  He  has  alert,  well-spaced  eyes,  a  bright,  cheerv 
expression,  clear  complexion  and  neat  personal  appearance. 
His   head   Is    longer  than   the   average,    rather  than   wider. 

He  talks  plainly  and  to  the  point,  and  he  meets  one's  eyes 
squai-ely  when  doing  It.  His  voice  Is  neither  high-pitched  nor 
harsh;  he  neither  stutters  nor  mumbles:  he  uses  good  Eng- 
lish and  he  carries  himself  with  confidence. 


In  addition  to  these  physical  characteristics  he  has  all 
those  other  assets  of  a  salesman  which  Peterman  has  re- 
duced   to    a    science. 

If  Peterman  should  ask  this  paragon,  "Why  do  you  want 
to  work  for  us?"  the  paragon  would  reply:  "I  have  talked 
with  some  of  your  clerks  and  I  believe  that  In  time  I  can 
work  myself  up  into  a  good  position— a  better  one  than  the 
one  I  am  holding  down  now."— [Which  may  be  an  example 
of    the    "good    English"    Just    noted.] 

The  results  of  the  questioning  are  surprising.  One  man 
out  of  eighty  passes  the  initial  stage.  Then  comes  the 
training  school.  From  that  about  20  per  cent,  fail  to 
pass  into  permanent  positions.  In  the  training  schools  the 
clerk  is  taught  how  to  meet  objections,  the  history  of  to- 
bacco, the  different  kinds  of  tobacco,  cigars,  pipes,  etc. 
When  he  is  ready  for  a  position  some  care  about  placing 
him  is  exercised.  After  he  is  placed  is  Mr.  Peterman's 
job  over?  No;  careful  tabs  are  kept  on  the  clerks  by 
service  inspectors,  who  enter  the  stores  just  as  any  other 
customer  might,  and  report  on  the  following  selling  points 
of  the  men: 

1.  Prompt  approach. 

2.  Greeting. 
Courtesy. 
Tact. 
Patience. 

Neatness  in  dress. 
Ability — intelligence — knowledge  of  goods. 

8.  Salesmanship. 

9.  Does  he  say  "Thank  you!"? 

Cards  on  which  these  points  are  checked  are  filed  and 
are  considered  when  the  question  of  a  man's  promotion 
comes  up. 


3. 

4. 
5. 
6. 

7. 


Tyree's  Drug  Store,  being  on  the  comer  of  Fifteenth 
and  H  streets,  N.  E.,  Washington,  D.  C,  which  corner  is 
also  the  terminus  of  several  Interurban  car  lines,  has  Is- 
sued a  pocket-size  folder  giving  the  schedules  of  the  cars 
on  these  lines.  This  not  only  serves  as  a  constant  re- 
minder to  passengers  that  Tyree's  is  interested  in  them, 
but  doubtless  saves  the  answering  of  many  tiresome  ques- 
tions by  the  clerks  in  the  store. 

Paul  A.  Crowell,  son  of  T.  J.  Crowell,  a  pharmacist  of 
Pittsburgh,  Kan.,  has  entered  the  Michigan  College  of 
Pharmacy  as  a  special  student. 
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Show  Windows  as  Valuable  Advertising  Space 

The  Druggist  Is  Paying  Rent  for  His  Window  Space  and  if  He  Does  not  Utilize   It  to  the  Best 
Advantage   He   Is   Throwing  Cash  Away — Some  Suggestions  for  the  Proper  Utilization 

of  This  Valuable  Space. 

By  Ham.  Waltzixuuam. 


It  has  been  said  that  courage  Is  as  essential  to  success 
in  business  as  It  Is  in  war.  There  are  some  men  in  busi- 
ness who  have  stood  between  two  fires  for  years — unde- 
cided as  to  whether  to  throw  the  whole  thing  overboard 
and  go  to  worli  on  salary  for  some  one  else,  or  to  keep  on 
plugging,  and  because  they  were  undecided,  the  building 
of  a  really  good  business  has  been  retarded.  Progressive 
business  to-day  has  no  place  for  the  man  who  will  not  go 
into  the  business  game  with  all  his  courage. 

Faint-hearted  men  never  accomplish  anything  worth 
while  by  their  own  efforts,  although  a  mild  form  of  suc- 
cess is  occasionally  thrust  upon  them. 

To  have  courage  means,  above  all,  to  be  able  to  practice 
self-abnegation,  to  make  real  sacrifices  of  every  kind,  in 
behalf  of  the  ultim.ate  object.  It  should  include  strength 
and  daring  to  depart  from  the  well-beaten  path  and  the 
ability  to  carve  a  "new  way. 

A  courageous  man  Is  strengthened  rather  than  dis- 
heartened by  adversity.  He  smiles  when  fate  frowns  until 
fate  finally  smiles  with  him. 

If  one  possesses  real  ability  he  does  not  have  to  stir  a 
mile  from  home  to  prove  it.  His  opportunities  are  never 
exhausted,  nor  are  his  resources.  A  man  might  just 
as  well  sleep  on  as  to  rise  early  and  sit  around  with 
folded  hands.  One  idea  in  a  brainy  head  is  worth  a  thou- 
sand idle  dreams.  The  sooner  a  druggist  learns  the  actual 
advertising  value  of  his  store  window  the  sooner  he  will 


A  Srimoniihle  Card  That  Kasily  May  Be  Heproduceil  by  the 
Aid  of  a  Pantograph. 

be  able  to  impresa  upon  the  public  that  he  has  what  It 
needs. 

Straight  Talk  to  the  Man  Behind  the  Counter. 
If  you  are  not  the  right  man  in  the  right  place,  see 
what  you  can  do  to  change  yourself  or  your  place. 


In  one  corner  of  your  store  window  is  an  exhibit  of  a 
certain  line  of  goods — the  manufacturer  has  included  In 
the  shipment  a  lithographed  display  card — very  pretty, 
ornate,  and  all  that  sort  of  thing — but  are  you  aware  o£ 
the  fact  that  it  is  lacking  in  personal  interest  to  the  peo- 
ple In  your  neighborhood?  The  manufacturer  deserves 
credit  for  boosting  his  goods,  but  the  people  who  trade 
with  you  would  have  more  confidence  In  your  stock  if  the 
exhibit  was  topped  oft  with  a  pictorial  display  card  of  the 
home-made  variety.  Why?  Because  it  brings  them  nearer 
to  you.  It's  what  you  say  about  the  goods  that  your  cus- 
tomers figure  on. 

Make  folks  understand  with  your  own  home-made  cards 


All  Women  Will  Be  Interested  in  This,  as  They  All  Want 
to  Have  Pretty  Complexions. 

that  you  stand  sponsor  for  the  goods.  The  mere  fact  that 
the  goods  are  seen  in  your  window  does  not  necessarily 
do  this,  but  often  makes  it  seem  as  though  you  merely 
had  them  on  sale  because  they  were  left  with  you  by  the 
manufacturer,  whereas  the  impression  should  always  be 
given  that  the  goods  are  your  own  and  you  think  enough 
of  them  to  stand  back  of  them  whole-heartedly.  There  is 
no  deception  in  this,  for  if  there  is  any  kind  of  a  "kick" 
coming  on  that  particular  product  you've  got  to  stand  for 
it,  anyhow.  Even  with  large  beautiful  lithographed  dis- 
plays It  is  advisable  to  have  a  tew  of  your  own  display 
cards. 

The  bright,  cheerful  touch  of  personality  will  hold  the 
Interest  and  attention  of  customers.  The  matter  of  the 
production  of  this  kind  of  atmosphere  lies  entirely  with 
the  merchant  himself.  How  often  do  we  see  a  store  open- 
ing up  with  an  ap|)arcntly  good  business  gradually  lagging 
and  then  passing  Into  the  hands  of  a  second  owner.  Per- 
haps the  second  proprietor  meets  with  the  same  111  suc- 
cess as  his  predecessor,  and  again  the  business  changes 
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hands.    In  the  hands  of  the  next  owner  things  change  and 
the  business  Is  a  success. 

One  Man  Succeeds  When  Others  Fail. 

The  secret  Is  the  new  man  has  changed  the  atmoephere 
of  the  store.  Radical  changes,  progressive  in  nature,  are 
the  results;  the  dead,  repellant  air  Is  changed  to  refresh- 
ing, inviting,  welcoming  air,  and  with  It  gradually  comes 
success.  The  man  who  thinks  that  he  can  not  InLprove  on 
his  methods  of  doing  business  certainly  will  not  improve 
upon  them,  though  he  no  doubt  could. 

The  way  to  develop  greater  business  ability  is  not  to 
spend  all  the  available  time  making  good  resolutions,  but 
to  make  a  few  resolutions  and  then  put  them  into  effect. 


A   Twelve-by-Sixteen  Reproduction  of  This  Card  Would 
Attract  the  Eyes  of  Housekeepers. 

Jt  is  advisable  to  make  a  decision  regarding  certain  win- 
dow display  card  campaigns.  The  pictorial  window  card 
has  come  to  stay.  Never  In  the  history  of  the  world  have 
appeals  to  the  public  eye  been  so  thoroughly  exploited  as 
is  done  in  the  pictorial  window  displays  of  today.  Cards 
that  carry  an  idea  that  will  Impress  a  fact  are  remem- 
bered. Such  advertising  is  never  lost,  but  Is  really  cumu- 
lative. Folks  may  return  and  ask  for  some  certain  article 
through  the  remembrance  of  having  seen  It  advertised  long 
before;  that  Is  the  mission  of  the  pictorial  window  card. 

The  text  of  a  card  is  almost  sure  to  be  read  if  the  eye 
IS  attracted  first  by  a  striking  Illustration  done  boldly  In 
black  and  white.  A  weakly  drawn  picture  lacks  the  force 
to  make  an  impression  on  the  mind,  and  Is  fit  only  for  the 
waste  basket. 

It  Is  a  good  plan  to  have  four  sets  of  cards — one  set  for 
each  week  in  the  month  for  the  retailer  who  changes  his 
windows  once  a  week.  The  cards  for  each  week  should  be 
of  a  separate  and  distinct  tint  so  that  each  week's  change 
of  program  is  discernible  to  the  passer-by  at  a  glance. 
This  is  the  now-a-days  progressive  way  of  doing  it.  By 
the  time  the  fourth  week's  cards  are  through  doing  their 
work  the  first  week's  set  will  look  fresh  again  for  service. 

Avoid  the  use  of  deep-colored  cards,  as  they  kill  the 
snappy  effect  of  an  illustration,  no  matter  how  strongly 
drawn. 

To  Overcome  an  Effect  of  Hard  Times. 

Whether  you  experience  hard  times  or  not  depends  more 
upon  what  you  do  to  get  business  than  upon  any  general 
condition  of  affairs  throughout  the  country.     The  only 


way  to  get  businesB  all  the  while  is  to  advertise  all  the 
while. 

Make  your  store  window  pictorial  card  display  a  hobby 
— It  is  not  a  small  proposition — you  are  paying  for  the 
space  In  cold  hard  cash  every  time  you  pay  your  rent,  and 
It's  up  to  you  to  make  that  window  bring  back  every  dol- 
lar the  space  costs,  with  a  handsome  profit  besides. 

For  enlarging  any  of  these  small  prints  to  show  card 
size,  use  the  able  little  pantograph,  which  can  be  pur- 
chased at  any  good  art  shop  at  from  50  cents  to  $1.50. 

Cuts  of  the  pictures  shown  herewith  may  be  obtained  at 
a  small  cost,  for  use  on  blotters,  counter  cards,  circulars, 
newspaper  advertising,  etc.  A  photo-engraver  will  make 
them.  _ _»_^ 

Importance  of  Knowing  the  Cost  of  Doing 

Business. 

In  an  address  delivered  by  Edward  N.  Hurley,  vice- 
chairman  of  the  Federal  Trade  Commission,  before  the 
Boston  Commercial  Club,  the  speaker  said: 

The  federal  Trade  Commission  has  been  In  existence  on™ 
year  and  after  surveying  the  field  we  found  from  a  prelimi- 
nary .investigation  that  200,000  corporations  out  of  a.  total  of 
260,000  engaged  In  the  manufacturing  and  mercantile  business 
of  the  UnJled  States  were  eking  out  an  existence;  100,000  of 
them  did  not  earn  a  penny.  Out  of  60,000  successful  corpora- 
tions doing  a  bu8ine.^3  of  JUO.OOO  a  year  over  30,0(»  charged  off 
lo  depreciation  whatever.  Only  1  per  cent,  of  our  manufac- 
turers and  merclianls  know  the  actual  cost  to  manufacture 
and  sell  their  products;  40  per  cent,  estimate  what  their  costs 
are;  and  50  per  cent,  have  no  method,  but  price  their  good« 
arbitrarily.  Most  of  the  manufacturers  and  merchants  who 
do  not  know  what  their  goods  cost  are  basing  their  selling 
price  on  what  their  competitors  sell  for,  and  with  only  this 
knowledge  for  a  basis  they  are  frequently  cutting  prices  and 
demoralizing  the  Industry  in  which  they  are  engaged.  .  .  . 
Standard  Aceaantln«  Methods. 

When  business  wa.s  done  on  a  large  [jtrcentage  of  profit, 
questions  of  accurate  coat  and  of  operaiiiig  efliciency  were 
not  so  .mportaiit,  bat  in  most  lines  of  indu.stry  today  the  large 
percentage  of  profit  has  passed.  Manufacturers  are  working 
on  smaller  margins  and  must  absolutely  know  what  their 
goods  cost.  With  margins  of  profit  so  close,  any  unreliable 
method  of  arriving  at  cost  of  production  must  be  eliminated. 

It  Is  a  fact  well  understood  among  business  rruin  that  the 
general  demoralization  in  a  large  number  of  Industries  has 
been  caused  by  firms  who  cut  prices,  not  knowing  what  their 
goods  actually  cofat  to  manufacture,  and  the  cost  of  selling, 
which  is  equally  important.  Is  almost  wholly  lost  sight  of.  Are 
the  officers  of  the  companies  who  are  cutting  prices  right  and 
left,  irrespective  of  their  costs,  fair  to  their  customers,  stock- 
holdeis  or  competitors? 

.\  manufacturer  who  does  not  know  with  a  close  degree  of 
accuracy  what  it  costs  him  to  produce  the  different  articles 
he  manufactures  and  what  It  costs  him  to  sell  them,  is  not 
in  a  position  to  meet  Intelligently  competition,  and  Invites 
business  disaster. 

Many  of  the  larger  manufacturers  have  thorough  cost  ao- 
oounling  systems,  which  they  recognize  as  necessary  in  order 
to  give  them  the  information  essential  to  successful  manage- 
ment. On  the  other  hand,  the  number  of  small  manufacturers 
wiio  have  no  adequate  cost  accounting  system  and  who  prlfce 
their  goods  arbitrarily  is  amazing. 

Proper  accounting  for  the  smaller  manufacturer  Is  most 
essential.  It  Is  necessary  for  his  success  that  he  know  on 
what  particular  article  he  is  making  a  fair  profit  and  on  what 
he  Is  making  only  a  narrow  margin  of  profit  or  losing  money. 
If  he  has  this  Information  he  can  concentrate  on  the  manu- 
facture and  sale  of  the  product  on  which  the  profits  are  sat- 
isfactory. 

Whole  industries,  In  many  Instances,  are  suffering  from  a 
general  lack  of  Intelligent  knowledge  of  cost. 


Blanding's  on  the  Square. 

The  quotation  below  is  from  an  advertisement  put  out 
by  Blanding  &  Blandlng,  of  Providence,  R.  I.: 

TUnara  Yon   Can't  Bny  at  Blandlnar's. 

The  best  minds  of  the  medical  profession  the  world  over  have 
been  concentrated  on  the  problems  presented  by  two  terrible 
diseases,  consumption  and  cancer.  Wonderful  progress  in  their 
treatment  has  been  made,  but  even  yet  no  claim  is  made  that 
they  are  fully  under  control. 

Yet  in  the  face  of  this  great  work  for  humanity  on  the  part 
of  the  world's  physicians  there  have  been  numerous  quacks 
who  have  offered  "cures"  for  the  diseases  to  the  public.  Worse 
still,  these  nostrums  have  been  widely  sold. 

At  Blanding's  there  la  no  place  for  these  fakes.  We  m,uch 
prefer  to  forego  the  profit  to  be  made  by  their  sale  than  to  he 
a  party  to  the  deception  of  the  misguided  people  who  buy  them. 

William  B.  Blanding,  who  founded  the  business,  was 
one  of  the  organizers  of  the  Rhode  Island  Pharmaceutical 
Association;  Its  treasurer  In  1875-7,  and  Its  president  in 
1877-8;  member  of  the  Rhode  Island  Board  of  Pharmacy 
from  Its  organization  in  1870  to  his  death  In  1892,  and  its 
president  part  of  the  time.  He  was  also  a  vice-president 
of  the  American  Pharmaceutical  Association  In  1882-3.  It 
Is  meet  that  a  business  over  which  hovers  the  spirit  of 
such  a  man  should  have  honesty  In  medicine  as  one  of  Its 
principles. 
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Mexican  Troubles  a  Window  Display  Motif 

Timeliness  in  windoic  displays  catches  the  puhlic  eye.  When  the  horse  show  is  in  toiim,  display 
sguine  goods.  When  an  aviation  meet  is  on,  a  miniature  oat  ship  in  the  window  attracts  especial 
^tention.  Wften  Vnited  States  troops  are  pursuinv  a  bandit  in  Mexico,  people  are  thinking  aJiout  that 
.'Ottnirs/  and  will  stop  to  look  at  anything  pertaitiing  to  it.  In  California  a  Mexican  window  brought 
trade  to  a  drug  store.    How  it  ica-s  prepared  is  here  told  by  a  traveling  writer  who  saio  it. 

By  W.  B.  Stoddard. 


Once  in  awhile,  to  vary  the  monotony  of  conventional 
drug  displays  is  seen  a  genuine  novelty  that  wakes  up 
people  and  sets  them  talking.  Talk  is  good  for  trade,  and 
the  more  publicity  one  gets  the  more  people  will  visit  his 
store.  To  get  out  of  the  rut — to  be  original — then,  should 
be  the  aim  of  every  enterprising  druggist.  A  display  that 
is  merely  sensational  does  little  good,  but  when  it  is 
linked  in  a  practical  manner  with  articles  for  sale  with- 
m  the  store,  it  is  the  height  of  effective  advertising. 

Keep  abreast  of  the  times,  and  the  events  of  the  day 
to  your  advantage.  That  was  what  the  Off  &  Vaughn 
Drug  Company,  of  Los  Angeles,  did  to  advantage,  when 
just  subsequent  to  the  Mexican  border  troubles  they 
dressed  a  window  so  as  to  effectively  picture  the  situa- 
tion. 

The  floor  was  covered  with  sand  to  represent  a  desert 
and  in  this  was  planted  several  varieties  of  cactus.  At 
one  side  was  a  mounted  rattlesnake  coiled  ready  to  spring. 
On  the  wall  was  a  large  map  of  Mexico  with  red  pins 
showing  the  approximate  position  of  the  American  troops 
while  black  pins  designated  the  supposed  retreat  of  Villa. 
Of  more  practical  interest  were  the  drug  products  of  Mex- 
ico, shown  in  little  glass  dishes  in  front  of  the  window. 
Here  were  seen  jalap,  vanilla,  sabadllla  seed,  simaruba, 
tonka,  capsicum  pods,  castor  beans,  cochineal,  logwood 
chips  and  allspice.  Little  red  ribbons  led  from  each  dish 
to  the  map  in  the  rear,  showing  from  what  part  of  the 
country  the  different  products  were  obtained.  At  one 
side  was  a  stand  of  guns  and  a  shrapnel  shell,  while  at 
the  other  were  bayonets  and  a  rusty  shrapnel  shell  man- 
ufactured in  1862.  Topping  the  bayonets  was  a  handsome 
Mexican  sombrero,  elaborately  braided  and  embroidered. 
.\  pedestal  in  front  of  the  map,  draped  in  the  American 
flag,  was  surmounted  with  a  miniature  cannon. 

When  this  border  country  display  had  been  sufficiently 
talked  about  they  turned  It  Into  a  snake  window,  and  be- 
fore they  arranged  the  new  display  they  advertised  in  the 
local  papers: 

WE  BELIEVE  IN  PREPAREDNESS. 
Not  only  the  soldiers  who  traverse  the  des- 
ert country,  but  all  who  go  to  the  hills  and 
mountains  for  hunting  or  camping  should 
guard  against  snake  bites.  Lonesome  Jack, 
who  makes  a  business  of  catching  snakes  and 
knows  more  about  them  than  any  man  living, 
will  tell  you  what  kind  of  snakes  are 
poisonous,  and  what  to  do  should  you  be  so 
unfortunate  as  to  get  bitten. 
Make  it  a  point  to  see  our 

SNAKE  WINDOW 

when  In  town. 
Lonesome  Jack  will  give  dally  demonstra- 
tions and  cheerfully  answer  all  questions. 
The  Mexican  paraphernalia  was  removed,  but  the  sand 
and   cacti    floor   retained,,  as  well   as  the   coiled   rattle- 
snake— several  more  mounted  snakes  being  added  to  the 
display.    In  the  center  of  the  window  was  placed  a  glass 
box  containing  several  live  rattlers.     In  the  front  of  the 
display  were  a  number  of  card  and  cigarette  cases  made 
of  snake  skin,  as  well  as  ballroom  slippers  of  the  mot- 
tled skin.    On  the  wall  was  a  felt  scarf  six  feet  long  on 
which  was  mounted  an  entire  rattlesnake  skin,  and  on  a 
mat   was   mounted   a  gila  monster,   head    and   all.     Set 
among  the  ractu.i  plants  were  a  half  dozen  boxes  of  high 
grade  cactus  candy — quarter,  half  and  pound  boxes.     At 


On  the  floor  was  a  skull  and  one  of  the  little  l)Oxes, 
while  between  them  was  a  card:  "Avoid  This  (hand 
pointing  to  skull)  by  Using  This  (hand  pointing  to  the 
snake  antidote).  Pasted  to  the  window  was  a  clipping 
from  a  newspaper: 

Snakes  are  more  numerous  in  the  moun- 
tains this  season  than  in  several  years,  and 
every  one  who  goes  there  should  take  some 
poison  antidote. 

At  certain  hours  of  the  day,  when  the  crowds  were  the 
greatest.  Lonesome  Jack,  a  professional  demonstrator, 
togged  out  in  cowboy  costume,  appeared  in  the  window 
and  gave  a  demonstration  of  the  use  of  the  outfit,  ex- 
plaining the  various  steps  by  means  of  lettered  cards. 
First  taking  a  small  harmless  snake  and  placing  it  be- 
fore him  on  the  tables,  he  teased  It  with  a  little  stick  until 
it  struck  at  him,  then,  binding  a  cord  tightly  above  and 
below  the  "wound"  he  proceeded  to  use  the  contents  of 
the  vials  in  counteracting  the  effect  of  the  poison.  No  ex- 
travagant claims  were  made  for  the  remedy  and  he 
frankly  advised  all  who  consulted  him  that  medical  aid 
should  be  summoned  as  soon  as  possible,  stating  that  the 
remedy  was  a  first  aid,  to  prevent  the  poison  from  getting 
into  the  system. 

The  window,  and  the  vivid  demonstration,  however, 
called  the  mind  of  everybody  to  the  danger  of  snake 
bites  in  the  wilderness,  when  medical  aid  was  seldom  at 
hand,  and  resulted  in  a  large  number  of  sales  of  the 
compact  little  outfit.  In  addition,  the  various  accessories 
of  the  window  gave  one  an  idea  for  a  number  of  unique 
little  gifts  for  those  who  desired  to  present  something  dis- 
tinctive— the  handsomely  tanned  snake  skins  being  espe- 
cially appropriate  for  the  adornment  of  the  den,  while  the 
penchant  of  fair  ladies  for  snake  jewelry  assured  one  that 
they  would  appreciate  the  slippers  and  card  cases,  while 
even  the  most  feminine  among  them  would  welcome  the 
novel  cactus  candy. 


Is  Tour  Ufe  Worth  $1.26? 
That  Is  the  cost  of  one  of  these  snake  bite  outflts. 


one  side  was  a  little  table  on  which  was  a  small  box  con- 
taining two  small  bottles  and  a  syringe,  and  by  It  a  card 
worded  as  shown  herewith. 


Smith  Brothers  &  Co.,  proprietors  of  the  Bonanza  Drug 
Stores,  Port  of  Spain,  Sangre  Grande  and  Ariana,  Trini- 
dad, British  West  Indies,  Issue  a  calendar  in  the  shape 
of  a  diary,  which  is  a  more  ambitious  piece  of  advertis- 
ing than  is  put  forth  by  many  of  the  large  and  pro- 
gressive druggists  of  "the  States."  The  diary  part  Is 
printed  on  writing  paper,  and  is  interlined  with  blotting 
paper,  there  are  many  pages  of  advertisements  and  some 
useful  local  Information  and  the  whole  is  profusely  illus- 
trated and  bound  In  Illumined  boards.  It  seems  from  the 
advertisements  in  the  book  that  the  Bonanza  Drug  Shop 
Is  only  a  subdivision  of  a  department  store  which  has 
similar  divisions  devoted  to  tailoring,  hardware,  bicycles, 
furniture,  dry  goods,  and  other  lines,  the  announcement 
proclaiming  that  the  Bonanza  Is  "nine  big  stores  In  one.'' 

J.  D.  Hlglnbotham  &  Co.,  Letherbrldge,  Alberta,  took 
time  by  the  forelock,  so  to  speak,  and  In  their  advertising 
made  use  of  some  of  the  material  prepared  by  the  Penn- 
sylvania Pharmaceutical  Association's  committee  on  pub- 
licity and  printed  In  the  Circui.ab  for  February,  page 
112.  They  used  the  table  of  advances  In  the  prices  of 
drugs  in  both  their  newspaper  announcements  and  printed 
on  Blips  to  go  with  bills  mailed  to  customers. 

Members  of  the  Jersey  City  Druggists'  Association  held 
their  fifth  annual  banquet  at  the  Berkeley  Club  on  the  eve- 
ning of  March  23d.  The  dinner  was  one  of  the  best  the 
association  has  ever  enjoyed,  and  the  members  and  guests 
had  a  jolly  time.    Frank  O.  Cole  was  toastmaster. 

Robert  F.  Smith,  of  Swanton,  Ohio,  completed  all  work 
for  the  degree  of  B.  S.  (In  pharmacy)  at  the  close  of  the 
first  semester  of  the  College  of  Pharmacy  of  the  Unlv«r- 
slty  of  Michigan.  He  has  secured  a  position  In  the  anai- 
lytlcal  latwratory  of  Frederick  Stearns  &  Co. 
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Chicago  Branch  Discusses  Photographic  Goods 
as  a  Side  Line. 

The  Chicago  branch  of  the  American  Pharmaceutical 
Association  met  on  the  evening  of  March  24th.  A  discus- 
sion of  photographic  supplies  as  a  side  line  for  druggists 
was  the  principal  thing  on  the  program.  There  was  a 
fine  exhibition  of  cameras  in  connection  with  the  discus- 
sions. Chicago  druggists  and  students  at  the  schools  of 
pharmacy  had  been  invited:  the  attendance  was  large. 

R.  I.  Raymoth  and  J.  W.  Hammer  demonstrated  the 
whys  and  wherefores  of  good  and  poor  results  in  printing 
and  developing.  They  also  discussed  many  interesting 
points  reg^arding  the  installation  and  advertising  of  a 
line  of  photographic  goods  and  the  profltable  handling 
of  it.  The  personal  experience  of  a  number  of  those  pres- 
ent Indicated  that  at  least  in  some  localities  photographic 
supplies  had  almost  ceased  being  a  side  line  but  had  be- 
come a  main  line.  One  outlying  Chicago  drug  store  re- 
ported sales  of  photographic  supplies  amounting  to  $1,200 
per  month  during  the  summer. 

Hugh  Craig  and  E.  N.  Gathercoal  presented  a  number 
of  lantern  slides  and  of  prints,  illustrating  the  Ives  proc- 
ess of  photography  in  natural  colors.  This  process  In- 
cludes the  production  of  these  separate  color  plates  by 
means  of  screens  as  in  other  methods,  a  camera  having 
been  devised  which  renders  the  exposure  as  easy  as  for 
the  ordinary  plate.  Lantern  slides  are  made  by  super- 
posing properly  stained  transparent  films;  "prints"  by 
substituting  for  one  of  the  transparencies  an  opaque  one. 

A  resolution  of  sympathy  for  Prof.  W.  B.  Day  on  ac- 
count of  the  loss  of  his  wife  was  adopted  by  a  silent  ris- 
ing vote.  ■• 


Denver  Branch  Hears  Addresses  on  "Creative 
Genius"  and  on  "Business  Character." 

The  March  meeting  of  the  Denver  branch  of  the  Amer- 
ican Pharmaceutical  Association  was  held  at  the  Adams 
Hotel  on  Tuesday  evening,  March  21st.  As  usual  the  mem- 
bers assembled  for  dinner  at  seven  o'clock,  after  which 
the  meeting  was  called  to  order  by  President  Hover. 

The  committee  on  "bathing  alcohol"  reported  that  It 
had  agreed  on  a  formula  which  was  a  modification  of 
one  of  those  legally  authorized  for  a  denatured  alcohol. 
The  formula,  which  would  give  an  actively  poisonous  prep- 
aration, had  been  presented  to  the  county  medical  society 
with  a  request  for  Its  approval  and  the  matter  had  been 
taken  under  advisement  by  the  physicians. 

[The  Circular  regrets  the  movement  to  further  confuse 
the  term  "alcohol."  A  very  commendable  effort  is  being 
made  to  replace  the  term  "wood  alcohol"  by  "wood 
naphtha"  and  so  to  lessen  the  risks  of  ignorant  or  care- 
less people  being  blinded  or  killed  by  using  this  article 
Instead  of  grain  alcohol.  Alcohol  should  be  simply  "al- 
cohol" or  grain  alcohol  always.  And  nothing  else  should 
be  known  as  "alcohol."  Bathing  alcohol  is  a  misnomer 
and  a  dangerous  one.] 

President  Hover  suggested  that  the  duties  of  the  leg- 
islative committee  should  not  be  confined  to  local  legisla- 
tive matters;  it  might  take  action  on  the  Stephens  bill 
DOW  before  Congress.  On  putting  the  question  It  was 
found  the  members  were  in  favor  of  such  action  and  the 
legislative  committee  was  instructed  accordingly. 

President  Hover  then  introduced  Mr.  Schilling  of  the 
German-American  Trust  Company,  who  delivered  an  ad- 
dress entitled  "Dreamers."  Mr.  Schilling,  having  ad- 
dressed the  branch  before,  was  favorably  known  to  the 
members  and  greeted  by  enthusiastic  applause.  His  ad- 
dress was  excellently  given  and  highly  appreciated  by 
his  audience.  He  spoke  of  the  "dreamer"  as  a  creative 
genius  of  everything  worth  while  in  this  world. 

Responses  came  from  Mr.  Scholtz,  Mr.  Hensel  and  Mr. 
Hover. 

President  Hover  then  Introduced  Mr.  Trimble  of  the 
Denver  Dry  Goods  Company,  who  was  on  the  program  for 
an  address  on  "Character."  His  address  proved  to  be  a 
masterful  presentation  of  the  meaning  and  importance  of 


character  in  business  life  and  institutions.    This  address 
was  also  given  very  hearty  applause. 

The  next  speaker  on  the  program  was  Mr.  Jeancon,  who 
presented  a  practical  system  of  accounting  for  retail  drug- 
gists, as  carried  on  by  him  In  his  store  for  the  past  nine 
years.  Mr.  Jeancon  used  a  chart  illustrating  his  sys- 
tem. The  day's  record  in  Mr.  Jeancon's  system  is  trans- 
ferred to  a  monthly  sheet,  giving  monthly  totals,  which 
could  be  further  transferred  to  a  yearly  sheet,  giving 
yearly  totals,  and  prove  very  interesting  for  comparison. 
Mr.  Jeancon  stated  that  he  had  calculated  a  monthly  in- 
ventory from  the  basis  of  this  record  and  on  three  ac- 
tual inventories  in  the  past  nine  years  had  found  that 
the  actual  inventory  at  no  time  varied  more  than  $100 
from  the  theoretical  inventories  arrived  at  by  his  system. 

Some  discussion  followed  in  which  various  questions 
were  asked.  It  was  generally  agreed  that  Mr.  Jeancon's 
system  was  excellent,  especially  for  a  small  store  with  a 
limited  number  of  clerks. 

Quite  a  general  and  Informal  discussion  started  at 
this  point,  involving  average  gross  profits,  cost  of  doing 
business,  increasing  cost  of  doing  business  and  propor- 
tions of  the  total  volume  of  sales  represented  by  the  va- 
rious lines  of  drug  store  merchandising,  as  well  as  pre- 
scription work. 

The  secretary  reported  that  a  suggestion  had  been  made 
to  him  during  the  day  in  regard  to  the  board  of  pharmacy 
examinations.  This  suggestion  as  conveyed  by  Mr.  Ni- 
tardy  was  to  place  on  the  containers  of  drugs,  chemicals, 
etc.,  used  by  the  board  for  "Identification"  certain  techni- 
cal information,  as  for  example,  therapeutic  action,  dosage, 
solubility,  physical  or  chemical  characteristics,  tests,  etc. 
Such  Information  would  be  of  little  value  to  a  candidate 
not  thoroughly  familiar  with  the  material  in  question,  but 
would  be  a  guide  of  considerable  value  to  the  well-in- 
formed candidate  and  eliminate  the  guesswork  necessary, 
when  he  must  rely  entirely  on  the  appearance  and  the 
sense  of  taste  and  smell,  which  become  easily  confused 
when  many  samples  have  to  be  identified. 

President  Hover  called  on  Mr.  Clayton  to  state  his 
views  of  this  matter.  Mr.  Clayton  said  that  he  thought 
at  the  present  time  the  "identification"  part  of  tke  ex- 
amination of  the  Colorado  board  was  too  easy,  as  out  of 
thirty-seven  candidates  at  the  last  examination,  there 
was  but  one  who  was  not  able  to  pass  this  part  and 
many  who  passed  in  this  part  showed  a  very  poor  stand- 
ing In  the  other  parts  of  the  examination.  He  spoke  of 
the  examination  in  general  and  suggested  that  pharma- 
cists make  it  a  practice  to  visit  the  board  meetings 
during  examination  time,  as  the  board  felt  that  It 
would  like  to  have  the  pharmacists  present  at  this  time 
to  see  what  work  was  being  done  and  how  it  was  carried 
out.  It  would  give  the  druggist  a  closer  understanding  of 
the  duties  and  work  of  the  board  and  give  the  board  the 
advantage  of  such  criticism  or  suggestions  as  the  In- 
dividual pharmacist  might  be  able  to  make. 

A  vote  of  thanks  was  extended  to  Messrs.  Schilling 
and  Trimble  and  the  meeting  adjourned. 


Detroit  Branch  Wants  Eyerybody  to  Keep 
Sweet. 

The  Detroit  branch  of  the  American  Pharmaceutical  As- 
sociation held  a  meeting  Friday  evening,  March  17th,  in 
the  Wayne  County  Medical  Society  Building. 

A  dinner  was  served,  after  which  the  following  papers 
were  read  and  discussed:  "The  Manufacture  of  Perfumes,"' 
by  P.  F.  Ingram,  Jr.;  "Perfuming  Toilet  Articles,"  by  E. 
R.  Jones;  and  "The  History  of  Imported  Perfumes,"  by 
George  M.  Schuttler.  In  his  paper  Mr.  Schuttler,  among 
other  things,  said: 

"Memories  of  romance  and  of  youth,  lingering  with 
those  who  are  now  aged,  serve  to  keep  some  perfumes  on 
the  market  that  otherwise  would  have  gone  long  ago  be- 
cause of  the  frequent  and  unaccountable  changes  in  popu- 
lar fancy. 

"The  perfumery  business  In  the  United  States  has  been 
greater  the  last  year  than  ever  before  in  the  history  of 
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the  business.  Some  houses  have  actually  doubled  their 
trade.  This  condition  seems  to  be  the  height  of  the  re- 
action that  has  followed  the  vogue  of  a  few  years  since 
that  completely  tabooed  the  use  of  perfumes. 

"Popular  favor  in  the  matter  of  perfume  is  unaccount- 
able. There  have  been  some  notable  successes  because  of 
clever  advertising,  and  some  because  of  unusual  names 
and  others  because  of  the  high  quality  of  odor,  but,  gener- 
all  speaking,  passing  fancy  controls.  The  perfume  that 
one  day  is  at  the  height  of  favor  naay  be  entirely  pass6 
a  tew  years  afterward.'' 

F.  F.  Ingram,  Jr.,  discussed  the  manufacture  of  per- 
fumes. He  said  that  America  can  to-day  produce  as  good 
perfumery  as  France  except  for  the  fact  that  French  per- 
fumers have  better  trained  noses.  Paralysis  of  the  sense 
of  smell,  he  said,  is  one  of  the  greatest  handicaps  in  the 
manufacture  of  perfumes. 

E.  R.  Jones,  in  his  discussion  of  the  scenting  of  toilet 
articles,  said  that  odors  may  be  sharped  and  flatted,  just 
as  are  musical  tones,  and  that  an  expert  in  compounding 
delicate  perfumes  must  be  keenly  sensitive  to  odor  dis- 
cords. 


Nashville  Branch  Continues  Its  Price  Publicity 
Campaign. 

The  regular  monthly  meeting  of  the  Nashville  branch 
of  the  American  Pharmaceutical  Association  was  held 
Thursday  afternoon,  March  16th,  in  joint  session  with 
the  Nashville  Drug  Club.  In  the  absence  of  Dr.  J.  O. 
Borge,  president  of  the  branch,  and  of  D.  J.  Kuhn,  pres- 
ident of  the  club,  both  of  whom  have  been  ill,  D.  S. 
Sanders  was  selected  to  preside. 

William  R.  White  made  a  report  of  the  work  recently 
accomplished  by  the  publicity  committee,  which  showed 
that  the  cooperation  of  all  of  Nashville's  daily  papers 
had  been  secured  in  an  effort  to  inform  the  public  of  the 
causes  of  the  exceedingly  high  prices  of  drugs.  One  long 
article  had  already  appeared  in  the  Tennessean  and  Amer- 
ican and  three  shorter  ones  in  the  Nashville  Banner,  with 
others  to  follow  from  time  to  time.  Improvement  is  also 
promised  in  the  accuracy  of  the  daily  market  quotations 
of  drugs. 

The  great  importance  of  informing  the  public  about 
the  present  conditions  prevailing  In  the  drug  market  was 
freely  discussed  by  the  members  and  clippings  on  this 
subject  from  daily  papers  of  several  other  cities  were 
read.  Current  prices  seemed  to  be  the  all-absorbing 
question,  and  a  list  of  the  day's  quotations  on  the  most 
commonly  used  drugs  read  by  the  secretary  proved  to  be 
of  deep  Interest  to  the  members.  A  number  of  instances 
were  cited  where  druggists  had  been  selling  at  prices  far 
below  the  present  quotations  and  were  compelled  to  re- 
place their  stock  at  a  large  advance,  because  the  prices 
have  changed  so  rapidly. 

D.  S.  Sanders  then  made  a  splendid  talk  on  how  to 
collect  debts.  He  favored  short  credits  and  close  collec- 
tions and  said  he  would  allow  no  man  to  owe  him  an 
account  six  months  without  being  sued.  He  required  his 
bookkeeper  to  furnish  him  with  what  he  termed  a  "pic- 
ture"' of  his  ledger  each  month,  which  consisted  of  an 
alphabetical  list  of  accounts  due  with  a  column  adjacent 
for  credits.  He  claimed  that  this  saved  much  time,  be- 
sides being  an  easy  means  of  ascertaining  the  amount 
due  at  any  time. 

New  York  Branch  Hears  a  Paper  on  the  Physi- 
cal Significance  of  Emulsions. 

The  April  meeting  of  the  New  York  branch  of  the 
American  Pharmaceutical  Association  was  held  In  the 
New  York  Coll<!ge  of  Pharmacy,  on  the  evening  of  April 
10th.  The  chairman  of  the  committee  on  membership, 
Frank  l^  McCartney,  reported  an  Increase  of  nine  mem- 
bers during  the  month. 

Dr.  William  C.  Anderson,  chairman  of  the  committee 
on  legislation  and  education,  made  a  report  of  the  re- 
cent visit  to  Albany  of  the  representatives  of  the  various 
lijcal  bodies  interested  In  drug  legislation. 

Dr.  George  C.  Dlekman,  reporter  on  the  progress  In 
pharmacy,  made  a  report  which  brought  on  a  general 
dIsruRslon. 

fjBo  Roon  then  presented  a  paper  entitled  "The  Physical 
SIgnlflcanre  of  Emulsions."    Mr.  Roon  made  an  extensive 


report  covering  most  of  the  work  done  on  emulsions  in 
the  last  forty  years.  He  reviewed  the  various  theories  on 
emulsification,  and  said  that  the  latest  theory  Is  that  an 
emulsion  is  oil  in  the  form  of  a  hydrated  colloid. 

The  branch  adopted  the  following  resolution  presented 
by  Prof.  Otto  Raubenhelmer,  the  New  York  German 
Apothecaries  Society  having  previously  adopted  it,  except 
as  to  a  few  verbal  changes: 

Whereas,  The  importation  of  medicines  into  the  United 
States  has  been  seriously  Interfered  with  by  the  belligerent 
nations,  and  in  the  majority  of  cases  has  been  entirely 
stopped. 

Whereas,  The  suffering  in  the  United  States  Is  thereby  Stt- 
prived  of  much  needed  remedies  for  the  cure  and  relief  of  die- 
ease. 

Whereas,  The  importation  of  medicinal  substances  to  neutral 
countries  sliould  not  be  interfered  with  by  the  nations  at  war, 
provided  that  satisfactory  guarantee  be  given  that  sucli  sup- 
plies are  not  resold  to  belligerent  countries,  be  It 

Resolved,  unanimously,  at  the  regular  meeting,  April  10th, 
1916,  of  the  New  York  branch  of  the  American  Pharmaceutical 
Assoojatlon,  consisting  of  about  200  members,  all  citizens  of  the 
IJnited  States,  that  tlie  lion.  Robert  S.  Lansing,  Secretary  of 
State,  Is  earnestly  requested  to  take  immediate  steps  to  rem- 
I'dy  these  deplorable  conditions,  so  that  the  suffering  human- 
ity in  our  country  can  be  supplied  with  much  needed  Imported 
medicines,  not  manufactured  in  the  United  States. 

The  secretary  was  authorized  to  forward  to  the  gen- 
eral secretary,  William  B.  Day,  of  Chicago,  an  expres- 
sion of  the  sympathy  of  the  branch  upon  the  recent 
death  of  his  wife. 

On  account  of  the  lateness  of  the  hour,  the  presentation 
of  the  paper  by  Dr.  Novack  on  crystallization  was  post- 
poned until  the  next  meeting. 


St.    Louis    Branch    Hears    Doctor   Beal   on   the 

Burdens  of  Reformatory  Legislation. 

The  St.  Louis  branch  of  the  American  Pharmaceutical 
Association  held  a  meeting  In  the  auditorium  of  the  St. 
Louis  College  of  Pharmacy,  Friday  evening,  March  17th. 
Dr.  James  H.  Beal,  of  Urbana,  III.,  delivered  an  address 
on  "The  Burdens  Imposed  by  Reformatory  Legislation." 
Much  Interest  was  displayed  in  this  topic  and  the  col- 
lege auditorium  was  filled  by  people  connected  with  all 
the  various  branches  of  pharmaceutical  work. 

Dr.  Beal  started  out  with  comments  on  the  disagreeable 
features  of  modern  reformatory  legislation  and  empha- 
sized the  burdens  put  upon  law-abiding  citizens  who  are 
in  no  way  responsible  for  the  abuses  that  the  laws  are 
Intended  to  eradicate.  He  was  willing  to  accept  with 
resignation  a  certain  amount  of  penalizing  of  the  Inno- 
cent in  order  to  punish  the  guilty,  but  felt  that  the  mod- 
ern tendency  was  to  forget  the  Innocent  In  a  rather  fruit- 
less effort  to  catch  the  guilty.  The  fact  was  emphasized 
that  many  substances  and  articles  were  extremely  useful 
when  properly  employed,  and  correspondingly  harmful 
when  wrongfully  handled.  Sharp  edged  tools  were  potent 
agents  of  harm,  but  legislators  recognized  their  practical 
value  and  did  not  unnecessarily  hamper  legitimate  uses, 
even  though  murders  are  committed  with  axes  and  butcher 
knives.  The  tendency  of  modern  times  was  to  apply  spe- 
cial rules  when  it  came  to  any  transaction  that  pertains 
to  the  drug  trade.  The  amount  of  Inconvenience  and  ex- 
pense thrust  upon  pharmacists  was  of  no  moment  In  the 
eyes  of  legislators  who  were  anxious  to  place  restrictions 
about  the  sale  and  use  of  medicines  of  great  therapeutic 
value  and  of  possible  misuse. 

Dr.  Beal  reviewed  the  alcohol  question  as  it  affects 
pharmacy  and  medicine.  He  cited  the  workings  of  State 
prohibition  laws  and  the  burdens  which  they  placed  on 
law-abiding  pharmacists  In  order  to  reach  the  few  who 
abuse  their  privilege.  He  said,  "Why  should  thousands  of 
respectable  druggists  be  subject  to  this  restraint  upon 
their  business  because  a  few  persona  have  conducted  sa- 
loons disguised  as  drug  stores?"  The  hablt-formlng  drug 
problem  came  In  for  extended  consideration  and  a  com- 
parlson  was  made  between  practical  reformers  and  those 
who  will  be  satisfied  with  nothing  but  absolute  theoreti- 
cal perfection. 

The  beneficial  effects  already  derived  from  the  Harri- 
son anti-narcotic  law  was  emphasized,  and  a  plea  made 
for  a  further  and  fairer  trial  before  law-makers  dived 
into  additional  tinkering.  Particularly  lucid  was  Dr. 
Beal's  discussion  of  the  middle  ground  between  total  pro- 
hibition and  unrestricted  sale. 

Every  one  present  followed  the  discourse  with  Intense 
interest  and  an  animated  discussion  followed  th«  compl*- 
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tion  of  the  addreai.  Among  those  who  spoke  were  Pro- 
feMor  Krancli  Hemm,  C.  H.  Blerman,  vlce-pre«ldent  of 
the  College  of  Pharmacy;  Dr.  Charleg  E.  Casparl.  Col.  C. 
P  Walbrldge  J.  W.  Mackelden,  Henry  R.  Strong,  Theo- 
dore F.  Meyer.  Alfred  W.  Pauley,  C.  W.  Trltschler,  Theo- 
dore F.  Hagenow,  and  Dr.  H.  M.  Whelpley. 


San  Franciaco  Branch  Hears  a  Talk  on 
Vaccines. 

The  San  Francisco  branch  of  the  American  Pharmaceu- 
Ucal  Association  met  on  Thursday  evening,  April  13th. 
President  Longfeld  presided. 

The  publicity  committee  reported  that  plans  had  been 
completed  for  an  open  meeting  to  be  held  Friday  evening. 
May  5th.  Captain  Wayno  H.  Crum,  Medical  Corps  U.  S. 
Army,  will  speak  on  "Pharmacy  and  National  Prepared- 
ness." .   „ 

Dr.  A.  S.  Musante,  Dr.  Zelg  and  J.  H.  Dawson  were  ap- 
pointed a  committee  on  conventions  and  pharmaceutical 
gatherings.  Mrs.  R.  E.  White,  C.  W.  Twining  and  J.  U 
Lengfeld  will  constitute  a  committee  on  drug  market. 

The  discussion  of  the  evening  was  the  manufacture  of 
chemicals  In  the  pharmacist's  laboratory.  It  was  shown 
that  many  chemicals  of  which  there  may  be  an  excess 
stock  could  with  little  thought  and  work  be  converted  Into 
some  much  needed  article. 

A  useful,  inexpensive  and  easily  made  drying  apparatus 
was  shown. 

C.  M.  Twining  demonstrated  the  making  of  a  bacterial 
vaccine. 

The  members  formally  thanked  Mr.  Twining  for  his  In- 
teresting talk. 

President  Lengfeld  showed  a  system  of  prescription  rec- 
ords. 

It  was  decided  to  otter  a  membership  prize  In  the  Amer- 
ican Pharmaceutical  Association  to  the  student  of  the 
graduating  class  of  the  California  College  of  Pharmacy 
who  stands  highest  In  theory  and  practice  of  pharmacy, 
and  who  in  the  estimation  of  the  professor  in  this  branch 
will  be  most  appreciative  of  such  honor. 

The  treasurer  reported  a  balance  of  $25.25. 


City  of  Washington  Branch  Addressed  by  Dr. 
Stockberger  on  Plant  Growing. 

At  the  regular  monthly  meeting  of  the  City  of  Wash- 
ington branch  of  the  American  Pharmaceutical  Associa- 
tion, held  at  the  National  College  of  Pharmacy 
March  29th,  Dr.  W.  W.  Stockberger  of  the  Bureau  of 
Plant  Industry  presented  a  paper  on  "Some  Practical 
Aspects  of  Drug  Plant  Growing."  The  author  pointed 
out  many  features  In  connection  with  the  growing  of 
drug  plants  which  were  interesting  not  only  from  an  ex- 
perimental point  of  view,  but  also  from  the  practical  one. 
He  presented  statistics  showing  the  amount  of  various 
drugs  imported  and  compared  the  same  with  those  of 
crops  grown  in  this  country.  He  further  pointed  out 
that  from  the  farmer's  standpoint  the  general  growing 
of  drug  plants  would  be  a  losing  proposition,  as  the  total 
amount  required  would  be  so  small  in  comparison  with 
other  crops  like  wheat  and  corn  that  it  would  be  a  mat- 
ter of  impossibility  to  secure  sufficient  remuneration  to 
justify  the  growing  of  drugs.  The  proposition  is  one  that 
is  entirely  up  to  the  manufacturers  and  therefore  be- 
comes what  might  be  said  to  be  a  specialized  branch  of 
their  particular  business.  The  only  other  way  that  drug 
plant  growing  could  be  developed  in  this  country  at  the 
present  time  would  be  along  the  basis  that  is  at  present 
followed  by  many  farmer's  wives  In  handling  chickens  and 
finding  a  market  for  poultry  and  eggs.  Reference  was 
made  to  the  work  which  had  been  done  very  successfully 
by  P»rofs.  Kraemers  and  Kremers. 

Mr.  Fuller  of  the  Bureau  of  Industrial  Research  opened 
the  discussion,  bringing  out  many  additional  points,  and 
supporting  Dr.  Stockberger's  views  on  the  financial  aspect 
of  the  question. 

The  discussion  was  participated  in  by  all  present. 

The  committee  on  the  proposed  restrictions  regarding 
the  sale  of  alcohol  to  pharmacists  in  the  District  reported 
that  the  bill  now  In  Congress  had  been  so  amended  as  to 
meet  the  objections  which  the  pharmacists  had  raised. 


The  A.  M.  A.  Asks  Federal  Investigation  of  the 

Proprietary  Medicine  Business. 

At  the  last  meeting  of  the  American  Medical  Associa- 
tion the  house  of  delegates  of  that  association  passed  a 
resolution  suggesting  the  establishment  of  a  federal  com- 
mission to  investigate  the  proprietary  medicine  business  In 
this  country.  In  pursuance  of  this  resolution  a  commit- 
tee of  the  association  on  March  9th  appeared  before  Pres- 
ident Wilson  and  presented  the  following  letter: 

The  relation  of  the  proprietary  medicine  business  to  the  pub- 
lic health  is  so  close  and  vital  that  the  American  Medical  As- 
sociation somt  years  aK<>  commenced  a  practical  investiga- 
tion of  the  substances  whicli  were  sold  to  the  medical  pro- 
iTosslon  and  public  as  remedies  for  disease.  The  object  of  these 
investigations  has  been  to  obtain  and  make  public  the  facts 
thus  far  obtained  with  the  ultimate  object  of  safeKuarding 
the  health  of  the  people.  The  results  have  been  published  by 
the  American  Medical  Association  in  Its  Journal,  in  pamphlets 
and  In  boolis.  Similar  Investigations  have  been  made  by  mu- 
nicipal and  State  boards  of  health,  among  the  latter  being 
Connecticut,  Indiana.  Kansas  and  North  Dakota.  These  pro- 
prietary and  patented  preparations  sold  to  the  public  have 
been  investigated  also  by  the  United  States  Public  Health  Ser- 
vice, by  the  Bureau  of  Chemistry  of  the  Department  of  Agri- 
culture and  by  the  United  States  Post  OfBce  Department,  as 
the  activities  of  these  several  branches  of  the  federal  gov- 
ernment brought  them  m  relation  to  these  articles  of  trade. 
The  result  of  the  various  Inquiries  has  been  to  demonstrate 
that  much  of  the  business  In  those  proprietary  medicines  col- 
loquially known  as  "patent  medicines"  Is  an  evil  of  national 
scope,  .1  menace  to  the  public  health,  and  a  grave  economic 
waste.  While  much  has  been  accomplished  in  the  United 
States  by  the  food  and  drugs  act  and  through  the  Post  Office 
Department,  the  problem  as  it  affects  the  people  of  the  whole 
country  has  been  scarcely  touched. 

In  1907  a  commission  appointed  by  the  Australian  common- 
wealth to  Investigate  the  question  of  "patent  medicines"  In 
their  relation  to  the  health  of  the  people  of  that  country  pub- 
lished an  exhaustive  report.  In  this  considerable  space  was 
devoted  to  "patent"  and  proprietary  medicines  emanating 
frcm  the  United  States.  Since  then  the  Au.strallan  common- 
wealth speclflcally  debarred  from  that  country  certain  medi- 
cal preparations  originating  In  the  United  States. 

Four  years  ago  the  British  Parliament  appointed  a  select 
committee  "to  consider  and  inquire  Into  the  question  of  the 
.sale  of  patent  and  proprietary  medicines  and  medical  prepa- 
rations and  appliances  and  advertisements  relating  thereto." 
This  committee  made  an  exhaustive  investigation  extending 
over  three  sessions  of  Parliament  and  held  thirty-three  public 
sittings.  It  made  a  comprehensive  report,  which,  together 
with  the  Proceedings.  Minutes  of  Evidence  and  Appendices, 
was  published  in  August,  1914,  by  order  of  the  House  of  Com- 
mons. This  report  as  did  that  of  the  Australian  commission, 
included  investigations  of  certain  American  products  which  re- 
vealed facts  not  to  the  credit  of  our  country.  The  British  re- 
port embodied  recommendations  urging  the  enforcement  of 
certain  laws  then  existing,  and  suggested  additional  spectflc 
remedial  legislation. 

The  House  of  Delegates  of  the  American  Medical  Associa- 
tion, apportioned  among  all  the  States  and  representing  over 
seventy-flve  thousand  physicians,  at  its  annual  session  in  San 
Francisco  last  June,  adopted  certain  preambles  calling  atten- 
tion to  the  conditions  referred  to  above;  and  a  resolution 
praying  the  President  and  the  Congress  to  consider  the  advis- 
ability of  creating  a  commission  to  Investigate  the  proprietary 
medicine  business  In  the  United  States— such  investigation  to 
Include  not  only  the  actual  products,  but  the  methods  of  sale 
and  advertising  thereof;  and  further  praying  that  the  results 
of  this  Investigation  be  published  for  the  Information  of  Con- 
gress, as  well  as  for  the  enlightenment  of  the  general  public. 

The  American  Medical  Association  is  firmly  convinced  that 
the  solution  of  this  problem  Is  of  vital  Importance  to  the  pub- 
lic health,  and  by  no  means  negligible  from  an  economic 
point  of  view;  further  that  the  problem  Is  national  in  scope 
and  its  solution  is  impo-ssible  if  left  to  the  individual  States. 

The  American  Medical  Association  through  its  undersigned 
comnrittee  earnestly  prays  that  you  will  consider  the  advis- 
ability of  recommending  to  Congress  the  appointment  of  a 
commission  or  special  committee  empowered  to  investigate  the 
entire  subject  and  to  publish  Its  findings  for  the  enlighten- 
ment of  the  public  and  for  the  welfare  of  the  nation  and  to 
aid  Congress  in  enacting  remedial  legislation  If  such  shall  be 
deemed  necessary. 

The  president,  while  not  making  any  definite  promises, 
expressed  his  interest  In  and  sympathy  with  the  proposi- 
tion. 


On  the  night  of  March  28th  the  store  of  A.  C.  Sawyer, 
of  Lexington,  S.  C.  was  entirely  destroyed  by  fire.  By 
the  evening  of  March  31st  Mr.  Sawyer  had  reopened  In  a 
temporary  building  on  the  same  spot.  The  Harmon  Drug 
Company  was  also  a  sufferer  from  the  fire. 

R.  B.  Oliver  and  C.  G.  Wlssinger,  of  Maryville,  Tenn., 
have  purchased  the  store  operated  for  the  last  six  years 
by  George  &  Mitchell.  Mr.  Wisslnger,  who  has  been  In 
the  employ  of  the  store  for  five  years,  will  serve  as  the 
manager. 

Thomas  B.  Everett  &  Co.,  of  Natlck,  Mass.,  suffered 
damages  to  the  extent  of  $4000  through  a  fire  that  broke 
out  In  their  store  late  in  the  evening  of  April  4th. 
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Of  Especial  Interest   In  Greater  New  York 


Kings  County  Pharmaceutical  Society. 

Several  automobiles  stood  In  front  of  the  Brooklyn  Col- 
lege of  Pharmacy  on  the  afternoon  of  April  11th  while  a 
dozen  and  a  half  members  of  the  Kings  County  Phar- 
Ejaceutical  Society  held  a  meeting  inside.  President  Henry 
B.  Smith  was  in  the  chair  while  Charles  E.  Heimerzheim 
acted  as  secretary  in  the  absence — on  account  of  sickness 
— of  Secretary  A.  E.  Hegeman.  Treasurer  Adrian  Paradis 
was  also  absent,  so  his  monthly  report  was  read  by  W. 
H.  Bussenschutt.  This  report  showed  disbursements  dur- 
ing the  month  of  $162  and  a  balance  on  hand  of  $323. 

Dr.  W.  C.  Anderson  made  an  interesting  report  for  the 
legislative  committee.  Beginning  with  national  affairs  he 
referred  to  what  seemed  from  the  outside  to  be  a  clash 
in  Washington  between  the  representatives  of  the  Na- 
tional Association  of  Retail  Druggists  and  the  represen- 
tatives of  the  American  Pair  Trade  League.  It  seemed 
to  the  speaker  that  the  N.  A.  R.  D.  was  assailing  other 
interests  which  were  working  for  the  very  thing  that  the 
N.  A.  R.  D.  was  organized  to  accomplish,  namely  a  pro- 
tection of  prices  against  unfair  cutters.  It  was  hard  for 
him  to  explain  this  action  on  the  part  of  the  N'.  A.  R.  D. 
officials,  although  he  admitted  that  those  officials  might 
have  good  reasons  for  their  course,  which  would  in  due 
and  proper  time  be  laid  before  the  druggists  of  the  coun- 
try. If  what  seemed  on  its  face  to  be  opposition  on  the 
part  of  N.  A.  R.  D.  officials  to  the  bill  fathered  by  the 
Fair  Trade  League  to  protect  prices — generally  known  as 
the  Stephens  bill— were  due  to  the  fact  that  the  bill  was 
not  of  the  drafting  of  the  N.  A.  R.  D.  officials,  then  the 
Utter  were  showing  a  narrowness  almost  incredible. 

Dr.  Anderson  then  undertook  to  explain  the  effect  of 
Treasury  Decision  2309  (printed  In  full  In  the  Circulah 
for  last  month,  page  246)  on  the  workings  of  the  Har- 
rison anti-narcotic  law,  and  was  doing  very  well  until 
several  members  submitted  hypothetical  cases  to  him  for 
decision,  when  he  had  to  admit  that  the  ruling  left  some- 
thing to  be  desired  in  the  way  of  clearness.  The  speaker 
riddled  the  Boylan-Block  antl-narcotlc  bill  introduced  In 
the  New  York  legislature  at  the  instance  of  a  dally  paper 
of  saffron  hue,  showing  some  of  its  ridiculous  and  in- 
consistent provisions.  In  passing  Dr.  Anderson  said  that 
Senator  Whitney  had  been  most  unjustly  assailed  by 
backers  of  the  bill  in  question.  He  thought  that  the  sen- 
ator would  be  remembered  with  respect  by  honest  folk 
long  after  some  of  his  would-be  traducers  had  been  buried 
In  obloquy  and  oblivion.  Another  bill  was  intended  to 
raise  the  prerequisite  to  matriculation  in  a  college  of  phar- 
macy in  this  State  to  thirty  regents'  counts  by  1918.  On 
account  of  faulty  wording  It  had  been  held  up  tem- 
porarily. 

Thomas  J.  France  and  some  others  wanted  to  take  ac- 
tion In  regard  to  the  attitude  of  certain  N.  A.  R.  D.  offi- 
cers toward  the  Fair  Trade  League,  but  a  majority  seemed 
to  think  it  best  to  await  explanations  from  these  officers. 

Mr.  France  then  announced  that  the  public  commence- 
ment exercises  of  the  college  would  be  held  In  the  Academy 
of  Music  on  the  evening  of  May  11th,  and  that  none  but 
reserved  seat  tickets  would  be  issued.  Last  year  the 
sending  out  of  general  admission  tickets  had  brought  out 
a  crowd  which  could  not  be  accommodated,  this  neces- 
sitating the  calling  out  of  police  reserves. 

Mr.  France  exhibited  a  curious  pair  of  scales  bought  In 
a  Chinese  drug  store  In  Shanghai,  and  presented  to  the 
college  by  an  alumnus  now  In  the  Philippines. 

Dr.  Joseph  L.  Mayer  presented  a  paper  on  the  colorl- 
metrlc  estimation  of  iron  In  pharmaceutical  preparations. 
He  called  attention  to  the  fact  that  the  National  Formu- 
lary stated  the  approximate  quantity  of  iron  contained  In 
certain  preparations.  To  determine  whether  the  official 
requirement  had  been  complied  with  he  had  for  a  consid* 
erable  time  employed  the  following  method: 

Dilute  10  mils  (c.c.)  of  beef.  Iron  and  wine  with  dbi- 
tilled  water  to  500  mils  (c.c).  Evaporate  5  mils  (c.c.) 
of  this  solution  and  ignite  In  a  platinum  dish:  add  5  mils 
(c.c.)  of  hydrochloric  acid  (1  to  1),  boll  an  Instant,  pour 
Into  a  100  mil  (cc.)  Nessler  tube,  add  sufficient  water  to 
make  100  mils  (c.c),  3  drops  of  potassium  permanganate 


solution  (5:1000)  to  oxidize  the  Iron,  and  after  a  few 
minutes  10  mils  (c.c.)  of  potassium  sulphocyanlde  solu- 
tion (20:1000),  the  color  produced  being  immediately 
compared  with  the  Iron  standards.  These  standards  are 
made  up  according  to  the  method  of  D.  D.  Jackson,  who 
suggested  them  for  water  analysis,  by  mixing  definite 
quantities  of  two  solutions,  one  containing  potassium  pla- 
tlnlc  chloride  and  the  other  cobaltous  chloride  (.Tech 
Quar.  vol.  xiii.  No.  4,  Dec,  1900,  p.  320).  The  standards 
are  prepared  so  that  when  100  mils  (c.c.)  of  water  are 
taken  for  analysis  the  reading  on  the  tubes  indicate  at 
once  parts  per  million   (milligrams  per  liter). 

Details  were  given  of  a  number  of  experiments  made  to 
test  the  accuracy  of  the  method.  Closely  concordant  re- 
sults were  obtained  with  variations  employed.  Deter- 
mination of  the  iron  in  this  class  of  products  by  precipi- 
tation as  hydroxide,  Ignition  and  weighing  as  oxide  gave 
a  higher  result. 


Dinner  to  Clarence  O.  Bigelow. 

Clarence  O.  Bigelow  is  one  of  the  youngest-looking  and 
youngest-feeling  men  that  ever  celebrated  his  fiftieth  an- 
niversary as  a  druggist.  He  was  born  in  Rhode  Island 
just  about  sixty-five  years  ago,  and  entered  the  drug  busi- 
ness in  Massachusetts  when  he  was  fifteen.  As  he  in- 
tended to  expand,  however,  he  moved  to  this  city  the  next 
year  and  began  to  work  for  George  L.  Hooper  at  102 
Sixth  avenue.  And  he  has  been  there  or  thereabouts 
ever  since,  and  expanding  all  the  time,  having  purchased 
the  business  in  1880  and  moved  it  to  the  Bigelow  Build- 
ing two  doors  above  in  1904.  The  store  had  been  founded 
In  1838  by  Dr.  Galen  Hunter,  who  sold  it  to  Mr.  Hooper  in 
1863. 

As  a  youth  Mr.  Bigelow  attended  what  for  lack  of  a  bet- 
ter name  was  called  a  college  of  pharmacy,  but  the  old  In- 
stitution   down    In    Washington    square   would   hardly   be 
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"recognized"  by  the  present  College  of  Pharmacy  of  the 
City  of  New  York,  Columbia  University,  which  has  grown 
out  of  it.  Incidentally,  Mr.  Bigelow  has  been  a  member 
of  the  college  since  1892,  and  has  been  its  treasurer  since 
1898.  He  was  president  of  tbe  old  Greater  New  York 
Board  of  Pharmacy  from  its  formation  In  1898  to  its 
merger  Into  tbe  all-State  board  In  1901,  and  he  served  as 
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chairman  of  the  eastern  branch  of  that  board  for  a  num- 
ber of  years,  and  during  a  part  of  that  time  as  president 
of  the  entire  board. 

Mr.  Bigelow  is  recognized  as  one  of  the  liveet  wires  in 
New  Yorl{  drugdom,  and  has  built  up  what  is  generally  re- 
puted to  be  the  largest  one-man  one^tore  drug  business 
in  this  city,  If  not  in  the  entire  country.  His  ability  as  a 
financier  and  general  business  man  has  won  for  him  the 
treasuryship  or  positions  on  the  finance  committees  of  many 
of  the  pharmaceutical  and  other  organizations  of  which 
be  Is  a  member.  He  became  a  trustee  of  the  West  Side 
Savings  Bank  In  1887,  and  by  easy  stages  has  advanced 
to  Its  presidency,  a  position  he  now  fills. 

A  number  of  the  pharmaceutical  friends  of  Mr.  Bige- 
low have  got  together  and  arranged  to  give  him  a  com- 
plimentary dinner  in  the  rooms  of  the  New  York  Drug 
and  Chemical  Club,  100  William  street,  May  3d,  at  6:30 
p.  M.  At  this  dinner  it  is  expected  that  one  of  the  most 
representative  assemblages  of  druggists  from  all  branches 
of  the  business  that  ever  came  together  in  this  city  will 
be  present. 


Dr..Tuthill  Twenty-five  Years  with  One  Firm. 

On  the  evening  of  March  17th  in  commemoration  of 
his  having  completed  twenty-five  years  of  service  with  the 
New  York  branch  of  Parke,  Davis  &  Co.,  Dr.  E.  P.  Tuthill. 
who  has  covered  the  Brooklyn  territory  during  that  pe- 
riod, entertained  a  number  of  the  "old  guard"  at  dinner 
nt  his  home. 

Among  those  present,  who  had  been  with  the  firm  for 
twenty-flve  years  or  more,  were  J.  C.  Spratt,  Detroit, 
head  of  the  traveling  force,  and  O.  W.  Smith,  manager; 
G.  .R,  Tompkins,  assistant  manager;  J.  C.  Carr,  William 
M.  McKay,  H.  Rolllnson,  J.  Doran,  C.  Bruun,  H.  Putnam 
and  F.  Cuddy,  of  New  York.  During  the  evening  Mr. 
Spratt,  acting  as  toastmaster,  read  messages  of  good  will 
from  a  number  of  the  executives  in  Detroit,  and  Mr. 
Tompkins,  on  behalf  of  the  guests,  presented  Dr.  Tuthill 
with  a  loving  cup.  O.  W.  Smith  in  a  felicitous  manner 
congratulated  the  host  on  the  work  he  had  done  for  the 
firm  and  for  pharmacy  during  his  quarter  of  a  century 
with  Parke,  Davis  &  Co.,  and  others  of  the  guests  were 
equally  enthusiastic  in  eulogizing  their  confrere. 

The  evening,  which  was  very  happily  spent,  was  en- 
livened by  songs  charmingly  rendered  by  Miss  Tuthill  and 
Dr.  R.  Morris,  the  host's  son  furnishing  the  piano  ac- 
companiments. Each  of  the  guests  received  as  a  souvenir 
of  the  happy  event  a  silver  pocket  knife,  pencil  and  cigar 
cutter. 


New  York  County  Pharmaceutical  Society. 

The  regular  monthly  meeting  of  the  New  York  County 
Pharmaceutical  Society  was  held  Wednesday  evening,  April 
12th,  at  Reisenweber's. 

After  the  meeting  the  sixth  annual  banquet  of  the  so- 
ciety was  given.  Almost  two  hundred  members  and  friends 
were  present.  The  list  of  speakers  Included  C.  A.  Mayo, 
Dr.  W.  C.  Anderson,  of  the  Brooklyn  College  of  Pharmacy; 
Dr.  Diner,  dean  of  the  pharmacy  department  of  Fordham 
University;  Jeannot  Hostmann,  of  Columbia  University; 
Dr.  Schrier,  of  the  YorkvlUe  Medical  Society,  and  Messrs. 
Lehman,  Roller,  Weinstein  and  Weil. 

Mr.  Roller  presented  the  society  with  a  photograph  of 
Hager. 

The  following  officers  were  elected  for  the  ensuing  year: 
President,  Bernard  Colle;  vice-president,  Herman  Walter; 
treasurer,  Thomas  Latham;  financial  secretary,  Michael 
Halpern;  and  recording  secretary,  A.  Arthur  Philo. 


Fordham  University  Alumni  Association. 

The  regular  meeting  of  the  Alumni  Association  of  the 
College  of  Pharmacy  of  Fordham  University  was  held  at 
Fordham  University  March  30th.  The  association  decided 
to  award  a  prize  to  the  honor  man  of  the  graduating  class 
of  1916.  Dr.  Jacob  Diner  delivered  an  Interesting  address 
on  pharmacy  and  suggested  that  the  pharmacists  should 
attend  various  meetings,  especially  those  of  the  Ameri- 
can Pharmaceutical  Association. 

At  the  next  meeting  to  be  held  May  10th,  the  enroll- 
ment of  the  new  members  from  the  graduating  class  and 
the  election  of  officers  will  take  place. 


Greenpoint    Pharmaceutical    Association    Ha» 
Doctors  as  Its  Guests. 

The  Greenpoint  Pharmaceutical  Association  tendered  a 
banquet  to  the  members  of  the  North  Brooklyn  Medical 
Society  at  the  rooms  of  the  Commerce  Club  on  the  eve- 
ning of  April  14th. 

The  sijeakers  of  the  evening  were  Introduced  by  George 
N.  Lawrence,  president  of  the  association,  who  made  a 
short  address,  outlining  the  qbjects  of  the  joint  meeting. 

Dr.  W.  C.  Anderson  addressed  the  gathering  on  the  Har- 
rison law,  answering  many  perplexing  questions. 

Dr.  Otto  Kaubenheimer  spoke  on  the  new  Pharmacopoeia, 
giving  many  reasons  why  this  work  is  so  late  in  appear- 
ing. 

Attention  was  called  to  the  increased  cost  of  drugs  and 
chemicals  by  S.  V.  B.  Swann,  who  showed  the  physicians 
why  their  prescriptions  are  costing  the  public  so  much 
more  now  than  a  year  ago.  Mr.  Swann  said  that  previous 
to  the  war,  Germany  supplied  approximately  75  per  cent, 
of  all  chemicals,  England,  France  and  the  United  States 
supplying  the  balance.  From  changed  conditions  we  are 
being  called  upon  to  furnish  the  bulk  of  chemicals  for  our- 
selves and  the  rest  of  the  world. 

The  meeting  was  brought  to  a  close  by  Dr.  R.  E.  von 
Gleson,  president  of  the  North  Brooklyn  Medical  Society, 
with  appropriate  remarks  in  regard  to  the  anti-narcotic 
law  and,  to  the  necessity  of  co-operation  of  pharmacists 
and  physicians  In  order  to  check  any  tendency  toward 
bureaucracy  and  oppressive  legislation  in  matters  per- 
taining to  the  professions  of  medicine  and  pharmacy. 


New  York  College  of  Pharmacy  Library 
Exhibits. 

Since  the  purchase  of  a  handsome  show  case  by  the 
library  over  a  year  ago,  there  has  been  an  attempt  to  keep 
a  collection  of  old  books,  illustrative  of  different  phases 
of  historical  pharmacy,  always  on  exhibition.  At  pres- 
ent, attention  is  directed  to  two  of  the  most  celebrated  an- 
tidotes to  poisons  and  nostrums  of  the  middle  ages,  mlth- 
rldatium  and  theriaca  (English  treacle).  No  effort  has 
been  spared  to  make  this  exhibition  a  complete  survey  of 
the  subject. 

Horatio  N.  Fraser  has  lent  to  the  college  for  exhibition , 
purposes  four  very  old  and  beautifully  decorated  stock 
jars.  These  are  on  display  in  the  library  and  are  well 
worth  a  visit.  All  Interested  are  most  cordially  invited 
to  the  library,  which  is  open  to  visitors  on  week  days,  ex- 
cept Saturdays,  from  10  a.  m.  to  1  v.  m.,  and  from  3  p.  m. 
to  5  p.  M. 


New  York  College  to  Have  a  Drug  Garden. 

In  order  that  the  College  of  Pharmacy  of  the  City  of 
New  York,  Columbia  University,  may  have  a  drug-plant 
garden  for  the  use  of  its  classes  In  botany,  the  trustees  of 
that  Institution  have  secured  the  use  of  a  plot  of  ground 
In  the  New  York  Botanical  Gardens,  Bronx  Park,  and  are 
now  endeavoring  to  raise  a  fund  to  put  the  ground  Into 
proper  condition  for  cultivation. 

The  members  of  the  special  committee  in  charge  of  col- 
lecting the  fund  needed  to  start  operations  In  this  garden 
are  Irving  McKesson,  of  McKesson  &  Robbins;  Dr.  Henry 
Hurd  Rusby,  dean  of  the  college,  and  an  expert  in  botani- 
cal drugs;  and  Max  J.  Breitenbach.  This  committee  has 
already  obtained  subscriptions  for  $4,000,  and  hopes  to 
gather  $6,000  more  within  the  near  future. 

It  is  estimated  that  it  will  cost  at  least  $3,000  to  put  the 
loaned  acre  into  shape  for  the  successful  cultivation  of 
drug  plants.  The  expense  of  operating  the  garden 
after  It  has  been  prepared  is  figured  at  $600  a  year.  The 
committee  hopes  eventually,  however,  to  secure  an  endow- 
ment fund  of  about  $20,000,  which,  at  6  per  cent.  Interest, 
will  furnish  a  revenue  of  $1,200  a  year,  and  to  use  the 
greater  part  of.  if  not  all,  this  revenue  in  a  gradual  expan- 
sion of  activities. 

The  experimental  work  to  be  accomplished  in  the  gar- 
den will  probably  prove  of  exceptional  interest  to  phar- 
macists and  the  drug  trade  throughout  the  country. 


The  eighty-sixth  annual  commencement  exercises  of  the 
College  of  Pharmacy  of  the  City  of  New  York,  Columbia 
University,  will  be  held  in  Carnegie  Hall  on  the  evening 
of  May  11th. 
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What  Was  Done  in  Pharmaceutical  Legislation 
at  Albany. 

In  attempting  to  supply  certain  hiatuses  in  the  Boylan 
drug  law  relating  to  the  regulation  of  the  sale  of  narcotics, 
the  friends  and  opponents  of  additional  narcotic  legislation 
succeeded  in  killing  or  leaving  In  committee  almost  all  the 
measures  for  that  end  which  were  Introduced  in  the  leg- 
islature of  this  State  which  adjourned  April  20th. 

The  debates  were  acrimonious,  and  the  struggle  was 
carried  from  committee  to  the  floor. 

The  real  constructive  legislation  of  the  session,  relat- 
ing to  the  control  of  the  distribution  and  sale  of  nar- 
cotics and  habit-forming  drugs,  was  introduced  by  Sena- 
tor Whitney  in  the  final  hours  of  the  legislature. 

It  provided  for  the  appointment  of  a  commission  of  five 
members,  two  senators  and  three  assemblymen,  with 
power  to  examine  thoroughly  into  the  enforcement  of  the 
laws  relating  to  habit-forming  drugs  in  this  and  other 
States,  and  to  draft  and  submit  bills  designed  to  meet  the 
exigencies  of  the  narcotic  situation.  Defeated  on  April 
14th,  when  the  so-called  "Towns-Hearst"  bill  was  passed 
by  the  Senate,  the  Whitney  measure  was  later  passed  by 
both  the  Senate  and  the  Assembly  when  presented  to  both 
bouses  just  prior  to  adjournment.  The  resolution  as 
passed  calls  for  an  appropriation  of  J5,000  to  cover  the 
necessary  expenses  of  the  commission. 

The  so-called  "Towns-Hearst"  opium-chloral  revision 
law  came  into  prominence  earlier  in  tne  session,  follow- 
ing the  introduction  by  Senators  Boylan  and  Bloch  of  the 
so-called  "conference  measure,"  which  had  been  drafted 
after  a  series  of  conferences  betwen  representatives  of 
the  medical,  pharmaceutical,  legislative  and  civic  reform 
Interests.    This  was  early  in  February. 

Soon  after  this  "conference  bill"  was  Introduced  its 
sponsors.  Senator  Boylan  and  Assemblyman  Bloch,  took 
up  legislative  cudgels  for  the  new  "Towns-Hearst"  bill. 
Almost  all  the  provisions  of  the  "Towns-Hearst"  measure 
were  introduced  into  the  "conference  bill,"  and,  after 
many  vicissitudes  and  an  apparently  clear  road  to  pas- 
sage and  final  enactment,  was  referred  back  to  committee, 
where  It  died. 

The  passage  of  the  Whitney  commission  measure  has 
injected  a  personal  element  into  the  contest  probably  to 
be  made  over  the  appointment  of  the  members  of  the 
commission,  as  both  Senator  Boylan  and  Assemblyman 
Bloch  are  expected  to  be  candidates  for  such  membership. 

The  only  other  narcotic  measure  to  pass  both  housee 
and  be  sent  to  Governor  Whitman  for  signature  was  one 
authorizing  the  State  Health  and  Charities  Department 
to  distribute  among  State  hospitals  and  sanitariums  such 
narcotic  drugs  as  shall  be  seized  in  the  course  of  enforc- 
ing existing  opium-chloral  and  cocaine  laws.  A  bill  pro- 
viding that  after  January  Ist,  1918.  applicants  for  exam- 
ination for  license  to  practice  pharmacy  must  have  had 
thirty  Regents'  counts  or  the  equivalent,  prior  to  begin- 
ning the  first  year  of  study  in  a  pharmacy  school,  was 
passed  and  is  before  the  Governor. 

Bills  of  interest  to  pharmacists  which  failed  of  passage 
are  summarized  below: 

Making  it  a  misdemeanor  to  sell  or  dispense  any  prepa- 
ration, intended  as  a  specific  remedy  or  cure  for  any  dis- 
ease, which  contains  more  than  10  per  cent,  of  alcohol  in 
proportion  to  all  other  substances,  except  upon  a  written 
iir^H.  ii;ition  of  a  duly  licensed  physician. 

Inriiiiling  saccharin  among  the  materials  the  presence 
of  which  in  any  food  or  drug  makes  such  product  adul- 
terated. 

.Making  certain  changes  relative  to  physicians'  records 
of  habii>formlng  drugs  prescribed. 

Providing  that  no  proprietary  or  patent  medicine  for 
Internal  use  shall  be  sold  in  the  State  until  the  names  of 
the  Ingredients  are  registered  In  the  Health  Department, 
and  other  specified  requirements  have  been  met. 

Requiring  receptacles  containing  disinfectants  manufac- 
turei  or  sold  within  the  State  to  bear  a  label  showing  the 
rarbollc  acid  co-efflclent. 

Providing  for  a  tax  of  $5  on  the  sale  of  alcohol  in  quan- 
tities of  lefts  than  one  gallon  for  use  for  medical  or  sclen- 
tlfic  purposes,  by  licensed  pharmacists  and  druggists. 

Making  it  a  misdemeanor  for  druggrists  or  pharmacists 
to  glT«  premiums  with  sales  of  drugs,  chemicals  or  medi- 
cine. 
Prohibiting  the  sale  at  retail  of  bichloride  of  mercury 


in  dry  form,  except  in  triangular  shaped,  blue  colored  tab- 
lets. 
Prohibiting  the  practice  of  pharmacy  by  corporations. 


The  New  York  Formula-Disclosure  Ordinance. 

A  long  delayed  testing  of  the  constitutionality  of  the 
New  York  City  Health  Board's  formula-disclosure  ordi- 
nance, in  the  Appellate  Division  of  the  Supreme  Court, 
now  appears  close  at  hand.  A  mutually  satisfactory 
agreement  upon  all  the  facts  in  the  suits  brought  by  three 
local  drug  houses  in  the  Supreme  Court  to  restrain  the 
enforcement  of  this  ordinance  and  to  have  it  declared  un- 
constitutional was  reached,  after  numerous  conferences 
last  month  by  the  attorneys  for  the  complaining  concerns 
and  the  Corporation  Counsel,  and  it  is  expected  that  these 
cases  will  be  placed  on  the  higher  court's  calendar  for  a 
hearing  early  this  month,  so  that  a  definite  adjudication 
of  the  ordinance's  constitutionality  will  probably  be  ar- 
rived at  before  the  summer  adjournment  of  court. 


Brooklyn  College  Alumni  Dine. 

On  the  evening  of  March  23d  the  Alumni  Association 
of  the  Brooklyn  College  of  Pharmacy  held  Its  annual  ban- 
quet in  the  college  building  on  Nostrand  avenue,  with  Dr. 
William  C.  Anderson  as  toastmaster. 

About  one  hundred  and  seventy-five  members  and  guests 
were  present.  The  air  of  good-fellowship  abounded,  class 
songs  and  yells  following  one  after  another.  Several'  musi- 
cal and  recitative  selections  were  rendered  during  the 
evening. 

Short  talks  about  the  value  of  alumni  organization  were 
made  by  Charles  V.  Lewis,  president  of  the  association; 
Dr.  A.  Stewart  Walsh,  President  Smith,  of  the  college; 
Mr.  Gordon,  of  the  senior  class;  Miss  Sugarman,  of  the 
junior  class;  Dr.  Jacob  Rehfuss,  of  the  New  York  Board 
of  Pharmacy,  and  others. 


Marshall  Pharmacy  at  Woodbury,  N.  J. 

April  6th  was  the  thirty-third  anniversary  of  Marshall's 
Broad  Street  Pharmacy,  Woodbury,  N.  J.  For  the  first 
twelve  years  of  its  existence  this  store  was  located  in 
Green's  Block,  but  for  the  past  twenty-one  years  it  has 
been  at  Its  present  location,  154  South  Broad  street.  Dur- 
ing the  thirty-three  years  seven  clerks  have  been  em- 
ployed at  the  pharmacy,  all  of  whom  have  been  success- 
ful in  their  studies  and  work.  The  first  of  these  was 
Charles  B.  Neal,  Ph.  G.,  M.  D.,  now  at  Millvllle;  the  sec- 
ond was  Jesse  R.  Lippincott,  Ph.  G.,  M.  D.,  now  at  New- 
ark; the  third,  Joslah  B.  Beckett,  Ph.  G.,  now  at  Camden; 
the  foui-th,  Frank  J.  Maier,  P.  D.,  still  with  the  phar- 
macy; the  fifth,  Charles  A.  Maier,  P.  D.,  now  in  Glouces- 
ter; the  sixth,  Walter  Rush,  iP.  D.,  now  at  Parksburg, 
Pa.;  the  seventh,  Albert  Maier,  now  a  second  year  student 
at  the  Philadelphia  College  of  Pharmacy.. 

A  photograph  of  the  attractive  back  yard  of  this  store 
was  published  in  the  Circular  for  December,  1909,  page 
658,  together  with  a  diagram  of  the  interior  arrangement 
of  the  store,  drawn  by  Walter  Rush. 


John  R.  Wall,  connected  writh  the  firm  of  EH  Lilly  & 
Co.,  was  blackjacked  by  robbers  in  the  vestibule  of  his 
home  on  West  Thirty-sixth  street,  this  city,  early  on  the 
morning  of  April  15th.  Mr.  Wall  was  taken  to  Bellevue 
Hospital  for  treatment.  The  robbers  secured  J114  in 
money  and  several  valuable  articles  of  jewelry.  Mr.  Wall 
has  long  been  prominent  in  drug  clerks'  organizations  in 
this  city  and  was  at  one  time  a  member  of  the  New  York 
Board  of  Pharmacy. 

Health  Department  representatives  of  this  city  report 
that  in  thirty-six  ilnig  stores  they  attempted  to  purchase 
phenol  without  a  |)re8i'ription  and  were  successful  In  four, 
in  thirty  stores  they  asked  for  corrosive  mercuric  chloride 
and  in  each  case  reieived  it,  no  prescription  Ijoing  offered. 
The  department  states  that  it  Is  determined  to  prevent  the 
unrestricted  sale  of  these  dangerous  poisons. 

ISlmer  *  Amend,  wholesale  druggists,  of  this  city,  lo- 
cated at  Eighteenth  street  and  Third  avenue,  will  add  a 
ten-story  addition  to  their  present  building  at  a  cost  of 
about  1300,000.  Construction  work  will  t)e  begun  In  the 
summer. 
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Reminiscences    of    an    Old-Time    Apothecary. 

Some   Early  Stores  and  Druggists  in  New  York  State, 

with  a  Side  Mention  of  Soda. 

By  K.  B.  Hkimstkket. 

When  the  first  number  of  Tiie  Dkitokists  Cibculab  came 

to  our  store,  I  was  just  commencing  to  draw  soda  water. 

This  was  at  Lanslngburgh  and  Troy,  N.  Y.,  my  father  and 

uncle  running  the  stores. 

A  Lansingburgh  Model. 

The  Lansingburgh  store  was  a  model  for  those  days.  I 
remember  the  glass  in  the  front  windows  was  8  by  10 
and  we  had  heavy  wooden  shutters  that  were  put  on  every 
night  and  taken  off  in  the  morning.  The  building  was 
three  stories  high — the  main  floor,  the  second  floor  for 
surplus  stock,  and  the  third  floor  where  the  drug  mill, 
mortars,  etc.,  stayed.  If  the  clerk  of  the  present  day  could 
see  us  as  we  worked,  powdering  blood-root,  ipecac,  etc.,  he 
would  see  that  he  was  fortunate  indeed  to  be  born  a  half- 
century  later. 

The  first  thing  I  learned  to  sell  was  Heimstreet's  anise 
cough  drops.    We  had  a  large  drawer  filled  and  sold  them 
by  the  ounce  or  pound.    The  idea  of  putting  them  In  boxce  . 
never  entered  our  head. 

Of  glycerin  we  had  a  pound  bottle,  and  once  in  a  while 
sold  an  ounce  or  so. 

Spreading  a  Plaster — a  Lost  Art? 

A  thing  that  interested  me  was  a  call  for  a  plaster. 
First  out  came  the  split  skin,  and  it  was  stretched  over 
a  block  and  an  iron  frame  put  over  it,  then  the  planter 
Iron  was  heated  in  a  lamp  and  the  plaster  warmed  and 
spread  on  the  kid  (not  the  "kid"  of  the  present  day)  or 
sheep  skin.  Then  the  frame  was  taken  oft  and  the  plas- 
ter was  delivered. 

But  the  Soda — Ah-h-h,  the  Soda! 

And  our  soda  fountain!  I  think  it  was  Matthews'  make. 
On  the  counter  was  a  silver  dolphin  with  open  mouth, 
from  which  the  delicious  drink  flowed.  In  the  cellar  was 
the  generating  apparatus.  First  we  put  the  sulphuric 
acid  in  a  lead  holder.  This  had  a  plunger  and  was 
mounted  on  a  large  tank  like  a  churn.  In  this  tank  we 
put  the  marble  dust  and  enough  water  to  cover  it  well, 
and  then  bolted  it  down;  then  letting  the  acid  in  by  de- 
grees we  obtained  our  gas.  This  was  conveyed  by  a  pipe 
to  another  tank  filled  with  water  and  a  large  bell  and 
the  gas  would  bubble  up  through  the  water  until  the  bell 
was  filled.  The  gas  tanks  were  of  cast  iron  in  two  pieces. 
Every  spring  they  were  taken  apart  and  cleaned,  then 
heated  hot  over  a  bonfire  and  coated  with  beeswax,  then 

How  many  years  young  E.  B.  Helmstreet  is  need  not 
be  told  here.  Every  reader  is  entitled  to  his  own  guess. 
But  Mr.  Heimstreet  was  old  enough  and  big  enough  to  be 
secretary  of  and  one  of  the  leading  spirits  in  the  old  Rock 

County  Pharmaceutical  Asso- 
ciation, organized  In  1879,  out 
of  which  grew  the  Wisconsin 
Pharmaceutical  Association 
the  following  year.  Mr. 
Heimstreet  wielded  the  stylus 
of  the  latter  and  larger  organ- 
ization from  its  inception  to 
1897,  was  its  president  in 
1901-2,  and  again  took  up  his 
old  job  of  secretary  In  1908, 
which  he  held  until  he  retired 
last  year,  when  the  associa- 
tion presented  him  with  a 
gold  watch  in  appreciation 
of  his  long  and  active  service. 
Mr.  Heimstreet  was  a  mem- 
ber of  the  board  of  pharmacy 
of  his  State  from  1882  (the 
year  the  board  was  organ- 
ized) to  1901,  inclusive,  and 
served  the  board  faithfully  as  its  secretary.  He  has  at 
times  been  an  oflScer  or  director  in  many  druggists'  com- 
mercial organizations,  and  was  one  of  the  prime  movers  in 
the  attempt  to  establish  a  National  Druggists'  Home  at 
Palmyra. 


bolted  together  again,  when  they  were  ready  for  use.  A 
large  double  acting  rotary  pump  forced  the  gas  into  the 
tank.  We  used  to  get  a  new  man  or  boy  most  every  time, 
giving  him  10  cenU  to  fill  the  tank.  We  would  give  the 
wheel  a  turn  and  the  gas  would  go  In  a  stream,  and  it 
looked  like  easy  money,  but  when  we  got  up  to  fifty 
pounds  pressure  and  about  half  a  pound  going  in  at  a 


A  Matthews  Fountain  of  Fifty-odd  Years  Ago. 
Note  the  dolphins  near  the  base. 

time,  it  was  different.    We  never  got  the  same  man  twice 
— but — that  was  soda  water! 

We  had  five  syrups,  lemon,  vanilla,  raspberry,  straw- 
berry and  sarsaparilla,  and  pure  cream  was  put  in  all 
drinks.  We  had  never  thought  of  such  a  thing  as  ice 
cream  in  soda  water  then. 

When  Clerics  Really  Had  to  Identify  Specimens. 

Every  other  Saturday  Mr.  Heimstreet  would  take  one 
or  two  of  the  apprentices  (for  we  had  genuine  appren- 
tices in  those  days)  and  go  up  the  Hudson  or  Mohawk 
valley  and  collect  plants,  and  the  boys  always  wanted  to 
go  on  these  trips.  We  gathered  gentian,  ginseng,  blood- 
root,  golden  seal,  etc.  These  were  brought  home  and 
hung  up  in  the  third  story,  and  when  well  dried  were 
ground  and  powdered. 

I  remember  Charlie  Squires,  who  was  then  learning  the 
drug  business  at  our  store,  Troy,  N.  Y.,  and  afterwards 
became  head  of  the  well-known  firm  of  C.  P.  Squires  & 
Co,,  of  Burlington,  Iowa.  Charlie  worked  well,  but  would 
persist  in  wearing  a  pleated-front  white  shirt  at  all  times, 
and  when  he  came  back  from  some  of  those  trips  he  was  a 
sight.  This  work  was  a  good  thing  for  the  boys,  who  are 
now  old  men.  for  in  those  days  a  drug  clerk  was  able  to 
tell  most  of  the  plants  by  their  looks. 


B.  B.  HEIMSTBEET. 


Alex  Denig,  who  has  been  for  thirty-three  years  con- 
nected with  the  drug  business,  has  sold  his  store  at  111 
Main  street,  Hackensack,  N.  J.,  to  S.  Halpern.  of  Hobo- 
ken.  This  store  was  established  by  H.  W.  Adams  in  1861, 
and  purchased  by  Mr.  Denig  in  1890.  A.  Teilfeld,  of  New- 
ark, will  act  as  manager  for  the  new  purchaser.  Mr. 
.Denig  gives  the  Circular  credit  for  bringing  him  a  pur- 
chaser. 
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A  Steady  Philadelphian. 

To  have  been  thirty  years  In  the  drug  business  at  one 
stand  Is  something  of  an  achievement,  even  In  Phila- 
delphia. That  Is  the  record  of  Charles  E.  King,  of 
Twenty-fourth  and  Master 
streets,  that  city.  Mr.  King 
Is  a  good  organization  man, 
a  "reg'lar  jlner,"  in  fact, 
and  is  a  firm  believer  In 
"shorter  hours,''  as  well.  He 
closes  his  store  every  Sun- 
day afternoon,  and  also  for 
a  part  of  the  day  on  holl- 
da>-s.  He  Is  an  elder  In  the 
Presbyterian  Church  and  a 
life  member  of  the  Ameri- 
can Sunday  School  Union. 

How  much  of  Mr.  King's 
success  Is  due  to  the  facts 
named,  how  much  to  his 
expert  knowledge  of 
drugs,  how  much  to  his 
courteous  treatment  of  all 
who  come  Into  his  store, 
and  how  much  to  the  fact 
that    he   has    been    a   close 

reader  of  the  Cibcular  for  thirty  years,  he  does  not  un- 
dertake to  say,  but  he  does  admit  that  he  would  not  know 
how  to  get  along  without  the  CiRcrL.\R. 


CH.^RLES   E.   KINO. 


End  of  Drug  Frei^^ht  Congestion. 

In  response  to  an  appeal  made  by  the  Drug  Trade  Sec- 
tion of  the  New  York  Board  of  Trade  and  Transportation 
for  relief  from  the  embargo  against  drugs,  and  medical 
and  surgical  supplies  on  the  part  of  many  Eastern  rail- 
roads, the  Executive  Committee  of  the  Eastern  Freight 
Accumulation  Conference,  issued  a  statement  that,  ef- 
fective at  midnight,  April  14th,  all  existing  embargoes 
had  been  modiQed  so  as  to  accept  shipments  of  drugs  and 
medical  and  surgical  supplies  and  shipments  would  come 
through  without  further  hindrance. 

It  is  understood  that  this  ruling  will  place  such  com- 
modities under  the  category  and  subject  to  the  same  han- 
dling as  perishable  material,  and  that  the  delay  hitherto 
experienced  was  due  solely  to  mismanagement  and  not  to 
any  intentional  discrimination. 


Fred  A.  Newhall,  of  Louisville,  Ky.,  recently  decided  to 
change  the  location  of  his  store  from  the  corner  of  Thirty- 
third  and  High  streets  to  a  position  four  doors  above. 
Mr.  Newhall  did  not  have  the  trouble  of  boxing  up  and  re- 
arranging his  stock,  however.  Instead,  he  had  the  build- 
ing moved  to  the  new  location.  .AlS  the  store  was  being 
moved  Mr.  Newhall  continued  to  fill  prescriptions,  sell 
stamps,  furnish  the  use  of  the  directory  and  carry  on  the 
various  operations  that  constitute  a  druggist's  day's  work. 
Even  the  telephone  was  kept  In  operation. 

R.  W.  Pryer,  who  has  been  assistant  to  Dr.  Vaughan 
at  the  University  of  Michigan  for  the  past  three  years, 
and  who  received  the  degree  of  Doctor  of  Public  Health 
last  June,  has  accepted  the  position  of  director  of  the  la- 
boratory of  the  Detroit  Board  of  Public  Health.  His  posi- 
tion at  the  university  is  filled  by  Dr.  H.  W.  Emerson,  as- 
sistant in  hygiene,  who  is  also  instructor  in  pharmacology 
in  the  college  of  pharmacy  there. 

At  a  meeting  of  the  Louisville  Retail  Druggists'  Asso- 
ciation held  March  23d,  most  of  the  old  officers  were  re- 
elected, as  follows:  President,  J.  Whlttleshafer;  vice-pres- 
ident, A.  Lee  Sutter;  secretary,  Robert  J.  Frick;  and  treas- 
urer, William  Bottler.  A  banquet  at  the  Hotel  Henry 
Watterson,  at  which  Henry  Baass  acted  as  toastmaster, 
brought  the  meeting  to  a  close. 

A  suit  brought  against  the  Minnesota  Board  of  Phar- 
macy by  John  Svendsgaard  for  $40,000  damages  was  die- 
missed  by  Judge  Jelley  in  a  district  court  recently.  A  year 
ago  Mr.  Svendsgaard  was  charged  by  the  board  with  the 
sale  of  lead  acetate,  he  not  })eing  a  registered  pharmacist. 
I.Ater  the  case  was  dismissed.  The  defendant  then 
brought  suit  for  damages. 

The  Llgt^ett-Rlkpr-Hegeman  Company  has  opened  a  store 
In  the  Sellers  Building,  Reading.  Pa. 


Park  Company's  Damage  Suit. 

By  a  decision  made  last  month  by  Judge  Julius  M. 
Mayer,  in  the  United  States  District  Court,  an  amended 
complaint  of  the  Park  Company  was  held  to  be  barred  by 
the  defendants'  plea  that  the  statute  of  limitations  had 
operated  against  that  concern's  claim  for  damages  sus- 
tained by  alleged  "conspiracy  and  combinations  in  re- 
straint of  trade"  acts  on  the  part  of  the  defendants  from 
1889  to  1902. 

A  decree  will  therefore  be  formally  entered  dismissing 
the  Park  Company's  bill  of  complaint,  and  Judge  Mayer 
will  then  file  an  opinion  setting  forth  his  reasons  for  the 
dismissal. 

It  is  expected,  .however,  that  the  Park  Company  will 
attempt  to  prolong  this  litigation  as  much  as  possible  by 
appealing  from  this  decision  to  the  Circuit  Court  of  Ap- 
peals. 


The  Beta  Phi  Sigma  Fraternity. 

Beta  Phi  Sigma,  a  pharmaceutical  branch  of  the  Greek 
letter  fraternity,  was  organized  in  1889  and  maintains 
chapters  at  the  University  of  Buffalo  and  the  Medico- 
Chirurgical  College  of  Philadelphia.  At  the  meeting  of  Its 
Grand  Council,  held  at  Buffalo  March  3d  and  4th  of  this 
year,  it  was  decided  to  issue  the  Adeiphos,  its  official  or- 
gan, quarterly.  At  that  meeting  the  following  officers 
were  elected:  Grand  Councillor,  Dr.  H.  G.  Bentz,  of  Buf- 
falo; grand  vice-councillor,  Mort  M.  Smith,  of  Philadel- 
phia; grand  secretary,  A.  B.  Lemon,  of  Buffalo;  grand 
treasurer,  P.  H.  Jackson,  of  Wlldwood,  N.  J.,  and  grand 
editor,  Robert  P.  Pischelis,  of  Philadelphia. 

The  next  meeting  of  the  grand  council  of  the  fraternity 
will  be  held  at  Philadelphia  during  the  first  week  of 
March,  1917. 


John  W.  Ferrier,  an  old-time  Broadway,  New  York 
druggist,  has  sold  his  drug  store  at  916  Seventh  avenue' 
corner  of  Fifty-eighth  street,  to  Maxwell  R.  Freeman,  who 
had  been  associated  with  him  for  some  time,  and  as  head 
clerk  there  for  over  a  year.  The  name  "Long  Acre  Phar- 
macy" has  not  been  relinquished  by  Mr.  Ferrier.  although 
as  a  business  assistance  to  Mr.  Freeman.  Mr.  Ferrier  has 
Kiven  him  permission  to  display  the  former  signs  outside 
the  store  temporarily.  Mr.  Ferrier  retains  the  store  at  216 
Columbus  avenue,  corner  of  Seventieth  street. 

At  the  March  meeting  of  the  Santa  Clara  branch  of  the 
California  Drug  Clerks'  Association  H.  E.  Allen,  a  vice- 
president  of  the  State  organization,  and  the  president  of 
the  local  branch,  was  elected  delegate  to  the  annual  con- 
vention to  be  held  at  Los  Angeles,  July  2d  to  4th.  Mr. 
Allen  was  empowered  to  select  three  additional  delegates, 
the  expenses  of  the  delegation  to  be  paid  by  the  branch. 

The  Llggett-Riker-Hegeman  corporation  has  purchased 
the  Sautter  drug  store  in  Albany,  N.  Y.  The  new  owner 
will  move  the  store  to  19  North  Pearl  street  pending  the 
erection  of  the  new  Ten  Eyck  Hotel,  when  the  store  will 
be  moved  back  to  Its  present  position  at  3  North  Pearl 
street. 

On  April  17th  the  Davenport  (la.)  Association  of  Re- 
tail Drug  Clerks  was  organized,  with  these  officers:  Presi- 
dent, P.  E.  Johnson;  vice-president,  H.  J.  Techentln;  seo 
retary  and  treasurer,  Edna  M.  Becker;  executive  commit- 
tee, E.  M.  Wertz,  E.  H.  Bowers,  F.  P.  Hess,  and  Earl 
Smelz. 

The  Preseott  Club,  of  the  College  of  Pharmacy  of  the 
University  of  Michigan,  has  a  membership  of  over  one  hun- 
dred. It  has  recently  adopted  a  gold  pin  modeled  In  the 
form  of  a  separatory  funnel,  upon  which  the  word  "Pres- 
eott" is  engraved. 

The  Brown  Proctorla  Pharmacy,  of  Winchester,  Ky.,  has 
been  sold  by  Col.  E.  T.  Young  and  Dr.  F.  E.  Driver  to 
Charles  S.  Davis,  of  Mt.  Vernon.  Dr.  Driver's  health 
caused  his  retirement  from  the  store. 

Miss  Elva  B.  MoNell,  who  has  been  engaged  with  the 
Upjohn  Chemical  Company  for  several  years,  has  taken 
the  position  of  dispensing  pharmacist  In  the  U.  B.  A.  Hos- 
pital, of  Grand  Rapids.  Mich. 

Miss  Norma  C.  Hawley,  for  several  years  prescrlptionlst 
in  the  Southside  Hospital,  Pittsburgh,  Pa.,  is  now  dis- 
pensing pharmacist  in  the  new  Butterworth  Hospital, 
Grand  Rapids,  Mich. 
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A  Few  Moments  with  the  Colleges 


Atlanta  College  of  Pharmacy. 

The  commencement  exercises  of  the  Atlanta  College  of 
Pharmacy  were  held  In  the  College  Auditorium,  March 
3l8t.  H.  A.  Blume  delivered  the  salutatory,  the  class  his- 
tory was  read  by  I.  H.  Patty,  the  class  poem  by  William 
Carter,  and  the  valedictory  by  C.  L.  Dupuy. 

The  class  roll  follows:  C.  R.  Burchfiel,  E.  L.  Brantley: 
H.  A.  Blume,  W.  S.  Ballow,  W.  C.  Carter,  J.  D.  Collina,  C. 
U  Dupuy,  P.  L.  Fields,  V.  B.  Freels,  B.  L.  Gathlngs,  E.  W. 
OrllBii,  W.  A.  Hargett,  A.  C.  Jones,  G.  W.  Kennington, 
Miss  Josephine  Kenedy,  T.  E.  Lewis,  J.  C.  McBeath,  J.  T. 
McClung,  R.  E.  McCorkle,  R.  C.  McDowell,  I.  H.  Patty,  L. 
H.  Rodgers,  A,  G.  Stevens,  G.  L.  Street,  Larelle  Taylor,  J. 
V.  Thompson,  and  R.  L.  Terrell. 

The  officers  of  the  class  were:  President,  J.  T.  McClung; 
vice-president,  J.  D.  Collins;  and  secretary  and  treasurer, 
Josephine  Kenedy, 


Buffalo  College  of  Pharmacy  Alumni  Activities. 

The  alumni  of  the  Buffalo  College  of  Pharmacy  are  hold- 
ing "get  together"  dinners  throughout  the  State. 

On  March  27th  one  of  their  dinners  was  held  at  Elmlra, 
In  the  rooms  of  the  City  Club,  about  sixty  graduates  be- 
ing present. 

The  next  day  a  similar  occasion  was  celebrated  at  the 
Hotel  Manhattan,  this  city,  about  one  hundred  graduates 
being  in  attendance. 

Dean  Willis  G.  Gregory  and  Prof.  Albert  P.  Sy,  of  the 
college,  were  present  at  both  of  these  dinners. 


University  of  Illinois. 

At  the  annual  meeting  of  the  alumni  association  of  the 
University  of  Illinois  the  following  officers  were  elected: 

President,  Leo  L.  Mrazeh;  vice-presidents,  Herman 
Fry,  Mrs.  Anna  Eicher,  and  C.  E.  Orr;  historian.  Miss 
Charlotte  Stinson;  and  secretary-treasurer,  B.  L.  Eicher. 

The  treasurer's  report  showed  a  balance  of  1714.32  In 
the  general  fund,  and  $633.78  in  the  alumni  Ebert  fund. 

A  committee  was  appointed  to  select  a  uniform  alumni 
and  senior  class  pin,  and  to  make  a  report  before  the 
opening  of  the  next  school  year. 


Indianapolis  College  of  Pharmacy. 

The  twelfth  annual  commencement  of  the  Indianapolis 
College  of  Pharmacy  was  held  on  the  evening  of  March 
29th.  The  principal  address  was  made  by  Charles  A.  Book- 
waiter. 

The  following  are  members  of  the  graduating  class: 

Leo  Bond,  Edward  Full.  Dale  Glllacpey.  Martin  Hartman, 
Elmer  Hartmau,  John  Hoffacker,  Norman  Hareourt,  Ernest 
Jenningr,  J.  L.  Ketchen,  president;  J.  N.  Korrell,  Bevls  Mc- 
Cord,  W.  Menkemeller,  Jr.,  P.  C.  Moore,  J.  A.  Morgan,  F. 
Neldnamer,  J.  G.  Pantzer,  Jr..  Arthur  Parker,  Frank  Poole, 
C.  C.  Kay,  John  Russel,  Alvin  Stevenso«i,  Irvan  Taylor,  H.  O. 
Trotter  and  Lloyd  Weiss. 

After  the  graduating  exercises,  the  alumni  association 
gave  a  banquet  in  the  Turnverein  dining  room. 


University  of  Iowa. 

Beginning  with  the  next  academic  year  students  in  the 
College  of  Pharmacy,  of  the  University  of  Iowa,  will  be 
required  to  take  military  drill.  First  year  students  will 
take  the  regular  drill,  the  same  as  the  one  required  for 
students  in  the  school  of  liberal  arts.  Second  year  stu- 
dents will  be  required  to  take  military  training  the 
first  semester  only,  and  that  will  be  in  the  hospital  corps 
service.  They  will  be  detailed  in  the  hospital  corps  on 
the  assumption  that  if  they  were  called  to  active  duty 
they  would  probably  be  detailed  to  that  branch  of  the 
service. 


the  lecture  hall  of  the  college,  100  Summit  avenue,  Jer- 
sey City.  Professor  Lloyd  is  a  recognized  authority  on 
this  interesting  subject  and  illustrated  his  lecture  with 
experiments  and  demonstrations.  A  number  of  physi- 
cians, dentists,  pharmacists  and  others  were  present  at 
this  lecture. 


Medico-Chirurgical  Pharmaceutical  Society. 

The  regular  monthly  meeting  of  the  Medico-Chirurglcal 
Pharmaceutical  Society  was  held  in  the  college  audi- 
torium at  Philadelphia,  on  the  evening  of  .March  29th, 
1916.  President  A.  D.  Cooley  called  the  meeting  to  order, 
and  after  the  regular  business  had  been  attended  to,  the 
society  was  entertained  by  an  illustrated  lecture  by  Dean 
J.  W.  Sturmer,  on  "Manufacturing  Pharmacy  In  the  Mid- 
dle West." 

By  means  of  lantern  slides.  Doctor  Sturmer  was  able 
to  conduct  his  audience  through  the  laboratories  of  various 
well-known  pharmaceutical  manufacturers.  By  a  rising 
vote  the  thanks  of  the  society  were  given  to  the  lec- 
turer. 


•  College  of  Jersey  City. 

On  March  25th  Prof.  John  Uri  Lloyd,  of  Cincinnati, 
Ohio,  delivered  a  lecture  on  "Colloidal  Chemistry,"  to  the 
students  of  the  departments  of  pharmacy  and  dentistry  in 


Dean  Koch,  of  the  Pittsburgh  College  of  Phar- 
macy, Comiplimented. 

On  the  evening  of  March  26th,  the  faculty  and  board  of 
directors  of  the  Pittsburgh  College  of  Pharmacy  gave  a 
dinner  at  the  Pittsburgh  Athletic  Club  in  honor  of  Prof. 
Julius  Koch,  dean  of  the  faculty.  This  date  marked  the 
twenty-fifth  anniversary  of  Professor  Koch's  service  as 
dean.  Prof.  Louis  Saalbach,  of  the  chair  of  pharmacy, 
acted  as  toastmaster.  Dr.  Koenig,  the  oldest  representa- 
tive of  the  faculty,  presented  to  the  honor  guest  a  minia- 
ture mortar  and  pestle  made  of  steel  and  plated  with 
gold,  bearing  the  following  inscription: 

1S91  1916 

Presented  to 

Julius  Arnold  Koch 

by  his  colleagues 

in    commemoration   of   his 

2Bth  anniversaary 

as  Dean  of  Ihe 

Pittsburgh  College  of  Pharmacy. 

Short  addresses  followed  by  Chancellor  McCormick,  of 
the  University  of  Pittsburgh;  Louis  Emanuel,  president 
of  the  college;  John  C.  Wallace,  chairman  of  the  board  of 
directors;   B.  E.  Pritchard,  secretary  of  the  board;   and 

others. 

As  a  matter  of  interest  it  may  be  stated  that  the  min- 
iature mortar  and  pestle  were  turned  from  solid  steel  on 
a  lathe  by  Dr.  Blumenschein. 

That  Dean  Koch  is  as  popular  with  the  students  as  with 
the  faculty  is  shown  by  the  fact  that  a  dinner  was  given 

by  the  students  of  the  Col- 
lege of  Pharmacy  in  honor 
of  his  twenty-fifth  anniver- 
sary as  dean.  The  dinner 
was  held  at  Fort  Pitts  Ho- 
tel, on  April  6th,  and  had  as 
invited  guests  Chancellor 
McCormick,  of  the  Uni- 
versity of  Pittsburgh;  Louis 
Emanuel,  president  of  the 
College  of  Pharmacy;  and 
John  C.  Wallace,  chairman 
of  the  board  of  directors. 
The  students  presented  Dr. 
Koch  with  a  gold  spatula. 
Speeches  were  made  by 
the  invited  guests  and  vari- 
ous members  of  the  student 
body. 
G.  L.  Wessels,  class  of 
juijus  A.  KOCH.  '16,  caused  much  merriment 

by  a  line  of  talk  in  a  com- 
miserative vein  about  the  pessimistic  side  of  a  drug  clerk's 
life. 
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Accounting  in  Drug  Stores. 

Following  the  systematic  course  of  Instruction  in  busi- 
ness methods,  including  accounting,  legal  papers.  In- 
surance, buying,  salesmanship,  etc.,  delivered  at  the 
Philadelphia  College  of  Pharmacy,  a  series  of  ten  special 
lectures  was  arranged,  a  number  of  experts  being  invited 
to  speak  before  the  students  on  various  phases  of  busi- 
ness activity. 

Invitations  to  attend  these  lectures  were  sent  to  drug- 
gists in  Philadelphia  and  the  outlying  districts,  and  a 
number  of  pharmacists  attended. 

E.  Fullerton  Cook  on  Accounting. 

The  first  lecture,  on  March  3d,  by  Prof.  E.  Fullerton 
Cook,  was  on  the  "Importance  of  Accurate  and  Complete 
Business  Records,  with  an  Exhibition  of  EMcient  and 
Time-Saving  Systems  of  Accounting." 

Professor  Cook  emphasized  the  necessity  of  profit  re- 
sulting from  a  business,  this  following  logically  through 
the  securing  of  satisfied  and  profitable  customers.  Se- 
curing such  customers  must  not  be  merely  guesswork. 
The  modern  business  man  insured  such  results  by  taking 
the  necessary  precautions,  and  by  planning  conditions 
which  made  a  profit  certain.  Goods  must  be  bought  at  the 
right  prices,  and  expenses  must  be  kept  within  an  esti- 
mated percentage,  and  if  possible  reduced  below  this.  The 
selling  price  must  be  so  fixed  that  a  profit  would  be  as- 
sured, and  lastly,  the  merchant  must  sell  the  goods. 

With  reference  to  expenses,  these,  he  said,  should  be 
studied,  every  expense  recognized,  and  the  amount  for  the 
year  tentatively  appropriated,  so  that  the  total  would  not 
exceed  the  permissible  percentage  of  the  expected  yearly 
sales. 

Some  losses  and  expenses  frequently  not  covered  were 
due  to  failure  to  charge  a  salary  for  the  proprietor's  serv- 
ices; uncollectable  accounts;  theft  through  dishonest  em- 
ployees; carelessness  in  the  sales  force,  causing  break- 
age, mistakes,  or  the  forgetting  of  duties;  depreciation 
of  stock  and  fixtures;  failure  to  take  discounts  for  ten- 
day  payments,  etc.  Another  frequent  loss,  where  the 
management  was  not  rigid,  came  from  over-buying, 
which  tied  up  capital  and  proportionately  reduced  the 
percentage  of  profit.  Goods  "over-bought"  often  become 
unsalable. 

Only  through  proper  organization  and  the  adoption  of 
efllclent  methods  could  the  druggist  hope  to  insure  condi- 
tions in  his  business  which  would  gruarantee  a  profit. 
One  might  have  said  that  "through  lack  of  time  it  could 
not  be  done,"  but  there  were  those  who  said,  "I  am  doing 
this." 

Accounts  should  show: 

First,  the  cash  balance  every  day,  in  store  and  in  bank. 

Second,  the  amount  due  from  each  credit  customer. 

Third,  the  total  due  from  credit  customers  at  the  end 
of  each  month. 

Fourth,  the  total  amount  paid  for  merchandise  pur- 
chased each   month. 

Fifth,  an  annual  list  of  assets  and  liabilities. 

Sixth,  an  annual  statement  of  total  sales,  total  ex- 
penses, gross  profit  and  net  profit. 

Seventh,  an  annual  Inventory  of  stock,  fixtures,  and 
any  other  values. 

These  essentials  might  be  modified  or  divided  Into  many 
other  classified  records,  but  the  ones  mentioned  were  of 
prime  Importance  If  the  business  was  to  be  properly 
studied  and  managed. 

Such  records  provide  an  intelligible  and  accurate  state- 
ment of  the  financial  condition  of  the  business,  and  this 
Information  might  be  needed  at  any  time,  as  when  the 
owner  desired  to  borrow  money  or  fill  out  his  income 
tax  blank. 

A  number  of  devices  for  securing  such  records  were 
shown;  cash  registers  were  on  exhibition,  and  their  plans 
for  keeping  records  were  demonstrated;  and  special  sys- 
tems of  accounting  were  shown.  Including  one  which  had 
been  developed  by  Prof.  Cook,  in  co-operation  with  Harold 
J.  LaWall. 

This  latter  system  was  explained  In  detail.  It  Is  com- 
posed of  two  separate  parU;  the  first,  a  loose-leaf  billing 
ledger,  by  means  of  which  the  ordinary  system  of  keep- 
ing credit  accounts  Is  reduced  more  than  50  per  cent., 
while  the  prompt  sending  out  of  bills  Is  Insured  and  col- 
lections stimulated.  The  second  part  of  the  system  em- 
braces a  complete  record  of  the  business,  on  simple  and 


condensed  forms.  The  daily  sheet  Is  first  made  out,  cov- 
ering the  bare  facts  of  the  day's  business.  These  are 
transferred  to  the  monthly  sheet,  and  at  the  close  of 
the  month  to  the  yearly  sheet.  The  yearly  sheet  is  at 
all  times  a  complete  record,  from  which  the  proprietor 
may  study  and  analyze  the  business  from  every  angle. 
The  work  is  largely  mechanical,  every  step  being  self- 
explanatory,  and  requires  practically  no  training  in  ac- 
counting for  its  Introduction. 

These  sheets  have  been  tried  In  a  number  of  stores  ex- 
perimentally, and  seem  to  require  a  minimum  amount  of 
work,  yet  yield  results  which  justify  the  effort  many 
times  over. 


Inspection  and  Legislation  in  South  Dakota. 

The  South  Dakota  Food  and  Drug  Commission  during 
the  year  ending  June  30th,  1915,  examined  a  large  number 
of  samples  of  simple  preparations  sold  by  druggists. 
About  one-third  of  those  examined  failed  to  meet  the  ot- 
flcial  requirements.  Two  reasons  were  given  for  this, 
namely,  lack  of  proper  care  In  preserving  goods  after  their 
receipt  from  the  jobber,  and  lack  of  sufliclent  care  in 
preparation,  due  in  part,  at  least,  to  the  use  of  inaccurate 
scales  and  weights. 

Anti-Narcotic  Law. 
There  is  a  new  law  In  South  Dakota,  Intended  to  reg- 
ulate the  sale  of  narcotic  drugs.     The  law  differs  from 
the  Harrison  act  In  that  it  requires  the  druggist  to  en-.^ 
dorse  on  the  prescription  the  name  and  address  of  the 
person  to  whom  such  prescription  is  delivered  and  the 
date  on  which  it  is  filled.    It  also  forbids  the  sale  of  co- 
caine  and   its  derivatives   in   solid   form,   allowing   their 
"  sale  in  solutions  of  not  more  than  5  per  cent,  strength. 
Anti-Wood  Alcohol  Law. 
Another  new  law  in  South  Dakota  prohibits  the  sale  of 
nny  article  of  food  or  drink  or  any  medicinal   or  toilet 
preparation   intended    for   human    use    internally   or   ex- 
ternally that  contains  any  wood  alcohol. 

Sale  of  Drugs  in  General  Stores. 

Still  another  law  permits  the  sale  of  certain  common 
poisonous  drugs,  and  also  of  solution  of  hydrogen  diox- 
ide, in  stores  in  towns  where  there  is  no  registered  phar- 
macist. It  Is  provided  that  such  drugs  If  kept  in  a  store 
where  foods  are  sold,  shall  be  kept  apart  from  the  foods. 


A  Referendum  on  Price  Maintenance. 

A  referendum  on  the  advisability  of  a  federal  law  to 
legalize  the  maintenance  of  resale  prices  has  been  sub- 
mitted by  the  Chamber  of  Commerce  of  the  United  States 
to  the  bodies  affiliated  with  the  national  chamber,  which 
are  located  In  every  State  in  the  Union  and  the  principal 
parts  of  the  world.  Opinion  is  asked  on  the  following 
questions-: 

Should  there  be  federal  legislation  permitting  the  main- 
tenance of  resale  prices,  under  proper  restrictions,  on 
identified  merchandise  for  voluntary  purchase,  made  and 
sold  under  competitive  conditions? 

Should  federal  legislation  take  the  form  of  an  amend- 
ment to  the  trade  commission  act,  defining  the  conditions 
under  which  price  cutting  Is  an  unfair  method  of  compe- 
tition, and  authorizing  the  Federal  Trade  Commission  to 
prevent  such  price  cutting  in  Interstate  and  foreign  com- 
merce? 

This  Is  the  thirteenth  referendum  to  be  taken  by  the 
national  chamber,  with  the  purpose  of  ascertaining  for 
the  benefit  of  Congress  and  the  President  the  business 
opinion  prevailing  throughout  the  United  States  on  ques- 
tions of  immediate  Importance. 


The  Cincinnati  Model  Homes  Company  is  planning  a 
building  to  contain  thirty-three  flats  and  a  drug  store. 
This  building  will  )>e  located  on  East  Kerper  avenue,  and 
will  be  used  exclusively  by  negro  tenants. 

Each  employee  of  the  Pegram-Patton  Drug  Company,  of 
Bessemer,  Ala.,  who  has  been  employed  by  the  firm  for 
one  year,  hss  been  notified  that  he  will  receive  the  net 
profits  of  one  share  of  stock. 

E.  E.  KIrkham,  a  student  In  the  Michigan  College  of 
Pharmacy,  has  withdrawn  from  the  college  for  the  purpose 
of  joining  the  signal  corps  of  the  British  army. 
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Coming  Meetings  of  State  Associations. 

Arkansas,  at  Little  Rock,  May  9th. 
Kansas,  at  Kansas  City,  May  16th. 
Oklahoma,  at  Sulphur,  May  16th. 
Texas,  at  Fort  Worth,  May  16th. 

Arkansas  Association  of  Pharmacists. 

The  thirty-fourth  annual  meeting  of  the  Arkansas  As- 
sociation of  Pharmacists  will  be  held  at  LltUe  Rock.  May 
»th  to  11th. 

In  the  call  for  the  convention  it  is  said  that  the  execu- 
t  ve  officers  are  initiating  a  propaganda  for  the  conserva- 
tion of  the  rightful  field  of  activity  for  pharmacy 

Members  are  urged  to  come  to  the  meeting. 

California  Association. 

The  tenth  annual  convention  of  the  California  Pharma- 

?!^,!  *°  ,i^.f°l*.""°  '^'"  "«  "i^'f'  at  Los  Angeles,  June 
14th  to  16th.  The  secretary  of  the  association,  K.  B.  Bow- 
erman,  and  the  local  secretary,  Arthur  R.  Maas,  are  plan- 
ning to  get  a  large  attendance.  The  headquarters  for  the 
meeting  will  be  at  the  Clark  Hotel 


Illinois  Association. 

Through  the  combined  efforts  of  the  membership  com- 
n  in^f  P,,^**^  "'""".'^  Pharmaceutical  Association  and  the 
/rln   n  Pl'^'-'^a^eutical  Travelers'  Association,  three  hun 

bodv  7„r'"^°"'T  ^^""^  "^^^  ^'^'^^^  '«  the  first-named 
venLn  nf  tH  T^""'  '"■^.  expected  by  the  time  of  the  con- 
June  6th  to  8th    °  ^*°"*t""'s  to  be  held  at  Springfield, 

hv'^fhl^  ^tf!^^  promises  to  be  well  attended,  as  Is  shown 
tL-     J     *■  ^}^^  "'°®  hundred  members  have  already  paid 

car^  cT  ^°'     ''"••  ^'^"'■"'"^   ">«  association   funds  lo 
carry  out  an  extensive  legislative  campaign  next  year. 
vpnH-,?^  the  speakers  of  note  who  will  address  the  con- 

on  "Hnw  ?  M^l""^*?-  -^^'°"'  °f  ^^t""""'  ^l^"  ^'1'  speak 
?r=        T    ^  ^^^^  ^^^  ^"""K  Store  Pay  Better,"  and  Pro- 

from^h.  R  *^ff  i.'"'"^'^"^  '^*^'="^^  "Narcotic  Legislation 
from  the  Retail   Druggists'   Standpoint" 

h3®  ofl®'°?^  °^  ^°^^  associations  will  be  held  In  the  Il- 
linois State  Arsenal,  and  a  big  feature  will  be  the  exhibit 
as  between  forty-flve  and  fifty  manufacturers  have  en- 
prfducS'  ^^^'"^  *"*^  ^'"  display  and  dispense  their 

The  Illinois  Traction  Company  has  made  a  special  rate 
of  one  and  one-third  fare  for  the  round  trip.  The  Chl- 
rh^not"''n^'*°?  Railroad  will  run  a  special  train,  leaving 
Chicago,  Tuesday  morning,  June  6th  at  9  o'clock. 

ihe  entertainment  committee  announces  that  the  presi- 
dents reception  will  be  held  Tuesday  evening,  June  6th 
^L  .*^!®"?;'=  *  banquet  will  be  given  Wednesday  eve- 
ning at  the  St.  Nicholas  Hotel,  and  automobile  rides  and 
special  entertainments  will  be  provided  for  the'ladies  by 
the  ladies  auxiliary  of  the  Sangamon  County  Retail  Drug- 
gists  Association  on  Wednesday  and  Thursday 

Reservations  can  be  secured  from  R.  H.  Smith,  160 
North  Fifth  avenue,  Chicago. 

Iowa  Pharmaceutical  Association. 

The  Johnson  County  Druggists'  Association  is  plan- 
ning to  make  the  coming  session  of  the  Iowa  Pharmaceu- 
tical Association,  to  be  held  at  Iowa  City,  June  20th  to 
22d  an  eventful  one.  Prof.  R.  A.  Kuever,  of  the  College 
,  P?'*™»cy  of  the  University  of  Iowa,  is  local  secretary 
Of  the  State  association.  Iowa  has  one  of  the  largest 
btate  associations  In  the  country,  and  as  it  will  meet  this 
year  in  the  university  city,  an  unusually  large  attendance 
18  expected. 

Johnson  county,  the  home  of  the  local  association  has 
twenty-five  druggists,  twenty-one  of  whom  are  actually  en- 
gaged in  the  retail  business,  three  In  manufacturing  in- 
dustries, six  in  teaching  pharmacy,  and  five  in  miscella- 
neous pharmaceutical  work.  E.  R.  Utterback  is  president 
of  the  county  association. 


Kansas  Pharmaceutical  Association. 

J.  W.  Giesburg,  of  Kansas  City,  local  secretary  of  the 
Kansas  Pharmaceutical  Association,  Is  making  extensive 
arrangements  for  the  thirty-seventh  annual  meeting  of 
that  body,  which  is  to  be  held  at  his  city  May  16th  to  18th. 


A  banquet  will  be  served  at  the  Hotel  Muehlbach.  Secre- 
tary D.  V.  Riesen  announces  that  Mr.  Sheldon,  of  the  Shel- 
don School  of  Salesmanship,  Chicago,  will  deliver  an  ad- 
dress. 


Missouri  Travelers'  Association. 

At  the  thirty-eighth  annual  meeting  of  the  Missouri 
Pharmaceutical  Association,  to  be  held  June  13th,  the  sil- 
ver anniversary  of  the  Missouri  Pharmaceutical'  Travel- 
ers' Association  will  be  held.  Twenty-five  years  ago  this 
organization  was  formed  at  Excelsior  Springs.  This 
year  the  session  will  be  held  at  the  same  place.  This  or- 
ganization claims  to  be  the  oldest  auxiliary  body  of  trav- 
elers in  association  with  a  pharmaceutical  body.  This 
year  Schooling  Chapline,  of  Kansas  City,  Is  president,  and 
W.  R.  Adelsperger,  of  the  same  city,  is  the  secretary. 

The  Indies'  Auxiliary  Branch  of  the  Missouri  Pharma- 
ceutical Association  and  the  Missouri  Board  of  Pharmacy 
will  also  hold  meetings  at  the  same  time  and  place. 

North  Carolina  Association. 

The  thirty-seventh  annual  meeting  of  the  North  Caro- 
lina Pharmaceutical  Association  will  be  held  at  Wrights- 
vllle  Beach  June  20th  to  22d. 

Because  of  the  renewed  and  unusual  interest  manifested 
in  the  association  during  the  past  year,  as  partly  evi- 
denced by  .the  large  number  of  accessions  to  the  member- 
ship, and  because  of  the  attractiveness  and  popularity  of 
Wrightsville,  a  most  successful  and  largely  attended  meet- 
ing is  anticipated  by  the  oflScers  in  charge. 

Headquarters  for  the  visiting  druggists  will  be  the 
Oceanic  Hotel,  where  rates  of  $2.50  to  $4  will  be  offered. 
Summer  excursion  rates  to  Wrightsville  will  be  In  eiffeet 
on  all  North  Carolina  railroads. 

The  Traveling  Men's  .Auxiliary  purposes  adding  very 
materially  to  the  social  side  of  the  meeting.  With  the  as- 
sistance of  the  traveling  men.  Local  Secretary  D.  A.  El- 
vington,  of  Wilmington,  will  offer  a  program  that  will 
keep  the  delegates  from  "going  stale.'' 

Further  Information  will  be  gladly  furnished  by  J.  G. 
Beard,  secretary.  Chapel  Hill. 


G.  E.   Burv^ell,  the  Treasured  Treasurer  of  the  North 
Carolina  Pharmaceutical  Association. 

BY   J.    G.    BE.\KD,   SEXJRETARY   OF  THE    SAME. 

I  feel  secure  in  saying  that  no  State  pharmaceutical  as- 
sociation in  the  Union  possesses  a  more  valuble  officer 
than  G.  E.  Burwell,  of  Charlotte,  N.  C,  has  proved  him- 
self to  be  during  the  past  year  as  treasurer  of  the  North 
Carolina  Pharmaceutical  .\8soclation. 

Besides  performing  in  a  most  creditable  manner  the  va- 
rious duties  of  his  office — duties  not  always  light — Treas- 
urer Burwell  has  shown  his  loyalty  to  his  association  fur- 
ther. He  has  single-handedly,  and  with  no  thought  or 
hope  of  financial  gain  to  himself,  secured  thirty  new 
members  for  the  association  since  the  last  meeting  of 
the  organization.  Besides  securing  thirty  new  members, 
he  has  seen  to  it  that  no  old  members  resigned — a  more 
important  matter  than  most  of  us  consider  it. 

Mr.  Burwell,  who  is  a  traveling  representative  in  North 
Carolina  for  an  Atlanta  house,  has  been  the  efficient 
treasurer  of  the  N.  C.  P.  A.  since  1909. 

North  Carolina  druggists  may  well  point  with  pride  to 
the  achievements  of  Treasurer  Burwell. 

[And  to  the  foregoing  we  may  add  that  Mr.  Beard,  who 
has  kept  the  secretary's  chair  from  blowing  out  of  the 
window  for  the  past  four  years  or  such  a  matter,  is  no 
slouch.  If  any  proof  of  this  statement  were  needed,  we 
have  it  right  under  our  noses — see  the  publicity  he  is 
getting  for  his  association.  And — just  between  us — he 
sent  us  such  a  good  boost  for  the  forthcoming  meeting  of 
the  Tar  Heel  druggists  that  we  do  not  dare  to  print  it  in 
full  for  fear  of  either  one  or  two  things,  namely:  (1)  all 
the  other  associations  would  be  "peeved"  at  us  for  slight- 
ing them,  or  (2)  they  would  all  send  in  boosts  of  equal 
length,  and  we  should  be  swamped. — Editor  The  Drug- 
gists  CiRCrTLAR.] 


Pennsylvania  Association. 

It  is  announced  by  the  committee  on  publicity  that 
voluntary  applications  for  membership  are  flocking  In  lor 
the  first  time  in  the  history  of  the  association.    The  com- 
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mittee  believes  that  this  Is  due  to  the  helpful  publicity 
for  pharmacists  which  it  has  been  the  means  of  securing. 
Members  are  paying  their  dues  more  promptly  than  here- 
tofore and  it  is  presumed  for  the  same  reason. 


European  Proprietaries. 


Tennessee  Association. 

The  Tennessee  Pharmaceutical  Association  will  hold 
its  annual  meeting  at  Mont  Eagle,  July  11th  to  13th 

Drug  jobbers  and  manufacturers  of  Chattanooga,  Mem- 
phis and  Nashville  are  planning  the  entertainment  of  the 
pharmacists.  Special  railroad  rates  and  hotel  fares  have 
been  arranged  for. 

E.  V.  Sheeley,  of  Memphis,  is  president,  and  T.  J.  Shan- 
non, of  Sharon,  is  secretary  of  the  association. 

Wisconsin  Association. 

Plans  for  the  entertainment  of  the  1916  convention  of 
the  Wisconsin  Pharmaceutical  Association  are  being  made 
by  the  druggists  of  Wausau,  where  the  meeting  will  be 
held  this  year  July  18th  to  21st. 

The  entertainment  committee  is  composed  of  W  W   Al- 
berg,    local    secretary    of    the    State    Association;     Bert 
Schwanberg,  F.  G.  Wilcbmann,  D.  F.  Ploss  George  Pradel 
Fred  Schmidt,  Carl  Pagenkopf  and  William  Taege 

Headquarters  for  the  ladies  will  be  at  the  Wausau  club 
house.  The  business  sessions  of  the  association  will  be 
held  in  the  court  house. 

The  Wisconsin  Association  of  Drug  Salesmen  is  plan- 
ning a  carnival  feature  for  the  evening  of  June  20th. 


The   Women's   Pharmaceutical   Association   of 
the  Pacific  Coast. 

The  regular  meeting  of  the  Women's  Pharmaceutical 
Association  of  the  Pacific  Coast  was  held  March  26th  at 
San  Francisco. 

Several  subjects  came  up  for  discussion.  Among  them 
was  the  preservation  of  lard ;  phylacogens  and  their  dosage ; 
and  what  should  be  dispensed  when  a  saturated  solution 
of  sodium  iodide  is  prescribed,  sodium  iodide  being  soluble 
In  less  than  its  weight  of  water. 

Miss  Laird  will  prepare  the  program  for  the  monthly 
meeting  in  April. 


John  M.  Harvey,  of  Wilmington,  Del.,  celebrated  his  fif- 
tieth anniversary  as  a  druggist  on  March  26th.  On  that 
day,  in  1866,  Mr.  Harvey  began  to  work  with  Edward 
Brlnghurst  &  Co.,  of  Sixth  and  Market  streets,  Wilming- 
ton. He  remained  with  this  company  tor  thirteen  years 
during  part  of  which  time  he  attended  the  Philadelphia 
College  of  Pharmacy,  by  which  he  was  graduated  in  1872. 
In  1879  Mr.  Harvey  began  business  for  himself  and  has 
80  continued  since.  The  Brlnghurst  store  is  the  one  in 
which  Ferris  Brlnghurst  was  killed  by  an  explosion  while 
experimenting,  in  the  Circilaks  Golden  Jubilee  num- 
ber Ferris  Brlnghurst  was  accorded  a  place  among  the 
fifty  most  distinguished  American  pharmacists  who  had 
died  since  the  Circulab  was  founded. 

At  lU  annual  meeting  and  dinner  held  at  Portland,  Me, 
March  8th,  the  Cumberland  County  Pharmaceutical  Asso- 
elation  discussed  the  elimination  of  the  5-cent  sale  and 
ele<ted  the  following  officers:  President  John  C  Otis- 
vice-presidents,  W.  E.  Hurlburt.  Thomas  A.  Foley  and 
Sumner  C.  Davis;  secreUry,  Edward  W.  Murphy:  treaa- 
urer  James  A.  Broe;  executive  committee,  L.  J.  Maguire 
F.  H.  Powers,  John  C.  Otis,  E.  W.  Murphy,  E.  C  McDon- 
ough;  enteruinment  committee,  L.  J.  Maguire  John  C 
Otis  James  Murren,  F.  H.  Power  and  W.  E.  Hurlburt' 
President  Louis  J.   McOuIre  presided. 

Thomas  and  John  H.  Rourke,  for  twenty-five  years 
partnere  in  the  store  at  8  Court  street,  Binghamton,  N  Y 
have  disposed  of  their  store  to  Lucius  F.  Hamlin  Mr 
Hamlin  himself  is  a  veteran,  having  been  employed  In 
drug  stores  In  Binghamton  for  the  past  twenty-elx  years 
He  started  In  the  store  of  A.  Corbln.  Son  ft  Co.  Later  he 
became  associated  with  the  Barkman  store  of  which  he 
has  been  the  manager  for  the  past  ten  years. 

The  store  of  W.  E.  Armstrong  ft  Co..  Petersburg,  Va 
was  destroyed   by    fire  March    2l8t.   the  thirty-first  anni- 
versary of  a  similar  catastrophe  In  which  this  firm's  store 
was  the  principal  sufferer. 


Affuttan  is  the  trade  name  for  o-oxyquinolineaalicyllo 
acid  ester. 

Algolane,  a  French  preparation  put  forward  as  a  rem- 
edy for  gout,  rheumatism,  etc.,  is  the  salicylic  acid  ester 
of  propyl-dioxy-butyl  alcohol. 

Anti-Diarrhoin  is  the  name  for  tablets  which  contain 
bismuth  salicylic-tannate. 

Anti-Frostol  is  an  ointment  containing  an  organic  io- 
dine compound. 

Anti-Influenzol  is  a  name  applied  to  acetyl-sallcyllc  acid 
tablets. 

Attiral,  a  serum  prepared  in  France,  is  claimed  to  pre- 
vent the  coagulation  of  milk  in  the  stomach. 

Bipheron  is  said  to  contain  chloral  hydrate,  caffeine- 
sodium  benzoate,  and  extract  of  Jamaica  dogwood. 

Bispol,  a  Russian  ointment,  consists  of  bismuth  sub- 
nitrate,  boric  acid,  zinc  oxide,  bismuth  subgallate,  lano- 
lin, petrolatum  and  balsam  of  Peru. 

Captol,  a  Russian  product,  contains  kola  nut,  quinine 
hydrobromide,  aspirin  and  salophen. 

Chinocol  is  the  name  for  tablets  containing  quinine  BUl- 
phoguaiacolate  and  fluid  extract  of  Jamaica  dogwood. 

Diatrone  contains  phenolphthalein,  fennel  seed,  chamo- 
mile flowers,  and  peppermint  leaves. 

Dilantin  is  a  liquid  claimed  to  contain  the  active  prin- 
ciples of  digitalis  and  strophanthus. 

Doronat  Ointment  consists  of  equal  parts  of  thorium  X 
and  lanolin. 

Epithen  Ointment  contains  scarlet  red  and  balsam  of 
Peru. 

Ergopan  contains  the  amino  compounds  and  alkaloids 
of  ergot. 
Etelen  is  trigallacetol. 

Euronervin  contains  lecithin  and  bromides. 
Olanduitrin-Tonogen  contains  pituitary  extract  and  ad- 
renalin. 
(ilykalzium  Effervescent  Salt  contains  calcium  chloride. 
Hexophan. — When  acetyl  acid  is  heated  with  isatin  In  al- 
kaline    solution     oxiphenylquinolinedlcarbonic     acid     is 
formed  which  under  the  name  "hexophan"  is  used  in  the 
treatment  of  gout,  in  inflammatory  rheumatism,  lumbago, 
etc.     It  occurs  as  a  yellow  powder  which  is  insoluble  in 
water  or  alcohol,  but  soluble   in  caustic  alkali  solutions 
and  in  ammonia  water. 

lod-Lenicet  Powder,  a  substitute  for  tincture  of  iodine, 
contains  10  per  cent,  of  iodine. 

Kalkolan-Sirup  and  Tablets  contain  calcium  glycero- 
phosphate and  extract  of  kola. 

Kalzan  is  the  name  for  tablets  which  contain  calcium- 
sodium  lactate. 
Klondol  is  a  preparation  similar  to  lysol. 
Kephalalbin  Is  a  lecithin-albumin  preparation  obtained 
from  brain.     It  is   said  to  contain  24  per  cent,  of  phos- 
phatides. 

Kratalgin  is  a  mixture  of  caffeine,  phenacetin  and  pyra- 
mldon. 

Ludwig's  Wurmmittel  Is  a  compound  emulsion  of  oil  of 
chenopodium. 

Mekonal  is  the  name  for  tablets  containing  morphine 
hydrochloride,  veronal,  and  acetyl-sallcylic  acid. 

Normalin  is  the  name  for  tablets  containing  calcium 
chloride  with  a  mask  for  its  nauseating  taste. 

Nilaton  is  said  to  contain  tincture  of  iodine,  sesame  oil, 
liquid  paraffin,  linseed  oil,  aminobenzoic  acid  ethyl  ester, 
mucilage  of  acacia,  glycerin  and  soluble  oil.  It  is  put  for- 
ward for  the  treatment  of  wounds. 

Pancrofirm,  Dr.  Scheermesser,  Is  claimed  to  be  a  pan- 
creas-mllk-albumin  preparation. 

Pommade  Bourget  consists  of  salicylic  acid,  oil  of  tur- 
pentine, lard,  yellow  wax,  and  solid  paraffin. 
Proglycerln  Is  a  lanolin  emulsion. 
Recvalysat  is  a  dialysate  of  fresh  valerian  root. 
Iteslcol  Is  an  alcoholic  solution  of  various  resins,  balsam 
of  Peru  and  ethane  derivatives. 
Rhinovalin  is  a  mixture  of  valldol  and  liquid  paraffin. 
Solarton  Is  the  mono-ammonium  salt  of  heptin  chlorar- 
slnlc  acid. 

Trivetin  contains  antlpyrln,  phenacetin  and  caffeine- 
sodium  benzoate. 

Uricolysin  Jahr  Is  an  effervescent  salt  containing  lith- 
ium and  plpcrazlne. 
Wawil  is  an  alcoholic  distillate  of  fresh  valerian  root. 
Xylona  Is  a  preparation  similar  to  creoUn. 


314 


THE  DRUGGISTS  CIRCULAR 


Miiv  Htir. 


NEWS  OF  THE  PHARMACY  BOARDS 

Under  this  heading  are  to  be  found  the  names  and  addresses  of  the  secretaries  of  the  various 
boards  of  pharmacy  of  the  country,  the  date  and  place  of  the  next  examination  to  be  held  by 
each  board  zvhcn  such  data  are  avaihible,  as  well  as  the  names  of  those  ivho  pass  the  examina- 
tions held  by  the  various  boards  from  time  to  time  as  reported  by  the  secretaries,  respectively. 


List  of  Board  Secretaries. 

Alabama— June  17th,  at  Montgomery.    E    P.  Gait  Selma 

Alaska— P.  E.  Ryus,  Ketchikan. 

Arizona— Second  Wednesday  in  April  and  November    at 

Phoenix.     H.  G.   Hulett,  Phoenix 
Aukansas— May  8th,  at  Little  Rock.    J.  A.  Gibson,  Little 

Rock. 

Califok.ma— At  San  Francisco.  Louis  Zeh,  San  Fran- 
cisco. 

Colorado— F.  E.  Mortensen,  Pueblo,  Denver  June  9th  and 
10th. 

CONNECTicuT^Flrst  Tuesday  in  March,  April  June  Sep- 
tember, and  December,  at  Hartford.  J.  A  Leverty 
Bridgeport. 

Delaware— J.  O.  Bosley,  Wilmington. 

District  of  Columbia— Second  Thursday  in  January 
April,  July  and  October.  W.  T.  Kerfoot,  Jr  Wash- 
ington. 

Florida- June  18th,  at  Tampa.    D.  W.  Ramsaur   Palatka 

Georgia — Ben  S.  Persons,  Macon. 

Hawaii— Meets  at  irregular  intervals  whenever  there  are 
candidates  to  examine.    A.  J.  Glgnoux,  Honolulu 

Idaho— E.  E.  Colpin,  Oakley. 

Illinois- F.  C.  Dodds,  Springfield. 

Indiana— Second  Tuesday  in  January,  April,  July  and 
October.    W.  H.  Rudder,  Salem 

Iowa— H.  E.  Eaton,  Des  Moines. 

Kansas — Second  Wednesday  in  February,  May  August 
and  November.    W.  E.  Sherriff    Ellsworth 

Kentucky— J.  W.  Gayle,  Frankfort. 

Louisiana— May  19th,  at  New  Orleans.  Joseph  J.  Baltar 
New  Orleans. 

Maine— Second  Wednesday  in  July,  April,  June,  August,, 
October  and  December,  at  Augusta.  F.  T.  Crane 
Machias. 

Maryland — Ephraim  Bacon,  Baltimore. 

Massachusetts- Every  Tuesday  between  September  1st 
and  July  1st,  at  Boston.  W.  F.  Briry,  Melrose 

Michigan — C.  S.  Koon,  Muskegon. 

Minnesota- ITiird  Monday  in  January,  April,  July  and 
October,  at  Minneapolis.   E.  A.  Tupper,  Minneapolis 

Mississippi— First  Tuesday  in  April  and  October  W  W 
Ellis,  Fernwood. 

Missouri— June  15th,  at  Excelsior  Springs.  Edwin  G 
Cox,  Craig. 

Montana — J.  A.  Rledel,  Boulder. 

Nebraska— May  10th,  at  Lincoln.    Orel  Jones,  Oconto. 

Nevada— First  Thursday  in  May  and  November  at  Reno 
or  Carson  City.     J.  M.  Taber,  Elko. 

New  Hampshire— Fourth  Wednesday  of  each  month  ex- 
cepting July  and  August.     H.  E.  Rice,  Nashua. 

New  Jersey— Third  Thursday  in  January,  April,  July  and 
October,  at  Trenton.    H.  A.  Jorden,  Bridgeton. 

New  Mexico — Bernard  Ruppe,  Albuquerque. 

New  York— May  17th,  at  Albany,  Buffalo  and  New  York 
W.  L.  Bradt,  Albany. 

North  Carolina — June  6th,  at  Raleigh.  F.  W.  Hancock 
Oxford. 

North  Dakota — Third  Tuesday  in  March,  June  and  Oc- 
tober.   W.  S.  Parker,  Lisbon. 

Ohio — M.  N.  Ford,  Columbus. 

Oklahoma — J.  C.  Burton,  Stroud. 

Oregon — Frank  S.  Ward,  Salem. 

Pennsylvania— June  7th,  at  Philadelphia  and  Pittsburgh. 

L.  L.  Walton,  WlUiamsport. 
Porto  |lico — J.  J.  Monclova,  Rio  Pledras. 
Rhode  Island — First  Tuesday  in  each  month  except  July, 

August  and  September.    J.  E.  Brennan,  Pawtucket. 
South  Carolina— E.  M.  Smith,  Charleston. 
South  Dakota — July  12th,  at  Deadwood.    E.  C.  Bent   Dell 

Rapids.  ^- 


Tennessee — J.  B.  Clark,  Nashville. 

Texas— May  15th,  at  Forth  Worth.    R.  H.  Gonzales. 

Utah— Third  Tuesday  in  January,  April,  July  and  Octo- 
ber, at  Salt  Lake.    W.  H.  Dayton,  Salt  Lake. 

Vermont — June  14th,  at  Montpeller.  M.  G.  Beebe,  Bur- 
lington. 

Virginia- Third  Tuesday  of  January,  April,  Julv  and  Oc- 
tober.    T.  A.  Miller,  Richmond. 

Washington — D.  B.  Garrison,  Cornell. 

West  Vikoinia- Alfred  Walker,  Sutton. 

WiscoNsi.N — Eidward  Williams,  Madison. 

Wyoming — 


Alabama  BoarcL 

The  Alabama  Board  of  Pharmacy  at  a  recent  meeting 
granted  licenses  to  the  persons  named  below: 

As  phurn-.acists— C.  B.  Dozier.  B.  J.  Houton,  and  H.  W. 
Lowe,  of  Birmingham;  G.  W.  Kennington  and  R.  E.  McCaskle, 
of  Atlanta;  C.  C.  Hatcher  and  T.  A.  Meadows,  of  Macon,  Ga,; 
T.  L.  Bradford  and  A  B.  Lauer,  of  Madison;  L.  E.  Anders,  of 
Ozark;  J.  S.  Bernreuter,  of  Jacksonville.  Fla.;  C.  R.  iiucli- 
ficld,  of  Venore,  Tenn.;  Grace  Campbell,  of  Samson;  Fran- 
cisco Corrons,  of  Ybor  City,  Fla.;  J.  S.  Davis,  of  Shawmut: 
H.  A.  Dean,  of  Douglas,  Ga.;  T.  E.  Dusdale,  of  Tuscumbia; 
D.  E.  Garrett,  of  Ditsden.  Tenn.;  C.  A.  Hart  of  Dallas.  Ga.; 
C  C.  Hollaiid,  of  Statesboro,  Ga. ;  F.  M.  Kelton,  of  Mt.  Pleas- 
ant, Tenn.;  J.  O.  Kernbrough,  of  Chipley,  Ga.;  G.  W.  Lamar, 
of  Dothan;  W.  H,  Langhorn,  of  Uniontown;  W.  F.  Lee,  of  Co- 
lumbus, Ga.;  B.  Mayers,  of  Baxley,  Ga.;  J.  T.  McClung,  of 
EdgevUle,  S.  C;  John  Milton,  of  Eufaula;  O.  J.  Moneyham.  of 
Clio;  C.  E.  Peacock,  of  Harrison,  Ga. ;  W.  W.  Peeples,  of  Bes- 
semer; C.  H.  Powell,  of  Moultrie,  Ga. ;  I.  M.  Rawls,  of  Gads- 
den; T.  E.  Reed,  of  Prospect,  Tenn.;  L.  A.  Riley,  of  Mobile; 
W.  T.  Huthertorci.  of  Boston,  Ga.;  C.  T.  Slade,  of  Mean- 
ville.  Ga.;  V.  B.  Treals,  of  Morristown,  Tenn.;  A.  M.  Truett, 
of  Chattanooga,  Tenn;  Ulman  Turner,  of  Pell  City;  W.  L. 
Wal-Jrop.  ot  Jasper;  E.  Ward,  of  Dadeville;  C.  H.  West,  of 
Lineviile.  and  P.   C.  Wilson,  of  Clanton. 

.\s  assistants— M.  H.  Coleman  and  C.  E.  Hatley,  of  Gadsden; 
W.  L.  Benton,  of  Jacksonville.  Fla.;  C.  R.  Berry,  of 
Selma;  S.  D.  Carver,  of  I.ake  Butler,  Fla.;  P.  S.  Cox,  of  Merett. 
Tex.;  H.  Crowder,  of  Tuscaloosa;  J.  D.  Farrer,  of  Macon, 
Ga. :  J.  W.  Grimsby,  of  Atmore;  K.  B.  Hlers.  of  Wauchula. 
Fia. :  M.  S.  MiGowan,  ot  Mobile;  P.  L.  Moseley.  of  Hartford; 
H.  F.  Robertson,  of  Birmingham:  W".  A.  Snowden,  of  Brook- 
ville,  Fla.;  W.  E.  Sprigt,  of  Moultrie,  Ga.;  and  J.  T.  Syringe, 
of  Greensboro. 

The  Alabama  pharmacy  law  was  amended  by  the  last 
legislature,  making  the  fee  for  examination  of  applicants 
for  registration  as  pharmacist,  $10,  and  as  assistants,  $5. 
The  law  also  requires  all  pharmacy  licenses  to  be  recorded 
in  the  office  of  the  probate  judge  of  the  district  in  which 
the  holder  resides. 

The  next  meeting  of  the  board  will  be  held  at  Gadsden, 
June  19th. 


Delaware  Board. 

At  the  April  meeting  of  the  Delaware  Board  of  Phar- 
macy the  following  applicants  for  license  were  passed: 

As   pharmacist— Leroy  E.   Affayroux.   of  Baltimore.   Md. 
As  assistant.- William  T.  Conwell.  of  Philadelphia,  Pa. 
Op.  certificate  from  another  board.— Bayard  T.  Keller,  of  West 
Virginia. 

.The  next  examination  will  be  held  on  July  5th. 


Colorado  Board. 

At  an  examination  held  by  the  Colorado  Board  of  Phar- 
macy March  10th,  the  following  named  candidates  were 
successful: 

.\s  pharmacists— S.  F.  De  LiOng.  Bernar  d  French .  G.  O. 
Pierce,  C.  H.  Potts,  F.  W.  Reid,  W.  W.  Trent,  F.  Wills,  W.  S. 
Woodward,  and  L.  E.  Wunsch.  all  of  Denver;  Agnes  Bechman, 
ot  Creede;  H.  F.  Buehring.  of  Grand  Junction;  W.  G.  Epplen, 
of  Greclev:  A.  R.  Hyatt,  of  Colorado  Springs;  A.  S.  Jameson, 
ot  Leadvllle;  J.  B.  Parrish,  of  Brighton;  and  Fred  Young,  of 
Fruita. 

As  assistants— O.  W.  Brothers,  D.  G.  Grail,  and  C.  E.  White, 
all  of  Denver;   C.  E.  Howell  and  W.  B.  Stauffer,  of  Boulder; 
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W.   H.  Andrews,  of  La  Junta;   W.  J.  Carnahan,  ot  Lafayette; 
and  A.  K.  Folger,  of  Colorado  Springs. 

The  next  meeting  of  the  board  will  be  held  at  Denver, 
June  9th. 


papers  are,  '"How  Can  We  Assist  the  Board  of  Pharmacy 
in  Better  Enforcement  of  the  Pharmacy  Law?"  and  "What 
Changes  Are  Needed  in  the  Present  Pharmacy  Law?" 


District  of  Columbia  Board. 

At  the  April  meeting  of  the  District  of  Columbia  Board 
of  Pharmacy  fifteen  candidates  were  examined,  the  fol- 
lowing Ave  being  successful,  namely: 

A.  J.  Brown,  A.  R.  Burley,  A.  C.  Painter,  Sante  Plracci,  and 
Albert  Weil. 

The  next  examination  will  be  held  July  13th  and  14th. 


Illinois  Board. 

At  the  March  meeting  of  the  Illinois  Board  of  Pharmacy 
licenses  were  granted  to  the  following  named  candidates: 

As  pharmacists— K.  J.  Anderson,  F.  A.  Brenner  Gustav  Haz- 
ner,  Kobert.  Claus,  J.  V.  Corlette,  R.  J.  Crist,  E.  N.  Denson,  E. 
W.  Dewey,  A.  fcipstein,  B.  L.  Parver,  L.  B.  Gholson.  Ada  E. 
Goldinan,  Hyman  Graeber.  F.  W.  Graham.  R.  L..  Greenwood, 
Helen  B.  Kata,  E.  J.  Krai,  Joseph  Kvasnicka.  E.  S.  Kaplan, 
Fitel  Loga.i.  L.  Levinowitz.  H.  Levlnthal.  Benjam.in  Lowls,  M. 
R.  Mandel.  Otto  Novak,  A.  E.  Peckler,  W.  C.  Price,  S.  J.  Ro- 
.lenhouse.  R.  G.  Schmitt.  E.  C.  Schultz,  J.  D.  Sprecher,  E  J. 
Underviner.  I'.  E.  Weber.  G.  V.  Whitney,  H.  R.  Waldo,  and 
Harry  Zeitman.  all  of  Chicago;  F  W.  Baxter,  of  Mt.  Sterling; 
Williiim  Beekman.  of  Chatsworth;  W.  T.  Hayes,  ot  Rochelle; 
H.  H.  Hunnira,  of  Metropolis;  A.  K.  Johnson,  of  Jollet;  A.  L. 
Muckterbury,   of  East  St.  Louis,  and  B.  E.  Simmons,  of  Girard. 

As  assistants— F.  J.  Berlin,  Leon  Brooks,  V.  J.  Dahlman,  R. 
E.  Faulkner.  Earl  Flerman,  K.  M.  Garver.  F.  Helbig,  F.  W. 
Hill.  F.  R.  Johannes,  F.  1!.  Marvel,  Max  Keyer,  C.  F.  Miller. 
W.  D.  Morrison.  E.  A.  Novick,  F.  A.  Ortlapp,  E.  C.  Paters, 
Alice  E.  Pelikan,  F.  O.  Snyder.  J.  Solomon.  L.  T.  D.  Stark, 
Li.  L.  Vale.  A.  F.  Vonrosek,  and  F.  J.  Zarobeky,  all  of  Chicago; 
L.  J.  Co/Iman,  of  Bloomington:  R.  L.  Dillon,  of  Dongola;  W. 
D.  Kraser.  of  Spring  Vallev;  S.  I.  Low,  of  Savanna;  W.  H 
Mahlc-r.  of  Oak  Park;  A.  A.  Ortman,  of  Kankakee;  C.  W. 
Petronek,  of  Cicero;  and  H.  H.  Porter,  of  Lincoln. 

Below  is  a  resolution  adopted  by  the  board: 

Resolved,  That  on  and  after  April  1st.  1916,  all  applicants 
for  examtnatioii  as  registered  pharmacist  or  local  registered 
pharmacist  must  furnish  proof  ot  having  satisfactorily  com- 
pleted at  least  one  year's  work  In  high  school,  or  Its  equiva- 
lent; provided,  that  nothing  contained  herein  shall  apply  to  an 
applicant  for  examination  as  registered  pharmacist  or  local 
registered  pharmacist  who  Is  registered  as  an  apprentice  or 
a«  an  astslstant  pharmacist  at  the  time  of  the  taking  effect  ot 
this  resolution. 

If  an  applicant  for  apprentice  registration  can  not  fur- 
nish proof  of  graduation  by  a  grammar  school,  or  orf  hav- 
ing attended  high  school.  It  will  be  necessary  for  him  to 
pass  an  examination  hetore  the  board  of  pharmacy. 


Massachusetts  Board. 

The  Massachusetts  Board  of  Pharmacy  at  meetings  held 
In  March  issued  licenses  to  the  following  applicants: 

As  pharmacists— M.  L.  J.  Chamberlain,  J.  P.  Donovan,  W. 
L.  Fraga,  Leonora  Leibel,  and  A.  Levin,  all  of  Boston;  H.  W. 
Buter.  oi  CUftondale;  C.  J.  Coter,  of  Westfleld;  H.  E.  Crosier, 
of  Shelijurne  Falls;  J.  F.  Fitzgerald,  of  Lawrence;  W.  R. 
Hayes,  of  Medf^rd;  F.  R.  Scanlon,  of  EJverett,  and  Sydney 
Smith,  of  New   Bedford. 

As  as«lstants~H.  A.  Buron,  S.  Chaokln,  J.  Kolodny,  A.  P. 
W.  Twobly.  Joseph  White  and  H.  B.  Yardumlan,  all  of 
Boston:  Abraham  Gelstein,  of  Chelsea;  C.  E.  Ollland,  of  Cam- 
bridge: G.  L.  Hawkins,  of  Norwood:  J.  J.  Kane,  of  Milford; 
C.  O.  Larrabee,  of  Lynn;  R.  W.  Payne,  ot  Greenfield,  and  A. 
>I.  Reed,  of  Fall  River. 


Montana  Board. 

Thirty-one  candidates  were  granted  licenses  by  the 
Montana  Board  of  Pharmacy  at  an  examination  held  In 
April,  the  names  of  which  are  given  below: 

J.  R.  Little,  C.  W.  Manser,  O.  T.  Smith,  and  E.  J.  Stan, 
of  Butte;  W.  L.  Olen,  R.  L  Jones,  W.  W.  McNamara,  and  W. 
■J.  Jones,  of  Helena;  P.  W.  Beley,  and  I>.  V.  Davis,  of  Livings- 
ton; J.  il.  Bull,  of  Kallspell;  J.  R.  Colllnson.  of  Outlook;  D. 
A.  Dunbar,  of  I.ed  Lodge;  G.  M.  Gosman.  of  Lhna;  P.  T.  Har- 
per, of  Missoula;  P.  8.  Henderllte.  of  Blgr  Fork;  Miles  Hop- 
kins, of  Gilford;  J.  J.  Keefe.  of  Ryegate;  F.  F.  Kelm,  of  Fort 
Benton;  A.  A.  Naegeli,  of  Great  Falls;  June  Olson,  of  Eka- 
laka;  W.  H.  I'eck,  of  Forsyth;  A.  T.  Peterson,  of  Boulder; 
Mrs.  F.  T.  Pooler,  of  Flaxrille:  E.  A.  Sibley,  of  Baker;  J.  E. 
Thompson,  ot  Cutbank;  H.  E.  Timsley,  of  Sidney;  W.  E. 
Ton^y,  of  itedstono,   and  Casper  Weiss,  of  Anaconda. 

The  next  meeting  of  the  board  will  be  held  at  Missoula 
July  20th  and  21st. 


Oklahoma  Board. 

The  OkltJioma  Board  of  Pharmacy  has  offered 
two  cash  prizee  totalling  twenty-five  dollars  for  papers 
submitted  for  reading  at  the  May  meeting  of  the  Okla- 
homa Pharmaceutical   Association.     The  topics  of  these 


Rhode  Island  Board. 

The  Rhode  Island  Board  of  Pharmacy  at  a  meeting  held 
April  4th  granted  licenses  to  the  candidates  named  be- 
low: 

J.  B.  Chute,  of  Pawtucket;  G.  N.  Dunbar,  of  Bristol;  T.  A. 
Hoffman,  of  Providence;  Gilbert  Mann,  of  Manton;  W.  H. 
Pluramer,  of  Providence;  and  R.  C.  Vars,  ot  Bradford. 


Wisconsin  Board. 

-•Vt  the  April  meeting  of  the  Wisconsin  Board  ot  Phar- 
macy the  following  candidates  were  licensed: 

As  pliatmacists— C.  J.  Engelman,  O.  F.  George,  L.  H.  Kreus- 
or,  and  Arthur  Shutkin,  ot  Milwaukee;  Edward  Erb  and  G.  A. 
ilateman,  of  Racine;  C.  J.  Blanchard,  of  Delevan;  L.  J.  Pasch- 
I'lg,  ot  Eau  Claire;  G.  B.  Heinz,  of  Shawano;  A.  J.  Kolpln,  of 
Kenosha;  Anna  May  Kennedy,  of  Rib  Lake;  F.  C.  Mink,  of 
Madison;  H.  Samdahl,  of  Black  River  Fall;  H.  B.  Rasmusen, 
of  Withee;  and  Waldemar  Wittenkamp,  of  Blair. 

As  assistants — W.  G.  Gehrs,  Deforest  Ingersoll,  S.  Kosldow- 
SKl.  and  Ei.  P.  Sutton,  of  Milwaukee;  A.  C.  Fredrlckson  and 
llarrie  E.  Stellberg,  of  Racine;  L.  A.  Bandelln.  of  Watertown; 
R.  A.  Cllfgard,  of  Madison;  C.  H.  Falstad,  of  Eau  Claire;  F. 
W.  Fosmo,  of  Martell;  T.  C.  Halverson,  of  Camp  Douglas; 
A.  J.  Hall,  ot  Chilton;  G.  E.  Loftus,  of  Walworth;  Arthur 
l.^nz,  of  Monroe;  R.  H.  Mahre,  ot  Amery;  Leonard  Ostlund, 
of  Cambridge;  W.  A.  Worley,  of  Sturgeon  Bay;  and  E.  L. 
Wold,  of  Stanley. 

The  next  meeting  of  the  board  will  be  held  at  Madison, 
July  10th  to  13th. 


Owl  Drug  Company's  Financial  Statement.* 

The  Owl  Drug  Company  issued  yesterday  a  statement  ot 
assets,  liabilities  and  net  worth,  showing  the  financial  con- 
dition of  the  company  as  of  January  3l8t,  1916.  The  state- 
ment, which  is  certified  by  Klink,  Bean  &  Co.,  public  ac- 
countants, constitutes  a  most  satisfactory  showing  for  the 
stockholders.    It  reads  as  follows: 

ASSETS. 

Cash   and   current  accounts t71,620.30 

Meichandise    (inventory) 1.086,417.05 

Plant,     accounts     (Inventory) 698,112.64 

Miscellaneous  assets   192.130.62 

$2,048.1S0.S1 
LIABILITIES. 
Current   outside »277, 705.26 

Net  worth $l,770,7M.ffi 

Sales  and  miscellaneous  Income,  twelve  months  to 
January   31st,    1916 $4,697,771.36 

Net  Income  over  all  expenses,  twelve  months  to 
January  31st,  1916 278,338.29 

Preferred  stock  dividends  paid  twelve  months  to' 
Jiinuary  31st,   1916 77,820.26 

Fire  Insurance  In  for      »1 ,250.000.00 

Preferred  stock  Issued  1 126,000,000 


•From  the  San  Francisco  Examiner  of  March  16th,  1918. 


The  Owl  Drug  Company  owns  and  operates  twenty-one 
drug  stores  In  eight  cities  on  the  Pacific  Coast,  and  Is 
said  to  have  paid  8  per  cent,  dividends  on  Its  preferred 
stock  ever  since  the  formation  of  the  present  corporation 
in  1907.  It  reports  a  steady  Increase  ot  sales,  with  aver- 
age earnings  for  five  years  past  equal  to  tour  times  the 
preferred  dividend.  According  to  a  current  stock-market 
report  a  year  ago  there  was  outstanding  $960,000  of  pre- 
ferred Owl  stock  and  $4,000,000  of  common,  with  no 
t>ond8.    The  stock  has  been  quite  active  ot  late. 


H.  W.  Eddy,  manager  of  the  Druggists'  Indemnity  ESx- 
change,  ot  St.  Louis,  has  bought  the  Jal  Alal  Building  ot 
that  city.  The  price  he  paid  Is  reported  to  have  been 
$200,000,  and  It  Is  further  said  that  be  will  spend  about 
$100,000  on  Improvements.  Mr.  Eddy  plans  to  fit  up 
one  hundred  music  studios  in  the  building  and  to  set 
apart  a  large  hall  tor  use  as  an  auditorium. 

The  late  Charles  H.  McConnell  willed  his  collection  ot 
military  pictures  to  the  Grand  Army  Hall  and  Memorial 
Association,  or  to  the  Chicago  Historical  Society  as  his 
widow  may  direct.  The  widow  Is  to  receive  an  annuity 
of  96,000. 
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Obituaries. 

Walter  H.  Gale. 
Walter  Henry  Gale,  of  Chloago,  died  March  22d  In  a  hos- 
pital In  that  city  after  having  undergone  a  surgical  opera- 
tion.   He  was  In  his  flfty-eeventh  year,  having  been  born 
at  Chicago,  December  8th,  1859,  the  son  of  Edwin  O.  and 

Julia  Hart  Gale.  The  father 
was  born  In  this  city  and 
went  to  Chicago  in  1835 
when  the  son  was  only 
three.  He  and  William  H. 
Gale  opened  the  drug  store 
of  Gale  Brothers  In  1856. 
In  1865  William  H.  Gale 
was  succeeded  by  William  F. 
Blockl  In  the  firm,  and  it 
was  in  the  store  of  Gale  & 
Hlocki  that  the  subject  of 
this  sketch  began  his  career 
as  a  druggist  in  1876.  He 
became  a  member  of  the 
Arm— which  later  was  made 
a  corporation — in  1884.  He 
retired  from  the  active  man- 
agement of  this  businees 
some  years  ago,  having 
been  succeeded  by  his 
brother  Abram. 
Mr.  Gale  was  educated  In  the  public  schools  and  the 
University  of  Illinois,  and  was  always  regarded  as  being  a 
man  of  unusual  ability.  As  president  of  the  Illinois  Phar- 
maceutical Association— a  position  he  held  for  two  terms, 
1900  to  1902 — he  recommended  and  helped  to  secure  the 
passage  of  an  anti-cocaine  law  which  was  the  forerunner 
of  much  similar  legislation.  He  was  a  substantial  friend 
of  the  National  Association  of  Retail  Druggists  in  Its 
early  struggling  days  and  was  one  of  its  vice-presidents 
In  1902-3.  He  was  a  valued  member  of  the  Chicago  Vet- 
eran Druggists'  Association,  of  which  his  father  was  the 
first  president.  He  was  also  a  member  of  the  American 
Pharmaceutical  Association. 

Of  late  years  Mr.  Gale  had  spent  much  time  in  motor- 
ing in  the  South  and  West.  In  1884  he  married  Miss  Cora 
Goodkins,  who  survives.  He  also  left  four  brothers,  Vin- 
cent, Abram,  Whittler,  and  Oliver. 


WALTER  HENRY   QALE. 


Morris  Charles  Backer,  of  Baldwin,  N.  Y.,  died  sud- 
denly March  27th.  He  was  thirty-eight  years  of  age,  and 
a  native  of  Georgia. 

Edward  Bah-ey,  proprietor  of  drug  stores  lir  Ipewlch 
and  Rowley,  Mass.,  died  suddenly  in  Ipswich  April  11th. 
He  is  survived  by  a  widow  and  one  daughter. 

Jacob  S.  Bailey,  of  Louisville,  Ky.,  died  March  26th, 
aged  fifty-three  years. 

Werner  C.  Brandenberg,  of  1125  Lexington  avenue,  this 
city,  was  killed  in  an  automobile  accident  In  Central  Park, 
April  1st. 

Harry  Claassen,  of  Brooklyn,  died  March  20th.  He 
was  born  in  this  city  April  8th,  1880.  For  the  past  fifteen 
years  he  had  been  in  the  drug  businees  at  Greene  and 
Knickerbocker  avenues,  Brooklyn. 

John  Crafps,  a  druggist  of  Alma,  Kan.,  died  there  April 
4th. 

Justin  N.  Dews,  of  Lowell,  Mass.,  died  in  March.  He 
was  associated  in  business  with  his  brother  Azro.  It  Is 
said  that  his  love  of  justice  and  square  dealing  was  known 
and  appreciated  by  all  his  associates. 

A.  Webstek  Eweix,  of  Crisfield,  Md.,  died  March  25th. 
He  is  survived  by  his  wife  and  five  children. 

D.  W.  FAULKNBas,  a  druggist  of  Maiden,  Mass.,  died  sud- 
denly at  his  home  on  March  15th.    He  left  a  wife. 

Herman  M.  Gifford,  of  Troy,  N.  Y.,  died  suddenly  March 
30th,  at  the  age  of  sixty-eight  years.  Mr.  Gifford  was  bom 
In  Vermont  and  went  to  Troy  in  youth.  After  holding  sev- 
eral positions  •with  drug  stores,  seventeen  years  ago  he 
opened  a  store  for  himself  and  was  still  in  business  at  the 
time  of  his  demise. 

John  Waller  Harrison,  a  druggist  of  Greenville,  S.  C, 
died  there  April  3d  In  his  thirty-eighth  year.  Mr.  Harri- 
son was  very  much  Interested  in  the  Masonic  fraternity, 
being  at  the  time  of  his  death  master  of  the  local  lodge. 
He  is  survived  by  a  widow,  two  daughters  and  a  son. 


Andrew  E.  Hbokman,  of  Brooklyn,  N.  Y.,  died  after  a 
long  illness  April  2l8t,  aged  forty-five  years.  Mr.  Hege- 
man,  who  for  a  long  time  had  been  the  only  one  of  that 
name  In  the  drug  business  in  this  city,  closed  his  store 
at  Cropsey  avenue  and  Bay  Seventeenth  street,  Brooklyn, 
some  weeks  ago  on  account  of  his  inability  to  give  it  at- 
tention. For  many  years  he  had  been  secretary  of  the 
Kings  County  Pharmaceutical  Society  and  the  Brooklyn 
College  of  Pharmacy.  The  deceased  was  of  an  old  Long 
Island  family,  the  Hegemans  having  been  among  the  first 
settlers  of  New  Utrecht.    He  is  survived  by  his  wife. 

Edward  W.  Hilto.n,  for  thirty-three  years  engaged  In 
the  drug  businees  In  Boston,  died  in  the  Massachusetts 
General  Hospital,  March  28th.  For  some  time  Mr.  Hilton 
had  been  living  at  Everett,  N.  H. 

John  J.  Lambe  died  April  5th.  He  at  one  time  con- 
ducted a  drug  store  on  .Main  street,  Hartford,  Conn.  He 
then  became  a  special  agent  for  a  New  York  company  in 
Its  Eastern  territory.  He  was  a  member  of  several  fra- 
ternal  organizations. 

C.  J.  Luce,  a  veteran  druggist  of  Providence,  R.  I.,  died 
there  April  6th.  Mr.  Luce  learned  the  drug  business  un- 
der the  employ  of  Blanding  &  Blanding,  and  in  1879 
opened  the  store  in  which  he  was  doing  business  at  the 
time  of  his  death.  He  is  survived  by  a  widow  and  two 
daughters. 

Charles  Meiok,  a  druggist  of  this  city,  died  suddenly 
April  10th. 
A.  B.  Northcutt,  of  St.  Louis,  died  suddenly  March  9th. 

D.  A.  Prall,  a  druggist  of  Saginaw,  Mich.,  died  in 
Santa  Anna,  Cal.,  on  April  2d. 

Dr.  Arthur  Schwartz,  of  Trenton,  N.  J.,  was  found 
dead  on  the  Pennsylvania  shore  of  the  Delaware  River, 
April  13th.  Dr.  Schwartz  had  left  home  to  go  to  a  drug 
store  that  he  conducted  in  Princeton  on  the  Saturday 
afternoon  previous.  The  deputy  coroner  issued  a  certifi- 
cate that  death  was  caused  by  exposure.  Dr.  Schwarta 
was  fifty-five  years  old,  and  Is  survived  by  his  wife. 

Martin  F.  Sheehan,  formerly  a  druggist  in  Lawrence, 
Mass.,  died  there  April  8th.  Mr.  Sheehan  was  born  in 
Calais,  Me.,  but  went  to  Lawrence  In  his  youth.  When 
engaged  in  the  drug  businees  he  conducted  a  store  at  the 
corner  of  Union  and  Haverhill  streets.    His  wife  survives. 

Starr  G.  Taft,  of  Troy,  N.  Y.,  died  March  21st.  Mr. 
Taft  was  twenty-five  years  of  age,  and  was  the  manager 
of  the  Llggett-Rlker-Hegeman  drug  stores  In  Troy.  He 
was  to  have  been  married  soon.  His  brother,  W.  O.  Taft, 
is  manager  of  a  Liggett  store  in  Detroit. 

Dr.  George  J.  Ward,  one  of  the  oldest  graduates  of  the 
University  of  Michigan  Medical  School,  died  at  St  Clair, 
-Mich.,  March  20th.  Dr.  Ward  was  born  In  1843  at  Bur- 
ford,  Ont.,  and  was  graduated  by  the  University  of  Mich- 
igan In  1865.  He  had  conducted  a  drug  store  at  St.  Clair 
for  forty  years,  and  In  1894  and  again  In  1896  was  presi- 
dent of  the  Michigan  Pharmaceutical  Association. 


Government  Positions  Open. 

The  United  States  Civil  Service  Commission  is  looking 
for  men  and  women  to  fill  positions  of  laboratory  aid  in 
chemistry  and  physics  in  the  Bureau  of  Plant,  Industry, 
Department  of  Agriculture,  Washington,  D.  C-.  at  a  salary 
of  from  $600  to  $900  a  year.  Candidates  must  have  had 
two  years  at  college  or  In  a  laboratory,  and  be  between 
eighteen  and  twenty-five  years  old. 

Competitors  will  be  examined  May  3d  and  4th,  and  ap- 
plications made  out  on  form  1312  must  be  In  the  hands  of 
the  commission  at  Washington  before  that  date. 

The  positions  are  said  to  be  advantageous  to  those  who 
care  to  study  for  promotion  to  better  ones  of  a  similar 
nature. 

On  June  7th  examinations  will  be  held  to  fill  three  posi- 
tions, namely:  assistant  chemist  in  ordnance  department, 
$1200;  technical  assistant  to  the  tea  examiner  at  Tacoma, 
$1200;  and  physical  metallurgist  In  the  Boston  navy  yard, 
$6  to  $8  a  day.  All  candidates  must  have  a  technical  edu- 
cation and  experience,  and  fill  out  form  1312. 


A.  S.  Bence,  of  PIttsfleld,  Mass.,  has  bought  the  store 
formerly  operated  by  Richards  &  Case,  Chelsea,  Mass.  Mr. 
Bence  will  make  his  home  at  Chelsea. 


May  Time  Is  Hay  Time  at  the  Fountains. 

May  Day  is  not  a  legal  holiday,  but  when  school 
children  turn  out  by  the  hundreds  in  the  towns  and 
by  the  thousands  in  the  cities,  and  by  the  tens  of 
thousands,  or  even  hundreds, of  thousands  in  the  met- 
ropolitan centers,  it  is  a  safe  guess  that  there  will  be 
some  extra  demand  for  soda  water.  And  it  is  also  a 
safe  guess  that  the  fountain  men  who  make  a  bid  for 
this  extra  business  will  be  the  ones  who  will  most 
profit  on  account  of  it.  There  are  ways  of  bidding 
for  this  business  which  will  suggest  themselves  to 
<^''ugg>sts  who  wish  to  have  it  and  are  willing  to  do 
something  to  make  their  wishes  come  true. 

May  is  a  month  of  legal  holidays,  there  being  four 
of  them  in  this  month,  so  distributed  over  the  coun- 
try, however,  that  not  more  than  two  of  them  occur 
in  any  one  State.  In  the  two  Carolinas,  Memorial 
Day  falls  on  the  loth;  in  Tennessee  on  the  12th; 
North  Carolina  and  Kentucky  on  May  20th  cele- 
brate the  anniversary  of  the  signing  of  the  Mecklen- 
burg Declaration  of  Independence,  and  after  these 
few  preliminaries  Decoration  Day  is  observed 
throughout  the  country  except  in  a  few  of  the  South- 
ern States,  where  holidays  earlier  in  the  year  have 
taken  its  place. 

And  holidays  furnish  an  occasion  for  soda  dis- 
|)ensers  to  exert  themselves  for  more  and  better  trade. 
Manifestations  of  a  feeling  of  the  holiday  spirit 
should  be  in  such  evidence  at  the  fountain,  in  the 
store,  in  the  window,  on  the  sidewalk,  in  the  news- 
paper advertising  of  the  store  and  in  every  other 
available  place  that  no  one  could  fail  to  notice  it  and 
be  affected  by  it  in  some  manner.  The  more  favor- 
able to  the  druggist  that  manner  is,  the  better. 

Regardless  of  holidays  May  is  naturally  a  good 
month  for  soda  drinking.  People  are  beginning  to 
feel  summery  and  seem  imfwrlled  to  do  something  in- 
dicative of  that  feeling.  The  first  super-heated  days 
create  a  keener  thirst  than  has  been  felt  since  tennis 
shoes  and  base-ball  masks  were  laid  away  in  the  fall. 
The  cravine  for  something  sweet  and  acid  has  not 


yet  been  satisfied  by  peaches  and  watermelons,  as  it 
will  be  to  an  extent  later  on.  The  gurgle  of  the  foun- 
tain, the  splashing  of  limpid  waters,  the  glitter  of 
the  ice  and  the  mellifluous  tinkling  caused  by  its 
bumping  against  the  glass— all  these  and  more  of  a 
similar  nature  combine  to  create  a  suggestion  that 
soda  drinking  is  the  thing.  And  the  accelerated  ring- 
ing of  the  cash-register  bell  is  the  music  which 
reaches  the  heart  of  the  man  who  paid  for  the  foun- 
tain. 


It's  There,  Boys;  Go  to  It. 

As  always  April  showers  will  be  followed  by  May 
flowers  this  year.  And  as  always,  the  soda  man  who 
in  April  put  his  fountain  in  good  shape  and  spread 
the  news  about,  will  in  May  reap  a  harvest  of  small 
coin.  No  matter  how  much  hesitation  there  may  have 
been  with  respect  to  soda  during  the  past  six  months 
— whether  on  the  part  of  the  fountain  owner  to  serve 
or  on  the  part  of  the  public  to  partake — May  opens 
a  fat  season  for  the  soda  man  who  is  what  that  des- 
ignation implies.  And  the  real  dyed-in-the-wool 
soda  man  realizes  this  and  is  ready  and  will  be  on 
hand  to  get  "his." 

There  are  so  many  fountains  now  at  which  good 
soda  is  served  in  an  attractive  manner  that  the  foun- 
tain at  which  the  soda  and  the  service  are  poor  has 
small  excuse  for  its  existence — so  small,  indeed,  that 
the  public  is  accepting  it  less  and  less,  to  the  end  that 
such  fountains  are  ceasing  to  exist  when  faced  by 
first-class  competition. 

The  few  essential  things  which  go  to  make  and  keep 
a  fountain  successful  have  been  described  in  the  press 
so  often  that  it  seems  that  all  who  can  read  would 
have  seen  and  heeded,  and  yet  such  is  not  the  case. 

A  palatable  and  wholesome  drink,  served  by  a 
clean,  alert  and  pleasant  dispenser,  in  surroundings 
that  are  attractive  are  the  prime  requisites  to  soda 
success.  Any  one  of  these  three  things  lacking,  the 
proprietor  of  the  fountain  has  only  himself  to  blame 
if  new  customers  fail  to  come  to  him  and  if  old  cus- 
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tomers  cease  to  return.  And  it  is  really  surprising 
how  many  men  will  admit  the  necessity  of  the  three 
factors  named,"  and  would  be  quick  to  detect  the  lack 
of  any  one  of  them  in  other  stores,  are  blind  to  what 
is  right  under  their  own  noses.  One  used  glass  left 
on  the  counter  to  attract  flies,  one  too-long  wait  for 
attention  while  the  dispenser  converses  with  friends 
or  busies  himself  about  arranging  things  to  suit  him 
behind  the  counter,  one  whiff  of  a  sour  odor  from  be- 
hind the  counter  is  often  enough  to  send  a  particular 
customer  out  of  the  store  with  an  oft-repeated  tale 
of  the  deterioration  of  the  place  and  a  resolve  to 
transfer  her  patronage  to  another  fountain. 

Some  wise  man  has  said  that  life  is  made  up  of 
little  things,  but  that  life  is  not  a  little  thing.    Foun- 
tain success  is  often  made  or  unmade  by  seeming 
trifles,  yet  fountain  success  is  far  from,  being  a  trifle. 
1  »  ■ 

Orangeade  Stock  Syrup. 

[Two  queries  having  been  received  on  this  subject, 
from  A.  O.  W.,  Maine,  and  O.  K.  B.,  New  Yorl<,  we  re- 
ferred them  to  B.  F.  White,  whose  answer  Is  given  below.] 
In  making  this  syrup  select  the  oranges  with  great 
care  to  malce  sure  that  the  fruit  Is  ripe  so  that  the  rind 
la  of  good  color  and  rich  in  oil.  Grate  the  peel  from  one 
or  more  crates  of  oranges,  taking  great  care  not  to  grate 
below  the  rich  yellow  surface  which  is  all  that  Is  of  value. 
This  grated  peel  should  be  rubbed  thoroughly  with  sugar, 
using  about  6  or  8  pounds  for  each  crate  of  oranges.  An 
absolute  rule  can  not  be  given  for  this  because  the  gratings 
of  some  oranges  are  more  moist  than  others  and  more 
sugar  is  required  to  absorb  the  moisture.  When  the  sugar 
and  gratings  have  been  thoroughly  mixed  allow  them  to 
&tand  twelve  hours  or  until  some  convenient  time  the 
next  day;  then  squeeze  the  juice  from  the  oranges  and 
strain  through  a  cloth  strainer  and  measure  carefully, 
adding  it  to  the  gratings  and  stirring  until  the  sugar  is 
dissolved;  then  strain  through  cloth.  Add  enough  more 
sugar  to  make  14  pounds  for  each  gallon  of  juice  and  stir 
until  thoroughly  dissolved.  This  Is  then  colored  to  suit. 
The  quality  of  this  syrup  will  be  greatly  improved  by 
adding  fi-om  %  to  %  ounce  of  one  of  the  emulsions  of 
orange,  a  number  of  which  are  on  the  market. 

Some  add  the  fruit  acid  to  the  concentrate,  but  it  will 
keep  better  without  and  it  should  be  added  as  required  for 
use. 

To  make  the  orangeade  take  1%  quarts  of  the  concen- 
trated syrup,  add  2  ounces  of  citric  acid,  2%  quarts  of 
simple  syrup,  and  of  this  mixture  use  from  4  to  6  ounces 
with  enough  water  to  make  one  quart,  the  amount  de- 
pending upon  how  sweet  it  is  desired  to  have  the  finished 
drink.  No  set  rule  for  sweetness  can  be  given,  as  there  is 
such  a  difference  in  tastes. 

Some  syrup  makers  I  have  known  used  orange  extract 
to  give  strength  to  the  syrup,  but  an  emulsion  of  orange 
oil  will  be  found  preferable.  Just  how  much  of  this  will 
be  required  in  addition  to  the  oranges  is  also  a  matter  of 
taste.  It  is  better  to  add  a  little  and  test  it,  adding  more 
until  you  have  a  flavor  that  pleases. 

Those  who  want  to  make  their  orangeade  syrup  a  gal- 
lon or  two  at  a  time  can  do  so  by  preparing  an  orange 
syrup  in  the  usual  way,  only  using  more  oranges,  say 
from  12  to  15,  according  to  size,  and  adding  a  little  of  the 
emulsion  and  coloring  to  suit. 


How  to  Make  Ice  Cream. 

(In  answer  to  a  query  by  D.    C.    M.,   Wisconsin.) 
Formulas  and  directions  for  making  ice  cream  appear 
In  the  Issues  of  the  Cibcular  for  July,  1915,  page  47,  and 
May,   1915,  pages  346  and'  348.     See  also  page  321,  this 
Issue. 


Johnnie-on-the-Spot. 

Bv  E.  H.  Shohtiss. 
This  month  will  come  the  hustle  days  for  the  soda  dis- 
penser. The  one  who  takes  time  by  the  forelock,  who 
has  sufficient  forethought  to  prepare  for  the  busy  days 
while  they  are  yet  a  safe  distance  In  the  future,  will  be 
the  soda  man  who  will  reap  most  when  the  harvest  days 
are  here.  Now  is  the  time  for  laying  out  plans  and  mak- 
ing all  preparations  for  many  months  to  come.  In  the 
soda  business  there  la  no  place  for  the  tardy,  no  time 
for  getting  ready  after  the  season  Is  on.  Success  depends 
much  on  being  able  to  take  care  of  business  when  it 
comes  one's  way.  So  to  put  it  in  modern  slang,  "Johnnle- 
on-the-Spot"  is  the  man  with  the  best  chance.  The  foun- 
tain should  be  ready  for  action,  the  best  of  fine  syrups 
and  all  other  requisites  on  hand.  All  new  and  old  drinks 
the  dispenser  Intends  to  serve  should  be  listed,  the  sil- 
ver-ware polished,  the  mirrors  clean,  new  signs  and  cards 
ready,  every  small  detail  ready  for  quick  action,  when 
a  good  warm  day  arrives.  It  is  foolish  to  wait  until  the 
rush  is  on.  Mistakes  that  may  have  been  made  should 
be  recalled  that  they  may  be  avoided.  In  fact,  a  general 
house  cleaning  should  be  inaugurated  and  every  nook 
and  corner  of  the  soda  department  should  be  looked  into, 
overhauled  and  brightened  up  ready  for  the  grand  open- 
ing. 

In  a  very  short  time  will  come  the  summer  rush.  Tha 
big  crowd  will  go  to  the  dispensers  who  are  "Johnnle-or.- 
the-Spot."    Will  you  be  one  of  the  Johnnies? 

The  success  of  a  soda  fountain  depends  very  much  upon 
what  kind  of  dispensers  are  in  charge.  If  any  of  them 
are  grouchy  or  harsh  in  any  manner,  it  hurts  the  busi- 
ness and  patrons  will  not  put  up  with  It,  but  pass  the 
fountain  up  and  go  elsewhere.  A  good  many  soda  cus- 
tomers walk  by  fountain  after  fountain  to  the  one  at 
which  are  cheerful  and  smiling  dispensers,  good  service 
and  everything  of  the  best.  Getting  the  confidence  of  the 
public  Is  a  way  of  building  up  and  holding  business.  One 
great  trouble  with  a  good  many  owners  of  soda  fountains 
seems  to  be  a  lack  of  interest.  They  are  willing  to  buy 
the  best  of  everything  at  the  start,  but  then  drop  the 
department  and  let  it  run  Itself,  or  buy  cheaper  fruits 
and  syrups  every  year. 

Let  me  say  th^t  a  fountain  with  the  right  man  in 
charge  can  be  made  to  pay  better  for  the  space  it  takes 
up  than  any  other  department  in  the  store.  The  owner 
should  not  consider  his  soda  water  business  as  a  side 
line.  As  many  chairs  and  tables  as  possible  should  be 
provided.  The  demand  for  ice  cream  and  college  lees 
In  many  localities  far  exceeds  the  demand  for  sodas.  The 
best  should  be  provided  and  served  in  good  style. 

Dispensers  must  work  for  the  interest  of  the  depart- 
ment, keeping  the  amounts  of  fruits  and  fixings  down  so 
that  there  will  be  no  waste. 

Help  and  push  your  soda  department.  Give  your  dis- 
penser a  chance  to  make  good.  Window  soda  displays 
are  a  help;  have  them  often;  put  out  circulars;  use  your 
local  papers;  boom  the  business  early.  Be  a  "Johnnle-on- 
the  Spot"  Soda  Man. 


The  medicinal  plant  laboratory  and  conservatory  of  the 
University  of  Minnesota  withstood  the  severe  weather  test 
of  30°  below  zero.  The  heating  plant  proved  adequate 
throughout  the  long  cold  spell  to  maintain  a  temperature 
that  was  practically  uniform,  varying  only  4°. 


Artificial  Wild  Cherry  Phosphate. 

(In  answer  to  a  (|iiery  by  McQ..  G«orgria.i 

To  make  a  syrup  of  artificial  wild  cherry  phosphate  fol- 
low the  formula  below: 

Artificial  essence  of  cherry 1  dram. 

Cherry  juice   4  ounces. 

Solution  of  acid  phosphate 4  ounces. 

Syrup to  make  4  pints. 

The  artificial  essence  of  cherry  directed  In  the  foregoing 
consists  of — 

Acetic  ether 1  dram. 

Benzoic  ether  1  dram. 

Oil  of  bitter  almond    (free  from  hydro- 
cyanic  acid) 12  minima. 

Saturated  solution  of  benzoic  acid  In  al- 
cohol      12  minims. 

Glycerin 36  minims. 

Alcohol to  make  2%  ounces. 

■  »  ■ 

R.  C.  Hahn,  who  has  been  employed  at  Muscatine  since 
his  graduation  by  the  College  of  Pharmacy  of  the  State 
University  of  Iowa  In  1914,  has  accepted  a  position  with 
W.  C.  Snyder,  of  Tama,  Iowa. 
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Would  You  Pick  up  Gold  from  the  Street? 

Or  is  it  too  much  trouble  to  bend  your  back?  If  you  saw  a  lot  of  men  heading  toward  yowr  store, 
each  one  with  money  in  his  hand  with  which  he  wanted  to  buy  something  from  you  at  a  good  profit, 
would  you  lock  your  doort  Some  merchants  would — or,  at  least,  from  the  way  they  ordinarily  act  one 
may  easily  deduce  that  they  would.  If  you  are  not  in  this  class,  read  on. 

By  O.  a.  Ginther. 


If  you  are  not  firmly  convinced  of  the  efficacy  of  print- 
er's ink  and  publicity,  do  not  read  this  article.  It  is  only 
a  little  talk  with  the  man  that  is  after  more  business,  so 
it  won't  interest  you. 

Publicity  is  educational,  otherwise  you  would  not  know 
that  "uneeda"  bis- 
cuit if  not  constant- 
ly reminded  of  it: 
you  might  spend  the 
money  for  soda 
water  instead.  There 
Is  a  lesson  in  that 
and  if  you  have 
something  good, 
whether  it  be  mer- 
chandise, service  or 
ideas,  it  is  not 
enough  for  you  to 
know  it— it  must  be 
told  to  the  public 
convincingly,  also 
c  o  n  t  inuously.  Re- 
sults are  bound  to 
follow. 

The  average  adver« 
User  tries  to  get  the 
whole  story  of  his 
life  in  one  issue, 
with  the  result  that 
little  attention  is 
paid  to  it — there's 
too  much  to  wade 
through  and  the  ar- 
ticle is  discarded  o.  a.  GiXTnEii. 
without  producing  a 

6ingle  impression.  Life  Is  too  short  to  read  a  book  on 
why  So-and-So's  tooth  brushes  are  most  desirable.  A  pin 
prick  gets  our  attention  at  once — we  see  the  point. 

Take  two  men  with  the  aforementioned  tooth  brushes  to 
sell — one  prepares  a  circular  in  10-point  type  and  tells 
you  more  than  you  ever  imagined  was  connected  with  a 
tooth  brush,  with  a  complete  history  of  his  business 
thrown  In:  a  glance  tells  one  that  he  must  read  It  all  to 
find  out  what  it  la  about.  Waste  baskets  are  full  of  this 
class  of  advertising.  The  other  man  recognizes  that  a 
few  pointed  words  will  focus  attention  on  what  he  Is  try- 
ing to  dispose  of  and  he  works  with  this  thought  In  view. 

Short  roads  are  straight  roads  and  advertising  directly 
to  the  Interested  person  will  bring  the  best  return.  It  need 
not  be  In  the  form  of  printed  matter  entirely,  as  there 
are  many  other  ways  of  attracting  attention  to  your 
store  and  merchandise  that  are  legitimate  advertising.  The 
opportunity  is  especially  good  In  the  smaller  cities  where 
every  move  you  make  Is  known  to  the  entire  population. 

A  good  plan  to  make  friends  and  Increase  business  Is 
open  to  the  man  with  a  soda  fountain,  as  soda  water  is 
something  that  is  universally  popular.  Let  us  suppose  that 
we  have  the  drug  store  In  a,  town  of  five  or  six  thousand 
people;  there  are  some  of  them  who  are  not  customers 
of  ours  and  we  want  their  trade.  We  have  advertised  In 
the  newspapers  and  sent  out  a  wagonload  of  circulars 
without  getting  Just  what  we  started  out  for:  It  makes 
as  feel  blue  and  we  look  It.  While  thinking  It  over  the 
superintendent  of  the  local  hospital  comes  In  and  In  the 
course  of  conversation,  mentions  how  hard  the  ladies  on 
his  board  are  working  to  earn  the  money  for  an  addition 
to  the  building  or  perhaps  a  few  much  needed  materials. 

bang! 

The  Idea  has  struck  us  where  it  will  do  the  most  good — 
right  in  the  head.  We  will  help  build  that  new  wing.  We 
start  right  In  to  convince  the  superintendent  that  we'll 
do  it. 

Now,  we  will  Just  fix  on  a  day  (about  two  or  three 


weeks  hence)  on  which  we  will  give  to  his  hospital  the 
entire  receipts  of  our  soda  fountain,  less  the  actual  cost 
of  materials  used.  There  will  be  no  fixed  sum  charged, 
just  what  the  purchaser  feels  inclined  to  pay — it's  a 
worthy  cause  and  no  one  would  be  so  small  as  to  give  less 
than  regular  prices,  but  all  will  be  rather  Inclined  to 
be  liberal.  We  have  our  regular  dispenser,  but  can  see 
that  we  will  need  extra  help  on  that  day,  so  rely  on 
daughters  of  members  of  the  board  to  help  us  out. 

There  is  not  one  possible  chance  of  failure  in  the  ef- 
fort and  what  have  we  accomplished?  We  have  made 
real  friends;  we  are  talked  about  (advertised);  we  see 
people  in  our  store  that  have  seldom  been  there  and  now 
that  they  are  there  we  are  going  to  treat  them  so  well 
that  they  will  keep  on  coming. 

Another  thing— we  know  that  in  the  three  weeks  before 
"the  day"  we  shall  have  about  every  one  interested  in 
that  hospital  stop  in  our  store  and  tell  us  how  much  they 
appreciate  our  help  (and  incidently  purchase  something). 
It  will  mean  new  business.  Increased  business,  and  good 
feeling  all  around. 

Why,  no,  man,  this  Isn't  a  scheme,  it's  advertising — 
try  it  and  see  how  much  good  It  will  do  you.  If  there  is 
no  hospital  in  your  town  there  are  other  and  doubtless 
equally  worthy  institutions  in  which  the  people  generally 
are  Interested. 


The  Syrup  Maker. 

By  E.  F.  Whitk. 

The  young  man  who  accepts  a  position  as  a  dispenser 
at  a  fountain  must  be  able  to  prepare  as  many  frozen  con- 
fections, which  we  class  under  the  general  head  of  sun- 
daes, as  he  can  drinks,  for  in  many  stores  the  sale  of 
dishes  that  are  eaten  exceeds  the  sale  of  things  that  are 
drunk.  He  who  sees  in  the  business  a  field  of  ac- 
tivity worthy  of  his  time  and  energy  naturally  desires  to 
get  into  the  place  where  he  can  accept  the  management  of 
a  fountain.  By  applying  himself  to  his  work,  if  he  has 
proper  instructions,  he  may,  in  a  year's  time,  provided  he 
has  any  natural  ability,  train  himself  so  that  he  can  pre- 
pare anything  called  for  in  such  a  manner  that  we  can 
term  him  a  good  mixologist.  Time  and  practice  will  In- 
crease his  ease,  speed  and  skill  and  make  him  a  more 
valuable  mftn,  simply  as  a  counter  man,  but  before  he 
can  really  succeed  he  must  become  a  syrup  maker,  and 
as  a  syrup  maker  he  should  have  some  knowledge  of  ice 
cream  making,  enough  at  least  to  enable  him  to  make  two 
or  three  grades  of  good  vanilla  ice  cream,  and  the  few 
other  kinds  that  are  commonly  used  at  soda  fountains. 
If,  when  acquiring  this  knowledge,  he  learns  the  prin- 
ciples of  flavoring  ice  cream  he  can  easily  prepare  any 
ordinary  flavor  should  the  occasion  require. 

The  young  man  with  an  ambition  to  succeed  must  un- 
derstand that  he  is  not  a  syrup  maker  when  he  learns 
how  to  dilute  a  concentrated  syrup  with  simple  syrup. 
There  are  many  fountains  where  all  the  syrups  are  pre- 
pared in  this  way,  I  admit,  but  that  is  not  syrup  making; 
it  Is  only  syrup  diluting.  The  man  who  is  really  a  syrup 
maker  must  be  able  to  take  any  raw  materials  and  con- 
vert them  into  a  syrup  of  the  required  strength  of  flavor. 
This  means  that  he  must  have  a  knowledge  of  both  the 
process  and  that  which  constitutes  a  perfectly  balanced 
beverage.  In  other  words,  he  must  know  how  a  perfect 
drink  should  taste. 

It  takes  some  time  before  a  man  can  train  and  edu- 
cate his  taste  so  that  he  can  tell  when  a  soda  or  sundae 
will  suit  the  public  taste.  Some  are  naturally  gifted  with 
an  acute  sense  of  taste,  and  natural  ability  as  a  taster  Is 
a  big  help,  but  taste  can  be  cultivated.  The  young  man  who 
really  wants  to  be  a  good  syrup  maker  must  retrain  from 
the  use  of  tobacco  and  liquor,  as  these  things  kill  the 
sense  of  taste,  and  are  not  beneficial  to  him  In  any  way. 

"There  was  a  time  when  it  was  no  easy  matter  for  the 
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youiiK  man  to  obtain  such  knowledge,  and  the  dispenser 
whom  the  syrup  maker  took  as  an  assistant  and  admitted 
Into  that  room  of  mystery  where  he  prepared  the  delicious 
sweet  things,  thought  that  he  was  surely  a  lucky  fellow, 
and  so  he  was.  In  those  days  the  syrup  maker  locked 
himself  in  his  private  sanctum,  the  syrup  room,  while  he 
cooked  the  chocolate  syrup,  so  that  no  one  could  find  out 
his  secrets. 

When  I  entered  this  business  twenty  years  ago,  those 
who  were  fortunate  enough  to  havb  a  knowledge  of  syrup 
making  would  not  teach  or  show  any  one  how  they  pre- 
pared syrups,  in  fact,  many  of  them  held  their  positions 
simply  because  their  employers  were  afraid  to  let  them 
go,  fearful  that  they  could  not  find  another  man  who 
could  make  syrup  that  would  satisfy  the  public.  But 
times  have  changed,  and  today  with  trade  journals  to  dis- 
seminate knowledge  along  all  business  lines,  learning  has 
been  made  easy  and  syrup  making  is  not  the  mystery  It 
was  a  quarter  of  a  century  ago. 

The  surprising  thing  about  it  all  to  me  Is,  that,  after 
years  of  educational  work,  the  Improved  facilities  for  the 
preparation  of  syrups  and  the  ease  with  which  Informa- 
tion can  be  secured,  there  are  so  few  really  good  syrup 
makers.  Perhaps  the  supply  meets  the  demand,  for  it  is 
a  sad  fact  that  many  do  not  seem  to  care  what  kind  of 
syrups  go  to  their  fountains,  just  so  long  as  they  man- 
age to  "get  by"  and  the  public  does  not  find  too  much 
fault.  Among  those  who  style  themselves  syrup  makers 
are  many  who  can  prepare  some  good  syrups,  but  in  many 
cases  it  is  only  because  they  have  been  furnished  with 
good  materials  and  proper  directions.  Nevertheless, 
there  are  hundreds  of  gallons  of  good  syrup  made  dally. 

Syrup  Quality. 

One  of  the  first  things  that  a  syrup  maker  must  learn 
Is  that  there  is  a  difference  in  the  quality  of  syrups,  and 
that  the  quality  of  syrups  which  he  makes  must  depend 
upon  the  prices  asked  for  drinks.  Many  a  young  man  has 
learned  to  make  syrups  where  ice  cream  soda  was  sold 
for  five  cents  and  later  accepted  a  position  at  a  fountain 
where  the  price  asked  was  ten  cents  and  wondered  why 
his  syrups  did  not  give  satisfaction.  He  could  make 
syrups;  true,  but  he  only  know  one  way  and  that  way 
would  only  answer  in  one  class  of  stores.  The  man  who  is  a 
real  syrup  maker  must  know  how  to  vary  his  quality  to 
suit  the  price.  When  we  speak  of  quality,  the  syrup 
maker  must  not  confound  It  with  purity,  as  some  do. 
No  matter  what  price  may  be  asked,  all  syrups  must  be 
pure,  but  there  may  be  a  vast  difference  In  pure  things. 

Allow  me  to  illustrate  what  I  mean.  The  syrup  maker 
goes  to  the  market  during  the  strawberry  season,  and 
there  he  finds  berries  ranging,  at  wholesale,  from  7  to  15 
cents.  While  syrup  made  from  the  7  cent  ones  would  be 
just  as  pure  as  that  prepared  from  the  more  expensive 
berry,  it  is  probable  that  it  would  lack  In  flavor.  But  price 
does  not,  of  necessity,  mean  syrup  quality  and  one  must 
learn  to  know  what  produces  the  best  syrup.  As  the 
syrup  maker  looks  over  the  crates  of  berries,  he  sees 
among  the  high  priced  ones  two  varieties.  One  is  a  berry 
of  medium  size,  having  a  rich,  deep-red  color,  very  juicy 
and  possessing  a  strong  aroma;  the  other  a  large  berry, 
fully  as  ripe,  having  a  nice  flavor,  but  not  so  juicy,  and 
of  a  lighter  and  a  brighter  color,  while  the  aroma  is 
mild.  This  last  is  what  Is  known  as  a  fancy  table  berry. 
Here  is  a  case  where  price  is  about  the  same,  and  yet  the 
first  berry  will  produce  a  syrup,  which,  when  It  Is  judged 
by  the  flavor  of  the  glass  of  soda  water  in  which  it  is  used, 
win  be  twice  as  good  as  that  of  the  latter.  Thus  we  see 
that  it  is  necessary  for  the  good  syrup  maker  to  have  a 
knowledge  of  the  flavoring  value  of  the  different  varieties 
of  fruits. 

As  another  illustration  we  might  take  the  orange.  More 
people  prefer  the  Florida  to  the  California  orange  for 
eating,  but  any  one  who  knows  anything  about  syrup 
quality,  prefers  the  California  orange  for  syrup  making, 
because  the  finished  drink  has  a  better  flavor.  The  value 
of  syrup  is  in  proportion  to  its  power  to  impart  the  desired 
flavor  to  a  glass  of  soda  water.  The  quality  of  the  syrup 
Is  not  dependent  solely  upon  the  materials  used,  but  also 
In  no  small  degree  upon  the  way  In  which  the  materials 
are  handled. 

The  Syrup  Room. 

Where  possible,  a  small  room  should  be  partitioned  off 
especially  for  use  as  syrup  room.  If  this  Is  not  attainable 
a  certain  part  of  the  regular  work  room  should  be  as- 
signed to  the  storage  of  supplies  and  utensils  so  that 


they  will  not  be  scattered  all  over  the  place,  and  often 
be  in  use  by  some  one  else  when  wanted.  This  section 
should  be  understood  by  all  to  be  exclusively  for  the  use 
of  fountain  supplies,  and  under  no  circumstances  should 
drugs  of  any  kind  be  kept  here.  The  strict  enforcement 
of  this  rule  may  prevent  some  inexperienced  dispensers 
from  using  something  by  mistake  that  might  cause 
trouble.  One  may  think  that  this  is  a  foolish  idea,  but  I 
have  known  such  things  to  happen.  Fortunately  the  mis- 
take was  discovered  before  the  syrup  was  served  and  the 
only  loss  was  the  materials  used,  but  then  that  was 
enough.  , 

The  syrup  maker  should  ask  to  be  supplied  with  a 
separate  set  of  measures  to  be  used  exclusively  in  the 
manufacture  of  syrups,  and  as  a  rule  the  druggist  will 
supply  them  because  he  realizes  the  danger  that  might 
come  from  the  accidental  use  of  utensils  that  have  con- 
tained poisons  without  their  being  thoroughly  cleansed. 
If  the  syrup  maker  is  obliged  to  use  utensils  that  are 
used  for  other  purposes  he  should  make  sure  that  they 
have  been  thoroughly  cleansed  before  he  uses  them. 

As  a  syrup  maker,  you  may  be  called  into  consultation 
about  the  building  of  a  syrup  room  so  a  little  Information 
along  that  line  will  not  be  out  of  place.  The  room  does 
not  have  to  be  a  large  one;  In  fact  a  small,  convenient 
room  is  preferable.  This  room  may  be  located  anywhere, 
but  If  the  cellar  is  a  dry  and  airy  one  a  good  location  is 
directly  beneath  the  fountain  where  a  dumb-waiter  can 
run  from  it  to  the  fountain.  If  possible,  place  a  window 
in  this  room,  as  fresh  air  helps  to  keep  things  in  good 
condition.  The  equipment  of  this  room  Is  simple.  Plenty 
of  shelf  room  is  essential.  Then  there  should  be  a  good 
sink  and  an  abundant  supply  of  hot  water.  A  place  should 
be  arranged  for  the  sugar  barrel  and  the  simple  syrup 
container.  There  should  be  an  ample  work  bench.  An 
ordinary  confectioners'  gas  stove  is  far  superi6r  to  an  or- 
dinary gas  plate  for  cooking  syrups.  A  copper  candy  ket- 
tle of  sufficient  size  to  cook  a  batch  of  chocolate  syrup 
should  be  provided.  This  costs  a  little  more  money 
than  an  ordinary  kettle,  but  it  will  outlast  many  of  them 
and  the  saving  in  syrups  will  more  than  pay  for  it.  It 
pays  to  purchase  good  utensils  for  the  syrup  room  and  the 
man  who  calls  himself  a  syrup  maker  must  know  how  to 
take  good  care  of  his  tools  and  not  abuse  them.  The  em- 
ployer gets  tired  of  buying  good  tools  for  careless  men  to 
destroy;  when  he  learns  that  he  has  a  careful  man  he  is 
usually  glad  to  furnish  him  with  anything  he  needs, 
within  reason,  to  work  with. 

The  good  syrup  man  keeps  his  room  free  from  Junk. 
He  does  not  allow  old  bottles,  jugs,  etc.,  to  accumulate, 
but  disposes  of  them  at  once.  One  might  truly  say  that 
fountain  care  begins  in  the  syrup  room.  If  this  room  is 
a  warm  one  then  it  will  be  necessary  to  have  a  cool  place 
or  a  refrigerator  where  finished  syrups,  crushed  fruits, 
and,  in  fact,  all  things  that  can  be  affected  by  heat  may  be 
kept.  The  syrup  maker  can  not  produce  good  syrups  un- 
less his  supplies  are  in  good  condition. 


Whipped  Cream. 

In  order  to  make  this  cream  properly,  you  ought  to  have 
a  marshmallow  beater,  because  you  can  never  beat  It 
light  enough  by  hand.  Place  in  a  copper  pan  18  pounds 
of  sugar,  22  pounds  of  corn  syrup,  5  gallons  of  water,  set 
on  the  fire  and  bring  to  boil;  meanwhile  have  4  pounds  of 
lump  starch  dissolved  in  1  gallon  of  water,  add  this  to 
the  boiling  batch,  and  cook  and  stir  either  in  a  steam 
pan  or  on  the  fire  until  you  can  catch  a  little  when  test- 
ing it  in  cold  water.  Let  cool  a  little,  then  pour  into  the 
beater  and  beat  slowly,  while  the  helper  may  beat  to  a 
stiff  froth,  8  or  9  ounces  of  egg  albumin.  Flavor  with  half 
a  teaspoonful  of  vanilla  crystals,  add  the  beaten  eggs  and 
beat  until  white  and  light.  Soak  the  egg  albumin  over 
night  with  enough  water  to  cover,  and  stir  it  up  well  be- 
fore using  the  same. 

Use  a  china  bowl  for  soaking  the  eggs,  as  metal  will 
color  the  eggs  red.  When  you  line  small  wooden  pails 
with  wax  paper,  bottom  and  sides,  you  may  pack  the 
cream  into  these  pails,  or  else  Into  tin  cans,  and  cover 
air  tight. — Confectioners'  Journal. 


The  United  Drug  Company,  formerly  Incorporated  in 
New  York,  has  been  changed  to  a  Massachusetts  corpora- 
tion. Its  capital  stock  Is  put  down  at  $52,500,000,  which 
is  said  to  make  it  the  second  largest  Massachusetts  cor- 
poration.    Louis  K.  Liggett  remains  its  president. 
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The  Constituents  of  Ice  Cream.'*' 

The  Cream—Flavor— The  flavor  of  the  cream  to  be  used 
In  ice  cream  making  is  an  important  matter.  Special  at- 
tention should  be  given  to  its  selection  and  handling.  Not 
only  should  it  be  free  from  the  food  taints  occasionally  in- 
troduced by  the  cow,  and  free  from  that  "eowy"  flavor 
which  usually  means  merely  manure  flavor,  but  it  should 
also  be  devoid  of  those  dirty  dish-water  flavors  not  infre- 
quently picked  up  at  the  points  of  Ice  cream  manufacture. 
Hot  water  and  human  labor  are  both  expensive;  yet  both 
are  essential  to  cleanliness.  It  Is  entirely  probable  that 
some,  at  least,  of  the  apparent  cases  of  ptomain  poisoning 
ascribed  to  old  re-frozen  ice  cream  were  due  to  the  action 
of  putrefactive  organisms  introduced  by  the  stale,  greasy 
and  half  cold  water  used  in  washing  the  cans.  To  those 
who  know  milk  and  its  handling,  there  Is  no  flavor  more 
disgusting. 

A  cream  which  has  started  to  sour  may  under  stress  be 
used,  either  by  the  use  of  sweet  cream  or  by  first  reducing 
its  acidity  to  that  of  normal  cream,  say  to  about  0.20  per 
cent,  acid,  using  either  bicarbonate  of  soda  (baking  soda, 
saleratus),  or  viscogen  (sucrate  of  lime).  Care  must  be 
taken,  however,  not  to  add  too  much,  lest  the  cream  be 
made  alkaline  and  the  taste  bitter. 

Age. — Without  endeavoring  to  enter  upon  the  causes 
which  underlie  the  change  brought  about  by  aging  cream, 
it  Is  a  fact  that  cream  and  milk  do  In  small  measure  clot 
upon  standing,  in  somewhat  the  same  manner  as  does 
blood;  that  milk  is  more  viscid  after  some  hours  of  stand- 
ing than  when  freshly  drawn,  even  at  the  same  tempera- 
ture (the  acidity  remaining  the  same),  and  considerably 
more  viscid  after  having  been  held  cold  for  24  hours. 
Cream  likewise  possesses  a  great  viscosity  if  it  is  held  for 
at  least  6  and  preferably  for  24  hours  before  it  is  used  in 
making  ice  cream.  This  is  especially  the  case  if  it  is  held 
cold  in  the  interim. 

Holding  Temperature. — Inasmuch  as  Increased  viscosity 
favors  an  increase  in  yield,  it  follows  that  cream  intended 
for  Ice  cream  making  should  be  held  at  a  point  close  above 
freezing.  This  is  for  several  reasons;  At  this  tempera- 
ture It  remains  sweet  and  usable  longer  than  if  held 
warmer;  its  viscosity  is  increased,  thus  favoring  the  pro- 
duction of  a  good  and  uniform  swell  in  the  finished  article; 
and.  because  of  the  thorough  hardening  of  the  butter  fat 
which  the  prolonged  chill  induces,  a  better  body  is  at- 
tained. It  is  well  known  to  butter  makers  that  the  butter 
fat  in  the  cream  needs  several  hours  of  thorough  chilling 
prior  to  churning,  if  good  body  and  grain  are  to  be  at- 
tained; that  butter  made  from  cream  churned  immediately 
after  cooling  will  be  much  softer  in  body  than  the  same 
butter  would  have  been  had  the  cream  remained  cold  for 
some  six  hours  Immediately  prior  to  churning.  The  same 
law  holds  true  In  ice  cream  making.  A  better  bodied 
goods  may  be  made  when  the  fat  has  been  cooled  for  a 
safflclent  length  of  time  to  allow  thorough  hardening.  The 
most  economical  and  efficient  method  of  holding  or  cool- 
ing milk  or  cream  with  ice  is  to  set  the  filled  cans  into  a 
well  insulated  tank  of  water  in  which  the  ice  is  floating. 
In  this  way  the  maximum  of  cooling  effect  is  obtained 
from  the  ice,  and  the  cream  or  milk  is  cooled  much  more 
quickly  than  would  be  the  case  if  It  were  set  Into  a  room, 
even  though  the  air  were  of  the  same  temperature  as  the 
water.  Furthermore,  this  pre-cooling  of  the  cream  en- 
ables the  maker  to  freeze  his  goods  in  a  short  space  ot 
time  without  cooling  It  too  rapidly.  This  feature  Is  espe- 
cially valuable  where  several  batches  must  be  run  through 
the  same  freezer  in  quick  succession.  It  also  has  the 
final  advantage  of  practically  guaranteeing  thst  no  crumbs 
of  butter  will  \>e  formed  In  the  freezer,  for  all  of  the 
agitation  of  the  cream  will  have  taken  place  at  a  tem- 
pf-rature  far  below  the  churning  point. 

K'-rinna  Crram  Sweet.— K  can  of  cream  or  milk  set  Into 
cold  water  will  cool  many  times  more  rapidly  than  It  will 
If  set  Into  a  dry  air  refrigerator,  even  though  the  air  and 
water  were  kept  at  the  same  temperature.  This  Is  due  to 
the  fact  that  water  Is  a  much  better  conductor  of  heat 
than  Is  air  and  that  the  heat  carrying  capacity  of  the 
mass  which  is  able  to  come  Into  contact  with  the  can  is 
Immensely  greater  In  the  case  of  water;  In  fact,  the 
amount  of  heat  required  to  be  absorbed  from  the  article 
being  cooled  In  order  to  raise  the  temperature  of  water 
one  degree  Is  445  times  greater  than  the  amount  of  heat 
required  to  raise  the  temperature  of  the  same  volume  of 

•  I    .,m   a   Bulletin   published   by  the  Vermont   Agricultural 

l.xi'rlment     Stnlion. 


air  one  degree.  Or,  in  other  words,  one  cubic  foot  of 
water  will  absorb  445  times  as  much  heat  from  the  can 
of  cream  as  will  one  cubic  foot  of  air  for  each  degree  rise 
in  temperature.  And  added  to  these  facts  is  another 
equally  as  Important,  namely,  that  it  is  next  to  impossible 
to  cool  the  air  of  a  refrigerator  with  ice  much  below  50 
degrees,  while  the  common  temperature  Is  about  55  de- 
grees, which  must  be  looked  upon  as  merely  the  lower 
limit  of  normal  souring,  at  which  the  growth  of  lactic 
acid  bacteria  will  be  slow  but  certain.  On  the  other  hand, 
the  temperature  of  water  in  which  a  few  large  chunks  of 
ice  are  floating  will  be  found  to  range  from  35  to  38  de- 
grees. Thus  cream  set  away  to  mature,  yet  to  keep  sweet, 
win  not  only  cool  much  faster  but  also  to  a  lower  point 
if  water  is  employed.  This  system,  when  a  well  Insu- 
lated tank  is  used,  is  not  only  the  most  efficient,  for  the 
reasons  just  given,  but  also  the  most  economical  of  ice 
for  the  reason  that  practically  all  of  the  cooling  power  of 
the  Ice  (that  Is,  both  the  latent  and  the  specific  cold.  If 
one  may  use  the  reversal  term,  which,  though  perhaps 
coined,  serves  admirably  the  present  need),  will  be  em- 
ployed for  useful  purposes  instead  of  being  largely  wasted, 
as  is  the  case  when  the  cans  of  cream  are  merely  packed 
close  in  a  corner  and  buried  with  broken  ice.  When  this 
is  done,  as  is  so  often  the  case,  the  can  is  largely  sur- 
rounded merely  by  cool  air,  and  the  Ice  cold  water  formed 
by  the  melting  Ice  runs  away  to  the  sewer,  still  capable, 
however,  of  having  done  much  good,  quick  work. 

The  greater  cooling  power  of  water  over  air,  even  of  the 
same  temperature,  is  nicely  illustrated  by  the  practice  of 
blacksmiths,  who  systematically  plunge  hot  Iron  into 
water  to  cool  instead  of  waiting  for  it  to  cool  In  air. 
Many  other  familiar  examples  of  this  principle  will  be 
recalled  by  the  reader. 

Acidity. — The  acidity  of  the  cream  has  no  effect  upon 
the  swell  of  the  ice  cream  produced,  until  it  reaches  such 
a  point  as  to  cause  the  cream  to  become  brittle,  when  a 
lessened  yield  will  result.  It  becomes  sour  to  the  taste  and 
smell  long  before  the  yield  will  be  affected.  Either  nat- 
ural, or  added  commercial,  lactic  acid  seems  to  improve 
the  body  and  texture  slightly.  A  cream  containing  0.50 
per  cent,  or  even  0.60  per  cent,  acid  will  make  a  good 
looking  and  good  feeling  Ice  cream,  and  except  for  the 
sour  taste,  it  will  be  as  satisfactory  an  article  as  could  be 
desired.  The  sour  flavor,  however,  will  be  detected  If  the 
cream  possesses  more  than  0.26  per  cent,  or  0.27  per  cent, 
of  acid,  and  it  is  unpalatable  to  most  consumers  If  It 
contains  more  than  0,30  per  cent,  or  0.32  per  cent.  Cream 
of  this  quality  may  occasionally  be  used,  especially  if  par- 
tially neutralized  and  then  mixed  with  some  sweet  cream 
and  frozen  for  immediate  consumption,  or  if  it  is  mixed 
in  small  amounts  with  sweet  cream. 

Homoffenized  Cream. — A  homogenized  cream  is  one 
which  has  been  made,  homogeneous  or  identical  through- 
out its  entire  mass  by  having  been  passed  through  a  spe- 
cial apparatus  which,  under  pressure  of  from  3,000  to  5,000 
pounds  per  square  inch,  so  breaks  up  the  fat  globules  in 
the  milk  or  cream  as  almost  absolutely  to  prevent  all 
cream  from  rising.  It  also  makes  it  extremely  difficult 
or  Impossible  to  do  thorough  skimming  even  by  centri- 
fugal force;  neither  may  the  cream  be  churned.  But  Its 
viscosity  Is  greatly  Increased,  a  change  in  character  which 
obviously  lends  itself  well  to  ice  cream  making. 

This  homogenizing  of  cream  is  a  comparatively  new 
proposition,  but  it  seems  destined  to  have  a  future.  Not 
the  least  interesting  of  the  many  things  this  mechanism 
Is  capable  of  doing.  Is  the  reuniting  of  an  unsalted  but- 
ter and  skim  milk  to  form  a  milk  or  cream  of  any  desired 
grade.  This  possibility  offers  enticing  opportunities  to 
those  who  are  finding  It  Increasingly  difficult  to  provide 
the  trade  with  sweet  cream  during  certain  portions  of 
the  year.  If  homogenized  cream  is  used  alone,  the  re- 
sults are  often  disappointing.  If,  however,  four-fifths  to 
nine-tenths  of  the  total  quantity  of  cream  used  Is  homo- 
genized, while  the  remaining  portion  consists  of  normal 
rich,  raw  cream,  the  results  are  almost  sure  to  be  sat- 
isfactory. The  addition  of  even  a  small  quantity  of  a 
cold  24-hour  old  milk  to  homogenized  cream  materially 
Improves  Its  Ice  cream  making  qualities.  Cream  homo- 
genized at  about  176  degrees  possesses  a  peculiar  clinging 
flavor,  resembling  that  of  starch.  TlUs  peculiar  effect  Im- 
pairs the  eating  quality  of  the  product,  unless  It  Is  al- 
lowed time  In  which  to  overcome  It.  This  recovery  Is  se- 
cured In  a  couple  of  days,  whether  the  homogenized  and 
pasteurized  product  Is  held  cold  as  cream  or  Is  made  up 
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Into  Ice  cream  and  then  held.  Moreover,  the  evidence 
thus  far  obulned  seems  to  Indicate  that  no  condensed 
milk  is  needed  to  produce  body  when  homogenized  cream 
is  used;  In  fact  the  addition  of  only  a  single  quart  of 
condensed  milk  to  10  gallons  of  16  per  cent,  homogenized 
cream  made  an  article  possessing  too  much  body. 

Cotulenscd  AfiJfc.— Condensed  or  evaporated  milk  is  fre- 
nuentlv  used  In  Ice  cream  making;  and  provided  whole- 
some goods  are  used  in  not  Immoderate  quantities  It  has  a 
leStimate  place  therein.  It  increases  the  body  and 
smoothness  of  the  goods,  without  producing  that  extreme 
rShness  in  fat  which  would  be  required  of  a  normal  cream 
lo  secure  the  same  quality  effect.  Many  ice  cream  makers 
may  find  it  to  their  advantage  to  purchase  quantities  of 
the  evaporated  milk  which  has  been  partially  churned  in 
he  '-breaking"  process  at  the  condensory.  This  milk  is 
in  every  respect  as  pure  and  wholesome  as  is  any  con- 
densed milk,  but  on  account  of  these  minute  granules  of 
butter  is  not  sold  on  the  open  market.  By  Pounng  the 
evaporated  milk  through  a  sieve  the  granules  will  be  re- 
moved, the  loss  will  be  insignificant  and  the  main  product 
will  be  as  valuable  as  though  a  higher  price  had  been  paid 
for  It  Better  yet.  where  the  ice  cream  maker  has  access 
to  a  homogenizer  the  cans  of  partially  churned  or  clotty 
condensed  milk  may  be  emptied  and  the  contente  run 
through  the  machine  at  a  temperature  of  170  to  180  de- 
grees with  the  effect  of  restoring  to  the  article  much  or  all 
of  the  qualities  possessed  by  the  normal  and  high  priced 
coods  It  goes  without  saying,  however,  that  the  so- 
called  "swells,"  1.  e..  goods  faulty  because  of  fermenta- 
tion within  the  can.  cannot  be  thus  used;  and  the  semi- 
decomposed  barrel  goods,  sometimes  ottered  the  trade,  are 
also  tabooed.  Either  may  be  a  fruitful  source  of  ptomains 
The  use  of  such  materials  emphasizes  the  importance  of 
thorough  survey  of  each  and  every  Ingredient  used  m 
the  making  of  ice  cream  and  the  real  inetflciency  of 
any  examination  solely  of  the  finished  product  Unques- 
tionably the  occasional  use  of  such  stuff  has  had  much  to 
do  with  the  unfavorable  attitude  of  some  food  control 
officials  towards  the  use  of  condensed  milk  as  an  ingre- 
dient of  ice  cream.  x  j  ♦„  t^-f^ 
The  Stt.oar.— Ordinarily  cream  is  sweetened  to  taste 
when  about  one-sixth  of  its  weight  of  sugar  is  added, 
making  the  finished  product  approximately  14  per  cent, 
sugar  Within  bounds,  sugar  is  certainly  a  pleasant  adul- 
terant Sugar  weighs  about  15  ounces  to  the  pint,  or 
about  7%  pounds  to  the  gallon.  One  gallon  of  water  and 
12  pounds  of  sugar  will  produce  two  gallons  of  simple 
syrup  weighing  10  pounds  to  the  gallon. 

The  addition  of  the  usual  quantity  of  sugar  increases 
the  volume  of  the  cream  between  9  and  10  per  cent.  Sugar, 
used  in  the  quantities  ordinarily  employed  in  ice  cream 
making,  acts  as  a  slight  preservative  of  the  cream.  At  or- 
dinary room  temperature  a  cream  carrying  the  usual 
amount  of  sugar  will  remain  sweet  approximately  one 
day  longer  than  will  the  same  cream  unsweetened.  How- 
ever sugar  is  not  present  in  a  quantity  which  is  suf- 
ficient to  preserve  the  milk  indefinitely;  and  it  becomes 
sour  and  otherwise  offensive  very  rapidly  when  once  it 
starts  on  its  downward  career. 

Maple  sugar  is  rather  soft  and  when  added  to  cream 
settles  Into  compact  close  masses  and  dissolves  very  much 
more  slowly  than  does  the  common  granulated  variety. 
■  «  ■ 

The  Death  of  Charles  T.  De  Puy. 

Charles  T.  De  Puy.  vice-president  of  the  J.  Hungerford 
Smith  Company,  of  Rochester,  N.  Y.,  died  at  his  home  in 
Rochester  March  19th  after  an  illness  of  about  five  weeks. 
He  was  also  vice-president  of  the  J.  Hungerford  Smith 
Grape  Juice  Company,  of  Lawton.  Mich.,  but  had  not  been 
active  in  business  for  the  past  few  years. 

Mr.  De  Puy  was  the  son  of  Ten  Eyck  De  Puy.  a  wealthy 
Michigan  lumber  man.  who  was  for  a  long  time  a  director 
of  the  J.  Hungerford  Smith  Company,  and  his  son  suc- 
ceeded him  in  both  this  concern  and  on  the  Michigan 
board  of  directors  of  the  grape  juice  company.  Mr.  De 
Puy  was  treasurer  of  the  New  York  Baptist  Union. 

The  deceased  leaves  a  wife,  Mrs.  Lillian  De  Puy;  a 
daughter,  Louise  De  Pvnr;  a  son.  Charles  T.  De  Puy,  Jr., 
and  a  brother,  Clarence  De  Puy. 


Robert  M.  McGregor,  of  Hammond.  N.  Y.,  who  took  his 
Ph.  C  from  the  College  of  Pharmacy  of  the  University  of 
Michigan  with  the  class  of  '15,  has  taken  a  position  as 
pharmaceutical  chemist  with  E.  R.  Squibb  &  Sons. 


Formulas  as  Good  as  They  Look. 

Bv  E.  F.  WlliTK. 

To  give  the  trade  something  new  is  a  good  thing,  and 
for  that  reason  we  are  ever  looking  for  new  things  as  we 
visit  the  fountains  and  here  are  some  timely  sugges- 
tions: 

French  Nougat  Dressing. 

To  a  quart  of  raarshmallow  cream  dressing  add  a  heap- 
ing cupful  of  almonds  and  pistachio  nuts  chopped  fine  and 
color  a  delicate  pink.  This  may  be  flavored  with  nectar 
extract.  When  serving,  top  the  sundae  with  whipped 
cream  and  a  cherry. 

Peace  Sundae. 

Fill  a  fancy,  seven-ounce  stem  glass  half  full  with 
vanilla  ice  cream,  pour  over  it  a  ladle  of  crushed  cherries 
and  drop  into  it  a  few  pecan  halves;  then  add  a  No.  20 
cone  of  strawberry  ice  cream,  fill  the  glass  with  whipped 
cream  and  decorate  with  a  strawberry  or  cherry. 

Society  Sundae. 
In  a  sundae   cup  place  a  No.   10   cone  of  strawberry 
ice  cream,  pour  over  it  a  ladle  of  French  nougat  dressing 
and  top  with  whipped  cream  and  a  piece  of  French  fruit. 
French  Society  Sundae. 
In  a  silver  sundae  cup  put  a  No.  10  cone  of  vanilla  ice 
cream  and  pour  over  it  a  ladle  of  French  nougat  dressing. 
Top  with  whipped  cream  and  a  cherry. 
Chocolate  Nut  Fluff. 
Into  a  ten-ounce  glass  pour  an  ounce  of  chocolate  syrup, 
add  a  teaspoonful  of  chopped  nutmeats,  a  portion  of  ice 
cream  and  a  ladle  of  whipped  cream;  mix  with  a  spoon 
and  then  slowly  fill  glass,  using  the  fine  stream.      Top 
with  whipped  cream  and  a  cherry. 

Tutti  Frutti  College  Ice. 
Put  a  small  ladle  of  whipped  cream  into  a  sundae  cup 
and  add  a  No.  10  cone  of  vanilla  ice  cream;   a  ladle  of 
tutti  frutti  dressing;   put  a  teaspoonful  of  chopped  nut- 
meats  on  one  side  of  the  cone,  on  the  other  a  sweet  wafer. 

Tutti  Frutti  Dressing. 

Chop  fine  one  pound  of  candied  pineapple  and  one  of 
candied  cherries;  mix  and  add  a  pint  of  the  liquid  from  the 
cherries,  and  a  pound  of  sugar.  When  the  sugar  is  dis- 
solved dilute  to  the  desired  working  consistency  with 
simple  syrup  and  color  red.  Let  the  mixture  stand  for 
twenty-four  hours,  when  it  will  be  ready  for  use. 
Fig  Mellow  Sundae. 

Put  a  No.  10  cone  of  vanilla  ice  cream  in  a  sundae  cup 
and  pour  over  it  a  ladle  of  fig  dressing;  then  sprinkle 
with  chopped  nutmeats  and  top  with  whipped  cream  and 
a  fig. 

Fig  Mallow  Dressing. 

A  good  fig  dressing  can  be  prepared  by  mixing  equal 
quantities  of  fig  dressing  and  marshmallow  cream  dress- 
ing. 

Milk  Chocolate  Dressing. 

Pour  a  quart  of  fresh  milk  into  a  kettle,  add  6  ounces 
of  cocoa  powder,  bring  to  a  boil  and  boil  about  two 
minutes,  being  careful  not  to  burn;  then  add  1  quart  of 
fresh  condensed  milk  and  5  pounds  of  sugar  and  let  boil 
again.    When  cold  add  1  ounce  of  vanilla  extract. 

Virginia  Nut  Sundae. 

In  a  sundae  cup  put  a  No.  12  mound  of  chocolate  ice 
cream  and  pour  over  it  a  ladle  of  milk  chocolate  dress- 
ing (those  not  having  the  milk  chocolate  may  use  the  reg- 
ular dressing)  and  sprinkle  with  chopped  peanuts.  On 
this  put  a  No.  20  mound  of  vanilla  ice  cream,  a  vanilla 
marshmallow.  sprinkle  with  chopped  walnuts  and  top 
with  a  cherry. 

Matinee  Special. 

On  a  fancy  plate  put  a  paper  doily,  a  slice  of  vanilla 

brick  ice  cream  and  then  a  slice  of  pineapple;  over  this 

pour  a  ladle  of  whipped  cream  and  drop  half  a  fresh 

peach  into  the  cream.    Decorate  with  one  or  two  cherries. 

Club  Sundae. 

Put  a  No.  12  mound  of  vanilla  ice  cream  in  a  sundae 
cup,  pour  over  it  a  ladle  of  marshmallow  dressing  and 
sprinkle  with  ground  nutmeats;  on  this  put  a  No.  20 
cone  of  chocolate  ice  cream  and  pour  over  it  some  bitter 
sweet  dressing,  and  top  with  a  dab  of  whipped  cream  and 
a  cherry. 
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Time  to  Right  a  Wrong  to  Pharmacists. 

Pharmacists  are  in  a  somewhat  anomalous  position 
with  respect  to  their  professional  standing  and  the' 
relation  of  that  standing  to  the  laws  of  their  respec- 
tive States. 

In  the  memory  of  men  not  yet  old,  laws  regulating 
the  practice  of  pharmacy  were  more  conspicuous  on 
account  of  their  absence  than  on  account  of  their 
presence.  At  the  dawn  of  eighteen  hundred  and 
eighty-one  less  than  ten  States  had  pharmacy  laws  as 
we  understand  that  term  to-day,  and  by  this  we  do 
not  at  all  mean  to  say  that  these  laws  themselves  were 
such  as  we  have  to-day.  It  was  not  until  the  fourth 
year  of  that  decade  that  the  Empire  State  had  a  phar- 
macy law  (although  in  the  present  territory  of  its 
largest  city  there  were  earlier  local  laws  restricting 
the  practice  of  pharmacy)  ;  Massachusetts  fell  in  line 
the  following  year;  and  not  until  eighteen  hundred 
aid  eighty-seven  did  the  great  State  of  Pennsylvania 
ass  a  pharmacy  law  for  territory  outside  of  its  met- 
ropolitan city.  When  the  twentieth  century  opened 
it  found  some  of  the  States  without  statutes  intended 
to  regulate  the  practice  of  pharmacy. 

And  why  was  pharmacy  so  long  in  receiving  recog- 
nition at  the  hands  of  our  legislators?  Simply  be- 
cause the  legislators  wete  not  interested  in  pharmacy. 
When  they  became  sufficiently  interested  to  pass  laws 
to  govern  it,  it  was  because  their  interest  had  been 
aroused  by  the  pharmacists  themselves.  Pharmaceu- 
tical associations  went  to  the  lawmakers  in  their  re- 
sjjcctive  States  and  said,  "We  want  a  law  regulating 
the  practice  of  our  profession."  "You  may  have  it 
and  welcome,"  said  the  Solons,  "but  we  can  not  af- 
ford to  take  the  State's  money  to  start  the  machinery 
of  the  law  in  operation  and  to  keep  it  in  motion." 
"Never  mind  the  money — leave  that  question  to  us; 
all  we  ask  of  you  is  the  law."  So  the  law  was 
passed,  theoretically  as  a  public  measure,  but  in  real- 
ity because  the  pharmacists  wanted  it  and  were  will- 
ing to  pay  for  it.  So  they  taxed  the  men  who  re- 
'  eived  licenses  under  the  law,  and  when  the  initial 
ixes  for  licenses  failed  to  yield  sufficient  revenue  to 
keep  the  boards  in  running  order,  provision  for  an 
annual  or  bi-ennial  re-registration  fee  was  put  into 
the  statute. 

And  thus  it  has  come  about  that  in  some  States  we 
have  the  anomaly  of  a  profession  taxing  itself  to  pro- 
tect the  public  against  that  profession.  This  situa- 
tion is  the  outgrowth  of  ideas  concerning  pharmacy 


which  were  held  by  an  earlier  generation.  The  public 
then  bothered  itself  little  about  the  filling  of  prescrip- 
tions and  the  sale  of  poisons.  These  things  had  been 
attended  to  largely  by  physicians  or  physisians'  help- 
ers, and  later  by  men  who  had  gained  the  confidence 
and  good-will  of  physicians,  and  through  these,  the 
confidence  and  good-will  of  the  public. 

Now  a  demand  is  arising  for  a  new  order  of  things. 
It  was  voiced  in  clarion  tones  by  Professor  Nelson,  of 
the  School  of  Pharmacy  of  the  University  of  Kansas, 
at  the  meeting  of  the  Kansas  Pharmaceutical  Associa- 
tion held  last  month.  Professor  Nelson's  paper  is 
given  in  full  elsewhere  in  this  issue,  and  should,  and 
no  doubt  will,  be  found  food  for  reflection  for  many 
pharmacists,  as  well  as  a  stimulus  for  action  on  their 
part.  There  seems  to  be  no  reason  for  a  continuance 
of  the  old  practice  of  taxing  pharmacists  to  protect 
the  public.  The  public  is  able  to  and  should  pay  for 
its  own  protection.  Pharmacists  have  shown  the  way 
and  footed  the  preliminary  bills,  and  it  is  now  time 
that  their  calling  was  put  on  the  same  footing  in  this 
regard  as  that  on  which  other  branches  of  the  profes- 
sion of  medicine,  including  dentistry  and  veterinary 
practice,  stand.  We  believe  there  are  some  States 
in  which  practitioners  of  some  of  the  other  branches 
of  medicine  are  mulcted  of  annual  re-registration  fees, 
just  as  we  believe  there  are  some  States  in  which  the 
pharmacists  are  not  so  mulcted,  but  this  is  no  reason 
for  pharmacists  not  to  put  forth  all  the  effort  neces- 
sary to  do  away  with  the  injustice  to  themselves 
wherever  it  may  exist.  Indeed,  it  is  a  good  reason 
why  they  should  put  forth  such  effort,  as  uniformity 
in  such  matters  should  obtain. 


Pharmacists'  Licenses  for  Saloonkeepers. 

Washington  State  has  gone  "dry."  That  is  to  say, 
the  sovereign  people  of  that  State  have  decided  to 
abolish  the  licensed  liquor  saloon. 

As  to  whether  or  not  prohibition  is  the  remedy 
for  intemperance  we  as  druggists  have  nothing  to 
say — this  is  a  matter  for  individual  consideration. 
Such  views  as  druggists  have  on  the  subject  are  the 
views  of  individuals  and  not  of  a  body  of  men.  As  a 
publication  The  Druggists  Circular  has  no  sugges- 
tion to  offer  to  its  readers  as  to  their  tastes  and  appe- 
tites so  long  as  these  do  not  tend  to  bring  discredit 
upon  the  calling  as  a  whole ;  it  does  not  assume  to  ad- 
vise them  as  to  their  political  leanings  or  their  re- 
ligious beliefs.    The  Druggists  Circular  is  a  jour- 
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nal  of  pharmacy  and  a  business  organ  for  druggists, 
and  as  such  it  neither  advocates  nor  opposes  licensed 
liquor-selling;  it  neither  advocates  nor  opposes  pro- 
hibition ;  it  neither  advocates  nor  opposes  other  mat- 
ters outside  of  pharmacy  and  the  drug  business,  for 
these  are  things  in  which  it,  as  a  publication,  is  in  no- 
wise interested.  We  trust  that  we  have  made  our  po- 
sition in  this  respect  so  plain  that  not  even  a  i)etti- 
fog&cr  can  contort  our  language  to  make  it  appear 
to  mean  something  which  it  does  not  mean ;  so  plain 
that  a  wayfaring  man  though  a  fool  can  not  be  mis- 
led by  it. 

But  there  is  a  phase  of  the  saloon  question  that  is 
of  great — almost  vital — interest  to  druggists,  and  this 
phase  is  more  apt  to  present  itself  in  so-called  dry 
territory,  such  as  Washington  has  lately  become,  than 
elsewhere.  It  is  entirely  proper  that  the  Circular 
should  have  and  express  opinions  on  this  phase. 

We  are  in  receipt  of  clippings  from  newspapers 
published  in  Washington  in  which  the  drug  store  as 
a  substitute  for  the  liquor  saloon  is  made  the  subject 
of  many  variants  of  the  ancient  "joke"  with  which 
pharmacists  are  all  too  familiar.  Just  what  is  so 
funny  about  the  carrying  on  of  illegal  traffic  under 
the  protection  of  an  honorable  calling  it  is  beyond  us 
to  discover.  Possibly  our  sense  of  humor  is  lacking 
in  some  of  its  necessary  constituents,  but  if  it  is,  then 
we  surmise  that  the  same  may  be  said  of  the  sense 
of  humor  of  many  of  the  men  who  have  been  the 
means  of  making  and  keeping  pharmacy  an  honorable 
calling.  These  pharmacists,  regardless  of  their  pri- 
vate views  and  practices  with  respect  to  drinking, 
must  be  humiliated  to  a  degree  inexpressible  by  the 
entry  into  their  profession  of  men  who  are  of  the  mold 
of  saloon-keepers,  but  find  it  expedient  to  pursue  their 
work  of  liquor-selling  under  the  guise  of  pharmacists. 

So  long  as  the  law  prohibits  the  sale  of  liquors  in 
regularly  licensed  saloons  and  permits  drug  stores  to 
sell  them  for  medicinal  purposes,  just  so  long,  it 
seems,  will  there  be  men  who  will  take  advantage  of 
the  latter  proviso  to  do  things  not  contemplated  by 
the  law.  To  keep  pharmacists  out  of  the  saloon 
business  is  one  thing;  to  keep  saloon-keepers  out  of 
pharmacy  is  quite  another. 

Human  nature  is  weak,  and  the  eradication  of  evil 
from  it  is  a  thing  so  far  in  the  future  that  those  of  us 
now  alive  need  not  hope  for  any  such  consummation 
in  our  time.  But  druggists  to-day  ace  not  entirely 
without  means  to  combat  the  evil  of  which  we  are 
now  speaking.  In  the  first  place,  every  druggist  for 
himself,  without  waiting  for  any  action  on  the  part  of 
his  neighbor,  may  so  conduct  his  place  of  business 
as  to  avoid  even  the  suspicion  of  illegitimate  liquor- 
selling.  We  are  glad  to  be  able  to  state  that  a  large 
percentage  of  them  do.  In  the  second  place,  drug- 
gists as  a  body  may  so  handle  law-breaking  saloon 
keepers  who  would  shelter  themselves  under  the  egis 
of  pharmacy  that  the  world  at  large  may  see  and 
know  that  the  honorable  men  in  the  business  have  no 
sympathy  for  and  will  lend  no  support  to  them.  If  a 
pharmacist's  license  is  used  to  cloak  a  saloon,  then 


pharmacists  owe  it  to  themselves  to  have  that  license 
revoked.  Pharmacists  have  caused  the  revocation  of 
the  licenses  of  men  who  have  misused  them,  and  the 
oftener  they  do  this,  and  cause  the  facts  in  the  several 
cases  to  be  understood  by  the  public,  the  greater  will 
be  the  respect  in  which  pharmacists  will  be  held  by 
the  public.  And  what  is  of  more  importance,  the 
greater  will  be  the  respect  in  which  pharmacists  will 
hold  themselves,  for  unless  a  calling  is  self-respecting 
it  need  not  look  for  the  respect  of  outsiders;  and 
when  it  is  jelf-respecting  it  need  give  itself  no  con- 
cern about  the  respect  of  others,  as  that  respect  will 
follow  just  as  surely  as  night- follows  day. 


"Time    for   Amending    Our    Patent   Laws. 

Our  patent  laws  are  coming  in  for  a  good  deal  of 
unfavorable  comment  these  days  when  the  scarcity 
and  high  prices  of  drugs  and  dyes  and  the  impos- 
sibility of  replenishing  our  supplies  of  some  of  them 
from  abroad  are  under  discussion.  Almost  everybody 
now  recognizes  the  desirability  of  encouraging  the 
home  production  of  synthetic  chemicals,  but  a  dozen 
or  so  years  ago  when  the  Circular  was  advocating 
the  repeal  by  Congress  of  certain  provisions  in  our 
patent  laws  so  that  American  chemists  might  com- 
pete with  the  manufacturers  abroad  in  the  production 
of  synthetics  the  influence  of  those  who  were  enjoy- 
ing the  protection  of  those  provisions  of  our  patent 
laws  was  strong  enough  to  prevent  the  repeal.  For 
a  while  the  Circular  seemed  to  be  alone  in  its  ad- 
vocacy of  the  repeal  of  the  product-patent  law,  ex- 
cept for  such  support  as  it  received  from  large  num- 
bers of  individual  druggists  throughout  the  length 
and  breadth  of  the  land.  In  other  countries  a  process 
by  which  a  chemical  is  produced  may  be  made  a 
temporary  monopoly  under  the  patent  laws,  but  the 
chemical  itself  is  not  the  subject  of  a  patent,  so  that 
anyone  may  make  the  chemical  if  in  so  doing  he  docs 
not  infringe  upon  the  rights  of  those  who  hold  a 
process  patent.  In  the  United  States,  however,  the 
product  itself  may  be  patented,  so  that  not  only  may 
it  not  be  manufactured  in  this  country  except  by  the 
holder  of  the  patent,  but  when  manufactured  abroad 
by  others  who  have  a  right  to  make  it  in  their  own 
countries  it  may  not  be  imported  and  sold  in  the 
United  States.  It  was  under  this  anomalous  provision 
of  our  patent  laws  that  we  were  paying  for  phe- 
nacetin  b}'  the  ounce  something  like  the  price 
Canadians  paid  for  it  by  the  pound. 

For  several  years  the  National  Association  of  Re- 
tail Druggists  advocated  the  changes  in  our  patent 
laws  which  the  Circular  stood  for,  and  at  one  time 
it  seemed  as  if  the  "Mann  bill,"  to  make  these 
changes,  was  about  to  pass ;  but  suddenly  the  execu- 
tive committee  of  the  association  withdrew  its  sup- 
port of  the  bill,  whereupon  Representative  Mann 
threw  up  his  hands  and  ceased  to  work  for  its  pa~ 
age. 

Since  that  time  but  little  was  heard  on  the  subject 
until  war  conditions  again  called  attention  to  it.  But 
now  the  whole  matter  has  been  reopened,  and  it  is 
not  unlikelv  that  the   interests  of  Americans  gen- 
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erally  not  only  in  drugs,  but  in  dyes  and  other  coal- 
tar  derivatives,  will  cause  congress  to  do  that  which 
the  members  of  a  single  calling  were  unable  to  have 
done.  There  is  an  evident  disposition  on  the  part  of 
our  people  to  break  away  from  their  dependence  upon 
foreign  sources  for  products  which  might  as  well  be 
made  at  home,  and  would  be  made  at  home  if  our 
laws  were  so  framed  as  to  encourage  and  protect 
domestic  chemical  enterprises.  We  have  the  mate- 
rials, we  have  the  men,  we  have  the  money,  we 
have  the  ingenuity,  but  all  these  do  not  avail  in  the 
face  of  our  laws  as  they  stand  at  present. 
■  *  ■ 

What   a   Live-Wire   Man   Can   Do. 

One  live-wiro  man  in  a  town,  an  association,  a 
lodge,  church,  political  party  or  any  other  organized 
body,  or  even  running  at  large,  is  often  a  power  or 
influence  which  will  upset  all  the  calculations  of  the 
smug;  self-confident,  old-fog}',  iconoclastic,  conserv- 
ative, militant,  do-nothing,  or  other  kinds  of  people. 

A  live-wire  man  refuses  to  be  suppressed,  beaten 
or  diverted  from  his  purpose.  He  sees  that  a  certain 
thing  should  be  done,  and  takes  it  upon  himself  to 
see  that  it  is  done.  He  shows  to  other  people  that 
it  should  be  done.  "Yes,"  they  will  say  to  him,  "you 
are  right,  but  what  is  the  use  of  our  beating  our 
heads  against  a  stone  wall?  It  has  always  been  so, 
and  while  a  good  many  of  us  take  your  view  of  the 
matter,  we  can  do  nothing  to  bring  about  better  con- 
ditions." This  and  more  of  the  same  brand  of  talk 
the  live-wire  man  has  heard  often.  If  he  were  not 
a  live-wire  man  he  would  say:  "All  right,  then,  if  that 
i~  the  way  you  feel  about  it,  I  suppose  we  might  as 
well  let  the  matter  drop."  But,  being  the  kind  of 
man  he  is,  he  says  nothing  of  the  sort.  He  keeps  at 
work.  He  sees  more  people.  Among  them  he  finds 
a  few  who  back  him  up.  Gradually  sentiment  favor- 
ing the  thing  he  stands  for  grows  like  the  proverbial 
snowball.  As  some  join  him,  others  are  influenced 
by  the  move  and  do  likewise.  They  see  that  his 
cause  is  just,  and  are  perfectly  willing  to  be  aligned 
on  its  side.  All  they  have  been  waiting  for  is  a  leader, 
a  man  who  inspires  confidence,  a  man  who  will  stand 
up  and  fight  for  what  is  right  against  any  and  all 
odds.  To  such  a  man  recruits  generally  flock.  They 
believe  in  him.  They  believe  he  will  win,  and  they 
want  to  help  him  win.  Many  join  him  simply  because 
they  want  to  be  on  the  winning  side. 

The  ring,  the  clique,  the  bunch,  who  have  been 
having  things  their  own  way  for  so  long  that  they 
have  grown  to  consider  their  will  the  law.  and  so 
have  become  careless  of  the  rights  and  privileges  of 
mere  outsiders,  dread  the  live-wire  man  as  they  do  a 
j>estilence.  The  live-wire  man  is  one  who  can  take 
his  punishment  without  flinching  and  then  turn  up 
fresh  for  a  new  fray  after  the  band  which  chastised 
1  iin  has  become  more  or  less  disrupted  by  various 
causes.  As  the  intrenched  interests  become  flabby* 
and  tired  through  having  had  things  their  own  way, 
and  begin  to  weaken  and  disintegrate,  the  live-wire 
man,  as  a  nucleic,  has  drawn  fresh  material  around 


him  and  batters  down  the  ancient  stronghold  of  the 
self-satisfied. 

One  live-wire  druggist  in  a  State,  who  believes 
that  his  State  legislature  should  kill  a  pernicious  bill 
which  bids  fair  to  pass  simply  for  lack  of  organized 
opposition,  can,  in  a  majority  of  cases,  rally  other 
druggists  around  his  standard  and  put  to  rout  the 
sponsors  for  the  attempted  bad  legislation.  One  live- 
wire  member  of  an  association  can,  by  rising  in  pro- 
test at  the  opportune  moment,  prevent  a  cut-and- 
dried  motion  from  prevailing.  Oftentimes  one 
doughty  opponent  of  an  evil  so  long  endured  as  to 
have  become  regarded  as  necessary  can  so  arouse 
public  interest  as  to  put  an  end  to  the  nuisance.  One 
woman  who  lived  near  the  river  in  this  city  and  was 
annoyed  by  the  tooting  of  tugs  started  a  movement 
which  resulted  not  only  in  the  abatement  of  that 
noise,  but  in  a  general  anti-noise  crusade,  which  has 
been  productive  of  much  good.  The  minds  of  all  the 
old-time  attendants  upon  the  meetings  of  the  Ameri- 
can Pharmaceutical  Association  will  go  to  a  con- 
spicuous example  of  the  ability  of  one  man  to  dis- 
cover the  drift  of  self-seekers  and  to  turn  their 
schemes  wrong  side  out  for  all  to  see.  In  this  State 
we  once  had  a  druggist  who  came  pretty  close  to 
getting  everything  he  wanted  in  local  and  State  phar- 
maceutical circles  and  at  the  capitol,  simply  because 
he  showed  himself  at  all  times  to  be  a  live  wire. 
Temporary  setbacks  are  no  discouragement  to  the 
live-wire  man,  but  rather  act  as  an  incentive  for  him 
to  put  forth  renewed  effort  to  gain  his  end. 

Occasionally,  when  the  live-wire  man  has  broken 
down  all  opposition  and  is  the  recognized  leader  in 
his  organization  or  community,  he,  in  turn,  becomes 
the  target  for  a  new  and  younger  live-wire  worker. 
Not  all  types  of  the  kind  of  men  we  are  discussing 
are  models  of  unselfishness.  Often  the  very  power 
which  they  gather  to  themselves  so  intoxicates  their 
system  that  they  do  the  things  which  in  their  earlier 
careers  they  sought  to  restrain  others  from  doing. 
But  this  need  not  follow,  and  in  many  lines  of  en- 
deavor can  hardly  follow. 

Live-wire  men  are  in  the  main  the  kind  of  which 
pharmacy  needs  more.  The  man  who  sits  still  and 
uses  the  old  "no  use"  argimient  will  never  accom- 
plish any  great  things  for  his  fellows.  Every  man 
who  openly  espouses  the  cause  of  the  right,  even 
when  the  right  seems  to  be  in  a  hopeless  minority, 
will  find  himself  thrice  armed  and,  if  he  is  of  the 
live-wire  sort,  will  also  find  himself  a  leader  with  a 

big  following. 

■  »  ■ 

Approbation  Is  Appreciated.  When  a  druggist 
has  put  in  new  fixtures,  has  had  a  general  clean-up, 
paint-up  week,  has  rearranged  his  stock  or  has  done 
a  little  extra  advertising,  he  likes  to  have  approving 
comments  from  his  customers — he  likes  to  have 
verbal  evidence  that  his  efforts  have  not  been  put 
forth  in  vain.  If  everyone  were  like  the  man  who  ate 
in  silence  an  extra  good  dinner  his  wife  had  served, 
and  in  reply  to  her  query  as  to  whether  he  liked  it, 
K-plied.  "Well,   I  ain't  kickin',   am   T?"  this   world 
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would  not  be  the  cheerful  place  that  many  of  us  find 
it.  And  as  with  the  druggist  and  the  public,  so  with 
tile  clerk  and  his  employer:  if  the  clerk  makes  a 
showcase  shine  like  new  and  arranges  an  attractive 
display  of  goods  in  it,  a  word  of  commendation  from 
the  proprietor  will  prove  encouraging,  and  probably 
result  in  many  store  improvements  in  other  direc- 
tions. And  a  pleasant  word  and  smile  is  about  the 
least  expensive  thing  there  is,  especially  when  we 
consider  the  possible  returns  on  the  investment.  An 
actress  once  confessed  that  when  a  spectator  left  the 
theater  while  she  was  on  the  stage  she  felt  that  she 
was  making  a  failure;  and  this,  too,  in  the  knowl- 
edge of  the  fact  that  more  frequently  than  otherwise 
those  who  leave  the  theater  during  an  act  do  so  for 
reasons  other  than  dissatisfaction  at  the  performance. 
And  all  who  leave  for  all  causes  are  usually  only  an 
almost  negligible  minority.  On  the  other  hand,  what 
a  joy  it  is  to  the  thespian  to  receive  a  round  of  ap- 
plause now  and  then.  Editors  know  something  of 
this  feeling  on  the  part  of  stage  folks,  for  a  letter 
carrying  a  favorable  comment  on  something  they 
have  presented  to  their  readers  warms  the  cockles  of 
their  hearts  as  nothing  else  can,  and  a  single  com- 
plaint (when  not  from  a  reader  who  shows  himself 
to  be  a  chronic  grouch)  often  affects  them  just  as 
deeply,  but  in  an  opposite  direction.  Some  poetaster 
has  expressed  a  world  truth  in  striking  language  by 
saying :  "Smile  awhile,  and  while  you  smile  another 
smiles,  and  soon  there's  miles  and  miles  of  smiles, 
and  life's  worth  while  because  you  smile."  And  who 
was  it  that  said  he  would  rather  have  an  occasional 
bouquet  while  living  and  fewer  wreaths  on  the 
mound  over  him  dead? 

Who  Shall  Decide  When  Doctors  Disagree,  as 

they  do  concerning  one  of  the  points  brought  out  in 
our  discussion  of  ad  elsewhere  in  this  issue?  In  the 
letter  which  was  the  cause  of  the  discussion  we  read : 
"It  is  not  what  the  doctor  writes,  but  what  he  intends 
to  write  which  we  must  determine."  In  commenting 
on  this  statement  Dr.  Otto  A.  Wall,  physician,  and 
teacher  of  medicine  and  pharmacy,  says  that  it  is 
little  short  of  criminal  for  a  dispenser  to  guess  at 
what  a  prescription  meant.  Dr.  George  C.  Diekman, 
physician  and  professor  of  pharmacy,  says:  "Un- 
fortunately, this  is  true  in  many  cases."  Dr.  W.  A. 
Bastedo,  graduate  in  pharmacy  and  medicine  and 
teacher  of  both,  says  that  the  writer  "may  be  cor- 
rect." Wilhelm  Bodemann,  plain  German-apprentice 
pharmacist,  says  that  a  druggist  has  no  more  business 
to  guess  that  a  prescriber  meant  something  that  he 
did  not  write,  and  to  fill  the  prescription  in  accordance 
with  that  guess,  than  a  paying  teller  at  a  bank  has  to 
guess  that  the  drawer  of  a  check  meant  to  write  the 
check  for  an  amount  different  from  that  actually 
written,  and  to  pay  the  amount  guessed  at.  Who, 
we  ask,  shall  decide  ?  Our  own  opinion  is  that  those 
pharmacists  who  are  no  better  guessers  than  to  guess 
that  ad  means  "add"  had  better  not  trust  to  their  own 
ideas  when  it  comes  to  a  matter  of  filling  prescrip- 
tions, but  either  follow  plain  directions  or  call  for 
competent  help. 

Mercurius  Vivus  is  the  name  under  which  quick- 
silver is  official  in  the  homeopathic  pharmacopoeias. 
Of  course,  when  this  article  is  used  in  homeopathic 
practice  it  is  in  the  form  of  a  much-diluted  tritura- 
tion. Therefore,  while  we  do  not  assume  to  criticise 
the  law  as  laid  down  by  the  highest  court  of  one  of 


our  States,  we  do  find  fault  with  that  coun  from  the 
standpoint  of  drug  store  practice  for  allowing  its 
opinion  to  go  on  record  that  a  druggist  would  be 
justified  in  dispensing  quicksilver  without  question 
on  an  order  for  "mercurius  viv,"  presented  by  a  man 
who  said  the  medicine  was  for  his  sick  baby.  While 
Dr.  Potter,  who  has  been  discussed  in  recent  issues 
of  the  Circular,  says  that  it  is  the  duty  of  druggists 
to  dispense  without  question  what  the  doctor  pre- 
scribes— with  which  dictum  we  believe  no  sane  man 
with  drug  store  experience  will  agree — we  hardly 
think  that  even  Dr.  Potter  would  go  so'  far  as  to  say 
that  the  same  rule  applies  to  prescriptions  copied 
from  books  by  mothers  of  babies  and  sent  to  the 
druggist  to  be  filled.  Doubtless  there  are  many  peo- 
ple enjoying  life  today  who  would  be  filling  untimely 
graves  but  for  the  constant  watchfulness  of  pharma- 
cists over  the  prescriptions  of  doctors — professional 
and  amateur — which  come  to  them  to  be  filled.  A 
ruling  of  a  court,  or  of  the  author  of  a  medical  book, 
that  would  do  away  with  this  watchfulness  would  be 
the  cause  of  perhaps  more  deaths  than  are  now 
chargeable  against  judges,  and  would  materially  in- 
crease the  number  for  which  physicians  are  respon- 
sible. 

Dying  Hard  is  not  an  exclusive  specialty  of  the 
men  of  any  one  trade,  profession  or  calling.  Here, 
now,  along  comes  the  Department  of  Health  of  the 
City  of  New  York,  and  gives  the  record  of  convic- 
tions for  dealing  in  rotten  eggs  and  other  unwhole- 
some foods  of  a  man — or  maybe  it  is  a  set  of  men — 
who  has  appeared  under  three  names  in  the  past  five 
years.  During  that  time  ten  convictions  for  the  of- 
fense mentioned  have  been  recorded  against  this  man 
or  his  company.  Fines  aggregating  over  two  thou- 
sand dollars  were  imposed  in  seven  cases,  sentence 
was  suspended  in  two  cases,  and  a  jail  sentence  of 
thirty  days  was  imposed  in  one  case.  Incidentally 
it  would  seem  that  since  the  punishments  meted  out 
to  him  have  not  proved  especially  deterrent  a  greater 
one  might  be  found  and  applied. 

The  New  Pharmacopoeia  will  make  its  appear- 
ance about  July  ist,  according  to  a  letter  from  Prof. 
Joseph  P.  Remington,  chairman  of  the  revision  com- 
mittee, appearing  elsewhere  in  this  issue. 


Speaking  of  preparedness  and  marches,  a  certain 
other  Circular,  which  shall  be  nameless  here,  is  a  few 
steps  ahead  of  the  procession.  In  its  issue  of  May 
loth,  received  at  this  office  prior  to  the  time  of  the 
big  preparedness  parade  of  May  13th,  is  a  full  ac- 
count (?)  of  that  demonstration. 

Instead  of  listening  to  advice  from  a  mother  who 
tells  you  that  she  has  buried  three  children  and  knows 
something  about  raising  babies,  better  find  some 
mother  who  has  her  children  still  with  her  and  let 
her  tell  how  she  saved  them. — Idaho  Board  of 
Health. 


The  Druggists'  Attitude  Toward  Women 
•  Patrons. 

We  have  on  hand  a  manuscript  bearing  the  above 
title  from  which  the  name  of  the  author  has  become 
detached. 

Will  the  contributor  please  write  to  us? 
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Some  Notables  We  Have  Had  for  Customers 

New  York  is  an  interesting  place.  Those  of  us  who  stay  here  realize  this,  and  those  who  live 
elsewhere  are  so  impressed  by  the  fact  that  many  of  them  make  trips  to  the  city.  Both  kinds 
find  Broadway  the  most  attractive  street  in  the  old  burg.  Mr.  Ferrier  has  been  a  Broadway 
druggist  for  many,  many  years,  and  he  here  sets  down,  with  no  attempt  at  fancy  zvriting,  some 
observations  about  the  notable  characters  with  whom  his  e.vperience  has  brought  him  into 
more  or  less  intimate  contact. 

By  John  W.  Ferrier. 


As  I  sit  comfortably  in  my  easy  chair,  my  thoughts 
wander  back  several  decades  and  with  my  mind's 
eye  I  see  passing  a  procession  of  customers  we  have 
had. 

Fourteenth  street,  at  Union  square,  was  the  orig- 
inal New  York  Rialto,  named  so  by  some  facetious 
tragedian  after  the  reference  in  the  first  act  of 
the  "Merchant  of  Venice."  A  block  away  is  the 
Academy  of  Music,  now  doing  duty  as  a  "ten-twent- 
thirt"  house,  but  at  the  time  I  have  in  mind  the  home 
of  grand  opera  and  the  most  prominent  social  func- 
tions. Many  of  the  stars  engaged  there  came  to  our 
Everett  House  store,  comer  of  Seventeenth  street. 

Brignoli,    the    tenor,    with    knit    muffler    wound 


around  his  neck,  coming  in  the  door  would  release 
one  of  his  clear  notes  so  loud  as  to  make  the  glass- 
ware ring  in  harmony. 

Christine  Nilsson,  the  Swedish  nightingale, 
stopped  at  the  Clarendon  on  Eighteenth  street,  and 
while  she  did  but  little  shopping  in  person  we  sent 
things  over  to  her.  Her  triumph  was  so  great  that 
her  admirers,  on  her  opening  night,  took  the  horses 
from  her  carriage  and  dragged  it,  with  her  in  it,  to 
the  hotel. 

Levy,  the  great  cornetist,  was  one  of  our  patrons. 
One  night,  a  couple  of  hours  after  our  closing  time 
(ID  o'clock)  he  serenaded  Nilsson  with  a  cornet 
solo,  giving  the  passers  a  rare  treat.    Try  to  imag- 


Back  In  the  fifties  of  the  last  century  there  were  living 
in  this  city  a  naturalized  Englishman  and  his  wife,  a 
New  Englander.  To  them  was  born  a  son  who  is  now 
here  and  widely  known,  his  name  being  John  W.  Ferrier. 

When  he  who  became  the 
Rialto  druggist  was  but 
seven  years  of  age  his  father 
took  him  to  Europe.  His  at- 
tractive manners — or  was  it 
his  good  looks? — made  such 
a  hit  with  an  old  aunt  or 
somebody  that  she  Induced 
P'errier  pere  to  leave  fiU 
in  her  care.  So  until  be 
was  fourteen  he  remained 
abroad,  traveling  and  study- 
ing under  a  tutor  and  in  a 
private  school.  But  living 
in  foreign  lands  did  not  help 
the  lad's  English,  so  when 
he  came  back  to  New  York 
he  took  a  two  year  course 
and  passed  the  final  exami- 
nations of  the  College  of  the 
City  of  New  York  at  the 
age  of  sixteen. 
Then  arose  the  great  question  which  confronts  most 
boys  who  have  to  make  their  own  way  in  the  world: 
bow  was  he  going  to  do  it? 

By  the  merest  chance  the  youth  happened  one  day  to 
pass  the  Everett  House  (Seventeenth  street)  store  of 
Hegeman  &  Co.  Then  and  there  be  applied  for  the  posi- 
tion of  general  utility  boy,  was  accepted  and  began  his 
career  in  the  drug  business  which  has  been  continuous — 
except  for  a  short  try  at  lithographing,  which  he  did 
not  like.  Having  a  little  misunderstanding  with  the 
Hegeman  manager,  the  story  of  which  appears  In  the  Ciit- 
OULAR  for  October,  1913,  page  613,  young  Ferrier  Joined 
the  forces  of  Helmbold,  and  was  with  that  much  adver- 
tised celebrity  until  his  store  was  seized  by  the  sheriff. 
The  next  seven  years  of  his  life  were  spent  at  the  Fulton 
street  store  of  Hegeman  &  Co.  (203  Broadway).  In  1873 
he  entered  the  College  of  Pharmacy  of  the  City  of  New 
York,  at  that  time  under  the  presidency  of  William  Hege- 
man. the  senior  of  the  firm  for  which  he  worked.  The 
college  was  then  in  the  University  Building  at  Waverley 
place.  The  following  year  he  was  graduated,  the  college 
in  the  meantime  having  moved  to  a  building  which  had 


JOHN   W.  FEBBIER. 


been  a  Twenty-third  street  church.  He  was  seventh  on 
the  list,  and  it  is  said  that  his  answer  to,  "Describe  the 
process  of  percolation"  was  the  best  given  at  that  exam- 
ination. If  it  was,  says  Mr.  Ferrier,  it  was  due  to  prac- 
tice in  the  laboratory  of  his  preceptor,  one  of  the  really 
good  old-time  apothecaries. 

Hegeman  &  Co.  then  had  five  stores,  all  of  which  were 
supplied  with  their  preparations  from  the  main  store,  so 
that  Mr.  Ferrier  and  his  assistant,  John  W.  Morgan,  who 
afterwards  became  his  brother-in-law,  who  did  much  of 
the  manufacturing,  had  little_^  time  for  Idleness.  After 
the  death  of  William  Hegeman,  his  son,  J.  NIven,  who  be- 
came secretary  of  the  college,  assumed  control,  but  owing 
to  financial  difficulties  brought  to  a  climax  by  Mr.  Hege- 
man's  prolonged  sickness,  the  whole  business  passed  Into 
other  hands.  H.  T.  Cutter  bought  the  store  at  203  Broad- 
way, which  was  the  forerunner  of  the  huge  Hegeman 
chain.  Mr.  Ferrier  remained  in  that  store  after  the  trans- 
fer. Recovering  his  health,  the  younger  Hegeman  started 
life  anew,  repurchasing  the  Eighth  street  store  from  Dr. 
G.  W.  Holmes,  and  there  the  subject  of  this  sketch  once 
more  joined  him,  this  time  as  junior  partner  in  the  finm 
of  Hegeman  &  Co.  There  were  then  two  firms  of  the  same 
name,  a  big  lawqult  resulting  which  became  a  "celebrated 
case." 

Next  we  find  Mr.  Ferrier  as  manager  of  the  drug  store 
at  60  Fulton  street,  purchased  by  the  Hegeman  firm  from 
Falrchlld  Brothers.  This  store  did  not  pay  and  was  soon 
sold.  Next  the  Wallack's  Theatre  store  at  Thirtieth  street 
became  the  business  home  of  the  junior  partner  and  so  re- 
mained for  a  number  of  years.  The  Corporation  of  J.  N. 
Hegeman  &  Co.  was  then  formed,  of  which  Mr.  Ferrier 
was  made  vice-president.  It  acquired  two  more  stores,  one 
on  Fifty-ninth  street  near  Fifth  avenue,  the  other  on  Third 
avenue  at  Thirty-first  street.  About  a  year  after  J.  N. 
Hegeman'8  death  In  1S95,  Mr.  Ferrier  left  the  stores  which 
had  been  the  scene  of  some  of  hU  hardest  and  most 
faithful  endeavors  for  twenty-five  years  and  started  In 
business  for  himself,  which,  be  says,  but  for  his  senti- 
mental attachment  to  his  old  partner  he  would  have  done 
fifteen  years  before.  For  about  eighteen  years  Mr.  Fer- 
rier conducted  the  somewhat  prominent  and  well-known 
Long  Acre  Pharmacy,  which  for  reasons  beyond  his  con- 
trol, was  moved  three  times,  and  is  now  at  Fifty-eighth 
street  and  Seventh  avenue,  under  the  immediate  super- 
vision of  his  son.  Mr.  Ferrler's  own  desk  and  "think 
parlor,"  as  be  calls  It,  Is  at  his  other  store  at  Seventieth 
street  and  Columbus  avenue. 
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ine  what  the  police  would  do  in  such  a  case  at  the 
jjresent  time! 

Dr.  Cady,  a  prominent  physician,  would  almost 
daily  come  in  to  eat  a  bag  of  peanuts  he  brought 
with  him,  saying  they  were  the  healthiest  diet  and 
would  ijrolong  life.  By  the  way,  he  did  not  live  to 
any  very  old  age,  thus  negativing  his  theory. 

Prof.  Meyer,  pronounced  'Meeair"  by  him,  was  a 
translator  of  languages  in  the  post  office  and  spun 
us  many  a  yarn  of  his  adventures  in  Spain  and  Rus- 
sia, in  which  latter  country  he  had  served  in  the  ad- 
vance of  Napoleon  upon  Moscow. 

Imagine  this  scene,  utterly  unthinkable  to-day :  A 
covered  wagon  drives  upon  the  square;  several  men 
spread  out  a  thick  carpet;  a  number  of  chairs  and 
other  apparatus  are  placed.  The  men  strip  off  their 
outer  garments  and  appear  in  tights  and  spangles, 
being  a  troupe  of  French  jugglers  who  after  enter- 
taining the  crowd  collect  money.  The  back  of  one  of 
the  chairs  broke  and  one  of  the  men,  badly  bruised, 
was  brought  in  to  be  patched  up  by  us. 

The  most  prominent  name  coming  to  my  mind  as 
iissociated  with  our  203  L'. roadway  store  is  that  of 
Thomas  Edison.  In  his  workshop  up  stairs  we  could 
hear  the  squeaky  voice  of  iiis  newly  invented  phono- 
graph. He  suffered  from  the  most  violent  headachet^, 
and  as  the  "tar  barrel"  was  not  yet  in  evidence  he  had 
concocted  a  most  complex  mixture  of  powerful  in- 
gredients for  external  application.  Some  enterpris- 
ing person  made  this  into  Edison's  polyform,  a  very 
appropriate  name,  but  I  understand  that  Mr.  Edison 
objected  strenuously  to  the  use  of  his  name  and  pic- 
ture in  connection  with  it. 

Dr.  Shine,  the  coroner,  was  one  of  our  best  pre- 
scribers  and  a  splendid  though  irascible  surgeon. 
One  day  a  patient  told  him  that  his  assistant.  Dr. 
Stevens,  would  charge  him  less.  Dr.  Shine  grabbed 
up  a  huge  cavalry  sabre  and  chased  the  man,  who 
was  glad  to  escape  without  further  damage.  Dr. 
Stevens  frequently  came  in  with  "interesting"  speci- 
mens of  his  autopsies  which  he  wanted  put  into  al- 
cohol. One  was  the  heart  of  a  man  who  had  just 
been  killed  by  a  stray  bullet  through  that  organ.  He 
was  an  unidentified  foreigner,  and  perhaps  some  loved 
one  is  still  waiting  for  him.  The  shooter  was  not 
discovered. 

Governor  Fenton,  whose  daughter  Mr.  Hegeman 
married,  was  an  occasional  visitor  and  had  the  pleas- 
ant, diplomatic  faculty  of  making  one  feel  on  his  first 
introduction  that  he  had  known  him  for  a  long  time. 

As  we  had  United  States  army  contracts  I  met  a 
large  number  of  officers  of  all  ranks,  too  numerous 
to  name.  My  great  bother  w^as  not  to  underrank 
them  by  calling  the  colonel,  major,  or  the  general, 
colonel.  Mr.  Depew  (Who  had  not  then  been  in- 
vested with  the  senatorial  toga),  being  a  brother- 
in-law  of  the  younger  Mr.  Hegeman,  stopped  in  once 
in  a  while  for  a  greeting.  Even  at  that  time  he  was 
well  known  for  his  witty  after-dinner  speeches  and 
newspaper  interviews. 

Upon-  being  transferred  to  another  of  our  five 
stores,  that  is  to  say,  to  the  one  at  756  Broadway  (at 
Eighth  street),  I  met  many  celebrities  of  the  time 
who  inhabited  that  part  of  the  city.  There  were 
nearly  all  the  principals  of  the  Harrigan  and  Hart 
company.  Tony  Hart,  a  good-natured,  stout,  young 
looking  man,  suffered  a  paralytic  stroke,  and  a  short 
time  before  his  death  on   asking  him  how  he   felt 


slowly  drawled  out:  "Fm — all — right — and — getting 
better" ;  but  his  speech  told  the  fatal  story.  Ned  Har- 
rigan, serious  off  though  pathetically  funny  on  the 
stage,  said  but  little  and  I  met  him  years  later  when, 
like  the  flickering  of  the  low  burning  candle,  he 
made  his  farewell  appearance. 

Mrs.  Yeamans,  always  pleasant,  motherly,  natural, 
was  off  the  boards  just  as  lovable  as  on.  She  always 
remembered  me  and  had  a  friendly  greeting  when  we 
met.  Years  after,  her  daughter  Jennie  pushed  me 
out  of  the  way  of  an  approaching  truck  and  probable 
injury,  for  which  I  am  duly  thankful. 

George  L.  Fox,  the  great  clown  who  played  in  the 
pantomime  of  "Humpty  Dumpty"  for  several  years, 
and  his  brother,  C.  K.  Fox,  who  took  the  part  of 
Pantaloon,  will  be  fondly  remembered  by  many  of 
us  older  men. 

The  Kiralfys,  of  ballet  fame,  and  other  members  of 
this  aggregate  were  all  customers  of  ours  at  times. 

The  old-fashioned  pantomime,  by  the  way,  has  de- 
parted and  so  has  the  minstrel  show,  of  which  the  San 
Francisco  Minstrels  were  a  prominent  example. 
Their  theatre  was  at  663  Broadway,  and  I  have  met 
at  the  store  Billy  Birch,  Charley  Backus,  WiUiam 
Bernard  and  Dave  Wambold.  The  last-named  was 
noted  for  his  sweet  voice;  Bernard,  a  stout,  good- 
natured  "middle  man,"  was  particularly  friendly  with 
me,  and  many  an  invitation  to  the  show  I  got  through 
his  courtesy. 

.A.berle's  Theatre  in  Eighth  street,  the  home  of 
many  variety  shows,  gave  me  opportunity  of  patch- 
ing up  wounded  Indians  of  various  tribes  who  got 
hurt  in  more  or  less  legitimate  manners  in  their  mock 
and  real  fights,  as  well  as  sword  jugglers  cut  by  sharp 
weapons  and  sufferers  from  various  other  accidents 
incident  to  excitement,  a  small  stage  and  a  near-by 
bar-room. 

One  of  the  most  (to  me)  inexplicable,  uncanny 
curiosities  I  ever  met  was  a  man  into  whose  flesh 
pins  or  needles  might  be  stuck  to  the  very  end,  with- 
out drawing  a  drop  of  blood,  leaving  a  mark  or  in- 
conveniencing him  in  any  way.  He  has  gone  about 
his  usual  movements  with  one  hundred  pins  stuck  in 
various  parts  of  his  body  at  one  time,  without  a 
tremor.  Fearing  leprosy  I  used  corrosive  mercuric 
chloride  freely  after  I  left  him. 

Col.  E.  Z.  C.  Judson,  known  by  his  pen  name  of 
"Ned  Buntline,"  was  a  writer  of  Western  and  Indian 
stories  much  beloved  by  youthful  and  other  readers 
of  such  stirring  tales.  I  could  hardly  think  of  this 
quiet,  stout,  pleasant  owner  of  beautiful  "Eagle's 
Nest,"  in  quiet  ^^'^estchester  county,  as  one  of  the 
leaders  of  the  American  party  in  the  bloody  Astor 
place  or  Macready  riot  of  May  loth,  1849.  For  those 
who  may  not  be  familiar  with  this  unnecessary,  fool- 
ish squabble  between  the  English  actor  Macready 
and  the  American  tragedian,  Forrest,  I  will  state 
that  the  drama  of  that  night  was  enacted  at  Astor 
place.  Eighth  street  and  Lafayette  place  between  a 
mob  armed  with  cobble  stones  and  a  couple  of  militia 
regiments.  Twenty-two  people  were  killed  and  about 
three  dozen  wounded  besides  many  soldiers  injured. 
The  commanding  officer  had  his  sword  arm  splintered 
by  a  stone.  The  drug  store  at  Eighth  street  was 
made  a  sort  of  hospital,  and  all  other  business  being 
naturally  suspended,  the  dead  and  wounded  lay  thick 
upon  the  floor.  The  colonel,  whom  I  always  admired 
as  a  staunch  though  hot-headed  American,  was  one 
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of  the  first  arrested,  and  I  believe  was  punished  for 
his  part  in  the  riot.  He  afterward  used  his  energy 
to  better  advantage  among  the  savages  of  the  West. 
Lillian  Russell,  famed  then  as  now  for  her  beauty, 
lived  only  a  block  away.  She,  as  well  as  her  younger 
sister,  Susie,  were  in  our  store  quite  often. 

Another  move  brought  me  to  our  Thirtieth  street 
store,  which  place  gave  me  the  opportunity  of  para- 
phrasing the  French  saying,  "Everything  happens  in 
i'aris,"'  to  everybody  passes  our  corner.  Inspector 
Byrnes,  the  celebrated  detective,  made  our  store  a 
sort  of  evening  headquarters.  He  was  a  taciturn 
man,  and  serious,  and  cigar-in-mouth,  would  receive 
the  brief  reports  of  subordinates  who  dropped  in  one 
by  one. 

Al.  Adams,  the  "policy  king,"  was  a  stout,  jolly, 
amiable,  well-informed  man  whom  I  liked  very  much. 
He  loved  his  family  and  his  books,  and  one  could  not 
imagine  him  the  hard-hearted  robber  of  the  poor  and 
the  law-breaker  that  he  was  pictured  by  the  news- 
papers. 

There  were  three  magicians  whom  I  always  link 
-omehow  because  I  tried  one  of  my  little  tricks  on 
ach  with  a  different  result.  I  made  believe  to  give 
them  their  change,  but  in  reality  caused  the  coin  to 
disappear.  .^  Persian  magician  looked  at  me  stupidly 
at  first,  and  when  it  dawned  on  him  that  I  had  in- 
vaded his  field  he  became  very  friendly  and  showed 
me  some  of  his  specialties  and  told  me  about  his  coun- 
try and  travels. 

Herrmann  did  not  think  it  was  funny,  either,  being 
-eemingly  preoccupied.  One  day  later  he  came  in 
Aith  a  bruised  finger,  caught  in  a  safe  door.  He 
Aas  much  worried,  fearing  he  would  be  unable  to 
ppear  that  night.  I  fixed  him  up  so  well  with  solu- 
ii>n  of  hydrogen  peroxide,  a  comparatively  new  rem- 
edy then,  that  he  did  not  miss  his  performance;  but 
he  forgot  about  my  help  in  the  matter. 

Keller* got  my  tricklet  quick  as  a  flash  and  said: 
l^'Come  and  see  me  to-night."     I  did,  and  my  wife 
Jt  a  lapful  of  candy  out  of  the  "empty"  cornucopia 
id  a  splendid  rose  from  the  bush  which  grew  up  in 
jnt  of  one's  eyes.    We  have  been  very  friendly  ever 
ice.  and  I  cherish  a  picture  he  gave  me  of  himself 
baking  hands   with   the  Chinese  magician,   Ching- 
ing-Foo.    Mr.  Keller  has  now  retired. 
|,  Dr.  Lincoln,  the  eminent  throat  specialist,  who  in- 
luced  the  rhinitis  tablet ;  Dr.  Mittendorf,  the  eye 
ecialist  who  made  an  ophthalmic  spirit,  the  proto- 
of  the  one  for  which  the  National  Formulary 
itains  a  formula ;  and  Dr.  Hasbrouck,  the  famous 
th-extracting    dentist,    who    put    out    a    mouth 
»sh,   each   gave   me   his   original    formula   and    I 
ide  these  preparations  for  them  with  the  greatest 
Ire  and  accuracy,  as  they  were  all  very  particular 
'  3ut  this.     These  three  physicians,  as  well  as  Dr. 
^turgis,  the  Markoes,  father  and  sons,  the  Sayres, 
:  ither  and  sons,  had  accounts  with  us,  and  I  was  per- 
•nally,  and  I  hoi:)e  favorably,  known  to  all. 
Bunnell's  Museum  was  only  a  block  away  and  gave 
lie  frequent  opportunity  of  meeting  all  the  giants, 
•ts  and  other  living  curiosities,  as  well  as  na- 
if almost  any  strange  land  one  might  think  of. 
'nc.  a  New  Zcalander,  asked  me  my  name  one  day, 
it  the  same  time  accidentally  pointing  to  a  nearby  jar. 
Thinking  he  meant  the  latter,  I  said  it  was  a  jar. 
I  o  which  he  replied :  "V'ou  Jar^"  and  always  knew 
ne  afterward  by  the  name  of  Jar. 


Here  I  saw  for  the  first  time  the  seven  Sutherland 
sisters,  who  when  their  backs  were  turned,  appeared 
to  be  a  wall  of  hair  at  least  ten  feet  by  five.  Their 
father  was  also  very  hairy,  and  I  am  yet  in  doubt 
which  came  first,  the  hair  renewer  named  after  them 
or  the  hair,  with  a  strong  suspicion  that  the  latter 
suggested  the  former. 

I  have  given  first  aid  to  men  who  had  been  bitten 
by  monkeys,  leopards,  lions,  snakes,  elephants,  and  I 
would  not  have  been  surprised  if  by  a  griffin,  a  killa- 
loo,  a  centaur  or  a  pheni.x. 

The  advancing  stream  of  population  again  drove 
me  north,  and  I  next  settled  at  Forty-third  street  and 
Broadway,  the  new  Rialto.  Members  of  the  present 
generation  were  our  customers,  and  while  there  were 
some  of  the  prominent  lawyers,  politicians,  writers 
and  scientists  of  the  day  among  them,  the  majority 
belonged  to  the  theatrical  profession.  This  is  easy 
of  explanation  when  we  think  of  the  large  number  of 
play  houses  around  there,  undoubtedly  more  than  in 
a  similar  area  anywhere  else  in  the  world.  Then  the 
hotels  and  other  attractions  bring  enormous  crowds 
at  times,  and  it  really  seems  that  in  this  "Land  of  the 
Midnight  Son"  (or  "Bun")  people  do  not  start  to 
wake  up  until  sundown. 

To  mention  the  names  of  those  prominent  to-day 
whom  I  have  had  the  privilege  of  meeting  in  a  busi- 
ness and  friendly  way,  both  men  and  women,  would 
be  to  compile  a  theatrical  directory  and  would  weary 
the  reader.  A  description  of  some  of  their  pecu'iari- 
ties,  foibles,  sayings  and  anecdotal  possibili'.ies  I  will 
leave  to  some  future  writer. 


Summer  Toilet  Creams. 

For  .^unburn,  prickly  heat  and  other  ills  that  are  in 
season  just  about  this  time  of  year,  the  Medical  Senti- 
nel recommends  creams,  ointments,  or  salves  made.ac- 
cording  to  the  formulas  appended : 

I. 

Precipitated  sulphur   i  ounce. 

Zinc  oxide i/J  ounce. 

Expressed  oil  of  almond i  ounce. 

Hydrous  wool-fat i  ounce. 

Extract  of  violet to  perfume. 

II. 

Ichthyol   2  drams. 

Expressed  oil  of  almond 2  drams. 

Ointment  of  rose  water. 6  drams. 

Hydrous  wool- fat 6  drams. 

Oil  of  rose to  perfume. 

III. 

Olive  oil 4  drams. 

Menthol  15  grains. 

Ointment  of  rose  water 6  drams. 

Hydrous  wool-fat 6  drams. 


How  Should  Rubber  Goods  Be  Preserved? 

Drosle  (I'harvt.  Zeit.)  on  the  strength  of  numer- 
ous exi)eriments  made  in  regard  to  preserving  rubber 
goo<ls  arrives  at  the  following  conclusions :  Moisture 
has  a  rather  bad  influence  on  the  goods,  while  air 
alone  does  not  materially  affect  them.  Light,  espe- 
cially direct  sunlight,  which  produces  either  a  molecu- 
lar rearrangement  of  the  rubber  or  facilitates  the  ox- 
idation of  the  product,  destroys  rubber  goods  very 
rapidly. 


330 


THE  DRUGGISTS  CIRCULAR 


June   llilG 


Two  Twos,  Please,  and  Change  for  Ten  Dollars 

What  druggist  has  not  heard  this  and  said  things  which  he  would  not  care  to  repeat  before 
his  pastor  or  his  young  son?  And  there  is  no  one  to  blame  but  himself.  Once  this,  about 
the  blame,  wxis  theoretical,  now  it  is  practical,  and  the  druggist  who  continues  to  be  an  un- 
paid salesman  for  Uncle  Sam  should  keep  his  complaints — or  more  ejaculatory  remarks — to 

himself.  ' 

Bv  W.  Wilson  McNeary. 


It  is  needless  to  emphasize  the  nation-wide  post- 
age-stamp nuisance  in  drug  stores.  Anyone  who 
has  ever  worked  behind  the  drug  counter  knows 
only  too  well  the  eternal  nuisance,  the  time-wasting 
and  profitless  work,  that  the  indiscriminate  or  dis- 
criminate sale  of  postage  stamps  involves. 

At  this  time,  among  other  things,  it  is  my  purpose 
to  show,  not  from  theory,  as  some  have  endeavored 
to  do,  but  from  actual  experience,  that  the  aforemen- 
tioned drug-store  bugbear  can  be  eliminated  with- 
out detriment  to  one's  business,  one's  self  esteem,  or 
one's  professional  standing. 

While  I  was  yet  a  clerk  I  made  up  my  mind  that 
I  would  endeavor  as  time  wore  on  to  evolve  some 
plan  to  do  away  with  or  make  profitable  stamp  sell- 
ing in  the  drug  store.  I  thought  of  ways  to  scotch 
the  practice  too  numerous  to  mention,  among  others 
that  of  interesting  our  local  retail  association,  but 
soon  found  that  nothing  of  a  concerted  nature  could 
be  accomplished  in  that  direction  on  account  of  so 
many  differing  opinions. 

About  three  years  ago,  during  a  remarkable  day's 
business  in  "government  bonds,"  a  salesman  came 
into  our  store  with  a  small,  square  case. 

"Good  afternoon,"  I  said. 

He  said  the  same,  adding:  "Never  mind,  I  see  you 
are  busy.  I  can  wait  until  you'  are  through  with 
your  customers." 

"Take  a  seat.  Two  twos  did  you  say,  madam? 
Certainly." 

"I'll  have  four  ones  while  you're  at  it." 

"Have  you  for  5  cent  a  stamp?" 

"See  how  much  that  weighs." 

By  this  time  business  ( ?)  was  slacking  up  and 
the  salesman  had  his  stamp-vending  machine  on  the 
counter.  It  was  the  first  machine  of  its  kind  I  had 
seen — sold  two  twos  for  a  nickel  on  one  side  and  four 
ones  for  a  nickel  on  the  other;  price  $65.  But  even 
before  I  heard  the  price  my  mind  was  made  up.  "I 
think  we  can  use  that  here  if  you  don't  mind  leaving 
it  where  it  is,"  I  said.  I  don't  know  whether  the 
salesman  thought  I  was  "easy"  or  not.  To  make  a 
long  story  short,  I  cleaned  out  the  stamp  drawer 
and  converted  it  into  a  pill  drawer,  simply  to  avoid 
temptation.  Since  that  time  not  a  single  stamp  has 
been  sold  in  my  store  in  the  old  way,  but  almost 
$1,000  worth  of  stamps  have  been  sold  by  the  ma- 
chine at  a  profit  of  20  per  cent.* 

Uncle  Sam  furnishes  the  "bonds"  in  $5  and  $10 
rolls,  with  an  additional  charge  of  3  cents  for  roll- 
ing. The  customers  receive  clean  stamps  that  have 
never  been  touched  by  human  hands;  besides,  they 

•Really  25  per  cent,  on  the  cost  of  the  articles,  which  is 
the  correct  way  to  figure  percentage,  although  for  con- 
venience sake  many  figure  it  on  selling  price. — Editor  The 
Druggists  Circviar. 


do  not  have  to  ask  for  them — they  help  themselves. 

Do  the  people  kick?  Yes — surely — once  in  a 
while,  but  who  would  expect  the  advent  of  a  stamp 
machine  to  change  human  nature?  Stamp  custom- 
ers kicked  before  when  we  were  "just  out"  or  did 
not  want  to  sell  50  ones  or  150  twos  and  probably 
change  a  $5  or  a  $10  bill  to  get  our  money. 

Some  druggist  doubtless  will  say,  "I  couldn't  do 
it;  I'd  lose  all  my  trade."  But  he  would  not  if  he 
were  on  his  job. 

The  secret  of  our  success  with  the  stamp  machine 
lies  in  the  fact  that  we  treat  everyone  alike,  high  and 
low,  rich  and  poor.  We  do  not  keep  stamps  "on  the 
side"  for  our  good  customers  or  special  friends  and 
let  others  that  we  do  not  care  about  use  the  machine. 
Then,  again,  if  the  uninitiated  ask  for  stamps  we  are 
very  particular  that  they  understand  exactly  what 
they,  are  doing  before  they  drop  in  the  nickel,  so  that 
there  is  no  "come  back." 

Now  what  are  a  few  of  the  benefits  to  be  derived 
by  selling  stamps  in  this  way? 

Some  will  immediately  say,  "Why,  that  20  per 
cent,  profit,  of  course."  But  let  me  say  that  that  is 
the  least,  indeed,  but,  of  course,  it  must  be  consid- 
ered. Let  the  druggist  stop  and  think  of  the  time 
he  and  his  clerks  waste  in  selling  stamps.  In  small 
stores  possibly  the  proprietor  himself  or  his  "manager 
sells  most  of  the  stamps,  because  they  are  the  men 
who  usually  wait  on  customers.  Figured  in  money 
this  loss  of  time  means  as  much  as  the  wages  of  a 
young  apprentice,  and  this  in  a  small  store,  is  a  big 
thing.  The  time  spent  in  selling  stamps  could  be 
much  better  employed  in  making  up  preparations  or 
doing  some  other  useful  work. 

Again,  the  use  of  a  machine  may  save  the  drug- 
gist's religion,  if  he  has  any.  I  have  often  heard 
druggists  tell  customers  they  were  very  welcome  to 
stamps  and  when  their  backs  were  turned,  make 
some  such  remark  as  this :  "Isn't  she  an  old  nui- 
sance, always  after  stamps"  (and  that's  putting  it 
mild)  ;  or,  in  other  cases  deliberately  lie  and  say 
they  were  "just  out." 

Another  immediate  benefit  derived  is  the  advertis- 
ing it  brings.  In  our  case  we  were  the  talk  of  the 
neighborhood.  Some  "cussed"  and  others  dis- 
cussed us.  At  dinner  tables  and  card  parties  we 
were  the  subject  of  conversation,  even  heated  argu- 
ment. This  talk  was  the  means  of  letting  the  neigh- 
borhood know  the  injustice  of  expecting  stamp  ac- 
commodation from  the  druggist.  And  it  brought 
many  people  to  our  store  who  would  never  ask  a 
druggist  for  stamps  because  it  meant  asking  a  favor. 
We  now  have  stamp  customers  outside  our  neigh- 
borhood who  know  they  can  always  get  stamps  at 
our  store,  as  we  are  never  "just  out." 

The  theory  of  selling  stamps  as  an  accommoda- 
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tion,  a  "necessary  evil,''  etc.,  is  to  a  great  extent  a 
fallacious  one.  No  good  druggist  objects  to  ex- 
tending real  accoiniTiodation  to  a  customer,  but  when 
a  man  stands  up,  hour  after  hour,  and  dishes  out 
stamps-  without  remuneration — or  in  most  cases 
without  even  thanks,  and  necessarily  taking  time 
and  expending  energy  which  should  be  devoted  to  his 
legitimate  business,  he  should  be  set  down  as  men- 
tally deficient;  he  loses  his  self-respect.  How  can  he 
command  the  respect  of  others? 

How  often  is  a  pharmacist  interrupted  when  fill- 
ing an  important  prescription  for  a  patient  who  may 
be  in  urgent  need,  to  hand  out  stamps  or  postcards 
for  which  he  does  not  even  receive  a  "thank  you.'' 
Once  upon  a  time,  maybe,  stamp-selling  was  an  ac- 
commodation, but  that  time  is,  for  the  most  part, 
past:  it  has  now  developed  into  a  pernicious  nui- 
sance. 

I  do  not  blame  the  public.  With  them  the  asking 
for  stamps  is  a  thoughtless  habit,*  and  like  most  bad 
habits,  is  hard  to  break:  the  breaking  must  be  done 
by  the  druggist,  and  the  stamp  machine  points  the 
way. 

As  to  stamp-selling  being  a  "necessary  evil,"  my 
theory  is  that  anything  that  is  evil  is  not  neces- 
sary. 

But  to  get  at  the  bottom  of  the  evil,  it  is  simply 
this:  too  many  druggists  are  afraid.     And  of  what? 


Afraid  that  their  neighbor  might  get  a  little  of  their 
business  if  they  cease  to  "accommodate"  the  "dear 
public" !  If  pharmacists  must  use  postage  stamps 
as  a  bait  to  entice  people  into  their  stores,  with  the 
hope  that  they  may  sell  some  trifle,  it  speaks  poorly 
for  their  professional  or  business  ability,  yet  many 
actually  advertise  the  fact  that  they  will  sell  stamps. 
1,  for  one,  prefer  to  dispose  of  my  merchandise  on 
its  merits. 

The  man  who -sold  the  stamp-vending  machine  to 
me  visited  other  druggists.  All  admitted  that  the 
machine  was  a  good  thing ;  all  wanted  to  have  one ; 
every  one  might  have  had  one  if  it  had  not  been  for 
fear  of  his  neighbor.  They  were  all  attending  to 
their  neighbors'  business  more  than  to  their  own. 
Each  one  in  turn  gave  as  an  excuse  for  not  putting  in 
a  machine  that  the  other  fellow  was  just  waiting  for 
such  a  chance  to  steal  his  trade.  Each  promised  to 
install  a  machine  if  some  particular  competitor 
would  do  likewise,  but  the  competitor,  in  turn,  had 
his  "if  and  little  was  accomplished. 

To  my  brother  druggists  let  me  say:  Do  not  wait 
for  your  neighbor  in  this  or  any  other  matter  of 
pharmaceutic  welfare  (for  this  matter  really  does 
deeply  concern  pharmacy),  as  there  are,  alas,  too 
many  jelly-spined  men  in  the  profession  whose  mo- 
tives seem  to  me  oiled  with  sandpaper.  Such  men 
most  surely  retard  the  wheels  of  progress. 


Competing  with  the  Chain  Store 

Herewith  is  presented  the  eighth  article  of  a  series  on  the  subject  indicated  by  the  title.  These 
articles,  as  has  been  stcUed  before,  were  written  by  one  who  has  had  experience  in  large  stores 
and  in  small  ones,  and  they  present  facts  and  ideas  obtained  in  that  work.  In  the  number  of  the 
series  now  given  the  relation  of  loyalty  to  business  is  discussed.  For  reasons  which  no  longer 
exist,  these  papers  have  been  appearing  under  the  noni  de  plume,  C.  E.  Langston.  Beginning 
u'ith  the  present  one  the  real  name  of  their  author  is  given. 

By  Clyde  L.  Eddy. 


I 


The  money-making  power  of  loyalty  is  so  great 
that  I  want  to  consider  it  here.  One  time  a  well- 
liked  manager  of  a  chain  store  asked  his  sales  force 
to  "get  behind"  a  certain  soap  and  see  how  many 
cakes  they  could  sell  within  a  week  at  the  full  price. 
They  disposed  of  684  cakes — because  the  manager 
wanted  them  to.  In  another  store  I  have  seen  simi- 
lar goods  oflfered  at  special  prices  stand  still  week 
after  week,  simply  because  the  manager  did  not  have 
a  loyal  sales  force,  and  they  preferred  selling  mer- 
chandise on  which  they  made  a  little  more  commis- 
sion. 

The  loyal  man  gets  to  the  store  on  time ;  he  is 
pleased  whenever  he  adds  a  little  to  the  profits  of  the 
store.  \o  personal  effort  is  too  great  for  him ;  he 
schemes  for  his  employer  at  night,  and  all  his  sur- 
plus energy  is  expended  in  endeavors  to  better  trade. 
Such  a  man  is  a  joy;  such  a  salesman  is  a  profit 
maker. 

•Why  should  the  public  worry?  They  want  itamps; 
they  go  to  the  drug  store  'for  stampe  because  the  drug- 
glst  has  trained  them  to  do  so;  they  pay  their  money  and 
get  what  they  want  Why  thould  they  be  blamed?  There 
is  no  law  compelling  the  druggist  to  sell  stamps;  If  he 
sells  them  he  is  doing  so  of  his  own  free  will  and  accord; 
why,   we   rnpeat.  stiould  the  public  worry? — Editor  The 

DRr(ifiI-T.S    ClR<t'I-AB. 


Where  there  is  no  loyalty  it  is  easier  to  say,  "We 
are  out,"  than  to  go  to  the  basement  for  the  item 
called  for;  the  loyal  man  will  do  as  much  as  the 
employer  himself  to  hold  the  trade.  If  you  want  a 
clerk  in  your  store  who  will  take  the  same  interest 
in  the  business  that  you  do,  simply  do  the  things  to 
make  him  loyal  and  watch  him  come  up  smiling. 
Loyalty  means  money  in  your  pocket,  and  it  is  worth 
while  to  develop  it. 

Loyalty  may  be  killed  in  a  number  of  ways,  one 
of  the  most  successful*  methods  being  overtime.  Do 
not  mistake  me.  If  the  store  is  busy  and  a  man  is 
held  up  a  few  minutes  he  does  not  object ;  he  is  per- 
fectly happy  over  it,  and  a  word  of  appreciation  from 
you  at  such  a  time  makes  him  almost  glad  he  did 
have  to  stay ;  but  when  he  is  deliberately  held  up, 
deliberately  and  continually  made  late  in  getting 
away  on  his  night  oflf,  he  is  mad  all  over.  There  is 
no  other  single  thing  that  I  hear  as  much  complaint 
alKHit  as  this.  Xo  other  single  thing  kills  loyalty  so 
quickly  and  surely  as  this  stealing  of  time.  The 
salesman  is  helpless  to  defend  himself;  he  knows 
that  you  demand  promptness.  You  are  working  him 
the  full  limit  of  hours,  and,  not  satisfied  with  that, 
you  do  not  i)lay  fair.  You  take  from  him  something 
he  has  for  sale,  just  the  same  as  the  merchandise  you 
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offer  for  sale.  You  take  it  from  him,  and,  because 
he  knows  he  will  lose  his  position  if  he  complains,  he 
stands  by  and  has  his  pockets  picked. 

I  have  seen  this  condition  on  a  large  scale  in  a 
chain  store.  The  breakage  loss  in  that  store  was 
enormous  and  the  loss  from  theft  was  appalling. 
Each  man  worked  for  himself  only  and  against  the 
manager.  Do  not  appropriate  anything  that  is  not 
yours,  anything  that  you  do  not  pay  for.  You  expect 
honesty  from  your  sales  force ;  be  honest  with  them. 
Insist  on  promptness  in  getting  to  the  store,  and  be 
just  as  prompt  in  allowing  them  to  go. 

Do  not  expect  more  loyalty  from  your  clerks  than 
you  show  yourself.  As  surely  as  you  grow  careless, 
so  will  they ;  and  the  amount  of  work  they  do  will  be 
in  direct  proportion  to  the  amount  you  do.  If  a 
salesman  promises  to  get  some  item  for  a  customer 
it  is  up  to  you  to  help  him  get  it,  and  a  "don't  care'' 
expression  from  you  at  such  a  time  will  go  far 
toward  creating  a  "don't  care"  atmosphere  through- 
out the  store. 

Be  careful  in  the  placing  of  blame ;  be  sure  it.  is 
the  salesman  who  is  at  fault  and  not  some  lack  of 
management  traceable  directly  to  yourself.  It  is  the 
habit  of  some  managers  to  shift  the  blame  for  every- 
thing onto  the  clerk  standing  nearest.    If  an  item  is 


out  of  stock  when  called  for,  the  fault  is  yours  if  the 
shelves  have  not  been  stripped. 

Say  "Good  morning"  when  you  come  in. 

Give  a  deserving  clerk  an  occasional  "earful"  of 
praise. 

Take  the  "lame  duck"  behind  the  barn  to  reprove 
him.  and  there  endeavor  to  correct  his  deformities. 

Take  your  "goat"  away  and  lose  it  so  badly  that  it 
will  never  be  found;  work,  smile  and  try  to  see  the 
salesman's  point  of  view. 

The  loyalty  developed  in  a  well  managed  chain 
store  is  good  to  see.  Every  salesman  knows  the 
company  will  back  him  up  to  the  last  ditch  in  his 
efforts  to  please  the  public ;  he  gets  an  occasional 
letter  of  commendation  from  the  home  office  if  he 
deserves  it;  and  then,  too,  it  is  just  naturally  easier 
to  be  loyal  to  a  corporation  or  a  State  than  to  a  sin- 
gle man,  unless  the  man  be  a  genius.  He  is,  most  of 
all,  loyal  because  his  work  is  pleasant,  his  pay  is  good 
and  his  hours  regular. 

The  small  store,  competing  with  the  chain,  abso- 
lutely cannot  afford  indifferent  clerks.  Too  much 
depends  on  personality,  and  it  is  up  to  the  manager 
to  develop  this  loyalty  through  sheer  personality  and 
his  visible  efforts  to  be  fair  with  the  man  who  works 
for  wages. 


PAPERS   READ  AT    CONVENTIONS 

From  among  the  many  papers  read  by  pharmacists  and  others  at  meetings  of  their  associa- 
tions, some  of  the  more  valuable  and  interesting  are  selected  each  month  and  printed  here. 

Co-Operation  to  Offset  the  High  Price  of  Drugs 

Bt  Db.  Robert  P.  Fischexis. 

Jomt  meeting  of  the  Philadelphia  County  Medical  Society  and   the     Philadelphia     branch     of     the     American 

Pharmaceutical  Association.' 

sicians  will  temporarily  readjust  tlieir  armamentarium 
and  prescribe  drugs  which,  while  giving  similar  thera- 
peutic action,  are  lower  in  price  than  some  others  which 
have  been  used  previously.  The  selection  ot  drugs  used 
in  treating  diseases  rests  entirely  with  the  physician,  but 
after  a  prescription  is  once  written  and  given  to  the 
pharmacist  it  is  his  duty  to  furnish  the  articles  called  for 
and  nothing  else,  unless  it  is  physically  Impossible  to  do 
so,  and  in  the  latter  case  it  is  the  doctor  who  must  decide 
what  is  to  be  used  in  place  of  the  unobtainable  substances. 
It  is  within  the  province  of  the  pharmacist,  however,  to 
make  suggestions  which  will  tend  to  aid  in  relieving  the 
situation,  because  his  intimate  touch  with  the  drug  mar- 
ket gives  him  first-hand  knowledge  as  to  what  drugs  or 
chemicals  are  scarce,  unobtainable  or  extremely  high  in 
price,  and  whether  or  not  this  condition  is  to  continue. 
I  do  not  for  a  moment  mean  to  suggest  that  pharmacists 
wish  to  take  it  upon  themselves  to  dictate  to  physicians 
what  to  prescribe  at  any  time,  for  such  is  not  the  case, 
but  the  present  situation  offers  an  excellent  opportunity 
for  co-operation  between  the  two  professions  to  the  In- 
terest of  the  public,  as  well  as  to  their  own  interest. 

In  looking  over  the  pages  of  the  United  States  Dispen- 
satory headed  "Index  of  Diseases,"  we  find  under  each 
ailment  a  list  of  the  drugs  which  may  be  used  in  its  treat- 
ment. Under  some  of  these  headings  we  have  as  many 
as  one  hundred  suggested  remedies.  Surely,  some  of  these 
could  be  eliminated  at  this  time  if  necessary,  and  there 
would  still  be  a  sufficient  number  left  to  cover  the  needs 
of  the  practitioner.  Most  authorities  agree  that  there 
are  very  few  specifics  in  medicine.  In  fact,  a  public  health 
oflJcial  not  very  long  ago  stated  that  there  were  only 
three  specifics  known  to  the  medical  man,  namely:  qui- 
nine for  malaria,  six  hundred  and  six  for  syphilis,  and 


The  problem  of  supplying  the  necessary  drugs  for  the 
cure  and  relief  of  the  various  ailments  which  physicians 
are  called  upon  to  treat  is  becoming  increasingly  difiBcult 
each  day  as  the  great  world-war  continues.  Reports  of 
the  scarcity  of  some  medicinal  products  grow  continually 
more  alarming,  and  those  who  have  followed  the  situation 
closely  feel  that  perhaps  "the  worst  Is  yet  to  come." 
Whother  we  take  such  a  pessimistic  view  of  the  situation 
or  not,  the  fact  remains  that  many  of  the  drugs  which 
physicians  have  been  accustomed  to  prescribe  freely  are 
now  scarce,  and  consequently  high  in  price. 

Naturally,  there  comes  to  us  the  question,  "Why  should 
so  many  drugs  be  scarce  and  high  in  price?"  and  while 
the  answer  invariably  sums  itself  up  into  the  statement, 
"because  of  the  war,"  it  is  natural  for  us  to  dig  deeper 
into  the  question  and  determine  just  how  the  war  is 
affecting  prices  of  drugs  and  chemicals,  and  what  can  be 
done  to  relieve  the  situation. 

Physicians  and  pharmacists  are  expected  to  have  the  , 
welfare  of  the  public  at  heart,  and  to  a  major  portion  of 
the  public  that  statement  means  supplying  medical  ad- 
vice and  prescriptions  at  as  low  a  price  as  possible. 

It  is  impossible  to  prepare  and  compound  medicines 
without  charging  prices  that  are  commensurate  with  the 
market  value  of  the  drugs  contained  in  them.  It  may  be 
possible,  however,  to  lower  the  cost  of  medicines  if  phy- 

•In  th*  Circular  for  April,  page  239,  mention  is  made 
of  a  paper  entitled,  "Combatting  War  Prices  by  the  Use 
of  Galenicals,"  read  by  Dr.  F^schelis  before  the  Phila- 
delphia branch  of  the  American  Pharmaceutical  Associa- 
tion. This  paper  made  such  an  impression  that  its  author 
was  induced  to  amplify  it  and  present  it  at  a  meeting 
attended  by  physicians  — Editor  The  Druggists  Circular. 
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diphtheria,  antitoxin.  Perhaps  some  of  our  medical 
friends  feel  that  even  this  restricted  list  could  be  Im- 
proved by  the  elimination  of  six  hundred  and  six. 

Of  course,  it  is  possible  that  some  single  drug  or  chem- 
ical which  Is  very  high  in  price  at  present  may  be  the 
only  one  that  will  answer  the  purpose  in  a  certain  case, 
but  such  instances  will  be  few  in  number,  and  when  they 
occur  it  will,  of  course,  be  necessary  to  meet  the  market 
price  of  the  article,  as  Is  done  in  many  cases  at  present 
where  it  is  really  unnecessary  to  go  to  such  expense. 

Our  materia  medica  is  such  a  large  one  and  the  arma- 
mentarium of  most  physicians  is  so  small,  comparatiTely, 
that  we  should  find  little  trouble  in  adjusting  things  in 
some  fairly  satisfactor>-  way  to  tide  us  over  the  era  of 
high  prices. 

No  doubt,  if  this  matter  is  discussed  in  gatherings  such 
as  this,  numerous  ideas  will  be  brought  out  for  meeting 
the  situation,  and  it  is  the  purpose  of  this  paper  to  lead 
to  a  discussion  in  that  direction. 

It  Would  probably  be  best  for  us  to  take  a  general  sur- 
vey of  existing  conditions  with  reference  to  drugs  and 
chemicals  and  then  suggest  ways  and  means  for  overcom- 
ing the  difficulties  which  we  may  encounter.  For  this 
purpose  we  shall  consider  the  subject  under  three  head- 
ings, namely:  vegetable  drugs,  inorganic  chemicals  and 
organic  chemicals. 

Let  us  remember  that  before  August  let,  1914,  and,  per- 
haps, for  some  little  time  after  this  date,  we  received 
shipments  of  dyestuffs,  medicinal  coal-tar  derivatives, 
plant  principles,  crude  drugs  and  many  other  products 
for  which  we  had  learned  to  depend  upon  Europe,  and 
particularly  upon  Germany,  at  frequent  intervals  and  in 
any  needed  quantities.  Let  us  further  remember,  that 
Germai'y  had  spent  years  in  building  up  this  trade  with 
Ui,  and  because  of  cheaper  production  costs,  and  because 
of  inadequate  United  States  tariff  regulations,  to  say 
nothing  of  our  antiquated  patent  laws,  she  had  suc- 
ceeded, not  only  In  building  up  her  own  trade,  but  in 
prevei'ting  any  serious  competition  by  manufacturers  in 
this  country. 

We  had  been  educated  to  use  the  things  which  Europe 
produced,  and  at  the  same  time,  had  been  so  busy  sup- 
plying foreign  countries  with  other  products  that  we  gave 
little  thought  to  making  ourselves  independent  of  Europe 
as  tar  as  medicinal  chemicals  and  drugs  were  concerned. 

The  Situation  Regarding  Vegetable  Drugs. 

It  is  a  well-known  fact  that  certain  drug  plants  can  be 
grown  only  in  climates  particularly  fitted  for  their  propa- 
gation, and  we  are  accustomed  to  speaking  of  plants  as 
being  "native"  to  this  or  that  country.  Experiments  in 
drug  plant  cultivation  in  recent  years  have  shown  us, 
however,  that  artificial  conditions  can  often  be  created 
which  will  permit  the  propagation  of  certain  plants  in  lo- 
calities other  than  their  native  habitat. 

It  stands  to  reason  that  with  the  embargo  on  drugs 
issued  by  the  several  European  powers,  and  the  lack  of 
shipping  facilities,  we  are  unable  to  obtain  fresh  supplies 
of  crude  drugs  which  are  native  to  these  countries.  Of 
course,  we  had  a  stock  of  these  drugs  on  hand  when  the 
war  began,  but  this  has  gradually  been  depleted,  and  In 
many  cases  is  exhausted.  American  manufacturers  of 
pharmaceuticals  have  been  equal  to  the  occasion,  at  least 
in  some  respects,  for  they  have  grown  such  drugs  as  can- 
nabis, belladonna,  hyoscyamus,  stramonium,  digitalis,  hy- 
drastis  and  others  in  sufficient  quantities  for  our  con- 
sumption, and  it  is  probably  safe  to  predict  that  other 
needed  drugs  will  be  grown  here  this  summer.  As  our 
stock  of  crude  drugs  became  scarcer  the  market  prices 
naturally  advanced,  and  it  cannot  be  expected  that  domes- 
tic production  will  return  prices  to  their  former  levels 
because  drugs  cannot  be  cultivated  as  cheaply  here  as 
they  can  be  bought  from  foreign  countries.  We  must 
bear  In  mind  that  labor  is  much  higher  In  the  United 
States,  and  that  the  cultivation  of  a  plant  costs  a  great 
deal  more  than  mTHy  collecting  it  where  It  grows  prac- 
tically wild 

The  Situation  Regarding  Inorganic  Chemicals. 

When  we  speak  of  inorganic  chemicals  In  relation  to 
their  use  In  medicine,  we  mean  that  vast  number  of  In- 
organic salts  which  have  attained  a  prominent  place  In 
our  materia  medira  and  Include,  for  example,  the  bro- 
mides, Iodides,  sulphates,  chlorides,  chlorates,  etc.,  of  the 


various  metals.  In  the  preparation  of  each  of  these  salts 
we  must  have  some  substance  which  furnishes  the  metal, 
and  some  substance  which  furnishes  the  proper  acid  rad- 
ical. Sulphuric  acid,  nitric  acid,  hydrochloric  acid  and 
other  acids  have  been  and  are  produced  in  the  United 
States  in  large  quantities,  and  there  should  not  be  any 
shortage  of  these.  We  have  our  Louisiana  sulphur  beds 
tc  furnish  the  crude  material  for  making  sulphuric  acid. 
Nitric  acid  is  still  made  mostly  from  Chile  saltpeter  or 
sodium  nitrate.  Unfortunately,  we  are  having  trouble  In 
getting  this  substance  because  of  a  lack  of  ships,  but 
Germany  has  taught  us  how  to  do  without  sodium  nitrate 
and  make  nitric  acid  from  the  nitrogen  of  the  atmosphere, 
and  It  is  our  understanding  that  a  concern  has  been  or- 
ganized in  the  South  which  is  about  to  undertake  the 
manufacture  of  nitric  acid  in  this  manner.  We  have  a 
plentiful  supply  of  sodium  chloride  from  which  to  make 
hydrochloric  acid.  Practically  all  acids  are  dependent  for 
their  manufacture  upon  sulphuric  acid,  and  as  long  as 
we  can  make  sulphuric  acid  we  can  make  inorganic  chem- 
ical salts,  provided  the  proper  metals  are  also  available. 

But  in  spite  of  the  fact  that  we  make  sulphuric  acid 
and  other  acids  in  an  abundant  supply,  their  prices  have 
gone  up,  and  when  acids  go  up  in  price,  their  salts  nat- 
urally follow  suit.  The  reason  for  this  increase  Is  that 
sulphuric  and  other  acids  are  used  in  the  manufacture  of 
explosives,  and  the  exporting  of  the  acid  to  Europe  has 
been  so  profitable  that  those  who  wanted  to  buy  it  for 
making  salts  had  to  pay  "war  prices"  or  do  without  it. 

When  we  come  to  the  consideration  of  the  metals 
necessary  to  produce  these  inorganic  salts,  we  find  that 
iron,  copper,  silver  and  lead  are  found  in  larger  quanti- 
ties In  this  country  than  in  any  other.  Of  gold,  zinc, 
nickel  and  cobalt  we  have  moi;e  than  enough  to  meet  our 
requirements.  We  are  only  just  beginning  to  use  our 
deposits  of  other  metals,  such  as  bismuth,  and  as  for  our 
supply  of  the  halogens,  we  have  the  natural  brine  from 
Die  earth  which  furnishes  chlorine  and  bromine,  and  our 
Pacific  Coast,  or  rather  the  ocean  itself.  Is  producing  an- 
nually for  us  great  crops  of  kelp  and  seaweed  which  fur- 
nish iodine.  Iodine  is  also  obtained  as  a  by-product  in 
the  conversion  of  Chile  niter  to  nitric  acid.  Unfortunate- 
ly, bromine  and  chlorine  are  now  used  In  large  quantities 
abroad  in  preparing  asphyxiating  gases  for  the  gas  bomos 
and  grenades  of  which  we  read  so  much.  This  has  created 
a  demand  for  these  halogens,  and,  naturally,  has  increased 
their  market  value,  cnusing  bromides  to  advance  as  much 
as  one  thousand  per  cent.  There  is  also  a  brisk  forei.ga 
demand  for  various  metals  and  here  again  the  result  is 
high  pnces. 

The  rdle  of  Iodine  in  the  war  has  been  of  a  more  kindly 
nature  than  that  of  its  sister  halogens.  Its  use  as  an 
antiseptic  cu  the  battlefield  is  universal. 

Potassium  Is  the  metal  which  has  caused  us  the  greatest 
difficulty.  Practically  the  only  readily  workable  potash 
deposits  of  any  magnitude  so  far  as  known  are  located 
in  Germany  and  our  supply  of  German  potassium  salts 
is  cut  off  entirely.  Consequently  these  salts  have  been 
high  in  price  for  some  time.  We  have  supplies  of  potas- 
sium In  the  United  States,  but  as  yet  we  have  been  unable 
tc  devise  satisfactory  methods  of  extracting  the  potas- 
sium from  the  deposits  found  In  the  various  sections  of 
our  country.  Feldspar,  a  very  common  rock,  contains 
considerable  potassium,  but  It  remains  as  yet  "uncon- 
quered."  Alunite,  another  potassium-bearing  mineral,  is 
being  successfully  worked  by  one  of  our  new  manufao- 
turlng  enterprises.  Tobacco  stems,  which  were  previously 
considered  as  so  much  waste,  have  yielded  a  goodly  por- 
tion of  the  coveted  metal  In  the  past  year,  and  from 
these  various  sources  we  have  been  able  to  supply  some 
potassium  salts,  but  we  have  by  no  means  met  the  de- 
mand. Salts  of  potassium  are  therefore  very  high  in 
price. 

The  situation  with  regard  to  potash  furnishes  an  ex- 
cellent example  of  what  physicians- can  do  In  the  way  of 
lowering  the  prices  of  prescriptions.  It  is  well  known 
that  excepting  for  purely  laboratory  purposes  the  sodium 
salts  can  and  will  freely  and  admirably  replace  corre- 
sponding potassium  salts.  If,  therefore,  sodium  salts  are 
prescribed  where  potassium  salts  were  previously  used 
the  situation  will  be  ameliorated  considerably.  Medicinal- 
ly sodium  salts  are  believed  to  be  even  superior  to  potas- 
sium salts  because  the  consensus  of  opinion  accredits  th* 
potassium  ion  with  a  depressing  action  on  the  central 
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nervous  system  ajid  heart,  while  the  sodium  Ion  is  per- 
fectly Inert  and  harmless.  When  a  physician  prescribes 
potassium  Iodide,  or  potassium  bromide,  he  wants  the 
effect  of  the  Iodine  or  chlorine  radical;  certainly  not  the 
effect  of  the  potassium.  If  the  chlorine  and  bromine  can 
bo  conveyed  satisfactorily  In  the  form  of  sodium  salts 
there  Is  no  reason  why  they  should  not  be  used,  and  their 
doses  are  practically  the  same. 

The  Situation   Regarding  Organic   Chemicals. 

In  discussing  the  scarcity  of  organic  chemicals  our 
attention  is  first  directed  to  the  coal-tar  derivatives,  such 
as  acetanllide,  acetphenetldin,  salol,  salicylates,  benzo- 
ates,  etc. 

In  the  great  iron  and  steel  industries  of  the  world  vast 
quantities  of  coal  have  to  be  partially  burned  to  coke. 
In  this  process  large  quantities  of  valuable  by-products 
are  driven  off  and  can  be  collected  and  used  for  many 
purposes,  both  in  the  peaceful  arts  and  In  war.  To  our 
shame  be  It  said  that  we  have  for  the  most  part,  by  the 
use  of  the  open  beehive-shaped  coke  ovens,  allowed  these 
valuable  by-products  to  escape  into  the  air  and  be  lost 
One  at  least  of  the  good  things  that  the  present  war  Is 
accomplishing  is  to  show  us  the  folly  of  such  Insane 
waste  of  valuable  material.  The  substitution  of  the  open 
type  of  coke  oven  by  the  enclosed  by-product  recovery 
oven  is  now  being  generally  undertaken. 

Among  the  coke  recovery  products  we  obtain  coal  tar, 
and  while  we  have  in  the  past  produced  considerable 
quantities  of  coal  tar  and  are  producing  more  at  present, 
we  have  never  built  up  a  coal-tar  chemical  industry,  but 
have,  with  few  exceptions,  confined  our  efforts  to  selling 
the  crude  tar  and  the  simpler  derivatives  generally 
known  as  intermediates. 

German  chemists,  on  the  other  hand,  siJent  years  in 
devising  means  of  converting  the  crude  coal  tar  into 
valuable  organic  compounds  such  as  the  synthetic  dyes 
and  the  group  of  synthetic  medicinal  products  so  well 
known  to  all  of  us,  and  now  either  off  the  market  or 
commanding  exorbitant  prices. 

Unfortunately  coal  tar  and  the  coal-tar  Intermediates, 
while  furnishing  valuable  medicinal  products,  are  also 
the  basis  of  high  explosive  compounds,  and  American 
capital  and  labor  are  busy  just  at  presept  in  turning  out 
the  coal-tar  products  necessary  to  keep  up  Europe's  work 
of  destruction  rather  than  in  building  up  a  coal-tar  chem- 
ical industry. 

The  general  attitude  of  American  manufacturers  seems 
to  be  one  of  "making  hay  while  the  sun  shines."  They 
are  afraid  of  tying  up  capital  in  fostering  an  industry 
which,  after  the  war,  may  be  inadequately  protected  by 
our  government  against  the  influx  of  foreign  goods  which 
is  bound  to  come,  and,  judging  by  our  present  patent 
laws,  tariffs,  etc.,  there  is  ground  for  such  a  view  of  the 
situation.  There  is  little  hope  of  an  immediate  adequate 
supply  of  the  coal-tar  synthetics  from  domestic  sources. 

As  for  other  organic  chemicals  used  in  medicine,  we 
may  point  to  the  fact  that  our  unmeasured  cereal  crops 
furnish  us  grain  alcohol  and  ether;  from  our  forests  we 
obtain  wood  alcohol,  acetone,  acetic  acid,  rosin  and  tur- 
pentine. We  have  also  the  raw  materials  for  oxalic,  lac- 
tic, citric  and  tartaric  acids. 

There  remains  one  important  class  of  compounds  to  be 
considered,  namely,  the  alkaloids  and  other  plant  prin- 
ciples. Many  of  these  compounds  have  been  made  abroad 
exclusively  and  are  not  only  high  in  price,  but  may  soon 
be  unobtainable. 

There  was  a  time  in  the  history  of  medicine  and  phar- 
macy—-and  it  is  not  so  far  back— when  active  principles 
isolated  from  vegetable  drugs  were  practically  unknown. 
In  those  days  tinctures,  extracts,  infusions,  etc.,  were 
used  exclusively  when  drug  preparations  wer,-N  des.Ved 
and  they  produced  results. 

Professor  A.  Tschirch,  the  well-known  pharmacognosist 
of  the  University  of  Berne,  Switzerland,  has  said: 

Under  the  influence  of  tlie  successes  of  the  modern  syn- 
thesis of  medicaments,  we  have  been  grraduallv  abandoning 
drugs,  in  spite  of  experlmenU  carried  on  for"  hundreds  of 
years.  xMany  physicians  have  already  disaccustomed  them- 
solv^s   to   the  use   of  dnigrs. 

How  can  one  replace  rhubarb  by  a  solution  of  emodln 
Ipecac  by  emetine,  opium  by  morphine,  digitalis  by  digitoxln 
ergot  by  crtrotoxln,  or  by  the  Interesting  bases  Isolated  by 
Bar^r  and  Dale,  which,  according  to  the  recent  experiments 
of  Kehrer,  do  not  even  act  on  the  uterus?  Emodln  emetine 
qumine,  digltoxln  and  morphine  are  pharmacological  individ- 
uals,   different    from    the    drugs    themselvOT     and    should    be 


nuniberod   amon^-  remedies   not   to   replace   the   dru^x,   but   to 
stand    beside   ihem. 

A  comparison  of  the  percentage  of  Increase  in  a  few 
active  principles  and  drugs  based  on  a  comparison  of 
prices  obtaining  about  March  1st,  1916,  and  June  1st,  1914. 
might  be  of  Interest  at  this  point. 

It  must  be  borne  in  mind,  however,  that  all  price  com- 
parisons are  more  or  less  uncertain  at  this  time  and  the 
lapse  of  a  few  weeks,  or  even  days,  may  make  an  enor- 
mous difference  In  the  price  quoted  for  an  article.  Be- 
tween the  dates  mentioned 

Granulated  opium  has  increased  In  price     58  per  cent. 

Morphine  lias  increased  in  price 16  per  cent. 

Codeine  has  increased  in  price 10  per  cent. 

Cinchona  has  increased  in  price 40  per  cent. 

Quinine  has  Increased  in  price 180  percent. 

Coca  has  Increased  in  price 20  per  cent. 

Cocaine      hydrochloride     has     increased 
in  price   45  per  cent. 

Nux  vomica  has  increased  in  price 33  per  cent. 

Strychnine  has  increased  in  price  . . 67  per  cent. 

Aconite  has  Increased  in  price 59  per  cent. 

Aconitine  has  increasel  In  price 40  per  cent. 

■  Belladonna  has  increased  in  price 350  per  cent. 

Atropine  has  increased  In  price 1,000  per  cent. 

These  are  only  a  few  examples,  and  while  they  may 
not  appeal  to  you  as  particularly  striking  in  some  in- 
stances, we  must  remember  that  with  a  few  exceptions 
the  crude  drug  stocks  in  this  country  at  present  are  used 
to  a  much  greater  extent  for  manufacturing  galenicals 
than  for  extracting  active  principles.  Tliere  is,  therefore, 
more  danger  of  a  shortage  of  active  principles  than  of  a 
shortage  of  drug  preparations.  The  danger  of  shortage 
ot  galenicals  is  still  further  minimized  by  the  fact  that 
many  of  our  important  drugs  are  being  cultivated,  as 
already  mentioned.  These  domestic  crops  are  not  suf- 
ficiently large  as  yet  for  the  extraction  of  alkaloids,  but 
they  do  cover  our  needs  for  the  manufacture  of  tinctures 
and  other  galenicals. 

The  great  objection  that  has  been  voiced  as  to  galenical 
preparations  in  some  quarters  is  that  galenicals  are  not 
dependable  because  of  the  variation  in  active-principle 
content  of  drugs.  Modern  methods  of  drug  cultivation, 
manufacture,  assay,  standardization  and  preservation 
overcome  this  objection  in  a  large  measure,  if  not  en- 
tirely. When  a  vegetable  drug  is  assayed,  either  chem- 
ically or  physiologically,  or  where  possibly  by  both 
methods,  one  may  rest  assured  that  the  strength  of  that 
drug  is  known,  and  when  such  a  drug  is  used  to  make  a 
tincture,  fluidextract  or  extract,  and  the  resulting  product 
\s  again  assayed,  one  may  be  assured  that  something  is 
known  of  the  strength  of  the  finished  product.  Modem 
pharmaceutical  methods  carry  us  still  further,  however, 
for  after  completing  the  assay  ot  a  preparation  we  adjust 
its  strength  to  standards  given  in  the  Pharmacopoeia  or 
otherwise  recognized,  and  then  the  physician  who  pre- 
scribes a  dose  of  ten  minims  of  a  standardized  tincture, 
or  one  grain  of  a  standardized  powdered  extract,  knows 
just  exactly  how  much  active  principle  his  patient  will 
receive. 

Another  objection  to  the  use  of  galenicals  which  is  ad- 
vanced occasionally  is  that  their  taste  is  unpleasant.  L«t 
it  not  be  forgotten  that  the  pharmacist  is  still  capable  of 
compounding  medicines  and  suggesting  means  of  dis- 
guising their  unpleasant  taste.  If  asked,  he  will  suggest 
suitable  adjuvants,  diluents  and  flavoring  agents  to  dis- 
guise the  taste  of  tinctures.  He  will  recall  to  the  min  i  of 
the  doctor  that  the  doses  of  fluidextracts  are  so  small  that 
it  is  often  convenient  to  incorporate  them  into  a  pill  mass, 
End  that  this  mass  can  either  be  divided  and  enclosed  in 
capsules,  or  can  be  divided  and  rolled  into  pills  which  can 
be  coated  to  preserve  them  until  used. 

Again,  standardized  powdered  extracts  of  drugs  give 
very  satisfactory  results,  and,  mixed  with  sugar  of  milk, 
or  some  other  diluent,  they  can  be  put  into  capsules  just 
as  easily  as  active  principles  can  be  similarly  dispensed. 

Of  course  galenicals  cannot  replace  active  principles 
for  hypodermic  use,  and  in  cases  where  the  crude  drug  is 
scarce,  or  commands  exorbitant  prices,  it  may  be  ad- 
vantageous to  use  the  active  principle  for  oral  adminis- 
tration also.  Taken  on  the  whole,  however,  the  writer 
believes  it  would  be  .of  considerable  advantage  for  phy- 
sicians to  prescribe  galenicals  wherever  possible,  in  place 
of  the  active  principles  of  drugs,  for  the  time  oeing. 

The  months  which  have  hurriedly  passed  since  the  out- 
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break  of  the  European  war  have  witnessed  marvelous 
efforts  and  results  toward  making  our  country  independ- 
ent of  others  in  supplies  of  drugs  and  chemicals,  but 
Rome  was  not  built  in  a  day,  and  neither  was  Germany's 
chemical  industry.  Patient  effort,  confidence  in  the  future 
and  some  assurance  of  governmental  protection  and  aid 
are  needed  to  build  up  our  industries  In  this  field.  In  the 
Interim  we  must  make  the  best  of  the  situation. 

It  seems  that  the  furnishing  of  material  used  exclu- 
sively in  the  treatment  of  disease  cannot  be  disassociated 
from  ordinary  commerce,  and  is  therefore  subject  to  the 
practices  of  war  and  the  arbitrary  rulings  of  belligerents. 
Every  one  of  us  here  feels  that  such  should  not  be  the 
<ase.   but   these  conditions   will   never   be   altered   unless 


we  co-operate  in  testifying  to  what  extent  the  work  of 
healing  is  now  hampered  by  the  lack  of  proper  thera- 
peutic agents 

It  is  reported  that  on  rare  occasions  Germany  has 
raised  her  embargo  and  Great  Britain  has  granted  a  per- 
mit enabling  the  importation  of  limited  amounts  of 
much-needed  drugs,  thereby  recognizing  the  humani- 
tarian principle  involved.  Could  we  not  unite  in  asking 
that  such  occasions  be  brought  about  more  frequently? 

Let  us  as  physicians  and  pharmacists  co-operate  In 
adjusting  our  materia  medica  to  the  conditions  of  the 
hour,  but  let  us  at  the  same  time  endeavor  to  obtain 
recognition  for  the  principles  of  humanity  as  above  those 
of   mammon   and   war. 


The  Pharmacist  and  the  State 


By  Prof.  C.  P'ebdinand  Nelson. 
Kansas  Pharmaceutical  Association. 


A  great  deal  has  b«en  said  concerning  the  State  and  its 
relation  to  the  individual  citizen — so  much  so,  in  fact, 
that  I  doubt  if  anything  that  is  really  new  can  be 
brought  forward  here.  And  yet  there  are  phases  of  the 
State's  attitude  towards  certain  of  its  citizens — decidedly 
discriminatory  in  character — which  have  been  neglected 
for  so  long  a  time  that  it  seems  eminently  proper  to  bring 
them  up  at  this  time  for  your  attention  and  discussion. 

We  all  like  to  think  of  the  State  as  something  large 
and  powerful,  as  it,  of  course,  truly  Is;  as  a  protector 
of  the  poor,  the  weak  and  the  helpless;  as  the  giiardian 
of  t.^e  men  and  women  who  live  within  its  boundaries. 
But  above  all  else  we  like  to  feel  that  it  stands  for  abso- 
lute justice,  for  equality  of  all  men  and  women  before 
the  law  and  for  the  fullest  measure  of  righteous  action 
and  impartiality.  And  so  we  come  to  feel  the  reality 
and  the  strengrth  of  this  immaterial  power,  which  finds 
Its  embodiment  in  the  capitol  building.  As  the  years  go 
by,  the  citizens  of  a  State  come  to  experience  more  and 
more  the  reality  and  the  unity  of  this  spiritual  entity. 
To  most  of  us,  then,  the  State  stands  as  the  embodiment 
of  power,  of  law,  of  order,  and  pre-eminently,  of  justice 
and  equality,  without  fear  or  favor. 

The  particular  phase  of  this  question  immediately  be- 
fore us,  however,  and  to  which  I  desire  to  invite  your  at- 
tention concerns  the  relationship  of  a  particular  group  of 
citizens  to  the  State.  To  make  the  matter  nwe  simple,  let 
UB  place  this  group  within  a  larger  group,  to  which  they  ' 
belong,  and  ask  this  question.  What  relations  do  profes- 
sional men .  and  women  have  toward  the  State  in  which 
they  live  and  labor,  and  in  turn,  what  is  the  State's  re- 
lationship to  them? 

It  seems  at  the  outset  obvious  that  the  professional 
man  or  woman  bears  a  different  relation  to  the  State  from 
that  of  the  average  citizen.  The  professions  represented 
specialized  callings,  so  highly  specialized,  in  fact,  that  for 
the  welfare  and  protection  of  its  citizens  the  State  has 
found  it  necessary  to  subject  the  men  and  women  of  this 
group  to  special  tests  of  fitness;  to  require  of  them  years 
of  preparation  and  study  before  It  is  willing  to  permit 
them  to  practice  the  particular  calling  which  they  have 
chosen.  These  requirements  are  imposed  for  public  safety 
and  not  for  any  benefit  or  monopoly  in  favor  of  those 
within  the  profession.  The  doctor,  the  lawyer,  the  phar- 
macist, the  veterinarian,  and  now  the  teacher  must  satisfy 
certain  requirements,  stand  certain  tests,  show  evidences 
of  fitness  before  being  allowed  to  do  the  work  they  have 
|ir>'|j.'ired  themselves  to  do  and  this  for  the  cause  of  pub- 
lir  -.vclfare  and  for  that  alone. 

What  now,  in  brief.  Is  the  present  conduct  of  the  Slate 
concerning  the  treatment  of  the  groups  upon  which  the 
r-dtrictlons  mentioned  above  are  put?  How  does  the 
S:Hrc  in  turn  treat  the  doctor,  lawyer,  pharmacist,  dentist, 
t»';i.  h«r7  Do  they  all  receive  the  same  treatment  or  are 
certain  of  them  discriminated  against,  and  if  so,  bow  can 
this  matter  be  corrected? 

The  usual  practice  In  our  States  consists  In  requiring 
candidates  who  desire  to  engage  In  the  above  callings  to 
pr<-.<(ent  themselves  for  examination  at  stated  intervals 
before  examining  boards  usually  appointed  by  the  Qov- 
emor  of  thf  State     Tlio  examination  passed  and  other 


matters  such  as  educational  requirements,  personal  rec- 
ord, length  of  service,  etc.,  being  satisfactorily  met,  the 
candidate  receives  a  license  to  practice  his  calling  for 
life.  In  the  case  of  school  teachers  this  is  not  exactly 
the  procedure,  a  certificate  usually  being  first  issued  for 
three  years  and  at  the  end  of  this  time,  if  the  candidate 
has  taught  two  of  the  three  years,  extended  without  ex- 
amination for  life.  This  condition  obtains  in  medicine, 
veterinary  medicine,  law,  dentistry  and  teaching. 

Now  by  some  curious  fate  or  anomalous  set  of  condi- 
tions the  pharmacist  does  not  at  all  enjoy  the  same  treat- 
ment from  the  State  that  his  professional  brethren  do. 
To  be  sure,  the  State  asks  that  he,  too,  take  examinations, 
not  only  one,  but  three;  that  he  give  evidence  of  certain 
preliminary  education,  as  well  as  four  years  of  apprentice- 
ship. The  younger  generation  is  In  addition  urged  to 
attend  a  school  of  pharmacy  for  two,  three  or  four  years. 
And  after  all  these  conditions  are  complied  with,  the 
candidate  receives  a  license  to  retail  and  dispense  drugs, 
poisons  and  chemicals  for  twelve  months,  after  which  this 
license  expires  and  he  is  no  longer  a  pharmacist.  By 
paying  an  annual  fee  within  a  certain  length  of  time  he 
can,  it  Is  true,  be  reinstated,  but  should  he  neglect  this 
for  six  months  or  a  year,  he  automatically  ceases  to  have 
any  right  to  follow  the  calling  which  he  has  spent  years 
to  master.  Why  doesn't  the  State  try  this  scheme  on  the 
doctor,  the  lawyer,  the  dentist?  Why  should  the  phar- 
macist be  the  only  one  discriminated  against  in  this  way? 
Can  there  be  any  possible  reason  why  he  should  forget 
more  about  his  business  if  he  remained  out  of  it  for  a 
few  years  or  ceased  paying  annual  dues  than  other  profes- 
sional men  would?  There  can  be  only  one  right  way  to 
handle  this  matter,  and  that  is,  by  Issuing  a  life  cer- 
tificate with  proper  restrictions  to  the  pharmacist. 

We  are  at  present  much  concerned  with  reciprocal  reg- 
istration—with trying  to  unify  requirements  In  the  dif- 
ferent States  so  that  examinations  passed  In  one  shall  be 
valid  In  all  the  rest.  This  propaganda  Is  exceedingly 
valuable  for  pharmacy  in  this  country  and  should  be 
pushed  with  all  the  vigor  we  possess.  But  along  with  it 
it  seems  we  should  also  strive  for  a  permanent  profes- 
sional status  in  pharmacy.  What  If  we  do  have  reci- 
procal registration?  We  are  still  professional  venders  as 
long  as  we  must  each  year  pay  an  annual  tax,  as  a  pun- 
ishment, it  sometimes  seems,  for  having  spent  years  In 
learning. a  profession.  "M'hy  not  once  a  pharmacist,  always 
a  pharmacistr  This  condition  obtains  in  all  the  other 
professions.  A  doctor  takes  hut  one  examination  and  the 
State  permits  him  to  practice  medicine  for  life.  The 
same  Is  true  of  the  dentist,  of  the  lawyer,  of  the  veterin- 
arian, even  of  the  grade  school  teacher.  What  logical 
reason  is  there  that  the  pharmacist  should  be  assessed 
> early  dues?  Why  should  he  annually  help  to  support  a 
State  board  of  pharmacy  which  the  State  needs  to  pro- 
tect Its  citizens  and  which  the  Governor  of  the  State 
appoints?  We  need  boards  of  pharmacy  and  I  am  not 
arguing  for  a  single  instant  against  maintaining  them. 
Their  members  should.  If  anything,  he  better  paid  than 
they  now  are.  They  should  as  well  have  a  high-salaried 
secretary  or  president,  to  devote  his  entire  time  to 
this  work.     But  these  expenses  should  be  borne  by  the 
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State,  which  secures  protection  to  Its  citizens  from  the 
rules  and  regulations  that  the  board  of  pharmacy  passes. 
We  feel,  moreover,  that  we  have  a  right  to  be  treated  like 
other  professional  men:  to  pay  a  fee  for  examination  and 
registration  and  then,  If  we  pass  the  examination,  to  be 
registered  for  life  as  other  professional  men  now  are. 
Can  there  be  anything  more  humiliating  to  the  profes- 
sion of  pharmacy  than  to  have  written  on  our  statute 
books  or  as  a  part  of  the  rulings  of  our  State  board  that 
If,  after  three  months  or  a  year,  a  pharmacist  has  not 
paid  an  annual  fee,  he  Is  automatically  no  longer  a  phar- 
macist? All  the  years  of  his  professional  training  have 
been  swept  away  in  an  instant.  He  must  go  back  and 
satisfy  the  board  by  another  examination  that  he  knows 
his  business  before  he  can  become  a  pharmacist  again. 
It  were  far  better  that  his  property  were  sold  to  pay  this 
tax  than  to  have  his  professional  standing  so  easily  set 
at  naught.  How  can  the  pharmacist  ever  hope  to  add 
dignity  to  his  calling  so  long  as  his  "professional  tenure" 
U  so  uncertain? 

The  amount  of  money  Involved  in  satisfying  the  annual 
dues  that  the  pharmacist  has  to  pay  is,  to  be  sure,  very 
small.  Some  might  even  argue  from  this.  Why  not  pay 
this  small  amount  and  keep  still  about  It?  Isn't  it  worth 
a  dollar  or  a  dollar  and  a  half  to  you  to  be  registered  as 
a  pharmacist  for  twelve  months?  To  which  there  is  but 
one  reply.  Yes,  and  many  dollars.  If  pharmacy  Is  a 
monopoly  which  exists  only  to  protect  the  pharmacist. 
If,  however,  the  Stitte  has  seen  fit  to  Impose  certain 
standards  for  the  protection  of  its  citizens,  to  insure  the 
accurate  and  intelligent  retailing  and  compounding  of 
drugs  and  chemicals,  then  it  is  the  State's  duty  and  privi- 
lege to  maintain  the  State  board  of  pharmacy  to  furnish 
the  funds  for  prosecuting  violations  of  the  pharmacy 
laws;  and  any  tax,  however  small,  which  is  not  imposed 
on  all  professional  men  alike  la  unjust  and  lowers  the 
dignity  of  the  calling  which  is  discriminated  against. 

Pharmacis'ts  should  be  alive  to  this  question.  It  may 
seem  small  and  insignificant  to  many  because  the  amount 
involved  is  so  little,  and  yet,  if  pharmacy  is  to  come  to 
its  own  as  a  profession,  we  may  have  as  high  ideals  as 
we  will;  we  may  set  standards  for  the  practice  of  phar- 
macy higher  than  they  have  ever  been  before;  we  may 
have  high  schools  or  college  entrance  requirements;  we 
may  have  reciprocal  registration  and  all  that,  but  until 
the  State  is  willing  to  treat  us  in  the  same  way  and  place 
us  in  the  same  position  with  reference  to  this  matter  of 
permanent  registration  as  it  now  does  the  other  profes- 
sions, we  are  without  the  first  and  most  fundamental  step 
In  gaining  the  public  esteem  and  respect  which  our  calling 
ought  to  have. 

Now,  it  is  undoubtedly  true  that  in  this  country  the 
discriminations  we  have  spoken  of  have  been  in  no  way 
intentional  or  deliberate  on  the  part  of  the  legislatures 
of  any  State.  They  have  merely  been  a  part  of  each 
State's  growth,  dating  back  to  a  time  when  the  pharma- 
cist's calling  was  so  insignificant  and  vague  and  when 
standards  of  requirements  for  practice  were  so  low  that 
no  one  paid  any  attention  to  him  as  a  professional  man. 
But  that  Is  all  changed  today.  The  educational  require- 
ments, professional  training  and  years  of  actual  expe- 
rience which  are  now  required  of  the  phamacist  demand 
that  he  he  treated  like  other  professional  men.  Pharma- 
eeitical  associations  should  take  this  matter  up  with  their 
State  legislatures.  The  time  is  ripe  for  us  to  come  into 
our  own  In  this  respect.  Let  our  slogan  be,  "Once  a 
pharmacist,  ahvays  a  pharmacist,"  and  not  "once  a  phar- 
macist, until  the  ,Mst  of  December  a  pharmacist,"  as  our- 
certlflcates  now  read.  We  ought  to  be  recognized  by  the 
State  and  by  the  public  as  being  bona  flde  professional 
men.  We  should  have  the  permanent  professional  ten- 
ure which  the  doctor,  the  lawyer,  the  teacher,  the  dentist 
and  the  veterinarian  now  have.  As  matters  stand  today, 
the  pharmacist  Is  grossly  discriminated  against,  uninten- 
tionally, however.  It  seems  certain  that  no  State  legis- 
lature would  refuse  to  remedy  this  condition,  once  the 
matter  Is  presented  to  it. 


Luckily  the  printer  did  not  spoil  that  headline 
"Picking  Salesmen"  by  making  it  "Pickling  Sales- 
men." Of  course,  some  salesmen  do  get  "pickled" 
sometimes,  but  they  are  not  the  kind  referred  to  in 
the  little  article  under  the  headline  in  question. 


Caste  in  the  United  States  Army. 

Speaking  in  the  United  States  Senate,  Mr.  Hughes, 
of  New  Jersey,  said: 

■'I  would  give  rank  to  other  civilians  now  con- 
nected with  the  army  who  are  engaged  in  such  a 
high  class  of  work. 

"I  cannot  see  any  reason  for  denying  rank  to 
dental  surgeons.  I  cannot  see  any  reason  for  deny- 
ing rank  to  veterinary  surgeons.  A  veterinarian  is  a 
man  who  spends  three  or  four  years  at  a  high-class 
college.  He  is  a  gentleman.  He  is  entitled  to  any- 
thing that  we  can  give  him  in  the  way  of  rank.  I 
have  a  further  reason  for  it,  however,  li  there  is  a 
single  thing  offensive  about  the  United  States  Army 
it  is  this  caste  of  rank.  I  do  not  suppose  there  is  an 
army  in  the  known  world  where  the  gulf  between  the 
enlisted  man  and  the  officer  exists  to  such  a  degree 
as  it  exists  in  the  United  States  Army. 

"I  want  to  say  to  you  that  you  are  never  going  to 
have  an  army  in  this  country  that  is  worthy  of  the 
name  until  you  make  the  service  more  attractive  than 
it  is  today,  and  one  of  the  ways  to  make  it  attractive 
is  in  some  way  to  democratize  your  commissioned 
staff.  The  spectacle  is  intolerable  to  me  of  these  gen- 
tlemen standing  back  and  saying  that  this  or  that  set 
of  men,  who  are  every  bit  as  good  as  they  are,  who 
are  as  highly  educated  as  they  are,  who  are  perform- 
ing as  valuable  a  kind  of  service  as  they  are,  shall 
not,  forsooth,  have  rank;  that  they  shall  not  be  per- 
mitted to  associate  with  these  men  engaged  in  a 
common  work  with  them,  engaged  in  the  defense  of 
the  United  States  of  America — not  engaged  entirely 
in  the  occupation  of  seeking  to  increase  their  rank, 
pay  and  allowances. 

.  "What  reason  can  there  be  for  denying  rank  to 
these  men?  Why,  the  suggestion  was  made  to  in- 
crease their  pay,  to  increase  their  allowances,  to  let 
the  Treasury  suffer,  but  do  not  permit  dental  sur- 
geons and  veterinary  surgeons  or  any  other  kind  of 
,  surgeons  or  chaplains  or  paymasters  or  anybody  else 
who  is  doing  useful  work,  even  in  time  of  peace,  to 
enter  this  sacred  circle! 

"I  am  against  it  all.  I  will  give  rank  wherever  I 
can  give  rank.  I  will  give  rank  before  I  will  give 
pay  and  allowances,  and  I  will  do  whatever  I  can  do 
to  make  it  possible  to  have  a  regular  establishment  in 
a  republic. 

"We  have  an  army  that  is  more  incrusted  with 
caste  than  the  British  army.'  Caste  is  all  right  in 
England.  Caste  is  all  right  in  a  country  where  men 
are  taught  to  honor  and  respect  caste  in  varying  de- 
gree, from  birth  to  death,  but  we  have  not  any  class  of 
men  in  this  country  who  are  running  around  touching 
their  caps  and  mumbling  thanks  for  every  little  gra- 
tuity that  is  handed  to  them. 

"You  are  trying,  and  trying  in  vain,  to  have  Ameri- 
can boys  put  themselves  in  that  class,  and  they  never 
will  do  it ;  and  you  will  never  have  an  efficient  regu- 
lar army  in  this  country  so  long  as  you  make  it  nec- 
essary for  an  American  boy  to  put  behind  him.  at 
the  behest  of  any  commissioned  officer,  the  rights  and 
privileges  that  were  his  the  moment  he  was  bom." 


Pure  air,  or  open  air  treatment,  does  not  mean  a 
few  hours  daily,  but  it  means  twenty-four  hours  a 
day. — Idaho  Board  of  Health. 
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ABSTRACTS  FROM  VARIOUS  SOURCES 

Under  this  head  is  presented  each  month  the  cream  of  the  contents  of  the  principal  pharma- 
ceutical journals  of  the  world,  as  well  as  condensed  statements  of  facts  and  theories  of  interest 
to  pharmacists  taken  from  medical,  chemical  and  other  professional  or  technical  periodicals. 


Idiosyncrasy  to  Acetyl-Salicylic  Acid. 

Klercker  {Hygiea  through  Journ.  Am.  Med.  Asso.) 
cites  seventeen  cases  from  the  literature  and  reports 
three  from  his  own  practice  in  which  the  therapeutic 
administration  of  acetyl-salicyHc  acid  was  followed  by 
edema,  the  lids  and  face  swelling,  the  skin  puffing  up 
sometimes  down  as  far  as  the  chest,  in  some  of  the 
cases  there  was  also  a  tendency  to  urticaria,  near 
the  swollen  patches  or  more  diffuse.  In  some  of  the 
cases  the  edema  involved  the  mucosa  of  the  nose  and 
pharynx ;  in  two  cases  there  was  edema  of  the  larynx. 
The  edema  rapidly  reached  its  height  and  subsided 
as  a  rule  in  twenty-four  hours.  The  doses  had  ranged 
from  0.3  to  I  gramme,  and  the  pathologic  reaction 
occurred  always  at  the  first  dose,  independent  of  the 
amount  taken.  Some  instability  of  the  vasomotor  sys- 
tem is  evidently  responsible  for  the  trouble,  but 
nothing  of  the  kind  had  been  known  in  the  families 
before.  Some  favoring  factors  were  probable  in  cer- 
tain cases,  application  of  local  heat,  fear  of  poisoning, 
a  pre-existing  infection  or  other  co-operating  cause. 
In  fact,  he  is  inclined  to  place  considerable  stress  on 
the  emotional  factor  in  those  with  an  unstable  vas- 
omotor system.  In  two  of  the  cases  the  drug  was 
continued  without  further  mishap. 


Incompatibility  of  Argyrol  and  Iodine. 

Robinson  {Critic  and  Guide)  says  he  has  fre- 
quently warned  physicians  not  to  prescribe  a  number 
of  things  in  the  same  prescription,  unless  they  were 
sure  that  the  ingredients  went  well  together  and  were 
not  incompatible.  While  he  believes  that  his  warnings 
have  contributed  in  no  small  degree  to  a  greater 
simplicity  in  prescribing,  now  and  then  a  physician  is 
under  the  impression  that  if  one  drug  is  good,  two 
must  be  better,  and  in  his  desire  to  get  an  extra-ef- 
ficient combination  will  perhaps  prescribe  several 
things  which  nullify  each  other  and  may  produce  a 
mixture  either  worthless  or  worse  than  worthless,  be- 
cause extremely  irritating.  He  instances  a  case 
where  the  physician  prescribed  argyrol,  potassium  io- 
dide, iodine  and  water  for  painting  the  throat.  The 
result  was  that  the  throat  became  intensely  inflamed 
and  irritated,  and  the  patient  changed  doctors.  The 
reason  is  easy  to  understand;  the  argyrol  is  com- 
pletely destroyed  as  argyrol,  silver  iodide  being 
formed,  which  in  more  or  less  strong  solution  is  ex- 
tremely irritating,  and  instead  of  soothing  an  in- 
flamed miKOUs  membrane  will  increase  the  inflamma- 
tion. 


Zinc  Oxide  in  the  Treatment  of  Diarrhea. 

Dcjust  (Journ.  pharm.  chim.)  reports  that  excel- 
lent results  have  been  obtained  with  zinc  oxide  in 
the  treatment  of  diarrhea.  Its  action  depends  on  the 
fact  that  zinc  salts  precipitate  mucine. 


Effect  of  Sulphates  on  Certain  Crops. 

Hart  and  Tottingham  {Journ.  Agric.  Research) 
state  that  certain  plants  are  very  markedly  benefited 
by  treatment  with  sulphates,  but  others  are  very 
much  less  responsive  to  the  presence  of  sulphates  in 
the  soil  than  to  phosphates.  Plants  belonging  to  the 
natural  orders  cruciferae  and  leguminosae  were  most 
favorably  affected  by  treatment  with  calcium  sul- 
phate. Although  this  appears  to  stimulate  seed  pro- 
duction in  cereals  such  as  barley  and  oats,  it  had  little 
or  no  effect  on  the  quantity  of  straw  formed.  With 
clover,  however,  the  increase  of  air-dry  matter  due  to 
calcium  sulphate  treatment  was  23  per  cent.  With 
colza,  etc.,  calcium  sulphate  and  complete  fertilizer 
gave  a  crop  17  per  cent,  heavier  than  that  obtained 
from  the  control  with  complete  fertilizer  only.  A  sim- 
ilar increase  of  9  per  cent,  was  obtained  with  rad- 
ishes. The  root  development  of  red  clover  and  colza, 
etc.,  was  very  markedly  increased  by  sulphate  dress- 
ing. Free  sulphur  was  generally  harmful,  even  in 
presence  of  a  large  supply  of  calcium  carbonate. 


Test  for  Albumin  in  Urine. 

Vaughan  {Journ.  Lab.  and  Clin.  Med.)  calls  atten- 
tion to  the  question  of  albumin  examinations.  He 
states  that  heat  and  nitric  acid,  simply  and  combined, 
with  the  contact  test,  remain  the  reliable  means  for 
the  recognition  of  albumin  in  the  urine ;  that  all  other 
tests  are  subject  to  certain  objections  and  findings 
with  them  are  liable  to  misinterpretation.  An  im- 
portant point  is  the  examination  of  the  urine  as  fresh 
as  possible.  He  condemns  the  method  used  in  many 
central  laboratories  for  clarification  of  the  urine  by 
heat  with  strong  alkalies  and  filtering;  the  alkali  dis- 
solves the  bacterial  proteins  and,  of  course,  the  filtrate 
will  show  albumin,  even  when  there  was  none  in  the 
urine.  He  condemns  the  suggestion  of  filtering  the 
urine  through  a  Berkefeld  filter  and  directs  attention 
to  two  sources  of  error :  ( i )  Albumin  when  present 
may  be  held  in  the  filter  and  thus  escape  detection. 
1.2)  Bacterial  protein  may  be  in  solution,  even  though 
not  treated  with  alkali,  and  may  easily  pass  through 
the  filter. 


Ebonizing  Wood. 

The  surface  of  the  wood  to  he  treated  is  made 
smooth  by  means  of  sandpaper  and  then  brushed  over 
with  a  to  per  cent,  solution  of  potassium  dichromate 
in  water,  applied  hot.  The  solution  should  be  used 
sparingly,  so  as  not  to  leave  any  of  the  salt  on  the 
.surface.  When  quite  dry  a  hot  .saturated  solution  of 
gallic  acid  is  applied  in  the  same  way.  The  whole 
operation  is  to  be  repeated  until  the  desired  degree  of 
blackness  is  secured.  A  dull  finish  may  be  given  by 
rubbing  the  surface  with  a  rag  and  just  a  trace  of 
oil ;  a  bright  surface  is  obtained  by  varnishing. 
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Identification  of  Morphine  in  Syrup  of 
Morphine. 

Francois  and  Luce  {Jo urn.  pharm.  chim.)  give  the 
following  process  for  ideniifyinfj  morphine  in  syrup 
of  morphine  hydrochloride  and  similar  preparations : 
Fifty  grammes  of  the  syrup  are  mixed  with  50  mils 
(c.c.)  of  water,  20  grammes  of  sodium  sulphate,  0.5 
gramme  of  asbestos  wool  cut  into  pieces  about  one 
centimeter  long  and  50  mils  (c.c.)  of  X/io  iotline 
solution.    The  mixture  is  shaken  well  and  is  allowed 
to  stand  for  30  minutes.    It  is  then  transferred  to  a 
funnel  provided  with  a  plug  of  cotton  and  the  filtrate 
is  returned  to  the  funnel  until  it  has  become  com- 
pletely limpid.    The  asbestos  to  which  the  morphine 
periodide  closely  adheres  is  then  gently  pressed  to 
remove  as  much  of  theliquid  as  possible.    The  peri- 
odide is  then  dissolved  by  adding  to  the  asbestos  drop 
by  drop  20  mils  (c.c.)  of  an  acid  solution  of  sodium 
bisulphite  obtained  by  mixing  10  mils  (c.c.)  of  a  con- 
centrated solution  of  sodium  bisulphite  with  90  mils 
(c.c.)  of  water  and  10  drops  of  concentrated  hydro- 
chloric acid.     The  asbestos  and  cotton   are  washed 
with  20  mils   (c.c.)   of  water,  the  combined  liquids 
which  contain  the  morphine  in  the  form  of  hydroiodide 
are  rendered  neutral  with  ammonia  water  and  after 
adding  four  drops  of  the  alkali  in  excess  are  shaken 
vigorously  for  two  minutes  with  20  mils   (c.c.)   of 
amyl  alcohol.     When  the  layers  have  separated  the 
aqueous  liquid  is  drawn  oflf,  the  amyl  alcohol  washed 
with  ID  mils  (c.c.)  of  water,  which  when  completely 
separated  is  rejected,  and   from  the  amyl  alcoholic 
solution  the  morphine  is  extracted  with  a  slight  ex- 
cess of  diluted  hydrochloric  acid,  the  acid  solution  is 
evaporated  and  to  the  residue  the  usual  reagents  for 
morphine  are  applied. 


Typhoid  from  Oysters. 

P.  B.  Brooks  (Journ.  Am.  Med.  Asso.)  reports  an 
outbreak  of  typhoid  fever  comprising  fifty  cases 
which  occurred  last  November  and  December  in 
Binghamton,  N.  Y.,  and  some  outlying  towns,  which 
is  of  interest  since  the  cause  could  be  traced  to  oysters 
as  the  origin  of  the  infection.  There  was  no  other 
cornmon  cause.  All  the  cases  occurred  in  those  par- 
taking of  the  oysters  supplied  from  two  out  of  six 
wholesale  dealers.  In  one  case  it  could  not  be  exactly 
traced.  The  two  wholesalers  out  of  the  six  received 
their  supply  from  three  Maryland  packing  houses, 
each  of  which  obtained  its  stock  from  a  large  number 
of  scattered  shuckers.  No  cases  other  than  secondary 
ones  have  occurred  since  the  exhaustion  of  the  supply 
of  infected  oysters  which  were  received  in  two  ship- 
ments in  November  and  December. 


What  is  a  Vitamine? 

McCoUum  and  Kennedy  (Journ.  Biol.  Chem.) 
Criticise  the  use  of  the  term  "vitamine"  as  inaccurate. 
'"By  vitamine,"  they  say,  "Funk  and  his  co-workers 
indicate  a  class  of  substances  the  chemical  nature  of 
which  is  at  present  unknown.  They  are  described  as 
being  precipitated  by  phosphotungstic  acid  and  by 
mercuric  chloride,  but  aside  from  this  property  there 
is  no  evidence  that  these  substances  of  unknown 
constitution  which  are  active  in  promoting  growth, 
or  in  relieving  the  symptoms  of  polyneuritis,  contain 
an  amino  group.  Furthermore,  the  prefix  vita  con- 
".otes  an   importance   in  biological  processes   para- 


mount to  that  of  certain  other  absolutely  indispens- 
able organic  complexes,  among  which  are  a  number 
of  amino  acids.  We  feel  that  this  term  is  not  in 
harmony  with  a  conservative  tendency  in  the  nomen- 
clature of  biological  chemistry,  which  should  avoid 
the  employment  of  a  term  which  carries  the  idea  that 
one  indispensable  complex  is  of  greater  importance 
biologically  than  another  one  equally  indisi>ensable. 
furthermore,  the  evidence  of  the  presence  of  an 
ammo  group  in  the  substances  under  consideration  is 
too  slight  to  warrant  the  use  of  the  ending  amine, 
which  carries  with  it  a  definite  meaning  in  organic 
chemical  nomenclature."  The  authors  suggest  the 
desirability  of  di.scontinuing  the  use  of  the  term  "vita- 
mine, •  and  the  substitution  of  the  term  "fat-soluble 
.\."  and  "water-soluble  B"  for  the  two  classes  of  un- 
known substances  concerned  in  inducing  growth. 


Influence  of  Economic  and  Industrial  Conditions 
in  Infant  Mortality. 

Hibbs  {Quart.  Journ.  Economics)  has  analysed  re- 
ports of  governmental   committees,   sociological   or- 
ganizations and  individuals  on  this  subject.     From 
these,  he  says,  "it  appears  that  the  fundamental  cause 
of  the  excessive  rate  of  infant  mortality  in  industrial 
communities  is  poverty,  inadequate  incomes,  and  low 
standards  of  living  with  their  attendant  evils,  includ- 
ing the  gainful  employment  of  mothers.     The  em- 
ployment  of   the   mother   in   gainful   occui)ations   is 
simply  the  remedy  for  these  .evils  or  'adverse  condi- 
tions' vvhich  the  working  people  in  industrial  com- 
munities have  adopted.     Undoubledlv,  this  recourse 
has  had  an  important  effect  on  the  problem,  in  many 
cases  actually  tending  to  reduce  the  rate  of  infant 
niortahty,  while  in  others  having  just  the  opiX)site 
effect.    The  primary  question  in  considering  the  social 
causes  of  infant  mortality  is  whether  the  employment 
of   mothers   and   married   women   in   extradomestic 
occupations  is,  from  the  viewpoint  of  society  as  a 
whole,  a  good  remedy  for  jxiverty  and  an  acceptable 
means  of  mitigating  its  influence  on  the  health  and 
mortality  of  babies  and  young  children.     From  the 
point    of   view    of   the    individual    poor    or    poverty 
stricken  family,  the  fact  cannot  be  escaped  that  this 
effect  may  be  both  good  and  bad:  bad,  in  that  it 
causes  the  baby  to  be  artifically  fed.  forces  the  mother 
to  be  absent  from  home,  and  in  other  ways  lowers  her 
efficiency  as  a  mother :  good,  in  that  it  'increases  the 
family  income  and  decreases  the  influence  of  poverty 
U  e  are  thus  forced  to  conclude  that  the  fundamental 
economic  and  industrial  factor  of  infant  mortality  is 
low  wages.     The  fundamental  remedv  is  obviously- 
higher  wages.    Other  remedies,  such  as"  legislation  re- 
stricting or  regulating  the  employment  of  mothers 
before  and  after  confinement,  dav  nurseries,  the  in- 
struction  of   mothers   and    school   girls   in    domestic 
economy,  and  the  like,  all  have  their  place;  but  the 
chief  thing  remains  the  provision   of  an   adequate 
family  income." 


Peanut  Butter. 

Utt  {Chem.  Rer.  Fett.  u.  Haraind.)  gives  the  fol- 
lowing constants  for  peanut  butter.  Oil  51  per  cent., 
refractive  index  1.4684,  iodine  number'  (Hubl)  89. 
Peanut  butter  containing  less  fat  mayhave  been  pre- 
pared from  unroasted  nuts,  while  butter  adulterated 
with  cheap  fatty  oils  will  show  entirely  different  con- 
stants. 
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Detection  of  Formic  Acid  in  Acetic  Acid. 

On  the  property  of  formic  acid  of  being  easily 
oxidized  by  boiling  with  sulphuric-chromic  acid, 
which  does  not  attack  acetic  acid,  Szeberanyi  {Zeit. 
Lilt.  Xahr.  u.  Genussm.)  has  based  the  following 
method  for  detecting  formic  acid  in  acetic  acid: 
Twenty  mils  (cc.)  of  the  acid  under  examination, 
which  should  preferably  contain  not  more  than  6  to 
8  per  cent,  of  absolute  acid,  is  mixed  with  20  mils 
(cc.)  of  concentrated  sulphuric  acid  and  2  to  3  mils 
(cc.)  of  a  50  per  cent,  chromic  acid  solution.  If 
formic  acid  is  present,  a  strong  evolution  of  car- 
bon dioxide  takes  place  and  green  chromic  sulphate  is 
formed.  Strong  acid  should  first  be  diluted  with 
water  in  order  to  prevent  propionic  acid  or  other  im- 
purities present  in  the  acid  from  reducing  the  chromic 
acid. 


The  Emetine  Treatment  of  Pyorrhea. 

Adair,  in  a  paper  presented  at  a  meeting  of  the 
Medical  Association  of  Georgia,  said:  "In  regard 
to  the  treatment  of  pyorrhea,  all  well  informed  den- 
tists now  agree  that  emetine  has  no  place  in  the  treat- 
ment of  the  disease.  The  hemostatic  action  of  the 
drug  only  covers  up  and  lowers  the  resistance  of  the 
patient  to  the  streptococcic  invasion  underneath.  The 
United  States  Government  sent  out  a  report  of  this 
investigation  showing  that  the  ameba  could  be  de- 
stroyed by  local  and  hypodermic  injections,  but  that 
the  disease  is  not  eradicated  but  only  covered  up,  and 
that  no  permanent,  beneficial  result  can  be  expected 
from  its  use  in  pyorrhea."  In  a  discussion  which 
followed  Thrash  said:  "Every  organism  that  is 
pathogenic  and  invades  the  mouth  helps  to  keep  up 
the  irritation  which  produces  Rigg's  disease.  It 
would  be  just  as  absurd  to  talk  alxjut  curing  that 
condition  with  any  kind  of  local  application  as  to 
talk  about  curing  appendicitis  by  applying  iodine.  It 
is  a  condition  that  requires  surgery,  and  emetine  is 
only  an  adjunct  to  the  treatment." 

A  Note  of  Warning  as  to  Emetine. 

The  Journal  of  the  American  Medical  Association 
says  that  the  use  of  emetine  has  greatly  increased 
during  the  last  two  or  three  years,  and  that  from  the 
nature  of  the  maladies  and  conditions  of  use  it  is 
vitally  important  for  the  prescriber  to  be  assured  of 
its  uniform  composition  and  purity.  Attention  is 
called  by  the  Journal  to  a  recent  report  by  Levy  and 
Kowntree  on  "The  Toxicity  of  Various  Commercial 
Preparations  of  Emetine  Hydrochloride,"  which  ap- 
pears in  the  Archives  of  Internal  Medicine.  These 
authors  report  symptoms  of  poisoning  in  two  cases, 
in  one  instance  fatal.  "It  is  true,"  says  the  Journal, 
'that  this  fatal  case  is  the  first  recorded  in  the  litera- 
ture, while  instances  of  grave  toxic  efifects  have  not 
often  been  reported.  But  these  facts  must  not  he. 
accepted  at  their  face  value.  Two  peculiarities  of 
the  action  of  emetine  Cor  of  the  associated  imjiuri- 
ties)  conspire  to  mislead.  In  the  first  place,  certain 
of  the  toxic  effects  closely  imitate  the  symptoms  of 
'Iv-tnicry.  the  very  disease  in  which  emetine  is  most 
t  \tcii-ively  used  in  relatively  large  doses.  Secondly, 
the  maximum  f>oisonous  effect  leads  to  be  deferred, 
occasionally  manifesting  itself  some  days  after  the 
drug  has  been  discontinued.  The  phenomena  of  in- 
toxication arc,  therefore,  apt  to  be  interpreted  as  an 
exacerbation  of  the  pre-existing  morbid  condition. 


The  case  of  emetine  is  not  unique  in  the  history  of 
pharmacology.  At  one  time  the  products  marketed 
under  the  name  of  "aconitine"  varied  startlingly  in 
their  toxicity.  At  that  period  the  chemistry  of 
aconitine  and  of  its  congeners  had  been  very  inade- 
quately investigated.  No  such  excuse  avails  regard- 
ing impure  emetine.  This  alkaloid  is  a  well  defined 
chemical  compound.  It  is  commercially  practicable 
to  ascertain,  with  precision,  the  emetine  content  of 
the  hydrochloride  and  to  insure  its  freedom  from  dan- 
gerous impurities.  In  the  article  referred  to  it  is 
proved,  clinically  and  experimentally,  that  at  least 
one  house  of  repute  is  supplying,  under  the  name  of 
emetine  hydrochloride  a  product  so  unusually  toxic 
as  to  prohibit  its  use,  at  any  rate  in  anything  ap- 
proaching the  ordinary  dose.  *  *  *  j^g  prod- 
ucts supplied  as  emetine  hydrochloride  are  variable 
in  composition  and  in  toxicity  to  a  degree  which 
constitutes  a  serious  danger.  It  therefore  behooves 
physicians  to  insist  on  some  declaration  from  the  firm 
supplying  emetine  hydrochloride  as  to  its  puritv  and 
as  to  the  standard  employed." 


Death  from  Emetine. 

Snell  {China  Med.  Journ.),  reports  the  death  of  a 
girl  five  years  of  age,  to  whom  was  given  in  all,  10.6 
grains  of  emetine  during  a  period  of  twenty-one  days 
for  amebic  dysentery.  A  rash  first  appeared,  followed 
by  a  neuritis  and  paralysis  of  the  muscles  of  degluti- 
tion, the  latter  being  the  immediate  cause  of  death. 


Detection  of  Methyl  Alcohol. 

Pazienti  (Boll.  ckim.  farm.)  applies  Schryver's  re- 
agent for  detecting  methyl  alcohol  in  ethyl  alcohol. 
Five  mills  (cc)  of  the  sample  is  diluted  with  50  mils 
(cc)  of  water,  the  mixture  transferred  to  a  flask 
containing  3  grammes  of  sodium  persulphate  and  10 
mils  (cc)  of  concentrated  sulphuric  acid  and  dis- 
tilled. Fractions  of  each  2  mils  (cc)  are  then  col- 
lected and  to  the  fifth  fraction  8  drops  of  a  freshly 
prepared,  filtered  one  per  cent,  phenylhydrazin  hydro- 
chloride solution,  4  drops  of  a  five  per  cent,  jxjta.ssium 
ferricyanide  solution  and  i  mil  (cc)  of  concentrated 
hydrochloric  acid  are  added.  If  methyl  alcohol  is 
present  a  pink  color  will  be  produced  in  tl"-  mixture. 


Criminal  Carelessness  in  Labeling. 

The  British  Columbia  Pharmaceutical  Record  re- 
ports a  case  of  what  may  be  called  criminal  careless- 
ness in  labeling.  A  beer  Ixsttle  was  presented  to  a 
Vancouver  druggist  with  a  request  to  fill  it  with  wood 
alcohol.  A  beer  label  remained  on  the  bottle  occupy- 
ing a  large  portion  of  the  lower  surface ;  around  the 
neck  had  been  i)asted  a  much  smaller  "wood  alcohol 
— poison"  label  by  another  pharmacist.  The  Van- 
couver man  realizing  the  extreme  danger  of  such  a 
container,  furnished  the  customer  with  an  ordinary- 
one  in  exchange. 


Fatal  Mistake  Attributed  to  Overwork. 

A  I.X)ndon  pharmacist,  in  dispensing,  mistook 
strychnine  for  butychloral  hydrate,  causing  the 
deaths  of  two  women.  At  the  coroner's  inquest  the 
mistake  was  attributed  to  nerve  strain  due  to  over- 
work in  dispensing  an  enormniK  iniiiilicr  nf  pri";cTip- 
tion.s  under  the  insurance  act 
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Summer  Shoe  Dressings. 

Cleansers  for  White  Buckskin  Shoes. 
I. 

Powdered  oxgall i  part. 

Powdered  tallow  soap , 2  parts. 

Fuller's  earth,  white 7  parts. 

This  is  applied  to  the  dampened  shoe  and  rubbed  in 
to  form  a  complete  coating.  When  perfectly  dry  it 
is  brushed  off  with  a  stiff  brush. 

II. 

White  bole 6oo  grammes. 

Oatmeal  (not  "rolled  oats")----  300  grammes. 

Powdered  soap 75  grammes. 

Borax 150  grammes. 

Ammonium  chloride 25  grammes. 

This  is  employed  as  directed  under  the  above  for- 
mula. 

White  leather  dressings  are  usually  pipe-clay,  or, 
better,  a  mixture  of  pipe-clay  and  light  magnesium 
carbonate,  sometimes  made  into  a  cake  with  traga- 
canth  mucilage.  Another  sort  is  a  suspension  of  zinc 
oxide  in  a  light  mucilage.  This  kind  is  better  adapted 
for  use  on  smooth  finished  leather. 

For  Colored  Shoes. 

For  colored  canvas  or  leather  shoes,  dressings  like 
the  foregoing  are  tinted  with  ocher,  umber,  or  other 
pigment. 

For  White  Canvas  Shoes. 

Pipe  clay i  pound. 

Spanish  white ^  pound. 

Precipitated  chalk 10  ounces. 

Powdered  tragacanth 2  drams. 

Salicylic  acid i  dram. 

Oil  of  verbena 30  drops. 

Water enough. 

The  powders  are  intimately  mixed  and  then  made 
into  a  thick  cream  with  water,  to  the  first  portions  of 
which  the  phenol  and  the  oil  have  been  added. 

The  only  good  done  by  the  phenol  is  as  a  preserva- 
tive. Perhaps  salicylic  acid  or  something  of  that  kind 
would  answer  just  as  well  and  at  the  same  time  be 
free  from  some  of  the  objections  which  may  be  urged 
against  phenol. 

A  Good  Whitener. 

A  good  whitener  which  will  not  rub  off  may  be 
made  by  adding  to  mucilage  of  tragacanth  enough  of 
fine  quality  of  whiting  (paris  white),  or  prepared 
chalk,  to  produce  a  paste  of  the  desired  consistency. 
About  I  per  cent,  of  salicylic  acid  should  be  added  to 
the  mucilage  as  a  preservative ;  and  any  desired  odor- 
ous oil  may  be  added  as  a  perfume. 


Trapping  Ants. 

fake  a  sf)onge  and  soak  it  in  water,  so  as  to  swell 
It.  Squeeze  all  the  water  out.  Sift  sugar  on  it.  Place 
•it  near  the  ant-infested  spot,  and  the  insects  will  soon 
be  attached  to  it.  After  the  sponge  is  filled  with  the 
Ants  hook  on  it  a  weight  sufficiently  heavy  to  pull  it 
under  water.  Place  the  sponge  in  a  pail  or  other 
vessel  and  let  it  sink.  All  the  ants  will  get  out  and 
come  to  the  surface  from  which  they  may  be 
skimmed  off  and  thrown  into  boiling  water,  or  de- 
stroyed in  some  other  way.  Squeeze  the  water  out 
of  the  sponge  and  dose  it  again  with  sugar.  This 
method  is  clean,  safe,  and  not  troublesome. 


Patchouli  for  Moth  Prevention. 

The  fragram  dried  roots  [?j  of  the  patciiouli,  re- 
ports Special  Agent  Garrard  Harris,  are  held  in 
great  esteem  in  Porto  Rico  as  a  moth  preventive,  it 
being  the  general  belief  in  the  island  that  when  placed 
among  clothing  and  in  closets  they  keep  out  moths. 

in  the  earlier  days  of  the  century  the  perfume  of 
patchouli  was  in  great  favor.  It  is  believed  that  if  the 
properties  of  patchouli  were  more  generally  known 
there  would  be  a  demand  for  it  in  the  United  States 
in  preference  to  moth  balls.  It  should  have  as  much 
vogue  as  lavender  for  putting  between  sheets  and 
placing  among  garments ;  and  if  it  were  manufac- 
tured or  shredded  into  a  finer  substance  and  sold  in 
small  bags,  it  would  be  a  decided  novelty  that  proba- 
bly would  prove  popular.  Great  quantities  of  the 
plant  grow  wild  in  Porto  Rico,  and  a  demand  for  it 
from  the  United  States  would  afford  employment  to 
many  of  the  poor  country  people.  In  Porto  Rico  na- 
tives bring  the  patchouli  to  town  and  sell  it  in  small 
bundles  that  retail  at  from  2  to  5  cents. 
■  »  ■ 

Foot   Powders   for   Use   in  Solutions. 

Many  foot  powders  are  partly  insoluble  in  water, 
and  so  are  not  suitable  for  use  in  baths.  Powders 
not  open  to  this  objection  may  be  made  according  to 
the  following  recipes : 

I. 

Boric  acid 10  ounces. 

Oil  of  rose  geranium 20  minims. 

II. 

Boric  acid 4  ounces. 

Salicylic  acid   10  grains. 

Oil  of  eucalyptus i  dram. 

III. 

Alum .' I  ounce 

Boric  acid 6  ounces. 

Salicylic  acid   50  grains. 

Perfume    enough. 


Methylene  Blue  OintmenL 

The  Vierteljahrschrift  fiir  praktische  Phartnacic 
gives  the  following  formula  for  making  methylene 
blue  ointment: 

Methylene  blue 2  grammes. 

Distilled  water 15  grammes. 

Anhydrous  wool  fat.. 30  grammes. 

Zinc  oxkle 12  grammes. 

Bismuth  subnitrate 12  grammes. 

Petrolatum  12  grammes. 


For  Brittle  Finger  Nails. 

Mastic J/2  ounce. 

Sea  salt 30  grains. 

Rosin 30  grains. 

Alum 30  grains 

White  wax 30  grains. 

Mix  well  by  the  aid  of  a  gentle  heat. 

This  preparation  is  to  be  applied  to  the  nails  at 
bedtime. — Gazette  des  Hopitaux. 


It  is  estimated  that  in  the  civilized  world  one  baby 
dies  every  ten  seconds,  360  every  hour,  8.640  every 
day,  3,053,600  every  year.  Over  one-half  of  these 
deaths  could  be  prevented. — Idaho  Board  of  Health. 
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NOTES    AND    QUERIES 

//  is  desirable  that  all  questions  to  be  answered  under  this  head  be  received  before  the 
fifteenth  of  the  month  prior  to  the  one  in  which  the  querist  expects  an  answer.  Each  ques- 
tion, to  receive  attention,  must  be  accompanied  by  the  name  and  address  of  its  -writer. 
Queries  are  not  answered  by  letter,  the  information  supplied  in  these  columns  being  intended 
for  the  benefit  of  our  readers  in  general,  not  for  the  profit  of  the  individual  inquirer  only. 


Lubricant   for   Physicians'   Use. — M.   G.,   New 

York. — In  a  paper  on  this  subject  by  Miss  Clarissa 
M.  Roehr,  read  before  the  Women's  Pharmaceutical 
Association  of  the  Pacific  Coast,  and  printed  in  the 
CiRcui-AR  for  May,  191 3,  page  287,  the  following  is 
given  as  a  superior  formula : 

Bleached    Irish    moss 30  grammes. 

Distilled    water 1000  mils  ( c.c. ) . 

Phenol    12  grammes. 

Water    enough. 

Wash  the  moss  in  water  for  ten  or  fifteen  minutes  to 
free  it  from  impurities:  boil  it  with  the  distilled  water 
on  a  water-bath  for  half  an  hour;  strain;  reduce  to  one- 
third  its  volume  by  evaporation;  and  add  the  phenol. 

A  lubricant  so  made  may  be  kept  in  collapsible  tutoes  or 
Jars. 

In  our  Formula  Book  we  find  this  recipe : 

Lubricant  Paste,  B.  P.  C. 

Phenol   3.00 

Glycerin     10.00 

Tragacanth    2.50 

Distilled  water to  make  1000.00 

Dissolve  the  phenol  in  80  of  the  water,  then  mix  the 
glycerin  with  the  tragacanth,  add  the  aqueous  solution 
gradually,  with  constant  trituration  and  make  up  the  re- 
quired volume  by  the  addition  of  distilled  water. 

In  the  CiRCUL.XR  for  last  November,  page  y^y,  is  a 
note  on  this  subject,  and  in  the  issue  for  September, 
page  586,  is  a  formula  proposed  by  J.  K.  Thum  for 
inclusion  in  the  Recipe  Book  to  be  issued  by  the 
American  Pharmaceutical  Association.  A  formula 
by  Dr.  Ellis  McDonald  is  given  in  the  issue  for  July, 
page  421 ;  and  in  the  Circular  for  October,  1913, 
page  616,  is  the  recipe  for  Hyde's  lubricant. 

Wouldn't  one  of  our  binders  be  worth  a  dollar  to 
voti  - 


Liberation  of  Euchlorine  in  a  Mixture. — J.  S. 

C,  Connecticut,  writes  interestingly  about  a  prescrip- 
tion which  he  filled,  saying: 

Today  I  had  to  contend  with  the  following  preBcriptlon, 
which  I  filled  with  some  modification  without  changing 
the  ingredients  except  substituting  part  of  the  glycerin  by 
water     Would  like  your  opinion  expressed: 

B  Tr.  ferrl  chloride .^ss. 

Potass,  chloratis   JIJss. 

Glycerin   q.  s.  ad  SIJ. 

M    SIg.     One-half   teaspoonful   In   one-half  glass   of 
water  and  use  as  a  gargle  every  three  hours. 

In  this  Instance  the  free  hydrochloric  acid  in  the  tinc- 
ture of  iron  chloride  is  liable  to  act  upon  the  chlorate 
under  fpvorable  temperature  (which  would  be  at  least  75* 
P.  In  the  destined  home),  liberating  euchlorine,  a  highly 
explosive  gas.  as  shown  by  the  equation: 

2KC1034.1HCl=2KCl-t-Cl,0.+CI,-i-2H,0. 
I  intend  to  call  the  attention  of  the  author  of  this  pre- 
scrfption  to  its  danger  should  a  similar  one  fall  Into  the 
hands  of  a  careless  compounder. 

This  prescription  calls  for  good  judgment  and  cau- 
tion on  the  part  of  the  dispenser. 

As  our  correspondent  says,  some  free  chlorine  and 


euchlorine  may  be  formed  in  the  mixture  after  it  has 
stood  a  while,  and  the  amount  of  this  will  vary  with 
the  acidity  of  the  tincture.  But  perhaps  the  physi- 
cian knows  this  and  wishes  it.  Chlorine  solutions  are 
frequently  used  in  gargles,  and  often  in  connection 
with  ferric  chloride. 

The  use  of  tincture  of  citrochloride  of  iron  would 
obviate  the  reaction  mentioned,  but  the  physician 
might  object  to  the  change,. on  the  ground  that  the 
citrochloride  is  less  astringent  than  the  ferric  chlo- 
ride, astringency  being  one  of  the  main  things  desired 
here. 

Again,  the  use  of  potassium  chlorate  with  glycerin 
is  not  without  danger,  and  particularly  in  the  pres- 
ence of  the  acid.  The  risk  here  is  small,  if  trituration 
be  avoided  or  if  the  mixture  be  not  violently  shaken, 
but  the  wise  pharmacist  will  consider  it. 

Both  the  formation  of  chlorine  and  the  danger  of 
explo'sion  can  be  prevented  by  substituting  water 
(say,  yi  ounce)  for  a  portion  of  the  glycerin.  If  the 
physician  does  not  desire  the  free  chlorine  this  will 
be  a  wise  change;  but  should  not  the  pharmacist  first 
inquire  whether  the  physician  knows  what  will  take 
place,  as,  perhaps,  he  wants  the  products  of  the  reac- 
tion? Our  correspondent  has  analyzed  the  prescrip- 
tion correctly,  but  apparently  forgot  to  analyze  the 
prescriber  also. 


Milk  of  Magnesia. — D.  A.  W.,  New  York — In 
the  CiRcuL.\R  for  last  June,  page  377,  we  stated  that 
the  following  recipe  had  been  proposed  by  G.  M. 
Berringer  at  the  1913  meeting  of  the  New  Jersey 
Pharmaceutical  Association,  and  that  we  understood 
that  it  had  been  chosen  for  incorporation  in  the  next 
edition  of  the  Pharmacopoeia : 

Magnesium    sulphate 250  grammes. 

Sodium    hydroxide 100  grammes. 

Water    enough. 

Dissolve  the  sodium  hydroxide  in  1000  mils  (c.c.)  of 
water  and  the  magnesium  sulphate  in  anotlier  portion  of 
1000  mils  (c.c.)  of  water  and  filter  the  solutions.  Heat 
the  solutions  to  boiling  and  add  the  magnesium  sulphate 
solution  to  the  solution  of  sodium  hydroxide  with  constant 
stirring.  Boll  the  mixture  for  fifteen  minutes,  then  re- 
move from  the  fire  and  wash  several  times  by  decanta- 
tlon,  and  then  on  a  dose  muslin  strainer  until  the  wash- 
ings are  free  from  saline  taste  and  give  not  more  than  a 
slight  turbidity  with  barium  chloride  test  solution.  Allow 
the  magma  to  drain,  then  transfer  to  a  suitable  vessel 
and  add  sufficient  water  to  make  1000  mils  (c.c.)  and  mix 
thoroughly. 

In  order  to  obtain  a  nice  white  and  smooth  prepara- 
tion, one  must  be  careful  of  the  character  of  the  water 
used.  If  distilled  water  Is  produced  in  abundance  and  at 
a  minimum  cost  it  can  be  used  to  advantage.  The  cost  of 
distilled  water  to  the  average  pharmacist,  however,  would 
preclude  Its  use  for  the  washing  of  this  preparation.  Sat- 
isfactory water  can  be  cheaply  and  readily  obtained  by 
adding  6  grammes  of  powdered  magnesium  carbonate  to 
each  liter,  boiling  and  then  filtering. 
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Benedict's  Test  for  Glucose  in  Urine. — W.  T. 

G.,  Xew  Jersey. — In  the  Cikcui.ah  for  January,  1912, 
page  1 1,  is  an  article  by  Stanley  K.  Benedict  on  "The 
Detection  and  Estimation  of  Glucose  in  Urine,"  in 
which  is  given  the  following  formula  for  a  quali- 
tative test  solution : 

Copper  sulphate  (pure  crys- 
tallized)            17.3  grammes. 

Sodium  or  potassium  citrate.      173.0  grammes. 
Sodium    carbonate    (crystal- 
lized)        200.0  grammes. 

(Or  100  grammes  of  the 
anhydrous  salt.) 

Distilled  water to  make  looo.o  mils  (c.c). 

The  citrate  and  carbonate  are  dissolved  together 
(with  the  aid  of  heat)  in  about  700  mils  (c.c.)  of 
water.  The  mixture  is  then  poured  (through  a  filter 
if  necessary)  into  a  large  beaker  or  casserole.  The 
copper  sulphate  (which  should  be  dissolved  sepa- 
rately in  alxjut  100  mils  (c.c.)  of  water)  is  then 
poured  slowly  into  the  first  solution,  with  constant 
stirring.  The  mixture  is  then  cooled  and  diluted  to 
1000  mils  (c.c). 

For  quantitative  work  the  test  is  made  according 
to  the  appended  formula : 
Copper  sulphate  (pure  crys- 
tallized)            18.0  grammes. 

Sodium    carbonate    (crystal- 
lized)         200.0  grammes. 

(Or   100  grammes  of  the 
anhydrous  salt.) 
Sodium  or  potassium  citrate.     200.0  grammes. 
Potassium  sulphocyanate  . . .     125.0  grammes. 
Potassium  ferrocyanide  solu- 
tion   (5% )    5.0  grammes. 

Distilled  water to  make  looo.o  mils  (c.c). 

The  procedure  is  similar  to  that  outlined  in  the 
first  formula. 

Twenty-five  mils  (c.c.)  of  this  reagent  are  reduced 
by  50  milligrammes  of  glucose. 


Household  Ammonia. — G.  H.  S.,  Missouri. — 
The  following  information  is  taken  from  the  CiRCU- 
L.\R  for  November,  1913,  page  691 : 

This  preparation  was  formerly  made  under  a  patent 
which  has  since  expired.  The  patent  was  on  a  solution  of 
ammonium  oleate  in  ammonia  water,  made  by  adding 
oleic  acid  to  ammonia  water  in  a  quantity  not  exceeding 
6  per  cent.    Here  is  a  formula  for  a  similar  preparation: 

Oleic   acid 1  ounce. 

Alcohol    ^ 1  ounce. 

Ammonia  "water 7  ounces. 

Water enough    to   make  1  pint. 

Instead  of  oleic  acid,  soft  soap  (in  a  proportion  to  be 
determined  by  experiment),  is  sometimes  used  to  produce 
the  cloudy  effect  in  ammonia  water. 

To  this  we  might  add  that  some  cheap  types  of  so- 
called  household  ammonia  consist  of  a  solution  of 
washing  soda  containing  more  or  less  ammonia  water. 


Effect  on  the  Hair  of  Potassium  Iodide  Taken 
Internally.- — W.  E.  ?>.,  Maine. — We  do  not  know 
what  effect  on  the  hair  the  taking  of  a  saturated  solu- 
tion of  potassium  iodide  would  have.  Ulceration  of 
the  skin  sometimes  follows  the  taking  of  this  salt, 
and,  of  course,  should  such  ulceration  occur  on  the 
scalp,  its  effect  on  the  hair  might  be  disastrous. 


Harrison  Law  Decisions. — Many  Querists, 
Manywliere. —  Up  to  the  lime  of  the  issuance  of 
Treasury  Decision  2309,  we  generally  thouglit  we 
were  able  to  give  correct  and  intelligible  answers  to 
the  many  queries  we  had  been  receiving  regarding 
the  interpretation  of  the  Harrison  law.  But  uiwn 
reading  that  decision  (see  the  Circular  for  April, 
page  246),  doubts  as  to  our  ability  to  fathom  the 
depths  of  the  promulgations  of  the  executives  charged 
with  the  administration  of  the  Harrison  law  began 
to  assume  noticeable  size,  so  we  wrote  the  Commis- 
sioner of  Internal  Revenue  for  a  ray  of  light  to  lead 
us  out  of  the  darkness  into  which  we  had  been 
plunged  by  T.  D.  2309.    In  our  letter  we  said: 

Does  a  prescription  for  paregoric  (which  is  a  prepara- 
tion and  contains  less  than  2  grains  of  opium  to  the 
ounce)   come  under  the  provision  of  the  "Harrison  law"? 

Does  a  prescription  for  paregoric  and  simple  syrup  come 
under  the  provision  of  the  "Harriso;i  law''? 

Does  a  preecription  for  paregoric  And  brown  mixture 
(the  latter  also  being  a  preparation  and  containing  less 
than  2  grains  of  opium  to  the  ounce)  come  under  the  pro- 
vision of  the  "Harrison  law"? 

We  believe  that  the  druggists  of  the  country  are  trying 
to  obey  the  law,  but  are  in  many  cases  in  the  dark  as  to 
what  they  should  do,  and  would  welcome  a  ruling  adapted 
to  minds  unlearned  in  the  technicalities  of  the  law  on  the 
points  embraced  in  our  questions. 

We  do  not  believe  that  Uncle  Sam,  like  Nero,  Intends  to 
post  his  laws  so  high  that  the  people  can  not  read  them 
and  then  punish  them  for  infractions. 

The  reply  to  this  letter  was  typed  by  L.  L.  W., 
signed  by  Commissioner  W.  H.  Osborn,  counter- 
signed by  G.,  scrutinized  by  B.  C.  K.,  vised  by  B.  R. 
R.,  and  attested  by  G.  E.  F.,  so  it  is  not  likely  that  an 
error  has  crept  into  it  and  escaped  detection.  From 
this  reply  we  quote: 

Paregoric,  prepared  according  to  the  U.  S.  P.,  Is  exempt 
from  the  provisions  of  the  -law,  in  accordance  with  the 
interpretation  placed  on  section  6  by  this  office.  Prescrip- 
tions calling  for  it  may  be  refilled. 

Paregoric,  or  any  other  exempt  preparation,  having  a 
simple  syrup  or  another  exempted  preparation  added 
thereto  is  still  exempt  as  the  narcotic  content  to  the  fluid 
ounce  has  not  been  increased. 

Opium  Liniments. — D.  B.,  Pennsylvania,  asks  if  a 
mixture  of  2  ounces  of  laudanum,  2  ounces  of  arnica 
[tincture  of  arnica?]  and  i  dram  of  carbolic  acid  may 
be  sold  without  a  prescription  under  the  Harrison 
law. 

Copies  of  the  statute  in  question  were  widely  dis- 
tributed among  druggists  and  its  full  text  appears  in 
the  Circular.  We  also  give,  as  soon  after  their  re- 
ceipt as  possible,  the  various  rulings  made  by  the  ex- 
ecutive and  judicial  authorities  under  the  act.  If  our 
querist  will  turn  to  section  6  of  the  Harrison  law  he 
will  find  it  there  stated  in  plain  language  that  its  pro- 
visions (with  respect  to  opium)  do  not  apply  to  lini- 
ments and  such  preparations  for  external  use  only, 
provided  that  they  are  sold  for  legitimate  use  as  medi- 
cines and  not  for  the  purpose  of  evading  the  law. 


Butter  Color. — H.  J.  S.,  Oregon. — When  you 
sent  your  query  you  had  not  received  your  Circltlar 
for  April,  on  page  217  of  which  appear  several  for- 
mulas for  butter  colors. 


Aperient  Water. — W.  G.  H.,  Michigan. — For- 
mulas for  aperient  waters  may  be  seen  in  the  issues 
of  the  Circular  for  May,  page  271 ;  April,  page  217; 
and  March,  page  150. 
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Much  Ado  about  Ad,  Ad.,  Add,  and  Adde. — 

George  W.  Perry,  New  York,  takes  issue  with  us 
regarding  the  use  and  meaning  of  ad  in  prescription 
writing.     He  writes: 

Regarding  your  interpretation  of  the  prescription  in  the 
March  issue  of  your  valuable  paper,  I  feel  that  you  are  at 
least  not  entirely  right  in  assuming  that  when  a  doctor 
writes  the  abbreviation  ad.  he  means  "up  to." 

Literally  you  are  right,  but  in  my  experience,  which 
has  been  quite  varied,  the  word  "ad"  has  been  always  in- 
terpreted to  mean  "add,"'  in  which  case  the  prescription 
quoted  on  page  149  would  contain  23%  drams,  but  it  in- 
stead of  "ad"  we  should  have  "qsad"  then  the  prescription 
would  have  been  made  up  to  2  ounces. 

This  I  think  you  will  find  is  what  we  are  taught  in  col- 
lege, at  any  rate.  I  believe  I  will  receive  the  support  of 
most  all  practical  pharmacists,  as  to  what  the  doctor  in- 
tends to  have  done.  So  far  as  I  can  learn  from  doctors 
whom  I  know,  that  is  their  meaning.  Then,  again,  It  is 
not  what  the  doctor  writes,  but  what  he  intends  to  write 
which  we  muet  determine.  All  pharmacists  know  that 
much  is  to  be  learned  from  the  doctor  as  to  just  what 
some  of  his  hieroglyphics  mean. 

As  a  last  proof  of  my  contention,  I  wish  to  refer  you  to 
Gould's  Medical  Dictionary,  which  says  ad  means  add. 

In  his  letter  Mr.  Perry  makes  several  excellent 
points,  and  he  does  it  in  such  a  pleasant  way  that  we 
hate  to  have  to  disagree  with  him,  but  he  does  not 
give  to  other  points  (the  typographical  ones,  we 
mean)  the  attention  which  is  their  due.  He  writes 
"the  abbreviation  ad."  when  evidently  he  means  ad, 
the  word,  and  not  the  abbreviation.  And  then  he  says 
that  "the  word  'ad'  has  been  always  interpreted  to 
mean  "add' "  when  if  he  had  said  that  the  abbreviar 
lion  had  been  always  interpreted  to  mean  "add"  he 
might  have  been  right. 

There  is  no  room  whatever  for  argument  concern- 
ing the  meaning  of  the  Latin  preposition  ad  as  used 
in  prescription  writing.  It  means  "to"  or  "up  to," 
and  this  meaning  is  not  changed  by  the  q.  s.  which  fre- 
quently precedes  it.  There  is  a  Latin  verb  addere 
which  means  "to  add"' ;  its  imperative  form  adde, 
means  "add  thou."  Our  own  experience  has  been 
that  the  abbreviated  form  of  adde,  that  is  to  say,  ad., 
is  seldom  used :  we  do  not  recall  a  single  instance  in 
which  it  was  written  in  the  body  of  a  prescription, 
before  a  quantity,  meaning  to  add  that  quantity. 
There  seems  to  be  no  good  reason  why  it  should  be 
so  used,  the  verb  recipe,  "take  thou,"  at  the  begin- 
ning of  the  prescription,  followed  by  the  I^tin  for 
"of  sodium  salicylate,"  "of  tincture  of  nux  vomica." 
"of  water."  etc.,  being  the  only  verb  needed  in  this 
portion  of  the  prescription.  We  do  not  find  the  ab- 
breviation ad.  in  the  modern  standard  American  phar- 
maceutical text-books:  Remington,  Caspari,  Amy 
and  Scoville,  in  their  respective  works,  give  ad  and 
add.,  but  not  ad.;  while  Stevens  omits  the  adde  and 
its  abbreviation  altogether.  Turning  to  the  medical 
books  we  find  that  Sollmann,  FJracken  and  Potter 
give  a</,  "to"  and  adde,  "add  thou."  but  no  such  ab- 
breviation as  ad.  Few  of  the  medical  books  contain 
tables  of  words  and  abbreviations  used  in  prescription 
writing.  Taking  up  next  the  British  works  on  phar- 
macj-  we  find  that  MacEwan  omits  the  simple  prepo- 
sition from  his  table  of  ".Abbreviations  I'sed  in  Pre- 
sciiptions."  as  it  is  not  an  abbreviation,  but  includes 
add.,  which  is.  I^icas  gives  both  ad  and  ad.,  the  lat- 
ter as  an  abbreviation  for  adde. 

Dr.  Otto  A.  Wall,  in  his  classic  work  on  The  Pre- 
scription Therapeutically,  Pharmaceutically  and 
Grammatically  Considered  (i888),  says: 


The  word  ad  means  that  enough  of  the  ingredient  be 
taken  "up  to"  or  "to  make"  the  quantity  which  follows 
the  word  ad.  In  the  above  example  [not  here  quoted]  the 
epsom  salt,  fluid  extract  of  mandrake,  and  syrup  of  rhu- 
barb are  to  be  placed  in  the  vial,  and  enough  water  is  then 
added  to  make  the  4-ounce  solution. 

As  there  seems  to  be  a  great  deal  of  misunderstanding 
about  the  use  and  meaning  of  the  word  ad,  it  has  been 
suggested  by  some  to  discard  its  use  in  prescriptions  alto- 
gether, but  it  would  seem  to  be  absurd  to  drop  an  exceed- 
ingly expressive  and  convenient  term  for  the  purpose  of 
accommodating  ourselves  to  the  ignorance  of  others.  A 
better  plan  is  to  use  the  word  only  in  connection  with  the 
abbreviation  q.  s.,  which  would  make  the  last  line  of  the 
last  example  read  thus: 

Aquae  q.  s.  ad  fjiv. 

Used  in  this  manner,  it  is  hardly  possible  that  any  one 
should  misunderstand  the  meaning  of  this  convenient 
preposition. 

And  in  another  part  of  4;he  book  he  reverts  to  the 
subject  in  this  manner: 

One  drawback  to  the  above  prescription  [calling  for  a 
number  of  ingredients  and  "aquam  puram  ad  fjiv"] 
is,  that  it  will  not  always  be  dispensed  in  the  same  man- 
ner. This,  it  is  true,  is  not  the  fault  of  the  prescriber, 
but  of  the  dispensers.  One  of  the  regular  "old-reliable" 
stock  questions  for  the  "Queries  and  Answers"  columns  of 
the  pharmaceutical  journals  is,  "What  does  ad  mean  in 
prescriptions?"  Many  druggists  would  add  4  fluidounces 
of  diluent. 

Now  that  we  have  gone  into  this  subject  thus  far, 
we  may  perhaps  be  pardoned  for  prolonging  it  by 
making  a  number  of  quotations  from  the  Circular. 
In  April,  moved  by  the  receipt  of  a  letter  which  we 
thought  it  charitable  to  suppress,  we  said  in  an  edi- 
torialette : 

Ad.  the  Latin  preposition,  as  used  in  prescription  writ- 
ing, has  no  more  connection  with  the  English  verb  "add"' 
than  if  they  were  spelled  and  pronounced  entirely  differ- 
ently, although  originally  the  two  words  were  distantly  re- 
lated. And  yet  a  pharmacist  writes  that  he  has  been 
"taught  that  ad  was  'to  add'  "!  Just  how  this  erroneous 
idea  has  been  able  to  survive  all  the  efforts  to  eradicate  it 
passes  comprehension,  especially  in  these  days  of  higher 
preliminary  education  for  pharmacists,  more  and  better 
and  cheaper  books  on  pharmacy,  colleges,  mail  instruc- 
tion. Journals,  associations,  clubs,  societies  and  other 
means  of  disseminating  information. 

Hurriedly  glancing  back  over  old  volumes,  the  first 
reference  to  the  matter  that  we  find  (although  we 
have  little  doubt  that  careful  search  would  discover 
earlier  instances)  is  in  the  one  for  1873,  page  204, 
from  which  we  quote : 

The  doctor  is  right:  the  word  ad.  written  before  a 
weight  or  measure,  always  means  that  the  intention  of  the 
prescriber  is  to  have  only  enough  of  that  ingredient  added 
to  complete  that  weight  or  that  measure.  We  thought  all 
druggists  knew  that  custom.  Besides,  common  sense 
teai'hes  that  if  the  physician  wanted  three  ounces  of 
water  added,  he  would  prescribe:  Aquse  JUj,  and  not: 
Aquffi  ad  JIIJ. 

.Seeing  this,  "Druggist,".  Wheeling,  W.  Va.,  sent 
in  a  protest  in  which  he  said  (1874,  page  35):  "If 
aquae  ad  .^iij  means  anything,  it  is  for  the  dispenser 
to  ADD  three  ounces  of  water.  This  is  plain  Eng- 
lish, and  you  must  admit  that  this  is  the  order,  and 
that  no  honest  druggist  dare  alter  the  prescription." 
Commenting  on  this  letter,  the  then  editor  of  The 
Druggists  Circular,  Dr.  L.  V.  Newton,  said : 

If  the  little  Latin  preposition  ad  signifies  an  addition, 
then  we  suppose  that  our  opinion,  indeed,  falls  to  the 
ground;  but  if  it  signifleg  "to,"  then  it  does  not  fall.  So 
here  we  rest  for  a  new  critic  to  take  the  case  in  hand. 

The  "new  critic"  .soon  came  along  (page  51)  and 
am<jng  other  i)hrases  used  to  demolish  "Druggist" 
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said:  "Now  I  would  ask  how  much  of  that  line  is 
English  or  intended  to  be?  Not  one  syllable."  On 
the  same  page  another  "new  critic"  has  this  to  say: 
Ad  meant  "to"  when  I  studied  Latin,  but  "Druggist" 
having  revised  the  language  of  the  Caesars,  I  suppose 
we  must  submit  and  learn,  to  our  astonishment, 
that  it  means  "addition." 

This  seems  to  have  "held"  the  matter  for  some 
eight  years,  as  the  next  allusion  we  find  to  it  (an  in- 
cidental one)  is  in  the  volume  for  1882,  page  27;  and 
on  page  41  of  that  volume  we  find  this: 

The  word  ad  written  before  the  quantity  of  one  or  more 
Ingredients,  generally  the  last,  Is  never  in  a  prescription 
used  as  an  abbreviation  of  the  verb  adde,  "add."  It  ie  the 
preposition  ad,  meaning  "up  to,"  or  "enough  to  complete," 
80  much. 

Later  that  year,  on  page  105,  practically  the  same 
note,  addressed  "To  Several  Correspondents"  ap- 
pears. A  similar  one  is  seen  in  the  volume  for  1883, 
page  72. 

On  page  25  of  the  Circular  for  1884,  then  under 
the  editorship  of  J.  L.  A.  Creuse,  the  talented  French- 
man, this  comment  was  made  on  a  prescription : 

We  are  afraid  the  true  stumbling  block  has  been  the 
word  ad  in  the  last  line  of  the  prescription.  It  Is  aston- 
ishing how  many  druggists  are,  to  this  day,  Ignorant  of 
the  meaning  of  this  little  word.  It  signifies  "up  to"  or 
"enough  to  complete,"  while  many  take  it  to  mean  "add." 

Further  along  in  the  same  year  (page  74)  we  find 
this  concluding  sentence  in  a  note  on  a  prescription : 

The  reason  why  we  have  quoted  British  authorities  is 
that  the  preposition  ad  is  almost  entirely  used  by  the  Eng- 
lish physicians,  many  druggists  in  this  country  not  even 
understanding  its  meaning,  and  taking  it  to  be  an  abbrevi- 
ation of  the  verb  adde. 

In  1887  (page  255)  the  Circular  again  defined 
the  word  ad  and  stated  that  it  was  unfortunate  that  it 
so  nearly  resembled  the  English  "add,"  as  the  simi- 
larity gave  rise  to  much  confusion.  That  there  was 
good  cause  for  this  statement  is  shown  by  further 
notes  explanatory  of  the  matter  in  the  Circular  for 
1888,  pages  37,  159  and  169. 

In  1889  (page  159)  the  Circular  states  that  the 
term  ad  "has  no  reference  whatever  to  addition,  but 
refers  only  to  the  matter  of  final  measure."  Then  as 
now,  however,  there  were  those  w-ho  instead  of  read- 
ing the  paper,  sent  in  new  queries,  for  on  page  232  of 
the  same  volume  we  find  the  meaning  of  ad  again 
given  in  reply  to  a  query. 

Not  to  bore  by  [censored]  iteration,  we  will  simply 
mention  the  fact  that  the.  whole  matter  was  re-ex- 
plained again  and  again  in  the  volume  for  1890,  pages 
no  and  230.  But  this  was  not  sufficient,  for  we  find 
still  further  notes  on  the  subject  in  1892,  pages  182 
and  206.  In  the  latter  note  occurs  the  observation 
that  "the  constant  misapprehension  of  the  term  ad  is 
certainly  a  matter  for  concern." 

In  1894  (page  231)  the  editor,  with  the  patience 
which  has  always  characterized  the  conduct  of  our 
"Notes  and  Queries"  department,  carefully  explained 
to  a  querist  the  diflference  betw^een  the  Latin  ad  and 
the  English  "add." 

Perhaps  the  indexer  got  tired  of  making  references 
to  notes  on  this  subject  and  took  a  ten  years'  rest,  as 
the  next  note  we  find  indexed  is  in  the  volume  for 
1904,  page  175,  where  the  statement  is  made  that 
the  English  word  "add"  has  no  place  in  prescription 
writing. 

We  submitted  proofs  of  the  foregoing  to  a  half 


dozen  or  so  physicians,  teachers  and  pharmacists, 
with  requests  that  they  express  their  views  on  it,  and 
from  the  answers  received,  we  quote : 

Dr.  Otto  A.  Wall  (St.  Louis,  both  an  M.  D.  and  a 
Ph.  C,  has  taught  both  medicine  and  pharmacy  for 
many  years,  and,  as  above  stated,  has  written  a  classic 
on  prescription  writing) : 

Thank  you  for  opportunity  to  see  advance  proof  of  your 
article  on  ad.  It  is  most  excellent  and  complete,  and  I 
hope  will  prove  instructive  to  very  many  readers. 

in  the  letter  from  Mr.  George  W.  Perry  there  is  a  state- 
ment that  should  not  go  unchallenged:  "It  is  not  what  the 
doctor  writes,  hut  what  he  intends  to  write  which  we  must 
determine."  This  is  little  short  of  criminal  carelessness, 
for  it  Is  neither  safe  nor  proper  ever  to  guess  as  to  the 
meaning  of  a  prescription.  If  the  physician  has  not  made 
bis  meaning  absolutely  clear,  the  druggist  should  call  him 
up  and  Inquire. 

If  the  writer  of  that  letter  has  added  the  quantity  fol- 
lowing ad  in  the  prescriptions  he  has  compounded,  he  hag 
made  many  mistakes,  but  fortunately  they  are  In  the  di- 
rection of  safety  and  not  of  danger,  as  the  menstruum  is 
usually  simply  water,  simple  elixir  or  syrup,  or  some- 
thing like  that. 

Dr.  George  C.  Diekman  (New  York,  also  both  an 
M.  D.  and  a  Ph.  G.,  and  has  been  a  member  of  the  fac- 
ulty of  the  College  of  Pharmacy  of  the  City  of  New 
York  for  a  quarter  of  a  century) : 

While  It  is  a  fact  that  the  use  of  g.  s.  ad  would  obviate 
any  possible  misunderstanding,  I  believe  it  is  also  a  fact 
that  most  physicians  omit  the  g.  s.,  using  only  the  Latin 
preposition  ad,  and  meaning  that  a  mixture  having  the 
designated  volume  shall  be  made,  and  not  that  the  desig- 
nated volume  shall  be  added  to  the  other  constituents  of 
the  mixture.  If  it  were  in  all  cases  to  be  assumed  that 
the  latter  was  the  Intent  of  the  prescrlber,  the  resulting 
mixture  would  often  contain  an  unusual  number  of  doses, 
and  each  dose  would  likewise  contain  an  unusual  amount 
of  active  constituent.  .  .  . 

Upon  consulting  the  second  edition  (1911)  of  Lippln- 
cott's  New  Medical  Dictionary,  unquestionably  a  stand- 
ard work,  I  find  the  following. 

ad       A    Liatln    preposition    signifying    "to,"    "at,"    "by," 
"toward,"  "near,"'  "with,"  etc.;   frequently  used  In 
prescriptions,  signifying  "up  to,"  as  ad  uncias  sex, 
up  to  six  ounces. 
Ad.,    Add.    Abbreviation   for   Latin    adde,   addatur,   etc., 
add,   let   there    be    added;    addendus,    addendo,    let 
there  be  added,  to  be  added,  by  adding.     This  ab- 
breviation must  not  be  confounded  with  ad.  up  to. 
I  quite  agree  with  your  correspondent  when  he  says: 
"Then,  again,  it  is  not  what  the  doctor  writes,  but  what 
he  intends  to  write,  which  we  must  determine."      Unfor- 
tunately this  is  true  in  many  cases. 

Dr.  W.  A.  Bastedo  (New  York,  is  a  graduate  in 
pharmacy,  was  a  teacher  in  a  college  of  pharmacy,  is 
a  graduate  in  medicine,  and  is  a  teacher  in  a  college  of 
medicine;  also  is  author  of  Materia  ]\Iedica  Pharma- 
cology, Therapeutics,  Prescription  Writing  for  Stu- 
dents and  Practitioners) : 

I  think  you  have  handled  the  subject  well  and  correctly. 

In  my  opinion  there  is  no  justification  whatever  for  the 
use  of  the  abbreviation  ad.  for  adde.  Furthermore,  there 
is  no  utility  in  using  the  verb  adde  to  precede  a  quantity 
in  the  body  of  the  prescription:  and  according  to  Mr 
Perry's  idea  it  would  be  superfluous,  and  if  correctly  used 
to  precede  the  last  quantity  might  just  as  correctly  be 
used  to  precede  all  other  quantities  after  the  first. 

Mr.  Perry  may  be  correct  in  saying  that  "it  is  not  what 
the  doctor  writes,  but  what  he  intends  to  write  which 
we  must  determine."  But  in  the  majority  of  the  physi- 
cians' minds,  as  I  know  them,  g.  s.  ad  and  ad  have  the 
same  significance,  standing  for  gu-antum  sufficiat  ad,  which 
may  properly  be  translated  "as  much  as  may  be  sufficient 
for."  If  anything  different  is  taught  in  any  col- 
lege of  medicine  or  pharmacy,  I  should  say  that  the 
teacher  is  not  up  to  his  job,  or  else  has  allowed  himself 
carelessly  to  follow  the  custom  of  the  less  discriminating. 
Doubtless  it  would  be  best  if  physicians  would  employ 
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q.  s.  ad  in  all  such  instances,  but  doubtless  physicians  will 
not  always  do  so;  for  they  have  their  shortcomings,  as 
pharmacists  know  only  too  well.  .  .  . 

It  would  seem  impossible  that  a  druggist  of  any  educa- 
tion should  take  the  position  of  Mr.  Perry,  but  I  know  it 
to  be  quite  a  common  custom  in  drug  stores  to  read  the 
last  line  of  such  a  prescription  "add  to."  I  have  noticed 
often  that  when  I  have  dictated  a  prescription  in  a  store 
or  over  the  'phone,  and  said  "q.  s.  ad  51ij,"  the  druggist 
almost  regularly  has  repeated  it  to  me,  "add  to  5iij."  It 
is  a  slipshod  habit  of  the  druggists,  and  I  have  called  the 
attention  of  a  number  of  them  to  it.  However,  no  matter 
how  extensive  the  custom,  it  is  not  in  any  sense  justified 
either  by  any  Latin  interpretation  or  by  the  dictates  of 
wisdom. 

Dr.  Henry  P.  Hynson  (Baltimore,  a  doctor  of  phar- 
macy, teacher,  retail  druggist ;  and  well-known  stick- 
ler for  correctness  in  writing)  : 

It  is  with  renewed  wonder  that  I  notice  the  re-discus- 
sion of  the  intended  effect  and  meaning  of  the  Latin  prep- 
osition ad  when  placed  before  a  statement  of  quantity  in 
a  prescription;    this  "will  not  down." 

During  the  whole  of  my  pharmaceutical  life  I  have  seen 
and  heard  this  item  discussed.  It  is  all  because  those  who 
are  uncertain  will  not  ask  themselves  why  the  doctor  uses 
the  preposition,  which,  of  course,  is  Latin  and  has  a 
Latin  meaning.  Considering  the  difBculty  of  calculating 
how  much  volume  the  articles,  solid  and  liquid,  previously 
written  in  the  prescription  will  make,  especially  as  re- 
gards solids,  it  is  very  sensible  and  proper  for  a  physician 
to  use  this  means  of  telling  the  dispenser  exactly  what 
volume  he  wishes  the  finished  prescription  to  make,  that 
he  may,  with  certainty,  prescribe  the  doses  of  the  various 
ingredients  he  desires.  How  would  it  be  possible  for  a 
pharmacist  to  explain  the  doctor's  action.  In  prescribing 
in  such  a  manner  that  the  finished  prescription  would  re- 
sult in  presenting  the  most  unusual  and  peculiar  quanti- 
ties which  had  no  relationship  to  dosage.  This  will  occur 
if  an  erroneous  interpretation  of  the  word  ad  is  prac- 
ticed. ' 

I  must  admit  that  I  am  very  impatient  In  connection 
with  such  controversies  which  Include  the  usual  misun- 
derstanding regarding  the  Latin  term  mitte  tales.  The 
reason  these  absurd  contentions  are  made  is  because  per- 
sons are  allowed  to  practice  pharmacy  who  are  not  in- 
herently fit  for  such  work.  They  may  have  excellent 
qualities  of  mind  that  would  win  them  great  distinctions 
in  other  fields  of  endeavor,  but  while  through  persistent 
effort  and  by  exhausting  the  patience  of  college  authori- 
ties and  boards,  they  finally  receive  diplomas  or  certifi- 
cates of  registration,  they  are  still,  by  nature,  unsuited 
to  meet  the  requirements  of  the  apothecary. 

The  claim  made  by  many  pharmacists  that  they  have 
been  taught  erroneously  is  well  understood  by  all  those 
who  have  had  any  experience  with  students.  Naturally, 
they  honestly  believe  they  have  been  taught  as  they  think, 
because  they  are  not  mentally  able  to  understand  any- 
thing correctly.  I  have  many  times  investigated  the 
claims  made  by  students  that  they  have  been  taught  by 
Nome  other  member  of  the  faculty  otherwise  than  that 
Ivblch  was  an  established  fact  and,  in  every  Instance,  I 
found  they  were  mistaken. 

I  do  not  believe  either  you  or  I  will  live  until  psychol- 
^Ogists  have  reached  the  point  when  they  will  be  able  ac- 
|curately  to  ascertain  just  what  each  Individual  Is  capable 
kof  doing  and  for  what  particular  work  he  Is  suited,  but 
[nntll  then,  we  will  have  just  such  discussions  as  the  one 
Inow  claiming  attention,  and  new  formulas  for  syrup  of 
Iferroua  Iodide  and  for  syrup  of  wild  cherry  will  be  of- 
tjered  as  they  have  been  presented,  to  my  knowledge,  con- 
Itlnuously  during  the  last  one  hundred  years. 

Finally  comes  plain  Bill  Bodcman,  Chicago,  drug- 
ist,  with  his  bludgeon,  and  lays  about  him  thus : 

Tea,  that  Is  a  waste  of  energy  and  waste  paper.  If  you 
[bad  added  two  galley  proofs,  that  would  not  explain  the 
I  word  to  those  who  don't  know  what  It  means  without  any 
[explanation.  If,  as  Mr.  Perry  states,  the  colleges  waste 
]  much  time  on  that  score  and  similar  fool  points.  It's  no 
L  wonder  so  many  graduates  are  blissfully  Ignorant  about 
pthinct  they  ought  to  know. 

I  take  exception  to  what  Mr.  Perry  says  about  the  pby- 
'•Iclan's  intention — a  man  who  owed  me  fSO  intended  to 


write  me  a  check  for  150.  but  wrote  one  for  |6.  The 
stupid  old  banker — who  had  not  got  to  be  cashier  on  the 
prerequisite  bank  wagon — refused  to  go  by  the  writer's 
intentions.  Heaven  knows — no,  I  take  that  back;  I  doubt 
whether  the  good  Lord  could  tell — what  a  physician  in- 
tends, when  it  is  mighty  doubtful  whether  the  physician 
knows  it  himself— and,  therefore,  adds  M.  D.  (mighty 
doubtful)  to  his  name. 

P.  S. — That  ad  mess  gets  my  goat.  If  there  be  a  phy- 
sician who  is  really  and  honestly  bona  fide  stupid  enough 
to  not  know  what  ad  stands  for,  and  only  can  stand  for, 
where  does  he  get  off  atf 

Doubtless  in  1917  (or  before)  some  querist  will 
consult  us  about  an  argument  he  has  had  concerning 
the  meaning  of  ad,  and  we  will  patiently  advise  him; 
and  then  doubtless  some  druggist  will  naively  write  to 
tell  us  that  we  are  wrong,  that  ad  means  "add"  and 
that  before  seeing  our  "erroneous"'  statement  to  the 
contrary  he  had  never  heard  of  its  meaning  any- 
thing else. 

Compound  Elixir  of  Glycerophosphates. — P. 

W.  R.,  Ohio. — Tlie  Circl"l.\r  reprinted  from  the 
Australian  Pharmaceutical  Formulary  and  our  For- 
mula Book  reprinted  from  the  Circular  the  follow- 
ing formula : 

Sodium   glycerophosphate 80  grains. 

Calcium  glycerophosphate 40  grains. 

Manganese   glycerophosphate 40  grains. 

Syrup  1 1^  ounces. 

Glycerin    i  j/^  ounces. 

Concentrated       phosphoric       acid 

(66.3% )    ■    I  dram. 

Caramel    yi  dram. 

Sherry  wine,  to  make 10  ounces. 

Dissolve  the  glycerophosphates  in  6  ounces  of  the 
wine,  add  the  acid,  the  syrup,  the  glycerin  and  the 
caramel,  then  enough  wine  to  make  up  the  desired 
quantity. 

A  note,  with  formula,  on  a  compound  solution  of 
glycerophosphates  appears  in  the  Circul.ar  for  last 
December,  page  804. 


Unsigned  Prescription  for  a  Poison. — H.  E.  C, 

Xew  York. — We  are  not  lawyers,  but  it  seems  to  us 
that  should  a  druggist  dispense  medicine  on  a  pre- 
scription which  the  doctor  had  failed  to  sign,  and  later 
some  question  should  arise  about  the  transaction,  the 
burden  of  proof  that  the  paper  writing  was  in  reality 
a  physician's  prescription  would  rest  upon  the  dis- 
penser. 

To  be  on  the  safe  side,  legally,  the  druggist  might 
treat  the  sale  of  a  poison  on  such  a  prescription  just 
as  he  would  a  sale  of  the  same  poison  without  a  pre- 
scription— but  such  precedure  might  bring  about  com- 
plications of  another  kind. 


Criticism  of  a  Prescription. — Joseph  F.  Can- 
tarow,  Connecticut,  replying  to  the  request  of  T.  A. 
O.,  North  Carolina  (in  the  Circular  for  April,  page 
215),  for  criticisms  of  a  prescription  of  the  shot-gun 
variety  submitted  by  him,  says: 

The  alkaloldal  salts  morphine  sulphate  and  strychnine 
sulphate  are  liable  to  be  decomposed  by  the  organic  acid 
(camphoric)  which  Is  also  Incompatible  with  thymol. 
The  acetic  add  in  the  syrup  of  ipecac  might  act  upon  the 
alkaloldal  salts  In  the  same  way. 

We  welcome  such  expressions  as  these  and  should 
like  to  have  more  of  them. 
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White  Liniment  with  Irish  Moss  Base. — V>.  S. 

C,  New  York. — We  suggest  that  you  experiment 
with  mucilage  of  irish  moss,  N.  F.,  and  make  an 
emulsion  with  the  oil  of  turpentine,  adding  the  cam- 
phor, menthol  and  chloroform. 

In  speaking  of  the  use  of  irish  moss  as  an  emulsi- 
fying agent,  the  British  Pharmaceutical  Codex  says: 

Decoction  of  Irish  mosK  may  be  substituted  for  mucilage 
of  gum  acacia.  The  resulting  emulsions  are  prone  to  fer- 
mentation and  separation  unless  preventing  substances 
are  added.  Decoction  of  Irish  moss  is  a  more  efficient 
emulsifying  agent  If  allowed  to  stand  for  about  eighteen 
hours  before  use.  Six  to  8  parts  of  the  decoction,  set 
to  the  consistence  of  a  thin  Jelly,  suffice  for  the  emulsifl- 
catlon  of  8  parts  of  fatty  oil.  The  oil  should  be  added  in 
portions,  shaking  or  beating  strongly,  by  means  of  any 
suitable  machine,  after  each  addition.  For  small  quan- 
tities an  egg  whisk  may  be  used.  The  inclusion  of  30 
grains  of  tragacanth  diffused  in  alcohol  ('90  per  cent.) 
and  mixed  with  2'.^  ounces  of  glycerin  in  each  pint  of 
finished  product,  and  the  addition  of  10  grains  of  benzoic 
acid  prevent  fermentation  and  separation.  In  consequence 
of  Us  extreme  viscosity  decoction  of  irlsh  moss  is  a  suit- 
able suspending  agent  for  resinous  tinctures. 

In  the  liniment  above  discussed  some  of  the  ingre- 
dients woidd  act  as  preservatives. 


Colloidal  Aluminum  Hydroxide. — M.  A.,  Penn- 
sylvania, desires  a  process  for  the  preparation  of  this 
chemical  or  a  reference  to  literature  on  the  subject. 

In  1877  Lowig  patented  a  process  for  making  a 
calcium  and  aluminum  preparation  which  appears  to 
be  known  as  "colloidal,"  but  is  probably  nothing  but 
calcium-aluminum  hydroxide  ;  possibly  calcium  alumi- 
nate.  As  this  may  be  the  preparation  really  wanted 
by  our  correspondent,  we  give  an  account  of  it  trans- 
lated from  Muspratt's  work. 

A  concentrated  aqueous  solution  of  potassium  or  sodium 
aluminate  is  decomposed  by  heating  with  an  equivalent 
amount  of  milk  of  lime.  .  .  .  The  precipitate  so  obtained  is 
divided  into  two  parts,  one  of  which  is  dissolved  in  hydro- 
chloric acid.  To  this  solution  sufficient  of  the  other  part, 
previously  rubbed  with  water  to  a  thin  paste,  is  added  to 
obtain  a  mixture  which  when  filtered  yields  a  filtrate 
which  shows  only  traces  of  aluminum  hydroxide  [?]. 

A  modification  of  aluminum  hydroxide  is  thus  produced 
(with  the  formation  of  calcium  chloride)  which  possesses 
strong  decolorizing  properties.  When  to  the  above  hydro- 
chloric acid  solution  more  calcium  aluminate  than  given 
above  is  added,  compounds  are  formed  which  have  been 
used  technically  for  many  purposes. 

Crum's  method  of  producing  soluble  aluminuni 
hydroxide  as  given  in  Annalen  der  Chemic,  Ix.xxix, 
168;  is  here  presented.  The  product  seems  to  be  a 
true  colloidal  solution. 

A  solution  of  aluminum  sulphate  is  mixed  with  lead 
acetate  until  lead  sulphate  is  no  longer  precipitated;  this 
precipitate  is  separated  by  filtration.  In  the  filtrate  lead 
still  remaining  is  removed  by  hydrogen  sulphide  and  the 
liquid  is  allowed  to  stand  for  five  to  six  days  at  20°,  when 
an  insoluble  salt  separates  which  contains  for  each  mol- 
ecule of  aluminum,  two  molecules  of  acetic  acid — 
Al,(aHjOj),  (OH),-t-H,0.  Twenty-four  parts  of  this  salt 
are  mixed  with  a  mixture  of  40  parts  of  water  and  15  parts 
of  concentrated  sulphuric  acid  followed  by  80  parts  of 
water  and  44  parts  of  lead  carbonate.  By  this  treatment 
the  insoluble  acetate  is  converted  into  a  soluble  modifica- 
tion of  the  same  composition.  The  lead  carbonate  is  add- 
ed to  remove  the  sulphuric  acid.  The  lead  sulphate  is  re- 
moved by  filtration,  hydrogen  sulphide  gas  is  conducted 
into  the  filtrate  and  sufficient  barium  acetate  is  then  add- 
ed to  remove  the  last  traces  of  sulphuric  acid.  Such  a  so- 
lution contains  about  5  per  cent,  of  aluminum  hydroxide. 
It  is  then  diluted  with  sufficient  water  to  obtain  a  solution 
of  1  part  of  aluminum  hydroxide  in  200  parts  of  liquid. 
Is  then  transferred  to  a  closed  container  and  placed  for 


ten  days  and  nights  in  boiling  water.  By  this  process  a 
complete  decomposition  of  the  salt  takes  place,  both  the 
acetic  acid  and  the  aluminum  hydroxide  being  dissolved 
in  the  liquid.  In  order  to  remove  the  acetic  acid  the 
liquid  is  diluted  with  an  equal  volume  of  water  and  is  then 
placed  in  a  capacious  container,  the  bottom  of  which 
should  not  be  covered  more  than  6  to  7  millimeters  with 
the  liquid.  Is  boiled  vigorously  and  the  boiling  is  con- 
tinued for  an  hour  and  a  half  by  which  time  all  the 
acetic  acid  Is  expelled.  The  water  lost  by  evaporation 
should  continuously  be  replaced. 

The  liquid  thus  obtained  is  perfectly  clear  and  taste- 
less. When  evaporated  on  a  water-bath  to  dryness,  a 
gum-like  residue  of  aluminum  hydroxide  of  the  compo- 
sition Al,0(OH),  Is  left. 

If  1  part  of  sulphuric  acid  in  1,000  parts  of  water  is 
mixed  with  8,000  parts  of  water  which  contains  in  solu- 
tion 20  parts  of  aluminum  hydroxide  the  mixture  Is  con- 
verted into  a  solid,  transparent  jelly.  By  pressing,  the 
liquid  part  may  be  separated  from  the  jelly  and  the  lat- 
ter contains  almost  the  total  amount  of  the  sulphuric 
acid.  In  a  similar  way  citric  acid,  tartaric  acid,  and  most 
of  the  organic  acids  act,  with  the  exception  of  acetic  acid 
and  formic  acid.  Nitric  acid  and  hydrochloric  acid  have 
to  l>e  used  in  much  larger  quantities  to  produce  gelatiniza- 
tion.  Arsenous  acid,  boric  acid  and  several  other  acids 
do  not  coagulate  the  solution. 

A  method  for  producing  the  same  article,  desig- 
nated as  Graham's,  is  reported  in  Annalen  der 
Chemie.  cxxi,  41,  somewhat  as  follows: 

Soluble  aluminum  hydroxide  is  obtained  by  dlalyzlng  a 
solution  of  aluminum  hydroxide  in  al;iminum  chloride,  by 
which  pure  aluminum  hydroxide  and  free  hydrochloric 
acid  are  formed,  the  aluminum  hydroxide  remaining  in 
the  dialyzer,  while  the  hydrochloric  acid  passes  into  the 
water.  (This  process  is  similar  to  that  for  making 
dialyzed  iron.) 

A  solution  which  contained  52  parts  of  aluminum 
hydroxide  and  48  parts  of  hydrochloric  acid  after  dialyz- 
ing  for  six  days  had  lost  so  much  hydrochloric  acid  that 
the  liquid  contained  66.5  per  cent,  of  aluminum  hy- 
droxide; after  eleven  days,  76.5  per  cent.;  after  seventeen 
days,  92.4  per  cent.  After  dlalyzlng  for  twenty-five  days 
almost  all  the  chlorine  had  been  eliminated. 

The  product  obtained  by  this  process  differs  from  that 
obtained  by  Crum's  method.  The  slightest  traces  of  salts 
effect  coagulation,  so  do  gums  and  caramel,  but  not  sugar 
and  alcohol.  The  solution  combines  readily  with  dye 
stuffs  while  Crum's  product,  which  Is  designated  by 
Graham  as  meta-alumlnum  hydroxide.  Is  coagulated  by 
dye  stuffs  but  is  not  colored  by  them. 

A  solution  which  contains  5  per  cent,  of  aluminum' hy- 
droxide can  be  boiled  without  being  precipitated,  but  a 
solution  containing  double  the  amount  coagulates  quite 
suddenly  on  heating. 


Mistura  Ferri  Aperiens. — B.  B.  E.,  Florida,  re- 
ceived a  prescription  from  the  Panama  Canal  Zone 
for  mistura  ferri  aperiens,  and  wants  to  know  what 
it  is. 

The  British  Pharmaceutical  Codex's  formula  for 
this  preparation,  known  as  aperient  iron  mixture,  is — 

Ferrous  sulphate   0.45 

Magnesium  sulphate 6.85 

Diluted  sulphuric  acid 0.42 

Peppermint  water to   100.00 

Mix  the  acid  and  water,  and  in  this  solution  dis- 
solve the  salts. 


N.  W.  D.  A.  Year  Book  of  Drug  Laws.  —In  re- 
ply to  many  querists. — The  book  of  laws,  etc.,  issued 
jointly  by  the  National  Wholesale  Druggists'  .Asso- 
ciation and  the  Proprietary  Association,  a  notice  of 
which  appears  in  the  Circil.xr  for  April,  page  225, 
may  be  obtained  by  sending  $1.50  to  F.  E.  Holliday, 
81  Fulton  street,  this  city. 


June  1916 


THE  DRUGGISTS  CIRCULAR 


347 


Rolling  Cream  Containing  Starch. — I.  B.,  New 

York. — In  the  CiRCUL-\R  tor  January,  1910,  page  23, 
a  formula  for  a  rolling  cream  of  the  sodiimi  stearate 
type  is  given,  as  follows : 

Stearic  acid 4  ounces. 

Glycerin  4  ounces. 

Water 16  ounces. 

Potassium  carbonate i  dram. 

Boric  acid Yi  ounce. 

Casein,  soluble i  ounce. 

Powdered  tragacanth   15  grains. 

China  clay 3  ounces. 

Carmine  solution   enough. 

Perfume   enough. 

You  could  use  this  as  a  basis  of  experimentation 
by  substituting  starch  for  the  china  clay.  If  the 
cream  then  is  not  stiff  enough,  the  quantity  of 
glycerin  could  be  decreased.  As  a  method  of  pro- 
cedure, place  the  glycerin  in  a  water-bath,  heat  to 
150°  F.,  and  add  the  tragacanth,  previously  rubbed 
v^ith  a  little  alcohol.  Next  add  the  stearic  acid,  con- 
tinue the  heat  until  the  acid  is  melted,  then  add  the 
casein.  Next  add  the  boric  acid  and  potassium  car- 
bonate previously  dissolved  in  hot  water.  Upon  re- 
moving from  the  heat  add  the  starch,  stir  until  the 
mixture  begins  to  set,  then  add  the  carmine  solution 
and  perfume. 

This  formula  is  offered  only  as  a  suggestion  for 
experimentation.  We  should  like  to  hear  what  suc- 
cess you  have  with  it ;  also  what  changes,  if  any,  you 
find  desirable. 


Prescription  for   Iron    and   Salicylic   Acid. — 

W.  E.  B.,  Maine,  wants  to  know  how  to  fill  the  fol- 
lowing prescription,  the  acid  not  being  soluble  in  the 
amount  of  water  prescribed  and  the  finished  product 
being  of  a  red  color: 

R  Acidi  salicyl 3ij. 

Ferri  pyrophos 3j. 

Sodii  phosphat  gr.  xij. 

Aquae  Svj. 

M. 
Ruddiman,  in  his  Incompatibilities  in  Prescrip- 
tions, gives  a  prescription  which  calls  for  exactly 
these  ingredients  in  somewhat  different  proportions, 
and  comments  as  follows :  "Salicylic  acid,  being  only 
sparingly  soluble,  is  brought  into  solution  with  the 
aid  of  sodium  phosphate,  which  is  alkaline.  The  sal- 
icjlate  gives  a  deep  red  color  with  the  iron,  due  to 
ferric  salicvlate." 


Sale  of  AlcohoL.— E.  W.,  New  York,  asks:    "Is 

a  druggist  allowed  to  sell,  not  having  a  liquor  license^ 

denatured    alcohol,    containing   60   per    cent,    grain 

alcohol  and  the  rest  a  boric  acid  solution?" 

The  question  is  not  clear.    What  is  meant  by  "de- 

itured  alcohol?"     Is  alcohol  that  has  already  been 

atured  meant,  or  alcohol  to  be  "denatured"  by  the 

ddition  of  "a  boric  acid  solution"?     And  what  is 

neant  by  "60  per  cent,  grain  alcohol"?    Is  the  very 

[iportant    little   word    "of"   omitted    between     'per 

It."  and  "grain"  ?    And  what  is  "a  boric  acid  soUi- 

3n"?    How  much  boric  acid  does  it  contain  and  in 

rhat  is  this  acid  dissolved  ? 

We  find  no  authorization  from  the  Treasury  De- 

jrtmcnt  for  the  sale,  tax  free,  of  diluted  alcohol, 

nixed  with  nothing  but  boric  acid. 


Effervescing  Solution  of  Epsom  Salt. — J.     D. 

C,  Massachusetts,  finding  the  cost  of  the  ingredients 
of  the  official  solution  of  magnesium  citrate  too  high 
for  him  to  employ  them  in  making  an  effervescing 
laxative  for  some  of  his  customers,  asks  for  a  for- 
mula for  a  similar  preparation  in  which  magnesium 
sulphate  may  be  used. 

We  suggest  the  official  formula  for  effervescent 
solution  of  magnesium  sulphate,  to  be  found  in  the 
National  Formulary.  The  ingredients  of  a  bottle  of 
this  solution  at  the  present  time  cost  about  5  or  6 
cents,  as  compared  with  13  to  15  cents  for  those  of 
the  citrate.  We  understand  that  the  new  Pharmaco- 
poeia will  permit  the  use  of  sodium  bicarbonate  in 
solution  of  magnesium  citrate  in  place  of  the  potas- 
siimi  salt. 


Iodized  Phenol.— M.  K.,  New  York.— The  Na- 
tional Formulary  gives  a  recipe  for  this  article  under 
the  title  acidum  carbolicum  iodatum.  This  formula 
calls  for  the  solution  of  20  parts  of  iodine  in  60  parts 
of  dissolved  phenol  and  20  parts  of  glycerin.  The 
resulting  liquid  is  to  be  kept  protected  from  light. 

If  the  dentist  objects  to  the  glycerin  this  may  be 
omitted. 

Whether  the  National  Formulary  preparation  is  a 
saturated  solution  or  not,  we  cannot  say.  It  is  likely 
that  some  hydriodic  acid  is  formed,  which  increases 
the  solubility  of  the  iodine. 

In  the  original  draft  of  the  Formulary  the  propor- 
tions were  set  down  as  1  part  of  iodine  to  4  parts  of 
phenol  containing  5  per  cent,  of  glycerin.  In  the 
first  issue  of  the  Formulary  the  proportions  were : 
Iodine,  20;  phenol,  76;  glycerin,  4. 

In  the  North  Carolina  Medical  Journal  some  thirty- 
six  years  or  so  ago,  Dr.  J.  H.  Bellamy  recommended 
iodized  phenol  for  certain  skin  diseases.  This  was 
to  be  made  according  to  Battey's  formula,  which 
called  for  3/2  ounce  of  iodine  combined  with  i  ounce 
of  phenol  by  the  aid  of  a  gentle  heat.  (See  Pro- 
ceedings of  the  American  Pharmaceutical  Associa- 
tion for  1880,  page  285,  and  The  Druggists  Cir- 
cular for  1 88 1,  page  7.) 

In  the  Circular  for  1868,  page  88,  is  an  abstract 
of  a  letter  addressed  to  Dr.  Caffe  "on  Dr.  Percy 
Boulton's  late  discovery  of  the  action  of  carbolic  acid 
on  iodine,"  which  had  appeared  in  the  Journal  des 
Connaissance  Medicales.  In  this  letter  the  mixture 
of  the  two  chemicals  is  highly  praised.  We  quote  in 
part: 

Dr.  Percy  Boulton'a  method  consists  In  adding  a  few 
drops  of  phenlc  (carbolic)  acid  to  the  Iodine  solution  to 
be  employed.  This  addition  renders  iodine  perfectly 
colorless,  so  that  it  may  be  applied  with  impunity.  But 
this  combination  has  another  advantage.  It  appears  from 
that  practitioner's  observations,  which  I  can  confirm,  that, 
so  administered,  car^olate  of  Iodine,  which  Is  the  new 
substance  in  question,  is  not  only  one  of  the  moat  power- 
ful antiseptics  we  possess,  but  Is  intrinsically  a  more  effi- 
cacious agent  than  iodine  alone.  I  have  used  this  com- 
pound under  the  form  of  injections,  gargles  and  lotions, 
in  all  cases  In  which  iodine  is  prescribed.  In  sore  throat, 
ozcena,  abscess  in  the  ear,  etc.,  this  preparation  is  a  sov- 
ereign remedy,  since,  besides  its  disinfecting  qualities.  It 
modifies  the  mucous  membrane,  causes  all  local  sensibility 
to  disappear,  and  cures  the  patient  much  sooner  than  if 
either  of  the  two  agents  was  employed  separately.  The 
formula  I  employ  Is  as  follows:  Compound  tincture  of 
iodine.  3  grammes:  pure  liquid  carbolic  acid,  6  drops; 
glycerin,  30  grammes;  distilled  water,  160  grammes. 

In  the  Circular  for  November,  1868,  page  309, 
appears  an  article  by  Charles  Bullock,  reprinted  from 
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the  American  Journal  of  Pharmacy,  seemingly  based 
on  the  CiRCLLAR  abstract,  in  which  he  says: 

The  change  is  due  entirely  to  the  carbolic  acid,  glycerin 
alone,  under  similar  conditions,  effecting  no  change  in  the 
Iodine  solution,  while  carbolic  acid  acts  equally  well  with 
or  without  the  presence  of  glycerin.  The  character  of  the 
change  is  probably  the  transformation  of  the  iodine  into 
iodide  of  formyle  (iodoform)  at  the  expense  of  the  car- 
bon atoms  of  the  carbolic  acid. 

A  note  in  the  fifteenth  edition  of  the  United  States 
Dispensatory  is  to  the  effect  that  Dr.  Robert  Battey, 
of  Rotne,  Ga.,  pubhshed  his  recipe  in  the  American 
Practitioner  for  February,  1877. 

The  authorities  seem  to  agree  that  the  interac- 
tion of  phenol  and  iodine  produces  triiodophenol,  the 
iodine  content  of  which  is  about  80  per  cent. 


Creamy  Furniture  Polish-— H.  P.,  New  York. 
— Quite  a  considerable  portion  of  our  Formula  Book 
is  devoted  to  furniture  polishes.  One  of  the  formulas 
there  given  is  here  reproduced: 

Animal  oil  soap 1  ounce. 

Solution  of  potassium  hydroxide 5  ounces. 

Beeswax 1  pound. 

Oil  of  turpentine 3  pints. 

Water,  to  make 5  pints. 

Dissolve  the  soap  in  the  lye  with  the  aid  of  heat;  add 
this  solution  all  at  once  to  the  warm  solution  of  the  wax 
in  the  oil.  Beat  the  mixture  until  a  smooth  cream  is 
formed,  and  gradually  beat  in  water  until  the  whole  is 
completely  emulsified. 


Liquid  Veneer. — H.  P.,  New  York. — We  do  not 
know  the  composition  of  this  preparation.  Some 
lime  ago  we  reprinted  a  note  sent  to  a  British  jour- 
nal by  a  correspondent  who  said  that  the  polish  is 
"nosed"  with  amyl  acetate  and  loaded  with  a  little 
putty  powder  "as  a  blind."    His  formula  is : 

Linseed  oil  10  parts. 

Vinegar 5  parts. 

Hydrochloric  acid  2  parts. 

Amyl  acetate  enough. 

Putty  powder enough. 


Gasoline   Savers. — T.   M.  F.,   New  York. — We 

think  we  have  seen  it  stated  that  the  addition  of  a 
small  proportion  of  camphor  to  gasoline  used  in  en- 
g;ines  greatly  increases  its  efiiciency.  We  referred 
your  query  to  a  friend  who  is  an  expert  in  such 
matters,  and  he  said  in  effect,  that  there  "ain't  no 
such  animal."  If  any  of  our  readers  have  any  in- 
formation of  value  in  this  connection  we  should  be 
glad  for  them  to  send  it  in. 


Face  Powder  in  Solid  Form. — M.  C,  Europe. — 
We  do  not  know  the  ingredients  of  the  powder  you 
mention,  but  the  making  of  solid  powder — if  we  may 
be  permitted  to  use  such  an  expression — is  no  great 
trick,  and  may  be  accomplished  by  the  use  of  a  little 
tragacanth,  starch  or  acacia  and  water. 


Perfume  for  Carbon  Tetrachloride. — T.  A.  L., 

Pennsylvania. — Have  you  tried  such  aromatics  as  the 
oils  of  cassia,  cajuput,  cloves,  peppermint,  winter- 
green,  camphor  and  bitter  almond?  We  should  be 
glad  to  have  you  experiment  with  them  and  report 
results  for  the  benefit  of  other  readers. 


Nelson's  Hair  Dressing  and  Palmer's  Hair 
Success.— B.,  Tennessee. — We  do  not  know  how 
these  specialties  are  made,  but  in  the  Circul.\r  for 
April,  1910,  page  176,  appears  the  following  formula 
lor — 

Anti-Kink  Hair  Pomade. 

Castor  oil   16  ounces. 

Petrolatum   4  ounces. 

Yellow  wax   4  ounces. 

^osin : 1  ounce. 

Benzoic  acid   20  grams. 

Oil  of  lemon 2  drams. 

Oil  of  bergamot i  dram. 

Melt  the  rosin  and  yellow  wax  together;  add  the 
petrolatum  and  strain  into  a  vessel  containing  the 
castor  oil,  benzoic  acid  and  perfume;  stir  until  it  is 
cold. 

Another  formula  for  a  pomade  of  a  greater  degree 
of  density  is  appended: 

Beef  suet 16  ounces. 

Yellow  wax 2  ounces. 

Castor  oil 2  ounces. 

Benzoic  acid   10  grams. 

Oil  of  lemon ."     i  dram. 

Oil  of  cassia i  dram. 

Melt  the  suet  and  wax;  add  the  castor  oil  and 
benzoic  acid;  stir  well;  allow  the  mixture  to  cool 
somewhat,  then  incorporate  the  perfuming  oils. 


Magnesium  Perhydrol. — L:  B.,  New  York.— 
This  is  a  name  under  which  a  certain  firm  markets 
one  of  its  preparations.  As  to  just  what  relation  it 
bears  to  ordinary  milk  of  magnesia  we  are  not  in- 
formed. Perhaps  the  manufacturer  would  be  glad  to 
correspond  with  you  on  the  subject. 

Mold  in  Paste.— R.  H.  Machesney,  Pennsyl- 
vania, noting  the  query  in  regard  to  mold  in  paste  in 
the  Circular  for  last  month,  page  283,  writes  that 
he  prevents  the  molding  of  his  paste  by  the  use  of 
about  I  ounce  of  solution  of  formaldehvde  to  a 
gallon. 

■  •  ■ 

Where  Storms  Are  Cradled.* 

Often  one  can  see  a  thunderstorm  born  on  the 
square  granite  head  of  Longs  Peak.  First,  out  of 
the  blue  sky  a  slight  mist  seems  to  gather.  In  a  few 
moments,  while  you  watch,  it  becomes  a  tiny  cloud. 
This  grows  with  great  rapidity.  In  five  minutes, 
perhaps,  the  mountain  top  is  hidden.  Then,  out  of 
nothing  apparently,  the  cloud  swells  and  sweeps  over 
the  sky.  Sometimes  in  fifteen  minutes  after  the  first 
tiny  fleck  of  mist  appears  it  is  raining  in  the  valley 
and  possibly  snowing  on  the  mountain.  In  half  an 
hour  more  it  has  cleared. 

Standing  on  the  summits  of  these  mountains  the 
climber  is  often  enveloped  in  these  brief-lived  clouds. 
It  is  an  impressive  experience  to  look  down  upon  the 
top  of  an  ocean  of  cloud  from  which  the  greater  peaks 
emerge  at  intervals.  Sometimes  the  sun  is  shining 
on  the  observer  upon  the  heights  while  it  is  raining 
in  the  valleys  below.  It  is  startling  to  see  lightning 
below  you. 

•From   Cllmpses   of  Our  National  Parks,   Government 
Printing  Office,  Wa.shington. 
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What  Is  the  Matter  with  the  Drug  Business? 

Or  is  the  matter  uith  some  of  the  people  in  the  business?  There  are  successes  and  failures  in 
the  drug  business  today  just  as  there  are  in  other  businesses.  Perhaps  there  akvays  were  since 
there  haze  been  these  drug  and  other  businesses,  and  perhaps  there  always  will  be.  Some  views 
of  a  few  druggists  on  this  subject  are  given  below. 


Asked  point  blank  by  the  Circular  why  he  had 
entered  the  drug  business,  what  he  thought  of  it  as 
a  calling,  whether  he  would  go  into  it  again  if  he  had 
his  life  to  live  over,  and  whether  he  thought  there 
were  as  good  opportunities  in  the  business  now  as 
when  he  was  a  beginner.  Prof.  A.  H.  Qark,  of  Chi- 
cago, said: 

Good  Financial  Returns  and  Esteem. 

"I  entered  the  drug  business  because  my  mother 
told  me  to,  and,  being  in  those  days  a  dutiful  son, 
I  obeyed.  If  I  had  my  life  to  live  over  again  I  prob- 
ably would  do  many  things  differently,  and  perhaps 
I  would  make  a  greater  mess  of  it  than  I  have  at  this 
attempt. 

"If  I  were  brought  up  again  in  the  same  sur- 
roundings and  trained  to  the  same  sense  of  duty  and 
obedience,  I  would  probably  enter  the  drug  business 
again.  The  glitter  of  the  golden  labels,  the  odor  of 
perfumes,  the  beautiful  toilet  articles,  the  general  air 
of  order  and  cleanliness  about  the  'City  Drug  Store' 
were  irresistible  to  my  mother  at  that  time.  The 
process  by  which  the  labels  were  made  to  glitter,  the 
showcases  made  so  attractive,  the  general  air  of 
order  and  cleanliness  attained  was  not  understood  by 
her.  She  never  saw  behind  the  scenes  or  knew  what 
went  on  there. 

"Many  others  enter  the  business  for  much  the  same 
reasons,  and  this  is  one  important  factor  in  the  pro- 
duction of  poor  pharmacists.  As  I  did,  so  do  many 
young  men  enter  the  business,  either  against  their 
will  or  because  the  opportunity  is  thrust  upon  them 
and  they  do  not  resist.  They  spend  some  time  at  it 
during  their  later  teens,  and  then  suddenly  find  that 
ihey  must  make  a  living,  and  the  drug  business  offers 
the  best  available  opportunity.  It  is  that  or  start  all 
over  again,  with  the  loss  of  some  years  of  hard  work. 
As  a  consequence,  we  find  today  many  disgfruntled. 
pessimistic  men  in  the  drug  business.  I  believe 
those  who  enter  the  business  of  their  own  free  will 
and  after  mature  deliberation  are  uniformly  sat- 
isfied. 

"I  would  make  no  change  whatever  in  the  way  I 
have  followed  the  business.  First,  about  three  years 
of  apprenticeship,  then  two  years  of  college.  My  two 
-ollege  years  came  twelve  years  apart.  I  would  not 
venture  to  repeat  this.  It  is  said  by  my  friends  ( ?) 
that  it  took  me  twelve  years  to  complete  the  work  at 
the  Chicago  College  of  Pharmacy.  Then  a  few  years 
of  clerkship  and  then  a  store  of  my  own.  This  latter 
condition  I  never  attained.  I  clerked  for  many  years 
mainly  because  my  inclination  was  towards  scientific 
pharmacy  and  chemistry,  and  the  routine  of  business 
did  not  appeal  to  me,  and  I  felt  that  I  was  not  well 
adapted  to  it.  Hence  I  finally  drifted  into  chemistry 
alone. 

"I  am  quite  sure  that  the  drug  business  offers  de- 
cidedly better  opportunities  today  then  it  did  when  I 


started  back  in  1886.  In  our  section  of  the  country 
(central  Illinois)  at  that  time  an  apprentice  received 
no  pay  for  some  time;  a  registered  clerk  worked  for 
$30  to  $40  a  month ;  $60  a  month  was  the  top-notch 
price  in  Chicago  in  the  early  nineties,  when  I  first 
became  the  proud  possessor  of  an  R.  P.  certificate. 
I  am  sure  that  the  clerk's  duties  are  much  more  con- 
genial now  than  then  and  his  hours  of  work  much 
more  satisfactory.  In  those  days  one  worked  from 
7  A.  M.  to  II  p.  M.,  or  later,  and  slept  above  or  in  the 
store  and  had  frequent  night  calls.  One  evening  a 
week  and  a  part  of  each  Sunday  was  all  the  time  he 
had  'off.'  Much  of,  and  in  many  ihstances  all,  the 
porter's  work  fell  upon  the  shoulders  of  the  regis- 
tered pharmacist,  and  many  other  things  which  the 
R.  P.  never  thinks  of  doing  now  were  a  part  of  his 
regular  duties  then. 

"So  much  for  the  clerk's  side  of  the  question.  I 
am  not  competent  to  judge  from  the  proprietor's 
point  of  view,  but  from  my  observations  and  from 
what  my  friends  say  I  am  quite  sure  that  conditions 
have  improved,  notwithstanding  the  multiplicity  of 
side  lines  now  handled,  the  department  store,  cut- 
rate  evils,  etc. 

"I  can  confidently  state  that,  should  I  enter  the 
business  world  at  any  future  time,  it  would  be  by  the 
drug-store  route.  Not  alone  because  of  previous 
training  and  experiences,  but  because  I  believe  it  to 
be  a  congenial  and  profitable  occupation,  yielding  in 
a  financial  way  better  returns  for  the  money  invested 
than  almost  any  other  line  of  business,  and,  what  is 
far  better,  yielding  to  the  successful  and  honorable 
pharmacist  a  recognition  by  the  public  and  a  place  in 
the  confidence  and  esteem  of  the  public  impossible  to 
obtain  in  any  other  line  of  merchandising." 
Better  Opportunities  in  the  Drug  Business  Now 
Than  There  Ever  Were  Before. 

Similar  questions  were  put  to  Peter  K.  Bernhardt, 
Sioux  Falls,  S.  D.  He  replied  that,  if  he  had  his  life 
to  live  over,  he  would  go  into  the  drug  business 
again,  because  a  man  can  give  as  much  service  to  the 
rest  of  humanity  in  the  position  of  a  druggist  as  in 
any  other  capacity  that  he  knows  of.  Mr,  Bernhardt 
seems  to  take  it  for  granted  that  an  ability  to  render 
service  to  humanity  is  the  principal  thing  for  which 
we  should  exist. 

When  asked  whether  the  business  offers  as  good 
opportunities  now  as  it  did  a  generation  ago,  Mr.' 
Bernhardt's  answer  was  short  and  unequivocal: 
"Most  certainly  it  does,  and  then  some." 

Henry  C.  Blair,  Philadelphia,  is  in  the  drug  busi- 
ness for  the  same  reason  that  many  men  affiliated 
with  a  certain  political  party;  that  is  to  say,  because 
his  father  and  grandfather  were.  At  least  he  pre- 
sumes that  is  the  reason.  He  wonders  whether  or 
not  this  presumption  is  a  confession  of  an  inability 
to  think  and  act  on  his  own  initiative.     Those  who 
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know  Henry  C.  would  never  accuse  him  of  any  such 
inability. 

But,  Oh!  the  Terrible  Hours. 

Another  good  old-fashioned  Philadelphia  druggist 
is  Franklin  M.  Apple.  He  went  into  the  business  to 
make  a  living,  following  the  advice  of  his  parents. 
He  would  not  do  it  again  if  he  had  his  life  to  live 
over,  because  the  confinement  and  slavish  life  of  a 
druggist  is  bad  on  the  health.  And  if  he  did  have  to 
begin  all  over  and  go  into  the  business  he  would 
choose  a  location  where  the  hours  of  employment  are 
reasonable,  and  thus  be  enabled  to  look  after  his 
health  first.  But  if  he  had  his  choice  of  occupations, 
he  would  go  into  scientific  farming  in  the  Northwest. 

In  reply  to  the  question  about  the  chances  for  a 
young  man  now  compared  with  those  of  the  young 
man  when  he  was  a  beginner,  Mr.  Apple  says  that 
they  are  no  better,  commercially  or  professionally — 
"just  the  same  beastly  long  hours.'' 

Its  Professionalism  Attracts  Ambitious  Men. 

Milton  Campbell  is  president  of  the  H.  K.  Mulford 
Company,  and  so  may  be  said  to  have  made  a  con- 
spicuous success  in  the  drug  business.  The  Circu- 
lar thought  it  might  get  some  good  points  from  him, 
so  asked  him  a  few  questions.  His  answers  are 
summed  up  in  the  brief  statement  which  follows : 

"My  going  into  the  drug  business  was  at  the  solici- 
tation of  our  family  physician,  upon  my  expressing 
a  wish  to  become  a  physician.  It  was  his  opinion 
that  I  would  be  much  better  fitted  to  study  and  prac- 
tice medicine  after  having  been  graduated  in  phar- 
macy. Having  once  got  into  the  drug  business,  al- 
though reading  medicine  at  the  same  time,  prepar- 
ing myself  to  enter  the  medical  college,  I  have  never 
been  able  to  separate  myself  from  it;  and  if  I  had  my 
life  to  go  over  again  I  think  I  should  do  the  same 
thing,  since  I  am  of  the  opinion  that  the  opportuni- 
ties in  the  drug  business  for  a  young  man  are  greater 
today  than  ever.  It  is  true  that  the  business  calls  for 
higher  education,  since  it  is  becoming  more  of  a  pro- 
fession, and  therefore  more  attractive  for  ambitious 
men.  During  the  last  twenty  years  the  progress  in 
medicine  and  pharmacy  has  been  greater  than  in  the 
previous  history  of  these  professions,  and  pharmacy 
has  become  a  branch  of  the  medical  profession,  going 
hand  in  hand  with  it." 

Druggists  Get  Paid  from  the  Start. 

Writing  to  a  local  paper  in  his  then  home  city  of 
Cleveland,  Prof.  H.  V.  Arny,  a  number  of  years  ago 
(see  the  Circular  for  May,  1907,  page  350),  main- 
tained that  the  drug  business  is  a  safe  calling  for 
young  men.    He  said: 

"There  are  few  lines  of  business  in  which  the 
trained  man  obtains  larger  return  on  small  capital 
and  few  professions  in  which  a  man  receives  sub- 
stantial returns  in  as  short  a  time. 

"As  to  the  first  proposition,  the  income  of  a  first- 
class  druggist  is  usually  50  per  cent,  greater  than 
that  of  the  owner  of  any  other  retail  business  having 
the  same  capital.  While  considering  the  subject  from 
the  professional  side,  the  doctor  and  the  lawyer  has 
to  wait  years  for  a  living  practice,  whereas  the  drug- 
gist can  command  a  good  salary  as  clerk  from  the 
day  he  has  registered;  and  when  embarked  in  busi- 
ness, if  he  is  of  the  right  stuff,  he  makes  a  living 
■from  the  start." 


Recently,  too.  Dr.  H.  P.  Hynson,  of  Baltimore 
(see  the  Circular  for  April,  page  214),  gave  utter- 
ance to  this  sentiment : 

"Many  more  pharmacists  attain  wealth,  influence 
and  prominence,  as  citizens,  than  is  generally  sup- 
posed. Comparatively,  considering  ability  and  cajji- 
tal  involved,  it  is  believed  that  pharmacists  make 
greater  progress  than  any  class  of  semi-professional 
or  business  men." 

And  as  if  to  clinch  the  argument  that  the  drug 
business  is  not  so  bad  as  some  would  make  it  appear, 
right  here  is  given  a  news  item  which  was  set  in 
small  type  to  go  in  the  back  part  of  the  paper,  but 
which  fits  in  so  well  here  that  it  would  be  a  shame 
not  to  let  it: 

"My  Son  Shall  Not  Be  a  Druggist." 

"If  I  had  it  to  do  over  again  I'd  never  be  a  druggist, 
and  no  cliild  of  mine  shall  ever  serve  a  life  sentence  be- 
hind the  prescription  case  or  wrapping  counter,"  is  the 
chant  that  has  been  going  up  from  time  Immemorial  from 
the  doubters  on  the  bacli  seats  of  pharmaceutical  prog- 
ress. 

In  the  Badger  State  they  don't  believe  pharmacy  ia  such 
an  outrageous  thing,  for  among  the  students  tailing  the 
pharmacy  course  at  the  University  of  Wisconsin  are  the 
following:  Harriet  Boberz,  daughter  of  O.  J.  S.  Boberz,  of 
Eau  Claire;  Helen  Stiles,  daughter  of  H.  A.  Stiles,  of 
Sturgeon  Bay;  Irene  Staples,  daughter  of  C.  W.  Staples,  of 
Osceola;  Robert  Muller,  son  of  F.  Muller,  of  Princeton; 
Dean  Dickey,  son  of  E.  U  Dicliey,  of  Spencer,  Iowa;  K. 
D.  Kesten,  son  of  G.  H.  Kesten,  of  Milwaukee;  William 
Bartlett,  of  New  Glarus,  and  A.  G.  Durnez,  director  of  the 
Department  of  Pharmacy,  University  of  the  Philippines. 
All  these  students  named  are  the  sons  or  daughters  of 
druggists.  William  Bartlett  Is  a  pharmacist  of  the  third 
generation,  as  not  only  his  father  but  his  grandfather 
were  pharmacists. 

And  then,  in  the  obituary  notice  of  Charles  H. 
McConnell,  in  the  Circular  a  couple  of  months  ago, 
it  was  told  how,  in  a  comparatively  few  years,  he 
built  up  a  tremendous  business  and  made  a  fortune 
selling  real  drug-store  merchandise  in  the  high-rental 
department-store  zone  of  Chicago.  Of  course  there 
are  not  many  McConnells,  but—  Well,  let  a  man  be- 
hmd  the  counter  tell  it:  Some  time  ago,  when  we 
asked  a  druggist  friend  in  this  city  how  business  was, 
he  confessed  that  he  had  just  about  all  he  could  do! 
"And  how  is  your  old  clerk  getting  on  in  the  store 
he  bought?"  "First. rate.  The  business  had  run 
down,  but  in  less  than  two  years  he  has  quadrupled 
it;  in  fact,  every  druggist  in  the  city  with  any  kind 
of  a  stock  and  stand,  who  is  putting  any  push  into 
his  business,  is  making  money."  Before  getting  out 
their  hammers,  the  anvil  chorus  will  please  take  no- 
tice that  this  is  a  retail  druggists's  statement,  not 
ours. 

Finally,  here  is  a  little  item  from  Penslar  Push 
which  is  worth  reproducing  in  this  connection : 

Don't  Knock  the  Drug  Business. 

In  spite  of  all  the  hard  luck  stories  one  can  easily  hear 
at  almcst  any  time  in  the  drug  business,  the  fact  remains 
it  Is  a  mighty  good  business  and  is  constantly  getting 
better. 

One  of  the  leading  pharmaceutical  educators  talking  to 
the  editor  of  Push  the  other  day  remarked  that  the  gradu- 
ate of  a  pharmacy  school  has  a  better  earning  capacity 
Immediately  on  leaving  college  than  the  graduate  of 
either  the  law  school  or  engineering  school.  Furthermore, 
that  his  average  over  a  long  period  of  years  would  prob- 
ably amount  to  at  least  as  much  as  the  earnings  In 
either  of  the  other  two  professions. 

While  the  man  who  makes  a  phenomenal  success  In 
either  law,  medicine  or  engineering,  achieves  a  greater 
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income  than  the  pharmaceutical  graduate  reasonably 
looks  forward  to,  the  fact  remains  that  these  professions 
are  so  overcrowded  that  a  great  many  never  earn  as  much 
as  is  earned  by  the  average  fairly  successful  drugg^ist. 


Opportunity  Knocks,  in  Which  Respect  It 
Resembles   Many  Others. 

Baltimore,  May  6th,  1916. 
To  the  Editor  of  The  Druggists  Circular  : 

The  Circular  for  May  is  just  at  hand.  I  have 
just  finished  reading  the  article  "Extending  a  Help- 
ing Hand  to  Clerks,"  and  the  truth  of  it  impressed 
me  so  much  that  I  thought  you  would  be  glad  to 
have  the  following  story,  which  may  help  some  indif- 
ferent young  man  to  brace  up  and  be  what  he  should 
be,  whether  behind  the  counter  or  otherwise. 

I  have  spent  a  number  of  years  in  Minneapolis, 
and  traded  more  or  less  at  a  large  haberdashery  there, 
and  especially  with  a  particular  clerk,  who  was 
always  affable,  and  who  knew  what  the  stock  was 
and  where  it  was  to  be  found. 

One  day  while  in  there  we  got  to  talking,  and  our 
talk  drifted  along  channels  which  led  him  to  tell  me 
the  following: 

"Do  you  know  So-and-So?"  he  said,  referring  to 
a  clerk  that  was  once  in  that  particular  store. 

I  replied  in  the  negative,  and  he  continued : 

"Well,  he  had  the  best  memory  for  faces  of  any 
man  I  ever  knew.  One  day  a  prominent  railroad  presi- 
dent came  into  the  store  and  purchased  some  shirts. 
Two  years  later  this  same  man  returned  and,  without 
recognizing  the  clerk  who  had  waited  on  him  two 
years  before,  asked  to  be  shown  some  shirts.  The 
clerk,  remembering  the  railroad  president's  face, 
said : 

"  Do  you  want  the  same  kind  of  shirt  I  sold  you 
t  wo  years  ago  ?' 

"The  railroad  man  looked  at  the  clerk  like  one  in  a 
dream,  and  replied: 

"  "You  don't  mean  to  tell  me  that  you  remember 
the  kind  of  shirts  you  sold  me  two  years  ago?' 

"Assuring  the  gentleman  that  he  did,  he  showed 
him  the  same  kind  of  shirt  he  had  sold  him  before. 
The  railroad  man  said  to  the  clerk : 

"  "Are  you  married  to  this  job?' 

"  'Not  as  I  know  of,'  answered  the  clerk. 

"  "Well,"  said  the  railroad  man,  'you  come  up  to 
Canada  with  me.  We  want  men  up  there  with  mem- 
ories I'ke  yours.'    , 

"The  young  man  was  taken  to  Canada  and  made 
head  clerk  in  one  of  the  largest  hotels  up  there  at  a 
good  salary." 

-oral:   There  are  a  good  many  things  worth  cul- 
tivating, memory  being  one  of  them. 

William  E.  Heath. 


[And  doubtless  the  other  salesmen  in  the  shirt 
-tore  said:  "Gee,  but  ain't  he  the  lucky  guy!"  They 
have  opportunities  every  day  for  making  good  impres- 
sions, and  thereby  improving  their  positions,  even 
though  they  may  not  all  wait  on  railroad  presidents 
quite  so  often  as  that  or  be  able  to  remember  for  two 
years  the  goods  their  customers  buy.  The  Scriptural 
itviiiK  ti'n  all' Hit  entertaining  strangers,  who  may  be 
.intCcU  ill  ili^t;iiise,  is  as  well  worthy  of  heed  now  as 
it  was  when  first  it  was  spoken. — Editor  The  Drug- 
(.t'ST';  Circular.] 


The  New  Pharmacopoeia  Nearly  Ready. 

Philadelphia,  May  14th,  1916. 
To  the  Editor  of  The  Druggists  Circular  : 

The  new  Pharmacopoeia  will  probably  be  out  about 
July  1st.  It  has  been  decided  by  the  Board  of 
Trustees  that  it  will  be  official  after  September  1st, 
1916.  The  printing  is  proceeding  rapidly.  Paper 
was  ordered  more  than  a  year  ago  for  the  first  issue 
of  twenty  thousand  copies. 

Joseph  P.  Remington. 


Colored  Marking  Inks. 

The  production  of  colored  marking  inks,  especially 
single  solution  ones,  says  the  Pharmaceutical  Journal 
in  a  reply  to  a  querist,  is  no  easy  matter,  but  adds,  we 
give  you  what  we  can : 

Red. 

1.  A  saturated  aqueous  solution  of  eosin  is  made 
•into  a  thick  mucilage  with  water-glass,  and  used  as  an 
ink  with  an  ordinary  pen. 

2.  White  of  egg  is  mixed  with  an  equal  volume  of 
water  and  stirred  until  it  froths ;  it  is  then  strained 
through  a  cloth  and  made  into  a  thin  cream  with 
cochineal  red  or  finely  powdered  vermilion.  The 
linen  is  marked  with  the  solution,  a  quill  pen  being 
used,  and  the  writing  is  then  ironed  on  the  reverse 
side  with  a  flat-iron  until  the  albumin  has  coagulated. 

Blue. 

Dissolve  4  parts  of  shellac  in  36  parts  of  boiling 
water  containing  2  parts  of  borax.  Filter.  Now  dis- 
solve 2  parts  of  gum  arable  in  4  parts  of  water,  and 
add  the  solution  to  the  filtrate.  Finally,  when  the 
liquid  is  quite  cold,  add  2  parts  of  powdered  indigo 
and  dissolve  by  shaking.  Allow  to  stand  for  several 
hours,  and  decant. 

For  the  other  colors,  green  and  brown,  we  can 
only  suggest  that  you  use  suitable  anilin  colors  with 
water-glass,  as  in  the  first  recipe  for  red  marking 
ink;  or  the  white  of  egg  might  be  used,  but  in  this 
case  a  little  preservative  would  be  necessary. 


Sunshine   is   to  the   human   system    what  it   is  to 
plants  and  flowers. — Idaho  Board  of  Health. 


Notices  of  Books  Received. 

ISVBSTIQATION  OF  THE  PolJLlTIOX  AND  SANITARY  CONDI- 
TIONS OF  THE  HoixmiAc  WATERSHED;  With  Special  Ref- 
erence to  Self-Purification  and  the  Sanitary  Condition 
of  Shellfish  in  the  Lower  Potomac  River.  By  Hugh  S. 
Cumming.  Being  Bulletin  No.  104.  of  the  Hygenlc 
I.Aboratory  of  the  United  States  Public  Health  Service. 
February,  1916. 


PaocEEniNos  of  the  Cou>rado  Pharmacai,  Association  at 
Its  t«renty-8ixth  annual  meeting,  held  at  Boulder,  June 
22d  to  24th,  1915;  together  with  the  Twentt-second 
Annual  Report  or  the  Colorado  Board  of  Pharmact, 
for  the  year  ending  July  2d,  1915. 


Proceedinos  of  the  Minnesota  Pharmaceutical  Asso- 
ciation at  its  thirty-second  annual  convention  held  at 
Minneapolis  Feb.  8th  to  10th,  1916. 


Phoceedinob  of  the  Wisconsin  Pharmaceutical  Associa- 
tion, at  its  thirty-flfth  annual  meeting,  held  at  Fond 
Du  Lac,  June  22d  to  26th,  1916. 


K»a>ORT  or  the  Massacbusetts  Board  or  Pharmaot  for 
'he  y«ar  ending  Not.  »Oth,  i916. 


:{r>2 


THE  DRUGGISTS  CIRCULAR 


June  1916 


Colorado  Board  Questions 

Hereunth  is  reprinted  from  the  annual  report  of  the  Colorado  Board  of  Pharmacy  for  1915 
a  set  of  questions  used  by  that  board  at  one  of  its  examinations.  Other  sets  of  questions  asked 
by  the  Colorado  board  appear  in  the  issues  of  the  Circular  for  April,  1912,  page  207;  AprU, 
1909,  page  195;  and  June,  1906,  page  214. 

In  reprinting  board  questions  we  endeavor  to  follow  closely  the  nomenclature,  spelling, 
punctuation  and  capitalization  of  the  originals,  our  object  being  to  give  our  readers,  just  as 
nearly  as  practicable,  the  questions  as  they  were  presented  to  the  candidates. 


Pharmacy. 

1.  (a)  What  are  Fluid  Extracts?  (b)  How  many  are 
official?  (c)  How  Is  Fluid  Extract  Cascara  Aromatic  pre- 
pared? (d)  Why  is  Magnesium  Oxide  used  In  Its  manu- 
facture? 

2.  (a)  For  what  purpose  Is  Glycerine  employed  in  pre- 
paring some  of  the  Tinctures  and  Fluid  Extracts?  (b) 
Why  do  we  endeavor  to  make  Tinctures  as  aqueous  as 
possible?  (c)  Name  three  Tinctures  standardized  by 
assay. 

3.  (a)  Why  are  Astringent  Tinctures  Incompatible  with 
Iron  Solutions  and  how  may  this  be  overcome?  (b)  How 
is  Ammoniated  Tincture  of  Gualac  prepared?  (c)  The 
same  menstrum  is  employed  In  what  other  Tincture? 

4.  (a)  What  extracts  are  made  with  water  and  acetic 
acid?  (b)  What  is  the  purpose  of  the  acid?  (c)  How  Is 
Extract  of  Gentian  prepared? 

5.  (a)  How  is  solution  of  Magnesium  Citrate  prepared? 

(b)  Why  la  an  excess  of  Citric  Acid  employed?     (c)  How 
Is  Syrup  of  Wild  Cherry  prepared? 

6.  (a)  How  is  Tincture  of  Ipecac  and  Opium  prepared? 
(h)  How  are  Infusions  made?  (c)  How  Is  Infusion  of 
Digitalis  prepared?  (d)  Is  the  preparation  of  Infusions 
from  Fluid  Extracts  a  good  method? 

7.  (a)  What  are  Decoctions?    (b)  What  is  Maceration? 

(c)  What  advantage  does  circulatory  displacement  have 
•over  maceration? 

8.  (a)  What  Is  the  Ammonia  strength  of  Aqua  Am- 
monia? (b)  Of  Spirits  of  Ammonia?  (c)  Name  the  In- 
gredients in  Aromatic  Spirits  of  Ammonia. 

9.  (a)  What  Is  the  difference  between  Aquaes  and  Liq- 
uors? (b)  What  Is  the  difference  between  Tinctures  and 
Spirits?  (c)  What  Tincture  is  prepared  by  solution  of  the 
powdered  extract?    (d)  What  per  cent  of  extract  is  used? 

10.  (a)  Define  Metrology?  (b)  What  system  of  weights 
and  measures  Is  mostly  used  In  Pharmacy?  (c)  What  Is 
the  weight  In  grains  of  a  pound  Troy?  (d)  A  pound 
Avoirdupois? 

11.  (a)  What  is  the  Metric  System?  (b)  What  Is  the 
unit  of  weight  in  the  Metric  System  and  Its  equivalent  In 
grains?    (c)  Unit  of  capacity  and  its  equivalent  In  ounces? 

(d)  Unit  of  length  and  its  equivalent  In  Inches? 

12.  (a)  How  are  the  multiples  of  the  various  units  of 
the  Metric  System  expressed?  (b)  How  are  the  divisions 
expressed?  (c)  Convert  120  C.  C.  Into  Ounces,  (d)  Con- 
vert 4  Ounces  Into  Grammes. 

13.  (a)  Define  Vaporization,  Evaporation,  Distillation, 
Desiccation,  Sublimation,  (b)  How  Is  Fowler's  Solution 
prepared  and  what  per  cent  of  Arsenic  does  it  contain? 

14.  (a)  Give  ingredients  and  method  of  preparation  of 
Griffith's  Mixture,  (b)  How  long  should  It  be  kept  on 
hand?  (c)  Give  ingredients  and  method  of  preparation  of 
Belladonna  Liniment,  (d)  Chloroform  Liniment  and  Lime 
Liniment. 

15.  (a)  How  much  Argyrol  would  you  use  to  make  4  oz. 
15  per  cent.  Solution?  (b)  How  much  Bichloride  would 
you  use  to  make  a  liter  of  1-2000  Solution?    Show  figures. 

16.  (a)  Define  Specific  Gravity  and  Specific  Volume, 
(b)  What  Is  the  weight  of  a  pint  of  Glycerine?  (c)  How 
many  ounces  Liquid  in  a  pound  of  Sulphuric  Acid? 

17.  (a)  Give  Typical  Formula  for  preparing  Fluid  BIx- 
tracts.  (b)  If  you  know  an  assay  process  for  any  Fluid 
Extract,  give  It.  (c)  What  Acid  Is  used  In  the  preparation 
of  Fluid  Extract  of  Ergot?  (d)  What  Fluid  Extract  has 
Ammonia  water  in  its  menstrum? 

18.  (a)  Are  Alkaloids  more  soluble  In  water  or  alcohol? 


(b)  Are  Morphine  Sulphate  and  Strychnine  Sulphate  Al- 
kaloids? 

19.  Translate  the  following  Latin  abbreviations:  aa,  ad, 
aqua  buUiens,  aqua  communis,  bis  in  die,  capital,  cibus, 
coch  amp,  coch  parv,  et,  flat  emplastrum,  veslcatorlum, 
misce,  vel,  tales  dos. 

20.  What  Is  the  percentage  strength  of  Tr.  Belladonna, 
Aconite,  Digitalis,  Hyoscyamus,  Lobelia,  Nux  Vomica, 
Physostlgma? 

Practical  Pharmacy. 

Make  the  three  first  prescriptions,  convert  the  weights 
and  measures  from  the  plain  to  metric  and  from  metric 
to  plain,  and  convert  directions  from  Latin  to  English  and 
from  English  to  Latin.    Criticise  the  two  last. 

it  Chloroform  4Cc 

Expressed  Oil  Almonds  6Cc 

Tragacanth  Powder  IGm 

Water  q.s.  lOOCc 

M.  Slg.  8Cc.  t.l.d. 

R  Tr.  of  Ferric  Chloride  4Cc 

Diluted  Acetic  Acid  6Cc 

Solution  Ammonium  Acetate  50Cc 

Aromatic  Elixir  12Cc 

Glycerin  12Cc 

Water  q.s.  lOOCc 

M.  Slg.  16Cc  Bis  in  d. 

B  Iodine  .4 

Potassium  Iodide  .4 

Glycerin  1.2 

Benzolnated  Lard  8. 

M.  Slg.  Admove  Partes  dolentes. 

Do  not  compound  this  prescription. 

3  Argentum  Nitrate  gr.  60 

Ft.  PIl.  No.  20. 
Slg.  one  t.I.d. 
For  criticism  only. 
Do  not  compound  this  prescription. 

5  Granulated  Ferrous  Sulphate  16  Gm 

Potassium  Carbonate  8  Gm 

Sugar  4  Gm 

Tragacanth,  in  fine  powder  1  Gm 

Althea,  in  60  powder  1  Gm 

Glycerin. 
Water,  each,  a  sufficient  quantity. 

To  make  100  pills. 

For  criticism  only. 

Chemistry. 

1.  What  is  chemistry?  DlCEerentiate  between  inorganic 
and  organic  chemistry.  What  is  an  atom?  What  Is  a 
molecule?  Name  five  organic  and  five  inorganic  com- 
pounds. 

2.  Give  symbols  and  atomic  weights  of  hydrogen  and 
oxygen.  Give  formula  and  molecular  weight  of  hydrogen 
dioxide. 

3.  Give  common  name  for  each  of  the  following:  AI 
(OH)..  NH^CHjO,.  C.H.OH.  U  CO^ 
Cu  Hjj  Ou. 

4.  Give  chemical  formula  for  each  of  the  following:  Ben- 
zine, Chloroform,  Ether,  Glycerine,  Sulphurous  Acid. 

5.  What  Is  the  difference  between  a  ferric  and  ferrous 
salt?    Name  one  of  each  and  give  formulas. 

6.  What  are  alkaloids?  How  do  they  differ  from  glu- 
cosldes?    How  are  they  affected  by  acids?    Name  four  al- 
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kaloids  and  -one  glucoside.     Give  general  chemical  anti- 
dote for  alkaloids  and  state  -what  is  formed. 

7.  What  ingredients  are  used  and  what  change  takes 
place  in  making  solution  ammonium  acetate?  Five  gm. 
of  salt  are  used  In  100  CC,  the  finished  product  contains 
7%,  how  do  you  account  for  the  difference? 

8.  Complete  the  following:    K.  COj  +  Ca  (0H),== 

Fe  +H ,  SO,  =         Ba  CU  +  Mg  SO.  =         Hg  CI,  +  2  K  I  = 
Ca  CO,  4-  2  H  Br  = 

9.  Define  the  following:  Acid,  Salt,  Aldehyde,  Base, 
Radicle. 

10.  What  is  a  graphic  formula?    Give  an  example. 

11.  Name  one  alcohol,  one  acid,  and  one  salt.  Give 
chemical  formula  and  source  of  each. 

12.  How  much  absolute  sodium  sulphite  in  100  grams 
of  the  crystallized  salt;  Formula  Na-  SO,  +  7  H,0.  Atomic 
weight  Xa  22 :  88,  S  31 :  83,  0  15 :  88  H  i. 

13  What  combination  does  sulphur  form  with  oxygen? 
What  do  these  oxides  form  by  their  union  with  water? 
Give  their  chemical  formulas. 

14.  Where  does  sulphur  come  from?  What  gas  does  it 
form  in  combination  with  hydrogen?    What  are  sulphides? 

15.  What  is  carbon?  What  are  the  compounds  of  car- 
bon and  oxygen?    What  is  carbonic  acid? 

16.  What  are  alkalies?  Name  two  alkali  metals  and  give 
symbols. 

17.  Sodium — Give  physical  properties.  How  should  it  be 
kept?  Is  it  a  solid,  liquid  or  gas?  Is  it  an  element  or  a 
compound?    How  is  sodium  hydroxide  made? 

18.  What  is  the  difference  between  ammonia  and  ammo- 
nium? How  is  ammonia  obtained?  Give  formula  in  sym- 
bols. 

19.  Name  two  liquid,  three  gaseous  and  five  solid  ele- 
ments.   Give  symbols. 

20.  What  is  the  difference  between  red  and  yellow 
Iodides  of  mercury,  yellow  and  red  oxides  of  mercury? 
Give  symlwls. 

Materia  Medlca. 

1.  Define  Materia  Medica,  (b)  Toxicology,  (c)  Thera- 
peutics, ( d )  Pharmacology  and  Pharmacagnozy. 

2.  Explain  the  following  terms:  Narcotic,  sedative, 
diuretic,  cathartic,  hypnotic,  antiperiodlc,  vesicant.  Give 
one  drug  of  each  of  them. 

3.  Give  the  formula  and  ingredients  for  making  pill  ca- 
thartic Co.,  V.  S.  P.,  and  pill  cathartic  vegetables. 

4.  Give  the  common  and  official  name  of  five  (6)  barks 
used  In  medicine,  also  their  active  principles. 

5.  Digitalts.  Common  name,  source,  official  prepara- 
tions, active  principles  and  doses.  What  preparations  of 
digitalis  are  best  suited  for  the  heart,  and  which  one  as  a 
diuretic? 

6.  Name  five  official  drugs  having  emetic  properties,  that 
also  possess  expectorant  properties. 

7.  Gelsemiun.  Name  source,  official  preparations,  active 
principles,  doses  and  its  uses. 

8.  What  drug  is  unfit  for  use  after  one  year  and  what 
drug  should  be  one  year  old?  Give  official  names  and  also 
uses  in  medicine. 

9.  How  Is  castor  oil  obtained?  Give  the  official  name. 
How  la  It  best  administered?  Give  formula  for  emulsion 
of  castor  oil  ^nd  the  dose. 

10.  Coca.  Source,  habitat,  uses  In  medicine;  what  alka- 
loid Is  obtained?  give  dose  of  same. 

11.  Belladonna.  Give  official  name,  source  and  habitat. 
What  alkaloid  is  obtained?  Give  the  dose,  its  uses  in 
medicine.  Name  the  preparation,  their  doses  and  percent- 
age strength. 

12.  Give  the  source  and  medical  properties  of  Fel.  Bovis; 
common  name. 

13.  Name  a  non-metalllc  official  element  occurring  In 
blutiih  scales;  name  a  salt  which  Increases  Its  solubility  in 
water;  give  the  solubility  of  Thymolis  Iodide  In  alcohol, 
water  and  essential  oil. 

14.  Give  the  official  name  of  foxglove,  broom  top,  corn 
silk,  poke  root,  henbane,  hops,  dandelion  and  cloves. 
Name  their  alkaloids. 

15.  Why  are  the  medicinal  properties  of  nut  gall  and 
white  oak  bark  similar?  Give  average  U.  S.  P.  dose  of 
each. 

16.  Otve  the  official  name  and  Ingredients  of  Co.  Licorlse 
po.,  Tully's  po.  and  Dover's  po.;  also  doMa  and  uses  la 
medicine. 


17.  Give  the  dose  of  atropine,  croton  oil,  zinc  sulphate, 
pilocarpin  and  santonine. 

18.  Blood  Root.  Give  oflicial  name  and  habitat.  State 
part  used  and  also  medical  properties.  What  alkaloid  does 
it  obtain?  Name  its  official  preparation'  and  how  prepared. 

19.  Name  ten  alkaloids,  their  doses  and  giving  official 
names. 

20.  What  is  pollen?    How  Is  it  useful  in  plant  life? 


Matt  Surface  Hat  Varnish. 

In  answer  to  a  querist  the  Pharmaceutical  Journal 
gave  the  information  which  follows : 

You  will  have  some  dlfliculty  in  getting  a  varnish  "that 
dries  with  a  matt  surface,  and  containing  no  unduly  in- 
flammable ingredients,  as  ether  or  benzole."  The  best  of 
these  formulas  depend  for  their  effectiveness  upon  the 
judicious  admixture  of  certain  inflammable  solvents  such 
as  ether,  benzole,  toluol,  etc.  The  formulas  we  are  in 
the  habit  of  giving  are: 

1.  Sandarao,  1  ounce;  mastic,  100  grains;  ether,  10 
ounces;  benzole,  2  to  8  ounces.  The  "gums"  are  dis- 
solved in  the  ether,  and  the  benzole  added,  a  little  at  a 
time,  shaking  after  each  addition.  It  should  be  tested 
after  each  two  or  three  additions  in  order  to  get  the 
right  proportion  of  benzole  (not  benzoUne),  the  quanti- 
ties named  being  about  the  minimum  and  maximum. 

2.  This  is  said  to  be  a  better  formula:  Ether,  1,000 
mils;  sandarac,  100  grammes;  dissolve.  Alter,  and  add 
toluol,  375  mils. 

3.  A  somewhat  different  formula  is:  Ether,  560 
grammes;  benzole,  240  grammes;  sandarac,  40  grammes; 
Canada  balsam,  10  grammes.  The  resins  are  first  dis- 
solved in  the  ether,  and  the  benzole  added  to  the  solu- 
tion. 

As  for  a  non-inflammable  preparation,  the  only  thing 
of  the  kind  we  know  of  is  a  matt  varnish  which  is  the 
subject  of  a  German  patent.  It  consists  of  a  drying  oil 
or  an  oil  varnish  mixed  with  basic  aluminium  compounds; 
it  does  not  become  sticky  or  soft,  and  is  not  attacked  by 
water,  but  we  have  no  particulars  as  to  the  exact  for- 
mula. We  feel  disposed  to  think  that  carbon  tetrachloride 
might  be  made  use  of  as  a  suitable  solvent  In  the  pro- 
duction of  a  varnish  which  is  not  "unduly  inflammable," 
and  we  suggest  that  you  try  it  in  place  of  the  ether  of 
the  above  formulas.  In  any  case,  you  should  make  some 
experiments  with  it,  either  adding  it  or  substituting  It 
for  one  or  other  of  the  other  solvents. 

Owing  to  their  great  inflammability,  many  of  the 
ingredients  called  for  by  the  above  recipes  are  unsuit- 
able for  use  by  those  not  prepared  to  handle  them 

properly. 

■  ♦  • — — 

The  Alembic. 

The  Initial  number  of  The  Alembic  has  made  its  ap- 
pearance. It  Is  the  annual  of  the  Albany  College  of  Phar- 
macy, and  is  edited  by  the  senior  class.  An  attractive 
volume,  covered  In  red  cloth,  It  contains  seventy-six  pages 
of  manifestations  of  that  spirit  of  camaraderie  which 
makes  college  year  books  so  pleasing  to  those  most  Inter- 
ested In  them. 

The  book  Is  copiously  Illustrated,  some  of  the  original 
drawings  being  by  Murphy,  '16,  and  the  whole  Is  a  most 
creditable  work.  Herschel  J.  Hess  was  the  editor-ln-chlef 
and  Thomas  V.  Conway  the  business  manager  of  the  an- 
nual. They  have  succeeded  In  producing  a  book  which 
win  be  found  of  value  to  all  who  are  Interested  In  pharma- 
ceutical education. 


New  Fireproofing  Solution  Invented. 

It  Is  announced  by  the  College  of  Pharmacy  of  the  Uni- 
versity of  Iowa  that  Arthur  Arent,  working  In  the  college 
laboratories,  has  perfected  a  liquid  for  flreprooflng  wood, 
fabrics,  etc.,  and  has  applied  for  a  patent  on  It. 


Your  customer  walks  out  with  his  purchase  thlnklBC 
not  about  what  he  bought,  but  about  the  treatment  tie 
received  while  buying  It.  He  Is  at  that  moment  deciding 
whether  be  will  come  back  or  not. — Confectionefi  Jour- 
nal. 
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Court  Decisions  and  Other  Legal  Points 

Under  this  head  are  given  resumes  of  legal  principles  laid  doum  by  judges  of  courts  of  record 
in  recent  cases,  as  well  as  other  matters  of  a  legal  nature  which  may  serve  to  inform  drug- 
gists of  their  rights  and  to  warn  them  of  dangers  which  threaten  those  who  disregard  the  laiw. 


Drug  Manufacturer's  Liability. 

A  recent  decision  of  the  New  York  Court  of  Appeals 
draws  attention  to  the  fact  that  the  drug  trade  has  fur- 
nished a  foundation  stone  for  the  legal  principle  that  a 
manufacturer  may  be  held  liable  to  an  ultimate  purchaser 
of  a  thing,  notwithstanding  there  may  have  ben  no  deal- 
ings directly  between  the  parties,  for  injury  to  the  pur- 
chaser due  to  some  negligent  act  on  the  part  of  the  manu- 
facturer which  naturally  exposed  the  purchaser  to  Injury. 
The  court  says : 

"The  foundations  of  this  branch  of  the  law,  at  least  in 
this  State,  were  laid  In  Thomas  v.  Winchester  (6  N.  Y., 
397;  57  Am.  Dec,  455).  A  poison  was  falsely  labeled. 
The  sale  was  made  to  a  druggist,  who  in  turn  sold  to  a 
customer.  The  customer  recovered  damages  from  the 
seller  who  affixed  the  label.  'The  defendant's  negligence,' 
it  was  said,  'put  human  life  in  imminent  danger.'  A  poi- 
son, falsely  labeled,  is  likely  to  injure  anyone  who  gets  it. 
Because  the  danger  Is  to  be  foreseen,  there  is  a  duty  to 
avoid  the  Injury." 

Applying  this  principle  to  hold  an  automobile  manufac- 
turer liable  for  Injury  to  an  ultimate  purchaser  of  a  car, 
resulting  from  a  defective  wheel,  the  Court  of  Appeals 
makes  a  declaration  of  the  liability  of  manufacturers  gen- 
erally. The  following  statements  in  the  opinion  are  broad 
enough  to  cover  the  rights  of  a  retail  druggist's  customers 
against  a  manufacturer  in  any  case  where  an  article  is  put 
on  the  market  by  the  manufacturer  with  a  latent  defect 
in  it: 

"If  the  nature  of  a  thing  is  such  that  it  Is  reasonably 
certain  to  place  life  and  limb  in  peril  when  negligently 
made,  it  Is  then  a  thing  of  danger.  Its  nature  gives 
warning  of  the  consequences  to  be  expected.  If  to  the 
element  of  danger  there  is  added  knowledge  that  the  thing 
will  be  used  by  persons  other  than  the  purchaser,  and  used 
without  new  tests,  then,  irrespective  of  contract,  the  manu- 
facturer of  this  thing  of  danger  is  under  a  duty  to  make 
it  carefully.  .  .  .  There  must  be  knowledge  of  a 
danger,  not  merely  possible,  but  probable.  It  is  possible 
to  use  almost  anything  In  a  way  that  will  make  it  dan- 
gerous if  defective.  That  is  not  enough  to  charge  the 
manufacturer  with  a  duty  independent  of  his  con- 
tract. .  .  .  We  are  dealing  now  with  the  liability  of  the 
manufacturer  of  the  finished  product  who  puts  it  on  the 
market  to  be  used  without  inspection  by  his  customers. 
If  he  is  negligent,  where  danger  Is  to  be  foreseen,  a  lia- 
bility will  follow." 


Liability  for  Delivering  Wrong   Drug. 

The  Michigan  Supreme  Court  has  affirmed  judgment 
against  a  Detroit  retail  drug  company  for  damages  on 
account  of  the  death  of  a  child  attributed  to  a  mistake  on 
the  part  of  the  company's  clerks  in  delivering  some  uniden- 
tified poisonous  substance  on  an  order  for  "mercurius  viv." 
(Wood  vs.  Standard  Drug  Store,  157  Northwestern  Re- 
porter, 403.) 

Mrs.  Wood,  finding  that  her  infant  son  was  suffering 
from  pinworms,  determined  to  apply  remedies  she  found 
mentioned  in  a  book,  and  accordingly  gave  her  husband  a 
list,  of  which  the  following  Is  a  copy,  to  be  filled  at  a  drug 
store:  Spirits  of  turpentine,  10c. ;  santonine,  10c. ;  mer- 
curius viv,  10c. ;  silica,  10c. 

Mr.  Wood  presented  the  paper  to  defendant's  prescrip- 
tion clerk,  who  Inquired  what  "mercurius  viv"  was,  and 
tor  what  it  was  to  be  used.  Being  fold  that  the  child  had 
pinworms,  he  put  up  two  bottles  and  two  envelopes — tur- 
pentine, silicate  of  sodium,  santonin  and  a  package  labeled 
"calomel  (mercurius  viv.  mild  form."  The  substances 
were  delivered  to  Mrs.  Wood,  who  administered  from  the 
powder  marked  "calomel"'  about  as  much  as  could  be  held 
on  the  Up  of  a  teaspoon.    The  child,  who  was  2%  years  old. 


immediately  grasped  his  throat,  screaming,  choking  and 
complaining  that  "it  burns."  Soon  afterwards  he  vomited 
and  purged.  Medical  assistance  summoned  failed  to  re- 
lieve the  burning  sensation,  and  twelve  hours  later  the 
child  died.  A  post-mortem  examination  disclosed  no  poi- 
son, although  the  stomach,  liver  and  kidneys  were  in- 
flamed and  congested,  and  the  official  cause  of  death  wa« 
given  as  acute  gastritis. 

The  theory  on  which  plaintiff  was  permitted  to  recover 
damages  was  that  mercurius  viv  was  not  furnished  by  de- 
fendant's clerk;  that  the  death  was  caused  by  substitution 
of  some  irritating  poison.  Testimony  was  offered  to  show 
that  a  dose  of  calomel,  or  "mercurius  viv,"  of  the  size 
given  would  not  produce  death  nor  the  inflammation 
found.  Some  of  the  medical  experts  testified  that  "mer- 
curius viv"  was  quicksilver.  Others  said  that  It  was 
quicksilver  "rubbed  up"  with  sugar.  It  could  not  be  shown 
definitely  what  the  powder  administered  was,  since  the 
mother  threw  the  remainder  in  the  fire,  fearing  that  a 
younger  child  might  get  it.  The  attending  physician  testi- 
fied that  the  symptoms  Indicated  an  Irritating  poison  not 
unlike  corrosive  sublimate,  and  that  failure  to  discover 
traces  of  it  might  be  attributed  to  excessive  vomiting. 

Defendant  admitted  that  calomel  was  substituted  for 
"mercurius  viv,"  but  insisted  that  in  so  doing  a  less  poi- 
sonous drug  was  furnished  than  called  for,  and  denied  that 
the  death  was  a  result  of  the  substitution.  The  trial  re- 
sulted in  a  verdict  for  plaintiff,  and  defendant  appealed. 

In  affirming  the  judgment  the  Supreme  Court  holds  that 
there  was  sufficient  evidence  to  uphold  the  verdict  under 
the  following  statement  of  the  law  of  the  case,  as  embodied 
In  an  Instruction  to  the  jury  requested  by  defendant: 

"The  drug  clerk  would  have  been  justified  in  filling  this 
order  with  quicksilver  and  asking  no  questions  and  making 
no  remarks.  It  is  admitted  that  he  filled  it  with  some- 
thing else.  But  that  fact  does  not  of  Itself  give  the  plain- 
tiff any  right  of  action.  It  must  be  further  established  by 
competent  evidence:  (1)  That  he  had  no  right  to  fill  the 
order  with  anything  else;  (2)  that  his  substitution  was  a 
negligent  one;  (3)  that  it  caused  the  death  of  the  child; 
(4)  that  it  was  the  proximate  cause;  (5)  that  there  was  no 
negligence  on  the  part  of  the  parents  which  contributed  to 
the  injury." 


Defamation  of  Patent  Medicine  Manufacturers. 

When  a  published  article  imputes  fraud  or  decit  to  the 
manufacturer  of  patent  medicine  on  the  ground  of  its 
worthless  or  harmful  character,  the  publisher,  in  order  to 
justify  the  charge  must  not  only  prove  the  worthlessness 
or  harmfulness  of  the  goods,  but  must  establish  the  manu- 
facturer's knowledge  of  that  character  and  his  Intent  to 
deceive  the  public  In  selling  his  product.  A  charge  that 
a  given  medicine  is  "inevitably"  harmful  cannot  be  justi- 
fied by  evidence  tending  to  show  that  the  medicine  is 
without  therapeutic  value  except  "in  special  eases  and 
under  special  circumstances."  Libelous  charges  compar- 
ing a  manufacturer  with  panderers  and  characterizing 
him  as  a  swindler,  fraud  and  health  poisoner  cannot  be 
justified  as  such  fair  comment  as  a  newspaper  is  entitled 
to  make  on  matters  of  public  concern.  (New  York  Su- 
preme Court,  Patten  vs.  Harper's  Weekly  Corporation,  158 
•New  York  Supplement,  70.) 


Buying  Job  Lots  of  Goods. 

A  buyer  of  a  job  lot  of  goods  on  delivery  of  a  greater 
quantity  than  was  agreed  upon  must  accept  and  pay  for 
all,  or  return  all.  It  being  Impossible  to  separate  those 
contracted  for  from  those  not.  (Mississippi  Supreme 
Court,  Rubensteln  vs.  Grossman-Wlnfleld  Company.  70 
Southern  Reporter,  210.) 
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Time  for  Use  of  the  Guaranty  Legend 

Extended. 

Food  Inspection  Decision  167,  signed  by  the  "three 
secretaries,"  amending  Food  Inspection  Decisions  153  and 
155,  was  issued  May  2d.  As  was  announced  in  a  prelim- 
inary notice  in  the  Cibculae  last  month,  it  extends  the 
time  during  which  certain  labels  bearing  the  serial  num- 
ber guaranty  may  be  used.     Its  full  text  follows: 

it  has  been  malic  tu  appear  that  tl;  dealers  in  food  and  drugs 
have  Oil  haiid  a  great  many  labels  and  containers  printed  or 
marked  prior  to  the  date  of  Food  Inspection  Decision  163  (May 
5,  1914);  (2>  these  labels  and  containers  bear  the  legend  "Guar- 
anteed by  (name  of  guarantor)  under  the  Food  and  Drugs  Act, 
June  30,  1906,"  or  a,  Berial  number  issued  by  the  United  States 
Departiuent  of  Agriculture,  or  both;  (3)  these  labels  and  con- 
tainers, when  so  printed  or  marked,  complied  with  the  rules 
and  regulations  for  the  enforcement  of  the  Food  and  Drugs  Act 
in  effect  at  the  time;  and  (4)  great  financial  loss  will  result  to 
such  dealers,  through  their  inability  to  use  these  labels  and 
containers  if  Rtgulation  9,  as  amended  by  Food  Inspection  De- 
cisions 153  and  155,  be  enforced  beginning  on  May  1,  1916. 

Accordingly,  proceedings  under  the  Food  and  Drugs  Act, 
based  on  t;i€  shipment  in  interstate  or  foreign  commerce  or 
the  sale  in  the  District  of  Columbia  or  the  Territories,  prior  to 
ila;-  1,  191.S  of  any  article  of  food  or  drugs,  will  not  be  insti- 
tuted solely  on  account  of  the  fact  tliat  the  label  thereon  or  the 
container  thereof  bears  the  legend  "Guaranteed  by  (name  of 
Kuaranlor)  under  the  Food  and  Drugs  .^ct,  June  30,  1906."  or  a 
serial  i-.umber  issued  by  the  United  States  Department  of  Agri- 
culture, oi  both,  upon  it  being  established  that  such  label  or 
container  was  so  printed  or  marked  prior  to  May  5,  1914. 


Manufacturing  Opium  for  Smoking  Purposes. 

It  does  not  constitute  a  manufacture  of  opium  for 
smoking  purposes,  within  the  federal  tax  upon  such  man- 
ufacture, to  add  water  to  an  extract  of  opium  to  make  it 
milder  for  smoking  purposes.  (United  States  Circuit 
Court  of  Appeals,  Second  Circuit;  United  States  vs.  Seid- 
ler;  228  Federal  Reporter,  336.) 


Harrison  Act  Decision. 

In  the  case  of  Tucker  vs.  Williamson  (229  Federal  Re- 
porter, 201),  the  United  States  District  Court  for  the 
Southern  District  of  Ohio  holds  that  the  Harrison  act  itself 
does  not  prohibit  a  physician  from  dispensing  or  distrib- 
uting narcotic  drugs  in  the  course  of  his  professional  prac- 
tice and  without  written  orders  through  the  mere  fact 
that  he  may  not  personally  attend  the  patient.  But  a  reg- 
ulation adopted  by  the  Commissioner  of  Internal  Revenue, 
denying  right  to  registration  under  the  act  to  physicians 
who  base  most  of  their  prescriptions  on  written  statements 
received  through  the  mails  from  patients  not  personally 
examined  is  valid.  Incidentally  the  court  said  that  a  per- 
son who  examines  patients,  diagnoses  their  cases,  and  pre- 
scribes his  own  proprietary  medicines  is  a  "physician" 
and  as  such  is  amenable  to  laws  affecting  the  medical  pro- 
fession, although  sale  of  his  medicines  may  be  his  main 
motive. 

Injury  to  Store  Appliances  in  Transit. 

A  buyer  of  a  soda  fountain  under  a  conditional  sale 
contract  could  not  recover  from  the  seller  damages  for 
Injury  to  the  fountain  in  transit,  where  the  contract  ex- 
pressly provided  that  delivery  should  be  made  f.  o.  b. 
place  of  shipment,  and  that  thereafter  the  fountain  should 
be  at  the  buyer's  risk,  although  the  shipment  was  made 
to  the  seller's  own  order.  (New  York  Supreme  Court,  Ap- 
pellate Term:  Constantln  vs.  A.  H.  tc  F.  H.  Llppincott, 
In. .:   156  New  York  Supplement,  550.) 


Assignment  of  Store  Leases. 

When  premises  are  leased  to  a  drug  company  on  con- 
dition that  there  shall  be  no  assignment  of  the  lease  with- 
out the  landlord's  consent,  the  condition  is  violated  by 
the  taking  over  of  the  premises  by  a  new  company  organ- 
ized by  ojie  of  the  stockholders  of  the  old  company  on  Its 
Insolvency.  Such  a  lease  clause  being  Intended  to  reserve 
to  the  lessor  the  right  to  determine  who  shall  occupy  the 
premises,  he  may  insist  upon  its  observance,  regardless  of 
the  quallflcations  of  a  proposed  assignee.  The  provision, 
however,  should  be  liberally  construed  In  favor  of  the 
lesse«,  and  will  not  be  deemed  to  prevent  a  transfer  where 
there  is  a  substantial  Identity  between  the  original  leraee 
•nd  the  successor.  (Michigan  Supreme  Court,  White  vs. 
Huber  Drug  Company,  157  Northwestern  Reporter,  60.) 


Status  of  New  York  Formula  Disclosure  Ordi- 
nance Suits. 

B.  Fougera  &  Co.,  Inc.,  have  issued  a  notice  to  the  trade 
under  date  of  May  9th,  in  which  they  state  that  the  trial 
of  the  suit  in  which  they  and  two  other  concerns  are 
opposing  the  enforcement  of  the  New  York  health  ordi- 
nance requiring  the  disclosure  of  the  essential  portion 
of  the  formula  of  secret  medicines  has  been  poetponed 
until  the  fall,  and  stating  the  reasons  therefor.  The  text 
of  the  notice  follows: 

\\>  regret  to  be  obliged  to  advise  the  trade  that  such  sus- 
pense, if  there  has  been  any,  as  has  been  created  by  the  delay 
in  reaching  an  .appellant  court  decision  In  the  patent  medicine 
litgalion  pending  between  this  company,  Charles  N.  Crittenton 
Company  and  H.  Planten  &  Son  against  the  City  of  New  York 
and  the  Department  of  Health  must  be  carried  over  the  sum- 
mer, as  an  agreement  has  been  reached  by  which  the  briefs  of 
the  counsel  for  the  plaintiffs  shall  not  be  served  upon  the  Cor- 
poration Counsel  until  July  loth,  1916,  the  Corporation  Counsel 
to  answer  oy  August  loth,  1916,  and  the  final  reply  of  counsel 
for  the  plaintiffs  to  be  filed  with  the  Corporation  Counsel  Sep- 
teml)er  ist,  1U16,  in  ample  time  to  bring  the  submitted  contro- 
versy on  for  early  argument  in  the  Appellate  Division  of  this 
department  at  the  October  term. 

The  tiade,  we  believe,  will  readily  understand  that  this  fur- 
ther adjournment  of  this  matter  is  not  at  the  instance  nor  to 
the  pleasure  of  this  corporation,  and  that  we  ai*  greatly  dis- 
appointed that  the  real  test  of  these  cases  could  not  have  been 
had  prior  to  the  summer  adjournment  of  the  Appellate  Court. 
Our  counsel  was  not  only  ready,  but  anxious,  to  argue  the  case 
at  the  present  term,  but  in  the  Interest  of  that  continued  co- 
•jperr.tion  in  a  matter  where  other  Interests  besides  our  own 
are  involved,  we  have  been  obliged  to  bow  to  the  wishes  of  the 
counsel  in  the  other  cases  rather  than  to  perhaps  jeopardize 
their  Interests  by  promoting  our  own,  through  proceeding 
alone,  at  a  time  and  under  conditions  which  have  seemed  to  us 
and  to  our  counsel  to  be  most  propitious  In  conectlon  with  this 
matter. 

We  advised  the  trade  in  all  sincerity  and  good  faith  that  the 
cases  would  be  disposed  of  either  in  May  or  June.  We  labored 
industriously  toward  that  result,  and  were  ready  to  meet  every 
issue  at  such  time;  but.  as  Is  often  the  case,  co-operation  re- 
quired the  mf  rging  of  our  individual  judgment  and  that  of  our 
counsel  in  that  of  the  counsel  of  the  majority,  and  It  Is  the  will 
of  tne  latter  that  the  cases  go  over  for  the  summer.  A  stipu- 
lation lias  been  entered  into  agreeing  on  the  dates  Indicated 
above  for  the  exchange  of  briefs  and  for  the  placing  of  the 
same  upon  the  calendar  of  the  court.  This  will  carry  the 
cases  over  until  the  October  term  of  the  Appellate  Division. 

We  hope  that  nothing  may  occur  during  the  summer  vaca- 
tion to  sl.akfc  the  confidence  we  and  our  counsel  today  feel 
as  to  the  final  outcome  of  these  cas^s  and  our  belK'vf  that  we 
may  fully  sustain  our  contentions  as  to  the  invalidity,  uncon- 
stllutlooality  ai.d  unreasonableness  of  sections  116  and  117  of 
the  Code  of  Ordinances  of  the  City  of  New  York. 


Violation  of  Anti-Trust  Law. 

The  Texas  Court  of  Civil  Appeals,  in  the  case  of  W.  T. 
Raleigh  Medical  Company  vs.  Fitzpatriek  (184  South- 
western Reporter,  549),  has  decided  that  a  contract  be- 
tween a  medical  company  and  a  ibuyer  of  its  products  for 
retail  In  Texas  Is  void  under  the  anti-trust  law  of  that 
State  when  it  requires  the  goods  to  be  sold  at  fixed  prices 
and  forbids  the  buyer  from  engaging  In  other  business. 
This  conclusion  is  not  avoided  by  the  fact  that  the  goods 
may  have  been  shipped  from  another  State,  since  the  ob- 
jectionable features  of  the  contract  relate  to  acts  per- 
formed after  the  goods  have  ceased  to  be  a  part  of  Inter- 
state commerce. 


Validity  of  Narcotic  Drug  Prescription. 

In  the  case  of  Fyke  vs.  State  (184  Southwestern  Re- 
porter, 197),  the  Texas  Court  of  Criminal  Appeals  has 
decided  that  the  Texas  statute  which  makes  it  unlawful 
to  prescribe  narcotic  drugs  for  habitual  users  thereof  does 
not  apply  to  prescriptions  when  reasonably  Intended  to 
alleviate  pain  or  to  cure  the  drug  habit;  and  In  a  prose- 
cution under  the  law  It  may  be  shown  that  accused  grad- 
ually reduced  the  size  of  doses  prescribed  and  Anally 
ceased  prescribing  the  drugs  for  the  particular  patient. 


Liability  of  Surety  on  Bond. 

In  the  case  of  Thomas  Drug  Store  vs.  National  Surety 
Company  (88  Southeastern  Reporter,  442).  the  South 
Carolina  Supreme  Court  holds  that  where  a  bond  is  taken 
to  secure  performance  of  some  certain  condition  (in  this 
case  gnaranteeing  the  amount  of  gross  sales  for  a  year), 
the  surety  cannot  be  held  liable  under  a  modification  of 
the  original  cx)ntract  unless  he  has  assented  to  such  modi- 
fl  rat  I  on. 
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Hieroglyphs  and  Cryptograms 

On  this  page  we  present  for  those  readers  interested  some  of  the  queer  orders.,  illegible  pre- 
scriptions, puzzles,  problems  and  other  cryptographic  material  sent  in  by  their  brother  druggists. 


A  Queer  Bunch. 

As  summer  is  launched  so,  herewith,  is  a  collection  of 
queer  orders  containing  one  for  which  no  acceptable  an- 
swer has  ever  been  obtained. 

Always  in  Season. 
1.     Some     medicine     is     in     season     spring,     summer 
autumn  and  winter,  and  Charles  S.  Wallace,  New  York, 
supplies  it  on  such  orders  as  this.    He  does  not  mind  in 


the  least  how  a  name  is  spelled,  nor  is  he  fussy  about 
chirography,  but  he  does  like  to  collect  the  price. 

Was  It  the  Boy  or  the  Dog? 

2.    Anybody  can  read  this  who  has  advanced  as  far  as 
the  three  R's,  or  even  two  of  them,  but  that  is  no  rea- 


son  It  should  not  appear  on  this  page.  G.  F.  Gratton, 
Michigan,  sent  it.  incidentally  it  may  be  observed  that 
politeness  and  an  inability  to  write  a  good  letter  are 
not  necessarily  antagonistic. 

This  Is  a  Poser. 
3.    Although  A.  R.  Williams,  Kentucky,  dispensed  the 
correct  things  on  this  order,  he  must  have  done  a  good 
deal  of  "pumping"  of  the  messenger,  as  the  legible  (?) 

parts  give  no  clue  to  the  rest  of  It.  Anybody  may  guess 
who  wants  to,  but  for  ourselves  we  cannot  fit  the  an- 
swer to  the  puzzle  when  both  are  before  us. 


There  Is  No  Answer  to  This  One. 
4.  One  of  the  most  interesting  notes  ever  received  by  the 
"queer"  department  came  in  the  other  day  with  a  couple 
of  orders  from  L«uis  U  Filar,  Pennsylvania.  The  por- 
tion of  it  bearing  on  the  subject  under  discussion  is 
printed  in  full: 

I  enjoy  perusing  your  magazine— It  Is  unsurpassed.  Your  de- 
partment for  odd  recipes  furnislies  ideal  study.  I  have  in  pos- 
session numerous  peculiar  notes,  some  very  hard  to  make  out 
and  others  not;  usually  the  bearer  of  an  illegible  note  can 
throw  enough  light  on  the  subject  for  the  druggist  to  get  the 
"drift"  In  the  right  path. 

1  am  enclosing  two  notes.  The  first  specimen  Is  not  hard  to 
make  out;   the   spelling  Is  bad,   but  the   writing  careful.     The 


other  Is  a  prize.  One  afternoon  a  boy  about  six  years  of 
age  walked  into  the  store  and  handed  me  the  note.  I  could 
not  decipher  It,  and  the  more  I  studied  It  the  less  I  knew.  The 
boy  could  not  enlighten  me,  eo  I  gave  It  up,  and  sent  a  young 
man  from  the  store  with  the  boy  to  his  home  to  find  out  what 
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was  wanted.  In  about  ten  minutes  a  woman  ran  Into  the 
store,  all  up  In  fury.  Well,  you  should  have  heard  the  laying 
out  I  got.  She  was  very  much  offended  because  I  could  not 
read  her  writing.  She  told  me  that  any  Intelligent  person 
could  read  It.  Then  she  ran  out,  leaving  me  In  a  lurch,  and 
I  have  never  found  out  what  she  wanted,  although  I  have 
shown  the  note  to  a  hundred  people  and  studied  it  for  days, 
but  all  In  vain. 


How  About  Some  Prescriptions? 

As  recently  stated,  we  have  on  hand  more  "queer  or- 
ders'' than  we  shall  be  able  to  print  in  a  year,  and  still 
they  come.  Now,  if  some  of  our  friends  would  send  us  a 
prescription  now  and  then,  we  should  be  glad  to  receive  it 
just  for  variety's  sake.  Of  course,  in  reproducing  the 
prescription  the  physician's  name  as  well  as  the  name  and 
address  of  the  druggist  would  be  omitted  on  request. 

To  those  who  have  been  so  kind  as  to  send  us  material 
for  this  page,  we  extend  thanks  and  promise  that  we  shall 
use  such  of  it  as  is  available  as  fast  as  we  can. 


Answers  to  May  Puzzles. 

Asafetlda  pills. 
Tartaric  acid. 
Incense. 
Paregoric. 
Bitter  aloes. 
See  4  above. 
3.   Needs  no  translation. 

P.   H.   Henckel,  New  York,  sent  answers  to  the  llay 
"Queer." 


2. 


Drug  Store  Merchandising 


Finding  Out  What  the  Public  Wants. 

By  G.  D.  Grain,  Jb. 

While  no  right-minded  merchant  will  give  the  public 
what  it  wants  when  such  giving  will  work  injury,  none 
can  give  it  what  it  does  not  want,  be  the  goods  ever  so 
useful  from  the  seller's  point  of  view.  The  merchant 
and  the  customer  must  agree,  and  effort  to  reach  such 
agreement  is  of  prime  importance  from  the  financial  point 
of  view. 

The  "public,"  composed  of  everybody  in  general  and  no- 
body in  particular,  is  elusive,  and  no  one  has  yet  solved 
the  problem  of  how  to  interview  the  public  and  deter- 
mine its  desires  in  any  direction.  Not  even  a  straw  vote, 
or  secret  ballot,  either,  will  always  indicate  the  wishes 
of  this  heterogeneous,  powerful,  mysterious  public  of  ours. 

Yet  the  druggist,  like  all  other  merchants,  must  con- 
stantly study  demand,  because  when  he  has  found  out 
what  is  wanted  he  Is  in  a  much  better  position  to  buy  in- 
telligently. One  of  the  biggest  drains  on  the  profits  of 
any  store  is  the  accumulation  of  odds  and  ends  of  stock 
that  sold  just  well  enough  to  cause  a  loss.  That  is,  enough 
sales  were  made,  perhaps,  to  justify  putting  in  a  fair 
stock;  and  most  of  the  last  lot  is  still  on  hand,  unsold.  If 
all  of  the  goods  which  the  druggist  who  is  honest  with 
himself  charges  off  his  inventory  could  be  converted  into 
cash  at  Invoice  prices,  net  profits  would  be  far  larger  than 
they  really  are. 

Evidently,  then,  a  good  many  members  of  the  trade  have 
difficulty  in  finding  out  what  the  public  wants.  Some 
druggists  are  poor  guessers,  and  stock  up  with  merchan- 
dise which  the  local  public,  at  any  rate,  irrespective  of 
what  the  public  in  New  York  and  Paducah,  Chicago  and 
Kalamazoo,  may  want,  does  not  take  to. 

W.*iile  no  one  can  offer  a  system  which  Is  a  specific  for 
eliminating  losses  of  this  kind.  Inasmuch  as  nobody  is  on 
familiar  enough  terms  with  the  public  to  analyze  Its 
wants  very  far  In  advance,  or  even  at  the  moment,  there 
Is  a  way  to  find  out  to  some  extent,  at  least,  in  which  di- 
rection Its  wants  lie. 

Strange  to  say,  the  way  which  is  referred  to  is  open 
to  every  member  of  the  trade,  and  has  been  open  all  the 
time;  yet  comparatively  few  have  taken  advantage  of  It. 
The  chances  are  that  the  value  of  the  information  which 
is  gratuitously  presented  is  not  appreciated,  or  that  It  is 
taken  hold  of  from  another  standpoint.  Certain  it  is, 
however,  that  the  opportunity  to  make  use  of  it  as  a  kind 
of  merchandising  compass,  to  point  toward  the  pole  of 
public  demand,  hag  seldom  been  utilized. 

Suppose  a  customer  comes  into  your  store  and  asks  for 
a  certain  brand  of  face  powder  which  you  do  not  happen 
to  carry. 

The  chances  are  that  you  will  think  of  something  simi- 
lar in  quality  and  price  to  the  goods  asked  for,  with 
which  you  are  probably  familiar  to  some  extent,  and  you 
will  then  show  this,  in  the  hope  of  diverting  the  de- 
mand from  what  you  have  not,  to  that  which  you  have. 
This  is  a  perfectly  legitimate  operation,  and  is  not  open 
to  criticism,  provided,  of  course,  that  the  fact  is  made 
clear  that  something  else,  and  not  the  original,  is  being 
sold.  Those  who  declaim  against  "substitution,"  Includ- 
ing in  this  sales  of  goods  other  than  those  asked  for,  but 
■old  for  what  they  are,  and  nothing  else,  are  cerUiinly  un- 
reasonable, and  are  assuming  that  the  merchant  should 
carry  a  universal  stock,  and  be  prepared  to  supply  any- 
thing whatsoever  that  the  fickle  and  changeable  public 
may  happen  to  uk  for. 

If  the  second  choice  does  not  sell,  you  will  likely  see 
the  customer  depart;  you  will  regret  the  loss  of  the  sale, 
bat  perhaps  think  no  further  of  the  transaction. 

Perhaps  a  week  or  more  later  somebody  else  may  ask 
for  that  same  face  powder,  and  the  original   operation 


will  be  repeated,  with  the  same  or  better  success.  But 
this,  too,  will  make  an  impression  on  your  mind  only 
along  the  lines  of  having  to  offer  and  sell  something  dif- 
ferent from  what  the  customer  really  intended  to  buy. 

Now,  as  suggested  above,  nobody  can  afford  to  carry 
everything.  Even  assuming  that  capital  and  space  per- 
mitted, it  would  be  out  of  the  question  to  handle  every 
brand  of  every  line  of  goods  represented  in  the  modern 
drug  store.  Therefore  the  druggist  is  up  against  the  ques- 
tion of  making  the  right  selection.  The  stock  which  is 
well  bought,  meaning  one  which  is  representative  and 
well  selected,  is  indeed  half  sold,  while  the  one  which  Is 
not  intelligently  put  together  will  fail  to  coincide  with 
the  popular  demand  which  has  been  referred  to,  and  the 
difficulties  of  converting  merchandise  into  cash  will  be  in- 
creased. 

Good  buying  is  not  a  sleight  of  hand  performance. 
Every  opportunity  to  determine  what  is  wanted  should 
be  made  use  of.  Suppose  every  time  a  customer  came  in 
and  asked  for  an  article  which  you  do  not  happen  to  have 
in  stock,  you  were  to  make  a  note  of  it,  and  put  the  note 
in  a  file  kept  for  the  purpose.  Suppose  you  looked  through 
this  file  at  frequent  intervals,  noting  the  number  of  calls 
for  different  things  which  you  did  not  happen  to  have, 
and  trying  to  determine  whether  these  calls  represented 
a  substantial,  permanent  demand,  or  merely  a  fieeting 
evanescent  impulse  on  the  part  of  some  one  individual. 
Such  a  record,  kept  over  a  considerable  period,  would  not 
only  be  Interesting  and  illuminating,  but  would  be  a  real 
guide  to  efficient  buying.  It  would  enable  the  operations 
of  the  store  to  be  based  on  experience,  whereas  the  usual 
plan  means  that  the  experience  which  the  druggist  ac- 
cumulates is  discarded  without  any  attempt  being  made 
to  take  advantage  of  it. 

Even  when  the  druggist  sells  the  customer  something 
other  than  that  which  was  originally  asked  for,  the  item 
wanted  should  be  put  down,  because  it  does  not  follow 
that  every  consumer  who  wants  that  particular  brand 
will  be  satisfied  with  something  else;  and  if  there  are 
many  calls,  it  is  safe  to  say  that  the  goods  should  be  put 
in  stock.  One  swallow  does  not  make  a  summer,  and  one 
call  does  not  indicate  an  overwhelming  demand;  but  cer- 
tainly it  is  a  straw  showing  which  way  the  trade  wind  Is 
blowing,  and  that  sort  of  indication  is  too  valuable  to  be 
overlooked. 

If  this  information  Is  worth  while  in  connection  with 
competitive  brands,  where  the  druggist  is  carrying  goods 
which  serve  the  purpose  of  those  asked  for,  how  much 
more  is  it  to  be  considered  when  it  relates  to  lines  whirih 
are  not  handled  at  all!  The  writer  knows  of  a  good  many 
druggists  who  have  determined  their  policies  of  expansion 
wholly  on  account  of  the  demand  which  has  been  indi- 
cated, and  which  has  been  carefully  studied  in  the  manner 
Indicated.  One  put  in  a  high-grade  line  of  box  candies 
to  supplement  the  cheap  penny  goods  which  he  formerly 
restricted  himself  to;  another  made  arrangements  to  han- 
dle magazines  and  periodicals;  a  third  developed  his  rub- 
ber goods  department. 

The  suburban  druggist  who  may  rely  on  his  '.nemory 
to  indicate  the  calls  for  goods  of  thU  character,  thould 
not  attempt  to  burden  himself  In  this  way,  but  make  a 
permanent  record  which  can  be  compiled.  If  necessary, 
and  gone  over  from  various  angles.  The  down  town 
store,  with  many  clerks,  ought  to  have  an  iron-clad  rule 
on  the  subject,  and  Insist  that  every  ;all  tor  goods  not 
carried  should  be  reported  to  the  office. 


A  wag  of  a  printer  sent  the  following  letter  to  a  friend 
whose  account  was  overdue,  attaching  it  to  a  bill:  "Dear 
Jones — Man  is  dust.  Dust  settles.  Are  you  a  man?" 
Nutty,  perhaps,  it  was,  but  It  brought  the  dough.— A«*o- 
dated  Advertising. 
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Low-Priced  Goods  and  Advertising  Often  More  Expensive 

And  a  twelve-dollar  clerk  who  breaks  glass  and  drives  off  trade  hy  his  inefficiency  costs  more  than  the 
twenty-dollar  man  who  saves  in  materials  and  attracts  a  following.  Two  twenty-cent  tooth  brushes 
are  not  the  equal  in  satisfaction  or  service  of  one  forty-cent  brush.  Small  advertising  space  in  cheap 
and  obscure  mediums  may  mean  money  thrown  away,  while  a  big  display  in  a  high-priced  paper  may 
prove  a  profitable  investment.  %. 

By  M.  p.  Oouu). 


If  I  wanted  to  buy  an  automobile 
because  my  next  door  neighbor  had 
an  automobile,  then  I  would  be  apt 
to  buy  the  cheapest  automobile  which 
I  could  get  that  would  look  respect- 
able. 

If,  however,  I  wanted  an  automo- 
bile, irrespective  of  what  my  neigh- 
bor had,  because  the  automobile 
would  be  useful  to  me,  then  I  would 
be  apt  to  study  carefully  the  relative 
values  of  different  cars,  and  buy  the 
most  efficient  car  at  about  the  price 
which  I  could  pay. 

The  more  expensive  car  might  be 
the  cheaper  to  buy  in  the  long  run, 
because  it  would  wear  longer,  have 
lees  cost  for  repairs,  be  easier  on 
tires,  and  be  worth  more  as  a  second- 
hand car  when  I  wanted  to  trade  it 
in  on  a  new  car. 

Some  druggists  want  to  advertise 
because  their  next-door  neighbor  ad- 
vertises. They  do  not  study  the  ac- 
tual value  of  the  advertising;  they 
merely  want  to  follow  suit  and  ad- 
vertise. Their  first  impulse  is  to  buy 
the  cheapest  respectable  advertising 
which  they  can  get. 

They  are  apt  to  notice  the  kind  of 
advertising     which     the-   competitor 


It's   Camera   Time 

All  the  Time 

XJOTHING  can  replace  the 
•^^  camera  for  certain  kinds 
of  pleasure  —  and  no  camera 
could  prove  better  than  (the 
make  we  sell).  The  (same) 
supplies  are  the  "best  of  all" — 
"and  this  is  where  you  buy  them 
in  this  vicinity.  We  show  you 
how  to  do  your  own  developing, 
or  will  do  it  for  you. 

Percolator      Pharmacy 

2  Amino  Street 

Vest  Pocket  Size 
Professional  Size 
Big  Camera  for  YOU 


Films 
Plates 
PapiTS 
Chemicals 


Small  one  for  the  youngsters 


does,  and  buy  the  same  kind  of  ad- 
vertising. They  do  not  always  stop 
to  consider  whether  his  advertising 
is  the  right  kind  for  him,  or  whether 
it  would  be  the  right  kind  for  them 
under  their  peculiar  conditions. 

vdvertising  is  useful  and  valuab; 
only  for  what  it  does. 

A  clerk  at  $12,  who  does  only  half 
a  regular  clerk'e  work,  and  besides 


is  80  careless  that  he  breaks  a  great 
quantity  of  expensive  bottles  and 
tools,  is  very  much  more  expensive 
than  a  clerk  at  ?18  or  |21  a  week 
who  does  more  than  a  regular  clerk's 
work,  and  besides  is  very  careful 
about  the  handling  of  tools  and 
breakable  articles.  Here  the  more 
expensive  is  the  cheaper  clerk. 

Very  often  expensive  fixtures  will 
make  a  store  so  attractive  that  in- 
creased trade  will  make  the  business 
successful,  whereas  cheaper  fixtures 
would  fail  to  attract  the  buying  cus- 
tomers and  would  fail  in  helping  the 
business  to  be  successful,  and  to  that 
extent  would  be  less  economical  than 
the  more  costly  fixtures. 

In  most  cases  the  newspaper  or  the 
magazine  which  charges  the  most  per 
line  for  its  advertising  space  really 
sells  that  space  at  a  less  cost  per 
line,  per  thousand  of  circulation, 
than  do  other  magazines  and  news- 
papers of  a  smaller  circulation  sell- 
ing space  at  much  less  price. 

Among  trade  Journals  in  which 
manufacturers  advertise  to  retail 
druggists,  or  to  retail  shoe  dealers, 
or  to  retail  hardware  dealers,  those 
journals  which  charge  the  highest 
price  per  page,  because  they  have  the 
greatest  circulation  and  the  greatest 
influence  with  their  subscribers,  are 
often  the  least  expensive,  because 
they  bring  more  business  to  the  ad- 
vertiser in  proportion  to  each  dollar 
expended  than  do  the  cheaper  Jour- 
nals which  have  less  circulation  and 
less  influence. 

If  you  were  going  to  buy  a  pair  of 
shoes,  you  would  say:  "How  does  it 
fit?  How  does  it  feel?  How  long 
will  it  wear?  How  well  does  it  look? 
■  How  will  it  keep  its  shape?  Is  it  in 
style?  Can  the  manufacturer  be  de- 
pended on?"  All  of  those  questions 
would  enter  into  your  decision  as  to 
how  much  you  would  pay  for  the 
shoes.  One  pair  might  be  considered 
expensive  at  |3,  while  another  would 
be  considered  a  great  bargain  at  $5. 

You  yourself  know  t^iat  one  tooth 
brush  at  40  cents  will  often  outwear 
three  tooth  brushes  at  20  cents  each: 
meanwhile  the  more  expensive  brush 
will  give  more  satisfaction  and  bet- 
ter service  to  the  user.  You  often 
find  it  hard  to  convince  the  prospect- 
ive buyer  of  this  fact. 

In  the  big  cities  there  are  certain 
people  who  buy  coal  by  the  scuttleful. 
They  never  have  enough  money  to 
buy  a  half-ton  or  a  ton  at  a  time,  and 
very  often  would  have  no  place  to 
put  it  if  they  could  buy  that  much. 
By  the  scuttleful  they  pay  at  the  rate 
of  about  $40  a  ton,  while  the  rich 
man,  who  has  a  place  to  put  his  coal 
and  the  money  to  buy  it.  will  pay  for 
the  same  coal  about  $7.25  a  ton.  Here, 


the  man  who  needs  to  economize  the 
most  is  the  most  extravagant,  while 
the  man  who  can  afford  the  extrava- 
gance is  most  economical. 

Advertising  is  bought  for  only  one 
purpose — namely,  to  sell  goods.  If 
it  does  not  sell  goods  it  is  an  un- 
warranted   extravagance.      If    it    in- 


Rubber    For 

Sickroom 

Bath 

Nursery 

Home 

Housecleaning 

Toilet 

Travel 

Ru  b  ber      I  n 

Hot  Water  Bottles 

Fountain  Syringes 

Bulb  Syringes 

Ice  Caps 

Atomizers 

Nipples 

Tubing 

Cushions 

Percolator       Pharmacy 
2  Amino  Street 


creases  the  sales  of  goods  to  a  certain 
point,  it  is  an  economy. 

Often  the  advertisement  which 
will  make  the  quickest  show  of  re- 
turns is  the  most  expensive  in  the 
long  run. 

It  depends  on  whether  you  are  us- 
ing advertising  to  get  the  greatest 
possible  returns  tomorrow  or  the 
greatest  possible  returns  next  week 
and  next  year,  as  well  as  tomorrow. 

Some  advertising  will  bring  quick 
returns,  but  at  the  same  time  lower 
the  standing  of  the  house  using  it  In 
the  minds  of  the  people  who  answer 
the  advertising. 

Every  show  card,  or  every  price 
card,  or  every  "own  paper,"  or  every 
window  or  fence  sign,  or  every  news- 
paper ad-'ertisement  should  be  con- 
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sidered  for  what  it  will  do,  not  for 
what  it  costs. 

There  is  a  vast  amount  of  very 
cheap  advertising  being  used  by 
druggists  all  over  the  United  States 
which  is  extremely  expensive  to 
them  because  it  does  not  sell  their 
goods — does  not  increase  the  estima- 
tion of  their  store,  does  not  create  a 
larger  interest  in  their  store  in  their 
neighborhood. 

Some  drug  stores  start  to  doing 
business  on  a  certain  principle.  They 
build  their  advertising  around  that 
principle  of  doing  business;  tiiey 
make  a  success  because  their  adver- 
tising and  their  method  of  doing 
business  co-ordinate,  co-operate,  pull 
together. 

Other  druggists,  looking  on  from 
the  outside,  with  a  different  kind  of 
drug  store,  doing  business  in  an  en- 
tirely different  way,  see  only  the  ad- 
vertising, and,  thinking  that  it  is  the 
advertising  alone  which  is  making 
the  other  store  successful,  say  imme- 
diately, "Adopt  that  advertising." 


Take  the  question  of  the  size  of  a 
newspaper  advertisement.  Sometimes 
a  4-inch,  single-column  advertisement 
will   not   be   adequate   to   move  the 

PRESCRIPTIONS 

Few  drug  stores  can  or  will 
equal  us  in  drug  quality, 
compounding  facility,  guar- 
anty of  correctness  and 
safety  that  you  can  get 
right  here  in  EVERY 
prescription  however  simple 
or    complex   in    character. 

Percolator    Pharmacy 

2  Amino  Street 

goods  at  all  nor  create  any  interest 
in  the  goods.  That  smalj-sized  ad- 
vertisement might  be  run  every  day 
for  two  weeks  without  attracting  any 


attention.  Suppose  that  it  coat  tl  a 
day  to  run  it;  that  would  be  a  total 
of  114. 

On  the  other  hand,  it  a  $10  adver- 
tisement had  been  taken  the  flrst  day, 
all  the  goods  might  have  been  sold 
and  $4  saved,  and  besides  a  large 
number  of  people  might  have  been 
interested  and  come  to  the  store  and 
bought  not  only  those  goods,  but 
other  goods  as  well. 

If  you  can  use  beautiful  four-color 
cards  for  your  windows  and  your 
store  at  a  cost  of  one-third  more  and 
can  get  twice  the  attention  from  your 
customers,  and  as  a  result  twice  the 
business,  then  the  imore  expensive 
cards  are  cheaper. 

The  first  consideration  la  this:  Is 
this  advertising  adequate  to  create 
the  sales  which  I  want?  If  I  am 
"sending  a  boy  to  do  a  man's  work," 
then  the  cost  of  the  "boy"  is  thrown 
away.  It  would  be  better  to  pay  the 
higher  cost  of  a  man  who  would  do 
the  work,  and  make  the  investment 
profitable. 


Foundations  for   Successful  Drug  Businesses 

Here  is  a  new  note  in  the  old  chorus  of  advice  to  druggists  to  advertise.  (We  at  first  wrote  "concert'^ 
where  "chorus"  now  appears,  but  upon  second  thought  concluded  that  where  so  much  inharmonious 
advice  is  sounded,  "concert"  is  hardly  the  proper  word.)  The  author  of  this  article  qualifies  as  an  ex- 
pert in  two  ways,  first  by  telling  what  he  has  done  as  an  advertiser  of  retail  drug  stores,  and  second  By 
the  style  of  his  composition — as  druggists  here  read  what  he  has  to  say  to  them  and  agree  with  him. 
so,  doubtless  would  the  public  read  what  he  had  to  say  in  the  newspapers  about  the  goods  which  the 
druggists  offer  for  sale  and  be  convinced. 

Bt    a.  Luke  Kerhobn. 


Average  men — so-called — are  in  a  large  majority.  The 
writer  is  an  average  man.    So,  he  assumes.  Is  the  reader. 

It's  the  average  that  we  must  seek,  find  and  cater  to, 
ton't  it?     Yes.     All  right! 

Then  if  either  of  us  goes  Into  a  store,  especially  a 
strange  one,  and,  though  plainly  seen  by  either  clerk  or 
proprietor,  has  to  wait  for  him  until  he  dusts  off  a  shelf, 
tells  some  one  a  story,  unpacks  a  case,  or  finishes  what 
he  is  reading;  — 

Or,  he  appears  with  a  two  days'  growth,  or  without  col- 
lar and  necktie,  or  hands  us  out  a  bunch  of  cigars  with 
wet  hands,  or  a  glass  of  soda  with  dirty  hands;  — 

Or,  he  falls  either  to  greet  us  or  respond  to  our  greet- 
ing, forgets  to  thank  us  when  he  gives  back  the  change, 
or  doesn't  properly  wrap  up  our  package;  — 

Or,  the  floor  is  dirty,  the  show  cases  dusty,  the  shelves 
only  partly  full;  — 

Or,  he's  "Just  out  of"  something  we  need  badly  and 
know  he  ought  to  have,  and  he  perhaps  offends  still  far- 
ther by  not  politely  offering  to  send  out  immediately  for 
It  or  In  some  other  way  helping  us  out,  if  only  by  an 
apology;  — 

If  any  of  these  things  happen  it  leaves  a  bad  or  un- 
pleasant impression,  doesn't  it? 

Yes.    Well,  it's  bad  advertising  for  that  store. 

And  If  you've  soiled  your  fingers  or  your  clothes,  or 
have  been  disputed  or  snubbed  or  substituted  on,  you're 
likely  to  be  thoroughly  disgusted,  aren't  you? 

Yes.    Well,  that's  mighty  bad  advertising  for  that  store. 

But,  wait!  We're  only  average  men — mere  men!  Sup- 
pose we  were  average  women? 

Then  what  waa  classed  above  as  bad  advertising  would 
be  mighty  bad,  and  the  mighty  bad  above  would  be  so 
bad  that  it  would  be  a  shame  to  characterize  It  by  the 
only  word  fit  for  that  purpose  that  comes  to  my  mind. 

Because  women  are  Infinitely  more  obaerving  and  ex- 
acting, a  lot  more  sensitive,  mod  forget  lew  easily  than 
men. 

Also,  they  make  up  the  larger  part  of  the  average 
store's  patronage. 

How  much  would  it  have  cost  that  merchant  to  hare 


shown  the  reverse  side  of  the  picture?  Yet,  if  he  had,  it 
would  have  been  good  advertising. 

There  are  few  men  or  women  living  who  haven't  been 
absolutely  driven  away  from  trading  at  some  store  or 
other  by  some  offense  to  the  eye,  ear  or  pride,  especially 
where  there's  competition. 

Many  merchants  lose  more  money  every  year  through 
shiftlessness  of  this  kind  than  they  spend  in  ten  yeara  in 
advertialng. 

You  can't  fatten  a  pig  that  has  worms! 

Whether  it's  a  house  or  a  business  that  you're  build- 
ing, or  repairing — make  sure  that  the  foundation  is  good. 
•        *        •        • 

And  right  here  I  am  going  to  make  it  my  business  to 
say  something  about  foundations  on  which  businesses 
are  built.  Before  I  go  any  further,  however,  let  me  make 
some  preliminary  remarks. 

Glancing  over  retail  drug  Journals  one  notes  that  a 
great  deal  of  their  space  is  devoted  to  discussions  of  re- 
tail advertising. 

This  is  as  it  should  be,  because  advertising  is  the  one 
phase  of  the  apprentice's  future  career  that  he  seldom  be- 
comes familiar  with  in  his  preliminary  school  and  store 
training,  and  because  good  advertising  is  almoet  invari- 
ably absolutely  essential  to  business  success. 

True,  there  are  thousands  of  druggists  who  never  ad- 
vertise with  printers'  ink,  or  who,  if  they  do,  will  them- 
selves be  slow  to  claim  merit  for  their  efforts.  Yet  most 
of  these  men  are  making  a  living,  and  some  of  them  are 
laying  up  money. 

But,  are  they  successful?  l^sually,  I  am  afraid,  they 
are  not. 

Has  any  druggist  the  right  to  claim  he  is  successful 
because,  by  dint  of  rigid  economy  and  slaving  from  twelve 
to  eighteen  hours  a  day  at  lea«t  six  days  in  the  week,  he 
manages  to  accumulate  five  or  six  or  even  ten  thousand 
dollars  in  a  business  lifetime  of  twenty  to  twenty-flve 
years,  when  any  carpenter,  stone-mason,  plumber  or  lo- 
comotive engineer  can,  with  much  shorter  hours  at  health- 
ier work,  do 'equally  well  or  better  If  equally  economical? 

The  measure  by  which  to  gauge  success  is  opportunity. 
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Unless  one  makes  tbe  most  of  his  opportunitiee  in  his 
locality  he  isn't,  and  can't  be,  and  has  no  right  to  claim 
to  be,  successful. 

His  failure  to  rise,  to  opportunity,  and  thus  cross  the 
border  line  to  real  success  may  be  due  to  any  one  or  more 
of  several  shortcomings — poor  buying,  insufficient  stock, 
too  few  side  lines,  lack  of  proper  accounting  methods,  etc. 
But,  ninety-nine  times  out  of  a  hundred,  the  chief  trou- 
ble is  in  his  advertising,  or  lack  of  advertising. 

A  druggist's  opportunities  are  big,  because  he  carries, 
or  can  carry,  such  a  variety  of  lines.  There  is  no  Indi- 
vidual or  family  but  constantly  needs  and  uses  something 
the  druggist  has  for  sale.  If  he  doesn't  realize  his  op- 
portunities and  grasp  at  them  with  all  his  might  by  ad- 
vertising and  in  all  other  ways  consonant  with  good  pro- 
fessional and  business  methods,  but  especially  by  adver- 
tising— good,  live,  aggressive,  down-to-the-mlnute  and 
every-mlnute  advertising — his  success  won't  measure  up 
to  his  opportunities;  and  it's  his  fault. 

When  there's  a  cigar  store,  a  stationery  store,  a  confec- 
tionery store,  in  his  block,  each  making  as  much  or 
nearly  as  much  money  as  he  does,  although  he  himself 
carries  cigars,  stationery  and  candy,  besides  a  multitude  of 
other  things,  there's  something  -wrong  with  Mr.  Druggist. 

It's  something  that  very  likely  could  be  made  nicely 
right  by  carrying  a  little  more  stock  a  little  better  ar- 
ranged and  cared  for — and  properly  advertised. 
•        *        •        • 

What  I  had  in  mind  when  I  wrote  that  paragraph  about 
the  space  devoted  in  drug  journals  to  retail  advertising 
was  the  fact  that  so  much  of  It  is  given  up  to  incessantly 
hammering  away  on  the  fact  that  the  druggist  could, 
would  and  should  advertise. 

Of  course,  he  can,  must  and  shall — hut  howT 

And  that's  -where  so  many  writers  fall.  They're  full 
of  pity  for  what  he  hasn't  done,  and  with  enthusiasm 
for  what  he  should  do — and  leave  him  there. 

They're  convinced,  and  they  convince  him,  that  he  ought 
to  swim.  So  they  coax  and  urge  him  until  he's  persuaded. 
Whereupon,  when  they've  got  him  to  the  edge  of  the 
water  they  run  away  and  leave  him  there,  quite  serenely 
unconscious  of  the  tact  that  he  doesn't  know  the  first 
thing  about  swimming,  and  isn't  at  all  likely  to  take  a 
chance  of  drowning  by  getting  beyond  his  depth  all  by 
his  lonesome. 

Can  it  be  possible  that  some  of  thoee  who  tried  to  con- 
vert him  didn't  know  how  to  swim  themselves? 

Every  druggist  who  can  be  awakened  to  the  need  of  ad- 
vertising has  been,  time  and  again. 

He  doesn't  need  to  learn  that  he  should  advertise,  but 
what  kind  of  advertising  to  do,  and  how,  when  and 
where  to  do  it. 

That's  -what  I  purpose  in  this  series  to  tell  him. 

But  before  doing  so  I  want  to  fix  his  attention  and  in- 
terest and  renew  his  enthusiasm  by  this  statement  of 
facts : 

All  that  follows  in  this  series  is  ba;3ed  on  actual  experi- 
ences. They  are  not  the  experiences  of  one  druggist,  but 
of  thousands,  accumulated,  studied,  assorted  and  classi- 
fied, thoroughly  analyzed  and  boiled  down,  and  will  here- 
after be  handed  to  each  reader  in  concise,  practical  form 
for  his  own  study,  use  and  profit. 

The  writer  has  for  many  years  studied  and  worked  at 
both  advertising  and  salesmanship  in  all  the  forms  in 
which  they  relate  to  the  retail  druggist.  He  has  visited 
several  thousand  retail  drug  stores  in  more  than  thirty 
States  in  the  Union.  He  has  spent  hundreds  of  thousands 
of  dollars  a  year  of  his  concern's  money  In  newspaper 
and  other  advertising  for  several  thousand  associated 
druggists,  at  the  same  time  acting  as  chief  counsel  and 
adviser  for  those  druggists  in  their  own  private  advertis- 
ing expenditures.  He  has  written  hundreds  of  news- 
paper advertisements  for  druggists,  and  hundreds  of 
booklets  and  circulars:  has  planned  and  helped  to  plan  in 
all  their  details  scores  of  various  kinds  of  premium  con- 
tests, from  free  automobiles  down  to  free  soda  checks; 
has  acted  for  retail  druggists  in  buying  for  them  and 
advising  the  distribution  by  them  of  as  high  as  $200 
worth  of  souvenirs  in  one  year,  the  said  souvenirs  rang- 
ing all  the  way  from  school  bags  and  artificial  fiowers  to 
alligators. 

But,  best  of  all,  he  knows  how  all  these  various  forms 
of  advertising  resulted  under  various  conditions — how  va- 
rious may  easily  be  realized  by  those  who  are  told  that 
this  work  extended  into  practically  every  county  in  the 
United  States  and  Canada,  through  stores  ranging  from 


tbe  thousand-doilar-a-day  kind  down  to  tbe  smallest,  tbe 
information  coming  to  his  central  office  in  letters  from 
the  druggists  interested,  in  which  dally  sales  results 
were  given  in  tabulated  form. 

And  sometimes  these  letters  recounted  failures  of  cer- 
tain advertising  to  produce  results;  which  is  also  to  the 
advantage  of  the  reader,  because  when  one  has  been  an 
advertising  man  for  years  his  advice  is  of  greater  value 
when  it  has  been  tempered  by  misfortune  as  well  as  by 
good  fortune,  and  surely  is  more  -worthy  of  confidence, 
because  the  advertising  man  who  claims  never  to  have 
failed  in  any  attempt  has  either  had  mighty  little  experi- 
ence or  is  a  monumental  liar. 

None  of  the  foregoing,  please,  I  say,  with  the  Intention 
of  being  boastful,  and  I  hope  no  one  will  think  so.  It  Is 
simple  truth  told  the  reader  so  that  he  may  weigh  for 
himself  the  value  of  the  series  that  Is  to  follow.  I  want 
each  reader  to  know  that  he  is  to  have  the  boiled  down, 
practical  experience  of  thousands  of  retail  druggists  In  all 
kinds  of  advertising,  digested  for  him.    It  is  all  facts. 

I  shall  not  only  tell  him  how  to  do  many  things  that 
he  can  safely  and  profitably  do,  but  of  many  things  that 
he  can't  safely  or  profitably  do.  And  that  surely  is  of 
value,  too,  because  a  penny  saved  Is  not  only  a  penny 
earned,  but  frequently  a  penny  wasted  in  Ineffectual  ad- 
vertising has  discouraged  the  expenditure  of  many  dollars 
that  might  have  yielded  Immense  dividends. 
•        *        »        » 

There  are  many  ways  to  advertise,  most  of  which  are 
open  to  and  should  be  used  by  every  merchant.  Some  of 
them  cost  practically  nothing,  yet  are  as  necessary  to 
success  as  those  that  cost  much. 

Unless  you  begin  with  and  constantly  keep  up  the  in- 
expensive kinds  you  will  waste  the  money  you  spend  on 
the  kinds  that  cost  more. 

To  succeed,  you've  got  to  start  right 

Your  store  and  stock,  your  clerks  and  yourself,  must 
be  kept  clean. 

You  must  keep  your  stock  in  every  department  filled. 

You  and  your  clerks  must  be  attentive,  courteous  and 
obliging,  all  the  time. 

You  ask  what  these  things  have  to  do  with  advertising. 

Everything.  They  are  advertising — the  beet,  though 
cheapest,  kinds.  At  the  same  time,  they  make  the  founda- 
tion on  which  all  your  advertising — yes,  even  your  busi- 
ness and  your  chances  of  making  it  a  success — rest. 

Do  and  be  these  things,  and  you'll  succeed  better  with- 
out any  other  advertising  whatever  than  you're  likely  to 
if  you  invest  lavishly  in  all  other  kinds  yet  neglect  these. 

They're  the  solid  rock  foundation.  Build  on  them — or 
the  shifting  sands  and  its  fateful  consequences  for  yours. 


Storing  Small  Articles. 

Get  a  cabinet  having  sliding  doors  and  fitted  with  pig- 
eon-holes of  varying  sizes,  each  to  take  one  bottle  laid  on 
the  side.  These  pigeon-holes  could  be  numbered  and  a  ready 
reference  list  kept.  For  storing  small  packages  of  syn- 
thetic and  miscellaneous  drugs  a  chemist  had  an  upright 
cupboard  made  7%  feet  high,  outside  width  22%  inches, 
inside  20%  inches,  depth  6  inches,  fifteen  shelves  of  %  inch 
stufl",  5%  inches  apart.  Seventy-five  winged  tin  boxes  used 
by  Seabury  &  Johnson  for  100  mustard-leaves,  were  fitted 
into  this,  in  alphabetical  order,  with  all  the  small  vials  of 
extracts,  essential  oils,  synthetics,  etc.  The  door  of  the 
cupboard  was  like  a  trunk-lid,  3  inches  deep,  strongly 
hinged  on,  and  had  ten  shelves,  on  which  were  arranged 
alphabetically  all  the  fluid  extracts  In  8-ounce  vials  or  leei. 
— Chemist  and  Druggist  Diary. 


High-Cost-of-Sickness  Display. 

In  the  window  of  W.  F.  Root's  pharmacy,  Brattleboro, 
Vt.,  recently  appeared  a  display  of  vials  of  drugs  and 
chemicals  with  a  card  attached  to  each  bearing  the  name 
of  the  drug  or  chemical,  the  place  from  which  It  was 
imported,  and  the  great  Increase  in  its  cost  caused  by 
war  conditions.  On  a  large  card  was  printed  the  follow- 
ing: 

A  few  of  the  large  number  of  drii)rs  and  chemicals,  the 
price."*  of  which  have  been  advanced  by  the  war  abroad  and 
their  Increase  in  per  cent.  Tlip  greater  part  of  these  are  sold 
or  used  every  day — the  remainder  «iot  as  often. 

The  telling  power  of  this  kind  of  display  is  much  more 
effective  than  newspaper  notices.  It  could  be  well  used 
by  druggists  everywhere. 
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Philadelphia  College  Teaches  Merchandising 

Jn  a  series  of  lectures  and  demonstrations  students  of  the  Philadelphia  College  of  Pharviacy  are 
made  to  understand  conditions  which  actually  will  confront  them  when  they  engage  in  business  and 
they  are  shotcn  how  to  overcome  some  of  the  many  difficulty  in  accounting,  buying  and  selling. 
Practical  men  who  have  made  successes  in  business  are  called  in  to  assist  the  regular  college  corps  of 
instructors  Last  month  was  presented  here  on  abstract  of  a  lecture  delivered  in  this  course  by  Dr.  E. 
Fullerton  Cook    and  reports  of  other  lectures  and  features  of  the  course  are  now  given. 


The  second  special  lecture  was  delivered  by  George  M. 
Beringer,  chairman  of  the  Board  of  Trustees  of  the  Col- 
lege, his  subject  being  "Buying  for  a  Retail  Drug  Store. 
George  M.  Beringer  on  Buying. 
Mr.  Beringer  prefaced  his  remarl<s  by  saying  that  the 
retail  drug  business  today  required  not  only  a  thorough 
groundiag  in  professional  activities,  but  also  an  adequate 
training  in  mercantile  methods.  .  y.„  ti,^ 

He  called  attention  to  a  recent  article  sent  out  by  the 
Whartoa  School  of  Finance  and  Business  of  the  University 
of  Pennsylvania,  in  which  young  business  men  were  urged 
to  secure  a  more  thorough  business  training  as  a  means 
of  increasing  their  efficiency.  In  this  way  it  would  be 
possible  for  many  to  increase  their  earning  capacity  at 
least  25  per  cent,  a  vear,  which  would  insure  a  doubling 
of  income  every  four  years.  This  meant  that  not  only 
would  the  young  business  man  himself  be  advanced  in 
responsibility  and  position,  but  that  every  young  man 
so  improved  became  a  factor  in  the  improvement  of  the 
citv  in  which  he  lived.  In  the  race  for  trade  the  city  that 
had  the  largest  number  of  such  efficient  men  was  bound 
to  outstrip  the  others. 

Business  itself  was  a  poor  business  school;  universities 
and  schools  had  recognized  that  business  is  becoming  a 
science  and  experience  had  proven  that  their  theory  was 
correct 

The  demand  of  business  was  to  "produce."  To  produce 
meant  profit,  and  only  through  this  means  could  ad- 
vancement be  secured.  The  difference  of  a  fraction  of  a 
cent  in  the  cost  for  a  given  product  or  service  often  meant 
the  difference  between  a  profitable  or  a  failing  business. 
If  the  Pennsylvania  Railroad  could  reduce  the  cost  of 
hauling  freight  one-tenth  of  one  per  cent.  It  would  add 
$10,000,000  yearly  to  its  profits. 

The  buying  of  goods  for  a  retail  drug  store  was  one  of 
the  most'  important  problems  before  the  druggist  In  re- 
lation to  profit.  Aids  for  the  larger  buyers  (manufac- 
turers Or  Jobbers)  had  been  well  organized.  There  were 
price  lists  of  many  kinds,  some  published  annually,  others 
monthly,  and  special  lists  weekly  and  even  daily.  In 
addition  to  this,  drug  brokers  had  established  an  efficient 
service  and  acted  as  correspondents  for  large  buyers  of 
drugs  and  chemicals.  The  buyer  was  informed  dally  by 
letter,  and  on  occasions  many  times  In  a  day,  of  changes 
In  price  This  latter  service,  of  course,  was  a  special  one, 
and  too  expensive  for  the  reUller,  but  the  man  who  was 
doing  a  large  buslnefis  should  know  quickly  any  changes 
In  prices.  ,^  ,         . 

While  the  reUller  did  not  have  all  these  agencies  at 
bis  command,  he  could  readily  secure  much  Information 
if  he  desired.  Some  drug  journals  published  monthly 
price  IlBts.  The  Oil,  Paint  and  Drug  Reporter  was  also 
a  valuable  medium  of  information  for  both  wholesaler 
and  retailer.  Besides  giving  prices,  that  journal  con- 
tained other  valuable  Information,  such  as  the  quantity 
of  drugs  or  chemicals  In  the  warehouses  In  New  York 
and  other  drug  centers,  also  the  amount  of  drugs  Imported 
and  exported,  and  prospective  conditions  in  domestic  and 
foreign  markeU.  A  study  of  that  Journal  would  often 
enable  one  to  predict  a  rise  or  fall  in  prices  and  to  act 
accordingly.  .   ^       ,       ,    ^,  ^ 

The  financier  who  dealt  In  stocks  and  bonds  studied 
the  market  dally.  The  druggist  could  often  profit  by  bis 
example. 

Some  newspapers.  noUbly  the  New  York  OommerciaJ, 
published  dally  reports  on  the  condition  of  the  chemical 
and  drug  markets. 

An  Illustration  of  the  value  of  studying  such  was  given 
by  the  sUtlstics  of  menthol  supply.  The  imports  of  men- 
thol Into  the  United  SUtes  In  eleven  months  of  1915  were 
about  299.000  pounds,  while  in  1914  only  110,000  pounds, 


and  in  1913,  45,000  pounds  were  imported.  Any  one  know- 
ing this  condition  would  realize  that  there  was  no  need 
for  buying  menthol  at  a  high  figure  and  In  large  quan- 
tities. 

The  market  condition  today,  of  course,  was  unprece- 
dented. The  United  States  had  been  called  upon  to  sup- 
ply many  new  chemicals  not  only  for  its  own  trade,  but 
also  in  enormous  quantities  for  exportation.  Sixty  per 
cent,  of  oxalic  acid  came  from  European  countries  In 
normal  times.  Less  than  two  years  ago  it  sold  for  from 
7  to  9  cents  a  pound.  It  was  quoted  today  on  the  Amer- 
ican market  in  small  quantities  at  from  65  to  70  cents  a 
pound,  and  was  actually  being  exported  in  large  quan- 
tities at  60  cents  a  pound. 

If  the  retail  druggist  was  informed  as  to  where  the 
crude  material  was  produced,  and  which  markets  han- 
dled the  product,  he  could  intelligently  buy  under  even 
the  peculiar  conditions  now  existing.  For  instance,  if  a 
drug  were  grown  and  collected  only  In  one  of  the  Eu- 
ropean countries  now  at  war,  he  would  know  that  it 
would  be  difficult  to  secure  that  drug.  If,  on  the  other 
hand,  the  drug  were  collected  in  South  America,  or  in  our 
own  country,  there  would  not  be  the  same  occasion  for 
purchasing  in  quantity  and  at  high  prices. 

New  York  had  usually  been  the  best  source  for  crude 
drugs,  chiefly  because  of  the  large  importation  through 
that  port  Philadelphia  had  often  had  an  advantage  in 
the  chemical  market,  because  of  its  large  manufacturing 
establishments  and  certain  Internal  competition. 

The  price  and  the  exportation  of  formaldehyde  fur- 
nished another  illustration  of  the  advantage  of  knowing 
the  markets.  In  one  week  315,285  pounds  of  formalde- 
hyde was  exported.  This  was  an  example  of  a  chemical 
which  only  a  few  years  ago  was  extensively  Imported. 
This  sale  meant  an  unusual  demand  for  and  a  certain 
advance  in  methyl  alcohol,  and  all  associated  products, 
and  although  the  market  was  not  Immediately  affected, 
the  dealer  could  anticipate  an  advance  in  formalde- 
hyde, hexamethylene  tetramine,  etc.,  and  so  be  able  to 
protect  himself  If  he  knew  the  situation. 

The  traveling  salesmen  offered  the  retailer  a  source  of 
information  that  was  usually  up-to-date,  and  the  retailer 
should  gather  all  the  Information  from  the  traveler  pos- 
sible, use  his  best  Judgment  as  to  Its  reliability,  and  act 
accordingly. 

Another  problem  In  buying  by  the  retail  druggist  was 
the  quantity  he  required.  He  should  know  the  probable 
demand  for  a  given  period  and  buy  goods  accordingly, 
and  not  overstock. 

By  knowing  the  advance  In  metallic  mercury  and  me- 
tallic bismuth  that  occurred  some  time  ago,  the  drug- 
gist might  have  known  that  the  price  for  the  salts  of 
these  metals  would  soon  be  advanced,  yet  many  did  not 
take  advantage  of  the  situation. 

Arnica,  aconite,  belladonna  and  other  drugs  not  gn'own 
In  this  country  were  certain  to  advance  when  the  war 
started.  Retailers  should  have  bought  accordingly.  One 
large  user  of  elns  bark  began  to  buy  in  enormous  quan- 
tities as  soon  as  the  prices  of  drugs  began  to  go  up,  but 
had  this  man  known  the  source  of  elm  he  would  not 
have  done  so,  for  Its  price  was  not  necessarily  affected  by 
the  war  and  this  man  unknowingly,  by  his  lack  of  infor- 
mation, made  a  "high  market"  against  himself. 

These  were  a  few  of  the  many  points  concerning  buy- 
ing which  the  retail  druggist  had  to  face,  yet  a  careful 
and  intelligent  study  of  this  problem  of  the  market 
should  be  worth  much  in  profit  to  every  retail  druggist. 


Heis  on  Principles  of  Salesmanship. 
The   third   lecture   in   the  course   was   given   by   Prof. 
Herbert  W.  Hess,  of  the  Wharton  School  of  Finance  and 
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Commerce,  of  the  University  of  Pennsylvania,  ttie  subject 
being  "Tlie  Principles  of  Salesmanship." 

Prof.  Hess  stated  that  the  consideration  of  salesmanship 
as  a  science  was  comparatively  new,  and  had  had  to  win 
its  way  by  proving  its  merit.  It  had  been  necessary  to 
collect  many  facts  concerning  business  to  study  their  re- 
lation to  each  other,  and  to  business  In  general,  and  from 
that  deduce  certain  lines  of  action. 

In  this  development  "youth"  was  largely  In  opposition 
to  "old  age,"  but  deference  must  often  be  given  to  the 
older  men  and  their  methods:  yet  he  predicted  that  those 
today  who  see  the  value  of  scientific  salesmanship,  and  use 
it,  will  in  twenty-flve  years  be  th»  leading  business  men 
in  every  community. 

E^very  group  of  young  men  included  those  who  might  de- 
velop extremes,  both  of  efficiency  and  inferiority.  What 
was  wanted  was  a  concept,  or  a  vision.  The  power  was 
there.  EJlectrlcity  has  been  in  the  universe  since  the  be- 
ginning, but  it  was  only  when  some  one  developed  a  con- 
cept for  its  use  that  the  power  was  harnessed,  and  was 
made  one  of  the  great  forces  of  the  world.  Selling  power 
had  always  heen  present,  but  those  who  were  now  de- 
veloping the  science  were  making  of  it  a  powerful  factor 
in  busmess  through  belief  and  use.  Only  by  gaining  a  big 
concept  and  applying  it  could  results  be  secured.  The 
.smaller  details  then  naturally  fell  into  their  place. 

The  condition  of  the  world  had  changed.  At  one  time 
there  was  not  enough  of  the  world's  goods  to  go  around. 
Today  the  quantity  was  aufflcient,  but  the  distribution 
methods  were  detective.  There  was  plenty  of  food  and 
clothing,  and  well-built  houses,  but  yet  we  had  the  poor 
and  the  slums.  The  social  order  needed  adjustment  on  a 
scientific  basis. 

The  same  principle  applied  to  business.  Every  ar- 
ticle for  sale  in  a  drug  store  was  needed  by  some  one. 
It  was  only  a  question  of  distribution  and  the  ability 
to  persuade  people  to  buy.  The  drug  store  touched  every 
activity  of  life.  It  supplied  the  needs  from  youth  to  old 
age.  Birth,  marriage  and  death,  all  caused  the  cus- 
tomer to  call  at  the  drug  store. 

The  common  need  bacli  of  every  stimulation  of  sales, 
however,  must  be  an  effort  to  give  service  to  the  com- 
munity. One  must  commit  himself  to  service,  and  In- 
augurate a  new  concept  in  the  minds  of  his  customers. 

Some  one  Invented  the  tooth  brush.  The  result  was 
that  the  world  today  needed  tooth  brushes,  and  health 
had  been  vastly  promoted.  Some  one  devised  a  safety 
razor,  and  while  at  first  all  laughed  at  the  idea  of  using 
a  "lawn-mower"  on  the  face,  today  the  world  uses  such 
razors. 

People  as  a  rule  did  not  want  new  things;  It  was  easier 
to  follow  old  habits,  but  it  was  left  to  the  efforts  of  the 
salesman  to  persuade  people  to  try  new  methods  or  aids. 

In  the  development  of  a  selling  talk  in  connection  with 
the  sale  of  any  article  there  were  at  least  four  view- 
points. The  first  and  most  Important  was  a  concise  and 
reasonable  statement  of  the  usefulness  of  the  article;  the 
second,  a  presentation  of  its  beauty  or  attractiveness,  or 
the  relation  of  the  article  to  the  esthetic  side  of  the  cus- 
tomer, which  is  well  illustrated  by  automobile  advertise- 
ments which  show  a  car  in  the  midst  of  beautiful  scenery, 
thus  suggesting  similar  possibilities  for  travel  and  en- 
joyment by  the  buyer;  the  third,  making  the  surroundings 
of  an  article  as  important  as  the  article  itself;  and  last, 
but  probably  least  important,  the  question  of  price. 

It  is  essential  that  the  salesman  learn  to  explain  clearly 
but  concisely  the  use  and  beauty  of  every  article  that 
he  offers  for  sale.  He  should  be  able  to  illustrate  Its 
application  to  life,  and  yet  know  where  to  stop.  Many 
salesmen  talked  entirely  too  much.  The  customer  was 
wearied  and  lost  interest. 

Returning  to  the  details  of  the  drug  store,  the  different 
types  of  druggists  were  sketched.  First,  we  had  the  purely 
professional  druggist  who  refused  to  consider  the  appli- 
cation of  business  methods,  believing  that  his  dignity  was 
lowered  by  making  any  appeal  except  through  his  pro- 
fessional reputation.  This  type  would  often  find  great 
difficulty  in  making  money,  even  enough  to  pay  expenses, 
since  some  other  person,  half-professional  and  half-busi- 
ness, would  be  a  real  competitor,  by  offering  both  pro- 
fessional activity  and  community  service.  A  second 
class  was  solely  for  business.  They  became  the  executives 
and  there  was  a  place  for  them  in  the  drug  business  of 
today  through  the  development  of  the  "chain  system"  of 
stores.    In  a  third  group  were  those  who  were  semi-profes- 


sional and  semi-business,  and  this  group  probably  best 
met  the  demands  of  the  present  day. 

The  desideratum  for  all  must  be  service.  One  must  have 
ideals  and  initiative.  The  creative  type  was  needed.  Even 
egoism  was  a  desirable  quality  because  this  Indicated  a 
feeling  of  power  within;  a  knowledge  that  one  could  do 
things;  a  force  that  compelled  one  to  start,  and  a  confi- 
dence that  he  could  accomplish.  The  undesirable  impres- 
sions given  by  egotism  will  pass  away  in  time. 

Problems  must  be  analyzed.  This  should  Include  the 
business  itself  from  every  angle,  and  also  the  public. 

During  a  summer  tour  many  drug  stores  were  visited 
by  the  speaker  in  which  he  found  a  number  of  types  of 
druggists. 

There  were  those  who  "Just  happened  to  be."  One  won- 
dered how  they  did  succeed,  yet  at  times  they  seemed  to  i>e 
making  money.  The  windows  were  dirty  and  ill-kept, 
the  soda  fountain  unattractive  and  unsanitary,  and  the 
service  poor  beyond  description.  Possibly  such  druggists 
stay  in  business  because  there  is  no  real  competition. 

Another  type  was  the  haughty  druggist,  who  said  to 
himself:  "I  will  not  ask  any  one  to  come  to  my  store.  To 
me  they  will  all  have  to  come."  Naturally  he  failed  in 
the  larger  ideal  of  service  to  the  community. 

A  third  type  was  the  conservative  man.  He  was  re- 
spected and  usually  maintained  high  Ideals,  but  he  did  not 
often  make  money.  If  one  is  of  this  class  he  should  rec- 
ognize it,  and  overcome  defects  by  associating  with  a 
"live  wire." 

A  fourth  group  were  those  who  gave  too  much  atten- 
tion to  details.  These  men  did  not  know  how  to  get  things 
done.  Their  time  was  forevei-  occupied  by  attending  to 
small  things. 

Another  type  was  the  executive  man.  He  was  quick  to 
see  the  tendency  of  the  times  and  adjust  himself  accord- 
ingly. He  was  the  kind  of  man  who  might  become  man- 
ager of  a  big  business,  using  both  professional  and  scien- 
tific types  as  employees. 

The  sixth  group  were  the  scientific.  These  were  the 
men  who  were  wanted.  They  were  analytical.  They  as- 
sembled the  facts  on  every  proposition  and  analyzed  and 
clarified  the  situation  before  acting.  Men  of  this  type  had 
initiative  and  imagination. 

The  last  group  were  those  who  cut  rates.  These  men 
were  justified  from  an  economic  standpoint.  They  bought 
in  large  quantities  and  sold  at  a  small  profit,  and  one 
can  not  say  that  they  do  not  have  as  important  a  place  in 
business  today  as  the  more  conservative  business  man. 

With  reference  to  sales,  at  least  four  stages  were  rec- 
ognized: the  "pre-approach,"  the  "approach,"  the  "dem- 
onstration," and  the  "close."  In  the  pre-approach  the  ap- 
pearance of  the  store,  and  the  manner  of  the  clerk  or  the 
druggist  had  much  to  do  with  the  first  impressions,  and 
first  impressions  were  often  vital.  A  druggist  often  looked 
sad  and  fearfully  disappointed  with  life.  This  attitude 
should  be  changed.  The  customer  should  be  greeted  cor- 
dially and  pleasantly.  Human  nature  should  be  studied, 
and  the  customer  "sized  up,"  so  that  the  right  word  might 
be  said  at  the  right  time. 

In  the  approach  one  should  endeavor  to  get  the  desired 
Information  from  the  prospective  customer  so  that  there 
could  be  an  intelligent  presentation  or  demonstration.  If 
the  first  three  steps  were  rightly  taken  the  close  followed 
naturally.    Preferably  the  close  should  not  be  forced. 

Certain  individual  qualities  should  be  studied  and  de- 
veloped by  every  salesman.  The  customer  should  be  im- 
pressed with  the  honest  intention  of  both  the  salesman 
and  the  firm.  Honesty  meant  that  any  goods  would  be 
taken  back  if  not  satisfactory,  and  this  led  to  confidence, 
probably  the  most  important  asset  which  any  store  can 
develop. 

Another  factor  necessary  in  good  salesmanship  was  that 
of  persistency.  There  was  a  cumulative  impression 
through  repetition.  Cheerfulness  should  be  developed  as 
a  quality  which  modified  all  personal  relations. 

The  personal  appearance  of  the  clerk  In  dress  and 
habits  was  a  determining  influence  in  handling  people. 
One  place  at  least  where  health  and  cleanliness  were 
needed  was  in  a  drug  store,  and  the  soda  fountain  would 
often  be  found  to  be  the  "barometer"  of  a  druggist's  ideal 
of  a  sanitary  store. 

The  voice  should  be  cultivated.  Some  men  fail  to  use 
that  asset.  The  voice  should  indicate  that  the  speaker 
was  human  and  sympathetic.  Sometimes  the  Intonation 
was  monotonous  and  mechanical;   the  voice  should  rise 
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and  fall,  and  be  expressive  of  a  desire  to  educate  and  to 
serve. 

The  retailer  should  avoid  unclean  stores,  inefficient 
help,  lack  of  attention,  lack  of  Instruction,  and  lack  of 
service. 

In  selling  talk  concerning  the  many  articles  of  merchan- 
dise handled  in  a  drug  store  one  can  appeal  to  many 
emotions,  such  as  sympathy,  beauty,  hunger,  taste  and 
health.  Selling  could  be  made  an  intense  pleasure.  It 
is  a  splendid  game,  with  a  chance  to  win.  It  is  like  sail- 
ing a  yacht.  One  sees  the  sails,  and  feels  the  breeze,  and 
some  one  has  the  tiller.  If  the  "skipper"  is  not  steady 
in  his  duties  he  fails  to  get  where  he  expected.  With  a 
skillful  helmsman  the  cruise  could  be  made  a  success. 


A  Series  of  Demonstrations. 

At  the  fourth  meeting  of  the  course  a  number  of  retail 
druggists  presented  various  points  in  salesmanship. 

James  L.  Fouke  gave  one  of  the  demonstrations.  He 
had  spent  a  number  of  years  in  the  retail  drug  business  as 
manager  of  a  store  at  St.  Louis,  but  appeared  as  a  rep- 
resentative of  a  company  manufacturing  a  razor  strop. 
That  his  methods  were  practical  and  effective,  seemed  to 
be  demonstrated  by  his  personal  sales  in  one  store  of 
twenty-eight  $3.50  strops  in  one  week,  and  over  500  since 
he  started  the  special  demonstration.  His  methods  showed 
personality,  and  yet  he  was  teaching  them  to  many  clerks 
who  applied  them  successfully.  He  emphasized  the  Impor- 
tance of  thoroughly  knowing  the  goods  one  was  selling, 
and  of  having  every  aid  to  a  sale  close  at  hand,  so  that 
one  need  not  leave  the  customer  and  could  hold  his  at- 
tention constantly. 

He  illustrated  by  means  of  a  magnified  razor  blade  the 
condition  of  the  ordinary  razor  a  short  time  after  leav- 
ing the  factory,  or  after  having  been  specially  sharpened. 
He  offered  the  customer  a  new  blade,  sharpened  on  the 
strop  he  represented,  asking  him  to  try  It  the  next  morn- 
ing, and  return  each  day  for  ten  days  to  have  it  receive 
the  proper  sharpening.  He  said  that  the  prospective 
customers  who  permitted  him  to  do  this  were  so  well 
pleased  at  the  end  of  the  second  or  third  day  that  at  least 
one  in  five  bought  the  outfit.  He  emphasized  the  impor- 
tance of  giving  real  service  and  pleasing  the  customer.  By 
these  policies  he  had  been  able  to  increase  his  own  busi- 
ness, and  he  had  taught  many  others  to  follow  the  same 
plans. 

E.  G.  MacCracken,  who  is  one  of  the  managers  of  the 
George  B.  Evans  stores  in  Philadelphia,  next  spoke  of  the 
problems  before  the  sales  manager  in  a  departmentized 
drug  store.  The  talk  he  gave  corresponded  to  that  with 
which  he  trained  new  clerks  of  the  store,  as  well  as  those 
who  were  part  of  the  regular  sales  force.  A  feature  of  his 
management  consisted  of  frequent  talks  on  salesmanship 
and  salesmanship  methods  to  all  the  clerks.  The  keynote 
of  bis  talk  was  that  good  business  was  founded  on  good 
service,  and  the  best  business  meant  the  best  service.  It 
was  possible  for  clerks  greatly  to  Improve  their  salesman- 
ship qualities  if  they  would  study  the  right  principles  of 
salesmanship,  and  apply  the  methods  which  have  been 
proven  to  be  effective.  A  careless  employee  was  a  weak 
spot  In  the  business.  He  would  never  make  a  good  em- 
ployer. Only  those  who  were  successful  could  expect  ad- 
vancement; the  others  go.  A  point  that  must  be  em- 
phasized among  clerks  was  that  their  social  affairs  must 
be  left  out  of  the  business.  A  friend  coming  in  to  dis- 
cuss the  party  of  last  night,  or  of  some  future  date,  or 
simply  to  talk  socially,  took  the  time  of  the  employer,  and 
unflttpd  the  clerk  for  proper  salesmanship.  A  customer 
flndinK  a  clerk  so  engaged  would  often  leave  the  store 
rather  than  Interrupt.  This  has  been  frequently  seen,  and 
it  means  a  disappointed  and  unsatisfied  customer,  and 
consequently  poor  business.  The  clerk  should  be  Instruct- 
ed not  to  ask  foolish  questions.  Customers  often  have  to 
as«  what  are  technical  terms  and  if  they  make  a  mistkae 
one  should  not  try  to  correct  them,  but  If  It  Is  under- 
stood clearly  what  they  want.  It  should  be  supplied  with- 
out further  question.  Customers  frequently  ask  foolish 
questions,  but  they  should  be  treated  courteously  and 
patiently.  There  will  be  ample  reward  In  ths  confidence 
and  good  will  which  follows.  The  saleaman  must  be 
familiar  with  every  Item  he  has  to  sell.  He  must  be 
absolutely  honest  in  his  statemenU  about  goods.  It  is 
his  business  to  serve  the  customer,  not  argue  with  him. 
He  should  never  say  "we  are  out"  of  an  article  unless  ab- 
-oi  itriy  certain  that  this  Is  true,  and  should  then  try  to 


secure  an  opportunity  to  get  it  and  deliver  it.  The  sales- 
man must  never  become  offended  if  a  customer  does  not 
buy.  It  possibly  is  the  salesman's  own  fault.  Every  cus- 
tomer is  different,  and  needs  different  treatment.  The 
salesman  should  interest  himself  in  his  job.  If  he  is  not 
interested  he  should  move  on  to  some  place  where  he  is 
needed.  Smiling  is  a  great  aid  to  salesmanship.  One 
who  could  not  smile  was  poorly  qualified  to  be  a  drug  clerk. 
The  salesman  should  not  hesitate  to  show  the  goods;  that 
is  the  way  he  can  sell  them;  he  can  say  too  much;  he 
should  know  his  sales  talk,  and  stop  there. 

Samuel  B.  Davis,  who  is  the  owner  of  a  number  of  re- 
tail drug  stores  in  Philadelphia,  gave  a  demonstration  of 
salesmanship,  to  emphasize  in  a  practical  way  some  of  the 
principles  that  had  been  outlined  in  the  different  sales- 
manship talks.  He  described  methods  followed  in  his 
stores,  which  represented  the  ideas  he  had  found  prac- 
tical and  which  brought  results  for  him.  Several  students 
assisted  in  the  demonstration,  taking  the  part  of  cus- 
tomers, and  buying  various  lines  of  merchandise.  A  dis- 
play of  goods  was  made,  and  the  customer  entered  to  ask 
for  the  particular  item  which  it  was  planned  to  sell.  One 
man  asked  for  a  tooth  brush,  and  suggested  "about  a  ten- 
cent  one."  Mr.  Davis  showed  him  a  full  line  of  brushes, 
including  the  cheaper  ones,  and  explained  the  difference 
in  quality,  emphasizing  the  better  service  which  would  be 
secured  from  the  higher  priced  tooth  brush,  carrying  with 
it  a  guarantee.  When  the  sale  was  completed,  he  tactfully 
suggested  the  need  of  tooth  powder,  or  tooth  paste,  thus 
applying  suggestive  salesmanship.  Another  man,  with  a 
family,  who  was  supposed  to  be  a  regular  customer  from 
the  neighborhood,  asked  for  a  hot  water  bottle.  The  dis- 
play of  various  grades  of  hot  water  bottles  included  the 
cheaper  bags,  but  also  the  best.  The  higher  price  called 
forth  the  comment  from  the  customer  that  he  had  seen 
bags  for  sale  in  a  downtown  department  store  for  39 
cents.  This  gave  an  opportunity  to  the  salesman  to  tell 
something  of  the  manufacture  of  rubber  goods,  their  com- 
parative values,  and  the  advantage  of  buying  a  hot  water 
bottle  that  would  give  long  service,  and  be  covered  by  a 
guarantee.  Other  sales  of  drug  store  merchandise  were 
made,  carrying  out  similar  salesmanship  principles. 


Personality  Pays. 

It  seems  a  pity  that  so  many  druggists  neglect  the  ad- 
vantages offered  in  advertising  to  control  their  own  ter- 
ritories, said  Jerome  A.  Wilkerson  before  the  Pennsyl- 
vania Pharmaceutical  Association.  When  a  man  opens 
up  a  big  downtown  camera  store,  his  overhead  and  ad- 
vertising expenses  are  enormous,  yet  he  meets  these  and 
still  makes  a  profit.  He  draws  your  customers  and  those 
of  other  localities  to  constitute  a  volume  of  business.  He 
popularizes  his  store.  He  has  no  inducements  to  offer 
better  than  yours.  Yet  he  succeeds  without  the  valuable 
asset  of  personality. 

People  living  in  your  locality  would  rather  buy  in  your 
store  where  they  are  known  and  free  to  ask  questions. 
There  is  nothing  more  desired  by  them  than  to  trade 
where  they  are  known,  provided  the  merchant  wins  their 
confidence,  has  a  fresh  stock,  low  prices  and  the  ability  to 
glvo  them  what  they  seek. 

I  often  have  been  told  that,  other  things  being  equal, 
people  would  rather  purchase  goods  from  us,  where  they 
are  known  and  have  some  recourse  in  event  anything 
goes  wrong,  than  to  buy  at  a  strange  place.  Hence,  I  main- 
tain that  the  most  valuable  asset  a  local  druggist  has  is 
his  personality. 

■  ♦  ■ 

The  Arguing  Clerk  Who  Wins,  Loses. 

Detroit  has  a  hotel — the  Statler — where  satisfaction  Is 
ffwwanteed  to  every  guest.  And  the  guarantee  is  a  real 
one,  not  a  mere  advertising  phrase.  The  permanent  in- 
structions which  every  employee  is  expected  to  live  up  to 
are  these: 

"No  employee  of  this  hotel  is  allowed  the  privilege  of 
arguing  any  point  with  a  guest.  He  must  adjust  the  mat- 
ter at  once  to  the  guest's  satisfaction,  or  call  his  superior 
to  adjust  It.  Wrangling  has  no  place  in  Hotel  Statler. 
And  remember — the  guest  Is  always  right!" 

If  any  employee  fails  to  obey  these  Instructions,  be  is 
dismissed  for  incompetence. 

That  type  of  drug  clerk  who  always  insists  on  the  "just 
as  good"  argument  wouldn't  last  very  long  in  the  Statler 
service. — Modern  Pharmacy. 
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NEWS  OF  THE  A.  PH.  A.  BRANCHES 


Denver  Branch  Establishes  Local  Membership 
and  Adopts  an  Alcohol  Formula. 

The  regular  monthly  meeting  of  the  Denver  branch  of 
the  American  Pharmaceutical  Asaociation  was  held  April 
18th  at  the  Adams  Hotel.  As  usual,  a  dinner  preceded 
the  business  meeting,  which  was  called  to  order  by  Presi- 
dent Hover  at  about  8:15  p.  m. 

A  resolution  in  regard  to  the  interference  with  the  im- 
portation of  foreign-made  drugs  and  chemicals  by  the  bel- 
ligerent nations  of  Europe  was  passed,  and  a  copy  of  it 
ordered  to  be  sent  to  the  Secretary  of  State. 

The  legislative  committee  reported  that  word  had  been 
received  from  all  members  of  both  branches  of  Congress 
from  Colorado,  to  the  effect  that  each  one  was  in  favor  of 
the  Stevens  bill. 

The  following  resolution  was  adopted: 

Any  registered  pharmacist  or  any  person  engaged  In  the 
retail  or  -.vholesnle  drug  business  or  In  the  manufacture  or 
sale  of  medicines  or  other  merchandise  to  the  drug  trade,  or 
uny  person  engaged  In  teaching  pharmacy  or  any  of  Its  allied 
branches,  students  of  pharmacy,  physicians  or  other  persons 
whose  Interests  are  allied  to  pharmacy  In  any  way.  If  not 
members  of  the  American  Pharmaceutical  Association  may 
becomu  aaioclate  members  of  this  branch  upon  payment  of 
the  local  dues  and  upon  being  elected  to  associate  member- 
ohlp  by  a  majority  vote  of  those  present  at  any  regular 
meeting.  Associate  members  may  vote  upon  all  questions 
not  relutlns  to  matters  concerning  the  American  Pharmaceu- 
tical Association. 

The  question  of  a  formula  for  a  denatured  alcohol  suit- 
able for  bathing  purposes  was  again  brought  up.  The 
County  Medical  Society  had  approved  of  a  formula  which 
calls  for  26  grains  of  tartar  emetic,  3  drams  of  "formal- 
dehyde," 1  quart  of  water  and  3  quarts  of  alcohol.  The 
mixture  is  to  bear  a  label  printed  in  red  Ink  to  read: 
•'Bathing  alcohol.  Poisonous  If  taken  internally,  but 
harmless  as  an  external  application.  Pure  grain  alcohol, 
modified  in  compliance  with  the  federal  revenue  regula- 
tions." 

[We  expressed  our  disapproval  of  further  confusing  the 
name  alcohol  in  the  report  of  the  Denver  branch  meeting 
In  the  CiBcuiAR  for  last  month,  page  302,  and  would  es- 
pecially emphasize  this  disapproval.  To  put  up  a  poison- 
ous preparation  labeling  It  "alcohol,"  however  the  name 
be  qualified  or  explained,  is  to  Invite  trouble. — EMltor 
The  Druggists  Cibcuiab.] 

President  Hover  then  called  on  Mr.  Becker,  who  was  on 
the  program  for  a  paper  on  "Intravenous  Medication;  Its 
History  and  the  Method  of  Preparing  Products  Intended 
to  Be  Used  in  This  Manner."  In  responding,  Mr.  Becker 
spoke  of  the  care  necessary  in  the  preparation  of  solutions 
for  Intravenous  purposes,  and  exhibited  samples  of  prod- 
ucts of  this  kind  produced  by  local  manufacturers. 

Alter  some  discussion  the  president  called  on  Mr.  Pills- 
bury  for  a  paper  on  the  influence  of  the  present  high  drug 
and  chemical  market  on  business  conditions  of  the  retail 
drug  trade.  Mr.  Pillsbury  spoke  of  the  curtailment  of 
consumption  created  by  the  high  prices,  and  dealt  with 
the  necessity  on  the  part  of  the  retailers  to  obtain  a  suffi- 
cient profit  under  present  conditions  to  insure  a  final  net 
profit  when  the  curtailment  of  the  volume  of  business  and 
general  reduced  profits  are  taken  into  consideration. 

Inventory  pricing  then  came  up  for  discussion,  it  was 
contended  that  if  an  inventory  were  taken  of  goods  priced 
at  present  market  costs  Instead  of  the  actual  costs  at  the 
time  of  the  purchase,  the  profits  would  be  artificial  earn- 
ings, not  actual  profits  on  business  transactions.  Still, 
such  a  form  of  inventory  would  be  the  one  required  In 
case  of  a  fire. 


Nashville  Branch  Discusses  the  Value  of 
Organization. 

The  Nashville  branch  of  the  American  Pharmaceutical 
Association  held  a  joint  meeting  with  the  Nashville  Drug 
Club  in  April,  in  the  music  room  of  the  Young  Men's 
Christian  Association  Building.  D.  J.  Kuhn,  president  of 
the  club,  presided. 

The  address  of  the  evening  was  made  by  J.  M.  Barrett, 


special  represenUtlve  of  the  National  Association  of  ReUil 
Druggists.  Mr.  Barrett  proved  to  be  a  forceful  speaker, 
laying  stress  upon  the  fact  that  great  things  can  be  ac- 
complished by  co-operation  that  would  necessarily  fall  if 
they  were  attempted  single  handed. 

He  told  of  the  splendid  organization  of  druggists  In 
Indiana  and  of  the  many  good  things  they  have  accom- 
plished by  pulling  together.  The  public  had  an  Idea  that 
druggists  were  making  enormous  profits,  and  at  every 
meeting  of  State  and  national  legislative  bodies  numerous 
bills  harmful  to  the  drug  trade,  he  said,  were  introduced, 
and  it  is  only  by  vigilant  and  unrelenting  efforts  that 
they  can  be  defeated.  He  believed  in  a  thorough  and  sys- 
tematic organization  of  all  drug  Interests  in  the  State,  and 
outlined  a  plan. whereby  this  could  be  accomplished,  pledg- 
ing his  assistance  in  its  perfection.  From  a  business 
standpoint  every  druggist  should  realize  that  it  is  to  his 
Interest  to  take  an  active  part  in  legislative  affairs.  II 
druggists  do  not  look  after  legislation  affecting  them, 
others  less  capable  will,  to  their  sorrow. 

The  "patent"  medicine  question  is  one  that  he  thinks 
will  confront  future  legislators,  and  he  urged  the  druggists 
to  give  it  careful  thought.  He  complimented  the  Nashville 
Drug  Club  for  having  established  a  collecting  agency. 

The  United  States  Pharmacopoeia  and  National  Formu- 
lary propaganda  was  strongly  endorsed,  and  every  listener 
advised  to  give  it  his  hearty  support. 

President  Kuhn  thanked  Mr.  Barrett  on  behalf  of  both 
the  assembled  bodies  for  his  address. 

A  motion  was  passed  appointing  S.  C.  Davis  as  delegate 
to  the  Central  Health  League  of  Nashville,  after  which  the 
meeting  adjourned. 


New  England  Branch  Considers  Technical 
Problems. 

The  New  England  branch  of  the  American  Pharmaceu- 
tical Association  held  a  joint  meeting  with  the  Boston 
Association  of  Retail  Druggists  on  May  3d,  John  J.  Tobin, 
of  the  board  of  pharmacy,  presiding. 

Technical  problems  that  confront  the  retail  druggist  in 
the  usual  run  of  business  were  the  topics  of  discussion. 

The  list  of  speakers  Included  Dean  Bradley,  of  the  Mas- 
sachusetts College  of  Pharmacy ;  James  T.  Flnneran,  chair- 
man of  the  executive  committee  of  the  N.  A.  R.  D.;  Fred 
W.  Archer,  George  W.  Thompson,  Fred  vV.  Connolly,  Sher- 
man N.  Sears,  Sidney  W.  Rlntals  and  Charles  H.  Davis. 

A  collection  was  taken  up  for  the  building  fund  for  the 
new  building  of  the  Massachusetts  College  of  Phar- 
macy. 


New  York  Branch  Hears  Baltimoreans  on  the 

Dispensing  Art. 

Dr.  Henry  B.  Hynson,  of  the  chair  of  dispensing  and 
commercial  pharmacy  of  the  Maryland  College  of  Phar- 
macy, Baltimore,  and  his  associate.  Dr.  J.  Carlton  Wolf, 
supplied  the  piece  de  resistance  at  the  regular  monthly 
meeting  of  the  New  York  branch  of  the  American  Phar- 
maceutical Association  held  at  the  College  of  Pharmacy 
of  the  City  of  New  York  on  the  evening  of  May  8th.  The 
first-named  of  this  duo  spoke  on  a  subject  which  he  has 
made  one  of  his  hobbies,  "The  Art  of  Pharmacy."  Dr. 
Hynson  holds  that  as  an  art  pharmacy  ranks,  in  a  sense, 
with  the  higher  arts,  and  should  be  practiced — and  can 
be  practiced  properly — only  by  artists.  On  the  occasion 
mentioned  he  began  his  remarks  by  expressing  regret 
that  pharmacists  were  not  sufficiently  well  organized  for 
their  profession  to  be  attractive  to  the  average  druggist. 
Numerous  local  organizations  abounded,  but  they  were 
not  in  touch  with  kindred  bodies  or  with  the  American 
Pharmaceutical  Association.  If  a  strong  central  organiza- 
tion existed  possibly  more  druggists  could  be  Induced  to 
take  a  part  In  It.  Although  many  druggists  manifest  no 
Interest  in  their  organizations  they  are  largely  controlled 


June  1916 


THE  DJIUGGISTS  CIRCULAR 


366 


by  these  organizations,  as  mucli  of  the  legislation  affect- 
ing pharmacy  and  the  drug  business  is  brought  about 
through  the  co-operation  of  these  bodies.  Thus  the  im- 
portance of  securing  every  pharmacist  as  a  member  of  a 
working  organization  for  the  betterment  of  conditions 
was  shown.  Responsibility  for  things  as  they  were  in 
pharmacy  rested  equally  upon  teachers,  editors  and  prac- 
titioners of  the  art  of  pharmacy. 

0r.  Hynson  spoke  about  the  differences  between  the 
science  and  the  art  of  pharmacy,  and  pointed  out  that 
the  art  is  concerned  with  an  attractive,  speedy,  and  con- 
cise method  of  dispensing.  Although  the  art  of  pharmacy 
was  a  direct  application  of  all  the  sciences,  materia  med- 
ica  seemed  to  the  speaker  to  be  one  of  the  most  impor- 
tant branches  with  which  the  druggist  must  be  familiar 
in  order  to  be  an  effective  dispenser. 

On  the  attractiveness  of  medicines  dispensed  on  pre- 
scriptions Dr.  Hynson  gave  several  hints.  Use  small 
homeopathic  vials  when  dispensing  salts  prescribed  to  be 
divided  into  doses  of  i^  or  1  ounce,  he  said,  and  label  the 
box,  not  each  separate  vial. 

Some  other  points  made  by  him  follow:  Contrary  to 
opinion,  granulated  acacia  makes  a  better  emulsion  than 
powdered  under  proper  procedure. 

Honey  is  valuable  to  aid  in  the  suspension  of  resinous 
tinctures,  also  as  an  esclpient  for  dark  pill  masses. 

Dusting  powders  have  no  real  position  in  the  making 
of  a  mass  capsule;  they  frequently  cause  an  unsightly 
appearance. 

Push  the  cap  of  each  capsule  all  the  way  down  so  that 
all  the  capsules  may  be  of  uniform  size. 

White  pills  should  be  white,  not  an  iron-gray  or  brindle- 
yellow. 

Some  of  the  prescriptions  shown  by  Dr.  Wolf,  with  his 
comments  on  the  same,  are  here  given: 


TV    Natrii  bromidl 

Sp.   ammoniac  aromaticl 

TInct.    anlsl   stellati 

KUx.    taraxacl    comp. 
M. 
Slg.    3H  every  four  hours  In  water. 


q.«. 


3vl. 

.ivl. 


Inlereatlng  mainly  on  account  of  containing  tincture  of  star- 
anJfce,  the  formula  for  which  may  be  found  In  the  French 
Pharmacopoeia,    Issue    of    1896,    under    the    title    "Telnture    de 

idiane." 


H    Actdl    borlcl 

31 

iiinci   ibtearatls 

51. 

Acidl  carbollcl 

mx. 

Petrolatl 

q.s.    JH. 

M.  et  ft.   ung. 

Slg.    Apply  externally  b.  d. 

An  unusually  dllScuIt  ointment  to  prepare  smooth  unless  the 

xlnc  steerate  be  added  to  the  required  amount  of  petrolatum 

previously    melted   on    a   water-bath,    and   the   heat   continued 

ntll    tlie    mixture    becomes    of    an    even    consistence.      It    is 

"n  stirred   while  cooling  until   it  congeals.     Rub  boric  acid 

ih    the    mixture    thus    prepared    and    gradually    added,    and 

ally  Incorjwrate  the  carbolic  acid. 


H    K\t.  nucis  vomicae 
Sodll    nltritls 
Theocln-sodil  acetatis 
Kxt.   cascarse   sagradse 

M.  et  ft.  capsul.  no.  xx. 

Slg.     Une   capsule    t.    1.    d. 


gr.  V. 
gr.  XX. 
gr.  xl. 
gr.  XXX. 


Sodium  nitrite  Is  exceedingly  prone  to  decomposition  when 
■lught  Into  contact  with  other  substances,  and  It  Is  strongly 
Kta  that  the  above  combination  be  dispensed  by  putting 
<!  sodluia  nitrite  separately  into  No.  fi  capsules,  1  grain  per 
lisuie,  and  then  enclosing  one  of  these  portions  Jn  each 
the  larger  size  capsules  used,  with  the  correct  quantity 
the  other  ingredients  packed  dry  around  It. 


H    Btrychnlncr- 

Olel  theobromatis 
Ft.  supposltor.   recul.   no.   xll. 
Slg.     Insert  one  t.  I.  d. 


KT.  t 
q.». 


illl: 


The  strychnine  alkaloid  should  be  mixed  with  a  few  drops 
Of  oleic  acid  previous  to  being  Incorporated  with  the  melted 
orao  butter,  and  the  mixture  then  poured  Into  well-chilled 
molds.  TI.e  small  amount  of  oleic  acid  needed  will  not 
anect  tlie  melting  point  of  the  cacao  butter. 
H  Magmitr  magneslge 
Taka-dlastas.  Ilquldl 

Slg.    511  In  water  a.  c. 
Pre^nted  merely  to  call  attention  to  the  necessity  of  straln- 
"^r!  S"*  "'  ''"'"  "''>*  contnlning  milk  of  magnesia  through 
«   imck.iess   of   Kauze    in    order    to    eliminate    iumpa   caused 
ine  agglutination  of  partiflis  of  the  magnesium  hydroxide. 
H    Sol.   adrenalin,   chlorldl  Sll. 

Menthulls  gr.  x 

Albolon.   Ilquldl  f| 

M.  et  ft.  nebula. 
Big.     Spray  t.   I.  d. 
A.4u»ou«  soIuUons  are,  of  course.    Incompatible   with    oils   In 


preparations  of  this  character,  but  adrenalin  Itself  is  also 
incompatible  with  mineral  oils.  The  prescrlber  was  consulted 
and  It  was  suggested  to  him  that  the  combination  be  dis- 
pensed as  follows: 


H   Adrenalin.    Inhalant. 
Mentholls 
Olel  oliva; 


3ii. 
gr.  3 
.Hi- 


M. 

H    Sodll    sallcylatls 

Tinct.    ferrl   cltro-chlorldi 

Glycerlnl 

Aquce  gaultherlse  q.s. 

M. 
Sig.     Teaspoonful   in   water   every   four  hours. 


3l'v. 
31v. 
%lv. 


3L 
511. 
31v. 
31v. 

9fll. 
Xlv. 


§1: 

«v. 


This  combination  precipitates  salicylic  acid,  due,  of  course, 
to  the  free  hydroclilorlc  acid  in  the  tincture  of  iron  cltro- 
chloride.  The  trouble  may  be  overcome  by  previously  neu- 
tralizing the  tincture  of  iron  cltro-clUorlde  with  sodium 
bicarbonate. 

It  might  be  added  that  much  of  the  solution  of  ferric  chlo- 
ride on  the  market  is  excessively  acid,  and  the  next  Pharma- 
copoeia could  advantageously  set  a  limit  for  free  acid  in  this 
preparation. 

H    Saiolls 

Olel    santall 
.     Copaibee 

Cascade  evacuant 
Elix.    urlton.    comp. 
Aqu*    meiithae    pip.  q.s. 

M. 

Sig.  511  every  four  hours. 
The  salol  should  be  dissolved  In  a  mixture  of  the  oil  of 
santal  and  copaiba,  and  a  good  primary  emulsion  made  with 
30  grains  of  powdered  acacia,  and  3  fluid  drams  of  the  pep- 
permint water,  which  may  then  be  diluted  by  adding  suc- 
cessively the  cascara  evacuant,  compound  elixir  of  urltone 
and  finally  sufficient  peppermint  water  to  make  4  fluid  ounces. 
H    Pulveris  calamine. 

Zincl   oxidl  aa.  31- 

Acidl  carbollcl  oryst.  gr.  xxx. 

Olel  oUvaj 
Uquorls  calcls 

Aquie  rosce  ,  q.s. 

M.  s.   a. 

Sis.    Apply  externally  as  directed. 
This   recipe    requires    the   addition   of  1  dram  of  anhydrous 
wool-Iat  to  prevent  the  separation  of  the  soap  which  Is  formed 
when  the  saponified  mixture  of  olive  oil  and  lime  water  Is  di- 
luted with  the  rose  water. 
A  splendid  mixture  may  be  prepared  as  follows: 
The  calamine  and  zinc  oxide  are  rubbed  to  a  smooth  paste 
with  the  olive  oil  in  which  the  anhydrous  wool-fat  and  car- 
Dolic  acid  crystals  have  been  dissolved  with  the  aid  of  a  gentle 
heat.     This    mixture    is    then    transferred    to    a    wide-mouthed 
bottle,   previously    graduated   at  4   fluid   ounces,    and   the  lime 
water    added,     the    bottle    well     shaken    until    saj>onl(V,ation 
Is  effected.     The  rose  water  is  then  added  in  ."mail   portions, 
with  shaking  after  each  addition  until  the  mixture  measures 
the  re<iuired  quantity. 

It    Acidl  borlcl  gr.  xv. 

Zinci   sulphatis  gr.  11. 

Cocainee    hydrochloridi  gr.  v. 

Sol.  adrenalin,  chloridi  m.  xxx. 

Aqutii  iavanduiiE  q.s.  .^11. 

M.  et  ft.  sol. 
Sig.    As   directed. 
This  prescription  was  presented  by  an  eye  specialist  with  the 
statement    that    each    time    the    recipe    was    compounded    it 
showed  precipitation  after  a  few  days. 

Commercial  solution  of  adrenalin  is  normally  acid,  and  at- 
tention was  called  to  the  fact  that  the  dilution  of  30  minims  of 
the  adrenalin  solution  to  2  fluid  ounces  redluccd  the  acidity 
greatly. 

The  zinc  sulphate,  cocaine  hydrochloride  and  boric  acid  are 
thoioughly  compatible  with  the  adrenalin,  yet  the  smallest 
amount  of  alkali  yielded  by  ordinary  bottles  would  cause  trou- 
ble. The  boric  acid  alone  is  not  sufficient  to  overcome  this 
dlRlculty,  and  there  should  be  present  a  mineral  add  some- 
what stronger.  In  addition,  zinc  sulphate  often  contains 
traces  of  iron  which  would  prove  harmful. 

The  trouble  may  be  overcome  by  using  materials  and  con- 
tainer as  free  as  possible  from  alkali  and  Iron,  and  adding 
hydrochloric  acid  up  to  1/100  of  1  per  cent,  of  the  finished  solu- 
tion. 

Th»  lavender  water  was  prepared  by  passing  distilled  water 
through  a  small  pledget  of  cotton  contained  In  a  glass  funnel, 
and  saturated  with  the  oil  of  lavender  flowers.  It  Is  suggested 
that  diluted  hydrochloric  acid.  U.  S.  P.,  which  contains  10  per 
cent,  uf  absolute  hydrochloric  acid  be  used  aa  the  starting 
point  In  the  calculation  for  adding  1/100  of  1  per  cent,  of  acid 
to  the  'inlshcd  preparation.  Adrenalin  solutions  should  always 
te  dispensed  In  araber  bottles. 

Dr.  Wolf  is  not  only  an  instructor  in  the  Maryland 
College  of  Pharmacy,  but,  like  Dr.  Hynson,  a  Buccessful 
pharmacist  of  Baltimore,  aa  well.  He  presented  a  number 
of  prescriptions  from  the  files  in  bis  store  and  gave  his 
methods  of  filling  them,  commenting  on  the  various  phases 
of  Incompatibilities  shown.  ,  Especially  Interesting  was 
his  comments  on  solution  of' adrenalin  chloride  and  tinc- 
ture of  citrochlorldfl  of  Iron  In  prescriptions.  Adrenalin 
chloride,  to  go  in  solution,  he  said,  should  contain  1/100 
of  1  per  cent,  of  free  hydrochloric  acid.  Through  com- 
mercial Impurities  much  of  the  solution  of  ferric  chloride 
contained   free  hydrochloric  and  nitric  acids.     If  ther« 
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were  aa  excess  of  these  acids  in  a  preparation  contain- 
Ing  salicylates  tliere  would  be  a  precipitate.  Neutraliiz- 
Ing  the  solution  with  a  little  sodium  bicarbonate  would 
malce  a  satisfactory  mixture. 

Following  Dr.  Wolf's  discussion,  twenty-flve  prescrip- 
tions taken  from  the  flies  of  Dr.  Lascoft's  store  were 
shown  on  the  screen.  Dr.  Lascoft  gave  his  method  of  dis- 
pensing while  various  members  commented  and  made 
suggestions. 

The  committee  on  membership,  through  its  chairman, 
Frank  L.  McCartney,  reported  two  new  members  for  the 
branch  and  thirty-nine  candidates  for  membership  in  the 
parent  body.  Thirty  of  these  thirty-nine  were  membeni 
of  the  senior  class  of  thirty-two  of  the  pharmacy  school 
of  Fordham  University,  and  were  nominated  by  Drs. 
Diner  and  Hostman. 


Philadelphia  Branch  Moves  to  Secure  Supplies 
of  European  Drugs. 

President  Sturmer  called  the  regular  monthly  meeting 
of  the  Philadelphia  branch  of  the  American  Pharmaceuti- 
cal Association  to  order  at  8:30  p.  m.,  May  9th,  at  the  Med- 
Ico-Chirurgical  College. 

Upon  a  suggestion  contained  In  a  communication  from 
the  New  York  German  Apothecaries'  Society,  a  resolution 
calling  upon  Secretary  of  State  Lansing  to  try  to  arrange 
for  the  shipment  of  drugs  from  EJurope  to  the  United 
States  was  adopted. 

In  addition,  it  was  resolved  that  the  Secretary  of  State 
be  requested  to  use  his  Influence  in  favor  of  the 
amending  of  the  patent  laws,  so  aa  to  compel  foreign  hold- 
ers of  United  States  patents  to  manufacture  their  pat- 
ented products  in  the  United  States,  when,  for  any  rea- 
son, the  supply  In  this  country  Is  temporarily  cut  oft,  as 
It  has  been  by  the  war  which  Is  now  being  waged  in 
Europe. 

John  K.  Thum  gave  "A  Review  of  Pharmaceutical  Lit- 
erature," and  Prof.  Joseph  McFarland  delivered  an  ad- 
dress, illustrated  by  moving  pictures,  on  "Urotozoan  Or- 
ganisms Which  Cause  Certain  Well-Known  Diseases." 


Joint  Meeting  with  Physicians. 

The  regular  monthly  meeting  of  the  Philadelphia  branch 
of  the  American  Pharmaceutical  Association  was  held  in 
Joint  session  with  the  Philadelphia  County  Medical  So- 
ciety at  the  College  of  Physicians  and  Surgeons  on  the 
evening  of  April  26th.  The  regular  order  of  business  was 
dispensed  with,  and  the  entire  evening  devoted  to  the  fol- 
lowing papers: 

"How  Physicians  and  Pharmacists  Can  Co-operate  In 
the  Use  of  Available  Drugs,"  by  Robert  P.  Flschells. 

"What  Should  Be  Done  to  Help  Solve  the  Drug  Prob- 
lem?'' by  Dr.  John  R.  MInehart, 

"The  United  States  Pharmacopoeia  the  National  Safe- 
guard Against  Adulteration,"  by  George  M.  Beringer. 

The  papers  were  formally  discussed  by  Dr.  S.  Soils- 
Cohen,  Dr.  Horatio  C.  Wood,  Jr.,  Prof.  Charles  H.  LaWall, 
Ambrose    Hunsberger,    Franklin    M.    Apple,    and    others. 


San    Francisco    Branch    Discusses    the    Great 
National  Question  of  Preparedness. 

Preparedness  for  pharmacists  was  the  keynote  of  an 
enthusiastic  meeting  of  the  San  Francisco  branch  of  the 
American  Pharmaceutical  Association  held  on  the  evening 
of  May  5th.    Dr.  A.  S.  Musante  presided. 

Captain  Wayne  H.  Crum,  of  the  Medical  Corps  of  the 
United  States  Army,  addressed  the  members  and  their 
friends  on  this  vital  topic.  The  work  of  the  Hospital 
Corps,  to  which  pharmacists  and  Its  followers  primarily 
belong,  was  described  in  detail,  and  the  excellent  work  of 
the  National  Red  Cross  In  giving  opportunities  for  work 
in  first  aid  wm  dwelt  upon.  Mention  was  also  made  of 
the  bill  now  before  Congress  providing  for  two  new  grades 
for  pharmacists  In  the  Hospital  Corps — master  hospital 
sergeants  and  hospital  sergeants. 

The  paper  was  followed  by  an  interesting  discussion, 
participated  In  'by  Clyde  L.  EMdy,  W.  S.  Morrison,  Dr. 
Charles  A.  Clinton,  Miss  Clinton,  J.  L.  Lengfeld,  Mrs. 
R.  E.  White,  Mrs.  H.  Lowe,  and  Messrs.  Nicholson,  Lln- 
staedt  and  Pflrter. 

It  was  unanimously  decided,  upon  motion,  that  the  Cali- 


fornia College  of  Pharmacy  be  asked  to  add  a  course  In 
flrst  aid  to  its  curriculum.  The  thanks  of  the  branch 
were  voted  to  Captain  Crum  for  hla  timely  and  Instruct- 
ive paper. 

The  branch  adjourned  to  meet  again  on  the  evening 
of  September  14th. 


City  of  Washington  Branch  Hears  About  the 
A.  Ph.  A.  Recipe  Book. 

At  the  April  meeting  of  the  city  of  Washington  branch 
of  the  American  Pharmaceutical  Association  M.  I.  Wllbert, 
presented  a  paper  on  the  proposed  recipe  book  of  the 
parent  association,  including  mention  of  the  Appendix  to 
the  British  Pharmaceutical  Codex. 

Considerable  discussion  followed. 


Talk  to  Chamber  of  Commerce  People  About 

Drugs. 

As  something  a  little  out  of  the  usual,  we  note  an  ad- 
dress about  drugs  and  the  drug  business  to  an  organiza- 
tion having  no  connection  with  that  business  except  in 
a  general  way. 

This  address,  or  "talk, ' 
was  made  by  W.  Scott 
Taylor,  Jr.,  last  month  to 
the  Round  Table  Club  of 
the  Trenton  (N.  J.)  Cham- 
ber of  Commerce,  an  ex- 
tended report  of  it  appear- 
ing In  the  .State  Oazette 
of  that  city. 

Mr.  Taylor  sketched  the 
old-time  drug  store  when 
the  business  was  confined 
to  the  dispensing  of  med- 
icines, and  the  store  of 
the  present,  with  Its  varied 
assortment  of  side-lines. 
Druggists,  he  argued,  must 
resort  to  the  modern  meth- 
ods to  gain  financial  suc- 
cess. The  commerclallz- 
w.  SCOTT  TAYLOB,  JB.  ing  Of  the  business  was  de- 

precated, and  the  qualifi- 
cations necessary  to  practice  pharmacy  were  outlined. 
The  effect  of  the  war  on  the  supply  of  drugs  was  dis- 
cussed at  considerable  length,  and  many  Instances  were 
given  of  great  advances  in  the  cost  of  many  articles  In 
common  use. 

Incidentally,  Mr.  Scott  is  the  son  of  a  gentleman  who 
has  been  for  over  forty  years  In  the  drug  business  in 
Trenton.  The  Junior  is  a  young  man,  recently  graduated, 
and  is  now  in  charge  of  one  of  his  father's  stores. 


Substituting  Sodium  Salts  for  Potassium  Salts. 

Potassium  bicarbonate  has  increased  in  price  from  13 
cents  a  pound  before  the  European  war  to  11.75  now.  In 
the  same  period  the  price  of  sodium  bicarbonate  has  re- 
mained about  stationary  around  4  cents  a  pound,  these 
figures  being  from  the  Cibculab's  monthly  lists. 

In  view  of  this  condition  it  is  understood  that  the  new 
Pharmacopoeia  will  authorize  the  use  of  sodium  bicarbon- 
ate In  the  place  of  the  potassium  salt  in  such  preparations 
as  solution  of  magnesium  citrate,  and,  pending  the  pro- 
mulgation of  the  new  standards,  there  is  a  feeling  in  cer- 
tain food  and  drug  official  circles  that  the  substitution,  in 
instances  in  which  no  harm  is  apt  to  result,  should  not 
now  be  dealt  with  as  an  infraction  of  the  law. 


Ben  D.  Jennings,  a  newspaper  man  of  wide  experience, 
having  been  connected  with  a  number  of  the  larger  papers 
throughout  the  country,  including  the  Detroit  Journal,  has 
Joined  the  advertising  staff  of  Frederick  Stearns  &  Co. 
Mr.  Jennings  is  reputed  to  be  a  forceful  and  pleasing 
writer,  and  no  doubt  will  prove  a  valuable  acquisition  to 
the  Stearns  publicity  department. 

A  postoflBce  fraud  order  has  been  issued  against  a  so- 
called  cancer-cure  concern  in  California  conducted  by 
members  of  the  Chamley  family. 
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What  Greater  New  York  Druggists  Are  Doing 
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Dr.  Diner  Addresses  the  New  York  College. 

Thomas  J.  Macmahan  presided,  in  the  absence  of  the 
president  and  vice-presidents,  over  a  regular  meeting  of 
the  College  of  Pharmacy  of  the  City  of  New  York,  Colum- 
bia University,  held  in  the  large  college  auditorium  on  the 
evening  of  May  16th.  The  principal  feature  of  the  meet- 
ing was  an  address  by  Dr.  Jacob  Diner,  an  alumnus  of  the 
college,  now  a  physician  and  dean  of  the  Department  of 
Pharmacy  of  Fordham  University,  this  city.  The  speaker 
was  gracefully  introduced  by  Secretary  Thomas  F.  Main, 
and  spoke  on  the  "Systematizatlon  of  the  Drug  Store  as 
an  Aid  to  Commercial  Success." 

Dr.  Diner  began  his  talk  by  defining  system  as  a  neat 
and  orderly  manner  of  arranging  articles  or  thoughts  in  a 
way  that  shows  their  relation  to  each  other.  The  practice 
of  the  application  of  system  was  cumulative,  and  should 
begin  In  the  study  of  the  pharmacist  at  the  schools.  The 
student  and  pharmacist  should  make  pigeonholes  and  card 
indexes  in  his  mind,  figuratively  speaking.  Coming  to  the 
drug  store  itslf,  orderly  arrangement,  preferably  by  the 
use  of  a  card-index  system,  was  advocated.  Such  a  system 
afforded  an  opportunity  both  for  keeping  track  of  stock 
and  keeping  a  record  of  such  information  as  cost,  selling 
price,  amount  bought  on  certain  dates,  etc.  Underbuying 
and  overbuying  might  be  guarded  against  by  the  use  of  a 
card  Index.  Then,  too,  the  system,  by  the  use  of  numbers, 
would  aid  untrained  help  to  store  and  to  find  surplus  goods 
kept  In  the  cellar  or  stockroom.  By  the  card-index  system 
in  the  prescription  department  the  possibility  of  misplac- 
ing small  quantities  of  rare  chemicals  and  drugs  was  mini- 
mized. 

In  addition  to  a  card  index  of  stock,  a  larger  business 
should  keep  track  of  the  work  done  by  its  employees.  This 
could  be  done  through  the  establishment  of  a  labor  report. 
Not  only  the  activities  of  a  clerk,  but  also  his  errors  In 
overweight  in  packages,  his  negligence,  etc.,  could  be  de- 
tected. 

Since  time  is  money,  preparations  that  are  not  costly 
in  composition  and  that  are  stable  in  character  should  be 
made  up  in  such  quantities  as  to  lessen  the  expenditure  of 
labor.  On  the  other  hand,  just  because  a  stock  bottle  held 
32  ounces,  a  preparation  costly  In  character,  slow  in  sale 
and  requiring  a  minimum  of  labor  to  prepare,  should  not 
be  made  up  in  large  quantities.  Druggists  should  study 
their  preparations  and  endeavor  to  get  a  maximum  of  busi- 
ness with  a  minimum  of  tled-up  stock. 

To  prevent  errors  in  dispensing,  the  speaker  said  that  all 
articles  called  for  by  a  prescription  should  be  placed  in  a 
tray,  the  tray  carried  to  the  dispensing  counter,  the  pack- 
ages removed,  and  as  each  article  was  weighed  or  meas- 
ured the  container  should  be  put  back  on  the  tray  for 
return  to  the  shelves. 

Dr.  Diner  went  on  to  describe  in  detail  other  plans  used 
by  him  when  In  business  to  forestall  waste  in  weighing, 
loss  of  time  in  delivery,  proper  care  of  charge  accounts, 
etc. 

The  stock  card  in  the  card  index  described  by  Dr.  Diner 
is  as  here  shown. 


File 

.    »01t  „.    .  ..,-»...„..  «.    .,^..v.> 

Index 

PMltlnn 
Dtop.  Km.Mi 

I>iiti- 

Prep,  bv  'ir 
booKht  from 

i  Uf^k'-'i  by 
or  coiit 

Amount 

of  an  article  boxed  or  bottled  in  the  store  was  also  shown, 
and  is  here  reproduced: 


Order  for  BottliDg 

Bate 

Clerk 

Article 

Size 

Amount 

Remarks : 

Checked  by 

Another  example  of  card  shown  by  the  speaker  was  for 
use  in  the  laboratory.    It  was  lettered  as  here  indicated: 


Laboratory  Record 

File. 

Index 

Name  of 
Preparation 

Qaantity 

SUrted 

Finiebed 

Clerk 

•  Checked  by 

Dr.  Diner  closed  his  remarks  by  warning  that  no  sys- 
tem that  becomes  irksome  should  be  used,  as  it  will  lose 
its  effectiveness  through  neglect.  A  successful  system 
should  be  elastic. 

After  some  discussion  of  the  matter  touched  upon  in  his 
address.  Dr.  Diner,  by  a  rising  vote,  received  the  thanks 
of  those  present. 

The  committee  appointed  to  consider  the  matter  of  the 
establishment  of  a  drug  garden,  as  mentioned  in  the  Cir- 
cular for  last  month,  page  306,  reported  progress.  The 
estimated  cost  was  ?20,000.  It  was  recommended  that  the 
garden  be  established  when  |10,000  was  in  hand  for  that 
purpose.  Five  subscriptions  of  |1,000  each  had  been  re- 
ceived. 

The  death  of  John  Clay,  who  had  been  a  member  of  the 
college  since  1895,  was  announced. 


A  card  order  blank  used  by  a  clerk  noticiDg  a  scarcity 


The  Bigelow  Dinner. 

No  less  than  154  workers  in  the  pharmaceutical  fiel^ 
were  present  at  the  dinner  given  in  honor  of  Clarence  O. 
Blgelow,  in  the  rooms  of  the  Drug  and  Chemical  Club  of 
this  city  on  the  evening  of  May  3d. 

Dr.  William  Jay  Schieffelin,  vice-president  of  the  Col- 
lege of  Pharmacy  of  the  City  of  New  York,  Columbia  Uni- 
versity, acted  as  toastmaster,  and  the  following  toasts 
were  on  the  program:  "Bigelow,  the  Pupil,"  by  Dr. 
Charles  F.  Chandler,  professor  emeritus  of  chemistry  in 
the  college;  "Bigelow,  the  New  Treasurer,"  by  Samuel  W. 
Falrchlld,  former  president  of  the  college;  "Some  Finan- 
cial Reminiscences,''  by  Horatio  N.  Fraser,  former  treas- 
urer of  the  college;  "Bigelow,  the  Friend  of  the  Faculty," 
by  Dean  Henry  H.  Rushy,  of  the  college;  "Bigelow,  the 
Pharmacist,"  by  Dean  Joseph  P.  Remington,  of  the  Phil- 
adelphia College  of  Pharmacy;  "Bigelow,  the  Association 
Member,"  by  President  ArtTiur  S.  Wardle.  of  the  New 
York  State  Pharmaceutical  Association;  "Bigelow,  the 
Board  Member,"  by  Dr.  George  C.  Diekman,  member  of 
the  New  York  Board  of  Pharmacy;  "Bigelow,  the 
Conference  Worker,"  by  President  W.  C.  Anderson,  of  the 
New  York  Pharmaceutical  Conference;  "Bigelow,  the 
Bank  President,"  by  Herbert  B.  Harding,  trustee  of  the 
West  Side  Savings  Bank;  "Bigelow,  the  Honored  Guest," 
by  F.  K.  James,  trustee  of  the  College  of  Pharmacy  of 
the  City  of  New  York;  "Bigelow,  the  Friend,'"  by  C.  A. 
Mayo,  trustee  of  the  college.  As  Prof.  Chandler  could 
not  he  present,  remarks  on  the  subject  assigned  to  him 
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were  made  by  the  toastmaster.  Dean  Remington  was 
also  kept  away  from  the  dinner,  and  sent  a  letter,  which 
was  read  before  the  diners;  and  President  Wardle  had  to 
aend  a  substitute  In  the  person  of  Vice-President  Richard 
A.  Austin,  of  Cairo.  The  other  speakers  were  present 
and  made  appropriate  talks.  Of  course,  the  guest  of  honor 
had  to  respond,  and  this  he  did  by  telling  something  of 
his  career  as  a  pharmacist  and  college  trustee. 

A  handsome  token  in  the  form  of  a  bronze  equestrian 
statue,  depicting  a  rough  rider  or  "breaker"  mastering  a 
hitherto  untamed  horse,  was  presented  to  Mr.  Bigelow, 


^^^H 

W_ 

> 

^ 

the  presentation  speech  being  made  by  Mr.  James,  who 
said  that  the  strength  and  action  shown  In  this  metal 
portrayal  of  strenuous  life  were  typical  of  Mr.  Blgelow's 
life-work.  A  souvenir  portfolio.  In  which  were  inscribed 
the  names  of  all  the  hosts,  was  also  presented  to  the  man 
in  whose  honor  the  dinner  was  given. 

On  the  front  cover  of  the  souvenir  menu  card  was  a 
half-tone  portrait  of  Mr.  Bigelow,  with  a  facsimile  auto- 
graph under  it,  and  on  the  back  cover  was — 

OUR   HONORED    GUEST 

Treasurer  of  the  New  York  College  of  Pharmacy,  Columbia 

University,   since   18T7. 

Former  president  and  member  New  York  State  Board  of 
Fharmacy  lor  fifteen  years;  member  of  the  American 
Pharmaceutical  Association  and  president  of  the  New 
York  branch,  1M3-1914;  member  of  the  executive  committee. 
New  York  Pharmaceutical  Conference  for  six  years;  hon- 
orary member  of  the  National  Association  of  Boards  of 
Pharmacy;  member  of  the  National  Syllabus  Committee  for 
five  years;  member  of  the  New  York  State  Pharmaceu- 
tical Association  since  1898. 

Among  those  who  contributed  to  the  success  of  the 
occasion  were  the  following  committeemen: 

On  attendance— M.  J.  Breitenbach.  O.  P.  Amend,  F.  W. 
Anger,  A.  Bakst,  P.  Diamond,  A.  DIehl.  J.  Diner.  E.  L..  Ennls, 
S.  Fabor,  O.  Goldman.  F.  S.  Graham,  A.  Henninp.  J.  Host- 
maun,  George  Kleinau,  C.  P.  Klippert,  J.  L.  Lascoft.  Thomas 
LAtham,  11.  H.  Lehman,  F.  L.  McCartney.  I.  McKesson,  J. 
Oehler  A.  Reeder.  J.  R.  Rehfuss.  G.  T.  Rleffelin,  E.  W. 
Runyon,  W.  J.  Schiettelln,  G.  E.  Schweinfurth.  R.  R.  Smith, 
B.  Stauffen,  A.  E.  Stratton,  S.  V.  B.  Swann,  F.  P.  Tuthill, 
J.   R.   Wall.  J.   Well  and  J.    Welnsteln. 

On  dlnnei^H.  C.  Levis,  V.  C.  Daggett,  F.  K.  James,  I.  Mc- 


Kesson, T.  F.  Main,  C.  A.  Mayo,  W.  P.  Rltcbey  and  C.  G. 
3tone. 

Reception— G.  C.  Diekman,  H.  V.  Amy,  E.  H.  Dane  D.  T. 
L^arlmore,  T.  F.  MaJn.  W.  Mansfield.  J.  Oehler.  A.  R«eder, 
G.  r.  RleCelln,  E.  W.  Runyon,  C.  B.  Sohlenlnger,  C.  Schleuse- 
iier,  G.  E.  Schweinfurth,  S.  V.  B.  Swann.  F.  P.  Tuthlll,  J.  R. 
Wall,   J.   Weil,  J.   Welnsteln   and  H.   K.   Wrench. 

Or.  testimonial— F.  K.  James.  M.  J.  Breitenbach,  D.  Costelo, 
H.   N.   Fraser,   H.   C.   Lovls.   W.   P.   Rltchey  and   B.   Stauffen. 

On  speakers— W.  J.  Schleftelln,  W.  C.  Anderson.  H.  V.  Amy, 
8.  W.  l.airchlld.  T    F.  Main,  C.  A.  Mayo  and  H.  H.  Rusby. 

On  publicity— C.  A.  Mayo,  William  O.  Allison,  D.  O.  IIayne«, 
II.   Kantrowltz  and  Romalne  Plerson. 


To  Restore  Ruined  German  Pharmacies. 

In  East  Prussia,  which  early  In  the  present  war  was 
invaded  by  the  Russians,  who  were  afterward  driven  out 
by  the  Germans,  much  property  was  destroyed,  whole 
towns  and  villages  having  been  burned  and  goods  and 
chattels  carried  away  by  the  retreating  Invaders.  Of 
course  druggists  suffered  with  the  other  inhabitants. 

In  "an  appeal  of  German-American  pharmacists"  issued 
by  a  committee  of  the  New-Yorker  Deutscher  Apotheker- 
Vereln  it  is  stated  that  each  of  the  larger  German  cities 
has  chosen  some  certain  destroyed  town  or  city  to  restore, 
and  In  the  United  States  the  "East  Prussian  relief  fund" 
has  been  formed  to  aid  in  this  work,  the  territory  to  be 
helped  by  this  fund  being  the  county  and  city  of  Ragnit, 
near  the  Russian  border.    The  appeal  goes  on  to  say: 

The  German  Apothecaries'  Society  of  the  City  of  New  York 
has  chosen  a.3  its  special  field  of  good  work  the  destroyed 
pharmacies  of  that  county,  and  proposes  to  rebuild  them  and 
rc-equlp  them  In  the  name  of  suffering  humanity.  But  this 
task  IS  too  great  for  us  to  undertake  alone.  We  must  have 
some  help,  for  both  as  a  society  and  as  individuals,  we  have 
made  such  great  drains  on  our  resources  that  we  find  It  Im- 
possible to  carry  on  all  of  this  great  work  without  your  as- 
sistrmce.  And  that  is  why  we  come  to  you  for  aid  for  our 
brotlier  pharmacists  in  East  Prussia.  We  know  that  you  will 
contribute  what  you  can  toward  this  good  cause,  and  be  it 
much  or  little,  every  cent  that  you  send  to  us  will  go  toward 
rebuilding  these  devastated  pharmacies,  and  not  one  cent  will 
be  deducted  for  the  incidental  expenses  of  collection,  etc. 
Please  do  what  you  can  personally  and  ask  your  friends  to  do 
likewise.  The  name  of  every  donor  will  be  recorded  in  the 
archives  of  the  city  of  Ragnit,  and  every  contribution  sent  to 
us  nill  be  gratefully  acknowledged  at  once  and  will  also  be 
publishpd  in  the  offlcial  organ  of  our  society,  the  Deutsch- 
Amerikanische  Apotheker-Zeltung. 

Contributions  should  be  sent  and  checks  made  payable 
to  the  order  of  Charles  F.  Schleussner,  360  West  Twenty- 
third  street.  New  York,  who  is  treasurer  of  the  commit- 
tee. Other  officers  of  the  committee  are:  George  T.  Rief- 
flin,  chairman;  Hugo  Kantrowitz,  recording  secretary,  and 
Emil  Roller,  corresponding  secretary. 


Excursion  for  German  Apothecaries'  Families. 

One  of  those  delightful  little  family  outings  for  which 
the  New  York  German  Apothecaries'  Society  is  famous  is 
scheduled  for  July  6th.  The  members  of  the  society  and 
their  families  will  proceed  by  boat  to  Atlantic  Highlands, 
and  thence  by  train  to  Long  Branch,  their  destination. 
The  return  trip  will  be  made  by  train  at  the  conclusion  of 
the  evening's  enjoyment. 

The  entertainment  committee  Is  now  working  on  the 
details  of  the  program,  and  after  the  regular  June  meet- 
ing of  the  society  these  details  will  be  communicated  to 
each  member. 


Tobacco  Men  Favor  a  Price-Maintenance  Law. 

Prof.  W.  C.  Anderson  was  one  of  the  principal  speakers 
at  a  mass  meeting  of  Independent  retailers  of  the  metro- 
politan district,  at  the  Hotel  Astor,  this  city.  May  19th. 
He  urged  the  passage  of  a  price-protection  bill  by  con- 
gress. 

Other  speakers  on  the  same  subject  were  Prof.  Lee  Gal- 
loway, of  New  York  University;  Prof.  Nystrom,  of  the 
University  of  Wisconsin;  and  Nicholas  Ehrlich,  secretary 
of  the  Retailers'  Council  of  the  Tobacco  Merchants'  Asso- 
ciation, under  whose  auspices  the  meeting  was  held. 


On  May  Ist  the  firm  of  I.  L.  Lyons  &  Co.,  Ltd.,  of  New 
Orleans,  celebrated  its  semi-centennial.  In  1866  the  busi- 
ness was  begun  under  the  name  of  Tusker  &  Lyons,  but 
twenty>«lght  years  ago  It  assumed  Its  present  name. 

TTie  Owl  Drug  Company  has  opened  a  store  at  Pasar 
dena,  Cal.,  which  makes  a  total  of  twenty-two  stores  now 
in  operation  by  this  corporation. 
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Brooklyn  CoUegre  of  Pharmacy. 

One  hundred  and  thirty-five  students  were  graduated  by 
the  Brooklyn  College  of  Pharmacy  at  commencement  ex- 
ercises held  at  the  Brooklyn  Academy  of  Music  on  th$ 
evening  of  May  11th. 

After  an  invocation  by  the  Rev.  John  Williams,  Dean 
Anderson  conferred  the  degree  of  graduate  in  pharmacy 
upon  the  following,  namely: 

M.  A.  Adler,  Isidore  Alesberg,  Paul  Alessi,  Abraham  Alt- 
man,  li'yman  Berger,  William  Berger,  Jacob  Berman.  J.  F. 
Berte,  Bessie  F.  Blackman,  Morris  Blank,  Harry  Blattman, 
Abratiam  Block,  Albert  Boucher,  Sam  Brolnltsky.  Bernard 
Bromberg,  Francis  Brown,  E.  A.  Caruso,  Samuel  Cherne- 
Wtzky,  G.  L..  Chudow,  C.  A.  Claramella,  Hyman  Cohen,  Mor- 
ris Cobn.  William  J.  Collins,  Julius  Cooper,  Kenneth  El. 
Cooper,  Charles  S.  Danilin,  Abraham  Davidson,  Max  David- 
son, Samuel  Diamond,  Louis  Ehrenhaus,  Harry  Bsterman, 
Raphael  Feinberg,  Aron  L.  Feller,  Max  Fllnk.  Nathan  Frled- 
nuui,  Samuel  Friedman,  Harry  Garmesey,  Herman  Getz,  Louis 
G.  Gitlln,  Samuel  Glass,  Helen  B.  Goldberg,  Lauretta  Gold- 
berg. Jacob  Golden.  Sidney  Goldschmldt,  Gertrude  Goldstein, 
Jacob  Golubolt,  Harry  A.  Gordon.  John  M.  Grady,  Fred  H. 
Grattbe.  Pincus  Greenberg,  Isaac  Greenspan.  Isldor  Grundfast, 
Max  Grushkin,  Samuel  Gubernlck,  Walter  E.  Heasllp.  Abra- 
haxn  A.  Helfand,  David  A.  Hershkowitz,  Morris  Herstein, 
Frank  Hlmjnelfarb,  Louis  Horenstein.  Samuel  Horenstein. 
Isidore  Horowitz,  Howard  N.  Johnston,  Benny  Kahn,  Mary 
Kantor,  Daniel  Kalusky,  Aaron  Kertman,  Caroline  Klein, 
Moirls  A.  Kleiiimetz.  .Samuel  Klelgman.  Solomon  Komisaruk, 
Samuel  Lebowitz,  Bernard  Leichter.  David  Leiman.  Samuel 
I^eventlial.  Joseph  "W.  Lipshltz,  Wllhelmine  M.  Liquomick, 
Moses  Lukovsky,  Lillian  E.  Mahlstedt,  Michael  Mannarlno. 
EUot  L.  Marcus,  Michael  Mehlman,  Louis  Melselas,  Joseph 
Meyer,  Joseph  H.  Mllio,  Joseph  H.  MoUnari,  Bernard  Mon- 
derer,  Charles  Moskowltz,  Saro  Mule,  Max  Munves,  Morris 
A  Orllnsky.  Abraham  Pekarne,  William  Peterfreund,  Isaac 
Pitsch,  Isidor  Prostlck,  Abe  Qua»ha,  James  Remda,  Solomon 
Roochvarg,  Abraham  S.  Rosenberg.  Louis  Rosenzwelg,  David 
Rosoff.  Isidore  Rubin,  Max  Samet,  Max  H.  Sasmorsky,  Reu- 
ben Schaffer,  Michael  Scheinberg,  Jo.seph  N.  Scher,  Meyer 
Schleycn,  Max  Schney.  Nathan  N.  Schoenfeld,  Charles  Schultz, 
David  Schwartzman,  Ralph  F.  Senese,  William  Shapiro,  Frank 
Shick,  Isidore  Silverman,  LiOuis  Silversteln,  Norman  M. 
Simon,  George  F.  Sismilch,  Samuel  Slater,  Sydney  Smith- 
line,  Itaphael  Soslnsky,  Harry  Spatt,  Israel  Spielberg,  Clara 
Stein,  Sa:nuel  W.  Stoloft.  Louise  Tartaglla,  Arthur  S. 
rhomasea.  Jacob  B.  Tlsmonetsky,  Ix>ui8  Trywusch,  Jacob 
Weinberg.  Henry  H.  Welnsteln,  George  Zank,  Sam  Zucker- 
man  and  Henry  Zuppello. 

Then  followed  the  valedictory  address  by  Joseph  N. 
Scher,  and  the  address  to  the  graduating  class  by  Hon. 
Mitchell  May. 

Preeident  Henry  B.  Smith  awarded  the  prizes,  as  fol- 
lows: Senior  gold  medal,  to  Samuel  Leventhal;  senior 
silver  medal,  to  Samuel  Tuckerman;  senior  bronze  medal, 
to  Max  Samet;  Anderson  gold  medal,  to  Jacob  Weinberg; 
junior  silver  medal,  to  Frances  C.  Shapiro;  membership  in 
the  American   Pharmaceutical  Association,  A.  L.  Feller. 

Charles  V.  Lewis,  president  of  the  alumni  association, 
presented  the  alumni  prize  to  Louis  G.  Gitlln. 

Secretary  A.  P.  Lohness,  of  the  faculty,  read  the  senior 
and  Junior  honor  rolls,  as  follows: 

Senior  Claas— Isllode  Alesberg,  Hyman  Berger,  Abraham 
Block,  Samuel  Diamond,  A.  L.  Feller,  Herman  Getz,  L.  Q. 
31tlin,  J.  M.  Grady,  Isaac  Greenspan,  A.  A.  Helfand,  Morris 
Herftein,  Aaron  Kertman,  Samuel  Leventhal,  Moses  Lukov- 
sky. Joseph  Meyer,  Abraham  Pekarne,  Wllllajn  Peterfreund, 
Icldor  Prostlck,  Isidore  Rubin,  Max  Samet,  J.  N.  Scher,  Louis 
SllverBtek\.  Louis  Trywusch,  Jacob  Weinberg,  Sam  Zucker- 
mar:  and   Henry   Zuppello. 

Junior  Class— Max  Belchlknff,  Abraham  Clgelman,  Reglmt 
Davidson,  Ida  H.  Dunn,  Ix>uls  Dunn,  Minerva  T.  Elsenstadt, 
Abrahum  I.  Flahelson.  Max  Oomberg,  Saul  Handclsman, 
Phillip  Heitner.  Jacob  D.  Langer,  Herman  B.  Leckstein,  Sid- 
ney List.  Michael  Mule.  Rebecca  Myaakofsky,  Rebecca 
uch»ret.  Sidney  Scheuer,  Harry  Uelzow,  Frances  C  Shapiro, 
Isldor  Shapiro,  Sarah  Shomer,  Jacob  Sparber,  Edwin 
rhomas,  and  Meyer  Tobin. 

There  was  plenty  of  music  by  a  concert  band,  and  a 
general  gala  feeling  on  and  off  the  stage.  The  exercises 
came  to  an  end  with  the  distribution  of  floral  gifts  and 
an  exit  march  by  the  band. 


New  York  County  Pharmaceutical  Society. 

The  regular  monthly  meeting  of  the  New  York  County 
Pharmaceutical  Society  was  held  on  the  evening  of  May 
lOtb,  at  Terrace  Garden,  President  Colle  presiding. 

Reports  on  legislative  matters  were  made  by  Messrs. 
Laacotr,  chairman  of  the  legislative  committee;  President 
Colle,  and  Treasurer  Latham. 

It  was  decided  to  notify  members  that  it  will  be  neces- 
sary for  them  to  become  active  if  they  are  to  enjoy  the 
beoeflts  of  the  society. 

The  treasurer  reported  a  balance  of  123.06,  and  the  meet- 
ing adjourned  at  2  a.  m. 


Kings  County  Pharmaceutical  Society. 

On  the  afternoon  of  May  9th  the  monthly  meeting  of 
the  Kings  County  Pharmaceutical  Association  was  held 
at  the  Brooklyn  College  of  Pharmacy. 

The  treasurer's  report  showed  expenditures  for  the  pre- 
vious month  to  have  been  $75  and  a  balance  on  hand  of 
$218. 

Three  applications  for  membership  were  received. 

The  report  of  the  legislative  committee,  made  by  Dr.  , 
W.  C.  Anderson,  as  usual  was  clear  and  Instructive.  The 
chairman  of  the  committee  reported  on  some  new  Treas- 
ury decisions,  and  stated  that  he  had  called  at  the  Custom 
House  and  learned  that  no  revenue  inspector  has  author- 
ity to  declare  a  disputed  preparation  as  coming  under  the 
ban.  When  a  druggist  Is  questioned  by  anyone  represent- 
ing himself  to  be  an  inspector  of  the  revenue  department, 
he  should  demand  his  name  and  to  see  his  credentials. 
Agents  of  bonding  companies  may  sometimes  be  traced 
thus.  The  speaker  then  reported  the  fate  of  the  drug 
bills  before  the  State  legislature,  and  recommended  that 
the  society  appoint  a  committee  to  wait  upon  the  senators 
and  assemblymen  before  the  opening  of  the  next  legis- 
lature for  the  purpose  of  explaining  to  them  the  society's 
position  on  anti-narcotic  legislation.  This  committee 
could  be  greatly  assisted  by  the  addition  of  a  local  phar- 
macist from  each  district  to  act  In  conjunction  with  the 
committee.  This  suggestion  was  adopted.  It  waa  also 
moved  that  similar  action  be  recommended  to  other  phar- 
maceutical societies  throughout  the  State. 

The  association  donated  $50  to  the  State  association,  to 
be  applied  to  the  expenses  of  the  latter's  annual  meeting. 

Resolutions  of  respect  passed  by  the  board  of  trustees 
upon  the  death  of  the  late  secretary,  A.  B.  Hegeman,  and 
sent  to  his  widow,  were  read,  together  with  her  reply. 


New   York   Microscopical   Students    Dine   and 
Organize. 

Prof.  William  Mansfield  was  the  guest  of  honor  at  a 
dinner  given  at  Browne's  chop  house,  1424  Broadway,  this 
city.  May  18th,  by  the  members  of  his  evening  class  In 
pharmacognostic  and  histologic  microscopy,  at  the  College 
of  Pharmacy  of  the  City  of  New  York,  Columbia  Uni- 
versity. 

At  the  end  of  the  term  Prof.  Mansfield  had  a  class  of 
seventeen  students,  a  fact  which  indicates  that  evening 
courses  are  demanded  at  the  college.  The  membership  of 
the  class  was  made  up  of  a  trustee  of  the  college,  a  for- 
mer member  of  the  New  York  State  Board  of  Pharmacy, 
two  manufacturing  pharmacists,  a  consulting  pharmacolo- 
gist and  a  dozen  druggists. 

After  the  dinner  the  members  of  the  class  organized  an 
association  for  the  purpose  of  creating  a  firmer  and  more 
perfect  relation  among  extension  students.  The  officers 
of  the  newly  formed  organization  are:  President,  A.  Hen- 
ning;  vice-president,  George  Obendorfer;  treasurer,  John 
R.  Wall;  secretary,  Edward  A.  Wlckham,  and  sergeant-at- 
arms,  Frank  Parker. 


Brooklyn  Alumni  Meeting. 

At  Its  annual  meeting  held  May  18th,  the  Alumni  Asso- 
ciation of  the  Brooklyn  College  of  Pharmacy  heard  reports 
of  its  officers  and  elected  the  following  officers  for  the  cur- 
rent year:  President,  Chas.  V.  Lewis;  vice-presidents,  Dr. 
Louis  P.  Thumser,  and  Dr.  Harry  L.  Goldwlg;  secretary, 
Benjamin  MuUano;  treasurer.  Dr.  William  C.  Anderson; 
registrar,  A.  A.  Helfand;  new  members  of  the  executive 
committee.  Miss  Lillian  Mahlstedt,  Harry  A.  Gordon,  L. 
Leventhad,  and  Dr.  Robert  Henderson. 

The  annual  outing  will  take  place  July  27th.  The  boat 
will  leave  South  Ferry  at  8:30  a.  m.  Prizes  are  to  be 
awarded  for  all  sorts  of  athletics,  after  which  there  will 
be  a  baseball  game  between  the  Brooklyn  College  of  Phar- 
macy team  and  the  Wegerwood  Club. 


Charles  L.  Joy  ft  Co.,  proprietors  of  several  drug  stores 
in  Idaho,  are  planning  to  move  the  original  store  from 
Boise  to  a  new  building  at  Idaho  Falls.  The  store  to  b« 
closed  has  been  been  In  existence  since  the  early  70'a, 
which  were  pioneer  days  in  Idaho. 

James  Plerson  and  Emmanuel  Brunt  are  now  proprie- 
tors of  the  Windsor  Pharmacy  at  GloversvlHe,  N.  Y. 
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Dr.  Diner  Honored  by  the  Medical  School  of 
Fordham. 

Dr.  Jacob  Diner,  pro-dean  of  the  College  of  Pharmacy 
and  professor  of  pharmacology  in  the  School  of  Medicine 
of  Fordham  Unlverelty,  was  singularly  honored  at  the 
second  annual  banquet  of  the  medical  school  by  the  pres- 
entation of  an  immense  loving  cup  given  to  him  by  the 
entire  student-body. 
Thomas  McKlernan,  president  of  the  Junior  class,  in  his 

presentation  speech  ex- 
pressed the  unanimous 
sentiment  of  the  stu- 
dents in  saying  that, 
whenever  a  student  de- 
sired or  needed  any 
advice  or  help,  the  first 
one  they  thought  of 
was  Dr.  Diner,  who 
was  always  ready  and 
pleased  to  give  that 
quality  of  advice  that 
meant  most  for  the 
student. 

The  cup  is  of  a  beau- 
tiful design,  standing 
over  two  feet  high, 
with  an  inscription  in 
Latin,  reading:  "When 
I  needed  him  he  helped 
me.  Presented  to  Jacob 
Diner,  Ph.G.,  M.D.,  by 
the  students  of  Ford- 
ham University  School 
of  Medicine  at  the  sec- 
ond annual  banquet, 
the  first  graduate  to 
attain  a  professorship." 
Loving  Cup  Presented  to  Dr.  The  dinner  was  fur- 
Jacob  Diner  hy  the  Students  ther  characterized  by  a 
of  Fordham   University.  donation    by    the    stu- 

dents, alumni  and  fac- 
ulty of  a  schlorshlp  fund  in  memory  of  the  late  Father 
Michael  J.  TuUy,  S.  J.,  who  was  the  regent  of  the  Medical 
School. 

The  banquet  was  held  at  the  McAlpin  Hotel,  April  27th, 
with  over  four  hundred  students  present. 


Bronx  County  Association. 

Physicians'  stock  companies,  price-cutting  and  all-night 
stores  were  the  principal  themes  discussed  at  a  well-at- 
tended regular  monthly  meeting  of  the  Bronx  County 
Pharmaceutical  Association  held  at  Ebling's  Casino,  May 
11th. 

In  the  discussion  of  the  physicians'  stock  companies  it 
was  asserted  that  a  new  one  was  offering  each  of  a  few 
official  preparations  under  half-a-dozen  names,  so  that  the 
druggist.  In  order  to  fill  the  various  prescriptions  of  mem- 
bers of  the  company,  had  to  buy  several  different  lots  of 
the  same  preparation,  under  different  names,  when  a  single 
lot  under  the  official  name  would  meet  the  requirements 
of  the  patient.  It  was  decided  to  Invite  the  co-operation  of 
other  societies  to  bring  about  an  amelioration  of  this  evil. 

Members  thought  that  this  was  an  inopportune  time  to 
Indulge  in  penny  sales,  premium-giving  and  other  forms 
of  price-cutting,  as  not  only  were  drug  prices  abnormally 
high  and  profits  correspondingly  low,  but  the  cost  of 
everything  entering  Into  the  business  was  up.  A  commit- 
tee was  appointed  to  call  upon  Bronx  druggists  to  try  to 
bring  about  better  conditions  in  this  matter. 

No  definite  action  resulted  from  a  discussion  of  the  sub- 
ject of  an  all-night  drug  store  for  the  Bronx.  The  mem- 
bers did  not  think  one  would  pay. 

The  association  will  award  a  gold  medal  to  the  senior 
student  standing  the  highest  in  his  studies  at  the  College 
of  Pharmacy  of  Fordham  University. 


Systematized  In  its  service  and  decorated  In  Us  ap- 
pearance so  as  to  live  up  to  Its  name,  the  De  Luxe  Drug 
Store  was  recently  opened  at  Seattle,  Wash.,  under  the 
management  of  Frank  SoUars. 

The  druggists  of  Hopklnsville,  Ky.,  have  reached  an 
agreement  whereby  only  one  drug  store  will  remain  open 
on  Sundays. 


The  Late  Albert  Plaut's  Estate. 

Albert  Plaut,  who  was  president  of  Lehn  &  Fink,  of 
this  city,  at  the  time  of  his  death,  June  17th  last,  left  an 
estate  which  was  In  May  appraised  at  $1,475,373.  He  held 
2,715  shares  of  Lehn  &  Fink  preferred  stock,  appraised  at 
par,  »271,500,  and  600  shares  of  common,  valued  at  $148,- 
650.  His  bond  holding  amounted  to  $340,000.  He  devised 
$925  each  to  twenty-seven  employees;  $463  each  to  fifty- 
four  employees;  $1,000  each  to  thirty  charitable  organiza- 
tions, and  gave  $15,000  to  the  College  of  Pharmacy  of  the 
City  of  New  York.  The  Montefiore  Home  and  Mount  Sinai 
Hospital  received  $2,500  each,  and  the  Hebrew  Orphan 
Asylum  and  the  United  Hebrew  Charities,  $2,000  each. 
Mr.  Plaut  gave  $15,000  in  trust  to  his  brother,  Carl  Plaut, 
and  $10,000  to  his  eon-in-law,  Milton  J.  Falk,  His  daugh- 
ter. Amy  Plaut  Falk,  received"  $437,412;  his  daughter, 
Constance  Plaut,  $452,631,  and  his  son,  Edward  Plaut, 
$225,084. 

The  accountant  for  the  Plaut  estate  had  valued  the  Lehn 
&  Fink  stock  at  $295  a  share,  while  the  State  Comptroller's 
accountant  In  one  report  put  it  at  $385  and  In  another  at 
$640  a  share.  The  appraiser  said  that  the  $640  valuation 
was  based  on  the  dividends  paid  during  the  five  years  of 
the  company's  existence,  during  which  time  dividends  of 
320  per  cent,  had  been  declared,  or  64  per  cent,  a  year. 


Greater  New  York  Associated  Pharmacists. 

A  meeting  of  a  new  association  known  as  the  Greater 
New  York  Associated  Pharmacists  and  Drug  Clerks,  was 
held  at  57  St.  Marks  place  on  the  evening  of  May  3d,  about 
a  score  of  drug  clerks,  a  goodly  percentage  of  these  being 
of  the  fair  sex,  being  present.  This  organization  has  as 
its  major  purpose  the  bettering  of  conditions  of  the  drug 
clerks. 

Most  of  the  meeting  was  taken  up  with  discussions  of 
plans  for  acquiring  publicity,  it  being  decided  to  canvass 
the  various  graduating  classes  of  the  schools  of  pharmacy. 

It  was  decided  to  have  the  next  meeting,  to  be  held  June 
17th,  an  open  one.  Announcements  will  be  sent  to  mem- 
bers and  clerks.  The  president  appointed  the  following 
committee  to  arrange  for  this  meeting:  Misses  Ager  and 
Field,  and  Messrs.  Bravin,  Helfand  and  Kahn. 


American  Medico-Pharmaceutical  League. 

At  the  nineteenth  annual  meeting  of  the  American 
Medlco-Pharmacftutlcal  League  held  May  22d,  at  the  Hotel 
Astor,  this  city,  the  following  officers  were  elected: 

President,  Prof.  Ramon  Guiteras,  M.  D.;  vice-president, 
D.  B.  DeWaltoft,  M.  D.;  treasurer,  Eugenie  R.  Ellscu,  M. 
D.;  recording  secretary,  Agnes  Sparks,  M.  D.;  correspond- 
ing secretary,  Samuel  F.  Brothers,  Ph.  G.,  M.  D.;  executive 
committee,  chairman,  Samuel  F.  Brothers,  Ph.  G.,  M.  D.: 
P.  A.  Mandabach,  Ph.  G.,  Ph.  D.,  M.  D.;  J.  Leon  Lascoff, 
Phar.  D.,  Lazar  Berliner,  Ph.  G.,  William  J.  Fuchs,  D.  D. 
S.,  Samuel  N.  Gratz,  D.  D.  S.,  Robert  E.  Jones,  Ph.  G., 
and  Edward  A.  Bank,  Ph.  G. 


A  meeting  of  the  New  Haven  Drug  Clerks'  Association 
was  held  May  8th,  at  which  Joseph  Hartigan,  of  Bridge- 
poTt,  spoke  on  salesmanship.  He  detailed  the  changes 
that  have  taken  place  In  the  drug  business,  and  argued 
that  now,  more  than  ever  before,  salesmanship  Is  neces- 
sary for  the  man  who  would  be  successful  in  the  drug 
store.  The. only  way  for  the  druggist  to  make  a  profit  is 
for  him  to  sell  profitable  commodities,  and  the  only  way 
he  can  do  that,  he  said,  is  by  having  genuine  salesmen 
behind  his  counters.  He  urged  the  men  to  co-operate  with 
their  employers,  as  profits  for  the  one  mean  profits  for  the 
other. 

The  annual  dinner  of  the  Syracuse  Drug  Association 
was  held  In  the  rooms  of  the  Syracuse  City  Club,  May 
4th.  About  175  people  attended.  The  principal  address 
was  made  by  Senator  J.  Henry  Walters  on  the  Influence 
exerted  by  organizations  on  legislation.  He  gave  a  re- 
sume of  the  most  important  bills  brought  before  the  New 
York  Senate  during  its  recent  session.  Talks  were  also 
niade  by  Assemblyman  George  R.  Fearon,  0.  W.  Snow  and 
William  Muench. 

Frank  C.  Leavitt  will  soon  open  a  store  In  Sanford,  Me., 
In  the  place  recently  vacated  by  the  Earle  Drug  Com- 
pany. He  Is  intending  to  remodel  the  store  and  fit  It 
according  to  modern  ideas. 
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Graduation  Exercises  and  Other  College  News 


University  of  Arkansas. 

The  School  of  Pharmacy  of  the  University  of  Arkan- 
sas held  its  commencement  exercises  in  the  Uttle  Rock 
High  School  auditorium  May  11th. 

Senator  Joe  T.  Robinson  delivered  the  address  to  the 
graduating  class. 

The  new-fledged  graduates  received  their  diplomas 
from  the  hands  of  John  C.  FutroU,  president  of  the  col- 
lege.    Their  names  follow: 

Hubert  R.  Blankenship.  of  Melbourne:  J.  Hamilton  Good- 
same,  of  Monroe.  I>a.:  Hubert  Hall,  of  Newberg;  Isaac  Jef- 
ier>,    of  Mount   Ohve;   and  James  DeK.   Steele,  of  Gentry. 

Albany  College  of  Pharmacy. 

The  thirty-flfth  commencement  of  the  Albany  College  of 
Pharmacy,  Union  University,  was  held  in  the  State  Educa- 
tion Building  on  April  25th. 

A  class  of  forty-seven,  the  largest  in  the  history  of*  the 
college,  was  graduated.  Dean  Willis  G.  Tucker  presided, 
and  Chancellor  Charles  A.  Richmond,  of  the  University, 
■conferred  the  degrees.  Jacob  H.  Herzog,  president  of  the 
Board  of  Education  of  Albany,  made  the  address  to  the 
graduates.  Ralph  Thompson  Pollock  was  the  valedic- 
torian. Professor  William  A.  Larkin  awarded  the  prizes 
and  announced  the  honor  awards. 

The  alumni  prize  of  |25,  to  the  senior  student  doing  the 
beet  work  in  pharmacy  for  the  year,  was  awarded  to  C.  J. 
Smith,  of  Ellenvllle. 

The  Newman  prize  of  J25,  to  the  senior  student  doing 
the  best  work  in  chemistry  for  the  year,  was  awarded  to 
H.  M.  Seitzinger,  of  Hudson  Falls. 

The  Wardle  prize  of  |25,  to  the  senior  student  doing  the 
best  work  in  materia  medica  for  the  year,  was  also 
awarded  to  H.  M.  Seitzinger. 

The  Gibson  prize  of  J25,  to  the  junior  student  passing 
the  beet  examinations  in  all  branches  at  the  close  of  the 
session,  was  .awarded  to  Ralph  Young,  of  Coblesklll. 

The  Kappa  PsI  Fraternity  prize  of  $10.  to  the  Junior 
student  doing  the  best  work  In  practical  pharmacy  and 
passing  the  best  final  examination  in  theoretical  phar- 
macy, was  awarded  to  G.  C.  Carter,  of  Canaan,  Conn. 

Honor  diplomas,  for  graduates  having  an  average  stand- 
ing of  90  per  cent,  or  over,  were  given  to  the  following: 
D.  B.  Armstrong,  H.  M.  Carter,  J.  E.  De  LaFayette,  R.  M. 
Lord,  R.  W.  Munger,  R.  T.  Pollock,  A.  E.  Seitzinger,  H.  M. 
Seitzinger,  O.  J.  Smith  and  R.  H.  Stoetzel. 

The  following  junior  class  students  having  an  average 
standing.  In  all  the  work  of  the  year,  of  90  per  cent,  were 
placed  on  the  honor  roll:  G.  C.  Carter,  J.  B.  Cloke,  D.  M. 
Hardenbrook.  Edwin  Heislnger,  Ethel  Naumoft,  F.  A. 
Stevens  and  Ralph  Young. 


The  annual  meeting  of  the  Alumni  Association  of  the 
college  was  held  on  the  morning  of  the  25th.  There  was 
a  large  attendance.  Reports  of  committees  and  historians 
were  received   and   matters  of  interest   were   discussed. 

The  following  officers  were  elected:  President,  J.  T. 
Kelly;  vlce-presldenu,  D.  H.  Krieger  and  R.  H.  Stoetzel; 
secretary,  C.  E.  Ostrander;  treasurer,  E.  C.  Hutman;  his- 
torian for  '87,  E.  F.  Hunting;  for  "92,  E.  V.  Z.  HenderBon; 
for  '97,  Robert  V.  Coon;  for  '07,  J.  L.  Harrington. 


The  annual  dinner  of  the  college  was  given  at  the  Ten 
Eyck  Hotel  in  the  evening.  About  one  hundred  alumni 
members  of  the  graduating  class  and  faculty  were  present. 

B.  L.  Maltble,  president  of  the  Alumni  Association, 
acted  as  toastmaster.  The  speakers  were  Dean  Tucker, 
of  the  college:  A.  U  Andrews,  of  the  board  of  trustees: 
Rev.  T.  8.  Kltrell,  Jacob  Herzog,  and  R.  H.  Stoetzel,  presi- 
dent of  the  class  of  '16. 


On  April  18th  Charles  Gibson,  of  the  Gibson-Snow  Dnig 
Company,  gave  a  luncheon  and  reception  to  the  faculty 
and  senior  class  of  the  college  In  the  new  building  in 
which  the  business  of  the  company  Is  now  carried  on. 
Mr.  Gibson  is  well-known  to  the  pharmacists  Of  New  York 
and  the  Eastern  States,  and  has  always  been  much  Inter- 
ested In  the  college,  of  which  he  has  been  a  trustee  for 


years.  In  receiving  and  entertaining  his  guests  Mr.  Gib- 
son was  assisted  by  his  son,  William  Walker  Gibson, 
manager  of  the  Rochester  branch  of  the  firm,  a  graduate 
of  Yale  University  and  an  alumnus  of  the  Albany  college 
and  a  member  of  its  faculty,  on  which  he  holds  the  posi- 
tion of  instructor  in  commercial  pharmacy. 

Informal  speeches  were  made,  and  the  guests  conducted 
on  a  tour  of  inspection  of  the  new  building. 


Creighton  University. 

The  commencement  exercises  of  the  College  of  Phar- 
macy of  Creighton  University  were  held  on  April  29th  at 
the  Brandeis  Theatre,  Omaha. 

The  principal  guest  and  speaker  of  the  evening  was  the 
Hon.  Joseph  Scott,  of  Los  Angeles,  Cal. 

The  prize  offered  to  the  senior  student  excelling  In  the 
laboratory  of  the  department  of  manufacturing  pharmacy 
was  awarded  to  Bert  H.  Benson,  of  FuUerton,  Neb.  How- 
ard A.  Winn,  of  Grand  Island,  Neb.,  obtained  the  highest 
honors  in  the  course,  securing  95  per  cent,  average  In  all 
subjects. 

A  permanent  endowment  was  established  by  the  gradu- 
ating class  in  a  rather  new  and  interesting  manner.  Each 
member  of  the  class  pledged  himself  to  pay  annually  his 
portion  of  the  premium  on  an  insurance  policy  made  pay- 
able to  the  university  in  twenty  years.  It  was  suggested 
that  this  form  of  gift  be  made  an  annual  affair  by  each  of 
the  succeeding  graduating  classes.  This  would  give  a 
permanent  fund  of  large  proportions,  and  it  would  not 
Impose  any  hardship  upon  the  donors  and  rather  stimulate 
their  interest  in  their  alma  mater. 

On  the  evening  preceding  the  graduating  exercises  an 
unusually  successful  alumni  banquet  was  held  at  the  Com- 
mercial Club,  over  three  hundred  being  present.  The  uni- 
versity quartet  and  orchestra  furnished  music. 


University  of  Illinois. 

The  forty-sixth  commencement  exercises  of  the  School 
of  Pharmacy  of  the  University  of  Illinois  were  held  in  the 
new  Central  Music  Hall,  at  Chicago,  April  26th. 

The  principal  address  was  made  by  Dean  Frederick  J. 
Wulling,  of  the  College  of  Pharmacy  of  the  University  of 
Minnesota,  and  the  degrees  were  conferred  by  David  Kin- 
ley,  vice-president  of  file  university. 

In  addressing  the  graduates.  Dean  Wulling  pointed  out 
that  the  occasion  was  a  very  Important  one — the  com- 
mencement of  a  professional  career;  the  time  when  the 
student  would  be  left  largely  to  his  own  resources;  the 
beginning  of  a  period  in  which  he  would  succeed  or  fail 
In  applying  the  teaching  he  had  received.  To  do  one's 
full  duty,  efficient  and  loving  service  must  be  rendered  to 
one's  fellows  for  a  lifetime. 

The  following  received  the  degree  of  graduate  In  phar- 
macy: 

l-'annle  L.  Atom.  William  Beckman,  A.  H.  Bogard,  J.  C.  Butts 
Kobert  Glaus,  Dante  Corteal,  R.  J.  Crist.  R.  A.  Curlee,  C.  K. 
Davidson.  EJ.  W.  Uewey,  W,  J.  Friedl,  Harry  Gasen.  F.  W. 
Graham.  R.  L.  Greenwood.  W.  J.  Kostka,  David  L^fgren. 
Benjamin  I^wls,  Israel  Mawrence,  lioonard  Quartettl,  R.  B 
Ritzman,  K.  C.  SchulU,  J.  W.  Terapleton,  R.  R.  Thoroman. 
K.  J.  trnderrlner,  Lcland  Vale.  R.  R  Weaver,  W.  P.  Wllhelm. 
O.  V.  Whitney,  E.  A.  F.  Boruckl,  W.  S.  Bucke,  R.  W.  Uolter- 
manii.  S.  H.  Hojnackl,  R.  S.  Huston,  O.  W.  Johnson  E.  J. 
is-ral.  J.  n.  Kvasnioka,  F.  A  Pankau.  E.  R.  Relmer  and  E.  J. 
Vondra&ek. 

The  following  received  certificates  of  proficiency,  and 
will  be  entitled  to  diplomas  when  they  have  reached  the 
required  age  or  have  acquired  the  necessary  experience: 

Vmcflnt  Andrzeleiyk,  .1.  F.  Bradley.  A.  B.  Brummall,  William 
IJuBrort,  Elmer  Krlcksoti.  A.  W.  Jacks.  Cecil  McCanse,  Frank 
Maraicaiio.  Oraslo  Maxzel.  R.  F.  A.  Rylander,  Jeanette  H 
Sikucka,  Richard  Van  Kempema  and  J.  G.  Vlaxny. 

The  following  received  certificates  as  special  students: 

Lpo  AyevK.  C.  J.  Havrnnek.  D.  B.  Real,  P.  E.  Weber  r.nd 
Harry   ^eltmunn. 

Prizes  were  awarded  to  members  of  the  graduating  class, 
as  follows:  The  prize  in  pharmacy  to  Roble  R.  Weaver; 
the  prize  In  materia  medica  and  pharmacognosy  to  R.  L. 
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Greenwood,  and  the  prize  In  chemistry  to  Frank  W.  Gra- 
ham. Winners  of  special  prizes  were  Leo  Ayers,  Elmer 
Erlckson  and  William  Beckman. 


the  class  history  was  read  by  Percy  M.  McCormlck;  the 
class  prophecy  was  made  by  Mary  Connolly;  the  class  will 
was  presented  by  Harris  W.  Alexander,  and  the  class  ora- 
tion was  delivered  by  Ralph  C.  Root. 


The  annual  reception  and  banquet  of  the  Alumni  Asso- 
ciation was  given  on  the  evening  of  April  26th  at  the 
Congress  Hotel. 

Speeches  were  made  by  Dr.  Kinley,  for  the  university; 
W.  It.  Abbott,  for  the  board  of  trustees ;  U  t,.  Mrazek,  for 
the  alumni;  Prof.  W.  B.  Day,  for  the  faculty,  and  E.  L. 
Dewey  for  the  class  of  1916. 

The  classes  of  1891  and  1906  held  reunions  celebrating 
their  twenty-fifth  and  tenth  anniversaries,  respectively. 

Claude  T.  Tilton  acted  as  toastmaster. 


Kansas  City  College. 

On  May  11th  was  held  the  thirty-first  annual  commence- 
ment of  the  Kansas  City  College  of  Pharmacy  and  Natural 
Sciences,  when  the  following  named  students  received  the 
degree  of  graduate  in  pharmacy: 

p.  S.  Alexander,  J.  B.  Armstrong,  H.  L.  Barnes,  F.  D.  Ber- 
gold.  C.  R.  Bohrer,  P.  F.  Bono,  L.  J.  Briscoe,  A.  H.  Borchardt, 
J.  W.  Carby,  F.  1'.  Conlon,  F.  G.  Delllnger,  G.  E.  Edgar.  H. 
W.  Fabian,  J.  W.  Fennlmore,  Ida  B.  Greer,  A.  G.  Hake,  I.  O. 
Henry,  F.  J.  Jones.  W.  J.  King,  C.  H.  Laweon,  D.  D.  S.,  J. 
F.  Ratllff.  R.  W.  Reed.  Lottie  L.  Rhodes,  G.  E.  Schenck,  H. 
W.  Schrlmsher,  C.  L.  Swensson,  Vllda  L«nora  Vaughn,  G.  W. 
Walie,   and  J.   L.  Wlllianis. 

M.  D.  Brown  and  C.  C.  Martinez  received  the  degree  of 
pharmaceutical  chemist. 

To  Charles  R.  Bohrer  was  given  the  college  medal,  and 
J.  W.  King  and  P.  F.  Bono  got  honorable  mention.  The 
junior  medal  went  to  L.  W.  Hart,  and  honorable  mention 
to  R.  J.  Segelcke  and  V.  C.  McCune.  The  alumni  prize 
for  the  best  work  in  the  chemical  laboratory  was  won  by 
Charles  R.  Boher,  and  honorable  mention  by  J.  W.  King 
and  G.  E.  Edgar. 


Louisville  College. 

The  Louisville  College  of  Pharmacy  graduated  sixteen 
students  at  its  forty-fifth  annual  commencement,  which 
was  held  at  the  Woman's  Club  on  May  11th. 

The  salutatory  address  was  made  by  Clayton  M.  French ; 
the  degrees  were  conferred  upon  the  graduates  by  Presi- 
dent Simon  N.  Jones;  Rev.  Charles  P.  Raffo  delivered  the 
address  to  the  graduating  class  and  the  valedictory,  ad- 
dress was  made  by  Esia  K.  Watkins. 

The  list  of  the  graduates  is  as  follows: 

Dellln  A.  deAgullera,  H.  G.  Oscar  deAgullera,  Samuel  C. 
Botts,  Even  T.  ColUnsworth,  Clayton  M.  EYench,  Frank  U. 
Gohmann,  David  W.  Huck,  John  Edwin  Katterjohn,  Robert 
U.  Leeds,  Samuel  Dorsie  LykUis,  Ray  B.  Montgomery,  War- 
ren P.  Rash,  William  H.  Ryan,  Jamfs  William  Smith,  Esla 
K.    Watkins,   and  Jesse  L.   White. 


Massachusetts  College. 

Henry  A.  Estabrook  addressed  the  candidates  for  degrees 
of  the  Massachusetts  College  of  Pharmacy  at  the  forty- 
eighth  annual  commencement  exercises  of  that  college, 
held  in  Convention  Hall,  Boston,  on  the  afternoon  of  May 
18th,  and  himself  received  the  honorary  degree  of  doctor 
of  pharmacy. 

President  C.  H.  Packard  conferred  the  degree  of  grad- 
uate In  pharmacy  upon  the  following,  namely: 

H.  W.  Alexander,  of  St.  Albans,  Vt.;  O.  M.  BelleHeur,  of 
Norwich,  Conn.:  H.  S.  Berlnstein,  of  Springtleld;  F.  G.  Bra- 
eotiier,  of  Campello;  H.  A.  Buron.  of  Gardner;  Annabel  Carter, 
of  Waltham;  A.  H.  Catozzi,  of  Rutland,  Vt.;  Maurice  Cohen, 
of  Dorchester;  Mary  Connolly,  of  Dorchester;  L.  L.  Despart, 
of  Fairfax,  Vt.;  G.  C.  Eastman,  of  West  Canaan.  N.  H.;  B. 
B.  Goolkasian,  of  Lawrence;  E.  E.  Hardy,  of  Farmlngton, 
Me.;  Isadore  Hymes,  of  Liowell;  E.  J.  L«doux,  of  Nashua,  N. 
H.;  U.  S.  Livingston,  of  Newport,  Vt.;  P.  M.  McCormlck,  of 
New  Castle,  N.  B.;  D.  J.  Malley.  of  Hartford,  Copn.;  C.  E. 
Mehlgan.  of  Chelsea;  R.  J.  Mlville,  of  Lawrence;  E.  J.  Ouel- 
let,  of  Adam.<i:  E.  E.  Pelsue,  of  Rutland,  Vt.;  John  Pollack,  of 
Dorchester;  M.  H.  Price,  of  Worcester;  E.  F.  Quinlan.  of 
NewtonvlUe;  M.  E.  Regan,  of  Fall  River;  R.  C.  Root,  of  Brat- 
tleboro,  Vt.;  A.  A.  Rosen,  of  Hartford.  Conn.;  C.  E.  Smith,  of 
New  Bedford:  W.  L.  Trombly,  of  Framtngham;  and  P.  C. 
Wlggln,   of  North  Wolfeboro,   N.   H. 

The  degree  of  pharmaceutical  chemist  was  conferred 
upon  the  graduates  In  pharmacy  named  below: 

C.  J.  Babb.  of  Middleboro:  R.  G.  Cooper,  of  South  Natick; 
A.  M.  Dupaul,  of  Southbridge;  M.  S.  Jacobson,  of  Maiden; 
C  1  Pecidleton,  of  Allston;  H.  A.  Shapiro,  of  Portsmouth,  N. 
H.;  and  O.   S.   Skinner,  of  Windsor,   Vt. 

At  the  class  day  exercises,  held  earlier  In  the  afternoon, 
an  address  of  welcome  w^as  delivered  by  Elbert  E.  Hardy; 


New  Jersey  College  of  Pharmacy. 

The  commencement  exercises  of  the  New  Jersey  College 
of  Pharmacy  were  held  at  Wallace  Hall,  Newark,  May  10th. 

The  exercises  were  opened  with  prayer  by  the  Rev.  An- 
drew Zimmerman.  The  address  to  the  graduating  class 
was  made  by  William  Weinert,  principal  of  the  Central 
Commercial  and  Manual  Training  High  School. 

President  William  O.  Kuebler,  of  the  college,  conferred 
the  degrees  upon  the  graduates.  The  valedictory  address 
was  delivered  by  Samuel  A.  Brody. 

The  names  of  the  students  graduated  follow: 

Irving  AlJersteln,  Albert  BUwlse,  S.  A.  Brody.  Samuel  Bauer, 
Phillip  Bell,  R.  D.  Bode,  Max  Colton,  Maurice  De  Barl,  Garry 
Dulmer,  M.  H.  Friedman,  J.  V.  Green,  N.  J.  Olangrasao,  B. 
M.  Gerstcn,  C.  J.  Greenblatt,  Henry  Hoffman.  Sellg  Katchen, 
Charle*  Lindner,  Michael  lAss,  Morris  Levin,  William  Mutter, 
J.  P.  Maroney,  A.  J.  Martella,  J.  S.  Montelth,  Charles  Mig- 
noue,  Girardo  Marra,  George  Meister,  Joseph  Parasoondolo, 
yL  Picardi,  H.  Pruetzel,  Nathan  Peckersky,  Michael  Pinto, 
W.  K.  Rivola.  I.  A.  Reanlck.  George  Smith,  Andrew  Siskind, 
F.  A,  Swartzmiller,  M.  A.  Slegel.  C.  H.  Tuck,  L.  B.  Tutela, 
Jr.,  Jacob  Wortzel.   and  B.  M.  Weil. 


New  Orleans  College. 

Nine  Cubans,  two  Texans,  and  sixteen  Loulsiantans 
were  graduated  by  the  New  Orleans  College  of  Pharmacy, 
Loyola  University,  May  17th.  In  addition  to  that.  Presi- 
dent 'M.  T.  Breslin  also  conferred  the  degree  of  doctor  of 
pharmacy  upon  Fabius  C.  Godbold,  a  charter  member  of 
the  institution,  and  it  vice-president,  who,  however,  was 
unable  to  be  present. 

Dean  Philip  Asher  made  a  report  of  the  work  of  the 
college  during  the  year  just  closing,  and  the  address  to 
the  graduates  was  delivered  by  Hon.  Henry  M.  Gill.  Paul 
L.  Wright  made  the  salutatory,  and  Frank  G.  Rleger  the 
valedictory. 

President  John  B.  Murphey,  of  the  alumni  association, 
presented  the  alumni  gold  medal  to  Victor  Honore  Purel, 
of  New  Iberia;  the  second  highest  medal  was  presented 
by  A.  DITripane,  on  behalf  of  the  Louisiana  Pharma- 
ceutical Association  to  Roger  L.  Farnet,  Jr.,  of  New 
Orleans;  and  the  prize  of  a  membership  in  the  American 
Pharmaceutical  Association,  In  the  absence  of  Mr.  God- 
bold,  was  presented  by  Dean  Asher  to  Frank  G.  Rleger, 
of  Donaldsonville.  The  junior  gold  medal  for  the  high- 
est average  went  to  Bernard  P.  Martinez,  of  Paincourt- 
vllle,  by  the  hand  of  Prof.  J.  J.  Grasser.  In  the  junior 
class  were  eight  students  from  Cuba. 

The  names  of  the  new  graduates  follow: 

Lucas  Alvarez  y  Tabic,  Louis  Omer  Bajon.  Miss  Rosa  M. 
Breen,  Alfred  J.  Claiborne,  John  F.  Czichos,  John  B.  Doss, 
Miss  Lise  Allard  DuPlantier,  E.  Primitlvo  Egea  y  Bsteva, 
Ko^er  L.  Farnet,  Jr.,  Homer  C.  Gray,  Carlyle  Goudgame, 
Elliott  Jacobs,  Anthony  C.  Juracovich.  Laurie  G.  LeMaire, 
Jesus  M.  Lopez,  Eduardo  RIcardo  Mendez  y  Aguirre,  Pedro 
J.  Montero  y  Taquechel,  Juna«  Jose  Pujol  y  'Roqueta  Vic- 
tor H.  Purel,  Frank  G.  Rteger,  Jacob  Richmond,  E.  B.  Rob- 
inson, Jr.,  J.  Manuel  Santisteban  y  Villegas,  Francisco  Ser- 
raplnana  y  Heredia,  James  Tambureilo,  Jose  M.  Torralbas  y 
Lora,   and   Paul   L.   Wright. 


New  York  College. 

Carnegie  Hall's  main  auditorium  was  filled  with  friends 
of  the  146  capped  and  gowned  graduates  seated  upon  its 
stage  on  the  evening  of  May  11th,  when  the  eighty-sixth 
year  of  the  College  of  Pharmacy  of  the  City  of  New  York, 
Columbia  University,  came  to  a  close.  In  marked  contrast 
to  this  array  was  the  first  graduating  class,  that  of  '31, 
numbering  three  members. 

The  commencement  exercises  were  opened  with  prayer 
by  the  Rev.  Dr.  Raymond  C.  Knox,  chaplain  of  Columbia 
University,  and  the  opening  address  was  made  by  William 
H.  Carpenter,  provost  of  the  university,  who  conferred 
the  degree  of  graduate  In  pharmacy  upon  the  following 
named  students,  presented  by  Secretary  Thomas  F.  Main, 
of  the  college: 

Mrs.  Estella  Jordan  Baddour,  Fannie  Davidson,  Rosalie  L. 
B.  Dlspenza,  Pauline  Leln.  Mary  E.  Meier,  Rose  Nadel,  Mrs. 
i"iorence  N.  Uerla,  Dorothy  M.  'W'elsberg.  S.  A.  Ackerman, 
Abraham  Aronovic,  G.  C.  Aronstamm,  Philip  Axelbank,  H.  S. 
Ball  Morris  Becker,  Sterling  Begg,  S.  I.  Belllnson,  Kalmen 
Berger,  Milton  Berger.  Samuel  Berkowitz,  Joseph  Blau,  W.  H. 
Blomeler,  C.  W.  Bower,  B.  D.  Brennan,  Leo  Brunswig,  L.  H. 
Buccanning,    Ernest    Capecl,    V.    F.    Chalian,    Harry    Cohen, 
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Joseph  Cohen.  Morris  Cohen,  J.  H.  Cununing,  H.  B.  Dlncln, 
B.  Dragotia,  G.  K.  Ksperson,  R.  A.  Frank,  A.  W.  Frledlander, 
A  S.  Friertman,  Isldor  Friedman,  J.  C.  Fritz,  Louis  Fryer, 
lyouis  Galpano,  S.  J.  Gerson.  E.  Giaquinto,  E.  I.  Goldberg, 
Martin  Goulko.  Achille  GraciatelU,  Samuel  Great,  Joseph 
Green.  Jesse  Gro&sman,  O.  M.  Guck,  A.  T.  Gutowskl,  S.  C. 
Hatch,  H.  B.  Heller,  J.  A.  Heller.  M.  J.  Heller,  Abraham. 
Horwitz,    Jacob    Iglltzin.    Salvatore    Insinga,    Victor   Johnson, 

B.  C.  Jonas,  H.  C.  Kaesmann,  Philip  Kahn.  Harry  Kaplan, 
H.  S  Klein,  C.  P.  Kllngele,  Abraham  Kniasewlch,  Otto  Kohout. 
Jacob  Kopp.  Liouia  Kozakevitz.  J.  Li.  Kramer.  S.  M.  L,andsman, 
C  <i.  L,ar3on  Morris  Lattman.  L.  S.  Frank,  Abraham  Lier- 
ncr,  T.  A.  Line,  H.  W.  Litt,  H.  P.  Loscalzo.  Harry  Lubman, 
W.  A.  McBride,  W.  J.  MnBrlde,  J.  B.  Madden,  M.  A.  Maggio, 
Maurice  Malslish.  Joseph  Markowitz,  A.  L.  Masinl,  Joseph 
Maslon,  A.  A.  Matera,  Jr.,  S.  A.  Miller,  H.  L.  Mintzis,  James 
Mlsiretta,    Charles    Mossowitz,    Saul    Navid.    E.    E.    Nlcastro, 

C.  O'lligan,  Jr.,  Solomon  Pascal,  J.  F.  Paulonis,  G.  W.  Per- 
kins, J.  C.  Prote.  Jr.,  J.  J.  Rampulla,  Julius  Resnick,  Jacob 
Robbliis,  Samuel  Hogoff,  Vincent  Rosati,  J.  H.  Rosenberg, 
MlUon  Rosenberg,  Leopold  Rovenger,  S.  A.  Rubinfeld.  Jacob 
Ruderman,  R.  S.  Rulon,  M.  W.  Sakson,  R.  W.  Salm,  W.  F. 
Sailo,  M.  J.  Scliafter,  Julius  Schatz,  Abraham  Schwetz,  J.  A. 
Sesta.  J.  I.  Shank,  Joseph  Simon,  Hyman  Slavln,  H.  A.  Smith, 
Meyer  Smith,  Abraham  Steinhardt.  W.  E.  Strasser,  H.  F. 
Strongin,  C.  A.  Tassinarl,  T.  R.  Teslero,  Harry  Tetelman,  A.  J. 
Van  Voorlils,  Samuel  Warfman,  M.  S.  Wasserman.  Frederick 
Weiss,  faamuel  Welssman  and  Wolf  WUensky. 

Dean  Henry  H.  Rusby  gave  certificates  of  proficiency  in 
food  and  drug  analysis  to  Alfred  Price  and  Bertram  C. 
Steves. 

Judge  Thomas  C.  T.  Grain,  of  the  Court  of  Special  Ses- 
sions, delivered  the  address  to  the  graduating  class.  He 
urged  the  candidates  to  the  greatest  of  preparedness  meas- 
ures— the  preparedness  of  character,  through  which  they 
might  expect  to  reach  the  height  of  commercial  and  intel- 
lectual success. 

In  the  presentation  of  the  gold,  silver,  and  bronze  med- 
als of  the  Alumni  Association  to  the  honor  men  of  the 
class,  by  Jeannot  Hostman,  president  of  the  association, 
it  was  brought  out  that  Trueman  A.  Line,  winner  of  the 
gold  medal,  not  only  led  the  class  of  1916,  but  surpassed 
all  previous  records  established  by  the  college,  having 
made  an  average  of  94.67  per  cent,  for  the  two  years.  The 
silver  and  bronze  medals  were  awarded  to  H.  S.  Ball  and 
W.  J.  McBride,  respectively. 

The  roll  of  honor  of  the  highest  thirteen  students  was 
read  by  Dr.  F.  A.  Leslie,  ajs  follows:  T.  A.  Line,  H.  S.  Ball, 
W,  J.  McBride,  Louis  Fryer,  Mrs.  Estella  Baddour,  H.  S. 
Klein,  M.  W.  Sakson.  J.  L.  Paulonis,  Julius  Schatz,  Achille 
Granatelli,  Isidor  Friedman,  C.  P.  Kllngele  and  W.  A. 
McBride.  Of  the  special  |100  caah  prizes  offered  by  the 
trustees  and  presented  by  i'rof.  H.  V.  Amy,  the  prize  in 
chemistry,  was  awarded- to  T.  A.  Line;  the  prize  in  phar- 
macy to  M.  W.  Sakson,  and  the  prize  in  materia  medica  to 
Louis  Fryer.  Mrs.  Estella  J.  Baddour  received,  at  the 
hands  of  Miss  Fannie  Hart,  of  the  faculty,  the  Lillian 
Lleterman  medal  for  the  highest  average  made  by  a  woman 
graduate,  and  also  the  gold  medal  of  the  Italian  Pharma- 
ceutical .\s8oclatlon  offered  for  laboratory  excellence,  and 
presented  by  Prof.  George  C.  Diekman. 

After  the  valedictory  address  by  Samuel  A.  Rubinfeld, 
the  exercises  were  closed  by  the  pronouncing  of  the  bene- 
diction by  Dr.  Knox. 

Flowers  and  music,  together  with  the  applause  of  friends 
in  the  audience  when  a  diploma  or  other  distinction  was 
bestowed  upon  a  graduate,  and  the  stir  created,  in  and  out 
of  season,  by  the  undergraduates  lent  a  gala  appearance 
and  feeling  to  the  occasion. 

The  officers  of  the  class  were:  President,  G.  Harold 
Dowsey:  vice-president,  Mrs.  Elstella  J.  Baddour;  secre- 
tary, Conrad  P.  Kllngele:  treasurer,  Victor  Johnson;  vale- 
dictorian, Samuel  A.  Rubinfeld;  historian,  Mary  E.  Meter, 
and  reporter,  Fannie  Davidson. 


The  Alumni  Association  of  the  College  of  Pharmacy 
of  the  City  of  New  York  has  elected  the  following  officers 
for  the  year  1916-17:  Honorary  president,  T.  F.  Main; 
president,   J,   A.    Stetfens;    vlc»-pre8ldents,   M.   H.    Well, 

E.  Windt  and  V.  M.  Oreflce;  secretary,  L.  Roon;  treasurer, 

F.  A.  Leslie;  registrar,  J.  Hostmann;  members  of  the  ex- 
ecutive board,  C.  W.  Ballard,  F.  N.  Pond  and  E.  C. 
Stelnach. 

The  Mortar  and  Pestle  Club  of  the  College  of  Pharmacy 
of  Iowa  State  rnlverslty  recently  elected  offlrprs  for  the 
ensuing  year,  as  follows:  President,  Earl  Ryan;  vice- 
president,  E.  L.  Hazeldtne;  secretary-treasurer,  Florence 
Peterman,  and  sergeants-at-arms,  R.  B.  Walker  and  R.  E. 
Stewart. 


Medico-Chi  Alumni  Association  Elects  Officers 
and  Holds  Reception. 

At  the  meeting  of  the  Alumni  Association  of  the  De- 
partment of  Pharmacy  and  the  Medico-Chlrurglcal  Col- 
lege, of  Philadelphia,  held  in  the  college  club  rooms  April 
12th,  the  following  officers  were  elected:  President,  Rob- 
ert P.  Fischelis;  vice-presidents,  Herbert  G.  Lilly  and 
Wiktor  Dorszewski;  recording  and  financial  secretary, 
Brua  C.  Goodheart;  corresponding  secretary,  Eugene  W. 
Youngken;  treasurer,  Mortimer  M.  Smith;  and  board  of 
directors,  W.  W.  McNeary,  Israel  Subin,  Paul  S.  Pittenger 
and  Dell  W.  Youngken. 

On  the  evening  of  May  3d  the  association  held  its  annual 
reception  for  the  senior  pharmacy  class  at  the  Hotel  Adel- 
phla.  President  Fischelis  acting  as  toastmaster.  EMward 
J.  Cattell,  statistician  of  the  city  of  Philadelphia,  spoke 
on  "Getting  the  Most  Out  of  Life."  Among  other  speak- 
ers were  Dr.  Eugene  G.  Eberle,  editor  ot  the  Journal  of 
the  American  Pharmaceutical  'Association;  Dean  J.  W. 
Sturmer,  Dr.  A.  C.  Morgan,  of  the  medical  alumni  associa- 
tion; Dr.  James  A.  Brady,  of  the  dental  alumni  associa- 
tion; Dr.  John  R.  Minehart,  dean  of  the  Department  of 
Pharmacy  of  Temple  University  and  a  pharmacy  alumnus 
of  the  Medico-Chi;  Dr.  W.  W.  McNearty,  president  of  the 
general  alumni  association;  Prof.  F.  E.  Stewart,  and  rep- 
resentatives of  the  senior  class. 

Plans  are  under  way  for  the  general  alumni  banquet  and 
reception  to  be  held  on  the  evening  of  June  8th. 

University  of  Montana. 

Dean  Mollett,  together  with  students  of  the  Department 
of  Pharmacy  in  the  University  of  Montana,  have  conducted 
experiments  in  the  culture  of  drug  plants  during  the  past 
year.  A  plot  of  ground  furnishing  moist,  shady  soil  has 
been  acquired  for  experimental  purposes  next  year.  Some 
of  the  plants  cultivated  this  year  are  calamus,  chlmaphila, 
convallaria,  grindella,  hyoscyamus,  juniper,  Phytolacca, 
podophyllum,  prunus  virgiuiani,  salix,  savin,  stramonium, 
taraxacum  and  uva  ursi. 


On  April  28th,  at  the  annual  "Campus  Day"  of  the  Uni- 
versity of  Washington,  all  loyal  Washington  men  did  man- 
ual labor  for  the  university.  Various  projects  for  the 
beautifying  and  improvement  of  the  campus  were  car- 
ried out.  Most  of  the  men  of  the  college  of  pharmacy 
worked  in  the  drug  garden.  Aiter  they  had  completed 
their  work  it  would  have  required  a  powerful  lens  to  dis- 
cover a  weed  within  the  limits  of  the  garden. 


Look  Out  for  This  Man. 

The  Chicago  police  have  sent  out  a  letter  in  which  they 
say: 

One  William  Turner  held  up  Barthold  Bellack,  a  druggist, 
at  his  place  ot  business,  1508  East  Fifty-seventh  street,  this 
city,  at  11:50  p.  m..  May  13th,  1916,  and  stole  $243  In  money,  a 
quantity  of  postofflce  money  order  blanks,  narcotics,  syringes 
and  needles,  at  the  point  of  a  revolver.  This  man  Is  no  drug 
clerk,  but  works  as  soda  fountain  and  cigar  clerk.  It  Is  quite 
probable  that  he  is  under  an  assumed  name,  but  should  be 
easily  identified  by  the  following  description;  Twenty-five  to 
thirty  years  old,  6  feet  8  inches  tall,  about  200  pounds,  stout 
build,  blue  eyes,  sandy  complexion,  light  sandy  or  yellowish 
hair,  parted  on  side,  smooth  face,  has  two  false  teeth  in  front 
upper  Jaw,  one  having  a  noticeable  band  of  gold  on  same,  and 
was  wearing  a  dark  suit  of  clothes,  salt  and  pepper  soft  cloth 
hat  and  brown  overcoat,  and  Is  a  good  talker. 

This  man  had  been  In  the  employ  of  Bellack  Brothers  for 
two  weeks  previous  to  May  13th,  and  upon  being  Informed 
that  his  services  were  no  longer  desired,  he  drew  a  revolver, 
marched  Mr.  Bellack  Into  a  closet,  took  the  above-mentioned 
yiroperty  and  disappeared. 

Any  word  of  him  will  be  kindly  received  by  the  Chicago 
police  department. 


The  New  Haven  Druggists'  Association  held  its  annual 
meeting  May  8th.  The  following  officers  were  elected  for 
the  ensuing  year:  President,  Charles  T.  Hull;  vice-presi- 
dents, M.  Montanaro  and  M.  P.  Hope;  secretary,  M.  J. 
Keane;  treasurer,  T.  E.  Mason. 

Jacob  Sitnek,  of  Altoona,  Pa.,  Is  building  an  addition  to 
his  drug  store  that  will  give  him  1,200  additional  square 
feet  of  floor  space.  An  alcove  room  will  serve  as  a  pre- 
scription department  A  special  place  has  also  been  pro- 
vided for  truss-fltting. 
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Change   in    the    Philadelphia   College    Faculty. 

After  a  teaching  career  of  forty-flve  years,  during  thirty- 
eight  of  which  he  has  been  connected  with  the  Phlladel- 
delphia  College  of  Pharmacy,  Prof.  Samuel  Philip  Sadtler 
has  been  made  an  emeritus  professor  by  that  institution. 

Since  1880  the  professor  has  been  associated  with  Dr. 
H.  C.  Wood  and  Prof.  J.  P.  Remington  in  editing  the 
United  States  Dispensatory,  the  three  being  the  chemical. 


SAMUEL    P.    SADTLEU. 


GBOBGE   J.   KARB. 


medical  and  pharmaceutical  editors,  respectively.  He 
is  also  the  author  of  chemical  text-boolcs  and  one  of  the 
chemical  members  of  the  revision  committee  of  the  Phar- 
macopoeia. A  full  list  of  the  scientific  and  other  socie- 
ties of  which  he  is  a  member  and  in  whose  official  and 
other  activities  he  has  taken  a  leading  part,  would  alone 
make  an  article  of  considerable  length. 

Freeman  P.  Stroup,  who  for  the  past  seventeen  years 
has  been  Prof.  Sadtler's  assistant  at  the  Philadelphia 
College  of  Pharmacy,  has  been  appointed  acting  professor 
of  chemistry  in  that  institution  for  next  year. 

Prof.  Sadtler  was  born  at  Pinegrove,  Pa.,  July  18th, 
1847,  educated  at  Easton  high  school,  Pennsylvania  Col- 
lege (Gettysburg),  and  the  universities  of  Lehigh,  Har- 
vard, and  Gottingen.  After  teaching  in  Pennsylvania  Col- 
lege and  the  University  of  Pennsylvania,  he  succeeded 
Prof.  Robert  Bridges  as  professor  of  chemistry  In  the 
Philadelphia  College  of  Pharmacy  in  1879,  from  which 
position  he  now  retires. 

Prof.  Stroup  was  born  at  RousevlUe,  Pa.,  January  24th, 
1870;  obtained  his  early  education  in  the  public  schools 
there;  taught  a  district  school  in  1888-9;  entered  the  drug 
business  as  clerk  for  Dr.  W.  C.  Tyler  in  July,  1891;  re- 
mained with  Dr.  Tyler  for  three  years;  entered  the  Phila- 
delphia College  of  Pharmacy  in  1894,  and  received  his  di- 
ploma from  it  two  years  later.  After  further  retail  ex- 
perience he  began  special  studies  in  chemistry  at  his  alma 
mater  and  received  a  certificate  of  proficiency  in  that 
branch  of  study  in  1897.  In  the  meantime  and  subse- 
quently, he  assisted  Prof.  Sadtler  in  his  private  labora- 
tory, and  in  1899  he  became  the  professor's  assistant  at  the 
college.  He  served  as  president  of  the  alumni  association 
of  the  college  In  1905-G,  and  is  a  member  of  his  State  and 
the  American  Pharmaceutical  Associations. 


F.  A.  Upeher  Smith,  who  has  been  conducting  a  drug 
store  at  860  University  avenue,  St.  Paul,  Minn.,  has  leased 
quarters  on  the  sixth  floor  of  the  Merchants  National 
Bank  Building,  which  he  will  occupy  with  a  modern  pre- 
scription pharmacy.  This  will  be  the  first  of  this  type  of 
store  to  be  established  In  St.  Paul.  Mr.  Smith  is  one  of 
the  best  known  pharmacists  of  the  Northwest. 

A.  J.  Klutz,  proprietor  of  the  Farlss-Klutz  Drug  Store 
and  the  Greensboro  Drug  Store,  of  Greensboro,  N.  C, 
plans  to  erect  an  eight-story  building  on  the  corner  occu- 
pied by  the  Greensboro  Drug  Store.  It  Is  estimated  that 
the  building  will  cost'  approximately  $100,000.  The  ground 
floor  win  be  fitted  for  a  modern  pharmacy. 

Bath  tubs  have  cut  more  of  a  figure  In  the  onward 
march  of  civilization  than  the  sword. 


Druggist  Karb  a  Popular  Official. 

Among  tlie  many  cities  in  the  country  in  which  the 
druggist  is  a  factor  outside  of  his  profession,  Columbus, 
Ohio,  occupies  a  conspicuous  position.  George  J.  Karb, 
now  serving  his  fifth  term  as  mayor  of  that  city,  still 
takes  pride  in  the  fact  that  he  belongs  to  the  pharma^ 
ceutlcal  fraternity,  although  the  demands  of  public  life 
have  long  kept  him  from  behind  the  counter.  Twenty 
years  or  more  ago  Mr.  Karb  was  called  from  his  drug 
store  to  become  chief  executive  of  his  native  city.  After 
an  incumbency  of  this  office  for  two  terms  he  was  made 
sheriff  of  his  county,  to  which  office  he  was  also  twice 
elected.  Shortly  following  the  time  at  which  he  stepped 
down  from  the  latter  position  he  was  acclaimed  by  his 
party  as  the  most  available  man  to  lead  it  back  Into  the 
city  hall,  which  had  passed  under  the  control  of  the  oppo- 
sition. The  guess  proved  to  be  a  correct  one.  He  was 
elected  mayor  again  by  a  big  plurality.  The  same  thing 
happened  two  years  later.  I-^ast  fall  he  was  again  chosen, 
this  time  for  a  four-year  term  under  the  new  city  charter. 
To  try  to  keep  Mr.  Karb  out  of  any  local  office  to  which 
he  aspires  is  now  regarded  as  a  hopeless  undertaking; 
he  has  yet  to  meet  his  first  defeat  at  the  hands  of  the 
voters. 

Mayor  Karb  is  a  good  example  of  the  hail-fellow-well- 
met,  and  has  a  certain  natural  boyishness  that  appeals  to 
the  popular  imagination.  On  April  29th,  clad  In  a  suit  of 
overalls  and  with  a  broom  on  his  shoulder,  he  marched 
on  foot  in  a  municipal  clean-up  parade.  Many  of  his  sub- 
ordinates rode  in  automobiles.  He  is  a  man  of  ability 
and  of  warm  sympathies.  It  Is  worthy  of  remark  in  this 
connection  that  when  Mr.  Karb  became  mayor  of  Columbus 
the  first  time  he  succeeded  another  popular  druggist, 
Philip  Bruck,  who  had  filled  the  office  for  two  terms. 


A  Possible  New  Source  of  Potash. 

It  Is  reported  from  Washington  that  potash  in  surpris- 
ingly large  proportions  has  been  found  in  the  brines  and 
muds  of  the  Salduro  Marsh,  a  sink  In  the  Salt  Lake 
Desert,  Utah,  sixty  miles  west  of  Great  Salt  Lake.  From 
the  clays  underlying  the  salt  body  which  covers  the  marsh 
the  United  States  Geological  Survey  has  collected  samples 
at  depths  of  eight  to  twelve  feet,  In  which  the  dissolved 
salts  were  found  to  contain  from  2  to  about  3%  per  cent, 
of  potash,  and  2%  per  cent,  was  found  in  the  soluble  salts 
at  a  depth  of  about  four  feet.  Of  the  dissolved  salts  con- 
tained in  the  brines  occuping  the  spaces  between  the  salt 
crystals  in  the  crust  overlying  these  muds  3  to  4  per  cenL 
was  found  to  be  potash. 

The  brines  and  muds  from  the  Salduro  Marsh  contain 
considerable  magnesium  chloride,  as  well  as  chlorides  of 
potassium  and  sodium. 

The  question  of  profitable  extraction  is  apparently  still 
open. 


Johns    Hopkins    Experts    Studying    Dyestuffs 
Production. 

Following  the  preliminary  work  on  the  Rittman  proc- 
ess of  extracting  gasoline  from  crude  oil  done  at  Johns 
Hopkins  University,  Baltimore,  last  fall  and  winter,  un- 
der the  supervision  of  experts  of  the  United  States  Gov- 
ernment, the  research  workers  of  the  university  have 
taken  up  other  problems  confronting  the  Industry  to-day, 
chief  among  these  being  the  manufacture  of  coal  gas  and 
the  production  of  dyestuffs  from  the  by-products.  Drs. 
C.  C.  Thomas,  C.  J.  Tilden  and  J.  B.  Whitehead,  heads  of 
the  mechanical,  civil  and  electrical  engineering  depart- 
ments, respectively,  have  delivered  lectures  concerning 
the  work  done  by  their  departments. 

Several  gas  companies  have  combined  In  offering  the 
university  authorities  funds  to  build  and  equip  a  plant 
for  the  production  of  coal  gas,  with  which  it  Is  hoped 
eventually  to  supplant  water  gas.  The  by-products  of  the 
coal  gas  manufactured  will  be  studied  with  a  view  to  util- 
izing them  In  the  manufacture  of  dyestuffs,  such  as  were 
imported  from  Germany  before  the  war. 


The  Goodsell-Pigeon  Company  has  been  Incorporated  to 
carry  on  a  general  drug  business  at  Bridgeport,  Conn.,  its 
capital  stock  being  |5,000. 
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Reminiscences  of  an  Old -Time  Apothecary 

Soda  uxUer,  spreading  plasters  and  ranging  the  fields  and  forests  for  crude  drugs,  tohich  were  prop- 
erly gathered,  dried,  prepared  and  dispensed  in  a  Lansingburgh  (Jf.  TJ  store  of  half-Orcentury  ago 
were  the  principal  topics  of  the  old  apothecary's  reminiscences  appearing  in  the  first  number  of  this 
series,  published  last  month.  The  author  now  switches  us  off  to  the  Troy  stare,  of  his  uncle,  some  of 
the  features  of  which  he  describes  in  equally  inter  esting  language. 

By  E.  B.  HEiMSTBBacT. 


The  Troy  store,  at  10  State  street,  was  one  of  the  oldest 
In  that  city.  It  is  still  running  as  the  A.  M.  Knowlson 
Pharmacy.  This  store  was  operated  by  C.  C.  Heimstreet, 
and  the  head  clerk  at  this  time  was  Billy  Hagen,  after- 
wards William  E.  Hagen,  of  Hagen's  magnolia  balm  fame. 
I  think  be  became  a  millionaire.  Billy  worked  hard  at 
the  task  he  had  Immediately  before  him,  but  always  had 
a  big  scheme  in  his  head. 

In  a  write-up  of  the  "oldest  retail  drug  store  in  Troy," 
the  Troy  Times  said: 

"In  1836  Dr.  Charles  C.  Heimstreet,  a  young  physician, 
rented  a  store  at  8  and  10  State  street  and  established 
a  pharmacy  which  soon  became  the  rendezvous  of  the 
prominent  physicians  of  Troy  and  vicinity,  and  which 
won  a  very  generous  patronage  from  the  residents,  not 
only  of  the  city,  but  throughout  the  northern  part  of  the 
State.  When  Dr.  Heimstreet  died  In  1854  he  was  suc- 
ceeded by  William  E.  Hagan,  who  successfully  carried 
on  the  business  at  the  old  place  until  1863,  when  he  was 
obliged  to  seek  more  spacious  quarters  and  located  at  1 
First  street.  February  16th,  1864,  Mr.  Hagen  sold  his  in- 
terest to  Alexander  M.  Knowlson,  the  senior  member  of 
the  present  firm  of  A.  M.  Knowlson  &  Co.'' 

Large  Bottles  for  Large  Stocks. 

Many  of  our  younger  pharmacists  wonder  at  the  size 
of  the  bottles  in  the  old  drug  stores.  I  have  some  now, 
bottles  for  "Pow.  Capsic,"  gallon  size:  "Pow.  Myrrh," 
half-gallon.,  etc.,  but  in  the  old  days  we  used  to  go  to 
New  York  twice  or  three  times  a  year  and  buy  the  stock 
for  three  or  four  months. 

Learning  a  Financial  Rating. 

I  remember  one  time  when  I  went  to  New  York  with 

Father.    He  said,  "I  must  go  down  and  see  how  Mr. 

(a  merchant  In  Troy),  stands."  So  we  went,  I  think,  to  a 
large  importing  tea  house,  where  he  called  for  Mr.  Mc- 
Killup.     I  think  it  was  on  Greenwich  street.     This  firm 


kept  a  record  of  the  standing  of  all  the  merchants  in 
that  section.  An  Inquirer  paid  25  cents  and  the  firm  gave 
him  (confidentially)  the  financial  standing  of  any  mer- 
chant. I  am  told  that  this  was  the  beginning  of  the 
Dun's  and  Bradstreet's  agencies. 

Early  Proprietaries. 

There  was  a  Dr.  Coon  In  Cohoes,  who  had  quite  a  sale 
for  a  salve  he  was  making,  and  Father  paid  him  |500  for 
the  recipe  and  the  sole  right  to  make  it,  a  large  sum  to 
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From  an  Old  Photograph  of  the  Heimstreet  (Later 
the  Knowlson)  Store  at  Troy,  N.  Y. 


Reproduction  of  an  Old  Engraved  Card. 

pay  in  those  days.  Then  we  commenced  to  make  Helm- 
street's  "inimitable  hair  dye,"  and  started  a  wagon  and 
sold  a  good  many  hundreds  of  dollars'  worth,  and  Coon's 
"German  salve"  was  in  nearly  every  house.  1  etill  have 
It,  but  the  hair  dye  was  sold  to  Demas  Barnes  &  Co.,  after- 
ward John  F.  Henry  &  Co.,  and  strange  as  it  may  seem,  I 
had  a  call  for  some  a  few  years  ago. 
Advertising. 

It  would  amuse  some  of  our  progressive  merchants  of 
the  present  day  to  see  the  way  we  advertised  these  spe- 
cialties. Here  is  a  copy  of  an  old  advertisement  taken 
from  the  Lansingburgh  Qazette.  of  June,  1851: 

S.   HEIMSTREET 

Drugglat  &  Apothecary; 

73Si  State-Street. 

"A  few  doom  helow  the  Ph<L>nlx  Hotel' 

Dealer  in  Drugs,  Medicines,  Paints,  Oils,  Chemicals, 

Articles  of  Diet,  do.,  <£c. 

ConaiueririK  tlie  nece»«itlc8  of  the  Invalid  too  sacred  to  be 
trifled  wif.i  hy  the  sale  of  Vitiated  Medicines,  his  chief  aim  is 
to  keep  thooe  only  which  are  oB  the  ftnrt  quality,  as  well  as 
pure   and  unadulterated. 

Physicians'  Prescriptions  and  Family  Recipes,  will  be  ac- 
curately and  neatly  prepared,  and  in  no  case  will  any  but 
pure  and  genuine  materials  be  used. 

Toeelher  with  the  above  a  large  assortment  of  FANCY 
GOODS.  Flench,  English  and  American  Perfumery.  Toilet  ar- 
ticles', Stewarts'  Steam  reflned  lyozengea  and  confectionery. 
l..ubln's  extract,  (eenuino,  direct  from  the  Importer;  Cologne 
Water,  German,  French  and  Amtuican,  plain  and  a  great 
variety  of  fancy  styles;  Superior  fancy  Soaps,  and  a  great 
variety  of  cheap  soaps. 

Hair  Dyes  and  lialr  oil,  hair  Bru*h«s,  nail,  tooth  and  oomb 
brufchM.  ' 

Ross  Wood  and  ebony  odor,  and  ladles'  Work  Boxes;  essen- 
tial Oilk,  bwedUth  leeches,  pura  wines  and  liquors. 

Dye  stuffs,  a  full  assortment  of  all  the  official  prapsratlons 
and  compounds  In  the  Unite  States  Fharmaoopceia  kept  on 
hand,  ur  compounded  at  the  shortest  notice. 

Patent  Uedlctnes.— Having  the  agency  of  majiy  of  the  most 
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approved  and  established  medicines,  will  furntoh  them  direct 
from  the  proprletoi-a  at  their  price*. 

Lorllard's  tobacco  and  snufTs. 

Manufacturers  of  Helmstreet's  superior  Black,  Blue  and 
Red  INKS:  extract  Sarsaparllla  and.  Yellow  Dock;  Flavorlni? 
extracts  for  Pastry,  creanu),  &c.:  and  Improved  ^»t  Varnish. 
Alsoi  sole  proprietor  and  manufacturer  of  Coon«'  German 
Salve  or  Vegetable  pain  extractor  and  universal  strcngptheti- 
Inr  plaster. 

Lanslng-burgh,  June  13.  1S51. 

This  advertisement  attracted  a  good  deal  of  attention 
at  the  time,  as  it  marked  a  rather  new  departure  for  the 
country  druggist. 

An  Old  Dispensatory. 

I  have  a  copy  of  a  dispensatory  that  used  to  be  a  great 
attraction  to  me,  The  Edinburgh  Dispensatory  of  1794. 
This  was  bought  at  a  book  sale  in  London  and  has  the 
name  of  Andrew  Fenwick  Saplay,  Edinburgh,  written  in  It 
in  several  places.  On  page  117  I  And  borax  to  be  a  saline 
substance  brought  from  the  East  Indies  and  to  consist  of 
foesil  alkali  neutralized  by  a  peculiar  acid.  On  page  125, 
crabs'  claws  are  said  to  be  absorbents  good  -where  there 
la  an  acidity  of  the  stomach,  etc.    It  was  here  I  first  found 


that  petroleum  was  a  liquid  mineral  oil  from  clefts  in 
the  rocks,  the  best  coming  from  Italy.    It  was  rarely  era- 
ployed  in  medicine,  though  if  It  could  be  procured  genu- 
ine it  would  receive  some  notice.    Many  things  like  this 
make  this  old  book  interesting  reading. 

They  did  good  -work  In  those  days,  for  though  the  book 
is  nearly  one  hundred  and  twenty-five  years  old,  it  is  in 
good  condition  yet. 

I  waa  Just  getting  the  idea  that  I  should  always  be  in 
the  Lansingburgh  drug  store,  although  my  mind  was  far 
away  In  the  West,  where  fortunes  could  be  made  in  a 
year  or  two,  when  Father  came  in  one  noon  and  said, 
"Well,  you  can  pack  up,  for  I  have  sold  the  store  and  the 
house,  and  as  soon  as  we  can  get  settled  up,  we  will  go 
where  money  grows,  and  that  is  in  the  golden  West.'' 
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Huge  Sums  Spent  for  Chewing  Gum. 

The  chewing-gum  habit  has  cost  the  American  people 
for  chicle  alone  nearly  $35,000,000  In  the  last  ten  years, 
or  almost  five  times  as  much  as  we  paid  Russia  for 
Alaska,  according  to  figures  furnished  by  the  Bureau  of 

Foreign  and  Domestic 
Commerce  of  the  De- 
partment of  Commerce. 
Normally  our  annual 
imports  of  chicle 
amount  to  7,000  pounds, 
for  which  we  pay  about 
$2,500,000  in  the  coun- 
tries of  origin,  and  to 
which  must  be  added 
customs  duties  in  our 
own  ports  of  about 
$750,000. 

Imports  of  chicle  gum 
during  the  fiscal  year 
1915  were  as  follows: 
From  Mexico,  2,187,000 
pounds;  from  Canada, 
2,181,000  pounds;  from 
British  Honduras,  1,- 
139,000  pounds;  from 
Venezuela,  952,000 
pounds;  from  the  Cen- 
tral American  repub- 
lics, 26,000  pounds; 
from  all  other  coun- 
tries, 5,000  pounds.  Chi- 
cle is  not  produced  in 
Canada,  but  large  quan- 
tities from  other  British 
possessions  are  handled 
through  the  Dominion. 
In  1913  the  total  im- 
ports of  the  gum 
amounted  to  13.759,000 
pounds,  and  that  is  the 
record  importation  tor 
any  one  year.  In  1915 
the  total  was  6,500,000 
pounds. 

Chicle  is  the  dried 
milky  juice  of  the  sapo- 
dilla  tree,  which  is  one 
of  the  large  family  of 
tropical  trees  knovra  as 
bully-trees.  Some  of  the 
gum  is  used  as  a  substi- 
tute for  gutta  percha, 
but  the  bulk  of  it  is 
used  in  the  manufacture 
of  chewing  gum. 
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From,  a  Photograph  of  the  First  Page  in  the  Old  Hetmstreet  Prescription  Books,  Still  to  Be 

Seen  in  the   Knowlson  Store. 
It  will  be  observed  that  the  prescriptions  are  copied,  not  pasted  in. 


According  to  a  recent 
Food  and  Drug  Decision 
"Rocky  Ford"  musk- 
melons  need  not  neces- 
sarily have  been  grown 
at  Rocky  Ford,  Colo- 
provided  their  labels 
show  in  which  State 
they  were  grown.  This 
decision  reverses  a  for- 
mer one. 
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Association  Meetings,  Held  or  to  Be  Held 


State  Association  Meetings  in  June. 

lujsois,  at  Springfield,  June  6th;  W.  B.  Day,  secretary, 
Michigan  boulevard  and  Twelfth  street,  Chicago. 

MissouBi,  at  E^xcelslor  Springs,  June  13th;  H_  M. 
Whelpley,  secretary,  2342  Albion  place,  St.  Loula. 

Georgia,  at  Atlanta,  June  13th;  T.  A.  Cheatham,  secre- 
tary, Atlanta. 

Nebeaska,  at  Hastings,  June  13tli;  J.  G.  McBride,  sec- 
retary, University  place. 

Calitobnia,  at  Los  Angeles,  June  14th;  K.  B.  Bower- 
man,  secretary,  San  Francisco;  Arthur  R.  Maas,  local 
secretary,  Los  Angeles. 

Idaho,  at  Ketchum,  June  19th;  D.  S.  Whitehead,  secre- 
tary, Boise. 

Washington,  on  board  the  steamship  Governor,  leaving 
Seattle  June  19th;  A.  W.  Linton,  secretary,  Seattle. 

Cou)RADO,  at  Estes  Park,  June  20th;  Charles  J.  Clayton, 
secretary,  Dwiver. 

Co."«NECTicuT,  at  Morris  Cove,  New  Haven,  June  20th; 
P_  J.  Garvan,  secretary.  Bethel. 

'lowA,  at  Iowa  City,  June  20th;  Albert  Falkenhalner, 
secretary,  at  Algona;  R.  A.  Kuever,  local  secretary,  Iowa 
City. 

Kentucky,  at  Olympla  Springs,  June  20th;  J.  W.  Gayle, 
secretary,  Frankfort 

Michigan,  at  Detroit,  June  20th;  D.  D.  Allen,  secretary, 
Fremont. 

New  York,  at  Richfield  Springs,  June  20th;  E.  S.  Daw- 
son, secretary,  Syracuse;  Willard  A.  Smith,  local  secre- 
tary. 

North  Cabou.va,  at  Wrightsville,  June  20th;  J.  G. 
Beard,  secretary.  Chapel  Hill;  D.  A.  Elvington,  local  sec- 
retary, Wilmington. 

Pennsylvania,  at  Reading,  June  20th;  D.  J.  Reese,  sec- 
retary, 1645  Huntingdon  street,  Philadelphia. 

West  Vibgisia,  at  Deer  Park,  Md.,  June  20th;  C.  H. 
Rogers,  secretary,  Morganton. 

AI.ABAUA,  at  Gadsden,  June  2lBt;  W.  E.  Bingham,  sec- 
retary, Tuscaloosa. 

Maine,  at  Augusta,  June  28th;  M.  L.  Porter,  secretary, 
Danforth. 


fievf  York  Association. 

Richfield  Springs  is  the  place,  and  June  20th  to  23d,  is 
the  time,  at  which  will  be  held  the  thirty-eighth  annual 
meeting  of  the  New  York  State  Pharmaceutical  Associa- 
tion. Willard  A.  Smith,  local  secretary,  has  been  very  ac- 
tive In  arranging  an  entertainment,  and  it  is  promised 
that  no  visitor  will  suffer  for  lack  of  something  to  do. 
Hloomfield'a  Hotel,  the  headquarters,  offers  rates,  on  the 
American  plan,  of  from  12  to  $4.50  a  day. 


Massachusetts  Association. 

The  thlrty-flfth  annual  convention  of  the  Massachusetts 

I  Pharmaceutical  Association  will  be  held  at  the  New  Ocean 
House,  Swampecott,  Mass.,  beginning  Tuesday,  June  20th, 
snd  continuing  through  Wednesday  and  Thursday.  The 
secretary  Is  J.  F.  Ouerln,  Worcester,  Mass.,  who  has  held 
the  offlce  since  1895. 
y  Tennessee  Association. 

!'  The  Tennessee  Pharmaceutical  Association  Is  planning 
to  Invite  the  associations  of  the  States  of  Arkansas  and 
MiRRissippI  to  hold  their  annual  meetings  with  It  at  Mem- 
phis In  1917. 


Nebraska  Association. 

Home  manufacture  of  pharmareiitical  products  will  be 
emphasized  at  the  thirty-fifth  annual  convention  of  the 
Nebraska  Pharmaceutical  Association,  to  be  held  at  Hast- 
ings. June  13th  to  15th.  Special  prizes  are  announced  for 
exhibits  of  such  products  made  by  pharmacists  in  their 
stores. 

On  the  program  of  the  meeting  are  addresses  by  Prof. 


C.  B.  Jordan,  of  Purdue  University;  C.  E.  Harmon,  of  tlje 
Pure  Food  and  Drug  Commission;  and  Chancellor  Avery, 
of  the  University  of  Nebraska. 

Donovan  Brooke,  of  Hastings,  is  the  local  secretary  and 
will  look  out  for  hotel  reservations. 


Flavoring  Extract  Manufacturers'  Association. 

The  annual  convention  of  the  Flavoring  Extract  Manu- 
facturers' Association  of  the  United  States  will  be  held 
June  28th  to  30th  at  the  Marlborough-Blenheim,  Atlantic 
City. 

The  president  of  the  association  is  F.  L.  Beggs,  Newark, 
Ohio,  and  the  secretary  is  F.  P.  Beers,  Earlville,  N.  Y. 


Arkansas  Association. 

Vital  questions  were  studied  and  remedies  proposed  to 
better  the  cause  of  pharmacy  at  the  thirty-fourth  annual 
convention  of  the  Arkansas  Pharmaceutical  Association, 
held  in  the  State  House  at  Little  Rock,  May  9th  to  11th. 

The  association  was  called  to  order  May  9th,  at  2 
p.  M.,  by  President  Booker  Latimer.  Rev.  B.  F.  Cato,  of 
Little  Rock,  offered  prayer.  Mayor  Taylor  welcomed  the 
visitors  to  Little  Rock.  Response  on  the  part  of  the 
association  was  made  by  C.  R.  Owsley,  of  Greenwood. 

The  work  of  the  College  of  Pharmacy  of  the  University 
of  Arkansas  was  praised,  and  the  continued  support  of 
the  association  urged  by  Dr.  Morgan  Smith. 

At  an  afternoon  session  on  the  10th  the  executive  and 
membership  committees  reported. 

The  following  subjects  were  discussed:  "Food  and 
Drug  Control  in  Arkansas,"  "Declaration  on  the  Sale  of 
Patent  Medicine  Containing  Alcohol  in  Excess,"  "The 
Dispersal  of  the  House  Fly"  and  "Bringing  Arkansas  in 
Harmony  with  the  National  Pure  Food  and  Drug  Law." 

A  committee  consisting  of  Miss  Mary  Fein,  J.  F.  Dow- 
dy and  L.  J.  Ashby  presented  resolutions  of  regret  on 
the  death  of  the  late  John  B.  Bond,  Sr. 

J.  V.  Sheeley,  of  Memphis,  president  of  the  Tennessee 
association,  spoke  in  the  afternoon  on  the  activities  of 
the  Tennessee  druggists  in  regard  to  the  Stephens  price- 
maintenance  bill.  He  Invited  the  Arkansas  druggists  to 
hold  their  convention  at  Memphis  next  year.  A  trl-state 
meeting  of  the  druggists  of  Arkansas,  Tennessee  and 
Mississippi  at  Memphis  is  planned. 

"The  Laws  Relating  to  the  Sale  of  .Medicine"  was  the 
subject  of  an  address  by  C.  J.  Geitner,  of  St.  Louie,  a 
member  of  the  Missouri  Board  of  Pharmacy. 

J.  A.  Gibson,  secretary  of  the  Arkansas  board,  told  of 
the  activities  of  the  board  in  enforcing  pharmacy  laws. 
Frank  Schachleiter,  of  Fort  Smith,  told  of  national  and 
local  pharmacy  activities..  Mrs.  Maude  Duncan,  of  Wins- 
low,  read  a  paper.  "At  the  Parting  of  the  Ways."  Mrs. 
Duncan  Is  a  practicing  druggist  at  WInslow,  and  holds 
the  honor  of  making  the  highest  percentage  of  any  can- 
didate when  she  took  the  examination  of  the  board. 

.\t  the  morning  session  on  the  11th,  Grover  C.  Morris, 
of  the  law  firm  of  Manning,  Emerson  &  Morris,  urged 
active .  endorsement  of  the  Stephens  price-maintenance 
bill.  Mr.  Morris  was  formerly  a  member  of  the  associa- 
tion. He  said  the  passage  of  an  act  preventing  cutting 
of  prices  In  standard  articles,  would  safeguard  the  drug- 
gists and  Incidentally  restore  to  the  public  a  more  care- 
ful drug  service. 

Following  the  address,  a  resolution  against  the  use 
of  the  trading  stamp  or  coupons  of  any  kind  on  merchan- 
dise was  adopted.  A  resolution  was  passed  pledging  the 
association  to  the  principle  of  one  price  on  all  patented, 
copyrighted,  trade-marked  and  branded  goods,  In  the  mu- 
tual Interest  of  the  consumer  and  maker,  thus  preventing 
the  elimination  of  the  Independent  merchants  by  the  ex- 
tension and  encroachment  of  monopoly. 

W.  R.  Appleton,  of  Warren,  was  elected  president  of 
the  association  at  tho  closing  meeting.  Other  oflScers 
are,  vice-presldenu,  August  Clark,  of  Nashville;  and 
W   O   Hogan,  of  Atkins;  and  treasurer,  Miss  Mary  Fein, 
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of  Little  Rock.  Frank  Schachlelter,  of  Fort  Smith,  was 
made  the  chairman  of  the  executive  committee. 

Little  Rock  druggists  entertained  the  visitors  with  an 
Informal  reception  and  dance  at  the  New  Capitol  Hotel 
Wednesday  evening.  About  100  couples  attended.  Music 
was  furnished  by  a  six-piece  orchestra,  and  dancing  was 
enjoyed. 

The  Arkansas  Pharmaceutical  Travelers'  Association 
held  Ita  ninth  annual  convention  coincident  with  the 
druggists. 

Louisiana  Association. 

The  thirty-fourth  annual  meeting  of  the  Louisiana 
Pharmaceutical  Association  was  held  at  Baton  Rouge,  May 
9th  to  nth. 

The  most  Important  action  of  the  association  was  the 
appointment  of  a  special  committee  to  draft  a  bill  to  ex- 
tend the  authority  of  the  board  of  pharmacy.  This  move 
meets  with  the  unanimous  approval  of  all  the  membership 
of  tho  association  and  every  effort  will  be  made  to  further 
Its  passage.  The  committee  consists  of  the  following  drug- 
gists: P.  A.  Capdau,  chairman;  E.  H.  Walsdorf,  M.  T. 
Breslln,  George  W.  McDutt  and  A.  D.  Parker,  all  of  New 
Orleans;  V.  A.  Woods  and  Hugh  Waddlll,  of  Baton  Rouge, 
and  C.  A.  McDonald,  of  Port  Allen. 

Other  matters  discussed  were  the  Harrison  act  and  the 
proposed  Stephens  price  maintenance  bill.  This  last 
bill  was  unanimously  re-endorsed  by  the  convention  and 
resolutions  were  adopted  soliciting  favorable  consideration 
of  It. 

The  following  officers  were  elected  to  serve  during  the 
ensuing  year: 

President,  Charles  A.  McDonald,  of  Port  Allen;  vice- 
presidents,  E.  H.  Daste,  of  New  Orleans,  and  J.  R.  Taylor, 
of  New  Iberia;  treasurer,  George  S.  Brown,  of  New  Or- 
leans; secretary,  George  W.  McDutf,  of  New  Orleans;  cor- 
responding secretary,  J.  E.  Guess,  of  Kentwood. 

The  executive  committee  for  the  ensuing  year  consists 
of  J.  T.  Boltar,  J.  H.  Berner,  Christian  Schertz,  J.  P. 
Walker  and  J.  P.  Ipser. 

Votes  of  thanks  were  extended  to  the  Judge  of  the  Cir- 
cuit Court  for  the  use  of  the  court  room;  the  postmaster 
of  Baton  Rouge  and  the  New  Orleans  Times-Pioayune,  for 
courtesies  tendered  the  association. 

The  association  adjourned,  to  meet  the  second  Tuesday 
In  May,  1917,  the  choice  of  the  meeting  place  to  be  decided 
by  the  Incoming  officers  and  executive  committee. 


days'  sessions  proved  satisfactory  In  every  way,  giving 
each  session  more  time  to  devote  to  business.  The  enter- 
tainment on  the  third  day  was  thoroughly  enjoyed  by  all. 


Oklahoma  Association. 

The  ninth  annual  convention  of  the  Oklahoma  Pharma- 
ceutical Association  was  held  at  Sulphur  May  16th  to  18th. 
The  meeting  was  called  to  order  by  President  Watrous, 
the  first  session  being  given  over  to  addresses  of  wel- 
come, responses,  etc. 

Wednesday's  session  Included  most  satisfactory  reports 
by  W.  R.  Jarrett,  secretary,  and  S.  W.  Stone,  a  member  of 
the  board  of  pharmacy. 

An  Interesting  report  of  the  School  of  Pharmacy  of  Ok- 
lahoma was  given  by  Dean  Charles  Stocking,  who  spoke  of 
the  efficiency  of  the  school. 

Interesting  and  Instructive  papers  were  read,  among 
which  were,  "Refilling  the  Prescription,''  by  Prof.  Howard 
S.  Brown,  of  Norman;  "How  Can  I  Help  the  Board  of 
Pharmacy  to  Better  Enforce  Our  Pharmacy  Laws,"  by  W. 
Scott  Samuels;  "Largest  Annual  Turnover  of  Investment 
in  the  Retail  Drug  Business  In  1915,"  by  T.  J.  Dean  Dus- 
tln. 

The  address  t>f  the  president  and  his  recommendations 
were  received  with  general  satisfaction. 

On  the  last  day  the  following  nominations  for  member- 
ship on  the  board  of  pharmacy  were  made:  R.  L.  Sanford, 
of  Marshall:  Thomas  Roach,  of  Oklahoma  City;  M.  M. 
McCord,  of  Enid;  E.  A.  Daniels,  of  McAlester;  Don  S.  Fri- 
day, of  Cushing;  S.  B.  Howard,  of  Oklahoma  City;  F.  H. 
Huddleston,  of  Weatherford;  Eugene  Watrous,  of  Enid; 
J.  Barbour,  of  Norman;  and  Fred  Reed,  of  Norman. 

The  officers  for  the  coming  year  are:  President,  R.  L. 
Sanford,  of  Marshall;  vice-president.  Thomas  Roach,  of 
Oklahoma  City:  and  secretary-treasurer,  A.  W.  Wood- 
mancy.  Oklahoma  City. 

The  elimination  of  entertainment  during  the  first  two 


The  Proprietary  Association  of  America. 

The  thirty-fourth  annual  meeting  of  the  Proprietary 
Association  of  America  was  held  in  this  city  May  16th 
and  17th,  President  A.  H.  Beardsley  presiding. 

Reports  were  made  by  the  secretary-treasurer,  C.  P. 
Tyrrell,  of  Syracuse,  N.  Y. ;  by  the  Committee  on  Re- 
quirements; the  Committee  on  Membership,  presented  by 
Stanley  P.  Jadwln,  of  this  city;  the  Committee  on  Trade 
Interests,  by  J.  F.  Murray,  of  this  city;  the  Committee 
on  Publicity,  by  Carl  J.  Ballett,  of  Buffalo,  N.  Y.;  the 
Committee  on  Legislation,  by  W.  E.  Wels,  of  Wheeling, 
W.  Va.,  and  the  Committee  on  Deceased  Members,  by 
1.  L.  Pope,  of  Cleveland,  Ohio. 

The  Committee  on  Requirements  was  first  provided  for 
at  a  special  meeting  of  the  association,  the  work  being 
to  determine  eligibility  in  the  organization,  according  to 
certain  standards  It  has  adopted  as  to  the  character  of 
preparations  made  or  the  claims  made  for  them. 

The  committee  reported  that  80  per  cent,  of  Its  mem- 
bers had  submitted  their  preparations  for  examination.  J 
There  had  been  received  1,078  samples.  Of  these  611 
preparations  had  been  examined,  together  with  the  ad- 
vertising literature,  labels  and  wrappings  accompanying 
these  articles.  Four  hundred  and  eighty  were  found  to  , 
contain  habit-forming  drugs  and  alcohol,  and  of  these 
127  were  for  external  use.  One  hundred  and  sixty  of 
these  preparations  had  been  approved  without  criticism, 
and  18  with  some  criticism,  and  37  were  passed  provision- 
ally. The  report  also  set  forth  the  fact  that  the  com- 
mittee was  still  considering  the  advisability  of  passing 
388  of  these  remedies;  that  five  remedies  had  already 
been  withdrawn  from  the  market;  that  two  were  not 
sold  In  the  United  States,  and  that  the  maker  of  one 
preparation,  which  had  failed  to  be  approved,  was  with- 
drawing from  membership  In  the  association. 

Representatives  from  other  leading  organizations  in 
the  drug  trade  made  brief  addresses  at  the  first  day's 
session  of  the  convention.  Among  those  who  spoke  were 
W.  A.  Hover,  representing  the  National  Wholesale  Drug- 
gists' Association;  Dr.  A.  Lehman,  representing  the 
American  Pharmaceutical  Association;  Dr.  Henry  C. 
Lovis,  representing  the  National  Association  of  Manufac- 
turers of  Medicinal  Products,  and  M.  A.  Stout,  presi- 
dent of  the  National  Association  of  Retail  Druggists. 

President  Beardsley  declined  renomination,  having 
stipulated  a  year  ago  that  he  would  serve  only  one  year 
In  that  office,  and  Frank  A.  Blair  was  elected  president. 
The  other  officers  chosen  are  as  follows:  Vice-presidents, 
W.  H.  Gove,  and  Allen  F.  Moore;  secretary -treasurer. 
Charles  P.  Tyrrell,  of  Syracuse,  N.  Y.;  members  of  the 
Executive  Committee,  to  serve  three  years,  A.  H.  Beards- 
ley, J.  F.  Hindes,  Z.  C.  Patten,  Jr.;  for  two  years  Stanley 
P.  Jadwln,  Carl  J.  Balllett;  for  one  year,  F.  K.  Hyde, 
R.  R.  Land. 


Manufacturing  Perfumers'  Association. 

The  twenty-second  annual  meeting  of  the  Manufacturing 
Perfumers'  Association  of  the  United  States  was  held  In 
this  city  May  9th  to  11th. 

The  meeting  was  well  attended  and  many  matters  of 
Interest  discussed. 

President  A.  M.  Splehler  recommended  special  consider- 
ation of  the  statement  made  by  the  Committee  on  Impor- 
tations and  Undervaluations  of  Foreign  Goods,  in  which  It 
was  pointed  out  that  Imports  of  foreign  products  had 
fallen  off  9  per  cent.  In  the  fiscal  year  ended  June  30th, 
1915,  and  were  smaller  than  those  for  any  year  since  1912, 
The  increasing  difficulty  experienced  In  securing  raw  mate- 
rials, now  afforded  American  interests  an  opportunity  to 
demonstrate  that  "American  brains  and  skill  are  produc- 
ing perfumes  and  other  toilet  preparations  which  are  on  a 
par  with  the  choicest  product  of  European  laboratories." 

Resolutions  endorsing  and  pledging  unqualified  support 
for  the  measure,  recently  Introduced  Into  congress  by  Rep- 
resentative George  W.  Loft,  asking  for  a  lowering  of  the 
high  Internal  revenue  tax  on  alcohol  when  employed  in 
American  perfumes,  and  supporting  the  efforts  which  are 
now  being  made  to  Induce  Congress  to  repeal  the  emer- 
gency revenue  taxation  on  perfumes  and  cosmetics  were 
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adopted  unanimously,  as  were  also  resolutions  that  the 
association  publish  and  supply  to  its  members  a  booklet, 
designed  to  promote  greater  consumption  of  the  "Made-in- 
the-L'.  S.  A."  goods. 

Resolutions  were  also  adopted  urging  the  enactment  of 
the  Stephens-Ashurst  bill  for  federal  resale  price  protec- 
tion and  maintenanoe  and  requesting  that  all  instances  of 
false  representation  by  perfume  makers  £ts  to  the  country 
where  their  products  are  made  and  of  fraudulent  entries 
of  foreign  goods  be  referred  by  the  association's  members 
to  the  president,  who,  in  consultation  with  the  executive 
board  and  the  organization's  attorney,  shall  decide  upon 
the  proper  legal  action  to  take  in  connection  with  such 
frauds. 

By  unanimous  vote  the  Committees  on  Importations  and 
L'ndervaluations,  Fraternal  Relations  and  Membership 
were  abolished  and  the  work  of  these  bodies  was  assigned 
to  the  secretary.  The  chairman  of  the  Legislative  Com- 
mittee was  made  a  member  of  the  executive  board. 

A  report  made  by  the  Committee  on  Education  and  Pub- 
licity showed  that  but  a  small  percentage  of  this  country's 
annual  expenditures  for  luxuries  is  devoted  to  perfumes 
and  other  toilet  preparations. 

The  following  officers  were  elected  for  the  ensuing  year: 
President,  A.  M.  Spiehler,  of  Rochester,  N.  Y.;  vice-presi- 
dents, S.  S.  West,  of  Cleveland,  Ohio,  and  Frederick  F. 
Ingram,  of  Detroit:  secretary,  Walter  Mueller,  of  New 
York;  treasurer,  A.  B.  Calisher,  of  New  York. 

Executive  board  members:  Gilbert  Colgate,  of  New- 
York;  P.  E.  Page,  of  Brooklyn,  both  to  serve  three  years, 
and  F.  W.  Jones,  of  Chicago,  to  serve  one  year.  The  fol- 
lowing remain  members  of  this  body:  D.  H.  McConnell, 
George  F.  Merrell  and  Vincent  B.  Thomas. 


American  Chemical  Society. 

An  attendance  of  more  than  800  marked  the  fifty-second 
meeting  of  the  American  Chemical  Society  at  the  Uni- 
versity of  Illinois,  Urbana-Champaign,  in  April. 

It  was  definitely  decided  to  proceed  w^ith  the  publication 
of  the  ten-year  index  to  Chemical  Abstracts  at  a  cost  of 
about  $30,000. 

The  next  meeting  of  the  society  will  be  held  In  this  city 
in  September  coincident  to  the  second  National  Exposi- 
tion of  Chemical  Industries  to  be  held  here  at  that  time. 
The  spring  meeting  for  1917  will  be  held  at  Kansas  City, 
Mo.,  with  one  day's  session  at  Lawrence,  Kan.,  at  the  Uni- 
versity of  Kansas. 

The  total  number  of  papers  offered  at  the  session  wap 
283,  under  the  following  classification:  Agriculture  and 
food  chemistry,  22;  biological  chemistry,  76;  Industrial 
and  engineering  chemistry,  26;  organic  chemistry,  53; 
water,  sewage  and  sanitation,  28;  fertilizer  chemistry. 
1;  physical  and  Inorganic  chemistry,  62;  pharmaceutical 
chemistry,  15. 

■  »  ■ 

The  Miller  t  Arthur  Drug  Company,  of  Quincy,  111.,  will 
move  from  Its  present  quarters  on  Fifth  and  Main  streets 
to  the  Roantree  China  Company  Building  in  July.  Ben 
H.  Miller,  of  the  .Miller  &  Arthur  Company,  has  been  em- 
ployed In  the  present  store  at  the  same  site  since  1866, 
starting  work  at  that  time  with  the  firm  of  Sommers  tc 
Metz.  In  1900  the  Miller  4  Arthur  Company  was  Incor- 
porated. The  new  lease  will  give  this  company  a  com- 
modious building  of  four  stories  and  a  basement. 

John  J.  Rellly,  of  Harrisonburg.  Va.,  has  bought  the 
business  of  the  Ott  Drug  Company  of  that  city.  This 
store  was  established  by  L.  H.  Ott  In  1856.  The  present 
owner,  O.  H.  Ott.  has  been  connected  with  the  corporation 
for  over  thirty-four  years.  Mr.  Rellly,  the  new  owner,  has 
be^n  In  the  employ  of  the  firm  for  sixteen  years,  having 
a'  tp  I  as  manager  since  1905,  when  the  firm  was  Incorpo- 
rated. 

Wholesale  druggists  of  North  Carolina,  South  Carolina. 
Goorgla  and  Florida  held  a  meeting  at  Savannah.  April 
ITtli  and  18th.  Frank  E.  HolIIday,  secretary  of  the  Na- 
tional Wholesale  Druggists'  Association,  delivered  the 
iTiiKlpal  address,  his  theme  having  been  the  scarcity  of 
IruRs  due  to  conditions  in  Europe,  .\bout  twenty  firms 
were  represented. 

O<<orge  P.  Muller,  formerly  employed  In  Skinner's 
Hliarma'-y.  Powghki-epsle,  N.  Y..  will  be  the  proprietor  of 
a  store  at  Arlington.  N.  Y. 


Notices  of  Judgment. 

The  Department  of  Agriculture  has  made  public  the  fol- 
lowing notices  of  judgment: 

4,152.  Misbranding  of  ■  Ur.  Kerraott's  Ex.  Blackberry,"  U. 
S.  V.  Michigan  Drug  Company,  Detroit,  Mich.  Plea  of  guilty. 
Fine.  $50. 

4.154.  Misbranding  of  "Smitli's  Kidney  Remedy."  U.  S.  v. 
Abner  Harvey  Duncan  (Smith  Medicine  Company),  St.  Louis, 
aio.    Plea  of  guilty.    Fine,  $10  and  costs. 

4.155.  Misbranding  of  olive  oil.  U.  S.  v.  Chas.  P.  Grogan, 
Los    Angeles,    Cal.    Plea   of   guilty.    Fine,    $10. 

4,1C1.  Misbranding  of  "Klixir  Tonico  Stomatico."  U.  S.  v. 
-Vmerican  tTnion  Cordial  Company,  of  Pennsylvania,  Inc.,  Al- 
lentowu.   Pa.    Plea  of  guilty.    Fine,  $5. 

4,171.  Misbranding  ot  "Hill's  Syrup  of  Tar,  Cod-Liver  Oil 
Extract  and  Menthol."  U.  S.  v.  HoUander-Koshland  Co.,  Inc., 
a  corporation,  Baltimore,  Md.    Plea  of  guilty.    Fine,  $100. 

4,174.  Adulteration  and  misbranding  of  "Crystal  Lithium 
Spring  Water."  LT.  S.  v.  George  W.  Hamilton  (Crystal  Lithia 
Water  Company).  Excelsior  Springs,  Mo.  Plea  of  gulity. 
Fine,  $100  and  costs. 

4,17i).  Misbranding  of  "Mag-No  Brand  liniment."  U.  S.  v. 
Leslie  A.  iCnight  (Mag-No  Company),  St.  Louis,  Mo.  Plea  of 
gulity.    Fine,  $10  and  costs. 

4,179.  Misbranding  of  "Radway's  Sarsaparilllan."  U.  S.  v. 
Radway  &  Co.,  a  corporation.  New  York,  N.  T.  Plea  of 
guilty.    Fine,   $.50. 

4,186.  Misbranding  of  "Dr.  Shoop's  Diphtheria  Remedy"  and 
"Dr.  Slioop's  Preventics."  II.  S.  v.  Dr.  Shoop's  Laboratories, 
Inc.,   Racine.    Wis.    Plea  of  guilty.    Fine,   i&). 

4,188.  Misbranding  of  "Hot  X-Ray  Porous  Plaster."  U.  S. 
V.  T.  A.  Slocum  Company,  New  York,  N,  Y.  Plea  of  guilty. 
Fine,  $75. 

4,190.  Misbranding  of  Matusow's  Multey."  U.  S.  v.  Marry 
Matusow,  Philadelphia,  Pa,  Tried  by  the  court  and  a  jury. 
Verdict  of  guilty.    Fine,  $200  and  costs. 

4,198.  Misbranding  of  "Wm.  Radam's  Microbe  Killer."  U. 
S.  V.  6  Cases  of  "Wm.  Raxlam's  Microbe  Killer."  Default 
decree  of  condemnation,   forfeiture  and  destruction. 


A  New  Ruling  Regarding  Orders  for  Prepara- 
tions Containing  Narcotics. 

The  Treasury  Department  has  issued  the  following: 

The  ruling  contained  In  Treasury  Decision  2,292,  amending 
Treasury  Decision  2,244.  requiring  the  narcotic  content  of 
preparations  and  remedies  in  grains  to  the  fluid  or  avoirdu- 
pois ounce,  or  the  quantity  of  narcotic  drug  In  grains  or 
fractions  thereof,  contained  In  a  tablet  or  pill,  to  be  Indi- 
cated on  official  narcotic  order  forms.  Is  hereby  revoked,  to 
take  effect  Immediately. 

Heieafter  the  name  of  the  preparation,  the  quantity  in 
ounces  if  in  liquid  form,  or  If  in  tablet,  pill,  ampule  or  sup- 
pository form,  the  units  or  total  thereof,  and  the  name  of 
the  particular  narcotic  drug  contained  In  such  preparations, 
tablets,  pill.",  ampules  or  suppositories,  need  only  be  entered 
on  these  order  forms. 

The  new  decision  follows  hearings  given  representatives 
of  the  drug  trade  in  which  the  claim  was  made  that  it 
would  be  practically  impossible  for  druggists  placing  or- 
ders for  preparations  and  remedies  containing  the  nar- 
cotic drugs  in  question  to  state  what  amount  of  the  pro- 
scribed drugs  was  contained  in  a  particular  order. 

Representatives  of  the  drug  trade  have  ottered  to  place 
In  the  hands  of  the  government  officials  full  lists  of  the 
various  preparations  and  remedies  containing  the  pro- 
scribed drugs  in  the  non-excepted  quantities,  so  Inspectors 
will  have  no  difficulty  in  computing  the  quantities  of  nar- 
cotic drugs  contained  in  each  order. 


The  Danger  of  the  House  Fly. 

The  Food  Department  of  the  North  Dakota  Agricul- 
tural Experiment  Station  has  Issued  a  special  bulletin  "on 
the  fly.  The  bulletin  was  compiled  and  edited  by  Miss 
Alma  K.  Johnson,  and  contains  sixteen  pages.  The  sub- 
jects treated  are  the  danger  of  the  house  fly,  its  breeding 
places,  and  methods  of  control  in  order  to  reduce  these 
breeding  places.  An  Illustration  of  a  maggot  trap  and  an 
enlarged  one  of  a  house  fly  are  shown. 

In  conclusion  the  fact  is  brought  out  that  not  enough 
attention  has  been  paid  to  needless  typhoid  deaths,  and 
that  the  sooner  public  opinion  is  aroused  the  sooner  con- 
ditions will  be  remedied. 

Any  citizen  of  the  State  can  obtain  a  copy  by  writing 
the  North  Dakota  Experiment  Station,  Fargo,  N.  D, 


Albert  W.  Schaefer,  formerly  the  manager  ot  the  Circle 
Pharmacy,  Fifty-ninth  street  and  Broadway,  this  city, 
has  opened  a  store  at  the  corner  of  Gates  and  Nostrand 
avenues,  Brooklyn.  Mr.  Schaefer  has  sold  his  store  at 
Sterling  place  and  Schenectady  avenue,  preferring  to  give 
all  his  time  to  this  new  store.  From  all  reports  the  store 
,loo>i  !inth  Mr.  Schaefpr  and  the  town  credit. 
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NEWS  OF  THE  PHARMACY  BOARDS 

Under  this  heading  are  to  be  found  the  names  and  addresses  of  the  secretaries  of  the  various 
boards  of  pharmacy  of  the  country,  the  date  and  place  of  the  next  examination  to  be  held  by 
each  board  when  such  data  are  available,  as  well  as  the  names  of  those  who  pass  the  examina- 
tions held  by  the  various  boards  from  time  to  time  as  reported  by  the  secretaries,  respectively. 


List  of  Board  Secretaries. 

Alabama — June  17th,  at  Montgomery.    E.  P.  Gait,  Selma, 

AiASKA — F.  E.  Ryus,  Ketchikan. 

Arizona — Second  Wednesday  In  April  and  November,  at 

Phoenix.    H.  G.  Hulett,  Phoenix. 
Abkansas — J.  A.  Gibson,  Little  Rock. 
Caufoknia — At   San    Francisco.    Ix)uls   Zeh,   San   Fran- 
cisco. 
Colorado — June     9th,     at     Denver.      F.     E.    Mortensen, 
Pueblo. 

Connecticut — First  Tuesday  in  March,  April,  June,  Sep- 
tember, and  December,  at  Hartford.  J.  A.  Leverty, 
Bridgeport. 

Delaware — J.  O.  Bosley,  Wilmington. 

District  of  Columbia — Second  Thursday  in  January, 
April,  July  and  October.  W.  T.  Kerfoot,  Jr.,  Wash- 
ington. 

Florida — June  18th,  at  Tampa.    D.  W.  Ramsaur,  Palatka. 

Georgia — June  12th,  at  Atlanta.    Ben  S.  Persons,  Macon. 

Hawaii — Meets  at  irregular  intervals  whenever  there  are 
candidates  to  examine.    A.  J.  Glgnoux,  Honolulu. 

Idaho — E.  E.  Colpin,  Oakley. 

iLUNois — June  5th,  at  Springfield.  F.  C.  Dodds,  Spring- 
field. 

Indiana — Second  Tuesday  in  January,  April,  July  and 
October.      W.  H.  Rudder,  Salem. 

Iowa — H.  E.  Eaton,  Des  Moines. 

Kansas — Second  Wednesday  in  February,  May,  August 
and   November.     W.    E.    Sherrlff,    Ellsworth. 

Kentucky — July  11th  and  12th,  at  Dawson  Springs.  J. 
W.  Gayle,  Frankfort. 

Louisiana — Joseph  J.  Baltar,  New  Orleans. 

Maine — Second  Wednesday  in  July,  April,  June,  August, 
October  and  December,  at  Augusta.  F.  T.  Crane, 
Machias. 

'Maryland — Ephralm   Bacon,  Baltimore. 

Massachusetts — Every  Tuesday  between  September  1st 
and  July  1st,  at  Boston.    W.  F.  Briry,  Melrose. 

Michigan — June  27th  to  29th  at  Detroit  C.  S.  Koon, 
Muskegon. 

Minnesota — Third  Monday  in  January,  April,  July  and 
October,  at  Minneapolis.   E.  A.  Tupper,  Minneapolis. 

Mississippi — First  Tuesday  in  April  and  October.  W.  W. 
Ellis,  Fernwood. 

Missouri — June  15th,  at  Excelsior  Springs.  Edwin  G. 
Cox,  Craig. 

Montana — July  20th  and  21st.    J.  A.  Riedel,  Boulder. 

Nebraska — Orel  Jones,  Oconto. 

Nevada — J.  M.  Taber,  Elko. 

New  Hampshire — Fourth  Wednesday  of  each  month  ex- 
cepting July  and  August.  June  (special)  22d.  H. 
E.  Rice,  Nashua. 

New  Jersey — Third  Thursday  In  January,  April,  July  and 
October,  at  Trenton.    H.  A.  Jorden,  Bridgeton. 

New  Mexico — Bernard  Ruppe,  Albuquerque. 

New  York — W.  L.  Bradt,  Albany. 

North  Carolina — June  6th,  at  Raleigh.  F.  W.  Hancock, 
Oxford. 

North  Dakota — Third  Tuesday  in  March,  June  and  Oc- 
tober.   W.  S.  Parker,  Lisbon. 

Ohio — June  20th,  at  Columbus.    M.  N.  Ford,  Columbus. 

Oklahoma — July  13th  and  14th.    J.  C.  Burton,  Stroud. 

Oregon — Frank  S.  Ward,  Salem. 

Pennsylvania — June  7th,  at  Philadelphia  and  Pittsburgh. 
L.  L.  Walton,  Wllllamsport. 

Porto  Rico — J.  J.  Monclova,  Rio  Piedras. 

Rhode  Island — First  Tuesday  in  each  month  except  July, 
August  and  September.    J.  E.  Brennan,  Pawtucket. 

South  Carolina — July  24th,  at  Isle  of  Palms.  E.  M.  Smith, 
Charleston. 


South  Dakota— July  12th,  at  Deadwood.  E.  C.  Bent,  Dell 
llapids. 

Tennessee — July  10th,  at  Monteagle.  J.  B.  Clark,  Nash- 
ville. 

Texas — R.  H.  Walker,  Gonzales. 

Utah — Third  Tuesday  in  January,  April,  July  and  Octo- 
ber, at  Salt  I/ake.    W.  H.  Dayton,  Salt  Lake. 

Vermont — June  14th,  at  Montpelier.  M.  G.  Beebe.  Bur- 
lington. 

Virginia — Third  Tuesday  of  January,  April,  July  and  Oc- 
tober, j:.  L.  Brandis,  Richmond. 

Washington — July  10th,  at  Seattle.  D.  B.  Garrison,  Cor- 
nell. 

West  Virginia — Alfred  Walker,  Sutton. 

Wisconsin— July  10th  to  13th.  Edward  Williams,  Madi- 
son. 

Wyoming — 


Arizona  Board. 

The  Arizona  Board  of  Pharmacy  met  at  Phoenix,  April 
12th  and  13th.  Eleven  candidates  submitted  themselves 
for  examination  and  four  were  registered  through  reci- 
procity. 

The  board  also  ordered  that  the  attention  of  pharma- 
cists be  called  to  the  resolution  prohibiting  the  sale  of 
cannabis  indlca,  adopted  by  the  board  November  18th  last, 
to  take  effect  May  18th. 

The  next  meelng  of  the  board  will  be  held  at  Phoenix, 
November  8th  and  9th. 


California  Board. 

At  a  recent  meeting  of  the  California  Board  of  Phar- 
macy licenses  were  granted  to  the  persons  named  below: 

As  pharmacists— E.  C.  Allen,  J.  M.  Austin,  L.  F.  Bigelow, 
T.  F.  Blake,  R.  G.  Blum,  A.  A.  Brown.  Samuel  Cassel.  C.  L. 
Davencenzl,  A.  T.  Ezell,  Jr..  Peter  Garibaldi.  C.  O.  GtUett, 
Oscar  .lannard,  C.  O.  Janney,  W.  J.  Jessamine,  Andrew  Ken- 
nedy, W.  A.  Lane,  J.  A.  Maggettl,  N.  W.  Mandich,  Motohiko 
Matsumi.  &abina  McCabc,  S.  H.  McManaway,  W.  M.  MuUer. 
Ernest  Pagust,  A.  C.  Patchen.  Jr..  J.  H.  Pedroni,  E.  P.  Peter- 
son, J.  E.  Heading,  H.  !„.  ReJd,  L.  B.  Richards.  C.  C.  Rltten- 
house,  F.  R.  Robinson,  F.  Rouseyrol.  A.  E.  Sager,  W.  J.  Schal-, 
lock,  C.  K  Shlllito,  W.  E.  Thompson,  J.  P.  Watson  and 
W  Yant. 

As  assistants— J.  C.  Artana,  B.  B.  Baker.  R.  M.  Barton,  W.  P. 
Beer,  A.  D.  Beuttel,  A.  J.  Brady,  E.  B.  Corlies,  J.  A.  Cralego. 
Dave  Davis  J.  A.  Dessel.  F.  W.  Ezell.  C.  W.  Fancher,  R.  A. 
Fort'er,  P.  F.  Gallienne.  Albert  Gregorl,  P.  L.  Hackney.  H.  F. 
Hamblen,  L.  B.  Hardin,  R.  R.  Hartman,  G.  W.  Hawkinson, 
R.  C.  Hines,  J.  R.  Hollingsworth.  M.  F.  Huxtable.  N.  N. 
linuma,  C.  L.  Lewis.  A.  S.  Llttel,  J.  S.  Mackey,  Roy  Marr. 
R.  E.  Martin,  L.  R.  McDonnell.  H.  L.  Menken,  A.  J.  McDougal. 
D.  McFadven.  M.  R.  Nichols,  J.  O'Grady,  L.  I.  Olson.  J.  L. 
Parks.  F.  C.  Putnam,  L.  E.  Quirole.  C.  W.  Reese,  Hyman 
Shlpman,  Jacob  Sommers,  F.  H.  Snyder,  D.  R.  Stoner,  W.  B. 
Thompson,  L.  G.  Thurman,  A.  J.  Tidball,  A.  F.  Turner.  Ernest 
Warnoch,  V.  G.  Winter,  Rose  Vlrden  and  H.  R.  Young. 
The  following  were  registered  on  credentials: 

Sidney  Brown.  A.  C.  Cole,  J.  T.  Eagny,  J.  Flllman,  W. 
H  Gunther.  F.  IC.  Hartzell,  A.  K.  Hoover,  R.  F.  Parker. 
T.  T.  PuiVitt,  K.  T.  Reilly.  J.  N.  Starr  and  H.  L.   Wolfe. 

Connecticut  Board. 

J.  W.  Marsland,  of  New  Britain,  has  been  appointed  to 
succeed  C.  P.  Gladding,  of  Hartford,  as  a  member  of  the 
Connecticut  Board  of  Pharmacy. 


Idaho  Board. 

Four  candidates  were  examined  by  the  Idaho  Board  of 
Pharmacy  at  Boise,  April  10th  to  12th,  none  of  whom 

The  following,  being  registered  in  other  Statee  or  being 
graduates  of  "recognized"  colleges  of  pharmacy,  were  reg- 
istered without  further  examination: 

Ollie  J  Bellwood.  E.  G.  Dedrick.  R.  K.  Dillingham.  H.  E. 
Dupuy,  F.  C.  England,  F.  E.  Freeman.  .^.  L.  Gauvreau,  S.  A. 
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Gutke,  P.  Q.  Halterman.  R.  L.  King.  Winnie  Katherlne  Ukes, 
U.  L.   Robertson,   and  O.   1,.   Thoreson. 


Illinois  Board. 

At  the  April  meeting  o(  the  Illinois  Board  of  Pharmacy 
held  at  Chicago,  thirty-one  of  the  111  applicants  for  reg- 
istration as  pharmacists  and  forty-four  as  assistants 
passed  the  examinations.    Their  names  follow: 

As  pkarmacists— Harry  Belling,  John  W.  Bull,  J.  G.  Burk- 
bardt,  Dante  Cortees,  Thomas  Cunningham,  R.  N.  Cunradl, 
I.  M.  Kelnberg,  Maurice  Felnstein,  Harry  Gasen,  P.  A.  Gor- 
den,  I.  M.  Kane,  Anthony  Kartanas,  James  Korsliak,  Max 
Lipshuich,  D.  A.  Lotgren,  David  Lyman,  R.  R.  McGowan, 
T.  J.  MulvihiU,  Rose  Polin,  Harry  L.  Reynolds,  A.  B.  Rosen- 
neld,  John  Schwabs,  F.  O.  Snyder  and  J.  A.  Zeitkin,  all  of 
Chicago;  M.  E.  Blackburn,  of  Dixon;  E.  A.  Dean,  of  West 
Frankfort;  L.  W.  Donaldson,  of  Rockford;  Kelso  M.  Garver, 
of  Macifleld;  Chas.  H.  Henkel.  of  Aurora;  T.  A.  Hethering- 
ton.  of  Harrlsburg;  and  Albert  Schrelner,  of  Batavla. 

As  assistants— William  R.  Adams,  O.  T.  Agdesteen,  C.  A. 
Babbitt,  L.  C.  Beckert,  ■«'.  W.  Berg.  I^  A.  Blahnikt,  W. 
Bloch,  R.  R.  Boroirk,  Guillermo  Calderon.  J.  J.  Chochols. 
Frank  Descourouez,  F.  J.  Feigl.  A.  P.  Ferring,  Daniel  Fore- 
roan,  Ernest  Goldhorn,  B.  Goldman,  W.  A.  Harris,  R.  M. 
Hayes,  W.  A.  Huhna,  M.  R.  KJsler,  David  Lyman,  C.  J. 
Mitchell,  J.  H.  Paprockl,  G.  H.  Robinson,  A.  A.  Rusch,  of 
C.  Sakofsky,  N.  J.  Sarll,  A.  J.  Shafran,  W.  C.  Stelnweg.  V. 
A,  Tonnesen,  G.  F.  Vannell,  H.  W.  Vahlteich,  H.  S.  Waller, 
H.  Heidbreder,  of  Qulncy;  W.  R.  Huffmaster,  of  Virden;  G. 
E.  Waltemade,  Jr.,  all  of  Chicago;  F.  M.  Blake,  of  Kewanee; 
v.  M.  Erlckson,  of  Jollet-  C.  F.  Haftner,  of  Bloomlngton;  G. 
S.  Lewis,  of  Antioch;  O.  L.  Lundgren,  of  Highland  Park; 
E.  Kelvin,  of  Bushnell;  J.  G.  Voote,  of  Qulncy;  and  L.  E. 
Warren,  of   Libertyville. 

The  next  examination  will  he  held  at  Springfield  June 
5th. 


Iowa  Board. 

At  the  April  meeting  of  the  Iowa  Board  of  Pharmacy 
eighty-eight  applicants  for  registration  were  examined; 
fifty  of  whom  were  successful,  their  names  being  as 
follows: 

Glen  Chamberlain,  A.  R.  Coe.  Mabel  Elder,  Benjamin 
Forsberg,  C.  A.  Graham,  W.  B.  Hansen,  H.  A.  Jones^  A. 
C.  Kallstaad,  Jamas  Rogers,  Glen  Seney  and  W.  H.  Wag- 
ner, all  of  Des  Moines;  E.  E.  Brown  and  M.  R.  Tok- 
man,  of  Sioux  City;  Ersel  Conine  and  E.  E.  Swanson,  of 
Iowa  City;  Ralph  Bateman,  of  Seymour;  H.  T.  Berry,  of 
Moulton;  Lester  Brenner,  of  Dow;  Owen  Byrne,  of  Hawk- 
eye:  Joseph  Clzauskcs,  of  Cicero,  111.;  W.  Constantine,  of 
Osage;  R.  R.  Douglas,  of  Postvllle;  Charles  English,  of 
Churdan;  George  K.  Faaborg,  of  Cedar  Rapids;  Elmer 
Featherston,  of  ICIngsley;  Arthur  Flentje,  of  Lake  Park; 
Frank  Friigeti,  of  Oelweln;  Mannls  Godbey,  of  Grunell;  The- 
odore Gray,  of  Clarinda;  C.  L.  Hoerleln,  of  Perry,  III.;  Glen 
Jacquot,  of  Merma.  Neb.;  F  A.  Johnson,  of  Wellfleet,  Neb.; 
George  W.  Johnson,  of  Akron;  James  E.  Jones,  of  Cotsies, 
S.  D.;  R.  O.  Kadel,  of  Belgrade,  Neb.;  Henry  Klnzer,  of 
Jewel;  Virgil  McMahill,  of  Shenandoah;  Walter  Meads,  of 
State  Center;  W.  H.  Mease,  of  Vernal,  Utah;  Carl  Nyberg, 
of  M&.iuoketa:  C.  J.  Olsen,  of  Clegliom;  V.  C.  Purvis,  of 
Cumberland;  Ressa  Relnert.  of  Diagonal;  L.  J.  Robinett.  of 
Keota;  Hugh  Ross,  of  Osslan;  Thomas  A.  Ryan,  of  Cedar 
Rapids;  H.  F.  Schlotterback,  of  Coon  Rapids;  W.  F.  Tinker, 
of  Dunlap,  Lawrence  Trotter,  of  Alnsworth;  and  A.  F.  Wag- 
ner, of  Corwith. 


Kentucky  Board. 

At  a  meeting  of  the  Kentucky  Board  of  Pharmacy,  held 
In  April,  licenses  to  practice  pharmacy  were  granted  to 
the  persons  named  below: 

Aa  pharmacista— B.  M.  Overton  and  G.  C.  Tewell,  both  of 
Louisville;  F.  L.  Brown,  of  Princeton;  B.  T.  Collinsworth,  of 
Middlenboro;  Sttinley  Duncan,  of  Newport;  Jos^h  Fabe.  of 
Cincinnati,  Ohio;  W.  T.  Fitzgerald,  of  Paris;  J.  N.  Hall,  of 
Eddyvllle;  A.  E.  Johns,  of  Lexington;  J.  El  Katterjohn,  of 
Kussellvllle;  R.  D.  Leeds,  of  Richmond;  8.  D.  Lykins,  of  Saw- 
yer»vllle:  L  IC  Mills,  of  Owcnsboro;  R.  E.  Montgomery,  of 
Caneyville;  W.  P.  Rash,  of  Mlddlesboro;  J.  L.  Venable,  of 
Woodburn,  and  E.  K.   Watklns,  of  Carlisle. 

Aa  assistants— D.  P.  Biliy,  K.  J.  ClauMnitzer,  C.  P.  Goose, 
J.  J.  Relnert.  J.  S  Seltz.  J.  W.  Smith.  R.  8.  Strader,  J.  C. 
Voeicker  ond   Philip  Votteler,   all   of  I>ouisville:    Ruth  C.    Bu- 

i.'..i.in.    of    Mlddlesboro;    A.    M.    Hill,    of    Shelbyvllle;    J.    H. 

.Miicrs.  of  Pittsburgh,  Pa,;  Allen  Hopkins,  of  Carlisle;  J.  M, 

-M   i:.t)erM.  of  Lancaster:  W.  C.  Parks,  of  Winchester;  W.  R. 

Parkii.  of  Irvlngton;  R.  H.  Ray.  of  Hydfn:  G.  W.  Relf,  of  Cln- 

clr.n.itl.  Ohio,  nnd  J.  M.  Rnmmell.  of  Newport. 

The  next  meeting  of  the  hoard  will  be  held  at  DawBon 
Spring*,  July  Utb  and  12th. 


Mauachuaetts  Board. 

At  the  April  meetings  of  the  MaBsachusetts  Board  of 
Pharmacy  the  following  applicants  for  license  were 
passed: 

As  pharmacislB— S.  E.  Qoldenberg,  John  Pollack  and  A.  Sollo- 
g-Jo,  all  of  Boston;  L.  H.  Bristol,  of  Stoneham;  J,  E.  Davitt, 
of  Framlngham:  C.  T.  Dolan,  of  Turi.em  Falls:  W.  B.  Dowd, 
'■t  Holyoke:  E.  8.  Kmery,  of  East  Hampton:  W.  A.  Oordenstein, 


of  Springfield;  W.  J.  Jackson,  of  Cambridge;  F.  C.  Moulton,  of 
Salem;  J.  J.  Owens,  of  SomerviUe;  E.  F.  Quinlan,  of  Newton- 
ville;  P.  A.  Riley,  of  New  York;  F.  C.  Stehlik,  of  Weat&eld, 
and  C.  H.  Toupin,  of  New  Bedford. 

As  assistants— H.  W.  Alexander,  H.  S.  Bernstein,  J.  F.  FuIU, 
B.  E.  Hardy,  J.  Jankelvltz.  Bella  Lelbel,  D.  J.  Malley  and  F. 
Polonsky,  all  of  Boston;  J.  L.  Goodwin,  of  Brookline;  Herbert 
Heinlein,  of  Brighton;  T.  C.  Kirby,  of  Fitchburg;  S.  M.  J. 
Levin,  of  Maiden;  C.  E.  Mehigan,  of  Chelsea:  F.  G.  McKalla- 
gat.  of  Lawrence;  T.  N.  Mitchell,  of  Sanford,  Me.:  F.  R.  Rich- 
ardson, of  Leominster,  and  R.  C.  Root,  of  Cambridge. 


Michigan  Board. 

Licenses  were  granted  at  the  April  meeting  of  the  Mich- 
igan Board  of  Pharmacy  to  the  following  persons: 

As  pharmacists— Morton  Gittleman,  Blanche  Keeley,  A.  T. 
Kelsey,  F.  C.  Miller  and  F.  C.  SaviUe,  of  Detroit;  F.  A.  Doyle 
and  W.  S.  Fox,  of  Cedar  Springs;  C.  J.  Arehbold,  of  Elk  Rap- 
ids; J.  G.  Beal,  of  Mt.  Clemens;  L.  A.  Boyd,  of  Traverse  City; 
W.  C.  Cumming,  of  Port  Huron;  O.  W.  Griffleld.  of  Dowaglac; 
B,  R.  Doud,  of  Hastings;  C.  B.  Gordon,  of  Battle  Creek;  W.  A. 
Gerconde,  of  St.  Joseph;  H.  A.  Herman,  of  Sault  Ste.  Marie; 
G.  P.  Llncola,  of  Lansing;  C.  A.  Mulkin,  of  Aglonac.  and  C.  R. 
Welcher,  of  Marcellus. 

As  assistants— W.  Behrenwald,  H.  Battjas,  R.  A.  T.  Czachor- 
ski  ana  I'loyd  Smith,  of  Grand  Rapids;  L.  E.  Brown,  E.  V. 
Falter  and  W.  A.  Fisher,  of  Detroit;  Arthur  Berman  ajnd  H.  J. 
d'Amour,  of  Rapid  River;  F.  H.  Quackenbush  and  R.  W. 
Scalf,  of  Big  Rapids;  W.  J.  Christie  and  D.  D.  Wright,  of  Les- 
lie; M.  Sussman  and  F.  B.  Wilklns.  of  Bay  City;  H.  P.  Allen, 
of  Flint;  R.  H.  Breckway,  of  Detoskay;  R.  H.  Buys,  of  St 
,Toseph;  G.  J.  Baars,  of  Fremont;  M.  T.  Bink,  of  Escanaba; 
S.  J.  Curtis,  of  Port  Huron;  C.  A.  Detwyler,  of  Jackson;  E.  C. 
Decker,  of  Deckerville;  M.  P.  Jeffries,  of  Lansing;  E.  D.  Lane, 
of  Fowlerville;  O.  K.  LInquist,  of  Ludington;  H.  E.  Lemlre,  of 
I.a.ke  Linden;  F.  F.  Marley,  of  Caledonia;  N.  O.  McCIellan,  of 
Shepherd;  D.  O.  Ncttleton,  of  Charlevoix;  J.  J.  O'Callaghan,  of 
Shepherd;  J.  C.  Quick,  of  Manlstique;  C.  L.  Reynolds,  of  Me- 
nominee; L.  G.  Richard,  of  Luther,  G.  Stimson,  of  Macki- 
naw City;  L.  L.  Savage,  of  Capac;  Alfred  Ward,  of  Negaunee, 
and  C.  L.  Zettel,  of  West  Branch. 

The  next  meeting  of  the  board  will  be  held  at  Detroit, 
June  27th  to  29th, 


Minnesota  Board. 

At  a  meeting  held  in  Minneapolis  in  April  the  Minne- 
sota Board  of  Pharmacy  granted  licenses  to  the  following 
named  candidates: 

As  pharmacists— H.  Gunderson,  Roy  Hutchinson,  E.  E. 
O'Reilly  and  R.  J.  Smith,  all  of  Minneapolis;  H.  B.  Borneman 
and  I.  J.  King,  of  St.  Paul;  E.  Backer,  of  New  Ulm;  Carl 
Blickle.  of  Rochester;  A.  G.  Lane,  of  Austin;  A.  W.  Molllson, 
of  Faribault;  L.  W.  Neely,  of  Brown  Valley;  H.  J.  Plaas,  of 
Princeton;  A.  U.  Wallen,  of  Madison,  and  P.  E.  Waller,  of 
Stacy. 

As  assistants— J.  S.  Balzer,  L.  G.  Beardsley,  L.  A.  Berg.  C.  L. 
Caron.  Thomas  Chan  C.  P.  Cutting,  G.  R,  Dlstad,  Selmer 
Haugen,  A.  M.  Hirscner.  A.  N.  Larson,  Ei.  Malxner,  P.  H. 
Stucky  and  C.  J.  Tenholt,  all  of  Minneapolis;  E.  A.  Hane, 
C.  W.  Oberg  and  L.  A.  Tippel,  of  St.  Paul;  C.  P.  Anderson,  of 
Bralnerd;  J.  O.  Anderson,  of  Duluth;  M.  J.  Bertrang,  of  Hen- 
derson; B.  E.  Bloraqulst,  of  New  London;  G.  B.  Boyd,  of 
Montlcello,  W.  F.  Butler,  of  Mankato;  B.  W.  Eagle,  of  Fertile; 
A,  H.  F^kkan,  of  Elbow  Lake;  A.  R.  Gunnarson,  of  Hallock; 
C.  W.  Hartwich.  of  Waseca;  G.  R.  Johnson,  of  Litchfield; 
V.  C.  Lewis,  of  Madelia;  F.  J.  Relchert,  of  Long  Prairie:  D.  W. 
Salisbury,  of  Le  Sueur;  M  N.  Schneider,  of  Springfield,  and 
W.  G.  Yackel,  of  Comfrey. 

The  next  meeting  of  the  board  will  be  held  at  Minne- 
apolis, July  17th. 


Missouri  Board. 

At  a  meeting  held  by  the  Missouri  Board  of  Pharmacy 
at  Kansas  City,  April  10th,  the  following  candidates  for 
registration  were  licensed: 

As  ph.T.rmacIst»— L.  L.  Bank,  of  Prairie  Home;  T.  F.  Duggins, 
of  Oorder;  W.  D.  Jensen,  M.D.,  of  St.  Joseph;  G.  W.  Kesler,  of 
Alma;  C.  M.  Murray,  of  Cameron;  W.  B.  Nunn,  of  Chlllicothe; 
A.  L.  Osborn,  of  Joplin;  J.  P.  Parrlsh,  of  Brighton,  Colo.;  Miss 
Clara  Stanton,  of  Boulder,  Colo.,  and  J,  R.  Trollnger,  of  Casa- 
vlllo  _^ 

A<  assistants- -H.  w.  Bixon  and  Fred  Schneider,  of  St.  Louis; 
E,  L.  Aiigell,  of  Kingsvllle;  H.  C.  Burke,  of  Mound  City;  E.  N. 
Henderson,  of  Harris;  J.  H.  Hagemann,  of  La  Grange;  Loulo 
Jesse,  of  .Mexico;  C.  V.  Jamison,  of  St.  Joseph;  Miss  Hazel 
Martin,  of  Joplin.  and  W.  E.  Banner,  of  Erookflrld. 

The  next  meeting  of  the  board  will  be  held  in  June  at 
Excelsior  Springs. 


Nebraska  Board. 

At  a  recent  meeting  of  the  Nebraska  Board  of  Pharmacy 
fifty-nine  candidates  presented  themselves  for  examination, 
of  whom  the  following  forty-eight  were  successful: 

As  pharmacists— Fred  V.  Bors.  David  Kline,  F.  J.  Monohan, 
F  R  Maisli.  I'.  B.  Sample,  I/.  E.  Stevenson,  and  Q«orga 
Vandas,  all  of  Omaha;  H.  F.  Johnson,  F.  L.  Sullivan,  and  EU- 
ward  '1  honisen,  of  Fremont-  C.  D.  Adams,  of  Nehawka;  L, 
L.  ArmiXrong,  of  Sargent;  B.  H.  Hanson,  of  Fullerton;   Roy 
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Heamon.  of  Cere«»o:  J.  U  BIIU.  of  Shelton;  O.  W.  Cone  of 
Uiicoln:  8.  T.  Crou»e,  of  Osceola;  F.  E.  Dlokerson,,  of  Qulde 
Rock;  O.  H.  Fcricne,  of  Norfolk;  F.  P.  Gunderaon,  of  Bell- 
wood;  F.  R.  Qarmui,  of  North  Platte;  E.  R.  Hall,  of  Valley; 
IX.  J.  HolBt,  of  lilldreth;  A.  B.  Hlrschman.  of  Sioux  Ctly. 
Iowa;  W.  J.  Havey.  of  Wood  River;  J.  L.  Harman,  of  Orchard; 
L.  I'.  Hansen,  of  Uehlltig;  C.  U  Hill,  of  Shubert;  R.  O.  Kadel. 
of  Belgrade;  U  A.  Kuebler.  of  Hastings;  Lloyd  Ludlow,  of 
Tecumseh;  R.  A.  Lincoln,  of  Unadllla;  E.  P.  Monsoo,  of 
Council  Bljtts,  Iowa:  H.  F.  Manning,  of  Merna;  F.  W.  Ohlson, 
of  HoMrcgc;  A.  Q.  Press,  of  Wayne:  E.  F.  Polansky,  of  St. 
Faul;  E.  C„  Parker,  of  Rock  Port,  Mo.;  P.  M.  Rice,  of  Ster- 
ling; J.  H.  Rice,  of  Harrison;  8.  B.  Rlggs,  of  Beatrice;  C.  R. 
RutherforJ,  of  Aurora;  E.  W.  Schaufelberger,  of  Falrbury; 
F.  V.  Schobel,  of  Bloomlngton;  R  E.  Sandberg,  of  Morse 
Bluff;  C.  G.  SamuelBon.  of  Mlltord;  G.  L.  Thompson,  of  West 
Point;  L.  M.  Wagnsr,  of  Homer;  and  J.  C.  Williams,  of 
Henry. 

Six  applicants  received  certlflcates  through  reciprocity 
with  other  State  boards,  as  follows: 

Nova  B.  Carroll,  of  Aurora;  F.  M.  Curtis,  of  Tecumseh-  R. 
V.  Gibson,  of  Crofton;  R.  F.  Kucharo.  of  Omaha;  H.  E.  Weld, 
of  Plattsioouth:  and  A.  L.  Montgomery,  of  NIobraro. 

The  next  meeting  of  the  board  will  be  held  at  Omaha, 
August  9th. 

New  Jersey  Board. 

At  the  April  examinations  conducted  by  the  New  Jersey 
Board  ot  Pharmacy  licenses  to  practice  pharmacy  were 
granted  to  the  following  applicants: 

As  pharmacists— H.  R.  Aarons,  A.  M.  Albertl,  J.  N.  Bon- 
glovannl,  R.  K.  Bower,  S.  P.  Kindt,  J.  R.  Kurtz,  I.  J.  Llnden- 
baum,  Harry  Orllnd,  P.  E.  Rhoads.  Arthur  Rovnor,  H.  V. 
Stokely,  G.  M.  Thnnias.  W.  P.  J.  Whelan.  Raymond  Williams, 
C.  M.  Wolf  and  H.  J.  Wuensch.  all  of  Philadelphia;  Ch.-irles 
Ajamlau,  Nathan  Apelhot,  Adolph  Greenhouse,  Herman  Hur- 
wltz,  P.  J.  Immediate,  H.  S.  Klein,  S.  Komlsaruk,  S.  E.  Levlne, 
Harry  Lubmen,  M.  J.  Picclurro,  Jacob  Robins,  and  M.  W. 
Sakson,  all  of  New  York  city;  Theodore  A.ssenheimer,  Jr..  Max 
Colton,  Donato  Cont",  B.  M.  Gersten,  Michael  Llss,  J.  I. 
Shank,  C.  A.  TuiK,  and  L.  B.  Tutela,  Jr.,  of  Newark;  Lee 
Brunswig,  E.  J.  Gorman.  Gerardo  Marro.  and  N.  J.  Radano, 
of  Jersey  City;  E.  P.  McCarthy,  A.  H.  PerlUo,  T.  J.  Rampulla, 
V.  N.  Rlgfe-lo,  J.  N.  Scher,  and  Louis  Trywech,  of  Brooklyn; 
Robert  Green,  J.  J.  MoUalo,  and  Abraham  Streitfeld,  ot  At- 
lantic raty;  Abe  Aronvic,  and  A.  B.  Borrows,  of  Arlington; 
Anthony  D'Alesslo.  and  J.  N.  Greenfield,  of  Yo:ikers,  N.  Y.; 
A.  D.  Cooley,  of  Soa  Side  Heights:  J.  V.  Greco,  of  Madison; 
H.  R.  Greenieaf,  of  Dowington.  Pa.;  Harry  Lounsbury,  of 
Salem;  R.  H.  Rodgers,  ot  Camden;  Richard  H.  Rogers,  of 
Mount  Holly;  E.  H.  Senns,  of  Tltusville.  Pa.;  L.  A.  Suter,  of 
Altoona,  Pa.;  and  P.  I.   Walling,   of  Red  Bank. 

As  assistants— Moses  Bauer,  Greorge  Melster,  Meyer  Satz,  R. 
K.  SchlU,  and  1.  I.  Schwarz.  ot  Newark;  C.  W.  Bower,  of 
West  Orange;  W.  J.  Bowman,  ot  Altoona,  Pa.;  A.  I.  Bllwlse, 
lit  Harrison;  J.  W.  King.  Jr..  ot  Jersey  City;  B.  H.  Larrlson, 
ot  Perth  Amboy,  and  R.  W.  Salm.  ot  Elizabeth. 


of  Logansport,  Ind.;  H.  B.  Henry,  of  W«st  Mansfield;  F.  C 
Lewis,  of  Sallncvllle;  R.  H.  Powell,  of  West  Lafayette;  R,  E. 
Roth,  of  Canton;  Henry  Rudge,  ot  Youngstown,  and  C.  v. 
Shumaker,  of  Sprlnstleld. 

The  next  meeting  of  the  board  will  be  held  at  Columbus, 
June  20th.  Applications  for  examination  must  be  filed 
with  the  secretary  before  Juno  15th. 


Retirement  of  S;cretary  Jorden. 

After  twenty  years'  service  as  secretary  of  the  New 
Jersey  Board  ot  Pharmacy,  Henry  A.  Jorden,  of  Bridge- 
ton,  has  announced  his  intention  of  retiring  at  the  expira- 
tion of  his  term  this  month. 

A  testimonial  dinner  was  given  to  him  April  20th  by  the 
other  members  of  the  board.  An  appropriately  inscribed 
silver  loving  cup  was  presented  to  the  retiring  secretary 
at  the  dinner,  at  which  David  Strauss,  of  Newark,  presi- 
dent of  the  board,  acted  as  toastmaster. 

Mr.  Jorden's  successor  will  be  chosen  by  Governor 
Fielder  from  three  nominees  presented  to  him  by  the  New 
Jersey  Pharmaceutical  Association. 


Ohio  Board. 


Oklahoma  Board. 

At  a  recent  meeting  ot  the  Oklahoma  Board  ot  Phar- 
macy held  at  Oklahoma  City  certificates  to  practice  phar- 
macy were  issued  to  the  persons  named  below: 

As  pharmacists— D.  D.  Burke,  G.  L.  I>ougherty,  and  B.  W. 
Stephens,  of  Norinan;  C.  W.  Atkinson,  of  Kansas  City,  Mo.; 
J.  E.  Blrkhimer.  of  Fayette,  Mo.;  R.  O.  Burrls  ot  Webb 
Cltv.  Mo.;  W.  M.  Christie,  of  Arnett;  Fred  E.  Conjiell,  of 
Pritchett,  Tex.;  N.  B.  Davis,  of  Beaver;  Thomas  J.  Dean,  of 
Dustln;  J.  W.  Duke,  of  Muskogee;  M.  J.  Green,  of  Helena; 
S.  P.  Hazen,  of  Broken  Arrow;  Cecil  C.  Johnston,  of  Royse 
City,  Tex.;  James  M.  Oglesby,  ot  Gravette,  Ark.;  Ira  T.  Par- 
ker, of  Oklahoma  City;  Herbert  C.  Sanford,  of  Marshall; 
George  Wesley  Shelton,  of  Tucumcarl;  James  R.  White,  ot 
Strong  City;   F.   H.  Waldrop,   ot  Chandler. 

As  assistants— Charles  V.  Milllkan,  of  Stillwater;  and  Miss 
Xylene   B.    Smith,   of   Brunswick,    Mo. 


At  the  April  meeting  of  the  Ohio  Board  of  Pharmacy 
the  following  candidates  were  licensed: 

As  pharriaclsts- J.  F.  Dyer.  Birdie  K.  Ebel,  F.  A.  Nadler. 
A.  C.  Page,  P.  D.  Ritter  and  H.  C.  Roessly,  all  of  Cincinnati; 
Bugene  Qreiner.  E  B.  Leet,  C.  E.  McDermott  W.  F.  Reeb  and 
J.  W.  Rhoads,  all  of  Cleveland:  J.  L.  Breenbaum,  ot  Grablll, 
Ind.:  E.  E.  Cole,  ot  Martins  Ferry;  H.  F.  Fulner,  ot  Newport, 
Ky. ;  W.  K.  Gelger,  of  Toledo;  V.  F.  Greenslade,  ot  Bellevue: 
Thomas  Hewitt,  of  Youngstown;  W.  C.  Knapmeyer,  of  Coving- 
ton, Ky.;  R.  H.  Kubach,  ot  Sandusky;  A.  S.  Little,  of  Marys- 
ville-  F.  S.  Mookler,  of  Archbold;  F.  H.  McWhirter,  ot  Crest- 
line; N.  A.  Raines,  ot  Dayton;  A.  C.  Ramos,  ot  Cabaiguan, 
Cuba;  B.  H.  Rlngwalt,  of  Chlllioothe:  O.  W.  Schaff,  ot  Saline- 
vllle;  B.  P.  Slmonds,  of  Columbus;  Russell  Smith,  of  Crown 
City;  G.  L.  Stearns,  ot  Detroit,  Mich.,  and  H.  L.  Sutherln,  ot 
East  Palestine. 

As  assistants— H.  M.  Adelsteln,  N.  C.  Benjamin,  Ralph 
Braun,  C  V.  Etllng,  A.  H.  Fllslnger,  F.  L.  I'eshek.  W.  A. 
Rothenberg,  H.  W.  Rothman,  V.  S.  Scoletta,  C.  H.  Seldman, 
H.  N.  Spero.  lA)ul3  Soetllk  and  T.  E.  Thress,  all  of  Cleveland; 
E.  L.  Huddleston  and  Frank  Stler.  ot  Cincinnati;  C.  G.  Egger 
and  Russell  Sparks,  of  Toledo;  J.  M.  Hays  and  F.  J.  Shurtz,  ot 
Newcomerstown;  A.  C.  Banks,  of  Columbus:  O.  H.  Bloom- 
berg, ot  Lorain;  G.  C.  Chavez,  ot  Santa  Clara,  Cuba;  Helen 
Davis  of  Akron.  J.  Dunajtslk.  of  Mansfield:  W.  H.  Fercruson. 
Of  Pittsburgh,  Pa.;  T.  T.  Gibson,  of  Glouster;  C.  D.  Hammon. 


Rhode  Island  Board. 

At  the  May  meeting  of  the  Rhode  Island  Board  of  Phar- 
macy the  following  applicants  for  license  passed: 

J.  B.  Palmer  and  C.  L.  Pistocco,  ot  Providence;  E.  M.  Leo 
and  O.  A.  Roberge,  of  Woonsocket;  Rudolph  Houle,  of  Paw- 
tucket,  Philip  La  Flame,  ot  New  Bedford,  and  C.  E.  Tabor,  of 
NcT/port. 

South  Carolina  Board. 

At  a  recent  meeting  of  the  South  Carolina  Board  of 
Pharmacy  the  following  applicants  for  license  passed: 

L.  L.  Bates.  R.  L.  Byan,  R.  M.  Drlggers,  W.  H.  Martin, 
D.  D.  Wtstmorelund,  R.  B.  Sadler,  J.  H.  Thee  and  W.  W. 
Watson,  all  ot  Charleston;  W.  C.  Adams,  ot  Conway;  Ruth 
Blrney,  of  Sumter;  L.  S.  Bolt,  Jr.,  of  Laurens;  Max  Brunson. 
of  Barnwell;  Durham  Counts,  of  Gadsden:  C.  H.  Godfrey  of 
PeUer;  H.  E  Grilfin,  of  Greenwood:  R.  S.  Hairston,  ot  Ral- 
eigh N  C;  H.  G.  Uerlot,  of  Oswego;  C.  A.  Hinson,  ot  Green- 
ville; A.  B.  Jenkins,  ot  Raleigh,  N.  C;  B.  W.  Middleton,  of 
Gaffney;  J.  J.  Mlltord,  ot  Iva;  C.  M.  Miller,  ot  Rock  Hill;  J.  L. 
Parrott,  of  Bamberton;  A.  F.  Shell,  ot  Grtat  Falls:  J.  V. 
Thompson,  of  Atlanta,  Ga.,  and  L.  R.  Wilson,  of  Chapel  Hill, 
N.  C. 

Eighty-seven  per  cent  of  the  applicants  passed  the  ex- 
amination. 


Tennessee  Board. 

The  Tennessee  Board  of  Pharmacy,  at  a  meeting  in 
April,  granted  licenses  to  practice  pharmacy  to  the  appli- 
cants named  below: 

As  pharmacists:  W.  H.  Bolton,  Jr.  T  O  Godson  J  E.Fer- 
ea'ion  L  H  Stout.  L.  T.  Ward  and  N.  L.  Woodward,  all  of 
Memphis;  N.  Nolon  and  W.  C.  Satcey  of  Nash^ll  e;  J-  W. 
Derryberi-y.  of  Centervile;  R.  F.  Harrell,  of  ColHerv  lie  V.  A. 
McRea,  ot  Cottage  Grove:  J.  C.  Smith,  of  Johnson  City:  RE. 
Swafford,  Of  Plkevllle.  and  T.  M.  Tarpley,  Jr.,  ot  Murtreesboro. 
The  next  meeting  of  the  board  will  be  held  at  Mont- 
eagle,  July  10th. 

Washington  Board. 

At  a  recent  meeting  ot  the  Washington  State  Board  of 
Pharmacy  live  applicants  tor  registration  were  passed, 
namely: 

M  L.  Griggs  and  H.  M.  Hutchings.  of  Seattle:  C.  E.  Ifack- 
ett'of  cSntrSia;  Sterling  Monroe,  ot  Port  Columbia,  and  J. 
E    Nevers,  of  Tacoma. 

The  next  meeting  of  the  board  will  be  held  at  Seattle, 
July  10th  to  12th. 

Utah  Board  and  Peyote. 

Special  Agent  C.  G.  Smith  has  been  directed  to  collect 
legal  evidence  ot  counter-prescribing  on  the  part  ot  drug- 

^'complaints  have  been  made  to  the  board  by  missionaries 
on  Indian  reservations  ot  the  use  of  "peyote"  weed  by  the 
Indians  Mr.  Smith  was  Instructed  to  confer  with  the 
local  agent  of  the  internal  revenue  department  in  refer- 
ence to  stamping  out  the  traffic  in  this  drug.  Senator 
Smoot  will  be  asked  to  Introduce  a  bill  in  congress  con- 
cerning interstate  shipments  of  peyote.    The  weed  is  sent 
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into  Utah  by  express  from  Texas  and  the  packages  have 
usually  been  labeled  "Dried  Peaches."  Peyote  Is  probably 
pavot  du  Mexique  or  argemone  Mexicana,  a  prickly  herb 
of  the  papaveracesE  family,  found  In  the  Southern  United 
States  and  Mexico.  Other  names  for  it  are  prickly  poppy, 
yellow  poppy  thistle,  and  Mexican  poppy.  Prof.  J.  O. 
Schlotterbeck,  in  the  Journal  of  the  American  Pharmaceu- 
tical Association  for  1901,  page  247,  stated  that  the  plant 
contains  berberine  and  argemonlne,  but  no  morphine. 

Virginia  Board. 

At  the  annual  meeting  of  the  Board  of  Pharmacy  of  the 
the  Commonwealth  of  Virginia,  C.  D.  Fox,  of  Roanoke, 
succeeded  C.  P.  Kearpott,  of  Martinsville,  as  a  member  of 
the  board.  H.  S.  Arrington,  of  Norfolk,  was  re-elected 
president.  The  offices  of  ffeld  secretary  and  secretary  and 
treasurer  were  combined,  and  E.  L.  Brandis,  of  Richmond, 
was  chosen  to  fill  the  position,  thus  succeeding  as  secre- 
tary of  the  board,  T.  Ashby  Miller,  who  had  held  that 
position  for  thirty  years. 

At  the  April  examinations  of  the  'board  the  following 
applicants  passed: 

As  pharmacists-T.  P.  Berlin  H  B  Harris  H  A  Moore, 
J.  A.  Patterson.  O.  H.  Preston.  T.  M.  Roberts.  A.  A.  RoWn»oj' 
and  F.  E.  Willis,  all  of  Richmond:  B.  A.  Kr"s"lewski  and  A.  F. 
Walizinger,  Jr..  of  Baltimore.  Md.;  C.  E.  Jones  and  \V.  H. 
Mi!^ss  of  Norfolk  D.  R.  .\rmentrout,  of  Charlottesville, 
Xr?omefd.  of  Portsmouth;  A^BGarber  gf  North  Emporia; 
P.  D.  Hale,  of  Blacksburg;  H.  C.  Hisey,  of  Shenandoah,  C.l. 
Morrow  Jr.,  of  D^mvlUe;  E.  G.  Pipinos.  <>'  Hopewell:  CW. 
Powers,  of  Roanoke;  Harold  Thornton,  of  Brookneal,  and 
VV     A     Thompson,   of  Lynchburg.  „    „    tt  t- 

A«  issUtan5-KL  M.  Callis.  S  E.  Oelger.  B.  S^.H^ney  Jr., 
J  R  Hawthorne  Jr..  R.  S.  Hopkins,  Marcellus  Miller,  F  Oak- 
lander  J  GK%^3,  L.  R.  Shadwell,  W.  T.  Van  Pelt  and 
(^  D    WlkhtinanTalt  of  Richmond,  and  G.  W.  Reed,  of  Roa- 

"ov  certmcates  from  other  boards— A.  B.  Brown  and  C.  V. 
Klmba.l.  of  Richmond;  T.  S.  Habel.  of  Highland  Springs;  C.  E. 
Hall,  of  Alderaon,  W.  Va. 

The  next  meeting  of  the  board  will  be  held  at  Richmond, 
July  17th  and  18th.  Those  desiring  to  take  the  examina- 
tion should  notify  the  secretary,  B.  L.  Brandis,  Richmond, 
at  least  ten  days  prior  to  that  date. 

■  *  ' 

Supreme  Court  Reverses  Decision  Favorable  to 
Coca  Cola. 

In  reversing  a  district  court  decision,  affirmed  by  the 
Circuit  Court  of  Appeals,  the  Supreme  Court  has  re- 
manded for  a  new  trial  the  case  of  the  United  States 
against  coca  cola.  ,      .      „     x. 

In  delivering  the  opinion  of  the  court.  Justice  Hughes 
said,  in  part: 

We  cannot  assume  that  simply  because  a  prepared  food  has 
.LB  (oiraula  and  distinctive  name.  It  Is  not,  ".8"=^-  *<?",': 
tcrated.  In  the  case  of  confectionery,  Jt  is  plain  that  the  article 
may  b«  "adulterated,"  although  It  is  made  in  strict  accordance 
*lth  some  formula  and  bears  a  fanciful  trade  name,  if  In  fact 
it  contains  an  Ingredient  deleterious  or  detrimental  to  health, 
or  any  vinous,  malt  or  spirituous  liquor  or  compound  or  nar- 
coUc  drug,  and  the  context  clearly  indicated  that  with  respect 
to  article*  of  food  the  ordinary  meaning  of  ■'adulteraUon 
can  not  bo  regarded  as  controlling     ... 

We  are  not  now  dealing  with  the  question  whether  the  caf- 
feln<<  did  or  might  render  the  article  In  question  Injurious; 
that  Is  a  Moarate  Inquiry.  The  fundamental  contention  of 
the  claimant,  as  we  have  seen.  Is  that  a  constituent  of  a, food 
product  having  a  distinctive  name  can  not  bo  an  added  In- 
gredient. In  such  case  the  standard  la  said  to  bo  tho  food 
product  Itself  which  tho  name  designates.  It  must  be.  It  Is 
urged,   this  "flnlshed  product"   that  Is  "adulterated. 

In  that  view,  there  would  seem  to  bo  no  escape  from  tne 
conclusion  that  however  poisonous  or  deleterious  the  Intro- 
duced ingredient  might  be,  and  however  Injurious  Its  effect. 
If  It  be  made  a  constituent  of  a  product  having  Its  own  dla- 
llnctlve  name.  It  U  not  within  tho  provision. 

If  this  were  so  tho  statute  would  bo  reduced  to  an  absurdity. 
Manufncturprs  would  be  free,  for  example,  to  put  arsenic  or 
strychnino  or  other  polHonous  or  deleterious  Ingredients  with 
an  utviuostloned  InJurlouB  effect  Into  compound  articles  of 
food  provided  the  compound  wore  made  according  to  formula 
and  sold  under  some  fanciful  name  which  would  bo  distinctive. 
.  »  ■ 

Soda  Foam  Producers. 

(In  an3W'>r  to  qunrles  by  C  I).  S.  and  II.  J.  8..  New  York. 
Saponin,  a  constituent  of  soapbark.  Is  objectlonalile  as 
a  foam  producer  on  account  of  Its  Irritating  properties. 
Acacia,  gelatin,  egg  white,  Irish  mosfi,  glycyrrhlzln  and 
perhaps  other  things  not  open  to  this  objection  are  used 
to  pat  a  bead  on  soda  water.  Usually  a  small  portion  la 
added  to  the  syrup.  Just  the  quantity  required  may  best 
be  determined  by  experiment  on  the  part  of  each  operator 
for  himself. 


Obituaries. 

Arthur  L.   Green, 

Arthur  Lawrence  Green,  for  twenty-seven  years  dean 
of  the  School  of  Pharmacy  of  Purdue  University,  died 
May  5th  at  Indianapolis. 

Prof.  Green  resigned  from  the  faculty  of  Purdue  in 
1912,  and  since  that  time  had  been  conducting  a  private 
school  of  pharmacy. 

He  was  born  September,  1857;  was  graduated  from  the 
University  of  Michigan  in  1882,  and  was  Instructor  in 
the  pharmacy  school  there  for  two  years.  In  1885  he 
was  selected  as  the  head  of  the  pharmacy  department  at 
Purdue  University,  and  held  that  position  until  his  res- 
ignation in  1912. 

Prof.  Green  was  a  member  of  the  Indiana  Pharmaceu- 
tical Association  and  the  National  Association  of  Retail 
Druggists.  He  is  survived  by  a  widow  and  four  chil- 
dren. 


Charles  B.  Fleet 

Charles  B.  Fleet,  a  well-known  pharmacist,  died  at  his 
home  In  Lynchburg,  Va.,  May  12th.  Mr.  Fleet  was  aged 
seventy-two  years. 

At  the  outbreak  of  the  Civil  War  Mr.  Fleet  was  a  stu- 
dent at  Columbian  (now  George  Washington)  University, 
in  Washington.  He  entlisted  with  Braxton's  Battery, 
C.  S.  A.,  and  served  until  the  end  of  the  war. 

Mr.  Fleet  served  in  the  seventh  and  eighth  commit- 
tees for  revising  the  United  States  Pharmacopoeia;  for 
twenty-three  years  he  acted  as  secretary  of  the  Virginia 
Pharmaceutical  Association;  and  for  twelve  years  he 
was  a  member  of  the  Board  of  Pharmacy. 

He  Is  survived  by  his  wife,  two  sons,  and  three  daugh- 
ters. 


Charles  L.  Hay. 
Charles  L.  Hay,  proprietor  of  drug  stores  at  Dubois 
and  Ridgway,  Pa.,  died  suddenly  April  23d,  aged  forty- 
nine.  Mr.  Hay  was  a  successful  business  man,  and  promi- 
nent in  fraternal  and  pharmaceutical  circles.  He  en- 
tered the  drug  business  in  the  employ  of  E.  F.  Vosburg 
in  1883.  In  1890  he  purchased  the  store,  and  In  1900 
another.  In  1915  he  established  a  store  In  Ridgway,  and 
was  conducting  all  three  at  the  time  of  his  death.  Mr. 
Hay  served  as  president  of  the  Pennsylvania  Pharmaceu- 
tical Association  during  the  year  1902-03.  He  is  sur- 
vives by  his  wife  and  two  sons. 


John  J.  Gallagher. 
John  J.  Gallagher,  a  druggist  and  prominent  busi- 
ness man  of  Wilmington,  Del.,  died  at  his  home  April 
25th.  Mr.  Gallagher  was  horn  In  Philadelphia  on  August 
12th,  1844.  He  started  In  the  drug  business  at  an  early 
age  with  Samuel  Taylor  in  Wilmington;  at  eighteen  he 
went  Into  business  for  himself  and  had  subsequently  op- 
erated several  different  stores  in  Wilmington.  He  was 
a  past-president  of  the  Delaware  Pharmaceutical  Asso- 
ciation.    He  was  also  active  In  fraternal  organizations. 


Waltek  Alhebt  Aspi.NWAii,  seventy-five  years  old,  a 
retired  druggist,  died  at  his  home  In  Brooklyn,  May  9th. 
Mr.  Asplnwall  came  to  this  country  from  England  In  his 
youth  and  entered  the  government  service  as  a  pharma- 
cist. For  many  years  after  the  Civil  War  he  conducted 
a  drug  store  at  160  Gates  avenue,  and  later  removed  to 
Franklin  avenue,  where  he  remained  until  two  years 
ago.    He  left  a  widow,  two  sons,  and  three  daughters. 

Barney  Biackbl-rn,  a  pharmacist  of  Rosedale,  Ind., 
died  there  April  25th.  His  wife  and  one  son  survive 
him. 

Charus  S.  Blake,  a  well-known  druggist  of  Fall 
River,  Mass.,  died  on  April  19th.  Mr.  Blake  had  been  In 
business  in  the  north  end  of  the  city  for  nearly  forty 
years. 

C.  E.  BuNDn.,  of  Palmyra,  Mo.,  died  at  his  home  on 
April  28th.  He  was  bom  In  Lancaster,  Pa.,  in  1845; 
served  as  hospital  steward  the  last  eighteen  months  of 
the  Civil  War;  was  In  business  In  Brooklyn,  N.  Y.; 
Cleveland.  Ohio,  and  for  forty  years  had  a  store  at 
Sharon,  Pa.,  where  he  was  a  prominent  figure  in  the 
drug  circles  and  town  afl^alrs.  He  retired  from  the  drug 
business  In  1910,  but  could  not  stay  away  from  the  prs- 
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Bcrlptlon   counter,  so   bought   a  smaller  store,   and  was 
chiefly  engaged  during  the  remainder  of  his  life. 

WuJCY  B.  Burks,  a  prominent  druggist  of  LaGrange, 
Ua.,  died  there  April  26th. 

De.  Francis  Taujot  Chadwick,  physician  and  phar- 
macist of  Asbury  Park,  N.  J.,  died  April  ■24th.  Dr.  Chad- 
wick was  a  graduate  of  New  York  University,  first  prac- 
ticing in  Red  Bank.  Lat^r  he  established  a  wholesale 
drug  house  in  Philadelphia.  He  was  seventy-two  years 
of  age,  and  is  survived  by  his  wife,  three  daughters  and 
a  son. 

John  Clay,  M.  D.,  for  half  a  century  prominently  Iden- 
tified with  the  importing  and  manufacturing  drug  trade 
in  this  city,  died  at  his  residence  in  East  Orange,  N.  J., 
April  25th,  In  his  seventy-sixth  year.  Dr.  Clay  was  born 
in  this  city  in  1841.  He  studied  medicine  at  the  Col-, 
lege  of  Physicians  and  Surgeons,  from  which  he  was 
graduated  at  the  outset  of  the  Civil  War.  He  enlisted  in 
the  United  States  Medical  Relief  Corps,  and  served  as  a 
field  surgeon  and  medical  officer  during  the  greater  part 
of  that  conflict.  Because  of  his  ability  and  geniality.  Dr. 
Clay  won  for  himself  the  esteem  and  friendship  of  all 
with  whom  he  was  associated.  A  wife,  four  children  and 
two  grandchildren  survive  him. 

W.  H.  Dudley,  of  the  Owl  Drug  Company,  of  San  Fran- 
cisco, died  in  San  Jo86,  April  12th,  in  his  fifty-ninth 
year. 

Joseph  D.  Franzoni,  a  druggist  of  Washington,  D.  C, 
died  April  22d  in  his  seventy-fifth  year.  For  fifty-three 
years  he  had  been  with  the  drug  firm  of  Z.  D.  Gilman; 
for  forty  a  member  of  the  firm.  Four  sons  and  two 
daughters  survive  him. 

James  C.  Hampson,  of  Denver,  Colo.,  died  In  April. 
For  years  Mr.  Hampson  operated  a  store  in  Denver. 
Several  years  ago  on  account  of  falling  health  he  sold 
his  store,  but  not  being  contented  with  an  idle  life,  he 
later  purchased  an  interest  in  the  store. 

Joseph  E.  Harrity,  for  twenty  years  proprietor  of  a 
drug  store  at  Clinton,  Mass.,  died  there  May  3d,  in  his 
forty-eighth  year.  Mr.  Harrity  in  his  first  days  in  the 
drug  business  worked  for  William  F.  Heagney.  Later 
he  opened  a  store  for  himself'  and  conducted  this  until 
1910.  He  then  retired  from  the  practice  of  pharmacy 
and  from  that  time  was  employed  as  a  drug  salesman. 

A.  S.  Letourneau,  proprietor  of  a  drug  store  at  Fall 
River,  Mass.,  died  there  April  30th,  ased  fifty-two.  He 
was  born  in  Canada  and  went  to  Fall  River  thirty  years 
ago.    His  wife  and  three  children  survive. 

Lucius  M.  Monroe,  the  oldest  resident  of  New  Canaan, 
Conn.,  formerly  postmaster.  State  legislator,  selectman, 
and  for  fifty  years  proprietor  of  a  drug  store,  died  May 
10th.  He  was  ninety  years  old  last  December,  at  which 
time  he  was  suitably  honored  at  a  reception  arranged 
by  his  fellow  citizens.  Mr.  Monroe  was  the  oldest  mem- 
ber of  Harmony  Lodge,  A.  F.  and  A.  M.,  and  was  an  of- 
ficer of  the  Connecticut  Pharmaceutical  Association.  A 
son  and  two  daughters  survive. 

Frank  W.  Schaffer,  a  pharmacist  of  Allentown,  Pa., 
died  April  20th,  at  the  age  of  thirty-one.  Mr.  Schaffer 
graduated  from  the  Philadelphia  College  of  Pharmacy  in 
1907. 

Morris  M.  Stevenson,  who  for  many  years  conducted 
a  drug  store  at  Felton,  Del.,  died  at  his  home  there  May 
14th,  In  his  seventy-sixth  year.  Mr.  Stevenson  was  born 
In  Dover,  and  received  his  first  training  as  a  pharmacist 
in  the  store  of  David  F.  Burton.  He  was  an  elder  in  the 
Presbyterian  Church  at  Felton.  His  wife  and  three 
daughters  survive. 

John  B.  TreDenick,  for  forty  years  a  drug  clerk  In 
Brooklyn,  died  there  April  26th.  Mr.  TreDenick  was  sev- 
enty-five years  of  age;  for  fifty-five  years  he  was  engaged 
in  the  drug  business.  Besides  clerking  In  drug  stores 
for  the  past  fifteen  years,  he  had  been  engaged  in  the 
proprietary  medicine  business.  He  served  in  the  navy 
during  the  Civil  War. 

George  H.  Trevathan,  one  of  the  best  known  druggists 
in  Tennessee,  died  at  his  home  at  Paris,  May  10th.  Mr. 
Trevathan  had  been  in  the  drug  business  there  about 
fifty  years.  He  was  a  member  of  the  Board  of  Pharmacy, 
having  received  his  appointment  at  the  hands  of  his  per- 
sonal friend.  Governor  T.  C.  Rye,  about  a  year  ago.    The 


esteem  in  which  Mr.  Trevathan  was  held  was  shown  by 
the  closing  of  the  business  places  of  Paris  during  the 
funeral. 

Stewart  Levin  Unanort,  proprietor  of  a  drug  store 
at  Bethlehem,  Pa.,  died  May  9th,  aged  thirty-nine  years. 
He  is  survived  by  his  wife,  and  two  daughters  and  seven 
brothers. 

P.  Y.  White,  for  forty  years  a  druggist  of  Union  City, 
Tenn.,  died  there  May  4th,  In  his  eightieth  year. 

Carl  Joel  Whiting,  owner  of  a  drug  store  In  Ray- 
mond, N.  H.,  and  state  senator  from  the  22d  district,  died 
in  Raymond,  April  29th.  Mr.  Whiting  was  born  in  Brain- 
tree,  Vt.,  in  1862,  and  moved  to  Raymond  in  1892,  when 
he  bought  the  drug  store  operated  at  that  time  by  Jo- 
seph Nutt.    He  had  conducted  the  store  since  that  time. 


Death  of  John  A.  Patten,  of  the  Chattanooga 
Medicine  Company. 

Trial  of  suits  for  alleged  libftl  brought  by  John  A.  Pat- 
ten, and  by  himself  and  his  partner  trading  as  the  Chat- 
tanooga Medicine  Company,  against  the  American  Medi- 
cal Association  and  the  editor  of  the  association's  Jwir- 
nal,  were  begun  in  the  United  Stages  District  Court  at 
Chicago,  the  latter  part  of  March. 

The  action  was  based  on  statements  made  In  the  Jour- 
nal regarding  a  proprietary  article  called  wine  of  car- 
dui. 

Mr.  Patten  died  suddenly,  April  26th,  from  an  attack 
of  intestinal  trouble. 

The  trial  as  to  the  company  Is  still  going  on. 


Government  Positions  Open. 

The  United  States  Civil  Service  Commission  is  looking 
for  men  to  fill  the  position  of  junior  chemist  in  radioac- 
tivity in  the  Bureau  of  Mines,  Denver,  Colo.,  at  a  salary 
of  from  ?1,200  to  |1,500  a  year.  Candidates  must  be  grau- 
ates  in  chemistry,  and  under  thirty-five  years  old. 

Competitors  will  be  examined  July  5th,  and  applications 
made  out  on  form  1312  must  be  in  the  hands  of  the  com- 
mission at  Washington  before  that  date. 

On  June  7th  examinations  will  be  held  to  fill  three  posi- 
tions, namely:  assistant  chemist  in  ordnance  department, 
$1,200;  technical  assistant  to  the  tea  examiner  at  Tacoma, 
$1,200,  and  physical  metallurgist  in  the  Boston  navy  yard, 
|6  to  $8  a  day.  All  candidates  must  have  a  technical 
education  and  experience,  and  fill  out  form  1312. 

A  superintendent  of  acid  plants  at  Indian  Head,  Md.,  is 
also  wanted  by  the  government,  at  a  salary  of  $6  a  day. 
He  must  have  had  a  college  course  in  chemistry  and  some 
experience  in  acid  manufacture,  and  have  reached  the  age 
of  twenty  years.    Applicants  should  ask  for  form  1312. 


Chamber   of   Commerce   of   the   United   States 

Favors  Price  Maintenance. 

As  shown  by  a  preliminary  count  in  a  referendum  sub- 
mitted to  its  members  by  the  Chamber  of  Commerce  of  the 
United  States,  the  recommendation  in  favor  of  legislation' 
to  permit  the  maintenance  of  resale  prices  "under  proper 
restrictions "  has  been  carrie:!  by  more  than  two-thirds  ma- 
jority. A  large  proportion  of  those  who  endorsed  this  rec- 
ommendation also  voted  in  favor  of  the  second  recommen- 
dation authorizing  the  Federal  Trade  Commission  as  the 
agency  to  prevent  predatory  price-cutting.  However,  there 
were  not  enough  to  secure  the  two-thirds  majority  to  com- 
mit the  national  chamber  on  the  second  proposition.  The 
vote  was  canvassed  at  a  meeting  of  the  executive  committee 
held  May  25th.  Forty-one  States,  Alaska,  Hawaii,  the  Dis- 
trict of  Columbia,  and  the  American  Chamber  of  Com- 
merce in  Paris,  France,  were  represented  in  the  vote.  The 
number  of  organizations  actually  voting  was  354.  The 
fact  was  brought  out  that  in  many  instances  the  vote 
among  local  organizations  was  close  and  oftentimes  ex- 
citing. 

■  »  ■ 

Some  druggists  at  Salt  Lake  have  been  "hauled  over 
the  coals"  for  selling  short-weight  quinine  capsules  re- 
ceived from  wholesale  houses  in  other  States.  Some  of  the 
capsules  were  said  to  be  as  much  as  50  per  cent,  below 
their  standard  weight. 


How  About  a  Luncheonette  Depeurtment? 

Some  druggists  do  not  care  to  have  a  fountain  in 
their  store.  They  give  various  reasons — it  is  sloppy! 
it  attracts  a  class  of  customers  that  occupies  much 
space,  takes  up  a  lot  of  time  and  spends  but  little 
money;  the  fountain  itself  is  a  filler  of  space  that 
might  better  be  devoted  to  other  goods ;  and  more  of 
the  same.  On  the  other  hand:  There  are  druggists 
who  consider  their  drug  business  as  a  side  line  while 
they  make  their  money  at  the  fountain.  The  more 
people  the  fountain  attracts  the  better  they  like  it,  as 
fountain  drinks  not  only  bear  a  good  profit  when 
made  and  sold  in  large  quantities,  but  soda  drinkers 
are  good  customers  for  many  other  things,  from 
medicines  all  the  way  down  (or  up,  maybe  these 
druggists  would  say)  to  toilet  articles,  cigars,  candy 
and  even  chewing  gum. 

With  two  such  divergent  opinions,  how  can  there 
be  any  reconciliation  of  views?  There  can  not  be. 
The  answer  is  that  the  man  who  does  not  care  for  a 
fountain  need  not  install  one,  while  the  man  who  is 
happy  in  the  possession  of  a  big  soda  trade  should  be 
allowed  to  enjoy  himself  as  much  as  it  is  possible  for 
him  to.  And  there  are  more  and  more  of  him  each 
year. 

Since  druggists  are  not  a  unit  as  to  the  desirability 
of  soda  fountains  in  their  stores,  it  is  hardly  reason- 
able to  look  for  a  unanimous  opinion  among  the  mem- 
bers of  the  calling  on  the  matter  of  luncheonettes. 
Even  the  strong  pro-fountain  men  are  divided  when 
it  comes  to  converting  the  soda  counter  into  a  quick- 
lunch  restaurant.  Some  go  as  far  as  hot  chocolate 
and  crackers,  some  draw  the  line  just  beyond  bouil- 
lon and  sandwiches,  others  stretch  a  point  and  in- 
clude bisques  and  salads,  while  the  advance  guard  of 
luncheonette  advocates  throw  off  all  restraint  and 
hurrah  for  ham-and-beans,  oyster  stew,  and  the  pies 
and  puddings  like  those  savory  dishes  that  "mother 
used  to  make."  Little  docs  the  confirmed  and  get- 
ting-rich-quick  luncheonette  druggist  care  for  the 
scathing  or  humorous  remarks  made  about  his  store 


and  business  by  the  dignified  brother  who,  behinu 
his  "doctor's"  diploma  and  an  immaculate  prescrip- 
tion case,  hides  a  heart  much  perturbed  as  to  where 
his  month's  rent  is  to  come  from. 

As  most  druggists  are  in  the  business  primarily  to 
make  money,  and  secondarily  because  they  think  the 
drug  business  is  quite  a  respectable  and  honorable 
one,  and  as  pleasant  as  any,  the  first  question  to  be 
decided  when  the  matter  of  establishing  a  luncheon- 
ette department  is  under  consideration  is.  Will  it 
pay?  And  the  second  is,  Will  it  detract  from  the 
esteem  in  which  the  store  and  its  proprietor  are  held 
by  the  proprietor  himself  and  by  the  public? 

And  these  are  questions  which  the  druggist  must 
answer  for  himself. 


Responsibility,    Accountability    and    Dis- 
pensing Ability. 

Is  the  fountain  in  the  average  small  drug  store  a 
paying  or  a  losing  investment  ?  Probably  the  average 
owner  of  such  a  fountain  would  confess  his  inability 
to  answer  this  question  clearly  and  directly.  But  he 
would  almost  certainly  say  that  he  must  have  a  foun- 
tain, as  the  social  side  of  his  patronage  demanded  it, 
or  his  patrons  would  possibly  change  their  place  of 
purchasing  other  goods  that  he  might  have  to  dispose 
of  it  he  did  not  furnish  soda — or  he  might  hold  that 
the  fountain  could  be  considered  an  advertisement. 

Yes,  the  fountain  in  the  small  store  and  the  large 
store  is  an  advertisement,  but  not  always  the  kind  the 
proprietor  has  in  mind.  Too  often,  especially  in  the 
small  store,  it  says  just  as  plainly  as  if  it  appeared 
in  print :  "This  fountain  is  a  detriment  to  the  foun- 
tain industry." 

The  fountain,  even  in  the  average  small  store  can 
be  made  a  paying  investment.  That  has  been  proven 
by  the  establishment  of  the  fountain  in  so  many  places 
of  business  foreign  to  that  which  first  introduced  it — 
the  drug  store. 

In  starting  a  soda  business  too  much  thought  often 
is  given  to  the  fixtures,  and  too  little  to  the  service 
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and  economy.  The  situation  should  first  be  analyzed, 
and  the  volume  of  business  that  can  reasonably  be  ex- 
pected noted.  Fixtures  should  be  purchased  accord- 
ingly. Economy  of  space,  icing,  etc.,  should  be 
looked  into  carefully. 

The  contention  now  may  be  that  all  these  things 
have  been  done,  yet  the  proprietor  is  still  in  the  dark 
as  to  the  main  question  of  profits.  His  difficulty  can 
almost  always  be  found  in  the  fact  that  he  has  not 
made  a  working-partner  of  his  dispenser. 

The  first  thing  that  should  be  impressed  upon  the 
dispenser  is  the  fact  that  he  is  entrusted  with  mer- 
chandise to  a  certain  value.  Returns  are  expected  of 
him  commensurate  with  that  value  and  the  conditions 
with  which  he  is  surrounded.  He  should  be  taught 
that,  first  of  all,  his  actions  will  have  more  to  do  with 
the  formation  of  an  active  patronage  than  will  all  the 
handsome  fixtures  that  money  can  buy.  He  must 
have  no  favorites — all  customers  should  fare  alike. 
He  must  conserve  his  ingredients  in  such  a  manner 
that  he  will  know  that  he  is  making  some  profit  for 
his  employer  on  every  drink  served.  Let  him  know 
the  cost  of  the  ingredients,  the  cost  of  service,  and 
the  cost  of  the  fixtures.  Then  put  the  question  to 
him,  If  you  owned  this  store  would  you  hire  your- 
self for  a  soda  dispenser? 

The  chances  are  that  if  he  is  the  right  sort  of  clerk 
he  will  appreciate  this  kind  of  treatment.  He  will 
feel  as  if  he  had  a  definite  purpose  in  the  store.  H 
he  is  not  the  right  sort  of  clerk  and  will  not  wake  up 
after  this  method  of  procedure  the  quicker  his  con- 
nection with  the  store  severs  the  better  for  all  parties 
concerned. 

To  the  clerk  who  has  entered  the  drug  store  for  ex- 
perience as  a  requisite  for  board  registration  the  ques- 
tion might  be  put:  If  you  can  not  make  money  for 
me  on  the  soda  fountain  how  can  you  expect  me  to 
entrust  you  with  a  prescription  department? 

Careless  methods  are  costing  fountain  owners  not 
only  much  money,  but  are  lowering  them  in  the  eyes 
of  the  business  world.  Just  as  much  money  can  be 
made  from  the  soda  fountain  as  from  any  other  de- 
partment— and  maybe  a  great  deal  more — if  the  dis- 
penser is  trained  to  understand  that  he  is  "expected  to 
stop  leaks  and  to  measure  up  to  a  high  standard  as  a 
business  man  and  not  merely  as  an  entertainer. 


Keeping  Down  Verdigris. 

By  C.  G.  Bassman. 

On  the  inside  of  many  fountains  all  Is  not  as  clean  as 
the  outer  view.  My  outfit  is  five  years  old  and  I  had  been 
troubled  to  keep  down  verdigris  on  it  until  I  hit  upon  the 
following  plan: 

Ice  boxes,  soda  cooler  compartments  and  anything  the 
green  shows  up  on,  -wash  well  with  good  hot  water  and 
scrape  on  a  little  sand  soap  (hand  cleaner).  Go  over 
•with  denatured  alcohol,  allow  to  dry  thoroughly,  and  give 
two  good  coats  of  aluminum  paint  twelve  to  twenty-four 
hours  apart.  If  the  places  are  very  bad,  use  household 
'a.mmonia  first  to  get  the  verdigris  off.  The  results  will 
be  good. 

»  ♦  ■ 

By  using  every  available  means  for  making  his  store 
more  comfortable  the  soda  fountain  owner  is  meeting 
prosperity  fully  half  way. 


A  Home-Made  Soda  Sign. 

It  will  be  noted  that  the  illustration  herewith  Is  of  a 
rather  crude  kind.  It  is  offered  in  this  shape  for  a  pur- 
pose, and  that  purpose  is  to  show  that  artistic  work  is  not 
necessary  In  a  hurry-up  soda  card.  It  is  the  story,  and  not 
the  workmanship  that  counts. 


X^  vjoci.-f  <«((.«<  tkis 


n 

■Ml 

- 

Zoo 

-    fOO 

- 

iZ 

- 

0 

i 

i 

L 


fl««(  f*tL  LtK<.  tkis 


^ 

IIL 

— 

LM 

^ 

ICO 

:=. 

^ 

^  1 

^■o 

k 

This  picture  was  made  off-hand  by  the  writer  hereof, 
with  his  trusty  fountain  pen  and  without  the  use  of  a 
ruler  or  other  draftsman's  paraphernalia.    It  looks  It. 

Anybody  can  make  such  a  card  with  a  marking  brush 
on  a  piece  of  cardboard,  or  with  chalk  on  a  blackboard, 
and  it  should  boost  soda  sales  on  a  warm  day. 


Danger  of  Bottled  Pops. 

Bottled  soft  drinks  are  frequently  found  to  be  full  of 
bacteria.  This  is  the  fountain  man's  cue.  Let  him  be 
sure  his  beverages  are  free  from  germs  and  then  in  a 
tactful  way  call  attention  to  their  superiority  in  this  re- 
spect to  the  bottled  goods. 

In  a  bulletin  issued  by  the  Kentucky  Agricultural  E!x- 
periment  Station  on  "Non-Alcoholic  Carbonated 
Beverages,''  the  following  significant  summary  is  given: 

1.  The  bacterial  count  of  the  finished  products  put  out 
by  soft  drink  manufacturers,  does  not  give  a  correct  index 
into    the    sanitary    condlUons   existing. 

2.  That  carbonic  acid  gas  is  antiseptic  and  eermlcldal  to 
a  declde'l  extent,  but  since  all  micro-organisms  are  not  In- 
hibited or  lulled,  it  cannot  be  relied  upon  as  a  sanitary  safe- 
guard. 

3.  That  most  of  the  waters  used  In  making  the  product 
are  contaminated   and  unfit  for  use. 

4.  That  the  bottles,  when  ready  for  filling,  show  a  lack  of 
sterilization  and  proper  methods  of  cleaning. 

6.  That  were  It  not  for  carbonation  the  bacterial  count 
apparently   would  be   enormously   high. 

In  other  words,  the  bottles  and  the  water  are  dirty  and 
disease-breeding,  and  carbonation  kills  off  some  of  but  not 
all  the  germs. 

■  »  ■ 

A  Few  Gathered  Formulas. 

A  Real  Treat. 

Place  four  clover  leaf  wafers  or  a  slice  of  pound  cake 
on  a  six-inch  plate  and  put  a  No.  10  mound  of  vanilla  ice 
cream  on  top;  over  this  pour  a  ladle  of  sliced  peaches,  put 
a  ring  of  pecan  halves  around  the  dish,  pour  a  ladle  of 
whipped  cream  on  top  of  the  Ice  cream  and  drop  a  slice 
of  peach  into  it. 

Breath  of  Spring. 

Put  a  No.  10  cone  of  vanilla  ice  cream  Into  a  sundae 
cup;  on  one  side  pour  a  little  crushed  cherry,  on  the  other 
a  little  crushed  pineapple.    Top  with  a  cherry. 

Apricot  Sundae. 

On  a  small  plate  lay  three  whole  lady  fingers  side  by 
side,  and  on  them  place  a  No.  10  cone  of  vanilla  ice  cream; 
over  the  Ice  cream  pour  a  ladle  of  crushed  apricot.  Top 
with  marshmallow  cream  dressing  and  a  cherry. 

Apricot  Special. 
Decorate  a  small  platter  with  lettuce  leaves.  On  this 
place  two  No.  16  mounds  of  ice  cream:  over  one  pour  a 
ladle  of  crushed  apricot.  Over  the  other  a  ladle  of  maple 
walnut  or  other  nut  dressing.  On  top  of  each  mound 
lay  a  whole  preserved  fig.' 
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One  of  the  Nation's  Biggest  and  Best  Holidays 

Wise  Fountain  Men  Will  Make  This  Midsummer  Occasion  Pan  Out  a  Profit  for  Them  or  Know  the 

Reason  Why — Here  Are  Swne    Ideas    for    Window    Decorations    and    Suggestions    for 

Promoting  Sales— Still,  Good  Soda  Served  Right  "Needs  No  Bush"  on  the 

Hottest    Holiday. 


July  Fourth  is  one  of  six  holidays  which  is  celebrated  in 

'1  the  States  and  Territories  of  the  Union.    At  the  eame 

me,  it  is  not  a  national  holiday.    This  is  a  distinction 

ithout  a  difference.     Congress  which  legislates   for  the 

nation,  does  not  make  legal  holidays  for  the  States.    The 

.^  tales   make   their  own   legal   holidays.     Therefore   the 

ourth  of  July  is  a  State  holiday,  but  as  all  the  States  have 

ade  it  a  holiday,  it  is  generally,  even  though  incorrectly, 

iUed  a  national  holiday.    The  other  five  holidays  in  its 

ass  are  New  Year's  Day,  Washington's  Birthday,  Labor 

ay,  Thanksgiving  Day  (by  common  consent,  but  not  by 

atute  in  all  the  States)  and  Christmas.  , 

Of  all  the  holidays,  perhaps  the  one  now  under  dlscus- 

on  is  the  biggest  and  best  for  the  soda  man.     It  ought 

;o  be;  for  July  is  midsummer,  and  the  Fourth  is  usually 

hot,  dry  and  dusty.    People  are  in  a  rollicking  humor  on 

the  Fourth,  as  they  are  not  commemorating  the  dead,  as 

on  Decoration  Day,  or  attending  religious  services  as  on 

Thanksgiving  Day  and  Christmas. 

But  for  the  big  days  many  soda  men  would  not  so  much 
as  get  an  even  break,  not  to  mention  a  profit,  on  the  year's 
work,  and  the  profits  on  the  best-paying  fountains  would 
not  be  as  large  as  they  are.  Ordinarily,  the  bigger  the 
business  the  greater  the  net  profit — on  each  sale.  It  costs 
as  much  for  rent,  light,  clerk  hire  and  perhaps  even  for 
ice,  when  the  day's  sales  are  five,  ten,  fifty  or  a  hundred 
dollars  as  when  they  are  double  those  figures.  All  of 
which  means  that  soda  men  should  prepare  for  a  big  "kill- 
ing" on  the  day  on  which  we  whoop  and  holler  and  spend 
our  coin  because  we  are  free-born  (applause),  independent 
(cheers)  American  citizens  (prolonged  cheering,  waving 
of  handkerchiefs  and  throwing  of  hats  into  the  air). 

One  way  in  which  soda  sales  may  be  increased  on  In- 
cpendence  Day  (as  on  all  the  other  days  of  the  year  on 
which  the  fountain  is  open  for  business)  Is  by  advertising. 
To  begin  with,  there  is  the  window  display.  A  copy  of 
the  Declaration  of  Independence  might  be  secured  for  a 
central  piece  in  the  display  for  this  day.  The  Declaration 
has  been  photographically  reproduced  many  times,  and  a 
copy  of  the  reproduction  may  be  obtained  of  dealers  in 
art  and  stationery  novelties. 

The  historic  document  was  signed  by  fifty-six  patriots 
from  the  thirteen  original  States.  Some  of  the  colonies 
were  represented  in  congress  by  two  men.  some  by  three, 
others  by  four,  and  so  on  up  to  nine.  The  colonies  were 
'langed  Into  States  by  the  Declaration  of  Independence. 
:n  each  of  the  original  thirteen  States,  alongside  of  the 
Ueclaration  in  the  display,  might  be  hung  portraits  of  the 
representatives  from  that  State.  When  It  is  not  practi- 
cable to  secure  the  portraits,  a  window  card  bearing  the 
name  of  the  representatives,  dates  of  their  birth  and  death, 
and  a  few  prominent  points  in  their  careers  might  be  used 
to  advantage.  Indeed,  the  card  would  go  well  either  with 
or  without  the  portrait.  Such  a  display  would  be  edu- 
.Ulonal.  Taken  up  off-hand,  how  many  men  in  the  next 
.'iiindred  native  Americans  who  pass  the  window  can  gay 
who  the  signers  from  his  State  were?  All  would  stop  to 
look. 

While  the  subject  of  pictures  In  connection  with  the 
Declaration  of  Independence  Is  under  discussion,  it  may 
be  well  to  mention  that  pictures  of  the  signing  of  the  Dec- 
laration and  of  Independence  Hall  are  In  order  in  a  Fourth 
of  July  display:  also  of  Liberty  Bell,  or  even  a  representa- 
tion of  this  historic  relic  done  In  Ice,  or  even  In  paper. 

Of  course.  Old  Glory,  with  a  star  and  a  stripe  for  each 
of  the  original  thirteen  States  and  an  additional  star  for 
each  added  State,  would  have  to  be  part  of  the  window 
trim.  There  are  so  many  ways  In  which  It  may  be  draped, 
either  singly  or  with  others  of  Its  kind,  that  the  ingenu- 
ity of  each  window  dresser  may  have  full  play  here. 

Sentiment  Is  so  dirided  as  to  the  merits  of  the  contest 
now  going  on  across  the  sea  that  It  Is  generally  the  part 


of  wisdom  for  the  merchant  to  refrain  from  showing  par- 
tiality to  either  side  by  favoring  it  in  his  advertising. 

For  store  cards,  window  strips,  fountain  streamers,  etc., 
the  wording  might  be  something  like  some  of  the  follow- 
ing: 


DECLARE  YOUR  INDEPENDENCE 

OP  THAT  DOMINATING  THIRST. 

Independence  came  high  but  we  had  to  have 

it.    Our  Red,  White  and  Blue  Sundae 

costs  less,  but  don't  miss  it. 


Y  is  the  fourth  of  July. 

Much  of  the  other  three-fourths  of  the  holiday 
consists  in  enjoying  our  fountain  delicacies. 


Let  the  boys  march 

straight   to    our    foimtain    to   cool    out   and 
enjoy  themselves. 


On  an  old  broken  drum  in  the  window  might  be  attached 
a  card  bearing  the  legend: 


YOU  CAN'T  BEAT  IT. 

Our  Independence  Day  Special. 

Come  in  and  try  one — 15c. 


But  the  crowd  will  be  out  on  the  Fourth  and  It  will  flock 
to  the  places  where  it  knows  it  will  get  good  soda.  If  the 
day  is  at  all  a  typical  one,  fountains  will  be  busy.  Better 
than  any  other  kind  of  advertisement  for  the  day  is  an 
inviting-looking  fountain,  plenty  of  ice,  lots  of  shining 
glasses,  agreeable  attendants,  nothing  "just  out,"  and  good 
drinks  promptly  served.  Store-card  advertising  on  the 
Fourth  should  be  largely  for  the  purpose  of  helping  the 
sales  of  specials  bearing  a  special  profit. 


Handling  a  Rush  Crowd. 

By  C.  G.  Bassman. 

I  am  trying  a  new  table  system  which  is  working  fine. 
We  figured  for  some  time  on  how  to  handle  our  theatre 
crowd  and  odd  rushes  without  keeping  a  bunch  of  help 
hanging  around  all  day  for  the  rush  purpose.  Here  Is  the 
result: 

We  have  twenty  tables,  numbered  from  1  up  to  20.  The 
customers  as  they  arrive  are  requested  to  alt  at  the  unoo- 
cupled  table  bearing  the  lowest  number,  as  orders  from 
No.  1  will  be  filled  first,  from  No.  2  next,  and  so  on.  The 
result  is  that  all  are  waited  on  In  their  proper  turn.  The 
request  Is  marked  on  a  large  card  hanging  in  a  conspicu- 
ous place  at  the  fountain,  and  is  repeated  on  the  menu 
cards. 

We  have  no  complaints  of  orders  being  flUed  out  of 
their  proper  turn. 


Always  be  ready  to  Improve, 
oneself  to  get  Into  a  rut. 


It  never  does  to  allow 
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War  Prices  at  the  Fountain. 

Drugs  and  chemicals  aro  not  the  only  line  of  merchan- 
dise handled  by  druggists  whose  advance  in  price  has 
proved  a  serious  embarrassment  to  the  dealer  who  wants 
to  keep  in  good  standing  with  both  his  old  customers  and 
his  banlcer.  Fruit  juices,  syrups  and  similar  goods  have 
been  advancing  In  coet  of  late  to  such  an  extent  that  the 
wholesale  men  have  felt  that  they  could  not  continue  to 
sell  them  at  old  prices  and  come  out  whole. 

A  leading  manufacturer  of  crushed  fruits  and  syrups 
for  tfie  fountain  recently  gave  to  the  Circular  some  rea- 
sons for  issuing  a  new  price  list  after  the  season  had 
opened.  He  said  that  during  the  last  eight  months  sugar 
has  advanced  3  cents  a  pound,  or  $1,050  a  car;  glass, 
about  25  per  cent.,  and  colors,  from  $1.50  to  |10  a  pound. 

"Red  color  that  we  bought  a  few  months  ago  at  $150  a 
keg  of  100  pounds  now  costs  us  $1,000  a  keg."  Continuing, 
he  said:  "Sodium  benzoate,  that  formerly  cost  23%  cents 
a  pound,  costs  today  $5.50  a  pound.  Advertising  material, 
owing  to  the  Increased  cost  of  inks  and  paper  pulp,  has 
almost  doubled  in  value.  Shipping  cases  have  advanced 
25  per  cent.  Fuel  has  advanced  materially.  Freights  to 
most  sections  have  advanced  from  10  to  40  per  cent.  Labor, 
on  account  of  higher  wages  paid  by  war  munition  manu- 
facturers, has  materially  advanced.  These  are  only  a  few 
of  the  causes  that  have  brought  about  the  advance,  which 
does  not  cover  the  increased  cost  of  raw  materials  to  us. 
If  prices  of  raw  materials  continue  to  soar  upward  addi- 
tional advances  will  naturally  follow,  so  that  the  trade 
will  do  well  to  cover  their  requirements  at  today's  prices." 

And  still,  only  a  few  years  ago,  some  of  our  politicians 
were  loudly  proclaiming  that  we  did  not  care  anything 
about  Europe  and  how  things  were  conducted  over  there; 
that  we  were  big  enough  and  strong  enough  to  manage 
our  own  affairs  to  suit  ourselves,  without  consulting  for- 
eign nations.  We  had  nothing  whatever  to  do  with  bring- 
ing about  present  conditions  In  Europe.  But  see  how  they 
affect  every  man,  woman  and  child  In  this  country! 


Columbia,  S.  C,  hasa  health  ordinance  requiring  run- 
ning hot  water  at  soda  fountains. 


^ 


I 


Deliciotjs 
IceCre&.m.c>oda. 


Introducing  Mr.  Zwald. 

In  a  statement  to  the  trade  made  by  President  John  S. 
Nash,  of  the  Fountain  Specialty  Company,  of  Grand 
Haven,  .Mich.,  he  says: 

"When  it  became  necessary  to  fill  the  vacancy  left 
our  sales  organization  by  the  death  of  Mr.  H.  H.  Cu8hni:i 

It  devolved  u|i 
me  to  secure  i 
the  i)ost  of  sales 
manager  of  the 
Fountain  Specialty 
Co.Tipany  a  man 
who  would  in  every 
sense  fit  well  into 
the  rather  complex 
nTE^anization  such 
as  ours  —  embrac- 
ing, as  it  does,  not 
only  our  own  sales, 
but  the  sales  forces 
of  our  distributors. 
•Mr.  Fred  J. 
Zwald,  who  assum- 
ed the  duties  of 
sales  manager  on 
May  15th,  1916,  was 
selected  by  reason 
of  many  qualifica- 
tions which  espe- 
cially fit  him  for 
this  important 
post. 

"Mr.  Zwald  was 
lor  several  years 
the  assistant  sales 
manager  of  the 
Wilmarth  Show 
Case  Company,  of  Grand  Rapids,  Mich  and  through  that 
connection  Is  thoroughly  familiar  with  the  problems  and 
methods  of  distribution  through  the  medium  of  the  jobber. 
"He  is  accounted  a  'salesman  plus'  —  has  a  rare  per- 
sonality, aud  will,  1  am  sure,  prove  a  most  valuable  addi- 
tion to  our  organization. 

"Within  a  short  time  Mr.  Zwald  will,  I  hope,  have  the 
opportunity  of  personally  meeting  every  salesman  who  is 
or  should  be  Interested  In  the  'guarantee-iceless'  line. 
Until  then  I  hope  for  a  continuance  of  the  hearty  support 
with  which  you  have  so  generously  favored  us  In  the 
past." 

The  Circular  takes  pleasure  in  presenting  herewith  a 
portrait  of  Mr.  Zwald,  so  that  when  he  calls  on  members 
of  the  drug  trade  he  will  need  no  introduction.  His  pic- 
ture Indicates  that  he  Is  a  man  of  strong  personality  and 
likable  disposition,  two  prime  requisites  for  a  successful 
salesman. 


FRED  J.   ZW.\LD. 


A  Oood  Soda  Advertising  Picture. 
An  enlargement  of  this  out  may  be  made  for  poster  pur- 
poses hy  means  of  a  pantograph,  or  a  printing  cut  of  any 
size  may  6e  m<j4e  from  the  picture  by  a  photo-engraver. 


Giving  a  Dissatisfied  Customer  the  Frozen  Face. 

If  in  the  dead  of  winter  you  ever  foolishingly  acted 
upon  the  pressing  invitation  of  a  summer  resort  friend  to 
"be  sure  and  call  upon  us  If  you're  ever  in  our  city" — 

And  you  were  met  by  a  stare  more  frozen  than  the  lake 
— then,  and  only  then,  will  you  understand  how  your  cus- 
tomer feels,  after  drinking  In  your  published  promises  of 
"guaranteed  goods,  liberal  exchange  privileges,  money 
back  if  you're  not  satisfied"  and  all  the  other  advertising 
comealongs — 

When  he  has  bought  an  article  in  your  store  that  proves 
to  be  flagrantly  defective  and  returns  with  it,  comfortably 
confident  because  he  bought  it  at  "that  square-deal  store" 
that  there  would  be  no  fuss  about  It — 

Only  to  be  handed  back  and  forth  between  "depart- 
ments" that  are  invisible  to  the  naked  eye,  and  put 
through  a  third-degree  interrogation  of,  "Are  you  sure 
you  bought  this  here?" — "Where  is  your  sales  slip?" — 
"You'll  have  to  see  the  manager — he's  out  to  lunch." 

Now  if  the  "man  who  writes  the  ads"  is  too  busy  read- 
ing editorials  on  "Truth  in  Advertising"  and  articles  on 
■  The  Modern  Idea  of  Store  Service"  to  spare  time  to  drill 
the  clerks  in  "modern  principles" — 

Why.  he'd  best  leave  the  highfalutin  ideas  out  of  his 
ads — and  let  the  dear  public  go  to  his  store  with  the 
caveat  emptor  chip  on  its  shoulder — as  of  yore! — Holyoke 
(Mass.)  National. 
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Bits  of  Fountain  Wisdom  Gleaned  and  Adapted 
From  Many  Sources. 

Bt  E.  F.  White. 

The  enterprising  merchant  catering  to  the  thlrstv  pub- 
lic adds  to  the  prestige  of  his  establishment  through  the 
inviting  appearance  of  a  modern  soda  fountain. 

That  we  are  having  good  times  is  shown  by  the  fact 
that  every  one  has  money  to  spend.  Money  is  circulating 
and  obviously  it  circulates  freely  toward  the  soda  water 
dispenser  who  makes  preparation  to  receive  it. 

It  no  longer  requires  any  argument  to  prove  that  the 
public  lilie  good  soda  water,  therefore  if  they  do  not  like 
that  dispensed  at  your  fountain  that  proves  that  it  is  not 
good. 

Higher  first  cost  in  fountain  equipment  of  all  kinds  usu- 
ally represents  an  ultimate  economy  to  the  operator. 

The  consumption  of  soda  water  depends  more  largely 
upon  the  quality  of  the  product  produced,  plus  the  service 
rendered  than  on  any  other  conditions. 

If  a  dispenser  of  fountain  dainties  does  not  cater  intelli- 
gently to  the  public  requirements  and  produce  first-class 
articles  and  serve  them  in  a  way  that  appeals  to  the  pub- 
lic, failure  is  chargeable  to  no  one  but  himself. 

The  greatest  stimulant  toward  an  increased  consump- . 
tion  of  soda  water  in  any  town  is  a  quality  product. 

The  early  buyer  is  apt  to  be  the  wise  buyer  also. 

The  soda  fountain  owner  must  not  get  the  impression 
that  he  can  rest  on  his  oars  and  that  when  prosperity  is 
abroad  it  will  seek  his  doors  with  no  effort  on  his  part. 


The  full  measure  of  prosperity  can  only  be  obtained  by 
assistance. 

Quality  and  variety  are  the  chief  attractions  at  the 
fountain  to  the  discriminating  public.  Therefore  the 
wise  dispenser  ever  maintains  the  former  while  new  items 
are  added;  the  finest  only  being  selected. 

In  buying  a  fountain  keep  in  mind  the  fact  that  clean- 
liness and  convenience  are  its  chief  assets. 

In  selecting  a  back  bar  for  a  fountain,  as  in  selecting 
any  other  fixture,  choose  one  that  is  not  too  ornate,  but 
neat  and  artistic,  in  which  quality  is  the  distinctive  fea- 
ture. 

GlinUnate  all  friction  from  your  working  force  and 
keep  the  machinery  properly  oiled. 

Try  to  find  some  way  to  improve  your  fountain  every 
week.  After  a  few  weeks  you  may  be  surprised  at  the 
results. 

If  you  neglect  your  fountain  your  competitors  do  not 
lose. 

The  quick  service  fountain  is  the  most  popular  in  our 
large  cities  today. 

Why  not  make  a  play  for  the  children's  trade?  Make 
a  special  study  of  their  likes  and  dislikes;  their  likes 
and  dislikes  are  normal,  and  therefore  the  children  are 
not  hard  to  please. 

There  is  no  chance  for  anything  but  profit  In  a  thorough 
study  of  the  soda  fountain  trade.  The  truth  is  that  most 
men  do  not  study  it. 

The  man  who  maintains  a  standard  for  his  fountain 
products  which  can  not  be  excelled,  if  it  can  be  equaled 


Rome's  Residential  Pharmacy. 

The  store  of  the  Cogswell  Drug  Company,  the  only 
pharmacy  In  a  residential  section  of  Rome,  N.  Y.,  a  city 
of  about  23,000  population,  is  proving  a  success.  It  was 
opened  in  August,  1915,  by  H.  H.  Cogswell,  a  tobacco  mer- 
chant, and  his  two  sons,  G.  R.  and  W.  H.  Cogswell.  G. 
R.  Cogswell  is  a  Ph.G.  and  Ph.C.  of  the  College  of  Phar- 
macy of  the  City  of  New  York,  Columbia  University. 

The  store  is  in  a  building  built  by  H.  H.  Cogswell  and 
is  about  24  feet  deep  and  22  feet  wide.  It  is  equipped  with 
mahogany   fixtures   throughout  and  an   8-foot  American 


soda  fountain.  Since  the  accompanying  picture  was  taken 
a  6-foot  candy  case  has  been  purchased,  a  large  candy 
trade  being  done. 

The  soda  fountain  brings  in  a  large  share  of  business 
for  a  store  of  this  size,  when  on  a  good  day  from  30  to 
40  gallons  of  ice  cream  are  sold  over  the  counter. 

The  prescription  department  is  growing  steadily.  It  is 
equipped  with  a  refrigerator  In  which  Is  carried  a  full 
line  of  biologicals. 

The  door  in  the  rear  leads  into  the  prescription  depart- 
ment and  to  the  side  of  this  is  the  stock  room. 


'Interior  View  of  the  Cogsv 


•ne,  N.  Y. 
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by  any  other  dispenser  of  soda  water,  may  reasonably 
expect  Buccesa. 

In  building  up  a  soda  water  business  It  must  be  remem- 
bered that  the  conditions  surrounding  fountains  are  never 
exactly  alike.  Every  case  la  different  In  some  way,  and 
therefore  requires  some  special  treatment. 

Location  is  not  so  often  the  cause  of  the  failure  of  a 
fountain  to  be  a  success  as  Is  failure  to  study  the  fountain 
In  the  light  of  local  conditions. 

The  day  Is  past  when  any  old  thing  does  for  the  soda 
fountain.  Today  the  fountain  Is  largely  a  place  for  re- 
freshments and  the  public  are  becoming  more  particular 
how  they  are  served.  Cleanliness  Is  not  only  demanded 
by  them,  but  must  be  met  by  the  merchant  or  he  will 
lose  his  trade. 

The  dispenser  who  operates  a  fountain  located  In  a 
good  stand  in  the  city  makes  a  big  mistake  If  he  does  not 
attract  the  public  by  serving  lunches  and  hot  beverages 
at  least  during  the  winter. 

The  most  popular  lunches  are  those  that  can  be  served 
for  fifteen  or  twenty  cents. 

The  store  that  has  a  good  soda  fountain  business  In  the 
summer  Is  likely  to  have  a  good  one  In  the  tall. 

Even  If  the  regular  trade  keeps  you  busy,  you  may  be 
able  to  put  on  that  little  rush  business  that  we  all  like 
by  serving  dainty  specials. 

There's  never  an  "off"'  season  for  the  dispenser  who 
treats  the  summer  season  right. 

The  man  who  makes  his  own  Ice  cream  should  familiar- 
ize himself  with  the  conditions  at  the  source  of  supply 
of  his  milk,  cream,  and  condensed  milk.  The  dispenser 
who  manufactures  Ice  cream  should  know  the  story  of 
every  commodity  which  goes  Into  his  Ice  cream,  be  It  a 
milk  product,  a  binder,  a  flavor  or  a  sweetener. 

The  matter  of  success  at  a  fountain  resolves  itself  Into 
a  matter  of  studying  the  simple,  every-day  problems  and 
securing  the  information  needful  for  their  solution. 

The  successful  dispenser  of  soda  water  must  expect 
to  be  always  a  student.  When  he  ceases  to  study  hla 
business  and  those  things  which  relate  to  It  he  ceases  to 
progress. 

Oddity  In  fountain  advertising  Is  a  good  thing;  break 
away  from  conventional  forms. 

One  of  the  most  necessary  things  In  the  development 


of  a  high-grade  line  of  fountain  confections  !■  determina- 
tion. 

Persistent,  forceful  salesmaklng  advertising  booms  a 
fountain  Just  as  much  as  it  does  anything  else. 

Common  sense  Is  what  the  dtopenser  needs,  especially 
that  variety  which  comes  from  contact  with  the  mass  of 
the  people. 

Sanitation  Is  a  big  force  In  this  country  to-day.  Sani- 
tary devices  sell  your  soda,  advertise  your  store  and  build 
your  business. 

Slow  dispensing  is  one  of  the  greatest  drags  on  the 
earning  power  of  any  fountain. 

The  young  man  who  would  be  a  "worth  while''  dis- 
penser must  cultivate  habits  of  order  and  cleanliness  In 
respect  to  his  person  as  well  as  In  his  methods  of  work. 

One  of  the  first  things  to  learn  Is  to  always  make  a  cus- 
tomer feel  that  he  is  welcome  at  the  fountain  no  matter 
what  you  ai'e  doing  when  he  comes. 

The  owners  of  small  fountains  will  find  that  special  at- 
tention to  patrons  counts  against  the  long  and  more  elab- 
orate lists  of  highly  speculative  specials,  Indulged  in  by 
many  of  their  larger  competitors. 

The  way  to  "put  one  over"  on  your  fountain  competitors 
Is  to  think  of  something  that  they  do  not. 

The  man  who  buys  a  cheap,  low  grade  chocolate  pays 
more  in  the  end  than  does  the  man  who  gives  a  reason- 
able price  In  the  first  place. 

Handsome  surroundings  will  attract  people  to  a  foun- 
tain but  a  "worth  while"  business  can  only  be  built  up 
and  maintained  by  offering  the  purest  and  best  beverages 
and  confections  that  money  can  procure. 

Service  pays.  Added  expense  In  this  line  is  likely  to 
bring  in  adequate  returns  in  the  long  run. 

If  you  really  want  business,  hire  as  your  help  men  and 
women  and  pay  them  grown-up  wages;  "kids"  can't  be  ex- 
pected to  be  experts. 


Philadelphia  Druggist  Installs  a  Monster 
Fountain. 

Montague  &  Co.  have  recently  installed  in  their  store  In 
the  Commercial  Trust  Building,  City  Hall  square,  Phila- 
delphia, a  Lippincott  fountain  and  luncheonette  outfit  60 

feet  long.  It  is  attract- 
ing much  favorable  com- 
ment— as  well  as  trade — 
being  of  an  artistic  de- 
sign, In  which  mahog- 
any, art  glass,  plate  glass 
and  onyx  are  exhibited, 
and  Illuminated  by  means 
of  concealed  lights.  The 
lights  have  display 
standards  and  art-glass 
shades  and  domes. 

This  fountain  is 
equipped  with  many  dis- 
tinctive features  calcu- 
lated to  insure  the  best 
of  service  to  the  many 
patrons  of  the  store. 


Lippincott  Fountain  Recently  Installed  in    Montague  d  Co.'s  Commercial  Trust  Building 

Store,  Philadelphia^ 


Keep  In  mind  that  it  is 
of  the  first  importance  to 
keep  a  good  man  at  the 
head  of  your  fountain;  to 
use  only  good  materials; 
to  insist  on  cleanliness 
from  start  to  finish;  to 
furnish  service  in  full 
keeping  with  j-our  loca- 
tion. 

Some  one  has  well  said 
that  service  with  brains 
behind  it  Is  the  only 
key  to  soda  fountain 
success. 

A  steady  trade  is  the 
most  valuable,  therefore 
It  is  the  one  to  be  sought 
for. 
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The  Passing  of  Cubic  Centimeters. 

"Maybe  'mil'  will  go  into  the  new  Pharmacopceia" 
we  wrote  back  in  nineteen  hundred  and  twelve,  and 
now  we  are  sorrj-  we  did  not  print  the  letter  scoring 
us  for  so  doing,  which  we  received  from  a  seemingly 
irate  and  perhaps  even  insulted  reader.  A  bas  with 
your  "mil"  and  all  such  tommy-rot  and  flap-doodle 
was  the  way  in  which  he  dismissed  us  and  the  sub- 
ject— only,  being  a  man  of  serious  mien,  he  did  not 
use  such  frivolous  language.  Our  regret  at  not  hav- 
ing preserved  the  letter  by  the  "art  preservative"  is 
perhaps  not  creditable  to  us,  for  it  is  based  upon 
what  we  fear  is  a  rather  unchristian  even  if  quite  hu- 
man desire  to  confute  our  outsjX)ken  and  none  too 
amiable  critic.  For  "mil"  has  gone  into  the  Phar- 
macopoeia. 

We  have  been  using  the  shorter  and  prettier  word 
instead  of  "cubic  centimeter"  or  the  abbreviation 
"c.c."  for  over  eight  years.  At  first  we  put  it  in  par- 
entheses after  the  "c.c,"  but  latterly  we  have  given  it 
the  first  position  and  relegated  the  "c.c."  to  the 
parenthetical  place.  In  answer  to  queries  sent  us  at 
various  times  since  we  have  been  using  the  little 
Nvord  we  have  said  that  "mil"  is  of  British  origin,  be- 
ing the  first  syllable  of  the  word  "milliliter,"  the  one- 
thousandth  part  of  a  liter,  and  not  only  looks  better 
in  print  and  is  easier  to  say  than  either  "c.c."  or 
"cubic  centimeter,"  but  is  more  logical  inasmuch 
as  the  meter-is  a  measure  of  length,  as  is  inch  or  foot, 
while  the  liter  is  a  measure  of  capacity,  as  is  pint  or 
gallon.  To  say  that  the  thousandth  part  of  a  liter  is 
a  cubic  centimeter,  we  have  stated,  is  about  as  logi- 
cal as  to  say  that  the  eighth  of  a  gallon  is  so  many 
cubic  inches.  When  we  are  speaking  of  measures 
of  capacity  it  is  more  logical  to  use  terms  which  ap- 
ply strictly  to  measures  of  capacity  than  it  is  to  cube 
terms  which  primarily  apply  to  linear  measure.  We 
have  also  stated  that  when  our  readers  had  become 
sufficiently  familiar  with  the  newer  word  it  was  our 
intention  to  drop  the  parenthetical  explanation  of  its 
meaning. 

Wilbcrt,  in  the  volume  for  nineteen  hundred  and 
fourteen  of  his  Digest  of  Comments  on  the  Pharma- 
cofxxia  of  the  United  States  and  on  the  National  For- 
mulary, is  in  error  when  he  quotes  another  authority 
a^  having  said  that  "the  term  'mil'  was  first  intro- 
iuccd  by  the  late  Prof.  Oscar  Oldberg  in  his  Unoffi- 
ial  Pharmacopoeia,  published  in  eighteen  hundred 
and  eighty-one."    The  term  used  by  Professor  Old- 


berg was  "mill"  and  did  not  mean  the  thousandth 
part  of  a  liter,  but  the  thousandth  part  of  a  cubic  cen- 
timeter or  of  a  gramme.  The  first  use  we  recall  hav- 
ing seen  of  the  word  "mil"  was  by  the  Pharmaceuti- 
cal Society  of  Great  Britain  about  a  dozen  years  ago, 
when  that  society  took  action  to  have  the  word 
adopted. 

Anyhow,  those  Americans  who  have  not  already 
done  so  should  begin  now  to  use  the  easy  little  word 
which  in  a  few  months  will  officially  succeed  "cubic 
centimeter." 


Shall  Prescriptions  Be  Written  in  English? 

Occasionally  a  daily  publication  of  a  more  or  less 
saffron  hue,  burning  with  a  desire  to  render  human- 
ity a  large  and  luscious  service — without  hurting 
the  feelings  of  any  of  its  advertisers — jumps  heav- 
ily upon  the  neck  of  some  public  service  corporation, 
or,  tiring  of  that  form  of  exercise,  lets  loose  a  leader 
on  the  evils  of  the  use  of  Latin  by  physicians  in  writ- 
ing prescriptions.  Seeing  these  lucubrations,  physi- 
cians smile — or  scowl,  if  they  are  feeling  that  way — 
pass  out  a  few  stock  arguments  to  inquirers,  and 
turn  over  to  the  next  page. 

But  Dr.  Bernard  Fantus  is  not  the  editor  of  or  a 
penny-a-liner  on  tlie  staff  of  a  yellow  journal :  he  is 
a  professor  in  the  College  of  Medicine  of  the  Uni- 
versity of  Illinois,  a  physician  of  standing,  a  writer 
of  note,  and  withal,  a  member  of  the  American 
Pharmaceutical  Association,  and  a  sometime  speaker 
at  meetings  of  its  Chicago  branch.  When  Doctor 
Fantus  writes  a  well-thought-out  and  logically  pre- 
sented paper  in  favor  of  the  use  of  the  mother  tongue 
in  prescription  writing,  and  a  wide  circulation  is  ac- 
corded to  it  by  the  medical  press  of  the  country,  what 
he  says  is  not  to  be  dismissed  with  a  sneer  or  a  shrug 
of  the  shoulders. 

As  able  a  man  as  Doctor  Fantus  is,  and  as  lucidly 
as  he  writes,  we  do  not  endorse  the  conclusions  he 
reaches  in  this  matter.  As  pharmacists  we  are  more 
concerned  with  the  filling  of  prescriptions  than  with 
the  writing  of  them,  but  we  can  not  be  interested  at 
all  in  prescriptions  without  having  the  interest  ex- 
tend to  the  language  in  which  they  are  expressed. 
So  we  shall  not  undertake  to  turn  our  learned  medi- 
cal friend's  face  to  the  opposite  direction  and  send 
him  marching  back  over  the  ground  he  has  traversed, 
but  shall  content  ourselves  for  the  present  by  saying 
that  while  he  is  unquestionably  an  able  pleader,  his 
arguments,  taken   as  a  whole,  are  not   irrefutable, 
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even  thougl^  some  of  the  points  he  makes  may  seem 
conclusive. 

As  will  be  seen  by  a  reference  to  th^  principal 
portions  of  Doctor  Fantus'  paper  printed  in  this  issue 
of  the  Circular,  he  takes  up  the  leading  arguments 
advanced  in  favor  of  the  use  of  Latin  in  prescrip- 
tions, and  undertakes  to  show  their  fallacy.  We  be- 
lieve that  in  reading  Doctor  Fantus*  paper  the  more 
experienced  and  better  informed  druggists  will  be 
able  to  locate  the  spots  in  which  it  is  not  so  strong 
as  it  might  be,  and  by  setting  themselves  against  the 
weaker  of  its  arguments  will  in  the  end  refuse  to  be 

turned  by  any  of  them. 

1  »  I 

Honest    Laws    Honestly    Administered. 

In  one  of  our  States  there  lives  a  man  who  believes 
that  the  public  ought  to  have  a  show.  He  holds  that 
the  public  have  a  right  to  know  the  truth  about  the 
stuff  they  buy.  He  says  in  effect  that  if  the  manu- 
facturers and  sellers  do  not  tell  the  truth  and  the 
whole  truth  about  the  things  they  ask  the  people  to 
buy  and  use,  then  the  State  should  give  to  the  public 
the  necessary  or  desirable  information.  The  State 
is  the  people ;  and  what  the  State  officers  do  for  the 
people,  the  people  are,  through  their  paid  servants, 
doing  for  themselves.  The  trouble  is,  that  many 
servants  of  the  people  accept  salaries  for  doing  some- 
thing which  they  do  not  do,  and  then  accept  some- 
thing else  from  interested  manufacturers  and  deal- 
ers for  betraying  their  lawful  employers.  And  be- 
cause this  man  who  has  been  chosen  to  serve  the 
people  really  does  so,  and  gives  no  heed  to  the  siren 
or  threatening  voices  of  those  who  would  use  him  as 
an  aid  in  further  deceiving  and  robbing  the  people, 
he  is  regarded  by  the  "interests"  as  a  crank.  But  the 
people  believe  in  him. 

Just  here  it  may  be  said  that  if  the  people,  as  a 
rule,  stood  by  those  who  stand  by  them,  there  would 
be  more  public  servants  doing  their  duty  and  fewer 
depending  for  their  retention  in  office  upon  the  favors 
of  those  who  want  to  put  and  keep  in  office  men 
whom  they  can  count  upon  to  help  them  in  their  game 
of  robbing  and  deceiving  the  people.  It  too  often 
happens  that  when  a  man  elected  or  appointed  to 
public  office  for  the  purpose  of  serving  the  people 
really  tries  to  do  his  duty,  those  who  are  interested 
in  having  that  duty  remain  undone  begin  in  some 
roundabout  way  to  undermine  the  faithful  officer. 
They  do  not  come  out  openly  and  say  that  he  is  ruin- 
ing their  business  of  deceit  and  robbery,  and  so  they 
want  to  put  into  his  place  a  man  whom  they  can  man- 
age. That  would  never  do.  The  people  would  not 
have  it.  So  the  men  whose  business  is  dependent 
upon  crooked  methods — or  who  believe  that  it  is — 
begin  to  stir  up  in  the  minds  of  the  people  discontent 
with  respect  to  the  faithful  official.  They  make  all 
sorts  of  innuendoes  and  false  charges  about  him. 
They  adroitly  sow  tares  in  the  field  in  which  he  is 
trying  to  raise  a  fine  crop  of  grain.  In  their  efforts 
to  discredit  the  man  who  is  making  a  straightforward 
attempt  to  serve  the  public  they  enlist  the  support  of 


crooked  politicians.  There  are  always  a  lot  of 
crooked  men  to  be  found  in  politics  who  make  their 
living  by  accepting  money  and  preferment  for  mis- 
leading the  people  on  whom  they  have  secured  some 
kind  of  a  hold. 

Thus  is  the  honest  official  often  undone,  while  he 
sees  the  dishonest  one  put  into  his  place;  and  thus 
the  people  are  deceived  and  robbed.  No  one  is  to 
blame  but  themselves,  and  maybe  blame  is  too  harsh 
a  word  to  apply  to  them.  Perhaps,  rather,  they  should 
be  pitied  for  their  stupidity.  It  is  their  carelessness 
or  inattention  generally  which  enables  the  scheming 
crooked  manufacturer  and  the  scheming  crooked 
politician  to  use  them  to  further  the  ends  of  the 
schemers  and  crooks. 

It  is  a  high  tribute  to  the  honesty  and  to  the  intel- 
ligence of  the  people  of  the  State  now  in  mind  that 
they  do  not  allow-  the  men  who  live  by  the  practice  of 
devious  and  questionable  methods  to  fool  them  into 
retiring  the  official  who  stands  between  them  and 
those  who,  in  the  matter  of  foods,  medicines  and 
other  things,  would  deceive  and  rob  them.  One  of 
the  most  encouraging  signs  of  the  times  is  the  fact 
that  more  and  more  are  the  people  standing  by  those 
officers — especially  those  food  and  drug  officers — who 
stand  by  them.  One  of  these  days — maybe — all  the 
people  who  believe  in  good  laws  honestly  adminis- 
tered will  work  together  and  choose  strong,  honest 
and  intelligent  men  to  make  and  administer  their 
laws.  When  such  a  time  arrives  and  remains,  then 
will  it  be  a  matter  of  indifference  to  most  of  us 
whether  or  not  we  are  still  to  look  forward  to  the 
dawn  of  the  Millenium. 


No   Crime   to    Possess    Narcotics. 

Congress  proposes  and  the  Supreme  Court  disposes. 

Many  people  outside  of  Congress,  and  doubtless 
at  least  an  equal  percentage  who  are  members  of  that 
body,  have  been  supposing  ever  since  the  so-called 
Harrison  law  was  enacted  that  it  prohibited  anybody 
from  having  in  his  possession  any  opium  or  coca  or 
certain  other  narcotics  except  as  provided  in  the  act. 
But  the  Supreme  Court  has  decided — by  a  divided 
bench,  it  is  true— that  this  supposition  was  erroneous. 
Just  how  erroneous  it  was,  and  why,  is  set  forth  at 
some  length  in  the  news  columns  of  the  Circular  this 
month.  The  news  article  embraces  the  text  of  the 
court's  opinion,  which  is  short  and  not  so  technical  as 
to  be  beyond  the  understanding  of  the  average  intelli- 
gent layman. 

It  now  remains  for  Congress  to  stop  the  loophole 
left  open  in  its  statute  by  the  highest  tribunal  in  the 
land.  And  then,  should  another  loophole  not  be  found 
in  the  act  as  amended,  possibly  someone  will  arise 
to  test  the  constitutional  power  of  Congress  to  create 
police  officials  and  give  them  the  authority  to  regulate 
the  personal  affairs  of  the  citizens  of  the  various 
States.  We  are  in  favor  of  doing  the  thing  that  the 
Harrison  act  was  designed  to  do,  we  supported  the 
bill  when  it  was  pending  in  Congress,  but  we  confess 
that  we  chortled  at  reading  in  the  opinion  of  the  court 
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about  the  contention  that  Congress  had  given  to  the 
Harrison  act  the  '"appearance  of  a  taxing  measure  in 
order  to  give  it  a  coating  of  constitutionahty,  but  that 
it  really  was  a  police  measure  that  strained  all  the 
power"  of  the  enacting  body.  The  chortle  was  due 
largely  to  the  fact  that  we  have  said  practically  the 
same  thing  about  not  only  the  Harrison  law  but,  with 
the  necessary  modifications,  about  the  food  and  drugs 
act — which  we  also  support — as  well. 
■  »  ■ 

Scrap  Books  are  good  things  for  the  druggist  to 
keep,  but  in  order  for  him  to  do  the  scrap  book  justice 
when  he  clips  his  drug  journals  for  material  to  paste 
into  it,  he  should  have  two  copies  of  each  journal,  as 
often  an  article  or  formula  which  he  wants,  to  keep 
is  spoiled  when  something  on  the  reverse  side  of  the 
page  is  cut-out  and  pasted.    And,  again,  frequently 
the  druggist  has  occasion  to  refer  to  an  item  which  he 
remembers  having  seen  in  the  journal,  but  did  not  at 
the  time  consider  worth  the  time  and  trouble  it  would 
take  to  clip  and  save  it.     However,  if  he  clips  and 
pastes  everything  for  which  he  may  possibly  have  use 
in  the  future,  his  scrap  book  will  grow  so  large  that 
he  will  have  difficulty  in  being  able  to  locate  in  it 
what  he  remembers  to  have  cut  out  and  put  into  it. 
This  latter  difficulty  could  be  overcome  by  numbering 
the  pages  of  the  book  and  indexing  the  items,  but  to 
do  that  properly  and  fully  would  take  so  much  time 
th^t  few  drxiggists  would  keep  it  up,  even  after  they 
had  started  it.    Then,  too,  many  an  item  pasted  loses 
much  of  or  all  its  value  unless  dated ;  and  a  memoran- 
dum of  its  source  is  also  frequently  of  importance. 
So,  we  see,  the  proper  keeping  of  a  scrap  book  is  no 
small  undertaking,  and  there  is  some  little  expense 
attached  to  it,  too.    To  obviate  the  necessity  of  taking 
all  the  time  and  going  to  all  the  trouble  and  expense 
necessary  to  keep  a  scrap  book  right,  we  offer  to  our 
readers  a  plan  which  is  less  expensive  than  an  extra 
copy  of  the  journal,  consumes  practically  no  time  at 
all.  and  is  a  minimum  of  trouble.     By  this  plan  the 
druggist  does  not  require  an  extra  copy  of  the  paper 
and  is  rid  of  the  need  of  numbering  pages  and  making 
an  index.    He  wastes  no  item,  and  does  not  have  to 
bother  with   mussy  paste.     We  number  the  pages 
ourselves    and    supply    a    well-printed    cross-index 
to    all    the    contents,    which    latter    are    arranged 
in  a  clean  and  orderly  manner,  the  date  and  source 
of  each  small  item  and  long  article  being  in  sight. 
The    only    expense    to    the    druggist    attached    to 
this  plan  is  twenty-eight  one-hundredths  of  a  cent  a 
flay — less  than  a  two-cent  postage  stamp  a  week.  And 
he  does  not  have  to  make  the  remittance  weekly,  but 
may  wait  until  the  end  of  the  year  and  send  fifty  two- 
cent  stamps  at  once,  this  method  saving  him  much 
postage  on  the  outside  of  his  letters.     The  plan  is 
entirely  practical,  having  been  in  use  by  many  drug- 
gists for  a  long  time.     We  follow  it  ourselves  and 
would  not  give  it  up  for  many  times  what  it  costs  us. 
It  is  so  simple  that  a  child  can  manaee  it,  and  its  ef- 
fectiveness is  sufficient  for  the  needs  of  the  oldest 
and  strongest  reader.     We  should  be  glad  to  hear 
from  any  druggist  interested. 

Drug  Clerks  Are  Forced  to  Work  from  fourteen 
to  eighteen  hours  a  day,  we  frequently  hear,  and 
for  a  wage  less  than  is  paid  to  bricklayers.  Drug 
clerks  are  not  forced  to  do  anything  of  the  kind.  In- 
voluntary ser\-itude  except  as  a  punishment  for  crime 
was  abolished  in  the  United  States  before  the  pres- 


ent-day drug  clerks  (or  the  parents  of  many  of  them) 
were  born,  and  to  make  sure  that  there  could  be  no 
misunderstanding  on  this  point,  the  abolishers  had 
their  idea  put  into  the  Constitution.     Drug  clerks 
who  are  working  eight  or  eighteen  hours  a  day,  for 
small  or  large  wages,  are  doing  so  because  they  think 
that  is  the  easiest  way  for  them  to  make  a  living,  and 
most  of  them  are  so  glad  that  they  have  hit  upon 
that  way  that  they  are  not  putting  forth  any  notice- 
able effort  to  qualify  for  the  bricklayers'  job.    On  the 
contrary,  the  clerk's  job  looks  so  good  to  hundreds 
of  young  chaps  all  over  the  country  that  these  young 
chaps  are  preparing  themselves  to  step  into  it  just 
as  soon  as  they  possibly  can.    We  should  be  glad  to 
see  the  number  of  hours  which  constitute  the  day's 
work  of  druggists  (proprietors  as  well  as  clerks)  re- 
duced to  something  like  the  number  that  other  men 
work,  but  we  are  tired  of  hearing  about  clerks  be- 
ing forced  by  their  employers  to  do  something  they 
do  not  want  to  do.    The  only  force  exerted  on  drug 
clerks  is  that  which  is  carried  in  the  ancient  edict, 
"In  the  sweat  of  thy  face  shalt  thou  eat  bread."  And 
who  is  free  from  this? 

Salts  of  Opium  is  an  expression  which,  it  seems, 
will  not  down.  It  was  laughed  at  by  druggists  over 
a  quarter  of  a  century  ago  when  it  appeared  in  a  New 
York  statute,  but  it  was  not  exactly  laughed  out  of 
court,  for  it  shows  in  an  opinion  recently  written  by 
Mr.  Justice  Day,  of  the  United  States  Supreme  Court, 
m  a  case  brought  under  the  Harrison  law.  In  de- 
fense of  the  justice,  however,  it  should  be  said  that 
he  was  using  the  language  found  by  him  in  the  text 
of  the  Harrison  law.  In  further  defense,  it  may  be 
pointed  out  that  some  chemists  speak  of  a  salt  of 
creosote.  Maybe  one  of  these  days  we  shall  be  hear- 
ing about  the  salts  of  a  suit  of  clothes  or  the  salts  of 
a  horse  and  wagon. 

Our  Query  Department  is  read  and  otherwise 
used  not  only  in  the  United  States  and  Canada,  but 
on  other  continents  and  in  the  other  hemisphere.  Last 
month  we  answered  a  query  sent  from  one  of  the 
Scandinavian  kingdoms,  and  this  month  one  sent 
from  Brazil  forms  the  subject  of  a  note.  We  are  al- 
ways pleased  to  hear  from  our  readers  either  when 
they  write  to  convey  or  to  seek  information,  and  we 
should  like  for  all  of  them  to  put  as  much  good  into 
and  get  as  much  good  out  of  our  "Notes  and 
Queries"  as  possible. 

Ethylhydrocupreinhydrochlorate,  which  is  the 
only  name  (so  far)  for  a  new  alcohol-copper  com- 
pound, is  said  to  be  harmless  in  proper  dilutions  to 
human  tissues,  but  to  quickly  destroy  pneumonia 
germs.  The  name  of  this  drug  is  so  forbidding  that  it 
reminds  us  of  the  joke  about  the  sparrows  being 
worse  than  the  worms. 

Pure  Advertising  is  almost  as  important  as  pure 
food  and  drugs.  Possibly  a  certain  seller  of  fake 
Panama  hats  advertised  as  genuine  thinks  it  is  more 
important,  as  he  was  fined  twenty-five  dollars  for  vio- 
lating the  New  York  pure  advertising  law.  He  has 
the  distinction  of  being  the  first  example  of  the  work- 
ing of  this  statute. 


It  is  said  that  the  typhoid  rate  measures  accurately 
community  intelligence. 
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Another  Judicial  Perversion  of  Statute  Law 

There  is  no  more  doughty  fighter  of  fraud,  sham  and  pretense  in  this  country  than  the  man 
whose  hand  penned  the  lines  below.  Doctor  Kusby  has  done  good  service  for  the  Govern- 
ment as  a  pharmacologist,  and  this  fact,  together  with  his  recognized  ability  as  a  botanist  and 
crude-drug  expert,  makes  anything  he  has  to  say  on  the  subject  of  the  status  of  vegetable 
drugs  under  the  food  and  drugs  act  of  peculiar  value.     The  doctor  is  always  interesting. 

By  H.  H.  Rusbv,  M.  D. 


In  the  trade  press  have  appeared  reports  of  a  de- 
cision by  the  federal  court  for  the  Northern  District 
of  Illinois,  in  relation  to  the  sale  of  charlock  as  mus- 
tard. According  to  these  reports  a  spice  concern  sold 
a  mixture  of  charlock  and  mustard  as  "pure  mus- 
tard," was  haled  into  court  to  answer  for  so  doing, 
demurred  to  the  charge,  and  escaped  punishment 
when  the  district  court  sustained  the  demurrer.  Had 
the  action  been  brought  under  the  general  law 
against  fraud,  instead  of  the  food  and  drugs  act,  it 
seems  that  a  conviction  easily  could  have  been  se- 
cured. 

The  facts  and  the  reasons  leading  to  the  court's 
decision,  as  reported,  are  that  charlock  is  called  "wild 
mustard,"  that  it  is  therefore  mustard,  and  that  a 
mixture  of  it  and  genuine  mustard  is  therefore 
"pur6"  mustard.  The  fact  that  there  is  a  precise  and 
legalized  definition  of  "mustard"  in  the  United  States 
Pharmacopoeia  and  that  this  is  accepted  in  the  stand- 
ard dictionaries  and  other  works  of  a  similar  charac- 
ter; and  that  this  definition  specifically  and  unmis- 
takably excludes  charlock  in  such  a  way  as  to  leave 
no  opportunity  for  supposed  common  sense  to  lead 
to  any  other  result,  was  either  not  adduced  in  evi- 
dence or  was  disregarded  by  the  court.  The  same  is 
true  of  the  fact  that  mustard  and  charlock  are  not 
two  forms  of  the  same  thing,  but  are  two  wholly  dif- 
ferent things,  the  only  indication  of  identity  being  in 
the  names.  With  reference  to  the  name  "wild  mus- 
tard," there  are  two  totally  different  meanings,  a  con- 
fusion of  which  can  very  easily  lead  to  a  misinterpre- 
tation of  the  practical  facts.  Cultivated  mustard  and 
wild  mustard,  the  latter  being  merely  a  wild-growing 
form  of  the  former,  are  two  forms  of  the  same  thing. 
They  have  a  similar  appearance,  structure,  chemical 
composition,  physiological  effect,  use  and  value.  It 
is  a  fact,  however,  that  the  name  "wild  mustard"  has 
also  been  applied  to  charlock,  merely  because  it  bears 
yellow  flowers  very  similar  to  those  of  mustard,  and 
that  the  plant  bears  a  general  similarity  to  the  mus- 
tard plant,  which  is  in  the  same  family.  This  is 
equally  true  of  turnip,  rape  and  a  great  many  other 
of  the  hundreds  of  plants  in  this  family,  the  Cruci- 
ferce.  But  the  external  appearance  and  internal  struc- 
ture of  the  seeds  of  charlock  are  so  different  as  ut- 
terly to  exclude  the  idea  that  thev  and  mustard  are 
two  forms  of  the  same  thing.  More  important,  the 
chemical  composition  of  charlock  seed  is  vastlv  dif- 
ferent from  that  of  mustard  in  those  essential  fea- 
tures which  give  to  the  latter  its  commercial  value. 
Still  more  important,  the  consumer,  when  he  buys 
mustard,  does  not  buy  it  for  the  value  of  the  name 
printed  upon  the  container,  but  for  the  properties  of 
mustard  which  he  desires,  and  which  do  not  exist  in 
charlock.  It  is  even  true  that  if  a  man's  life  de- 
pended on  the  effects  of  a  mustard  plaster,  as  it  has 
done  in  tens  of  thousands  of  cases,  and  he  received 


charlock  instead  of  mustard  in  the  plaster,  he  would 
die.  It  is  thus  seen  that  if  the  name  "wild  mustard" 
is  used  in  the  first-named  of  these  two  senses,  it 
truthfully  indicates  that  the  article  is  genuine  mus- 
tard, but  if  it  is  used  in  the  second  of  them,  it  is  a 
positive  and  specific  statement  that  the  article  is  not 
mustard,  but  charlock.  The  fact  tliat  there  is  a  vast 
quantity  of  true  mustard  growing  wild  in  the  west- 
ern United  States  has  led  to  praiseworthy  attempts  to 
collect  and  utilize  it,  and  this  is  the  sense,  and  the 
only  sense,  in  which  the  name  "wild  mustard"  is 
supposed  to  be  used  on  a  label,  and  in  which  the 
buyer  understands  it  to  be  so  used.  Therefore,  the 
same  requirements  as  to  purity  exist  in  the  case  of  a 
wild  mustard  as  in  the  case  of  a  cultivated  mu.stard. 
If  a  cultivated  mustard  contains  any  considerable 
quantity  of  charlock  seed,  it  is  condemned,  and  al- 
ways has  been  so,  in  commerce.  It  is  both  common 
sense  and  equity  that  the  same  treatment  should  be 
accorded  to  wild  mustard,  that  is  to  mustard  gathered 
from  wild  growing  plants.  In  the  very  nature  of  the 
case,  such  a  mixture  of  two  different  thinsrs  could 
not  be  called  "impure."  as  to  either  of  its  ineredients. 
Here,  it  seems,  the  court  has  been  misled  bv  a  iug- 
gling  with  the  two  totally  different  meanings  of  the 
term  "wild  mustard." 

Imagine  the  judge  in  a  criminal  court  where  a  man 
stands  convicted  of  passing  a  counterfeit  ten-dollar 
bill,  with  the  express  and  admitted  intention  of  de- 
frauding the  recipient,  saying  "there  are  two  kinds 
of  ten  dollar  bills,  genuine  ones  and  counterfeit 
ones,  and  if  this  man  admits  that  he  has  received  a 
counterfeit  ten-dollar  bill,  then  he  admits  having  re- 
ceived a  ten-dollar  bill,  and  I  therefore  dismiss  his 
complaint."  It  seems  incredible  that  the  iudee  in 
the  federal  court  could  have  had  the  essential  differ- 
ences between  charlock  and  mustard  properly  ex- 
plained to  him. 

One  of  the  best  known  plants  in  the  world  is  the 
turnip.  Every  country  boy  knows  that  there  is  also 
the  "wild  turnip,"  which  grows  everywhere  in  the 
Eastern  United  States.  The  latter,  eaten  for  a  tur- 
nip, would  prove  a  deadly  poison.  Suppose  a  man 
accused  of  substituting  it  to  be  before  a  judge  who 
pronounces  as  follows,  the  language  here  used,  being 
that  given  in  the  report  mentioned  as  having  been 
uttered  by  the  federal  judge  in  the  mustard  case,  ex- 
cept that  the  words  "turnip"  and  "wild  turnip"  are 
substituted  for  "mustard"  and  "wild  mustard."  re- 
spectively, wherever  the  latter  two  occur:  "A  wild 
turnip  is  turnip  and  nothing  else.  When  you  use  the 
word  'pure'  you  mean  it  is  turnip  and  nothing  else, 
has  nothing  in  it  but  turnip.  You  have  got  to  use 
common,  ordinary  sense  when  you  come  to  define 
words.  Now,  vou  say  he  calls  this  pure  turnip,  where 
as  in  tnith  and  in  fact  it  is  wild  turnip.  He  calls  it 
turnip,  and  nothing  else,  whereas  in  truth  and  in 
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fact  it  is  one  kind  of  turnip.  That  doesn't  make 
a  case.  .  .  .  But  any  kind  of  turnip  that  is 
turnip,  still  is  pure  turnip.  They  told  the  truth  when 
they  said  it  is  pure;  that  is,  it  is  pure  wild  turnip. 
There  are  two  kinds  of  turnip,  wild  and  the  other 
kind.  They  didn't  say  it  is  pure  any  other  kind  of 
turnip;  they  didn't  say,  this  is  not  wild  turnip.  I 
hold  that  turnip  is  turnip;  that  there  are  two  kinds 
of  turnip,  wild  turnip  and  turnip  that  is  not  wild.  I 
hold  that  when  they  say  a  thing  is  turnip  and  it  is 
wild  turnip  only,  that  that  is  not  a  misbranding!" 
And  yet,  every  time  that  a  dealer  takes  advantage 
of  the  opportunity  thus  afforded  him,  he  may  kill  the 
person  who  consumes  the  wild  turnip.  If  it  be  claimed 
that  the  fact  that  wild  turnip,  being  poisonous,  in- 
volves an  essential  difference  from  the  present  case, 
in  which  the  buyer  is  merely  defrauded  in  that  he  re- 
ceives something  that  is  worthless  for  the  purpose  for 
which  he  bought  it.  then  let  us  take  the  case  of 
"Montana  diamonds."  which  as  everyone  knows  are 
not  diamonds  at  all.  They  are  not  poisonous.  They 
do  not  harm  the  btiver;  thev  merelv  separate  htm 
from  his  cash  in  return  for  something  worthless  to 
him.  iust  asis  the  charlock.  Let  us  suppose  that  a 
man  has  paid  one  hundred  thousand  dollars  for  a 
"pure  diamond"  and  h^is  received  a  Montana  diamond 
and  sues  to  recover  his  monev.  The  facts  are  not 
disputed,  but  the  iudge  savs.  "There  are  two  kinds 
of  diamonds,  s^enuine  ones  and  the  other  kind,  so  if 
a  man  e'ets  the  other  kind,  he  eets  diamonds  and  I 
dismiss  his  comolaint."    The  judee  in  the  mustard 


trial  goes  on  to  cite  the  case  of  "wild  blackberries" 
being  sold  for  pure  blackberries,  but  this  is  in  no 
respect  analagous  with  the  one  before  us,  for  wild 
blackberries  are  blackberries.  The  whole  difficulty 
in  this  case  lies  in  the  fact  that  "wild  mustard,"  as 
used  synonymously  with  "charlock,"  does  not  apply 
to  mustard  of  any  kind. 

As  already  said,  it  does  not  seem  possible  that  the 
judge  could  have  had  the  facts  properly  set  before 
him.  The  federal  government  has  shouldered  and  is 
shouldering,  a  heavy  responsibility  for  its  frequent 
neglect  to  take  efficient  means  for  stating  its  cases 
clearlv  and  fully,  and  the  present  seems  to  add  one 
to  the'  long  list.  The  court  for  the  Northern  District 
of  Illinois  evidently  thinks  that  charlock  is  mustard^ 
not  merely  by  virtue  of  its  being  so  called,  but  by 
virtue  of  its  nature.  The  sellers  of  the  article,  how- 
ever, have  no  such  defense.  Thev  must  know  full 
well  that  the  effect  on  the  buyer  of  getting  charlock 
in  his  mustard  is  similar  to  that  of  getting^ saw-dust, 
turnip  seed  or  potato  peelings.  Such  practices  ought 
to  be  made  known.  It  is  unjust  that  honest  firms 
should  have  their  feet  cut  from  under  them  bv  such 
fraudulent  competition  and  then  remain  silent,  .^ny 
firm  might  accidentallv  overlook  the  presence  of  char- 
lock in  mustard,  but  the  present  is  not  such  a  case. 
The  defendant  here  deliberately  labeled  the  adul- 
terated article  as  "pure,"  defended  his  action  in  court 
and  secured  a  ruling  that,  in  approving  it,  is  con- 
trary to  the  public  welfare,  to  justice  and  to  honest 
commerce. 


Competing  with  the  Chain  Store 

Beginning  last  November,  there  has  been  published  in  the  Circular  each  month  an  article  un- 
der this  heading.  The  earlier  articles  appear  under  a  nom  de  plume,  the  later  ones  under  the 
correct  name  of  the  author.  The  main  subjects  touched  upon  in  these  monthly  articles  are,  in 
November,  "Competitors" ;  in  December,  "Merchandising";  in  January,- "Window  Dressing"; 
in  February,  "Interior  of  the  Store";  in  March.  "Service,  Price,  Quality  and  Courtesy";  in 
April,  "Stock  Arrangement" ;  in  May,  "Salesmanship" ;  in  June,  "Loyalty";  and  noiv  in  July, 
in  the  final  paper  of  the  scries,  "Organization."  No  merchant,  especially  no  drug  merchant — 
be  he  proprietor,  manager  or  clerk — can  read  these  articles  without  gaining  some  points 
21'orth  having  (unless  indeed  he  already  has  them  all),  and  we  verily  believe  that  a  study  of 
them  will  be  the  means  of  increasing  the  success  of  the  successful  druggist  and,  in  many  cases, 
of  prri'enting   the  failure   of  druggists  whose  courting  of  success  has  been  of  small  avail. 

Bv  Clyde  L.  Eddy. 


Has  the  independent  druggist  any  reason  to  fear 
the  growth  of  the  chain-store  idea,  and  does  it  in- 
terfere materially  with  his  welfare?  Does  it? 
In  191 1  a  Western  drug  chain  opened  a  new  store 
a  city  of  about  45,000  inhabitants ;  after  less  than 
Iree  years  of  the  application  of  its  methods,  it  is 
ioing  more  than  50  per  cent,  of  the  drug  business  of 
■*  it  city.  Nor  is  this  an  exceptional  case.  In  al- 
Mt  every  city  where  the  chain  operates  it  sooner  or 
iter  does  just  about  that  proportion  of  the  drug 
business.  The  only  place  in  which  chain  stores  do 
|liot  attain  this  result  is  where  they  run  up  against 
^me  real,  live  independent  who  is  just  as  progres- 
sive, aggressive  and  efficient  in  his  business  methods 
*s  they  are.  When  they  invade  this  man's  field  they 
JSnd  it  already  ocaipied  by  an  organization  just  as 
capable  as  their  own.     Many  an  independent  dealer 


is  making  money  just  across  the  street   from  the 
chain  store. 

I'he  only  advantage  the  chain  has  that  we  cannot 
hope  to  overcome  without  aid  is  their  superior  buy- 
ing ability,  and  the  only  way  we  can  hope  to  equal 
that  is  through  organization.  Wherever  we  find  a 
successful  chain  store  we  usually  find  an  independ- 
ent buying  club  composed  of  the  small  retailers 
whose  incomes  are  being  endangered  by  the  chain. 
Men  who  did  not  know  each  other  before ;  men  who 
were  such  competitors  in  business  that  it  made  them 
unfriendly  on  the  street :  men  who  cared  not  a  rap 
what  the  other  fellow  did  or  how  he  did  it — these 
men  all  stand  united  now  discussing  prices,  advising 
changes  and  considering  ways  and  means  of  meet- 
ing the  competition  of  the  chain.  Necessity  makes 
strange   bed-fellows,  and   none  more  strange  than 
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those  driven  together  by  the  invasion  of  the  chain. 

Let  me  tell  how  we  druggists  got  together  to  pre- 
vent individual  capitulation  to  an  invading  chain 
store.  We  formed  a  buyers'  club,  one  member  was 
made  president,  an  office  without  pay.  He  calls 
meetings,  arranges  buying  schedules,  appoints  a  dis- 
tributor and  serves  as  a  general  buffer  between  the 
members.  Each  member  is  consulted  and,  if  possi- 
ble, is  commissioned  to  buy  any  item  he  chooses  for 
the  club.  Each  member  buys  one  or  more  items  for 
the  entire  club,  gets  the  lowest  possible  quantity  price 
and  then  distributes  in  small  lots  to  each  member, 
when  called  upon,  at  the  quantity  price.  In  this  way 
a  member  can  order  a  small  quantity  of  any  pack- 
age goods  and  get  it  at  the  five-gross  price  with  all 
discounts.  The  distributing  and  other  expenses  are 
met  by  a  small  monthly  assessment  paid  by  each 
member. 

The  same  styptic  pencil  that  the  jobber  unblusH- 
ingly  charges  75  cents  a  dozen  for  now  costs  us  $1  a 
gross.  We  save  1 1  cents  on  every  dozen  of  a  much- 
advertised  toilet  soap,  we  get  10  per  cent,  and  more 
off  the  price  of  certain  brands  of  antiseptic  solutions 
in  $100  lots.  And  so  on,  all  the  way  down  the  list. 
It  is  these  very  discounts  that  enable  us  to  meet  the 
cut  prices  of  the  chain  with  a  smile,  and  since  we  dis- 
tributed more  than  $800  worth  of  merchandise  last 
month  we  affected  considerable  saving. 

At  our  monthly  meetings  we  discuss  prices  and 
buy  specials,  but  more  particularly,  now  that  we  have 
the  buying  on  a  firm  basis,  we  consider  schemes  for 
improving  our  service  and  maintaining  our  prices. 
Last  winter  a  delegation  prevailed  upon  the  chain  to 
advance  the  retail  prices  on  no  less  than  180  items 
and  to  hold  them  at  their  advanced  position. 

This  getting  together  is  doing  a  world  of  good. 
We  find  that  our  competitor  up  the  street  is  a  pretty 
decent  chap  after  all,  and  has  about  the  same  trou- 
bles that  we  have,  and  in  our  fight  against  the  ma- 
chine we  are  glad  we  can  count  on  him  for  assist- 
ance. 

There  is  but  one  competition  that  the  chain  has 
cause  to  fear,  and  that  is  the  organized,  enlightened 
competition  of  a  body  of  small  retailers  who  are  pro- 
gressive enough  to  adopt  every  good  thing  in  busi- 
ness methods  and  apply  it  to  their  several  busi- 
nesses. In  some  of  the  larger  cities  the  independ- 
ent organizations  run  a  full  page  advertisement  of 
special  prices,  and  around  the  border  the  names  of 
the  members  appear.  The  distributing  power  of 
such  an  organization  is  not  equaled  by  the  chain 
The  advantage,  there,  is  with  the  independents. 

There  are  a  few  points  in  store  efficiency  that 
should  be  noted  here : 

Every  prescription  label  should  be  typewritten  A« 
good  second-hand  machine  may  be  bought  for  $15. 

Every  prescription  bottle  should  be  neatly  capped! 

Do  not  overlook  the  power  of  personality:  be  on 
the  floor  yourself  to  meet  your  customers.  This  will 
bring  them  back. 

It  has  been  proven  beyond  all  question  that  the 
average  salesman  using  paper  from  a  roll,  uses  just 
twice  as  much  as  is  necessary.  You  will  cut  your 
paper  bill  in  two,  have  better  wrapped  packages  and 
will  effect  a  saving  of  valuable  space  if  you  have 
your  paper  cut  in  the  following  sizes  and  placed  in  a 
rack  under  the  top  of  the  wrapping  counter.     The 


entire  rack  need  not  take  up  more  space  than  a  good- 
sized  drawer:  20  by  24  inches,  13  by  21,  13  by  I4>4, 
loK  by  i^'A.&'A  by  ioj4,  7>4  by  13,7  by  8/2,  and 
5  by  7. 

Use  package  envelopes,  open  at  the  end,  with  only 
the  name  of  the  store  printed  on  them  in  the  follow- 
ing sizes:  2^  by  4^4,  3^4  by  6,  2  by  10,  and  5  by  7. 

Give  more  and  more  attention  to  the  selling  of 
good  quality  sundries  at  reasonable  prices.  Cut  rates 
can  affect  you  there  but  little  in  this  line  if  the  per- 
centage of  profit  is  good.  The  chain  makes  money 
by  attracting  the  people  to  the  store  with  a  cut  price 
on  a  staple  item  and  then  selling  them  half  a  dozen 
sundry  items  at  a  good  profit. 

Keep  your  prescription  department  well  to  the. 
front. 

Turn  your  bookkeeping  over  to  a  helper  and  get 
out  in  the  front  of  the  store. 

Personality,  efficiency,  price,  service  are  the  means 
to  use  in  successfully  competing  with  the  chain  store. 


Sodium  Sulphite  and  Sodium  Carbonate. 

By  Prof.  A.  H.  Clark. 

In  the  Circular  for  August,  1914,  page  456,  I  re- 
ported on  the  keeping  qualities  of  sodium  sulphite, 
together  with  the  quality  of  sodium  carbonate  as 
found  on  the  market. 

All  the  specimens  then  examined  are  still  under 
observation,  and  I  have  recently  (May,  1916)  assayed 
them  with  the  results  here  given.  Of  the  twenty- 
three  specimens  of  sodium  sulphite,  one  is  now  five 
years  old,  two  are  four  years  old,  ten  are  three  years 
old,  and  ten  are  two  years  old. 

All  data  except  the  content  of  sodium  sulphite  are 

omitted  from  the  table  here  given.    Other  data,  such 

as  character  of  container,  price,  etc.,  may  be  found 

by  referring  to  the  article  mentioned  above. 

Table  I. 

Anhydrous  Na.^BO,. 


Content 

of  Na.SO,. 

Deterioration 

Mfe. 

No. 

At  Purchase      In  1914. 

111  191  >;. 

since  purchase. 

A 

90.80 

90.15 

89.80 

Negligible. 

A 

90.80 

91.40 

90.89 

None. 

A 

93.06 

92.95 

None. 

A 

90.80 

90.84 

89.50 

Negligible. 

B 

92.04 

92.60 

91.52 

Negligible. 

B 

96.44 

96.44 

97.17 

None. 

C 

94.74 

93.91 

92.61 

Slight. 

D 

84.70 

84.70 

84.28 

Negligible. 

D 

97.45 

97.45 

98.27 

None. 

E 

92.53 

92.53 

91.90 

Negligible. 

F 

94.22 

93.00 

Negligible. 

F 

92.33 

91.76 

91.05 

Negligible. 

F 

91.43 

90.27 

91.69 

None. 

F 

92.50 

91.84 

91.34 

Negligible. 

G 

86.27 

86.36 

None. 

G 

2 

91.32 

91.32 
Table  II. 
Crystalline  A'n 

91.08 
,80,. 

None. 

H 

1 

None 

None 

100%. 

I 

1 

23.66 

22.70 

Negligible. 

A 

5 

38.00 

38.00 

26.80 

30%. 

A 

6 

45.19 

45.19 

39.50 

12.5%. 

A 

7 

39.00 

39.00 

16.45 

57.7%. 

U 

3 

46.17 

46.17 

26.26 

43.1%. 

E 

2 

41.00 

41.00 

5.00 

88.0%. 

As  anticipated,  the  anhydrous  specimens  of  sul- 
phite did  not  change  materially.  The  only  surprise 
of  the  lot  is  I,  I,  which  was  poor  when  purchased, 
lost  considerable  the  first  year,  but  none  the  past  two. 
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This  specimen  was  a  solid  mass  in  the  bottle,  usually 
an  indication  of  deterioration. 

A,  6,  is  remarkable  in  that  it  was  purchased  in  a 
tin  can  and  preserved  thus,  with  only  12.5  per  cents 
deterioration  during  the  two  years.  This  specimen 
is  also  in  fine  physical  conditiop,  slightly  effloresced, 
but  not  solidified  at  all.  Compare  with  E,  2,  pur-- 
chased  and  kept  in  glass,  now  one  solid  mass,  so  hard 
that  the  bottle  had  to  be  broken  to  remove  a  sample, 
and  a  loss  of  88.0  per  cent. 

Note  that  A.  i,  and  A,  4,  are  the  same  except  that 
A,  4,  has  been  kept  in  glass.  The  manner  of  storing 
seems  to  have  no  effect  upon  the  keeping  qualities  of 
the  anhydrous  sulphite. 

It  is  needless  to  say  that  no  change  was  noted  in 
the  specimens  of  sodium  carbonate. 

The  samples  will  be  still  further  preserved,  and 
should  anything  of  interest  develop  it  will  be  reported 
later. 


Earliest   Type   of   American   Apothecary. 

By  Felix  J.  Koch. 

In  the  big  'dobe  oven  there  was  baked  to  charring 
the  mass  of  herbs  and  roots  and  simples  that  would 
go  to  form  the  panacea,  par  excellence,  for  this  or 
that!  On  the  bit  of  thatch-work  roof,  above  the 
oven,  which  kept  the  blistering  desert  sun  from  those 
in  attendance  near,  there  could  be  sun-dried  the 
other  plants  which  played  their  part  in  the  Indian 
materia  medica. 

Whatsoever,  beneath  that  same  desert  sun  there 
was  little  fear  of  things  failing  to  dry;  and  so  the 
Indian  medicine-man  was  as  apt  to  use  the  one 
means  as  the  other. 

Moreover,  it  should  be  recalled  that  these  earliest 
American  druggists,  while  putting  a  certain  value  on 


Where  Herbs  Are  Dried. 

the  efficacy  of  their  prescriptions,  believed  that,  away 
down  at  the  root  of  the  matter  prescriptions  were  of 
little  value  unless  the  Great  Spirit  were  in  accord — 
willed  that  the  patient  should  get  well — ^and  so,  along 
with  the  use  of  drugs,  they  encouraged  resort  to 
ceremonial  dances  to  appease  the  Spirit.  Hence,  the 
medicine-dance. 

Among  the  Sioux  Indians  these  medicine-dances 
reached  their  highest  stage  of  development,  and  one 
who  knows  these  Indians  best  relates  some  interest- 
ing facts  in  regard  to  them.    He  says: 


"Among  many  Indian  tribes  a  dance  called  the 
medicine-dance  was  indulged  in  at  regular  inter- 
vals. In  the  majority  of  cases  the  medicine-dance 
was  a  dance  of  superstition  and  was  held  for  the 
purpose  of  attracting  some  imaginary  power  to  cur- 
ing the  ill,  or  diseased. 

"Among  the  Sioux,  the  medicine-dance  ap- 
proached closely  to  the  war-dance,  except  that  no 
scalps  were  exhibited. 

"it  was  a  supplication  to  the  Great  Spirit  for  ex- 
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A  Part  of  the  Ceremonial. 

traordinary  curative  power.  A  brave  who  would  be- 
come a  medicine-man  would  go  through  strange 
maneuvers  and  violent  bodily  contortions,  making 
wild  gestures  with  his  hands  and  arms  to  attract  the 
supposed  medicine  to  him,  and  would  use  his  best  en- 
deavors to  make  the  spectators  believe  that  he  had 
been  endowed  by  the  Great  Spirit,  the  sun,  the  moon, 
or  something  else,  with  superhuman  powers.  After 
this  he  might  claim  to  be  a  medicine-man. 

'"When  but  few  Indians  were  present,  the  dance  was 
of  short  duration.  When  there  were  many,  it  would 
frequently  last  from  one  to  two  days ;  at  which  time 
nearly  all  joined  in  a  prayer  to  the  Great  Spirit  to  be- 
stow upon  them  some  special  favor. 

"Among  other  nations  and  tribes,  the  medicine- 
dance  was  conducted  in  other  ways.  Among  the 
Blackfeet  it  was  the  dance  of  a  few  braves  who  de- 
sired to  be  known  as  medicine-men.  They  would  con- 
gregate at  a  certain  place  at  a  fixed  time,  being  naked 
except  for  a  breech  cloth.  They  would  blacken  their 
faces  and  bodies  and  go  through  the  most  violent  con- 
tortions; gesticulating  in  the  most  absurd  manner 
with  their  hands  and  arms,  making  themselves  look  as 
hideous  and  as  much  unlike  human  beings  as  possible. 
In  this  manner  they  sought  to  attract  the  medicine  to 
them  and  to  appear  to  those  witnessing  the  perform- 
ance as  though  they  were  receiving  from  some  un- 
known source  mysterious  powers  that  would  enable 
them  to  perform  miracles  in  keeping  away  and  curing 
disease. 

"At  the  medicine-dance  of  the  Comanches  a  large 
number  of  the  nation  gathered  on  a  fixed  day,  at  a 
certain  place,  each  one  having  a  small  medicine-bag. 
The  dance  was  begun  in  the  afternoon  and  was  con- 
tinued late  into  the  night.  Tlie  dancers  sought  to 
draw  the  medicine,  or  curative  power,  from  some  un- 
known source,  to  their  medicine-bags,  which  they  car- 
ried away  with  them  after  the  charm  had  entered. 

"Several   other   nations   of   Indians,   notably   the 
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Cheyennes  and  Pawnees,  who  had  medicine-bags, 
were  firm  believers  in  their  efficacy  for  good  or  bad. 
Among  the  Pawnees  the  medicine-bag  was  not  car- 
ried on  the  person  but  the  habitation  of  every  Pa.v- 
nee  family  contained  one.  The  Pawnee  medicine- 
bag  was  much  larger  than  that  of  the  other  Indians, 
and  it  was  almost  impossible  to  get  a  Pawnee  to 
speak  of  it  at  all. 
"The  Comanches  would  not  admit  having  a  medi- 


Merely  Lookers-On. 

cine-bag,  and  when  it  was  discovered  about  them, 
they  would  immediately  hide  it,  and  when  asked  what 
it  contained  would  remain  silent. 

"The  Cheyennes  had  no  hesitancy  in  speaking  of 
the  medicine-bag  or  exhibiting  it,  but  I  do  not  be- 
lieve that  they  ever  told  what  it  contained.  Some 
others  had  medicine  charms,  which  they  carried  with 
them  or  kept  in  their  habitations,  all  firmly  believing 
in  their  efficacy. 

"Some  of  these  bags,  on  being  examined,  were 
found  to  contain  a  vegetable  powder,  somewhat  de- 
composed; others  were  filled  with  killikinnick ;  still 
others  with  a  small  garnet-colored  seed  like  the  chia ; 
others  with  a  yellow,  clayey-white  vegetable  matter. 
Besides  these,  artificial  teeth,  resembling  those  of 
the  fossil  animals  abundant  in  the  Bad  Lands  of  South 
Dakota,  but  cut  out  of  soft-stone,  would  be  employed, 
the  whole  going  to  form  what  was  among  the  very 
earliest  types  of  American  materia  medica." 


Constituents    of   Tragacanth. 

Bassorin,  the  water  insoluble  constituent  of  traga- 
canth, contains  several  methoxy-groups.  It  is  less 
rapidly  hydrolyzed  than  pectin,  the  hydrolysis  taking 
place  only  in  the  presence  of  hot  caustic  soda  solu- 
tion, according  to  v.  Fellenberg  (Chem.  Zentralbl.). 
The  bassoric  acid  formed  in  the  hydrolysis  can  eas- 
ily be  titrated  with  standard  alkali  in  the  presence  of 
phenolphthalein.  It  is  precipitated  both  by  alcohol  and 
by  the  salts  of  various  metals. 


The  Practice  of  Pharmacy  Across  Seas. 

At  the  meeting  of  the  Vermont  Pharmaceutical 
Association  last  year  E.  O.  Engstrom,  who  had  re- 
cently returned  from  a  visit  to  Europe,  told  the  mem- 
bers something  about  the  conditions  of  pharmacy  as 
practiced  in  the  European  countries. 

Everybody  Works. 

After  arriving  in  England  the  first  drug  store  Mr. 
Engstrom  stopped  in  was  a  country  store  in  Devon- 
shire. In  it  there  was  a  little  man  filling  a  prescrip- 
tion. The  store  was  about  twenty  by  thirty  feet 
Some  American  toilet  and  photographic  goods  and  a 
full  line  of  groceries  were  carried.  The  pharmacist 
was  assisted  by  his  wife  and  boy,  the  boy  paying 
special  attention  to  the  developing  of  pictures. 
Above  the  store  his  wife  and  daughter  painted  china 
and  sold  millinery.  The  pharmacist's  observation 
was,  "The  trouble  is  we  do  not  have  money  enough 
in  our  business,  so  we  have  to  put  the  whole  family 
to  work  at  something;  everybody  has  to  make  a  liv- 
ing." 

On  reaching  London  the  speaker  found  a  typical 
drug  store  in  one  of  the  large  hotels  on  the  Strand. 
American  proprietary  articles  abounded.  On  these 
articles  the  government  demands  a  25-per  cent,  stamp 
tax,  therefore  50-cent  articles  sold  for  two  shillings 
and  sixpence  (about  63  cents).  An  average  profit  of 
40  per  cent,  was  generally  made,  although  cut  rate 
places  had  been  established.  Apprentices  worked 
very  cheap,  the  highest  priced  clerks  getting  about 
$10  or  $12  a  week.  Still,  Mr.  Engstrom  was  charged 
25  cents  for  an  ice-cream  soda. 

No  Dispensing  Physicians  in  Holland. 

In  Holland  the  traveler  found  two  classes  of  drug 
stores.  One  was  the  professional  pharmacy,  in  which 
the  filling  of  prescriptions,  and  the  sale  of  ordinary 
medicines  and  sick-room  supplies  comprised  all  the 
business  done.  No  doctor  inay  dispense  medicines 
there  except  in  emergency  cases.  The  other  class  of 
drug  stores  sell  chemicals,  gasoline,  oils,  etc. 

In  Jutland  Points  Count. 

Denmark  was  next  visited.  There  the  drug  stores 
are  all  operated  under  "concessions."'  The  number 
of  stores  is  restricted  and  prices  for  drugs,  bottles, 
corks,  etc.,  are  fixed  by  law. 

The  granting  of  concessions  is  governed  by  the 
number  of  "points"  the  applicant  has.  Points  are 
given  by  inspectors  who  go  around  to  see  if  the 
stock  is  kept  properly,  prescriptions  correctly  filled, 
etc.  These  points  generally  go  to  the  head  clerk. 
Whenever  the  population  of  a  place  justifies  another 
store,  or  when  an  owner  goes  out  of  business,  these 
clerks  present  their  points  to  see  if  they  can  obtain 
a  concession. 

Where  Bergs  Come  from  a  Clerk's  Rise  Is  Slow. 

Mr.  Engstrom  found  profits  in  the  drug  business 
in  the  Scandinavian  countries  good,  being  about  60 
per  cent.,  gross.  With  something  like  five-and-a- 
half  million  inhabitants,  Sweden  has  only  some  three 
hundred  drug  stores,  in  round  numbers,  one  for 
about  every  twenty  thousand  inhabitants.  To  get  to 
be  a  pharmacist  there,  owning  a  store,  requires 
about  twenty-five  or  thirty  years  of  work.  The  ap- 
plicant, to  begin  with,  must  have  a  high-school  edu- 
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cation ;  after  serving  an  apprenticeship  of  three 
years  he  enters  a  year's  course  in  a  school  of  phar- 
macy. He  then  takes  an  assistant's  examination. 
After  that  comes  the  work  as  an  assistant  in  the 
stores.  After  seven  years  of  service  the  applicant 
is  ehgible  for  his  apothecary's  papers.  After  that 
he  must  be  faithful  and  accumulate  points  if  he  hopes 
to  enter  in  business  for  himself.  Subleases  of  stores 
sometimes  bring  an  annual  income  of  several  thou- 
sand dollars. 

Two  Kinds  of  Drug  Stores  in  Germany. 
In  Germany  the  same  condition  exists  in  regard 
to  apothecaries,  with  the  exception  that  there  is  a 
shop  for  every  ten  thousand  inhabitants.  In  addi- 
tion, there  are  chemists'  shops,  in  which  more  atten- 
tion is  given  to  the  commercial  side  of  the  business. 
These  are  very  busy  places. 

Parisian  Soda  a  la  Americaine. 

In  Paris  Mr.  Engstrom  says  he  noticed  a  store 
purporting  to  sell  soda  water  "a  la  Americaine." 
That  sounded  a  good  deal  like  Pittsfield  to  him,  so 
he  wandered  in.  There  he  found  a  mulatto,  serving 
soda  for  i  franc  (20  cents)  a  glass.  Everything  was 
20  cents.  The  chief  reason  for  the  designation 
"Americaine,"  Mr.  Engstrom  concluded,  was  the 
mulatto. 

Switzerland  Takes  Pharmacy  Seriously. 
Next  Switzerland,  the  bane  of  all  drug  clerks,  was 
visited.  The  examination  for  a  would-be  pharmacist 
requires  five  weeks.  One  condition  necessary  for 
registration  is  the  writing  of  a  thesis.  Four  hours 
is  required  for  this  task. 

Counter  Practice  in  Italy. 

In  Italy  Mr.  Engstrom  visited  ancient  Pom- 
peii, where  he  saw  the  ruins  of  an  apothecary  sHop 
of  the  old  Roman  days  of  60  or  70  A.  D.  There  was 
a  frieze  on  the  wall  showing  representations  of  the 
weights,  measures,  scales  and  other  emblems  of  the 
apothecaries'  art.  At  Naples  a  druggist  was  noticed 
dropping  something  into  the  eye  of  a  customer ;  and 
the  customer  dropping  a  lira  into  the  palm  of  the 
druggist.  Upon  inquiry  it  was  found  that  the  cus- 
tomer was  being  treated  for  glaucoma.  He  was  de- 
sirous of  coming  to  the  United  States  and  this  eye 
trouble  would  debar  him. 


Detection  of   Isosulphocyanides. 

On  the  property  of  isosulphocyanides  to  yield  an 
insoluble  precipitate  when  boiled  with  mercuric  sul- 
phate solution  Deniges  (Ann.  chim.  anal.)  has  based 
the  following  method  for  identifying  these  salts.  A 
few  mils  (c.c.)  of  the  liquid  under  examination  are 
well  mixed  with  double  their  volume  of  mercuric  sul- 
phate solution  (5  grammes  of  mercuric  oxide,  20 
mils  [c.c]  of  sulphuric  acid  and  water  to  make  100 
mils  [c.c.]).  the  mixture  filtered  if  necessary  and 
lx)iled  for  one  minute.  When  as  little  as  one  part  of 
isosulphocyanide  in  4,000  parts  is  present,  the  liquid 
becomes  cloudy,  and  after  allowing  it  to  stand  for  a 
short  time,  a  characteristic  crystalline  precipitate  sep- 
arates. Barium,  strontium  or  calcium  salts,  which 
are  precipitated  by  sulphuric  acid,  do  not  interfere 
with  the  reaction,  since  the  respective  sulphates  are 
removed  by  filtration  before  boiling  the  liquid. 


Prescription  Writing  in  English.^ 

By  Bernard  Fantus,  M.  D. 
In  the  report  of  medical  curriculum  of  the  Council 
on  ^ledical  Education  of  the  American  Medical  As- 
sociation, the  following  position  is  taken  by  the  sub- 
committee on  prescription  writing  concerning  the  use 
of  Latin: 

The  committee  considers  Latin  desirable  for  the  names 
of  ingredients  (inscription) ;  indifferent  as  to  the  direc- 
tions to  the  dispenser  (subscription) ;  and  objectionable 
as  to  the  directions  to  the  patient  (signature).  The  stu- 
dent should,  however,  know  the  meaning  of  the  Latin 
phrasee  which  are  commonly  used.  This  amount  of  Latin 
may  be  readily  taught  in  the  course,  so  far  as  this  sub- 
ject Is  concerned. 

While  this  report  was  not  acted  on  by  the  council, 
it  may  be  considered  the  most  recent  authoritative 
statement  in  this  matter.  It  commits  us  to  the  use 
of  Latin  in  at  least  a  portion  of  the  prescription. 

The  arguments  advanced  in  favor  of  Latin  pre- 
scription writing  are  as  follows : 

1.  The  Latin  names  of  drugs  are  more  definite,  concise 
and  unchangeable. 

2.  A  Latin  prescription  can  be  compounded  all  over  the 
civilized  world. 

3.  Latin  prescriptions  are  used  Internationally  in  medi- 
cal literature. 

4.  It  guards  the  patient  against  knowledge  that  might 
be  prejudicial:  (a)  as  to  the  physician's  intention;  (b) 
as  to  greater  ease  in  securing  the  prescribed  drug  with- 
out a  prescription,  with  possible  formation  of  habit  or 
other  detriment. 

5.  Better  form  Is  preserved.  To  encourage  the  use  of 
English  oflBcial  names  would  easily  lead  to  the  use  of  un- 
official English,  or  common  names,  which  often  are  indefi- 
nite; less  pains  would  be  required  in  mastering  the  art, 
and  the  results  would  be  probably  greater  laxity  In  pre- 
scribing and  less  familiarity  with  the  official  substance. 

Let  us  analyze  these  arguinents. 

I.  The  first  reason  advanced  cannot  stand,  as  the 
English  official  names  for  drugs  and  preparations 
are  just  as  definite  and  concise  as  are  the  Latin 
names;  and  the  latter  are  no  less  changeable,  as  is 
evidenced  by  the  changes  in  the  official  names  occur- 
ring at  pharmacopoeial  revisions.  We  must  not  con- 
fuse, in  this  connection,  the  English  official  names, 
which  are  given  in  the  Pharmacopoeia  alongside  of 
the  official  Latin  names,  with  the  common  English 
names,  or  synonyms,  such  as :  Paregoric,  Hoffmann's 
anodyne,  epsom  salt,  golden  seal,  Indian  hemp,  etc., 
which  often  are  given  in  the  Pharmacopoeia  after 
the  official  English  name. 

•  2.  As  to  the  second  reason,  it  may  be  considered 
very  doubtful  whether  it  is  ever  desirable  for  a  pa- 
tient traveling  abroad  to  have  a  prescription  refilled 
without  medical  supervision.  Even  when  the  patient 
stays  at  home,  indiscriminate  refilling  of  prescrip- 
tions is  not  desirable.  When  the  patient  travels, 
there  is  added  the  lack  of  international  uniformity 
of  strength  of  preparations  (excepting  in  the  ca-se 
of  some  of  the  poisonous  medicaments)  that  mieht 
lead  to  undesirable  results,  if  a  prescription  calling 
for  a  U.  S.  P.  preparation  were  filled  with  a  prep- 
aration of  another  Pharmacopoeia  having  the  .same 
or  similar  name,  htit  a  different  strcnorth. 

fTables  are  here  introduced  showine  difTercncos 
in  strength  of  preparations  of  the  .same  name  of  dif- 

•PYotn  the  Pharmaeoloirtc  Laboratory,  tTnlverslty  of  II- 
llnolB.  ColleKe  of  Medicine.  throiiRh  the  Journal  of  the 
American  UedtoaJ  Aiaociation  for  May  27th. 
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fcrent  pliarmacopceias,  and  of  differences  in  nomen- 
clature.J 

The  one  prescription  in  a  hundred  thousand  or 
perhaps  a  million  that  is  carried  abroad  and  filled 
there  should  not  only  be  translated  into  the  pharma- 
copoeial  language  ot  that  country,  but  also  revised, 
so  as  to  be  correct  as  regards  the  strength  of  the 
preparations  of  tliat  pharmacopoeia. 

3.  International  use  of  Latin  in  medical  literature 
would  be  an  argument  of  some  imixiriance  in  favor 
of  Latin  prescription  writing;  but,  as  can  readily  be 
shown,  the  Latin  names  of  drugs  are  far  from  being 
international. 

Any  one  who  reads  and  understands  English  well 
enough  to  study  English  literature  would  surely  have 
no  difficulty  in  understanding  a  prescription  written 
in  English.  Should  other  nations  retaliate  by  using 
their  language  instead  of  Latin,  that  would  hardly  re- 
quire a  greater  knowledge  of  the  foreign  tongue  than 
would  be  needed  for  the  use  of  the  literature  of  that 
language.  Should,  however,  the  other  nations  persist 
in  the  use  of  Latin,  the  knowledge  needed  to  translate 
these  prescriptions  into  English  would  be  much  more 
easily  acquired  than  the  ability  to  write  Latin  pre- 
scriptions correctly.  In  point  of  fact,  however,  as  one 
looks  over  current  literature,  in  various  languages, 
one  finds  very  few  Latin  prescriptions.  Generally, 
whenever  medicines  are  mentioned,  in  German, 
French  or  English  literature,  dosage  and  method  of 
administration  are  discussed  in  the  language  in  which 
the  article  is  written  and  not  in  Latin. 

4.  Inasmuch  as  it  is  the  popular  opinion  that  doc- 
tors use  Latin  in  prescription  writing  to  keep  the  laity 
in  ignorance  for  selfish  ends,  it  seems  high  time  that 
we  antagonize  this  idea ;  and  we  can  do  this  most  em- 
phatically by  using  English.  This  we  can  also  do 
with  perfect  safety,  for  secrecy  is  very  rarely,  if  ever, 
essential  in  the  practice  of  the  up-to-date  physician, 
who  generally  prefers  to  take  his  patient  into  his  con- 
fidence than  to  keep  him  in  ignorance.  Deception  is 
not  practiced  by  the  tnie  physician.  Therein  lies  the 
special  difference  between  the  quack  and  the  honest, 
medical  man.  Furthermore,  Latin  prescription  writ- 
ing does  not  really  contribute  much  more  to  secrecy 
than  the  use  of  English,  for  the  Latin  and  English  of- 
ficial terms  for  drugs  and  preparations  are  often 
identical,  generally  very  similar  to  each  other.  [Illus- 
trative prescriptions  are  shown.]  So  similar  are  they 
that  certain  books  on  prescription  writing  advocate 
the  use  of  synonyms,  as  pulvis  Doveri,  liquor  Fow- 
leri.  etc.,  when  it  is  undesirable  in  the  patient's  own 
interest  for  him  to  become  acquainted  with  the  treat- 
ment. When  it  is  stated  that  self-medication  might 
be  encouraged  by  the  use  of  English,  I  fail  to  see  the 
force  of  the  argument.  Is  the  patient  more  likelv  to 
call  for  sodium  bromide  at  the  drug  store  when  it  is 
written  "sod.  hrom.,"  standing  for  sodium  bromide, 
than  when  it  is  intended  to  read  "sodii  hromidi"? 

That,  with  few  exceptions,  the  use  of  English  gives 
the  patient  no  more  and  no  less  information  than  the 
use  of  Latin,  mav  be  seen  from  the  accompanying 
illustrative  prescriptions. 

In  respect  to  the  fifth  reason,  all  that  seems  to  be 
necessary'  is  to  call  attention  to  the  fact  that  the  time 
allotted  to  the  teachine  of  t>harmacolo£rv  and  thera- 
peutics is  extremely  limited,  actuallv  insufficient  to 
teach  the  essentials.  Is  it  not  reasonable  to  sunoose 
that  a  conscientious  teacher,  freed  of  the  necessity  of 


burdening  his  course  witli  the  teaching  of  Latin 
lornis,  would  have  more  time  to  spare  tor  the  more 
iniponant  iacts  in  connection  witli  prescribing? 
Purely,  making  a  subject  more  coniphcaied  does  not 
lead  to  a  oetter  mastery  of  it. 

It  has  been  my  experience  tliat  the  teaching  of 
Latin  prescription  writing  makes  it  difficult  to  get 
into  tlie  students'  minds  the  really  important  facts 
about  prescribing,  namely,  the  "art  of  prescribing," 
or  more  specifically,  the  "'technic  of  medication," 
which  has  nothing  to  do  with  the  language  used. 
This  is  a  matter  that  is  not  sufficiently  studied  by  med- 
ical students  or  practitioners ;  and  it  is  not  improba- 
ble that  focusing  attention  on  the  mere  language  of 
the  prescription  causes  the  really  important  question 
relating  to  the  most  efficient  and  most  pleasant  ad- 
ministration of  the  remedy  frequently  to  be  lost  sight 
of. 

It  is  true  that  students  now  come  to  us  with  better 
preliminary  training  than  was  formerly  the  case;  it 
is  also  true,  however,  that  even  a  professor  of  classi- 
cal Latin  would  have  to  learn  our  prescription 
"Latin"  almo.st  as  if  he  had  not  studied  Latin  before, 
for  the  Latin  of  prescriptions  consists 'essentially  of 
Latinized  modern  terms.  One  can  find  but  few  of 
them  in  a  dictionary  of  classical  Latin. 

That  the  teaching  of  Latin  prescription  writing  has 
so  far  contributed  but  little  toward  the  preservation 
of  good  form  will  be  admitted  by  any  one  who  has 
had  experience  behind  the  prescription  counter.  An 
investigation  which  I  conducted  on  the  quality  of  pre- 
scription writing  in  this  country,  to  which  100  lead- 
ing pharmacists  in  various  sections  of  this  country 
contributed,  and  which  represented  an  examination 
of  10,000  prescriptions,  showed  that  less  than  one- 
half  of  all  prescriptions  are  written  in  correct  Latin 
form,  36  per  cent,  of  all  prescriptions  being  written 
in  English  and  18  per  cent,  in  poor  Latin.*  If  there 
isany  error  in  this  compilation — and  it  must  be  ad- 
mitted that  modern  pharmacists  generally  have  merely 
a  knowledge  of  what  might  be  called  "prescription 
Latin,"  it  is  likely  to  be  in  the  way  of  overiooking 
minor  errors  in  Latin;  so  that  probably  much  less 
than  half  of  all  prescriptions  are  written  in  correct 
Latin  form — surely  a  poor  showing  for  the  time  and 
energy  invested  in  teaching  Latin  prescription  writ- 
ing. 

Even  the  Latin  prescriptions  published  in  current 
medical^  literature,  in  periodicals  as  well  as  in  text- 
books,_  including  those  published  in  some  books  on 
prescription  writing,  contain  enoueh  errors  to  make 
their  authors  blush  were  they  pointed  out  to  them. 
Would  it  not  be  better  to  have  prescriptions  written 
in  correct  English  than  to  have  them  written  in  the 
slipshod  and  at  times  ridiculous  way  in  which  so 
many  of  them  are  written  at  nresent? 

While,  therefore,  none  of  the  arguments  in  favor 
of  Latin  prescription  writing  can  be  said  to  be  irre- 
futable, a  number  of  arguments  in  favor  of  English 
prescription  writing  deserve  consideration. 

I.  The  Roman  numerals,  especially  i  and  /  (stand- 
ing for  I  and  50)  are  apt  to  be  mistaken  for  each 
other,  while  our  common  numerals  are  much  more 
distinct  from  each  other  in  appearance  CE.  G.  Eberie). 

•Fantiis.  Bernard:  What  Instruction  Ought  Medical  Col- 
leges to  Give  In  Pharmacolosy  and  Therapeutics.  Part  B 
of  Symposiums,  The  Viewpoint  of  the  Pharmacist,  Quart. 
Fed.  State  Med.  Boards  of  TJ.  S.,  1914,  p.  293 
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2.  Few  of  us  are  sufficiently  versed  in  Latin  to  be 
able  to  express  directions  to  the  pharmacist  tliat  are 
in  any  way  unusual.  Even  if  we  were  capable  of 
writing  such  directions  in  Latin,  not  one  druggist  in 
a  hundred  would  be  able  to  understand  them.  Un- 
usual directions  to  the  pharmacist  are,  therefore,  gen- 
erally written  in  English,  even  in  Latin  prescriptions, 
which,  though  endorsed  in  the  committee  report 
above,  is  really  less  correct  than  using  either  language 
throughout. 

3.  New  drugs  are  continually  being  introduced,  the 
coining  of  the  Latin  names  for  which  is  an  embar- 
rassment to  the  prescriber. 

4.  It  is  probable  that  the  fear  of  making  mistakes 
in  the  Latin  form  is  one  of  the  contributing  causes  to 
that  therapeutic  abomination,  the  prescribing  of 
ready-made  official  or  proprietary  mixtures.  Latin 
prescription  writing  absolutely  stifles  originality  in 
prescribing. 

5.  After  all,  the  whole  proposition  of  writing  pre- 
scriptions in  Latin  is  a  pretense  at  a  knowledge  of 
Latin,  of  which  most  of  us  possess  so  little  that  we 
would  be  unwilling  to  have  our  ability  tested  by  one 
who  is  a  recognized  authority  in  that  language.  En- 
couraging students  to  think  that  it  is  a  creditable 
thing  to  shine  in  a  veneer  of  knowledge  as  super- 
ficial as  that  of  Latin  usually  is  cannot  but  have  a 
detrimental  effect  on  the  inculcation  of  the  principle 
of  thoroughness  that  should  guide  all  good  teach- 
ing. 

6.  By  far  the  most  important  reason  for  writing 
prescriptions  in  English  lies  in  the  difficulty  medical 
students  have  in  learning  the  Latin  form.  To  the 
student,  prescription  writing  is  a  bugbear.  When 
one  thinks  of  the  crowded  medical  curriculum  and 
the  comparatively  small  number  of  hours  set  aside  for 
pharmacology  and  therapeutics,  it  seems  a  pity  to 
waste  any  of  it  on  the  acquiring  of  an  antiquated 
form  of  expression. 

It  appears  that  the  real  reason  for  prescription 
writing  in  Latin  is  historic  It  originated  in  the  days 
when  Latin  was  the  chief  medium  for  the  exchange 
of  scientific  thought.  No  longer,  however,  are  sci- 
entific lectures  delivered  in  the  Latin  tongue,  no 
longer  are  medical  books  written  in  Latin,  no  longer 
is  it  considered  essential  for  an  educated  man  to  speak 
I^tin ;  and  yet  we  still  feel  bound  to  write  prescrip- 
tions in  that  dead  language.  Is  it  not  time  to  relieve 
our  medical  students  of  this  useless  burden  that  is  put 
on  them  to  the  detriment  of  something  else  that  would 
be  much  more  useful  to  them  and  to  their  patients? 
Let  us  at  least  admit  that  a  prescription  correctly 
written  in  official  English  is  as  good  as  one  written 
in  Latin.  Let  us  permit  students  and  practitioners  to 
use  whatever  form  they  prefer,  and  let  us  merely 
hold  our  students  for  a  sufficient  knowledge  of  the 
T^atin  form  to  enable  them  to  translate  and  under- 
stand such  prescriptions. 

A  Digest  of  Replies  to  Questionnaire  on  Prescrip- 
tion Writing  in  English. 

A  preliminary  draft  of  this  article  was  sent  to  lead- 
ing medical  teachers,  to  deans  of  schools  of  phar- 
macy, and  to  secretaries  of  State  boards  of  health. 
For  the  numerous  replies  obtained  in  return,  and, 
most  especially  for  a  number  of  suggestions  received 
from  some  of  those  in  favor  as  well  as  some  of  those 
opposed  to  the  proposition,  I  wish  to  express  my  sin- 


cere thanks.  An  anlysis  of  the  reports  gives  the  fol- 
lowing results : 

Of  sixteen  deans  of  colleges  of  pharmacy,  who 
responded,  ten  were  in  favor  of  the  proposition,  four 
were  opposed,  and  two  were  neutral. 

Among  ninety-two  medical  teachers,  who  re- 
sponded, sixty-seven  were  in  favor,  twenty-two  op- 
posed, and  three  neutral. 

In  two  institutions,  the  question  of  prescription 
writing  in  English  was  taken  up  in  faculty  meeting. 
The  faculty  of  the  School  of  Medicine  of  Yale  Uni- 
versity voted,  January  24th,  1916,  that  it  was  the 
sense  of  the  faculty  that  English  be  the  language  of 
choice  in  instruction  in  prescription  writing.  The 
faculty  of  the  University  of  Michigan,  on  the  other 
hand,  passed  a  resolution,  January  25th,  1916,  oppos- 
ing the  writing  of  prescriptions  in  English.  In  its 
opinion,  more  time,  instead  of  less,  should  be  given 
to  Latin. 

An  interesting  reply  was  received  from  Prof.  Ga- 
briel Casuso,  president  of  the  L^niversity  of  Havana, 
Cuba,  from  which  I  quote :  "I  believe  you  are  right 
in  every  respect — among  us,  the  laws  governing  the 
matter,  although  they  do  not  restrain  the  use  of  Latin, 
allow  the  employ  of  the  vernacular  tongue,  and  the 
pharmacists  are  not  obliged  to  dispense  prescription§ 
unless  they  are  written  in  plain  Spanish." 

To  secretaries  of  State  boards  of  health,  the  ques- 
tion was  sent,  "Would  your  examining  board  give  a 
candidate  a  low  grade,  should  he.  in  an  examination 
write  a  prescription  in  correct  English  instead  of 
writing  it  in  Latin? 

In  reply  to  this,  the  following  State  boards  ex- 
pressed, through  their  secretaries,  presidents  or  ex- 
amining officers,  their  willingness  to  accept  prescrip- 
tions written  in  English  at  the  same  value  as  those 
written  in  Latin :  Alaska,  Arkansas,  California,  Con- 
necticut, Florida,  Louisiana,  Montana,  Minnesota, 
Massachusetts,  New  Mexico,  Ohio,  Rhode  Island, 
Virginia.  Vermont.  Wisconsin  and  West  Virginia. 

The  following  State  boards  have  declared  their 
objection  to  prescription  writing  in  English:  Illinois, 
Iowa  and  New  Jersey.  This  makes  a  total  of  sixteen 
in  favor,  and  three  opposed. 

From  this  it  will  be  seen  that  the  sentiment  in  favor 
of  English  prescription  writing  is  surprisingly  gen- 
eral. 

1     »     M        

Substitute   for   Lard. 

On  account  of  the  scarcity  of  lard  in  Germany  va- 
rious substitutes  have  been  recommended.  Accord- 
ing to  Stier  {Pharm.  Zeit.)  good  results  in  making 
ointments  are  obtained  by  using  the  following  mix- 
ture: One  hundred  and  fifty  grammes  each  of  solid 
and  liquid  paraffin,  or  380  grammes  of  yellow  petro- 
latum are  melted,  to  the  molten  mass  370  grammes 
of  a  5  per  cent,  gelatin  solution  is  added,  and  the 
mixture  stirred  until  cool.  After  allowing  to  stand 
for  2  to  3  days  it  will  have  acquired  an  ointment-like 
consistence.  Insoluble  substances  are  suspended  in 
the  liquid  paraffin  before  l)eing  incorfwrated  into  the 
mass,  while  soluble  substances  are  dissolved  in  the 
warm  gelatin  solution.  It  should  be  added  that  the 
use  of  substitutes  for  lard  in  ointment-making  should 
be  resorted  to  only  in  necessity,  as  when  lard  is  di- 
rected, it  is  with  reference  to  its  easy  absorbability,  a 
quality  which  may  be  lacking  in  a  substitute. 
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PAPERS   READ  AT    CONVENTIONS 

From  among  the  many  papers  read  by  pharmacists  and  others  at  meetings  of  their  associa- 
■     tions,  some  of  the  more  valuable  and  interesting  are  selected  each  month  and  printed  here. 

Revising  the   United    States    Pharmacopoeia 


By  Dr.  H.  M.  Whelplev. 

Colorado    Pharmaceutical  Association. 


[The  principal  portions  of  a  paper  presented  under  the 
title  of  "The  Pharmacists'  Work  of  Today."] 

A  pharmacopoeia  is,  according  to  the  etymology  of  the 
word,  devoted  to  the  formulas  and  directions  for  prepar- 
ing medicines.  Taking  the  United  States  Pharmacopoeia 
as  a  type,  these  authorities  to-day  define  the  character, 
establish  the  purity,  and  regulate  the  strength  of  medi- 
cines for  the  country  in  which  the  pharmacopoeia  is  is- 
sued. Twenty-three  such  authorities  of  national  charac- 
ter are  now  in  use.  The  Swiss  Pharmacopoeia  is  published 
in  German,  French,  and  Italian;  the  United  States  Phar- 
macopoeia, in  ETnglish  and  Spanish;  and  some  other  phar- 
macopoeias are  published  in  two  languages.  Some  phar- 
macopoeias are  legal  authorities  in  more  than  one  coun- 
try, and,  on  account  of  the  itinerant  habits  of  mankind, 
all  of  the  leading  pharmacopoeias  are  found  in  different 
countries.  We  in  America  use  particularly  the  United 
States,  the  German,  the  British,  and  the  French  Pharma- 
copoeias. 

The  first  physician  in  the  forgotten  past  who  reduced 
to  writing  a  record  of  his  medicines  brought  Into  exist- 
ence the  first  pharmacopoeia.  In  the  course  of  time  came 
the  hospital  book  of  prescriptions,  the  formularies  pub- 
lished by  medical  authorities,  and,  in  1618,  the  London 
Pharmacopoeia.  Paris  also  issued  a  pharmacopoeia  in 
1639.  In  1699  Edinburgh  published  a  pharmacopoeia. 
Then  came,  in  1818,  the  first  pharmacopoeia  of  national 
character.  France  has  the  credit  for  it,  and  it  is  signifi- 
cant that  the  work  was  given  the  world  at  a  time  when 
the  country  was  in  the  throes  of  political  turmoil.  The 
United  States  also  realized  the  advantages  of  a  national 
pharmacopoeia,  and  published  its  first  one  in  1820. 

The  way  for  a  national  pharmacopoeia  in  this  country 
was  blazed  by  Dr.  William  Brown,  of  a  military  hospital, 
and  it  was  published  at  Lititz,  Lancaster  County,  Pa.,  early 
in  the  Revolutionary  War  (March  12th,  1778).  The  ad- 
vantages which  Dr.  Brown  claimed  for  his  little  volume 
of  thirty-two  pages  are  in  keeping  with  the  spirit  of  the 
times  in  Europe  to-day.  Dr.  Brown  says  that  the  eighty- 
four  formulas  for  internal  and  sixteen  for  external  reme- 
dies are  "adapted  especially  to  our  present  state  of  need 
and  poverty  which  we  owe  to  the  ferocious  cruelty  of  the 
enemy  and  to  the  cruel  war  brought  unexpectedly  upon 
our  fatherland"  which  sounds  like  a  recent  expression  In 
Germany,  Austria,  Russia,  France,  England,  Italy,  and 
particularly  Belgium. 

My  first  activity  in  editorial  work  of  a  pharmaceutical 
nature  began  In  1884,  at  a  time  when  the  pharmaceutical 
world  expected  soon  to  have  an  international  pharmaco- 
IKBla  as  a  result  of  several  years  of  previous  work.  Dur- 
ing the  seventh  triennial  convention  of  the  International 
Pharmaceutical  Congress,  at  Chicago,  in  1893,  the  Ameri- 
can Pharmaceutical  Association  tendered  the  sum  of  one 
thousand  dollars  for  use  in  preparing  an  International 
pharmacopoeia.  The  money  was  never  used.  It  has  since 
been  determined  that  the  pharmacists  of  the  principal 
countries  of  the  world  can  no  more  agree  on  general  for- 
mulas than  can  the  governments  of  the  world  on  a  plan 
of  International  peace.  In  1902  the  pharmacists  gave  up 
the  idea  of  securing  an  international  pharmacopoeia  which 
would  give  formulas  for  practically  all  of  the  preparations 
In  use  by  civilized  man,  and  went  to  the  other  extreme. 
The  International  Conference  for  the  Unification  of  Potent 
Remedies  which  met  in  Brussels  thirteen  years  ago,  came 
to  an  agreement  on  a  few  general  principles  to  be 
adopted  by  the  pharmacopoeias  of  the  different  countries, 
as  they  are  revised.  The  United  States  was  then  at  work 
on  the  U.  S.  P.  VIII,  and  was  the  first  country  to  fall  in 
line.     Other  countries  have  since  changed  some  of  their 


standards,  but  to  the  United  States  belongs  the  honor  of 
having  fully  acceded  to  the  letter  of  the  International 
agreement.  These  standards  are  only  of  a  general  char- 
acter, such  as  making  all  of  the  stronger  opium  prepara- 
tions 10  per  cent.,  the  liquid  arsenic  preparations  1  per 
cent,  and  having  a  certain  fi:^ed  strength  for  some  of  the 
most  universally  used  potent  remedies.  It  was  this  agree- 
ment which  caused  the  Revision  Committee,  ten  years  ago, 
to  reduce  the  strength  of  the  tinctures  of  aconite  and  of 
veratrum,  and  to  double  the  percentage  of  drug  In  the 
tincture  of  strophanthus. 

The  physicians  and  pharmacists  of  the  world  can  agree 
on  a  uniform  percentage  of  strength  for  potent  remedies, 
but  an  international  pharmacopoeia  is  an  impossibility, 
because  they  cannot  decide  on  the  color  for  some  liquids 
and  the  flavor  for  other  preparations,  nor  on  the  worth- 
less ingredients  to  be  retained  in  a  few  old-time  remedies. 
It  was  in  January,  1817,  one  year  before  the  appearance 
of  the  French  Codex,  which  was  the  first  pharmacopoeia 
of  a  national  character,  that  the  Medical  Society  of  the 
County  of  New  York  arranged  for  a  convention  of  dele- 
gates from  medical  societies  for  the  purpose  of  editing 
and  publishing  a  national  pharmacopoeia.  The  volume 
made  Its  appearance  December  15th,  1820.  This  conven- 
tion has  greatly  changed  in  character,  but  has  met  every 
ten  years  since  the  first  assembly  at  Washington,  January 
1st,  1820.  The  last  meeting  was  in  May,  1910,  and  the 
next  one  is  called  for  May,  1920.  The  Pharmacopoeia  has 
been  published  from  one  to  five  years  after  these  decen- 
nial conventions.  The  U.  S.  P.  VIII,  now  in  use,  appeared 
in  June,  1905.  We  may  anticipate  the  U.  S.  P.  IX  in  No- 
vember or  December,  1915.  It  is  misleading  to  refer  to 
the  Pharmacopoeia  of  1900,  or  the  one  of  1910,  as  no  re- 
vision since  the  first  one  has  been  published  in  a  decen- 
nial year.  We  should  form  the  habit  of  speaking  of  the 
new  Pharmacopoeia  as  the  U.  S.  P.  IX. 

Early  Pharmacopoeial  Revision  Work. 
The  pharmacopoeial  revision  work  in  this  country  began 
in  1820,  and  was  entirely  in  the  hands  of  the  medical  pro- 
fession.   A  few  physicians,  at  odd  moments,  decided  on 
the  text  of  the  first  five  publications  which  were  author- 
ized by  the  conventions  of  the  decennial  periods  1820  to 
1860,   inclusive.     In   1852   the  American   Pharmaceutical 
Association  asked  for  the  admission  of  pharmacists  to  the 
pharmacopoeial  revision  conventions,  and   secured   repre- 
sentation in  1870.    The  U.  S.  P.  published,  December  15th, 
1820,  is  a  small  volume  of  272  pages.    One-half  of  the  book 
is  taken  up  with  a  Latin  translation  of  the  English  text. 
It  was  soon  found,  however,  that  all  Latin-reading  phar- 
macists In  this  country  could  also  read  English;   so  the 
Latin   text   was   not   continued   in   subsequent   revisions. 
The  U.  S.  P.  of  1820  is  little  more  than  a  mere  list  of 
materia-medica  titles,  accompanied  by  a  collection  of  for- 
mulas,   without    working    directions    for    manipulations. 
Physicians  do  not  realize  the  value  of  the  Pharmacopoeia 
as  a  working  manual,  and  the  revisions  authorized   in 
1830,  1840,  1850,  and  1860  made  but  little  progress  in  that 
direction.    The  collection  of  early  Pharmacopoeias  In  the 
library  of  the  Denver  branch  of  the  American  Pharmaceu- 
tical Association  will  prove  instructive  as  well  as  inter- 
esting to  those  who  care  to  study  the  foundation  on  which 
the  greatest  work  of  American  pharmacists  is  built. 
Recent  Pharmacopoeial  Revision  Work. 
The  admission  of  pharmacists  to  the  convention  of  1870 
led  to  revision  along  broader  lines.     This  became  more 
apparent  with  the  publication  of  the  U.  S.  P.  VI,  author- 
ized by  the  convention  of  1880.    The  book  became  more 
popular  and  Important.    The  committee  elected  by  the  con- 
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\ention  of  1890  expanded  the  Pharmacopoeia  in  a  new 
direction.  Dr.  Charles  0.  Curtman  and  Professor  Fred- 
erick B.  Power  were  members  of  that  committee.  They 
tound  that  the  description  of  chemicals  and  the  tests  for 
purity  had  been  copied  from  foreign  authorities.  These 
practical  revision  workers  realized  that  the  chemicals  in 
the  American  drug  trade  do  not  always  come  from  the 
same  source  as  those  found  in  Europe,  nor  are  they  always 
made  by  the  same  processes.  The  chemicals  In  the 
United  States  have  impurities  not  occurring  in  those  of 
foreign  markets.  The  Pharmacopoeia  gave  no  tests  for 
such  substances,  but  detailed  tests  for  impurities  which 
never  occur  in  the  chemicals  of  the  American  market. 
The  U.  S.  P.  VII  became  a  working  manual  for  pharma- 
ceutical chemists  to  an  extent  not  covered  by  previous  re- 
visions. 

The  convention  of  1900  was  revolutionary  in  character 
and  incorporated  the  delegate  body  as  the  "United  States 
Pharmacopoeial  Convention."  The  general  principles 
adopted  and  the  instructions  given  the  Revision  Commit- 
tee all  evidenced  a  determination  to  make  the  Pharma- 
copoeia more  useful  in  the  drug  store,  the  laboratory,  and 
the  office  of  the  analyst.  The  U.  S.  P.  VIII  which  re- 
sulted, and  with  which  we  are  now  working,  is  acknowl- 
edged as  the  most  useful  pharmacopoeia  in  the  world.  In 
England  it  has  been  held  up  as  a  model  for  the  revisers 
of  the  British  Pharmacopoeia.  Germany  gave  the  Revision 
Committee  credit  for  advanced  pharmacopeeial  work.  The 
convention  of  1910  was  the  most  democratic  of  any  in  the 
series.  The  gathering  in  1820  was  made  up  entirely  of 
physicians.  The  deliberate  body  in  1910  represented  medi- 
cal schools,  pharmacy  schools.  State  medical  associations. 
State  pharmaceutical  associations,  the  American  Medical 
Association,  the  American  Pharmaceutical  Association, 
the  American  Chemical  Society,  the  United  States  army, 
the  United  States  navy,  the  United  States  Marine  Hospital 
and  Public  Service,  the  United  States  Department  of  Agri- 
culture, the  United  States  Department  of  Commerce  and 
Labor,  the  Association  of  Official  Agricultural  Chemists. 
the  Association  of  State  and  National  Food  and  Dairy  De- 
partments, the  National  Wholesale  Druggists'  Associa- 
tion, and  the  National  Dental  Association. 

Influence  of  the  Food  and  Drugs  Act. 
Prior  to  the  food  and  drugs  act  of  June,  1906,  the  manu- 
facturing pharmacists,  the  manufacturers  of  medicinal 
chemicals,  and  the  jobbing  druggists  regarded  the  Phar- 
macopoeia as  a  joke,  as  far  as  being  a  law  and  guide  for 
them.  Always  to  follow  the  Pharmacopoeia  never  entered 
even  the  edge  of  their  minds.  When  requested  by  the  Re- 
vision Committee  to  give  processes  and  tests  for  use  in 
revision  work,  the  information  was  not  forthcoming.  The 
U.  S.  P.  VIII  became  ofBcial  late  in  1905.  Early  in  1906  it 
became  apparent  that  the  food  and  drugs  act  would  be- 
come a  law  and  make  the  Pharmacopoeia  the  legal  stand- 
ard. The  chemists  in  manufacturing  and  wholesale  houses 
began  to  study  the  U.  S.  P.  VIII,  and  find  fault  with  limits 
of  purity  and  the  kinds  of  tests.  The  Board  of  Trustees 
autiiorizei  a  conference  of  the  Committee  on  Revision 
with  representatives  of  the  manufacturing  interests.  This 
resultel  in  the  publication  of  a  four-page  supplement  to 
the  flrst  print  of  the  U.  S.  P.  VI H,  changing  a  number  of 
standards  so  that  they  could  be  met  on  a  commercial  basis. 
Medicinal  purity  was  maintained,  but  chemical  purity  not 
always  necessitated.  This  was  not  a  supplement  of  cor- 
rections of  errors  in  the  Pharmacopoeia,  but  a  list  of  re- 
vision changes  which  would  not  have  been  necessary  if 
the  Committee  on  Revision  could  have  secured,  before 
printing  the  U.  S.  P.  VIII,  the  information  which  later 
came  so  freely  on  account  of  the  food  and  drugs  legisla- 
tion. The  full  co-operation  of  every  interest  in  any  way 
associated  with  pharmacy  or  medicine  is  now  assured  for 
revision  work.  This  condition  should  be  apparent  in 
the  U.  S.  P.  IX,  but  will  inure  to  a  fuller  extent  in  the 
preparation  of  the  V.  S.  P.  X,  which  will  be  authorized 
by  Uie  convention  of  May,  1920,  only  Ave  years  hence.    . 

The  Scope  of  the  Pharmacopoeia. 
Two  extreme  views  are  held  regarding  the  proper  scope 
of  the  Pharmacopoeia.  Some  contend  that  such  an  au- 
thority should  include  every  article  used  In  medicine 
which  Is  not  of  a  proprietary  nature.  A  few  years  ago  a 
practitioner  of  medicine,  high  In  pharmacopoeial  author- 
ity, stated  that,  "If  physlclanH  prescribe  brick  dust,  then 
brick  dust  should  be  defln«d  by  the  Pharmacopoeia."  Otber 


physicians  believe  that  only  medicines  of  "proved  thera- 
peutic value"  should  be  admitted  to  the  Pharmacopoeia. 
The  average  pharmacist  who  holds  views  on  this  subject 
expects  the  Pharmacopoeia  to  cover  a  scope  midway  be- 
tween these  two  extremes.  The  National  Formulary  re- 
lieves the  situation  very  much,  as  far  as  the  retail  phar- 
macist is  concerned.  The  proposed  Receipt  Book  of  the 
American  Pharmaceutical  Association  will  still  further 
help  furnish  standards  for  unofficial  medicines  of  ques- 
tionable therapeutic  value  of  a  discarded,  but  not  forgot- 
ten, class.  It  is  probable  that  the  convention  of  1920  will 
be  called  on  to  adopt  very  definite  action  on  scope  of  the 
U.  S.  P.  X.     .     .     . 

Work  of  a  Pharmacopoeial  Convention. 

When  the  three  or  four  hundred  delegates  convene  at  a 
decennial  assemblage,  the  flrst  work  is  the  adoption  of  a 
set  of  general  principles  to  govern  the  work  of  a  commit- 
tee on  revision  for  a  period  of  ten  years.  Then  comes 
the  election  of  a  new  set  of  officers,  the  commit- 
tee on  revision,  and  the  board  of  trustees.  A  record  of 
this  procedure  is  not  found  in  the  commentaries  on  the 
U.  S.  P.,  but  is  given  in  a  portion  of  the  Pharmacopoeia 
which  is  seldom  read  even  by  teachers  in  schools  of  phar- 
macy. I  refer  to  pages  I  to  LXXV,  inclusive.  I  advise 
you  to  read  this  section  of  your  Pharmacopoeia  at  the  first 
opportunity.  It  will  give  you  a  better  idea  of  the  Ameri- 
can Pharmacist's  Work  of  To-Day. 

The  work  of  the  Committee  on  Revision  goes  on  so 
quietly  that  no  one  realizes  the  nature  or  full  extent  of 
the  task.  The  General  Committee  consists  of  fifty-one 
members,  who  work  without  salary  or  assurance  of  ade- 
quate remuneration.  This  large  body  finally  passes  on  all 
questions  brought  before  it,  and  must  approve  the  Phar- 
macopoeia as  a  whole  before  the  pages  are  electrotyped 
for  printing.  Each  of  the  fifty-one  members  has  a  large 
ring  cover  in  which  .to  file  the  recent  correspondence. 
The  letters  are  mimeographed  on  legal  cap  size  sheets. 
The  pages  are  numbered  consecutively,  and  the  letters 
dated  and  numbered.  Canvas  binders  are  furnished,  each 
holding  five  hundred  sheets  of  the  accumulated  corre- 
spondence. Thus  each  member  has  a  complete  set  of  vol- 
umes covering  all  of  the  work  of  the  General  Commit- 
tee.   .    .     . 

The  General  Committee  is  divided  into  fifteen  sub-com- 
mittees on  as  many  different  subjects.  Each  one  of  the 
smaller  committees  has  a  chairman  who  conducts  corre- 
spondence with  the  associates  on  his  committee.  Each 
member  of  a  sub-committee  has  a  full  set  of  all  of  the 
correspondence  of  the  committee.  As  some  persons  serve 
on  two  or  more  committees,  this  correspondence  becomes 
very  voluminous. 

The  Executive  Committee  of  fifteen  receives  the  reports 
of  the  sub-committees  and  votes  on  them  before  subjects 
go  to  the  General  Committee  for  approval.     .     .     . 
Digest  of  Comments  on  the  U.  S.  P. 

In  1905  the  government  started  In  the  Hygienic  Labora- 
tory a  series  of  bulletins,  covering  all  of  the  current  com- 
ments made  on  the  U.  S.  P.  Ten  volumes  have  thus  far 
been  published.  Each  one  contains  about  five  hundred 
pages.  If  you  de.slre  to  know  what  has  been  said  about 
the  Pharmacopoeia  or  any  official  substance  by  members 
of  the  Colorado  Pharmacal  Association,  you  will  find  it  in 
this  set  of  ten  government  publications.  Copies  may  be 
purchased  at  a  nominal  price  from  the  government 
printer  at  Washington.  No  one  should  write  a  paper  on 
an  official  substance  without  seeing  what  others  have 
said  on  the  same  subject  before  him.  This  series  of  bul- 
letins will  give  the  author  reference  to  all  that  has  been 
published  during  ten  years. 

Board  of  Trustees  of  the  U.  S.  P.  C. 

All  financial  transactions  and  business  of  the  U.  S.  P. 
C.  are  transacted  by  a  Board  of  Trustees  of  five  elected 
members,  together  with  the  president  of  the  convention 
and  the  chairman  of  the  Committee  on  Revision,  as  ex- 
oRlcIo  members.  Each  member  of  the  board  preserves  the 
correspondence  of  the  board  in  a  manner  similar  to  that 
followed  In  the  revision  work.  Every  item  of  expense 
must  be  authorized  by  the  entire  board.  Bills  are  paid 
only  by  voucher  checks  which  show  the  nature  of  the  ex- 
pense. The  chairman  and  the  secretary  of  the  board  and 
the  treasurer  of  the  convention  must  sign  all  voucher 
checks.  The  board  holds  annual  meetings,  but  most  o{ 
the  business  Is   transacted  by   mail,  and   all   is   mimeo- 
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graphed,  so  that  the  record  in  the  hands  of  each  trustee 
is  complete.     .     .    . 

Payment  for  Use  of  U.  S.  P.  Text. 
Each  revision  of  the  Pharmacopcela  Is  copyrighted  by 
the  Board  of  Trustees,  No  author  or  publisher  can  legally 
use  portions  of  the  text  of  the  Pharmacopcela  without 
having  permission  from  the  board.  A  statement  that  this 
permission  has  been  granted  must  be  printed  on  the  re- 
verse of  the  tUIe-page.     .     .     . 

Pharmacopoeia!  Income  and  Expense. 

The  U.  S.  P.  C.  has  but  three  sources  of  income.  They 
are  the  sales  of  the  Pharmacopoeia  in  English,  the  sales 
of  the  Spanish  translation,  and  the  payments  made  for 
the  use  of  text.  This  Income  since  the  publication  of  the 
U.  S.  P.  VIII  In  1905  amounts  to  about  $125,000. 

The  U.  S.  P,  C.  has  three  sub-divlslons  of  expenses. 
They  are  (1)  revision  work,  (2)  payment  for  publication 
and  sales,  and  (3)  the  cost  of  administering  the  business 
of  the  corporation.  The  records  are  kept  in  a  manner 
that  shows  expenses  in  detail,  so  that  the  convention  of 
1920  will  know  the  total  cost  of  the  Spanish  translation, 
the  Committee  on  Revision  expenses  tor  supplies,  the 
amount  spent  by  the  Board  of  Trustees  for  meetings,  and 
all  other  such  details  that  may  be  of  Interest. 

The  by-laws  of  the  U.  S.  P.  C.  provide  that  the  members 
of  the  Board  of  Trustees  must  serve  without  compensa- 
tion. The  members  of  the  Committee  on  Revision  are 
not  salaried,  but  the  trustees  may  vote  them  honoraria. 
This  will  be  regulated  by  the  cash  balance  rather  than 
the  value  of  the  services  rendered.  The  Committee  on  Re- 
vision of  the  U.  S.  P.  VIII  received  a  blanket  payment 
of  $200  for  each  member.  Additional  amounts  were  then 
paid  to  some  of  the  members  who  had  carried  the  main 
burden  of  the  work. 

The  chairman  of  the  Committee  on  Revision  is  the  one 
officer  who  has  constant  work  of  responsibility,  volume 
and  detail.  He  is  the  only  one  who  receives  a  fixed 
salary. 

Proof-Reading  of  the  Pharmacopoeia. 
Proof-reading  is  tiresome  routine  and  a  thankless  pro- 
cedure at  best.  The  proof-reading  of  the  Pharmacopoeia, 
where  a  single  wrong  figure  may  cause  error  resulting  in 
death,  is  a  grave  responsibility.  The  copy  Is  prepared 
■with  much  care,  and  the  proof  read  by  expert  profes- 
sionals in  the  publishing  house.  Galley  proofs  are  fur- 
nished the  fifty-one  members  of  the  General  Committee  on 
Revision.  The  page  proofs  are  distributed  In  a  similar 
manner.  Even  the  proofs  of  the  plates  for  the  final  print- 
ing are  read.  The  first  order  for  printing  calls  for  10,000 
or  more  copies.  Of  this  number,  1,000  or  2,000  are  run  off, 
.  bound,  and  placed  on  the  market  to  be  proof-read  by  the 
eager  and  critical  eyes  of  the  pharmacists  at  large.  If 
errors  should  be  reported,  the  plates  would  be  corrected 
before  more  copies  be  printed.  I  am  pleased  to  say  that 
serious  mistakes  have  never  been  found  in  the  printed 
volume.    .    .    . 

U.  S.  P.  Publicity. 

For  the  first  time  In  pharmacopceial  work  in  this  coun- 
try, publicity  has  been  given  to  the  proposed  changes  In 
text.  The  Journal  of  the  A.  Ph.  A.  has  published  six  In- 
stalments of  "Abstracts  of  Proposed  Changes,"  together 
with  "New  Standards  and  Descriptions."  The  pharma^ 
ceutical  press  in  general  has  republished  much  of  this 
matter.  This  publicity  has  led  to  comments  from  phar- 
macists at  large,  and  will,  no  doubt,  avoid  some  of  the 
criticisms  of  the  new  work  which  might  otherwise  be  ex- 
pected when  the  U.  S.  P.  IX  is  placed  on  the  market. 


Difficulties  of  the  Revision  Committee. 

By  Prof.  L.  E.  Sayre. 
Kansas  Pharmaceutical   Association. 
[Only  a  portion  of  this  paper  is  given  here.] 
Perhaps  one  of  the  greatest  dlflJcultles  in  the  revision  of 
the  Pharmacopcela  is  to  be  found  in  bringing  about  an 
agreement  of  fifty  men   (members  of  the  committee)  on 
questions  of  major  and  minor  importance;  the  committee 
of  about  fifteen  pharmacists  and  about  twenty  experts  in 
different  lines  touching  pharmacy  and  medicine.    These  In- 
dividuals naturally  have  different  points  of  view  and  some 


have,  as  one  would  expect,  decided  opinions.  Many  ques- 
tions have  to  be  settled  by  argument,  final  conviction  and 
agreement  of  the  majority  of  the  members. 

One  of  the  discussions  brought  out  in  the  early  part  of 
the  work  related  to  the  question  of  elimination  or  erase- 
ment  from  the  Pharmacopoeia  of  the  less  useful  and  obso- 
lete drugs  and  remedial  agents.  The  discussion  was  a 
spirited  one  between  the  practical  clinicians,  technical 
pharmacologists  and  the  practical  pharmacists. 

The  practical  pharmacists  contended  that  what  should 
be  considered  useful  and  incorporated  in  the  Pharmaco- 
poeia were  those  remedies  and  drugs  which  were  prescribed 
by  physicians;  the  clinicians  argued  that  they  were  the 
ones  who  should  decide  what  they  found  to  be  useful  by 
their  daily  practice  at  the  bed-side;  but  the  pharmacolo- 
gists contended  that  only  those  drugs  and  agents  should  be 
considered  that  had  been  proven  to  be  so  by  actual  test  in 
the  pharmacological  or  physiological  laboratory.  Between 
these  factions  there  arose  a  spirited  debate  which  resulted 
in  the  publication  of  a  statement  by  Doctor  Soils  Cohen, 
one  of  the  committee,  which  is  worthy  of  quotation.  He 
said  in  substance:  "We  physicians  cannot  all  become 
trained  experimenters  In  pharmacology.  Laboratory  in- 
vestigations alone  are  useless;  clinical  observation  alone 
is  insufficient.  Both  are  needed,  and  the  wise  physician 
makes  use  of  both,  but  the  same  intelligent,  discriminating 
reserve  must  be  exercised  in  the  one  case  as  in  the  other." 

We  need  knowledge  of  the  pharmacological  laboratory, 
as  we  need  the  knowledge  of  the  bed-side,  and,  the  cli- 
nician who  would  reject  the  information  offered  him  by 
the  pharmacologist  Is  as  foolish  as  the  pharmacologist 
who  sneers  at  the  observations  of  the  clinician.  Both  are 
necessary  and  both  must  be  taught.  But  since  the  condi- 
tions of  disease  cannot  accurately  be  reproduced  in  the 
laboratory,  its  results  are  limited  and  incomplete;  and 
the  truly  scientific  pharmacologist  is  the  first  to  acknowl- 
edge that  the  final  word  as  to  the  action  and  worth  of  the 
drug  in  the  actual  practice  of  medicine  lies,  not  with  him, 
but  with  the  clinician.     •     •     * 

The  Pharmacopoeia  is,  in  Itself,  simply  and  solely  a  book 
of  drug  standards.  However,  it  may  be  restricted  or 
broadened  in  its  scope,  and  to  whatever  purposes,  profes- 
sional or  public,  it  may  be  applied,  whether  it  be  appealed 
to  in  the  courts,  taught  in  the  schools  of  pharmacy  and 
of  medicine,  referred  to  by  physicians,  manufacturers  of 
pharmaceuticals,  retail  druggists,  lawyer,  juryman  or 
judge — its  fundamental  character  is  not  altered.  It  de- 
scribes drugs,  prescribes  methods  of  preparation,  and  fixes 
standards  and  tests  of  identity,  quality  and  purity.  *    •    • 

The  question  of  newer  remedies  has  been  a  very  difficult 
one  to  settle.  What  should  be  added  and  selected  from  the 
vast  number  of  these  rapidly  multiplying  agents  has  been 
a  serious  question.  Two  factions,  having  decided  opinions 
upon  the  subject,  have  arisen  in  the  committee,  one  claim- 
ing that  no  synthetic  or  organic,  or  synthetic  new  remedy 
that  has  an  unlimited  patent  control  should  be  Introduced. 
The  other  claims  that  the  Pharmacopoeia  should  have  no 
such  basis  for  recognition  of  this  class;  their  basis  of  rec- 
ognition would  be  the  question  of  therapeutic  usefulness 
alone.  The  necessity  for  a  revised  list  is  apparent  to  every 
one  who  has  studied  the  multiplication  of  these  organic 
products.  Our  present  Pharmacopoeia  seems  to  recognize 
a  list  of  only  about  ninety-four  organic  drugs,  which  in- 
cludes the  volatile  oils,  alkaloids,  and  so  forth.  A  strong 
effort  is  being  made  to  include  such  articles  as  aspirin, 
beta-eucaine,  heroin,  phenolphthalein,  theobromsallcylate 
of  sodium  (dluretin)  veronal,  and  so  forth. 

To  give  some  idea  of  the  difficulty  one  would  have  if 
they  were  to  make  a  selection  of  synthetic  organic  chemi- 
cals that  have  been  more  or  less  popular  in  different  sec- 
tions of  this  country  and  Europe,  we  have  gone  over  the 
list  of  those  favorably  commented  upon  during  the  last 
three  years,  and  we  find  the  number  to  climb  up  to  the 
high  figure  of  1,169— the  highest  output  being  in  1911, 
when  the  total  for  the  year  was  546. 

Through  all  these  and  many  more  difficulties,  the  Phar- 
macopoeia has  been  obliged  to  fight  its  way,  and  now  that 
it  is  approaching  completion,  let  me  state  it  will  be,  in  my 
opinion,  when  completed,  one  of  the  most  comprehensive 
and  satisfactory  works  of  its  kind  to  be  found  in  any  na- 
tion or  in  any  language.  It  will  represent,  without  local 
restriction  or  local  prejudice,  drugs  and  remedial  agents 
which  will  secure  uniformity  of  composition  and  therapeu- 
tic activity. 
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ABSTRACTS  FROM  VARIOUS  SOURCES 

Under  this  head  is  presented  each  month  the  cream  of  the  contents  of  the  principal  pharma- 
ceutical journals  of  the  world,  as  well  as  condensed  statements  of  facts  and  theories  of  interest 
to  pharmacists  taken  from  medical,  chemical  and  other  professional  or  technical  periodicals. 


Diet  and  Pellagra. 

McDonald  (Journ.  Trop.  Med.)  is  of  the  opinion 
that  no  investigation  into  the  etiology  of  pellagra  can 
be  complete  which  does  not  include  within  its  scope 
the  determination  of  the  absent  element  in  the  dietary 
of  pellagrins.  On  the  assumption  that  all  fatty  articles 
of  diet,  such  as  butter,  cream,  etc.,  are  more  or  less 
expensive  and  therefore  not  obtainable  by  the  poorer 
classes,  he  suggests  that  it  is  possible  that  a  deficiency 
of  these  in  the  diet  may  prove  to  be  a  factor  in  its 
causation.  The  fact  of  the  great  prevalence  of  pellagra 
in  State  institutions  in  all  parts  of  the  world  as  com- 
pared with  its  total  absence  among  attendants  and 
employees  in  such  institutions,  is  rather  in  favor  of 
this  theory,  for  the  inmates  are  entirely  restricted  to 
institution  dietaries,  which  dietaries  are,  as  a  rule, 
very  deficient  in  fatty  elements,  whereas  the  attend- 
ants, even  in  cases  in  which  rations  are  provided,  are 
at  liberty  to  supplement  their  diet  at  will.  But  whether 
the  deficiency  be  of  fat  or  of  some  other  element  of 
diet,  the  author  believes  that  pellagra  only  occurs 
among  those  persons  who  by  reason  of  poverty  or 
confinement  in  an  institution,  or  eccentricity  of  taste, 
or  constitution,  such  as  dyspepsia,  are  debarred  from 
exercising  a  natural  selection  in  regard  to  articles  of 
diet.  The  author  has  not  found  any  treatment  which 
could  be  considered  successful.  Arsenic  does  not 
seem  to  have  much  effect  on  the  course  of  the  disease. 
Diarrhea  is  treated  with  usual  remedies.  In  mild 
cases  rest  and  increased  dietary  appears  to  benefit 
the  patient. 


Trachoma  in  America. 

The  National  Committee  for  the  Prevention  of 
Blindness  has  set  forth  in  Publication  6  the  history  of 
investigations  of  trachoma  in  the  United  States  and 
the  facts  and  figures  showing  its  prevalence,  its  ef- 
fects on  vision  and  the  methods  of  control  and  eradi- 
cation. It  is  said  that  sufficient  publicity  has  been 
given  to  the  term  "trachoma"  in  the  past  twenty-five 
years  to  make  it  familiar,  yet  it  is  doubtful  whether 
there  is  yet  any  general  realization  of  its  menace  to 
the  eyesight  even  in  those  communities  in  which  it 
has  secured  a  strong  foothold.  Among  these  com- 
munities eastern  Kentucky  has  been  for  a  number  of 
years  a  focus  for  continuing  and  no  doubt  spreading 
the  disease  to  other  parts  of  the  country,  so  that  now, 
according  to  the  investigations  of  the  representatives 
of  the  Public  Health  Service  and  the  Kentucky  board 
of  health,  there  are  33,000  cases  of  the  disease  in 
Kentucky  alone.  Foci  of  the  disease  exist  also  in 
other  parts  of  the  United  States,  some  among  the 
large  industrial  communities,  but  chiefly  among  the 
Indians  on  the  various  government  reservations.  The 
Annual  Report  of  the  Surgeon  General  of  the  United 
States  Public  Health  Service  states  that  the  best  solu- 
tion of  the  trachoma  problem  has  been  found  to  be 
the  establishment  of  small  hospitals  for  the  treatment 
of  the  disease  in  localities  in  which  it  is  prevalent; 


and  that  the  service,  therefore,  now  maintains  five 
trachoma  hospitals  in  the  three  States  of  Kentucky, 
Virginia  and  West  Virginia.  In  the  past  fiscal  year 
12,000  cases  of  the  disease  were  treated,  and  in  ad- 
dition the  hospitals  liave  been  used  as  centers  for 
educational  work.  In  Kentucky  alone,  during  the 
year,  1,308  such  visits  were  made.  In  Kentucky  also, 
surveys  were  made  in  sixteen  counties,  and  of  18,016 
people  examined  7  per  cent,  were  found  to  be  suffer- 
ing from  trachoma.  A  special  feature  of  the  work 
has  been  the  giving  of  lectures  and  clinics  before 
medical  societies  in  various  counties  where  trachoma 
hospitals  could  not  be  established. 


Thymol  from  Horsemint. 

That  the  commercial  production  in  this  country  ol 
thymol  from  horsemint  may  be,  under  favorable  cir- 
cumstances, a  profitable  undertaking  is  indicated  by 
recent  investigations  of  the  United  States  Depart- 
ment of  Agriculture,  the  results  of  which  are  pub- 
lished in  Bulletin  372.  Horsemint  is  found  wild  on 
light,  sandy  soils  over  the  entire  region  from  south- 
ern' New  York  to  Florida  and  westward  to  Wiscon- 
sin, Kansas  and  Texas.  It  is  probable  that  it  will 
thrive  under  cultivation  wherever  it  is  found  growing 
wild,  but  local  economic  conditions  must,  of  course, 
be  considered  in  determining  whether  or  not  its  pro- 
duction would  be  profitable.  A  plantation  of  horse- 
mint will  not  have  to  be  replanted  oftener  than  once 
in  five  years,  and  under  average  conditions  may  con- 
tinue to  give  a  good  yield  for  a  still  longer  time. 
After  the  first  year  a  material  reduction  can  be  made 
in  the  cost  of  fertilizers  if  the  distilled  herb  is  re- 
turned to  the  soil.  Much  information  about  cultiva- 
tion, harvesting  and  distilling  is  given  in  the  bulletin. 


The  Use  of  Quinine  as  an  Antiseptic. 

Taylor  (L'Union  Pharmaceutique)  says  that  solu- 
tions of  quinine  are  much  more  effective  than  solu- 
tions of  the  same  strength  of  phenol  in  the  treatment 
of  gaseous  gangrene ;  a  fortunate  discovery,  as  phenol 
often  produces  gangrene,  especially  in  dilute  dress- 
ings, as  has  often  been  reported  in  the  Circular.  The 
American  Ambulance  Corps  of  Paris  are  accustomed 
to  use  one  per  cent,  solutions  of  quinine  hydro- 
chloride in  cases  of  gaseous  gangrene,  and  even  in 
the  treatment  of  other  infections. 


Manna  on  Olive  Trees. 

Battendier  {Jour,  pharm.  chim.)  reports  a  very  un- 
usual phenomenon — the  formation  of  manna  on  Al- 
gerian olive  trees.  The  trees  had  been  attacked  by 
the  larvat  of  a  beetle  named  cossus,  and  the  cavities 
and  galleries  produced  by  the  larvae  were  filled  with 
manna.  In  addition  to  this,  the  trunks  were  covered 
with  large  stalactites  of  the  sugar. 
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How  Beeswax  is  Bleached. 

A  representative  of  the  Chemist  and  Druggist  de- 
scribes how  beeswax  is  bleached  in  an  old-time  Lon- 
don establishment.  Tanks  of  beeswax  are  heated  to 
a  definite  temperature  by  means  of  coiled  steam  pipes 
placed  inside.  The  contents  are  afterwards  run  off 
into  a  cold  stream  of  running  water  which  has  the 
effect  of  shredding  the  wax,  which  is  then  collected 
into  baskets  at  the  end  of  the  water  chute,  and  placed 
on  large  canvas  sheets  in  the  open  and  ex{x>sed  to  the 
sun's  rays.  The  shredded  wax  is  turned  over  from 
time  to  time  and  sprayed  with  cold  water.  The  sun's 
rays  do  not  penetrate  to  the  center,  the  outside  only 
becomes  white,  so  that  when  the  surface  color  has 
disappeared  the  wax  is  remelted,  and  the  treatment 
repeated  over  and  over  again  until  the  mass  becomes 
uniformly  white.  It  is  finally  melted  and  formed 
into  discs  or  blocks.  Any  method  of  shortening  the 
time  taken  in  any  process,  says  the  writer,  is  natu- 
rally attractive  to  manufacturers  in  all  branches  of 
industry.  To  bleach  wax  by  the  sun's  rays  takes 
about  two  weeks,  but  only  a  short  time  when  chem- 
ically treated.  The  latter  process  is,  however,  ob- 
jectionable, because  it  not  only  injures  the  material, 
but  where  bleaching-powder  is  used  the  whole  of  the 
chlorine  cannot  be  removed.  Each  form  of  bleach- 
ing has  its  special  uses,  but,  speaking  generally,  the 
advantages  of  air-bleached  over  cheriiically  bleached 
beeswax  for  all  medicinal  ointmen's,  toilet  creams 
and  pharmaceutical  preparations  are  obvious. 


Deficiency  in  Official  Tests  for  Calcium 
Compounds. 

Smith  (Journ.  Am.  Pharm.  Asso.)  calls  attention 
to  a  deficiency  in  the  tests  of  the  United  States  Phar- 
macopoeia for  the  identification  of  calcium  com- 
pounds and  for  the  detection  of  certain  possible  con- 
taminations, such  as  might  easily  lead  to  serious  re- 
sults because  of  the  false  sense  of  security  the  official 
tests  would  give.  He  reports  examination  of  a  sample 
supposed  to  consist  mainly  at  least  of  calcium  salts. 
It  was  expected  that  the  U.  S.  P.  tests  laid  down  for 
precipitated  chalk  would  definitely  establish  its 
identity  as  such  and  also  detect  in  great  probability 
any  impurity  or  admixture.  The  sample  stood  all 
the  tests  and  conformed  also  to  the  description  of 
physical  properties  given.  Further  examination, 
however,  showed  that  the  sample  was  not  calcium 
carbonate,  that  it  contained  neither  calcium  nor  mag- 
nesium, but  consisted  of  strontium  carbonate  con- 
taminated with  about  1.5  per  cent,  of  barium  car- 
bonate. The  author  notes  that  the  test  upon  which 
the  Pharmacopoeia  relies  entirely  for  the  identification 
of  calcium  salts  is  the  production  of  a  precinitate  on 
addition,  to  the  neutral  solution,  of  a  solution  of 
ammonium  oxalate,  said  precipitate  to  be  soluble  in 
hydrochloric  acid,  but  insoluble  in  acetic  acid.  But 
this  reaction  is  by  no  means  characteristic  of  calcium 
alone.  It  is  shared  by  strontium  and  to  some  extent 
by  barium,  and  neither  of  these  latter  is  excluded  or 
detected  by  anv  other  test  provided.  "It  is  true,"  he 
says,  "that  calcium  salts  are  not  liable  to  contain 
either  barium  or  strontium  as  natural  impurities,  nor 
are  these  liable  to  be  introduced  in  the  course  of 
manufacture,  but  accidental  substitution  or  admixture 
might  readilv  take  place,  and  such  contingencies 
should  certainly  be  guarded  against  by  suitable 
means.    Examination  of  the  text  of  the  U.  S.  P.  per- 


taining to  other  calcium  salts  shows  that  in  no  case  do 
the  tests  adequately  differentiate  calcium  from  other 
alkaline  earth  compounds.  A  test  for  the  identifica- 
tion of  a  substance  should  be  characteristic  enough 
to  distinguish  it  from  everything  else  beyond  all 
reasonable  doubt.  Of  course,  the  remedy  foi  the  de- 
fects pointed  out  in  this  note  is  self-evident  to  every 
competent  analyst.  It  need  not  be  mentioned  tiiat  a 
saturated  water  solution  of  calcium  sulphate  would 
seem  to  be  the  simplest  means  of  detecting  the  pres- 
ence of  either  barium  or  strontium." 


Poisoning  in  the  Anilin  Industries. 

Luce  and  Hamilton  {Joum.  Am.  Med.  Asso.) 
give  a  summary  of  the  European  observations  on  the 
diseases  occurring  in  the  anilin  industry  and  also  a 
statement  of  the  industries  in  which  the  anilin  prod- 
ucts have  recently  come  to  be  used  in  this  country. 
Pure  anilin  has  never  been  known  to  be  poisonous, 
they  say,  but  pure  anilin  is  not  used  in  industry.  What 
is  known  as  anilin  is  a  mixture  of  anilin  and  metato- 
luidin,  paratoluidin,  orthotoluidin  and  xylidin  in 
varying  proportions.  Unlike  most  volatile  poisons,  it 
gives  no  warning,  but  according  to  Lehmann  it  is 
toxic  in  even  smaller  doses  than  are  benzene,  chloro- 
form or  carbon  disulphide.  The  symptoms  are  com- 
mon to  the  whole  group,  including  nitrobenzene  and 
its  derivatives.  The  first  is  weariness  or  sleepiness, 
flushing  of  the  face,  sense  of  fulness  in  the  head  and 
even  slight  mental  confusion,  dryness  of  the  throat 
and  difficulty  in  swallowing.  As  the  poisoning  in- 
creases, the  color  of  the  face  changes  from  red  to 
livid  blue  or  even  to  deep  purple.  The  pulse  is  rapid 
and  weak,  the  temperature  subnormal,  headache 
comes  on  early  and  is  often  violent  with  dizziness 
and  nausea,  and  in  more  serious  cases  decided 
dyspnea,  increasing  mental  confusion  and  sometimes 
loss  of  consciousness,  which  may  occur  suddenly, 
sometimes  after  one  has  left  the  poisoned  atmosphere. 
Usually  industrial  cases  do  not  become  severe, 
but  they  may  confuse  the  physician.  In  milder 
cases  patients,  usually  recover  promptly,  but  severe 
cases  may  incapacitate  a  man  for  several  weeks. 
The  poison  may  enter  by  the  skin  or  lungs,  or 
both.  The  principal  pathologic  action  as  a  blood 
poison  is  the  formation  of  methemoglobin.  and  later 
symptoms  are  caused  by  elimination  of  the  poison. 
The  authors  review  some  of  the  cases  published  as 
occurring  in  the  United  States,  reproducing  the  ob- 
servations more  or  less  fully;  the  danger  is  aggra- 
vated by  hot.  damp  weather,  heated  rooms  and  poor 
ventilation.  Young  men  seem  more  suscentible  than 
elder  ones,  blondes  than  brunettes  and  drinkers  rather 
than  the  temperate.  Its  early  recognition  is  im- 
portant, and  the  treatmen*^  consists  in  fresh  air. 
oxygen  and  heart  stimulants.  Prevention  from  sub- 
sequent exposure  is  imperative. 


New^  Alkaloids  in  Tobacco. 

Noga  (Mitflt.  k.  k.  ocster.  Tabakr.)  has  isolated 
from  tobacco  two  new  alkaloids.  One  has  been  named 
nicotoine,  its  formula  being  CsH,,N.  specific  gravity 
09545,  refractive  index  1.5105,  boiling  at  208°  C.  and 
possessing  an  odor  recalliner  that  of  pyridine.  The 
other  is  isonicotoine,  CmHnjN,,  an  oily,  colorless 
liquid,  specific  gravity  1.0984  and  refractive  index 
1.5749.  It  is  optically  inactive  and  when  oxidized 
\ields  nicotinic  acid. 
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Beef  Extract. 

The  Pharmaceutische  Zentralhalle  gives  an  abstract 
of  a  very  exhaustive  article  by  Lebbin  on  the  manu- 
facture of  beef  extract — a  preparation,  by  the  way, 
of  questionable  value,  to  say  the  least.  The  conclu- 
sions arrived  at  by  the  author  from  his  experiments 
are  the  following:  (i)  The  yield  in  extract  depends 
on  the  age  of  the  meat,  old  meat  giving  a  higher 
yield  than  fresh  meat.  Yields  as  high  as  5.5  per  cent. 
are  obtained,  but  yields  as  low  as  3  per  cent.,  as  re- 
ported by  the  Liebig  Company,  could  not  be  observed. 
(2)  For  preparing  the  extract,  preferably  distilled 
water  and  never  water  containing  more  than  o.oi  per 
cent,  of  total  solids  should  be  used.  (3)  The  ash 
should  vary  between  i5  and  21.5  per  cent.  (4)  The 
percentage  of  sodium  chloride  should  not  materially 
exceed  10  per  cent.  (5)  The  amount  of  phosphoric 
acid  anhydride  in  the  ash  should  be  at  least  30  per 
cent.  (6)  The  percentage  of  nitrogen  should  vary 
between  7  and  8.5  per  cent.  <7)  At  least  12.5  per 
cent,  of  the  total  nitrogen  should  be  present  in  the 
form  of  creatinine.  (8)  Not  more  than  3  per  cent, 
of  the  total  nitrogen  should  be  present  in  the  form  of 
ammonium  salts.  (9)  Twenty-five  per  cent,  of  the 
total  nitrogen  should  be  present  as  albumoses.  ( 10) 
Ah  abnormal  amount  of  succinic  acid  indicates  that 
autolyzed  meat  has  been  used  for  preparing  the  ex- 
tract. (11)  Lactic  acid  is  present  to  an  extent  of 
about  10  per  cent.  (12)  Liebig's  extract  is  prepared 
from  autolyzed  meat,  previously  treated  with  hydro- 
chloric acid. 


Alcohol  for  Retarding  the  Setting  of  Plaster  of 
Paris. 

Astruc  and  Canals  {Joitrn.  pharm.  cliim.  through 
Pharm.  Journ.)  find  that  alcohol  added  to  the  water 
employed  for  slaking  plaster  of  paris  has  a  very 
marked  effect  in  retarding  the  time  of  setting  and  in 
lessening  the  degree  of  heat  evolved  in  the  reaction. 
This  effect  is  directly  proportional  to  the  quantity  of 
alcohol  added.  In  round  numbers,  the  addition  of  10 
per  cent,  of  alcohol  doubles  the  period  of  time  re- 
quired for  the  setting  of  plaster  for  surgical  pur- 
poses. Thus,  10  grammes  of  plaster  of  paris  slaked 
with  60  mils  (c.c.)  of  water  took  fourteen  minutes  to 
set;  with  the  addition  of  10  per  cent,  of  alcohol, 
thirty  minutes  was  required,  and  with  25  per  cent., 
an  hour.  Since  alcohol  is  always  at  hand  in  the 
pharmacy;  it  is  more  convenient  to  use  than  other 
ingredients  previously  suggested  for  the  pur- 
pose, such  as  marshmallow  powder,  tragacanth,  gum 
acacia,  or  linseed  mucilage.  By  means  of  this  mix- 
ture of  alcohol  and  water  a  surgical  plaster  can  be 
pref)ared  to  set  at  almost  any  desired  time. 


Calciglycin. 

Calciglvcin,  a  calcium  ciiloride  diglycocoll  com- 
pound Caa.,(2NH,CH,COOH)-t-4H,0,  occurs  as 
colorless  prismatic  needles,  which  form  neutral  solu- 
tions and  do  not  possess  the  disagreeable  taste  of  cal- 
cium chloride.  The  product  is  not  hygroscopic,  and 
can  therefore  be  compressed  into  stable  tablets. 
I-oewy  (Ther.  d.  Geg.)  highly  recommends  calci- 
glycin as  a  substitute  for  calcium  chloride  for  inter- 
nal use. 


Fluid  Extract  of  Golden  Seal. 

Blomberg  (Pharm.  Weekbl.)  reports  on  results  ob- 
tained by  applying  the  various  methods  recommended 
for  assaying  fluid  extract  of  golden  seal.  Incidentally 
he  also  mentions  the  superiority  of  the  manufactur- 
ing process  of  the  fluid  extract  as  given  in  the  U.  S. 
P.  over  other  processes,  by  which  a  preparation 
with  a  much  higher  percentage  of  alkaloid  is  ob- 
tained. He  attributes  this  to  the  use  of  glycerin, 
which  seems  to  have  a  peculiar  action  of  the  cell- 
walls,  and  to  the  long  time  allowed  for  maceration. 
While  a  fluid  extract  prepared  according  to  the 
process  of  the  Dutch  Pharmacopoeia  assayed  only  2.6 
per  cent,  of  alkaloid,  a  fluid  extract  prepared  accord- 
ing to  the  U.  S.  P.  process  assayed  3.2  per  cent.  The 
assay  was  made  by  v.  Ledden-Husebosch's  method, 
and  the  alkaloid  from  the  fluid  extract  prepared  ac- 
cording to  the  U.  S.  P.  was  obtained  as  snow-white, 
large  crystals,  while  that  obtained  from  the  other 
product  was  a  yellowish-crystalline  mass.  The  pre- 
cipitate formed  on  standing  in  the  fluid  extract  pre- 
pared by  the  process  of  the  Dutch  Pharmacopoeia  is 
much  larger  than  that  separating  from  the  product 
obtained  by  the  U.  S.  P.  method. , 


Physical  Anaphylaxis,  to  X-Rays. 

Bergonie  (Compt.  rend,  through  Pharm.  Journ.) 
says  that  some  years  ago,  when  the  lesions  caused  by 
x-ray's  were  receiving  considerable  attention,  he  was 
struck  by  the  fact  that  those  who  had  once  suffered 
from  x-ray  "burns"  were  afterwards  hypersensitive 
to  the  action  of  the  rays.  This,  at  the  time,  suggested 
a  condition  of  anaphylaxis.  Subsequent  experience 
has  absolutely  confirmed  these  observations,  and 
there  is  now  no  doubt  that  such  increased  sensitive- 
ness is  due  to  an  actual  condition  of  physical  anaphy- 
laxis. A  case  is  recorded  of  a  medical  radiographer 
who  had  been  obliged  to  abandon  x-ray  work  five 
years  ago  on  account  of  severe  dermatitis  and  re- 
mains at  the  present  time  so  extremely  sensitive  to 
the  radiations  that  the  briefest  exposure  to  a  weak 
radiation  produces  all  the  painful  symptoms  of  a 
"burn."  It  is  calculated  that  this  case  is  about  1,606' 
times  more  sensitive  to  x-rays  than  a  normal  patient. 


Substitute  for  Soap. 

A  product  which  has  successfully  been  used  as  a 
substitute  for  soap  is  prepared  according  to  Schnei- 
der {Pharm.  Zentralh.)  by  the  following  process: 
One  hundred  grammes  of  soap  bark  are  heated  on  a 
water-bath  for  a  half  hour  with  300  grammes  of  wa- 
ter, the  mixture  strained,  the  liquid  mixed  with  400 
grammes  of  kaolin  and  400  grammes  of  powdered 
talcum,  and  the  resulting  paste  perfumed  with  any 
suitable  substance.  The  paste  does  not  froth,  but 
cleanses  the  hands,  it  is  said,  better  than  ordinary 
soap. 


In  What  Form  Is  Manganese  in  Water? 

Vincent  {U union  pharm.)  finds  that  manganese  is 
dissolved  in  water  by  the  carbonic  acid  present  in  the 
latter,  a  bicarbonate  being  formed  similar  to  calcium 
bicarbonate.  The  bicarbonate,  which  has  the  formula. 
(CO;,)jMnHj.  exists  only  in  solution. 
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Roup    Powder    for    Poultry. 

Powders  sold  for  roup  vary  a  great  deal,  says  the 
Pharmaceutical  Journal.  Some  consist  almost  en- 
tirely of  copper  sulphate  strongly  colored  with  coch- 
ineal added  in  the  form  of  an  ammoniacal  tincture; 
others  consist  of  potassium  chlorate,  or  copper  sul- 
phate, with  f)Owdered  condiments  and  coloring.  For 
example : 

1.  Commercial  copper  sulphate,  95  parts;  pow- 
dered white  pepper,  5  parts ;  coloring  matter,  enough. 

2.  Asafetida,  240  grains ;  black  pepper,  60  grains ; 
grains  of  paradise,  60  grains;  dried  ferrous  sul- 
phate, 120  grains;  dried  sodium  sulphate,  120  grains; 
all  in  powder.  Mix  a  heaped  tablespoonful  with  the 
morning  feed  of  hot  "middlings"  or  "sharps"  mash. 

3.  Potassium  chlorate,  10;  powdered  cubebs,  10; 
powdered  licorice,  15;  powdered  anise,  5.  Sixty 
grains  of  this  is  mixed  with  the  food  for  twenty 
fowls. 


Tan  Shoe  Cleaner. 

Oxalic  acid 12  grammes. 

Tragacanth    8  grammes. 

Yellow  dye to  tinge. 

Water to   make  1000  mils  (c.c). 

The  acid,  being  poisonous,  should  be  washed  out  of 
the  leather  after  its  application.  Another  formula  for 
a  tan  shoe  cleaner  appears  on  page  413. 


Tan  Shoe  Polish. 

Melt  4  parts  of  yellow  wax  over  a  water-bath  and 
add  6  parts  of  raw  linseed  oil  and  20  parts  of  oil  of 
turpentine.  Then  dissolve  2  or  3  parts  of  cheap  yel- 
low soap  shavings  in  28  parts  of  hot  water.  Shake 
the  two  liquids  well  together. 


Composition   of   Some   Face    Powders. 

Out  in  North  Dakota  Prof.  Ladd  and  his  assist- 
ants have  been  investigating  face  powders.  In  their 
Special  Bulletin,  Food  Department,  for  May,  they 
publish  some  results  of  their  investigations.  In  the 
abstract  of  these  which  follows  fractions  are  avoided, 
the  whole  number  nearest  to  the  amount  set  down 
by  the  chemists  being  used  instead : 


Egis  Egg  Substitute. 

According  to  an  official  analysis  made  of  egis  in 
North  Dakota,  it  consists  of  corn  starch,  with  a  little 
casein  and  a  pinch  of  sodium  bicarbonate,  the  whole 
colored  with  a  coal-tar  dye. 

»  »  « 

Method    for    Clarifying    Liquids. 

For  clarifying  turbid  liquids  Guelfenberg's  powder 
is  widely  used  in  Russia.  The  powder  consists  of  2 
parts  each  of  dry  egg  albumin  and  lactose  and  one 


Poudre  de  Rlz  de  Java,  A.  Bourjois  ft  Co.,  Paris 

Poudre  de  Rlz  E^stra  Fine  Compose,  F.  Uhry  ft  Co.,  Paris 

Poudre  de  Rlz  Madeleine,  A.  Bourjois  &  Co.,  Paris 

Poudre  de  Riz  Satlnee,  Salammbo 

Poudre  de  Rlz,  Rogers  &  Gallet,  Paris 

Poudre  de  Riz  Java-Violetta,  Rogers  &  Gallet,  Paris 

The  Ayeristocrat  of  all  theatrical  powder,  Harriet  Hubbard  Ayer, 

New    York    

Hudnut's  Rice  Powder,  Richard  Hudnut,  New  York* 

Poudre  de  Riz,  L.  T.  Piver,  Paris 

Swan  Down,  Henry  Tetlow 

Poudre   Diana,   Bourjois,  Paris 

Djer  Kiss  Parfum,  Kerkoff,  Paris 

Poudre  de  Riz,  Superfine,  Camille  Freres,  Paris 


:nrch 

Zinc 

Calcium     Bismuth 

Talc 

Oxide. 

Carbonate.  Sub-NU. 
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% 
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48 

20 

—                — 
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68 

26 

—                

— 

66 

31 

—                

36 

45 

19 



— 

82 

— 

18                — 

,      'Undetermined  (largely  borax.  Iron  and  aluminum)  6.73. 

The  Bulletin  comments,  in  part,  as  follows: 
The  talcum  in  almost  all  of  the  sample  was  not  a  purl- 
Bed  product.  In  almost  every  instance  heavy  precipitates 
of  iron  and  aluminum  were  obtained  ...  It  will  fur- 
thermore be  observed  that  none  of  the  nine  samples  la- 
beled as  rice  powder  were  true  to  name.  None  was  pure 
rice  powder,  and,  in  fact,  three  samples  labeled  rice  pow- 
der contained  no  starch  of  any  kind.  In  other  instances 
other  and  cheaper  starches  were  substituted  wholly  or  in 
part  for  rice  starch.  Such  fraudulent  practices  as  this 
should  be  stopped.  There  can  be  no  excuse  for  this  falsifi- 
cation. Let  rice  powder  be  labeled  rice  powder  and  tal- 
cum or  zinc  oxide  or  mixed  powders  be  labeled  true  to 
name  and  be  done  with  this  so-called  "trade  custom  talk" 
which  means  no  more  frequently  than  plain  dishonesty, 
and  a  flimsy  excuse  to  sell  something  to  the  unsuspecting 
public  under  the  guise  of  something  else. 


Pyrene. 

A  correspondent  of  Physicians'  Drug  News  says 
that  pyrene  is  reputed  to  be  carbon  tetrachloride. 
"The  patent,"  he  adds,  "seems  to  be  on  the  container 
or  cartridge,  which  works  like  an  old-fashioned  horse 
syringe." 


part  of  starch.  Three  grammes  of  the  powder  are 
suspended  in  a  small  amount  of  the  liquid  to  be 
clarified,  the  mixture  heated  at  70  to  80°  and  then 
poured,  with  constant  stirring,  into  one  liter  of  the 
liquid.  The  mixture  is  allowed  to  stand  for  three 
days  and  is  filtered.  It  is  claimed  that  by  this  process 
liquids  which  cannot  be  clarified  by  filtration  are  ren- 
dered limpid  very  easily. 

■  »  ■ 

To  Debloom  Mineral  Oil. 

Deblooming  mineral  oil  consists,  says  the  Chem- 
ist and  Druggist,  in  dissolving  in  the  oil  a  trace  of 
yellow  dye  to  neutralize  the  blue  fluorescence.  Ni- 
tronaphthaline,  it  adds,  is  usually  employed — 2  to  3 
parts  to  1,000  parts  of  oil. 

■  •  ■ 

Arsenic  in   Magnesium   Sulphate. 

The  director  of  the  Paris  High  School  for  Phar- 
macy (Rep.  phartn.)  reports  on  three  shipments  of 
magnesium  sulphate  which  were  seriously  contami- 
nated with  arsenic. 
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NOTES    AND    QUERIES 

It  is  desirable  that  all  questions  to  be  answered  under  this  head  be  received  before  the 
fifteenth  of  the  month  prior  to  the  one  in  which  the  querist  expects  an  answer.  Each  ques- 
tion, to  receive  attention,  must  be  accompanied  by  the  name  and  address  of  its  writer. 
Queries  are  not  answered  by  letter,  the  information  supplied  in  these  columns  being  intended 
for  the  benefit  of  our  readers  in  general,  not  for  the  profit  of  the  individual  inquirer  only. 


College  Diplomas  in  Lieu  of  Board  Examina- 
tion, — H.  G.  H.,  Maryland. — So  far  as  we  know,  the 
only  way  to  find  out  whether  or  not  a  diploma  from  a 
college  of  pharmacy  will  be  accepted  by  a  board  of 
pharmacy  in  lieu  of  passing  an  examination  by  that 
board  as  a  prerequisite  to  registration,  and  the  condi- 
tions under  which  it  will  be  accepted,  if  at  all,  is  to 
ask  the  secretary  of  the  board  or  some  one  else  au- 
thorized to  speak  officially  for  it.  We  wrote  to  the 
secretaries  of  the  various  boards  on  this  subject  some 
years  ago.  and  received  affirmative  answers  from 
those  of  Arkansas,  Florida,  Idaho,  Kansas,  Ken- 
tucky, Missouri,  Nevada,  Oklahoma  and  Oregon. 
Whether  or  not  any  names  should  now  be  taken  from 
or  added  to  this  list  we  are  not  in  a  position  to  say. 

If  you  want  to  correspond  with  any  of  the  board 
secretaries  you  will  find  their  names  and  addresses  in 
each  issue  of  the  Circul.\r.  Possibly  H.  C.  Chris- 
tiansen, 452  Bowen  avenue,  Chicago,  secretary  of  the 
National  Association  of  Boards  of  Pharmacy,  or  Prof. 
W.  J.  Teeters,  Iowa  City,  Iowa,  secretary  of  the 
American  Conference  of  Pharmaceutical  Faculties, 
could  give  you  some  information  on  this  subject. 


Where  Virginia  Board  Certificates  Are  Rec- 
ognized.— H.  G.  H.,  Maryland. — The  Virginia 
Board  of  Pharmacy  is  an  active  member  of  the  Na- 
tional Association  of  Boards  of  Pharmacy,  and  as 
such  practices  reciprocity  with  other  active  members 
of  that  organization  under  certain  conditions.  The 
other  active  members  are  the  boards  of  Alabama,  Ar- 
kansas, Arizona,  Connecticut,  Delaware,  District  of 
Columbia,  Florida,  Georgia,  Idaho,  Illinois,  Indiana, 
Iowa,  Kansas,  Kentucky,  Louisiana,  Maine,  Mary- 
land, Massachusetts,  Michigan,  Minnesota,  Missouri, 
Montana,  Nebraska,  New  Hampshire,  New  Mexico, 
North  Dakota,  Oklahoma,  Oregon,  South  Dakota, 
Texas,  L'tah,  Tennessee ,  Vermont,  West  Virginia 
and  Wisconsin. 

.\n  informative  note  on  this  subject,  with  a  dia- 
gram, appears  in  the  Circular  for  February,  191 5, 
page  120.  This  diagram  was  reprinted  in  the  Red 
Book  for  last  November,  page  230. 


Bleaching  Heavy  Sperm  Oil. — G.  H.,  Georgia. 
— Crude  sperm  oil  is  refined  for  commercial  purposes 
by  cold  and  pressure.  The  crude  oil  is  kept  for  some 
days  at  about  32  degrees,  F.,  after  which  the  partly- 
solidified  mass  is  subjected  to  hydraulic  pressure  and 
yields  about  75  per  cent,  of  "winter"  sperm  oil — 
that  is  to  say,  an  oil  which  will  remain  liquid  at  a  tem- 
perature as  low  as  38  degrees,  F.  Lower-grade  oils 
are  pressed  from  the  remaining  oil-cake  at  a  higher 
temperature. 

Oils,  generally,  may  be  bleached  and  purified  by 


heating  and  filtering  through  bone-black  or  fuller's 
earth.  The  characteristics  of  fuller's  earth  vary  con- 
siderably and  not  all  kinds  are  equally  good  for  any 
one  purpose.  This  point  is  brought  out  and  empha- 
sized in  a  government  bulletin  (Fuller's  Earth,  by 
Charles  L.  Parsons,  Government  Printing  Office, 
Washington)  which,  while  giving  some  valuable  de- 
tails as  to  the  clarification  of  edible  oils  and  mineral 
oils  by  means  of  this  earth,  has  nothing  to  say  speci- 
fically about  the  treatment  of  the  oil  now  under  dis- 
cussion. 


Emulsion  of  Cod  Liver  Oil  with  Hypophos- 
phites. — J.  P.,  New  York. — This  is  an  official  prepa- 
ration, the  formula  for  which  you  will  find  in  the 
Pharmacopoeia.  It  is  unlawful  to  sell  under  this  name 
any  other  than  the  official  preparation.  Several  for- 
mulas for  emulsions  of  cod  liver  oil  in  various  com- 
binations are  given  in  the  National  Formulary. 


Schools  Which  Prepare  Students  for  the  New 
Jersey  Examination. — A.  P.,  New  York. — In  the 
advertising  pages  of  the  Circular  you  will  find  the 
names  and  addresses  of  several  colleges  of  pharmacy, 
any  one  of  which  prepares  stijdents  to  pass  the  exam- 
inations of  the  New  Jersey  Board  of  Pharmacy.  For 
information  concerning  their  entrance  requirements, 
charges,  etc.,  we  suggest  that  you  write  direct  to  the 
colleges,  respectively. 


Books  on  the  Metric  System. — F.  A.  H.,  New 

York. — For  the  use  of  pharmacists  the  pages  on  the 
metric  system  to  be  found  in  such  books  as  Reming- 
ton's, Caspari's,  Amy's,  and  other  treatises  on  phar- 
macy seem  sufficient.  Oldberg's  Weights  and  Meas- 
ures, published  some  decades  ago,  has  given  place  to 
a  larger  work  called  Pharmaceutical  and  Chemical 
Problems,  published  by  the  Chicago  Medical  Book 
Company.  Handy  little  volumes  on  pharmaceutical 
arithmetic,  in  which  due  prominence  is  given  to  the 
metric  system  and  its  use  in  pharmacy,  have  been  is- 
sued by  Prof.  J.  W.  Sturmer,  of  the  Medico-Chirur- 
gical  College  of  Pharmacy,  Philadelphia,  and  by 
Prof.  A.  B.  Stevens,  the  latter's  book  being  published 
by  Merck  &  Co.,  of  this  city.  A  comprehensive  book 
on  the  details  of  the  metric  system  is  issued  by  Henry 
G.  Bayer,  232  Greenwich  street,  this  city,  and  a 
"roast"  of  the  system  is  contained  in  Ilalsey's  The 
Metric  Fallacy,,  published  by  the  D.  Van  Nostrand 
Company,  this  city.  Any  school  arithmetic  for  the 
higher  grades  contains  such  information  on  the 
metric  system  as  the  average  druggist  needs  to  ac- 
quire. 

But  the  way  to  learn  to  use  the  metric  system  is  to 
use  it.     Buy  a  set  of  metric  weights  and  measures 
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and  when  ytni  have  a  formula  calling  for  so  many 
grammes  of  such  an  article  and  so  many  mils  (c.c.) 
of  another,  weigh  the  grammes  by  gramme  weights 
and  measure  ihe  mils  (c.c.)  in  a  metric  graduate. 
Then  the  names  and  figures  will  mean  something 
more  to  you  than  mere  names  and  figures.  If  a 
man  used  avoirdupois  ounce  weights  at  his  pre- 
scription counter,  "converting"  them  each  time  he 
filled  a  prescription  or  made  up  a  preparation  accord- 
ing to  a  formula  written  in  the  apothecaries'  system, 
he  would  be  considered  crazy.  But  lie  would  not  be  a 
bit  crazier  than  the  druggists  who  now  "convert" 
when  they  should  use  metric  weights  and  measures. 

Another  point :  In  studying  the  metric  system  many 
druggists  are  discouraged  by  its  long,  hard  names 
and  its  "complications."  Its  "complications"  are 
similar  to  those  encountered  in  studying  "federal 
money"  in  the  books.  We  have  eagles,  dollars,  dimes, 
cents  and  mills.  In  actual  practice,  however,  we  call 
all  the  figures  on  the  left  of  the  decimal  point  dollars, 
and  all  on  the  right  cents.  No  complication  there. 
As  to  the  hard  names,  most  of  them  (and  the  harder 
portion,  at  that)  are  as  useless  in  actual  practice  as 
are  the  names  eagles,  dimes  and  mills  in  the  discus- 
sion of  pecuniary  matters.  In  the  formulas  of  the 
Pharmacopoeia  and  National  Formulary  we  find  noth- 
ing about  hectoliters,  decigrammes  and  all  that  Greek- 
and  Latin  prefix  business.  All  we  find  is  grammes 
and  fractions  of  grammes,  mils  and  fractions  of  mils. 
The  figures  look  as  easy  and  are  as  easy  as  those 
which  represent  dollars  and  fractions  of  a  dollar. 

The  trouble  with  those  druggists  who  dread  the 
"complications"  of  the  metric  system  may  be  likened 
to  that  of  the  men  who  dread  ghosts  they  have  looked 
at  only  from  a  distance :  as  soon  as  they  get  up  close 
they  find  (to  use  a  Hibernianism)  that  there  is  no 
such  thing.  The  way  to  get  close  to  the  metric  sys- 
tem is  to  use  it. 


Book  on  Toxicology. — H.  A.  L.,  Ohio. — We 
think  you  would  find  Brundage's  Manual  of  Toxi- 
cology (Henry  Harrison  Company,  70  Linden  street, 
Brooklyn),  or  Riley's  Toxicology  (P.  Blakiston's  Son 
&  Co.,  Philadelphia)  useful.  A  classic  in  its  day  was 
Taylor  on  Poisons  in  Relation  to  Medical  Juris- 
prudence and  Medicine  (Lea  &  Febiger,  Philadel- 
phia), but  that  is  rather  old  now.  Perhaps  it  has 
been  revised.  We  suggest  that  you  write  to  a  half- 
dozen  publishers  of  medical  books,  asking  them  for 
information  concerning  the  kind  of  book  you  want. 
In  addition  to  those  named, above,  some  of  the  more 
prominent  medical  publishers  are  John  Wiley  &  Sons, 
The  Macmillan  Company,  D.  Van  Nostrand,  Com- 
pany, and  William  Wood  &  Co.,  of  this  city,  and  W. 
B.  Saunders  Company,  F.  A.  Davis  Company,  and  J. 
B.  Lippincott  Company,  of  Philadelphia. 


Odorono. — T.  P.,  Virginia,  sends  a  stamped  re- 
turn envelope  for  information  as  to  the  composition 
of  this  preparation.  This,  we  presume,  means  that  he 
has  urgent  need  for  it.  And  that  is  why  we  so  often 
advise  our  readers  to  keep  their  Circul.\rs  on  file  in 
an  easily  accessible  shape — in  order  that  they  may 
quickly  refer  to  notes  and  formulas  of  which  they 
stand  in  urgent  need. 

With  bound  volumes  of  the  Circular  at  hand.  T. 
P.  could  have  turned  to  the  issue  for  January,  1916, 


page  29,  and  found  not  only  the  information  he 
sought,  but  references  to  other  volumes  and  pages 
of  the  Circular  in  which  notes  on  the  subject  ap- 
pear, and  also  to  specified  issues  of  two  other  publi- 
cations in  which  more  or  less  extended  "roasts"  of 
odorono  may  be  seen. 


Wax  Polishes  for  Black  and  Tan  Shoes. — A. 

N.,  New  Jersey.— From  our  Formula  Book  we  clip 
the  recipes  appended : 

For  Black  Shoes. 

Soap  12  parts. 

Potassium  carbonate 6  parts. 

Ueeswax    50  parts. 

Water 200  parts. 

Bone-black 100  parts. 

Powdered  sugar 15  parts. 

Powdered  acacia 6  parts. 

Mix  tlie  soap,  potassium  carbonate,  wax  and  water,  and 
boil  together  until  a  smooth  paste  is  obtained;  then  add 
the  other  ingredients,  mix  thoroughly,  remove  from  the 
source  of  heat,  and  while  hot  pour  into  boxes. 

Casein  Paste. 

Shoe  polish  may  be  made  to  give  a  greatly  improved 
gloss  by  the  addition  of  a  solution  of  casein,  prepared  by 
boiling  that  article  in  water  with  borax  or  soda.  At  the 
same  time  the  addition  of  iron  resinate  imparts  the  prop- 
erty of  staining  the  leather  a  deep  black,  instead  of  merely 
forming  a  black  coating. 

The  iron  resinate  is  prepared  by  adding  an  aqueous  so- 
lution of  green  vitriol  (ferrous  sulphate)  to  a  resin  soap 
obtained  by  boiling  resin  with  soda.  The  other  ingredi- 
ents of  the  polish  are  as  usual:  Ivory  black,  syrup  or  dex- 
trose, fat  or  oil.  A  blue-black  sheen  may  be  imparted  to 
fine  polish  by  addition  of  a  little  Paris  blue  dissolved  in 
water. 

The  following  is  a  typical  recipe  for  these  polishes: 

Casein    32  parts. 

Soda  crystals 12  parts. 

Water 96  parts. 

Dissolve  and  ad:1 

Ivory  black 290  parts. 

Dextrose 150  parts. 

Olive  oil. 25  parts. 

Iron  resinate 10  parts. 

This  should  be  further  mixed  with  10  parts  of  "soluble 
blue"  dissolved  in  10  parts  of  water,  the  whole  being  well 
stirred. 

For  Tan  Shoes. 

Oil  of  turpentine 40  grammes. 

Yellow  wax 80  grammes. 

Petrolatum  80  grammes. 

Castor  oil 20  grammes. 

Powdered  turmeric 30  grammes. 

Linseed  oil 20  grammes. 

Dissolve  the  wax  in  the  oil  of  turpentine,  then  add  the 
petrolatum  and  the  castor  oil.  Mix  the  turmeric  with  the 
linseed  oil  and  add  the  mixture  to  the  other  ingredients. 

Notes  on  this  subject  appear  also  on  page  408. 


Butter  Color. — H.  J.  S.,  Oregon. — Annatto  yields 
its  color  to  oils.  We  suggest  that  you  experiment 
with  the  aid  of  a  water-bath,  taking  care  that  your 
oil  does  not  catch  fire.  The  addition  of  turmeric  is 
recommended  by  some,  and  an  alkali,  as  here  shown : 

Annatto    i  ounce. 

Turmeric   34  ounce. 

Ammonium  carbonate 40  grains. 

Cotton  seed  oil 7  ounces. 

Lard  oil ; i  ounce. 

Boil,  with  stirring,  until  the  proper  color  has  been 
attained.    Then  strain. 
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The  New  York  State  Narcotic  Law. — W.  R. 

J.,  New  York,  asks  in  what  number  of  the  Circular 
he  will  find  a  copy  of  the  text  of  the  New  York  State 
law  regarding  the  sale  of  narcotics. 

The  Boylan  anti-narcotic  law  is  reprinted  in  the 
Circular  for  May,  1914,  page  289;  a  summary  of 
the  provisions  of  that  law  and  notes  on  its  interpre- 
tation appear  in  the  number  for  August,  page  485. 
Further  explanatory  notes  on  the  statute  are  given 
in  the  issues  of  the  Circular  for  September,  pages 
533  and  544;  October,  page  643;  and  November, 
page  682;  all  for  that  year.  In  1915  the  law  was 
amended  by  the  passage  of  the  Bloch  bill,  and  as 
amended  is  printed  in  the  Circular  for  May  of  last 
year,  page  323. 

In  the  Circul.\r  for  March  of  this  year,  page  171, 
is  the  text  of  a  conference  bill  intended  to  replace 
the  Boylan-Bloch  law,  but  neither  this  bill  nor  any 
other  to  modify  that  statute  was  passed  by  the  legis- 
lature at  its  recent  session.  But  the  legislature  has 
created  a  commission  to  consider  the  legislative 
status  of  narcotics  in  this  State  with  a  view  to  giving 
the  next  legislature  an  authoritative  report  on  which 
to  base  any  action  it  may  take. 

In  the  mean  time,  all  who  are  interested  in  the 
laws,  applying  to  the  drug  business  in  this  State  and 
have  not  a  copy  of  Bulletin  604,  issued  by  the  Uni- 
versity of  the  State  of  New  York  December  ist, 
'915.  in  which  all  those  laws  are  printed,  together 
with  a  number  of  allied  local  ordinances,  should  write 
to  W.  L.  Bradt,  Albany,  for  one. 


Arsenic  in  Insecticides. —  P.  H.  S.,  Kentucky, 
writes  that  a  manufacturer  of  a  certain  insecticide 
states  that  his  preparation  contains  0.785  per  cent, 
of  arsenic  expressed  as  metallic  arsenic,  and  asks: 
"Will  you  please  inform  me  just  what  is  meant  by 
this,  and  what  salt  of  arsenic  is  usually  used  in  in- 
secticides." 

Section  8  of  the  insecticide  act  of  1910  requires  that 
insecticides  (other  than  paris  green  and  lead  arsen- 
ate) and  fungicides  shall  be  so  labeled  as  to  show  the 
amount  of  arsenic  (expressed  as  percentum  of  me- 
tallic arsenic)  they  contain.  The  principal  prepara- 
tions of  arsenic  used  as  insecticides,  in  addition  to 
the  two  named,  are,  we  believe,  the  arsenate  and  ar- 
senite  of  zinc.  The  chemical  formulas  of  the  pure 
salts  indicate  the  percentage  of  metallic  arsenic  they 
contain.  A  chemical  analysis  is  necessary  to  deter- 
mine the  percentage  of  metallic  arsenic  present  (in 
converted  form)  in  any  given  sample.  A  method  of 
•  analysis  of  paris  green  is  given  in  Bulletin  107  (Re- 
H  vised)  of  the  Bureau  of  Chemistry  of  the  Depart- 
ment of  Agriculture  at  Washington. 


Handling  Hot  Metals  with  Bare  Hands. — E. 

S.  M.,  Pennsylvania. — So-called  magicians  who  in 
their  stage  performances  handle  hot  metals  and  other 
super-heated  objects,  are  said  to  prepare  their  hands 
in  one  of  two  ways.  First  they  may  bathe  them  in  a 
diluted  solution  of  sulphurous  acid  and  then  rub  the 
palms  together  briskly  before  handling  the  hot  stuff ; 
or,  second,  they  may  apply  frequently  an  alum  solu- 
tion to  toughen  the  palms,  and  just  before  giving  the 
performance,  rub  soap  on  them.  We  have  never  tried 
either  plan. 


As  to  a  Certain  Cleaning  Fluid. —  W.    G.    H., 

Michigan,  put  up  a  cleaning  duid  according  to  direc- 
tions given  in  our  Formjla  Book,  as  follows: 

a.  Green   soap   1  pound. 

Alcohol     %  pint. 

Water   1  pint. 

b.  Carbon  tetrachloride. 

Equal  parts  of  o  and  b  are  put  into  a  4-ounce  bottle  and 
sold  for  25  cents. 

He  found  that  the  ingredients  separated,  and  asks 
how  this  may  be  prevented. 

There  is  no  necessity  for  preventing  the  separa- 
tion.   The  mixture  should  be  well  shaken  before  use. 

But,  supposing  the  druggist  wanted  to  sell  a  clean- 
er that  did  not  separate  on  standing,  and  began  to 
make  it  according  to  the  formula  in  question.  The 
thing  for  him  to  do,  first,  would  be  to  ascertain  which 
two  or  more  of  the  four  ingredients  would  not  blend. 
This  he  probably  could  do  by  making  up  several  mix- 
tures, omitting  from  each,  respectively,  one  of  the 
four  ingredients,  respectively.  Having  done  this,  he 
should  then  figure  on  the  cleansing  properties  of  the 
mixture  whose  physical  appearance  was  most  satis- 
factory to  him.  Next  he  should  try  the  selected 
cleaner  to  see  if  it  really  did  the  work  it  was  expected 
to  do.  If  it  did  not,  then  he  should  make  a  few  ex- 
periments to ,  see  what  could  be  added  to  it  which 
would  not  separate  on  standing  and  make  it  do  the 
work. 

Y'oung  birds  in  the  nest  open  their  mouths  when 
they  are  hungry  and  swallow  whatever  the  old  bird 
drops  into  them,  but  the  old  birds,  when  they  are 
hungry,  go  out  and  hustle  for  something  to  eat.  We 
like  to  help  those  who  try  to  help  themselves,  and  we 
think  we  are  helping  them  most  when  we  point  out 
to  them  how  they  may  by  their  own  efforts  learn 
some  of  the  things  they  want  to  know. 

Artificial  Refrigeration. —  G.  C,  Brazil. — In  es- 
tablishing a  plant  for  refrigeration  much  depends 
upon  the  amount  of  money  one  cares  to  invest  and 
other  considerations  which  you  do  not  fully  set  forth 
in  your  request  for  information. 

To  explain  the  principle  utilized  by  those  who  in- 
stall heavy  machinery  for  the  production  of  a  low 
temperature,  we  can  do  no  better  than  repeat  what  is 
said  in  Roger  and  Aubert's  Manual  of  Industrial 
Chemistry.  Here  we  read  that  all  refrigerating  ma- 
chines depend  upon  absorption  of  heat  by  the  evap- 
oration of  a  volatile  liquid.  The  substances  in  most 
common  use  are  liquefied  ammonia,  sulphur  dioxide, 
and  carbon  dioxide.  The  one  most  commonly  em- 
ployed, is  the  one  first  named.  The  gas,  heavily  com- 
pressed, is  liquefied  by  passing  through  coils  over 
which  cold  water  is  allowed  to  flow,  and  the  liquid  is 
then  passed  through  a  small  opening  into  a  large  coil 
of  pipe.  The  expansion  of  the  ammonia  from  a  liquid 
to  a  gaseous  state  causes  the  absorption  of  much 
heat,  with  the  result  that  the  temperature  falls  below 
the  freezing-point  of  water.  The  gases  formed  in 
the  expansion  pipes  are  rapidly  exhausted  by  means 
of  a  pump  and  returned  to  the  compressor,  where  the 
cycle  is  repeated,  it  being  necessary  to  supply  suf- 
ficient ammonia  to  replace  that  lost  by  leakage. 

For  the  manufacture  of  artificial  ice  the  expansion 
coils  are  surrounded  with  a  strong  brine  or  calcium- 
chloride  solution,  into  which  galvanized-iron  boxes 
filled  with  water  are  immersed.    When  used  for  cold 
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storage  it  is  desirable  to  increase  the  cooling  surface 
of  the  expansion  coils.  To  do  this  the  pipes  are  sus- 
pended from  the  ceiling  of  the  room. 

For  keeping  milk,  butter,  meat,  etc.,  cool  in  hot 
weather,  without  the  aid  of  ice,  almost  any  housewife 
can  easily  have  installed  simple  and  inexpensive  ap- 
paratus. Directions  for  making  two  kinds  of  such 
apparatus  are  appended : 

1.  Partly  fill  with  water  a  shallow  granite- ware 
pan.  Place  it  in  an  open,  shady  window  where  there 
is  a  good  draught  of  air.  In  this  put  bottles  of  water, 
milk,  and  cream  (sealed),  wrapped  with  wet  cloths 
reaching  into  the  water.  Put  butter  in  an  earthen 
dish  deep  enough  to  prevent  water  getting  in,  and 
over  this  turn  an  earthen  flower-pot  wrapped  with  a 
wet  cloth  reaching  into  the  water.  The  pan  needs  at- 
tention morning  and  evening. 

2.  Procure  a  wire  meat-safe — that  is,  a  box  cov- 
ered by  wire  netting  on  three  sides,  with  a  fly-proof 
door.  On  top  place  a  deep  pan  filled  with  water. 
Take  a  piece  of  burlap  the  height  of  the  pan  and 
safe,  and  of  sufficient  length  to  reach  around  the  en- 
tire safe.  Tack  it  fast  where  the  door  opens  and 
closes.  Tuck  the  upper  edge  in  the  water.  Place  it 
where  there  is  a  draught  and  where  the  dripping  will 
do  no  damage.  This  constitutes  a  well-ventilated  re- 
frigerator whose  maintenance  requires  nothing  but 
the  occasional  refilling  of  the  pan  with  water. 

In  the  case  of  the  two  home-made  devices,  the  cold 
is  produced  by  the  rapid  evaporation  of  water. 

We  believe  there  are  concerns  which  make  a  busi- 
ness of  making  and  selling  small  refrigerating  outfits 
for  use  in  residences,  stores,  dairies,  etc. 


Books  for  a  Beginner  in  Pharmacy.—  A.  C.  J., 

California. — If  we  had  a  friend  whose  son  wanted  to 
study  pharmacy  at  home  or  in  a  drug  store,  and  he 
asked  us  what  books  to  buy  for  the  boy,  we  should 
advise  him  to  get  the  following : 

One  standard  treatise  on  pharmacy,  as  Reming- 
ton's, Caspari's  or  Amy's.  With  one  of  these,  the 
Pharmacopoeia  would  not  be  necessary  at  first,  as 
most  of  the  elementary  essentials  it  contains  are 
given  in  the  treatises  mentioned. 

One  standard  text-book  on  chemistry,  as  Attfield's, 
Simon's  or  any  one  of  a  half-dozen  others. 

One  standard  text-book  on  pharmacology.  Krae- 
mer's,  Culbreth's,  and  Sayre's  are  written  by  phar- 
macists, and  some  other  good  ones  by  physicians. 

These  are  the  three  basic  books.  Of  course,  it 
would  be  well  for  the  lad  to  have  access  to  a  dis- 
pensatory, as  he  would  as  soon  as  he  took  a  position 
in  a  drug  store.  When  he  advanced  far  enough  to 
be  allowed  to  take  a  hand  in  the  compounding,  he 
would  find  Scoville's  Art  of  Compounding  of  inesti- 
mable value.  If  he  needed  more  arithmetic  than  he 
found  in  his  book  on  pharmacy,  he  could  get  it  from 
Oldberg's,  Sturmer's,  Deal's,  or  Stevens'  manual  on 
this  subject. 

Many  years  ago  Reinhold  F.  W.  Rother  wrote  a 
book,  The  Beginnings  in  Pharmacy,  in  which  he, 
figuratively,  took  the  beginner  by  the  hand,  led  him 
through  the  drug  store,  and,  beginning  with  the  sim- 
pler things,  explained  to  him  all  that  he  saw.  This 
book  is  still  of  value,  although,  of  course,  not  up-to- 
date.  Our  copy  is  of  the  third  edition,  published  by 
the  William  Graham  Printing  Company,  of  Detroit, 


in  i888.  In  1896  the  W.  T.  Keener  Company,  of 
Chicago,  bought  out  the  second  edition  of  Prof. 
Oscar  Oldberg's  Course  of  Home  Study  for  Phar- 
macists. It  contains  in  simple  form  much  that  has 
been  found  and  still  will  be  found  of  value  to  phar- 
maceutical students. 

There  are  a  great  many  other  books  which  might 
be  mentioned  here,  but  the  object  of  this  note  is  not 
to  amplify  but  to  condense.  A  more  extended  note 
on  the  subject  of  a  pharmacist's  library  appears  in 
the  Circular  for  March,  1914,  page  157,  and  is  re- 
printed in  our  Formula  Book — which  latter,  inci- 
dentally, has  a  good  deal  more  in  it  than  formulas. 


Face  Powder. — M.  M.,  Pennsylvania. — Just  what 
you  mean  by  a  satisfactory  face  powder  we  do  not 
know.  A  face  powder  that  is  quite  satisfactory  to  one 
man  or  woman  might  be  just  the  reverse  to  another. 
In  our  Formula  Book  are  more  than  two  pages  of 
recipes  for  face  powders,  one  of  which  we  reprint 
below : 

English  precipitated  cbalk 6  pounds. 

Powdered  talc 3  pounde. 

Extract  of  cassle 1  ounce. 

Extract  of  rose 1  ounce. 

Extract  of  musk V^  ounce. 

Put  up  in  regular  face-powder  boxes,  with  lithographed 
label  and  wrap  the  box  in  French  tissue  paper.  Tie  with 
silk  cord  or  ribbon,  and  put  a  small  sticker  or  trade-mark 
on  the  outside. 

See  also  some  interesting  figures  on  page  408. 

You  offer  to  pay  us  for  the  formula  you  seek. 
There  is  no  charge  for  the  one  we  are  giving  you, 
but  if  you  have  as  much  as  50  cents  to  invest  for  in- 
formation of  use  to  druggists,  we  recommend  that 
you  buy  the  Formula  Book  and  thus  secure  not  only 
a  dozen  or  two  other  formulas  for  face  powders,  but 
several  hundred  useful  recipes  and  suggestions  which 
you  will  find,  we  believe,  worth  at  least  50  cents  to 
you  every  week  the  book  is  in  your  store. 


Adrenalin  Solution. —  W.  A.  Henderson,  On- 
tario, upon  reading  of  the  trouble  experienced  by  F. 
C,  New  York,  in  filling  an  adrenalin  prescription 
(see  the  Circular  for  May,  page  277),  writes  that 
if  the  querist  had  used  adrenalin  inhalant,  supplied 
by  the  manufacturers,  he  would  have  had  no  trou- 
ble, it  "mixes  perfectly  with  albolene." 

"The  same  information  was  supplied  by  Frank 
Shick,  New  York. 

We  have  often  urged  our  readers  to  make  this  a 
give-and-take  department,  and  are  always  pleased 
when  one  of  them  shows  a  disposition  to  do  so. 


Filler  for  Pneumatic  Tires. — L.  R.  F.,  Michi- 
gan.— From  our  Formula  Book  we  take  the  follow- 
ing: 

Sheet    glue 1  pound. 

Molasses    3  pints. 

Hot    water enough. 

Soften  the  glue  in  hot  water  in  the  usual  manner,  using 
enough  water  to  produce  a  rather  thick  fluid.  While  the 
mixture  is  warm,  add  the  molasses  and  mix  thoroughly. 

This  mixture  is  injected  into  the  tire  through  the  valve 
stem  and  forme  a  jelly-like  cushion. 

Another  preparation  used  in  the  same  manner  and  for 
the  same  purpose  is  a  mixture  of  glycerin  and  gelatiaouB 
silica.  The  manufacture  of  this  preparation  is  protected 
by  letters  patent. 
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Restoring  the  Color  of  Tan  Shoes.- J.  F.,  New 

Jersey,  wrote:  "Kindly  publish  a  formula  to  restore 
tan  leather."  Our  first  impulse  was  to  tell  him  to 
consult  the  lost-property  office  or  the  police,  but  we 
restrained  it.  We  were  relieved  of  our  next  impulse 
by  preparing  the  following  note  for  publication: 

"Your  query  does  not  convey  to  our  mind  any  idea 
of  what  it  is  that  you  want  to  know.  We  have  often 
stated  that  we  laid  no  claim  to  being  clairvoyants" 

Then  we  suffered  a  relapse  and  went  back  and 
tacked  this  on  to  the  note :  'We  should  be  very  glad 
to  help  you  if  we  could.  Will  you  not  tell  us  how  we 
may?" 

After  thinking  the  matter  over,  we  had  still  an- 
other impulse — that  is,  if  the  feeling  one  experiences 
after  deliberation  may  be  so  called — and  so  wrote  to 
J.  F.  and  asked  him  what  it  was  he  wanted  to  know. 
He  replied  that  he  desired  to  restore  the  pristine 
color  to  a  pair  of  tan  shoes  which  had  become  faded 
and  spotted  through  exposure  to  sunlight. 

His  closing  paragraph,  thanking  us  for  our  kind 
attention,  made  us  think  some  more. 

We  have  also  done  some  study  on  the  main  ques- 
tion, and  the  thing  we  have  to  offer  is  simply  an  arm- 
chair guess.  It  is  this:  Scrub  the  shoes  with  oil  of 
turpentine,  then  with  alcohol,  and  finally  with  warm 
soap  suds,  to  try  to  bring  them  to  a  uniform  faded 
color,  and  then  recolor  them  by  the  use  of  a  tan 
dressing  or  a  yellow-brown  dye,  and  polish  them  in 
the  usual  way.     See  also  a  note  on  page  408. 


Bronchial  Troches.— T.  L.,  New  York.— We  do 
not  know  how  the  manufacturer  you  name  makes  his 
troches.  But  why  should  that  worry  us?  It  doesn't. 
There  are  lots  of  formulas  for  bronchial  troches,  and 
even  if  there  were  not,  there  are  lots  of  people  who 
can  write  them.  A  little  extract  of  licorice  or  some 
sugar  to  make  them  sweet,  a  little  extract  of  cubeb 
to  make  them  taste  medicine-y,  a  little  anise  to  bring 
reminiscences  of  the  ills  of  younger  days,  a  little 
mucilage  of  tragacanth  or  acacia  to  make  them  hold 
together  and  feel  gummy,  and  any  one  or  more  of 
half-a-dozen  other  drugs — say  ammonium  chloride, 
tar,  tolu,  copaiba,  lactucarium,  or  oil  of  peppermint 
— for  medicinal  effect  or  any  other  reason  which  may 
appeal  to  the  manufacturer — and  there  we  have  our 
troche  mass.  This  may  then  be  rolled  out  flat  and 
cut  with  a  gun-wad  cutter.  Some  convincing  direc- 
tions for  making  troches,  neatly  illustrated,  may  be 
seen  io  the  books  on  pharmacy. 


Manufacture  of  Cough  Drops. — P.  U.  W.,  New 

Hampshire. — Candy  manufacturing  is  an  art  in  it- 
self, quite  apart  from  pharmacy.  We  suggest  that 
you  consult  a  candy-maker,  telling  him  what  you 
want  to  put  into  your  drops ;  or  make  up  a  mixture  of 
the  medicinal  ingredients  and  direct  him  to  incorpor- 
ate it  in  the  drops,  in  a  certain  proportion. 


Opium  Liniments  Under  the  Harrison  Law. — 

W.  R.  J.,  New  York. — You  will  find  an  answer  to 
your  inquiry  in  the  Circular  for  last  month,  page 
342,  which  had  not  reached  you  when  you  wrote. 
Opium  preparations  for  external  use  are  not  affected 
bv  the  Harrison  law. 


Making  Plaster  of  Paris.— H.  M.  W.,  Ohio, 
wants  to  know  how  much  calcium  carbonate  and  sul- 
phuric acid  are  required  to  make  a  ton  of  plaster  of 
paris. 

Figured  out  on  the  basis  of  the  molecular  weights 
of  the  three  chemicals  named,  the  interaction  of  99.35 
pounds  of  calcium  carbonate  and  97.35  pounds  of  sul- 
phuric acid,  yields  135.15  pounds  of  plaster  of  paris. 
Applying  the  rule  of  three,  we  find  that  to  make  2000 
pounds  of  the  latter,  1470.2  and  1440.6  pounds  of  the 
former  two,  respectively,  are  required. 

Just  how  this  would  work  out  in  practice  would 
depend  largely  upon  the  purity  of  the  materials  and 
the  methods  emplpyed. 


Hints  to  Correspondents. — We  have  always 
maintained  that  we  were  good-natured  under  long- 
suffering.  When  a  reader  sends  us  a  query  which 
has  been  answered  within  the  current  year  and  three 
times  within  three  years,  we  do  not  "go  up  into  the 
air,"  but  calmly  refer  him  to  the  number  and  page 
on  which  he  will  find  the  answer  desired,  and  sweetly 
suggest  that  if  he  kept  his  back  numbers  in  a  binder 
(price  $1,  post-paid)  and  used  the  indexes  which  we 
supply  monthly  and  annually,  he  would  save  a  lot  of 
his  valuable  time.  That's  us — or,  as  the  grammarians 
would  have  us  say,  we. 

As  to  the  other  fellow,  here  are  a  few  scattered 
quotations  from  a  leaflet  which  blew  into  this  sanc- 
tum the  other  day  from  the  direction  of  the  office  of 
another  journal: 

Telephone  inquiries  cannot  be  handled,  please  write. 
The  full  name  and  address  must  accompany  all  letters,  or 
no  attention  will  be  paid  thereto.    Do  not  use  postal  cards. 

To  answer  questions  which  are  not  of  general  interest 
usually  costs  us  from  |3  to  |5  each  upward. 

We  cannot  give  answers  to  examination  papers,  or  de- 
cide wagers,  nor  can  we  undertake  to  solve  mathematical 
problems  of  any  description  whatsoever.  We  cannot  un- 
dertake to  make  researches  in  back  flies  for  pay  or  other- 
wise. 

We  do  not  make  chemical  analyses. 

We  lose  much  time  in  attempting  to  answer  letters 
written  in  pencil  and  on  postal  cards.  If  possible  queries 
should  be  typewritten. 

Is  it  any  wonder  that  we  occasionally  toss  posies 
usward  ? 


What  Ailed  Him?—  Under  this  heading  there 
appeared  with  some  persiflant  (if  that  is  the  right 
word  to  use)  remarks  in  the  Circular  for  May,  page 
278,  a  copy  of  a  prescription  which  is  here  repro- 
duced : 

B  Hydrarg.  chlor.  mite gr.  J. 

Potassl  lodldl 3  Iv. 

Potassl  bromldl 3  IIJ. 

Potassl    clt 3  V. 

Tr.   aconlt    3  il. 

Vlnl    ipecac J  J. 

Aqua  chloroform q.s.  ad  J  ilj. 

S.  D.  S.,  Georgia,  accepting  an  implied  invitation 
to  comment  on  the  prescription,  says  that  he  has  been 
taught  that  the  poisonous  Mayer's  reagent  is  formed 
when  calomel  and  potassium  iodide  are  brought  to- 
gether. 

Mayer's  reagent — named  after  Ferdinand  F. 
Mayer,  associate  editor  of  the  Circular  in  the  early 
sixties — is  made  by  mixing  a  solution  of  corrosive 
mercuric  chloride  with  a  solution  of  potassium  iodide. 
(See  the  Pharmacopoeia,  which,  in  giving  the  for- 
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mula,  does  not  stick  to  its  own  nomenclature.)  The 
merciirous  salt  in  contact  with  potassium  iodide,  may 
also,  through  a  series  of  changes,  form  the  poisonous 
mercuric  potassium  iodide,  and  also  liberate  metallic 
mercury. 

If  a  little  calomel  be  shaken  with  distilled  water  in 
a  test  tube,  then  a  little  potassium  iodide  be  added, 
the  calomel  is  seen  to  turn  momentarily  yellow  and 
then  darken.  A  dark-grayish  precipitate  settles  if  the 
potassium  iodide  is  in  slight  excess.  The  super- 
natant liquid  will  then  be  found  to  contain  mercuric 
iodide  dissolved  in  the  excess  of  potassium  iodide, 
and  will  precipitate  alkaloids  from  an  aqueous  solu- 
tion. 

Soluble  bromides  act  similarly  on  the  calomel, 
which  should  never  be  prescribed  with  either  unless 
the  dose  of  the  mercuric  salt  formed  is  safe.  Even 
then  it  is  better  to  start  with  mercuric  iodide  and 
avoid  the  residue  of  mercury  which  is  formed. 

In  the  prescription  given,  only  i  grain  of  calomel 
is  used  in  3  ounces  of  mixture,  and  the  dose  may  be 
regarded  as  safe.  Were  the  quantity  of  the  calomel 
much  larger  the  dose  would  be  unsafe.  The  alka- 
loids of  aconite,  and  of  ipecac,  which  would  be  preci- 
tated,  are  held  in  solution,  at  least  in  part,  by  the  al- 
cohol. 

The  main  question  as  to  such  a  mixture  is  whether 
sufficient  mercuric  salt  will  be  found  to  be  danger- 
ous, and  whether  enough  alcohol  is  present  to  pre- 
vent precipitation  of  the  alkaloids.  These  are  ques- 
tions of  proportions,  and  must  be  determined  for 
each  case — the  second  usually  by  experiment.  An  ex- 
cess of  the  soluble  iodide  or  bromide  is  necessary, 
for  the  formation  of  the  soluble  double-salt,  and  is 
usually  present,  as  in  this  case. 


How  Much  Whisky  May  a  Physician  Pre- 
scribe?—-J.  C,  Mississippi,  sends  us  this  query: 

Will  you  please  tell  men  what  the  law  regards  as  a  suf- 
ficient quantity  for  a  doctor  to  prescribe  at  one  time  for 
a  patient  of  liquor.  I  saw  or  read  in  a  drug  journal,  and 
it  seems  it  "was  The  Druggists  CrecuLAR,  that  a  doctor  in 
a  local  option  place  was  convicted  of  violating  the  local  op- 
tion law  for  prescribing  a  quart  of  liquor. 

We  do  not  recall  the  decision.  To  secure  a  verdict 
against  a  physician  charged  with  prescribing  liquor 
in  excess  of  the  legitimate  needs  of  his  patient  it 
seems  to  us  that  the  prosecuting  attorney  would  have 
to  show  to  the  satisfaction  of  the  jury  that  the 
amount  prescribed  was  really  excessive.  And  the 
ideas  of  different  juries  are  apt  to  vary  in  matters 
of  this  kind. 

After  writing  the  above,  olThand,  it  occurred  to  us 
that  "safety  first"  dictated  the  precaution  of  consult- 
ing a  lawyer,  so  we  did.  His  opinion  on  the  subject, 
which  may  be  more  logically  and  elegantly  stated 
than  our  catch-as-catch-can  guess,  leads  to  about  the 
same  conclusion.     It  follows  : 

How  much  Intoxicating  liquor  may  a  physician  prescribe 
for  a  patient  in  "dry"  territory  without  overstraining  the 
law? 

Find  no  statute  which  places  a  limit  on  the  quantity 
w^hlch  may  be  prescribed,  nor  does  there  seem  to  be  any 
decision  which  controls  the  honest  Judgment  of  a  physician 
as  to  the  amount  which  may  be  prescribed. 

The  rights  of  a  druggist  in  general  are  well  stated  in  the 
decision  of  the  Missouri  Court  of  Appeals  in  the  case  of 
State  vs.  Robertson,  142  Missouri  Appeals  Reports.  38, 
where  It  was  held  that  when  a  physician  issues  a  prescrip- 
tion in  regular  form,  It  Is  authority  to  the  druggist  to  sell 


the  liquor  therein  prescribed,  and  such  druggist  has  a 
right  to  assume  that  the  prescription  was  issued  In  good 
faith. 

In  short,  If  a  druggist  delivers  liquor  on  a  prescription 
in  the  form  prescribed  by  law  to  cover  such  sales,  without 
any  intimation  that  the  prescription  is  being  used  as  a 
subterfuge  to  evade  a  law  forbidding  the  sale  of  liquor  as 
a  beverage,  he  is  on  the  safe  side  of  the  law. 

But  it  has  been  recognized  In  numerous  uecisions,  in- 
cluding State  vs.  Panelli,  81  New  Jersey  Law  Reports,  346, 
and  State  vs.  Davis,  68  West  Virginia  Reports,  184,  that  a 
druggist  is  amenable  to  the  law,  regardless  of  any  claim  of 
good  faith,  if  he  has  made  a  sale  under  a  prescription 
which  does  not  conform  to  the  statutory  requirements,  and 
ihat  a  prescription  regular  on  its  face  is  not  conclusive  as 
to  good  faith,  when  there  is  proof  to  show  that  the  physi- 
cian and  the  druggist  were  parties  to  an  attempt  to  evade 
the  law. 

Remembering  that  where  a  prescription  Is  regular  on  Its 
face,  the  question  of  guilty  intent  is  to  be  determined  by 
the  facts  of  the  particular  case,  the  quantity  of  liquor  pre- 
'scribed  might  have  an  important  bearing  on  a  court  or 
jury's  finding,  especially  when  the  nature  of  the  prescrip- 
tion is  such  that,  in  the  light  of  common  experience,  it 
(hallenges  suspicion  on  the  point  of  good  faith.  The  na- 
ture of  the  patient's  supposed  complaint  as  established  by 
proof,  any  intemperate  habits,  or  any  other  circumstance 
relevantly  pointing  to  the  good  faith  of  the  physician  in 
issuing  the  prescription  would  control  the  question  in  a 
particular  case.  Often  expert  testimony  of  physicians  as 
to  the  propriety  of  prescribing  the  stated  quantity  of  liquor 
would  prove  decisive  on  an  inquiry  as  to  whether  the  phy- 
sician acted  innocently. 

As  to  the  druggist,  if  he  has  seen  that  the  prescription 
is  in  due  form,  he  cannot  be  held  to  have  violated  the  law, 
unless,  as  above  stated,  there  is  proof  of  the  fact  that  he 
knew  the  prescription  was  not  issued  in  good  faith. 


To  Remove  Water  Glass  from  Glass. — In  re- 
ply to  "Stuck"  (see  the  Cikcl-lak  for  May,  page 
278),  Charles  G.  Straub,  New  York,  is  kind  enough 
to  write  that  any  of  the  hand  pastes  will  remove  so- 
dium silicate  from  glass,  without  appreciably  scratch- 
ing the  glass.  For  this  note  we  thank  Mr.  Straub, 
not  only  on  behalf  of  "Stuck,"  but  on  that  of  all  our 
readers  interested  in  the  matter,  and  for  ourselves. 
We  hope  he  wiir  favor  us  again  and  often,  and  that 
his  example  will  be  followed  by  others  who  have  any- 
thing of  interest  to  communicate. 


Art  Gum. — L.  R.  F.,  Michigan, — As  we  have 
stated  on  more  than  one  previous  occasion,  so  far  as 
we  are  able  to  ascertain,  art  gum  is  a  product  of  the 
treatment  of  a  fatty  body  with  sulphur  chloride.  It 
is  closely  related  to  viscol  and  is  the  invention  of  the 
same  chemist.  All  the  processes  for  producing  rub- 
ber-like bodies  by  the  sulpho-chlorination  of  purified 
animal  and  vegetable  oils  are  protected  by  letters  pat- 
ent. A  general  outline  of  two  modifications  of  the 
])rocess  can  be  seen  in  the  specifications  of  letters 
patent  389,021  and  468,937. 


Charge  for  Filling  a  Prescription.- In  March 
we  said  that  25  cents  seemed  enough  to  charge  for  a 
certain  prescription.  In  May  a  correspondent  said 
that  50  cents  was  not  too  much,  and  we  admitted  that 
perhaps  he  was  right.  Next  comes  a  letter  from  an- 
other Maine  reader,  Charles  T.  Heseltine,  who  says 
that  "perhaps"  is  the  wrong  word  to  use  in  this  con- 
nection, "positively"  being  the  right  one.  The  pre- 
scription, by  the  way,  called  for  2  drams  of  mer- 
curic nitrate  ointment  to  be  mixed  with  4  drams  of 
petrolatum. 
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Electroplating. — \\  .  H.  B.,  Pennsylvania. — It 
would  be  dangerous  to  attempt  the  plating  of  metals 
by  the  aid  of  a  battery,  without  previous  practical 
training  by  some  one  entirely  familiar  with  the  proc- 
ess :  nor  could  the  non-experienced  reasonably  hope 
that  the  attempt  would  be  successful. 

A  strong  battery  or  a  dynamo  current  is  required. 
It  is  evident  that  there  is  danger  in  dealing  with 
strong  currents  however  derived ;  and  chemical  ac- 
tion in  the  battery  or  the  plating  fluid  may  also  be 
dangerous.  The  opposing  elements  in  a  certain  form 
of  cell  cause  the  liberation  of  hydrogen,  which  is  in- 
flammable and  explosive,  and  in  another  form,  this 
action  not  occurring  primarily,  will  come  about,  we 
understand,  from  chemical  changes  which  take  place 
in  the  exciting  liquid  as  reaction  proceeds.  Corrosive 
vapors  are  given  off  by  one  well-known  cell.  As  we 
have  already  pointed  out,  the  character  of  the  reac- 
tions that  will  occur  in  the  liquid  from,  which  the 
metal  is  to  be  deposited  must  also  be  taken  into  ac- 
count. It  seems  that  risks  of  inflammability,  explo- 
siveness,  or  corrosiveness  might  be  involved  here  as 
well  as  in  the  battery. 

And  if  one  were  well  versed  in  all  the  requirements 
of  electric  plating,  the  cost  of  doing  it  on  a  smal) 
scale  would  be  prohibitive.  Even  the  smallest  dyna- 
mos are  quite  expensive,  and  batteries  of  sufficient 
power  are  not  cheap. 


Calamine  Lotion. — B.  S.  G.,  New  York. — As 
given  in  the  British  Pharmaceutical  Codex,  the  for- 
mula for  this  lotion  is — 

Prepared  calamine lo. 

Zinc  oxide 5. 

Glycerin   5. 

Rose  water,  diluted to  100. 

Triturate  the  calamine  and  the  zinc  oxide  with  the 
glycerin,  and  add  the  rose  water. 

The  same  authority  describes  prepared  calamine 
as  being  a  native  zinc  carborate,  containing  more  or 
less  zinc  silicate,  calcined  at  a  moderate  temperature, 
and  freed  from  gritty  particles  by  elutriation. 


Milk  of  Magnesia — E.  P.  D.,  noticing  in  the  Cir- 
CUL.AR  for  June,  page  341,  in  answer  to  an  inquiry  by 
one  of  our  readers,  the  statement  that  a  process  for 
making  milk  of  magnesia  proposed  at  the  1913  meet- 
ing of  the  New  Jersey  Pharmaceutical  Association 
by  (;.  M.  Beringer  had  been  chosen  for  incorpora- 
tion in  the  new  Pharmacopoeia,  writes  that  he  under- 
stands that  the  Beringer  process  has  been  replaced  by 
-ne  recommended  by  Dr.  W.  W.  McXeary.  Refer- 
ring to  and  quoting  from  the  latter  our  correspondent 
says: 

Magnesia  magma  yields  not  less  than  6.5  per  cent,  nor 
more  than  7,5  per  rent,  of  MgfOH),  (58.34). 

.Maani'Hiura  carbonate,  In  line  powder    125  grammes. 

SoilliKii  hyrJroxlde  80  grammes. 

Distilled  water.. a  sufflolent  quantity 

To  make  one  thousand  mils 1000  mils.  (c.c). 

Mix  the  magnesium  carbonate  with  enough  distilled 
water  (about  500  mils)  to  make  a  smooth  mixture.  Dis- 
solve the  Bodlum  hydroxlrle  In  400  mils  of  distilled  water. 
aiM  the  solution  to  the  magnesia  mixture  with  constant 

"""'""    '"  '  •>  It  frequently  during  fifteen  minutes. 

-   magma  by  decantatlon.   using   2000 

Iter  each  time,  until  the  red  color  pro- 

i  1  (  t  In  SO  mils  of  the  washings  by  3  drops  of  phenol- 

I'htlialeln  T.  S.  la  discharged  by  the  addltlbn  of  1  drop  of 


diluted  sulphuric  acid.  Then  allow  the  precipitate  to  sub- 
side until  it  measures  1000  mils,  decant  the  supernatant 
liquid,  transfer  the  product  to  wide-mouthed  bottles,  and 
tightly  stopper  with  corks  which  have  been  dipped  in 
melted  paraffin. 

Note — The  distilled  water  in  this  preparation  may  be 
replaced  by  water  which  has  been  heated  to  boiling  with 
powdered  magnesium  carbonate  (5  grammes  in  each  1000 
mils)  and  then  filtered.  One-halt  mil  of  oil  of  pepper- 
mint, or  a  sufficient  quantity  of  oil  of  anise  or  other  suit- 
able flavoring  may  be  added  if  desired. 

We  thank  E.  P.  D.  for  this  note,  and  feel  sure  that 
in  so  doing  we  utter  the  sentiments  of  the  reader 
whose  query  we  undertook  to  answer  in  our  June  is- 
sue. 


Milk  of  Bismuth. — E.  D.  M.,  Pennsylvania. — You 
will  find  the  information  you  seek  in  the  Circul.^r 
for  February,  191 5,  page  104,  the  formula  there  given 
having  been  taken  from  a  publication  showing  some 
of  the  changes  proposed  for  incorporation  in  the  new 
Pharmacopceia. 

But  why  do  you  say  "milk  bismuth"  ?  There  is  no 
meaning  to  such  a  combination  of  words. 


Selling  Denatured  Alcohol. — "Greater  New 
York  Druggist"  puts  up  an  alcohol,  denatured  ac- 
cording to  Formula  13  in  United  States  Treasury  De- 
cision 1757 — that  is  to  say,  he  adds  i  dram  of  oil  of 
cajaput  to  I  pint  of  alcohol — and  labels  it  in  large 
red  letters  "poison,"  with  the  usual  skull  and  cross 
bones  and  the  word  "Caution,"  together  with  "Alco- 
hol Denatured,"  his  name  and  address  completing  the 
label.  He  wants  to  know  whether  or  not  he  is  com- 
plying with  all  the  federal  and  State  regulations,  and 
is  permitted  to  sell  this  mixture  without  first  having 
obtained  a  special  license. 

The  Circular  is  not  a  court  of  law,  its  editor  is 
not  a  lawyer.  We  hesitate  and  sometimes  decline  to 
give  an  opinion  on  a  legal  matter.  When  we  do  give 
such  an  opinion  (except  when  we  have  consulted  a 
lawyer  about  the  matter  in  hand,  as  we  sometimes 
do),  it  is  the  opinion  of  a  layman.  Frequently  the 
opinions  of  lawyers  are  overruled  by  courts,  and  the 
opinions  of  courts  are  overruled  by  higher  courts. 
This  process  continues  until  we  reach  the  supreme 
court,  and  there  being  no  higher  court  to  review  the 
findings  of  this  one,  its  rulings  stand  until  reversed 
by  the  same  court.  So  we  a.sk  our  readers  not  to  put 
too  much  dependence  upon  our  lay  opinions  on  a  mat- 
ter of  law. 

In  the  present  case  we  do  not  express  one,  but  sim- 
ply tell  what  we  have  done.  We  stated  the  case  in 
two  letters  sent,  respectively,  to  the  State  Excise  De- 
partment at  Albany  and  the  Collector  of  Internal 
Revenue  for  this  district.  From  the  Second  Deputy 
Commissioner  of  Excise  we  received  a  reply  of 
which  the  following  is  the  principal  part : 

We  are  In  receipt  of  your  letter  of  the  27th  instant,  In 
which  you  state: 

"One  of  our  druggist  friends,  who  Is  a  little  modest 
"about  going  direct  to  your  Department  for  information 
"concerning  the  sble  of  alcohol,  has  submitted  a  question 
"to  us  with  the  request  that  we  get  an  official  ruling  on  It. 
"He  puts  up  an  alcohol,  denatured  according  to  Formula 
"13  In  United  States  Treasury  Decision  1757.  that  is  to 
"say,  be  adds  one  dram  of  oil  of  cajuput  to  one  pint  of 
"alcohol,  and  labels  It  in  large  red  letters  'POISON,'  with 
"the  usual  skull  and  cross  bones,  and  the  word  'Caution' 
"together  with  'Alcohol  Denatured,'  his  name  and  addreea 
"completing  the  label.    He  wants  to  know  whether  or  not 
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"he  i*  complying  with  all  the  State  regulations  and  la 
"permitted  to  sell  this  mixture  without  first  having  ob< 
"tained  a  druggist's  alcohol  permit  from  your  Depart- 
"ment." 

In  reply,  you  are  advised  that  alcohol  denatured,  ac- 
cording to  Formula  13  In  United  States  Treasury  Decision 
1767,  Is  given  out  by  the  Internal  Revenue  Department  of 
the  United  SUtes. 

Under  the  Liquor  Tax  Law  of  this  State,  It  is  always  a 
question  whetber  any  given  compound  containing  alcohol 
is  a  liquor,  within  the  meaning  of  that  term,  as  used  In 
our  statute. 

This  Department  Is  unable  to  determine  whether  any 
given  preparation  or  compound  is,  or  is  not,  a  liquor.  Any 
person  putting  up  such  preparation  must  take  the  respon- 
sibility of  determining  such  question  for  himself.  If  com- 
plaint is  made  and  an  action  brought,  under  the  Liquor 
Tax  Law,  in  which  it  is  charged  that  a  person  is  selling  a 
preparation  or  compound  which  Is  a  liquor,  the  question 
must  depend  upon  the  facts  in  each  particular  case,  and 
such  facts  must  be  submitted  to  the  Court. 

The  Collector  of  Internal  Revenue  for  this  district 
wrote  as  follows : 

In  answer  to  your  letter  of  May  27th,  1916,  in  regard  to 
the  person  you  mention  who  puts  up  alcohol,  denatured 
according  to  Formula  13  in  United  States  Treasury  De- 
cision 1767,  and  offering  same  for  sale,  I  beg  leave  to  state 
that  he  is  so  doing  in  violation  to  the  law  as  set  forth  In 
Regulation  30  of  the  Department.  It  will  be  necessary 
for  him  to  Immediately  file  a  bond  and  obtain  a  permit  on 
this  business  and  make  application  for  same  to  the  Col- 
lector of  the  district  In  which  he  is  located. 


Gasoline  Savers. — After  the  note  educed  by  T. 
M.  F.'s  inquiry  had  been  published  in  the  Circular 
for  last  month,  page  348,  we  received  a  copy  of  the 
North  Dakota  Special  Bulletin,  Food  Department,  for 
May,  containing  a  reference  to  tankii  tablets,  offered 
as  a  "modem  auto  fuel."  On  the  label  under  which 
these  tablets  are  sold  appears  "23%  more  gas."  The 
North  Dakota  chemists  found  the  tablets  to  consist 
"essentially  of  naphthalene  perfumed  with  oil  of  cit- 
ronella,"  and  conclude  that  the  claims  made  for  them 
are  unwarranted. 

H.  S.  Courson,  Pennsylvania,  seeing  the  inquiry 
in  last  month's  Circular,  is  kind  enough  to  write 
that  he  sells  moth  balls  to  some  of  his  automobiling 
customers,  who  claim  that  two  or  three  to  the  gallon 
of  gasoline  actually  do  increase  its  efficiency.  We 
thank  our  good  Pennsylvania  friend  and  hope  he  will 
"come  again." 


Definition  of  "Practice  of  Medicine"  in  ThU 
State. — C.  Y.,  New  York. — According  to  the  New 
York  statute  (public  health  law,  chapter  45  of  the 
consolidated  laws,  article  8„  section  160,  paragraph 
7)  the  practice  of  medicine  is  defined  as  follovvs: 

A  person  practices  medicine  within  the  meaning  of 
thle  article,  except  as  hereinafter  stated,  who  holds  him- 
self out  as  being  able  to  diagnose,  treat,  operate,  or  pre- 
scribe for  any  human  disease,  pain,  injury,  deformity  or 
physical  condition,  and  who  shall  either  offer  or  under- 
take, by  any  means  or  method,  to  diagnose,  treat,  operate, 
or  prescribe  for  any  human  disease,  pain.  Injury,  deform- 
ity or  physical  condition. 

And  then  there  is  a  law  in  this  State  against  de- 
ceptive advertising. 


Silvering  Glass.— M.  J.  N..  New  York. — Out- 
lines of  several  processes  for  silvering  glass  to  make 
mirrors  are  given  in  the  Circth-ar  for  last  January, 
page  24. 


Rolling  Cream. — J.  R.  F.,  New  York. — In  a 
series  of  papers  by  H.  C.  Bradford,  appearing  in  the 
issues  of  the  Circular  for  March  to  July,  1915,  in- 
clusive, the  subject  of  toilet  creams  is  exhaustively 
treated,  and  a  large  number  of  type  formulas  are 
given.  The  gist  of  Mr.  Bradford's  article,  with  for- 
mulas, is  presented  in  our  Formula  Book,  together 
with  various  other  notes  on  and  formulas  for  toilet 
creams  taken  from  the  files  of  the  Circular.  We 
recommend  that  you  study  the  subject,  as  it  is  set 
forth  in  the  mediums  named,  as  it  is  there  treated  in 
a  much  more  comprehensive  manner  than  we  can  af- 
ford to  treat  it  here  and  now. 

P.  S. — To  be  read  only  by  the  elect — Can  you  beat 
it? 


Tax  on   Alcohol  for  Bathing  Purposes. — M. 

G.,  New  York. — As  to  the  law  regarding  the  sale  of 
denatured  alcohol,  we  refer  you  to  the  note  on  page 
415.  We  also  suggest  that  you  consult  with  the 
collector  of  internal  revenue  for  your  district,  who 
doubtless  will  supply  you  with  pamphlets  containing 
much  valuable  information  on  this  subject. 


Recoloration  by  Hydrogen  Dioxide  of  De- 
colorized Tincture  of  Iodine. — H.  A.  L.,  Ohio. 
— When  an  oxidizing  agent  such  as  solution  of  hy- 
drogen dioxide  is  added  to  decolorized  tincture  of 
iodine,  N.  F.,  the  iodine,  which  is  present  in  a  com- 
bined form,  is  liberated,  and,  of  course,  colors  the 
liquid. 


"Chloral    and    Bromide    Compound." — G.    A. 

W.,  South  Carolina. — You  will  find  a  formula  bear- 
ing the  above  title  in  the  National  Formulary.  The 
preparation  is  classed  with  the  mixtures,  however, 
not  with  the  elixirs. 


Face  Powders. — J.  W.  M.,  New  York. — See  the 
answer  to  M.  M.,  Pennsylvania,  on  page  412. 


Anonymous  Queries. —  We  continue  to  receive 
queries  to  which  no  name  is  signed.  These  we  never 
answer.  If  the  querist  does  not  want  his  initials  to 
appear  in  connection  with  our  reply,  he  has  only  to 
ask  that  we  refrain  from  giving  them  and  his  wishes 
will  be  respected,  but  we  require  his  correct  name 
and  address  for  our  own  information. 


Appeals  to  Readers. — The  address  of  the  manu- 
facturers of  each  of  the  two  preparations  listed  be- 
low is  wanted.  Any  reader  able  to  supply  either  or 
both  will  please  let  us  hear  from  him. 

Borden's  Roup  and  Gape  Remedy,  by  E.  A.  S., 
New  York. 

Dr.  Gate's  Tooth  Paste,  by  B.  A.  L.,  New  York. 


Bismuth  Acetylsal  icy  late. 

Vanino  and  Mussgung  {Arch.  Pharm.  through 
Journ.  Sac.  Chem.  Ind.)  report  that  this  salt  is 
formed  as  an  insoluble  precipitate  when  a  bismuth- 
mannitol  solution  is  added  to  a  solution  of  sodium 
acetylsalicylate.    It  has  the  formula  (CoH,04)3Bi. 
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Missouri  Board  Questions 

Herewith  are  reprinted  the  questions  used  by  the  Missouri  Board  of  Pharmacy  at  an  exam- 
ination held  January  loth,  iqi6.  Other  sets  of  questions  asked  by  this  board  appear  in  the 
issues  of  the  Circular  for  March,  1915,  page  181;  May,  1914,  page  282;  and  October,  ipi2, 
page  627. 

In  reprinting  board  questions  we  endeavor  to  f  allow  closely  the  nomenclature,  spelling,  punc- 
tuation, and  capitalization  of  the  originals,  our  object  being  to  give  our  readers,  just  as  nearly 
as  practicable,  the  questions  as  they  were  presented  to  the  candidates. 


Pharmacy. 

1.  When  potaesium  Iodide  and  Mercury  bichloride  are 
combined  In  solution,  with  addition  of  Alkaloidal  salts, 
what  is  formed  that  causes  the  precipitation? 

2.  (a)  In  preparing  fluid  oleates  from  Alkaloids,  why 
should  not  the  salts  of  Alkaloids  be  taken?  (b)  Which 
dissolves  In  liquid  petrolatum,  the  salts  or  the  free  alka- 
loids? 

3.  (a)  What  is  Sapo?  (b)  Name  the  official  varieties, 
(c).  Explain  saponification,  (d)  What  Is  a  glyceride? 
(e)  What  is  a  fatty  acid? 

4.  What  do  you  understand  by  the  morphlometrlc  as- 
say of  the  U.  S.  P.? 

5.  What  are  gravimetric  and  volumetric  methods  of 
assay? 

6.  Which  fluid  extracts  of  the  U.  S.  P.  are  not  standard- 
ized to  hold  In  solution  one  gram  of  the  soluble  princi- 
ples of  the  drug  in  each  cubic  centimeter? 

7.  (a)  Wild  Cherry— What  is  the  Latin  name?  (b) 
C!ontact  with  water  produces  what  2  principles?  (c)  Why 
should  heat  be  avoided  in  its  preparations?  (d)  Name 
the  3  officinal  preparations. 

8.  The  Prescription — Name  its  parts  and  give  the 
meaning  of  each. 

9.  What  do  the  following  expressions  signify?  Ad; 
opt;  p.  aeq;  chL  cerat;  cap.  amyl. 

10.  Also  define:  ut  diet;  t.  1.  d.;  s.  s.  or  dlmld.;  p.  r. 
n.;  coch.  min. 

11.  Write  in  Roman  numerals  up  to  one  hundred  grains. 
In  tens,  as  Is  customarily  done  on  prescriptions. 

12.  Transpose  Question  No.  11  into  metric  form. 

13.  What  do  the  following  mean:  (a)  Haustus;  (b) 
Nebnla;   (c)  CoUyrlmn;   (d)  Gargarlsma;   (e)  Llnctus. 

14.  Give  the  meaning  of:  (a)  Pllula;  (b)  Parvula;  (c) 
Bolus;    (d)   Pll.  Comprlmata;    (e)   Massula. 

15.  Write  a  prescription  for  a  four-ounce  solution  con- 
taining in  each  teaspoonful  the  metric  equivalents  of: 
Strychnine  Nitrate  1-60  gr.;  Quinine  Muriate  2  grs.;  So- 
lution Arsenous  Add  3  min..  Hydrochloric  Acid  dilute  2 
min..  Elixir  Aromatic  q.  s.  for  4  fl.  ounces. 

16.  (a)  What  is  a  mixture  U.  S.  P.?  (b)  How  are  mix- 
tures made?     (c)  How  are  they  dispensed?. 

17.  If  a  certain  proprietary  preparation  cost  you  $8.50 
per  dozen,  plus  25%  overhead  expenses,  what  will  you  sell 
the  bottle  for  to  realize  40%  net  profit?  (Show  your  cal- 
culation.) 

18.  Valldol  cost  you  $1.85  per  25  gram  vial,  your  over- 
head expenses  are  30%,  you  lose  through  breaking  pack- 
age for  different  smaller  quantities  about  10%.  What  will 
you  price  your  prescription  at  for  10  gm's  to  earn  50% 
net?     (Show  your  calculation.) 

19.  What  are  the  following:  (a)  Hydragyrum;  (b)  Ar- 
gentum;  (c)  Argentum  VIvum;  ((J)  Liquid  Sliver;  (e) 
Quicksilver. 

20.  (a)  What  Is  an  emulsion?  (b)  Olve  rule  for  pre- 
paring volatile  oil  emulsions;  (c)  Olve  rule  for  prepar- 
ing fixed  oil  emulsions. 

Pharmaceutical  Chemistry. 

1.  When  tannic  acid  precipitates  alkaloids  out  of  solu- 
tion, what  Is  the  precipitate? 

2.  (a)  When  Iodine  and  metallic  mercury  are  rubbed 
together,  what  chemical  compounds  may  be  formed?  (b) 
Give  the  chemical  symbolic  formulas  for  the  same. 

.•?.  (a)  DMcrlbe  the  action  of  Nitric  acid  upon  metallic 
lead,  (b)  Name  two  soluble  lead  salts  of  the  pharmaco- 
poeia and   give  their  symbolic   formulas,      (c)    What   li 


White  Lead?  (d)  What  is  Sugar  of  Lead?  (e)  What  offi- 
cial solution  contains  sugar  of  lead  in  modified  form? 

4.  Give  the  chemical  tests  of  identity  of  each  of  the 
following:    (a)    Ferrous  sulphate;    (b)    Ferric  chloride; 

(c)  Arsenous  Acid  and  Arsenites;  (d)  Arsenic  Acid  and 
Arsenates;  (e)  Orthophosphates. 

5.  What  is  Aspirin? 

6.  How  is  Nitroglycerine  obtained  and  explain  how 
the  U.  S.  P.  Spirit  is  prepared. 

7.  (a)  How  is  Caustic  potassa  made?  (b)  Describe  its 
properties,      (c)    What   is   "Liquor  Potassll   Hydroxidl?" 

(d)  Name  a  chemical  antidote  for  Caustic  potash  poison- 
ing, (e)  What  happens  when  fatty  oils  are  shaken  with 
Caustic  potassa  solution? 

8.  How  much  Calcium  oxide  can  be  made  from  five 
Kilograms  (5000  grams)  of  Calcium  carbonate  by  calelna^ 
tion  In  the  lime  kiln  process?  Atomic  weights:  Ca==40; 
C=12;   0=16. 

9.  Write  the  chemical  symbolic  formulas  for:  (a)  Pri- 
mary Sodium  phosphate;  (b)  Calcium  primary  phosphate; 
(c)  Ferric  normal  phosphate. 

10." Balance  the  following  equations:    (a)    2Fe+4HCl= 
(b)     Na-CO,+H,SO.=  .       (c)     3MgC0,+ 

2H.C.H.0:= 

Materia  Medica  and  Botany. 

1.  What  are  pharmacodynamics? 

2.  Give  the  composition  and  general  medical  and  phar- 
maceutical uses  of  egg. 

3.  What  are  demulcents,  emollients  and  nutritives? 

4.  What  is  malt?  And  give  the  therapeutic  properties 
of  extract  of  malt. 

6.  (a)  What  is  a  cell?  (b)  What  is  tissue?  (c)  What 
Is  cellulose?  (d)  What  Is  amylose?  (e)  What  Is  sac- 
charose? 

6.  Jalap — Give  off:  name,  origin,  habitat,  description, 
uses,  constituents  and  dose. 

7.  Aconite — Give  off:  name,  describe  the  drug;  give 
its  origin,  habitat,  constituents,  uses  and  dose. 

8.  Valerian — Give  off:  name,  origin,  habitat,  descrip- 
tion, constituents,  action,  dose. 

9.  Eucalyptus — Give  name,  origin,  habitat,  description, 
constituents,  medical  properties  and  dose. 

10.  Medulla  Sassafras — Give  English  name,  origin,  de- 
scription, constituents,  uses,  off.  preparation. 

11.  What  is  Oleum  Tlglil?  Give  Its  origin,  process  of 
preparation,  properties,  action  and  dose. 

12.  (a)  How  do  volatile  oils  differ  from  fatty  oils?  (b) 
Name  one  official  oil  of  each  class  and  give  their  sources 
and  properties. 

13.  Give  the  sources  of:  (a)  Indigo;  (b)  Litmus;  (c) 
Annatto.     (d)  What  are  they  used  for? 

14.  (a)  What  Is  606?  (b)  Give  Its  specific  uses;  (c) 
What  Is  "Neosalvarsan?" 

15.  (a)  What  is  petrolatum?  (b)  What  varieties  are 
official?     (c)   For  what  ointments  is  It  well  adapted? 

16.  What  is  the  difference  between  a  balsam  and  a 
resin? 

17.  What  are:  (a)  an  Alkaloid?  (b)  A  Reslnold?  (c) 
A  Gluroside?     (d)   A  neutral  principle? 

18.  What  are:   (a)  Tubers?    (b)  Corms?    (c)  Twigs. 

19.  What  are:    (a)    Inspissated  Juice?    (b)   Kxudatlon? 

(c)  Latex? 

20.  Define:   (a)  Ecbollc;   (h)  Astringent;    (c)  Nervine; 

(d)  Chalyblate;   (e)  Hepatic. 
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PoKology  and  Toxicology. 

1.  The  dose  of  tincture  of  Aconite  for  an  adult  Is  five 
minims;  how  much  would  be  the  dose  for  a  child  four 
years  old?     (Show  your  rule  of  calculation.) 

2.  Give  the  diaphoretic  and  emetic  doses  of  Antimonli 
et  Potass!  Tartras  for  an  adult  person. 

3.  The  dose  of  Strychnine  sulphate  for  an  adult  per- 
son by  mouth  being  1^30  grain,  what  would  it  be  by  rec- 
tum? 

4.  Give  the  safety  limit  single  doses  of  the  following 
preparations:  (a)  Tincture  Strophanthus;  (b)  Spirit 
Glonolnl;  (c)  Tincture  Digitalis;  (d)  Fid.  Etr.  Aconitl; 
(e)   Fid.  Etr.  Nux  Vomica. 

5.  (a)  What  is  a  poison?  (b)  Name  2  classes  of 
treatments  commonly  used  in  case  of  poisoning. 

6.  (a)  What  federal  law  Is  now  in  force  controlling  the 
sale  of  hablt-forralng  drugs?  (b)  What  are  the  chief 
alms  of  this  law? 

7.  Name  the  physiological  antidotes  for  the  following 
poisons:  (a)  Belladonna;  (b)  Opium;  (c)  Strychnine 
or   (Nux  Vomica);    (d)   Aconite;    (e)   Physostigma. 

8.  Name  also  the  physiological  antidotes  for  these: 
(a)  Chloral  Hydrate;  (b)  Chloroform;  (c)  Acetanillde; 
(d)  Camphor;    (e)  Amyl  Nitrite. 

9.  Give  chemical  antidotes  for  the  following:  (a) 
Acidum  Oxallcum;  (b)  Phenol;  (c)  Aqua  Ammoniae;  (d) 
Acldum   Hydrochlorlcum;    (e)    Acidum   Hydrocyanicum. 

10.  Give  a  brief  classification  or  grouping  of  the  differ- 
ent poisons. 

Practical  Work. 
1.  R  Massa  Ferrl  Carbonatis,  gr.  1 

Acldi  Arsenlcos:  gr.  1/24 

Pulvls  Rad.  Gentian:  grs.  11. 

fac  pllula  unam 
dentur  tales  pilulas  duodecem. 
D.  S.    One  pill  after  meals. 

Major,  M.  D. 


R  Liquor  Plumbl  Subacet: 

Adipis  Lanae, 

Petrolatl :    aa 
Misces  exactiss:  ft  ungt: 
V.   Sig:    Use  locally. 

Deal,  M. 


drachm  i 
drachms  11 


D. 


3.  R  Potass!  Chloratis,  drachm:    semis 

Tinctura  Ferrl  Chlorld:  drachm:  unam 

Aqua  Simplicls, 

Syrupus  Ejusdem,  aa  parte  aequalls  ad  unclas  duo. 
Misce  fiat  solution, 

D.    Slg:    Teaspoonful  every  three  hours  as  a  gargle 
and  swallow. 

Gordon,  M.  D. 
Oral  Quiz. 

R  Reading. 


For  Ivy  Poisoning. 

If  any  one  remedy  for  a  trouble  were  specific,  then 
we  should  not  find  dozens  and  scores  of  remedies  ex- 
tolled for  that  trouble.  If  there  were  a  sovereign 
remedy  in  use  for  ivy  poisoning,  there  would  not  be 
as  many  drugs  recommended  in  the  treatment  of  that 
trouble  as  there  are  men  recommending  them.  Maybe 
there  are  not  that  many  now,  but  there  are  quite  a 
good  number  at  that.  A  few  lately  culled  from  cur- 
rent literature  are  here  given : 

1.  Almost  instant  relief  is  afforded  by  the  applica- 
tion of  a  hot  aqueous  saturated  sol.ution  of  mag- 
nesium sulphate.  The  remedy  is  to  be  applied  locally 
every  five  minutes  for  an  hour,  and  repeated  every 
three  hours  for  an  additional  hour  should  the  first  or 
second  application  not  afford  relief.  The  sponsor 
for  this  treatment  says  that  it  will  do  the  work  prac- 
tically every  time. 

2.  According  to  the  American  Botanist,  fire-weed, 
touch-me-not,  and  burdock  are  all  specifics  for  the 
cure  of  ivy  poisoning.  The  parts  affected  are  rubbed 
with  the  leaves  of  any  one  of  these  three  plants. 


Fresh  leaves  must  be  used  each  time,  and  it  is  neces- 
sary to  bruise  and  crush  the  leaves  in  order  that  the 
sap  will  freely  moisten  the  poisoned  skin. 

3.  A  solution  of  sodium  salicylate  (2  drams; ,  and 
tluid  hydrastis  (i  dram),  in  water  (enough  to  make 
I  ounce),  will  do  the  trick  every  time,  and  in  short 
order  at  that. 

When  the  case  is  seen  late  and  a  very  large  sur- 
face is  already  raw,  an  ointment  made  of  white  pe- 
trolatum and  acetanilide  helps  and  hastens  the  cure. 

"I  have  been  using  this  exclusively  now  for  fifteen 
years  and  have  never  fixed  up  medicine  for  one  case 
more  than  twice,"  writes  the  doctor  who  offers  this 
remedy. 


Simple  Pressure  Filter  for  Thick  Liquids. 

The  following  is  a  simple  and  cheap  method  of  fil- 
tering all  refractory  liquids,  including  glycerin  100 
per  cent.,  syrups  and  oxymels,  says  M.  Firth,  in  the 
Pharmaceutical  Journal: 

The  filter,  B,  is  made  by  cutting  off  the  top  of  a 
quart  bottle  with  a  wheel  glass-cutter.  This  is  eas- 
ily accomplished  by  stand- 
ing the  bottle  against  a 
block  of  wood  of  the  cor- 
rect height,  and  while 
holding  the  cutter  on  the 
top  of  the  block,  turning 
the  bottle  against  it,  so  as 
to  make  a  scratch  quite 
round.  Then  turn  the 
bottle  round  and  round 
against  the  sealing  jet, 
and  the  top  will  crack 
off  with  a  clean  edge. 
Now  tie  a  piece  of  gam- 
gee  tissue  very  tightly 
over  the  open  end  of  the 
cut-off  top,  fit  a  glass  tube 
about  6  feet  long,  with  a 
very  tight  cork,  and  the 
filter  is  ready.  It  is  safer 
to  tie  a  string  once  or 
twice  around  the  neck  and 
under  the  gamgee,  as 
indicated  in  the  sketch,  to 
prevent  the  filtering  pad 
slipping  off  with  the  pressure.  To  make  the  filter 
closer,  tear  up  a  gray  filter  paper,  pulp  it  by  shak- 
ing with  hot  water  in  a  bottle  and  pour  into  the 
filter  while  it  is  standing  on  a  flat  surface ;  allow  the 
water  to  drain  away,  and  remove  the  rest  of  the 
water  by  blowing  through  the  bottle  neck. 

The  tin  container  is  drawn  out  of  scale  for  con- 
venience. 

The  tap  is  an  ordinary  gas  fitting,  which  any 
plumber  will  fit.  Two  gallons  is  a  convenient  size. 
The  rubber  tubing  need  not  be  more  than  a  few 
inches  long,  and  the  joints  to  the  tap  and  glass  tube 
must  be  securely  tied.  This  being  a  pressure  filter, 
the  speed,  of  course,  depends  on  the  length  of  the 
tube---6  feet  is  usually  sufficient,  the  container  be- 
ing on  a  shelf  and  the  receiver  on  the  floor 


Many  an  undertaker  would  go  bankrupt  if  people 
were  as  careful  of  their  health  as  they  are  of  their 
money. — Idaho  Board  of  Health. 
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CORRESPONDENCE 


Short,  timely  articles  upon  subjects  of  interest  to  pharmacists  are  solicited  for  this  department. 
In  order  to  be  in  time  for  publication  in  the  issue  of  a  given  month,  they  should  be  in  the  edi- 
tor's hands  on  the  fifteenth  of  the  month  previous.  In  accordance  with  a  well-established 
rule,  communications  sent  in  anonymously  will  not  be  published;  but  if  the  author  expresses  a 
zi-ish  to  have  his  name  withheld  from  the  public,  this  wish  will  be   scrupulously  regarded. 


Backing    In    On    Percentage. 

Detroit,  Mich.,  June  9th,  1916. 
To  the  Editor  of  The  Druggists  Circular: 

June  issue,  page  330,  your  foot  note  is  all  wrong, 
and  I  am  indeed  sorry  to  see  it  printed.  Figuring 
percentage  on  cost  is  not  the  correct  way.  There  is 
only  one  b:ise  from  which  you  can  figure  expense, 
and  that  is  sales,  and  you  must  figure  all  else,  includ- 
ing profits,  from  the  same  base  or  you  will  find  a 
big  difference  between  what  you  have,  and  what  you 
think  you  have  at  the  end  of  the  year. 

A.  R.  Cunningham. 


[No  matter  whether  percentage  is  calculated  on 
cost  of  goods  or  their  selling  price,  if  it  is  caluclated 
correctly  the  result  is  the  same.  When  A  lends  B 
$100  for  a  year,  with  the  understanding  that  at  the 
expiration  of  that  time  B  is  to  turn  over  to  him  $106, 
it  makes  little  difference  with  either  whether  A  claims 
that  he  is  lending  money  at  6  per  cent,  on  the  amount 
lent,  or  B  claims  that  he  is  borrowing  money  at 
5.66-f  per  cent,  on  the  amount  paid.  In  calculating 
his  profit  A  calculates  on  the  basis  of  $100,  which  is 
the  way  laid  down  in  the  text-books;  but  B's  way  is 
often  preferred  by  merchants  for  convenience  sake, 
as  stated  by  us  in  the  offending  foot  note,  when  they 
are  calculating  their  expenses  and  profits.  This 
point  is  forcefully  presented  by  Prof.  C.  W.  Snow, 
in  a  paper  entitled  "A  Protest  Against  Mathematical 
Juggling  as  a  Remedy  for  Lax  Business  Methods," 
appearing  in  the  Circular  for  August,  1912,  page 
495- — Editor  The  Druggists  Circular.] 


Never  Guess  When  Filling  Prescriptions. 

Rochester,  N.  Y.,  June  loth,  1916. 
To  the  Editor  of  The  E>ruggists  Circular: 

Under  the  heading.  "Who  Shall  Decide  When  Doc- 
tors Disagree"'"'  in  your  June  issue,  the  question  of 
guessing  is  brought  up.  I  am  and  always  have  been 
opposed  to  guessing  when  it  comes  to  prescriptions. 
It  may  be  all  right  to  guess  on  the  weather  or  a  ball 
game,  but  never  on  a  prescription.  In  the  last  thirty 
years  of  prescription  work,  filling  over  150,000  pre- 
scriptions, I  have  yet  to  make  my  first  serious  mis- 
take. (Am  rapping  on  wood.)  This  fact  I  consider 
to  be  due  largely  to  two  reasons :  ( i )  Always  after 
labeling  I  review  the  prescription  very  carefully.  (2) 
I  never  hesitate  to  consult  the  prescriber  should  there 
be  the  slightest  doubt  in  my  mind  as  to  his  meaning. 

Blunt  and  personal  have  been  some  of  the  replies  I 
have  received.  Still  by  bearing  in  mind  that  the  aver- 
age practitioner  is  very  sensitive  when  his  ability  or 
accuracy  is  questioned,  these  may  be  overlooked.  An 
explanation  with  a  little  tact  will  often  bring  out  an 


apology  or  a  "thank-you"  instead.  There  is  usually 
a  way  to  approach  the  physician.  The  paper  may  be 
mussed  or  blotted.  Is  it  intended  for  an  adult?  You 
cannot  make  out  the  number  of  powders,  or  you  do 
not  wish  to  annoy  him,  but  you  always  like  to  be  sure 
you  are  right  before  going  ahead. 

Work  the  telephone,  and  although  the  physician 
may  be  a  little  brusque  at  first,  when  he  finds  you  are 
looking  out  for  the  patient's  welfare  he  will  usually 
be  more  than  pleased  to  give  you  all  the  information 
desired. 

Don't  guess.  George  Garrie  King. 


Doubtful  About  Stamp-Selling  Machines. 

Englewood,  N.  J.,  June  lath,  1916. 
To  the  Editor  of  The  Druggists  Circular: 

In  the  June  issue  of  the  Circular,  page  330,  is  an 
article  by  W.  Wilson  McNeary  that  seems  incom- 
plete. The  author  forgot  to  mention  the  name  of  the 
stamp-vending  machine. 

Maybe  so,  maybe  not,  but  that  contributed  article 
reads  suspiciously  like  an  advertisement.  While 
many  things  about  the  stamp  business  are  a  source 
of  annoyance,  just  in  what  town  are  the  people  suck- 
ers enough  to  pay  20  per  cent,  more  for  "two  two's"  ? 
In  a  drug  store,  at  that ! 

Then,  again,  how  many  druggists  have  $65  to  spare 
for  a  stamp  machine? 

While  I  know  full  well  the  stamp  business  is  a 
bother  that  we  would  all  like  to  be  relieved  of,  if 
you  carry  stamps  at  all,  play  the  game  like  a  man 
and  smile  when  you  think  the  limit  has  been  reached. 
See  how  much  better  you  feel,  and  a  smile  does  no 
harm.  As  long  as  druggists  carry  stamps  make  the 
best  of  the  situation  and  count  the  cost  of  annoyance 
up  to  advertising.  Many  people  have  been  deterred 
from  making  further  purchases  in  a  drug  store  by 
having  their  heads  snapped  off  for  asking  for  a 
stamp.  , 

There  is  common  sense  in  the  attitude  that  it  costs 
no  more  to  make  a  stamp  sale  with  a  smile  than  to 
make  it  with  a  frown.  The  result  is  the  same,  you 
have  to  sell  the  stamp,  so  why  not  get  some  pleasure 
out  of  it? 

Of  course,  if  a  druggfist  wants  to  make  a  profit  on 
stamps  a  stamp  machine  will  do  it,  if  the  public  can 
be  taught  to  use  it.     I  doubt  it. 

In  conclusion,  let  me  say  that  I  would  like  to  see  a 
stamp  machine  in  practical  operation,  and  a  paying 
proposition.  John  F.  McAnulty,  Jr. 


[In  reply  to  the  two  queries  embodied  in  the  fore- 
going letter  we  answer :  The  town  in  which  Mr.  Mc- 
Neary sells  stamps  at  a  20  per  cent,  advance  is  Phil- 
adelphia.   We  do  not  know  how  many  druggists  are 
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able  to  pay  $65  for  a  stamp  machine.  What  Mr. 
McAnulty  says  about  selling  stamps  with  a  smile  or 
selling  them  in  such  a  way  as  to  drive  off  custom- 
ers quite  agrees  with  what  we  have  often  preached. 
As  to  whether  or  not  a  stami>selling  machine  can  be 
made  to  work  as  a  practical  proposition  we  regard 
the  testimony  of  a  man  who  has  experimented  as  be- 
ing of  greater  value  than  the  theorizing  of  one  who 
has  not. — Editor  The  Druggists  Circular.] 


Notices  of  Books  Received. 

The  Kco.voMics  of  Rctaili.nu.    By  Paul  H.  Nystrom,  Ph.D. 

Octavo;  cloth;  400  pages;  |2.    New  York:      The  Ronald 

Press  Company.     1915. 

Dr.  Nystrom's  book  does  not  tell  how  to  "get  rich  quick." 
It  is  an  attempt  to  condense  into  easily  understood  form 
the  information  on  merchandising  acquired  by  the  author 
in  his  dealing  with  over  a  thousand  retail  store  managers 
and  salespeople  and  ably  fulfills  his  intention.  The  book 
appeals  equally  to  the  ambitious  business  man  and  the 
student  of  economics  at  college. 

Wages,  locations,  rents,  the  method  of  fixing  prices, 
maintenance  of  prices,  buying,  systems  of  the  department, 
chain  and  mail-order  stores,  each  comes  under  a  separate 
heading,  and  is  well  treated.  A  statement  as  to  the  au- 
thor's Idea  of  what  a  retailing  system  should  be,  closes 
the  book. 

Charts  on  the  subject  of  distribution,  internal  organiza- 
tion of  departments,  growth  of  the  system  of  employing 
commercial  travelers  and  the  tendency  of  costs  of  produc- 
tion to  decrease  and  the  cost  of  distribution  to  increase 
are  given.  To  the  man  who  wishes  to  apply  the  science 
of  distribution  Dr.  Nystrom's  book  will  give  much  valuable 
aid. 


Savtcno  of  Waste  Papf.k  Material.  How  to  Select,  Assort, 
and  Dispose  of  Waste  Paper,  Rags,  and  Other  Paper- 
Making  Material.  Washington:  Government  Printing 
Office.     1916. 

"France  could  live  on  what  the  United  States  throws 
away"  is  an  old  saying  Intended  to  call  attention  to  the 
waste  of  valuable  materials  which  is  going  on  in  this  coun- 
try daily.  And  just  see  what  a  people  the  French  are 
proving  themselves  to  be! 

But  conservation  of  their  resources  has  come  to  be  a 
matter  of  importance  even  to  the  wasteful  Americans,  es- 
pecially during  these  war  times  when  the  prices  of  so 
many  commodities  have  soared  sky-high.  One  thing  which 
is  especially  high  in  price  now  is  paper.  If  all  the  linen 
and  cotton  scraps  and  waste  paper  that  are  daily  destroyed 
in  the  United  States  were  delivered  to  a  paper  mill,  not 
only  would  paper  be  less  scarce,  but  those  who  saved  the 
scraps  would  be  richer.  Some  practical  suggestions  on 
saving  and  selling  these  scraps  are  given  in  the  above- 
named  bulletin  issued  by  the  Department  of  Commerce, 
Washington.  A  copy  of  this  pamphlet  in  a  drug  store 
might  be  the  means  of  adding  considerably  to  the  revenue 
of  its  proprietor. 


PBOCEEnl>J0,S     OF    THE     VIRGINIA     PHARMACEUTICAL    ASSOCIA- 

Tio.N  at  its  thirty-fourth  annual  meeting  held  at  Natural 
Bridge,  July  6th  to  8th,  1915. 


Proceedings  op  the  Wisconsin  Phakmacexttical  Assocla- 
TioN  at  its  thirty-fifth  annual  meeting  held  at  Fond  du 
Lac,  June  22d  to  25th,  1915. 


Report  of  the  Dairy  and   Food   Commissioner  of  the 
State  of  Pennsylvania.    Bulletin  279.     1916 


The  FoRTY^rxTH  Annual  Report  of  the  Rhode  Island 
Board  of  Pharmacy.     1916. 


Movies  Slated  to  Be  Ally  of  the  Chain  Drug  and 

Tobacco  Stores. 

Soon  the  corner  drug  store  is  to  have  a  step-sister,  the 
movies.  Such  is  the  information  given  out  by  the  finan- 
cial writers  in  the  dally  newspapers.  Big  business  men 
have  grieved  over  the  princely  sums  paid  by  the  great 


American  public  to  see  Charlie  Chaplin  depicting  a  chaf- 
acteristically  queer  manner  of  locomotion;  to  Mary  Pick- 
ford  for  smiling  so  winsomely;  and  to  Geraldlne  Farrar 
for  exhibiting  her  artistic  temperament  via  the  camera 
and  screen.  That  tidy  bit  of  coin,  they,  believe,  could  be 
better  controlled  by  "big  business."  Therefore  they  have 
formed  a  company,  so  the  story  reads,  to  take  over  one 
well  known  cinematograph  concern  as  a  nucleus.  Movie 
star  salaries  will  be  cut  down,  the  chain  system  of  movie 
shows  will  be  established  and  linked  with  the  chain  sys- 
tems of  drug  and  cigar  stores. 

The  plan  now  incubating,  so  the  financial  writers  eay, 
is  for  each  town  of  any  considerable  size  to  have  a  cut- 
rate  drug  store,  a  coupon  cigar  store,  and  a  trading-stamp 
picture  palace,  all  under  one  management.  Will  the  hy- 
brid be  named  the  drucincig? 


"Summer  Comfort  Week." 

In  order  to  make  the  last  week  in  July — usually  one 
of  the  dullest  weeks  in  the  year — one  of  the  brightest 
ones,  the  Manufacturing  Perfumers'  Association  of  the 
United  States,  whose  membership  consists  of  the  leading 
manufacturers  of  perfumes  and  other  toilet  preparations 
in  this  country,  has  developed  a  unique  plan  in  the  car- 
rying out  of  which  it  seeks  the  co-operation  of  every 
dealer  in  toilet  goods. 

According  to  this  plan,  which  is  described  in  a  folder 
circulated  by  the  membere  of  the  association,  the  week 
beginning  July  24th  is  to  be  called  "Summer  Comfort 
Week."  It  is  suggested  that  during  this  week  dealers 
make  special  window  and  store  displays  of  talcum  pow- 
ders, toilet  waters,  creams  and  other  toilet  goods,  to- 
gether with  whatever  other  seasonable  merchandise  they 
may  carry  that  tends  to  make  life  more  bearable  and 
even  enjoyable  during  the  hot  weather. 

Effective  window  and  inside  store  displays  for  "Sum- 
mer Comfort  Week"  are  illustrated  and  described  in  the 
folder  mentioned.  These  displays  were  planned  by  the 
window-dressing  experts  of  the  Dry  Goods  Economist. 
They  suggest  a  pleasing  arrangement  of  toilet  goods  that 
should  make  an  appeal  to  the  mind  and  pocket-book  of 
the  beholder. 

While  the  displays  present  an  elaborate  appearance, 
they  can  be  readily  arranged  by  any  window  dresser. 
The  accessories  used  in  building  up  the  displays  are  such 
as  every  store  has  available. 

Give  the  public  a  good  reason  for  buying  and  it  will 
buy.  This  is  the  reason  underlying  "Summer  Comfort 
Week."  It  is  a  plan  for  better  business  and  more  profit 
with  lees  work  for  the  retailer  and  his  sales  force. 

One  trouble  with  summer  business  is  its  pettiness.  A 
customer  buys  only  as  she  needs:  a  can  of  talcum  today; 
a  cake  of  soap  tomorrow;  a  tube  of  cream  when  she  hap- 
pens to  remember  that  hers  is  used  up.  But,  if  the  cus- 
tomer is  reminded  all  at  once  of  some  of  her  summer 
needs  by  an  attractive  window  and  table  display,  she  is 
induced  to  buy  a  bill  of  goods  instead  of  merely  a  single 
article,  including,  perhaps,  things  which  otherwise  she 
would  not  have  bought  at  all. 

Displays  during  "Summer  Comfort  Week"  will  tend  to 
remind  people  of  many  little  purchases  which  they  might 
otherwise  forget  to  make.  They  will  encourage  them  to 
buy  groups  of  articles  instead  of  only  single  articles. 
They  will  furnish  an  excellent  and  seasonable  reason  for 
inviting  the  public  to  the  store,  which  is  the  purpose  of 
all  well-planned  displays.  The  result  will  be  more  busi- 
ness, more  profit,  less  work. 

"Summer  Comfort  Week"  marks  the  first  step  in  the 
aggressive  campaign  contemplated  by  the  Manufacturing 
Perfumers'  Association  of  the  United  States  with  a  view 
to  increasing  the  consumption  of  perfumes  and  other 
toilet  preparations,  by  calling  the  attention  of  a  large 
part  of  the  buying  public  to  these  products,  their  mani- 
fold benefits,  and  their  many  uses. 

It  is  said  that  only  20,000.000  of  the  100,000,000  inhabi- 
tants in  the  United  States  are  at  present  users  of  toilet 
preparations.  When  one  considers  that  these  products 
may  be  used  and  are  well  within  the  means  of  nearly 
every  man,  woman  and  child  in  the  country,  it  is  plain 
to  be  seen  that  the  promotion  work  of  the  Manufacturing 
Perfumers'  Association  can  accomplish  much  toward  ef- 
fecting a  remarkable  increase  in  the  business  by  drug- 
gists in  toilet  goods  generally. 
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Hieroglyphs  and  Cryptograms 

On  this  page  zee  present  for  those  readers  interested  some  of  the  queer  orders,  illegible  pre- 
scriptions, puccles.  problems  and  other  cryptographic  material  sent  in  by  their  brother  druggists. 


Reading,  Writing,  Whistling,  and  Stamping. 

This  month  two  examples  of  queer  writing  originate  In 
this  city,  one  comes  from  the  literary  belt  of  the  West, 
one  from  the  South,  and  one  from  the  nation's  capital. 

Reminiscent  of  the  Good  Old  Winter  Time. 

1.  With  the  umpire  calling  strikes  and  the  fans  calling 
"robber"  It  seems  hard  to  realize  that  only  a  few  weeks — 
or  a  few  months — ago  heav-y  winter  colds   (also  clothes) 


•--</^ 


'^V^X^ 


were  In  fashion.  But  this  reminder  will  keep  us  from  ea- 
tirely  forgetting  that  snow  has  been  with  us.  Doubtleee 
it  will  come  again,  and  with  it  5-cent  prescriptions,  such 
as  the  one  Charles  Gutkin,  New  York,  was  afiked  to  fill. 

A  Repeat  Order. 
2.  E.    P.    Reed,    Indiana,    admits   that   if  the   customer 
who  sent  this  order  had  not  been  buying  the  drug  regu- 


the  question  while  endeavoring  to  figure  out  what  th« 
patient  wanted. 

Hardly  Jeffersonian. 

4.  Down  in  the  Old  Dominion  there  are  or  have  been 
people  who  can  or  could  write  almost  anything,  from  the 
Declaration  of  Independence  to  a  prohibition  bill.  And 
then  there  are  some  who  are  less  gifted  in  literature  and 

calligraphy.  Still,  as  those  who  have  been  bamboozled 
out  of  their  wits  by  nostrums  advertisements  believe  that 
there  is  a  remedy  for  every  kind  of  ill,  so  there  is  a 
reader  for  every  kind  of  writing;  and  G.  M.  Coleman  is 
the  man  who  can  read  this  kind.     Are  there  others? 

Not  Pharmacopoeial. 

5.  In  Washington  City,  where  S.  J.  T.  Wells  does  busi- 
ness and  the  stamps  come  from,  druggists  sometimes  deal 


larly  he  might  have  been  stumped  by  it.  As  it  was,  he 
could  tell  what  was  wanted  with  one  hand  behind  his 
back.  Readers  who  are  not  familiar  with  the  circum- 
stances are  permitted  to  use  both  hands  in  trying  to 
figure  out  what  the  writer  really  hoped  to  get. 

Maybe  It  Is  to  Be  Whistled. 
3   Almost  every  language,  dialect  and  patote  there  Is, 
is  spoken  In  this  city,  and  a  lot  of  people  who  can  not 
■peak  any  of  them  make  signs.     Just  whether  the  ao- 


iU'  the  latter.  Indeed,  there  may  be  druggists  in  other 
places  who  sell  stationery  and  occasionally  let  a  stamp 
go  along  with  it  (at  a  price)  for  the  accommodation  of 
good  customers:  we  have  heard  of  such.  But  that  does 
not  explain  the  first  line  in  the  accompanying  requisition. 
Who  can? 


^  10^ 


Send  a  Queer  Prescription. 

In  reply  to  our  request  for  prescriptions  for  this  depart- 
ment, lieon  B.  Fox,  Illinois,  sent  a  "dandy" — but  the  en- 
graver said  he  could  not  make  a  printable  plate  from  It. 

We  still  want  queer  prescriptions  and  hope  our  friends 
will  send  some.  Of  course,  the  name  of  the  doctor  and  of 
the  patient  will  be  omitted,  and,  on  request,  we  will 
also  refrain  from  giving  the  name  or  address  of  the  drug- 
gist. 


^A^/^AAAjdj^^ 


oompanying  order,  correctly  filled  by  J.  Sherman,  New 
York,  should  come  under  the  bead  of  language  or  signs 
we  leave  to  those  who  care  to  think  over  that  phase  of 


Answers  to  June  Puzzles. 

T.  Solution  of  magiieeium  citrate. 

2.  Needs  no  "translation." 

3.  Talcum  powder. 
Tincture  of  Iron. 
Hive  syrup. 

4.  Solution  of  hydrogen  dioxide. 

Two  guessers,  C.  Benkendorfer,  New  York,  and  J.  R. 
Stewart,  Virginia,  say  they  would  have  sent  headache 
powder  in  the  second  order.  (Perhaps  they  deduce,  a  la 
Sherlock  Holmes,  that  the  lady's  Irateness  was  due  partly 
to  her  achlBg  bead.) 
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Court  Decisions  and  Other  Legal  Points 

Under  this  head  are  given  resumes  of  legal  principles  laid  dovm  by  judges  of  courts  of  record 
in  recent  cases,  as  well  as  other  matters  of  a  legal  nature  which  may  serve  to  inform  drug- 
gists of  their  rights  and  to  zvarn  them  of  dangers  which  threaten  those  who  disregard  the  taw. 


Mere  Possession  of  Narcotic  Not  Unlawful. 

The  United  States  Supreme  Court  on  June  5th  decided 
that  the  mere  possession  of  opium,  morphine,  or  other 
like  drugs  is  not  unlawful. 

The  opinion  of  the  court  wsis  given  on  a  case  brought 
from  the  United  States  District  Court  for  the  western 
district  of  Pennsylvania,  being  the  United  States  against 
Jin  Fuey  Moy,  a  physician,  and  Involved  a  charge  of  con- 
spiracy brought  by  the  government  against  the  physician 
on  the  grround  that  he  conspired  with  one  Willie  Martin 
to  have  In  Martin's  possession  one  dram  of  morphine  sul- 
phate. The  charge  in  the  case  was  that  the  physician  did 
not  Issue  the  prescription  in  good  faith,  but  to  supply  an 
addict.  The  question  In  the  case,  as  broadly  stated  by  the 
court,  is  whether  the  possession  conspired  for  Is  within 
the  prohibitions  of  the  Harrison  act.  The  court  holds 
that  it  Is  not. 

Text  of  the  Decision. 

The  full  text  of  the  opinion  of  the  court  is  as  follows: 

This  is  Ml  Indictment  under  section  8  of  the  act  of  December 
17th.  1914  (c  1;  3S  Btat.  785.  789).  It  was  quashed  by  the  Dis- 
tnct  Court  on  the  Rround  that  the  statute  did  not  apply  to 
the  case.  (226  Fed.  Rep.  1.003.)  The  indictment  charges  a  con- 
splracy  with  Wlliie  Martin  to  have  in  Martin's  possession 
ODium  and  salts  thereof,  to  wit,  one  dram  of  morphine  sul- 
phate. It  aiieges  that  Martin  was  not  registered  with  the 
collector  of  internal  revenue  of  the  district,  and  had  not  paid 
the  special  tax  rfequired;  that  the  defendant  for  the  purpose 
ot  executing  the  conspiracy  Issued  to  Martin  a  written  pre- 
scription for  the  morphine  sulphate,  and  that  he  did  not  issue 
it  in  good  faith,  but  knew  that  the  drug  was  not  given  for 
medicinal  purposes,  but  for  the  purpose  of  supplying  one  ad- 
dicted to  the  use  o£  opium.  The  question  Is  whether  the  pos- 
session conspired   tor  is  within  the  prohibitions  of  the  act. 

The  act  Is  entitled,  "An  act  to  provide  for  the  registration 
of,  with  collectors  of  Internal  revenue,  and  to  impose  a  special 
tax  upon  tli  persons  who  produce,  import,  manufacture,  com- 
pound, deal  in,  dispense,  sell,  distribute  or  give  away  opium 
or  coca  leaves,  their  salts,  derivatives,  or  preparations,  and 
for  other  purposes."  By  section  1  the  persons  mentioned  in 
the  title  are  required  to  register,  and  to  pay  a  special  tax 
at  the  rate  of  tl  per  annum,  with  certain  exceptions,  and  it 
Is  made  unlawful  for  the  persons  required  to  register  to  pro- 
duce, etc.,  the  drugs  without  having  registered  and  paid  the 
special  tax.  All  provisions  of  law  relating  to  special  taxes 
are  extended  to  this  tax.  By  section  2  it  was  declared  unlaw- 
ful for  any  person  to  sell  or  give  away  the  drugs  mentioned 
without  a  written  order,  provided  (or,  excepting  deliveries  bv 
physicians,  etc..  or  on  their  order,  and  certain  other  cases. 
Then  after  provision  for  returns  it  is  made  unlawful  by  sec- 
tion 4  for  any  person  who  shall  not  have  registered  and  paid 
the  special  tax  to  send,  carry  or  deliver  the  drugs  in  such 
commerce  as  C^ongress  controls,  again  with  exceptions.  By 
section  6  preparation.s  containing  certain  small  proportions  of 
the  drugs  are  excluded  from  the  operation  of  the  act,  under 
conditionj.  By  section  7  Internal  revenue  tax  laws  are  made 
applicable,  and  then  comes  section  8  under  which  the  indict- 
ment IS  framed. 

By  section  S  It  is  declared  unlawful  for  "anv  person"  who 
IS  «iot  registered  and  has  not  paid  the  special  tax  to  have  In 
his  possession  or  control  any  of  the  said  drugs,  and  "such 
possession  or  control"  is  made  presumptive  evidence  of  a  vio- 
lation of  this  section  and  of  section  1.  There  Is  a  proviso 
that  the  section  Bhall  not  apply  to  any  employee  of  a  reg- 
istered person  and  certain  others,  with  qualifications,  or  to 
the  possession  of  any  of  the  drugs  which  have  been  pre- 
scribed m  good  faith  by  a  physician  registered  under  the  act, 
and  to  the  possession  of  some  others.  And  finally  It  is  pro- 
vided that  the  exemptions  need  not  be  negatived  In  any  In- 
dlctmient,  etc..  and  that  the  burden  of  proving  them  shall  be 
upon  the  defendant.  The  district  judge  considered  that  the 
act  was  a  revenue  act  and  that  the  general  words  "any  per- 
son '  must  be  confined  to  the  class  of  persons  with  whom 
the  act  previously  had  been  purporting  to  deal.  The  gov- 
ernment on  the  other  hand  contends  that  this  act  was  passed 
wltn  two  others  In  order  to  carry  out  the  International  Opium 
ConvenUon  (38  Stat..  Part  2.  1.929):  that  Congress  gave  it  the 
Hippearance  of  a  taxing  measure  in  order  to  give  it  a  coating 
of  constitutionality,  but  that  it  really  was  a  police  measure 
that  strained  all  the  powers  of  the  Legislature,  and  that  sec- 
tion 8  means  all  that  It  says,  taking  Its  words  In  their  plain, 
iiter&i  sense. 

A  statute  must  be  construed.  If  fairly  possible,  so  as  to 
avoid  not  only  the  conclusion  that  It  Is  unconstitutional,  but 
also  gn\e  doubts  uporj  that  score.  (United  States  vs.  Dela- 
Z^'',^,  n  ""'1^0"  C"o.  213  U.  S.  m.  408.)  If  we  could  know 
^V£''^  .ii>'  *.*>'i*  ""  opium  Is  produced  in  the  United  States  the 
dlWcultles  in  this  case  would  be  less,  but  we  hardly  are  war- 
ranted   In    that    assumption    when    the   act   Itself   purports    to 


deal  wJth  those  who  produce  It.  (Section  1)  Congress,  at 
all  -events,  contemplated  production  in  the  United  SUtes,  and, 
tnerefore,  the  act  must  be  construed  on  the  hypothesis  that 
it  takes  place.  If  opium  is  produced  In  any  of  the  States, 
obviously  the  gravest  question  of  power  would  be  raised  by 
an  attempt  of  Congress  to  make  possession  of  such  opium  a 
crime.  (United  States  vs.  De  Witt.  9  Wall.  41.)  The  govern- 
ment Invokes  Article  VI  of  the  Constitution,  that  treaties 
made  under  the  authority  of  the  United  States  shall  he  the 
supreme  law  of  the  land.  But  the  question  arises  under  a 
statute,  not  under  a  treaty.  The  statute  does  not  purport  to  be 
in  execution  of  a  treaty,  but  calls  itself  a  registration  and 
taxing  act.  The  provision  before  us  was  not  required  by  the 
opium  convention,  and  whether  this  section  Is  entitled  to  the 
supremacy  claimed  by  the  government  for  treaties  Is,  to  say 
the  least,  another  grave  question,  and.  If  It  la  reasonably  pos- 
sible, the  act  should  be  read  so  as  to  avoid  both. 

The  foregoing  consideration  gains  some  additional  force 
from  the  penalty  imposed  by  section  9  upon  any  person  who 
violates  any  of  the  requirements  of  the  act.  It  Is  a  fine  of 
not  more  than  $2,000  or  imprisonment  for  not  more  than  five 
years,  or  both,  in  the  discretion  of  the  court.  Only  words 
from  which  there  Is  no  escape  could  warrant  the  conclusion 
that  Congress  meant  to  strain  its  powers,  almost  if  not  quite, 
TO  the  breaking  point.  In  order  to  make  the  probably  very 
large  proportion  of  citizens  who  have  some  preparation  of 
opium  in  tlieir  possession,  criminal  or  at  least,  prima  facie 
crimina!,  and  subject  to  the  serious  punishment  made  po.ssible 
by  section  9.  It  may  be  assumed  that  the  statute  has  a  moral 
end  as  well  as  revenue  In  view,  but  we  are  of  opinion  that 
the  District  Court,  In  treating  those  ends  as  to  be  reached 
ouly  through  a  revenue  measure  and  within  the  limits  of  a 
revenue  measure,  was  right 

Approaching  the  Lssue  from  this  point  of  view  we  conclude 
tliat  "any  perscn  not  registered"  in  section  8  cannot  be  taken 
to  mean  any  person  In  the  United  States,  but  must  be  taken 
to  refer  to  the  class  with  which  the  statute  undertakes  to 
deai— the  persons  who  are  required  to  register  by  section  ].  It 
is  true  that  the  exemption  of  possession  of  drugs  prescribed 
in  good  faith  by  a  physician  is  a  powerful  argument  taken 
by  Itself  for  a  broader  meaning.  But  every  question  of  con- 
struction Is  unique,  and  an  argument  that  would  prevail  in 
one  case  may  be  Inadequate  In  another.  This  exemption 
stands  alongside  of  one  that  saves  employees  of  regiistered 
persons,  as  do  sections  1  and  4,  and  nurses  under  the  super- 
vision of  a,  physician,  etc.,  as  does  section  4,  and  is  9o  far 
vague  that  it  may  have  had  In  mind  other  persons  carrying 
out  a  doctor's  orders  rather  than  the  patient's.  The  gen- 
eral purpose  seems  to  be  to  apply  to  possession  exemptions 
similar  to  those  applied  to  registration.  Even  if  for  a  moment 
the  scope  and  Intent  of  the  act  were  lost  sight  of.  the  pro- 
viso is  not  enough  to  overcome  the  dominant  considerations 
that   prevail   In   our   mind. 

Judgment  atfirmed. 

This  decision  was  written  by  Mr.  Justice  Holmes  with 
the  endorsement  of  four  members  of  the  court,  Including 
Chief  Justice  White  and  Justices  McKenna,  Vandevanter 
and  McReynolds.  There  was  at  the  time  the  decision 
was  rendered  one  vacancy  on  the  bench,  since  filled  by  the 
appointment  of  Mr.  Justice  Brandeis,  and  one  absentee 
on  account  of  Illness,  Mr.  Justice  Day.  Mr.  Justice  Hughes 
and  Mr.  Justice  Pitney  dissented  in  this  five  to  two  de- 
cision. 

It  is  to  be  observed  that  no  attention  Is  given  by  the 
Supreme  Court  in  the  present  opinion  as  to  whether  the 
giving  of  the  prescription  by  Jin  Fuey  Moy  to  the  alleged 
addict,  Willie  Martin,  was  "in  good  faith"  or  not.  The 
government  stood  squarely  on  the  proposition  that  it  was 
not  in  good  faith  and  consequently  alleged  conspiracy  on 
the  part  of  the  physician  to  place  the  drug  in  the  hands 
of  Martin.  The  government's  contention  with  respect  to 
the  construction  of  section  8  was  that  the  words  must 
be  talven  in  their  plain,  literal  sense,  viz.,  that  the  pos- 
session of  any  one  of  these  drugs,  except  by  those  regis- 
tered and  those  who  obtain  the  drugs  upon  a  physician's 
prescription  given  in  good  faith,  made  such  possession 
illegal.  In  answer  to  this  proposition  Mr.  Justice  Holmes, 
in  his  opinion,  said,  as  reported  above: 

"A  statute  must  be  construed,  if  fairly  possible,  so  as 
to  avoid  not  only  the  conclusion  that  it  Is  unconstitu- 
tional, but  also  grave  doubts  upon  that  score."  Then 
follows  the  reference  In  the  opinion  to  the  question 
whether  any  opium  is  produced  in  the  United  States,  and 
mention  of  the  fact  that  the  Harrison  law  deals  with 
those  who  produce  it  and  the  conclusion  that  Congress 
contemplated  production  in  the  United  States,  and  that  if 


Julv  191  f, 


THE   DRUGGISTS   CIRCULAR 


423 


produced  the  gravest  question  of  power  would  be  raised 
by  an  attempt  of  Confc'ress  to  make  possession  of  such 
opium  a  crime. 

What  Is  L«ft  of  the  Harrison  Law? 

The  question  naturally  arises,  what  is  left  of  the  Har- 
rison anti-narcotic  law  as  a  result  of  this  decision? 
the  machinery  instituted  under  the  law,  includes  the 
control  of  the  sales  of  narcotic  drugs,  the  order 
forme  for  use  in  the  trade  and  the  requirements  of  the 
law  that  these  drugs  may  only  be  handled  by  registered 
persons  and  passed  into  the  hands  of  consumers  through 
prescriptions  by  registered  physicians,  veterinarians,  or 
dentists.  The  loop-holes  which  the  court  by  this  decision 
has  made  in  the  law  is  that  where  a  prescription  is  given 
to  a  person,  although  that  person  may  be  addicted  to  the 
use  of  the  drug  and  the  prescription  not  given  "in  good 
faith,"  the  possession  of  that  drug  is  held  not  to  be  a 
crime,  and  the  registered  physician  so  prescribing  It  is 
not  guilty  of  a  conspiracy,  notwithstanding  the  claim 
made  by  the  government  in  prosecuting  under  the  law 
that  the  prescription  was  not  given  in  good  faith. 

Since  the  decision  was  announced  there  have  been  many 
conferences  between  the  attorneys  of  the  departments 
and  executive  officers,  members  of  the  medical  fraternity, 
including  officials  of  the  Public  Health  Service,  regard- 
ing the  methods  to  be  pursued  In  correcting  the  defect  in 
the  law  and  to  strengthen  it.  No  decision  has  been 
reached  on  these  points,  except  that  early  steps  are  to  be 
taken  to  bring  the  matter  to  the  attention  of  Congress  in 
some  effective  way. 

The  problem  now  confronting  the  government  officials 
is  how  to  adjust  the  taxation  features  under  proper 
amendments  to  the  Harrison  law  to  make  it  more  effec- 
tive and  prevent,  if  possible,  the  hablt-forming  drugs 
passing  Into  hands  wherein  these  drugs  become  a  menace 
to  life  and  the  welfare  of  communities. 

The  first  question  to  be  raised  in  connection  with  this 
proposition  for  applying  a  stamp  tax  upon  the  inhibited 
drugs,  and  providing  that  all  such  drugs  may  not  be  sold 
except  in  stamped  original  containers,  Is  whether  there 
will  not  be  so  much  opposition  from  the  manufacturers, 
wholesalers,  retailers  and  members  of  the  medical  fra- 
ternity to  such  stamp  taxes  as  to  prevent  legislation  by 
Congress.  Again,  it  is  Intimated  that  even  with  the  best 
devised  stamp  tax  proposition  the  question  may  be  raised 
by  the  lawyers  in  Congress  that  no  greater  safeguard 
would  be  thrown  around  the  trade  In  these  habit-form- 
ing drugs  than  is  now  furnished  In  the  machinery  of  the 
Harrison  law  as  It  Is  left  by  the  Supreme  Court  decision. 
Also,  the  government  officials  are  not  unmindful  of  the 
fact  that  in  its  original  drait  the  anti-narcotic  law,  as 
first  prepared  after  The  Hague  convention,  was  a  stamp 
tax  measure,  but  these  features  were  objected  to  by  the 
manufacturers,  wholesalers  and  retail  dealers  In  these 
drugs. 

Now  the  question  comes  up  whether.  In  view  of  the 
recognized  friendly  attitude  of  the  drug  trade  and  medi- 
cal fraternity  toward  the  Harrison  law,  the  trade  will  not 
now  consent  to  the  inconvenience  of  a  stamp  tax  plan  if 
it  can  be  shown  to  be  certain  of  more  effective  service  to 
the  people  of  the  country  than  would  the  law  as  it  stands 
under  the  Interpretation  placed  upon  it  by  the  Supreme 
Court. 


hardware    dealers,   and    a    number   of   manufacturers   of 
trade-marked  specialties  such  as  talking  machines,  etc. 

Widespread  statements  have  been  made  to  the  effect 
that  the  Stephens-Ashurst  bill  is  certain  to  pass  Congress 
during  the  present  session,  and  assurances  of  this  kind 
have  been  given  to  many  retail  dealers  who  are  support- 
ing the  bill.  It  is  said  that  members  of  the  committee 
do  not  entertain  so  sanguine  an  opinion  regarding  th!a 
legislation. 


Price    Maintenance    Bill    May    Not    Be    Passed 
This  Session. 

Hearings  were  given  recently  by  the  Committee  on  In- 
terstate Commerce  of  the  House,  at  the  request  of  Rep- 
resentative Stephens,  of  Nebraska,  who  Is  urging  the 
passage  of  the  Stephens-Ashurst  resale  price  mainte- 
nance bill. 

About  twenty  advocates  of  the  bill  were  either  praieut 
or  listed  as  favoring  the  measure.  In  the  list  of  those 
favoring  the  measure  are  given  R.  S.  Lehman,  of  the 
German  Apothecaries  Society,  of  New  York:  Ixjuls  Berger. 
of  the  Metropolitan  Association  of  Retail  Druggists,  of 
New  York,  and  the  New  York  Pharmaceutical  Confer- 
ence; Dr.  Joseph  Welnsteio,  of  the  Retail  Druggists'  As- 
sociation, of  New  York,  and  Thomas  Latham,  of  the 
County  Pharmaceutical  Association,  of  New  York.  Other 
advocates  of  the  bill  Include  representatives  of  the  Na- 
tional  Association  of  Retail  Orocers,  totwcco  merchants, 


The  John  D.  Park  &  Sons  Cases  Settled. 

In  the  belief  that  a  settlement  would  save  both  time 
and  money  for  the  parties  In  litigations  which  have 
been  pending  In  the  federal  and  State  courts  for  more 
than  a  score  of  years,  the  wholesale  drug  houses  which 
have  been  sued  by  the  John  D.  Park  &  Sons  Company,  of 
Cincinnati,  Ohio,  ci>arging  conspiracy  in  restraint  of  trade 
under  the  pjovisioLs  of  the  SUennan  act  and  common  law 
have  at  leDrJi  efi^.tert  a  compromise  with  that  company  In 
the  three  caaes  walch  were  still  pending  In  these  courts. 
A  total  of  ♦125,00p  damages  has  l-eea  agreed  upon,  and  will 
be  paid  by  the  (l;»:ndan*s  in  complete  settlement  of  the 
claims  made  by  the  lark  company. 

The  various  and  sundry  legal  steps  taken  in  the  four 
cases  brought  by  the  Cincinnati  house  are  here  set  down 
chronologically: 

a&SE  NI7MBEB  ONE. 

May.  1896.— Preliminary  injunction  granted  by  Justice  Truax 
in  Special  Term^  Supreme  Court.   New  York  county. 

October  irith,  1897.— Amended  complaint  served. 

October   15th,   ISSS.— Demurrer   to   amended   complaint. 

Marcli  lotli,  1809.— Demurrer  to  amended  complaint  sustained 
by  Justice  Kussell. 

May  6th,    lii99.— Complaint  dismissed.  ■       i       ■  -i 

May  i>th,  1899.- Plaintiff  appealed.  i 

November  9th,  1899.-Appellate  Division.  First  Department. 
aiBrmed  decision  of  lower  court. 

November  13th,  190L— Appeal  taken  to  Court  of  Appeals  Ao- 
peal  argued.  ^ 

April  2Sth,  1903.— Court  of  Appeals,  Pajker,  Chief  Juetlce. 
presiding,  afflrms  decision  of  lower  court 

CASE  NnMBEB   TWO. 

July,   1897.— Summons  served. 

August,   1897.— Original   complaint  served. 

September  .Wth.    1903.— Amended  complaint  served 

November  17th,   1903.— Answer  to  amended  complaint  died. 

1908  (no  date  of  record).— Motion  to  dismiss  for  want  of  pros- 
<:-cution  denied. 

July  31st,  1909.— Application  made  by  complainant  In  Special 
Term  of  the  Supreme  Court  New  York  county,  lor  leave 
to  serve  an  amended  or  supplemental  complaint,  demandinir 
damages   to   date. 

Above-described    application    granted    at    Special    Term 

Order  reversed  by  Appellate   Division. 

1910.— Order  of  Appellate  Division  sub-stantlally  affirmed  by 
Court  of  Appeals. 

March   4th,    1916.— <JeneiaI    re-servation   entered. 

Suit  set  for  trial  before  Ju.stlce  Clarence  A.  Sheam  and  a 
jury  in   Supreme  Court.  New  York  county,   for  June  2d 

June  2d,  1916.— Triai  adjourned  by  consent  of  both  sides  until 
June  6th,  and  case  transferred  to  a  part  of  the  Supreme  Court 
where  Justice  Gavegan  was  sitting. 

CASE   mrMBEB  THREE. 

May  i6th,  1804— Bill  fUed. 

August  1st,  1904.— Demurrer  interposed  by  defendants  on 
ground  of  Jurisdiction. 

October  Ist,  1904.— Plea  and  answer  presented,  setting  ub 
rps  adjudlcata. 

November   Uth,   1904.— Demurrer   overruled.    Judg«   Hasel 

June  17th,   190.'.- Pleas  overruled  by  Judge  Piatt 

March  26th.  1906.— Answer  filed.  •''. 

May  7th.   190«.— Exceptions  filed  to  answer 

w"*"'"i  ?"'-..l?'*'-~°''''*''  <"  reference  to  Special  Master. 

May  2Mh.  I907.-Report  of  gpedaJ  Master  of  excepUong  to 
the  Master. 

1310.— Motion  for  leave  to  amend  bill  by  asking  for  triple 
rlamagos  and  to  file  supplemental  bill,  also  aekkig  for  triple 
fla  mages. 

1910.--MoUon  to  file  supplemental  bill  granted  without  dam- 
age clause,  except  In  general  way.  Motion  to  amend  WII 
denied.     Judge  Noyes. 

February  27th,  1911.— Order  Ismiod  confirming  the  Mujiter'a 
report. 

April   4th.    1911.— Supplemental   bill  filed. 

Man  h  .^d.  1913.— Case  dismissed  for  want  of  pro«ecutlon 
Judge   Holt. 

H'Mrt'-nibfr    23d,    191£.— Motion    to    restore    granted    by    Judge 

September   27th.    1915.- Mr.    McCaualand   substituted    for  Mr 

Fay  a«  plaintiff's  attorney. 
October  2S>th,  1915.— Order  to  take  part  of  the  bill   "pro  con- 

fesso," 
November  12th,  19Io.-Order  to  take  "pro  confesso"  vacated 
November   2M,   191S.- Complainant    withdraws    supplemental 

bill   of  consent. 
December  8th,  1*15.— Plaintiff  commences  to  take  depositions 
January  15th,  1910  -.\mended  answer  (lied.  ""P«"n"ons. 

Jaiiu.iry  20th.   191«.-I-n«t   day   for   taking  depositions 
February  4tn.  1916- Motion  to  show  cause  why  certain  parts 
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ot  the  anM-ndiHl  aniwer  ahould  not  be  stricken  out,  made  t>c- 
ri)i'«  Judco  llunil. 

Marih,  1!>1».— Order  that  answer  and  further  answer  stand 
together  with  leu\-e  for  the  defendnntJi  to  move  at  some  future 
time  to  hw  r<;lloved  of  atflrmatlve  matters  set  forth  In  the 
oriclnal  answer. 

April,  mo.— Motion  nwde  to  dismiss  the  bill  for  wa.nt  of 
Jurl.HdIctlon.   before  JiidKe  Mayer. 

A.prll  lUlh,  1K16.— Motion  made  to  amend  the  bill,  before  Judge 
Ma>t!r. 

Abril  ^>th,  l!ll6.--C°oniplalnt  dismissed  on  laches, 

Miiy.  rjlC— Decree  entered  and  opinion  llled  by  Judge  Mayer 
on  dismissal  of  complaint. 

Appeal  taken  to  United  States  Court  of  Appeals. 
CA8e    NUMBEK   FOUB. 

March   Mat,   1909.— Commenced   by  service  of   summons. 

February  Zlst,  U16.— Defendants  appeared  specially  and  de- 
m.iirred   to  the  original  complaint. 

March  4th.   I91t>.— Ainondefl  complaint  served. 

March  24th,  191u.— Demurrers.  Interpooed  to  amended  com- 
plalr.t,  served. 

SETTLEMENT. 

April  2Sth,  1908.— Case  No.  One  settled  by  decision  of  Court 
of   Ai)peal»  reunirming  dismissal  of  complaint  by  lower  court. 

June  bth,  191i>.— Case  Two  iPark  vs.  Hubbard);  Case  Three 
<l'ark  vs.  Bruen)  In  equity  on  appeal;  Ca»e  Four  (Park  vs. 
'  Di'uen  at  law),  settled  for  $125,000.  All  three  pending  actions 
<1  popped. 


The  Term  "Compounds"  Judicially  Defined. 

In  suits  to  recover  money  paid  as  stamp  taxes  under  the 
war  revenue  act  of  June  13th,  1898,  the  United  States  Cir- 
cuit Court  ot  Appeals,  Third  Circuit,  has  decided  that  pow- 
ders or  tablets  made  from  the  juice  of  the  papaw,  without 
adding  anything  effective,  were  not  "compounded,"  within 
the  clause  of  the  act  declaring  that  no  tax  should  be  im- 
posed on  uncompounded  medicinal  dru^.  (Rutan  vs. 
Johnson  &  Johnson,  231  Federal  Reporter,  369.)  The 
court  says: 

"We  think  that  papoid  is  not  'compounded.'  Nature 
combines  the  constituents  in  the  juice  of  the  papaw,  and 
paix)id  is  derived  from  the  juice,  not  by  adding  anything 
effeotive,  but  by  taking  something  away.  What  is  left,  and 
is  sold  in  the  form  ot  powder  or  tablet,  is  what  nature 
combined;  man  having  had  nothing  to  do  with  the  proc- 
ess. Compounding  (as  the  act  uses  the  word)  is  only  pos- 
sible when  two  or  more  substances,  previously  separate, 
are  put  together  by  human  agency  to  form  some  kind  of 
union,  and  no  such  union  has  been  brought  about  to  pro- 
duce the  substance  In  question." 

It  was  also  decided  that  the  1898  act  did  not  tax  ell  me- 
dicinal articles,  but  merely  those  that  were  non-competi- 
tive, were  Intended  tor  self-medication,  and  accompanied 
by  puffing  inducements  and  unreliable  statements  about 
diseases,  symptoms,  etc. 


Buyer's   Rights  Against   Worthle8«   Goods. 

A.  \V.  Peters,  a  St.  Louis  retail  druggist,  ordered  from  a 
wholesale  dealer  certain  articles  of  jewelry  calling  for 
solid  gold,  rolled  gold,  and  gold  filled  goods.  He  refused 
payment  and  was  sued,  but  succeeded  in  establishing  a 
claim  that  the  goods  were  worthless  and  unsalable,  and 
that  he  tendered  return  of  them  to  the  seller.  In  affirming 
judgment  in  defendant's  favor,  the  St.  Liouis  Court  of  Ap- 
peals goes  so  far  as  to  hold  that  where  goods  are  not  of 
the  kind  ordered  and  are  worthless,  the  buyer  Is  not  ob- 
ligated to  offer  to  return  them  before  he  may  resist  suit 
lor  the  purchase  price  on  the  ground  ot  a  total  failure  of 
consideration.  Ordinarily,  however,  a  druggist  who  In- 
tends to  deny  liability  on  an  order  or  contract  to  buy 
goods,  on  the  ground  ot  their  failure  to  come  up  to  the  rep- 
resentations under  which  they  were  sold,  should  offer  to 
return  them  to  the  seller. 


Sale  of  Unlabeled  Poisons. 

A  Wisconsin  dealer  in  a  poisonous  substance  known  as 
"quack  grass  destroyer"  has  In  the  Supreme  Court  of  that 
State  been  held  liable  tor  the  value  of  eight  cows  of  a  cus- 
tomer which  died  after  eating  grass  In  a  field  in  which  a 
quantity  ot  the  unlabeled  poison  had  been  placed.  In  af- 
firming the  judgment  for  damages,  the  court  finds  that 
there  was  ample  evidence  to  show  that  the  customer  was 
Innocent  ot  knowledge  as  to  the  poisonous  nature  of  the 
liquid;  had  the  contrary  been  shown,  there  could  be  no  re- 
covery. (Mossrud  vs.  Lee,  157  Northwestern  Reporter,  758.) 
Said  the  court:  "The  sale  ot  such  a  poisonous  substance 
M  that  In  question,  without  the  vendee  being  made  aware 


of  Its  dangerous  character  and  the  contents  being  plainly 
labeled  with  the  name  ot  the  substance,  the  word  'Poison' 
and  the  name  and  address  of  the  person,  firm  or  corpora- 
tion dispensing  the  substance  was,  at  the  time  in  question, 
expressly  prohibited,  and  violation  of  the  prohibition  made 
punishable  as  a  misdemeanor.  Such  statute  having  been 
enacted  for  the  protection  ot  life  and  property,  a  viola- 
tion of  It,  under  a  very  familiar  rule,  is  negligence  in  It- 
self." 


Representations  by  Traveling  Salesmen. 

That  a  wholesale  dealer  in  drugs  is  not  unqualifiedly 
responsible  on  representations  made  by  a  traveling  rep- 
presentatlve  to  a  customer  as  to  the  efficacy  of  goods  ot- 
tered for  sale  Is  held  in  a  recent  decision  ot  the  Spring- 
field, Mo.,  Court  ot  Appeals,  handed  down  the  other  day  in 
the  case  ot  Rector  vs.  H.  K.  Multord  Company  (185  South- 
western Reporter,  255).  In  this  case,  in  which  defendant 
was  held  not  to  be  liable  on  a  guaranty  by  a  traveling 
salesman  that  hog  cholera  serum  sold  would  effect  a  cer- 
tain percentage  ot  cures,  in  the  face  of  notice  printed  on 
each  bottle  to  the  effect  that  results  were  not  guaranteed, 
the  Court  of  Appeals  said: 

"The  law  presumes,  and  those  dealing  with  the  agent 
have  the  right  to  act  upon  this  presumption  of  law,  that 
the  agent  is  authorized  to  sell  the  goods  in  the  usual  man- 
ner, and  make  such  contracts  thereabouts  as  are  reason- 
able or  comport  with  the  usage  and  custom  ot  the  trade, 
and  it  is  to  this  extent,  and  this  extent  only,  that  an 
agent  may  be  said  as  a  matter  of  law  to  be  acting  within 
the  scope  ot  his  apparent  authority.  •  •  »  -We  think 
It  cannot  be  said  that  it  is  usual  or  customary  for  a  sales- 
man to  make  such  an  extraordinary  guaranty  of  the  effec- 
tiveness and  highly  curative  properties  ot  the  products  he 
is  selling.  To  guarantee  that  the  use  of  this  serum  •  ♦  • 
would  result  in  making  hogs  absolutely  Immune  to  hog 
cholera,  and  that  not  more  than  5  per  cent,  would  die 
from  the  operation  is  no  ordinary  guaranty." 


Too-Alcoholic  Medicinal  Preparations. 

United  States  Treasury  officials  have  added  to  the  list 
of  so-called  medicinal  preparations  which  are,  for  taxing 
purposes,  regarded  as  alcoholic  beverages.  The  list  ap- 
pears in  the  Circulau  Red  Book  for  November,  1914,  page 
208.    The  recent  additions  to  It  are — 

Beimer's   Walnut   Beverage.  KlI-A-Kol. 

Belmer's   Walnut   Bitters.  Nibol    Laxative    Kidney    and 

Buhrer's  Bitters.  Liver   Bitters. 

Cossack   Stomach   Bitters.  Pater  Emanuerg  Herb  Wine 

Franz  Urban   Boonekamp  or      ,    Root   Plant   Medicinal   Gin. 

Maag-  Bitters.  Serravallos    Tonic 

Himmalia  Tonic.  Vennouth    Stomach    Blttere, 

Kobolo    Tonic   Stomach    Bit-  Wlncamis. 

ters. 

A  complete  new  list  Is  promised  by  the  Treasury  De- 
partment soon. 


Camphor  Exports  from  Formosa  to  Japan  and 
Elsewhere. 

According  to  official  advices  from  United  States  Consul 
H.  C.  Huggins  the  exports  of  camphor  and  camphor  oil 
from  Formosa  to  Japan  in  1915  showed  an  increase  over  the 
previous  year,  the  valuations  being:  1914,  crude  1751,594; 
oil,  »820,156;  1915,  crude,  t893,109;  oil,  $940,545.  This  Is 
an  increase  of  more  than  ?200,000.  A  large  part  of  the 
shipments  from  Formosa  were  re-exported  to  this  country 
and  Europe,  but  the  EJuropean  war  had  the  effect  of  dimin- 
ishing sales  in  other  countries  than  Japan.  Production 
was  diminished  by  floods  in  the  hills  and  by  the  fear  of 
diminished  business  on  the  part  of  the  producers. 

The  value  of  the  exports  of  camphor  to  countries  other 
than  Japan  and  Chosen  In  1914  were  ?1,916,311;  In  1915, 
Jl, 611, 406.  This  decrease  Is  due  to  diminished  orders 
from  Europe,  and  curtailed  production  which  had  left 
the  market  so  short  in  supplies  that  when  the  Increased 
demand  from  this  country  came,  in  the  latter  part  of  1915, 
there  was  little  opportunity  to  sell.  The  value  of  cam- 
phor exports  to  this  country  In  1914  was  ?1,048,418;  In 
1915,  »1,127,952  (the  latter  figure  including  camphor  oil). 

The  camphor  monopoly  bureau  Is  now  eagerly  encour- 
aging the  production  ot  camphor.  Care  is  given  to  the 
cutting  of  the  trees,  and  a  watch  is  kept  to  see  that  tha 
privilege  of  cutting  is  not  abused. 
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Revised  Regulations  Under  the  Harrison  Law. 

The  Commigsioner  of  Internal  Revenue  has  Issued  the 
following  regulations  for  the  carrying  out  of  the  Harrison 
act,  effective  on  and  after  June  1st,  1916: 

BEUI^TKY  AND  PAYMEXT  OF  SPECIAL  TAX. 

Article  L  As  required  by  section  1  ot  said  act,  every  person, 
partnership,  association,  company,  or  corporation  therein  de- 
scribed, and  not  specifically  exempt,  must,  on  or  before  the 
1st  day  of  July,  annually,  register  with  the  collector  of  the 
district,  and  at  the  time  of  such  registration,  and  on  or  before 
the  1st  day  of  July  in  each  year,  pay  to  such  collector  a  special 
tax  at  the  rate  of  II  per  annum. 

Application  for  regristration  must  be  made  and  special  tax 
paid  for  each  sepaxate  place  ot  business  or  branch  where  any 
of  the  drugs  coming  within  the  purview  of  the  law  are  made, 
stored,  dispensed,  or  distributed,  and  records  of  the  distribu- 
tion made  of  such  drugs  must  be  kept  on  file  at  each  location. 
Every  person  conducting  more  than  one  class  or  place  of 
business,  or  practicing  more  than  one  profession,  or  at  more 
than  one  place,  in  which  the  narcotic  drugs  are  sold,  dis- 
pensed, or  given  away,  must  register  and  pay  special  tax  for 
each  profession  and  business  separately,  even  tiiough  con- 
ducted at  the  same  address,  and  separate  records  must  be 
kept  under  each  registration.  Physicians,  dentists,  or  veteri- 
nary surgeons  prescribing  any  of  the  narcotic  drugs  described, 
or  synthetic  substitutes  for  cocaine,  must  register  and  pay 
special  tax,  eve«  though  having  none  of  the  dnugs  In  their 
possession,  as  all  narcotic  prescriptions,  except  when  calling 
for  an  exempt  preparation  or  remedy,  must  bear  the  registry 
number  of  the  person  wricing  the  prescription.  Under  section 
£  of  the  act,  any  official  of  the  Federal  Government,  or  of 
a  State,  county,  or  mwiicipal  government  using  or  prescribing 
In  his  official  capacity,  any  of  the  drugs  within  the  scope 
of  the  law.  Is  exempt,  officially,  from  registration  and  pay- 
ment of  special  tax.  Where  such  official  is  engaged  in  a 
private  business  or  practice  of  a  profession  in  which  the 
drugs  are  sold,  dispersed,  given  away,  or  prescribed,  regis- 
tration is  required. 

Only  those  persons  lao-fully  entitled  to  deal  in  narcotic 
drugs,  or  holding  a  licen-se  issued  by  the  State  authorizing 
tnem  to  administer,  dispense,  or  prescribe  drugs,  including 
narcotics.  In  the  practice  of  their  profession  are  eligible  for 
registration.  Failure  to  register  and  pay  special  tax  on  or  be- 
fore July  1.  annually,  or  at  the  time  of  conunenclng  a  busi- 
ness In  which  narcotic  drugs  are  dealt  In,  or  In  the  practice 
ot  medicine,  dentistry,  or  veterinary  medicine  or  surgery, 
renders  such  perso.i  liable  to  a  50  per  cent  penalty  in  addition 
to  the  special  tax.  and  the  penalties  Imposed  by  section  9  of 
the  act. 

Application  for  registration  and  special  tax  stamp  must  be 
made  for  a  partnership,  a  tirm.  or  a  corporation,  and  each 
individual  member  thereof  who  also  is  separately  engaged  In 
private  business  or  a  profession  In  which  narcotic  drugs  are 
•old,  dispensed,  given  away,  distributed,  or  otherwise  dis- 
posed of. 

Art.  2.  Application  for  registry  and  special  tax  stamp  must 
be  maoe  on  or  before  commencement  of  business,  and  on  or 
before  July  1,  annually,  thereafter  during  continuance  of  such 
business.  «n  a  spejial  form  furnished  by  collectors  upon  re- 
quest. (For  list  of  colleotlcn  districts  and  addresses  of  col- 
lectors, .nee  appendix.)  These  forma  must  bear  the  written 
signature  of  the  penfin  making  application  and  in  the  case  of 
a  firm  or  corporation  must  be  signed  by  a  member  or  an 
oHlcer  duly  authorized  to  so  act.  Collectors  will  refuse  to 
!«sut  a  registration  number  and  special  tax  stamp  unless  the 
application  form  is  properly  executed,  with  affidavit  that  the 
applicant  Is  authorized  by  law  to  ensrage  In  the  Ijuslness  or 
tue  profession  specified,  and  for  which  registration  Is  desired. 

.\rt.  ;.  Applications  for  registration  will  be  carefully  scruti- 
nized by  collectors  to  see  that  the  requirements  of  articles  1 
and  i  iiave  l)eeii  compiled  with.  When  In  proper  form,  a  reg- 
istration number,  conmienclng  with  No.  1  In  each  district  for 
It.-  tl!  :  .i,iihi  ;iil'>:i  and  continuing  In  numerical  order  with 
SI!  -J.:.:  ;ii>i.li' .-ilions.  will  be  stamped  or  imprinted  on 
[[i.-  I'.,  in.  c  ■oil,.,  lors  will  refuse  a  registry  number  and  special 
lax  stamp  imtil  the  application  compiles  with  the  require- 
ments of  articles  1  and  2. 

The  registry  number  thus  given  Is  a  permanent  numlicr 
for  all  renewal  applications  and  will  be  entered  on  all  blank 
orders  :i>su>  d  to  the  applicant  upo«i  receipt  of  |)roper  reciulsl- 
Uon  therefor,  as  tndlcate<]  In  article  S.  All  applications  for 
reglstratiOTi  will,  after  iM.Muanoe  »>f  registry  numl»er  and  imy- 
ment  of  the  special  tax.  1m*  recorded  alphabetirjilly  by  classes 
In  spt^cial  record  lOA.  and  filed  according  to  reglstr.v  numbers. 

Art.  4.  Appropriate  coupon  stamps,  denoting  payment  of  the 
special  tax  under  the  act  named,  will  be  furnl.shed  collectors 
<>n  re-inljiltlon,  and  will  be  charged  to  them  and  accounted  for 
MK    Irj    :he  i-ajie  of   other  special   tax   stamixi. 

I"  .h' '  '.'•rs.  when  issuing  such  stamps,  will  distinctly  Imprint 
{:,>■!.■■,■.  the  registry  number  of  the  applicant  to  avoid  the 
f  ITT  Ing  made  of  using  the  serial  number  of  the  »tamp. 
A  "■•  i!  fnx  «lBrr»p.  when  received  by  a  person  registered 
i.ti  llately  be  conspicuously  posted  In 

hi-  e.     A  iwaclal  tax  stamp  can  not 

:■•■  ■  .Ttlon  district  to  another  without 

;  r-  -.1   til  the  lollcctor  of  Internal  revenue  who 

'■"'  nsfers    must    t>e    made    In    accordance    with 

111*  lied  In  T.   D.   IW. 

8ALe  AXO  DISPOSAL  OP  DRI'OH. 

AM  Whei*  any  of  the  d'-'iiru   ii.rning  within  the  purview 

I''   ^' •■  'I''    .I'l-    T'j    t»e  sold   iir                     ■   disposed   nt,    the  pur- 

II  •■!  r i..-:-    (unless  exemi>t    under    sec.    3 

'  i'  '■  1   '    ■"••■  arts.  I  and  Pi.    J-,.,.  |..  iur  to  such  purchase  or 

:    '     ii  :ii;i.ire  his  order  therefor  in  duplicate  on   forms  fur- 

r.',>i  I  illectori  ujwn  proper  requisition,  and  forward  the 


original  to  the  registered  person  who  will  furnish  the  drugs, 
and  retain  the  duplicate,  both  original  and  duplicate  to  be 
kept  on  lilt  for  a  period  of  two  years  from  the  date  of  ac- 
ceptance in  such  a  manner  as  to  be  easily  accessible  to  in- 
spection by  internal-revenue  officers. 

Court  officers,  in  making  sales  of  narcotic  drugs  and  prepara- 
tlMis  under  judicial  proceedings,  must  prepare  a  complete  in- 
ventory of  such  diTjgs  and  preparations,  and  require  the  pur- 
cha.ser,  who  must  be  i-egistered.  to  make  out  a  goveannient 
Older  form  to  the  insolvent  concern,  the  duplicate  of  this 
order  to  be  retained  by  the  purchaser.     (See  T.   D.  2299.) 

Strctlon  2  ot  the  act  provides:  "It  sliall  be  unlawful  for  any 
person  to  obtain  t>y  means  of  said  order  forms  any  of  the 
aforesaid  drugs  for  any  purpose  other  than  the  use,  sale  or 
distribution  thereof  by  him  in  the  conduct  of  a  lawful  busl 
ness  In  said  drugs  or  In  the  legitimBte  practice  of  his  pro- 
fession."' Every  registered  person  should  use  precaution  In 
furnishing  an  individual  with  such  drugs  to  avoid  violating 
the  above-quoted  section,  and  for  his  own  protection  a  drug- 
gist should  refuse  to  rtll  a  prescription  calling  for  an  amount 
greater  than  would  be  pre.scrlbed  in  the  course  of  legitimate 
practice  only,  to  meet  the  immediate  needs  of  the  ]>atient.  or 
when  the  druggist  has  reason  to  believe  or  knows  tlie  drugs 
.to  obtained  are  to  be  used  for  other  than  medicinal  purposes. 

.\rt.  6.  Blanks  of  such  order  forms  are  printed  on  distinctive 
paper  and  are  issued  in  tablets  of  10  blanks  each,  a  Icharge 
of  10  cents  for  each  tablet  (including  originals  and  dupli- 
cates) being  made  therefor,  as  authorized  bv  section  2  of  the 
act.  The  sales  of  these  orders  must  be  accounted  for  by  col- 
lectors  to  whom  furnished. 

Blank  orders  can  only  be  secured  from  the  collector  of  the 
district  by  ji  registered  person  having  legitimate  use  for  same, 
and  a  requisition  will  not  be  accepted  by  the  collector  from 
any  other  person.         , 

111  addition  to  the  special  record  lOA,  provided  for  In  article 
3,  collectors  will  keep  an  account  of  the  number  of  order 
forms  sold  each  registered  pei-son  by  filing  all  requisitions 
made  en  form  «79,  according  to  the  registry  numbers,  stamp- 
ing or  writing  thereon  the  date  when  lilled. 

Art.  7.  Kequisitlons  accompanied  by  proper  remittance  for 
order  blanks  must  be  made  on  forms  679,  whicli  are  only  sup- 
plied to  registered  persons  upon  request  made  on  the  collector 
The  registry  number  Imprinted  on  the  special-tax  stamp  must 
oe  placed  by  the  registered  person  on  every  requisition  in  the 
space  provided  therefor  in  the  upi)er  right-hand  corner. 

Art.  S.  Upon  receipt  of  a  requisition  by  the  collector,  the 
signature  tnereon  must  be  compared  with  the  one  appearing 
on  the  application  for  registry,  or  if  signed  by  an  agent,  with 
t.ie  po'ver  of  attorney  already  on  file  (see  art.  9),  before  the 
blank  orders  are  Issued. 

Art.  3.  The  order  forms  must  be  prepared  In  duplicate  and 
the  duplicate  must  be  retained  by  the  maker.  If  accepted, 
tne  law  requires  all  such  orders  (both  the  original  and  dupli- 
cate) to  be  retained  on  rile  (or  a  period  of  two  years  In  such 
a  mamier  as  to  be  readily  accessible  to  an  inspecting  officer. 
If  an  order  form  is  not  accepted,  it  should  be  returned  to  the 
maker  with  a  letter  of  explanation.  When  received  by  the 
maker,  the  unaccepted  order  form  and  letter  of  explanation 
must  be  attached  to  the  duplicate  order.  Where  it  is  not 
possible  for  the  official  signing  the  application  for  registry  to 
sign  order  forms,  the  signature  of  another  person  Is  "per- 
missible, provided  a  proper  power  of  attorney  granting  such 
authority  is  filed  with  the  collector.  The  firm,  corporate,  or 
business  name  alone  will  not  be  accepted,  but  the  signature 
ot  the  Individual  i-e.sponslble  for  the  issuance  of  the  order 
forms  must  aLso  appear  thereon.  In  filling  out  order  forms  the 
namev)f  the  preDarallon.  the  quantity  in  ounces  if  in  liquid  or 
solid  form,  or  If  In  tablet,  pill,  ampule,  or  suppository  form, 
the  units  or  total  thereof,  and  the  name  of  the  particular 
narcotic  drug  contained  in  such  preparations,  tablets,  pills, 
ampules,  or  suppositories  must  be  Indicated  thereon.  Such 
forms  nvust  be  u.sed  only  to  obtain  narcotic  drugs  or  prepara- 
tions comUig  within  the  law.  The  forms  are  arranged  to  per- 
mit the  preimi-atlon  of  the  original  and  duplicate  at  one  opera- 
lion  by  use  of  a  carbon  sheet  attached  to  each  tablet  of  10 
ulanks,  and  an  original  order  must  not  leave  the  possession 
of  a  person  registered  before  a  duplicate  (carbon  copy)  Is 
made.  Failure  to  make  a  duplicate  and  keep  it  on  file  is  a 
violation  of  section  2  of  the  law.  When  order  forms  are 
lost  or  deotroyed  through  accident,  a  sworn  statement  to 
that  effect  must  bo  filed  with  the  collector.  Improperly  writ- 
ten or  mutilated  order  forms  are  not  to  be  destroyed,  but 
must  be  kept  on  llle  (both  the  original  and  duplicate)  with 
other  records.  Unused  order  forms  are  void  at  the  expiration 
of  the  regl-itry  period  and  unless  re-registration  is  granted, 
must  be  forwarded  to  the  collector  who  l.ssued  same  to  be 
marked  "canceled"  and  returned  to  the  owner  to  lj«  kept  on 
file  for  two  years.  In  case  of  change  of  pwnershln  of  a  busi- 
ness the  successor,  if  dul>-  registered,  may  use  ortfer  forms  of 
pi-edccessor  after  same  have  been  returned  to  tho  collector 
arid  overprinted  by  hlni  with  the  registry  number  of  the  suc- 
cessor. 

Wholesale  dealers  or  Jobbers  when  unable  to  fill  orders  re- 
ceived from  retail  dealers  must  send  their  own  purchase  order 
on  an  official  blank  to  the  manufacturer  with  request  that 
such  di-ugs  be  shipped  direct  to  the  retail  dealers.  Such  an 
order  must  give  the  name  of  the  retail  dealer  and  his  registry 
numb(.'r.  and  the  number  of  his  purchase  order.  Narcotic 
drugs  may  be  Involcotl  to  a  wholesale  dealer  or  Jobber  upon 
the  request  of  a  retail  dealer  In  ordering  directly  from  a 
wholesale   dealt  r  or   Jobber. 

Wiiere  exempt  officials  and  Institutions  order  narcotic  drugs 
from  a  wliolenale  dealer  or  Jobber  on  their  nfliclal  stationery, 
and  the  wholesale  dealer  or  Jobber,  not  having  tho  goods 
Iti  .<lock,  directs  a  manufacturer  to  make  the  delivery  direct 
to  the  exempt  official  or  Institution,  It  is  necessary  for  the 
wholesale  denier  or  Jobber  to  send  to  the  manufacturer  his 
own  official  narcotic  order  blank  before  the  manufacturer  ex- 
ecutes for  the  account  of  the  wholesale  dealer  or  Jobber  the 
order  fium  the  exempt  olflclal  or  Institution. 
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OIBPENBINO  or  DBUOS  BT  PHT8I0UR8,  DCNTI8T8,  VBl'BUHABT 
SUBOSONS,  HOSPITALS,  AND  SIMHAR  INSTITUTIONS. 
Art  10.  Under  the  exemptlnK  provlelons  of  si^ctlon  2  of  tlie 
act.  no  wrlttan  order  Is  re<juTrod  for  the  "dlspenelnir  or  dl»- 
trlbutlon  ol  any  of  the  aforesaid  druga  to  a  patient  T)y  b. 
phyHlcl.in,  dcntlBt,  or  veterinary  sur^reon.  registered  under  this 
act,  In  the  course  of  his  professional  practice  only."  A  record, 
however.  Is  required  to  be  kept  of  all  such  drugs  dlepensed. 
distributed  or  administered  In  his  office  and  of  all  such  drugs 
left  with  any  person  or  patient  to  be  taken  In  his  absence. 
Only  such  drugs  as  are  personally  administered  by  a  physi- 
cian, dentist  or  veterinary  surgeon,  when  away  fro""  "■■ 
omce  are  exempt  from  record.  The  record  must  show,  tlrat, 
the  date  when  such  drugs  are  dispensed  »r  distributed; 
second,  the  kind  and  quanUty  dispensed  or  dlstilbuted  In  each 
case;  and,  third,  the  name  and  address  of  the  patient  to 
whom  such  drug  was  dispensed  or  distributed.  (For  method 
of  preparing  prescriptions,  see  art  12.) 

Those  persons  engag«d  In  a  lawful  profession  who  admin- 
ister in  their  office  prastlce  minute  quantities  of  aarcotloe  in 
the  form  of  solutions,  pastes,  or  ointments,  such  as  dentists, 
oculists,  aurlsts,  and  other  specialists,  may  keep  a  record  of 
the  date  when  a  stock  solution  is  noade  and  the  date,  wTien 
such  stock  solution  is  exhausted,  and  where  pastes  or  oint- 
m«ntB  are  used  a  record  of  the  date  when  the  container  is 
tli-st  opened  and  the  date  when  its  contents  are  exhausted, 
without  koeping  a  recoM  of  the  name  and  address  of  each 
patient,  from  the  express  language  of  the  act.  a  physician, 
cientist.  or  veterinary  surgeon  can  register  and  dispense  the 
narcotic  drugs  embraced  therein  In  the  course  of  his  pro- 
fessional practice  only.  He  can  prescribe  suth  drugs  only 
when  lie  has  been  employed  to  prescribe  for  the  parucular 
-jatlent  receiving  such  drugs,  and  upom  whom  he  shall  per- 
sonally attend  in  the  course  of  his  professional  practice  only. 
A  physician,  dentist,  or  veterinary  surgeon  may  not  engage 
in  the  business  of  selling  narcotic  drugs  unless  he  is  a  regis- 
tered dealer,  authorized  by  the  State  laws  to  engage  In  such 
business.  Additional  registration  Is  not  required,  however, 
when  narcotic  drugs  are  sold  to  a  patient  upon  whom  a 
iihvsU'lan,  dentist,  or  veterinary  surgeon  Is  in  personal  at- 
tendance irnder  section  2,  relating  to  pr^criptlons.  and  sec- 
tion 8,  concerning  unlawful  possession,  prescriptions  are 
exempted,  provld-jd  thev  are  written  in  good  faith  by  a 
physician,  dentist,  or  veterinary  surgeon  for  a  patient  upon 
whom  they  are  in  personal  attendance  and  the  drugs  are 
prescrioed  for  medicinal  purposes  a<id  not  to  evade  the  mten- 
tlons  and  purposes  of  this  act.  Prescriptions  written  upon 
request  of  any  person  calling  for  the  narcotic  drugs  for  any 
purpose  other  than  medicinal  use.  or  written  for  a  person 
upon  receipt,  through  the  malls,  of  a  symptom  blank  or  de- 
Acrlptlve  snect,  are  held  not  to  come  within  the  exemptions 
above  noted. 

Nurses  are  not  permitted  to  register  and  pay  special  tax 
under  the  provisions  of  the  law  and  can  only  have  narcotic 
drugs  in  their  possession  or  control  when  under  the  imme- 
dlaie  direction  of  a  physician,  dentist  or  veterinary  surgeon, 
and  then  only  by  virtue  of  their  employment,  or  occupation, 
and  not  on  their  own  account.  When  nurses  are  discharged 
from  a  case  and  are  no  longer  under  the  direction  of  a  regis- 
tered physician,  dentist,  or  veterinary  surgeon,  the  narcotic 
drugs  coming  into  their  possession  through  prescriptions 
written  for  the  patient  or  left  with  nurses  by  a  physician, 
dentist,  or  veterinary  surgeon  while  in  personal  attendance 
upon  the  patient,  s'hould  be  surrendered  to  the  physician, 
dentist,  or  veterinary  surgeon,  who  will  make  proper  entry 
on  his  records  as  to  the  kind  and  quantity  received. 

A  veterinary  surgeon,  whose  practice  Is  limited  by  law  to 
the  use  of  narcotic  drugs  in  the  treatment  of  animals,  cannot, 
under  the  registration  provided  by  this  act,  dispense,  admin- 
ister to.  or  prescribe  for  human  beings  any  of  the  narcotic 
dru^s  under  the  limitation  Imposed  upon  the  practice  of  his 
profession.  Physicians  who  are  authorized  by  law  to  dispense, 
administer,  or  prescribe  narcotic  drugs  for  the  treatment  of 
domestic  animals  are  not  required  to  register  as  veterinary 
surgeons,  'f.  however,  a  physician  or  veterinary  surgeon  Is 
licensed  to  practice  both  professions,  he  should  register  for 
each,  and  keep  separate  records  covering  the  narcotic  drugs 
in  the  practice  of  the  respective  professions. 

Hospitals  and  similar  Institutions  are  required  to  register 
and  pay  special  tax  and  keep  accur.ite  records  of  all  narcotic 
drugs  used  therein.  No  special  form  of  record  Is  required, 
but  it  must  enable  an  Inspecting  officer  to  quickly  ascertain 
the  quantity  and  kind  of  narcotic  drugs  used  and  show  the 
names  and  addresses  of  patients  to  whom  admlnl.'tered.  and 
indicate  the  authority  for  such  administration.  The  Initials 
of  a  physician  giving  directions  for  the  administration  of  a 
narcotic  should  appear  on  the  chart  of  the  patient,  or  sep- 
arate prescriptions  should  be  required  by  the  pharmacist  in 
charge  of  the  drug  room  before  the  narcotics  leave  his  pos- 
session. The  record  of  narcotic  drugs  dispensed  In  a  hos- 
pital or  similar  Institution  must  balance  approximately  with 
the  quantities  received  as  Indicated  by  the  official  order  forms 
on  file. 

PRBSCRIPTIOWS. 

Art  11.  Drugs  dispensed  or  distributed  under  and  In  pur- 
suance of  a  written  prescription  Issued  by  a  physician,  dentist, 
or  veterinary  surgeon  duly  registered  under  the  act  must 
show  the  name  and  address  of  the  patient  the  date,  the 
name  and  address  of  the  physician,  and  his  registry  number. 
All  prescriptions  for  such  drugs  not  specifically  exempt  under 
section  6  of  this  act.  as  denned  in  Treasury  Decision  2309. 
must  be  dated  and  signed  on  the  day  when  Issued;  must  be 
preserved  for  a  period  of  two  years  from  the  date  indicated 
thereon:  and  must  be  readily  accessible  to  the  Inspecting 
officer  above  referred  to.  A  separate  file  of  all  such  prescrip- 
tions must  be  kept  by  each  dealer  lawfully  authorized  to  fill 
prescriptions.  The  refilling  of  a  narcotic  prescription  Is 
prohibited,  except  vhere  such  prescription  calls  for  an  exempt 
preparation  or  remedy  prepared  In  aiccordance  wlOv  ttie 
"V.     S. '  P.,"     "N.    P.,"    or   other    recognized     or    established 


formula  usually  carried  in  block  by  a  dealer  and  sold  without 
a  prescription  (see  T.  D.  2HX>).  Prescriptions  cannot  be  hlled 
upon  telephone  orders.  Prescriptions  must  be  filled  entirely 
at  the  time  of  presentation.  Partial  Illling  will  not  be  per- 
mitted. 

DBUaS    DISPENSED    BT    OBAUEBS. 

Art  12.  (jDder  the  authority  conferred  by  section  1  of  the 
act  named,  for  the  Issuing  of  regulations  necessary  for  carry- 
ing Its  previsions  Into  effect,  physicians,  dentists,  and  veteri- 
nary surgeons  writing  any  such  prescriptions  are  required  to 
ElgB  tlielr  uames  In  full  on  the  same;  to  state  therein  their 
registry  number  and  the  location  of  their  office,  and  the  name 
and  address  of  the  person  to  whom  such  prescriptions  are 
written,  and  the  date.  Druggists  must  refuse  to  fill  any  such 
prescription  unless  signed  as  herein  required,  nor  should 
prescriptions  for  narcotic  drugs  be  filled  by  any  dealer,  law- 
fully authorized  to  flil  prescriptions.  If  he  hast  reason  to  sus- 
pect that  iney  were  fraudulently  issued  or  obtained.  The  dis- 
pensing or  distribution  of  such  drugs  by  lawfully  authorized 
dealers,  except  on  physician's  original  prescriptions  or  on 
original  orders  Issued  by  persona  who  have  duly  registered, 
18  li.  violation  of  the  act. 

Refilling  of  prescriptions  is  prohibited  unless  such  pre- 
scriptions call  for  e-xempted  preparations  or  remedies,  re- 
i'erred  to  in  article  11.  An  accurate  record  of  narcotic  di-ugs 
fcnterlng  into  the  composition  of  exempted  preparations  aad 
remedies  must  1>9  keipt  by  all  registered  dealers  and  manu- 
lacturens,  and  must  show : 

1.  The  name  of  the  preparation  made; 

2.  The  amount  of  narcotic  used; 

3.  The  date  of  manufacture,  and 

4.  The  amouiit  of  finished   product. 

and  must  be  accessible  to  Inspection  by  intem&l-revsnua 
officers. 

SUPPLYING  NAROOTIO  DRUGS  AND  PREPARATIONS  FOB  OCEAN- 
BOUND  VBSSEX8  AND  VESSEX,S  ENGAGED  IN  TBADB  BEl'WEEV 
POINTS  IN  THB  UNITED  STATES,  WHEBB  NO  BEOISTEBn) 
PHYSICIAN   OB  SUBOBON    IS   EMPLOYED  O.N    BOABD   SAMEL 

As  authorized  by  the  Commissioner  of  Internal  Revenue, 
with  the  approval  of  the  Secretary  of  the  Treasury,  opium 
or  coca  leaves,  their  salts,  derivatives,  or  preparations,  com- 
ing within  the  scope  of  the  act  of  Oongreos,  may  be  pur- 
cliased  for  stocking  medicine  chests  and  dispensaries  main- 
tained on  board  both  ocean-bound  vessels  and  vessels  engaged 
in-  trade  between  ports  of  the  United  States  (provided  there 
is  no  registeretl  physician  employed  on  board  the  same)  and 
vessels  belonging  to  the  various  departnients  of  the  gov- 
ernment, upon  the  approval  of  commissioned  medical  officers 
and  acting  assistant  surgeons  of  the  United  States  Public 
Health  Service.  If  a  physician  registered  under  the  provisions 
of  this  act  is  employed  on  board  a  vessel,  said  medical  sup- 
plies may  oe  purchased  only  upon  his  order. 

Such  purchases  can  only  be  made  on  special  order  forms 
issued  for  that  purpose,  which  niay  be  procured  from  com- 
missioned medical  officers  and  acting  assistant  surgeons  of 
the-  United  States  Public  Health  Service.  The  forms,  both 
original  and  duplicate,  must  be  kept  on  file  with  regular 
order  forms  for  a  period  of  two  years  from  the  date  of 
ruling. 

Opium,  coca  leaves,  or  any  compound,  manufacture,  salt, 
derivutlve.  or  preparation  thereof,  required  by  exempted 
officers  in  the  discharge  of  their  offiiclal  duties,  should  be  or- 
dered on  the  official  stationery  of  the  department,  bureau,  or 
municipality  under  which  such  officers  are  employed,  and 
these  orders  should  l>c  signed  with  the  full  name  of  the 
official,  followed  by  Ills  title  and  the  department  of  the 
Federal,  State,  county,  or  municipal  government  under  au- 
thority of  which  he  acts. 

When  an  exempt  official  prescribes,  in  his  official  capacity, 
any  narcotic  drugs  covered  by  the  law.  his  prescription 
should  be  written  on  an  official  prescription  blank,  if  such 
blanks  are  provided  by  the  department  of  which  he  Is  an 
official,  and  the  name  and  address  of  the  patient,  and  the 
name  .md  title  of  the  official,  as  above  indicated,  inserted 
therein. 

Dealers  who  supply  narcotic  drugs  to  exempt  officials 
."Would  require  that  such  orders  and  prescriptions  be  written 
on  their  official  stationery,  and  that  the  title  of  the  persons 
signing  same  Is  shown  as  indicated.  Such  orders  and  pre- 
scriptions should  be  filed  with  the  regular  narcotic  orders  and 
prescriptions  required   under  the  law. 

Art.  13.  Every  person,  firm,  or  corjioration  making  appli- 
cation for  registration  must,  at  the  time  of  applying  for 
such  registration,  prepare  in  duplicate  an  Inventory  of  all 
narcotic  drugs  and  preparations  (other  than  those  prepara- 
tlon.s  and  remedies  specifically  exempted  under  the  provisions 
of  sec.  6  of  the  act.  as  defined  In  T.  D.  2309)  on  hand  at  the 
date  of  application  for  registration.  Where,  however,  a 
registered  person,  at  some  fixed  date  annually,  takes  a  stock 
inventory,  either  at  the  close  of  the  business  fiscal  year  or 
of  the  caitaidar  year,  such  inventory  In  duplicate,  showing 
the  quantity  and  names  of  the  narcotic  drugs  and  prepara- 
tions on  hajid  on  the  date  next  preceding  the  date  of  appli- 
cation for  registration,  may  be  filed  In  lieu  of  the  annual 
Inventory  required  at  time  of  registration.  The  original  In- 
ventory must  be  kept  on  file  with  previous  inventories  by 
the  maker  and  the  duplicate  forwarded  to  the  collector  of 
internal  revenue.  No  special  form  of  inventory  Is  required, 
but  It  must  clearly  set  forth  the  name  and  quantity  of  each 
kind  of  narcotic  drug,  preparation,  or  remedy,  and  be  verified 
by  oath  or  affirmation  executed  in  conformity  with  law.  Col- 
lectors will  refuse  a  registration  numiser  and  special  tax 
stamp  to  an  applicant  who  falls  to  furnish  annually,  at  or 
before  the  date  of  regi.stration.  a  duplicate  of  such  inventory. 
Nai'cotic  drugs  and  preparations  must  at  all  times  be  segre- 
gated from  the  general  stock  of  drugs  and  medicines,  and 
should  be  kept  under  lock  and  key  to  prevent  theft.  Where 
losses  by  tlieft  or  in  transit  are  reported,  a  sworn  statement 
of  the  tacts,  a  list  of  the  lost  narcotic  drugs  and  preparations. 
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and,  in  the  case  of  theft  evidence  that  the  local  authorities 
were  notilied,    must  be  tiled  immediately   with  the  collector. 

Art.  14.    Section  3  of  the  act  provides: 

"Tnat  any  person  who  shall  register  in  any  internal-revenue 
district  under  the  provisions  of  section  1  of  this  act  shall, 
whenever  required  to  do  so  by  the  collector  of  the  district, 
render  to  the  said  collector  a  true  and  correct  statement  or 
recurn,  certified  by  affldavlt,  setting:  forth  the  quantity  of  the 
<i/oresaid  drugs  received  by  him  in  said  internal-revenue  dis- 
trict di^ring  such  period  immediately  preceding  the  demand 
ol  the  collector,  not  exceeding  three  months,  as  the  said  col- 
lector may  hx  and  determine." 

Under  this  authority  a  collector  will  require  a  eworn  state- 
ment la  any  case  where,  from  the  number  of  order  blanks 
obtained,  oi  from  the  character  of  the  business  carried  on. 
lie  has  reason  to  suspect  that  any  narcotic  drugs  are  being 
procure<l,  compounded,  or  disposed  of  by  any  peraon  for 
illegal  purposes,  and  in  any  other  case  in  which  he  thinks  it 
advisable  to  secure  such  information. 

Art  15.  The  statemrents  to  be  furnished  in  such  oase.<i  must 
be  made  on  a  form  supplied  by  the  collector  of  internal 
revenue,  and  such  statements  must  be  sworn  to. 

Art-  16.  it  will  be  the  duty  of  collectors,  deputy  collectors, 
agents,  and  other  ofllcers  to  visit  the  premises  of  all  persons, 
tlrniB,  or  companies  registered  under  the  act,  or  where  they 
have  reason  to  believe  drugs  of  the  character  defined  in  the 
act  are  stored,  and  to  see  that  all  requirements  of  the  law  and 
the  regulations  Issued  under  authority  thereof  are  strictly 
compiled  with,  ['nder  authority  of  sections  2  and  B,  they 
will,  when  necessary,  inspect  and  check  such  records,  orders, 
prescriptions,  statements,  or  returns  made  or  received,  and 
at  once  report  to  the  Commissioner  of  internal  Revenue  any 
rioltttiun  or  the  law  discovered  by  them.  Where  suspected 
narcotic  drugs  or  preparations  are  found  In  the  possession  of 
unrogtslercd  persons,  samples  of  same  should  be  immediately 
procured,  and.  after  being  properly  labeled  and  identified  as 
required  by  Treasury  Decision  1587,  forwarded  to  the  Chemis- 
try Dii.lsion,  ollice  of  Commissioner  of  Internal  Revenue,  for 
<uialysi3. 

Art.  17.  Officers  will  conduct  their  Investlgatione  in  such 
manner  as  to  not  annoy  or  Interfere  unnecessarily  with  the 
business  of  persons  prejMiring  or  handling  the  aforementioned 
drugs.  OflScers  must  observe  this  requirement,  but  they 
fahould  mike  their  inspection  thorough  that  the  law  and 
legulatlon.s  may  be  strictly  enforced:  and  it  is  the  duty  ot 
ever>-  registered  person  to  produce  all  records  required  under 
tile  law  and  aflord  nece'«ary  facilities  for  investigation  upon 
demand  of  inspecting  ofllcers. 


One  Cent  Damages  in  the  Wine  of  Cardui  Suit. 

The  action  begun  March  21st  against  the  .\merican 
Medical  Association  by  the  Chattanooga  Medicine  Com- 
pany, charging  libel  as  to  the  company's  product,  wine  of 
cardui,  was  terminated  June  22d  by  a  verdict  of  one  cent 
damages  for  the  company.  Another  suit  brought  by  John 
A.  Patten,  a  member  of  the  Chattanooga  company,  against 
the  association  was  automatically  terminated  by  the  death 
of  Mr.  Patten. 


Notices  of  Judgment. 

In  the  latest  Issue  of  notices  of  judgment  under  the  food 
and  drugs  law  the  following  cases  appear: 

4ao.  Mlnbrandlng  of  "N.  H.  Downs'  Vegetable  Balsamic 
Elixir."  U.  S.  V.  Henry,  Johnson  &  I<ord,  a  corporation,  Bur- 
llntrton.   Vt.     Plea  of  guilty.     Fine.  J30. 

aiS.  Misbranding  of  "Kopp's  Baby's  Friend."  U.  S.  v.  324 
Bottles,  884  Bottles  and  840  Bottles  "Kopp's  Baby's  Friend." 
Default   decree   of   condemnation,  forfeiture  and  destruction. 

4249.  MlabrandlnK  of  "Dr.  White's  Specialty  for  DIptlieil:.  ' 
U.  S.  v.  I  Gross  of  "Dr.  White's  Specialty  for  Dlptherla.'' 
Consent  decree  of  condemnation  and  forfeiture.  Product 
ordered   released  on  bond. 

4254.  Adulteration  and  misbranding  of  so-called  birch  oil. 
V.  S.  vs.  2  Cans  Birch  Oil,  labeled  "From  V,  B.  B.,  Berea. 
Kentucky."  Default  decree  of  condemnation,  forfeiture  and 
destruction. 

42K!.  Adu'.teratif'n  of  whole  Japan  ginger.  U.  S.  vs.  26  Bags 
of  Whrie  Japan  Ginger.  Default  decree  of  condemnation,  for- 
feiture a«i'!   <U'f.  'Hon. 

W&.    Ml  '^s  Prescription."     U.    8,   vs 

S  P<icka>  ption,"  New  York.    Default 

decree  of  and  destruction. 

4M0.    Misbranding  of      •  .N'ervlne."    U.  8.  vs.  4  Oross 

Packages   of    "Samariti"  Default   decree    of   con- 

demnation,  forfeiture  ni  tlon. 

4232.  Adulteration  of  oil  of  birch.  IT.  3.  vs.  2  Cans  of  Oil 
of  HIrf.h.  I.Abelcd  "From  II.  R.  l-athrop  &  Co.,  Inc.,  Ashe- 
vllle  ?-■  C."  Default  decree  of  condemnation,  forfeiture  and 
•1<  "tn:.    Ion. 

*jy,.  Ariiilteratlon  of  water.  U.  8.  vs.  9  Cases  "Witter  Springs 
Water."  t^.i,^i,..i  "Witter  Medicinal  Springs,  Main  OfHce,  Rnn 
Franclsc'  -la."     Default  decree  of  condemnation,  for- 

feiture .1  tlon. 

42""      M ,-  of  "Weller's   Stone  Root   and  Gin."     V.   P. 

■'"S  of   "Weller'B  Stnno   Root   nnd   OIn."     Labeled   "W. 
r  *  Sons,  Distiller",   Ixiulcvllle,  Ky."     f'onsent  decree 

<.i  •  oi.,;oiiuia.tlon  and  forfeiture.     Product  ordered  -    '• ■  r^n 

bond. 

»  ♦  ■ 

Byron  Freoland,  head  of  the  'West  Palm  Beach  Drug 
Company,  which  now  has  two  stores  at  West  Paltn  Beach, 
Fla..  announces  that  his  company  will  open  a  third  one 
there  and  will  enter  the  Miami  field  with  a  One  large  store 
In  the  heart  of  the  business  section  of  that  city. 


The  American  Essential  Oil  Industry. 

In  a  comparison  of  statistics  of  the  essential  oil  indus- 
try made  by  the  United  States  Bureau  of  the  Census,  it  Is 
shown  that  the  production  of  oil  of  wlntergreen  dropped 
73.1  per  cent,  in  pounds  and  64.4  per  cent,  in  value  from 
1909  to  1914.  Oil  of  black  birch  [presumably  betula  lenta 
is  meant;  it  is  often  incorrectly  called  black  birch,  which 
is  the  name  of  another  species]  also  suffered  a  loss.  All 
the  other  oils,  notably  that  of  spearmint,  however,  showed 
considerable  gains. 

Returns  were  received  from  108  establishments  engaged 
in  the  industry  in  1914,  the  total  products  of  which  for  the 
year  were  valued  at  12,565,361.  This  total  comprised  es- 
sential oils,  valued  at  $1,289,482;  917,690  gallons  of  witch- 
liazel  extract,  valued  at  $5'75,938;  and  other  products  to 
the  Talae  of  |699,941.  At  the  census  of  1909  there  were 
reported  74  establishments,  with  products  valued  at  $1,- 
733,304,  Of  this  amount,  ?1,111,805  represented  the  value 
of  essential  oils,  1419,793  the  value  of  691,823  gallons  of 
witchhazel  extract,  and  $241,706  the  value  of  all  other 
products.  The  value  of  all  other  products  in  1914,  there- 
fore, was  $792,057.  or  44.7  per  cent,  more  than  in  W09. 
These  products  do  not  Include  synthetic  or  artificial  oils, 
of  which  there  is  a  considerable  production,  notably  of 
synthetic  oil  of  wlntergreen.  They  do  Include  the  essen- 
tlal-oil  products  of  two  establishments  in  1914  and  six  in 
1909,  engaged  primarily  in  other  branches  of  manufacture. 

Including  the  by-products  and  the  essential  oils  distilled 
for  others,  the  total  production  In  1914  comprised  363,991 
pounds  of  peppermint,  valued  at  $601,617;  94,209  pounds 
of  spearmint,  valued  at  $238,074;  41.178  pounds  of  black[?] 
birch,  valued  at  $67,691;  6,000  pounds  of  wlntergreen,  val- 
ued at  $24,538;  4,'702  pounds  of  wormwood,  valued  at 
S9.040;  and  oils  of  camphor,  cedar,  cloves,  lemon,  parsley, 
patchouly,  pennyroyal,  sandalwood,  sassafras,  tansy,  etc., 
to  the  value  of  $348,522.  The  production  of  essential  oils 
by  all  establishments  in  1909,  comparable  with  the  figures 
just  given,  comprised  305,781  pounds  of  peppermint,  val- 
ued at  $519,079;  33,400  pounds  of  spearmint,  valued  at 
$83,283;  67,053  pounds  of  black[  ?]  birch,  valued  at  $102,- 
045;  22,281  pounds  of  wlntergreen,  valued  at  $68,983;  1,989 
pounds  of  wormwood,  valued  at  $9,514;  and  other  essen- 
tial oils  to  the  value  of  $328,901. 

Of  the  108  establishments  reported  for  1914,  53  were 
located  In  Michigan,  29  in  Indiana,  7  In  Connecticut,  6  In 
New  York,  3  in  New  Hampshire.  3  in  New  Jersey,  2  In 
Pennsylvania,  and  1  each  in  California,  Kentucky,  Massa- 
chusetts. Tennessee,  and  Wisconsin. 


American    Association    of    Pharmaceutical 
Chemists. 

The  ninth  annual  meeting  of  the  American  Association 
of  Pharmaceutical  Chemists  was  held  at  Cedar  Rapids, 
Iowa,  May  30th  to  June  1st,  inclusive,  with  a  good  at- 
tendance. The  following  delegates  from  other  associa- 
tions were  present:  American  Pharmaceutical  Associa- 
tion, Prof,  W.  J.  Teeters;  .\merican  Surgical  Trade  Credit 
Association,  F.  B.  Hovey:  American  Veterinary  Associa- 
tion, Dr.  D.  M.  Campbell;  National  Association  of  Manu- 
facturers of  Medicinal  Products,  John  F.  Queeny:  Na- 
tional Wholesale  Druggists'  Association,  Franklin  Junk- 
erman. 

Many  valuable  reports  and  papers  were  presented,  par- 
ticular Interest  being  centered  on  the  reports  of  the  com- 
mittee on  standardization,  the  committee  on  revision  and 
discontinuance  of  non-scientiflc  formulae,  the  committee 
on  costs  and  overheads,  and  the  report  of  a  special  com- 
mittee on  prior  rights  and  trade-marked  iDeolalttes. 

All  of  the  ofllcers  were  re-elected  as  follows:  President, 
B.  L.  Maltble,  of  Newark,  N.  J.;  vice-presidents,  E.  S. 
Holt,  of  Cedar  Rapids;  and  J.  W.  Haynle,  ot  Columbus, 
Ohio;  secretary-treasurer,  Dr.  C.  H.  Searle.  of  Chicago, 
111. 

The  three  new  directors  chosen  to  serve  for  a  term  of 
three  years  were:  R.  K.  Cain,  of  Indianapolis;  O.  T. 
Schmid,  of  Jackson,  Mich.;  and  D.  H.  t«hman,  of  I/a/a- 
yette,  Ind. 

The  next  meeting  will  be  held  at  Atlantic  City. 


Theo.  Niedllch,  of  Fort  Wadsworth,  N.  Y..  has  retired, 
after  thlrty-slx  years  spent  in  the  retail  drug  business, 
and  to  now  devoting  his  time  to  other  Interests. 
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Chairman  Remington  on  the  Pharmacopoeia 

He  Says  the  Long-Expected  Book   Will   Be   Ready   for   Distribution  This  Month— A   Few  of  the 

Causes  Which  Have  Led  to  the  Delay  in  Its  Appearance — Some  Points  About  the  New 

Revision — The  Chairman  Happy  in  Anticipation  of  a   Vacation. 


Newg  that  the  ninth  revision  of  the  United  States  Phar- 
macopcela  would  be  ready  for  distribution  early  this  month 
caused  the  Ciiicuijvit  to  send  a  special  representative  to 
interview  Chairman  Joseph  P.  Remington,  of  the  revision 
committee.  It  will  be  recalled  that  some  of  the  more  op- 
timistic (and  less  experienced)  members  of  the  revision 
committee  were  quoted  in  1910  as  having  said  that  the  new 
book  would  be  ready  in  two  years,  and  some  of  the  causes 
which  rendered  this  prophecy  null  are  well  put  forth 
by  Professor  Remington. 
Among  these  are  the  fact 
that  this  is  the  first  revision 
of  the  official  drug  stand- 
ards that  haa  been  made 
since  the  passage  of  the  food 
and  drugs  act,  the  new  ais- 
coveries  In  medical  science 
during  the  past  decade,  and 
the  European  war. 

As  a  result  of  his  inter- 
view with  the  chairman  of 
the  committee  of  revision, 
the  CiRcri.AB  representative 
is  able  to  say  that  more 
than  a  hundred  new  drugs 
and  preparations  have  been 
added  to  the  Pharmacopoeia 
list,  and  many  that  were  in- 
cluded in  the  eighth  revision 
are  missing.  Of  the  added 
features,  one  of  the  most 
important  to  physicians  who 
use  modern  methods  in  di- 
agnosis is  a  chapter  on  di- 
agnostic reagents.  The 
number  of  serum  products 
has  been  increased.  Latin 
and  English  official  titles 
are  simplified  in  the  new 
Pharmacopoeia,  and  not  the 
least  important  of  the 
changes  made  by  the  com- 
mittee is  the  official  adop- 
tion of  the  term  "mil"  de- 
noting milliliter  and  the  de- 
letion of  "c.c."  or  "cubic 
centimeter"  from  all  for- 
mulas. 

That  the  committee  gave 
much  consideration  to  the 
problem  presented  by  the 
war's  restriction  of  chemical 
Imports,  especially  German 
synthetics,  is  shown  by  the 
provision  of  numerous  alter- 
native formulas  for  the  pur- 
pose of  easing  the  situation 
wherever  possible.  For  ex- 
ample, sodium  bicarbonate 
may  be  used  Instead  of  po- 
tassium bicarbonate  in  mak- 
ing solution  of  magnesium 
citrate.  The  shutting  out  of 
German  potassium  salts 
largely  reduced  the  visible 
supply  and  sent  the  price 
up,  as  was  the  case  with  a 
number  of  other  chemicals 

required  as  medicinal  constituents,  and  for  which  similar 
alternative  formulas  are  authorized  by  the  new  Pharma- 
copoeia. 

Professor  Remington  announces  that  the  first  run  is  now 
about  ready,  and  that  the  new  Pharmacopoeia  will  become 
official  on  September  1st. 

For  the  first  time  in  the  history  of  the  Pharmacopoeia 
in  this  country,  the  general  committee  of  revision  num- 
bered fifty,  there  being  an  executive  committee  of  fifteen 


Chairman  of  the  Committee  of  Revision  of  the  United 
States  Pharmacopanal  Convention  Since  1901. 


to  work  out  the  details  on  special  subjects.  This  plan  in- 
sured  a  large  representation  on  general  subjects.  Months 
elapsed  before  the  first  plates  could  be  made,  and  twenty 
book  pages  a  month  represented  rapid  progress.  There 
were  many  delays  in  investigations  of  formulas:  in 
one  instance  related  by  Professor  Remington,  the  settle- 
ment of  the  question  of  what  should  constitute  the  stand- 
ard assay  for  opium  meant  holding  up  certain  pages  for 
two  years. 

In  the  Interview  Professor 
Remington  briefly  reviewed 
some  of  the  more  Important 
phases  of  the  work  of  re- 
vision. 

"The  European  war  has 
created  a  great  disturbance 
in  the  prices  of  chemicals 
and  medicines,"  said  the 
chairman,  who  continued: 
"The  importation  of  syn- 
thetics from  Germany  has 
been  greatly  hampered,  and 
it  is  certain  that  nothing 
has  ever  occurred  in  our 
time  which  has  so  revolu- 
tionized the  cost  and  method 
of  production  of  chemical 
substances  as  this  great 
war.  While  many  manufac- 
turers have  been  deterred 
from  entering  largely  in  the 
making  of  those  chemicals 
formerly  Imported  because 
of  the  possibility  of  an  early 
closing  of  the  war;  if  cir- 
cumstances permit,  the 
American  factories  could  be 
enlarged  and  thus  be  able 
to  enter  into  world  competi- 
tion with  success.  The  best 
manufacturers  of  medicinal 
chemicals  are  vieing  with 
each  other  in  improving 
their  products,  and  the  pur- 
ity rubric  in  the  new  revision 
of  the  Pharmacopteia  has 
been  raised  in  many  cases. 

"The  labor  expended  in 
securing  accuracy  In  the 
chemical  tests  has  involved 
much  time  and  correspond- 
ence, but  it  is  far  better  to 
fix  requirements  at  such 
limits  as  will  secure  chemi- 
cals of  the  best  quality  with- 
out making  them  so  strin- 
gent that  their  manufacture 
would  be  so  limited  that  a 
great  addition  to  the  cost 
would  be  necessary.  Stand- 
ards have  been  adopted  in 
the  new  revision  which  are 
reasonable  and  easy  to 
reach,  and  there  should  be 
no  difficulty  in  obtaining 
the  official  preparations 
throughout  the  United 
States.  It  is  not  necessary, 
and  it  is  extremely  wasteful,  for  the  physician  to  require 
the  entire  absence  of  innocuous  substances.  The  physicist 
and  scientific  Investigator  is  compelled  to  require  abso- 
lute purity  in  his  reagents  because  his  scientific  results 
would  be  valueless  if  these  reagents  contained  any  for- 
eign substance  whatever.  In  the  treatment  ol  disease, 
uniformity  in  quality,  with  a  minimum  allowance  of  such 
impurities  as  arsenic,  mercury,  copper,  lead,  zinc,  etc., 
should  be  insisted  upon,  but  the  presence  of  1  per  cent. 
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more  or  less  of  such  innocuous  salts  as  chlorides,  sul- 
phates, nitrates,  etc.,  can  have  no  possible  effect  in  the 
treatment  of  any  disease. 

•■Members  of  the  American  Medical  Association,  who  are 
also  members  of  the  committee  of  revision,  brought  about 
the  deletion  of  many  drugs  that  were  formerly  official. 
There  are  243  deletions,  against  151  In  the  previous  Phar- 
macopceia.  Some  well-known  and  largely  used  medicinal 
agents  could  not  be  included  in  the  admissions  because 
they  were  protected  by  patents. 

"Great  assistance  hais  been  rendered  the  committee  by 
the  various  departments  of  the  United  States  Government, 
and  the  standards  used  by  the  government  in  interpreting 
the  food  and  drugs  act  have  been  adopted  by  the  Pharma- 
copoeia in  order  to  remove  as  far  as  possible  any  possibil- 
ity of  having  two  standards  which  might  differ  from  each 
other. 

"In  order  that  the  standards  might  be  valuable  to  man- 
ufacturers, an  abstract  of  the  changes  were  published 
about  three  years  ago,  so  that  everyone  interested  might 
scrutinize  them  and  send  comments  to  the  chairman. 
These  comments  were  set  before  the  committee,  and  some 
of  the  text  was  changed  when  the  committee  decided  that 
it  was  desirable.  It  is  believed  that  the  plan  has  been 
thoroughly  In  accord  with  the  principles  of  the  American 
people.  There  has  been  no  secrecy,  and  any  attempt  made 
by  one  manufacturer  to  secure  some  personal  or  corpor- 
ate advantage  over  any  other  has  been  checkmated.  In 
fact,  it  is  only  fair  to  state  that  only  in  one  Instance  has 
such  an  advantage  been  sought. 

"The  greatest  delay  in  the  issue  of  the  book  has  been 
caused  by  the  desire  to  give  publicity  to  the  standards,  for 
although  the  announcement  was  made  that  there  was  a 
limit  of  two  months  or  one  month  to  send  In  comments 
and  criticisms,  the  latter  have  continued  to  come  in  slowly, 
and  this  will  probably  continue  tor  two  or  three  years.  Of 
course,  this  is  a  condition  which  could  not  be  avoided, 
and  it  was  foreseen;  but  the  time  limit  will  serve  as  a 
reason  for  not  accepting  the  comment  in  case  it  was  worth- 
less. Notwithstanding  this  drawback,  the  results  obtained 
thoroughly  justified  the  publicity  ordered  by  the  conven- 
tion. 

"The  chemical  committee  decided  after  full  considera- 
tion that  it  would  cause  an  unnecessary  waste  of  time  to 
change  the  figures  for  the  molecular  constitution  of  car- 
bon compounds,  the  difference  bning  only  0.008  (carbon  12, 
now  12.008).  The  report  of  the  International  Committee 
on  Atomic  Weights  was  belated,  and  the  introduction  of 
the  very  slight  correction  throughout  the  work  would  en- 
tail much  delay  and  liability  of  error,  so  that  the  special 
committee  was  wise  in  unanimously  agreeing  to  retain  the 
figures  based  on  carbon  12,  which  had  already  been 
printed. 

"The  European  war  has  Indirectly  caused  delay,  as  Eu- 
ropean manufacturers  of  synthetics  were  too  busy  with 
their  ow^n  troubles,  and  many  of  the  representatives  and 
experts  of  the  large  firms  abroad  were  compelled  to  don 
uniforms  and  fight  for  their  country.  One  of  the  lament- 
able farts  in  this  connection  Is  the  abandonment  for  the 
present  of  the  admirable  plan  to  have  all  the  civilized  na- 
tions of  the  world  agree  upon  standards.  This  work, 
which  promised  so  much,  will  now  have  to  be  postponed 
until  after  peace  has  been  declared,  and  it  is  doubtful 
then  if  the  soars  will  have  healed  sufficiently  to  secure 
that  unanimity  of  feeling  and  concert  of  action  upon  which 
the  whole  plan  depends.  Nevertheless,  these  considera- 
tions are  somewhat  offset  by  the  fait  that  the  Issue  of  the 
I'nlted  States  Pharmacopoeia,  ninth  revision,  will  give  the 
world  a  Pharmacoposla  which  will  l)e  up  to  date,  and  no 
doubt  many  of  the  standards  contained  in  the  book  will 
be  copied  In  the  pharmacopoeias  of  the  nations  which 
have  been  so  unfortunate  as  to  be  Involved  in  the  titanic 
struggle. 

'To  sum  up:  The  present  method  of  reTlston,  which  Is 
unique  In  pharmacopoeial  work,  will  have  produced  a 
Pharmacopoeia  directly  revised  by  a  committee  of  proba- 
bly a  thousand  critics  instead  of  the  fifty  members  of  the 
committee  of  revision.  The  circulars  to  the  General  Com- 
mittee up  to  the  present  time  number  1917  pages,  and  the 
letters  Issued  to  the  executive  committee  number  3377 
pages.  The  average  number  of  words  on  a  page  of  the 
circulars  was  400,  making  a  total  of  766.800;  the  average 
number  of  words  on  a  page  of  the  letters  was  300,  making 
a  toul  of  1,013.100,  the  grand  total  being  1.779.900  words. 
As  It  was  necessary  to  mimeograph  ninety  copies  of  each 
of  the  circulars  In  order  to  have  enough  for  the  general 


committee,  board  of  trustees  and  some  reserve  sheets, 
172,250  sheets  were  mimeographed.  Forty  sheets  of  each 
of  the  letters  were  mimeographed,  making  a  total  of  135,- 
080,  the  grand  total  being  307,610  sheets. 

"Each  member  of  the  executive  committee  issued 
through  correspondence  with  his  sub-committee  men,  many 
bulletins.  These,  if  collected,  would  show  a  larger  num- 
ber of  pages  than  either  the  circulars  or  executive  com- 
mittee letters.  No  account  has  been  taken  of  the  large 
collection  of  personal  or  private  letters  bearing  on  the 
revision.  All  this  work  has  tended  to  make  the  book  as 
perfect  as  possible,  and  the  importance  of  this  revision 
fully  justifies  the  expenditure  of  all  this  labor. 

"Yes,  indeed,  I  am  happy  to  announce  that  the  work  is 
completed  after  the  long  years,"  the  professor  said.  In 
concluding  the  interview.  "It  has  been  a  real  labor  of 
love,  but  I  am  pleased  that  it  is  finished." 

Only  the  finishing  touches  remain  to  be  put  on  the  in- 
dex to  the  Pharmacopoeia,  and  the  final  proofs  from  the 
index  plates  will  be  corrected  by  the  professor  at  his 
summer  home  at  Longport,  N.  J.,  to  which  have  already 
gone  many  trunk-loads  of  books  and  correspondence  which 
have  played  a  part  in  the  compilation  of  the  new  book. 
Professor  Remington  is  seventy  years  of  age,  but  loolcs 
imuch  younger.  He  has  served  as  chairman  of  the  com- 
mittee for  two  terms,  having  succeeded  Dr.  Charles  Rice 
in  that  capacity  upon  the  latter's  death  in  1901.  "I  do  not 
think  I  will  have  part  in  the  next  revision,"  he  said.  "A 
man  seventy  years  of  age  is  entitled  to  a  vacation,  and  I 
begin  to  look  forward  to  mine." 

No  doubt  many  retail  druggists  will  be  pleased  to  learn 
that  the  requirements  for  the  tincture  of  iodine  have  been 
changed  from  7  grammes  of  iodine  and  5  gi'ammes  of  po- 
tassium iodide  to  the  mil  (c.c),  to  6.5  to  7.5  grammes  of 
the  former  and  4.5  to  5.5  grammes  of  the  latter. 

Biological  assays  are  required  in  some  cases  and  recom- 
mended in  others. 

Among  the  changes  in  nomenclature  the  dropping  of  the 
awkward  and  superfluous  "e"  from  "acetanilide"'  will  be 
welcomed  by  many.  "Indian"  is  kept  off  of  "Indian  can- 
nabis," and  "seed"  has  been  added  to  "cardamom."  "Hy- 
oscine  hydrobromide"  has  been  changed  to  "scopolamine 
hydrobromide." 

Among  the  articles  dismissed  from  Part  I  are  cata- 
plasm of  kaolin,  the  elixir  and  the  syrup  of  iron,  quinine 
and  strychnine  phosphates;  emulsion  of  cod  liver  oil  with 
hypophosphltes;  fluidextract  of  coca,  whisky,  brandy, 
wines,  compound  syrup  of  hypophosphltes,  and  talc. 
Among  the  added  articles  are  glycerophosphates,  magma 
of  bismuth,  magma  of  magnesia,  several  serums,  and  so- 
dium perborate. 

Soon  the  book  will  be  available  and  all  may  see  for 
themselves  the  many  additions,  deletions,  changes  in 
standards,  and  changes  in  names  which  it  presents 
Those  specified  here  are  but  a  small  fraction  of  the  whole. 

The  committee  of  revision  consisted  of  fifty-one  mem- 
bers, the  odd  one  being  the  president  of  the  convention, 
ex-offlcio.  Two  have  died  in  oflflce.  The  roll  of  the  com- 
mittee follows:  Chairman,  Joseph  P.  Remington,  Ph.  M., 
of  Philadelphia,  Pa.;  first  vice-chairman,  C.  Lewis  Diehl, 
Ph.  M.,  of  I..OHlsville,  Ky.;  second  vice-chairman,  H.  C. 
Wood,  Jr.,  M.  D.,  of  Philadelphia,  Pa.;  secretary,  Charles 
H.  La  Wall,  Ph.  M.,  of  Philadelphia,  Pa,;  W,  C.  Alpers, 
Sc.  D..  of  Cleveland,  Ohio;  J.  F.  Anderson,  M.  D.,  of  New 
Brunswick,  N.  J.;  H.  V.  Amy,  Ph.  D.,  of  New  York;  E. 
H.  Bartley,  M.  D..  of  Brooklyn,  N.  Y.;  George  M.  Berln- 
ger.  Ph.  M.,  Camden.  N.  J.;  Wilhelm  Bodemann,  of  Chi- 
cago, 111.;  Charles  Casparl,  Jr.,  Phar.  D.,  of  Baltimore, 
Md.;  C.  E.  Casparl,  Ph.D.,  of  St.  Louis,  Mo.;  Albert  H. 
Clark,  B.  S.,  of  Chicago,  111.;  Virgil  Coblentz.  Ph.D.,  of 
Brooklyn,  N.  Y.;  S.  Soils  Cohen,  M.  D.,  of  Philadelphia, 
Pa.;  N.  S.  Davis,  M.  D.,  of  Chicago.  III.;  George  C.  Dlek- 
man,  M.  D.,  of  New  York;  A.  R.  L.  Dohme,  Ph.  D.,  of  Bal- 
timore, Md.;  E.  Q.  Eberle,  Ph.  G.,  of  Philadelphia,  Pa.; 
C.  W.  EMmunds,  M.  D.,  of  Ann  Arbor,  Mich  ;  J.  E.  Eng- 
land, Ph.  M.,  of  Philadelphia,  Pa.;  J.  M.  Francis.  M.  D.,  of 
Detroit.  Mich.;  James  M.  Good,  Ph.  M..  of  St.  I-kjuIs,  Mo.; 
H.  M.  Gordin.  Ph.  D.,  of  Chicago,  111.;  Willis  G.  Gregory, 
M.  D.,  of  Buffalo,  N.  Y.;  Walter  S.  Haines,  M.  D.,  of  Chi- 
cago, 111.;  Carl  S.  N.  Hallberg.  Phar.  D.  (deceased),  of 
Chicago.  111.;  R.  A.  Hatcher,  M.  D.,  of  New  York;  Lewis 
C.  Hopp,  Ph.  G.,  of  Cleveland,  Ohio;  Reid  Hunt,  M.  D.,  of 
Boston.  Mass.;  L.  F.  Kebler.  M.  D.,  of  Washington.  D.  C; 
J.  A.  Koch.  Ph.D.  of  Pittsburgh,  Pa.;  Henry  Kraemer, 
Ph.D.,  of  Philadelphia,  Pa.;  J.  H.  Long,  Sc.  D.,  of  Chi- 
cago, 111.;    A.  B.   Lyons,  M.  D.,  of  Detroit,  Mlchi.;   Philip 
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Marvel,  M.  D.,  of  Atlantic  City,  N.  J. ;  C.  F.  Nixon,  Ph.  G., 
of  Leominster,  Mass.;  O.  T.  Osborne,  M.  D.,  of  New  Haven, 
Conn.;  Albert  Plaut  (deceased),  of  New  York;  W.  A. 
Puckner,  of  Chicago,  111.;  Otto  Raubenhelmer,  Phar.  D., 
of  Brooklyn,  N.  Y.;  G.  I).  Rosengarten,  Ph.D.,  of  Phlla- 
delphia,  Pa.;  H.  H.  Rusby,  M.  D.,  of  Newark,  N.  J.;  Sam- 
uel P.  Sadtler,  Ph.  D.,  of  Philadelphia,  Pa.;  Lucius  E. 
Sayre,  Ph.  M.,  of  Lawrence,  Kan.;  J.  0.  Schlotterbeck. 
Ph.  D.,  of  Ann  Arbor,  Mich.;  Torald  SoUmann,  M.  D.,  of 
Cleveland,  Ohio;  A.  B.  Stevens,  Ph.D.,  of  Ann  Arbor, 
Mich.;  Rodney  H.  True,  Ph.D.,  of  Washington,  D.  C.:C. 
E.  Vanderkleed,  Phar.  D.,  of  Philadelphia,  Pa.;  M.  I.  Wll- 
bert.  Ph.  M.,  of  Washington,  D.  C.;  and  Harvey  W.  Wiley, 
Ph.  D.,  M.  D.  (ex-offlclo),  of  Washington,  D.  C. 

Under  Chairman  Remington  are  fifteen  members  of  the 
executive  committee,  each  one  chairman  of  a  sub-com- 
mittee. Their  names,  with  the  subjects  with  which  each 
member's  sub-committee  deals,  respectively,  follow:  S. 
Soils  Cohen,  M.  D.,  scope;  Torald  Sollman,  M.  D.,  thera- 
peutics, pharmacodynamics  and  poaology;  J.  F.  Anderson, 
M.  D.,  biological  products,  dlagnostical  tests;  Henry  Krae- 
mer.  Ph.  D.,  botany  and  pharmacognosy;  C.  H.  LaWall, 
Ph.  M.,  general  and  inorganic  chemistry;  G.  D.  Rosengar- 
ten, Ph.  D.,  organic  chemistry;  A.  B.  Stevens,  Ph.  D., 
proximate  assays;  Harvey  W.  Wiley,  M.  D.,  volatile  oils; 
G.  M.  Beringer,  Ph.  M.,  fluid  and  solid  extracts,  and  tinc- 
tures; C.  Lewis  Diehl,  Ph.  M.,  aromatic  waters,  spirits,  and 
liquors;  W.  C.  Alpers,  Sc.  D.,  syrups  and  elixirs:  Otto  Rau- 
benhelmer, Phar.  D.,  cerates  and  ointments;  WUhelm 
Bodemann,  miscellaneous  galenicals;  A.  B.  Lyons,  M.  D., 
tables,  weights,  measures;  Charles  Caspari,  Phar.  D.,  no- 
menclature. 


Bodemann's  Birthday-  Celebrated. 

Wllhelm  Bodemann,  as  he  signs  his  name,  although 
many  of  his  friends  whose  speech  Is  aided  by  apt  allit- 
eration. Insist  upon  speaking  of  him  as  Bill,  is  three  score 
and  ten  years  old.     He  says  so  himself,  his  birth  certifl- 

cate  corroborates  his  state- 
ment, and  he  has  had 
enough  experience  to  prove 
it,  but— well,  somehow,  it 
doesn't  seem  exactly  right  to 
think  of  this  doughty  phar- 
maceutical fighter,  icono- 
clastic speaker,  unhampered 
writer,  rough-shod  critic  of 
sham  and  flam,  gentle-na- 
tured  comrade,  active  asso- 
ciation man,  terror  of  long- 
winded  platitudinous  con- 
servatism, frolicsome  fun 
lover,  and  several  other 
things  to  have  reached  the 
decade  in  which  the  sere 
and  yellow  usually  shows 
with  increasing  conspicuity. 
So  the  boys — of  his  own 
WII.HEI.M  BODE^MANiT.  age   Or   younger   or   older — 

gave  him  a  little  blow-out 
the  other  evening.  They  did  not  have  it  on  his  birthday, 
which  was  June  6th,  but  waited  until  the  9th  to  give  some 
of  the  fellows  a  chance  to  go  to  the  Illinois  Pharmaceuti- 
cal Association  meeting  and  get  back  to  Chicago  in  time  to 
be  on  hand.  The  fest  was  held  at  the  Germania  Club 
rooms,  and  was  in  charge  of  the  Chicago  Veteran  Drug- 
grists'  Association,  President  Theophilus  Schmid,  of  that 
organization,  acting  as  general  regulator,  and  O.  G.  Hot- 
tinger  doing  the  toast-mastering. 

There  was  much  speaking  and  reading  of  letters  and 
telegrams,  and  the  guest  who  was  toasted  and  roasted  re- 
ceived a  large-caliber  gold  fountain  pen  as  an  emblem  of 
what  he  can  do  and  as  a  token  of  the  appreciation  of  his 
friends  of  the  way  In  which  be  does  It. 

Rough  and  ready  as  Herr  Bodemann  usually  Is,  his  ten- 
der heart  Is  not  far  below  the  surface,  and  It  was  evi- 
dently touched  by  what  was  said  and  done  and  by  the  spirit 
which  prompted  the  saying  and  doing.  He  tried  to  ex- 
press his  gratitude  but — all  of  us  know  of  times  when 
mere  words  are  feeble  Instruments. 


Chicago  Veteran  Druggists'  Association. 

At  the  annual  meeting  of  the  Chicago  Veteran  Drug- 
gists' Association  held  May  18th,  Secretary  Wllhelm 
Bodemann  reported  that  two  members  had  been  added 
to  the  associate  list,  Hugh  Craig  and  Carl  Abrahamson; 
and  one  to  the  active  list,  Frank  Ahlborn.  Two  mem- 
bers had  died,  Fritz  Schroter  and  Walter  H.  Yale. 

"During  the  year,"  said  the  secretary,  in  his  report, 
"we  had  several  delightful  papers  from  the  pen  of  our 
Theophilus  Schmid,  and  I  take  this  opportunity  of  thank- 
ing our  friend  for  this  side-partnership  in  the  secretary's 
work  as  recorder.  During  the  fiscal  year  we  not  only  es- 
tablished segregation,  but  maintained  an  antl-nolse  zone, 
and  our  Sergeant-at-Arms  Quales  is  entitled  to  our 
thanks  for  keeping  the  waiters  outside  the  trenches  after 
we  go  into  executive  session  at  our  Tavola  Rotunda." 

After  a  statement  of  the  finances  of  the  association, 
the  secretary  gives  a  brief  sketch  of  Its  history  from 
which  we  take  the  following:  . 

■'With  us  everything  is  unwritten  law.  We  began  in 
1898  with  the  idea  of  meeting  once  a  year,  June  2l8t,  as 
Jamieson's  guests,  and  this  year  on  that  date  It  will  be 
fifty  years  since  he  got  his  first  Chicago  job  at  Sargent's. 
We  had'  not  proceeded  far  when  we  broadened  out  and 
added  guarterlles  to  our  curriculum.  Later  on  the  offi- 
cers and  some  of  the  older  members  met  occasionally  at 
appointed  noons  for  lunch,  and  from  that  sprang  the 
weekly  lunches.  We  had  at  first  our  annuals  on  Jamie- 
son  day,  but  soon  changed  the  annual  to  the  May  quar- 
terly. 

"On  May  22d,  1905,  while  H.  Biroth  was  president,  we 
presented  Ebert  with  a  loving  cup,  and  made  the  annual 
meeting  'Ebert  day' — so  today  Is  Ebert  day. 

"Our  first  attempts  in  unwritten  law  are  the  toast  to 
the  departed  friends  and  one  carnation  on  the  bier  of 
our  dead. 

"The  weekly  luncheons  came  about  during  Mr.  Fuller's 
two  terms — 1907  and  1908.  At  these  weeklies  President 
Fuller  presided.  When  President  Fuller  declined  a  third 
term,  we  made  him  honorary  president,  and  as  such,  he 
has  been  the  center  of  our  round  table.  Naturally  and 
logically  he  became  the  center  of  our  charmed  cir- 
cle. He  always  is  first  man  on  deck.  Naturally  and 
logically  he  is  the  first  man  to  be  greeted  by  the  late 
comers  to  the  round  table,  when  the  round  is  made  to 
greet  those  present  in  the  good  old  fashion  of  a  hand- 
shake and  the  pleasant  eye.  As  this  keystone,  Honorary 
President  Fuller  has  become  a  national  figure,  and  I  am 
confldent  that  I  voice  the  hope,  the  wish  and  prayer  of 
all  of  you  that  he  may  long  continue  to  grace  our  board. 
He  honors  us  far  more  by  his  presence  than  we  can 
honor  him  by  assigning  him  the  place  of  honor  at  the 
head  of  the  table.  I  will  ask  you  to  bear  me  out  by  aris- 
ing from  your  chairs  in  the  affirmative. 

"With  the  growing  popularity  of  our  weekly  round 
table  came  the  decoration  on  our  birthdays,  due  to  the 
irrepressible  'entente  cordiale'  Inherent  in  our  beloved 
corresponding  secretary,  John  Block!.  He  made  the  birth- 
day congratulation  and  celebration  another  additional 
chapter  of  unwritten  law.  This  year  we  added  the  last 
chapter  of  unwritten  law  in  holding  memorial  services 
soon  after  a  member's  death,  a  most  appropriate  and 
beautiful  tribute  to  our  departed  friends." 

In  response  to  a  request  previously  made  by  the  sec- 
retary for  a  "talk"  at  this  meeting.  Honorary  President 
Fuller  presented  a  paper  In  which  he  voiced  his  admira- 
tion for  the  society,  mentioned  that  he  had  this  spring 
entered  on  his  seventy-fourth  consecutive  year  in  the 
drug  business,  and  referred  to  the  changes  that  had  taken 
place  in  that  business  since  his  boyhood  days. 


The  Retail  Druggists'  Tidewater  Association  of  Nor- 
folk took  an  automobile  outing  to  Ocean  View  June  14th, 
where  a  banquet  was  served. 


W.  O.  N.  A.  R-  D. 

At  the  annual  meeting  of  the  Milwaukee  chapter. 
Women's  Organization,  National  Association  of  Retail 
Druggists,  held  May  3l6t,  the  following  ofllcers  were 
elected:  President,  Mrs.  Herman  Lam  beck;  vice-presi- 
dents, Mrs.  S.  A.  Eckstein,  Mrs.  William  F.  Loppnow, 
Mrs.  H.  F.  Wussow,  and  Mrs.  P.  William  Kaiser;  secre- 
tary, Mrs.  E.  C.  Raeuber;  treasurer,  Mrs.  B.  F.  LeIdeL 

Mrs.  Lambeck  and  Mrs.  Eckstein  were  named  as  dele- 
gates to  the  national  convention  at  Indianapolis  in  Sep- 
tember. 
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New  York  Pharmaceutical  Association 

Thirty-Eighth  Annual  Meeting  Held  at  Richfield  Springs  on  Rare,  Moist  and  Frapped  June  Days 

Proves  a  Good  One,  Nevertheless. 


Richfield  Springs  was  the  scene  of  the  thirty-eighth  an- 
nual convention  of  the  New  York  State  Pharmaceutical 
Association  held  June  20th  to  23d  inclusive.  Notwith- 
standing the  weather,  which  was  unseasonably  cold,  cloudy 
and  rainy  a  large  part  of  the  time,  the  attendance  was  in 
excess  of  the  average.  There  was  present  at  the  opening 
session  a  record  first  day's  attendance,  which  fact  was  re- 
marked upon  by  many  of  the  old-timers  present,  and  many 
of  those  who  were  on  hand  the  first  day  remained  for  the 
full  four  days  of  the  meeting,  taking  part  in  the  proceed- 
ings and  enjoying  all  the  good  things  prepared  by  the  local 
entertainment  committee,  even  to  the  last  feature. 

While  the  weather  was  disagreeable,  it  did  not  eeem  to 
have  any  appreciable  effect  upon  the  energetic  spirit  and 
enthusiasm  of  those  present,  the  good  offices  of  the  host, 
A.  J.  Bloomfleld,  combined  with  the  generous  and  active 
part  taken  by  the  local  entertainment  committee,  and  the 
will  of  all  those  present  to  have  a  good  time,  combined  to 
make  the  convention  one  of  which  a  pleasant  memory 
could  be  taken  away  by  every  one  present. 

The  precedent  set  last  year  of  devoting  one  session  to 
the  reading  and  discussion  of.  papers  was  followed  this 
year. 

Next  year's  meeting  will  be  held  at  Richfield  Springs 
the  third  week  in  June. 


First  Session,  Tuesday  Morning. 

The  convention  was  called  to  order  by  President  A.  S. 
Wardle,  of  Hudson,  at  10:12  o'clock.  Mr.  Wardle,  after 
complimenting  the  local  committee  on  the  selection  of  the 
convention  room,  introduced  A.  J.  Bloomfleld,  who  deliv- 
ered the  address  of  welcome  in  behalf  of  Richfield  Springs. 
The  response  to  Mr.  Bloomfleld's  address  of  welcome  was 
made  by  Fred  S.  Rogers,  of  Middletown. 

Calling  the  first  vice-president,  Elmer  E.  Chilson,  of 
Rochester,  to  the  chair,  President  Wardle  delivered  his 
annual  address,  as  follows: 

President's  Address. 

I  Invite  your  attention  to  a  brief  review  of  the  work  of  the 
association  for  the  past  year.  Naturally  business  conditions 
engage  our  rirst  consideration.  Trade  conditions  h.ave  not 
changed  muterlallji  since  our  Buffalo  maoting.  The  oon- 
tlfijanco  of  the  F^uropean  war  ha!5  made  it  impossible  to 
obtain  certain  supplies,  and.  although  In  some  instances  values 
have  dtcllned,  because  some  articles  are  now  being  manu- 
factured in  this  country,  still  the  trend  of  the  drug  market 
conllnuec  upward,  with  no  decided  relief  in  sight  as  long 
as  hostilitl«s  continue.  Conditions  in  the  last  two  or  three 
weeks,  however,  have  changed  and  marked  decreases  in 
prices    have    taken    place    in    several    Important    itenw. 

But  every  condition  has  its  advantages,  and  the  present 
situation  ha-  mudft  It  pos.sible  for  pharmacists  to  clean  out 
their  .itook.x  as  never  before  at  advantageous  prices.  It  is 
safe  to  assert  that  the  drug  stocks  In  the  country  are  today 
freer  ironi  (l>-ad  wood  than  tliev  have  been  In  years.  The 
public,  too,  has  In  the  pa«t  year  come  to  realize  the  true 
condition  of  aiTairs  in  the  drug  world,  so  that  it  has  been 
much  Kasler  to  charge  a  price  commensurate  with  the  present 
value    of   drugs. 

HEMBEBSHtP   AND    Vt.NAKCES. 

When  I  think  of  membership  r  In.stinctively  think  of  Mr. 
OrOTgv  T.  ni»-tflin  and  the  Commercial  Travelers'  Auxiliary. 
for  they  really  bring  most  of  the  new  applications  to  ttie 
a>aoclatJon.  and  it  is  by  their  untiring  efforts  that  our  asso- 
ciation continues  to  grow  and  prosper.  .Although  I  felt  that 
he  had  already  given  all  the  time  and  energy  that  could 
be  reasonably  ask.jd  of  him.  still  I  prevailed  upon  Mr.  Rlef- 
nin  to  again  aewpt  the  chairmanship  of  the  Membership 
Committee,  and  I  know  his  report  will  be  gratifying  to  yon 
all.  The  association  is  under  obligations  to  these  me»i.  who. 
*!?*.'',  ."  ''■'*'■•  '■■»i"nue  their  efforts,  and  I  trust  the  In- 
dividual niombers  appreciate  this  fact  and  at  least  attempt 
,^    ..,>..  1     ,:,,.jr    appreciation    In    a    substantial    manner. 

I'ltion    adopted    a.  year  ago    1    was   empowered   to 

:l    men    in    some    of    the    larger    cllies    to    solicit 

i....-  IS.      I    tried    this   plan    In    citlee    where   competent 

.a   <-ou!d    be   e<igage<1   and    the    plan    worked    out   satls- 

ly.     In  Syracusp,   one  of  our  loyal   memijers  secured   18 

ml.iTM  |.>   ,n    ff  IV  .lays.     Loyalty  of  this  sort  ought  not 

T    M:iri.if,   .  .1.    and    results   show   what    may   be 

^'  r<     Ml.  nit "n  will  onlv  •^rtrt  themselves.    There 

urm    why    t!  :,\    not    hare   at 

••r  would  bind 

■iK   the   coming 

I   '    iiiy-llve  hundred  members 


by  Juiiu   Nineteen   Seventeen,"    and   then   every   one   of  us  do 
■jur  share  to  make  It  a  reality. 

The  treasurer's  report  will  show  that  some  members  have 
been  dropped  for  non-payment  of  dues.  Wlien  one  considers 
how  low  our  annual  dues  are  it  is  hard  to  understand  why 
every    member   does    not   pay   his   promptly. 

NECROLOGY. 

Kach  year,  as  we  meet  in  convention,  we  miss  the  faces 
of  some  whom  we  have  met  with,  year  after  year,  and 
whose  presence  and  support  have   helped   to  make  this  asso- 


to   be    ( 
done  If  ih'    [.I 

)■<    rn    e- /Id    r 


■   ■  '■'>   nifinliers.  and   It 

I.:     .f    to   get   at  least  on. 
rmir      J>t'«!  adopt  the  slog;] 


E.    E.    CHIUSON.  A.  S.  WARDLE. 

The  new  President  and  the  retiring  President  of  the  New  York 
State  Pharmaceutical  Association. 


oiation  what  it  is  today.  It  is  with  regret  that  I  have  to 
report  the  death  of  Wayne  B.  Blssell,  of  Syracuse;  H.  F. 
Oasscbeer,  ot  New  York;  Emanuel  Castka,  of  New  York; 
Andrew  Hegeman,  of  Brooklyn;  George  A.  Hopkins,  of  Tru- 
mansburg:  B.  F  Hubbard,  ot  Norwich;  James  Kincaid,  of 
Syracuse;  W.  F.  Maas,  of  Brooklyn;  M.  Mclntyre,  of  Fonda; 
John  Roeiner.  of  White  Plains;  Oscar  Rydstrom,  of  Buffalo; 
F.  O.  Schroeder,  of  Astoria;  Robert  B.  Service,  ot  Brooklyn, 
a.id  D.  C.  Smith,  of  Flshklll. 

A  fraternal  order  has  this  appropriate  motto: 
"The  faults  of  our  brothers,   we  write  upon  the  sands. 
Their  virtues,   upon  the  tablet  ot  love  and  memory." 

And  while  all  of  these  men  undoubtedly  had  their  faultt, 
their  virtues  were  so  pronounced  that  as  we  think  of  them 
in  years  to  come,  we  will  realize  that  we  all  are  better  and 
broader  for  having  come  in  contact  with  them. 

THE    PROCEEDINGS. 

We  deplore  the  fact  that  the  Proceedings  reached  the 
membei-8  so  late  this  paat  year.  This  delay. was  occasioned 
by  the  printers  holding  up  our  work  until  earlier  orders  had 
been  filled.  I'oi-  some  years  this  printing  has  been  done  In 
Syracuse.  This  arrangement  Is  particularly  convenient  for 
our  secretary.  I  feel,  however,  that  It  is  imperative  that 
the  printing  of  the  Proceedings  should,  henceforth,  be  done 
elsewhere,  even  though  the  expense  may  be  Increased,  so 
that  they  may  be  ready  for  mailing  not  later  than  .September 
15th.  With  oijr  preaetit  arrangement  for  a  stenographic  report 
of  our  convention  this  Is  possible  and  I  trust  this  convention 
will  see  fit  to  make  some  rccomimendation  along  this  line. 

CHAIN    STOBE    CON80UDATION. 

The  pa.st  year  has  witnessed  the  consolidation  of  two  of 
the  largest  chains  of  drug  stores.  What  the  ultimate  out- 
come of  this  will  be  as  it  affects  the  retail  drug  trade  Is 
problematical.  The  combination  has  been  in  operation  such 
a  short  time  that  Its  business  policy  cannot  be  judged.  It 
is  a  matter,   however,   that  should  be  closely  followed. 

PtmUCITY    BUBKAUS. 

During  the  past  few  months  the  State  Pharmaceutical  As- 
sociations of  Minnesota  and  Pennsylvacila  have  established 
publicity  bureaus  for  the  dissemination  of  news  pertaining  to 

fiharmacy.  The  news  Items  are  published  from  time  to  time 
n  local  papers  throughout  these  States  and  are  educating 
the  public  to  expect  that  they  will  have  to  pay  higher  prices 
for  drugs  and  chemicals.  The  publishers  of  local  papers 
bcem  anxious  to  have  such  copy  and  I  think  the  matter 
Is  wortiiy  of  our  consideration.  I  would  recorrtmend  that  the 
Uicomlng  administration  be  Instructed  to  Investigate  the  sub- 
ject and  carry  Into  effect  such  a  campaign  of  education  as 
Pfcnnsylvanla   and   Minnesota  have   adopted. 
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I'UOl'AUANDA. 

I  felt  fortunate  In  securing  Dr.  J.  L*on  Uiscoff  ax  chair- 
man of  the  i'ropaKanda  Committee.  ■  His  activity  In  this  line 
of  woik  In  811  well  known  that  the  auccoes  of  this  00m- 
mlttee  was  assured  when  he  consented  to  accept  It*  chalr- 
manMhip.  I  know  he  and  hie  committee  havr  l«en  active, 
and  whiii  his  report  1»  »ul>mlllerl  It  will  Hhnw  that  the  work 
has  btcn  earrle<l  forward  with  unoeaiilni;  en^rny,  and  that 
me  rroJllii  of  hlH  labors  demonstrate  the  wisdom  of  contlnu- 
ing  this  committee.  With  the  new  U.  8.  P.  <uid  N.  F.  prom- 
ised In  a  few  months,  theie  will  be  even  more  opportunity 
(or   work    oy    this   connmlttee. 

THE   BOARD  OF  PHAK.MACY. 

Tlie  cordial  relations  extatlns  between  the  phariiwtclHtB 
and  the  board  continue.  The  manner  In  which  the  board 
Is  dl»ciiar,jmK  Its  duties  merits  our  approval,  iind  its  report 
will,  I  am  sure,  show  that  an  honest  effort  Is  being  made  to 
enforce  the  laws  Justly.  We  are  glad  that  our  convention 
this  year  does  not  conflict  with  the  examinations  of  the 
board  and  that  the  members  are.   therefore,   present  with  ub. 

THE    N.    A.    H.    I). 

No  jne  doubts  the  need  of  a  stroni?.  active,  national  asso- 
ciation. There  are  matters  of  national  iminirtanre  constantly 
arlsiiiK  that  need  the  attention  of  an  organization,  national 
ill  its  scope  Hnd  influence.  Whether  or  not  the  present  Na- 
tional A.ssocliition  of  lletall  DruBKlsts  la  fulfllling  this  nee<l 
Is  an  open  iiuestlon.     1  do  not   for  a  minute  believe  that  every- 
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Re-elected  Secretary  and  Treasurer,   respectively,   of  the   New 
York  State  Pharmaceutical  Association. 


thm^  accomplishtd  in  national  pharmaceutical  affairs  should 
be  credited  to  the  N.  A.  R.  D..  although  one  Is  led  to  believe 
that  those  in  active  management  of  Its  affairs  entertain 
this  view.  Reference  to  the  relations  of  our  association  with 
me  national  association  will  be  made  in  the  report  of  vour 
Legislative  Committee.  With  the  hope  that  the  N.  A.  R.  D. 
will  become  more  active  in  the  coming  year,  I  recommend 
tnat  wo  continue  our  affiliation  with  it. 

AOTn'ITY   OF    lOCAL   BOAKDS    OF    HEALTH. 

During  the  year  the  New  York  City  Board  of  Health  passed 
the  famous  formula  disclosure  ordinance.  It  is  gratifying 
to  note  that  our  metrop<i!itan  memt)ers  were  among  the  flrat 
to  oppose  its  enforcement,  amd  It  was  largely  due  to  thetr 
efforts  that  the  ordinance  was  modified  and  much  that  was 
objectionable  eliminated.  A  test  case  is  now  pending  in  the 
courts  to  determine  the  validity  of  this  ordinance.  A  similar 
attempt  was  made  In  Buffalo,  but  some  of  our  rapid  fire 
members  deman<leil  a  hearing  and  so  completely  overwhelmed 
the  local  heaJth  oillcer  with  arguments  against  the  proposi- 
tion that  it  was  rejected  by  the  board  of  health  and  nothing 
further  in  the  matter  has  been  done  in  Buffalo.  Smithers 
Stoddarl  and  Tilma  gave  a  good  exhibition  of  the  spirit 
of     j6. 

As  legislative  matters  engaged  the  president's  attention 
to  the  exclusion  of  some  others,  much  of  our  accomplishment 
during  the  past  year  will  be  noted  In  the  report  of  the 
I^eglslative  Committee. 

in  concluding  my  omcial  relations  with  this  association  1 
should  indeed  be  remiss  if  I  did  not  acknowledge  with  ap- 
preciation the  wholehearted  support  accorded  me  by  the 
members  generally,  as  well  as  by  the  loval  niembers  of  the 
pharmaceuticaJ  pres.s.  and  the  Commercial  Traveler's  Aux- 
iliary. Vou  have  all  done  your  utmost  to  make  mv  admin- 
istration successful,  and  If  I  have  failed  at  times  It  has  not 
been   throui^h  lack  of  support  on  your  part 

In  acknowle<1ging  the  debt  of  gratitude  may  I  not  bespeak 
for  my  successor  in  office  the  same  cordial  support  and 
encouragement    you    have    so    generously   extended    me? 

,  The  address  was  received  and  referred  to  a  committee  of 
five,  consisting  of  J.  H.  Rehfuss,  Charles  McBride  Fred 
S.  Rogers,  E.  W.  Simmons  and  Peter  Diamond. 

At  a  later  session  this  committee  brought  In  a  favorable 
report  which  was  considered  seriatim  and  unanimously 
adopted. 


Secretary's  Repwrt. 
Secretary  E.  S.  Dawson,  of  Syracuse,  presented  his  an- 
nual report,  as  follows: 

The  Annual  Proceedings  were  published  by  the  Oberlaiider 
Press  of  Syracuse  and  contained  334  pagen,  at  a.  cost  of  $1.97V4 
per  page,  rhirty-flve  hundred  copies  were  furnished  by  this 
firm  at  a  cost  of  }ik«.46,  and  of  these  2.3110  were  eent  to  the 
cnalrman  of  the  Committee  on  Membership  The  total  coet  of 
the  Isime,  including  freight  charges  to  New  Vork  ajid  postage, 
was  *73!i.  The  cost  of  publishing  and  distributing  the  Pro- 
ceedings was  greater  than  in  any  other  year  In  the  history 
ol  the  association,  but  never  before  have  so  ntany  copies 
been  put>llshed  at  one  time. 

Your  secretary  desires  to  express  hl»  gratltnide  to  the 
officera  of  the  association  for  the  courte^jus  aid  rendered  hiro 
in  his  official  work,  and  to  publicly  thank  the  tnt'mlx.rB  of 
the  Commercial  Travelers'  Auxiliary  for  their  lively  Intereet 
in   securing  new   members   for  this   association. 

There  were  117  new  members  elected  at  our  last  annual 
meeting,  and  2  names  have  been  restored  to  the  roll  of  mem- 
liers,  while  the  names  of  M  members  were  dropped  from 
the  roll  for  various  reasons,  so  that  we  had  35  more  namex 
on  our  membership  roll  at  the  beginning  of  the  year  than 
we   had   In   1914. 

At  the  publication  of  the  last  Proceedings  the  list  of 

active    meml>ers    numbered  l.JSS 

■Phere  have  since  died,  as  far  as  known J.? 

Resigned    a 

Dropped   from   roll 62  96 

1.28S 
There  have  since  been  restored  to  the  roll 2 

Total   present   membership 1,291 

Your  secretary  regrets  to  state  that  many  of  our  members 
are  in   arrears  for  dues.  1 

The  records  of  the  last  annual  meeting,  as  compiled  from 
the   official   registers,    exhibit   the  following: 

Total   number  of  traveling-  men  In  attendance ,..  86 

Members   In   attendance    104 

t-adies  In   attendance   75 

Traveling  men  in  attendance  not  members 53 

Total    In   attendance    244 

The  attendance  was  larger  than  these  figures  indicate,  as 
tiiere  were  a  great  many  members  present  who  neglected  to 
register.  Your  secretar.v,  thei-efore.  renews  his  annual  urgent 
veguest  that  each  member  register  as  he  etiters  the  meetlngr 
room. 

Official  acknowle<lgTnent  is  made  of  the  receipt  of  the  follow- 
inK  pubilcationis:  "American  Druggist,"  "Bulletin  of  Phar- 
m.'icy,"  "Deutsch-Amerikanische  .Vpotheker  Zeitung,"  "Drug- 
gl.'*t.'<  Circular,"  "Merck's  Report,  "  "Mever  Brothers  Drug- 
gist." "N.  A.  K.  D.  Journal,"  "National  Drug  Clerk," 
"Paiific  Drug  Review."  "Pharmaceutical  Kra."  "Practical 
Druggist,  "  'Southern  Pharmaceutical  Journal,"  "The  Apoth- 
ecary" and  "The  Voice."  Copies  of  Annual  Proceedings  were 
received  fifim  the  National  Wholesale  Druggists'  Association 
and  from  the  pharmaceutical  associations  of  eighteen  States, 
a  courtesy  which  your  secretary  reciprocated. 

Acting  under  the  instruotlons  of  the  association,  your  secre- 
tary sent  to  the  secretary  of  each  State  pharmaceutical  asso- 
ciation In  the  United  States  and  to  the  Hon.  William  G. 
McAdoo,  Secretary  of  the  freaeury  of  the  t'nited  States,  and 
to  the  Hon.  William.  H.  Osbom,  Commissioner  of  internal 
Revenue  of  the  United  States,  copies  of  resolutions  appearing 
on  pages  80,  a  and  82  of  the  Annual  Proceedings  for  1915.  This 
work  enitailed  an  expense  of  115  for  typewriting  as  exhibited 
in   this  report. 

The  expenses  of  the  office  are  reported  as  $1267.74,  over 
half  of  this  sum  being  for  publication  of  the  Proceedings. 

Treasurer's  Report. 
Treasurer  Frank  Richardson  reported  each  on  hand  at 
last   previous    report    $1640;    receipts,    $2523.38;    expendi- 
tures,   $2600.10;    leaving   a   balance   in    the   treasury   of 
$1563.70. 

Report  of  the  Board  of  Pharmacy. 

Secretary  Warren  L.  Bradt,  of  Albany,  reported  as  fol- 
lows for  the  board  of  pharmacy: 

The  sixth  annual  meeting  of  the  New  York  Board  of  Phar- 
macy was  held  in  the  Education  Building.  Albany.  September 
1.5th  and  14th.  1915.  The  following  members  were  present: 
Mr.  J.  Leon  Lascoff.  Mr.  Wayne  B.  Blfasell.  Mr.  John  Hurley. 
Mr.  Jacob  H.  Rehfusc.  Dr.  George  C.  Diekman.  Dr.  .Mfred  B. 
Huested.  Dr.  Willis  G.  Gregory,  Dr.  Jacob  Diner  and  Mr.  W^ar- 
ren  L.    Bradt.   secretary. 

The  following  oRicers  -were  elected  for  the  ensuing  year: 
President,  Wayne  B.  Bissell,  of  Syracuse;  vice-president, 
Jacob  Diner,  of  New  York  city. 

The  following  commltteee  were  -appointed: 

Violations — Albany:  Alfred  B.  Huested.  John  Hurley,  J. 
Ijeon  Lascoff.  Buffalo;  Byrt-.n  M.  Hyde.  Willis  G.  Gregory  and 
Wayne  B.  Bissell.  New  York:  Georgia  C.  Diekman.  Jacob 
Dmer  and  Jacob  ir.  Rehfuss. 

Question."*— Warren   L.    Bradt  and   Alfred   B.    Huested. 

On  June  24th.  I9!.i.  the  Board  of  Regents,  at  a  meeting  held 
in  Albany,  reappointed  as  examiners  for  the  Board  of  Phar- 
macy, for  the  term  of  three  years  each  from  August  1st,  1916; 
Dr.  ■William  G.  Gregory.  Dr.  Alfred  B.  Huested  and  Mr. 
Wayne  B.   Bissell. 

On  December  15th,  1915,  Mr.  Bissell  died.  Mr.  Bissell  was  orig- 
inally af)polnt«d   an  examiner  on   the  Board  of  Pharmacy  on 
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May  2d,  19J2.  for  the  unexpired  term  of  Mr.  Judson  B.  Todd, 
deceased.  On  June  24th,  1915,  he  was  reappointed  to  succeed 
himself  tor  a  period  of  three  years,  and  on  September  14th, 
1915.   wa&  elected  president  of  the  board. 

Mr.  Bissell  served  with  distinction  up  to  the  time  of  his 
death.  Bein^  a  man  of  sterling  tiualitles  and  deeply  interested 
in  tlie  profession  of  pharmacy  he  will  be  mlsse<l.  not  only  by 
the  members  of  the  board,  but  by  the  pharmacists  in  general 
throufrhout  the  State. 

At  a  meeting  of  the  Board  of  Regents  held  on  April  27th, 
191t>.  the  Kegents  appointed  Mr.  Charles  B.  Sears,  of  .\uburn. 
to  succeed  the  late  Mr.  Bissell  as  an  examiner  on  the  Board 
of  Pharmiioy. 

On  March  3d.  1915,  a  special  meeting!  of  the  Board  of  Phar- 
macy was  held  in  the  olHce  in  the  Eklucatlon  Building,  In 
conjunction  with  the  Pharmacy  Council  to  talte  action  on  the 
question  of  increasing  the  entrance  retiuireroents  in  schools 
of  pharmacy. 

Reports  were  heard  from  delegates  to  the  American  Phar- 
maceutical Association,  representing  the  deans  of  the  phar- 
macy o^hools  of  New  Yorli  State. 

Cpon  formal  motion  the  Pharmacy  Council  voted  that  it  is 
the  sense  of  the  Pharmacy  Council  that  the  requirements  of 
tlie  second  year  in  high  school  or  its  equivalent  be  introduced 
afttr  J.-v:iuary  1st,  1918. 

Thereupirii.  the  Board  of  Pharmacy  voted  that  the  Board  of 
Pharniac.i  endorse  the  action  of  the  Pharmacy  Council  relative 
to  the  second  year  in  high  school,  or  its  equivalent,  be  re- 
quired for  entrance  to  schools  of  pharmacy  after  January  1st, 
1918. 

On  March  16th  a  bill  was  introduce<l  in  the  Legislature 
amondmg  section  213  of  the  pharmacy  law  by  striking  out  the 
words  m  sub-dlvieion  3  "had  prior  to  the  beginning  of  the 
first  year  in  the  school  fifteen  Regents  counts  or  the  equiva- 
lent" and  substituting  therefor,  "had  prior  to  January  1st, 
131S.  fifteen  academic  counts  or  the  equivalent,  before  begin- 
ning the  fust  year  of  study  in  the  school  and  after  that  date 
had  thirty  academic  counts  or  the  equivalent  before  begin- 
ning such  study." 

This  measure  became  a  law  on  .\pril  27th,  1916,  on  which 
date  it  Viae  signed   by  Governor  ^Vliitman. 

At  the  meeting  on  March  2d,  Win.  Dr.  Jacob  Diner,  of  New 
York  city,  was  elected  president  to  succeed,  the  late  Mr.  Bis- 
sell and  Mr.  John  Hurley,  of  Little  Falls,  was  elected  vice- 
president. 

At  the  meeting  of  the  board  held  September  13th  and  ]4th, 
1915,  eleven  pharn'acists  appeared  before  the  l>oard  to  show 
cause  why  their  licenses  should  not  be  revoked  or  suspended, 
<is  provided  for  by  the  pharnvacy  law  and  the  rules  of  the 
board. 

After  thoroughly  considering  the  evidence  presented,  the 
boa.-d  voted  to  revoke  the  license  of  Frank  S.  Smith,  of  Au- 
burn; to  suspend  for  one  year  the  license  of  Anson  B.  Holmes, 
of  Corning;  to  suspend  for  six  months  the  license  of  Wllhelm 
Becker,  of  Jefrersoiivllle. 

The  secretary  was  directed  to  advise  the  above  of  the  action 
<.f  the  board  and  to  request  the  return  of  their  licenses  to 
this  office,  which  were  duly  received. 

KXPK.RIKXCE  OF  CANDIDATES  FOB  ADMISSION  TO  THE  UCENSINO 

EXAMINATIONS. 

3. ..II  I'.<;1  when  the  law  became  operative  requiring  reglstra- 
liuii  for  pharmacies  and  drug  stores  provision  was  made  on 
applications  for  registration  for  listing  all  of  the  unllwnifed 
employees  irrespective  of  the  character  of  the  work  en- 
gaged in. 

Owing  to  the  failure  of  the  proprietors  to  list  each  and 
every  employee  both  the  department  and  this  board  have  been 
subjected  to  great  trouble  and  annoyance  In  adjiretlng  expe- 
rience of  candidaten  seeking  admLssion  to  the  examinations 
for  the  reason  that  experience  claimed  and  for  which  affidavits 
are  submitted  could  not  be  verified  froni  the  records  for  reg- 
liitratio.-i  of  the  pharmacies  in  which  experience  Is  claimed. 

It  dots  not  seem  right  or  fair  that  the  candidate,  who  Is 
rc-ally  the  sufferer,  should  be  deprived  of  any  experience  be- 
cAuse  of  the  negllKence  of  the  proprietor  In  not  llfiting  him 
on  his  application  for  registration.  At  one  time  the  respon»l- 
l.llitv  .'or  registration  as  apprentice  was  placed  upon  the 
proprietor,  but  now  the  law  places  the  rewponslblUty  upon 
the   applicant. 

It  Is  only  reasonable  to  conceive  the  fact  that  In  a  great 
manv  instances  young  men  entering  pharmacies  are  not  aware 
ct  1  he  r -qiiiri-ments  of  the  law  regarding  registration  RM  ap- 
pr-i.'ice  ,iiid  tlie  listing  of  their  namee  on  application  for  T«g- 
istr.'itl'  ti  of  pd.'irinacles  or  drug  stores,  but  since  the  regis- 
tration of  pharmaclen  has  been  In  operation  for  upwarfls  of 
sixteen  ye.irs  II  Is  not  unreasonable  to  expect,  that  the  prop- 
rietors should,  knowing  the  requirements  of  the  pharmacy 
law.  make  It  a  point  to  list  each  and  ever.v  unlicensed  em- 
ployee and  the  rapacity  of  the  work  engaged  in.  Sl.atlsticd 
fhow  (li.it  it  is  In  the  stores  employing  but  a  few  such  clerks, 
t;  <  |.ri.[,rletor4  tt  which,  for  varloim  reasons  expressed,  fail  to 
Ij-t    -lit    'tt   their   unlicensed   employees. 

I.  i-m  i(h  a.'4  :i  period  of  thirty  days  Is  provided  for  by  law 
:i  wri'  I.  tr,  tilf  ihf  application  for  registration  of  a  pharmacy 
'  !  '*n,t'  t.re  .ir,  !  in  justice  to  the  young  men  who  are  spend- 
1'  •-■  '"'■'  •'  t>;.  !  • -I  years  of  their  lives  in  acquiring  experience 
!■'•-"•  Ir  I'liiiission  to  the  examinations,  surely  It  is  not 
r.-k  :;;  '..  ri'.Kh  of  the  proprietor  to  lie  accurate  In  tilling 
■■■'    '1        '  •    ■;.    listing   each    and    every    unlicensed   em- 

;  ■"  therel>y   e«tabllshlng  evidence   of   the   ex- 

>  ■•'•■■      '  ndidates  seeking  ailmlMilon  to  the  examlna- 

tioi^y    111    i;,-     ...,.,,  .'. 

8TATI8TICAL  KEPORT  FOB  1915. 

Phamtuicles    registered    4,771 

Drugstores   regislered 61 

>'«rtifle.l    storekeeiiers'    eertincates    iMued 808 

Apprentice  cerf •,'inic6 87R 

'jrerwek    Kxri                        irmadst) 46 

NunilXT    of    \t                       J.II82 

Nnm^  ;  -      '     :  ,. i^«,i    .  i..i,i  i»,rs  report r^  ^  -  ■'--..-♦--  'vtr 


Number  of   cases   settled ii* 

Number  of   cases  lield  in  abeyancp 106 

Number  of  cases  pending  settlement  to  June  lath,  1916 150 

Number  of  civil  cases  prosecuted  in  court 29 

Number  of  civil  cases  decided  in  favor  of  board  28 

Number  of  civil  cases  decided  against  the  board 1 

Amount  of   peuaitlds   collected $11,180 

Number  of  meetings   held  by  Violations   Committees 26 

Number  of  individuals  granted   hearings 267 

Number  of  samples  analyzed,  prescriptions  and  galenicals  1,249 

RECORD   OF  EXAMINATION   FOR    1915. 

Pharmacists -Examined,  500;  passed,  3S6:   rejected,  114. 
Druggists— Examined,   239;   passed,   161;   rejected,   78. 


Second  Session,  Tuesday  Afternoon. 

The  second  session  of  the  convention  was  called  to  order 
at  1:20  V.  m.,  and  after  the  reading  and  approval  of  the 
minutes  of  the  moi-ning  session  by  Secretary  Dawson,  the 
chair  appointed  as  a  committee  on  credentials,  Joseph 
Weinstein,  John  Hurley  and  F.  A.  Lawyer,  and  as  a  com- 
mittee on  time  and  place  of  holding  the  next  meeting.  T.  J. 
France,  George  C.  Diekman,  Charles  Fisher,  John  J.  Chil- 
son,  and  Frank  S.  Gardner. 

Report  of  the  Committee  on  Legislation. 

President  Wardle,  ex-officio  chairman  of  the  committte 
on  legislation,  reported  as  follows: 

There  have  been  so  many  matters  demanding  our  attention 
during  the  past  year  that  our  report  Is  necessarily  long;  but 
we  ask  your  Indulgence,  feeiina;  that  they  are  of  enough 
importance  to  warrant  your  close  attention  and  earnest 
consideration.  We  shall  first  report  on  national  legislation 
and  foIiow  this  by  a  resume  of  our  activities  in  State  iegls- 
lativ3   measures. 

PRICE    PROTECTION. 

For  several  years  past  an  attempt  has  been  made  in  Con- 
gress to  enact  price  protection  legislation.  For  a  time  It 
seemed  as  tliough  the  Stevens  bill  had  a  chance  of  favor- 
able consideration  by  the  House  Committee  on  Interstate  and 
Foreign  (Commerce.  Much  objection,  however,  was  voiced 
by  dirfeient  branches  of  business  and  Judge  Adamson,  chair- 
man of  tliis  committee,  was  unalterably  opposed  to  the 
measure.  The  result  was  that  the  Stevens  bill  was  amended 
and  became  the  Ayres-Stephens  bill,  which  subsequently  be- 
came the  ."^tephens-Ashurst  bill. 

A  hei^riaig  of  the  Stephens  bill  was  held  On  May  BOth  at 
Washington.  It  Is  gratifying  to  know  that  several  of  the 
local  as.sociations  In  this  State  sent  representatives  to  attend 
this  hearing  in  favor  of  the  bill.  Up  to  this  time  those  op- 
posed, have  had  no  opportunity '  to  be  heard,  and  probably 
it  will  be  several  months  before  another  hearing  is  ar- 
ranged. 

The  status  of  all  price  protection  bills  is  so  uncertain  that 
it  Is  doubtful  if  the  present  Congress  will  give  serious  con- 
sideration to  any  of  them.  In  the  matter  of  price  lAot^c- 
tlon  legislation  the  executives  of  the  N.  A.  R.  D.  seem  to 
be  out  of  harmony  with  the  American  Fair  Trade  Ijeague, 
and  there  is  a  possibility  of  the  N.  A.  R.  D.  introducing 
another  price  protection  measure  in  Congress.  The  whole 
subject  has  become  so  involved  that  we  think  there  are 
very  few  pharmacists  who  know  really  which  bill  they 
favor. 

METRIC  SYSTEM   OF  WBIOHTS  AND  MEASlTRBfi. 

H.  R.  bill  161  establishes  the  metric  system  as  the  solo 
standard  for  weights  and  measures  in  the  United  States,  on 
and  after  July  1st,  1920.  This  bill  is  still  in  committee.  As 
you  art  ^l\  undoubtedly  aware,  the  forthcoming  edition  of 
the  United  States  Pharmacopteia  will  use  the  metric  system 
exclusively  in   all  its   formulas. 

COUPONS    AND    TRADING    STAMPS. 

For  some  years  past  the  practice  of  giving  coupons  and 
trading  stamps  has  been  regarded  by  the  drug  trade  as  an 
tvil,  and  legislation  has  been  attempted  to  curb  their  vise. 
Until  recently,  however,  we  have  had  no  court  decision  up- 
holding the-  validity  of  the  laws  passed  In  various  States  pro- 
hibiting or  restraining  the  use  of  these  methods  for  attract- 
ing trade.  On  March  ISth  last,  the  United  States  Supreme 
Court  sustained  the  validity  of  the  laws  passed  In  Washing- 
ton and  Florida,  taxing  by  llcen.^e  the  use  of  trading  stiimpB 
or  coupons,  If  this  convention  decides  that  an  attempt 
should  be  made  In  New  York  State  to  pa.ss  similar  legislation, 
we  recommend  that  the  Incoming  legislative  committee  be 
Insli-uctcd  to  Introduce  State  legislation  along  the  lines  of 
the  Florida  and  Washington  laws. 

WAR  TAX   MEASURE. 

Tills  measure  which  expired  by  limitation  on  December  Ist 
last  was  re-enacted  and  the  probability  is  that  that  part  of 
the  law  which  Imposes  a  tax  on  toilet  goods,  etc..  will  not 
be  Includoci  in  the  general  revenue  measure  which  fongress 
Is  expected  to  enact  shortly.  If  such  a  prediction  becomes  • 
fact  It  will  be  welcomed  by  pharmacists  generally. 
THE  SALE  OF   HABIT-FOBMINO   DRU09, 

The  Harrison  law  has  now  been  In  operation  a  little  over 
a  year,  and  the  courts  have  already  decided  many  provi- 
sions of  the  statute  which  have  been  contested.  During  the 
past  yeiir  the  Treasury  Department  has  made  many  rulings 
affcetlng  I  he  administration  of  the  law.  T.  D.  2213  caused 
a  great  deal  of  complaint  and  dissatisfaction.  This  decision 
held  tliat  physicians'  prescriptions  were  neither  "remedies 
n.ir  preparations"  and  therefore  did  not  come  under  the 
exemptions  of  section  6  of  the  law,   unless  such  prescriptions 
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"•T,  '?r  ?*♦•»*  or  proprleUry  remedies  or  were  for  N.  F. 
or  <J.  S.  y.  preparations  and  contained  not  more  than  th« 
aroo\int  of  narcotic  drug  specified  In  section  6,  This  ruling 
ffas  exactly  counter  to  a  -previous  ruling  handed  down  hy 
Deputy  Commissioner  Gates,  who  held  that  physicians'  pre- 
scriptions provided  they  contained  not  to  exceed  the  quanti- 
ties speclfled  in  section  6  were  exempt  by  that  section  of 
the  law.  On  behalf  of  this  association  I  made  vigorous 
protes,  to  Commissioner  Osborn,  who  Anally  granted  a  hoar- 
'".5J,"  Washington  on  T.  D.  2213  on  December  1st  last. 

This  heading  was  arranged  for  by  Mr.  Crounse,  Washing- 
ton representative  of  the  National  Wholesale  Druggists' 
Assoclallon,  Ex-Presldent  Rehfuss,  ex-Senator  Henry  W. 
Hill  ana  I  attended  this  hearing  as  representatives  of  your 
association,  fhero  were  also  present  Mr.  Crounse.  represent- 
ing the  N.  W.  D.  A.,  Mr.  Samuel  Henry  and  Mr.  E.  C.  Brok- 
ineyer.  representing  the  N.  A.  R.  D.  The  New  York  State 
fharmoueutlcal  was  the  only  State  assoclaUon  invited  and 
represented.  The  result  of  this  hearing  was  the  promulga- 
-'n°'U°LT-  P  2*"  *'''°''  '"'lie  It  gives  some  relief  from 
ii'ii  •  .'  ,9°**  "°*  "'^*'  °^^  views  In  reference  to  the  ro- 
filllng  of  all  prescriptions  which  contain  not  to  exceed  the 
quantities  specltled   In   section   6  of  the  act. 

It  seems  to  us  that  the  department's  deflnltlon  of  "reme- 
dies and  preparations"  ought  to  be  tested  in  the  courts  and 
since  the  matter  Is  of  national  scoi>e  such  action  should  be 
started  by  the  N.  A,  R.  D.  As  a  matter  of  fact  such  a 
resolution  was  passed  at  our  Buffalo  convention,  and  at  the 
Minneapolis  convention  of  the  N.  A.  R.  D.  our  resolution 
was  re'^elved  and  the  N.  A.  R.  D.  convention  Instructed  Its 
executive  committee  to  commence  such  an  action  but  up 
to  the  present  time  nothing  has  been  undertaken.  The  execu- 
tive committee  of  the  N.  A.  R.  D.  voted,  however,  at  Its 
meeting  In  Chicago  In  April  to  bring  suit  to  test  the  validity 
ft  T.  D.  230S.  We  would  recommend  that  this  association 
pass  a  re.solutlon  requesting  the  N.  A.  R.  D.  to  start  pro- 
ceedings promptly.  •<  »■" 

In  this  connection  we  wish  to  state  that  we  felt  warranted 
in  nav,,,^  8«nator  Hill  accompany  us  to  Washington,  know- 
ing that  he  had  given  the  subject  careful  study,  and.  further- 
more, we  were  aware  of  the  fact  that  the  N.  A.  R  D 
itt  that  time  bad  no  stated  legal  representative  In  Washing- 
ton. During  the  summer  Senator  Hill  had  prepared  a  brief 
for  our  association  asking  for  a  re-lnterpretatlon  or  modi- 
fication of  T.  D.  2213,  which  brief  your  president  filed  with 
CommlR.sloner  Osborn  and  Secretary  McAdoo  In  August  last 
Under  the  circumstances  your  president  felt  warranted  In 
askmg  the  N.  A.  R.  D.  to  assume  half  of  the  expense  Incurred 
by  our  retaining  the  services  of  Senator  Hill,  and  In  April 
last  we  received  a  oheck  from  the  N.  A.  R.  D.  for  their  por- 
tion of  this  expenditure. 

T.  p.  2327  promulgated  May  2d,  1916,  provides  that  an  an- 
nual Inveiitory  of  narcotics  on  hand  be  filed  with  the  Interna] 
Revenue  Department,  and  that  such  Inventory  shall  also  be 
kept  OP  file  by  the  dealer  or  licensee.  This  will  prove  a 
burden  to  the  pharmacists  and  it  Is  data  which  the  depart- 
ment can  easily  obtain  If  it  so  wishes.  We  recommend  that 
an   eiTort  be   made   to   have   this   ruling   rescinded. 

Gentlemen,  the  narcotic  question  Is  a  serious  problem,  and 
there  Is  no  mistaking  the  fact  that  a  determined  effort  Is 
about  to  be  made  to  prevent  the  sale  of  narcotics  in  any 
quantity  except  on  a  physician's  prescription.  The  Secre- 
tary of  the  Treasury  In  his  annual  message  to  Congress  rec- 
ommended, among  other  things,  the  repeal  of  section  6  of  the 
Harrison  law.  One  of  the  most  persistent  supporters  of  this 
recommendation  Is  Dr.  Martin  I.  Wllbert,  technical  assistant 
nivision  cf  Pharmacology,  Hygienic  Laboratory,  United 
btates  I^ubllc  Health  Service.  Dr.  Wllbert  read  a  paper  at 
the  meeting  of  the  American  Society  for  the  Study  of  Alco- 
hol and  Other  Narcotics  in  Washington  on  December  ISth 
last.  In  which  he  said:  "Dealers  in  drugs  should  not  be 
allowed  any  degree  of  discretion  as  to  the  disposition  of 
dangerous  drugs  even  in  limited  quantities,  and  all  stimu- 
lating drugs  of  narcotic  character  should  be  Included  In  the 
provision  of  a  law  designed  in  any  way  to  restrict  the  abuse 
of  hablt-formlng  drugs  •  ♦  •  a  further  restriction  of  the 
'^.f^"'".''  "*  .T®"  «^  ">*  ■*'"<'  of  drugs  that  may  be  sold 
without  providing  a  satisfactory   record." 

Dr.  Wllbert  has  never,  to  our  knowledge,  actively  en- 
gaged In  the  retail  drug  buslnes.«.  His  pharmaceutical  train- 
ing was  obtained  at  the  Philadelphia  College  of  Pharmacv 
and  later  ne  was  connected  with  the  German  Hospital  In 
Philadelphia  as  a  pharmacist.  It  has  been  rharged  that  ho 
lepreseiits  the  American  Medical  Association,  and  he  cer- 
tainly has  great  Influence  with  the  department  In  Washing- 
ton. There  can  be  no  question  that  those  In  Commissioner 
Osborn  s  department  entrusted  with  the  enforcement  of  the 
Harrison  law  hold  the  view  that  narcotics  in  any  quantity 
should  not  be  sold  except  on  a  physician's  prescription  Thl>» 
was  ver.v  sv  dent  from  the  remarks  made  by  these  officials  at 
the  hearins  In  Washington  In  December  last.  Tour  committee 
feels  that  the  time  has  rome  when  we  should  decide  what  .stand 
the  pharmacists  of  this  State  will  take  in  reference  to  this 
question.  Many  other  treasury  department  decision.*!  In  refer- 
ence to  the  Harrison  law  havo  been  promulgatfd  during  the 
past  year.  Some  have  since  been  rescinded  or  modiiled  Tou  arp 
aware  uf  their  purport,  so  that  no  further  mention  of  them 
is   necessary  at   this  time. 

AOnVITT  OF  THE  AMEBIC-\>f  MEHJIOAL  ASSOCIATION 
There  is  abundant  evidence  that  the  American  Medical  As- 
•ociauon  Is  making  a  determined  effort  to  prevent  self-medi- 
cation oy  the  use  of  patent  or  proprietary  medicines.  A  short 
time  ago  a  committee  from  <hat  essoclation.  neaded  bv  Dr 
Simmons— who  only  a  few  years  ag.i  was  accused  of  being 
the  proprietor  of  several  questionable  "cures"— called  upon 
President  Wilson  and  asked  that  he  recommend  to  Congress 
the  Investigating  of  natent  or  proprietary  medicines  with  a 
view  that  legislation  he  enacted  nrohibitlng  the  sale  of  such 
preparations.  Dr.  Wllbert.  before  referred  to.  ha-s  freouentlv 
suggestod  Federal  logislafinn  along  such  lines,  and  when  it 
Is  remombered   th.it   Dr    Wllbert's  superior  officer  is  Surgeon- 


?«^,rS;',i^i"*/i.""'  Pre'ent  president  of  the  American  Madlcal 
Association,  the  connection  Is  obvious.  The  A.  M.  A.  ha«  evi- 
dently started  a  propaganda  hoping  to  deter  persons  from 
using  patent  medrclnes  through  fe?r.  The  MaV  number  S 
•  JS,  .r^o'?*  "5""^  Journal"  published  an  arUcle  entlUed, 
.!„  '...^"''"O"  Yoursclf-or  Others,  "  and  made  this  suggest 
il3.J...ii  *'°"  f'*"®  *"'!  ^°^^^  *'>out  a  remedy  you  should 
promptly  consult  your  family  physician  before  you  use  It. 
Self  modicatlon   Is  dangerous," 

SVATC  I4C0ISLATI0N. 

,l,l^,^J''fhI>''»  '»«""'■««,  'n  the  State  kept  your  committee  busy 
dur.iig  the  entire  session.  There  was  not  a  tin*  when  some 
pharmaceutical  legislation  was  not  pending.  TkTfl^st  mil 
Introduced  aitucting  pharmacy  was  number  17,  so  you  can  see 
K^t .,  ''°r5?  ''ho  would  legislate  for  us  lost  no  time  in  getting 
^'u.  ^''*  '*"'  *"  MWeA  in  the  early  hours  of  the  day 
of  adjournment.  The  drug  business  Is  certainly  of  some  Im- 
porlancc  if  one  may  Judge  from  the  number  and  character 
of  the  blUj  Introduced  at  Albany  during  the  laat  session 
i^ '■.KY'*"nl?  ""'■  *°''''  "  Albany  we  shall  be  as  brief  as 
posBlbifc.  These  were  the  bills  Introduced,  and  the  dlsposl- 
tion    made    of    them: 

Senate  bills  «0,  1036.  Mr.  Gilchrist,  in  reference  to  the  sale 
of   disinfectants.     Left   on   third    reading  In   Senate 

Senate  bill  1186,  Mr.  Horton;  Assembly  bill  1411,  Mr.  Glbbs 
m  Illation  to  physician's  records  of  hablt-formlng  drugs  nre- 
scrlMd.     Left   toi    committee. 

Assembly  bill  57,  Mr.  Evans,  In  relation  to  sale  of  hablt- 
formlng  drugs.     Left  In   committee.- 

Senate  biil  962,  Mr.  Joseph;  Assembly  bill  1512,  Mr  Gold- 
stein. In  relation  to  corporations  practicing  pharmacy  'Left  in 
coniiniltee.  ^^n 

Senate  bill  102S,  Mr.  Whitney,  in  relation  to  sale  of  alcohol 
by   licensed   pharmacists.     Left  In   committee. 

Senate  bill  550,  Mr.  Joseph;  Assembly  bill  1613.  Mr  Gold- 
.itein.  in  relation  to  premiums  with  sales  by  druggisU  and 
pharmacists.     Left    In    committee. 

Senate  bill  66,  Mr.  Hamilton;  Assembly  bill  17  Mr  Fertlg 
In  relation  to  sale  of  hablt-formlng  drugs.    I>eft  in  committee' 

Senate  bills  S2  and  482.  Mr.  Gilchrist,  to  regulate  sale  of 
bichloride   of   mercury.     Left   In    committee. 

Senate  bills  1114.  1713,  1S63,  relative  tc  examination  for 
licenses  to  practice  pharmacy.  Passed  both  houses  and 
.signed  by  the  Governor.  This  law  provides  that  after  Janu- 
ary tst,  191b,  applicants  for  examination  as  pharmacists  shall 
have   had   thirty   Regent's  counts   or   their  equivalent 

Senate  bill  665,  Mr.  Hamilton;  Assembly  bill  Rgl,  Mr.'  Fertlg 
m  reference  to  misbranded  patent  medicines.  Left  In  com- 
mittee. 

Senate  bills  254,  564,  Mr.  Hamilton;  As.semblv  bills  352  849 
Mr.  Fertlg,  In  relation  to  the  practice  of  pharmacy  and  the 
bale  of  proprietary  medicines.  These  bills  were  vicious  and 
far  reaching.  They  in  effect  put  pharmacy  under  the  State 
Commissioner  of  Health.  As  amended  these  hills  were  simi- 
lar to  the  New  York  City  Board  of  Health  formula  disclosure 
ordinance.  We  fought  these  bills  strenuously  and  flooded  the 
Assembly  and  Senate  with  protests.  They  were  left  In  the 
committee. 

Senate  bill  557,  Mr.  Wlalker.  relative  to  the  use  of  saccharin 
In  food   or  drugs.     Lost  In   Senate. 

The  Whitney   wood  alcohol   bill  was  left  in   committee. 

Senate  bill,  776,  Mr.  Boylan;  Assembly  bill  1019.  Mr.  Bloch. 
providing  that  no  compound  or  preparation  containing  more 
than  10  per  cent  of  ethyl  alcohol,  .and  Intended  to  be  used  as 
a  remedy  could  be  sold  except  upon  the  written  prescription 
of  a  licensed  physician.  The  Introducers  of  this  measure 
were  convinced  of  the  ridiculousness  of  such  a  law  and  with- 
drew it   at   a   hearing   held   by  the   committee. 

Assembly  bills  ;!14.  1316,  Mr.  Bloch.  in  reference  to  the  dis- 
position of  habit-forming  drugs  seized  pursuant  to  law. 
Passed    Assembly,    left    In    Senate    committee. 

We  have.  In  this  report,  left  all  the  Bloch-Boylan  bills  In 
reference  to  the  sale  of  habit-forming  drugs  until  the  end 
In  order  that  they  might  all  be  considered  together.  These 
bills  were  the  ones  that  gave  your  committee  the  most 
concern.  Your  committee  took  the  stand  that  it  would  op- 
pose r.o  measures  governing  the  sale  of  habit-forming  drugs 
provided  sjch  measures  were  reasonable,  and  would  provide 
protection  to  the  public  not  already  provided  by  the  Harri- 
son law  and  the  present  State  laws. 

As  the  result  of  a  conference  in  New  York,  attended  by 
those  interested  in  this  subject.  Assembly  bill  fS4,  Mr.  Bloch, 
and  Senate  bill  520,  Mr.  Boylan,  were  Introduced,  and  reported 
favorably  by  the  Committees  on  Public  Health.  It  should 
he  noted  that  Senator  Boylan  took  part  In  the  conference 
when  this  bill  was  drafted,  and  agreed  to  Its  provisions.  Sen- 
ator Boylan,  however,  subsequently  Introduced  Senate  bill 
77e  and  Assemblyman  Bloch  a.s  a  companion  bill  introduced 
Assembly  bill  1018.  This  was  the  bill  drawn  at  the  Instiga- 
tion of  the  "New  York  American"  and  Charles  Townes.  It 
provided  for  registration  with  the  State  commissioner  of 
health,  duplicate  order  blanks  procurable  from  the  State 
commissioner  of  health,  duplicate  prescription  blanks  fur- 
nished by  the  same  commissioner,  all  at  a  charge  not  to 
exceed  one  dollar  a  hundred,  etc.,  made  It  necessary  for  the 
pharmacist  to  report  within  twenty-four  hours  every  pre- 
scripticn  compounded  containing  narcotic  drugs,  to  the 
physician  who  wrote  said  prescription,  and  provided  for  In- 
ventories to  be  filed  with  local  health  officers,  and  all  In  all 
was  the  most  foolish  narcotic  bill  yet  Introduced. 

This  bill  was  opposed  by  your  committee  and  the  Publie 
Health  Committee  refused  to  report  it  favorably.  During 
the  absence  of  Senator  Whitney,  one  day.  Senator  Boylan 
asked  consent  to  amend  bill  520.  which  wafl  on  the  calendar 
on  second  reading,  and  thereupon  amended  520  by  substituting 
77.5,  at  the  same  time  retaining  its  place  on  the  calendar. 
Through  this  maneuver  Senator  Boylan  got  the  bill  we  ob- 
jected to  placed  on  the  order  of  final  passage.  Many  of  you 
know  the  effort  your  committee  made  to  defeat  this  bill  In 
Senate.  Hundreds  of  telegrams  were  s^nt  to  the  Individual 
senators  protesting  against   Its  passage,   and  we   had  enough 
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votes  piomised  to  defeat  the  bill.  You  may  .realize,  there- 
fore, our  siirprlse  when  the  final  vote  came,  to  hear  twenty- 
seven  Senators  vote  "aye"  and  only  eighteen  vote  "nay," 
thereby  passing:  tho  bill.  As  a  matter  of  record  your  com- 
mittee fetls  that  you  should  linow  the  role  call  on  this  vote. 
Senators  voting  for  the  bill:  Messrs.  iESennett,  Boylan, 
Carswtll,  Cullen,  Doll,  Emerson,  Foley,  Gilchrist,  Greiner, 
Handlfon,  Hefferman,  Hewitt,  Hill,  Horton,  Joseph,  L>aw- 
»on.  Mills,  Lockwood,  Patten.  Simpson.  Sullivan,  O.  F. 
Thompson,  G.  f...  Thompson.  Towner,  Wagner,  Walker  and 
WelKngton. 

Those  voting  against:  Messrs.  Argetsiciger,  Brown.  Halli- 
day,  Jones,  Marshall,  MuUan,  Norton,  Hamsperger,  Sage, 
Sanders,  Slater,  Spring,  Stivers.  Walters,  Walton,  Whitney, 
Wiclta  and  Wilson. 

Not  voting:  Messrs.  Burlingame,  Carroll,  Christman,  Crom- 
well,  Dunnigan   and   Newton. 

rbis  bill  was  opposed  by  our  association.  The  New  York 
State  Medical  Association,  the  State  Department  of  Health, 
tho  Society  for  the  Prevention  of  Crime,  and  many  others. 
It  Is  an  alarming  situation  when  one  metropolitan  news- 
paper can  oveicome  the  opposition  thai  there  was  against 
this  bill.  Most  of  the  senators  voting  for  it  did  so  in  fear 
of  wliat  this  newspaper  would  do  to  them  it  they  voted 
against  It.  Notwithstanding  our  defeat  in  the  Senate,  we 
turned  our  efforts  to  the  Assembly  and  the  bill  was  killed  in 
the  Coinmlitee  on  iJules  early  in  the  final  day  of  the  session. 
Tour  cor.imittee  feels  proud  of  this  year's  record.  Not  a 
mea^-ure  we  opposed  was  enacted  into  law,  and  when  one  con- 
siders the  number  of  bills  Introduced,  and  the  character 
ui'  most  of  them,  we  think  the  pharmacists  of  the  State 
should   appreciate   the   efforts  put   forth  In   their  behalf. 

There  is  one  lesson  the  last  legislative  session  has  taught 
us,  and  that  is  co-operation.  Never  before  have  the  mem- 
oers  responded  to  our  appeals  for  assistance  as  they  did 
during  last  winter,  nor  has  there  been  a  session  when  we 
have  had  the  support  from  other  sources  that  we  had  dur- 
ing the  last.  The  State  Medical  Association,  through  its 
Albany  representative.  Dr.  Roney,  gave  valuable  assistance. 
The  Wholesale  Druggists'  Association,  through  Mr.  Charles 
Gibson.  Helped,  as  did  the  Proprietary  Association  of  Amer- 
ica, Mr.  Tvrrell.  the  secretary-treasurer  of  this  association 
being  particularly  active  in  supporting  us.  although  his 
association  was  not  directly  affected  by  this  proposed  legls- 
tation. 

The  time  has  come,  gentlemen,  to  join  forces  with  those  In 
ether  professions  or  business,  rather  than  attempt  to  go 
It  alone,  i'hose  Interests  which  continually  Introduce  such 
legislation  are  well  organized,  and  have  money  and  power 
hack  o£  them,  and  their  efforts  will  not  cease  simply  because 
Ihey  have  auffcrfed  a  temporary  setback.  We  need  not  sup- 
pose that  future  legislative  sessions  will  end  as  satisfac- 
torily for  the  pharmaceutical  Interests  in  the  State  as  the 
last  s<j3sion  did.  Every  member  of  this  association  must 
realize  that  his  moral  and  financial  sup|)ort  is  necessary  if 
we  arc  to  l>e  tontinually  confronted  with  logislation  which 
will   make   the  drug  business  almost  unbearable. 

As  chairman  of  your  Legislative  Committee  I  wish  to 
thank  the  individual  members  of  the  committee  for  their 
unfailing  support.  Kvery  appeal  made  to  them  found  their 
ready  response.  I  wish  to  thank  the  individual  members 
of  the  association  throughout  the  State  who  responded  so 
generously  when  1  .sent  appeals  for  help.  I  want  to  acknowl- 
edge tlie  assistance  •  Mr.  Charles  Tyrrell  and  Mr.  Charles 
GIbKOii   gave  me. 

Assemblymen  Seelye,  Oldfleld.  Bloomfield.  JczewskI,  Kln- 
cald.  Wm.  W.  Chance.  McGinnles.  and  Goldstein  are  espe- 
cially entitled  to  our  thanks  and  appreciation.  I  always  felt 
at  liberty  to  seek  their  support,  and  there  was  never  a  time 
durinir  ihe  session  that  they  failed  us.  and  I  hope  the  mem- 
bers from  their  districts  will  show  their  appreciation  of  these 
men 

iour  committee  makes  no  recommendations  for  new  State 
legislation  durhig  the  coming  legislative  session.  It  any  are 
to  be  made  it  prefers  to  have  such  recommendations  from 
the  floor.  It  suggests,  however,  that  unless  there  are 
conditions  which  are  obviously  wrong,  and  unless  the  mem- 
l>ers  fed  reasonably  Rur»-  that  such  legislation  can  lie  moved 
to  a  satisfactory  conclusion,  we  confine  our  activities  to 
opposing  needless  legislation  which  may  be  introduced  by 
oth«.r8. 

The  iicst  bit  of  legislation  aorompllshed  at  Albany  during 
the  past  s'tiuilon  was  the  resolution  offered  by  Senator  Whit- 
ney and  adopted  by  both  houses  for  the  appointment  of  a 
committee  consisting  of  two  senators  and  three  assemblymen 
to  inqi.lre  Into  the  traffic  In  habit-forming  drugs,  and  to 
recommend  to  the  next .  Lieglslature  such  measures,  as  the 
result  of  this  inquiry  may  find  necessary.  It  is  hoped  that 
this  will  bt  the  means  nf  ending  the  promiscuous  Introduc- 
tion of  needless  legtalatton. 

When  I  think  of  our  legislative  activities  I  instinctively 
think  of  Senator  George  Whitney.  Were  It  not  for  Senator 
Whltne/'s  continued  loyalty  and  support  the  report  of  the 
I>-Klslallve  Committee  would  be  far  less  satisfactory.  And  1 
ofttima  wonder  how  many  pharmacists  In  the  State  really 
Know  what  Senator  Whitney  does  for  us  year  after  year, 
and  the  abuse  and  ridicule  he  stands,  simply  to  be  loyal  to 
tne  pharmacists.  Hurlng  the  last  session  nf  the  I^eglslature 
ne  was  portrayed  by  a  New  York  newspaper  as  a  purveyor 
of  "do(H!"  to  the  underworld,  and  he  was  held  up  to  scorn 
and  rldicul-*  to  ihose  who  not  knowing  his  sterling  character 
mU'lit  raollv  bo  led  to  thinking  thai  he  was  blocking  leglsla- 
llo!  I    iis    a    means    for    making    it    more    difficult    for 

th"  I   with   the  "dope"  hnbit  to   procure  their  drugs. 

H<."  n  there  are  who  would  willingly  take  this  abuse 

rathtr  Ui:i;i  lie  disloyal  to  the  profession  with  which  they 
(ire  connected  And  what  dlffi-n^nro  would  It  make  to  Sen- 
ator Whitney.  In  dollars  and  cents.  If  all  this  proposed 
leglslatl'n  was  enacted?  Not  a  penny!  There  Is  hardly 
a  store  In  thf-  ,Sta|e  that  would  be  less  affected  than  Senator 
Whltnay's  drug  store.  Year  after  year  he  stands  the  brunt 
of  this  criticism  and  sacrifices  his  personal  interests  that 
he  may  further  the  interests  of  the  pharmacists  of  the  State. 


and   there  are   few   pharmacists  who  even    take    the   time   to 
drop   tiim  u  line  and   thank  him  for  his  efforts. 

As  a  ilight  token  of  our  appreciation  I  recommend  that  at 
some  session  of  this  convention,  article  V  of  the  by-laws 
be  temporarily  suspended,  and  that  the  name  of  the  Hon. 
George  H.  Whitney  be  added  to  the  list  of  life  members 
of  this  as.sociation.  I  feel  that  he  rightfully  belongs  in  the 
list  of  iionorary  members,  but  such  members  have  no  vote 
in  our  convention,  and  it  is  for  this  reason  that  I  suggest 
that   life   n>embeish'p   be   conferred   on    him. 

Report  of  the  Committee  on  Drug  Market, 

Joseph  Welnstein,  of  New  York,  chairman  of  the  com- 
mittee on  drug  market,  presented  the  report  of  that  com- 
mittee as  follows: 

In  submitting  this  year's  report  the  chairman  of  your  com- 
mittee has  deviated  from  the  usual  procedure  in  the  past  by 
not  presenting  a  resume  of  the  work  of  the  entire  committee, 
as  a  whole,  and  by  presenting  separately  the  findings  and  the 
views  of  the  other  two  members  of  the  committee.  Professor 
H.  H.  Rusi)y,  the  well  known  authority  on  drug  market,  and 
Mr.  Thomas  Latham,  of  New  York  city. 

Dr.  Rusby'a  review  of  the  prevailing  conditions  Is  as  fol- 
lows: 

The  chief  feature  of  the  drug  market  for  the  past 
year  has  been  ihe  conditions  resulting  from  the  scarcity 
of  drugs  and  chemicals  of  ail  sorts.  Importations  have 
been  checked  partly  through  the  curtailment  of  foreign 
production  and  partly  through  the  difficulties  of  trans- 
portation. In  addition  to  this  the  foreigm  consumption 
has  been  increased,  so  that  the  balance  for  supplying 
to  us  was  decreased.  To  this  scarcity  of  foreign  drugs 
has  been  added  a  scarcity  of  domestic  products,  i/wing 
to  an  Increased  demand  for  export. 

The  conditions  referred  to  as  resulting  from  this 
scarcity  affect  t)oth  prices  and  qualities.  The  prices  of 
all  drugs  have  Increased,  in  most  cases  phenomenally, 
and  in  many  cases  to  figures  that  would  heretofore 
have  been  considered  impossible.  The  following  are 
some  of  the  present,  as  compared  with  ordinary  whole- 
sale,  prices : 

1913.  1916. 

Oil   of  bitter  almond $5.20  J1200 

Oil  of  anise 16  L12 

Oil   of  coriander 9.60  35.00 

Oil  of  fennel 1.85  4.00 

Oleoresln   of   capsicum 60  3.60 

Balsam   of   Peru 1.85  4.00 

Belladonna    leaves 46  1.S 

Belladonna    root 20  2.00 

Digitalis    25  .90 

Henbane   24  1.26 

Sage  10  .85 

Dog   grass 16  1.40 

Castor  oil 10  .35 

Glycerin    20  .65 

Tragacanth    90  2.86 

Valerian    2B  .65 

Buckthorn   bark 14  1.00 

Bleached   calamus 28  2.00 

Colchicum    root 20  1.30 

Acetphenetldin    85  32.00 

Antlpyrin    18  4.00 

Potassium   bicarbonate 18  2.2B 

Potassium    bromide 46  8.50 

Salol    2.60  9.00 

Thymol    2.40  7.0O 

Quinine    sulphate 26  2.36 

Resorcin    4.00  22.00 

Sodium    salicylate 55  5.00 

Speculative  manipulation  has  had  some  part  in  this 
advancement  of  prices,  but  in  the  main  it  has  been  a 
legitimate  result  of  the  law  of  supply  and  demand. 
In  so  far  as  pharmacists  and  dealers  have  had  the 
drugs  to  supply,  this  result  has  accrued  to  their  benefit, 
and  the  loss  has  fallen  ultimately  wholly  on  the  con- 
sumer. In  a  great  many  cases  dealers  have  not  been 
able  to  reap  this  advantage,  because  they  have  not  had 
the  goods,  or  have  not  had  them  In  sufficient  quantity. 
Consei^atlve  dealers  would  far  rather  supply  their 
products  in  normal  quantity  at  ordinary  profits  than  to 
supply  fractional  quantities  at  fanciful  percentages  of 
gain.  Deducting  running  expenses  from  profit  on  the  re- 
stricted sales,  even  at  these  high  figures,  the  net  pro- 
ceeds are  not  always  satisfactory.  The  profits  of  the 
pharmacist  are  not  proportionate  with  those  of  the 
dealers  who  supply  him.  In  some  cases  he  pays  ten 
times  aa  much  for  the  Ingredients  of  a  prescription,  but 
it  Is  Impossible  for  him  to  multiply  his  profit  on  the 
prescription  to  correspond.  Thus  the  general  tendency 
with  the  pharmacist,  except  as  relates  to  the  stock  he 
had  on  hand,  has  been  to  require  larger  capital  with  a 
reduced  percentage  of  profit.  The  chief  danger  Is,  how- 
ever, to  be  expected  when  the  prices  1>egln  to  retrace 
their  steps  downward.  Here  Is  where  good  business 
sense  Is  to  be  most  manifested.  It  Is  obvious  that  each 
purchase,  however  small,  sold  at  a  price  decline,  meana 
a  loss  to  some  extent  It  follows  that  every  bit  of  skill 
that  the  pharmacist  possesses  should  be  devoted  to  re- 
stricting such  losses  ae  far  as  possible,  and  this  means 
buying  In  the  most  cautious  manner  and  In  smallest 
possible  amounts.  Even  then  every  pharmacist  Is  cer- 
tain to  lose  money  when  the  decline  commences,  but  he 
can  save  himself  from  serious  loas,   possibly  disaster. 

The  effects  on  the  quality  of  drugs  has  been  wholly 
that  of  deterioration.  No  argument  Is  needed  to  prove 
that  In  times  of  scarcity  grades  get  Into  use  lower  than 
those  which  are  customary:  nevertheless.  It  will  b» 
j>rofltable  to  Indicate  some  of  the  Influences  which 
t«nd  to  this  result     .  ,  ,  .... 

The  cullivatlon  of  druga  Is  a  very  targe  Industry  In 
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the  old  world,  In  addition  to  the  collection  of  wild  sup- 
pllec.  'liiia  liiduHtry  has  been  enormoualy  r«»trlcted  by 
the  scarcity  of  lalrar  Incident  to  the  war,  and  by  the 
necessity  for  the  employment  of  this  labor  In  work  of 
more  Immediate  necessity.  These  cultivated  products, 
representing  the  very  highest  quality,  thus  become  poor 
In  fcupply. 

The  collection  of  wild  suppUea  of  druKS  in  the  old 
world  Is  a  far  more  stable  and  regular  procedure  than 
•n  this  country.  It  Is  mostly  conducted  by  people  with 
whom  It  Is  a  regular  employment,  and  who  know  how 
to  supply  a  more  or  less  uniform  product  Thousands 
of  these  men  have  cone  Into  military  service,  and  the 
collection  ai^d  preservation  of  drugs  has  passed  Into  less 
competent  hands,  and  there  Is  an  Insufflciency  of  this 
poorer  service.  The  result  has  been  an  Inevitable 
deterioration  of  quality,  Increase  of  Impurities  and  ad- 
mixtures, and  a  greater  number  of  errors  of  Identity. 

Deliberate  sophistication  Is  always  encouraged  and 
promoted  by  high  prices.  With  a  drug  at  six  cents  a 
pound  a  ten  per  cent,  adulteration  will  scarcely  pay, 
all  things  considered,  but  with  the  price  at  sixty  cents— 
and  it  sometimes  shows  an  increase  greater  than  this— 
the  profit  Is  very  tempting.  It  is  to  be  remarked  that  the 
federal  lnsi>ectors  stand  ready  to  and  do  exclude  prac- 
tically all  such  importations  when  they  are  substand- 
ard; but  with  prices  so  very  high  as  they  now  are. 
there  are  handsome  proflta  in  Increasing  the  impurity 
up  to  the  full  legal  allowance.  It  Is  also  to  be  remem- 
bered that  Interstate  inspection  of  drugs  Is  but  feebly 
carried  out. 

There  are  In  existence  at  all  times  large  stocks  of 
adulterated  drugs.  It  would  be  expected  that  when  a 
lot  of  druKS  has  been  found  to  be  clearly  and  seriously 
below  the  legal  standard,  and  in  a  way  that  cannot  be 
remedied,  it  will  be  destroyed,  but  such  is  usually  not 
the  case.  It  Is  preserved,  often  for  years,  In  the  ex- 
pectation of  the  occurrence  of  some  condition,  as  that 
of  the  present,  that  will  favor  its  distribution. 

Purchasers  who  at  ordinary  times  would  not  even  con- 
sider taking  anything  but  the  very  best,  will  now  be 
Inclined  to  treat  for  a  lower  grade,  especially  if  they 
have  commitments  to  deliver  at  prices  prevailing  be- 
fore the  rise. 

'n  all  of  the  ways  here  enumerated  there  has  been 
brought  about  a  widespread  and  serious  deterioration 
of  quality  in  drug  .supplies,  notwlth-standlng  the  fact 
that  a  majority  of  these  Influences  have  been  met  and 
chec^ted  b.v  the  proper  officials. 

The  great  importance  of  these  considerations  for  a 
State  association  like  ours,  and  for  municipal  and  other 
local  bodies,  is  its  Indisputable  evidence  testifying  to 
the  necessity  of  local  co-operation  with  the  federal 
authorities,  a  necessity  that  I  have  been  urging  on  the 
public  for  years  past. 

It  Is  not  out  of  place  to  remark  that  the  same  thing 
Is  true  regarding  food  supplies,  where  both  the  danger 
and  the  extent  are  immeasurably  greater  than  In  the 
case  of  drugs.  In  this  State  very  much  is  being  done, 
both  by  the  State  and  by  the  city  of  New  York,  the 
work  of  which  largely  affects  conditions  throughout 
the  State.  In  many  other  States,  for  example,  in  New 
Jersey,  relatively  little  Is  done.    .    .    . 

In  my  report  to  the  A.  Ph.  A.,  at  its  coming  meeting 
at    Atlantic    City,    I    shall    discuss    the    details    of    the 
quality  of  our  drug  supplies,  and  I  will  refer  this  as- 
sociation to  that  report  for  further  information. 
Mr.  I^atham  had  this  to  say: 

Conditions  affecting  the  retail  drug  trade  during  the 
last  year  have  been  rendered  much  more  severe  than 
In  the  first  year  of  the  war.  Prices  have  uniformly 
risen  even  to  ten  fold  In  many  staple  articles.  It  Is 
difficult  to  determine  whether  this  is  due  to  compulsory 
rise  based  upon  higher  cost  or  to  speculation  by  large 
holders.  The  latter  not  being  in  business  for  their 
health,  to  use  a  popular  phrase,  any  more  than  small 
holders,  have  no  doubt  regarded  this  war  as  a  golden 
opportunity  to  make  money.  This  year  has  shown  to 
the  wise  ones  more  chance  than  in  1914,  as  the  control 
of  the  ocean  has  gone  to  one  side  of  the  combatants, 
annbargoes  upon  medical  supplies  on  both  sides  have 
also  been  stricter  as  the  enormous  demands  for  mili- 
tary use  have  been  supplemented  by  restricted  manu- 
facture of  chemicals  and  the  gathering  of  drugs.  The 
commonest  herb  that  grows,  for  Instance  dog  grass  a 
pernicious  weed,  is  now  sold  at  more  than  one  dollar 
a  pound.  All  our  old  familiar  friends  of  the  household 
or  grandmother  class,  chiefly  the  lablatse.  umbelliferse 
and  compositse  have  stepped  up  also  Into  the  same  rank 

Various  reasons  account  for  this:  (1)  Lessened  pro- 
duction, (2>  prohibition  of  export.  (3)  advance  of  ocean 
freights.  A  customer  of  mine  importing  from  Greece  In- 
forms me  that  his  goods  cost  him  $55  per  ton  freight  in- 
stead of  fo  as  formerly.  Chemicals  were  the  first  to  rise 
especially  the  coal  tar  derivatives  and  bromides.  The' 
latter  have  risen  for  another  reason.  The  Harrison  act 
putting  such  onerous  details  in  prescribing  narcotics 
upon  physicians,  has  caused  them  to  look  with  friendly 
eyes  upon  the  bromides,  resulting  In  an  enormous  de- 
mand, the  price  standing  steadily  at  eight  to  ten  times 
that  before  the  war.  Naphthalln.  that  familiar  requisite 
In  every  household,  has  quadrupled  In  price.  Our  own 
ooal,  being  not  as  rich  In  volatile  products  as  the 
European,  does  not  afford  our  manufacturers  the  same 
results  on  distillation,  neither  have  we  the  technical 
*ill  based  upon  a  century  of  experience. 

The  product,"!  of  the  tropics,  especially  the  Orient 
so  rich  in  most  Important  drugs,  have  shared  the  gen- 
eral advance,  owing  to  the  war's  peril  and  the  scarcity 
of  ships.  Opium  has  trebled  in  price,  its  alkaloids  cor- 
respondingly. 

with  a  very  few  exceptions,  there  has  been  a  general 
advance  all  along  the  line  of  the  druggist's  stock    not 


however,  taking  all  out  of  his  pocket,  as  he  has  justifi- 
ably advanced  his  retail  prices.  The  conditions  In  New 
York  city,  among  what  one  might  call  a  mixed  trade, 
have  not  been  entirely  unsatisfactory,  as  labor  has  re- 
ceived more  wages  and  employment  Is  general.  It  can- 
not be  denied  that  the  hundreds  of  millions  thrown  into 
our  industries  by  foreign  nations  and  paid  to  our  manu- 
facturers and  merchants  and  ship  owners,  has  mode 
an  enormous  increase  in  our  national  wealth. 

Signs  are  up  on  the  wall  that  the  tension  within  the 
next  few  months  will  lessen,  as  It  Is  fair  to  say  that 
the  coming  summer  will  be  the  culmination  of  military 
efforts  on  the  part  of  all  the  combatants.  Hence,  many 
manufacturers  and  dealers  will  unload  before  the  sun 
of  peace  shines  again. 

The  above  amply  Illustrates  the  condltiona  of  the  present 
drug  market. 

One  of  the  features  pointed  out  by  Dr.  Rusby  worth  while 
emphasizing,  as  a  result  of  these  abnormal  conditions,  is  the 
speculative  spirit  that  has  beset  many  dealers  both  wholesale 
and  retail.  Prices  have  been  boosted  artificially,  at  times  with 
ruinous  results,  if  the  goods  were  not  quickly  resold.  I  know 
of  druggists  in  the  city  of  New  York  who  have  on  ha»id  large 
quantities  of  quinine  sulphate  which  they  t>ought  at  prices 
varying  from  75  cents  to  12.25  per  ounce,  the  present  price  of 
which  Is  about  60  cents.  Others  were  not  quick  enough  to 
dispose  of  their  hoardings  of  carbolic  acid,  antipyrin,  salol, 
sodium  salicylate,  etc.,  for  which  they  paid  much  more  than 
they  can  realize  at  present. 

Tlie  most  important  feature  of  Interest  to  the  pharmacist, 
as  an  outcome  of  the  present  situation,  however.  Is  the  sub- 
ject of  adulteration  and  substitution.  It  is  an  undeniable  fact 
that  because  of  the  scarcity  of  drugs  and  chemicals  and  the 
enormous  prices  asked  for  them,  the  temptation  to  sophisticate 
and  adulterate  is  tremendous.  The  criminal  element  and  the 
unscrupulous  dealers  of  the  get-rlch-qulck  type  are  actively 
engaged  now  in  that  nefarious  business.  While  your  com- 
mittee, for  obvious  reasons,  could  not  this  year  go  Into  de- 
tailed investigation  of  the  subject  like  in  former  years,  it  is, 
nevertheleas.  a  known  fact  that  there  is  a  great  number  of 
spuriou.s  and  adulterated  articles  on  the  market  today.  In 
New  York  we  hear  every  now  and  then  of  cases  of  adulter- 
ated bromides,  salol,  thymol  iodide,  spurious  salvarsan,  aspirin, 
etc.  Some  dealers  were  recently  arrested  for  selling  adulter- 
ated antipyrin  for  export  The  New  York  city  board  of  health 
obtained  a  conviction  in  a.  case  of  cottonseed  oil  sold  under 
the  label  of  olive  oil.  A  specimen  of  "glycerin"  recently  sub- 
mitted to  ine  for  analysis  was  found  to  be  a  solution  of  glu- 
cose without  any  trace  of  glycerin. 

I  could  cite  many  more  instances  of  such  nature,  showing 
clearly  the  great  danger  the  retail  druggist  is  exposed  to 
and  how  easily  he  can  be  deceived,  at  times,  even  when  he 
buys  his  goods  through  so-called  legitimate  channels.  In 
order  to  minimize  the  chances  of  being  imposed  upon,  the 
druijglsts  of  this  State  should  be  warned  to  buy  their  «up- 
plies  from  reputable  firms  only. 

In  connection  with  the  reports  of  delegates  to  the  meet- 
Ings  of  other  associations,  Dr.  A.  B.  Huested  brought  out  a 
point  worthy  of  thoughtful  study  by  every  pharmacist  in 
the  State  of  New  York.  In  Massachusetts,  he  said,  there 
are  a  few  over  1700  licensed  druggists,  and  nearly  50  per 
cent,  of  them  belong  to  their  State  association. 


Third  Session,  Wednesday  Morning. 

Wednestiay  morning  at  10:05  President  Wardle  called 
the  third  session  of  the  association  to  order,  and  after  rou- 
tine business,  the  report  of  the  committee  on  trade  inter- 
ests was  read  by  Louis  Stplz,  of  Syracuse.  Mr.  Stolz  stated 
that  in  Syracuse  a  chemical  house  employed  a  great  many 
men  and  paid  good  wages,  and  for  that  reason  it  was  dif- 
ficult to  keep  a  drug  clerk  at  $10  a  week  when  he  could  go 
out  and  get  $20  a  week  from  another  concern.  The  report 
was  received  by  the  association  and  made  a  part  of  the 
records. 

J.  L.  Lascoft,  chairman  of  the  committee  on  U.  S.  P. 
and  N.  F.  propaganda,  asked  the  unanimous  consent  of  the 
convention  to  make  his  report  at  this  time,  as  he  could 
not  be  present  when  the  report  was  scheduled  to  come  up. 
This  consent  was  granted  and  Mr.  Lascoff  presented  his 
report,  which  was  received  with  the  thanks  of  the  associa- 
tion and  ordered  to  take  the  usual  course. 

The  secretary  announced  the  reception  of  thirty  appli- 
cations for  membership. 


Fourth  Session,  Wednesday  Afternoon. 

Chairman  William  Mansfield,  of  the  committee  on  phar- 
macy and  queries,  presided  at  the  fourth  session,  held 
Wednesday  afternoon.  Seventeen  papers  were  presented  on 
various  subjects.  The  preliminary  report  of  Chairman 
Mansfield,  in  which  he  assured  the  members  that  there 
were  many  good  things  in  store  for  them,  was  followed  hy 
the  reading  of  many  papers  on  scientific  subjects,  as  well 
as  a  number  bearing  on  the  practical  side  of  pharmacy  and 
drug  merchandising.  A  feature  of  the  session  was  the  lec- 
ture of  Prof.  Joseph  Kahn,  of  Brooklyn,  on  "Organic  Com- 
pounds  of  Arsenic."     Among  the  papers   read   and   dls- 
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cussed  were:  "The  Necessity  of  Testing  Officially  Drugs 
and  Chemicals,"  "A  Camphor  Ldniment  Puzzle, "  "The 
Training  of  a  Pharmacist,"  and  "Scientific  Pharmacy  as  an 
Aid  to  Advertising."  On  account  of  limited  time  all  of  the 
papers  could  not  b«  discussed. 


Lehman,  of  Tottenville;  Herbert  G.  Wright,  of  Syracuse; 
and  H.  B.  Smith,  of  Brooklyn. 


Fifth  Session,  Thursday  Morning. 

Thursday  morning's  session  opened  before  10  o'clock. 
Secretary  Dawson,  after  reading  the  minutes,  announced 
the  reception  of  a  total  of  fifty-nine  applications  for  mem- 
bership. 

The  following  officers  were  elected  for  the  ensuing  year: 
President,  Elmer  E.  Chilson,  of  Rochester;  vice-presidents, 
Richard  A.  Austin,  of  Cairo;  Joseph  Weinstein,  of  New 
York;  and  Orrin  O.  Blgelow,  of  Richfield  Springs;  secre- 
tary, E.  S.  Dawson,  of  Syracuse;  treasurer,  Frank  Rich- 
ardson, of  Cambridge;    executive  committee,  Charles  N. 


Entertainment. 

Richfield  Springs  druggists  and  the  Commercial  T^a■W^ 
ers'  Auxiliary  provided  an  entertainment  program  whrch 
kept  all  in  attendance  in  a  state  of  good  feeling  and  ex- 
pectancy— everybody  was  wondering  what  would  be  the 
next  surprise.  Tuesday  evening  the  president's  reception 
and  ball  was  given.  Wednesday  while  the  convention  was 
in  session  the  ladies  were  taken  for  a  launch  ride  on  L<ake 
Canadarago,  and  on  Wednesday  evening  the  entertainment 
by  the  travelers'  auxiliary  took  place.  Thursday  morn- 
ing's feature  was  a  drive  through  the  Mohawk  Valley,  and 
in  the  afternoon  the  druggists  took  the  measure  of  the 
travelers  in  a  ball  game.  On  Friday  afternoon  there  was 
the  drive  to  Cooperstown  and  return,  in  which  many  of 
those  who  still  remained  participated. 


Pennsylvania  Pharmaceutical  Association 

Well  Attended  Meeting  Approves  Proposed  New  State  Narcotic  Law— Members    See    First    Un- 
bound Copy  of  the  New  Pharmacopoeia — Publicity  Work   Enthusiastically    Endorsed 
— Pittsburgh  Chosen  as   the    Next   Convention   City — Patent     Law     Revisions 

Asked  For. 


Almost  three  hundred  enthusiastic  Pennsylvanians,  in- 
cluding the  relatives  and  friends  of  many  of  the  one  hun- 
dred and  eighty-one  pharmacists  present,  gathered  at  the 
Hotel  Berkshire,  Reading,  for  the  thirty-ninth  annual 
meeting  of  their  State  pharmaceutical  association,  held 
June  20th  to  22d  inclusive. 

Perhaps  the  most  -important  features  of  the  meeting 
were  the  adoption  by  the  association  of  the  report  of  its 
committee  on  legislation  embodying  the  draft  of  a  new 
State  narcotic  bill  and  the  consideration  of  the  important 
work  performed  by  the  association's  publicity  committee 
in  disseminating  correct  information  regarding  new  condi- 
tions in  the  retail  drug  business  brought  about  by  the  war. 
etc. 

Resolutions  asking  for  better  patent  laws  and  protec- 
tion from  foreign  monopolies  received  the  emphatic  ap- 
proval of  the  association.  Pittsburgh  was  selected  as  the 
next  convention  city,  and  the  following  officers  were 
elected  to  serve  for  the  ensuing  year:  President,  Adolph 
Schmidt,  of  McKeesport;  vice-presidents,  M.  W.  Bamford, 
of  Reading,  and  W.  H.  Knoepfel,  of  Scranton;  secretary, 
Robert  P.  Fischelis,  of  Philadelphia;  assistant  secretary, 
L*wi8  H.  Davis,  of  Philadelphia;  treasurer,  Francis  H.  E. 
Gleim,  of  Lebanon;  member  of  the  executive  committee, 
D.  J.  Reese,  of  Philadelphia,  and  local  secretary,  B.  E. 
Prltchard.  of  Pittsburgh. 

Informal  Opening. 

President  Theodore  Campbell  called  the  first  session  of 
the  convention  to  order,  informally,  on  Tuesday  morning, 
June  20th 

After  the  reading  of  several  communicatione.  Secretary 
D.  J.  Reese  presented  his  annual  report  in  which  he  com- 
plimented the  members  of  the  Traveling  Men's  Auxiliary 
for  the  efficient  work  they  had  done  in  aiding  the  mem- 
bership committee  in  its  campaign  for  new  members.  The 
expenses  of  the  secretary's  office  during  the  year  had 
amounted  to  1896.72.  At  the  conclusion  of  his  report  Sec- 
retary Reese  reqaested  that  he  be  not  considered  for  re- 
election, as  he  could  not  give  the  necessary  time  to  the 
work. 

Treasurer  Oleim's  report  indicated  a  balance  of  1207.23 
in  the  treasury  and  1200  in  the  life  membership  fund. 

During  the  year  19  members  had  been  lost  by  resigna- 
tion, 16  by  death  and  85  had  been  automatically  dropped. 
Of  the  total  membership.  758  are  In  arrears  for  one  year; 
173  for  two  years,  and  96  for  three  years. 

F.  P.  Struper  read  the  report  of  the  executive  committee 
In  which  it  was  sUted  that  162  applications  for  member- 
ship had  been  passed  on  favorably  by  the  committee  dur- 
ing the  year. 

The  n-ports  of  delegates  to  other  associations  were  next 
called  for.  and  Dr.  A.  W.  Miller  told  of  the  meeting  of  the 
National  Wholesale  Druggists'  Assorlatlon  held  at   Santa 


Barbara;  Samuel  B.  Davie  reported  the  accomplishments 
of  the  convention  of  the  National  Association  of  Retail 
Druggists  held  at  Minneapolis,  and  Joseph  L.  Lemberger 
spoke  of  the  work  of  the  American  Pharmaceutical  Asso- 
ciation at  its  San  Francisco  convention. 

The  greetings  of  the  colleges  of  pharmacy  iji  the  State 
were  conveyed  to  the  association  by  representatives  of 
their  faculties  and  alumni  associations.  Prof.  P.  P.  Stroup 
and  J.  C.  Peacock  spoke  on  behalf  of  the  Philadelphia  Col- 
lege of  Pharmacy;   Prof.  Blumenschein  and  B.  E.  Pritch- 


AUOUU   UCUMUT. 


rilEODOBK  CAMPDELU 


The    Preeident   that  Is,    who   was  a    Vice-President,   and    the 

President   that   wa«,  who  Is  now  a  private,  of  the  Pennsylvania 

Pharmaceutical  Association. 


ard  on  behalf  of  the  Pittsburgh  College  of  Pharmacy,  and 
Prof.  Vanderkleed  and  Dr.  R.  P.  Fischelis  on  behalf  of  the 
Medico-Chirurgical  College  of  Philadelphia. 

Membership  Conunittee  Report. 

Edward  T.  Hahn,  the  genial  and  well-known  chairman 
of  the  membership  committee,  in  his  annual  report 
brought  out  the  fact  that  162  new  names  had  been  added 
to  the  roll  of  the  association  by  the  efforts  of  a  combined 
committee  of  pharmacists  and  traveling  men  which  con- 
ducted a  campaign  of  personal  solicitation  in  Philadelphia, 
Reading  and  surrounding  territory. 

A  well  organized  campaign  of  circularizing  non-mem- 
bers by  mail  proved  ineffective,  and  Mr.  Hahn  stated  In 
his  report  that  a  startling  apathy  toward  organization 
work  still  exists  in  drug  trade  circles. 

The  fxr-ellent  work  of  the  ansociatlon's  publicity  commit- 


438 


THE   DRUGGISTS  CIRCULAR 


July  1910 


tM  iraa  declared  to  have  contributed  largely  In  placing 
non-members  in  a  receptive  mood  for  Joining  the  associa- 
tion. The  thanks  of  the  association  was  tendered  the  com- 
mittee for  its  excellent  work.  All  reports  of  offlcera  were 
referred  to  the  committee  on  president's  address. 
Second  Session. 
On  the  afternoon  of  Tuesday,  June  20th,  the  association 
gathered  for  its  second  session,  with  a  notable  increase  in 
attendance,  as  compared  with  the  morning  session.    Com- 


B.  F.  F18CHEXI8.  DAVID  J.   RIXSE. 

One   takes   up   the  burdens  of  the  Secretary's  offlce  which  thf 
other  lays  down,  after  carrying  them  for  two  years. 


munications  were  read  from  Secretary  Potts,  of  the  Na- 
tional Association  of  Retail  Druggists,  asking  the  associa- 
tion to  endorse  price  maintenance  again,  and  from  the 
National  Association  of  Drug  Clerks. 

The  secretary  was  instructed  to  transmit  telegrams  of 
greeting  from  the  Pennsylvania  Association  to  all  other 
State  associations  in  session  from  June  20th  to  22d. 

The  committee  on  trade  interests,  headed  by  B.  E. 
Prltchard  and  the  committee  on  botany,  headed  by  Dr.  A. 
W.  Miller,  presented  very  interesting  reports.  The  report 
of  the  flrst-mentioned  committee  discussed  the  drug  and 
chemical  market  conditions  in  detail  and  brought  out  in 
an  interesting  manner  just  what  had  been  accomplished 
by  Americans  in  meeting  the  shortage  of  many  products. 
A  considerable  portion  of  the  report  was  devoted  to  a  re- 
view of  government  bulletins  of  interest  to  the  trade. 
Other  topics  commented  on  were:  Decisions  under  the 
Harrison  law  promulgated  by  the  Treasury  Department; 
the  new  attitude  of  proprietary  medicine  manufacturers 
toward  questionable  preparations  and  misleading  claims; 
the  dangers  involved  in  permitting  drug  peddling  through- 
out the  State;  the  recent  ruling  of  the  directors  of  the 
Pittsburgh  College  of  Pharmacy  in  requiring  two  charac- 
ter endorsements  from  every  applicant  for  admission  into 
the  pharmacy  course;  price  maintenance  legislation  and 
the  attitude  of  the  trade  toward  coupon  and  trading  stamp 
schemes,  liberal  quotation  from  an  aditorial  on  this  sub- 
ject appearing  In  the  Circular  being  made  to  demonstrate 
the  attitude  that  should  be  taken  by  the  pharmacist  toward 
these  schemes. 

The  committee  was  complimented  and  thanked  for  the 
general  excellence  of  Us  report. 

The  rather  lengthy  report  of  the  committee  on  botany 
included  descriptions  of  the  national  flower  show  held  in 
Philadelphia,  the  beautiful  arrays  of  flowers  at  the  San 
THego  and  Panama-Pacific  Expositions,  and  discussed  the 
■ources  of  many  vegetable  dyes,  the  production  of  iodine 
from  sea-weed  and  other  phases  of  economic  botany. 

Report  of  Committee  on  Patent*. 

In  the  absence  of  its  chairman.  Dr.  F.  E.  Stewart,  Prof. 
C.  H.  LaWall  read  the  report  of  the  committee  on  patents 
and  trade-marks. 

Attention  was  called  in  this  report  to  the  excellent  work 
being  done  by  the  Council  on  Pharmacy  and  Chemistry  of 
the  American  Medical  Association  In  ridding  the  market 
of  undesirable  preparations,  including  so-called  "patent" 
medicines.  "It  is  evident,"  says  the  report,  "that  the  pro- 
visions of  the  patent  law  are  beiijg  defeated  by  means  of 
a  misapplication  of  the  trade-mark  law  whereby  the  com- 
mercial introducers  of  patented  products  are  enabled  to 


continue  their  monopolies  after  the  patents  expire  by  con- 
trolling the  only  names  by  which  their  products  are  known 
to  the  public.  This  was  declared  illegal  by  the  Supreme 
Court  of  the  United  States  in  the  Singer  sewing  machine 
case,  yet  in  spite  of  this  decision  and  other  similar  ones, 
manufacturers  have  been  able  to  maintain  their  position 
by  a  bluff.  In  other  words,  it  Is  necessary  to  prove  In 
each  case  that  the  name  registered  as  a  trade-mark  is  not 
a  trade-mark  In  fact,  so  that  those  who  would  use  the 
names  of  these  products  for  describing  their  own  make  of 
the  same,  find  themselves  saddled  by  a  lawsuit,  if  they  at- 
tempt to  do  so.  As  litigation  is  costly,  would-be  competi- 
tors are  unwilling  to  compete." 

The  presentation  of  the  report  of  the  committee  on  pa- 
pers and  queries  by  Its  chairman.  Dr.  F.  J.  Blumenschein, 
in  which  report  the  pharmaceutical  press  was  thanked  for 
the  publicity  given  the  work  of  this  committee,  and  of  the 
report  of  E.  F.  HefTner,  on  the  meeting  of  the  Pennsyl- 
vania Merchants'  Association,  concluded  the  business  of 
the  afternoon. 

Formal  Opening  and  President's  Address. 

The  convention  was  formally  opened  on  the  evening  of 
June  20th  with  prayer  by  the  Reverend  Nathan  R.  Mel- 
horne.  Dr.  Frederick  Willson,  president  of  the  Reading 
Chamber  of  Commerce,  made  the  address  of  welcome,  to 
which  Dr.  A.  W.  Miller  responded  on  behalf  of  the  asso- 
ciation. 

President  Campbell  then  called  Vice-President  Adolph 
Schmltt  to  the  chair  and  read  his  annual  address,  in  which 
the  fpllowing  recommendations  were  made: 

1.  That  the  prtsideiit  appoint  a  member  In  the  western 
Pennsylvania  district,  the  ea.atern  Pennsylvania  district  and 
the  Wyoming  valley  district  to  represent  the  Pennsylvania 
Pharmjiceutlcal  Association  In  conferences  which  may  be 
oallod. 

2.  Tliat  the  secretary  present  sets  of  the  Proceedings  (as 
nearly  complete  as  possible)  to  libraries  desiring  them  also 
to  the  Philadelphia  College  of  Pharmacy,  Pittsburgh  College 
of  Pharmacy,  XTniversIty  of  Pennsylvania,  and  the  Temple 
College  of  Pharmacy  If  desired,  and  that  he  be  authorized  to 
dispose  of  all  Proceedings  up  to  and  Including  the  year  1914. 
and  the  proceed-s  be  turned  over  to  the  treasurer. 

3.  That  a  mid-year  meeting  be  held;  all  arrangements  (o  be 
placed  HI  the  hands  of  the  executive  committee. 

4.  That  the  publicity  committee's  work  be  continued  and 
broadened,  and  additional  bulletins  be  published  throughout 
the  year. 

3.  That  a  page  be  set  a.slde  in  the  Proceedings  as  a  me- 
morial page  and  the  names  of  deceased  members  be  recorded 
ihereoi'..  and  that  the  photograph  of  the  late  David  Horn  and 
Charles  L.  Hay  be  embodied  in  the  Proceedings,  and  that 
a  stated  period  during  the  meeting  be  set  aside  annually 
for  a  memorial  service. 

6.  That  ainilatlon  with  the  National  Association  of  Retail 
Druggists  be  c<jntlnued  and  the  treasurer  t>c  instructed  to 
remit  the  usual    annual   dues. 

7.  That  W.  H.  Day.  of  Chicago,  general  secretary  of  th> 
American  Pharmaceutical  A»soclatlo»t.  and  one  of  its  ex- 
presldents.   l>e  made  an   honorary  member. 

The  committee  appointed  to  consider  these  recommenda- 
tions later  reported  favorably  on  all  excepting  recommen- 
dations one  and  three,  which  were  disapproved,  and  the 
association  as  a  whole  concurred  in  the  report  of  the  com- 
mittee. The  following  memljers  constituted  the  commit 
tee  on  president's  address:  C.  H.  I^aWall,  chairman;  J.  C. 
Peacock,  A.  R.  Heckerman,  E.  T.  Hahn  and  F.  R.  Rohrman. 

At  this  session  the  following  committee  on  nominations 
was  appointed:  Louis  Saalbach,  chairman;  F.  P.  Stroup. 
C.  A.  Rhodes,  C.  Mohler  and  E.  F.  Heffner. 

On  Wednesday  morning,  June  2l8t,  the  convention  reas- 
sembled for  its  fourth  session,  and  after  a  telegram  of 
greeting  from  the  Kentucky  Association  had  been  read, 
the  secretary  read  a  letter  from  J.  F.  Hancock  asking  the 
association  to  take  steps  tor  procuring  favorable  action  on 
the  measures  now  before  Congress  to  provide  a  site  and 
base  for  the  Procter  memorial  statue. 

Report  of  the  Committee  on  Drug  Market. 

Prof.  C.  E.  Vanderkleed  then  read  the  report  of  the  com- 
mittee on  drug  market  in  abstract.  The  report  stated  that 
"American  business  has  steadied  Its  nerves,  is  no  longer 
easily  disturbed  by  startling  news,  calmly  casts  about  for 
something  else  when  a  commodity  becomes  extinct,  and  is 
not  to  be  thwarted  or  turned  aside  by  high  prices.'' 

The  committee  further  reported  that  there  had  been 
comparatively  little  adulteration  of  drugs  in  the  past  year 
notwithstanding  the  scarcity  and  high  prices  of  man;- 
drugs. 

"It  is  undoubtedly  true."  said  Dr.  Vanderkleed,  "that,  in 
some  instances,  concerns  poorly  prepared  have  undertaken 
to  manufacture  and  supply  certain  products,  and  through 
lack  of  knowledge  and  experience,  rather  than  through 
deliberate  dishonesty,  have  placed  inferior  goods  on  the 
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market.  On  the  other  hand,  however,  many  instances  have 
come  to  light  where,  driven  by  necessity  to  produce  goods 
formerly  manufactured  only  abroad,  American  firms  have 
stepped  in  and  produced  goods  not  only  equal  to  but  actu- 
ally superior  to  any  Imported  goods  hitherto  known."  The 
specific  comments  on  drugs  and  chemicals  included  In  this 
report  were  taken  as  in  previous  years  from  the  laboratory 
files  of  manufacturing  firms  in  the  State. 

Aconite  root,  jalap,  mandrake,  nux  vomica  and  pilocar- 
pus were  found  to  be  running  low  in  active  principle  con- 
tent during  the  past  year. 

Professors  La  Wall  and  Lowe  and  C.  Keller  complimented 
the  committee  on  the  excellence  of  its  report,  and  the 
thanks  of  the  association  were  expressed  to  the  chairman. 

Report  of  Publicity  Committee. 

The  report  of  the  committee  on  publicity  was  received 
with  considerable  enthusiasm  by  the  association,  as  read 
by  Chairman  C.  H.  LaWall. 

The  committee  had  outlined  a  plan  of  conducting  a  pub- 
licity campaign  in  the  interest  of  truthful  information  con- 
cerning pharmacy.  This  plan  consisted  of  preparing 
monthly  bulletins  which  were  to  be  sent  or  taken  to  the 
newspapers  by  members  selected  to  represent  each  local- 
ity. Letters  were  also  sent  to  each  member  of  the  associa- 
tion outlining  the  plan  of  the  "work  and  asking  for  co- 
operation in  getting  the  articles  printed  and  also  in  send- 
ing clippings  to  the  committee.     The  report  said: 

UuUetin  No.  1,  issued  early  in  January,  dealt  with  the  high 
cost  of  drug«  and  chemicals. 

Bulletin  No.  i.  issued  In  February,  concerned  Itself  with  the 
narcotic  question,  which  was  prominent  at  that  time. 

Bulletin  No.  3  was  a  follow-up  of  No.  1  on  the  high  cost  of 
infQicines. 

Bulletin  No.  4  took  up  the  subject  of  drug  adulteration. 

Bulletin  No.  i  discussed  the  shortage  of  raedicinal  plants  and 
tn©  posfcibiliUes  of  their  cultivation  in  Pennsylvania. 

The  sixth  bulletin,  issued  in  June,  gave  a  synopsis  of  pro- 
posed legislative  tf>pics  to  be  discu.ssed  at  the  annual  meet- 
ing. 

The  first  five  bulletins  appeared  in  a  total  of  215  different 
newspapen),  rtpre-'enting  five  different  languages,  with  a  total 
of  over  400  insertions  and  occupied  a  space  of  approximately 
4,000  linear  Inches  (equivalent  to  about  30  entire  newspaper 
pages).  Kighteen  JiKerent  drug  and  trade  Journals,  In  addi- 
tion, had  carried  a  total  of  thirty-three  articles,  many  of  a 
commendatory   character. 

Of  the  275  members  selected  to  act  for  the  committee  in 
various  parts  of  the  State,  only  about  forty  were  ever  heard 
from  directly,  although  many  of  them  were  repeatedly  asked 
for  their  co-operation. 

The  committee  subscribed  to  a  clipping  bureau  and  ex- 
hibited a  large  scrap  book  at  the 'meeting  which  was  filled 
with  clippings  from  newspapers  and  journals.  The  report 
further  said: 

One  of  the  most  interesting  direct  results  of  the  committee's 
work  was  the  publication  in  the  Saturday  Evening  Post 
during  April  of  an  article  on  the  high  cost  of  medicines  by 
Jamea  H.  Collins,  a  special  writer,  who  used  this  topic  to  In- 
augurate a  scries  of  articles  entitled  "Raising  Our  War 
UaUes."  The  author,  who  is  a  resident  of  New  York,  made 
several  visits  to  the  chairman  of  the  committee  at  the  re- 
quest of  the  Curtis  PublH«hing  Company,  to  whom  the  ."iig- 
gesUon  was  originally  made  that  they  publish  something  that 
would  make  amends  for  articles  previously  published  by  them 
which  iiad  been  hurtful  to  legltim.ite  pharmacy— discussed  the 
subject  and  was  <lven  Information  of  an  authentic  character. 
AnothiT  of  the  direct  retwlts  of  the  publicity  work  has  been 
ih'-  hpn^llcial  effect  upon  the  increase  in  membership,  several 
i.h.iMi.  .5ts  having  asked  to  be  permitted  to  Jo4n  after  the 
*'i  Intln  No.  1. 

A  lilt  has  been  the  aiding  of  committees  and  In- 

'I  .'!  .  r  I^tAtea  to  Inaugurate  a  similar  line  of  work. 

I  In  at  least  nve  different   States,  although 

he  committee  Is  still  in  the  dark  as  to  the 

'  'I   has  been   received   from   thone  to   wliom 

.v':ii,  altliough  the  re^iuest  was  made  that  the  resultn 

il   to   th»   committee  of  thts  asnociation. 

i  ii>-  •expenses  for  Issuing  these  bulletins  amounted  to 
1187.41.  and  it  was  suggested  that  about  |20  per  month  be 
allowed  for  this  work  in  the  future. 

Dr.  C.  E.  Vanderkleed,  after  commenting  favorably  on 
the  work  of  the  committee,  moved  that  the  thanks  of  the 
association  be  tendered  to  the  members,  which  motion  was 
carried  unanimously. 

E.  P.  Heffner,  R.  H.  I.Ackey,  D.  J.  Reese  and  P.  J.  Blu- 
menscheln  also  praised  the  committee's  efforts. 

The  report  of  the  committee  on  U.  S.  P.  and  N.  V.  propa- 
Kanda  -was  made  orally  by  Prof.  Saalbach,  who  stated  that 
the  greatest  factor  for  success  In  propagandic  work  was 
personal  solicitation  of  the  physician  by  the  pharmacist. 

Members  See  First  U.  S.  P.  IX. 
At  this  point  In  the  session.  Prof   J.  P.  Remington  con- 
veyed to  the  gathering  the  tidlnga  that  the  nerw  Pliarmaco- 
p(pia,  after  six  years  of  arduous  labor  on  the  part  of  the 


revision  committee,  was  being  printed  and  would  be  ready 
for  distribution  shortly  after  July  1st. 

Prof.  Remington  had  with  him  the  first  completed  copy 
of  the  new  book.  It  was  in  the  form  of  folded  and  stitched 
proofs  printed  on  one  side  only  and  not  bound.  It  was 
promised  that  20,000  copies  would  be  ready  for  distribii- 
tion  in  about  three  weeks;  out  of  a  small  advance  printing 
of  2,000  copies,  the  pharmaceutical  and  medical  journals 
would  receive  copies  for  review. 

Fifth  Session  at  Mt.  Penn. 

All  those  registered  at  the  convention  boarded  cars  at 
noon  of  June  21st  and  were  taken  to  Mt.  Penn,  where  they 
were  the  guests  of  the  Reading  druggists  at  luncheon.  De- 
spite the  inclement  weather,  the  trip  to  Mt.  Penn  and  the 
sojourn  there  were  thoroughly  enjoyed.  During  the  after- 
noon a  short  session  was  held,  at  which  the  reports  of  the 
board  of  pharmacy,  the  committee  on  time  and  place  of 
next  meeting  and  the  nominating  committee  were  re- 
ceived. 

Secretary  L.  L.  Walton,  of  the  State  Pharmaceutical  Ex- 
amining Board,  reported  that  the  number  of  candidates  for 
examination  and  registration  was  S19,  six  more  than  last 
year,  and  the  percentage  of  successful  applicants  for  phar- 
macist certificates  was  considerably  higher,  but  that  for 
assistant  pharmacist  certificates  was  slightly  lower. 

The  colleges  of  pharmacy  of  the  State  of  Pennsylvania 
were  represented  in  the  June  examination  by  199  gradu- 
ate who  completed  their  courses  and  were  gradu- 
ated in  1915.  One  hundred  and  seventy  passed  the  exam- 
inations, or  about  85  per  cent.  This  is  about  5  per  cent, 
better  than  the  general  average  of  results  for  the  last  five 
years,  attained  in  the  examinations  of  this  board  by  grad- 
uates of  Pennsylvania  colleges  In  their  first  examination 
by  the  board. 

After  a  spirited  discussion,  Pittsburgh  was  selected  as 
the  next  convention  city. 

The  report  of  the  committee  on  nominations  was  adopted 
by  a  unanimous  vote,  following  which  a  memorial  session 
was  held  in  honor  of  the  members  who  had  died  during 
the  past  year. 

Report  of  Committee  on  Legislation. 

Samuel  C.  Henry,  chairman  of  the  committee  on  legls-. 
lation,  submitted  the  report  of  that  committee  on  the 
morning  of  June  22d,  at  the  sixth  session  of  the  conven- 
tion. 

The  report  recommended  that  a  bill  be  introduced  at  the 
next  session  of  the  legislature  which  would  amend  the 
pharmacy  law  to  include  experience  gained  in  hospital 
pharmacies  in  the  four  years  of  practical  experience  now 
required  by  the  board  of  pharmacy  of  all  applicants  for 
registration. 

A  proposed  itinerant-vendor  bill  was  embodied  in  the 
committee's  report,  and  after  some  discussion  it  was  de- 
cided to  have  introduced  at  the  next  session  of  the  legis- 
lature, a  bill  containing  the  essential  points  of  the  pro- 
posed measure  and  such  other  provisions  as  may  be  pro- 
posed by  other  interests  provided  they  are  acceptable  to 
the  association. 

The  draft  of  a  bill  regulating  the  sale  of  narcotica  in 
Pennsylvania  was  read  and  approved,  with  a  few  minor 
changes  by  the  association.  This  bill  brings  the  State  law 
into  conformity  with  the  Harrison  law,  and  deals  with 
the  "posseesion"  feature  in  the  federal  law  which  was  re- 
cently the  subject  of  a  decision  by  the  United  States  Su- 
preme Court.  The  bill  provides  punishment  for  having 
in  posseesion  the  proscribed  narcotics. 

The  committee  also  recommended  that  the  incoming  le.g- 
islativo  committee  be  instructed  to  co-operate  with  the 
various  other  interests  opposed  to  trading  stamp  and  cou- 
pon schemes  "for  the  purpose  of  having  a  law  enacted  to 
prohibit  these  trade  evils."  It  was  also  recommended  that 
the  State  drugs  act  be  amended  to  conform  with  the  ninth 
revision  of  the  United  States  Pharmacopoeia  and  the 
fourth  edition  of  the  National  Formulary,  and  that  the 
Shirley  amendment  be  Incorporated  In  the  same,  and  that 
It  be  further  amended  so  as  to  require  publication  on  "the 
labels  of  unofllcial  products  sold  under  official  name-s  a 
statement  setting  forth  wherein  they  differ  from  the  of- 
ficial products. 

All  these  recommendations  were  approved  by  the  asso- 
ciation. 

Resolutions  on  Patent  Laws. 

B.  F.  Heffner,  of  Lock  Haven,  introduced  a  set  of  resolu- 
tions bearing  on  the  United  States  patent  law  revision.    In 
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the  preamble  to  these  resolutions,  the  certain  sbortcom- 
ingB  of  the  present  patent  regulations  were  forcibly  ex- 
pressed. 

The  resolutions  as  adopted  by  the  aasociatlon  read  as 
follows: 

Kesolved,  That  the  Pennsylvania  Phannac«utlcal  ABSOclatlon 

fo  on  record  In  requestlntc  the  congreaitmen  and  senators  from 
'eniusylvania  to  slrungly  support  the  pending  tariff  bill,  and 
tie  II 

RmoIvvU,  fUat  a  bill  be  prepared  for  Introduction  In  Con- 
BftM  IbrOutrh  a  Penimylvanla  Cungreesnuui  asking:  for  a 
change  In  Ihe  Itnlled  States  patent  laws  so  as  to  discontinue 
tk«  pmitnttitg  ot  products,  bat  recognising  only  applications 
for  patents  on  i.rocesses.  and  (Inally,  be  It 

Resolved,  That  these  resolutions  be  printed  In  the  Proceed- 
ings of  tlio  assoolaiioii  and  that  a  copy  l>e  forwarded  to  the 
President  of  the  United  States,  the  members  of  the  President's 
cabinet,  the  ollicials  of  the  United  SUtes  patent  office,  the 
senators  and  cinisrusHmen  from  Pennsylvania,  the  officers  of 
the  UWlted  Stales  Chamber  of  Commerce,  and  every  business 
mens  and  labor  organization  In  fhe  State  of  Pennsylvania, 
and  <iU>o  to  the  Journals  of  the  American  Pharmaceutlftal  As- 
sociation, the  American  Medical  Association,  and  the  Ameri- 
can Chemk-al  Society,  the  Saturday  Kvening  Post.  Collier's 
"Aeekly.  and  lo  the  Hon.  Congressman  Hill  of  Connecticut,  as 
well  an  the  Hon.  Congressman  Paige. 

Telegrams  of  greeting  from  the  Connecticut,  New  York, 
Massachusetts,  and  New  Jersey  associations  were  read  A 
communication  advocating  Sunday  closing,  received  from 
J.  O.  Bone,  one  on  the  important  work  of  the  American 
Pharmaceutical  Association,  received  from  Dr.  E.  B. 
B!t>erle,  and  one  on  the  activities  of  the  N.  A.  R.  D.,  re- 
^miyeti  from  T.  H.  Potts,  were  also  read. 

Many  Papers  Presented 

The  entire  afternoon  session  of  June  22d  was  devoted  to 
tbe  reading  of  papers,  and  so  interesting  was  this  session 
that  It  lasted  more  than  an  hour  after  the  time  set  for  ad- 
journment. 

The  following  papers  -were  read  at  this  session :  "How  to 
Use  the  Metric  System,''  by  J.  W.  England;  "The  Cultiva- 
tion of  the  Castor  Oil  Plant  as  a  Commercial  Possibility," 
by  J.  L.  Lemberger;  "Hints  on  the  Sale  of  Goggles  by  Re- 
tall  Druggists,"  by  T.  A.  Willson;  "Medicated  Waters," 
by  J.  K.  Thum;  "Improved  Chocolate  Syrup  for  Soda  Foun- 
tain Use,"  by  C.  R.  Rhodes;  "Syrup  of  Tea  for  Iced  Tea, " 
by  C.  H.  IjaWall  and  M.  R.  baWall;  "Some  Experiences  In 
Preparing  Bimilsion  ot  Silver  Iodide,"  by  J.  C.  and  B.  L. 
De  O.  Peacock;  "Percentage  of  Alcohol  in  Home-Made 
Root  Beer,"  by  C.  H.  I^Wall;  'Handling  Biological  Prod- 
ucts in  the  Drug  Store,"  by  R.  P.  Fischelis;  and  "Some  Spe- 
cific Points  Which  Pharmacists  Come  In  Contact  with  in 
the  Food  Laws,"  by  C.  H.  LaWall. 


The  following  papers  were  read  by  title  only,  owing  to 
lack  of  time:  "Observations  and  Suggestions."  by  F.  W.  E. 
Stedem;  "The  Drug  Store  Jitney,"  by  M.  W.  Bamford; 
"Stationery  in  the  Drug  Store,"  by  Alice  T.  Harmer; 
"Notes  on  the  Sanitary  Dispensing  of  Ointments,"  by  E. 
FuUerton  Cook;  "Making  Cigars  a  Lieading  Side-Line  In 
the  Drug  Store,"  by  Qeorge  M.  Levan;  "Observations  on 
Expense  Control,"  by  F.  W.  E.  Stedem;  "Utilizing  Surplus 
Stock  in  the  Manufacture  of  High  Priced  Chemicals.'"  by 
Ivor  Griffiths;  "The  Convenience  of  the  Tablet  Triturate 
Board,"  by  A.  U.  Anstock;  "Wine  of  Pepsin,"  by  M.  Lester 
Messlnger;  "Laboratory  Notes  from  the  H.  K.  Mulford 
Company  Chemical  Society,"  by  C.  E.  Vanderkleed  and 
George  B.  Ewe;  "E^mulslon  of  Liquid  Petrolatum,"  by 
Miles  H.  Shimer;  "The  Value  of  Bacteriology  to  a  Pharmar 
cist,"  by  John  M.  Roddy;  and  "The  Complete  Urine  An- 
alysis,'' by  P.  Atlee  Dean.  A  demonstration  ot  a  simpli- 
fied method  of  making  syrup  of  ferrous  iodide  by  using 
reduced  iron  In  place  ot  Iron  wire  was  made  by  W.  G. 
Toplis  at  this  session. 

Closing  Session. 

At  the  closing  session  of  the  convention  held  on  the 
evening  of  June  22d  the  prize  of  $20  in  gold  annually 
given  for  the  best  paper  presented  at  the  prevloos  meeting 
was  awarded  to  Prof.  C.  H.  LaWall. 

A.  J.  Staudt,  president  of  the  Traveling  Men's  Aux- 
iliary, made  his  annual  address  to  the  parent  organization 
at  this  meeting,  and  following  this,  the  newly-elected  offi- 
cers were  Installed. 

President  Schmidt  appointed  the  following  committees: 
Entertainment,  Peter  G.  Water,  chairman;  D.  M.  McMur- 
trle,  Carl  Saalbach,  and  J.  D.  McFerren;  publicity:  Louis 
Saalbach,  chairman;  E.  F.  Heffner  and  C.  H.  La  Wall.  The 
meeting  then  adjourned. 

The  Entertainments. 

Although  the  business  features  of  the  meeting  occupied 
the  major  portion  of  the  time  of  the  convention,  enter- 
tainment was  not  neglected  and  the  druggists  of  Reading, 
together  with  their  families,  proved  themselves  most  ex- 
cellent entertainers. 

Card  parties  for  the  ladles,  automobile  trips  around  the 
city  and  surrounding  territory,  excursions  to  Mt.  Penn  and 
Neverslnk  Mountain,  as  well  as  dancing,  were  some  of  the 
entertainment  features.  The  president's  reception  on  the 
first  evening  and  the  banquet  tendered  the  association  by 
W.  H.  Luden  at  the  Berkshire  Hotel  on  the  second  evening 
were  the  outstanding  entertainment  features. 


OTHER  STATE  ASSOCIATIONS 


State  Association  Meetings  in  July. 

Ohio,  at  Cedar  Point.  July  11th;  T.  D.  Wetterstroem, 
secretary,  Cincinnati. 

TENNEseEE,  at  Monteagle,  July  11th;  T.  J.  Shannon, 
secretary,  Sharon. 

VntoiNiA,  at  Staunton,  July  11th ;  B.  L.  Brandis,  secre- 
tary, Richmond. 

Wtomino,  at  Casper,  July  12th. 

Wisconsin,  at  Wausau,  July  18th;  E.  A.  Raeuber,  sec- 
retary, Milwaukee. 

Montana,  at  Missoula,  July  20th;  J.  A.  Rledel,  secre- 
tary, Boulder. 

Sotrru  Cabouna,  at  Isle'  of  Palms,  July  24th;  F.  M. 
Smith,  secretary,  Charleston. 


California  Association. 

The  California  Pharmaceutical  Association  held  its 
tenth  annual  meeting  at  Los  Angeles  June  14th  to  16th. 
The  meeting  was  well  attended,  and  a  number  of  interest- 
ing papers  were  presented.  The  titles  and  authors,  as  re- 
ported, follow: 

"Are  We  Druggists  Chumps?  ",  by  C.  B.  Whilden;  "Con- 
structive Criticism  of  the  Average  Pharmacist,"  by  L.  H. 
Hackaberry:  "Salesmanship."  by  Carl  E.  Rosenberg;  "Im- 
portance of  First  Aid  Training."  by  D.  E.  Danielson; 
"Why  Can  Not  Our  Chemicals  be  Manufactured  in  the 
United  States?"  by  Winfield  S.  Morrison;  "On  the  Outside 
Looking  In."  by  F.  P.  Lockwood;  "Commercial  Value  of 
the  Drug  Store  Laboratory,"  by  C.  F.  Dyna;  and  "The 
flniform  Prescription  Blank.''  by  A.  B.  McNeil.     Several 


formulas  were  presented  by  Frederick  A.  Abrams;  and 
one  by  James  A.  Arkln;  and  a  twenty-minute  talk  on  ad- 
vertising was  contributed  by  John  Renfrew. 


T,   A.    CHEATHAM.  F.    H.   E.   OLGIM!. 

Re-elected     Secretary     of     the  Re-elected    Treasurer    of    the 

Oeorgla  Pharmaceutical  Asso-  Pennsylvania     Pharmaceutical 
elation.  Association. 

The  officers  elected  for  the  ensuing  year  are  as  follows: 
President,  EMward  G.  Binz,  of  Los  Angeles;  vice-presi- 
dents, W.  Bruce  Philip,  of  Fruitvale;  and  Frank  A.  Qard- 
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tier,  of  Riverside;  secretary,  E.  A.  Henderson,  of  Los  An- 
geles; and  treasurer.  L.  L.  Broodeen,  of  Los  Angeles. 

The  next  annual  meeting  of  the  association  will  be  held 
at  Oakland. 

.\bundant  entertainment  was  provided  for  the  members 
and  their  friends,  including  dinners  and  excursions. 

The  ladies'  auxiliary  elected  the  following  officers;  Pres- 
ident for  life,  Mrs.  Fletcher  Howard,  of  Los  Angeles;  vice- 
presidents,  Mrs.  Richard  Rees,  of  San  Francisco;  Mrs. 
EdwaTd  G.  Binz,  of  Los  Angeles;  Mrs.  W.  Bruce  Philip,  ot 
Fruitvale;  Mrs.  A.  R.  Maas,  ot  Los  Angeles;  Mrs.  S.  A. 
McDonnell,  of  San  Francisco;  and  Mrs.  R.  H.  Robb,  of 
Santa  Clara;  corresponding  secretary,  Mrs.  Carson  Angel, 
of  Los  Angeles;  recording  secretary,  Pauline  .f.  Nast,  of 
San  Francisco;  treasurer  and  auditor,  Mrs.  Harriet  Sher- 
bondy. 


Georgia  Association. 

The  forty-first  annual  convention  of  the  Georgia  Phar- 
maceutical Association  was  held  at  Atlanta  June  13tb 
and  14th.  The  attendance  was  larger  than  it  has  been 
for  some  years,  and  much  interest  was  developed. 

The  association  was  welcomed  by  Mayor  Woodward, 
the  response  being  made  by  C.   D.  Jordan,  of  Monticello. 

Officers  for  the  ensuing  year  were  elected  as  follows: 
President,  Henry  D.  Bell,  of  Albany;  vice-presidents,  L. 
A.  Solomans,  Jr.,  of  Savannah;  L.  S.  Bingham,  of  Co- 
lumbus; and  T.  F.  Burbank,  of  Cedartown;  secretary,  T. 
A.  Cheatham,  of  Atlanta;  treasurer,  Thomas  P.  Marshall, 
of  Atlanta. 

W.  S.  Elkin,  Jr.,  of  Atlanta,  was  recommended  to  the 
governor  to  succeed  himself  as  a  member  of  the  Board 
of  Pharmacy. 

The  next  meeting  of  the  association  will  be  held  at 
Macon,  the  date  to  be  fixed  by  the  executive  committee. 


Illinois  Association. 

The  niinois  Pharmaceutical  Association  held  its  thirty- 
seventh  annual   meeting  at  Springfield   June  6th   to  8th. 

Dr.  G.  A.  Hulett,  president  of  the  Sangamon  County 
Retail  Druggists'  Association,  did  the  honors  in  welcom- 
ing the  visiting  members  to  Springfield.  President  Rie- 
menschneider,  for  the  pharmacists,  and  President  Stout 
for  the  travelers,  responded  gracefully.  Wm.  Gracy  for 
the  A.  Ph.  A.,  Thomas  H.  Potts  for  the  N  A.  R.  D.,  and 
Charles  Fuller  for  the  N.  W.  D.  A,  presented  the  greetings 
of  their  respective  associations. 

President  Riemenschneider's  address  dealt  with  the 
Important  (juestions  of  membership,  legislation,  price 
maintenance,  war  taxes,  the  coupon  and  trading  stamp 
evils,  co-operation  with  the  A  Ph.  A.  and  N.  A.  R.  D., 
and  especially  the  need  for  greater  publicity  for  the 
work  of  the  organization.  It  embodied  several  recom- 
mendations and  was  referred  to  a  committee  consisting 
of  J.   P.  Crowley,  G.   A.   Hulett  and  W    F.   Baum. 

Secretary  Day's  report  included  the  nomination  of  362 
persons  to  membership,  who  were  immediately  elected. 
Over  half  of  these  w.ere  from  Chicago.  Credit  was  given 
to  the  membership  committees  ot  the  two  associations 
for  their  good  work.  Mention  was  made  especially  of  F. 
J.  Butler,  of  the  board  of  pharmacy,  who  had  brought  in 
75  new  members.  F.  J.  Dubsky,  of  Chicago,  who  came 
second  ■with  64,  and  of  the  travelers,  Oscar  Huyck  with 
17;  W.  B.  Stout  11,  and  Allan  Stuart  12.  The  members 
of  the  committee  were  thanked  by  the  association  for 
their  successful  efforts. 

The  Beal  prize  membership  to  the  three  highest  candi- 
dates In  the  State  examinations  during  the  year  were 
awarded  to  Benjamin  Lowlg,  ot  Chicago;  Frank  W. 
Graham,  ot  Carllnvllle;  and  W.  M.  Saylor,  of  State  Line, 
Ind 

Treasurer  Garver'g  report  showed  the  association  to  be 
in  good  financial  condition.  The  receipts  during  the  past 
year  had  been  $2463.99.  expenditures  $1361.77,  and  total 
balance  on  band  in  all  funds  was  $2709.50. 

In  the  absence  of  Chairman  F  D.  G.  Walker,  the  sec- 
retary read  the  report  of  the  Committee  on  Trade  Inter- 
ests. It  discussed  price  protection,  the  advance  in  drug 
costs  since  the  European  war  began,  the  war  taxes  and 
druggists'  profits;  it  endorsed  the  Harrison  narcotic  law 
as  a  blessing  to  the  drug  trade,  advocated  federal  super- 
vision of  the  liquor  traffic  and  made  a  plea  for  shorter 
bonni  and  Sunday  closing. 

The  Committee  on  President's  Address  praised  the  ad> 


dress  as  one  of  the  ablest  ever  written  for  the  associa- 
tion. It  endorsed  the  recommendations  of  the  president 
as   follows: 

Electing  T.  H.  Patterson,  ex-president  and  ex-eecretary 
of  the  association,  but  now  retired  from  active  business, 
to  honorary  membership. 

Absolutely  opposing  schedule  B.  of  the  emergency  rev- 
enue law. 

Protesting  against  unfair  regulations  concerning  mail- 
ing of  poisons. 

Strongly  advocating  legislation-  against  coitpons  and 
trading  stamps 

Insisting  on  the  maintenance  of  the  present  law  which 
prohibits  any  one  but  a  registered  pharmacist  from  sell- 
ing narcotics. 

Favoring  the  2-4-8  plan  for  prices  of  proprietaries. 

The  report  was  adopted  with  applause. 

The  Committee  on  Resolutions  reported  the  following, 
which  were  unanimously  adopted. 

ETndorsing  the  graduation  pre-requisite  and  instructing 
the   Legislative   Committee   to    formulate   a   pre-requisite 


JTJLTDS    BIKMENSCHNEIDEB,  w.    8.  DENTON. 

As   one   stepped   out  ot  the  highest  office  in  the  Illinois  Phar- 
maceutical   Association  the  Other  stepped  in. 


bill  and  work  for  its  passage  at  the  coming  session  of 
the  legislature. 

Favoring  a  tax  on  coupons  and  trading  stamps. 

Inviting  the  American  Pharmaceutical  Association  to 
meet  In  Chicago  in  1918,  which  will  be  twenty-five  years 
since  its  last  Chicago  meeting. 

Urging  Secretary  of  State  Lansing  to  endeavor  to  bring 
about  an  understanding  with  the  various  belligerent  gov- 
ernments whereby  the  existing  shortage  of  important 
medicinal  substances  may  be  relieved. 

The  Special  Committee  on  Publication,  appointed  by 
the  president  in  accord  with  the  instructions  of  the  Ex- 
ecutive Committee,  and  consisting  of  I,  M.  Light,  L.  P. 
Larsen,  and  J.  C.  Wheatcroft,  recommended  the  publica- 
tion of  a  four-page  supplement  to  be  attached  to  a  regular 
issue  of  G.  R.  D.  A.  News,  and  to  appear  once  a  month 
and  be  sent  to  every  member  of  the  association  without 
charge;  the  Chicago  Retail  Druggists'  Association  to  be 
paid  $400  a  year  for  the  whole  expense  of  this  publica- 
tion. It  was  further  recommended  that  a  publication 
committee  be  appointed  to  furnish  Items  of  news  and  of 
general  interest  to  the  retail  drug  trade  of  the  State. 
The  publication  is  to  start  not  later  than  July  1st,  1916. 

The  report  of  the  committee  was  approved  arid  the 
president  and  secretary  were  authorized  to  sign  a  con- 
tract with  the  C.  R.  D.  A.  to  provide  for  the  publication. 

Professor  J.  H.  Beal  reviewed  antl-narcotlc  legislation 
In  an  illuminating  manner  and  opposed  the  repeal  of 
section  6.  He  explained  the  N.  A.  R.  D.  draft  for  a  State 
narcotic  law.  and  pointed  out  that  this  draft  was  ex- 
pected to  lie  altered  or  amended  in  minor  details  to  suit 
conditions  in  the  various  States.  The  speaker  would 
not,  however,  disturb  State  laws  governing  the  sale  ot 
narcotl«'8  where  these  are  now  fairly  satisfactory 

President  Mrazek,  of  the  board  of  pharmacy,  presented 
his  report,  which  showed  a  net  Increase  of  105  registered 
pharmacists,  and  46  registered  assistant  pharmacists  dur- 
ing the  year.     The  total  registration  was  5917  registered 


442 


THE   DRUGGISTS  CIRCULAR 


July  19ie 


pharmacists  (215  new),  1091  registereil  assistant  phar- 
macists (185  new),  and  759  new  apprentices;  1176  per- 
sons were  examined  for  pharmacist's  or  asstetant  phar- 
Tuacist's  certiflcates,  30  per  cent,  of  the  R.  P.s  and  39 
per  cent,  of  the  A.  P.s  having  been  successful.  Porty- 
Jlve  were  registered  as  pharmacists  by  reciprocity.  He 
called  attention  to  the  activities  of  the  board  In  enforcing 
that  •ection  of  the  pharmacy  law  which  prohibits  any 
person  other  than  a  registered  pharmacist  from  selling 
any  poison  except  Insecticides  In  original  packages  or 
any  medicine  containing  the  Interdicted  narcotics  In  any 
quantity.  The  board  had  been  upheld  in  its  views  by  the 
decision  of  the  Attorney  General,  and  retail  grocers  and 
general  dealers  had  been  advised  accordingly. 

The  association  voted  a  contribution  of  |50  to  support 
the  work  of  the  National  Association  of  Boards  of  Phar- 
macy. 

Harry  B.  Mason  addressed  the  association  on  "Modern 
.Merchandising."  The  spealier  presented  a  series  of  prac- 
tical business  suggestions  and  observations  in  a  manner 
that  left  no  doubt  of  their  accuracy  and  importance.  He 
discussed  the  selection  of  a  location,  the  training  and 
management  of  clerks,  the  development  of  an  "esprit  de 
corps,''  courses  in  salesmanship,  the  value  of  courtesy, 
accommodations,  and  especially  service,  the  slogan  of 
modern  business,  and  the  Importance  of  quality. 

In  the  absence  of  Chairman  Dorland,  the  report  of  the 
legislative  committee  "was  presented  by  Mr.  Light.  It 
set  forth  the  legislative  needs  as  above  noted  In  the  re- 
ports of  the  Committee  on  President's  Address,  and  the 
president  of  the  board  of  pharmacy,  and  urged  the  co- 
operation of  all  the  registered  pharmacists  of  the  State 
In  an  effort  to  secure  the  wise  amendment  of  the  phar- 
macy law  along  the  lines  so  indicated. 

A  letter  from  J.  F.  Hancock,  chairman  of  the  Procter 
Memorial  Committee  of  the  A.  Ph.  A.,  was  read,  asking 
the  I.  Ph.  A.  to  help  in  Impressing  upon  Congress  the  Im- 
portance of  providing  a  site  and  an  appropriation  for  a 
base  for  the  monument  of  Wm.  Procter,  Jr.,  the  funds 
for  this  monument  having  been  raised  by  popular  sub- 
scription among  the  druggists  of  the  United  States.  The 
secretary  was  Instructed  to  address  the  congressmen  and 
senators  from  Illinois  accordingly. 

Secretary  Thomas  H  Potts,  of  the  N.  A.  R.  D.,  addressed 
the  convention  on  price  protection. 

The  following  members  were  nominated  to  the  Gover- 
nor from  whom  to  appoint  to  fill  a  vacancy  which  will 
occur  on  the  board  of  pharmacy;  Stuart  Broadwell,  of 
Springfield;  Byron  Armstrong,  of  Jacksonville;  C.  F. 
Greer,  of  Centralla;  F.  O.  Schmidt,  of  Chicago;  and  John 
J.  Chwatal,  of  Chicago.  And  the  following  were  recom- 
mended to  President  James  for  the  appointment  of  one 
on  the  Advisory  Board  of  the  University  of  Illinois:  Al- 
bert Zimmermann,  of  Peoria;  W.  B.  Claypool,  of  Spring- 
field; and  Andrew  Scherer,  of  Chicago. 

Officers  for  the  ensuing  year  were  elected  as  follows: 
President,  W.  S.  Denton,  of  Beardstown;  vice-presidents, 
Byron  Armstrong,  of  Jacksonville;  J.  Robert  Phillips,  of 
Springfield;  and  Frank  J.  Dubsky,  of  Chicago;  secretary. 
W.  B.  Day,  of  Chicago;  and  treasurer,  Chris.  Garver,  of 
Bloomlngton. 

After  some  discussion  June  19th  to  22d,  1917,  were  se- 
lected as  the  dates  for  the  thirty-eighth  annual  conven- 
tion, which  will  be  held  at  Springfield  In  accord  with  the 
resolution  adopted  a  year  ago  to  hold  five  consecutive 
meetings  at  the  State  capital. 

The  entertainments  Included  the  president's  reception, 
a  ball  at  the  St  Nicholas  Hotel  on  Tuesday  evening,  a 
banquet  at  the  same  hotel  on  Wednesday  evening,  and 
automobile  rides  for  the  ladles  to  the  points  of  historic 
Interest  as  well  as  through  the  parks  and  boulevards  of 
the  capital. 

R.  D.  Kelm  presided  as  toastmaster  at  the  banquet, 
and  Messrs.  Stout,  Lahl,  Whldden  and  other  travelers 
took  a  prominent  part  In  the  entertainment. 


Kansas  Assoeiation. 

The  thirty-seventh  annual  convention  of  the  Kansas 
Pharmaceutical  Association  was  held  at  Kans{»  City,  May 
16th  to  18th. 

The  association  was  welcomed  to  the  city  by  Mayor 
Green. 

W.  M.  Johnson,  of  Shawnee  Mission,  addressed  the  asso- 
ciation on  "Home  (Cultivation  of  Medicinal  Plants."  Much 


interest  was  shown  in  his  ideas,  and  it  was  proposed  that 
the  association  select  a  farm  and  cultivate  such  plants  as 
are  suitable. 

A  resolution  favoring  both  national  and  State  control  of 
poison  sales  was  unanimously  passed. 

W.  S.  Amos,  of  Kansas  City,  led  a  discusBlon  of  the  Har- 
rison act,  explaining  in  detail  all  recent  rulings  of  the 
Treasury  Department. 

T.  H.  Potts,  secretary  of  the  National  Association  of  Re- 
tail Druggists,  spoke  in  favor  of  price  maintenance  legis- 
lation. 

Officers  for  the  ensuing  year  were  elected  as  follows: 
President,  J.  W.  Gleeburg,  of  Kansas  City;  vice-president, 
W.  S.  Henrlon,  of  Wichita;  secretary,  D.  Von  Rlesen,  of 
.Marysville;  assistant  secretary,  J.  M.  Brunt,  of  Topeka; 
treasurer,  John  Schmltter,  of  Gypsum;  librarian,  L.  E. 
Sayre,  of  Lawrence;  executive  committee,  C.  C.  Reid,  of 
Salina,  chairman;  A.  E.  Topping,  of  Overbrook;  E.  B.  Van 
Nes,  of  Brown  City;  M.  W.  Friedenburg,  of  Winfield,  and 
Oliver  Holmes,  of  Parsons. 

The  following  members  were  nominated  to  the  governor 
to  fill  vacancies  on  the  board  of  pharmacy;  Matt  Noll, 
of  Atchison;  George  F.  Riley,  of  Wichita;  A.  E.  Top- 
ping, of  Overbrook;  W.  J.  Bangs,  of  Madison;  W.  S.  Dick, 
of  Lawrence;  D.  T.  Deems,  of  Stark;  Charles  Seltz,  of 
Salina;  G.  Q.  I^ake,  of  Kansas  City;  R.  A.  Hassig,  of  Kan- 
sas City,  and  J.  M.  Brunt,  of  Topeka. 

At  the  annual  banquet  held  at  the  Hotel  Mueblbach  on 
the  evening  of  the  17th,  Dr.  Burrls  A.  Jenkins  spoke  on 
"Preparedness."  Other  speakers  at  the  dinner  were  WIl- 
iiam  McGlbbon,  T.  H.  Potts,  W.  T.  Bangs,  and  J.  W.  Gles- 
burg.     Henry  D.  Faxon  acted  as  toastmaster. 


Mississippi  Association. 

The  Mississippi  Pharmaceutical  Association  concluded 
a  two  days'  session  at  Meridian  June  14th. 

The  election  of  officers  resulted  as  follows:  President, 
Gu8  C.  Kendall,  of  Meridian;  vice-presidents,  C.  F.  Wlats. 
of  Clarksdale;  and  Julian  C.  Holt,  of  Meridian;  secretary 
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Chairman  of  the  Executive   Committee,    and   Secretary-Treas- 
urer, respectively,  of   the     Mississippi     Pharmaceutical     Asso- 
eiation. 

and  treasurer.  Miss  Flora  Scarborough,  of  Laurel ;  execu- 
tive committee.  Dr.  H.  M.  Faser,  of  University;  J.  C. 
McGee,  of  Jackson;  and  J.  W.  MeCorkle,  Sr..  of  Meridian. 
It  was  decided  that  next  year's  meeting  should  be  helu 
at  Memphis  with  the  associations  of  .Tennessee  and  Ar- 
kansas, and  the  1918  meeting  should  be  held  at  Gulfport 
during  the  Mississippi  centennial. 


Nebraska  Association. 

The  thirty-fifth  annual  convention  of  the  Nebraska 
Pharmaceutical  Association  was  held  at  Hastings,  June 
13th  to  15th. 

After  an  address  of  welcome  by  Mayor  Madgett  and  re- 
sponse by  K.  L.  Kreizlnger,  president  of  the  association, 
some  fifty  of  the  members  were  called  upon  for  one  min- 
ute speeches,  a  feature  which  proved  very  interesting. 
Prof.  C.  B.  Jordan  was  a  guest  of  the  association  and 
gave  an  address   on   "Pharmacy,   Professional   or  Other- 
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wise.''  Prof.  J.  E.  O'Brien  read  a  paper  on  the  produc- 
tion of  some  coal-tar  derivatives,  giving  a  demonstration 
of  processes. 

As  nomineee  to  the  governor  for  appointment  on  the 
Board  of  Pharmacy  the  following  members  were  elected: 
G.  Turner  Haines,  of  Omaha;  S.  M.  Torrence,  of  Silver 
Creek;   and  Joe  Cording,  of  Litchfield. 

Officers  were  elected  as  follows:  President,  J.  E. 
O'Brien,  of  Omaha;  vice-presidents.  Niels  Mikkelsen,  of 
Keneeaw,  J.  W.  Fetter,  of  Maxwell;  'William  Milder,  of 
Omaha;  Fred.  P.  Picard,  of  Geneva;  and  Elmer  Hansen, 
of  Lincoln;  secretary,  J.  G.  McBride,  of  University  place; 
and  treasurer,  D.  D.  Adams,  of  Nohawka. 

A  resolution  was  passed  commending  such  newspapers 
as   excluded   objectionable  advertising. 

The  next  meeting  of  the  association  will  be  held  at 
N'orth  Platte. 


Texas  Association. 

A  decision  to  petition  the  next  legislature  to  amend  the 
pharmacy  law,  by  making  It  a  requirement  that  all  appli- 
cants for  registration  as  pharmacists  shall  submit  di- 
plomas from  reputable  schools  of  pharmacy,  was  the  most 
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Told   the    Kansas    Pharmaceu-  A  regular  Texas-size  man  who 

Meal    Association   how   to   oil-  Is    the    new    President    of    his 

Mvate      drug      plants.      ;i       l.-t  State  Association. 
Shawnee. 

important  action  taken  by  the  Texas  Pharmaceutical  As- 
sociation at  Its  thirty-seventh  annual  convention  held  at 
Fort  Worth,  May  16th  to  fSth. 

The  convention  was  opened  with  prayer  by  Rabbi  George 
Fox.  Claude  McCaleb  welcomed  the  members  in  the  name 
of  the  city. 

R.  H.  Walker,  of  Gonzales,  made  a  talk  on  the  work  of 
the  American  Pharmaceutical  Association,  and  his  men- 
tion of  E.  G.  EJberle,  formerly  of  Dallas,  but  now  editor  of 
the  Journal  of  the  American  Pharmaceutical  Association. 
brought  forth  repeated  cheers,  A  general  request  for 
membership  application  blanks  followed. 

Co-operation  with  the  State  medical  association  in  ef- 
forts to  secure  amendments  to  the  pharmacy  law  pertain- 
ing to  educational  requirements  for  pharmacists,  and  a 
more  rigid  law  to  prevent  peddling  of  drugs,  and  adultera- 
tion were  recommended  by  the  committees  on  medical  con- 
ference and  legislation.     These  reports  were  adopted. 

Following  these  reports.  Hugh  Craig,  editor  of  the  Jour- 
nal of  the  National  Association  of  Retail  Druogists,  spoke 
along  the  line  suggested  by  the  reports  and  on  price  main- 
tenance. 

A  further  change  in  the  pharmacy  law  making  a  pro- 
vision for  life  certificates  to  be  issued  on  the  payment  of 
$25  was  advocated. 

Papers  read  during  the  conyentlon  were  "The  Relations 
That  Should  Exist  between  Jobbers  and  Retailers,''  and 
The  Anti-Narcotic  Law,"  by  Albert  Kronkosky  and  W.  C 
Bnms,  respectively. 

oncers  elected  for  the  ensuing  year  were:  President, 
Z.  E.  Marvin,  of  Dallas;  vice-preeldents,  C.  E.  Craycroft, 
of  Shfrman;  T.  J.  Snell,  of  Cooper;  and  Mrs.  E.  B.  Dwyer, 
of  Houston;  secretary,  W  H.  Cousins,  of  Dallas;  local  sec- 
retary, W.  C.  Burns,  of  San  Antonio;  home  secretary.  J. 
kw.  Graham,  of  .Austin;  historian,  Steve  Kelton,  of  Port 
Worth. 
I 
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San  Antonio  was  chosen  as  the  place  for  the  next  an- 
nual convention. 

The  entertainment  features  were  as  full  of  pleasures  as 
the  business  sessions  were  of  interest.  The  first  entertain- 
ment was  given  Tuesday  night  when  five  hundred  people 
attended  the  annual  banquet  at  the  Metropolitan  Hotel. 
Wednesday  was  Drug  Travelers'  day,  on  the  evening  of 
which  they  entertained  the  association  with  a  barbecue 
and  picnic  at  Lake  Brie. 

The  new  officers  of  the  Drug  Travelers'  Association  are: 
President,  W.  E.  Toogood,  of  Fort  Worth;  vice-presidents, 
G.  T.  Reynolds,  of  Dallas;  W.  E.  Bates,  of  Houston;  and 
J.  C.  Mouton,  of  Abilene ;  secretary-treasurer,  G.  K.  Butcher, 
of  Dallas. 

A  smoker  given  by  the  Chamber  of  Commerce  on  Thurs- 
day night  closed  the  entertainment  program. 


Mulford    Staff    Hears    Lecture    on    Color 
Standards  by  Professor  Arny. 

At  the  weekly  meeting  of  the  Glenolden  staff  of  the  H. 
K.  Mulford  Company,  held  June  9th,  Prof.  H.  V.  Arny,  of 
the  College  of  Pharmacy  of  the  City  of  New  York,  Colum- 
bia University,  delivered  an  interesting  lecture  oa  "Color 
Standards  and  Colorimetric  Assays." 

Prof.  Arny  first  told  of  his  work  in  connection  with  the 
standardization  of  cudbear  and  caramel,  as  part  of  the 
revision  of  the  National  Formulary.  This  work  led  him 
to  further  investigations  of  methods  of  standardizing 
colors,  and  he  found  that  various  colors,  running  from 
the  very  lightest  to  the  darkest  tints,  could  be  pre- 
pared by  mixing  volumetric  solutions  of  certain  salts 
in  definite  mathematical  proportions.  (See  the  Circu- 
r..\B  for  March,  1914,  page  131.)  He  urged  his  hearers 
to  make  use  of  color  standards  in  their  work,  wherever 
possible,  and  in  the  discussion  which  followed  the  lec- 
ture, several  members  of  the  laboratory  staff  expressed 
the  belief  that  FYofessor  Amy's  Investigations  would 
prove  helpful  in  their  experiments. 

Prof.  S.  P.  Sadtler  was  present  at  the  meeting  and  dis- 
cussed Professor  Amy's  lecture,  pointing  out  some  of  the 
commercial  advantages  of  proper  color  standards. 


Government  Positions  Open. 

The  United  States  Civil  Service  Commission  is  looking 
for  men  to  fill  the  position  of  assistant  chemist  in  the  ord- 
nance department  of  the  navy  yard  at  Washington,  at  a 
salary  of  $3.84  a  day.  Candidates  must  have  had  five  years 
of  experience,  time  in  college  included,  and  be  under  thirty- 
five  years  old. 

Competitors  will  be  examined  July  5th,  and  applications 
made  out  on  form  1312  must  be  in  the  hands  of  the  com- 
mission at  Washington  before  that  date. 

On  the  same  day  examinations  will  be  held  to  fill  other 
positions,  among  them  being  those  of  junior  pharmacolo- 
gist in  the  Bureau  of  Chemistry  at  Washington,  at  a  sal- 
ary of  $1200  to  $1600,  age  to  be  between  twenty-one  and 
thirty-five  years;  and  assistant  alloy  chemist,  in  the  Bu- 
reau of  Mines  at  Ithaca,  N.  Y.,  at  a  salary  of  $1620,  same 
age  limit.  All  candidates  must  have  a  technical  educa- 
tion and  experience,  and  fill  out  form  1312. 


National   Association  of  Drug  Clerks. 

The  sixth  annual  convention  of  the  National  Association 
of  Drug  Clerks  was  held  at  Chicago.  June  1st  to  3d. 

The  convention  went  on  record  as  favoring  the  Harri- 
son law;  Sunday  closing,  as  far  as  possible,  and  shorter 
hours  for  clerks;  abolition  of  the  licensing  of  assistants; 
pre-requlsite  college  education;  universal  adoption  of  the 
metric  system;  restriction  of  the  sale  of  drugs  and  medi- 
cines to  legally  registered  pharmacists,  for  a  federal  law 
prohibiting  the  sale  of  abortifacient  drugs;  and  a  fuller 
enforcement  of  the  pharmacy  laws. 

Officers  were  elected  as  follows:  President,  P.  F.  Coffey, 
of  Chicago;  vice-presidents.  Henry  J.  Steinlng.  of  I.iafa- 
yette,  Ind.:  Frederick  J.  Klllabee,  of  St.  I>ouis;  and  J.  A. 
Orr.  of  Philadelphia;  secretary-treasurer,  P.  A.  Mftnda- 
bach.  of  Chicago. 


Druggists  of  Cincinnati  have  been  threatened  with 
prosecution  by  the  Internal  revenue  department  for  their 
carelessness  In  allowing  narcotic  blanks  to  be  stolen. 
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NEWS  OF  THE  A.  PH.  A.  BRANCHES 


Chicago    Branch    Adopts    Several    Important 
Resolutions. 

The  regular  monthly  meeting  of  the  Chicago  branch  of 
the  American  Pharmaceutical  Association  was  held  May 
:i6th,  at  the  School  of  Pharmacy  Building. 

James  H.  Wells,  of  the  legislative  committee,  presented 
the  following  resolution: 

Whereas,  graduation  pre-requislte  laws  are  now  in  succesa- 
(ul  operdtloii  lit  New  Yurk,  Pennsylvania,  Ohio,  Rhode  Island 
and  Noi'th  Dakota,  and 

Whereas,  In  some  fifteen  other  States,  graduation  pre-re- 
quiirite  laws  are  proposed,  with  excellent  prospects  ©f  enact- 
ment at  the  coming  session!}  of  the  legislatures  of  these 
States; 

Therefore,  be  It  resolved.  That  the  Chicago  branch  of  the 
.\merican  Pharmnceutlcal  Association  respectfully  urges  the 
Illinois  Pharmaceutical  Association  to  re-endorse  the  principle 
of  graduation  pre-requisite  and  to  Instruct  Its  legislative  com- 
mittee to  formulate  a  pre-requislte  bill  along  the  lines  of  the 
bill  introduced  by  Senator  Boehm  (as  Senate  bill  No.  33  In 
the  last  setision  of  the  Legislature)  and  to  introduce  thlj  bill 
and  to  earnestly  work  for  its  passage  at  the  coming  session 
of  the  Illinois  Legislature.  And  that  this  pre-requisite  bill 
l>e  constituted  a  separate  and  distinct  measure. 

A  resolution  was  also  presented  by  the  committee  favor- 
ing a  State  tax  on  coupons  and  trading  stamps  and  similar 
premium  schemes. 

William  Gray  moved  the  adoption  of  the  resolutions, 
which  motion  was  discussed  and  carried. 

A.  H.  Clark  presented  the  following  resolution  and 
moved  its  adoption: 

Whereas.  Al  the  tuinual  meeting  of  the  American  Pharma- 
ceutical Association  which  will  be  held  in  Atlantic  City  In 
Septemt>er,  VM,  the  Chicago  branch  of  the  American  Phar- 
maceutical Association  will  extend  the  parent  association 
through  Secretary  Day.  an  Invitation  to  hold  the  191S  annual 
mealing  in  Chicago,  and 

Whereas.  This  will  be  the  twenty-fifth  anniversary  of  the 
last  American  Pharmaceutical  Association  meeting  held  in 
Chicago,  that  during  the  World's  Columbian  Exposition  In 
18»3,   and 

Whereas.  The  advantages  of  such  a  meeting  to  pharmacv 
and  pharmacists  in  Illinois  Is  obvious. 

Therefore,  be  it  resolved  by  the  Chicago  branch  of  Ameri- 
can Pharmaceutical  Association,  at  its  regular  monthly  meet- 
ing, that  the  Illinois  Pharmaceutical  Association  be  requested 
to  loin  m  this  invitation  to  the  American  Pharmaceutical  As- 
sociation, and 

Be  It   further  resolved.   That  the  Chicago  Retail   Druggists' . 
Association,    the  Chicago   Veteran   Druggists'    Association   ami 
the  Chicago  Drug  Club  also  be  requested  to  Join  in  this  invi- 
tation. 

The  motion  to  adopt  this  resolution  was  carried  by  a 
unanimous  vote,  and  the  meetin's  then  adjourned. 


Indianapolis  Branch,  a  New  One,  Hears  About 
Studies  in  Nutrition. 

The  June  meeting  of  the  Indianapolis  Branch  of  the 
American  Pharmaceutical  Association  was  held  at  the 
Chamber  of  Commerce  Building  June  5th.  President 
Frank  C.  Carter,  presiding.  A  large  percentage  of  the 
members  were  present. 

F.  R.  Eldred  was  elected  member  of  the  council  for  the 
Indianapolis  branch,  and  C.  B.  Jordan  delegate  to  the  In- 
diana Pharmaceutical  Association. 

Mr.  Eldred  spoke  at  length  on  "Some  Recent  Develop- 
ments in  our  Knowledge  of  Nutrition."  stating  that  as  a 
result  of  investigations  during  the  last  few  years  many  of 
the  generally  accepted  theories  bearing  on  the  problem  of 
nutrition  would  have  to  be  completely  revised.  In  the  fu- 
ture, he  said,  it  would  be  necessary  to  speak  of  amino  acid 
requirements,  instead  of  protein  requirements.  The  study 
of  nutritional  deficiency  diseases  such  as  beriberi,  pella- 
gra and  scurvy,  as  well  as  the  extensive  experiments  on 
animals  with  diets  composed  of  pure  substances,  had  led 
to  the  discovery  that  in  addition  to  the  well-known  con- 
stituents of  foodstuffs,  certain  principles  of  unknown 
composition  were  necessary  in  order  to  promote  growth 
or  maintain  nutrition.  These  substances  were  known  as 
food  accessories,  or  vitamines,  and  although  our  knowl- 
edge of  these  substances  was  still  very  limited,  it  seemed 
to  have  opened  an  important  and  fruitful  field  for  re- 
search. 

A.  D.  Thorburn  presented  some  notes  on  "Solid  Ex- 
tracts" calling  attention  to  the  variation  in  moisture  ash 
and  acidity  of  these  products.  He  suggested  that  some 
method  of  standardizing  these  extracts  be  adopted. 


It  was  decided  that  the  local  branch  extend  to  tlie 
parent  association  a  cordial  invitation  to  hold  its  1917 
meeting  at  Indianapolis. 

This  branch  was  organized  In  April  by  thirty-flve  phar- 
macists of  Indianapolis  and  vicinity,  the  following  offi- 
cers ba.ving  then  been  elected:  President,  Frank  H.  Car- 
ter, of  Indianapolis;  vice-president,  A.  F.  Sala,  of  Win- 
chester; secretary-treasurer,  F.  E.  Bibbins,  of  Indianapo- 
lis; executive  committee,  C.  B.  Jordan,  of  Lafayette;  and 
August  Hassulke,  B.  H.  Niles,  C.  W.  Watkins,  and  A.  D. 
Thorkrun,  of  Indianapolis  At  the  Initial  meeting  F.  A. 
MUler  spoke  on  experimental  work  in  growing  medicinal 
plants. 


Denver  Branch  in  Favor  of  a  Pharmacy  De- 
partment in  the  Local  University. 

At  the  regular  monthly  meeting  of  the  Denver  branch  of 
the  American  Pharmaceutical  Association,  held  May  16th, 
the  question  of  the  establishment  of  a  department  of  pliar- 
macy  In  the  University  of  Denver  was  discussed  and  the 
branch  voted  in  favor  of  the  establishment  of  such  a  de- 
partment. 

The  proposition  was  explained  by  Dr.  Engle,  professor 
of  chemistry,  at  the  university,  who  stated  that  the  sug- 
gestion had  been  presented  to  the  university  by  C.  Van 
Zandt.  Dr.  Engle  stated  that  the  university  was  favorable 
to  the  proposition  If  the  actual  need  of  such  a  school  ex- 
isted, and  if  they  could  count  on  the  support  of  the  phar- 
maceutical profession.  A  vote  of  the  branch  taken  was 
unanimous  In  favor  of  the  proposition,  and  a  committee 
was  appointed  to  work  with  the  faculty  of  the  university 
for  the  end  in  view. 

L.  Wilson,  chairman  of  the  membership  committee,  pre- 
sented four  applications  for  associate  membership.  All 
the  applicants  were  elected. 

Two  visitors,  Messrs.  Trumble  and  Schilling,  spoke  on 
the  lives  of  Pancho  Villa  and  Socrates,  respectively. 

An  inspector  of  the  Internal  Revenue  Department  ex- 
plained several  new  decisions  of  the  Treasury  Department 
referring  to  the  enforcement  of  the  Harrison  act. 


Nashville    Branch    Wants    Pharmacists   Repre- 
sented in  Legislative  Bodies. 

The  regular  meeting  of  the  Nashville  branch  of  the 
.\merican  Pharmaceutical  Association  was  held  in  joint 
session  with  the  Nashville  Drug  Club  in  the  music  room 
of  the  Nashville  Y.  M.  C.  A..  May  18th,  with  D.  J.  Kuhn 
presiding. 

After  the  minutes  of  the  previous  meeting  had  been  read 
and  approved,  the  discussion  of  the  subject  of  legislation, 
which  was  so  ably  presented  by  Mr.  Barrett  at  the  last 
meeting  was  resumed.  The  desirability  of  pharmacists 
being  represented  in  legislative  bodies  by  members  of  their 
profession  was  strongly  emphasized,  and  it  was  decided  to 
select  a  suitable  member  as  a  candidate  for  the  legislature 
from  the  county. 

On  motion  of  William  R.  White,  the  legislative  commit- 
tees of  the  two  associations  were  instructed  to  meet  with 
the  legislative  committee  of  the  Tennessee  Pharmaceuti- 
cal Association  at  an  early  date  to  discuss  plans  for  thor- 
ough co-operation  in  their  efforts  to  get  proper  represen- 
tation in  the  next  Legislature. 

The  attention  of  the  branch  was  called  by  the  secretary 
to  the  approaching  meeting  of  the  American  Pharmaceuti- 
cal Association  at  -Atlantic  City,  and  the  members  urged 
to  prepare  papers  for  the  meeting. 


The  New  National  Formulary  Ready. 

Announcement  was  made  last  month  by  the  publication 
committee  of  the  American  Pharmaceutical  Association 
that  the  fourth  edition  of  the  National  Formulary  would 
be  ready  for  distribution  about  the  first  of  this  month. 

Part  I,  says  the  announcement,  contains  formulas  for 
589  preparations,  and  in  Part  II  are  given  definitions  of 
and  tests  for  188  substances  whose  use  is  directed  in 
Part  I. 

The  price  of  the  book  has  been  considerably  advanced. 
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Pharmaceutical  Affairs  of  Local  Interest 


Kings  County  Society. 

The  Kings  County  Pharmaceutical  Society  held  its  an- 
nual meeting  at  the  Brooklyn  College  of  Pharmacy  June 
13th. 

President  Henry  B.  Smith,  in  the  customary  addrees. 
stated  that  the  membership  of  the  society  was  con- 
stantly increasing;  421  names  were  on  the  roll,  nine  of 
which  had  been  added  during  the  year  then  ended.  He 
mentioned  the  election  to  honorary  membership  of 
Thomas  J.  Keenan,  and  spoke  of  the  death  of  six  active 
members  and  indefatigable  workers,  including  Dr.  Hege- 
man.  whom  he  described  as  "our  secretary  for  twelve 
years,  and  a  trustee  for  many  more,  a  man  who  was 
conscientious,  painstaking,  ever  ready  and  willing  to  do 
anything  within  his  power  to  benefit  the  society  and  the 
Brooklyn  college";  William  F.  Maas,  a  trustee  for  twelve 
years ;  John  Roemer,  of  White  Plains :  and  John  H.  Hay- 
den.  George  J.  Frey  and  A.  J.  Brooks. 

The  president  referred  to  the  work  of  the  Brooklyn 
College  and  complimented  the  committees  on  legislation, 
trade  matters,  and  affairs  pertaining  to  pharmacy  on 
their  activities  during  the  year. 

Dr.  Anderson,  as  chairman  of  the  committee  on  legis- 
lation, spoke  at  length  on  the  latest  rulings  of  the  Inter- 
nal Revenue  Bureau,  regarding  the  Harrison  law,  and 
added  that  a  majority  of  federal  narcotic  law  inspectors 
were  not  familiar  with  the  provisions  of  that  act.  He 
also  referred  to  the  proposal  made  at  the  1915  conven- 
tion of  the  N.  Y.  Ph.  A.,  and  since  taken  up  by  the  N.  A. 
R.  D.,  to  legally  test  the  Internal  Revenue  Bureau's  reg- 
ulations on  the  ground  that  they  attempt  to  add  to  the 


The  Whole  Heimvrzheim  Family. 

Chartei  E.  Heimrrzheim.  thu   man   reapontibU  for 

it.  h(u  been  elected  secretary  of  the  King»  County 

Pharmaceutical  Boctety.  to  turceett  the  late  Andrew 

K.  Hegeman.  who  had  held  thi'  office  tincc  nn^. 


provisions  of  that  enactment,  instead  of  merely  inter- 
preting it.  and  that  the  bureau  is  trying  to  become  a 
quasi  legislative  body  in  this  respect. 

As  chairman  of  the  trade  matters  committee,  Mr.  Heim- 
erzheim  told  of  the  U.  S.  P.  and  N.  F.  propaganda  activi- 
ties of  that  body  within  the  year,  and  recommended  an 
appeal  for  funds  for  continuing  this  work. 

A  letter  from  an  ofBcer  of  the  Medical  Economic 
League,  complaining  that  the  Kings  County  Society  had 
failed  to  give  the  physicians  sufficient  credit  for  the  leg- 
islative campaign  in  favor  of  the  "conference"  narcotic 
law  revision  bill,  at  the  latest  session  of  the  New  York 
State  legislature,  was  read  by  the  secretary  and  referred 
to  a  special  committee  of  three  members. 

Handsomely  engrossed  memorial  resolutions,  prepared 
in  book  form,  to  be  sent  to  the  family  of  Dr.  Andrew  E. 
Hegeman,  were  exhibited  at  the  meeting.  These  resolu- 
tions, which  had  been  authorized  at  the  society's  meeting 
of  May  9th,  are  here  given: 

Whereas,  In  the  untimely  death  of  its  secretary,  Dr.  An- 
drew E.  Hegeman.  the  Kings  County  Pharmaceutical  Society 


THOMA.S   J.    FRANCE. 

One  Of  the  few  charter  (18771 
members  of  the  Kings 
r^ounty  Pharmaceutical  So- 
ciety still  active  In  its  af- 
fairs; a  Trustee  sitice  1894, 
ind  Chairman  of  the  Com- 
mittee of  Supervision  for  the 
past   six   years. 


HlllO    K.\NT1!()W1TZ. 

The  energetic  publicity  man  of 
the  New  York  German  Apo- 
thecaries' Society  now  busy 
boosting  and  selling  tickets  tor 
the  Monmouth  Beach  outing 
which  the  members  and  their 
families  expect  to  enjoy  July 
6th. 


and  its  college,  the  Brooklyn  College  of  Pharmacy,  has  lost 
on©  of  its  mobt  efficient,  dtvoted  and  beloved  members  and 
otlicerc;   therefore,   be  It 

Resolved,  That,  in  the  death  of  Doctor  Hegeman,  the  so- 
ciety aJid  college  has  suffered  a  loss  which  ,1s  deeply  felt  by 
all  thuir  members,  a  loss  that  will  deprive,  us  of  the  com- 
panionship and  services  of  one  whose  untiring  labors  as 
»«-cretary  tor  the  last  twelve  years  has  been  an  Important 
factor  in  the  growth  and  prosperity  of  the  society  and  col- 
lege; and   be  It  further  ,  ^    ^^ 

Reeolved,  That  these  resolutions  of  appreciation  of  hU 
services,  and  of  sorrow  because  of  our  \om  be  inscribed  on 
the  mhiutcs  of  the  society;  and  be  it  further 

Resolved  That  a  copy  suitably  engrossed  and  signed  by  the 
oilicera  and  trustees  of  the  society  and  college  be  presented 
to  the  family  of  our  deceased  friend  and  co-worker  as  on 
expression  of  our  high  regard  for  him  and  sympathy  for 
them  In  their  great  bereavement. 

Five  appllcanta  for  membership  were  elected,  namely, 
Arthur  Oscar  Schwenke,  Lewis  F.  W.  Crome,  Patrick  J. 
Tunny.   Sydney   Arensberg,  and   Alexander  Gerdner. 

OfDcers  for  the  ensuing  year  were  elected  as  follows: 
President.  Henry  B.  Smith;  vice-presidents,  George  R 
Christ  and  Charles  L.  Gesell;  secretary.  Charles  E.  Helm- 
erzhelm;  and  treasurer,  Adrian  Paradis.  Elective  trus- 
tees: Frederick  F.  Kalbrenner,  succeeding  himself;  and 
George  N.  Lawrence,  succeeding  Mr.  Christ.  Board  of 
<;ensor8:  J.  L.  House,  O.  F.  Bancroft  and  Richard  L. 
Heasllp.  Librarian,  Dr.  Henry  J.  J.  Kassebaum.  Coun- 
sel, William  L.  Perkins, 

Delegates  to  associations  were  chosen  as  below: 

To  the  A.  Ph.  A.— Dr.  William  C.  Anderson,  Dr.  A.  P. 
LehnesB  and  Henry  W.  Schlmpf. 

To  the  New  York  SUte  Pharmaceutical  Association— 
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Henry    B.    Smith,   Charles   V.   Lewis,   Thomas  J.   France, 
Dr.  Joseph  Kahn  and  Dr.  Krederlck  P.  Tuthlll. 

To  the  New  Jersey  Pharmaceutical  Association- 
Charles  E.  Helmerzhelra,  Dr.  Otto  Raubenhelmer  and  John 
O.  Wlscherth. 


Auociated  Pharmacists  and  Drug  Clerks. 

The  Associated  Pharniaoista  and  Drus  Clerks'  Associa- 
tion of  New  York  held  an  open  meeting  at  57  St.  Marks 
place  on  the  evening  of  June  7th.  All  the  schools  ot  phar- 
macy  had  been  canvassed  and  the  students  invited  to  come 
out  and  hear  the  plans  the  association  hoped  to  carry  out, 
the  result  being  a  talrly  large  attendance  of  both  men 
and  women. 

The  meeting  was  opened  with  an  introductory  address 
by  Dr.  Harry  Goldwag,  Its  president,  who  reviewed  the 
work  done  by  the  association  since  its  formation. 

Phil.  Lewy,  Influential  several  years  ago  In  the  Drug- 
gists' Circls.  told  how  that  society  attained  Importance. 

Prof.  Joseph  Kahn,  of  the  Brooklyn  College  of  Phar- 
macy, told  how  pharmacy  had  come  up  from  the  days  when 
the  alchemist  sought  to  change  iron  into  gold,  through  the 
days  of  the  herbalist  to  the  present  day.  As  to  its  future, 
that,  he  said,  lay  in  the  hands  of  the  pharmacists  them- 
selves.   C.  A.  Mayo  also  spoke. 

After  the  speeches  refreshments  were  served  and  danc- 
ing was  enjoyed. 

The  next  meeting  of  the  association  will  be  held  at  57 
St.  Marks  place,  July  5th,  at  9  v.  m. 


German  Druggists  to  Go  to  Monmouth  Beach. 

As  was  stated  In  the  Circli^b  for  last  month,  members 
of  the  New  York  German  Apothecaries'  Society  and 
their  families  are  preparing  to  enjoy  an  outing  July  6th. 
Ab  was  not  stated  at  that  time  and  place,,  however,  the 
objective  point  of  the  picnickers  will  be  Monmouth  Beach 
Inn,  Monmouth  Beach,  N.  J.  The  boat  will  leave  the 
pier  at  the  foot  of  West  Forty-second  street,  New  York, 
at  8:30  a.  m.,  and  the  Cedar  street  pier  at  9.  The  round- 
trip  fare  will  be  11.50  for  adults  and  75  cents  for  children, 
and  tickets  may  be  purchased  of  George  T.  RiefHin  129 
Wadsworth  avenue,  or  Hugo  Kantrowitz  104  John  street 
Manhattan,  or  of  Otto  P.  Gilbert,  City  Island. 

At  Monmouth  Beach  there  will  be  games,  swimming 
and  music.  Regular  dinner  will  be  $1  for  adults  and  75 
cents  for  children  under  six  years  of  age.  Meals  will  also 
be  served  a  la  carte,  or  lunches  may  be  taken  by  the  pic- 
nickers. 


College  of  Jersey  City  Students'  Dinner. 

Pharmacy  and  dentistry  students  in  the  College  of  Jer- 
sey City  have  formed  a  chemical  club.  They  dined  to- 
gether at  Carell's  Cafe  on  the  evening  of  June  2d,  and 
were  addressed  by  several  members  of  the  faculty. 

The  toastmaster  was  Harold  V.  Purdy,  of  White  Plains, 

The  ofBcers  of  the  club  are:  President,  Samuel  Mlntz- 
vice-president,  Leonard  8.  Morvay;  secretary,  Joseph 
Blelch;  treasurer,  TllUe  Gardner;  and  laboratory  direc- 
tor, Samuel  Brochin. 


Proprietary  Medicines  Registered. 

.I.?'''®,  number  of  different  proprietary  medicines  sold  in 
this  city  is  truly  astonishing.  To  date  [May  20th,  1916], 
3.197  preparations  have  been  registered  at  the  Department 
of  Health  by  856  manufacturers.  In  addition  to  this  there 
Is  an  unknown,  but  undoubtedly  large,  number  of  prepar 
rations,  -which  bear  the  names  of  the  inKrediente  on  the 
label  and  do  not,  therefore,  require  registration.— Wecfc/j/ 
Bulletin  of  the  Department  of  Health  of  the  City  of  New 


Brooklyn  College  Alumni  Plan  Outing. 

Members  of  the   Alumni   AssoclaUon   of  the   Brooklvn 

College  of  Pharmacy  are  planning  to  enjoy  to  the  utmost 

a  mid-summer  outing,  with   their  families  and  friends, 

arranged  by  that  organization's  committee  on  entertain- 

?*,°*'„7i''^''  *^  *°  ^  "^^'^  »'  Witzel's.  College  Point,  L  I 
July  zYtta.  *' 


Bronx  County  Association. 

A  well-attended  meeting  of  the  Bronx  County  Pharma^ 
oeutlcal  Association  was  held  June  Ist,  at  which  various 
subjects  of  Interest  to  pharmacists  were  discussed. 

Members  were  urged  to  strictly  observe  the  board  of 
health  ordinance  regarding  the  sale  of  mercuric  bichlo- 
ride. 

The  main  feature  of  the  meeting  was  an  address  by 
Dr.  J.  Diner,  president  of  the  Board  of  Pharmacy.  Among 
other  things  he  pointed  out  that  the  druggist,  as  a  rule, 
do  not  appreciate  the  many  opportunities  for  profitable 
trade  In  the  drug  store  within  the  scope  of  pharmacy 
proper.  He  said  it  was  unnecessary  to  split  hairs  In 
considering  whether  pharmacy  was  a  profession  or  busi- 
ness; it  should  be  called  a  professional  business.  The 
good  will  of  the  physician  should  be  cultivated.  He 
called  attention  to  the  waste  of  valuable  space  In  the 
window  and  about  the  store  from  displaying  things  that 
produce  no  profits,  by  selling  space  to  all  kinds  of  manu- 
facturing concerns  for  a  trifling  sum,  or  giving  it  away. 
The  ways  of  department  stores  should  be  studied  In  using 
floor  space  to  advantage.  One  should  display  goods  that 
are  reliable  and  carry  a  long  profit.  He  finally  argued 
that  co-operation  and  not  competition  between  the  neigh- 
boring druggists  leads  to  a  great  deal  of  profit. 


Metropolitan  Association. 

At  a  meeting  of  the  Metropolitan  Association  of  Retell 
Druggists  held  at  the  College  of  Pharmacy  June  12th,  the 
following  members  were  elected  delegates  to  the  National 
Association  of  Retail  Druggists:  Dr.  William  0.  Ander- 
son, Dr.  Jacob  H.  Rehfuss.  A.  Klingmann,  Dr.  Peter  Dia- 
mond, Robert  S.  l^hman,  William  Kirkpatrlck  and  Louis 
Berger.  Alternates— E.  A.  Boetzel.  A.  Dorb,  Charles  A. 
Oats,  R.  B.  Robbins.  Alexander  Gardner,  August  Dlehl 
and  George  Bruns. 

Delegates  to  the  New  York  Pharmaceutical  Association 
were  also  named,  as  follows:  Robert  S.  Lehman.  Dr.  Wil- 
liam C.  Anderson,  and  Dr.  Jacob  H.  Rehfuss. 
■  Oflicers  for  the  ensuing  year  were  elected  as  follows: 
President,  E.  A.  Boetzel:  vice-presidents.  A  Dorb,  and 
Robert  S.  Lehman;    secretary-treasurer,   Louis  Berger. 


The  Bloch  Drug  Bill  Vetoed  by  the  Governor. 

Assemblyman  Bloch's  bill  providing  that  habit-forming 
drugs  seized  io  this  city  should  be  delivered  to  the  depart- 
ment of  charities  to  be  applied  by  the  department  for 
lawful  hospital  uses  here,  was  vetoed  by  the  governor 
Those  seized  elsewhere  were  to  be  delivered  to  the  hos- 
pital authorities  of  the  county  or  municipalitv  where 
seized,  as  the  district  attorney  might  direct,  for  lawful 
hospital  uses.  This  was  one  of  the  bills  classed  by  the 
governor  as  unnecessary,  defectively-drawn  or  In  con- 
flict with  existing  laws. 


Federal    OfBcer   Appointed    Health    Officer   of 
This  Port. 

Pending  the  completion  of  arrangements  to  transfer  the 
local  quarantine  station  from  State  to  federal  control.  Dr. 
L.  F.  Cofer,  assistant  surgeon  general  of  the  United  States 
Public-Health  Service,  has  been  appointed  health  offlcer 
of  the  port  of  New  York.  The  law  provides  for  the  ap- 
pointment of  a  commission  to  negotiate  the  details  of  the 
transfer,  including  the  appraisal  and  sale  of  the  State 
property  to  the  federal  government.  The  bill  had  the  ac- 
tive support  of  many  civic,  public-health  and  business  or 
eanizatlons. 

With  the  exception  of  the  station  at  Baltimore,  the 
United  States  Public-Health  Service  now  controls  all  the 
maritime  quarantine  stations  In  the  United  States  and  Its 
dependencies. 


J.  R.  Halloran,  for  forty-six  years  proprietor  of  a  drug 
store  in  New  Britain,  Conn.,  has  retired  from  business. 
The  store  will  be  continued  by  the  Economy  New  England 
Drug  Corporation,  of  Connecticut. 

D.  M.  Chambless,  a  druggist,  of  Knoxville,  Tenn.,  has 
been  elected  president  of  the  Knoxville  Advertising  Club. 
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NEWS  OF  THE  PHARMACY  BOARDS 

Under  this  heading  are  to  be  found  the  names  and  addresses  of  the  secretaries  of  the  various 
boards  of  pharmacy  of  the  country,  the  date  and  place  of  the  next  examination  to  be  held  by 
each  board  zvhen  such  data  are  available,  as  well  as  the  names  of  those  who  pass  the  examina- 
tions held  by  the  various  boards  from  time  to  time  as  reported  by  the  secretaries,  respectively. 


List  of  Board  Secretaries. 

AlJiBAMA— E.  P.  Gait,  Selma. 

Alaska — F.  E.  Ryus,  Ketchikan. 

Arizona — Second  Wednesday  in  April  and  November,  at 

Phoenix.     H.  G.  Hulett,  Phoenix. 
Abkassas — J.  A.  Gibson,  Little  Rock. 
CAIJFOR.MA — Louis  Zeh,  San  Francisco. 
CoujRAuo — F.  E.  Mortensen,  Pueblo. 

CoNXECTicuT— First  Tuesday  in  March.  April,  June,  Sep- 
tember, and  December,  at  Hartford.    J.  A.  Leverty, 
Bridgeport. 
Delaware — J.  O.  Bosley,  Wilmington. 
District    of    Columbia — Second    Thursday    in    January, 
April,  July  and  Ckitober.    W.  T.  Kerfoot,  Jr.,  Wash- 
ington. 
Florid.a — D.   W.   Ramsaur.   Palatka. 
Geobci.\ — Ben   S.  Pearsons.   Macon. 
Hawaii— Meets  at  irregular  intervals  whenever  there  are 

candidates  to  examine.    A,  J.  Glgnoux,  Honolulu. 
Idaho— E.  E.  Colpin,  Oakley. 
lujNois — F.  C.  Dodds,  Springfield. 
Indiama — Second   Tuesday   in   January.    April,   July   and 

October.     W.  H.  Rudder,  Salem. 
Iowa — H.  E.  Eaton,  Des  Moines. 
fLufSAs — Second    Wednesday   in    February,   May,   August 

and  November.     W.  E.  Sherrlff,  EHlsworth. 
Kentuoky— July  11th  and   12th,  at  Dawson  Springs.     J. 

W.  Gayle,  Frankfort. 
Louisiana — August  18th,  at  New  Orleans.     Joseph  X  Hal- 
tar,  New  Orleans. 
Maine — Second  Wednesday  in  July,  April,  June,  August, 
October  and   December,  at   Augusta.     F.  T.  Crane, 
Macbias. 
Maryland — Bphraim  Bacon.  Baltimore. 
Massachusbfts — Every  Tuesday   between  September   let 

and  July  Ist.  at  Boston.    W.  P.  Brlry,  Melrose. 
Michigan — C.  S.  Koon,  Muskegon. 

M1NNB.S0TA— Third    Monday   In   January,   April,   July  and 

October,  at  Minneapolis.    E.  A.  Tupper.  Minneapolis. 

Mississippi— First  Tuesday  In  April  and  October.    W.  W. 

Ellis,  Fernwood. 
Missouri— Edwin  G.  Cox,  Craig. 

Montana — July  20th  and  2l8t.    J.  A.  RIedel,  Boulder. 
Nebraska — August  9th.  at  Omaha.    Orel  Jones.  Oconto. 
Nevada — J.  M.  Taber,  Elko. 

-New  Hampshirk — Fourth  Wednesday  of  each  month  ex- 
cepting July  and  August.    June  (special)   22d.    H. 
E.  Rice,  Nashua. 
New  Jebsey — Third  Thursday  In  January,  April,  July  and 

October,  at  Trenton.     H.  A.  Jorden,  Brldgeton. 
New  Mexico— Bernard  Ruppe,  Albuquerque. 
Nkw  York— W.  L.  Bradt,  Albany 
North  Carolina — F.  W.  Hancock.  Oxford. 
North   Dakota — Third  Tuesday  In   March,  June  and  Oc- 
tober.   W.  S.  Parker,  Lisbon. 
Ohio — M.  N.  Ford.  Columbus. 

Oki^homa— July  13th  and  14th.    J.  C   Burton,  Stroud. 
OBEfloN— Frank  S.  Ward,  Salem 
Pennhylvania- L.  U  Walton,  Wllllamsport. 
Porto  Rkxi — J.  J.  Monclova.  Rio  Piedras. 
RnoiiK  Island — First  Tuesday  In  each  month  except  July, 
August  and  September.    J.  E.  Brennan.  Pawtucket. 
South  Caroijna— July  24th,  at  Isle  of  Palms.  E.  M.  Smith, 

Charleston. 
South  Dakota — July  12th,  at  Deadwood.   E.  C.  Bent,  Dell 

Rapids. 
TBTNEsaEE— July  10th,  at  Monteagle.     J.  B.  Clftrk,  Nash- 

▼III*. 
Texas— September  12th,  at  Houston.    R.  H.  Walker,  Oon- 

zalea. 
Utah- Third  Tuesday  In  January,  April.  July  and  Octo- 
ber, at  Salt  I^ke.    W   H.  Dayton,  Salt  I>ake 


Vermont — M.  G.  Beebe,  Burlington. 

Virginia — Third  Tuesday  of  January,  April,  July  and  Oc- 
tober.    K  L.  Brandis,  Richmond. 

Washington — July  10th,  at  Seattle.  D.  B.  Garrison,  Cor- 
nell. 

West  Virginia — Alfred  Walker,  Sutton. 

Wisconsin"- July  10th  to  13th.  Edward  Williams,  Madi- 
son. 

Wyoming— July  12th,  at  Casper.  N.  B.  Bennett,  Sheri- 
dan. 


Georgia  Board. 

At  the   June  meeting  of  the  Georgia  Board   of  Phar- 
macy candidates  for  registration  were  passed  as  follows: 

As  pharmacist— W.   H.   Owens,   of  Athens. 

A3  apothecaries— L.  A.  Martin,  of  Menlo;  E.  J.  Cavendar,  of 
Murraysvllle;  J.  W.  Parker,  of  Atlanta;  William  Rogers,  of 
Newnasi;  I.  D.  Reid,  of  Athens;  T.  R.  Smith,  of  Letford;  G. 
H.   Shlype.v,  of  Macon. 

As  druggists— Charles  IT.  Allen,  of  North  Carolina;  Manley 
.■V.  Cox,  of  Ellijay;  F.  B.  Clegg,  of  Social  Circle;  R.  I.. 
Christian,  of  Atlanta;  W.  P.  Duncan,  of  Macon;  F.  Deriso,  of 
Sylvester;  W.  T.  Edmonds,  of  Amity;  P.  L,.  Fields,  of  ESisley, 
Ala;  L.  F.  Hancock,  of  Knoxville.  Tenn.;  S.  J.  Harrold,  of 
Waycross;  R.  L.  Jackson,  of  Madison;  R.  P.  Jo*ies,  of  At- 
lanta; P.  Kiht,  of  Decatur;  C.  G.  Kemper,  of  Macon;  A.  B. 
L.anier.  of  Madison.  Fla.;  W.  R.  Mountcastel,  of  Marietta;  C. 
«.  Mangam,  of  Five  Points.  Ala.;  T.  E.  McLemore,  of  Higgs- 
ton,  Ga.;  S.  H.  Reld,  of  Washington,  N.  C;  E.  L.  Smith,  of 
Statesboro;  G.  W.  Sumner,  of  Sumner;  J.  B.  Hubert,  of 
.Jacksonville,  Fla.;  F.  T.  Thomossos.  of  Camilla;  C.  F.  Tur- 
ner, of  Tallessee.  Ala.;  H.  E.  Thompson,  of  Shelbyville,  Tenn.; 
F.  R.   Vallejo,  of  Atlanta;  I..  F.  Way,  of -Waycross. 


Illinois  Board. 

At  the  June  meeting  of  the  Illinois  Board  of  Pharmacy 
held  at  Springfield  the  following  applicants  for  registra- 
tion were  passed: 

As  pharmacists— Heldge  G.  Arvldson.  Abraham  Bell.  Francis 
.\.  Boltoo,  I.«ul<!  H.  Bush.  George  Corson,  Isaac  DeKoven. 
John  O.  McNulty  and  James  Reader,  all  of  Ohlcagio;  Harry 
J.  Frey  and  Herbert  L.  Garling,  of  Bloomington;  James  C. 
Graham,  of  Galesburg;  Thurman  V.  Keister.  of  Mason  City; 
Caj-1  W.  Lussman.  of  Arlington  Heights;  Raymond  S.  Meyer, 
ot  Jollct;  John  A.  O'Malley.  of  Dwlght;  Dennis  B.  Real,  of 
Evanston;  Brewer  C.  Sawyer,  of  Sprlngrfleld:  Andrew  J. 
Schulz.  ot  Bloomington;  Harry  D.  Swartz,  of  Freeport.  and 
H.  L.  Threlkeld,  of  Mt.  Vomon. 

As  local  registered  pharmacist— Ray  C.  Purcell,  of  Ridgeway. 

As  assistants— Benj.  W.  Alstaedt.  Chas.  Bldwell,  Willis  A 
Delay,  Adolph  F.  Mallal,  Rudolph  J.  Schobert  and  Dayle  A. 
Snyder,  all  of  Chicago;  Eugene  K.  Connalley.  of  Mt.  Pula.skl; 
ClilTord  Holler,  of  Jack.sonvllle:  Lyle  H.  Selbert,  of  Ashley; 
Glenn  V.  Stelner,  of  Morton:  Ralph  C.  Surlman,  of  C^arlln- 
vllle,  and  Joseph  J.  Waters,  of  8pringfleld. 

An  examination  of  applicants  for  registration  as  phar- 
macist will  be  held  at  Chicago.  July  18th,  as  assistant,  July 
20th,  and  of  apprentice  July  7th. 


Indiana  Board. 

At  the  last  examination  of  the  Indiana  Board  of  Phar- 
macy the  following  candidates  for  registration  were 
paased: 

Am  pharmacists— Ray  Fisher,  B.  J.  Pull.  John  Ij.  Kitchen. 
William  Mfnkcmeller  and  IJoyd  Weiss,  all  of  Indianapolis;  H. 
P.  Doyle.  .\.  K.  Denlson  and  O.  W,  Noukom.  of  Terre  Uanlo: 
G.  F.  Adams,  of  rhlcago;  A.  J.  Adams,  of  Petersburg:  B.  T. 
Chllds.  of  We»t  I..afay«tte;  W.  B.  Evans,  of  Roachdale;  J.  1,. 
GrHpnijauni,  of  Graklll,  Herbert  Harms,  of  Columbu*:  R.  C. 
Hueb«>r,  01'  I'lilon  fity;  Frank  Huber,  of  Ix'banon;  L.  M. 
Johnson,  of  Nappanee;  Sylvan  E.  Koontz,  of  Bremen;  P.  A. 
Krueger,  of  South  Bend;  Morris  Lleberman,  of  Gary;  R.  P. 
Martin,  of  Ft.  W.ivnc;  C.  M.  Merrill,  of  Connernvllle;  J.  A. 
Morgnii,  of  Wnshington:  H.  F.  Payton,  of  Dunkirk:  Blake 
Partpe,  of  Angola;  P.  M.  Randolph,  of  Morion,  and  Ira  J. 
Smith,   of   Elkhart. 

Ai»  assiat'ints-  Jiimes  W.  Clark.  E.  M.  Sutherlln.  H.  G.  Tim- 
merman,  Olllc  1H>  I.«»ite,  J.  G.  Pnntzer,  Rudolph  Scheper  and 
J.  V.  Russell,  of  Indianapolis;  H.  C.  Mackenzie  and  O.  C.  Zim- 
merman, or  Angola;  O.  Xj  Beasley.  of  Hymera;  F.  A.  Birth,  of 
Rvansvllle:  J.  E.  Brady,  of  TTnlon  City:  E.  I..  Buckman.  of 
Elkhart;    J.    F.    Cavett,    of   Poscyvllle;    R.    D.    Clark,    of   Van 
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Wert,  Ohio;  R.  B.  Grlgrsky,  of  Ccfitervllle;  K.  A.  Groom,  o( 
KenRseluer;  C.  D.  Hainnion,  of  Logransport i  J.  B.  Hnotman,  of 
Sheldon,  111.;  L.  O.  Hill,  of  Westport;  LeRov  Hawkins,  of 
Weat  LAfayette;  Harold  Hudson,  of  Fremont;  W.  E.  Jcnnlng. 
of  Brookston;  M.  J.  Langfrltz,  of  Logansport;  C.  D.  Moor<- 
head,  of  Terre  Haute;  H.  D.  Osborn,  of  Prospect,  Ohio:  R.  D 
RIcheson,  of  Covington  (  P.  H.  Thrasher,  of^  Shelby ville  and 
D.  IT.  Williams,  of  Spencer. 

The  next  meeting  of  the  board  will  be  held  at  Indian- 
apollB,  July  lOtb. 


Kansas  Board. 

At  a  meeting  of  the  Kansas  Board  of  Pharmacy  held  at 
Kansas  City,  flfty-flve  applicants  for  registration  were  ex- 
amined, of  whom  the  following  were  passed: 

Kay  C.  i;hambers,  W.  G.  Collins,  James  W.  Moore  Roy 
E.  Smythe  and  Verne  K.  Wilder,  all  of  Wtchltii;  Peter  F. 
Bono  and  Carl  Schenck,  both  of  Burllngame;  Ida  L.  Greer 
and  Wayne  B.  Swanson.  both  of  Kansas  City;  Ro.sa  Bockover. 
of  Edniond;  Andrew  B.  Chrlstoph,  of  KlUnwooJ;  James  W. 
Carby,  of  Solomon;  Harry  E.  Day,  of  Canton:  L.  P.  Day,  of 
Glajoco;  Otto  D.  Fair,  of  McCune;  Kdgar  L.  Fowler,  of  Staf- 
ford; Aura  L.  Hale,  of  Norton;  L*Koy  A.  Johnson,  of  Wam- 
ego;  1..  H.  Leimbrock,  of  Wlnrtekl:  Vincent  McCune.  of 
Chanute;  O.  F.  Murphy,  of  Meade;  W.  B.  Rhodes,  of  Pawnee 
Rock;  K.  L.  Robertson,  of  Quinter;  B.  I>.  Seaver,  of  Seneca; 
A.  T.  Seaver,  of  Sallna;  L.  C.  Schmitter,  of  Lawrence; 
Luther  D.  Scott,  of  Garden  City;  C.  E.  Sullivan,  of  Parsons; 
Carl  I,.  Swenson,  of  Lindsborg;  Howard  S.  Walt,  of  Towanda, 
and  William  R.   Wolf,  of  Turon. 

The  following  persons  were  registered  on   diploma: 

F..  F.  Hamilton,  of  Sterling;  Alvin  R.  Johnson,  of  Sabetha: 
Mary  H.  Lynch,  of  Lamed;  George  A.  Pearl,  of  Esbon:  ByriJ 
O.  Powell,  of  Rosedale,  a«id  Forrest  B.  Smith,  of  Kansas 
City. 

And  on  certlflcates  from  other  boards: 

John  A.  Fulton  and  Evert  Holmes,  both  of  Atchison,  and 
S.  L.  Owen3,  of  Towanda. 

The  next  meeting  of  the  board  will  be  held  at  Salina 
In  August. 


Louisiana  Board. 

At  a  meeting  of  the  Louisiana  Board  of  Pharmacy  held 
at  New  Orleans,  May  19th  and  20th,  twenty-two  applicants 
for  registration  were  examined,  of  whom  the  following 
were  passed: 

As  pharmacists— Miss  Louise  Berner,  Homer  C.  Gray. 
Emlle  R.  LaGlelze.  Francis  T.  Meagher.  William  D.  Nichol- 
son, Daniel  E.  Rousseve,  Jr..  Augustine  M.  Smith,  James 
Tamburello  and  T.   Moody  Wilson. 

As  assistants— Elliott  Jacobs,  Miss  M.  Evelyn  Rivet  and 
Walter  M.   Schaft. 


Maryland  Board. 

J.  Fuller  Frames,  of  Baltimore,  has  been  reappointed  a 
member  of  the  Maryland  Board  of  Pharmacy,  and  has 
begun  his  second  term  of  four  years.  Mr.  Frames  is  one 
of  the  best  known  pharmacists  in  Baltimore  and  enjoys 
great  popularity. 


Montana  Board. 

At  the  last  meeting  of  the  Montana  Board  of  Pharmacy 
licenses  were  granted  to  the  following  candidates  for  reg- 
istration : 

J.  R.  Little,  C.  W.  Mauser.  S.  T.  Smith  and  B.  J.  Starr,  of 
Butte;  R.  I.  Jones,  W.  W.  McNamara  and  W.  C.  Moore,  of 
Helena;  F.  W.  Beley  and  L.  V.  Pavis,  of  Livingston;  J.  H. 
Bull,  o/  Kallspell;  J.  R.  Collinson.  of  Outlook;  D.  A.  Dunbar, 
of  Red  Lodge;  W.  L.  Glenn,  of  Saco;  G.  M.  Gosman,  of  Lima; 
P.  T.  Harper,  of  Missoula;  P.  S.  Henderllte,  of  Big  Fork;  F. 
F.  Kelm,  of  Fort  Benton;  Miles  Hopkins,  of  Gilford;  F.  C. 
Hudson,  of  Plenty  wood;  J.  J.  Keefe,  of  Ryegate;  Andreas  A. 
Kacgeli.  of  Great  Falle;  J.  G.  Olson,  of  Elkalaka;  A.  T.  Peter- 
son, o:'  Boulder:  R.  C.  Plepho,  of  Judith  Gap;  Mrs.  F.  T. 
Pooler,  of  Flaxvllle;  J.  E.  Thompson,  of  Cut  Bank;  H.  E. 
Tlnsley,   of   Sidney   and   Casper   Weiss,   of  Anaconda. 


North  Carolina  Board. 

At  the  June  meeting  of  the  North  Carolina  Board  of 
Pharmacy,  held  at  Raleigh,  82  candidates  for  registration 
were  examined,  of  whom  the  following  were  passed: 

Percy  M.  Arps.  of  Play  mouth;  Leonard  W.  Aiken  of  Ashe- 
ville:  Alman  B.  Butler,  of  Roseboro;  William  H.  Bingrham.  of 
Concord;  George  Curtis,  of  Atkinson;  James  N.  Eubiinks,  of 
Plttsboro;  Carl  E.  Fitchett,  of  Duke;  William  F,  Gaskins.  of 
New  Bern;  William  B,  Gurley,  of  Windsor;  Clyde  G.  Guion, 
of  Unionvllle;  Richard  T.  Hood,  of  Klnston;  Harry  B.  Hop 
kins,  of  Concord:  A.  E.  Hayes,  of  Granite  Falls;  Walter 
Hurman,  of  Chadbourn;  Clarence  M.  Miller,  of  Rock  Hill; 
Thomas  L.  Mullen,  of  Huntersvllle:  Thomas  W.  MrBaiie.  of 
Grahai.-.;  Victor  K.  Overman,  of  Elizabeth  City;  Samuel  H. 
Reid.  of  Washington;  Roger  D.  Sandford,  of  Laurinburg; 
Cecil  C.   Savage,  of  Goldsboro;  Parke  C.  Stratford    of  Greens- 


boro: Boycc  1'.  Scruggs,  of  Rutherfordton;  Bobliitt  M.  Tiittle, 
of  Weldon:  Andrew  E.  Wcatherly,  of  Greensboro;  William 
W.   Wiggins,  of  Coats;  and  Lowry  R.  Wilson,  of  Gastotila, 

Victor  K.  Overman,  of  Elizabeth  City,  led  the  class. 


Oregon  Board. 

The  Oregon  Board  of  Pharmacy  at  a  recent  meeting 
granted  registry  certiScates  to  the  following  persons: 

As  pliamiacists— J.  K.  Daus,  L.  E.  Downing,  J.  V.  Garbarlno, 
H.  J.  Uler.  Alan  Goodman,  Hush  McCause,  E.  J.  McWlilrter, 
ti.  E.  Montelth,  A.  G.  Nellson,  Maude  Eva  Rex.  H.  l'.  Itogers, 
Clyde  Rowell,  W.  A.  Shilllfigton,  C.  W.  Storz  and  W.  E.  Tay- 
lor,  all  of  Portland:  J,  C.   Bayless,   Addle  Isabella  Downs,   A. 

D.  Foster,  C.  H.  Hiestand,  N.  E.  Manock,  G.  L.  Micktl.  G.  R. 
Rohde,  H  R.  Shields  and  W.  E.  White,  all  of  Coivallls; 
H.  F.  Hammcrly  and  R.  E.  Mason,  of  Albany;  Kioitnee 
Mabel  Cooley  and  Inez  Marjory  Cooley,  of  Junction  City; 
P.  A.  Currey,  of  Baker;  Elmer  Tucker,  of  Newberg  and  Fay 
Ernestine  Waterman,  of  Canyon  City. 

As  assistants- Harry  Bader  and  Anna  Herzog,  of  Portland; 

E.  T.  Blakely,  of  Stoyton,  and  A.  A.  Miller,  of  Salem. 

By  reciprocity  with  other  States.— A.  C.  Balsley,  J.  F.  Evans, 
Fred  Heath,   George  Sorensen  and  Julius  Sucherman, 

Governor  Withycombe  appointed  Clyde  O.  Huntley,  of 
Oregon  City,  on  the  board  of  pharmacy,  to  succeed  Leon 
D.  Hasklns.  of  Medford. 


Pennsylvania  Board. 

According  to  the  twenty-seventh  annual  report  of  the 
State  Pharmaceutical  Examining  Board  of  Pennsylvania, 
for  the  year  ending  June  30th,  1915,  386  applicants  for 
registration  as  pharmacists  were  examined  during  the  pe- 
riod covered,  of  which  number  267,  or  70.72  per  cent., 
were  successful;  433  applicants  took  the  examinations  for 
certificates  as  assistant  pharmacists,  268  of  whom,  or  61.9 
per  cent.,  were  successful.  Six  more  applicants  were  ex- 
amined than  in  the  previous  year,  and  the  percentage  of 
successful  candidates  for  pharmacist  certificates  was  high- 
er; but  the  percentage  of  those  who  applied  for  assistant 
pharmacist  certificates  and  got  them  was  lower. 

Three  hundred  complaints  of  violations  of  the  pharmacy 
law  were  investigated,  and  evidence  to  justify  prosecu- 
tion was  obtained  in  70  cases.  Four  violations  of  the  co- 
caine act  resulted  in  three  jail  sentences  and  one  fine  of 
1262. 


Rhode  Island  Board. 

At  the  June  meeting  of  the  Rhode  Island  Board  of  Phar- 
macy five  candidates  were  examined  of  whom  the  follow- 
ing were  granted  licenses  as  pharmacists: 

Albert  E.  Evans,  of  Pautucket.  and  George  W.  Hundle,  of 
Valley   Falls. 

A  circular  has  been  Issued  by  the  board  calling  atteption 
to  sections  of  the  pharmacy  law  pertaining  to  the  sale  of 
poisons  and  registration  regulations. 


Tennessee  Board. 

Governor  Rye  has  appointed  Harry  Whitehouse,  of 
Johnson  City,  as  a  member  of  the  board  of  pharmacy,  to 
succeed  W.  A.  McBath,  of  Knoxville,  whose  term  had  ex- 
pired. A.  J.  Nance,  of  Jackson,  was  appointed  to  fill  the 
unexpired  term  of  vj.  H.  Trevathan,  who  died  recently. 


Virginia  Board. 

T.  A.  Miller,  of  Richmond,  for  more  than  twenty  years  a 
member  of  the  Virginia  Board  of  Pharmacy  and  for  the 
past  ten  years  secretary  of  that  body,  has  resigned.  News 
of  his  resignation  was  received  with  surprise  and  regret 
in  pharmaceutical  circles  in  the  Old  Dominion. 


Fitchburg  and  Leominster  Association. 

The  Fitchburg  and  Leominster  (Mass.)  Druggists'  As- 
sociation held  a  banquet  at  Hotel  Raymond,  Fitchburg, 
May  17th,  at  which  forty  members  of  the  organization 
and  a  few  invited  guests  were  present.  There  were 
speeches,  and  vocal  and  instrumental  music.  The  principal 
topic  of  discussion  was  the  great  advance  in  the  prices 
of  drugs,  caused  by  the  European  war. 

Prior  to  the  banquet  there  was  a  short  business  ses- 
sion, at  which  officers  for  the  coming  year  were  elected 
as  follows;  President.  William  J.  Murnane:  vice-presi- 
dent, William  H.  Dyer;  secretary,  Thomas  B.  Hassett; 
and  treasurer,  Joseph  C.  Ouellette. 
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Graduation  Exercises  and  Other  College  News 


Buffalo  College. 

The  stars  and  stripes  mixed  with  the  colors  of  the  Uni- 
versity of  Buffalo  somewhat  changed  the  appearance  of 
the  Teck  theatre,  of  Buffalo,  on  the  morning  of  June  2d. 
A  changed  audience  also  was  noted,  there  being  no  less 
than  sixty  reasons  why  it  had  assembled.  These  sixty  rea- 
sons, in  the  persons  of  the  candidates  for  graduation,  by 
the  Buffalo  College  of  Pharmacy,  occupied  the  stage. 

The  address  was  made  to  the  graduating  class  by  D.  S. 
Alexander,  LiL.D. 

The  honor  roll  of  the  pharmacy  department  was  com- 
posed of:  John  M.  Paterson,  of  Auburn,  winner  of  the 
Peabody  prize,  with  an  average  of  95.7  per  cent.;  Florence 
Bentz,  of  Buffalo;  J.  W.  Smellie,  of  Hammondsport;  Ber- 
tha B.  Arner,  of  Harrow,  Ontario;  and  J.  C,  Dlldine,  of 
Bath. 

Those  receiving  degrees  from  the  chancellor  were: 

As  n>a.ster  of  pharmacy— R.  H.  Pestell. 

As  graduates   of   pharmacy— S.    G.   Allen,    Bertha   B.    Arner. 
M.  G.  S.   Battle.  Florence  I,.  Bentz.  J.  C.  Carlino.  Jr..  Loretta 
V.  Caulneld,   I..ucy  W.   H.  Chrzanowska,  A.  V.  Cole,  Mary  B. 
Consldine.    t".    Crage,    C.    M.    Crawford,    E.    W.    Crone,    J.    L. 
Davis,   Carl   Deislp.   C.    W.    DePasquale.   C.    M.    Deslng,    J.   C. 
Dildhie.  C.  f.  Dozier,  A.  E.  Fawkes,  J.  R.  Ford.  C.  P.  Gauger. 
N.  J.  Oiannelli,  C.  A.  Green,  Frank  Harrison,  Jr.,  R.  C.  Har- 
rison, E.  L.  Haven,  C.  B.  Holton,  N.  G.  Horwitz,  A.  M.  John- 
ston.   L.    J.    Kamlniikl.    W.    M.    Kane.    T.    C.    Kennedy,    (i.    F 
L«ahy,  C.  J.  Lo  Templo,  B.  J.  McAnlff.  C.  D.  McCarthy,  a  J. 
Mclndoo.    O.    M.    Meredith.    P.    H.    OMalley,    F.    L.    Ostrom, 
1     McG.   Paterson,   D.   E.   Slaglc.   J.   W.   SmelUe,   A.   G.   Spear, 
H.  Stevens.   D.   D.  Temple,   W.  E.  Ulrich.  F.   J.  Wackerle, 
reus  WaJlens,  R.  J.  Welnmann,   F.  E.  Williams  and  E.  P. 
ler. 

s  analytic  chemists— T.  J.  H.  Crosby.  J.  J.  Flannery,  Rose 
•3lia  Geraci.  H.  G.  Manchester,  L..  B.  Richardson,  M.  E. 
.11.    C.   \V.    A\>».ster   and    R.    C.    Worden. 

The  honor  roll  of  the  analytical  chemistry  department 
anluded  Howard  Machester  and  L.  B.  Richardson. 

\  complimentary  dinner,  tendered  the  graduating  class 
in  pharmacy  by  the  faculty,  was  given  at  the  Hotel  Statler 
Thursday  evening,  June  Ist,  with  a  cabaret  program,  a 
few  special  stunts  and  much  singing.  The  evening  passed 
away  all  too  quickly  for  the  class  mates,  who  were  not  to 
m»>et  informally  again. 

!"he  menu   was  a  unique  affair,  containing  a  half-tone 

I  trait  of  eat'h  of  the  fifty-two  members  of  the  class. 

The  dinner  of  the  analytical  chemistry  department  was 

•  ••n  at  the  same  hotel  the  next  evening,  and  was  some- 
"iiat  more  formal  In  character. 

A  number  of  speeches  on  scientific  subjects  were  made 
by  chemical  alumni. 


Cincinnati  College. 

The  forty-fourth  annual  commencement  exercises  of  the 
Cincinnati  College  of  Pharmacy  were  held  June  1st. 

The  exercises  were  opened  with  prayer  by  Rabbi  David 
PhlHpgon,  and  degrees  were  conferred  by  President  John 
''   Oils  on  the  following: 

F'harmaceutlcal  cbemlats— J.  F.  Dyer,  E.  L.  Huddleston. 
J     r(r«-z.   and   P.    I)    Hitter. 

P.;ir  li«>lor(!  of  pharmacy— Ella  Minni*  AUinger,  E.  J.  ArllnK- 
haiis,  In'z  Aiena  Bates,  G.  N.  Conrady.  Ijenora  P.  Dannet- 
telle.  K.  M.  Dooley,  J.  M.  Easterday.  W,  Eb*nhack,  C.  1. 
Fack,  OavUl  Oreenberif,  8.  L  Harris.  Myrtle  Marie  Hobel- 
man,  R.  H.  KruK.  C.  A.  l>athrop  Fannie  Mark,  T.  J.  Master- 
ion,  Dorothy  fttlllla  Middlekamp.  Nathan  Miller.  W.  J.  Mul- 
lonoy,  Alice  Anna  Murphy,  Martrarct  Julia  Pall.  B.  W.  Peary. 
A.  r.  Reii-hRfrt,  r.  J,  Relnstatler.  J.  P.  RIdirwav.  R  H.  Rln(t- 
walfl.  F.  K.  Kol.prU.  J.  A.  Bohlosser.  R.  R.  Schnltker.  Leroy 
!!helley.  r.  n  stone.  O.  O.  C.  Strampfer,  J.  C.  Todd,  C.  R. 
Ward  anfl  r    v.    \\>lk 

At  a  banquet  which  followed,  Charles  F,  Harding,  presi- 
dent of  the  alumni  assoclatton,  acted  as  toastmaster.  The 
first  speaker  was  Prof.  John  UrI  IJoyd,  his  subject  being 
"Pharmacy":  others  were  Dr.  Elizabeth  Campbell,  on 
"Medicine";  Milton  Franklin,  on  "The  Ohio  Valley  Drug 
AMoclatlon. '  and  Walter  J.  Ebenhack,  on  "The  Class  of 
1»16." 


visitors.  The  exercises  were  presided  over  by  Cardinal 
Farley,  who  graduated  from  Fordham  University  a  half 
century  ago;  they  were  conducted  on  a  specially  built 
Grecian  Colonnade  placed  In  a  grove  of  elms  on  the 
campus,  a  most  impressive  and  beautiful  picture  being 
thus  formed.  Eighteen  hundred  alumni  were  present  to 
grace  the  occasion. 
The  graduates  in  pharmacy  were:  , 

Frank  Earabini,  Abraham  Blank.  Philip  J.  Breivogel,  Max 
Brill.  Henry  S.  Cohen.  Morris  Cohon,  Frank  S.  Connelly,  Ber- 
nard E:iner,  John  E.  Fiorillo,  Edward  A.  Fox,  Harold  Fried- 
man, Solomon  Friedman,  Isidcr  Ganbarg,  Maurice  Klein. 
1/Ouis  Krasnow,  Samuel  D.  Liypin,  Edward  LoPorto,  William 
Morris,  Joseph  C.  Munafo.  Harry  Neretln,  Joseph  J.  Nolan. 
Armando  l-aganelli,  Arthur  Petretti,  Israel  Rcsenberg,  Ed- 
ward N.  Rowe.  Samuel  Schulsinger,  Isaac  K.  Sellman,  Joseph 
Solano,  David  Soskin,  David  R.  Uran,  William  Weinar  and 
Isidore  ZeiKer. 

Two  prizes  were  awarded:  one  by  the  Bronx  Pharma- 
ceutical Association,  to  Henry  S.  Cohen;  the  other  by 
Fordham  University  College  of  Pharmacy  Alumni  Asso- 
ciation, to  Frank  S.  Connelly. 

The  following  names  appeared  on  the  roll  of  honor: 

Henry  S  Cohen.  Frank  S.  Connelly,  Maurice  Klein,  Philip 
Breivogel,  Bernard  Ellner.  William  Morris.  Frank  Barablnl, 
Joseph  Solano,  David  Uran  and  Willlara  Weinar. 

Professor  Diner  Is  Novir  Dean. 

The  faculty  of  Fordham  University  College  of  Pharmacy 
was  reorganized  June  23d,  and  is  now  as  follows:  Jacob 
Diner,  Ph.  G.,  M.  D.,  dean  and  professor  of  pharmacy; 
Rev.  Edmund  J.  Burke.  S.  J.,  professor  of  biology;  Rev. 
Richard  J.  Martin,  S.  J.,  professor  of  general  chemistry; 
Rev.  Francis  J.  O'Laughlin,  S.  J.,  professor  of  physics;  John 
J.  Sheridan,  M.  D.,  professor  of  physiology;  Rev.  Charles 
Avery,  S.  J.,  professor  of  inorganic  chemistry;  Gustave 
Horstmann,  Ph.  G.,  Ph.  D.,  professor  of  practical  phar- 
macy and  pharmaceutical  chemistry;  Rev.  Joseph  M. 
Kelly,  S.  J.,  associate  professor  in  physics;  Philip  J.  Elch- 
ler.  Ph.  G.,  M.  D..  professor  in  pharmacognosy;  George 
Hohmann,  Ph.  G.,  M.  D.,  professor  in  materia  medlca; 
John  Allen  Killian,  A.  M..  instructor  in  chemistry;  and 
A.  Klingman,  Ph.  G.,  professor  in  commercial  pharmacy. 


Fordham  University. 

On  the  occasion  of  the  celebration  of  the  diamond 
Jubilee  of  Fordham  ITniverslty.  June  14th.  thirty- 
two  graduates  In  pharmacy  received  their  diplomas  on 
''''"  campus  In  the  presence  of  more  than  live  thousand 


University  of  Iowa. 

The  thirtieth  annual  commencement  exercises  of  the 
College  of  Pharmacy  of  the  University  of  Iowa  were  held 
on  June  14th,  together  with  those  of  seven  other  colleges 
of  the  University.  The  address  was  made  by  Professor 
Bliss  Perry,  of  Harvard  University,  on  "A  Famous  Speech 
to  Scholars,"  the  speech  referred  to  being  Emerson's 
"American  Scholar." 

The  degrees  in  pharmacy  were  conferred  as  follows: 

Graduates  In  pharmacy- On  Edwin  T.  Bjomstad.  of  Spencer; 
Brs"!  I'.  Conine,  of  Cumberland;  Ray  K.  Douglass,  of  Post- 
ville;  Kay  K.  Everly,  of  Canton,  111.;  Albert  G.  Henneger.  of 
Bellevue;  Clementine  M.  Hlngtgen.  of  I.amotte:  William  R. 
Jennings,  of  Red  Oak;  William  A.  Konantz.  of  Quincy,  111.; 
Tame*  C.  Lick,  of  Dubuque;  I^oran  F.  Marsh,  of  Canton.  111.; 
William  A.  Moerscliel.  of  Homestead;  Thomas  M.  Morrison,  ot 
Iowa  City;  Curl  A.  Pates,  of  Jefferson;  Hugh  L.  Ross,  of 
ossKn;  Ed-.ivard  E.  Swanfor..  of  Britt;  Raymond  S.'  Townsend, 
of  independence;  Victor  H.  Tyler,  of  Denox,  and  Paul  Victor, 
of  Washtuena.  Wash. 

Pharmaceutical  chemlstR— On  Morgan  R.  W.  Hohmann.  of 
Iowa  cily,  and   Kalpli  F.  Si  hnoider,  of  Wheatl.ind. 

Prizes  were  awarded  as  follows:  Nomination  to  mem- 
bership In  the  American  Pharmaceutical  Association,  of- 
fered by  Dean  Teeters,  for  highest  rank  In  competitive  ex- 
amination in  knowledge  of  organic  drugs,  to  William  A. 
Konantz,  of  Quincy,  III.  Nomination  to  membership  In 
the  American  Pharmaceutical  Association,  offered  by  Ous 
Scberllng,  of  Sioux  City,  Iowa,  for  general  excellence  In 
all  branches,  to  Ray  E.  Everly,  of  Canton,  III.  Nomina- 
tion to  membership  In  the  Iowa  Pharmaceutical  Associa- 
tion, offered  by  Professor  Zada  M.  Cooper,  to  senior  at- 
taining highest  rank  in  pharmacy,  to  William  A.  Konantz, 
of  Quincy,  111.  A  subscription  to  the  .lournal  of  Ameri- 
ran  Pharmwraticat  AasfKUttion,  offered  by  Professor  R. 
A.  Knever,  to  junior  attaining  high&<it  rank  in  practical 
pharmacy,  to  Roscoe  E.  Stewart,  of  Spencer,  Iowa. 

William  A.  Moerschel,  of  Homestead,  Iowa,  was  rec- 
ommended for  commission  In  Cadet  Re.glment  1916-17. 
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Louisville  College. 

At  the  forty-fifth  anaual  commencement  of  the  L<ouls- 
vUle  College  of  Pharmaty  at  the  Woman's  Club,  sixteen 
student*  were  graduated  In  pharmacy.  Their  names  fol- 
low: 

Uelfln  A.  DeAgullera,  Oscar  DeAguilera,  Samuel  C.  Bolts, 
Clayton  M.  Ki-ench.  Frank  U.  Gohmann.  David  WllUam  Huck. 
John  Kdwin  Katterlohn,  Kobert  D.  L>eed9,  Samuel  Dorsle 
I,.yklns,  Ray  K.  Montg-omery,  Warren  P.  Ilash  William.  H. 
Ryan.   .Fames   William  Smith,   Elsa  K.   Walking   and   Jpsse   I.. 

waute. 

The  college  gold  medal  for  best  senior  general  average 
was  awarded  to  John  Kdwin  Katterjohn,  of  RusselvlUe. 
Ky.  The  Voight  &  Co.  medal  for  second  honor  was  awarded 
to  David  W.  Huck,  of  Louisville,  Ky.  The  Peter-Neat- 
Rlchardson  junior  medal  for  best  general  average  was 
awarded  to  Neuel  M.  Shearer,  of  Bethesda,  Ky. 

The  alumni  association  held  its  annual  banquet  at  the 
Old  Inn.  W.  B.  C.  Yount,  acted  as  toastmaster.  C.  S.  Por- 
ter spoke  on  "EShlcal  and  Legal  Standards";  William  F. 
Tafel  had  "Reminiscences"  for  his  subject;  Dr.  F.  W. 
Fleischaker  spoke  concerning  "Medicine";  T.  A.  Luman, 
"Odds  and  EJnds,"  and  Dr.  Edward  Speidel  on  "Why  You 
Should  Be  Here." 


President,  William  O.  Kuebler;  vice-presidents,  L.  K 
Felndt  and  F.  B.  Meeker;  recording  secretary,  B.  B.  Pal- 
ten;  financial  secretary,  George  Ijinnett;  and  treasurer, 
L.  L.  Staehle. 


Maryland  College. 

During  the  commencement  exercises  of  the  University 
of  Maryland,  June  1st,  twenty  young  men  and  one  young 
woman  received  the  degree  of  graduate  in  pharmacy. 
These  graduates,  who  were  presented  to  the  provost  of  the 
university  by  Dr.  Charles  Caspari,  Jr.,  the  dean  of  the  fac- 
ulty of  the  department  of  pharmacy,  were: 

Charles  S.  Austin,  Jr.,  Homer  C.  Brooks,  Glrdwood  Col- 
:er.berg:.  Charles  I).  Elchelberger.  EMwln  Hetz.  George  Kar- 
mann,  Frederick  A.  Lambrecht,  Earle  H.  Llghtner.  S.  Fred 
Marshall,  Roy  B.  Schlosser.  Edwin  A.  Schmidt,  G.  Ernest 
Wolf  and  Mabel  t^ee  Maginnis,  of  Maryland;  James  A. 
Barone,  of  New  York;  W.  A.  Brlggs.  of  Pennsylvania;  Ar- 
thur H.  Else,  of  New  Jersey;  Antonio  Foijoo,  of  Virginia; 
Russell  E.  I.,ec.  Shadrach  W.  Lowe  and  Thomas  J.  Robin- 
son,  of  West   ViriErtnia,   and   Ll-Ta.  Tong,   of   China. 

Dr.  William  Simon,  professor  emeritus  of  chemistry  in 
the  Maryland  College  of  Pharmacy,  received  from  the  uni- 
versity the  degree  of  Doctor  of  Laws.  The  parchment  was 
signed  among  othftrs  by  Dr.  Henry  P.  Hynson,  who  has 
been  holding  the  chair  of  practical  pharmacy  and  dispens- 
ing, and  Is  at  present  secretary  of  the  hoard  of  regents  of 
the  university.  Thirty-nine  years  ago  Dr.  Hynson  received 
his  diploma  from  the  Maryland  College  of  Pharmacy  signed 
by  Dr.  Simon. 


Medico-Chirurgical  Department  of  Pharmacy. 

It  is  reported  on  what  seems  to  be  excellent  authority 
that  the  Medico-Chirurgical  College  and  Jefferson  Medical 
College  are  to  be  merged  with  the  School  of  Medicine  of 
the  University  of  Pennsylvania.  If  the  plan  does  not 
miscarry  it  means  that  the  power  and  prestige  of  the  Uni- 
versity of  Pennsylvania  will  he  put  behind  the  Depart- 
ment of  Pharmacy  of  the  Medico-Chirurgical  College,  of 
which  Prof,  Julius  W.  Sturmer  is  now  and  is  slated  to 
remain  dean.  An  official  announcement  of  the  merger  Is 
expected  soon. 


University  of  Minnesota. 

At  the  twenty-third  annual  commencement  of  the  Col- 
lege of  Pharmacy  of  the  University  of  Minnesota,  degrees 
In  pharmacy  were  conferred  as  follows: 

Master  of  sclei£ce  in  pharmacy— On  Oscar  J.  Blosmo  and 
Charles  H.  Roger-i. 

Bacheior  of  pharmacy— On  Charles  P.  Cutting,  Jr. 

Graduate  in  pharmacy— On  Jacob  S.  Balzer.  Lloyd  G.  Beards- 
ley,  Hallie  F.  E.  Bruce,  Miles  O.  Cannon,  Thomas  P  Chan, 
Frank  L.  DeMars,  Merle  W.  Else.  Albert  T.  Gilbertson. 
Frances  M.  Greenwalt.  Emergene  L.  Gronlund.  Angle  M.  Her- 
manson,  Alfred  M.  Hlrscher.  Esther  C.  Johnson.  Albert  J 
Kohls,  Arthur  N.  Larson,  Edward  G.  Lehman.  John  E  H 
Line,  James  F.  Mahoney.  Emll  Maixner,  FYank  L.  Redfleld 
D.ivld  W.  Salisbury,  George  J.  Schmidt,  Lloyd  H  Scott. 
Charles  J.  Smi;h,  Raymond  J.  Smith.  Albert  W.  Stoppel  and 
Charles  J.   Tenhod. 


New  Jersey  College. 

The  trustees  and  faculty  of  the  New  Jersey  College  of 
Pharmacy  held  their  twenty-flfth  annual  meeting  and  din- 
ner at  the  New  Robert  Treat  Hotel,  Newark,  May  24th. 

The  following  officers  were  elected  for  the  ensuing  year: 


Philadelphia  College. 

The  ninety-fifth  annual  commencement  week  of  the 
Philadelphia  College  of  Pharmacy  was  opened  Sunday, 
June  4th,  with  baccalaurate  services,  conducted  by  the 
Rev,  David  M,  Steele,  In  St.  Luke's  Episcopal  Church. 

On  Monday,  June  5th,  the  faculty  gave  a  banquet  to  the 
graduating  class,  Professor  Joseph  P.  Remington  acting 
as  toastmaster. 

On  Tuesday,  June  6th,  the  alumni  reception  and  re- 
union dinner  were  given  at  the  college  and  the  Hotel 
Adelphl. 

The  alumni  dinner  given  In  the  evening  was  attended 
by  over  300  alumni,  one  of  the  largest  gatherings  the  as- 
sociation has  had  for  some  time. 

The  graduating  exercises  were  held  on  Wednesday  eve- 
ning, June  7th,  at  the  Academy  of  Music.  They  were 
opened  with  prayer  by  the  Rev.  Herman  S.  Cook,  and  the 
class  was  addressed  by  the  Rev.  John  G.  Wilson,  D.D. 

President  Howard  B.  French  conferred  degrees,  the  roll 
of  recipients  being  as  follows: 

.  Doctors  in  pharmacy— R.  E.  AJft,  Walter  F.  Ankerbrand, 
Lew  W.  Beecher,  Arthur  H:  Belles,  Miss  Ada  Bernstein. 
Kamon  M.  Blanco,  Ix>uis  N.  Blausteln,  Charles  J.  Blum,  J<. 
soph  N.  Bonglovanni,  Charles  Bosserraan,  Lester  Y.  Brendle. 
Paul  Buoymaster,  Fred  LeRoy  Carn,  Artlmus  B.  Cash.  John 
E.  Coilin.s,  Ellerslle  W.  Davis.  William  J.  Dawe,  Samuel  H. 
Depew,  Jr.,  Owen  P.  E,  Dilatush,  Chaimer  J.  Durand,  Charles 
K.  li<isman.  Miss  L.  Escanaverino,  Ml.^s  M.  Escanaverino, 
Joseph  A.  Ferko,  Adam  H.  Fitzkee,  James  W.  Gllflllan,  Jr., 
Adolph  A.  Goldblum,  Jacob  E.  Good,  Earl  8.  Gottshall,  John 
R.  Graham,  Raymond  Green,  Harry  R.  Grecnleaf,  Joseph  R. 
Gdarlni,  Warren  R.  Guest,  John  J.  Gunn,  George  L.  Helgei). 
Ctaatles  J.  Heinle,  P.  C,  William  Hendrl,  Clayton  B.  Hill, 
George  E.  Hirzel.  Edward  J.  Hughes.  William  H.  Ibach.  Jr.. 
Itieiizi  James,  Miss  A.  Karnauskas,  Norman  D.  Keefer,  Rob- 
ert R.  Keely,  Samuel  P.  Kindt,  Frank  S.  Komcavltz.  John 
R.  Kurtz,  Matthew  I.  Lasley,  Isadore  Lax,  John  A.  L<'Bar. 
Irvln  E.  Lehr,  Albert  Lerner.  Robert  A.  Levy,  P.  C.  Isadore 
J.  Lindenbaum,  Henry  Lischer.  Leroy  O.  Lohrman,  Harrv 
Lounsbury,  Harold  McAleer,  John  F.  McGinnis,  Oscar  P. 
Mallard,  John  A.  Martin,  Clark  McC.  Miller,  Edward  P.  Mil- 
ler, Robert  J.  Miller,  Clayton  H.  Mouer,  Vincent  H.  O'NelU, 
Emniett  E.  Packer,  John  G.  Pascoe.  Preston  A.  Paul.  Norman 
Perrine,  P.  C,  Howard  L.  Peters,  Joseph  W.  Plekarskl.  John 
W.  Forr,  Alpheus  W.  Res.ser,  Baul  E.  Rhoads.  Raymond  H. 
Rodgers,  1".  C.  Arthur  Rovner,  Thomas  A.  Ryan.  P.  C. 
Felix  E.  M,  Sanchez,  Joseph  Sarlo,  Edmond  M.  Schelbl,  Law- 
lence  3.  Schlegel,  John  W.  Searight,  Robert  L.  Seitzinger, 
A\y  Selim,  James  W.  Shaffer,  Guy  W.  Showers,  Dole  McC. 
Smith,  William  G.  Smith,  Ernest  H.  Sonne.  Max  W.  Steel. 
Abraham  M.  Stein,  Lewis  G.  Seltzer.  Harvey  V.  Stokely. 
John  W.  Straup,  James  E.  Stuart,  Lester  A.  Suter.  Norman 
H.  Tagg,  Harry  C.  Thornton,  James  A.  Togans.  Ph.  G.,  Oscar 
G.  Tucker,  Harry  U.  Vandergrlft,  William  A.  Wallace,  Boyd 
Weatherford  Harry  C.  Webb,  Kenneth  Weeks,  Walter  F. 
Weldler,  Elmer  W.  Weldner,  Walter  N,  Wells,  Harold  E. 
Werkhelser,  P.  C,  Cecil  S.  Wemtz,  Benjamin  J.  Wexlar.  Wal- 
ter Whelan,  Hobart  P.  White,  Elwood  E.  Whltesell,  ,Tohn  W. 
Wleser,  Ph.  G.,  Miss  fBlzabeth  M.  Willard  and  Clarence  M. 
Wolf. 

Pharmaceutical  chemists— John  C.  Cravens,  Jr..  Kfirl  F. 
Ehman,  Seth  P.  Grandy,  Lawrence  W.  Helweg,  Vartan  M. 
Kalusdian.  Jacob  H.  King.  Clifford  Lennlnger,  Maurice  A. 
Luther,  Florence  R.  M.  McGharrity,  Albin  Stlkarofsky  and 
Cyrus  A.  Water. 

Certificates  of  proficiency  were  given  to  the  following: 

In  chemistry— Herbert  C.  Brightbill,  Sylvan  L.  Foster.  P.  D.. 
Louis  J.  Kieinteld.  Howard  J.  Koch,  P.  D.,  Chester  L.  Masser. 
John  J.  Over,  Robert  Uowen,  Max  M.  Waxman  and  George 
W.  Tucker. 

In   the   food   and  drug   course — Louis   G.    I..lnford,    Ph.  G. 

In   bacteriology— Silvia   C    Alacan,    P.    D.,    Rudolph   E.    Alff, 
Ramon   Blanco.   Charles  Bosserman,   Parker  B.   Creep,   P.   V.. 
Owen    P.    K.    Dilatush.    Andrew   C.    Fayko.    Seth    P.    Gtap-'v. 
Vincent    A.    Heinle,    Joseph    A.    Hilton.    Leo    J.    McCorristoj- 
Chester    L.    Masser,    Rol>ert    Rowen.    F.    E.    M.    Sanchez,    J: 
Mignon  G.   Simonln.   Dole  McC.   Smith,   Miss  Maud   SoHenb- 
ger,  P.  D.,  Sadie  ^wyers.  Boyd  'Weatherford,  John  W.  Wel-^' 
and   David    B.    Witman,    P.   D. 

In  analysis  of  agricultural  product.s— Carlos  M.  Agular.  P.  I 

The  William  S.  Webb  memorial  prize,  a  gold  medal  and 
certificate,  offered  for  the  highest  average  in  the  branches 
of  committee,  operative  pharmacy  and  specimens,  was 
awarded  to  Edward  J.  Hughes.  The  chemistry  prize  of 
J25,  offered  by  Professor  Samuel  P.  feadtler  for  knowl- 
edge of  quantitative  chemical .  analysis,  was  awarded  to 
Guy  William  Showers.  The  materia  medica  prize  of  |25, 
offered  by  Professor  Clement  B.  Lowe,  for  the  best  ex- 
amination in  materia  medica,  and  in  recognition  of  ma- 
teria medica  specimens  with  a  meritorious  thesis,  to 
Louisa    U    Escanaverino.      The    microscopical    research 
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prize,  a  compound  microscope,  offered  by  Professor  Henry 
Kraemer,  for  the  most  meritorious  thesis  Involving  orig- 
inal microscopic  work,  to  J.  A.  Martin.  The  analytical 
chemistry  prize  of  J25,  offered  by  Professor  Frank  X. 
Hoerk,  to  Maria  Dolores  Escanaverlno.  The  operative 
chemistry  prize  of  $20,  offered  by  Professor  Joseph  P. 
Remington,  to  John  Wesley  Staup.  The  Maisch  botany 
prize  of  $20  in  gold,  offered  by  Joseph  Jacobs,  of  Atlanta, 
G«.,  to  William  A.  White.  The  Mahlon  N.  Kline  theoreti- 
cal pharmacy  prize,  a  Troemner  agate  prescription  bal- 
ance, to  William  Alexander  Wallace.  The  commercial 
pharmacy  prize,  $20  in  gold,  offered  by  Professor  J.  P. 
Remington,  to  James  Russell  Graham.  The  Instructor's 
prize  of  $20,  to  Maria  Dolores  Escanaverlno.  The  Phar- 
macy Review  prize  of  $20,  to  Alexander  Wallace.  A  gold 
medal  offered  by  the  Kappa  Pel  Fraternity  for  the  high- 
est general  average  during  the  senior  year,  to  Edward 
James  Hughes.  The  special  lecture  report  prize,  $10  In 
gold,  for  the  best  written  reports  of  special  lectures,  to 
Albin  Stikarofsky.  An  Oriental  ruby,  valued  at  $50,  and 
offered  by  Colonel  H.  C.  Demmlng  for  the  best  and  most 
satisfactory  advancement  during  the  school  year,  to  Max 
Wensel  Steel. 


V.  T.  Cobb,  W.  I.  Davis,  A.  P.  Dickson,  C.  J.  Douglas,  F.  M. 
Harle,  L..  F.  Hodde,  W.  R.  Kleas,  W.  H.  Lane,  E.  C.  Law- 
hou,  L.  D.  McCormick,  R.  E.  Mann,  R.  M.  Munro,  B.  E. 
Uichards,  H.  L.  Simonds,  C.  A,  Stevenson,  Alford  Williams, 
Mrb.   Cora  Greer  Williams  and  Robt.   3.   Youngblood. 


Pittsburgh  College  of  Pharmacy. 

At  the  commencement  of  the  Pittsburgh  College  of  Phar- 
macy, University  of  Pittsburgh,  on  June  14th,  the  follow- 
ing students  were  graduated  in  pharmacy: 

W.  H.  Alleraon.  J.  R.  Ashcom,  W.  G.  Boyle,  David  Busls, 
P.  S.  Byrne.  R.  H.  Carter,  J.  M.  Conway,  Wesley  Cosser,  G. 
P.  Coulter,  R.  L.  Craven,  C.  G.  Crowthers,  L.  R.  Davles,  E. 
P.  Davis.  Flora  A.  Decker,  Hugh  C.  Dodds,  J.  O.   Eiiston,  W. 

E.  Easton.   C.   R.   Eckbert,   Philip  Ellovlch,   T.   W.   Emery.   T. 

F.  Grieff,  H.  W.  Groover,  C.  V.  Hall,  A.  J.  Hargreaves.  O'Neill 
Herring.  J.  B.  Herahberger,  E.  O.  Hindman.  Mrs.  Muriel  Hol- 
man,  F.  S.  Holmes,  C.  T.  Hooper,  J.  A.  Jackson,  J.  W.  James, 
B.  A.  Kalstone.  W.  W.  Kemble,  T.  R.  Kepple,  F.  F.  King, 
F  C  Knepi)«r,  M.  J.  Kolcun.  A.  R  Long,  C.  V.  Lange,  R  K. 
L,atshaw,  H,  J.  Levlne,  R.  O.  LJndeman,  T.  F.  Linn,  S.  A. 
Mondelstelu,  G.  Melandez,  D.  W.  MoCreery,  W.  H.  McDonnell, 
EJarl  McGrew,  H.  E.  Millard.  David  Miller,  G.  E.  Moore,  Mrs. 
*nia  P.  Mvers.  C.  I.  Nelson.  J.  T.  NIckum.  K.  U  Otto,  Gray- 
ton  Porch,  W.  W.  Poundstone,  C.  R,  Rlnehart,  Muriel  D.  Rob- 
ertson, B.  Rodriguez,  W.  R.  Rovensky,  J.  B.  Santos,  L.  F. 
Scott.  W.  H.  Seeds,  H.  L.  Selbert,  E.  M.  Shaffer,  C.  R.  Smith, 
J.  D.  Smith,  D.  R.  Stabler,  H.  A.  Starrett.  C.  S.  Suiter,  J.  S. 
Tress  J  R.  Webber,  G.  L.  Wessels.  B.  S.  Wick  and  R.  B. 
Withers. 

Certificates  of  proficiency  In  chemistry  and  materia 
medica  were  given,  to  the  following: 

C.  L.  AuBtlB,  A.  M.  Berkowitz,  Isidore  Bluestone,  W,  H. 
Chllds.  Jr.,  V.  S.  Edwards,  Jacob  Klein,  S.  R.  Morgan.  C.  S. 
Oliver,   G.   C.   Ruoff.  A.   J.   Sunendinger  and  Jacob   Stukinsky. 

The  degree  of  pharmaceutical  chemist  was  given  to  Ed- 
ward G.  Relf. 


Rhode  Island  College. 

At  the  seventeenth  annual  commencement  of  the  Rhode 
Island  College  of  Pharmacy  and  Allied  Sciences  held  at 
Providence,  June  8th,  seventeen  students  were  graduated 
in  pharmacy,  and  the  honorary  degree  of  pharmaceutical 
chemist  was  conferred  upon  Edward  T.  Colton,  who  Is 
registrar  of  the  college. 

Addresses  were  delivered  by  the  president  of  the  col- 
lege, Frank  A.  Jackson,  of  Woonsocket;  Lieutenant-Gov- 
ernor Emery  J.  Sans  SoucI,  and  by  Commissioner  of  Edu- 
cation Walter  E.  Ranger,  who  spoke  on  "Education  and 
Civic  Duty." 

Announcement  was  made  that  with  the  opening  of  the 
fall  term  in  October  the  scholarships,  amounting  to  $1000 
provided  by  the  State,  for  the  first  time,  would  be  avail- 
able. It  was  also  stated  that  the  Income  of  the  Dr.  James 
O'Hare  scholarship  of  $2000  will  also  be  available  at  the 
same  time. 

The  list  of  graduates  follows: 

Aram  Bt-nolt,  Joseph  B.  Chute.  George  N.  Dunbar.  Albert 
K.  Kvanv,  Rodolphe  J.  Frlganlt.  Edward  W.  Heaney,  George 
\V.  Hmdlp.  Theodore  A.  Hoffman.  Rudolph  A,  Houle,  Philip 
t-eFlair.m»',  flllbert  Mann.  Charles  L.  Ptetocco,  Edward  f. 
nengav..  Oscar  A.  Roberge,  Clifford  E.  Tabor.  Raymond  C. 
Vam  and  Cromwell  P.  West. 


University  of  Texas. 

The  School  of  Pharmacy  of  the  University  of  Texas 
graduated  twenty-two  students  at  Its  recsnt  commencement 
exercises.    Those  graduated  were: 

r      .    ...     ,-    ^.    B(,n(,_  o    w.  Clampltt,  W.  R,  Clayton.  W. 


St.  Louis  College. 

Prof.  George  Dock,  of  the  Washington  University  Medi- 
cal School,  delivered  the  valedictory  address  on  behalf  of 
the  faculty  at  the  fiftieth  annual  commencement  exercisee 
of  the  St.  Louis  College  of  Pharmacy,  held  at  Shelton 
Memorial  Hall,  May  24th. 

The  following  received  degrees: 

As  graduates  In  pharmacy— H.  G.  Becker,  of  Pekin,  111.;  R. 
F.    Caiopbell.    of   Colliusvllle.   III.;    H.    J.   Couch,    of   Unneue; 

A.  P.  Dlllman,  of  East  St.  Louis.  III.;  O.  R.  Dobbs,  of  St. 
Louis;  S.  E.  Elsf elder,  of  Belleville,  111.;  C.  G.  Frier,  of  Van- 
dalia.  111.;  R  C.  Glenn,  of  Oran;  L.  A.  Hlndenachv  of  Par- 
sons, ICan. :  E.  T.  Hudson,  of  Flora,  111.;  R.  R.  Johnston,  of 
Success,  Ark,;  W.  T.  Jones,  of  Jacksonville,  III.;  H.  J.  Knapp, 
Jr.,  of  Perryville;  L.  G.  Kohl,  Pb.  B.,  1915,  of  Belleville,  III.; 
R.  H.  Linhof.  of  Cora,  III.:  F.  D.  Mllner,  of  Cuba;  E.  M.  Pur- 
cell,  of  Rector,  Ark.;  H.  B.  C.  Sanders,  of  Carmi,  II).;  B.  F. 
Schiess.  of  St.  Louis;  L.  E.  Schwartz,  of  Carbondale,  III.; 
C.  R.  Sease,  of  Dixon;  J.  T.  Sheridan,  of  Cairo,  111.;  A.  L. 
Spaedy,  Ph.  V.,  1314,  of  St.  Louis;  Miss  Grace  Stelngardt,  of 
Beyrouiji,  Syria,;  W.  B.  Stirman,  of  Athens,  Texa;s;  L.  E. 
Vosque,    of   Terre  Haute,  Ind:;  J,  F.  Walser,  of  Lebanon,  and 

B.  E.  Weidle,   Jr.,  of  St.  Louis. 

As  bachelors  of  pharmacy — O.  N.  Auer,  of  Staunton.  111.;  Ed- 
ward Brockman,  of  St.  Louis;  J.  A.  Graf,  of  Alton,  111.;  C,  V. 
A.  Hagonow,  of  St.  lyouis;  Benjamin  Margulols,  of  St.  LoUis; 
W.  H.  Meyer,  of  -St.  Louis;  Philip  Neu.  of  East  St.  Louis,  111.; 
H.  D.  O'NclI,  of  Girard,  111.;  H.  W.  Peters,  of  New  Memphis, 
ill.;  L.  E. ^Prichard,  of  St.  I<ouls;  L.  H.  J.  Schuniann,  of 
Roodhouse,  III.,   and  H.   A.   Vogler,   of  New  Athens.   111. 

W.  D.  Aufderhelde  presented  the  alumni  prices  to  Jpe 
T.  Sherlden,  of  Cairo,  111,  and  W,  H.  Harper,  of  Maple- 
wood,  of  the  senior  and  junior  classes,  respectively,  for 
the  best  examinations  in  all  branches. 

Announcements  of  college  prizes  and  honors  were  inac^e 
by  Leo  Suppan,  Ph.  G. 

Prizes  awarded  to  seniors  were:  the  college  prize,  a  gold 
medal  for  the  best  examination  In  all  branches  by  a  can- 
didate for  the  degree  of  bachelor  of  pharmacy,  to  Benja- 
min Margulols,  of  St.  Louis;  a  silver  medal  for  the  best 
examination  in  all  branches  by  a  candidate  for  the  degree 
of  graduate  in  pharmacy,  to  R.  R.  Johnston,  of  Success, 
Ark.,  and  B.  B.  Weidle,  Jr.,  of  St.  Louis;  and  the  recom- 
mendation for  membership  in  the  American  Pharmaceuti- 
cal Association,  with  dues  for  1916  paid,  to  H.  G.  Becker, 
of  Pekln,  111. 

Honorable  mention  was  made  of  H  A.  Vogler,  of  New 
Athens,  111.;  H.  D.  O'Neil,  of  Girard,  111.:  L.  H.  Schu- 
mann, of  Roodhouse,  111.;  R.  H.  Linhof,  of  Cora,  111.;  O. 
R.  Dobbs,  of  St.  Louis;  H.  B.  C.  Sanders,  of  Carml,  111.,  and 
W.  B.  Stirman,.  of  Athens,  Tex. 

Prizes  awarded  to  members  of  the  junior  class  were: 
the  Edward  Malllnckrodt  scholarship  for  1916-17,  to  L.  W. 
Deck,  Girard,  111.;  the  Meyer  Brothers'  scholarship  for 
1916-17,  to  Karl  Gardner,  of  White  Hall,  111.;  and  the  J. 
S.  Merrell  scholarship  for  1916-17  to  Lawrence  Edward 
Gordon,  of  Robinson,  111. 

Honorable  mention  of  the  junior  class  Included  R.  C. 
Surman,  of  Carllnville,  111.;  Bmmett  Boone,  of  Benton- 
vlUe,  Ark.;  J.  E.  Hamilton,  of  Springfield,  Mo.;  J.  M.  Mau- 
pin,  of  Colorado  Springs,  Colo.;  H.  H.  Selbert,  of  Carbon- 
dale,  111.;  W.  C.  Good,  of  Fordland,  Mo.;  and  W.  J.  Kout- 
soumpas,  of  E>ast  St.  Louis. 

At  the  fiftieth  annual  banquet  of  the  St.  Louis  College 
held  at  the  Jefferson  Hotel,  May  Z3d,  Prof.  H.  M.  Whelpley 
acted  as  toastmaster. 

The  speakers  and  their  toasts  were: 

"The  St.  I.OU18  College  of  Pharmacy,"  by  Thos.  A.  Buck- 
land,  Ph.  O.,  M.  D.,  president:  "The  Omega  Phi  Society," 
by  li.  H.  J.  Schumann,  president,  of  Rood  House,  111.; 
"The  Alumni  Association,"  by  W.  D.  Aufderhelde,  Ph.  O., 
M.  D.,  president;  "The  Graduate  in  Pharmacy,''  by  O.  R. 
Dobbs,  of  St.  Louis;  "The  Bachelor  of  Pharmacy,"  by  L. 
E.  Prlchard,  of  St.  I^ouls;  "The  Scholarships,"  by  C.  F.  G. 
Meyer,  president  Meyer  Bros.  Drug  Company;  "Class 
Honors,"  by  Benjamin  Margulols,  of  St.  Louis.  Mo.: 
"Medals."  by  J.  T.  Sheridan,  of  Cairo,  111.;  "The  College 
Faculty,"  by  Prof.  Charles  E.  Casparl;  "Students'  Life."  by 
H.  A.  Vogler,  of  New  Athens,  III.;  "The  Medical  Profes- 
sion," by  Prof.  George  Dock,  of  Washington  University 
Medical  School;  "The  Future,"  by  W.  B.  Stirman,  of 
Athens,  Tex.;  and  "The  Class  of  1901,"  l>y  R.  B.  Schlue- 
ter.  Ph.  G.,  M.  D.  Next  followed  the  call  of  classes  from 
1866  to  1915,  inclusive. 
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Valparaiso  University. 


Sixty-odU  pharmacy  students  Just  graduated  by  Val- 
paraiso University  listened  to  an  address  by  Harry  B. 
Mason,  of  Detroit,  the  burden  of  whieh  was  summeu  up  to 
the  question,  "What  will  you  do  with  your  youth?"  Mr. 
Mason's  remarks  In  full  are  given  below: 

I  want  to  tell  you  at  the  outset  how  happy  I  am  to  be 
back  here  In  a  university  atmosphere.  It  Is  a  pleasure  to 
meet  you  gentlemen  of  the  graduating  claaa.  I  envy  you. 
It  man  at  a  similar  commencement  not  so  many  ages  ago 
that  I  sat  where  you  do,  down  there  on  one  of  those  front 
seats,  filled  with  eager  ambition  and  etralnlng  at  the 
leash.  It  WBB  a  happy  time  and  the  whole  world  was  mine 
oyster. 

The  years  that  have  flown  by  so  rapidly  since  have  all 
of  them  been  years  of  hard  work,  and  most  of  them  years 
also  of  self-denial,  of  frequent  disappointment,  of  strug- 
gle and  hardship  and  drudgery.  But  I  should,  neverthe- 
less, like  to  start  with  you  tonight  and  live  them  over 
again.  There  is  no  zest  like  the  zest  of  fighting  for  a 
place  in  the  world,  with  the  din  of  the  battle  in  your  ears, 
and  with  the  hope  of  conquest  in  your  heart! 

Yes,  you  gentlemen  are  to  be  envied,  and  I  wish  you 
were  up  here  talking  and  I  was  down  there  listening. 
Many  and  grievous  have  been  the  mistakes  I  have  com- 
mitted, and  how  I  long  for  an  opportunity  to  rectify  them! 
Give  me  another  chance  and  I  could  improve  vastly  on 
the  record.  I  see  It  all  now.  I  did  not  then.  But  it  is 
one  of  the  penalties  of  life  that  we  cannot  go  back  and 
run  the  race  over  again,  hoping  to  do  better  next  time. 
The  judges  make  their  decision:  the  event  Is  over:  the 
gates  open:  the  crowds  disperse:  and  you  must  stand  or 
fall  on  the  result! 

Gentlemen,  I  beg  of  you,  bear  this  thought  in  mind: 
force  yourselves  to  realize  the  unescapable,  the  inevitable, 
the  ruthless  fact  that  you  must  live  your  life  right  in  the 
first  place,  for  you  cannot  live  it  over  again. 

Health  and  energy,  youth  and  ambition,  are  priceless 
assets.  You  are  rich  in  capital.  You  are  richer  than  the 
boy  born  with  a  silver  spoon  in  his  mouth,  but  weakened 
by  indulgence  and  relaxation,  and  under  no  necessity  of 
developing  his  powers  by  the  compelling  need  of  using 
•  them  to  make  a  place  for  himself.  Do  not  waste  your 
capital:  do  not  squander  your  health.  Once  gone  It  will 
never  return.  Once  dissipated,  you  are  worse  oft  than  the 
man  who  has  lost  his  money.  For  money  can  be  made 
again,  but  health  can  rarely  be  restored,  youth  can  never 
be  recalled,  and  energy  and  ambition,  once  forfeited,  are 
forfeited  forever. 

Shakespeare  divides  human  life  into  seven  periods.  I 
shall  paraphrase  him  by  saying  that  In  a  man's  business 
life  there  are  three  periods.     What  are  they? 

Prom  twenty  to  thirty  or  thirty-five  is  the  first  period 
School  and  college  have  been  left  behind,  and  a  man  is 
gaining  his  experience,  developing  his  ability,  maturing 
his  judgment,  perfecting  himself  as  an  instrument  of  suc- 
cess, and  establishing  a  reputation.  This  is  the  period  of 
preparing  the  soil  and  sowing  the  seed.  From  thirty- 
five  to  fifty-five  or  sixty  Is  the  second  era — the  period  of 
harvesting  the  crop.  A  man  Is  then  filling  the  place  in 
the  world  for  which  he  has  prepared  himself,  is  using  the 
powers  he  has  developed,  and  is  reaping  the  returns  In 
money,  in  dignity,  In  respect,  in  position.  From  sixty  on- 
ward is  the  third  period.  His  powers  begin  to  wane,  he 
takes  life  easier,  he  leaves  things  more  to  his  associates 
and  successors,  and  he  sinks  gradually  into  an  old  age 
which  should  be  comfortable,  free  from  want  and  worry, 
and  rich  with  the  memories  of  a  life  well  lived  and  a 
peace  of  mind  well  earned. 

Now,  gentlemen,  you  are  tonight  face  to  face  with  the 
first  period  of  ten  or  fifteen  years.  It  is  by  far  the  most 
important,  the  most  critical  of  the  three  periods.  For  it 
Is  the  preparatory  period.  Upon  what  you  make  of  it 
win  ai)Solutely  and  finally  determine  what  the  middle- 
age  and  the  old^ge  periods  are  to  be  If  you  do  not 
«ow  the  seed  you  will  get  no  crop,  if  you  do  not  nourish 
and  tend  the  soil  you  will  gamer  no  harvest — except  a 
harvest  of  weeds. 

It  is  hard  for  a  young  man  of  twenty-one  to  realize 
these  things.  He  is  heedless  of  the  years  to  come  His 
life  is  spread  out  before  him  In  an  almost  endless  pano- 
rama, and  he  thinks  there  is  plenty  of  time  to  make 
good.     He  sees  men  attain  success  at  forty  or  fifty,  and 


he  assumes  that  the  trick  c^n  be  turned  at  any  time, 
not  knowing  that  the  man  who  becomes  influential  and 
prosperous  at  forty  is  the  m^n  who  gets  under  way  at 
twenty.  "Let  me  take  things  easy  for  a  few  years,"  he 
argues,  "and  then,  after  I  am  married  and  have  a  wife 
and  family  to  support,  and  Increasing  expenses  to  meet, 
I  can  settle  down  and  win  place  and  money.  Until  this 
time  comes  let  me  enjoy  life.  I  shall  never  be  young  but 
once." 

No,  you  will  never  be  young  but  once— that's  the  crux 
of  the  whole  argument.  Your  youth  is  your  greatest  as- 
set. It  is  your  richest  piece  of  capital.  You  will  have 
only  one,  and  it  will  go.  Heaven  knows,  all  too  quickly 
What  will  you  do  with  it?  Will  you  use  it  to  build  a 
success  upon,  or  will  you  divert  it  to  the  purpose  of  hav- 
ing a  good  Ume?  You  cannot  do  both.  You  cannot  eat 
your  cake  and  have  it,  too. 

If  you  are  going  to  develop  a  future  you  must  do  It 
now,  while  you  have  the  strength,  the  eagerness,  the 
courage,  the  endurance  of  early  life— while  you  can  sUnd 
the  hard  knocks,  while  you  can  live  frugally,  while  you 
can  go  through  the  toil  and  the  struggle  and  the  hard- 
ship which  success  demands.  If  you  do  not  develop  your 
future  now,  you  will  have  no  future.  I  wish  beyond  all 
things  tonight  that  I  could  make  you  jeallze  this  I 
wish  I  could  force  home  the  truth  so  powerfully  that  you 
would  absolutely  know  it  to  be  the  truth  and  would  be 
guided  by  it  in  your  later  activities. 

I  have  said  that  you  are  tonight  facing  the  most  im- 
portant fifteen  years  of  your  life.  I  will  say  more  than 
this:  You  are  facing  the  most  important  five  years  of 
your  life!  Why?  Because  at  twenty-five  you  have  more 
physical  strength  and  endurance  than  you  will  have  at 
thirty.  At  thirty  you  will  have  more  than  you  will  have 
at  thirty-five.  At  thirty-five  you  will  have  more  than  you 
will  have  at  forty.  I  count  myself  a  young  man.  I  have 
but  just  turned  forty.  But  I  have  found  that  I  cannot 
stand  hard  work  that  was  easy  to  me  ten  years  ago  ] 
go  home  at  night  tired  out  as  I  did  not  when  I  was  your 
age.  An  athlete  who  astonishes  the  world  at  twenty-two 
begins  to  get  pass6  at  twenty-six  or  twenty-eight,  and  at 
thirty  he  is  out  of  the  running.  The  best  of  our  youth 
is  evanescent.    It  passes  before  we  realize  it. 

F'ar,  then,  from  facing  a  long  life  of  endless  oppor- 
tunities tonight,  gentlemen,  with  plenty  of  leisure  for 
getting  under  way,  you  are  right  up  against  the  critical 
ten  or  fifteen  years,  yes,  the  critical  five  years  of  your 
entire  career.  When  you  leave  Valparaiso  tomorrow  or 
next  day,  you  will  be  face  to  face  with  your  destiny. 
You  will  start  right  in  determining  your  whole  future 
Every  day  will  count.  Every  action  will  tell.  E^rery 
month  will  send  you  further  along  the  right  road  or  back 
along  the  wrong  one,  and  in  a  very  few  years,  before 
there  is  scarcely  time  for  you  to  realize  It,  the  die  is 
cast.  Your  horoscope  is  finished.  Your  future  is  deter- 
mined. 

But  there  is  another  consideration.  The  years  between 
twenty  and  thirty-five  are  the  most  Important  in  a  man's 
careej-  not  only  because  he  has  then  the  physical  strength 
and  endurance  to  do  the  hard  work  of  foundation  build- 
ing and  to  make  a  place  for  himself.  They  are  equally 
if  not  more  important  because  they  are  the  years  when 
if  ever,  character  building  is  done.  What  you  make  of 
yourself  as  a  man  before  you  are  thirty — that  you  will 
always  be.  You  cannot  make  any  radical  change  In  your 
character  after  you  are  thirty  or  thirty-five.  Inclinations 
then  harden  Into  habits  and  throw  their  roots  down  Into 
soil  so  deep  that  they  cannot  be  torn  up  except  by  some 
great  upheaval  which  few  men  experience. 

If  at  thirty  you  are  lazy  and  shiftless;  if  you  have 
learned  to  love  ease;  if  pleasures  have  grown  to  mean 
more  than  labors;  if  present  advantage  is  placed  above 
future  benefit;  if  opportunities  have  been  made  to  wait 
for  a  later  acceptance— if  these  things  are  true  at  thirty 
they  will  always  be  true.  It  is  a  law  almost  as  invari- 
able as  the  tides  that  what  you  make  of  yourself  as  a 
man  in  the  next  ten  years  you  will  be  in  only  greater 
measure  in  the  next  fifty.  If  you  make  yourself  abler 
abler  still  you  will  continue  to  grow;  if  you  make  your- 
self weaker,  weaker  you  wlU  steadily  become  As  the 
tree  is  bent,  so  will  it  grow. 

Therefore  I  say,  the  biggest  question  you  have  to  face 
tonight,  gentlemen,  is  this:   Wtiat  will  you  do  with  your 
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youthf  Will  you  build  a  career  on  it,  or  will  you  waste 
it?  Will  you  use  it  to  assure  your  future  ease  and  com- 
fort, your  prosperity  and  happiness,  to  make  yourself  in 
your  later  years  free  from  want  and  care  and  anxiety, 
or  will  you  spend  it  riotously,  bewail  its  loss  when  it  is 
too  late,  and  make  yourself  during  all  your  middle  life 
and  old  age  a  slave  to  drudgery  and  a  prey  to  misfor- 
tune? 

What  will  you  do  u>ith  your  youth  f 
Now  in  this  race  of  life  what  determines  success  and 
what  failure?  There  are  as  many  definitions  of  success 
as  there  are  men,  and  many  attempts  have  been  made  to 
disclose  what  has  often  been  called  the  "secret  of  suc- 
cess." I  shall  enter  upon  no  philosophic  and  academic 
disquisition.  I  shall  content  myself  with  laying  down 
one  rule  of  business  life  which  no  man  can  flout  or  con- 
tradict. I  have  studied  with  absorbing  Interest  the  ca- 
reers of  many  successful  men,  some  of  whom  I  have 
known  personally,  and  I  have  come  to  the  conclusion 
that  men  usually  succeed  because  they  make  themselves 
bigger  than  the  position  they  occupy  at  the  moment,  and 
literally  demand  another  one  higher  up  the  scale.  My 
chief  advice  to  you  tonight  is  this:  Make  yourself  6i<7- 
ger  than  your  position!  If  you  will  only  remember  this 
one  sentence  you  may  forget  everything  else  I  say.  It 
is  the  very  heart  and  core  of  my  message.  Make  your- 
self bigger  than  your  position! 

This  applies  to  any  place  in  which  you  may  happen  to 
find  yourself.  It  makes  no  difference  whether  you  are 
to  become  a  clerk,  a  proprietor,  a  traveling  salesman,  an 
analytical  chemist,  an  employee  In  a  big  jobbing  or  man- 
ufacturing house,  a  department  manager,  or  what  not. 
Make  yourself  bigger  than  your  position! 

You  are  perhaps  an  employee  on  a  small  salary  in  a 
big  establishment — very  well.  Imagine  yourself  the  boss. 
What  would  you  do  to  push  the  business  if  you  were  in 
bis  shoes?  What  would  you  have  done  here  and  there, 
what  changes  would  you  make,  what  methods  apply? 
Whatever  these  things  are,  do  them — or  else  suggest 
them  to  your  chief.  Make  yourself  invaluable.  Make 
yourself  indispensable.  Do  more  than  you  are  asked  to 
do — more  than  fill  your  job! 

But  let  me  warn  you:  nine  men  out  of  ten  will  tell  you 
that  this  advice  is  all  tommyrot.  If  you  watch  them 
closely,  however,  you  will  see  that  they  are  the  nine 
failures  in  every  crop  of  ten  men — and  it  is  the  failures 
who  make  the  most  noise  and  who  are  unfortunately  lis- 
tened to  the  most  frequently.  It  Is  this  type  of  man  who 
is  always  crying  out  that  be  is  not  paid  what  be  is 
worth,  that  he  is  not  appreciated,  that  he  is  being 
"worked,"  and  that  he  does  not  propose  to  kill  himself 
until  his  employer  does  the  square  thing.  It  is  this  very 
man  who  makes  two  fatal  mistakes — mistakes  which  I 
warn  you  will  become  your  Scylla  and  Charybdis  If  you 
commit  them. 

One  of  these  blunders  is  to  adopt  the  attitude  of  the 
average  young  man  who,  when  asked  to  do  something  a 
little  unusual,  replies:  "That  is  not  my  work."  The 
other  equally  stupid  and  fatal  error  is  to  say:  "I  will 
not  earn  more  for  my  employer  until  I  get  it."  The 
youD^  man  who  commits  these  follies  Is  lost.  He  is 
gone.  Far  from  refusing  to  do  something  outside  of  his 
own  cut-and-dried  line  of  work,  the  ambitious  man  should 
welcome  with  great  Joy  an  opportunity  to  get  out  of  the 
rut.  Opportunities  are  the  steps  of  success:  they  com- 
prise the  ladder  on  which  we  climb  upward.  Opportuni- 
ties should  be  seized  with  hungry  avidity  before  they 
escape  u«  and  get  Into  the  grasp  of  other  and  wiser  men. 
As  for  the  pitiable  wail  of  the  youth  who  fears  he  will 
work  harder  than  his  salary  justifies,  I  can  only  reply 
as  the  late  Mayor  Gay  nor  did  a  few  years  ago.  He  wrote 
a  malcontent  that  "the  man  who  won't  earn  more  than 
be  gets  is  the  man  who  will  never  get  more  than  he 
earns!''  And  this  Is  the  whole  question  In  a  nutshell. 
No  sane  employer  Is  going  to  raise  your  salary  until  you 
show  him  beyond  cavil  that  you  are  worth  it.  He  is  not 
going  to  give  you  a  better  position  until  he  knows  be- 
yond any  question  of  doubt  that  you  can  fill  It.  You 
have  got  to  show  him.  and  when  you  do  you  will  get  the 
raise  or  the  promotion.  If  you  do  not  get  it  from  him 
you  will  get  it  from  somebody  else — take  my  word  for 
that  I  Every  type  of  employer,  whether  pharmacist  or 
what  not.  is  always  on  the  lookout  for  good  and  atill 


better  men,  and  you  will  not  lack  for  recognition  if  you 
deserve  it. 

The  great  trouble  is  that  most  men  do  not  deserve  rec- 
ognition. They  are  self-made  failures.  They  are  self- 
developed  "knockers."  Their  whole  philosophy  is  wrong 
— they  are  not  right  with  the  world.  They  grumble  about 
the  lack  of  appreciation  when  they  should  kick  them- 
selves all  over  the  earth  because  they  do  not  deserve  ap- 
preciation. The  world  is  full  of  such  men,  and  they 
never  once  realize  that  "the  fault,  dear  Brutus,  is  not  in 
our  stars,  but  in  ourselves,  that  we  are  underlings." 

But  even  if  you  were  not  appreciated,  even  if  you  were 
not  getting  all  you  deserved,  even  it  your  "boss"  were  a 
crank  and  an  ingrate,  I  would  still  urge  you  to  do  your 
level  best  just  the  same.  Why?  Because  after  all  you 
are  doing  it  more  for  your  own  sake  than  for  his,  and 
because  you  are  the  chief  beneficiary.  Do  you  doubt 
this?  Listen:  a  man's  chief  duty  is  to  develop  himself 
and  his  powers,  and  to  make  himself  as  fit  an  instru- 
ment as  possible  for  the  race  of  life.  There  is  only  one 
method  by  which  this  can  be  accomplished,  and  that  is 
by  exercise.  You  cannot  make  yourself  an  athlete  with- 
out training — you  know  that.  Neither  can  you  make 
yourself  a  crack  professional  or  business  man  without  an 
equal  degree  of  constant  self-improvement. 

The  more  you  use  your  strength,  the  more  it  develops. 
The  more  you  employ  your  brain,  the  better  it  serves 
your  purpose.  The  faster  you  put  your  ideas  into  prac- 
tice, the  more  rapidly  other  ideas  throng  in  and  take 
their  places.  Capacity  grows  by  what  it  feeds  upon.  If 
a  man  wants  to  develop,  if  he  wants  to  stretch  and  meas- 
ure up  to  bigger  things,  there  is  positively  only  one  way 
he  can  do  it,  and  that  is  by  performing  every  duty  the 
very  best  he  knows  how,  keeping  his  eyes  peeled  for  op- 
portunities seizing  upon  them  with  hungry  eagerness, 
using  his  brains  constantly,  conceiving  and  executing 
new  plans,  endeavoring  always  to  effect  improvements, 
thinking,  working,  striving  all  the  time.  Men  grow  by 
using  their  strength.  Nothing  develops  power  but  the 
constant  exercise  of  it. 

If  you  develop  your  capacities,  if  you  make  yourself 
bigger  than  the  place  you  occupy,  if  you  more  than  fill 
your  job,  another  place  will  be  opened  unto  you — some- 
where, somehow.  Do  not  doubt  this  for  an  instant.  If 
your  present  employer  does  not  know  a  good  thing  when 
he  seee  it,  there  are  plenty  of  other  people  who  do. 

I  know  something  about  the  market  for  good  men.  I 
know  several  ambitious  proprietors  of  drug  stores  who 
would  open  one  or  two  or  three  more  establishments  If 
they  could  find  clerks  capable  enough  to  act  as  managers. 
I  know  several  proprietors  of  "chain"  stores  throughout 
the  country  who  are  constantly  on  the  lookout  for  mana- 
gers, department  heads,  and  other  men  out  of  the  ordi- 
nary. I  might  tell  you  about  the  man  who  fills  the  big- 
gest position  in  American  pharmacy.  Let  me  say  to  you 
that  his  chief  problem,  the  hardest  nut  he  has  to  crack, 
lies  in  the  difficulty  of  getting  suitable  understudies  for 
every  important  position  in  the  house. 

These  things  are  true,  and  I  know  they  are  true.  I 
know  that  employers  in  every  line  are  constantly  on  the 
hunt  for  crack  men.  Do  not  listen  to  the  croakers.  Do 
not  take  the  advice  of  the  failures  In  life.  There  never 
was  a  time  in  the  history  of  this  country  when  opportuni- 
ties for  the  young  man  were  so  good.  We  hear  much 
about  the  "good  old  days, "  but  they  are  good  in  retrospect 
only.  This  Is  the  best  year  in  the  world's  history,  and 
this  is  the  best  minute  in  the  year.  If  money  is  your 
ambition,  you  can  make  more  now  than  your  father  waa 
able  to  make  fifty  years  ago.  If  business  success  is  your 
ideal,  you  can  build  up  a  bigger  store,  and  a  larger  group 
of  stores,  than  was  ever  possible  before.  If  profeesional 
pharmacy  is  your  goal,  the  present  size  of  our  ciyes 
make  it  possible,  as  It  never  was  before,  to  establish  a 
few  strictly  professional  shops  In  each  large  town.  If 
you  become  a  salaried  man,  it  is  the  simple  truth  that 
never  was  there  a  time  when  keen  men  were  in  such  de- 
mand, and  when,  if  they  were  able  to  deliver  the  goods, 
they  could  obtain  so  large  an  Income.  A  salaried  man 
today,  in  almost  any  line  of  business,  can  earn  far  more 
money  than  the  proprietor  of  the  business  himself  waa 
able  to  make  in  the  good  old  days  which  some  people 
love  to  talk  about. 
But  I  fear  I  have  talked  too  long.    I  have  talked  much 
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longer  ttifto  I  Intended  to.  Out  of  all  I  have  said,  how- 
ever, I  would  like  it  poflslble  to  force  home  these  truths: 
the  next  five,  or  ten,  or  fifteen  years,  gentlemen,  are  go- 
ing to  be  your  critical  years:  they  will  determine  abso- 
lutely what  you  are  to  be  throughout  the  remainder  of 
your  lives.  It  Is  during  these  years  that  you  will  be  ma- 
turing your  powers,  developing  your  character,  and  mak- 
ing yourself  an  instrument  fit  for  the  successful  struggle 
of  life.  How  shall  you  use  these  years  in  a  business  way 
to  the  best  advantage?  By  more  than  filling  your  job — 
by  giving  your  best  always  and  everywhere — by  seizing 
upon  every  opportunity  and  making  the  most  of  it — by 
proving  yourself  bigger  than  your  position. 

It  you  do  these  things  there  will  be  no  doubt  whatever 
about ,  your  future  and  about  your  standing  among  the 
rjuiks  of  men.  My  one  wish  tonight  is  that  you  will  all 
deserve  success,  for  if  you  deserve  it  you  will  get  it. 


Massachusetts  Firm  to  Establish  Drug  Chain  in 
Cuba. 

Morsomme,  Bailey  &.Co.,  of  Worcester,  Mass.,  a  new  com- 
pany incorporated  in  that  State,  w*th  a  capital  stock  of 
$25O,0DQ,  plan  to  est&blish  a  chain- of  twelve  retail  drug 
stores  in  Cuba 

.Th^ .plans  are. for  wholesale  distributing  stations  at  Ha- 
vana axid  Santiago,  and  retail .  stores  also  in  these  cities 
and  the  other  large  towns,  namely,  Camaguey,  Cardenas, 
Cienfuegos,  Guanabacoa,  Marianas  Beach,  Matansas  and 
Santa  Clara. 

H.  G.  Morsomme,  of  Worcester,  is  president,  and  C.  F. 
W.  Bailey  is  treasurer  of  the  corporation.  If  the  company 
la  successful  la  Cuba,  it  is  understood  that  it  will  in  time 
es^bllsh  stores  throughout  the  West  Indies,  and  eventu- 
ally in  South  American  countries. 


Revised  Statement  Concerning  Proprietary 

Remedies. 

Referring  to  a  statement  appearing  in  last  month's  Cir- 
cular, Fred  K.  Fernald,  chairman  of  the  committee  on  re- 
quirements of  the  Proprietary  Association,  writes  as  fol- 
lows: 

You  state  correctly  that  the  number  of  samples  collected  by 
the  committee  from  members  of  the  ajssociation  is  l,<ns,  and 
also  you  state  correctly  that  of  these,  611  preparations  have 
been  examined.  The  last  paragraph,  however,  to  the  effect 
that  4S0  were  found  to  contain  hablt-forming  drugs  and  alco- 
hol, of  which  127  were  for  externaj  use,  conveys  the  impres- 
sion that  this  number  was  from,  the  611  preparations  exam- 
ined, which  is  not  the  fact.  Pour  hundred  and  eighty  prepara- 
tions out  of  1,078  specimens  were  found,  upon  examination  of 
the  labels,  to  contain  drugs  whose  presence  is  required  to  be 
stated  on  sucli  labels  under  the  food  and  drugs  act. 


The  Journal  class  of  the  University  of  Washington 
School  of  Pharmacy  has  been  devoting  considerable  atten- 
tion to  the  study  of  the  price-maintenance  bille  which  are 
now  before  Congress.  An  interesting  feature  of  the  work 
of  the  course  I  was  the  debate  as  to  whether  the  manufac- 
turer of  a  trade-marked  article  should  have  the  right  to 
maintain  Its  retail  price.  AflBrmative  was  taken  by  Claude 
Hope  and  Everett  Peterson.    The  affirmative  won. 

Dr.  J.  B.  Justice,  of  Clarksville,  Tenn.,  a  member  of  the 
board  of  pharmacy,  has  disposed  of  his  interest  in  his  drug 
store  to  J.  M.  Dickson,  G.  M.  Sadler  and  S.  E.  Hunter,  pro- 
prietore  of  the  Dickson-Sadler  Company.  Mr.  Justice  will 
remain  with  the  firm. 

Fire  in  the  basement  of  one  of  Murgittroyd  Drug  Com- 
pany's stores  at  Spokane,  Wash.,  on  May  17th,  caused  an 
estimated  loss  to  the  store  and  building  o{  ?150,000.  Fifty 
firemen  were  overcome  by  fumes  from  the  chemicals. 

Three  hold-up  men  succeeded  on  May  31st,  in  robbing 
the  cash  register  of  Ritter  &  Bohland's  store,  at  New  Or- 
leans, of  $168,  and  taking  from  Mr.  Ritter,  at  the  same 
time,  a  gold  watch. 

Nelson-Baker  Company,  of  Detroit,  has  reduced  the 
working  hours  of  the  plant  approximately  10  per  cent.,  sal- 
aries remaining  the  same. 

Alba  C.  Booth  has  acquired  control  of  the  Park  Drug 
Stbre.  at  Burlington,  Vt... a  store,.eetablished  seventy-five 
years  ago. 

Thomas  Pinkerton,  of  FYanklln,  Tenn.,  has  recently  in- 
stalled a  model  drug  store.  N^shyille  papers  speak  highly 
of  it. 


Obioiaries. 

Louis  H.  BovLB,  of  Stoughton,  Maas.,  died  June  4th, 
in  his  thirty-seventh  year. 

JosEvu  Delokfano,  a  druggist  of  Boston,  Mass.,  died 
there  May  23d,  aged  thirty-one  years. 

George  Mobris  i£cKEi.s,  a  member  of  the  firm  of  Elckele 
Brothers,  of  Mechanlcsburg,  Pa.,  died  May  23d.  Mr. 
Eckels  was  born  in  Mechanlcsburg,  April  29th,  1857,  and 
for  thirty  years  was  engaged  in  the  drug  business.  He 
was  both  pharmacist  and  physician,  having  been  gradu- 
ated In  medicine  from  the  University  of  Pennsylvania  In 
1885.  He  had  served  two  terms  in  the  legislature  of  his 
State. 

George  E.  Fairbankh.  w^o  had  been  in  the  drug  busi- 
ness at  Worcester,  Mass.,  from  1852,  until  four  years  ago, 
died  there  May  19th  in  his  seventy-ninth  year. 

Jambs  Feeney,  a  well-known  retired  pharmacist  of 
Staten  Island,  died  in  the  Smith  Infirmary,  Richmond 
borough,  May  30th,  as  the  result  of  injuries  sustained 
from  being  struck  by  an  automobile  recently.  Mr.  Feeney 
was  seventy-four  years  of  age. 

Ranney  G.  Foster,  of  New  Hartford,  Mass.,  died  June 
8th. 

J.  E.  Geeoort,  a  pharmacist  of  Pottsville,  Pa.,  died 
there  May  29th,  after  an  illness  of  several  months. 

F.  L.  Hooper,  proprietor  of  a  drug  store  in  Helton,  S.  C, 
died  there  May  29th.  Mr.  Hooper  had  been  in  business 
in  Belton  for  sixteen  years.  He  leaves  a  wife  and  five 
children. 

Isaac  S.  Isi^aelson,  of  Brooklyn,  died  June  11th.  He 
was  born  at  Simbirsk,  on  the  River  Volga.  Russia,  and 
had  been  a  resident  of  Brooklyn  for  twenty-five  years 
He  is  survived  by  his  wife,  a  son,  and  four  daughters. 

Thomas  H.  Keixey,  a  well-known  druggist  of  Boston, 
died  May  21st.  He  was  forty  years  of  age  and  is  sur- 
vived by  his  wife,  a  son  and  a  daughter. 

Thomas  Lewis,  of  Laporte,  Tex.,  died  June  7th  In  his 
sixtieth  year.    He  is  survived  by  a  daughter. 

WiujAM  Low,  who  had  been  in  the  drug  business  at 
Dormont,  Pa.,  for  the  past  twenty  years,  died  there  June 
8th,  in  his  fifty-seventh  year. 

John  H.  Lucas,  of  the  Lucas  Drug  Company,  of  Iron- 
ton,  Ohio,  died  May  27th. 

Russell  W.  Manek,  who  had  been  In  the  drug  business 
at  Burlington,  Vt.,  for  a  short  time,  retiring  to  accept  the 
position  of  manager  of  the  dyeing  department  in  a  large 
mill  in  Massachusetts,  died  at  Burlington,  June  3d,  in  his 
thirty-ninth  year. 

Charles  May,  owner  of  the  May  drug  store,  of  Clover- 
dale,  Cal.,  died  May  19th,  in  his  thirtieth  year. 

Henry  C.  Pomeroy,  a  retired  druggist  of  Indianapolis, 
Ind.,  died  there  May  29th.  Mr.  Pomeroy  was  born  in 
Flndlay,  Ohio,  in  1858,  and  moved  to  Indianapolis  In 
1873. 

Charles  H.  Raudenbush,  of  Reading,  Pa.,  died  June 
10th, 

S.  T.  N.  Smith,  at  one  time  owner  of  a  pioneer  drug 
store  in  Silver  City,  Idaho,  died  there  May  16th.  Mr. 
Smith  was  born  in  Meddykemps,  Me.,  November  Zlst, 
1842.    He  went  West  In  1863. 

EniATT  E.  Terrell,  a  well-known  druggist,  of  Flndlay, 
Ohio,  died  May  loth.  He  had  been  in  business  there  for 
the  past  twenty-six  years.  He  is  survived  by  three  chil- 
dren. 

Thomas  R.  Thornbubgh,  who  for  thirty  years  had  con- 
ducted a  drug  store  at  Indianapolis,  Ind.,  died  there  May 
15th.  Mr.  Thornburgh  was  born  in  Hagerstown,  Ind., 
fifty-three  years  ago,  and  went  to  Indianapolis  when 
young.  His  education  in  pharmacy  was  received  at  the 
University  of  Michigan.  He  is'  survived  by  his  wife,  a 
son,  and  a  daughter. 

S.  H.  WauEneu,  a  druggist  of  San  Jos6,  Cal.,  died  May 
16th,  aged  eighty-three  years.  Mr.  Wagener,  who  was  a 
Mason,  was  tendered  a  banquet  on  his  last  birthday,  at 
which  were  present  many  of  the  most  notable  Masons  in 
the  State. 

WnxiAM  B.  Whiteside,  who  In  his  earlier  business  life 
had  been  engaged  in  the  drug  business  in  Baltimore,  died 
there  June  3d  In  his  sixty^seventh  year. 


Drug  Store  Merchandising 


Practical  Drug:  Advertising  Construction. 

By  W.  Cusment  Moore. 

There  are  a  great  variety  of  things  to  be  considered  in 
the  preparation  of  drug  advertising.  Thus,  early  In  our 
advertising  experience,  we  meet  with  a  problem  which  ap- 
parently is  easy  to  solve,  but  which,  owing  to  that  fact 
is  apt  to  cause  us  a  great  deal  of  trouble.  During  the 
writer's  experience  in  general  advertising,  criticism  and 
placing,  he  has  often  had  occasion  to  present  to  advertis- 
ers opportunities  for  securing  a  certain  advertising  space 
in  various  publications  at  a  reduced  rate,  and  if  the  offer 
was  five  lines,  nine  out  of  every  ten  accepting  the  proposi- 
tion on  an  average  would  send  from  30  to  35  words;  al- 
ways a  word  or  so  more  than  the  space  allowed. 

Evidently  these  same  advertisers  were  well  satisfied 
with  their  efforts  in  placing  such  a  closely  computed  ad- 
vertisement; even  though  they  were  very  much  dissatis- 
fied with  the  results  from  the  advertising  thus  placed.  A 
similar  incident  happened  only  a  few  days  ago.  A  con- 
cern received  In  their  art  department  an  order  for  a  three- 
inch  designed  advertisement.  The  advertisement  was  al- 
ready filled  to  the  brim  with  reading  matter  set  In  agate 
type,  still  the  advertiser  wanted  the  whole  thing  in  a  de- 
sign and  desired  to  add  twenty-five  words.  Happily,  how- 
ever, the  advertising  concern  was  able  to  persuade  him  to 
allow  It  to  cut  out  unnecessary  wording,  and  a  good  clear 
advertisement  was  the  result. 

The  best  way  to  look  up  the  purchasing  of  a  certain 
space  in  a  periodical  is  not  in  the  light  of  how  much  you 
oa.n  get  into  that  space,  but  how  that  space  can  be  utilized 
to  the  best  advantage.  If  you  can  get  all  you  think  Is  nec- 
essary into  a  half  dozen  words,  do  not  under  any  consid- 
eration say  any  more,  but  have  those  put  in  sight. 

In  the  proper  filling  of  space,  we  must  look  at  the  issue 
from  all  sides,  the  typographical  display,  which  Includes 
the  manner  In  which  you  want  the  advertisement  set,  size 
of  display  and  body  type;  the  number  of  important  words 
to  be  displayed  and  the  manner  of  displaying  them;  the 
general  order  of  the  advertisements  similar  to  yours 
which  are  to  appear  In  the  same  Journal;  the  class  of  read- 
ers among  which  the  journal  circulates,  whether  they  are 
close  and  attentive  readers  or  not;  and  the  general  ap- 
pearance of  the  paper  itself.  All  of  these  points  are 
worthy  of  the  closest  consideration.  That  is  why  the  ser- 
vices of  an  advertisement  writer  and  general  advertising 
man  is  worth  the  money  he  asks  for  advice  in  this  work. 
He  is  constantly  in  touch  with  trade  conditions  and  on 
the  alert  for  the  consideration  of  these  points.  It  is  his 
business. 

Be  careful,  then,  to  have  your  drug  advertisement  as 
clear,  concise,  short  and  convincing  as  it  is  possible  for 
you  to  make  it.  After  it  is  first  written,  run  through  It, 
re-wrlte  it  and  run  over  it  again,  then  maybe  it  will  pay 
to  re-wrlte  again,  and  after  repeating  these  efforts  five  or 
six  times  if  you  are  still  dissatisfied,  you  bad  better  send 
it  to  an  expert.  Above  everything  else,  do  not  send  an  ad- 
vertisement out  until  you  are  well  satisfied  with  it  your- 
self. Do  not  simulate  the  pig  and  "eat"  more  of  your  ad- 
vertising space  than  is  good  for  your  digestion  and  your 
pocket-book. 

In  the  advertising  business,  there  is  every  reason  for 
us  to  be  prompt  in  deciding,  and  prompt  in  relation  to  our 
I  iiHtomers. 

The  subject  commands  our  attention  first  of  all  In  regard 
to  preparing  copy  for  advertisements  and  the  forwarding 
of  the  same  to  the  publications  in  which  they  are  to  ap- 
pear.  Unless  a  series  of  advertisements  are  sent,  say,  ten 
or  twelve  on  a  sheet,  to  the  publisher  on  a  contract  basis, 
and  each  advertisement  numbered  so  that  the  compositor 
may  know  just  which  advertisement  he  is  to  use  for  the 
forthcoming  ten  or  twelve  issues;  unless  this  is  done  (and 


very  few  small  dealers  do  this),  there  should  be  a  careful 
record  kept  of  the  dates  of  closing  of  forms  followed  by 
the  various  publications,  and  all  "copy"  for  advertisements 
or  changes  In  advertisements  should  be  mailed  to  these 
Journals  at  least  ten  or  fifteen  days  before  the  date  of 
closing  with  monthlies,  and  always  a  week  in  advance 
with  weeklies.  If  this  be  done,  let  us  note  the  manner  in 
which  these  advertisements  are  treated.  First  of  all,  they 
are  read,  corrected,  punctuated,  and  planned  out  by  an  eah 
perienced  "ad"  man,  then  sent  to  the  "ad"  compositor,  who 
will  place  them  in  type  with  the  greatest  possible  care;  a 
proof  is  taken  and  a  proof  reader  carefully  renders  the 
advertisement  perfect.  All  of  this  care  is  taken  with  each 
of  the  early  advertisements,  because  everybody  has  the 
time.  But,  on  the  other  hand,  during  the  days  of  closing 
forms  there  is  always  a  rush,  everybody  Is  busy,  and  late 
(jOpy  has  a  bare  possibility  of  being  any  more  than  thrown 
together,  and  the  advertiser  must  suffer  the  loss  of  the  Im- 
perfection of  his  advertisements. 


Turning  Spare  Time  into  Cash. 

By  L.  F.  Mann.  ,     ,    ,  , 

One  of  the  big  reasons  why  so  few  druggists  rise  above 
the  average  is  because  they  waste  so  much  time.  The 
proprietor  often  finds  himself  without  anything  in  par- 
ticular to  do — that  is,  he  is  not  busy  waiting  on  customers 
ot  doing  other  routine  work,  and  the  proper  utiliziag  of' 
this  time  is  far  more  Important  than  is  generally  rec- 
ognized. Time  squandered  is  money  thrown  away,  and  no 
merchant  can  afTord-to  be  extravagant  along  this  line; 

When  things  are  a  little  quiet  and  customers  are  hot 
crowding,  is  a  splendid  time  to  prepare  advertising  copy. 
Instead  of  following  the  time-worn  custom  of  waiting  uil- 
til  the  printer  calls  and  then  hurriedly  throwing  some- 
thing together  as  an  excuse  for  an  advertisement,  isn't  It 
much  better  to  have  the  copy  carefully  worked  out  in 
advance?  Your  advertisement  is  then  the  product  of  in- 
telligent thought  and  ought  to  get  results.  By  working 
ahead  in  this  manner  you  have  time  to  consider  your  ad- 
vertising from  every  angle  before  it  is  printed.  You  may 
be  able  to  think  up  catchy  headlines  and  add  little  touches 
of  Interest  here  and  there. 

These  dull  periods  may  also  be  well  utilized  in  increas- 
ing your  selling  efficiency  by  making  a  careful  study  df 
your  stock.  Stop  and  think  of  some  of  the  sales  you  have 
lost  recently — analyze  the  cases  in  point,  discover,  if  p6s- 
Eible,  the  reason  the  deal  fell  through,  then  prepare  your- 
self against  a  similar  happening  in  future. 

If,  for  Instance,  the  price  objection  proved  your  stum- 
bling block,  think  over  the  arguments  you  used  and  see 
where  they  can  be  strengthened.  Ix)ol<  at  the  article  in 
question  from  every  angle,  carefully  considering  Its  merits 
and  then  frame  a  selling  talk  that  will  so  forcibly  present 
these  desirable  features  that  the  price  will  be  relegated  to 
a  position  of  minor  importance. 

Another  splendid  way  to  put  in  spare  time  is  to  go 
through  copies  of  all  your  formulas  and  make  notes  of 
the  numbers  and  pages  on  which  are  certain  points  which 
you  can  use  to  advantage  from  time  to  time,  and  classify 
them  so  that  they  may  be  found  readily  as  occasion  to 
refer  to  them  arises. 


The  Spurloch-Neal  Company,  a  wholesale  drug  concern 
of  Nashville,  Tenn.,  recently  nsed  a  page  of  advertising 
space  in  a  newspaper  to  inform  the  public  as  to  the  rea-- 
sons  retailers  now  charge  more  for  drugs. 

The  druggists  of  Haverhill.  Mass.,  are  considering  the 
formation  of  an  association.  At  a  meeting  recently  hqld 
committees  were  annotntad  tn  further  tha  nrotnrt. 
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In  Advertising,  the  Higher  the  Cost  the  Lower  the  Price 

That  it,  if  it  it  bought  right  and  used  right;  and  advertising  that  is  not  bought  right  and  used  right 
it  apt  to  be  dear  at  any  price.  PubHcity  that  it  purchased  because  it  is  cheap,  generally  turns  out  to 
be  alfout  as  satisfactory  as  a  house  and  lot,  a  rain-coat  or  a  dozen  eggs  bought  solely  for  the  same  rea- 
son. A  concrete  example  it  here  given  to  illustrate  this  point.  The  man  who  must  economize  in  his 
advertising  outlay  should  be  sure  that  he  does. 


In  advertising  circles  there  is  a 
common  saying  that  more  advertis- 
ers are  killed  by  under-advertising 
than  by  over-advertising. 

A  new  manufacturer  wants  to 
start  in  an  advertising  campaign. 
He  has  only  just  enough  capital  to 
carry  on  his  business.  He  wants  to 
make  the  advertising  pay  for  itself 
as  he  goes  along.  Therefore,  he  fig- 
ures carefully  on  a  minimum  of  ad- 
▼ertieing.  It  usually  is  not  enough 
to  make  his  business  successful. 

Usually,  also,  it  starts  out  in  too 
radical  a  manner.  The  manufac- 
turer expects  too  much  from  his  ad- 
vertising. He  therefore  picks  out 
the  most  extreme  and  radical  thing 
that  can  be  eaid  about  his  goods  and 
puts  that  into  the  advertising.  No 
matter  what  he  might  say  with  small 
space  in  a  few  publications  the  busi- 
ness would  hardly  show  the  effects 
immediately.  Hence,  the  wise  thing 
to  do  would  be  to  take  what  the  rail- 
road man  calls  "the  long  haul." 
That  is,  he  should  take  the  advertise- 
ment which  would  look  -well,  which 
would  carry  one  good  idea,  which 
would  be  the  beginning  of  consistent, 
persistent  advertising  to  make  his 
firm  well  known  to  the  public,  and 
Dot  expect  very  much  from  it. 

A  father  does  not  expect  very 
much  from  his  boy  the  first  week 
that  he  is  out  of  school  and  in  busi- 
ness. If  the  Ijoy  is  not  discharged 
for  incompetency  the  first  week,  the 
father  is  happy.  If  at  the  end  of  six 
months  the  boy  gets  a  $2  raise  in  his 
w<\ge8,'  the  father  is  very  happy.  It 
at  the  end  of  two  years,  tne  boy  is 
promoted,  the  father  thinks  that  his 
son  is  a  world  beater. 

This  is  because  the  father  knows 
that  progress  in  business  is  slow — 
that  no  young  man  can  jump  from 
the  bottom  to  the  top  in  one  month. 
or  one  year  or  five  years — and  stay 
at  the  top. 

The  same  view  should  be  taken  of 
advertising.  The  best  memory  in- 
struction teaches  us  that  we  should 
associate  some  definite  thing  with 
each  fact  which  we  have  to  remem- 
ber. By  this  association  of  ideas  we 
can  immediately  call  to  mind  what 
we  are  trying  to  remember. 

In  advertising,  each  advertiser 
must  allow  time  for  the  public  to 
have  some  experience  with  his  store 
or  get  some  idea  from  his  advertise- 
ments, or  to  become  used  to  his  style 
of  advertising,  or  to  his  name,  or  sig- 
nature, or  location,  or  the  look  of  his 
store,  or  the  politeness  of  his  clerks, 
or  the  kind  of  goods  that  he  sells,  in 
order  that  they,  when  they  see  each 
new  advertisement  put   out   by  him, 

will     associate     that     advertisement 


By  M.  p.  Qould. 

with  some  experience  of  theirs,  In 
connection  with  his  store  or  firm. 

As  that  association  of  memory  and 
ideas  gathers  around  his  advertis- 
ing, it  becomes  more  and  more  profit- 
able. 

A  silverware  manufacturer,  five  or 
six  years  ago,  began  to  publish  ad- 
vertisements showing  silverware  on 
the  top  of  a  table  which  was  dressed 
with  attractive  linen.  He  kept  show- 
ing more  and  more  silverware  on 
beautiful  tables  with  beautiful 
doilies.  At  the  end  of  five  years  he 
had  changed  the  style  of  plated  sil- 
verware— changed  the  method  of  or- 


way  to  advertise,  but  at  the  end  of 
five  years  it  had  proved  to  be  the 
cheapest  way  that  he  could  have  ad- 
vertised— it  was  the  most  effective 
way.  That  advertiser  is  now  recog- 
nized as  the  most  successful  silver- 
ware advertiser.  No  one  can  deny 
that  he  was  very  shrewd  in  his  ad- 
vertising— very  far-sighted,  that  he 
chose  a  slow,  sure  and  extremely 
profitable  way  to  make  himself  the 
leader  of  his  trade. 

Some  other  manufacturer  would 
have  used  "get-rich-quick"  advertise- 
ments and  would  have  made  his  firm 
look  like  a  second-rate  house  which 


Our  Soda 

Fully  Satisfies  Every  Hot  Day  Appeal  for 
a  Deliciously  Gold  Thirst  Quencher. 

Soda  by  name  may  be  anything  by  nature.  Here, 
however,  soda  represents  everything  that  is  BEST 
in  deUcious,  hot  day,  fizzy  drinks.  And  we  have 
all  kinds,  too. 

Favored  for  Purity  and   Pleasing 
Service 

Just  so  pure  as  to  leave  nothing  to 
be  desired.  Rich  and  liberal  in 
flavor.  Served  in  a  pleasing  way 
as   WE   would   like   to  be  served. 

For  Real  Hot  Weather  Drink   Pleasures 
Meet  and  Treat  Here. 


Plain  Drinks 
Egg  Drinks 
Ades  and  Ales 
Ice  Cream 
Sundaes 


Percolator  Pharmacy,  2  Amino  St. 


namenting  a  table  with  doilies  and 
silverware — changed  the  standing  of 
older  and  bigger  manufacturers — 
made  plated  ware  more  popular, 
whether  it  was  his  plated  ware  or 
somebody's  else.  He  did  all  of  this 
by  just  continuously  showing  pic- 
tures which  would  associate  them- 
selves in  the  public  mind  with  beau- 
tiful dinner  tables. 
Now,  that  was  the  more  expensive 


never  could  have  taken  the  lead. 

The  common  thing  is  always  cheap. 
In  advertising  it  is  the  dearest  thing 
you  can  buy.  Advertising  is  intend- 
ed to  idealize  what  it  is  trying  to 
sell.  Advertising  has  won  its  success 
by  making  things  look  attractive, 
new,  different,  more  desirable.  It  Is 
dressing  up  in  "Sunday  clothes." 
It  Is  putting  your  best  foot  forward. 

If,  then,  you  use  common  advertis- 
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Beauty 
at  the 
Bath 


If  it  were  not  for  the  daily  bath  there  would  be  little 
real  beauty,  indeed.  So  let  us  consider  the  bath 
that  is  advantageous  to  beauty  or  skin  clarity  and 
pleasure  likewise. 

So  many  things  you  need 
for  home,  travel  or  vacation 

We  carry  a  big  line  of  bathing 
needs  for  tub,  ocean,  lake  or  river. 
Fine  quality  to  be  sure — we  do  not 
deal  in  "worthless"  goods.  Prices 
right  for  BETTER  grade. 


Bath.  Soaps 
Brushes 
Loofahs 
Sponges 
Toilet  Waters 
Talcums 
Bath  Salts 


Percolator  Pharmacy 

2  Amino  Street 
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very  good  example  of  a  thing  which 
is  happening  in  the  advertising 
world  every  day;  it  shows  that  the 
more  expensive  advertising  is  the 
cheaper. 

Very  often  an  advertiser  will  say, 
"Yes,  I  believe  in  high  quality  and 
multi-color  advertising,  and  have 
been  looking  forward  to  the  time 
when  I  could  afford  it."  Such  a  man 
often  misses  the  mark  entirely.  If 
he  must  economize,  then  if  color  ad- 
vertising is  actually  cheaper  (judged 
by  returns)  than  black-and-white  ad- 
vertising—he should  take  color  ad- 
vertising before  black  and  white,  be- 
cause it  is  less  expensive  for  the  re- 
sults which  it  produces. 

Just  so,  If  an  advertiser  has  only  a 
little  money  to  spend,  he  should  buy 
that  kind  of  advertising  which  will 
produce  the  most  returns  at  the 
least  cost.  Of  course,  all  advertising 
should  be  bought  on  the  basis  of  get- 
ting what  you  can  afford.  No  adver- 
tiser can  afford  to  be  wasteful  or  ex- 
travagant in  his  advertising  pur- 
chases. The  experienced  advertiser 
buys  high  quality  and  high-priced 
advertising  because  he  knows  that  it 
is  the  most  successful  as  well  as  the 
least  expensive  in  proportion  to  the 
sales  which  it  makes.  He  does  not 
buy  it  because  he  "can  afford"  to  buy 
it.  He  buys  it  because  it  is  a  better 
bargain  to  buy  than  dull,  uninterest- 
ing, common  advertising. 

I  trust  that  I  have  made  the  point 
clear  that  I  set  out  to  explain.  It  is 
a   practical  point.      It    is  a  question 


Ing,  it  becomes  first  of  all  uninterest- 
ing, which  means  unattractive — that 
means  that  people  will  not  read  it, 
and  If  advertising  is  not  read  it  is  of 
no  value. 

In  order  to  get  uncommon  adver- 
tising you  must  pay  a  price  that  will 
command  new  things,  different 
things,  neater  things,  more  artistic 
illustrations,  better  printing,  finer 
coloring,  more  appealing  ideas. 

In  trying  to  get  advertising  results 
by  mail  the  mail-order  houses  study 
very  carefully  the  kinds  of  mailings 
which  will  be  read  by  the  largest 
number  of  people.    For  example — 

Suppose  that  a  mail-order  house 
had  a  list  of  10,000  names,  and  sup- 
pose that  it  was  selling  a  shirt  waist 
at  $4.75.  It  would  send  the  mailing 
out  with  a  1  cent  stamp — 10,000 
envelopes  at  1  cent  each  is  $100. 
Suppose  that  it  cost  |50  to  handle  the 
mailing.  Suppose  that  the  manager 
was  considering  whether  he  should 
spend  $175  to  print  the  circular  in 
one  color  or  whether  be  should  spend 
$225  (only  $50  more)  to  print  the 
circular  in  three  colors. 

Now,  a  three-color  circular  might 
bring  300  orders  (that  Is,  orders  from 
3  per  cent,  of  the  people  solicited), 
while  a  one-color  circular  might 
bring  only  200  orders  (or  2  per 
cent.)  At  $4.75  per  waist  200  orders 
would  be  $950  as  a  result  of  the  ex- 
penditure of  $325,  but  a  3  per  cent, 
return  would  mean  300  orders,  or 
$1,425,  for  an  expenditure  of  $375. 
This   is  a    practical    example  and   a 


Save  a  small  place 

in  your  baggage 

for  a  Camera 

CUMMER  time  is  camera 
time,  of  course.  Every- 
body really  wants  a  camera — and 
we  have  cameras  at  prices  adapt- 
ed to  YOUR  ability  to  buy- 
small   ones    for    the    children. 

Photo  Supplies 
For  ANY  Camera 

Correct  materials  for  taking;, 
making  and  finishing  GOOD 
pictures.  High  Quality — the 
RIGHT  goods  to  use  with 
ANY  camera. 

Bring  your  films 
back   to  us 

Developing  and  printing  work 
of  high  order.  Bring  all  films 
here.  Save  your  vacation  films 
and  let  us  develop  them. 

Percolator      Pharmacy 
2  Amino  Street 


Just 
Medicines 

For   Summer 

TN  this  warm,  prettylweathcr 
we  all  hnpe  to  avoid  illness, 
but  accidents  will  happen.  See 
that  home,  traveling  bag,  trunk 
or  vacation  kit  is  stocked  with 
QUALITY  medicines  and 
emergency  needs.     We  suggest 

Liniment, 
Peroxide, 
Cotton, 
Bandages, 
and 

Applications' for 
Mosquito  Bite, 
Insect  Sting  and 
Poison  Ivy. 

Percolator      Pharmacy 
2  Amino  Street 
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which  every  advertlBer  must  answer 
and  keep  answering  until  bis  mind 
ig  thoroughly  convinced  as  to  what  is 
the  most  profltable  way  for  him  to 
advertise.      Until    a    man    has'  had 


wide  enough  experience  to  know 
what  Is  most  profltable,  he  is  not  in 
a  position  to  judge  accurately.  Those 
who  use  color  in  advertising,  and 
those  who  use  high  quality  In  adver- 


tising, stick  to  It  because  they  know 
from  the  returns  that  It  Is  the  least 
expensive  In  proportion  to  the  cost 
and  in  proportion  to  the  sales  which 
It  creates. 


Displaying  Wall  Papers.* 


It  Is  not  so  much  what  you  say  as  how  you  say  It.  That 
Lb  a  homely  phrase,  the  truth  of  which  has  .loen  fre- 
quently admitted.  The  way  a  thing  Is  presented  deter- 
mines, to  a  large  extent,  whether  It  will  be  acclaimed 
and  made  much  of,  or  treated  with  scant  consideration. 
The  same  idea  is  back  of  the  declaration  of  the  life  in- 
surance solicitor,  who  says  that  "getting  the  right  ap- 
proach" Is  half  the  battle. 

Display's  the  thing.  Window  men  with  the  big  dry 
goods  houses  get  more  money  than  anybody  else,  except 
the  buyers,  and  more  than  a  lot  of  them.  There  are 
plenty  of  experts  in  the  window  business  w'lo  earn  one 
hundred  dollars  a  week  or  more.  They  have  learned  how 
to  attract  the  eye,  win  the  uncertain  approval  of  the 
casual  passerby,  and  in  effect  to  put  the  goods  In  the  best 
possible  light  with  prospective  purchasers. 

The  wall  paper  expert  knows  that  his  windows  form  an 
effective  medium  of  approach  to  the  Interest  of  his  pos- 
sible customers.  They  are  perhaps  less  effective,  taken  ae 
a  whole,  than  the  displays  which  grace  the  windows  of 
some  other  merchants,  for  the  reason  that  few  purchase 
wall  paper  merely  because  they  have  seen  an  attractive  dis- 
play. In  most  cases  they  have  to  be  "In  the  market"  for 
the  goods  for  such  a  display  to  interest  them.  Conse- 
quently the  showing  made  In  the  window  of  the  deco- 
rator, while  Important,  commands  a  smaller  "audience" 
than  some  others  do,  though  this  Is  not  suggested  as  a 
reason  for  giving  it  less  attention. 

On  the  other  hand,  the  point  Is  mentioned  to  call  at- 
tention to  the  fact  that  the  display  inside  the  store  ta 
made  all  the  more  effective,  if  properly  worked  out,  for 
the  very  reason  that  the  window  showing  can  not  be  ex- 
pected to  create  much  business.  The  Inside  exhibit  must 
clinch  the  matter.  In  other  words,  if  business  ready  to 
be  taken  Is  offered,  it  will  be  the  way  the  matter  Is  han- 
dled on  the  Inside  that  will  determine  wh<3ther  or  not  the 
order  will  be  landed  by  you,  or  will  go  to  the  man  around 
the  corner. 

Most  of  the  progressive  wall  paper  men  have  learned 
that  in  order  to  get  the  best  possible  results  they  must 
furnish  the  right  surroundings,  create  the  right  atmos- 
phere, as  it  were.  Hence  the  expenditures  for  handsomely 
upholstered  seats,  partitioned  exhibit  rooms  where  pri- 
vacy Is  assured  the  purchaser,  and  the  other  important 
contributors  to  the  general  comfort  and  convenience  of 
the  customer.  This  is  all  well  and  good,  but  in  many 
cases  the  plan  Is  not  worked  out  to  the  limit.  Much  Is 
made  of  the  arrangements  for  the  prospect;  sometimes 
not  enough  of  the  provisions  for  the  goods  themselves. 

That  is  to  say,  while  the  proper  racks  and  display 
boards  are  provided  to  show  off  the  Individual  papers 
which  are  called  to  the  attention  of  the  customer,  the  ne- 
cessity Is  presented  of  confining  the  attention  of  the  latr 
ter  to  but  one  pattern  at  a  time.  This  is  a  good  Idea  In 
a  way,  but  frequently  such  a  process  consumes  a  lot  of 
valuable  time  unnecessarily,  since  It  takee  a  good  while 
to  catch  a  lead  in  the  direction  of  the  customer's  desires 
in  the  matter  of  design,  price  and  the  other  essential 
factors.  Why  should  the  dealer  have  to  show  practically 
his  entire  stock,  or  a  large  part  of  It,  in  order  to  deter- 
mine about  what  is  wanted? 

The  Duncan  shops,  which  are  to  be  Included  In  any  gen- 
eral classification  of  the  artistic  and  high-grade  decorative 
studios  In  the  country,  deserving  the  description  in  every 
sense  of  the  word,  have  an  unusual  and  possibly  unique 
plan  of  arranging  sample  rolls.  As  everybody  will  ad- 
mit, the  usual  method  of  handling,  by  means  of  which  the 
rolls  are  thrust  Into  receptacles  provided  for  them,  so 
that  only  the  ends  are  visible.  Is  largely  a  makeshift,  and 
is  approved  only  because  It  is  economical  of  space,  and 
because  something  better  has  not  been  suggested.  The 
Duncan  scheme  Is  much  better  in  every  respect. 

The  only  variation  from  the  usual  method,  and  the  es- 
sential one,  of  course.  Is  provision  for  a  swinging  cover 

*  Protn  the  Painters  Magazine. 


for  the  pockets  In  which  the  rolls  are  carried.  A  wire 
runs  across  the  top  of  the  case,  carrying  metal  flaps  or 
hinges  which  are  Just  large  enough  to  cover  four  rolls  of 
paper.  A  small  square  of  each  roll,  cut  to  one-fourth  of 
the  size  of  the  cover,  is  pasted  upon  It,  so  that  each  flap 
shows  at  a  glance  the  patterns  which  are  to  be  found  un- 
derneath. 

The  entire  shelving  space  Is  fitted  In  this  way,  the 
metal  work  being  extremely  slight  as  to  expense,  com- 
paratively little  material  being  required,  and  the  cost  of 
making  being  small.  While  the  Duncan  Interests  had  the 
rovers  cut  and  hinged  at  a  local  metal-working  shop,  it 
would  not  be  difficult  for  any  dealer  to  fabricate  them  for 
himself.  Pasteboard  could  be  used  for  the  covers  Instead 
of  metal,  and  linen  hinges  could  be  used,  so  that  the  cost 
would  be  still  further  reduced. 

This,  In  a  nut-shell,  is  the  system  which  Is  in  use.  It 
sounds  absurdly  simple,  and  yet  It  Is  remarkably  efficient. 
As  suggested  above,  the  chief  Improvement  is  in  connec- 
tion with  the  appearance  of  the  goods.  A  customer  com- 
ing In  and  expressing  doubt  as  to  exactly  what  to  order, 
can  glance  at  the  rows  of  covers,  each  carrying  four  de- 
signs, and  pick  out  one  that  looks  Interesting.  If  it  may 
be  thought  that  so  small  a  piece  would  not  give  a  correct 
idea  of  the  pattern,  especially  if  the  design  were  rather 
large,  it  is  but  a  matter  of  a  moment  to  withdraw  the  roll 
and  show  it,  just  as  would  be  done  in  any  ordinary  oase. 

Another  obvious  advantage  is  that  in  case  of  rush  work 
— and  when  the  wall  paper  business  is  rushing  It  is  ruih- 
ing — when  a  novice  or  someone  not  fully  acqualntei  with 
the  stock  is  used  In  the  sales  work  on  the  floor,,  the 
"flagging"  of  the  various  classes  of  stock  is  a  big  help. 
A  woman  who  knows,  in  a  general  way,  what  she  wants 
cm  state  her  ideas,  and  even  the  office  man,  who  doesn't 
get  a  chance  to  go  through  the  stock  more  than  two  or 
three  times  a  year,  can  locate  about  the  right  design  in  a 
few  moments. 

An  observer  who  watches  business  in  the  Duncan  quar- 
ters can  not  help  being  Impressed  wir.h  the  facility  with 
which  trade  Is  handled.  It  is  largely  due  to  this  jOan. 
First,  the  customer  can  be  shown  the  designs,  and  can 
give  a  better  idea  of  the  class  of  goods  desired,  and  next, 
the  salesman  can  locate  what  he  has  in  mind,  even  though 
his  memory  is  uncertain.  Instead  of  a  slow  and  halting 
search  through  the  stock,  he  can  put  his  finger  on  the 
right  roll  "right  oft  the  bat,"  as  the  sporting  writers  say, 
and  can  give  the  sort  of  rapid  service  that  the  public  of 
to-day  is  looking  for. 

It  should  be  noted  that  when  a  certain  line  of  stock  is 
exhausted,  attention  can  be  called  to  the  fact  by  a  small 
check,  which  does  not  affect  the  appearance  of  the  shelves, 
but  signals  the  salesman  as  to  the  necessity  of  not  using 
that  particular  design.  And  It  will  be  readily  conceded 
that  this  plan  is  much  better  than  that  which  shows  the 
"out-of-stock''  sign  by  a  gaping  hole  In  the  shelving,  like 
a  missing  tooth  In  the  smile  of  a  country  lassie. 

One  of  the  principal  advantages  of  the  plan,  and  one 
which  Is  likely  to  be  appreciated  by  those  whose  shops 
are  in  cities  where  dust  is  hard  to  keep  out,  is  the  thor- 
ough protection  given  to  the  papers.  Since  these  goods 
are  used  as  samples,  it  Is  necessary  that  their  appearance 
be  kept  up  to  the  top  notch,  and  as  the  covers  are  made 
of  metal,  they  hang  close  to  the  opening  and  do  not  per- 
mit more  than  a  small  amount  of  dust  to  enter.  The  re- 
sult is  that  the  paper  is  always  fresh  and  clean,  and  can 
be  shown  without  the  necessity  of  apology. 


Northern  Ohio  Association. 

Eugene  R.  Selzer  was  re-elected  president  of  the  North- 
ern Ohio  Druggists'  Association  at  the  annual  meeting 
held  at  Cleveland,  June  2d.  Thomas  V.  Sords  was  elected 
first  vice-president;  Fred  Cermak,  second  vice-president, 
and  O.  R.  Goodyear,  secretary. 

Delegates  to  the  convention  of  the  N.  A.  R.  D.  were 
elected  as  follows:  Joseph  Albrecht,  Fred  Cermak,  H.  F. 
Guenther,  Otto  E.  Muhlhan,  and  Henry  Pollack. 
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Advertising  and  Selling  By  Show  Windows 

La*t  month  the  author  of  the  article  below  told  Circular  readers  that  it  no  longer  was  necessary  to 
advise  druggists  to  advertise,  as  all  admitted  that  they  should.  The  thing  to  tell  them  was  how  to 
advertise,  and  this,  he  said,  he  proposed  to  do.  His  first  article  was  on  the  necessity  for  having  the 
goods  and  supplying  the  service  that  the  public  demands.  This  month  he  advances  to  the  second  step 
in  advertising,  namely,  the  making  of  window  displays.  His  articles  are  something  a  little  out  of  the 
ordinary:  we  believe  it  will  pay  druggists  to  read,   mark,  learn,  and  inwardly  digest  them. 

By  a.  Luke  Kerborn. 

The  next  form  of  advertising,  ascending  in  the  order 
of  cost,  is  window  advertising. 

Many  good,  timely  and  inexpensive  displays  will  be 
briefly  described  later  in  this  series,  but  the  subject  can- 
not well  be  passed  over  at  this  stage  without  a  few  words. 

The  greater  part  of  your  window  expense  you  are  al- 
ready paying,  whether  you  are  making  displays  or  not. 
because  it  is  Included  in  your  rent.  The  location  of  your 
windows  determines  your  rental  expense.  The  more  peo- 
ple who  pass  them  daily,  the  greater  the  rent.  Move  your 
store  back  a  hundred  feet  or  so,  so  that  it  fronts  the  back 
of  another  building,  and  the  rent  will  drop  from  50  to  80 
per  cent.,  although  you  may  be  only  5  per  cent,  less  ac- 
cessible to  your  trade  than  you  were  before. 

It  follows,  then,  that  if  you  are  paying  rent  for  those 
windows,  it  is  up  to  you  to  make  them  reimburse  you. 
They  will  work  just  as  hard  to  help  you  as  you  do  to  help 
them,  and  no  harder. 

Entirely  retrim  each  window  each  week,  or  oftener. 
Whether  oftener  or  not  depends  much  upon  the  "turn- 
over" of  your  population.  (That's  a  familiar  old  word 
used  in  a  new  way,  Mr.  Editor.)  If  a  good  majority  of 
the  people  who  would  pass  your  windows  in  a  week  actu- 
ally paas  them  in  three  days,  then  change  twice  a  week, 
only  excepting  such  times  as  you  may  be  using  the  win- 
dows to  help  a  campaign  that  you  may  be  continuing  a 
week  or  longer  in  the  newspapers. 

But  never  leave  a  display  in  longer  than  a  week — and 
never  longer  than  three  days  if  it  is  not  making  good. 

-Always  back  up  the  window  display  with  a  counter  dis- 


play of  the  same  goods,  continuing  the  counter  display  a 
tew  days  after  the  window  display  has  been  taken  out, 
providing  the  window  display  has  made  good;  this  as  a 
■follow-up,''  which  operates  much  as  does  a  follow-up  let- 
ter. 

Do  not  display  more  than  one  class  of  goods  at  one  time. 
Please  note,  I  do  not  say  one  article  at  a  time,  because  it 
is  proven  by  experience  that  to  display  only  one  article  at 
a  time  is  a  waste  of  opportunity. 

If  you  show  safety  razors,  put  in  strops,  brushes, 
soaps,  lotions  and  other  shaving  accessories.  Group  the 
various  items,  making  the  razors  the  most  prominent  and 
fllUng  in  at  the  sides  and  back  with  the  others. 

The  arguments  against  showing  only  one  Item  at  a  time 
should  be  obvious;  nevertheless,  there  are  thousands  of 
druggists  who  make  that  mistake  regularly,  and  dozens  of 
writers  who  as  regularly  advocate  it. 

Take  a  skin  cream,  for  instance.  In  the  first  place,  you 
may  not  have  stock  enough  to  make  a  good  window  dis- 
play and  at  the  same  time  back  it  with  a  counter  display 
and  leave  goods  enough  to  sell  without  selling  from  the 
goods  in  the  window.  To  sell  from  the  window  goods  is  a 
'.«d  thing  to  do,  because  It  often  disarranges  the  display, 
usually  takes  more  time,  and  also  shows  up  your  lack  of 
stock. 

But  a  more  important  reason  for  not  showing  the  skin 
cream  alone  is  that  while  most  of  those  who  see  the  win- 
dow are  Interested  in  caring  for  their  skin,  a  compara- 
tively small  proportion  of  them  use  a  cream.  But  If  you 
show  with  the  cream  groups  of  allied  goods  you  will  ap- 


Window  of  the  Will  Dunn  Drug  Company's  fliore  at  Lexington. 

at  That  City. 


Ky  . 


It  Appeared  During  the  Race  Meet  Held 


460 


THE   DRUGGISTS  CIRCULAR 


July  1916 


peal  to  the  needs  of  a  great  many  more  people,  perhaps 
twenty  times  as  many,  and  sell  more  goods. 

Trim  your  own  windows,  or  have  one  of  your  best  clerks 
do  it,  but  always  with  your  adylce,  because  you  want  dis- 
plays that  will  sell  goods  and  you  do  not  want  goods  ex- 
posed that  will  soil  or  deteriorate  under  window  conditions. 
Besides,  two  heads  are  usually  better  than  one.  You  may 
not  need  to  do  any  of  the  actual  work,  and  you  may  find 
your  clerk  fully  competent  In  most  cases,  but  window- 
trimming  is  a  form  of  advertising  for  which  you  are  pay- 
ing, and  should  have  your  careful  attention. 

There  are  many  who  are  somewhat  discouraged  from 
window  effort  by  the  lavish  and  artistic  beauty  of  some 
of  the  larger  city  windows.  Do  not  make  the  two  (and 
too)  common  mistakes  of  thinking  that  the  elaborate,  ex- 
pensive window  display  is  always  the  best  aid  to  selling, 
or  that  expensiveness  in  a  display  is  even  useful  In  all  in- 
stances. 

Good  balance  and  good  looks  in  a  display  are  always  es- 
sential, but  the  man  who  la  always  trying  to  make  some- 
thing wonderful  and  "too  sweet  for  anything"  very  often 
oversteps  the  mark,  falling  to  make  the  window  sell  the 
goods  it  would  if  there  were  less  of  foreign  detail  to  at- 
tract attention  and  overshadow  the  goods  themselves,  and 
wastes  good  time  and  money  besides.  Great  elegance  and 
beauty  in  a  display  may  be  all  right  for  some  of  the  more, 
"swell"  department  stores  in  showing  millinery,  gowns, 
etc,;  but  even  the  largest  department  stores  are  coming 
down  from  the  dizzy  heights  of  window  artistry  to  which 
their  decorators  (who  are  often  entirely  devoid  of  selling 
knowledge  or  instinct)  have  taken  them. 

A  good  salesman  Is  a  better  window  display  man  m  any 
drug  store  than  any  "artist." 

The  most  successful  jewelry  stores,  drug  stores,  shoe 
stores  and  haberdasheries  everywhere  are  content  to  fill 
their  windows  with  goods  and  the  necessary  show  cards 
and  price  tickets — the  latter  excepted  only  by  such  stores 
as  cater  to  people  who  do  not  care  what  things  cost. 

Beautiful  displays  are  appropriate  to  fine  grades  of 
candy,  stationery  and  perfume — but  with  those  the  beauty 
of  the  goods  themselves  is  the  main  thing  to  depend  on — 
and  sometimes  at  holiday  or  some  festival  time.  But  al- 
ways use  your  trimmings  as  helps  to  throw  the  goods  into 
greater  prominence,  and  not  the  reverse. 

As  John  Henry  Miller,  of  Lancaster,  Pa.,  said  to  the 
writer:  "Window  displays  should  be  at  least  90  per  cent, 
merchandise." 

Nor  are  trick  -windows  usually  good  sellers.  Getting  the 
crowd  to  look  does  not  always  mean  that  you  are  getting 
a  mustard  plaster  on  their  pocket  It  is  better  to  have 
fifty  people  stop  at  a  window  to  look  at  a  plain,  well-filled 
show  of  bath  accessories  than  to  have  500  rubbering  at  a 
purling  brook  turning  a  miniature  water  wheel:  some  of 
the  onlookers  may  need  a  bath,  but  they  do  not  have  to 
buy  water,  although  some  of  them  would  buy  sponges, 
soap  and  wash  rags. 

The  most  ingenlus  "motion"  windows  I  ever  saw  were  a 
regular  feature  of  a  one-time'  State  street  (Chicago)  store, 
whose  owner  had  plenty  of  time  to  help  revise  the  Phar- 
macopoeia, although  some  of  his  neighbors  who  fixed  their 
windows  up  In  half  the  time  and  did  not  get  half  as  many 
people  to  look  at  them  were  too  busy  to  do  much  more 
than  count  the  cash  coming  in. 

Get  a  good  set  of  wooden  (unit)  fixtures,  which  will 
cost  from  J15  to  |25,  some  crape  paper  of  two  or  three 
different  colors,  a  few  yards  each  of  purple,  yellow  and 
green  silkoUne,  a  few  artificial  vines  and  flowers,  and 
plenty  of  cardboard  for  show-cards  and  price  tickets. 
These  and    a  few  little  odds  and  ends  are  all  you  need. 

In  building  a  display,  begin  In  the  center  and  work 
from  It.  Be  sure  that  your  drapery  and  trimmings  har- 
monize in  color  with  the  goods.  Use  from  one  to  three 
show-cards  to  a  window,  each  bearing  some  good  selling 
point.  Get  the  display  well  balanced.  Always  use  price- 
tickets,  and  use  them  lavishly.  Falling  to  price  an  arti- 
cle almost  Invariably  lessens  its  selling  chances  by  at 
least  one-half.  Both  on  show-cards  and  price-tickets  use 
plain  lettering:  usually  white  on  black  is  the  most  effec- 
tive. 

Never  cover  a  large  part  of  the  glass  with  a  sign  unless 
It  is  at  the  top,  out  of  the  way.  Have  your  firm  name  be- 
low your  windows  for  those  passing  on  your  side  of  the 
street,  and  above  it  for  those  passing  on  the  other  side. 

Illuminate  the   windows   well   at  night,   screening  the 


lights  BO  that  they  will  not  strike  the  eyes  of  the  onlook- 
ers and  so  that  their  full  strength  will  be  reOected  in. 

Plan  your  windows  ahead  so  that  when  it  comes  time 
to  change  them  you  can  go  right  at  it  with  all  your  ma- 
terial at  hand.  Failure  in  this  means  hurried,  half-done, 
hodge-podge  work  at  the  change. 

Constantly  plan  and  work  for  "come  buy"  windows. 
There  are  too  many  of  the  "go  by"  kind  now. 


By  Eli  CiifXJKERMAN. 

An  optimist  Is  rather  shrewd  in  that  he's  the  man  who 
lays  up  a  little  sunshine  for  a  rainy  day. 

Isn't  it  odd  that  some  druggists  never  rearrange  their 
store — neither  the  stock  nor  the  fixtures — and  yet  not  one 
of  their  customers  wears  a  dress  such  a  length  of  time 
that  a  clerk  notices  It. 

When  one  considers  that  at  least  75  per  cent  of  pur- 
chases in  a  drug  store  are  made  by  women,  is  it  any 
wonder  that  the  druggist  who  perks  up  really  gets  the 
trade — providing  everything  else  is  equal. 

Egotism  Isn't  so  bad — it  gives  one  courage;  and  yet  we 
must  be  careful,  for  individuality  oftentimes  is  merely  a 
mask  of  aslninlty  (and  not  much  of  a  mask  at  that). 

You  appreciate  being  told  of  new  things  and  the  ef- 
forts manufacturers  and  wholesalers  make  to  get  your 
business.  Moral:  Advertise — ^your  customers  are  human, 
too. 

Many  of  us  think  we  are  serious  and  still  we  may  be 
considered  by  some  as  a  joke. 

In  a  certain  metropolitan  center  advertising  club, 
which  is   composed  of  merchants  as  well  as  advertising 


men,  there  are  to  my  knowledge  just  two  druggists  who 
are  actively  engaged  In  the  business.  Here  is  a  place 
where  men  who  do  big  things  impart  their  knowledge  to 
their  fellows.  Here  one  may  get  many  Ideas,  any  one  of 
which  might  mean  thousands  of  dollars  to  some  aggressive 
business  man.  Liook  up  your  advertising  club  and  get 
some  life  and  ambition. 

The  man  who  aspires  must  needs  perspire  and  his 
enemies  (and  the  higher  up  he  is  the  more  he  has)  will 
conspire.     So  why  care  for  the  mudslingers? 

Is  your  window  display  seasonable?  Are  the  goods  in 
there  a  jumbled  mess  or  a  display  pleasing  to  the  eye 
and  enticing  to  the  purse  string?  Is  the  sign  an  an- 
nouncement, a  sales-point  appealing  to  the  "prospect"  to 
buy?  I  cannot  answer  this  for  you.  Ask  your  wife, 
sweetheart,  or  friend.  Get  the  other  person's  point  of 
view. 

Success  seems  to  have  forsaken  the  old  for  the  new.  It 
Is  no  longer  attracted  by  favor  or  the  family  tree.  Your 
family  tree  may  have  been  planted  many  years  ago.  and 
have  many  branches,  but  what  the  world  wants  to  know 
Is  what  you  have  to  sell. 
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'  g     You'd  Orter 

See  My  Brother 

Bill  Play  Checker.      F  |^ 

■    ^^■MMMM' 

Cranks    at    the    Fountain. 

If  we  were  in  the  soda  business  and  could  get  the 
rade  of  all  the  cranks  in  our  sphere  of  influence  we 
vould  be  willing  to  let  our  competitors  have  the  bal- 
ance of  the  trade.    But  they  would  not  get  it,  for  the 
tore  that  can  and  does  suit  the  cranks  is  apt  to  be  the 
ne  selected  for  the  patronage  of  those  who  try  to 
void  doing  anything  which  would  land  them  in  that 
classification,  while  often  down  in  the  depths  of  their 
~ouls  they  are  envying  the  fellows  who  make  a  prac- 
ice  of  putting  up  a  good  stiff  kick  for  what  they 
ant  the  way  they  want  it — and  get  it.     (We  just 
imply  had  to  drop  our  Johnsonese  or  Macaulayese 
or  whatever  -ese  style  we  are  in  the  habit  of  using, 
until  we  could  get  that  expressive  bit  of  slang  out  of 
'^'ur  system.) 
One  good  thing  about  the  man  (and  in  this  as  in 
lany  other  cases  man  embraces  woman)  who  is  a 
rank  about  the  way  he  wants  his  soda  prepared  and 
crved  is  that  he  is  usually  a  confirmed  soda  drinker. 
The  merely  occasional  imbiber  of  the  carbonated  bev- 
rage  seldom  acquires  any  set  idea  as  to  how  it  should 
(>e    made.      The   crank — the    steady   drinker — is   the 
man  who  knows  what  he  wants  and  has  decided  opin- 
•ns  as  to  how  it  should  be  served.     The  dispenser 
•  ho  listens  to  him  may  hear  something  which  will  be 
ound  of  value  in  serving  others. 

Lots    of   people   like   boiled    ^gs    for   breakfast. 
Then,  too,  lots  of  people  like  lemonade.    But  the  res- 
taurant patron  does  not  simply  ask  for  boiled  eggs: 
he  tells  how  long  they  should  be  boiled.     So  let  the 
man  who  orders  a  lemonade  have  something  to  say 
about  how  he  wants  it.     The  writer  remembers  to 
his  day  a  certain  red-headed,  freckled -faced  lad  of 
omc  quarter  of  a  century  or  so  ago,  who  insisted 
nat  in  the  making  of  his  lemonade  there  should  be 
;sed  neither  carbonated  water  nor  syrup,  but  plain 
.  ater  and  sugar.    This  merely  goes  to  show  that  even 
the  simplest  drink  made  according  to  the  routine  for- 
mula is  not  always  the  one  which  carries  with  it  the 
greatest  amount  of  satisfaction  to  the  man  who  sup- 
plies the  sinews  of  war. 


The  average  soda  drinker,  when  once  suited,  is  a 
constant  patron.  He  goes  to  the  same  fountain,  not 
caring  to  risk  the  probability  of  getting  an  unsatis- 
factory drink  at  another.  By  pleasing  the  fussy  and 
the  finical,  the  soda  dispenser  builds  up  a  steady  pa- 
tronage. He  never  knows,  in  many  cases,  who  the 
fussy  and  the  finical  are,  for  most  of  them  are  not 
proficient  kickers,  preferring  to  shop  around  or  to 
forego  their  soda  altogether  rather  than  to  have  to 
raise  a  row  in  order  to  be  served  the  way  they  call 
right.  And  if  the  cranks  are  pleased,  as  before  inti- 
mated, the  others  will  be,  too,  even  the  transients, 
and  will  come  back. 

It  is  very  easy  indeed  for  a  tactful,  competent  dis- 
penser to  learn  how  a  man  wants  his  drink  made 
and  served ;  and  "crank"  is  too  mild  a  word  to  apply 
to  the  dispenser  who,  instead  of  using  his  tact  and 
showing  his  competency,  manifests  displeasure  be- 
cause the  customer's  ideas  of  how  he  wants  his  drink 
do  not  agree  with  his  own.  Indeed,  two  words  are 
necessary  to  cover  his  case. 


Laws  Against  Luncheonettes  Wanted. 

"There  ought  to  be  a  law  against  it,"  is  the  cry  of 
restaurateurs  in  Los  Angeles  and  perhaps  some  other 
places  about  the  drug-store  luncheonette. 

That  is  usually  the  cry  of  those  who  are  "hit"  by 
changing  conditions  and  the  new  kind  of  competition 
which  changes  bring. 

If  druggists  desire  to  increase  their  incomes  by 
serving  luncheonettes,  and  the  public  or  any  portion 
of  it  prefers  to  appease  its  appetite  for  soups,  sand- 
wiches and  souffles  facing  a  soda  fountain  to  going 
into  a  regular  "ham  and "  place,  and  if  the  busi- 
ness at  the  fountain  is  conducted  in  a  clean,  sanitary 
and  honest  manner,  it  seems  to  at  least  one  good 
.\merican  citizen  that  the  law  could  find  a  whole  lot 
of  other  things  in  greater  need  of  its  attention  than 
the  luncheonette  counter. 

When  a  man  confesses  that  he  cannot  keep  his 
customers  from  taking  their  trade  elsewhere,  and  so 
would  like  for  a  law  to  be  passed  to  compel  them  to 
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continue  trading  with  him,  he  is  out  of  step  with  the 
times — he  does  not  want  to  please  the  people,  but 
wants  the  people  to  please  him,  forgetting  that  the 
only  excuse  for  the  existence  of  his  business  is  public 
demand. 

Free-born  folks  are  going  to  spend  their  money  in 
the  places  where  they  can  come  the  closest  to  getting 
what  they  want  when  they  want  it  and  the  way  they 
want  it,  and  any  set  of  men  who  plant  themselves  in 
the  road  to  divert  such  folks  from  such  places  are 
scheduled  to  give  a  correct  imitation  of  the  man  who 
had  a  disastrous  encounter  with  a  steam-roller. 


Some  Thoughts  On  and  For  Soda  Dispensers. 

By  C.  Bas.smax. 

Some  years  before  her  death  Miss  Cora  Dow  wrote  an 
article  for  The  Druooists  Circular  about  the  soda  busi- 
ness being  a  good  one  for  young  men,  and  expressing  re- 
gret that  80  few  really  deserving  young  men  went  into  it. 
Before  reading  her  article  1  thought  that  that  was  my 
idea,  but  afterward  I  saw  that  others  also  entertained  it. 

Really,  it  is  a  shame  that  such  a  good  business  as  sell- 
ing soda  water  is  short  of  efficient  men.  How  many 
trades  offer  the  clean,  healthy  surroundings  and  the 
money  that  the  soda  business  does?  You  can  almost 
count  them  on  your  Index  fingers.  In  fact,  I  do  not  think 
there  is  one  which  a  young  man  can  fill  without  several 
years  of  struggling  along  on  a  paltry  few  dollars  a  week 
as  a  helper.  I  do  not  mean  by  this  that  the  writer  or 
any  other  soda  man  is  above  the  working  trades. 

To  my  way  of  thinking,  the  young  fellow  starting  out 
to  earn  his  living  should  look  ajound  and  find  something 
that  will  not  be  injurious  to  his  health  and  make  a 
wreck  of  him.  He  will  find  lots  of  jobs  with  less  money 
than  the  fountain  offers,  harder  work,  slack  seasons,  and 
many  difficulties  that  he  would  not  encounter  in  the  soda 
business.  Some  may  eay  that  there  is  nothing  to  the 
soda  business,  but  for  the  chap  who  starts  out  to  be  a 
soda  man,  take  it  from  me,  there  is  a  lot  to  learn.  But 
It  is  worth  knowing,  even  though  the  average  customer 
that  he  waits  on  daily  feels  sorry  to  think  that  such  a 
tine  big  fellow  is  just  "jerking  soda."  Seven  times  out  of 
ten  the  soda  man  is  better  oft  than  the  man  on  the  other 
side  of  the  counter. 

Now,  here  is  something  for  my  fellow  soda  man — signs. 
Realizing  the  value  of  good  ones,  and  being  fond  of  mak- 
ing them,  I  always  have  a  good  variety,  not  less  than  six 
new  ones  for  every  window  day.  My  strip  signs  are  6  by 
18  inches,  and  my  cards  10  inches  square.  As  to  word- 
ing, a  few  examples  are  appended: 


Our  Lemon  Phosphates  are  just  as  good 
as  Our  Orange  Phosphates. 


PURITY  FIRST 

DRINK  BASSMAN'S  5c. 

ORANGE  JUICE. 


HOT  DRINKS 

Any  Time. 

COLD  DRINKS 

All  the  Time. 


MARY  PICKFORD 

One  Reel  DUh 

aoe. 


GET  FOUNTAINIZED 
HERL 


Remember 

You  can  take  home  any  one  of  our  many 
fancy  dishes  in  Our  Patent  Holders. 


Have  you  tried 

OUR  CHOCOLATE  ALMOND  BVNDAEf 

Easy  to  take. 


A  NEW  STEP  IN  SUNDAES 
FOX  TROT. 


On  theatre  programs  we  carry  an  ad  which  reads  like 

this: 


AKE  YOU  FOUNTAINIZED? 
Drop  in  any  time 
180  Spark  Street. 


We  find  that  it  pays  to  give  the  soda  department  a  little 
extra  attention. 


Cantaloups  at  the  Fountain. 

In  the  preparation  of  fancy  sundaes  the  cantaloup 
may  be  made  to  serve  an  important  part.  As  an  orna- 
mental sundae  cup,  half  a  cantaloup,  in  many  cases,  ranks 
above  a  solid  silver  cup,  for  the  reason  that  not  only  will 
part  of  It  serve  as  an  appeaser  of  the  desire  for  some- 
thing good  to  eat,  but  the  remainder  requires  no  wash- 
ing. .Then,  too,  it  has  the  advantage,  to  the  customer, 
shared  by  paper  cups,  of  being  used  only  once.  During 
the  summer  it  is  easy  to  obtain  this  melon.  It  may  be 
served  by  simply  halving,  cleaning  out  the  seed,  and  sup- 
plying the  customer  with  shakers  of  salt  and  pepper.  Or, 
any  ice,  especially  one  with  a  somewhat  tart  taste,  may 
be  served  in  the  melon,  and  will  prove  something  "differ- 
ent'' for  the  fastidious  palate  of  the  fountain  patron.  Ice 
cream  served  in  a  fresh  melon  cup,  and  topped  with  a 
cherry  makes  a  strong  appeal  to  many  eyes,  palates  and 
pocketbooks. 

For  an  active  dispenser  there  is  no  end  to  the  possi- 
bilities of  the  luscious  melon.  It  may  be  peeled,  sliced, 
cubed,  or  hacked  to  pieces  in  any  way,  and  the  pieces 
used  as  a  sundae  dressing.  The  small  nutmeg  variety  of 
•melon  is  better  to  use,  halved,  as  a  sundae  cup,  while 
the  larger  and  more  yellow  variety  makes  a  stronger  ap- 
peal to  the  eye  when  cut  up. 


The  Medicine  Fan. 

Old  Uncle  Pete  with  perfect  ease  acquired  each  newly 
found  disease;  it  seemed  to  be  his  chief  delight,  the  only 
one  he  had.  Of  Uncle  Peter  it  was  said  he  was  unhappy 
out  of  bed;  to  be  a  chronic  invalid  was  his  absorbing  fad. 
There  was  no  dope  he  would  not  take,  the  honest  cure, 
also  the  fake,  he  swallowed  most  impartially  and  smacked 
his  lips  for  more.  The  village  druggist  made  his  pile  and 
lived  in  almost  regal  style,  for  Uncle  Pete  had  surely  been 
the  makin'  of  his  store.  It  brought  old  Pete  a  lot  of  fame, 
because  he  always  got  his  name  and  picture  in  the  papers 
as  a  well-known  public  man  who  had  been  cured  of  this 
or  that,  and  Uncle  Pete  would  come  to  bat  each  day  with 
some  new  illness,  as  an  expert  sick  man  can.  He  used 
to  do  some  protean  stunts  and  have  nine  ailments  all  at 
once,  until  one  day  the  village  heard  that  poor  old  Pete 
was  dead.  He  did  not  die  of  grim  disease;  we  can  not 
all  go  as  we  please;  the  big  sign  at  the  drug  store  fell 
and  hit  him  on  the  head. — Orand  Rapids  News. 
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A  Man  Who  Says  "It  Can't  Be  Done"  Is  Right 

That  is  to  say,  he  is  right  so  far  as  he  is  concerned.  Also  the  man  who  says,  "It  can  be  done"  is  usually 
right,  too.  The  man  who  maintains  that  a  thing  cannot  be  done  is  not  the  man  to  send  to  do  it:  he  does 
not  intend  to  alloic  his  actions  to  belie  his  words.  And,  inversely,  ditto.  "What  you  say  is  all  right 
for  some  other  town,  but  it  won't  work  here:  this  town  is  different.''  How  many  times  the  advocate  of 
a  bigger  soda-fountain  department  and  better  soda  service  has  heard  this!  The  author  of  what  follows 
vouches  for  its  absolute  accuracy:  in  a  letter  to  the  editor  he  gives  names  and  places,  and  doubtless 
stands  ready  to  convince  any  doubters  as  to  the  truth  of  what  he  says. 

By  A.  O.  GiXTHER. 


An  idea  once  thoroughly  set  is  as  effective  as  a  land- 
slide in  blocking  the  wheels  of  progress,  and  the  man  who 
says  "It  can't  be  done"  is  whipped  before  he  starts.  By 
way  of  illustration — in  a  town  not  over  a  thousand  miles 
from  where  I  live — the  high  record  in  sales  of  soda  water 
was  an  occasional  |5  day.  Of  course,  there  were  no  up- 
to-date  counter  service  fountains  there  then,  and  when 
fountain  owners  were  approached  with  a  proposition  look- 
ing to  an  improvement  of  their  equipment,  they  shook 
their  heads  and  solemnly  avowed  "It  can't  be  done!''  One, 
who  did  the  largest  business,  said,  "I  have  been  here 
ail  my  life  and  know  the  trade— it  is  impossible  to  do 
over  ?5  a  day,  and  that  only  occasionally."  And  yet  a 
man  was  there  who  knew  it  could  be  done,  and  knew  that 
he  had  to  show  the  people  something  out  of  the  ordinary 
in  order  to  do  it.  So  he  enlarged  his  store,  and  he  put  in 
new  flxtures,  and  he  put  in  bright  lights,  and  he  put  in 
plenty  of  palms  and  a  soda  fountain  that  was  a  thing  of 
beauty  as  well  as  serviceable,  and  he  took  off  his  coat  and 
be  turned  up  his  sleeves  and  went  to  it,  and  he  took  in 
S65  on  the  first  Saturday  he  toas  open.  This  was  in  De- 
cember; during  the  summer  he  has  had  many  days  that 
the  business  amounted  to  over  |100. 
It  was  done. 

This  is  only  one  town.  There  are  thousands  of  others 
that  are  waiting  for  the  right  touch  to  awaken  a  business, 
the  possibilities  of  which  are  only  beginning  to  make 
themselves  known. 

This  goes  to  show  that  proper  equipment  Is  essential. 
People  on  pleasure  bent  want  bright,  pleasant  surround- 
ings, an  atmosphere  of  relaxation  and  enjoyment,  other- 
wise it  would  do  them  just  as  much  good  to  get  5-cent8 
worth  of  soda  water  in  a  tin  can  and  sneak  up  an  alley  to 
drink  it.  The  point  of  getting  it  is  not  so  much  as  the 
Idea  as  to  how  and  where  it  is  served  to  them.  The  major- 
ity of  people  do  not  go  into  executive  sessions  with  them- 
selves, and  after  discussing  the  subject  pro  and  con,  de- 
cide to  invest  their  silver  In  delectable  dainties;  far  from 
It.  There  are  more  goods  sold  by  suggestion  than  in  any 
other  way:  prove  it  yourself  by  observation.  Why  do  our 
largest  merchants  devote  so  much  valuable  space  to  win- 
dow displays  and  pay  men  %^o  a  week  to  make  them  at- 
tractive? Simply  to  suggest  to  the  public  the  desirability 
of  possessing  the  articles  on  display.  Create  a  desire  to 
possess,  and  If  the  pocketbook  will  admit  of  It,  the  sale  is 
made. 

Man  Is  an  animal  more  easily  led  than  driven.  Tell 
him  that  he  must  drink  soda  water  and  the  only  way  you 
could  get  It  Into  him  would  be  with  a  shotgun.  Tease  hlra 
with  It  and  he  will  be  up  all  night  so  as  to  be  the  first 
one  In  when  you  open  up  in  the  morning  rather  than  not 
bo  able  to  buy  it.  Do  not  try  to  force  it  on  him;  Juet 
show  him  how  delicious  It  Is,  how  daintily  It  Is  served, 
how  bright  and  attractive  the  surroundings  are,  and  be- 
fore you  know  It  you  will  hear  the  merry  music  of  the 
<'aah  register,  fortissimo. 

Do  not  be  misled  with  the  Idea  that  trimming  up  Is  all 
there  Is  to  do.  That  Is  only  the  beginning.  Be  sure  to 
have  plenty  of  light.  Make  your  store  the  brightest  spot 
In  town.  A  soda  party  is  not  In  the  nature  of  an  obitu- 
ary service,  nor  Is  there  any  joy  In  a  morgue;  so  let  your 
light  shine.  Two  electric  lights  cost  more  than  one,  of 
roiirgp.  but  the  second  one  makes  good  advertising  that 
pays  big  dividends.  Use  only  the  best  of  everything,  al- 
ways; nee  that  It  Is  as  good  as  It  looks,  for  your  custom- 
ers know  and  are  your  cuatomers, because  they  believe  you 
serve   them   a  good  quality   of  goods.     April-fool   candy 


makes  a  good  appearance  but  mighty  few  friends  Be 
careful  of  your  service,  cleanliness  first,  last,  and  always 
Dainty  dishes  and  silverware  are  appreciated  by  the  men 
as  well  as  the  women,  and  while  they  cost  a  little  more 
than  the  usual  indestructible  iron-clad  brand,  they  are  ad- 
vertising matter  of  a  good  sort.  Keep  that  advertising 
thought  with  you  night  and  day;  it  pays.  Even  the  wall- 
paper should  work,  so  see  that  it  is  harmonious— eliminate 
the  jar  that  comes  from  clashing  colors. 

Still  greater  care  should  be  taken  In  the  selection  of 
those  who  serve.  The  personnel  of  an  establishment 
makes  or  breaks  it.  Since  soda  attendants  come  into  more 
or  less  intimate  contact  with  things  that  are  to  be  eaten 
they  should  be  clean.  They  should  also  show  Intelligence 
with  evidence  of  health  and  vigor.  There  should  be  a  uni- 
formity of  dress,  not  necessarily  a  uniform,  but,  again 
harmony.  Women  (young)  are  the  best  "help"  in  this 
business,  but,  for  goodness  sake,  employ  good-looking  ones- 
they  do  not  cost  any  more,  they  do  just  as  good  work, 
and  it  is  so  much  easier  to  look  at  them.  Banish  the 
powder  brigade  to  the  trenches,  for  people  judge  by  what 
they  see.  Just  try  to  have  people  say,  "It  is  a  pleasure  to 
go  to  So-and-So's,  everything  Is  so  bright  and  cheerful 
there,  clean  as  a  new  pin,  and  the  attendants  are  so  oblig- 
ing. Everything  you  get  there  looks  better,  tastes  better, 
so  It  must  be  better,  than  at  any  other  place  In  town." 
When  you  have  done  that,  you  have  shown  your  apprecia- 
tion of  the  advertising  possibilities  in  the  soda  water 
business  and  proven  that  it  can  be  done. 
i  >  I 

An  Orange  Week  at  the  Soda  Fountain.* 

By  W.  B.  Stoddard. 

In  the  far  West,  the  home  of  the  golden  fruit,  there  Is 
held  In  all  the  principal  cities  each  spring  an  orange 
week,  devoted  to  exploiting  the  fruit  and  all  Its  products. 
So  popular  are  these  displays  that  they  are  being  ex- 
tended eastward,  as  the  orange  Is  a  staple  fruit  in  every 
part  of  the  country.  It  lends  itself  particularly  to  the 
soda  fountain  man,  both  on  account  of  its  decorative 
quality,  and  because  it  represents  one  of  the  most  popu- 
lar juices.  The  druggist,  then,  who  wishes  for  a  spring 
novelty  to  attract  trade  to  his  store,  could  not  do  better 
than  to  conduct  an  orange  week  of  his  own,  for  he  -will 
find  It  will  Increase  not  only  his  fountain  trade,  but  sev- 
eral other  lines  as  well. 

The  first  thing,  of  course.  Is  to  properly  advertise  the 
event.  An  effective  method  adopte<l  by  one  drug  store 
was  to  secure  a  large  quantity  of  cards  colored  and  shaped 
like  oranges,  and  upon  these  was  printed  in  black  letters: 


Drink  an  Orange 

Be  sure  to  come  to  Blank's  Drdq  Store  during 

Orange  Week, 

Try  our  delicious  orangeade,  orange  sundae, 

orange  Ice  cream. 

See  our  orange  wood  novelties  In  our  gift 

department. 

Get  our  orange  dinner  favors  in  our  stationery 

department. 

Thr  Children  Will  Enjoy  Our  Orange  Balloons. 


*From  the  Nort  h wcittern  Drunlst.  Any  week  may  be  orance 
week  at  his  fountaMi  If  the  drucgiat  makes  it  ao.— Editor 
The  DruKClKU  Circular. 
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These  were  pierced  and  a  stout  cord  With  long  ands 
tied  thoroto.  Several  boys  were  sent  around  with  these 
orange  cards,  one  being  tied  to  the  door  knob  of  each 
residence.  This  not  only  Insured  that  it  would  not  be 
blown  away,  but  that  It  would  be  read  by  at  least  one 
member  of  the  family  while  it  was  being  untied.  As  a 
matter  of  fact,  It  was  generally  read  by  all,  as  the  novel 
color  and  shape  made  It  a  favorite  plaything  of  the  chil- 
dren, and  It  was  generally  kept  In  .sight  for  several  days 
at  least.  Advertisements  along  similar  lines  Were  placed 
in  the  local  papers,  in  order  to  reach  the  rural  trade,  and 
that  of  adjacent  towns. 

Use  the  Windows. 

The  store,  of  course,  should  reflect  the  orange  idea  In 
every  possible  way.  It  ie  a  good  plan  to  devote  one  of 
the  windows  to  advertising  the  fountain,  and  the 
other  to  orange  novelties.  The  display  of  a  drug- 
gist In  San  Bernardino,  Cal.,  during  orange  week, 
the  latter  part  of  March,  would  be  an  excellent 
model  to  follow.  It  was  planned  to  represent  one  of  the 
strange  sights  of  southern  California — a  tropical  grove 
of  orange  trees  in  fruit,  while  in  the  distance  are  seen 
enow  covered  mountains.  The  window  was  floored  with 
a  thin  layer  of  brown  sugar,  and  a  big  cone  in  the  back- 
ground was  lightly  dusted  with  the  same,  with  a  plenti- 
ful supply  of  white  sugar  sprinkled  on  the  top.  In  the 
foreground  was  the  orange  grove,  set  with  rows  of  trees 
six  or  eight  inches  high.  The  trunks  were  of  sticks  of 
chocolate,  and  the  foliage  portion  of  the  tree  formed  of 
layers  of  green  ribbon  candy,  folded  back  and  forth  upon 
Itself  to  form  a  cone.  At  Intervals  this  was  studded  with 
orange  colored  jelly  beans,  cut  in  several  pieces  and 
moulded  to  the  shape  of  oranges.  If  the  confectionery 
display  seems  too  elaborate  the  same  effect  could  be  pro- 
duced by  sprinkling  the  floor  with  sand,  and  covering  the 
pasteboard  mountain  with  It  and  a  dust  of  flour  at  the 
top;  while  the  grove  could  be  made  of  cardboard  trees, 
or  little  toy  ones  secured  from  the  novelty  goods  store. 

The  window  was  framed  in  sprays  of  orange  blossoms 
(artificial  ones  could  be  used,  of  course),  while  a  row  of 
actual  oranges  extended  all  around  the  border  of  the 
floor.  Painted  In  yellow  letters  on  the  window,  at  a 
height  sufficient  not  to  interfere  with  the  display  within, 
were: 


ORANGE  WEEK  SPECIALS 

Orangeade,   5c. 

Orange  ice  cream,  10c. 

Orange  sundae  special,  15c. 


The  other  window  ehowed  a  table  set  for  lunch,  with 
white  open  work  cloth  over  orange  silk.  In  the  center 
was  a  wicker  basket  filled  with  oranges  and  tied  with 
orange  ribbon.  Napkins  of  white  crape  were  tied  with 
orange  ribbons.  Oranges  cut  in  half  and  scooped  out 
served  as  Ice  cream  dishes  and  also  as  bon  bon  dishee 
holding  orange  mints.  By  each  plate  was  a  tiny  spoon 
of  orangewood,  and  place  cards,  alternate  ones  being 
oranges  and  sprays  of  orange  blossoms.  On  the  floor 
In  front  of  the  table  were  spread  out  orangewood  novel- 
ties— spoons,  pickle  forks,  paper  cutters,  match  safes,  pic- 
ture frames,  etc.  Another  table  held  Golden  Poppy  linen 
stationery,  in  boxes  adorned  with  these  flowers;  rolls  of 
orange  crape  paper  for  making  favors,  fancy  Tx)n  bons 
wrapped  in  orange  paper,  place  cards  painted  with  yellow 
roses,  poppies,  marigolds,  golden  rod  and  other  golden 
flowers,  and  sets  of  orange  knives.  The  ensemble  gave 
many  ideas  for  an  orange  or  golden  luncheon,  and  re- 
sulted in  a  good  sale  of  orange  specialties. 

Interior  Display. 
The  Interior  of  the  store  should  fairly  glow  with 
orange.  All  the  electric  light  bulbs  should  be  covered 
with  orange  shades  of  crape  paper  in  the  shape  of  golden 
popples.  Baskets  of  oranges  should  adorn  the  counters, 
and  a  rustic  arch  above  the  fountain  twined  with  sprays 
of  artificial  orange  blossoms.  It  is  hardly  necessary  to 
say  that  large  punch  bowls  of  orangeade  should  be  dis- 
played in  which  are  floating  slices  of  orange.  Small  bal- 
loons, orange  In  hue,  with  black  letters  "Orange  Week  at 
Blank's  Store''  tied  by  cords  to  the  pillars  and  the  upper 
part    of    the    fountain    would    add    effectiveness    to    the 


scheme,  and  could  be  given  Out  Od  (Wuvenlr*  with  the  pur- 
chase of  50  cents  or  more  worth  of  merchandise. 
Fruit  Macedoine. 
Out  a  large  orange  in  half  and  with  a  sharp  knife  re- 
move the  pulp.  Cut  into  small  pieces  (remove  the  seeds) 
and  mix  with  white  grapes,  bananas  and  dates  cut  into 
small  pieces.  Pour  the  sliced  fruits  into  the  orange  skin, 
add  a  little  lemon  Juice,  dust  with  powdered  sugar,  and  top 
with  a  candied  cherry. 


Chocolate  Syrup  for  Sundaes. 

(In  answer  to  a  query  by  W.  K.,  Mar.vland.) 
In  endeavoring  to  produce  a  chocolate  syrup  that  is 
"thick  and  stringy"  to  be  used  on  sundaes,  we  think  the 
manipulation  probably  has  as  much  to  do  with  securing 
the  desired  result  as  have  the  Ingredients:  plain  sugar 
and  Water  cooked  to  a  certain  consistency  would  be  thick 
and  stringy. 

Some  years  ago  a  correspondent  sent  us  the  following 
formula: 

Powdered  cocoa 5  pounds. 

Sugar    40  pounds. 

Water    4  gallons. 

Extract    of    vanilla i  ounce. 

Salt    1  ounce. 

Bring  the  water  to  near  the  boiling  point;  thoroughly 
mix  the  cocoa  with  at  least  half  of  the  sugar;  pour  the 
mixture  and  the  balance  of  the  sugar  into  the  hot  water 
and  stir  with  a  wooden  spoon  until  all  lumps  are  broken 
up;  bring  the  syrup  to  a  boil  and  keep  it  there  for  at 
least  five  minutes;  add  the  salt  and  flavoring  and  strain 
at  once  through  cheese  cloth  into  stone  Jugs. 

He  went  on  to  say: 

"This  formula  will  make  about  8  gallons  at  a  cost  of 
55  cents  a  gallon.  If  served  with  cream,  as  It  should  be, 
no  gelatin  or  other  foam  producer  is  necessary,  as  good 
cream  containing  not  over  18  per  cent,  of  butter  fat,  will 
give  all  the  body  and  foam  necessary  to  produce  a  perfect 
glass  of  chocolate  soda. 

"This  syrup  will  keep,  if  necessary,  a  week  or  ten 
days,  even  in  mid-summer,  in  any  room  of  ordinary  tem- 
perature." 

More  recently  C.  H.  Reynolds  wrote  that  in  his  day  of 
many  chocolate  drinks  and  eats,  he  was  a  poor  dis- 
penser who  did  not  have  "the  best  chocolate  formula," 
but  added  that  he  would  tell  what  really  was  th«  last 
word  in  the  making  of  a  perfect  chocolate  syrup.  His 
formula  is  here  reproduced: 

Use  a  dark  cocoa,  any  good  standard  make,  then  take 

Cocoa  (according  to  grade) 12  to  14  ounces. 

Sugar   12  pounds. 

Water    (hot) 8  pints. 

Condensed  milk ^  can. 

Powdered   tragacanth    about  15  grains. 

Vanilla  extract   %  ounce. 

Almond  extract 10  drops. 

Mix  the  cocoa  with  about  2  pints  of  the  water  to  form  a 
smooth  paste.  Then  add  the  remaining  water,  and  when 
the  cocoa  is  well  suspended  in  the  liquid  apply  heat  and 
boil  for  five  or  six  minutes.  Then  add  the  sugar,  con- 
densed milk  and  tragacanth  and  heat  again  to  boiling;  let 
the  mixture  boil  for  one  to  two  minutes  (prolonged  boil- 
ing after  the  addition  of  the  sugar  and  milk  should  be 
avoided). 

When  nearly  cold  add  the  vanilla  and  almond  extracts 
and  strain:  then  you  have  some  chocolate.  Use  a  granite 
kettle,  and  by  all  means  use  a  wooden  spoon.  Of  course, 
the  almond  is  used  to  bring  out  the  flavor  of  the  choco- 
late. 

Perhaps  the  tragacanth  is  the  key  to  the  "stringy 
puzzle.  We  ask  for  such  further  help  In  solving  it  as  our 
readers  are  able  to  give.  Especially  should  we  like  to  hear 
from  W.  K.  as  to  his  success. 


Miss  Helen  Ritz  Burns,  recently  licensed  by  the  Penn- 
sylvania Board  of  Pharmacy,  now  has  charge  of  the  store 
at  Lewiston,  Pa.,  founded  by  her  grandfather  in  1827,  and 
for  many  years  conducted  by  her  uncle,  the  late  Charles 
Ritz. 

Max  J.  and  F.  E.  R.  Goetz  have  opened  an  exclusive  pre- 
scription store  in  an  office  building  at  Milwaukee. 
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Soda  Axioms  and  Twice  Told  Tales  for 
Fountain  Men. 

By  E.  F.  White. 

The  dispenser  who  will  make  a  business  of  learning 
the  names  of  his  patrons  and  then  so  addressing  them 
will  be  doing  the  best  kind  of  work  in  the  direction  of 
steady  business.  This  should  be  followed  by  learning 
the  customers'  preference  in  the  matter  of  drinks.  Most 
people  appreciate  an  attempt  to  satisfy  them.  When  the 
attempt  is  a  real  one  it  usually  succeeds. 

Knowing  that  most  people  like  a  variety  in  their  every- 
day meals  it  is  not  a  hard  thing  to  figure  that  the  same 
desires  are  brought  to  the  soda  fountain. 

Nothing  short  of  the  best  will  please  those  who  know. 
It  is  hardly  wise  for  any  man  to  assume  that  his  fellow 
townsmen  are  ignorant. 

All  customers  can  not  be  treated  alike.  AH  may  not 
desire  the  smile,  but  of  one  thing  you  may  be  sure,  all 
customers  are  attracted  by  a  pleasant  face  that  does  not 
frown. 

Prices  are  a  little  high  this  year,  but  do  not  cut  the 
quality  at  your-  fountain.  Push  and  the  increase  in  the 
volume  of  business  will  take  care  of  increased  costs  fai 
more  effectually  than  any  cost  reduction  possibly  can. 

One  thing  every  young  dispenser  should  learn  at  the 
beginning  of  his  career  is  that  his  success  will  depend 
very  much  upon  his  originality. 

Competent  management  is  the  one  thing  that  every 
fountain  needs,  because  the  fountain  Is  simply  one  of  the 
problems  in  retailing  that  the  merchant  must  solve. 

Just  because  you  have  seen  a  soda  fountain  in  some 
store  that  was  an  eyesore,  do  not  blame  the  soda  foun- 
tain, but  rather  the  policy  of  the  firm  which  owned  It. 

Two  fountains  serving  good  soda  will  easily  thrive  in  a 
community  where  one  fountain  serving  poor  soda  would 
utterly  fail  to  gain  a  living  patronage. 

As  a  dispenser  be  progressive.  The  soda  water  busi- 
nees  is  a  progressive  one  and  there  is  no  reason  to  ex- 
pect that  It  will  stop  progressing;  individual  success  de- 
pends upon  progressing  with  it. 

Dispensers  who  would  gain  promotion  must  conform 
to  the  requirements  of  those  who  are  over  them  and  do 
the  best  they  can  in  the  position  they  hold. 

Every  dispenser  should  give  the  firm  the  best  service 
he  can,  no  matter  how  little  he  is  paid.  No  greater  mis- 
take can  be  made  than  that  of  trying  to  lower  your  ser- 
vice to  the  standard  of  your  pay.  Give  just  the  best  ser- 
vice you  can  and  look  for  a  chance  to  sell  that  service  to 
some  one  for  Its  full  value. 

It  Is  the  dispenser  who  is  loyal  to  his  employers,  who 
puts  intelligence  into  the  dispensing  of  drinks  and  other 
fountain  confections,  and  who  performs  cheerfully  the 
various  tasks  connected  with  bis  position,  who  can  look 
for  advancement. 

Tables  are  often  a  great  addition  to  fountain  service. 

To  make  a  fountain  a  success  the  surroundings  must 
please  the  eye.  The  glassware  must  be  dainty  and  clean 
and  every  drink  served  should  look  good. 

Set  the  standard  of  fountain  service  at  the  apex  of 
perfection  and  then  there  may  be  some  hope  that  the  help 
will  keep  it  reasonably  good. 

Do  a  little  hustling  early  In  the  morning  so  as  to  have 
everything  in  shape  by  the  time  that  trade  begins. 

The  manager  should  be  required  to  compute  the  actual 
operating  expenses,  dally  receipts,  variations  due  to  the 
weather,  etc.,  and  thus  make  himself  responsible  for  the 
financial  success  of  his  department  as  well  as  the  main- 
tenance of  good  service.  Sometimes,  yes,  at  all  times. 
It  pays  to  give  the  right  man  quarterly  dividends  liesides 
his  regular  salary,  based  upon  the  results  produced. 

The  man  who  Is  systematic  In  the  management  of  his 
fountain  and  gains  the  co-operation  of  his  dispensers,  will 
find  that  his  work  will  be  easier  than  If  he  neglects  these 
points. 

Many  of  the  modem  fountains  use  electric  lights  in 
some  way  for  decorative  purposes;  they  add  much  to  the 
attractiveness  of  the  fountain  and  the  brightness  of  the 
store.  Have  plenty  of  light;  It  may  cost  a  little,  but  It 
pulls  a  lot. 


The  man  who  refuses  to  have  a  fountain  in  his  store 
because  others  have  made  a  failure  In  running  them  may 
just  as  well  refuse  to  go  into  business  because  others 
have  failed. 

The  store  should  be  kept  at  as  comfortable  a  tempera- 
ture as  possible.  The  customer  enjoys  refreshment  much 
more  when  the  atmosphere  is  also  refreshing,  besides  a 
store  too  warm  actually  eats  up  the  ice  and  drives  away 
trade. 

The  reason  that  the  customer  who  just  left  the  store 
looked  as  though  he  did  not  care  to  come  again  was  not 
because  the  dispenser  did  not  serve  him  quickly  enough. 
Oh,  no,  the  trouble  was  that  he  had  to  stand  at  the 
cashier's  desk  for  fully  three  minutes  waiting  for  the  priv- 
ilege of  paying  for  his  drink  while  the  cashier  was  doing 
somebody  else's  work. 

Are  you  wise  to  the  fact  that  it  is  better  to  dispense 
one  good  soda  than  two  poor  ones. 

A  wise  dispenser  will  not  forget  to  wage  war  with  the 
flies.  The  public  does  not  like  flies  and  a  glance  at  the 
mirrors  usually  tells  how  the  man  at  the  fountain  feels 
on  the  question. 

The  only  way  to  keep  people  coming  to  a  fountain  is  to 
satisfy  them  when  they  do  come. 

The  man  who  runs  his  fountain  as  it  should  be  run 
may  make  a  little  less  during  each  year  but  he  will  prob- 
ably be  making  money  for  more  years  as  the  result. 

There  Is  a  limit  to  what  one  man  can  do,  and  the  sea- 
son is  coming  when  the  employing  of  extra  help  will  be- 
come a  matter  of  economy. 

The  hotter  the  day  the  harder  the  fountain  men  work, 
but  a  small  token  of  appreciation  of  the  extra  work  on 
behalf  of  the  firm,  like  oil  on  the  machinery,  helps  to  keep 
things  going.  One  firm  gives  Its  dispensers  fifty  cents 
each  for  every  day  that  the  business  rises  above  a  given 
figure,  and  when  the  hot  days  come  how  those  boys  do 
hustle!  What  is  more,  they  do  not  scowl  at  the  cus- 
tomers, they  just  smile  and  the  faster  the  customers  come 
the  happier  they  look. 

The  man  who  desires  to  be  a  modern  dispenser  must  be 
a  careful  student  of  time-  and  labor-saving  devices  and 
methods. 

The  man  who  can  arrange  his  fountain  space  so  as  to 
serve  two  customers  in  the  same  space  that  the  other  man 
uses  to  serve  one  Is  the  man  who  is  going  to  reap  the 
greatest  harvest  on  busy  days. 

Keep  your  eyes  open.  Rua  your  fountain.  Do  not  let 
it  run  you. 


A  Sheaf  of  Garnered  Formulas. 

Cherry  Dip  Sundae. 
Put  a   No.   10   cone  of  vanilla  ice   cream  In   a  sundas 
cup.      On  top  of  the  cone  put  a  green  cherry.     Around 
the  base  put  a  circle  of  red  cherries,  and  over  all  pour  a 
little  cherry  syrup  or  crushed  cherries. 

Bachelor's  Delight. 
On  a  six-inch  plate  place  a  slice  of  angel  cake;  on  it 
put  a  No.  10  cone  of  strawberry  Ice  cream  (vanilla  may 
be  used),  and  pour  over  It  a  ladle  of  marshmallow  cream 
dressing  that  has  been  tinted  red.  If  desired  the  dressing 
can  be  flavored  with  orgeat  or  almond.  Top  with  a  red 
cherry. 

Raspberry  Special. 
LAy  a  fern  leaf  on  a  small  platter.  On  this  placs  two 
No.  16  cones  of  vanilla  Ice  cream ;  over  one  pour  a  ladle 
of  crushed  raspberries  and  top  with  a  cherry,  and  over 
the  other  pour  a  ladle  of  raspberry  marshmallow  dressing, 
and  top  with  a  whole  flg. 

Pineapple  Royal. 
Place  a  lettuce  leaf  In  a  fruit  nappy  and  lay  on  it  a  slice 
of  pineapple;  on  this  put  a  portion  of  vanilla  Ice  cream  and 
pour  over  It  a  small  ladle  of  any  desired  fruit. 

Strawberry  Cream  Nectar  Sundae. 
Put  a  No,   10  mound  of  vanilla  Ice  cream  In  a  sundae 
cup.     Put  a  ladle  of  crushed  strawberries  and  an  ounce 
of  sweet  cream  in  a  soda  glass,  mix  with  the  fine  soda 
stream  and  pour  the  mixture  over  the  Ice  cream. 

Pacific  Coast  Special. 
Put   a   large  slice   of   Hawaiian   pineapple   In   a   fruit 
nappy,  place  on  It  a  No.  10  cone  of  vanilla  Ice  cream  and 
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pour  over  It  a  ladle  ot  crushed  pineapple.  Top  with  a  rod 
cherry  and  place  three  preserved  flgs  at  the  base  of  the 
cone,  an  equal  distance  apart. 

Raspberry  Special. 
Place  three  wafers  on  a  five-Inch  plate,  eo  as  to  divide 
into  three  equal  sections.  In  the  center  of  the  plate  on 
the  wafer*  place  a  No.  10  mound  of  vanilla  ice  cream  and 
pour  over  It  a  ladle  of  whole  raspberries.  Top  with 
whipped  cream  and  a  cherry. 

Peach  Special. 
Put  a  No.  10  mound  of  peach  lee  cream  in  a  sundae  cup 
and  peel  and  slice  over  it  a  whole  peacli;  over  this  pour 
a  ladle  of  maple  walnut  dressing.  Top  with  whipped 
cream  in  the  center  and  place  four  cherries  at  the  base 
of  the  mound  at  equal  distances  apart. 

Snow  Drift  Dressing. 
To  a  quart  of  marshmallow  whip  add  a  quart  of  maple 
syrup,  a  pint  of  crushed  pineapple,   ^4   pound  of  gro\ind 
mixed  nutmeats,  and  four  bananas  cut  in  thin  slices  and 
mix  thoroughly. 

■  »  « 

Soft  Drink  Inspection  in  Pennsylvania. 

In  the  preliminary  report  of  Dairy  and  Food  Commis- 
sioner Foust,  of  Pennsylvania,  to  the  Secretary  of  Agri- 
culture for  that  State,  covering  the  year  1915,  he  says 
that  354  samples  of  so-called  non-alcoholic  drinlcs  were 
examined  and  76  cases  terminated.  Of  these,  two  cases 
were  brought  because  the  preparations  were  intoxicating 
liquors  sold  under  the  names  of  non-alcoholic  drinks;  26 
because  of  the  use  of  saccharin;  24  because  of  the  pres- 
ence ot  undeclared  artificial  colors  and  flavors;  and  27 
because  of  misbranding. 

The  two  alcoholic  drinks  were  a  "cherry"  and  a  "blswik- 
berry." 


The  Sugar  Cane.'*' 

From  an  article  on  "The  Sugar  Cane:  Its  History  and 
Mythology,"  in  Grocery  (London),  a  story  is  told  as  to 
where  the  industry  of  cane  sugar  making  had  its  birth,  as 
follows: 

In  Hindu  Mythology 

The  origin  of  the  sugar  cane  is  thus  accounted  for: 
There  lived  in  India  many  ages  ago  a  celebrated  prince 
named  Rajah  Trishanku,  who  becoming  dissatisfied  with 
his  earthly  surroundings,  conceived  the  idea  of  paying 
a  visit  to  heaven  during  his  lifetime.  He  accordingly  ap- 
plied to  Indra,  the  monarch  of  the  Hindu  heaven,  for  ad- 
mission to  his  kingdom,  but  Indra  promptly  refused  the 
request,  notwithstanding  his  hitherto  very  pleasant  per- 
sonal relations  with  the  wealthy  and  distinguished  rajah, 
doubtless  suggesting  that  the  only  route  to  his  realm  lay 
through  the  portals  of  death.  Hearing  of  the  circum- 
stance, Vishna  Mitra,  a  renowned  hermit  of  much  magical 
skill,  volunteered  to  prepare  a  temporary  paradise — a  sort 
of  imitation  heaven — for  Rajah  Trishanku's  personal  use 
while  still  in  the  flesh.  The  rajah  accepted  the  kind  of- 
fices of  the  hermit,  and  the  luxurious  paradise  was  forth- 
with constructed. 

"A  Little  Bit  of  Heaven." 

Some  time  later  the  breach  between  the  rajah  and  Indra 
was  healed  and  friendly  relations  again  established — 
whether  by  the  death  of  the  former  or  by  what  other 
means  the  story  saith  not— and  the  earthly  paradise  was 
incontinently  demolished.  A  few  of  its  luxuries,  however, 
were  allowed  to  remain  on  earth,  just  to  show  something 
of  Vishna  Mitra's  remarkable  achievements,  and  among 
these  paradisiac  perfections  left  for  the  beneflt  of  man- 
kind was  the  sugar  cane.  That,  according  to  Hindu 
mythology,  is  how  sugar  was  given  to  the  world,  and  if  it 
does  not  satisfy  the  latter-day  botanist,  the  fact  remains 
that  he  cannot  produce  any  better  account  of  it. 
In  320  B.  C. 

Alexander  the  Great,  during  his  Asiatic  conquests  in  the 
fourth  century  B.  C,  had  in  his  train  some  observant 
persons  who  made  notes  of  what  they  saw,  and  in  these 
written  documents,  according  to  later  writers,  who  fell 
heir  to  them.  Is  told  the  story  of  "a  reed  growing  in  In- 
dia which  produces  honey  without  bees."  Thus  sugar 
cane  evidently  was  well  known  in  that  country  before 

•  From   ;he   American   Grucei. 


320  B.  0.  As  to  the  manufactured  produce  of  the  cane, 
the  first  kind  of  sugar  of  which  mention  Is  made  was 
concentrated  cane  Juice,  called  "gur"  In  India,  "gud"  In 
Sanskrit,  and  this  seems  to  have  been  known  as  a  foo4 
from  pre-hlstoric  times. 

In  A.  D.  627  sugar  had  become  quite  well  known,  for 
when  the  Byzantines  conquered  Dastagerd  in  Persia  that 
year  among  the  spoils  taken  was  a  quantity  of  sugar. 
That  its  manufacture  was  an  established  Industry  in  In- 
dia in  the  seventh  century  is  also  attested  by  the  old 
Chinese  encyclopedia,  the  Pantsao-kangmu,  which  states 
that  the  Emperor  T'al-tsung,  who  reigned  from  627  to 
650  A.  D.,  sent  some  of  his  people  to  Behar  in  India  to 
learn  the  art  of  sugar  making.  Thus  all  records  seem  to 
point  to  India  as  the  original  source  of  sugar. 

The  First  Sweetmeats. 

The  manufacture  of  sugar,  even  In  the  early  centuries 
of  the  Christian  era,  was  not  restricted  to  the  m^re 
evaporation  of  the  juice  of  the  cane  to  dryness,  for  the 
Arabs  and  Egyptians  soon  learned  how  to  purify  raw 
sugar  by  recrystallization,  and  incidentally  how  to  make 
a  great  variety  of  sweetmeats,  or  candy,  out  of  the  pro- 
duce. 

The  Arabs  introduced  the  sugar  cane  to  Sicily  In  703, 
and  thence  it  was  taken  to  Africa  about  900.  It  was  carried 
to  Spain  by  Abdurrahman  I,  about  755,  and  was  so  suc- 
cessfully cultivated  in  Southern  Andalusia  that  by  1150 
the  country  boasted  a  flourishing  sugar  industry.  Mean- 
while the  Arabs  and  Chinese  [?]  had  initiated  the  grow- 
ing of  the  cane  along  the  coast  of  the  Mediterranean,  as 
well  as  on  the  coast  and  islands  ot  the  Indian  Ocean.  The 
Crusaders  found  extensive  sugar  cane  plantations  in 
Tripoli,  Mesopotamia,  Syria,  Antioch  and  Cyprus,  and  by 
the  fourteenth  century  the  cane  was  being  cultivated  in 
nearly  every  part  of  the  known  world  where  soil  and 
climate  were  suitable. 

"Carrying  On." 
The  Spaniards,  in  1496,  established  its  cultivation  in  the 
Canary  Islands.  Then  came  its  introduction  Into  Brazil 
by  the  Portuguese,  who  brought  it  from  Madeira.  In 
1590  there  were  thirty-six  sugar  mills  in  Bahia  and  sixty- 
six  in  Pernambuco,  and  the  industry  grew  so  rapidly  that 
in  the  year  1600  the  export  from  Brazil,  amounted  to 
60,000  chests  of  sugar,  each  containing  500  pounds.  Sugar 
cane  had  also  been  introduced  into  the  island  of  Santo 
Domingo  by  Columbus,  and  from  here  its  cultivation 
spread  to  Mexico  by  1520,  when  Cortez  established  plan- 
tations in  Izcalpam.  By  1553  Mexico  was  exporting  sugar 
to  Spain  and  Peru.  In  the  meantime  Diego  Velasquez 
had  conquered  the  Island  of  Cuba  in  1511-12,  and  as  soon 
as  the  Spaniards  obtained  a  permanent  foothold  colonists 
came  over  from  Haiti  (or  Santo  Domingo)  and  brought 
with  them  the  sugar  cane. 

And  On,  and  On. 

The  English  introduced  it  in  Barbados  and  Jamaica; 
the  French  into  Guadaloupe  and  Martinique;  the  Dutch 
into  their  colonies  in  St.  Eustatius  and  Curagao.  In 
South  America  the  industry  started,  as  has  been  hereto- 
fore stated,  in  Brazil.  It  soon  spread  to  French,  Dutch 
and  British  Guiana;  to  Venezuela,  Colombia,  Peru, 
Ecuador,  Argentina  and  Chile.  From  Mexico  it  spread 
throughout  all  the  countries  ot  Central  America,  the  grow- 
ing of  the  cane  and  the  manufacture  ot  the  sugar  t)e- 
ing'an  important  industry  in  each  of  the  republics. 


Amount  of  Certified  Dyes  in  Mixture  Must  Be 
Given. 

The  Secretary  of  Agriculture  has  issuetl  an  explanation 
of  food  inspectioi)  decision  159.  which  states  that  certifi- 
cates tor  mixtures  of  coal-tar  dyes  with  other  substances 
will  not  be  accepted  unless  accompanied  by  a  declaration 
by  the  manufacturer  that  each  package  ot  the  mixture 
shall  bear  a  statement  ot  the  quantity  or  proportion  of  the 
certified  dye,  or  dyes,  present  in  the  mixture. 

It  is  not  intended  to  require  manufacturers  to  declare 
upon  their  labels  the  trade  formula  tor  each  mixture  by 
giving  the  amount  ot  each  dye  present  in  the  mixture,  but 
the  label  should  state  the  total  amount  of  all  certified  dyes 
present.  The  exact  formula  of  each  mixture  must,  how- 
ever, be  deposited  with  the  Secretary  ot  Agriculture,  as 
provided  In  food  inspection  decisions  77,  106,  and  129. 
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It  Is  Here,  The  New  Pharmacopoeia. 

Just  six  years  and  two  months  after  the  adjourn- 
ment of  the  United  States  Pharmacopoeial  Conven- 
tion of  nineteen  hundred  and  ten,  an  unbound  copy 
of  the  ninth  revision  of  the  United  States  Pharma- 
copoeia reached  the  Circular  office.  A  formal  notice 
of  the  book,  with  some  mention  of  its  principal  physi- 
cal characteristics,  appears  in  the  portion  of  this  issue 
of  the  Circular  set  apart  for  such  things,  and  it  is 
our  purpose  to  present  next  month  and  during  the 
succeeding  months,  some  criticisms  of  the  volume  by 
prominent  members  of  the  revision  committee  and 
other  authorities.  In  last  month's  Circular  we  told 
something  of  the  work  of  revision  and  its  result,  and 
just  here  we  shall  mention  a  few  of  the  outstanding 
featufes  in  which  the  new  book  differs  from  its  im- 
mediate predecessor. 

Much  that  was  formerly  pharmacopoeial  has  been 
omitted,  since  the  National  Formulary  is  now,  under 
the  food"  and  drugs  act,  on  the  same  official  basis  as 
the  older  book,  and  so  has  come  into  possession  of 
many  formulas  that  formerly  found  a  place  in  the 
Pharmacopoeia.  Retained  in  the  time-honored  work 
are  standards  for  certain  vegetable  drugs  and  chemi- 
cal substances,  and  for  a  limited  number  of  the  sim- 
pler and  more  popular  pharmaceutical  preparations. 
Serums,  animal  products  and  synthetics  appear  more 
numerously  in  the  new  revision  than  in  its  predeces- 
-'irs. 

As  is  befitting  in  a  book  which  is  to  have  a  legal 
standing  under  the  statutes  of  the  United  States  as 
well  as  those  of  most  of  the  States,  the  new  Pharma- 
copoeia contains  much  in  the  imperative  mood.  That 
is  to  say,  for  example,  in  directions  for  tests,  the 
language  is  no  longer.  If  so-and-so  be  done,  but.  Do 
so-and-so.  Instead  of  giving  separately  full  direc- 
tions for  making  each  fluidextract,  four  type  for- 
mulas are  printed,  and  under  the  proper  headings  the 
directions  are  to  proceed  according  to  a  specified  one 
■I  these.  This  principle  is  extended  to  tinctures  and 
medicated  waters. 

Official  abbreviations  are  a  new  feature.  It  is  be- 
lieved that  these  will  be  of  assistance  to  prescribers 
as  well  as  to  pharmacists.  Other  innovations  are 
the  chapters  on  sterilization  and  diagnostic  tests.  Bi- 
ological assays  have  been  made  official,  and  descrip- 
tions of  powdered  drugs  have  been  added. 

A  table  showing  the  percentage  of  alcohol  in  cer- 
tain official  preparations  is  a  new  feature  of  the  book 


which  will  appeal  to  druggists,  as  will  also  the  al- 
lowance of  a  certain  amount  of  variation  in  the. 
amount  of  certain  active  drugs  in  galenical  prepara- 
tions. 

In  the  new  book  the  number  of  articles  in  the  main 
text  is  seven  hundred  and  eighty-two,  as  against 
nine  hundred  and  fifty-eight  in  the  eighth  revision,  a 
diminution  of  one  hundred  and  seventy-six.  This  net 
loss  is  the  result  of  the  dismissal  of  two  hundred  and 
forty-three  articles,  and  the  addition  of  sixty-seven. 
The  names  of  the  dismissed  and  added  articles  are 
given  in  tables  in  the  new  book. 

Only  the  metric  system  of  weights  and  measures 
is  used  in  the  ninth  revision,  except  that  doses  are 
set  down  in  both  the  metric  and  apothecaries'  sys- 
tems. Indeed,  not  since  the  fifth  (eighteen  hundred 
and  seventy)  revision  have  the  apothecaries'  weights 
and  measures  been  regularly  a  part  of  the  text  of 
the  Pharmacopceia,  although  in  the  sixth  (eighteen 
hundred  and  eighty)  revision  they  were  employed 
with  the  metric  weights  in  parallel  columns  in  some 
instances,  the  prevailing  rule  in  that  edition  being  to 
give  the  quantities  in  "parts." 

In  Part  II  are  a  number  of  new  features  and  many 
of  the  old  ones  formerly  included  in  the  Appendix. 
Some  of  these  are  of  considerable  practical  value  to 
the  workaday  apothecary,  while  others  are  of  more 
use  to  the  analytical  chemist. 

Taken  as  a  whole,  we  believe  the  new  Pharmaco- 
poeia will  measure  up  to  the  expectations  of  its 
friends,  and  when  the  immense  amount  of  labor 
which  it  represents  is  taken  into  consideration,  to- 
gether with  the  fact  that  the  laborers  were  volun- 
tary workers  whose  time  was  devoted  principally 
to  some  regular  vocation,  we  believe  the  adverse  crit- 
icism for  the  long  time  consumed  in  producing  the 
book  will  be  materially  mitigated. 

It  may  be  recalled  that  when  the  eighth  revision 
was  published  the  copies  available  before  the  date 
when  it  became  official  were  not  sufficient  to  supply 
those  who  were  required  to  have  their  preparations 
conform  to  its  standards.  As  we  write  this,  the  date 
set  for  the  new  book  to  become  official  is  only  seven 
weeks  off,  and  the  sheets  from  which  it  is  to  be  made 
are  still  presumably  in  the  hands  of  the  binders. 
Query:  If  it  takes  over  six  years  to  produce  the 
Pharmacopoeia,  should  druggists  be  expected  to  put 
their  goods  in  consonance  with  its  provisions  in  less 
than  six  weeks?    Perhaps  the  changes  in  the  stand- 
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ards  are  of  insufficient  moment  to  cause  any  great 
amount  of  trouble  in  this  respect. 

Professor  Remington  has  labored  long  and  ardu- 
ously in  bringing  our  book  of  drug  standards  up  to 
its  present  high  state  of  excellence.    As  vice-chair- 
man of  the  committee  of  revision  he  succeeded  to  its 
pro  tem.  chairmanship  on  the  death  of  Doctor  Rice 
in  nineteen  hundred  and  one,  and  was  almost  at  once 
regularly  elected  its  chairman.  Thus  the  larger  part  of 
the  burden  of  directing  the  eighth  revision  fell  upon 
his  shoulders.     His  work  as  chairman  of  the  com- 
mittee preparing  the  ninth  revision  is  a  matter  of 
current  history.    A  decade  and  a  half  ago  Professor 
Remington   was  a  young  man  of  fifty-four  happy 
summers.     The    thought   and    effort    he   has   given 
to     Pharmacopoeia-making     since     that     time,     and 
the  great  responsibilities  of  his  position,  to  say  noth- 
ing of  his  activities  in  various  other  directions,  and 
the  passing  of  fifteen  years,  naturally  have  left  their 
impress  upon  him.    In  an  interview  with  one  of  our 
representatives   in   June,   the   professor   stated   that 
while  his  work  on  the  Pharmacopoeia  had  been  a  real 
labor  of  love,  he  was  pleased  that  it  was  finished.    He 
did  not  think  he  would  take  part  in  the  next  revision, 
he  added,  saying  that  a  man  of  three  score  years  and 
ten  was  entitled  to  a  vacation,  and  that  he  was  be- 
ginning to  look  forward    to  his.    Just  what  man  can 
be  found  who  will  be  so  situated  as  to  carry  on  from 
nineteen    hundred    and    twenty    the    pharmacopoeial 
work  which  Professor  Remington  has  been  direct- 
ing, is  a  problem.     Possibly  four  years  from  now  it 
will  not  be.     George  Washington  quit  public  life  to 
spend  his  declining  years  on  his  farm ;  Bismarck  was 
laid  on  the  shelf;  Kitchener  was  killed;  Thomas  V. 
Wooten  declined  a  re-election  to  the  secretaryship  of 
the  National  Association  of  Retail  Druggists,  yet  the 
aflfairs  in  which  each  of  these  men  had  been  a  distin- 
guished   leader    suffered    no    severe    setback    when 
others  took  them  in  charge.    Doubtless  it  will  be  so 
in  pharmacopoeial  circles  four  years  hence,  but  at 
this  time  it  seems  that  nothing  short  of  a  special 
providence  will  send  the  man  to  carry  on  the  work 
which  Professor  Remington  has  been  handling  with 
such  good  effect  for  practically  two  decades. 
■  »  ■ 

Forty-Eight-Hour-a-Week  Druggists. 

It  is  really  terrible!  Something  ought  to  be  done 
about  it!  The  Russell  Sage  Foundation  has  been 
"surveying"  Springfield,  111.,  and  is  so  horrified  at 
some  of  the  things  it  found  that  it  is  sending  to  the 
press  a  special  advance  typewritten  sheet  about  these 
things.  We  warn  our  readers  that  if  they  do  not  wish 
to  experience  the  shock  of  their  lives  they  had  better 
skip  what  follows  below.  In  its  report  the  Foundation 
says :  "One  boy  fourteen  years  old  had  to  be  at  work 
at  six  o'clock  in  the  morning  and  stayed  until  six 
in  the  evening,  except  on  two  days  each  week,  when 
he  worked  until  eleven  in  the  evening.  He  also  had  to 
work  alternating  Sundays  so  that  every  week  he 
worked  eighty-five  hours.  In  another  drug  store  a 
young  learner  fifteen  years  old  worked  from  seven  or 
eight  in  the  morning  until  nine  or  ten  at  night,  with 


an  hour  off  each  noon  and  supper.  (On  days  when 
he  went  to  work  at  seven  he  was  off  at  nine.)  Thus 
he  worked  twelve  hours  a  day  for  six  days  a  week, 
beside  half  a  day  on  Sundays.  His  weekly  hours  usu- 
ally exceeded  seventy — in  contrast  to  the  forty-eight 
allowed  by  law.  Another  boy,  fourteen  years  old, 
washed  bottles,  ran  errands,  and  did  other  odd  jobs  in 
a  drug  store,  from  seven  in  the  morning  to  six  in  the 
evening,  except  for  an  hour  at  noon.  Besides  these 
ten  hours  a  day  for  seven  days  a  week,  he  also  had  to 
work  two,  sometimes  four,  nights  a  week  until  fen- 
thirty  or  eleven  at  night.  The  hours  were  so  long, 
and  he  was  so  tired,  his  mother  stated,  that  he  used 
to  cry  after  he  came  home  at  the  end  of  his  day  of 
fourteen  hours  of  work.  His  mother  finally  made  him 
quit  this  job." 

If  it  is  against  the  law  for  boys  to  work  in  Illinois 
drug  stores  for  over  forty-eight  hours  a  week,  then 
boys  should  not  be  made  (or  allowed)  to  work  in  Il- 
linois drug  stores  for  over  forty-eight  hours  a  week. 
We  believe  in  obeying  the  laws  (or  repealing  them), 
but — are  these  boys  working  in  drug  stores  for  the 
purpose  of  learning  to  be  druggists?  If  so,  what 
kind  of  druggists  will  they  be  if  they  learn  that  they 
are  to  work  but  seven  or  eight  hours  a  day?  What 
will  they  do  when  they  become  proprietors?  The 
mother  of  the  Springfield  lad  who  took  him  out  of  the 
drug  business  because  working  until  six  o'clock,  and 
occasionally  even  later,  made  him  cry,  was  wise :  she 
knew  that  it  would  never  do  for  her  to  raise  her  boy 
to  be  a  druggist. 

Let  us  suppose  that  a  boy  in  a  drug  store  some- 
where in  the  United  States  grows  up  and  enters  busi- 
ness for  himself.  He  buys  a  small  store,  has  a  boy  to 
help  him,  and  maybe  employs  a  relief  clerk  to  come  in 
once  a  week  while  he  takes  an  afternoon  off  to  go 
home  and  post  up  the  books.  He  opens  the  store  at 
seven  in  the  morning,  slips  out  for  breakfast  at  eight, 
takes  his  luncheon  behind  the  prescription  counter, 
and  for  supper — well,  if  trade  is  brisk,  and  he  hopes  it 
will  be,  resorts  to  gum  drops  or  at  best  nibbles  a  sand- 
wich between  customers,  or  while  filling  a  prescrip- 
tion. Then  about  eleven,  after  the  last  doctor  has 
returned  from  his  evening  round  and  has  finished  his 
cigar  and  gossip,  the  druggist  begins  to  close  up  shop, 
only  to  be  interrupted  by  a  citizen  who  has  been  sit- 
ting on  a  box  across  the  street  for  two  hours,  with  a 
prescription  which  his  wife  gave  him  to  have  filled 
when  he  started  down  town  after  supper.  Suppose 
this  druggist  to  be  a  forty-eight-hour-a-week  molly- 
coddle, what  will  he  be  likely  to  say  to  Mr.  Citizen? 
Possibly  something  that  will  injure  trade. 

How  many  of  the  old-time  "dispensatory  drug- 
gists," as  Mr.  Land  used  to  call  them,  learned  their 
business  by  sticking  to  it  for  forty-eight  hours  a 
week?  And  after  they  had  learned  it,  how  many  of 
them  made  a  living  working  at  it  for  any  such  fancy 
bankers'  and  brokers'  hours?  They  were  on  their 
jobs  from  seven  in  the  morning  until  eleven  at  night, 
with  half  of  Sunday  "off" — and  maybe  they  did  not 
enjoy  that  extra  Sunday  nap ! 

We  are  not  saying  that  a  forty-eight-hour  law  for 
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boys,  and  clerks  and  proprietors,  too,  is  not  all  right 
and  everj-thing,  but  it  ought  to  be  extended  to  the 
public,  requiring  them  to  buy  their  drug-store  stuff 
between  eight  in  the  morning  and  six  in  the  evening, 
with  intermissions  of  two  hours  for  meals  and  rest. 

In  the  meantime  the  Sage  Foundation  is  going 
ahead  with  its  survey.  We  believe  it  will  do  some 
good — we  certainly  wish  for  it  all  kinds  of  success — 
but  we  can  not  help  wondering  how  far  it  would  get 
if  the  man  whose  millions  made  it  possible  had  never 
worked  more  than  forty-eight  hours  a  week  or  per- 
mitted his  employees  to  do  so. 


The  Mother  of  State  Associations. 

Just  what  the  combined  membership  of  the  vari- 
ous State  pharmaceutical  associations  of  the  country 
is  we  have  not  stopped  to  ascertain.  Suppose  we  put 
it  roughly  at  an  average  of  three  hundred  members 
in  each  association  for — to  make  it  even  numbers — 
say  fifty  States.  That  would  make  the  .aggregate 
fifteen  thousand.  Perhaps  twenty-five  per  cent,  of 
these,  or  somewhat  less  than  four  thousand,  make  it 
a  rule  to  try  to  attend  the  annual  meetings  of  their 
respective  associations.  So  much  for  Colonel-Mul- 
berry-Sellerian  calculations,  ahhough  we  think  our 
figures  are  more  conservative  than  were  the  colonel's. 
The  next  number  that  we  want  to  get  at  we  believe 
the  eye-water  man  himself  would  hesitate  to  under- 
take to  figure  out,  to  wit,  the  percentage  of  the  four 
thousand  loyal,  working  State  association  men  who 
realize  that  the  American  Pharmaceutical  Associa- 
tion is  the  mother  in  more  than  just  a  complimentary 
sense  of  the  State  associations — or  a  large  number 
of  them. 

What  we  mean  is  this :  The  American  Pharmaceu- 
tical Association  was  organized  in  eighteen  hundred 
and  fifty-two  as  a  result  of  a  preliminary  meeting 
held  the  year  previously.  At  that  time  there  was  no 
State  pharmaceutical  association  in  this  country.  The 
first  one  to  be  organized  was  in  the  State  which  is 
usually  the  first  to  be  called  when  we  name  the 
States  orally,  that  is  to  say,  Maine.  That  was  in 
eighteen  hundred  and  sixty-seven,  and  one  of  the  or- 
ganizers of  the  association  and  its  first  president  was 
Dr.  H.  T.  Cummings,  who  some  years  previously 
had  been  a  vice-president  of  the  American  associa- 
tion. The  next  State  to  organize  a  pharmaceutical 
association  was  the  one  on  the  extreme  opposite  end 
of  the  map,  California.  One  of  the  pioneers  in  the 
movement  to  build  up  a  State  association  of  phar- 
macists in  that  Pacific  Coast  State  was  James  G. 
Steele,  who  was  vice-president  of  the  American  Phar- 
maceutical Association  the  same  year  that  he  was 
elected  the  first  corresponding  secretary  of  his  State 
organization.  Third  on  the  list  of  State  associations, 
chronologically  speaking,  is  that  of  New  Jersey,  the 
first  president  of  which  was  C.  H.  Dalrymple,  and 
the  first  secretary,  George  H.  White,  both  members 
at  that  time  of  the  American  Pharmaceutical  Asso- 
ciation. 

Passing  on  rapidly  we  find  the  leading  spirits  in 


the  formation  of  many  of  the  earlier  State  pharma- 
ceutical associations  to  have  been  men  who  drew 
their  inspiration,  at  least  in  part,  from  the  Ameri- 
can body.  In  South  Carolina  there  was  Heinitsch; 
in  New  Hampshire  there  were  Tufts  and  Thatcher; 
in  Michigan,  Garrigues,  Eberbach,  Vernor  and  Wag- 
ener ;  in  Rhode  Island,  Calder ;  in  Georgia,  Clark  and 
Schuman;  in  Connecticut,  Dikeman,  Daggett  and 
Osgood ;  in  Kentucky,  Averill,  Diehl,  Nodler,  Davis, 
and  Zwick;  in  Pennsylvania,  Heinitsch,  Kennedy, 
Miller,  Lemberger,  Cressler,  Myers  and  Howe;  in 
Texas,  Conner  and  Voelcker ;  in  New  York,  Bedford, 
Blaikie,  Gaus,  Huested,  Inloes,  Holmes  and  Nicot; 
in  Ohio,  Judge,  Hopp,  Huston,  Casper  and  Tobey; 
in  Missouri,  Alexander  and  Hurt ;  in  Iowa,  Schafer ; 
in  Kansas,  Brown  and  Chapman ;  in  Wisconsin, 
Dadd,  Heimstreet  and  Huber;  in  North  Carolina, 
Saunders,  Simpson,  Hinsdale  and  Porter ;  in  Illinois, 
Buck;  in  West  Virginia,  Bocking  and  Menkemellar; 
in  Alabama,  Candidus  and  Mohr ;  in  Virginia,  Baker 
and  Masi ;  in  Louisiana,  Thibodeaux,  Brooks  and 
Girling;  in  Indiana,  Sloan,  Hurly,  Schmidt,  Martin, 
Lambert  and  Keilhorn;  in  Massachusetts,  Sheppard, 
Colcord,  Butler,  Bush  and  Whiting;  and  in  Mary- 
land, Thomsen,  Schryer  and  Russell.  This  brings 
us  down  to  eighteen  hundred  and  eighty-three,  and 
it  seems  useless  to  continue  the  list  any  further.  By 
that  time  the  organization  of  State  associations  seems 
to  have  become  a  fixed  purpose  of  the  pharmacists  of 
the  country,  and  by  the  end  of  the  decade  there  were 
such  bodies  in  nearly  all  the  States.  Those  States 
named  are  mentioned  in  the  order  in  which  pharma- 
ceutical associations  were  formed  in  them,  and  the 
men  who  are  mentioned  were  (and  some  of  them 
still  are)  members  of  the  American  Pharmaceutical 
Association  who  were  active  in  the  formation  of  their 
respective  State  associations.  Up  to  eighteen  hun- 
dred and  eighty-three,  when  considerably  more  than 
half  the  States  in  the  Union  had  pharmaceutical  as- 
sociations that  of  Nebraska  was  the  only  one  in 
whose  formation  a  local  member  of  the  American  as- 
sociation had  not  taken  a  leading  part. 

In  September  there  will  be  held  at  Atlantic  City 
the  sixty-fourth  annual  meeting  of  the  parent  asso- 
ciation. This  meeting  should  and  doubtless  will  at- 
tract a  large  number  of  druggists  and  members  of 
druggists'  families.  Atlantic  City  justly  claims  to  be 
the  nation's  playground.  Its  bathing  beach  is  famed 
the  world  around.  Its  hotel  accommodations  are 
seemingly  limitless.  Its  ocean  breezes  cool  their 
hundreds  of  thousands  of  visitors  annually.  Rail- 
roads make  attractive  excursion  rates  to  this  great- 
est of  our  seaside  resorts,  with  liberal  stop-over  priv- 
ileges. Every  member  of  every  State  association  in 
the  country  should  consider  what  the  American  as- 
sociation has  been  to  his  State  organization,  and  try 
to  show  his  appreciation  of  this  service  by  joining  the 
older  body  and  attending  its  meetings  if  possible. 
He  will  find  much  nOt  only  in  its  sessions  but  in  its 
social  side  which  will  prove  of  immense  advantage 
and  great  pleasure  to  him.     He  will  meet  the  men 
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whose  names  are  carved  in  imperishable  letters  in 
pharmacy's  hall  of  fame,  and  he  will  find  them  very 
human.  The  recreation  that  he  will  derive  from  a 
week's  sojourn  at  the  ocean's  side  will  strengthen 
him  for  his  next  season's  work  and  put  into  him  new 
spirit  and  ambition  to  tackle  that  work.  An  opportu- 
nity for  him  to  visit  Atlantic  City  and  at  the  same 
lime  to  get  the  benefit  of  a  meeting  of  the  American 
Pharmaceutical  Association  is  a  combination  which 
he  can  ill  afford  to  let  pass. 

And  what  is  said  about  the  member  of  the  State 
association  applies  to  druggists  generally.  Now  is  a 
good  time  for  them  to  get  out  and  hear  about  the 
new  Pharmacopoeia  and  the  new  National  Formu- 
lary from  the  lips  of  the  men  who  made  them.  Now 
is  the  time  for  them  to  leave  their  prescription  cases 
and  medicine  shelves  and  inhale  the  pure  ozone  that 
sweeps  over  Atlantic  City  from  old  ocean.  Now, 
this  month,  is  the  time  for  them  to  arrange  to  start, 
as  the  meeting  will  open  on  September  fifth,  and  they 
should  then  be  on  hand. 


One  Can  Never  Be  Quite  Certain  of  anything  in 
this  busy  and  changing  life,  it  seems,  unless  we  ex- 
cept death,  taxes  and  the  multiplication  table;  and 
there  may  even  be  some  sticklers  who  will  say  that 
death  is  not  a  part  of  this  busy  life,  that  many  people 
escape  the  payment  of  their  just  taxes,  and  that — 
well,  we  do  not  know  just  what  fault  they  would  find 
with  the  multiplication  table.  Some  time  ago  in  dis- 
cussing an  illegal  phase  of  liquor-selling,  we  dis- 
tinctly stated  that  we  were  not  discussing  prohibition 
or  the  drinking  habit,  experience  having  taught  us 
that  the  human  mind  possesses  a  well-nigh  limitless 
capacity  for  misconstruing  and  misunderstanding 
even  the  most  simple  and  direct  statements.  So  far 
we  have  not  heard  from  anyone  who  thought  we  were 
doing  the  thing  which  we  pointedly  and  unequivocally 
said  we  were  not  doing  and  had  no  desire  to  do,  but 
we  dare  say  there  are  readers  who  are  nursing  a 
grievance  against  us  under  a  misapprehension  of  the 
facts.  Just  how  they  can  manage  to  misapprehend 
our  statements  we  do  not  pretend  to  understand ;  all 
we  say  is  that  there  is  an  incredible  amount  of  versa- 
tility or  originality  in  certain  types  of  brain.  An  in- 
teresting example  of  how  plain,  straightforward 
English  may  be  twisted  and  contorted  and  reversed 
may  here  be  mentioned.  In  the  Circular  for  last 
month,  for  the  purpose  of  informing  our  readers  as 
to  an  effort  being  put  forward  to  induce  physicians  to 
write  their  prescriptions  in  English  instead  of  in 
near-Latin,  we  reprinted  from  a  medical  journal  the 
greater  part  of  an  argument  in  favor  of  the  English 
prescription.  In  referring  to  this  argument  edi- 
torially we  said  that  we  did  not  endorse  the  conclu- 
sions reached  by  its  author  and  that  we  believed  our 
thinking  readers  would  not  be  turned  by  them.  Just 
how  we  could  have  made  it  plainer  that  we  were  not 
offering  the  physicians'  views  as  our  views  we  do  not 
see ;  neither  is  it  plain  to  us  how  it  is  possible  for  any- 
one so  to  misconstrue  what  we  did  say  as  to  make  it 
mean  that  we  advocated  the  dropping  of  Latin  in  pre- 
scription-writing, yet  we  are  just  in  receipt  of  a  long 
letter  from  a  reader  who  seems  to  be  quite  angry  at 
us  for  what  he  says  is  our  advocacy  of  the  writing  of 


prescriptions  in  English.  And  this  brings  up  some- 
thing that  was  told  us  by  a  friend  who  does  a  consid- 
erable amount  of  mail-order  business.  He  said  that 
he  experienced  a  good  deal  of  trouble  through  the 
misunderstanding  of  his  circular  letters  and  other 
advertising  matter  by  some  of  his  customers.  "We 
make  our  meaning  as  clear  as  it  is  possible  for  lan- 
guage to  be,  it  seems  to  us,  and  then  there  are  people 
to  whom  it  means  something  as  foreign  to  anything 
we  had  in  our  mind  as  foreign  can  be,"  said  our 
friend.  He  added  that  he  finally  hit  upon  the  plan  of 
trying  his  "literature"  on  the  boy  and  the  porter  and 
the  woman  who  scrubbed  the  floor  in  the  building, 
thinking  that  if  it  was  plain  to  them  it  could  not  be 
misinterpreted  by  anyone,  but  even  after  it  had  passed 
that  test,  he  said,  somebody  would  find  in  it  some 
meaning  which  had  never  been  in  the  thoughts  of 
those  who  had  prepared  the  advertisements.  Luck- 
ily for  those  of  us  who  depend  largely  upon  printed 
words  as  a  means  of  communication  with  customers, 
only  a  small  percentage  of  the  public  manages  to  put 
on  any  considerable  part  of  what  it  reads  a  construc- 
tion that  is  diametrically  opposite  to  the  right  one. 

Is  Mil  a  Word  or  an  abbreviation?  We  have 
accepted  it  as  a  word,  we  have  spoken  of  it  as  a 
word,  and  we  have  written  it  as  a  word.  Now,  along 
come  the  Pharmacopoeia  and  the  National  Formu- 
lary, and  while  they  give  "mil"  without  the  punctua- 
tion'point  which  indicates  abbreviation,  yet  they  do 
not  seem  to  accord  to  it  the  full  dignity  to  which  a 
word  is  entitled.  Especially  is  this  true  of  the  Na- 
tional Formulary,  for  in  its  formulas,  where  the 
amounts  of  ingredients  directed  to  be  taken  are 
spelled  out  in  full,  we  find,  for  example,  "two 
grammes"  and  "fifty  milliliters,"  and  where  these 
amounts  are  expressed  in  the  column  at  the  end  of 
the  line  they  appear  as  "2  Gm."  and  "50  mils,"  while 
in  the  directions  for  manipulations  we  find 
"grammes"  and  "milliliters,"  and  in  the  dose  para- 
graph, "Gm."  and  "mils."  The  same  usage  is  seen 
in  the  Pharmacopoeia  except  that  here  "mil"  appears 
in  the  directions  on  a  social  parity  with  "grammes." 
In  its  preface  the  Pharmacopoeia  speaks  of  "the  word 
mil,  the  first  three  letters  of  the  whole  word  milli- 
liter," thereby  admitting  that  "mil"  is  a  word,  even 
though  seeming  to  intimate  that  it  is  not  a  whole 
word,  while  in  the  National  Formulary  preface  "mil'' 
is  referred  to  as  an  "abbreviated  synonym."  Offi- 
cially, then,  it  seems  that  the  status  of  "mil"  as  a 
word  is  in  a  transitory  state.  As  the  Circul.^r  in- 
troduced "mil"  into  polite  pharmaceutical  circles  in 
America,  we  feel  that  we  are  its  social  sponsor,  so 
shall  insist  that  it  be  received  in  exclusive  society  as 
the  equal  of  any  word  present. 

Germans  Are  Paying  More  for  their  drugs,  too, 
so  that  those  of  us  who  have  been  blaming  them  for 
causing  us  to  pay  higher  prices  for  our  medicinal 
supplies  would  do  well  to  remember  that  they  have 
troubles  of  their  own  in  this  respect.  A  consular  re- 
port in  which  are  quoted  current  drug  prices  on  the 
German  market  on  the  last  three  New  Year's  days 
has  been  made  public.  The  list  also  includes  some 
prices  for  May  of  this  year,  but  only  a  few,  the  blank 
spaces  under  this  heading  indicating  that  many  items 
are  not  on  the  market.  Just  to  show  the  rapid  rise 
in  quotations,  a  few  figures  from  the  consular  report 
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(representing  the  price  in  American  cents)  are  here 
given:  Acetone,  i8,  22,  32;  citric  acid,  45,  63,  150; 
tartaric  acid,  27,  33,  81,  160;  ammonium  carbonate. 
8,  10,  25;  rice  starch,  5,  9,  14,  25;  benzin,  4,  17,  27; 
borax,  4,  5,  18,  64;  camphor,  39,  91,  102,  194;  irisli 
moss,  4,  6,  14,  30;  resin,  3,  8,  30,  38;  cascara  sa- 
grada,  6,  15,  24;  senna,  7,  16,  38;  acacia,  8,  15,  24, 
32;  potassium  chloride,  9,  16,  59;  lycopodium,  37, 
53,  91;  peanut  oil,  11,  18,  40;  cod  liver  oil,  11,  14, 
49;  linseed  oil,  5,  12,  45;  castor  oil,  8,  35,  59;  tur- 
pentine oil,  7,  20,  39,  48;  black  pepper,  16,  23,  37, 
80:  fennel  seed,  2,  4,  8;  cream  of  tartar,  19,  27,  52, 
86;  thymol,  162,  450,  864;  petrolatum  12,  27,  56.  In 
1913  the  imports  into  this  country  from  Germany 
were  valued  at  $186,000,000;  in  1914,  at  $156,000,- 
000;  and  in  1915,  at  $40,000,000.  The  total  sales  re- 
ported by  the  German  potash  syndicate  for  191 3 
were  $46,000,000;  for  1914,  $37,000,000,  and  for 
1915,  $25,000,000. 

Talking  Politics  may  relieve  the  mind  of  the 
talker  but  it  does  not  relieve  the  pressure  brought  to 
bear  by  his  creditors  on  his  bank  balance.  The  drug- 
gist who  idles  away  hours  in  discoursing  about  the 
war  may  be  making  himself  solid  with  the  chair 
warmers  or  box  whittlers,  but  he  is  not  building  up  a 
trade  in  doUar-an-ounce  perfumery.  The  Mexican 
situation  is  entitled  to  the  best  thought  of  the  Ameri- 
can people,  but  the  dealer  in  drugs  and  medicines 
who  neglects  business  opportunities  while  informing 
a  circle  of  leisurely  bystanders  what  he  would  do  if 
he  were  president,  may  find  that  he  is  neglecting 
some  golden  opportunities  of  which  the  president 
would  avail  himself  with  profit  were  he  in  the  drug- 
gists' place.  Just  whose  set  of  hired  men  will  have 
the  satisfaction  of  hearing  the  bunting  flap  over  their 
diamond  next  season  may  mean  a  good  deal  to  those 
of  the  hired  men  who  are  to  divide  the  gate  receipts 
of  the  extra  championship  games,  but  the  seller  of 
pills  and  potions  is  adding  little  to  the  effectiveness 
of  his  own  hired  men  by  arguing  as  to  the  chance 
this  or  that  set  has  to  win  a  pennant.  In  the  super- 
heated term  the  man  who  is  confined  for  the  greater 
part  of  the  year  by  the  four  w-alls  of  his  drug  store 
■>hould  have  some  relaxation,  and  wise  and  fortunate 
is  the  one  who  can  take  it  when  and  how  it  will  do 
him  the  most  good.  Talking  up  outside  matters 
when  he  might  just  as  well  have  been  talking  up  busi- 
ness has  been  at  the  bottom  of  many  a  man's  inability 
to  take  the  kind  of  vacation  that  would  be  of  great- 
est benefit  to  him. 

Prof.  Henry  Kraemer,  of  Philadelphia,  is  a  live 
wire  of  low  tension  but  high  power.  He  is  also  a 
If'tanist  and  microscopist,  combining  the  two  profes- 
sions or  vocations  or  whatever  they  are  in  a  way 
which  makes  each  seem  a  part  of  the  other.  He  is 
'stich  a  firm  believer  in  the  use  of  the  microscope  for 
•iiKrmining  the  character  of  a  crude  drug  and  for 
c^t.iblishing  the  purity,  or  the  reverse,  of  powdered 
'iru),'s,  that  he  wrote  papers  and  made  talks  on  the 
^iilijcct  at  many  times  and  places  some  years  ago. 
lie  took  his  ideas  with  him  to  Washington  in  nine- 
ici  n  hundred  and  ten  and  let  them  loose  in  the  United 
States  Pharmacopceial  Convention  to  such  good  pur- 
pose that  the  convention  recommended  to  its  commit- 
tee of  revision  that  the  next  Pharmacopoeia  give  as  a 
part  of  its  descriptions  of  crude  drugs  a  "statement 
of  the  appearance  of  the  structural  elements  in  the 


powder,  when  examined  microscopically,  as  a  means 
for  detecting  adulteration."  And  so  we  now  have  in 
the  Pharmacopoeia  for  the  first  time  descriptions  of 
drug  powders  as  they  appear  under  the  microscope. 
As  was  more  than  intimated  in  a  recent  utterance  of 
ours,  a  live-wire  man  with  a  good  idea  is  one  of  the 
most  valuable  assets  his  community  or  calling  can 
possess. 

There  Is  a  Difference  between  Revision  and  Edi- 
tion, as  these  two  words  are  applied  to  the  Phar- 
macopoeia— as  well  as  when  applied  to  other  things. 
The  issue  of  the  Pharmacopoeia  just  now  out  is  the 
ninth  decennial  revision,  but  the  tenth  decennial  edi- 
tion. The  first  edition  of  the  Pharmacopoeia  was  not 
a  revision;  the  second  edition  was — the  first.  And 
yet  we  read  in  the  journals  about  the  new  edition  be- 
ing the  ninth,  and  even  the  publishing  house  handling 
the  Pharmacopoeia  issues  a  circular  letter  about  the 
book  in  which  it  is  referred  to  as  both  the  "ninth  de- 
cennial revision"  and  the  "ninth  decennial  edition,"  as 
though  the  terms  were  interchangeable.  The  pres- 
ent decennial  edition  of  the  Pharmacopceia  being  the 
tenth,  it  completes  a  century  in  the  history  of  the 
book.  The  first  pharmacopoeial  convention  in  this 
country  was  held  in  1820,  and  the  tenth  in  1910. 
With  the  holding  of  the  1920  convention,  the  second 
century  in  Pharmacopoeia-making  in  the  United 
States  will  be  inaugurated. 

Disagreements  between  Doctors  are  proverbial. 
For  instance,  here  is  an  item  in  one  of  the  papers  in 
which  Dr.  Osier  is  quoted  as  having  said  that  "the 
only  drugs  that  are  worth  an  oyster-shucker's  oath 
are  those  that  smell  good,  taste  good,  look  good  and 
are  harmless,"  while  Dr.  Barker,  who  is  Dr.  Osier's 
successor  at  Johns  Hopkins  University,  says :  "In  my 
opinion  there  are  but  six  efficacious  drugs  known,  to 
wit:  mercury,  iron,  quinine,  salicylic  acid,  and  two 
more."  And  then  only  recently  we  reprinted  the 
opinion  of  somebody  that  "bitter  medicine,  like  bitter 
experience,  is  usually  the  best."  And  still  when  two 
druggists  disagree  to  the  extent  that  one  charges 
thirty-five  cents  for  filling  a  prescription  and  another 
charges  forty,  the  yellow  newspaper  that  set  the  trap 
stigmatizes  half  the  druggists  in  the  business  as  rob- 
bers. 

Simon,  Ramsay,  Metchnikoff — the  three  have 
passed  on  during  the  month  just  closed,  leaving  their 
names  writ  large  on  the  rolls  of  science.  While  the 
men  are  with  us  in  the  flesh  no  more;  the  wOrks  they 
performed  have  made  a  lasting  impression  On  the 
world. 

We  Also  Have  the  New  National  Formulary 
with  us,  a  formal  mention  of  it  appearing  among  the 
book  notices  this  month.  It  is  our  intention  to  print 
critical  reviews  of  the  contents  of  the  book  in  early 
issues. 


Just  before  the  outbreak  of  the  great  European  war 
a  German  ship  left  Chili  with  a  cargo  of  sodium  ni- 
trate, valued  at  $125,000,  bgund  for  France.  Hearing 
that  war  had  been  declared,  the  captain  of  the  ship 
turned  back  when  he  was  half  way  across  the  Atlantic 
and  put  into  the  port  of  New  York.  Here  his  vessel 
remained  nearly  two  years,  with  its  cargo  still  aboard, 
while  some  litigation  concerning  it  was  in  progress. 
In  July  the  cargo  was  discharged  here,  its  value  in  the 
meantime  having  reached  $1,000,000. 
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Hints  to  Young  Men  Opening  New  Stores 

Once  there  was  a  man  zvho  7vas  about  to  open  a  nezv  drug  store.  He  did  not  know  just  what 
to  buy,  so  he  studied  a  catalog.  Among  the  things  he  saw  was  oyster  shells,  and  as  they  were 
cheap  he  included  a  large  quantity  in  his  initial  order.  He  learned  better  later.  While  there 
is  small  chance  that  any  of  the  young  men  recently  graduated,  or  zvho  have  otherwise  got  the 
idea  that  they  should  go  into  business  for  themselves,  zvill  repeat  the  mistake  just  cited,  there 
are  other  and  more  serious  ones  that  they  may  fall  into.  If  they  are  determined  not  to  heed 
the  advice  of  many  old  men  notv  in  the  business,  summed  up  in  the  one  word,  "Don't,"  then 
let  them  read  what  follows,  as  it  may  warn  them  against  many  pitfalls. 

First  Paper— WITH  $4000  TO  INVEST  IN  A  CITY  OF  25,000— By  Lionel  Meredith. 


Advising  a  young  pharmacist  who  is  about  to 
launch  a  business  enterprise  is  rather  a  responsible 
undertaking. 

The  Man  Himself. 

Probably  the  forces  of  primary  importance  are 
those  of  ability,  affability  and  adaptability,  the  mat- 
ter of  surroundings  and  character  of  patronage  be- 
ing secondary,  and  the  question  of  finance  being  of 
tertiary  purport. 

It  is  axiomatic  that  there  are  individuals  who,  given 
ability,  location  and  funds,  would  yet  make  a  failure 
of  a  business  venture,  try  assiduously,  though  they 
might,  for  success.  Should  an  observer  become  suf- 
ficiently interested  to  induce  him  to  inquire  from  men 
who  have  achieved  success  and  also  the  unsuccessful 
in  business,  a  majority  of  cases  would  disclose  tiiis 
fact,  that  success  depends  more  directly  upon  the  in- 
dividual, than  upon  any  external  force  whatsoever, 
be  it  finance  or  what  not. 

Of  course  there  are  isolated  cases  of  men  who  have 
been  successful  in  a  business  way  or  in  the  profes- 
sions who  have  not  been  men  of  marked  ability,  men 
who  were  probably  below  the  standard  of  efficiency, 
yet  because  those  successes  are  so  isolated,  their  very 
isolation  must  impress  upon  the  observer  the  fact, 
that,  conditions  being  similar,  the  men  of  ability,  the 
men  carefully  trained  in  their  vocations,  are  prepon- 
derantly the  successful  men.     We  may  safely  con- 


Rudy  &  Meredith,  of  which  firm  the  author  of  the  ac- 
companying paper  is  the  junior  member,  have  long  con- 
ducted two  of  the  leading  drug  stores  at  Hagerstown,  Md. 
Before  joining  Mr.  Rudy,  Mr.   Meredith  had  clerked  for 

D.  C.  Auchinbaugh  &  Son 
for  four  years,  having  first 
received  some  commercial 
training  in  a  general  store 
when  a  boy,  and  been  grad- 
uated by  a  high  school.  In 
1897  he  received  a  prize 
scholarship  from  The  Drug- 
cists  CiRCULAK  for  a  paper, 
and  was  graduated  by  the 
Philadelphia  College  of 
Pharmacy  three  years  later 
as  a  doctor  of  pharmacy. 
He  was  president  of  his 
graduating  class  and  was  the 
recipient  of  the  Procter  gold 
medal  for  general  excellence 
in  scholarship  for  three 
terms.  In  1904  he  became 
president  of  the  Maryland 
Pharmaceutical  Association 
for  one  term,  and  is  now 
_       ^  president   of    the    Maryland 

Board  of  Pharmacy,  of  which  body  he  has  been  a  mem- 
ber since  1903.  His  pharmaceutical  activities  cover  a 
great  many  more  Items  than  here  set  down,  only  the 
higher  places  being  touched  in  this  brief  sketch. 


H.    L.    MEREOrrH. 


elude,  therefore,  that  to  swing  the  balance  toward 
success,  efficiency  is  highly  important.  In  addition, 
though,  to  ability,  must  be  that  inestimable  trait  of 
"affability" ;  the,  may  we  say,  knack  of  pleasantly 
meeting  each  individual  and  of  being  easily  ap- 
proached by  each  individual,  that  trait  which  quickly 
and  effectually  disarms  reserve  and  taciturnity  on  the 
part  of  the  customer,  and  changes  the  attitude  of  pos- 
sible antagonism  to  one  of  amicability.  It  must  be 
evident,  therefore,  that  when  that  plane  of  friendli- 
ness has  been  reached,  the  barriers  of  caution  and, 
often,  suspicion,  having  been  dispelled,  then  and  only 
then  can  a  successful  business  follow ;  for  a  success- 
ful business  must  of  necessity  be  built  largely  upon 
confidence  between  man  and  man,  and  confidence  is 
immeasurably  furthered  by  ability,  affability  and 
adaptability. 

As  to  the  influence  of  adaptability:  One  of  the 
most  gratifying  sensations  to  a  customer  upon  enter- 
ing a  place  of  business  is  to  be  met  upon  his  own 
plane  and  to  be  greeted  in  the  manner  and  conversa- 
tion best  known  to  himself ;  in  other  words,  to  be  met 
in  his  own  sphere  and  accosted  as  by  one  in  his  own 
social  circle.  And,  conversely,  nothing  is  more  chill- 
ing, more  aggravating  to  customers,  especially  to  the 
less  affluent,  than  to  be  met  carelessly  by  a  clerk  or 
proprietor  after  having  seen  the  same  man  effusively 
attentive  to  a  customer  who  mayhap  appeared  to  be 
blessed  with  a  larger  share  of  this  world's  goods. 

Here,  then,  is  one  important  lesson  a  man  must 
learn  early  if  he  hopes  to  become  a  success :  He  must 
have  an  agreeable  manner  to  the  customer,  affluent 
or  indigent;  he  must  meet  the  care-worn  and  dis- 
tressed with  sympathy  no  matter  from  what  stratum 
of  society ;  he  must  be  able  to  "Dr.  Jekyl-Mr.  Hyde" 
his  manner  and  method  of  approach  instantly,  and 
that  with  evident  sincerity ;  he  must  be  able  to  dis- 
miss his  hilarious  manner  with  the  passing  of  the 
jovial  individual  and  as  adroitly  assume  the  serious 
demeanor  when  conferring  with  the  troubled  one. 
As  to  the  Location. 

Upon  location,  character  of  patronage  and  relative 
size  of  the  city,  depends  largely  the  question  of 
finance  and  its  distribution  among  the  various  items 
which  enter  into  an  invoice  of  a  drug  store. 

To  illustrate:  It  is  obvious  that  a  store  located  in 
an  old  or  dilapidated  section  would  not  require  as 
large  a  proportion  of  investment  in  fixtures  as  one  in 
a  smart  business  section.  One  drawing  its  patronage 
from  the  opulent  would  require  a  larger  percentage 
of  outlay  in  high-class  toilet  articles,  etc.,  than  would 
be  necessary  were  the  surroundings  more  humble. 

The  same  obtains  relative  to  "side  lines."     For  a 
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transient  corner,  numerous  and  various  side  lines 
would  be  essential,  with  a  proportionate  amount  of 
outlay;  whereas  in  a  residential  section  a  smaller 
number  would  be  required.  In  short,  the  choice  of 
side  lines  should  be  contingent  upon  the  needs  of  the 
community.  It  is  impossible  to  lay  down  a  hard  and 
fast  rule  to  be  followed  in  all  cases. 

Let  us  assume  a  city  of  25,000  inhabitants ;  a  loca- 
tion upon  a  comer  three  blocks  from  a  high-class  resi- 
dential section,  a  like  distance  from  a  very  poor  sec- 
tion, and  at  a  point  where  a  third  of  the  normal 
transient  trade  passes ;  a  room  20  by  40  feet ;  and 
$4000  to  invest.    We  then  have : 

Fixtures    $1150 

Shelf    bottles,    laboratory    and    prescription 

equipment  425 

Crude  drugs  and  chemicals 285 

Pharmaceuticals 375 

Toilet   articles 450 

Proprietary  medicines 385 

Fountain  and  fountain  supplies 900 

Cigar   department 425 

$4395 


The  total  is  somewhat  over  the  amount  in  hand, 
but  the  excess  may  either  be  cut  down  or  financed 
without  difficulty.  The  general  class  of  fixtures 
should,  besides  the  wall  fixtures  and  wall  cases,  in- 
clude a  cigar  case,  candy  refrigerator  case,  a  toilet- 
article  and  perfumery  floor  case,  and  soap  and  mani- 
cure floor  case.  Side  lines  may  include  limited  stocks 
of  photographic  supplies,  cutlery,  stationery  in  its 
various  aspect,  manicuring  articles,  etc.  Cut  glass, 
watches  and  jewelry  seem  just  a  little  far-fetched  as 
side  lines  for  a  drug  store. 

As  a  concrete  model  for  a  drug  store  lay-out  as  to 
equipment  and  investment,  the  above  should  afford  a 
guide  of  some  value.  The  druggist,  of  course,  should 
bear  in  mind  always  the  necessity  for  infusing  suf- 
ficient elasticity  into  a  scheme  of  this  nature  for  it 
to  be  fashioned  to  fit  individual  conditions  to  the  ex- 
tent which  each  individual  case  deviates  from  the 
concrete  model. 

In  closing,  let  it  be  understood  always  and  upper- 
most, that  the  human  element — the  personality  of  the 
individual,  the  natural,  courteous  adaptability  of  the 
man — will  always  be  the  chief  factor  in  determining 
the  degree  of  success  of  any  enterprise. 


Second  Paper— WHAT  CAN  BE  DONE  WITH    $2500— By  Louis  Schulse. 


When  a  young  man  has  learned  how  to  sell  drugs 
and  practice  pharmacy  he  is  likely  to  begin  to  con- 
sider the  advisability  of  opening  a  store  for  himself 
— a  laudable  ambition,  but  one  which  must  be  tem- 
pered with  some  good,  hard  thinking  as  to  ways  and 
means. 

How  an  Inexperienced  Man  May  Be  "Stung." 

The  first  thing  of  course  is  to  look  about  for  a 
location  that  is  not  already  oversupplied  with  drug 


In  Baltimore,  say  "Louis  Schulze"  and  any  druggist 
who  hears  you  will  know  the  rest.  Indeed,  for  "Balti- 
more" In  the  foregoing  sentence  substitute  "Maryland"  and 
the  truth  of  the  statement  still  stands.  And  even  in 
national  pharmaceutical 
circles  the  name  Is  not  un- 
known, for  Mr.  Schulze 
has  been  an  active  member 
of  the  American  Pharma- 
ceutical Association  for  a 
good  many  years,  and 
when  he  attends  Its  meet- 
ings and  says  something 
he  is  listened  to  with  at- 
tention and  respeot,  be- 
cause he  knows  what  he  16 
talking  about.  He  was  also 
one  of  the  organizers  ot 
the  National  Association 
ot  Retail  DrugglsU.  Bio- 
graphlcally  speaking,  Mr. 
Schulze  is  a  post-bellum 
product  of  Baltimore, 
went  to  work  in  Oeorge  A. 
Frames'   drug  store  when  louis  schulze. 

he  was  sixteen,  compIet«d 

the  course  at  the  Maryland  College  of  Pharmacy  before 
he  was  nineteen,  and  when  twenty-one  was  In  business 
for  himself,  and  still  is— by  himself.  He  has  been  a  mem- 
ber of  the  board  of  trustees  of  the  Maryland  college,  presi- 
dent of  its  alumni  association,  secretary  and  then  presi- 
dent of  the  Maryland  Pharmaceutical  Association,  and, 
for  two  terms,  a  member  of  the  .Maryland  Board  of  Phar- 
macy. He  Is  now  president  of  the  Baltimore  branch  of 
the  American  Pharmaceutical  Association. 


Stores.  He  should  avoid  being  misled  by  such  state- 
ments as  "There  is  Dr.  A.,  corner  of  X  street  and  Y 
avenue,  who  started  with  $5,000  capital  and  $2,000 
credit,  six  or  seven  years  ago,  and  now  is  wondering 
like  Carnegie  what  to  do  with  his  money,  and  if  you 
open  up  across  the  way  from  him,  or  a  block  away, 
you  surely  will  get  some,  and,  in  fact,  nearly  all,  A's 
trade,  as,  since  his  bank  account  has  swollen,  his  head 
has  also,  until  the  trade  goes  down  town  now,  to  the 
'Assassinated  Drug  Stores.' ".  He  must  be  careful 
of  the  builder,  who  is  about  to  erect  two  hundred  or 
three  hundred  houses  in  a  rapidly  growing  new  sec- 
tion, and  oflfers  special  inducements  to  a  beginner  to 
take  a  corner  for  a  drug  store.  In  cases  like  the  first 
it  usually  follows  that  after  the  novelty  has  worn  off 
(other  things  being  equal),  people  continue  to  pa- 
tronize the  old  stand.  In  the  second  case,  the  builder 
will  be  perhaps  three  or  four  years  building  the 
houses  (if  they  are  built  at  all),  and  then  perhaps  to 
get  a  better  price  for  another  corner,  induce  another 
druggist  to  locate  a  short  distance  from  the  first  one, 
by  assuring  a  "prospect"  that  the  first  store  is  "just 
coining  money." 

With  a  capital  of,  say,  $2,500,  if  in  a  city,  it  would 
be  well  for  a  young  man  to  start  in  a  residence  sec- 
tion, where  there  is  an  area  of  five  or  six  blocks 
without  a  drug  store.  If  he  can  find  no  such  area 
suitable  for  a  location,  then  let  him  select  a  neighbor- 
hood with  a  drug  store  that  on  thorough  investiga- 
tion is  found  to  be  not  giving  satisfaction  to  the  phy- 
sicians practicing  in  the  locality  or  people  residing 
there,  either  by  the  proprietor  or  his  assistant  being 
discourteous,  indolent,  "careless,  or  otherwise  con- 
ducting himself  in  a  manner  to  repel  instead  of  to  at- 
tract trade. 

Having  selected  a  location,  one  should  secure  a 
lease  for  one  year,  with  the  privilege  of  renewing 
for  five;  and  it  is  desirable  to  secure  the  privilege  of 
purchasing  at  a  stipulated  price  at  the  expiration  of 


474 


THE  DRUGGISTS  CIRCULAR 


August  1916 


the  lease,  as  it  is  always  advisable  to  aim  to  be  one's 
own  landlord. 

Use  the  Jobber 

One  thing  the  writer  learned  at  the  beginning  of 
his  career  from  a  member  of  the  firm  of  jobbers  with 
whom  he  dealt,  is  not  to  accept  the  siren  offers  made 
by  overzealous  salesmen,  but  to  buy  no  more  of  any 
article  than  sufficient  to  supply  the  daily  demands  of 
the  vicinity. 

One  should  be  careful  to  avoid  buying  goods  that 
are  too  high-priced  for  prospective  patrons.  I  have 
in  mind  a  young  druggist,  who  began  business  in  a 
location  where  the  average  income  of  wage  workers 
was  $12  a  week,  and  although  he  had  a  fine  appear- 
ing store,  he  did  not  succeed,  because  he  had,  for  in- 
stance, more  tooth  brushes  and  other  toilet  articles, 
candies,  etc.,  at  high  prices  than  at  low  ones.  Of 
course,  the  quality  was  there,  but  the  class  of  cus- 
tomers he  had  would  not  buy  high-priced  goods.  On 
the  other  hand,  even  in  a  locality  where  the  average 
income  of  the  wage  earners  is  far  above  the  figure 
just  named,  it  is  well  to  have  a  varied  priced  stock, 
for  while  occasionally  a  50-cent  cigar  may  be  called 
for,  the  more  popular  prices  are  5  and  10  cents. 
Likewise  chocolates,  the  25-cent  and  50-cent  boxes 
are  much  better  sellers  than  those  in  $1  boxes.  A 
great  advantage  in  doing  business  with  a  laboring 
class,  or  middle  class,  is  that  they  are  generally  cash 
customers,  so  there  is  a  chance  of  constantly  turning 
over  one's  capital. 

What  to  Do  with  the  Cash. 

Now  as  to  amounts  to  invest  in  various  items,  I 
would  suggest: 

Fixtures. 

Shelving  $500 

Shelf  bottles,  labels,  etc 200 

Show  cases 100 

Show  globes 20 

Cash  register 200 

Soda  fountain 500 

Apparatus,  including  scales 85 

Chairs,  umbrella  stand,  etc 20     $1625 

Stock. 

Crude   drugs $100 

Galenicals 100 

Chemicals 200 

Antitoxins  and  vaccines 25 

Proprietary  medicines 100 

Sick-room  requisites,  including  rubber 

goods 150 

Perfumes    25 

Cigars 75 

Soda  needs 25 

Candy   15 

Tooth,  hair  and  nail  brushes 10 

Bottles  and  boxes  for  dispensing 100      $925 


$2550 

This  makes  a  small  amount  over  the  $2500,  but 
with  an  investment  of  that  amount,  a  good  character, 
backed  by  a  determination  to  deal  honestly,  courte- 
ously and  perseveringly,  no  man  need  fear  to  look 
forward  to  a  successful  career,  as  any  one  from  whom 
he  buys  goods  will  gladly  give  him  thirty  or  sixty 
days  in  which  to  pay  the  balance. 


Advice  to  Prospective  Proprietors.* 

By  W.  G.  Denton. 

In  opening  a  new  store  there  is  always  more  or 
less  chance  connected  with  its  prospects.  Select  a  lo- 
cation in  which  the  business  is  not  already  overdone, 
and  where  you  may  reasonably  expect  the  patronage 
of  at  least  1,500  people.  If  you  can  draw  3,000,  then 
all  the  better,  but  be  sure  of  your  1,500.  A  new  store 
that  has  been  put  on  a  paying  basis  under  twelve 
months  is  as  rare  as  an  ounce  of  radium.  I  don't  care 
how  good  your  location  may  be.  I  don't  care  how 
hard  you  may  work.  I  don't  care  how  much  or 
how  well  you  may  advertise.  The  very  foundation 
of  your  business,  or  any  business,  is  built  on  time. 
You  can't  get  away  from  it.  I  know.  And  all 
through  this  your  operating  expenses  are  going  right 
along. 

If  you  contemplate  buying  an  old  store  (and  I 
favor  this  plan  of  starting)  let  me  say  right  now  that 
I  would  much  rather  pay  a  heavy  bonus  and  buy  a 
good  paying,  well  located  store,  than  to  buy  the  other 
kind,  at  an  equally  heavy  discount.  The  former,  un- 
der proper  management,  will  yield  a  dividend  from 
the  beginning,  while  it  is  doubtful  if  the  run  down, 
poorly  located  junk  shop  will  ever  pay.  I  would  con- 
sider it  expensive  property  even  if  it  were  a  gift,  and 
I  am  not  without  experience  in  the  upbuilding  of  old 
stocks. 


Killing   Furniture   Worms. 

Small  holes  found  bored  in  old  furniture  and  book? 
are  the  work  of  the  anobium  domesticum,  a.  striatum, 
a.  tessellatum,  or  ptilinus  pectinicorius,  says  the 
Chemist  and  Druggist,  which  continues  : 

Old  wood  carvings  are  often  riddled  by  these  bee- 
tles, and  you  will  have  noticed  that  the  thirteenth- 
century  timbering  of  Westminster  Hall  has  been 
found  to  be  in  a  deplorable  state  owing  to  the  ravages 
of  this  pest.  A  small  committee  of  experts  is  to  try 
to  discover  a  chemical  means  of  combating  the  evil. 
In  the  meantime  it  may  be  recalled  that  so  long  ago 
as  1864  a  committee  appointed  by  the  Department  of 
Science  and  Art  reported  that  fumigation  with  benzin 
kills  the  beetles,  and  that  a  solution  of  mercury  bichlo- 
ride in  spirit  (60  grains  to  the  pint)  prevents  wood 
carvings  from  being  reinfected.  As  long  ago  as  1855 
the  carvings  in  the  Mercers'  Hall,  Cheapside,  London, 
were  treated  by  an  expert  for  the  same  trouble.  He 
employed  the  following :  Litharge,  2  pounds ;  red  lead, 
2  pounds ;  linseed  oil,  16  gallons.  Boil  together  for 
six  hours,  then  when  only  just  warm  incorporate  with 
the  oil,  camphor  i  pound ;  beeswax,  6  pounds,  and 
turpentine,  i  gallon.  The  carvings  were  soaked  in  this 
liquid  for  twenty-four  hours  and  drained.  Years 
afterwards  the  carvings  were  examined  and  found 
still  to  be  free  from  the  beetles. 


For  Bronchitis  of  Cats  and  Dogs. 

Tartar  emetic i   grain. 

Wine  of  ipecac 18  minims. 

Diluted  hydrocyanic  acid 2  minims. 

Ether   8  minims. 

Syrup  of  tolu i  ounce. 

The  average  dose  for  a  cat  is  30  minims ;  for  a  dog, 
according  to  size,  from  i  to  4  drams. 

•From  the  Western  Pennsylvariia  Retail  Druggist. 
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Commercially   Speaking,    Patents   Are   Passe 

No  one  attempts  to  defend  the  sale  of  patent  medicines,  so-called,  on  professional  grounds. 
The  only  argument  in  their  favor  is  a  commercial  one.  "Does  pushing  patents  pay?"  is  the 
question  which  here  most  concerns  the  men  who  are  willing  to  do  anything  for  profit.  Mr. 
Strang,  who  has  had  abundant  opportunity  thoroughly  to  canvass  the  situation  from  the 
standpoint  of  retail  druggists  everywhere,  answers  this  question  in  the  negative,  and  gives 
facts  and  figures  in  support  of  his  conclusion. 

By  David  Strang. 


Question :  Why  should  a  druggist  advertise  and 
display  "patent"  medicines? 

Answer:  He  shouldn't. 

I  am  not  talking  ethics  now,  but  business. 

This  question  and  its  answer  have  been  discussed 
frequently  and  intelligently  in  the  columns  of  The 
Druggists  Circular.  Reasons,  both  ethical  and 
practical,  have  been  advanced,  again  and  again,  to 
show  that  a  druggist  cannot  afford  to  advertise 
nostrums.  Many  druggists  have  been  convinced  that 
they  should  not. 

But  as  in  all  other  progressive  and  moral  questions, 
there  still  remain  a  considerable  number — diminish- 
ing, it  is  true — on  the  wrong  side  of  the  fence.  To 
keep  that  number  constantly  decreasing  it  is  neces- 
sary to  keep  agitating. 

These  reactionaries  are  either  careless  and  lazy  in 
their  habits  of  thought,  thus  being  tardy  in  realizing 
the  facts;  or  they  are  too  careless  and  lazy  in  habits 
to  make  use  of  what  they  know.  In  either  case,  they 
should  be  awakened. 

Just  one  word  as  to  the  ethical  aspect  of  the  sub- 
ject: 

I  believe  that  no  man  can  persuade  himself  that  he 
is  doing  right  in  helping  to  foist  upon  sick  people 
whose  illness  he  knows  little  or  nothing  about  stuff 
that  he  does  not  know  enough  about  to  know  whether 
it  ought  to  be  good  for  them  or  not.  Now  I  shall  go 
ahead  with  the  business  side  of  the  question.  I  shall 
show  why  no  druggist  can  afford,  from  a  dollars- 
and-cents,  trade-building,  profit-earning  standpoint, 
either  to  display  or  to  advertise  in  any  other  way  any 
patent,  no  matter  whether  or  not  he  believes  in  its 
merits. 

Getting  People  into  the  Store. 

The  first  and  most  important  object  in  all  retail 
advertising,  and  the  one  that  should  be  the  chief  aim 
in  all  advertising,  is  to  get  people  into  the  store.  No 
matter  what  you  get  them  in  to  buy — get  them  in. 
The  more  you  get  in,  and  the  oftener,  the  more  they 
will  fasten  to  you  and  keep  away  from  the  other  fel- 
low. 

To  get  the  most  people  in,  you  must  advertise  and 
display  the  goods  that  at  the  moment  are  in  most  de- 
mand. Play  up  most  prominently  articles  that  do  not 
cost  too  much  money,  or  that  are  sold  at  bargain 
prices,  or  that  are  especially  attractive  because  of 
especial  utility,  beauty  or  easily  recognized  merit. 
Keep  the  point  always  before  you,  to  use  as  attrac- 
tions the  articles  that  most  people  want  and  need  at 
the  moment. 

In  proportion  to  the  number  of  people  you  get  into 
the  store  will  be  your  sales,  not  only  of  the  goods  they 


came  to  buy,  but  of  other  goods  and  from  other 
departments  as  well. 

Do  you  suppose  a  department  store  that  offers  a 
5-cent  paper  of  pins  for  3  cents,  or  a  5-cent  popular 
soap  at  eight-for-a-quarter,  does  so  merely  to  sell 
pins  and  soap? 

Not  on  your  life !  The  advertiser  is  thinking  only 
of  the  kinds  and  quantities  of  muslins,  hosiery,  and 
a  multitude  of  other  things  he  is  sure  to  sell  the  spe- 
cial-bait takers. 

Sales  of  Patents  Have  Fallen  Off. 

Patent  medicines  are  mighty  poor  bait.  They  are 
almost  without  exception  no  longer  p>opular.  You 
know  this  to  be  a  fact.  You  know  that  where  you 
used  to  sell  ten  bottles  a  day  of  a  given  "patent,"  you 
now  seldom  sell  more  than  one.  You  know  that  out 
of  a  hundred  people  who  read  your  advertising  or 
pass  your  window,  probably  not  more  than  one,  or,  at 
the  most,  three,  could  be  induced  to  buy  any  certain 
"patent"  medicine,  however  well-known  or  timely. 
But  you  also  know  that  they  all  use  and  many  of 
them  will  want  stationery,  candy  and  soap ;  that  many 
of  them  use  and  will  want  perfumes  and  other  toilet 
articles,  brushes  and  rubber  goods,  and  that  many  of 
them  may  at  that  moment  want  new  gas  mantles,  a 
convenient  thermometer,  a  razor  strop  or  a  pocket 
book. 

Knowing  these  things,  why  persist  in  using  the 
wrong  bait,  when  you  have  so  many  right  kinds  at 
hand? 

If  any  patent  is  in  steady  demand  it  is  because  it 
is  advertised  by  the  manufacturers.  Every  person 
who  reads  the  manufacturer's  advertising  believes 
the  patent  can  be  obtained  at  any  drug  store.  The 
advertising  itself  usually  tells  them  that. 

Your  share  of  trade  from  this  demand  will  be 
large,  average  or  small  in  almost  exact  proportion  to 
the  way  your  store  compares  with  other  drug  stores 
in  amount  of  general  business — in  the  number  of  peo- 
ple who  daily  pass  through  its  doors — and  not  in  pro- 
portion to  your  own  advertising  of  the  article  in  ques- 
tion. If  Brown  docs  a  bigger  business  than  you  do, 
he  is  practically  certain  to  sell  more  of  any  given 
nostrum  than  you  can,  even  though  you  spend  your 
own  time  and  money  in  pushing  it,  and  he  does  not 
spend  a  cent  on  it.  About  the  only  circumstance  that 
would  increase  the  ratio  of  your  sales  to  those  made 
by  Brown  would  be  his  effort  to  sell  something  of 
his  own  make  or  control  whenever  the  nostrum  was 
asked  for. 

The  Snare  of  Advertising  Over  a  Druggist's  Name. 

Even  when  the  patent  manufacturer  advertises 
over  your  name,  all  the  other  stores  will  help  fill  the 
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demand  without  an  eflfort  unless  you  have  exclusive 
sales  rights.  I  have  seen  this  demonstrated  time  and 
again.  One  case  in  illustration  is  that  of  a  druggist 
in  a  large  Missouri  city.  For  some  time  he  took 
every  advertising  proposition  he  could  get.  Of 
course  he  always  had  to  buy  a  quantity  of  goods — 
sometimes  a  large  quantity.  At  one  time  he  had  no 
less  than  eleven  large  advertisements  running  in  the 
daily  papers  of  his  city.  In  spite  of  that,  a  competi- 
tor across  the  street,  plugging  along  in  his  own  pat- 
ent-medicine-go-hang way,  kept  growing  and  grow- 
ing, and  is  now  making  at  least  three  times  more  an- 
nual net  profit  than  the  man  who  has  as  good  a  loca- 
tion, whose  name  was  tied  to  at  least  five  times  as 
much  advertising  space,  but  who  used  the  wrong 
bait. 

While  one  man  was  linking  his  name  with  nos- 
trums, to  his  detriment  with  an  intelligent  public,  and 
was  pushing  and  supporting  the  patent  medicine  to 
the  detriment  of  other  departments,  his  competitor 
was  keeping  clean,  pushing  a  wide  variety  of  goods 
— and  probably  selling  as  many  patents  at  the  same 
time  as  the  other  fellow,  though  he  did  not  ask  any- 
one to  buy  them. 

Now,  just  to  show  you  how  fair  this  illustration 
is,  it  is  only  necessary  to  say  that  the  patent  medi- 
cine man  was  better  known  and  more  popular  in  his 
city  than  the  other,  had  a  great  deal  more  money, 
and,  apparently,  more  personality,  business  ability 
and  energy.  But  he  made  the  one  mistake — he  used 
the  wrong  bait,  and  when  he  woke  up  the  other  fel- 
low had  almost  a  monopoly  of  the  fishing  grounds. 

Hurting  the  Prescription  Business. 

You  are  compelled  to  carry  a  large  investment  in 
prescription  goods.  You  get  a  turn-over  less  often  in 
your  prescription  department  than  in  any  other. 
Publicly  advertising  a  prescription  business  seldom 
pays.  In  most  stores  and  localities  it  never  can  be 
made  to  pay,  because  people  buy  prescriptions  only 
when  they  have  to  and  then  take  them  to  the  drug 
store  the  doctor  recommends  or  to  the  one  where 
they  usually  get  their  other  drugs. 

The  prescription  business,  not  being  readily  built 
up  by  advertising — the  thing  that  easily  and  quickly 
succeeds  with  other  departments — must  be  handled 
in  an  unusually  tender  manner  and  guarded  from 
harmful  influences.  One  of  the  most  harmful  is  the 
patent  medicine  business.  Every  sale  of  any  of  the 
more  ambitious  patents — those  offered  for  serious 
ailments — probably  means  one  prescription  less  filled. 
Every  time  you  succeed,  through  any  effort  of  your 
own,  in  selling  a  secret  remedy  to  someone  who 
ought  to  go  to  a  doctor,  you  are  robbing  the  patient, 
the  doctor  and  yourself.  I  have  nothing  to  say  about 
the  ethics  of  this  triple  robbery,  but  shall  merely 
point  out  that  losing  an  opportunity  to  throw  busi- 
ness to  the  doctor  and,  more  than  that,  keeping  pos- 
sible business  away  from  him,  is  not  good  judgment 
with  respect  to  your  sensitive  prescription  depart- 
ment. 

Every  effort  you  put  behind  a  patent  medicine  is 
the  loss  of  an  opportunity  to  build  up  your  own  name 
and  personality  and  give  to  your  store  something 
beyond  mere  inventory  value.  You  should  bear  in 
mind  and  act  in  accordance  with  the  best  interests  of 
the  patient,  the  doctor  and  yourself. 


Open-Formula  Patents  No  Better  Than  Others. 

Nor  should  any  favor  be  shown  toward  open-for- 
mula patents.  The  business  reasons — and  they  are 
absolutely  valid  and  legitimate — are  as  much  against 
them  as  though  they  were  secret.  Every  thing  that 
can  be  argued  in  a  business  way  against  a  secret 
medicine  stands  against  it  just  as  strongly  after  it 
has  been  removed  out  of  the  secret  class  by  the  print- 
ing of  a  half-revealing  formula  on  the  label.  Where 
there  is  a  legitimate  demand  for  simple  open-formula 
household  remedies,  sell  your  own. 

Why  should  you  plug  the  other  fellow's  game  in- 
stead of  yours? 

Why  should  you  sell  an  article  at  little  or  no  net 
profit  in  any  case  when  you  can  sell  an  equally  good 
or  better  one  at  a  good  profit  ? 

Why  should  you  help  perpetuate  the  other  fellow's 
name  and  business  instead  of  establishing  and  per- 
petuating your  own? 

Every  time  you  cause  a  sale  of  an  open- formula 
proprietary  medicine  you  take  away  from  your  busi- 
ness the  opportunity  to  get  an  article  of  your  own 
into  the  customer's  use  and  thus  insure  yourself  a 
bigger  immediate  profit  as  well  as  the  future  benefit 
of  repeat  sales  and  sales  to  those  to  whom  the  buyer 
recommends  the  article,  all  of  which  demand  will 
have  to  come  to  you  as  the  exclusive  seller. 

The  average  druggist  who  has  been  in  business 
ten  years  has  wasted  enough  opportunities  of  this 
sort,  both  by  plugging  the  other  fellow's  game  and 
failing  to  plug  his  own,  to  make  himself  loo  per 
cent,  better  off  financially  than  he  is,  and  to  make  the 
good-will  of  his  business  worth  equally  as  much  or 
more  than  its  physical  inventory. 

Wasted  Opportunity  Causes  Impatience. 

No  matter  how  good-naturedly  philosophical  one 
may  be,  he  cannot  help  feeling  indignant  sometimes 
at  others'  blind  wastefulness  of  opportunity.  And 
truly  there  is  excuse  enough  for  indignation.  For 
along  with  their  own  waste  of  opportunity  while 
plugging  the  game  of  the  patent  medicine  manufac- 
turers, the  druggists  of  this  country  have  fostered 
something  that  has  been  and  is  a  source  of  loss  in 
both  profits  and  prestige  to  themselves  as  well  as  a 
positive  curse  to  general  humanity. 

Remember  that  you  are  in  business  for  yourself.  Do 
not  let  your  outlook  get  mixed  in  proportions.  Do 
not  let  the  fact  that  a  certain  nostrum  manufacturer 
is  investing  a  hundred  dollars  in  advertising  in  your 
town  make  you  forget  that  you  have  several  thou- 
sand invested. 

In  the  average  store  the  "patent"  medicine  depart- 
ment is  next  to  the  prescription  department  in  slow- 
ness of  turnover.  Only  a  few  items  in  either  depart- 
ment sell  rapidly,  and  more  than  one-half  the  items 
in  either  department  sell  less  often  than  once  in  six 
months. 

Ordinarily,  the  way  to  boost  a  department's  sales 
is  to  freshen  up  and  enlarge  its  stock  and  advertise 
it.  Advertising  patent  medicines  is  the  poorest  pub- 
licity investment  you  can  make,  because  no  amount 
of  advertising  you  can  do  will  yield  turnover  and 
profit  results  to  equal  those  that  the  same  amount  of 
merchandise  and  advertising  investment  will  bring 
from  any  other  department. 
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Some  Impressive  Figures. 

Figure  this  out  for  yourself  on  the  basis  of,  say,  a 
$600  merchandise  investment.  That  amount  in  pat- 
ents would  be  unlikely  to  turn  oftener  than  twice  a 
year.  But,  granting  that  it  turned  three  times  and 
you  got  full  prices,  your  profit,  after  deducting  the 
cost  of  doing  business  outside  of  advertising,  would 
not  exceed  $235,  net.  The  same  investment  in  candy, 
with  its  minimum  turnover  of  eight  times  a  year, 
would  give  net  profits  of  $1,200;  stationery,  with  a 
minimum  turnover  of  four  times,  would  bring  over 
$300 ;  prescriptions  turning  less  rapidly  than  patents, 
but  showing  a  very  much  bigger  gross  profit,  would 
net  at  least  $400;  toilet  goods  would  rank  with  sta- 
tionery; rubber  goods,  with  the  same  turnover,  show 
slightly  better  profits,  and  would  bring  at  least  $350 ; 
so  would  sundries ;  fountain  supplies,  turning  from 
eight  to  twenty  times,  would  net  at  least  $1,000; 
non-secrets,  if  they  turned  only  once  a  year,  would 
net  at  least  $300,  while,  as  their  average  turnover  is 
at  least  twice  a  year,  the  net  should  be  more  than 
$600. 

In  the  above  comparisons,  patents  are  allowed  a 
maximum  turnover  and  gross  profit  rate,  while  all 
other  departments  are  held  to  the  minimum  of  both. 
Compare,  with  respect  to  the  turnover  and  the  gross 
and  net  profits,  the  various  departments  of  your  own 
store,  and  you  will  find  the  patent  department  shows 
up  to  much  less  advantage  than  in  the  foregoing. 

In  figuring  the  amount  of  the  investment  in  the 
merchandise  of  any  department  in  connection  with 
turnover  calculations,  be  sure  you  take  the  average 
for  the  year.  There  are  many  who  make  the  same 
mistake  a  man  did  recently  when  he  told  me  his  sta- 
tionery stock  turned  less  than  twice  a  year.  He  said 
he  had  sold  $800  worth  of  stationery  the  preceding 
year.  I  noticed  his  stock  was  small  and  well  selected, 
and  questioned  him  more  closely.  Finally,  we  took  a 
casual  inventory,  showing  that  his  stock  cost  about 
$115.  Then  it  developed  that  he  had  been  compare 
ing  his  year's  total  sales  with  his  very-temporarily 
big  holiday  investment,  instead  of  with  the  average 
investment.  It  turned  out  that  he  seldom  had  more 
than  $75  actually  invested,  even  at  holiday  time,  "be- 
cause much  of  every  bill  of  stationery  was  always 
sold  before  payment  was  due,  as  he  got  a  sixty  days 
dating  on  most  of  it. 

Realizing  the  conditions  revealed  in  the  foregoing 
comparisons,  how  can  you  continue  to  regard  the 
patent  medicine  department  in  any  other  way  than 
as  something  to  be  used  merely  as  a  filler-in,  un- 
worthy any  more  attention  than  may  be  incidental  to 
keeping  up  the  stock ;  in  the  meantime  using  not  only 
your  newspaper  space  but  your  window,  counter,  and 
shelf  display  space,  entirely  for  building  up  real  de- 
partments, from  which  you  can  earn  real  profits. 

Until  you  do  this,  you  will  be  plugging  the  other 
fellow's  game,  to  his  profit  and  your  loss. 

The  Attitude  of  Department  Stores  and  Mail- 
order Houses. 

Keep  the  patents  out  of  the  windows  and  off  the 
counters.  The  back  room  is  the  place  for  them. 
They  have  been  a  back-number  proposition  for  at 
least  ten  years :  you  arc  only  ten  years  late  in  realiz- 
ing the  fact,  though  the  department  stores,  mail-order 


houses  and  all  really  wide-awake  druggists  have  real- 
ized it  for  a  long  time.  That  is  why  department 
stores  seldom  if  ever  advertise  patent  medicines  now. 
•  Formerly  they  used  them  merely  as  bait.  They 
know  they  are  no  longer  good  even  for  that.  It  is 
the  same  way  with  the  big  mail-order  houses.  Re- 
member how  you  used  to  rave  and  fume  over  mail- 
order cuts  in  prices  on  patents?  Well,  none  of  the 
big  houses  even  list  patents  nowadays  unless  for  so 
domg  they  are  paid  a  good  price  by  the  manufactur- 
ers. And  then  they  are  very  stingy  with  their  space, 
as  proven  by  the  fact  that  neither  of  the  two  biggest 
Chicago  mail-order  houses  list  as  big  a  variety  of 
patent  medicines  in  their  catalogs  as  many  of  you 
get  in  a  single  shipment  from  the  jobber. 

Push  forward  your  own  goods  and  other  goods 
from  other  departments.  Displaying  them  in  windows 
and  on  counters  and  shelves  now  occupied  by  pat- 
ents will  greatly  increase  their  sale  and  your  profits. 
Take  down  the  old  patent  medicine  placards  and 
pictures.  Put  up  real  merchant  stuff  in  their  place. 
Make  the  store  look  as  though  you  owned  it.  Run 
it  yourself,  for  yourself. 


The    Profitlessness    of    "Knocking"  One's 
Competitors.* 

Have  you  ever  considered  the  fact  that  adverse  crit- 
icism directed  towards  a  brother  pharmacist  reacts  to 
the  disadvantage  of  the  entire  profession  as  well  as 
to  the  person  giving  vent  to  the  criticism  ?     .     .     .     . 

When  you  tell  a  customer  that  Smith's  Drug  Store 
charges  him  too  much  for  prescriptions  just  because 
their  true  value  is  not^nown  to  the  laity— and  much 
as  the  average  druggist  will  doubt  it,  there  are  some 
men  who  do  this  sort  of  thing— do  not  suppose  for  a 
minute  that  he  gets  the  impression  that  your  store 
does  not  take  advantage  of  the  same  brand  of  igno- 
rance. The  customer  registers  a  sneaking  idea  that 
It  is  a  universal  custom  among  pharmacists  since  it 
sounds  so  plausible  and  since  even  one  of  them  has 
just  confessed  that  it  is  done.  He  may  even  feel  some 
contempt  for  this  man,  perhaps  preferring  "honor 
among  thieves"  to  a  give-away  of  the  "tricks  of  the 
trade"  by  a  confederate.  Merely  because  he  doesn't 
express  such  an  opinion  to  you  is  no  indication  of  its 
absence  from  his  mind.  The  customer  may  not  get 
the  impression  in  a  concrete  form,  but  his  confidence 
in  druggists  is  certainly  shaken.  Doesn't  that  react 
against  the  "knocker?"  Doesn't  it  eventually  cost 
him  money  ? 

On  the  other  hand,  if  you  can  convince  the  cus- 
tomer that  the  store  he  has  just  complained  about  for 
over-charge  in  prescriptions  has  really  not  "gouged" 
him,  but  that  perhaps  overhead  expenses  necessitated 
a  somewhat  greater  charge  than  you  can  make  him 
because  of  less  expense  attached  to  running  your 
place,  you  can  get  the  customer's  future  trade  and 
yet  not  have  him  feel  hostile  to  drug  stores  in  gen- 
eral, or  even  to  the  store  he  deserted  in  your 
favor.     ... 


Nature  repairs  body  waste  while  you  sleep.  In 
poor  air  nature  does  poor  repair.— /rfoAo  Board  of 
Health. 

•From  the  Carolina  Journal  of  Fharmaev. 
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PAPERS   READ  AT    CONVENTIONS 

From  among  the  many  papers  read  by  pharmacists  and  others  at  meetings  of  their  associa- 
tions, some  of  the  more  valuable  and  interesting  are  selected  each  month  and  printed  here. 

How  to  Use  the  Metric  System 

BX  J.  W.  BlWOLAND. 
Pennsylvania  Pharmaceutical  Association. 


It  sounds  trite  and  commonplace  to  say  It,  but  the  way 
to  use  the  metric  system  of  weights  and  measures  is  to 
think  in  terms  of  the  metric  system.  Nothing  can  be  more 
confusing  than  to  use  equivalents  of  the  older  system  of 
weights  and  measures,  and  nothing  has  done  more  to 
handicap  the  Introduction  of  the  metric  system  than  such 
use.  The  only  right  procedure  Is  to  think  in  metric  units. 
And  when  this  is  done,  the  system  becomes  surprisingly 
simple  in  operation. 

The  metric  system  has  come,  and  come  to  stay.  In  this 
country,  and  in  time  it  will  be  the  only  system  used;  prob- 
ably in  a  much  shorter  time  than  many  of  us  realize.  The 
metric  system  was  legalized  by  Congress  in  1866.  Its 
weights  are  used  in  our  coinage.  Metric  units  are  the  legal 
units  of  electrical  measure  in  the  United  States.  The  use 
of  the  metric  system  Is  obligatory  in  the  medical  work  of 
the  United  States  Navy  and  War  Departments  and  United 


When  a  man  is  constantly  "too  busy"  to  do  any  addi- 
tional work  he  probably  would  not  be  much  of  a  hand  to 
do  the  work  even  if  he  should  undertake  it.     In  other 
words,  the  old  saying  about  going  to  a  really  busy  man 
(not  the  one  who  always 
says  he  Is  "too  busy")   to 
get  a  piece  of  work  done 
well    and    promptly    still 
holds   good.     Joseph   Win- 
ters     England      is      what 
might,      with      no      great 
stretch  of  the  imagination, 
be   termed    a   man    whose 
time   is    fairly    well   occu- 
pied, yet  he  makes  an  op- 
portunity between  licks  to 
dash   off  little   papers   for 
presentation  before  one  or 
another  of  the  various  or- 
ganizations   to    which    he 
belongs — and     the     papers 
do  not  show  the  signs  of 
undue   haste,   either.    The 
one  presented  herewith  is 
an  exceptionally  goo^  one. 
Holding  down  the  director- 
ship  of   a   large  commercial   research   laboratory   Is   Mr. 
England's  steady  job,  and  a  few  of  the  things  which  cut 
into  his  spare  time  are  his  work  as  secretary  of  the  coun- 
cil of  the  American  Pharmaceutical  Association;  as  chair- 
man of  the  committee  on  publication  of  that  association, 
which   chairmanship   makes   him  the  power  behind   the 
editor  of  the  association's  Journal  and  the  man  to  see 
about  reprinting  copyrighted   formulas   in   the   National 
Formulary;   as  curator  of  the  museum  of  the  Philadel- 
phia College  of  Pharmacy;  and  as  secretary  of  the  alumni 
association  of  that  college.     At  different  times,  too,  Mr. 
England  gives  a  good  account  of  himself  as  chairman  of 
some  standing  or  special  committee  of  the  American  or 
the  Pennsylvania  association  or  of  the  Philadelphia  col- 
lege.   Just  what  his  fads  and  hobbies,  his  recreations  and 
amusements,  are  outside  of  pharmacy,  and  his  social  and 
civic  duties  and  responsibilities,  and  how  much  time  he 
devotes  to  them,  the  present  chronicler  Is  unable  to  state. 
Somebody,  It  sounds  like  0.  Henry,  said  that  a  one-armed 
bill  poster  on  a  windy  day  was  his  idea  of  a  busy  man, 
but  he  had  perhaps  never  met  Mr.  England;   and  even  if 
he  had,  he  would  not  have  suspected  that  he  was  such  a 
busy  man,  as  he  maintains  a  calm  and  easy-going  appear- 
ance and  manner. 


J.   W.   ENGLAND. 


States  Public  Health  Service,  and  in  Porto  Rico  and  th« 
Philippine  Islands;  and  It  Is  in  universal  use  by  analytical 
chemists  and  scientists,  generally. 

The  European  war  Is  demoralizing  the  export  trade  of 
foreign  countries.  The  system  of  weights  and  measures 
most  largely  used  In  such  trade  is  the  metric.  Today  is 
America's  golden  opportunity,  commercially.  Never  be- 
fore In  the  history  of  the  world  has  any  country  ever  had 
such  commercial  possibilities  as  this  country  has  for  for- 
eign trade.  The  government  Is  fully  alive  to  the  situation 
and  is  doing  everything  It  can  to  Induce  manufacturers  to 
use  the  metric  system  In  the  shipment  of  goods  to  foreign 
countries. 

Recently  there  has  been  issued  an  exceedingly  practi- 
cal Senate  Document  (No.  241),  entitled  "Report  on  the 
Use  of  the  Metric  System  in  Export  Trade,"  by  S.  W. 
Stratton,  Director  of  the  Bureau  of  Standards,  Washing- 
ton, D.  C.  If  the  metric  system  becomes  the  accepted  sys- 
tem of  United  States  manufacturers  for  export  trade,  it 
will  be  but  a  short  time  until  it  will  be  used  for  goods 
that  are  not  to  be  exported,  because  manufacturers  will 
not  want  to  use  two  standards — one  for  export  and  another 
for  home  trade. 

The  forthcoming  editions  of  our  official  legal  standards, 
the  U.  S.  P.  IX  and  the  N.  F.  IV,  both  of  which  will  be- 
come official  as  of  September  1st,  1916,  will  use  only  the 
metric  system  of  weights  and  measures.  The  U.  S.  P.  VIII 
uses  the  metric  system  only.  The  N.  F.  Ill  uses  the  metric 
system,  but  gives  relative  equivalents  In  the  apothecaries' 
system,  as  do,  also,  many  books  of  reference  and  text 
books.  The  use  of  relative  equivalents  has  led  to  errors 
by  those  who  assumed  that  the  equivalents  given  were 
proportional  and  Interchangeable  with  the  metric  units, 
and  they  were  not.  This  procedure  has  undoubtedly  re- 
tarded the  adoption  or  even  the  learning  of  the  metric 
system  by  pharmacists  in  a  practical  manner,  and  the  Com- 
mittee on  National  Formulary  has  very  wisely  decided  to 
eliminate  this  feature  In  the  forthcoming  edition  of  the 
book. 

It  would  certainly  seem  that  the  time  has  come  for  the 
pharmacists  of  this  country  to  decide  to  use  the  metric 
system  in  the  manufacture  of  pharmaceutical  preparations. 
There  is  nothing  Inherently  difficult  about  this.  But  there 
is  a  right  way  of  doing  it  and  a  wrong  way.  Thp  wrong 
way  Is  to  use  equivalents  of  the  older  weights  and  meas- 
ures, and  the  right  way  is  to  use  the  metric  weights  and 
measures,  and  It  is  along  this  line  that  the  following  sug- 
gestions are  offered. 

In  the  first  place,  while  the  use  of  equivalents  Is  to  be 
unreservedly  condemned,  it  is  essential  that  the  users  of 
the  metric  system  shall  have  an  Intelligent  conception  of 
the  approximate  equivalents  of  metric  weights  and  meas- 
ures in  apothecaries'  weights  and  measures,  so  that  they 
shall  clearly  understand  relative  values;  however,  this  Is 
very  different  from  using  the  equivalents  themselves. 

The  following  tables  will  serve  for  the  purpose  of  com- 
parison: 

Approximate  Weights. 
1  milligramme  =:  l/65th  grain. 
1  centigramme  =  l/6th  grain. 
1  decigramme  :=  1%  grains. 
1  gramme  =  15  grains. 

Approximate  Volumes. 

1  milliliter  or  mil  (or  c.c.)  =  15  grains. 

1  liter  =  2.1  pints  or  34  fluldounces. 

The  term  "mil"  will  be  used  In  the  U.  S.  P.  IX  in  place 

of  the  c.c.  or  cubic  centimeter  of  the  U.  S.  P.  VIII,  the 

Bureau  of  Standards  of  Washington,  D.  C,  having  found 
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that  there  was  an  error  in  the  original  measurement  of 
the  c.c.  The  error  is  practically  negligible,*  but  the  Com- 
mittee on  Revision  wished  to  be  as  exact  as  is  humanly 
possible,  and  also  wished  to  follow  the  example  of  the 
British  Pharmacopoeia  in  the  use  of  the  term.  Hence  tb4 
adoption  of  the  newer  and  more  euphonious  term,  "mil." 

Approximate  Lengths. 
1  millimeter  =  l/25th  Inch. 
1  centimeter  =  4/lOth  Inch. 
1  decimeter  =  4  inches. 
1  meter  =  40  Inches. 
The  figures  given  are  not  exact  equivalents,  but  they  are 
sufficiently  exact  for  understanding  relative  values.    The 
exact  metric  equivalents  carried  out  to  the  ultimate  deci- 
mal point  can  be  found  in  Part  11  of  the  U.  S.  P.  IX. 

An  excellent  conception  of  the  relative  values  of  metric 
weights  and  volumes  in  comparison  with  the  apothecaries' 
weights  and  volumes  may  be  had  by  studying  the  dosea 
given  in  the  U.  S.  P.  IX  and  N.  F.  IV. 

Domestic  Volumes. 
4  mils  =:  1  teaspoonful. 
8  mils  =  1  dessertspoonful. 
15  mils  =  1  tablespoonful. 

It  is  useful  to  remember,  also,  that  practically,  there  are 
28  (28.3495)  grammes  in  1  avoirdupois  ounce,  and  30 
(29.573)  mils  in  1  fluidounce. 

In  using  the  metric  system  for  manufacturing  the  prep- 
arations of  the  U.  S.  P.  IX  and  N.  F.  IV,  the  terms  used 
should  be  few  in  number  and  simply  exprti^sed.  The 
metric  system  is  a  decimal  system  and  its  terms  should  be 
expressed  in  whole  numbers  and  decimals,  as  is  done  by 
the  official  standards.  Thus:  1.5  Gm.  is  expressed  as 
one  and  five-tenth  grammes,  not  as  one  gramme  and  five 
decigrammes;  or  2.5  mils  are  two  and  five-tenth  mils. 

In  analytical  chemical  work,  and  in  the  expression  of 
dosage,  the  same  rule  la  followed  in  writing,  but  in  speaK- 
ing,  where  the  quantities  are  less  than  one  gramme,  it  is 
usual  to  express  them  in  milligrammes,  and  if  less  than 
one  mil.  In  tenths  of  a  mil. 

The  growth  of  the  metric  system  in  this  country,  so  far 
as  pharmaceutical  manufacturing  is  concerned,  has  been 
handicapped  by  reason  of  the  fact  that  drugs  are  bought 
and  sold  by  the  older  systems  of  weights  and  measures, 
and  to  use  the  metric  system  results  in  the  production  of 
unusual  volumes.  Thus,  1000  mils  equal  33.8  fiuidounces, 
or,  practically,  34  fiuidounces.  The  quantity  of  a  fluid  prep- 
aration usually  made  in  a  drug  store  is  32  fiuidounces  or 
less,  and  bottles  holding  this  quantity  are  used  for  stock. 
But  this  difficulty  can  be  readily  bridged  by  using  only  95 
per  cent,  of  the  quantities  of  the  official  formulas  and  mak- 
ing 950  mils  (32H  fiuidounces)  instead  of  1000  mlLs;  or, 
better  still,  by  using  metric  round  bottom  packer  bottles, 
which  can  be  readily  obtained  of  glassware  manufacturers 
in  the  following  sizes:  60,  125,  250,  500  and  1000  mils  or 
c.c;  these  cost  no  more  than  bottles  of  corresponding 
volumes  in  the  older  system. 

Pharmacists  should  use  metric  weights  and  measures  for 
the  making  of  pharmai-eutical  preparations,  whether  phy- 
sicians use  the  metric  system  In  the  writing  of  prescrip- 
tions or  not.  The  responsibility  for  the  use  or  non-use  of 
the  metric  system  in  the  writing  of  prescriptions  rests  en- 
tirely with  the  medical  profession,  not  with  the  pharma- 
ceutical. 


In  this  country  drug  stores  generally  use  two  sets  of 
weights,  1.  e.,  one  the  apothecaries'  set  for  prescription 
purposes,  of  grains,  scruples,  drams  and  ounces,  and  an- 
other, or  avoirdupois  set  of  ounces,  pounds,  etc,  for  gen- 
ei-al  use.  For  the  measurement  of  volumes  there  are  gen- 
erally used  graduated  glass  measures  of  various  sizes,  60 
minims  and  120  minims,  and  1,  2,  4,  8,  16  and  32  fluid- 
ounces,  with  pint,  quart  and  gallon  measures  of  metal. 

Every  drug  store  should  have  a  set  of  metric  weights 
from  1  centigramme  to  50  grammes  for  prescription  use, 
and  if  they  do  manufacturing,  a  set  from  1  gramme  to  500 
grammes,  or,  better,  1  kilo  to  5  kilos.  For  volumetri*. 
work  they  should  have  metric  graduated  glass  measures 
of  30  mils,  60  mils,  120  mils,  250  mils,  500  mils  and  1000 
mils;  and  a  few  glass  pipettes  such  as  1.  5,  10  arid  25 
mils;  in  fact,  these  latter  are  indispensable  in  applying 
the  official  tests.  The  10-mil  pipette  and  smaller  shouli' 
be  graduated  into  one-tenth  mils. 

If  graduated  glass  measures  and  pipettes  in  mils  cannot 
be  obtained,  those  graduated  in  cubic  centimeters  can  be 
used  in  their  places,  as  the  difference  between  the  cubic 
centimeter  and  the  mil  or  milliliter  Is  practically  ne& 
liglble. 

Horace  Greeley  once  said  that  the  way  for  the  govern- 
ment to  resume  specie  payment  was  to  resume,*  and  simi- 
larly, the  way  for  the  pharmacists  of  this  country  to  us» 
the  metric  system  is  to  use  it. 

The  United  States  Pharmacopoial  convention  and  the 
American" Pharmaceutical  Association  have  kept  step  with 
advanced  scientific  progress  by  recognizing  the  superiority 
of  the  metric  system  over  the  older  system — the  former 
for  the  Pharmacopoeia  and  the  latter  for  the  National 
Formulary,  and  I  know  that  I  voice  the  desire  of  these 
bodies  when  I  express  the  earnest  wish  that  the  pharma- 
cists of  this  country  will,  with  the  advent  of  the  new  edi- 
tion of  these  works,  use  the  metric  system  in  the  making 
of  the  official  preparations  and  not  depend  upon  the  make- 
shift of  equivalents. 

The  metric  system  of  weights  and  measures  is  rapidly 
becoming  the  world's  universal  standard.  Its  use  is  now 
obligatory  in  thirty-four  countries  and  optional  in  eleven 
countries,  and  the  United  States  of  America  cannot  afford 
to  take  second  place  to  any  country. 

At  the  opening  of  the  present  session  of  Congress,  Rep- 
resentative Charles  H.  Dillon,  of  South  Dakota,  introduced 
a  bill  making  the  metric  system  permissive  until  July, 
1920,  after  which  time  it  is  to  be  compulsory  and  exclusive. 
Ordinarily,  such  a  bill  would  be  fated  for  the  pigeon  hole, 
but  this  bill  is  being  aggressively  supported  by  Secretary 
of  Commerce  Redfield,  who  is  himself  a  manufacturer  of 
large  experience  In  export  trade  and  a  firm  believer  in  the 
metric  system.  Hence,  the  prospect  for  the  adoption  of 
the  bill  in  the  near  future  seems  bright. 

As  Judson  C.  Welllver  writes  (Munsey's.  April,  1916): 
"It  is  now  becoming  apparent  for  the  first  time  that  the 
change  [to  the  metric  system]  cannot  long  be  postponed, 
and  that  it  is  going  to  be  highly  beneficial  to  business  and 
science,  and  to  technical  and  popular  interests.  It  is  prob- 
able that  Great  Britain  will  not  be  far  behind  us  In  adopt- 
ing the  French  (metric)  units.  British  manufacturers 
have  had  to  use  French  measurements  in  many  new  op- 
erations since  the  war  has  drawn  the  two  countries  closer 
together  than  ever  before,  and  even  English  conservatism 
will  not  stand  out  forever  against  a  good  s.v8tem  that  Is 
also  a  universal  system.'" 


Advantages  or  Otherwise  of  Buying  Quantities 


By  C.  C.  Seaweix. 
.N'orlh   Carolina   Pharmaceutical  Awwclatlon. 


To  compress  into  a  short  paper,  such  as  I  have  attempted 
to  write,  the  advantages  and  disadvantages  of  buying  in 

*AccordlQg  to  the  Bureau  of  Standards,  United  States 
Government  (Circular  47,  Bureau  of  Standards,  Depart* 
ment  of  Commerce,  page  12),  the  term  "cubic  centimeter" 
as  used  In  chemical  work  Is  a  misnomer  since  the  unit  ac- 
tually used  Is  the  "milliliter,  which  has  «  slightly  larger 
volume."  The  difference  Is  27/1,000,000  (0  000027)  of  a 
rpiiilmcter. 


quantities,  has  proved  a  more  formidable  task  than  I  an- 
ticipated, with  the  result  that  I  shall  present  chiefly  the 
disadvantage  of  buying  In  quantities. 

There  has  been  considerable  discussion  in  drug  Journals 
of  buying  clubs  designed  to  meet  cut-price  competition  i*t 


'Perhaps  Oreelejr  borrowed  the  eipression  from  a  letter 
to  him  written  by  Salmon  P.  Chase,  June  17th,  1866,  In 
which  he  said:  "The  way  to  resumption  Is  to  resume." — 
Editor  The  Dbugoists  CmcutAB. 


480 


THE   DRUGGISTS  CIRCULAR 


August  1916 


chain  stores.  The  object  of  such  clubs  to  buy  In  quanti- 
ties is  In  order  to  obtain  a  better  price;  also  Mr.  Reming- 
ton tells  us  in  his  book,  that  "being  out"  of  articles  regu- 
larly called  for  is  the  bane  of  the  drug  business. 

I  am  of  the  opinion,  however,  that  buying  in  quantities 
does  not  eliminate  the  habit  of  being  out;  and  that  the 
popular  notion  that  chain  and  department  stores  can  un- 
dersell because  they  buy  in  quantities  is  a  fallacy. 

The  commercial  agencies  tell  us  that  90  per  cent  of  the 
retailers  in  America  over-buy.  Department  and  variety 
stores,  as  well  as  dry-goods,  haberdashers,  and  many 
others  are  able  to  reduce  their  stock  and  get  rid  of  "stick- 
ers" by  cutting  the  price  until  the  goods  move.  This  the 
retail  druggist  can  not  hope  to  do.  Even  the  successful 
cut-rate  druggist  knows  that  he  can  not  unload  dead-stock 
in  this  way,  but  with  his  expenses  well  in  hand  and  a 
view  to  quick  sales  and  advertising  value  makes  his  cuts 
on  best  sellers. 

All  of  my  experience  and  all  the  statistics  which  I  have 
been  able  to  glean  show  that  the  retail  druggist's  stock  of 
merchandise  is  constantly  on  the  increase.  Many  a  re- 
tailer finds  that  this  burden  of  stock,  together  with  ac- 
counts due  hira  from  customers,  for  which  he  has  made 
no  allowance,  seriously  handicaps  his  capital;  so  much  so 
that  it  is  by  no  means  uncommon  for  him  to  find  dilB- 
culty  in  meeting  his  bills  and  impossible  for  him  to  dis- 
count, although  his  groes  sales  are  larger  than  ever  be- 
fore. 

But  even  it  our  retailer  has  all  the  capital  that  is  nec- 
essary and  more  than  is  necessary,  if  year  after  year  his 
inventory  shows  that  he  has  made  four  or  five  thousand 
dollars  and  two  or  three  thousand  of  It  Is  shown  in  in- 
creased stock,  he  is  not  getting  by  half  the  amount  of 
money  out  of  his  business  that  it  can  be  made  to  pay. 

I  cannot  but  look  with  growing  alarm  on  the  number  of 
agency  lines  that  are  coming  so  rapidly  into  prominence. 
In  the  first  place,  I  like  to  see  the  druggist  marketing  his 
own  preparations.  Then  there  is  the  evil  of  counter-pre- 
scribing, which  these  lines  undoubtedly  encourage;  but 
my  serious  objection  is  based  on  the  tendency  these  lines 
create  to  overstock.  The  old  plan  of  various  pharmaceu- 
tical houses  to  force  the  retailer  to  buy  certain  quantities 
within  the  year  in  order  to  get  on  their  preferred  list  did 
the  same  thing  these  lines  are  doing. 

The  greatest  advantage  of  buying  in  small  quantities, 
however,  lies  in  the  much  discussed  and  too  frequently 
misunderstood  value  of  turnovers. 

Net  gains  climb  when  the  expenses  are  cut — the  turn- 
overs Increased — the  totals  owing  from  customers  reduced 
or  the  gross  profits  lengthened. 

Every  man  knows  that  his  net  gain  will  be  benefited  If 
he  can  reduce  his  expense,  but  suppose  that  his  expenses 
are  already  cut  to  the  last  notch.  He  also  knows  that  to 
collect  some  money  from  customers  would  help,  but  this 
can  not  always  be  accomplished.  He.  can  not  very  easily 
lengthen  his  profits  while  his  competitor  across  the  street 
is  working  for  a  strangle-hold  on  his  business.  How  then 
can  he  widen  his  profit  margin,  meet  competition  and 
hold  his  customers?  Increased  turnovers  is  the  answer 
of  the  man  with  modern  ideas  of  merchandising. 

Of  course,  turns  may  be  increased  by  enlarging  daily 
sales,  but  getting  more  orders  usually  means  added  ex- 
pense. If  then  to  simply  buy  in  smaller  quantities  will  in- 
crease the  turns  in  your  business  just  as  it  stands,  is  the 
plan  not  worthy  of  your  serious  consideration? 

1  have  elaborated  a  scheme  of  figures  showing  how 
much  more  is  made  by  buying  a  given  article  in  dozen  or 
quarter  dozen  quantities  at  the  regular  price  with  allow- 
ance for  transportation,  than  by  buying  in  half  gross  lots 
at  10  or  15  per  cent,  discount  because  of  decreased  turns. 
Believing  that  figures  make  mighty  uninteresting  reading, 
I  have  omitted  them,  but  I  have  convinced  myself,  whether 
I  succeed  in  convincing  any  one  else  or  not,  that  the  aver- 
age drug  store — unless  the  manager  has  a  reliable  method 
of  determining  how  quickly  his  goods  move,  had  better 
pass  up  discount  and  free  goods  deals  every  day  In  the 
week. 

Turnover  is  the  measure  of  the  work  each  dollar  in 
your  business  does  for  you.  Don't  misunderstand  me  to 
say  that  your  profit  has  nothing  to  do  with  it.  Certainly 
you  must  have  a  profit!  But  a  great  many  retailers  seem 
to  feel  that  unless  an  article  is  sold  at  a  mark-up  exceed- 
ing his  expense  of  doing  business,  the  article  Is  handled 
•t  a  loss — which   doesn't   ne;"essarily  follow.     Your  gross 


profit  is  ascertained  by  multiplying  your  profit  on  sales 
by  the  number  of  turnovers.  You  can  sell  an  article  at  5 
per  cent,  profit  and  by  making  seven  turns  get  a  results 
Ing  gross  profit  of  35  per  cent.  The  rule  is  a  good  one 
inasmuch  as  it  works  both  ways.  If  your  money  has  only 
yielded  half  of  one  turnover  your  gross  profit  must  be 
divided  by  two.  This  is  no  unique  way  of  figuring.  Many 
department  stores  handling  yearly  sales  of  half  a  million 
or  more  have  a  larger  percentage  of  expense  than  the 
average  retail  drug  store,  which  is  estimated  to  be  about 
24.5  per  cent.  Their  percentage  of  profit  on  individual 
sales  does  not  account  for  the  fortunes  they  have  accumu- 
lated. How  do  they  do  it?  They  are  working  the  entire 
brains  of  their  organizations  on  the  subject  of  increased 
turnovers. 

We  see  a  great  many  laborious  and  rather  unconvincing 
articles  on  "my  best  paying  side  line."  Unconvincing  be- 
cause the  author  has  failed  to  grive  his  purchase  and  sales 
records  from  which  could  be  computed  his  turns.  He  has 
usually  selected  his  pet  line,  or  his  hobby,  and  "guessed'' 
it  was  his  best  paying  line,  when  in  nine  cases  out  of 
ten  the  best  paying  line  could  have  been  located  by  find- 
ing the  line  with  the  greatest  number  of  turnovers. 

There  are  two  dangers  which  might  result  from  buying 
too  close,  the  danger  of  being  "just  out"  and  the  danger 
of  cutting  down  your  assortment.  Successful  merchants 
report  four  known  and  tried  methods  of  increasing  turn- 
overs, namely:  finding  out  the  lines  that  move  rapidly, 
weeding  out  slow  sellers,  finding  a  safe  minimum  stock 
limit,  and  concentrating  purchases  with  a  few  manufao- 
turers  or  wholesalers. 

With  these  things  in  mind,  then,  eternal  vigilance  is  the 
price  of  liberty.  A  daily  verifying  of  wants  on  the  want 
book — making  it  a  criminal  offense,  punishable  by  fine  or 
imprisonment  or  both  for  any  clerk,  including  the  proprie- 
tor, to  fail  to  enter  thereon  last  sales  of  articles — a  pre- 
served want  book,  dated  and  with  amounts  written  on  the 
margin — a  consistent  and  persistent  going  over  of  stock, 
are  some  of  the  means  which  enable  the  careful  buyer  to 
keep  his  minimum  stock  limit.  Alexander  the  Great  was 
reputed  to  be  able  to  call  each  one  of  his  soldiers  by  name 
by  constant  association  and  application.  Alertness  and 
thoroughness,  however,  are  largely  a  matter  of  tempera- 
ment and  training.  And  no  matter  how  you  are  consti- 
tuted you  can  not  stay  on  your  toes  all  the  time.  Gener- 
ally speaking,  the  man  following  a  guess  work  policy  will 
be  beset  by  snares  and  pitfalls.  Mr.  Sammons,  statistician, 
tells  us  that  retailers  go  to  the  sheriff  at  the  rate  of  thirty 
a  day  because  they  guess! 

To  buy  intelligently  it  is  as  necessary  to  have  a  system 
for  knowing  accurately  your  demand  as  It  is  a  record  of 
expense  to  figure  costs. 

Few  accountants  would  undertake  to  systematize  your 
business  unless  you  would  agree  to  keep  both  a  stock  and 
sales  record. 

I  have  a  plan  for  a  stock  record  which  I  believe  will 
render  unnecessary  an  itemized  sales  record.  It  consists 
of  a  store  index  in.  connection  with  a  stock  record  ledger. 
An  alphabetical  Index  of  each  article  in  the  store  shows 
Its  location  by  lettered  sections  and  numbered  shelves  as 
well  as  ledger  page  of  stock  record.  If  the  store  index 
seems  superfluous,  then  a  loose-leaf  ledger  may  be  used  on 
which  is  entered  an  accurate  indexed  inventory  of  mer- 
chandise— giving  each  article  a  portion  of  a  page  or  col- 
umn. When  a  new  invoice  is  checked  up  each  item  is 
posted  on  this  ledger  showing  the  date,  the  amount  pur- 
chased and  the  price.  This  may  seem  at  first  to  mean  too 
much  work  and  I  have  no  doubt  that  the  plan  is  crude. 
But  an  average  invoice  will  not  contain  more  than  fifty 
items,  and  it  is  a  very  small  business  that  does  not  have 
more  than  fifty  credits  to  post  on  the  customers'  ledger 
every  day. 

The  larger  retail  establishments  employ  a  force  of  book- 
keepers who  are  constantly  compiling,  arranging,  con- 
densing, tabulating  figures,  records  of  purchases,  records 
of  sales,  all  for  one  purpose — -for  the  purpose  of  compari- 
son. Such  records  as  I  have  briefly  outlined  would  serve 
this  purpose.  With  no  more  effort  than  turning  to  a  cus- 
tomer's account  you  could  find  how  much  of  any  article 
you  used  last  month  and  last  year.  From  it  you  could 
figure  your  system  of  averages,  which  would  become  more 
valuable  and  more  accurate  with  each  succeeding  month. 
With  it  the  retailer  could  not  only  locate  the  fast  moving 
lines,  but  could  know  which  were  the  best  selling  sizes. 
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If  he  could  not  succeed  in  weeding  out  the  slow  sellers  he 
could  at  least  prevent  any  more  good  money  being  tied 
up  in  them.  Having  found  a  definite  stock  limit  he  could 
use  the  budget  system  on  certain  departments  and  ought 
to  feel  jubilant  over  every  safe  stock  reduction  he  could 
make. 

The  fourth  reported  method  of  increasing  turnovers — 
that  of  concentrating  your  buying — is  only  another  method 
of  keeping  down  purchases.  It  is  claimed  to  be  helpful 
because  it  eliminates  the  danger  of  overbuying  through 
duplicating,  and  that  the  manufacturers  or  wholesalers 
are  naturally  unusually  interested  in  the  retailers  who 
buy  heavily  from  them.  That  is,  if  they  feel  they  are 
getting  the  bulk  of  the  business  they  will  Instruct  sales- 
men to  assist  these  retailers  and  guard  them  against  over- 
stocking.   .    .    . 

After  all,  records  and  systems  are  valueless  if  not  ac- 
companied by  a  sufficient  degree  of  moral  courage  to  say 
no  when  you  know  that  you  are  properly  stocked.  What 
do  you  think  about  it,  gentlemen? 


Cholera  Mixture,  an  Improved  Formula. 

By  Prof.  Otto  Raubbmheimer. 
New   Jersey   PharmaceuncaJ    Association. 

The  sale  of  diarrhea  mixtures  or  so-called  "cholera 
drops"  has  become  a  necessity,  especially  during  the 
Eumm«r  months.  For  this  reason  the  National  Formulary, 
one  of  our  legal  standards  accordinf  to  the  pure  food  and 
drugs  act,  and  the  State  laws,  provides  five  different  for- 
mulas, two  of  which,  namely  Squibb's  diarrhea  mixture 
and  Sun  cholera  mixture,  will  be  retained  in  the  fourth 
edition  of  the  National  Formulary,  now  in  print  and  of- 
ficial from  September  1st,  1916. 

The  Sun  mixture  is  without  doubt  the  most  important, 
and  its  history  is  given  in  another  paper.  However,  owing 
to  its  high  opium  content,  namely,  20  volume  per  cent,  of 
tincture  of  opium,  it  cannot  be  sold  to  the  public  without 
a  physician's  prescription,  according  to  the  federal  as  well 
as  the  State  laws. 

What  is  the  pharmacist  to  do  under  these  restrictions? 
Various  suggestions  have  been  made,  so  as  to  sell  Sun 
cholera  mixture  to  the  suffering  public. 

1.  To  reduce  the  quantity  of  tincture  of  opium,  so  that 
one  fluid  ounce  shall  contain  not  more  than  2  grains  of 
opium  or  Vt  grain  of  morphine. 

2.  To  replace  the  20  per  cent,  of  tincture  of  opium  by 
such  astringents  as  tincture  of  cinnamon  or  kino  or  gam- 
bir. 

3.  My  own  suggestion  is  to  modify  the  formula  in  such 
way  as  to  have  the  mixture  contain  50  per  cent,  of  pare- 
goric.    Here  is  my  formula: 

Improved  Sun  Cholera  Mixture. 

Spirit  of  peppermint 2  volumes. 

Spirit  of  camphor 1  volume. 

Tincture  of  capsicum 1  volume. 

Tincture  of  rhubarb I  volume. 

Camphorated  tincture  of  opium 5  volumes. 

Dose:  1  to  2  teaspoonfuls  in  a  wineglass  of  water  as 
required. 

Why  do  I  advocate  the  use  of  paregoric?  Because  from 
personal  experiences  I  am  convinced  of  its  beneficial  use 
in  cramps,  pains  and  diarrhea.  Elixir  paregorlcum  has 
most  certainly  stood  the  test  of  time,  both  as  a  household 
remedy  and  as  a  pharmacop<Eial  preparation,  having  been 
originated  about  1700  by  Dr.  Le  Mort,  professor  of  chem- 
istry at  the  University  of  Leyden,  Holland. 

These  "improved  cholera  drops''  contain  merely  a  trace 
of  opium,  namely,  0.2  per  cent.,  or  0.02  per  cent,  of  anhy- 
drous morphine.  It  seems  hardly  possible  that  the  opium 
babit  oould  be  contracted  from  this  mixture,  as  its  taste 
is  not  any  too  inviting. 

As  another  argument  in  favor  of  this  preparation,  I  beg 
to  state  that  I  have  sold  these  cholera  drops  for  over  a 
year  with  perfect  satisfaction  to  my  customers. 


Death  from  the  Use  of  Horse  Serum. 

I'arrd  ^V.  K.  State  Journ.  Med.)  reports  that  the 
sulKiitaneoiis  injection  of  horse  serum  as  a  hemo- 
static caused  the  immediate  death  of  the  patient. 
Collapse  followed  the  injection  anrl  death  followed  in 
a  few  minutes. 


Whisky  and  Brandy  "Blends." 

A.  N.  Doerschuk  is  sorry  the  standards  for  whisky 
and  brandy  have  been  taken  out  of  the  Pharmaco- 
poeia. He  said  so  in  a  paper  presented  at  the  recent 
meeting  of  the  Missouri  Pharmaceutical  Association. 
He  believes  that  pure  whisky  and  pure  brandy,  prop- 
erly used,  are  good  medicines  whose  place  cannot  be 
taken  by  other  drugs.  Manufactured  "blends,"  he 
says,  are  the  things  that  have  brought  the  real  articles 
into  disrepute,  and  he  argues  that  the  way  to  be  sure 
of  getting  pure  whisky  and  brandy  is  to  have  stand- 
ards for  them  in  the  official  book. 

To  the  blends,  Mr.  Doerschuk  pays  his  respects  in 
picturesque  language.    He  says : 

Have  you  ever  seen  a  rectifier's  guide?  Here  are  some 
of  the  things  called  for  in  different  formulas  that  go  to 
make  up  our  modern  whisky:  Peppers,  all  kinds;  artificial 
bead,  prune  juice,  caramel,  acetic  ether,  tobacco,  creosote, 
sulphuric  acid,  butyric  ether,  extract  of  vanilla,  sorghum 
waste,  enanthic  ether,  amyl  alcohol,  butyrate  of  amyl, 
fusel  oil,  extract  of  orris,  acetic  acid,  tannic  acid,  oil  of 
bitter  almond,  hydrochloric  acid,  tartaric  acid,  oil  of  cedar, 
oil  of  fennel,  catechu,  alum,  cloves,  castile  soap,  and  finally 
a  "little"  "pure  aged  whisky  adds  greatly  to  the  blend." 
Not  too  much,  as  that  might  be  expensive,  about  one  gal- 
lon to  twenty.  Blend  is  what  the  public  is  getting  drunk 
and  sodden  on  today,  and  not  whisky,  but  whisky  gets  all 
the  blame.  The  man  over-stimulated  from  alcohol  makes 
a  quick  recovery;  the  nerve-softened  wreck  depressed  with 
blend,  mentally  and  physically  shattered  and  mortified, 
seldom  makes  a  complete  recovery. 

And  as  for  brandy,  it  is  much  more  easy  to  simulate 
this  than  whisky.  Enanthic  ether,  diluted  hydrocyanic 
acid,  bitter  almond  oil,  essence  of  orris,  diluted  spirits, 
and  color;  you  can  make  it  while  your  customer  waits,  if 
you  care  to  break  the  law,  and  this  is  what  "brandy  style" 
liquors  are  composed  of.  Every  wholesale  house  has  a  rec- 
tifier's license,  for  purely  legitimate  purpose,  of  course, 
but  you  can  begin  to  guess  what  the  words  "blend',' 
"style,"  "club,"  and  "kind"  mean  on  the  labels  you  re- 
ceive, and  why  the  words  whisky  and  brandy  are  so  con- 
spicuous by  their  absence.  I  once  heard  a  well-known 
jobber  say  to  a  solid  old  distiller:  "I  like  your  whisky 
very  much ;  it  shows  up  good  even  in  blends  of  one  gallon 
to  ten."  "You  mean,"  said  the  distiller,  "in  blends  of  one 
gallon  to  a  hundred,"  and  he  was  not  disputed.    .    .    . 

The  old  distiller  aged  his  whisky  in  wood  at  least  two 
years  to  get  rid  of  the  fusel  oil.  The  modern  rectifier  puts 
in  the  fusel  oil  to  give  his  watery  decoction  a  kick  and 
effect.  And  so  profitable  has  his  industry  become  that  It 
has  been  cornered  by  a  few  gentlemen,  who  never  drink 
their  own  brands,  but  who  know  a  long  profit  when  they 
see  it.  "The  mash  of  fermented  grain''  (grain  costs 
money)  "at  least  two  years  old"  (two  years'  interest  on 
money);  "the  unmodified  juice  of  fresh  grapes"  (grapes 
cost  work  and  money)  "at  least  four  years  old"  (four 
years'  interest  on  money),  these  have  not  attraction  for 
the  1  (100)  percenters,  but  when  you  can  use  a  little 
cheap  spirits,  made  from  damaged  hay  and  straw,  and 
often  from  refuse,  and  blend  It  up  overnight,  after  you 
receive  the  orders,  well,  that  Is  different,  and  a  good  game 
as  long  as  the  public  payb  the  price. 


New  Bottles  for  Old. 


According  to  a  ])rcss  dispatch  from  Paris,  fine 
French  perfinnes  are  now  being  sold  in  ordinary 
druggists'  vials,  corked,  instearl  of  In  artistic  flagons 
with  glass  stoppers. 

This  crisis,  says  the  report,  is  due  to  mobilization 
of  glass  workers  in  the  north  of  France,  and  one  of 
its  revelations  is  that  the  art  flagon  has  been  repre- 
senting a  considerable  part  of  the  cost  of  perfumes. 
But  among  fastidious  women  the  perfumes  do  not 
smell  so  sweet  when  prosaically  presented,  and  a  re- 
sult is  a  new  indu.stry — that  of  collecting  old  perfume 
bottle*,  into  wliicli  the  essences  may  be  transferred. 
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ABSTRACTS  FROM  VARIOUS  SOURCES 

Under  this  head  is  presented  each  month  the  cream  of  the  contents  of  the  principal  pharma- 
ceutical journals  of  the  tvorld,  as  well  as  condensed  statements  of  facts  and  theories  of  interest 
to  pharmacists  taken  from  medical,  chemical  and  other  professional  or  technical  periodicals. 


Why  Glycerophosphates? 

Under  this  heading  the  Journal  of  the  American 
Medical  Association  writes:  "Physicians  who  pre- 
scribe on  definite  principles  must  often  be  puzzled  by 
the  number  and  variety  of  glycerophosphates  on  the 
market.  All  available  evidence  indicates  that  as 
sources  of  phosphorus  to  the  animal  organism,  the 
glycerophosphates  possess  no  advantages  over  the 
ordinary  inorganic  phosphates.  The  glycerophos- 
phates are  split  up  in  the  intestine,  and  liberate  in- 
organic phosphates.  In  this  form  they  are  absorbed 
and  utilized,  if  they  are  utilized  at  all.  There  is  no 
evidence  that  glycerophosphates  have  any  pharmaco- 
logic action  to  warrant  the  belief  that  they  are  of 
use  as  therapeutic  agents.  The  theory  that  organic 
phosphorus  compounds  are  more  readilv  assimilable 
than  inorganic  compounds  and  hence  a  better  means 
of  introducing  phosphorus  into  the  system  is  still 
kept  alive  in  the  promotion  of  certain  proprietary  mix- 
tures, in  spite  of  the  scientific  evidence  that  the  or- 
ganism can  assimilate  phosphorus  quite  as  readily 
from  inorganic  as  from  organic  phosphorus  com- 
pounds." 


Origin  of  the  Albuminoids  in  Honey. 

The  albuminoids  in  honey  are  derived  according  to 
Kuestenmacher  from  pollen.  Langer  (Biochem.Zeit.) 
however,  holds  that  such  is  not  the  case,  but  that  the 
albuminoids  are  derived  from  the  bee.  The  author 
precipitated  the  albuminoids  from  honey  by  ammo- 
nium sulphate  and  prepared  an  antiserum  from  this 
precipitate.  On  now  extracting  the  albuminoids 
from  the  pollen  of  the  flowers  of  various  plants,  such 
as  hazel  nut,  alder,  heath,  dandelion,  etc.,  and  prepar- 
ing antisera  from  them,  he  found  that  these  latter  did 
not  precipitate  the  antiserum  prepared  from  the  al- 
buminoids from  honey.  This  is  regarded  as  conclu- 
sive evidence  that  the  albuminoids  are  derived  from 
the  bee,  probably  from  the  saliva  of  the  insect. 


Instruction  Concerning  Diet. 

Eliot  (Am.  Joum.  Pub.  Health)  in  writing  of  the 
functions  of  healtli  boards  says:  "There  is  one  kind 
of  instruction  much  needed  by  the  American  people, 
which  would  illustrate  better  than  any  other  the  de- 
sirable preventive  functions  of  health  officers  and 
boards  of  health,  namely,  instruction  concerning  diet. 
The  ignorance  of  the  American  people  concerning  the 
enjoyable,  healthful,  and  productive  use  of  foods  is 
profound ;  and  this  ignorance  results  in  immense 
waste,  reduced  industrial  efficiency,  unnecessary  ill- 
health,  and  shortened  life.  The  ordinary  American 
diet  errs  gravely  in  regard  to  both  quantity  and  qual- 
ity, particularly  in  the  amount  of  proteid  habitually 
ingested.  In  the  future  the  activities  of  boards  of 
health  and  health  officers  should  be  directed  constantly 
to  the  giving  of  universal  instructions  in  the  normal 


feedmg  of  both  children  and  adults,  and  the  nutri- 
tion values  of  the  various  materials  which  the  mar- 
kets supply,  while  not  neglecting  the  protection  of 
the  community  from  unsafe  articles  of  food.  Again, 
a  larger  proportion  of  the  American  people  than  of 
any  other  people  needs  to  he  warned  by  health  ex- 
perts against  the  destructive  effects  of  luxury  and 
self-indulgence;  because  a  larger  proportion  has  the 
means  of  living  soft,  lazy  and  unproductive  lives.  It 
is  interesting  to  see  how  much  public  instruction 
about  diet  is  now  being  given  by  European  govern- 
ments, in  order  to  maintain  the  efficiency  of  the  people 
under  the  stress  of  war.  Americans  need  that  sort  of 
instruction  all  the  time — in  fat  years,  and  lean  years, 
in  good  times  and  bad — and  there  is  nobody  to  give 
it  authoritatively  except  the  medical  profession  and 
the  public  health  officials." 


Detection  of  Occult  Bleeding  in  the  Intestines. 

According  to  L'union  pliarmaceutique,  a  phenol- 
phthalein  reagent  may  be  used  for  detecting  occult 
bleeding  in  the  intestines.  The  reagent  is  prepared 
by  adding  to  i  gramme  of  phenolphthalein  and  25 
grammes  of  caustic  soda  solution,  10  grammes  of 
powdered  or  granulated  zinc  and  heating  the  mixture 
gently  until  decoloration  has  taken  place.  The  liquid 
is  filtered  while  still  hot.  A  piece  of  the  feces  of  the 
size  of  a  bean  is  triturated  in  a  porcelain  dish  with 
about  10  mils  (c.c.)  of  alcohol  and  3  to  5  drops  of 
glacial  acetic  acid.  The  mixture  is  then  filtered,  and 
if  the  filtrate  should  be  too  dark,  2  to  3  mils  (c.c.) 
of  alcohol  are  added.  A  mixture  of  15  drops  of  the 
reagent,  5  to  6  drops  of  hydrogen  dioxide  solution 
and  2  mils  (c.c.)  of  absolute  alcohol  is  carefully  over- 
laid with  the  alcoholic  extract  of  the  feces,  when  in 
the  presence  of  blood  a  pink  ring  will  be  formed  at 
the  zone  of  contact  of  the  liquids. 


Sanitation  and  the  Control  of  Pellagra. 

Nesbitt  (Joum.  Am.  Med.  Asso.)  from  observa- 
tions made  during  the  past  five  years  at  Wilmington, 
N.  C,  concludes  that  there  is  no  existing  relation  be- 
tween soil  pollution  and  the  incidence  of  pellagra; 
that  close  supervision  of  all  cases,  disinfection,  fumi- 
gation, isolation  and  the  other  usual  means  of  con- 
trolling infection  have  no  influence  on  pellagra 
incidence;  and  that  business  depression,  lack  of  em- 
ployment, a  limited  market  for  products,  and  in- 
creased price  of  food,  with  consequent  increase  of 
indigence,  increase  the  incidence  of  pellagra  very 
definitely. 


Precipitation  in  Tinctures. 

In  order  to  prevent  or  reduce  the  formation  of 
precipitates  on  diluting  tinctures  with  water,  Simon 
(Arch,  di  farm,  sper.)  recommends  the  addition  of 
syrup  or  preferably  glycerin  to  the  water. 
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LoM  of  Nitrates  from  the  Soil. 

Russell  and  Appleyard  {Journ.  Board  Agric.)  re- 
port a  heavy  loss  of  nitrate  from  the  soil  occurring 
during  the  wet  winter  of  1915-16  by  washing  out 
from  arable  soil.  The  most  striking  case  is  that  pi 
the  Broadbalk  dunged  plots  at  Rothamsted,  one  of 
which  was  fallowed  and  the  other  cropped.  During 
the  summer  the  fallow  plot  accumulated  nitrate  until, 
by  the  middle  of  September,  the  top  eighteen  inches 
of  soil  contained  170  lbs.  of  nitric  nitrogen  per  acre, 
equivalent  to  nearly  10  cwt.  of  nitrate  of  sodium.  At 
that  time  the  losses  began,  and  were  so  heavy  in  No- 
vember and  December  that  by  February  the  nitrate 
had  been  reduced  to  50  lbs.  of  nitrogen,  a  loss  equiva- 
lent to  7  cwt.  of  nitrate  of  sodium.  This  is  consid- 
ered an  extreme  case,  but  the  cropped  plot  also  suf- 
fered considerable  loss.  The  latter  never  accumu- 
lated nitrate  like  the  Broadbalk  plot,  the  maximum 
being  90  lbs.  of  nitrogen  per  acre,  half  of  which  was 
lost  during  the  winter.  The  losses  are,  naturally, 
greatest  on  these  heavily  manured  soils,  but  the  fields, 
which  were  not  unusually  well  done  lost  about  30 
lbs.  of  nitrogen  per  acre.  Some  of  the  loss  on  the 
fallow  plot  could  have  been  prevented  by  sowing 
mustard  or  other  quick-growing  crop  in  September. 
This  could  have  been  fed-off  or  ploughed  in,  thus 
holding  the  nitrogen  in  less  soluble  form  until  the 
spring.  The  obvious  lesson  is  that  land  which  has 
been  got  into  good  condition  in  autumn  should  at 
once  be  sown  with  either  the  crop  it  is  intended  to 
carry,  or  a  catch  crop. 

Treatment  of  Wounds  by  Electric  Light. 

Breiger  (^Med.  Klin.)  reports  that  in  a  series  of  70 
cases,  with  in  all  107  separate  wounds,  exposure  to 
the  white  light  from  a  carbon  arc  lamp  was  followed 
by  complete  healing  in  39,  while  24  were  discharged 
when  healing  had  progressed  so  far  as  to  require  no 
further  treatment.  But  one  patient  failed  to  respond 
to  this  treatment.  The  best  results  were  obtained  in 
those  cases  presented  in  the  earliest  states.  Healing 
of  these  cases  was  often  complete  within  ten  days. 
Light  will  often  bring  about  fairly  rapid  healing  of 
wounds  of  long  standing  when  other  measures  have 
failed.  Results  in  bone  injuries  are  usually  satisfac- 
tory ;  casting  away  of  sequestra  occurs  promptly ;  in- 
fected wounds  become  sterile  and  heal.  There  is 
prompt  relief  from  pain;  while  cosmetic  results  are 
good. 

Determination  of  Small  Quantities  of 
Potassium. 

Hamburger  (Biochem.  Zeit.  through  Joum.  Chem. 
Soc.)  proposes  as  a  method  for  determining  small 
quantities  of  potassium,  its  separation  as  potassium- 
sodium  cobaltinitrite,  Co(NO,)3.3(KNaNOj),n- 
H,0,  separating  the  precipitate  by  centrifuging,  and 
measuring  its  volume.  The  cobalt  reagent  is  pre- 
pared by  dissolving  50  grammes  of  cobalt  nitrite  in 
100  mils.  (c.c).  of  water,  and  adding  50  mils.  (c.c). 
of  glacial  acetic  acid.  A  second  solution  is  made  by 
dissolving  50  grammes  of  sodium  nitrite  in  100  mils, 
(cc).  of  water.  Six  parts  by  volume  of  the  solu- 
tion of  the  cobalt  salt  is  mixed  with  ten  parts  by  vol- 
ume of  the  solution  of  sodium  nitrite  shortlv  hefore 
use.    Five  mils.  (c.c).  of  the  solution  ront.Ttning  the 


potassium  salt  is  mixed  with  1.5  mils  (c.c).  of  the 
cobalt  solution,  and  the  mixture  is  kept  for  sixteen 
hours  at  37°  C.  It  is  tfaen  introduced  into  a  special 
form  of  funnel  which  ends  in  a  calibrated  capillary 
tube  of  0.04  mil.  (c.c).  capacity,  etched  in  100  parts, 
each  of  which  corresponds  with  o.ooi  gramme  of 
potassium.  The  precipitate  is  separated  by  centrifug- 
ing into  this  tube,  and  the  volume  is  then  determined. 
It  is  necessary  to  keep  to  the  specified  conditions  of 
the  experiment  to  obtain  satisfactory  results,  which 
are  not  influenced  by  the  presence  of  relatively  large 
amounts  of  sodium,  nor  by  the  presence  of  calcium, 
magnesium,  or  sulphates.  Phosphoric  acid  must,  how- 
ever, be  removed,  and  for  this  purpose  a  mixture  of 
calcium  chloride  and  hydroxide  or  magnesia  mixture 
is  best. 


Poisoning  by  Inhala^on  of  Nitrobenzol. 

Schultz  (Munch.  Med.  Woch.)  reports  the  poison- 
ing of  six  soldiers  by  nitrobenzol-vapor,  a  constitu- 
ent of  a  Polish  proprietary  exterminator  of  body-lice. 
The  men  had  sponged  their  bodies  with  the  liquid, 
while  one  also  had  sprayed  his  garments  and  then 
lain  down  to  sleep.  The  latter  exhibited  the  most 
severe  symptoms  and  barely  escaped  death. 


Fraudulent  Advertising. 

The  Journal  of  the  American  Medical  Associatio*i 
noting  the  passage  of  a  bill  by  Congress  which  was 
signed  by  the  president,  prohibiting  fraudulent  ad- 
vertising in  the  District  of  Columbia,  says  that  the 
House  of  Representatives  committee  report  on  the  bill 
expressly  stated  that  it  was  designed,  among  other 
things,  to  prevent  quack  doctors  and  fake  dentists 
from  advertising  their  fraudulent  nostrums,  impossi- 
ble methods  and  alleged  results,  and  then  asks  if  the 
president  and  Congress  agree  that  a  law  to  prevent 
fraudulent  advertising  is  a  good  thing  for  the  District 
of  Columbia,  will  they  not  agree  that  a  similar  law 
would  be  equally  good  for  interstate  and  foreign  com- 
merce and  for  the  purification  of  the  United  States 
mails? 


The  Danger  of  Mercury  Poisoning  Among 
Dentists. 

Schulte  {Arch.  Hyg.)  using  the  Buchtala  electrol- 
ysis method  for  the  estimation  of  small  amounts  of 
mercury  in  the  urine,  found  that  dentists  handling 
mercurial  amalgam  excreted  about  0.05  mg.  of  mer- 
cury per  day.  The  amount  was  the  same  whether  the 
dentist  allowed  the  amalgam  to  come  in  contact  with 
the  hands  or  not,  indicating  that  mercury  can  be  ab- 
sorbed through  the  lungs. 


Have    the    Hjrpophosphites   Any    Therapeutic 
Value? 

Marriott  {Joum.  Am.  Med.  Asso.)  after  an  in- 
vestigation as  to  the  therapeutic  value  of  the  hypo- 
phosphites,  conducted  at  the  request  of  the  Council 
on  Pharmacy  and  Chemistry  of  the  association  con- 
cludes that  "there  is  no  reliable  evidence  that  they 
exert  a  physiologic  effect ;  it  has  not  been  demonstrat- 
ed that  they  influence  any  pathologic  process ;  they 
are  not  'foods.'  If  fhev  are  of  any  use,  that  use  has 
never  been  discovered. 
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Miatakes   in  Examination  for  Tyrotin  CrytUiL 

lagc  {Journ.  pharm.  ihim.)  comments  on  the  fre- 
quency with  which  investigators  report  the  presence 
of  tyrosin  crystals  in  urinary  sediments.  The  autlior 
dur.ng  his  connection  with  the  Vichy  baths  from 
1882  until  1913  had  occasion  to  examine  upwards  of 
31,000  samples  of  urine,  and  states  that  only  in  one 
instance  did  he  find  crystals  of  this  substance  in  the 
samples  examined.  There  were  numerous  instances 
where  deposits  simulated  tyros. n  in  appearance.  Fur- 
ther examination,  however,  proved  the  fallacy  of  this 
diagnosis.  In  the  one  undoubted  case  the  urine  of 
the  patient,  upon  arrival  at  the  baths,  was  brov.n- 
yellow  in  color,  and  contained  traces  of  both  albumin 
and  sugar.  By  the  microscope,  crystals  of  uric  acid 
and  calcium  oxalate  were  shown  to  be  present,  as  were 
likewise  epithelial  cells,  leucocytes,  and  hyaline  and 
granular  casts.  After  ten  days  of  treatment,  all  nor- 
mal constituents  of  the  urine  were  eliminated  in  in- 
creased quantity,  excepting  urea.  Of  the  latter  1.81 
grammes  per  liter  was  found.  The  sediment  was; 
abundant  and  heavy,  and  contained  a  considerable 
quantity  of  tyrosin  crystals,  besides  numerous  crystals 
of  calcium  oxalate.  Epithelial  cells  were  scant,  and 
the  casts  had  disappeared.  The  tyrosin  crystals  oc- 
curred in  the  form  of  long,  yellow-white,  silky  nee- 
dles, some  of  which  were  grouped  in  bundles,  while 
others  were  single.  The  crystals  dissolved  readily  in 
alkalies  and  in  mineral  acids,  and  responded  to  the 
reaction  of  Piria. 


Preparation    of    Absolute    Alcohol    Free    from 
Ammonia. 

Winkler  (Zeit.  angew.  Chem.  through  Pharm. 
Journ.)  neports  the  production  of  100  per  cent,  abso- 
lute alcohol  free  from  contamination  with  ammonia, 
by  the  following  procedure.  Ninety-nine  per  cent, 
alcohol  was  distilled  with  metallic  calcium  filings 
prepared  by  first  well  sifting  to  remove  most  of  the 
adherent  calcium  nitride.  They  were  then  shaken  in 
a  flask  with  carbon  tetrachloride,  thrown  on  to  a  fil- 
ter and  again  washed  with  carbon  tetrachloride. 
x'\fter  drying  in  an  atmosphere  of  carbon  dioxide  un- 
til no  odor  of  carbon  tetrachloride  remained,  they 
were  added  in  the  proportion  of  20  grammes  to  the 
liter  to  the  alcohol  to  be  dehydrated,  which  was  then 
distilled.  To  the  bulk  of  the  anhydrous  distillate  a 
little  alizarin  was  added ;  and  then  a  small  quantity 
of  tartaric  acid,  previously  dissolved  separately  in  a 
little  of  the  distillate,  was  added  until  a  distinct  acid 
reaction,  indicated  by  the  bright  yellow  tints,  was  ob- 
tained. The  trace  of  ammonia  was  thus  converted 
into  the  non-volatile  tartrate.  The  colored  alcohol 
vvas  again  distilled,  with  precautions  to  prevent  ab- 
sorption of  moisture. 


Cultivated  Russian  Medicinal  Plants. 

Kourrote  {Pharmaseutisc.  Journ.  through  Journ. 
pharm.  chim.)  reports  that  large  quantities  of  medic- 
inal plants  are  cultivated  in  Bessarabia  and  the 
Crimea.  The  climate  and  soil  in  these  Russian  prov- 
inces seem  to  be  very  favorable  for  the  plants,  since 
the  author  analyzed  various  samples  of  acanitum  ori- 
entale.  which  contained  an  average  2.2  per  cent,  of 
alkaloids  and  of  veratrum  album,  which  contained 
0.85  per  cent  of  jervine. 


Relative   Permanence   of   Writing   Ink. 

Dott  {Journ.  Soc.  Lhcin.  hid.)  writes  that  atten- 
tion vvas  first  called  to  the  bleaching  effect  of  air  and 
light  on  writing-ink,  as  used  in  modern  times,  by  the 
fact  that  signatures  on  certain  certificates  had  be- 
come illegible  through  the  fading  of  the  ink.  As  it 
was  impracticable  to  test  a  sample  of  ink  by  exposure 
of  writing  for  a  period  of  years,  it  was  considered 
that  a  limited  application  of  hydrogen  dioxide  would 
be  the  nearest  chemical  equivalent  to  the  bleaching 
effect  of  the  atmosphere.  Writing  done  by  different 
inks  was  exposed  to  light,  the  paper  being  occasion- 
ally moistened  with  a  3  per  cent,  solution  of  hydro- 
gen dioxide,  the  result  being  that  the  handwriting 
gradually  became  invisible,  in  some  cases  more 
quickly  than  in  others.  Taking  ferric  tannate,  in- 
digo, and  anilin-blue  as  the  principal  substances  used 
in  making  writing-ink,  it  was  found  that  all  of  them 
are  rapidly  decolorized  by  warming  with  hydrogen 
dioxide  solution.  With  solutions  of  these  substances 
in  test-tubes  at  the  ordinary  temperature  the  same 
change  was  slowly  produced.  The  violet  ink  used 
for  typewriters  was  less  readily  acted  on,  but  was 
quickly  bleached  by  sulphurous  acid.  If  an  ink  could 
be  produced  possessing  the  desirable  properties  of 
perfect  fluidity  and  being  non-depositing,  and  at  the 
same  time  incapable  of  being  decolorized  by  oxidiz- 
ing or  reducing  agents,  there  would  be  good  reason 
to  believe  that  the  writing  done  by  such  an  ink  would 
be  practically  permanent.  In  the  meantime,  when 
writing  is  of  an  important  nature  and  is  desired  to 
endure,  some  form  of  carbon  ink  appears  to  be  the 
only  trustworthy  preparation. 


Idiosyncrasy  Towards  Opiates. 

Leclerc  {L' union  pharm.)  reports  on  a  peculiar 
■case  of  idiosyncrasy  towards  opiates.  A  young 
woman  suffering  from  lumbar  pain  had  applied  an 
embrocation  containing  5  per  cent,  of  laudanum.  One 
hour  after  the  application  of  the  preparation  an 
erythemateous  eruption  accompanied  by  intense  itch- 
ing appeared  on  the  neck  and  arms  and  the  patient 
complained  of  severe  headache  and  vertigo.  A  short 
time  later  the  woman,  suffering  with  grippe,  was 
given  a  syrup  which  contained  2  milligrammes  of  ex- 
tract of  opium  to  the  dose.  The  same  symptom.s  ap- 
peared. On  a  third  occasion  a  decoction  of  fresh 
poppy  flowers  was  administered  to  her  and  again 
erj'thema,  pruritus,  etc.,  were  produced.  This  was 
the  more  astonishing  since,  according  to  the  latest 
investigations,  poppy  flowers  contain  the  alkaloid 
rhoeadine,  but  none  of  the  opium  alkaloids. 


Potash  in  Banana  Skins. 

Ellis  {Journ.  Soc.  Chem.  Ind.)  who  had  previously 
noted  the  presence  of  potash  in  banana  stalks,  has 
now  examined  banana  skins  to  ascertain  if  they  are 
equally  rich  in  potash.  Analysis  reveals  the  follow- 
ing facts:  Moisture,  88.2;  dried  matter,  11.8;  ash, 
1.77;  potash,  1.05;  ash  on  dried  matter,  15.00;  potash 
on  dried  matter,  9.03;  potash  on  ash,  57.16  per  cent. 
Calculating  on  the  bananas  imported  into  England, 
7.1 12  tons  of  dried  matter,  containing  9  per  cent,  of 
potash,  is  available.  The  stalks  yield  1,330  tons  ot 
dried  matter  containing  13.7  per  cent,  of  potash,  this 
being  as  rich  as  kainit  in  potash. 
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The  Principles  of  Crop  Production.  especially  is  this  the  case  in  the  formation  of  nitrates. 

Russell  at  a  meeting  of  the  British  Chemical  So-  Furthermore,  at  this  stage,  it  was  demonstrated  that 

ciety  read  a  paper  on  this  subject,  of  which  the  fol-  ^  imatic  conditions  affected  the  quantity  of  the  crop, 

lowing  abstract  appears  in  the  Pharmaceutical  Jour-  ^     ^^^^  tactors  being  equal,  especially  temperature, 

nal:  moisture,  and  air  supply;  and  this  applies  particularly 

As  far  back  as  1840  it  was  demonstrated  that  ^°t^^  ^'"'h^T''"!' ^f '°"-  •  •  ,  .  „  ,  . 
plants  were  made  up  of  vegetable  together  with  i  "is  leads  to  the  third  principle  that  all  the  factors 
mineral  matter,  and  it  was  supposed  that  the  func-  "e^essaiy  for  plant  production  must  be  present.  If 
tion  of  the  organic  matter  in  farmyard  manure  was  °"^-  '^  ^f  ^"*'  ^'^^^  becomes  a  limiting  or  actually  in- 
to supply  organic  matter  to  the  plant.  In  that  year  Ju^ious  factor.  ,  ,  ,  . 
L.ebig  showed  that  the  inorganic  matter  in  plant  resi-  tC'  r  ^^^  proceeded  to  develop  his  views 
dues  consisted  essentially  of  phosphorus  potassium  ^'^''  reference  to  one  factor— phosphates— discussed 
sodium,  calcium,  etc.,  and  he  suggested  thkT  having  ^l  ^'T^""  '^"^^j'  ^"^  '"  '"^^  detail.  A  supply  of 
found  out  what  mineral  matter  the  plant  contained  Phosphates  is  indispensable  to  plant  growth.  All  soils 
it  was  then  only  necessary  to  supply  the  plant  with  ^°"'^'"  f '"^'  ^^"^•^  'f  "°^  ^"  available  for  plant  use. 
those  minerals  in  the  form  of  a  chmical  manure  in  ^^^"  ^''^"  ^^'^^^'  *^.^  S^^'^^h  produced  is  not  al- 
order  to  promote  crop  production  He  in  fact  at-  ^^P  commensurate  with  the  quantity  supplied.  This 
tempted  to  reduce  the  art  of  manuring  io  a  fine'sc  -  ^  ^"V°  '  '  ^T'^f'^^  '"''  '''"'^  ''  ^  ^'"''''"^  ^^'^- 
ence.  Liebig,  however,  found  that  on  a  large  scale  °[„  „?^'"^  <:°"°'^^'  '"  "/f"'"^-  '* '^.^"  absorb  a  por- 
his  system  completely  failed,  because  he  left  out  of  IZ^fulL^^u'^^.  ^"4^  •fu'^^K^  ""^^^  '•  '"°'"^ 
consideration  the  part  played  by  nitrogenous  constit-  !n^''t  i  !  ^  r'',  J^^^f  ''  ^^'  '^r"  ^'^P^V'"^"^- 
uents                      ^       f    J        J           s       us  cui.sui  ally  shown  that  a  light  soil  responds  much  less  to 

^Sl^^^^:^  ^a^^r-^^,^-  ^'StS^  -n,^tp;tL^^^^           agriculture 

I^J^'Z  SLf ?roSt^^  :'  'i  T?^'  SrdSTomTela^bJrtr/neSrr-y^^^S 

J^Tnt 'simple'  nu"rifntr'  S  dlvSo^jS  o'f  S  ^ ^'^^cf  Physical  bacteriological,  and  "practical  field" 

principle  tJok  place  on  the  lines  olfindTng  out  suit-  i?"  .,?"^'^-' h  '  ^^1?°"^*°  ''""'^Z  '''^'"''^'-  ?'" 

able  quantities  for  different  crops     This  wfs  not  ws-  f  f^       '  •  "^  u  ^^  'f  .'"^'^P^l'^.tt'le ;  as  a  creative 

siKiA  K,,  -,  f^^^-.A^^^,.-         e  \u     ^             ■  ^"^^""^  P*''  industry  in  agriculture  it  is  indivisible. 

sible  by  a  consideration  of  the  composition  of  the  ash  ,  ,  

of  the  plant  only,  and  Lawes  and  Gilbert  showed  that  R;r*li    «f   fk-   ri-^:-^.  * 

only  by  actual  trial  could  this  point  be  settled     Thus  ^              ****^    ®*    ****    Glaciers.* 

It  was  proved  that  cereals  and  beet  required  a  manure  Every  winter  the  moisture-laden  winds  from  the 

with  nitrogen  as  dominant  constituent ;  potatoes  and  Pacific,  suddenly  cooled  against  its  [Mount  Ranier's] 

vines,    potassium ;    sugar   canes,    calcium    and    phos-  summit,    deposit   upon    its   top   and   sides   enormous 

phorus.    Moreover,  each  farm  or  plot  of  land  required  snows.    These,  settling  in  the  mile-wide  crater  which 

special  manure  which  varied  with  the  lack  of  these  ^^^  ^^^^  after  a  great  explosion  in  some  prehistoric 

constituents  in  the  soil.  age,  carried  away  perhaps  two  thousand  feet  of  the 

An    extraneous    chemical    problem    at    this    time  volcano's   former  height,  press   with   overwhelming 

proved  of  inestimable  value  to  agriculture.    The  prob-  vveight  down  the  mountain's  sloping  sides. 

lem  of  sewage  purification  was  at  an  extremely  criti-  Thus  are  born  the  glaciers,  for  the  snow  under 

cal  stage,  and  it  was  being  demonstrated  that  ammo-  ^^^  '^^^ri  pressure  quickly  hardens  into  ice.    Through 

nia-containing  sewage  could  be  converted  into  a  ni-  fourteen   valleys   self-carved   in  the  solid   rock  flow 

trate-containing  effluent  by  slowly  passing  through  a  these  rivers  of  ice,  now  turning,  as  rivers  of  water 

sand  or  limestone  bed.    Moreover,  it  was  shown  that  '^"''n,  to  avoid  the  harder  rock  strata,  now  roaring 

this  was  a  normal  soil  phenomenon.    It  could  be  in-  °X^^  precipices  like  congealed  water  falls,  now  rip- 

hibited  by  antiseptics  and  restarted  by  soil  extracts.  pl'"?.  ''l^e  water  currents,  over  rough  bottoms,  push- 

This  led  to  the  discovery  of  the  bacterial  organisms  '"g.   pouring   relentlessly  on  until   they  reach  those 

present  in  the  soil.     Followed  up,  "nitrification"  and  Parts  of  their  courses  where  warmer  air  turns  them 

other  bacterial  processes  were  shown  to  be  taking  '"to  rivers  of  water. 

place  at  all  times  in  the  soil.     The  surface  soil  only  There  are  forty-eight  square  miles  of  these  gla- 

was  favorable  to  the  life  of  the  organisms,  and  food  ciers,  ranging  in  width  from  five  hundred  feet  to  a 

and  energy  were  obtained  from  plant  residues.    A  va-  full  mile  and  in  thickness  from  fifty  feet  to  many 

riety  of  substances  is  produced,  including  amino  acids,  hundreds,  perhaps  even  more  than  a  thousand  feet, 

hydroxy  acids,  ammonia,  nitrates,  free  nitrogen,  cal-  Mount  Ranier  is  nearly  three  miles  high,  meas- 

cnim  salts  and  "humus."  ured  from  sea  level.    It  rises  nearly  two  miles  above 

The  second  principle  is.  therefore,  that  biochemical  its  immediate  base.     Once  it  was  a  complete  cone 

dccompoMtion  of  organic  residues  proceeds  smoothty  like  the  famous  Fujiyama,  the  sacred  mountain  of 

and  rapidly.    If  too  rapidly,  i.  e.,  in  intensive  produc-  Japan.    Then  it  was  probably  16,000  feet  high 

tion,  much  free  nitrogen  is  produced,  and  there  is  an  -^- 

economic  loss.     In  biochemical  action  the  soil  is  not  SnuvJn  Ointmonf 

merely  the  vessel  in  which  the  reaction  proceeds,  it  ,,          .  ,     .^P*^'"  Uintment. 

itself  takes  a  prominent  part.    The  calcium  carbonate  ^'^.'■'^""^'   ?'"tment    3  parts. 

it  contains   neutralizes   organic   acids   and   prevents  Salicylic  acid   i  part. 

"souring"  of  the  soil ;  the  clay  is  colloidal  and  gives  ^'^'"'^    6  parts. 

rise  to  the  many  surface  reactions  which  are  typical  -^PP'y  every  day  for  a  week. 

of  such  substances.     The  plant,  too    plays  its  part:  ~Fron,  Ollmn^es  oro;^"NatIoBaI  Parks     Washlnrton- 

It  tends  to  slow  down  and  control  the  reaction,  and  (Jovernment  Printing  omce.                             Washington. 
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Pure  Food  It  Useless  Without  Good  Teeth. 

We  demand  pure  food,  and  get  it;  we  insist  on 
careful  preparation  and  our  food  factories  boast  that 
their  product  is  never  touched  by  the  human  hand, 
says  the  Monthly  Bulletin,  Indiana  State  Board  of 
Health,  which  continues:  We  require  perfect  pro- 
tection and  the  wrapped  loaf  and  sealed  box  of  bis- 
cuits are  delivered  to  the  kitchen  door.  But  is  the 
pure,  clean,  sterile  food  going  to  continue  so  in  the 
process  of  assimilation  if  it  has  to  pass  through  an 
unsanitary  and  diseased  mouth  on  its  way  to  the 
stomach?  How  does  a  pure  food  label  profit  us  if 
every  crunch  of  the  jaws  that  grinds  the  food  under 
a  daily  pressure  of  5,000  pounds  introduces  into  it 
bacteria  that  turn  a  welcome  and  helpful  guest  into  a 
center  of  infection. 

Human  life  is  a  continual  struggle  with  germ  life. 
When  the  good  germs  are  overpowered  by  the  bad 
ones  trouble  is  at  hand.  The  condition  of  the  mouth 
is  often  the  determining  factor  between  health  and 
illness.  Decayed  teeth  are  due  to  chemical  action  that 
dissolves  away  the  enamel  and  pits  the  limey  struc- 
ture; bacteria  grow  in  the  cavity,  food  accumulates 
alid  decomposes,  and  soon  the  mouth  is  more  unsani- 
tary than  any  food  which  may  enter  it. 
..,,  Oral  hygiene  means  clean  teeth  and  a  clean  mouth. 
It  riiearis  intelligent  use  of  the  tooth-brush.  It  means 
|lealthy  gums.  In  infancy  mother's  milk  is  the  best 
iiid  to  sound  teeth  and  a  healthy  mouth.  Later  whole 
cereals,  pure  milk,  fresh  vegetables  and  fresh  fruit 
aie  necessary  to  normal  growth  and  perfect  tooth 
structure. 

In  later  life  selected  foods  will  do  much  to  keep 
the  mouth  and  teeth  in  good  condition.  Food  acids 
are  the  best  cleansing  agents.  Grape  juice,  orange 
juice,  lemon  juice,  vinegars,  apples,  bathe  the  teeth 
with  acids  that  clean  and  protect  them.  An  apple 
eaten  in  the  evening  will  mechanically  and  chemically 
clean  the  teeth  and  protect  them  from  the  bacterial 
ravages  in  the  night,  when  the  most  damage  is  done. 
■  •  ■ ■ 

Another  Lotion  for  Ivy  Poisoning. 

Uncle  John  Patton,  of  York,  Pa.,  seeing  the  note 
on  remedies  for  ivy  poisoning  in  the  Circuiv\r  for 
last  month,  page  418,  is  kind  enough  to  contribute 
from  his  great  storehouse  of  pharmaceutical  and 
medical  lore,  a  recipe  for  a  lotion  which  he  says  al- 
ways does  the  work.     It  follows: 

Sodium   bicarbonate    i  dram. 

Sodium  sulphite  i  dram. 

Glycerin    2  drams. 

Fluidextract   of   grindelia i  ounce. 

Water to   make  4  ounces. 

Apply  with  a  soft  brush  two  or  three  times  a  day. 
■  •  ■ 

Elastic   Celluloid   Varnish. 

Elastic  celluloi^  varnish,  says  the  Canadian  Phar- 
maceutical Journal,  may  be  made  as  follows:  Cut 
I  ounce  of  celluloid  into  fine  shreds.  Add  to  a  solu- 
tion of  10  ounces  of  acetone  and  10  ounces  of  amyl 
acetate  and  stir  it  well.  Do  not  wait  for  it  to  dis- 
solve. Cork  tightly  and  set  in  a  warm  place.  To 
make  a  thicker  varnish  add  more  celluloid,  but  a  thin 
varnish  is  most  elastic.  To  secure  colors  add  anilin 
dyes  dissolved  in  a  little  alcohol  to  the  acetone  solu- 
tion. 


Many  Uses  of  Kerosene. 

In  a  paper  presented  by  W.  R.  White  at  the  1910 
meeting  of  the  American  Pharmaceutical  Association, 
an  abstract  of  which  appears  in  the  Circular  for 
January,  191 1,  page  18,  some  of  the  various  uses  of 
kerosene,  more  especially  as  a  medicament  and  in- 
secticide, are  set  forth.  Now,  a  contributor  to  the 
New  York  Tribune  says,  in  speaking  of  the  value  of 
this  oil  in  domestic  economy : 

It  hag  been  my  experience  that  kerosene  is  one  of  the 
quickest  and  most  efficient  cleansers  that  can  be  employed 
in  the  household.  It  will  clean  white  enamel  sinks,  tubs, 
bathtubs  and  tile  floor  perfectly  without  destroying  the 
polish.  Also  I  find  that  If  I  brush  the  zinc  under  the  sink, 
etc.,  with  kerosene,  then  rinse  it  with  hot  water,  the  labor 
is  halved  and  the  results  are  entirely  satisfactory.  When 
a  cooking  utensil  is  burned,  I  soak  It  overnight  with  a 
cup  of  kerosene  instead  of  using  a  pot  chain,  which  wears 
out  pots  and  pans  so  quickly. 

In  fact,  the  uses  of  kerosene  are  legion.  I  put  a  few 
drops  in  the  water  when  washing  windows,  because  It 
brings  the  polish  so  quickly.  A  few  drops  in  boiled  starch 
give  a  good  gloss  to  starched  clothes.  A  dustless  mop 
can  be  made  by  saturating  a  cloth  and  letting  the  kero- 
sene dry  on  it.  Also,  I  have  found  it  a  positive  cure  for 
bed  bugs,  as  the  most  obstinate  cases  give  way  to  a  cupful 
of  this  useful  oil  poured  over  the  spring  and  In  the  cor- 
ners of  the  bedstead. 


Proportion  of  Physicians  to  Population. 

Figures  published  in  the  Journal  of  the  American 
Medical  Association  show  that  the  proportion  of  phy- 
sicians to  population  in  the  United  States  varies 
from  I  to  365  in  the  District  of  Columbia  to  i  to 
1,217  in  North  Dakota,  averaging  i  physician  to 
every  691  people  for  the  entire  country. 

Flexner  has  shown  that  in  1912  there  was  I  phy- 
sician to  every  1,940  people  in  the  German  empire; 
I  to  2,120  in  Austria,  and  i  to  2,834  in  France.  Thus 
it  will  be  seen  that  in  the  United  States  physicians 
are  about  three  times  as  numerous  in  proportion  to 
population  as  in  Germany  and  Austria,  and  more 
than  four  times  as  numerous  as  in  France. 


General  Excipient  Powder  for  Pills. 

Powdered  licorice  root,  40;  powdered  tragacanth, 
20;  powdered  almond  oil  soap,  20;  wheat  groats 
starch,  12 ;  powdered  sugar,  6 ;  hydrated  magnesia,  6 ; 
mix.  Liquids  or  viscous  substances  may  be  massed 
with  the  above  alone.  Powders  should  first  be  well 
mixed  with  a  little  of  the  excipient,  then  massed  with 
honey  or  with  gum  julep. — L.  Danzel,  through  Phar- 
maceutical Journal. 


Soothing  and  Healing  Ointment. 

Precipitated   sulphur   i  gramme. 

Powdered  camphor  i  gramme. 

Salicylic  acid    i  gramme. 

Oil   of  cade 10  grammes. 

Zinc  oxide    : 20  grammes. 

Petrolatum    30  grammes. 

— Paris  Medical. 


For  Colic  of  a  Horse. 

Ether    2  ounces. 

Castor  oil   i  pint. 

Mix  and  give  all  at  one  time. 


August  1916 


THE   DRUGGISTS   CIRCULAR 


487 


NOTES    AND    QUERIES 

//  is  desirable  that  all  questions  to  be  answered  under  this  head  be  received  before  the 
fifteenth  of  the  month  prior  to  the  one  in  which  the  querist  expects  an  answer.  Each  ques- 
tion, to  receive  attention,  must  be  accompanied  by  tke  name  and  address  of  its  writer. 
Queries  are  not  ansicered  by  letter,  the  information  supplied  in  these  columns  being  intended 
for  the  benefit  of  our  readers  in  general,  not  for  the  profit  of  the  individual  inquirer  only. 


Precipitation  in  Elixir  of  Iron,  Quinine  and 
Strychnine  Phosphates. — T.  G.  W.,  Masschusetts, 
has  had  trouble  with  a  mixture  containing  elixir  of 
iron,  quinine  and  strjxhnine  phosphates.  In  that  he 
is  far  from  being  alone.  This  elixir  is  one  of  the  most 
"ticklish"  preparations  in  pharmacy.  It  is  very  easily 
upset,  being  so  unstable  that  it  has  officially  been  de- 
clared unsatisfactory,  and  it  will  not  be  official  after 
September  ist  next. 

Our  querist  had  a  prescription  calling  for  5  parts 
each  of  syrup  of  hypophosphites  and  the  elixir  in 
question,  and  2  parts  of  a  proprietary  elixir.  When 
he  used  the  official  I.  Q.  S.  elixir  the  mixture  formed 
a  milky,  flocculent  precipitate,  but  when  he  used  an  I. 
Q.  S.  elixir  made  according  to  a  private  formula,  the 
mixture  remained  clear.  He  wants  to  know  if,  by 
using  the  two  official  preparations  it  is  possible  to  get 
a  clear  mixture. 

The  elixir  of  iron,  quinine  and  strychnine  phos- 
phates of  the  United  States  Pharmacopoeia  is  very 
sensitive  to  organic  acids,  and  both  the  syrup  of  hy- 
pophosphites and  the  proprietary  elixir  mentioned 
contain  free  acids.  This  may  cause  precipitation  of 
citro-phosphate  of  iron,  or  of  quinine,  or  of  both ; 
and  a  precipitate  in  any  solution  in  which  there  is 
strychnine  is  to  be  handled  with  caution. 

There  are  a  number  of  substitutes  for  the  official 
elixir  in  the  market  designed  to  be  more  permanent 
and  more  miscible  than  the  official.  Probably  our 
correspondent  has  one  of  them — or  a  formula  there- 
for, by  which  he  prepares  his  own  elixir.  Not  know- 
ing the  exact  composition  of  this,  we  cannot  explain 
why  it  should  remain  clear  in  this  combination  while 
the  official  elixir  precipitates.  If  we  had  samples  of 
all  four  preparations  we  should  do  a  little  experiment- 
ing with  a  view  to  determining  just  which  one  of  two 
of  the  others,  when  mixed  with  the  official  elixir, 
threw  out  the  flocculent  material,  and  then  we  should 
try  to  reason  out,  by  the  aid  of  a  few  tests  and  further 
experiments,  just  what  there  was  in  the  official  elixir 
and  not  in  the  private-formula  one  which  caused  the 
precipitation,  or  just  what  there  was  in  the  private- 
formula  one  and  not  in  the  official  one  which  pre- 
vented it. 


Alaska  Board  and  Reciprocity. — A.  J.  B.,  Cali- 
fornia.— Alaska  has  a  board  of  pharmacy  as  you 
will  see  by  examining  the  list  of  boards  which  ap- 
pears in  each  issue  of  the  Circular.  The  name  and 
address  of  the  secretary  of  the  board  is  given  in  the 
list. 

For  information  as  to  the  acceptance  by  the  Alaska 
board  of  certificates  of  other  boards  in  lieu  of  exam- 
ination, we  suggest  that  you  write  to  the  secretary, 
telling  him  what  certificate  you  have,  when  and  how 


you  acquired  it,  whether  or  not  you  are  a  college  grad- 
uate, the  extent  of  your  preliminary  education,  how 
many  years  of  experience  you  have,  and  anything 
else  which  you  think  might  possibly  be  of  assistance 
to  him  in  deciding  as  to  your  qualifications.  Not  r 
boards  which  accept  certificates  from  other  boards 
accept  certificates  from  all  boards,  and  sometimes  a 
board  accepts  certain  certificates  from  certain  boards 
and  not  other  certificates  from  the  same  boards. 


Kumyss,  Matzoon,  Kefir  and  Other  Fer- 
mented Milks. — C.  H.  H.,  New  York. — Many  notes 
on  this  subject  have  appeared  from  time  to  time  in 
the  Circular,  and  in  our  little  Formula  Book  recently 
issued,  the  gist  of  these  notes  is  given  in  a  single  ar- 
ticle. The  price  of  this  little  book  is  only  50  cents  to 
subscribers,  and  in  it  you  will  find  a  great  many  prac- 
tical formulas  of  everyday  use. 

The  United  States  Department  of  Agriculture  has 
recently  issued  Bulletin  319  on  the  subject  of  "Fer- 
mented Milk,"  which  bulletin  you  may  obtain  by  send- 
ing 5  cents  to  the  Superintendent  of  Documents,  Gov- 
ernment Printing  Office,  Washington,  D.  C.  Inci- 
dentally, we  might  add  that  the  government  does  not 
accept  postage  stamps  in  lieu  of  money. 


Literature  on  the  Quinine-Acetyl-Salicylic 
Acid  Combination. — S.  B.,  Pennsylvania. — In  the 
Circular  for  January,  page  27,  is  a  note,  in  reply  to 
a  query,  in  which  it  is  stated  that  quinine  and  certain 
organic  acids  when  kept  together  under  proper  con- 
ditions form  a  poison,  quinotoxin.  We  cited  a  paper 
on  the  subject,  read  by  Prof.  W.  L.  Scoville,  before 
the  Detroit  branch  of  the  American  Pharmaceutical 
Association,  and  printed  in  the  Journal  of  the  associa- 
tion for  May,  191 5,  page  590.  An  abstract  of  Profes- 
sor Scoville's  paper  appears  in  the  Circular  for 
April,  1915,  page  260.  We  also  mentioned  in  our 
January  note  that  the  Bulletin  of  Pharmacy  had  re- 
ported a  death  which  appeared  to  have  been  caused 
by  a  combination  of  aspirin  and  quinine. 

Presumably  our  January  querist  sent  his  inquiry  to 
other  journals,  for  in  the  American  Druggist  for  that 
month  we  find  under  his  initials  an  answer  to  a  query 
in  which  answer  doubt  is  expressed  as  to  any  un- 
toward effects  following  the  taking  of  the  two  drugs 
together.  The  query  editor,  however,  referred  to  a 
paper  presented  at  the  Detroit  branch  of  the  Ameri- 
can Pharmaceutical  Association  by  J.  I^on  LascofF 
(?)  in  which  warning  as  to  the  formation  of  quino- 
toxin is  uttered.  He  concluded  his  note  by  saying 
that  druggists  should  caution  physicians  about  this 
"dangerous  incompatibility." 

Under  the  same  initials  we  find  an  answer  to  a 
query  in  the  Practical  Druggist  for  January  in  which 
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it  is  stated  that  the  effect  of  a  combination  of  quinine 
and  aspirin  would  probably  be  similar  to  that  of  qui- 
nine salicylate. 


Brilliantine. — S.  D.  C,  Michifjan. — From  time  to 
titnc  there  have  been  printed  in  the  Circular  a  num- 
ber of  formulas  for  brilliantines,  hair  pomades,  and 
similar  toilet  preparations,  and  in  our  little  Formula 
liook  the  principal  ones  of  those  are  brought  together 
in  easily  accessible  form,  along  with  numerous  other 
recipes  of  every-day  use  in  the  drug  store.  Two  of 
the  brilliantine  formulas,  clipped  from  the  book,  are 
here  reproduced: 

I. 

Suet loo.o  grammes. 

Spermaceti   50.0  grammes. 

Castor  oil 50.0  mils  (c.c). 

Oil  of  bitter  almond 1.5  mils  (c.c). 

Oil  of  clove 3.0  mils  (c.c). 

Oil  of  bergamot 6.0  mils  (c.c.) 

II. 

Olive  oil loo.o  mils  (c.c.) 

Spermaceti   30.0  grammes. 

Oil  of  bergamot 2.5  mils  (c.c). 

Oil  of  clove 3.0  mils  (c.c). 

Oil  of  rose  geranium i.o  mil  (c.c). 


Furniture  Polish.— H.  F.  A.,  New  York.— Al- 
though in  an  attempt  to  be  funny  at  our  expense,  a 
subscriber  "snooted"  us  some  time  ago  for  what  he  pro- 
tended to  think  was  our  predilection  for  printing  fur- 
niture-polish formulas,  we  notice  that  there  has  been 
no  interruption  to  the  demand  for  them  on  the  part 
of  our  readers.  In  our  little  Formula  Book  we  have 
collected  quite  a  number  of  such  formulas,  and  from 
this  collection  we  reprint  one  below  which  calls  for 
butter  of  antimony,  the  ingredient  you  specify : 

Q'uillaja    2  ounces. 

Linseed  oil 2  pints. 

Oil  of  turpentine 4  ounces. 

Butter  of  antimony 2  ounces. 

Alcohol   8  ounces. 

Hot  water 8  ounces. 

Diluted  acetic  acid 8  ounces. 

Digest  the  quillaja  with  the  hot  water;  when  cool, 
add  the  alcohol  and  squeeze  through  a  straining  cloth. 
Mix  the  liquid  with  the  diluted  acetic  acid ;  add  the 
linseed  oil  previously  mixed  with  the  oil  of  turpen- 
tine, and  shake  thoroughly.  Finally  add  the  butter  of 
antimony  slowly  with  thorough  agitation. 


Louse  Powder. — C.  L.,  Wisconsin. — There  are  in 
common  use  throughout  Europe  a  number  of  different 
powders  for  the  destruction  of  lice,  each  known  as 
pulvis  capuchinorum.  The  chief  parasiticidal  compo- 
nent of  the  powder  known  by  this  name  is  sabadilla, 
the  powdered  seed  alone  being  sometimes  sold  as  pul- 
vis capuchinorum.  Dorvault  gives  the  following  for- 
mula for  poiidre  des  capuchins: 

Powdered  sabadilla  seed 10  parts. 

Powdered  stavesacre  seed i©  parts. 

Powdered  parsley  seed 10  parts. 

Powdered  tobacco 10  parts. 

Cases  of  poisoning,  due  to  the  contact  of  sabadilla 
with  abraded  places  in  the  skin,  have  been  reported. 


To  Bleach,  Clean  and  Repolish  Ivory. — F".  B., 

Kansas. — From  former  issues  of  the  Circular  we 
reprint  the  notes  below : 

z. 
Wash  the  Ivory  well  with  ammonia  water,  then  with 
water,  and  Anally  apply  solution  of  hydrogen  dioxide. 

II. 
Expose  the  ivory  for  three  or  four  days  to  the  action  of 
sunlight,  in  a  bath  of  turpentine  oil. 

III. 

Treat  the  ivory  alternately  with  a  solution  of  potas- 
sium permanganate  (1  In  250)  and  oxalic  acid  (1  in  100), 
letting  the  ivory  remain  in  each  solution  for  a  half  hour; 
then  rinse  well  with  water,  and  repeat  the  process  a  num- 
ber of  times. 

To  Repolish  Bleached  Ivory. 

It  seems  not  unlikely  that  the  ivory  after  treatment  by 
any  bleaching  process  will  require  repolishing.  If  so, 
and  it  is  not  deeply  scratched,  rub  with  a  woolen  cloth 
charged  with  a  paste  made  from  armenian  bole  and  oleic 
acid.  Wash  with  castile  soap,  and,  after  drying,  rub  with 
chamois.  A  few  wipes  with  an  old  silk  handkerchief 
completes  the  gloss.  If  scratched,  but  not  very  deeply, 
smooth  with  rouge  cloth  and  proceed  as  above.  If  very 
deeply  scratched,  it  will  be  necessary  to  scrape  with  a  very 
line  steel  scraper  (a  sharp  knife  blade  will  answer,  or 
broken  glass),  rub  with  rouge  cloth  until  all  scraper 
marks  vanish,  and  finish  as  above  directed.  Curved  or 
molded  parts  should  be  first  scrubbed  with  an  old  stltt 
tooth  brush  charged  with  the  paste  above  mentioned,  then 
with  a  soft  brush  charged  with  whiting  and  a  little  am- 
monia, and  finally  scrubbed  with  soap  and  water,  and  fin- 
ished with  chamois. 

We  suggest  that  experimental  tests  of  these  proc- 
esses be  made  on  articles  of  small  value  before  they 
are  employed  on  valuable  goods. 


Kinder  Balsam. — M.  A.  L.,  Massachusetts. — 
Hager  gives  several  formulas  for  this  German  house- 
hold remedy,  one  of  which  is  as  follows: 

Oil  of  cloves 

Oil  of  cassia 

Oil  of  lemon  peel. 

Oil  of  fennel 

Oil  of  lavender.  . . 
Oil  of  peppermint. 
Oil  of  rosemary.  . 
Oil  of  sage. 


2  grammes. 

2  grammes. 

2  grammes. 

I  gramme. 

I  gramme. 

I  gramme. 

I  gramme. 

I  gramme. 

Alcohol    600  grammes. 

Distilled  water. enough  to  make  1,000  grammes. 
Filter. 


Vanishing  Creams  and  Perfume  for  the 
Same. — Z.  Z.,  Minnesota. — We  have  nothing  new 
to  offer  on  this  subject,  and  our  old  formulas  have 
been  reprinted  so  often  that  they  are  entitled  to  a 
rest.  -A  large  collection  of  these  is  reprinted  in  our 
Formula  Book,  a  copy  of  which,  substantially  bound 
in  muslin,  will  be  mailed  to  paid  subscribers,  post- 
paid, on  receipt  of  50  cents  in  uncancelled  United 
States  postage  stamps  of  any  denomination.  We  also 
refer  you  to  a  note  on  the  subject  of  toilet  creams  in 
the  Circular  for  last  month,  page  416. 

Another  P.  S.  to  be  read  only  by  the  elect — It's 
no  use ;  you  can't  beat  it. 


Interchange  of  Certificates. — H.  C.  R.,  Illinois. 
— You  will  find  the  information  you  seek  in  the  Cir- 
cular for  last  month,  page  409. 
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Quinine  Hair  Tonic—  C.   Y.,    New    York.— So  Emulsion  of  Mineral  Oil,  75  Per  Cent.— H.  O. 

far  as  we  know,  there  is  no  "tonic,"  quinine  or  other-  B.,  Washington. — To  make  a  75  per  cent,  emulsion 

wise,  that  will  make  the  hair  grow.    We  have  printed  of  mineral  oil  we  suggest  that  you  use  condensed 

a  number  of  formulas  based  on  analyses  of  popular  milk,  12^  per  cent.,  and  brandy,  i2j^  per  cent.    Mix 

brands  of  alleged  tonics  for  the  hair  of  which  qui-  these  two  and  add  the  oil  gradually  with  constant 

nine  was  an  ingredient.     Several  of  these  are  pre-  trituration.    After  the  emulsion  is  once  started,  it  is 

sented  in  our  little  Formula  Book,  from  which  the  more  easily  finished  by  the  use  of  an  egg  beater  or  a 

one  given  herewith  is  clipped:  female  piston  syringe. 

Quinine  hydrochloride  1  dram.  Yolk  of  egg  is  another  satisfactory  agent  for  this 

Tannic  acid   "2%  drams.  strength  of  emulsion,  and  should  be  used  in  the  same 

Tincture  of  cantharides 1^  ounces.  ^yay  as  the  condensed  milk.     Gelatin  has  also  been 

EirdTcologne;:.::::.:.:.-.'.:.-::.".";.'.-.-:,   1^  S^-  employed,   and   is   particularly   effective  with   liquid 

Vanillin    1%  grains.  petrolatum,  but  an  emulsion  made  with  it  is  with  dif- 

Ground   red  saunders 7%  grains.  ficulty  preserved.     A   warm   solution  of  gelatin    (5 

Alcohol    to  make     2  pints.  grammes  in  20  mils  [c.c]  of  water)  is  prepared  and 

Mix  the  several  ingredients,  and  Alter  after  they  have  the  warmed  oil  beaten  into  it  gradually 

stood  for  five  days.  g^^p  ^^^  ^j^^  j^^^^^  ^^^^  ^^  ^^  emulsifer  for  min- 

In  the  Formula  Book  there  is  also  a  note  on  the  eral  oil,  and  for  many  of  the  uses  to  which  such  an 

subject  of  hair  preparations  which  reads  as  follows:  emulsion  is  put,  one  made  with  soap  is  satisfactory. 

We  have  a  rather  well  defined  idea  that  the  most  power-  It  can  be  so  flavored  as  to  be  quite  palatable      One 

ful  ingredients  In  all   so-called  hair  growers  Is  printers'         orammo  nf  n    c     v>    ^^(t  ^^ :^   ^. .«;.,•     ».   c        .„., 

ink  publicity.  Oar  reason  for  so  thinking  is  the  fact  that  gramme  Ot  U.  S.  P.  soft  soap  is  sufficient  for  ICO 
when  this  ingredient  is  withdrawn,  the  sales  fall  off  at  "ii'S  (c.c.)  ot  emulsion,  the  combination  emulsifying 
once  and  in  time  cease  altogether,  whereas,  if  the  prepara-  very  easily.  The  soapy  taste  may  be  covered  by  the 
tlons  actually  did  what  is  claimed  for  them,  they  would  use  of  pungent  oils,  as,  for  example  the  oil  of  pep- 
sell  on  the  recommendations  of  those  who  use  them  if  ,^„,.™:„i  „i^.,„  „.;ij  „•_„  .  ^  '  ^  ^ 
never  advertteed  at  all.    Think  it  over.  permint,  clove,  wild  ginger  or  cinnamon. 

Condensed  milk  and  yolk  of  egg  emulsions  do  not 

_,_.-,.                ^,    ^     ^,-  "^^<i  ^"y  flavoring.     The  gelatin  emulsion  is  best 

Bottle  Capping  Mixture.— Z.   Z.,  Minnesota—  flavored  with  lemon,  or  vanilla  or  similar  flavor. 
Herewith  are  two  formulas  for  bottle  capping  mix- 
tures, taken  from  our  little  Formula  Book: 

J  Percentages  of  Alcohol  and  Narcotics  in  Offi- 

Take  1  pound  of  gelatin,  melt  it  In  as  little  water  aa  f^*'  Preparations.-P  P.P.,  Maryland.-Soon  after 

necessary,  add  1%  ounces  ot  glycerin  and  enough  "liquid  ^"^  passage  of  the  food  and  drugs  act  of  1906— this 

cochineal "  to  give  it  color.  act  requiring  that  in  certain  circumstances  the  quan- 

"•  tity  or  proportion  of  alcohol  and  certain  other  ingre- 

j:^. ::::::::::::::::::::::::::::::::::  \  ZTd:  diems  present  in  dmgs  be  stated  on  their  labeis- 

starch    1  ounce.  ^^V'  <-aldwell  contributed  articles  to  the  Circular  in 

Boric  acid   20  grains.  which  he  stated  his  estimation  of  the  percentage  of 

w*'^'"  ifi  ounces.  their  ingredients  in  official  preparations.    His  article 

.Mix  the  acacia,  gelatin  and  acid  with  14  ounces  of  cold  on  drugs  of  the  Pharmacopoeia  appears  in  the  issue 

water,    and    stir    occasionally    until    all    are    dissolved;  f^^  rt^r^^ty^u^^    r^^^^                            j  .1.                    >t 

then  heat  the  mixture  to  boiling  in  a  sand-bath;  remove  ^9^  December,   1906,  page  434,  and  the  one  on  Na- 

the  scum  and  strain.    Mix  the  starch  Intimately  with  the  tional  Formulary  drugs  in  the  number  for  February, 

remainder  of  the  water  and  stir  this  mixture  with  the  hot  1907,  page  202.     Some  further  data  on  the  subject 

gelatin  solution  until  a  uniform  product  results.     This  vvith  criticisms  of  Mr  Caldwell's  fitrures  mav  be  seen 

preparation  should  be  softened  for  use  by  the  application  •     ..  „  rTn^,r,    "'/ ^'- ^'^ij'""^"  =>  "feures,  may  oe  seen 

of  heat.  '"  '"^  CiRCUL-AR  for  April,  1907,  page  319.    Another 

note  of  interest  in  this  connection  is  given  in  the  issue 

Fragrant   Formaldehyde   Disinfecting  Spray.  f?""  ^l^'''^^:  '^^l.P^l^  ^^S-     Much^of  this  informa- 

-H.    K.,    Pennsylvania.-A    fragrant    disinfecting  ^ITnfl^^         ■     1    i^A°I  ^'T^^L^'^T^' ""T '^- 

and    deodorizing    spray    containing     formaldehyde  fXf^r    ^   I '"     f\u^?  '^"f  ^°'  ^^W'}''  '^'  I",'' 

might  do  much  ha,^  if  used  indiscriminately-las  "  '"  '^"T''""  ^^  f  "^  supplement.    We  are  unable 

such  a  spray  most  likely  would  be-as  formaldehyde  '"^"PP'y  these  numbers  now. 

acts  as  an  irritant  upon  the  mucous  membrane,  and  .  ^'^5  "^7  Pharmacopoeia  contains  directions  for  es- 

seems  to  have  an  especially  detrimental  eflFect  upon  "mafng  the  proportion  of  alcohol  in  certain  mixtures, 

the  eyes.     When  inhaled,  even  in  an  extremely  di-  l"9  f  ^°  «  '^^'.^  showing  the  proportion  in  a  list  of  of- 

lutcd  form,  says  the  United  States  Dispensatory,  it  "'^'^'  preparations, 
produces    severe    bronchitis,    and    even    pneumonia. 

Such  being  the  case,  we  refrain  from  printing  any-  Books  on  Nostrums. —  R.  G.  B.,  Ontario. — W'e 

thing  which   might  lead   to  its  employment  by  the  think  the  book  you  want  is  Nostrums  and  Quackery, 

laity.  published  by  the  American  Medical  Association,  535 

Dearborn  avenue,  Chicago,  and  sold  for  $1.    We  be- 

Separating  Bismuth  Subnitrate  from  Broken  lieve  any  druggist  in  business  would  find  this  book 

Glass — C.  R.,  Illinois.— You  do  not  tell  us  much,  but  worth  many  times  its  Cost  to  him. 

from  what  little  you  do  say  we  have  figured  out  that  The  British  Medical  Association,  429  Strand,  W. 

one  plan   for  you  to  save  your  bismuth  subnitrate  C,  London,  has  issued  at  least  two  books  on  Secret 

would  be  to  use  it  in  making:  glycerite  of  bismuth  or  Remedies,  What  They  Cost  and  What  They  Contain, 

bismuth  and  ammonium  citrate  and  leaving  the  glass  which  will  be  found  edifying.     They  are  sold  at  a 

bemnd  by  filtering.  nominaJ  price. 


490 


THE   DRUGGISTS   CIRCULAR 


August  191G 


Blister  Following  the  Application  of  a  Mer- 
curial and  Iodine. — J.  D.  C,  North  Carolina,  re- 
ports tlie  case  of  a  patient  who,  following  his  physi- 
cian's directions,  applied  to  a  ringworm,  first  tinc- 
ture of  iodine,  and  then  an  ointment  containing  am- 
moniated  mercury,  with  the  result  that  he  raised  a 
large  and  painful  blister.  Our  querist  says  that  he 
is  puzzled  and  would  like  to  see  an  explanation  of  the 
phenomenon. 

The  query  is  a  medical  rather  than  a  pharmaceuti- 
cal one.  The  phenomenon  may  have  been  due  to  an 
idiosyncrasy  of  the  patient.  We  suspect,  however, 
that  it  was  caused  by  the  formation  of  the  irritant  red 
mercuric  iodide.  We  suggest  to  J.  D.  C,  if  he  wishes 
to  study  the  matter  further,  that  he  experiment  upon 
the  patient  or  upon  "the  boy,"  or  if  these  object  too 
strenuously,  then  upon  some  one  who  is  willing  to 
make  a  martyr  of  himself  in  the  interest  of  science, 
maybe  himself,  applying  ( i )  tincture  of  iodine  alone, 
(2)  ointment  of  ammoniated  mercury  alone,  (3)  the 
two  in  conjunction,  and  (4)  ointment  of  red  mercuric 
iodide  alone,  note  the  results,  and  report  them  to  us. 


Circumventing    Yowling    Cats. — L.    B.,    New 

York. — Under  the  heading  which  graces  this  note 
(^not  necessarily  making  of  it,  however,  a  grace  note, 
or  appogiatura),  we  reprinted  in  the  Circular  for 
August,  1908,  page  361,  with  comments  of  our  own, 
an  answer  to  a  query  given  by  the  Pharmaceutical 
Journal.  Bird  lime  spread  on  leaves,  said  the  British 
paper,  was  used  by  colonists  in  the  tropics  to  keep 
tigers  from  uncomfortable  proximity  to  human  habi- 
tations. We  amended  this  as  to  cats,  by  suggesting 
fly  paper,  cut  into  bits.  The  Journal  also  thought  the 
use  of  powdered  hellebore  or  powdered  capsicum 
might  have  the  desired  effect.  Need  we  add  that  the 
idea  is  to  place  the  leaves  or  other  circumventers 
around  where  the  cats  will  be  likely  to  come  into 
unpleasant  contact  with  them? 

Men  have  a  law  against  shooting  cats,  but  so  far 
as  we  have  ever  been  able  to  learn,  cats  have  neither 
legal  prohibition  nor  moral  compunction  when  it 
comes  to  a  matter  of  disturbing  man.  It  does  not 
seem  to  be  a  square  deal. 


Stainless  Bed  Bug  Destroyer. — H.  K.,  Penn- 
sylvania.— The  way  to  kill  bed  bugs  is  to  suffocate 
them  by  closing  the  pores  in  their  bodies  through 
which  they  breath.  Water  will  not  do  this,  as  the 
bugs  have  a  greasy  skin  which  protects  them  from 
this  liquid.  Strong  soap  suds,  alcohol,  kerosene, 
benzin,  oil  of  turpentine,  or  carbon  tetrachloride,  or 
other  oil-dissolving  liquid  will  answer  the  purpose. 
Soap  suds,  alcohol,  and  oil  of  turpentine  have  a  bad 
effect  on  varnished  surfaces;  the  use  of  benzin  is 
dangerous  on  account  of  its  great  inflammability  and 
the  explosiveness,  under  certain  conditions,  of  its 
vapor.  Carbon  tetrachloride  is  an  anesthetic,  like 
chloroform,  its  vapor  being  heavier  than  air.  Per- 
haps kerosene,  considering  its  cheapness  and  every- 
thing, is  as  free  from  objection  as  any  of  the  liquids 
mentioned. 


Quick-Drying  Cade  Oil  Preparation. —  W.  P. 

S.,  Ohio,  has  a  preparation  composed  solely  of  oils, 
among  them  oil  of  cade.  To  prevent  this  preparation 
from  proving  a  nuisance  to  those  who  use  it,  our 
querist  would  like  to  add  something  to  it  to  make  it 
dry  quickly.  He  says  oil  of  turpentine  will  not  do, 
as  it  is  too  irritating  to  the  skin.  He  asks  us  for 
help. 

It  seems  to  us  that  to  dry  the  preparation  would 
be  to  detract  materially  from  its  efficacy,  as  it  acts 
as  a  result  of  its  absorption  by  the  skin,  and  the  drier 
it  is  the  less  likely  the  skin  is  to  absorb  it. 

We  have  seen  mention  of  an  oil-of-cade  collodion 
in  the  preparation  of  which  an  acetone  collodion  was 
employed,  the  idea  being  that  the  acetone  covered  the 
odor  of  the  oil. 

We  ask  for  suggestions  from  our  readers. 


Analyzing    Pharmaceutical     Preparations. — 

E.  V.  H.,  New  York. — If  you  have  provided  yourself 
with  an  assortment  of  standard  text-books  on  analyti- 
cal chemistry,  and  want  something  further  on  the 
subject,  we  suggest  that  you  get  into  touch  with  the 
Bureau  of  Chemistry,  Department  of  Agriculture, 
Washington,  D.  C,  and  with  Prof.  W.  A.  Puckner, 
director  of  the  laboratory  of  the  American  Medical 
Association,  535  Dearborn  avenue,  Chicago,  both  of 
whom  issue  pamphlets  or  bulletins  giving  details  of 
methods  employed  in  analyzing  medicinal  prepara- 
tions and  other  articles. 


Danderine. — Z.  Z.,  Minnesota. — Examined  by 
the  New  Hampshire  Board  of  Health  chemists,  dan- 
derine was  found  to  give  4.55  per  cent,  of  residue, 
largely  glycerin  and  borax  or  boric  acid.  A  small 
amount  of  salicylic  acid  and  an  unidentified  vesicating 
substance  were  also  found. 


Flavoring  for  Plug  Tobacco.— O.  D.  C,  Indiana. 
— The  manufacture  of  chewing  tobacco  is  a  little  out 
of  our  line.  Our  understanding  is  that  extract  of 
licorice  is  used  to  sweeten  and  flavor  the  leaves.  Any- 
one who  can  inform  us  on  this  subject  is  invited  to  do 
so. 


Preparations    of    the    Bacillus    Bulgaricus.-^ 

P.  D.,  Connecticut. — See  the  note  on  kumyss,  etc., 
on  page  487. 


Appeals    to    Readers. — Information    is    sought 
concerning  the  articles  listed  below  : 
Mecca  Compound. — L.  A.  J.,  Nebraska. 

Graver's  [Glover's?]  Horse  and  Dog  Remedy. 
Mange  Cure. — R.  H.  P.,  Iowa. 

Thrombo-Plastine,  M.  S.,  Washington. 
Johnson's  Prepared  Wax. — L.  V.  C,  Florida. 
The  address  is  wanted  of  the  manufacturers  of — 
Borden's  Roup  and  Gape  Remedy,  by  E.  A.  S., 
New  York. 

Sovoly's  Kyx  Nail  Polish,  by  B.  A.  L.,  New  York. 
The  addresses  are  wanted  also  of  the — 
National  Association  of  Herbalists  and  of  the  A'^a- 

tional  Botanic  Physicians  of  New  York,  by  C.  D.  B., 

New  Jersey. 

■  *  ■ 

Always  have  the  windows  open  while  sleeping. 
Make  your  bedroom  your  health  resort. — Idaho  Board 
of  Health. 
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Missouri  Board  Questions 

Hereivith  are  reprinted  the  questions  used  by  the  Missouri  Board  of  Pharmacy  at  an  exam- 
ination of  candidates  for  assistants'  certificates  held  January  loth,  1916.  The  questions  used 
in  the  pharmacists'  examinations  at  this  meeting  appear  in  the  Circular  for  last  month,  page 
41  J.  Other  sets  of  questions  asked  by  this  board  are  given  in  the  issues  of  the  Circular  for 
March,  1915,  page  181;  May,  1914,  page  282;  and  October,  1912,  page  62y. 
In  reprinting  board  questions  we  endeavor  to  follow  closely  the  nomenclature,  spelling,  punc- 
tuation, and  capitalisation  of  the  originals,  our  object  being  to  give  our  readers,  fust  as  nearly 
as  practicable,  the  questions  as  they  zvere  presented  to  the  candidates. 


Pharmacy. 

1.  (a)  Give  the  composition  of:  Liquor  Antisepticus 
f.  S.  P.;    (b)   Liquor  Antisepticus  Alkalinua  N.  F. 

2.  How  are  the  following  prepared:  (a)  Unguentum 
Belladonnae?    (b)    Unguentum  Diachylon? 

3.  (a)   Name  the  two  Ammoniated  tinctures  U.  S.  P. 

(b)  Give  the  formula  of  Tinctura  lodi. 

4.  (a)  How  is  Liquor  Ferri  Chloridi  made?  (b)  How 
is  Tincture  of  Iron  prepared? 

5.  (a)  What  is  saccharum?     (b)  What  is  syrupus? 

6.  (a)  How  is  Syrupsus  Calcls  made?  (b)  How  is 
Syrupsus  Sennae  prepared? 

7.  (a)  Give  the  U.  S.  P.  method  for  preparing  Acetum 
Opll.  (b)  Give  the  U.  S.  P.  Method  for  preparing  Lauda- 
num. 

8.  How  are  the  following  prepared?  (a)  Aqua  Chloro- 
formi;    (b)  Aqua  Anisi;    (c)  Aqua  Ammoniae? 

9.  Give  the  formulas  for  the  following:  (a)  Pulvls 
Jalapae  compositus;   (b)  Pulvis  Rhei  compositus. 

10.  (a)  Describe  the  process  of  distillation,  (b)  De- 
scribe the  apparatus  used  in  distillation. 

11.  (a)  What  is  sublimation?  (b)  What  are  the  ob- 
jects of  sublimation? 

12.  Define:  (a)  Desiccation;  (b)  Exsiccation;  (c)  Tor 
refaction;    (d)   Calcination. 

13.  Define:  (a)  Filtration;  (b)  Colation;  (c)  Expres- 
sion. 

14.  (a)  What  is  precipitation?  (b)  What  is  the  sepa- 
rated solid  termed?  (c)  What  is  the  substance  which 
produces  this  termed? 

15.  Write  the  various  characters  employed  on  prescrip- 
tions to  denote  Apothecaries  fluid  measures. 

16.  State  what  metric  fluid  measures  are  employed  on 
prescriptions  and  give  their  proper  abbreviations. 

17.  (a)  Convert  40"'C.  into  degrees  Fahrenheit,  (b) 
Convert  10°F.  into  degrees  Centigrade.  (Note — Show 
the  calculation.) 

18.  Find  the  specific  measure  of  solution  of  Subacetate 
of  lead  having  a  specific  gravity  of  1.235. 

19.  (a)  What  is  specific  gravity?  (b)  How  are  specific 
gravities  of  solids  and  liquids  ascertained?  (c)  Of  what 
practical  use  is  specific  gravity  to  the  Pharmacist? 

20.  (a)  What  kind  of  shape  of  porcelain  mortar  Is  best 
suited  for  making  an  emulsion?  (b)  Define:  1.  Seed 
emulsion;  2.  Resin  Emulsion;  3.  Gum  Resin  Emulsion: 
4.  Natural  Emulsion. 

Phannaceutical  Chemistry. 

1.  D«scrib«  the  properties  and  give  the  occurrence  of 
Oxygen. 

2.  How  are  specific  gravity  of  gases  taken? 

3.  Give  the  law  of  Charles  regarding  the  expansion  and 
contraction  of  gases. 

4  Write  the  Chemical  formulas  of  the  following  com- 
pounds:   (a)    Sodium   Sulphate;    (b)    Calcium   Sulphate; 

(c)  Ferrous   Sulphate;    (d)    Ferric   Sulphate;    (e)    Mer- 
curic Sulphate. 

5.  What  kind  of  compound  does  ferric  hydroxide  form 
with  Arsenic  trloxlde  and  Its  solutions? 

8.  What  Is  formed  when  white  of  egg  Is  mixed  with  a 
solution  of  mercuric  chloride? 

7.  fa)  What  are  thlosulphates?  (b)  What  are  dJsul- 
phates?  (c)  What  are  persulphates?  (d)  What  are  sub- 
sulphates?     (e)  What  are  acldsulphates? 

8.  What  are  the  Chemical  names  of  the  following  sub- 
stances? (a)  Calomel:   (b)  Corrosive  sublimate;   (c)  Pro- 


tochloride  of  Mercury;  (d)  Perchlorlde  of  Mercury;  (e) 
Deutiodide  of  Mercury;    (f)   Green  Iodide  of  Mercury. 

9.  Give  the  Chemical  names  and  the  symbolic  formulas 
of  these:  (a)  Glauber  salt;  (b)  English  salt;  (c)  Chilli 
Salt  Petre;  (d)  Blue  Vitriol;  (e)  White  Vitriol;  (1) 
Green  Vitriol. 

10.  What  Chemical  salts  are  contained  In  the  following 
U.  S.  P.  preparations?  (a)  Solution  of  Magnesium  Citrate 

(b)  Seidlitz  Powders;  (c)  Spirits  of  MIndererus;  (d) 
Aromatic  Spirit  of  Ammoniae;  (e)  Compound  solution 
of  Sodium  Phosphate. 

Materia  Medica  and  Botany. 

1.  What  is  Materia  Medica? 

2.  What  is  pharmacognosy? 

3.  What  are  therapeutics? 

4.  Define  physiology  and  pathology. 

5.  (a)  What  is  a  Drug?    (b)  Name  3  Vegetable  Drugs. 

6.  Name  2  Drugs  of  Animal  Origin  {not  Animal 
Drugs)  and  describe  them. 

7.  What  is  botany? 

8.  Name  the  chief  parts  of  a  plant. 

9.  (a)  What  are  buds?     (b)  Name  one. 

10.  Describe  three  different  kinds  of  stems. 

11.  Define  the  following  terms:  (a)  E:scharotlc;  (b) 
Antiseptic;  (c)  Germicide;  (d)  Prophylactic;  (e)  Taenl- 
clde. 

12.  Henbane.  Give  oft.  name,  source,  habitat,  descrip- 
tion, constituents,  med.  prop,  and  dose. 

13.  What  is.Cetraria?  Give  ETigUsh  name,  description 
of  Drug,  source,  medical  uses  and  dose. 

14.  What  is  Carbo  Animals?    How  prepared? 

15.  Golden  Seal.  Give  oft.  name,  source,  description, 
constituents,  medical  properties  and  dose. 

16.  What  is  Coccus?  Give  off.  name,  source,  description, 
how  prepared  for  the  market,  constituents,  medical  prop- 
erties and  dose. 

17.  Eriodlctyon.  Give  English  name,  source,  medical 
use,  dose,  and  the  official  preparation. 

18.  (a)    What  is  Axungla?     (b)    How  Is  It  prepared? 

(c)  Why  should  it  be  washed?  (d)  Name  1  oflJcial  prep- 
aration. 

19.  Give  source  and  explain  the  difference  between 
Cera  alba  and  Cera  flava. 

20.  (a)  What  is  Oleum  Morrhuae?  Give  source,  de- 
scribe its  general  properties  and  uses,  (b)  Name  1  of- 
ficial preparation. 

Posology  and  Toxicology. 

1.  Give  the  definition  for  the  following:  (a)  Posology; 
(b)   Toxicology. 

2.  Najne  3  poisons  of  each  schedule  of  the  Missouri 
poison  law  and  state  under  what  restrictions  they  must 
be  sold. 

3.  You  have  In  stock  a  two  per  cent,  solution  of  So- 
dium Arsenate.  How  much  more  Arsenate  of  Soda  must 
be  added  to  six  fiuld  ounces  to  make  a  3Vj  Per  cent  solu- 
tion?    (Show  your  calculation.) 

4  What  Is  (a)  A  potfent  dose?  (b)  A  toxic  dose?  (c) 
A  maximum  dose? 

5.  Olve  the  average  dose  of  the  following:  (a)  Pow- 
dered Nux  Vomica;  (b)  Solutio  Fowlerl;  (c)  Phenol;  (d) 
Codeine;   (e)  Atropine. 

6.  Olve  the  safety  limit  single  dose  of  the  following 
substances:  (a)  Arsenic;  (b)  Strychnine;  (c)  Phos- 
phorus;  (d)  Aconltlne;   (e)  Atropine. 

7.  Give  the  Chemical  antidotes  for  the  following  pot- 
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Bons:    (a)  Mercury  bichloride;   (b)  Antimonlal  salta;   (c) 
Phosphorus;   (d)  Arsenical  compounds;    (e)  Copper  salts. 

8.  Also  give  the  Chemical  antidotes  for  the  following: 
(a)  Morphine;  (b)  Strychnine;  (c)  Atropine;  (d)  Eser- 
Ine;    (e)   Hyoscyamine. 

9.  Name  three  mineral  emetics  for  poisons  and  tell 
how  to  give  them. 

10.  Name  three  drug  emetics  for  poisons  and  tell  how 
to  give  them. 

Practical  Work. 

1.  B  Pulvis  Carbonis   Ugnl.  grs.  HI 

Natrum   Bicarbonatls,  grs.  11 

Magnesia  Carbonic  grs.  il 

Oleosacch.  Anisl.  gr.  1 

M.  ft.:  Pulv;  d.  tal:   doses  octo. 

D.  S.     One  powder  after  meals. 

Brandenberger,  M.  D. 

2.  H  Mass  Hydrargyri, 

Creta  Prrept: 
Pulvis  Rhei.  Optl  aa  drachm,  one 

Syrupus  Zingiberls,  drachms,  four 

Aqua  Mentha  Pip.  q.s.  ad  ft  ounces  two 

M,  D.     Slg.  A     teaspoonful  at  night. 
Fischer.  M.  D. 

3.  B  Hydrarg:    Chlorid:    Mlt:  gran:   tres. 

Ext  Colocynth  Comp.  gran:   septem. 

Podophyllin,  gran:   unam. 

M.  S.  A.  ut  ft;   mass:  et  divide  in  pillulas  undecem. 
V.  8.    Two  pills  at  bedtime. 

De  Weyl,  M.  D. 
Oral  Quiz. 
B  Reading. 


scruples,  one 


How  About  That  Predicted  Government 
Pharmacopoeia  ? 

New  York,  July  15th,  1916. 
To  the  Editor  of  The  Druggists  Circular  : 

I  have  just  been  looking  over  my  old  Circulars 
of  ten  years  or  so  ago  to  see  what  you  said  about  the 
then  new  Pharmacopoeia.  In  one  place  I  notice  that 
you  predicted  that  by  the  time  the  next  Pharmaco- 
poeia was  out  the  government  would  be  ready  to  take 
over  the  business  of  making  the  Pharmacopoeia. 

Well,  in  your  July  issue  you  say  the  next  Pharma- 
copoeia will  be  out  before  August,  but  so  far  I  have 
not  heard  of  any  movement  on  the  part  of  the  gov- 
ernment to  issue  the  1920  Pharmacopoeia.  What  kind 
of  prophet  do  you  call  yourself?  To  me  it  seems 
that  you  are  the  kind  that  is  without  honor  in  his 
own  land.  An  attempt  to  justify  yourself  in  print 
might  add  to  the  gaiety  of  the  pages  of  the  Circu- 
lar.   Go  to  it.  U.  S.  P. 


[There  are  so  many  poor  profits  in  the  drug  busi- 
ness that  it  seems  odd  that  a  prophet  even  as  poor  as 
our  cheerful  correspondent  would  make  us  out  to  be 
should  attract  especial  notice.  But  we  do  not  think 
we  are  such  a  poor  prophet  as  might  reasonably  be 
inferred  by  anyone  reading  our  good  friend's  letter. 
For,  in  the  first  place,  in  the  editorial  article  to  which 
he  evidently  refers  (the  one  in  the  Circular  for  Au- 
gust, 1907,  page  522),  we  said  that  changes  of  a 
seemingly  radical  nature  had  been  taking  place  at 
Washington  in  the  eight  or  ten  years  prior  to  the 
time  of  that  v/riting,  and  added  that  if  the  spirit  of 
the  new  era  "retains  its  ascendancy  for  a  dozen  years 
more,  and  operates  in  the  same  direction  that  it  has 
taken  for  the  past  few  years,"  it  would  probably  re- 
sult in  the  "encroachment  of  the  government  on  what 
is  now  a  private  domain" — meaning  the  issuing  of 
the  Pharmacopoeia.     But  that  spirit  has  not  retained 


its  ascendancy,  those  now  in  charge  of  the  affairs  of 
the  nation  entertaining  views  about  the  functions  of 
the  government  which  are  decidedly  diflferent  from 
those  prevailing  in  1907. 

And  again :  It  will  be  nearly  four  years  before  an- 
other pharmacopceial  convention  is  held,  and  nobody 
knows  how  many  before  another  Pharmacopoeia  will 
be  issued,  and  a  great  many  things  may,  and  doubt- 
less will,  happen  in  the  mean  time. 

If  what  we  here  say  adds  to  the  gaiety  of  our  read- 
ers, we  shall  be  glad. — Editor  The  Druggists  Cir- 
cular.] 

Another  Town  in  Which  the  People  Pay 
a  Profit  on  Stamps. 

Detroit,  Mich.,  July  nth,  1916. 
To  the  Editor  of  The  Druggists  Circular: 

In  reply  to  a  query  by  John  F.  McAnulty,  Jr.,  in 
the  Circular  for  July,  page  419,  the  counter  on  the 
stamp  machine  at  our  155  Woodward  avenue  store 
shows  that  we  have  handled  22,825  2-cent  transac- 
tions and  16,456  i-cent  transactions  since  putting  in 
the  machine,  about  two  years  ago.  This  makes 
$392.81  profit,  and  does  away  with  the  loss  on  stamps 
and  on  the  clerks'  time.  We  have  five  machines,  one 
in  each  of  our  stores,  and  would  not  think  of  being 
without  them. 

I  will  supply  the  name  of  the  manufacturer  of  the 
machines  to  anyone  who  will  write  to  me  for  it.  I 
have  no  connection  with  the  manufacturer  except 
that  of  a  satisfied  customer. 

Andrew  R.  Cunningham. 


Why  Some  People  Do  Not  Attend  Their 
Association  Meetings. 

The  other  day  we  received  a  calendar  from  Dr.  H. 
D.  Fair,  Secretary  of  Delaware  county,  says  the 
Monthly  Bulletin,  Indiana  State  Board  of  Health. 
We  congratulate  the  doctor  upon  his  most  excellent 
calendar  and  want  to  quote  from  it  the  following 
reasons : 

Why  I  do  not  attend  society  meetings — 

Too  busy  to  go.  My  practice  drives  me  day  and 
night.     Gee,  I'm  busy. 

Too  tight  to  go.  I  might  miss  an  office  call  while 
there. 

Too  scheming  to  go.  I  see  a  chance  to  get  one  of 
your  patients  while  you  are  there. 

Too  indiflferent  to  go.  The  same  old  bunch  still 
run  things. 

Too  self-satisfied  to  go.  My  patients  get  well 
without  adopting  your  suggestions. 

Too  superior  to  go.  I'm  really  in  a  class  by  my- 
self as  a  doctor. 

Too  well-informed  to  go.  You  fellows  can't  tell 
me  anything. 

Too  shrewd  to  go.  You  might  force  me  to  pass 
out  some  of  my  clever  therapeutics. 

Too  jealous  to  go.  That  infernal  Dr.  Knowsiz 
Stuff  might  get  up  and  talk. 

Too  shallow  to  go.  You  might  ask  me  for  a  few 
remarks. 

I  wonder  if  we  have  any  of  these  fellows  in  our 
county.    Not  many,  I  hope. 
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Notices  of  Books  Received. 

The  Pharmaoop(Eia  of  the  United  States  of  America 
Ninth  Decennial  Revision;  by  Authority  of  the  United 
SUtes  Pharmacopoeial  Convention  held  "at  Washington 
D.  C,  May  lOth,  1910.  Prepared  by  the  Committee  of 
Revision  and  Published  by  the  Board  of  Trustees  Of- 
ficial from  September  1st,  1916.  Octavo;  lxxx+728 
pages;  cloth.  $3.00,  buckram,  |3.25;  sheep,  $3.50;  flexi- 
ble leather,  interleaved,  $4.50.  Philadelphia-  Agents 
P.  Blakiston's  Son  &  Co.     1916. 

On  July  10th  complete  unbound  sheets  of  the  long- 
looked-for  ninth  revision  of  the  United  States  Pharmaco- 
poeia reached  this  office.  In  bulk  it  exceeds  the  eighth 
revision  by  forty  pages.  In  typography  it  is  not  radically 
different  from  Its  immediate  predecessor,  the  principal 
change  In  this  respect  being  in  the  sub-heads,  in  the  old 
book  the  chemical  formulas,  when  there  are  any,  being 
placed  here,  while  in  the  new  one  they  are  run  In  as  part 
of  the  descriptive  text,  their  places  being  taken  in  the 
new  revision  by  the  official  abbreviations  (in  full-faced 
type)  and  synonyms  (in  small  and  plain  type).  Where 
formulas  for  preparations  are  given  the  names  of  the  In- 
gredients in  the  old  book  appear  in  capitals  and  small 
letters  of  a  moderately  heavy  type,  while  in  the  new  one 
they  are  printed  in  Ron«an  capitals  and  small  capitals 
Die  size  of  the  printed  pages  of  the  two  revisions  is  the 
sr.rae,  but  the  spaces  between  the  lines  of  the  large  type  is 
wiier  in  the  new  book.  The  paper  in  the  latter  is  a  trifle 
thinner. 

So  much   for  the   principal   physical   characteristics  of 

the  new  Pharmacopoeia.     We  have  already  had  something 

J  say  about  its  contents  (in  the  Cikculau  for  last  month, 

ige  428),  and  refer  to  them  editorially  elsewhere  In  this 

..■ssue. 


The  National  Formulaby,  Fourth  Edition.  By  Author- 
ity of  the  American  Pharmaceutical  Association  Pre- 
pared by  the  Committee  on  National  Formulary  of  the 
American  Pharmaceutical  Association.  Official  from 
September  1st.  1916.  Octavo;  xl  -f  394  pages;  muslin, 
$2.50;  buckram,  $2.75;  buckram,  interleaved,  $4  Pub- 
lished by  the  American  Pharmaceutical  Association  (no 
address  given),  1916. 

Those  who  have  become  familiar  with  the  National 
lormulary  by  using  its  earlier  editions  will  not  recognize 
the  present  volume,  at  first  glance.  The  book  has  taken 
on  portly  dimensions  and  its  printed  page  bears  a  much 
more  striking  resemblance  to  that  of  the  eighth  revision 
of  the  Pharmacopoeia  than  it  does  to  the  edition  of  the 
National  Formulary  now  official.  And  not  only  does  the 
page  bear  this  striking  resemblance,  topographically  to 
that  of  the  eighth  revision  of  the  Pharmacopoeia,  but 'the 
text  is  In  many  Instances  almost  Identical,  the  National 
Formulary  having  become  the  residuary  legatee  of  the 
old  Pharmacopoeia. 

The  book,  like  all  Gaul,  Is  divided  Into  three  parts,  the 
first  of  which  is  devoted  to  formulas,  the  second  to  tests 
and  standards,  while  the  third  consists  of  a  reprint  of 
the  chapter  In  the  ninth  revision  of  the  Pharmacoptela 
on  tests  and  reagents.  This  chapter  is  illustrated  in  both 
books,  which,  we  believe  Is  the  first  time  a  picture  has 
appeared  in  either. 

Apropos  of  Part  II:  Some  years  ago  we  pointed  out 
the  fact  that  while  a  National  Formulary  called  for  cara- 
mel, there  was  no  official  standard  or  test  for  that  arti- 
cle. An  official  standard  for  caramel  is  now  presented  In 
Part  II  of  the  Formulary,  along  with  standards  and  tests 
for  187  other  drugs  and  chemicals.  Where  the  druggist 
Is  now  directed  In  an  official  formula  to  use  a  certain 
thing  in  making  a  preparation,  he  can  find  out  Just  what 
that  thing  Is  officially  supposed  to  be. 

Only  the  metric  system  is  used  In  the  present  revision 
except  for  doses,  when  both  the  metric  and  apothecaries' 
systems  are  employed. 

Fluidglycerltes  are  now  official,  and  the  list  of  petroxo- 
lin preparations  has  been  considerably  extended.  Abbre- 
viations of  Latin  titles  are  given,  as  In  the  Pharmaco- 
po-la.  No  table  of  alcoholic  contents  Is  presented,  and 
no  color  standards  are  set.  A  chapter  on  sterilization  has 
been  added. 

In  the  present  revision  201  formulas  have  been  added 
•nd  183  have  been  dropped,  the  total  number  of  articles 
in  Part  I  being  601.  of  which  12  are  d«icrlptive  and  589 


are  formulas.  A  list  of  added  articles  (with  those  taken 
from  the  eighth  revision  of  the  Pharmacopoeia  so  desig- 
nated) is  given  in  the  introductory  portion  of  the  book, 
as  is  also  a  list  of  the  preparations  dropped.  Among  the 
latter  is  the  much-discussed  compound  digestive  elixir. 
Three  pages  of  changes  in  Latin  titles  are  also  given. 

In  previous  issues  of  the  National  Formulary,  state- 
ments were  made  under  liquid  preparations  for  Internal 
use  of  the  amount  of  active  ingredient  or  Ingredients  in 
each  fluid  dram.  These  statements  do  not  appear  in  the 
present  revision,  but  Instead,  a  rule  for  calculating  the 
amounts. 

The  new  National  Formulary  was  prepared  by  a  com- 
mittee of  which  Prof.  C.  Lewis  Diehl  is  chairman,  a  posi- 
tion which  he  has  filled  with  distinguished  ability  since 
eighteen  hundred  and  eighty-eight,  the  year  that  Dr. 
Rice's  committee  completed  its  work  on  the  first  issue  of 
the  book.  Part  II  of  the  Formulary  was  prepared  by  the 
American  Pharmaceutical  Association's  committee  on 
standards,  of  which  George  M.  Beringer  is  the  efficient 
chairman. 


Poisons  and  Habit-Forming  Drugs  ;  A  Digest  of  Laws  and 
Regulations  Relating  to  the  Possession,  Use,  Sale,  and 
Manufacturing   of   Poisons   and    Habit-Forming    Drugs, 
Enacted   During   1914   and   1915,   Now  in   Force  in  the 
United  States.     By  Martin  I.  Wilbert,  Technical  Assist- 
ant, Hygienic  Laboratory,  United  States  Public  Health 
Service,  Washington:  Government  Printing  Office.   1916. 
This   valuable  pamphlet  contains  copies  of  the   poison 
and  narcotic  laws  enacted  by  the  several  States,  as  well  as 
data   concerning   germane    federal    statutes.     It   is    made 
more  valuable  by  an  exhaustive  analytical  index. 


Report   of   the   Connecticut   Aoricultural   Experiment 
Station,  New  Haven,  Conn..  Food  Products  and  Drugs, 
1915.     Being  Part  V  of  the  Annual  Report  of  1915. 
This  is  a  pamphlet  of  156  pages  in  which  are  given  the 
results  of  analyses  of  a  large  number  of  drugs  and  phar- 
maceutical preparations  as  well  as  of  proprietary   medi- 
cines found  in  Connecticut  by  the  food  and  drug  authori- 
ties of  that  State.     The  information  given  in  this  pam- 
phlet about  the  false  claims  made  for  nostrums  should 
prove  of  great  interest  to  druggists  generally. 


Infantile  Paralysis. 

The  severe  epidemic  of  infantile  paralysis— anterior 
polltomyelitis— which  this  city  has  been  experiencing, 
should  serve  to  stimulate  general  sanitation  everywhere, 
and  to  warn  the  people  of  other  communities  to  be  prompt 
in  applying  prophylactic  measures  wherever  a  suspicious 
illness  occurs.  In  the  summer  and  fall  of  1913  several 
groups  of  eases  of  this  disease  appeared  In  California. 
The  field  Investigations  were  carried  on  by  Sawyer,  whose 
work  supported  the  view  that  this  disease  is  transmitted 
by  contact.  In  practically  every  instance  Infection  could 
be  explained  on  the  theory  that  it  was  transmitted  through 
contact  from  acute  cases  or  carriers.  He  showed  also 
that  the  active  virus  may  leave  the  body  from  the  rectum 
as  well  as  from  the  nose  and  mouth.  Precautions  should 
be  Uken,  therefore,  in  the  care  of  poliomyelitis  patients 
to  prevent  Infection,  not  only  from  the  nasal  and  buccal 
discharges,  but  also  from  the  feces  and  soiled  bedding. 
Flexner  believes  that  the  Infectious  material  is  present 
In  the  nasal  and  buccal  secretions,  and. Is  carried  by  per- 
sons, not  Insects,  and  communicated  by  them  in  such  a 
manner  as  to  gain  access  to  the  upper  respiratory  mucous 
membranes  of  other  persons.  Those  who  are  susceptible 
develop  the  disease.  Not  all  of  them  develop  the  para- 
lytic or  menlngltic  type.  Some  represent  abortive  and 
ambulatory  types.  All,  however,  become  potential  agents 
for  the  dissemination  of  the  virus,  as  do  also  healthy  per- 
sons who  have  been  In  Intimate  contact  with  those  who 
are  ill  and  others  who  have  recovered  from  acute  attacks 
of  the  disease.  The  preventlo,n  of  such  <iis8emlnation  is 
the  actual  prevention  of  the  disease.  The  treatment  of 
the  condition  Is  at  best  unsatisfactory,  and  the  restora- 
tion of  function  to  paralyzed  limbs  is  a  difficult  task. 


A  Texas  drug  store  was  badly  damaged  recently  from  al- 
cohol taking  Are  while  being  drawn  from  a  five-gallon 
bottle  into  a  smaller  one. 
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Hieroglyphs  and  Cryptograms 

Oh  this  page  we  present  for  those  readers  interested  some  of  the  queer  orders,  illegible  pre- 
scriptions, puzzles,  problems  and  other  cryptographic  material  sent  in  by  their  brother  druggists. 


Some  Prescriptions  This  Month. 

As  a  Bort  of  change  tor  the  hot  weather  we  are  this 
month  presenting  two  perfectly  good  prescriptions,  one 
of  which  Is  set  up  In  plain  type,  and  are  also  discussing 
again  some  "queer"  orders  which  have  been  presented  to 
our  readers  on  former  occasions. 

A  Hard  E^sy  Prescription. 
In  response  to  our  request  for   "queer"  prescriptions, 
F.  S.  Gardner  sends  In  this  one.    It  le  easy  enough  when 

onc'e  It  has  been   deciphered,  but  the  ruT)  comes  in  de- 
ciphering It  the  first  time. 

Mr.  Gardner  failed  to  send  the  translation  of  his  pre- 
scription, and  our  "queer''  editor  pulled  his  thinking  cap 
on  tight  before  he  hit  upon  It. 

Cun-Shot  and  Shrapnel. 
Once  it  was  considered  the  proper  thing  to  refer  to  cer- 
tain kinds  of  prescriptions  as  being  of  the  "shot-gun" 
variety;  perhaps  "shrapnel"  would  come  nearer  to  de- 
scribing the  kind  which  Joseph  M.  Carroll,  Ohio,  sends  in, 
with  the  query,  "Did  he  forget  anything?"  The  prescrip- 
tion is  as  follows: 

IJ  Ammonia    chlor Sjss. 

Fl.   ext.   echinacea 3Hj, 

Fl.    ext.    inula Siljsa. 

Fl.   ext.   cheken 3v. 

Tr.  sanguinaria    3Jss. 

Tr.  belladonna  3J. 

Tr.  cubebs    3iv. 

Syr.  prunl  vlrg Sj. 

Syr.   eucalyptus   co 3vj. 

Syr.  tolu glv. 

M.  %  of  a  teaspoonful  every  three  hours  as  directed. 

Unanswerable. 
In  June  a  note  with  a  "queer"  order  from  Louis  L.  Filar, 
of  Pennsylvania,  was  published  and  is  here  repeated  (In 
part): 

One  afternoon  a  boy  about  six  years  or  age  walked  Into  the 
store  and  handed  me  the  note.  I  could  not  decipher  it,  and 
the  more  I  studied  it  the  less  I  knew.  The  boy  could  not  en- 
lighten me,  so  I  gave  It  up,  and  sent  a  young  man  from  the 
store  with  the  boy  to  his  home  to  find  out  what  was  wanted. 
In  about  ten   minutes  a  woman  ran  into  the  store,   all  up  in 


; 


0 


ran  out,  leavini;  me  In  a  lurch,  and  I  have  never  found  out 
what  she  wanted,  although  I  have  shown  the  note  to  a  hun- 
dred people  and  studied  it  for  days,  but  all  in  vain. 

In  July  guesses  that  the  order  was  for  headache  pow- 
der were  recorded  from  C.  Benkendorfer,  New  York,  and 
J.  R.  Stewart,  Virginia.  Later  guesses  came  In  from  P. 
H.  Henckel,  New  York,  who  also  made  out  the  order  to 
be  "headache  powder,"  and  from  L.  Goldberg,  who  sepa- 
rated the  two  lines,  gave  up  the  first  one  and  said  the 
second  might  be  "Javelle  Water."  Probably  this  puzzle 
will  go  down  in  history,  along  with  the  identity  of  "Ju- 
nius," "The  Man  In  the  Iron  Mask,"  and  the  man  who 
struck  Billy  Patterson,  unsolved. 


Slow  But  Sure. 

We  do  not  know  what  views  this  customer  may  have  re- 
garding the  much-discussed  question  of  woman  sufl^rage, 
but  he  has  sound  Ideas  about  classifying  the  fair  sex. 
Ambling  into  the  store  of  H.  E.  Ransier,  up  the  State,  one 
day  not  long  ago,  he  asked  hesitatingly  for  a  bottle  of 
gargling  oil.  When  asked  whether  it  was  "for  man  or 
beast"  he  stammered  a  little,  looked  confused,  and  then, 
a  ray  of  intelligence  lighting  his  face,  replied,  "For 
neither,  it's  for  a  woman." 

Answers  to  July  Puzzles. 

Last  month  on  the  page  with  "queer"  orders  appearel 
this  one,  with  the  explanation  here  quoted:  "Not  Phar- 
macopoeial. — In  Washington  City,  where  S.  J.  T.  Wells 
does  business  and  the  stamps  come  from,  druggists  some- 


(P^^^-<i-<^QuAji^ 


fury.  Well  you  should  have  heard  the  laying  out  I  got.  She 
was  very  much  offended  because  I  could  not  read  her  writing. 
She  told  me  that  any  intelligent  person  could  read  it.    Then  she 


^:H'v^4^^;vv'v^<^^^ 


times  deal  in  the  latter.  Indeed,  there  may  be  druggists 
in  other  places  who  sell  stationery  and  occasionally  let  a 
stamp  go  along  with  it  (at  a  price)  for  the  accommoda- 
tion of  good  customers:  we  have  heard  of  such.  But  that 
does  not  explain  the  first  line  in  the  accompanying  requi- 
sition.   Who  can?" 

Correct  "translations"  have  been  received  from  Samuel 
Sandomlne,  Pennsylvania;  A.  M.  Staples,  Texas;  and  M. 
Schechter,  Michigan.  The  top  was  Intended  to  mean  "spe- 
cial delivery."  Mrs.  Pauline  Siegler,  New  York,  wrote,  "I 
give  it  up";  A.  H.  Ruffels,  Connecticut;  S.  T.  James. 
Quebec;  and  M.  Mandell,  New  York,  made  it  out  to  be 
"Please  deliver." 

No.  1  last  month  is  "5  cents  Ipecac  and  syrup  of  squills, 
mixed,"  correctly  read  by  the  correspondents  above  men- 
tioned. 

No.  2  is  "Vi  gr.  podophyllin  pills,"  also  correctly  read 
by  all. 

No.  3  is  "special  headache  powder."  Mr.  James  made  it 
out  to  be  "special  licorice  powder,"  and  Mr.  Staples  wrote 
"I'll  skip."     The  others  read  it. 

No.  4  is  "Ipecac,"  although  Mr.  Ruffels  did  not  include 
any  guess  as  to  this  one;  none  of  the  others  seemed  to  be 
bothered  by  it. 
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Court  Decisions  and  Other  Legal  Points 

Under  this  head  are  given  resumes  of  legal  principles  laid  down  by  judges  of  courts  of  record 
in  recent  cases,  as  zvell  as  other  matters  of  a  legal  nature  which  may  serve  to  inform  drug- 
gists of  their  rights  and  to  warn  them  of  dangers  'which  threaten  those  tvho  disregard  the  law. 


Editorial  Criticism  of  "Patents." 

In  dismissing  suit  brought  to  enjoin  a  newspaper  from 
publishing  unfavorable  comments  upon  a  proprietary 
medicine.  Judge  Clayton,  of  the  United  States  District 
Court  for  the  Southern  District  of  Alabama  recently  said 
in  the  case  of  Willis  vs.  O'Connell  (231  Federal  Reporter, 
1004): 

"Has  not  the  defendant  the  right  to  question  the  effi- 
ciency of  plaintifTs  remedy — to  expose  it  as  a  nostrum. 
If  it  be  a  nostrum?  The  plaintiff,  «n  his  side.  Informs  us 
that  he  is  spending  large  sums  of  money  for  advertising 
his  remedy  In  the  newspapers',  and  that  he  Intends  to  con- 
tinue this  method  for  Increasing  the  sale  of  the  same. 
This  he  has  a  right  to  do,  and  the  medicine  may  not  be 
a  nostrum;  and  it  may  be  true  that,  if  properly  used  In 
some  cases,  the  medicine  will  prove  of  benefit  to  suffer- 
ing men  and  women.  In  short,  the  plaintiff  may  be  in 
every  good  sense  rightfully  earning  such  money;  and  the 
defendant  may  be  endeavoring  to  injure,  and  may  intend 
to  continue  to  injure,  the  plaintiff  in  his  right  to  accum- 
ulate a  fortune  by  the  sale  of  the  medicine.  •  *  •  Is 
there  anything  so  sacred  about  proprietary  medicines,  or 
those  who  co-operate  in  a  plan  to  further  their  sales  and 
increase  the  profits  of  the  vendor,  that  a  newspaper  man 
shall  be  required  to  cease  publishing  what  he  believes  to 
be  the  truth,  or  cease  to  attack  the  business  methods  of 
medicine  vendors,  when  and  where  he  believes  the  co- 
operating testimonials,  in  furtherance  of  the  scheme  to 
sell  such  medicine  are  sinister  and  not  founded  in  truth? 
I  think  he  may  do  so,  but  within  the  limits  of  the  law 
which  prescribes  penalties,  civil  and  criminal,  for  libelous 
publications." 


Liability  of  Manufacturers  of  Hair  Dye. 

The  Supreme  Court  of  Minnesota  has  affirmed  judg- 
ment for  injury  to  the  scalp  found  to  have  been  pro- 
duced by  harmful  qualities  of  a  hair  dye  which  was  sold 
under  representation  that  the  dye  was  "a  harmless  In- 
stantaneous color  for  all  shades  of  hair  with  one  single 
application."  Plaintiff  claimed  that  the  dye  conUined 
silver  nitrate  In  a  harmful  quantity,  and  was  supported 
by  the  testimony  of  physicians;  a  chemist,  on  the  other 
hand,  stating  that  the  quantity  of  silver  nitrate  used 
by  defendant  in  the  preparation — 3  per  cent. — was  not 
harmful;  and  drug  clerks  testified  that  other  sales  had 
been  made  without  bad  effects  to  the  customers.  But  the 
Supreme  Court  said: 

"This  court  may  be  quite  as  dubious  about  the  harm- 
fulness  of  the  preparation  as  of  Its  virtue  in  keeping  the 
appearance  of  old  age  at  bay,  but  under  the  state  of  the 
evidence  above  outlined,  we  cannot  interfere  with  the 
Jury's  finding  that  defendant's  preparation  was  capable 
of  producing  the  injuries  here  complained  of.  The  testi- 
mony shows  the  scalp  of  a  person  to  be  very  sensitive 
to  irritants,  and  it  Is  well  known  that  some  persons  are 
much  more  susceptible  to  skin  irritation  than  others,  and 
even  as  to  the  same  person  liability  to  skin  Infection 
may  be  much  greater  at  one  time  than  nnother."  (Helen 
Wilson  vs.  Mary  T.  Goldman  Company,  158  Northwestern 
Reporter,  332.) 


Validity  of  Trade-Name. 

The  word  "dry-dip,"  being  purely  a  descriptive  term 
indicating  a  dry  preparation  to  be  used  on  animals  to 
eradicate  vermin,  may  not  be  monopolized  as  a  trade-mark 
by  the  manufacturer  of  such  a  preparation.  And  the 
word  "dridrip"  bears  too  close  a  resemblance  to  the  sale 
term  to  be  subject  to  exclusive  appropriation  In  such 
trade.  (United  States  Circuit  Court  of  Appeals.  Eighth 
Circuit;  Ungles-Hoggette  Manufacturing  Co.  vs.  Farmers' 
Hog  and  Cattle  Powder  Co.;  232  Federal  Reporter,  116.) 


Local  Use  Only  of  a  Trade-Mark  Not  Fully 

Protected. 

A  manufacturer  who  for  several  years  confines  his  trade 
to  one  section  of  the  country  will  not  be  entitled  to  enjoin 
another  from  using  the  same  trade-mark  or  trade-name 
for  goods  in  other  territory  after  the  latter  has  innocently 
adopted  that  mark  or  name  and  it  has  become  well  iden- 
tified in  the  mind  of  the  public  In  such  other  territory  as 
a  badge  of  the  latter's  product.  Apart  from  technical 
trade-mark  rights,  a  manufacturer  is  entitled  to  enjoin  a 
rival  from  putting  up  competing  goods  in  packages  so 
closely  resembling  those  used  by  the  former  that  they 
deceive  or  tend  to  deceive  the  buying  public  as  to  the 
Identity  of  goods  purchased  by  them.  (United  States  Su- 
preme Court,  Hanover  Star  Milling  Company  vs.  Metcalf, 
36  Supreme  Court  Reporter,  357.)  In  a  similar  case,  the 
plaintiff  being  the  same,  an  Injunction  was  denied  by  the 
United  States  Circuit  Court  of  Appeals  several  years  ago. 
(See  the  CiBCtTLAR  for  February,  1914,  page  103.) 


Responsibility  of  Partners. 

In  the  case  of  Hurter  vs.  Larrabee  (112  Northeastern 
Reporter,  613),  the  Massachusetts  Supreme  Judicial 
Court  holds  there  is  no  general  principle  of  partnership 
law  which  renders  one  partner  liable  to  his  associates  for 
his  honest  mistakes  in  handling  firm  affairs.  So  far  as 
losses  result  to  a  firm  from  errors  of  judgment  of  one 
partner  not  amounting  to  fraud,  bad  faith,  or  reckless  dis- 
regard of  his  obligations,  they  must  be  borne  by  the  part- 
nership. Each  partner  owes  to  the  firm  the  duty  of  faith- 
ful service  according  to  the  best  of  his  ability.  But,  in 
the  absence  of  special  agreement,  no  partner  guarantees 
his  own  capacity.  Where  one  assumes  the  duty  of  keep- 
ing the  books,  reasonable  presumptions  are  made  against 
him  when  he  disputes  their  accuracy.  But  when  there  is 
good  faith  throughout,  he  is  not  estopped  to  show  the 
truth  about  the  books,  even  though  he  may  have  been  in- 
efficient. 


Validity  of  Indefinite  Contracts. 

Reaffirming  the  general  rule  of  law  that  a  contract  Js 
unenforceable  when  indefinite  on  an  essential  element  of 
the  agreement,  the  Appellate  Division  of  the  New  York 
Supreme  Court  has  lately  decided  that  one  who  was  em- 
ployed as  a  salesman  at  a  stated  salary  was  not  entitled 
to  recover  on  a  claimed  agreement  by  his  employer  to  pay 
him  a  "reasonable  amount"  from  the  proceeds  of  goods 
manufactured  under  secret  processes,  formulas,  etc.,  fur- 
nished the  employer  by  the  employee.  (Canet  vs  Smith, 
159  New  York  Supplemeent,  593.) 


Sales  to  Retail  Dealers. 

The  Indiana  Appellate  Court,  In  the  case  of  Paxton- 
Eckman  Chemical  Co.  vs.  Mundell  (113  Northeastern  Re- 
porter, 546)  holds  that  statements  made  to  a  retail  dealer 
concerning  the  curative  properties  of  remedies,  to  induce 
him  to  place  an  order  for  a  quantity  of  them,  do  not  af- 
ford grounds  to  hlra  for  rescinding  the  purchase  on  dis- 
covering their  falsity.  If  the  statements  were  merely  in 
the  nature  of  an  opinion,  but  where  a  salesman  makes  a 
false  statement  as  to  a  definite  fact,  such  as  that  experi- 
ments have  been  made  tfnd  established  the  quality  of  the 
article  as  a  preventive  of  disease,  the  dealer  may  either 
claim  damages  for  the  misrepresentation,  or  rescind  his 
purchase  on  that  ground.  But,  since  every  person  able  to 
read  is  presumed  to  know  the  contents  of  a  written  order 
or  contract  signed  by  him,  the  buyer  Is  not  entitled  to 
rely  upon  any  representation  made  by  the  seller  as  to  t.ba 
effect  of  the  writing. 
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Improved  Rank  for  PharmacUts  in  the  Army. 

Dr.  George  F.  Payne,  who  baa,  as  Is  weU  known,  devoted 
much  effort  toward  gaining  better  recognition  of  phar- 
macists in  the  United  States  Government  service,  has  sent 
out  particulars  of  a  recently  enacted  law  which  materially 
advances  the  status  of  pharmacists  in  the  army. 

This  act  changes  the  name  of  the  "Hospital  Corps"  into 
that  of  the  "Medical  Corps  of  the  United  States  Army," 
and  provides  higher  rank  and  better  pay.  There  will  be 
two  additional  higher  grades  and  rank  above  the  present 
one  of  sergeants  first  class.  While  the  act  does  not  give 
a  commission  to  the  pharmacists  of  the  army,  it  does  give 
to  the  highest  grade  practically  the  rank  of  warrant  offi- 
cers, which  is  next  to  that  of  commissions. 

The  act  contains  the  following  provisions: 

The  hospital  corps  will  become  a  part  of  the  medical 
department. 

There  will  be  a  new  rank  of  "master  hospital  8er> 
geants,"  with  ?75  a  month  and  the  allowances  for  food 
and  clothes  of  master  engineers,  senior  grade.  They  shall 
be  appointed  by  the  secretary  of  war  after  a  satisfactory 
examination  in  pharmacy  by  a  board  of  one  or  more  medi- 
cal officers  under  regulations  prescribed  by  the  secretary 
of  war,  and  with  at  least  one  year's  competent  service  as  a 
sergeant  first  class,  and  no  person  shall  be  designated  for 
such  examination  except  by  authority  of  the  surgeon-gen- 
eral. 

There  will  be  a  new  rank  of  "hospital  service,"  with  |65 
a  month  and  the  allowances  for  food  and  clothing  of  mas- 
ter engineers,  junior  grade. 

The  present  sergeants  first  class  will  have  $50  a  month 
and  the  same  allowances  as  sergeants  first  class,  corps  of 
engineers. 

Sergeants  $36,  corporals  $24  and  cooks  $30  will  have  the 
pay  and  allowances  of  like  grades  in  the  corps  of  engi- 
neers. 

Original  enlistments  for  the  medical  department  shall 
be  made  in  the  grade  of  privates,  $15  and  allowances ; 
privates,  first  class,  $18  and  allowances.  They  shall  he 
eligible  for  additional  pay  as  follows: 

As   dispensary   assistant $2  a  month. 

As  nurse   $3  a  month. 

As  surgical  assistant $5  a  month. 

The  total  percentage  of  all  enlisted  men  in  the  medical 
department  shall  not  exceed  5  per  cent,  of  the  total  en- 
listed army,  and  the  grades  shall  not  exceed: 

Master  hospital  sergeants,  %  of  1  per  cent,  of  the  above 
5  per  cent. 

Hospital  sergeants,  %  of  1  per  cent,  of  the  above  5  per 
cent. 

Sergeants,  first  class,  7  per  cent,  of  the  above  5  per  cent. 

Sergeants,  11  per  cent,  of  the  above  5  per  cent. 

Corporals,  5  per  cent,  of  the  above  5  per  cent. 

Cooks,  6  per  cent,  of  the  above  5  per  cent. 

The  peace  basis  is  175,000  enlisted  men;  not  counting 
certain  units,  this  will  be  about:  Forty-three  master  hos- 
pital sergeants;  43  hospital  sergeants;  612  sergeants,  first 
class;  1162  sergeants;  and  525  cooks. 

In  the  enlargement  of  the  army  to  175,000  there  will  be 
86  of  the  two  new  ranks,  or  more,  if  the  army  shall  be 
larger. 


Prohibition  of  Saccharin. 

The  Court  of  Special  Sessions  of  the  City  of  New  Yor* 
has  by  a  vote  of  two  to  one  upheld  the  Board  of  Health 
regulation  prohibiting  the  use  of  saccharin  in  food  prod- 
ucts, etc. 

Justice  Russell,  writing  the  decision,  said  In  part: 

"The  testimony  in  this  case  is  very  voluminous  and 
covers  about  447  pages  of  stenographic  minutes.  Eighteen 
witnesses  were  examined  at  length,  several  of  whom  are 
world-famed  scientists  and  eminent  In  the  medical  pro- 
fession as  food  experts.  This  record,  at  least,  shows  that 
there  is  a  difference  of  opinion  among  those  best  qualified 
to  Judge  respecting  saccharin  and  on  the  question  of  ex- 
cluding saccharin  from  foods. 

"We  conclude  that  section  63  of  the  Sanitary  Code  and 
the  resolution  of  the  Board  of  Health  to  the  effect  that 
foods  containing  saccharin  be  deemed  adulterated  were 
enacted  and  passed  in  good  faith  to  promote  the  general 
welfare  and  safeguard  the  public  health;  that  they  were 
so  passed  in  pursuance  of  a  reasonable  exercise  of  the 
police  power,  and  that  they  are  not  obnoxious  in  any  re- 


spect to  the  provisions  of  the  Conatitution  of  the  United 
States  or  the  Constitution  of  the  State  of  New  York. 
The  motiona  made  on  behalf  of  defendant  to  dismiss  the 
complaint  and  in  arrest  of  judgment  are  denied.  The  de- 
fendant Is  adjudged  guilty." 

An  appeal  has  been  taken. 

The  test  case  on  the  proprietary  medicine  ordinance 
will  not  be  reached  by  the  Appellate  Court  until  October. 


Harrison   Law  Found   Non-Applicable  to 
Novocain. 

It  was  recently  determined  by  a  jury  in  the  United 
States  Court,  before  Judge  William  I.  Grubb,  that  novo- 
cain did  not  come  within  the  prohibitory  provisions  of 
the  Harrison  law,  in  that  it  was  not  a  derivative  or  com- 
pound of  opium  or  coca  leaves. 

Under  a  ruling  of  the  Treasury  Department  that  any 
synthetic  substitute  for  cocaine  was  taxable  under  the 
Harrison  act,  the  Farbwerke-Hoechst  Company  paid,  un- 
der protest,  to  the  Collector  of  Internal  Revenue  the  tax 
required  by  the  act  and  then  brought  an  action  for  recov- 
ery, claiming  that  novocain,  holocaln,  orthoform  and  an- 
esthesin  were  not  derivatives  of  coca  leaves  or  opium, 
and  that  they  contained  no  cocaine  and  no  habit-forming 
drugs. 


Germozone   Ruling. 

The  director  of  the  agricultural  experiment  station  at 
Manhattan,  Kan.,  acting  under  the  authority  vested  in 
him  by  the  Kansas  live-stock-remedy  law,  rules  that 
germozone,  is  not  exempt  under  that  law,  and  that  it 
must  be  registered,  labeled,  and  stamped  accordingly. 

Any  germozone  on  hand  June  30th,  1916,  should  be  so 
stamped  as  to  show  that  fact. 


Effect  of  Buyer's  Order  for  Goods. 

In  a  suit  to  recover  the  price  of  medicines  shipped  to  a 
customer,  the  Springfield,  Mo.,  Court  of  Appeals  has  de- 
cided that  the  trial  court  committed  error  in  permitting 
the  buyer  to  testify  that  he  did  not  order  the  full  amount 
of  goods  called  for  by  the  order  signed  by  him,  in  the  ab- 
sence of  any  claim  on  his  part  that  he  was  fraudulently  in- 
duced to  sign  the  order  without  knowing  what  it  called 
for.  But,  on  the  other  hand,  the  court  holds  that  a  buyer 
can  countermand  an  order  for  goods  taken  by  a  traveling 
salesman,  subject  to  the  seller's  approval,  at  any  time  be- 
fore the  order  is  actually  accepted;  and  that  it  may  be 
found  that  an  order  has  been  countermanded  in  due  time 
when  it  appears  that  the  letter  of  countermand  was 
mailed  the  same  day  as  the  order,  and  that,  in  due  course 
of  the  mails,  it  should  have  reached  the  seller  before  the 
goods  were  shipped.  (Senaca  Company  vs.  Elli.sen,  184 
Southwestern  Reporter,  1177.) 


Waiver  of  Rights  Under  Bulk  Sales  Law. 

A  creditor  of  a  retail  druggist  waived  any  rights  un- 
der the  bulk  sales  law,  of  Oregon,  as  against  the  drug- 
gist's successor  in  business,  by  permitting  two  years  to 
elapse  before  asserting  non-compliance  with  the  pro- 
visions of  the  law  requiring  the  statement  of  creditors 
furnished  by  a  seller  of  a  stock  of  goods  to  the  purchaser 
to  be  verified  by  oath,  and  requiring  the  statement  to  be 
furnished  at  least  five  days  before  sale  of  the  stock.  -This 
conclusion  is  specially  required  by  the  fact  that  the  cred- 
itor was  notified  of  the  intended  sale,  and,  in  effect,  con- 
sented thereto  by  stating  that  he  would  look  to  the  seller 
of  the  store  for  payment.  (Oregon  Supreme  Court,  Rice 
vs.  West,  157  Pacific  Reporter,  1105.) 


Husbsoid's  Liability  for  Wife's  Purchases. 

In  the  case  of  Noel  vs.  O'Neill  (97  Atlantic  Reporter, 
513),  the  Maryland  Court  of  Appeals  has  decided  that  a 
husband  is  liable  for  goods  sold  to  his  wife  on  his  credit, 
and  with  his  assent,  express  or  implied,  and  she  has  im- 
plied authority  to  pledge  his  credit  for  necessaries  of 
life.  But  he  is  not  liable  for  goods  sold  on  her  personal 
credit,  although  he  may  have  known  of  and  assented  to 
the  purchase. 
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New  York  Pharmaceutical  Conference. 

A  meeting  of  the  New  York  Pharmaceutical  Conference 
was  held  in  the  New  Yorls  College  of  Pharmacy,  July 
10th,  to  consider  some  complaints  concerning  the  action 
of  the  police  regarding  Sunday  sales.  None  of  the  com- 
plainants appeared  at  the  meeting  and  it  was  deemed 
best  to  await  further  developments, 

Dr,  Anderson  expressed  the  opinion  that  the  State  nar- 
cotic commission  provided  for  by  the  last  Legislature 
would  probably  be  pleased  to  obtain  information  on  legiti- 
mate dispensing  and  unlawful  peddling  of  narcotics,  which 
could  not  fall  to  prove  of  material  assistance  in  the  draft- 
ing of  a  measure  with  which  to  close  all  loopholes  to 
evaders  of  the  present  narcotic  laws.  His  suggestion 
was  promptly  endorsed. 

It  was  pointed  out,  however,  that  the  conference's  offer 
of  assistance  could  not  be  accepted  immediately  by  the 
State  narcotic  commission,  as  all  five  members  of  that 
body  had  not  yet  been  appointed,  only  three  members, 
from  the  Assembly,  having  been  named  to  date,  while  two 
additional  members,  from  the  Senate,  remain  to  be  desig- 
nated. 


Bronx  County  Association. 

The  Bronx  County  Pharmaceutical  Association  held  a 
meeting  June  22d. 

The  principal  subjects  discussed  were  reports  from  the 
trade  committee  and  the  propaganda  committee. 

The  former  told  of  success  in  organizing  some  sections 
in  the  Bronx  where  merciless  price-cutting  and  various 
other  unethical  devices  had  been  employed  by  competing 
druggists.  A  meeting  was  arranged  by  the  committee, 
and  enemies  became  friends,  prices  were  agreed  upon, 
and  commercial  peace  was  re-established  in  that  section. 
This  was  considered  a  great  achievement. 

The  propaganda  committee  reported  the  organization  of 
the  Bronx  into  districts,  with  a  captain  in  each  district 
to  supervise  the  work.  It  Is  intended  to  push  this  work 
on  an  extensive  scale  to  include  efforts  to  educate  the 
public  to  the  fact  that  the  proper  place  to  buy  drugs  is 
in  a  drug  store. 

The  name  of  the  druggists  supporting  this  movement 
will  appear  on  the  circular,  and  the  initial  cost  has  been 
placed  at  |5  for  a  year's  propaganda  work. 


Wood    Alcohol    Varnish    Not   to  Be   Employed 
in  Beer  Vats  in   New  York. 

Following  the  death  of  two  men  In  this  city  who  had 
been  treating  the  interior  of  beer  vaU  with  a  varnish  con- 
taining wood  alcohol,  and  the  serious  illness  followed  by 
a  partial  loss  of  sight  of  a  third,  the  health  authorities 
requested  the  New  York  brewers  to  put  a  stop  to  the 
practice. 

An  association  made  up  of  thirty-seven  brewers  of  this 
city  and  nine  In  New  Jersey  thereupon  adopted  resolu- 
tions prohibiting  the  use  of  wood  alcohol  in  varnishing 
vatfl  in  their  plants. 

Lowell  Druggists'  Picnic. 

Any  person  who  thinks  It  is  impossible  for  druggists  to 
close  up  shop  and  have  a  good  time  should  have  spent 
the  day  with  the  dnigglsts  of  Lowell.  Mass.,  July  13th. 
At  10  o'clock  in  the  morning  the  front  doors  of  the  drug 
stores  all  over  the  city  were  closed  for  the  day.  and  every- 
one, from  the  boss  down  to  the  errand  hoy,  adjourned  to 
the  sea  shore  and  thought  no  more  of  pills  and  plasters 
iinlll  the  following  morning. 

We  are  pleased  to  learn  of  this  outing  and  hope  that  It 
may  point  out  the  way  for  other  hard  working  druggists 
to  gel  out  and  "get  some  air." 


Possible  Shortage  in   Native  Botanical  Drugs. 

.Advlres  from  North  Carolina  flood  districts,  where  $10,- 
iifiii  i}00  worth  of  property  and  eleven  lives  were  lost  on 

1  oiint  of  the  most  terrlflc  flood  conditions  ever  known 
i'l  AKhevllle  and  vicinity,  are  to  the  effort  that  as  a  large 
I  !.. portion  of  American  botanical  drugs  are  grown  In  Bun- 

i.miie  roiinty,  .North  Carolina,  a  considerable  shortage  In 
thf-Ht'  [iro'iurtH  may  be  felt  this  coming  season.  Many  of 
them  are  grown  In  the  lowlands,  and  It  is  Stated  that  the 
roots  have  been  washed  away. 


.1.    LEON    LASCOFF. 

Commanding   General  of   the 

Old     Guard     in     New     York 

Pharmacy. 


The  "Old  Guard"  in  New  York  Pharmacy. 

Doubtless  many  Cie«  i  i.ak  readers  are  aware  that  the 
members  of  the  present  New  York  Board  of  Pharmacy 
and  all  previous  boards  in  this  State  have  an  organi- 
zation known  as  "the  Old 
Guard  in  Pharmacy.''  The 
idea  back  of  this  organ- 
ization came  from  the  fer- 
tile brain  of  William 
Muir,  a  former  member, 
and  a  great  enthusiast  In 
all  phases  of  pharmacy. 
The  organization  was  ef- 
fected at  one  of  the  Sara- 
toga meetings  of  the  State 
association,  and  an  annual 
dinner  has  been  held  each 
year  since. 

At  the  Richfield  Springs 
meeting  this  year  the  cus- 
tom   of   meeting    and    din- 
ing  was    continued,    there 
being       present       sixteen 
members       and       their 
guests,     the     latter     being 
William     H.     Rogers     and 
his  son    Fred,   of    Middle- 
town,  and  Frank  Richard- 
son,   of    Cambridge.    Prof. 
\.  B.  Husted  presided,  and  was  succeeded  by  J.  Leon  Las- 
loff  as  commanding  general.    Adjutant  Willis  G.  Gregory 
was  re-elected.  , 

'  *  '  ; :  'iij 

Medico-Chirurglcal  College. 

At  the  graduating  exercises  of  the  Medico-Chirurglcal 
College  of  Philadelphia,  degrees  were  conferred  upon  the 
following: 

As  graduates  In  pharmacy—Horace  R.  Aarons.  Aristides  M. 
.\libertl,  Abraham  Arrow,  Harry  .f.  Bailen.  Kdwin  M.  Blitz, 
13.  B.  B.  Buchana«i,  Albert  Bunin.  Samuel  A.  Cohen.*  William 
.1.  Conlen,  Albert  D.  Cooley.  Robert  C.  Dlx,  Saul  Bntine.  James 
-•■1.  Evans,  Simon  K.  FInkelsteint  Nathan  Gadol.  Harry  Gcrtz,. 
Abraham  K.  Gooafrieiid.'t  Abraham  Green.  Charles  A.  Green- 
stone, Robert  H.  Handforth,  Leopold  E.  Helfand.'  Benjamin 
H.  Horen,t  Charles  W.  Hornby,«t  Albert  L.  Ik.an,  Earl  Keen, 
Caleb  L.  Killian,  Jr.,  Albert  L.  Kramer.t  Edward  J.  LeKarz, 
Walter  R.  McClanen,  William  O.  Meese,t  Daniel  B.  Nagle,* 
.Mien  V.  Nichols,  Morris  Ortzman,  Angelo  Perez  y  Perez.* 
Michael  Plntzok,  David  L.  Quickel,  Lester  F.  Raabe.*  Alfred 
O.  Redner,  Richard  H.  Roeers.  D.  E.  Rosenberger,  .Samuel 
Rotberg,  Herman  H.  Sehaiibacher,  Aaron  Slmkln,  Jay  A. 
Smith,  William  M.  Smith.  Frank  Steffin,  Edward  E.  Slcphon- 
son,  Graff  S.  Stewart,  Claude  H.  Umlauf,  Charles  L.  Wall. 
Edwin  L.  Williams,  Fred  J.  Williams,  Raymond  Williams,  and 
Benjamin  8.  Zipln. 

As  pharmaceutic  chemists -Harry  J.  Andes,  Arthur  H.  .^r- 
bogast,  Chester  A.  Gates.  Carl  J.  Gebhardtsbauer.  Jr.,  Ellery 
H.  Harvey,  Paul  V.  Houser,  Ph.  G.,  I^ouis  O.  Littleton.  George 
A.  Reltz.  p.  Sc,  Nathan  .■V.  Simpson,  Ph.  G.,  Horace  T.  Sipler, 
Alfred  B.  Slellwagon.  Ph.  O..  and  Juan  A.  Vincenty. 

As  doctor  of  pharmacy— Henry  L,  Somers,  Ph.  C. 

•Not  of  8gi".    tliisufflRlent  drufr  store  e.xperlence. 


National  College  of  Pharmacy. 

At  the  annual  commencement  of  George  Washington 
University  the  degree  of  doctor  In  pharmacy  was  granted 
to  the  following  candidates  from  the  National  College  of 
Pharmacy  (affiliated  with  the  university): 

Howard  L.  Arnold,  of  Virginia;  Alfred  Blumherg.  of  Mon- 
•ana;  John  T.  Colahan,  of  Maryland:  Thom.is  Francis  nona- 
hne.  of  the  District  of  Columbia;  James  Waltei-  Pudlev.  of  the 
Plstrlct  of  Columbia;  James  Albert  Fink,  of  the  District  of 
Columbia;  John  M.  Gaines,  of  Virginia:  James  W.  Kelly,  of 
\  Irglnia:  Ralph  R.  Klef<r.  of  Pennsylvania:  Llco  B.  Leon, 
of  Cuba:  George  C.  MinlrU.  of  I'ennsylvanla;  Archie  C.  Paint- 
er, of  the  District  r)f  Columbia;  Albert  A.  Riley,  of  Ohio- 
Clyde  K.  Snider,  of  Kans.is;  and  Clyde  G.  Williams  of  Pern- 
■ylvanla. 


College  of  Jersey  City. 

At  the  graduating  exercises  of  the  College  of  Jersey 
City  classes  were  graduated  In  pharmacy  and  In  dentistry. 
The  graduates  In  pharmacy  were  William  P.  Bohme.  of 
Jersey  City,  and  David  Tlschler,  of  New  York.  The  first- 
named  recflvpd  the  sliver  medal  and  the  latter  the  gold 
medal. 
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Conference    of    Faculties. 

At  tbe  meeting  of  the  American  Conference  of  Pbama- 
ceutical  Faculties  to  be  held  at  Pblladelpbia,  August  3l8t 
to  September  2d,  reports  are  expected  from  the  following 
committees: 

1.  On  hlKber  •ducattonal  standards,  to  work  with  aimtlar 
commiltveB  from  the  America*)  Pliajniaceutlcal  Aasoclatlon, 
National  Association  of  Boards  u(  Phurmncy,  National  Asso- 
ciation of  Retail  Druggists,  and  State  associations— Lyman, 
McOin,  and  LAWall. 

2.  On  the  federation  of  all  pharmaceutical  associations— 
Mynson,  Kuever,  and  Anderson. 

3.  To  study  the  advisability  of  establishing  two  classes  of 
conference  membership — Rusby,   Koch,   and  Whelpley. 

4.  To  duclde  whether  the  conference  shall  remain  a  con- 
ference or  become  an  association  of  faculties  and  administra- 
tive oftlcers— Remlntrtun,  Hynson  and  Kremeis. 

5.  On  tacultles— classification  of  teaching  staffs— Schlotter- 
beck,  Dlekman,  and  Snow. 

6.  Oil  uniformity  of  student  records,  such  as  matriculation 
blanks,  advanced  standing,  cards,  etc.— Newcomb,  Alpers,  and 
Jordan. 

7.  Oi;  curriculum— Bradley,  Kaufman,  and  C.  B.  Casparl. 

8.  On  alumni— Whelpley,  Sturmer,  and  Huesled. 

9.  Oji  relations  of  pharmacy  colleges  with  other  profes- 
sional schools- Dlekman,   Stevens,  and  Linton. 

iO.  Oi.  rtlatlons  of  the  colleges  with  the  boards— Gregory, 
Alpers,  and  Asher. 

11.  Oil  uniform  college  bulletins— Asher,  Dye,  and  Ilaven- 
hlil. 

12.  On  prerequisite  argruments— Day,  Ruddlman,  and  Schlot- 
tirbeck. 

.  13.  On  dennitlon  of  a  proprietary  medicine— Heal,  Sayre,  and 
Charles  Casparl,  Jr. 

14.  On  rLlatlons  of  medicine  and  pharmacy— Long,  Huested, 
and  Green. 

16.    On  teaching  methods— Bolembaugh,  La  Pierre,  and  Rusby. 

16.  On  joint  e.samlnatlon  questions — enlarged — Kraemer,  Jor- 
da«i,   Kyiison,  Anderson,   Kagy   and  Dye. 

17.  On  the  salaries  of  teachers  in  colleges  of  pharmacy— 
Husby,  Patterson,  and  Stevens. 

There  are  forty-two  colleges  of  pharmacy  holding  mem- 
bership in  this  organization.  According  to  the  State  of 
New  York  Education  Department  there  are  seventy-six 
colleges  of  pharmacy  in  the  United  States,  wholly  or 
partly  "recognized"  by  that  department. 


Excursion  Rates  to  Atlantic  City. 

Thomas  F.  Main,  166  Chambers  street,  New  York,  chair- 
man of  the  American  Pharmaceutical  Association's  com- 
mittee on  transportation,  announces  that  although  no  spe- 
cial railroad  rates  for  the  meeting  of  the  association  to 
be  held  at  Atlantic  City,  September  5th  to  9th  could  he 
obtained,  the  summer  tourists'  rates  would  he  in  operar 
tlon  at  the  time  of  the  meeting.  Particulars  as  to  -what 
these  rates  are  may  be  obtained  from  railroad  agents 
generally. 

Roughly  speaking,  round-trip  tickets  to  Atlantic  City 
may  be  purchased  at  the  figures  named  below,  there  being 
a  variation  from  these  figures  depending  upon  route  and 
the  kind  of  accommodations  chosen:  Portland,  Me.,  $22; 
Boston,  116.50;  New  York,  J6;  Cleveland,  $24;  Cincin- 
nati, $29  •  Chicago,  $35;  St.  Louis,  $37;  New  Orleans,  $53; 
Atlanta,  t37;  Minneapolis  and  St.  Paul,  $53.50;  California 
"common  points,"  $111.  Liberal  stop-over  privileges  are 
allowed  on  these  tickets,  most  tickets  from  the  West  and 
the  Southwest  providing  for  a  stop-over  at  Washington. 
Excursion  tickets  to  New  York  may  also  be  bought,  and 
then  a  side  trip  to  Atlantic  City  be  made. 


An  Invitation  to  Women  to  Go  to  Atlantic  City. 

A  cordial  Invitation  is  extended  by  Mrs.  G.  D.  Timmons, 
chairman,  to  all  women  interested  in  the  American  Phar- 
maceutical Association,  to  attend  the  sessiotis  of  the  wom- 
en's section  to  be  held  at  Atlantic  City  during  the  meet- 
ing of  the  national  convention  the  first  week  in  Septem- 
ber. 

Interesting  programs  are  being  planned  by  the  execu- 
tive committee.  An  informal  reception  will  be  held  at 
the  first  session. 


Pharmacists  Needed  in  the  Army. 

The  surgeon-general  of  the  United  States  Army  an- 
nounces that  the  medical  department  is  greatly  in  need 
of  recruits  with  pharmaceutical  training.  The  recruit 
would  have  to  enlist  as  a  private,  but  It  is  assumed  that 
advancement  to  the  rank  of  sergeant  would  be  rapid. 


Nashville  Branch  CdtUufers  Poison  Antidotes. 

The  regular  monthly  meeting  of  the  Nashville  branch  of 
the  American  Pharmaceutical  Association  was  held  in 
joint  session  with  the  Nashville  Drug  Club  Thursday 
afternoon,  June  15th,  D.  J,  Nuhn  in  the  chair. 

Treasurer  D.  S.  Sanders  made  an  encouraging  report  of 
the  condition  of  the  club,  after  which  William  R.  White 
reviewed  a  recent  article  by  M.  I.  Wllbert  entitled  "Fal- 
lacies of  Phenol,"  in  which  he  maintained  that  alcohol  is 
not  an  internal  antidote  to  phenol,  but  tends  to  increase 
Its  poisonous  action  rather  than  retard  it.  Thia  was  char- 
acterized as  an  important  piece  of  information,  as  it  was 
contrary  to  the  accepted  opinion  that  alcohol  is  the  most 
reliable  antidote  known.  Druggists  were  urged  to  keep 
posted  on  the  antidotes  for  common  poisons,  since  their 
knowledge  is  sometimes  the  means  of  saving  human  lives. 

A  resolution  was  passed  commending  the  action  of  Spur- 
lock  Neal  Company  in  publishing  a  full  page  advertise- 
ment in  a  local  dally  paper  advising  the  public  to  blame 
the  war  for  the  high  prices  of  drugs  and  not  the  druggist. 

Notice  was  given  the  members  that  July  1st  was  the 
time  to  renew  their  alcohol  and  tobacco  licenses,  also 
their  narcotic  and  board  of  pharmacy  registrations. 


German  Submarine  Runs  Blockade. 

On  Sunday  night,  July  9th,  the  German  submarine, 
•"Deutschland,"  of  Bremen,  crept  Into  the  port  of  Baltimore 
with  280  tons  of  dyestuffs,  drugs  and  other  merchandise 
valued  at  more  than  $1,000,000,  The  "Deutschland"  is  the 
first  submarine  blockade  runner  of  any  war. 

The  dyes,  principally  reds  and  blues,  with  some  oranges, 
yellows  and  greens,  are  highly  concentrated,  and  are 
•worth  at  least  five  times  as  much  as  the  same  bulk  in 
"ante-bellum"  days. 

It  is  not  generally  known  to  whom  the  bulk  of  the  dyes 
will  go,  as  the  entire  cargo  was  consigned  "to  order" 
and  has  been  placed  in  bonded  warehouses  for  later  de- 
livery. It  is  emphatically  denied  that  any  of  the  dyes 
■will  go  to  the  United  States  Government  for  use  In  stamp 
and  paper  money  printing. 

It  is  not  likely  that  the  market  price  of  these  goods 
will  be  greatly  affected  by  this  shipment,  as  the  demand 
far  exceeds  the  available  supply. 

It  la  claimed  that  a  whole  fieet  of  these  vessels  is  being 
built  at  Kiel,  and  if  they  are  successful  in  running  the 
blockade  we  may  hope  to  see  prices  lowered  and  the  dye 
industry  restored  to  a  semblance  of  Its  normal  condition. 


German  Apothecaries  to  Go  to  Atlantic  City. 

Those  members  of  the  New  York  German  Apothecaries' 
Society  who  failed  to  take  advantage  of  the  arrangements 
made  by  their  committee  for  an  outing  on  July  6th  will 
soon  have  another  opportunity  to  enjoy  an  excursion  to 
the  Jersey  Coast.  The  American  Pharmaceutical  Associa- 
tion, of  which  one  of  their  members  is  president,  will 
hold  its  sixty-fourth  annual  meeting  at  Atlantic  City  Sep- 
tember 5th  to  9th,  and  it  is  hoped  that  the  society  will 
turn  out  In  full  force,  not  only  as  a  compliment  to  Presi- 
dent William  C.  Alpers,  but  for  the  benefit  and  pleasure 
they  will  get  from  the  trip  and  the  service  they  can  ren- 
der to  pharmacy  by  their  presence  at  one  of  its  principal 
meetings. 


Colorado  University. 

At  the  commencement  exercises  of  the  Utiiversity  of 
Colorado,  the  degree  of  pharmaceutical  chemist  was  con- 
ferred upon: 

Agnes  Bechmann,  of  Creede;  Mattie  Dean,  of  Boulder;  Wal- 
ter Fedde,  of  Fowler;  and  Walter  Law,  of  Julesburg. 

The  degree  of  bachelor  of  science  in  pharmacy  was  re- 
ceived by  Charles  Welles  and  George  Mallory,  both  of 
Boulder. 


Dr.  H.  A.  Brown  Dunning  has  been  a  member  of  the 
firm  of  Hynson,  Westcott  &  Co.,  of  Baltimore,  for  three 
years.  Lately  the  firm  name  was  changed  to  Hynson, 
Westcott  &  Dunning.  This  firm  conducts  two  high-class 
prescription  pharmacies  In  the  Monumental  City. 
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STATE  ASSOCIATION  MEETINGS 


Alabama  Association. 

At  Gadsden,  on  June  21st  and  22d,  the  Alabama  Pharma- 
ceutical Association  held  Its  thirty-fifth  annual  meeting. 

The  association  was  welcomed  by  Mayor  Bellenger,  S. 
A.  Williams  responding. 

President  Scarborough,  in  the  annual  address  called  at- 
tention to  the  exacting  conditions  of  pharmacy  and  to  the 
value  of  united  effort  for  their  Improvement.  He  depre- 
cated over-legislation;  endorsed  the  Stephens  bill;  asked 
support  for  the  American  Pharmaceutical  Association; 
suggested  a  committee  on  publicity;  the  formation  of  a 
ladles'  auxiliary;  and  urged  taking  more  interest  in  the 
association. 

The  Harrison  law  was  explained  by  Dr.  James,  a  federal 
agent  employed  in  the  enforcement  of  this  law.  A  mem- 
ber who  had  given  the  law  much  study,  said  that  the  fact 
that  prescriptions  calling  for  narcotics  were  required  to 
be  dated  did  not  come  to  his  attention  until  two  druggists 
in  his  town  were  fined  $25  each  for  overlooking  this. 

J.  A.  Edwards  made  an  address  on  "Credits  and  Book- 
keeping,"' giving  some  of  his  experiences. 

S.  A.  Williams  spoke  on  "Side  Lines." 

A.  P.  Rogers  discussed  prescription  pricing.  "The  drugs 
used  had  so  advanced  in  cost  that  prescriptions  should  be 
advanced  50  per  cent.,  he  thought.  That  the  prescription 
department  Is  the  least  profitable  part  of  a  drug  store,  and 
that  It  Is  absolutely  necessary  for  a  raying  drug  store  to 


\V.    E.    BLSOHAM. 


p.    J.    GAKVAN. 


I.'ram*'   secretary  of  the  Ala-  First  elected   secretary  of   the 

i.ama      anHociatlon      the      year  Connecticut       association       In 

-Matty   Joined   the   Giants— and  1912  and  at  last  accounts  was 

■till  on   the  Job.  still   going   strong. 

carry  side  lines  was  the  consensus  of  opinion  expressed 
In  a  free  discussion.  When  President  Scarborough  asked 
all  who  were  making  money  out  of  their  prescription  de- 
partment to  indicate  the  fact,  only  four  or  five  hands  went 
up.  The  lack  of  profit  on  what  was  once  the  biggest  part 
of  a  druggists  business  was  credited  to  the  high  price  of 
drugs  since  the  opening  of  the  war,  price  cutting,  the 
large  amount  of  money  tied  up  in  drugs  for  which  there  is 
very  Infrequent  call,  and.  in  some  sections,  bad  business 
conditions.  When  the  president  asked  how  many  were 
making  money  on  their  soda  business,  the  response  was 
•ut  slightly  greater  than  In  the  previous  case. 

.Mr.  Williams,  when  asked  what  he  considered  the  most 
vital  thing  to  success  In  a  drug  store,  responded  that  he 
•  '.""I'lered  quality  and  service,  but  especially  service,  the 
-  that  made  the  most  Impression  on  the  minds  of 
iiiers.  His  store  formerly  put  prescriptions  above 
everything  else,  and  still  advertises  this  line,  but  he  finds 
no  profits  in  prescriptions.  He  makes  his  proflu  on  side 
lines. 

The  giving  of  a  commission  on  gross  sales  to  clerks  w«s 
•^Md,  and  generally  opposed.     Most  of  the  members 
ired  to  think  that  when  an  honest  man  was  employed 
Hs    lork  he  would  Mil  Just  as  much  on  salary  as  on  com- 
mission. 


A  discussion  of  credit  developed  the  fact  that  credit  is 
considered  an  essential  to  the  business,  but  most  of  those 
who  discussed  the  matter  said  they  watched  their  accounts 
closely  and  their  losses  were  very  small.  There  was  a  dif- 
ference of  opinion  as  to  how  long  an  account  should  be  al- 
lowed to  run. 

A  committee  appointed  to  consider  the  president's  ad- 
dress concurred  in  the  suggestion  that  a  publicity  commit- 
tee be  appointed  whose  chief  duty  would  be  to  distribute 
information  among  the  members,  and  recommended  that 
the  incoming  president  name  a  committee  of  five  for  the 
purpose.  The  suggestion  of  the  president  that  a  ladies' 
auxiliary  be  organized  as  soon  as  there  is  sufficient  at- 
dance  of  ladies  at  the  meetings  to  warrant  It  was  also 
concurred  in. 

Officers  for  the  ensuing  year  were  elected  as  follows: 
President,  W.  S.  Vance,  of  Gadsden;  vice-presidents,  W.  N 
Varnon.  of  Selma,  and  C.  R.  Walker,  of  Ensley;  treasurer! 
S.  L.  Toomer,  of  Auburn;  secretary,  W.  E.  Bingham,  of 
Tuscaloosa. 

Tuscaloosa  was  selected  as  the  place  for  the  next  annual 
meeting,  which  is  to  be  held  the  third  Wednesday  in  June. 
1917. 


Colorado  Association. 

The  twenty-seventh  annual  convention  of  the  Colorado 
Pharmacal  Association  was  held  at  Estes  Park,  July  20th 
to  23d. 

Pnesident  Wilson  In  his  annual  address  touched  briefly 
upon  such  important  subjects  as  the  upward  trend  of  drug 
prices,  the  need  of  new  patent  laws,  the  effect  of  State- 
wide prohibition  upon  pharmacists,  the  narcotic  law  and 
price  maintenance. 

The  committee  on  legislation  announced  that  it  was 
making  every  effort  to  secure  an  exact  definition  of  alco- 
hol and  the  status  of  this  substance  as  regards  pharma- 
ceutical preparations.  Efforts  were  also  being  made  to 
secure  for  the  board  of  pharmacy  more  power  in  the  en- 
forcement of  the  pharmacy  law;  and  the  subject  of  recip- 
rocal registration  was  discussed  pro  and  con  The  asso- 
ciation declared  itself  to  be  in  favor  of  the  Stephens- 
Ashurst  bill,  and  also  the  Paige  bill,  tending  to  a  reforma- 
tion of  our  patent  laws. 

Many  interesting  papers  were  read  and  discussed  and 
the  entertainment  committee  provided  auto  rides,  dances, 
and  dinners. 

The  following  officers  were  elected  to  serve  for  the  en- 
suing year:  President,  Fred  C.  Heverly,  of  Ix)ngmont; 
vice-presidents,  Thomas  C.  Coltman,  of  La  Junta,  and  C. 
Van  Zandt,  of  Denver;  secretary,  Charles  J.  Clayton,  of 
Denver;  treasurer,  C.  D.  Smith,  of  Grand  Junction;  and 
historian,  D.  C.  Taylor,  of  Pueblo. 

L.  Wilson,  of  Denver;  G.  R.  Lewis,  of  Cripple  Creek; 
William  F.  Thebus,  of  Denvei";  E.  O.  Fine,  of  Boulder; 
and  H.  B.  SeCheverell,  of  Denve'r,  were  nominated  as  can- 
didates for  the  board  of  pharmacy. 

E.  G.  Fine  and  H.  B.  SeCheverell  were  elected  delegates 
to  the  meeting  of  the  American  PharuKiceutlcal  Associa- 
tion, to  be  held  at  Atlantic  City  the  first  week  in  Sep- 
tember, and  L.  Wilson  was  elected  to  represent  the  asso- 
ciation at  the  meeting  of  the  National  Association  of  Re- 
tail Druggists  to  be  held  at  Indianapolis  September  18th 
to  22d. 

The  time  and  place  for  holding  the  next  meeting  will  be 
chosen  by  the  executive  committee. 


Connecticut  Association. 

The  fortieth  annual  convention  of  the  Connecticut  Phar- 
maceutical Association  was  held  at  Morris  Cove,  New 
Haven,  June  2l8t  and  22d,  with  a  large  attendance. 

The  following  officers  were  elected  for  the  ensuing  year: 
President,  M.  Frank  Hope,  of  New  Haven;  vice-presi- 
dents. C,  8.  Ramsey,  of  New  Britain,  and  E.  F.  Nolan,  of 
Torrlngtoh;  and  secretary  and  treasurer,  P.  J.  Garvin,  of 
Bethel. 
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Florida  Association. 

The  thirteenth  annual  meeting  of  the  Florida  Pharma- 
ceutical Aasociation  was  held  at  Tampa,  June  21st  to  23d. 

President  Taylor,  in  his  annual  address,  called  attention 
to  the  large  increase  in  the  membership  of  the  associa- 
tion, more  than  one-half  of  the  pharmaclsta  of  the  State 
being  on  the  roll;  and  he  urged  renewed  effort  to  se- 
cure all  of  them.  He  referred  to  the  price-changes  brought 
about  by  the  war  and  of  the  importance  of  action  to  elu- 
cate  the  public  as  to  these  changes.  By  the  operation  of 
the  Harrison  law,  the  consumption  of  narcotics  in  the  State 
had  been  reduced  nearly  75  per  cent.  Violations  of  the  law 
had  not  occurred  among  legitimate  drug?,ists    '^"*  -subHv 
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nated  to  succeed  E.  Berber  on  piomi.«e.s     a     |)rogiesslve     ad- 
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among  a  class  of  men  who  have  no  connection  with  the 
drug  business — ofttlmee  among  men  who  by  some  means 
had  obtained  a  certificate  to  practice  medicine,  and 
through  a  weakness  in  the  pharmacy  law  had  been  able 
to  g  et  a  druggist's  license,  also  men  who  had  no  con- 
science. He  urged  the  necessity  of  co-operation  in  the  en- 
forcement of  the  law  In  every  way  possible.  Speaking  on 
the  question  of  responsibility,  he  maintained  that  there 
ever  had  been  a  large  and  growing  number  of  druggists 
the  dominating  Ideals  of  whose  lives  were  as  fine  as  one 
«ould  desire,  and  each  in  his  own  -way  and  according  to  his 
own  light,  was  helping  make  the  world  better,  and  the 
•conditions  of  life  easier,  and  life  Itself  more  profitable 
and  pleasant  for  every  man.  "This  conviction  became 
mine,''  he  said,  "after  years  of  close  and  Intimate  associa- 
tion with  druggists,  many  of  whom  are  prominent  In  as- 
.soclation  work,  and  this  conviction  has  deepened  during 
the  past  two  years.  The  response  of  the  druggists  or 
Florida  to  the  appeals  which  were  made,  the  loyalty  of 
members  of  our  association  to  its  Ideals  and  standards, 
the  willingness  to  serve  which  has  ever  been  manifest,  and 
the  many  letters  which  have  come  to  me  during  these 
two  years  have  made  me  more  certain  that  a  glorious  fu- 
ture is  just  ahead  and  advancing  with  great  strides." 

Papers  were  presented,  as  follows:  "Elixir  of  Iron,  Qui- 
nine and  Strychnine,"  by  Macon  Thornton;  "Infusion  of 
Digitalis,"  by  W.  J.  Maloy;  "Ointments,"  by  Hamilton 
Russell;  "Prescription  Filling,"  by  W.  D.  Jonee;  "Rela- 
tionship of  the  Physicians  to  Pharmacists,"  by  Dr.  L.  A. 
Blze-  "Can  a  Druggist  Give  the  Public  a  Perfect  Service 
and  Make  a  Profit?  If  So,  How?  It  Not,  Why  Not?''  by 
Col.  W.  A.  Rawls. 

Dr.  Blze,  in  his  paper  mentioned  above,  argued  that  the 
Interests  of  the  physician  and  pharmacist  were  primarily 
mutual,  and  emphasized  the  obligation  of  the  latter  to 
■protect  his  customers  against  the  danger  of  self-diagnosis: 
to  warn  the  tubercular  or  others  who  may  be  using  pal- 
UaUves  to  the  neglect  of  proper  treatment  by  the  physi- 
cian. 

M.  M.  Taylor,  the  retiring  president,  was  nominated  to 
the  governor  as  a  successor  to  Ernest  Berger,  on  the 
board  of  pharmacy,  Mr.  Berger  having  declined,  after 
eighteen  years'  service,  to  be  considered  for  reappoint- 
ment. 

Officers  for  the  ensuing  year  were  elected  as  follows: 


President,  H.  H.  D'Alemberte,  of  Pengacola;  vice-presi- 
dents, J.  S.  Jewett,  of  Liakeland,  W.  M.  Perry,  of  Miami, 
and  A.  L.  Wise,  of  JsMper;  secretary  and  treasurer,  J.  H. 
Haughton,  of  Palatka. 

Atlantic  Beach,  near  Jacksonville,  was  selected  as  the 
place  of  the  next  annual  meeting,  the  time  to  be  fixed 
by  Hub  executive  committee. 

The  Women's  Auxiliary  elected  as  president  Mr.  John 
Dickinson,  of  Jacksonville;  vice-president,  Mrs.  M.  M. 
Taylor,  of  Tampa;  secretary,  Mrs.  J.  S.  Jewett,  of  Lake- 
land; and  treasurer,  Mrs.  B.  O'Qulnn. 

The  Traveling  Men's  Auxiliary  officers  for  the  coming 
year  are  as  follows:  President,  R.  J.  Sales,  of  Tampa; 
vice-presidents,  P.  J.  Burgess,  of  Tampa,  and  W.  T.  Bodl- 
ford,  of  Gainesville;  secretary,  I.  S.  Levy,  of  Tampa;  and 
treasurer,  J.  O.  McBrlde,  of  Jacksonville.  Reports  of  the 
retiring  secretary,  L.  C.  Tinker,  were  read  and  approved. 
He  was  accorded  a  rising  vote  of  thanks,  and  presented 
with  |30  In  gold. 

The  entertainment  included  a  steamer  excursion  to 
Pass-a-Grille,  which  was  largely  attended. 


Idaho  Association. 

On  June  IDth  the  tenth  annual  meeting  of  the  Idaho 
Pharmaceutical  Association  was  opened  at  Guyer  Inn, 
near  Ketchum,  continuing  until  the  2l8t. 

The  meeting  was  opened  with  prayer  by  the  Rev  R.  J. 
Malloy;  members  were  welcomed  by  Harry  F.  Ensign,  of 
Halley,  Charles  L.  Jay  responding. 

President  Bee  in  his  annual  address  referred  to  the  un- 
satisfactory condition  of  the  drug  market;  made  sugges- 
tions as  to  legislative  matters;  spoke  of  the  work  of  the 
association  in  support  of  federal  price  regulation,  and 
urged  attendance  at  the  meetings  of  the  association. 

Secretary  Whitehead  reported  that  the  pre.sent  mem- 
bership was  116. 

The  administration  of  the  drug  laws  of  the  State  by 
Pood  Commissioner  White  was  commended  and  his  de- 
partment tendered  the  hearty  co-operation  and  support  of 
the  members. 

A  resolution  was  adopted  concerning  restraints  on  Im- 
portations of  medicinal  supplies,  in  which  it  was  set 
forth  that  "the  situation  is  one  of  the  utmost  gravity, 
seriously  affecting,  as  it  does,  those  sick  and  suffering  in 
a  neutral  state,"  and  calling  on  Secretary  of  State  Lan- 
sing to  endeavor  to  bring  about   an   understanding  with 
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retary.  paper. 

the  belligerent  governments  for  the  relief  of  this  situa 
tlon. 

A  vigorous  campaign  for  new  members  and  abolition  ol 
the  initiation  fee  were  decided  on. 

The  executive  committee  was  instructed  to  submit  at 
the  next  convention  a  plan  of  reorganization.  The  com- 
mittee was  requested  to  meet  In  Boise  during  the  next 
session  of  the  Legislature.  The  committee  on  reorganiza- 
tion acknowledged  Its  obligation  to  the  Utah  Association, 
represented  by  John  Cully,  of  Ogden,  for  suggestions 
forming  the  basis  of  the  new  plan. 

C.  A.  Fans  read  a  paper  on  "Drug  Markets";  John  Cul- 
ley,  one  entitled  "How  the  Utah  Association  Has  Made  It- 
self So  Strong";  George  J.  Bailey,  one  on  "Magazines  and 
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Books  as  Side  Lines";  and  I.  H.  Hay  representing  an  add- 
ing mactiine  company  discussed  "Drug  Store  Accounting." 

The  officers  elected  for  the  ensuing  year  are:  President, 
George  J.  Bailey,  of  Pocatello;  vice-presidents,  E.  E.  Cal- 
pin,  of  Oakley,  and  L.  L.  Daus,  of  Weiser;  secretary,  Wil- 
liam F.  Bee.  of  Boise;  treasurer,  L.  A.  Harmon,  of  Cald- 
well; executive  committee,  E.  U  Proebsting,  J.  T.  Ray, 
Tom  Poole,  C.  K.  McCrum,  Mark  Aukema,  Frank  Murray, 
S.  S.  Ferguson,  W.  E.  Ricks,  and  Hugo  J.  Enenbach. 

Guyer  Inn  was  selected  as  the  meeting  place  for  the 
1917  convention,  the  time  fixed  being  the  first  Monday  of 
the  third  week  in  June. 


Indiana  Association. 

The  thirty-fifth  annual  meeting  of  the  Indiana  Pharma- 
ceutical Association  was  held  at  Indianapolis  June  20th 
to  22d. 

In  an  address  on  "Points  of  Contact  Between  the  Phar- 
macist, the  Inspector  and  the  Law,"  H.  E.  Barnard,  State 
Food  and  Drug  Commissioner,  said  that  drug  stores  are 
selling  more  soda  water  and  sandwiches  and  less  drugs 
and  medicines,  and  the  old-fashioned  drug  store  that  made 
a  specialty  of  prescriptions  is  rapidly  being  displaced  by 
the  drug-store  restaurant;  technical  control  of  the  drug 
business  had  become  so  well  established  since  the  pure 
drug  laws  became  effective  that  the  pharmacists  them- 
selves and  the  manufacturing  chemists  had  taken  that  job 
practically  off  the  hands  of  the  State  food  and  drug  de- 
partment There  are  fewer  illegal  drugs  on  the  shelves 
of  the  drug  stores  today  than  ever  before,  he  said,  and 
he  polntei  to  the  fact  that  out  of  246  drug  sampler  anal- 
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yied  at  the  State  laboratory  in  the  last  year  only  five 
were  listed  as  being  Illegal.  He  also  pointed  out  that,  bv 
cooperation,  the  manufacturers,  the  retailers  and  the  de- 
partment had  driven  out  the  extravagant  advertisements 
and  promises  of  cures  that  formerly  featured  many  n;xs- 
trums  sold  in  the  market  This  concerted  attack  on 
worthless  or  harmful  nostrums,  he  asserted,  was  one  of 
the  important  developments  of  recent  years. 

Papers  were  presented  as  follows:  "Hlnta  and  Sugges- 
tions to  the  Busy  DnigglsU,"  by  A.  J.  Frazler  •  "Phar- 
macy YcBterday  and  Today,"  by  W.  H.  Rudder;  and  the 
•Manufacture  of  Chemicals  in  the  United  States,"  by 
Frank  R.  Eldred. 

The  assertion  was  made  that  the  food  and  drug  laws 
were  not  impartially  enforced,  and  an  explanation  was 
asked  of  the  commissioner,  who  replied:  "I  have  ex- 
plained  this  matter  to  the  drugKUts  every  year  for  the 
last  nine  years,  but  they  do  not  seem  to  grasp  the  situa- 
tion The  pure  food  and  drug  law  contains  a  provision 
that  says  that  It  shall  not  apply  to  medical  prescriptions 
of  regularly  licensed  physicians  living  in  the  State  of  In- 
diana. The  attorney  general's  office  gave  us  an  opinion 
a  long  time  ago  to  the  effect  that  when  a  physician  gives 
medlrtnea  to  a  patient  It  la  a  medical  prescription  such  as 


is  covered  by  the  exemption  clause.  I  have  told  the  drug- 
gists that  the  only  way  they  can  remedy  this  situation  Is 
by  having  the  legislature  amend  the  law  and  that  we 
would  gladly  assist  them  to  do  so." 

The  officers  elected  are:  President,  M.  A.  Stout,  of  Bluft- 
ton;  vice-presidents,  W.  H.  Rudder,  of  Salem,  Ira  B, 
White,  of  South  Bend,  and  Wood  Wiles,  of  Bloomington; 
secretary,  William  P.  Werner,  of  Indianapolis;  treasurer, 
Frank  H.  Carter,  of  Indianapolis;  executive  committee, 
E.  W.  Stucky,  Ernst  Stahlhuth,  and  M  A  Stone 


Iowa  Association. 

The  Iowa  Pharmaceutical  Association  held  its  thirty- 
seventh  annual  convention  at  Iowa  City  June  20th  to  22d. 

President  Macbride,  of  the  State  University,  welcomed 
the  visitors,  and  J.  R.  Sutter,  president  of  the  association, 
responded. 

In  his  address  as  president,  Mr.  Sutter  reviewed  the 
progress  of  the  past  year  and  made  some  valuable  recom- 
mendations. 

Reports  of  Secretary  Al.  Falkenhalner  and  Treasurer  J. 
M.  Lindly  showed  the  organization  to  be  in  a  flourishing 
condition.  During  the  year  202  members  were  added,  mak- 
ing a  total  at  the  present  time  of  1908;  1600  stores  are  rep- 
resented and  clerks  are  enrolled  in  the  special  member- 
ship for  clerks.  Each  county  has  a  member  who  repre- 
sents it  In  the  legislative  committee,  and  who  looks  after 
the  Interest  of  that  particular  locality. 

Prof.  R.  A.  Kuever,  chairman  of  the  committee  on  prog- 
ress in  pharmacy,  in  his  report  called  attention  to  what 
is  being  accomplished  along  educational  lines  and  to  the 
very  great  increase  in  the  manufacture  of  pharmaceuti- 
cal products  in  this  country. 

Prof.  E.  L.  Newcomb,  of  the  Minnesota  College  of  Phar- 
macy, spoke  briefly  of  the  work  of  the  Minnesota  State  As- 
sociation, of  which  he  is  secretary. 

D.  E.  Hadden,  president  of  the  Commission  of  Phar- 
macy, made  an  interesting  report  concerning  the  work  of 
the  commission.  Hugh  Craig,  as  delegate  from  the  N.  A. 
R.  D.,  discussed  the  Stephens  bill,  and  the  Harrison  law, 
and  urged  better  organization — local.  State  and  national. 

G.  H.  Boyson  talked  on  the  opportunity  for  service  to 
humanity  that  the  druggist  has  and  how  that  service  re- 
acts to  the  advantage  of  the  druggist  himself.  E.  L. 
Boerner  spoke  in  a  most  convincing  manner  of  the  adver- 
tising value  of  the  old-fashioned  custom  of  placing  the 
shelf  ware  in  front,  argued  that  success  in  a  purely  drug 
and  medicine  field  is  assured  If  one  only  emphasizes  that 
phase  of  the  business,  and  also  of  the  very  great  financial 
possibilities  in  pushing  one's  own  products.  Prof.  C.  H. 
Weller  gave  a  most  interesting  lecture  on  advertising, 
urging  especially  the  value  of  the  newspaper  as  a  medium 
for  original  matter,  but  discouraging  the  use  of  the  stock 
material  sent  out  by  manufacturing  concerns.  L.  D.  Fisher, 
of  Hannibal,  Mo.,  discussed  drug  store  arrangements  In  a 
most  instructive  manner,  and  Prof.  R.  B.  Wylie  lectured 
on  cameras  and  photography,  giving  much  valuable  In- 
formation. O.  E.  Klingman  lectured  on  "Fighting  the  Mall 
Order  Concerns,"  C.  F.  Kurtz  on  "Salesmanship,"  and  J. 
J.  Hinman,  of  the  State  water  laboratory,  on  "The  Purity 
•)f  Water  and  Its  Analysis." 

A  resolution  was  passed  that  the  Iowa  board  of  educa- 
tion be  requested  to  ask  the  next  Legislature  of  Iowa  to 
appropriate  sufficient  funds  for  a  new  building  and  equip- 
ment for  the  college  of  pharmacy,  the  same  to  be  adequate 
In  every  respect  and  second  to  none  in  the  country. 

It  was  also  resolved  that  the  association  hold  a  mid- 
winter session  In  Des  Moines  some  time  during  the  month 
of  January  or  February  of  1917,  this  session  to  be  of  two 
days  in  length  and  primarily  a  business  convention. 

Four  cities  asked  for  the  1917  convention,  and  after  de- 
ciding that  Des  Moines  was  the  place  for  the  midwinter 
session,  the  convention  decided  that  the  regular  summer 
convention  should  be  at  Dubuque, 

The  election  of  officers  resulted  aa  follows:  President, 
J.  A.  Todd,  of  Sioux  City;  vice-presidents,  T.  M.  Watts,  of 
Hototein,  H.  C.  Hubbard,  of  Humboldt,  and  R.  W.  Harvey, 
of  Missouri  Valley;  treasurer  (re-elected).  J.  M.  Lindly,  of 
Wlnfleld;  and  secretary  (re-elected),  Al.  Falkenhalner,  of 
Algona.  Member  of  the  executive  committee  for  three 
years,  the  retiring  president,  J.  R.  Sutter,  of  Burlington. 

The  entertainment  Included  a  reception  and  a  ball. 
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Kentucky  Association. 

The  thirty-ninth  annual  meeting  of  the  Kentucky  Phar- 
maceutical Association  was  held  at  Olympla  Springs,  June 
20th  to  22(1,  with  a  fair  attendance. 

The  reports  of  the  various  standing  and  special  commit- 
tees were  well  prepared  and  Indicated  a  very  satisfactory 
condition  of  association  affairs,  with  the  exception  of  the 
matter  of  membership.  The  problem  of  effectively  Im- 
pressing the  Kentucky  druggist  with  the  advantages  of  be- 
ing a  member  of  the  State  organization  remains  unsolved. 
However,  steps  were  taken  by  the  appointment  of  a  com- 
mittee looking  to  the  formation  of  district  organizations 
throughout  the  State  from  which  it  Is  hoped  much  good 
may  result. 

Responding  to  an  appeal  from  John  F.  Hancock,  of 
Baltimore,  chairman  of  the  William  Procter,  Jr.,  Monu- 
ment Fund,  under  the  auspices  of  the  American  Pharma- 
ceutical Association,  a  donation  of  $25  was  made  to  that 
fund. 

Resolutions  looking  to  the  more  adequate  recognition  of 
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the  pharmacists  employed  in  the  United  States  Public 
Health  Service  were  adopted,  as  was  also  a  resolution  re- 
endorsing  the  enactment  by  Congress  of  the  Stephens 
price-maintenance  bill  now  before  that  body. 

The  following  papers  were  read  and  generally  dis- 
cussed: "The  Importance  of  Fire  Insurance  from  the 
Druggists'  Point  of  View,"  by  Simon  N.  Jones;  "The  De- 
sirability of  Providing  Fire  Insurance  on  the  Druggists' 
Prescription  Files,"  by  Addison  Dlmmitt;  "What  the  'Ken- 
tucky  Druggist'  Is  Doing  for  the  Druggists  of  Kentucky  " 
by  Robert  J.  Frick;  "The  Kentucky  Agricultural  Experi- 
ment Station,"  by  C.  S.  Porter;  "How  to  Arouse  the  Drug- 
gists of  Kentucky  to  an  Interest  in  the  State  Association," 
by  Simon  N.  Jones;  "Co-operative  Drug  Buying,"  by  Ferd 
Ott;  "Why  the  Embryonic  Pharmacist  Should  Attend  a 
College  of  Pharmacy,"  by  Prof.  Gordon  L.  Curry;  "The 
Harrison  Narcotic  Law— Its  Advantages  and  Disadvan- 
tages," by  J.  C.  Gilbert;  "Sunday  Closing  and  Shorter 
Hours  for  Druggists,"  by  Leon  Evans;  "What  Percentage 
of  Profits  In  the  Retail  Drug  Business  Can  Be  Traced  to 
'Courtesy,'  "  by  Burr  M.  Overton. 

The  following  officers  were  elected  for  the  ensuing  year: 
President,  George  H.  Worland,  of  Brandenberg-  vice- 
presidents,  W.  B.  Montgomery,  of  CaneyviUe;  James  F. 
Wilson,  of  Mayfield,  and  E.  H.  Meyer,  of  Louisville-  sec- 
retary, J.  W.  Gayle,  of  Frankfort;  treasurer,  Vernon  Dris- 
kell,  of  Carrollton;  local  secretary,  Robert  J.  Frick  of 
Louisville. 

The  next  annual  meeting  of  the  association  will  be  held 
at  i^ulsvllle,  June  19th  to  21st,  1917. 


Maine  Association. 

The  Maine  Pharmaceutical  Association  held  its  forty- 
ninth  annual  meeting  at  Augusta,  June  28th  and  29th 
This  association.  It  may  be  noted,  is  the  first  body  of  its 
kind  organized  in  this  country. 

The  association  was  welcomed  by  Mayor  Viles,  Presi- 
dent Dougherty  responding. 

The  president,  in  his  annual  address,  referred  to  the  ef- 


fect on  business  of  the  war  and  emphasized  the  value  of 
co-operation.  He  urged  that  the  association  oppose  all 
legislation  which  had  not  the  endorsement  of  the  execu- 
tive or  the  legislative  committee.  He  suggested  a  mem- 
bership committee,  and  that  each  member  have  a  certain 
number  of  counties  or  a  certain  portion  of  the  State  to 
look  after  and  become  acquainted  with  in  order  to  benefit 
the  organization  by  gaining  new  membership.  It  would  be 
well,  he  thought,  for  the  president  or  chairman  of  the 
membership  committee  to  meet  occasionally  with  the  local 
organizations  in  the  State  in  order  to  better  acquaint  him- 
self with  conditions  as  well  as  to  promote  at  all  times 
the  State  organization.  Stealthy  mail  order  business 
needed  attention;  doctors'  stocks  should  be  tested  by  the 
pure  food  Inspector;  carts  and  the  like,  selling  medicines, 
should  be  looked  after;  the  association  should  advocate 
the  amendment  of  the  law  pertaining  to  the  shipment  of 
poisons  by  mail;  the  Stephens  bill  should  be  again  en- 
dorsed. 

Secretary  Dan  forth  reported  that  the  receipts  of  the  as- 
sociation had  been  1632.  The  membership  at  the  previous 
meeting  was  329;  at  the  present  meeting  338.  One  mem- 
ber, Frederick  H.  Wilson,  had  died  during  the  preceding 
year. 

F.  Otis  Gould,  of  Old  Town,  deputy  collector  of  inter- 
nal revenue,  gave  an  interesting  and  instructive  talk  re- 
garding the  narcotic  law  and  answered  a  number  of  ques- 
tions. 

An  interesting  paper  was  read  by  Horace  M.  Burnham, 
of  Old  Town,  his  subject  being  "The  Pharmacy  of  the 
Redmen." 

An  address  was  made  by  A.  M.  O.  Soule,  chief  of  the 
State  bureau  of  inspection. 

Forty-two  names  were  added  to  the  membership  roll. 

The  officers  elected  are:  President,  Frank  W.  Bucknam, 
of  Skowhegan;  vice-presidents,  H.  C.  Buxton,  of  Fort 
Fairfield,  F.  H.  Neal,  of  Fairfield,  and  Edgar  F.  Carswell, 
of  Gorham;  treasurer,  A.  W.  Meserve,  of  Kennebunk;  sec- 
retary, M.  L.  Porter,  of  Danforth. 

The  delegates  to  the  annual  convention  of  the  Ameri- 
can Pharmaceutical  association  are  Dr.  M.  L.  Porter,  of 
Danforth;  Daniel  T.  Dougherty,  of  Bath;  and  F.  W.  Buck- 
nam, of  Skowhegan. 

The  following  were  recommended  as  candidates  for 
commissioner  of  pharmacy:  J.  A.  Broe,  of  Portland; 
George  O.  Tuttle,  of  Portland;  E.  E.  Carswell,  of  Gor- 
ham: C.  H.  Beane,  of  Gardiner;  A.  W.  Meserve.  of  Ken- 
nebunk; and  0.  W.  Jones,  of  Auburn. 

The  entertainment  included  an  excursion  to  the  Na- 
tional Home  at  Togus,  a  banquet,  and  a  ball. 


Maryland  Association. 

The  thirty-fourth  annual  meeting  of  the  Maryland 
Pharmaceutical  Association  was  held  at  Braddock  Heights 
June  26th  and  27th. 

President  Bunting,  in  his  annual  address,  referred  to 
the  changes  in  the  prices  of  drugs  and  in  Interpretations 
of  the  anti-narcotic  laws,  and  gave  credit  to  the  vari- 
ous committees  for  work  in  helping  to  meet  changed 
conditions.  He  deplored  the  fact  that  the  membership 
of  the  association  was  only  about  450,  and  many  members 
were  in  arrears  for  dues.  He  believed  this  condition 
could  be  remedied  and  possibly  eliminated,  by  authoriz- 
ing the  membership  committee  to  collect  dues,  as  well 
as  to  endeavor  to  increase  the  number  of  mem- 
bers. As  this  would  require  considerable  time  and 
effort,  it  should  carry  some  remuneration,  and  a  series 
of  cash  prizes  should  be  awarded  the  members  reporting 
the  largest  collection.  To  render  their  work  more  tangi- 
ble, he  recommended  the  adoption  of  an  appropriate 
metal  sign,  similar  in  design  to  the  one  used  by  the 
American  Bankers'  Association,  bearing  the  words, 
"Safety  First,"  "Member  of  the  Maryland  Pharmaceutical 
Association";  that  this  sign  be  furnished  to  members  in 
good  standing  and  revoked  upon  non-payment  of  dues; 
that  it  be  placed  at  the  cashier's  desk,  or  in  some  other 
conspicuous  place,  where  the  public  might  learn  to  asso- 
ciate it  with  progressiveness  and  mutual  protection. 

Cut  rates,  war  prices  and  side  lines  were  among  the 
subjects  of  discussion. 

It  was  stated  that  many  hardware  dealers  and  other 
merchants  were  selling  poisons  without  keeping  a  record 
of  the  sales  as  required  by  law,  and  it  was  decided  to 
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place  whatever  facts  had  been  obtained  In  the  hands  of 
the  proper  authorities. 

Attention  was  called  to  the  proposed  Procter  memorial 
and  the  association  endorsed  a  bill  now  pending  In  Con- 
gress proTiding  for  an  appropriation  of  J2,000  for  the 
purchase  of  a  base  for  the  monument. 

A  contribution  of  $100  was  made  toward  a  memorial  to 
the  late  J.  Edwin  Hengst,  of  Baltimore. 

Reciprocal  registration  was  endorsed. 

The  annual  election  of  officers  resulted  as  follows: 
President,  J.  D.  Stotlemeyer,  of  Hancock;  vice-presidents. 
E.  W.  Hodson,  of  Baltimore,  and  C.  K.  Stotlemeyer,  of 
Hancock;  secretary,  E.  F.  Kelly,  of  Baltimore;  treasurer, 
S.  Y.  Harris,  of  Baltimore.  Executive  committee,  0.  E. 
.Meal,  A.  L.  Pearre,  E.  L.  Meyer,  G.  A.  Bunting,  and  W.  H. 
Clark.  Mr.  Stotlemeyer  declined  to  accept  the  presi- 
dency. 


Massachusetts  Association. 

At  Swampscott  on  June  20th  and  21st  the  Massachusetts 
Pharmaceutical  Association  held  its  thirty-fifth  annual 
convention. 

In  the  customary  address,  President  Harper  gave  a 
resumS  of  the  work  of  the  year,  and  made  the  following 
recommendations:  That  the  association  continue  to  main- 
tain a  scholarship  in  the  Massachusetts  College  of  Phar- 
macy, and  that  the  sum  of  $12.5  be  appropriated  for  the 
same;  that  membership  in  the  National  Association  of  Re- 
tail Druggists  be  continued,  and  two  delegates  sent  to  the 
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next  coDvention;  that  membership  in  the  State  Board  ot 
Trade  be  continued;  that  two  delegates  be  sent  to  the  next 
convention  of  the  American  Pharmaceutical  Association; 
that  $600  be  appropriated  for  the  use  of  the  legislative 
'  ommittee;  that  three  names  be  submitted  to  Governor 
McCall  urging  him  to  appoint  one  of  the  nominees  on  the 
board  of  pharmacy;  and  that  the  association  continue  to 
work  for  the  Stephens  bill. 

A  committee  to  which  the  address  was  referred,  reported 
favorably  on  all  these  recommendations  and  the  report 
was  adopted. 

Secretary  J.  F.  Guerln  reported  that  there  were  at  pres- 
ent 1,180  names  on  the  membership  rolls,  and  that  there 
were  thirty-four  members  whose  present  whereabouts  were 
not  known.  The  members  were  requested  to  notify  the 
secretary  of  any  change  of  address.  Sixty-six  new  names 
were  added  at  the  meeting. 

G.  W.  Cobb,  of  Watertown,  an  active  member  for  twenty- 
flve  years,  was  made  an  honorary  member  for  life. 

The  report  of  Troasurer  James  F.  Flnneran  showed  that 
the  association  had  had  a  prosperous  financial  year,  and 
that  there  was  a  balance  of  $1,527.60  In  the  treasury  at 
the  present  time,  with  all  the  obligations  of  the  associa- 
tion met. 

The  report  of  the  trustses  of  tb«  permanent  fund,  W.  F. 
Sawyer,  of  Boston,  chairman,  was  read  by  Secretary 
Guerln.  This  report  showed  that  the  amount  of  the  fund 
at  the  present  time  was  $2,137.88 

Prof.  Theodore  J.  Bradley,  dean  of  the  Massachusetts 


College  of  Pharmacy,  delivered  an  address  upon  the  work 
of  the  college. 

C.  H.  Packard  read  resolutions  on  the  death  of  Samuel 
A.  D.  Shepard,  the  first  president  of  the  association.  It 
was  voted  that  a  copy  of  these  resolutions  be  sent  to  the 
family  of  the  deceased,  and  that  they  be  spread  upon  the 
records  of  the  association  and  placed  in  the  minutes  of 
the  convention  when  published,  with  a  picture  of  the  de- 
ceased, and  that  a  bound  copy  of  the  minutes  be  sent  to 
the  family. 

The  following  officers  were  elected:  President,  Ernest 
O.  Engstrom,  of  Pittsfleld;  vice-presidents,  Walter  S. 
Doane,  of  Worcester,  Clifford  P.  Thompson,  of  Spring- 
field, and  Charles  C.  Hearn,  of  Quincy;  secretary,  James 
F.  Guerln,  of  Worcester;  treasurer,  James  F.  Flnneran,  of 
Boston.  Trustees  of  the  permanent  fund,  William  F. 
Sawyer,  F.  E.  Mole  and  James  W.  Cooper. 

Leon  C.  Ellis,  of  Lynn;  William  H.  Glover,  of  Lawrence; 
and  John  M.  Kelliher,  of  New  Bedford,  were  nominated 
to  the  governor  for  consideration  as  to  the  appointment 
of  a  member  of  the  board  of  pharmacy. 

The  Traveling  Men's  Auxiliary  elected  officers  as  fol- 
lows: President,  J.  H.  Johnson,  of  Boston  ^  vice-presidents, 
A.  W.  Jackson,  of  Boston,  and  W.  H.  Henderson,  of  Mai- 
den; secretary-treasurer,  Albert  Whittaker,  of  Chelsea. 
Executive  committee,  R.  R.  Patch  and  E.  S.  Rae. 


Michigan  Association. 

The  thirty-fourth  annual  meeting  of  the  Michigan  Phar- 
maceutical Association,  held  at  Detroit,  June  20th  to  22d, 
was  one  of  the  most  successful  meetings  ever  held  by  this 
progressive  association.  Not  less  than  400  druggists  from 
Detroit  alone  were  in  attendance,  and  this  number,  com- 
liined  with  the  out-of-town  members,  brought  the  total 
up  to  more  than  800. 

The  Michigan  Pharmaceutical  Travelers'  Association 
met  with  their  "customers"  and  furnished  a  good  deal  of 
the  entertainment  as  well  as  contributing  their  quota  to 
the  educational  work. 

Thursday,  the  more  serious  work  of  the  convention  hav- 
ing been  attended  to,  the  time  was  devoted  to  various  en- 
tertainments. In  the  afternoon  the  delegates  attended 
the  baseball  game  between  Detroit  and  Cleveland  as 
guests  of  Nelson  Baker  &  Co.,  and  in  the  evening  enjoyed 
a  smoker  at  the  Hotel  Tuller,  given  by  Frederick  Stearns 
&  Co. 

With  the  exception  of  the  secretary  the  officers  of  last 
year  were  re-elected  as  follows:  President,  C.  H.  Jonge- 
jan,  of  Grand  Rapids;  vice-presidents,  C.  H.  Fox,  of  Cold- 
water,  and  Roy  Colling,  of  Frankfort;  treasurer,  John  J. 
Sieketee,  of  Grand  Rapids;  and  secretary,  F.  J.  Wheaton, 
of  Jackson. 

Mr.  Jongejan's  Second  Cup. 

It  is  so  much  easier  to  say  "Mr.  President"  than  it  Is 
to  say  "Mr.  Jongejan"  that  after  a  year  of  saying  the 
former,  the  members  of  the  Michigan  Pharmaceutical 
Association  decided  not  to  go  back  to  the  latter  for  at 
least  another  twelve 
months.  Maybe  there  were 
some  other  reasons  for  the 
re-election  of  C.  H.  Jonge- 
jan to  the  presidency  of 
the  association;  this  point 
is  left  for  the  reader  to 
determine  after  he  has 
read  of  some  of  the  quali- 
fications for  the  ofBce  pos- 
sessed by  the  new-old 
president.  ("Possessed" 
here  refers  to  "qualifica- 
tions," not  "office.")  So 
here  Is  an  account — touch- 
ing only  the  high  places — 
of  some  of  the  gentleman's 
qualifications.  To  get  a 
good  running  start  it  may 
lie  said  that  Cornelius 
Henry  Jongejan  was  born  '•  "■   n'M'f-iA.v. 

March  10th,  1865,  In  the  sunny  land  of  canals  and  dikes, 
whose  toes  are  washed  by  the  Zuyder  Zee  and  comes 
of  that  good  old  Dutch  stock  that  has  fought  back  the 
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sea  through  all  the  years  and  has  made  Holland  one  of 
the  garden  spots  of  the  world. 

Until  he  was  eighteen,  little  Cornelius  Henry  clattered 
about  In  his  wooden  shoes,  spoke  the  language  of  his 
fathers,  and  busied  himself  with  the  acquiring  of  an 
education,  being  graduated  in  due  course  by  the  Krasmian 
Lyceum.  Thus  fitted  for  the  battles  of  life  he  came  to 
.\merlca  with  his  father  in  1883  and,  going  westward,  set- 
tled at  Grand  Rapids. 

Mr.  Jongejan's  first  position  was  in  the  office  of  a 
physician.  It  was  his  intention  at  that  time  to  go  ahead 
with  the  study  of  medicine,  but  three  years  with  the  doc- 
tor convinced  him  that  the  work  was  not  to  his  liking 
and  he  began  looking  for  something  more  suitable.  He 
drifted  for  a  few  years,  as  young  men  will  who  are  not 
satisfied  with  things  as  they  find  them,  tried  his  hand  at 
soliciting  insurance,  working  on  a  city  directory  and  then, 
one  happy  day,  accepted  a  position  in  a  drug  store. 

The  young  man  had  found  his  billet— he  had  come  into 
his  own.  He  thrived  with  the  long  hours  and  grew  strong 
with  the  work  that  he  accomplished.  In  a  surprisingly 
short  time  the  name  of  Jongejan  made  its  appearance  in 
bold  letters  on  the  show  windows  of  a  drug  store — "Schep- 
ers  &  Jongejan"  the  sign  read— and  the  store  was  at  753 
Grand.ville  avenue.  Grand  Rapids.  The  store  is  there  to- 
day (with  the  first  name  gone  from  the  sign)  doing  plenty 
of  business  and  standing  for  all  that  is  best  in  the  re- 
tail drug  world. 

Mr.  Schepers  died  shortly  after  he  and  the  subject  of  this 
sketch  had  gone  into  business  together.  Mr.  Jongejan 
continued  in  partnership  with  the  widow  of  Mr.  Sheppers 
for  five  years,  then  bought  her  interest  and  went  ahead 
alone. 

Mr.  Jongejan  is  a  Mason  and  nas  also  ridden  the  goat 
that  is  sheltered  in  the  home  of  the  B.  P.  O.  E.  He  is 
a  diligent  student,  keeps  abreast  of  the  time,  is  always 
willing  to  discuss  things  pharmaceutical,  and  has  one 
hobby,  photography.  A  man  who  prides  himself  on  the 
taking  of  good  photos  is  apt  to  be  a  lover  of  art  and 
the  great  out-of-doors.  Photography  is  a  good  hobby  to 
have. 

This  real  Dutchman's  Interest  in  pharmaceutical  activi- 
ties has  been  enthusiastic  and  sustained.  He  has  served 
on  various  committees;  had  to  do  with  the  framing  of  the 
constitution  and  by-laws  of  his  State  association,  and  has 
proved  himself  so  worthy,  so  able,  and  so  efficient  that 
at  the  last  meeting  his  re-election  as  president  of  the  as- 
sociation went  through  without  a  dissenting  vote. 


Missouri  Association. 

The  thirty-eighth  annual  meeting  of  the  Missouri  Phar- 
maceutical Association  was  held  at  Excelsior  Springs, 
June  12th  to  16th.  The  attendance  was  large.  Only  sixty- 
four  members  were  added  to  the  roll,  but  plans  are  ma- 
turing by  which  it  is  hoped  to  secure  several  times  that 
number  next  year.  The  deliberations  were  harmonious 
but  spirited,  and  pharmacy  in  Missouri  seems  to  have  a 
new  awakening  as  far  as  State  organization  is  concerned. 
Many  local  organizations  had  delegates  in  attendance. 

President  J.  E.  Koppenbrink  laid  stress  on  the  ups  and 
downs  of  business  during  the  past  year.  He  urged  phar- 
macists to  maintain  a  living  profit  on  goods  and  to  take 
advantage  of  the  opportunity  when  prices  became  more 
normal  after  the  war.  He  endorsed  the  Stephens-Ashurst 
bill;  he  recommended  increasing  the  Auxiliary  Committee 
on  Legislation,  so  that  it  will  have  three  representatives 
in  each  congressional  district;  and  advised  that  the  Mis- 
souri Pharmaceutical  Association  co-operate  with  the  Re- 
tall  Merchants'  Association  of  Missouri. 

Edwin  G.  Cox,  secretary  of  the  Missouri  Board  of  Phar- 
macy, submitted  a  report  showing  that  5160  pharmacists 
were  on  the  register,  and  that  the  assistant  pharmacists 
of  Missouri  number  150. 

The  greater  part  of  a  memorial  hour  was  devoted  to  the 
memory  of  the  late  Dr.  G.  H.  Charles  Klie,  who  was  sec- 
retary of  the  association  from  1883  to  1892,  and  president 
in  1893. 

Charles  Gletner  was  unanimously  endorsed  for  reap- 
pointment on  the  board  of  pharmacy.  His  term  expired 
in  July.  W.  C.  Bender  and  R.  L.  Hope  were  again  nomi- 
nated as  candidates  for  the  vacancy  caused  by  the  expira- 
tion of  Mr.  Bender's  term  in  1915. 


The   following   papers   were  read   and   dIscusseJ:    "Thi- 
Clerk's  Eye-view  of  the  Proprietor,"  by  Mrs.  D.  V.  Whi; 
ney;    "Afghanistan   Folk   Medicine,"   by   J.   F.   Llewellyn 
"G.  H.  Charles  Kile  as  a  Contributor."  by  Francis  Hemm 
'New   Members,"    by  C.    H.   McDonald;    "Timely  Topics, 
by  H.  M.  Whelpley;  "The  1891  Meeting,"  by  H.  M.  Whelp- 
ley;   "A  Few  Excerpts  from  the  Proceedings  of  an  Early 
Meeting,"     by     Francis     Hemm;     "Two     Pharraacopcelai 
Changes."  by  A.   N.   Doerschuk;    "This   Is   the  Time  an  i 
Plirn."  by  T.  A.  .Moscley;   "The  Stephens  Bill."  by  E.  A. 


H.    M.    WllKI.IT.KV. 


cii.vm,i:.s  uEir.vKii. 


Who  does  not  know  him?  Only  Slated  to  .succeed  himself  on 
tho.ue  who  are  thtmselvey  un-  the  Missouri  Board  of  Phar- 
known.  Enough  said.  There  macy.  The  N.  A.  B.  P.  can- 
is  not  room  here  to  list  half  not  afford  to  lose  hira  from 
his  titles.  lt.s   councils. 


Sennewald;  "The  Dispensing  Doctor."  by  E.  A.  Senne- 
wald;  "The  Economic  Value  of  National  Advertising  to 
the  American  Public  and  the  Destructive  Results  of  Mail 
Order  Houses  and  Cut  Rate  Establishments,"  by  J. 
Cloughly;  "The  Relation  Between  the  Pharmacist  and 
the  Merchant,"  by  H.  M.  Whelpley;  "Drug  Conditions," 
by  H.  D.  Llewellyn  ;  and  "Fade  and  Looking  Backward," 
by  F.  R.  Dimmitt. 

Officers  were  elected  as  folliows:  President,  A.  M.  How- 
ard, of  Excelsior  Springs;  honorary  president,  August 
Breunert,  of  Kansas  City;  vice-presidents,  H.  D.  Llewel- 
lyn, of  Mexico,  R.  A.  Davidson,  of  Essex,  and  Frank  E. 
Long,  of  St.  Joseph;  treasurer,  William  Mittelbach,  of 
Bbonville;  permanent  secretary,  H.  M.  Whelpley,  of  St. 
Louis;  assistant  secretary,  C.  H.  McDonald,  of  Rocky  Com- 
fort; local  secretary,  R.  S.  Ford,  of  Excelsior  Springs. 
Council:  Jesse  E.  Koppenbrink,  Dr.  O.  F.  Claus,  D.  V. 
Whitney,  L.  H.  Howard,  and  J.  George  Wirthmann. 

As  especially  appropriate,  we  print  here  one  of  the 
papers  read  at  the  meeting. 

The  1891  Meeting  of  the  Missouri  Pharmaceutical 

Association. 

By  H.  M.  Whbxpley. 

On  the  ninth  day  of  June,  1891,  we  assembled  at  the  old 
Elms  Hotel  for  our  second  visit  to  Excelsior  Springs. 
The  day  was  very  hot,  but  we  were  of  good  cheer,  with 
Professor  Francis  Hemm  as  president,  and  the  late  G.  H. 
Charles  Klie  as  secretary.  The  volume  of  115  pages,  re- 
porting this  meeting,  was  the  last  report  issued  by  Mr. 
Klie,  who  resigned  the  office  the  year  following  in  order 
to  devote  more  time  to  the  study  of  medicine. 

Just  210  men.  women  and  children  registered  at  what 
was  considered  a  very  large  meeting.  In  that  list  I  note 
the  following,  who  are  here  again  after  a  quarter  of  a  cen- 
tury: Francis  Hemm,  Paul  L.  Hess,  W.  M.  Federmann,  C. 
L  Chittenden,  August  Breunert,  J.  M.  Love,  F.  R.  Dim- 
mitt, William  Mittelbach  and  H.  M.  Whelpley.  This  re- 
union is.  indeed,  a  privilege. 

In  those  days  we  had  many  visitors  from  other  States. 
In  the  roster  I  notice:  E.  F.  Klein,  of  Hot  Springs,  Ark.; 
C.  S.  N.  Hallberg,  of  Chicago;  F.  G.  Kerr,  of  Van  Buren, 
Ark  ;  Dr.  Robert  J.  Brown,  of  Leavenworth,  Kan.;  Thomas 
N.  Knoebel.  of  East  St.   Louis,   111.;   Julia  M.  Cressy,  of 
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Omaha,  Neb.;  S.  C.  Wilson,  of  Lincoln,  Neb.;  and  Mrs. 
James  Reed,  of  Nebraska  City. 

Death  has  dealt  heavily  with  those  who  were  active  at 
the  fourteenth  meeting  of  the  Missouri  Pharmaceutical 
Association.  As  an  example,  I  mention  G.  H.  Charles 
Klie,  John  S.  Moffltt,  Mr.  and  Mrs.  James  Reed,  Professor 
C.  S.  N.  Hallberg,  Thomas  N.  Knoebel,  Dr.  Charles  O. 
Ciirtman,  Dr.  H.  M.  Pettit,  Taylor  Blow,  Dr.  Frank  L. 
James,  G«orge  L.  Parsons,  A.  G.  Fleischmann,  E.  L.  Wad- 
dell.  George  Eyssell,  Dr.  H.  E.  Ahlbrandt,  J.  P.  Reymond, 
Mrs.  Julia  M.  Cressy,  Dr.  C.  C.  Hamilton,  P.  W.  Senne- 
wald  and  Dr.  A.  R.  Eklmunds. 

Of  the  sixty-nine  who  joined  in  1891  I  do  not  think  any 
one  is  present  this  year,  and  very  few  are  still  members. 

President  Francis  Hemm  in  his  address  dealt  with  top- 
ics of  that  day  and  some  of  them  are  topics  of  this  day. 
He  dwelt  on  cut  rates,  legislation,  education  and  adultera- 
tions. 

Secretary  G.  H.  Charles  Klie,  whose  death  occurred  in 
1916,  made  a  report  in  1891  similar  to  a  combination  of 
the  report  now  made  by  the  secretary  and  the  Timely 
Topics  I  submit  each  year.  The  1891  report  covered  a 
multitude  of  topics  and  some  sins.  Of  the  cutter,  Mr. 
Klie  said:  "The  cutter  is  a  vicious  animal,  and  those  who 
have  not  suffered  from  his  clutches  cannot  fully  appre- 
ciate how  furious  and  vicious  he  is.'' 

Treasurer  G.  J.  Meyer  reported  a  balance  of  $918.30  on 
hand.  Inroads  have  been  made  on  that  balance,  and  it  is 
smaller  today. 

H.  M.  Whelpley,  as  chairman  of  the  Committee  on  Phar- 
macopoeia, reported  on  538  letters  he  had  received  from  re- 
tail pharmacists  in  answer  to  his  set  of  questions  about 
the  Pharmacopoeia.  It  is  quite  evident  that  the  Pharma- 
copoeia was  not  used  to  the  extent  then  that  it  is  now. 
The  metric  system  was  almost  a  stranger  in  pharmacy. 
One  man  said  he  "preferred  the  Chinese  system." 

Interesting  papers  were  presented  by  G.  H.  Charles 
Kile,  Charles  O.  Curtman,  C.  C.  Hamilton,  J.  M  Good  and 
H.  M.  Whelpley. 

Francis  Hemm  reported  as  chairman  of  the  committee 
on  National  Formulary.  In  closing  he  said:  "The  phar- 
macists of  this  country  have  expended  $10,000  for  copies 
of  the  .National  Formulary.  Further  comment  is  unnec- 
sary." 

Six  pages  are  devoted  to  the  minutes  of  the  second  an- 
nual convention  of  the  short-lived  Western  Interstate  As- 
sociated Pharmacists  at  Excelsior  Springs,  June  10th,  1891. 
Dr.  Robert  J.  Brown,  of  Leavenworth,  Kan.,  was  president, 
and  D.  L   Halgh,  of  St.  Louie,  secretary. 

I  would  be  derelict  if  I  did  not  mention  the  pageant  and 
masque  of  the  Kansas  City  Pharmaceutical  Banditti  and 
Pharmaceutical  Imps.  Paul  L.  Hess  was  master  of  cere- 
monies. The  like  of  this  parade  we  have  never  since 
seen. 

Today  we  meet  in  the  new  Elms  Hotel.  We  are  three 
times  as  old  as  we  were  in  1891.  We  are  no  larger  in 
membership  than  a  quarter  of  a  century  ago.  We  are 
much  poorer  in  cash  balance,  but,  as  one  who  has  not 
missed  a  meeting  of  the  Missouri  Pharmaceutical  Asso- 
ciation since  my  first  one  in  1882,  I  can  testify  to  a  series 
of  very  useful  conventions  since  the  one  I  have  Just  re- 
viewed. 

The  Travelers. 

The  .MiKsourl  Pharmaceutical  Travelers'  Association  cel- 
ebrated its  silver  anniversary  during  convention  week. 

Olllcers  were  elected  as  follows:  President,  Marty  Rara- 
Ing,  of  Kansas  City;  vice-president*,  C.  L.  Chittenden,  of 
St.  I^uls,  C.  A.  SIsler,  of  St.  I.,oui8,  and  W.  J.  Walsh,  of 
St.  Louie ;  permanent  secretary,  Robert  Adelsperger,  of 
Kansas  City;  assistant  secretary,  Roy  Walker,  of  Kansas 
City;  permanent  treasurer,  Dan  Llddy,  of  Kansas  City; 
sergeant-at-armH,  J.  T.  Goldsmith,  of  St.  Joseph.  Council. 
Schooling  Chapllne,  H.  S.  Chambers.  J.  D.  Riley,  Charles 
E.  Schall.  Frank  Klein,  and  A.  C.  Meyer. 

The  Ladles'  Auxiliary  of  the  Silsaourl  Pbarmacetitleal 
Association  and  the  .Missouri  Pharmaceutical  Travelers' 
Association  elected  the  following  ofBcers:  President,  Mrs. 
L.  H.  Howard,  of  Union ville;  vice-president,  Mrs.  J.  T. 
Ooldanilth,  of  St.  Joseph:  secretary.  .Mrs.  Charles  E. 
Schall.  of  St.  Louis;  corresponrllng  secretary,  Mrs.  Edwin 
O.  Cox,  of  Craig;  treasurer,  Mrs.  C.  W.  Loomis,  of  Kansas 
City;  auditor,  Mrs.  George  Bennett,  of  St.  Louis. 


New  Hampshire  Association. 

The  forty-third  annual  meeting  of  the  New  Hampshire 
Pharmaceutical  Ai<sociation  was  held  at  Portsmouth  June 
27th'  and  28th,  with  a  good  attendance. 

Officers  were  elected  for  the  ensuing  year  as  follows: 
President,  S.  S.  Lightbody,  of  Rochester;  vice-presidents, 
W.  H.  Brown,  of  Pittsfleld,  and  W.  G.  McCuIlis,  of  Bristol; 
secretary,  EJugene  Sullivan;  treasurer,  S.  H.  Bell,  of 
Derry;  auditor,  J.  IJ.  Marshall,  of  Manchester.  Executive 
committee,  Goodwin  E.  Philbrick,  P.  H.  Boire,  and  Eugene 
Sullivan. 


North  Carolina  Association. 

The  thirty-seventh  annual  meeting  of  the  North  Caro- 
lina Pharmaceutical  Association  was  held  at  Wrights- 
ville  Beach,  near  Wilmington,  June  20th  to  23d,  Presi- 
dent E.  L.  Tarkenton,  of  Wilson,  presiding.  In  many  re- 
spects the  convention  was  the  most  successful  in  the  his- 
tory of  the  association.  More  delegates  were  in  attend- 
ance, greater  enthusiasm  was  manifested,  and  a  larger 
amount  of  work  was  done  than  at  any  previous  meeting. 
The  membership  of  the  association  is  now  greater  than 
ever  before. 

The  association  was  welcomed  by  Mayor  P.  Q.  Moore, 
of  Wilmington,  Vice-President  E.  G.  Birdsong,  of  Ra- 
leigh, responding.  An  address  of  welcome  on  the  part  of 
the  local  druggists  was  delivered  by  William  Neistlie  in 
his  characteristic  manner.  A  response  to  Mr.  Neistlie's  ad- 
dress was  made  by  F.  W.  Hancock,  of  Raleigh,  secretary- 
treasurer  of  the  North  Carolina  Board  of  Pharmacy. 
Among  other  things,  Mr.  Hancock  told  the  happenings  at 
one  of  the  earlier  meetings  of  the  association  held  in 
Wilmington,  and  spoke  of  the  loyal  work  that  had  al- 
ways been  done  for  the  association  by  the  Wilmington 
druggists. 

The  roll  call  of  members  showed  an  unpresedentedly 


E.   O.   BIKOSONCi. 


E.    L.   TAUKEMON. 


The   Incoming   and   the  retiring:  presidents  of  the  North  Caro- 
lina Pharmaceutical   Association. 

large  number  of  visiting  druggists.  Nearly  fifty  appli- 
cants were  elected  to  membership. 

Visiting  delegates  for  the  following  associations  made 
short  speeches:  Maryland,  South  Carolina,  Tennessee  and 
Virginia.  Following  these  speeches  impromptu  addresses 
were  made  by  members  of  the  Traveling  Men's  Auxiliary. 

One  of  the  most  Interesting  featuroa  of  the  convention 
was  the  able  address  of  the  president.  He  reviewed  the 
events  in  the  drug  world  during  the  past  year,  and  sug- 
gested that  the  association  go  on  record  as  encouraging 
the  growing  of  crude  drug  plants  in  this  country;  that 
the  association  be  strengthened  by  sending  out,  three 
months  In  each  year,  a  delegate  to  travel  over  the  State 
and  solicit  members  and  collect  dues,  this  delegate's  ex- 
penses to  be  borne  by  thq  association ;  that  the  State  be  di- 
vided into  several  distcicts,  and  each  district  be  in  eharge 
of  a  chairman,  whose  duty  it  would  be  to  encourage  mem- 
bership In  the  association;  that  the  association  endeavor 
to  secure  the  passage  of  a  law  which  would  prohibit  the 
dispensing  of  drugs  by  any  but  registered  pharmacists, 
except  In  those  localities  In  which  a  pharmacist  is  not 
convenient.  He  had  In  mind  principally  dispensing  doc- 
tors.   He  was  severe  in  discountenancing  fountain  lunch- 
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eonettes,  counter  prescribing,  BUbstltutlon,  druggists' 
names  appearing  at  the  foot  of  patent  medicine  advertise- 
ments, window  displays  of  cure-alls,  and  the  filling  of 
prescriptions  by  unregistered  clerks.  These  factors;  he 
said,  played  a  large  part  In  driving  away  physicians.  He 
opposed  the  sale  on  Sunday  of  anything  except  medicines. 
He  suggested  that  efforts  be  made  to  limit  the  owner- 
ship of  drug  stores  to  certified  pharmacists;  favored  a 
more  rigid  enforcement  of  the  pharmacy  law  of  the  State, 
and  asked  the  co-operation  of  every  druggist  In  reporting 


.J.    (i.    HKAHI).  il.    1'.    HV.NSON. 

The  much-allve   secretary   and    In  great  demand  as  a  speaker 

press  agent  of  the  North  Caro-     at     pharmaceutical     meetings. 

Una    association.  He  makes  good. 

Violations;  deplored  the  present  tendency  to  give  certifi- 
cates of  experience  to  clerks  who  had  only  had  soda  foun- 
tain training;  urged  a  closer  relationship  between  the 
association  and  the  pharmacists  of  the  State,  and  the 
University  of  North  Carolina  Pharmacy  School,  and  ad- 
vocated the  introduction  in  the  school  of  such  practical 
courses  as  accounting,  merchandising,  and  salesmanship. 
He  suggested  that  the  Carolina  Journal  of  Pharmacy  be 
made  the  official  organ  of  the  association.  He  praised 
the  Harrison  law  and  urged  faithful  following  of  its  pro- 
visions, and  urged  the  readoption  of  last  year's  resolu- 
tion endorsing  the  Stephens  bill. 

Prof.  H.  P.  Hynson,  of  Baltimore,  one  of  the  best  known 
druggists  in  the  country,  was  a  guest  of  the  association, 
was  elected  an  honorary  member,  and  made  an  address  on 
"Modern  Drug  Store  Advertising." 

He  commenced  with  a  definition  of  his  subject,  a  defini- 
tion so  concise  and  to  the  point  that  no  druggist  can  fail 
to  benefit  by  a  study  of  it."  "Advertising."  said  Prof. 
Hynson,  "is  the  advantageous  presentation  of  service  or 
material  to  someone  who  is  able  to  purchase  service  or 
material.  It  may  also  Include  the  creation  of  a  desire  for 
that  service  or  that  material.  It  is  silent,  subtle  sales- 
manship." 

To  clarify  his  point  and  make  it  apply  to  practical 
tilings,  he  said  that  if  he  were  conducting  an  advertising 
campaign  to  popularize  a  fountain  beverage  he  would  de- 
vote at  least  half  his  appropriation  to  telling  the  people 
that  they  really  have  a  thirst,  or  in  creating  a  thirst. 
"Instead  of  beautiful  girls  languishing  in  peaceful  ele- 
gance, I  would  present  unhappy  people  with  tongues 
hanging  out,  dust  flying  from  their  mouths,  their  hats  oft 
and  perspiration  bedewed  brows,  energetically  fanning 
themselves,"  said  the  speaker.  "I  would  create  a  thirst 
and  then  offer  the  means  of  satisfying  It.'' 

Not  all  advertising  was  done  with  printers'  Ink.  In 
fact,  only  a  very  small  part  of  it  was,  and  other  factors 
did  far  more  toward  creating  a  favorable  or  an  unfavor- 
able Impression  in  the  minds  of  prospective  customers. 
"Let  me  assure  you,"  said  the  doctor,  "that  the  very  best 
advertising,  especially  in  the  retail  drug  business,  is  done 
without  a  trace  of  color  or  a  drop  of  printer's  ink.  I  be- 
lieve that  great  harm  may  be  done  and  much  money 
wasted  by  the  injudicious  use  of  illustration  and  printing. 
Practicing  cleanliness,  order,  system,  true  esthetics,  con- 
sideration, truth  and  honesty  is  the  kind  of  advertising 
in  the  drug  business  that  brings  beet  results  at  the  small- 
est cost." 

In  his  clear,  forceful  manner  Prof.  Hynson  pointed  out 


the  great  Importance  of  the  appearance  of  the  store  both 
Inside  and  out;  the  appearance  and  manners  of  the  pro- 
prietor and  his  assistants.  He  touched  upon  windows 
and  window  displays,  stock  keeping  and  service.  Regard- 
ing the  latter  he  said:  "Service  is  the  real  inspiration  ot 
Rotary,  that  remarkable  and  fast  growing  organization, 
now  numbering  more  than  twenty-five  thousand  alert 
commerclallsts,  who  unite  in  believing  that  golden  rule 
practice  is  the  best  advertising,  and  that  the  following 
motto,  'He  profits  most  who  serves  best,'  will  sell  the 
goods."  We  may  not  profit  much  from  the  sale  of  post- 
age stamps  and  the  making  ot  change  during  busy  hours, 
but  unless  we  do  these  things  and  do  them  with  a  glad 
smile  we  shall  surely  lose  in  good  will,  and  that,  in  the 
end,  means  money.  We  should  have  plenty  of  stamps  of 
all  denominations;  plenty  of  change,  and  not  fall  to  have 
the  latest  telephone  and  city  directories  ready  at  band, 
adjured  the  speaker,  for  they  bring  the  people  in,  and 
the  pleasing  personality  of  the  store  should  make  them 
customers.  A  pair  of  accurate  scales,  he  said,  would 
bring  in  many  visitors. 

Prof.  Hynson  advised  his  hearers  to  establish  a  reputa- 
tion for  quality.  He  said  he  began  early  the  use  of  noth- 
ing but  standardized  galenicals.  "I  began  using  them  as 
soon  as  they  were  put  on  the  market,  about  1885,  and 
have  been  using  them  ever  since,  and  we  have  never,  to 
my  knowledge,  had  a  single  complaint  about  the  activity 
of  our  alkaloidal  preparations."  There  was  no  better  ad- 
vertising for  the  druggist  than  that  of  sustained  quality 
— it  created  confidence  in  the  minds  of  both  the  doctor 
and  the  patient. 

"When  you  do  resort  to  the  use  of  printers'  Ink  and 
colored  posters,"  continued  Prof.  Hynson,  "do  it  with  cau- 
tion. In  every  instance  I  believe  there  should  be  the 
stamp  of  Individuality  upon  the  advertisement;  It  should 
be  characteristic  of  the  man  and  of  his  particular  busi- 
ness. It  is  worse  than  useless  to  use  other  people's  meth- 
ods or  another's  combination  of  words,  because  they  do 
not  fit  your  ease.  Some  one  who  knows,  really  knows, 
what  Is  to  be  advertised  should  frame  the  advertisement." 
He  warned  against  the  familiar  phrase,  "pure  drugs  and 
chemicals,"  which  means  nothing,  or  any  other  trite 
phrase  that  has  been  worked  overtime  and  never  did 
convey  a  definite  message.  "It  Is  a  good  principle,"  he 
said,  "to  begin  with  a  general  phrase  or  heading  that  will 
interest  almost  everyone,  and  then  gradually  draw  the 
attention  to  yourself  and  your  business  or  to  some  one 
thing  that  you  wish  to  present.  The  funnel  illustrates 
what  I  mean;  you  begin  with  a  large  opening  and  grad- 
ually draw  the  attention  of  the  possible  customer  down 
to  the  apex  or  neck  of  the  funnel,  and  then  through  It  Into 
your  store  with  a  definite  object  In  view.  For  example: 
'Some  day — yes!  Some  day  you  may  be  III  and  need  a 
druggist.'  'Decide  now  where  you  will  go  when  you  have 
a  prescription  to  be  filled.' " 

Beware  of  the  cheap  circular  because  It  cheapens  your 
store  in  the  eyes  of  your  customers,  advised  the  Baltimore 
druggist;  avoid  the  slang  expression  that  catches  the  eye 
but  lacks  In  dignity ;  do  not  attempt  to  build  up  a  tele- 
phone business  except  In  your  Immedlcate  neighborhood 
because  those  long  distance  deliveries  are  not  profitable, 
and  do  not  use  the  newspapers  too  freely  unless  the  en- 
tire circulation  will  benefit  you — there  is  no  economy  In 
paying  for  an  entire  circulation  when  you  cannot  possi- 
bly "cash  In"  on  more  than  5  per  cent,  of  It. 

In  concluding  his  Interesting  and  instructive  address 
Prof.  Hynson  said,  "I  believe  to  advertise  successfully  one 
must  have  something  to  tell  and  must  really  believe  that 
he  has  something  to  tell  that  will  benefit  those  he  de- 
sires to  serve.  If,  then,  he  will  tell  his  story  earnestly, 
enthusiastically,  and  above  all  things,  truthfully,  he  will 
be  able  to  do  advertising  that  will  bring  profit  to  himself 
and  give  satisfaction  to  those  upon  whom  it  has  had  ef- 
fect." 

Prof.  Hynson  also  made  an  informal  talk  on  difficult 
prescriptions. 

Papers  were  presented  as  follows:  "Efficiency  in  a  Drug 
Store,"  by  E.  R.  V.  Harrison;  "Why  I  am  a  Member  of 
the  North  Carolina  Pharmaceutical  Association,"  by  C.  P. 
Guyer;  "What  Constitutes  a  Good  Prescription  Service," 
bv  P.  A.  Lee;  "What  Constitutes  Profitable  Drug  Store 
Advertising,"  by  Eugene  F.  Rlmmer;  "The  Four  Great- 
est Assets  of  a  Druggist,"  by  B.  S.  Warren;  "Some  Im- 
pressions Fixed  on  a  Pharmacist's  Mind  During  Thirty 
Years  of  Service,"  by  Henry  T.  Hicks;   and  "A  Review  of 
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Present  Day  Tendencies  In  a  Drug  Store,"  by  William 
Neistlle. 

Officers  for  the  ensuing  year  were  elected  as  follows: 
President,  E.  G.  Birdsong,  of  Raleigh:  vice-presidents,  G. 
A.  Matton,  of  High  Point,  S.  E.  Welfare,  of  Winston- 
Salem,  and  G.  R.  Pilkington,  of  Pittsboro;  secretary.  J. 
G.  Beard  (re-elected),  of  Chapel  Hill:  treasurer,  G.  E. 
Bur  well  (re-elected),  of  Charlotte;  member  of  the  board 
of  pharmacy,  E.  V.  Zoeller  (re-elected),  of  Tarboro;  local 
secretary,  C.  A.  Raysor,  of  AsheviUe.  Executive  commit- 
tee, C.  J.  O'H.  Home,  P.  A.  Lee,  S.  O.  Blair,  Jesse  Carter, 
and  J.  6.  Beard  (ex  officio). 

The  next  meeting  of  the  association  will  be  held  at 
Asheville.  in  June,  1917. 

An  automobile  ride  through  Wilmington  and  its  sub- 
urbs, and  a  dance  were  arranged  for  the  entertainment 
of  the  association. 

The  Traveling  Men's  Auxiliary  elected  Lambert  Kuhn 
as  president,  and  G.  E.  Burwell,  of  Charlotte,  as  secre- 
tary-treasurer. 


lows:  President,  Dan  J.  Fry,  of  Salem;  vice-presidents, 
W.  Hal  McNair,  of  Ashland,  and  H.  F.  Brandon,  of 
Portland;  secretary,  A.  H.  Allen,  of  Portland;  and  treas- 
urer, B.  F.  Jones,  of  Portland. 


Nevr  Jersey  Association. 

The  forty-seventh  annual  convention  of  the  New  Jersey 
Pharmaceutical  Association  was  held  on  June  20th  to  23d, 
at  the  New  Hollywood  Hotel,  Long  Branch,  with  the  re- 
tiring president,  Charles  J.  McCloskey,  of  Jersey  City,  In 
the  chair.  In  his  opening  address  Mr.  McCloskey  spoke 
briefly  on  a  number  of  pertinent  questions,  among  them 
being  the  Harrison  law,  the  present  high  prices  of  drugs, 
the  need  of  a  new  pharmacy  law,  the  desirability  of  rais- 
ing the  educational  prerequisites  in  the  case  of  applicants 
for  registration  as  pharmacists,  and  closed  his  talk  with 
a  brief  report  of  the  accomplishments  of  the  past  and  a 
glance  Into  the  future  of  the  association. 

George  M.  Beringer,  Jr.,  chairman  of  the  membership 
committee,  presented  the  names  of  107  applicants,  and 
these  were  elected  to  membership,  bringing  the  total 
number  of  members  up  to  1019. 

The  reports  of  the  secretary,  F.  G.  Stutzlen,  and  of  the 
treasurer,  Edgar  R.  Sparks,  were  presented  and  showed 
the  association  to  be  in  good,  sound  condition,  both  as 
regards  membership  and  flnances. 

A  number  of  Interesting  and  instructive  papers  were 
presented  on  such  timely  topics  as  "Prescription  Pricing," 
"Window  Displays,'"  "Physician  and  Pharmacist,"  "Mak- 
ing Money  Out  of  the  Pharmacopceia,"  etc.,  and  in  a  de- 
lightful talk.  Professor  Joseph  P.  Remington  gave  those 
present  an  insight  into  the  work  of  the  various  commit- 
tees engaged  in  revising  the  Pharmacopoeia.  He  exhibited 
a  specimen  copy  of  this  book — one  of  the  first  to  leave  the 
press  of  the  publishers. 

The  entertainment  committee,  under  the  able  chair- 
manship of  Harry  W.  Crooks,  of  Newark,  provided  plenty 
of  entertainment  for  all — some  of  the  features  being  an 
automobile  ride,  athletic  sportB,  a  baseball  game,  and  on 
Thursday  evening  a  fancy  dress  ball  and  masquerade. 

The  following  officers  were  elected:  President.  Garrett 
Byrnes,  of  Maplewood ;  vice-presidents,  Daniel  H.  Hills, 
of  Spring  Lake,  and  Adolph  F.  Marquler,  of  Newark;  secre- 
tary, Jeannot  Hostmann,  of  Hoboken;  treasurer,  Edgar  R. 
Sparks,  of  Burlington.  Board  of  trustees,  Charles  W 
Holzbauer,  Charles  J.  McCloskey,  John  G.  Block,  Harry 
W.  Crooks.  Edward  T.  N.  Stein,  Garrett  Byrnes  and 
Jeannot  Hostmann,  ex-offlclo. 

The  committee  on  legislation  consists  of  Stephen  D. 
WooUey.  John  C.  Gallagher,  Thos.  S.  Armstrong,  David 
Strauss  and  George  M.  Beringer. 

G.  F.  Whiting  was  elected  president  of  the  Traveling 
Men's  Auxiliary,  and  N.  J.  Caughy,  secretary. 

The  Ladles'  Auxiliary  elected  Mrs.  Lewis  S.  Brown,  of 
Maplewood,  president;  Mrs.  E.  H.  Horning,  secretary,  and 
Mrs  H.  W.  Crooks,  treasurer. 

The  next  meeting  will  be  held  in  June,  1917,  the  place 
to  b«  determined  later. 


Oregron  Association. 

Members  of  the  Oregon  Pharmaceutical  Association  as- 
Bomhl«Kl  at  Soasldc,  July  13th,  to  hold  the  twenty-serenth 
annual  meeting  of  that  organization.  In  addition  to 
routine  huBinr<.sH  and  the  discussion  of  various  trade  and 
professional  topics  the  members  enjoyed  dancing,  bathing, 
athletic  sports  and  a  general  good  time. 

The  offlcprs  elected   for  the  ensuing  year  are  as  fol- 


Ohio  Association. 

The  thirty-eighth  annual  meeting  of  the  Ohio  Pharma- 
ceutical Association  was  held  at  Cedar  Point,  near  San- 
dusky, June  11th  to  13th. 

President  Gallagher,  in  his  annual  address  recom- 
mended support  of  the  Paige  bill,  and  of  the  Stephens- 
Ashurst  bill;  that  effort  should  be  made  to  secure  allow- 
ance of  the  mailing  of  poisons  under  reasonable  restric- 
tions; that  legislation  should  be  promoted  to  require  in- 
si>ection  of  medicines  in  the  hands  of  physicians;  that 
the  service  of  the  secretary  and  organizer  should  be  con- 
ducted on  a  broader  plan. 

The  Committee  on  Resolutions  recommended  as  out- 
lined by  the  Committee  on  Pharmaceutical  Education  that 
the  Board  of  Pharmacy  be  requested  to  prepare  a  list  of 
the  studies  with  the  amount  of  credit  allowed  on  each 
branch  of  study,  which  will  be  required  to  meet  the  two 
years'  high  school  requirement;  and  that  the  colleges  of 
pharmacy  co-operate  by  giving  special  courses  of  study  in 
business  methods  and  salesmanship. 

Consideration  of  the  subject  of  trading  stamps  and 
coupons  was  referred  after  a  lively  discussion  to  the  in- 
coming Committee  on  Legislation. 

Considerable  interest  centered  on  the  discussion  of  the 
modern  pharmacy  law,  as  outlined  by  Frank  Freericks. 
The  coming  winter  is  legislative  year  at  Columbus,  and 


THKO.    I).     WKri'EH.'iTHOKM. 


T.   .1.   .SHAXXOX. 


One    of    two    men     who     have  Tennesseeans  keep  him  on  the 
been  secretary  of  the  Ohio  as-  Job  as  secretary   of  their  as- 
sociation   since    Us    formation  sociatlon.      This    Is    his    fifth 
In  1879.  year. 

plans  are  already  on  foot  to  Introduce  an  adequate  phar- 
macy law. 

The  following  members  were  endorsed  as  candidates 
for  the  appointment  of  one  to  All  a  vacancy  in  the  Board 
of  Pharmacy,  which  will  occur  next  March:  C.  A.  Hoff- 
man, of  Arcanum;  J.  W.  Dysle,  of  Marietta;  C.  W.  An- 
tony, of  Canton;  O.  U.  Cassaday,  of  Youngstown;  and  P. 
W.  Hedges,  of  Plqua. 

Officers  for  the  ensuing  year  were  elected  as  follows: 
President,  Eugene  R.  Selzer,  of  Cleveland;  vlce-presi- 
dentB,  George  B.  Topping,  of  Columbus,  and  G.  W.  Dysle, 
of  Marietta;  treasurer,  L.  W.  Funk,  of  Columbus;  secre- 
tary, Theo.  D,  Wetterstroem,  of  Cincinnati.  Member  of 
council  for  five  years,  J.  F.  Gallagher,  of  Dayton. 

There  will  be  a  midwinter  meeting  of  the  association  at 
Columbus  the  second  week  In  January,  1917,  which  will 
be  devoted  entirely  to  business,  and  there  will  be  a  sum- 
mer meeting  at  Cedar  Point  the  second  week  in  July, 
which  will  be  arranged  .mostly  for  entertainment.  Only 
a  few  morning  sessions  will  be  held  at  the  summer  meet- 
ing. It  Is  expected  to  alternate  the  winter  meetings  with 
Columbus  and  some  other  city,  and  the  summer  meetings 
with  Cedar  Point  and  any  other  pleasure  resort  that  may 
appear  attractive. 

The  Traveling  Men's  Auxiliary  gave  an  excellent  en- 
tertainment.    They   elected   the   following   to   take  office 
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January  Ist:  President,  A.  J.  Schwartz,  of  Cincinnati; 
vice-presidents,  R.  O.  Forrest,  of  Cleveland;  F.  H.  Whlt- 
taker,  of  Dayton,  Gwynn  Evans,  of  Toledo,  and  J.  H.  More- 
ton,  of  Ashland;  members  of  council,  H.  A.  Bauman 
and  Fred  Shrlver.  The  other  members  of  the  council 
and  the  treasurer  and  secretary  of  last  year  were  re- 
elected. 


Rhode  Island  Association. 

The  forty-second  semi-annual  meeting  and  outing  of 
the  Rhode  Island  Pharmaceutical  Association  was  held 
July  12th,  at  the  Warwick  Club  In  Providence,  with  the 
ladles  In  attendance  as  special  guests. 

Following  a  light  luncheon  at  noon,  the  afternoon  was 
devoted  to  athletic  events,  a  baseball  game  and  a  clam- 
bake. The  principal  event  was  the  baseball  game  between 
the  traveling  nien  and  the  druggists.  The  traveling  m'en 
being  captained  by  William  McElroy  and  the  druggists  by 
Earl  0.  Swindells. 

The  evening  was  devoted  to  a  business  meeting  of  the 
association,  and  at  the  same  time  a  meeting  was  called 
of  the  trustees  of  the  Rhode  Island  College  of  Pharmacy. 


Tennessee  Association. 

The  thirty-first  annual  meeting  of  the  Tennessee  Phar- 
maceutical Association  was  held  at  Monteagle,  July  11th 
to  13th. 

The  convention  unanimously  endorsed  the  Mussel  Shoale 
nitrate  plant  project  and  appointed  a  delegate  to  attend 
the  convention  held  at  Nashville,  July  21st.  Many  Inter- 
esting and  instructive  papers  were  read  and  discussed 
and  the  reports  of  the  president,  secretary  and  treasurer 
showed  the  association  to  be  In  a  healthy  and  growing 
condition.  Delegates  were  appointed  to  attend  the  meet- 
ings of  the  American  Pharmaceutical  Association,  to  be 
held  at  Atlantic  City,  and  the  National  Association  of 
Retail  Druggists,  at  Indianapolis.  It  was  decided  that 
the  meeting  next  year  should  be  held  at  Memphis  In 
conjunction  with  the  State  associations  of  Arkansas  and 
Mississippi. 

A  secret  society,  called  the  "M.  I.  T."  was  organized 
with  100  members,  Its  object  being  to  provide  fun  for  Its 
memhers. 

The  election  of  officers  was  the  final  business  of  the 
session,  the  following  having  been  elected:  President,  D. 
J.  Kuhn,  of  Nashville;  vice-presidents,  Harry  Mayer,  of 
Memphis,  John  J.  Ingle,  of  South  Pittsburg,  and  H.  E. 
Mason,  of  Smithville;  secretary,  T.  J.  Shannon,  of  Sharon, 
and  treasurer,  B.  J.  Sand,  of  Nashville. 


Utah  Association 

Th  Utah  Pharmaceutical  Association  held  Its  sixteenth 
annum  moetlns  at  r-.ogan,  Ju'e  26th  and  27th 

The  meeting  was  opened  with  prayer  by  the  Rev.  S.  H. 
Goodwin,  of  Provo.  Mayor  Thatcher  welcomed  the  asso- 
ciation. James  L.  Franken,  of  Salt  Lake  City,  responding. 

President  McAUster,  in  his  annual  address,  recom- 
mended that  a  committee  on  legislation  be  named  to  look 
Into  all  laws  that  are  proposed  which  affect  the  drug- 
gist; that  members  of  the  association  lend  all  the  aid 
they  can  to  the  officers  in  the  enforcement  of  the  law;  and 
that  a  pharmacy  department  be  established  at  the  State 
University. 

The  secretary  and  the  treasurer  submitted  reports 
which  showed  there  were  113  members  on  the  roll;  the 
receipts  last  year  were  $1244  and  the  disbursements  $1222. 

The  membership  committee  reported  that  fifteen  per- 
sons had  been  admitted  during  the  year. 

Wynn  L.  Eddy,  of  Brigham,  discussed  the  progress  of 
pharmacy  and  commented  upon  the  fact  that  the  war  has 
awakened  the  Yankee ;  he  thought  we  would  not  in  the 
future  depend  so  largely  upon  foreign  countries  for  drugs. 
He  commended  the  Harrison  act,  and  added  that  the  sale 
of  hablt-forming  drugs  had  decreased  two-thirds  In  Utah. 

Joy  H.  Johnson,  of  Salt  Lake  City,  in  talking  of  the 
board  of  pharmacy,  aroused  considerable  discussion  by 
contending  that  the  association  should  go  on  record  in 
favor  of  giving  the  board  power  to  handle  the  pharma- 
cist who  is  addicted  to  drlak  or  narcotics.     Mr.  Johnson 


also  thought  the  fees  paid  by  druggists  should  be  used 
for  their  benefit  and  not  taken  over  by  the  State  at  the 
end  of  the  year. 

Mr.  Dayton,  of  the  board  of  pharmacy,  reported  that 
during  the  year  $1950  in  fees  had  been  collected  from  the 
375  registered  and  35  assistant  pharmacists  in  the 
State,  while  only  $1150  had  been  expended,  and  he  thought 
this  money  still  belonged  to  the  pharmacists  and  should 
not  be  turned  Into  the  State  treasury  at  the  end  of  the 
year. 

It  was  finally  agreed  that  effort  should  be  made  to  ob- 
tain legislation  to  Increase  the  power  of  the  board,  and 
also  to  allow  It  to  retain  the  surplus  in  the  fund.  It  was 
further  agreed  that  the  registration  fee  for  examination 
or  for  reciprocity  registration  from  other  States  should 
be  cut  to  $10.    It  is  now  $15  and  $25,  respectively. 

Charles  Empey  discussed  trade  conditions  In  the  drug 
business,  and  during  his  talk  distributed  circulars  show- 
ing that  the  prices  of  drugs  had  risen  of  late  from  100  to 
1500  per  cent.  Credit  conditions  In  the  drug  business  are 
poorer  than  for  ten  years  past. 

C.  F.  Adams  discussed  the  question,  "What  Do  You 
Know  About  Your  Business?"  He  gave  a  great  amount 
of  specific  information  as  to  the  cost  of  doing  business. 
He  said,  among  other  things,  that  the  average  cost  of 
operating  an  automobile  Is  11  8/10  cents  per  mile.  He 
said  that  it  costs  approximately  25  per  cent,  to  do  busi- 
ness and  he  enumerated  the  different  items  constituting 
the  total.  It  costs  1>^  per  cent,  more  to  do  business  there 
than  in  the  East,  he  said.  Mr.  Adams  showed  that  the 
cost  of  selling  varies  from  3  2/10  per  cent,  to  8  7/10  per 
cent.  No  business  man  should  demand  more  than  4  per 
cent,  net  profit,  he  said.  The  time  has  come,  he  said,  when 
the  practice  of  one  tradesman  giving  discounts  to  other 
tradesmen  must  cease.  He  characterized  It  as  a  crime 
against  the  best  customers  that  the  giver  has.  The  im- 
portance of  efficient  service  in  a  store  was  emphasized. 
Purchasers  pay  66  per  cent,  for  goods  and  34  per  cent, 
for  service,  and  they  will  discover  faulty  service  a  long 
time  before  they  detect  faults  in  the  goods.  Advertising, 
he  said,  was  an  economic  necessity  and  must  be  honestly 
done  to  be  effective- 
Arthur  Parsons,  of  the  Utah  Association  of  Credit  Men, 
gave  an  interesting  talk  on  the  elements  of  credit,  which, 
he  said,  were  character,  capacity  and  capital. 

J.  D.  Giles  gave  a  practical  talk  on  salesmanship,  show- 
ing the  advantage  to  the  proprietor  of  training  his  help. 

C.  Coulson  Smith  read  an  interesting  paper  on  the 
peyote  curse  of  the  Uinta  Indians,  detailing  the  effects  of 
the  narcotic  and  the  utter  demoralization  that  it  causes. 
The  legislative  committee  of  the  association  was  in- 
structed to  prepare  a  bill  that  will  Include  peyote  in  the 
list  of  habit-forming  drugs. 

Officers  for  the  ensuing  year  were  elected  as  follows: 
President,  W.  H.  Dayton,  of  Salt  Lake:  vice-presidents, 
H.  H.  Petersen,  of  Richfield,  and  J.  L.  Boyden,  of  Coal- 
ville; secretary,  Frank  Folland,  of  Salt  Lake;  treasurer, 
William  Swinyard,  of  Logan;  directors,  John  Culley,  A. 
L.  Eddy,  R.  S.  McAllster,  Edward  Johnson  and  A.  Sevan. 

The  next  annual  meeting  will  be  held  at  Salt  Lake  City, 
the  date  to  be  fixed  later. 

The  entertainment  included  automobile  excursions  and 
a  banquet.  At  this  last-named  function  James  L.  Franken 
spoke  to  "Our  Appreciation  of  Good  Fellowship,"  and  sur- 
prised C.  A.  Faus,  of  Salt  Lake  City,  by  mentioning  his 
services  as  chairman  of  the  finance  committee  for  several 
years  past,  and  then  presenting  him  on  behalf  of  the  asso- 
ciation with  a  fine  gold  watch.  It  was  Inscribed  "C.  A. 
Faus — an  appreciation  of  good  fellowship,  U.  P.  A.,  1916." 
Mr.  Faus  had  been  kept  in  complete  ignorance  of  this 
event. 


Vermont  Association. 

The  Vermont  Pharmaceutical  Association  held  Its  twen- 
ty-third annual  meeting  at  St.  Albans,  June  27th  and  28th. 
The  association  was  welcomed  by  Mayor  Maun,  President 
Barker  responding. 

Addresses  were  made  by  C.  Herbert  Packard,  president 
of  the  Massachusetts  College  of  Pharmacy,  Prof.  L.  La 
Pierre,  of  the  same  college,  and  by  A.  E.  Lerche. 

Mason  G.  Beebe,  secretary  of  the  board  of  pharmacy, 
reported  that  fifteen  candidates  for  registration  had  been 
examined  during  the  year,  but  owing  to  the  fact  that  the 


August 


1916 


THE   DRUGGISTS   CIRCULAR 


50!t 


last  meeting  was  held  the  14th  Inst.,  it  was  Impossible  to 
;ve  complete  returns  on  certificates  issued  for  the  last 
xamination,  when  there  were  twenty  candidates,  but  up 

:o  that  meeting  the  board  had  issued  nine  full  and  eight 

assistant's  certificates. 
Officers   for  the  ensuing  year  were  elected  as   follows: 


K.   TEBEOX. 


C.    OSSEWARO. 


r    two    years    president   and    Member      of       the       execullvf 

'■■■    fifteen    secretary     of     the    committee,    Washington    State 

Vermont    association.  Pharmaceutical    Association. 

President,  F.  W.  Churchill,  of  Brandon:  vice-president, 
William  G.  Sargent,  of  Brattleboro;  secretary  and  treas- 
urer, W.  E.  Terrill,  of  Burlington. 

Fixing  the  time  and  place  of  the  next  convention  were 
left  with  the  Incoming  executive  committee. 

The  Traveling  Men's  Auxiliary  elected  the  following  of- 
ficers: President,  D.  G.  Quebeck,  of  Rutland:  vlce-presi- 
dent,  O.  B.  Wells,  of  Burlington:  secretary  and  treasurer, 
Percy  F.  Bearse,  of  Brandon. 


Virginia  Association. 

The  thirty-fifth  annual  meeting  of  the  Virginia  Phar- 
maceutical Association  was  held  at  Staunton,  July  11th 
to  13th,  and  the  attendance  in  point  of  numbers  was  mos*. 
encouraging. 

The  effects,  on  the  retail  druggist,  of  the  new  prohibi- 
tion laws  were  discussed  and  a  committee  of  three,  con- 
sisting of  W.  F.  Rudd,  T.  A.  Miller  and  J.  E.  Jackson,  was 
appointed  to  confer  with  Commissioner  Sidney  J.  Peters, 
regarding  the  working  of  the  law  as  it  applies  to  the  re- 
tall  druggist. 

The  following  names  were  submittei  to  fill  a  vacancy 


K.     I..     HR.t.NDIS, 


T.   AfillRY    MI14.KII. 


[.■.rig    soretary    of     the     Vir-     Il«tlred    as    secretary     of     the 
'  nia   Biwociatlon.    nnw    of    Itn    Virginia  board  after  a  fifteen- 
board  aa   well.  year    term. 

•1  the  board  of  pharmacy,  the  governor  to  appoint  one: 
■1  W.  Williamson.  Ramsey  Taylor,  W.  T.  Reeves  O.  M. 
Farrar  and  H    S.  Eley. 

It  was  decided  to  begin  the  publication  of  a  Journal  de- 
voted to  the  welfare  of  the  association,  and  the  following 
edltors-ln-rhlef    were    appointed:    A.    Bolenbaugb,    E.    L. 


Brandis  and  W.  F.  Rudd,  to  be  assisted  by  a  number  of 
associate  editors.  The  name  of  the  journal  will  be  the 
Virginia  Pharmacist. 

The  following  officers  were  elected  for  the  ensuing  year: 
President,  T.  Ramsey  Taylor,  of  Norfolk:  vlce-presldente, 
C.  H.  Goldsboro,  of  Culpeper,  and  G.  E.  Thomson,  of  Chat- 
ham; secretary,  E.  L.  Brandis,  of  Richmond;  treasurer, 
H.  S.  Eley,  of  Suffolk;  and  local  secretary,  J  Y.  McRae, 
of  Norfolk. 

The  meeting  next  year  is  to  be  held  at  Old  Point  Com- 
fort. 


Washington  State  Association. 

The  twenty-seventh  annual  meeting  of  the  Washington 
State  Pharmaceutical  Association  was  held  on  board  a 
steamer  leaving  Seattle  at  9:30  p  m.,  June  19th,  and  mak- 
ing a  cruise  of  Puget  Sound,  lasting  three  days,  during 
which  calls  were  made  at  the  chief  ports. 

The  meeting  was  begun  the  following  morning.  Presi- 
dent Johnson,  in  his  address,  pointing  out  the  principal 
problems  before  the  pharmacists  of  the  State.  He  be- 
lieved that  the  most  pressing  of  these  was  the  effect  of 
the  prohibition  law  on  pharmacy.  He  offered  a  resolution 
declaring  that  it  had  been  determined  that  a  number  of 
saloon  men  had  assumed  the  name  of  pharmacist  for  the 
sole  purpose  of  violating  the  law.  that  a  number  of  phar- 
macists had  fallen  to  the  saloon  level,  thus  lowering  the 
standards  of  the  profession,  and  petitioning  the  Leglsla- 
lature  to  so  amend  the  law  that  the  pharmacist  would  no 
longer  have  the  right  to  sell  any  alcoholic  liquor  which 
could  be  used  as  a  beverage. 

The  association  after  much  discussion  failed  to  agree 
with  this  view-  but  after  adopting  a  resolution  urging  en- 
forcement of  the  law  as  it  stands,  provided  for  a  referen- 
dum by  mail. 

A  report  from  the  Board  of  Pharmacy  was  presented 
which    showed    that    for    the    biennial    period,    1916-17. 


<■.    W.    JOII.NSON. 
iw.)     Seattleltes     directing     the 


A.    W.    LINTO.V. 


Washington    asHocdiiion    a>' 
president  and  secretary,  respectively. 


the  l>€gislature  appropriated  110,000.  This  sum,  while 
quite   large,   compared   with   the  amount   formerly   avall- 

)le,  was  not  excessive.  During  the  fiscal  year  four  exam- 
inations were  held,  at  which  63  candidates  appeared,  of 
whom  44  failed  to  pass  and  19  were  registered.  In  addl- 
•ion.  18  were  registered  by  graduation,  making  a  total  of 

T  registered  during  the  year.  At  the  meeting  of  April 
Mh,  1916,  the  attention  of  the  board  had  been  called  to  the 
fact  that  many  of  the  hospitals  of  the  State  were  con- 
ducting dispensaries  with  no  registered  pharmacist  in 
charge.  At  this  meeting  action  had  been  taken  directing 
the  secretary  to  send  notice  to  every  hospital  that  the 
liharmacy  law  must  be  strictly  complied  with  and  no  dis- 
pensing done  except  under  the. supervision  of  a  registered 
pharmacist.  The  secretary's  financial  statement  showed 
the  following  receipts:  From  examinations.  |310;  from 
registration,  $144;  from  renewals,  |2,960;  miscellaneous. 
J4293.41;  toUl.  17770.41.  Disbursements  were  $3872.06, 
leaving  a  balance  of  $3835.35. 

A   proposition   that  the  postmaster-general  be  urged  to 
Issue  regulations  which  would  permit  compounds  contain- 
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Ing  small  quantities  ot  poUonoug  aubataQces  to  be  sent 
through  the  mail  was  agreed  to. 

It  was  ordered  that  the  proper  officials  in  Washington 
should  be  urged  to  take  steps  lo  secure  the  agreement  of 
belligerent  nations  to  allow  commerce  in  drugs  and  chem- 
icals urgently  required  for  the  treatment  ot  disease  and 
relief  of  suffering. 

A  special  committee  was  appointed  representing  the  va- 
rious sections  of  the  State  to  present  to  the  legislators  of 
the  different  sections  any  bills  prepared  by  the  legisla- 
tive committee  of  the  association,  and  to  endeavor  to  se- 
cure their  support.  This  special  committee  is  expected 
also  to  endeavor  to  secure  the  co-operation  of  pharmacists 
in  the  different  sections. 

Papers  were  presented  as  follows:  "Pharmacy  Facing  a 
Crisis  Under  the  Prohibition  Law,"  by  Cornelius  Osse- 
ward;  "Price  Maintenance,"  by  William  F.  Woodward; 
"Facts  About  Feet  and  Footwear,"  by  Ralph  Hagy;  "Cul- 
tivation of  Drug  Plants  in  Eastern  Washington."  by  A.  F. 
Maxwell  •  "Present  Status  of  Drug  Plant  Cultivation  in  the 
Northwest,"  by  A.  W.  Linton;  "Relations  of  the  Retail 
Druggist  to  the  State,"  by  Joseph  Hart;  "Window  Display 
Advertising,"  by  H.  G.  Duerfeldt;  "Ointments  Prepared 
by  the  Use  of  Volatile  Solvents,"  by  William  Maslce. 

W.  P.  Bonney  contributed  a  brief  history  of  the  associa- 
tion. 

The  following  names  were  presented  to  the  governor 
as  candidates  for  any  vacancy  that  might  occur  In  the 
Board  of  Pharmacy:  H.  G.  Duerfeldt,  of  Spokane;  George 
D.  Prigmore,  of  Chehalis;  Dr.  C.  W.  Johnson,  of  "Seattle; 
Mrs.  Emily  McRae,  of  Spokane;  and  V.  T.  McCroskey, 
of  Colfax. 

The  association  repeatedly  expressed  Us  satisfaction  at 
the  success  which  had  crowned  the  efforts  of  the  president 
and  other  officers  to  wipe  out  the  long-standing  debts  of 
the  association  and  to  place  its  financial  affairs  on  a 
sound  basis.  Dr.  Johnson  received  high  praise  for  his 
leadership  In  a  crisis  in  the  affairs  of  the  association. 
Notwithstanding  his  declination  of  a  renomination.  the 
Doctor  was  again  made  president  of  tha  association.  As 
an  additional  token  of  the  esteem  of  his  associates,  he 
was  presented  with  a  purse  of  money  with  a  request  that 
he  obtain  with  it  what  he  most  desired. 

The  complete  list  of  incofaing  officers  follows:  Presi- 
dent, C.  W.  Johnson,  of  Seattle;  vice-presidents,  Henry  G. 
Duerfeldt,  of  Spokane,  and  W.  S.  Kinsel,  of  Seattle;  sec- 
retary, A.  W.  Linton,  ot  Seattle;  treasurer,  F.  D.  Marr, 
of  Tacoma;  executive  committee,  D.  B.  Garrison.  M.  A. 
Weed,  W.  S.  Kinsel,  Cornelius  Osseward,  Henry  G.  Duer- 
feldt, G.  C.  Norton,  J.  Lough,  L.  F.  Swift,  and  G.  R.  Fet- 
terman. 

A  Ladies'  Auxiliary  was  formed  with  the  following  offi- 
cers: President,  Mrs.  M.  A.  Weed,  of  Seattle;  vice-presi- 
dents. Mrs.  E.  L.  Jones,  ot  Spokane,  Mrs.  E.  W.  Hoyt,  of 
Tacoma,  Mrs.  Nat  HIggins,  of  Walla  Walla,  and  Mrs.  F. 
A.  Gillette,  ot  Hoquiam;  secretary,  Mrs.  R.  S.  Warren,  of 
Seattle;  treasurer,  Mrs.  D.  B.  Garrison,  of  Connell. 


West   Virginia  Association. 

The  West  Virginia  Pharmaceutical  Association  held  its 
tenth  annual  meeting  at  Deer  Park,  Md.,  June  21st  and 
22d. 

President  Downs  In  his  customary  address  called  atten- 
tion to  the  itinerant  vender  question.  He  wished  to  be 
put  on  record  as  favoring  a  law  restricting  the  compound- 
ing and  dispensing  of  medicines  to  the  pharmacist;  he 
deprecated  dispensing  by  physicians,  and  was  in  favor 
of  a  law  prohibiting  the  druggist  from  giving  medical 
advice  and  counter  prescribing.  Members  were  urged  to 
Join  the  American  Pharmaceutical  Association,  and  con- 
sideration of  means  to  make  the  meeting  of  the  State 
association  more  attractive  was  recommended. 

Dr.  J.  H.  Beal  addressed  the  convention  on  the  work 
of  organizations  and  ways  of  improving  them. 

Papers  were  read  as  follows:  "Who  Is  Responsible  for 
the  Dispensing  Physician?"  by  Mark  Wallace;  "Trade  In- 
terests," by  J.  C.  Davis;  "The  Department  of  Pharmacy 
of  the  West  Virginia  University,"  by  Dean  Rogers;  "Phar- 
macy, Politics  and  Poltroonery,"  by  A.  Krieg;  "A  Perma- 
nent Camping  Ground  for  the  Association."  by  James  A. 
Tierney  •  "Advantages  of  Buying  from  the  Jobber,"  by 
Roy  Cook;  "Show  Card  Writing,"  by  E.  E.  Duval;  and 
"Salesmanship,"  by  George  W.  Keller. 

A  committee  was  appointed  to  consider  the  advisability 


of   arranging   for   a   permanent    meeting    pla.  <.,    ....    ^ jg- 
gested  by  Mr.  Tierney,  in  his  paper  mentioned  above. 

Officers  for  the  ensuing  year  were  elected  as  follows: 
President,  C.  A.  Neptune,  of  Parkersburg;  vice-presi- 
dents, Stephen  Tierney,  of  Weston.  J.  Charles  Hall,  of 
Charleston,  and  B.  J.  Farrell,  ot  Clarksburg;    treasurer. 


C.   H.   KOOKKS. 


JAMES   H.   BEAU 


Re-elected    Secretary     of     thB    Addressed    the    West    Virginia 
West      Virgflnla       Pharmaceu-     association      In      his      always 
tlcal    Association.  clear    and    forceful    style. 


Chatham  Sinclair,  ot  Wheeling;  secretary,  C.  H.  Rogers, 
of  Morgantown;  member  of  executive  council.  Gay  Dent, 
of  Morgantown. 
The  association  will  meet  again  at  Deer  Park  next  year. 


Once  a  Druggist,  Always ? 

When  a  man  goes  into  the  drug  business,  as  an  appren- 
tice, at  the  age  of  sixteen,  and  stays  with  it  through  the 
various  ranks  ot  assistant,  registered  manager,  and  finally 
proprietor,  it   may  be  said   with  truth   that  that   man   is 

a  "sticker."  W.  S.  Denton, 
president  of  the  Illinois 
Pharmaceutical  Associa- 
tion, was  just  sixteen  when 
the  lure  ot  the  shelf  bottle 
and  the  pill  tile  called  him 
to  "his  own"  and  he  has 
been  continuously  engaged 
in  the  drug  business  since 
that  time. 

Mr.  Denton  was  born  on 
a  farm  in  Christian  county, 
Illinois,  In  1878,  and  spent 
the  first  sixteen  years  of 
his  life  in  that  vicinity, 
growing,  swimming,  "do- 
ing chores"  and  attending 
school.  Not  satisfied  with 
the  bare  fundamentals  of 
the  three  Rs,  he  later  at- 
w.  s.  DENTON.  tended  high  school  at  Tay- 

lorville. 
George  Ade  proves,  in  one  ot  his  delightful  fables,  that 
"the  home  grown  fortune  is  best,"  and  Mr.  Denton  gives 
further  proof,  it  any  be  needed:  "I  had  my  own  row  to 
hoe  when  I  was  a  kid"  is  the  way  he  expresses  It,  which 
is  only  another  way  of  saying  that  it  was  entirely  up  to 
himself  to  "make  good"— sometimes  a  rather  difficult 
proceeding,  but  always  a  good,  firm  foundation  for  real 
success. 

In  the  year  1903  the  name  of  W.  S.  Denton  began  to 
mean  "pure  drugs"  in  Edinburgh,  111.,  and  later,  in  1906, 
he  moved  his  business  to  Beardstown,  where  the  person- 
ality and  hard  work  of  the  owner  continue  to  attract 
new  customers  and  hold  the  old  ones. 

President  Denton  is  an  able  and  conscientious  worker; 
always  interested  In  anything  pertaining  to  the  better- 
ment of  things  pharmaceutical,  and  with  his  previous 
experience  and  training  to  aid  him,  it  is  no  great  risk 
to  predict  that  he  will  "make  good"  as  president  of  the 
Illinois  association. 
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American  Medical  Association. 

The  sixty-Seventh  annual  meeting  o£  the  American  Mea- 
ical  Association  was  held  at  Detroit  June  12tb  to  16tli, 
with  an  attendance  of  4,386. 

The  House  of  Delegates,  which  conducts  practically  all 
the  business  of  the  association,  was  called  to  order  by 
the  president.  Dr.  Albert  Vander  Veer,  on  the  morning 
of  the  12th,  and  after  the  committee  on  credentials  had 
reported  and  house  been  declared  duly  organized,  he  made 
the  customary  address,  in  which  he  paid  tribute  to  tho 
memory  of  Dr.  Rodman,  the  late  president,  who  had  died 
In  office  during  the  year,  and  brought  before  the  bouse  im- 
portant questions  as  to  laws,  inspections  in  schools,  indus- 
trial diseases  and  systematic  preparation  for  military 
work. 

The  first  general  meeting  of  the  association  was  opened 
the  following  day  with  prayer  by  Bishop  Williams,  of 
Detroit.  The  Hon.  Woodbrjdge  N.  Ferris,  governor  of 
Michigan,  welcomed  the  association  to  the  State;  Hon. 
Allen  Frazler  representing  Mayor  Marx,  of  Detroit,  wel- 
comed it  to  the  city,  and  Dr.  A.  W.  Harnbogen,  president 
of  the  Michigan  Medical  Society,  extended  the  welcome  of 
the  physicians  of  the  State. 

Dr.  Ruppert  Blue,  surgeon-general  of  the  Public  Health 
Service  of  the  United  States,  the  Incoming  president,  was 
Introduced  and  delivered  the  annual  address,  which  was 
on  "Some  of  the  Larger  Problems  of  the  Medical  Profes^ 
slon." 

Following  the  general  session  meetings  of  the  house  of 
delegates  and  of  the  various  sections  began. 

Dr.  Alexander  P.  Craig,  the  secretary,  reported  that 
the  fellowship  of  the  association  on  May  1st,  1915,  was 
42,366.  During  the  past  year  441  fellows  had  died,  1,540 
had  resigned,  713  had  been  dropped  as  not  eligible,  658 
had  been  dropped  for  non-payment  of  dues,  and  17  had 
been  removed  from  the  rolls  on  account  of  being  reported 
"not  found,"  making  a  total  of  3,369  names  to  be  de- 
ducted from  the  fellowship  roll.  The  fellowship  of  the 
association  on  May  1st,  1916.  was  43,181,  a  net  Increase 
for  the  year  of  815.  This  gain  in  the  number  of  fellows 
was  largely  due  to  circularizing  subscribers  who  were 
eligible,  urging  them  to  become  members. 

Dr.  W.  T.  Councilman  presented  the  report  of  the 
board  of  trustees.  He  said  that  considering  the  work  of 
the  association  as  a  whole,  what  It  had  accomplished  In 
the  past  and  the  promise  of  the  future,  one  was  filled  with 
a  sense  of  pride  In  being  a  member  of  the  body.  This 
work,  while  of  benefit  to  the  medical  profession,  was 
much  wider  than  this — It  benefited  the  nation.  He  asked 
If  they  might  not  say  that  It  had  accomplished  the 
high  task  of  uniting  the  medical  profession.  There 
bad  never  been  a  time  when  It  had  been  so  free  from  fac- 
tion. The  weekly  average  of  the  issue  of  the  Journal 
during  1915  was  67,390,  and  the  percentage  of  physicians 
In  the  United  States  who  were  receiving  the  Journal  was 
45.3.  The  association  had  continued  Its  endeavors  to  In- 
crease the  membership  of  the  organization,  and  this  work 
was  undertaken  only  after  the  assistance  of  the  constitu- 
ent State  associations  bad  been  secured.  The  propaganda 
department  continued  its  work  with  regard  to  medical 
frauds.  The  layman's  Interest  In  the  work  was  shown  by 
the  Increasing  number  of  Inquiries  concerning  advertised 
substance  which  were  received.  People  who  advertise 
were  recognizing  the  fact  that  for  their  own  protection 
the  advertisements  could  not  be  fraudulent.  There  was  a 
growing  interest  in  the  subject  among  educational  Insti- 
tutions. State  and  municipal  boards  of  health,  civic  or- 
ganizations, women's  clubs,  etc..  continued  to  call  on  the 
department  for  Information.  The  report  of  the  Council 
on  Pharmacy  and  Chemistry  showed  that  It  had  continued 
Us  work  and  had  published  reports  on  practically  all  the 
widely  advertised  proprietary  mixtures.  It  was  confronted 
with  many  difficulties,  not  the  least  of  which  were  the 
questions  of  radium  and  the  mixed  vaccines.  Only  time 
could  establish  the  true  place  of  these  substances  as  reme- 
dial agents.  The  work  of  the  council  had  reached  a  stage 
when  little  more  could  be  done  by  the  efforts  of  the  asso- 
ciation as  a  whole;  the  continuance  of  the  work  and 
the  final  accompllabment  depended  upon  the  Individ- 
ual members.  There  was  much  evidence  that  mem- 
bers of  the  profession  were  prescribing  and  using  the 
very  substances  which  as  a  combined  body  they  con- 
demned, and  many  of  the  Journals  which  they  supportad 
advertised  and  recommsndsd  these  subatancea.    No  grMt 


progress  would  be  made  until  the  medical  profession 
awakened  to  the  fact  that  the  remedy  against  fraudulent 
proprietary  medicines  lay  in  its  own  hands — until  the 
profession  resolved  to  believe  rather  the  evidence  which 
was  presented  by  the  scientific  investigations  of  the  sub- 
stances than  the  biased  statements  of  the  agents,  whether 
presented  by  word  of  mouth  or  by  advertisements.  With 
regard  to  the  memorial  to  Congress  regarding  proprietary 
medicines,  there  was  a  prospect  that  the  request  for  a 
government  Investigation  would  be  granted.  Such  an  In- 
vestigation would  lead  to  a  wider  knowledge  of  the  mat- 
ter and  possibly  to  some  remedial  legislation.  But  even 
this  would  not  avail  unless  the  individual  members  of 
the  profession  would   act   on  the  Information   obtained. 

At  a  meeting  of  the  House  of  Delegates  on  Thursday 
afternoon  the  following  officers  for  1917  were  elected: 
President,  Dr.  Charles  H.  Mayo,  of  Rochester,  Minn.;  vice- 
presidents.  Dr.  L.  F.  Barker,  of  Baltimore,  Dr.  John  P. 
Leaming,  of  Chicago,  Dr.  J.  Henry  Carstens,  of  Detroit, 
and  Dr.  George  F.  Helper,  of  Lafayette,  Ind.;  secretary, 
Dr.  Alexander  R.  Craig,  of  Chicago;  treasurer,  Dr.  Wil- 
liam Allen  Pusey,  of  Chicago;  chalrmaa  of  the  House  of 
Delegates,  Dr.  Hubert  Work,  of  Pueblo,  Colo.;  vlce-chalr- 
of  the  House  of  Delegates,  Dr.  Dwlght  H.  Murray,  of 
Syracuse,  N.  Y.;  members  of  the  Board  of  Trustees,  Drs. 
A.  R.  Mitchell,  E.  J.  McKnight,  and  Oscar  Dowling;  mem- 
ber of  the  Judicial  Council,  Dr.  H.  A.  Black,  of  Pueblo, 
Colo.;  member  of  the  Council  on  Health  and -Public  In- 
struction.  Dr.  Frank  Billings,  of  Chicago;  member  of  the 
Council  on  Medical  Education,  Dr.  William  D.  Haggard, 
of  Nashville,  Tenn.;  member  of  the  Council  on  Scientific 
Assembly,  Dr.  J.  Shelton  Horsley,  of  Richmond,  Va. 

The  next  annual  meeting  will  be  held  in  this  city. 


Proposed  National  Pharmaceutical  Commission. 

P.  A.  Mandabach,  secretary  of  the  National  Association 
of  Drug  Clerks  sends  out  on  behalf  of  his  association,  a 
draft  bill  for  the  creation  by  Congress  of  a  national  phar- 
maceutlcal  commission,  the  work  of  which  w^ould  be  to 
"investigate  and  collect  information  and  statistics,  and 
report  to  Congress  on  the  pharmacy,  poison,  label,  dis- 
pensing, narcotic,  pharmaceutical  examination  and  recip- 
rocal registration,  pharmaceutical  educational  and  pre- 
requisite laws,  rules,  requirements,  regulations  and  agree- 
ments by  and  between  the  boards  of  pharmacy,  and  col- 
legiate pharmaceutical  educational  Institutions  of  tho 
United  States,  together  with  recommendations  as  to  the 
proper  policy  of  the  United  States  Government  in  respect 
thereto  for  the  establishment  of  uniform  national  stand- 
ards thereon,  and  such  other  national  standards  as  they 
pertain  to  the  sphere  of  pharmaceutical  activity  for  the 
conservation  of  public  health  and  protection,  and  as  to  the 
most  appropriate  legislation  to  carry  such  policies  Into 
effect." 

The  work  done  by  the  various  associations  Is  acknowl- 
edged to  be  of  great  value,  but  It  is  believed  that  still  bet- 
ter results  might  be  obtained  by  a  centralization  of  effort 
under  federal  administration. 

Criticism  and  constructive  suggestion  Is  Invited  by  the 
Secretary. 

California  Drug  Clerks. 

At  the  annual  meeting  of  the  California  Drug  Clerks' 
Association,  hgld  at  Los  Angeles  July  3d  and  4th,  J.  B. 
O'CalJahan  was  re-elected  president.  This  will  be  Mr. 
O'Callahan's  sixteenth  consecutive  term  in  this  oflSce.  The 
vice-presidents  chosen  were  H.  E.  Allen,  of  San  Josfi,  R. 
L.  TerrlU,  of  San  Diego,  L.  Henry,  of  Los  Angeles,  Dr. 
Fred  Olaser,  E.  N.  Hale,  of  Stockton,  and  S.  F.  Large,  of 
San  Francisco;  the  secretary,  P.  A.  Welsse;  and  the  treas- 
urer, R.  A.  Besley. 

The  next  meeting  will  be  held  July  3d  and  4th,  1917. 
at  San  Josd. 

■  •  « 

N.  A.  R.  D.  Convention. 

The  eighteenth  annual  convention  of  the  National  Asso- 
ciation of  Retail  Druggists  will  be  held  at  Indianapolis, 
Ind.,  September  18th  to  22d. 

This  will  probably  be  the  biggest  convention  ever  beld 
by  the  association  and  those  who  attend  are  assured  of 
plenty  of  Instruction  and  enough  entertainment  to  flavor 
tbe  hard  work. 
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NEWS  OF  THE  PHARMACY  BOARDS 

Under  this  heading  are  to  be  found  the  names  and  addresses  of  the  secretaries  of  the  various 
boards  of  pharmacy  of  the  country,  the  date  and  place  of  the  next  examination  to  be  held  by 
each  board  luhen  such  data  are  available,  as  well  as  the  names  of  those  who  pass  the  examina- 
tions held  by  the  various  boards  from  time  to  time  as  reported  by  the  secretaries,  respectively. 


List  of  Board  Secretaries. 

AI.ABAMA — October  10th,  at  Montgomery.  E.  P.  Oalt, 
Selma. 

Ai^SKA — F.  E.  Ryus,  Ketchikan. 

AmzoNA — Second  Wednesday  In  April  and  November,  at 
Phoenix.    H.  G.  Hulett,  Phoenix. 

Arkansas — J.  A.  Gibson,  Little  Rock. 

Caufornia — Louis  Zeh,  San  Francisco. 

Colorado — F.  E.  Mortensen,  Pueblo. 

Connecticut — First  Tuesday  in  March,  April,  June,  Sep- 
tember, and  December,  at  Hartford.  J.  A.  Leverty, 
Bridgeport 

Delaware — J.  O.  Bosley,  Wilmington. 

District  of  CoLUMnn — Second  Thursday  In  January, 
April,  July  and  October.  W.  T.  Kerfoot,  Jr.,  Wash- 
ington. 

FLORIDA — D.  W.  Ramsaur,  Palatka. 

Georgia — Ben  S.  Pearsons,  Macon. 

Hawaii — Meets  at  irregular  Intervals  whenever  there  are 
candidates  to  examine.    A  J.  Glgnoux,  Honolulu. 

Idaho — Twice  yearly,  in  April  and  September.  E.  E.  Col- 
pln,  Oakley. 

Illinois — F.  C.  Dodds,  Springfield. 

Indiana — Second  Tuesday  in  January,  April,  July  and 
October.    W.  H.  Fogas,  Mt.  Vernon. 

Iowa — H.  E.  Eaton,  Des  Moines. 

Kansas — Second  Wednesday  In  February,  May,  August 
and  November.    W.  E.  Sherriff,  Ellsworth. 

Kentucky — October  8th,  at  Winchester.  J.  W.  Gayle, 
Frankfort. 

Louisiana — August  18th,  at  New  Orleans.  Joseph  J.  Bal- 
tar,  New  Orleans. 

Maine — Second  Wednesday  in  July,  April,  June,  August, 
October  and  December,  at  Augusta.  F.  T.  Crane, 
Machias. 

Maryland — Epbraim  Bacon,  Baltimore. 

Massachusetts — Every  Tuesday  between  September  1st 
and  July  1st,  at  Boston.    W.  F.  Brlry,  Melrose. 

Michigan — C.  S.  Koon,  Muskegon. 

Minnesota — Third  Monday  in  January,  April,  July  and 
October,  at  Minneapolis.  E.  A.  Tupper,  Minneapolis. 

Mississippi — First  Tuesday  In  April  and  October.  W.  W. 
Ellis,  Fernwood. 

Missouri — October  9th,  at  St.  Loula.  Edwin  Q.  Cox, 
Craig. 

Montana — J.  A.  Rledel,  Boulder. 

Nebrask>. — August  9th,  at  Omaha.    Orel  Jones,  Oconto. 

Nevada— J.  M.  Taber,  Elko. 

New  Hampshire — Fourth  Wednesday  of  each  month  ex- 
cepting July  and  August.  June  (special)  22d.  H. 
E.  Rice,  Nashua. 

New  Jersey — Third  Thursday  in  January,  April,  July  and 
October,  at  Trenton.    Edgar  R.  Sparks,  Burlington. 

New  Mexico — Bernard  Ruppe,  Albuquerque. 

New  York — W.  L.  Bradt,  Albany. 

North  Carolina — November  7th,  at  Raleigh.  F.  W.  Han- 
cock, Oxford. 

North  Dakota — Third  Tuesday  In  March,  June  and  Oc- 
tober.   W.  S.  Parker,  Lisbon. 

Ohio — October  10th,  at  Columbus.    M.  N.  Ford,  Columbus. 

Oklahoma — October  10th  and  11th,  at  Oklahoma  City.  J. 
C.  Burton,  Stroud. 

Oregon — Frank  S.  Ward,  Salem. 

Pennsylvania — September  1st,  at  Wllliamsport.  L.  L. 
Walton,  Wllliamsport. 

PoRTO  Rico — J.  J.  Monclova,  Rio  Pledras. 

Rhode  Island — First  Tuesday  in  each  month  except  July, 
August  and  September.    J.  E.  Brennan,  Pawtucket 

South  Carolina — E.  M.  Smith,  Charleston. 

South  Dakota — E.  C.  Bent,  Dell  Rapids. 

Texas — September  19th,  at  Houston.  R.  H.  Walker,  Gon- 
sales. 


Tennessee — October  17th,  at  Nashville .  J.  B  Clark,  Nash- 
ville. 

Utah — Third  Tuesday  In  January,  April,  July  and  Octo- 
ber, at  Salt  Lake.    W.  H.  Dayton,  Salt  Lake. 

Vermont — October  11th,  at  Montpeller.  M.  G.  Beebe,  Bur- 
lington. 

Virginia — Third  Tuesday  of  January,  April,  July  and  Oc- 
tober.   E.  L.  Brandis,  Richmond. 

Washington — D.  B.  Garrison,  Cornell. 

West  Virginia — Alfred  Walker,  Sutton. 

Wisconsin — October  10th,  at  Madison.  E^lward  Williams, 
Madison. 

Wyoming — October  6th,  at  Cheyenne.  N.  B.  Bennett, 
Sheridan. 


Colorado  Board. 

At  the  June  meeting  of  the  Colorado  Board  of  Pharmacy 
the  following  applicants  for  registration  were  passed: 

As  pharmacists— C.  A.  Graham,  of  Rifle;  E.  W.  Hlatt,  of 
Colorado  City;  C.  B.  Howell,  of  Boulder;  J.  M.  Maupin.  of 
Colorado  Springs;  R.  W.  Mc.\nally,  of  Colorado  City;  Frank 
Moore,  of  Denver;  C.  E.  Phlpps.  of  Denver;  W.  A.  Staufter, 
of  Rifle;  A.  Stein,  of  Denver,  and  W.  S.  Warwick,  of  Denver. 

As  assistants — F.  C.  Bueinger,  of  Denver;  A.  J.  Bustetter, 
of  Boulder;  W.  J.  Carnahan,  of  Lafayette;  Julia  Clock,  of 
Fort  Lupton;  Geo.  K.  Edgar,  of  Ordway;  James  Henry,  of 
Denver;  L.  H.  Haughton.  of  Rocky  Ford;  Henry  Segelke, 
of  Denver,  and  W.  U.  Taylor,  of  Durango. 

District  of  Columbia  Board. 

At  the  regular  quarterly  examination  of  the  Board  of 
Pharmacy  of  the  District  of  Columbia,  held  July  13th  and 
14th,  thirteen  applicants  were  examined,  of  whom  the  fol- 
lowing were  licensed  to  practice: 
Paul   R.   Davis,   Kurt  O.   Mentzel,   and  George  V.   Mlnlck. 

Miss  Bessie  O.  Cole,  of  Baltimore,  was  licensed  with- 
out examination  upon  presenting  a  certificate  of  the  Mary- 
land Board  of  Pharmacy. 

Upon  the  receipt  of  the  notice  of  appointment  of  W. 
T.  Kerfoot,  Jr.,  to  serve  as  a  member  of  the  board  for  a 
term  ending  June  30th,  1921,  organization  for  the  year 
ensued,  when  the  following  oflScers  were  elected:  Presi- 
dent, A.  C.  Taylor;  secretary,  W.  T.  Kerfoot,  Jr.,  and 
treasurer,  Charles  J.  Fuhrmann.  Other  members  of  the 
board  are  F.  T.  Hafelfinger  and  H.  W.  Kerner. 

The  next  examinations  of  the  board  will  be  held  Octo- 
ber 12th  and  13tb. 


Iowa  Board. 

At  the  last  meeting  of  the  Iowa  Board  of  Pharmacy  held 
at  Iowa  City  June  20th  and  21st,  the  following  passed  the 
examinations  for  registered  pharmacist: 

Alice  Bedier,  of  Maynard:  Edwin  T.  BJomstad,  of  Waterloo; 
Wm  M.  Boyd,  of  Des  Moines;  Arthur  A.  Cameron,  of  Dun- 
combe;  Clarence  B.  Brooker,  of  Earlham;  Olen  Erb,  of  Des 
Moines;  Ray  E.  Everly,  of  Iowa  City;  Albert  Q.  Henoeger,  of 
Bellevue;  Clementine  M.  Hingtgen,  of  Lamotte;  Wm.  J.  Jen- 
nings, of  Red  Oak;  Wm.  A.  Konantz,  of  Iowa  City;  James 
Clyde  I.Ick,  of  Cedar  Rapids;  Albert  McGlll,  of  Des  Moines; 
Wm.  A.  Moershel,  of  Homestead;  Thomas  M.  Morrison,  of 
Iowa  City;  Loron  P.  Marsh  of  EsthervlUe;  Raymond  Mundt, 
of  Vail;  Nicholas  J.  Nemmers,  of  Lamotte;  Wm.  C.  Newton, 
of  Peterson;  Samuel  A.  Rice,  of  Sioux  City;  Raymond  E.  Scott, 
of  Hedrlck;  Theo.  Schneider,  of  Des  Moines;  Chas.  M.  Tierney, 
of  Cresco,  and  Raymond  S.  Townsend,  of  Independence. 

William  A.  Konantz,  of  Iowa  City,  made  an  average  of 
97  per  cent.,  the  highest  ever  made  before  the  Iowa  Board. 


Kentucky  Board. 

At  the  regular  quarterly  meeting  of  the  Kentucky  Board 
of  Pharmacy  held  at  Dawson  Springs,  July  11th  and  12th, 
a  class  of  twenty-one  was  examined.  The  following 
passed: 

As  pharmacists— Clarence  H.  Adams,  of  Henderson;  Mrs. 
Belle  CoCTman,  of  Sacramento;  Luther  C.  EHlls,  of  Henderson; 
Miss  Mary  Farrell,  of  Ludlow:  W.  J.  Hockaday,  of  Maysville; 
Louis  W.  List,  of  Paducah;  Silas  P.  Meyer,  of  Louisville;  Rob- 
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ert  H.  MUlir,  of  Mt.  Vernon;  and  Qustave  W.  Reif,  of  Cincin- 
nati, Ohio. 

Aa  assistants— Elmer  J.  Eckerle,  of  Louisville;  W.  W.  Qrln- 
ter,  of  Allensville;  D.  W.  Huck,  of  Louisville;  and  A.  F. 
Ouinn.  of  MorgranKeld. 

The  next  examination  will  be  held  at  Winchester,  Octo- 
ber 10th  and  11th. 


Massachusetts  Board. 

At  the  June  meetings  of  the  Massachusetts  Board  of 
Phamacy  the  following  applicants  for  registration  were 
passed : 

As  pharmacists— E.  M.  Baldwin,  of  Hinsdale;  E.  A.  Brown, 
of  Natick;  J.  P.  Cross,  of  Huntington;  W.  H.  Crowell.  of 
Harwich;  R.  T.  Dacey  of  Natick;  P.  L.  Donovan,  of  Cambridge; 
Mary  G.  Durgin.  of  Wlnchendon;  E.  E.  Elliott,  of  Holyoke; 
M.  D.  Exedls,  of  Springfield:  T.  G.  Flagg.  of  Wlnthrop;  C.  L. 
Holdln.  of  Hudson:  C.  H.  Hughes,  of  Springfield:  M.  E.  Hur- 
ley, of  Randolph.  H.  A.  Klllelea,  of  Leominster:  N.  Knowlton, 
of  Beverly;  H.  F.  Macy.  of  New  Bedford;  P.  M.  McCormick, 
of  Boston;  P.  Mondello,  of  Dedham;  E.  A.  Morrissey.  of  North 
Andover;  T.  J.  Murphy,  of  Cambridge;  E.  J.  Ouellet.  of  Cam- 
bridge: A.  T.  Perry,  of  Beverly;  H.  O.  Pratt,  of  Middleboro; 
C.  M.  Smith,  of  Peabody;  S.  F.  Taylor,  of  Boston;  J.  F.  Tur- 
ner,   of  Oxford;  and  F.   D.    Williams,   of  Qulncy. 

As  assistants— J.  G.  Barrett,  of  Maiden;  L.  Bemls,  of  North 
Ablngton;  1.  Cantor,  of  Gardner;  F.  Del  Frate.  of  Boston; 
G.  N.  Dunbar,  of  Bristol,  R.  1.;  W.  H.  Glfford.  of  Boston;  A. 
L.  Hlggina.  of  Everett;  G.  A.  Johnson,  of  Cambridge;  I.  E. 
Klebenov,  of  Brookllne;  S.  M.  Marmor.  of  Boston;  A.  Martlno, 
of  Newton,  L.  Mathieu,  of  New  Bedford;  J.  E.  Merrick,  of 
Gloucester;  W.  F.  Nolan,  of  New  Bedford;  and  P.  C.  WIggin. 
of  Boston. 


Missouri  Board. 

At  the  June  meeting  of  the  Missouri  Board  of  Pharmacy 
the  following  candidates  for  registration  were  passed: 

As  pharmacists— H.  R.  Arnold,  of  Chlllicothe;  H.  W.  Bar- 
neyback.  of  Canton;  J.  A.  Bierk,  of  Perryville;  Herman  J. 
Couch,  of  Linneus;  Murray  C.  Fellers,  of  Marshall;  D.  R. 
Galbreath,  of  Brookfleld;  Leo  Hlndenach,  of  St.  Louis;  C.  H. 
McDonald,  of  Rocky  Comfort;  Floyd  L.  Richard,  of  Hopkins, 
and   Wllmer  J.   Sell,  of  WaynesviUe. 

As  assistants- Albert  L.  Davis,  of  Canton;  Clarence  Ferril. 
of  Liberty;  Clarence  A.  Peck,  of  Excelsior  Springs,  and 
Thomas  G.  Riffle,  of  MaysvlUe. 

The  next  meeting  of  the  board  will  h«  held  October  9th, 
at  St.  Loais. 


Nebraska  Board. 

C.  T.  Haines,  of  Omaha,  has  been  appointed  a  member 
of  the  Nebraska  Board  of  Pharmacy,  to  sncceed  L.  W. 
McConnell,  of  McCook. 


New  York  Board. 

At  the  May  meeting  of  the  New  York  Board  of  Phar- 
macy at  Albany  the  following  applicants  for  registration 
were  passed: 

As  pharmacists— D.  B.  Armstrong,  F.  D.  Conroy,  T.  V.  Con- 
way. J.  Epstein.  W.  A.  Geary.  C.  R.  Hutchlns,  Jr.,  C.  K. 
JonM.  R.  M.  Lord.  R.  W.  Hunger,  P.  8.  Murphy,  Elizabeth 
J.  Noonan,  R.  H    Stoetzel.  T.  R.  Tesiero.  and  N.  E.  Waten. 

As  druggists— E.  D.  Barrett,  C.  E.  Brooker.  H.  W.  Colder, 
H.  O.  Floyd.  P.  i.  Fuhrman,  H.  L.  Glode,  E.  P.  Howes,  and 
C.  B.  Lawslng 

At  the  May  meeting  at  Buffalo  the  following  were 
passed: 

As  pharmacists— Grace  J.  BelUotti,  J.  H.  DeCarlo,  H.  A. 
Judd.  and  H.  RosokolT. 

As  druggists— H,  E.  Baldwin.  E.  L.  Bedlent.  T.  B.  Bowlby,  F. 
P.  Daly.  J.  C.  Dlldlne.  J.  R.  Ford.  H.  W.  Glazier,  Frank  Har- 
rison. Jr..  A.  M.  Johnston.  C.  M.  KIphuth.  J.  C.  E.  LaVallee. 
H.  O.  Madsen,  L.  J.  Moskowltz,  C.  C.  Stacey,  E.  H.  Stevens, 
and  L.  P.   Whitney. 

At  the  May  meeting  at  New  Tork  city  the  following  were 
passed: 

Aa  pharmacists— A.  Ajamln.  E.  Angel.  A.  Aronovlc.  Bstelle 
J.  Baddour,  H.  8.  Ball.  M.  Becker.  M.  Berger.  J.  Berman,  Bea- 
«le  F.  Blackman,  A.  Blank.  M.  Blank.  A.  Block.  J.  A.  Blumen- 
feld.  J.  W.  Brlnklfi.  I,  Brower,  L.  Brunswig.  V.  K.  Challan.  O. 
L.  Chudow.  H.  Cohen.  H.  8.  Cohen.  J.  Cohen.  B.  Cohen.  M. 
Cohn.  F.  S.  Connelly.  J.  Cooper.  C.  S.  Danllln.  A.  Davidson. 
M.  Davidson.  8.  Diamond.  H.  Eiiterman.  J.  Felnerman.  A.  L. 
Feller,  E.  Ferro.  P  J.  Florcntlno.  E.  A.  Fox,  I.  Frledberg,  D. 
Friedman.  H.  Friedman.  I.  Friedman.  8.  Friedman,  I.  Gan- 
barf,  S.  J.  a«riion.  H.  Ctatz,  8.  Glass,  Gertrude  Goldstein, 
H.  A.  Gordon.  F.  H.  Qraebe.  J.  Green.  J.  J.  Green.  Jr..  M.  8. 
Greene.  8.  Gubemick,  O.  M.  Guck,  H.  A.  Heller,  M.  J.  Heller, 
M.  Hersfeln,  A.  Horwltx,  V.  Johnson.  H.  N.  Johnston.  B. 
Jonns,  H.  C.  Kaesmann.  B.  Kahn.  P.  Kahn,  8.  Kaplan,  A. 
Kertnuui,  8,  Klelgman.  H.  3.  Klein,  M.  Klein.  C.  P.  Kllngale, 
A.  Kniasewlch.  S.  Komlnanik.  M.  Kornfeld.  I,  Krasnow.  C. 
G.  T.araon,  M.  Lattmnn.  8.  Lebowltz.  B.  I^elchter.  8.  Leven- 
thal,  T.  A.  Unek.  H.  W.  Utt.  BS.  S.  Louis,  J.  B.  Madden.  Lll- 
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lian  E.  Mahlstedt,  M.  Maislish,  ^QlRfiJWl35rV-  Mehlman, 
L.  Milhauser,  S.  A.  Miller,  H.  L.  Mlntzls.  H;  N%fetln,  E.  B. 
Nlcastro,  J.  J.  Nolan,  S.  Pascal,  J.  F.  Paulonis.  I.  Prostick,  J. 
J.  Kampulla.  J.  Renda.  J.  Resnlck,  J.  Robins,  I.  Rosenberg, 
Helen  F.  Itoudln,  K.  N.  Row,  S.  A.  Rublnfeld,  M.  Schney,  D. 
Scbwartzman,  I.  K.  Sellraan,  A.  M.  Serota.  J.  I.  Siiank,  L. 
Siiversteln,  S.  Slater,  H.  A.  Smith.  S.  Smithllne,  R.  Soainsky, 
U.  .SoBKiii.  H.  Spatt.  J.  Stern.  H.  Tltelman,  M.  Wasserman, 
W.    Weimar,  S.  Weissman,  I.  Zelger,  and  il.  Zuppello. 

As  dniggUts— S.  B.  Austin.  B.  D.  Brennan.  A.  F.  Fischer,  A. 
Greenhouse,  O.  A.  Kohout,  E.  P.  McCarthy,  and  G.  W.  Per- 
kins. 

At  the  June  meeting  of  the  board  at  Albany  the  follow- 
ing were  passed: 

As  pharmacists— E.  D.  Bailie,  G.  E.  Bonner,  T.  F.  Darmodv, 
A.  Delches.  V.  C.  Hoagland,  J.  H.  Palmer.  M.  D.  Scott  and  R, 
C.  Van  Vliet. 

At  the  June  meeting  at  Buffalo  the  following  were 
passed : 

As  .pharmacists— A.  V.  Cole,  A.  E.  Fawkes,  C.  A.  Green,  E. 
Haven,  L.  J.  Kamlnsky,  G.  F.  Leahy,  B.  J.  McAnlff,  C.  D.  Mc- 
Carthy. E.  J.  Mclndoo,  P.  H.  O'Malley,  F.  L.  Ostrom,  J.  M. 
Paterson,  C.  J.  Rlzzo.  J.  W.  Smellle,  R.  D.  Stowell,  D.  D. 
Temple,  W.  E.  Ulrk-h.  F.  J.  Wackerle,  M.  Wallens,  F.  E.  Wil- 
liams, and  P.  E.  Zegler. 

As  druggists— E.  A.  Bell.  A.  A.  Bolk,  E.  W.  Crone,  Z.  A.  Gen- 
tile, H.  L.  Grasei,  C.  C.  Herger.  C.  B.  Holton.  D.  B.  Josiyn, 
H.  C.  Marsha,  D.  Mason,  J.  A.  Napieralskl,  A.  Sperling,  and  J. 
H.  Wasnldge. 

At  the  June  meeting  at  New  York  city  the  following 
were  peissed: 

As  pharmacists— P.  Amlco,  Jr.,  W.  H.  Blomeier,  S.  Brainit- 
sky.  B.  Bretter.  F.  C.  Brown,  L.  H.  Bucannlng.  E.  Capecl,  A. 
H.  Else,  R.  Fisher.  S.  Friedman.  L.  Galgano,  S.  Goldberg,  J. 
Golden.  J.  Goluboff,  I.  Greenspan,  A.  T.  Gutowskl,  A.  V.  Hal- 
per.  J.  Iglitzin.  S.  Jorow,  D.  Kalusky.  H.  Kaplan,  J.  Kopp, 
J.  Langer,  H.  P.  Loscalzo,  H.  Lubman,  M.  Lukosky,  M.  Man- 
narlno.  W.  J.  McBride,  L.  Melselas.  D.  Mintz.  J.  MIstretta.  H. 
H.  Molinari,  L.  B.  Mollica,  B.  Monderer.  C.  Mossowltz.  J.  C. 
Munafo.  M.  Munves,  J.  Parotsky,  A.  Petrettl,  I.  Pltsch,  J.  C. 
Prote,  Jr..  C.  Heitman.  L.  Rosenzweig,  R.  S.  Rulon.  A. 
Schwetz.  J.  A.  Sesta.  L.  Shelnaus,  N.  M.  Simon,  J.  A.  Solano, 
A.  Stelnhart,  Clara  Stern.  J.  J.  Tell,  S.  Warfman,  J.  Weinberg, 
A.  S.  Weinstein.  G.  Zank.  and  S.  Zuckerman. 

As  druggists— Mary  E.  Bassett,  E.  Keenan,  Pauline  Leln,  L. 
Schulman,  D.  J.  Sokol,  E.  W.  Roosa,  and  J.  L.  Tralnor. 


North  Dakota  Board. 

At  the  June  meeting  of  the  North  Dakota  Board  of 
Pharmacy  the  following  applicants  for  registration  were 
passed : 

As  pharmacists— Theodore  Q.  Benson,  of  Michigan;  L.  O. 
Harold-fon,  of  North  wood:  Tuila  R.  Holmes,  of  Havana;  Fred 
A.  Maser,  of  Dickinson;  H.  Hergens,  of  Fairmount,  and  Wil- 
liam A     Roehm,    of  Wlshek. 

As  assistants— Oscar  C.  Chrlstlanson,  of  Hennlng,  Minn.; 
K.  B.  KerKuaon.  of  Glenburn;  Martin  S.  Haakenson,  of  Hat- 
ton,  ana  R.  J.   Marchand,  of  Rolla. 

On  ctrtllloates  from  other  boards— W.  R.  Munroe.  of  May- 
vlilc.  Ore.;  L.  E.  Scott,  of  Ashley,  Ore.,  and  A.  P.  Schllchtlng, 
of    Fargo,    Mich. 


Ohio  Board. 

At  the  recent  meeting  of  the  Ohio  Board  of  Pharmacy 
the  following  applicants  received  certificates: 

As  pharmacists— Mel vin  8.  Colgrove,  Joseph  T.  Cermack, 
Norman  L.  Fallls,  Benjamin  Green,  Ernest  P.  Jackson,  Wil- 
liam H.  McClaln,  Oliver  J.  McGann,  Stephen  Sarkany,  Ber- 
nard Q.  Tlmen,  and  Nelson  A.  Vlxler. 

As  assistants— Joseph  S.  Aronovltz.  Sherman  B.  Andrews, 
Walter  E.  Broge,  Alva  Dickey,  Joseph  Guerra,  Edward  Keuter, 
Alexander  K.  Rarklin,  Mark  Thomas  Nlesen,  Pauline  F.  Stev- 
ens, David  Q.  Stein.  Louis  T.  Turosky,  and  Herbert  Zettel- 
meyer. 

The  highest  average  on  the  examination  for  registered 
pharmacist  was  attained  by  Benjamin  Oreen,  of  Cleve- 
land. Edward  J.  Campbell,  of  Cincinnati,  led  the  class 
of  assistants. 

The  next  meeting  of  the  board  will  be  held  at  Columbus, 
October  lOtb  and  11th. 


Oklahoma  Board. 

Twenty-six  candidates  were  examined  at  the  meeting  of 
the  Oklahoma  Board  of  Pharmacy  held  July  11th  and 
12th  at  Oklahoma  City,  and  the  following  eight  were  auo- 
cessful : 

As  pharmacists— L.  J.  Brisco,  of  Pawhuaka;  Q.  B.  Davis,  of 
Mooreland;  E.  C.  Duncan,  uf  I.«co;  G.  D.  Kllcrenae,  of  Iowa 
Park,  Tex.,  Bain  H.  Presley,  of  Corslcana,  Tex.;  H.  T.  Walker, 
of  Btrlnatown;  and  A.  W.  Wlckllffe.  of  Oklahoma  City. 

As  assistant— A.    8.    Warwick,  of  Cambargo. 

The  next  meeting  of  the  board  will  be  held  at  Okla- 
homa City  October  lOtb  and  11th. 
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Pennsylvania  Board. 

At  the  June  examination  ol  the  Pennsylvania  Board  of 
Pharmacy  the  toUowing  applicants  for  registration  were 
passed : 

Aa  pharmacists— U.  J.  Andes,  of  Hazelton;  W.  F.  Anker- 
brand,    of   ChumbersburK;    J.    R.    Aihcom,    of   New    Florence; 

A.  H.  Belles,  oi:  Berwick;  R.  D.  Dlalr,  of  Chamborsburg;  R. 
13.  Wowor,  of  Wyncote;  D.  B.  B.  Buchanan,  of  St.  Clair;  F. 
1^  Cam,  of  Cluysburg;  J.  E.  Collins,  of  Conshohocken;  J.  M. 
Conway,  uf  Red  L-odge,  Mont. ;  A.  D.  Cooley,  of  Seaside 
Heights,  N.  J.;  Q.  P.  Coulter,  of  North  Braddock;  E.  P. 
Uavitt,  of  Punx:iutBwney.  W.  J.  Dawe,  of  Pen  Argyl;  J.  O. 
DIckifoi.,  01'  Qettysburg:  O.  P.  Dllatush,  of  Trenton.  N.  J.; 
n.  <;.  Dlx,  of  Nicholson;  C.  J.  Durand,  of  Eaaton;  J.  O. 
Kaston,  of  Mt.  Pleasant;  T.  W.  Emery,  of  Grove  City;  J.  M. 
Evans,  of  Pittston;  A.  H.  Fltzkee.  of  Wrlghtsvllle;  J.  R. 
Qrahurii,  of  HanlaburB;  R.  Green,  of  Glrardvllle;  T.  F.  GrIelT, 
of  Emlentun;  C.  V.  Hall,  of  MeadvlUe;  J.  A.  Hargreaves,  of 
Sunbui-y;  O.  C.  Herring,  of  Unlontown;  J.  B.  Hershberger, 
of  Johnstown:  C.  Hill,  of  Johnsonburg;  E.  O.  Hlndman.  of 
North  Washington;  Mrs.  M.  Holman,  of  Parnassus;  C.  T. 
Hooper,  of  Connellsvllle;  E.  J.  Hughes,  of  Wllkes-Barre; 
W.  H.  ibach,  Jr.,  of  Stoney  Creek  Mills;  J.  W.  James,  of  AI- 
toona;  N.  D.  Keafer,  of  Chambersburg;  R.  R.  Keely.  of 
Boyertcwn;  K.  Keen,  of  Reading;  T.  R.  Kepple,  of  Johns- 
town; Js..  J.  Kern,  of  AUentown;  C.  L.  KlUlan,  Jr.,  of  Read- 
ing; S.  P.  Kindt,  of  I.eesport;  E.  F.  King,  of  New  Hetlile- 
hc-m;  BJ.  J.  Kolcun,  of  Rankin;  F.  S.  Korncavltz,  of  Nantl- 
coke;  J.  R.  Kurtz,  of  Denver;  R.  K.  Latsnaw,  of  Swlss- 
vale;  J.  A.  LeBar.  of  Stroudsburg;  I.  E.  behr,  of  Pine  Grove; 
E.  J.  lyeKarz.  of  Scranton;  H.  Lounsbury.  of  Salem.  N.  J.; 
().  P.  Mallard,  of  Llanerch;  S.  A.  Mandelsteln.  of  South 
Fork;  J.  A.  Martin,  of  Denver,  Col.;  H.  McAleer,  of  Brldgi/- 
ton,  N.  J.;  W.  H.  McClarren,  of  Conemaugh;  Mary  E. 
McMahon.  of  Oil  City;  G.  A.  Melcndez,  of  Santiago.  Cuba; 
H.  E.  Millard,  of  McKees  Rocks;  C.  M.  Miller,  of  Lewlstown; 

B.  P.    Miller,    of    Montgomery;    R.    J.    Miller,    of   Phllipsburg; 

C.  H.  Mouer.  of  Shippensburg;  C.  I.  Nelson,  of  Glen  Camp- 
bell: J.  F.  NIckum,  of  Flemlngton;  V.  P.  O'Neill,  of  A.ah- 
lanu;  J.  O.  Pascoc,  of  Easton;  P.  A.  Paul,  of  Jersey  Shore; 
H.  L.  I'cters,  of  Steelton;  J.  W.  Piekarski,  of  Warrior  Run; 
J.  \V.  Poor,  of  Steelton:  O.  F.  Porch,  of  Johnstown;  D.  I. 
Quickel.  of  Tork;  A.  J.  Renner,  of  Monaca;  A.  W.  Res.ser.  of 
East  Berlin;  P.  E.  Rhoads,  of  Reading;  M.  D.  Robert.so»i,  of 
Homer  City;  B.  Rodriguez,  of  Santiago.  Cuba;  D.  E.  Rosen- 
bereer,  of  Perkasle;  A.  Rovner,  of  Brldgeton,  N.  J.;  S.  J. 
Rusch,  of  Bradford;  E.  M.  Schelble,  of  Chambersburg:  J.  W. 
Seawrlgnt,  of  Carlisle:  H.  B.  Seyfert,  of  Clifton  Heights; 
J.  W.  Shaifer.  of  Lebanon:  C.  R.  Smith,  of  Brackenridge;  D. 
M.  Smith,  of  Rockford,  Ohio;  W.  G.  Smith,  of  Trevorton;  E.  H. 
Sonne,  of  TItusvllle;  D.  R.  Stabler,  of  Wilson;  L.  V.  Stallsmlth, 
of  Par.'fons;  A.  M.  Stein,  of  Brooklyn,  N.  Y, ;  G.  S.  Stewart,  of 
Flemlngton;  J.  W.  Straup.  of  Easton;  C.  S.  Suiter,  of  Midland; 
L.  A.  Suter.  of  Altoona;  N.  H.  Tagg.  of  I.lttlestown; 
E.  Thomas,  of  McKeesport. ;  G.  M.  Thomas,  of  Wlliiamsport; 
H.  C.  Thornton,  of  Watsontown;  J.  A.  Togans.  of  Harrlsburg; 
J.  S.  Tress,  of  Beaver  Falls;  O.  G.  Tucker,  of  Edwardsville: 
H.  U.  Vandergrlft,  of  Coatesvllle;  W.  A.  Wallace,  of  Middle- 
town;  H.  C.  Webb,  of  Shrewsbury;  K.  Weeks,  of  Brldgeton, 
N.  J.:  W.  F.  Weidler.  of  Akron;  E.  M.  Weldner,  of  Blrdsboro; 
W.  N.  Wells,  of  Camden.  N.  J.;  H.  P.  White,  of  DuBols;  E. 
l!..  Whitesell,  of  Town  Line:  B.  S.  Wick,  of  Brownsville;  F.  J. 
Williams,  ot  W.  Pittston;  R.  William.s.  of  Potlerviile;  R.  B. 
Withers,  of  New  Castle:  and  C.  M.  Wolf,  of  Altoona. 

As  assistants — J.  C.  Albert,  of  Latrobe;  N.  W.  Anderson,  of 
McKeesport:  Mabel  Arney.  of  Center  Hall;  M.  P.  Bambrlck, 
of  Glrardvllle;  J.  W.  Barn,  of  Green  Bay,  Wis.;  C.  A.  J.  Beal, 
of  Eharaa;  Q.  A.  Bealor,  of  Shamokin;  G.  A.  Burbage,  of  Ber- 
lin, Md.,  F.  G.  C^aiiavan,  of  AVIlklnsburg:  D.  W.  Chapman,  of 
Tarentum:  C.  W.  Cole,  of  Berwick;  D.  A.  Crawford,  of  Tar- 
entum;  W.  J.  B.  Datz,  of  Greensburg:  G.  B.  Davidson,  of 
Butler:  M'.  R.  Davis,  of  Braddock;  Margaret  Dever,  of  Mc- 
Adoo;  H.  L.  Dingier,  of  York;  B.  Dunn,  of  Martins  Ferry, 
Ohio;  R.  A.  p:dsnr.  of  Easton:  S.  T.  Fleming,  of  Clarion;  C. 
H.  Foust.  of  Shippensburg:  M.  C.  Gallagher,  of  Duquesne; 
W.  W.  Geliman,  of  AUentown;  F.  Giordano,  of  New  York; 
A.  E.  Gold,  of  Morton:  E.  A.  Graham,  of  Chlcora;  H.  W. 
Griesing,  of  Hazleton;  E.  H.  Grimm,  of  Wllmerdlng;  C.  Halll- 
gan.  of  Tyrone:  J.  C.  Helnore.  of  Green  Bay.  Wis.;  W.  C. 
HIdlay,  of  Bloomsburg;  L.  Jacobs,  of  Carlisle:  M.  H.  Kahn, 
of  l>uquesne;  L.  S.  Kelchner.  of  South  Bethlehem;  J.  F.  Kel- 
ley.  of  Galeton;  J.  Klein,  of  McKeesport;  A.  Kuhl,  of  Mc- 
Keesport; S.  G.  Kuklewicz,  of  Exeter  Boro:  D.  B.  Labowltz. 
ol  Etna;  J.  L.  Lee.  of  Treniont;  R.  G.  LIndeman.  nf  Beaver 
Falls:  C.  C.  Ling,  of  'Wilkinsburg:  A.  LItman,  of  Etna;  J.  H. 
McCracken,  of  DuBols;  W.  E.  McGrew,  of  Finleyvllle:  J.  C. 
Mor.agban,  of  Conncrton:  R.  J.  Moyer,  of  Norrlstown;  C.  A. 
Peters,  of  SteinsviUe;  M.  J.  Polinchlk.  of  Rankin:  t,.  E  Reld- 
inger,  of  Shamokin;  C.  B.  Rlcheson,  of  Covington,  Ohio;  J. 
Sackaloucas.  of  Scranton;  J.  R.  Santos,  of  Santiago,  Cuba;  H. 
Segel.  of  Altoona:  J.  D.  Shaw,  of  PhlUp.sburg,  N.  J.;  N.  W. 
Shaw,  of  Wapakoneta,  Ohio;  R.  B.  Shreve,  of  Lancaster;  A. 
SIdehamer,  of  Wilkinsburg;  H.  B.  Snyder,  of  Bethlehem;  R. 
M.  Stapleton.  of  Plymouth:  H.  F.  Staub.  of  T/Ock  Haven- 
W.  J.  Stewart,  of  Clearfield:  J.  Stutz,  of  New  Castle:  L.  J. 
Truckey.  of  North  Braddock;  W.  F.  Usher,  of  Wayne;  C. 
Valentine,  of  Washington:  M.  S.  Wargofchlk.  of  Homestead; 
G.  C.  Watson,  of  Slippery  Rock;  A.  R.  Weeks,  of  Phoenlx- 
vllle;  J.  R.  Young,  of  Colllngdale;  and  C.  S.  Zercher,  of  Llt- 
tlestown. 

The  next  meeting  of  the  board  will  be  held  September 
1st,  at  Wlliiamsport. 


twenty-two   candidates   for   license,   the   following   were 
successful: 

W.  D.  Albright,  of  Knoxvllle;  H.  E.  Felkner,  of  ChatUnooga; 
and  W.  E.  Skeggs,  of  Decatur,  Ala. 

O.  J.  Nance,  appointed  to  succeed  O.  H.  Trevathan,  de- 
ceased, and  Harry  Whiiehouse,  succeeding  W.  A.  McBatb, 
presented  their  commissions  of  appointment  and  were 
duly   installed   as   members   of   the   board. 

The  next  meeting  of  the  board  will  be  held  at  Nash- 
ville, October  17th. 


Texas  Board. 

At  the  May  meeting  of  the  Texas  Board  of  Pharmacy 
the  following  applicants  for  registration  were  passed: 

C.  L.  Baum,  of  Baird;  M,  H.  Brelnlnger,  of  Waelder;  J.  B. 
Caldwell,  of  Kaufman:  Holmes  Connelly,  of  Trenton;  A.  B. 
Couch,  of  Dallas;  Erroll  B.  Davis,  of  Johnston  City;  J.  M. 
DoHS,  ot  Colora<lo;  J.  C.  Esparza,  of  Ban  Antonio;  L.  F,  Fus- 
toii,  of  Commerce;  T.  M.  Greenwood,  of  LIpan;  J.  M.  Grifllih, 
cl  Mt.  Vernon;  W.  A.  Hargett,  of  Moody;  H.  V.  Heyiand,  of 
Fredericksburg;  J.  E.  Jagge,  of  San  Antonio;  Fred  M.  Moore, 
of  Ballmser;  T.  K.  Oliver,  of  Winters:  L.  C.  Perry,  of  Wllla 
Point;  Sam  M.  Proctor,  of  Dallas;  Israel  Q.  Rape,  of  Camp- 
bell, J.  VV.  Renshaw,  of  San  Antonio;  F.  M.  Robinson,  of  Tem- 
ple; and  A.  R.  Schreler,  of  Hobton. 

The  next  meeting  of  the  board  will  be  held  September 
19th  at  Houston, 


Vermont  Board. 

At  the  June  meeting  of  the  Vermont  Board  of  Pharmacy 
the  following  applicants  for  registration  were  passed: 

As  pharmacists— H.  W.  Alexander,  of  St.  Albans;  V.  DeMar- 
tl(il.  ol  Y.  iikers.  N.  Y.;  H.  C.  Eggleston,  of  Woodsville,  N. 
H. ;  M.  J,  Osgood,  of  Claremont,  N.  H. ;  E.  E.  Pilsue,  of  Rut- 
land: 11.  7.  yulnlan,  of  Bennington;  and  Ralph  C.  Root,  of 
Biattlfcboro. 

As  assistants— D.  G.  Aldrlch,  of  Bellows  Falls;  A.  H.  Ca- 
tozzl.  ol  Rutland:  L.  L.  Despart.  of  Woodstock;  F.  A.  Dines, 
of  B:attlpboro;  Keulah  F.  Ka.ftnian,  of  St.  Johnsbury;  U.  3. 
Livingstone,  of  Newport;  M.  D,  Scott,  of  Morrlsvllle;  R.  H. 
Stoeizel,    of    Buriingion;   and  S.  Yellish,  of  Burlington. 

The  next  meeting  of  the  board  will  be  held  at  Mont- 
peller,  October  11th. 


Wisconsin  Board. 

At  the  meeting  of  the  Wisconsin  Board  of  Pharmacy 
held  at  Madison,  July  10th  to  13th,  certiflcates  were 
granted  to  the  following: 

As  pharmacists— William  O.  Bartlett,  of  New  Glarus;  Lionel 
BloomPcld,  of  Racine:  Clemence  Daniels,  of  Racine;  F.  S. 
Drake,  of  Black  Earth:  Frank  J.  Engels,  of  Mineral  Point; 
Robert  L.  Fischer,  of  Milwaukee;  Charles  M.  Foote,  of  Mil- 
waukee; Walter  A.  Genarich,  of  Milwaukee;  Edwin  H.  Gora, 
of  MllTiaukee:  Earl  B.  Hall,  of  Baraboo;  Hans  A.  Hansen, 
of  Ncenah;  Rudolph  Hecht,  of  Chicago,  III.;  Albert  Hrubesky, 
of  Milwaukee:  Arnold  J.  Hubin,  of  Westbrook,  Minn.;  Harry 
ICetcham.  of  Gotham;  Walter  F.  Kosowskl,  of  Milwaukee;  Max 
N.  Lemberger,  of  Milwaukee:  Adolph  F.  Mallat.  of  Chicago, 
111.;  Reuben  Pfeller,  of  Sheboygan;  Earl  J.  Rethwell.  of  Le 
Sueur.  Minn.;  A.  T.  Running,  of  Vlroqua,  Wis.;  George  C. 
Schiefelbein,  of  Marshfleld;  L.  A.  Solberg,  of  MJndovl;  R.  E. 
Stocklnger,  of  Milwaukee;  Harry  W.  Tuft,  of  Madison;  John 
G.  Van  Ller,  of  Milwaukee:  Jacob  Westenberger,  of  Chilton; 
and    Edwin    G.    Wiegand,    of    Milwaukee. 

As  assistants— Gu'ilave  G.  Bauer,  of  Milwaukee;  B.  Baura- 
hover,  of  Milwaukee;  Guy  H.  Butcher,  of  La  Farge;  Albert 
Drekmeier.  of  Beioit;  March  H.  Fliel.  of  Milwaukee;  Otto  H. 
Hanson,  of  Abbotsfcrd;  Edward  Lassa,  of  Milwaukee;  Francis 
P  Naffz.  of  Madison;  .Martin  J.  Kennedy,  of  JanesviUe;  Edwin 
J.  Kamlnski.  of  Milwaukee:  Robert  Patterson,  of  Milwaukee; 
Stanley  C.  Kobblns,  of  Rice  Lake;  Fred  Ruenzel.  of  Milwaukee; 
Claire  O.  Ruedig,  of  Milwaukee;  David  W.  Salisbury,  of  La 
Sueur;  Clarence  R.  Schrofter,  of  Sheboygan;  Edwin  Schu- 
Jahn,  of  Fond  du  Lac;  Lester  Schier,  of  Milwaukee,  and 
Charles  Sbau,   of  Wausau. 

Registered  pharmacist  certiflcates  were  Issued  to  the 
following  on  credentials  from  other  States: 

Oliver  Spires,  of  Superior,  Wis.,  and  P.  E.  Hllderbrandt,  of 

Chicago,   111. 

The  next  regular  meeting  of  the  board  will  be  held  at 
Madison,  October  10th  to  13th. 


Tennessee  Board. 

At  the  meeting  of  the  Tennessee  Board  of  Pharmacy 
held  July  10th  to  13th  at  Monteagle,  out  ot  a  class  of 


Commission  on  Narcotics. 

As  authorized  by  the  Legislature  of  Massachusetts,  the 
governor  has  appointed  as  a  commission  to  investigate 
the  use  of  habit-forming  drugs  in  that  State,  the  following 
named  gentlemen;  Frank  G.  Wheatley,  of  North  Abing- 
ton;  Hermann  C.  Lythgoe,  of  Newton;  and  Abraham  C. 
Webber,  of  Boston. 


Au^mst  1916 
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Obituaries. 

Sir   William    Ramsay. 

Sir  William  Ramsay,  K.  C.  B..  LUD.,  D.  Sc,  Ph.  D.. 
F.  R.  S.,  F.  C.  S.,  etc.,  died  July  23d,  at  his  home  at 
Hazelmere,  Bucks,  England,  aged  sixty-four  years. 
For  many  years  he  had  been  recognized  as  among  the 
world's  leading  scientists,  and  was  also  a  distinguished 
linguist. 

The  deceased  was  born  at  Glasgow.  October  2d,  1852, 


M/MCUMj^i^t/tA^K>i^aM. 


and  receivea  bis  early  education  in  his  native  city  and  at 
Tflblngen  University.  Most  of  his  life  was  devoted  to 
teaching  chemistry  and  in  making  chemical  experiments 
in  Glasgow,  Bristol,  and  London.  He  held  the  chair  of 
chemistry  in  University  College  in  the  latter  city  from 
1887  until  his  retirement  in  1913,  when  he  became  pro- 
fessor emeritus.  He  was  assistant  in  chemistry  at  Glas- 
gow University,  in  1874-80;  and  professor  of  chemistry 
and  principal  at  University  College,  Bristol,  In  1880-87. 
In  1894  he  was  made  president  of  the  Society  of  Chemical 
Industry,  and  the  same  year,  with  Rayleigh,  discovered 
argon.  The  next  year  these  two  announced  the  discovery 
of  helium,  and  in  1898,  with  Travers,  Sir  William  discov- 
ered neon,  krypton  and  xenon. 

Much  effort  was  made  by  Sir  William  in  the  direction 
of  transmuting  metals,  in  which  work  he  is  credited 
with  having  been  successful  to  a  large  extent.  He  vis- 
ited America  on  more  than  one  occasion.  About  a  year 
ago  he  delivered  lectures  at  Johns  Hopkins  University, 
Baltimore,  and  at  Boston  and  other  cities,  which  at- 
tracted much  attention.  A  Hat  of  the  societies  to  which 
he  belonged  and  of  the  honors  they  bestowed  upon  him 
would  flll  a  large  amount  of  space.  He  received  the  Nobel 
prize  in  chemistry  In  1904. 

Sir  William  married  Miss  Margaret,  daughter  of  O.  S. 
Buchanan.  In  1881,  and  they  had  one  son  and  one  daugh- 
ter. 


WILLIAM    SIMO.N,    .M.   D. 


Dr.  William  Simon. 

Dr.  William  Simon,  of  Baltimore,  died  at  his  summer 
home  at  Baglesmere  Park,  Pa.,  July  14th,  after  an  illness 
of  several  weeks,  aged  seventy-two  years.  He  was  pro- 
fessor emeritus  of  chemistry  in  the  Maryland  College  of 
Pharmacy  and  professor  of 
chemistry  in  the  Balti- 
more College  of  Physi- 
cians and  Surgeons,  and  in 
the  Baltimore  College  of 
Dental  Surgery  at  the  time 
of  his  death,  and  was  held 
in  the  highest  esteem  by 
his  students  and  all  others 
who  knew  him. 

Dr.  Simon  was  born  at 
Eberstadt,  Hessen,  Ger- 
many, February  20th, 
1844,  the  son  of  a  minister 
of  the  gospel.  After  his 
school  days  at  Giessen  he 
worked  in  a  drug  store  for 
six  years,  then  entered  the 
University  of  Giessen. 
from  which  he  received  the 
degree  of  doctor  of  philos- 
ophy in  1869.     He  was  for 

a  while  an  assistant  in  the  university  and  also  saw  ac- 
tive service  in  the  Franco-Prussian  war  of  1870. 

Arriving  in  America  November  1st,  1870,  Dr.  Simon  at 
once  secured  employment  in  the  Baltimore  Chrome 
Works,  where  he  rendered  valuable  services  in  the  sav- 
ing of  potassium  salts  in  the  manufacture  of  potas- 
sium dichromate.  He  remained  with  this  company  until 
its  virtual  retirement  from  business. 

Under  the  direction  of  Dr.  Simon  the  Maryland  Col- 
lege of  Pharmacy  established  in  1871  the  first  laboratory 
for  instruction  in  analytical  chemistry  that  Maryland 
had  known.  The  following  year  he  became  professor  in 
chemistry  in  that  institution,  retiring  from  the  active 
work  of  that  position  when  the  college  became  a  depart- 
ment of  the  University  of  Maryland,  August  31st,  1904, 
but  remaining  professor  emeritus.  His  old  students  tell 
many  stories  about  him,  illustrative  of  his  kindly  nature 
and  the  esteem  in  which  he  was  held  by  them. 

Dr.  Simon  was  the  author  of  a  Manual  of  Chemistry 
which  was  first  published  in  1884,  and  reached  its  tenth 
edition  in  1912.  This  book  added  to  his  fame  as  a 
teacher  by  introducing  him  to  druggists  and  students 
all  over  the  country.  He  also  contributed  papers  to 
chemical  periodicals.  He  joined  the  American  Pharma- 
ceutical Association  in  1885,  and  waa  chairman  of  its 
section  on  pharmaceutical  education  and  legislation  In' 
1890-91.  He  was  a  member  of  the  Maryland  Pharmaceu- 
tical Association  and  Its  president  in  1887-88.  He  also 
held  membership  in  other  scientific  bodies,  was  an  hon- 
orary member  of  the  Georgia  Pharmaceutical  Association, 
and  had  received  the  honorary  degree  of  doctor  of  medi- 
cine from  the  Baltimore  College  of  Physicians  and  Sur- 
geons. The  doctor  had  received  many  other  honors  from 
scientific  bodies  and  educational  institutions,  having  been 
one  of  the  four  scientists  to  receive,  in  February,  1915,  the 
degree  of  doctor  of  science  at  the  dedication  of  the  Thomas 
W.  Evans  Museum  and  Dental  Institute,  School  of  Den- 
tistry, University  of  Pennsylvania. 

When  the  American  Pharmaceutical  Association  met 
at  Baltimore  In  1898,  Dr.  Simon  delivered  before  it  a  pop- 
ular lecture  on  liquid  air,  then  a  novelty,  in  which  he 
showed  samples  of  the  liquid  and  demonstrated  some  of 
its  remarkable  characteristics.  In  1907,  when  Lumi6re 
announced  that  he  had  discovered  that  natural  colors 
could  be  reproduced  by  photography,  Dr.  Simon  became 
Interested  In  this  work,  to  which  he  devoted  much  study. 
His  first  actual  color  photograph  was  of  a  rainbow,  and 
it  clearly  showed  the  yellow,  green  and  blue  colors.  He 
gave  numerous  lectures  on  color  photography  In  various 
cities,  illustrating  them  with  his  slides. 

The  deceased  was  .very  fond  of  rambles  In  forest  and 
field.  For  years  he  annually  tramped  over  the  mountains 
of  North  Carolina,  which  he  knew  better  than  many  of 
the  natives,  and  over  other  mountains.  European  travel 
likewise  claimed  some  of  his  attention. 

In  1873  Dr.  Simon  married  Miss  Paul  Driver,  of  Balti- 
more, who  survives  him. 
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Professor  Elie  Metchnikoff. 

Profeesor  EUe  Metchnikoff,  the  famous  bacteriologist, 
Ulea  at  Paris,  July  15tli. 

Professor  Metchnikoff  was  born  In  Russia  in  1845,  be- 
i;an  his  studies  in  that  country,  and  continued  them  in 
Germany,  and  In  1870  was  appointed  professor  of  zoology 
in  Petrograd  and  Odessa.  In  1882  he  resigned,  devoting 
himself  to  private  research.  In  1888  he  had  attracted  the 
notice  of  Pasteur,  and  was  invited  to  become  one  of  Pas- 
teur's associates.  In  1895  he  succeeded  as  the  director 
of  the  Pasteur  Institute,  at  Paris,  which  position  he  held 
at  the  time  of  his  death. 


ELIE   METCHNIKOFF 

Widely  known  for  years  as  one  of  the  leading  scientists 
of  Europe,  Professor  Metchnikoff  later  became  world  fa- 
mous as  an  exponent  of  theories  for  the  prolongation  of 
human  life.  He  was  most  popularly  known  as  the  pro- 
poser of  the  "sour  milk  cure"  for  old  age,  believing  that 
the  principal  agent  in  senile  decay  was  the  continuous 
auto-intoxicatlon  of  the  body  through  the  putrefaction  of 
matter  In  the  large  Intestine,  and  that  the  bacteria  which 
caused  such  putrefaction  could  be  effectively  combatted 
by  preparations  of  milk  soured  by  cultures  of  selected 
lactic  acid  bacilli.  Later  he  discovered  a  bacillus  in  the 
intestine  ef  the  dog,  which  produced  sugar  there,  and 
announced  his  belief  that  the  introduction  of  this  bacillus 
into  the  human  intestine  would  go  still  further  than  the 
milk  treatment  in  eliminating  poisons  there  generated 
which  caused  senile  decay. 

Professor  Metchnikoff  was  a  Nobel  prize  winner  In 
1908,  the  prize  being  divided  between  him  and  the  late 
Dr.  Paul  Ehrllch.  Although  a  comparativelv  poor  man, 
he  devoted  the  ?20,000  received  entirely  to  scientific  re- 
search. 


tary  of  the  Carlstadt  Mutual  Loan  and  Building  Associa- 
tion, died  suddenly  July  14th,  at  his  home  in  that  bor- 
ough from  an  attack  of 
acute  indigestion.  He 
was  flfty-seven  years  of 
age,  and  a  native  of 
this  city.  He  went  to 
Carlstadt  with  his  pa- 
rents when  a  boy,  and 
was  educated  at  the 
public  school.  After 
leaving  school  he  took 
up  the  study  of  phar- 
macy first  in  the  South 
Bergen  Pharmacy  and 
later  at  the  College  of 
Pharmacy  of  the  City 
of  New  York. 

Upon  his  grauation 
he  took  a  position  with 
McKesson  &  Robblns. 
and  for  a  quarter  of  a 

century  was  one  of  that  firm's  most  responsible  employees. 
During  his  connection  with  McKesson  &  Robblns,  Mr.  Oeh- 
ler  was  an  associate  professor  in  chemistry  at  the  College 
of  Pharmacy  of  the  City  of  New  York,  where  he  lectured 
and  quizzed  regularly  for  many  years.  Among  the  stu- 
dents he  was  known  as  the  "Quiz  Master.'' 

He  retired  from  his  New  York  connections  a  few  years 
ago,  to  devote  his  time  to  the  Carlstadt  Bank,  in  which 
he  held  an  extensive  interest,  and  the  Loan  and  Building 
Association,  in  which  he  also  had  Important  investments. 
A  wife  and  one  daughter  survive  him. 


JOII.N   OEIII.KK. 


Henry  D.  Denxett,  of  Portland,  Me.,  died  July  9th. 
.Many  local  business  houses  closed  during  the  hour  of  his 
funeral. 

M.  F.  Dohebty,  of  Jeffersonville,  Ind.,  is  dead.  Mr. 
Doherty  had  conducted  a  pharmacy  there  for  many  years, 
and  was  highly  esteemed  by  his  fellow  citizens. 

Joseph  Febkis,  for  twenty  years  a  pharmacist  at  Belle- 
vue  Hospital,  this  city,  died  there  July  1st  in  his  fifty- 
fourth  year.  He  Is  survived  by  his  wife  and  three  chil- 
dren. 

Ranney  G.  FosTBm,  who  for  over  twenty  years  had  been 
in  the  drug  business  at  New  Hartford,  Conn.,  died  there 
June  8th  in  his  fifty-fourth  year. 

T.  J.  Hannon,  a  pharmacist  of  Scranton,  Pa.,  died  there 
June  28th.     His  wife  and  a  daughter  survive. 

Thomas  O.  Jefferson,  proprietor  of  several  drug  stores 
at  Federalsburg  and  East  Newmarket,  Md.,  died  July  12th 
from  accidental  poisoning.  He  is  survived  by  his  wife 
and  seven  children. 

George  H.  Monroe,  of  Fresno,  Cal.,  died  June  6th.  He 
had  been  engaged  in  the  drug  business  there  for  many 
years,  retired  to  go  into  other  business,  returned  to  phar- 
macy again  and  recently  again  retired. 

Ltrwis  D.  Parsons,  of  Northampton,  Mass.,  died  there 
June  27th,  In  his  seventy-second  year.  Mr.  Parson  was 
born  in  Northampton  in  the  house  in  which  he  died;  had 
lived  there  very  nearly  all  his  life,  and  for  forty-eight 
years  had  been  in  the  drug  business.     His  wife  survives. 

Alexander  T.  Wingfield,  a  pharmacist  of  San  Diego, 
Cal.,  died  there  June  25th.     His  wife  survives. 


John    Oehler. 
John  Oehler,  first   mayor  of  the  borough  of  Carlstadt. 
N.  J.,  cashier  of  the  Carlstadt  National  Bank,  and  secre- 


Twenty  of  the  twenty-six  Haverhill,  Mass.,  druggists 
have  organized  an  association,  with  the  following  officers: 
President,  John  H.  Edgerly;  vice-president,  Walter  F. 
Stevens;  secretary  and  treasurer,  George  W.  Grimwood; 
executive  committee,  Louis  J.  Sinnotte,  Harry  S.  Barker, 
Albert  M.  Crafts,  Thomas  J.  Lynch,  and  Arthur  H.  Gam- 
mon. 

Prof.  Frederick  C.  Mayer,  who  occupies  the  chair  of 
chemistry  in  the  department  of  pharmacy  of  Marquette 
University,  has  been  appointed  dean  of  the  department  to 
succeed  Dr.  H.  C.  Russell,  who  relinquished  a  portion  of 
the  work  to  attend  to  Increasing  medical  practice. 

The  Linn  County  (Iowa)  Druggists'  Association  has 
been  reorganized,  the  following  officers  having  been 
elected:  President,  J.  F.  Whelihan;  secretary,  S.  A. 
Fraser;  and  treasurer,  V.  Benesh. 


Df?uG  Store  Merchandising 


All  Work  and  No  Play  Makes  Jack  a  Dull  Boy 

To  advise  a  bxisine»s  man  to  quit  piddling  ahout  ftl»  shop  and  go  out  into  the  alley  for  a  game  of  mar- 
bles with  his  back-door  neighbor  may  seem  to  be  treason  to  the  cause  of  efficiency;  may  be  to  reverse 
the  teaching  of  those  who  say  that  a  druggist  should  occupy  all  his  otherwise  spare  time  in  mtiking 
up  a  line  of  preparations  instead  of  paying  the  wholesaler  to  do  so  for  him,  or  in  planning  his  adver- 
tising for  next  Christmas;  but a  man  may  grow  stale,  flat,  and  unproductive,  and  almost  forget  he 

is  human,  by  fretting  or  moping  for  a  large  part  of  from  twelve  to  eighteen  hours  a  day  within  four 
icalls.  and  for  that  kind  of  man  stich  advice  is  worth  heeding. 

By  C.  C.  Johnson. 


To  my  mind,  shopping  around  in  the  matter  of  loca- 
tion is  a  bad  practice.  Granting  exceptions  to  all  rules, 
the  druggist  who  settles  down  and  takes  root  in  a  spot 
will  have  more  to  show  in  the  end  than  the  uneasy,  shift- 
ing fellow. 

When  I  flrst  went  into  business  I  selected  what  I  felt 
to  be  a  congenial  locality.  Neither  my  capital  nor  my 
business  experience  was  suited  to  the  big  down-town 
game.  Temperamentally  I  was  averse  to  being  on  the 
outer  fringe  where  I  could  watch  people  gathering  greens 
off  the  commons.  I  chose  the  happy  medium  of  a  well- 
settled,  middle-class  residence  district.  ^ 

Satisfied  after  a  few  months  that  my  choice  had  been 
a  wise  one,  I  bought  a  little  home  a  short  distance  from 
my  store,  and  felt  that  I  was  a  fixture.  All  went  well 
tor  about  a  year,  and  then  I  began  to  grow  restless.  I 
could  not  tell  why.  The  store  was  making  me  a  good 
living  and  a  reasonable  surplus  besides.  There  was 
nothing  wrong  with  the  class  of  trade  I  enjoyed.  But 
still  I  had  a  vague  discontent.  Life  seemed  narrow.  My 
business  did  not  interest  me  as  it  had.  I  began  to  feel 
that  I  was  intended  for  a  larger  field. 

One  quiet  forenoon  I  was  standing  in  the  door  of  my 
store  seriously  considering  the  idea  of  selling  out,  when 
a  man  bade  me  good  morning  as  he  was  In  the  act  of 
passing.  As  he  had  been  in  the  store  several  times,  his 
face  was  familiar,  but  I  did  not  know  his  name.  I  sur- 
mised that  he  was  in  some  kind  of  businesj  in  the  local- 
ity. This  led  to  the  reflection  that  there  were  but  a  very 
few  of  my  business  neighbors  that  I  was  much  acquainted 
with. 

Taking  my  corner  as  a  center,  there  were  perhaps  with- 
in four  squares  in  all  directions  forty  or  more  business 
concerns.  All  were  small,  comparatively,  as  was  to  be 
expected  of  concerns  in  a  residence  district.  In  addi- 
tion to  half-a-dozen  groceries,  such  lines  as  hardware, 
shoes,  dry  goods,  baking,  confectionery,  and  so  on,  were 
represented.  There  were  two  drug  stores  beside  my  own. 
A  barber  shop,  a  picture  show,  and  a  garage  helped  to 
swell  the  list. 

As  a  relief  to  a  sort  of  nervouaness,  I  got  my  hat,  and 
telling  my  clerk  I  would  be  out  a  while,  sauntered  up 
the  street  in  my  shirt  sleeves,  to  the  second  corner. 
Here  were  clustered  eight  or  ten  business  places.  In  a 
hardware  store  I  happened  to  notice  behind  the  counter 
the  man  who  had  lately  spoken  to  me.  An  Impulse 
prompted  me  to  enter.  Before  doing  so  I  glanced  at  the 
Dame  above  the  door. 

"How's  trade.  Mr.  Harris?"  I  asked,  hesitatingly. 

"Oh,  fair  like,  doctor.  I'm  glad  to  see  you.  It  Isn't 
•^■ften  you  get  up  this  way.'' 

Me  came  around  and  shook  hands.     I  explained  that  I 

;i8  just  taking  a  little  walk.  Harris,  who  was  about 
my  own  age,  proved  to  be  very  genial.  As  we  talked 
casually  he  noticed  that  my  attention  was  distracted  by 
the  sound  of  voices  behind  a  half-partition  In  the  rear 
of  the  store  room. 

"Come  on  back,"  he  said  with  a  laugh.    "Here's  where 

o  do  the  heavy  work." 


Following  him,  I  came  upon  two  men  seated  at  an  old 
table  playing  dominos.  One  was  a  tailor  and  the  other  a 
dentist  who  had  quarters  over  the  post-office  sub-station 
across  the  street.  I  had  a  mere  formal  acquaintance  with 
each.  Harris  being  called  to  the  front  by  a  customer, 
the  men  invited  me  to  take  a  hand.  I  remained  in  the 
game  nearly  an  hour,  and  enjoyed  it. 

On  the  way  back  to  the  store  I  began  to  have  a  sus- 
picion as  to  what  was  the  matter  with  me — I  was  lone- 
some, in  a  sense.  No  matter  how  happy  a  man's  home 
life  may  be,  he  needs  a  little  gossipy  association  with 
other  men  whose  interests  are  linked  up  in  a  way  with 
his  own.  Women  recognize  this  principle  as  applied  to 
themselves,  in  their  little  afternoon  gatherings  from 
which  they  exclude  us  husbands. 

The  next  day  I  took  another  walk,  this  time  putting  on 
my  coat  and  going  in  a  different  direction.  I  had  made 
up  my  mind  to  explore  the  neighborhood  as  time  would 
allow  and  get  acquainted  with  the  other  business  men. 
Within  a  week  or  two  I  had  made  the  rounds,  besides 
getting  in  on  the  domino  game  at  Harris'  several  times. 
I  liked  Harris,  though  for  that  matter  among  those  with 
whom  I  scraped  acquaintance  were  a  number  of  live,  Jolly 
fellows.  I  met  some  very  interesting  characters  among 
the  older  men.  Soon  I  began  to  realize  that  I  had  not 
been  living  in  the  neighborhood,  but  had  been  merely 
staying  there. 

One  morning  while  we  were  pitching  horse-shoes  to- 
gether down  back  of  the  garage,  Harris  and  I  formed  a 
plan  for  developing  a  neighborhood  spirit.  I  do  not  go 
as  strong  as  some  people  on  formal  organized  move- 
ments. Theoretically  I  am  a  third-degree  member  of  the 
S.  S.  S.  S. — the  Society  for  the  Suppression  of  Super- 
fluous Societies.  Often  a  worthy  cause  Is  killed  by  being 
loaded  down  with  machinery.  Our  plan  took  the  form  of 
a  dinner.  It  was  served  in  a  hail  that  was  of  ample 
size,  over  Smaltz's  grocery.  There  was  a  good  represen- 
tative attendance,  thanks  to  the  efforts  of  a  few  of  us  iB 
working  up  the  interest,  and  everybody  seemed  to  enjoy 
himself. 

No  organization  was  effected  at  the  time,  but  it  was  the 
sentiment  of  those  present  that  there  should  be  other 
dinners.  Those  who  felt  so  disposed  were  asked  to  come 
in  on  a  scheme  for  transforming  a  certain  vacant  lot  into 
a  tennis  court.  Within  a  few  weeks  we  had  the  court  in 
operation.  Sometimes  an  automobile  load  of  us  would 
go  to  the  ball  game. 

Ail  this  did  not  interfere  with  my  business.  A  man  to 
enjoy  such  things  must  have  the  good  conscience.  This 
he  cannot  have  If  he  is  neglecting  his  duties.  But  a 
proper  amount  of  recreation  can  be  indulged  in  safely. 
My  clerk  got  his  share  of  tennis  and  base  ball,  too,  and 
was  more  valuable  to  me  for  that  very  reason. 

However,  our  neighborhood  spirit  was  not  confined  In 
Its  expression  to  dining  and  playing.  We  business  men 
became  a  sort  of  vigilance  committee.  We  headed  off  a 
paving  steal  on  one  of  our  streets,  forced  better  lighting 
and  better  service  from  the  city  in  various  ways,  includ- 
ing regulation  of  bill   boards  and  cutting  of  weeds.     It 
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would  take  a  chapter  In  Itself  to  tell  of  all  our  activities. 
We  stood  together  for  the  good  of  the  locality  In  which 
we  were  doing  business,  and  In  which  the  most  of  us 
lived.  When  a  cut-price  drug  company  Invaded  our  quar- 
ter neither  my  competitors  nor  I  lost  any  sleep  over  the 
matter.  The  store  did  not  last  six  months,  because  our 
fellow  business  men  were  with  us,  and  through  them  we 
held  the  loyalty  of  our  public. 

There  are  a  great  many  more  residence-district  drug 
stores  than  there  are  down-town  drug  stores.  The  small 
druggist  Is  too  apt  to  defer  In  his  mlna  real  enjoyment  ot 
life  until  he  becomes  an  Important  one.  With  many  that 
time  never  comee.  Sympathetic  contact  with  his  fellow 
merchant  In  the  same  limited  field  and  co-operation  with 
him  for  the  general  good  of  that  field  Is  a  key  to  happi- 
ness that  may  be  realized  right  away.  If  a  man  is  In- 
tended for  larger  things  he  will  be  all  the  better  pre- 
pared by  reason  of  such  experience. 

The  small  druggist  in  the  residence  district  hM  nat- 
urally more  or  less  Idle  time  on  his  hands.  He  makes  a 
mistake  not  to  employ  some  of  It  in  sane  recreation,  in- 
stead of  Idling  about  his  own  premises.  Above  all,  he 
needs  the  human  touch  with  his  neighbor  business  men. 


Advertising  by  Means  of  the  Store  Front.* 

Uv  Victor  Lauriston. 

The  store  front  Itself,  the  framework  and  background 
for  the  changing  display  of  goods,  offers  opportunities 
for  developing  an  original  store  "personality"  which  will 
attract  notice  and  build  business. 

The  day  of  the  old-fashioned,  small-paned,  heavy-pil- 
lared store  front  has  passed  away.  Plate  glass,  prisms, 
bronze  and  brightness  are  now  the  order.  Yet  the  new 
order  shows  signs  of  becoming  as  monotonous  as  the  old. 
In  half  a  dozen  blocks  on  any  business  street,  not  more 
than  two  stores  will  stand  out  from  the  mass  by  reason 
of  a  vivid,  striking  personality  that  differentiates  them 
from  the  surrounding  monotony. 

The  ideal  is  to  make  the  store  front  different — but  not 
objectionably  different. 

A  good  many  years  ago  a  couple  of  young  men  came 
out  of  the  West  with  abundant  nerve,  a  lot  of  aggressive 
Ideas,  and — $15  In  cash.  They  descended  on  an  Eastern 
city  of  10,000  people,  rented  a  store,  put  In  a  stock — on 
nerve — and  advertised. 

A  big  factor  in  their  early  advertising  was:  "The  only 
check  front  In  Chatham." 

Passers-by  stopped  to  stare  at  that  front,  with  its  cor- 
ners of  checkered  black  and  white,  its  checkered  sign,  its 
checkered  woodwork  Inside  the  window.  That  store  front 
during  the  first  few  months  never  failed  to  halt  the 
passer-by.  Such  an  Innovation  had  never  been  known  In 
that  particular  town.  People  who  stopped  to  stare  at  the 
checkered  work  remained  to  study  the  goods.  They  were 
good  goods,  well  selected,  bought  with  a  shrewd  eye  to 
local  possibilities  and  demands,  and — that  store  front 
sold  them,  on  the  strength  ot  its  "personality."' 

In  one  large  city  there  is  a  store  on  the  main  street 
with  a  depth  of  100  feet.  The  entrance  is  45  feet  deep; 
the  store  is  just  55  feet  deep.  Funny  arrangement,  eh? 
Not  at  all.  It's  business.  The  man  who  gives  practically 
half  his  store  space  to  display  merely  realizes  that  it  Is 
for  his  display  possibilities  that  he  pays  more  than  half 
his  rental. 

And  It  is  unmistakably  good  business.  The  merchant 
has  room  In  the  55  feet  to  carry  a  carefully  selected, 
clear-cut  stock,  as  large  as  he  needs  and  no  larger.  The 
deep  windows  do  the  rest.  Customers  fairly  crowd  In. 
That  man  turns  his  carefully  selected  stock  on  an  aver- 
age once  every  ten  days.  In  fact,  he's  done  it  in  a  week. 
The  store  front  represents  an  asset  to  the  merchant. 
It  costs  him  a  lot  of  money  in  rental.  The  man  who 
shrinks  from  spending  a  few  hundred  dollars  on  deeper 
windows,  a  tiled  entrance  and  an  all-metal  and  glass  front 
does  so  because  he  falls  to  realize  that  what  he  is  about 
to  spend  is  only  a  drop  in  the  bucket  of  what  that  store 
front  costs  him  In  rental.  The  shrewl  merchant  real- 
izes what  the  store  front  costs,  what  its  possibilities  are 
worth,  and  makes  its  "personality"  a  huge  and  effective 
factor  in  his  selling  campaign. 

'Portion  ot  an  article  in  Merck's  Report. 


What  Is  to  Be  Gained  by  Sticking?* 

This  Is  a  question  that,  no  doubt,  every  one  in  our  em- 
ploy has  at  one  time  or  another  asked  tbemself,  particu- 
larly during  the  early  stages  of  his  or  her  employment 
with  the  company.  It  is,  indeed,  a  vital  question — It  con- 
cerns our  future  welfare  and  happiness,  and  ought  to  have 
the  most  careful  and  profound  consideration. 

As  a  general  rule,  it  is  not  advisable  for  any  one  to  be 
constantly  shifting  from  one  employer  to  another,  in  fact, 
never  is,  for,  as  the  old  saying  goes,  "A  rolling  stone 
gathers  no  moss."  Occasionally,  however,  one  engages  in 
a  line  of  work  to  which  he  is  not  exactly  fitted,  and  to 
which  it  is  difficult  to  adapt  himself  and  cannot  take  the 
proper  Interest  in  that  work.  To  him,  I  would  say  that 
the  sooner  a  change  is  made  the  better  it  will  be  for  all 
concerned. 

When  you  have  a  position  with  a  good,  growing  con- 
cern, however,  and  there  is  a  field  for  advancement,  and 
where  you  can  show  the  proper  interest  in  your  work. 
It  will  be  to  your  great  advantage  to  remain  with  that 
company,  and  apply  yourself  diligently  to  your  work.  Give 
the  best  that  Is  in  you,  and  listen  not  to  the  tempter  who 
would  have  you  change  to  another  position  for  a  small  In- 
crease In  wage,  or  some  other  slight  Inducement  which 
cannot  but  be  temporary.  In  most  cases,  the  salary  you 
receive  depends  largely  upon  the  length  of  time  you  have 
been  with  a  company,  and  on  how  you  have  applied  your- 
self. 

If  you  will  ask  any  of  the  older  employees  In  our  com- 
pany, they  will,  without  hesitancy,  assure  you  that  it  has 
been  to  their  advantage  to  stick  to  this  company.  It  is 
hardly  necessary  to  ask  the  question ;  the  fact  of  their  hav- 
ing remained  the  length  of  time  they  have  only  proves  It. 

If  you  are  looking  for  advancement,  and  every  one  of 
our  employees  ought  to  be.  It  is  not  only  necessary  to  mas 
ter  your  own  work,  but  it  is  just  as  Important  that  you 
acquaint  yourself  with  the  other  details  of  the  business, 
and,  in  this  way,  prepare  yourself  for  the  next  step  for- 
ward, when  the  opportunity  for  advancement  knocks  at 
your  door.  Also,  If  the  following  simple  rules  are  lived 
up  to,  they  will  help  to  give  you  a  considerable  boost  on 
the  road  to  success: 

Always  work  for  the  Interest  of  your  employer. 

Always  be  on  time,  and,  in  this  way,  set  a  good  ex- 
ample for  others. 

Do  not  try  to  side-step  your  responsibilities 

Always  consider  your  employer's  business  strictly  con- 
fidential. 

Always  bo  pleasant,  and  watch  the  effect  It  has  on  the 
other  fellow. 

If  you  do  a  thing,  do  It  right,  and  then  you  will  never 
have  occasion  to  be  ashamed  of  it. 

If  you  are  in  a  position  where  you  have  people  working 
under  you,  aim  to  keep  their  good  will  and  respect,  by 
always  treating  them  fairly  and  impartially. 

Do  not  get  angry;  if  you  do,  be  very  careful  what  yo« 
say  and  do  while  in  this  state  of  mind. 


"This  Town  Is  Different." 

Among  the  recollections  of  the  editor's  earliest  days  In 
the  drug  business  is  that  of  the  time  when  his  "boss," 
after  looking  over  an  attractive  line  of  samples,  heaved  a 
deep  sigh  and  said:  "No,  I  won't  buy  any.  I  wish  I  could. 
Now,  if  I  was  In  Cleburne  or  Hillsboro  I  could  sell  them, 
but  they  won't  sell  here.  This  town  is  different,  you 
know."  After  a  brief  and  fruitless  argument,  the  sales- 
man went  to  the  competing  store  and  sold  a  large  bill, 
because  the  proprietor  did  not  know  that  the  town  was 
different. 

And  as  that  competitor  actually  sold  the  goods  to  the 
people,  he  apparently  never  found  out  how  different  the 
town  was.  "There  was  a  difference  very  evidently,  but  It 
was  not  a  difference  of  towns. 

Ever  since  that  Illuminating  experience,  we  have  found 
It  difficult  to  take  seriously  the  plea  that  "This  town  is 
different."    Occasionally  it  is  justified,  no  doubt. 

But  99  per  cent,  of  the  time  it  Is  an  excuse  for  inertia. — 
Penslar  I*ush. 

•  Portions  of  a  paper  by  Mark  C.  MlchasI  In  Burt's  Box  Bul- 
letin. 
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The  Value  of  Sensitiveness  in  the  Matter  of  Advertising 

How  Quickness  of  Perception  of  Public  Trend  Gives  Big  Returns — How   Stubbornness   and   Per- 
sistence Often  Kills  the  Goose  That  Lays  the  Golden  Egg. 


Recently  the  newspapers  of  the  en- 
tire country  were  filled  with  sensa- 
tional headlines  about  a  new  "Giant 
Motor  Merger  Two  Hundred  Million 
Dollars  Capital." 

The  news  items  chronicled  the 
progress  of  this  great  undertaking, 
speaking  of  its  huge  success,  how 
it    was    over    subscribed   before   the 


By  M.  p.  Gould. 

cation  of  the  store,  the  condition  of 
the  weather,  the  time  of  the  week, 
the  peculiar  method  of  putting  out 
the  advertisement,  the  standing  of 
the  store,  including  its  past  reputa- 
tion, the  general  wage  and  financial 
prosperity  of  the  neighborhood,  the 
occurrence  of  other  distributing 
events,  and  a  hundred  other  factors 


Cold  Cream  Critics 

Every  woman  is  a  cold  cream  critic.  Every  woman 
knows  the  advantage  of  cold  cream  as  a  toilet  prepar- 
ation. We  believe  we  arc  ofiering  a  cold  cream  that 
is  as  good  as  any  sold.  The  more  critical  our 
women  customers  are,  the  more  they  will  probably 
like  this  cold  cream  after  a  trial. 

Percolator  Pharmacy,  2  Amino  Street 


stock  was  issued,  the  enormous  sums 
of  money  that  were  being  paid  to  the 
various  heads  of  automobile  com- 
panies in  order  to  get  them  to  come 
into  the  combination,  and  so  forth, 
and  BO  forth. 

Suddenly  it  was  announced  that 
the  combination  had  been  abandoned. 
Everybody  wondered  what  was  the 
reason  for  this  sudden  right  about 
face.  In  a  day  or  so  it  was  an- 
nounced that  the  bankers  had  a  feel- 
f  Ing  that  combinations  and  mergers 
were  being  carried  too  far. 

•'They  merely  had  a  feeling,"  so  the 
millions  of  profits  that  were  to  be 
made  were  suddenly  thrown  away 
and  each  automobile  concern  went 
back  to  Its  own  business  and  kept  on 
In  the  old  way. 

All  banking  Is  sensitive. 

The  slightest  thing  unusual  or  sen- 
sational will  cause  a  banker  to 
r-hange  his  actions  Instantly  and  ma- 
terially. Every  good  banker  is  con- 
stantly looking  ahead  for  any  change 
'-  ot  the  situation  either  In  regard  to 
each  customer,  or  In  regard  to  gen- 
eral business  in  his  town,  or  in  re- 
gard to  general  business  and  finan- 
cial conditions  in  the  whole  country, 
or  In  regard  to  the  effect  which  In- 
'  rnatlonal  affairs  will  have  upon  his 
uiintry. 

Advertising  is  Just  as  sensitive  as 
hanking. 

One  aivertlspment  will  fill  a  store 
with  buying  customers.  Another  ad- 
vertisement will  fill  the  store  with 
"looking"  customers.  A  third  adver- 
tisement Just  as  big  and  Just  as 
•trong,  apparently,  will  only  bring  a 
few  customers  Into  a  store.    The  lo- 


will  all  have  their  influence  upon  the 
success  or  failure  of  the  advertise- 
ment. 

"  The  successful  banker  is  the  man 
who  can  "sense"'  good  credit  or  bad 
credit,  straightforward  honesty  or 
slippery  evasion,  a  letter-of-the-law 
dependability  or  only  wrltten-con- 
tract  dependability,  efficiency  of  man- 
agement or  big  promises,  coupled 
with  carelessness,  sound  assets, 
versus  padded  assets.  Just  so  the 
born  advertiser  can  sense  the  right 
newspaper  or  right  show  card  or 
store  paper.  He  can  sense  the  right 
time  of  the  week  or  month  or  sees 
the  right  side  of  advertisement,  the 
right  trimming  for  the  store,  the 
right  wording  of  the  announcement, 


successful,  but  after  a  while  his  phy- 
slcal  strength  wanes.  Then  he  be- 
gins  to  figure  quietly  how  he  can  get 
by  strategy  what  he  formerly  got  by 
strength. 

Another  store  keeper  Instead  of  be* 
ing  so  self-centered,  so  determined  to 
do  everything  his  own  way,  so  blind 
to  the  methods  being  used  success- 
fully by  others,  becomes  more  alert 
mentally  than  his  bull-headed  com- 
petitor, and  he  gets  in  an  easier  way 
physically  what  the  other  man 
worked  so  hard  to  get. 

You  have  heard  the  expression, 
"Everything  he  touches  turns  to 
money" — that  is  merely  another 
way  of  saying  that  the  man  has  a 
sixth  sense  which  tells  him  the  same 
as  a  woman's  intuition  tells  her  what 
will  be  just  the  right  thing  to  do. 

Every  druggist  has  some  custom- 
ers who  oome  In  and  wait  until  a 
certain  clerk  can  serve  them.  That 
is  because  that  particular  clerk  has 
an  agreeable  way  of  knowing  just 
what  that  customer  likes  best  and 
giving  it  to  her  in  the  way  that  she 
wants  It.  In  a  broader  way  the  pro- 
prietor or  the  advertising  man  must 
have  a  peculiar  sense  or  insight  to 
tell  him  instantly  what  most  of  the 
customers  of  a  store  want. 

Magazine  editors  look  ahead,  study 
all  the  contributing  conditions  and 
are  able  a  month  or  two  months 
ahead  to  pick  out  and  print  enough 
interesting  matter  to  fill  a  large  part 
of  the  magazine  and  that  matter  will 
be  timely  and  appropriate  the  day  on 
which  it  appears  and  is  read  by  the 
public. 

It  was  Francis  Bacon  who  said, 
"Reading  maketh  a  full  man,  confer- 
ence a  ready  man,  and  writing  an  ex- 
act man."  The  druggist  who  reads 
his  daily  newspaper  carefully  and  his 
magazines  and  his  trade  journals 
will  be  full  of  general  knowledge.  If 
he  gets   out  among  his   fellow  men 


Plasters 

Bandages 

Gauzes 

Lints 

Cottons 


For      Emergencies 

Frequently  a  simple  emergency  outfit 
or  combination  proves  a  veritable  life- 
saver.  No  home  should  be  without  such 
a  kit.  We  will  fit  you  out  with  the  best 
quality  of  goods   at  a  low  lump  price. 

Percolator     Pharmacy 

2  Amiao  Street 


Salves 

Ointments 

Peroxide 

Liniments 

Antiseptics 


the  right  kind  of  goods  for  the  par- 
ticular time,  and  the  many  other 
necessary  factors  which  make  or 
break  the  success  of  the  store  adver- 
tising. 

One  store  keeper  bulls  ahead  and 
by  sheer  strength  and  persistence 
and  keeping  at  It  makes  bis  store 


and  among  his  customers  he  will 
have  conferences  which  will  make 
him  a  ready,  quick-witted  man.  who 
will  understand  what  Is  going  on  In 
bis  town,  and  what  Is  being  done  by 
other  successful  druggists.  If  he  then 
writes  down  In  his  advertising  what 
he  finds  to  be  the  right  things  to  do 
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he  will  become  an  "exact"  man  In  do- 
ing the  right  thing  in  hla  advertising 
and  will  have  the  best  possible 
chance  for  making  a  success  of  it. 

I  have  said  It  a  good  many  times 
In  the  past,  and  I  shall  say  it  a  good 
many  times  in  the  future,  that  adver- 
tising is  a  very  sensitive  matter 
which  deals  with  human  nature  in 
all  Its  whims,  foibles,  habits,  cus 
toms,  desires  and  the  passing  no- 
tions. 

Most  advertising  is  taken  too  seri- 
ously by  the  advertiser,  in  which 
case  it  is  not  usually  taken  seriously 
enough  by  the  reading  public.  The 
advertiser  who  can  say  a  thing  with- 
out shouting  himself  black  and  blue 
in  the  face,  will  be  like  the  quiet, 
sincere  gentleman  who  can  talk 
quietly  and  yet  mean  certainly  every 
word  that  he  says,  and  mean  it  so 
surely  that  everybody  will  under- 
stand his  meaning  and  his  determina- 
tion. 

There  is  just  as  much  danger  of 
overdoing  in  advertising  as  there  Is 
In  financing,  as  there  is  In  talk- 
ing about  your  neighbor's  affairs. 
Restraint  is  one  of  the  finest  quali- 
ties of  the  world  next  to  enthusiasm. 

It  behooves  every  druggist  to  get 
out,  away  from  his  store,  to  places 
where  he  can  get  in  touch  with  his 
customers,  with  anybody  that  will 
give  him  an  Idea  of  what  people  are 
thinking  about,  and  how  to  address 
them  in  his  advertising  in  such  a 
way  that  they  will  come  to  his  store 
In  greater  numbers,  giving  thereby  a 
larger  return  upon  his  advertising 
investments. 

Now,  if  the  druggist  himself  does 
not  feel  that  he  Is  able  to  give  the 


A  Splashy  Bath 

with  a  nice 

Sudsy  Soap 

■^O  man  is  satisfied  with  a 
little,  dainty,  hand-size 
cake  of  toilet  soap.  What  he 
wants  is  a  big  cake  of  soap, 
capable  of  producing  a  fine, 
sudsy  lather,  thus  giving  him 
that  refreshing  bath  which  he 
greatly  appreciates.  We  have 
an  unusually  fine  big  bath  cake, 
and  you  can  have  your  choice 
of  odors  if  you  wish. 

Percolator      Pharmacy 

2  Amino  Street 


time  for  such  training,  or  does  not 
have  the  aptitude  for  such  work, 
then  he  ought  to  get  in  touch  with 
some  advertising  man,  lay  his  case 
t)efore  him  and  get  the  benefit  of  the 
advertising  man's  experience,  and 
"sense"  of  the  right  thing  to  do  in 
advertising. 


Advertising  has  grown  in  the  last 
ten  years  to  such  an  extent  that  the 
only  convention  held  which  can  com- 
pare with  the  annual  advertising 
convention  is  the  big  national  politi- 
cal convention. 


Manicure 
Goods 

—NEW  LOT— 

Novel  ideas,  high  quality, 
most  invitiiig  prices  we 
have  ever  quoted.  Single 
pieces    or    complete    sets. 

Percolator  Pharmacy 

2  Amino  Street 


That  ten  or  twelve  thousand  adver- 
tising men  come  together  and  spend 
almost  a  week  In  the  consideration 
of  the  one  subject  of  advertising  in 
all  its  thousands  of  branches  is  an 
eloquent  commentary  on  the  stand- 
ing and  progress  of  this  new  art. 
Throughout  the  country  many  of  the 
former  boards  of  trade  and  chambers 
of  commerce  have  become  active  ad- 
vertising clubs,  because  it  was  found 
that  the  most  important  subject 
which  the  local  merchants  in  any 
city  had  to  consider  was  advertising 
in  Its  relation  to  the  sale  of  goods 
and  the  proper  merchandising  of  all 
sorts  of  things  which  make  up  the 
bulk  of  local  trade. 

Consequently,  a  great  many  drug- 
gists have  joined  these  local  adver- 
tising clubs  and  have  gotten  great 
benefit  from  them.  In  the  national 
conventions  even  more  than  In  local 
clubs  advertising  men  of  wide  ex- 
perience and  great  reputation  discuss 
the  effects  of  advertising. 

You  have  no  doubt  read  stories  of 
that  food  manufacturer  whose  com- 
petitors said  that  his  food  contained 
drugs.  It  was  probably  not  true  in 
the  slightest  degree,  but  the  manu- 
facturer got  so  excited  about  it  that 
he  spent  forty  or  fifty  or  sixty  thou- 
sand dollars  in  newspaper  advertis- 
ing to  make  a  great  announcement, 
offering  five  thousand  dollars  reward 
to  anybody  who  would  find  any  drugs 
in  his  foods.  Little  did  he  think 
when  he  put  out  those  advertise- 
ments that  they  would  be  his  undo- 
ing. The  result  of  that  advertising 
was,  so  we  are  told  on  very  good  au- 
thority, that  it  almost  killed  his  busi- 
ness. People  who  had  never  heard 
the  rumor  that  his  food  contained 
drugs,  thought  that  if  he  spent  so 
much  money  to  deny  the  statement 
it  must  be  that  there  was  some  truth 
in  it.  Therefore,  they  gradually,  all 
over  the  country,  began  to  stop  buy- 
ing his  food. 

Just  such  come-backs  as  that  are 
effected  by  not  knowing  how  adver- 
tising works.  Shrewd  advertisers 
try  out  certain  kinds  of  advertising 
and  keep  trying  out  various  advertis- 
ing  schemes   and    methods    and   an- 


nouncements and  styles  of  writing 
until  they  accumulate  a  volume  of 
advertising  experience  and  knowl- 
edge which  guides  them  In  doing  the 
right  thing  at  the  right  time. 

Is  It  not  a  marvelous  thing  that 
you  can,  for  a  few  dollars,  put  an 
announcement  in  a  newspaper  which 
will  be  read  by  ten  thousand,  or  one 
hundred  thousand,  or  five  hundred 
thousand  people  within  a  few  hours 
of  the  time  It  appears? 

When  the  Greeks  beat  the  Per- 
sians, Phidlppides  ran  all  the  twen- 
ty-six    miles     from     Marathon     to 


Tooth 

Nail 

Baby 


Hair 
Hand 
Hat 


Face 

Clothe* 

Shaving 


Brushes 

Brushes  for  every  purpose  ;  ail  sizes 
and  shapes;  with  handles  or  without; 
brushes  in  all  finishes;  solid  backs; 
bristles  that  won't  come  out — and 
all  at  the  fairest  prices. 

Percolator      Pharmacy 

2  Amino   Street 


Athens  in  three  hours  or  so  to  an- 
nounce the  victory,  but  here  we  are 
in  New  York  or  Chicago  or  Kansas 
City,  or  San  Francisco  reading  each 
day  or  each  hour  that  the  Germans 
have  captured  Dead  Man's  Hill,  or 
that  the  French  have  recaptured 
it;  that  the  Germans  have  won  two 
or  three  trenches  against  the  Cana- 
dians and  that  the  Canadians  have 
captured  them  back.  We  read  each 
day  how  many  thousands  of  Aus- 
trlans  the  Russians  have  captured. 
We  know  how  many  British  or  Ger- 
man ships  were  sunk  in  the  latest 
fight,  and  we  know  who  has  been 
elected  Mayor  of  Cincinnati.  Is  it 
not  marvelous  that  for  a  few  cents 
we  can  buy  a  show  card  which  we 
can  put  in  our  front  window  with  an 
appropriate  display  of  goods  to  go 
with  it,  and  that  that  show  card  will 
attract  more  attention  and  tell  uiore 
people  about  those  goods  than  will  a 
clerk  talking  to  all  of  the  customers 
that  he  can  see  in  the  store  in  a 
week's  time? 

We  should  not  think  of  advertis- 
ing as  a  hard  thing  to  handle.  The 
requirements  for  success  in  it  are 
mostly  good  common  sense,  lots  of 
human  nature,  quick  perception  of 
the  good  will  and  wishes  of  other 
people,  and  a  not  too  vulgar  or  of- 
fensive presentation  of  our  own 
wishes  for  the  consideration  of  the 
public. 


Fire  in  a  Show  Window  from 

Celluloid. 

A  box  of  tooth  brushes  with  cellu- 
loid handles  displayed  in  a  Philadel- 
phia drug-store  window  took  fire  from 
the  heat  of  an  electric  light.  The  box 
was  snatched  from  the  window  be- 
fore the  fire  had  a  chance  to  spread. 
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A  Successful  Drug  Merchant  Reveals  a  Secret 

Jn  Massachusetts  the  Ropes  Drug  Company  is  regarded  as  among  the  live  vAres  of  the  business 
world.  The  head  of  the  company,  Adolph  Ackerman,  has  some  ideas  about  totiat  he  and  his  em- 
ployees must  do  in  order  to  get — and  keep— the  people  coming  to  them,  for  drugstore  merchandise, 
and  a  few  of  these  ideas  are  set  forth  in  an  address  by  Mr.  Ackerman  to  his  clerks,  a  report  of  toMch 
is  here  printed. 


Upon  the  interest  you  clerks  take  In  our  business  de- 
pends to  a  great  extent  the  success  of  the  Ropes  Drug 
Company. 

To  take  the  proper  interest,  you  must  be  trained. 
Trained  clerks  sell  more  goods,  satisfy  more  customers, 
make  fewer  mistakes,  and  help  increase  trade  and 
profit. 

A  School  for  Clerks. 

The  best  way  to  train  clerks  is  to  hold  a  school.  This 
not  only  enables  your  manager  to  give  you  his  Ideas,  but 
he  will  also  get  many  new  ideas  and  suggestions  from 
you.  This  will  improve  your  value  to  me,  and  in  turn 
will  increase  your  earning  power. 

We  plan  to  hold  this  school  every  other  week,  which 
will  not  take  much  of  your  own  time,  and  yet  is  often 
enough  to  keep  your  interest  alive,  and  we  hope  it  will 
accomplish  much.  These  gatherings  will  be  informal, 
and  you  are  invited  to  criticise  anything  pertaining  to 


our  business,  and  offer  suggestions  which  will  Improve  our 
service  to  the  public. 

I  have  succeeded  in  making  arrangements  with  a  num- 
ber of  successful  men,  everyone  of  them  a  worker  In  the 
ranks,  to  talk  to  us  on  salesmanship.  It  Is  intended  that 
they  give  us  about  twenty  minutes  more  for  informal 
discussion.  Everyone  of  the  speakers  will  be  prepared 
to  answer  any  questions.  I  believe  we  can  get  the  great- 
est good  out  of  the  questions  asked. 

Salesmanship  Resembles  Ability  at  Lovemakin£. 

I  have  been  a  salesman  for  a  long  time.  I  think  and 
dream  salesmanship.  Yet  1  don't  know  much  about  It. 
But  little  as  1  know,  I  won't  be  able  to  tell  you  as  much 
as  I  know,  for  a  man  can't  tell  all  he  knows  about  selling 
goods  without  an  honest  and  just  analysis  of  himself, 
and  who  is  capable  of  that?  However,  I  am  going  to 
tell  you  as  much  as  I  can. 

There  are  lots  of  good  salesmen,  but  scarcely  any  who 


A  Stunt  Which  Helped  Business. 

Writing  of  the  picture  that  is  herewith  reproduced,  the 
Will  Dunn  Drug  Company,  of  Lexington,  Ky.,  gives  the  In- 
formation which  follows: 

"Under  separate  cover  we  are  sending  a  photo  of  our 
store.  Illustrating  a  clever  'stunt'  that  we  pulled,  which 
has  caused  quite  a  good  deal  of  favorable  comment  and  Is 
resulting  in  increased  sales. 

"The  object  of  the  numbers  hanging  in  the  doorway  Is 
to  acquaint  the  public  with  the  number  of  customers 
waited  on  during  the  preceding  month. 

"We  left  them  hanging  In  this  manner,  which  mystified 
the  people  and  caused  them  to  come  in  and  ask  the  mean- 
ing of  the  numbers,  thereby  causing  people  to  come  Into 
our  store  that  had  never  thought  of  doing  so  before.    We 


had  our  store  interior  decorated  in  an  attractive  manner 
with  lattice  and  lavender  wistaria  hanging  with  Southern 
smilax. 

"When  they  questioned  us  we  told  them  we  had  waited 
on  19,943  satisfied  customers,  and  by  using  our  earnest 
endeavor  and  Dunn  service  we  hoped  to  swell  it  to  25,000 
during  the  current  month. 

"We  send  this  photograph  with  the  Idea  that  If  It  is 
published  our  'stunt'  may  be  used  to  an  advantage  by 
brother  druggists.*' 

The  Will  Dunn  Drug  Company  has  some  good  Ideas, 
not  the  least  meritorious  of  them  being  the  one  dli^closed 
In  the  concluding  paragraph  of  its  foregoing  letter.  The 
CiRctiLAB  would  be  glad  to  receive  such  letters  and  photo- 
graphs from  Its  readers  everywhere. 


Lots  of  People  Who  Had  Sever  Been  in  the  Hlore  Before  StQM>cd-ti,  Inquire  What  the  Figures  Meant. 
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ran  really  tell  you  anything  about  Balesmansblp.  There 
are  points  of  comparison  between  salesmanship  and  love- 
making.  Who  can  tell  anybody  anything  about  love- 
making?  As  a  friend  of  mine  once  said,  "When  you  lose, 
you  deserve  to  lose,  and  when  you  win,  It's  luck." 

It  Is  something  that  way  with  salesmanship. 

A  store  is  like  a  machine — every  part  must  work  In 
harmony  to  get  proper  results.  Loyalty  promotes  har- 
mony. The  ultimate  success  of  any  store  depends  upon 
the  loyalty  of  Its  employees. 

The  Public  Be  Pleased. 

Recently  I  heard  Mr.  E.  St.  Elmo  Lewis  say,  "The 
prosperity  of  every  Institution  patronized  by  the  public 
la  absolutely  dependent  upon  the  good  will  of  the  indi- 
viduals who  comprise  the  public." 

Now.  good  will  is  largely  gained  by  giving  the  public 
service,  which  I  believe  is  the  secret  of  a  successful  sales- 
man, and  a  successful  business. 

Wo  are  serving  the  convenience  of  the  public,  and  the 
more  convenient  our  store  becomes,  the  larger  are  our 

What  we  are  after  Is  to  get  the  customers'  good  will, 
and  confidence,  in  such  a.  manner  that  he  will  be  glad  to 
come  to  our  store  to  make  his  purchases'. 

I  would  like  you  to  learn  to  bow  and  smile  and  say 
"good-morning"  to  our  customers  in  a  way  to  show  with- 
out words  that  you  are  ready  to  bail  out  the  ocean  for 
them  I  wouldn't  ask  a  customer  what  he  wanted;  Id 
wait  for  him  to  tell  me.  and  meanwhile  I'd  observe  his 
appearance,  speech,  and  manner,  to  get  the  right  cue  for 
my  first  remark. 

Why  Is  a  Customer? 

Something  has  brought  that  customer  to  our  store.  He 
is  partly  sold  when  he  walks  up  to  the  counter.  It  may 
be  any  one  or  all  of  four  things  which  brought  him  in. 
namely:  convenience.  Impulse,  habit,  or  brand  of  goods. 

The  location  of  our  store  may  make  it  convenient  for 
him.    It  may  be  because  it's  near  the  depot,  or  his  busl- 

The  advertisement  in  the  paper,  or  the  attractive  win- 
dow creates  a  desire  to  own  the  article  he  sees  described 
or  displayed,  and  on  the  impulse  he  comes  in  to  satisfy 
that  desire. 

Previous  dealings  which  were  satisfactory,  gets  him  into 
the  habit  of  thinking  of  your  store  when  he  needs  drug- 
store merchandise. 

Knowledge  is  everything.  A  man  can't  go  very  far 
wrong  on  a  subject  he  knows  a  lot  about,  and  he  can  al- 
ways make  an  impression  when  he  talks  about  it. 

You  cannot  expect  to  sell  anybody  else  anything  unUl 
you  have  sold  yourself.  You  must  have  all  faith  in  and 
enthusiasm  for  the  goods  you  are  selling  before  you  can 
convey  such  faith  and  enthusiasm  to  the  customer.  It 
you  fail  to  do  this  you  do  not  sell.  To  say  that  the 
goods  are  "good  goods"  does  not  convince  the  skeptical. 

How  are  you  going  to  tell  what  you  know? 

You  can  learn  of  the  article  itself,  but  are  you  sure 
you  can  tell  the  customer  your  story  in  a  convincing  way  ? 
You  know  I  think  it  would  be  an  idea  to  practice  before 
a  mirror.  Better  men  than  I  have  done  this  in  less  worthy 
causes.  I  believe  it  would  tell  us  what  bad  salesmen  we 
are;  and  if  we  kept  on  doing  it,  we  would  improve. 

When  you  ask  a  customer,  "Is  there  anything  else  to- 
day?" you  probably  intend  to  indicate  a  desire  to  be  of 
further  service  to  the  customer,  when  really  it  is  merely 
an  unintelligent  way  of  asking  him  whether  he  has  any 
more  money  he  would  like  to  spend.  I  think  it  a  useless 
question.     Your  answer  usually  is  "No,  nothing  else." 

Now.  suppose  Mr.  Bates  comes  into  the  store  to  buy  a 
tooth  brush.  Isn't  it  reasonable  to  suppose  that  he  uses 
tooth  powder  or  paste?  You  might  ask  him  whether  he 
bad  plenty  of  either,  and  suggest  to  him  that  we  have  one 
that  we  can  recommend. 

I  don't  believe  it's  good  salesmanship  to  suggest  a  thing 
unless  you  can  offer  a  plausible  reason  for  your  sugges- 
tion. 

Getting  People  to  Come  In. 

Millions  of  dollars  are  spent  In  advertising  just  to  get 
people  to  come  and  take  a  look.  Every  advertisement  is 
practically  an  invitation  to  come  and  look,  and  yet  re- 
cently I  overheard  a  clerk  say  in  speaking  about  our  ad- 


vertisements, for  which  we  spend  money,  that  the  boss 
has  been  in  the  retail  business  so  long,  he  ought  to  know  ; 
that  people  behind  the  counter  have  no  time  for  lookers.      " 

Of  course,  there  are  several  kinds  of  lookers.  The  kind 
that  FYohman  has  in  his  comic  operas  make  more  or  less 
of  a  hit  with  the  salesman.  But  it's  an  outrage  that  a 
salesman  or  saleslady  should  be  annoyed  by  a  very  or- 
dinary woman  who  has  been  saving  up  to  buy  Helen  a 
toilet  set  when  she  graduates  In  June,  and  comes  around 
in  April  to  look  your  line  over,  although  she  knows  good 
and  well  that  she  won't  be  ready  to  buy  before  the  second 
pay  day  in  June.  That's  the  kind  of  lookers  the  retail 
sales  people  don't  like.    Am  I  right? 

Make  each  person  coming  to  our  store  form  the  habit 
of  thinking  of  our  store  when  he  needs  drug-store  goods; 
you  then  have  made  a  valuable  customer  for  years  to 
come. 

Cooperation. 

One  of  ihe  most  important  things  we  must  learn,  and 
learn  thoroughly,  is  the  factor  cooperation.  Cooperation 
means  working  together. 

First,  you  must  cooperate  with  me  as  the  responsible 
head  of  this  concern.  I  must  have  the  complete  loyalty 
of  every  person  connected  with  this  establishment.  When 
I  suggest  trying  a  plan  that  I  believe  is  for  the  best  in- 
terest of  all,  I  expect  you  to  carry  it  out.  If  you  don't,  It 
will  show  you  are  not  with  me.  and  if  you  are  not,  you 
are  against  me,  and  I  will  be  obliged  to  make  the  changes 
which  retard  team  play. 

We  want  to  promote  a  spirit  which  will  result  in  a  bet- 
ter feeling  between  you  and  me  and  our  customers. 

For  instance,  we  advertise  tooth  brushes  in  the  paper; 
we  make  a  display  in  the  window  to  show  the  passerby 
(the  prospective  customer).  Instantly  he  becomes  a  dif- 
ferent individual.  He  at  once  connects  the  newspaper 
statement  with  what  his  eyes  see  in  the  window.  We  tell 
the  customer  about  the  goods  in  the  advertisement  and 
In  the  window;  he  has  optical  proof  we  are  making  good. 
We  have  demonstrated  that  we  have  the  goods  in  our 
possession,  and  are  ready  to  sell. 

When  the  customer  comes  to  inquire  about  the  tooth 
brushes,  it  shows  that  the  first  two  parts  of  the  plan  have 
worked  well.  The  third  part  is  to  display  tooth  brushes 
on  top  of  some  show  case,  or  a  whole  case,  which  drives 
home  the  fact  to  the  customer  that  we  practice  what  we 
preach,  and  that  we  can  be  depended  upon.  You  must  feei 
that  selling  tooth  brushes  is  the  most  important  thing  go- 
ing on  in  the  store  at  the  time. 

In  conclusion,  courtesy  and  politeness  Is  the  best  stock 
in  trade.  Use  common  sense,  diplomacy,  and  have  knowl- 
edge of  the  goods  you  sell,  and  throw  in  a  smile  for  good 
measure. 


Insect  Preventive  Lotion. 

A  timely  display,  which  sold  many  boxes  and  bottles  of 
lotions,  was  that  installed  by  Dustin's  Pharmacy,  Salt 
Lake  City,  Utah.    It  represented  a  camp  in  the  forest. 

The  floor  of  the  window  was  covered  with  sand,  over 
which  was  scattered  twigs  and  leaves,  while  branches 
were  massed  in  the  background.  Through  these  could  be 
seen  a  small  tent.  In  the  center  foreground  was  a  big 
tree  stump  on  the  tops  of  which  reposed  some  of  the  usual 
paraphernalia  of  campers.  Near  it  was  a  pile  of  chips 
and  logs  arranged  for  a  fire,  and  at  the  other  end  another 
stump  on  which  was  a  large  bottle  of  oil  of  citronella. 
Scattered  on  the  floor  were  bottles  of  witchhazel  extract, 
and  mosquito  creams  and  lotions.  A  mirror  imbedded  In 
the  sand  represented  a  small  pool,  and  back  of  it  hung  a 
large  picture  showing  a  blood-thirsty  mosquito  many 
times  enlarged. 

Each  box  or  bottle  of  insect  repellant  or  bite  remedy 
had  a  small  card  attached  giving  its  price.  A  large  sign 
read: 


A  Vacation  WrrHocr  Mosqitttoes 

If  you  only  provide  yourself  with  the 
proper  repellant. 


Waste  at  the  Fountain. 

Once  there  was  a  tea  merchant.  He  sold  ex- 
pensive tea  in  small  packages.  There  were  no  net- 
weight  laws  then.  A  man  came  along  and  showed 
the  tea  merchant  how  by  taking  a  pinch  of  tea  from 
each  of  hundreds  of  packages  and  using  these  pinches 
in  making  up  other  packages,  he  could  add  to  his 
profits.  But  the  tea  merchant  being  an  honest  man 
was  not  favorably  impressed  by  the  scheme. 

Now,  if  an  extra  profit  may  be  made  by  skimp- 
ing just  a  little  on  each  package  of  tea,  a  diminished 
profit,  or  even  a  loss,  may  result  from  putting  too 
much  tea  in  the  package.  And  as  with  tea,  so  with 
the  materials  which  go  to  make  up  a  glass  of  soda 
water — with  this  very  important  modification:  buy- 
ers of  tea  do  not  object  to  getting  extra  good  meas- 
ure, while  drinkers  of  soda  water  do  object  when 
their  favorite  beverage  is  too  sweet. 

The  manufacturer  of  a  certain  root-beer  extract 
or  orange  or  cherry  drink  sells  his  concentrated 
syrup  to  the  druggist,  telling  him  that  a  gallon  will 
make  so  many  glasses  at  a  profit  of  so  much.  There 
is  nothing  the  matter  with  what  the  manufacturer 
says.  Then  the  fountain  salesman  can  figure  to  a 
gnat's  heel  how  much  profit  there  is  in  a  glass  of 
soda  when  sugar  is  worth  so  much  a  pound,  fruit 
juice  so  much  a  quart,  and  so  on.  And  he  is  correct 
— the  profit  is  there,  all  right.  But  does  the  drug- 
gist get  it!'  Does  he  dispense  as  many  glasses  of 
root  beer  for  every  gallon  of  the  extract  he  buys  as 
the  manufacturer  said  he  would?  Well,  maybe  he 
docs  and  maybe  he  doesn't — it  is  so  easy  for  the  soda 
clerk  to  put  into  each  glass  of  beverage  he  dispenses 
just  a  little  bit  more  syrup  than  is  necessary.  If  his 
liberality  improved  the  beverage  and  built  up  trade 
it  would  not  be  so  bad — the  loss  could  be  charged  to 
advertising  account.  But  when  those  who  are  most 
interested  in  the  sale  of  a  fountain  specialty  say  that 
the  best  results  are  obtained  with  that  specialty  when 
it  is  made  up  in  certain  proportions,  it  is  reasonable 
to  suppose  that  they  know  what  they  are  talking 
iti.  lit.    .\  drink  that  is  too  sweet,  too  heavy,  is  more 


objectionable  to  most  people  than  one  that  is  the  re- 
verse. One  that  strikes  the  happy  mean  is  better 
than  either. 

If  the  clerk  dispenses  only  one-sixth  more  syrup 
than  is  required,  then  every  time  he  sells  six  glasses 
of  soda  he  has  wasted  one  full  portion  of  syrup.  In- 
stead of  getting  seven  glasses  of  the  drink  and  thirty- 
five  cents  from  a  given  amount  of  the  concentrated 
essence,  he  is  getting  six  glasses  and  thirty  cents.  A 
business  that  nets  as  much  profit  as  is  represented 
by  this  loss  is  considered  a  good  investment. 
«  »  ■ 

The  Soda-Fountain  Back-Bar. 

In  the  first  place,  we  do  not  like  the  name  "back- 
bar."  It  is  too  suggestive  of  something  that  it  is  not 
But  we  did  not  invent  the  appellation,  and  so  far  as 
we  can  see  at  present,  we  can  not  supplant  it  with  an- 
other. 

It  is  not  to  defend  this  portion  of  the  fountain  with 
respect  to  its  ill-sounding  name  that  we  now  take  up 
the  cudgel  in  the  shape  of  a  fountain  pen,  but  to  de- 
fend it  from  the  shameful  way  in  which  it  is  some- 
times abused.  Its  abuse  may  be  divided  into  two 
classes.  One  class  has  to  do  with  untidiness  and  the 
other  with  displays  of  goods  foreign  to  the  soda  busi- 
ness, even  to  the  extent  of  being  repulsive  to  soda 
drinkers.  The  first  class  of  abuses  is  probably  the 
most  frequently  seen,  and,  except  when  the  second 
class  is  of  an  extreme  nature,  the  more  objectionable. 

As  most  back-bars  are  equipped  with  mirrors,  any 
untidiness  or  incongruity  about  that  part  of  the  foun- 
tain is  seen  not  only  once,  but  by  reflection  twice. 
Comparatively  few  customers  comment  upon  dis- 
agreeable things  they  witness  in  a  store.  It  would 
be  much  better  for  the  store  in  which  such  things 
are  witnessed  if  they  did.  They  merely  make  a  men- 
tal note  of  them,  conscious  or  otherwise,  and  protect 
themselves  against  a" further  encounter  with  the  thing 
objected  to,  by  not  returning  to  the  store  in  which  it 
exists. 

A  display  of  goods  foreign  to  the  soda  business, 
although  good  in  itself,  is  a  burden  to  the  fountain 
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department  which  it  should  not  be  called  upon  to 
bear.  It  sometimes  happens  that  a  display  is  not  only 
out  of  place,  but  is  actually  ridiculous.  One  such 
that  we  have  in  mind  was  a  lot  of  bath  powder  packed 
up  on  the  marble  back-bar  of  a  busy  fountain. 

A  display  of  luscious  fruits,  neat  bottles  of  fruit 
juices,  glasses  resplendent  in  their  cleanliness,  silver- 
ware that  shines,  and  a  polished  mirror  to  reflect  them 
all,  are  pleasing  to  the  eye,  tempting  to  the  palate, 

and  persuasive  to  the  pocket-book  of  soda  drinkers. 
■ ■  ♦  « 

How  Jones  Woke  Up — A  Prose  Poem. 

By  Frank  Fabbington. 

"Oh.  hum,"  said  Druggist  Jones  one  night  as  he  locked 
the  door  and  doused  the  light.  "It's  pretty  darned  hard 
worli,  it  seems,  this  pedllng  pills  and  chocolate  creams.  I 
wonder  how  some  stores  succeed,  while  I  just  take  In 
'chicken  feed.' '' 

His  wife,  while  walking  home  with  him,  said:  "I  know 
what's  the  matter,  Jim.  You're  an  awful  good  old  scout, 
all  right,  but  you  don't  grab  every  chance  you  might.  1 
saw  there  on  your  desk  today  a  pile  of  magazines,  I'd  say, 
not  less  than  two  feet  high  or  so.  Not  one  have  you 
read  of  them,  I  know.  They  have  the  wrappers  on  them 
yet.  Aren't  you  missing  a  worth-while  bet?  You  pay 
good  money  every  year  for  all  those  drug  trade  journals, 
dear.  The  folks  who  publish  them  to  read  spend  lots  to 
give  you  dope  you  need.  Why  don't  you  let  me  take  them 
home " 

"My  dear,  you're  dippy  in  the  dome!"  Jim  Jones  broke 
in  at  this  remark.  "You  don't  know  salts  from  soap-tree 
bark!'' 

"Now,  Jim,"  his  wife  at  once  replied,  "you  never  know 
until  you've  tried  how  any  plan  is  going  to  work.  Don't 
be  a  silly,  cross  old  Turk.  You've  stuck  too  long  to  salts 
and  bark.  You  might  as  well  shut  up  at  dark.  It  doesn't 
get  you  anywhere.  I  want  to  read  those  papers  there  and 
see  what  other  druggists  say  has  made  the  business  come 
their  way." 

Well,  Druggist  Jones,  to  please  friend  wife  went  back 
and,  taking  out  his  knife,  he  ripped  the  wrappers  from  a 
score  of  drug  trade  journals,  locked  the  store.  His  wife 
was  pleased  and  home  they  went. 

Next  day  his  better  two-thirds  spent  her  time  In  read- 
ing through  and  through  the  pages  of  those  papers  new. 
She  read  each  advertisement  there.  Ideas  she  found  and 
lots  to  spare.  "Why  hadn't  Jim  tried  out  this  scheme? 
Why  didn't  he  carry  Cook's  cold  cream?  Why,  here  were 
plans  to  bring  in  trade  for  any  druggist  not  afraid  to 
start  on  something  new  and  live!"  She  couldn't  wait  till 
he'd  arrive.  She  telephoned  to  Jim  to  come  to  dinner 
early.  He  got  some  enthusiasm  on  the  way.  She  filled 
him  full  of  more  that  day.  She  showed  her  Jim  he'd  been 
asleep.  She  made  him  feel  a  little  cheap.  But  Jim  woke 
up.  He  learned  to  know  where  business  getting  ideas 
grow,  and  now,  today,  a  different  man,  Jones  runs  his 
store  on  the  live-wire  plan. 


The  Quality  of  Flavoring  Extracts  in  Maine. 

In  Maine,  the  Agricultural  E^xperlment  Station,  at 
Orono,  has  been  examining  the  flavoring  extracts  and  aro- 
matic spirits  found  on  the  market,  and  has  Issued  a  bulle- 
tin in  which  the  results  are  set  forth. 

As  a  whole,  the  druggists  of  Maine — wholesale  and  re- 
tail— seem  to  have  been  law-abiding  with  respect  to  the 
class  of  preparations  mentioned,  but  gross  carelessness  or 
worse  was  detected  in  a  sufficient  number  of  cases  to  show 
the  necessity  for  some  such  official  supervision  as  the  law 
provides.  Especially  was  extract  of  vanilla  found  to  be 
below  standard  in  many  instances,  or  to  have  been  forti- 
fied (and  dispensed)  by  the  use  of  vanillin  or  coumarln 
without  that  fact  having  been  set  forth  on  the  label  with 
sufficient  clarity. 


Displays    That     Fascinated    the     Thirsty    and 
Hungry  Ones. 

By  W.  B.  Stouuaju). 

Anything  that  suggests  coolness  is  sure  to  attract  In 
hot  weather.  The  soda  fountain  merchant  should  study 
to  present  his  Ices  and  drinks  in  the  most  attractive  man- 
ner, and  to  conjure  up  visions  of  fruits  and  flowers  and 
cool  retreats.  A  very  successful  pair  of  windows,  with 
this  end  in  view,  were  recently  staged  by  Ernest's  Bon- 
bonlere,  Portland,  Ore.,  whose  display  acted  as  a  lure  to 
hundreds  of  visitors  to  the  Rose  Festival  held  in  that  city. 

The  flrst  window  was  floored  entirely  with  white  cotton 
wadding  sprinkled  with  diamond  dust  [acetanilid?]  to 
give  it  the  appearance  of  snow.  Scattered  through  the 
window  were  tall  soda  glasses  filled  with  clear  liquids 
colored  to  simulate  cherry,  lemon  and  fresh  mint  bever- 
ages. In  each  of  these  was  a  long  straw,  and  on  the  rim 
a  slice  of  lemon  or  orange.  Several  tall,  slender  vases  of 
roses  were  set  in  the  corners,  and  suspended  from  the 
ceiling  by  fine  wires  was  a  moss  covered  log  on  which 
were  beautiful  mauve  orchids.  The  orchids  were,  of 
course,  artificial,  but  a  better  effect  could  be  gained  by 
substituting  natural  blossoms  of  simple  wild  flowers,  as 
they  give  a  much  cooler  impression  than  stiff  paper 
flowers. 

The  other  window  featured  summer  candy.  It  was 
floored  with  billows  of  Nile  green  silk  (crape  paper  could 
be  substituted),  upon  which  were  scattered  long-stemmed 
roses  of  pink  crape  paper,  in  the  heart  of  each  of  which 
was  a  tiny  electric  bulb.  A  beautiful  fairy-like  effect  was 
gained  when  these  were  lighted  at  night.  In  the  center 
was  laid  a  mirror,  on  which  stood  a  rustic  basket  filled 
with  roses — the  entire  center-piece  being  made  of  confec- 
tionery. 

In  this  window  were  shown  boxes  of  high-grade  choco- 
lates, sealed  with  gold  wafers  and  tied  with  pink  rib- 
bons, and  also  a  number  of  open  boxes,  the  upper  layer 
in  each  having  in  its  center  a  rose  design  of  pink  can- 
dies. Suspended  from  the  ceiling  by  fine  wires  was  a  rec- 
tangular lattice  work  1  by  3  feet,  edged  with  moss  and 
covered  with  button  roses  and  smilax. 

The  enticing  way  in  which  candy  and  cool  drinks  were 
featured  attracted  the  attention  of  hundreds  of  transient 
visitors,  and  no  doubt  made  many  sales  which  otherwise 
would  not  have  been  made. 


New  Ice-Cream  Regulations  For  This  City. 

Ice  cream  and  its  ingredients,  manufactured  in  this  city 
or  brought  here  for  sale,  must  measure  up  to  certain 
standards  adopted  by  the  New  York  Department  of  Health. 
Regulations  issued  by  the  department  follow: 

Regulation  1.  Can  or  Receptacle  to  Be  Labeled.— Each  can 
Or  other  receptacle  containing  ice  cream,  which  is  used  in  the 
transportation  cr  delivery  of  ice  cream,  shall  have  affixed 
tliereto  a  label,  upon  which  said  label  the  name  of  the  manu- 
facturer and  the  date  and  place  of  manufacture  shall  be 
clearly  and   legibly  set  forth. 

Regulation  2.  Ingredients. —All  ingredients  used  In  the  manu- 
facture of  ice  cream,  except  flavors,  fruits  and  sweeteners, 
shall  be  pasteurized  In  accordance  with  the  regulations  of  the 
Board  of  Health  governing  the  pasteurization  of  milk  and 
cream  or  subjected  to  a  temperature  of  212  degrees  Fahren- 
heit  for  not   less   than   two   minutes. 

Regulatlor.  3.  Butter  Homogenized  with  Milk  or  Skim  Milk 
Powder  to  Be  l>abeled.— Ice  cream  manufactured  from  butter 
homogetilzed  with  milk  or  skim  milk  powder  in  water  shall 
bear  a  statement  on  the  label  that  such  ice  cream  has  been 
noanofactured  from  butter  homogenized  with  milk  or  i>klm 
milk  powder. 

Regulation  4.  fcixcessive  Bacterial  Count.— Ice  cream  con- 
taining an  excessive  number  of  bacteria  shall  not  be  brought 
Into  or  held,  kept  or  offered  for  sale  in  the  city  of  New  York. 

Regulatloa  5.  Ice  Cream  Not  to  Be  Falsely  Labeled.— Ice 
cream  .jold  or  oiffcred  for  sale  under  a  designation  signifying 
ihe  grade  of  milk  or  cream  from  which  it  is  manufactured 
shall  not  bi  manufactured  from  any  grade  of  milk  or  cream 
other  than  that  designated. 

Regulation  6.  Cream  to  Be  Kept  Frozen.— Ice-  cream  after 
being  frozen  must  be  kept  frozen   until  dispensed. 


Much  good  Ice  cream  is  made,  and  under  the  most  sani- 
tary conditions;  much  questionable  ice  cream  is  made  un- 
der extremely  dirty  and  dangerous  conditions.  You  must 
take  the  trouble  to  separate  the  sheep  from  the  goats 
yourself — but  your  food  commissioner  should  be  able  to 
help  you.      Ask  him. — New  York  Tribune. 


Marshmallow  Whipped  Cream. 

Whipped  cream  flavored  with  marshmallow  is  even 
more  delicious  as  a  topping  for  sundaes  than  plain 
whipped  cream,  and  can  be  used  in  any  formula  where 
whipped  cream  is  called  for.  To  1  part  of  marshmallow 
whip  add  4  to  8  parts  of  whipping  cream  and  whip  in  the 
usual  manner.  The  amount  of  the  whip  which  you  use 
should  depend  upon  how  sweet  a  product  you  want. 
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Ice  Cream  as  It  Ought  to  Be."" 

By  Axxe  Lewis  Piebce. 

That  any  product  should  be  "true  to  name"  would  ap- 
pear to  be  axiomatic,  but  wild  protests  arise  when  it  is 
maintained  that  ice  cream  should  be  made  of  cream.  The 
government  standard  calls  for  an  Ice  cream  made  of 
cream,  sugar  and  flavoring,  and  containing  from  12  to  14 
per  cent,  of  butter-fat.  Since  cream  itself  averages  about 
20  per  cent,  of  fat,  and  may  have  as  much  as  40,  this 
would  not  seem  unreasonable,  but  many  there  be  who 
consider  ice  cream  made  of  cream  to  be  the  dream  of 
the  idealist,  and  too  rich  for  the  average  taste  and  diges- 
tion. 

The  more  one  looks  into  the  subject,  however,  the  more 
patent  it  becomes  that  there  is  much  to  be  gained  for  nu- 
trition, honesty  and  economy  by  accurate,  truly  descrip- 
tive labeling.  Whether  it  be  Panama  hats  or  ice  cream, 
there  is  a  growing  conviction  among  lawyers  and  laymen, 
and  even  in  trade  circles,  to  the  effect  that  correct  label- 
ing is  safe  and  sound,  and  means  fair  play  all  around, 
while  careless  naming  covers  a  multitude  of  sins. 

Food  Value  of  Ice  Cream. 

If  you  don't  want  a  straight  ice  cream,  well  and  good; 
If  a  frozen  custard,  a  sherbet,  or  a  cornstarch  pudding  is 
preferred,  have  it;  but  buy  it.  and  incidentally  pay  for  it, 
under  its  own  name.     Don't  call  it  ice  cream. 

Let  ice  cream  be  sold  as  such  to  prevent  fraud,  that  the 
invalid,  the  convalescent,  and  the  child  may  not  get  some- 
thing they  should  not  have,  and  that  every  one  may  know 
what  he  is  eating.  For  true  ice  cream  is  a  substantial 
food;  it  Is  not  merely  a  frozen  dainty  for  topping  off  a 
meal.  With  6  per  cent,  of  tissue  building  protein  from 
the  milk — and  the  best  kind  of  protein  at  that — 14  per 
cent  of  fat,  also  of  the  most  approved  quality,  about  16 
per  cent,  of  sugar,  and  with  an  energy  value  almost  equal 
to  that  of  brown  bread,  weight  for  weight,  the  food  value 
of  ice  cream  is  not  to  be  overlooked. 

You  get  about  one-fifth  of  the  energy  value  due  you 
from  a  whole  meal  out  of  a  small  restaurant  portion  of 
fruit  ice  cream — as  much  as  you  would  get  from  a  plate 
of  vegetable  soup  or  creamed  asparagus  on  toast.  If  you 
add  a  piece  of  chocolate  cake  the  intake  of  body  fuel  Is 
doubled,  and  still  we  are  apt  "not  to  count"'  the  dessert 
taken  on  top  of  a  meal  which  is  usually  sufficient  in  Itself. 

Both  because  of  the  added  food  value  and  the  chilling 
of  the  stomach  when  it  has  work  to  do,  it  would  probably 
be  better  to  eat  our  ice  cream  between  meals,  or  before 
retiring  on  a  summer  evening,  rather  than  at  the  close  of 
a  meal;  though  this  may  be  done  with  impunity  If  it  ig 
eaten  slowly.  In  moderate  amounts.  Our  friends  across 
the  water,  who  are  both  esthetic  and  scientific  eaters, 
look  with  wonder  on  the  amounts  of  iced  drinks  and  ice 
cream  that  we  consume  with  our  meals.  Ice  cream  is 
food — It  is  not  simply  coolness  and  flavor. 

A  "Trade"  Recipe. 

In  one  trade  recipe  book  a  cheerful  formula  for  making 
a  "good"  ice  cream  costing  10  cents  a  gallon  was  given, 
selling  price  not  specified. 

Powdered  gelatin,  probably  glue  quality,  "good  enough 
for  this,"  It  was  suted,  might  be  had  for  20  cents  a  pound 
at  the  factory;  dextrin  flour  at  3  cents  a  pound  could  be 
bought  at  any  glucose  refinery,  and  15  cents'  worth  of 
this  mixture  (1  pound)  added  to  5  gallons  of  milk  would 
yield  "Ice  cream"  (?). 

To  such  base  practices  do  we  come  when  we  have  no 
"standards."  Since  ice  cream  Is  often  prescribed  by  phy- 
slctans,  it  is  especially  desirable  that  It  be  of  known  and 
stable  rompositlon,  as  a  pure  cream  might  be  tolerated 
when  a  mixture  of  eggs,  starches,  gelatin,  etc.,  could  not 
be  digested  at  all. 

Of  course,  if  one  wants  a  sturdy,  companionable  prod- 
uct, one  that  will  sit  about  socially  with  the  family  on  a 
warm  summer  evening  and  show  no  disposition  to  run 
away,  then  a  starch-gum-gelatin  mixture,  with  Just  enough 
milk  and  flavoring  to  give  It  character.  Is  Just  the  thing, 
but  it  Isn't  ice  cream! 

I  have  a  vlvId  recollection  of  a  concoction  of  this  sort, 
patronized  by  a  set  of  Washington  Square  young  folks, 
which  was  affwtlonately  called  "viscous,"  from  no  scien- 
tific knowledge,   but  from  Its  own  obvious  nature.     One 
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very  warm  July  night  some  was  left  standing  on  a  table, 
and  was  discovered  the  next  morning,  alert  and  erect,  in 
fact,  just  as  good  as  new. 

Having  the  merry  hearts  of  youth  which  Insure  a  good 
digestion,  the  victory  of  the  alleged  "cream"  over  the 
heat  was  hailed  with  joyous  acclaim.  It  hurt  no  one; 
there  probably  wasn't  enough  cream  present  to  spoil,  but 
it  wasn't  a  "frozen  dainty,"  and  it  did  not  have  the  nu- 
trition afforded  by  the  casein  and  fat  of  the  true  cream. 
They  were  hard-working  young  folks,  with  but  little 
money,  and  they  needed  the  energy.  Ought  this  concoc- 
tion to  have  been  sold  to  them  for  "ice  cream"?  We  wot 
not. 

The  New  York  city  regulations  with  regard  to  ice  cream 
call  for  the  pasteurization  of  all  ingredients  except  flavors, 
fruit  and  sweeteners,  and  forbid  the  presence  of  "exces- 
sive numbers  of  bacteria" — but  "excessive"  is  not  defined, 
and  a  relatively  small  number  of  some  bacteria  would  be 
disastrous.  These  two  regulations,  however,  afford  som« 
protection  so  far  as  the  raw  materials  are  concerned. 

Two  other  important  rules  call  for  keeping  the  cream 
frozen  until  it  has  been  dispensed,  and  require  that,  when 
butter  and  milk  or  skimmed  milk  powder  are  homogenized 
and  substituted  for  cream,  the  product  shall  be  so  labeled. 
The  unfortunate  part  of  these  labeling  regulations  is  that 
the  "consumer"  often  fails  to  see  the  "label''  and  so  is 
none  the  wiser. 

Much  is  said  pro  and  con  concerning  "homogenizing," 
a  process  whereby  butter  and  milk,  or  skim  milk,  are 
forced  through  very  small  spaces  under  great  pressure, 
thus  breaking  up  the  fat  particles  and  making  an  emul- 
sion which  gives  a  smooth,  creamy  material,  regardless 
of  the  materials  used.  The  process  may  profitably  be 
used,  providing  good  materials  are  employed,  but  it  may 
be  abused  to  mix  very  inferior  raw  products  and  produce 
the  effect  of  true  cream. 

The  Most  Serious  Danger. 

While  various  dangers  threaten  ice  cream,  the  most 
serious  are  those  due  to  the  use  of  carelessly-handled 
cream  containing  disease-producing  organisms;  the  melt- 
ing and  refreezing  of  the  product  and  its  manufacture  or 
storage  in  uncleanly,  unsanitary  places. 

We  cannot  depend  upon  freezing  nor  even  upon  pas- 
teurization to  destroy  the  toxins  produced  by  organisms 
in  the  milk,  even  if  the  bacteria  themselves  are  killed. 
Typical  illness,  marked  by  colic,  headache,  depression 
and  diarrhea  has  been  traced  to  the  presence  of  coloil 
bacilli,  acquired  during  the  process  of  manufacture  while 
the  mixture  was  cooled  in  an  unsanitary  place. 

It  is  a  good  plan  to  know  your  ice  cream  maker  like  a 
brother,  or  to  make  it  yourself.  And  obviously,  the  chil- 
dren should  be  warned  against  the  ice  cream  cone  and 
the  wayside  stand  that  so  appeal  to  their  vagrant  hearts 
and  fearless  stomachs,  cruel  as  such  a  precaution  may 
seem. 

After  the  third  or  fourth  year  children  may  be  cau- 
tiously introduced  to  plain  vanilla  cream,  email  amounts 
at  weekly  Intervals  being  given.  Whether  or  not  it  agrees 
is  largely  a  question  of  personal  peculiarities — some  chil- 
dren tolerate  sweets  much  better  than  others — and  no 
hard  and  fast  rules  can  be  laid  down.  For  the  most  part, 
cup  custard,  baked  apple  and  junket  are  better  than  ice 
cream  for  the  very  small  folks. 


No  Lost  Glasses  When  Paper  Cups  Are  Used. 

The  non-return  of  soda  glasses  has  been  the  cause  of 
considerable  lose  each  year  to  the  proprietor  of  a  drug 
store  located  in  a  large  office  building.  People  in  the 
building  would  ask  the  privilege  of  taking  fountain  drinks 
to  their  offices  and  then  neglect  to  return  the  glasses.  For 
a  while  the  fountain  manager  tried  to  prevent  the  loss  by 
requiring  a  deposit  for  each  dish  taken  out.  The  scheme 
did  not  work  out  well,  as  patrons,  rather  than  make  a 
deposit,  transferred  their  trade  to  a  neighboring  store 
where  the  borrowing  privilege  was  extended. 

Finally  the  manager  hit  upon  the  expedient  of  using 
paper  ctips  at  the  fountain,  and.  Instead  of  discouraging 
the  office  trade,  he  now  caters  to  It  by  offering  to  send 
out  drinks  at  any  time.  There  are  no  returns  to  bother 
with,  the  loss  of  glasses  is  eliminated,  and  by  being  able 
to  go  after  the  outside  trade  aggressively,  sales  have  In- 
ores*  d  to  a  noticeable  extent.— jlodem  Pharmacy. 
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Soda  Fountain  "Do'«  and  Don'U."* 

If  a  batch  of  syrup  happens  to  scorch  or  ferment,  don't 
think  of  dumping  It  out.  Just  serve  It.  There  Ib  nothing 
like  being  economical.  Besides,  all  these  things  cost 
money  and  should  be  turned  Into  cash,  though  the  heavens 
tall. 

Don't  bother  introducing  anything  new  at  the  begin- 
ning of  the  season.  People  may  think  you  are  afraid  that 
your  trade  is  getting  away  from  you  and  so  are  making 
a  desperate  effort  to  catch  up  with  It.  Just  continue  the 
even  tenor  of  your  way,  doing  exactly  as  you  have  always 
done. 

When  you  serve  malted  milk,  bouillon  cubes  or  any 
thing  like  that,  don't  bother  thoroughly  dissolving  the 
body  of  the  drink.  A  little  gummy  mass  In  the  bottom  or 
a  few  floating  particles  will  not  be  objected  to,  except  by 
the  cranky  ones. 

It  you  serve  sandwiches,  doughnuts,  or  pie,  avoid  cover- 
ing It.  Your  object,  of  course,  is  to  exhibit  it.  If  the  food 
gets  too  dusty  you  can  take  a  feather  duster  and  brush  It 
off. 

When  one  customer  or  two  get  through  with  the  foun- 
tain service,  don't  bother  to  remove  the  soiled  dishes  from 
the  counter  or  table.  Just  leave  them  until  there  are 
enough  to  make  It  worth  while. 

Don't  bother  sending  for  the  catalogs  and  advertising 
literature  of  the  people  who  have  something  to  sell 
through  the  medium  of  your  trade  Journal.  Probably  all 
they  are  after  Is  your  money.  Tie  it  up  in  a  stocking  and 
put  It  in  a  tea  pot  on  the  shelf  of  the  home  pantry.  You 
may  need  it  in  your  old  age. 

If  you  serve  chocolate,  make  it  good  and  strong.  Don't 
have  people  wondering  what  this  is  anyway!  Better  have 
'em  complain  because  it  is  over  flavored  than  under  flav- 
ored.    Some  people  wouldn't  be  satisfied  any  way. 

It  your  china  and  glasses  get  chipped  and  cracked,  con- 
tinue using  them.  Make  an  advertising  point  of  telling 
about  it.  Just  say,  "We  don't  fire  out  a  cracked  cup  or 
dish  as  long  as  it  will  hold.  Neither  do  we  buy  all  the 
high-priced  stuff  to  put  in  our  beverages.  That's  the  rea- 
son we  can  serve  you  so  cheaply.  We  don't  pay  out  all 
our  profits  for  fads  and  frills." 

If  anybody  asks  for  a  drink  of  cold  water,  assure  them 
promptly  that  you  are  not  selling  that  kind  of  drink  and 
suggest  that  a  plain  soda,  or  a  root  beer,  or  earsaparlUa 
would  quench  their  thirst  better. 

Be  sure  to  keep  a  cat.  She  will  catch  the  mice  and  rats. 
If  pussy  likes  to  disport  herself  in  the  sunny  window  by 
lying  down  among  the  open  boxes  of  chocolates  and  pre- 
served fruits,  no  one  ought  to  object.  There  always  have 
been  cats  and  there  probably  always  will  be  cats. 

If  a  charming  young  woman  comes  into  the  store  fol- 
lowed by  a  pedigreed  bull  dog,  don't  act  as  though  you 
were  afraid  of  it.  Kick  It  right  out.  The  lady  will  ad- 
mire your  valor. 

If  an  old  lady  takes  a  good  deal  of  time  deciding  Just 
what  drink  she  will  order,  there  is  no  reason  why  you 
should  not  be  amiable  and  urge  her  to  take  her  time,  re- 
minding her  that  the  heavens  are  full  of  days.  It  will 
make  her  feel  especially  comfortable  if  she  should  see  yod 
wink  at  one  of  your  associates  as  you  say  this. 

If  you  happen  to  have  a  customer  who  plainly  belongs 
to  one  of  the  nations  engaged  in  war,  take  the  other  side 
and  enter  Into  a  spirited  debate  with  him.  You  will  prob- 
ably get  a  good  many  pointers— during  the  time  he  re- 
mains. It  is  a  good  thing  to  step  on  people's  corns.  It 
lets  them  know  you  are  alive. 

Permit  your  window  displays  to  stay  in  place  until  you 
are  sure  you  have  received  all  the  benefit  from  them  pos- 
sible.   Put  in  a  new  display  at  least  once  In  three  months. 

Plan  to  do  your  cleaning  in  the  afternoon  when  the 
ladies  are  out  shopping.  They  heartily  enjoy  picking 
their  way  daintily  amid  pools  of  muddy  water. 

Some  people  may  fall  for  this  talk  of  quality  goods  and 
quality  service,  but  if  people  are  not  willing  to  pay  a  big, 
fat,  handsome  price,  Just  let  'em  take  things  as  they  find 
'em.  Even  if  the  cheaper  grade  of  preserved  fruits  are  a 
bit  tasteless,  and  the  low-priced  chocolate  contains  a 
filler,  it  Is  eaten  up — or  down?  You  have  saved  a  few 
cents  on  each  batch  of  fountain  stuff,  even  If  you  have 
lost  permanently  several  good  custonjers. 

Don't  bother  about  the  little  things.  Just  look  after  the 
big  ones.     The  little  ones  are  too  trifling  for  the  atten- 

•From  Candy  and  Ice  Cream. 


tion  of  a  man  of  affairs.  Some  stupid  individual  re- 
marked once  upon  a  time  that  "Trifles  make  perfection 
and  perfection  is  no  trifle,"  but  that  sort  ot  wisdom  be- 
longed to  the  dark  ages  when  the  foundations  of  the 
Rockybilt,  Astorchild,  and  other  world  famous  fortunes 
were  being  established.  We  are  traveling  by  more  rapid 
methods  today,  even  if  the  automobile  In  which  we  ride 
represents  a  fat  mortgage  on  something  at  6  per  cent. 


Recipes  for  Home-Made  Ice  Cream  and  Frozen 
Dainties.* 

By  Virginia  Carter  Lee. 

Delicious  frozen  desserts  may  be  made  quite  as  quickly 
as  pies  or  puddings,  and,  as  these  are  especially  cooling 
and  refreshing  during  the  summer  season,  when  some- 
times it  seems  almost  too  hot  to  eat,  they  should  be  fre- 
quently served  in  the  daily  menus. 

Plain  Ice  Cream. 

A  plain  boiled  custard,  made  from  a  pint  of  milk,  two 
eggs,  a  pinch  of  salt  and  sugar  to  taste,  may  be  delicately 
flavored  with  any  preferred  extract,  and  by  the  addition 
of  half  a  pint  of  stiffly  whipped  cream  will  give  an  excel- 
lent plain  Ice  cream.  This  may  be  served  with  a  crushed 
fruit,  maple,  caramel  or  chocolate  nut  sauce;  or  It  may 
be  placed  between  meringue  shells,  halves  of  preserved 
peaches  or  split  bananas.  In  either  event  pour  over  it  a 
little  maraschino  syrup  and  decorate  with  a  tew  »f  the 
cherries. 

Making  Sundaes. 

This  same  frozen  cream  may  be  used  as  the  basis  of 
the  ever-popular  sundae,  and,  as  large  portions  of  cream 
are  not  served  in  these  dainties,  owing  to  the  rich  sauce 
poured  over  them,  one  quart  of  ice  cream  will  go  a  long 
way  in  preparing  them. 

Malted  Milk  Ice  Cream. 

Malted  milk  ice  cream  is  a  decided  novelty.  It  is  so 
nourishing,  when  prepared  with  chocolate,  that  it  may 
furnish  almost  an  entire  luncheon  on  a  hot  day  if  accom- 
panied by  delicate  sponge  or  sunshine  cake.  To  prepare, 
mix  %  pound  of  malted  milk  powder  with  1  cupful  of 
granulated  sugar  and  1  quart  of  boiling  water.  Stir  un- 
til smooth,  mix  in  2  ounces  of  grated  chocolate,  and  cook 
until  the  chocolate  is  melted.  Remove  from  the  Are,  cool, 
and  add  1%  teaspoonfuls  of  vanilla  extract  and  1  pint  of 
stiffly  whipped  cream,  sweetened  with  a  heaping  table- 
spoonful  of  powdered  sugar.  Freeze  slowly,  and,  when 
the  cream  begins  to  congeal,  stir  in  the  stiffly  whipped 
whites  of  two  eggs. 

Frozen  Fruit  Velvet 

This  recipe  is  so  easy  and  economical  that  almost  any 
housekeeper  can  make  it,  and  although  there  is  no  cream 
used  it  has  a  very  rich,  creamy  taste.  The  Ingredients 
are  1  quart  of  milk,  the  Juice  of  6  lemons,  3  bananas,  1% 
cupfuls  of  shredded  pineapple  and  2  small  cupfuls  of 
sugar.  Mix  the  milk  and  sugar  well  together;  then  add 
the  lemon  Juice  gradually  and  mix  in  the  pineapple  and 
the  peeled  bananas,  that  have  been  pressed  through  a  po- 
tato ricer.  Pour  into  a  chilled  freezer  and  freeze  slowly 
until  smooth  and  firm;  then  pack  down  in  ice  and  salt  to 
ripen  before  serving. 

Nut  Caramel  Ice  Cream. 

Melt  %  a  cupful  of  brown  sugar  and  stir  until  it  is  dark 
brown  in  color.  Then  gradually  add  4  tablespoonfuls  of 
boiling  water  and  cook  for  three  minutes  longer.  Heat  1 
cupful  of  milk  and  thicken  by  the  addition  ot  a  scant  tea- 
spoonful  of  cornstarch  moistened  to  a  paste  with  a  little 
cold  water.  Cook  over  hot  water  for  eight  minutes.  Re- 
move from  the  fire,  cool,  add  the  caramel  syrup,  %  Pint 
ot  double  cream  that  has  been  whipped  with  1  tablespoon- 
ful  ot  powdered  sugar  and  1  large  cupful  of  chopped  nut 
meats.  Freeze  slowly  in  the  usual  manner. 
Canton  Bisque  Pudding. 

Prepare  1  pint  of  rich  boiled  custard  from  1  pint  of 
milk,  2  well-beaten  eggs,  a  pinch  of  salt  and  2  heaping 
tablespoonfuls  of  sugar.  Cook  over  hot  water  only  until 
it  coats  the  back  of  the  spoon,  remove  from  the  fire  and 
when  cold  flavor  with  %  teaspoontul  of  lemon  extract. 
Have  in  readiness  %  pint  ot  thick  cream  that  has  been 
whipped    solid,    told   this   Into   the   custard    mixture   and 
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fre«ze  slowly  until  it  begins  to  harden;  then  remove  the 
dasher  and  add  one  large  cupful  of  shredded  preserved 
ginger  with  the  syrup  and  one  cupful  of  crushed  macar 
roon  crumbs.  Continue  freezing  until  firm  and  smooth, 
repack  in  a  melon  mold,  with  a  water-tight  cover,  and 
bury  in  ice  and  rock  salt  for  four  hours  before  serving. 

Fruit  Ice. 

A  universal  foundation  should  be  used  for  water  Ices 
and  sherbets.  This  is  made  by  boiling  together  2  cupfuls 
of  cold  water  and  2  cupfuls  of  sugar  until  a  good  syrup  is 
formed;  then  removing  from  the  fire  and  when  partly 
cooled  beating  until  cold.  This  method  perceptibly 
whitens  the  syrup.  For  the  above  recipe  add  to  the  given 
quantity  of  syrup  the  strained  juice  of  2  oranges  and 
lemons  and  2  bananas  and  1%  cupfuls  of  strawberries 
that  have  been  pressed  through  a  potato  rlcer.  Mix  well 
and  freeze.  Serve  in  crystal  sherbet  cups. 
Grape  Juice  Ambrosia. 

Mix  together  1  pint  of  milk,  one  quart  of  -water,  1  can 
of  grated  pineapple,  the  juice  of  1%  lemons,  1%  cupfuls 
of  sugar,  and  1  pint  of  unfermented  grape  juice.  Turn 
into  the  freezer  and,  as  it  begins  to  congeal,  add  the  stiffly 
whipped  whites  of  2  eggs  and  %  cupful  of  chopped  mara- 
schino cherries  with  their  syrup.  Freeze  as  for  other 
sherbets  and  fill  into  tall,  slender  glasses  that  have  been 
lined  with  halved  lady  fingers. 

Junket  Ice  Cream. 

This  preparation  is  particularly  recommended  for  chil- 
dren. Heat  IVi  cupfuls  of  milk,  add  7  tablespoonfuls  of 
sugar,  and  when  the  sugar  is  dissolved  allow  the  milk  to 
cool  until  it  is  lukewarm.  Dissolve  1  junket  tablet  In  6 
tablespoonfuls  of  tepid  water,  mix  with  the  milk,  flavor 
with  1  teaspoonful  of  vanilla  extract  and  allow  it  to  stand 
in  a  warm  room  until  firm.  Then  beat  thoroughly,  fold 
in  %  cupfuls  of  cream,  beaten  solid,  and  freeze  slowly. 
Serve  with  a  crushed  fresh  strawberry  sauce. 
Log  Cabin  Parfait. 

Whip  1  pint  of  chilled  double  cream  as  for  charlotte 
russe,  and  sweeten  with  2  tablespoonfuls  of  powdered 
sugar.  Drain  the  cream  on  a  wire  sieve  and  what  drains 
through  may  be  beaten  again  and  added  to  the  other. 
Crush  1  pint  of  ripe  strawberries,  sprinkle  with  sugar  and 
let  them  stand  for  one  hour.  Crush  to  a  pulp,  then  drain 
the  fruit,  mix  lightly  with  the  cream  and  fold  in  the  stiffly 
whipped  whites  of  2  eggs.  Turn  into  the  freezer  and  pack 
in  ice  and  rock  salt  for  three  or  four  hours  before  serv- 
ing. N'o  turning  is  required.  To  serve,  allow  4  halved 
lady  fingers  for  each  person.  Arrange  these  in  log  cabin 
fashion,  on  a  lace  paper  doily,  place  a  round  ball  of  the 
parfait  in  the  center  of  each,  and  garnish  with  large, 
perfect  strawberries. 


Oriental  Dressing. 

Run  through  the  fruit  chopper  %  pound  of  washed  figs, 
H  pound  of  dates,  4  ounces  of  seeded  raisins,  2  ounces  of 
candied  citron,  1  ounce  of  candied  lemon  peel,  2  ounces  of 
black  walnut  meats,  and  4  ounces  of  red  cherries ;  add 
one  quart  of  simple  syrup  and  cook.  When  cold  dilute  to 
a  working  consistency  with  grape  syrup. 
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Lemon  Syrup. 

(In  answer  to  a  querj'  by  J.   A.   S.,   Maryland.) 

In  the  CisciTiAR  for  May,  1913,  page  308,  is  an  article 
occupying  almost  an  entire  page  on  "Fountain  Uses  of  the 
Lemon,"  by  E.  F.  White.  From  this  article  a  quotation 
follows:  ' 

"In  the  following  formula  from  eight  to  twelve  lemons 
may  be  employed  for  the  preparation  of  1  gallon  of  syrup, 
but  without  the  least  hesitation  I  advise  the  druggist  who 
wants  a  really  good  syrup  to  use  a  full  dozen. 

"Grate  the  yellow  part  from  the  rind  of  eight  of  the 
lemons.  Put  the  gratings  in  a  good-sized  mortar,  and  add 
8  ounces  of  sugar;  then  triturate  with  a  pestle,  so  that 
the  sugar  may  absorb  the  oil.  Some  syrup  makers  add 
%  ounce  of  alcohol  to  the  gratings  and  rub  them  together 
for  a  few  minutes  before  adding  the  sugar,  thinking  that 
it  aids  in  the  process  by  dissolving  the  oil,  but  as  the  re- 
sult of  carefully  made  tests  the  writer  is  satisfied  that 
nothing  Is  gained  by  its  use.  When  the  sugar  and  the 
gratings  have  been  thoroughly  triturated  the  syrup  may 
be  finished  at  once  or  the  gratings  may  be  set  aside  until 
some  more  convenient  time. 

"Many  syrup  makers  grate  the  lemons  In  the  afternoon 
for  the  syrup  to  be  finished  the  next  day.  There  is  noth- 
ing in  the  claim  that  this  makes  better  syrup,  but  It  is 
often  more  convenient  to  work  in  this  way.  When  ready 
to  finish  the  syrup,  squeeze  the  juice  from  all  the  lemons, 
strain  it  through  a  cheese  cloth,  add  the  juice  and  1  ounce 
of  fruit  acid  to  the  gratings  and  rub  until  the  sugar  Is 
dissolved,  then  strain  through  a  double  thickness  of 
cheese  cloth,  and  add  enough  simple  syrup  to  make  1 
gallon. 

"The  fruit  acid  may  be  omitted  If  a  syrup  that  is  less 
tart  is  preferred,  as  where  it  is  used  mostly  for  flavoring 
Ice-cream  sodas." 


Iiy  Jiu-k  Callahan. 
Coprrtsht,  rnm  PabltohUx  Co.     Priniad  ban  by  pcrmiaalon. 


Formulas  Always  in  Season. 

Cream  Almond  Sundae. 

Crush  a  pound  of  blanched  almonds  in  a  mortar,  grad- 
ually reducing  them  to  a  smooth  paste  with  a  pint  of 
milk.  The  process  will  be  more  rapid  if  the  almonds  are 
first  run  through  the  fruit  chopper,  using  the  fine  cutter. 
Add  %  pounij  ot  sugar  and  bring  to  a  boil.  Now  add  a 
quart  of  cream  and  cook  again,  bringing  almost  to  a  boll. 
Remove  from  the  fire  and  add  Ave  heaping  soda  spoonfuls 
of  marshmallow  whip  and  a  little  orange  flower  water.  If 
this  dressing  is  heavier  than  is  desired,  use  more  milk 
with  the  almonds.    It  Is  possible  to  use  up  to  a  quart. 

Another  way  Is  to  use  a  quart  of  water  and  cook  the 
ground  almonds  slowly  for  a  quarter  of  an  hour. 

To  serve,  put  a  No.  10  cone  of  vanilla  ice  cream  Into  a 
sundae  cup,  pour  over  It  a  ladle  of  cream  almond  dressing 
and  top  with  a  cherry. 

Chocolate  Almond  Delight 
On  a  fancy  plate  place  a  slice  of  chocolate  cake;  on  this 
put  a  No.  10  cone  of  chocolate  ice  cream  and  pour  over  It 
a  ladle  of  cream  almond  dressing.  Drop  three  or  four 
ohocolate  coated  almonds  on  the  dish.  Top  with  a  col- 
orded  Jordan  almond. 

Antarctic  Special. 

Put  a  No.  10  cone  of  vanilla  Ice  cream  in  a  sundae  cup, 
pour  over  it  a  ladle  of  snowdrift  dressing  and  cap  the 
peak  with  a  little  whipped  cream,  which  has  been  tinted 
purple. 

Keep  Sweet  Sundae. 

In  a  sundae  cup  put  a  ladle  of  sliced  peaches,  add  a  No. 
16  mound  of  vanilla  Ice  cream,  a  ladle  of  crushed  pine- 
a(>ple,  a  No.  16  mound  of  strawberry  ice  cream,  a  small 
ladle  of  whole  raspberries  and  fill  the  cup  with  whlpp«d 
or«am.      Top  with  a  cherry. 

Society  Dressing. 
To  a  pint  of  marshmallow  cream  add  a  pint  of  simple 
syrup,  6  ounces  of  groynd  almonds,  6  ounces  of  chopped 
cherries,  and  6  ounces  of  sliced  fresh  peaches  cut  In  small 
cubes.    Mix  thoroughly.    Color  a  delicate  rose  If  desired. 

Society  Special. 
Put  a  No.  10  mound  of  pineapple  ice  cream  into  a  sun- 
dae oup  (substitute  vanilla  or  peach  ice  cream  if  neces- 
sary), and  pour  over  it  a  ladle  of  society  dressing.  On 
the  mound  pour  a  ladle  of  whipped  cream  and  drop  a 
section  of  a  peeled  orange  Into  it. 
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Window  Displays  in  a  Department  Store. 

Seme  time  ago,  bo  far  as  the  up-to-date  department 
store  Is  concerned,  the  term  "window  dresser"  went  Into 
the  discard,  being  succeeded  by  "display  manager,"  says 
the  JVeto  york  Timet.  The  work  of  the  display  manager 
Is  visible  to  thousands  of  eyes  dally  In  the  larger  cities, 
and  a  source  of  wonder  to  a  great  many  persons. 

"There  Is  no  more  comparison  possible  between  the 
work  of  the  display  manager  of  the  present  day  and  the 
old-time  window  dresser,"  said  the  display  manager  of  a 
big  New  York  department  store  to  the  Times  reporter, 
■"than  there  Is  between  the  ways  of  doing  business  that 
are  used  by  the  big  department  stores  and  the  cross-roads 
merchant.  Pretty  nearly  everything  In  the  work  has  been 
changed  In  one  way  or  another,  and  I  think  that  every- 
body will  admit  that  the  change  has  oeen  very  much  for 
the  better  Window  displays  are  now  as  essentially  valu- 
able from  an  advertising  standpoint  as  publicity  In  the 
press,  and  while  the  effect  of  the  former  may  not  be  as 
far-reaching  as  the  latter,  in  many  cases  they  work  more 
definitely.  The  two,  working  harmoniously,  are  invalu- 
able to  any  store."  ,      ,  .      , 

As  an  illustration  of  the  definite  work  of  a  good  win- 
dow display  the  display  manager  referred  to  an  exhibition 
of  women's  haU.  He  then  went  on  to  generalize  and 
particularize  thus:  .        ,.     ,         u 

"While  elaborate  and  highly  decorative  displays  have 
many  things  to  commend  them,  they  must  not  be  so  elab- 
orate as  to  detract  the  observer's  attention  from  the 
me -chandise.  If  they  do  that  they  work  directly  against 
the  interests  of  the  store,  for  they  cost  quite  a  bit  of 
money  to  assemble  and  produce  few,  if  any,  results. 
Display  Manager  Mingles  vnth  the  Crowd. 

"One  of  the  best  ways  of  testing  the  pulling  powers  of 
an  elaborate  window  Is  for  the  display  manager  to  mingle 
for  an  hour  with  the  people,  usually  women,  who  con- 
gregate in  front  of  it,  and  listen  to  the  comments  made. 
If  he  hears  many  women  mal;e  commendatory  remarks 
about  the  setting  of  the  window  and  say  little  about  the 
merchandise,  ho  can  be  pretty  well  assured  that  his  win- 
dow has  failed  from  a  business  point  of  view.  On  the 
other  hand,  if  the  majority  of  the  remarks  he  hears  com- 
mend both  the  window  and  the  merchandise  and  he  sees 
women  entering  the  store  because  their  interest  in  the 
goods  has  been  aroused  by  the  beauty  of  the  display,  then 
he  can  be  just  as  sure  that  he  has  succeeded  in  doing 
what  he  Is  paid  for. 

Planning  Displays  in  Advance. 

"The  public  may  be  somewhat  surprised  to  learn  that 
special  windows  are  planned  anywhere  from  a  week  to 
six  months  ahead  of  the  time  they  are  shown.  By  special 
dlspla>-s  I  mean  those  that  require  the  use  of  fixtures  and 
merchandise  that  are  not  in  the  store  at  the  time  these 
displays  are  conceived.  It  often  happens  that  a  special 
window  requires  the  making  of  distinctive  fixtures  and 
merchandise  that  is  out  of  the  ordinary.  It  stands  to 
reason  that  these  things  cannot  be  produced  over  night. 

"The  ordinary  displays  in  this  store  are  planned  once 
a  week  at  a  meeting  of  a  member  of  the  council,  the  ad- 
vertising manager  and  myself.  At  this  time  the  chart  for 
the  week  is  laid  out,  the  windows  that  certain  depart- 
ments are  to  have,  the  kind  of  merchandise  that  Is  to  go 
into  them,  the  co-operative  wo*  of  the  advertising  de- 
partment and  other  important  points  being  worked  out 
before  the  chart  is  assembled. 

"Our  most  important  windows  are  given  a  new  display 
twice  a  week,  while  others  are  changed  but  once.  The 
general  plan  of  the  display  Is  drafted  by  me,  and  if  It  Is 
at  all  elaborate  the  men  who  do  the  actual  dressing  are 
given  a  window  plan  showing  where  each  particular  thing 
Is  to  go.  The  merchandise  is  got  from  the  departments 
which  are  having  the  display,  and  at  5  a.  m.  the  dressers 
'get  busy'  in  order  to  have  the  window  ready  when  the 
store  opens.  At  8  a.  m.  I  appear  on  the  scene  and  check 
things  up,  making  any  changes  that  may  be  necessary  to 
carry  out  the  original  Idea  of  the  display.  Set  down  In 
cold  type  the  whole  process  may  seem  a  simple  one,  but 
it  is  far  from  that." 

Goods  Damaged  in  Displays. 

"How  do  you  get  the  necessary  merchandise  to  carry 
out  your  ideas?"  the  reporter  queried  "Aren't  the  buyers 
unwilling  to  let  you  have  really  valuable  goods  fdr  fear 
of  damage  or  soiling  that  wUl  render  them  unsalable  or 


salable  only  at  a  loss  that  must  be  charged  against  the 
department?" 

"There  is  that  trouble  in  many  stores,"  replied  the  dis- 
play manager,  "but  not  In  ours.  When  we  get  any  goods 
from  a  department  a  receipt  In  triplicate  is  made  out  for 
them.  The  original  goes  to  the  auditing  department,  the 
second  sheet  comes  to  us,  while  the  third  is  pasted  in  a 
book  kept  by  the  department  for  that  purpose.  This  is  a 
permanent  record.  When  the  goods  are  returned  to  the 
department  In  perfectly  satisfactory  condition,  the  de- 
partment record  is  marked  O.  K.  by  the  buyer,  and  our 
slip  is  also  marked  O.  K.  Our  slips  are  recorded  in  a 
book  we  keep,  and  when  one  is  marked  O.  K.  by  the  de- 
partment It  is  sent  to  the  auditing  department  to  be  filed 
with  the  original  receipt.  Thus  it  acts  as  a  notice  that 
the  charge  for  the  goods  against  our  office  is  to  be  can- 
celed and  their  cost  again  assumed  by  the  department. 
In  case  of  serious  soiling  or  damage,  however,  the  depart- 
ment head  will  not  O.  K.  either  our  slip  or  theirs.  This 
means  that  the  full  cost  of  the  goods  is  charged  up  against 
the  display  office. 

"If  the  goods  are  not  too  badly  soiled  or  damaged,  the 
display  office  tries  to  sell  them,  principally  to  the  em- 
ployees, at  reduced  prices.  The  money  thus  obtained  is 
turned  into  the  store  treasury  and  the  charge  against  us 
on  the  books  of  the  auditing  department  is  reduced  that 
much.  If  the  goods  cannot  be  sold,  they  are  either  given 
or  thrown  away,  and  full  liability  is  assumed  by  the  dis- 
play office.  In  all  cases  of  damage  the  individual  at  fault 
is  either  reprimanded  or  discharged,  the  decision  of  the 
display  manager  being  based  on  the  size  of  the  loss  and 
the  determination  of  whether  the  damage  was  due  to  an 
accident  or  to  carelessness  on  the  part  of  the  window 
dresser." 


A  Window  for  Kitty. 

I  saw  a  rather  novel  window  display  the  other  day, 
writes  a  contributor  to  the  Northwestern  Druggist.  It 
was  made  up  of  the  various  articles  which  are  usually  car- 
ried in  the  drug  store,  devoted  to  the  needs  of  pussy. 

There  were  catnep  balls,  catnep  mice,  loose  and  pressed 
catnep.  cat  bread,  kit  kat  and  other  remedies  to  use  when 
pussy  is  HI. 

There  were  some  pictures  of  prize  cats,  and  the  whole 
display  was  novel  enough  to  attract  a  great  deal  of  atten- 
tion even  from  people  who  were  not  especially  interested 
in  Kitty.  And  for  those  that  were,  the  window  was  a 
magnet.  That  druggist  may  be  sure  that  his  store  will  be 
the  place  where  cat  lovers  and  fanciers  will  go  for  their 
supplies. 

In  arranging  a  window  display  of  this  kind,  it  might  be 
well  to  have  in  the  center  a  globe  of  gold  fish  with  fish 
food  near.  Bird  manna  and  other  supplies  for  canary 
birds  could  also  be  added. 

Have  a  placard  or  two  suggesting  that  you  have  a  com- 
plete stock  ot  all  veterinary  remedies. 

As  I  said  before,  it  is  a  very  novel  display  and  one  that 
can  be  made  very  striking. 


He  Had  a  Lot  of  Sense.* 

By  E.  F.  McI.NTYRE. 

There  was  an  old  geezer  and  he  had  a  lot  of  sense.  He 
started  up  a  business  on  a  dollar-eighty  cents.  The  dollar 
tor  stock,  and  the  eighty  for  an  ad  brought  him  three 
lovely  dollars  in  a  day,  by  dad! 

Well,  he  bought  more  goods  and  a  little  more  space,  and 
he  played  that  system  with  a  smile  on  his  face. 

The  customers  flocked  to  his  two-by-four  and  soon  he 
had  to  hustle  for  a  regular  store.  Up  on  the  square,  where 
the  people  pass,  he  gobbled  up  a  corner  that  was  all  plate 
glass.  He  fixed  up  the  windows  with  the  best  that  he  had 
and  told  them  all  about  it  in  a  half  page  ad. 

He  soon  had  'em  coming  and  he  never,  never  quit,  and 
he  wouldn't  cut  down  on  his  ade,  one  jit.  And  he's  kept 
things  humping  In  the  town  ever  since,  and  everybody 
calls  him  the  Merchant  Prince. 

Some  say  its  luck,  but  that's  all  bunk — why  he  was  do- 
ing business  when  the  times  were  punk! 

People  have  to  purchase  and  Geezer  was  wise — for  he 
knew  the  way  to  get  'em  was  to  advertise. 

•From    .Associ.'ited    Alveitising. 
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The  Idea  of  a  Government  Pharmacopoeia 
Seems  to  Be  a  Sort  of  Banquo's  Ghost. 

When  the  editor  of  the  A^.  ^.  R.  D.  Journal  wrote 
"Pharmacy's  Twin  Standards,"  he  had  not  seen  the 
article  by  Dr.  Rusby  appearing  in  this  issue  of  the 
Circular.  When  Eh".  Rusby  wrote  his  article  he  had 
not  seen  the  issue  of  the  A''.  A.  R.  D.  Journal  for 
August  tenth,  in  which  the  editorial  appears.  We 
think  it  most  unlikely  that  the  writers  named  ex- 
changed manuscripts  or  ideas  in  advance  of  the  pub- 
lication of  their  two  efforts.  So  any  similarity  be- 
tween the  lines  of  thought  revealed  in  the  two  arti- 
cles should  be  taken  as  an  indication  of  the  mental 
trend  of  at  least  a  portion  of  the  thinking  men  in 
American  Pharmacy  today. 

The  National  Association  of  Retail  Druggists  edi- 
tor says: 

It  is  fortunate  for  all  concerned  that  there  has  been  a 
fairly  full  harmony  of  purpose  on  the  part  of  the  revisers 
of  the  Pharmacopoeia  and  the  revisers  of  the  National 
Formulary,  otherwise  pharmacy  might  have  two  distinct 
sets  of  standards  rather  than  a  two-part  set.  Why,  any- 
how, should  there  be  two  lots  of  standards  of  equal  au- 
thenticity? Why  not  cover  all  with  a  Pharmacopoeia  or 
a  National  Formulary,  If  you  will? 

The  editor  asks:  "Under  what  gift  of  power  can 
the  Congress  of  the  United  States  delegate  to  two 
non-governmental  organizations  the  amending  of 
federal  statutory  law?" 

On  this  phase  of  the  Pharmacopoeial  subject  Dr. 
Rusby,  who  is  both  a  Pharmacopoeia  maker  and  a 
government  drug  expert,  says : 

It  is  an  indisputable  fact  that  a  drug  statute  such  as 
that  under  which  the  federal  government  is  now  work- 
ing, cannot  b«  efficiently  administered  without  a  book  of 
standards  that  includes  all  articles  in  common  use.  .  .  . 
The  writer  can  see  no  escape  from  the  provisions  of  a 
government  work  that  shall  include  alj  such  medicaments, 
and  whether  Congress  is  likely  in  such  case  to  limit  itself 
to  extra  official  articles,  or  will  prefer  to  have  its  own 
complete  book  of  standards,  is  an  interesting  question  for 
the  future  to  decide. 

These  remarks  call  to  mind  that  portion  of  the 
presidential  address  of  Dr.  Oscar  Oldberg,  read  be- 
fore the  American  Pharmaceutical  Association  at  its 
meeting  held  at  Ix)S  Angeles  in  1909,  in  which  he 
said: 

It  is  rem^trKariir'  that  the  Congress  of  the  United 
States  should  have  made  a  legal  standard  of  the  National 
Formulary  prepared,  owned  and  published  by  an  associa- 
tion which  has  the  power  to  change  Its  book  any  day,  or 
to  reduce  its  scope  or  to  add  to  it,  or  to  suspend  Its  put>- 


lication  altogether.     It  was  a  ridiculous  mistake  which 
will,  of  course,  be  corrected  sooner  or  later. 

As  was  pointed  out  by  the  Circular  some  years 
ago,  the  words  which  Doctor  Oldberg  used  in  refer- 
ring to  the  National  Formulary  and  the  body  which 
issues  it  may  with  equal  propriety  be  applied  to  the 
Pharmacopoeia  and  its  authors  and  publishers. 

Just  at  this  time  the  Circular  does  not  see  how 
the  government  could  take  over  the  publication  of  the 
Pharmacopceia.     It  has  no  department  devoted  to 
medicine.     On  the  contrary,  it  has  various  depart- 
ments in  which  medicine — and  we  are  now  using  the 
term  in  its  broad  sense,  in  which  it  includes  phar- 
macy,   medical    chemistry,    pharmacology,    etc. — r» 
ceives  more  or  less  attention.   Even  if  the  physicians 
and  pharmacists  of  the  country  were  ready  to  relin- 
quish their  proprietary  interest  in  the  Pharmacopoeia 
to  the  government   (which  they  are  not),  we  very 
much  doubt  whether  any  one  of  the  departments  of  the 
government  which  now  have  supervision  over  certain 
of  the  government's  medical  interests  would  be  will- 
ing to  allow   some  other  department  to  issue  the 
Pharmacopoeia.     Alost  people  look  upon  the  govern- 
ment as  a  large,  wise,  dispassionate,  benevolent  in- 
stitution which  commands  the  money  and  the  brains 
and  the  experience  to  turn  out  any  kind  of  work 
wanted.  Maybe  it  is.  But  from  various  things  we  have 
heard  at  various  times  and  from  various  sources  we 
have  got  an  idea  that  the  envies  and  jealousies  and  in- 
trigues, the  back-stabbing  and  undermining  and  log- 
rolling among  the  bureaucrats  at  orr  national  capital 
are  on  a  par  with  those  of  the  tc^iiient  house  or  the 
opera  chorus  in  everything  except  extent,  in  which 
latter  respect  they  largely  exceed  those  of  any  institu- 
tion in  this  country  with  which  they  might  be  com- 
pared. Until  we  have  a  Department  of  Public  Health 
at  Washington — or,  at  least  a  bureau  well  organized 
and  equipped  to  handle  the  business  which  would 
come  before  such  a  department — it  does  not  seem 
likely  that  the  government  will  undertake  the  publi- 
cation of  the  Pharmacopoeia.    And  when  we  do  have 
such  a  department  or  bureau  it  must  be  large  enough 
and  strong  enough  and  independent  enough  to  be  at 
least  as  free  from  any  sinister  influence  of  cliques  in 
or  out  of  the  medical  field  as  has  been  the  committee 
of  revision  as  at  present  constituted,  before  it  will  be 
safe  to  allow  it  to  have  final  jurisdiction  in  the  mat- 
ter of  setting  up  standards  for  our  drugs  and  medici- 
nal preparations. 
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As  to  Druggists'  Advertising. 

Advertising  is  such  a  subtle  force,  is  such  a  strange 
admixture  of  psychology  and  finance,  that  no  matter 
how  much  may  be  written  about  it  the  subject  will 
never  be  exhausted — although  perhaps  some  readers 
may  be.  A  great  deal  that  is  written  about  adver- 
tising is  nonsense ;  a  great  deal  is  good  of  its  kind,  but 
is  of  a  poor  kind ;  a  great  deal  goes  over  the  heads  of 
the  average  small  retailer ;  a  great  deal  takes  up  the 
subject  in  the  middle,  neglecting  to  lead  the  reader 
up  to  it  properly  and  not  assisting  him  to  arrive  at 
any  particular  conclusion;  a  great  deal  of  it  might 
truthfully  be  characterized  in  various  and  sundry 
other  ways ;  and  a  great  deal  is  uncharacterizable. 

With  the  Gould  articles  that  have  been  appearing 
in  the  Circular  regularly  for  nearly  a  score  of  years 
our  readers  are  familiar.  Mr.  Gould,  as  a  specialist 
in  advertising  for  retail  druggists,  has  made  a  success 
of  his  business — and  the  custom  of  judging  a  tree  by 
its  fruit  is  an  old,  well-tried  and  acceptable  one. 

During  the  eighteen  years  or  more  that  Mr.  Gould 
has  been  on  the  Circular  staff,  we  have  presented 
many  ideas  on  druggists'  advertising  from  many 
sources.  We  have  prepared,  or  accepted,  or  selected 
the  articles  presenting  these  ideas  with  a  view  to  the 
needs  of  our  readers.  Maybe  many  of  the  articles 
were  of  limited  applicability.  Doubtless  many  of 
them  were  full  of  meat  for  readers  in  certain  situa- 
tions while  being  too  much  of  one  thing  or  too  much 
of  another  to  be  of  definite  present  value  to  readers 
situated  differently.  On  the  whole,  however,  we  be- 
lieve that  both  Mr.  Gould's  articles  and  the  articles 
from  other  sources  have  been  of  sufficient  number 
and  variety  to  have  met  the  needs  of  all  our  readers. 

But,  as  said  in  the  first  place,  the  subject  can  never 
be  exhausted.  During  the  past  few  months  we  have 
had  great  pleasure  in  presenting  some  papers 
on  advertising  for  retail  druggists  by  a  man  who 
writes  under  the  pen  name  used  by  him  in  previous 
contributions  to  the  Circular — A.  Luke  Kerhorn. 
He  is  much  more  than  a  looker  on,  however,  in  the 
matter  of  advertising,  for  we  believe  it  would  be 
within  the  bounds  of  truth  to  say  that  he  has  had 
more  actual  experience  in  managing  advertising 
campaigns  for  retail  druggists  all  over  the  country 
than,  with  perhaps  one  exception,  any  other  man  in 
it.  The  third  instalment  of  his  present  series  of  dis- 
sertations on  his  specialty  is  presented  in  this  issue 
of  the  Circular.  It  occupies  a  larger  amount  of 
space  than  we  customarily  find  it  advisable  to  devote 
to  a  single  article,  but  we  feel  that  his  message  is 
fraught  with  such  unusual  value  to  such  an  unusually 
large  number  of  people  that  we  are  justified  in  allot- 
ting to  it  such  an  unusual  amount  of  space.  To  have 
cut  the  article  up  and  presented  it  in  sections  would 
have  been  to  deprive  it  of  much  of  its  value,  force, 
pungency  and  punch.  We  believe  that  no  druggist 
can  read  the  series  of  articles,  or  any  instalment  of 
it,  without  deriving  benefit  therefrom,  whether  he 
keeps  a  stock  of  drugs  in  a  little  lean-to  at  some 
country  four-corners  or  is  the  head  of  a  metropolitan 


establishment  that  has  its  sales  account  book  ruled 

for  seven  or  eight  figures  to  the  left  of  the  decimal 

point. 

■  »  ■ 

The  Truth  About  Druggists  in  a  New  York 

Sunday  Paper. 

As  the  ancient  Roman  maxim  had  it,  it  is  a  con- 
solation to  the  wretched  to  have  companions  in  mis- 
ery, or  as  we  say  nowadays,  misery  loves  company. 
It  is  also  true  that  certain  forms  of  misery  are  less 
hard  to  bear  when  those  who  are  experiencing  those 
forms  realize  that  their  condition  is  understood  by, 
and  they  receive  the  sympathy  of,  the  public.  For  in- 
stance, take  the  druggist,  that  long-suffering  and  lit- 
tle complaining  man  who  does  all  manner  of  odd  jobs 
for  the  public  free  of  any  charge,  in  the  hope  that  he 
will  some  time  be  allowed  to  break  even  by  filling  a 
prescription,  and  then  sees  his  well-to-do  customers 
take  their  prescriptions  down  town,  leaving  him  to 
fill  only  the  "P"  and  "PP"  variety  and  the  out-and- 
out  charity  kind,  without  any  credit  save  such  as 
the  recording  angel  gives  him.  Every  druggist  un- 
derstands the  situation,  but  usually  he  bears  his  bur- 
den and  grief  alone,  or  at  best,  shares  it  with  a  fel- 
low druggist — whenever  he  happens  to  meet  one  with 
whom  he  is  on  speaking  terms.  So  it  must  be  a  relief 
to  that  patient  son  of  day-and-night  toil  to  read  in  the 
Sunday  edition  of  the  New  York  Herald  an  account 
of  his  woes  written  by  a  seemingly  sympathetic  and 
understanding  reporter. 

In  the  first  place,  the  Herald's  article  has  a  fine  wide 
heading  in  heavy  black  letters  and  a  sub-head  almost 
equally  conspicuous  which  reads,  "City  Druggists 
Listen  to  Many  Tales  of  Woe  and  Must  Lend  Sym- 
pathic  Ear  or  Lose  Trade  of  Their  Garrulous  Cus- 
tomers— Purchasers  of  Two-Cent  Stamps  Consider 
Pharmacies  Free  Bureaus  of  Advice  and  Messenger 
Service,"  and  with  that  as  a  beginning,  the  writer 
works  in  many  incidents  which  are  as  a  twice  told 
tale  to  those  of  us  who  have  been  behind  the  drug- 
store counter,  but  which  may  be  eye-openers  to  the 
thoughtless  "customer." 

"In  no  country  in  the  world  is  the  druggist  so 
overworked  and  exploited  by  his  patrons  and  by 
strangers  as  in  the  United  States,  especially  in  the 
larger  cities,"  says  the  newspaper  man,  who  adds 
that  in  this  country  the  druggist  is  everybody's  ser- 
vant. "He  is  the  all  around  man  of  his  neighbors 
and  is  called  on  to  perform  all  sorts  of  services  for 
which  he  never  gets  and  never  expects  remuneration. 
He  is  'at  your  service'  twenty-four  hours  a  day,  three 
hundred  and  sixty-five  days  in  the  year.  He  is  your 
postmaster,  telephone  operator,  messenger,  banker, 
medical  adviser,  directory,  Professor  Knowall  and 
sometimes  your  pharmacist." 

Having  thus  got  under  way,  the  Herald  man  tells 
how  a  drug  clerk  by  hard  work  and  pinching  econ- 
omy saves  enough  money  to  enter  a  college  of  phar- 
macy and  get  his  license.  Often  when  the  clerk  has 
done  this  he  wants  to  open  a  store  of  his  own.  Along 
comes  a  drug-store  broker,  who,  for  a  small  sum  paid 
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down  and  notes  for  the  balance,  secured  by  mort- 
gage, will  set  the  young  man  up  in  business.  Then 
the  jobber  extends  him  credit  until  the  new  proprie- 
tor is  so  tied  up  with  the  wholesale  house  that  he 
hardly  dares  call  his  soul  his  own.  After  which  the 
jobber  can  charge  him  such  prices  as  he  pleases  and 
the  young  man  can  do  nothing  but  submit.  "While 
he  was  a  clerk,  working  for  another  druggist,  he  did 
not  fully  perceive  the  hardship  of  this  life  as  much 
as  he  sees  it  now  when  he  is  in  business  for  himself," 
we  read. 

Following  this  the  public  are  told  of  the  woman 
who  rings  the  night  bell  to  get  in  the  store  to  use 
the  telephone  and  forgets  even  to  say  "Thank  you" ; 
of  the  suspicion  which  attaches  to  the  druggist  who 
refuses  to  give  medical  advice  but  refers  the  seeker  to 
a  physician ;  of  the  free  postal  service ;  of  the  woman 
in  Yonkers  who  calls  the  drug  man  from  important 
work  in  his  store  near  Mount  Morris  Park  to  ask  him 
to  deliver  a  telephone  message  to  her  friend,  and  re- 
fuses to  believe  that  West  Eightieth  street  is  miles 
away ;  and  of  the  calling  upon  the  apothecary  to  lo- 
cate lost  friends,  give  information  regarding  trains 
and  steamships,  and  to  listen  to  all  sorts  of  tales  of 
woe.  "Many  women  just  drop  in  to  discuss  the  ser- 
vant girl  problem  or  the  hardship  of  bringing  up  chil- 
dren in  the  present  age  or  just  for  plain  neighborly 
gossip,"  says  the  newspaper  writer. 

Of  course,  the  old  subject  of  selling  goods  with- 
out profit  and  of  selling  others  at  a  loss  comes  in  for 
a  share  of  attention.     Then  we  read  this : 

Thus  the  modern  slave  struggles,  chained  to  his  store 
like  a  prisoner,  until  he  decides  to  make  a  change  and  sell 
out.  Here  the  drug  store  broker  comes  again  to  his  res- 
cue by  getting  him  a  successor.  The  new  man  pays  him 
partly  In  cash  and  partly  in  notes.  With  the  cash  he 
opens,  or  buys,  a  new  store,  turning  over  the  notes  given 
to  him  by  his  successor  to  the  broker,  with  whom  he 
opens  a  new  account. 

In  this  way  he  starts  a  new  business,  with  the  same 
old  troubles. 

As  a  sticker  there  is  no  one  in  any  other  profession  or 
business  line  who  can  beat  the  druggist. 

Society  owes  him  a  great  debt.  His  store  is  the  clear- 
ing house  tor  all  street  accidents.  He  is  called  upon  to 
give  first  aid  to  victims  of  all  kinds  of  mishaps.  Until 
the  ambulance  comes  his  store  Is  overrun  by  an  Inquisi- 
tive mob  and  business  is  entirely  suspended  for  a  while. 

The  story  ends  with  an  allusion  to  the  continual 
flow  of  legislation  seemingly  antagonistic  to  the  drug 
business,  and  the  refusal  or  inability  of  druggists  to 
get  together  in  associations  to  adopt  means  for  secur- 
ing their  own  betterment. 

Is  the  picture  overdrawn?  No  and  yes.  If  all 
drug  stores  were  like  those  depicted  in  the  Herald 
article  it  is  not  likely  that  anybody  who  could  escape 
such  a  fate  would  open  a  new  store,  and  those  drug- 
gists already  in  business  would  with  one  accord  try 
to  get  out.  WTiat  the  Sunday  paper  says  is  true,  but 
not  of  universal  application.  There  is  a  bright  side 
to  the  business.  While  it  may  be  said  few  druggists 
lay  up  great  riches  in  this  world,  it  is  equally  true 
that  still  fewer  who  possess  qualities  which  would 
enable  them  to  succeed  in  any  other  business  fail  to 


get  along  fairly  well  in  the  one  they  have  chosen. 
They  do  give  much  time  and  attention  to  profitless 
customers,  but  the  druggist  expects  this,  and  when 
he  maintains  a  sunny  demeanor  in  spite  of  the  injus- 
tices he  is  called  upon  to  bear,  those  very  injustices 
— or  maybe  it  is  the  sunny  demeanor — serve,  in  time, 
to  turn  business  and  profit  in  his  direction.  The 
several  State  pharmaceutical  associations  which  have 
been  holding  their  meetings  during  the  summer  were 
well  attended  by  cheerful  and  prosperous  business 
men,  and  we  risk  our  reputation  as  a  prophet  long 
enough  to  predict  thac  at  the  two  big  national  asso- 
ciations of  druggists  scheduled  for  this  month  there 
will  be  as  large  a  sprinkling  of  automobile  owners, 
rent  collectors  and  coupon  clippers  as  there  would  be 
in  similar  gatherings  of  retail  dealers  in  any  line  of 
merchandise. 

But,  as  said  in  the  first  place,  it  will  be  a  poultice 
to  many  druggists'  minds  to  learn  that  at  least  one 
of  the  big  Sunday  papers  has  veered  off  from  abus- 
ing the  patient  apothecary  and  has  told  the  public 
something  of  the  side  of  his  life  that  should  call 
forth  a  fellow  feeling  rather  than  arouse  suspicion 

and  animosity. 

•-•-• 

The  Approaching  N.  A.  R.  D.  Meeting. 

.  Once  upon  a  time  a  lot  of  men  started  out  to  find  a 
means  by  which  the  baser  metals  could  be  turned  into 
gold.  They  did  not  succeed,  but  the  science  of  chem- 
istry— which  has  turned  many  things  to  gold — is  one 
of  the  results  of  this  quest. 

Once  upon  a  time  a  lot  of  men  set  out  to  discover 
the  spring  whose  waters  would  insure  perpetual 
youth.  They  did  not  succeed,  but  they  opened  up  a 
country  in  which  youth  is  found  perpetually. 

Once  upon  a  time,  and  this  time  was  some  eighteen 
years  ago,  a  lot  of  druggists  got  together  and  decided 
to  try  to  put  a  stop  to  the  sale  of  proprietary  medi- 
cines at  prices  below  those  at  which  the  merchandise 
was  supposed  to  sell.  They  have  not  succeeded,  but 
they  have  done  something  more  important :  they  have 
shown  that  there  is  brotherhood  among  the  members 
of  their  calling  throughout  the  United  States,  and 
that  the  old  adage  about  strength  being  in  union  is 
as  true  today  as  it  ever  was,  and  is  as  true  of  drug- 
gists as  of  others. 

The  men  who  met  at  St.  Louis  in  eightecn-hun- 
dred  and  ninety-eight  and  formed  the  National  Asso- 
ciation of  Retail  Druggists  erected  a  structure  which 
has  lived  longer  than  any  of  the  many  of  a  similar 
kind  which  went  before  it.  While  its  predecessors 
seemed  to  thrive  on  enthusiasm  for  a  year  or  two  or 
a  few  years  at  most,  and  then  pined  away  and  died, 
the  body  which  is  now  under  consideration  has  been 
going  strong  for  nearly  two  decades  and  still  is.  At 
its  successive  annual  meetings  its  secretary  reports 
a  large  membership  and  its  treasurer  shows  a  com- 
fortable balance  on  the  right  side  of  the  ledger. 
"Hot  air"  can  hold  a  lot  of  enthusiasts  together  for 
a  while,  but  when  hard-headed  business  men  give  up 
money  and  time  and  effort  year  after  year  for  the 
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sole  purpose  of  keeping  an  organization  in  good 
working  order,  it  may  safely  be  said  that  that  or- 
ganization is  getting  results.  And  results  are  what 
count. 

The  eighteenth  annual  meeting  of  the  National 
Association  of  Retail  Druggists  will  be  held  at 
Indianapolis  during  the  week  beginning  on  the 
eighteenth  instant.  The  slogan  started  at  headquar- 
ters has  been  caught  up  by  druggists  the  country 
over — "Let's  go!" 

Hay  Fever  is  the  subject  of  a  nice  long  paper 
printed  by  the  United  States  Public  Health  Service. 
Many  people  seem  to  think  that  the  government  is  all 
powerful.  They  believe  or  pretend  to  believe  that  the 
government  can  do  anything  from  making  everybody 
rich  by  printing  a  lot  of  money  and  passing  it  around 
to  making  everybody  honest  by  act  of  Congress.  So, 
when  we  see  the  government  issuing  literature  on  the 
hay-fever  question,  those  of  us  who  are  especially  in- 
terested in  that  question  begin  to  sit  up  and  take  spe- 
cial notice.  The  article  in  question  is  by  Dr.  W. 
Schepergrell,  president  of  the  American  Hay-Fever 
Prevention  Association.  It  has  nice  little  sub-heads 
all  the  way  through  it,  such  as  "Pollen,"  "Type  of 
Hay-Fever  Weeds,"  "Causes  of  Reaction,"  and  "Im- 
munity." And  the  pictures,  both  the  drawings  of 
the  insides  of  flowers  and  the  photographs  of  the  fields 
in  which  ragweed  and  the  others  grow,  are  fine.  In- 
deed, the  latter  are  so  lifelike  that  they  almost  cause 
a  sneeze.  We  could  not  wait  to  read  this  article 
through.  We  were  like  the  girl  with  the  novel — we 
turned  to  the  end  to  see  how  it  was  all  going  to  come 
out.  We  saw  the  sub-head  "Treatment"  and  eagerly 
looked  under  it  for  the  elusive  prize.  What  we  saw 
— and  our  hopes  went  "smash,"  just  like  that — was 
this:  "In  regard  to  treatment,  it  must  be  admitted 
that  thus  far  no  method  has  given  very  satisfactory 
results.  Immunizing  injections  of  pollen  extracts  and 
of  vaccines  have  been  tried,  but  have  thus  far  not 
passed  the  experimental  stage.  It  is  hoped  that  fur- 
ther investigations  along  these  lines  will  eventually 
give  sufficient  data  to  decide  the  reliability  of  these 
methods."  Under  the  head  of  "Prevention"  we  are 
told  that  the  sure  plan  is  to  kill  the  weeds  that  yield 
the  pollen  that  causes  the  irritation.  It  sounds  rea- 
sonable. We  believe  it  would  work.  We  hope  it  will 
be  tried. 

Timidity  About  Asking  a  Query  was  expressed 
by  one  of  our  correspondents  recently.  He  said  that 
we  so  frequently  told  querists  to  consult  the  files  of 
the  Circular  that  he  hesitated  to  come  to  us  for  the 
answer  to  his  problem,  but,  as  he  knew  of  no  other 
way  in  which  to  get  it,  had  overcome  his  reluctance. 
We  fear  our  friend  is  not  a  psychologist.  If  he  were 
he  would  know  what  a  pleasure  it  gives  a  man  to  be 
able  to  say,  when  a  question  comes  up  as  new  among 
those  around  him,  that  he  has  settled  it  months  or 
years  ago.  When  a  certain  well-known  ex-president 
of  the  United  States  was  asked  recently  what  he 
thought  of  the  turn  that  some  international  compli- 
cations were  taking,  he  replied  that  his  answer  could 
be  found  in  one  of  his  books.  This  reply  was  given 
in  order  to  show  that  he  had  foreseen  the  complica- 
tion, and  doubtless,  with  the  hope  that  on  account  of 
his  prescience  another  feather  would  be  added  to  his 


already  much-decorated  cap.  We  hope  that  none  of 
our  readers  will  deprive  us  of  the  bit  of  joy  we  get 
out  of  being  able  to  say  that  we,  in  the  long  and 
merry  ago,  printed  the  very  information  which  they 
seek.  It  does  not  hurt  them — so  long  as  we  reprint 
the  information,  and  this  we  generally  do,  at  lea>t 
in  part,  if  it  has  not  already  appeared  in  the  cur- 
rent volume — it  may  prove  of  advantage  to  many 
readers,  and  it  serves  to  put  a  pinch  of  gladness  into 
what  might  otherwise  be  a  drearily  serious  editorial 
heart.  We  ask  our  readers  to  give  us  an  opportunity 
to  show  to  the  world  at  large  how  good  we  have  been. 
It  is  only  now  and  then — as  when  someone  asks  for 
a  massage  cream  formula — that  we  feel  the  manifes- 
tation of  forgetfulness  as  to  what  has  been  in  the  Cir- 
cular is  a  belittling  of  our  efforts.  Indeed,  it  is  so 
much  easier  to  answer  queries  which  have  already 
been  answered  in  the  Circular  that  we  sometimes 
prefer  that  kind.  We  had  to  turn  back  only  a  few 
years  to  find  the  answer  to  our  timid  friend's  ques- 
tion. 

That  Scrap-Book  Edict  in  our  July  issue  seems 
to  have  aroused  a  lot  of  interest.  Quite  a  good 
many  readers  have  written  to  us  for  particulars  as  to 
the  system  mentioned  therein.  Doubtless  a  good 
many  others  "caught  our  drift"  without  any  explana- 
tion. The  idea  is  to  preserve  the  entire  page  of  the 
Circular,  without  cutting  or  pasting.  This  is  eas- 
ily done.  To  aid  those  who  wish  to  preserve  the 
pages  clean  and  flat  and  in  regfular  order,  we  supply 
the  scrap  books,  which  may  be  used  without  scissors 
or  paste.  The  head  line  on  each  page  shows  the 
name  of  the  publication  and  its  date,  and  the  page 
figures  are  the  same  as  those  given  in  the  index 
alongside  of  the  names  of  the  formulas  or  other 
items,  alphabetrcally  arranged.  It  is  a  grand  system. 
We  have  been  using  it  with  satisfaction  in  this  of- 
fice for  years  and  years.  It  enables  us  to  find  in  a 
moment  or  two  the  answers  to  perhaps  more  than 
half  the  queries  we  receive.  We  commend  it  unre- 
servedly to  those  who  have  not  installed  it.  The 
cost  is  small  (only  $i  for  the  scrap  book) ;  the  re- 
sults large. 

Filling  Metric  Prescriptions  by  the  aid  of  tables 

of  equivalents  and  apothecaries'  weights  has  always 
struck  us  as  being  the  antithesis  of  an  efficient 
method  of  procedure,  but  we  are  not  so  gifted  in  the 
use  of  language  as  is  A.  N.  Doerschuk,  who  thus 
,  characterizes  the  practice  in  a  paper  presented  at  the 
recent  meeting  of  the  Missouri  Pharmaceutical  As- 
sociation: "To  observe  the  average  drug  clerk  run- 
ning down  the  twelve  or  more  finely  printed  pages 
of  equivalents  usually  published  in  text-books,  on  a 
hot  summer  night,  while  the  soda  trade  is  waiting, 
and  he  is  trying  to  fill  a  thirty-five  cent  metric  pre- 
scription, is  enough  to  drive  a  saintly  proprietor  to 
blasphemy,  if  not  worse."  The  best  we  have  been 
able  to  do  in  our  attempts  to  characterize  the  fool- 
ishness is  to  say  that  if  a  man  made  a  habit  of  using 
dram,  scruple  and  grain  weights  and  a  table  of  equiv- 
alents in  weighing  quantities  expressed  in  the  avoir- 
dupois system,  he  would  be  considered  a  fit  subject 
for  the  lunacy  commission,  or  something  to  that  ef- 
fect. There  is  but  one  correct  method  of  weighing 
quantities  expressed  in  the  metric  system,  and  that 
is  to  use  metric  weights.  It  sounds  simple  and  it  is 
as  simple  as  it  sounds,  but  there  are  lots  of  heads 
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which  so  far  have  proved  to  be  hard  enough  to  re- 
sist it.  And  it  is  from  these  heads  that  talk  about  the 
"complications"  of  the  metric  system  comes. 

Official  from  September  First,  nineteen  hundred 
and  sixteen,  appears  in  heavy  black  letters  on  the 
title  page  of  the  ninth  revision  of  the  United  States 
Pharmacopoeia.  On  page  xxxiv,  among  the  "gen- 
eral principles"  laid  down  by  the  pharmacopceial  con- 
vention, is  one  to  the  effect  that  "a  definite  date  rea- 
sonably distant  from  the  actual  date  of  publication," 
announcing  when  the  new  book  is  to  supersede  the 
old  one,  is  to  be  printed  in  the  Pharmacopoeia.  We 
got  this  information  from  loose  sheets  of  the  work 
received  some  weeks  ago.  Under  the  federal  food 
and  drugs  act,  a  druggist  is  guilty  of  a  misdemeanor 
and  may  be  fined  five  hundred  dollars  and  sentenced 
to  prison  for  one  year  if  he  sells  under  a  pharmaco- 
pceial name  any  drug  not  of  pharmacopoeial  stand- 
ard :  that  is,  in  territory  covered  by  the  act.  Sev- 
eral States  have  similar  laws.  Eight  days  before  the 
date  first  above  mentioned,  w-e  learned  from  the  of- 
ficial New  York  sub-agent  for  the  sale  of  the  Phar- 
macopoeia that  he  had  no  supplies  and  did  not  know 
when  he  would  have.    Someone  has  blundered  again. 

Oaks  Grow  from  Acorns  and  from  the  even 
smaller  mustard  seed  may  grow  a  great  and  much- 
needed  reform  in  the  way  that  the  pure  food  and 
drugs  act  is  interpreted  by  the  courts.  Following  the 
publication  of  the  article  by  Doctor  Rusby  in  the 
Circular  for  July,  in  which  the  author  animadverted 
upon  the  fact  that  a  federal  court  had  decided  that 
charlock  seed  could  be  sold  for  mustard  seed  with- 
out violation  of  the  law,  the  Bureau  of  Chemistry  of 
the  Department  of  Agriculture  has  announced  that 
a  hearing  will  be  held  at  Washington  on  the  fifteenth 
of  this  month  on  the  meaning  of  the  term  "mustard 
-eed."  It  is  to  be  hoped  that  ideas  based  on  botany 
and  common  sense  will  prevail.  "Rabbit  tobacco," 
which  we  boys  used  to  smoke  and  chew  in  the  halcyon 
days,  may  be  tobacco  according  to  judicial  ruling, 
but  we  should  hate  to  have  the  assignment  of  con- 
vincing an  old  nicotine  soak  that  it  really  is. 

Descriptions  of  Powdered  Drugs  were  put  into 
the  Pharmacopoeia,  as  we  stated  last  month,  largely 
through  the  work  of  Prof.  Henry  Kraemer,  but  upon 
looking  back  still  further  we  find  that  Prof.  Albert 
Schneider,  at  the  National  Convention  of  1900  for 
Revising  the  United  States  Pharmacopoeia,  offered  a 
resolution  looking  to  this  end.  The  text  of  his  reso- 
lution is  given  in  full  in  the  published  Proceedings 
of  that  convention.  With  two  such  live  wires  as  Pro- 
fessors  Schneider  and  Kraemer  behind  the  idea,  and 
such  a  dynamo  as  Dr.  H.  H.  Rusby  aiding  and  abet- 
ting, as  according  to  the  Circular's  account  of  the 
1900  convention  he  was,  is  it  any  wonder  that  before 
powdered  drugs  can  now  pass  muster  and  receive  of- 
ficial standing,  they  must  submit  to  being  squinted  at 
through  a  microscope? 

Unscrupulous  Dealers  Prey  upon  the  Fear  or  ig- 
rance  of  the  public  by  (1oo<ling  the  market  with 
worthless,  hastily  prepared  concoctions,  for  which 
they  a->ert  curative  properties  which  have  no  founda- 
tion whatever  in  fact,"  warns  the  United  States  De- 
partment of  Agriculture  in  referring  to  the  danger 
of  trusting  in  nostrums  for  the  prevention  or  relief 
of  infantile  paralysis.    The  department  reports  that 


nostrums  offered  for  the  purposes  named  have  been 
found  by  its  inspectors,  and  points  out  that  the  use 
of  these  so-called  remedies  is  worse  than  useless,  as 
they  not  only  afford  no  protection  whatever  but  by  es- 
tablishing a  false  sense  of  security  actually  aid  in  the 
spread  of  the  disease.  The  dastardliness  of  coining 
the  fears  of  poor  and  ignorant  folk  in  times  of  much 
sickness  into  dollars  for  the  faker  is  so  great  as  to 
be  beyond  verbal  characterization.  We  believe  no 
druggist  with  a  semblance  of  respectability  to  main- 
tain will  be  found  aiding  in  any  such  unspeakable 
practice. 

Adulterating  the  Adulterant  is  by  no  means  a 
new  game  in  the  United  States.  We  recall  reading 
years  ago  of  the  adulteration  with  dandelion  of  chic- 
ory used  to  adulterate  coffee,  and  now  the  Depart- 
ment of  Agriculture  has  found  that  much  of  the  ben- 
zoic acid  offered  for  import  into  this  country  is  adul- 
terated with  boric  acid.  Of  course,  benzoic  acid  is 
not  necessarily  an  adulterant,  although,  before  its 
price  soared  up  among  the  fancy  figures  it  was  sup- 
posed to  be  a  useful  aid  in  the  adulterator's  art. 

In  Appending  "IX"  and  "IV,"  respectively,  in 
writing  "United  States  Pharmacopoeia"  and  "Na- 
tional Formulary,"  it  should  be  borne  in  mind  that 
the  former  means  "ninth  revision,"  while  the  latter 
means  "fourth  edition."  The  two  new  books  are  the 
tenth  edition  and  third  revision,  respectively.  For 
the  sake  of  that  uniformity  which  the  two  revision 
committees  sought,  would  it  not  be  well  for  us  either 
to  write  "X"  after  "United  States  Pharmacopoeia," 
or  "III"  after  "National  Formulary"? 


Physicians'  names,  rather  than  their  signatures, 
are  requested  by  the  Department  of  Health  of  the 
City  of  New  York  on  certain  official  blanks. 

The  United  States  Public  Health  Service  main- 
tains a  loan  library  of  stereopticon  slides. 

'  *  ■ 

The  Losing  Fight.* 

By  Grantijvnd  Rice. 

I  hold  the  one  who  fights  yet  knows  defeat  will  come 

in  spite  of  right 
Is  greater  than  his  brothers  are  who  strike  with  vic- 
tory in  sight. 

Give  me  the  man  who  goes,  head  up,  to  play  the  game 

and  meet  his  fate; 
Who  wipes  the  dead  past  from  his  dreams  and  lets 

the  fickle  future  wait ; 
Who  takes  the  game  as  it  may  come,  and,  win  or 

lose,  heeds  but  one  call 
To  give  the  battle  all  he  has  until  the  final  night  shall 

fall. 

Beyond  the  sky  line,  faint  and  vague,  there  may  be  no 

reward  to  claim. 
And  yet  there  gleams  one  epitaph  beyond  the  deep- 
est glow  of  fame- 
Here  sleeps  a  man  who  gave  the  game  the  best  he 

had  throughout  Life's  run — 
Who  fought  and  lost,  yet,  losing  all,  but  grieved  be- 
cause the  Fight  was  done! 

*PorUon  of  some  verses  published  In  the  ^ew  York 

Tribune. 
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Ninth  Revision  of  the  Pharmacopoeia 

Dr.  H.  H.  Rusby,  dean  of  the  College  of  Pharmacy  of  the  City  of  New  York,  Columbia  Uni- 
versity, has  been  a  member  of  the  United  States  pharmacopaeial  revision  committee  since  1890. 
It  seems  hardly  necessary  to  add  that  he  is  recognized  both  in  this  country  and  abroad  as  an 
authority  on  everything  that  pertains  to  botanical  drugs.  As  a  writer  he  is  facile  and  force- 
ful, instructive  and  entertaining,  and  his  impartial  pointing  out  of  what  he  consHde^s  some  of 
the  good  and  bad  features  of  the  new  Pharmacopeia  in  the  article  which  follows  ivill,  we  feel 
safe  in  asserting,  prove  of  interest  to  ivorkers  in  every  branch  of  the  pharmaceutical  art. 

By  H.  H.  Rusby.  M.  D. 


Note. — Unbound  copies  of  the  United  States 
Pharmacopoeia  have  been  distributed  to  the  journals 
for  review.  For  some  unknown  reason  the  regular 
bound  edition  has  now  been  held  back  for  more  than 
a  month.  The  present  review  is  based  on  the  copy 
supplied  to  the  editorial  office  of  The  Druggists 
Circular. 

The  ninth  revision  of  the  United  States  Pharma- 
copoeia has  been  conducted  under  conditions  such  as 
have  not  been  realized  during  any  previous  revision ; 
conditions  as  favorable  as  they  were  exceptional. 
The  sale  of  the  Seventh  Revision  had  been  so  large 
as  to  leave  all  previous  results  far  behind.  By  reso- 
lution of  the  convention,  the  net  proceeds  of  such  sales 
were  to  be  used  in  the  investigation  of  problems  for 
the  benefit  of  the  revisions  to  follow.  In  order  that 
this  fund  might  be  as  large  as  possible,  the  members 
of  the  Committee  of  Revision  had  very  generously 
paid  their  own  expenses  of  attendance  at  most  of  the 
meetings,  something  previously  unknown,  at  least 
during  recent  revisions.  The  income  from  the 
Eighth  Revision  is  said  to  have  yielded  an  additional 
$125,000.  There  should  therefore  have  been  a  very 
large  sum  available  for  investigating  questions  which 
previous  committees  of  revision,  from  want  of  funds, 
had  been  obliged  to  neglect. 

In  the  element  of  time,  this  revision  has  been 
equally  fortunate.  After  the  publication  of  the 
Eighth  Revision,  its  committee  had  nearly  five  years 
before  the  meeting  of  the  next  convention,  and  since 
the  latter  event,  the  new  committee  has  had  more 
than  six  years.  This  period  of  eleven  years  has  af- 
forded ample  tim£  for  reaching  at  least  tentative  con- 
clusions, based  on  original  research,  regarding  prac- 
tically all  disputed  or  doubtful  questions. 

Great  emphasis  was  given  to  the  importance  of 
this  work  by  the  decision  of  Secretary  Wilson,  of  the 
United  States  Department  of  Agriculture,  that  none 
of  the  money  appropriated  for  the  drug  work  of  that 
department  could  be  expended  for  Pharmacopoeia  in- 
vestigation, and  that  none  of  the  official  time  of  em- 
ployees could  be  used  in  such  work,  notwithstanding 
that  his  execution  of  the  law  was  based  upon  the 
standards  of  that  work.  This  constituted  a  most  pe- 
culiar situation.  The  richest  country  in  the  world 
was  casting  the  financial  responsibility  for  the  basic 
support  of  its  administrative  work  upon  a  small  body 
of  private  citizens.  It  was  very  fortunate  that  this 
group  of  men  possessed  the  means,  facilities  and  abil- 
ity for  meeting  this  responsibility. 

The  instructions  and  authorizations  of  the  conven- 
tion of  1910  to  its  Revision  Committee  were  pecu- 
liarly favorable  to  its  success,  a  number  of  restric- 


tions that  had  hampered  previous  committees  being 
removed. 

The  composition  and  organization  of  the  commit- 
tee itself  was  most  favorable,  especially  for  the  plans 
and  administration  of  the  chairman.  Fifty-one 
members,  representing  able  investigators  in  all  lines 
of  work,  composed  the  committee.  The  latter  was 
particularly  fortunate  in  the  membership  of  its  sub- 
committee on  therapeutics,  which  represented  every 
branch  of  pharmacology  directly  connected  with 
practical  therapeutics. 

The  Committee  of  Revision  was  organized  into 
fifteen  sub-committees,  each  having  its  own  chair- 
man, these  chairmen  comprising  the  executive  com- 
mittee of  the  Revision  Committee.  The  Revision 
Committee  was  under  instructions  to  elect  these 
chairmen,  but  a  method  of  appointment  was  substi- 
tuted, there  being  some  months  later  a  pro-forma 
ratification  of  such  appointments.  To  each  sub-com- 
mittee was  referred  the  working  out  of  its  special 
problems,  but  a  circular  issued  by  the  chairman  early 
in  the  work  informed  the  members  of  sub-commit- 
tees that  their  services  were  only  advisory  and  that 
the  chairman  of  a  sub-committee  possessed  the  au- 
thority to  decide  a  question  in  opposition  to  the  vote 
of  his  sub-committee  should  he  see  fit  to  do  so. 

The  most  important  feature  of  the  new  work,  that 
which  has  dominated  all  others  and  has  involved  the 
greatest  difficulty  of  the  revisers  and  caused  most  of 
the  delay  in  its  completion,  is  its  adaptation  to  meet- 
ing the  requirements  of  drug  statutes,  which  no\y, 
with  few  exceptions,  name  its  standards  as  their 
basis.  Since  all  of  the  committee's  work  was  done 
with  this  requirement  in  mind,  it  is  well  to  review 
briefly  the  conditions  that  were  created  by  it. 

The  federal  food  and  drugs  act,  naming  the  stand- 
ards of  the  Pharmacopoeia  as  its  own,  became  effec- 
tive after  the  publication  of  the  Eighth  Revision,  and 
it  was  at  once  found  that  those  standards  were  un- 
workable in  various  ways.  Importers,  brokers,  deal- 
ers and  manufacturers,  who  had  previously  been  very 
chary  about  contributing  their  assistance  to  Phar- 
macopoeia revision,  now  found  themselves  forced  to 
explain  their  necessities.  It  was  found  that  some  of 
the  standards  were  impracticable  or  undesirable,  while 
others  were  wholly  inadequate.  A  great  number  of 
them  were  so  indefinite,  often  because  of  the  lan- 
guage employed,  that  they  could  not  be  enforced 
without  judicial  interpretation.  The  Bureau  of 
Chemistry,  which  was  charged  with  the  enforcement 
of  the  statute,  was  compelled  to  resort  very  largely 
to  the  use  of  "regulations."  So  far  was  it  neces- 
sary for  it  to  go  in  this  direction  in  some  cases  that 
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questions  were  raised  as  to  whether  it  was  not  actu- 
ally engaging  in  legislation;  yet  the  writer  is  in  a 
position  to  assert  from  i>ersonal  knowledge  that  in 
no  instance  was  any  such  act  performed  that  was  not 
-an  administrative  necessity.  In  some  cases  the  lan- 
guage of  definition  or  description  was  so  ambiguous 
that  it  was  capable  of  opposite  interpretations  and 
considerable  litigation  resulted  from  this  cause,  of- 
fenders insisting  upon  the  interpretation  that  favored 
their  case.  This  situation  was  intensified  by  the  fact 
that  the  administration,  for  some  years,  was  actu- 
ally hostile  to  the  act.  The  officials  of  the  Bureau  of 
Chemistry  who  interested  themselves  the  most  zeal- 
ously in  securing  the  best  results  from  the  law's  en- 
forcement, found  themselves  in  peril  of  the  disfavor 
of  those  higher  up,  and  at  length  were  marked — un- 
successfully as  it  turned  out — for  destruction,  for 
this  very  reason.  There  was,  moreover,  a  strong 
leaning  on  the  part  of  some  of  the  federal  judges 
against  the  enforcement  of  the  law,  and  these  ap- 
peared to  take  everj'  advantage  accorded  by  the  im- 
perfections of  the  Pharmacopoeia  to  favor  offences 
against  the  spirit  of  the  statute. 

In  view  of  the  experience  gained  under  these  con- 
ditions, members  of  the  Committee  of  Revision  who 

re  associated  in  the  bureau's  work,  early  brought 
Kj  the  attention  of  their  associates  certain  require- 
ments of  revision  that  would  tend  to  eliminate  these 
radical  difficulties. 

The  objects  of  these  modifications  of  the  text  were 
not  only  to  inform  those  affected  of  the  exact  course 
that  they  must  pursue,  but  to  eliminate  legal  techni- 
caHties  in  defense,  and  even  to  place  a  limit  upon  the 
ability  of  an  unjust  judge  to  frustrate  the  law's 
beneficent  intent. 

In  all  the  work  of  the  committee  that  is  discussed 
below,  this  feature  was  paramount,  and  the  success 
of  the  committee's  work  must  be  gauged  largely  by 
the  e.xtent  to  which  it  has  fulfilled  this  requirement. 
Of  this  more  will  be  said  farther  on. 

The  Scope  of  the  Pharmacopoeia. 

The  scope  of  the  Pharmacopoeia  has  been  a  subject 
of  strong,  and  in  some  ways  of  bitter  controversy 
since  a  period  antedating  by  several  years  the  hold- 
ing of  the  last  convention. 

Generally  speaking,  this  controversy  has  been  be- 
tween the  medical  and  pharmaceutical  representa- 
tives, and  was  based  upon  different  views  as  to  the 
office  and  function  of  the  book,  or,  as  perhaps  more 
acairately  stated,  on  conflicting  interests  in  its  use. 
The  medical  memi)ers,  having  medical  teaching  in 
mind,  in  which  they  were  required  to  use  the  Hiar- 
macoixeia  to  some  extent  as  a  text-book,  wished  to  be 
relieved  from  such  application  as  to  a  large  number 
of  articles  which  they,  with  more  or  less  justification, 
regarded  as  undesirable  therapeutical  agents,  not- 
withstanding that  many  such  articles  had  an  exten- 
sive mcilical  employment.  Some  of  them  apparently 
also  desired  to  create  a  favorable  impression  abroad 
as  to  the  character  of  the  drugs  in  use  in  this  coun- 
tr>-  and  believed  that  this  could  be  accomplished,  and 
American  medical  practice  could  secure  a  favorable, 
even  if  spurious,  reputation,  by  the  omission  of  such 
inferior  articles  from  the  text  of  the  I*harmacopoeia. 

With  the  pharmacists,  the  case  was  very  different. 
With  them  it  was  not  at  all  a  matter  of  preference, 
but  of  necessity.    The  dnig  statute  required  that  ar- 


ticles which  they  supplied  should  be  genuine,  and  of 
good  quality,  and  the  possession  of  authoritative 
standards  for  such  genuineness  and  quality  was  with 
them  a  sine  qua  non. 

The  medical  men  argued  that  since  the  Pharmaco- 
poeia was  the  standard,  the  pharmacists  would  not 
be  held  for  the  quality  of  articles  not  included  in  it. 
The  pharmacists  replied  that  they  could  not  escape 
responsibility  by  such  a  subterfuge,  and  that  if  they 
could,  the  public  interests  would  suffer  the  more  for 
that  very  reason.  The  medical  men  said  that  arti- 
cles omitted  from  the  Pharmacopoeia  could  go  into 
the  National  Formulary,  the  standards  of  which  were 
also  legalized.  The  pharmacists  replied  that  they 
possessed  no  authority  over  the  contents  of  the  For- 
mulary, which  was  prepared  by  a  private  organiza- 
tion and  that  they  could  not  insure  the  presence  of 
articles  therein,  a  claim  that  has  been  made  good  by 
the  omission  from  that  book,  now  published,  of  many 
largely  used  and  important  articles.  They  also  ex- 
pressed doubts  as  to  the  legality  of  the  National 
Formulary  as  a  standard. 

The  medical  men  finally  made  it  clear  that  they 
cared  little  for  either  the  rights  or  the  necessities  of 
the  pharmacist,  and  it  appeared  to  make  little  differ- 
ence to  them  that  the  interests  of  the  public  were  at 
one  with  those  of  the  pharmacist  in  this  matter. 
They  went  to  the  convention  with  loud  boasts  that 
they  would  "capture"  the  Pharmacopoeia  from  the 
pharmacists  and  handle  it  wholly  in  their  own  inter- 
ests. 

The  contest  upon  the  convention  floor  was  sharp, 
but  the  schemes  of  the  extremists  on  the  medical 
side  were  completely  frustrated.  They  then  sought 
to  secure  control  through  the  membership  of  the  Re- 
vision Committee  and  introduced  political  methods 
which  up  to  that  time  had  been  unknown  in  our  Phar- 
macopoeia conventions.  The  result  was  that  they 
were  more  badly  defeated  there  than  on  the  floor  of 
the  convention,  a  committee  being  elected  that  could 
be  relied  upon  fairly  to  represent  all  interests.  But 
owing  to  certain  ingenious  manipulations,  the  com- 
mittee, as  a  whole,  has  had  relatively  little  to  do 
with  the  formulation  of  this  edition,  so  that  the  list 
of  articles  that  it  contains  is  a  very  different  one 
from  that  which  they  voted  early  in  the  work  of  re- 
vision. The  number  of  articles  added  in  the  text  is 
67;  of  those  dismissed,  243,  a  net  reduction  of  176. 
Although  many  of  those  dismissed  have  been  in- 
cluded in  the  National  Formulary,  there  are  a  num- 
ber which  have  not  been,  the  same  being  true  of  a 
large  number  of  much  used  articles  which  were  not 
in  the  previous  edition  of  the  Pharmacopoeia.  It 
would  doubtless  be  a  very  desirable  accomplishment 
to  induce  those  who  prescribe  and  use  the  most  of 
such  articles  to  discard  them,  but  the  fact  is  that  they 
are  in  use  and  will  continue  to  be  so,  that  those  em- 
ploying them  have  precisely  the  same  right  as  those 
who  employ  the  better  ones,  and  that  much  incon- 
venience and  not  a  little  danger  is  involved  in  leav- 
ing them  without  any  official  standardization.  As  to 
those  in  the  National  Formulary,  it  is  very  difficult 
to  see  how  a  book  prepared  by  a  single  organization, 
and  that  a  private  one,  representing  only  pharmacy, 
and  publishing  the  book  as  a  money  nviker,  liberal 
profits  from  which  are  necessary  to  save  the  associa- 
tion from  insolvency,  can  properly  be  made  the  basis 
of  an  important   federal  statute.     It  remains  to  be 
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seen  how  the  legality  of  the  I'onuulary  will  stand  the 
test  of  a  suit  at  the  hands  of  some  wealthy  and  well- 
equipped  manufacturing  or  importing  concern. 

It  is  an  indisputable  fact  that  a  drug  statute  such 
as  that  under  whicli  the  federal  government  is  now 
working,  cannot  be  efficiently  administered  without  a 
book  of  standards  that  includes  all  articles  in  common 
use ;  and  this  applies  not  only  to  the  restricted  materia 
medica  of  the  better  physicians,  nor  even  to  that  of 
the  regular  school,  but  equally  to  that  of  the  eclec- 
tics and  homeopaths,  obnoxious  as  some  of  their 
teachings  are  to  men  of  science.  The  writer  can  see 
no  escape  from  the  provision  of  a  government  work 
that  shall  include  all  such  medicaments,  and  whether 
Congress  is  likely  in  such  case  to  limit  itself  to  ex- 
tra-official articles,  or  will  prefer  to  have  its  own 
complete  book  of  standards,  is  an  interesting  ques- 
tion for  the  future  to  decide. 

In  some  cases,  deletions  have  been  made  for  the 
sole  purpose  of  dodging  difficult  questions,  the  very 
ones  for  which  pharmacopoeias  are  chiefly  needed. 

The  deletion  of  whisky  and  brandy  furnishes  a 
case  in  point.  Unquestionably,  it  would  be  better  if 
some  form — and  usually  an  unpleasant  one — of  al- 
cohol could  be  substituted  in  most  of  the  cases  in 
which  these  two  medicines  are  used,  but  this  cannot 
be  done.  They  will  doubtless  find  a  large  medicinal 
use  during  the  next  decade,  as  they  have  done  in  the 
past,  but  now  there  will  be  no  protection  through  of- 
ficial standards.  As  well  might  almost  any  other 
two  articles  have  been  deleted.  The  explanation  in 
this  case  is  that  a  decision  could  not  be  reached.  It 
is  a  very  weak  excuse.  The  question  was  not  taken 
up  early  enough.  Had  it  been,  there  surely  need 
have  been  no  such  fiasco  through  a  failure  to  agree 
upon  the  best  grade  of  these  articles  for  medicinal 
use. 

Another  instance  of  similar  weakness  occurred 
in  the  case  of  viburnum  opulus.  It  having  been  dis- 
covered that  commercial  supplies  representing  this 
drug  consisted  of  maple  bark,  the  astounding  propo- 
sition was  made  that  the  title  "Viburnum  opulus" 
should  be  defined  as  maple  bark  on  the  ground  that 
genuine  supplies  were  not  obtainable.  Rather  than 
thresh  out  such  a  question,  the  article  was  deleted. 
In  the  meantime,  abundant  supplies  of  genuine  Vi- 
burnum opulus  are  at  hand. 

Several  similar  cases  of  weak  retreat  before  diffi- 
culties which  should  have  been  settled  for  the  very 
reason  that  they  were  difficulties,  have  occurred  dur- 
ing this  revision. 

The  Definitions. 

Probably  the  most  important  changes  that  have 
been  made  in  the  text  of  the  Pharmacopoeia  are  those 
pertaining  to  the  definitions  of  crude  drugs,  inter- 
preted in  the  light  of  the  prefatorial  statement  that 
they  apply  generally  to  the  powdered  drugs  also. 

Botanical  names  have  undergone  some  changes, 
which  have  not  always  been  made  in  the  interest  of 
accuracy,  but  they  are,  in  the  main,  the  same  as  those 
of  the  previous  edition, 

1  he  principal  change  is  in  the  specification  of  lim- 
its "of  impurities,  as  in  the  following  cases:  Grana- 
tum  is  the  bark  "without  the  presence  or  admixture 
of  more  ihan  2  per  cent,  of  wood  or  other  foreign 
matter";  grindelia  is  "without  the  presence  or  ad- 
mixture of  more  than  10  per  cent,  of  stems  or  other 


foreign  matter."  The  absence  oi  =uch  ji^ecifican 
from  the  preceding  edition  led  to  some  of  the  gi' 
est  difficulties  in  the  enforcement  of  the  law.  .\s 
now  provided,  they  may  well  be  regarded,  in  their 
nature,  as  an  extension  of  the  purity  rubric.  Of  a 
similar  nature  are  the  specifications  of  amount — nnd 
sometimes  of  the  nature — of  ash  residue. 

It  is  very  unfortunate  that  in  a  great  uiaux 
stances  the  language  employed  defeats  the  very 
ject  with  which  these  specifications  were  introdu' 
Thus,  in  the  cases  above  given,  as  well  as  of  I). 
donna  root  and  leaves,  anise,  ipecac,  senna,  sent 
and  many  other  important  drugs,  occurs  the  form 
"without  the  presence  or  admixture  of  more  than 
."     At  first  thought,  the  words,  "or  admix- 
ture," would  appear  to  have  no  meaning  or  force, 
since  the  admixture  without  the  presence  of  the 
jectionable  parts  is  not  possible,  but  on  more  car. 
examination  we  find  here  a  most  mischievous  pro-  1 
vision.    It  has  been  the  custom  of  the  federal  author-  j 
ities  to  permit  the  reconditioning  of  a  shipment  con- ! 
taining  an  excess  of  stems  or  other  foreign  matter,  ; 
by  removing  the  same.     When  the  writer  first  pro-  ■ 
posed  this  procedure  at  the  New  York  Appraisers' 
Stores,  it  was  ridiculed,  on  the  ground  that  it  would 
be  regarded  as  beneath  the  dignity  of  the  United 
States  Government  to  participate  in  drug-garbling 
operations,   and   it   was   predicted   by   some  of  the 
Treasury  Department  employees  there  that  if  such  a 
proposition  were  officially  submitted,  it  would  meet 
with  a  veto,  and  probably  in  an  unpleasant   form. 
Such  was  not  the  case.     The  suggestion  was  wel' 
comed  as  a  means  of  saving  valuable  shipments  and 
of  establishing  better  relations  between  the  import- 
ers and  the  administrators  of  the  law.    This  custom 
has  been  followed  ever  since  with  the  result  of  pre- 
venting losses  of  great  aggregate  extent.      It  has 
been  especially  serviceable  during  the  extraordinar}- 
conditions  of  the  past  two  years.     At  times  it  has 
actually  saved  the  market  from  the  total  absence  of 
some   important  drug,  notably  of  belladonna  root. 
The  form  of  definition  quoted  above,  if  it  has  any 
effect  whatever,  will   forbid  this  method  of  relief, 
since  the   fact  of  an  admixture,  even  though  it  be 
no  longer  present,  must  exclude  the  drug  from  im- 
portation.    If  the  phrase  has  no  meaning,  its  intro- 
duction is  unfortunate.     At  the  worst,  the  govern- 
ment is  under  no  positive  obligation  to  apply  the  pro- 
hibition, so  that  no  harm  is  likely  to  result.    The  re- 
visers of  the  National  Formulary  refused  to  follow 
the  Pharmacopoeia  in  the  adoption  of  this  formula. 

Another  unfortunate  formula  that  appears  in  a 
great  number  of  cases  is  that  of  "or  other  foreign 
matter,"  instead  of  "and  other  foreign  matter."  •  As 
it  stands  now,  it  is  altogether  likely  that  some  im- 
porter, having  in  his  drug  the  full  percentage  of  for- 
eign matter  of  one  kind,  and  also  that  of  some  other 
kind,  will  claim  that  this  use  of  the  word  "or"  grants 
him  immunity  in  both  cases,  whereas,  if  the  word 
"and"  were  employed,  the  limit  would  be  made  up 
by  adding  the  amounts  of  both  articles. 

The  provisions  for  a  number  of  definitions  of  veg- 
etable drugs  call  for  special  consideration.  That  of 
ipecac  received  attention  in  a  recent  number  of  the 
CiRCUL.\R.*     The  presence  of  stems  detached  from 

'"The  Definition  of  Ipecac,  as  Prepared  for  the  New 
Fharmacopceia,"  by  Dr.  H.  H.  Rusby,  In  the  Cibcular  for 
April,  page  202. — Editor  The  Drcogists  Cirout>ar. 
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J  roots  cannot  possibly   serve  any  good  purpose 

and  is  certain  to  encourage  adulteration  up  to  the 

limit,  and  adulteration  not  necessarily  restricted  to 

stems  of  the  same  plant,  which  is  the  most  un- 

:  tunate  feature  of  tlie  case. 

The  definition  of  manna,  taken  in  connection  with 
description,    now    permits    the    importation    of 

rts,"  provided  they  be  of  good  quality,  a  very  de- 
sirable change. 

Resin  of  scammony  must  be  obtained  from  scam- 

ny  root,  which  is  also  made  official.  This  is  very 
....;ch  better  than  the  treatment  of  this  article  by  the 
British  Pharmacopoeia,  which  permits  it  to  be  made 
from  the  so-called  "Mexican  scammony."  It  would, 
however,  have  been  a  very  wise  action  on  the  part  of 
the  committee  to  have  introduced  the  resin  of  the 
last-named  article  under  a  separate  title. 

The  definition  of  pix  liquida  or  tar,  as  "a  product 
,  ^ciained  by  the  destructive  distillation  of  the  wood," 
etc.,  presents  a  wretched  appearance  as  constrasted 
with  that  of  a  former  edition,  which  defined  it  as 
"an  empyreumatic  oleo-resin,"  etc.  So  far  as  the 
definition  of  the  present  work,  and  that  of  1900,  are 
concerned,  it  applies  equally  well  to  the  charcoal  that 
ilts  from  the  distillation. 

^trophanthus  is  so  defined  as  to  permit  the  use  of 

icr  S.  Kotnbe  or  5".  hispidus,  a  procedure  which 
IS,  to  say  the  least,  rash  in  view  of  our  present 
knowledge.  Fortunately,  it  may  be,  there  is  a  bio- 
logical standard  for  this  article. 

Those  in  the  best  position  for  knowing  the  facts, 
now  declare  that  Linnaeus  was  quite  right  in  his  de- 
scription of  the  tree  yielding  our  official  wild  cherry 
bark  under  the  name  Primus  Virginiana,  and  that  the 
supposition,  so  long  prevalent,  that  he  erroneously 
described  P.  serotina^  is  a  mistake.  If  this  is  true, 
then  the  former  name  and  not  the  latter  must  here- 
after be  given  as  the  source  of  this  drug. 

The  definition  of  hyoscyamus  is  a  great  improve- 
ment over  that  of  the  preceding  edition,  which  re- 
quired that  the  leaves  be  collected  from  biennial 
plants  in  the  second  year  of  their  growth.  The  pres- 
ent definition  says,  "the  dried  leaves  and  flowering 
or  fruiting  tops,  yielding  not  less  than  0.065  per 
cent,  of  the  alkaloids  of  hyoscyamus."  The  results 
of  a  great  many  assays  made  since  the  preceding  re- 
vision have  proved  that  there  is  no  such  difference 
in  the  composition,  respectively,  of  the  several  forms 
of  this  drug,  as  heretofore  has  been  assumed  in  the 
formulation  of  the  official  definition.  During  the 
last  few  years,  large  quantities  of  "seedling"  hen- 
bane have  been  imported,  consisting  of  little  plants, 

ly  a  few  inches  high,  producing  during  the  same 

ir  in  which  they  had  germinated,  but  few  flowers 
fruits,  often  but  a  single  blossom.  Samples  of 
iliese  have  been  found  to  run  as  high,  if  not  actu- 
ally higher,  on  the  average,  than  those  correspond- 
ing with  the  official  definition.  On  the  other  hand, 
wc  have  received  from  Belgium,  prior  to  the  pres- 
ent war,  large  quantities  of  large  radical  leaves,  of 
"vltivated    origin,    evidently    taken    from    the    fall 

>wth  of  the  first  year.    In  view  of  its  cleanliness, 

alojdal  constituent,    perfect  curing    and    packing 

.  i  other  considerations,  this  is  probably  the  best 
form  of  henbane  that  is  produced.  It  seems  quite 
clear,  therefore,  that  the  present  modification  in  the 
official  reqtiirement  is  practical  and  wise. 


The  present  definition  of  hydrastine  provides  for 
the  use  of  either  the  natural  or  synthetic  alkaloid. 

Capsicum  is  now  defined  as  C.  frutescens  L.,  un- 
der which  name  are  included  a  great  number  of 
forms,  many  of  them  entirely  unserviceable  for  the 
medicinal  uses  to  which  capsicum  is  applied.  Un- 
der the  former  name,  its  scope  definitely  fixed  by 
adding  the  name  of  its  author,  only  the  medicinal 
capsicum  was  included.  This  calls  attention  to  an- 
other very  serious  defect,  through  the  omission  from 
the  book  of  a  statement  that  the  Committee  of  Re- 
vision voted  should  be  made,  to  the  effect  that  defi- 
nitions are  to  be  considered  as  qualified  by  the  de- 
scription. To  some  members  of  the  committee  this 
may  appear  unnecessary,  since  it  is  their  clear  un- 
derstanding that  such  is  the  case.  Those,  however, 
who  have  had  experience  with  legal  cases  involving 
the  meaning  of  official  definitions,  know  that  an  able 
attorney  can  often  lead  a  jury  to  take  an  entirely 
different  view.  In  this  very  case,  if  an  expert  wit- 
ness presented  the  various  forms  of  capsicum  that 
are  included  under  Linne's  name  C.  frutescens,  he 
would  stand  a  very  fair  chance  of  having  a  worth- 
less article  accepted.  There  are  many  other  cases  of 
a  similar  character  in  this  edition  of  the  Pharmaco- 
poeia. Had  the  committee's  resolution  referred  to 
above  been  properly  printed,  there  would  have  been 
no  possibility  of  the  occurrence  of  such  misunder- 
standings. 

The  fanciful  name  "cascara  sagrada"  has  been 
substituted  as  the  Latin  title  for  rhamnus  purshiana, 
which  latter  is  as  pure  Latin  as  the  former  is  Span- 
ish! 

Stramonium  is  made  to  include  Datura  Tatula,  on 
the  ground  that  the  latter  contains  an  equal  amount 
of  alkaloid,  the  question  of  the  identity  and  proper- 
ties of  such  alkaloid  being  disregarded. 

The  important  drug  heroin  is  admitted,  although 
this  proprietary  name  could  not  be  employed,  that 
of  "diacetyl  morphine"  being  used. 

The  use  of  the  term  "mil"  has  been  very  freely 
discussed  in  the  pharmaceutical  and  medical  journals 
and  the  subject  requires  nothing  more  than  mention 
at  this  point. 

A  very  important  addition  to  the  text,  now  made 
for  the  first  time  in  the  history  of  our  Pharmacopceia, 
is  the  introduction  of  official  abbreviations  of  the 
titles.  It  is  to  be  particularly  noted  that  when  these 
abbreviations  are  used,  they  will  possess  the  full  legal 
force  of  the  titles  themselves.  It  is  rather  remark- 
able that  so  important  an  action  was  not  taken  long 
before,  and  its  adoption  at  the  present  time  is  un- 
doubtedly one  of  the  indirect  results  of  the  food  and 
drugs  statute. 

It  was  also  a  very  wise  action  to  extend  the  lists  of 
synonyms,  as  has  been  done  by  this  committee,  and  to 
print  them  in  direct  connection  with  their  respective 
titles.  The  procedure  might  profitably  have  been  ex- 
tended still  farther. 

It  was  a  very  wise  action  on  the  part  of  the  com- 
mittee to  restore  the  lists  of  official  preparations  of 
drugs,  which  were  printed  at  the  close  of  the  de- 
scriptions of  the  latter  in  former  editions  of  the 
Pharmacopoeia.  It  is  a  most  convenient  thing  for  a 
practitioner  to  be  able  to  determine  what  preparations 
have  the  sanction  of  the  Pharmacopoeia,  as  a  result 
of  the  careful  investigations  on  which  such  sanction 
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has  always  been  made  to  depend.  In  this  way  he 
may  be  prevented  from  resorting  to  the  use  of  some 
unofficial  preparation  that  the  coniinittee  may  have 
weighed  in  the  balance  and  found  wanting.  These 
lists  will  also  be  of  great  assistance  to  teachers  in 
indicating  dosage,  incompatibilities  and  other  fea- 
tures to  which  they  wish  to  direct  the  attention  of 
their  students. 

The  doses  of  the  Pharmacopoeia  remain  the  aver- 
age doses  as  heretofore,  the  committee  having  very 
wisely  refused  to  assume  responsibility  for  stating 
what  is  a  maximum  dose  and  having  taken  great 
pains  to  indicate  in  the  preface  that  they  disclaimed 
such  responsibility. 

Chemical  Standardization. 

The  progress  that  has  been  made  in  the  develop- 
ment of  chemical  standardization  in  the  last  quarter 
of  a  century  is  quite  remarkable,  whether  we  view  it 
in  the  light  of  the  actual  results  or  of  the  confidence 
that  has  been  accorded  its  method  by  physicians  and 
pharmacists.  Its  highest  manifestation  is  to  be  found 
in  the  assay  standards  of  the  Ninth  Revision.  There 
are  many  persons  still  connected  with  Pharmacopoeia 
work  who  were  present  at  the  convention  of  1890 
and  who  remember  what  a  storm  centered  around 
the  proposition  to  introduce  such  standards. 

It  is  well  at  the  close  of  such  periods  as  the  one 
now  ended,  constituting  as  they  do  our  great  mile- 
stones of  progress,  to  record  historical  facts  connect- 
ed with  such  progress,  in  order  that,  by  their  discus- 
sion, they  may  become  established  and  form  the  basis 
of  judgment  for  posterity.  Those  who  make  use  of 
the  Pharmacopoeia  should  thus  remember  that  George 
S.  Davis,  the  creative  genius  of  a  manufacturing 
house  which  still,  in  part,  bears  his  name,  and  Dr.  A.  B. 
Lyons,  upon  whose  advice  the  method  was  employed 
by  that  house  and  urged  upon  the  United  States  Phar- 
macopoeial  Convention,  are  the  two  men  to  whom  the 
country  is  chiefly  indebted  for  this  improvement.  So 
well  recognized  was  this  fact  at  the  1890  convention 
that  it  led  to  the  charge  of  commercialism  as  the  men 
tive  of  the  recommendation.  Many  of  the  delegates 
came  to  the  convention  with  a  ferocious  determina- 
tion to  brand  as  venal  every  one  who  should  advocate 
the  change.  Some  of  the  influential  leaders,  who 
should  have  been  relied  upon  as  standard  bearers, 
were  sail-trimmers,  waiting  to  discover  which  wind 
would  best  fill  their  sails.  The  debate  on  this  ques- 
tion was  fierce  and  overshadowed  all  other  proceed- 
ings. Dr.  H.  C.  Wood,  who  presided,  was  firm  as  a 
rock  in  maint.Tining  fair  play  and  parliamentary  pro- 
cedure, to  which  fact  was  chiefly  due  the  result  of  a 
majority  of  one  in  the  vote  to  authorize  chemical 
standardization.  Personal  enmities  were  engendered 
which  lasted  many  years,  but  a  policy  was  established 
which  has  progressed  steadily,  until  now  it  is  the  de- 
termining element  in  fixing  the  quality  of  a  majority 
of  the  more  important  official  articles,  and  is  located 
to  as  that  which  will  determine  all  others  as  soon  as 
our  knowledge  of  their  composition  shall  permit. 

The  purity  rubric  is  but  one  manifestation  of  this 
class  of  standards,  although  the  controversy  above 
described  applied  more  especially  to  the  assay  stand- 
ards of  vegetable  drugs.  The  rubric  has  been  ex- 
tended and  considerably  improved.  In  a  number  of 
cases,  a  maximum  as  well  as  a  minimum  limit  has 
been  imposed,  as,  for  example,  in  the  case  of  copper 


sulphate,  which  "contains  not  less  than  62.97  per  cent, 
nor  more  than  66.79  P^""  cent,  of  anhydrous  copper 
sulphate."  Similar  maximum  and  minimum  limits 
were  not  altogether  wanting  from  the  preceding  edi-  - 
tion,  the  percentages  of  morphine  in  the  opium  prep- 
arations being  such  a  case. 

It  is  also  worthy  of  note  that  in  specifying  the  re- 
quired percentage  of  alkaloid  in  a  vegetable  drug,  it 
is  now  required  that  this  shall  be  the  alkaloid  of  that 
particular  drug  or  of  one  or  more  alkaloids  speci- 
fically named,  as,  for  example,  aconite  must  contain 
"not  less  than  0.5  per  cent,  of  the  ether-soluble  alka- 
loids of  aconite" ;  cinchona  must  yield  "not  less  than 
5  per  cent,  of  the  alkaloids  of  cinchona."  In  the  lat- 
ter case,  the  requirement  of  4  per  cent,  of  ether-solu- 
ble alkaloid,  as  specified  in  the  former  edition,  still 
holds  by  the  quoted  reference  to  "the  alkaloids  of 
cinchona,"  although  the  language  is  far  less  definite 
and  the  change  is  wholly  objectionable.  Similarly, 
jalap  is  now  required  to  yield  "not  less  than  7  per 
cent,  of  the  total  resins  of  jalap." 

The  alcohol-soluble  content  of  asafetida  has  been 
raised  from  50  to  60  per  cent.,  a  change  that  is  fairly 
in  line  with  our  improved  importations  of  this  drug. 
It  is  unfortunate  that  advantage  has  not  been  taken  of 
the  methods  worked  out  in  the  New  York  laboratory 
of  the  Department  of  Agriculture  for  the  identifica- 
tion of  this  resin  as  being  that  of  genuine  asafetida. 
At  the  time  that  these  methods  were  proposed,  their 
accuracy  was  challenged  by  certain  British  authori- 
ties, but  their  objections  have  been  completely  dis- 
credited since. 

Guarana  is  now  required  to  yield  5  per  cent,  in- 
stead of  4  per  cent.,  as  formerly,  of  alkaloid. 

Malt  is  required  to  be  capable  of  converting  five 
times  its  weight  of  starch  into  sugars. 

Nux  vomica,  instead  of  being  required  to  yield  1.25 
per  cent,  of  strychnine,  must  yield  2.5  per  cent,  of 
the  total  allcaloids  of  nux  vomica. 

Powdered  opium,  instead  of  yielding  from  12  to 
12.5  per  cent,  of  crystallized  morphine,  must  yield 
from  10  to  10.5  per  cent,  of  anhydrous  morphine. 

The  required  alkaloidal  yield  of  pilocarpus  has 
been  raised  from  0.5  to  0.6  per  cent. 

Podophyllum  must  now  yield  not  less  than  3  per 
cent,  of  resin. 

Ipecac  must  contain  not  less  than  1.75  instead  of 
2  per  cent,  of  alkaloid.  This  change  is  not  included 
in  the  table  of  the  introduction,  comprising  thirteen 
pages,  and  intended  to  include  all  such  changes  in 
the  strength  of  drugs  and  preparations. 

Microscopical  Standardization. 

Microscopical  standardization  has  been  introduced 
in  the  new  work,  partly  in  the  descriptions  of  sec- 
tions of  entire  drugs,  but  more  especially  in  those  of 
powdered  drugs,  as  viewed  with  the  compound  mi- 
croscope. 

At  the  convention  of  1900,  Professor  Albert 
Schneider  proposed  that  the  subject  of  powdered 
drugs  should  be  treated  in  the  text  of  the  forthcom- 
ing edition.  The  proposition  met  with  a  veto  in  a 
form  that  was  little  short  of  derisive,  although  it  did 
not  meet  with  such  violent  antagonism  as  chemi- 
cal standardization  had  done  at  the  preceding  con- 
vention. So  little  practical  familiarity  with  the  ap- 
plication of  the  microscope  to  drug  analysis  was  rep- 
resented   at    that   convention   that    Dr.    Schneider's 
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proposition  could  not  secure  an  intelligent  hearing. 
At  the  afternoon  session  of  the  same  day,  through 
the  exercise  of  a  little  tact,  the  Committee  of  Re- 
vision secured  permission  to  introduce  brief  diag- 
nostic notes  on  the  drug  jx)wders,  in  appropriate 
cases.  The  educational  effects  of  the  committee's 
work  in  this  direction,  during  the  ensuing  years, 
should  not  be  underestimated.  It  may  be  said  to 
have  converted  the  Pharmacopoeia  workers  to  a  real- 
ization of  the  importance  of  this  method  of  examina- 
tion, so  that  there  has  been  no  voicing  of  disapproval 
of  a  free  extension  of  the  method  in  the  revision 
just  completed. 

As  to  the  wisdom  of  such  extensive  descriptions  as 
appear,  there  is  certain  to  be  a  wide  difference  of 
opinion.  That  such  descriptions  cannot  serv'e  any 
practical  purpose  at  the  present  time,  except  in  a  few 
cases,  is  obvious,  but  it  must  be  remembered  that 
new  adulterants  and  impurities  are  continually  mak- 
ing their  appearance.  A  large  number  have  done  so 
during  the  past  two  years.  No  one  can  tell  in  ad- 
vance which  feature  of  a  full  description  will  prove 
to  be  the  necessary  diagnostic  one  in  relation  to  an 
impurity  that  is  at  the  time  unknown,  so  that  there  is 
much  to  be  said  in  favor  of  these  full  descriptions. 

The  amount  of  work  represented  in  this  portion  of 
the  Pharmacopoeia  is  beyond  the  comprehension  of 
those  unfamiliar  with  its  conditions.  Although  Pro- 
fessor Kraemer,  the  chairman  of  the  sub-committee 
on  botany  and  pharmacognosy,  has  received  gener- 
ous assistance  from  several  persons,  both  within  and 
outside  of  his  sub-committee,  the  labor  has  been 
mostly  his  own.  It  is  to  be  hoped  that  the  finances 
of  the  board  will  admit  of  some  more  substantial  rec- 
ognition than  the  mere  credit  that  will  be  freely  ac- 
corded him. 

Biological  Standardization. 

At  the  convention  of  1910,  the  status  of  biological 
standardization  was  about  the  same  as  that  of  micro- 
scopical standardization  in  1900  and  chemical  stand- 
ization  in  1890. 

It  may  safely  be  said  that  its  efficiency  and  author- 
ity were  seriously  doubted  by  a  large  majority  of 
the  medical  profession.  Those  who  were  inclined  to 
believe  in  it  were  influenced  more  by  confidence  in 
those  who  recommended  it  than  by  any  other  consid- 
eration, and  this  confidence  was  considerably  weak- 
ened because  of  the  radical  differences  which  existed 
among  those  authorities.  Different  methods  of  test- 
ing, giving  widely  different  results,  were  insisted 
upon,  respectively,  by  those  pharmaco-dynamists 
who  employed  them.  There  was  also  a  very  serious 
doubt  as  to  whether  the  physiological  effect  of  the 
drug  that  was  measured  was  the  one  that  gave  it  its 
therapeutic  value.  Putting  the  matter  concretely,  it 
was  asked,  "Is  the  sample  of  drug  that  has  been 
found  to  possess  the  greatest  power  to  kill  a  cat  the 
one  that  will  prove  most  efficient  in  curing  a  man?" 

On  the  other  hand,  the  convention  had  the  greatest 
confidence  in  the  specialists  who  were  in  charge  of 
these  investigations.  Some  of  the  men,  it  is  true, 
who  have  posed  as  authorities  on  this  subject  are 
mere  dabsters,  with  a  most  superficial  knowledge  of 
human,  not  to  speak  of  comparative  physiology. 
This  rash  presumption  has  been  greatly  fostered  by 
pretended  courses  in  pharmaco-dynamics  or  "phar- 
macology" that  are  maintained  in  some  schools  of 


pharmacy.  Students  who  do  not  know  enough  physi- 
ology to  really  understand  the  most  simple  bodily 
processes  are  encouraged  to  take  short  courses  in 
this  branch  and  then  to  consider  themselves  qualified 
as  "investigators"  in  biological  standardization.  For- 
tunately, there  was  no  such  situation  with  regard  to 
most  of  the  men  who  have  been  engaged  in  this  line 
of  work  in  this  country.  Both  the  convention  ana 
the  revision  committees  realized  that  their  material 
for  such  work  represented  the  highest  ability,  and 
that  if  it  were  possible  to  obtain  reliable  results,  they 
could  accomplish  it.  Their  contribution  to  the  pres- 
ent revision  is  certainly  conservative  and  the  out- 
come will  be  awaited  with  great  interest  and,  by 
many,  with  confidence. 

This  subject  is  specially  treated  in  a  chapter  of 
the  appendix,  where  we  are  told  that  the  method 
has  been  applied  to  "the  members  of  the  digitalis 
group,  cannabis,  and  aconite  and  suprarenal  gland." 
As  a  matter  of  fact,  it  is  also  applied  to  the  liquor 
hypophysis  or  solution  of  the  pituitary  body.  The 
method  for  the  last-named  substance  is  not  likely  to 
be  employed  by  many  pharmacists,  as  we  are  told 
that  "one  mil  of  solution  of  hypophysis,  diluted  20,- 
000  times,  has  the  same  activity  on  the  isolated 
uterus  of  the  virgin  guinea  pig  as  a  i  to  20,000,000 
solution  of  beta-iminazolyl-ethylamine  hydrochlo- 
ride when  tested  as  directed  by  the  United  States 
Hygienic  Laboratory."  This  standard  is  given  as 
one  that  the  preparation  is  required  to  meet.  A  sim- 
ilar requirement  is  made  for  cannabis.  This  demands 
that  the  fluid  extract  of  the  drug,  given  to  dogs  in 
the  dose  of  0.03  mil  per  kilo  of  body  weight  will 
produce  muscular  inco-ordination.  The  same  result 
must  be  obtained  by  the  use  of  0.004  gramme  of  the 
extract  or  0.3  mil  of  the  tincture.  The  method  of 
applying  this  test  is  minutely  described  in  the  appen- 
dix. The  definitions  of  aconite  preparations  require 
that  0.00004  mil  of  its  fluid  extract,  0.000  r  gramme 
of  extract,  and  0.0004  mil  of  the  tincture  per  gramme 
of  body  weight  of  guinea  pig  shall  be  fatal. 

In  the  case  of  cannabis,  the  language  is,  "Cannabis 
made  into  a  fluidextract  in  which  one  hundred  mils 
represents  one  hundred  grammes  of  the  drug,  when 
assayed  biologically,  produces  inco-ordination,"  etc. 

In  the  case  of  aconite  we  are  told  that,  "If  made 
into  a  fluidextract  and  assayed  biologically,  the  mini- 
mum lethal  dose  should  not  be  greater  than,"  etc.  In 
the  preface  we  are  told  that  the  "biological  assay  for 
pituitary  solution  and  cannabis  and  its  preparations 
is  a  requirement,"  the  inference  being  that  in  the 
other  cases  it  is  not.  This  it  is  difficult  to  under- 
stand, since  the  statement,  "If  made  into  a  fluid- 
extract,"  it  must  meet  the  stated  requirement,  with 
anyone  at  liberty  so  to  test  it,  would  appear  to  fix 
the  requirement  quite  as  effectively  as  through  the 
employment  of  the  language  used  for  cannabis. 

The  "digitalis  group"  is  made  to  include  strophan- 
thus  and  squill,  with  digitalis  itself.  Here  the  lethal 
dose  for  the  frog  is  fixed  at  0.006  mil  of  tincture  of 
squill,  or  of  digitalis,  and  at  0.00006  of  that  of  stro- 
phanthus.  It  is  further  explained  that  these  doses 
shall  correspond  to  specified  amounts  of  otiabain,  and 
in  the  appendix  it  is  further  explained  that  in  case 
of  frogs  with  unusual  powers  of  resistance  to  the 
ouabin,  a  correspondingly  larger  amount  of  the  tinc- 
ture must  be  allowed.  Ouabin  itself  is  fully  charac- 
terized   as    to    origin,    constitution    and    nature    in 
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the  chapter  on  reagents  in  the  appendix.  In  the  case 
of  suprarenal  gland,  the  title  of  which  is  now  supra- 
renalum  siccum,  it  is  required  that  if  assayed  bio- 
logically, one  gramme  must  contain  the  equivalent 
of  ten  milligrammes  of  laevo-jmethylamino-ethanol- 
catechol. 

In  the  general  treatment  of  this  subject  in  the  ap- 
pendix, various  methods  of  biological  standardization 
are  described,  in  order  that  increased  opportunity 
may  be  given  for  experimentation  and  improvement. 

Serum  antidiphthericum  is  now  represented  by  its 
purified  and  dried  forms,  ^s  well  as  by  the  ordinary 
one,  and  the  same  is  true  of  S.  antitetanicum.  The 
convention  authorized  the  committee  to  introduce 
serums  "when  stantlardized  by  the  government  or 
one  of  its  departments." 

Other  noteworthy  features  of  the  work  are  the  fol- 
lowing : 

The  atomic  weights  employed  are  those  of  the  In- 
ternational Congress. 

Although  the  standard  temperature  employed  is 
that  of  25°  C.  {7J°  F.),  the  appendix  contains  a 
comparative  table  for  15°  C. 

A  chapter  on  sterilization  has  been  supplied. 

There  is  a  chapter  on  the  use  of  reagents  and  tests 
lor  disease  diagnosis. 

Methods  are  given  for  the  assay  of  mercury  and 
zinc  by  electrolysis. 

Refractive  indices  for  testing  the  purity  of  sub- 
stances are  given. 

International  uniformity  has  been  secured  in  a 
number  of  cases  by  conforming  to  the  standards  of 
the  Brussels  Conference,  and  this  is  indicated  in  the 
text  by  the  use  of  the  symbol  "P.  I." 

Much  space  has  been  saved  by  the  introduction  of 
general  formulas  for  entire  classes  of  preparations, 
where  this  is  practicable. 

A  serious  inconsistency  is  found  in  different  parts 
of  the  book  in  reference  to  alcohol  content,  it  being 
stated  in  one  place  that  absolute  alcohol  is  referred 
to  and  in  another  that  it  is  not. 

The  appendix,  occupying  162  pages,  constitutes 
one  of  the  best  text  books  on  pharmaceutical  sub- 
jects in  existence.  Not  only  does  it  contain  a  num- 
ber of  tables  which  are  indispensable  for  purposes  of 
reference,  but  there  are  explanatory  chapters  on  va- 
rious subjects,  such  as  thermometers,  powders,  per- 
colation, etc.,  which  can  be  studied  with  the  greatest 
advantage. 

Unsolved  Problems. 

A  number-  of  botanical  problems  of  greater  or 
lesser  importance,  involving  disputed  or  doubtful 
points,  which  might  easily  have  been  settled  by  this 
committee,  have  been  wholly  neglected.  It  is  rather 
surprising,  and  not  at  all  creditable  to  the  world's 
Pharmacopoeia  makers,  that  the  source  or  sources  of 
so  important  a  drug  as  asafetida  should  not  have 
been  thoroughly  established  before  now.  .  The  same 
is  true  of  balsam  of  tolu.  Whether  there  is  more  than 
one  botanical  source  of  this  article,  and  what  are  the 
properties  of  a  standard  sample,  are  matters  of  con- 
siderable importance,  which  might  have  been  defi- 
nitely ascertained  during  the  past  eleven  years.  A 
number  of  species  of  Barosma  are  frequently  offered 
which,  so  far  as  their  sensible  properties  indicate, 
might  be  quite  as  useful  as  the  two  now  recognized. 
The  entire  genus  should  have  been  studied  compara- 


tively. The  sources  of  the  ipecac  or  ipecacs  variously 
known  as  Carthagena  and  Panama  could  easily  have 
been  investigated,  as  could  those  of  "Honduras"  sar- 
saparilla,  now  left  without  a  name.  There  is  a  spige- 
lia  very  common  in  the  home  of  tolu  and  Carthagena 
ipecac  that  is  said  to  be  more  active  than  the  species 
of  our  Pharmacopoeia,  and  that  could  probably  be 
supplied  more  cheaply  and  steadily.  This  certainly 
is  a  matter  worthy  of  investigation.  The  botanical 
origins  of  myrrh,  sumbul  and  Saigon  cinnamon  are 
more  or  less  in  doubt,  and  might  well  have  been  in- 
vestigated. 

The  committee  is  authorized  by  the  convention  to 
publish  supplements  when  deemed  desirable. 


Levigated  Silica  Metal  Polish. 

The  automobile  industry  has  created  a  demand  for 
a  higher  grade  of  metal  polish,  and  there  has  been 
great  competition  among  the  manufacturers  of  metal 
polish  to  produce  an  article  to  meet  the  demands  of 
automobile  owners  and  the  higher  class  the  auto,  the 
better  class  polish  is  required,  says  the  Oj7,  Faini  and 
Drug  Reporter.    It  continues : 

The  polish  manufactured  ten  years  ago  will  not 
satisfy  the  trade  today.  The  kind  that  was  used  for 
hotels,  office  buildings,  railroads  and  steamboats  does 
not  meet  the  requirements  of  the  auto  owners,  and 
the  manufacturers  of  metal  polish  have  taken  the 
matter  up  from  a  scientific  standpoint,  and  in  their 
laboratories  have  made  extensive  experiments  until 
those  who  are  in  the  lead  in  the  market  are  using  a 
levigated  silica.  The  silica  is  ground  under  water, 
passed  through  revolving  screens  when  wet,  and  then 
kiln  dried.  This  method  produces  a  uniform  fineness. 
The  particles  are  reduced  to  a  fine  granular  form  and 
are  all  of  the  same  kind.  This  makes  an  impalpable 
powder  which  burnishes  the  brass  without  showing 
scratches ;  in  other  words,  the  scratches  are  all  of  the 
same  size  which  polishes  the  surface  of  the  brass. 

Levigated  silica  will  remain  in  suspension  better 

than  dry  ground  silica,  and  is  fast  finding  a  place  in 

the  market. 

■  »  ■ 

Nostrums  Receive  Another  Blow. 

"Patents"  seem  to  be  getting  it  on  every  side.  The 
Western  Pennsylvania  Retail  Druggist  in  speaking 
of  the  hard  times  proprietary  medicines  are  surely 
having  these  days  between  the  Bureau  of  Chemistry 
and  other  forces,  says : 

Before  one  of  the  annual  conventions  of  the  Proprietary 
Association  of  America,  a  very  prominent  advertising 
agent  flatiy  told  the  members  tliat  a  house  cleaning  was 
sadly  needed  in  the  business,  and  that  some  of  the  best 
advertising  mediums  in  the  country  refuse  to  accept 
"patent"  medicine  advertisements.  The  solicitor  for  one 
syndicate  of  publishers  personally  told  the  writer  re- 
cently that  his  commissions  had  fallen  off  |250  per  month 
because  of  his  publications'  refusal  to  carry  that  class  of 
advertising.  Between  the  agricultural  department,  the 
attitude  of  the  publishers  and  the  cut-rate  evil,  what  fu- 
ture is  there  in  the  "patent"  medicine  business  for  either 
manufacturer  or  retailer? 


Pepper  may  contain  a  reasonable  amount  of  light 
berries  and  still  be  admitted  to  this  country,  but  if  it 
contains  pepper  shells  or  is  W'Ormy,  it  will  be  ad- 
judged adulterated  and  handled  accordingly.  This  is 
the  decision  of  the  Department  of  Agriculture. 
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When,  in  1885,  Dr.  Charles  Rice,  acting  for  three  local  associations  of  pharmacists  in  what  is 
now  New  York  city,  offered  to  the  American  Pharmaceutical  Association,  gratis,  the  text  of 
the  New  York  and  Brooklyn  Formulary,  to  be  used  as  the  basis  of  a  national  formulary, 
there  at  first  seemed  to  be  some  reluctance  on  the  part  of  the  association  to  accept  the  offer, 
Albert  E.  Eben  saying  that  "we  do  not  want  oj  an  association  to  go  into  the  book  publish- 
ing business."  However,  the  gift  zvas  accepted,  and  after  revision  was  published  as  the  ATo- 
tional  Formulary  in  1888,  both  as  a  part  of  the  Proceedings  of  the  American  Pharmaceutical 
Association  and  as  a  separate  book.  Since  then  the  Formulary  has  undergone  three  revisions, 
and  become  a  part  of  the  federal  and  many  State  laws  concerning  pure  food  and  drugs.  A 
few  salient  points  concerning  the  third  revision  of  the  book,  by  one  who  took  part  in  the  work, 
are  presented  belozu.  Some  idea  of  the  change  in  the  attitude  of  the  American  Pharmaceutical 
Association  toward  the  book  publishing  business  is  hinted  at  in  the  article  by  a  former  presi- 
dent of  that  association,  published  elsewhere  in  this  issue  {page  535,  at  the  bottom  of  the 
second  column). 

By  E.  Fullerton  Cook,  P.  D. 


The  revised  National  Formulary,  already  in  the 
hands  of  thousands  of  users,  is  speaking  for  itself 
far  more  effectively  than  can  any  brief  article,  such 
as  this  must  be,  yet  there  are  inside  viewpoints  which 
may  be  of  interest  or  of  help  and  which  will  perhaps 
justify  this  article. 

Eight  years  is  a  long  time  to  hold  a  committee  to- 
gether, working  on  one  revision,  yet  that  has  been 
the  task  before  our  chairman,  Prof.  C.  Lewis  Diehl, 
himself  a  veteran  in  revision  work.  Prof.  Diehl 
was  a  member  of  the  original  committee  which 
published  the  first  edition  of  the  National  Formulary 
in  1888,  and  was  also  chairman  of  the  National  For- 

To  Bay  that  a  i^armaclst  Is  Prof.  Joseph  P.  Remington's 
Hght-band  man  is  to  give  him  a  favorable  Introduction  to 
pharmaceutical  readers  everywhere.  Not  only  is  Dr.  Ernest 
Fullerton  Cook  that,  but  he  Is  a  man  of  distinction  in  his 
own  right — a  star,  not 
merely  a  planet  reflecting 
the  light  of  another  body. 
Dr.  Cook  comes  of  a  phar- 
maceutical family  and  has 
had  unusual  opportunities 
to  develop  hla  hereditary 
capabilities.  After  com- 
pleting his  high-school 
course  at  Waynesboro,  Pa., 
In  1895,  be  worked  for 
Mentzer  &  Clugston,  of  that 
place,  for  two  years  before 
entering  the  Philadelphia 
College  of  Pharmacy,  from 
•vhifh  he  received  his  P.  D. 
I>,?ree.  with  honors.  In 
1900.  During  two  of  his 
three  college  years  he  was 
employed  in  the  store  of  O. 
M.  Berlnger,  and  perhaps 
this  fact  explains  in  part, 
at  least,  hU  fondness  for  and  adeptness  In  the  kind  of 
work  which  has  made  him  of  invaluable  assistance  to 
Prof.  Remington,  not  only  In  his  labors  at  the  college,  but 
In  the  preparation  of  the  revised  text  of  the  United  States 
Dispensatory,  the  Practice  of  Pharmacy  and  the  United 
States  Pharmaropffila.  Dr.  Cook  was  a  member  of  the 
United  Sutes  Pharmacopcelal  Convention  of  1910.  and  is 
one  of  fifteen  members  of  the  American  Pharmaceutical 
Association  who  has  been  charged  with  the  responsibility 
of  making  the  recent  revision  of  the  National  Formulary. 
He  Is  associate  professor  of  operative  pharmacy  and  In- 
structor In  commercial  pharmacy  In  the  Phlladelphls 
college. 


E.  rULLERTOir   COOK. 


mulary  committees  during  the  revisions  of  the  sec- 
ond and  third  editions.  He  has  also  served  as  a  mem- 
ber of  the  Revision  Committee  and  as  chairman  of 
important  sub-committees  during  the  United  States 
Pharmacopoeial  Revisions  of  1880,  1890,  1900  and 
1910,  and  thus  brought  to  the  task  the  ripe  experi- 
ence and  judgment  of  many  years  of  service  in  re- 
vision work.  During  the  last  year,  while  the  book 
has  been  going  through  the  press.  Prof.  Wilbur  L. 
Scoville  has  been  serving  as  acting  chairman  to  re- 
lieve Prof.  Diehl  of  this  mechanical  work. 

After  the  organization  of  the  Committee  on  Na- 
tional Formulary  of  fifteen  members,  it  was  found 
that  the  revision  involved  so  vast  an  amount  of  labor 
that  the  aid  of  another  committee  of  the  association 
was  solicited.  This  committee,  known  as  the  Com- 
mittee on  Standards,  had  just  been  appointed  and 
had  planned  to  establish  tests  and  rubrics  for  many 
unofficial  substances.  However,  when  it  was  recog- 
nized that  the  National  Formulary,  itself  an  author- 
ity under  the  food  and  drugs  act,  would  use  many 
drugs  and  chemicals  in  its  formulas  which  were  not 
recognized  in  the  Pharmacopoeia,  and  which  would, 
therefore,  have  to  be  standardized,  the  committee 
working  under  the  able  chairmanship  of  Mr.  George 
M.  Beringer,  and  with  the  approval  of  the  associa- 
tion, accepted  an  invitation  to  co-operate  with  the 
committee  on  National  Formulary,  and  have  done  so 
throughout  the  entire  revision.  To  this  committee  is 
due  the  credit  for  the  tests  and  standards  in  Part  II 
and  also  those  which  were  needed  in  Part  I. 

Fortunately,  the  work  of  revision  of  the  United 
States  Pharmacopoeia  and  National  Formulary  has 
been  conducted  simultaneously  and  also,  in  a  number 
of  instances,  by  the  same  men.  This  has  made  the 
voluntary  work  a  heavy  burden  on  some  of  the  mem- 
bers, but  it  has  also  made  it  possible  to  maintain 
strict  harmony  in  the  style  of  treatment  and  also  to 
avoid  duplicating  titles,  and  establishing  two  stand- 
ards for  the  same  article. 

It  will  be  observed  that  the  Formulary  has  fol- 
lowed the  pharmacopoeial  style  of  expression  and 
uses  many  of  the  pharmacopoeial  general  tests. 
The  latter  arc  reprinted,  with  the  consent  of  the 
Board  of  Trustees,  and  are  identical  with  those  of 
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the  United  States  Pharmacopoeia  IX.  This  policy 
was  adopted  because  of  the  close  relationship  which 
exists  between  the  two  books  and  to  avoid  legal  com- 
plications which  might  arise  through  the  setting  up 
of  conflicting  methods  for  similar  tests. 

Throughout  the  revision  the  recognized  position  of 
the  National  Formulary  as  an  auxiliary  to,  not  a 
rival  of  the  Pharmacopoeia  has  been  maintained. 
When  the  revisers  of  the  Pharmacopoeia  decided  to 
adopt  an  article  previously  included  in  the  Formu- 
lary, as  in  the  case  of  the  magma  of  bismuth  and  of 
magnesia,  it  was  dropped  from  the  Formulary,  and 
when  the  Pharmacopoeia  decided  not  to  give  place 
to  any  particular  formula  of  the  Eighth  Revision, 
the  Formulary  committee  considered  its  inclusion  in 
the  new  Formulary,  and,  if  in  their  opinion,  its  use 
justified  the  continuance  of  a  standard,  it  was  in- 
cluded. One  other  policy  of  revision  should  also  be 
mentioned:  the  committee  held  to  the  view  that  the 
book  was  essentially  a  book  of  formulas  and  that, 
therefore,  no  "simple"  substance  (vegetable  drugs 
or  chemicals)  should  be  included  or  standardized 
which  were  not  used  in  formulas.  In  other  words, 
that  while  the  therapeutic  use  of  a  formula  was  the 
deciding  factor  in  the  inclusion  of  that  preparation, 
yet  when  uncombined  vegetable  drugs  or  chemicals 
were  to  be  included,  the  only  qualification  which 
would  admit  them  was  their  use  in  a  formula 
already  admitted.  This  policy  will  probably  explain 
the  absence  of  certain  substances  which  the  physi- 
cian or  pharmacist  might  expect  to  find  in  a  second- 
ary list  of  medicinal  products. 

During  the  revision  there  have  been  over  1500 
pages  of  Bulletins  issued  by  the  chairman  of  the  Na- 
tional Formulary  Committee,  and  many  hundreds  of 
personal  letters,  while  the  Committee  on  Standards 
has  issued  independent  circulars,  which  have  become 
voluminous. 

The  revision  has  required  many  special  investiga- 
tions; one  of  these  worthy  of  special  note  being  the 
attempt  to  establish  color  standards  for  galenical 
preparations.  This  work  has  been  continued  by  the 
chairman  of  the  special  committee,  Professor  H.  V. 
Arny,  and  results  recently  published  promise  to  offer 
a  practical  solution  of  this  difficult  problem. 

Examining  the  new  book  in  detail  one  of  the  new 
features  noted  is  the  chapter  on  sterilization.  This 
was  included  in  recognition  of  the  growing  impor- 
tance of  sterilization  in  the  operations  of  modern 
pharmacy.  It  is  not  intended  to  be  sufficiently  de- 
tailed to  train  a  novice  in  this  difficult  and  responsi- 
ble work,  yet  it  should  be  helpful  to  those  who  thor- 
oughly understand  the  technique  of  bacteriological 
practice.  One  point  which  possibly  should  have  been 
more  forcefully  emphasized  in  this  chapter  is  the 
danger  from  an  untrained  or  inexperienced  operator 
attempting  the  processes  and  thus  giving  a  false 
sense  of  security  to  the  physician  and  his  patient.  To 
carry  out  these  operations  successfully,  the  pharma- 
cist must  have  a  careful  training  in  the  technique 
involved  and  also  possess  the  necessary  apparatus. 

The  metric  system  alone  has  been  used  in  the  for- 
malas  and  the  word  "mil"  has  replaced  the  "Cc."  or 
■'cubic  centimeter"  of  former  revisions.  This  is  in 
harmony  with  the  United  States  Pharmacopoeia  IX, 
and  also  with  the  United  States  Bureau  of  Stand- 
ards. 

Abbreviations  for  the  Latin  titles  are  also  included 


as  an  aid  to  physicians  in  writing  prescriptions  and 
also  to  pharmacists  in  labeling  stock  bottles,  as  many 
of  the  titles  are  long  and  cumbersome.  Important 
synonyms  also  follow  the  English  title,  and  any  arti- 
cle sold  under  a  recognized  synonym  must  conform 
to  the  standards  fixed  for  that  article  under  its  Latin 
or  English  title. 

A  number  of  new  vehicle  elixirs  have  been  intro- 
duced to  provide  for  the  physician  a  greater  variety  of 
flavors  than  were  heretofore  available.  Criticism  had 
been  made  of  the  high  proportion  of  alcohol  in  many 
elixirs,  especially  those  containing  bromides,  so  that 
all  the  new  vehicle  elixirs  are  comparatively  low  in 
alcoholic  content  and  the  bromide  elixirs  have  been 
diluted  with  water  so  that  the  former  flavor  is  main- 
tained, but  the  objectionable  excess  of  alcohol  is 
overcome.  The  new  vehicles  for  physician's  use  are 
compound  elixir  of  almond  (alcohol  about  5  per 
cent.),  compound  elixir  of  cardamom  (alcohol  about 
10  per  cent.),  and  elixir  of  vanillin  (alcohol  about  10 
per  cent.).  Excellent  formulas  have  also  been  intro- 
duced for  the  elixirs  of  the  glycerophosphates;  and 
the  terpin  hydrate  elixirs  have  been  altered  so  that 
the  sugar  no  longer  crystallizes,  a  difficulty  com- 
monly experienced  in  the  use  of  the  old  formulas. 

Attention  should  also  be  called  to  the  fact  that  the 
only  official  elixir  of  iron,  quinine  and  strychnine  is 
that  of  the  National  Formulary,  and  that  it  does  not 
contain  the  ingredients  in  the  form  of  phosphates. 
This  latter  form  of  "I.  Q.  and  S.  elixir"  was  pur- 
posely omitted  from  both  the  Pharmacopoeia  and  the 
Formulary  because  of  the  difficulty  in  procuring  a 
permanent  elixir  and  the  absence  of  any  advantage 
in  the  phosphate  form.  The  present  National  For- 
mulary elixir  has  been  proved  by  many  years  of  ex- 
perience to  be  a  permanent  one. 

The  omission  of  compound  digestive  elixir  and  the 
change  from  the  unscientific  title,  "essentia  pepsini," 
to  "elixir  pepsini  et  rennini  compositum"  should  be 
noted. 

A  new  class  of  preparations  have  been  introduced 
under  the  title  "fluidglycerate."  These  are  closely 
related  to  fluidextracts,  i  mil  representing  i  gramme 
of  the  drug,  but  are  made  without  alcohol,  the  fin- 
ished product  containing  50  per  cent,  of  glycerin. 
Those  admitted  are  the  fluidglycerates  of  cascara  sa- 
grada,  aromatic  cascara  sagrada,  glycyrrhiza,  kra- 
meria,  and  rhubarb. 

The  title  "antiseptic  solution"  of  the  United  States 
Pharmacopoeia  VIII  has  been  transferred  to  the  Na- 
tional Formulary,  and  both  this  product  and  the  al- 
kaline antiseptic  solution  have  been  improved.  The 
latter  solution  is  now  colored  by  adding  powdered 
cudbear  (2  grammes  for  each  1000  mils)  to  the 
mixed  liquids  and  allowing  it  to  macerate  during 
three  days  before  filtering.  Starting  with  the  puri- 
fied cudbear  of  the  Formulary  this  modification  in- 
sures practical  uniformity  in  the  red  color  of  the  so- 
lution. 

The  solution  of  iron  albuminate,  and  of  iron  pep- 
tonate,  have  also  been  greatly  improved.  Instead  of 
starting  with  dry  and  usually  bad  smelling  albumi- 
nate or  peptonate,  fresh  egg  albumin  is  used,  and 
thus  the  unpleasant  odor  which  was  so  often  notice- 
able is  avoided. 

Special  mention  might  be  made  of  the  new  "anti- 
septic solution  of  pepsin."  This  is  not  intended  for 
internal  administration ;  it  has  been  used  for  many 
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years  in  the  German  Hospital  of  Philadelphia  as  an 
external  application  to  wounds.  Mistura  sodae  et 
menthae  of  the  National  Formulary  III  is  now  "liquor 
sodae  et  menthae,"  and  peppermint  water  may  be  used 
in  preparing  it  if  desired,  instead  of  spearmint  water. 

Oil  sprays,  a  new  class  of  preparations,  have  been 
introduced  under  the  title  "nebula." 

Among  the  new  formulas  is  one  for  an  "aromatic 
castor  oil";  the  preparation  should  prove  to  be 
popular. 

The  title  "petroxolin"  has  been  adopted  for  the 
former  "saponated  petrolatum"  and  the  list  of  such 
mixtures  much  enlarged. 

An  important  change  has  been  made  in  the  omis- 
sion of  morphine  sulphate  from  the  compound  syrup 
of  white  pine.  If  the  physician  desires  morphine  in 
a  pectoral  syrup  he  may  write  for  "syrupus  pini 
strobi  compositus  cum  morphina."  Among  the  new 
syrups  added  are  syrup  of  ammonium  hypophos- 
phite,  compound  syrup  of  figs,  syrup  of  iodotannin, 
and  syrup  of  blackberry  fruit. 

A  number  of  new  tinctures  have  been  added, 
among  them,  the  tinctures  of  cactus  grandifloris, 
caramel,  cocculus  indicus,  larkspur,  ammoniated  er- 
got, opium  with  saffron  (Sydenham's  laudunum), 
passiflora,  Pulsatilla,  saw  palmetto,  and  santal. 

The  troche  formulas  are  all  new  and  so  con- 
structed that  the  troches  are  uniformly  i  gramme 
in  weight. 

A  striking  improvement  has  been  made  in  the  for- 
mula for  compound  resorcinol  ointment.  The  oil  of 
cade  has  been  replaced  by  rectified  oil  of  birch  tar 
and  this  prevents  the  darkening  of  the  ointment, 
which  has  been  so  annoying.  The  paraffin  has  also 
been  replaced  by  yellow  wax,  and  it  is  now  possible 
to  make  a  smooth  ointment  without  difficulty. 

All  the  wines  of  the  Pharmacopoeia  have  been 
transferred  to  the  National  Formulary  and  sherry 
wine  replaces  the  former  U.  S.  P.  "red"  and  "white" 
wines.  Here  will,  therefore,  be  found  wine  of  anti- 
mony, and  wine  of  colchicum  seed,  and  also  the 
much  stronger  wine  of  colchicum  corm  of  the 
United  States  Pharmacopceia,  1890.  The  formula 
for  the  wine  of  beef  and  iron  has  also  been  recon- 
structed and  conforms  to  the  standards  now  required 
by  the  Department  of  Agriculture. 

Part  II  of  the  Formulary  treats  of  those  vegetable 
drugs  or  chemicals  which  are  required  in  the  for- 
mulas in  Part  I,  but  which  arc  not  standardized  by 
the  United  States  Pharmacopoeia  IX.  The  defini- 
tions of  the  drugs  closely  follow  the  pharmacopoeia! 
style.  There  is  first  defined  the  portion  of  the  plant 
to  be  used,  also  its  source  and,  in  most  instances,  a 
limit  named  for  foreign  matter.  Then  follows  a  de- 
scription of  the  whole  drug,  of  its  sectional  appear- 
ance and  of  the  powdered  product. 

Rubrics  establishing  an  exact  percentage  of  pur- 
ity are  supplied  for  chemicals  wherever  possible,  and 
suitable  tests  for  identity,  purity  and  strength. 

In  Part  III  are  given  a  number  of  general  tests, 
such  as  those  for  arsenic,  heavy  metals,  etc.,  and  a 
few  reagents.  These  are  all  copied  from  the  Phar- 
macopoeia, with  permission.  When  reagents  are  not 
given  in  Part  III,  but  are  directed  to  be  used  in  tests 
throughout  the  book,  the  pharmacist  is  directed  to 
use  those  of  the  Pharmacopoeia  IX. 

Finally,  the  volume  is  completed  by  a  comprehen- 
sive index  covering  thirty  pages. 


Perpetuating   Patents   )^y   Trade  Name*.* 

The  patent  on  aspirin  (^acetylsalicylic  acid)  con- 
trolled by  the  Bayer  Company,  American  representa- 
tive of  the  Farbenfabriken  of  Elberfeld  Company, 
will  expire  next  year  (1917).  The  Journal  has  pre- 
viously stated  that  the  grant  of  this  patent  was  re- 
grettable and  worked  injustice  to  American  citizens. 
It  is  unnecessary  again  to  go  into  the  grounds  for 
this  statement ;  neither  in  the  Farbenfabriken's  home 
country,  Germany,  nor  in  any  other  country  except 
in  the  United  States,  has  a  patent  been  granted  for 
this  product.  Owing  to  their  monopoly,  the  manu- 
facturers have  been  able  to  exact  a  much  higher  price 
for  acetylsalicylic  acid,  or  aspirin,  in  this  country, 
than  elsewhere.  Naturally,  the  Bayer  Company,  the 
American  agents,  view  with  disfavor  the  prospect  of 
being  compelled  to  share  this  rich  field  with  competi- 
tors. The  foregoing  furnishes  the  answer  to  in- 
quiries which  have  reached  us  from  all  over  the 
country  with  regard  to  the  campaign  of  publicity 
which  the  Bayer  Company  has  inaugurated  in  the 
lay  press.  A  presumably  authentic  and  apparently 
candid  exposition  of  the  methods  used  and  the  mo- 
tives behind  the  aspirin  advertising  is  furnished  in 
Printers'  Ink. 

The  manufacturers  of  aspirin  are  about  to  launch  an 
extensive  advertising  campaign  to  clinch  the  market  as 
far  as  possible  before  the  expiration  of  their  patent 
rights  next  year.  .  .  .  The  purpose  of  the  campaign 
is  to  identify  the  product  with  the  trado-mark  of  the 
Bayer  Company  and  to  this  extent  hamper  competition 
after  the  expiration  of  the  patent. 

The  business  of  the  Bayer  Company,  the  article 
goes  on  to  say,  has  been  hurt  by  the  sale  of  worth- 
less or  even  harmful  imitations  put  on  the  market  by 
irresponsible  and  unauthorized  persons  when  the 
present  war  stopped  importations  from  Germany. 

The  public  knew  aspirin,  but  did  not  know  who  made 
it  [italics  the  Joumal'sl.  .  .  .  When  the  Bayer  Com- 
pany, Inc.,  took  over  the  manufacture  of  aspirin  in  this 
country,  the  first  steps  were  taken  to  identify  the  prod- 
uct with  the  firm  who  made  it.  .  .  .  Of  course,  there 
are  good  reasons  why  the  makers  were  loath  to  advertise 
the  product  or  to  exploit  their  trade-mark.  As  every  one 
knows,  the  advertising  of  a  medical  proposition  is  an 
extremely  ticklish  subject.  ...  It  is  easy  to  make 
a  misstep.  Aspirin  Is  one  of  those  proprietary  drugs 
that  are  extensively  prescribed  by  physicians.  If  any- 
thing were  done  that  might  possibly  associate  this  drug 
with  the  "patent"  medicines  that  are  In  disfavor  with 
the  profession,  the  valuable  influence  and  co-operation 
of  thousands  of  doctors  might  be  lost.  It  is  believed  that 
this  knotty  phase  of  the  question  is  being  answered  in 
the  present  advertising.  .  .  Since  nothing  is  men- 
tioned about  "medicine,"  "cures"  or  "ailments,"  it  Is  an 
ticlpated  that  there  will  be  but  little  objection  to  the 
copy.  All  that  the  advertising  attempts  to  do  is  to  link 
up  the  name  "Bayer"  with  aspirin.  .  .  .  The  nearest 
the  copy  gets  to  medical  talk  Is  in  this  sentence  In  very 
small  type  at  the  bottom  of  the  advertisement.  "The 
trade-mark  'Aspirin'  (Reg.  U.  S.  Patent  Office)  Is  a  gtiar- 
antee  that  the  monoacetlc  acid  ester  of  salicylic  acid  In 
these  tablets  Is  of  the  reliable  Bayer  manufacture." 

From  this  it  appears  that,  not  content  with  seven- 
teen years  of  monopoly,  the  aspirin  people  are  attempt- 
ing to  retain  a  hold  on  thp  market  in  perpetuo  by  as- 
sociating the  flame  of  the  company  with  the  trade 
name  "aspirin."  There  can  be  no  better  time  than  the 
present,  therefore,  for  the  medical  profession  to  sub- 
stitute, for  the  non-descriptive  name  "aspirin,"  the 
descriptive  and  correct  name  acetylsalicylic  acid. 

•From  the  Journal  of  the  American  Medical  Astoria- 
Hon. 
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War  and  the  Woman  Druggist  in  Great  Britain 

Strange  as  are  the  bedfellows  made  by  misery,  as  Shakespeare  has  it,  or  politics,  as  some 
more  modern  writer  prefers  to  put  the  statement,  nothing  today  seems  so  strange  as  the  wip- 
ing out  of  many  old  customs  and  the  inauguration  of  new  ones  caused  by  the  unprecedented 
conflict  now  waging  in  almost  the  whole  of  Europe  and  portions  of  the  other  two  continents 
of  the  Eastern  Hemisphere.  No  feature  of  our  present  civilisation  is  free  from  the  effects  of 
this  titanic  struggle,  no  walk  in  life  has  been  overlooked  by  the  Fates  who  are  distributing 
these  effects.  In  conservative  old  England,  among  conservative  provincial  apothecaries, 
new  conditions  are  forced  by  the  savage  god  of  war,  and  the  process  by  which  one  of  the 
changes  came  about  in  the  business  of  one  of  these  apothecaries  is  here  related  by  a  man  who 
was  in  a  position  to  observe  the  innovation. 

By  E.  C.  Cripps. 


John  Barker  was  a  pharmacist  in  a  medium-sized 
country  town  in  the  North  of  England.  His  bus- 
ness  could  not  by  any  stretch  of  the  imagination,  be 
described  as  "high  class,"  but  his  shop  was  one  of 
those  comfortable,  prosperous  concerns  which  are 
to  be  found  in  most  country  towns  of  any  size.  He 
had  some  veterinary  business,  a  little  agricultural, 
some  dispensing  (more,  now  National  Insurance 
has  come  to  stay),  much  of  the  general  kind. 

An  interesting  business  it  was,  too,  with  not  a  dull 
hour  through  the  long  day,  which  usually  com- 
menced at  half-past  seven  and  ran  on  till  nine,  and 
sometimes  ten  o'clock.  There  was  variety  in  plenty, 
for  one  customer  might  require  a  gallon  of  lamp 
oil,  and  the  next  a  bottle  of  eau  de  cologne,  while 
a  third,  a  farmer,  would  demand  28  pounds  of 
crushed  blue  vitriol  for  wheat  sowing. 

The  premises  were  like  many  more  of  the  same 
class — large  and  rambling,  and  filled  with  a  varied 
and  valuable  stock,  which  was  probably  rarely  or 
tiever  inventoried.  Why  should  it  be,  the  owner 
thought?  He  paid  his  way,  his  bank  balance  in- 
creased year  by  year,  he  was  able  to  buy  stocks  and 
shares  when  they  came  his  way,  his  wants  were  not 
many,  and  finally  he  had  no  kith  or  kin  to  leave 
his  money  tu 

And  now  for  the  man  himself.  He  was  of  me- 
dium height,  about  forty  years  of  age,  prematurely 
bald,  bespectacled,  clean  shaven,  with  good  teeth 
and  intelligent  eyes;  quite  a  good  figure  of  a  man; 
an  esteemed  citizen,  a  sound  man  of  business,  albeit 
cautious  and  somewhat  slow,  and  a  model  employer. 

And  he  loved  his  work.  He  was  a  single  man. 
The  business  had  descended  to  him  from  his  father, 
who,  even  after  the  lapse  of  ten  years,  was  remem- 
bered affectionately  by  the  populace,  as  a  kind- 
hearted  though  eccentric  man,  with  a  very  dry  sense 
of  humor.  But  John  was  not  a  humorist.  On  the 
contrary,  his  outlook  on  life  was  very  serious.  He 
had  a  few  antipathies,  one  being  to  women  in  gen- 
eral. He  was  a  "woman  hater."  His  staff  was  com- 
posed of  the  qualified  assistant,  a  young  porter  and  an 
errand  boy. 

And  then  came  the  war.  It  did  not  affect  him  at 
first,  except  in  small  details.  He  certainly  had  some 
trouble  over  his  freight  arrangements,  as  he  was 
some  distance  from  London,  and  the  goods  that  for- 
merly reached  him  in  three  days,  did  not  now  arrive 


in  six  or  more.  The  wholesalers  also  began  to  de- 
velop a  habit  of  running  out  of  stock  of  certain  lines, 
which  habit  grew  as  the  war  went  on. 

This  did  not  affect  him  as  it  might  have  done 
had  he  been  running  on  small  stocks.  His  ware- 
houses were  big  and  well  filled,  and  now  he  had  the 
benefit  of  accumulation.  In  fact,  he  cleared  some 
cash  out  of  his  surplus  stock.  German  synthetics 
began  to  grow  scarce,  and  then  became  unobtain- 
able. He  unearthed,  for  instance,  7  pounds  of  acetyl- 
salicylic  acid,  14  pounds  of  phenacetin,  and  one  day 
28  pounds  of  sodium  salicylate.  Potassium  bromide 
went  up  to  as  much  as  $6  a  pound,  but  he  was  still 
drawing  his  supplies  from  a  barrel  which  he  had 
bought  at  40  cents!  But  his  greatest  surprise  was 
with  a  quarter  of  a  ton  of  potassium  permanganate, 
for  which  he  had  paid  10  cents  a  pound.  The  price 
for  this  in  the  open  market  rose  higher  and  higher, 
till  it  finally  stood  at  $2.50.  Then  he  unloaded  some 
of  his  stock,  and  the  wholesalers  tumbled  over  each 
other  to  get  it. 

Oh,  yes,  he  certainly  cleared  a  bit  out  of  the  war 
as  regarded  his  stock,  but  it  was  the  assistant  ques- 
tion that  bothered  him. 

For  the  government  decided  that  all  the  unmar- 
ried men  of  the  country,  from  the  ages  of  19  to  41, 
were,  on  a  certain  date  to  present  themselves  for 
enrollment  for  military  service.  There  were  excep- 
tions, of  course,  the  "starred  men,"  and  in  the  first 
instance,  all  "chemists"  who  were  regularly  engaged 
in  dispensing,  were  among  these.  So  that  John  felt 
fairly  safe.  Both  he  and  his  assistant  were  of  mili- 
tary age,  they  were  engaged  in  dispensing,  and 
therefore  exempt. 

But  then  came  a  "bolt  from  the  blue."  The  mar- 
ried men  were  next  given  notice,  with  the  under- 
standing, however,  that  all  possible  single  men, 
hitherto  exempt,  should  be  "combed  out"  from  their 
certified  occupations  and  their  places  taken  by  the 
married  men.  Furthermore,  the  "starring"  of  the 
occupation  of  a  dispensing  chemist  was  regulated 
by  local  tribunals,  set  up  in  every  town  in  the  coun- 
try. 

John  and  his  assistant,  both  had  to  come  before 
one  of  these  bodies.  Two  qualified  men  in  one  shop, 
both  single,  and  both  of  miHtary  age,  could  never 
be  allowed.  Mr.  Barker  could  remain,  but  the  as- 
sistant,  after   a   month's   grace,   that  his   employer 
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might  have  a  chance  to  get  someone  else,  would  have 
to  enter  the  army. 

John  Barker  was  disturbed,  to  say  the  least  of  it. 
He  was  a  man  of  conservative  ideas,  and  loath  to 
change,  but  he  was  up  against  something  big,  and 
he  had  no  choice.  He  advertised  and  advertised,  but 
nothing  came  of  it.  For  assistants  were  as  scare  as 
Hies  in  December.  Good  assistants,  that  is.  There 
were  plenty  of  replies  to  his  advertisements,  but 
when  sifted  out  they  came  to  nothing.  The  fact  of 
the  matter  was  that  all  the  men  that  were  any  good 
at  all  had  been  snapped  up  long  since.  Those  left 
were  the  dregs — drug  takers,  whisky  drinkers, 
'■work-shys"  and  other  undesirables. 

There  were  certainly  a  few  lady  assistants  who 
replied,  but  he  did  not  trouble  to  answer.  He  would 
as  soon  have  installed  a  Chinaman  in  his  pharmacy 
as  a  woman.  Despairing  of  getting  any  help,  he  set- 
tled down  to  do  two  men's  work. 

One  morning  he  had  a  surprise  in  the  shape  of  a 
letter  from  an  applicant  for  the  post,  who  he  thought 
might  suit  him.  The  writer  was  qualified,  in  fact, 
had  been  a  big  taker  of  prizes  at  a  certain  school  of 
pharmacy,  was  well  recommended,  had  had  a  fair 
experience,  did  not  require  a  heavy  salary,  and 
could  come  at  any  time.  A  telegram  was  dispatched, 
"come  at  once." 

It  was  about  three  o'clock  in  the  afternoon  of  the 
same  day  that  an  ancient  "growler"  drew  up  out- 
side the  door  of  the  pharmacy.  A  trunk  was  on  the 
roof,  and  from  the  inside  emerged  a  young  woman 
carrying  a  small  bag.  She  stepped  up  to  the  coun- 
ter, and  inquiringly  asked,  "Mr.  Barker"?  "Yes," 
replied  our  pharmacist.  "I  am  Miss  Stevens,  you 
wired  for  me  to  come,"  she  said. 

John  Barkers  jaw  dropped,  and  he  stared  at  the 
girl  as  though  she  had  been  an  apparition.  He  had 
wired  for  a  woman  assistant !  He,  the  avowed  wom- 
an-hater, who  was  known  as  such  throughout  the 
town. 

"But,"  said  he,  "I  don't  understand;  your  letter 
was  signed,  "Francis  Stevens"! 

"Frances,"  corrected  the  woman,  with  the  slightest 
twinkle  in  her  eye. 

"But  I  thought  you  were  a  man." 
"I  think,"  replied  she,  "that  you  mistook  an  "e" 
for  an  "i."  But  why  do  you  hesitate?  I  am  quali- 
fied. I  can  do  the  work,  give  me  a  trial  the  same 
as  you  would  a  man,  and  if  I  don't  suit,  send  me 
ofJ." 

John  Barker  was  in  a  quandary.  He  was  very 
busy,  there  were  a  score  of  jobs  waiting  then,  and 
many  more  to  come  after  tea.  Should  he  give  her 
a  trial?  He  stole  a  furtive  look  at  her.  She  cer- 
tainly appeared  alert  and  capable,  and  gave  him  the 
impression  that  she  had  all  her  wits  about  her. 

He  there  and  then  made  up  his  mind,  and  in  a 
somewhat  pompous  voice  announced  his  decision. 

"Well,  Miss  Stevens,  I  will  give  you  a  month's 
trial.     I  want  you  to  know,  however,  that  I  don't- 

er-hold  with  ladies  entering  pharmacy,  but " 

"I  tru-st,  Mr.  Barker,"  said  she,  "you  will  try  to 
forget  that  I  am  a  woman,  and  treat  me  as  you 
would  an  ordinary  assistant.  If  you  will  do  that,  I 
don't  think  there  will  be  any  trouble." 

"Very  good,"  said  he,  "and  now  we  will  get  your 
luggage  in,  I  will  introduce  you  to  my  housekeeper. 


and  after  you  have  had  tea,  you  can  commence  oper- 
ations." 

There  were  no  flies  on  Frances  Stevens.  She  was 
a  modern  woman  from  the  crown  of  her  by  no  means 
ill-shaped  head  to  the  soles  of  her  well-shod  feet.  For 
foundation,  take  a  layer  of  middle  class  British  an- 
cestry, build  upon  it  a  thoroughly  sound  "high  school" 
education,  add  several  years  apprenticeship  to  a  good 
class  London  pharmacist,  and  a  final  twelve  months  at 
the  chief  school  of  pharmacy  in  the  metropolis,  and 
there  you  have  her.  She  took  prizes  as  a  collector 
gathers  curios,  and  when  she  passed  out  of  the  school, 
she  was  easily  the  best  trained  pharmacist  of  her  year. 
But  although  she  had  sound  experience  in  dispensing, 
she  lacked  all  around  shop  knowledge  and  as  her  am- 
bition was  eventually  to  possess  a  pharmacy  of  her 
own,  she  judged  that  John  Barker's  business  would 
make  up  any  deficiencies  in  that  respect. 

Can  you  imagine  the  result  of  such  a  person  being 
dropped  into  that  business?  John's  ways  were  some- 
what muddly.  He  lacked  system.  His  shop  was  un- 
tidy with  a  comfortable  untidiness,  dear  to  his  heart. 
Not  that  he  thought  it  untidy.  Oh  dear,  no !  He  had 
been  in  it  so  long  and  had  so  gradually  drifted  into 
his  present  habits,  that  he  thought  his  methods  were 
quite  up  to  date. 

So  that  the  woman  assistant,  with  her  sex's  tidiness 
and  taste,  and  her  professional  instincts,  cut  athwart 
his  methods  like  a  keen  wind  through  a  fog  at  sea. 
Every  department,  in  turn,  came  under  her  notice. 
The  dispensing  counter,  early  received  her  attention, 
and  the  label  cabinet  was  arranged  on  a  new  system. 
She  did  not  venture  into  the  warehouse  for  some 
time,  but  when  she  did,  she  gave  it  the  same  treat- 
ment, and  soon  the  whole  business  felt  the  benefit 
of  the  change.  It  must  not  be  supposed,  however, 
that  everything  went  so  smoothly.  The  customers, 
at  first,  somewhat  resented  the  new  departure.  They 
had  tolerated  many  changes  through  the  war.  They 
had  got  used  to  women  milkmen,  and  postmen,  and 
tram  conductors,  and  railway-ticket  collectors,  but 
they  felt  a  certain  shyness  before  a  woman  druggist. 
However,  they  soon  discovered  that  she  knew  what 
they  wanted  when  they  asked  for  it,  and  the  men,  al- 
though diffident  at  first,  were  afterwards  her  most 
enthusiastic  supporters. 

This  is  rather  a  study  of  war  conditions  than  a 
story,  and  it  is  not  possible  to  indicate  yet  how  the 
experiment  will  succeed.  You  can  think  of  the  woman 
pharmacist  as  she  still  fills  the  post,  and  speculate  as 
to  the  final  outcome  of  it  all.  Will  she  go  into  busi- 
ness for  herself,  and  so  give  her  ideas  full  play? 
Will  John  Barker,  the  "woman  hater,"  change  his 
mind  about  the  sex,  and  perhaps  suggest  a  partner- 
ship in  more  senses  than  one?  Who  knows?  But 
one  thing  is  certain.  The  woman  druggist  is  al- 
ready a  successful  experiment,  and  if  the  war  goes 
on  much  longer,  she  will  be  an  institution. 


Sabadilla  in  War  Time. 

It  is  said  that  a  great  deal  of  the  poisonous  gas 
used  by  the  German  armies  is  prepared  from  saba- 
dilla seed.  Venezuela  produces  vast  quantities  of 
this  seed,  and  has  exported  much  of  it  to  Germany, 
the  figures  quoted  for  191 3  being  247,226  kilos,  and 
for  1914,  112,826  kilos. 
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ABSTRACTS  FROM  VARIOUS  SOURCES 

Under  this  head  is  presented  each  month  the  cream  of  the  contents  of  the  principal  pharma- 
ceutical journals  of  the  world,  as  well  as  condensed  statements  of  facts  and  theories  of  interest 
to  pharmacists  taken  from  medical,  chemical  and   other  professional   or   technical  periodicals. 


Injury  to  Eye  from  Explosion  of  Golf  Ball. 

Berstein  (^Joum.  Am.  Med.  Asso.)  adds  another 
case  to  the  hst  of  eye  injuries  from  explosion  of  golf 
balls.  It  has  been  pointed  out  a  number  of  times  that 
the  cores  of  such  balls  often  if  not  always  contain 
highly  irritating  substances,  usually  if  not  always 
alkalies,  compressed  by  rubber  in  such  a  way  that  they 
are  liberated  with  explosive  violence  on  die  sac  be- 
ing opened.  The  patient,  a  little  girl,  had  been  using 
the  ball  as  a  toy  when  it  burst,  some  of  the  contents 
being  thrown  into  her  eye.  This  was  the  author's 
second  case,  and  he  had  learned  of  similar  cases  in 
the  practice  of  his  acquaintances.  Since  the  above 
report  appeared  a  little  girl  of  a  nearby  town  lost  her 
life  by  placing  one  of  these  cores  in  her  mouth, 
where  it  became  ruptured,  the  contents  finding  their 
way  down  her  throat. 


Effects  of  Ultra- Violet  Light  on  the  Blood. 

Hausemann  and  Mayerhofer  (Biochem.  Zeit. 
through  Chem.'Abst.)  finds  that  plasma  prepared 
from  blood  treated  with  concentrated  sodium  chlo- 
ride solution  when  exposed  to  the  light  of  a  quartz- 
mercury  lamp  is  not  coagulated  when  diluted  with 
distilled  water.  The  control  portion  of  the  same,  un- 
exposed to  the  action  of  the  light,  is  clotted  a  few 
minutes  after  adding  the  water.  Plasma  prepared 
from  blood  by  the  addition  of  potassium  oxalate  co- 
agulates much  more  slowly  after  treatment  with  cal- 
cium chloride  when  it  is  subjected  to  the  action  of 
the  light  of  a  quartz-mercury  lamp.  These  results 
indicate  that  care  must  be  exercised  in  adjusting  the 
action  of  ultra-violet  light  on  patients. 


Sensitive  Test  for  Lead. 

For  detecting  minute  quantities  of  lead  Ivanov 
(Journ.  soc.  phys.  chim.  russe  through  Journ.  pharm. 
chim.)  recommends  adding  to  the  liquid  under  ex- 
amination an  equal  volume  of  a  2  per  cent,  sodium 
bisulphite  solution,  when  in  the  presence  of  as  little 
as  o.oooi  per  cent,  of  lead  a  turbidity  will  be  pro- 
duced. Copper,  silver,  nickel,  iron,  aluminum  and 
calcium  do  not  interfere  with  the  reaction,  which, 
however,  cannot  be  used  when  barium  and  tin  are 
present. 


Iodine  in  Zoster  Marina. 

v.  Itallie  and  v.  d.  Zande  {Pharm.  Weekbl.)  have 
examined  quite  a  number  of  samples  of  the  sea-weed 
zoster  marina,  and  find  that  the  dried  plant  contains 
only  0.00048  per  cent,  of  iodine  in  the  form  of  iodides 
and  0.0019  per  cent,  of  total  iodine,  the  figure  given 
being  the  average  of  various  analyses.  This  sea- 
weed, therefore,  cannot  be  profitably  used  for  the 
production  of  iodine. 


Resistance  to  Heat  of  Bacteria  in  Milk. 

Gorini  {Policlinico)  has  noted  a  number  of  in 
stances  in  which  non-spore  forming  bacteria  demon- 
strated a  remarkable  power  of  resistance  to  the  appli- 
cation of  heat.  He  found  that  this  heat-resisting 
property  is  accidental  and  only  occasional,  being 
neither  common  to  all  the  specimens  nor  permanent. 
It  seems  to  be  due  to  some  special  protecting  influ- 
ence from  a  coating  of  casein  on  the  bacteria,  proba- 
bly the  result  of  some  biochemical  process  on  the  part 
of  the  bacteria. 


Detection  of  Peroxidases  in  Milk. 

For  the  detection  of  peroxidases  in  milk,  either 
tincture  of  guaiac  or  hydrogen  dioxide  in  a  solution 
of  paraphenylenediamine  are  used.  Both  solutions 
are  very  unstable.  Grimmer  (Deutsch  thierdrz. 
Rund.  through  Pharm.  Weekbl.)  therefore  recom- 
mends the  use  of  ethylhydroperoxide,  CjHjO.OH,  a 
very  stable  compound,  in  conjunction  with  guaiacol. 
A  few  mils  (c.c)  of  milk  are  mixed  with  two  drops 
of  a  solution  of  one  gramme  of  guaiacol  in  10  mils 
(c.c.)  of  alcohol  and  90  mils  (c.c.)  of  water,  and 
with  one  or  two  drops  of  a  o.i  per  cent,  ethylhydro- 
peroxide solution.  In  fresh  milk  a  deep  brick-red 
color  is  produced,  while  boiled  milk  remains  color- 
less. 


The  Ultra- Violet  Rays  of  the  Simpson  Lamp. 

Agnes  Saville  {Med.  Press)  says  that  it  has  been 
shown  that  the  Simpson  apparatus  gives  out  ultra- 
violet rays  in  greater  abundance  than  the  Finsen 
lamp,  and  in  about  the  same  quantity  as  tungsten 
electrodes.  There  is  no  new  discovery  of  new  rays 
in  this  much-advertised  lamp,  as  was  the  case  in  the 
x-ray,  but  only  a  new  source  of  already  well-known 
rays.  For  this  reason  it  is  inaccurate  to  speak  of 
"Simpson  rays,"  or  "S-rays";  the  only  accurate  de- 
scriptive title  is  the  Simpson  lamp  for  producing  ul- 
tra-violet rays.  The  superficial  eflfects  of  the  lamp 
have  yet  to  be  proved  superior  to  those  obtained  from 
other  sources  of  ultra-violet  radiation. 


Black,  Rust-Proof  Finish  for  Iron. 

A  new  method  of  obtaining  a  black,  rust-proof  fin- 
ish on  iron  or  steel  has  been  patented  by  Frank  R.  G. 
Richards,  of  Coventry,  England  (United  States  Pat- 
ent, 1,069,903).  A  solution  is  made  up  of  water,  120 
gallons;  manganese  dioxide,  3  pounds  and  phos- 
phoric acid,  concentrated,  Yi  pound.  This  is  placed 
in  a  suitable  receptacle  and  heated  to  the  boiling 
point.  The  iron  or  steel  article,  previously  cleaned, 
is  immersed  in  it  for  from  thirty  to  ninety  minutes, 
when  it  is  removed,  wiped  and  polished  with  linseed 
oil. 
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Paper  Pulp  as  a  Filtering  Medium. 

Jadidi  (Journ.  Franklin  Inst.)  advocates  the  use  of 
paper  pulp  as  a  filtering  medium  in  analytical  work 
in  preference  to  paper  used  in  the  ordinary  way.  It 
is  a  matter  of  common  knowledge,  he  writes,  that 
paper  filters,  far  from  being  a  quick  filtering  medium, 
yield  not  infrequently  turbid  filtrates  or  even  break 
during  filtration,  which  necessitates  repeated  refil- 
trations.  On  the  other  hand,  the  pulp  filter,  which 
never  breaks  and  permits  of  uniform  and  compara- 
tively rapid  work,  gives,  as  a  rule,  clear  filtrates.  It 
retains  fine  precipitates,  such  as  ammonium  phospho- 
molybdate,  calcium  oxalate,  etc.,  more  readily  than  a 
paper  filter  or  a  new  asbestos  filter.  It  is  more  ac- 
cessible, easier  to  handle,  and  requires  less  time  and 
skill  for  its  preparation  than  the  asbestos  filter.  The 
work  with  the  pulp  filter  is  more  convenient  and  more 
rapid  than  with  the  paper  filter.  The  use  of  the  pulp 
filter  enables  one  ta  make  considerable  saving  of  filter- 
paper,  a  point  worth  consideration  in  view  of  the 
scarcity  of  good  filter-paper  in  this  country.  It  is  a 
matter  of  course  that  it  can  be  applied  wherever  crys- 
tallized or  more  or  less  crystalline  precipitates  have 
to  be  separated  from  neutral  or  moderately  acid  and 
alkaline  liquids.  The  paper  pulp  filter,  however, 
should  not  be  used  for  the  filtration  of  strongly  acid 
or  alkaline  liquids  (which  holds  also  true  for  the 
ordinary  paper  filter),  in  which  case  filters  of  as- 
bestos or  glass  wool  are  preferable;  nor  should  the 
pulp  filter  be  used  for  the  separation  of  colloidal  sub- 
stances. 


Indirect  Estimation  of  Reducing  Sugars. 

Avanti  {Boll.  chim.  farm,  through  Giorn.  farm, 
chim.)  offers  the  following  method  for  estimating  re- 
ducing sugars.  Fifty  mils  (c.c.)  of  Fehling's  solution 
is  boiled  with  a  measured  amount  of  a  i  per  cent, 
sugar  solution  for  2  minutes  in  the  case  of  glucose, 
four  minutes  in  the  case  of  maltose,  and  6  minutes 
when  lactose  is  to  be  estimated.  The  cuprous  oxide 
is  allowed  to  settle,  collected  on  a  filter,  and  after  be- 
ing washed  well  with  water,  filter  and  oxide  are 
transferred  to  a  beaker  and  stirred  well  with  25  mils 
(c.c.)  of  a  10  per  cent,  ferric  alum  solution  in  10  per 
cent,  sulphuric  acid  until  the  oxide  is  completely  dis- 
solved. The  amount  of  ferrous  sulphate  formed  is 
then  estimated  in  the  usual  way  with  N/io  potas- 
sium permanganate  solution.  The  number  of  mils 
(c.c.)  of  the  latter  consumed  multiplied  by  0.0063 
gives  the  amount  of  metallic  copper  corresponding  to 
the  sugar  in  10  mils  (c.c.)  of  solution. 


Explosion  Caused  by  Sulphur  Cement  in  a 
Pestle  Handle. 

It  is  well-known  that  the  wooden  handles  are  often 
cemented  into  the  wedgwood  heads  of  pestles  by 
means  of  a  cement  of  molten  sulphur.  Rowland 
(Journ.  Ind.  and  Eng.  Chem.)  shows  that  the  use  of 
sulphur  for  this  purpose  is  decidedly  dangerous.  A 
pestle  and  its  8-inch  mortar  in  the  laboratories  of  the 
University  of  Illinois  were  thoroughly  cleaned  and 
about  fifteen  pounds  of  potassium  chlorate  was  pow- 
dered therein  without  mishap.  The  pestle  and  mor- 
tar were  washed  and  dried.  .\  few  days  later,  some 
pumice-stone  was  crushed  in  the  same,  when  a  vio- 


lent explosion  occurred.  The  mortar  was  shattered; 
one  piece  being  blown  through  an  adjacent  window. 
The  wooden  handle  was  split  to  pieces.  This  enabled 
the  cause  of  the  explosion  to  be  traced.  At  the  end 
of  the  handle  which  fitted  into  the  socket  of  the  pestle, 
quite  a  large  quantity  of  sulphur  was  found.  Doubt- 
less a  small  amount  of  potassium  chlorate  had  worked 
into  the  crevice  of  the  joint  and  come  in  contact  with 
the  sulphur.  The  jarring  caused  by  crushing  the 
pumice  had  doubtless  occasioned  this  to  detonate. 
An  examination  of  other  pestles  of  the  same  type 
showed  them  to  contain  as  much  as  20  grammes  of 
sulphur.  The  explosion  might  have  been  disastrous, 
had  it  not  occurred  with  the  inert  pumice.  In  a  few 
days,  the  same  pestle  and  mortar  would  have  been 
again  used  to  powder  several  pounds  of  chlorate. 
The  pestle  was  of  European  make.  Laboratories 
should  bar  the  use  of  this  type  of  pestle. 


The  Need  for  More  Rural  Sanitation. 

Senator  Ransdell,  in  a  speech  in  the  Senate  sup- 
porting a  bill  appropriating  $500,000  for  further- 
ing rural  sanitation,  said  that  although  much  educa- 
tional work  had  been  done,  and  although  the  death 
rate  throughout  the  nation  had  fallen  during  recent 
years,  this  decline  has  been  much  greater  in  urban 
than  in  rural  communities.  He  then  discussed  the 
economic  and  vital  loss  due  to  malaria  and  typhoid, 
showing  that  these  two  diseases  alone  cost  the  United 
States  over  $900,000,000  each  year,  and  that  both  dis- 
eases are  almost  entirely  preventable.  Comparing 
the  191 5  appropriation  for  the  prevention  of  human 
disease  with  that  for  the  prevention  of  diseases  of 
animals,  he  called  attention  to  the  fact  that  the  total 
amount  appropriated  last  year  for  human  welfare  was 
less  than  two  million  dollars,  while  the  mount  ap- 
propriated for  animal  and  plant  welfare  was  nearly 
six  million.  "The  problem  of  rural  sanitation,"  he 
declared,  "is  not  a  local  problem,  but  one  which  con- 
cerns the  health  and  physical  integrity  of  our  entire 
nation." 


Remarkable  Prehistoric  Reptiles. 

During  the  time  of  deposition  of  the  clays  consti- 
tuting the  Morrison  shale  in  southern  Colorado  there 
existed  a  great  variety  of  remarkable  reptiles  of  huge 
size,  says  a  report  issued  by  the  United  States  Geo- 
logical Survey.  Their  bones,  which  are  in  places 
abundant,  are  the  remains  of  animals  that  were  mired 
in  the  soft  clay  of  which  the  Morrison  formation 
largely  consists.  Some  of  these  creatures,  such  as 
ihe  brontosaurus.  were  sixty  feet  long.  Many  of 
them  had  remarkably  small  heads,  notably  the  stego- 
saurus,  which  had  so  diminutive  a  brain  that  it  must 
have  been  very  stupid.  This  animal  was  undoubtedly 
very  clumsy  also,  but  its  huge  size  and  protective 
armor  aided  in  its  preservation. 


Detection  of  Iodine  in  Urine. 

When  urine  containing  iodine  is  mixed  with  calo- 
mel the  latter  is  colored  yellow  due  to  the  formation 
of  mercuraus  iodide.  This  reaction  takes  place  when 
as  little  as  o.or  per  cent,  of  iodine  is  present  in  the 
urine,  according  to  Losser  (Pharmaseutisc.  Journ. 
through  L'union  pharm.). 
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Francois  :  Identification  of  Fats 

The  Druggists  Circivlar  May,  1916.  275.  (3    jf) 

LiiSJKV^V^^^'•^  N^tSO'  ^«^^  ^ '^  N^SS^lUr  S«^4ii»l!l  gw5^t^Eitg^j^i  ]}mi  1-4- S  >-> 

Wastenson:  Estimation  of  Silver  in  Protargol,  etc. 

The  Druggists  Circular  May  1916.  276,  O    ^fj 


-From  the  Y akugakuzasshi  {Journal  of  the  Pharmaceutical  Society  of  Japan). 


Another  Remedy  for  Ivy  Poisoning. 

"Have  recently  noted  in  the  Circular  various  sug- 
gestions for  the  relief  of  the  effects  of  poison  ivy," 
writes  H.  W.  Humphreys,  Vermont,  who  suggests  as 
a  "very  simple  and  almost  certain  remedy  for  the 
poisonous  effects"  of  the  plant  the  following:  One 
tablespoonful  of  sodium  hyposulphite  in  i  pint  of  hot 
water,  applied  freely. 

As  was  stated  in  the  Circular  for  July,  when  this 
subject  was  reopened,  there  are  almost  as  many  rem- 
edies for  ivy  poisoning,  as  there  are  men  who  pre- 
scribe for  that  ailment,  which  seems  to  show  that  no 
one  remedy  is  a  speciiic  for  all  cases  of  the  trouble. 


Rubbing  or  Healing  Ointment. 

Thymol 4  grammes. 

Camphor  oil 22  grammes. 

Eucalyptus  oil 66  grammes. 

Origanum  oil 12  grammes. 

Yellow  beeswax  10  grammes. 

Chlorophyl 10  grammes. 


For  Worms  in  Cats. 

Our  Dumb  Animals  is  the  name  of  a  most  interest- 
ing little  journal  which  is  the  organ  of  the  Massachu- 
setts Society  for  the  Prevention  of  Cruelty  to 
Animals,  with  headquarters  at  Boston.  It  conducts 
a  veterinary  department,  from  which  the  following 
prescription  for  worms  in  cats  :s  taken :  Equal  parts 
of  the  fluidextract  of  senna  and  spigelia,  and  of  the 


syrups  of  orange  peel  and  licorice.  Dose,  a  teaspoon- 
ful  on  the  tongue  every  morning  for  three  morn- 
ings. 

<  ■  > 

Fire  Extinguishing  Powder. 

One  of  these  is  a  mixture  of  sodium  bicarbonate 
and  lime,  says  the  Chemist  and  Druggist,  which  adds: 
The  following  are  the  analyses  of  some  of  these  prep- 
arations which  are  given  in  the  Home  Office  Report 
on  fire  extinguishers : 


Sodium 
Bicarbonate. 

Kyl-Fyre    (1)    46.62 

Kyl-Fyre    (2)    50.40 

Galvo    42.40 

Diamond   65.41 


Calcium 

Carbonate. 

50.25 

46.50 

0.80 

10.25 


»  «  » 


For  Cattle  Itch. 

Powdered  sulphur 2  pounds. 

Unslaked  lime   Ij4  pounds. 

Water 8  gallons. 

Add  enough  water  to  the  lime  to  slake  it  and  form 
a  thick  paste-like  mass,  in  which  stir  the  sulphur. 
Add  2  or  3  gallons  of  water  and  boil  for  an  hour,  or 
longer.  Allow  the  dark  mass  to  settle,  decant  the 
clear  liquid,  and  add  enough  water  to  make  the  whole 
measure  8  gallons. 

Apply  thoroughly,  while  warm,  and  repeat  in  two 

weeks. 

♦-•-• 

Health  statistics  show  that  whooping  cough  an- 
nually kills  over  ten  thousand  Americans. 
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NOTES    AND    QUERIES 

//  is  desirable  that  all  questions  to  be  answered  under  this  head  be  received  before  the 
fifteenth  of  the  month  prior  to  the  one  in  which  the  querist  expects  an  answer.  Each  ques- 
tion, to  receive  attention,  must  be  accompanied  by  the  name  and  address  of  its  ivriter. 
Queries  are  not  anszvered  by  letter,  the  information  supplied  in  these  columns  being  intended 
for  the  benefit  of  our  readers  in  general,  not  for  the  profit  of  the  individucU  inquirer  only. 


Iron  and  Sodium  Salicylate  Mixture. — J.   H. 

P.,  Pennsylvania,  wants  to  know  how  to  fill  the  fol- 
lowing prescription  so  that  it  will  make  a  solution 
rather  than  a  mixture : 

]^   Sod.   salicylat grs.    40. 

Acid,  citric  grs.    20. 

Tr.  ferr.  chloride mins.  40. 

Methyl  salicylat mins.  20. 

Glycerin   drs.     23^. 

Liq.  ammon.   acetatis ad  ozs.      2. 

Scoville,  in  his  Art  of  Compounding,  gives  a  pre- 
scription that  is  essentially  the  same  as  this  except 
that  more  glycerin  and  less  methyl  salicylate  are 
called  for.  His  directions  for  compounding  are 
about  as  follows :  Dissolve  the  sodium  salicylate  and 
citric  acid  in  the  liquor.  Add  the  tincture  of  iron  to 
the  glycerin,  then  mix  the  two  solutions ;  finally  add 
the  oil  of  wintergreen  and  shake  well.  (Salicylates 
are  incompatible  with  tincture  of  iron,  but  precipita- 
tion is  retarded  or  prevented  by  the  official  solution 
present.) 

With  the  relatively  large  amount  of  methyl  sali- 
cylate and  the  small  amount  of  glycerin  called  for  by 
the  above  prescription  it  seems  impossible  to  get  a 
perfect  solution.  Scoville  uses  six  drams  of  glyc- 
erin to  dissolve  four  minims  of  oil. 


Use  of  Magfnesium  Oxide  in  Preparing  Solu- 
tion of  Magnesium  Citrate. —  G.      J.      S.,      New 

York. — In  preparing  the  solution  of  magnesium  cit- 
rate from  magnesium  oxide,  the  method  of  proceed- 
ure  is  essentially  the  same  as  when  preparing  it  from 
the  carbonate.  The  National  Standard  Dispensatory 
states  that  "Magnesium  carbonte  is  preferble  to  the 
oxide,  as  it  is  less  apt  to  vary  in  composition ;  but  if 
the  latter  is  chosen,  6.23  grammes  of  magnesium  ox- 
ide may  be  used  in  place  of  15  grammes  of  the  official 
carbonate." 


British  Books  on  Nostrums. —  D.  P.,  Pennsyl- 
vania.— Secret  Remedies,  What  They  Cost  and  What 
They  Contain,  and  More  Secret  Remedies,  What  They 
Cost  and  What  They  Contain  are  two  books  issued 
by  the  British  Medical  Association,  429  Strand,  W. 
C,  L/>ndon,  England,  seven  and  four  years  ago,  re- 
spectively. Their  contents  are  based  on  analyses  of 
a  large  number  of  American  and  other  proprietary 
medicines  sold  on  the  British  market  and  are  some- 
what similar  to  those  of  Nostrums  and  Quackery 
(Price  $1),  published  by  the  American  Medical  As- 
sociation, 535  Dearborn  avenue,  Chicago. 

The  price  of  the  first-named  of  the  British  books 
is  15  pence,  delivered.  In  our  notice  of  the  other  one 
Csee  the  Circular  for  November,  1912,  page  683) 
we  stated  that  it  could  be  secured  "for  about  50 


cents."  So  far  as  we  know,  they  are  not  on  sale  in 
this  country.  A  representative  of  the  Department  of 
Health  of  the  City  of  New  York,  who  came  in  to  ex- 
amine our  copies,  said  that  he  had  been  unable  to 
obtain  the  books  here.  All  these  books  should  prove 
of  great  interest  and  value  to  druggists,  and  we 
strongly  recommend  that  every  druggist  secure  and 
read  them. 


Chalk  and  Alum  Mixture  Blows  Up.— C.  W. 
S.,  New  York,  writing  of  an  experience  which  he 
lately  has  had,  says: 

I  received  a  call  for  the  following — 

Burnt  alum %  ounce. 

Chalk   1  ounce! 

Camphor %  ounce. 

Calamine    %  ounce. 

Expecting  other  calls,  I  made  up  four  times  the  amount 
and  put  into  a  12-ounce  blake  bottle  and  corked  and  set 
on  a  shelf  six  feet  below  the  ceiling — no  shelf  being  di- 
rectly over  it.  The  next  day  I  discovered  nearly  half  of 
the  contents  of  the  bottle  clinging  to  the  ceiling  in  a  spot 
of  about  ten  inches.  In  the  center  was  a  clean  space  of 
about  two  inches  where  we  think  the  cork  struck  and 
brought  down  that  much  of  the  mess,  which  fell  immedi- 
ately under.  No  dust  discovered  elsewhere.  The  cam- 
phor was  powdered  for  the  occasion  and  was  somewhat 
too  moist.    Can  you  explain  it? 

Without  making  any  experiments  to  verify  our 
suspicion,  we  guess  that  the  acid  of  the  alum  liber- 
ated carbon  dioxide  from  the  calcium  or  zinc  car- 
bonate (or  maybe  both),  and  that  the  gas  did  the 
rest.    We  should  like  to  hear  of  similar  cases. 


Correspondence  Course  in  Bacteriology. — V. 

V.  I.,  New  York. — We  do  not  recall  having  seen  the 
announcement  of  which  you  speak.  We  do  not  see 
how  one  could  study  bacteriology  to  advantage  with- 
out the  aid  of  a  laboratory  and  such  touch  with 
the  instructor  as  may  be  obtained  only  by  personal 
attendance  at  a  school  which  specializes  on  this  sub- 
ject. Of  course,  such  a  school  may  be  conducted  in 
a  physician's  office  and  have  only  one  pupil.  If  any 
reader  knows  of  a  correspondence  course  in  bacteriol. 
ogy  we  should  be  glad  for  him  to  write  us  of  it. 


Status  of  a  Pharmacist's  Widow  Under  the 
New  York  Law. — D.  I?.,  New  York. — Under  some 
of  the  earlier  pharmacy  laws,  no  one  not  a  registered 
pharmacist  was  permitted  to  own  and  conduct  a  phar- 
macy, except  that  the  widow  of  a  registered  pharma- 
cist was  allowed  to  continue  the  business  with  a  reg- 
istered man  in  charge.  There  is  no  provision  about 
the  widow  in  the  present  pharmacy  law  of  this  State, 
as  anyone  may  own  and  conduct  a  pharmacy  in  New 
York  when  a  registered  man  is  on  hand  to  perform 
certain  designated  portions  of  the  work. 
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Timber  Killer. — H.  M.  W.,  Tennessee,  requests 
a  formula  for  a  timber  killer,  saying  that  he  has  a 
package  of  a  proprietary  preparation  which  has  the 
appearance  of  a  soda  solution.  Upon  making  up  a, 
30  per  cent,  solution  of  sodium  hydroxide  and  using 
it  according  to  the  directions  given  on  the  container 
of  the  proprietary  killer  he  did  not  get  the  results  de- 
sired. He  states  that  the  directions  accompanying  the 
liquid  are  to  "hack  the  tree  to  be  killed  all  around  the 
trunk,  cut  into  the  sap,  allowing  the  hacks  to  lap  each 
other,"  and  then  to  use  the  liquid. 

It  seems  to  us  that  the  hacking  process  would  be 
sufficient  to  cause  the  death  of  the  tree  without  the 
application  of  any  poison,  but  we  referred  the  mat- 
ter to  the  Department  of  Agriculture,  and  have  re- 
ceived a  reply  from  Harry  Thompson,  agriculturist 
in  the  office  of  farm  management,  in  which  he  says : 

There  are  many  so-called  tree  deadeners  upon  the  mar- 
ket, but  we  have  been  unable  to  find  any  one  who  has 
used  them  successfully.  Nearly  all  trees  are  deadened 
by  the  hacking  process  when  the  tree  Is  entirely  girdled. 

One  of  these  tree  deadeners  Is  analyzed  as  follows: 
1  pound  of  white  arsenic,  2  pounds  of  sal  soda  (Na,CO,-[- 
lOHjO),  and  1  gallon  of  water.  This  makes  a  stock  solu- 
tion of  sodium  arsenite.  In  killing  foliage  this  solution 
is  diluted  by  adding  9  gallons  of  water. 

Often  the  solution  is  prepared  by  using  1  pound  of 
white  arsenic,  IVt  pounds  of  caustic  soda  (NaOH),  and 
1  gallon  of  water.  This  makes  a  solution  having  a  slight 
excess  of  NaOH. 

If  any  reader  can  help  our  Tennessee  querist  we 
should  be  glad  .to  hear  from  him. 

Painting  Glass  to  Resemble  Pearl. — J.  W.  D., 

Massachusetts,  wants  to  know  what  chemical  when 
used  as  a  paint  for  glass,  gives  an  effect  resembling 
pearl  shell.  We  have  had  no  experience  with  work  of 
this  kind,  but  herewith  are  quoting  two  paragraphs 
from  the  Scientific  American  Cyclopedia  of  For- 
mulas : 

Mother-of-Pearl  G-loss  on  Oelatin  Films. 

This  is  produced,  according  to  the  patent  of  G.  A.  Pous- 
sole,  Paris,  by  mixing  an  aqueous  gelatin  solution  with 
ammonium  bromide,  the  product  obtained  after  drying 
being  dipped  into  a  silver  nitrate  solution.  The  gelatin 
is  dried  again  and  again  dipped,  this  time  in  a  clear  col- 
lodion solution;  a  final  drying  completes  the  process. 

To  Give  to  Articles  the  Luster  of  Mother  of  Pearl. 

Make  a  solution  of  copal,  1  part;  sandarac,  1  part;  so- 
lution of  dammar,  2  parts;  rosin,  %  part;  absolute  alcohol, 
%  part.  Mix  these  ingredients  with  %  their  volume  of 
oil  of  bergamot  or  rosemary.  Distil  until  it  is  reduced 
to  the  consistency  of  castor  oil.  Take  a  vessel  which  is  a 
little  larger  than  the  article  to  be  coated ;  fill  with  water 
to  which  has  been  added  about  5  per  cent,  of  pure  glue  so- 
lution. Apply  the  varnish  with  a  feather  or  brush  to  the 
surface  of  the  water;  a  beautiful  iridescent  film  will  be 
formed,  which  is  laid  on  the  articles  to  be  made  Iridescent. 
Keep  the  water  at  a  temperature  of  about  70°  F. 

We  trust  that  you  will  find  one  or  the  other  of 
these  of  service,  and  will  Jet  us  know  what  success 
you  have. 

Perhaps  the  germ  of  an  idea  useful  in  this  connec- 
tion may  be  found  in  the  following  abstract  of  an  ar- 
ticle by  R.  E.  Liesegang  in  Zeitschrift  fur  Chemie 
und  Industrie  der  KoUoide: 

The  author  discusses  in  detail  the  nature  and  causes  of 
the  diffusion  rings  produced  when  certain  saline  solutions 
are  allowed  to  diffuse  into  a  gelatin  film,  and  describes 
briefly  the  best  conditions  for  obtaining  effects  capable 
of  application  in  the  manufacture  of  Imitation  pearls.  So- 
lutions of  pure  trialkali  phosphate  of  not  more  than  10 


I>er  cent,  concentration  and  of  pure  gelatin  should  be  em- 
ployed, and  should  always  be  8i;bjected  to  a  preliminary 
test  to  ascertain  their  suitability  for  the  purpose.  A  10 
per  cent,  solution  of  the  gelatin  is  prepared,  the  water 
used  for  soaking  being  renewed  several  times  to  remove 
acid.  The  beads  which  are  to  form  the  basis  of  the  imi- 
tation pearls  are  dipped  in  the  warm  gelatin  solution, 
then  placed  on  a  glass  plate  which  has  been  coated  with 
a  10  per  cent,  solution  of  gelatin,  and  a  ring  marked 
around  each  bead  with  the  phosphate  solution.  Or,  5 
mils  (c.c.)  of  a  10  per  cent,  solution  of  trisodlum  phos- 
phate may  be  added  to  each  20  mils  (c.c.)  of  the  gelatin 
solution  used  for  coating  the  glass  plate.  Two  other 
methods  consist  in:  (1)  fixing  a  small  piece  of  wood  or 
a  thread  to  the  bead  and  allowing  the  end  of  this  to  dip 
in  the  phosphate  solution;  (2)  closing  the  end  of  a  glass 
tube  by  means  of  the  coated  bead  and  a  little  gelatin  so- 
lution and  then  filling  the  tube  with  the  phosphate  solu- 
tion. In  all  cases  the  phosphate  gradually  diffuses  into 
the  film  on  the  bead  and  produces  the  desired  effect.  The 
atmosphere  should  be  moist  in  order  to  prevent  the  gela- 
tin drying  too  quickly.  The  imitation  pearls  thus  pro- 
duced may  be  treated  with  formaldehyde  vapor  in  order 
to  harden  the  gelatin  film. 


Celerina. —  A.  S.  H.,  New  York.— We  do  not 
know  the  composition  of  this  preparation.  Some  time 
ago  the  Journal  of  the  American  Medical  Associa- 
tion stated  that  it  was  a  shot-gun  mixture  said  to 
contain,  in  addition  to  42  per  cent,  of  alcohol,  kola, 
viburnum,  celery,  cypripedium,  xanthoxylum  and 
aromatics.  To  this  we  might  add  that  it  was  for- 
merly said  to  contain  coca.  Whether  or  not  it  does 
now  should  be  ascertainable  by  an  examination  of  its 
label.  One  advantage,  to  the  manufacturer,  of  put- 
ting up  preparations  according  to  a  secret  formula  is 
that  he  can  put  in  or  leave  out  any  ingredient  he 
chooses,  as  the  condition  of  the  market,  his  respect 
for  the  law,  or  other  circumstance  may  dictate.  In- 
deed, he  may  make -an  entirely  different  thing  and 
continue  to  sell  it  under  the  old  name  and  to  boost  it 
with  testimonials  written  for  the  old  preparation. 
This  is  done  right  along.  Just  to  what  extent  such 
action  is  fraudulent  and  just  how  much  of  the  re- 
sponsibility for  the  fraud  rests  upon  the  retailer  are 
questions  which  might  be  thought  over  by  the  latter. 


Bookkeeping    and    Telephone    Tolls C.    M. 

J.,  New  York,  raises  a  point  which  he  wants  sub- 
mitted to  Circular  readers.  He  states  it  thus :  "A 
rings  up  the  commission  paid  him  by  the  telephone 
company ;  B  rings  up  the  total  amount  of  the  collec- 
tion and  then  puts  a  paid-out  slip  in  the  drawer  for 
the  difference  between  the  collection  and  the  commis- 
sion.    Which  is  correct?" 

It  seems  to  us  that  the  telephone  account  should 
be  kept  separate  from  the  sales  account,  and  that  if 
so  kept  it  would  be  immaterial  whether  A's  or  B's 
methcKl  of  bookkeeping  were  used.  If  the  telephone 
and  the  sales  accounts  are  kept  as  one,  then  B's 
method  would  show  both  larger  gross  sales  and  larger 
expenses  at  the  end  of  the  year,  and  perhaps  a  higher 
percentage  cost  of  doing  business. 

What  say  our  readers? 


Preserving  Green  Hides. —  C.  A.  C.  Honduras. 
We  believe  the  usual  way  to  preserve  hides  is  to  salt 
them.  If  a  liquid  preparation  is  preferred,  try  soak- 
ing the  hides  for  twenty-four  hours  in  a  2  per  cent, 
aqueous  solution  of  phenol.  We  have  seen  it  stated 
that  this  will  answer  as  well. 
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Literature  aa  Gurjun  Balsam. — H.  T.,  Penn-  Base  for  a  Tooth  Paste. —  S.  K.,  New  Jersey, 
sylvania. — In  the  short  monograph  on  gurjun  balsam  — Several  years  ago  W.  C.  Kirchgessner  wrote  a  pa- 
in the  United  States  Dispensatory  are  references  to  per  on  tooth  pastes,  which  was  printed  in  the  Circu- 
the  numbers  and  pages  of  several  journals  in  which  lar,  in  which  he  gave  his  formula  for  what  he  called 
certain  details  of  the  subject  are  treated  more  at  a  "mass  solution."  This  mass  solution  was  used  as 
length.  a  base  for  chalk,  etc.,  in  the  preparation  of  tooth 
In  the  index  to  the  first  fifty  volumes  of  the  Pro-  pastes.  An  abstract  of  Mr.  Kirchgessner 's  article 
ceedings  of  the  American  Pharmaceutical  Association  appears  in  our  little  Formula  Book  (which  contains 
are  many  references  to  notes  on  gurjun  balsam,  and  ^  selection  of  several  hundred  of  the  best  recipes 
in  the  volumes  of  these  Proceedings  for  years  subse-  which  have  been  given  in  the  Circular  of  recent 
quent  to  the  fiftieth,  may  be  found  a  few  bits  of  in-  years).    His  formula  for  mass  solution  follows: 

formation  on  the  subject.     In  the  volume  for  1906,  Gelatin,  in  small  pieces 30  grammes. 

for  instance,  on  page  672,  is  an  abstract  from  a  Castile  soap    (moist) 60  grammes. 

French  journal  on  the  poisonousness  of  the  balsam  or  Saccharin    g  grammes. 

oil  when  applied  to  the  skin,  as  in  toilet  waters,  soaps,  Menthol    g  grammes. 

etc.,  and  this  in  spite  of  the  fact  that  one  of  its  prin-  Oil  of  eucalyptus 8  mils  (c.c). 

cipal  therapeutic  uses  is  in  skin  diseases.  Oil  of  wintergreen 22  mils  (c.c). 

In  the  Circular  for  E>ecember,  1877,  page  282,  is  Glycerine 1,000  mils  (c.c), 

an  article  on  "Some  Drug  Products  of  Assam,"  in  Water  ^oo  mils  (c.c). 

which  is  given  a  description  of  the  tree  (dipterocar-  ^^ot  water 500  mils  (c.c). 

pus)  from  which  the  oil  is  obtained  and  something  of  Soak  the  gelatin  in  the  watesr  over  night;  dissolve 
the  methods  used  in  obtaining  it.  the  soap  and  saccharin  in  the  hot  water ;  mix'the  men- 
Shoemaker,  in  his  Materia  Medica  and  Therapeu-  thol,  oils  and  glycerin.  Pour  all  together  in  the  or- 
tics  says:  "Gurjun  oil  is  antiseptic  and  alterative.  It  der  named,  and  let  the  mixture  stand  a  day  or  two 
likewise  exerts  a  laxative  and  diuretic  influence.    In  before  using. 

combination  with  lime  water  ( i  to  4)  it  is  a  useful  Incidentally  we  call  your  attention  to  the  fact  that 

application  in  psoriasis  and  chronic  eczema.     It  has  pumice  stone,  which  you  mentioned  in  your  formula 

been  employed  in  leprosy,  both  internally  and  locally,  is  by  many  considered  too  abrasive  for  use  on  the 

with  asserted  curative  effect."  teeth. 

In  Potter's  Materia  Medica,  Pharmacy  and  Thera-  . 

peutics,  under  "Gurjun  Balsam,"  we  read:  "The  prop-  Dressing  for  White  Shoes.— C  C   C    Alabama 

erties  of  this  balsam  are  similar  to  those  of  copaiba,  Dressings  for  w^iite  canvas  shoes  are  simply  some 

but  It  IS  less  disagreeable  and  less  apt  to  upset  the  white  earthy  material  held  in  suspension  by  a  mu- 

stomach,  also  less  actively  diuretic    It  has  been  used  cilaginous  liquid,  the  latter  also  causing  the  dressine 

with  good  success  in  leprosy,  given  internally  m  full  to  adhere  when  applied  to  the  shoe.     Several  for- 

doses  and  used  locally  at  the  same  time.  Mixed  with  mulas,  gathered  from  the  pages  of  the  Circular  are 

4  parts  of  lime  water  it  is  well  applied  in  chronic  ec-  given  in  our  little  Formula  Book  two  of  them  beine 

zema,  lupus  and  psoriasis."  here  reprinted:                               ' 

Something  of  the  botanic  origin,  history,  extrac-  „                            . 

ticm,   physical   characteristics,   chemical  composition  .        dressing  for  White  Canvas  Shoes. 

and  uses  of  the  balsam  are  given  in  Fluckiger  and  Pipe  clay j  pound. 

Hanbury's  Pharmacographia,   which    also   devotes  a  ^P^".'^^  white  y^.  pound. 

paragraph  to  the  commerce  in  the  drug.  Precipitated  chalk 10  ounces. 

Powdered  tragacanth 2  drams. 

Increased    Requirement    for    Pharmacy   Ma-  ^!"^^i"^  ^t^ 30  grains. 

triculants  in  This  State.—  H.    H.,    New   York.—  )<[^  ^^  verbena 30  drops. 

According  to  a  law  passed  at  the  recent  session  of  tu  ^'^    • enough. 

the  general  assembly  in  this  State,  the  educational  .    ^"e  powders  are  intimately  mixed  and  then  made 

requirement  for  matriculation  in  a  college  of  phar-  '"^9  ^  ^^''^'^  '^^^^^  with  water,  to  the  first  portions  of 

macy  (which  is  now  fifteen  regents'  counts  or  one  which  the  salicylic  acid  and  the  oil  have  been  added, 

year  at  high  school)  will,  beginning  in  1918,  be  thirty  Dressing  for  White  Buckskin  Shoes 

regents'  counts  or  two  years  at  high  school      This  Powdered  oxgall i  part 

fact  has  been  noted  m  the  news  columns  of  the  Cir-  Powdered  tallo                             

cin-AR,  as  well  as  in  the  advertisement  in  the  CiRCU-  Fuller's  earth  ^  h^t^^ ^  parts. 

car  of  one  of  the  colleges  of  pharmacy  in  this  city.  .          ,.  '.   ^     ^ ^  parts. 

Inis  IS  applied  to  the  dampened  shoe  and  rubbed 

"Ho.,  N.,..."  S.IV.      P.  D.  S     Pen„,yta„i..  '."i'V^Ty  SrS'Tff  »?*"?  s.XuT""""  '" 

— This  name  appears  to  be  a  corruption  of     Huf-  •'                             n  »  01  .i  u.  u^n. 
nagel's  salve."    We  find  no  mention  of  such  a  salve 

in  our  reference  books,  although  Hager  and  other  LysoL —  H.  J.  R.,  Tennessee. — This  being  a  prep- 
German  authorities  speak  of  several  preparations  sold  aration  whose  exact  formula  and  method  of  manu- 
tinder  Dr.  Hufnagel's  name.  facture  are  not  known  to  the  public,  we  are  unable  to 

Again,  the  name  huf  nagel  may  be  the  German  for  state  just  wherein  it  differs  from  the  official  com- 

"hoof  nail,"  and  the  article  desired  may  be  a  salve  for  pound  solution  of  cresol.     The  United  States  Dis- 

a  horse's  hoof  made  sore  by  a  nail.  pensatory  says  the  difference  is  not  essential.    Mod- 

We  ask  aid  in  this  connection  of  anyone  who  may  em  Materia  Medica  refers  to  lysol  as  being  an  ana- 
be  in  a  position  to  render  it.  log  of  the  official  solution. 
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Embalming  Fluids. — H.  K.,  Pennsylvania. — From 
previous  issues  of  the  Circular  we  reprint  herewith 
two  formulas  for  embalming  fluids: 

Thymol 15  grains. 

Alcohol  1/2  ounce. 

Glycerin  10  ounces. 

Water   5  ounces. 

A  formula  approved  by  a  committee  of  the  Na- 
tional Funeral  Directors'  Association  of  the  United 
States  is  as  follows : 

Solution  of  formaldehyde i  pound. 

Glycerin 4  pounds. 

Sodium  borate 2^  pounds. 

Boric  acid  i  pound. 

Potassium  nitrate 2^  pounds. 

Solution  of  eosin  (1%) i  ounce. 

Water,  to  make 10  gallons. 

The  sodium  borate,  boric  acid  and  potassium  ni- 
trate are  dissolved  in  6  gallons  of  water;  the  glyc- 
erin is  added,  then  the  solution  of  formaldehyde,  and 
lastly  the  solution  of  eosin,  and  the  necessary  amount 
of  water. 


may  prove  useful  in  checking  various  acute  internal 
hemorrhages  which  are  the  result  of  ulceration  or 
rupture  of  the  vessel  walls. 


Druggists'  Sjmonym  Books.-  D.  B.,  New  York. 
— So  far  as  we  know,  there  is  no  synonym  book  for 
druggists  which  covers  the  field  of  chemicals  and  mis- 
cellaneous drugs  as  Rudolphy's  book  covers  the  crude 
drug  field.  A  good  dispensatory  contains  the  infor- 
mation you  seek,  but  not  in  the  handy  form  you  wish 
it  to  be  in.  There  is  published  by  the  Chemist  and 
Druggist,  of  London,  a  small  dictionary  of  syno- 
nyms and  trade  names  for  "chemists"  (as  druggists 
are  called  in  Great  Britain).  You  can  secure  this 
book  through  McKesson  &  Robbins,  of  this  city. 
Then  there  is  our  own  publication.  Modem  Materia 
Medica,  which  is  a  sort  of  dictionary  of  the  newer 
drugs  and  preparations.  Perhaps  a  medical  diction- 
ary would  be  found  of  service  to  you.  The  W.  B. 
Saunders  Company,  of  Philadelphia,  publishes  a 
pocket  edition  of  Borland's  which  is  revised  at  com- 
paratively frequent  intervals  and  sells  for  a  small 
sum. 


Thromboplastin. —  A.  B.  C.  D.,  Washington. — 
Thromboplastin  is  the  name  given  by  Dr.  A.  F.  Hess 
to  a  tissue  extract  prepared  from  the  liver  or  brain 
of  cattle  for  use  in  stopping  hemorrhage.  The  tissue 
is  obtained  fresh  from  the  slaughter-house,  washed 
thoroughly  free  from  blood,  ground  up  in  a  machine, 
extracted  in  salt  solution  in  the  refrigerator;  and 
then  filtered,  aseptic  precautions  being  taken.  The 
extract,  which  contains  some  fine  suspension  of  tis- 
sue in  addition  to  tissue  juice,  is  preserved  with  0.3 
per  cent,  of  tricresol.  Besides  this  liquid  preparation, 
a  powder  has  been  prepared,  the  tissue  being  desic- 
cated and  then  finely  ground  up  in  a  mortar. 

Those  who  advocate  the  use  oi  this  remedy  have 
this  to  say  in  justification  of  their  faith :  Its  local  ap- 
plication in  animals  bleeding  from  a  skin  incision  or 
incision  into  the  liver  quickly  checks  the  bleeding, 
while  signal  service  has  been  rendered  by  its  use  in 
cases  of  hemophilia  after  fibrinogen,  thrombin,  gallic 
acid,  serum,  and  coagulose  have  failed.  It  has  also 
been  effective  after  tonsillectomy,  in  operations  on 
the  nose,  brain,  and  abdominal  organs,  etc.  The  in- 
vestigation is  only  in  a  preliminary  stage,  and  it  is 
hoped   the  intravenous   injection  of  thromboplastin 


Preservative  for  Cider.—  H.  F.  H.,  New  York. 
— Chemical  preservatives  for  things  to  be  eaten  or 
drunk  are  not  in  high  favor  in  these  days  of  food  and 
drug  laws.  Sterilization,  or  the  use  of  such  edibles 
as  sugar,  salt,  etc.,  are  the  accepted  means  for  pre- 
serving foods  at  the  present  time.  (Those  who  wish 
to  quibble  over  the  point  may  say  that  sugar  and 
salt  are  chemicals,  which  indeed,  they  are.)  Still,  the 
use  of  chemical  antiseptics  may  not  be  entirely  bad 
in  all  cases,  and  in  any  it  is  decidedly  better  than 
ptomaine  poisoning.  The  appended  note  on  preserv- 
ing cider  is  from  Pharmaceutical  Formulas,  a  valua- 
ble little  British  publication : 

Sodium  salicylate  In  the  proportion  of  half  a  teaspoon- 
ful  to  each  gallon  is  sold  as  a  cider  preservative  or  anti- 
ferment.  Saccharin  or  sugar  candy  is  often  mixed  with 
the  salicylate.  .Mr.  Lloyd,  a  well-known  authority  on 
cider,  states  that  "in  the  case  of  properly  filtered  juice  the 
use  of  preservatives  is  apparently  unnecessary  and  detri- 
mental to  the  cider."  Pasteurization  is  the  best  pre- 
ventive in  cider.  The  temperature  of  the  cider  is  grad- 
ually raised  to  170°  F.,  kept  at  this  point  for  ten  minutes, 
and  the  fluid  then  quickly  bottled  into  sterilized  vessels, 
1.  e.,  bottles  are  placed  in  boiling  water  and  only  taken 
out  just  before  filling. 


Luminous    Paint   for   Photographic    Prints.— 

G.  C,  Brazil. — We  suggest  that  you  prepare  a  varnish 
by  dissolving  celluloid  in  benzol  and  apply  this  var- 
nish to  the  face  of  the  photographic  print.  Then  ap- 
ply a  luminous  paint  prepared  according  to  the  fol- 
lowing formula  previously  given  in  The  Druggists 
Circular: 

Strontium  carbonate 100.00  grammes. 

Sulphur 30.0  grammes. 

Sodium  carbonate 2.0  grammes. 

Sodium  chloride   0.5  gramme. 

Manganese  sulphate 0.2  gramme. 

Heat  these  together  at  1300°  C.  for  an  hour.  For 
use  the  resulting  mass  is  powdered  and  ground  with 
a  good  dammar  varnish.  Avoid  contact  with  iron 
mortars,  etc. 

It  is  best  to  experiment  with  some  smaller  prints 
before  trying  larger  ones. 

It  should  be  borne  in  mind  that  both  benzol  and 
celluloid  are  very  inflammable. 

The  required  chemicals  may  be  secured  from  any 
wholesale  drug  house  in  this  city. 

Carbon  Remover. —  M.  P.,  Manitoba. — In  a  lit- 
tle advertising  pamphlet  issued  by  a  house  interested 
in  the  sale  of  denatured  alcohol,  directions  are  given 
for  removing  the  carbon  from  an  automobile  engine. 
In  the  advertising  pages  of  the  Circular  for  July 
we  quoted  at  considerable  length  from  this  booklet. 
Essentially,  the  directions  are  as  given  below,  the 
name  of  the  brand  of  denatured  alcohol  being  omit- 
.ed: 

To  keep  a  gas  motor  in  the  best  possible  condition,  it 
should  be  run  occasionally  as  an  alcohol  engine.  This 
can  be  readily  done  by  squirting  alcohol  into  the  air  In- 
take of  the  carburetor  for  periods  of  ten  minutes  twice  a 
week.  An  ordinary  pint  can  such  as  is  used  for  lubri- 
cating oils  will  serve  as  a  convenient  utensil  for  the  pur- 
pose. 

Start  the  motor  and  when  it  is  at  the  regular  working 
temperature   and   running   at   fair   speed,   slowly   squirt 
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about  a  pint  of  alcohol  into  the  air  Intake  of  the  car-  Things  Worth  Knowing. 

buretor  or  otijer  convenient  place  on  the  Inlet  pipe  of  the  „  ■     ^,      ^,       •,        ,  n,  -^     a  c , 

motor.    The  alcohol  vapor  will  loosen  the  carbon  from  Hugo,    in  the  Chemist  and  Druggist  otters  a  tew 

the  combustion  space  and  permit  It  to  pass  out  with  the  hints,  as  follows : 

exhaust  gases.    The  alcohol  vapor  will  also  serve  to  clean  Soaps  harden  by  keeping,  consequently  do  not  dis- 

''Inothr  eilli'lUt 'm'^sTcleanlng  a  motor  conslsU  solve  so  quickly  as  when  new.    Use  this  point  when 

of  removing  the  spark  plugs  and  filling  the  cylinders  with  selling  old  stock. 

alcohol  while  the  motor  is  hot  and  permitting  the  alco-  \  piece  of  toasted  bread  (not  burnt)  placed  inside 

hoi  to  remain  In  the  cylinders  overnight.    Upon  starting  j^e  lard-pot  when  the  lard  is  rancid  will  remove,  by 

the  motor,  with  wide-open  throttle,  the  accumulated  de-  ,          ^.  ^    ,,              .  ,      ,„ 

posiu  will  be  blown  out  with  the  exhaust.    This  latter  absorption,  the  rancid  odor. 

method  Is  an  excellent  test  of  the  fit  of  the  pistons  and  When   displaying   india   rubber   hot-water  bottles 

piston  rings,  because  alcohol  loosens  the  carbon  and  dls-  blow  a  little  air  into  them.     They  will  look  better, 

solves  the  gummed-oll  around  the  rings  and  valves.     In  ,          better   and  sell  more  readilv 

the  rings  are  badly  worn  some  of  the  alcohol  will  leak  ^^^^  Detter,  ana  sen  more  reiuuy 

into    the    crank-case.      If    this    happens    the    crank-case  Rubber  gloves,  tubing,  etc.,  should  be  gone  over 

should  be  drained  and  refilled  with  fresh  oil.  weekly.     Dipped   in  warm  water  and  rolled  m  the 

hands,  they  keep  good  for  a  very  long  time. 

Finger  Nail  Enamel. —  H.  W.,  Maryland. — From  Syringes  of  every  description  should  always  be 
a  page  of  formulas  for  preparations  to  be  used  on  tested  with  pure  water  in  the  presence  of  the  pur- 
finger  nails  in  our  little  Formula  Book,  we  reprint  chaser.  This  is  satisfactory  both  to  seller  and  buyer, 
one  herewith :  and  prevents  unpleasantness  in  the  event  of  defects. 

Eosin   lO  grains.  Where  many  solutions  are  required  for  stock,  there 

White  wax J4  dram.  is  no  better  or  quicker  method  for  preparing  them  than 

Spermaceti   J4  dram.  the  use  of  small  muslin  bags  containng  the  salts  sus- 

Soft  paraffin   i  ounce.  pended  in  the  solvent  in  wide-mouthed  jars.    There  is 

Alcohol  enough.  no  limit  to  the  number  of  solutions  which  may  thus  be 

Dissolve  the  eosin  in  as  little  alcohol  as  will  suffice,  prepared.                ____»__»___ 

melt  the  other  ingredients  together,  add  the  solution  *  '  * 

and  stir  until  cool.  Blindness  from  Ethylhydrocupreine. 

; —        _  Ethylhydrocupreine,  a  quinine  derivative  which  has 

Another  Mercury-Iodine  Blister. — R.  V.  M.,  ^een  put  forward  as  a  harmless  germicide  for  use  in 
California,  seeing  the  note  in  the  Circular  for  last  pneumonia  and  other  infections,  proves  to  be  highly 
month,  page  490,  reports  another  case  in  which  the  dangerous.  Oliver  {Brit.  Med.  Journ.)  reports  a 
application  of  tincture  of  iodine  to  a  suspected  ring-  ^ase  in  which  it  produced  almost  total  blindness 
worm,  followed  by  the  application  of  a  diluted  ammo-  which  remained  permanent.  The  patient  at  first  im- 
niated  mercury  ointment,  resulted  in  a  most  painful  proved  somewhat,  but  vision  again  declined,  no  re- 
blister.  In  this  case  it  was  necessary  to  treat  the  burn  covery  following.  He  refers  to  a  caution  by  Frankel 
before  further  proceeding  with  the  ringworm  treat-  that  the  drug  produced  amblyopia,  and  the  belief  of 
ment.  that  authority  that  permanent  eye  injury  would  have 

followed  continuation  of  its  use.    Oliver  advises  that 

Neutral  Spirit. —  B.  A.  M.,  Massachusetts. — This  its  administration  be  carefully  avoided.    The  prepara- 

is  the  name  for  alcohol  so  purified  as  to  give  no  re-  tjon  is  also  marketed  under  the  name  of  optochin  as  a 

action  for  anything  except  alcohol  and  water.    On  a  remedy  for  certain  eye  ulcers.    The  author  finds  it  of 

call  for  neutral  spirit  we  should  supply  alcohol  of  no  special  advantage,  and  mentions  reports  that  a  i 

pharmaceutical  strength  and  purity.    We  believe  the  per  cent,  solution  has  caused  rapid  destruction  of  the 

expression  is  not  defined  in  the  United  States  inter-  cornea. 

nal  revenue  law  or  in  the  usual  pharmaceutical  text-  •-•-• 

books.  National  Work  in  Poisoning  Prevention. 

,          „      .            ~ ,         ^.         .              .^  Referring  to  the  little  notice  of  one  of  his  pam- 

AppeaU  to  Reader..- Information     is     sougnt  .j^^^  published  by  the  United  States  Government, 

concernmg  the  composition  of  the  articles  listed  be-  ^j^^^^  j^  ^^^  Circular  for  last  month,  page  493.  M. 

''^"'-  I.  Wilbert,  in  a  private  letter  to  the  Circular,  says: 

\fecca  Compound,  by  L.  A.  J.,  Nebraska.  j^  connection  with  the  practical  results  that  may  be 

Graver's  [Glover's  (?)]  Horse  and  Dog  Remedy,  expected  from  compilations  of  this  kind,  I  beg  to  call 

\ianze  Cure  by  R  H   F    Iowa  y"""  attention  to  the  table  of  deaths  from  suicide  and 

^     ,       J  'r.  ,     •       V    't     »    ir    A'  ft       •  poisoning  In  the  registration  area  in  1909.  published  on 

Oschners  Solution,  by  L.  A.  H.,  Laliiornia.  pages  12  and  13  of  the  Reprint.    We  have  the  promise 

Lorrimer's  Excelsior  Hair  Tonic,  by  W.  H.  F.,  that  information  of  this  kind  will  be  available  for  1916 

\TVViVa  *"''  ■ucceedlng  years,  and  there  can  be  no  doubt  that  it 

.Micnigan.  ^^^^  p,ovg  ^j  practical  advantage  In  the  preparation  and 

Johnson's  Prepared  Wax,  by  L.  V.  C,  Florida.  enactment  of  future  laws  designed  to  control  the  sale 

™,         . ,                     .  J     f  ^1.              r    .            -/  and  use  of  poisons.     I  am  inclined  to  think  that  If  the 

The  address  is  wanted  of  the  manufacturers  ot—  compilation  relating  to  p9lsons  and  narcotics  has  done 

Borden's  Roup  and  Gape  Remedy,  by  E.  A.  S.,  nothing  more  than  induce  the  Bureau  of  the  Census  to 

X-        Vrtrtc                                                  '  compile  authoritative  Information  in  regard  to  the  pol- 

-New   lorK.  gjjjjg  ^YisX  are  actually  dangerous,  It  will  at  least  have  fto- 

Sovoly's  Kyx  Nail  Polish,  by  B.  A.  L.,  New  York.  compllshed  something  of  practical  value. 

The  addresses  arc  wanted  also  of  the —  *  ■  * 

National  Association  of  Herbalists  and  of  the  No-  Dirty  towns  are  where  dirty  people  live.    Towns 

tional  Botanic  Physicians  of  New  York,  by  C.  D.  B.,  don't  make  themselves  dirty.— A/oM/A/y  Bulletin,  In- 

New  Jersey,  (//<j>ia  State  Board  of  Health. 
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Minnesota    Board    of   Pharmacy    Questions 

Herewith  are  reprinted  the  questions  used  by  the  Minnesota  Board  of  Pharmacy  at  an  exam- 
ination of  candidates  for  assistants'  certificates.  A  set  of  questions  used  in  the  pharmacists' 
examination  by  this  board  appear  in  the  Circular  for  November,  ipii,  page  647. 
In  reprinting  board  questions  we  endeavor  to  follow  closely  the  nomenclature,  spelling,  punc- 
tuation, and  capitalization  of  the  originals,  our  object  being  to  give  our  readers,  just  as  nearly 
as  practicable,  the  questions  as  they  were  presetited  to  the  candidates.  The  present  set  is  taken 
from  the  Northwestern  Druggist. 


Pharmacy. 

1.  What  are  Seidlltz  Powders  compoeed  of?  How  are 
they  put  up?  Which  Ingredient  Is  wrapped  In  the  white 
paper?  If  a  customer  wanted  to  take  a  Seidlltz  Powder 
at  once,  how  would  you  mix  it?  What  happens  when 
the  two  solutions  are  mixed? 

2.  Describe  the  process  of  percolation,  g^iving  the  rea- 
son for  each  step  In  the  process. 

3.  In  the  extemporaneous  preparation  of  chalk  mix- 
ture, would  you  use  a  mortar?     Why? 

4.  What  Is  meant  by  the  solution?  A  saturated  solu- 
tion? What  two  kinds  of  solutions  are  there?  Give  ex- 
amples of  each. 

5.  What  are  Infusions?  In  making  Infusions  should 
the  substances  be  boiled?  Give  Ingredients  and  method 
for  making  Infusion  of  Digitalis.  Should  infusions  be 
made  from  the  fluid  extract? 

6.  What  is  the  official  Latin  name  for:  (a)  Spirit  of 
Nitrous  Ether;  (b)  Oil  of  Orange;  (c)  Peppermint  Wa- 
ter;  (d)  Sol.  of  Magnesium  Citrate;   (e)  Salol? 

7.  What  is  the  best  solvent  for:  (a)  Boric  Acid;  (b) 
Potassium  Iodide;  (c)  Camphor;  (d)  Gum  Benzoin;  (e) 
Chloral  Hydrate? 

8.  What  Is  the  official  Latin  name  for  Lime  Water? 
How  do  you  prepare  it?  What  Is  the  object  of  keeping 
undissolved  Lime  In  the  stock  bottle?  What  liniment 
contains  Lime  Water?     How  Is  it  made? 

9.  What  Is  the  Latin  official  name  of  Mercurial  Oint- 
ment? How  does  It  differ  from  Blue  Ointment?  How  Is 
Blue  Ointment  made?  Why  is  Benzoinated  Lard  used 
in  making  ointments? 

10.  What  are  Tinctures?  By  what  different  methods 
are  they  made?     Give  an  example  of  eaoh. 

Chemistry. 

1.  (a)  Define  the  science  of  Chemistry  and  of  chemi- 
cal change,  (b)  Explain  what  is  understood  by  the 
terms  "atom"  and  "molecule." 

2.  (a)  How  many  atoms  in  a  molecule  of  NH,?  (b) 
Give  molecular  weight  and  state  what  elements  unite  to 
form  the  molecule. 

3.  (a)  Why  is  Potassium  Iodide  added  In  the  prepara- 
tion of  Tincture  of  Iodide?  (b)  What  Is  the  chemical 
name  and  formula  for  Epsom  Salts?  Heavy  Calcined 
Magnesia? 

4.  (a)  What  is  the  chemical  reaction  In  the  prepara- 
tion of  Solution  Citrate  of  Magnesia?  (b)  Give  a  chem- 
ical test  for  the  identification  of  a  "carbonate" ;  a  "chlo- 
ride"; a  "sulphate." 

5.  (a)  What  does  Inorganic  Chemistry  treat  of?  (b) 
What  does  Organic  Chemistry  treat  of? 

6.  (a)  Name  five  of  the  principal  Solvents,  (b)  What 
is  "Lugol's  Solution"  and  how  is  it  prepared? 

7.  (a)  What  la  a  normal  solution?  (b)  What  is  a 
declnormal  solution?  (c)  What  is  a  centlnormal  solu- 
tion? (d)  For  what,  In  Chemistry,  are  the  above  solu- 
tions employed? 

8.  (a)  What  is  the  x>ercentage  strength  of  Dilute 
Acetic  Add?  (b)  What  Is  the  percentage  strength  of 
Hydrocyanic  Acid?  (c)  What  is  the  percentage  strength 
of  Hydrochloric  Acid?  (d)  What  Is  the  percentage 
strength  of  Phosphoric  Acid? 

9.  How  is  dilute  Nltro-hydrochlorlc  Acid  prepared 
and  what  precautions  are  necessary  to  obtain  a  perfect 
product? 

10.  What  would  occur  if  you  mixed  Lime  Water  and 
Calomel  and  what  is  the  mixture  known  as? 


Toxicology  and  Posology. 

1.  What  is  the  objection  to  using  an  emetic  In  first 
treatment  of  Phenol  poisoning?     What  would  you   do? 

2.  What  is  the  treatment  for  poisoning  by  Paris 
Green?    May  a  hardware  dealer  sell  Paris  Green?    Why? 

3.  What  would  be  the  result  if  a  person  took:  (a)  20 
grains  Zinc  Sulph.;  (b)  2  grains  Morph.  Sulph.;  (c)  10- 
grains  Calomel;  (d)  10  grains  Tannin;  (e)  1  dram  Aqua 
Regia? 

4.  Name  poisonous  ingredient  in  the  following,  (a) 
Blue  Pill;  (b)  Syr.  Squills  Comp.;  (c)  Dover's  Powder; 
(d)    Lugol's  Solution;    (e)    Donovan's  Solution. 

5.  For  what  poison  may  each  of  the  following  be  used 
to  advantage:  (a)  Epsom  Salts;  (b)  Coffee;  (c)  Vine- 
gar; (d)  Plaster  from  the  walls;  (e)  Old  oil  of  turpen- 
tine? 

6.  What  is  a  good  antidote  for  each  of  the  following 
poisons:  State  whether  antidote  Is  chemical  or  physio- 
logical): (a)  Liq.  Potassa;  (b)  Iodine;  (c)  Strychnine; 
(d)  Aqua  Fortls;   (e)  Headache  Powders? 

7.  Name  5  distinct  and  separate  poisons  that  must,  ac- 
cording to  law,  be  labeled  "Poison"  and  sale  recorded. 

8.  What  Is  the  difference  in  the  dose  of  a  drug  when 
given  as  a  laxative,  an  aperient  and  a  cathartic?  Illus- 
trate by  example. 

9.  Give  average  doses  of  the  following:  (a)  Santonlne; 
(b)  Fowler's  Solution;  (c)  Tr.  Aconite;  (d)  Rochelle 
Salts;  (e)  Cream  of  Tartar;  (f)  Sulphur;  (g)  F.  E. 
Cascara  Sag.;  (h)  Castor  Oil;  (I)  Calomel;  (j)  Phenac- 
etlne. 

10.  How  would  you  prepare  the  following  prescrip- 
tion: 

Pv.   Opi    gr.  Iv 

Salol    gr.    xxxvi 

Bis.    Sub.   Nit dram   il 

Oil    Gaultheria    q   8. 

M.  et  fiat  chart,  no  xil 
One  t.  I.  d. 

Would  it  be  safe  to  fill  this  for  a  two-year-old  child? 
Why? 

Practical 
Each  applicant  is  permitted  to  use  the  U.  S.  P.  and 
N.  F. 

1.  Prepare  one  ounce  of  Corn  Collodion. 

2.  Prepare  one  dozen  Metallic  Pills. 

3.  Prepare  two  ounces  Wilkinson's  Salve. 

4.  Prepare  100  C.  c.  Syrup  of  Tar. 

Notes — Neatness  in  work  will  be  considered  anJ 
marked  accordingly. 

«  ■  » 

Diphtheria  from  Cats. 

The  London  correspondent  of  the  Journal  of  the 
American  Medical  Association  writes  that  an  out- 
break of  diphtheria  in  an  orphanage  has  been  traced 
to  cats.  After  many  investigations  and  precautions, 
such  factors  in  the  production  of  the  disease  as  sani- 
tary defects,  contaminated  water  supply  and  food 
were  eliminated.  On  bacteriolc^ic  examination  it 
was  found  that  some  cats  of  the  orphanage  were  suf- 
fering from  diphtheria. 
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Letters  from  Readers  of  the  Circular 


Short,  timely  articles  upon  subjects  of  interest  to  pharmacists  are  solicited  for  this  department. 
In  order  to  be  in  time  for  publication  in  the  issue  of  a  given  month,  they  should  be  in  the  edi- 
tor's hands  on  the  fifteenth  of  the  month  previous.  In  accordance  unth  a  zvell  established 
rule,  communications  sent  in  anonymously  rvUl  not  be  published;  but  if  the  author  expresses  a 
wish  to  have  his  name  unthheld  from  the  public,  this  wish  will  be  scrupulously  regarded. 


i 


Dr.  Rusby  Testifies  Some  More. 

New  York,  August  i6th,  1916. 
To  the  Editor  of  The  Druggists  Circular  : 

I  am  in  receipt  of  your  inquiry  regarding  the  arti- 
cle quoted  from  the  Journal  of  the  American  Medical 
Association  for  July  8th,  page  127,  and  think  that  it 
will  interest  your  readers  to  see  it,  especially  in  con- 
nection with  the  following  comments: 

The  Journal  stands  convicted  of  libel  1  In  discuss- 
ing testimony  given  by  me  in  controversion  of  that 
which  its  managers  had  procured,  regarding  certain 
official  drugs,  and  which  I  regarded  as  incorrect,  it 
has  farther  indulged  its  libelous  propensity.  Whether 
the  American  Medical  Association,  as  a  body,  shares 
in  this  propensity,  is  to  be  judged  by  its  attitude 
toward  this  action  of  its  editor.  The  following  quo- 
tations and  comments  are  not  offered  so  much  with 
a  view  to  unnecessary  defense  on  my  own  part,  as  to 
point  out  a  certain  attitude  of  the  association's 
Journal. 

1.  Rusby  la  a  Government  official,  connected  with  the 
Department  of  Agriculture.  Some  of  our  readers  will  re- 
member him  as  the  man  whose  employment  was  discussed 
In  the  so-called  Wiley  investigation.  This  investigation 
went  into  the  facts  regarding  the  retaining  of  Rusby  In 
the  Government  service  at  a  higher  rate  of  remuneration 
than  the  law  allowed,  and  Dr.  Rusby's  suggestion  that 
while  he  was  on  his  vacation.  Dr.  Mansfield  should  be  em- 
ployed by  the  Government  as  an  unskilled  laborer  at 
fifty  dollars  a  month  to  do  his  (Rusby's)  work. 

It  is  true,  as  the  Journal  adds  in  its  comments  on 
this  subject,  that  I  was  exonerated,  but  it  might  have 
gone  farther,  under  the  circumstances,  and  have  ex- 
plained that  the  charge  against  me  was  based  on  a 
forged  letter,  attributed  to  me.  A  more  important 
fact,  however,  is  that  the  last  part  of  the  Journal's 
statement  is  wholly  untrue.  The  fact  is  that  since 
the  Government  was  paying  me  twenty  dollars  a  day 
and  much  of  the  work  was  mechanical  it  seemed  to  me 
proper  to  advise  that  this  portion  of  the  work  be  per- 
formed by  someone  else,  in  order  that  the  Bureau 
might  be  saved  the  difference  between  six  hundred 
dollars  a  month  and  fifty  dollars  a  month. 

2.  During  the  investigation  of  the  expenditures  in  the 
Department  of  Agriculture,  a  letter  of  Dr.  Rusby's  was 
pat  in  evidence  in  which  he  deplored  the  fact  that  be 
bad  "only  the  degree  of  M.  D." 

If  the  Journal,  with  all  the  other  information  that 
it  possessed  as  to  my  Government  relations,  did  not 
know  that  the  Civil  Service  Board  accorded  me  a 
rating  of  ninety-six  and  one-half  per  cent,  on  the 
qualifications  of  a  doctor  of  philo.sophy,  it  might  eas- 
ily have  ascertained  the  fact.  I  feel  quite  doubtful, 
however,  as  to  whether  it  would  have  desired  its 
readers  to  come  into  possession  of  such  information. 

3.  Apparently,  however,  he  was  willing  to  qualify  u  a 
physiolan,  although  his  experience  in  the  practice  of  med- 
icine seems  practically  to  have  been  limited  to  one  year's 


employment  as  clinical  clerk  In  a  lunatic  asylum  some 
thirty  years  ago. 

Merely  referring  to  my  testimony  to  the  effect  that 
I  had  engaged  in  active  medical  practice  for  some 
two  years  exclusive  of  that  referred  to  by  the  Jour- 
nal, this  statement  leads  me  to  direct  attention  to  the 
fact  that  the  famous  Council  on  Pharmacy  and 
Chemistry  of  the  American  Medical  Association, 
which  has  appointed  unto  itself  the  duty  of  decreeing 
what  drugs  and  medicines  are  to  be  used  by  the  phy- 
sicians and  patients  of  the  United  States,  contains 
scarcely  a  single  practitioner  of  medicine,  and  it  is 
not  quite  clear  to  me  that  it  contains  even  one  who 
can  properly  be  so-called !  Either  the  Journal  should 
revise  its  estimate  of  the  importance  of  such  experi- 
ence in  this  connection,  or  it  should  do  some  house- 
cleaning. 

4.  Dr.  Rusby  was  quite  sure  that  Wine  of  Cardul  would 
be  "useful"  as  a  "diuretic,"  as  "a  stimulant  of  Intestinal 
action,''  and,  last  but  not  least,  as  "a  stimulant  to  un- 
striped  muscular  fiber." 

5.  It  was  brought  out  on  cross-examination  that  Dr. 
Rusby  was  quite  convinced  that  Wine  of  Cardul  would  act 
on  the  unstrlped  muscular  fibers  of  the  broad  ligament: 

In  view  of  these  direct  statements  that  I  testified 
concerning  the  properties  of  Wine  of  Cardui,  what 
reader  of  the  Journal  would  be  likely  to  understand 
that  I  had  never  examined,  tasted,  smelled  or  seen 
that  article,  that  I  had  no  information  whatever  re- 
garding its  composition  or  properties  except  by  hear- 
say, that  I  gave  no  testimoney  whatever  in  regard  to 
it,  and  that,  when  asked  a  question  concerning  it  on 
"cross-examination,"  I  stated  that  I  knew  nothing 
whatever  about  it?  The  relatively  few  persons  who 
take  the  trouble  to  read  my  testimony  will  know  this 
and  that  I  testified  only  to  the  properties  of  Carduus 
benedictus,  a  drug  in  the  German  and  most  other 
European  Pharmacopoeias,  to  those  of  Viburnum 
prunifolium,  a  drug  of  the  United  States  Pharmaco- 
poeia and  to  those  of  alcohol !  The  far  larger  number 
of  readers  who  do  not  follow  the  testimony,  but  de- 
pend on  the  Journal's  account  of  it,  will  never  under- 
stand these  facts,  and  will  always  connect  me  with 
the  objectionable  features  associated  with  Wine  of 
Cardui.  I  surmise  that  for  this  misstatement  alone 
the  American  Medical  Association  might  easily  be 
called  upon  to  pay  a  great  deal  more  than  one  cent 
damage,  were  I  disposed  to  forget  the  incalculable 
value  of  its  services  to  medicine  and  the  deep  debt 
of  gratitude  that  I,  with  others,  owe  to  it.  I  take  this 
opportunity  of  suggesting,  however,  that  it  owes 
more  to  itself  than  to  me  the  duty  of  correcting  such 
misleading  and  injurious  statements  as  I  have  here 
quoted. 

6.  It  might  be  suggested  that  when  Dr.  Rusby  gets 
back  to  Columbia  University,  where  he  is  professor  of 
materia  medica  in  the  College  of  Pharmacy,  be  ask  a 
freshman  student  in  the  anatomy  class  to  make  a  dissec- 
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tlon  of  some  of  the  unstrlped  muscles  In  the  broad  liga- 
ment. 

One  is  not  left  in  any  doubt,  from  this  and  other 
references,  that  the  Journal  of  the  American  Medical 
Association  is  really  ignorant  of  the  fact  that  there 
are  unstriped  muscular  fibers  in  the  broad  ligament ! 
Concerning  this,  the  editor  of  the  Medical  Record 
■  comments  as  follows :  "The  funny  point  here  is  that 
the  broad  ligament  does  contain  unstriped  muscular 
fibers,  as  Cunningham,  Gray,  and  all  anatomists,  as 
well  as  DeLee  and  many  obstetricians,  testify.  What- 
ever the  wants  of  others  may  be,  Dr.  Rusby  evidently 
needs  no  freshman  to  teach  him  anatomy."  Every 
"freshman  student"  at  the  "New  York  College  of 
Pharmacy"  is  taught  very  early  in  his  course  that 
the  walls  of  arterioles  contain  unstriped  muscular 
fiber,  and  that  the  broad  ligament,  as  a  peritoneal 
structure,  is  full  of  arterioles.  These  students  would 
also  have  understood  very  clearly  from  my  preced- 
ing answers  that  it  was  through  these  vascular  fibers 
that  I  looked  for  the  drugs  under  discussion  to  exert 
their  activity,  quite  aside  from  the  other  fibers  which 
exist  in  the  tissue. 

Altogether,  it  seems  to  me  that  the  American  Med- 
ical Association  has  been  discredited  by  this  later 
performance  of  its  Journal.  There  is  a  very  wide- 
spread and  strong  feeling  among  the  better  class  of 
members  of  the  association  that  its  Journal  goes  to 
extremes  in  the  admirable  work  that  it  is  endeavoring 
to  perform;  that  it  not  only  does  great  injustice  \u 
many  cases  to  those  upon  whom  it  reflects,  and  is  ex- 
ceedingly arbitrary  and  dogmatic  in  its  treatment  of 
them,  but  that  it  invites  just  resentment  and  retalia- 
tion. H.  H.  Rusby,  M.  D. 

Joel  Blanc  Works  a  Shell  Game. 

San  Francisco,  Cal.,  August  9th,  1916. 
To  the  Editor  of  The  Druggists  Circular: 

At  the  head  of  Lionel  Meredith's  and  Louis  Schul- 
ze's  stories  in  the  August  paper  (page  472),  I  note 
that  a  fellow  who  was  going  into  the  drug  business 
saw  oyster  shells  listed  in  a  catalog  and  bought  a 
lot  of  them  because  they  were  cheap. 

Here's  a  true  oyster-shell  story — on  me. 

When  I  had  but  recently  commenced  to  shave,  too 
much  roller-skating  and  dancing  sent  me  from  Chi- 
cago to  Florida,  for  my  health.  My  mother  bought 
me  several  acres  of  sand  and  I  started  in  to  get  rich 
in  the  chicken  business.  My  stock  consisted  of  three 
Plymouth  Rocks,  for  which  $50  was  paid  because  the 
old  rooster  had  won  a  ribbon  somewhere  before  he 
commenced  being  a  grandfather  to  the  eighty- 
ninth  generation.  In  the  poultry  book  that  was  sup- 
posed to  be  guiding  me  over  the  road  to  riches  it 
said  that  chickens  needed  oyster  shells.  A  fertilizer 
agent  told  me  where  I  could  get  them  for  $1  a  barrel 
f.  o.  b.  400  miles  away.  I  ordered  five  barrels,  cash 
with  order,  and  the  freight  and  cartage  was  $3.67.  I 
later  discovered  that  five  barrels  of  oyster  shells  for 
three  chickens  was  a  rather  liberal  allowance.  More- 
over, to  my  chagrin,  the  chickens  refused  to  swallow 
the  shells — whole. 

The  whole  White  family  is  dead  stuck  on  Califor- 
nia. Its  climate,  people  and  scenery  are  the  best  there 
is  on  earth.  J.  Leyden  White. 


Circular  will  doubtless  be  pleased  to  learn  that  he 
is  pleasantly  situated  on  the  Coast.  He  writes  on  the 
stationery  of  the  Associated  Pharmacists,  of  which 
aggregation  of  retail  druggists  for  buying  and  other 
purposes  he  is  publicity  man — a  place  he  ought  to  fit 
like  paper  on  the  wall.  Incidentally,  we  might  add 
that  "Joel  Blanc"  ought  to  be  very  well  acquainted 
with  this  country.  When  we  first  heard  of  him  he 
was  working  for  a  Massachusetts  concern,  which  had 
an  anti-cutting  plan;  by  his  own  confession  he  has 
lived  in  Illinois  and  Florida;  we  all  know  of  his  so- 
journ at  the  national  capital ;  and  now  he  it  rooting 
for  the  glorious  climate  of  California!  Well,  Mr. 
White  has  a  way  with  him,  and  all  his  friends  among 
the  "boys"  in  the  drug  business  wish  him  well  wher- 
ever his  interests  may  dictate  that  he  shall  abide. — 
Editor  The  Druggists  Circular.] 


Advice  on  Selling  Stamps — Don't. 

Wilmington,  Del.,  August  14th,  1916. 

To  the  Editor  of  The  Druggists  Circular: 

The  writer  has  a  few  remarks  to  make  anent  the 
stamp-selling  machine. 

He  read  the  article  on  the  subject  by  W.  W.  Mc- 
Neary,  in  the  June  issue  (page  330),  and  cannot 
agree  with  him  in  his  conclusions  as  to  the  advisabil- 
ity of  using  the  machine,  except  perhaps  in  Mr.  Mc- 
Neary's  own  case,  as  the  machines  have  been  tried 
out  pretty  thoroughly  in  this  town,  and  found  to 
cause  considerable  dissatisfaction,  and  unfavorable 
comment  about  the  druggists  using  them. 

He  also  read  the  letter  by  J.  F.  McAnulty,  Jr.,  in 
the  July  issue  (page  41),  and  heartily  agrees  with  him 
that  if  we  are  going  to  sell  stamps  at  all  we  should  be 
sports  enough  to  do  it  with  a  smile. 

But,  here  is  a  solution  that  does  not  seem  to  have 
occurred  to  many  of  the  druggists. 

Why  not  meet  the  customer  with  the  same  pleasant 
smile,  and  inform  him  that  we  have  discontinued 
postage  business  of  all  kinds? 

Now,  brothers,  don't  throw  up  your  hands  in  hor- 
ror and  conclude  that  I  want  to  see  you  ruin  your 
business,  but  just  be  sure  that  I  would  not  so  advise 
without  having  tried  it  myself. 

Before  adopting  this  policy,  we  were  bothered 
continually  to  sell  stamps,  mostly  to  people  who  rarely 
bought  anything  else. 

Now  we  are  rarely  obliged  to  tell  anyone  that  we 
do  not  sell  stamps,  and  we  have  not  noticed  that  busi- 
ness is  any  worse  for  it. 

Far  from  it.  Business  is  increasing  rapidly,  and 
while  we,  of  course,  received  a  few  "kicks"  when  we 
cut  out  the  stamp  business,  we  noticed  that  there  were 
very  few  from  the  real  customer. 

Most  of  the  howling  was  from  the  chronic  stamp 
customers. 

A  great  many  of  our  best  customers  have  congrat 
ulated  us  on  having  the  courage  of  our  convictions. 

It  seems  to  me  that  the  whole  thing  comes  down  to 
every  druggist  having  to  figure  out  his  own  salva- 
tion, as  no  remedy  seems  to  meet  all  requirements. 

J.  L.  Floyd. 


[Mr.  White's  friends  among  the  readers  of  the 


[We  should  like  to  hear  from  others  on  this  phase 
of  the  subject.  We  have  heard  Mr.  Holzhauer,  who 
conducts  one  of  the  largest  drug  stores  at  Newark, 
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X.  J.,  say  that  he  takes  his  would-be  stamp  custom- 
er gently  but  firmly  by  the  arm,  leads  him  to  the 
door,  the  while  waving  his  hands  toward  his  show- 
cases and  shelves,  remarking  that  he  sells  drugs  and 
such,  and  points  to  the  post  office  a  few  blocks  away 
and  informs  him  that  there  is  the  place  where 
stamps  are  sold.  On  the  other  hand,  we  have  heard 
of  department  stores  which  supply  free  rest  rooms, 
concerts,  and  tea  for  their  customers ;  and  some  drug- 
gists" complain  of  the  inroads  that  have  been  made  in 
their  businesses  by  these  same  department  stores. — 
Editor  The  Druggists  Circular.] 


From  that  day   when   I   am  getting  SO^Mg  or 
SO^Naj  I  use  to  make  assay  before. 

John  N.  Koutoupas. 


Adulterated  Epsom  Salt  in  Egypt. 

Zeitoun  (near  Cairo),  Egypt,  June  23d,  1916. 
To  the  Editor  of  The  Druggists  Circular: 

Will  you  please  insert  the  following  article  in  the 
next  issue  of  your  precious  journal,  which  I  think 
shall  be  interesting  for  every  chemist  to  know  what 
is  passing  in  the  commerce: 

Last  week  I  was  to  buy  a  barrel  of  epsom  salt ;  it 
was  in  good  appearance,  white  crystals,  e.c.  Before 
to  buy  it,  I  have  put  a  small  quantity  of  it  in  a  little 
water;  first  there  was  not  any  cloudiness,  after  15  to 
20  minutes  has  got  a  cloudy  red-yellowish  appearance, 
which  turned  after  some  hours  in  a  red-yellowish  pre- 
cipitate. First  I  thought  that  was  from  the  water,  be- 
cause the  water  of  our  country  here  is  artesian  well 
water  and  contains  too  many  kinds  of  salts,  especially 
of  calcium,  which  combines  with  a  part  of  sulphates  of 
the  epsom  salt  and  forms  SO^Ca.  I  made  up  a  solu- 
tion of  the  same  salt  in  distilled  water  and  did  not  no- 
tice any  precipitate,  neither  a  colored  cloudiness. 
Then  I  examined  it  for  iron  and  found  out  that  in- 
deed this  salt  contained  iron,  which  combining  with 
the  carbonates  and  CO,  of  the  water  formed  first 
COjFe  which  after  turned  in  Fe^O,  saturated  with 
CO,.  For  that  reason  I  have  got  this  red-yellowish 
cloudiness.  This  salt  gave  also  the  reaction  of  chlo- 
rides with  NOjAg.    Arsenic  I  did  not  find. 

Afterwards  to  see  if  all  the  commercial  salts  are 
the  same,  I  brought  from  my  drug  store  a  packet  of 
epsom  salt,  in  which  I  did  not  find  iron,  and  conse- 
quently with  the  water  was  not  giving  any  red-yel- 
lowish cloudiness,  but  making  an  assay  to  see  if  it 
was  really  epsom  salt  (because  by  its  crystals  I  sus- 
pected it  was  not)  I  found  out  the  salt  sent  to  me 
was  not  SO,Mg  but  SO^Na,  with  a  label  epsom  salt, 
because  it  didn't  give  neither  with  COjNaj  a  white 
precipitate  of  (COjMg.NO,  with  PO,Na,H-f-NH,  a 
gelatinous  precipitate  of  phosphate  ammoniaco-mag- 
nc^ien. 

When  I  made  by  telephone  the  observation  to  the 

gentleman    who   had    sent    me    SO«Na,    instead   of 

0,Mg,  he  persisted,  saying  that  the  salt  .sent  was 

ally  epsom  salt.  Then  I  begged  him  to  make  him- 
•  If  also  an  assay  to  see  if  I  was  right  or  wrong. 
1  wo  days  after  he  made  up  telephone  to  me  inform- 
ing me  that  I  was  very  right  and  that  he  would  give 
l>ack  all  the  ten  barrels  he  had  lately  got  from  a  store- 
house. I  asked  him  to  send  me  another  packet  of 
epsom  salt  that  he  had  got;  this  time  it  was  really 
epsom  salt,  but  this  also  was  not  free  from  iron. 

After  all  this  story  I  brought  from  another  drug 
store  a  packet  of  epsom  salt  which  I  found  it  was 
pure. 


[We  are  printing  Mr.  Koutoupas'  letter  just  as  it 
was  written,  as  his  departure  from  the  usual  Eng- 
lish idioms  adds  piquancy  to  his  message.  Not  a 
large  percentage  of  American  druggists,  we  venture 
to  say,  are  as  careful  about  testing  their  chemicals  as 
our  Egyptian  correspondent  shows  himself  to  be. 
Perhaps  it  is  not  necessary  that  they  should  be.  But 
in  the  olden  days  it  was  different :  back  in  the  forties, 
when  the  late  Ewen  Mclntyre  was  a  New  York  drug 
clerk,  a  discovery  by  him  that  a  package  labeled  "Pre- 
cipitated Chalk"  contained  calcium  phosphate  and  not 
calcium  carbonate,  led  to  the  passage  of  a  law  re- 
garding the  purity  of  our  chemical  imports  and  to  the 
formation  of  the  American  Pharmaceutical  Associa- 
tion. We  gladly  give  space  to  this  communication 
from  a  land  which  was,  if  not  the  cradle,  at  least  the 
trundle  bed  of  our  present  civilization,  for  not  only 
the  subject  matter  but  the  language  in  which  it  is  ex- 
pressed is  most  interesting. — Editor  The  Druggists 
Circular.] 

*  ■  » 

The  Sale  of  Goggles  by  Retail  Druggists. 

[The  salient  points  of  a  paper  presented  by  M.  C.  Rider 
before  the  Pennsylvania  Pharmaceutical  Association.] 

The  author  has  had  many  years  of  practical  experience 
In  the  sale  of  goggles,  and  prefaced  his  talk  with  a  brief 
definition  of  the  term  goggles,  and  also  made  clear  his 
views  regarding  the  sale  of  this  article  in  retail  drug 
stores.  "By  goggles,"  he  said,  "we  mean  any  glass  or 
spectacle  used  to  protect  the  eyes,"  and  went  on  to  say: 

"The  fitting  of  spectacles  for  the  correction  of  refrac- 
tive defects  of  the  eye  is  a  special  branch  of  optical  work 
calling  for  a  considerable  amount  of  technical  training. 
Some  pharmacists  have  this  special  training  and  are 
thus  fitted  to  be  refractionists,  but  those  who  have  not 
would  be  wise  to  restrict  their  attention  to  the  sale  of 
protection  goggles  only.  We  do  not  advocate  the  sale  of 
correction  spectacles  as  ordinary  merchandise.  With  the 
growth  of  general  education  in  the  care  of  the  eye  few 
persons  will  feel  sate  in  fitting  themselves  with  correc- 
tion spectacles,  and  hence  the  sale  of  such  glasses  as 
merchandise  has  a  doubtful  future." 


/^  Ordinari(\ 


Gogglee  are  classed,  according  to  their  uses,  into  three 
divisions.  "Generally  speaking,"  said  Mr.  Rider,  "goggles 
may  be  grouped  into  throe  main  divisions:  (1)  For  pro- 
tection after  the  placing  of  atropine  in  the  eyes  (for  my- 
driatic use),  or  for  Inflamed  eyes;  (2)  for  protection 
against  sun  glare,  dust;  small  Insects  and  currents  of  air 
in  rapid  motion,  and  (3)  for  Industrial  eye  protection  to 
reduce  to  a  minimum  the  danger  from  flying  particles, 
dust,  glare,  heat,  etc. 

"We  will  consider  first  those  used  for  the  protection  of 
inflamed  eyes  and  for  mydriatic  purpooes.  The  glass 
of  such  a  goggle  should  be  gray  smoke  in  color  about 
No.  5  shade,  round  In  shape,  and  about  1%  In.  or 
1  'Kk  In.  In  diameter.  Gray  smoke  Is  used  in  preference 
to  other  colors,  as  under  these  conditions  It  is  necessary 
to  place  before  the  patient's  eye  a  screen  that  will  reducs 
the  brilliancy  of  ordinary  light — fog  the  vision,  as  wa 
say — thus  eliminating  strain  upon  the  retina,  which  is  es- 
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peclally  sensitive  after  treatment,  or  when  the  eye  is  In- 
flamed. It  is  important  that  the  proper  shade  of  smoke 
be  used,  and  that  the  glass  be  free  from  Imperfections. 

"In  our  class  2  are  included  all  types  of  goggles  suit- 
able for  protection  against  sun  glare,  dust,  small  insects, 
and  rapidly  passing  currents  of  air.  This  class  may  be 
subdivided  Into  two  groups:  (1)  Those  with  side  guards 
for  complete  protection,  and  (2)  those  affording  protec- 
tion in  front  only. 

"The  first  group  includes  all  types  of  so-called  side 
shield  goggles,  the  purpose  of  which  is  to  protect  the  eye 
upon  all  sides.  These  are  used  principally  by  automobil- 
lats,  motorcyclists,  aviators,  etc. 

"Adjustability,  either  automatic  or  by  the  wearer,  is 
essential  in  connection  with  a  side  shield  goggle  for  when 
It  doee  not  fit  properly,  fine  particles  and  currents  of  air 
will  be  swept  around  the  glasses  into  the  eyes.  An  im- 
properly fitting  goggle  is  never  comfortable.  It  should 
conform  to  the  curves  of  the  face,  be  capable  of  being 
worn  over  correction  glasses,  and  rest  lightly,  but  firmly, 
upon  the  sides  of  the  nose  and  the  upper  part  of  the 
cheeks. 

"The  third  main  division  may  be  headed — 'Goggles  for 
Industrial  Use."  There  are  special  types  for  various 
kinds  of  work.  It  is  hardly  possible  to  suit  any  one  de- 
sign to  all  industrial  requirements. 

"Some  of  the  fields  of  labor  covered  by  industrial 
glasses  are  iron  and  steel  workers,  including  chippers, 
furnacemen,  welders,  rolling  mill  operators,  molders, 
grinders,  cupola  men,  machinists  and  chemists.  Miners, 
railroad  men  and  others  are  also  taken  care  of.  One 
large  manufacturer  of  otHce  equipment  uses  goggles  In 
the  packing  department  to  protect  the  workmen's  eyes 
from  flying  nails  and  splinters. 

"The  construction  of  industrial  goggles  is  similar  to 
that  of  ordinary  protection  goggles,  but  side  shield  styles 
predominate.  The  materials  used  are  nickel  plated  steel, 
rust  proof  white  steel,  leather,  rubber,  fiber,  and,  of 
course,  glass.  The  frames  are  heavier  than  those  of 
glare  goggles  to  withstand  hard  usage.  Adjustability  Is 
again  an  Important  matter,  and  all  Industrial  styles 
should  be  capable  of  being  worn  over  correction  glasses." 

The  color  of  the  glass  Is  of  great  importance,  and  Mr. 
Rider  In  a  few  words  told  his  hearers  the  most  impor- 
tant facts  concerning  the  colors  of  the  spectrum  and  how 
this  knowledge  should  be  used  in  the  selling  of  goggles. 

The  spectrum  colors,  he  said,  are  not  particularly  harm- 
ful, but  we  find  the  ultra-violet  rays  at  the  cool  end  of  the 
spectrum  and  the  infra-red  rays  at  the  warm  end.  which  are 
invisible,  but  harmful  to  the  eyes.  The  least  Injurious  are 
the  infra-red.  The  wave  length  of  the  ultra-violet  are  ap- 
proximately one-half  that  of  the  infra-red  rays.  Green  and 
yellow,  he  continued,  are  the  colors  that  predominate  and 
In  combination  are  most  restful  to  the  eyes.  Situated  In 
about  the  center  of  the  spectrum,  we  may  say  that  they 
strike  a  happy  medium  between  -hot  and  cold  rays.  A 
green  filters  out  all  but  the  green  rays,  allowing  those  to 
pass  through,  while  a  yellow  glass  acts  similarly  upon 
yellow  rays.  Therefore,  a  glass  yellow-green  in  color  is 
found  to  be  desirable  for  use  in  glare  glasses  and  goggles, 
and  amber  is  especially  good.  Certain  shades  of  blue  are 
partcularly  trying  because  of  their  Irritating  qualities. 

"For  use  as  a  protection  from  glare  due  to  artificial 
light,  before  furnaces,  over  welding  arcs,  etc.,  cool  shades 
are  necessary.  Colors  excluding  red  and  violet  rays  are 
sought,  and  there  are  several  excellent  standard  shades 
obtainable.  A  dark  green  smoke,  known  as  an  industrial 
smoke,  reducing  the  glare  and  cutting  out  the  heat  rays, 
at  the  same  time  enabling  the  wearer  to  see  distinctly,  Is 
much  in  demand  among  the  largest  industrial  plants." 

The  Commercial  Side. 

The  commercial  side  should  not  be  lost  sight  of  by  the 
pharmacist  who  must  sell  the  merchandise,  and  the 
speaker  made  clear  the  reasons  why  the  druggist  should 
handle  this  line,  and  showed  briefly  how  it  can  be  han- 
dled profitably. 

"E^ch  pair  of  goggles  should  be  sold  at  an  approximate 
advance  of  100  per  cent,  over  the  dealer's  cost,"  said  Mr. 
Rider,  and  he  proceeded  to  point  out.  briefly,  the  various 
methods  of  creating  sales — window  displays,  counter  dis- 
plays, with  neat  price  tags,  and  all  the  schemes  of  the 
real  merchandiser  that  should  be  employed.  That  is  the 
only  good  way  to  sell  anything — give  it  some  attention — 
give  it  a  boost. 

"Many  people,"  he  continued,  "still  regard  the  goggle 


business  as  seasonable.  Automobiles  were  looked  upon 
in  a  similar  manner  until  the  last  year  or  so.  They  were 
seasonable  largely  because  the  trade  made  them  so.  If 
you  will  glance  through  any  reprceentative  publication, 
as,  for  instance,  the  Saturday  Evening  Post,  you  will 
note  that  the  automobile  advertising  holds  straight 
throughout  the  year.  The  out-of-door  season  Is  gradually 
being  extended.  Statistics  show  that  the  majority  of  au- 
tomobile tours  do  not  begin  until  July,  and  fewer  and 
fewer  cars  are  being  housed  for  the  winter. 

"The  fall  is  as  good  a  season  as  any  other  in  which  to 
develop  goggles  sales.  The  high  winds  blow  dust  about  and 
dry  up  the  secretions  of  the  eye.  The  cold  winter  -winds 
are  far  less  uncomfortable,  and  snow  glare  much  less 
disagreeable,  if  the  eyes  are  protected.  Of  course,  there 
are  certain  times  of  the  year  when  the  sales  of  goggles 
are  greater  than  at  others,  but  It  is  not  true  that  they 
can  be  sold  only  at  certain  seasons  of  the  year.'' 

In  closing,  Mr.  Rider  cautioned  his  audience  against 
allowing  the  garage  and  automobile  accessory  man  to  get 
the  business,  because  the  man  with  the  automobile  still 
looks  to  the  druggist  as  the  person  to  supply  his  needs  In 
the  goggle  line. 

■  ♦  ■ 

Products  from  Coal. 

The  diagram  on  the  opposite  page,  showing  the  princi- 
pal products  derived  from  bituminous  coal,  which  may 
well  be  described  as  the  coal-tar  products'  genealogical 
tree,  was  devised  by  William  H.  Chllds,  president  of  the 
Barrett  Company,  of  this  city,  and  was  e.iiployed  by  him 
to  illustrate  a  most  interesting  address  on  "By-Products 
Recovered  in  the  Manufacture  of  Coke,"  recently  deliv- 
ered before  the  American  Iron  and  Steel  Institute. 

This  diagram  shows  how  crude  coal  gas  is  obtained  im- 
mediately by  the  carbonization  of  coal  and  how  from  this 
gas  benzol,  toluol,  xylol,  carbon  disulphide,  cyanogen,  fuel 
and  Illuminating  gases  are  produced.  It  also  shows  how 
from  gas  liquor  the  various  ammonium  products  are  ob- 
tained. The  chart  likewise  shows  as  derivatives  of 
crude  coke,  metallurgical  coke,  domestic  coke,  coke  breeze 
briquets,  oven  carbon  and  graphite,  and  also  pictures 
some  of  the  derivatives  of  oven  carbon  and  graphite. 

Of  even  greater  importance  to  the  coal-tar  chemical  in- 
dustry, however.  Is  that  portion  of  the  diagram  showing 
how  crude  coal  tar  is  also  obtained  directly  from  the  car- 
bonization of  coal  and  how  from  crude  coal  tar  are  de- 
rived so-called  "light  oil,"  "middle  oil,"  "heavy  oil,"  re- 
fined tar  and  pitch  and  how  from  each  of  these  products 
there  are  obtained  many  derivatives,  mostly  intermediate 
products,  of  constantly  increasing  usefulness  and  value  in 
the  manufacture  of  anilin  dyes,  synthetic  chemicals  and 
medicinal  preparations. 


United  States  Civil  Service  Examination. 

The  United  States  Civil  Service  Commission  announces  an 
open  competitive  examination  to  be  held  September  12th. 
for  explosive  chemist,  for  men  only,  to  fill  a  vacancy 
in  the  ordnance  department  at  Frankford  Arsenal,  Phila- 
delphia,  at  a  salary  of  $3,000.  Competitors  will  not  be 
assembled  for  examination,  but  will  be  rated  according  to 
their  education  and  experience.  Graduation  in  chemistry 
and  at  least  five  years'  experience  in  the  handling,  testing 
and  manufacture  of  explosives  are  prerequisites.  The  ap- 
plicant must  be  under  forty  years  of  age  and  should  apply 
for  Form  2118,  stating  the  title  of  the  examination  desired. 

Technical  college  graduates  looking  for  government 
jobs  as  fuel  chemists  in  the  Bureau  of  Mines,  at  salaries 
ranging  from  $1,200  to  $1,500,  should  send  for  Form  1312, 
provided  they  are  twenty  years  old  or  over  and  belong 
to  the  male  persuasion.  The  examination  is  to  be  held 
September  20th. 

Women  are  admitted  on  an  equality  with  men  to  the 
examination,  September  13th,  of  candidates  for  positions 
as  examiners  in  the  patent  office  at  $1,500.  Technical 
education  is  a  prerequisite,  and  as  to  age,  all  the  girls 
have  to  admit  is  that  they  are  over  twenty.  Ask  for 
Form  1213. 


A  recent  issue  of  the  Monthly  Bulletin  of  the  Depart- 
ment of  Health  of  the  City  of  New  York  was  devoted 
largely  to  a  consideration  of  the  alcohol  problem,  with 
especial  reference  to  the  relation  between  the  use  of  alco- 
hol and  business  efficiency. 
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If  the  Queer  Are  Nuts,  Who  Can  Crack  These? 

On  this  page  we  present  for  those  readers  interested  some  of  the  queer  orders,  illegible  prescrip- 
tions, pussies,  problems  and  other  cryptographic  material  sent  in  by  their  brother  druggists. 

to  be  a  bad  case  (or  Mr.  Garber,  too,  but  he  made  a 
good  recovery.  (The  egg  story  will  be  printed  on  re- 
quest.) 

Not  So  Very  Hard. 
4.  W.  L.  Schwartz,  Pennsylvania,  believes  "queer"  read- 
ers win  find  these  two  interesting.    We  look  for  what  the 
sporting  writers  call  "a  perfect  average"  on  the  part  of 


No  Favoritism   Is  Shown   Here. 

Before  proceeding  with  the  puzzles  offered  below  we 
feel  that  It  Is  due  Pennsylvania  to  state  that  it  is  merely 
a  coincidence  that  such  a  large  proportion  of  this  month's 
offerings  emanate  from  that  great  and  enlightened  Com- 
monwealth. We  had  a  big  bunch  of  the  "queer"  and  In 
selecting  a  suitable  number  for  the  engraver  It  just  hap- 
pened that  we  got  hold  of  an  unduly  large  proportion  of 
contributions  from  the  Keystone  State. 

It  Is  Well  to  Consider  the  Source. 

1.  O.  B.  Mills,  Pennsylvania,  experienced  some  diffi- 
culty in  deciperlng  an  order  (which  Is  so  poorly  written 
that  we  are  not  even  trying  to  reproduce  It  here),  so  he 

/        \ 

asked  for  a  plainer  one.  In  response  he  received  the 
order  here  shown.  He  "considered  the  source"' — and  sent 
the  right  thing.  ' 

Four  Chances  for  Error. 

2.  John  I.  Brill,  New  York,  surmises  that  the  majority 

of  answers  that  will  be  sent  In  to  his  puzzle  will  be 
wrong.  Perhaps  the  result  will  justify  his  prophesy — 
and  then,  on  the  other  hand . 

Like  the  Story  of  the  Three  Eggs. 

3.  It  must  have  been  a  bad  case,  else  why  should  the 
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patient  have  written  to  A.  B.  Garber,  Virginia,  for  two 
remedies.    And  it  seemed  for  a  while  that  it  was  going 


^fiY^^-cLcjt^M^ 


those  who  essay  to  answer  them.  By  the  way,  how  can 
perfection  be  averaged,  when  the  word  "average"  Im- 
plies that  some  of  various  kinds  are  considered? 

Strictly    Official— the    Preparation,    Not   the    Name. 
5.  In  looking  around  for  synonyms  the  makers  of  our 
official  books  did  not  come  across  the  one  here  shown. 


0^ 


It  remained  for  N.  Weinberg,  New  York,  to  discover  It 
and  send  It  along  for  preservation  in  another  kind  of 
publication. 

Where  Two  Heads  Were  Better  Than  One. 
6.  With  the  frank  little  girl  to  tell  him  what  the  stuff 
was   to    be   used    for   the    manager   of   Everhart's   Drug 


Store,  Pennsylvania,  had  little  difficulty  in  deciphering 
this  one.  To  read  it  without  such  able  help  is  some- 
thing else  again  yet. 


Are  Men  Such  Beasts? 

P.  S.  Gardner,  another  up-State  druggist,  writes  that 
the  same  conversation  took  place  In  his  stoj-e  that  is 
reported  by  H.  E,  Ransier  under  "Slow  But  Sure"  on  the 
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PHARMACIST  and  CHEMIST 
4615  AStTMt 
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too   IxiJllCoau.  /itach 


Seeing  Ourselves  As  Others  See  Us. 


Business    of    Dodging    a 
Federal  Warrant. 

If  this  reproduction  had  been 
made  right.  Just  where  these 
lines  now  are  would  be  a  coun- 
terfeit United  States  2-cent 
postage  stamp.  But  recalling 
the  fate  of  the  sign-painter  who 
painted  on  a  fence  a  picture  six 
feet  long  of  a  $10-bill,  we  re- 
moved the  stamp  before  sending 
the  envelope  to  the  photo-en- 
graver. Maybe  the  postmaster 
would  have  been  glad  of  an  ex- 
cuse to  get  back  at  us. 

Still,  little  things  like  this  do 
not  phase  Uncle  Sam's  boys 
who  carry  around  the  pouches 
of  bills  and  billet-doux,  for  our 
good  friend  on  this  route 
brought  Pharmacist  Griflath'e 
missive  straight  to  the  desk 
where  it  belonged  without  bat- 
ting an  eye. 

And,  by  the  way,  what  Is  a 
man  like  this  same  pharmacist 
doing  at  a  prescription  coun- 
ter when  drawing  Sunday-sup- 
plement comics  pays  fabulous 
money? 


"Queer  page"  in  last  month's  Cibctlar.  He  adds:  "Yes- 
terday we  went  it  one  better.  The  woman  herself  came 
In,  and  in  reply  to  our  question,  'For  man  or  beast?'  an- 
swered that  she  did  not  care,  as  it  was  for  herself." 
And  when  one  thinks  over  this  reply,  be  concludes  that 
there  may  be  something  in  it. 


That  Unanswerable  One  Again! 

Herewith  we  again  reprint  a  fac-simile  of  the  order  re- 
oelTed  by  Louis  L.  Filar,  Pennsylvania,  for  which  he  was 
nnable  to  suggest  an  answer.  He  sent  a  clerk  to  the 
woman  who  wrote  the  order,  and  she  was  so  angry  that 
she  refused  the  desired  information. 


9 
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We  have  received  several  guesses  as  to  Its  meaning. 
It  was  first  printed  in  June.  In  July  we  said  that  C. 
Benkendorfer,  New  York,  and  J.  R.  Stewart,  Virginia, 
ventured  a  suggestion  that  headache  powder  was  wanted. 
In  August  we  recorded  V.  H.  Henckel's  guess,  also  of 
"headache  powder,"  and  one  from  L.  Goldberg,  who 
thought  the  second  line  might  be  "Javelle  Water,"  there- 
by lending  variety  to  the  contest. 

We  offered  the  thought  that  the  puzzle  might  go  down 
In  history  unsolved,  along  with  the  identity  of  "Junius," 
"The  Man  In  the  iron  Mask,"  and  the  man  who  struck 
Billy  Patterson.  Now  comes  R.  A.  Olesbak,  Pennsylvania, 
and  guesses  the  Irate  orderer  wanted  "bead  lice  prevent- 
er," and  adds:  "No  wonder  that  our  fellow  druggist  got 
a  layout  and  was  left  in  the  lurch  from  the  much-offended 
lady.  Has  Sir  Philip  PVancis  revealed  himself?  If  not. 
Count  H.  A.  Matthioli  is  probably  peeping  through  his 
iron  mask,  and  Willie  Patterson  may  have  found  his 
man." 

At  last  accounts  Sir  Philip  Francis  and  Sir  William 
Draper,  and  the  Count  and  Oen.  Butonde.  ware  matched 


in  semi-finals,  the  winners  to  take  on  the  Duke  of  Grafton 
and  the  Duke  of  Vermandois,  respectively,  while  Willie 
P.  and  Thor  (representing  the  god  of  lightning)  were 
trying  to  settle  an  old  score. 

George  G.  King,  New  York,  and  Ivor  Griffith,  Pennsyl- 
vania, also  think  "head  lice  preventer"  was  wanted. 

M.  C.  Colcleugh,  Manitoba,  feels  sure  that  the  cus- 
tomer wanted  a  seidlitz  powder  for  headache,  and  mixed 
"head"  and  "seidlitz"  in  writing. 

More  variety  is  lent  to  the  guessing  bee  by  Oscar 
Landy,  Quebec,  whose  answer  is,  "acetic  acid  for  vine- 
fiar." 

The  question  is  still  open.  Will  Mr.  Filar  please  se- 
cure a  search  warrant  mandamus,  or  something,  find  the 
writer  of  the  original  order  and  compel  her  to  settle  ItT 


Some  Answers. 

Robert  Dillon,  Pennsylvania,  came  in  a  little  late  with 
his  answer  to  the  "special  delivery  stamp"  queer  one, 
but  he  is  right.  M.  R.  Laracy,  New  Jersey,  read  It 
"please  deliver";  for  two  out  of  five  of  the  other  orders 
in  the  July  issue  he  found  the  correct  solution. 

Ivor  Griffith,  Pennsylvania,  makes  out  the  "hard  easy 
prescription"  to  be  "Normal  Fluid  Echinaca,  Merrell's." 
(Does  Merrell  list  such  a  preparation?)  Oscar  Landy 
and  M.  C.  Colcleugh  make  it  "Ext.  Fl.  Echinacse,  Mer- 
rell's.) (We  are  unable  to  see  it  that  way.)  We  decipher 
the  prescription  'N.  T.  Echinacete,  Merrell's."  otherwise, 
"normal  tincture."  Mr.  Gardner,  who  sent  the  prescrip- 
tion in  the  first  place,  neglected  to  enclose  the  answer. 


Submarine  Freight  Rates. 

it  is  stated  that  the  freight  on  the  dyestuffs  brought  to 
this  country  on  the  German  submarine  Deutachland 
amounted  to  eight  times  the  market  value  of  the  dyes  In 
Germany.  Importers  In  this  country,  it  is  understood, 
paid  14  a  pound  freight  on  dye  materials  worth  50  cents 
a  pound  in  the  country  of  their  origin. 


Section  217,  of  the  United-States  Criminal  Code,  forbids 
the  mailing  of  poisons  except  "according  to  regulations" 
to  be  established  by  the  Postmaster-General,  but  as  such 
regulations  have  never  been  formulated  the  result  Is  the 
prohibition  of  the  use  of  the  mails  at  all  In  the  sending 
of  poisons.  At  the  Instance  of  the  National  Association 
of  Manufacturers  of  Medicinal  Products  a  bill  to  amend  the 
existing  section  of  the  criminal  code  has  been  introduced 
in  Coni 
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Court  Decisions  and  Other  Legal  Points 

Under  this  head  are  given  resumes  of  legal  principles  laid  doxvn  by  judges  of  courts  of  record 
in  recent  cases,  as  well  as  other  matters  of  a  legal  nature  which  may  serve  to  inform  drug- 
gists of  their  rights , and  to  zvarn  them  of  dangers  which  threaten  those  who  disregard  the  law. 


Validity  of  Sunday  Regulations. 

The  North  Carolina  Supreme  Court  (State  vs.  Davis,  89 
Southeastern  Reporter,  40),  has  sustained  the  validity 
of  a  municipal  ordinance  prohibiting  "any  drug  store  In 
the  town  of  Andrews  to  sell  any  article  of  merchandise 
whatsoever  on  Sunday,"  but  declares  that  the  ordinance 
Bhall  not  "apply  to  the  filling  of  prescriptions,  selling  of 
patent  medicines  or  any  article  for  the  relieving  of  the 
Kick  and  necessary  for  such."  This  ordinance  prescribes 
a  penalty  of  |25,  whereas  another  ordinance  limiting  the 
right  of  restaurants,  etc.,  to  keep  open  on  Sunday  fixed 
the  penalty  at  $5  only.  The  defendant  successfully  pleaded 
before  the  trial  court  that  this  constituted  an  unjust  dis- 
crimination against  them  as  druggists.  But  the  Supreme 
Court,  on  an  appeal  taken  by  the  town,  reversed  the  de- 
cision, saying: 

"The  first  ordinance  deals  only  with  keepers  of  drug 
stores,  and  the  second  with  the  keepers  of  restaurants, 
caf^s,  and  lunch  stands.  These  are  distinct  and  easily 
Be%'erable  occupations,  and  there  is  no  finding  that  those 
engaged  in  them  come  in  competition  with  each  other.'' 

Defendants  further  objected  that  the  town's  charter  was 
not  broad  enough  to  justify  enactment  of  the  ordinance 
in  question,  but  the  Supreme  Court  holds  that  the  power 
was  sufficiently  conferred  by  charter  authority  to  cause 
due  observance  of  Sunday,  and  by  a  State  law  which  em- 
powers municipalities  to  pass  ordinances  tor  the  better 
government  of  the  town  as  deemed  best. 


Status    of    Synthetic    Substitutes    for    Cocaine 
Under  the  Harrison  Law. 

In  reply  to  a  request  for  information  as  to  the  atti- 
tude of  the  Treasury  Department  toward  the  court  ruling 
that  novocain,  holocaln,  orthoform  and  anesthesin  are  not 
subject  to  the  provisions  of  the  Harrison  law,  being  deriv- 
atives of  neither  coca  nor  opium,  the  acting  commissioner 
of  internal  revenue  wrote  that  only  the  Supreme  Court 
can  determine  whether  or  not  the  decision  is  sound  and 
valid,  and  advises  those  handling  the  drugs  in  question 
to  keep  the  usual  records  of  them,  in  order  to  be  on  the 
safe  Ride  until  the  point  is  finally  settled. 

An  item  concerning  the  decision  appears  In  the  Cir- 
cular for  last  month,  page  496. 


Creditor's   Right  in  Pennsylvania  to  Seize 

Goods. 

Where  a  drug  store  business  with  all  the  goods  is  sold 
for  a  sum  stated  payable  in  monthly  installments,  and 
the  purchaser  is  to  replenish  the  stock,  and  to  pay  all 
bills  contracted  therefor  and  the  seller  has  a  right  to 
inspect  the  purchaser's  books  until  all  the  installments 
are  paid,  and  it  is  also  provided  that  the  seller  may  re- 
sume possession  upon  any  default  by  the  purchaser,  a 
creditor  of  the  purchaser  for  goods  sold  to  replenish  the 
stock  may  pursue  the  goods,  after  the  seller  has  resumed 
possession,  by  an  attachment  under  the  laws  of  Penn- 
sylvania. (George  A.  Kelly  Company  vs.  Snyder,  58 
Pennsylvania  Superior  Court  Reports,  1.) 


Dealer's  Liability  for  Explosion  of  Receptacle. 

The  Massachusetts  Supreme  Judicial  Court  (Kuslck  vs. 
Thorndike  &  Hix,  112  Northeastern  Reporter,  1025)  holds 
that  a  dealer  in  goods  is  not  liable  for  injury  to  a  cus- 
tomer resulting  from  explosion  of  a  can,  or  other  recep- 
tacle In  which  the  goods  were  contained.  In  the  absence 
of  direct  proof  of  negligence  on  his  part;  he  not  being 
the  manufacturer  of  the  product.  Negligence  on  his  part 
will  not  be  inferred  from  the  mere  fact  of  the  explosion, 
especially  when  the  article  was  not  of  such  nature  as  to 
be  apt  to  explode. 


Misbranding  as  to  Curative  Properties. 

In  affirming  a  decree  for  the  forfeiture  of  a  quantity  of 
Dr.  Williams'  Pink  Pills  under  the  Federal  Drugs  act,  the 
United  States  Circuit  Court  of  Appeals  for  the  Third  Cir- 
cuit holds  that,  in  a  proceeding  to  forfeit  drugs  as  be- 
ing misbranded  as  to  curative  properties,  the  only  ques- 
tion tq  be  passed  upon  is  whether  the  statements  on  the 
label  were  false  and  fraudulent;  that  a  medical  expert 
may  testify  in  such  a  proceeding  that  medicine  repre- 
sented as  being  beneficial  In  treating  locomotor  ataxia 
would  not  have  any  curative  effect;  and  that  if  labels 
are  written  with  intent  to  create  an  impression  that  the 
medicine  is  efficacious  for  diseases,  the  seller  knowing  or 
being  reasonably  charged  with  knowledge,  that  the  labels 
are  false,  the  medicine  may  be  forfeited  as  being  falsely 
and  fraudlently  misbranded.     (233  Federal  Reporter,  71.) 


Municipal  Liquor  Regulations. 

It  has  been  decided  in  the  New  Mexico  Supreme  Court 
(City  of  Roswell  vs.  Jacoby,  158  Pacific  Reporter,  419) 
that  charter  power  given  a  city  to  regulate  sale  of  intoxi- 
cating liquors  by  druggists  for  medicinal,  mechanical, 
etc.,  purposes  authorizes  adoption  of  an  ordinance  re- 
quiring applicants  for  permission  to  make  such  sales  to 
give  bond  to  obey  the  Jaw.  But,  under  a  statute  limiting 
the  punishment  for  violations,  an  ordinance  which  mani- 
fests an  intention  to  hold  the  druggist  and  his  surety  for 
a  larger  penalty  than  authorized  by  such  statute,  is  void. 


Unlawful  Sales  of  Narcotic  Drugs. 

In  the  case  of  the  People  vs.'  Montgomery  (194  Illinois 
Appelate  Court  Reports,  483)  it  has  been  held  that  in  a 
prosecution  under  the  laws  of  that  State  for  selling  co- 
caine without  a  physician's  written  prescription,  the  bur- 
den Is  on  defendant  to  show  that  the  sale  was  made  with- 
in the  exceptions  of  the  statute. 


Validity  of  Sales  Agency  Contract. 

The  Iowa  Supreme  Court  holds  that  the  anti-trust  law 
of  that  State  is  not  infringed  by  a  contract  under  which 
a  medical  company  sells  drugs  on  credit  to  a  retail 
dealer,  on  condition  that  certain  prices  be  maintained  and 
that  the  dealer  will  not  handle  competing  articles,  where 
it  appears  that  the  condition  was  attached  by  way  of  se- 
curity for  paj-roent  of  amounts  due  the  company;  the 
contract  providing  for  the  release  of  the  dealer  and  his 
guarantor  on  payment  of  all  balances  due,  if  he  should 
desire  to  be  released.  (W.  T.  Rawlelgh  Medical  Com- 
pany vs.  Osborne,  158  Northwestern  Reporter,  566.) 


Compulsory  Vaccination. 

Under  the  laws  of  Kentucky,  as  interpreted  by  its  Court 
of  Appeals,  when  a  small-pox  epidemic  is  threatened,  it 
is  within  the  power  of  a  local  board  of  health  to  require 
the  children  atteniling  sohool  to  be  vaccinated.  (Trustees 
of  Highland  Park  School  District  vs.  McMurtry,  184  South- 
western Reporter,  390.) 


Where  Is  the  Stephens  Bill? 

Representative  Stephens,  of  Nebraska,  states  that  It  la 
his  intention  to  Insist  upon  hearings  on  the  Stephens 
price-protection  bill,  now  pending  In  Congress,  shortly 
after  that  body  reassembles  in  December. 


The  marriage  is  announced  of  Mrs.  Estelle  Wallace 
Baxter,  widow  of  the  late  "Billy"  Baxter,  to  Merrill  Co- 
burn  Clancy,  a  first  cousin  of  Mr.  Baxter's,  on  August 
2d,  at  Spokane.  Wash. 


Septeiiil>or  1916 


THE   DRUGGISTS   CIRCULAR 


563 


Notices  of  Judgment  Under  the  Food  and  Drugs 

Act. 

The  Bureau  of  Chemistry,  Department  of  Agriculture, 
bas  given  notice  of  the  following  judgments  under  the 
food  and  drugs  act: 

4,301.    Misbranding    of    Russia    salve.      Labeled    "Reddlng'a 
Russia   Salve   from   Redding  &   Co..    Boston."     Consent  decree 
of  condenmation   and  forfeiture,   product  ordered   released  on  • 
bond. 

4.310.  (Supplement  to  N.  J.  3,S69).  Misbranding  of  Buttalo 
Uthia  water.  Decision  of  Court  of  Appeals  of  District  of  Co- 
lumbia afllrming  the  decree  of  condemnation  by  the  Supreme 
Court  of  the  District  of  Columbia.  Case  pending  on  writ  of 
error  in  Supreme  Court  of  the  United  States. 

4.317.  Alleged  misbranding  of  Gouraud's  Oriental  Cream. 
Court  held  no  deception  as  to  place  of  origin,  and  purchaser 
could  not  be  misled  into  believing  contents  of  Oriental  origin. 
Judsrraent    for    claimant. 

4,319.  Misbranding  of  "Bowden  Lithia  \\'ater."  Plea  of 
guilty;  fine,  tSO. 

4.323.  Misbranding  of  lemom  oleum,  Thompson  &  Taylor 
Spice  Company.     Pleas  of  guilty;   fine,  $50  and   costs. 

4.324.  Adulteration  and  misbranding  of  trlonal  tablets,  hy- 
drastln  and  acetanilide  tablets.  Independent  Pharmaceutical 
Company.     Pleas  of  nolo  contendere;  fine,  J25. 

4.331.  Ml&brandlng  of  •■Dander-Off."  Plea  of  guilty;  fine,  J50 
and  costs. 

4.332.  Misbranding  of  "Goff's  Cough  Syrup"  and  "GofTs 
Herb   Bitters."     Plea  of  guilty;  line,  $25. 

4.33«.  Misbranding  of  ".Acid  Iron  Mineral  Compound."  De- 
fault decree  of  condemnation,   forfeiture  and  destruction. 

4.337.  Misbranding  of  "A-I-M  Cough  Syrup."  Default  de- 
cree of  condemnation,   forfeiture  and  destruction. 

4,J42.  Adulteration  and  misbranding  of  so-called  oil  of 
lemon.  Sethness  Company.  Plea  of  guilty;  fine,  $25  and 
costs. 

4.343.  Misbranding  of  "Bloodlne  Blood  and  Kidney  Tablets," 
"Checkers."  and  "To-NI-Ta."  Default,  decree  of  condemna- 
tion,   forfeiture  and   destruction. 

4,S4«.  Adulteration  and  misbranding  of  oil  of  cassia.  Plea 
of  guilty;    One,    JSO  and   costs. 

4.348.  Alleged  misbranding  of  cottonseed  meal.  Roberts 
Cotton  Oil  Company.    Tried  In  court.     Judgment  of  acquittal. 

4.349.  MLsbranding  of  "Dr.  Haynes'  Arabian  Balsam."  Plea 
of  nolo  contendere;  fine,  $20. 


New   York   Formula- Disclosure   Ordinance. 

Time  has  been  granted  for  the  filing  of  the  brief  of  coun- 
sel representing  the  City  of  New  York  in  favor  of  the  va- 
lidity of  the  local  health  board's  proprietary  medicine  for- 
mula-disclosing ordinance. 

Counsel  for  the  Charles  X.  Crittenton  Company,  H.  Plan- 
ten  &  Son,  and  B.  Fougera  &  Co.  have  presented  their  ar- 
guments against  the  constitutionality  of  the  ordinance.  It 
is  agreed  that  the  case  shall  come  up  for  trial  before  the 
.\ppeliate  Court  at  the  October  term. 


New  Firm  Name,  Same  Old  Men. 

Hynson.  Westcott  &  Dunning  is  the  name  on  signs  that 
swing  In  the  summer  zephyrs  that  play  and  boreal  blasts 
that  beat  upon  two  drug  stores  at  Baltimore.  Before  the 
signs    were  changed,   the   name   on   them    was   Hynson, 

Westcott  &  Co.,  the  per- 
sonnel of  the  concern  then 
having  been  the  same  that 
It  is  now.  Dr.  Dunning 
has  been  with  the  house 
since  1894,  and  a  member 
of  the  firm  since  1913.  An- 
nouncement of  the  change 
in  the  style  of  the  firm  wa« 
made  July  1st,  and  was 
briefly  mentioned  In  last 
month's  Cibcular.  Dr. 
Dunning  is  a  young  man 
still  In  his  thirties,  but  is  a 
graduate  in  pharmacy,  a 
doctor  of  pharmacy,  a 
teacher,  a  house  chemist,  a 
Spanish  war  veteran,  and 
a  "jiner"  of  no  mean  di- 
mensions In  pharmaceutl- 
H    \   B  Di/^.xiwc  *'*'  circles.    His  full  name, 

Henry  Armltt  Brown  Dun- 
ning, was  wished  on  him  In 
the  early  days  down  on  the  "Eastun  Sho' "  of  Maryland, 
where,  Incidentally,  he  began  his  career  as  a  druggist  In 
the  store  of  George  A  Redden,  at  Denton,  In  1893.  And, 
by  the  way,  the  other  members  of  the  firm  are  Dr.  Henry 
P.  Hynson  and  James  W.  Westcott. 


Elves  Among  the  Shelves. 

By  Alpha  Cox. 

All  the  late  customers  had  departed,  even  the  thin  man 
with  a  hacking  cough.  A  drizzling  rain  had  sent  to  more 
comfortable  shelter  the  last  grumbling  loafer.  It  was 
nearly  midnight,  and  the  druggist,  partly  enveloped  in  the 
fog  arising  from  a  half-flnished  stogie,  sat  dozing  on  his 
throne.  The  troubles  of  the  day  were  ended,  and  the  little 
drug  shop  was  quiet.  Save  the  ominous  click  of  the  gas 
meter  taking  its  toll  with  a  regularity  almost  commend- 
able, and  the  sputtering  of  the  druggist's  most  valuable 
asset,  the  water  faucet  at  the  rear  of  the  prescription 
case,  no  sounds  broke  the  stillness.  The  hour  for  the 
traditional  graveyard  yawn  was  at  hand. 

Suddenly  there  arose  a  slight  commotion  among  the 
bottles,  and  a  tiny,  shrill  voice  from  the  calomel  container 
cried  out,  "Hello,  Rhub!" 

"Hello,  Cal!"  replied  a  voice  from  the  rhubarb  bottle. 

Cal  and  Rhub  were  friends  of  many  years'  standing. 
Where  one  went  the  other  was  almost  sure  to  follow; 
when  one  undertook  a  task,  no  matter  how  difficult,  the 
other  always  stood  ready  to  render  cheerful  aid.  Thus 
they  were  nearly  Inseparable  companions;  and,  it  might 
be  added,  they  are  honorary  members  of  the  Red  Cross 
Society. 

"The  boss  is  sleeping,"  observed  Calomel,  with  a 
chuckle. 

"Then  let  us  make  merry  while  we  may,"  suggested 
Rhubarb. 

"For  to-morrow  we  may  die,"  came  a  solemn  note  from 
the  dye  case  (it  was  Rose  Anallne  talking). 

To  this  all  agreed. 

A  loud  blast  was  sounded  on  a  bugleweed,  and  Instantly 
all  was  animation.  Al.  Cohol  first  came,  started  a 
camphire  on  the  Paris  Green,  and  hung  out  some  blue 
flags  and  balloon  vines.  Among  the  guests  who  began  as- 
sembling were  Hen  Bane  with  Bella  Donna  on  his  arm. 
Perry  Goric  with  Anna  Soil,  Col.  O'Cynth  with  Aunty 
Mony,  Com.  Frey  with  Ella  Campane,  Ben  Zoin  with  Rose 
Water,  Pete  Roleum  with  Pearl  Ash,  and  Cass  Cara  with 
Cora  Ander.  Sam  Bucus  came  alone,  his  partner,  Cara 
Way,  having  gone  in  quest  of  lady  slippers.  Polk  Berry, 
with  his  hart's  horn,  was  chief  musician,  his  assistant 
being  Hy.  Drangea,  who  played  on  a  trumpet  vine. 

When  the  company  had  assembled  Mother  Wort  was 
declared  Queen  of  the  Meadow,  and  the  music  began.  At 
the  call  of  Hop  Vine  the  dancers  marched  out,  two  and 
two,  along  the  shelves.  Around  the  glowing  camphire 
the  merry-makers  gaily  tripped,  not  dreaming  of  Impend- 
ing danger. 

Suddenly,  however,  Sir  Knight  Shade,  armed  with  a 
spearmint,  and  mounted  on  a  tall  horse-weed,  appeared  on 
the  scene. 

"This  must  not  be,"  spake  Sir  Knight,  with  a  com- 
manding wave  of  his  right  arm. 

"Sire,  we  brook  no  interruption,"  retorted  Com.  Frey, 
in  true  ultramarine  pose. 

Sir  Knight  shied  his  castor  royal  In  the  Invalid  ring, 
and  cried  aloud;   "Then  fight  me!" 

Cap.  Sicum,  hot  -with  rage,  gathered  an  armful  of  stone 
root  and  leaped  before  the  pugnacious  knight,  exclaiming, 
"I  take  your  challenge."  A  battle  royal  seemed  Immi- 
nent. 

At  this  moment,  shy  young  Hy.  Drastls,  with  Gin 
Seng,  a  Chinese,  came  rushing  from  the  shadows,  quak- 
ing with  fear. 

"Run  for  your  lives!"  they  shouted.  "A  band  of  In- 
dian turnips,  with  their  squaw  vines  and  pappoose  ber- 
ries, all  armed  with  arrow  roots,  are  charging  down  upon 
us." 

"Preserve  us!''  the  women  cried  In  one  voice,  holding 
their  hands  Imploringly  toward  Ben  Zoate  de  Sodium,  once 
a  mighty  warrior.  "Those  savages  are  too  Wiley  for  me, " 
replied  de  Sodium,  turning  away. 

Further  disturbance  was  cut  short  by  the  awakened 
druggist,  who  put  out  the  lights  and  hastened  homeward 
In  the  midnight  gloom. 


J.  O.  Burge,  Jr.,  of  Nashville,  Tenn.,  a  chip  of  the  old 
block,  has  been  elected  a  magistrate.  There  was  a  warm 
campaign  and  his  large  majority  testified  to  his  popu- 
larity. 
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Reminiscences   of  an  Old -Time  Apothecary 

This  is  the  third  of  a  series  of  articles  hy  Mr.  Heimstreet  presented  in  the  Cibculau  under  the  above 
head.  The  first  told  something  of  life  in  a  Lansingburgh  (N.  Y.)  store  of  fifty  years  ago.  and  the  second 
gave  an  insight  into  the  early  days  of  the  store  at  Troy,  established  by  Dr.  Charles  0.  Heimstreet  in 
18S6,  and  later  taken  over  by  A.  M.  Knowlson,  who  continues  to  control  it.  This  month  the  author 
tells  us  of  the  Western  movement  and  how  he  became  a  soldier. 

By  E.  B.  Heimstheet. 


Hurrah  for  the  golden  West  where  we  are  going  to 
make  our  fortunea!  Two  weeks  after  we  had  sold  the 
Lansingburgh  store  we  set  our  faces  toward  the  setting 
sun.  We  went  at  first  to  a  place  we  had  often  heard  of, 
Chicago,  111.  Such  a  time  we  had  getting  there!  No  din- 
ing cars  in  those  days!  We  had  big  baskets  filled  with 
roasted  chicken  and  small  mince  pies  by  the  dozens,  and 
when  meal  time  came  we  got  a  pall  of  coffee  and  ate  in  our 
seats. 

Chicago  Passed  Up. 

It  was  a  rainy  day  when  we  reached  Chicago,  and  it 
took  but  a  short  time  to  decide  that  it  was  no  place  to 
settle  in  unless  we  wanted  to  settle  in  the  mud.  The 
sidewalks  were  boards,  and  folks  said  If  a  man  jumped 
up  and  down  on  one  side  of  the  street  he  woum  shake 
the  sidewalk  on  the  other  side. 

Land  Speculation  in  Iowa. 

Then  we  learned  that  Keokuk,  Iowa,  was  the  center  of 
the  land  of  golden  promise,  so  we  took'  the  cars  once 
more,  and  to  Burlington,  Iowa,  the  end  of  the  railroad 
line.  From  there  we  proceeded  by  stage,  and  the  next 
week  the  Heimstreet  Drug  Store  at  Keokuk  was  opened 
for  business.  We  did  a  good  business  there  from  the 
start.  Everyone  In  those  parts  was  land  crazy,  so  Father 
bought  three  farms  and  a  dozen  or  so  city  lots,  paying 
cash  for  them.  My  sister  traded  her  piano  for  two  city 
lots.    Everyone  was  buying  land. 

In  a  few  months  came  the  reaction.  We  found  the  titles 
to  property  were  worthless— that  the  farms  had  been  sold 
two  or  three  times.  This  was  in  1858,  and  Father  be- 
came discouraged  and  decided  to  go  back  to  the  old  home 
and  start  all  over  again. 

Our  head  clerk,  Rudolph  Hizer,  purchased  the  store  and 
we  commenced  packing  up  for  home,  for  which  we  soon 
set  out.  We  had  lots  of  sympathy,  for  there  were  hun- 
dreds who  were  In  the  same  fix  that  we  were,  or  worse. 
Not  a  day  but  big  "prairie  schooners"  would  go  past  the 
store  on  the  way  back  East.  Their  occupants'  money  was 
all  gone  and  everyone  seemed  to  have  but  one  Idea,  to  get 
home  again. 

In  New  York  Once  More. 

The  next  eight  years  were  of  little  interest,  as  it  was 
decided  that  I  should  go  to  school,  then  to  college  and 
study  medicine.  Accordingly,  I  was  sent  to  Mechanio- 
vlUe,  N.  Y.,  to  school,  and  was  there  the  first  years  of  the 
war. 

And  Then  the  War. 

Four  doors  from  the  school  the  Ellsworths  lived,  and 
the  youngest  boy  was  my  classmate,  and  he  used  to  tell 
us  the  stories  of  his  brother,  Elmer  Ellsworth,  who  was 
lieutenant  of  the  Chicago  Zouaves.  Then  came  the  news 
that  Colonel  Ellsworth  was  shot  at  Alexandria,  Va.,  the 
first  soldier  killed  In  the  Civil  War,  and  his  body  was 
brought  back.  I  went  to  Troy  to  the  funeral  and  shall 
never  forget  the  Impression  It  made  on  me — the  long  line 
of  soldiers,  and  the  saddle  horse,  boots  In  stirrups — with 
Colonel  Ellsworth's  orderly  leading.  The  body  was 
brought  to  MechanlcviUe  and  buried  there. 

I  continued  In  school  until  1864,  then  went  to  New 
York  city.  I  had  tried  to  enlist  several  times,  but  was 
under  age,  as  well  as  under  size,  but  would  not  give  up. 
One  day  I  went  into  the  booth  down  by  the  old  city  hall, 
and  In  an  hour's  time  found  myself  a  soldier  of  Com- 
pany F,  Fourteenth  U.  S.  I.  I  knew  no  difference  be- 
tween the  volunteers  and  regulars.  I  packed  up  my 
watch  and  trinkets  and  sent  them  home,  asking  the  folks 
not  to  look  for  me,  saying  that  I  would  write  to  them. 

My  life  in  the  army  was  the  same  as  that  of  thousands 
of  others.  In  the  spring  of  1865  I  was  on  duty  at  City 
Point,  Va.,  and  saw  President  Lincoln  a  number  of  times. 
After  we  went  into  Richmond  I  was  sent  to  Alexandria, 
Va.,  to  the  headquarters  there,  to  do  clerical  work. 


One  afternoon  I  well  remember  that  an  officer  came  In 
and  said,  "I  want  a  man  who  can  read  and  write  well  and 
understands  something  about  drugs  and  medicines."  I 
stepped  out  and  answered,  "Here."  "Come  with  me,"  he 
said. 

Nursing  Sick  Soldiers. 

Four  miles  back  of  Alexandria  was  the  old  Fairfax 
Seminary  Hospital,  formerly  the  Widow  Curtis  mansion. 
This  had  been  taken  for  a  military  hospital  and  was  so 
crowded  that  long  tents  had  been  erected  on  the  grounds 
for  the  sick  and  wounded  soldiers.  I  was  assigned  to 
ward  A  and  was  soon  at  work  dispensing  and  making  up 
diet  lists.  The  dispensing  was  not  very  arduous  work, 
being  mostly  the  doling  out  of  quinine  and  blue  pill.  This 
ward  contained  some  eighty  men,  and  just  back  of  It  was 
a  small  tent  for  victims  of  contagious  diseases.  There 
were  in  it  several  soldiers  with  smallpox,  but  somehow  I 
felt  I. was  all  right,  and  I  used  to  go  In  and  take  them 
their  medicine. 

Practicing  Medicine  and  Getting  Paid  for  It 

In  August,  1865,  I  received  my  discharge,  and  In  a  few 
weeks  had  become  a  citizen.  It  was  decided  that  I  should 
study  medicine  and  I  entered  the  ofl3ce  of  Dr.  Henry  B. 
WhIton,  of  Troy,  afterward  attending  the  Albany  Medi- 
cal College.  I  remember  my  first  experience  as  to  doo- 
tor's  bills.  The  doctor  was  called  one  cold  winter  night 
to  see  a  man  In  North  Troy,  who  had  a  bad  case  of  quinsy. 
All  the  members  of  the  family  were  crying,  and  the  man 
was  saying  his  prayers  and  calling  for  the  priest.  The 
doctor  lanced  his  throat  and  in  a  few  moments  all  were 
calling  for  blessings  to  descend  upon  the  head  of  the  man 
who  had  brought  so  much  relief  to  the  sufferer.  Some 
three  months  after  the  doctor  said:  "I  wonder  if  you 
would  be  willing  to  go  out  and  see  if  you  could  collect 
some  bills  for  me."  I  was  eager  to  start  and  took  the 
North  Troy  bill  first,  because  I  remembered  how  grateful 
the  patient  and  his  family  were.  I  went  to  the  house, 
presented  my  bill  and  was  almost  kicked  out  for  daring 
to  do  so.  My  experience  In  this  line  convinced  me  that 
the  doctor  Is  the  last  one  paid. 

Starting  for  the  West  Again. 

Father  had  decided  to  give  up  business  and  I  was  to 
finish  my  studies,  then  go  into  my  Uncle  Charles'  store 
in  Troy.  It  was  a  pleasant  day  in  July,  1867,  when 
Father  came  in  and  said,  "I  have  got  the  Western  fever 
again,  worse  than  ever,  and  am  going  to  Wisconsin."  Of 
course,  boy  like,  my  imagination  was  soon  aroused:  I 
knew  so  little  about  the  West  that  I  expected  to  be  with 
the  Indians.  A  number  of  my  schoolmates  gave  me  In- 
structions as  to  sending  back  bows  and  arrows,  mocca/- 
sins,  etc.,  and  we  all  purchased  the  clothes  we  expected  to 
need  for  a  year  to  come. 

Our  goal  this  time  was  Janesville,  Wis.,  where  we 
were  soon  settled,  and  I  entered  the  employ  of  Dr.  L.  B. 
Hackley,  an  old  druggist,  who.  by  the  way,  is  living  yet, 
in  Illinois,  being  over  ninety-four  years  old.  Just  oppo- 
site our  store  was  the  drug  store  of  Orange  Williams, 
afterward  the  manufacturer  of  septlclde.  This  was  one 
of  the  oldest  drug  stores  in  the  country,  and  was  run  by 
Mr.  Kemp,  who  afterward  went  to  New  York  and  made  a 
million  dollars  on  morphine,  and  was  in  the  firm  of  Lan- 
man  &  Kemp.  This  was  also  the  home  of  Tallman  & 
Collins,  who  In  those  days  were  the  leading  perfumers 
of  this  country.  Tallman's  musk  was%he  recognized  per- 
fume and  they  took  the  first  prize  at  the  Paris  Exposition. 
I  spent  many  pleasant  hours  in  their  laboratory. 

Father,  having  always  lived  an  active  life,  I  could  see 
was  uneasy,  although  he  had  a  pleasant  home  with  a 
large  flower  garden  and  a  greenhouse.  It  was  therefore 
not  a  great  surprise  when  he  came  in  one  noon  and  said, 
"Well,  I  have  bought  a  drug  store  for  you  and  me." 
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Twenty-five  Years^and  Then  Some. 

Somebody  is  sure  to  say  it,  so  It  might  as  well  come  out 
here  and  now  as  somewhere  else  at  some  other  time,  that 
is,  that  when  Dr.  Diekman  reports  for  duty  at  the  open- 
ing of  the  next  session  of  the  College  of  Pharmacy  of  the 

City  of  New  York,  Columbia 
University,  he  will  have 
completed  a  service  of 
twenty-flve  years  tor  that 
institution  and  will  set  In  on 
his  second  quarter-century 
lap.  To  a  young  man  who 
looks  ahead,  twenty-five 
years  seems  a  long  time;  to 
the  man  who  feels  young  at 
the  end  of  a  twenty-flve- 
year  stretch  of  work,  that 
amount  of  time  seems  to 
have  flitted  by  so  rapidly  as 
barely  to  have  afforded  him 
an  opportunity  to  get  well 
under  way. 

In  1891  the  Brooklyn  Col- 
lege of  Pharmacy  began.  It 
was  announced  in  advance 
that  Dr.  Diekman  would  fill 
the  chair  of  chemistry  when 
the  doors  of  the  new  institution  were  thrown  open.  But 
Dr.  Diekman  had  been  graduated  in  pharmacy  by  the  New 
York  college  three  years  previously,  and  the  trustees  re- 
membered him  as  a  diligent  and  capable  student  who  had 
captured  the  alumni  gold  medal,  so,  as  an  M.  D.,  newly 
acquired  through  a  course  at  the  College  of  Physicians 
and  Surgeons  of  this  city,  made  quite  a  string  of  letters 
after  his  name,  the  trustees  decided  that  his  pharma- 
ceutical alma  mater  should  have  the  benefit  of  his  ser- 
vices as  a  teacher.  Thus  It  was  that  the  young  drUggist 
and  physician,  who  had  had  good  drug-store  trainlne, 
was  made  instructor  in  pharmacy  at  the  College  of  Phar- 
macy of  the  City  of  New  York  in  the  fall  of  1891.  .\fter 
a  few  years  as  Instructor. 
Dr.  Diekman  was  made  pro- 
fessor of  pharmacy  Jn  the 
college,  a  position  which  he 
still  adorns.  He  Is  also  sec- 
retary and  assistant  dean  o: 
the  faculty. 

Lime-light  Is  so  distaste 
fUI  to  Dr.  Diekman  that  it 
seems  almost  cruel  to  turn 
it  on  him.  but  having  gone 
thus  far  the  Cibclt,ar  might 
as  well  go  ahead  and  state 
that  the  doctor  was  born  In 
this  city  In  1862,  that  ho 
spent  his  childhood  and 
early  business  years  in 
Brooklyn,  that  he  was  edu- 
cated In  the  public  schools 
and  by  private  tutors,  that 

he  was  junior  partner  In  the  Snapshot  of  Dr.  Diekman 
drug  firm  of  Scherplch  &  ca"*"?' '"  ^l*  lab<'™t°n'  read- 
Dlekman,    Park    and    Marcy     mg  The  Druggist.  Circular. 

avenues.   Brooklyn,  that  he 

Is  a  member  of  nearly  every  pharmaceutical  organization 
whose  sphere  of  Influence  Includes  this  city,  and  that 
he  Is  as  active  and  well  versed  In  masonry  as  he  Is  In  phar- 
macy. He  was  a  member  of  the  old  New  York  City  Board 
of  Pharm.icy,  and  of  the  Greater  New  York  board,  and  'las 
1)een  on  the  State  board  since  1895,  was  the  first  president 
of  the  all-St«te  hoard  as  organized  under  the  new  act 
which  placed  pharmacy  in  this  State  under  the  jurisdiction 
of  the  educational  department,  and  has  recently  been  re- 
appointed a  mcmhcr  of  the  board  for  a  throe-year  term. 
He  was  secretary  and  treasurer  of  the  National  Associa- 
tion of  Boards  of  Pharmacy  In  I90B-07.  and  of  the  Ameri- 
can Conferenf-e  of  Pharmaceutical  Faculties  In  1908-10, 
having  prevloiiHly  served  as  a  member  of  the  executive 
committee  of  thf  latter  body.  He  has  done  good  service  for 
pharmacy  aa  a  member  of  committees  of  the  Now  York 
State  and  of  the  American  pharmaceutical  associations. 

As  a  teacher  the  professor  has  a  clear  and  concise  way  of 
presenting  facts,  and  a  happy  faculty  for  impressing  them 


on  the  minds  of  his  hearers.  His  agreeable  manners  and 
keen  Insight  into  the  humorous  has  made  him  as  much 
liked  by  the  many  students  who  have  had  the  good  for- 
tune to  sit  in  his  classes  as  he  is  by  pharmacists  gener- 
ally and  his  numberless  other  acquaintances. 


More  Than  a  Druggist. 

He  operates  two  successful  stores  and  finds  time  for  a 
great  deal  of  useful  work  on  the  outside,  and  Charlee  -E. 
Helmerzheim,  of  Brooklyn,  seems  to  be  getting  more  out 
of  life  than  some  other  members  of  the  profession.  Maybe 
It  Is  because  he  works  a  little  harder  than  those  others. 

Mr.  Helmerzheim  was 
born  in  1874  in  this  city  and 
is  of  German  parentage.  He 
completed  the  course  of  In- 
struction in  the  public 
schools  in  Brooklyn,  and 
later  was  graduated  by  one 
of  the  high  schools  of  that 
city. 

At  sixteen  the  youthful 
Charles  took  his  first  fling 
at  things  pharmaceutical 
and  found  the  life  eminently 
to  his  liking.  His  flrst  po- 
sition, and  it  was  hardly  as 
prescriptionist,  was  in  the 
old-time  store  of  L.oul3  Bart- 
ruff,  In  downtown  "New 
York — at  the  corner  of 
Frankfort  and  William 
OHARL£s  E.  HEiMERZHEiM.     Streets.    That   was  in    1890. 

At  the  end  of  a  year  he  en- 
tered the  employ  of  Otto  Wlcke,  In  Brooklyn,  and  re- 
mained with  him  until  he  went  into  business  for  himself 
nearly  twenty  years  ago. 

Mr.  Helmerzheim's  first  store  was  at  567  Central  ave- 
nue, and  his  second  one  Is  on  the  same  street,  at 
number  516,  and  these  two  places  of  business  he  success- 
fully conducts  today. 

Mr.  Helmerzheim  has  found  time  to  become  a  benedict 
and  has  two  children.  He  was  for  seven  years  the  chair- 
man of  the  trade  matters  committee  of  the  Kings  County 
Pharmaceutical  Society,  for  ten  years  secretary  of  the 
New  York  Consolidated  Drug  Company,  has  served  as 
president  of  the  Manhattan  Association  of  Retail  Drug- 
gists and  the  Bushwick  Pharmaceutical  Association,  and 
is  at  present  secretary  of  the  Kings  County  Pharmaceu- 
tical Society.  It  would  be  difficult  to  find  a  better  man 
for  this  position  where  enthusiasm  and  painstaking  care 
count  for  so  much. 

»  »  » 

German  Apothecaries  to  Atlantic  City. 

Members  of  the  New  York  German  Apothecaries'  So- 
ciety, with  their  families  and  friends,  intend  to  visit 
in  a  body  the  Atlantic  City  meeting  of  the  Ameri- 
can Pharmaceutical  Association  and  greet  their  fellow- 
member,  Dr.  W.  C.  Alpers.  who  will  preside  at  that  meet- 
ing. They  leave  via  the  Central  Railroad  of  New  Jersey 
September  6th,  at  8:50  a.  m.  from  Liberty  street,  or  9 
A.  M.  from  West  Twenty-third  street.  For  $8.75  they 
may  obtain  the  round-trip  railroad  ticket,  a  transfer  to 
the  Grand  Atlantic  Hotel  at  Atlantic  City,  and  meals 
and  lodgings  at  the  hotel  from  luncheon  Wednesday  to 
luncheon  Thursday,  Inclusive.  The  return  ticket  Is 
good  for  six  months. 

Reservations  may  be  made  through  Hugo  Kantrowltz, 
104  John  Street,  this  city. 


High  Rentals  in  New  York. 

According  to  newspaper  reports  the  United  Cigar 
Stores  Company  has  signed  a  lease  for  a  store  on  the 
southeast  corner  of  Korry-second  street  and  Madison  ave- 
nue, this  city,  at  a  monthly  rental  of  IS  a  square  foot. 

When.  In  1912,  the  Liggett  Interests  leased  the  store 
at  the  southeast  corner  of  Broadway  and  Thirty-fourth 
street  at  a  rental  of  $19  a  square  foot  a  year,  the  rate 
was  spoken  of  as  one  of  the  highest  In  the  city.  Tbe 
cigar  store  space  Is  much  smaller  than  that  occupied  by 
the  drug  store. 
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A  Little  Politics  on  the  Side. 

Charles  Oenolln,  who  was  president  of  the  Indiana  Phar- 
maceutical Association  last  year,  mixes  a  little  politics 
with  bis  pharmaceutical  activities  and  finds  the  resulting 
mixture  palatable,  profitable,  and  a  fine  preventive  of  ennui. 

Some  eighteen  or  twenty 
years  ago  Mr.  Genolln  was 
teaching  In  the  graded 
schools  of  Indiana  and 
working  In  drug  stores  dur- 
ing the  vacation  months. 
It  did  not  take  manj'  of 
these  summer  seasons  to 
convince  the  young  school 
master  that  pharmacy  was 
a  calling  that  was  much  to 
his  liking,  and  so,  one  fall, 
he  did  not  answer  "present" 
to  the  roll  call  in  the  little 
red  school  house  on  the  hill 
.ind  the  truant  officer  found 
him  later  contentedly  toll- 
ing at  more  congenial  tasks 
where  the  colored  globes  In- 
formed the  passers  by  that 
caARLKs  GENOUN.  the    place    was    an    apothe- 

cary shop. 
For  fifteen  years  Mr.  Genolin  has  been  actively  engaged 
In  the  drug  business  and  during  these  busy  years  he  has 
found  time,  on  several  occasions,  to  throw  his  hat  Into  the 
political  ring  with  considerable  success.  From  1908  to 
1912  he  was  clerk  of  the  circuit  court  of  Brown  county, 
and  during  the  1913  session  of  the  State  legislature  he  was 
on  the  floor  representing  Brown  and  Madison  counties.  He 
ably  supported  the  narcotic  law,  and  as  bitterly  opposed  all 
legislation  that  might  have  proven  detrimental  to  his 
chosen  profession. 

Mr.  Genolln  made  a  most  efficient  president  of  his  State 
pharmaceutical  association.  He  knows  the  evils  of  the 
Itinerant  vendor;  and  he  stands  for  price  maintenance, 
adequate  pharmacy  laws,  close  association  of  State  and 
national  pharmaceutical  organizations,  and  tor  any 
movement  tending  to  the  betterment  of  things  pharma- 
ceutical. 


How  Much  Did  You  Buy? 

The  druggists  of  the  United  States  dispensed  nearly 
forty-nine  million  dollars'  worth  of  drugs  and  pharma- 
ceuticals in  1914,  according  to  a  report  recently  issued  by 
the  Department  of  Commerce. 

The  manufacture  of  tinctures,  fluid  extracts,  pills,  tab- 
lets, alkaloids,  synthetic  preparations,  medicinal  chemi- 
cals, serums,  vaccines  and  other  preparations  In  the  drug 
line  was  reported  by  438  establishments,  the  value  of  the 
products  being  ?48,624,966.  The  liquid  preparations  were 
valued  at  ^13,900,402;  the  pills,  tablets,  powders,  etc..  at 
110,903,056;  the  alkaloids  and  their  derivatives  at  about 
111,500,000;  the  synthetic  medicinal  preparations  at  $1,- 
384,996;  the  medicinal  metals  and  their  salts  at  $732,307; 
and  the  biological  products  at  $6,223,475,  all  of  which 
means  that  It  requires  a  total  investment  of  fifty  million 
dollars  to  fill  the  prescriptions  that  are  written  each  year 
In  the  United  States. 

Proprietary  medicines  to  the  value  of  $83,455,264  were 
manufactured  by  2,271  establishments;  proprietary  articles 
not  Intended  for  internal  use,  valued  at  $16,514,352,  were 
produced  during  the  year. 

Milady  required  perfumery  and  cosmetics  to  the  value 
of  $19,160,427  (at  wholesale),  and  these  the  drug  (and 
department)  stores  supplied  at  the  usual  margin  of  profit 

The  grand  total  of  these  various  items,  produced  pri- 
marily for  the  drug  trade,  is  $172,008,946,  which  sum  rep- 
resents the  bulk  of  the  Investment  of  the  retail  druggists 
of  the  United  States. 


Fire  in  a  Show  Window  from  Celluloid. 

A  box  of  tooth  brushes  with  celluloid  handles  displayed 
In  a  Philadelphia  drug-store  window  took  Are  from  the 
heat  of  an  electric  light.  The  box  was  snatched  from  the 
window  before  the  fire  had  a  chance  to  spread. 


The  Cost  of  Doing  a  Chain-Store  Business. 

Maybe  the  drug  business  Is  not  such  a  bad  one  after  all. 

In  soliciting  subscrlptlona  for  stock  In  a  $300,000  com- 
pany to  operate  a  chain  of  drug  stores  the  promoters  tell 
something  of  the  possibilities  of  such  a  business. 

In  the  first  place,  it  Is  stated  that  each  store,  to  serve 
5,000  people,  will  cost  $10,000.  Of  this  amount  $3,500  Is 
forfixtures,  $5,000  for  stock,  and  $1,500  for  working  capital. 
It  is  estimated  that  the  annual  sales  of  such  a  store  will 
amount  to  $20,000;  that  the  cost  of  the  stock  will  be  65 
per  cent,  of  this  $20,000,  or  $13,000;  that  the  cost  of  doing 
business  will  be  25  per  cent,  of  the  sales,  or  $5,000;  and 
that  the  other  10  per  cent.,  or  $2,000,  will  be  clear  profit. 

The  cost  of  doing  business  Is  figured  out  at  even  a 
fraction  less  than  25  per  cent,  as  Is  here  shown:  Rent, 
4.6  per  cent  of  gross  sales;  salaries,  10.9;  advertising, 
2.6  ;  heat  and  light  0.8;  delivery,  0.4;  insurance  and  taxes, 
1.4;  supplies,  0.3;  general,  2.4;  depreciation  and  shrink- 
age, 0.5;  bad  accounts,  0.2,  total,  2.41  per  cent 

To  indicate  to  prospective  Investors  that  the  chain-store 
idea  Is  the  right  one  from  a  money-making  viewpoint, 
the  names  of  the  big  chains,  with  the  number  of  stores 
in  each  is  given,  as  follows:  Druco,  Philadelphia,  550 
stores  [We  understand  that  this  Is  merely  an  association 
of  Independent  stores  for  buying,  manufacturing  and  ad- 
vertising purposes,  and  not  a  chain  of  stores  operated  by 
a  single  corporation. — Editor  The  Druggists  Circulab]; 
Llggett-Riker-Hegeman,  New  York,  Boston  and  elsewhere, 
157;  Dow-Weatherhead,  Cincinnati,  32;  Owl,  Pacific  Coast 
20;  Squire,  Syracuse,  N.  Y.,  20;  Marshall,  Cleveland,  15; 
Sun,  Los  Angeles,  13;  Day,  Akron,  Ohio,  12;  Standard, 
Cleveland,  11;  Hook,  Indianapolis,  10.  The  Circular 
gives  these  figures  as  they  are  given  in  the  prospectus  of 
the  drug  company  (credited  there  to  the  Advertising  Book 
of  1916,  by  Paul  Terry  Cherington)  with  no  attempt  at 
verification;  if  it  is  not  misinformed,  some  of  them  are 
too  large. 

As  indicating  the  amount  of  money  spent  In  the  United 
States  annually  for  such  things  as  drug  stores  sell,  the 
prospectus  contains  these  figures,  credited  to  government 
reports  for  1915:  For  tobacco,  cigars,  etc.,  $1,200,000,000; 
for  confections,  $200,000,000;  for  soft  drinks,  $120,000,000; 
for  "patent"  medicines,  $80,000,000  •  for  chewing  gum, 
$15,000,000. 

On  the  whole,  it  is  figured  out  that  with  the  Immense 
buying  power  of  the  proposed  chain  of  stores,  which  will 
mean  a  big  saving,  the  dividends  on  preferred  stock  will 
be  181A  per  cent,  and  on  common  stock  11%  per  cent. 

Now  let  the  "Lubricators"  and  the  "Anti-Lubricators" 
get  out  their  pencils  and  do  some  figuring,  and  then 
grease  up  their  fountain  pens  and  send  a  few  paragraphs 
to  the  CiEOUiAR. 

♦ » » 

Chain  Stores  at  Columbus,  Ohio. 

The  Mykrantz  Company,  of  Columbus,  Ohio,  has  been 
incorporated  with  a  capital  stock  of  $750,000.  It  will  take 
over  the  ten  retail  stores  that  have  been  operated  in  that 
city  by  F.  F.  Mykrantz.  The  latter  was  made  president  of 
the  new  company.  He  states:  "We  will  begin  at  once  the 
establishment  of  forty  more  stores  in  selected  cities  in 
Ohio,  and  ultimately  we  will  establish  factories  In  Colum- 
bus to  manufacture  many  of  the  lines  which  we  will 
handle.  With  fifty  progressive  stores  as  an  outlet,  we  can 
take  the  entire  production  of  several  factories.  We  pro- 
pose to  extend  the  system  of  giving  drugs  at  low  prices  to 
the  people  in  their  home  corner  stores,  under  the  plan 
which  I  have  carried  on  so  successfully  here." 

Mr.  Mykrantz  went  to  Columbus  in  1900,  after  fifteen 
years  in  the  drug  business  at  Brooklyn.  His  store  at  Ful- 
ton street  and  Tompkins  avenue,  he  states,  became  a  link 
In  one  of  the  largest  systems  of  chain  drug  stores  in  the 
country.  The  original  and  main  Mykrantz  store  at  Colum- 
bus is  in  the  heart  of  the  retail  district  and  is  very  hand- 
somely appointed. 

■* «  » 

Switzerland  consumes  about  3,450,000  gallons  of  alco- 
hol every  year.  This  was  formerly  supplied  by  Germany, 
Russia,  Holland,  and  France,  but,  on  account  of  the  in- 
ability of  these  nations  to  supply  the  product  the  past 
year,  a  great  deal  has  been  imported  from  America. 
Swiss  dealers  prefer  barrels  of  150  to  250  gallons'  capac- 
ity to  the  American  50-gallon  barrel. 
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Conservation  of  Life  with  Sour  Milk. 

Upon  receiving  from  a  number  of  readers  requests  for 
Information  regarding  the  reliability  of  the  American  As- 
sociation for  Conservation  of  Life,  the  Circui^b  sent  a 
representative  to  call  upon  William  M.  Bates,  who  signs 
letters  as  "Managing  Director,"  in  his  office  on  Madison 
avenue,  this  city.  Mr.  Bates  said  that  he  was  an  old  news- 
paper reporter  who  had  been  the  press  agent,  and  later 
the  president  of  another  concern  which  marketed  various 
ferment  products. 

Mr.  Bates  said  the  present  officers  of  the  above-named 
concern  were  only  temporary,  and  that  the  companv  would 
be  reorganized  in  September.  At  the  time  of  the  inter- 
view the  company  had  no  laboratory,  but  Intended  to  have 
one  shortly,  its  goods,  in  the  meantime,  being  prepared  in 
"one  of  the  best  laboratories  in  the  city"— which  one  the 
managing  director  refused  to  say.  A  sample  of  the  bev- 
erage with  which  this  company  proposes  to  conserve  hu- 
man life  was  tasted  by  the  Cikcci^\r  man.  He  did  not 
like  it.  Neither  did  he  share  Mr.  Bates'  enthusiasm  over 
the  ways  and  means  by  which  it  was  to  be  made  by  drug- 
gists and  supplied  to  the  public.  Still,  the  CiRotn,.*^B  man 
may  be  all  wrong,  and  the  liquid  may  become  as  popular, 
as  profitable  and  as  useful  as  Mr.  Bates  says  that  It  will. 


Thirty-two  Million  Pounds  of  Hydrogen 
Dioxide. 

According  to  a  report  on  the  manufacture  of  bleach- 
ing materials,  recently  issued  by  Director  Sam.  L.  Rog- 
ers, of  the  Bureau  of  the  Census,  Department  of  Com- 
merce, there  were  twenty  establishments  in  the  United 
States  producing  hydrogen  dioxide  in  1914,  and  the  total 
output  was  32,594,568  pounds,  valued  at  $1,303,569.  That 
the  use  of  this  article  Is  growing  may  be  shown  by  a  com- 
parison with  the  figures  of  1909,  when  the  total  output 
was  9,925.568  pounds,  valued  at  1870,541. 

The  hypochlorites,  of  which  the  principal  one  Is  "chlo- 
ride of  lime,"  constitute  the  most  Important  class  of 
bleaching  materials,  and  222,152,000  pounds,  valued  at 
12,578,269,  were  produced  for  sale  in  the  United  States  In 
1914.  New  York  and  Michigan  are  the  principal  pro- 
ducers. 

The  manufacture  of  chlorine  was  reported  by  seven  es- 
tablishments, three  of  which  were  located  In  New  York, 
and  the  total  output  for  the  year  was  12,217,000  pounds, 
valued  at  $472,836. 

*  •  * 

Asks  Embargo  on  Paper. 

Representative  Dillon,  of  South  Dakota,  has  Introduced 
a  bill  at  Washington,  asking  for  an  embargo  on  paper. 
This  action  comes  as  a  result  of  the  present  upset  condi- 
tion of  the  paper  market  and  the  unprecedentedly  high 
prices  prevailing.  The  bill  provides  that  the  President 
may  raise  the  embargo  when,  in  his  judgment,  the  price 
charged  for  paper  in  the  United  States  Is  fair,  reasonable 
and  just. 

Representative  Mann,  of  Illinois,  the  minority  floor 
leader,  has  introduced  a  resolution  seeking  the  appoint- 
ment of  a  special  committee  of  the  House  to  investigate 
the  prevailing  high  prices  of  paper. 


On  August  3d  the  members  of  the  Ohio  Valley  Drug- 
gists' Association,  Cincinnati,  closed  up  shop,  figuratively, 
If  not  actually,  and  adjourned  to  Highland  Grove,  near 
that  city,  for  their  annual  picnic  and  ball  game.  The 
outing  was  a  success  In  every  way.  If  druggists  through- 
out the  country  would  develop  this  get-together  spirit 
they  might  find  that  their  competitors  are  pretty  decent 
chaps  to  know. 

A  recent  government  report  Is  to  the  effect  that  the 
production  of  oxygen  In  the  United  States  during  the  year 
1914  aggregated  104,714,321  cubic  feet,  representing  an  In- 
crease of  over  100.000,000  cubic  feet  as  compared  with 
the  corresponding  figure  for  1909. 

Under  an  old  post-offlce  ruling  a  user  of  the  malls  was 
not  paid  anything  by  the  government  In  case  goods  sent 
by  registered  or  insured  mall  were  not  a  total  loss.  Now 
If  the  goods  are  a  partial  loss  the  owner  can  recover  part 
of  their  value. 


This  Country's  Acid  Output. 

The  value  of  acids  produced  for  sale  In  this  country  in 
1914  was  more  than  130,000,000,  according  to  a  report 
made  recently  by  Director  Sam  L.  Rogers,  of  the  Bureau 
of  the  Census,  Department  of  Commerce. 

Sulphuric  acid  was  manufactured  by  194  establish- 
ments, 34  of  them  being  located  in  Georgia.  The  total 
production,  reduced  to  50°  Baum6,  was  not  less  than  4,047,- 
675  tons,  about  half  of  which  was  sold  for  ?15,395,133,  the 
remainder  being  consumed  by  the  manufacturers. 

Nitric  acid  manufacture  was  reported  by  52  establish- 
ments, and  the  total  output  for  the  year  was  78,589  tons. 
Of  this  amount,  14,685  tons  were  sold  for  $1,591,625,  and 
the  remaining  63,904  tons  were  used  in  the  manufacture 
of  other  things. 

The  acetic  acid  output  was  75,303,375  pounds,  Penn- 
sylvania heading  the  list  of  producers.  The  value  was 
about  a  million  and  a  half  dollars. 

Five  establishments  reported  the  production  of  boric 
acid— 8,590,311  pounds,  valued  at  about  $590,000. 

Hydrochloric  acid  was  reported  by  31  establishments, 
the  total  output  being  337,167,882  pounds,  about  half  of  this 
being  sold  for  $1,348,805,  and  the  balance  used  for  man- 
ufacturing purposes  by  the  producers. 

There  has  been  a  tremendous  growth  In  the  production 
of  sulphuric  and  nitric  acids  since  1909  and,  under  war 
conditions,  It  is  believed  that  the  report  for  the  last  two 
years  will  show  a  still  greater  increase. 

*  «  » 

Drug  Prices  in  the  Azores. 

That  druggists  in  all  parts  of  the  world  are  paying 
high  prices  for  their  supplies  is  well  attested.  From  a 
list  recently  made  up  by  the  City  Hospital  at  Ponta  Del- 
gada,  in  the  Azores,  some  quotations  of  comparative  fig- 
ures are  here  given.  The  prices  are  on  the  basis  of  the 
kilo  (2.2  avoirdupois  pounds) : 

Former  Present 

Articles.                                                                                   price.  price. 

Citric  acid  $0.64  $1.78 

Boric   acid    09  .28 

Aspirin    2..'i3  56.00 

Antlpyrin     2.78  22.00 

.•Vmmonlum  bromide  88  10.00 

Potassium  bromldo  B6  10.00 

Sodium   bromide   88  lO.OO 

Chlorinated  lime   02  .16 

Codeine    89.00  156.00 

Camphor 37  1.33 

Morphine  hydrochlorate   89.00  178.00 

Chloroform    46  15.00 

Ether  38  16.00 

Potassium    iodide     3.80  9.46 

Iodine    6.50  10.00 

Potassium  permangranate    22  2.80 

Theobromine   7.75  33.00 

Veronal  28.00  46.00 

Petrolatum     23  .46 

Bismuth  subnitrate   3.00  8.80 

«  I  » 

It  is  reported  from  the  College  of  Pharmacy  of  the  State 
University  of  Iowa  that  the  members  of  the  class  of  '16 
are  practically  all  located:  E.  T.  Bjornstad  will  be  with 
the  Henderson  Drug  Company,  at  Waterloo;  R.  R.  Doug- 
lees  will  be  associated  with  his  father,  at  Postvllle;  T.  M. 
Morrlsson  will  work  with  his  father,  at  Iowa  City;  W.  A. 
Meads  will  continue  in  the  employ  of  the  Whetstone  Drug 
Company;  Theodore  Beekman,  Jr.,  will  work  at  Charles 
City;  W.  R.  Jennings  had  taken  a  position  at  Bedford 
hut  has  gone  with  Company  M  of  the  Iowa  National 
Guard;  L.  F.  Marsh  will  work  for  J.  A.  Cummlngs,  '10,  at 
NaUiervllle;  M.  R.  Hobmann  will  be  storekeper  for  the 
Department  of  Chemistry. 

Medicines  compounded  by  fakers  and  sold  from  house  to 
house  are  mentioned  by  the  Publicity  Committee  of  the 
Pennsylvania  Pharmaceutical  Association  in  a  recent  bul- 
letin sent  to  the  dally  papers  of  that  State.  Attention  Is 
called  to  the  fact  that  many  of  these  fakers  have  not 
even  an  elementary  knowledge  of  medicine  or  pharmacy. 
"The  public  should  fight  shy  of  purchasing  cure-alls  from 
wayside  peddlers  unless  they  have  the  Imprint  of  a  prop- 
erly qualified  pharmacist  or  pharmaceutical  concern," 
says  the  bulletin. 

Decatur,  III.,  has  joined  the  throng  of  antl-publlc-drlnk- 
ing-cup  cities.  The  fine  for  violation  of  Its  ordinance  Is 
from  $5  to  $50. 
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Cocoanut  Oil  and  Dyewoods  from  the 
Philippines. 

Some  time  ago,  in  order  to  reduce  the  bulk  and  so  cut 
down  the  coat  of  transportation,  the  producers  of  copra  In 
the  Philippine  Islands  began  the  manufacture  of  cocoa- 
nut  oil  with  the  result  that  the  export  figures  for  this 
item  show  a  100  per  cent,  increase  over  the  figures  of  a 
year  ago.  Perhaps  war  conditions  with  resulting  high 
prices  for  the  oil  also  had  something  to  do  with  this  in- 
crease. The  total  value  of  the  oil  exported  in  May,  1916, 
was  »340,766,  as  against  |144,000  for  May,  1915. 

Dyewoods  were  exported  to  the  value  of  $5,505.  These 
shipments  arp  due  to  the  shortage  of  dyestuffg  in  the 
world's  markets.  Practically  none  of  this  wood  had  been 
exported  heretofore. 


Potassium  Chlorate  from  Japan. 

War  conditions  have  caused  the  manufacture  of  potas- 
sium chlorate  in  Japan  to  undergo  a  rapid  development. 
There  are  about  33  factories,  and  the  total  output  Is 
put  by  the  Japan  Chronicle  at  7,000  barrels  a  month, 
the  list  being  headed  by  the  Nihon  Kagaku  Kokyo 
Kaisha,  which  turns  out  3,000  barrels  a  month.  The  do- 
mestic consumption  is  about  7,000  barrels  in  normal 
times;  but,  at  present,  owing  to  a  general  decrease  in  de- 
mand, it  is  not  expected  to  exceed  6,000  barrels.  The  sup- 
ply of  the  chlorate  Is  thus  In  excess  of  the  demand  by 
about  1,000  barrels,  and  a  further  Increase  in  the  output 
is  expected.  When  work  now  in  progress  on  factory 
extension  is  completed,  it  is  expected  that  the  total 
monthly  output  will  exceed  10.000  barrels. 


Short  Crops  of  British  Medicinal  Herbs. 

Wet  weather,  late  frosts  and  the  unavoidable  scarcity 
of  labor,  due  to  war-time  conditions,  have  had  their  ef- 
fect on  the  cultivation  of  medicinal  herbs  in  Great 
Britain.  One  firm  with  a  farm  in  Surrey  summarizes  the 
situation  as  follows: 

Chamomile,  crop  almost  a  failure.  Unless  the  weather  Im- 
proves the  Howers  will  not  be  worth  picking.  Rue  and  com- 
frey  are  heavy  cror's.  Yarrow  and  tansy  are  quite  up  to  nor- 
mal years.  Colandine.  feverfew,  southernwood  and  hoarhound 
are  I'alr  crops.  Marshmallow  and  balm  will  greatly  improve 
with  sunshine.  Peppermint,  white  is  fair  but  black  poor. 
Pennyroyal,  EXiglish  plants  are  very  backward,  and  the  yield 
will  be  negligible.  We  have,  however,  used  some  French 
seed  which  appears  to  have  taken  kindly  to  the  British  soli. 
The  pla.its  are  robust  and  should  yield  well.  Culinary  herbs- 
tarragon,  mint  and  thyme  are  good;  lemon  thyme  poor,  and 
sage  moderate. 

4  «  » 

Production    of    Atropine    Possible    in    the 
Philippines. 

Manila  advices  are  to  the  effect  that  it  has  been  ascer- 
tained that  atropine  may  be  obtained  from  the  plant, 
datura  alba,  which  grows  in  great  profusion  in  all  parts  of 
the  Philippine  Islands.  In  addition  to  atropine  the  plant 
also  contains  hyoscyamine. 

No  effort  has  been  made  to  cultivate  the  plant,  which 
grows  rank  in  the  tropical  jungles,  and  it  is  therefore 
not  readily  obtainable  for  export  demands.  Several  ship- 
ments of  the  leaves  have  been  made  to  this  country  but 
the  Industry  awaits  local  enterprise  sufficient  to  undertake 
systematic  cultivation. 


Britain  Bars  Narcotics. 

The  importation  of  opium  and  cocaine  into  the  United 
Kingdom  is  prohibited  by  a  royal  proclamation  issued 
July  28,  1916. 

This  action  followed  startling  disclosures  of  the  Illegal 
use  of  these  drugs,  especially  the  "snuffing"  of  cocaine 
among  women. 

«  ■  » 

Customer — Do  you  keep  fountain  pens?  Smart  Shop- 
man— No,  sir,  we  sell  them.  Customer — Not  always.  You 
will  keep  the  one  you  might  have  sold  me,  for  being  too 
fresh.    Good  day. — Chicago  Daily  New». 

It  is  announced  that  Curtis  G.  Lloyd,  one  of  the  found- 
ers of  the  Lloyd  Library  and  Museum,  at  Cincinnati,  will 
put  up  an  addition  to  the  building. 


Synthetic  Ichthyol. 

The  problems  of  meeting  the  demands  for  ichthyol  for 
domestic  consumption,  following  wartime  shortage,  has 
been  met,  according  to  the  United  States  Geological  Sur- 
vey, by  synthetic  methods  and  the  products  are  now 
available  in  the  markets.  So  far  as  is  known,  there  are 
no  deposits  of  asphaltic  material  of  the  peculiar  typ« 
from  which  ichthyol  is  derived  in  the  country. 

Prior  to  August,  1914,  this  asphaltic  material  was 'im- 
ported from  Europe.  It  is  derived  from  a  bituminous 
rock,  filled  with  fossil  flsh,  that  is  found  in  the  Austrian 
Tyrol.  American  Imports  had  increased  from  24,000 
pounds  in  1910  to  60,000  pounds  in  1914,  but  dropped  oft 
last  year  to  less  than  25,000  pounds. 


Traffic  In  Narcotic  Drugs. 

There  is  no  end  to  the  ingenuity  of  those  who  would 
secure  supplies  of  narcotics,  and  it  seems  that  this  ap- 
plies to  dealers  as  well  as  to  users.  A  scheme,  whereby 
narcotic  drugs  were  ordered  from  New  York  wholesale 
drug  houses  by  a  house  in  Mexico  and  then  shipped  by 
that  house  back  to  New  York  for  illegal  distribution,  was 
recently  brought  to  light  in  this  city.  The  Mexican  dealer 
ordered  the  drugs  sent  to  him  and  he,  in  turn,  shipped 
them  to  his  confederate  in  this  city. 

The'  fines  imposed  probably  absorbed  the  major  por- 
tion of  whatever  profits  had  accrued. 


Patriotic  Educational  Guilds. 

M'ajor  J.  E.  Bloom,  retired,  of  the  United  States  Army, 
is  endeavoring  to  interest  pharmacists  in  organizing  and 
carrying  on  the  work  of  the  Patriotic  Educational  Guilds, 
"Pegs,"  as  a  means  of  national  preparedness,  especially 
against  disease.  The  present  need  is  in  assisting  boards 
of  health  in  fighting  the  epidemic  of  infantile  paralysis 
In  New  York  and  adjoining  territory.  A  letter  addressed 
to  Major  Bloom  at  his  home,  233  Seventy-second  street, 
Brooklyn,  N.  Y.,  will  bring  complete  information. 


Our  laws  should  he  so  modified  that  a  manufacturer 
from  any  other  country,  who  obtains  a  patent  on  a 
medicinal  substance,  should  be  compelled  to  arrange  for 
its  manufacture  in  this  country  within  a  reasonable  time 
after  the  granting  of  the  patent,  says  the  Publicity  Com- 
mittee of  the  Pennsylvania  Pharmaceutical  Association, 
which  adds:  We  would  then  not  find  ourselves  In  the 
predicament  which  now  confronts  us,  viz.,  being  willing 
to  purchase,  but  unable  to  obtain  on  account  of  condi- 
tions brought  about  by  the  war. 

The  Redgate  Pharmacy,  Norfolk,  was  formally  opened 
by  Fred  D.  Nelligar,  August  14th.  In  a  neat  little  folder 
Inviting  the  neighbors  to  be  on  hand  and  receive  sou- 
venirs, some  idea  of  the  extent  and  variety  of  the  stock 
is  given.  One  paragraph  of  the  announcement  deserves 
special  notice;  it  reads:  "We  keep  but  do  not  recom- 
mend patent  medicines." 

According  to  a  recent  government  report,  there  were 
consumed  in  the  United  States,  in  1914,  118,282  pounds 
of  opium,  316,130  ounces  of  morphine  or  derivatives 
thereof,  414,255  ounces  of  cocaine  and  derivatives,  13,039 
ounces  of  heroin,  and  23,859  ounces  of  diacetyl  morphine. 

George  M.  Beringer,  of  Camden,  N.  J.,  delivered  an  ad- 
dress on  "The  Smoke  Nuisance  and  Its  Abatement"  before 
the  Civic  Club  of  his  city  a  short  time  ago.  Like  Mr.  Ber- 
inger's  papers  generally,  this  one  showed  the  effect  of  deep 
thought  and  makes  good  readine. 

Joseph  D.  Hartigan,  proprietor  of  two  busy  drug  stores 
at  Bridgeport,  Conn.,  has  announced  that  his  stores  will 
hereafter  be  closed  every  Sunday  in  the  year  from  1  to  6 
p.  M..  Of  course,  emergency  cases.  If  any  arise,  will  be 
taken  care  of. 

A  finer  day  could  not  have  been  chosen  for  the  annual 
picnic  of  the  Chicago  Drug  Club,  held  August  17th,  at 
St.  Johns,  Ind.  The  druggists  brought  their  families 
and  friends  along  and  the  record-breaking  attendance  num- 
bered nearly  800. 

Fit>er,  known  locally  in  Brazil  as  "tucum,"  haa  been  ex- 
ported from  Brazil  to  Germany  for  years  to  be  used  In 
making  artificial  hair  for  dolls. 


September  1916 


THE  DRUGGISTS  CIRCULAK 


569 


Vacation  Notes  from  the  Pharmacy  Colleges 


Medico-Chirurgical    Department   of   Pharmacy 

Absorbed  by  the  Philadelphia  College. 

As  was  stated  In  the  Cibcular  for  July  (page  450),  the 
Medlco-Chlrurgical  College  of  Philadelphia,  with  its  vari- 
ous departments,  was  to  pass  to  the  control  of  the  Uni- 
versity of  Pennsylvania.  This  it  has  done.  But  now  it  is 
announced  that  the  university  has  transferred  the  depart- 
ment of  pharmacy  of  the  newly-acquired  medical  college  to 
the  Philadelphia  College  of  Pharmacy.  When  asked  by  a 
representative  of  the  Circui-ab  for  an  official  statement  re- 
garding the  matter.  President  Howard  B.  French,  of  the 
Philadelphia  College  of  Pharmacy,  Issued  the  following: 

At  a  special  meeting:  of  the  board  of  trustees  of  our  college 
there  was  completed  the  consolidation  of  the  Department  of 
Pharmacy  of  the  Medico-Chirurglcal  College  of  Philadelphia 
with   the   Philadelphia    College   of   Pharmacy. 

When  the  agreement  of  consolidation  was  made  be- 
tween the  Medlco-Chirurglcal  College  of  Philadelphia  and  the 
University  of  Pennsylvania,  the  medical,  dental  and  phar- 
maceutical departments  were  Included,  but  after  careful  con- 
sideration by  Dr.  Edgar  Fahs  Smith,  provost  of  the  Univer- 
sity of  Pennsylvania,  and  others  interested  It  was  decided 
that  It  would  be  better  "in  the  Interest  of  and  for  promot- 
ing higher  pharmaceutical  education  In  the  city  of  Philadel- 
phia" that  the  Department  of  Pharmacy  should  be  consoli- 
dated with  the  Philadelphia  College  of  Pharmacy,  the  oldest 
and  largest  Institution  of  its  kind  In  the  United  States.  With 
this  in  view,  the  consolidation  has  been  accomplished  and  the 
two  schools  are  now  working  In  active  co-operation  and 
entire  harmony,  with  the  sole  object  In  view  of  advancing 
Philadelphia's   prestige   as   a   pharmaceutical    center. 

Prof.  J.  W.  Sturmer,  former  dean  of  the  Department  of 
Pharmacy  of  the  Medlco-Chlrurgical  College  of  Philadelphia, 
will  become  associate  dean  of  the  Philadelphia  College  of 
Pharmacy,   under   this   new   arrangement. 


The  University  of  Illinois  School  of  Pharmacy. 

I-ASt  December  the  University  of  Illinois  purchased  for 
Its  School  of  Pharmacy,  property  at  the  corner  of  Wood 
and  Flournoy  streets,  Chicago,  including  eight  city  lots, 
a.ggregating  201  by  125  feet,  and  improved  by  two  substan- 
tial buildings.  One  of  these  is  a  four-story  college 
building,  containing  a  large  auditorium,  several  lecture 
and  recitation  rooms,  as  well  as  offices,  a  microscopical 
laboratory,  and  several  smaller  laboratories.  This  build- 
ing was  formerly  occupied  by  a  medical  college.  The 
spcond  building  was  constructed  for  a  hospital  and  is 
now  being  remodeled  as  a  laboratory  building.  In  which 
will  be  located  the  qualitative  analytical  laboratory,  the 
laboratory  for  organic  chemistry  and  the  pharmaceutical 
laboratory.  The  college  building  was  occupied  by  the 
3  hool  on  June  Ist. 

The  trustees  of  the  university  have  appropriated  $32,000 
for  refitting  the  buildings.  The  laboratories  will  be  sup- 
plied with  electricity,  gas,  compressed  air,  vacuum,  and 
hot  and  cold  water. 

These  buildings  will  be  used  by  the  School  of  Phar- 
macy exclusively.  The  work  on  them  is  to  be  com- 
pleted by  September  15th  at  the  latest. 

The  new  catalogue  of  the  University  of  Illinois  School 
of  Pharmacy  has  just  been  Issued.  Important  changes  in 
the  course  are  announced,  as  follows: 

The  school  year  has  been  lengthened  to  thirty-six 
weeks,  beginning  September  27th,  and  closing  June  14th. 

The  two-year  course  leads  to  the  degree  of  graduate  in 
pharmacy,  while  the  course  for  the  pharmaceutical  chem- 
ist degree  Is  increased  to  three  years. 

Graduation  from  an  accredited  high  school  or  the  full 
educational  equivalent  of  this  Is  required  for  entrance. 


St.  Louis  College. 

Prof.  Francis  Hemm,  for  many  years  In  charge  of  the 
department  of  practical  pharmacy  In  the  St.  Louis  Col- 
lege of  Pharmacy,  has  been  promoted  to  take  charge  of 
the  whole  department  of  theoretical  and  practical  phar- 
macy, following  the  retirement  of  Prof.  James  M.  Oood 
from  active  college  work. 

Prof.  Hemm's  tireless  Industry  in  his  department  of 
practical  pharmacy,  his  sympathy  with  and  sollcitade 
for  the  Interests  of  the  students,  and  his  success  as  a 
teacher  will  make  the  many  friends  of  the  St.  Louis  Col- 


lege of  Pharmacy  feel  like  congratulating  him  on  his 
advancement  to  the  position  at  the  head  of  both  the  the- 
oretical and  practical  divisions  of  pharmacy.  He  will 
be  assisted  in  his  increased  sphere  of  work  by  Associate 
Professor  Leo  Suppan,  who  is  well  known  as  a  teacher 
and  writer,  and  by  Associate  Professor  Gustav  Rehfeldt, 
who  will  give  instruction  in  commercial  pharmacy. 
.  Prof.  James  M.  Good'  has  been  made  emeritus  profes- 
sor of  pharmacy,  in  recognition  of  his  long  services  as 
professor   of  theoretical   pharmacy. 


New  York  College. 

Dr.  H.  H.  Rusby,  as  dean  of  the  College  of  Pharmacy 
of  the  City  of  New  York,  Columbia  University,  in  his  an- 
nual report  to  President  Butler  calls  attention  to  the 
action  of  the  board  of  education,  of  Detroit,  in  establish- 
ing a  high  school  course  in  pharmacy  to  occupy  the  last 
two  years  of  a  four-year  course.  Commenting  on  this 
Dr.  Rusby  says,  in  part: 

The  arguments  advanced  In  support  of  this  action  are  that 
by  the  steadily  extending  requirement  of  high  school  .gradua- 
tion as  an  entrance  requirement  to  American  pliaimacy 
schools,  the  number  of  matriculants  is  being  so  reduced  ab 
to  result  In  a  very  Inadequate  supply  of  drug  clerks.  In  other 
words.  It  is  held  that  to  make  pharmacy  a  university  depart- 
ment will  defeat  its  object,  and  that  if  it  is  not  to  be  a  uni- 
versity course,  the  high  school  Is  the  proper  place  for  it. 

Dr.  Rusby  maintains  that  pharmacy  is  a  study  intended 
for  the  individual  and  should  therefore  not  be  taught  in 
a  public  school,  and  states  that  the  entire  situation  is 
open  for  serious  discussion  by  the  American  Conference 
of  Pharmaceutical  Faculties. 

Attention  is  called  in  the  dean's  report  to  a  most  grati- 
fying jncrease  in  attendance  at  the  college,  to  the  success 
of  the  co-educational  system,  and  to  recent  acquisitions 
of  laboratory  equipment. 


Northwestern    University. 

The  new  third  year  of  the  pharmaceutical  chemist 
course  of  the  Northwestern  University  School  of  Phar- 
macy, announced  last  fall,  will  be  offered  this  year  in 
order  to  give  several  graduates  of  last  year's  Ph.  G.  class 
the  opportunity  of  continuing  the  course.  Additional 
work  in  drug  assaying  and  commercial  microscopy  is  of- 
fered. Prof.  M.  A.  Miner  has  just  returned  from  an  ex- 
tended trip  through  the  West  on  which  he  visited  alumni 
at  Denver,  Salt  Lake  City  and  various  cities  on  the 
Pacific  Coast.    He  reports  a  most  enjoyable  trip. 


Brooklyn  College  of  Pharmacy. 

President  H.  B.  Smith,  of  the  Brooklyn  College  of 
Pharmacy,  in  communicating  with  the  Cikcucak  about 
another  matter  Incidentally  stated  that  the  registration 
of  students  of  the  college  up  to  the  second  week  In 
August  was  away  above  the  average  for  the  time  of 
year.  "1  suppose  we  shall  have  to  build  several  bay  win- 
dows In  the  college  to  accommodate  the  classes,"  he 
whimsically  added.  He  also  said  that  his  college  gradu- 
ated more  students  with  the  Ph.  G.  degree  last  session 
than  any  other  college  In  the  country. 


During  vacation  new  bookcases  were  built  In  the  phar- 
macy library  at  Iowa  University  to  take  care  of  the  recent 
additions  to  the  library.  Another  new  Installation  ther« 
Is  a  block-tin  and  copper  tank  holding  upwards  of  1,000 
gallons,  to  be  used  In  storing  distilled  water  to  keep  It 
free  from  chlorine-contaminated  air.  Miss  Ethyn  Morgan 
Williams  will  have  charge  of  the  pharmacy  library. 

W.  A.  Konantz,  College  of  Pharmacy  of  the  State  Uni- 
versity of  Iowa,  '16,  who  made  97.8  per  cent,  before  the 
Iowa  Board  of  Pharmacy,  said  to  be  the  highest  grade  ever 
given  by  that  board,  has  been  on  a  3,000-mile  trip.  Includ- 
ing a  sail  on  the  Great  Lakes.  He  expects  to  return  to 
the  university  to  secure  bis  degree  as  a  pharmaceutical 
chemist. 
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STATE  ASSOCIATION  MEETINGS 


Delaware  Association. 

Wilmington  was  the  scene  of  the  thirtieth  annual  con. 
ventlon  of  the  Delaware  Pharmaceutical  Association,  and 
June  Ist  was  the  time  at  which  it  was  held. 

Various  trade  matters  were  discussed,  and  the  subject 
of  advanced  requirements  for  candidates  for  board  ex- 
amination was  considered  from  every  angle. 

The  following  officers  were  elected  for  the  ensuing 
year:  President,  R.  W.  Chambers,  of  Lewes;  vice-presi- 
dents, James  T.  Challenger,  of  New  Castle,  Walter  R. 
Keyes,  of  Clayton,  and  William  Logendyke,  of  Seaford; 
secretary,  Mrs.  Nora  V.  Brendle,  of  Wilmington;  and 
treasurer,  Oscar  C.  Draper,  of  Wilmington. 


Maryland  Association. 

As  was  stated  in  the  Circui.ak"s  account  last  month  of 
the  meeting  Of  the  Maryland  Pharmaceutical  Association, 
J  D  Stotlemeyer,  of  Hancock,  who  was  elected  presi- 
dent, declined  to  accept  the  office.  Thomas  M.  William- 
son, of  Frederick,  has  been  made  president.  Mr.  William- 
son was  Mr.  Stotlemeyer's  closest  competitor  in  the  reg- 
ular election. 

Montana  Association. 

More  than  two  hundred  enthusiastic  members  were  in 
attendance  at  the  twenty-sixth  annual  convention  of  the 
Montana  Pharmaceutical  Association,   held  at   Missoula, 

July  20th  to  22d.  „    „    c.  i.       ,.       a 

Addresses  were  made  by  President  F.  C.  Scheuch  and 
Chancellor  Elliott,  of  the  State  university;  A.  E.  Spriggs, 
of  Helena;  J.  W.  Corwin,  of  Park  City;  Dr.  W.  F.  Goggs- 
well  of  Helena,  secretary  of  the  State  board  of  health; 
Dr  'e  H.  Ehlert,  biologist,  of  Minneapolis;  and  Presi- 
dent Henry  Suzzalo,  of  the  University  of  Washington. 

Many  Important  papers  were  read  and  discussed  and 
the  following  officers  were  elected  for  the  ensuing  year: 
President,  Louis  Drelbelbis,  of  Butte;  vice-presidents,  A. 
C  Roecher,  of  Bozeman,  Henry  St.  John,  of  Victor,  and 
Albert  Doull,  of  Butte;  secretary,  J.  A.  Riedell,  of  Boulder; 
treasurer,  C.  R.  Fuller,  of  Anaconda. 

J  W  Corwin,  of  Park  City,  was  elected  delegate  to 
the  meeting  of  the  American  Pharmaceutical  Association 
at  Atlantic  City,  and  Mrs.  C.  B.  Hosklns,  of  Butte,  was 
elected  by  the  Ladies'  Auxiliary  to  serve  as  their  presi- 
dent for  the  ensuing  year. 

The  1917  meeting  will  be  held  at  Butte. 


North   Dakota  Association. 

At  Fargo,  on  August  1st  to  3d,  was  held  the  thirty-first 
annual  convention  of  the  North  Dakota  Pharmaceutical 
A.ssoci&tioti 

During  the  first  and  second  days  the  sessions  were 
devoted  to  the  annual  address  of  President  J.  W.  Need- 
ham,  of  Findley;  speeches  on  various  pharmaceutical  sub- 
jects; the  appointing  of  committees;  and  the  election  of 
officers  for  the  ensuing  year.  On  the  third  day  every- 
thing gave  way  to  the  big  annual  picnic. 

Officers  were  elected  for  the  ensuing  year  as  follows: 
President,  A.  A.  Bradley,  of  Williston;  vice-presidents, 
Peter  Mergins,  of  Fairmount,  and  John  Miller,  of  Rugby; 
secretary  and  treasurer,  W.  S.  Parker,  of  Lisbon. 

The  ladles'  auxiliary.  In  session  at  the  same  time, 
elected  as  president,  Mrs.  Louise  Jacobson,  of  Hankinson, 
and  secretary  and  treasurer,  Mrs.  Peter  Mergens,  of  Fair- 
mount. 

The  travelers'  auxiliary  chose  as  president,  M.  Simon- 
stad,  of  Devil's  Lake,  and  secretary  and  treasurer,  G. 
Hammond  Brown,  of  Minneapolis,  Minn. 

The  meeting  next  year  will  be  held  at  Grand  Forks. 


South  Carolina  Association. 

The  fortieth  annual  convention  of  the  South  Carolina 
Pharmaceutical  Association  was  held  July  24th  and  25th 
at  Isle  of  Palms. 

The  attendance  was  quite  gratifying,  but  many  mem- 


bers, who  would  otherwise  have  been  there,  were  pre- 
vented from  attending  by  the  difficulty  of  travel  due  to 
the  great  storm  which  swept  that  part  of  the  country 
early  in  the  month. 

Many  papers  pertaining  to  pharmacy  were  read  and 
discussed  and  a  report  of  the  work  done  by  the  labora- 
tory of  the  Medical  College  of  the  SUte  of  South  Carolina 
was  made  by  Dr.  W.  H.  Zelgler. 

The  officers  elected  for  the  ensuing  year  were:  Presi- 
dent, J.  M.  Oliver,  of  Orangeburg;  vice-presidents,  I.  A. 
Rigby,  of  Spartanburg,  and  D.  Tllden  Riley,  of  Florence; 
secretary  and  treasurer,  Frank  M.  Smith,  of  Charleston. 

The  meeting  next  year  will  be  held  at  Greenwood  some 
time  in  July. 


South  Dakota  Association. 

With  about  200  enthusiastic  druggists  In  attendance, 
the  thirty-first  annual  meeting  of  the  South  Dakota  Phar- 
maceutical Association  was  held  August  8th  to  11th,  at 
Mitchell.  The  address  of  welcome  was  delivered  by  City- 
Attorney  Roscoe  Satterlee  in  the  absence  of  the  mayor. 

In  his  opening  address  President  H.  A.  Keith,  of  Lake 
Preston,  discussed  general  business  conditions  and  the 
effect  of  the  European  war  on  various  drug  markets  and 
prices.  He  spoke  of  the  place  of  women  In  pharmacy  and 
made  suggestions  as  to  changes  in  the  pharmacy  law. 

Reports  of  the  association  officers  were  read  and  dis- 
cussed, and  many  papers  on  timely  subjects  were  pre- 
sented by  various  members. 

The  last  day  of  the  meeting  was  devoted  to  merry-mak- 
ing. Including  a  ball  game,  a  dance  and  a  picnic. 

Officers  were  elected  for  the  ensuing  year  as  follows: 
President,  J.  A.  Pool,  of  Redfleld;  vice-presidents,  W.  P. 
Loesch,  of  Bruce,  and  Otto  Ross,  of  Conde;  secretary,  E. 
C.  Bent,  of  Dell  Rapids;  and  treasurer,  A.  A.  Woodward, 
of  Aberdeen.  F.  W.  Hallkat,  of  Webster;  F.  W.  Bobb,  of 
Mitchell;  and  D.  X.  F.  Dexter,  of  Canton,  will  be  recom- 
mended to  the  governor  to  fill  a  vacancy  on  the  board  of 
pharmacy. 

The  women's  auxiliary  chose  Mrs.  Hansen  as  presi- 
dent for  the  year. 

Next  year  the  meeting  will  be  held  at  Watertown,  the 
date  to  be  announced  later. 


Wyoming  Association. 

The  annual  meeting  of  the  Wyoming  Pharmaceutical 
Association  was  held  July  12th  and  13th  at  Casper.  In 
the  absence  of  the  president.  Dr.  F.  G.  Huffman,  of  Wheat- 
land, the  meeting  was  called  to  order  by  Vice-President 
A.  E.  Roedel,  of  Cheyenne.  • 

A  number  of  new  members  were  admitted  and  the  as- 
sociation discussed  the  sale  of  medicine  and  toilet  articles 
by  itinerant  vendors.  As  a  result  of  this  discussion  the 
president  was  authorized  to  appoint  a  committee  to  draft 
a  resolution  recommending  an  amendment  to  the  present 
law  covering  the  sale  of  drugs  and  toilet  articles  by 
peddlers. 

Officers  for  the  ensuing  year  were  elected  as  follows: 
President,  Andrew  E.  Roedel,  of  Cheyenne;  vice-presi- 
dents, Wilson  S.  Kimball,  of  Casper,  and  C.  B.  Gunnell, 
of  E\'anston;  secretary  and  treasurer,  Ray  J.  Cook,  of 
Casper. 

The  meeting  next  year  will  be  held  August  5th  and 
6th,  at  Saratoga. 


Wisconsin  Association. 

The  thirty-sixth  annual  convention  of  the  Wisconsin 
Pharmaceutical  Association  was  held  at  Wausau,  July 
18th  to  21st,  with  about  200  members  present. 

Mayor  Marquardt  delivered  an  address  of  welcome  be- 
fore a  joint  session  of  the  Pharmaceutical  Association,  the 
Wisconsin  Travelling  Men's  Association  and  the  Ladies' 
Auxiliary,  which  was  replied  to  by  S.  A.  Eckstein,  of 
Milwaukee,  and  various  officers  of  the  association. 

The  convention  decided  to  petition  the  Board  of  Re- 
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gents  of  the  State  University  to  make  the  school  of  phar- 
macy a  separate  institution  and  not  simply  a  department, 
the  school  to  be  known  as  the  college  of  pharmacy,  and 
have  its  own  professors. 

There  was  plenty  of  entertainment,  among  other  fea- 
tures being  an  automobile  parade,  a  costume  ball,  base- 
ball, water  sports,  and  athletic  events. 

The  following  officers  were  elected  for  the  ensuing  year: 
President,  J.  J.  Possehl.  of  Milwaukee;  vice-presidents, 
Ben  Schwanberg,  of  Wausau,  P.  W.  Mueller,  of  Oshkosh, 
and  A.  C.  Otto,  of  Grand  Rapids;  secretary,  E.  C.  Raeuber, 
of  Milwaukee;  and  treasurer,  U  G.  De  Mack,  of  Mil- 
waukee. 

S.  A.  Eckstein  and  E.  G.  Raeuber  were  elected  delegates 
to  the  N.  A.  R.  D.  convention  at  Indianapolis. 

Fred  G.  Weichman,  of  Wausau;  H.  G.  Ruenzel  and  G. 
H.  Kesten,  of  Milwaukee,  were  recommended  for  mem- 
-iip  on  the  board  of  pharmacy,  the  appointment  to  be 
:ua  It;  by  the  governor. 

Mrs.  M.  J.  Kaumheimer,  of  Milwaukee,  was  elected  pres- 
ident of  the  Ladies'  Auxiliary. 

The  next  meeting  will  be  held  at  Milwaukee,  the  date 
to  be  announced  later. 


2500  Members  by  1917! 

:  ich  respect  is  due  to  the  man  who  just  "plugs  along,'' 
aii.i  when  Elmer  E.  Chilson,  president  of  the  New  York 
State  Pharmaceutical  Association,  says  he  has  taken  up 
former    President    Wardle's    slogan,    "2500    members    by 

1917"  and  will  "just  plug 
along  to  a  finish,"  one  may 
be  pardoned  for  jumping 
to  the  conclusion  that  the 
membership  of  that  asso- 
tlon  will  be  2500  or  more 
by  1917.    Why  not? 

The  material  to  work  on 
is  abundant  and  the  will 
and  power  to  work  are  not 
lacking. 

Mr.  Chilson  suggests 
that  every  man  who  Is 
now  a  member  quietly  but 
firmly  slip  his  arm  under 
the  arm  of  some  fellow 
who  is  not  a  member  and 
proceed  to  point  out  the 
reasons  why  he,  the  out- 
sider, should  join  the 
M   ■    .!    citiLSON.  crowd.       Nothing     easier. 

Presto,  and  another  appli- 
cation blank  has  been  signed.  If  each  member  presents 
one  candidate  the  Increase  will  bo  100  per  cent  with  no 
great  effort  on  the  part  of  anybody.  So,  It  is  hoped  thai 
each  member  will  just  "plug  along  and  see  what  he  can 
do. 

It  was  1873  before  Mr.  Chilson  got  started  on  his  career 
so  that  he  has  many  years  of  accomplishment  ahead  of 
him.  The  first  years  of  his  life  were  spent  In  growing, 
acquiring  an  education  and  doing  odd  jobs  on  the  farm — 
yes.  that  is  where  the  youthful  Elmer  spent  his  early 
years.  Nothing  is  equal  to  a  farm  for  fitting  a  man  with 
physical  health,  endurance,  "sticktoitiveness"  and  that 
clear  vision  of  life  so  necessary  to  success.  At  the  age  of 
twenty-seven  Mr.  Chilson  entered  the  drug  business,  and 
for  the  last  eighteen  years  has  sold  his  own  merchandise 
■od  paid  his  own  salary. 

Twice  president  of  the  Rochester  Pharmaceutical  Asso- 
claiion,  and  one  time  local  secretary  of  the  State  organ- 
ization, Mr.  Chllson's  training  has  amply  fitted  him 
for  the  office  be  now  holds.  This  latest  honor  came  to 
him,  according  to  his  own  statement,  just  because  he  "was 
lof-al  secretary  of  the  convention  in  Rochester  four  years 
ago  "  Some  of  the  others  have  a  different  Idea  regarding 
that,  for  they  have  beard  something  about  ability  and  re- 
ward. 

The  one  thing  that  Mr.  Chilson  needs  to  make  hia  ad- 
ministration a  complete  snccess  and  enable  him,  among 
other  things,  to  realize  bis  ambition  regarding  that  "2600 
members  by  1917,"  is  the  aid  of  every  member  of  the  !*■ 
■oclatlon.  So  those  other  members  are  adjured  Just  to 
plug  along  with  him.  and  advised  that  they  will  find  blm 
good  company,  helpful  and  appreciative. 


From  Newsboy  to  President. 

Back  in  1903  the  city  of  Battle  Creek,  Mich.,  boasted 
the  youngest  newspaper  circulating-manager  of  any  city 
of  its  size  in  the  country.  The  young  man  was  just  six- 
teen, the  paper  he  so  successfully  circulated  was  The 
Morning  Enquirer  and  the  youthful  "circulator"  was  none 
other  than  John  E.  O'Brien,  at  present  a  professor  and 
president   of   the  Nebraska   Pharmaceutical   Association. 

John  was  about  four- 
teen when  he  began  carv- 
ing out  his  career  and  one 
of  the  first  characteristics 
that  came  to  the  front  was 
his  ability  to  "make  good" 
— a  characteristic  that  Is 
still  his. 

Most  young  men  In 
young  O'Brien's  position 
as  circulating  manager 
would  have  felt  that  they 
surely  had  "arrived"  and 
that  all  they  had  to  do 
was  to  enjoy  the  emolu- 
ments of  their  office,  but 
the  Enquirer's  circulating 
wizard  could  not  see  a 
great  deal  for  himself  in 
the  newspaper  field.  So 
one  day  he  resig^ned  his 
JOHN   E.  o'brlen.  position  and  went  back  to 

school.  .Here  the  drug 
store  entered  into  his  life— he  worked  after  school  hours, 
first  as  an  errand  boy  and  later  as  an  assistant,  in  order 
that  he  might  continue  his  schooling.  Then,  too,  as  the 
Governor  of  one  of  the  Western  States  once  sagely  ob- 
served: "One  must  eat.'' 

At  nineteen,  an  age  at  which  many  young  men  are  just 
completing  high  school,  John  E.  O'Brien  received  his  di- 
ploma from  Drake  University,  at  Des  Moines,  and  the 
following  semester  accepted  a  position  as  instructor  in 
chemistry  at  his  alma  mater. 

The  teste  of  the  retail  drug  business  that  he  had  back 
in  his  school  days  rather  whetted  the  young  man's  appe- 
tite for  more  and  so,  after  a  year  of  instructing  at  Drake 
he  was  again  found  in  the  drug  business  and  doing  well. 
But  that  rolling  stone  feeling  came  over  him  again,  and 
the  one-time  newsboy,  spurning  the  moss  that  comes  to 
him  who  simply  stands  and  waits,  followed  his  inclina- 
tion and  so  was  led  back  to  Drake  University,  this  time 
as  assistant  professor  of  chemistry— a  higher  rung  on  am- 
bition's ladder  "whereto  the  climber-upward  turns  his 
face." 

After  this  year  at  Drake  there  came  an  offer  from 
Creighton  University  that  did  not  fail  In  its  appeal,  and 
from  that  date  in  1910  Prof.  O'Brien  has  occupied  the 
chair  of  chemistry  In  the  College  of  Pharmacy  of  Creigh- 
ton University  In  Omaha. 

w  ?f°^  P'Brien  is  but  twenty-nine  today  and  yet  he  has 
behind  him  a  record  of  achievement  that  might  well  be 
onvled  by  a  man  of  twice  his  age.  Honors  come  to  him 
because  he  Is  worthy— an  able,  efficient  and  tireless 
worker. 

There  be  those  who  advise  the  pharmaceutical  world  to 
keep  an   ear   turned   in   the   direction  of   Nebraska  pre- 
dicting that  a  noise  worth  hearing  will  from  time  to  time 
be  made  by  the  professor  of  chemistry  out  there. 
«-•-» 


The  Pharmacopoeia  Late  Again. 

When  the  eighth  revision  of  the  United  States  Pharmaco- 
peia became  official  some  eleven  years  ago,  many  of  those 
interested  found  It  Impossible  to  secure  copies  of  the  book 
until  It  was  much  too  late  for  them  to  revise  their  drug 
s  andards  In  time  to  meet  the  requirements  of  the  law 
Notes  on  this  subject  appear  in  the  Cibcu£.*b  for  1905, 
pages  341  (October).  41,'->  (November),  and  460  (Decern- 
ber). 


H.  Pfeifler,  O.  A.  Pfelffer  and  O.  D.  Memer,  of  William 
R.  Warner  ft  Co.,  Philadelphia,  have  bought  a  large  in- 
terest In  the  business  of  Richard  Hudnut,  116  East  Twen- 
ty-ninth street,  thla  city.  The  latUr  remains  the  bead  of 
the  bouse. 
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America  First,  and  the  Chemical  Industry. 

Under  the  heading,  "Chemical  Preparedness,''  the  pub- 
licity committee  of  the  Pennsylvania  Pharmaceutical  As- 
sociation baa  prepared  a  press  bulletin  for  general  pub- 
lication In  which  attention  is  called  to  the  way  in  which 
our  patent  laws  help  the  German  chemical  Industry  while 
throttling  that  of  the  United  States.  Concerning  the 
Intimate  relation  between  the  cost  of  ordinary  coal-tar 
dyestutFs  and  refined  prescription  chemicals  the  commit- 
tee says  that  the  non-appreclatlon  of  this  relation 
by  our  law  makers  is  now  costing  the  sick  of  this 
country  millions  of  dollars  in  increased  cost  of  medicines 
and  untold  suffering  caused  by  Inability  to  secure  some 
at  all,  and  Is  also  responsible  for  the  stagnation  and 
threatened  breakdown  of  our  cloth-dyeing  Industries  be- 
sides proving  a  financial  embarassment  to  our  Immense 
textile  interests. 
Some  quotations  from  the  committee's  bulletin  follow: 
Germany  has  always  recognized  the  wlsdoni  of  govern- 
mental care  of  the  synthetic  dye  and  chemical  Industries,  and 
has  BubsldlMed  this  business  with  the  Idea  of  world-wide  con- 
trol.   ... 

It  Is  estimated  that  $100,000,000  worth  of  raw  materials  lor 
making  dyes  and  ■jhemicals  have  been  wasted  each  year  In 
this  country,  entirely  due  to  lack  of  proper  encouragement 
to  those  who  would  build  up  this  Industry. 

The  German  chemical  Interests  are  charged  with  maintain- 
ing representatives  in  our  Congress  who  have  always  fought 
any  changes  In  oui   chemical  patent  laws.    .    .    . 

It  Is  a  fact  that  aspirin  is  sold  In  this  country  under  a 
patent  gra.rited  to  German  interests,  which  patent  excludes 
any  American  from  trying  to  improve  this  product  or  the 
method  of  making  it,  and  which  patent  compels  the  Ameri- 
can public  to  pay  many  times  what  this  product  sells  for  In 
Germany,  and  while  German  citizens  have  the  right  to  buy 
this  chemical  under  its  ordinary  name  of  acetylsalicylic  acid 
at  a  greatly  reduced  price,  any  American  selling  acetylsali- 
cylic acid  would  be  compelled  by  the  operation  of  our  patenc 
laws  to  pay  damages  to  the  German  patentees. 

Our  forefathers  fought  England  on  account  of  a  very 
trilling  tax  on  tea,  and  once  our  people  understand  the  In- 
Inqulty  of  this  tax,  taking  millions  unjustly  from  us,  It  will 
be  promptly  remedied.  Every  citizen  should  make  It  his  duty 
to  see  that  his  congressman  is   for  America  first. 

The  European  war  has  greatly  stimulated  chemical  manu- 
.facturing  In  this  country,  and  we  should  not  allow  ourselves 
to  bocome  again  dependent  on  foreign  nations,  especially  as  we 
have  the  raw  materials  all  in  our  own  country.  Chemical 
preparednefcs  lies  close  to  the  great  problem  of  national  de- 
fense and  is  bound  to  be  a  dominating  force  In  all  the  future 
progress  of  this  country. 


Nashville  Branch  of  the  A.  Ph.  A. 

On  the  afternoon  of  July  20th  the  Nashville  branch  of 
the  American  Pharmaceutical  Association  met  in  joint 
session  with  the  Nashville  Drug  Club,  with  J.  O.  Burge 
presiding. 

Ira  B.  Clark  gave  an  Interesting  account  of  the  then 
recent  meeting  of  the  Tennessee  Pharmaceutical  Associa- 
tion, and  E.  P.  Trolin.ger  told  of  the  organization  of  the 
M.  A.  T.  Club  at  that  meeting  and  said  that  the  Intention 
was  to  make  the  scope  of  the  club  national. 

The  following  committees  were  appointed  by  the  presi- 
dent for  the  ensuing  year: 

Program— E.  A.  Ruddiman,  E:  P.  Trelinger,  and  W.  R. 
White. 

Membership— Ira  B.  Clark,  G.  C.  Toung,  and  J.  O.  Burge. 

Publicity— W.    R.   White. 

Pharmacopceia— E.  A.  Ruddiman,  L.  S.  Pully,  and  R.  L. 
Eves. 

National  Formulary— J.  O.   Burge  and  J.  T.   McGlll 

Abstracts— J.  B.  Sand,  J    O.  Burge,  and  J.  R.  Mansfield. 

Legislative— G.  A.  Biegan,  G.  C.  Young,  and  F.  L.  Smith. 


Outing  of  the  Nashville  Drug  Club. 

Not  less  than  500  guests  enjoyed  the  boat  ride  given 
by  the  Nashville  Drug  Club  on  the  evening  of  July  26. 
A  string  orchestra  supplied  dance  music,  the  refreshments 
were  varied  and  plentiful  and  the  evening  was  a  perfect 
one  for  the  occasion.  The  success  of  this  the  club's  first 
outing,  was  so  gratifying  that  It  will  probably  be  made 
an  annual  event. 


Tri-State  Meeting  Planned. 

It  Is  planned  to  hold  a  trl-State  meeting  of  the  pharma- 
ceutical associations  of  Tennessee,  Mississippi  and  Ar- 
kansas at  Memphis  in  1917. 

E.  V.  Sheeley,  of  Memphis,  president  of  the  Tennessee 
association,  is  the  father  of  the  trl-State  meet  plan  and 
he  hopes  to  see  much  good  come  of  it 


Pennsylvania  Association  Committees. 

President  Adolph  Schmidt,  of  the  Pennsylvania  Phar- 
maceutical Association,  has  appointed  committees,  of 
which  the  men  named  below  are  chairmen,  respectively: 

On  Botany — Adolph  W.  Miller,  of  Philadelphia;  on  drug 
market,  J.  G.  Roberts,  of  Philadelphia;  on  entertainment, 
Peter  G.  Walter,  of  Pittsburgh;  on  legislation,  Samuel  C. 
Henry,  of  Philadelphia;  on  patents  and  trade-marks^^.  E. 
Stewart,  of  Philadelphia;  on  papers  and  querlesfF-  •' 
Blumenschein,  of  Pittsburgh;  on  time  and  place  of  me>;t 
ing,  Charles  Rehfuss,  of  Philadelphia;  on  trade  interest- 
B.  E.  Prltchard,  of  Pittsburgh;  on  U.  S.  P.  and  N.  F.  proi>a 
ganda,  George  W.  Kutscher,  of  Braddock;  on  membership, 
B.  E.  Prltchard,  of  Pittsburgh;  and  on  publicity,  Louis 
Saalbach,  of  Pittsburgh. 


C.  R.  D,  A.  Outing. 

It  was  raining  when  the  big  lake  steamer  Christopher 
Columbus  left  the  dock,  headed  for  Milwaukee,  on  thi 
morning  of  July  20th,  with  more  than  850  members  of  the 
Chicago  Retail  Druggists'  Association  aboard,  but  in  lees 
than  an  hour  the  sun  was  shining  brightly  and  weather 
conditions  were  ideal  for  the  balance  of  the  trip. 

At  Milwaukee  the  visiting  druggists  found  five  special 
trolley  cars  waiting  to  convey  them  to  their  objective 
point,  where  luncheon  was  served.  The  threatening  1 
weather  of  the  early  morning  no  doubt  kept  many  at 
home,  but  the  hardy  souls  who  ventured  out  were  amply 
repaid  for  their  effort,  as  everyone  present  reported  hav- 
ing had  a  fine  time. 

4  ■  > 

American  Chemical  Society. 

The  fall  meeting  of  the  American  Chemical  Society  will 
be  helTi  in  this  city  during  the  week  of  September  25th, 
at  which  time  the  second  annual  exposition  of  the  chem- 
ical industries  will  take  place  in  the  Grand  Central 
Palace. 

In  addition  to  the  customary  work  of  the  society  an 
attempt  will  be  made  to  interest  the  general  public  In  a 
few  of  the  recent  happenings  in  the  realm  of  chemistry. 
From  technical  papers  "stories"  will  be  made  for  news- 
paper publication  and  the  history  of  the  recent  successful 
search  for  potash  in  this  country  will  be  told.  The  all- 
important  topic  of  anilin  dyes  will  be  discussed  and  many 
new  discoveries  in  this  field  made  public. 


Boston  Association  Outing. 

About  100  members  and  guests  attended  the  annual 
outing  of  the  Boston  Association  of  Retail  Druggists,  at 
Pemberton  Inn,  July  20th. 

Dinner  at  1  o'clock  was  followed  by  various  athletic 
sports  in  which  the  younger  members  struggled  for  su- 
premacy in  potato,  doughnut  and  hurdle  races,  and  in 
other  events. 

John  J.  Tobin,  chairman  of  the  Outing  Committee, 
made  the  speech  of  welcome.  Other  members  of  this  com- 
mittee were  W.  Herbert  Pierce,  Charles  H.  Davis,  John  R 
Sawyer,  Arthur  C.  Morey,  C.  Herbert  Packard,  Sherman 
N.  Sears,  James  F.  Finneran,  F.  F.  Ernst  and  EUie  H. 
Liapierre. 


New  Jersey  Favors  College  Prerequisite. 

At  the  next  meeting  of  the  New  Jersey  legislature, 
representatives  of  the  board  of  pharmacy  of  that  State 
will  recommend  the  passage  of  a  prerequisite  law  provid- 
ing that,  after  July  1st,  1917,  no  person  shall  be  permitted 
to  take  the  examination  for  pharmacists  unless  he  shall 
have  been  graduated  by  an  approved  college  of  pharmacy. 

The  proposition  is  heartily  endorsed  by  the  New  Jersey 
Pharmaceutical  Association,  and  many  druggists  all  over 
the  State  who  believe  that  New  Jersey  has  become  a 
dumping  ground  for  pharmacists  unable  to  become  regis- 
tered in  the  two  larger  States  adjoining  it,  where  the  col- 
lege prerequisite  law  has  been  in  effect  for  some  years. 


1  need  more  room  for  kindliness,  tor  hopeful  courage 
and  good  cheer.  For  sale,  the  hatred  I  possess,  the  dark 
suspicions  and  the  fear;  a  large  supply  of  frailties  I  shall 
have  no  use  for  from  to-day.  I  offer  bargains — who  will 
Cniy?  Come,  bid,  and  take  the  stuff  away. — Chicago  Rec- 
ord-Herald. 
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NEWS  OF  THE  PHARMACY  BOARDS 

Under  this  heading  are  to  be  found  the  names  and  addresses  of  the  secretaries  of  the  various 
boards  of  pharmacy  of  the  country,  the  date  and  place  of  the  next  examination  to  be  held  by 
each  board  when  such  data  are  available,  as  well  as  the  names  of  those  zvho  pass  the  examina- 
tions held  by  the  various  boards  from  time  to  t%i"e  as  reported  by  the  secretaries,  respectively. 


List  of  Board  Secretaries. 

Alabama— October  lOth,  at  Montgomery.  E.  P.  Gait, 
Selma. 

Alaska— F.   E.   Ryus,   Ketchikan. 

Abizo.na— ^Second  Wednesday  In  April  and  November  at 
Phoenix.    H.  G.   Hulett,  Phoenix. 

Arkansas — J.  A.  Gibson,  Little  Rock. 

Caufob.n-.ia — Louis   Zeh,   San   Francisco. 

C!oL0BAD0 — F.  E.  Mortensen,  Pueblo. 

CoKNECTicuT — Flrst  Tuesday  in  March,  April,  June,  Sep- 
tember, and  December,  at  Hartford.  J.  A.  Leverty, 
Bridgeport. 

Delaware— J.  O.  Bosley,  Wilmington. 

District  ok  Coldmblv — Second  Thursday  In  January, 
April,  July  and  October.  W.  T.  Kerfoot,  Jr.,  Wash- 
ington. 

Florida — D.   W.   Ramsaur,   Palatka. 

Ge»bgia — Ben  S.  Pearsons,  Macon. 

Hawaii — Meets  at  Irre^Iar  intervals  whenever  there  are 
candidates  to  examine.    A.  J.  Gignoux,  Honolulu. 

Idaho — Twice  yearly,  in  April  and  September.  E.  E.  Col- 
pin,  Oakley. 

iLuxois- September,  18th,  at  Springfield.  F.  C.  Dodds, 
Springfield. 

ISDLASA — Second  Tuesday  in  January,  April,  July  and 
October.     W.  H.  Fogas,  Mt.  Vernon. 

Iowa — H.  E.  Eaton,  Des  Moines. 

Kansas — Second  Wednesday  in  February,  May,  August 
and  November.     W.  E.  Sherriff,  Ellsworth. 

Kextt-cky — October  10th,  at  Winchester.  J.  W.  Gayle, 
Frankfort. 

Louisiana — Joseph  J.  Baltar,  New  Orleans. 

.Maine — Second  Wednesday  in  April,  June,  July,  August, 
October  and  December,  at  Augusta.  F.  T.  Crane, 
.Machias. 

-Mabvland — Epbraim   Bacon,  Baltimore. 

-Massachusftts — Every  Tuesday  between  September  Ist 
and  July  1st,  at  Boston.    W.  F.  Briry,  Melrose. 

Michigan — C.  S.  Koon,  Muskegon. 

?>IiNNE80TA — Third  Monday  in  January,  April,  July  and 
October,  at  Minneapolis.  E.  A.  Tupper,  Minneapolis. 

.Mississii'Pi — First  Tuesday  in  April  and  October.  W.  W. 
Ellis,  Femwood. 

-Missouri- October  9th,  at  St.  Louis.  Edwin  G.  Cox, 
Craig. 

Montana — J.  A.  Riedel,  Boulder. 

Nebraska — Orel  Jones,  Oconto. 

.Ve\ada — J.  M.  Taber,  Elko. 

New  Hampshire — Fourth  Wednesday  of  each  month  ex- 
cepting July  and  August.    H.  E.  Rice,  Nashua. 

New  Jersey — Third  Thursday  in  January,  April,  July  and 
October,  at  Trenton.    Edgar  R.  Sparks,  Burlington. 

-New  Mexico — Bernard  Ruppe,  Albuquerque. 

Nkw  York — W.  L.   Bradt,  Albany. 

.\oKTH  Carolina — November  10th,  at  Raleigh.  F.  W.  Han- 
cock, Oxford. 

North  Dakcjta — Third  Tuesday  In  March,  June  and  Oc- 
tober.   W.  S.  Parker.  Lisbon. 

Ohio — Ortobcr  10th.  at  Columbus.   M.  N.  Ford,  Columbus. 

Okl.\homa— October  lOtb  and  11th,  at  Oklahoma  City.  J. 
C.  Burton,  Stroud. 

Oregon — Frank  S.  Ward.  Salem. 

I'knnsylvania — September  Ist,  at  Wllllamaport.  L.  L. 
Walton.  Wllliamsport. 

Porto  Rico — J.  J.  Mon'lova,  Rio  Pledras. 

Rhode  I.sland— First  Tuesday  In  each  month  except  July, 
August  and  September.    J.  E.  Brennan,  Pawtucket. 

South  Carolina — November  15th,  at  Anderson.  E.  M. 
Smith,  Charleston, 

South  Dakota— E.  C.  Bent,  Dell  Rapids. 


Tennessee— October  17th,  at  Nashville,  Ira  B.  Clark, 
Nashville. 

Texas— September  19th,  at  Houston.  R.  H.  Walker,  Gon- 
zales. 

Utah — Third  Tuesday  in  January,  April,  July  and  Octo- 
ber, at  Salt  Lake.    W.  H.  Dayton,  Salt  Lake. 

Vermont — October  11th,  at  Montpeller.  M.  G.  Beebe, 
Burlington. 

Virginia — Third  Tuesday  of  January,  April,  July  and  Oc- 
tober.    E.  L.  Brandis,  Richmond. 

Washington — D.  B.  Garrison,  Cornell. 

West  Vibginia — Alfred  Walker,  Sutton. 

Wisconsin — October  10th,  at  Madison.  Edward  WllliamB, 
Madison. 

Wyoming — October  6th,  at  Cheyenne.  N.  B.  Bennett, 
Sheridan. 


Alabama  Board. 

At  the  meeting  of  the  Alabama  Board  of  Pharmacy, 
held  June  19th  and  20th,  at  Gadsden,  forty-five  candi- 
dates were  examined  for  registration. 

The  next  meeting  of  the  board  will  be  held  October  10th 
at  Montgomery. 


California  Board. 

At  the  recent  meeting  of  the  California  Board  of  Phar- 
macy forty-six  candidates  for  registration  were  passed, 
namely : 

As  phaimaclsts— Ralph  B.  Bagnall,  Clifford  E.  Bunks,  Ray- 
mond M.  Barton,  William  P.  Beer,  Albert  D.  Beuttel.  Leo  J. 
Chlama,  Perrv  B.  Clark,  Joseph  A.  Cralego.  Lyndon  L.  David- 
son. Dave  Davis,  O.  Van  Duyn,  Edward  T.  Fahey.  C.  S.  FIdler, 
Harry  G.  Gostanian,  Porter  L.  Hackney,  Thomas  C.  Hart, 
Rudolph  R.  Hartman.  Kdward  G.  Heying,  Rosco  C.  Himes, 
Josepii  E.  Hiss,  W.  D.  Uoeffken,  Earl  H.  Hunter,  Milton  F. 
Huxtable.  N.  N.  Ilnunia.  Hoy  L.  Irwin,  Rolf  Juell.  Mliton  C. 
Kinnicutt,  Attilo  J.  de  Martini,  John  E.  McCann,  Raymond 
McDowell,  Maurice  Melmon,  Bernard  H.  Mertzman,  Robert  .1. 
Myers,  Emil  L.  Nelson,  James  V.  Nichols.  Edwin  J.  Nolan, 
Virgil  G.  Prather,  John  R.  Qulnn,  Arthur  W.  Ream  William 
E.  Rutherford,  Leopold  J.  Sablnl,  Jacob  Sommers,  George  E. 
Tresize,    Fred  F.    Ventuleth.    and   Horace   R.    Young. 

As  assistants— Mrs.  Mary  Barnes,  J.  N.  Cole,  Lynold  L. 
Cla.vdon.  Lawrence  R.  Converse.  William  G.  Cornell,  Andrew 
L.  Crete,  Ocorgp  T.  Donaldson,  Joseph  L.  Ebreu,  Bertha  Eich- 
lor,  Kee  Q.  Fong,  Millard  L.  Green,  Francis  P.  Guerra,  Ed- 
ward F.  Honleble.  Joseph  C.  Hllty,  Laurence  J.  Hodgklnson. 
Merald  Hunter.  K.  Ishizuka,  George  J.  Jankovich,  William 
D.  Kelley,  Alclblades  Mastoras,  Alfred  T.  McCarthy,  Charles 
N.  Mitchell,  David  A.  Monheit,  Walter  J.  Murphy,  Craig  A. 
Nicholson,  Qeorge  K.  Ogawa,  Worthy  A.  Pickering,  Crlsto- 
pher  Roehr,  Julius  A.  Ronkin,  Charles  R.  Seward,  J.  Flovd 
Stanley,  Walter  B.  Stoner,  Ryokel  Tanaka,  Lyman  C.  Tibblts, 
and   Noel  V/axman. 

Certificates  were  given  to  those  named  helow  upon  pres- 
entation by  them  of  credentials  from  other  States  of  evi- 
dence of  having  had  twenty  years'  experience: 

Pedro  De  Lille  Borja,  Charles  K.  Boyd.  Gratz  B.  Dean.  Al- 
bert F.  Kjfger,  M.  A.  Funchess.  TInrry  Morris,  Marcus  Peisah- 
kovltch.  Marquis  D.  Rlbble,  Albert  A.  Roby,  and  Frank  E. 
Ross. 


Illinois  Board. 

At  the  July  meeting  of  the  Illinois  Board  of  Pharmacy, 
beld  at  Chicago.  25  of  the  116  candidates  for  license  as 
registered  pharmacist ;  12  of  the  71  applicants  for  as- 
sistant pharmacists'  licenses;  and  3  candidates  for  local 
registration  were  successful.    Their  names  follow: 

Registered  pharmacists— Frank  Begale.  Harry  Block.  M.  J. 
Coner.  H.  M.  Fox.  S.  H.  Gordon,  Wllllnm  A.  Grau.  J.  F. 
<}lc);ii.  Ktilph  Hopkins.  C.  M.  Jellnek.  William  MnrchbanU, 
M.  A.  Marrlett.  L.  Maurence,  T.  F.  Phillips,  I.conard  Qiiiir- 
tctlc,  W.  C.  Roesener.  F.  S.  SIgel.  A.  M.  Sklldowski,  H.  J. 
Wartynskl,  William  Wolnress,  .and  Benjamin  Zlft.  all  of  Chi- 
cago: John  W.  CoomlM".  of  Oak  Park;  L.  L.  Hattner,  of 
Bloomlngton;  Roy  H.  Ogg,  of  Springfield;  Paul  W.  Rosen- 
berg, of  Wechelle:  and  Walter  A.   RItter,  of  Milwaukee. 

AssUUnt  pharmacists— J.  F.  Biley,  H.  H.  Binder,  R.  E. 
Harney,  Joseph  Illavaty,   8.   L.  Miller,  Abraham   Polln,   E.   P. 
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RauHcliert,  William  Sadllek,  J.  S.  Slgel,  Sam  Silverman,  &nd 
Ralph  dllvprthorn,  all  of  Chicago;  and  Frank  Maralcano.  of 
Melrose  Park. 

Local  registered  pharmacists— Paul  A.  Burnette,  of  Coulter- 
vllle;  y.  L.  Carrothers,  of  Falrrteld.  and  William  I*  Stewart, 
of  Cropsey. 

The  next  apprentice  examinations  will  be  held  Septem- 
ber Ist,  and  the  next  meeting  ot  the  board  tor  the  ex- 
amination o{  applicants  for  licenses  will  be  held  at 
Springfleld,  September  18th. 


Minnesota  Board. 

At  a  meeting  of  the  Minnesota  Board  of  Pharmacy 
held  July  17th  at  the  Minnesota  College  of  Pharmacy, 
Minneapolis,  certificates  were  granted  to  the  following: 

As  pharmacists— John  R.  .\rvldson,  A.  T.  Gllbertson,  and 
Gustave  H.  Llndert,  of  Minneapolis;  C.  A.  Borgstrom  and  Carl 
W.  Oberg,  nf  St.  Paul;  Ben  C.  Anderson,  of  Wheaton;  Thomas 
F.  Chan,  of  Alexandria;  B.  F.  Frederlckson,  ot  Wells;  Ernest 
8.  Kaplan,  of  Owatonna;  Louis  W.  Koch,  of  Warroad;  Earl 
J.  Ret'.iwlll.  of  Le  Sueur;  Charles  A.  Saksonoff,  of  Duluth; 
D.  W.  Salisbury,  of  Le  Sueur,  and  Albert  Stoffel,  of  Rochester. 

As  assistants— Jack  Berkowltch,  Louis  Bortwlck,  William  J. 
Busch,  Alfred  C.  Carlson,  William  B.  Hllderbratidt,  Arnold 
J.  Hubin,  Charles  L.  Jaren,  William  B.  Jorgcnsen,  Miss  Vivian 
KampCf,  A.  J.  Kohls,  A.  Walter  Lawson,  Eugene  Nice,  Jacob 
A.  Polszak,  and  Marciss  Rodriguez,  all  of  Minneapolis;  Arnon 
N.  Benson,  Edward  C.  Busby,  Clarence  C.  Gerber,  George  G. 
C.  Paul,  and  John  D.  Whitacre,  all  of  St.  Paul;  John  C. 
Donoer.  of  Bralnerd;  Miss  Emerglne  L.  Gronlund,  and  Miss 
Angle  M.  Hermanson.  both  of  Tyler:  Edward  G.  Lehman,  of 
Fairmont;  HJalmar  Line,  of  Gilbert;  Robert  N.  Nelson,  of 
Eagle  Bend;  Rudolph  Peterson,  of  Duluth;  Rudolph  A.  Schu- 
muker,  of  New  Elm;  George  E.  Schultz,  of  Le  Sueur;  Wil- 
liam F.  Stelner,  of  Mankato;  Walter  J.  Sullivan,  of  Worthlng- 
ton,  and  J.  J.  H.    Welssenborn,   of  Wlnthrop. 

The  next  examination  will  be  held  October  16th  at 
Minneapolis. 


New  Jersey  Board. 

At  the  July  meeting  of  the  New  Jersey  Board  of  Phar- 
macy, held  at  Trenton,  the  following  applicants  for  reg- 
istration were  passed: 

As  pharmacists— Abraham  Arrow.  Harold  S.  Ball,  Philip 
P.ell,  Pasauale  Blasl.  Edwin  M.  Blitz,  William  P.  Bohne, 
Charles  W.  Bower,  Edward  F.  Chronik,  Frederick  H.  Davis, 
.\rthur  H.  Else,  Richard  E.  Pancourt,  Raphael  Felnberg,  Ben- 
jamin Feldstein,  Harry  J.  Friedman,  Louis  Fryer,  Herman 
Getz,  L.  W.  Grollman,  Adam  T.  Gutowskl.  Charles  J.  Hell- 
stern,  .Joseph  C.  Jonas,  Albert  C.  Kohn,  Jacob  L.  Kramer, 
Frank  LaPoe,  Charles  Lindner,  Samuel  S.  Lefkowltz.  Lillian 
E.  Mahlstedt,  Antonio  R.  Martlno.  Alfred  L.  Maslnl,  Victor 
C.  Masseran,  John  J.  Mayer,  Joseph  J.  Parascondolo,  Michael 
P.  Pinto,  Charles  Reitman,  Irving  F.  Richmond,  Everett  J. 
Roberts.  Russell  J.  Schoenthaler.  Joseph  A.  Scsta,  Max  H. 
flegel.  Jay  A.  Smith,  Sydney  Smithline,  David  Svigals,  Harry 
Tetelman.  Charles  Umscheld,  Jacob  Weinberg,  Walter  N. 
Wells,   Elizabeth   M.  Willard.   and   Benjamin   S.   Zipin. 

As  assistants— Herman  Bruck,  Kenneth  E.  Cooper,  Stephen 
W.  Craig,  Saul  Bikes,  Sam\iel  Pashkow,  William  M.  Relllv, 
Leonard  W.  Stelger,  Leon  F.  Tuite,  and  Edwin  M.  Weil,  M.  D. 


New  York  Board. 

Dr.  George  C.  Diekman,  of  this  city,  has  been  reap- 
pointed as  examiner  in  pharmaceutical  chemistry  on  the 
New  York  Board  of  Pharmacy  for  a  term  of  three  years 
from  July  31st,  1916. 


North  Carolina  Board. 

The  date  of  the  next  meetiiig  of  the  North  Carolina 
Board  of  Pharmacy,  for  the  examination  ot  candidates, 
has  been  changed  to  November  10th.  The  meeting  will 
be  held  at  Raleigh  and  the  examination  will  be  based  on 
the  new  Pharmacopoeia. 

The  new  law  requiring  that  candidates  for  license  to 
practice  pharmacy  in  North  Carolina  shall  have  success- 
fully completed  a  nine  months'  course  of  study  in  a  repu- 
t&ile  school  or  college  of  pharmacy  goes  Into  effect  Janu- 
ary 1st,  1918.  The  applicant  tor  registration  must  also 
have  had  tour  years'  practical  experience  in  a  drug  store, 
attendance  at  a  school  ot  pharmacy  being  allowed  to  count 
for  one  ot  these  years. 


Ohio  Board. 

The  Ohio  Board  of  Pharmacy  conducted  examinations 
at  Columbus,  June  20th  to  22d.  There  were  150  appli- 
cants for  registration  as  pharmacists  and  69  as  assistants. 
The  following  were  successful: 

As  pharmacists— Edgar  L.  Barnes,  Sister  Mary  Cecilia  Bar- 
rett,  Inez  Alena  Bates,   Letiora  K.   Dannetrtle,   Walter   Eben- 


Nathan  Miller,  Nathan  Proper,  Alton  F.  Reichgert,  Francis 
hack,  Roy  C.  Kelsey,  .Mbert  S.  Koehler,  Frank  A.  Mayo, 
K.  Roberts,  Stanley  E.  Roth,  Benjamin  Solomon,  Frank  Htier, 
and  William  G.  Wlngerberg,  all  of  Cincinnati;  Joseph  T. 
Cermak,  Melvln  S.  Colgrove,  Norman  L.  Follls,  Benjamin 
Green,  Ernest  P.  Jackson.  William  H.  McClain.  Oliver  J.  Mo- 
Gann,  Stephen  Sarkany,  Bernard  G.  Tlmen,  and  Nelson  A. 
Vlxler,  all  of  Cleveland;  Lee  Forest  Cherry,  Wallace  H.  Oor- 
rell,  Goorge  E.  Robinson,  Paul  L.  Saylor,  Charles  William 
Schrag,  and  S.  Raymond  Tlllett,  all  of  Youcigstown;  John  A. 
Ankenbrandt,  of  Toledo;  Oscar  A.  Bloomberg,  of  Lorain;  Jesse 
Champion,  of  Antwerp;  Warner  D.  Cook,  of  Chardon;  Clyde 
W.  Dernhammer,  ot  Rittman;  Joseph  H.  Dubois,  of  Hamilton; 
P.  Elton  Elrod,  of  Williamsburg;  Gordon  L.  Erbaugh,  of 
Dayton;  Dale  D.  Ernsberger,  of  Senecavllle;  Charles  H.  Harris. 
or  New  Paris;  Harry  A.  Helfner,  of  Columbus;  Elijah  L. 
Huddleston,  of  Albany;  Ralph  H.  Krug.  of  Chllllcothe;  Karl 
W.  Muller,  of  Portsmouth;  Charles  Edward  Poke,  of  Mineral 
City;  Juan  Anton  Perez,  of  Santa  Clara,  Cuba;  Russel  H. 
Powell,  of  West  I^afayette;  Claude  F.  Pugh.  of  Flndlay; 
Jerome  A.  Schlosser,  of  St.  Henry;  William  Robert  Shank,  of 
Windham;  Frank  J.  Shurtz,  of  Newcomerstown;  Charles  R. 
Smith,  of  Brackenrldge,  Pa.:  Harvey  U.  Stokeley,  of  Upper 
Sandusky;  Orlo  C.  Thayer,  of  PainesvlUe;  Grover  H.  Wake- 
man,  of  Delaware;  Charles  W.  Wise,  of  Mt.  Vernon,  and 
Charles  P.  Wurster,  of  Chllllcothe. 

As  assistants— Sherman  H.  Andrews,  Joseph  S.  Aronowitz, 
Walter  E.  Broge,  Alva  Dickey,  Joseph  Guerra,  Edward  Kan- 
ter,  Alexander  E.  Karklln,  Mark  J.  Nlesen,  David  G.  Stein, 
Pauline  F.  Stevens,  Louis  F.  Turosky,  and  Herbert  Zettel- 
meyer,  al!  of  Cleveland;  Robert  E.  Cornelius,  Edward  J. 
Campbell,  Carl  Ermert,  David  Greenberg.  Daniel  L.  Lenssing, 
Charles  O.  Miller,  Mayrle  Petersen,  Gear  H.  Rlttenhouse, 
Otto  G.  C.  Strampfer.  Henry  B.  Tappel  and  Harry  James 
Tischbein,  of  C!incinnatl;  Edwin  J.  Arlinghaus,  of  Latonla. 
ICy. :  Ward  M.  Athey,  of  Columbus;  Clifford  L.  Bartlett,  of 
Marlon;  Laurence  K.  Boehm,  of  German  town;  John  Thomas 
Bonner,  of  Columbus:  Leroy  F.  Braun,  of  Lorain;  Robert  J. 
Brown,  of  Hamilton;  Chester  B.  Burt,  of  Cuyahoga  Falls; 
Jefferson  P.  Carson,  of  Orrville:  Samuel  J.  Covert,  of  Loudon- 
vllle;  Francis  J.  Kwapich.  of  Toledo;  Laurence  H.  Leavy,  of 
.\rchbold;  Joseph  B.  McManes,  of  Gallon;  Frank  Hockel.  of 
HUlsboro;  Stuart  B.  Scott,  of  Zan«vllle;  Peter  T.  Straman. 
of  Kallda,   and   Earl  P.   Tobin,   of  Mlddletown. 

The  highest  grade  on  the  pharmacists'  examination  was 
94,  obtained  by  Benjamin  Green,  ot  Cleveland.  The  high- 
est g^rade  on  the  assistants'  examination  was  92,  obtained 
by  Edward  J.  Campbell,  ot  Cincinnati. 

The  next  examination  will  be  held  at  Columbus,  Oc- 
tober 10th  and  11th.  Applications  should  be  filed  with 
the  secretarj-  not  later  than  October  5th. 


South  Carolina  Board. 

Fifteen  candidates  out  ot  a  class  ot  twenty-seven  were 
successful  in  passing  the  examinations  given  by  the  South 
Carolina  Board  ot  Pharmacy  at  a  meeting  held  July  24th 
and  25th,  at  Isle  ot  Palms.  The  successful  candidates 
were: 

Harvey  A.  Ackerman,  of  Edgefield;  Robert  N.  Ackerman,  of 
ColtaBeville;  A.  Euston  Butler,  of  Charleston:  W.  C.  Carter, 
of  Ridgeland;  Baxter  Gatherings,  of  Pageland;  M.  T.  Hiers 
and  John  M.  Jernlgan,  of  Charleston:  L.  B.  Joyner,  of  Salis- 
bury, N.  C. ;  C.  C,  Lewis,  of  Charleston;  John  H.  McBrearty, 
of  Pelzer;  T.  A.  Murray.  Jr.,  and  Louis  W.  Perrln,  of  Union; 
W.  S.  Snell,  of  Belhaven,  N.  C;  Irby  C.  Taylor,  of  Spartans- 
burg,  and  L.  L.  Turner,  of  Hartsville. 

The  next  meeting  ot  the  board  will  be  held  November 
15th  at  Anderson. 

W.  C.  De  Lorme,  ot  Charleston,  was  elected  a  member 
ot  the  board  for  the  ensuing  six  years,  to  succeed  J.  M. 
Oliver,  whose  term  expires. 


Utah  Board. 

At  a  meeting  of  the  Utah  Board  ot  Pharmacy,  held  at 
Salt  Lake  City,  July  18th  and  19th,  thirteen  candidates 
for  licenses  to  practice  pharmacy  were  examined,  of 
whom  the  following  were  successful: 

John  E.  Booth,  of  Spanish  Fork;  W.  H.  Mease,  of  Vernal; 
Dr.  G.  C.  Nelsofi.  ot  Helper,  and  E.  C.  Smith,  of  Salt  Lake  City 

The  next  meeting  ot  the  board  will  be  held  at  Salt 
Lake  City,  October  17th  and  18th. 


Virginia  Board. 

At  a  meeting  ot  the  Virginia  Board  of  Phamacy,  held 
July  18th  and  19th,  at  Richmond,  the  following  candi- 
dates for  registration  were  passed: 

As  pharmacists— T.  B.  Cauthorne,  of  Tappahannock;  John 
G  Ellison,  of  Crozet;  F.  R.  Henderson,  of  Clifton  Forge;  P 
M  Johnson,  of  Alexandria;  R.  L.  Martin,  of  Richmond;  H.  C. 
Painter,  of  Richmond,  and  Sister  Agnes  Fitz  Simmons,  of 
Norfolk.  ^    , 

As  assistants— E.  A.  Amlck,  of  Richmond;  H.  s.  Bennett,  of 
Scottsvllle;  W.  N.  Bradshaw.  ot  Hemdon;  W.  B.  Briston,  ot 
Richmond;  S.  C.   Brooks,  ot  Richmond;  J.  E.  Burns,  of  Gold- 
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ston.  X.  C. ;  U  K.  Cheatham,  of  Richmond:  A.  R.  Dav.  of 
Rlchraoud;  E.  E.  Hughes,  of  Harrisonburg:  N.  H.  Jones 
of  New  York  city,  G.  A.  Kellam,  of  Onley:  W.  E,  Kite, 
of  Elkf.'n:  J.  M.  Klein,  of  Baltimore:  R.  K.  Latshaw,  of 
Swissvale,  Pa.;  E.  F.  Linhoss,  of  Washington,  D.  C:  D.  W. 
Mullen,  of  NortoUc;  Morris  Phipps,  of  Richmond:  C.  C. 
Smith,  of  Xew  York  city,  and  R.  E.  Woelfter,  of  Fredericks- 
burg. 

The  following  were  registered  through  reciprocity: 
W.  R.  Cllne.  of  Norfolk,  from  Georgia:  G.  B.  Geigcr.  of  Ash- 
land,   Ky.,    from    Kentucky:    F.    E.    Johnston,    of    Lynchburg, 
from   Georifia.   and   J.   F.   Simpson,  of  Washington,   from   the 
District  of  Columbia. 

The  next  meeting  of  the  board  will  be  held  October  17th 
and  ISth  at  Richmond. 


Washington  Board. 

At  the  meeting  of  the  Washington  Board  of  Pharmacy, 
held  July  10th  to  12th,  at  Seattle,  the  following  appli- 
cants for  registration  were  passed: 

Walter  Anderson,  of  Seattle:  M.  H.  Craig,  of  Hoqulam;  P 
E.  Dilatus.1.  and  W.  A.  Frost,  of  Seattle:  E.  J.  McWirter 
of  Tacon-.a:  O.  S.  Monnett,  of  Waitsburg:  J.  F.  O'Brien,  aiid 
M.  S.  Sha.Tcr,   of  Seattle,  and  Paul  Victor,  of  Washtuctia. 

The  next  meeting  will  be  held  at  Spokane. 


E.   V.    / 


Zoeller,  the  Silent  Worker. 

Not  being  a  very  old  man  now,  Edward  Victor  Zoeller, 
of  Tarboro,  X.  C,  could  not  have  been  much  more  than 
-.  imv  wiipn  he  was  graduated  by  the  College  of  Pharmacy 

of  the  City  of  New  York 
with  its  class  of  '77.  In  the 
same  class  was  Otto  Boed- 
diker.  Max  Breltenbach, 
Charles  F.  Klippert,  and 
many  other  pharmacists 
who  have  since  risen  to 
places  of  distinction  in  com- 
mercial, profeesional,  educa 
tional,  and  association 
fields.  The  class  boasted 
fifty-odil  members,  and 
Mr.  Zoeller  stood  third 
among  them,  receiving  the 
bronze  medal.  Two  other 
Tar  Heels  were  of  the  num- 
ber, W.  S.  Getty,  of  Smith- 
ville  (now  Southport),  and 
Ernest  Montanus,  Jr.,  of 
New  Bern.  The  following 
year  the  twenty-sixth  annu- 
al meeting  of  the  American 
Pharmaceutical  Association  was  held  at  Atlanta — then  but 
a  comparatively  small  town.  Just  arising  from  the  ashes 
to  which  General  Sherman  (he  who  said  what  war  was 
before  It  had  got  to  be  what  It  now  Is)  had  reduced  It— 
and  Mr.  Zoeller  then  became  one  of  its  members.  He  is 
still  a  member  and  seldom  misses  a  meeting. 

Two  years  are  now  supposed  to  elapse.  That  brings  the 
story  to  1880.  the  year  the  North  Carolina  Pharmaceutical 
Association  was  organized.  Of  course,  Mr.  Zoeller  was 
"In"  on  this  deal,  too,  and  at  the  organization  meeting 
was  appointed  a  member  of  the  committee  on  constitu- 
tion. Another  member  of  this  committee  was  W.  C. 
Porter,  of  Greensboro,  in  whose  store  William  S.  Porter 
(0.  Henry),  bis  nephew,  got  bis  first  taste  of  the  drug 
business. 

It  was  not  until  some  of  the  older  men— Nadal,  Simp- 
son, Hinsdale,  Meadows,  Home,  Green,  Rowland  and 
others— had  had  a  go  at  the  big  offlces  that  Mr.  Zoeller 
became.  In  1889,  the  first  vice-president,  and,  the  follow- 
'""  *"•"  the  president  of  the  association.  However,  he 
ired  himself  for  this  honor  and  responsibility  by 
as  secreury  from  1887  to  1890.  Thus,  for  one 
year,  he  was  both  vice-president  and  secretary. 

In  18S7  Mr.  Zoeller  was  one  of  five  men  nominated 
by  his  association  for  appointment  as  a  member  of  his 
State  board  of  pharmacy,  but  It  was  not  until  1891,  upon 
the  expiration  of  the  term  of  T.  C.  Smith,  that  he  wag 
appointed.  Since  that  year  he  has  served  continuously, 
and  most  of  that  time  he  has  been  president  of  the  board. 
It  this  is  not  a  record, what  Is?  This  modest  North  Caro^ 
linlan.  as  chief  of  the  examiners,  has,  by  unremitting 
toll,  steadily  extended  the  scope  of  his  board's  examina- 
tions until,  today,  a  successful  candidate  for  registration 
as  a  pharmacist  In  the  Old  North  SUte  ranks  very  favor- 


ably with  the  licentiates  of  any  pharmaceutical  examin- 
ing board  in  the  country.  The  board  president  is  not 
much  of  a  talker,  but  he  is  a  faithful  worker  in  associa- 
tion ranks,  a  faithful  attendant  at  association  meetings, 
and  now  and  then  presents  a  valuable  paper. 

Mr.  Zoeller  has  large  commercial  interests  outside  of 
his  drug  store. 

«  « » 

Alderman  Frank  S.  Ward. 

The  druggist  who  persistently  keeps  his  nose  to  the 
grindstone  misses  many  things,  and  he  who  seldom  takes 
.^lis  eyes  from  the  bottom  of  a  pill  mortar  sees  but  little 
of  the  joys  of  life.  B'rank  S.  Ward,  secretary  of  the  Ore- 
gon Board  of  Pharmacy,  of 
Salem,  somehow  finds  time 
to  do  a  number  of  useful 
things  in  addition  to  run- 
ning a  highly  successful 
drug  store. 

Mr.  Ward  Is  a  native  of 
Oregon,  having  been  born 
there  some  thirty-eight 
years  ago.  His  earlier 
years  were  filled  with  the 
usual  activities  of  boyhood 
and  young  manhood,  from 
the  swimming  pool  to  the 
first  long  pants  and  the  high 
school  diploma,  and  then 
followed  four  years  at  the 
Oregon  State  School  of 
Pharmacy,  at  Corvallls,  by 
which  he  was  graduated  in 
1901.  Shortly  after  leaving 
college,  Mr.  Ward  went  Into  business  in  the  city  of  Sa- 
lem, and  today  the  Ward  Drug  Store  is  one  of  the  finest 
in  the  city. 

Not  long  ago  his  neighbors  decided  that  he  would  be 
a  good  man  for  alderman,  and  so.  to  his  other  labors, 
have  added  those  of  a  "city  father."  He  is  chairman  of 
the  aldermanic  committee  on  public  health,  and  has 
much  to  do  with  the  health  and  sanitation  of  the  city. 

"City  father,"  board  secretary,  and  successful  drug- 
gist, Mr.  Ward  Is  getting  about  all  he  can  out  of  life  in 
happiness.  In  fullness  and  in  service  to  his  fellow  man. 

«  •  » 


FRANK    S.    WARD. 


Indianapolis— "Let's  Go." 

For  five  days— from  September  ISth  to  22d— Indianapolis 
will  be  the  center  of  the  universe  for  the  National  Asso- 
ciation of  Retail  Druggists.  These  are  the  dates  of  the 
eighteenth  annual  convention  of  this  association  and  it 
promises  to  be  one  of  the  best  attended  meetings  ever 
held  by  its  members. 

Indianapolis,  with  its  population  of  300,000,  is  one  of 
the  most  progressive  cities  in  the  country,  it  is  right  In 
the  heart  of  that  famous  Hoosier  hospitality  belt  and  Is- 
easily  accessible  by  any  one  of  a  dozen  railway  systems 
So  readily  accessible  Is  it  that  practically  every  enthusi- 
astic druggist  In  the  country  either  plans  to  be  there 
in  September,  or  wishes  that  he  could. 

The  Claypool  Hotel,  one  of  the  finest  In  the  city,  will 
be  headquarters  for  the  visiting  delegates  and  other  drug- 
gists, and  It  is  here  that  the  business  sessions  will  be 
held. 

The  famous  "Drug  Show"  will  be  one  of  the  principal 
features  of  the  meeting  and  most  of  the  space  In  the  con- 
vention ball  has  already  been  contracted  for  by  various 
exhibitors.  At  the  business  sessions  many  Important 
questions  will  be  discussed  and  every  man  engaged  In 
the  retail  drug  business  In  this  country  will  be  more  or 
i?^  ^J'^'^^/^y  ^^^  "^y  '°  '''''ch  they  are  disposed  of. 
The  Entertainment  Committee  has  planned  many  novel 
features  for  the  amusement  of  the  visiting  drueelst  his 
wife  and  his  daughter,  and  every  one  is  assured  a  good 
time.       I.*t  8  go. 

<■■  » 


Uonard  TUIotson,  who  Is  generally  credited  with  hav- 
ing originated  the  plan  on  which  the  organization  of  the 
National  Association  of  Retail  Druggists  Is  based  Is  a 
nominee  for  a  seat  In  the  Texas  legislature.  The  Dallas 
(Texas)  Morning  News  recently  published  his  photo- 
graph. There  are  no  doubts  in  the  minds  of  his  thousands 
of  friends  in  drug  circles,  that,  It  elected,  he  will  flii  the 
office  with  credit  to  bimaelf  and  to  his  State. 


.)iG 
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Obituaries. 

Dtt.  Ammon  a.  ArvLK,  veteran  druggist  at  Philadelphia, 
Pa.,  died  July  27th  at  the  age  of  sixty-three.  Dr.  Apple 
had  been  continuously  engaged  In  the  drug  business  since 
his  twenty-flfth  year,  most  of  that  time  at  Philadelphia. 
He  Is  survived  by  a  widow  and  one  son. 

F.  BuEBSTATTE,  ploneer  druggist,  of  Manitowoc,  Wis., 
died  August  3d  at  the  age  of  seventy.  Mr.  Buerstatte 
was  a  Civil  War  veteran  and  leaves  ten  children  to  mourn 
his  death. 

Thomas  Campbell,  of  Nesquehonlng,  Pa.,  died  of  acute 
indigestion  in  his  store  August  9th. 

Marti.v  Frank  Dohebty,  of  JeffersonviUe,  Ind.,  died 
recently. 

Ub.  'I'HERON  Earle,  formerly  a  druggist  of  Greenville, 
S.  C,  Is  dead  at  the  age  of  sixty-three. 

Henry  E.  Eaton  died  August  8th  at  his  home  at  Eaton, 
Madison  county,  N.  Y.  He  was  a  veteran  of  the  Civil 
War  and  had  been  In  business  at  Syracuse  for  seventeen 
years  when  he  retired  in  1886. 

Andrew  J.  Elmore,  owner  of  the  Modern  Pharmacy,  at 
Fresno,  Cal.,  died  there  July  10th.  Mr.  Elmore  was  flfty- 
elght  years  old.  He  Is  survived  by  his  wife,  a  son,  and  a 
daughter. 

Albert  L.  Field,  for  many  years  well  known  at  Low- 
ell, Mass.,  died  suddenly  August  7th  at  his  summer  home 
at  West  Denis,  in  his  sixty-first  year.  He  Is  survived  by 
a  widow  and  one  daughter. 

WiLLL^M  H.  Glynn,  of  Dorchester,  Mass.,  for  some  time 
connected  with  the  drug  department  of  the  Jordan  Marsh 
Company,  of  Boston,  died  July  25th.  A  wife  and  daugh- 
ter survive  him. 

J.  H.  Hahley,  president  of  the  Harley  Drug  Company, 
of  Lincoln,  Neb.,  died  at  Rochester,  Minn.,  July  20th,  aged 
sixty-eight  years.  Mr.  Harley  was  secretary  of  the  Bank- 
ers' Life  Insurance  Company,  and  was  prominent  in  so- 
cial and  political  affairs.  He  is  survived  by  his  wife 
and  five  children. 

Albert  Frederick  Hornby,  one  of  the  oldest  druggists  of 
Brooklyn,  died  August  18th,  at  the  age  of  seventy-nine.  Mr. 
Hornby  was  born  in  London,  England,  but  had  operated  a 
drug  store  in  Brooklyn  for  more  than  fifty  years,  and  was 
one  of  the  oldest  members  of  the  Kings  County  Pharma- 
ceutical Society.  A  widow,  three  sons,  and  three  daugh- 
ters survive  him. 

Walter  O.  Hosley,  proprietor  of  the  Hosley  Drug  and 
Cigar  Stores,  with  headquarters  at  La  Crosse,  Wis.,  was 
drowned  recently  in  the  Mississippi  River  while  endeav- 
oring to  rescue  a  young  woman  from  drowning. 

Frederick  K.  Lyon,  at  one  time  at  the  head  of  the  Lyon 
Drug  Company,  at  Dunkirk,  N.  Y.,  died  recently  at  the  age 
of  sixty-five. 

Otto  Laue,  of  Passaic,  N.  J.,  died  August  21st.  Mr. 
Laue  was  born  in  Germany,  and  came  to  this  country  at 
the  age  of  thirteen.  He  was  a  graduate  of  the  New  York 
College  of  Pharmacy  and  had  been  In  business  In  Passaic 
for  thirty  years.     One  daughter  survives. 

Nicholas  H.  Martin,  a  distinguished  British  pharma- 
cist, is  dead.  Mr.  Martin  was  a  member  of  the  American 
Pharmaceutical  Association  and  attended,  wi.h  his  daugh- 
ter, the  Atlantic  City  meeting  In  1905.  His  home  was 
at  Newcastle-on-Tyne,  England. 

George  D.  Oqlesby,  a  graduate  of  the  Northwestern 
University,  and  recently  assistant  professor  of  pharmacy 
in  that  institution,  is  dead  at  his  home  in  Chicago  at  the 
age  of  forty-eight.  Mr.  Oglesby  was  an  able  pharmacist 
and  Instructor,  and  a  hard  working  man.  He  complete  1 
and  published  Prof.  Oscar  Oldberg's  text  book  on  phar- 
macy after  the  death  of  its  author. 

TiiEouoRK  Otto,  member  of  the  first  Indiana  Board  of 
Pharmacy,  died  at  Columbus,  August  6th,  at  the  age  of 
fifty-five.  Mr.  Otto  was  secretary  of  his  State  board  for 
many  years,  was  a  graduate  of  the  Cincinnati  College  of 
Pharmacy,  and  a  member  of  both  the  Indiana  and  the 
American  pharmaceutical  associations. 

Bernie  Parker,  of  Brandon,  Vt.,-died  July  27th  follow- 
ing an  operation  for  appendicitis.  Mr.  Parker  was  but 
thirty-seven  years  old,  and  left  a  wife  and  three  children. 


Db.  O.  H.  Paxton,  of  Christiana,  Pa.,  is  dead.  Dr. 
Paxton  was  an  eye  and  ear  specialist  and  had  conducted 
a  drug  store  for  twenty-five  years. 

Carey  E.  Piper,  of  Charleroi,  Pa.,  died  suddenly  Au- 
gust 13th,  at  the  age  of  sixty-five  years.  He  is  survived 
by  a  widow  and  one  son. 

Theodore  A.  Pisczek  died  July  20th  at  his  home  at 
Milwaukee.  He  is  survived  by  his  wife  and  several 
brothers  and  sisters. 

A.  J.  Small,  a  former  druggist  of  Qulmby,  Iowa  is 
dead. 

Aldo  Sommeb,  In  the  drug  business  at  Qulncy,  11!.,  for 
almost  sixty  years,  died  there  August  7th  at  the  age  of 
eighty-five.  Mr.  Sommer  was  born  in  Germany  In  1830 
and  came  to  America  in  1849. 

David  Stil^us, 'president  of  the  New  Jersey  Board  of 
Pharmacy,  was  drowned  August  19th  while  bathing  at 
Manasquan,  N.  J.  Mr.  Straus  was  born  at  Elizabeth,  N. 
J.,  fifty  years  ago,  and  was  graduated  by  the  New  York 
College  of  Pharmacy  in  1888— the  "blizzard  class."  He 
was  serving  his  third  five-year  term  on  the  New  Jersey 
Board  of  Pharmacy  at  the  time  of  his  death.  In  1912  he 
was  president  of  the  New  Jersey  Pharmaceutical  Asso- 
ciation.    A  widow  and  two  daughters  survive. 

Charles  Conrad  Veith,  of  DansviUe,  N.  Y.,  died  Au- 
gust 14th  at  the  age  of  fifty-one  years.  He  had  been  in 
business  in  Danville  since  1886,  and  was  prominent  in 
political  and  fraternal  society  circles.  He  Is  survived  by 
a  widow  and  five  children. 


Death  of  Dr.  J.  B.  Murphy. 

Dr.  John  Benjamin  Murphy,  of  Chicago,  died  August 
11th.  He  was  born  at  Appleton,  Wis.,  December  2l8t, 
1857,  and  was  well  known  to  fame  as  professor  of  sur- 
gery in  the  Northwestern  University  Medical  School,  as 
a  writer  on  medical  subjects,  and  as  the  Inventor  of  the 
"Murphy  button" — an  ingenious  device  used  in  connecting 
ends  of  a  divided  intestine.  He  was  president  of  the 
American  Medical  Association  In  1910-11. 


Mrs.  Regina  Hottlnger,  relict  of  Anthon  Hottlnger,  and 
mother  of  O.  G.  Hottlnger,  all  of  Chicago,  died  August 
20th.  Anthon  Hottlnger  was  known  in  Chicago  not  only 
as  an  old-time  German  apothecary,  but  as  the  "father  of 
Lincoln  Park."  He  was  a  member  of  the  Chicago  Vet- 
eran Druggists'  Association,  which  was  officially  repre- 
sented at  the  funeral  of  his  widow. 


More  About  Tanlac. 


Last  April  the  Circular  had  a  little  something  to  say 
about  tanlac  (page  210).  T.  W.  Norwood,  of  Savannah, 
cut  out  the  Item  and  pasted  it  In  his  drug  store  window. 
Doubtless  many  readers  have  formed  some  idea  of  the 
kind  of  man  iir.  Norwood  Is  through  his  various  contri- 
butions to  the  Circular.  In  one  of  these  he  speaks  of 
his  attitude  toward  caffeine  "dopes"  at  the  fountain, 
saying:  "Will  the  day  ever  come  when  we  as  druggists 
will  refuse  to  sell  any  preparation  or  beverage  known  or 
believed  to  be  injurious  to  the  purchaser?  Or  will  we 
wait  until  their  sale  is  prohibited  by  law?"  (See  the 
Circular  for  November,  1913,  page  695.)  Being  that  kind 
of  a  man,  when  the  tanlac  people  "howled"  about  the 
paster  in  his  wiudow,  Mr.  Norwood  let  them  howl. 
Another  druggist  who  put  a  clipping  of  the  same  item 
in  his  window  took  it  down,  but  Mr.  Norwood's  was 
still  up  at  last  accounts. 

And  just  in  this  connection  is  a  good  time  to  add  that 
the  Savannah  papers  tell  of  a  suit  for  $10,000  damages 
brought  against  the  manufacturers  of  tanlac  by  a  trained 
nurse,  Miss  C.  G.  Abbott,  the  suit  having  grown  out  of 
the  publication  of  a  testimonial.  The  attorneys  for  Miss 
Abbott  are  Twiggs  &  Gazan,  of  Savannah.  Druggists  in- 
terested might  drop  a  line  to  them  or  to  Mr.  Norwood. 

According  to  a  report  of  an  analysis  of  tanlac  maflo 
by  the  Kansas  State  Board  of  Health,  It  contains  16.7  per 
cent,  of  alcohol  [wM.-h  gives  it  its  "kick"]  with  "consid- 
erable glycerin,  licorice,  rhubarb  and  gentian,"  and  some 
substance  similar  to  berberlne. 


Drug  Store  Merchandising 


Autumn  Publicity. 

By  Edoab  L.  Miixs. 

With  the  coming  of  cooler  days,  the  publicity  campaign 
should  be  pushed  with  greater  vigor. 

Patrons  will  linger  longer  inside  the  store;  the  news- 
paper will  command  greater  attention  from  those  around 
the  evening  lamp;  and  the  window  display  will  be  much 
more  carefully  observed. 

Inside  the  Store. 

Many  people  who  spend  large  sums  in  advertising  yearly 
do  not  realize  suflBciently  the  importance  of  right  treat- 
ment of  the  customer  in  the  store.  There  is  an  old  say- 
ing that  "A  bird  in  the  hand  is  worth  two  in  the  bush," 
but  many  retail  business  men  are  so  busily  engaged 
reaching  out  for  the  customer  in  the  bush  that  they  tor- 
get  the  one  in  the  hand. 

The  patron  who  is  on  the  spot  is  there  to  be  pleased 
and  80  well  served  that  he  or  she  will  naturally  desire  to 
come  again. 

Now  is  the  time  to  ginger  up  the  appearance  of  the 
store  so  that  it  will  radiate  an  atmosphere  of  prosperity. 
See  to  it  that  none  of  the  summer's  dust  or  fly  specks  re- 
main to  speak  of  cleaning  improperly  done. 

With  the  coming  of  dull,  cloudy  days,  the  clever  In- 
troduction of  color  about  the  store  gives  an  atmosphere 
of  cheer — brightly  hued  autumn  foliage,  yellow  paper  ar- 
tistically arranged,  shiny  brown  leaves  and  pink  sprays 
of  bloom  all  help  to  make  the  place  attractive. 

The  arrangement  of  goods  and  soda  and  luncheonette 
menus  should  be  timely  and  of  a  nature  likely  to  appeal 
on  a  chilly  day. 

Press  Notice  Preparation. 

It  is  indeed  a  peculiar  business  that  cannot  be  helped 
by  the  right  kind  of  printed  publicity.  Most  of  the 
newspaper  advertisements  of  the  average  retail  store  are 
prepared  too  hurriedly  and  are  too  crowded.  To  com- 
pletely cover  the  space  purchased  with  the  advertise- 
ment is  to  make  it  look  hard  to  read. 

Do  not  be  afraid  of  white  space. 

Did  you  ever  examine  the  various  advertisements  in 
your  favorite  paper  and  note  their  effect  upon  your  own 
mind?  Some  are  plainly  just  hot  air  and  they  prejudice 
you  as  attempting  to  sell  goods  that  are  unreliable  or 
overestimated.  Then  there  la  the  advertisement  that  ie  a 
bald  and  general  statement.  It  Is  colorless  and  makes 
DO  Impression  beyond  the  cumulative  effect,  perhaps,  of 
constant  repetition.  Next  comes  the  piece  of  printed 
salesmanship  that  takes  you  by  the  hand,  and  talks  to 
you,  and  makes  you  see  certain  selling  facts  so  plainly 
that  you  feel  a  glow  of  responsiveness. 

The  writer  chanced  the  other  day  to  go  into  a  gentle- 
men's furnishlnx  bouse  in  a  large  city.  One  of  the  Arm's 
partners  supplied  the  articles  called  for,  and  in  the  course 
of  conversation,  he  said: 

"I  received  a  letter  today  that  made  me  feel  so  good 
that  I  almost  want  to  shake  every  customer. by  the  hand. 
And  do  you  know  the  theme  of  the  writer  of  that  letter 
was  to  sell  me  worsteds?" 

The  gentleman  chuckled  at  the  recollection.  "Why," 
said  be,  "there  was  the  most  character  in  that  letter  of 
any  I  ever  saw.    I'll  get  it  and  let  you  see  it.'' 

And  he  was  right.  I  could  feel  the  grip  of  that  man's 
cordiality.  I  could  feel  my  enthusiasm  coming  up  to 
meet  his  own.  The  letter  was  frank,  manly,  cordial  and 
convincing. 

An  advertisement  which  polls  must  be  all  that! 

To  send  an  advertisement  to  your  paper  just  before  the 
forms  close  Is  poor  policy.  It  will  receive  hurried  work 
and  a  "catch  as  catch  can"  position.     Prepare  advertise- 


ments in  ample  season  to  see  a  proof.  Do  not  crowd  the 
space,  and  remember  that  a  little  editorial  heading  or 
closing  which  talks  with  the  customer  is  probably  as 
valuable  as  menus  and  prices. 

The  Economical  Window. 

Economy  of  space  is  a  factor  to  be  considered.  Lots 
of  good  advertising  space  is  lost  in  the  background  be- 
tween the  window,  floor  and  ceiling. 

If  part  of  this  space  is  needed  for  light,  either  run  the 
background  up  part  of  the  way  or  use  a  flne-meshed  kind 
of  poultry  wire  upon  which  articles  may  be  fastened 
firmly  and  yet  through  which  the  light  will  pass  readily. 
A  little  greenery  of  some  blossom  sprays  may  be  used  to 
trim  the  upright  display. 

Avoid  a  sameness  in  window  trimmings.  The  same 
old  things  in  the  same  old  way  will  neither  catch  nor 
hold  attention.  Build  displays  up  so  that  they  will  come 
up  toward  the  eye,  rather  than  to  let  them  straggle 
around  flatly  on  the  window  base.  Observe  the  window 
trim  methods  of  the  most  prosperous  store  in  your  vicin- 
ity. How  can  those  same  methods  be  applied  to  the  soda 
fountain  window — to  your  window? 

Do  not  be  an  imitator,  but  do  be  an  originator. 

Advertise,  not  because  everybody  advertises,  but  be- 
cause intelligent  advertising  rightly  followed  up  brings 
and  holds  business. 


The  Advertising  Appropriation. 

Apropos  of  the  Kerhorn  article  on  page  580,  this  item 
appended,  from  Selling  Helps  for  Live  druggists  (Lam- 
bert Pharmacal  Company)  should  prove  of  especial  in- 
terest: 

The  amount  of  money  to  be  invested  in  advertising 
varies  according  to  the  class  of  business.  A  general  mer- 
chant in  the  small  towns  or  cities  expend  1%  per  cent,  to 
3  per  cent,  of  his  gross  business.  The  city  department 
store  invests  3  per  cent,  to  8  per  cent,  for  advertising,  ac- 
cording to  the  department  and  the  profit  on  the  lines  ot 
each  department.  The  grocers  who  advertise  expend  M 
of  1  per  cent,  to  2  per  cent,  to  promote  the  development 
of  their  business.  The  expenditure  of  advertising  drug- 
gists range  from  1  per  cent,  to  2  per  cent. 

Let  us  suppose  that  you  are  doing  a  gross  business  of 
$15,000  a  year.  An  appropriation  of  1  per  cent,  would 
give  you  $150  a  year  to  spend  for  advertising;  2  per  cent, 
would  give  you  an  appropriation  of  $300.  We  suggest  the 
larger  amount  because  we  believe  the  profits  on  the  In- 
creased business  of  your  store  will  pay  for  the  advertis- 
ing several  times  over. 

On  a  basis  of  $15,000  per  year,  you  haVe  a  certain  over- 
head expense.  You  can  handle  a  larger  volume  of  busi- 
ness without  increasing  this  overhead  expense;  therefore, 
any  extra  business  you  would  get  should  be  considered 
as  "velvet." 

For  a  city  of  5,000  to  10,000  population,  we  will  divide 
an  advertising  fund  of  $300  about  as  follows: 

Newspaper  advertising    $150.00 

Signs    50.00 

Direct  advertising 75.00 

Window  and  store  displays 25.00 

1800.00 

By  making  a  yearly  contract  with  your  newspaper  ytw 
can  obtain  a  specially  low  rate.  The  fact  that  you  can  ob- 
tain electros  from  manufacturers  should  enable  you  to 
make  a  lower  rate  than  would  be  possible  If  you  expected 
the  publisher  to  put  your  own  ads  Into  type,  because  eleo- 
trotyped  advertisements  save  him  much  of  bis  cost  of  pro- 
duction. 
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On   Telling    the   Truth    in    Store   Advertising 

What  a  Druggist  Thinks  About  Talks    on    "Truth    in    Advertising"— Merchants  Still  Need  Talk- 
ing to  as  a  Class,  but  the  Druggists  Lead  Them  in  Ethics. 

By  M.  p.  Qouu). 


A  very  prominent  national  adver- 
tiser whose  goods  are  sold  in  every 
drug  store,  attended  ttie  Plilladelphia 
Convention  of  Advertising  Men  from 
all  parts  of  the  world,  in  the  latter 
part  of  June.  Afterward  we  met  in 
New  York.  His  first  remark  was, 
"Didn't  It  strike  you  as  strange  that 
they  spent  so  much  of  their  time 
talking  about  truth  in  advertising, 
as  if  they  had  made  a  new  discov- 
ery— it  sounded  like  twaddle  to  me?" 
I  have  been  thinking  about  that  re- 
mark ever  since. 

That  man  was  formerly  a  retail 
druggist.  I  knew  him  when  he  was 
only  a  retail  druggist.  At  that  time 
he  had  a  very  high  sense  of  profes- 
sional ethics  in  his  prescription 
work  and  in  the  conduct  of  his  en- 
tire retail  pharmacy.  Later  he  be- 
gan to  develop  his  specialties  until 
he  sold  out  his  retail  store  and  gave 
hie  entire  time  to  the  manufacturing 
and  exploiting  of  his  line  of  prepara- 
tions. 

There  are  fifty  thousand  druggists 
in  the  United  States,  and  I  am  of 
the  opinion  that  at  least  forty  thou- 
sand of  them  would  have  been  struck 
In  the  same  way  if  they  had  attended 
the  convention  and  heard  all  of  the 
talk  about  truth  in  advertising. 

Nevertheless,  ff  you  had  seen  the 
chairman  of  the  National  Vigilance 
Committee  bring  forward  one  man 
after  another  from  various  parts  of 
the  country  and  heard  each  one  ol 
those  men  tell  of  the  prosecutions 
and  convictions  for  fraud  in  advertis- 
ing which  they  had  been  able  to  carry 
through  the  courts,  and  heard  them 
tell  about  the  number  ten  times  as 
large  who  had  promised  to  rectify 
their  ways  of  advertising  when  they 
were  threatened  with  prosecution, 
you  would  have  believed  that  there 
was  some  reason  for  making  so  much 
of  the  slogan,  "Truth  in  Advertis- 
ing." 

There  are  a  great  many  publish- 
ers who  claim  that  they  have 
cleaned  up  their  papers  because  they 
have  cut  out  certain  objectionable 
"manhood"  advertising;  but  they  do 
not  give  a  thought  to  the  advertising 
run  by  department  stores  and  other 
retail  houses,  and  even  by  many 
manufacturers,  who  make  the  most 
extravagant  and  unfounded  claims 
for  their  wares. 

For  example,  last  year,  late  in  the 
season,  I  bought  a  hat  of  a  well- 
known  department  store  in  New 
York  city  marked  inside  the  band  ?3 
on  special  sale  at  $1.65.  This  year 
I  went  into  the  same  store  and  a 
clerk  offered  me  a  hat  which  he  said 
was  a  |4  or  $5  hat  for  $1.65.  I 
looked  in  the  hat  band  and  found  it 
was  made  by  the  same  manufac- 
turer, was  exactly  the  same  size, 
quality,  brand  and  everything  else  as 
the  one  that  I  bought  the  previous 
year.     I  said  to  him,  "Why  do  you 


call  this  a  H  or  $5  bat?  It  is  only  a 
$3  hat."  He  contradicted  me.  I  took 
the  old  bat  off  my  head,  showed  him 
the  marking  in  It,  and  let  him  com- 
pare the  two  hats.  He  then  merely 
smiled  and  said,  "Well,  it's  a  good 
bargain  at  tl.65,  isn't  it."  I  said, 
"Yes,  but  why  call  it  a  |4  or  $5  hat?" 

Some  of  the  prosecutions  reported 
at  the  Philadelphia  advertising  con- 
vention were  for  advertising  cloth  as 
all  wool,  which  was  only  half  wool, 
or  one-quarter  wool.  Other  prosecu- 
tions were  for  advertising  as  silks 
fabrics  which  were  only  "fiber  silks," 
and  some  which  were  nothing  but 
mercerized  cotton. 

Some  other  prosecutions  were  for 
fraud  in  food  which  had  been  adul- 
terated so  that  It  did  not  have  half 
the  nutritive  value  that  it  was  sup- 
posed to  have. 

Of  course,  the  vigilance  commit- 
tees have  run  out  of  existence  many 
of  the  fakers  who  were  conducting 
so-called  fire  sales  in  various  cities. 
Sometimes  the  same  men  would  go 
from  one  city  to  another  holding 
a  "fire  sale"  in  each  city  as  long  as 
they  could  catch  the  unwary. 

Just  stop  to  think  of  the  amount 
of  deception  which  Is  carried  on  at 
the  present  time.  I  know  a  man 
who  has  made  bigger  profits  lor  his 
stockholders  than  any  other  person 
in  the  same  line.  He  makes  silver- 
ware which  is  sold  in  stores  all  over 
the  country  in  "clearance  sales"  im- 
mediately after  January  1st.  Big 
department  stores  will  place  orders 
with  him  a  year  in  advance  to  make 
up  a  lot  of  silver-ware  for  them  of  a 
certain  weight — often  very  light 
weight — which  they  will  advertise 
in  their  annual  clearance  sale  in 
January,  as  being  standard  weight  at 
a  very  low  price,  but  on  it  they  will 
make  more  profit  than  if  they  han- 
dled the  standard  advertised  lines, 
which  the  public  believes  that  it  is 
buying. 

How  many  stores  are  there  in  the 
whole  United  States  which  do  not 
buy  special  goods  to  put  into  their 
"clearance  sales"  periodically  during 
the  year  when  they  are  trying  to  sell 
off  their  old  goods?  I,  personally, 
have  known  department  stores  to 
buy  special  linens  and  muslins  by 
the  carload,  which  they  mixed  in 
with  some  of  their  old  lines  of  goods 
on  which  they  had  cut  the  price  and 
put  the  whole  lot  out  as  their  old 
line  in  order  to  make  a  big  showing 
and  sell  a  vast  quantity  of  goods  at 
a  profit. 

E5very  observing  man  knows  now- 
adays that  a  big  industry  has  grown 
up  among  people  who  make  silk 
shirts  which  are  sold  just  after  the 
first  rush  of  the  spring  season  is 
over.  These  shirts  are  made  up  to 
sell  at  12.85  or  13.65  or  $4.95.  and  are 
supposed  to  be  $5,  $6,  $7.50.  $9  and 
$12  shirts.     If  you  keep  notice  from 


one  year  to  another  you  will  find 
that  the  same  store  puts  out  about 
the  same  lot  each  year,  and  they 
seem  to  be  made  by  the  same  man- 
ufacturer for  that  special  purpose. 
You  will  always  find  that  they  are 
made  rather  poorly.  You  will  find 
that  the  threads  are  not  taken  out, 
that  the  button-holes  are  not  well 
made,  that  the  buttons  are  only 
tacked  on,  that  the  seams  are  not 
well  finished.  Indeed,  in  every  way 
the  shirts  look  as  if  they  were  worth 
about  what  you  pay  for  them. 

Even  in  the  line  of  farm  imple- 
ments, vehicles  and  automobiles 
there  are  a  great  many  goods  made 
up  to  appear  to  be  something  which 
they  are  not,  and  are  sold  under 
false  pretenses. 

All  of  these  deceptions  hurt  ad- 
vertising, lessen  the  confidence  of 
the  public  in  advertising,  make  the 
advertising  more  expensive  for 
everybody  who  does  advertise,  unless 
he  can  establish  through  years  of 
straight  practice,  consistent  per- 
formance which  will  let  the  public 
know  that  he  does  not  deceive. 

Let  me  illustrate:  There  is  a 
clothing  firm  In  one  of  the  big  cities 
whose  manager  told  me  that  his  firm 
had  never  bought  a  single  dollar's 
worth  of  goods  to  put  into  a  special 
sale;  that  every  special  sale  in  the 
twenty  years  that  he  had  been  there 
had  been  a  bona-fide  special  sale. 
Furthermore,  that  In  that  twenty 
years  he  had  never  known  special 
sales  put  on  in  which  all  of  the  goods 
advertised  had  not  been  sold.  That 
is  the  most  remarkable  part  of  the 
whole  thing.  I  have  been  In  this 
store  in  the  early  morning  to  pick 
up  some  special  sale  goods  and  have 
found  the  store  packed  to  the  doors, 
so  that  I  could  not  be  waited  on. 
This  store  has  built  up  a  reputation 
for  offering  only  its  old  goods  which 
were  formerly  sold  at  good  value  at 
a  certain  price.  These  goods,  and  no 
other  goods,  were  put  on  special  sale 
at  a  greatly  reduced  price.  The  pub- 
lic had  learned  by  actual  experience 
that  the  house  actually  did  what  it 
pretended  to  do  and,  therefore,  the 
sale  was  always  successful. 

Now  going  back  to  the  druggist 
referred  to  above,  who  was  surprised 
that  the  eight  thousand  advertising 
men  should  be  so  interested  in 
Truth  in  Advertising.  You  hear 
druggists  "knocking"  other  druggists 
in  general,  saying  that  they  are  poor 
business  men,  that  they  do  not  know 
how  to  run  their  business  in  the 
right  way.  that  they  are  not  pro- 
gressive. On  all  of  these  statements 
I  take  most  decided  issue.  I  believe 
that  the  druggists,  as  a  class,  have 
the  highest  standard  of  business 
ethics  of  any  retailers  In  the  United 
States. 

Why  should  It  not  be  so?  First  of 
all,   practically    every    druggist    has 
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had  a  profesional  training — he  has 
been  to  school  to  learn  how  to  con- 
duct his  business;  that  is  not  true 
of  any  other  retail  business. 

A  wagon  boy  in  a  grocery  may  pull 
out  and  start  a  little  corner  grocery 
of  his  own.     He  does  not  need  any 
education;     all   he   needs   is   enouglk 
credit   to   buy   a   few   groceries.     A 
hardware   man   needs   only   to   know 
what  his  customers  may  call  for;   a 
clothing  man,  what  are  the  styles — 
he  handles  the  kind  of  goods  which 
Tery  few  people  can  really  tell  about. 
But  the  druggist  is  taught  that  it  is 
an  Inexcusable  breach  of  confidence 
for  him  to  change  one  iota  of  a  pre- 
scription   which    the    physician    has 
written.     He   Is   taught   that   every- 
thing which  he  does  may  .mean  the 
life  or  death,  the  recovery  or  the  re- 
lapse of  a  sick  patient.   He  is  taught 
the  dignity  and  responsibility  of  his 
daily  work.    He  is  taught  in  a  three 
or  four  year  course  in  a  college  of 
pharmacy    that    his    business    is    at 
heart  a  profession,  that  he  has  high 
ethical  standards  to  follow,  that  he 
}  cannot  go  below  those  standards  or 
he  will  lose  the  confidence  of  phyfli- 
cians  and  of  the  community.    He  is 
taught  to  believe  that  he  is  render- 
ing a  public  service  to  the  commu- 
nity;  that  his  store  is  a  protection 
to   the  community;    that   his   medi- 
-  cine  is  a  safeguard  to  his  neighbors 
; — his  whole  mind   runs  along  scien- 
1  tlflc  lines.    He  is  used  to  working  in 
the  laboratory;  he  is  trained  In  the 
action  of  chemicals;   he  knows  that 
j^chemlcals   do  not  lie,   they  tell   the 
nth.    He  leams  to  think  in  words 
actual  fact;  he  does  not  learn  to 
kink  in    devious,   slippery,  crooked 
rways. 

So  wonder  a  druggist  attending 
ich  a  great  convention  as  that  at 
liladelphia.  would  be  rather  sur- 
Ised  and  startled  at  the  emphasis 
nt  on  truth. 
The   very    fact   that   he   was   sur- 


prised is  the  greatest  compliment  to 
him  and  to  his  profession. 

In  many  business  oflBces  they  are 
now  hiring  efficiency  experts  to  train 
the  employees  how  to  work  so  they 
will  produce  the  greatest  results  for 
the  least  expenditure  of  effort,  and 
at  the  lowest  cost  to  the  employer. 
In  factories,  they  are  hiring  ef- 
ficiency engineers  who  will  come  in 
and  direct  the  daily  work  of  each 
squad  of  employees  so  that  they  will 
work  less  exhaustedly  and  produce 
more  money-making  labor  for  the 
stockholders. 

But  with  the  druggist  that  is  ffn 
old  story.  No  man  can  be  a  li- 
censed pharmacist  and  be  entrusted 
with  the  responsibility  of  putting  up 
medicines,  upon  which  the  life  of  a 
man  or  a  woman  or  a  little  child 
may  depend,  until  he  has  had  a  pro- 
fessional training  and  has  passed  an 
examination  before  an  authorized 
board. 

Therefore,  I  say  that  the  standard 
of  business  ethics  is  higher  in  the 
drug  trade  than  in  any  other  retail 
trade. 

This,  in  a  measure,  I  think,  ex- 
plains why  druggists  as  a  whole  are 
conservative  in  their  advertising.  If 
anything,  they  understate,  rather 
than  overstate,  the  value  of  the 
goods  that  they  are  advertising. 
They  have  been  trained  like  the  doc- 
tor and  the  lawyer  not  to  overstate 
things.  They  are  in  the  habit  of 
looking  at  things  as  they  are.  They 
are  in  the  habit  of  handling  things 
on  a  scientific  basis.  Therefore, 
when  they  pick  up  goods,  which  to 
them  are  commonplace  and  try  to  ad- 
vertise them,  they  are  often  com- 
monplace in  their  expressions,  their 
advertising  language. 

This  is  one  reason  why  the  drug- 
gists as  a  whole  get  more  returns 
from  their  advertising  than  do  the 
majority  of  retail  advertisers.  The 
public  has  learned  to  have  faith  in 


what  the  druggist  says.  Therefore, 
when  he  advertises,  the  public  is 
more  apt  to  believe  what  he  says 
than  they  are  to  believe  what  the 
average  retailer  in  other  lines  has  to 
say. 

In  every  line  of  trade,  retail  or 
manufacturing,  people  are  coming  to 
realize  more  and  more  that  to  be 
constantly,  increasingly  successful, 
one  must  deal  with  each  individual 
customer  in  such  a  way  that  the 
confidence  of  that  customer  is  in- 
creased, that  the  customer  is  made  , 
to  believe  more  than  ever  in  the  good 
intentions  and  the  square,  honest 
dealings  of  the  man  with  whom  he 
is  dealing. 

There  will  always  be  some  in 
every  trade  who  will  try  to  get 
profits  out  of  sliding  near  to  the 
crooked;  who  will  always  try  to  do 
something  a  little  tricky  to  take  ad- 
vantage of  the  trusting;  who  will 
not  technically  lie  or  cheat  so  that 
they  can  be  convicted,  but  who  will 
do  things  in  such  a  way  that  the  peo- 
ple are  led  to  believe  that  they  are 
getting  something  that  they  are  not 
paying  for. 

However,  it  is  a  feasant  thought 
to  look  back  in  memories  over  the 
years  and  to  realize  how  honest,  how 
true  to  their  ethical  standard,  what 
high  ideals  the  druggists  in  general 
have,  and  how  earnestly  they  have 
tried  to  live  up  to  them  in  their  deal- 
ing with  the  public  as  well  as  their 
dealing  with  the  physicians. 

I  should  like  to  take  time  to  write 
this  article  more  exhaustively,  cov- 
ering the  subject  as  it  should  be  cov- 
ered. However,  this  is  all  the  space 
which  I  have  at  the  present  time. 
Nevertheless,  I  commend  to  you  fur- 
ther thought  and  investigation  upon 
this  line,  because  I  am  sure  that  you 
will  be  ever  more  proud  of  your  own 
profession  of  pharmacy,  have  mors 
faith  in  your  competitors  and  in 
yourself. 


Traveling  Men  and  Trade  Journals. 

Of  all  men,  says  the  Keystone  Weekly,  salesmen  should 
I  the  most  careful  and  constant  readers  of  trade  Journals. 
key  should  not  only  carefully  read  editorials,  convention 
sws,  etc.,  but  should  also  study  every  advertisement. 
Most  successful  salesmen  hold  their  customers  by  their 
ersonality."    They  are  well  posted  on  the  questions  and 
oblems  of  the  hour.    They  know  where  the  goods  they 
are  made  and  the  names  of  the  makers.    They  not 
Ij  know  their  own  gods,  but  other  lines  as  well.    They 
re  walking  encyclopedias  of  information  and  they  can 
Melligently  discuss  almost  any  trade  question. 
The  writer  of  these  words  was  a  successful  salesman 
years.     His  success  came  slowly  and  by  hard  work, 
had  to  study  and  learn  the  game.    He  happened,  when 
i  young  salesman,  to  read  a  well-known  trade  journal  in 
customer's  store.    He  became  a  subscriber  and  he  regu- 
larly read  that  trade  paper.    He  found  that  Instead  of  be^ 
Ing  only  interested  In  his  own  little  territory  he  became 
Interested  in  business  in  a  national  way.    As  he  was  pro- 
moted  to  a  more   important   route,  where  he  called  on 
larger  merchants,  he  was  able  to  discuss  questions  of  gen- 
eral interest  with  this  class  of  dealers. 
With  this  experience  of  our  own  we  are  often  surprised 
>  hear  young  salesmen  in  various  lines  say  that  they 
"ver  read  a  trade    journal.    A  good  trade  paper  costs  so 
.itle,  and  salesmen  have  so  much  spare  time  on  trains 
to  read,  that  one  would  imagine  every  ambitious,  deter- 
mlnded-to-get-tbere  salesmen  would  have  his  trade  journal 
In  his  grip  and  that  be  would  study  it  at  every  oppor- 
tunity. 


Playing  cards  is  an  innocent  enough  amusement,  but  as 
a  matter  of  fact  very  little  is  learned  from  games  of 
cards.  The  young  salesman  who  has  a  lot  to  learn  surely 
has  no  time  to  waste  on  bis  trips  in  card  games. 

Of  course,  gambling  for  money  is  out  of  the  question 
with  a  salesman  who  has  made  up  his  mind  to  succeed. 
A  man  cannot  sit  up  a  large  part  of  the  night  gambling 
and  smoking  and  drinking  and  be  fit  for  business  the  next 
day. 

The  older  salesman  should  be  ashamed  to  invite  the 
young  salesman  to  "sit  In"  a  game.  We  all  know  the 
"cub  salesman"  has  temptations  enough  on  the  road.  Take 
my  word  for  it,  there's  nothing  In  these  sociable  salesmen's 
games.  You  will  lose  money,  time  and  reputation,  and 
make  "cocktail  acquaintances''  whose  I.  O.  U.'s  are  not 
negotiable  at  any  bank. 

Once  in  chatting  with  an  old  friend  with  whom  I  trav- 
eled in  the  Western  mining  camps  in  the  early  80's,  I  re- 
marked, "Those  are  picturesque  days  to  look  back  upon." 
"Yes,"  be  answered,  "very  picturesque  to  those  who  by 
strength  or  good  fortune  lived  through  them." 

Take  my  advice,  Mr.  Salesman,  put  in  your  spare  time 
reading  a  good  trade  Journal.  It  will  ease  the  bumps  for 
you. 

• » » 

Heard  at  the  Hotel  Desk. — Mr.  Brown  bad  Just  regis- 
tered and  was  about  to  turn  away  when  the  clerk  asked: 
"Beg  pardon,  but  what  is  your  name?''  "Name!"  echoed 
the  indignant  guest.  "Don't  you  see  my  signature  there 
on  the  register?"  "I  do,"  returned  the  clerk  calmly. 
"That  Is  what  aroused  my  curiosity." — A  waif. 
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tlon.  The  appropriation  for  that  year  was  J500.  Of  that 
Biuu  75  per  cent.,  or  |375,  Is  the  amount  to  be  used  In  the 
newspapers. 

Finding  75  per  cent,  of  |375  to  be  $281.25,  and  divid- 
ing that  by  52,  we  get  $5.40  as  the  amount  to  be  spent 
regularly  each  week,  this  to  be  Increased  some  weeks 
from  the  reserve  left  for  holiday  and  other  special  sales. 

In  the  weekly  newspaper  towns  the  rates  vary  from  6 
to  20  cents  an  inch,  but  average  about  10  cents.     Thla 
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Simple   Rules  for  Druggists  Who  Advertise 

This  is  the  third  of  the  present  series  of  articles  on  retail  druggists'  advertising  by  this  OMthor.  In  the 
first  (in  the  Cibculab  for  June,  page  S59)  he  began  at  the  bottom,  discussing  goods  and  service;  in  the 
second  in  the  Circular  for  July,  page  i59),  he  showed  how  druggists  might  utilize  their  show  win- 
dows to  the  best  advantage ;  and  now  he  gives  simple  and  minute  directions  which  icill  enable  drug- 
gists to  get  the  most  from  their  newspaper  advertising.    He  is  thoroughly  familiar  with  his  subject  and 

eminently  practical. 

By  a.  Luke  Kbbhobn. 

It  Is  In  newspaper  advertising  that  most  merchants 
fall  down,  and  where  the  falls  are  hardest. 

This  Is  because  newspaper  advertising  Is  one  of  the 
most  expensive  kinds  and  is  the  kind  to  which  the  aver- 
age merchant  does,  and  should  devote  most  of  his  adver- 
tising appropriation,  unless  he  be  located  in  some  big  city 
where  newspaper  prices  are  beyond  his  reach. 

But  most  failures  to  make  this  kind  of  advertising  pay 
are  due  to  things  easily  corrected  or  avoided.  The  fun- 
damental rules  are  ludicrously  simple,  and  are  as  easy 
to  learn  and  as  easy  to  follow  as  is  the  multiplication 
table.  There's  no  mystery  about  newspaper  or  other  ad- 
vertising.   The  principal  rules  are: 

1.  Determine  what  percentage  of  your  last  year's  gross 
tales  to  spend  on  newspaper  advertising. 

2.  Divide  "15  per  cent,  of  this  amount  by  52,  which  will 
give  you  the  amount  you  can  spend  each  week  on  a  uni- 
form-sized space  basis.  Use  the  other  25  per  cent,  for  ex- 
tra space  on  holidays  and  for  special  sales. 

3.  Keep  your  schedule  laid  out  at  least  a  month  ahead. 

4.  Change  your  copy  with  every  issue,  early  enough 
to  give  the  printer  plenty  of  time  to  set  it,  and  give  you 
plenty  of  time  to  see  that  it  is  set  right. 

5.  Oet  a  front  page  or  local  neios  page  position,  in 
the  upper  part  of  the  page,  next  to  news  reading  matter, 
and  never  permit  a  change  in  position. 

6.  Fix  on  some  distinctive  style  of  type,  border  and 
tignature  and  always  use  it. 

7.  Use  simple  English,  truthful,  straight-from-the- 
shoulder  selling  points,  and  prices — always  prices. 

8.  Use  ilmstrations  only  when  the  space  they  occupy 
is  worth  more  used  that  way  than  for  selling  arguments 
and  prices — and  that  is  seldom. 

9.  Advertise  the  goods  you  believe  to  be  most  in  de- 
mand at  the  time  the  advertisement  appears. 

10.  Always  have  the  goods  to  back  up  the  advertise- 
ment. 

11.  Always  back  the  advertisement  with  a  window  dis- 
play that  is  in  when  the  advertisement  appears,  and. 
whenever  it  will  help,  with  circulars  or  hand  bills. 

12.  Keep  at  it. 

We  will  now  take  up  these  points  In  their  order: 
1.  Amount   to  spend  in  newspaper  advertising. — From 

2%  to  5  per  cent,  of  the  last  year's  gross  receipts  should 
be  spent  in  advertising,  the  exact  amount  depending  upon 
your  estimate  of  the  amount  of  Increased  business  good, 
live,  adequate  advertising  should  bring. 

It  naturally  costs  proportionately  more  to  bring  a  lag- 
ging business  up  to  what  it  should  be  than  to  keep  it  up 
afterward.  To  illustrate,  we  will  Imagine  a  store  that 
did  a  $10,000  business  last  year,  and  that  should  be  doing 
twice  as  much. 

It  will  likely  take  the  better  part  of  two  years  to  bring 
•"'e  business  up  to  where  It  ought  to  be.  Of  course,  we 
are  figuring  on  doing  this  without  recourse  to  new  side 
lines. 

The  amount  to  be  spent  the  first  year  Is  fixed  at  5  per 
cent,  of  $10,000,  or  $500.  The  first  year's  business  Is 
brought  up  to  $15,000.  The  second  year's  appropriation 
is  8%  per  cent,  of  $15,000,  or  $525.  We  will  assume  the 
business  has  reached  the  $20,000  mark  by  the  end  of  the 
second  year.  Thereafter  it  should  not  only  be  held  there, 
but  should  show  an  annual  Increase  proportionate  to  in- 
crease in  population  and  new  lines  carried  on  an  annual 
advertising  appropriation  of  2%  per  cent. 

But  only  about  75  per  cent,  of  the  annual  appropria- 
tion should  be  used  in  the  newspapers.  The  balance 
should  be  kept  for  windows,  circulars,  etc. 

S.  Spreading  the  appropriation  over  the  year. — Let  us 
take  the  first  year  of  this  same  store  in  further  illustra- 
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Figure  1.    A  Layout  for  Advertising  Copy. 


gives,  according  to  rate  charged,  from  27  to  90  inches 
a  week,  which  should  be  equally  divided  between  the 
papers,  if  there  are  more  than  one. 

If  your  paper  is  a  daily,  use  it  twice  or  three  times  a 
week. 

If  you  make  your  contract  for  a  certain  number  of 
inches  a  year  you  are  entitled  to  and  can  usually  get 
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much  better  rates  than  when  you  buy  space  only  now 
and  then. 

Right  here  let  me  advise  you  not  to  fail  to  use  the 
balance  reserved  for  extra  space.  It  may  seem  extrava- 
gant to  spend  from  $5  to  $25  In  a  week  In  addition  to 
the  regular  weekly  outlay,  but  it  you  get  |50  worth  of 
business  from  a  $10  advertisement  you  would  make  more 
profit  than  you  would  from  $10  worth  of  business  from 
a  smaller  expenditure.  And,  always  bear  in  mind  that 
with  every  Increase  in  daily  sales  you  may  be  getting 
new  customers;  also  that  your  advertising  will  grow  in 
pulling  power  with  your  growth  in  trade. 

S.  Keeping  your  schedule  laid  out  ahead  a  month  or 
more  will  more  than  once  be  found  a  greit  advantage, 

ecause  it  enables  you  to  keep  a  sufficient  stock  to  meet 
he  advertising,  and  also  gives  you  more  time  both  for 

opy  and  for  the  window  displays  to  back  the  advertis- 
ing. 

Waiting  until  the  last  minute  does  not  pay.  I  have 
joen  in  more  than  one  store  when  the  newspaper  man 
ame  In  with  his  last  call  for  copy  change,  only  to  be  told 

lere  was  nothing  ready,  so  he  had  better  run  the  old 

Ivertisement  again.  The  excuse  always  was,  "Too  busy." 

Say,  how  is  It  that  the  busiest  men  in  business  today 

always  find   time  to  change  their  advertising  copy,  and 

•      also  to  write  good  copy?    And,  let  me  ask  in  a  whisper, 

I       Isn't  this  the  reason  they're  always  so  busy — that  they 

■  Iways  have  plenty  of  time  to  attend  to  advertising?    Be- 

ng  "too  busy"  is  too  often  synonymous  with  being  "too 

^zy."     It  isn't  always  physical  laziness  so  much  as  the 

".ental  kind. 

Once  I  asked  one  of  the  fellows  who  told  the  printer 
to  run  the  same  copy  again  what  that  copy  was.  He  said 
he  didn't  know.  Out  of  curiosity  I  looked  up  the 
last  week's  copy  of  his  paper;  and,  say,  you  may  believe 
me  or  not,  as  you  pleatse,  but  It's  gospel  truth.  It  was  a 
six-inch,  two-column  advertisement  containing  this  allur- 
ing invitation:   "Watch  this  space  next  week." 

And  I  had  wasted  two  hours  in  that  store  trying  to 
help  a  friend  of  mine  sell  the  man  an  advertising  sys- 
tem! 

i-  It  i*  important  to  change  your  copy  roith  every  issue 
V0»  use,  for  telling  an  advertising  story  a  second  time  Is 
about  as  effective  as  telling  a  man  a  joke  the  second  time. 

Write  your  new  copy  early.  Misspelled  words,  wrong 
prices  and  ungainly  looking  work  will  result  in  almost 
every  advertisement  that  isn't  carefully  set  and  carefully 
proof-read.  This  is  true  when  both  printer  and  adver- 
tising man  are  experts;  but  when  one  or  both  are  ama- 
teurs, as  is  the  case  with  the  average  merchant  and  the 
average  newspaper  printer,  the  first  set-up  is  sometimes 
fearful  to  behold. 

See  to  it  that  every  word  is  spelled  right,  that  there 
are  no  grammatical  errors,  that  prices  are  boldly  dls- 
pM'^efl,  that  style  of  type,  set-up  and  border  are  right. 
Often  you  will  find  the  proof  too  crowded,  in  which  case 
the  elimination  of  a  few  superfluous  words  will  make  it 
look  much  better. 

Under  this  heading  we  will  take  up  some  of  the  rudi- 
ments of  copy  preparation. 

It  Isn't  sufficient  that  you  merely  Jot  down  a  few  notes 
and  turn  them  over  to  the  printer  to  "whip  Into  shape.'' 
If  you  do  that  way  you  may  find  the  whipping  process 
such  a  serious  form  of  punishment  that  you  won't  rec- 
ognize the  advertisement  when  It  appears. 

Plan  your  own  advertising  before  you  give  It  to  the 
printer.  Know  what  you  want  and  bow  It  will  look  in 
typ<'. 

We  will  suppose  you  want  to  get  np  an  11-lnch,  2-coI- 
iimn  advertlsoment,  featuring  a  lot  of  different  things 
for  a  Saturday  bargain  sale. 

First,  prepare  your  "lay-out"  (Figure  1.) 

This  will  enable  you  to  handle  your  copy  intelligently 
and  to  foresee  almost  to  a  c«rtalnty  exactly  how  the  copy 
Is  going  to  work  out  in  actual  nse.  You  can  also  deeig* 
nat«  the  relative  importance  of  the  different  sections  of 
the  advertisement  without  trusting  anything  to  the  ten- 
der mercies  of  the  compositor. 

Tou  will  note  that  the  "lay-out"  Is  divided  Into  sec- 
tions, marked  "Copy  A,"  "Copy  B,"  etc.  Write  the  text 
to  go  Into  these  sections  on  your  copy,  which  accompaniea 
the  lay-out  to  the  printer,  each  section  of  text  being 
plainly  marked  with  the  nine  key  lettor  aa  the  space  In 
the  lay-out  which  It  Is  dMrtgned  to  fill. 

In  correcting  proofa  of  yoar  advertising  use  the  sym- 


bols shown  in  Figure  2.      They  are  the  ones  in  general 
usS  among  printers. 

5.  Position. — The  proportion  of  newspaper  readers  who 
read  your  advertising  is  determined  to  a  very  large  ex- 
tent by  the  position  it  occupies  in  the  paper.    You  would 
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Change  to  capitals. 

Change  to  small  capitals. 

Change  to  lower  case. 

Change  to  reman. 

Change  to  italic. 

Change  to  bold  face. 

Moans,  "Put  this  in  italic." 

Means,  "Put  this  in  small  caps." 

Means,  "Put  this  in  caps." 

Means,  "Set  bold-faced  caps  and  lower  caee." 

Means,  "Put  this  in  bold-faced  caps.'' 


^;CaX  Retain  crossed  out  word  or  letter. 
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Start  a  paragraph  here. 

No  paragraph:  sometimes  written  for  "run  In." 

Transpose  words  or  letter  as  indicated. 

Wrong  font  or  face  of  type. 

Means,  "Take  out  tae  crossed-out  type,  word  or  sentenceu" 

Means,  "Let  it  stand." 

Battered  type:  change 

Push  down  this  lead  or  space. 

Upside  down :  reverse. 

Move  this  to  the  left. 

Indent  one  em  of  size  of  type  used. 

Insert  apostrophe. 

Insert  quotation  marks. 

.Make  correction  indicated  in  margin. 

Close  up,  no  space. 

Insert  comma. 

Insert  semicolon. 

Insert  hyphen. 

Insert  one-em  dash. 

Insert  two-em  dash. 

Insert  one-en  dash. 

Insert  period. 

Insert  colon. 

Raise  to  proper  position. 

Lower  to  proper  position.  ■    . 

Insert  space  here. 

Join  these  letters  in  logotype,  as  oe,  «e,  Wx. 

Straighten  line  or  type  out  of  line. 

Figure  2.    Sitmbols  to  Use  in  Correcting  Proof. 


not  hesitate  to  pay  a  higher  rent  for  the  best  location 
on  a  main  street;  and  it  is  equally  good  business  to  buy 
preferred  space  and  thereby  to  attract  the  attention  of 
more  readers.  People  do  not  subscribe  to  a  paper  to  read 
your  advertising.  They  are  not  intensely  Interested  in 
you  or  your  business.  Few  of  them  will  hunt  through 
the  paper  for  your  announcement.  You  must  hunt  for 
them — be  where  they  can't  help  seeing  you. 

Every  reader  sees  the  first  page.  Nearly  every  reader 
sees  the  local  news  pages.  The  nearer  to  and  more 
nearly  surrounded  by  local  reading  matter  you  ar«,  the 
more  likely  you  are  to  be  seen.  If  you  can  get  a  po«l- 
tion  on  a  front  or  a  local  news  page,  with  local  reading 
matter  on  three  sides  of  you,  the  position  Is  worth  20 
per  cent,  more  than  one  on  those  pages  with  only  one 
side  of  your  advertisement  bounded  by  such  reading  mat- 
ter, 60  per  cent,  more  than  one  on  those  pages  where 
you  are  entirely  surrounded  by  other  advertising,  35  to 
50  per  cent,  more  than  on  a  page  not  containing  local 
news,  though  you  are  entirely  surrounded  by  reading 
matter,  and  75  per  cent,  mo^e  than  one  on  a  page  not 
containing  local  news  where  you  are  not  bounded  on 
any  side  by  reading  matter. 

But  the  differences  In  the  ratea  your  newspaper  pub- 
lisher win  make  on  these  various  positions  will  be  pro- 
portionately much  lees  than  their  relative  values.  On  a 
year's  contract  he  may  let  you  dictate  position  without 
any  advance  over  hia  regular  "run-of-paper"  rates — but 
not  If  be  la  wise.    However,  the  difference  In  his  charge 
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between  his  beat  and  poorest  positiona  will  not  exceed 
40  per  cent,  of  the  lower  charge,  probably  not  25  per  cent, 
or  even  more  than  15  per  cent.  Don't  you  wish  you 
could  get  store  location  at  so  small  a  difference  between 
relative  values? 

Remember— never  permit  a  change  In  your  position 
unless  It's  a  permanent  transfer  to  a  better  position. 
Stipulate  position  in  your  contract. 

Keeping  tbo  advertisement  in  one  place  enables  any  one 
looking  for  It  to  And  it  quickly.  Flitting  about  from  one 
position  to  another  is  almost  as  bad  as  to  move  your 
store  every  few  weeks. 

This  point  is  not  overemphasized.  You  are  paying  a 
lot  of  good  money,  not  only  for  ink,  but  for  a  place  where 
the  ink  you  buy  will  be  seen.  You  can't  aiford  to  be 
careless  about  these  things. 

IS.  Distinctive  style  of  type,  bord^er  and  signature. — 
There  are  alwut  twelve  hundred  different  styles  of 
type.  Most  newspapers,  especially  the  small  ones,  have 
MTeral  styles.  This  Is  a  sad  fact.  One  style  Is  enough. 
If  you  don't  believe  it,  pick  up   the  Saturday  Evening 


Thia  text  is  8  point 
Effective  advertising  depends  as  tnuch  upon  the 
proper  selection  of  type  as    il    does   upon   the 

This  text  is  12  point 

Effective  advertising  depends  as  much 
upon  the  proper  selection  of  type  as 

This  text  IS  14  point 

Effective  advertising  depends 
as    much    upon    the    proper 

This  text  is  18  point 

Effective    advertising 
depends  as  much  upon 

This  text  u  24  point 

Effective  adver- 

This  hne  Is  30  point 

This  is  30  pt. 

Thie  line  is  36  point 

This  36  pt. 

Thia  liDt:  Is  48  point 

This  48 


'  Figure  S.     Samples  of  Type  Sizes. 

Post.  It  uses  one  style  or  "family"  of  type  throughout 
the  advertising  pages,  nor  could  an  advertiser  get  it  to 
work  in  |10  worth  of  any  other  style  if  he  paid  it  $10,000 
for  an  inch  space.  The  type  in  the  Post  is  all  Clielten- 
ham.  True,  some  is  heavier  than  others,  some  more  ox- 
tended,  but  it  is  all  of  one  "family,"  as  each  distinctive 
type  series  is  called.  Not  allowing  the  use  of  more  than 
one  family  results  in  harmony,  good  looks,  •  effective, 
clean,  easy-to-plan  and  eaay-to-set  advertising. 

Nearly  every  printer  has  enough  In  quantity  and  va- 
riety of  sizes  of  some  one  family  of  type  to  set  all  your 
advertising.  Make  him  give  you  a  sample  proof  of  all 
his  type  faces,  then  pick  out  the  family  you  want  |to 
use,  and  stick  to  it.  Never  permit  the  use  of  a  single 
piece  of  other  type.  Let  him  use  his  other  type  in  the 
advertisements  of  those  less  particular  than  you. 

If  the  printer  hasn't  type  enough  of  one  good  family 
for  you,  make  him  buy  more.    It  will  cost  him  only  a  few 


dollars.  It  would  be  cheaper  for  you  to  buy  it  yourself 
than  for  you  to  be  without  its  use. 

Unless  you  stick  to  this  and  make  your  printer  stick  to 
it,  by  threatening  to  withdraw  your  patronage,  if  nec- 
essary, you  can't  have  distinctive  advertising.  Besides, 
using  a  single  family  will  make  it  easier  for  you  in  lay- 
ing out  copy. 

First  choice  type,  in  my  estimation,  is  Cheltenham. 
Second  choice  is  old-style  Caalon.  Third  choice,  a  fam- 
ily closely  resembling  one  or  the  other  of  these. 

Two  great  advantages  with  either  Cheltenham  or  old- 
style  Caslon  are  that  they  take  up  less  space  than  many 


PeRrl     Adverli*«d    6  point 

A  gale    AdrertifieU    b)i  point 

Nonpariel    Advertised    6  point 

Minion    Advertised    7  point 

Brevier     Advertised     8  point 

JBourgeois    Advertised    9  point 

Long  Primer     Advertised     10  point 

Small  Pica     Advertised      11  point 

Pica     Adverti.sed     12  point 

English     Advertised      14  point 

Figure  4.    Agate  Is  the  Smattest  Type  in  General  Use. 

other  types,  while  at  the  same,  time  the  twelve  or  four- 
teen point  sizes  of  either  of  these  styles  are  as  effective 
and  clearly  read  as  many  type  faces  twice  that  size. 

By  dressing  your  advertising  in  plain  type,  with  bold 
headlines  of  the  same  family,  you  not  only  better  reach 
the  refined  class,  but  more  easily  interest  all  classes,  for 
everyone  is  attracted  by  harmonious,  striking  effects, 
which  can  best  be  secured  by  the  use  of  type  faces  made 
in  families. 

The  use  of  old  English  and  such  letters  is  limited  al- 
most entirely  to  letter  heads,  wedding  invitations  and 
professional  stationery.  Script  type  lettering  is  practi- 
cally a  thing  of  the  past. 

Once  you  have  decided  on  your  type,  familiarize  your- 
self with  the  difference  in  sizes  so  that  In  wording  your 
advertisement  you  may  know  about  where  you  are  com- 
ing out  with  your  text  matter. 

Brevier  is  8-point  type  in  whatever  family  It  occurs, 
whether  Gothic,  Cheltenham,  old-style  English,  or  any 
other  family.  Long  primer  is  10-point,  etc.  Hence,  in 
designating  the  size  of  type  in  any  part  of  your  copy  it 
is  necessary  only  to  give  the  point  size,  whether  it  be  6, 
8  or  48,  without  using  the  word  describing  that  size.  If 
you  are  using  the  Cheltenham  type,  designate  what  you 
want  in  any  particular  place  with  "8  pt.  Chelt.,"  "24  pt. 
Chelt.  ext.,"  "14  pt.  Chelt.  Ital.,"  etc.  Some  sizes  you 
will  probably  never  use.  Anything  smaller  than  6-poInt 
is  too  small  to  be  read  to  advantage,  especially  on  ordi- 
nary news  paper.    This  article  Is  set  in  8-polnt* 

Italic  type,  which  occurs  in  nearly  all  the  more  promi- 
nent type  families,  is  used  in  the  text  to  emphasize 
some  particular  statement.  Very  often,  instead  of  italic, 
the  emphasized  sentences  are  underlined.  Many  good  ad- 
vertisers discard  Italic  altogether  and  depend  upon  un- 
derlining to  emphasize  any  particular  statement.  But, 
in  small,  descriptive  text,  the  use  of  Italic  Is  often  an 
advantage,  because  it  tends  less  to  destroy  balance  than 
underlining,  permits  the  lines  to  be  set  closer  together, 
and  is  easier  to  set. 

In  headlines,  or  in  any  type  larger  than  10-point,  un- 
derlining Is  usually  preferable  when  it  can  be  done  with- 
out destroying  the  balance. 

In  no  case,  however,  should  any  particular  sentence, 
or  part  of  a  sentence,  be  printed  in  a  different  or  larger- 
sized  type  merely  to  bring  out  any  particular  point.  To 
do  this  is  immediately  to  destroy  the  harmony  of  the 
advertisement. 

Should  the  reader  wonder  why  these  rules  are  laid 
down  with  such  exactitude  here,  it  is  necessary  to  reply 

•And   this   foot-note  is  In  6-point     The  singrle-column  head- 
ings  In   the   Circular  are  in  Cheltenham. 
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oaly  that  unless  they  are  followed  one  cannot  have  good 
looking  advertisfcinents,  and  that  not  one  newspaper 
printer  in  fifty  Is  acquainted  with  all  these  rules,  and 
does  not  follow  some  that  he  is  acquainted  with.  Many 
of  these  rulee  are  rules  for  advertising.  The  printer  is 
supposed  to  be  familiar  only  with  rules  for  printing. 

Pick  up  your  own  home  paper,  and,  fifty  to  one,  you 
will  find  numerous  violations  of  these  rules,  often  several 
different  ones  in  a  single  advertisement.  And,  having 
noted  these  rules,  you  can  easily  and  at  once,  without 
any  previous  experience,  see  how  the  printer  could  have 
vastly  improved  the  appearance  of  both  the  advertisi^^ 
and  his  paper  if  he  had  followed  these  rules. 

Never  use  heavy  borders,  nor  fancy  ones.  But  always 
use  a  border  and  always  the  same  kind.  The  parallel- 
rule  border,  8-polnt  base  measurement,  is  as  effective  for 
larger  advertisements  as  the  mo6t  elaborate  one  ever 
produced,  and  the  2-point  single-rule  border  for  single- 
column  advertisements.  The  purpose  of  a  border  is 
to  sharply  set  out  the  boundary  between  your  space  and 
the  rest  of  the  paper,  and  it  should  never  be  bold  or 
ornate  enough  to  overshadow  the  text. 

Always  require  that  your  border  print  clear  and  clean, 
with  unbroken  sides,  and  that  it  be  well  squared  and 
Join  snug  and  clean  at  the  corners. 

Every  flaw  in  the  looks  of  an  advertisement  detracts 
from  its  selling  power.  , 

Your  signature  or  firm  name  should  be  distinctly  de- 
signed so  that  it  will  stand  out  and  show  up  prominently 
without  occupying  too  much  space.  If  set  in  ordinary 
type,  the  signature  will  have  nothing  distinctive  ahout  it, 
nor  will  it  add  to  the  appearance  of  the  advertisement. 
.A.1S0  it  will  attract  less  attention  if  it  occupies  halt  your 
space  than  If.  properly  designed,  it  occupied  less  than  a 
quarter,  perhaps  only  a  tenth  part  ae  much  space. 

Adopt  some  distinctive  signature  style,  get  electros 
from  it  in  different  sizes,  and  always  use  it,  not  only  in 
your  advertising,  but  also  on  your  stationery.  Thus  you 
win  have  a  trade-mark  that  will  be  Identified  with  you, 
that  will  add  character  and  pull  to  your  advertising,  and 
that  will  save  you  a  great  many  dollars'  worth  of  space 
every  year. 

A  special  signature  cut  should  not  be  larger  than  %  of 
an  inch  high  by  2  inches  wide  in  a  single-column  adver- 
tisement, nor  more  than  1%  inches  high  by  3  wide  In  a 
space  running  from  two  up  to  four  columns. 

Be  sure  that  your  signature  is  set  quare  with  the  rest 
of  the  matter  in  the  advertisement,  and  that  it  prints 
clear  and  strong. 

7.  Style  of  text. — You  pick  up  a  paper  containing  some 
flamboyant  account  of  a  fire  sale,  replete  with  exaggerated 
claims,  and  you  Instinctively  picture  in  your  mind  the  char- 
acter of  that  store  and  the  people  in  it.  If  you  are  a  dis- 
criminating buyer  you  will  steer  clear  of  it.  But  an 
honest,  straightforward  announcement,  printed  in  a  clean, 
attractive  manner,  secures  your  confidence. 

Fraud  doee  not  pay.  No  firm  can  misrepresent  Its  of- 
ferings for  any  length  of  time  and  "get  away  with  It." 
It  may  be  true  that  a  certain  part  of  the  public  likes  to 
b«  fooled,  but  no  buyer  wants  to  be  fooled  more  than 
once  by  the  same  dealer,  and  the  resentment  felt  by  the 
buyer  when  he  learns  that  he  has  become  swindled  is 
far  from  being  a  desirable  asset  for  the  merchant  who 
did  the  swindling. 

You  can  make  your  assertions  positive,  and  round  them 
out  with  adjectives  as  strong  as  the  nature  of  the  story 
will  permit,  always,  of  course,  observing  the  fundamental 
principles  of  good  taste;  but  exaggeration  Is  not  per- 
missible. Do  not  let  your  enthusiasm  reach  so  high  as 
to  lead  to  misstatement  or  to  saying  anything  that  may 
lead  the  people  to  think  that  they  will  get  more  than  is 
actually  offered. 

Perhaps  one  of  the  greatest  mistakes  with  the  aver- 
age advertisement  rests  on  the  fact  that  too  many  words 
are  used  In  describing  an  article.  Tell  your  story  In  a 
brief,  hlt-the-buU's-eye  manner.  Make  your  Introduc- 
tions brief,  and  your  descriptions  briefer.  Words  cost 
money  in  an  advertisement;  therefore  get  down  to  facts. 
Do  not  try  to  tue  phraseology  that  will  show  your  own 
rleverness.  Talk  frankly  and  simply  to  the  people  whose 
money  you  want.  Flowery  speeches  and  high-sounding 
phrases  may  be  all  right  for  fiction,  but  they  deserve  no 
place  In  your  advertising. 

And  right  here  let  me  suggest  that  you  let  your  clerks 
try  th(;ir  hand  at  writing  advertisements.    Tou  may  have 


a  good  advertisement  writer  In  your  store  and  not  know 
it. 

The  advertising  naturally  reflects  the  character  of  the 
store  and  the  people  associated  with  it.  Clean-cut, 
straight-from-the-shoulder  copy,  with  a  bright,  crisp  tone, 
encourages  the  people  to  believe  that  the  store  itself  and 
the  personalities  associated  with  it  are  of  sound  charac- 
ter. Such  copy  is  an  invitation  to  deal  with  a  desirable 
institutiou. 

Make  your  announcements  interesting  through 
the  seasonableness  of  the  items  advertised,  and 
intersperse  descriptions  of  the  goods  at  regular 
prices  with  those  of  others  at  special  prices.  There 
are  always  enough  items  in  your  store  that  wUl 
permit  of  a  special  price  to  make  your  announce- 
ments attractive,  even  if  you  have  no  more  than 
one  or  two  specials  in  each  advertisement. 
You   will   find   that  the  public   will,   in   time,   come  to 
look  for  the  things  that  you  are  offering  at  special  prices. 
This    is    particularly    true    of    the    small-town    dealer. 
He  may  have  to  compete  with  larger  stores  in  near-by 
cities.     He  may  not  think  it  necessary  to  feature  any 
line  at  a  special  price.    But  I  never  knew  of  a  store  that 
could  not  pick  up  extra  business  if  an  effort  were  made 
to  get  it.    This  holds  true,  no  matter  how  small  the  com- 
munity or  how  restricted  the  trade.     In  advertising,  as 
in  other  things.  If  you  want  anything  you  must  go  after 
it;  and  if  you  go  after  it  do  so  as  though  you  had  some 
interest  in  the  undertaking. 

In  organizing  special  sales  all  over  the  country  I  have 
found  that  the  very  best  special-price  trade-puller  is  soap 
— not  the  toilet  varieties  so  much  as  the  household  kinds, 
and  washing  powders.  These  have  been  used  by  druggists 
time  and  again  among  their  advertised  specials,  where 
they  were  "played  up"  in  the  advertisement  in  stronger 
type.  There  is  nothing  you  can  sell  that  is  in  greater 
daily  use  or  bought  more  often  by  every  woman  than 
soap.  She  will  walk  a  mile  to  get  three  cakes  for  10 
cents,  and  will  tell  all  her  neighbors  about  it  when  she 
would  not  even  bat  an  eyelid  if  you  offered  some  dollar 
nostrum  at  14  cents  a  bottle. 

An  odd  price  is  always  more  attractive  than  an  even 
price.  I  know  a  druggist  who  put  real  life  into  his  sales 
of  bulk  candy  in  pounds  by  changing  his  price  from  25 
to  29  cents.  With  that  as  a  leader  he  doubled  his  candy 
business  in  a  few  weeks. 

Play  prices  up  in  the  advertisement  in  good  shape, 
with  larger  and  bolder  type  than  used  in  the  descriptive 
matter.  Also,  if  you  are  offering  a  reduced  price,  be  sure 
to  give  the  regular  price  also.  Both  these  points  are  Il- 
lustrated in  these  two  lines: 

50c  Assorted 
Chocolates,  lb. . . 

The  Ideal  advertisement  Is  short,  yet  comprehensive. 
It  grasps  the  essentials  and  gives  them  to  the  reader  In 
a  simple  manner.  It  does  not  take  up  his  time  need- 
lessly— yet  does  not  omit  facts  that  will  interest  him. 

Tbt.  ideal  advertisement  does  not  employ  senseless 
words  that  merely  cloak  the  announcement  in  high- 
sounding  and  extravagant  phraseology.  It  Insures  confi- 
dence because  It  is  truthful  and  does  not  sacrifice  itself 
(or  fancy.    It  must  not  be  too  good  to  be  true. 

The  Ideal  advertisement  talks  quality  and  price.  It 
should  leave  the  impression  that  whether  the  article  be 
needed  today  or  next  week  your  store  la  the  place  to  get 
It.  Thus  you  build,  not  for  the  business  that  ends  when 
you  turn  the  key  in  your  lock  tonight,  but  the  business 
that  Is  to  carry  you  on  to  larger  and  better  things  In  the 
days  to  come. 

Do  not  put  yourself  in  the  place  of  the  man  who  ate 
his  doughnut  and  then  tried  to  use  the  hole  as  collateral. 
If  you  make  a  public  announcement  of  certain  sales 
events  and  ask  people  to  come  to  your  store  expecting 
to  see  and  get  something  worth  while,  do  not  put  all  your 
energy  and  resources  Into  the  announcement,  without 
providing  for  a  consistent  showing  at  your  store.  No 
matter  how  strong  your  advertising  appeal  may  be,  you 
cannot  realize  the  fruits  of  yonr  efforts  if  your  store, 
your  salespeople  and  the  general  atmosphere  of  the  place 
fail  to  offer  all  that  your  public  announcement  led  your 
customers  to  expect. 

S.  Illustrations- — ^The  use  of  Illustrations  Is  not  advis- 
able at  all  unless  they  are  well  printed.    Few  small  cuts 
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are  mounted  on  blocks  of  exactly  the  right  height,  and 
often  the  printer  does  not  use  proper  care  in  building  up 
under  them  with  paper  to  insure  clear  printing.  It  is  bet- 
ter not  to  run  a  cut  at  all  than  to  get  a  poor  impression, 
because  In  the  latter  case,  the  cut  not  only  loses  Us  punch 
by  being  indistinct,  but  detracts  from  the  general  appear- 
ance of  the  advertisement. 

Do  not  use  cuts  that  fail  to  link  up  directly  with  your 
copy  in  an  unmistakable  way.  Using  a  picture  merely  be- 
cause it  is  a  picture  is  waste  of  money.  But  if  the  cut, 
whether  of  a  person  or  an  article,  directly  lllustratee  an 
Important  point  made  in  the  text  right  next  to  it,  then 
Its  use  is  often  valuable. 

Zinc  cuts,  or  "line"  cuts,  as  they  are  called,  are  the  kind 
to  use  in  newspaper  work.    They  cost  less  and  sere  made 
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Figure  5.    Showing  Proportions  of  a  Reduced  Cut. 


more  quickly  than  half-tones,  and  print  more  satisfac- 
torily on  news  paper. 

Zinc  cuts  show  only  black  and  white  effects,  with  no 
gradation  of  tone.  They  cannot  be  made  from  photo- 
graphs, wash  drawings,  half-tone  prints,  blue  prints,  flat 
tints  or  pictures  with  blurred  shadows.  But  drawings 
or  prints  consisting  of  lines  or  dots,  such  as  pen  and  ink 
drawings,  wood  engravings,  printed  pages,  all  of  which 
are  forms  consisting  wholly  of  distinct  lines,  will  make 
line  cuts.  You  can  get  a  line  cut  made  of  any  newspaper 
or  magazine  print  of  a  line  cut.  Many  druggists  get  more 
of  the  prints  from  which  their  advertising  cuts  are  made 
by  clipping  pictures  from  other  advertisements  and  send- 
ing the  originals  to  the  engraver. 

Half-tone  cuts  are  for  use  on  super-calendered  and 
coated  papers.  They  print  better  on  the  latter,  and  bet- 
ter on  either  kind  in  proportion  to  the  quality  of  the 
paper.  Hence  they  are  available  in  most  booklet  and 
circular  work. 

In  getting  half-tones  made,  see  that  the  original  photo- 
graph is  either  clear-cut  in  detail,  or  else  Is  retouched. 
Photographs  for  use  in  half-tone  work  should  be  printed 
on  glossy,  smooth  paper. 

If  the  half-tone  is  to  be  printed  on  news  paper  desig- 
nate that  It  Is  to  be  made  with  a  coarse  screen,  say  65,  or 
not  more  than  85.  If  for  a  fair  quality  of  super-calen- 
dered paper,  use  the  120  screen.  If  for  coated  paper,  the 
screen  should  range  from  133  to  175,  according  to  the 


quality  of  paper.     The  half-tone  portraits  printed  In  the 
Ciitci;i.AR  are  known  as  133  screen. 

Figure  5  is  a  diagram  showing  how  to  determine 
the  dimensions  of  a  cut.  Suppose  your  photograph  is 
3  Inches  high  by  3%  wide,  and  you  want  a  cut  1%  inches 
wide.  You  draw  a  rectangle  corresponding  with  the  size 
of  the  photograph,  as  in  the  Illustration,  draw  a  dlagona' 
line  straight  across,  measure  1%  inches  along  the  bab 
line  from  E  to  F.  Then  draw  a  line  at  a  right  angle  ui- 
from  F  to  its  intersection  with  the  diagonal  line  at  U. 
The  length  of  this  line  from  F  to  D  is  the  height  your 
cut  will  be.  and  the  space  within  the  lines  C,  D,  E  and  F 
is  that  which  the  printing  surface  of  your  cut  will  All. 
In  the  same  way,  to  find  the  width  from  the  height  of 
your  proposed  cut,  having  marked  off  the  height,  E  C,  you 
may  determine  its  width  by  measuring  along  a  line 
drawn  at  a  right  angle  from  C  to  the  diagonal  at  D. 

0.  Advertise  the  goods  or  kind  of  goods  you  believe  to 
be  most  in  demand  at  the  time  your  advertisement  ap' 
pears. — Too  many  give  a  large  proportion  of  their  space  to 
articles  they  are  selling  very  slowly,  hoping  thereby 
largely  to  increase  their  business.  This  should  Increase 
the  sales  of  those  articles,  but  it  is  an  awfully  expensive 
way  to  do  it. 

The  better  way  is  to  advertise  most  prominently  and 
frequently  those  things  that  are  in  constant  general  use 
and  that  are  most  frequently  bought,  making  some  of 
them  leaders  by  offering  them  at  attractice  prices.  Your 
slower  sellere,  that  you  wish  to  push  into  more  rapid 
circulation,  and  the  goods  you  control  and  want  to  build 
up  a  trade  on  may  very  frequently  be  included  in  the  ad- 
vertising with  the  fast  sellers,  but  should  not  overshadow 
them. 

The  main  object  is  to  get  people  into  your  store.  No 
matter  what  articles  you  get  them  in  to  buy,  even  though 
your  profit  may  be  very  small  on  some  of  them  and  nil  on 
a  few,  the  more  people  you  get  In  the  more  of  your  favor- 
ite goods  you  can  sell. 

Get  them  in  to  buy  their  favorites — then  watch  your 
chance  to  Introduce  them  to  yours  by  counter  displays, 
circulars  wrapped  with  goods,  signs,  and,  better  yet,  by 
personally  calling  their  attention  to  them.  But  it  is 
suicidal  to  try  to  sell  your  favorites  to  customers  who 
have  decided  to  buy  their  favorites.  Put  in  a  word  for 
the  thing  you  prefer  to  sell  and  abide  your  time. 

You'll  sell  more  of  your  favorite  goods  among  a  thou- 
sand who  come  to  your  store  to  buy  other  things,  than 
among  ten  thousand  who  see  your  advertising  of  them  but 
are  not  drawn  by  want  of  some  other  household,  toilet 
or  sick-room  necessity  to  come  into  your  store. 

Advertising  something  that  a  hundred  people 
who  take  the  paper  are  going  to  buy  that  day  lo-lll 
bring  you  ten  times  more  general  business  and 
several  times  more  business  on  your  slow-selling, 
small-demand  favorites  than  loill  result  from  an 
advertisement  devoted  entirely  to  your  favorites 
which,  perhaps,  only  two  or  three  of  the  paper's 
subscribers  particularly  want  just  then. 

Failure  to  realize  these  facts  has  "killed"  many  an  ad- 
vertiser, as  we  say  of  one  who  tries  advertising  and 
quits  because  of  lack  of  results.  The  man  who  keeps  on 
buying  space  for  articled  that,  perhaps,  were  he  the  only 
source  of  supply  for  In  his  town,  would  not  yield  him 
enough  profit  to  pay  for  the  space,  is  in  almost  as  poor 
a  class  as  the  one  who  runs  something  like  this,  year  in 
and  year  out: 


BLANK  &  BLANK 

PuEE  Dbugs  a  Specialty 

Paints,  Oils  &  Wall  Paper 

Prescriptions  Carefully  Compounded 


^which    is    typical    of    too    many    drug   store    advertise- 
ments.   Such  text  is  better  for  fence  signs,  where  it  would 
yield  better  results  In  proportion  to  expense. 
The  more  you  limit  your  advertising  to  a  very   few 
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items  or  to  elow-selling  items,  the  more  you  narrow  down 
your  field  of  possible  customers.  The  more  your  an- 
nouncement Is  confined  in  scope  the  higher  grows  the 
percentage  against  its  trade-pulling  results. 

The  men  who  make  the  greatest  success  of  advertising 
are  those  who  nearly  always  announce  a  good  big  assort- 
ment of  items.  Perhaps  a  majority  of  the  readers  of  the 
CiBCTJLAE  take  a  daily  paper  published  in  some  one  of 
the  cities  named  below.  Let  each  look  in  his  daily  for 
the  advertisement  of  the  drug  firm  name  which  is  promi- 
nent in  that  city,  and  see  if  I'm  not  right: 

Liggett's,  Boston. 

Liggett's,  New  York. 

Liggett's,  Buffalo. 

Liggett's,  Detroit. 

May  Drug  Company,  Pittsburgh. 

George  B.  Evans,  Philadelphia 

Jacobs,  Atlanta. 

Ayrert,  Birmingham. 

Dow,  Cincinnati. 

Marshall,  ^Cleveland. 

Public  Drug  Company,  Chicago. 

WoUf-Wilson,  St.  Louis. 

Voegell  Brothers,  Minneapolis. 

Sherman  &  McConnel,  Omaha. 

Spiegel,  Milwaukee. 

Federmann,  Kansas  City. 

Scholtz,  Denver. 

Druehl,  Salt  Lake  City. 

Owl  Drug  Company,  San  Francisco. 

Watch  your  public.  Keep  your  hand  on  its  pulse. 
G«iuge  your  publicity  so  it  will  be  in  keeping  with  gen- 
eral existing  conditions.  The  psychological  moment  is  a 
potent  factor  in  advertising. 

If  there  is  an  epidemic  in  your  community,  or  it  Is 
feared  that  some  contagious  disease  may  reach  it,  boost 
your  stock  of  disinfectants.  If  there  is  a  local  agltalton 
about  the  care  of  the  teeth,  grasp  the  opportunity  to  pro- 
mote sales  of  all  articles  you  handle  that  have  any  bear- 
lug  at  all  on  the  care  of  the  teeth.  If  it  is  house-cleaning 
time,  play  up  the  things  you  sell  that  are  used  In  house 
cleaning. 

It  is  this  up-to-the-minute  advertising  that  not  alone 
gets  you  the  bulk  of  seasonable  business,  but  establishes 
for  you  a  reputation  of  alertnees  and  modernity  in  mer- 
chandising that  cannot  but  prove  one  of  your  most  valu- 
able assests. 

10.  Altoays  have  the  goods  to  back  the  advertising.' — i 
Nothing  can  be  more  apparent  than  that  this  is  neces- 
sary, and  it  needs  very  little  amplification.  And  it  has 
already  been  emphasized  earlier  in  this  series.  (See  the 
Circular  for  June,  page  359.)  But  there  is  one  place 
where  I  have  observed  many  to  fall  down,  although  they 
were  fully  aware  of  the  importance  of  this  phase  of 
merchandising.  This  mistake,  which  I  have  not  men- 
tioned before,  comes  from  advance  advertising  of  certain 
goods  and  special  sales  in  anticipation  of  which  the  goods 
have  been  ordered,  but  have  not  arrived.  This  always 
causes  much  annoyance,  and,  usually,  considerable  loss. 
Planning  your  advertising  ahead  a  month  or  more  will 
help  over  come  vexations  of  this  nature.  It  is  also  a 
good  rule  never  to  put  out  any  advertising  until  you 
have  the  goods,  no  matter  how  assuring  your  advices  of 
shipment  may  be. 

U.  Ute  uHndoto  di$play»  and  hanObilli  to  bark  up  yov,r 
newtpappr  odvertiHno.—^^e  necessity  of  using  window 
displays  In  backing  up  the  advertising  has  also  been, 
touched  upon  in  a  previous  paper  of  this  series.  (See  the 
CiK<;iTAR  for  July,  page  459.)  The  window  display  is 
a  second  reminder  to  all  who  have  seen  your  advertising. 
It  illustrates  your  advertisement  better  than  you  can  il- 
lustrate it  through  the  help  of  all  the  engravers  and  print- 
ers In  the  world.  It  helps  you  make  a  profit  on  the  In- 
vestment you  made  in  the  advertisement.  It  is  often  the 
deciding  argument  with  some  who  have  read  the  adver- 
tisement, but  who  have  not  made  up  their  mind  to  buy. 
but  who.  seeing  the  display,  will  say,  "Oh.  well,  I  sup- 
pose I  might  as  well  buy  one  now  anyway." 

A  good  thing  to  do,  by  the  way.  Is  to  paste  copies  of 
the  advertisement  to  both  sides  of  the  window  In  which 
the  goods  advertised  are  displayed.  Then  put  a  placard 
against  the  center  of  the  glass,  reading  "As  Advertised." 
with  slender  arrows  pointing  to  the  cUpplDgs  on  the 
•ides. 


The  fMnd-bill,  or  circular,  appearing  just  after  the  ad- 
vertisement, is  also  a  valuable  follow-up.  It  reaches 
many  who  have  not  seen  the  advertisement  in  the  news- 
paper, prompts  the  memory  of  many  who  have,  and  fre- 
quently catches  them  when  they  are  much  nearer  your 
door  than  when  they  read  the  newspaper.  Sometimes 
several  items  overlooked  in  reading  the  newspaper  ad- 
vertising are  noted  In  the  hand-bill. 

A  money-saving  point  in  connection  with  the  cir- 
cular or  hand-bill  is  that  you  can  get  it  at  a  very  low 
figure  simply  by  having  the  printer,  after  the  paper  is 
off  the  press,  use  the  same  type  in  running  ofT  the  circu- 
lar. Thus  you  save  the  most  expensive  part — composi- 
tion. J.  F.  Kirk,  of  Paris,  Tenn.,  Is  one  of  the  many 
earnest  advocates  of  this  method  of  reinforcing  newspaper 
advertising.  He  has  5,000  circular  reprints  struck  off 
from  each  of  his  newspaper  advertisements,  getting  them 
at  $1.50  a  thousand,  when  they  otherwise  would  cost  |6 
a  thousand. 

12.  Keep  at  it.— A  good  many  retailers,  it  they  find  busi- 
ness dull,  refuse  to  look  for  the  cause,  and  simply  work 
themselves  into  a  depressed  mood,  cut  expenses  in  every 
way,  talk  hard  times,  show  hard  times  in  their  faces, 
give  a  hard-times  appearance  to  their  store,  and  get  ex- 
actly what  they  expect — no  business. 

In  similar  periods  of  depression  the  progressive  mer- 
chant dresses  his  counters  more  attractively,  piles  his 
goods  higher  than  usual,  decorates  his  windows  more 
elaborately,  consumes  electricity  more  regardlessly, 
brushes  up  everything,  looks  animated,  tries  to  put  enthu- 
siasm into  every  clerk,  advertises  more  extensively — and 
gets  the  business.  This  shows  the  difference  between  the 
man  who  looks  upon  advertising  as  an  expense  and  the 
one  who  regards  it  as  an  Investment. 

Only  too  often  adivertising  is  the  first  item  a 
dealer  will  cut  out  of  his  expenditures  when  busi- 
ness depression  comes.  Instead  of  looking  upon 
advertising  as  a  necessary  part  of  his  business 
and  as  a  first  help  in  overcom-ing  depression  he 
seems  to  regard  it  as  a  luxury  that  can  be  dis- 
pensed with  before  anything  else. 

Some  men  Increase  their  business  steadily  during  hard 
times  by  the  help  of  competitors  who  begin  to  release 
their  grasp  and  relax  their  efforts  as  soon  as  hard  times 
appear. 

Business  has  suffered  from  commercial  depression,  but 
no  business  depression  ever  lasted  beyond  Its  epidemic 
limit,  and  every  depression  has  been  followed  by  better 
times  made  all  the  more  brisk  by  contrast  with  preced- 
ing months. 

Every  advertisement  should  be  a  link  in  your  campaign 
for  more  business,  and  a  close  watch  should  be  kept  on 
the  returns  from  each  advertisement.  In  a  large  memo- 
randum book  paste  a  copy  of  your  advertisement  on  the 
left  hand  page,  marking  it  with  the  date,  the  name  of  the 
paper  In  which  it  was  printed  and  how  much  it  cost.  On 
the  right  hand  page  put  a  list  of  the  articles  that  were 
advertised  with  a  record  of  the  sales  that  were  directly 
traced  to  the  advertisement. 

I  know  of  one  very  prominent  druggist  who,  in  adver- 
tising, always  has  each  item  enclosed  In  the  advertise- 
ment in  a  little  square,  or  rectangle,  with  a  very  light 
rule  border  around  It.  Thus  his  advertisement,  when 
completed,  consists  of  a  large  space  containing  the  in- 
troduction, a  lot  of  little  squares  each  containing  an  Item, 
and  a  medium-sized  space  at  the  bottom  containing  the 
name  and  address  of  his  store.  In  checking  up  sales 
from  any  particular  advertisement,  he  marks  the  num- 
ber of  packages  sold  of  each  item  in  the  square  in  which 
it  was  advertised,  using  a  red  crayon.  Remarks  on  con* 
dltiong,'  such  as  "Rainy,"  "Circus  Day."  etc..  he  marks  on 
the  margin  of  the  advertisement.  He  pastes  each  of 
these  In  a  largo  scrap  book. 

You  should  keep  an  account  of  the  returns  from  your 
advertising  the  same  as  you  would  an  accovint  of  your 
sales  from  a  department.  'In  no  other  way  can  you  tell 
which  articles  It  pays  best  to  advertise,  what  style  of  copy 
Is  the  most  successful,  which  paper  gets  the  best  results, 
and  the  numerous  other  things  that  you  must  keep  posted 
on  if  you  are  going  to  get  out  of  advertising  all  there  Is 
In  It. 

Know  what  you  are  doing,  and  from  that  knowledge 
you  can  learn  how  to  do  better. 


58G 


THE   DRUGGISTS  CIRCULAR 


September  11)16 


Why  He  Failed. 

Some  merchants  (ail  In  business  because  they  are  sat- 
isfied with  what  they  have.  They  reason  that  they  are 
well-ltnown  In  their  community,  therefore  the  people  who 
want  to  trade  with  them  will  come  to  their  store  and  buy 
their  merchandise.  At  least,  so  says  Selling  Helps  to  Live 
Druggists,  a  booklet  issued  by  the  Ijambert  Pharmacal 
Company,  which  proceeds  to  say: 

In  past  years  people  patronized  a  certain  store  from 
force  of  habit,  but  modern  merchandising  methods  have 
succeeded  in  brealcing  this  habit.  The  better  clase  of 
buyers  are  now  patronizing  the  progressive  store.  Here 
Is  a  case  in  point: 

In  a  substantial  city  of  15,000  population  the  leading 
department  store  had  enjoyed  the  best  trade  of  the  town 
for  many  years.  The  proprietor,  In  his  contentment,  with- 
drew his  advertising  from  his  local  newspaper  and  Una- 
ited  his  publicity  work  to  an  occasional  circular. 

He  refused  to  modernize  his  store  and  bring  It  up  to 
date.  Soon  the  people  of  his  community  began  to  do  their 
shopping  at  the  State  capital,  a  hundred  miles  away,  and 
elsewhere. 

Then  two  of  the  smaller  and  younger  merchants  got  to- 
gether and  combined.  They  hired  a  wide-awake  merchan- 
dise manager,  closed  out  their  odds  and  ends,  moved  to  a 
larger  building  and  adopted  the  methods  of  metropolitan 
stores. 

Within  a  year  the  old  established  merchant  moved  Into 
a  smaller  building,  and  six  months  later  he  was  a  volun- 
tary bankrupt. 

This  example  may  be  applied  to  the  drug  or  any  other 
line  of  business.  Modern  methods  must  prevail.  In  the 
great  war  of  competition  only  the  fittest  can  survive. 


A  Wrinkle  in  Perfume  Selling. 

After  a  prospective  customer  has  smelled  of  several 
perfume  odors  In  succession  her  olfactory  nerves  undergo 
a  sort  of  paralysis  and  she  Is  no  longer  able  to  appreciate 
delicate  "tones." 


To  overcome  this  paralysis  a  Detroit  druggist  offers 
the  patron  a  whiff  of  spirit  of  camphor.  The  pungent  ef- 
fect of  the  spirit  again  restores  the  customer's  keenness 
of  perception  and  enables  her  to  choose  the  odor  best 
suited  to  her  fancy. 

Spirit  of  ammonia  may  be  used  for  the  same  purpose, 
and  It  occurs  to  me  that  if  a  druggist  were  to  employ  a 
bottle  of  smelling  salts  as  the  pungent  agent,  he  might 
also  make  an  occasional  sale  of  the  aromatic. — Modem 
Pharmacy. 


Phonographs  in  Drug  Stores. 

Drug  stores  seem  to  be  the  natural  outlet  for  many  of 
the  new  specialties  outside  the  drug  line,  and  as  most  of 
these  things  afford  a  fair  profit  and  at  the  same  time  In- 
crease the  volume  of  business,  It  Is  a  most  encouraging 
sign. 

In  the  last  three  or  four  years,  for  example,  there  has 
been  a  very  large  increase  in  the  sales  of  phonographs 
and  things  of  that  sort.  In  cities  naturally  this  business 
gravitates  chiefly  to  the  music  stores  and  specialty 
shops,  but  In  the  smaller  towns  It  seems  just  as  naturally 
to  go  to  the  drug  stores.  The  same  thing  might  be  said 
of  many  other  specialties  carried  as  side  lines  In  drug 
stores. 

That  this  will  be  still  further  Increased  by  the  addition 
of  other  and  popular  lines  Is  more  than  likely. — Penslar 
Push. 


Does  Advertising  Pay? 

Does  it  pay  to  advertise  In  dull  seasons?  No  use  an- 
swering a  question  with  a  theory  when  facts  are  at  hand — 
facts  like  these: 

August  used  to  be  the  dullest  month  of  all  the  year 
in  the  furniture  business — now  it  is  the  very  busiest  be- 
cause advertising  turned  dullness  Into  activity. 

January  was  formerly  a  time  when  men's  clothing  stores 
did  no  business.  Now,  by  advertising,  they  make  record 
sales. 

Right  down  the  list  instances  can  be  cited  where  mer- 
chants and  manufacturers  have  turned  supposedly  dull 
periods  into  busy  ones. 

And  they  did  It  by  advertising — by  newspaper  adver- 
tising in  most  instances. 

Sitting  around  cussing  the  weather  won't  ring  the  cash 
register,  but  advertising  will. 

Newspaper  advertising,  coupled  with  good  merchandiz- 
ing, will  drive  any  dull  month  from  the  calendar. 

Perhaps  not  at  once,  but  little  by  little. 

Now  is  the  time  to  Increase  business  for  the  Immediate 
present  and  get  a  flying  start  for  the  fall.  Now  is  the 
time  to  make  your  advertising  plans  and  to  begin  an 
aggressive  bid  for  business. — Netv  York  Tflbune. 


Fable  of  the  O.  F.  B.  M.  and  the  Undertaker. 

Once  there  was  an  Old  Fashioned  Business  Man  whose 
Business  got  Sick.  He  fretted  and  Worried,  but  that  did 
not  help.  His  Son,  who  was  interested  In  the  Business 
Slightly,  wanted  to  call  in  Dr.  Ads,  but  the  O.  F.  B.  M. 
said  no,  he  wasn't  much  for  New  Fangled  Things. 

So,  the  Business  got  Sicker  and  Sicker  and  the  O.  F.  B. 
M.  Worried  more  and  more,  but  he  would  not  listen  to 
Reason. 

One  day,  a  tall,  lanky  Fellow  came  Into  the  office  of 
the  0.  F.  B.  M.  with  a  Paper. 

"I'm  the  Business  Undertaker,"  he  said,  and  he  seemed 
real  Good  Natured  about  It,  too. 

"You're  the  what?"  gasped  the  0.  F.  B.  M.,  but  he  looked 
a  little  closer  and  there  on  the  Coat  of  the  Pleasant 
Person  of  Sad  Words  he  saw  a  Badge,  and  upon  the 
Badge  was  the  One  Word,  "Sheriff."— As»ocia<e(j  Adver- 
Using. 


Stolen  Goods. 

It  is  an  easy  matter  for  Irresponsible  children  and  dls- 
nonest  persons  to  "swipe"  merchandise  from  the  tops  of 
counters  and  show  cases.  This  is  a  dIflJcult  problem  to 
handle.  It  can  be  largely  solved  by  arranging  your  dis- 
plays In  such  a  way  that  the  removal  of  a  single  article 
will  be  Instantly  noticed. 

Certain  classes  of  goods  may  be  displayed  in  a  way  that 
a  single  package  cannot  be  appropriated  without  some 
Uttle  trouble  on  the  part  of  the  person  attempting  the 
theft.  This  is  a  leak  that  every  busy  druggist  should 
make  an  effort  to  stop. — Selling  Helps  for  Live  Druggists 
(Lambert  Pharmacal  Company). 


Always  New  Though  Grown  Quite  Old. 

Jacobs  Pharmacy  Company,  which  conducts  eleven  drug 
stores  at  Atlanta,  makes  this  announcement  on  the  front 
cover  of  its  store  paper: 

A   New  Drag-  Store  That  I»  84  Years  Old. 

New,  allhough  established  thirty-four  years  ago,  because 
Iv  Is  abreast  o£  everything  In  the  drug  and  kindred  lines.  Every 
new  worthwhile  thought  that  is  developed  Is  immediately 
adopted  and  used.  Every  new  idea  In  service,  all  progress 
made  in  the  Sclentitic  Drus  World,  is  digested  and  applied 
to  our  BUSINESS. 

♦  «  » 

A.  A.  Jackson,  51  West  One  Hundred  and  Eighty-third 
street,  corner  of  Grand  avenue,  this  city,  has  achieved 
some  enviable  newspaper  notoriety.  A  customer  phoned 
to  his  store  for  20  cents'  worth  of  something  and  was 
"rather  surprised  to  find  the  same  delivered  without 
delay"  and  to  receive  in  the  package  a  nickel  to  pay  the 
phone  toll,  and  a  printed  request  to  call  again  on  "Ford- 
ham  879"  for  "quality,  accuracy  and  promptness."  The 
customer,  In  reporting  the  Incident  to  the  New  York 
Tribune,  said  he  would  call  again,  and  not  only  by  phone 
but  in  person. 


Individuality  in  Soda  Dispensers. 

One  man's  mind  cannot  direct  the  movements  of 
another's  hands.  A  boss  may  give  orders,  a  foreman 
may  dictate  to  his  men,  a  superior  may  point  out  the 
thing  to  be  done  and  tell  how  it  should  be  done,  but 
in  the  final  analysis  it  will  be  found  that  the  only 
brain  to  which  the  hands  of  the  operative  respond  is 
the  brain  in  the  head  of  the  operative.  And  no  two 
operatives  do  a  thing  in  exactly  the  same  way.  This 
is  shown  by  handwriting.  The  chirography  of  each 
individual  is  characteristic.  Two  compositors  can 
set  type  which  will  print  the  same,  but  in  setting  that 
type  their  hands  and  fingtrs  work  in  a  manner  which 
is  as  dissimilar  as  would  be  specimens  of  their  re- 
spective handwriting.  This  shows  that  two  men 
may  achieve  equally  good  and  practically  identical 
results  by  working  in  an  entirely  different  way. 

The  writer  well  remembers  a  frequent  and  always 
trying  experience  of  his  when  he  was  a  small  boy. 
He  was  called  upon  from  time  to  time,  as  the  family 
sat  around  the  old-fashioned  open  fireplace,  to  sweep 
back  the  ashes  or  cinders  which  had  a  way  of  get- 
ling  out  on  the  hearth.  He  had  no  doubt  then,  and 
has  none  now,  that  he  was  quite  equal  to  the  task, 
but  when  his  father  watched  his  movements  with  ill- 
concealed  and  growing  impatience,  his  awkward 
movements  became  more  awkward,  until  finally  his 
father  took  the  broom  from  his  hands  and  finished 
the  job. 

No  man  can  make  his  hands  follow  the  dictates  of 
.mother's,  mind.    In  trying  to  do  so  he  is  apt  to  turn 
lUt  a  job  which  pleases  neither  the  other  man  or 
liimself.     It  would  be  well  for  those  who  have  gen- 
eral supervision  over  soda  dispensers  to  bear  this 
act  in  mind.    A  good  dispenser  has  a  certain  amount 
>t  individuality — as  does  a  bad  one — and  when  the 
iipervisor  has  given  the  dispenser  instructions  as  to 
his  duties  and  the  way  in  which  he  is  supposed  to 
discharge  them,  he  is  not  likely  to  improve  matters 
by  watching  the  dispenser  too  intently  and  criticising 
him  too  harshly  as  he  goes  about  those  duties.    Let 


him  instruct  and  encourage  the  dispenser  all  he  wants 
to,  but  let  him  never  let  the  idea  run  away  with  him 
that  he  can  control  the  dispenser's  hands  with  his 
own  mind. 

Serving  a  glass  of  soda  is  an  art.  Polishing 
glasses  is  an  art.  Even  keeping  the  fountain  clean  is 
an  art.  The  man  who  succeeds  in  doing  these  things 
well  is  innately  an  artist  in  his  line,  and  puts  some 
of  his  artistic  individuality  into  his  work.  The  young 
and  inexperienced  dispenser  who  cannot  be  taught  to 
carry  out  the  ideas  of  his  employer  will  perhaps 
never  be  a  success,  and  the  older  and  more  experi- 
enced dispenser  who  will  not  change  his  ways  when 
repeatedly  told  to  do  so  will  seldom  give  satisfac- 
tion. We  hold  no  brief  for  either  of  them:  they 
should  be  sent  on  their  way  at  the  first  opportunity. 
But  the  fountain  proprietor  who  allows  his  help  a 
certain  amount  of  latitude  in  which  to  develop  their 
powers  will  not  only  save  himself  much  worry,  but 
will  in  the  end  get  better  service. 


'  The  Man  in  a  Hurry. 

Making  it  easy  for  the  busy  man  to  "drop  in"  atid 
spend  a  nickel  for  a  "long  cool  drink"  surely  adds 
dollars  to  the  receipts  of  soda  fountains.  The  city  man 
who  u.ses  tobacco  has  noticed  how  easy  it  is  to  step 
into  one  of  the  chain  cigar  stores  to  make  a  purchase. 
That  store  was  built  with  the  idea  of  making  it  easy 
to  buy,  and  the  same  busy  man  who  drops  into  the 
most  convenient  store  for  his  cigar  is  apt  also  to  drop 
into  the  most  convenient  store  for  his  soda  water. 
The  merchant  who  supplies  the  customer's  wants 
with  the  least  effort  on  the  customer's  part  is  the 
one  who  gets  the  trade. 

It  would  be  wise  for  the  soda  man  to  make  quick 
service  a  "feature"  at  his  fountain.  If  he  cannot 
have  a  dispenser  for  fountain  trade  alone  he  might 
make  it  a  rule  to  serve  the  counter  customers  first. 
The  chances  are  ten  to  one  that  the  young  man  with 
his  "girl,"  at  the  soda  table,  neither  knows  nor  cares 
what  time  H  is  and  would  value  any  delay  in  getting 
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I'ome,  so  the  nervous-looking  man  on  the  stool 
should  have  first  consideration. 

Quick  service  is  good  advertising.  As  a  result  of 
this  kind  of  advertising,  Mr.  Busy  Man  will  bring  in 
a  couple  of  friends  who  ire  prospective  customers 
and  susceptible  to  the  same  influences  that  made  Mr. 
B.  M.  a  steady  patron.  The  service  that  wins  them 
over  is  the  kind  to  use  on  them. 

Quick  fervice  for  the  man  in  a  hurry  is  a  good 
fountain  feature — it  pays. 


Some   Suggestions   Concerning   Spring    Dating. 

Br  E.  V.  White. 

Spring  dating  haa  become  a  familiar  expression  among 
druggists,  and  yet  there  are  many  wlio  do  not  realize, 
that  this  means  increased  opportunity  for  them. 

What  is  spring  dating?  In  so  many  words,  it  means 
the  privilege  of  buying  a  new  soda  fountain  this  fall 
upon  the  payment  of  a  small  portion  of  the  purchase 
price;  and  having  the  use  of  the  fountain  during  the  fall 
and  winter  months,  starting  the  regular  payments  next 
spring.  The  manufacturers  are  announcing  April  1st, 
1917,  as  the  spring  date  for  next  year,  therefore  those  who 
act  promptly  may  have  a  new  fountain  In  their  store 
for  six  months  before  the  regular  payments  begin. 

Spring  dating  means  that  the  capital  of  the  manufac- 
turer is  pledged  to  help  carry  the  new  fountain  In  ex- 
pectation of  increase  enough  in  business  to  meet  the  pay- 
ments out  of  the  increased  profits.  With  a  new  fountain 
at  this  time,  and  a  new  hot  urn  later  in  the  fall, 
many  drug  stores  could  with  little  effort  increase  their 
business  fully  one-third  in  the  first  six  months,  No  pay- 
ments are  due  until  the  fountain  has  had  time  to  "get  on 
its  feet,''  and  then  it  begins  paying  for  itself. 

There  are  those  who  hesitate  to  purchase  now  on  the 
ground  that  they  really  do  not  need  the  fountain  before 
next  spring.  This  is  a  great  mistake.  A  new  fountain  in 
the  spring  is  not  half  as  valuable  as  one  in  the  fall.  This 
may  seem  a  queer  statement  to  some,  but  it  is  true.  The 
fountain  business  no  longer  starts  with  a  rush  in  the 
spring,  but  rather  swings  into  the  summer  months  with 
whatever  velocity  it  may  have  acquired  during  the  fall 
and  winter.  The  man  who  waits  until  spring  to  boom  his 
soda  water  business  will  find  himself  far  behind  the  man 
who  began  in  the  fall  and  is  all  ready  for  a  big  spring 
and  summer  harvest. 

Then,  again,  there  are  those  who,  while  admitting  to 
themselves  that  their  fountain  is  out  of  date,  hesitate  to 
act  and  argue  that  they  can  draw  just  as  good  a  glass  of 
soda  from  their  old  fountain  as  they  could  from  one  of 
more  modern  design.  Perhaps  they  can,  but  there  is  one 
thing  that  is  certain,  the  public  can  never  be  convinced 
that  it  is  the  same,  neither  can  they  be  made  to  believe 
that  they  are  receiving  the  service  that  is  their  due  when 
their  drinks  are  drawn  from  a  fountain  whose  years  of 
acceptable  service  are  over.  • 

I  once  heard  a  druggist  say,  "We  have  the  reputation  of 
serving  better  soda  water  from  our  old  fountain  than 
Blank  serves  from  his  new  one."  That  was  fine;  there 
may  be  others  who  have  the  advantage  over  their  competi- 
tor, but  they  must  be  careful  not  to  let  it  get  away.  The 
man  who  is  wise  enough  to  put  in  the  new  fountain  when 
he  discovers  that  he  is  not  doing  well,  may  be  wise  enough 
also  to  improve  the  quality  of  his  service  to  the  point 
w^here  the  advantages  are  all  on  his  side. 

Manufacturers  of  fountains  would  not  tie  up  hundreds 
of  thousands  of  dollars  of  their  money  and  give  the  re- 
tailer the  use  of  their  capital  for  months  if  they  did  not 
know  that  in  fully  ninety-nine  cases  out  of  a  hundred  it 
would  be  a  paying  investment  for  them.  If  it  was  going 
to  be  a  failure  with  many,  with  the  fountains  coming  back 
in  the  spring,  these  firms  could  not  afford  to  continue  to 
do  business  In  this  way  year  after  year  as  they  do.  But 
the  facts  are  that  they  have  found  that  this  method  pays 
them  because  a  fall  installation  not  only  creates  business 
In  the  dull  season,  but  pays  the  users  of  soda  fountains 
as  well,  and  so  spring  dating  is  a  permanent  thing  in  the 
soda  fountain  world. 

This  is  the  time  for  the  man  who  Is  going  to  do  any- 
thing this  fall  to  act.     Remember  that  a  new  fountain 


now  means  increased  profits  at  once,  and  that  it  may  help 
to  boom  business  when  perhaps  it  might  be  at  its  lowesi 
ebb.  It  is  wise  to  get  in  all  the  time  iKissible  on  the  other 
man's  money — and  he  is  willing.  Many  of  the  fountains 
have  been  made  and  may  as  well  be  in  your  store  as  in 
the  warehouse.  Those  who  purchase  stock  fountains  will 
secure  the  largest  choice  by  buying  early. 

Aside  from  the  advantage  gained  from  drug  bueines.s 
on  the  other  man's  capital  the  fall  is  the  time  to  buy,  for 
there  is  no  time  like  the  fall  or  winter  to  install  a  new 
fountain.  Spring  is  alway.s  a  bad  time  to  have  the  store 
torn  up.  A  new  fountain  will  attract  trade  at  whatever 
time  of  the  year  it  is  installed.  If  trade  gets  started  at 
the  fountain  during  the  off  season  It  is  sure  to  keep  com- 
ing during  the  busy  months. 

Many  an  owner  of  a  pitifully  inadequate  fountain 
"threatens"  to  buy  every  spring,  but  as  regularly  puts  it 
off.  Do  not  wait  another  year.  Remember  that  suitable 
equipment  is  one  of  the  first  requisites  of  success,  anfl 
you  cannot  increase  your  business  unless  the  capacity  of 
your  fountain  is  sufficient  to  meet  the  demand. 

Get  in  touch  with  the  fountain  salesmen,  and  when  the 
proposition  of  spring  dating  is  fully  in  hand,  consider  it 
well  so  that  you  may  know  Just  what  it  means.  Take 
time  to  investigate  the  proposition  thoroughly,  but  do  not 
procrastinate  or  put  off  until  another  year  that  whlc'n 
should  be  done  this  fall 


Ice   Cream  Our   National   Dish. 

It  is  estimated  that  last  year  the  United  States  con- 
sumed not  less  than  250,000,000  gallons  of  ice  cream 
valued  at  about  $200,000,000.  This  vast  mountain  of  ice 
cream,  figured  roughly,  was  sufficient  to  supply  every  man, 
woman  and  child  in  the  country  with  one  dish  per  week, 
with  an  extra  dish  for  each  Sirnday  in  July  and  August, 
or  about  sixty  for  the  year. 

There  are  many  who  did  not  get  their  one  dish  each 
week;  a  few  probably  had  but  one  or  two  dishes  in  the 
entire  year;  but  others— others  just  naturally  lined  up  at 
the  fountain  two  or  three  times  a  day  to  eat  enough  to 
make  up  for  the  less  fortunate  ones  who  could  not  or  did 
not  get  in  at  all. 

The  great  growth  of  the  ice-^ream  Industry  during  the 
past  ten  years  has  been  surpassed,  it  Is  said,  by  only  two 
others,  namely,  that  of  the  automobile  and  the  motion 
picture.  Ice  cream  has  become  so  popular  that  it  may  be 
bought  at  any  crossroads,  that  it  may  well  be  called  the 
national  dish— dish,  though  it  frequently  comes  to  us  in 
cones  or  In  a  long  cool  glass  in  the  midst  of  a  lot  of  soda. 

Dolly  Madison  is  given  credit  by  some  people  for  the 
invention  of  ice  cream,  but  others  say  that  this  honor 
really  should  go  to  a  London  confectioner,  named  Gunton. 
who,  late  in  the  eighteenth  century,  began  the  making  of 
this  frozen  dainty  to  please  the  fancy  of  the  English  no- 
bility. Dolly  Madison  introduced  it  into  this  country  at  a 
certain  presidential  reception,  for  which  the  present  hun- 
dred million  inhabitants  should  feel  duly  grateful.  The 
story  goes  on  to  say  that  Nancy  Johnson,  wife  of  an 
American  naval  officer,  not  satisfied  with  the  method  of 
freezing  in  vogue  at  the  time,  Invented  the  ice-cream 
freezer  shortly  after  the  memorable  presidential  reception, 
and  so  at  least  that  much  credit  goes  to  an  American. 

From  the  day  of  the  invention  of  the  freezer  the  Indus- 
try has  grown  by  leaps  and  bounds,  until  today  it  is  one 
of  the  leading  Industries  of  the  country.  Dairy  products 
have  benefited  enormously  In  that  the  manufacture  of  ice 
cream  has  supplied  an  outlet  for  all  surplus  milk,  equal- 
ized the  value  of  dairy  products  throughout  the  year,  and 
made  prices  lower  and  more  uniform.  Factories  for  the 
manufacture  of  freezers  and  soda  fountains  have  added  to 
the  wealth  of  the  country,  sugar  producers  have  reaped  a 
rich  harvest,  and  makers  of  flavoring  extracts  have  found 
a  ready  market  for  their  goods. 

Those  States  east  of  the  Mississippi  and  north  of  the 
Mason  and  Dixon  line  lead  the  world  in  the  production 
and  consumption  of  ice  cream.  In  this  region  the  retail- 
ing of  Ice  cream  is  done  so  efficiently  and  scientifically 
that  the  demand  is  practically  constant  twelve  months  of 
the  year. 

No  fountain  should  "close  down"  when  the  first  frosts 
appear  to  remain  "dead"'  until  the  balmy  days  of  early 
spring  come  to  revive  summer  thirsts.  There  are  plenty 
of  cold  weather  drinks.  A  fountain  may  be  made  the 
Mecca  of  the  man  who  wants  something  to  drink  all  the 
year  'round,  even  If  he  decides  to  eat  his  drink. 
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Peaches  and  Peaches  at  the  Soda  Fountain 

"Bhe^a  a  peach,"  is  intended  as  a  compliment  to  a  pretty  srirl-  Perhaps  it  is  the  peach  which  should 
feel  complimented.  At  any  rate,  neither  has  any  cattle  for  a  quarrel.  Still,  the  peach  has  never  'been 
as  popular  at  the  fountain  as  has  the  strawberry,  for  instance,  or  even  the  orange.  This  is  no  fault 
of  the  peach.  If  the  fountain  man  has  been  overlooking  anything  in  this  line  the  article  below 
should  cause  him  to  bestir  himself  to  the  end  that  he  may  find  September  his  best  month. 

By  E.  C.  Tbacet. 


Peaches  are  ripe.  The  peach  is  the  most  luscious  ol 
all  American  fruits,  and  is  greatly  appreciated  by  the 
public.  Most  everyone  likes  peaches.  Peach  flavor  prop- 
erly presented  would  appeal  to  nine  out  of  ten  people. 

Probably  because  peaches  ripen  late  in  the  season  they 
have  never  become  very  popular  at  the  soda  fountain. 
Being  late  they  have  never  been  pushed  and  individual- 
ized in  the  proper  manner.  Should  anyone  make  the 
proper  effort  to  advertise  and  popularize  the  various 
forms  of  peach  sundaee  and  drinks  at  the  fountain,  he 
would  reap  a  rich  harvest,  and  start  a  new  line  of  popu- 
lar soda  confections  which  would  have  a  long  run,  and 
repeat  every  year  as  peaches  come  in  season. 

To  introduce  the  peach,  suppose  we  start  by  advertis- 
ing it  in  conjunction  with  a  "Peach  Week."  One  of  the 
first  steps  to  take  is  to  prepare  a  pretty  peach  window. 
This  can  be  done  at  a  small  cost,  because  the  peaches 
which  are  used  in  the  window  can  be  used  afterwards 
in  making  up  stock  for  the  fountain.  The  three  colors 
that  predominate  in  the  peach  orchard  are  green,  yel- 
low and  red.  Lay  a  carpet  of  yellow  crape  paper  on 
your  window  and  back  it  up  with  green  crape  paper 
and  decorate  this  backing  with  some  peach  branches. 
Arrange  the  branches  so  that  you  can  replace  them  every 
day  or  two  during  the  i)each  week,  and  thus  keep  them 
always  looking  fresh.  You  will  then  have  a  pretty  frame 
for  your  window.  On  this  yellow  floor  cut  out  and  lay 
some  circles  and  squares  of  red  crape  paper  of  about  the 
same  color  as  the  red  in  the  cheek  of  a  peach.  On  these 
put  baskets  and  trays  of  the  largest,  handsomest,  and 
highest  colored  peaches  you  can  find.  Arrange  them  artis- 
tically. In  the  center  of  the  window,  upset  a  large  basket 
of  the  finest  peaches  of  all  on  the  floor,  and  then  put  an 
artistic  sign  in  the  front  of  the  window — 


It  Is  Peach  Time  at  Our  Fountain. 


Tou  can,  ir  you  wish,  hang  in  the  background,  smaller 
signs  giving  a  list  of  the  peach  drinks  you  serve. 

Below  are  given  a  lot  of  formulas  for  making  peach 
Juice,  peach  syrup,  and  various  forms  of  peach  sundaes 
and  desserts  and  dainties  for  fountain  service.  You  need 
not  run  all  of  them.  Pick  out  a  dozen  or  so  for  the  "Poach 
Week,"  push  them,  and  you  will  be  surprised  at  the  re- 
sults, not  only  for  the  week,  but  at  the  trade  secured 
eTer  afterwards. 

Peach  Syrup. 

This  is  the  most  dlfflcult  of  all  syrups  to  make,  as  the 
flavor  of  peaches  is  so  mild  and  bland.  Take  equal  weight 
of  fruit  and  sugar.  Do  not  peel  the  peaches,  as  the  skin 
has  really  a  stronger  flavor  than  the  fruit  itself.  Cut 
them  in  half,  pit  them  and  grind  in  a  meat  chopper;  then 
split  some  of  the  peach  pits  and  take  out  the  peach  ker- 
nel (one  to  every  pound  of  fruit  used)  and  grind  them 
fine  in  a  mortar  and  add  to  the  fruit.  Pack  in  a  stone 
crock  with  a  faucet  at  the  bottom,  in  layers,  first  of  fruit, 
then  sugar,  a  pound  of  fruit  to  a  pound  of  sugar,  and  set 
In  a  cool  place  for  two  or  three  hours.  Then  stir  with  a 
wooden  paddle  or  large  enameled-ware  spoon  until  the 
sugar  is  all  dissolved.  Draw  off  from  the  faucet  as  much 
synip  as  you  can  and  strain  through  a  cheese  cloth.  Fin- 
ish by  draining  the  remaining  pulp  on  the  same  cheese 
cloth  by  hanging  it  upon  a  hook.  This  will  not  make  a 
perfectly  clear  syrup,  but  it  Is  not  practical  to  get  an  ab- 
solutely clear  peach  syrup  that  has  much  flavor.  To  fol- 
low these  directions  involves  some  trouble,  but  those  who 
do  will  be  well  rewarded,  for  the  flavor  of  the  syrup  so 
made  Is  fine.    This  peach  syrup  should  be  used  only  when 


fresh,  and  never  be  kept  more  than  two  days.  Your  pa- 
trons will  appreciate  the  sodas  made  therefrom  according 
to  the  recipes  given  below. 

Peach  Cream  Soda. 
In  a  large  soda  glass   draw  2   ounces  of  fresh  peach 
syrup,  add  1  ounce  of  sweet  cream,  fill  the  glass  with  the 
fine  and  coarse  streams.    This  makes  a  rich  and  dainty 
drink  that  will  make  friends  for  itself  and  you. 

Fresh  Sliced  Peaches. 

Whenever  possible  use  the  yellow  Crawford  peach,  as  it 
has  the  most  fiavor  and  is  very  luscious.  Peel  2  pounds 
of  ripe  peaches,  pit  and  slice  into  a  glass  bowl  until  the 
bottom  of  the  bowl  is  covered,  then  cover  with  granulated 
sugar.  Slice  another  layer  and  cover  again  with  sugar, 
repeating  this  alternation  until  the  peaches  are  gone  and 
you  have  used  2  pounds  of  sugar.  Set  them  away  in  a 
refrigerator  for  an  hour  and  then  stir  until  the  sugar  is 
dissolved.  Peaches  thus  prepared  are  delicious  served 
over  ice  cream. 

Fresh  Crushed  Peaches. 

Peel  and  pit  the  peaches  as  above  and  then  run  them 
through  a  meat  chopper  before  mixing  them  as  above 
with  an  equal  weight  of  sugar.  The  crushed  peaches  are 
better  for  peach  ice  cream,  peach  sherbet  or  peach  mousse, 
or  any  form  of  frozen  dish,  for  the  flavor  carries  better 
throughout  the  cream  when  the  fruit  is  broken  into  small 
pieces,  and  you  do  not  get  that  icy  effect  that  you  are  sure 
to  get  it  you  freeze  large  pieces  of  any  fruit  in  Ice  cream. 
Crushed  Peach  Sundae. 

Turn  a  ten-to-the-quart  cone-shaped  dipper  of  ice  cream 
into  a  large  sundae  glass.  Cover  with  a  ladleful  of 
crushed  peach  made  as  above.  It  is  improved  by  topping 
with  whipped  cream.  Crushed  peaches  should  be  kept  in 
a  fruit  bowl  on  or  by  the  fountain,  preferably  where 
it  is  cold. 

Sliced  Peach  Sundae. 

Into  a  sundae  glass  turn  a  ten-to-a-quart  cone  of  ice 
cream.    Over  this  pour  a  ladleful  of  sliced  peaches  from 
the  bowl  on  the  counter.    Serve  with  a  spoon. 
Peaches  and  Cream. 

Over  a  ten-to-a-quart  cone  6f  ice  cream  in  a  sundae  cup, 
pour  a  ladleful  of  sliced  peaches.    Over  this  pour  a  ladle- 
ful of  whipped  cream.    Serve  with  a  sundae  spoon. 
Shortcake  Sundae. 

In  a  silver  sundae  cup  place  a  ten-to-a-quart  round  dip- 
per of  ice  cream.  On  top  of  this  press  down  a  lady  flnger, 
split  In  half,  or  better,  a  round  lady  flnger.  (They  are  also 
baked  in  that  shape.)  Over  this  pour  a  ladleful  of  sliced 
peaches.  Cover  with  whipped  cream  and  decorate  with  a 
red  cherry. 

Parfait  Peach. 

Half  fill  a  parfait  glass  with  ice  cream,  and  fill  with 
equal  parts  of  whipped  cream  and  crushed  peaches.  Beat 
with  a  fork  until  thoroughly  mixed  up.  Sprinkle  with 
ground  mixed  nuts  and  finish  by  heaping  whipped  cream 
on  top,  und  placing  a  single  slice  of  peach  on  the  cream. 
Serve  on  a  small  plate  with  a  paper  napkin. 

Peach  Cake  Sundae. 

On  a  small  saucer  place  a  small  sponge  cake.  Over  this 
pour  1  ounce  of  plain  cream  to  soften,  then  a  ladleful  of 
sliced  peaches  and  one  of  whipped  cream.  Sprinkle  with 
ground  black  walnuts.  Some  people  add  a  ten-to-the-quart 
cone  of  ice  cream  to  this,  which  makes  It  more  of  a  foun- 
tain dainty. 

Peach  FluJF. 

Into  a  shaker  break  a  fresh  egg,  add  l\i  ounces  of 
crushed  peaches  and  a  No.  12  dipper  of  ice  cream.  Mix 
with  an  electric  mixer,  fill  the  shaker  with  the  fine  stream. 
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Drop  a  large  apoonful  of  whipped  cream  Into  a  clean  12- 

ounce  glass  and  pour  the  drink  into  this.    The  whipped 

cream  will  rise  to  the  top  like  frftth.    Serve  with  straws. 

Peach  Ale. 

Use  1^  ounces  of  fresh  peach  syrup  In  a  large  glass, 
add  a  little  cracked  lee,  a  slice  of  peach  and  fill  the  glass 
with  ginger  ale  from  a  bottle. 

Peachard. 

Into  a  ehaker  break  an  egg,  2  ounces  of  peach  syrup,  1 
ounce  of  sweet  cream,  some  cracked  ice  and  2  teaspoonfuls 
of  malted  milk.  Mix  with  an  electric  mixer  and  fill  the 
glass  with  the  fine  stream.  Drop  a  spoonful  of  whipped 
cream  in  a  clean  glass.    Pour  In  the  drink  and  serve. 

Peach  Milk  Shake. 
Draw  2  ounces  of  peach  syrup  Into  a  large  shaker  glass, 
add  a  large  scoopful  of  chipped  Ice;   fill  the  glass  with 
milk  and  shake  well,  then  sprinkle  with  grated  nutmeg 
and  serve  with  a  straw. 

Peach  Malted  Milk. 

Draw  1%  ounces  of  peach  syrup  Into  a  large  shaker 
glass,  add  %  ounce  of  crushed  peach,  a  twenty-to-the-quart 
(Upper  of  Ice  cream,  2  heaping  teaspoonfuls  of  malted  milk 
and  enough  milk  to  fill  a  soda  glass.  Mix  thoroughly.  No 
hand  ehaker  will  make  malted  milk  ae  smooth  as  It  should 
be  served.  Then  pour  Into  a  glass  and  sprinkle  with 
grated  nutmeg.    Price  15  cents. 

If  you  wish  to  serve  this  drink  In  de  luxe  style  and  get 
20  cents  for  it,  top  It  with  a  heaping  spoonful  of  whipped 
cream  and  drop  on  the  whipped  cream  a  small  spoonful  of 
currant  Jelly,  or  a  red  cherry.  If  your  cream  Is  whipped 
stiff  enough  it  will  hold  either  of  these  up  on  top  if  care 
Is  used  in  placing  them. 

Egg  Peach  Malted  Milk. 
Made  exactly  the  same  as  above,  only  you  break  and  add 
a  fresh  egg  to  the  drink  at  the  same  time  you  put  In  the 
ice  cream  and  before  placing  under  the  mixer. 

Frosted  Peach. 

Sweeten  1  quart  of  heavy  cream  to  taste.  Stir  in  a 
small  cupful  of  crushed  peaches.  Put  In  a  mold.  Pack 
In  a  pail  with  1  part  of  salt  and  2  parts  of  cracked  Ice. 
After  It  has  stood  for  two  hours,  cut  In  slices.  This  makes 
a  flaky  cream  entirely  different  from  ordinary  Ice  cream. 
If  any  milk  at  all  Is  used  with  the  cream  it  will  make  It 
full  of  crystals. 

High  Peach. 

In  the  bottom  of  a  large  saucer  place  half  a  large  peach 
which  has  been  peeled  and  pitted.  On  one  side  of  this 
place  a  twenty-to-the-quart  dipper  of  chocolate  ice  cream, 
and  on  the  other  side  an  equal  amount  of  strawberry  Ice 
cream.  Place  on  each  side  of  this  half  a  lady  finger.  Pour 
a  ladleful  of  crushed  peach  over  the  strawberry  Ice  cream 
and  very  thick  chocolate  syrup  over  the  chocolate  Ice 
cream.  Sprinkle  with  chopped  walnut  meats  and  finish 
off  with  a  spoonful  of  whipped  cream  and  a  cherry  on 
the  half  peach.    This  sells  for  15  cents. 

Peach  Whip  Sundae. 
Take  1  quart  of  marshmallow  and  \i  pint  of  crushed 
peaches.  Beat  together  until  they  are  thoroughly  mixed 
and  all  frothed  up.  Place  this  In  a  French  bowl  on  the 
fountain.  To  serve,  cover  a  twelve-to-the-  quart  cone  of 
peach  Ice  cream  In  a  sundae  glass  with  a  ladleful  of  the 
peach  whip.    Decorate  the  top  with  a  slice  of  fresh  peach. 

All-Peach  Sundae. 
Place  a  round  dipper  of  peach  Ice  cream  in  a  large  sun- 
dae glass.      Peel  and  pit  half  a  peach  and  place  on  top. 
Oarnlsh  with  plenty  of  whipped  cream. 

Peach  Shortcake  Sundae. 

On  a  plate  place  a  round  sponge  cake.  On  thl^  place  a 
round  dipper  of  peach  ice  cream.  Cover  this  with  half  a 
peeled  peach.  Surmount  with  whipped  cream.  Decorate 
with  a  cherry. 

Double  Peach  Sundae. 

Peel  and  split  a  large  peach.  Lay  a  half  flat  side  up, 
at  each  end  of  a  banana  split  dish,  first  putting  a 
cherry  in  the  pit  hole  of  each.  On  one  place  a  No. 
20  dipper  of  vanilla  ice  cream.  On  the  other  the  same 
of  peach  Ice  cream.  Between  the  two  place  a  dipper  of 
orange  water  ice.  Cover  both  measures  of  cream  liberally 
with  whipped  cream  and  sprinkle  with  ground  black  wal- 
nuts.   Over  the  orange  Ice  pour  a  little  grape  Juice  and 


decorate  the  top  with  a  red  cherry.  Along  each  side  of 
the  dish  lay  a  small  sweet  wafer.  This  is  most  elaborate 
and  taking  and  sells  for  25  cents. 

Big;  Four  Peach  Sundae. 

Peel,  pit  and  quarter  a  peach.  Turn  a  No.  10  cone  of 
peach  ice  cream  Into  a  silver  sundae  dish.  Place  the 
quarters  of  the  peach  around  the  cream  and  leaning 
against  the  side  of  the  cone.  Sprinkle  the  top  liberally 
with  chopped  blanched  almonds,  cover  with  whipped 
cream  and  add  a  cherry  as  a  garnish. 
Peachade. 

Peel  and  slice  ripe  poaches.  Remove  any  soft  places, 
run  through  a  grinding  machine  and  squeeze  out  the  Juice 
with  a  cider  press. 

Take  V4  gallon  of  this  Juice,  4  pounds  of  granulated  sugar, 
1  ounce  of  citric  acid  solution  and  2\i  gallons  of  water, 
or  more  If  your  taste  desires  It,  and  put  In  a  big  bowl 
on  the  counter,  as  you  would  orangeade,  or  serve  from  a 
regular  orangeade  stand  by  putting  some  cracked  ice  in 
the  glass  and  filling  it  with  this  peachade.  It  is  well  to 
have  some  sliced  peach  floating  around  in  the  bowl  if  you 
use  that,  so  as  to  give  one  slice  of  peach  with  each  glass 
of  peachade.  If  you  use  the  orangeade  stand  It  is  well  to 
have- some  sliced  peach  in  a  dish  on  the  counter,  so  that 
you  can  put  one  slice  in  each  glass  of  peachade. 


What  Is  Lemon  Extract? 

In  a  recent  Investigation  carried  on  by  the  Internal  Rev- 
enue Department  in  Ottawa,  Canada,  only  83  samples  of 
lemon  extract  out  of  a  total  of  223  examined  were  found 
to  conform  with  all  requirements.  The  chief  analyst  as- 
sures the  deputy  minister,  to  whom  the  report  Is  ad- 
dressed, that,  "It  Is  certain  that  the  large  number  of  fail- 
ures to  meet  our  standards  are  mainly  due  to  faulty  meth- 
ods of  manufacture  and  not  to  Intentional  fraud,"  by 
which  It  may  be  concluded  that  a  great  number  of  phar- 
macists do  not  know  Just  what  extract  of  lemon  Is,  or 
should  be,  nor  how  to  make  It  properly. 

With  the  Idea  of  preparing  data  for  use  In  the  stand- 
ardization of  this  extract,  the  following  information  is 
given  in  the  Bulletin  of  the  department,  which  may  prove 
valuable  to  any  one  who  has  to  do  with  the  making  of 
lemon  extract: 

1.  Extract   of  lemon  !s  valued   for  Its  characteristic   flavor. 

2.  This  flavor  depends  upon  the  presence  of  certain  constitu- 
ents of  lemon  oil. 

.3.  Tho  terpenes  which  constitute  more  than  90  per  cent,  of 
lemon  oil  are  not  Important  from  the  point  of  view  of  con- 
tributing tiavoi'  to  the  oil. 

4.  It  is  mainly  to  dissolve  the  terpenes  of  lemon  oil  that 
stro»iK  alcohol  is  used  as  a  solvent. 

5.  Tiie  citral,  citronellal,  and  other  flavor-grivlng  component* 
of  lemon  oil,  constitute  less  than  10  per  cent,  of  the  oil,  and 
may  be  efteclively  got  into  solution,  from  the  oil,  by  weak 
alcohol. 

C.  If  these  flavoring  components  are  derived  Immediately 
from  fresh  peel,  a  strong  alcohol  must  be  employed,  on  ac- 
count of  the  water  present  in  the  peel.  The  alcohol  content 
of  the  finished  extract  will,  however,  be  low. 

T.  A  good  flavoring  extract  can  be  prepared  either  from 
fresh  lernon  peel,  from  lemon  oil,  or  from  so-called  terpene- 
!ess  lemon  oil.  It  is  according  to  commercial  usage  to  pre- 
pare it  from  the  lemon  oil,   rather  than  from  the  peel. 

S.  A  weak  alcohol  (proof  strength)  sutBces  to  dissolve  the 
(lavoi -glvltig  constituents  from  the  oil;  and  the  employment 
of  a  stronger  alcohol  merely  adds  to  the  cost  of  the  extract, 
without   corresponding  improvement  of  quality. 

9.  The  citral  of  lemon-grass  oil  Is  not  to  be  confounded  with 
that  from  true  lemon  oil.  Both  citrals  are  more  or  less  in- 
definite bodies,  being  essentially  aldehydic,  but  associated 
■with  aromatic  .substances  which  are  lemon-like  in  one  case 
and  more  or  less  verbena-like  in  the  other.  The  distinction 
between  them  is  not,  at  present,  evident  to  chemical  methods. 


Carbon  Dioxide  Production. 

According  to  a  preliminary  statement  issued  by  Direc- 
tor Sam  L  Rogers,  of  the  Department  of  Commerce,  38 
establishments  In  the  United  States  reported  the  manufac- 
ture of  carbonic  acid  gas  or  carbon  dioxide  In  1914  and 
35  in  1909.  The  production  in  1914  was  50,445,779  pounds, 
valued  at  J2, 320,685,  representing  an  increase  of  5.2  per 
cent,  in  quantity,  together  with  a  decrease  of  1.1  per  cent, 
in  value,  as  compared  with  the  output  In  1909. 

Of  the  38  establishments  reported  for  1914.  5  were  lo- 
cated in  New  York,  4  each  in  California  and  Ohio.  3  each 
in  Illinois,  New  Jersey,  and  Pennsylvania,  2  each  in  Geor- 
gia. Massachusetts,  Missouri,  and  Texas,  and  1  each  in 
Colorado.  Louisiana,  Maryland,  Michigan,  Minnesota,  Ten- 
nessee, Virginia,  and  Wisconsin. 
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Advertising  the  Soda  Water  Business  Right 

The  Large  Place  of  Soda  Water  in  the  Business  of  the  Drug  Store— A  Showing  of  the  Profit  It 
Brings— Argument  as  to  Pushing  It,  and  the  Forms  of  Pushing  That  Are  Promising. 

By  a.  O.  Ginthek. 

It  Is  a  fact  that  the  largest  share  of  the  soda  water  buying— that  is  why  a  window  display  of  soda  fountain 

business  goes  to  the  drug  store,  due  perhaps  to  the  fact  products,  arranged  with  original  ideas  attracts  the  public, 

that  this  line  has  been  closely  identified  with  "apothe-  A  neat  little  circular  telling  why  your  pineapple,  which 

cary  shops"  since  its  introduction  to  the  public   many  has  ripened  on  the  stump,  and  is  prepared  and  sent  in  bulk 

years  ago.     The  profit  accruing  from  its  sale  is  greater  to  this  country,  is  better  than  the  pineapple  that  is  pur- 

than   that  of  any  other  department,   and   in  the  small  chased  green  and  ripened  in  transit,  wrapped  in  every 

neighborhood  drug  stores  makes  it  possible  to  tide  over  package  that  goes  out  of  your  store,  will,  if  followed  reg- 

the  dull  summer  season,  when  business  is  poor  in  the  ularly,  soon  teach  your  customer  to  look  forward  to  the 

drug  line.    And  yet  there  is  less  effort,  in  an  advertising  "next  issue." 

way,  put  behind  the  sale  of  soda  fountain  products  than  Some  stores  have  a  closely  printed  menu  on  every  table, 

behind  many  far  less  profitable  items.     Were  it  not  for  This  menu  is  seldom  read  and  is  almost  always  in  a  de- 

the  natural,  ever-increasing  demand,  the  drug  store  foun-  plorable  condition,  thanks  to  the  flies.     Why  not  use  a 

tain  in  most  cases  would  die  a  natural  death.    If  dispens-  holder  to  point  out  specials  only?     Call  attention  to  a 

ers   of   this   line  understood   clearly   the   costs   and   the  few,  not  over  four,  items;   this  will  permit  of  the  text 

profits  it  would  be  a  simple  matter  to  convince  them  that  being  read  at  a  glance.    Give  your  story  concisely  and 

there  was  every  reason  for  advertising  and  enlarging  this  sales  will  show  a  marked  increase,  but  change  them  often 

branch  of  their  business.  — every  day  if  possible,  three  times  a  week  surely.    Your 

It  is  a  lamentable  fact  that  surprisingly  few  know  what  trade  will  learn  to  watch  the  cards  and  your  "table-talk" 
a  glass  of  soda  water  costs — they  guess  at  it,  and  gen-  will  prove  a  drawing  card  if  the  subject  matter  is  bright 
erally  guess  w^rong.  No  business  can  run  on  guess-work,  and  terse.  I  know  of  one  drug  store  that  has  not  changed 
and  so  to  show^  that  there  is  a  good  profit  in  soda  water,  its  window  display  in  seventeen  years;  the  same  seven 
the  following  table  of  costs  is  shown,  based  on  using  the  premium  dishes  and  a  faded  display  bottle,  all  a  true  In- 
best  of  ingredients  at  the  top  price.  Quantity  buyers  will  dication  of  the  character  of  the  owner  of  the  store.  An 
find  even  greater  profit,  as  the  discounts  reduce  the  cost:  up-to-date  man  would  have  an  unusual  opportunity  here, 

^  .  as  the  nearest  druggist  states  that  25  per  cent,  of  his 

...                 ^  .n        .               „               Aonn  buslness   comes  from   the   neighborhood  of  the  careless 

1  ounce  of  simple  syrup  at  42  cents  per  gallon 0.300  competitor 

1  ounce  of  concentrated  syrup  at  $2  per  gallon 1.561  kittle  business  talks  with  your  regular  customer,  call- 

4  ounces  of  simple  syrup  at  0.300 1.200  Ing  attention  to  this  or  that  article  on  the  fountain,  giv- 

1  ounce  of  concentrated  syrup  at  1.561 1.561  InK  them  the  history  from  start  to  finish,  will  help  much. 

Any   storekeeper    who   can,    through   the   service   ren- 

2.761  dered,  or  because  of  neat  displays  or  convincing  litera- 

5  ounces  of  finished  syrup  will  furnish  ture,  cause  favorable  comment  in  his  neighborhood,  has 

4  drinks— cost    per    drink 0.690  proven  the  advantages  of  advertising,  and  as  soda  water 

Soda  water    0.200  is  the  most  popular  and  by  far  the  most  profitable  item  in 

the  store,  why  not  turn  the  effort  that  is  due  it  in  that  di- 

Flnlshed  drink   0.890  rection?    It  will  pay  many  times  over.     Only  remember, 

-            ..    ,       ..       I.              ..       J        .     .1         i  V,  that  you  must  work  at  it  all  the  time. 

In  considering  the  above-mentioned  costs,  it  must  be  re- 
membered that  they  represent  only  the  actual  cost  of  the  *  '  * 

materials,  to  which  must  be  added  the  cost  of  doing  busi-  Many  people  along  the  country  highways,   from   con- 

ness,  fixed   charges,  which  include  light,  heat,  help,  interest  stables  up,  and  down,  seem  to  regard  the  city  automo- 

on  investment,  etc.   The  overhead  charges  should  average  bilist  as  "good  picking"  and  do  not  fail  to  take  advan- 

20  per  cent— surely  not  more  than  25  per  cent — so  the  net  tage  of  every  opportunity  to  put  their  ideas  into  prac- 

proflt  In  soda  water  is  one  that  will  admit  of,  in  fact,  de-  tlce.     Many  others  there  be  who  believe  in  the  brother- 

mands,  recognition  as  an  important  factor  in  the  bust-  hood  of  man  and  practice  their  belief.     Naturally  drug- 

ness  and  shobld  be  given  every  assistance  possible  in  the  gists,  who  have  much  experience  in  sending  medicines 

way  of  Judicious  advertising.  to  poor  homes  and  quietly  charging  them  to  profit  and 

Look  at  the  average  drug  store  advertisements— how  loss,  are  generally  to  be  found  in  the  latter  grouping, 

many  of  them  do  more  than  mention  "delicious  soda  wa-  Allen   Looker,   Jr.,  of  Butler,   N.   J.,   most  assuredly  is. 

ter,"  putting  every  effort  on  "pure  drugs"  and  "your  pre-  After  having  served   at  his   fountain   the  other  day  an 

scrlptlon  Just  as  the  doctor  ordered  it" ;  in  fact,  every-  automobile   party,   most  of   the   members  of   which   pre- 

thing  but  the  one  department  that  will  make  more  money  ferred   plain   water,  he  smilingly  refused   to  accept  pay 

for  them  than  all  the  rest  put  together.  for  anything  except  the  soda.    "But  you  have  taken  your 

But   it  tDon't  do   it   by  itself;   It   must  be   developed,  time,   you   must  wash   the   glasses,   and   you   have   fore- 

and   advertising   Is   the  only   medium   that   will  develop  stalled  soda  sales  by  supplying  us  with  the  plain  water, 

it.    Advertising,  to  some  men,  means  only  printers'  ink.  you  may  never  see  us  again,  and  you  are  entitled  to  your 

with  no  consideration  as  to  the  fitness  of  the  medium  recompense,"  protested  the  owner  of  the  machine,  who, 

No  wonder  that  results  are  lacking.     Just  stop  and  con-  incidentally,  had  had  experience  behind  the  marble  coun- 

slder  what  advertising  Is,  and  what  limitless  possibilities  ter.     "Put  your  money  up,"  said  Mr.  Looker.     "When  I 

It  has.    Every  way  you  turn  there  Is  an  advertising  pos-  get  so  that  I  can't  give  the  wayfaring  brother  a  cup  of 

slbllity  if  you  will  but  gee  it  and  apply  it.  cold  water  and  a  smile,  I  want  somebody  to  shut  up  my 

In  the  first  place,  the  store  must  be  clean  and  attrac-  shop  and  send  me  away  from  the  side  of  the  road." 

tlve.  and  the  assisUnte  alert  and  courteous.    The  arrange-  Phmnix    Ariz     a  druwist  atrune  a  wire  from 

ment  and  display  of  merchandise  must  be  given  careful  ,,,.  ,„.^..i„   .^  i    ,Iif;;RL2^fi  f„   fi,«  ofL.T  oni  o?^ 

study  and  make  a  harmonious  whole;  goods  dumped  here  ^'^'°""'*'".^°^  *  '^'!''^*l1*  ^}\}^u      \*\l\t         a 

and  there  show  confusion  and  do  not  Inspire  confidence  tached  a  push  button  to  the  end  of  It    At  the  o  her  end 

on  the  part  of  the  buyer.  The  soda  fountain  must  be  r^H-^i^rrfthS'^ofh-r^^/fSw  -■t;^I°nn''  '  '  ^"'<'"'°'""' 
spotlewi,  glasses  and  silverware  bright  and  Inviting,  the  t™"*  '>«'°'-«  '>>«  °^'>^  '«»<>''  '^o"®  "P- 
dispensers  must  be  attentive  and  money  Invested  In  clean  New  Orleans  Is  a  warm  place,  so  a  druggist  there  ad- 
coats  comes  back  many  times  over.  Put  your  store  on  the  vertlses  that  he  wraps  all  cartons  of  ice  cream,  to  be 
clean,  up-to-date  basis  and  people  will  comment  on  it —  delivered  from  his  store.  In  old  newspaper.  He  adds  that 
that's  advertising.  the  paper,  being  a  non-conductor,  prevents  the  oream  from 
The  public  Is  always  interested  In  knowing  what  It  is  melting  before  It  reaches  Its  destination. 
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Ice  Cream  at  Eight  Cents  a  Quart. 

(In  answer  to  a  query  by  J.  W.  JJ.,  New  Jersey.) 

Ordinary  cream  contains  approximately  19  per  cent, 
of  butter  fat.  Ordinary  Ice  cream  should  contain  not 
less  than  14  per  cent.  To  make  1  gallon  of  Ice  cream  It 
Is  necessary  to  use  about  3  quarts  of  cream  and  1  pound 
of  sugar,  together  with  a  little  flavoring  extract,  ice, 
salt,  and  labor.  Just  how  all  these  may  be  secured  for 
32  cents  is  more  than  we  are  able  to  say. 

In  the  CiBoutAK  for  last  month,  page  526,  are  several 
formulas  for  Ice  cream  and  -frozen  custards  which  may 
be  made  for  leas  than  the  cost  of  the  standard  article. 
From  previous  issues  of  the  Circular  we  reprint  below 
a  few  other  formulas: 

Best  Fountain  Ice  Cream. 
To  make  a  5-gallon  batch  of  ice  cream  dissolve  4  pounds 
of  sugar  in  2V4  pints  of  milk  and  add  11  pints  of  heavy 
cream  (such  as  is  used  for  whipping,  which  usually  con- 
tains 40  per  cent,  of  butter  fat),  and  just  before  freezing 
add  the  desired  flavor  and  2  ounces  of  gelatin,  first  soaked 
in  cold  water  and  then  dissolved  In  a  lltte  hot  water. 

It  Is  usually  estimated  that  11  quarts  of  milk  products 
are  required  to  make  5  gallons  of  Ice  cream,  but  the  quan- 
tity varies,  as  the  "swell"  Is  greater  under  some  condi- 
tions than  It  is  under  others;  and  when  It  is  noticed  that 
the  quantity  given  in  a  formula  produces  more  than  5 
gallons,  the  milk  and  creamy  content  may  be  reduced  a 
pint  or  two. 

While  confectioners  usually  make  cream  In  40-quart 
batches,  the  druggist  usually  uses  20-quart  containers, 
and  these  formulas  are  given  for  that  amount. 
A  Fountain  Special. 
This  is  an  excellent  ice  cream  for  all-around  soda  foun- 
tain purposes,  and  while  not  as  rich  as  the  above  It  will 
give  good  satisfaction. 

Dissolve  4  pounds  of  sugar  In  5  pints  of  milk  and  add 
7  quarts  of  24  per  cent,  cream  and  2  quarts  of  condensed 
whole  milk.  Just  before  freezing  add  the  flavor  and  2 
ounces  of  gelatin  dissolved  In  water. 

Confectioners'  Ice  Cream. 
This  formula  is  approximately  that  used  by  the  German 
confectioners  in  the  vicinity  of  New  York,  the  product 
being  sold  at  35  or  40  cents  a  quart. 

Dissolve  4  pounds  of  sugar  In  2  quarts  of  milk  and  add 
1%  gallons  of  20  per  cent,  cream  and  %  gallon  of  fresh 
condensed  whole  milk.    Just  before  freezing  add  the  flavor 
and  2  ounces  of  gelatin  as  above.     Some  omit  the  milk 
entirely  and  use  all  cream.    It  Is  expected  to  obtain  5  gal- 
lons of  Ice  cream  and  10  quarts  of  milk  products,  and 
under  proper  freezing  conditions  this  can  be  accomplished. 
Philadelphia  Ice  Cream. 
This  name  applies  to  those  Ice  creams  which  are  made 
from   pure  cream   and   sugar,   with   or  without   gelatin, 
flavored  as  desired  and  frozen  without  cooking.    The  fol- 
lowing Is  a  good  Philadelphia  mix  for  fountain  purposes: 
Cream  22  per  cent.,  2%  gallons,  sugar  4  pounds,  gelatin 
2  ounces. 

With  the  above  formulas  to  select  from  the  druggist 
should  find  one  that  will  suit  his  trade  and  comply  with 
the  requirements  of  the  food  laws  of  his  locality. 


Bacteria  in  Commercial  Bottled  Waters. 

Maud  Mason  Obst,  in  Bulletin  No.  369  of  the  United 
States  Department  of  Agriculture,  has  brought  together 
the  results  of  examinations  of  bottled  waters  by  various 
members  of  the  bacteriological  laboratory,  including  In- 
spections of  springs,  and  opinions  as  to  bacterial  toler- 
ance in  bottled  waters  obtained  by  a  questionaire. 

"We  have  a  right  to  demand,"  says  the  author,  "that 
bottled  water  shall  first  of  all  be  clean.  Whatever  other 
qualities  It  may  claim  or  offer  are  secondary  to  cleanli- 
ness. In  a  study,  therefore,  of  the  bacteria  found,  we 
have  a  right  to  consider  them  not  only  as  possible  evi- 
dences of  danger  to  health  but  as  Indices  of  conditions  In 
the  bottling  room  for  which  the  operator  Is  clearly  re- 
sponsible. 

"It  Is  understood  that  natural  waters  may  contain  bac- 
teria which  multiply  in  the  presence  of  very  small 
amounts  of  organic  matter.  Bacteriologists  who  have 
worked  with  distilled  water  are  familiar  with  the  mi- 
crococci which  multiply  rapidly  therein  when  the  per- 
centage of  organic  material  la  extremely  low.    The  pres- 


ence, therefore,  of  a  large  number  of  organigma  in  waters 
which  have  been  bottled  for  several  days  or  weeks  has 
little  significance  unless  the  characters  of  these  organisms 
are  more  or  less  definitely  known. 

"The  presence  of  B.  coll  In  large  numbers  in  waters  is 
universally  considered  as  an  indication  of  the  possible 
presence  of  Its  dangerous  associates.  The  conditions  un- 
der which  waters  are  bottled  and  held  and  the  mineral 
substances  present  may,  in  some  cases,  exert  influences 
upon  the  multiplication  of  B.  coll  differing  slightly  from 
the  effect  of  surface  or  well  waters  In  nature.  Prelimi- 
nary studies  in  this  laboratory  indicate  an  immediate  de- 
crease instead  of  any  possible  increase  of  B.  coll  In 
freshly  Inoculated  bottles  of  certain  spring  waters.  .  .  . 
It  may,  therefore,  be  assumed  that  bottled  waters  in 
which  B.  coll  are  found  In  appreciable  numbers  contained 
approximately  all  of  those  B.  coll.  (If  not  more)  when 
they  left  the  springs  or  bottling  houses.  It  Is  reasonable 
also  to  assume  that  when  people  pay  from  2  cents  to  $30 
per  gallon  for  bottled  water  they  expect  to  obtain  a  pure, 
or  at  least  a  safe  water.  Whipple  has  defined  a  pure 
water  as  one  which  Is  free  from  bacteria  or  other  organ- 
ganlsms  which  are  liable  to  cause  disease,  and  also  free 
from  B.  coll."  " 

Various  bacilli  and  molds  were  found.  Spores  of  one 
of  the  latter  culturally  resembled  a  pathogenic  form. 

The  author  arrived  at  the  following  conclusions: 

Bottled  water  for  table  use  should  either, be  actually 
sterile  or  should  comply  with  a  strict  standard  as  to  the 
number  of  B.  coll  tolerated. 

No  water  should  be  permitted  to  be  sold  which  is  con- 
taminated at  the  source  In  any  manner. 

Inspection  of  springs  and  bottling  establishments,  to- 
gether with  the  analysis  of  official  samples  Indicates  that 
Ignorance  of  proper  precautions,  carelessness,  and  neglect, 
are  fully  as  large  factors  In  the  contaminations  found  as 
are  impurities  actually  present  In  the  springs. 

The  numbers  of  B.  coll  In  ofllclal  samples  collected  In 
the  market  may  be  safely  assumed  to  be  less  rather  than 
greater  than  the  numbers  In  the  freshly  bottled  stock. 

The  data  as  summarized  show  the  need  of  Improve- 
ment In  the  bacteriological  condition  of  many  of  the 
brands  of  bottled  water  to  be  found  in  the  market.  Care- 
ful considerafion  of  cases  to  which  special  study  has  been 
given  shows  that  there  are  some  springs  used  for  the  pro- 
duction of  commercial  bottled  waters  which  should  not 
be  so  used.  It  Is  evident  that  the  presence  of  serious  and 
unremovable  contamination  should  shut  the  water  of  a 
spring  permanently  from  the  market.  Such  contamina- 
tion could  easily  be  ascertained  before  a  water  business 
Is  established.  In  other  cases,  the  contaminations  found 
are  clearly  those  of  manipulation.  Before  a  person  under- 
takes to  operate  a  water  business  he  should  be  prepared 
both  in  equipment  and  in  operating  knowledge  to  turn 
out  a  product  free  from  contamination.  This  is  demon- 
strated to  be  commercially  possible,  without  burdensome 
restrictions,  by  the  number  of  firms  already  marketing 
water  free  from  contamination.  It  is  equally  evident  in 
the  ability  of  other  firms  to  produce  clean  water  after  the 
need  of  doing  so  has  been  emphasized  by  court  action. 

The  results  clearly  show  that  bottled  waters  can  be 
made  to  conform  to  the  requirements  of  the  United  States 
Public  Health  Service  for  drinking  water  furnished  upon 
trains;  that  is,  that  not  more  than  one  10  mil  (c.c.J  sam- 
ple out  of  five  should  show  the  presence  of  B.  coll. 


Acceptable  on  Warm  Days. 

Snow  Ball  Sundae. 

Pour  a  ladle  of  snow  drift  dressing  Into  a  sundae  eup 
and  drop  a  No.  16  ball  of  vanilla  Ice  cream  into  It;  sprin- 
kle the  ball  with  grated  coconut  and  top  with  whipped 
cream. 

Alaska  Snowball. 

Into  a  mixing  glass  draw  an  ounce  of  pineapple  syrup, 
%  ounce  of  orange  syrup,  and  M  ounce  of  vanilla  syrup. 
Into  this  break  an  egg,  and  add  an  ounce  of  cream.  Mix 
thoroughly  with  the  electric  mixer.  Fill  In  the  usual 
manner  with  carbonated  water,  and  float  a  ball  of  vanilla 
Ice  cream  on  top. 

Minted  Lime. 
Into  an  eight-ounce  glass  draw  an  ounce  of  lime  syruj 
and  %  ounce  of  spearmint  syrup;  add  a  dash  of  phosphate 
and  flII  with  carbonated  water. 
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Druggists'  Failure  to  Support  the  American 
Pharmaceutical  Association. 

Ordinarily  when  one  asks  what  was  the  big  fea- 
ture of  an  American  Pharmaceutical  Association 
meeting,  what  was  done  of  unusual  importance, 
what  achievement  of  the  convention  is  destined  to 
stand  out  in  bold  relief  when  viewed  in  perspective, 
the  answer  is  of  an  undecided  nature,  couched  in 
general  terms.  But  there  is  nothing  colorless  or 
non-committal  about  the  answer  to  such  a  question 
when  addressed  to  any  member  who  attended  the 
sixty-fourth  annual  convention  of  the  association 
held  at  Atlantic  City  last  month.  Thanks  to  the 
boldness— even  recklessness,  some  may  consider  it — 
displayed  by  President  William  C.  Alpers  in  deliv- 
ering his  opening  address  to  the  meeting,  members 
had  a  fruitful  subject  of  conversation  while  at  the 
place  of  meeting  and  food  for  meditation  now  that 
they  have  returned  to  their  several  homes.  Not  only 
this,  but  the  interest  of  those  members  who  were  not 
present  has  been  aroused  by  the  presidential  address 
in  a  manner  which  is,  perhaps,  unparalleled,  and 
even  the  big  daily  newspapers,  whose  practical 
ignorement  of  the  association  has  been  the  despair 
of  its  committees  on  publicity,  were  aroused  to  action 
by  what  President  Alpers  said.  Indeed,  at  least  one 
of  the  daily  papers,  a  Philadelphia  publication,  deco- 
rated its  account  of  the  first  day's  proceedings  of 
the  meeting  with  a  page-wide  scare-head.  As  to 
the  newspaper  publicity  accorded  the  association, 
however,  some  of  its  leading  members  felt  that  they 
would  much  prefer  to  have  it  at  a  time  when  some- 
thing of  more  service  to  the  public  and  of  more 
credit  to  the  association  could  be  its  subject. 

Whatever  President  Alpers  may  have  done  for 
himself,  he  has  performed  a  service  for  the  associa- 
tion, the  value  of  which  it  is  too  early  to  estimate. 
He  has  routed  it  out  of  a  rut.  He  has  galvanized 
a  quiescent  body  into  an  activity  which  is  really  in- 
spiring. He  has  started  a  movement  which,  we  pre- 
dict, will  not  stop  until  the  association  has  come  into 
a  new  and  better  life.  Indeed,  the  revitalizing 
process  was  manifest  even  before  the  adjournment 
of  the  Atlantic  City  meeting.  In  doing  all  this 
President  Alpers  has  put  himself  into  disfavor  with 
many  of  the  leaders  of  the  association.  This  may 
sound  contradictory,  but  it  is  true,  the  explanation 
being  that  while  he  undertook  to  set  aright  affairs 
which  have  been  going  badly,  for  accomplishing  his 


praiseworthy  ends  he  chose  means  which  are  open 
to  adverse  criticism.  While  it  may  seem  to  some 
to  be  unfortunate  that  President  Alpers  did  not  go 
about  his  work  of  reformation  in  a  more  conven- 
tional manner,  our  own  view  is  that  by  his  very 
unconventionality — even  by  his  statements  which 
have  been  characterized  as  erroneous  as  to  certain 
more  or  less  inconsequential  details — the  president 
has  attracted  an  amount  of  attention  which  he  could 
not  have  secured  for  his  subject  by  pursuing  a  more 
cautious  and  conservative  course.  Thus  he  has 
helped  his  cause  while  arousing  an  antagonism  to 
himself  which  must  cause  him  pain  and  may  result 
in  loss  to  him  of  a  certain  kind  of  prestige  in  phar- 
maceutical circles.  In  other  words,  Mr.  Alpers  has 
martyred  himself  that  the  American  Pharmaceutical 
Association  may  profit — and  what  more  unselfish 
task  could  any  member  perform  than  that? 

It  seems  a  pity  that  druggists  throughout  the 
country  are  so  unmindful  of  the  benefits  they  are 
daily  deriving  from  the  American  Pharmaceutical 
Association  as  to  withhold  their  support  from  it,  but 
that  they  are  is  a  fact  brought  out  in  the  presidential 
address.  Large  numbers  of  the  biggest  and  brainiest 
men  in  pharmacy  give  unstintedly  of  the  best  there  is 
in  them  to  the  American  Pharmaceutical  Association. 
Every  druggist  in  America,  whether  he  is  aware  of 
that  fact  or  not — even  he  who  does  not  know  there  is 
an  American  Pharmaceutical  Association,  if  there  is 
such  a  one — profits  daily  from  the  unselfish  labors  of 
these  men.  Instead  of  joining  the  association  by 
the  tens  of  thousands  and  sending  their  dues  to  its 
treasurer,  the  druggists  of  the  country  are  receiving 
from  the  association  books,  journals  and  other 
things  costing  from  twenty-five  hundred  to  thirty^ 
five  hundred  dollars  a  year  in  excess  of  what  the 
recipients  pay  for  them.  This,  it  seems,  has  been 
going  on  for  more  years  than  one  or  two,  yet  it  took 
a  broadside  from  the  president  to  make  even  many 
of  the  members  present  at  the  annual  meetings  and 
hearing  the  reading  of  the  treasurer's  reports  realize 
it.  Now  that  all  know  it,  we  may  confidently  look 
for  some  action  which  will  either  cut  oflf  the  excess 
of  good  things  or  cause  the  druggists  to  pay  for 
them  with  their  annual  dues.  When  druggists  gen- 
erally do  their  full  duty  respecting  the  association 
there  will  be  no  deficit  to  explain.  If  the  Atlantic  City 
meeting  brings  about  this  much-to-be-desircd  con- 
summation, even  though  nothing  else  could  be  set 
down  to  its  credit,  it  will  be  entitled  to  a  red  letter 
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on  the  association  calendar.     But  much  else — those 
many  things  which  ordinarily  are  expressed  in  gen-, 
eral  terms — are  to  be  credited  to  this  meeting. 

But  to  get  back  to  the  presidential  address.  One 
of  the  condition  which  Mr.  Alpers  thought  could 
be  improved  had  to  do  with  the  publishing  affairs  of 
the  association  Journal.  He  pointed  out  the  fact 
that  should  a  communication  animadverting  upon 
any  action  of  the  council  be  offered  for  publica- 
tion in  the  Journal,  it  went  first  to  the  editor.  Should 
there  be  any  question  in  the  mind  of  the  editor  as 
to  whether  the  council  would  like  the  tone  of  the 
communication,  he  could  refer  it  to  the  chairman  of 
the  committee  on  publication.  As  both  the  editor 
and  the  chairman  of  the  committees  on  publication 
are  salaried  officers,  elected  by  the  council,  it  is  con- 
ceivable that  they  might  prefer  to  submit  the  com- 
munication in  question  to  that  body  before  publish- 
ing it.  And  it  so  happened  that  at  the  time  that 
President  Alpers  prepared  and  delivered  his  address 
the  chairman  of  the  council  was  the  editor  of  the 
Journal,  and  the  secretary  of  the  council  was  the 
chairman  of  the  publication  committee..  In  calling 
attention  to  these  circumstances  President  Alpers 
said  most  emphatically  that  his  remarks  must  not  be 
taken  as  personal,  that  he  merely  pointed  out  con- 
ditions which  were  worthy  of  remark.  Doubtless  he 
holds,  as  we  hold,  that  the  men  who  filled  the 
offices  named  are  gentlemen  of  unimpeachable  in- 
tegrity. And  just  here  it  may  be  noted  that  the 
council  has  not  only  elected  a  new  chairman  since 
the  delivery  of  the  presidential  address,  but  a  chair- 
man who  lives  in  a  city  far  distant  from  the  place 
of  publication  of  the  Journal. 

While  some  are  decrying  President  Alpers  for  hav- 
ing given  the  internal  affairs  of  the  association  such 
inenviable  publicity,  it  seems  to  us  that  the  blame,  if 
any,  for  unpleasant  revelations  should  not  be  laid 
wholly  at  the  door  of  the  man  who  manipulated  the 

searchlight. 

«-•-* 

Government  Work  in  Aid  of  Drug  Plant 

Cultivation. 

From  time  to  time  the  Circular  has  made  refer- 
ences to  bulletins  issued  by  the  United  States 
Department  of  Agriculture  and  by  State  bureaus 
with  the  view  to  aiding  those  who  desire  to  cultivate 
drug  plants  or  to  collect  the  medicinal  portion  of 
plants  found  wild  in  field  and  forest.  A  new  bul- 
letin on  the  subject  of  barks  used  in  medicine  is 
just  announced  from  Washington,  and  North 
Dakota  has  recently  published  to  the  world  through 
one  of  its  Agricultural  Experiment  Station  bulletins 
(issued  at  AgricuHural  College,  N.  D.)  a  thesis  on 
the  drug  plants  of  that  State,  by  Mae  Alice  Engel- 
hom.  The  work  of  the  late  Alice  Henkel  in  this 
field  is  more  or  less  familiar  to  Circul.^r  readers, 
much  of  it  having  been  printed  in  these  columns. 
Many  of  Miss  Henkel's  papers,  and  those  of  other 
government  botanists  and  pharmacognosists,  as  well 
as  the  works  of  private  individuals,  have  been  noticed 


at  greater  or  less  length  in  the  Circul.ak,  and  ab- 
stracts of  the  contents  of  a  number  of  them  have 
appeared  in  this  medium.  In  some  instances  the 
papers  in  full  have  been  given.  Repeated  references 
to  these  monographs  are  to  be  found  in  our  Notes 
and  Queries  department  and  elsewhere  in  this  paper. 

Crude  drugs  from  native-grown  plants  are  at- 
tracting more  than  ordinary  attention,  now  that  sup- 
plies from  the  usual  sources  have  been  much  cur- 
tailed or  cut  off  entirely,  and  in  this  issue  of  the 
Circular  we  are  giving  a  considerable  amount  of 
space  to  the  subject.  To  those  who  care  to  look 
into  the  matter  further  we  offer  the  advice  that  they 
search  the  files  of  the  CiRCUi^R  and  write  to  the 
Superintendent  of  Documents,  Washington,  for  such 
government  bulletins  as  they  may  see  mentioned  and 
others,  and  also  to  get  into  touch  with  the  agricul- 
tural departments  of  their  r"^"f  •<i>f  '^tate  cfovern- 
ments. 

Elsewhere  in  this  issue  are  references  to  some  of 
the    articles    on    drug    plants    and   their   cultivation 

which  have  appeared  in  this  medium. 

• » ♦ 

The  New  Revenue  Law,  the  War,  and  the 

Retail  Druggist. 

For  the  two  war  years,  or  since  August,  nine- 
teen hundred  and  fourteen,  the  business  i)ath  of  the 
retail  druggist  of  the  United  States  has  been  strewn 
with  financial  thorns.  Not  only  have  prices  for  drugs 
and  chemicals  of  foreign  origin  advanced  to  almost 
prohibitive  figures — even  when  such  commodities 
could  be  obtained  at  all — but  in  addition  to  this,  ship- 
ping conditions  have  been  brought  about  which  have 
virtually  shut  off  importations  of  the  botanicals  and 
synthetics  of  Germany,  Austria,  and  certain  sec- 
tions of  the  Far  East.  As  a  result  of  these  circum- 
stances there  has  been  a  readjustment  of  pharmaceu- 
tical usages.  As  an  example,  the  opium  now  on 
the  market  is  Persian  instead  of  Turkish,  and  both 
the  qualities  and  quantities  of  aconite,  belladonna, 
digitalis,  coca,  valerian,  saffron,  henbane,  pepper- 
mint, sage,  savory,  tragacanth,  insect  powder,  and 
camphor  received — to  name  but  a  few  of  the  more 
prominent  drugs  from  botanical  sources — are  far 
from  normal.  The  advance  in  prices  of  synthetic 
chemicals  has  made  too  deep  an  impression  on  the 
mind  of  the  average  retail  druggist  to  require  more 
than  a  bare  mention  here. 

A  study  of  the  fluctuations  in  prices  of  drugs  and 
chemicals  during  the  year  nineteen  hundred  and  fif- 
teen shows  a  decline  as  a  rule  for  the  first  five  months 
of  the  year,  after  which  the  rise  was  rapid  until  the 
December  average  was  thirty-nine  per  cent,  above 
the  average  for  January,  and  forty-three  per  cent, 
above  that  of  May.  Of  the  leading  commodities 
classed  as  drugs  or  chemicals  nearly  all  increased  in 
price  in  nineteen  hundred  and  fifteen,  as  compared 
with  the  year  previous. 

The  showing  for  nineteen  hundred  and  sixteen, 
from  the  standpoint  of  the  retail  druggist,  is  but  little 
more  encouraging,  for  from  their  heights  of  nineteen 
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hundred  and  fifteen  prices  climbed  to  still  greater  al- 
titudes, although  in  many  instances,  through  the  tap- 
ping of  new  sources  of  supply,  as  in  the  case  of  opium, 
above  cited,  and  the  tremendously  increased  pro- 
duction of  certain  commodities  in  this  country,  there 
has  been  within  the  past  few  months  a  decided  turn  * 
toward  quotations  approaching  the  normal. 

As  by  war  conditions  abroad,  so  by  legislative  en- 
actment at  home,  has  the  drug  business  been  af- 
fected. In  addition  to  the  readjustment  of  the  tariff 
provisions  relating  to  pharmaceutical  preparations, 
perfumery,  cosmetics,  et  cetera,  by  the  act  of  Octo- 
ber third,  nineteen  hundred  and  thirteen,  there  was 
added  to  the  incidental  expenses  of  the  druggist — 
who,  we  believe,  was  more  seriously  affected  by  the 
provisions  of  the  regulation  than  any  other  business 
man  in  this  country — the  outlay  incident  to  the  affix- 
ing of  revenue  stamps  upon  every  package  of  per- 
fumer)-, cosmetic,  toilet  powder,  medicated  soap  (if 
featured  as  a  beautifier),  chewing  gum,  anfl  scores 
of  other  articles.  Another  taxing  measure  was 
passed  October  twenty-second,  nineteen  hundred  and 
fourteen,  and  has  continued  in  force  until  the  enact- 
ment of  the  new  revenue  bill,  at  which  time  the  pro- 
visions of  the  measure  were  repealed,  together  with 
the  requirements  for  stamps  on  bills  of  lading,  and 
similar  business  papers,  and  a  provieion  which  had 
been  the  cause  of  many  petty  losses  and  altogether 
disproportionate  irritation  to  the  druggist — the  one 
cent  tax  on  all  telephone  and  telegraph  messages 
costing  more  than  fifteen  cents. 

The  new  war  revenue  bill,  which  became  a  law 
September  eighth  of  this  year,  is  so  framed  that  me- 
dicinal compounds  containing  alcohol  are  not  taxed 
as  compounds  containing  alcohol.  The  wines,  et 
cetera,  used  in  their  preparation  are  to  be  taxed 
only  as  what  they  are,  the  completed  compounds  not 
to  be  further  assessed. 

The  petty  amounts  involved  under  the  old  Sched- 
ule B — now  repealed — were  by  no  means  commen- 
surate with  the  expenditure  of  labor  and  time  neces- 
sitated on  the  part  of  the  druggist  carrying  thousands 
of  items  on  his  shelves,  and  this  repeal  provision  of 
the  new  law  is  to  the  practicing  pharmacist  one  of 
ihe  brightest  spots  in  the  maze  of  regulative  legisla- 
tion to  which  he  has  been  subjected. 

There  is  another  feature  of  the  new  revenue  bill 
which  in  the  end  will  work  for  the  interests  of  the 
retail  druggist — the  placing  of  coal-tar  and  synthetic 
mcdicinals  upon  the  same  tariff  basis  as  coal-tar  and 
synthetic  dyestufis  by  the  imposition  of  an  ad  va- 
lorem duty  of  thirty  per  cent.  It  is  doubtless  true 
that  the  immediate  effect  of  such  an  imjxjst  in 
normal  times  would  have  been  to  increase  the  price 
of  such  domestic  niedicinals  to  a  parity  with  those 
from  foreign  laboratories,  but  conditions  in  this 
branch  of  pharmaceutical  endeavor  have  been  such 
that  duty  entered  very  little  into  the  matter  of  price- 
fixing.  Probably  the  first  effect  of  this  new  duty  will 
be  to  encourage  the  entrance  of  new  concerns  into 
the  domestic  manufacture  of  such  products.    In  fact, 


of  the  score  or  more  of  large  makers  of  war  muni- 
tions in  this  country  who  have  perfected  plants  for 
the  utilization  of  the  coal-tar  primaries,  a  number 
frankly  state  their  intention  of  entering  upon  the 
manufacture  of  such  synthetic  medicaments  just  so 
soon  as  their  existing  munitions  contracts  are  filled. 
The  immediate  result  will  be  an  increased  available 
supply  of  these  commodities,  and  with  the  expiration 
of  the  patents  upon  certain  of  the  more  popular 
chemical  combinations  of  this  description,  the  almost 
prohibitive  prices  sought  and  obtained  during  the 
past  two  years  by  foreign  manufacturers  and  manu- 
facturers" agents  will  be  done  away  with. 

To  prevent  a  reci'.rrence  of  former  methods  of  dis- 
couraging domestic  production  of  articles  of  which 
foreign  manufacturers  have  heretofore  enjoyed  a 
monopoly — and  this  applies  as  much  to  coal-tar  mc- 
dicinals as  to  any  other  generally  consumed  product 
of  foreign  laboratory  and  workshop — the  new  tariff 
law  contains  a  provision  which  makes  it  unlawful  to 
sell  such  commodities  in  this  country  at  a  price  less 
than  actual  value,  "with  the  intent  to  destroy  or  in- 
jure an  industry  in  the  United  States,"  or  "to  pre- 
vent the  establishment  of  such  industry  in  the  United 
States,"  or  "to  restrain  or  monopolize  any  part  of 
the  trade  or  commerce  of  the  United  States."  Such 
trade  tactics  as  have  in  the  past  kept  the  dye  monop- 
oly in  the  hands  of  one  oversea  nation,  together  with 
the  bulk  of  the  trade  in  synthetic  chemicals  and  me- 
Jicinals,  are  now  rendered  obsolete  by  the  new  tariff 
provision. 

While  world-war  conditions  have  proved  a  handi- 
cap and  a  hindrance  to  the  retail  druggist  of  the 
United  States,  his  present  outlook— because  of  a 
studied  attempt  to  meet  these  conditions  by  a  most 
commendable  effort  to  use  domestic  rather  than  for- 
eign products— is  more  promising  than  it  has  been 
at  any  period  during  the  European  cataclysm. 
♦-•-♦ 

What  Is  Ginger?  Not  having  been  able  to  de- 
cide the  famous  question,  "What  is  whisky?"  the 
Pharmacopoeia-makers  have  by  their  treatment  of 
ginger  started  another  one.  The  answer  to  their 
new  question  is.  Ginger  is  ginger.  And  that  elicits 
another,  to  wit,  When?  To  the  Pharmacopoeia— 
the  new  one,  of  course— mshes  the  pharmacist  who 
has  been  so  fortunate  as  to  draw  one  within  a  month 
or  two  after  it  has  become  the  legal  standard  for  his 
drugs,  and  in  it  he  finds  that  under  the  general  head- 
ing "Zingiber,"  ginger  is  with  due  formality  de- 
scribed as  the  "dried  rhizomes  of  zingiber  officinale 
Roscoc  (fam.  zingiberaceje),  the  outer  cortical 
layers  of  which  are  often  either  partially  or  com- 
pletely removed."  He  will  further  find  separate 
descriptions  of  Jamaica  ginger,  African  ginger,  Cal- 
cutta ginger,  Calicut  ginger.  Cochin  ginger,'  and 
Japanese  ginger,  and.  an  additional  paragraph  on 
powdered  ginger  which  apparently  refers  to  any  of 
or  all  the  above  varieties.  The  pharmacist  who  is 
curious  enough  to  read  on  will  also  find  a  list  of 
preparations  which  will  lead  him  to  believe  that  any 
one  of  the  aI)ove  varieties  of  ginger  may  be  used  in 
the  making  of  these  preparations.  On  referring, 
however,  to  the  monographs  for  these  several  articles 
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he  finds  that  the  formulas  for  the  preparations  will 
disturb  his  confidence  in  the  monograph  on  ginger. 
He  is  directed,  for  instance,  to  make  aromatic  fluid- 
extract  from  aromatic  powder  and  the  formula  for 
this  powder  calls  specifically  for  Jamaica  ginger. 
The  formula  for  fluidextract  of  ginger  also  specifies  . 
Jamica  ginger,  while  under  "Tinctura  Zing^beris"  the 
seeker  finds  not  only  the  use  of  Jamaica  ginger  is  di- 
rected but  that  as  a  synonym  the  title  "Tincture  of  Ja- 
maica Ginger"  is  given.  It  is  only  in  connection  with 
the  oleoresin  of  ginger  that  the  use  of  ginger  itself  is 
allowed  in  the  making  of  the  preparation,  and  this 
brings  us  around  to  the  query  or  queries  with  which 
we  started.  Many  pharmacists  hold  that  the  peeled 
and  limed  drug  sold  as  Jamaica  ginger  is  generally 
more  desirable  than  any  one  of  the  other  commercial 
varieties  of  the  root.  But  if  this  variety  alone  is  to 
be  used,  what  is  the  need  of  describing  five  others? 
Are  all  six  kinds  really  official,  or  simply  official  at 
times  and  in  spots? 

That  Pharmacists'  Names  Shall  Appear  on  Their 
Stores  is  one  of  the  requirements  of  the  law  of  this 
State.  To  quote:  "Every  person,  partnership,  asso- 
ciation or  corporation  doing  business  as  the  proprie- 
tor or  proprietors  of  a  pharmacy,  drug  store  or  s;ore 
shall  cause  the  name  of  such  proprietor  or  proprietors 
to  be  displayed  upon  a  sign  conspicuously  placed  upon 
the  exterior  of  the  building."  And  yet  what  do  we 
find  on  the  signs  most  conspicuously  displayed  upon 
the  exterior  of  the  buildings  in  which  a  great  many 
of  our  city  pharmacies  are  located  ?  "Soda."  "Cigars," 
"Smoke  Wild  Cat  Cigarettes,"  "Cut  Rates,"  "Drink 
Doporino  and  Feel  Fit  to  Fight."  "Post  Office  Sub- 
Station,"  "Tango  Tablets  Tell  Tangibly,"  "Use 
Western  Express  Company's  Money  Orders,"  but 
not  a  word  about  the  man  responsible  for  the  busi- 
ness. The  short-sightedness  of  the  druggists'  policy 
of  hiding  his  chief  asset — his  good  name — from  the 
public  is  pointedly  brought  out  in  a  short  paper  pre- 
sented by  Prof.  Charles  H.  La  Wall  at  the  recent 
meeting  of  the  New  Jersey  Pharmaceutical  Associa- 
tion and  printed  in  this  issue  of  the  Circular. 

Oh,  Pure  Food,  What  Grafts  are  committed  in 
thy  name !"  So  exclaims  James  W.  Helme,  dairy  and 
food  commissioner  for  Michigan,  in  exposing  the  ne- 
farious practices  of  a  newspaper  reporter  who  posed 
as  an  expert  milk  sanitarian  and  gave  a  certificate 
of  cleanliness  (without  due  inspection)  to  the  dairy 
(no  matter  how  unsanitary  it  might  be)  if  the  pro- 
prietor advertised  in  the  expert's  ( ?)  paper,  and 
made  it  unpleasant  for  the  dairymen  (no  matter 
how  well-kept  their  premises  might  be  and  how  sani- 
tary their  methods)  who  did  not  "come  across"  with 
the  price  of  an  advertisement.  It  is  well  that  so  pal- 
pable and  transparent  a  fraud  as  this  should  be  ex- 
posed. The  pity  is  that  among  real  food  and  drug 
men  there  are  practices  whose  evil  results  may  be 
even  more  far  reaching  than  those  of  this  crude 
pedler  of  advertising,  while  those  who  follow  them 
are  so  shrewd  and  well-intrenched  that  not  even  Com- 
missioner Helme  can  root  them  out. 

A  Tanlac  Testimonial  appeared  some  time  ago 

in  Cincinnati.  Tn  it  were  recited  all  kinds  of  ail- 
ments from  which  its  writer  had  suffered  before  tak- 
ing tanlac.  After  using  that  preparation  he  said  that 
his  pains  had  left  him  and  that  he  ate  and  slept  well. 


The  Cincinnati  Health  Bulletin  explains  the  part 
about  the  absent  pains  and  the  sound  sleep  by  saying 
that  the  man  died  two  days  before  the  publication  of 
the  testimonial,  but  it  is  at  a  loss  to  understand  the 
eating  part.  The  faky  methods  employed  by  the  tan- 
lac people  in  securing  some  of  their  testimonials 
have  been  exposed  in  the  public  prints  more  than 
once,  yet  there  are  druggists  who  proclaim  loudly 
about  being  members  of  an  honorable  calling,  and 
still  allow  their  names  to  appear  in  the  public  prints 
as  sponsors  for  the  preposterous  claims  made  for  this 
nostrum.  In  so  doing  they  do  not  add  anything  to 
the  honor  of  the  calling. 

Druggists  Are  Many-Sided  People.  They  have 
to  be  in  order  to  respond  to  the  many  demands  made 
upon  them  for  all  manner  of  things  by  all  manner 
of  folks.  And  this  miscellaneousness  in  the  drug 
business  is  not  peculiar  to  "the  States,"  either,  al- 
though many  outside  the  States  are  inclined  to  taunt 
us  by  references  to  it.  We  once  had  something  to 
say  about  a  drug  store  which  carried  a  side  line  of 
plain  and  ornamental  coffins  and  had  coffins  "made  to 
order  while  you  wait."  This  business  was  "down 
South,"  We  are  just  now  in  receipt  of  a  letter  from 
a  retail  drug  house  at  Winnepeg,  Manitoba,  and 
among  the  legends  at  its  head,  one  is,  "Marriage 
licenses  issued." 

Anonymous  Communications  continue  to  come 
to  us  and  weT  continue  to  place  them  in  a  capacious 
receptacle  provided  for  just  that  kind  of  thing.  We 
can  stand  it  as  long  as  the  writers  can,  especially  as 
the  present  scarcity  of  paper  stock  has  caused  the 
junkman  to  raise  his  price  on  materials  coming  under 
that  head.  The  installation  of  electric  lights  in  city 
liotels  has  put  a  stop  to  a  practice  that  was  formerly 
indulged  in  by  those  who  did  not  read  the  papers, 
that  is  to  say,  the  blowing  out  the  gas.  We  wonder 
"what  invention  yet  to  be  made  will  put  an  end  to  the 
sending  of  anonymous  letters  to  editors. 


Executive  Likes  Our  N.  A.  R.  D.  Editorial. 

James  F.  Finneran,  of  Boston,  chairman  of  the  ex- 
ecutive committee  of  the  National  Association  of  Re- 
tail Druggists,  writes  to  express  his  sincere  personal 
thanks  for  the  editorial  on  page  531  of  last  month's 
Circular  entitled  "The  Approaching  N.  A.  R.  D. 
Meeting." 

"If  I  were  not  a  member  of  the  N.  A.  R.  D.,"  he 
says,  "I  could  not  help  being  impressed  with  the 
splendid  sentiments  expressed  in  that  editorial  for 
our  organization."  And  to  this  he  adds :  "This  is  an- 
other sample  of  the  very  kindly  feeling  which  the 
Circular  always  had  for  the  N.  A.  R.  D.,  and  which, 
I  am  sure,  is  reciprocated  by  the  members  of  the  or- 
ganization who  read  the  Circular." 


Who  Is  This  Anonymous  Correspondent? 

A.  M.,  Brooklyn,  sends  us  a  breezy  communication 
to  which  he  does  not  sign  his  full  name,  because,  as 
he  expresses  it,  he  does  not  wish  to  be  overnm  by 
knowlc'ige-seckinq-  friends.  If  he  will  send  us  his 
full  name  and  address  for  our  own  information,  and 
not  to  be  passed  on  to  "knowledge-seeking  friends," 
we  shall  be  glad  to  publish  his  letter. 


October  1916 


THE   DRUGGISTS   CIRCULAR 


597 


Growing  of  Drug  Plants  in  the  United  States 

While  always  an  attractive  subject  to  many,  the  cultivdion  for  market  of  drug  plants  has 
latterly  been  the  theme  of  more  than  usually  serious  discussion  in  this  country  on  account  of 
the  scarcity  and  high  prices  for  medicinal  herbs  brought  about  by  the  great  war.  In  the 
paper  herewith  presented,  the  subject  is  treated  in  a  clear  and  informative  way  by  a  man  who 
shows  a  familiarity  with  it  gained  by  actual  experience. 

By  L.  Wayne  Arny. 


The  Han'ester  and  similar  stories  have  aroused  a 
wide  popular  interest  in  the  production  of  medicinal 
plants  in  the  United  States.  Such  literature  alone 
would  hardly  stimulate  more  than  a  passing  inter- 
est in  the  subject,  and  then  in  only  an  amateurish 
way ;  but  coupled  as  it  is  with  economic  conditions 
which  have  broug^ht  about  rapid  and  spectacular 
increases  in  the  prices  of  many  of  these  plants  used 
widely  in  medicine,  it  has  aided  in  developing  seri- 


Drug  plants  must  be  propagated  under  green- 
house conditions.     Belladonna  in  March  should 
be  well  advanced. 

ous  contemplation  of  the  growing  of  drug  plants  as 
a  commercial  enterprise.  If  the  crops  in  question 
were  those  which  merely  satisfied  our  esthetic  tastes 
or  were  produced  for  the  manufacture  of  some  less 
important  articles  of  commerce,  the  movement  might 
not  call  for  general  or  detailed  discussion.  But  drug 
plants  are  wares  in  which  we  all  have  a  most  vital 
interest,  and  as  consumers  of  them,  we  are  entitled 
to  know  by  whom  they  are  being  produced  and  un- 
der what  conditions.  Any  less  satisfactory  arrange- 
ment would  jeopardize  the  accuracy  of  the  pharma- 
cist's work  and  render  the  physician's  critical  pro- 
fession less  dependable. 

There  is,  of  course,  a  very  picturesque  side  to  the 
business  of  producing  plants  with  which  to  cure  hu- 
man ills.  It  appeals  to  our  sense  of  the  fitness  of 
things  very  much  more  strongly  to  be  able  to  grow 
these  products,  than  to  have  them  collected  by  labor- 
ers whose  sole  ambition  is  to  gather  a  maximum 
number  of  pounds  during  certain  working  hours,  and 
whose  only  care  regarding  them  is  to  have  them  de- 
livered to  market  safely.  But  the  problem  is  a  much 
more  complicated  one  than  those  who  are  impelled 
more  or  less  by  humanitarian  reasons  often  realize. 


and  it  is  only  just,  both  to  ourselves,  who  must  trust 
our  lives  to  these  herbs,  and  to  the  man  who  contem- 
plates investing  a  part  of  his  fortune  in  the  produc- 
tion of  them,  to  view  the  situation  carefully  from 
both  sides,  to  see,  if  possible,  whether  this  is  just  as 
wise  a  step  as  at  first  thought  it  appears. 

First,  let  it  be  known  that  on  a  basis  of  pounds  of 
crude  drug  laid  down  at  the  doors  of  our  American 
markets,  we  could  not  compete  with  the  European 
producers.  It  is  the  same  old  story  of  cheap  labor. 
We,  with  our  extensive  greenhouses,  our  intensive 
cultivation  in  which  much  hand  labor  forms  an  ex- 
pensive part  and  our  luxurious  way  of  doing  things, 
must  be  able  to  deliver  our  produce  to  New  York  at 
the  same  or  less  price  than  the  European  broker  who 
receives  the  goods  from  the  hands  of  peasants  work- 


fiydrastis  may  be  grotvn  in  a  deciduous  ivoods. 

This  woods  has  just  been  cleared  and  illustrates 

the  correct  atnou'nt  of  shade  required. 
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ing  under  conditions  of  the  strictest  economy,  and 
living  on  a  scale  of  whicli  we  Americans  are  wholly 
ignorant  (or  to  which  we  are  possibly  indifferent). 
Hence  the  man  who  says  to  himself:  "Belladonna  is 
now  selling  for  one  dollar  per  pound,  and  I  can  pro- 
duce possibly  a  ton ;  there  must  be  money  in  that — I 
will  grow  belladonna,"  is  comparable  to  the  fellow 
who  speculates  in  wheat  or  quinine.  .Such  a  man  is 
doomed  to  financial  failure.  There  is  no  reason  why 
a  manufacturing  pharmaceutical  house  would  pur- 
chase his  belladonna  rather  than  that  imported  There 
would  be  nothing  distinctive  about  it. 

The  popular  idea  is  that  there  is  an  unlimited  mar- 
ket for  crude  drugs.    Drug  stores  are  numerous  and 


-f^^^ 


Atropa  belladontia  just  ready  to  bloom.    Harvest- 
ing should  be  begun  at  once. 

they  all  carry  drugs,  and  hence  the  consumption  of 
drugs  must  be  enormous!  But  the  public  is  careless 
about  looking  at  the  matter  from  a  business  point  of 
view.  Last  year  about  one  hundred  acres  were  plant- 
ed with  belladonna  in  this  country.  This  year  there  are 
about  two  hundred  acres,  each  acre  producing  an  av- 
erage of  three  hundred  pounds  of  leaves  of  just  bella- 
donna; not  better  belladonna,  or  more  potent  bella- 
donna, or  cleaner  belladonna,  but  just  belladonna. 
Consider,  then,  the  prospects  for  the  future  of  a  crop 
when  two  hundred  acres  will  probably  produce  a  sat- 
isfactory yield  when  there  are  about  one  hundred  mil- 
lion acres  planted  to  corn  in  the  United  States.  Our 
optimist  will  then  say,  "but  look  at  the  price  of  bella- 
donna today."  And  we  will  have  to  remind  him  that 
the  great  European  war  will  some  day  be  over,  after 
which  we  will  have  added  to  the  production  of  our 
two  hundred  acres  of  just  belladonna  the  normal  im- 
portation. Surely,  an  outlook  to  shake  the  faith  of 
even  an  optimist ! 

Hydrastis  canadensis  offers  a  somewhat  more 
hopeful  promise,  although  the  limited  market  aspect 
remains  unchanged.  This  plant  is  indigenous  to  the 
woods  of  America,  and  hence  is  not  imported.  Ten 
or  fifteen  years  ago  the  dried  root  sold  on  our  mar- 
kets for  thirty  cents  per  pound,  while  today  it  brings 


about  four  dollars!— the  result  of  wasteful  methods 
of  collecting  and  a  wanton  disregard  of  the  laws  of 
conservation.  But  who  knows  how  to  grow  hydras- 
tis?  Surely  not  the  farmer  nor  the  suburban  garden 
lover,  nor  yet  the  pharmacist.  There  are  a  few  men 
who  make  a  business  of  growing  hydrastis,  and  who 
are  considered  authorities  concerning  its  culture.  But 
compared  to  the  rose  expert  or  the  grower  of  carna- 
tions the  would-be  hydrastis  grower  is  childish  in  his 
methods — he  doesn't  know. 

Hence,  from  the  viewpoint  of  present  financial  op- 
portunities, advisability  and  desirability  of  growing 
medicinal  plants,  an  impartial  survey  of  the  situation 
will  not  encourage  the  prospective  drug  grower 
toward  the  investment  of  capital  or  effort. 

But  there  is  another  phase  of  the  question  which 
should  stimulate  every  man  who  is  on  friendly  terms 
with  plants.  The  experimental  side  of  drug  growing 
must  appeal  to  the  man  who  seeks  investment,  for  it 
is  only  by  working  out  many  experimental  problems 
:hat  a  sane  industry  may  be  built  in  this  country. 
Experimentation  is  the  only  way  by  means  of  which 
better  drugs  may  be  produced ;  and  the  man  of  science 
is  glad  to  find  a  channel  for  his  efforts  which  will 
lead  to  the  advancement  of  one  of  the  oldest  and 
noblest  of  sciences — medicine.  To  put  this  in  another 
way — the  growing  of  drug  plants  offers  unlimited  op- 
portunities. Not,  however,  in  the  mere  production  of 
native  plants,  but  in  the  production  of  crude  drugs  of 
high  and  uniform  alkaloidal  content,  free  from  adul- 
terants and  capable  of  continuous  standardization. 
This  is  experimental  drug  growing,  and  opens  one 
of  the  most  interesting  chapters  of  biological  research 
— the  improvement  of  hereditary  characters  by  means 
of  horticultural  technique. 

The  plant  atropa  belladonna,  commonly  known 
simply  as  belladonna,  is  one  of  the  most  widely  used 
drug  plants  which  may  be  grown  in  the  temperate 
zone,  carrying  as  it  does,  the  drug  atropine.  It  is 
typical  of  many  others  so  far  as  hereditary  characters 
go  and  will  be  used  here  as  an  illustration.  The 
leaves  of  the  first  year  plant  and  leaves  and  roots  of 
the  second  year  plants  are  used.  It  is  particularly 
desirable  to  improve  this  mydriatic  drug  since  the  na- 
tive supply  during  the  last  few  years  has  been  far 
from  satisfactory,  regarding  quality. 

The  leaves  from  five  belladonna  plants  were  as- 
sayed for  alkaloid  with  the  following  result:  Plant 
No.  I  contained  0.324  per  cent,  of  alkaloid  ;  plant  No. 
2,  0.329  per  cent;  plant  No.  3,  0.701  per  cent;  plant 
No.  4,  0.841  per  cent.;  and  plant  No.  5,  0.918  per 
cent. 

From  these  figures  it  is  obviously  possible  for 
plants  to  contain  0.918  per  cent,  of  alkaloid,  and  prob- 
ably much  more  than  this.  Hence,  so  long  as  this  is 
possible,  there  is  no  excuse  for  the  production  of 
plants  containing  only  0.3  per  cent.,  and  the  problem 
becomes  one  of  plant  breeding,  or  a  raising  of  the 
whole  range  of  figures  to  approximate  to  the. theo- 
retical point  where  the  entire  crop  gives  a  maximum 
yield  of  alkaloid,  with  minimum  variation. 

The  plant  breeder  possesses  two  means  of  attack- 
ing such  a  problem :  One  hybridizing  or  crossing  one 
species  with  another ;  and  by  selection,  or  the  coh- 
tinual  propagation  of  desirable  individuals.  The 
crossing  of  species,  varieties  or  individuals  has  given 
but  little  desirable  result  so  far.    There  has  not  been 
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nearly  enough  work  done  along  this  line,  and  a  defi- 
nite statement  cannot  be  made  until  the  subject  is 
exhaustively  investigated.  But  so  far,  results  with 
this  method  have  been  disappointing.  If  two  char- 
acters were  involved,  such  as  color  of  flower  and  al- 
kaloidal  content,  it  is  probable  that  positive  results 
could  be  obtained. 

We  should  at  least  be  familiar  with  the  manner  in 
which  many  plants  behave  when  hybridized,  and  to 
do  this  we  must  know  something  of  the  theoretical 
tendency  of  hereditary  characters.  Here  we  are  deal- 
ing with  a  most  profound  subject,  one  which  abounds 
in  hypotheses  and  theories.  It  is  generally  recog- 
nized, however,  that  characters  are  represented  in  the 
germ  cell  by  definite  bodies  which  pass  from  one  gen- 
eration to  another  unchanged.  Hence,  an  individual 
possesses  all  the  character  factors  of  its  parents  which 
in  turn  possessed  the  character  factors  of  the  race — 
an  endless  combination  of  millions  of  tendencies, 
most  of  which  are  recessive  and  never  appear,  and  a 
few  of  which  are  dominant  and  comprise  the  exhib- 
ited personality  of  the  individual.  The  passing  of 
character  factors  from  two  parent  individuals  to  an 
offspring   is   a   marvelous   complexity   of   countless 
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Harvesting  belladonna  by  stripping  the  Icazcs. 

numbers,  all  sifting  down  according  to  the  mathe- 
matical laws  of  chance  to  represent  the  equation 

3  :  I- 

To  make  this  clearer,  we  will  assume  that  a  plant 
having  high  alkaloidal  content  is  crossed  with  one 
having  many  leaves.  The  seed  from  the  resulting 
hybrid  will  produce  plants  in  the  proportion  of  i  with 
high  alkaloidal  content,  i  with  many  leaves  and  2 
with  both  many  leaves  and  high  alkaloidal  content 
or  3  :  I  as  far  as  visible  characters  are  concerned. 
During  the  second  generation  from  the  first  hybrid 
'«r  the  F,  generation,  there  is  a  marked  tendency 
towards  atavism  or  the  breaking  up  of  type  and  a  re- 
inrn  to  the  parental  characters.  There  will,  however, 
usually  be  enough  individuals  which  remain  pure  to 
the  type  to  propagate  from  and  thus  fix  the  desired 
characters. 

But  selection  has  thus  far  given  much  more  satis- 


factory results  in  the  improving  of  drug  plants  than 
has  hybridizing.  Selection  is,  as  the  name  implies, 
characters  to  carry  on  the  species.  Simple  as  the 
simply  selecting  individuals  possessing  the  desired 
method  at  first  seems,  it  is  fraught  with  difficulties 
and  problems.  The  chief  obstacle  to  success  is  the 
fact  that  comparatively  few  people  possess  enough 
judgment  or  keen  enough  observation  to  choose  the 


A    belladonna    plant    properly    harvested.     The 

remaining  stipules  unll  soon  begin  a  new  growth 

and  wUl  produce  a  second  crop  in  about  four 

weeks. 

plants  that  they  really  want.  To  simply  walk  through 
a  field  and  select  a  plant  as  one  having  desirable  char- 
acters is  generally  futile.  Accurate  measurements 
must  be  made.  To  reduce  this  selective  method  to  a 
tangible  and  workable  basis  a  card  system  is  em- 
ployed which  solves  this  problem. 

The  belladonna  seed  is  sown  in  the  greenhouse  in 
January.  When  the  seedlings  are  of  workable  size 
they  are  potted  and  given  very  careful  treatment  un- 
til they  are  ready  to  be  set  out  in  the  field  in  May. 
The  five  hundred  individuals  from  this  lot  which  have 
made  the  most  vigorous  and  healthy  growth  are 
planted  in  the  breeding  plot.  Each  plant  is  then  card 
indexed  on  special  cards  made  for  the  work.  Each 
plant  is  inspected  once  every  week,  and  such  data  as 
size,  color,  shape  of  leaves,  size  of  root,  greenhouse 
record,  assay,  etc.,  are  carefully  recorded.  The,  seed 
from  those  individuals  showing  the  highest  alka- 
loidal yield  is  planted  the  following  year,  and  again 
the  plants  are  subjected  to  this  test. 

Growers  who  have  had  no  previous  experience  in 
selecting  plants  will  find  many  discouragements  to  he 
bravely  met  and  times  where  there  is  apparently  no 
real  progress.  But,  nevertheless,  the  goal  is  being 
slowly  but  surely  achieved,  and  if  the  experimenter 
does  his  work  carefully  and  has  the  patience  to  con- 
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tinue  in  the  face  of  apparent  negative  results,  he  will 
eventually  possess  a  fixed  type  of  plant,  one  having 
the  character  of  high  alkaloidal  content  as  an  inher- 
ent part  of  its  being,  and  will  have  done  some  real 
and  tangible  service  to  medical  science  and  the  future 
of  the  American  drug-growing  industry. 

The  results  of  the  second  year  of  selection  will,  un- 
der most  conditions  found  in  the  Middle  States,  be 
detected  by  the  card  system  by  a  very  slight  average 
increase  in  alkaloidal  content.  But  the  third  year  is 
generally  a  trying  one  to  nerves  and  patience.  The 
goal  seems  farther  away  than  ever,  for  results  are 
apparently  negative.  This  is  the  turning  point,  the 
crucial  moment.  There  is  often  a  marked  tendency 
towards  retrogression,  and  the  type  seems  less  stable 
than  ever.  But  the  more  it  breaks  up,  the  more  must 
the  investigator  hold  fast  to  his  ideal  and  discard 
every  plant  which  does  not  perform  properly,  even 
though  that  plant  may  have  given  unusual  promise. 
The  fourth  season  will  probably  bring  the  long 
awaited  result  of  having  the  majority  of  individuals 
of  the  desired  type.  Sometimes,  however,  under  pe- 
culiar soil  and  climatic  conditions  this  encouraging 
year  is  delayed  until  the  fifth  or  possibly  the  sixth 
season.  But  it  is  sure  to  come  if  the  selection  has 
been  patiently  and  persistently  carried  on.  An  error 
commonly  made  by  breeders  is  to  assume  that  the 
type  has  been  fixed  before  it  really  has.  Occasionally 
in  the  second  or  third  years  such  a  large  number  of 
individuals  are  desirable  that  the  investigator  is  mis- 
led into  believing  that  the  race  is  pure  and  afterwards 
discontinues  his  rigid  selection.  When  this  error  is 
made,  the  chances  are  exceedingly  great  that  the 
race  will  break  up  very  quickly  under  field  conditions 


The  harvested  leaves  are  immediately  placed  in 
racks^  swung  in  a  specially  constructed  room 
in  ivhich  the  ventilation  is  always  under  control. 

and  what  results  have  been  obtained  will  be  entirely 
destroyed  in  a  single  growing  season.  Selection 
must  be  continually  practiced,  even  after  it  seems 
unnecessary;  not  only  because  this  is  the  best  method 
we  have  of  guarding  against  retrogression,  but  also 
because  there  is  no  way  of  being  sure  that  maximum 


results  have  .^cv..  .aiained.  Even  thougli  the  mean 
alkaloidal  content  may  have  been  increased  many 
times,  there  is  always  the  {xsssibility  that  it  may  be 
increased  many  times  more,  and  the  selective  work 
should  go  on. 

Other  characters  besides  alkaloidal  content  are  un- 
der observation.  For  the  purpose  of  increasing  the 
alkaloids  alone  that  data  is  unnecessary,  but  they 
serve  two  very  important  offices.  If  simply  the  alka- 
loids were  assayed  at  harvest  time  and  the  selection 
made  from  these  data,  it  would  be  very  difficult  to 
avoid  breeding  in  undesirable  characters,  together 
with  desirable  ones.  For  instance,  if  the  total  weight 
of  leaf  decreased  as  the  alkaloids  increased,  the  prog- 
ress would  not  be  very  great.  It  is  therefore  desir- 
able and  necessary  to  watch  every  detail,  not  alone  the 
one  under  direct  observation. 

Then,  again,  the  drug  breeder  is  under  a  distinct 
disadvantage  compared  to  the  corn  or  wheat  breeder. 
The  latter  is  dealing  with  morphological  characters 
which  are  apparent,  and  this  is  an  inestimable  advan- 
tage from  the  standpoint  of  numbers  of  individuals 
involved.  Generally  speaking,  the  greater  the  num- 
ber of  individuals  under  observation,  the  more  cer- 
tain will  be  the  results,  since  the  average  reduces  the 
probable  error  arising  from  accidents,  mutants,  ab- 
normal individuals  and  faulty  technique.  But  with 
the  drug  breeder,  the  numbers  are  limited  by  the 
number  of  assays  which  may  be  made,  since  alkaloidal 
content  cannot  be  detected  by  observation.  This  is 
a  serious  handicap,  since  it  reduces  to  hundreds  a 
breeding  plot  which  should  include  thousands.  But 
there  is  a  ray  of  hope  in  the  possibility  of  there  being 
a  correlation  between  alkaloidal  content  and  some 
morphological  character.  If  it  could  be  demonstrated 
that  higTi  alkaloids  were  found  in  those  plants  mak- 
ing the  most  rapid  growth,  for  instance,  the  selection 
then  could  be  founded  on  this  character  and  the 
costly  assay  reserved  for  a  few  choice  individuals. 
If  such  a  correlation  exists,  the  use  of  the  cards  will 
demonstrate  it.  After  each  season  these  cards  are 
subjected  to  a  compilation  of  a  correlation  table.  So 
far,  however,  no  definite  correlation  has  been  found. 
It  is  probable  that  certain  climatic  conditions,  notably 
a  hot,  drj'  growing  season,  favor  alkaloid  produc- 
tion, but  the  morphologic  correlation  remains  to  be 
demonstrated.  Even  if  any  one  investigator  found  a 
definite  correlation,  it  is  more  than  probable  that  the 
results  would  only  be  locally  applicable,  since  other 
environments  would  strongly  tend  to  alter  many  con- 
ditions of  the  plant's  development  and  performance. 
It  is,  therefore,  a  problem  which  must  be  worked  out 
for  diflFerent  sections  of  the  country  and  repeatedly 
collaborated  before  it  can  be  utilized  with  accuracy 
by  breeders,  as  a  whole,  but  its  importance  warrants 
extended  investigation. 

The  medicinal  plants  which  are  of  greatest  impor- 
tance at  this  time  from  the  standpoint  of  cultural 
possibilities  in  the  temperate  zone  are:  belladonna 
(atropa  belladonna),  Indian  hemp  or  cannabis  (can- 
nabis sativa),  foxglove  (digitalis  purpurea),  golden 
seal  (hydrastis  canadensis),  henbane  (hyoscyamus 
niger),  saflfron  (crocus  sativus)  and  jimson  weed 
(datura  stramonium).  It  is  probable  that  others 
might  be  added  to  this  list  depending  upon  local  con- 
ditions and  market  facilities. 

It  is  not  advisable  to  attempt  the  culture  of  these 
interesting  plants  without  adequate  equipment,  in- 
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eluding  a  greenhouse,  good  garden  soil,  cheap  labor 
and  economic  shipping  facilities.  The  lack  of  any 
one  of  these  items  would  lead  to  financial  failure  or 
seriously  handicap  the  enterprise.  It  is,  therefore, 
impossible,  contrary  to  a  popular  conception  as  to 
the  ease  of  cultivating  wild  plants,  to  sow  the  seed  of 
these  crops  and  obtain  good  and  uniform  results. 
Cannabis  is  a  possible  exception  to  this  statement. 
The  seed,  gathered  from  the  previously  selected  plants, 
should  be  sown  in  shallow  boxes  in  the  greenhouse  in 


Digitalis   and    belladonna   require   very    careful 
mulching  during  the  winter  time.     Straw  serves     • 
as  the  best  mulch  for  this  purpose. 

January  or  February.  When  the  seedlings  begin  to 
crowd,  they  are  transplanted  into  pots  and  cared  for 
under  greenhouse  conditions  until  the  weather  begins 
to  settle.  Then  they  are  placed  in  cold  frames  and 
"hardened  off"  by  gradually*  accustoming  them  to 
fluctuations  of  temperature.  When  all  danger  from 
frost  is  over  they  are  planted  in  the  fields  which  have 
previously  been  prepared  with  the  same  care  given  a 
garden  bed.  Frequent  cultivation  is  essential  during 
the  entire  season. 

Belladonna,  digitalis,  hyoscyamus  and  stramonium 
are  harvested  when  the  plant  is  in  full  bloom  by 
stripping  or  cutting  the  leaves.  Cannabis  is  cut  when 
tbe  plant  has  attained  maximum  growth,  and  hydras- 
tis,  the  roots  of  which  arc  used,  is  dug  generally  at 
the  end  of  the  third  season  when  the  plant  is  pre- 
paring for  winter  conditions. 

The  curing  of  these  products  opens  new  and  im- 
portant fields  for  investigation.  The  leaves  should  be 
placed  immediately  after  collectiong  in  wire  racks 
swung  in  a  light,  airy  building,  the  ventilators  of 
which  arc  easily  controlled.  Curing  by  this  method 
requires  from  two  to  three  weeks,  depending  upon 
dimatic  conditions,  and  the  results  are  satisfactory  in 
that  the  cured  product  has  a  good  color  and  retains  a 
desirable  freshness.  It  is  possible,  however,  that  cer- 
tain conditions  of  artificial  curing  would  bring  even 
more  desirable,  or  at  least  quicker,  results.  This 
must  be  determined  by  careful  investigational  work 


carried  on  under  conditions  of  temperature  and  hu- 
midity which  are  always  under  control. 

The  reader  may  well  ask:  "Of  what  interest  to  me 
is  an  enterprise  in  which  there  is  little  hope  of  rich 
financial  rewards?"  The  answer  depends  upon  what 
type  of  reader  he  is.  If  he  is  a  city-inhabiting  indi- 
vidual with  a  small  back  yard  or  thoughts  of  a  roof 
garden,  it  is  of  no  interest.  The  results  of  his  ef- 
forts would  be  too  small  to  have  any  financial  or  ex- 
perimental interest.  But  if  he  is  a  city-inhabiting 
individual  having  a  country  home,  a  love  for  outdoor 
things,  and  a  scientific  inclination,  or  a  farmer  hav- 
ing had  training  in  handling  special  crops  and  pos- 
sessing a  greenhouse,  then  the  whole  subject  becomes 
one  alive  with  interest  and  abounding  in  possible 
achievements. 

Such  a  man  should  approach  the  work  with  a  be- 
lief in  several  fundamental  principles:  That  there  is 
a  great  possibility  for  the  production  of  crude  drugs 
of  superior  quality  in  America;  that  there  is  at  pres- 
ent no  room  for  the  fellow  who  feels  inclined  to  raise 
a  few  pounds  of  just  belladonna,  simply  because  the 
price  happens  to  be  high  and  he  sees  apparently  an 
opportunity  to  make  a  few  dollars ;  and  that  the  pos- 
sible results  of  his  scientific  investigations  will  lead 
to  the  production  of  American  crude  drugs  of  a  uni- 
form and  standard  quality  which  will  provide  the 
American  pharmaceutical  houses  and  the  medical 
profession  with  raw  products  of  a  degree  of  purity 
and    excellence    demanded    by    vital    and    exacting 

science. 

* « » 

Golden  Seal  Gardens. 

By  Prof.  L.  E.  Sayre. 

Over  a  large  area  of  the  country  golden  seal  is 
■now  grown  in  sufficient  abundance  to  be  of  commer- 
cial importance.  "Seaf  growers,"  as  they  call  them- 
selves, have  an  association  which  meets  annually. 
Members  from  Ohio,  Indiana,  Kentucky,  Michigan, 
West  Virginia  and  a  few  other  States  are  valuable 
contributors  at  these  conventions. 

Golden-seal  gardens  have  become  profitable.  One 
of  these  gardens,  which  the  writer  visits  almost 
annually,  is  located  at  Douglas,  Allegan  county, 
Mich.  In  this  garden  there  are  60,000  thriving 
plants,  yielding,  beside  the  whole  plants  sold  to 
growers,  about  500  pounds  of  root  annually. 

Along  the  Kalamazoo  River,  and  near  the  stream, 
the  soil  is  well  adapted  to  the  growth  of  the  golden 
seal.  It  seems  to  have  the  elements  in  soil,  and  a 
moist  subsoil,  which  the  plant  wants.  Last  year  the 
writer,  with  what  apparatus,  solvents  and  reagents 
he  could  collect,  made  a  rough  assay  of  the  product 
and  found  a  yield  of  2.27  per  cent,  of  alkaloid.  The 
percentage,  doubtless,  would  be  larger  if  separation 
were  made  in  a  well-equipped  laboratory. 

In  the  garden  referred  to,  of  about  half  an  acre, 
the  closely-set  plants,  with  their  five-lobed  leaves, 
fdrm  a  dense  mass  of  green  foliage  completely  cov- 
ering the  earth,  about  8  to  Q  inches  above  the  ground 
This  half-acre  is  shaded  by  a  rudely  built  roof,  about 
seven  to  eight  feet  above  ground,  admitting  light  but 
not  the  direct  sun's  rays,  thus  furnishing  the  equiv- 
alent of  a  forest  shade.  In  addition  to  supplying 
this  imitation  of  nature  the  seal  grower  endeavors 
to  copy  the  forest  soil  in  which  the  plant  is  at  home. 
Decaying  saw  dust  of  proper  kind  forms  a  large  part 
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of  the  "balanced  ration"  upon  which  the  "seal" 
thrives.  It  is  quite  interesting  to  see  such  a  mass  of 
well  fed  and  thrifty  plants. 

Douglas  is  situated  near  the  mouth  of  the  Kala- 
mazoo River.  Along  the  shore  of  the  lake  (Mich- 
igan) the  sand  dunes  are  well  wooded  and  here 
many  of  the  summer  resorters  have  built  their  bunga- 
lows. This  eastern  shore  of  the  lake  has  been 
famous  for  its  fruits — peaches,  apples,  and  small 
fruits.  Ihland,  some  of  the  soil  is  ideal  for  raising 
plants  of  the  mint  family.  In  this  locality  are  found 
the  largest  mint  farms  (one  1400  and  the  other 
2100  acres),  distilling  plants,  well-equipped,  on 
the  ground,  and  an  army  of  men  is  employed  in  cul- 
tivating the  profitable  plants  of  the  labiatae. 

In  Sangatuck,  across  the  river  from  Douglas,  is 
one  of  the  most  flourishing  ginseng  gardens  the 
writer  has  ever  seen.  This  garden  is  constructed 
and  cared  for  in  about  the  same  manner  as  is  the 
garden  for  the  hydrastis.  During  the  months  of 
July  and  August  these  places  are  well  worth  a  visit. 


A  Warning  to  Prospective  Drug  Growers. 

When  grim  visaged  war  settled  down  over  Europe 
some  two  years  ago  with  a  consequent  interruption 
of  all  shipments  to  this  country  some  of  the  first 
items  to  advance  in  price  w^re  crude  vegetable  drugs. 
For  more  than  two  years  now  the  prices  for  such 
commodities  have  been  high  and  the  demand  has 
been  so  steady  that  farmers  all  over  the  country  have 
felt  encouraged  to  set  out  belladonna  in  place  of 
turnips,  and  camphor  trees  where  once  the  peach 
orchard  thrived. 

On  the  face  of  it  this  would  seem  to  be  a  good 
move,  but  a  note  of  warning  has  been  sounded  in  a 
statement  recently  issued  by  the  United  States 
Department  of  Agriculture,  in  which  appears  the 
following: 

Many  letters  are  received  each  week  at  the  Department 
of  Agriculture,  asking  how  to  raise  this  or  that  drug 
plant.  In  almost  every  case,  the  drug  plant  special- 
ists reply  that  it  is  doubtful  whether  the  inexperienced 
grower  can  grow  these  plants  successfully,  or,  if  he  suc- 
ceeds, will  find  a  satisfactory  market  for  his  crop.  The 
raising  of  such  plants,  they  point  out,  is  a  distinct  spe- 
cialty and  calls  tor  exact  knowledge  and  skill  comparable 
to  that  needed  by  the  florist  who,  to  satisfy  his  market, 
not  only  must  raise  flowers,  but  must  produce  blooms  at 
certain  seasons  and  with  unusual  characteristics.  Of 
even  greater  importance,  however,  is  the  fact  that  the 
total  amount  of  drug  plants  that  can  be  consumed  in  this 
country  in  any  year  is  very  small  compared  with  our 
consumption  of  any  of  the  staple  crops.  Overproduction 
in  the  case  of  drugs  is  more  serious  than  in  the  case  of 
staple  crops,  because  staple  crops,  such  as  corn  and  grain, 
if  not  sold  can  be  used  for  food  at  home  or  for  feeding 
stock  or  chickens.  The  drug  plant,  however,  is  profitless 
to  the  grower  unless  a  drug  manufacturer  will  buy  it  for 
use  in  medicine. 

It  is  entirely  possible,  for  example,  to  grow  belladonna, 
but  the  total  amount  of  belladonna  plants  the  entire  coun- 
try uses,  could  all  be  grown  on  a  few  hundred  acres.  Be- 
cause of  the  present  interruption  in  the  supply  of  this 
drug,  a  few  domestic  growers  have  made  a  profit  recently* 
from  this  crop.  A  slight  expansion  of  the  Industry  would 
quickly  increase  the  supply  beyond  the  demand  and  this, 
together  with  importation,  when  resumed,  might  soon  glut 
the  local  market  and  leave  little  or  no  profit  to  the  raiser, 
unless  an  export  market  were  developed. 

Digitalis,  although  one  of  the  most  important  and  valu- 
able of  drugs,  as  a  crop  has  relatively  small  monetary 
value.  .  .  .  Thymol,  widely  used  for  antiseptic  pur- 
poses. Is  manufactured  in  Germany  from  a  seed  grown  in 


India.  A  few  days  after  the  interruption  of  imports  the 
price  leaped  from  $2  to  $17  a  pound.  The  department, 
however,  had  Ijeen  experimenting  with  a  common  weed 
known  as  horsemlnt,'  which  grows  readily  in  the  South, 
and  yields  this  substance.  This  horsemlnt  was  brought 
into  cultivation,  its  drug-bearing  quality  improved,  and  a 
simple  process  for  manufacturing  thymol  from  It  devel- 
oped, with  the  result  last  year  that  there  was  produced 
commercially  a  small  quantity  of  this  drug.  The  indus- 
try, however,  cannot  be  widely  extended  because  tlie  total 
consumption,  as  Indicated  by  previous  reports,  is  only 
about  17,000  pounds  a  year,  an  amount  which  can  be  pro- 
duced probably  on  less  than  1,000  acres. 

Lemon  grass,  producing  lemon-grass  oil,  used  widely  by 
soap  and  perfume  makers,  can  be  grown  in  Florida  on 
land  not  suitable  for  citrus  fruits.  At  most,  however,  only 
about  JIOO.OOO  worth  of  this  oil  is  used  per  year  in  this 
country,  and  even  if  none  were  imported,  only  2,000  or 
3,000  acres  of  the  grass  could  be  raised  without  over- 
production.   .    .    . 

Camphor  trees,  years  of  experiment  have  established, 
>mn  be  grown  successfully  in  Florida,  along  the  Gulf 
Coast,  and  in  some  coast  regions  as  far  north  as  Charles- 
ton. Only  within  the  last  seven  or  eight  years,  however, 
have  the  department  specialists  considered  it  at  all  f^asi- 
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Atropa  Belladonna  Ready  for  Transplanting. 

This  box,  of  about  eighty  plants,  zuas  photographed 

in  the  botanic  garden  of  the  College  of  Pharmacy 

of  the  University  of  Minnesota. 


ble  to  grow  these  trees  as  a  source  of  camphor.  The  spe- 
cialists have  discovered  that  instead  of  being  able  to  take 
camphor  from  trees  only  once  in  fifty  years,  as  has  been 
the  rule,  it  is  possible  to  produce  camphor  each  year  by 
pruning  the  leaves  from  the  trees  and  distilling  them. 
The  possibilities  offered  by  this  discovery  led  to  the  plant- 
ing of  camphor  trees,  and  there  are  at  present  1,000  acres 
of  trees  growing  in  Florida.  A  second  tract  of  some 
eighteen  square  miles  is  being  cleared  rapidly  and  planted. 
Importations  of  camphor  in  1914  were  only  about  3,500,000 
pounds,  valued  at  $929,000,  and  a  limited  area,  in  addition 
to  that  projected,  should  supply  all  the  domestic  camphor 
for  which  there  would  be  a  profitable  demand.    .    .    . 

In  addition  to  the  products  mentioned,  there  are  hun- 
dreds of  other  drugs,  oils,  and  spices  which  are  imported 
and  which  it  is  possible  for  this  country  to  produce  for 
Itself.  In  the  aggregate,  the  value  of  these  imported  arti- 
cles is  rather  imposing,  as  the  figures  indicate  that  this 
country  has  been  bringing  in  and  using  about  $25,000,000 
annually  of  the  various  drugs,  oils,  and  condiments. 
Much  of  this  money  undoubtedly  can  be  kept  at  home. 

The  mistake  made  by  most  people  who  consider  raising 
these  crops  is  that  they  are  inclined  to  consider  them  as 
staple  crops,  whereas  the  domestic  demand  for  them  is 
relatively  small,  and  no  foreign  market  has  been  devel- 
oped for  them  by  Americans.  At  the  same  time  those  in 
charge  of  the  work  realize  that  here  and  there  in  our  agri- 
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culture,  where  soil  and  climatic  and  otlier  conditions  are 
right,  there  is  room  for  certain  small  industries.  For 
many  years  there  has  been  a  distinct  tendency  for  agri- 
culturists to  direct  their  energies  along  limited  lines. 
This  is  indicated  most  clearly  by  certain  types  of  agricul- 
ture prevailing  in  the  South,  where  the  farmers  have  con- 
fined their  efforts  very  largely  to  the  cultivation  of  a 
single  crop.  These  small  crops  may  therefore  offer  to  a 
few  of  our  farmers  opportunities  in  highly  specialized 
lines  of  production  which  will  divert  to  a  certain  degree 
the  activities  of  capital  and  labor  from  some  of  the 
crowded  iniiustries  and  also  supply  peculiar  products  for 
which  the  couniry  has  been  spending  money  abroad.  The 
drug  specialists  point  out,  however,  that  prices  of  these 
articles  prevailing  under  the  present  disturbed  conditions 
are  abnormal,  and  therefore  should  not  be  regarded  as  a 
safe  basis  on  which  to  estimate  regular  returns  from  such 
activities. 


Papers  on  Drugs  and  Their  Cultivation. 

In  the  CiRCUi_\R  for  several  years  back  appear  long 
articles,  or  shorter  abstracts,  or  brief  items  which 
should  prove  of  interest  to  those  who  are  engaged 
in,  or  contemplate  engaging  in,  the  cultivation  of 
drug  plants  or  the  collection  of  the  medicinal  portions 
of  plants  growing  wild.  References  to  some  of 
this  data  are  appended: 

1916,  497.    North  Carolina  floods  destroy  drug  plants. 
1916,  212.     Cultivation  of  medicinal  plants  in  Queensiand. 
1916,  207.  Native  medicines  used  by  pioneers.     (Johnson). 
1916,  149,  153.     References  to  government  bulletins. 
1916,  117.    Government    activity    in    domestic    medicinal 

plant  cultivation. 
1916,  22.    Peppermint  and  spearmint  as  commercial  crops. 
1915,  827.    Drug  plants  that  'can  be  raised  around  New 

York. 

1915,  682.     Drug  growing  not  an  amateur  performance 

1915,  677.     Plant  a  garden.     (Griffith.) 

1915,  443.     The  truth  about  drug  plant  cultivation. 

915,419.    The  difficulties  of  drug  collecting.     (Ballard.) 

1915,  186.  Book  notice:  The  source  and  supply  of  medi- 
cines.    (Wllbert.) 

1915,  105.  Note  on  Ballard's  list  of  American  medicinal 
plants,  for  collectors. 

1915,  87.    Spurious  drugs.     (Lloyd.) 

1915.15.     Drug  plant  cultivation.     (Day.) 

1914,  626.    Vargarles  of  plant  collecting. 

1914,  197.     Cultivation  of  the  castor  oil  bean.     (Grosh.) 

1914,  35.  Book  notice:  The  cultivation  of  ginseng.  Farm- 
ers' Bulletin  551,  United  States  Department  of  Agricul- 
ture. 

1913,  9.    Cultivation  of  medicinal  plants.       (Kraemer.) 

1912,  191.     Growing  ginseng  and  other  drug  planU. 

1912,  191.     Belladonna  cultivation. 

1912,  139.    Looking  out  for  indigenous  drugs. 

1912,  128.  The  cultivation  of  medicinal  plants  (illus- 
trated.)    (Henkel.) 

1912,  33.  Book  notice:  American  medicinal  herbs  and 
beans.  (Henkel.)  Bureau  of  Plant  Industry  bulletin 
219,  United  States  Department  of  Agriculture. 

1910,  7.    My  medicinal  plant  garden.     (Henkel.) 

1906.  86.  An  experiment  in  bydrastis  culture  (lllus- 
rated).     (Lloyd.) 

A  number  of  the  larger  pharmaceutical  manufac- 
turing houses  have  made  extensive  experiments  in 
drug-plant  cultivation,  as  have  .some  of  the  colleges 
of  pharmacy,  notably  those  of  the  LTjiivcrsity  of 
Minnesota,  at  Minneapolis;  of  the  University  of 
Wisconsin,  at  Madison ;  of  the  University  of  Mich- 
igan, at  Ann  Arbor;  of  the  University  of  Nebraska, 
at  Lincoln ;  and  of  the  University  of  Washington,  at 
Seattle;  and  the  r.ilifornia  College  of  Pharmacy,  at 
San  Francisco. 

Prof.  John  Uri  Lloyd,  of  Cincinnati,  has  engaged 
in  drug-plant  cultivation  to  a  very  considerable  extent. 

Some  of  Miss  Henkel's  monographs  published  by 


the  United  States  Department  of  Agriculture,  Bureau 
of  Plaint  Industry,  are: 

Americai)  Medicinal  Barks.    1909.    Bulletin  139. 

The  Cultivation  and  Handling  of  Golden  Seal."  1508 
Circular  6. 

American  Root  Drugs.     1907.     Bulletin  107. 

Wild  Medicinal  Plants  of  the  United  States.  1906.  Bul- 
letin 89. 

Peppermint.     1905.     Bulletin  90,  Part.  III. 

Weeds  Used  in  Medicine.    1904.    Farmers'  Bulletin  188. 

Two  Other  farmers'  bulletins  are  "Drug  Plants 
Under  Cultivation,"  by  W.  W.  Stockberger,  191 5, 
No.  663;  and  "Golden  Seal  Under  Cultivation,"  by 
Walter  Van  Fleet,  1914,  No.  613.  Another  valuable 
pamphlet  is  "The  Cultivation  of  Medicinal  Plants," 
by  Dr.  Fred  C.  Kilmer,  of  New  Brunswick,  N.  J. 
This  is  a  reprint  of  a  paper  read  before  the  National 
Association  of  Manufacturers  of  Medicinal  Products 
in  1915.  aind  embodies  a  bibliography  of  the  subject 
which  is  well  worth  preservation. 

♦-•-• 

Cultivation  of  Belladonna.* 
By  J.  Beetham  Wilson. 
Anticipating  the  shortage  of  belladonna  when  war 
was  first  declared,  I  obtained  some  land  for  its  culti- 
vation, and,  in  ignorance  of  its  cultural  difficulties, 
expected  that  I  should  at  least  grow  sufficient  during 
the  first  year  to  pay  my  initial  expenses;  but  this  was 
far  from  actuality,  and  I  estimate  it  will  take  three 
or  four  years  to  make  the  cultivation  commercially 
successful,  after  which  it  shoidd  yield  a  fair  profit 
on  the  outlay.  I  have  several  varieties  of  land,  and 
one  object  of  the  experiment  is  to  find  out  to  what 
extent  land  unsuitable  for  other  purposes  can  be 
utilized,  as  it  is  obviously  impossible  to  try  to  com- 
pete with  Germany  if  we  have  to  use  land  that  can 
be  more  profitably  employed  for  growing  food  crops. 
In  utilizing  rough  ground  the  labor  in  clearing  it  is 
considerable  and  about  as  hard  as  playing  golf.  I 
have  removed  the  turf  in  rows  30  inches  apart,  leav- 
ing the  grass  between  the  rows;  also,  with  a  view 
to  saving  labor,  rows  of  holes  were  dug  and  the 
plants  put  in.  The  former  method  appears  best,  as 
the  rows  can  be  regularly  hoed  and  the  young  plants 
are  kept  freer  from  weeds.  It  also  has  the  advan- 
tage that  seedlings  or  seeds  can  be  planted  between 
the  older  plants,  which  give  them  protection  until 
the  older  plants  are  removed  to  harvest  the  roots. 
Established  plants  may  be  transplanted  at  any  time 
up  to  the  end  of  August,  but  it  retards  their  growth 
until  the  next  season  if  transplanted  after  the  end 
of  the  summer,  when  the  earth  is  cold;  they  make 
no  root  and  are  liable  to  rot. 

Sown  in  the  open  the  seeds  take  a  long  time  to 
germinate.  Seeds  sown  in  August,  1914,  are  now 
only  a  few  inches  high.  Another  portion  of  the 
same  seed,  sown  in  April,  1915,  are  just  appear- 
ing above  ground,  but  sown  under  glass  they  are 
quicker,  and  may  be  planted  out  about  five  months 
after  sowing.  From  my  own  observations  I  con- 
clude that  in  the  wild  state  the  plants  are  propa- 
gated entirely  by  birds.  Although  a  large  plant  pro- 
duces large  quantities,  of  fruit,  one  seldom  if  ever 
finds  a  seedling  near  an  old  plant.  Single  plants  are 
found  in  all  kinds  of  isolated  places,  while  seedlings 
are  almost  invariably  found  under  trees  where  birds 
roost.     I  cannot  .say  if  the  passage  of  seed  through 

*From  the  Chemitt  and  Druooitt  (London,  Eng.). 
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a  bird  hastens  germination,  but  the  facts  are  worth 
mentioning,  whatever  the  result  may  be. 

With  regard  to  situation,  plants  grown  in  partial 
shade  give  the  heaviest  crop ;  those  which  are  in  the 
shade  some  part  of  the  day  are  nearly  as  good,  while 
those  grown  in  full  sun  and  in  constant  deep  shade 
are  both  equally  poor.  I  contemplate  planting  elder, 
which  is  a  quick-growing  tree,  to  give  the  necessary 
shade,  and  at  the  same  time  to  keep  the  ground  damp, 
as  I  find  the  plants  iij  damp  situations  are  doing  best. 
I  have  not  had  time  to  make  many  estimations  of 
the  alkaloidal  strength  of  the  belladonna,  but  the 
average  yield  of  some  strong  plants  grown  on  damp 
ground  in  partial  shade  was  0.665  per  cent,  of 
atropine;  some  smaller  plants  grown  in  full  sun 
yielded  0.44  per  cent.  It  is  too  early  yet  to  estimate 
the  probable  yield  per  acre,  as  plants  are  of 
different  ages  and  grown  under  different  conditions 
for  experimental  purposes.  Early  in  June  we 
planted  out  many  thousand  seedlings,  from  which 
definite  information  can  he  obtained  both  of  the 
weight  per  acre  and  alkaloidal  strength. 

Of  the  fertilizers  tried  nitrate  of  sodium  seems  to 
answer  better  than  sulphate  of  ammonium.  Super- 
phosphate of  calcium  has  had  very  little  effect  up  to 

the  present. 

■» « » 

Some  Examination  Questions  Used  in  the 

School  of  Hard  Knocks. 

Here  are  a  few  random  questions  prepared  by  an 
old  hand  at  the  drug  business.  They  are  intended  for 
use  in  self-examination  by  clerks  and  proprietors 
alike: 

1.  What  is  the  base  of  most  greaseless  cold  creams? 

2.  What  should  be  said  to  the  customer  at  the  comple- 
tion of  every  sale? 

3.  What  Is  the  principal  Ingredient  In  Dobell's  solu- 
tion?    Where  should  this  preparation  be  stocked? 

4.  What  are  the  two  principal  methods  for  securing 
the  bristles  in  a  hair  brush? 

5.  What  la  the  meaning  of  the  terms  "straight"  and 
"bonded''  as  applied  to  whisky? 

6.  About  what  Is  the  percentage  of  boric  acid  In  the 
better  grades  of  talcum  powder? 

7.  What  are  the  principal  adulterants  in  the  cheaper 
grades  of  talcum  powder?  What  is  the  objection  to  an 
excess  of  boric  acid? 

8.  What  is  the  limit  of  weight  that  can  bo  sent  by 
parcel  post? 

9.  What  U  the  use  of  henna  leaves?    Senna  leaves? 

10.  What  is  the  common  name  for  turtle  ebony? 

11.  Is  solution  of  hydrogen  dioxide  acid  or  alkaline  In 
reaction? 

12.  What  does  "sans  odeur"  mean? 

13.  What  is  the  parcel  post  rate  per  pound  In  the  first 
zone?     The  second?     The  third? 

14.  Should  cascara  (the  bark)  be  sold  after  it  is  one 
year  old? 

15.  Is  petrolatum  of  vegetable,  animal,  or  mineral  ori- 
gin? 

16.  Would  you  recommend  carbolic  soap  for  washing  a 
cat? 

17.  How  should  every  customer  entering  the  store  b« 
greeted?    Give  the  correct  words  of  the  salutation. 

-  18.  What  is  brown  mixture  and  what  is  it  used  for? 

19.  For  what  length  o(  time  should  a  25-cent  tooth 
brush  be  guaranteed? 

20.  Should  a  tooth  powder  be  acid  or  alkaline?     Why? 

21.  What  should  be  suggested  with  every  sale  of  a  box 
of  face  powder? 

22.  What  is  the  difference  between  a  glue  and  a  muci- 
lage? 

23.  Is  the  so-called  French  ivory  a  natural  or  a  manu- 
factured product? 

24.  What   is  the  meaning  of  the  wofd  "saponaceous" 


as  applied  to  tooth  powders?    Should  a  tooth  powder  b« 
saponaceous,  and,  if  so,  why? 

25.  What  additional  item  should  be  suggested  with  the 
sale  of  a  tube  of  tooth  paste? 

26.  What  is  white  vitriol?   Blue  vitriol?   Green  vitriol? 

27.  What  is  the  usual  length  of  a  piece  of  fountain 
syringe  tubing? 

28.  What  is  the  use  of  spirit  gum? 

29.  At  the  close  of  a  transaction,  which  is  the  best  ex- 
pression to  use,  "What  else?"  "Anything  else?"  or 
"Something  else?" 

30.  What  condition  as  regards  acidity  or  alkalinity 
Is  present  in  a  decayed  tooth? 

31.  What  would  you  dispense  on  a  call  for  "hot  dropa"? 
"Hoffman's  anodyne"?    "Sacred  bark"? 

32.  Is  a  loofah  sponge  manufactured,  or  Is  It  a  natural 
product?    From  where  is  It  obtained? 

33.  What  directions  should  be  given  to  the  customer 
concerning  the  care  of  a  lather  brush  when  It  is  not  in  use? 

34.  What  is  the  difference  between  oil  of  camphor  and 
camphorated  oil? 

35.  In  selling  bulk  perfumes  should  the  dispenser  pour 
direct  from  the  large  bottle  Into  the  small  dispensing  bot- 
tle?   Why? 

36.  What  is  friars'  balsam? 

37.  Which  is  stlffer  and  more  durable,  a  bleached  bristle 
or  an  unbleached  one? 

38.  Name  three  sizes  of  writing  tablets. 

39.  What  is  the  color  of  a  face  powder  marked 
"Chamois"?    "Rachel"?    "Cream"?    "Gelb"? 

40.  How  should  a  silk  elastic  stocking  be  removed? 

41.  Should  ergot  be  dispensed  when  fresh? 

42.  Describe  the  flap  of  a  Windsor  and  a  regent  envelope. 

43.  Which  Is  the  "stronger."  a  vegetal  or  a  toilet  water? 

44.  Are  tamplco  bristles  of  vegetable  or  animal  origin? 

45.  What  does  U.  S.  P.  mean?  N.  F.?  C.  P.?  N.  A.  R.  D.? 

46.  What  is  the  meaning  of  the  term  "demulcent"  as 
applied  to  a  shaving  soap? 

47.  What  is  the  name  of  the  finest  American  sponge  and 
from  where  is  It  obtained? 

48.  What  is  the  name  of  the  finest  foreign  sponge  and 
from  where  is  it  obtained? 

49.  Is  a  sponge  of  animal  or  vegetable  origin? 

50.  Which  is  apt  to  be  the  more  durable,  a  bleached  or 
an  unbleached  sponge? 

51.  What  ofllcial  water  is  used  In  the  manufacture  of 
cold  creams? 

52.  How  would  you  ascertain  the  thickness  of  the  glass 
In  a  mirror? 

53.  What  scale  is  usually  used  In  the  ordering  of  cathe- 
ters? 

54.  What  is  meant  by  the  "hurl"'  in  speaking  of  whisk 
brooms? 

55.  What  is  the  base  of  a  great  many  sachet  powders? 

56.  From  what  foreign  country  do  we  import  most  of 
the  cod  liver  oil  used  in  this  country? 

57.  What  Is  meant  by  "business"  and  "legal"  in  refer- 
ring to  the  sizes  of  envelopes? 

58.  In  what  department  is  javelle  water  found  and  for 
what  is  it  used? 

59.  What  is  the  use  of  zinc  oxide  In  a  face  powder? 

60.  What  is  baking  powder? 

61.  Why  are  the  teeth  of  the  highest  grades  of  combs 
polished  by  hand? 

62.  How  are  soaps  made  transparent?  What  is  a  milled 
soap? 

S3.  What  are  Blaud's  pills? 


Of  two  nostrum  advertisements  which  appealed 
to  the  funny-bone  of  a  Ncic  York  Tribune  corre- 
spondent, one  was  of  the  Goose  Grease  Company 
in  North  Carolina.  If  that  correspondent  ever  saw 
the  old-fashioned  darkey  in  a  high  hat  driving  ahead 
of  him  with  tape  reins  two  geese  bearing  adver- 
tising signs  of  the  remedy,  he  would  doubtless  fall 
into  a  spasm  of  cachination. 

A  city  ordinance  of  La  Crosse.  Wis.,  requires  that 
every  sale  of  diphtheria  antitoxin  be  reported  to  the 
commissioner  of  health  of  the  city  within  twenty- 
four  hours  after  the  sale  is  made. 
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PAPERS   READ  AT    CONVENTIONS 

From  among  the  many  papers  read  by  pharmacists  and  others  at  meetings  of  their  associa- 
tions, some  of  the  more  valuable  and  interesting  are  selected  each  month  and  printed  here. 

Old -Time  Home  Cultivation  of  Drug  Plants 

By  WttUAM  M.  Johnson. 


Kansas  Pharmaceutical  Association. 


WIIXIAM     M.    JOH.VSOX. 


"For  assurance  of  long  life,  h«alth,  pleasure  and  con- 
tentment. I  commend  thee  to  the  gentle  art  of  gardening." 
You  will  guess  who  was  the  author,  and  from  personal 
experience  I  have  an  intuition  that  he  combined  in  his 
garden  the  cultivation  of  medicinal  plants  for  the  seed, 
root  and  leaf,  with  the  usual  variety  of  food  for  his  table; 

and  no  doubt  generously 
interspersed  throughout  the 
whole  were  the  many  flow- 
ers that  so  greatly  add  to 
the  pleasure  of  gardening. 
For  without  "yarbs"'  and 
flowers  a  garden  is  truly  in- 
complete. 

Viewing  this  subject 
purely  as  a  layman,  and 
with  the  memory  of  "doc- 
toring" being  almost  wholly 
conducted  with  home-grown 
and  native-found  medicinal 
substances,  and  reverting 
ba^k  sixty  years  when  the 
physician's  only  instru- 
ments were  the  lancet  and 
the  cupping  glass,  the  wide- 
ly separated  homesteads 
and  plantations  were  Indeed 
sorry  and  badly  equipped 
without  an  ample  store  of  wormwood,  sage,  thyme,  dan- 
delion root,  mustard,  nightshade,  fox  glove,  catnep,  penny- 
royal, hops,  life  everlasting,  boneset,  wild  cherry  bark, 
sumac,  tansy,  mullein,  clover  tops,  yarrow,  poke  root 
blood  root,  golden  seal,  ginseng,  Indian  tobacco,  horse- 
nettle,  Jimson  weed,  lily  of  the  valley,  sweet  flag,  lamb's 
tongue,  witchhazel,  bittersweet,  prickly  ash  bark  and  ber- 
ries, slippery  elm,  fennel,  pleurisy  or  white  root,  cotton 
root,  water  pepper,  red  pepper,  flaxseed,  wormseed,  and 
many  others  which  I  need  not  mention  to  you.  The  seed, 
cuttings,  roots  and  seedlings  of  these  varied  medicinal 
plants  were  highly  valued  and  esteemed,  and  the  house- 
wife lost  caste  indeed  who  was  not  skillful  In  the  man- 
agement and  growing  of  these  necessaries,  each  of  which 
were  well  known,  cherished,  and  identifled  alike  to  the 
householder  and  the  slave  "mammy." 

Hardy  and  full-blooded  as  men  were  sixty  years  ago, 
the  general  practice  was  each  spring  either  to  be  bled  or 
to  "take  something"  for  the  blood.  Before  this  body  it  is 
useless  for  me  to  state  what  roots  and  barks  were  usu- 
ally used  for  this  purpose. 

All  the  docks  were  cultivated  very  extensively  and  used 
as  "greens."  This  was  held  to  be  a  pleasant  and  effec- 
tlre  method  of  purifying  the  blood,  while  tea  from  cockle- 
burr  had  no  equal  as  a  remedy  for  whooping  cough.  Poke 
root  was  largely  used  in  blood  bitters,  while  the  leaves 
were  eaten  as  greens  and  the  berries  baked  into  pie  [!  ] :  but 
the  fresh  root  was  also  highly  esteemed  as  a  poultice  for 
all  rheumatic  pains.  For*  this  purpose  it  was  sliced, 
mashed,  baked,  and  put  on  hot,  and  while  it  often  brought 
on  nausea.  It  seldom  failed  to  cure  the  pain.  Sassafras 
tea  was  a  great  favorite,  used  In  nearly  every  home,  but 
was-  thoroughly  despised  by  the  English  and  Scotch,  who 
when  vlBlting  and  asked  to  have  a  cup  of  tea  would  say 
"yen  but  no  (rnih  Hyson"  Prickly  ash  bark  and  ber- 
ries have  a  value  that  was  highly  appreciated  In  those 
days  as  alterative,  anti-malarial  and  tonic,  and  entered 
Into  almost  all  early  day  bitters. 
And  we  also  had  our  quick  acting  nitre,  which  was  a 


few  honey  bees  crushed  and  brewed  into  a  tea.  This 
never  failed  to  relieve  urinary  retention.  And  we  had, 
too,  our  tincture  of  iron.  All  iron  was  scarce  and  we 
had  a  small  iron  kettle  sunk  in  the  ground  in  our  garden 
in  which  we  would  place  scraps  of  iron  that  we  could  get 
hold  of,  such  as  used  horse  shoe  nails  (all  horse  shoe 
nails  of  that  time  were  hand  made),  small  pieces  that 
were  left  over  in  the  blacksmith  shop,  and  any  other  iron 
scraps.  Wire  at  that  time  in  this  part  of  the  country 
was  almost  unknown.  This  we  put  in  the  kettle  and  cov- 
ered over  with  home-made  vinegar  and  there  left  it  until 
our  tincture  was  formed,  and  this  was  much  called  for 
and  given  and  used  with  fine  results. 

And  we  had  our  nannie  tea,  the  "sovereign  remedy*' 
for  measles.  I  will  venture  that  almost  every  person 
raised  in  the  Missouri  Valley,  and  who  is  now  sixty  years 
old,  has  been  given  nannie  tea  during  youth,  and  this  is 
now  only  used  for  fertilizer.  Tobacco  was  extensively 
planted  in  this  region  In  the  earlier  days,  and  every  gar- 
den had  a  small  patch  of  tobacco  plants  which  was  care- 
fully watched  and  tended.  The  medicinal  properties  and 
virtues  of  tobacco  were  much  better  and  more  generally 
understood  then  than  now.  The  spasm  of  lockjaw  was 
almost  invariably  relieved  by  a  strong  tobacco  poultice  on 
the  abdomen.  And  it  Is  not  too  much  to  say  that  lockjaw 
in  those  times  was  not  nearly  the  fatal  disease  it  is  to- 
day. Then  the  treatment  was  simple  and  direct.  Now 
it  is  uncertain,  and  with  agents  which  have,  in  too  many 
instances,  been  proven  of  no  value.  Tobacco  was  known 
as  a  powerful  sedative,  and  the  smoking  of  the  leaf  by 
almost  all  women  past  middle  age  no  doubt  accounted  for 
the  fact  that  the  nervous  female  afflicted  with  morbid  vig- 
ilance and  all  sorts  of  troubles,  so  common  today,  was 
then  practically  unknown.  The  same  can,  of  course,  be 
said  for  the  men  also.  But  the  cigarette  now  affected  by 
so  many  women  in  no  way  takes  the  place  of  homespun 
leaf  tobacco  as  it  was  then  used  by  grand  mammy  bright- 
ening the  chimney  corner  with  her  stone  pipe  and  cheery 
smile  in  those  days  that  are  gone,  but  which  to  us  are 
most  precious  and  cannot  be  forgotten.  She  was  not  a 
new  woman  and  did  not  afflict  us  as  many  women  now  do, 
and  she  did  not  know  there  was  such  a  thing  on  earth  as 
an  operation.  This  pipe  smoking  had  one  other  virtue 
which  cannot  be  overlooked.  No  one  who  smoked  a  pipe 
was  ever  known  to  suffer  from  constipation.  Tobacco 
was  also  the  one  adjunct  always  carried  by  the  maternity 
attendant,  together  with  a  long  goose  quill.  Child  birth 
seldom  was  dlflflcult,  but  when  It  was,  the  simple  process 
of  "quilling"  (which  consisted  in  blowing  at  just  the  right 
time  tobacco  powder  through  the  quill  Into  the  nostril), 
always  brought  on  a  huge  sneeze,  which  immediately  de- 
livered the  child.  An  infusion  of  tobacco  injected  into 
the  rectum  was  an  effective  cathartic  and  sedative,  and 
brought  on  perspiration  and  repose,  and  at  the  same  time 
the  heart  action  was  Increased.  The  use  of  tobacco  for 
congestion  due  to  asthma,  and  in  the  treatment  of  hemor- 
rhoids, was  effective  and  very  common. 

Peppermint  and  horse  mint  are  pleasing  additions  to 
any  garden.  These  grateful,  aromatic  stimulants  add 
much  to  the  charm  of  growing  things  as  well  as  to  the 
herb  closet.  Castor  oil-  plant  adds  grace  to  the  corners 
and  edges  of  a  garden,  and  was  highly  valued  to  bring 
on  an  ample  flow  of  milk  in  mothers  who  were  not  well 
nourishing  their  children.  And  this  was  another  unusual 
thing.  Except  In  cases  of  accident.  It  was  very  seldom 
that  a  mother  did  not  well  suckle  her  child.  The  bottle 
fed  baby,  with  all  its  ills  and  afflictions,  was  unknown  In 
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earlier  days.  When  a  very  young  child  was  suddenly  de- 
prived of  its  mother,  the  eommo"n  practice  was  to  hunt  up 
a  fresh  nannie  goat.  Goat's  milk  seems  entirely  to  agree 
with  children,  and  it  is  said  that  this  is  still  the  practice 
in  all  old  countries  whore  they  avoid  cow's  milk  for  chil- 
dren and  feed  goat's  milk  instead. 

People  sixty  years  ago  averaged  much  more  hardy, 
stronger  and  larger  than  they  are  today,  and  I  attribute 
this  to  the  outdoor  life  which  they  led  and  their  close 
contact  with  the  soil.  Everybody  always  ached  for  spring 
to  come  so  that  they  could  go  barefooted.  The  contact  of 
the  feet  with  the  cool  earth  was  in  itself  an  antiphlogistic 
which  dissipated  many  bodily  ills,  and  this  was  thor- 
oughly understood  among  all  classes.  Now  we  seldom 
get  our  feet  off  the  hot,  hard  stone  walks  and  pavements. 
Our  modern  cities  seem  each  day  more  and  more  to  grow 
to  be  but  heat  and  disease  holding  iron  and  stone  ex- 
cresences  upon  the  face  of  the  earth.  These  seize,  ab- 
sorb and  evaporate  into  the  air  all  of  moisture  and  life 
that  ventures  into  them.  The  scientists  seem  to  be  plan- 
ning a  future  for  man  when  his  diet  will  be  sand  and  ce- 
ment, with  steel  shavings  for  dessert,  and  he  will  indeed 
be  a  thing  fearful  and  wonderful  to  look  upon.  For  mod- 
ern men  who  would  preserve  health  and  life  in  congested 
districts,  the  garden  is  the  one  salvation,  and  it  is  so  rec- 
ommended by  the  best  physicians.  Combining  a  few  me- 
dicinal plants  and  flowers  with  the  garden  brings  and 
holds  the  spice  of  life  and  health. 

I  commend  to  you  the  gentle  art  of  gardening,  not 
alone  for  the  mental  and  physical  benefits  to  be  derived, 
but  also  for  financial  reasons.  Practically  all  of  the  afore- 
mentioned medicinal  plants  can  be  successfully  grown 
and  cultivated  in  this  region  on  a  large  scale  and  with 
considerable  profit.  Many  of  them  grow  wild  and  would 
scarcely  need  any  cultivation  whatever  after  once  being 
given  a  good  start.  It  is  said  that  the  difference  between 
a  farmer  and  an  agriculturist  is.  that  the  farmer  makes 
his  money  in  the  country  and  spends  it  in  the  city,  while 
the  agriculturist  makes  his  money  in  the  city  and  spends 
it  in  the  country.  In  these  days  of  hobbies  it  might  be  a 
good  idea  for  some  of  you  pill  rollers  who  are,  I  am  told, 
making  skads  of  money,  to  take  on  the  rdle  of  agricultur- 
ist with  the  view  of  combining  money  making  with  health 
and  pleasure.  No  doubt  many  of  you  who  are  here  today 
are  the  owners  of  farms.  Considering  even  the  present 
high  prices  of  all  farm  products  they  are  in  no  way  in 
the  same  class  with  the  cultivated  medicinal  plants  as 
moneymakers.  For  example,  fennel  seed  which  grows 
wild  almost  anywhere,  and  is  said  to  yield  about  600 
pounds  per  acre,  and  is  now  worth  about  fifteen  cents  per 
pound.  Chamomile  flowers  grow  everywhere  with  no 
trouble  whatever  and  yield  as  much  as  400  pounds  per 
acre,  and  are  worth  from  sixty-five  to  eighty-five  cents  per 
pound  today.  Calamus  root  is  another  example;  it  grows 
wild,  is  plowed  up  and  under  on  many  a  farm  every  year 
as  a  pest,  and  is  worth  today  about  two  dollars  a  pound. 
Cannabis  indica  is  "worth  three  dollars,  Pulsatilla  four  dol- 
lars, golden  seal  six  dollars,  and  ginseng  eight  dollars  per 
pound,  respectively,  and  all  of  these  and  many  others  can 
be  most  successfully  and  profitably  cultivated. 

I  will  leave  the  discussion  of  this  matter  with  you,  who, 
no  doubt,  are  more  familiar  with  these  market  values 
than  I  am.  But  once  again  I  commend  to  you  the  gentle 
art  of  gardening. 


Individuality  as  an  Asset  of  the  Pharmacy. 

Br  P^OF.  CHA.BLES  H.  La  Wall. 
New    Jersey    Pharmaceutical    Association. 

The  pharmacist  who  would  succeed  today  is  more  than 
ever  dependent  upon  his  own  efforts.  His  activities  may 
find  an  outlet  in  the  co-operative  work  of  one  or  more  of 
the  associations  to  which  it  is  presumed  he  belongs,  but 
his  greatest  asset,  if  he  only  realizes  it,  and  one  which  will 
enable  him  to  combat  the  chain  store  Frankenstein,  is 
the  development  of  his  own  individuality  to  a  point  where 
he  personally  is  so  identified  with  his  business  that  his 
name,  when  mentioned  in  the  community  where  he  is  lo- 
cated, is  looked  upon  as  a  synonym  for  a  high  class  pro- 
fessional pharmacist. 

One  of  the  easiest  ways  to  achieve  this  result,  after 
having  resolved  to  act  the  part,  is  to  use  his  name  in 
connection  with  his  business  in  every  way  possible.     His 


store  should  not  have  a  locational  name  such  as  "Center 
Square  Pharmacy,"  or  an  esthetic  name  as  "Elite  Phar- 
macy," or  a  name  of  purely  commercial  import  as  "Bton- 
omy  Pharmacy,"  unless  his  own  name  is  attached  as  part 
of  the  title,  which  usually  makes  a  cumbersome  and  awk- 
ward designation. 

How  well  the  leaders  of  the  past  and  many  of  the  lead- 
ers of  the  present  in  retail  pharmacy  have  appreciated 
this  advantage  is  shown  by  the.  fact  that  it  has  been  and 
is  the  almost  invariable  practice  of  those  who  have  suc- 
ceeded. How  much  success  would  a  physician  or  dentist 
have  if  he  were  to  open  an  office  and  display  a  sign  read- 
ing "Market  Square  Physician,"  or  "Palace  Dentist"? 

Not  only  is  this  error  constantly  seen  in  the  titles  of 
pharmacies  of  both  the  small  towns  and  the  larger  cities, 
but  what  is  still  more  important,  by  far  the  greater  num- 
ber of  pharmacists  either  are  so  careless  about  the  mat- 
ter or  take  so  little  pride  in  their  stores  that  even  when 
they  have  no  distinctive  title,  one  looks  in  vain  for  a 
name  on  the  outside  of  a  store  to  identify  the  proprietor 
or  manager  with  the  business. 

In  many  stores  the  only  way  one  has  of  ascertaining  the 
name  of  the  responsible  person  in  charge  is  to  visit  the 
store  with  a  pair  of  opera  glasses  and  decipher  the  names 
on  the  certificates  and  diplomas,  which  are  usually  hung 
in  such  a  position  as  an  art  committee  would  select  for 
eliminating  an  unworthy  picture. 

If  pharmacy  is  to  come  into  its  own  via  the  smaller 
store,  as  many  seem  to  think  possible,  it  will  only  be 
through  the  development  of  the  individuality  of  the  pro- 
prietor or  manager  of  the  small  store. 

The  weakness  of  the  chain  store  is  its  anonymity.  It 
overcomes  this  weakness  by  commercial  devices  more  or 
less  obvious  to  the  thinking  observer.  If  the  proprietor 
of  the  small  store  would  use  his  name  to  its  fullest  ad- 
vantage, and  where  he  has  a  permanent  registered  man- 
ager, use  that  also,  it  would  have  a  marked  effect  in  time, 
not  only  upon  the  standing  of  the  individual  pharmacist  in 
his  community,  but  it  would  tend  to  elevate  pharmacy  as 
a  distinctive  semi-professional  calling  whose  members 
are  not  at  present  accorded  the  recognition  which  they  de- 
serve, partly  on  account  of  their  own  inertia  in  such  mat- 
ters as  are  herein  discussed. 


First  Aid   Kits. 

William  C.  Archer,  writing  in  the  New  York  State 
Industrial  Commission's  Bulletin,  says: 

Our  department  physicians  are  called  upon  to  make  phy- 
sical examinations  at  the  rate  of  about  six  hundred  a 
month.  The  injuries  in  their  order  of  frequency  are  as 
follows:  Fractures,  infections,  contusions,  amputations, 
lacerations,  etc.  Note  that  infections  rank  second,  and 
then  please  remember  that  a  certain  large  employer  in  the 
United  States  by  inexpensive  but  prompt  first  aid  has  re- 
duced infections  from  one  in  three  cases  to  one  in  nine 
hundred. 

The  remedy  is  available  to  all.  The  Industrial  Commis- 
sion In  its  industrial  code  (Rules  178,  179  and  180)  has 
prescribed  the  use  of  a  first  aid  kit,  and  has  laid  down 
directions  for  its  use.  Such  rules  and  directions  are  ob- 
tainable from  the  Bureau  of  Inspection. 

To  show  how  inexcusable  it  is  for  any  employer  to  be 
without  the  first  aid  kit  It  is  only  necessary  to  describe  the 
contents  thereof: 

Instruments — One  pair  of  scissors,  thumb  forceps,  tour- 
niquet, graduated  medicine  glass. 

Drugs — Two  ounces  of  aromatic  spirit  of  ammonia,  2 
ounces  of  4  per  cent,  boric  acid,  2  ounces  of  alcoholic  iodine 
solution,  half  strength  (for  external  use),  2  3-ounce  col- 
lapsible tubes  of  sodium  bicarbonate  mixed  with  petrola- 
tum (3  per  cent.),  for  burns),  2  ounces  of  castor  oil  (for 
eye  injuries). 

Dressings — One  dozen  assorted  sizes  sterile  gauze  band- 
ages, 1  spool  adhesive  plaster,  1  inch  by  5  yards,  3  Mi-ounce 
packages  of  absorbent  cotton,  3  1-yard  packages  of  sterile 
gauze,  splints  of  assorted  sizes  for  fractures,  wooden  ap- 
plicators wound  with  cotton,  wooden  tongue  depressors. 

Druggists  might  prepare  such  kits  and  advertise 
them  to  factory  superintendents,  farmers,  heads  of 
families,  schools,  boy  scouts,  campers,  and  others. 
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ABSTRACTS  FROM  VARIOUS  SOURCES 

Under  this  head  is  presented  each  month  the  cream  of  the  conienis  of  the  principal  pharma- 
ceutical journals  of  the  world,  as  well  as  condensed  statements  of  facts  and  theories  of  interest 
to  pharmacists  taken  from  medical,  chemical  and  other  professional  or  technical  periodicals. 


Detection  of  Arsenic. 

\\  hen  applying  paper  impregnated  with  solution  of 
corrosive  mercuric  chloride  for  the  detection  of  ar- 
senic, hydrogen  sulphide  and  antimony  hydride  also 
will  produce  a  red-brown  spot  on  the  paper  like  that 
produced  by  arsenic  hydride.  Schulz  {Zeit.  Nahr.  v. 
Genussm.  through'Pharm.  IVeekbl.)  therefore  recom. 
mends  washing  the  spot  for  fifteen  minutes  with  a 
>olution  of  lo  grammes  of  corrosive  mercuric  chlo- 
ride in  a  mixture  of  70  mils  of  alcohol  and  10  mils  of 
hydrochloric  acid  (1.19)  whereby  the  spots  produced 
by  antimony  and  sulphur  are  removed,  while  that 
produced  by  arsenic  remains.  On  now  removing  the 
excess  of  corrosive  mercuric  chloride  by  washing  the 
paper  with  acidulated  alcohol,  drying  and  coating  it 
with  collodion,  the  paper  may  be  kept  as  evidence 
for  any  length  of  time.  It  must  be  remembered  that 
in  the  foregoing  and  similar  tests  the  arsenic  when 
present  unites  with  the  hydrogen,  forming  a  gas' 
which  is  one  of  the  deadliest  of  poisons,  and  that 
consequently  this  gas  must  not  be  allowed  to  escape 
into  the  air  which  anyone  may  breathe.  It  is  also 
to  be  noted  that  if  the  gas  issuing  from  the  apparatus 
be  ignited  (as  in  Marsh's  test)  before  all  the  air  has 
been  expelled  from  the  flask,  explosion  may  result 
from  the  mixture  of  hydrogen  and  air  therein.  This 
and  like  tests  should  be  made  only  by  those  who  have 
been  properly  trained  in  the  handling  of  dangerous 
crnse=. 


Disinfecting  Power  of  Cresol  Solutions. 

\  icario  (Fharm.  ll'cekbl.)  has  compared  the  bac- 
tericidal action  of  samples  of  compound  solution  of 
cresol  prepared  according  to  the  Dutch,  United 
States,  British,  German  and  Swiss  pharmacopaias, 
and  the  solution  of  crude  cresol  in  strong  caustic  soda 
olution  as  prescribed  by  the  French  Codex,  and  has 
found  that  the  action  of  all  these  preparations  is  prac- 
tically alike,  that  bacillus  pyocyaneus  is  killed  by 
them  within  thirty  minutes;  that,  however,  bacillus 
mesentericns  is  not  killed  even  after  being  in  con- 
tact with  the  solutions  for  eighteen  hours. 


Estimation  of  Acacia  in  Syrup  of  Acacia. 

Luce  (Jouni.  pharm.  chim.)  found  Rellier's  [)roc- 
ess  for  estimating  acacia  in  syrup  of  acacia  accurate 
for  practical  purposes.  Twenty  grammes  of  the 
syrup,  exactly  weighed,  are  transferred  to  a  lOO-mil 
flask  with  the  ai<I  of  50  mils  of  distilled  water,  the 
mixture  is  heated  on  a  water-bath  for  one-quarter 
hour  and.  after  cooling,  water  is  added  to  the  flask  to 
the  mark.  To  20  mils  of  the  solution  40  mils  of  alco- 
Iiold  are  added  gradually,  and  with  constant  stirring, 
followed  by  i  mil  of  a  lO-pcr  cent,  calcium  chloride 
'ohition.    The  mixture  is  allowed  to  stand  for  twentv- 


four  hours,  the  supernatant  liquid  is  decanted,  the 
precipitate  washed  three  times  with  60  mils  of  65- 
per  cent,  alcohol  and  finally  transferred  to  a  counter- 
poised filter  with  the  aid  of  alcohol  of  the  same 
strength.  Filter  and  residue  are  then  dried  to  con- 
stant weight.  The  weight  multiplied  by  28.4  gives 
the  percentage  of  acacia  in  the  syrup. 


Detection  of  Small  Quantities  of  Croton  Oil. 

For  detecting  small  quantities  of  croton  oil,  espe- 
cially in  the  presence  of  other  fatty  oils,  Comte 
(Journ.  pharm.  chim.)  recommends  the  following 
separation  and  test,  the  former  depending  on  the  sol- 
ubility of  croton  oil  in  absolute  alcohol  in  which  al- 
most all  the  other  fatty  oils  are  insoluble.  The  sam- 
ple under  examination  is  shaken  with  twice  its  vol- 
ume of  absolute  alcohol,  and  after  separation  of  the 
layers  has  taken  place,  a  few  drops  of  the  alcoholic 
liquid  are  carefully  poured  upon  a  very  concentrated 
solution  of  caustic  soda  or  caustic  potash.  On  now 
placing  the  mixture  for  thirty  seconds  in  a  bath  of 
boiling  water  and  allowing  it  to  stand  for  some  time 
a  red-brown  to  violet-brown  ring  will  be  formed  at 
the  zone  of  contact  of  the  two  liquids,  when  the 
mixture  contains  croton  oil,  the  shade  of  the  color 
varying  with  the  age  of  the  croton  oil.  No  other 
fatty  oil  gives  this  reaction.  The  author  recommends 
supplementing  this  test  by  the  physiological  test,  that 
is  to  say,  by  rubbing  a  few  drops  of  the  alcoholic  so- 
lution on  the  skin,  when,  after  the  lapse  of  a  few 
hours,  reddening  slioidd  take  place,  followed  by  erup- 
tion and  the  appearance  of  numerous  small  red  blis- 
ters. 


Drugs  Which  Change  the  Reactions  of  Urine. 

In  the  Gacet.  Farm.  Espan.  (through  Journ.  pharm. 
chim.)  is  given  a  useful  compilation  of  drugs  which 
make  the  reactions  in  the  examination  of  urine  unre- 
liable for  diagnosis.  Bv  analgesin  the  color  of  the 
urine  is  change  to  bloocf-red,  becoming  yellow,  as  it 
is  rendered  alkaline;  by  pyramidon  it  is  changed  to 
salmon  to  cherry-red;  by  sulphonal,  to  red-brown; 
by  naphthalin,  to  black  or  greyish-brown ;  by  salol,  to 
dark-green  or  black  after  long  usage;  by  phenol,  to 
reddish- brown;  by  bromoform,  to  dark-green;  by 
naphthol,  to  olive-green  or  orange  when  strong 
doses  are  administered ;  by  santonin,  to  yellow,  turn- 
ing to  red  on  the  addition  of  an  alkali;  by  cascara, 
senna,  or  rhubarb,  to  yellow  or  light  red-brown, 
turning  red  on  the  arfdition  of  an  alkali.  The  esti- 
mation of  glucose  by  means  of  the  polariscope  or  by 
Fehling's  test  is  rendered  unreliable  by  acetaniltd. 
salicylic  acid,  copaiba,  hydratcd  chloral,  salol,  or  sul- 
phonal. which  when  administered  in  large  doses  ren- 
der the  urine  Icvogyrate,   while  benzoates,  bromo- 
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form,  or  camphor  renders  it  dextrogyrate.  Infusions 
of  uva  ursi  or  of  bilberry  leaves  interfere  with  the 
polariscope  estimation  and  with  the  fermentation  test. 
Glucose  cannot  be  estimated  by  Bonnan's  method 
when  methylene  blue  has  been  administered.  Chloro- 
form imparts  to  the  urine  reducing  properties,  and 
when  rhubarb  or  senna  have  been  taken  the  urine 
renders  Bottger's  bismuth  subnitrate  test  unreliable. 
Cubeb,  oil  of  turpentine  and  antipyrin  render  Nylan- 
der's  test  positive.  The  administration  of  alkaloids 
and  of  certain  other  drugs  makes  the  tests  for  albu- 
min unreliable.  Thus  methylene  blue  produces  a  pre- 
cipitate with  Esbach's  reagent  and  terpin  hydrate 
gives  precipitates  which  are  similar  to  those  produced 
by  albumin.  The  urine  after  prolonged  use  of  tinc- 
ture of  myrrh  becomes  turbid  on  boiling.  In  the  pres- 
ence of  hexamethylenetramine  a  precipitate  is  ob- 
tained with  bromine  water,  while  when  copaiba  is 
present  a  cloudy  zone  is  obtained  in  the  nitric-acid 
test.  Caffeine,  theobromine,  benzonaphthol,  naph- 
thol  salicylate  and  rhubarb  interfere  with  the  esti- 
mation of  xanthouric  acid  compounds  by  Deniges' 
method.  The  author  finally  calls  attention  to  the  fact 
that  certain  substances  added  as  preservatives  mask 
various  reactions.  Thus  formaldehyde  interferes  with 
the  detection  of  indican,  pentoses,  or  acetacetic  acid; 
chloroform  with  the  identification  of  glucose  or  ace- 
tone, and  alcohol  renders  Gmelin's  and  Hay's  reac- 
tions positive. 


Disinfecting  Power  of  Cresols  and  of  Mercury 
Oxycyanide. 

Steenhauer  {Pharm.  Weekbl.)  reports  on  experi- 
ments carried  out  in  order  to  find  the  relative  disin- 
fecting power  of  otho-,  meta-,  and  para-cresol,  and 
or  mercury  oxycyanide.  Kronig  and  Paul's  method 
was  found  to  be  the  most  convenient  for  this  purpose 
and  this  method  was  applied  botji  to  bacillus  coli  and 
bacillus  pyocyaneus.  It  was  found  that  of  the  three 
cresols  the  meta  has  the  strongest  disinfecting  ac- 
tion, especially  in  a  5-per  cent,  solution,  such  a  solu- 
tion being  more  active  than  one  of  50  per  cent.  Para- 
cresol  is  somewhat  weaker  than  the  meta  compound, 
while  ortho-cresol  exerts  the  weakest  action.  A  o.i- 
per  cent,  solution  of  mercury  oxycyanide  was  found 
to  be  slightly  weaker  than  a  5-per  cent,  meta-cresol 
solution. 


Differentiating    between    Certain    Bacilli    vrith 
Test  Papers. 

A  method  for  differentiating  between  bacillus  coli 
and  bacillus  typhosus,  bacillus  paratyphosus  A  and 
B  by  means  of  test  papers  has  been  worked  out  by 
Hollande  and  Beauveric  (Compt.  rend,  through 
L'union  pharm.).  The  papers  are  prepared  as  follows; 
Filter  paper  is  impregnated  with  a  i-per  cent,  silver 
nitrate  solution,  then  rapidly  dried  between  bibulous 
paper,  impregnated  with  a  mixture  of  equal  parts  of 
alcohol  and  ether  containing  10  per  cent,  of  collodion 
and  dried  with  the  exclusion  of  light.  (2)  Filter 
paper  is  impregnated  with  a  solution  of  2.5  grammes 
of  glucose  in  25  mils  of  a  i-per  cent,  aqueous  solu- 
tion of  neutral  red.  After  drying  the  paper  is 
treated  with  the  collodion  solution  as  given  above. 
(3)  Filter  paper  dipped  into  a  lo-per  cent,  lead  sub- 


acetate  solution  and  treated  with  collodion  solution 
as  above.  (4)  Filter  paper  impregnated  with  a  solu- 
tion of  0.2  grammes  of  orcin,  4  grammes  of  neutral 
sodium  phosphate,  5  grammes  of  milk  sugar  and  1 
gramme  of  sodium  bicarbonate  in  50  mils  of  water. 
The  paper  which  is  colored  deep  violet  is  then  treated 
with  collodion  solution.  The  different  bacilli  act  oo 
the  various  papers  in  the  following  way:  Only  ty- 
phoid bacilli  do  not  decolorize  the  culture  medium 
containing  the  neutral  red  paper  and  the  latter  re- 
mains on  the  bottom  of  the  tube  and  is  not  carried 
to  the  surface  by  ga.s-bubbles.  Paratyphoid  A  bacil- 
lus does  not  blacken  the  silver  nitrate  paper.  This 
is  blackened  by  the  other  three  bacilli.  Paratyphoid 
B  bacillus  alone  has  the  property  to  reproduce  the 
color  of  the  decolorized  orcin  paper.  Coli  bacilli 
alone  produce  a  culture  on  the  silver  nitrate  paper  six 
to  twelve  hours  after  inoculation.  For  the  details  of 
the  reactions  the  original  should  be  consulted. 


Acquired  Tolerance  for  Arsenic. 

One-thirtieth  of  a  grain  is  the  average  dose  of 
arsenic  trioxide  or  "white  arsenic,"  according  to  the 
Pharmacopoeia,  and  yet  the  enormous  dose  of  7  grains 
(210  times  the  average  dose)  has  been  given  to  a 
habitual  arsenic  eater  without  inducing  any  obvious 
effect,  says  the  Journal  of  the  American  Medical 
Association.  Commenting  editorially  on  this  acquired 
tolerance  for  arsenic  the  Journal  states  that  animals, 
by  taking  gradually  increasing  doses,  acquire  im- 
munity the  same  as  men,  so  that  this  peculiar  toler- 
ance is  not  confined  to  the  genus  homo  alone.  Va- 
rious and  unconvincing  theories  have  been  advanced 
from  time  to  time  to  explain  the  establishment  of 
resistance  against  this  deadly  poison,  but  the  question 
remains  to  be  settled  satisfactorily.  That  it  does  not 
perceptibly  shorten  the  life  of  the  user  is  proved  by 
the  old  age  records  of  the  Styrian  peasants,  who  are 
the  principal  addicts. 


A  Prehistoric  Paste. 

I.  and  G.  Cotte  {L'union  pharm.)  report  on  a  pre- 
historic paste  which  they  found  in  the  eneolithic  lay- 
ers in  a  cave  near  Adavuste.  The  paste  occurred  as 
oily  drops  sticking  to  a  piece  of  bone.  It  was  col- 
ored yellow  on  the  surface  and  black  where  it  had 
come  in  contact  with  the  bone.  A  chemical  analysis 
of  the  paste  revealed  the  presence  of  finely  powdered 
roasted  barley,  meat,  and  mineral  kermes.  In  addi- 
tion to  this  bone  and  paste  a  small  spatula  made  of 
bone  was  found  with  which  the  author  thought  the 
paste  probably  was  applied. 


'  Poisoning  by  Boric  Acid. 

•  While  boric  acid  solutions  are  useful  in  treating 
wounds,  the  acid  should  never  be  applied  to  open 
wounds  in  the  form  of  a  powder  or  of  crystals,  since 
grave  intoxications  may  follow  its  use,  says  Savari- 
aud,  who  {Gaz.  med.  Paris,  through  L'union  pharm.) 
reports  a  case  in  which  burns  had  been  treated  with 
boric  acid.  The  patient's  life  was  in  danger,  as  a 
consequence,  for  two  days,  and  even  after  seven 
days  large  quantities  of  boric  acid  were  excreted  by 
the  urine. 
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Formulas  Proposed  for  the  American  Phar- 
maceutical Association's  Recipe  Book.* 

Below  is  presented  another  selection  of  formulas 
offered    for    incorporation    in    the    proposed    recipe 
book  of  the  American  Pharmaceutical  Association ; 
MUtura  Expectorant,  Turnerii, 
Turner's   Expectorant. 

Ammonium   chloride   8  grammes. 

Extract  of  glycyrrhlza 12  grammes. 

Camphorated  tincture  of  opium 16  mils. 

Syrup  of  squills 30  mils. 

Water enough   to   make  120  mils. 

Liquor  Antisepticus  Deodorans. 

Telephone   Solution. 

Thymol    2  grammes. 

Oil  of  pine  needles 2  mils. 

Oil  of  peppermint 2  mils. 

Ali-ohol    60  mils. 

Liniment  of  soft  soap 30  mils. 

Water  enough. 

To  make 1000  mils. 

This  solution  Is  used  for  scrubbing  the  mouthpieces  ol 
telephones. 

[No  Latin  Name  CHven.'i 

Fuller's   Inhalant. 

Menthol < 2.5  grammes. 

Guaiacol    4.0  grammes. 

Camphorated  tincture  of  opium 125.0  mils. 

Compound  tincture  of  benzoin enough. 

To  make  250.00  mils. 

[No  Latin  Name  Given.'] 
Harrington's    Solution. 

Corrosive   mercuric  chloride 0.8  gramme. 

Hydrochloric   acid    60.0  mils. 

Water   300.0  mils. 

Alcohol    640.0  mils. 

This  solution  is  recommended  for  hand  disinfection, 
and  it  is  also  used  for  preparing  the  skin  before  incisions. 
On  account  of  its  sublimate  content.  It  should  be  preceded 
by  ether  and  followed  by  a  little  plain  water. 

Spiritus  Ophthalmicus  Mittendorfli. 
Mlttendorf'g   Eye   Spirit. 

Spirit  of  camphor 1  volume. 

Spirit  of  lavender 1  volume. 

Spirit  of  rosemary 1  volume. 

Brandy    1  volume. 

Set  aside  for  a  few  days  before  dispensing.  This  prep- 
aration is  extensively  prescribed  by  a  New  York  eye  spe- 
cialist 

Linimentvm,  Phenoli*  Compo$itum. 

Compound   Phenol   Liniment. 

Tlnctura  AntlodocitalKica,   Ph.   Suec.   IX. 

Tootbach*  Drops. 

Phenol  2  parts. 

Menthol  2  parts. 

Eugenol    1  port. 

Liquefy  the  phenol,  add  the  menthol  and  eugenol,  and 
dlSBOlva 

This  produces  an  excellent  toothache  remedy,  far  supe- 
rior to  any  similar  preparation. 

Linimentum  Anodynum. 
Jacob's  on. 

Hydrated  chloral   2  grammes. 

Camphor   2  grammes. 

Chloroform  2  mils. 

Ether  2  mils. 

Oil  of  saasafraa 1  mil. 

Tincture  of  opium 1  mil. 

Soap  liniment enough. 

To  make ISO  mils. 

*Commentfl  on  these  formulas,  if  any,  should  be  sent  to 
Prof.  Otto  Raiibenheimer,  1341  Fulton  street.  Brooklyn, 
N.  Y.,  chairman  of  the  association's  committee. — Editor 
The  Druooists  CnouuuL 


Pulvis  Dentifriciiis  Ph.  Suec.  IX. 
Dental    Powder.  Tooth   Powder 

Magnesium  carbonate   8  grammea 

Sodium  borate 8  grammes. 

Oil  of  peppermint 1  mil. 

Calcium  carbonate,  precipitated 83  grammes. 

Triturate  well  and  sift. 

"As  good  as  the  best,  better  than  most." 

Linimentum  Anodynum,  MottH. 

Mott's   Anodyne    Liniment. 

Chloroform    15  mils. 

Tincture  of  aconite 15  mils. 

Tincture  of  iodine 15  mils. 

Ammonia  water 15  mils. 

Soap  liniment enough. 

To  make  120  mils. 

Formalin  Antiseptic. 

Borolyptus. 

Clnnamlc  acid 3  grammes. 

Benzoic  acid 10  grammes. 

Boric  acid    55  grammes. 

Thymol    10  grammes. 

Menthol    10  grammes. 

Oil  of  pinus  pumillo 4  mils. 

Oil  of  eucalyptus 8  mils. 

Tincture  of  myrrh 8  mils. 

Solution   of  formaldehyde 38  mils. 

Acetic  ether  4  mils. 

Glycerin 240  mils. 

Alcohol    625  mils. 

Water  enough. 

To  make  20,000  mils. 

Pulvis  Inspersorius,  Andersonii. 
Anderson's   Dusting  Powder. 

Camphor   6  grammes. 

Starch   30  grammea. 

Zinc  oxide 16  grammes. 

[No  Latin  Nam,e  (Hven.] 
Inhalation    Fluid. 

Oil  of  eucalyptus 2  mils. 

Oil  of  pine  needles 2  mils. 

Oil   of  gaultherla 2  mils. 

Compound  tincture  of  benzoin enough. 

To  make 30  mils. 

[No  Latin  Name  Given,'] 

Special  Bum  Ointment. 

Phenol   1  gramme. 

Thymol    1  gramme. 

Camphor   1  gramme. 

Menthol   1  gramme. 

Ichthyol    2  grammes. 

Balsam  of  peru 2  grammes. 

Starch    20  grammes. 

Zinc  oxide  20  grammes. 

White  petrolatum 152  grammes. 

To  make  200  grammes. 

Liquefy  the  first  four  Ingredients  by  trituration  in  a 
mortar,  and  then  add  the  next  two  and  mix  thoroughly. 
Now  Incorporate  the  zinc  oxide  together  with  the  petro- 
latum.   Lastly,  add  the  starch  In  fine  powder. 

This  ointment  is  sometimes  used  one-half  strength. 

Pulvis  Yiolaris. 
Violet   Powder. 

Orris  root,   powdered 12.50  grammes. 

Oil  of  bergamot  0.25  mil. 

Oil  of  neroll  0.02  mil. 

Starch   enough. 

To  make   100.00  grammes. 

Triturate  the  oil  with  the  powdered  orris,  then  mix  In 
the  starch,  and  pass  through  a  fine  sieve. 

Used  as  a  toilet  powder  and  in  the  nursery,  when  a  sol- 
uble powder  is  not  required. 

Soluble  toilet  powders  consist  chiefly  of  boric  acid. 

Pulvis  Inspersorius. 
Dusting   Powder. 

Boric   acid    1  part 

Zinc  oxide   1  part. 

Talc    1  part. 


610 


THE  DRUGGISTS  CIRCULAR 


October  1910 


A  Man  Is  Judged  by  His  Company. 

Robert  H.  White,  writing  to  that  department  of 
the  New  York  Tribune  conducted  by  Samuel  Hop- 
kins Adams,  says,  among  other  things: 
'  I  am  intensely  Interested  In  the  Ad-Vlsor  department, 
and  I  thought  I  would  submit  to  you  a  few  facts  gathered 
this  spring  by  me  In  preparing  an  address  on  "Quaclcs  and 
Their  Exploitation  by  the  Religious  Press,"  which  I  deliv- 
ered before  the  Southern  Sociological  Congress  at  New 
Orleans.    ... 

I  made  a  complete  survey  of  the  religious  (so-called) 
press  of  the  South  in  March,  and  out  of  108  publications 
only  13,  a  baiter's  dozen,  refused  their  columns  to  the  ad- 
vertising fakers.  These  religious  papers  alone  carry  Into 
the  Southern  homes  every  week  approximately  960  medical 
advertisements,  scaling  all  the  way  from  barber's  itch  to 
cancer  and  tuberculosis. 

Here  is  what  the  advertising  man  is  doing  In  the  South- 
ern religious  press: 

31  papers  advertise  tuberculosis  "cures." 

54  papers  advertise  cancer  "cures." 

62  papers  advertise  Bright's  disease  "cures." 

66  papers  advertise  prohibition  "booze"'  nostrums. 

71  papers  advertise  habit-forming  preparations. 

You  will,  perhaps,  be  interested  to  know  that  I  am 
spending  my  vacation  this  summer  delivering  talks  and 
lectures  exposing  the  "patent  medicine"  fake.  I  thought 
you  might  be  glad  to  know  that  your  work  la  bearing  some 
fruit,  at  least  down  South,  where  the  percentage  of  gulli- 
bility is  above  par. 

♦ » » 

An  Unofficial  Boro-Thymol  Solution. 

One  of  the  most  satisfactory  formulas  for  the 
preparation  of  a  solution  frequently  sold  as  boro- 
thymol,  rubi-thymol,  and  under  similar  names,  is  as 
follows : 

Sodium  bicarbonate    34  drams. 

Sodium  borate 34  drams. 

Sodium  benzoate 21  grains. 

Sodium  salicylate 21  grains. 

Eucalyptol    21  minims. 

Oil  of  cubebs 10  minims. 

Thymol   42  grains. 

Menthol 30  grains. 

Oil  of  pine  needles 18  minims. 

Oil  of  peppermint 30  minims. 

Alcohol   24  ounces. 

Glycerin 36  ounces. 

Powdered  cudbear 41^  drams. 

Solution  of  carmine 31/$  drams. 

Talc  4  ounces. 

Distilled  water to  make      3  gallons. 

Dissolve  the  sodium  salts  in  about  i  gallon  of  wa- 
ter, add  the  glycerin,  dissolve  the  oils  and  thymol  in 
the  alcohol,  and  mix  the  two  solutions.  Add  4  ounces 
of  talc,  the  coloring  matter,  and  sufficient  water  to 
make  3  gallons.    Set  aside  for  several  days  and  filter. 

» ■  > 

Liquid  Petrolatum  Toilet  Cream. 

Paraffin i  ounce. 

White  wax i  ounce. 

Liquid  petrolatum  4  ounces. 

Borax 20  grains. 

Distilled  water,  warm 13  drams. 

Oil  of  rose enough. 

Melt  the  paraffin  and  the  wax  at  a  low  temperature 
and  add  the  liquid  petrolatum.  Dissolve  the  borax  in 
the  warm  distilled  water  and  add  it  to  the  oils  in  a 
continuous  stream  with  constant  stirring.  Beat  with 
an  egg  beater  until  the  product  congeals,  adding  the 
oil  of  rose  in  the  mean  time. 


Drug   Fiends   in   England. 

In  peace  time  doctors,  writers,  actors  and  actresses, 
artists,  and  women  in  society,  or  those  who  live  by 
brain  work,  are  the  ones  most  addicted  to  the  drug 
habit,  but,  according  to  an  article  in  the  Montreal 
Pharmaceutical  Journal,  since  the  outbreak  of  the 
war,  with  its  attendant  worries,  the  habit  has  spread 
alarmingly  among  the  fKXjrer  classes  and  even  among 
the  soldiers  themselves. 

Aside  from  the  physical  degredation  that  follows 
the  use  of  cocaine  or  morphine,  the  moral  nature  is 
peculiarly  affected.  One  London  druggist  is  quoted 
as  having  said:  "When  a  woman  comes  to  me  and 
asks  for  cocaine  or  morphme  or  chloral  I,  of  course, 
fill  the  doctor's  prescription,  that  is  my  business,  but 
I  take  care  to  keep  a  close  eye  on  that  customer's 
fingers  all  the  time  she  is  in  the  shop." 

That  the  authorities  are  aware  of  the  threatening 
danger  is  attested  by  the  recent  passage  of  an  act 
prohibiting  the  importation  of  cocaine  and  opium 
into  England  except  under  limitations  and  by  per- 
mission of  the  authorities. 


Emergency  Treatment  for  Bums. 

Carron  oil  has  long  been  the  recognized  remedy 
for  burns,  but  for  emergency  treatment  a  solution 
of  picric  acid  is  preferred  by  some. 

The  solution  may  be  prepared  by  dissolving  an 
ounce  of  the  acid  in  a  gallon  of  water,  and  a  solu- 
tion so  prepared  will  keep  almost  indefinitely. 

The  value  of  picric  acid  depends  upon  the  remark- 
able property  it  possesses  of  coagulating  albumin. 
When  it  is  applied  to  a  burn  the  albumin  which  it 
coagulates  forms  a  protective  covering  which  ex- 
cludes  the   air,    relieves  the   pain   and   aids   in   the 

healing. 

« ■  > 

The  Case  Reopened. 

In  a  recent  issue  of  the  Journal  of  the  American 
Medical  Association  a  writer  gives  the  history  of 
twenty-five  surgical  cases  in  which  various  objects 
were  left  in  the  wound  after  surgical  operations. 

Gauze  (in  the  form  of  strips),  sponges,  and  com- 
presses appear  most  frequently  on  the  list,  but  men- 
tion is  also  made  of  such  items  as  metal  probes  and 
artery  clamps.  In  most  cases  the  lost  instrument  or 
the  misplaced  gauze  made  its  presence  known  later 
and  the  removal  followed  in  from  ten  days  to  several 
years  after  the  operation. 


Deaths  from  Chronic  Heart  Disease. 

More  deaths  result  each  year  from  chronic  heart 
disease  than  from  tuberculosis,  according  to  the 
Weekly  Bulletin  of  the  Department  of  Health  of  the 
City  of  New  York.  More  than  10,000  deaths  from 
this  cause  are  reported  annually  in  this  city  alone, 
the  majority. being  among  persons  who  have  passed 
the  half  century  mark. 


Adulterated  Beeswax. 

The  Pharm.  Weekbi.  reports  that  most  of  the  bees- 
wax from  the  British  East  Indies  is  adulterated  with 
paraffin,  only  four  out  of  forty  samples  examined 
having  been  found  free  from  this  adulterant. 
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NOTES    AND    QUERIES 

It  is  desirable  that  all  questions  to  be  answered  under  thts  head  be  received  before  the 
fifteenth  of  the  month  prior  to  the  one  in  which  the  querist  expects  an  answer.  Each  ques- 
tion, to  receive  attention,  must  be  accompanied  by  the  name  and  address  of  its  writer. 
Queries  are  not  answered  by  letter,  the  information  supplied  in  these  columns  being  intended 
for  the  benefit  of  our  readers  in  general,  not  for  the  profit  of  the  individual  inquirer  only. 


Non-Narcotic  Syrup  of  White  Pine  and  Tar. 

— F.  A.  A.,  New  York,  looked  in  vain  in  our  For- 
mula Book  to  learn  how  to  make  a  compound  syrup 
of  white  pine  and  tar  without  narcotics,  so  writes  to 
us  about  it. 

In  compiling  our  little  book  we  did  not  undertake 
to  cover  the  entire  field,  but  rather  to  leave  most  of 
the  strictly  pharmaceutical  (or  perhaps  we  should 
say  "medical")  formulas  to  those  who  specialize  in 
them,  while  presenting  to  our  customers  a  collection 
of  toilet,  household,  work-shop,  farm,  laboratory, 
veterinary,  and  miscellaneous  recipes  frequently 
needed  in  the  drug  store  and  not  found  readily,  if  at 
all,  elsewhere.  The  new  National  Formulary  contains 
a  formula  for  compound  syrup  of  white  pine  without 
morphine,  which  is  appended: 

White  pine  bark 85.0  grammes. 

Wild  cherry  85.0  grammes. 

Aralia    lo.o  grammes. 

Balsam  poplar  buds lo.o  grammes. 

Sanguinaria    8.0  grammes. 

Sassafras    7.0  grammes. 

Cudbear    i.o  grammes. 

Chloroform   6.0  mils. 

Sugar    650.0  grammes. 

Glycerin   loo.o  mils. 

Oil  of  sassafras 0.2  mil. 

Alcohol  enough. 

Water  enough. 

To  make  looo.o  mils. 

Mix  the  vegetable  drugs  (all  in  No.  30  powder)  and 
moisten  with  a  menstruum  composed  of  the  glycerin, 
100  mils  of  alcohol,  and  200  mils  of  water,  pack  in  a 
percolator  and  macerate  for  twelve  hours.  Perco- 
late, using  first  the  remainder  of  the  menstruum,  and 
then  a  mixture  of  i  volume  of  alcohol  and  3  vol- 
umes of  water  until  the  percolate  measures  600  mils. 
In  this  dissolve  the  sugar,  add  the  chloroform  and  oil 
of  sassafras,  and  mix  thoroughly.  Finally  add  enough 
water  to  make  the  product  measure  1000  mils. 

Such  proportions  of  syrup  or  glycerite  of  tar  may 
be  worked  in  as  to  suit  the  idea  of  the  compounder, 
and  the  chloroform  may  be  omitted,  if  desirable. 


Blue  Color  from  Cotton. —  J.  N.  K.,  Egypt, 
finds  that  when  he  causes  distilled  water  to  pass 
through  absorbent  cotton  wool,  it  acquires  a  bluish 
color,  and  asks  if  we  think  this  is  due  to  the  presence 
of  copper  in  the  water. 

If  it  is,  then  the  addition  of  a  little  ammonia  to  the 
water  should  intensify  the  color.  It  seems  more  prob- 
able to  us,  however,  that  the  coloration  is  due  to  the 
presence  of  a  blue  dye  used  to  whiten  the  cotton. 

What  has  been  the  experience  of  our  other  read- 
ers in  such  matters? 


Criticism  of  a  Prescription. — T.    P.    G.,    Iowa, 

asks  whether  or  not  we  should  fill  the  prescription 
herewith  presented,  and,  if  yes,  how  ? 

^  Tr.  cinch,   co 3iij. 

Pulv.  ipecac    3j. 

01.  gaulth M.  XXX. 

Thymol  gr.  xv. 

Strych.  sulph gr.  ij. 

Bis.  subcarb '. 3iv. 

Liquid  petrolat q.s.  ad  Jiv. 

M.  Sig. :  3ss  every  3  or  4  hours. 

We  should  dissolve  the  strychnine  sulphate  in  the 
tincture  and  then  mix  this  well  with  an  equal  volume 
of  glycerite  of  yolk  of  egg.  Then  we  should  dissolve 
the  thymol  and  oil  of  wintergreen  in  2  ounces  of 
liquid  petrolatum,  and  add  this  gradually  to  the  egg 
mixture.  Then  we  should  mix  the  powdered  ipecac 
and  bismuth  subcarbonate  intimately  with  an  ounce 
of  liquid  petrolatum,  add  this  to  the  first  mixture, 
and  make  up  to  4  ounces  with  liquid  petrolatum. 
Above  all,  we  should  assure  ourselves  that  the 
strychnine  was  so  well  distributed  through  the  mix- 
ture that  there  was  no  chance  for  it  to  be  taken  in 
too  large  quantities  in  a  few  doses. 

We  do  not  think  we  should  have  as  a  result  a  very 
"elegant"  preparation,  but  our  outline  is  the  best  we 
can  suggest  at  the  moment.  Perhaps  some  of  our 
readers  may  be  able  to  oflfer  a  better  plan.  We  should 
like  to  hear  from  them.  A  little  experimentation 
with  difficult  prescriptions  might  do  a  lot  of  them 
good  after  waiting  on  a  brisk  run  of  customers  at  the 
fountain  or  the  fancy-goods  counter. 


Library  Paste. —  B.  P.  I.,  New  York. — Here  is  a 
formula  for  a  library  paste.  It  is  one  taken  from 
several  pages  of  formulas  for  adhesives  appearing  in 
our  little  Formula  Book : 

Tragacanth  in  powder 20  parts. 

White  dextrin   10  parts. 

Wheat  flour 60  parts. 

Glycerin    10  parts. 

Cold  water 40  parts. 

Salicylic  acid   3  parts. 

Boiling  water 400  parts. 

Over  the  tragacanth  pour  160  parts  of  boiling 
water,  stir  well  and  set  aside.  Mix  the  wheat  flour 
and  the  dextrin  with  the  cold  water,  stir  in  well,  and 
then  add  the  mixture  to  the  tragacanth.  Pour  into 
the  batter  thus  formed  the  reit  of  the  boiling  water, 
stirring  constantly  while  doing  so.  Rub  up  the  acid 
with  the  glycerin  and  add  to  the  batter ;  put  the  mix- 
ture on  the  fire,  bring  to  a  boil,  under  constant  stir- 
ring, and  let  it  cook  for  five  or  six  minutes.  When  it 
has  cooled  the  paste  is  ready. 
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Explosive  Copaiba  Emulsion. —  C.  R.  S.,  Mis^ 
souri,  writes  Ihat  he  would  like  very  much  to  have 
us  discuss  the  emulsion  made  according  to  the  for- 
mula herewith  given : 

Oil   of   santal 2  ounces. 

Oil  of  cubebs i  ounce. 

Castor  oil  5  ounces. 

Balsam  of  copaiba Syi  ounces. 

Camphor %  ounce. 

Oil  of  wintergreen >4  ounce. 

Powdered  acacia 3^4  ounces. 

Powdered  tragacanth 2  ounces. 

Dissolve  the  camphor  in  the  oils  and  mix  all  well, 
then  add  at  once  the  following  solution : 

Solution  of  sodium  hydroxide 2  ounces. 

Water   2  pints. 

Agitate  until  an  emulsion  is  obtained  and  add  grad- 
ually — 

Sodium  benzoate   2%  ounces. 

Saccharin  40  grains. 

Glycerin   8  ounces. 

Water to   make       i  gallon. 

He  says:  "The  product  as  made  by  this  formula, 
while  seemingly  not  due  to  fermentation,  forms  a  gas 
causing  the  corks  to  blow  out  and  some  times  break- 
ing the  bottle.  I  have  about  exhausted  my  ability  in 
an  effort  to  determine  the  exact  cause  of  the  trouble, 
but  as  yet  have  failed  to  correct  it.  It  seems  to  stand 
up  all  right  during  the  colder  months,  but  in  hot 
weather  it  seems  invariably  to  form  a  gas." 

On  the  face  of  it,  there  is  no  apparent  source  of 
gas  in  the  mixture,  but  the  solution  of  sodium  hy- 
droxide will,  on  standing,  absorb  enough  carbon  di- 
oxide from  the  air  to  form  some  sodium  carbonate. 
There  is  enough  acid  in  the  saccharin,  copaiba,  acacia 
and  tragacanth,  when  brought  into  contact  with  this 
solution  of  sodium  carbonate,  slowly  to  liberate  car- 
bon dioxide.  We  suggest  that  the  experiment  be 
made  of  adding  enough  alkali  to  overcome  any  acid 
which  may  be  present  or  form,  with  the  double  view 
to  determining  whether  or  not  our  explanation  is  the 
correct  one,  and,  if  so,  to  overcome  the  trouble. 


Tausendgulden  Kraut. —  A.  E.  W.,  Massachu- 
setts.— This  is  a  German  name  for  centaury  (ery- 
thraea  centaurium)  as  will  be  seen  by  reference  to  the 
Standard  Dispensatory,  Lyons'  Plant  Names,  and 
other  books,  including  Hager's.  Lyons'  gives  as  syn- 
onyms, lesser  centaury,  European  centaury  (or 
sanchiary),  bitter  herb,  bloodwort,  Christ's-ladder, 
feltdiki,  fear-few  (a  name  better  applied  to  another 
plant),  earth-gall,  and  mountain  flax.  Another  Ger- 
man name  for  it  is  rother  aurin ;  a  French  name  is 
petite  centauree,  and  a  Spanish  one  is  centaura 
menor.  A  Latin  name  is  herba  centaurii  minoris. 
A  German  name  for  the  blossom  is  chininblum  (qui- 
nine flowers).  Its  official  description  appears  in  the 
new  National  Formulary. 

An  English  translatidn  of  the  German  name  iau- 
sendgulden  kraut  is  "herb  of  thousand  florins,"  and 
of  this  name  Prof.  Otto  Raubenheimer  says : 

"The  weak,  perhaps  the  weakest  part  in  our  phar- 
maceutical education  today  is  that  the  student  is  ex- 
pected to  memorize  things  without  the  'reasons  why' 


being  explained  to  him.  The  Latin  name  centum 
aurei,  that  is,  'hundred  florins,'  from  which  'thousand 
florins'  is  derived,  comes  from  the  fact  that  when 
the  herb  is  in  bloom  the  bright  yellow  colored  stamens 
resembles  gold,  and  being  widely  distributed  look  like 
one  hundred  or  one  thousand  gold  pieces." 

This  explanation  seems  reasonable,  but  does  not 
bear  out  the  Standard  Dictionary's  statement  as  to 
the  derivation  of  the  word  :  according  to  that  author- 
ity it  comes  from  "centaur,"  which,  in  turn,  it  says,  is 
perhaps  from  kenteo  "goad."  The  Century  Diction- 
ary and  Webster's  also  say  the  derivation  of  the  word 
is  from  "centaur."  The  Century  says  that  the  centaur 
Chiron  was  learned  in  medicine.  So  he  may  have 
had  something  to  do  with  the  naming  of  the  plant. 
In  another  place  the  Century  says  that  the  plant  was 
used  in  treating  the  foot  of  a  centaur. 

We  are  inclined  to  believe  that  Prof.  Raubenheimer 
is  right,  in  spite  of  what  the  dictionaries  say,  and  be- 
lieve that  he  would  be  able  to  cite  authorities  if  called 
upon  to  do  so. 


Flavoring  for  Plug  Tobacco. — P.  C.  Wray, 
Virginia,  in  response  to  our  request  for  light  on  this 
subject  for  the  benefit  of  O.  D.  C,  Indiana,  and 
others  interested,  sends  us  the  following  formula  for 
a  plug-tobacco  perfume: 

Oil  of  clove I  ounce. 

Oil   of  citronella i  ounce. 

Oil  of  cinnamon 1  ounce. 

Oil   of  wintergreen i  ounce. 

Oil  of  mirbane  [very  poisonous]....  J4  ounce. 

Oil  of  bergamot J4  ounce. 

He  also  writes: 

Rum  is  generally  used  as  a  flavor  in  connection  with  the 
perfume.    Licorice  is  used  in  all  plug  tobaccos  to  sweeten. 

Having  been  born  and  reared  in  the  heart  of  t'-.e  to- 
bacco section  of  Virginia  and  knowing  a  great  many  man- 
ufacturers of  plug  tobacco,  I  can  safely  say  the  gentle- 
man from  Indiana  can  use  the  above  with  good  results  as 
to  flavor,  perfume,  etc.,  if  the  proper  process  is  carried 
out 

We  are  very  glad  indeed  to  have  such  authorita- 
tive information  on  this  interesting  and  not  alto- 
gether extra-pharmaceutical  subject,  and  we  thank 
our  correspondent  in  the  Old  Dominion  on  behalf  of 
"The  Gentleman  from  Indiana,"  our  readers  gener- 
ally, and  ourselves :  may  he  frequently  be  moved  to 
divide  his  information  with  us,  and  may  his  example 
serve  as  an  inspiration  to  others  to  do  likewise. 


Blue  Marking  Ink. — A.  M.  S.,  Texas. — We  do 
not  seem  to  be  able  to  locate  the  formula  you  men- 
tion. If  you  will  give  us  more  particulars  we  shall 
try  again.  In  the  meantime  maybe  the  one  below 
will  be  found  of  some  service  to  you : 

Shellac    4  drams. 

Alcohol 4  ounces. 

Borax    7  drams. 

Water   6  ounces. 

Methylene  blue to  color. 

Dissolve  the  shellac  in  the  alcohol,  and  the  borax 
in  the  water  with  the  aid  of  heat.  Pour  the  alcoholic 
solution  into  the  aqueous  one,  stirring  constantly. 
When  the  liquid  is  cool,  stir  in  the  dye. 

For  inks  of  other  colors,  use  the  appropriate  dy£s. 
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Safety  Matches  in  Book  Form.— C.    Y.,    New 

York. — Safety  matches,  shoes,  automobiles,  and 
pocket  knives  are  not  made  according  to  a  formula, 
in  the  sense  that  tapioca  pudding,  paregoric,  lemon 
syrup,  and  indelible  ink  are.  Matchmaking  is  an  in- 
dustry by  itself,  engaged  in  by  concerns  with  large 
capital,  expensive  machinery  and  long  experience. 
If  we  were  facetiously  inclined  we  might  make  a  side 
remark  here  about  designing  mammas  with  marriage- 
able daughters,  but  this  is  no  place  for  persiflage — 
airy  or  otherwise. 

There  are  formulas  a  plenty  for  the  composition 
used  for  making  the  match  heads,  and  when  the 
chemist  has  given  those  he  may  well  turn  over  to  the 
mechanical  engineer  the  matter  of  securing  the  sticks 
and  presenting  them  in  acceptable  form. 

The  Swedish  safety  match  is  made  by  dividing  the 
ingredient  of  the  match  mixture  into  two  portions, 
one  being  placed  on  the  ends  of  the  sticks,  and  the 
other,  which  contains  the  phosphorus,  being  spread  in 
a  thin  layer  upon  the  box.  The  match  heads  are  made 
of  potassium  chlorate,  6  parts;  antimony  sulphide,  2 
to  3  parts;  glue,  i  part.  To  make  the  friction  sur- 
face a  composition  is  used  consisting  of  amorphous 
phosphorus,  lo  parts;  antimony  sulphide  or  man- 
ganese dioxide,  8  parts ;  glue,  3  to  6  parts,  and  this  is 
spread  upon  a  surface  which  has  been  made  rough  by 
a  coating  of  glue  and  sand.  By  thus  dividing  the 
composition  the  danger  of  fire  arising  from  ignition 
of  the  matches  by  accidental  friction  is  practically 
eliminated. 

Working  with  phosphorus  is  so  dangerous — not 
only  on  account  of  the  risk  of  explosion,  but  because 
of  the  slower  effect  which  it  may  have  on  the  consti- 
tutions of  those  who  handle  it  continually — that  it 
should  not  be  engaged  in  except  under  the  direction 
of  experts  who  have  had  abundant  experience  in  the 
matter.  , 


Woman  Laborers  in  Drug  Stores  at  Night. — 

J.  P.,  New  York. — Your  query  was  referred  to  the 
State  Education  Department  (which,  you  know,  has 
charge  of  the  administration  of  the  pharmacy  law), 
with  the  request  that  if  the  point  you  raise  were  not 
covered  by  the  pharmacy  law  the  department  would 
advise  us  what  other  department  of  the  State  govern- 
ment would  be  able  to  give  us  the  desired  informa- 
tion. The  officer  of  the  Education  Department  who 
answered  our  letter  said  that  he  had  sent  to  the  State 
Department  of  Labor  for  any  information  on  the  sub- 
ject which  he  did  not  possess,  and  that  the  represen- 
tative of  the  Department  of  Labor  stated  that  the 
only  statute  regulating  the  hours  of  employees  in 
drug  stores  in  this  State  is  that  ^iven  in  section  236 
of  the  pharmacy  law.    That  section  reads  as  follows : 

Working  hourt  and  sleeping  apartments.  No  appren- 
tice or  employee  in  any  pharmacy  or  druK  store  shall  be 
required  or  permitted  to  work  more  than  70  hours  a 
week.  Nothing  in  this  section  prohibits  working  six 
hours  overtime  any  week  for  the  purpose  of  making  a 
shorter  succeeding  week,  provided,  however,  that  the  ag- 
gregate numt>er  of  hours  In  any  such  two  weeks  shall 
not  exceed  132  hours.  The  hours  shall  be  so  arranged 
Lfiat  an  employee  shall  be  entitled  to  and  shall  receive  at 
least  one  afternoon  and  evening  off  In  each  week,  and  In 
addition  thereto  shall  receive  one  full  day  off  In  two  con- 
secutive weeks.  No  proprietor  of  any  pharmacy  or  drug 
•tore  shall  require  any  clerk  to  sleep  In  any  room  or 
apartment  in  or  connected  with  tnch  store  that  does  not 


comply  with  the  sanitary  regulations  of  the  local  board 
of  health.  The  provisions  of  this  section  alone  regulate 
working  hours  and  sleeping  apartments  in  pharmacies  or 
drug  stores. 


Pennsylvania  Pressing  Missouri. — C.  H.,  Penn- 
sylvania, sends  a  batch  of  questions  which  we  try  to 
answer  below: 

Maple  Flavor.  ', 

Vanillin    20  grains. 

Coumarin 10  grains. 

Oil  of  rose 2  drops. 

Oil  of  anise i  drop. 

Oil  of  celery 10  drops. 

Tincture  of  fenugreek J^  ounce. 

Fluidextract  of  coffee i  dram. 

Maple  sugar,  pure i  ounce. 

New  Orleans  molasses 2  ounces. 

Glycerin  i  ounce. 

Alcohol 3  ounces. 

Water to  make     i  pint. 

Dissolve  the  first  five  items  in  the  alcohol ;  dissolve 
the  molasses,  sugar  and  glycerin  in  the  water ;  mix  the 
two  solutions,  add  the  other  materials,  mix  well,  and 
then  keep  for  at  least  a  month  in  a  warm  place.  Keep 
protected  from  light. 

Substitute  for  Eggs. 

"There  ain't  no  sich  animal."  According  to  an  an- 
lysis  made  by  the  food  and  drugs  commissioner  of 
North  Dakota,  the  so-called  tgg  substitute  known  as 
eg-save  consists  essentially  of  corn  starch. 

Baking  Powder. 

The  formula  you  request  is:  Acid  calcium  phos- 
phite, lyi  pounds;  sodium  bicarbonate,  i  pound; 
starch,  134  pounds. 

Violet  Perfume. 

Essence  of  cassie 15  ounces. 

Essence  of  rose 10  ounces. 

Essence  of  tuberose 10  ounces. 

Essence  of  violet 19  ounces. 

Tincture  of  orris 10  ounces. 

Oil  of  bitter  almonds 3  minims. 

Lilac  Perfume. 

Essence  of  tuberose 11  ounces. 

Essence  of  orange  flowers 6  ounces. 

Essence  of  civet 4  drams. 

Oil  of  bitter  almonds 3  minims. 

Moss  Rose  Perfume. 
Extract  of  rose 2  quarts- 
Extract  of  orange  flower i  quart. 

Essence  of  rose i  quart. 

Tincture  of  ambergris i  pint. 

Tincture  of  musk ^  pound. 


Oschner's  Solution.-G.  F.  Tempel,  New  Jersey, 
seeing  the  "appeal"  of  L.  A.  H.,  California,  in  last 
month's  Circui-ar,  is  kind  enough  to  write  that  one 
of  the  physicians  whose  prescriptions  he  frequently 
fills  for  this  liquid. told  him  that  it  consists  of  3 
parts  of  a  sterile  saturated  solution  [in  water?]  of 
boric  acid  and  i  part  of  95-per  cent,  alcohol. 

We  thank  Mr.  Tempel  for  this  information  and 
trust  that  he  will  let  us  hear  from  him  again  and 
often.  W,  I 
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Prepared  Table  Mustard. —  H.  F.  M.,  Iowa. — 
There  are  dozens  of  methods  of  preparing  mustard 
for  table  use,  ranging  all  the  way  from  making  a 
paste  of  ground  mustard  with  vinegar,  to  concocting 
a  condimental  olla  podrida  out  of  a  dozen  or  more 
seeds,  barks,  roots,  leaves  and  fruits,  with  saline, 
acetic,  and  saccharine  additions.  We  give  a  few  of 
them  below: 

Plain  Table  Mustard. 

Mix  8  pounds  of  ground  mustard  seed  with  lyi 
pints  of  good  vinegar;  heat  the  mixture  over  a  mod- 
erate fire  fCr  one  hour,  and  add  i  dram  of  ground 
Jamaica  pepper.  When  cold  transfer  to  jars,  which 
should  be  kept  well  closed. 

Very  Fine  Table  Mustard. 

Digest  over  a  water-bath  i^  ounces  of  fresh  tar- 
ragon leaves,  2  bay  leaves,  i  lemon  (juice  and  rind), 
%  dram  each  of  cloves  and  cinnamon,  ^  dram  of 
black  pepper,  }i  ounce  of  dill,  and  i  onion,  in  J/2 
gallon  of  good  vinegar.  Then  strain  the  fluid  into  a 
porcelain  vessel,  and  while  it  is  yet  warm,  mix  with 
it  I  pound  of  ground  black  mustard,  i  pound  of 
ground  white  mustard,  i  pound  of  sugar,  and  3J^ 
ounces  of  common  salt.  Let  the  whole  digest,  stir- 
ring frequently,  until  the  mustard  has  lost  some  of 
its  sharpness  by  the  evaporation  of  the  ethereal  oil, 
and  then  dilute,  according  to  taste,  with  more  or 
less  vinegar. 

French  Mustard. 

Mix  with  a  good  wine  vinegar  (or,  better  yet,  a 
vinegar  in  which  has  been  macerated  some  celery 
root,  garlic,  onion  and  chives),  ground  mustard,  900 
parts;  sugar,  100  parts;  salt,  100  parts;  pepper,  50 
parts;  cinnamon,  25  parts;  cardamom,  10  parts,  and 
ginger,  15  parts. 


Balsam  of  Life. — C.  .A..  A.  C,  Massachusetts. — 
A  "balsam  of  life"  or  Cook's  lebensbalsam  is  defined 
by  Hager  (Handbuch  der  Pharmaceutischen  Praxis) 
as  a  proprietary  remedy  composed  of  borax,  camphor, 
water,  and  other  ingredients ;  but  as  your  order  called 
for  "4  ounces  of  balsam  of  life"  it  seems  probable 
that  the  balsamum  vitae  HofTmanni  of  the  third  edi- 
tion of  the  National  Formulary,  or  the  neai'ly  iden- 
tical mitura  oleosobalsamica  of  the  German  Phar- 
macopoeia was  wanted.  The  receipe  for  balsamum 
vitae  Hoffmann  as  it  appears  in  the  National  Form- 
ulary III  is  as  follows: 

Oil  of  lavender 4.0  mils. 

Oil  of  thyme 4.0  mils. 

Oil  of  lemon 4.0  mils. 

Oil  of  nutmeg 4.0  mils. 

Oil  of  orange  flowers 4.0  mils. 

Oil  of  cloves 3.5  mils. 

Oil  of  cinnamon 3.5  mils. 

Balsam  of  peru 10.5  mils. 

Alcohol enough  to  make  looo.o  mils. 

Dissolve  the  oils  and  the  balsam  of  peru  in  the  al- 
cohol, let  the  solution  stand  a  few  days,  it  convenient, 
and  then  filter. 


toilet  waters.  There  are  many  such  recipes  in  our 
little  Formula  Book.  A  useful  volume  for  those  who 
intend  to  go  into  the  manufacture  of  goods  of  this 
nature  to  any  great  extent  is  Perfumes  and  Cos- 
metics: Their  Preparation  and  Manufacture,  by  Dr. 
George  W.  Askinson.    We  can  supply  it  at  $5  a  copy. 


Manufacture  of  Yeast. — H.  L.,  Pennsylvania. — 
If  the  process  you  mention  yields  a  product  that  is 
too  liquid,  we  suggest  that  you  reduce  the  proportion 
of  water  used  to  a  point  at  which  it  gives  satisfactory 
results. 

Here  is  the  formula  for  Vienna  yeast  as  given  in 
the  books : 

Indian  corn,  barley  and  rye,  all  sprouting,  are  pow- 
dered and  mixed,  and  then  macerated  in  water  at  a 
temperature  of  from  149°  to  167°  F.  Saccharifica- 
lion  takes  place  in  a  few  hours,  when  the  liquor  is 
racked  off  and  allowed  to  clear,  and  fermentation  is 
set  up  by  the  help  of  a  minute  quantity  of  any  ordi- 
nary yeast.  Carbon  dioxide  is  disengaged  during  the 
process  with  so  much  rapidity  that  the  globules  of 
yeast  are  thrown  up  by  the  gas  and  remain  floating  on 
the  surface,  where  they  form  a  thick  scum.  The  lat- 
ter, carefully  removed,  constitutes  the  best  and  purest 
yeast,  which,  when  drained,  and  compressed  in  a  hy- 
draulic press,  may  be  kept  from  eight  to  fifteen  days, 
according  to  the  season. 


Styptic  Pencils.—  L.  B.,  New  York. — We  un- 
derstand that  these  pencils  are  made  of  alum  by 
fusion.  Some  skill  is  required  to  get  the  alum  to 
just  the  proper  consistency,  a  little  added  water  to 
replace  that  driven  off  by  the  heat,  being  necessary. 
When  the  liquid  is  ready  it  is  poured  into  moulds  to 
harden. 

Objections  have  been  raised  by  hygienists  to  the 
use  of  a  "public"  styptic  pencil,  and  their  use  is  for- 
bidden in  some  places.  It  is  easy  to  conceive  of  dis- 
ease being  spread  by  the  touching  of  a  cut  on  one 
man's  face  with  any  article  which  has  been  in  con- 
tact with  the  blood  of  another. 

The  present-day  demand  is  for  an  alum  pencil  that 
is  transparent,  that  is,  one  in  which  there  is  still 
enough  water  of  crystallization  to  make  a  "clear" 
crystalline  point.  To  obtain  a  product  of  this  charac- 
ter means  very  careful  manipulation  and  the  opera- 
tion is  usually  successful  only  when  large  quantities 
of  alum  are  molded  at  one  time. 


Formulas  for  Toilet  Waters.- M.  S.  R.,  Mary- 
land.— Almost  any  book  of  formulas  for  druggists 
will  give  you  directions  for  making  an  assortment  of 


Blue-Print  Paper.— H.  F.  A.,  New  York.— The 
ordinary  blue  photographic  print  in  which  white  lines 
appear  on  a  blue  ground  may  be  made  on  paper  pre- 
pared as  follows: 

a.  Potassium    ferricyanide    10  drams. 

Distilled  water 4  ounces. 

b.  Iron  and  ammonium  citrate 15  drams. 

Distilled  water 4  ounces. 

When  wanted  for  use,  mix  a  and  b,  filter,  and 
apply  to  the  surface  of  the  paper. 

With  this  mixture  no  developer  is  required.  The 
paper  after  exposure  is  simply  washed  in  water  to  re- 
move the  unaltered  iron  salts.  The  print  is  improved 
by  immersion  in  diluted  hydrochloric  acid,  after  which 
it  should  again  be  well  washed  in  water. 
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Rust  Remover. —  J.  T..  New  York. — From  our  Timber  Killer.—  Apropos   of   the  note  on   this 

little  Formula  Book  we  quote  the  note  below :  subject  in  the  Circular  for  last  month,  page  550,  a 

To  remove  rust  from  Iron  or  steel,  plunge  the  rusty  somewhat  facetious  correspondent  writes: 

article  Into  a  vessel  of  boiling  water;  this  will  loosen  the  The  most  effective  timber  killer  of  the  twentieth  cen- 

rust,  which  may  then  be  brushed  off  easily.    Then  dry  tury  is  fire.     Shrapnel  is  used  quite  successfully  in  Bu- 

tho  article  before  a  fire  if  necessary,  when  the  rust  which  rope,  but  is  more  expensive.    In  smelter  regions  arsenical 

has  not  dropped  off  may  be  removed.     A  good  body  of  fumes  have  done  the  work,  and  doubtless  arsenic  can  kill 

boiling  water  should  be  used,  and  the  longer  the  boiling  timber  as  well  as  timber  wolves.    Arsenic  is  the  accepted 

the  better.    All  oil  and  dirt  goes  with  the  rust.  killer  for  weeds,  but  I  have  never  classed  timber  in  that 

A      ,,             .1     J     j:              •             ^  r               ■  way.     Doubtless  it  would  succumb,  if  used  in  sufficient 

Another  method  of  removmg  rust  from  an  iron  ar-  doses. 

tide  is  to  keep  a  piece  of  zinc  in  electric  contact  with  This  query  strikes  me  much  as  would  a  query  how  to 

it  while  it  is  lying  for  several  days  in  water  contain-  destroy  money.    The  Treasury  Department  at  Washing- 

ing  a  little  sulphuric  acid.  More  sulphuric  acid  may  IZ  "i^^ri^f '.Jli^^  °^T  ''^?.  ^""^  "'tP''.  PJ®f*"tlon8,  but 
u  jj  J  f  ^-  ..  ..•  "^^  average  visitor  who  witnesses  it  indulges  a  semi- 
be  added  from  time  to  time.  secret  wish  that  he  could  "reserve"  some  of  tne  doomed 

Rubbing  the  rusty  article  with  a  solution  of  alum  in  lucre.    Why  should  a  man  wish  to  kill  timber?    Does  it 

strong  vinegar  is  said  to  remove  the  rust.  belong  to  somebody  else  and  cut  off  his  view?    Is  this  a 

The  rust  may  be  removed  mechanically  by  rubbing  °®''  ^^'  ^^^'°^'  «"■  ^^^^^ 

it  with  powdered  emery.     Olive  oil  may  be  kept  in  Aletris    Cordial- M.  M.  D.,  New  Hampshire - 

contact  with  the  rust  spots  for  several  days  and  then  jhis  is  a  proprietary  article,  said  to  contain  aletris, 

they  may  be  rubbed  with  fine  emery  cloth,  the  oil  be-  helonias,  and  scrophularia. 

mg  kept  over  the  spots  as  well  as  may  be.    Afterward  j^  the  Standard  Formulary  (first  edition)  the  fol- 

emer>-  and  vinegar  may  be  applied,  and  the  final  pol-  lowing  formula  for  a  cordial  containing  aletris  (star- 

ish  may  be  given  with  plumbago  and  chamois.  grass)  is  given-                                      »              ^ 

Stargrass    i  av.  oz. 

Formulas    for   Toilet    Preparations. —  F.  D.  S.,  ^'"e  cohosh i  av.  oz. 

New  York,  requests  back  numbers  of  the  Circular  Cramp  bark  i  av.  oz. 

containing  formulas   for  tooth  paste  and  powders;  Helonias  (false  unicorn) i  av.  oz. 

shaving  soaps,  creams,  and  powders ;  face  and  talcum  Syrup 2  fl.  ozs. 

powders ;  cold  creams,  and  toilet  water.    To  comply  Alcohol 2  fl.  ozs. 

it  would  be  necessary  for  us  to  send  complete  or  Sherry  wine to  make  16  fl.  ozs. 

almost  complete  files  of  the  Circular  for  many  years  Extract  the  drugs  with  the  wine  to  which  the  alco- 

back,  and  this  we  could  not  do  without  robbing  our-  hoi  has  been  added,  and  obtain   14  fluid  ounces  of 

selves  of  our  working  files,  which,  of  course,  our  cor-  liquid.    Mix  this  with  the  syrup,  and  filter. 

respondent  did  not  ask  or  expect.  .                    

Realizing  that  there  are  stored  away  in  the  volumes  Turpentiny  Lemon  Extract — O.  P.,  South  Car- 
of  the  Circular  innumerable  formulas  which  are  of  olina.— We  know  of  no  satisfactory  way  of  over- 
great  value  to  druggists,  and,  further,  that  many  coming  the  turpentininess  of  the  oil  or  the  extract  of 
druggists  do  not  have  access  to  such  volumes,  and  jemon.  If  there  is  a  large  enough  quantity  of  the  oil 
that  those  who  are  so  fortunate  may  not  always  have  1'  might  pay  to  recover  the  citral  from  it,  or  to  send 
the  time  and  the  patience  to  "dig  out"  the  nuggets,  '^  ^?  ^^'"^  pharmaceutical  manufacturer  for  him  to 
we  collected  the  best  of  the  recipes  and  directions,  ^° '*• 

condensed  and  classified  them,  and  made  them  into  a  .  ^^  *"^  ^^V'  ^^^.  ^]^^^^  ^"7  such  words  as  "turpen- 

little  muslin-bound  book  of  242  pages,  6  by  9  inches,  *'".y  '  ^"^  "turpentininess"?    If  there  are  not,  we  have 

and  offer  it  to  our  subscribers  at  such  a  small  price  coined  them,  and  would  like  to  know  who  has  a  right 

(so  cents)  as  to  make  it  practicable  for  every  one  to  *°  ^^"^  "^  the  privilege  of  so  doing. 

p  ssess  a  copy.              ,  Formulas  of  Bacteriologic  Stains.— H.  A.  L., 

OM  F— k- J  n     •          /-     T    r>     XT        ,r    ,  Ohio.— Perhaps  you  will  find  just  the  book  you  want 

Old-Fashioned  Dyemg.-G.  J.  D..  New  York,  in  Tests  and  Reagents,  Chemical  and  Microscopical, 

makes  the  tmiely  suggestion  that,  in  view  of  the  diffi-  by  Alfred  I.  Cohn  (John  Wiley  &  Sons,  New  York 

culty  or  impossibility  of  secunng  modern  synthetic  $3).    A  smaller  work  of  a  somewhat  similar  nature 

dyes,  we  give  directions  for  using  such  old-time  dye-  known  as  Reagents  and   Reactions,  a  compilation, 

stuffs  as  logwood,  etc.    The  trouble  about  the  sug-  was  issued  by  certain  interests  allied  with  the  Uni- 

gestion  IS  that  in  order  to  carry  it  out  it  would  be  versity  of  Wisconsin,  at  Madison,  a  number  of  years 

necessary  for  us  to  print  a  book:  the  subject  is  not  ago. 
one  which  can  be  disposed  of  in  a  few  paragraphs — 

of  even  a  few  columns.    And  since  a  book  is  neces-  Appeals    to   Readers. —  Information   is   sought 

sar>',  we  think  it  would  be  more  satisfactory  all  around  concerning  the  composition  of  the  articles  listed  be- 

for  those  interested  to  secure  some  appropriate  book  iovr: 

already  in  existence.    If  the  publishers  of  technical  ^^^  address  is  wanted  of  the  manufacturers  of — 

literature  are  unable  to  supply  the  one  wanted,  per-  Sovoiys  Kyx  Nail  Polish,  by  B.  A.  L.,  New  York, 

haps  the  services  of  the  second-hand  dealer  could  be  Hydrosol,  by  B.  &  C.  Rhode  Island, 

used  with  profit.  Apollo's  Bromite  Caffeine,  by  F.  M.  C,  Pennsyl- 

vania. 

Waterproof  Glue. —  S.  A.  D.,  Maryland,  asks:  The  addresses  are  wanted  also  of  the — 

"Can  you  advise  us  where  we  may  obtain  a  formula  National  Association  of  Herbalists  and  of  the  Na- 

for  a  glue  that  is  waterproof?"  tional  Botanic  Physicians  of  New  York,  by  C.  D.  B., 

Gladly.    In  our  little  Formula  Book.  New  Jersey, 
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Tennessee   Board   of   Pharmacy   Questions 

Herewith  are  reprinted  the  questions  used  by  the  Tennessee  Board  of  Pharmacy  at  an  exam- 
ination held  July  loth,  ipi6.  Other  sets  of  questions  asked  by  this  board  appear  in  the  issues 
of  the  Circular  for  December,  1913,  page  756,  and  May,  191 1,  page  262. 
In  reprinting  board  questions  we  endeavor  to  follow  closely  the  nomeclature,  spelling,  punc' 
tuation,  and  capitalization  of  the  originals,  our  object  being  to  give  our  readers,  just  as  nearly 
as  practicable,  the  questions  as  they  were  presented  to  the  candidates. 


Pharmacy, 
O.  J.  Nance,  Examiner. 

1.  What  Is  Pharmacy? 

2.  (a)  What  methods  of  making  tinctures  are  recog- 
nized by  the  U  S.  P.?    (b)  Describe  each  method. 

3.  (a)  Namti  few  bodies  or  crystals  that  are  hygor- 
scopic.  (b)  How  should  hygroscopic  powders  be  folded 
before  dispensed?  (c)  Name  three  salts  that  are  efflor- 
escent. 

4.  (a)  Describe  briefly  mode  of  filling  soft  capsules 
with  liquids,  such  as  creosote,  oils,  etc.  (b)  How  many 
grains  of  opium  are  contained  in  314  grains  of  Dover's 
Powders? 

5.  (a)  Give  three  official  preparations  in  which  White 
Wine  enters,  (b)  After  carbolic  acid  has  changed  to  red 
color  is  ther«»  any  deterioration  In  value?  Can  you  re- 
store to  its  natural  color? 

6.  (a)  How  many  alkaloids  found  in  opium?  (b)  Name 
them,  (c)  Give  process  for  making  Deo  Tr.  Opii.  (d) 
Name  the  Ingredients  of  Dover's  Powders,  giving  per- 
centage of  each. 

7.  (a)  What  is  meant  by  an  Amorphous  Salt?  (b) 
Give  two  examples  of  Amorphous  Salts,  (c)  How  many 
grammes  in  five  ounces  avoirdupois  weight? 

8.  Give  official  Latin  name  and  ingredients  of  the  fol- 
lowing: (a)  Fowler's  Solution,  (b)  Soap  Liniment,  (c) 
Paregoric,  (d)  Brown's  Mixture,  (e)  Spirits  Nitre. 

9.  (a)  Name  substances  which  are  required  to  manu- 
facture Chloroform,  (b)  Give  Its  medicinal  properties 
and  dose,     (c)  How  should  the  following  be  dispensed: 

It  Chloroform  Sly 

Aq  Menth  ad  Sly 

M.  Slg.    Teaspoonful  after  meals.* 
(d)  Give  its  solubility  in  water  and  alcohol. 

10.  What  is  the  percentage  strength  of  (a)  Tincture 
Belladonna,  (b)  Tinct.  Aconite,  (c)  Tr.  Digitalis,  (d) 
Tr.  Nux.  Vom,  (e)  Tr.  Hyoscyamus?  (f)  Are  Alkaloids 
more  soluble  in  Alcohol  or  water?  (g)  Are  Morphine 
Sulph  and  Strychnia  Sulphate  Alkaloids? 

Chemistry. 

3.  n.  Justice,  Elxamlner. 

1.  (a)  Define  cliemistry.  (b)  Explain  difference  be- 
tween chemical  and  physical  change  of  matter.  Into 
what  two  classes  are  elements  divided?  (d)  What  causes 
rusting  or  tarnishing  of  metals?  (e)  What  is  atomic 
weight? 

2.  (a)  To  what  is  hardness  of  water  due?  (b)  Ex- 
plain the  difference  between  temporary  and  permanent 
hardness  of  water,  (c)  How  may  hard  water  be  rendered 
soft?  (d)  Tell  how  to  obtain  chemically  pure  water  and 
give  details  of  process. 

3.  (a)  Give  properties  of  phenol,  (b)  What  are  Us 
principal  uses?  (c)  Name  some  derivatives  of  phenol 
and  their  uses,  (d)  How  is  glycerine  obtained?  (e) 
Name  the  most  Important  uses  of  glycerine. 

4.  (a)  Name  the  Halogens,  (b)  How  are  they  found 
in  nature?  (c)  What  is  the  commercial  source  of  hydro- 
chloric acid?  (d)  How  is  sulphuric  acid  made?  (e) 
What  are  alkaloids? 

5.  Write  the  chemical  formula  of  the  following:  (a) 
Copperas,     (b)   Calomel,     (c)   Corrosive  sublimate,     (d) 

*There  Is  some  doubt  as  to  whether  it  shonld  be  di»- 
pensed  at  all. — Editor  The  Dbuooists  CacirLAjt, 


White  vitriol,  (e)  Boric  acid,  (f)  Chloroform,  (g) 
Glycerine,     (h)  Phenol,     (i)  Borax.     (])  Salt,  petre. 

6.  (a)  Define  specific  gravity,  (b)  Define  specific  vol- 
ume, (c)  How  many  cubic  centimeters  in  3,860  grams  of 
sulphuric  acid  Sp.  Gr.  1.84?  (d)  How  many  grams  In  5,000 
cubic  centimeters  of  glycerine  Sp.  Gr.  1.25? 

7.  (a)  What  do  you  understand  by  chemical  action? 
(b)  Give  the  functions  of  a  chemical  formula,  (c)  What 
is  a  chemical  antidote?  (d)  State  the  difference  between 
organic  and  inorganic  chemistry,  (e)  Give  tests  for 
sugar  and  albumin  in  urine. 

8.  (a)  What  salt  of  iron  is  formed  in  the  manufacture 
of  Basham's  Mixture?  (b)  Tell  how  ferric  hydrate  acta 
as  an  antidote  to  arsenic  poisoning,  (c)  What  is  the 
chemical  difference  as  to  valence  of  iron  In  the  ferrous 
and  ferric  salts?  (d)  Name  some  appliances  used  In 
pharmacy  to  produce  and  modify  heat. 

9.  (a)  Give  a  chemical  test  to  distinguish  calomel 
from  corrosive  sublimate,  (b)  How  distinguish  morphine 
sulphate  from  quinine  sulphate? 

10.  (a)  What  chemical  change  has  taken  place  in  calo- 
mel and  soda  tablets  which  have  acquired  a  dark  color? 

(b)  Give  a  description  of  titration,  (c)  How  distinguish 
cresol  from  phenol?  (d)  From  what  is  acetanilid  ob- 
tained?   (e)  What  Is  the  source  of  salicylic  acid? 

Practical  Pharmacy. 
Richard  Smith,  Examiner. 

1.  (a)  How  many  C.  C.  of  10%  solution  of  Argyrol 
will  %  oz.  of  Argyrol  make?  (b)  What  would  be  the 
strength  of  the  solution  of  100  Gm.  of  Sodium  Brom.  in 
eight  ounces  of  water?  (c)  If  you  mixed  50  Gm.  9% 
strength  75  Gm.  10%  strength  and  100  Gm.  12%  strength 
of  Opium  what  would  be  the  strength  of  morphine  in  the 
mixture? 

2.  (a)  How  many  5  gr.  doses  of  medicine  in  20  Gm. 
of  a  powder?  (b)  How  many  doses  are  there  and  how 
much  to  the  teaspoonful  in  200  C.  C.  of  10%  Sol?  (c) 
If  a  doctor  prescribed  15  min.  of  a  10%  sol,  how  much  of 
the  medicine  would  be  given  at  a  dose?  (d)  What  would 
be  the  volume  of  a  liquid  weighing  500  Gm.  Sp.  G.  1.35? 
(e)  What  would  be  the  weight  of  a  liquid  measuring  300 
Gm.  Sp.  G.  1.25? 

3.  (a)  How  much  Strychnine  Alkaloid  in  a  pint  of 
Tr.  Nux  Vomica?  (b)  How  much  Powdered  Opium  in  a 
pint- of  Paregoric?  (c)  How  much  Sulphuric  Acid  in  16 
min.  of  Aromatic  Sulphuric  Acid?  (d)  How  much  Iodine 
in  5  min.  Tr.  Iodine?  (e)  How  much  metalic  Iron  does 
20  min.  of  Tr.  Chloride  Iron  represent? 

4.  (a)  Write  out  four  prescriptions  that  are  incompati- 
ble, showing  the  incompatibility,  tell  why  they  are  so,  and 
suggest  a  way  to  fill  same  if  they  can  be  filled  correctly? 

5.  (a)  In  treating  urine  for  sugar  and  albumen  what 
tests  are  made?    (b)  What  is  the  normal  Sp.  G.  of  urine? 

(c)  What  is  the  difference  between  fermentation  and  pu- 
trefaction? (d)  From  what  and  how  is  pepein  obtained? 
(e)  Give  five  general  solvents  used  in  pharmacy  and  tell 
the  advantage  of  each. 

6.  (a)  What  is  the  difference  between  an  infusion  and 
a  decoction?  (b)  What  is  meant  by  a  saturated  solution? 
Give  an  example,  (c)  Why  does  the  alcoholic  strength 
of  tinctures  differ?  Give  three  examples,  (d)  For  what 
purpose  is  purified  talc  used  in  making  official  waters 
and  elixirs? 

7.  Give  the  official  names  for  the  following,  (a)  Pare- 
goric, (b)  Elixir  Vitriol,  (c)  Formin,  (d)  Dermatol,  (e) 
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Hive  Syrup,  (f)  Basham's  Mixture,  (g)  Lugol's  Solution, 
(h)  White  Vitriol,  (1)  Yellow  Wash,  (j)  Brown's  Mixture. 

8.  (a)  What  is  the  difference  between  Creosote  and 
Cresol?  (b)  What  is  the  reaction  that  takes  place  tn 
making  Fowler's  Solution?  (c)  From  what  is  Camphor 
obtained  and  how?  (d)  From  what  Is  Oleate  Mercury 
made? 

9.  (a)  How  much  Sodium  Phosphate  in  1000  c.c.  of 
Solution  of  Sodium  Phos.  Co.  and  how  Is  the  solution 
made?  (b)  How  la  Iodine  Ointment  made  and  what  Is 
the  strength  of  Iodine  in  same?  (c)  What  is  the  strength 
of  Belladonna  Ointment  and  how  made? 

10.  (a)  If  you  bought  500  Gm.  of  ether  for  75c.  and 
sold  a  fluid  ounce  for  10c.  how  much  profit  would  you, 
make  on  the  500  Gm.  (Sp.  G.  Ether  .71)?  (b)  If  you  di- 
luted 200  C.  C.  of  Stronger  Ammonia  (27%)  to  10% 
strength  how  many  ounces  would  you  have?  (c)  How 
many  %  Gr.  Tablets  of  Morphine  Sulphate  can  be  made 
from  100  Gm.  of  Morphine  Sulphate? 

Materia  Medica. 
W.  A.  McBath,  Examiner. 

1.  (a)  Name  two  Insects  that  are  official,  (b)  Give 
habitat  and  manner  of  collection,  (c)  Name  the  official 
preparations  in  which  they  enter. 

2.  (a)   Give  source  and  manner  of  obtaining  Sulphur. 

(b)  Name  three  official  forms  of  Sulphur,  (c)  How  are 
they  prepared?  (d)  Name  an  official  preparation  con- 
taining Sulphur. 

3.  (a)  Name  three  Mineral  Acids;  (b)  three  Vegetable 
Acids,    (c)  Give  source  and  maTiner  of  preparing  each. 

4.  Rhubarb — (a)  Give  habitat;  (b)  part  used;  (c)  im- 
portant constituents  of  drug;  (d)  medicinal  properties 
and  dose,     (e)   Name  five  official  preparations. 

5.  Oil  Almonds— (a)  Name  two  U.  S.  P.  kinds  and  tell 
how  they  are  obtained,  (b)  How  are  they  used  in  phar- 
macy?    (c)   Give  test  for  impurities. 

6.  Black   Haw — (a)   Give  official   name;    (b)    habitat; 

(c)  part  used;  (d)  medicinal  properties;  (e)  official 
preparations. 

7.  (a)  Give  source  of  Arsenic;  (b)  strength  of  liquid 
preparations;  (c)  medicinal  properties  and  doee;  (d) 
symptoms  of  poisoning;  (e)  official  antidote  and  amotint 
that  should  be  given. 

8.  (a)  Gum  Arabic— (a)  Give  Latin  title;  (b)  botani- 
cal source;  (c)  how  obtained,  (d)  Name  two  U.  S.  P. 
preparations  and  why  Is  it  used  in  pharmacy. 

9.  Lard — Give  (a)  Latin  name,  (b)  From  what  ob- 
tained and  how  prepared?  (c)  For  what  is  Lard  used  in 
pharmacy?  (d)  How  is  Benzolnated  Lard  prepared?. (e) 
How  is  Lard  Oil  obtained?  (f)  Into  what  official  prepa- 
rations does  it  enter? 

10.  Define  the  following  terms  and  give  an  example  un- 
der each:    (a)    Vesicant;    (b)    Nervine;    (c)    Anlsthettc; 

(d)  Cardlant;  (e)  Sialogogue;  (f)  Antipyretic;  (g) 
Emetic;   (h)  Laxative;   (i)  Diaphoretic;   (J)  Refrigerant. 


Estimation  of  Nitrogen. 

Nolte  (Zeit.  anal.  Chem.  through  Pharm. 
Weekbl.)  found  that  when  mercury  is  used  as  a  cata- 
lyzer in  the  estimation  of  nitrogen  by  Kjeldahl's 
method,  even  with  the  addition  of  sulphide,  too  low 
results  are  obtained  especially  in  the  estimation  of  al- 
kaloids, uric  acid,  etc.  Such  a  shortage  does  not  oc- 
cur when  copper  is  used  as  a  catalyzer,  although  at 
times,  for  reasons  so  far  unknown,  slightly  low  re- 
sults may  be  obtained  also. 


Detection  of  Wheat  Flour  in  Rye  Flour. 

When  lo  grammes  of  wheat  flour  is  shaken  for  two 
and  one-half  hours  with  loo  mils  of  water  and  the 
mixture  centrifuged,  a  liquid  is  obtained  which  has  a 
much  greater  viscosity  than  that  obtained  by  treat- 
ing the  same  quantity  of  rye  flour  in  the  same  way, 
according  to  Fanto  (Mon.  Quesn.  through  Ann.  d. 
Falsif.).  It  is  claimed  that  by  this  process  as  little 
ts  2  to  3  per  cent,  of  wheat  flour  may  be  detected  in 
rye  flour. 


Higher  Entrance  Standards  at  Professional 
Colleges  and  the  Poor  Boy. 

The  comments  below,  from  the  Journal  of  the 
.4merican  Medical  Association,  would  be  perhaps 
equally  true  if  for  "medical,"  wherever  it  occurs,  were 
substituted  "pharmacal" : 

Several  years  ago  the  argument  commonly  used  by 
those  seeking  to  perpetuate  the  low  standard  medical 
college  was  that  "the  poor  boy"  would  no  longer  be 
able  to  get  a  medical  education.    It  is  true  that  higher 
entrance  requirements  will  keep  out  of  the  medical 
profession  students  too  ignorant  to  master  the  com- 
plexities of  the  present  day  medical  curriculum.    The 
opportunities  for  those  who  can  obtain  the  needed 
preliminary  education,  but  who  are  poor  in  purse, 
however,  have  really  been  increased.     These  "argu- 
ments," meanwhile,  do  not  come  from  the  poor  boys 
themselves,  many  of  whom  have  worked  all  or  part  of 
their  way  through  our  better  medical  schools.     The 
deserving  but  poor  boy  is  the  one  who  usually  knows 
a  good  school  when  he  gets  into  it,  and  the  one  who 
perhaps  is  most  capable  of  looking  out  for  his  own 
interests.    Meanwhile,  he  knows,  what  has  repeatedly 
been  shown,  that  it  costs  no  more  in  time,  and  some- 
times much  less  in  money,  to  attend  a  high-grade 
medical  school  than  it  does  to  attend  some  of  the 
poorest  equipped  class-C  institutions.     Tuition  fees 
are  lower  in  some  high-grade  medical  schools,  partic- 
ularly in  those  connected  with  State  universities,  than 
in  several  which  are  of  low  grade.    Again,  the  high- 
grade,  well  endowed  medical  school  usually  offers 
more  opportunities  for  students'  self-help  than  do 
the  institutions  conducted  solely  on  students'  fees — 
they  have  more  need  of  their  services  and  more  funds 
with  which  to  pay  for  it.     Finally,  it  is  in  the  well 
endowed  institutions  that  the  free  scholarships,  re- 
ferred to  in  the  preceding  comment,  are  being  so  rap- 
idly established.    The  present  reform  in  medical  edu- 
cation is,  therefore,  undoubtedly  carrying  with  it  the 
desire  to  put  the  opportunity  for  obtaining  a  thorough 
medical  training  in  the  reach  of  every  person  who  is 
educationally  qualified  to  obtain  it. 


Flour  Bleached  With  Nitrogen  Oxide. 

On  the  strength  of  numerous  experiments,  Steens- 
ma  (Pharm.  Weekbl.)  arrives  at  the  conclusion  that 
the  vitamines  in  flour  bleached  with  nitrogen  oxide 
may  have  been  rendered  physiologically  inactive; 
that,  however,  the  small  amounts  of  nitrogen  dioxide 
contained  in  the  flour  are  not  detrimental  to  health. 


The  Transmission  of  Disease  by  Insects. 

The  knowledge  that  insects  play  an  important  part 
in  the  spread  of  disease  is  no  new  thing  amd  the 
wonder  is  that  the  establishment  of  this  truth  should 
have  been  so  long  delayed.  Riley  and  Johanlnsen, 
in  their  Handbook  of  Medical  Entomology,  quote 
the  words  of  Mercurialis,  an  Italian  physician  who 
lived  about  1580,  who.  wrote,  during  a  period  when 
Europe  was  being  ravaged  by  the  dread  "black 
death":  "There  can  be  no  doubt  that  flies  feed  on 
the  internal  secretions  of  the  diseased  and  dying, 
then,  flying  away,  they  deposit  their  excretions  on  the 
food  in  neighboring  dwellings,  and  peisons  who  eat 
of  it  are  thus  infected." 
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Letters   from    Readers   of   the   Circular 

Short,  timely  articles  upon  subjects  of  interest  to  pharmacists  are  solicited  for  this  department. 
In  order  to  be  in  time  for  publication  in  the  issue  of  a  given  month,  they  should  be  in  the  edi- 
tor's hands  on  the  fifteenth  of  the  month  previous.  Jn  accordance  with  a  well  established 
rule,  communications  sent  in  anonymously  will  not  be  published;  but  if  the  author  expresses  a 
wish  to  have  his  name  withheld  from  the  public,  this  ivish  will  be  scrupulously  regarded. 


Doctor    Rusby    and    the    Journal    of    the 
American  Medical  Association. 

New  York,  September  6th,  191 6. 
To  the  Editor  of  The  Druggists  Circular: 

I  have  just  read  with  great  pleasure  Professor 
Rusby's  splendid  letter  in  the  current  issue  of  Thr 
Druggists  Circular.  It  answers  every  insinuation 
made  by  the  Journal  of  the  American  Medical  Asso- 
ciation in  a  manner  that  is  both  dignified  and  con- 
vincing. 

But  it  is  in  the  Journal  of  the  American  Medical 
Association  that  Doctor  Rusby's  letter  should  have 
appeared,  so  that  it  might  be  read  by  the  same  phy- 
sicians who  read  the  uncalled  for  attack.  In  my 
opinion,  the  Journal  of  the  American  Medical  Asso- 
ciation owes  Doctor  Rusby  an  apology,  and  if  it 
possesses  that  breadth  of  attitude  which  one  has  a 
right  to  expect  in  an  official  journal  of  a  powerful 
organization,  that  apology  will  be  forthcoming. 

No  broad-minded,  unbiased  physician  will  for  a 
moment  deny  the  splendid  work  that  the  Journal  of 
the  American  Medical  Association  has  been  doing  for 
the  progress  of  medicine  and  medical  education.  But 
every  broad-minded,  unbiased  physician  will  also 
have  to  agree  with  Doctor  Rusby's  statement  that 
the  Journal  has  often  been  extremely  arbitrary,  dog- 
matic, and  intolerant,  attacking  and  villifying  its 
best  friends,  and  thus  exciting  resentment  and  ani- 
mosity where  co-operation  and  friendship  could  eas- 
ily have  been  secured. 

William  J.  Robinson,  M.  D. 


Why  Druggists   Sell   Stamps. 

New  York,  September  6th,  1916. 
To  the  Editor  of  The  Druggists  Circular  : 

In  regard  to  the  samp  selling  proposition,  it  has 
always  occurred  to  me  that,  as  in  many  other  things, 
local  conditions  have  the  greatest  influence. 

While  it  may  be  all  right  for  Jones  to  have  a  profit- 
earning  stamp  machine  or  for  Smith  to  discontinue 
the  sale  of  stamps  entirely,  such  a  course  is  not  open 
to  all,  at  least  in  this  city. 

Refusal  to  sell  stamps  in  one  pharmacy  merely 
drives  the  customer  to  one  having  a  postoffice  sub- 
station, and  so  long  as  there  are  such  stations  in  drug 
stores  the  druggist  will  meet  this  form  of  competition 
to  the  same  extent  and  with  the  same  spirit  that 
prompts  him  to  sell  articl<;s  at  17  cents  when  they 
cost  him  $2  a  dozen. 

The  writer  has  inherited  a  postoffice  sub-station 
and  knows  what  it  is,  but  he  does  not  complain  at 
selling  stamps  at  all  hours  and  on  Sundays  and  he 
does  it  cheerfully  notwithstanding  the  fact  that  many 
of  his  patrons  buy  nothing  else :  they  may  be  prospec- 


tive patrons.  Furthermore,  if  city  people  cannot  pur- 
chase stamps  at  drug  stores  which  have  from  time 
immemorial  voluntarily  taken  this  burden  upon  them- 
selves, where  are  they  going  to  purchase  them? 

To  explain  patiently  to  each  and  every  man,  woman 
and  child  the  reason  in  full  why  stamps  are  not  sold 
and  directing  him  or  her  to  the  nearest  postoffice, 
providing  it  is  open,  consumes  more  time  and  takes 
more  trouble  than  acceding  to  his  or  her  wants,  and, 
furthermore,  it  will  certainly  not  make  friends. 

If  the  druggist  values  his  time  highly,  and  I 
believe  he  is  perfectly  just  in  so  doing,  let  him  by  all 
means  put  up  a  small  desk  in  the  rear  of  his  store 
somewhere  with  a  sign  "Stamps,"  and  let  his  boy  or 
porter  assume  full  charge  of  the  "department."  Such 
a  solution,  I  think,  will  please  the  customer  just  as 
much  as  the  chronic-complaining,  knocked-by-every- 
body,  pitied-by-none  druggist. 

Nathan  H.  Winter. 


The    Hog    Class    of    Drug    Store. 

Maspeth,  L.  I.,  September  12th,  1916- 
To  the  Editor  of  The  Druggists  Circular: 

On  page  549,  September  issue,  is  a  statement  that 
"'anyone  may  own  and  conduct  a  pharmacy  in  New 
York  when  a  registered  man  is  oh  hand  to  perform 
certain  designated  portions  of  the  work."  This  con- 
dition is  met  with  elsewhere  also.  Oerking  since 
1879  in  stores  of  all  magnitudes  ought  to  give  me 
occasion  to  speak  with  some  precision  on  drug  store 
matters.  Several  times  each  year  there  are  all  over 
the  land  meetings  of  representative  bodies  of  the 
trade  discussing  ways  and  means  to  "uplift"  phar- 
macy. In  reading  all  these  proceedings  my  mem- 
ory fails  to  recall  a  single  instance  where  there  is  any 
"uplift"  for  us.  There  are  federal  and  State  laws 
in  various  other  directions  that  are  classed  as  en- 
croaching upon  "personal  liberties"  of  the  individual. 
The  pharmacists  of  the  United  States  have  only 
themselves  to  blame  that  they  are  "doormats"  for  the 
public  as  that  Herald  reporter  quite  recently  said. 
The  average  druggist,  the  neighborhood  druggist, 
would  only  too  gladly  welcome  a  law  compelling  any 
one  conducting  a  pharmacy  to  be  a  duly  qualified 
pharmacist.  In  the  Pharmacopoeia  under  the  title 
pepsin  we  find  mention  of  an  animal,  sus  scrofu,  the 
hog.  In  all  the  larger  towns  and  cities  we  find  this 
animal  impersonated  in  certain  people  who  run  an 
establishment  carrying  everything  from  tinware  to 
camping  outfits.  They  are  hogging  and  thus  prosti- 
tuting pharmacy;  thty  conduct  a  common  depart- 
ment store  under  cover  of  a  drug  store  and  operate 
it  seven  days  a  week  from  7  a.  m.  to  midnight.  The 
pharmacy  end  in  these  "drug  stores"  is  quite  a  negli- 
gible factor ;  sometimes  even  spoken  of  as  not  worth 
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while  looking  after.  My  motto  is  household  and 
camping  outfits  for  the  hardware  man,  oyster  stews 
and  other  "eats"  for  the  restaurant  man  and  other 
non-pharmaceutical  lines  for  non-pharmacists.  Not 
until  these  business  transactions  are  transferred  by 
proper  legislation  to  their  proper  places  will  there  be 
any  '"uplift"  to  pharmacy,  and  the  ever-increasing 
number  of  up-to-date  drug  stores  (!!!)  be  reduced. 
Every  meeting  of  the  trade  that  lets  this  matter  go 
by  unnoticed  simply  aids  in  the  evil  that  is  upon  the 
entire  fraternity.  Time  and  again  has  it  been 
broached  to  me  to  join  this  or  that  association,  but  as 
it  never  came  to  my  notice  that  anything  is  being 
done  to  get  the  pharmacist  away  from  being  a  "com- 
mon vendor"  of  all  sorts  of  stuffs,  it  does  not  occur 
to  me  to  join.  And  until  laws  are  passed  to  that 
effect,  and  first  of  all,  that  parties  who  have  not  a 
pharmaceutical  training  or  experience  shall  not  be 
allowed  to  own  and  conduct  a  drug  store,  the  present 
condition  of  pharmacy  will  be  below  the  level  of  the 
grocery,  butcher,  hardware  and  restaurant  business, 
for  these  do  not  encroach  on  the  other  fellow's  do- 
mains. To  have  a  "registered  man  on  hand  to  per- 
form certain  portions  of  the  work"  does  not  consti- 
tute a  place  being  a  pharmacy  and  what  is  implied 
by  that  word.  I  am  first,  last  and  always  for  "phar- 
macy for  pharmacists  only"  and  the  rest  of  up-to- 
date  business  (!!!)  for  the  other  fellows. 

P.  Frederick  Loeser- 


To  Be  (Latin)  or  Not  to  Be— That  Is  the 
Question. 

Philadelphia,  Aug.  lOth,  1916. 
To  the  Editor  of  The  Druggists  Circular  : 

Much  publicity  has  been  given  an  excellently  writ- 
ten article  from  the  pen  of  Dr.  B.  Fantus,  of  Chicago, 
which  deals  with  what  he  calls  the  fallacy  of  con- 
tinuing the  use  of  the  Latin  language  in  prescrip- 
tion-writing. But  despite  the  learned  medico's 
unique  way  of  presenting  his  case,  and  despite  the 
thoroughness  and  lucidity  of  his  logic,  there  is  much 
in  his  article  with  which  the  thoughtful  and  the  expe- 
rienced pharmacist  cannot  agree.  So  assiduous  and 
penetrating  has  the  worthy  doctor  been  in  his  analy- 
sis of  the  question  that  he  has  overlooked  some  of 
the  greater  facts  in  his  quest  for  the  details.  With- 
out any  desire  to  be  presumptuous  I  will  say  that  I 
feel  certain  that  the  average  practitioner  and  the 
average  retail  druggist  look  on  the  matter  in  a  light 
entirely  different  from  that  in  which  the  author  of 
the  article  sees  it. 

I  submitted  the  subject  to  a  dozen  or  more  prac- 
ticing physicians  who  frequent  this  laboratory  at  the 
hospital,  and  each  and  every  one  of  them  unhesi- 
tatingly took  a  view  opposite  to  that  of  Dr.  Fantus. 
To  the  more  analytical  of  the  men  I  read  some  of 
the  arguments  pro  and  con  that  were  assembled  in 
the  article,  and  their  criticism  coincided  in  that  they 
agreed  that  the  article  was  excellently  written,  its 
logic  explicitly  stated  and  deftly  arranged,  but  that 
it  was  sadly  lacking  in  a  practical  survey  of  the 
question. 

Ethically  or  non-ethically,  the  average  easy-going, 
come-today-go-tomorrow  doctor  cares  not  a  whit  for 
the  little  things  of  life.  Why  should  he  worry  about 
an  attempt  to  rob  him  of  his  most  awesome  and  mys- 


terious weapon,  the  testimony  to  his  abundant  delv- 
ing into  the  silent  past,  and  that  is,  prolific  use  of  the 
Latin  language?  Why  should  he  worry  about  an 
attempt  to  substitute  for  it  a  language  that  his  un- 
learned patient  can  decipher  when  he  knows  full  well 
how  abortive  any  such  attempt  will  be  ?  Any  old  pa- 
tient can  tell  you  that  medicine  procured  on  a  pre- 
scription written  in  plain  English  is  not  half  so 
powerful  as  the  same  thing  would  be  prescribed  in 
Latin,  the  language  of  the  erudites. 

But  to  deal  a  little  less  lightly  with  the  subject  I 
am  struck  with  the  peculiar  way  in  which  Dr. 
Fantus  presents  his  case.  Firstly,  he  builds  an  ap- 
parently strong  structure  of  arguments  to  support  the 


Many  a  doctor  would  rather  lose  a  finger  than  to 

have  his  star  neurasthenic  patient  learn  zvhat  she  is 

taking. 

negative  side,  and,  secondly,  proceeds  to  tear  down 
this  same  edifice  merely  to  show  how  easily  it  is 
reduced  to  scraps.  Then  from  the  ruins  of  the 
former  stronghold  he  proceeds  to  rebuild  what  he 
seems  to  consider  an  impregnable  and  unassailable 
fortress  of  perfectly  solid  logic. 

It  is  not  my  intention  to  attempt  tearing  down 
again  this  structure  of  the  doctor's,  but  rather  to 
offer  a  clue  to  the  weak  points  and  the  saggy  corners 
of  the  construction. 

First  of  all,  the  doctor  claims  that  English  official 
names  are  just  as  definite  as  the  Latin,  although  he 
confesses  a  probability  that  the  use  of  English  names 
will  be  bound  to  suggest  synonyms  to  the  writer 
of  the  prescription,  and  this  alone  is  indeed  a  com- 
plete neutralizer  for  his. argument.  Would  it  not  be 
far  easier  for  the  hurried  physician  to  write  "lime 
water"  than  "solution  of  lime"  or  "paregoric"  than 
"camphorated  tincture  of  opium"  or  its  abbeviated 
form,  thus  letting  the  patient  into  the  "mystery"  of 
his  medicine?  Would  "Biaud's  pills"  not  be  easier  to 
write  than  "pills  of  iron  carbonate"  and  again  let 
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the  patient  waken  to  the  fact  that  he  paid  a  dollar 
or  more  to  find  what  he  already  knew,  that  is,  that 
Blaud's  pills  were  good  for  the  blood?  Whether  it 
looks  well  or  not  in  print,  permissible  deception  and 
pretense  are  essential,  absolutely  essential,  to  the 
successful  prescriber.  And  the  patient,  on  the  other 
hand,  invariably  prefers  to  be  ignorant  of  the  char- 
acter of  the  medicine  he  is  consuming. 

And,  again,  synonyms  are  misleading :  Sydenham's 


Can't  yoH  hear  him  saying  it:  "These  powders  coHr 
tain  nothing  but  a  little  charcoal  and  ginger — two  dol- 
lars^ please" ;  or  can't  you? 

laudanum  may  be  either  wine  of  opiimi  or  tincture 
of  opium  and  saffron. 

What  physician,  in  ordering  "laudanum,"  wants 
his  patient  to  know  that  the  prescription  calls  for  this 
feared  drug?  Nearly  everyone  would  recognize 
"laudanum,"  few  would  know  "tinctura  opii." 

Again,  in  prescribing  some  of  the  synthetics  there 
would  be  always  the  tendency  to  write  the  trade 
name,  and  this  is  an  excellent  way  for  the  doctor  to 
lose  business.  Once  the  patient  has  found  that  some 
synthetic  is  good  for  pains  and  aches  of  a  particular 
kind,  due  to  the  doctor's  "taking  him  into  his  confi- 
dence," he,  the  patient,  finds  it  a  good  deal  cheaper 
to  go  to  the  druggist  and  buy  a  dozen  tablets  for  a 
quarter.  He  usually  also  tells  the  neighborhood  of 
the  wonderful  non-dopey  painkiller  and  the  synthetic 
becomes  the  panacea  of  the  community.  In  this  way 
has  the  American  doctor  fostered  the  growth  of  the 
synthetic  industry  at  his  own  expense.  And  the 
doctor  is  usually  lead  to  do  this  as  meek  as  a  lamb 
to  the  slaughter  lead. 

Again,  to  write  the  recipe  in  English  would  be 
playing  into  the  hands  of  the  "smart  patient"  who 
thinks  it  a  glory  to  be  able  to  read  the  "doc's"  writ- 
ing and  ask  for  it  in  lo-cent  lots  over  the  drug  coun- 
ter.   Fine  for  the  druggist  and  for  the  doctor,  too ! 

I  recall  the  mistake  of  one  of  this  species  of  pa- 
tients who  stopped  at  the  comer  pharmacy  for  lo 
cents  worth  of  nasal  tablets  and  was  furnished  with 
a  dozen  Seller's  by  a  young  clerk,  only  to  return  in 
an  hour  demanding  to  know  what  was  in  these  tablets 
that  made  him  vomit.  For  had  he  not  taken  two  of 
them  in  a  glass  of  water  for  his  rheumatism?  Fur- 
ther inquiry  led  to  the  production  of  a  carelessly 
written  dispensary  prescription,  which  read : 

^  Na  sal  tabs  gr.  v. 
Send  24. 

Sig. :  Two  with  water  three  times  a  day. 

So  much  for  that!     But,  still  insists  the  doctor, 


"secrecy  is  rarely  if  ever  essential  in  medical  prac- 
tice," knocking  many  a  doctor  who  would  rather  lose 
a  finger  than  have  his  star  neurasthenic,  twice-a-week 
patient  know  that  those  bright  red  tablets  are  noth- 
ing more  than  sugar  placebos,  eosin  colored.  We 
repeat,  and  on  the  testimony  of  a  score  of  experi- 
enced physicians,  that  permissible  deception  and  per- 
fect secrecy  are  essential  to  the  successful  practice  •>• 
certain  branches  of  the  medical  art,  and  the  use  ot 
the  Latin  language  is  the  happiest  instrument  to  gain 
this  end. 

Again  the  doctor  belittles  the  universality  of  the 
Latin  language,  with  one  fell  stroke  declining  the 
viewpoints  of  the  most  intelligent  men  of  many  na- 
tions who  have,  as  the  Internationtal  Pharmacopoeia 
Committee,  adopted  the  Latin  titles  for  their  potent 
tinctures  and  drugs  that  have  been  brought  in  each 
country  to  a  similar  basis. 

A  druggist  with  a  good  knowledge  of  Latin  can. 
in  America,  fill  a  correctly  written  Latin  prescription 
whether  written  in  France,  Japan  or  Germany.  But 
this  is  really  only  a  minor  consideration. 

In  the  use  of  the  Latin  numerals  the  question  is 
brought  forward  of  the  danger  of  confusing  the  1 
(50)  and  the  i  (i).  I  confess  that  this  is  rather  far- 
tetched.  What  careless  druggist  would  ever  confuse 
these  quantities  when  written  after  a  toxic  drug, 
when  the  difference  between  the  two  is  so  enormous? 
On  the  other  hand,  it  is  a  careless  physician  who 
omits  the  dot  above  his  i.  And,  again,  what  druggist 
of  any  experience  would  dispense  xi  for  xl — such  an 
out-of-the-way  quantity  as  11  (grains  or  drams)  or 
vice  versa;  or  ci  (loi)  for  cl  (150)?  Grains  Ix  is 
seldom  if  ever  written.  (5i  being  customarily  used) 
and  therefore  cannot  be  mistaken  for  ix,  or  vice 
versa.  I  can  conceive  of  no  combination  of  numer- 
als where  these  two  would  likely  be  confused  or  mis- 
taken for  each  other. 

In  the  matter  of  failing  to  keep  up  to  date  with  the 
coining  of  new  Latin  names  for  the  ever-coming  new 
remedies  I  must  remind  the  writer  that  it  is  not  the 
doctors  that  usually  coin  these  names,  but  rather  the 
manufacturers  or  the  chemists.  So  why  worry  over 
an  argument  like  this? 

To  wind  up  his  case  the  worthy  doctor  tells  his 
readers  that  the  teaching  of  complicated  Latin  pre- 
scription writing  leaves  little  time  for  getting  into 
the  student's  mind  the  really  important  things  about 
the  art  of  prescribing,  which  have  nothing  to  do  with 
the  language  used.  This  condition  is  apparently  the 
fault  of  the  curriculum  of  the  average  medical  col- 
lege that  spends  more  time  teaching  superfluous  sub- 
jects that  the  average  doctor  chucks  in  the  clouds 
the  day  he  leaves  college,  while  retaining  the  little 
Latin  he  is  taught.  Judging  from  the  work  of  a  few 
dozen  internes  from  several  medical  schools,  who 
have  come  under  my  notice,  there  is  drastic  need  of 
reform  in  the  curriculum  of  most  medical  schools 
along  lines  of  teaching  the  gentle  art  of  prescribing. 
A  good  deal  of  the  present-day  physician's  training 
along  the  line  of  prescribing  is  gotten  out  of  adver- 
tising pamphlets  and  is  not  systematically  taught  as 
it  should  be  in  their  colleges. 

Just  what  the  doctor  means  by  saying  that  the  use 
of  Latin  "stifles  originality"  I  must  confess  my  lack 
of  comprehension.  There  is  no  need,  so  far  as  my 
experience  goes,  of  any  undue  "originality"  in  the 
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penning  of  a  prescription  unless,  of  course,  the  physi- 
cian expects  to  be  "pretentious,"  and  "keep  the  pa- 
tient in  ignorance  of  the  contents  of  the  prescrip- 
tion," but  if  I  am  to  listen  to  the  other  parts  of  the 
writer's  logic,  this  is  "not  at  all  essential." 

Concluding,  I  feel  that  it  would  be  an  exceedingly 
unwise  thing  in  many  respects  for  this  change  to 
come  to  pass,  but  feel  positive  that  it  never  will, 
for,  as  I  have  pointed  out,  the  physician  himself 
would  lose  profit  and  prestige  if  the  time-honored 
and  still  valuable  custom  were  to  change. 

Ivor  Griffith. 

P.  S. — Cynic  tells  me  that  all  this  article  is  "much 
ado  about  nothing" — for  a  prescribing  physician  is 
getting  to  be  a  rarity  these  days — and  "Cynic"  is  my 
good  wife's  middle  name.  I.  G. 


Kings  County  Pharmaceutical  Society. 

When  the  first  meeting  of  the  season  of  any  business  or- 
ganization is  held  in  the  afternoon,  and  that  afternoon 
happens  to  be  a  balmy  one  In  September,  just  when  the 
struggle  for  the  baseball  pennant  is  most  exciting,  with 
the  home  team  in  the  lead,  it  may  be  necessary  to  adjourn 
to  the  ball  grounds  to  secure  a  quorum.  But  the  attend- 
ance was  surprisingly  good  when  President  H.  B.  Smith 
called  the  first  fall  meeting  of  the  Kings  County  Pharma- 
ceutical Society  to  order  on  the  afternoon  of  September 
12th. 

In  the  absence  of  the  treasurer,  Adrian  Paradis,  his  re- 
port was  read  by  Thomas  J.  France  who  also,  as  chairman 
of  the  supervisory  committee,  read  the  report  of  that  body 
and  announced  that  the  advance  registration  Indicated  that 
the  coming  year  would  show  the  largest  attendance  in  the 
history  of  the  society's  school — the  Brooklyn  College  of 
Pharmacy. 

Chairman  William  C.  Anderson,  of  the  legislative  com- 
mittee, reported  that  after  careful  investigation  he  finds 
that  it  will  be  necessary  for  the  retail  druggists  to  afllx 
net-contents  labels  to  all  packages  of  drugs  and  chemicals 
that  they  dispense. 

Many  interesting  papers  were  promised  for  the  coming 
meetings  by  Chairman  Otto  Raubenheimer,  of  the  phar- 
macy committee. 

The  sum  of  |50  was  voted  to  the  trade-matters  commit- 
tee for  use  In  its  work. 

Delegates  to  the  various  State  and  national  conventions 
made  their  reports,  and  Dr.  Raubenheimer  passed  around 
for  Inspection  an  advance  copy  of  the  U.  S.  P.  IX,  which, 
he  stated,  would  soon  be  ready  for  general  distribution. 

The  chairman  of  the  various  committees  as  appointed 
by  the  president  for  the  ensuing  year  are  as  follows:  I.«g- 
Islative,  W.  C.  Anderson;  trade  matters,  C.  E.  Heimerz- 
heim;  affairs  pertaining  to  pharmacy.  Otto  Raubenheimer; 
revision  of  Pharmaco'pcela,  W.  C.  Anderson;  and  library, 
fl.  J.  J.  Kassebaum. 


Philadelphia  College  Exhibit  Shows  Advance  in 
Pharmacy. 

The  apothecary  shop  of  a  hundred  years  ago,  containing 
many  object*  of  historical  interest,  contrasted  with  the 
modem  sclentlflc  pharmacv  of  today,  was  a  part  of  the  ex- 
hibit shown  at  the  Philadelphia  College  of  Pharmacy  dur- 
ing September,  when  the  alumni  association  celebrated  Its 
fiftieth  anniversary. 

The  exhibit  included  a  reproduction  of  the  old-time  drug 
store  of  1812,  specimens  of  modem  pharmaceuticals  and 
chemicals,  and  a  professional  pharmacy  fully  equipped, 
with  scientific  laboratories,  ready  to  co-operate  with  the 
medical  profession  In  modem  practice. 

*  >  * 


Ut.  U.  E.  Thomas,  a  young  man  who  Is  at  the  same  time 
one  of  the  old-time  druggists  of  Columbia.  S.  C,  has  re- 
tired from  business  and  Is  devoting  his  life  to  special 
practice  on  drug  (including  alcohol)  habitues.  He  was 
recently  In  this  city  with  a  view  to  extending  the  scope 
of  bis  work.  He  says  he  has  cured  about  all  the  "dope 
Aenda"  and  "drunks"  In  his  SUte. 


Notices  of  Books  Received. 

Trust   Laws   and    Unfair  Competition.     By   Joseph   E. 

Davies,  Commissioner  of  Corporations.     Issued  by  the 

Department    of    Commerce,    Bureau    of    Corporations. 

Washington:   Government  Printing  Office.     1916. 

This  is  a  compilation  of  the  more  Important  State, 
national,  and  foreign  laws  intended  to  regulate  trusts 
and  to  define  unfair  competition  and  gives  In  detail  the 
text  of  the  more  important  laws,  together  with  a  num- 
ber of  decisions  under  the  Sherman  anti-trust  act  of 
1890. 

In  one  chapter,  under  the  heading  "Unfair  Methods  of 
Competition,"  attention  is  given  to  such  matters  as  local 
price  cutting,  one-commodity  price  cutting,  the  use  of 
trading  stamps,  coupons  and  the  like,  and  the  fixing  of 
resale  price.  It  is  pointed  out  why  certain  of  these  meth- 
ods are  considered  unfair  by  certain  people,  and  It  is 
shown  how  many  of  the  great  corporations  employed 
some  of  these  methods  in  attaining  their  growth. 

The  book  is  most  instructive  and  will  prove  a  source 
of  valuable  Information  for  those  who  discuss  the  mat- 
ter touched  upon  therein. 


Year  Book  of  the  American  Pharmaceutical  Associa- 
tion, 1914.  Volume  3.  Containing  the  Fifty-seventh 
Annual  Report  on  the  Progress  of  Pharmacy,  and  the 
Constitution,  By- Laws  and  Roll  of  Members.  Octavo; 
cloth;  Ivl  -I-  803  pages.  Chicago:  The  American  Phar- 
maceutlcal  Association. 

When  Prof.  C.  Lewis  Diehl  resigned  his  position  as  re- 
porter on  the  progress  of  pharmacy  at  the  San  Francisco 
meeting  in  1915,  the  task  of  compiling  the  Year  Book 
was  entrusted  to  Prof.  J.  A.  Koch,  of  Pittsburgh,  and 
that  the  choice  of  Prof.  Diehl's  successor  was  a  wise  one 
is  shown  by  a  glance  at  the  Year  Book  of  1914. 

The  abstracts  are  handled  In  an  able  manner,  the  ar- 
rangement of  the  subject  matter  is  good,  and  the 
typographical  excellence  of  the  work  shows  careful  and 
able  editing. 


Annual  Reports  of  the   Chemical  Laboratory  op  thi 
American   Medical  Association.     Volume  8,  January- 
December,  1915.    Paper,  5X7%  Inches,  143  pages.    Chi- 
cago:   The  American  Medical  Association. 
The  first  thirteen  pages  of  this  booklet  are  devoted  to 
an  interesting  report  on  the  quality  of  commercial  Blaud 
pills.  A  new  color  reaction  for  papaverine  is  described  by 
L.  E.  Warren,  and  the  balance  of  the  pages  give  detailed 
reports  of  the  results  of  analyses  of  commercial  speci- 
mens of  various  alkaloids  of  opium  and  of  a  number  of 
widely  advertised  nostrums. 


Proceedinos  of  the  Texas  Pharmaceutical  Association 
at  its  thirty-seventh  annual  meeting,  held  at  Fort 
Worth,  May  16th  to  18th,  1916. 


Proceedings  of  the  Wi-sconsin  Pharmaceutical  Asso- 
cl\tion  at  Us  thirty-fifth  annual  meeting,  held  at  Fond 
du  Lac,  June  22d  to  25tb,  1915. 


Government  Bulletin  on  Pharmacopoeia 
Changes. 

The  United  States  Public  Health  Service,  acting  under 
the  direction  of  Its  surgeon-general,  has  recently  issued  a 
bulletin,  prepared  by  Martin  I.  Wilbert,  that  should  be  of 
interest  to  every  pharmacist  in  the  country.  This  publi- 
cation. Bulletin  No.  107,  deals  with  Changes  In  the  Phar- 
macopcela  and  National  Formulary. 

The  available  supply  of  this  bulletin  for  free  distribu- 
tion is  limited,  and  not  more  than  one  copy  will  be  sent 
to  each  applicant  unless  some  special  and  sufficient  reason 
Is  given.  All  communications  should  be  addressed  to  the 
Surgeon  General,  United  States  Public  Health  Service, 
Washington,  D.  C,  asking  for  a  copy  of  Hygienic  Labora- 
tory Bulletin  No.  107;  Changes  in  the  Pharmacopoeia  and 
the  National  Formulary. 


By  compiling  a  booklet  of  the  insecticide  laws  of  such 
of  the  States  as  have  them,  the  United  States  Depart- 
ment of  A^culture  has  performed  a  service  which  will 
be  appreciated  by  those  more  particularly  Interested  in 
these  laws. 
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Court  Decisions  and  Other  Legal  Points 

Under  this  head  are  given  resumes  of  legal  principles  laid  down  by  judges  of  courts  of  record 
in  recent  cases,  as  well  as  other  matters  of  a  legal  nature  which  may  serve  to  inform  drug- 
gists of  their  rights  and  to  zvam  them  of  dangers  which  threaten  those  who  disregard  the  law. 


When  a  Salesman  Becomes  a  Pedler. 

A  salesman,  although  representing  a  New  York  bouse, 
rendered  himself  liable  to  prosecution  for  peddling  without 
a  license  by  selling  and  at  the  same  time  delivering  two 
cans  of  toilet  cream  in  a  Michigan  town.  (Michigan  Su- 
preme Court,  People  vs.  Watters,  158  Northwestern  Re- 
porter, 865.) 

Under  an  arrangement  whereby  a  non-resident  medical 
company  shipped  goods  into  Arkansas,  where  the  original 
packages  were  broken  by  an  agent  and  the  contents  ped- 
dled from  house  to  house,  such  retailing  constituted  intra- 
state commerce,  and  the  company,  having  failed  to  obtain 
a  license  to  do  business  in  the  State,  is  without  power  to 
maintain  suit  against  the  agent  based  upon  his  employ- 
ment in  such  business.  The  legal  relationship  between 
the  company  and  the  agent  cannot  be  affected  by  any  mere 
designation  by  them;  the  relationship  depends  upon  the 
nature  of  their  dealings  with  each  other.  (Arkansas  Su- 
preme Court,  J.  R.  Watkins  Medical  Co.  vs.  Williams,  187 
Southwestern  Reporter,  653.) 


Rigrhts  of  Defrauded  Dealer. 

When  a  retail  dealer  is  induced  to  enter  Into  a  contract 
to  buy  goods,  giving  his  note  to  cover  the  agreed  price,  and 
afterwards  discovers  that  material  representations  made  by 
the  salesman  to  induce  the  sale  were  false  and  fraudulent, 
he  may  either  cancel  the  contract  by  offering  to  return  the 
goods,  if  they  possess  any  value,  on  return  of  his  note  and 
any  money  he  may  have  paid  in  cash,  or  he  may  retain 
the  goods  and  claim  damages  measured  by  the  excess  of 
the  value  of  the  goods  as  they  were  represented  to  be 
above  their  actual  value.  No  offer  to  return  the  goods  Is 
necessary  under  the  first  course  mentioned.  If  they  are 
wholly  worthless.  If  the  second  course  Is  adopted,  the 
damages  may  be  set  up  by  counter-claim  in  a  suit  on  the 
note  brought  by  the  seller,  or  by  a  transferee  of  the  note, 
unless  the  transferee  bought  the  note  for  value  before  its 
maturity  and  without  any  intimation  of  the  fraud  relied 
upon  by  the  maker  of  the  note.  (Indiana  Appellate  Court, 
Bright  National  Bank  vs.  Hanson,  113  Northeastern  Re- 
porter, 434.) 


Damages    for    Substitution    by    a    Wholesale 
House. 

Defendant,  a  retail  druggist  and  manufacturer  of  a  hog 
remedy,  asked  plaintiff,  a  wholesale  house,  for  a  quotation 
on  "podophyllum"  for  veterinary  use.  Plaintiff  replied 
with  a  quotation  on  "podophyllin,"  and  defendant  after- 
wards placed  an- order  for  100  pounds  of  "podophyllum." 
Plaintiff  changed  the  order  to  read  "podophyllin,"  after 
referring  to  the  quotation,  and  shipped  a  quantity  of  that 
substance  to  defendant,  who,  believing  it  to  be  what  he 
had  ordered,  mixed  it  in  the  preparation  of  his  remedy. 
Sales  of  the  remedy  resulted  In  the  death  of  customers' 
swine,  and  defendant  adjusted  claims  therefor.  Payment 
of  the  price  for  the  shipment  having  been  refused,  plain- 
tiff sued.  The  defense  was  worthlessness  of  the  goods  de- 
livered, and  a  counter-claim  for  damages  through  defend- 
ant's being  compelled  to  Indemnify  his  customers  for  loss 
of  their  hogs,  and  for  damages  resulting  from  loss  of  busi- 
ness. In  the  trial  court  plaintiff  was  denied  recovery  and 
defendant  was  given  judgment  on  the  counter-claim.  The 
judgment  has  been  affirmed  by  the  St.  Louis  Court  of  Ap- 
peals (Allaire,  Woodward  &  Co.  vs.  Cole,  187  Southwest- 
ern Reporter,  816.)    The  higher  court  says,  in  part: 

"It  is  true  that  ordinarily  a  buyer  must  reasonably  in- 
spect goods  and  reject  them  within  a  reasonable  time, 
and  return,  or  offer  to  return  them.  If  he  wishes  to  rescind 
a  contract  of  sale  on  the  ground  that  the  goods  do  not 
comply  with  the  contract.    On  the  other  hand.  If  the  goods 


are  wholly  worthless,  the  buyer  may  successfully  defend 
on  the  ground  of  a  total  failure  of  consideration,  even 
though  he  does  not  tender  them  back.  But  if  the  goods 
are  of  any  value  and  he  retains  them,  he  must  pay  the 
reasonable  value  therefor.  •  •  *  But  in  the  case  be- 
fore us  there  was.  properly  speaking,  no  contract  to  re- 
scind; for  plaintiff  altered  defendant's  order  without  his 
consent,  and  proceeded  to  fill  it  as  altered.  And  the  sub- 
stance shipped  to  defendant  was  utterly  worthless,  and 
worse  than  useless,  to  him  for  the  purposes  for  which  It 
was  intended." 

The  Court  of  Appeals  also  upheld  the  defendant's  right 
to  reimbursement  for  losses  due  to  being  compelled  to  pay 
customers  for  the  stock  killed  by  the  "remedy"  and  due 
to  loss  of  business  directly  attributable  to  the  substitution 
by  plaintiff. 


Effect  of  the  Bulk  Sales  Laws. 

One  King,  owning  a  retail  drug  stock,  sold  It  to  L.  C. 
Woody,  without  compliance  with  the  Oklahoma  bulk  sales 
Jaw,  and  Woody,  In  turn,  sold  to  defendant,  without  com- 
plying with  the  law.  King  was  indebted  to  plaintiff  whole- 
sale house.  In  these  circumstances,  the  Oklahoma  Su- 
preme Court  holds  that  plaintiff  has  no  right  to  attach  the 
stock  as  against  defendant,  since  defendant  was  not  a 
party  to  the  transfer  in  which  plaintiff  was  interested.  In 
other  words,  under  the  bulk  sales  law,  a  purchaser  of  a 
stock  is  under  no  obligation  to  make  inquiry  for  and  notify 
creditors  of  a  third  person  from  whom  the  seller  bought. 
(Alexander  vs.  Huston,  158  Pacific  Reporter,  892.)      , 


Restricting  Drug  Store  Locations. 

An  ordinance- which  purports  to  forbid  the  erection  and 
use  of  store  buildings  for  ordinary  retail  purposes  in  a 
residential  section  of  a  city  is  void  as  an  unconstitutional 
Interference  with  one's  right  to  make  any  reasonable  use 
of  his  property  that  he  may  see  fit,  according  to  a  late  de- 
cision of  the  Minnesota  Supreme  Court,  handed  down  in 
the  case  of  State  vs.  Houghton  (158  Northwestern  Report- 
er, 903).  In  reaching  this  conclusion,  the  court  quotes  the 
following  reasoning  of  the  Illinois  Supreme  Court  in  which 
a  similar  holding  was  made ;  "There  is  nothing  inherently 
dangerous  to  the  health  or  safety  of  the  public  in  conduct- 
ing a  retail  store.  It  may  be  that  in  certain  exclusively 
residential  districts  the  owners  of  residence  property 
would  prefer  not  to  have  any  retail  stores  in  such  blocks, 
but,  if  such  be  the  case,  it  manifestly  arises  solely  from 
esthetic  considerations,  disconnected  entirely  from  any  re- 
lation to  the  public  health,  morals,  comfort,  or  general 
welfare.  Legislation,  either  by  the  State  or  by  municipal 
corporations,  which  interferes  with  private  property  rights 
or  personal  liberty,  cannot  be  sustained  for  purely  esthetic 
purposes." 


Complaints  Against  Methods  of  Enforcing  Drug 
Laws. 

Numerous  complaints  have  been  made  of  alleged  mal- 
feasance, substantial  errors  of  judgment,  and  improprie- 
ties of  one  sort  and  another  on  the  part  of  both  Federal 
and  State  agents  in  the  enforcement  of  the  pure  food  and 
drug,  the  anti-narcotic,  and  other  laws.  Actual  errone- 
ous statements  have  been  given  out  that  have  worked  a 
real  Injury  to  the  dispensing  pharmacist. 

In  order  to  correct  these  evils  and  insure  a  just  en- 
forcement of  the  various  laws,  the  National  Drug  Trade 
Conference  has  been  organized,  with  offices  at  850  Penob- 
scot Building,  Detroit,  Mich.,  and  all  complaints  addressed 
to  the  secretary  will  receive  careful  attention  and,  if  the 
grievance  be  real,  every  effort  will  be  made  to  at  least 
prevent  a  recurrence. 
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Ruling   on   Statements   of  Quantity   in  Orders 

Under  the  Anti-Narcotic  Law. 

In  compliance  with  a  request  of  the  National  Whole- 
sale Druggists'  Association,  a  decision  has  been  made  by 
the  Bureau  of  Internal  Revenue,  which  should  put  an  end 
to  the  uncertainty  that  has  existed  for  some  time  regard- 
ing the  proper  method  of  stating  quantities  of  liquid  prepa- 
rations ordered  on  official  forms.  The  gist  of  the  decision 
follows : 

In  entering  items  calling  for  narcotic  preparations  on  the 
order  forms  Issued  by  the  Commissioner  of  Internal  Revenue, 
m  accordance  wUh  the  provisions  of  section  2  of  the  act  of 
December  17,  19i4.  the  quantity  of  narcotic  drug  to  the  fluid 
ounce,  where  put  up  in  packages  of  fifteen  ounces  or  less, 
shall  be  indicated  in  ounces,  and  where  put  up  in  packages 
containing  sixteen  ounces  or  more,  may  b©  entered  In  pints, 
quarts  or  gallons,  provided  the  number  of  each,  and  not  the 
aggregate  quantity  of  these  units  in  a  higher  unit.  Is  entered 
on   these  order  forms. 

Where  these  order  forms  call  for  preparations  or  remedies 
In  solia,  powder,  or  other  than  liquid  form,  the  quantity  in 
ounces  should  be  entered  thereon,  or  If  in  tablet,  ampul  or 
suppository  form,  the  units  or  totals  thereof  need  only  be 
stated.  Ti<e  name  of  the  particular  narcotic  drug  in  such 
preparation  or  remedies,  tablets,  pills,  ampuls  or  suppositories 
should  be  entered  on  these  forms. 


Another   Stay   Granted   in   Formula-Disclosure 
Case. 

Anotber  stay  has  been  granted  by  the  attorneys  for 
Charles  N.  Crittenton  Company,  H.  Planten  &  Son  and  K. 
Fougera  &  Co.,  In  the  time  set  for  the  filing  with  the  Ap- 
pellate Division  of  the  Supreme  Court  of  the  brief  set- 
ting forth  the  arguments  of  the  New  York  City  Corpora- 
tion Counsel  in  support  of  the  constitutionality  of  the  local 
health  board's  proprietary  medicine  formula-disclosure  or- 
dinance. 

Although  the  Appellate  Court  reconvenes  for  Its  fall 
session  October  Ist,  it  is  now  thought  that  the  \esting 
of  the  validity  of  the  formula-disclosure  ordinance  will  not 
come  before  that  tribunal  in  time  to  be  heard  and  adjudi- 
cated during  the  first  month  of  its  autumnal  session,  as 
the  replies  of  the  Crittenton-Planten-Fougera  attorneys 
will  have  to  be  filed  two  weeks  after  the  filing  of  the  cor- 
poration counsel's  brief  and  an  answer  will  have  to  be  sub- 
mitted by  the  corporation  counsel  a  week  or  a  fortnight 
thereafter. 


Suit    to    Allow    Refilling    of    Certain    Narcotic 
Prescriptions. 

A  petition  was  filed  recently  In  the  Supreme  Court  of 
the  District  of  Columbia  for  a  writ  of  mandamus  to  com- 
pel the  Secretary  of  the  Treasury  and  the  Internal  Rev- 
enue Commissioner  to  abrogate  Treasury  Decisions  2309, 
2213  and  2172,  which  prohibit  the  refilling  of  prescrip- 
tions calling  for  narcotic  drugs  in  a  quantity  exempted 
by  section  6  of  the  Harrison  law,  unless  the  prescription 
calls  for  a  preparation  official  in  the  United  States  Phar- 
tnaroixEia  or  the  National  Formulary. 

The  petitioner  avers  that  these  Treasury  decisions  dis- 
criminate against  the  poor  man  in  favor  of  the  doctor,  in 
that  they  comi>el  the  former  to  pay  an  additional  fee  to 
the  physictan  every  time  the  prescription  is  refilled. 

Secretary  McAdoo  and  Commissioner  Osborn  have  been 
clt«d  by  Justice  McCoy  to  show  cause,  October  6th,  why 
such  a  writ  should  not  be  issued. 


Quantity  of  Drug  in  a   Narcotic  Prescription. 

A  physician  may  prescribe  narcotic  drugs  in  any 
amount  that  may  suit  his  fancy,  according  to  a  decision 
recently  banded  down  by  a  Federal  Judge  in  Montana. 

The  case  Involved  the  prescribing  of  six  pounds  of 
opium  to  a  man,  for  tise  over  a  period  of  some  months, 
and  the  decision  freed  the  physician  from  all  blame,  inas- 
much as  the  law  allows  prescribing  in  any  quantity,  and 
that  to  prescribe  Is  not  to  dispense. 

This  decision.  If  upheld,  will  exempt  the  prescribing 
physician  from  certain  restrictions  quite  necesssry  to  tb« 
welfare  of  the  anti-narcotic  law. 

The  druggist  who  filled  the  prescription  will  probably 
be  absolved  from  all  blame,  as,  with  this  liberal  interpre- 
tation of  the  law,  he  surely  cannot  be  censured  for  the 
filling  of  a  legal  prescription. 


Judicial   Interpretation  Cripples  Anti-Narcotic 
Law. 

Several  thousand  ounces  of  heroine  and  morphine,  part 
of  a  shipment  of  a  Philadelphia  wholesaler  to  a  Cana- 
dian purchaser,  were  seized  recently  by  the  New  York 
police  as  they  were  being  smuggled  Into  this  city. 

The  efforts  of  the  police  to  punish  the  guilty  parties 
will  be  largely  frustrated,  because  of  the  recefit  interpre- 
tations of  the  provisions  of  the  anti-narcotic  law.  It  is 
to  be  hoped  that  suitable  action  will  be  taken  at  the  next 
session  of  Congress  to  insure  the  continued  power  and 
usefulness  of  this  law  that  bids  fair  to  fall  through  re- 
cent judicial  interpretation  of  its  provisions. 


Excessive  Quantities  in  Narcotic  Prescriptions. 

Five  gallons  of  tincture  of  opium  on  a  single  prescrip- 
tion seems  a  little  excessive,  but  it  Is  said  that  such  a 
prescription  was  discovered  recently  in  a  Virginia  drug 
store. 

The  report  of  the  inspector  seems  to  Indicate  that  at 
least  the  Intention  of  the  federal  antl-narcotlc  law  Is  be- 
ing violated  by  the  prescribing  of  excessive  amounts  of 
narcotic  drugs,  prescriptions  calling  for  a  pound  of 
opium,  1,000  quarter-grain  morphine  tablets,  one  ounce  of 
cocaine,  and  one  ounce  of  heroine  are  said  to  have  been 
found  in  the  course  of  a  recent  investigation. 


Druggists  and  the  Washington  Liquor  Law. 

Under  a  law  enacted  at  the  last  session  of  the  Washing- 
ton legislature,  limiting  the  quantity  of  Intoxicating 
liquors  which  one  may  keep  in  his  possession,  excepting 
druggists  and  registered  pharmacists,  a  registered  phar- 
macist not  actually  engaged  in  the  drug  trade  is  not  en- 
titled to  hold  more  than  the  statutory  quantity  of  liquor, 
although  he  may  intend  to  open  a  drug  store  In  the  fu- 
ture. (Washington  Supreme  Court,  State  vs.  Intoxicating 
Liquors,  159  Pacific  Reporter,  88.) 


No  Tax  on  Alcoholic  Medicinal  Products. 

The  omnibus  revenue  bill  was  passed  by  both  houses, 
just  before  Congress  adjourned  in  September,  the  stamp- 
tax  on  medicinal  preparations  or  compounds  containing 
alcohol  having  been  eliminated. 

Had  this  bill  been  passed  without  amendment  It  would 
have  been  necessary  for  the  druggist  to  pay  a  tax  on 
spirit  of  camphor,  tincture  of  iodine,  tincture  of  arnica 
and  other  preparations  containing  alcohol  sold  every  day. 

The  special  stamp-tax  on  perfumes,  cosmetics,  etc..  has 
been  repealed,  and  the  loss  occasioned  by  this  and  the 
repeal  of  the  documentary  stamp  tax  has  been  made  up 
for  by  a  tax  on  the  profits  of  munition  makers. 


New  Licenses  for  Seattle  Druggists. 

Under  a  new  ordinance  it  is  unlawful  to  conduct  a  drug 
business  in  Seattle,  Wash.,  without  first  obtaining  permis- 
sion and  paying  a  license  fee  of  ten  dollars. 

This  license  is  revocable  by  the  city  council  for  Infrac- 
tion of  the  prohibition  ordinance  or  any  other  ordinance 
relating  to  the  drug  business. 


Government  Positions  to  Be  Filled. 

Women  have  an  equal  opportunity  with  men  to  secure 
positions  at  from  1900  to  11200,  as  pharmacological  aids 
in  the  Bureau  of  Chemistry,  Department  of  Agriculture. 
Candidates  must  have  attended  college  for  at  least  two 
years.    The  examinations  will  be  held  October  4tb. 

Fuel  chemiata  are  also  wanted,  at  salaries  ranging  from 
11.200  to  $1,600  a  year.  Applicants  must  be  at  least  twenty 
years  old  and  college  graduates,  and  must  fill  out  blank 
1312.    The  examinations  will  be  held  November  8th. 


C.  William  Beales,  of  Gettysburg.  Pa.,  is  a  retail  drug- 
gist. He  is  also  a  candidate  for  State  senator.  If  Mr. 
Beales  is  electsd  his  practical  experience  should  aid  him 
materially  In  the  interpretation  of  bills  which  may  be  in- 
troduced to  regulate  the  practice  of  pharmacy  In  his  State. 
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Some  of  the  Queer  Things  a  Druggist  Sees 

On  this  page  we  present  for  those  readers  interested,  some  of  the  queer  orders,  illegible  pre- 
scriptions, puzzles,  problems  and  other  cryptographic  material  sent  in  by  their  brother  druggists. 


Building  a  Wing  to  the  Bug  House. 

This  department  of  the  Circular  is  getting  bo  popular 
that  one  page  no  longer  affords  it  the  requisite  space. 
Last  month,  in  spite  of  the  high  cost  of  paper,  two  pages 
were  devoted  to  It,  and  this  month  not  even  the  pressure 
on  our  space,  caused  by  the  reports  of  the  two  big  asso- 
ciations, can  compress  the  "queer"  stuff  into  one  page. 

Does  Familiarity  Always  Breed  Contempt. 
1.  Here  is  a  prescription  contributed  by  a  Texas  drug- 
gist who  perhaps  prefers  not  to  have  his  name  appear  in 
connection  with  it.    He  certifies  that  he  sent  "Just  what 
the  doctor  ordered,"  but  adds  that  only  a  certain  amount 


y 


of  familiarity  with  the  prescriber's  wants  and  writing  en- 
abled him  to  do  so. 

If  any  druggist  not  possessing  the  advantage  of  this  fa- 
miliarity thinks  he  can  decipher  the  prescription  any- 
how, he  is  at  liberty  to  try. 

Bmphagia  by  Iteration. 

2.  Evidently  fearing  that  C.  W.  Dlckerson,  Virginia, 
might  have  difficulty  in  deciphering  his  "chiropody'   (as 


5 


cy-\^VlA^ 


Herr  Bodem&nn  has  it),  the  customer  wrote  twice  the 
name  of  what  he  wanted.  And  at  that  some  people  might 
not  know  what  it  is. 

Phonetics  for  Phoriners. 
3.  This  order,  says  R.  W.   Shaul,   who  contributes  it. 
Is  a  unique  illustration   of  what   some  of  our   English 
■onnds  like  to  the  uninitiated.     He  hopes  it  will  prove 


amusing  to  "queer"  readers.    In  all  this  we  agree  with 
him,  although  we  do  not  reproduce  the  order  in  full — 


J^/I^aA^'^^^        ^      ^l/^^yi/?>.yyi.(S^ 


Perhaps   that   is 


only    the   name   of   the   drug   sought, 
enough — or  Is  it  too  much? 

The  Key  Goes  With  This  One. 
4.  This  was  for  a  baby  with  colic,  so  A.  B.  Garber,  Vir- 
ginia, knew  what  to  send.    Otherwise  he  might  hare  had 


A 


^^<X^  ^^^^-L'ii^lg^^ 


difficulty  in  deciding.    So  that  others  may  not  ezperien«e 
any  such  difficulty,  the  explanation  is  given  here. 

The  Price  Is  Plain. 
5.  Just  how  much  the  customer  was  willing  to  pay  O.  W. 

Fillauer,  Tennessee,  for  what  he  wanted  is  not  in  doubt, 
but  can  the  same  be  said  of  the  article  itself? 


Is  This  the  Answer  to  the  Unanswerable  One? 

Referring  to  a  request  on  page  561  of  last  month's  Cm- 
CULAR,  Louis  L.  Filar,  Pennsylvania,  writes: 

In  answer  to  your  summons  in  September  issue.  It  was  not 
necessary  for  me  to  have  a  searcli  warrant  for  the  lady  In 
question,  as  she  is  one  of  my  regular  customers.  Although 
she  comes  to  the  store  frequently,  I  have  never  brought  the 
mysterious  note  to  her  attention,  fearing  another  spell  of 
ire.  I've  tried  to  figure  it  out  myself  and  when  I  failed 
I   sought  other  channels. 

Well,  since  the  last  issue  of  your  highly  esteemed  publica- 
tion I  made  up  my  mind  to  solve  it.  Luckily,  the  mysterious 
note's  author  came  In  this  morning  and  made  a  purchase. 
Delivering  the  goods  to  her,  I  mentioned  that  1  had  a  pecu- 
liar problem,  which  no  doubt  would  interest  her  and  further- 
more that  she  was  the  only  one  that  could  give  a  correct 
answer  to  it  The  lady  v/as  very  much  astonished.  I  brought 
out  the  June.  July.  August  and  September  issues  of  the  Clp- 
culai  and  called  her  attention  to  tlie  mysterious  question. 
She  showed  deep  interest  and  read  every  line  pertaining  to 
the  mystery.  When  she  was  through  she  had  a  gooi,  heartv 
laugh  and  explained  it  all. 

You'll  find  her  explanation  amusing  as  will  all  the  guessers, 
especially  the  "insecticide  dispensers"  variety.  This  is  what 
the  mysterious  note's  author  said:  "Well,  vou  know  my 
baby  was  sick  and  I  called  In  a  doctor.  He  gave  me  a 
prescription,  I  have  often  heard  that  doctors  someiimes  pre- 
scribe thmgs  that  one  may  get  for  5  or  10  cents,  but  the  drug- 
gists charge  40  or  50  cents  because  It's  a  doctor's  prescription 
and  It's  written  In  Latin  so  people  will  not  know.  So  I 
thought  I  would  try  it  out,  and  copied  from  the  prescription 
what  I  thought  was  the  medicine  and  sent  the  boy  out  with 
the  note,  but  when  my  boy  returned  with  your  boy  seeking 
further  Information,  I  thought  that  perhaps  you  had  got 
•wise"  'o  what  I  had  done,  and  that  made  me  angry,  so  1 
made  another  copy  and  sent  ray  boy  to  another  drug  store, 
but  the  boy  came  back  and  said  that  the  other  druggist  had 
said.  There  ain't  no  such  thing.'  So  then  1  gave  up  and 
sent  the  prescription  to  you  to  be  filled  and  you  have  It 
havei.'t  you? 

Well,  the  mystery  is  solved,  that  is  as  far  as  the  motive 
ot  the  note  was  concerned,  but  what  it  Is  supposed  to  slgTiifv 
will  forever  remain  a  mystery,  for  it  Is  Impossible  for  me 
to  trace  the  prescription.  I  thank  you  and  all  for  the  Jn- 
leresf  shown  and  hope  that  the  explanation  ik  satisfactory. 

For  ourselves,  we  have  to  say  that  while  the  explanation 


October  1916 


THE  DRUGGISTS  CIRCULAR 


625 


is  most  Interesting  (especially  in  view  of  some  things 
which  Mr.  Griffith  says  on  page  619),  and  we  thank  Mr. 
Filar  for  it,  it  is  decidedly  not  satisfactory.  We  want  to 
know  now  more  than  ever  what  the  desired  drug  was.    We 


and  Rushy,  Kraemer  and  LaWall.  who  are  still  with 
us,  contemplating  nature  and  wishing  for  newer  fields  to 
plunder  and  newer  blooms  to  name — all  of  these,  the  for- 
mer with  a  turn  in  their  tombs,  the  latter  (If  they  see  It) 


AtkuAcwtuA. 


lS..f£tuM^ 


BiJuiteiic^^a. 


0**M)ki.«,  AuAaa^iuKa, 


\ai\'i^ti.Ci  •i^Sjai^icLo. 


aA.^V4M.^(X, 


cUo 


GciMoUcLu/m. 


Thete  Belong  in  the  Queer  Department  not  so  Mtich  on  A  ccotmt  of  the  Drawings  as  Because  of  the  Artist's  Writing. 


still  insist  that  Mr.  Filar  get  out  that  search  warrant,  and 
use  it,  not  in  finding  the  writer  of  the  note,  but  in  locating 
that  prescription.  When  he  has  found  it,  we  ask  that  he 
send  it  to  us  for  reproduction.  He  knows  approximately 
the  date  on  which  it  was  filled,  and  so  can  go  through  his 
flies  and  find  those  with  the  name  of  the  baby  on  it,  or 
the  name  "Baby,"  or  with  no  name  at  all,  and  then,  possi- 
bly, with  the  help  of  the  lady  herself  (who  seems  to  be  a 
good  sport)  pick  out  one  which  comes  the  closest  to  match- 
up up  with  the  "mystery."'  Maybe  the  lady  would  look 
through  her  medicine  chest  and  return  the  old  bottles  r.nd 
Mings  bearing  Mr.  Filar's  prescription  labels. 

A  Parting  Shot. 
()   F.  Tempel,  New  Jersey,  takes  a  parting  guess  at  that 
unanswerable  one  which  has  been  reproduced  In  this  de- 
liartment  a  number  of  times  recently.    He  saw  his  seven- 
oar-old  write  the  word  "red"  and  that  gave  him  an  idea, 
^laybe,  he  thinks,  that  baffling  order  was  for  red  mead 
anllla — whatever  that  is. 


Some  Newly  Discovered  Botanical  Specimens. 

Rv  TiiF.  Arti.st. 

Without  Sjclng  entirely  too  flippant,  there  Is  a  way  of 

having  a  little  fun  even  out  of  that  dignified  science  and 

-ludy   known  as  botany.     Of  course,  the  highbrows  and 

he  esthetic  botanlzers,  upon  seeing  my  effort  will  think 

lat  some  fool  who  did  not  understand  or  could  not  un- 

nrstand   the  science  thought  he  would   at  least  have  a 

little   fun   at  art's  expense.     "For   fools  rush   In   where 

ingels  fear  to  tread." 

Old  man  Linnaeus,  Hooker  tc  Son,  and  others  who  have 
i;nn»    where    flowers    never    die,    but    change   eternally, 


with  a  shrug  of  their  shoulders,  will  sympathize  with  the 
anonymous  fool  who  perhaps  would  pun  over  his  own 
coffin. 

But  botanists  alive,  hold  back  your  harsh  opinions'. 
The  hand  that  pushed  the  pen  that  recorded  these  foolish 
sketches  has  never  maimed  a  living  daisy.  Anonymous 
has  a  wide  circle  of  friends  among  the  flowers.  He  has  a 
garden  that  overflows  with  blossoms,  he  has  a  heart  that 
overflows  with  love  of  the  great  outside,  and  he  has  also 
a  dlspoeitlon  that  sometimes  overflows  with  foolishness 
and  fun.    Those  pictures  are  the  drippings. 


Nine  Kinds  of  Tens. 

"Mr.  Shram,"  wrote  a  woman  to  Joseph  A.  Shrom, 
Pennsylvania,  "please  send  me  nime  kind  af  tens  and 
apUge " 

Not  being  able  to  fathom  her  meaning,  the  "apllging" 
Mr.  Shrom  asked  for  more  light,  and  when  It  came  it  was 
darkness.  Finally,  and  after  much  Ingenious  question- 
ing of  the  messenger  and  wrinkling  of  forehead,  Mr. 
Shrom  sent  a  package  )f  proprietary  laxative  herbs,  and 
everybody  seemed  satlsfled. 


Answers  to  September  Puzzles. 

1.  Sodium   hypoBiilphlto. 

2.  Quinine  pills;  alcohol;  camphor  oil;  raspberrlas. 
8.  Haarlem  oil;  1  bottle  of  Hloan's  liniment,  25. 

4.  Oxalic  arid,  linseed  oil. 

5.  Sun  cholera  mtxtnra, 

6.  Larkspur  solution. 
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NEWS  OF  THE  PHARMACY  BOARDS 

Under  this  heading  are  to  be  found  the  namet  and  addresses  of  the  secretaries  of  the  various 
boards  of  pharmacy  of  the  country,  the  date  and  place  of  the  next  examination  to  be  held  by 
each  board  when  such  data  are  available,  as  well  as  the  names  of  those  ivho  pass  the  examina- 
tions held  by  the  various  boards  from  time  to  time  as  reported  by  the  secretaries,  respectively. 


List  of  Board  Secretaries. 

Alabama — October  17th,  at  Montgomery.  E.  P.  Gait, 
Selma. 

Ai-ASKA — F.  E.  Ryus,  Ketchikan. 

Akizona — Second  Wednesday  In  April  and  November,  at 
Phoenix.     H.  G.  Hulelt,  Phoenix. 

Arkansas — J.  A.  Gibson,  Little  Rock. 

Ualifoknia — Louis  Zeh,   San  Francisco. 

CoiiOKAUo — F.  E.   Mortensen,  Pueblo. 

CoNNBcricuT — First  Tuesday  In  March,  April,  June,  Sep- 
tember, and  December,  at  Hartford.  J.  A.  Leverty, 
Bridgeport. 

Delawakk — J.  O.  Bosley,  Wilmington. 

District  or  Columbia — Second  Thursday  in  January, 
April,  July  and  October.  W.  T.  Kertoot,  Jr.,  Wash- 
ington. 

Florida — D.  W.  Ramsaur,  Palatka. 

Gi»)RoiA — Ben  S.  Pearsons,  Macon. 

Hawaii — Meets  at  Irregular  Intervals  whenever  there  are 
candidates  to  examine.     A.  J.  Gignoux,  Honolulu. 

Idaho — Twice  yearly,  in  April  and  September.  E.  E.  Col- 
pin,  Oakley. 

Illinois — F.  C.  Dodds,  Springfield. 

INDIA.\A — Second  Tuesday  in  January,  April,  July  and 
October.     W.  H.   Fogas,  Mt.  Vernon. 

Iowa — H.  E.  Eaton,  Des  Moines. 

Kansas — Second  Wednesday  in  February,  May,  August 
and  November.     W.  E.  Sherriff,  Ellsworth 

Kentucky— October  10th,  at  Winchester.  J.  W.  Gayle, 
Frankfort. 

Louisiana — October  20th,  at  New  Orleans.  Joseph  J.  Bal- 
tar.  New  Orleans. 

Maine — Second  Wednesday  In  April,  June,  July,  August, 
October  and  December,  at  Augusta.  F.  T.  Crane, 
Machias. 

Maryland — Ephralm  Bacon,  Baltimore. 

Massachusetts — Every  Tuesday  between  September  let 
and  July  1st,  at  Boston.     W.  F.  Briry,  Melrose. 

Michigan — November  21st,  at  Grand  Rapids.  C.  S.  Koon, 
Muskegon. 

Minnesota— Third  Monday  in  January,  April,  July  and 
October,  at  Minneapolis.    E.  A.  Tupper,  Minneapolis. 

Mississippi — First  Tuesday  in  April  and  October.  W.  W. 
Ellis,  Fernwood. 

Missouri — Second  Monday  in  February,  June  and  Octo- 
ber.    Edwin  G.  Cox,  Craig. 

Montana — J.  A.  Rledel,  Boulder. 

Nebraska — Orel  Jones,  Oconto. 

Nevada — J.  M.  Taber,  Elko. 

New  Hampshire — Fourth  Wednesday  of  each  month  ex- 
cepting July  and  August.     H.  E.  Rice,  Nashua. 

New  Jersey — Third  Thursday  in  January,  April,  July  and 
October,  at  Trenton.    Edgar  R.  Sparks,  Burlington. 

New  Mexico — Bernard  Ruppe,  Albuquerque. 

New  York— W.  L.  Bradt,  Albany. 

North  Carolina— November  10th,  at  Raleigh.  F.  W.  Han- 
cock, Oxford. 

North  Dakota — Third  Tuesday  In  March,  June  and  Oc- 
tober.    W.  S.  Parker,   Lisbon. 

Ohio — October  10th,  at  Columbus.   M.  N.  Ford,  Columbus. 

Oklahoma— October  10th  and  11th,  at  Oklahoma  City.  J. 
C.  Burton,  Stroud. 

Oregon — Frank  S.  Ward,  Salem. 

Pbjnnsylvania- November  17th  and  18th,  at  Pittsburgh 
and  Philadelphia.     L.  L.  Walton.  WiUiamsport. 

PoBTO  Rioo — J.  J.  Monclova,  Rio  Piedras. 

Rhode  Island — First  Tuesday  In  each  month  except  July, 
August  and  September.    J.  E.  Brennan,  Pawtucket. 

SotJTH  Carolina — November  15th,  at  Anderson.  E.  M. 
Smith,  Charleston. 

SotTTH  Dakota — E3.  C.  Bent,  Dell  Rapids. 


Tennessee— October  17th,  at  Nashville.  Ira  B.  Clark, 
Nashville. 

Texas — R.  H.  Walker,  Gonzales. 

Utah — Third  Tuesday  in  January,  April,  July  and  Octo- 
ber, at  Salt  Lake.    W.  H.  Dayton,  Salt  Lake. 

Vermont — October  11th,  at  Montpeller.  M.  O.  Beebe, 
Burlington. 

Virginia — Third  Tuesday  of  January,  April,  July  and  Oc- 
tober.    E.  L.  Brandis,  Richmond. 

Washinoix)x — D.  B.  Garrison,  Cornell. 

West  Viroinl\— October  11th  and  12th,  at  Wheeling.  Al- 
fred Walker,  Sutton. 

WiscoNsi.N- — October  10th,  at  Madison.  Edward  Williams, 
Madison. 

Wyoming — October  6th,  at  Cheyenne.  N.  B,  Bennett, 
Sheridan. 


Louisiana  Board. 

Twenty-flve  candidates  were  examined  at  the  meeting 
of  the  Louisiana  Board  of  Pharmacy  held  at  New 
Orleans,  August  18th  and  19th.  Of  this  number  the  fol- 
lowing eighteen  were  successful: 

As  registered  pharmacLsts — C.  R.  Breaux,  Oscar  N,  Clre, 
Daniel  I>ertlane.  Jr..  Laurence  F.  Rehar,  Roger  L.  Farnet.  Jr., 
llemy  J.  Hebert.  Leslie  D.  Israel.  James  T.  Kelly,  Harold  A. 
Kahn,  Airne  Lairoque.  F.  G.  LelJtau,  Lawrence  J.  LoBlanc, 
Roger  i.  Marlln,  J.  Edward  Robb,  Miss  A.  B.  Schneider,  and 
J.    R.   Germony. 

As  assislants— Frank  Kern,   Jr.,   and  Errol  R.  Kelly. 

The  next  examination  will  be  held  at  New  Orleans,  Oc- 
tober 20th. 


Michigan  Board. 

The  Michigan  Board  of  Pharmacy  held  a  meeting  June 
27th,  at  Detroit,  and  another  one  August  10th,  at  Mar- 
quette, at  which  meetings  the  following  applicants  for 
registration  passed: 

As  pharmacists— B.  A.  Baiid,  ot  Detroit;  Mlcliael  T.  Bink.  of 
Escanaba:  Harry  F.  Benson,  of  Cadillac;  Willard  Bolitho,  of 
Escanaba;  L.  J.  Bressin,  of  Detroit;  H.  M.  Carrier,  of  Potos- 
key;  P.  J.  Cams,  of  Detroit;  Claud  S.  Clark,  of  Elsie;  Harry 
Cooper,  of  Detroit;  Ivan  L.  Fuller,  of  Flushing;  F.  A.  Gruen- 
wald,  of  Detroit;  C.  G.  Hart,  of  Brooklyn;  Harry  Q.  Heaton, 
of  Carson  City;  David  J.  Jones,  Beatrice  Keeley,  and  Gertrude 
M.  PfUmei-,  all  of  Detroit;  R.  D.  McDuft,  of  Yale;  Cecil 
McMillen,  of  Ann  Arbor;  John  G.  Mead,  of  Nashville;  Ernest 
Relnecke,   of  Spring  Lake;   Roy   C.   Spicer.   of  Grand   Rapids; 

B.  Esteiie  Tomlinson.  of  Saginaw;  George  A.  Watson,  of  Sault 
Ste.  Marie;  and  Norman  A.  WeesB,  of  Frankfort. 

As  di  ug^ists — Howard  Aileman.  of  Shepherd;  Samuel  Aser- 
aohn,  oC  Bay  City;  Wilbur  J.  Behren.s.  Gabriel  D.  Bos.  and 
Thoma.s  P.  Cook,  all  of  Big  Rapids;  William  D.  Cochran,  of 
Houghton;  Karl  \V  Cummlngs,  of  Detroit;  Clarence  E.  Decker, 
of  Deckervllle;  Joseph  J.  Dillon,  of  Benton.  111.;  Willard  E. 
Dillon,  of  East  Tawas;  Arthur  Draper,  of  Port  Huron;  Frank 
M.  Kames,  of  Grand  Blanc;  Andrew  J.  Gadawskl.  of  Detroit; 
Augusi  A.  Grimm,  of  Sheboygan;  W.  P.  Harrison,  of  Barry- 
ton;  Mark  N.  Kelley.  of  Metamora;  John  A.  Kerr,  of  Tri- 
rnountam:  E.  L.  Klumpp,  of  Pinconnlng;  E.  A.  Lefevre,  of 
Warren,  Paul  Lei-.z,  of  Pentwater:  Joseph  W.  Levy,  of  Munls- 
Ing;  F.  J.  Martin,  of  Saginaw;  Felix  B.  Matthews,  of  Detroit; 

C.  A.  McNeece.  of  Morley;  Amherst  Merrjman,  of  Deford; 
H.  N.  Oelbrich,  of  Ann  Arbor;  Reuben  Rowe,  of  Big  Rapids; 
Maurice  L.  Rushmorc,  of  Old  Mission;  Hobart  L.  Shaw,  of 
ijwo.sso;  Karl  A.  Simon,  of  St.  Joseph;  Earl  Smith,  of  Ed- 
wardsburg;  and  Israel  Sofen,  of  Detroit. 

The  next  meeting  of  the  board  will  be  held  November 
21st  to  23d  at  Grand  Rapids. 


Nebraska  Board. 

Orel  Jones,  secretary  of  the  Nebraska  Board  of  Phar- 
macy, reports  that  sixteen  candidates  out  of  thlrty-on« 
were  successful  in  passing  the  examinations  of  the  board, 
given  August  9th.  The  following  were  the  successful 
ones: 

Lewis   G.   Cowles,   of   Fremont;    Ella   Deerson.   of   Fairbury; 
James  G.  Felton,  of  Bensen;  W.  A.  Guidinger,  of  Dodge;  John 
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rtodel  and  Rov  C.  Jansen.  both  of  Fremont;  Leland  A.  John- 
yon^  of  Omaha;  W.  F.  Johnson,  of  Bruning;  M.  J.  Kern,  of 
Osmonu;  Cecil  McMillan,  of  MeCook;  Dwight  W.  McCombs, 
of  Council  Bluffs,  Iowa;  Alvin  A.  Peterson,  of  Pender;  H.  A. 
Read,  cf  Merna;  Bessie  Townsend,  of  Ponca;  William  Wilsor, 
•f  Dakota  City;  and  VV.  K.  York,  of  Johnson. 

The  following  were  registered  through  reciprocity: 

C.  C.  Carmicbael,  of  LohrviUe.  Iowa;  Andy  C.  KJeldgaard. 
of  Aurora;  Theo.  Reckaway,  of  Elk  Creek;  and  Joseph  P. 
Wilkinson,   of  Omaha. 


Pennsylvania  Board. 

Thirty-eight  candidates  were  successful  in  passing  the 
examinations  of  the  Pennsylvania  Examining  Board, 
given  September  Irt  and  2d,  at  Wllllamsport.  Their 
names  follow: 

A«  pharmacists.— Albert  H.  A.  Bailey,  Ada  M.  Bernstein, 
Paul  E.  Buoy0i<ister,  Benjamin  S.  Corson,  Leopold  E.  HelfamJ, 
Jay  A.  Smith,  Michael  Stoloff,  and  Benjamin  J.  Wexlar,  all  of 
Philadelphia;  Harry  Feinstein,  and  George  L.  Wessels,  of 
Pittsburgh;  Paul  S.  Byrne,  of  Butler;  EUersIie  W.  Davis,  of 
Summit  Hill;  H.  Raymond  Grecnleaf,  of  Downingtown;  Earl 
S.  Gottshali.  of  Norrlstown;  J.  Edison  Good,  of  New  Cumber- 
land; George  E.  lilrzel,  of  Liansdale:  George  1j.  Heiges,  of 
Manheim;  Frank  J.  Reddon,  of  Susquehanna;  Lawrence  B. 
Schlcgei,  of  AUcntown;  Charles  L.  Wall,  of  Stroudsburg,  and 
Emmett   E.    Parxer,   of   Harrlsburg. 

As  assistant  pharmacists.— Thomas  V.  Barber,  of  Miffllnburg; 
G.  Ernest  Brouse,  of  Sunbury;  Roscoe  O.  Brady,  of  Carlisle; 
Peter  Cramer  and  Delia  M.  Cooper,  both  of  Philadelphia; 
Hugh  W.  Devine,  of  Edinboro;  Richard  C.  Flaherty,  of 
Wilkcs-Barre;  A.  Rea  Haberstroh,  of  Juniata;  Robert  Kerch- 
ner,  of  Reading;  Harry  O.  Mayer,  of  Sheffield;  Horace  B.  Rey- 
nolds, of  Lock  Haven:  V.'llUam  R.  Relnard,  of  Mount  Carmel; 
Hazel  M.  Rinn,  of  Jersey  Shore;  George  L.  Smith,  of  HolII- 
dayshurg;  Thomais  C.  Seiple,  of  Lancaster;  Guy  Warren  Show- 
ers, of  Harrisburtr,  and  Theodore  D.  Wltman,  of  Reading. 

The  next  meeting  of  the  board  will  be  held  November 
17th  and  18th,  at  Pittsburgh  and  Philadelphia. 


New  Jersey  Board  Adopts  Resolutions  on  the 

Death  of  President  Strauss. 

The  following  resolutions  were  adopted  by  the  surviving 
members  of  the  New  Jersey  Board  of  PRarmacy  upon  the 

death  by  drowning  of  their 
president,  David  Strauss,  of 
Newarlt,  N.  J.,  as  recorded 
in  last  month's  CiBCtnjui, 
page  576. 

Whereas,  In  His  Inflnlte  wis- 
dom  Almighty    God    has   per- 
mitted   the   removal    from    our 
midst  of  our  esteemed  associ- 
ate and  friend,  David  Strauss, 
president  of  the  board  of  phar- 
macy  of   this   State,    therefore 
hf  It   resolved,     that     we,     his 
former   assoclatng   of   the   said 
board,    while    bowing    submis- 
-"Ively  to   the   will   of  a   Divine 
Providence  In  this  nad  experi- 
ence, desire  to  record  our  sin- 
cere appreciation  of  the  faith- 
ful    services     of    our     worthv 
friend. 

Mr.  Strauss    was    deeply  In- 
terested   In   the   work   of   this 
board   and   was   ever  ready  to 
render   any    service    demanded 
of  him  In  the  performance  of 
hiB  ofTlclal  duties  both  as  the 
president  and  as  a  member  of  said   board. 
J...    .....    -..^jpn    an^    unexpected    departure    from    an    active 

'  stjit^  Is  deprived  of  a  valued  ofncial. 

g    the    genial    tiuallties    of    his   nature    we    realize 
.vc  lost  a  warm  personal  friend  whose  companlon- 
'    V  tilled. 

XI.  rid    to    the    bereaved    family    our    sincere    Hympathv 
and  earnodil  ■•r.it  they   will   find   much  comfort   In   the 

knowledge  'i  .lent  servlceji  and  the  noble  life  of  their 

loved  one  h.i  l  him  to  an  extensive  circle  of  pharma- 

vScutlcn!    frlemif    «;,.,   .qlure   with   them   a  deep  senxe  of  loss. 
These   resolutions   were  sliced   by   Lewis   W.   Brown, 
Ferdinand  A.  Bongartz,  Oeorge  M.  B«rlnger,  Jr.,  and  Ed- 
gar R.  Saarks. 
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Oklahoma  Association. 

At  the  meeting  of  the  Olclahoma  Pharmaceutical  Asso- 
ciation, held  at  Sulphur,  the  following  officers  were  elected 
for  the  current  year:  President,  R,  L.  Sanford.  of  Mar- 
shall; and  secretary-treasurer,  A.  W.  Woodmancy,  of  Ok- 
lahoma City. 

The  1917  meeting  will  b«  held  Fsbrusry  13tta  to  16th  St 
Oklahoma  City. 


Philadelphia  College. 

As  Is  now  well  known,  the  Department  of  Pharmacy 
and  Chemistry  of  the  Medico<;hirurgical  Collego  of  Phil- 
adelphia has  been  merged  with  the  Philadelphia  College 
of  Pharmacy.  In  addition,  the  members  cf  the  faculty  of 
the  department  have  been  elected  members  of  the  faculty 
of  the  Philadelphia  College  of  Pharmacy  as  follows:  J.  W. 
Sturmer,  Phar.  i>.,  professor  of  pharmaceutical  chemistry 
and  associate  dt.-n;  Charles  E.  Vanderkleed,  B.  S.,  A.  C, 
Phar.  D.,  lecturer  on  industrial  pharmacy;  Frank  E.  Stew- 
art, Phar.  D.,  M.  D.,  lecturer  on  pharmaceutical  Jurispru- 
dence; Heber  W.  Youngken,  Ph.  G.,  Ph.  D.,  assistant  pro- 
fessor of  botany  and  pharmacognosy;  J.  E.  Brewer,  Phar. 
D.,  assistant  in  general  and  analytical  chemistry;  Robert 
P.  Flschelis,  B.  S.,  Phar.  D.,  lecturer  in  commercial  phar- 
macy; D.  W.  Youngken,  Ph.  G.,  assistant  in  operative  phar- 
macy. This  accession  gives  the  Philadelphia  College  of 
Pharmacy  a  teaching  staff  of  twenty-three  members — the 
largest  faculty  In  its  history,  and  said  to  be  larger  than 
that  of  any  other  school  of  pharmacy  in  the  country.  The 
courses  offered  in  the  Medico-Chlrurgical  college  prior  to 
the  merger  will  be  continued  by  the  Philadelphia  College  of 
Pharmacy.  By  the  merger  of  these  two  institutions  it  be- 
comes possible  to  offer  unusual  opportunities  to  those  who 
desire  post-graduate  or  special  work  in  pharmacy  and  the 
allied  sciences.  The  post-graduate  work  Is  open  to  grad- 
uates of  any  school  of  pharmacy  of  satisfactory  standing. 
For  several  years  past  the  catalogue  number  of  the  bul- 
letin of  the  Philadelphia  College  of  Pharmacy  has  stated 
that  the  minimum  preliminary  educational  requirement 
for  admission  of  students  to  the  course  leading  to  the  de- 
gree of  graduate  in  pharmacy  probably  would  be  in- 
creased in  the  near  future  from  fifteen  academic  county 
to  two  years  of  standard  high  school  work,  or  its  equiva- 
lent, thirty  counts. 

At  a  meeting  of  the  committee  on  instruction  of  the 
board  of  trustees,  held  August  4th,  the  committee  agreed 
that  the  time  had  arrived  for  taking  this  advanced  step, 
and  the  trustees  have  so  ordered. 


United  Drug  Company  Convention. 

Approximately  5000  Rexall  druggists  from  all  parts  of 
the  country  attended  the  fourteenth  annual  convention  of 
the  United  Drug  Company  held  at  Boston,  August  22d  to 
26th. 

President  Liggett  announced  during  the  convention  that 
the  annual  receipts  of  the  United  Drug  Company  have 
grown  from  $1,017,000,  in  1907,  to  $36,000,000,  in  1915. 

The  following  officers  of  the  International  Association  of 
Rexall  Clubs  were  installed  for  the  year  1916-17: 

President,  Daniel  M.  Chambllss,  of  Knoxvllle,  Tenn.; 
vice-presidents,  John  A.  Schultz,  of  Trenton,  N.  J.,  Walter 
Druehl,  of  Salt  Lake  City,  Utah,  and  John  D.  McKee, 
of  Guelph,  Ont.;  secretary  and  treasurer,  Thomas  V. 
Wooten,  of  Boston  ■  chairman  of  executive  committee, 
Lee  W.  Miller,  of  Niagara  Falls,  N.  Y. 


After  Sixty  Years. 

Sixty  winters  and  summers  have  come  and  gone  since 
Jonathan  Dawson,  of  Rochester,  Ind.,  claimed  Isabelle 
Victoria  King  for  his  bride,  and  on  September  18th,  the 
children,  grand-children,  and  great-grandchildren  of  the 
aged  couple  gathered  to  celebrate  the  anniversary  of  the 
happy  union, 

Mr.  Dawson  formed  a  partnership.  In  1862,  with  Dr.  A. 
K.  Plank,  and  for  years  the  drug  firm  of  Plank  &  Dawson 
supplied  the  wants  of  the  community.  Later  Mr.  Dawson 
conducted  the  business  alone,  retiring  In  1898. 

Mr.  DawsAn  has  lived  an  active  and  Industrious  life, 
has  always  "made  a  little  and  spent  a  little  less,"  taken 
an  active  Interest  In  the  welfare  of  his  neighbors,  and 
may  look  back  over  the  years  with  the  satisfaction  that 
comes  from  duty  well  done. 


North  Hudson  Pharmaceutical  Association. 

The  North  Hudson  Pharmaceutical  Association  Is  out 
(■trongly  against  the  unlawful  sale  of  narcotics.  At  a 
meeting  held  at  the  Old  Heidelberg,  Union  Hill,  N.  J.. 
September  16th,  It  was  decided  that  the  organization 
would  aid  actively  In  the  crusade  against  the  Indiscrim- 
inate sale  of  narcotic  drugs. 
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Obituaries. 

George  C.  Bartells. 
Oeorge  C.  Bartells.  of  Camp  Point,  111.,  died  September 
10th,  at  St.  Paul,  Minn.    He  was  born  July  1st,  1841,  at 
Rheden,    Hanover,   Germany,   and   came   to   this   country 
with    his   parents    tn    1853, 
settling    first   at   Wheeling, 
W.  Va. 

As  a  young  man  Mr. 
Bartells  entered  the  drug 
business  as  an  apprentice 
to  Dr.  Hiram  A.  Rogers,  of 
Qulncy,  111.,  but  after  a 
few  months  In  the  store  he 
enlisted  In  the  Illinois  vol- 
unteer Infantry  and  the 
regimental  surgeon,  learn- 
ing of  his  drug-store  train- 
ing, detailed  him  as  nurse 
and  dispenser.  In  which  ca- 
pacity he  served  for  three 
years. 

After  the  war,  Mr.  Bar- 
tells was  employed  for  a 
short  time  in  a  store  In 
Augusta,  111.,  later  remov- 
ing to  La  Prairie,  where  he  opened  a  store  of  his  own. 
Five  years  later  he  moved  this  store  to  Camp  Point,  where 
he  remained  up  to  the  time  of  his  death. 

Mr.  Bartells  joined  the  American  Pharmaceutical  Asso- 
ciation in  1881  and,  in  1897,  was  elected  first  vice-president 
of  that  organization.  He  had  been  a  member  of  the  Illi- 
nois Pharmaceutical  Association  since  Its  organization, 
and  served  as  Its  treasurer  for  many  years.  He  was  an 
active  member  of  the  Chicago  Veteran  Druggists'  Associa- 
tion. 


(IKOHliK    C.    IIAUTKLr.S. 


Albert  Destano  Boal,  pioneer  druggist  of  Buda,  111., 
died  August  22d,  at  Chicago,  from  a  complication  of  heart 
and  stomach  troubles.  Mr.  Boal  was  sixty-nine  years  old 
and  had  been  engaged  in  the  drug  business  in  Buda  since 
1866.    He  is  survived  by  a  widow  and  three  sons. 

William  A.  Boors,  engaged  In  the  drug  business  for  the 
past  twenty-two  years  at  Great  Falls,  Mont.,  is  dead. 

Chakles  W.  Bhown,  who  was  the  oldest  druggist  in 
Lynn,  Mass.,  died  September  5th  at  the  age  of  seventy- 
six.    He  is  survived  by  a  widow  and  two  sons. 

Stephen  H.  Carsox,  aged  sixty  years,  one  of  the  first 
druggists  of  San  Bernardino,  Cal.,  died  September  6th, 
at  that  city. 

Henry  H.  Cooper,  for  twenty-five  years  In  the  drug 
business  at  Jackson,  Tenn.,  Is  dead.  A  widow  and  one 
son  survive  him. 

Frank  Crandall,  aged  sixty-three,  died  September  Sth 
at  his  home  at  Paris,  III.  He  left  a  widow  and  a  son  and 
daughter. 

Joseph  Eby,  one  of  the  best  known  residents  of  the  bor- 
ough of  Hummelstown,  Pa.,  died  August  22d  at  the  age  of 
seventy-seven.  Mr.  Eby  traveled  over  the  country  for 
more  than  forty  years,  representing  different  drug  firms, 
and  was  well  known  in  the  drug  trade. 

Charles  J.  Grady,  an  old-time  Chicago  druggist  and 
member  of  the  Chicago  Retail  Druggists'  Association,  died 
September  11th. 

Charles  G.  Green,  retired,  of  Brooklyn,  died  Septem- 
ber Sth,  at  the  age  of  eighty-one.  Mr.  Green  was  at  one 
time  manager  of  a  Riker  store  in  this  city,  and  later  con- 
ducted two  stores  of  hia  own  in  Brooklyn. 

Joseph  C.  Holt,  one  of  the  most  widely  known  pharma- 
cists of  Pennsylvania,  died  August  21st,  at  his  home  in 
Frackvllle,  at  the  age  of  seventy-two.  Mr.  Holt  had  been 
engaged  In  the  drug  business  for  fifty-five  years  at  various 
points  in  Pennsylvania.    He  is  survived  by  three  children. 

Arthitr  Forrest  Johnson,  formerly  a  druggist  in  Mai- 
den, Mass.,  but  recently  engaged  in  operating  a  motion 
picture  theatre  at  Hyannis,  Mass.,  died  September  17th. 

W.  W.  Johnston,  of  Doniphan,  Mo.,  senior  member  of 
the  firm  of  Johnston  Brothers,  died  August  20th  of  ty- 


phoid fever.    He  was  thirty-eight  years  old  and  leaves  a 
widow  and  two  children. 

Jambs  Mann,  of  Hamburg,  Iowa,  Is  dead  at  the  age  of 
eighty-eight.  Mr.  Mann  had  been  engaged  In  the  drug 
business  at  practically  the  same  location  for  the  past 
fifty  years.  By  a  curious  coincidence  the  old  store  was 
virtually  destroyed  by  fire  at  the  time  of  Mr.  Mann's 
death. 

W.  T.  McCoNNEY,  in  business  twenty-five  years  at  Ra- 
venna, Ohio,  died  August  29th  at  the  age  of  sixty-seven. 
A  widow,  two  sons  and  one  daughter  survive  him. 

E.  E.  Miller  died  September  2d,  at  Traverse  City,  Michi- 
gan, from  a  stroke  of  paralysis.  He  was  slxty-nlnc 
years  old  and  had  been  engaged  in  the  drug  business 
nearly  fifty-three  years. 

H.  A.  MiLLMAN,  of  Columbus,  Ohio,  was  killed  in  an 
automobile  accident  September  4th. 

Carl  J.  Nelson,  of  Lake  Benton,  Minn.,  died  August 
25th  at  the  age  of  forty.  He  is  survived  by  a  widow  and 
two  children. 

Thomas  J.  Penrod,  sixty  years  old,  of  Bloomington, 
Ind.,  died  of  heart  disease,  September  Sth.  Mr  Penrod 
was  a  graduate  of  Valparaiso  University  and  had  at  dif- 
ferent times  been  engaged  in  business  at  Emporia,  Kan., 
and  Spencer,  Ind. 

Dr.  BoYD  P.  QuivEY,  a  pioneer  druggist  of  Portland, 
Ore.,  died  August  25th  at  the  age  of  seventy-eight.  He  is 
survived  by  a  widow  and  one  daughter. 

Nathan  Reynolds,  of  Canton,  Me.,  a  druggist  for  more 
than  thirty-eight  years,  died  September  13th,  at  the  age  of 
fifty-seven.    A  widow  and  one  son  survive  him. 

Edward  H.  Ross,  56  West  Ninety-first  street,  this  city, 
was  killed  by  a  fall  from  an  elevated  road  platform  during 
the  first  week  of  the  street-car  strike. 

Geoeoe  Leach  Story,  an  Oregon  pioneer,  died  at  Port- 
land, August  25th,  at  the  age  of  eighty-three.  It  is  said 
that  Mr.  Story,  in  1851,  opened  the  first  drug  store  at 
Portland.  He  was  actively  engaged  In  business  up  to  the 
time  of  his  death.  He  is  survived  by  two  sons  and  two 
daughters. 

George  P.  Swarts,.  of  Freeport,  111.,  died  at  his  home 
there  September  5th. 

Merle  H.  Taylor  died  August  27th,  at  hfs  home  at  Pitts- 
burgh, Pa.,  at  the  age  of  forty-eight.  He  was  born  at 
Leechburg,  Pa.,  and  was  a  graduate  of  the  Philadelphia 
College  of  Pharmacy. 

H.  J.  Wilson,  who  had  been  in  business  for  many  years 
at  Edmore,  Mich.,  died  September  10th. 


Lieutenant  E.  H.  S.  Evans,  second  son  of  W.  C.  Evans, 
of  iivans  Sons  Lescher  &  Webb  Limited,  was  killed  In  ac- 
tion in  France,  July  22d,  aged  24  years. 


Bronx  County  Pharmaceutical  Society. 

There  was  a  good  attendance  at  the  first  meeting,  since 
the  summer  vacation,  of  the  Bronx  County  Pharmaceutical 
Society,  held  September  7th. 

The  trade  committee  reported  continued  success  in  its 
work  of  organizing  the  local  druggists  and  establishing 
friendly  relations  between  them.  The  health  committee 
urged  that  more  effort  be  made  to  comply  with  the  city 
sanitary  code. 

Eighteen  new  members  were  admitted  at  this  meeting, 
thus  bringing  the  membership  of  the  society  up  to  nearly 
200. 

It  was  decided  by  the  society  to  rent  a  permanent  meet- 
ing room  and  to  meet  twice  each  month. 


Alberta  Pharmaceutical  Association. 

At  the  sixth  annual  meeting  of  the  Alberta  Pharma- 
ceutical Association  the  following  oflScers  were  elected  for 
the  year:  President,  N.  Q.  McDermid,  of  Calgary;  vice- 
president,  J.  H.  Lines,  of  Edmonton;  and  registrar-treas- 
urer, D.  W.  MacDonald,  of  Edmonton. 
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The   American   Pharmaceutical   Association 

Although  the  Threatened  General  Strike  of  Railroad  Employees  Kept  Down  the  Attendance  of 
the  Sixty-fourth  Annual  Meeting,  Atlantic  City  Attracted  Some  Four  Hundred  Members 
and  Near-Members,  Who  Enjoyed  not  Only  the  Sessions  but  Both  the  Natural 
and  the  Specially  Prepared  Side  Attractions. 


William  C.  Alpers,  in  his  address  as  president  of  the 
American  Pharmaceutical  Association,  created  a  sensation 
at  the  sixty-fourth  annual  convention  of  the  association 
held  at  Atlantic  City,  September  4th  to  8th,  when  ha  at- 
tacked the  present  system  of  business  management  and 
eharacterized  as  extravagant  the  methods  used  in  the  pub- 
lication and  distribution  of  the  association's  Journal,  Year 
Book,  and  National  Formulary.  The  address  was  deliv- 
ered before  a  large  audience  at 
the  first  general  session  of  the 
tonvention  and  supplied  mate- 
rial not  only  for  conversation  In 
the  hotel  lobbies,  but  for  feature 
newspaper  stories. 

James  H.  Beal,  as  chairman  of 
the  committee  on  the  president's 
address,  in  his  report  delivered 
at  the  final  general  session  of  the 
tonvention  on  Friday,  denied 
President  Alpers'  charges  that 
the  polity  of  the  association  was 
controllei  entirely  by  the  coun- 
•1!  and  that  the  financial  affairs 
of  the  organization  were  in  a 
serious  condition  as  a  result  of 
the  paying  of  fancy  salaries  and 
the  'extravagant  expenditures" 
of  money  on  the  publications  of 
the  association. 

The  manner  in  which  the  pres- 
ident oresented  his  charges  was 
deplored  by  the  committee  on 
account  of  the  undesirable  pub- 
licity it  gave  the  association. 
Because  of  the  great  length  of 
the  address  and  the  importance 
of  its  subject  matter  the  commit- 
tee asked  to  be  continued  indefi- 
nitely and  that  the  address  not 
be  given  out  for  publication  un- 
til an  understanding  had  been 
reached  between  the  president 
and  the  committee,  and  the 
council  had  passed  upon  the  fin- 
ished and  corrected  manuscript. 
This  was  agreed  to. 

At  the  final  session,  Indianapo- 
lis was  selected  as  the  next  place 
of  meeting.  Tampa,  Omaha,  Cln- 
rlnnati.  Havana,  and  Kineo,  Me., 
mrnle  unsuccessful  efforts  to  se- 
cure the  convention. 

A  committee  of  American 
women  ph>-»iclan8  representing 
the  National  American  Woman 
Suffrage  Association,  in  session 
at  Atlantic  City  at  the  same  time, 
brought  greetings  to  the  conven- 
tion and  submitted  for  the  con- 
Mlderatlon  of  the  pharmacists  a  set  of  resolutions  endor*- 
Ing  equal  suffrage.  After  some  discussion  the  resolution** 
were  referred  to  the  House  of  Delegates  for  consideration 
and  action. 


FREDKRICK    J.   WULUNO. 
Preaideiit  o(  the  American  Pharmaceutical  Association, 
1916-1917. 

Bom,  Brooklyn,  December  asth,  1MB;  boyhood  and 
early  education,  Carlatadt,  N.  J.;  entered  drug  busl- 
tiBHs  at  Brooklyn,  1S83:  graduated  by  College  of  Phar- 
macy of  the  City  of  New  York,  at  the  head  of  class, 
1SS7:  was  Professor  Bedford's  student  asslHtant:  held 
a  laboratory  position-  quiz-master  at  his  alma  mater, 
1S90;  prufesaor,  Brnoklyn  College  of  Pharmacy,  lliSl: 
professor.  College  of  Pharmacy,  University  of  Minne- 
sota, 1892,  and  Us  dean  for  many  ycara;  joined  A.  Ph. 
A.,  103;  representative  of  the  Northwestern  branch  In 
rouncll,  19U6-9;  president,  American  Conference  of 
Pharmaceutical  Faculties,   1914-U. 


New  Officers. 

Kor  the  ensuing  year  the  association,  last  October,  se- 
Ifi'tfd  the  following  officers,  who  were  Installed  at  the 
\tlantlc  City  meeting:  President,  Frederick  J.  WuIIIng, 
af  .Minneapolis,  (not  present);  vice-presidents,  Leonard 
.\.   Seltzer,   of   Detroit;    Kudus   E.   Sayre.   of   Lawrence, 


Kan.,  and  Philip  Asher,  of  New  Orleans;  members  of  the 
council,  James  H.  Beal,  of  Urbana,  111.,  William  C.  Alpers, 
of  Cleveland,  and  Harry  B.  Mason,  of  Detroit.  The  fol- 
lowing oflBcers  were  elected  or  re-elected  by  the  council 
for  the  ensuing  year:  Honorary  president,  J.  O.  Burge, 
of  Nashville;  general  secretary,  William  B.  Day,  of  Chi- 
cago; treasurer,  Henry  M.  Whelpley,  of  St.  Louis;  re- 
porter on  the  progress  of  pharmacy,  H.  V.  Arny,  of  New 
York;  and  editor  of  the  Journal, 
E.  G.  Eberle,  of  Philadelphia. 
The  council  elected  its  own  ofll- 
eers  as  follows:  Chairman. 
Lewis  C.  Hopp,  of  Cleveland; 
vice-chairman,  S.  L.  Hilton,  of 
Washington;  and  secretary,  Jo- 
seph W.  England,  of  Philadel- 
phia. 

The  various  sections  elected 
the  following  officers: 

Scientific — Chairman,  J.  L. 
Turner,  of  Brooklyn;  vice-chair- 
men, B.  L.  Murray,  of  Rahway, 
N.  J.,  and  A.  W.  Linton,  of  Seat- 
tle; secretary,  W.  W.  Stockber- 
ger,  of  Washington. 

Education  and  Legislation — 
Chairman,  R.  A.  Kuever.  of  Iowa 
City,  Iowa:  secretary,  C.  B.  Jor- 
dan, of  Lafayette,  Ind.;  associ- 
ates, A.  W.  Linton,  of  Seattle,  H. 
V.  Amy,  of  New  York,  and  John 
Cully,  of  Ogden,  Utah. 

Practical  Pharmacy  and  Dis- 
pensing —  Chairman  W.  H. 
Glover,  of  Lawrence,  Mass.;  sec- 
retary, David  Stoltz,  of  Syra- 
cuse, N.  Y. ;  and  associate,  Mre 
St.  Claire  Ransford-Gay,  of 
New  York. 

Commercial  Interests — Chair- 
man, P.  Henry  Utech,  of  Mead- 
viUe,  Pa.;  secretary,  Robert  P. 
Fischelis,  of  Philadelphia;  and 
associates,  A.  H.  Ackerraan,  of 
Lynn,  Mass.,  S.  K.  Sass,  of  Chi- 
cago, and  J.  H.  Webster,  of  De- 
troit. 

Historical  Pharmacy  —  Chair- 
man. W.  L.  DuBois,  of  Catskill, 
N.  Y.;  secretary,  L.  E.  Sayre,  o? 
Lawrence,  Kan.;  and  historian, 
E.  G.  Eberle,  of  Philadelphia. 

Women's  Section  —  Presi- 
dent, Mrs.  E.  A.  Ruddlman,  of 
Nashville;  honorary  president, 
Mrs,  John  F.  Hancock,  of  Balti- 
more; vice-presidents,  Mrs.  E. 
O.  Fine,  of  Boulder,  Colo.',  Mrs.  O. 
M.  Beringer,  of  Camden,  N.  J., 
and  Mrs.  Fletcher  Howard,  of  Ix>s  Angeles;  secretary, 
.Mrs.  H.  R.  Kenaston,  of  Honesteel,  S.  D.;  treasurer,  Mrs. 
F.  M.  Apple,  of  Philadelphia;  historian.  Miss  Bertha  Ott, 
of  Cincinnati;  ana  i-hairman  of  the  executive  commit- 
tee, Mrs.  O.  D.  Timmons,  of*  Valparaiso,  Ind. 

The  House  of  Delegates  elected  the  following  officers: 
(.'halrman,  James  H.  Real,  of  Urbana,  III.;  vice-chairman, 
Samuel  C.  Henry,  of  Philadelphia;  and  secretary,  Jean- 
not  Hostmann,  of  llolmken,  N.  J. 

Nominees  for  1917-18. 
The  report  of  the  nominating  committee,  presentfld  by 
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S.  U  Hilton,  of  Washington,  propoeed  the  following  can- 
didates for  1917-18: 

Preatdent,  Charles  Holzhauer,  of  Newark;  William  L. 
ClifiTe,  of  Philadelphia,  and  H.  C.  Chrlstensen,  of  Chicago. 

First  vice-president,  Frank  L.  Eldred,  of  Indianapolis; 
A  L.  Dohme,  of  Baltimore;  and  Francis  Hemm,  of  St. 
Louis. 

Second  vice-proeident,  Leonard  E.  Seltzer,  of  Detroit; 
P.  B.  Haymaker,  of  Clarksburg,  W.  Va.;  and  Philip 
Asher,  of  New  Orleans. 

Third  vice-preeldent,    Theodore  J.  Bradley,  of  Boston; 

0.  C.  Blakeley,  of  The  Dalles,  Ore.;  and  Louis  Saalbach, 
of  Pittsburgh. 

Members  of  the  council,  three  to  be  voted  for:  F.  J. 
Wulllng,  of  Minnesota;  C.  B.  Jordan,  of  Indianapolis;   M. 

1.  Wllbert,  of  Washington;  O.  F.  Claus,  of  St.  Louis;  G. 
M.  Berlnger,  of  Camden,  N.  J.;  A.  Bolenbaugh.  of  Rich- 
mond, Va. ;  Joseph  P.  Alacan,  of  Havana;  Thomas  F. 
Main,  of  New  York;  and  L.  D.  HavenhiU,  of  I^wrence, 
Kan. 

These  candidates  will  be  voted  for  by  mail  in  a  short 
time. 

The  Next  Meeting. 

The  1917  meeting  of  the  association  will  be  held  at  In- 
dianapolis, Ind. 


First  General  Session. 

Tuesday  Morning,  8epteml>er  5th. 

The  opening  session  of  the  convention  was  called  to 
order  by  President  Alpers  at  11  o'clock  on  Tuesday  morn- 
ing, September  5th,  in  the  auditorium  on  the  famous 
Steel  Pier.  Following  the  invocation  by  the  Reverend 
Henry  P.  Mellen,  of  Atlantic  City,  the  local  secretary, 
Charles  Holzhauer,  of  Newark,  briefly  welcomed  the 
association  to  Atlantic  City  and  explained  a  number  of 
the  entertainment  features  that  had  been  provided.  The 
president  then  relinquished  his  chair  to  Vice-President 
Charles  H.  LaWall,  and  proceeded  with  his  annual  ad- 
dress. 

Address  of   the   President 

In  a  few  words.  President  Alpers  told  of  the  vast  extent 
of  pharmaceutical  activities  throughout  the  country,  and 
particularly  the  work  of  the  American  Pharmaceutical 
Association  and  its  branches.  Many  States,  he  asserted, 
have  advanced  their  examination  standards  in  the  past 
year,  and  several  of  the  pharmacy  colleges  have  raised 
their  entrance  requirements. 

The  Detroit  Innovation — that  of  teaching  pharmacy  in 
the  high  schools — was  characterized  as  "dangerous  com- 
petition" that  could  be  met  only  by  the  enactment  of  laws 
raising  the  educational  qualifications  for  candidates  in 
pharmacy  in  the  various  States.  The  improved  rank  of 
pharmacists  In  the  army,  navy  and  public  health  service 
of  the  United  States  government  is  due  largely  to  the 
work  of  committees  of  the  association  and  is  deserving 
of  much  praise,  said  Mr.  Alpers. 

The  president  then  announced  that  the  balance  of  his 
address  was  based  on  a  most  careful  scrutiny  of  the  in- 
ternal affairs  of  the  association,  and  that  his  paper  was 
divided  Into  three  main  subjects,  viz.:  (1)  business  man- 
agement, (2)  the  status  of  the  National  Formulary,  and 
(3)  finances  and  membership.  These  three  topics  he  then 
considered  In  turn,  after  announcing  that  the  opinions 
expressed  and  the  conclusions  reached  were  not  the  opin- 
ions and  conclusions  of  himself  alone,  but  of  many  other 
druggists  throughout  the  country  who  feel,  with  him,  that 
the  business  management  of  the  organization  Is  in  the 
hands  of  a  few  men,  and  that  the  association  as  a  body 
exercises  but  little  governing  power  over  Itself.  At  all 
times  he  emphasized  the  fact  that  he  was  dealing  with 
methods,  and  not  attacking  men,  and  that  his  actions 
were  prompted  solely  by  a  desire  to  benefit  the  organiza- 
tion of  which  he  had  been  so  long  a  member. 

BUSINESS    MANJk.OEMENT. 

Mr.  Alpers  stated  that  he  had  noted  a  growing  spirit 
of  unrest  among  the  members  and  that  the  general  opin- 
ion seemed  to  be  that  the  power  of  the  council  was  too 
autocratic;  that  all  Important  matters  were  referred  to 
that  body  for  consideration,  and  that  this  rule  had  finally 
vested  the  council  with  such  power  that  It  practically  dic- 
tated the  policies  of  the  association.  He  stated  that  men 
whom  he  had  invited  to  join  or  to  renew  their  mem- 
bership in  the  association  had  declined  because.  In  their 


opinion,  the  assoc'ation  was  controlled  by  the  few  who 
constituted  the  council. 

What  he  regarded  as  the  evil  of  permitting  the  council 
to  elect  many  Important  officers  was  pointed  out  by  the 
president,  who  stated  that  at  least  the  spirit  of  the  law 
was  tvaded  by  that  body  in  the  matter  of  succession  to 
office  In  the  council,  the  practice  being  to  elect  the  re- 
tiring member  to  some  office  where  he  would  be  a  mem- 
ber of  the  council  ex-offlcio,  thus  perpetuating  his  mem- 
bership in  that  body.  Financial  matters  of  great  im- 
portance, claimed  Mr.  Alpers,  were  considered  and  dis- 
posed of  without  ever  being  brought  before  the  general 
sessions.  At  one  time,  he  stated,  he  referred  certain 
financial  matters  to  the  council,  with  the  request  that 
they  be  brought  to  the  attention  of  the  general  mem- 
bership, and  his  suggestion  was  squelched  as  being  "dan- 
gerous." 

The  use  of  the  House  of  Delega,tes  as  a  safety  valve 
for  speech,  with  limited  power  of  action,  was  commented 
upon,  and  the  suggestion  made  that  this  body  be  given 
more  power,  or  that  it  be  abolished  entirely. 

The  Journal  of  the  American  Pharmaceutical  Associa- 
tion is,  according  to  the  president,  an  expensive  luxury 
that  is  falling  in  its  mission.  The  original  intention,  he 
stated,  was  to  devote  the  pages  of  the  Journal  to  argu- 
ment and  discussion,  where  every  member  of  the  asso- 
ciation could  express  his  opinions,  but  that  it  has  tiecome 
the  mouthpiece  of  a  few  men  only,  and  that  it  lacks  In 
vigor  and  vitality.  That  the  Journal  is  not  a  financial 
success  was  shown  by  a  reference  to  the  report  of  the 


F.    C.    OODBOLD.  J.  O  BLROE. 

The  retiring  and  the  new  honorary  presidents. 

treasurer,  which  showed  an  annual  deficit  of  nearly  $3,00* 
from  this  source  alone. 

STATUS    OF   THE   NATIONAL   FORMULARY. 

The  new  National  Formulary  Is,  according  to  President 
Alpers,  not  entirely  satisfactory  to  the  retail  druggist. 
Originally  intended  as  a  handbook  of  formulas  for  the 
use  of  the  dispensing  pharmacist.  It  has  become  a  bulky 
volume,  dealing  with  drugs  and  standards  that  are  cum- 
bersome, serve  no  useful  purpose,  and  supply  certain 
pharmacy  board  examiners  with  a  new  source  of  puz- 
zling questions  with  which  the  "flunk"  the  pharmacy 
student.  He  would  have  no  standards  in  the  Formulary, 
but  limit  Its  scope  to  formulas  alone.  The  price  of  the 
Formulary,  he  thou.sht.  was  too  high,  and  requested  that 
it  be  lowered  to  $1.50,  the  advance  to  $2.50  having,  he 
said,  been  made  by  the  council  without  consulting  the 
membership  of  the  association.  Not  only  did  he  request 
a  lowering  in  the  price  of  the  Formulary,  but  he  also 
asked  that  it  be  distributed  free  to  all  paid-up  members 
as  a  part  of  the  Proceedings  of  the  association.  He  would 
have  it  free  from  all  formulas  for  articles  that  in  any 
way  Imitate  any  proprietary  preparation. 

President  Alpers  criticised  the  present  method  of  grant- 
ing the  privilege  of  reprint'ng  portions  of  the  text  of  the 
Formulary,  and  suggested  that  such  privilege  be  granted 
on  the  royalty  basis,  rather  than  on  outright  sale,  and 
deplored  the  fact  that  such  Important  matters  as  this 
were  disposed  of  in  the  council. 

FINANCES. 

The  recent  report  of  the  treasurer  was  next  taken  up 
by  the  president,  who  pointed  out  that,  due  to  high  sal- 
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CHARLES  HOLZHAUES. 


H.  C.   CHBISTEN8EN. 


W.   L.    CLIFFE. 


The  three  nominees  for  the  presidency,  for  the  1917-18  term. 


aries  and  expenses  which  he  deemed  unnecessary,  the 
association  had  an   annual  deficit  of  nearly  $3,000.     The 

president  claimed  that  the  salary  of  the  editor  of  the 
Journai.  J3,000  per  annum,  was  excessive,  and  that  there 
should  be  a  reduction  in  the  salary  of  the  general  sec- 
retary, who  is  now  receiving  1750  per  annum.  He  also 
denounced  a  system  of  bookkeeping,  which,  he  asserted, 
had  for  three  years  concealed  the  annual  deficit  in  the 
accounts,  and  urged  the  convention  to  demand  that  the 
council  keep  within  Its  budget. 

As  part  of  a  comprehensive  plan  to  keep  the  associa- 
tion on  its  feet.  President  Alpers  advised  the  abolition  of 
any  needless  offices,  the  reduction  of  salaries,  and  the 
discontinuing  of  the  granting  of  traveling  expenses  to 
certain  officers.  "More  than  $28,000  derived  from  the 
sale  of  the  Formulary  has  been  dissipated  in  fancy  sal- 
aries and  others  forms  of  extravagance,  and  it  Is  high 
time  for  us  to  get  back  to  the  simple  life,"  he  said. 

The  address  was  referred  to  a  committee  consisting  of 
James  H.  Beal,  of  Urbana,  111.;  Rufus  A.  Lyman,  of  Un- 
coln.  Neb.:  Samuel  C.  Henry,  of  Philadelphia;  Martin  I. 
Wilbert,  of  Washington,  and  L«wi8  C.  Hopp,  of  Cleveland, 
to  be  reported  upon  at  a  later  general  session. 

Dr.  Solomon  Soils  Cohen,  professor  of  materia  medica 
at  Jefferson  Medical  College,  Philadelphia,  and  a  member 
of  the  executive  committee  of  revision  of  the  United  States 
PharmacopcElal  Convention,  in  speaking  of  "Pharma- 
copoeiai  Revision  from  a  Medical  Viewpoint,"  stated  that 
pharmacy  was  keeping  pace  with  the  other  professions 
and  warned  against  the  druggist  who  becomes  a  general 
merchandiser,  and  relegates  his  prescription  departnient 
to  the  category  of  "side  line*." 

During  President  Alpers'  address,  C.  Lewis  DIehl  en- 
tered the  hall  and  took  his  place  upon  the  rostrum,  while 
with  one  accord  the  entire  convention  rose  and  applauded 
this  veteran  worker  for  the  cause  of  pharmacy. 

A  recess  of  ten  minutes  was  then  taken  for  the  selec- 
tion by  the  States  of  representatives  on  the  nominating 
committee.  When  the  session  was  again  called  to  order 
the  following  selections  were  announced: 

Coloraflo — E.  G.  Fine. 

Connecticut— J.  A.  Leverty  and  Thomas  F.  Main. 

District  of  Columbia— Martin  I.  Wilbert  and  S.  L. 
Hilton. 

Illinois — Irwin  A.  Becker. 

Indiana— F.  W.  Meisscer  and  F.  E.  Blbbina. 

Kansas — L.  E.  Sayre. 

Louisiana — Philip  Asher. 

.Massachusetts — E.  L.  Patch  and  J.  O.  Ooddlng. 

Maryland— A.  R.  L.  Dohme  and  J.  B.  Thomas. 

Michigan — A.  O.  Schlotterbeck  and  L.  A.  Seltzer. 

Minnesota — E.  L.  Newcomb. 

Missouri — O.  F.  Claua  and  Francis  Hemm. 

Nebraska — Rufus  A.  Lyman. 

New  Jersey — O,  M.  Bnrlnger  and  G.  M.  Anderson. 

New  York— W.  C.  Anderson  and  C.  O.  Blgelow. 

North  Carolina— W.  W.  Home  and  C.  P.  Greyer. 

Oklahoma— C   H.  Stocking. 

Ohio— J.  C.  Otis  and  C.  A.  Dye. 

Oregon — G.  C    Blakeley. 

Pennsylvania— J.  C.  Wallac«  and  Robert  P.  Ftactaells. 


South  Dakota— F.  W.  HoUipot  and  H.  A.  Eaton. 

Tennessee — J.  T.  McGlll. 

Texas— E.  G.  Elberle  and  W.  H.  Cousins. 

Virginia- W.  F.  Rudd. 

Washington — A.  W.  Linton. 

West  Virginia— F.  B.  Haymaker. 

Cuba- S.  C.  Alacan  and  F.  Taquechel. 

At  large  (appointed  by  the  president)— H.  M.  Wielp- 
ley,  F.  H.  Preericks,  H.  V.  Amy,  J.  A.  Koch  and  H.  P. 
Hynson. 

Following  the  reading  of  the  names  of  the  nominating 
committee  the  session  adjourned. 


Second  General  Session. 

Wednesday  Morning,  September  6th. 

The  second  general  session  was  called  to  order  by 
President  Alpers  in  the  principal  auditorium  of  the  Hotel 
Chalfonte,  at  9:30  a.  m.  Wednesday 

After  the  reading  of  the  minutes  of  the  first  general 
session,  communications  were  read  from  President-elect 
P.  J.  Wulllng,  the  National  Association  of  Drug  Clerks, 
Women's  Or^uiization  of  the  National  Association  of 
Retail  Druggists,  the  Los  Angeles  Ladles'  Organization 
of  the  California  Pharmaceutical  Association,  Honorary 
President  F.  C.  Godbold,  of  New  Orleans;  the  National 
Association  of  Retail  Druggists,  the  National  Wholesale 
Druggists'  Association  and  the  American  Fair  Trade 
I.^eague,  the  latter  requesting  that  the  association  give 
its  support  to  the  Stephens-Ashurst  bill,  now  pending 
in  Congress. 

The  report  of  the  committee  on  the  president's  address 
was  asked  for,  but  that  committee  announced  that  it  was 
not  ready  to  report;  that  it  would  have  at  least  a  partial 
report  ready  for  ♦.he  final  general  session  on  Friday. 

The  minutes  of  tlie  council  were  then  read  by  Secre- 
tary Joseph  W.  England,  who  reported  that  a  total  of 
448  new  members  had  Joined  in  the  past  year,  whioh 
makes  this  the  record  year  in  new  membership,  although 
the  net  gain  for  the  year  Is  not  very  large. 

Mr.  England  then  read  the  report  of  the  committee  on 
publication,  of  which  he  was  chairman.  This  report 
gives  the  reasons  for  the  selection  of  Philadelphia  as  the 
home  office  of  the  Journal,  defends  the  policies  of  the 
Journal,  and  gives  unstinted  praise  to  Its  editor,  Eugene 
G.  Eberle.    The  report  follows: 

Report  of  the  Chairman  of  the  Publication  Committee. 

N'cw  omci-  of  the  Journal.— At  the  San  Fran<  Ibco  (19IB) 
mtctliig  of  the  araodatlon,  the  Melcction  of  the  fiitiiro  offlco 
of  the  Journal  WM  referred  to  the  editor  and  committee  on 
publication,  with  power  to  act. 

The  conimltten  on  publicatlor.  conxldered  the  subject  from 
fveiy  ntiKle— <'Oit  of  prlntlntr  the  Journal,  service  of  printer, 
proximity  to  advordRlnK  rnnteni.  etc.,  obtaining  bldd  from  8t. 
lyoiilK.  ChlcftKO,  Cincinnati,  roltimbus,  ESaaton  and  Philadel- 
phia, and  unanltncuKly  aw.arflo(]  iho  contract  for  prlntl»iK  tlio 
Journil  tf  the  J.  B.  LIpplncolt  Company,  of  PhlladetpIUa, 
on  Noveirher  16th.  1915,  bc-Klnnlnir  January  l»t,  IMS,  as  the 
InwMt  and  l>e«t  bidder,  and  (elected  Philadelphia  as  the  h'lmc 
ofHca  of  the  Journal. 

Tl»«  Plilladclphia  Drutr  Bxchance  tendered  the  American 
)'harmareu:lcai  A<i!ioclatlon  the  u«e  of  lt«  Kplendld  room* 
and  faclllllpa  In  the  Philadelphia  Bourne  Building,  free  of 
<  har**.  fot  the  offlce  of  the  Journal,  which  offer  waa  accepted, 
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and  the  thank!i  of  the  association  are  due  thU  body  fOf  its 
courtesy. 

Roaiilnir  Ptmft  of  the  Journal.— The  reading  patrea  of  the 
Journal  tor  1913  Numbered  1,532;  and  for  1914.  1.758,  a  decrease 
of  216:  In  1313  the  number  waa  1.600.  In  accordance  with  the 
action  of  IdlS.  that  the  number  of  pugea  per  month  be  reduced 
to  nut  ir.uro  than  128,  where  it  can  be  done  without  detriment. 
we  have  made  the  maximum  number  of  pagcH  tor  191C  128 
per  Ustie. 

Expenditures  for  the  Journal.— In  ISlC  the  Journal  cost  was 
16,192.73,  and  included  the  folIowifiK:  (a)  Publication,  (b) 
clerical  work,  (c)  printing,  po8tag«  and  stationery,  (d)  freight, 
drayase  and  miscellaneous.  Prlur  to  1913  such  costs,  excvpt- 
Ing  la),  were  ohareed  against  general  items  of  the  budget. 
MeKlnnini;  with  1915,  howovor,  separate  accounts  have  been 
ke))t. 

In  1914  the  Journal  cost  was  reoortcd  (Journal  A.  Ph.  A., 
1916,  !>U4)  to  be  SS,!i«3.32.  but  this  amount  did  not  Include  the 
costs  other  than  publication,  as  above  referred  to.  Hence, 
comparisons  of  expenditures  for  1915  with  1914  cannot  be 
made. 

The   Journal    cost   of   1915    06,192.73),    added    to    the   editor's 


E.    O.    EBERLE.  J.   W.   ENGLAND. 

Re-elected   editor  of  the  asso-    Re-olected     secretary     of     the 
ciation's      Journal,      and      his-    council    and    chairman    of    the 
torian.  publication    committee. 

salary  (J3,2"0.86),  charged  against  the  general  salary  account, 
totaled  $9,4(W..i9. 

From  the  eypend'.tures  of  the  first  seven  months  of  1916. 
Editor  Eherle  estimates  that  the  expenditures  for  1916  for 
publication,  etc..  will  be  about  $5,600.  which  with  the  editor's 
salary  (J3.500),   will  cquai  $9,100,  or  about  $400  less  than  In  1915. 

Receipts  of  the  Journal  —The  receipts  of  the  Joumal  in  1915 
from  advertisements  were  $3,457.45,  and  from  subscriptions 
»i52.S.v,  a  total  of  $3,620.33. 

In  lfl4  the  receipts  from  advertisements  were  $3,564.8".  a  de- 
crease in  1913  over  1914  of  $214.54. 

Kditor  Eherle  has  received  from  advertisements  and  sub- 
scriptions for  the  first  seven  month  of  1916.  $3,437.11.  which  in- 
dicates $^.892.24  for  the  year.  He  conservatively  estimates 
that  the  annual  receipts  will  be  fully  $o.600,  which  will  be  an 
increase  of  $2.00o  for  1916  over  1915. 

Net  Cost  of  the  Journal.— In  1915  the  expenditures  for  the 
Journal  (excluding  salaries)  were  $6,192.73,  and  the  receipts, 
$,t,6io.:;',  a  net  cost  of  $2,572.40. 

If  the  receipts  for  the  Journal  for  the  twelve  months  of  1916 
total  $5.S"0.  and  the  expenditures  total  $o.6oO,  as  we  fully  ex- 
pect, this  me.ans  that  the  1916  Journal  will  be  published  at  little 
or  n.->  cost  to  the  association  except  tor  editorial  salary. 

This  highly  gratifying  result  Is  due  to  decreased  printing 
cost  and    increased   advertising  receipts. 

Iti  1915  the  printing  bills  totaled  $5,2)4.64,  or  $4.34.53  per  Issue; 
in  1MI6  fseven  months)  these  bills  totaled  $2.4*^9.55,  or  $355.65 
per  l.ssuc— a  saving,  practically,  of  $S0  per  month  on  printing. 
.  .'1?,*°'?;'  '^°'^^  "'  t^^  Journal,  including  the  editor's  salary. 
In  1916  will  not  be  more  than  $4,000.  which  Is  $3,000  a  year  less 
15?"  '"!'  average  yearly  cost  of  the  proceedings  for  1908,  for 
jlW,  and  for  1910.  which  cost  did  not  include  the  peneial  sec- 
retary s  salary  or  even  a  part  of  It. 

But  the  Increased  cost  of  paper  stock  to-day  is  fully  100  per 
cent,  more  than  last  year,  and  the  other  printing  costs  have 
advanced  all  along  the  line.  Hence,  after  our  contract  for 
printing  the  Journal  for  1918  is  concluded,  we  shall  have  to 
pay  more  for  printing  the  Journal. 

Year  Book  for  1914  (Volume  III.)— The  contract  for  printing 
the  Year  Book  for  1914  (Volume  III.)  was  awarded  to  the 
Stoneman  Press  Company,  of  Columbus.  Ohio,  the  lowest 
bidder,  on  February  7th.  1916.  The  complete  manuscript  was 
sent  this  company  on  T'ebruary  lotii.  1916.  Six  months  elapsed 
and  the  book  is  just  about  heing  distributed.  The  Stonemaii 
Press  Company,  writing  under  date  of  August  2d.  1916.  says: 
••Everything  is  now  in  the  hands  of  the  bookbinders,  and  we 
hope  to  have  finished  books  by  August  15th  " 

Such  delay  is  inexcusable,  and  is  wholiv  the  fault  of  the 
Stoneman  Press  Company,  because  "at  no  time  was  any  proof 
held  tor  forty-eight  hoyrs.  and  in  almost  every  case  the 
proof   was  sent   back   the  day   received."     (Prof.    Koch  ) 

The  complaint  of  excessively  slow  service  by  the  Stoneman 
Press  Company  is  not  new.  It  was  made  the  subject  of  spe- 
cial communication  by  Reporter  Diehl  at  the  Detroit  (1914) 
meeting  of  the  association   (Joum.    A.    Ph.    A.,   1914)     who   re- 


ported data  showing  that  It  had  taken  nearly  eight  months 
lor  the  Stoneman  Press  Company  to  print  the  Year  Book 
of  1912  (Vol.  I.).  The  company,  however,  was  given  another 
chance  to  bid  this  year,  and,  belqg''  the  lowest  bidder,  was 
awarded  the  contract. 

m  their  defense  this  year,  the  Stoneman  Frees  Company 
(May  18th,  1916)  claim  that  they  had  not  been  able  to  procure 
the  paper  stock  until  May  IHth,  and  asked  to  be  allowed  to 
oliarge  the  assoclaUon  $168  additional  for  paper.  The  request 
waa  refused  and  the  printing  company  held  to  their  contract 
Such  an  experience  indicates  that  the  lowest  bidder  Is  not 
always  the  best  bidder,  and  that  service  Is  as  important  as 
price. 

The  bills  for  the  1314  Year  Book  (Volume  III.)  have  not  yet 
been  received.  The  cost  of  the  previous  volume  (Volume  11.) 
was.  Including  all  bills,  $.3,000.95,  which,  with  the  salary  of 
the  rej'orter  on  the  progress  of  pharmacy,  $1,060  ($90O-|-$laV} , 
totaled  $4,050.95. 

The  Future  of  the  Year  Book.— There  Is  a  division  of  opinion 
among  the  members  of  the  association  regarding  the  future 
issuance  of  the  Year  Book.  When  the  subject  of  a  monthly 
Journal  was  discussed  at  the  Richmond  meeting  In  1910,  it  wan 
Informally  understood  that  the  report  on  the  progreaa  of 
pharmacy  was  to  be  published  hereafter,  not  as  an  annual 
volume,  but  in  instalments  In  the  Journal,  but,  so  far,  no 
specltic  action  has  been  taken  by  the  council.  The  subject 
recurs  each  year,  and  it  Is  important  that  some  ofllcial  deci- 
sion be  made. 

There  are  two  sides  to  the  question.  The  research  workern 
Of  the  association,  who  want  up-to-date,  world-wide  abstractn 
of  pharmaceutical  publications  as  soon  as  possible  after  orig- 
inal publication,  and  not  one  or  more  years  afterwards,  are 
in  favor  of  Instalments  in  the  Journal.  On  the  other  hand, 
the  members  who  are  not  research  workers  wish  the  annual 
volume;  also.  It  Is  claimed  that  the  association  is  morally 
bound  to  furnish  the  Year  Book  of  1915  and  1916  to  those 
members  wlio  have  Joined  the  association  during  these  years 
with  the  promise  or  expectation  that  they  would  receive  the 
Year   Book. 

The  Year  Book  costs  the  association  about  $3,000  yearly,  not 
including  the  salary  of  the  reporter  on  the  progress  of  phar- 
macy, which  has  been  $1,200,  but  is  now  $600,  and  in  view  of 
the  advance  in  printing  costs,  the  book  will  cost  more  In  thii 
future,    leraporarily,  at  least. 

The  question  is  not  only  one  of  finance,  but  also  ono  of 
service.  Which  will  be  to  the  better  Interests  of  the  mem- 
bers of  the  association:  (1)  To  publish  the  Year  Book  as  an 
annual  volume,  or  (2)  to  publish  it  In  instalments  in  tho 
monthly  Journal?  The  research  workers  coulil  Ije  served  by 
having  a  iepartment  of  brief  "Abstracts  of  Pharmaceutical 
Literature"  in  the  Journal,  although  this  would  duplicate,  in 
a  measure,    the  matter  of   the    Year   Rook. 

The  committee  on  publication  recommends  that  In  view  of 
the  Importance  of  this  question,  affecting  as  it  does  every 
member  of  the  association,  a  statement  of  the  facts  of  the 
case  bo  mailed  to  the  membership  next  November  with  thx 
ofticial  ballot,  and  that  each  member  be  requested  to  express 
his  or  her  preference  by  vote. 

Printing  N.  F.  IV.— At  the  Detroit  (1914)  meeting  of  the  as- 
sociation, the  award  of  the  contract  for  printing  the  National 
Formulary,  Fourth  Edition,  to  the  J.  B.  Lapplncott  Company, 
of  Philadelphia,  was,  approved,  and,  by  reason  of  war  condi- 
tions, the  committee  on  publication  was  directed  to  make  the 
necessary  contract  as  soon  as  possible,   which  was  done. 

Time  has  shown  the  wisdom  of  this  decision  In  view  of  the 
advanced  printing  costs  and  the  characteristic  typographic  ex- 
cellence of  the  book  printed  by  the  J.  B.  Lippincott  Company, 
The  service  of  this  company  has  been  most  satisfactory. 

The  J.  B.  Lippincott  Companv  has  protected  the  association 
In  the  issuance  of  the  N,  F.  IV.  by  buying  a  large  stock  of 
paper  for  it,  so  as  to  insure  a  large  edition  of  the  book  with- 
out increased   cost   to    the    association. 

The  llist  run  of  the  book  was  10,000  copies,  of  which  6.20O 
were  bound  and  ready  for  distribution  by  July  25th,  1916.  The 
remaining  4.800  were  held  for  binding  until  August  19th,  1916, 
and  then  bound.  The  orders  for  the  book  to  August  29th. 
1916,  total  10,418. 

Complimentary  Copies  of  the  N.  F.  IV.— In  accordance  with 
precedent  and  by  reason  of  its  responsibility  for  the  proper 
publication  and  distribution  of  the  National  Formulary,  th« 
committee  on  publication  has  distributed  a  limited  number 
of  copies  of  the  N.  F.  IV.,  with  the  compliments  of  the  Amer- 
ican Pharmaceutical  Association,  which  action,  we  trust,  will 
meet  with  your  approval.  This  list  embraces  unbound  coplee 
to  a  restricted  list  of  pharmaceutical  and  medical  Journalfi. 
and  bound  copies  to  the  members  of  the  several  committees 
having  the  v/ork  In  charge,  and  a  few  individuals  who  ren- 
dered special  services  In  the  work  of  the  book. 

Validity  of  Copyright  of  National  Formulary.— There  seems 
to  be  confusion  in  the  minds  of  some  as  to  the  nature  and 
validity  of  the  copyright  of  the  National  Formulary,  Without 
discussing  tiie  ijubject  at  this  time.  It  may  be  said  that  the 
committee  on  publication  lias  given  It  very  careful  considera- 
tion and  is  thoroughly  convinced  that  Dr.  James  H,  Beal  is 
right  in  his  opinion  that  "the  N,  F.  copyright  Is  valid  and 
that  the  association  Is  within  its  legal  rights  in  providing  th» 
manner  In  which  the  text  of  the  volume  may  be  reprinted." 
Tlie  committee  Is  prepared  to  defend  these  claims  if  attacked 
in  a  court  of  competent  jurisdiction,  and  protect  the  property 
of  the  association. 

Conditions  of  the  Use  of  Text  of  N.  F.— The  conditions  for 
the  use  of  text  of  the  National  Formulary  by  the  council  are 
eminently  fair  and  equitable,  both  to  authors  and  to  the 
association,  a  distinction  being  made  between  the  partial  use 
of  the  text  that  cannot  be  used  as  a  substitute  for  the  Na- 
tional Formulary,  and  the  substantial  or  complete  reproduc- 
tion that  can  be  used  as  a  substitute.  For  the  former  there 
Is  no  charge;  for  the  latter  there  Is  a  charge,  governed  by 
the  conditions  of  each  case.  ^ 

When  applicatioas  are  made  for  the  use  of  the  text  of  the 
National  Formulary,  and  granted,  the  following  acknowledge- 
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ment  is  required  to  be  made  on  the  reverse  of  the  title  page 
of  the  hoof.  •'Permission  to  use  tor  comments  (parts  o() 
the  text  of  the  National  Formulary,  Fourth  Edition,  in  this 
volume  has  Deeu  granted  by  the  Committee  on  Publication  by 
authority  of  the  Council  of  the  American  Pharmaceutical  As- 
sociation." 

To  uate,  the  following  apiilications  for  the  partial  use  of  the 
N.  F.  IV.  have  been  made  and  granted:  (1)  Manual  of  United 
States  Piiarmacopuia  and  National  Formulary,  by  the  Ameri- 
can Medical  Association;  (2)  A  Digest  of  the  Changes  and  Re- 
nuirements  included  in  the  Pharmacoi)oeia  of  the  United 
StatCE,  Ninth  Decennial  Kevision.  and  in  the  National  Formu- 
lary, Fourth  Kditioti,  with  reference  to  the  Titles  not  Con- 
tinued from  the  Preceding  Editions,  by  Hj'gienic  Laboratory, 
United  States  Public  Health  Service,  Treasury  Department; 
(3)  National  Standard  Dispensatory,  New  Edition,  published 
by  Lea  ii  Febiger.  Philadelphta;  (4)  Physicians'  Visiting  List. 
Gould's  Pocket  Medical  Dictionary,  and  Gould  and ,  Pyle's 
Medical  Cyclopedia,  published  by  P.  Blakiston's  Son  &  Co., 
Philadelphia;  (5)  Principles  of  Pharmacy,  by  H.  V.  Amy;  (6) 
Booklet  'f  New  york  State  Pharmaceutical  Association,  by  J. 
Leon  La.'co(T.  chairman  of  the  committee  on  U.  S.  P.  and  N. 
V.  prrpagauda. 

The  following  application  has  been  received  for  the  complete 
use  of  the  N.  F.  IV.  text,  recommended  by  the  committee  on 
publlcati<m  to  the  council,  and  granted  bv  vote  of  the  council 
'C.  L.  No.  2B):  The  Practice  of  Pharmacy,  J.  P.  Remington, 
published  by  the  J.  B.  Lippincott  Companj-,  Philadelphia.  The 


Why  shovldnt  Charlet  H.  LaWall,  of  the  Philadel- 
phia College  of  Pharmacy,  smileT  Arn't  things  com- 
ing his  wayt  As  vice-president  he  presided  over  the 
meeting  while  the  presidential  address  was  delivered. 


•fftr  of  the  J.  B.  LIpplncutt  Company  ■was.  In  brief,  as  fol- 
lows: "To  pay  11,000  for  and  In  consideration  of  permissions 
lo  use  tiiP  N.  F.  IV.  text  in  whole  or  In  part  in  The  Practice 
of    Pnarma-v.    printing    upon    the    copyright    page    that    per- 
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>i.  .    for   the    Phnrmacopoela   and   National 

y  •■  nt  much    practical  value  to  pbarma- 

'■■  Ming  them  to  grasp  the  scope  and 

"'  and    requirements    made    in    the 

o  :.  .,!|nws  a   statement  about   th«   sp- 

;.<.iri.Tn.   ii  ■■:   rifnt-.  lor   iiio  sale  of  the  National  Formulary.] 

Net  n<-.p|pt»    .ri  the  N.   F.   IV.— It  Is  ImposalMr,  at  present, 


to  state  what  the  net  receipts  from  the  sale  of  the  National 
Formulary,  Fourth  Edition,  will  be.  The  bills  are  not  all  In; 
but  It  seems  reasonable  to  believe  that  the  net  receipts  for 
the  next  ten  years  of  the  fourth  edition  of  the  National  For- 
mulary win  be  fully  as  large  as,  if  not  larger  than,  the  net 
receipts  have  beyn  for  the  past  ten  years  of  the  third  edition 
of  the  National   Formulary. 

Disposal  of  Keceipts  of  ihe  National  Formulary.— The  fol- 
lowing rule  was  adopted  at  the  San  Francisco  meeting  of  the 
association:  •Rule  14.  Disposal  of  Receipts  from  Natural  For- 
mulary.—The    treasurer    shall    keep    a    separate    and    accurate 
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L.  .\.  SELTZER.  PHILIP  ASIiEK. 

Two  new  vice-presidents. 


account  of  all  receipts  and  disbursements  for  the  National 
Formulary.  Any  balance  of  receipts  in  excess  of  disburse- 
ments remaining  to  the  credit  of  this  account  at  the  end  of 
any  fiscal  year  shall  be  credited  to  the  endowment  fund  and 
become  a  part  thereof." 

But  it  seems  to  your  committee  on  publication  that  we 
should  go  further  than  this.  We  should  provide  not  only  for 
the  proper  segregation  of  the  profits  of  the  Niitional  ii"oimu- 
lary,  but  also  tor  the  proper  use  of  such  fund.i  tor  further 
National  Formulary  revision,  and  for  research  work  for  the 
benefit  of  the  book.  P'urthermore,  in  our  judgment,  the 
American  Pharmaceutical  Association  should  change  its 
method  of  revi.sing  the  National  Formulary.  The  best  talent 
available  should  be  secured,  and 'the  work  should  not  be  done 
without  proper  recognition  and  a  reasonable  compensation. 

The  work  of  the  present  revision  has  been  carried  on  by  a 
comparatively  few,  who  have  been  compelled  to  assume  the 
bulk  01  the  experimentation  and  work,  and  at  considerable 
loss  of  lime  and  material.  The  appropriatiofis  to  the  com- 
mittee have  been  sufticient  to  pay  for  the  materials  used  In 
experimentation,  but  for  practically  nothing  more.  It  Is  felt 
that  thifc  is  not  the  proper  way  lo  secure  the  best  work.  In 
our  judgment,  a  chairman  should  be  selected  who  would  con- 
tinuously  dcvota  much  of   his  time   and   attention   to    the  Im- 


II.    B.   MASON. 


II.    v.    AR.NY. 


A  new  member  of  the  council.    Elected    reporter  on   the  prog- 
where  he  lb  no  new  hand.  res»  of  pharmacy. 


piovcment  of  Ihe  book,  and  the  Huggestlons  and  criticisms 
offered  should  be  given  (fonslderatlon  by  sub-committees  In 
Ihe  interim  between  the  revisions,  and  not  at  the  last  mo- 
ment be  accidentally  recalled  or  onllrely  overlooked.  To  ■•- 
cure  such  a  ciialrnian,  whr>  will  devote  the  time  and  atten- 
tion neceKsary,  is  one  of  the  questions  that  merits  the  atten- 
tion of  the  council,  sm  well  ii»  the  proper  means  of  carrying 
on  tha  work  from  a  flnanclnl  viewpoint. 

We  recommend  that  the  subject  of  honoraria  for  members 
o(    the  committee   on    National    Formulary,    in    recognition   of 


634 


THE  DRUGGISTS  CIRCULAK 


October  1916 


vervicew  rerdeietJ,  be  con«li]ored  by  the  council,  but  hav«  no 
apeclflc  rocumnieiidatlun. 

We  recommei.d  that  Rule  U  be  chanKed  to  read  aa  follows: 
"Kulo  H:  Disposal  of.  receipts  from  Nutlonal  Formulary.— The 
treasurer  shall  keep  a  separate  and  accurate  account  of  all 
receipts  and  dlsburaements  for  the  National  Formulary.  Any 
balance  of  receipts  In  excess  of  disbursements  remaining  to 
the  credit  of  this  account  at  the  end  of  any  Hacal  year  shall 
be  deposited  In  a  special  fund  to  be  known  as  the  National 
Formulary  revUlon  and  research  fund,  and  shall  be  available 
icr  paying  the  e-xpenses  of  the  continuous  revision  of  the 
National  Formulary  and  the  research  work  contrltutory 
thereto,  and  for  aucn  other  purposes  as  the  council  may  elect." 

The  StatUH  ot  the  Committee  on  National  Formulary.— In 
190S  the  council  forinally  elected  fifteen  members  as  the  com- 
mittee on  National  Formulary  for  the  fourth  edition  to  act 
for  the  full  peilud  of  revision.  It  seems  to  us  that  the 
importance  of  the  work  of  revising  a  national  legal  standard 
requires  that  the  committee  havlngr  such  a  work  in  charge 
should  be  made  at,  peimanent  as  possible,  and  not  be  abolished 
at  the  conclusion  of  each  revision,  as  haa  been  the  rule  pre- 
viously. 

An  Approcialion.— In  conclusion,  your  committee  on  publica- 
tion wishes  to  express  it.i  deep  appreciation  of  the  sacrl- 
nces  and  .lervlces  of  Eugene  G.  Eberle.  as  editor  of  the 
Journal. 

Breaking  the  hon.e  ties  of  a  score  of  years  In  a  far-distant 
western  State,  anJ  making  .serious  sacriflces,  financial  and 
otherwise,  he  favored  bringing  the  Journal  oBlce  to  Philadel- 
plila,  Dccuuse  i'e  helieved  that  it  would  redound  to  the  best 
Interests  of  the  American  Pharmaceutical   Association 

Furthermore,  ht  lias  rendereti  exceedingly  able  service  as 
editor.  Un,ler  his  editorship  the  Journal  contains  most  Inter- 
esting and  valuable  matter,  matter  that  appeals  to  every  one 
of   the   divcrsillecl    liitercsts   of  nnr   orR-inlzatlon.     The   Journal 


J.    A.    Leverty,    from    the    North,    i7t    a 

straw  hat,  and  H.  M.  Whelpley,  from  the 

South,    loith    a    felt     head-piece,    which 

shows  that  one  can't  always  tell. 


today  is  doing  mere  to  araw  the  members  of  the  association 
closer  together  and  to  promote  Its  growth  and  development 
than  piobably  any  other  single  factor. 

We  asK  the  members  of  the  association  individually  and  col- 
lectively to  expresw  their  appreciation  of  Prof.  )3berle's  sacri- 
hces  and  services  to  liim.  and  to  co-operate  with  him,  wherever 
po:iSibie,   in  hi.?  work  for  the  Journal. 

Report   of   the   Treasurer. 

Treasurer  H.  M.  Whelpley,  of  St.  Louis,  then  presented 
his  report,  which  was  really  in  the  form  of  a  supple- 
mentary report,  covering  the  e'ght  months  that  have 
elapsed  since  the  more  formal  report  of  the  1916  fiscal 
year  was  published   several   months   ago. 

The  C.  Lewis  EHehl  honorarium  of  $1,000,  Mr.  Whelpley 
stated,  had  been  paid  in  full  and  the  amount  charged  to 
the  N.  F.  IV.  expense  account. 

The  treasurer  stated  that  association  funds  have  been 
deposited  in  the  Boston  Penny  Savings  Bank  since  1903, 
which  institution  now  has  118,097.79  to  the  credit  of  th3 
association.  The  committee  on  invested  and  trust  funds 
has  approved  the  placing  of  additional  funds  in  the  In- 
ternational Bank  of  St.  Louis,  and  the  total  amount  of 
the  credit  of  the  association  in  that  bank  Is  $14,365.04. 
The  registered  bonds,  certificate  of  deposit,  ceitifieate  of 
Incorporation,  the  Ebert  will,  and  other  Important  papers 
are  deposited  in  the  vaults  of  the  Title  Guaranty  Trust 


Company,  at  St.  Louis.  Said  the  treasurer:  "The  Ameri- 
can Pharmaceutical  Association  now  has  nine  bank  ac- 
counts, as  follows:  Life  membeivhip  fund,  centennial 
fund,  Egbert  prize  fund,  college  prize  fund,  endowment 
fund,  Procter  monument  fund,  Rice  memorial  fund,  Ebeil 
legacy  fund,  current  cash.  One  certificate  of  deposit  and 
$26,000  in  registered  bonds  are  also  in  the  care  of  the 
treasurer.  Separate  ledger  accounts  are  kept  with  the 
National  Formulary,  badges  and  bars,  and  also  buttons 
and  pins.  .  .  .  The  American  Pharmaceutical  Asso- 
ciation membership  numbered  2,585,  August  15th,  1916, 
which  is  fifty  more  than  on  July  29th,  1915.  The  present 
membership  consists  of  2,436  active  and  149  non-paying 
memljer.s.  The  non-paying  are  80  honorary,  13  life  (old 
style)  and  128  regular  life  meimbers.  During  the  above 
period,  we  have  suspended   1S9,   wh'lo  101    have  resiRned 


President  William  C.  Alpers  in  the  center  is  flanked 
by  Ex-President  William  B.  Day  on  his  right  arid  Ex- 
President  James  H.  Beal  on  his  left.'  Mr.  Alpers  U 
now  a  member  of  the  council,  Mr.  Day  it  re-elected 
secretary,  and  Mr.  Beal  is  the  new  chairman  0f  the 
House  of  Delegates. 

and  38  were  lost  by  death.     This  is  a  total  loss  of  388 
members  since  July  29th,  1915." 

That  part  of  the  treasurer's  report  which  deals  most 
specifically  with  the  points  brought  out  in  the  president's 
address  reads  as  follows: 

The  Vear  Book. — The  membership  does  not  fully  under- 
stand that  the  Year  Book  cannot  be  published  during  the 
current  fiscal  year,  as  it  represents  the  entire  twelve  months 
and  cannot  oe  closed  during  the  year  of  the  date  It  repre- 
sents. Some  wonder  why  the  Year  Book  for  1916  has  not  been 
published.  This  is  easily  explained,  but  it  is  diflicult  for  the 
treasurer  to  satisfy  the  deiinriuent  who  has  received  a  half 
dozein  requests  for  his  1916  due.<  but  no  Year  Book  for  19U 
or  1915.  Some  members  have  said  that  they  complain  because 
we  do  not  give  what  we  promise.  One  man  wrote.  "I  never 
look  at  the  Ye.ir  Book,  but  I  want  all  that  is  coming  to  me 
before  1  pay  my  dues  to  the  polite  but  persistent  treasurer." 
The  Year  Book,  including  the  salary  of  the  reporter  on 
progress  of  pharmacy,  costs  more  than  one-third  of  the  in- 
come from  annual  dues.  The  printing  of  both  the  19U  and 
the  1915  volumes  tills  year  will  bring  the  series  up  to  date 
and  add  aoout  three  thousand  dollars  (13000)  to  the  expense 
.iccount,  which  sum  should  have  been  an  item  in  the  budget 
uf  a  previous  year,  when  no  Year  Book  was  printed.  The 
income  trom  the  sale  of  Y^ear  Books  and  Proceedings  thus 
far  this  year  amounts  to  thirty-six  dollars  and  forty-five 
cents  ($»6.4n).  It  should  be  remembered  that  the  reporter  on 
jjiogress  of  pharmacy  has,  on  a  saiar.v  reduced  from  tl200 
to  %eM.  prepared  two  instead  of  one  Year  Book  since  his  elec- 
tion at  the  191j  meeting. 

The  .\.  Ph.  A..  Journal.- The  Bulletin  of  the  A.  Ph.  A., 
■  stabiiahed  in  January,  lOOS,  and  published  without  advertise- 
ments, became  the  Journal  of  the  A.  Ph.  A.  in  January,  1912. 
It  was  placed  on  a  subscription  and  advertising  ba.sls.  It  was 
nnder-stood  at  the  time  of  the  change  from  a  bulletin  to  a 
.iouinai  that  the  enlarged  periodical  would  combine  the 
'^roceeuings  and  tha  bulletin.  Also,  that  the  income  from  ad- 
vertising would  at  least  cover  the  expen.se  of  publishing  and 
editing  the  Journal.  Editor  E.  G.  Eberle  has  materially  in- 
creased the  volume  of  advertising  for  1916.  but  the  net  ex- 
pense of  the  Journal  lor  this  year  will  be  about  one-third  of 
the  a.s.sociaiion  income  fiom  annual  dues.  The  Journal  .is 
well  as  tlic  Y'ear  Book  is  of  material  aid  to  the  treasurer  in 
collecting  dues.  The  extent  to  which  it  is  valued  by  the  mem- 
bers is  indicated  by  the  fact  that  we  have  only  thirteen  who 
do  not  suljBcribe  for  the  periodical.  Most  of  these  "dues 
only"  inembers  have  access  to  the  Journal  coming  to  a  rela- 
tive or  partner  who  pays  the  full  fee  of  $5  a  year. 

The  .-v.  Ph.  A.  Income.— Since  the  establishment  of  the  Jour- 
nal, the  association  has  had  three  matoi  sources  of  income. 
First,  the  annual  dues;  second,  advertisements  in  the  Journal: 
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third,  tne  net  profit  on  the  National  Formulary.  Since  It 
has  been  decided  to  add  the  National  Formulary  earnings 
lo  the  endowment  fund,  that  steady  income  is  no  longer 
available  for  general  expense.  The  volume  of  advertising  busi- 
ness is  increasing  without  materially  adding  to  the  Journal 
expenses.  With  an  increased  membership,  the  value  of  ad- 
vertising space  will  be  greater  and  the  Journal  may  even- 
tually occome  almost  self-supporting.  Increased  membership 
adds  some  to  the  overhead  expenses  of  the  a.ssociation.  but 
in  a  much  greater  proportion  to  the  net  income.  A  greater 
membership  will  thus  dli-ectly  and  individually  Increase  the 
two  nuiii  sources  of  revenue,  which  now  are  dues  and  ad- 
vertising. 

The  A.  Ph.  A.  Account  for  1916.— The  receipts  thus  far  for 
1916  exceed  the  disbursements  by  »4138.1S.  Of  this  amount, 
JIOOO,  is  m  payment  for  the  use  of  N.  F.  IV  text  and  is  not 
available  for  association  expenses.  We  may  receive  JIOOO 
more  from  annual  dues.  The  amount  depends  largely  on  the 
number  of  new  members.  The  income  from  advertising  will 
aoout  meet  the  expense  of  printing  and  mailing  the  Journal. 
The  expense  for  the  rest  of  the  year,  if  only  one  Tear  Hook 
is  publi/ihed,  will  include  $3noo  for  Tear  Boolt  No  3.  JSOO 
for  salaries  and  perhaps  W500  for  other  expenses.  With  tlOOO 
to  meet  this  total  of  J7000,  we  are  likely  to  be  about  $3i)00 
Bhort  by  the  end  of  the  year.  This  does  not  take  into  con- 
sideration the  *10,otX>  of  current  fund  now  in  St.  Louis  bonds 
nor  the  »7(W  interest  on  the  life  membership  fund,  both  of 
which  are  available  for  current  expenses,  but  the  treasurer 
cannot  use  them  without  authority  from  the  council.  A  de- 
ficiency at  the  close  of  1915  was  avoided  by  carrying  over 
some  of  tlje  bills  until  the  dues  for  1016  became  available. 
The  rough  estimate  I  have  made  does  not  contemplate  using 
any  of  the  in.'cmu   from   the  N.   F.    IV. 

The  treasurer's  report  shows  a  total  cash  balance  of 
)5g,4«2.g3  In  permanent  funds,  funds  held  in   trust,  and 


T.    J.    BBADLEY.  J.  F.   HANCX)CK. 

As  •faairman  of  the  commit-  Reported  material  progress  In 
t«e  OB  new  branches  he  re-  the  work  of  raising  the  Proc- 
portea  the  formation  of  three.  ter   memorial   fund. 

current  funds,  and  under  the  heading,  "A.  Ph.  A.  Account 
for  1916,"  In  his  report  as  above  quoted.  Is  shown  the 
annual  deficit  of  about  |3,000.  In  conclusion,  Mr.  Whelp- 
ley  said  that  the  ch:ef  need  of  the  new  association  was 
new  members. 

Jacob  Diner,  of  New  York,  suggested  that  more  effort 
be  made  to  induce  the  senior  classes  of  pharmacy  col- 
leges to  Join.  He  stated  that  the  entire  senior  class  of 
Pordham  University  Joined  this  year.  Harry  B.  Mason, 
of  Oetroit,  argued  that  this  would  not  lessen  the  ex- 
penses, since  it  had  been  shown  that  at  least  $3.80  worth 
of  put>li8hed  matter  went  to  every  member  each  year,  and 
his  suggestion  that  the  Year  Book  be  discontinued,  as 
therein  lay  the  cause  of  the  annual  defict,  met  with  ap- 
plause, but  further  discussion  was  not  permitted,  as  It 
was  ruled  out  of  order. 

Report   of  the   Secretary. 

Secretary  William  B.  Day  then  read  his  report,  in 
which  he  told  of  the  activities  of  the  membership  com- 
mittee, and  brought  out  the  fact  that  the  new  National 
Formulary  was  ready  for  distribution  and  would  have 
been  sooner,  but  for  a  fire  in  the  printing  plant,  which 
n«c«aattated  the  reprinting  of  at  least  one-third  of  the 
edition. 

C.  Lewis  DIehl  took  this  occasion  to  extend  his  thanks 
to  W.  L.  Scoville  for  the  assistance  given  him  in  thp 
work  on  the  National  Formulary,  and  stated  that  without 
Mr.  Scovllle's  aid  the  N.  F.  IV.  could  not  have  been 
issued  on  time. 

Otto  Raubenhelmer,  as  chairman  of  the  Internationa) 
commlttoo  on  pharmaceutical  nomenclature,  reported  that 
on  .'uoiunt  of  the  war  in  Europe  bis  committee  made  but 
little  progress.     He  recommended  that  the  name  of  the 


committee    be    changed    to    committee    on    International 
pharmaceutical  nomenclature,  which  was  done. 

Weights  and   Measures. 

The  growing  interest  of  United  States  business  men  In 
the  possibilities  of  South  American  trade  and  export  trade 
generally  was  again  reflected  In  the  report  of  H.  V.  Amy, 
chairman  of  the  committee  on  weights  and  measures,  who 
strongly  advocated  the  universal  adoption  by  pharmacists 
and  pharmaceutical  manufacturers  of  the  metric  system. 
He  reported  that  at  recent  meetings  representative  organi- 
zations of  wholesale  grocers  and  canners  had  declared 
that  the  adoption  of  the  metric  system  is  essential  to 
success  for  American  business  men  in  South  American 
trade. 

Mr.  Amy  also  informed  the  meeting  that  there  is  pend- 
ing in  the  House  of  Representatives  at  Washington  a  bill 
to  dispense  entirely  with  the  Fahrenheit  scale  in  the  Gov- 
ernment service,  and  that  in  the  United  States  Senate 
there  is  a  bill  calling  for  the  use  of  the  metric  system 
In  export  trade. 

Pharmacists    in    the    Public    Service. 

Chairman  S.  L.  Hilton  presented  the  report  of  the  com- 
mittee on  the  status  of  pharmacists  in  the  army  and  navy 
and  United  States  Public  Health  Service.  The  conven- 
tion adopted  his  recommendation  that  resolutions  of 
thanks  be  sent  to  Surgeon-General  Gorgas  and  Secretary 
of  the  Navy  Daniels  in  appreciation  of  what  they  have 
done  for  pharmacists  in  their  respective  branches  of  the 
Government  service. 

J.  F.  Hancock,  chairman  of  the  William  Procter,  Jr., 
memorial  fund  committee,  reported  some  progress,  but 
announced  that  the  committee  had  not  been  successful 
in  securing  the  necessary  $2,000  from  the  national  treas- 
ury because  of  many  other  matters  that  had  taken  up 
the  time  of  Congress,  and  deplored  the  fact  that  the  phar- 
macists of  the  country  did  not  come  forward  with  the 
small  amount  necessary  to  crown  the  work  of  this  com- 
mittee with  success.  "Although  disappointed,"  said  Mr. 
Hancock,  "we  are  not  discouraged.  Your  chairman  feels 
that  with  the  money  we  have  collected,  some  means  will 
be  adopted  to  secure  the  monument.  If  the  merits  of 
the  late  Professor  Procter  and  the  standing  given  to  phar- 
macy by  his  efforts  were  properly  appreciated,  voluntary 
subscriptions  would  soon  reveal  the  balance  of  the  money 
needed  and  this  alone  would  be  a  credit  to  American 
pharmacists  and  druggists.  Procter's  work  was  a  benefit 
not  only  to  the  student,  but  to  the  prescriptlonist,  the 
manufacturer  and  the  wholesale  druggist." 

The  committee  on  the  organization  of  local  branches 
announced  through  its  chairman,  T.  J.  Bradley,  of  Boston, 
the  organization  of  three  new  branches,  which  brings 
the  total  up  to  twenty. 

After  the  report  of  the  committee  to  confer  with  the 
manufacturing  houses  with  a  view  to  conserving  to  the 
retail  pharmacists  the  manufacture  of  U.  S.  P.  and  N.  F. 
preparations  had  been  made,  the  committee  was  discon- 
tinued and,  following  the  transaction  of  some  incidental 
business,  the  second  general  session  adjourned. 


Section  on  Commercial  Interests. 
First  Session,   Tuesday  Afternoon,  September  5th. 

Perhaps  the  snappiest  and  best  attended  section  meet- 
ings were  those  of  the  commercial  section.  The  pro- 
gram proved  to  be  an  excellent  one  and  was  carried  out 
with  the  same  enthusiasm  and  dispatch  that  have  made 
some  of  the  previous  meetings  of  this  section  the  "talk 
of  the  convention." 

Chairman  Robert  9.  Lehman,  of  New  York,  who  pre- 
sided at  both  sessions,  called  the  first  meeting  to  order 
shortly  after  2  p.  m.  on  Tuesday,  in  the  absence  of  Sec- 
retary J.  C.  McQee,  P.  Henry  Utech  attended  to  the  duties 
of  his  office. 

Mr.  Ijehman  read  his  address  as  chairman.  In  which 
was  included  a  general  surve>'  of  drug  market  conditions. 
The  address  follows,  in  full: 

Chairman's  Address. 

It  aflorrtf  mo  gnat  ple.mure  to  greet  you,  and  bid  you  wel- 
come to  the  Hcsslin  of  "the  section  on  commercial  Intereals 
nf  the  Americiui   Pliarmr.ceutlcal  Aiwoclatlon. 

After  a  twelvemonth  of  stirring  and  serioua  happenlngm  In 
the  world's  hlntory,  we  are  again  assembled  to  deliberate  upon 
and  discuss  th-:  commercial  side  of  our  beloved  profeasfon, 
pharmacy.  The  past  year  has  been  especially  Important  to 
the  ph.irniaclst,  a«  the  great  conflict  which  has  bean  raging 
with  unal>nted  fury  on  the  other  side  of  the  Atlantic  haa 
atrcclc'J  the  commercial  phase  of  our  profeaalun  very  greatly, 
probably   more   than   any  other  industry. 

The    Aar   has  opened   the  eyes  of   the  country   to   the   fact 
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thai  In  thtf  line  of  chemistry  It  la  certainly  dependent  to  a 
great  JeKiee  upon  the  Ingenuity  of  foreign  experts,  not  only 
for  chonilcals  which  are  protected  by  trade-marks,  or  by 
patent  rights,  but  also  for  such  products,  mainly  of  synthetic 
nature,  the  manufacture  of  which  requires  complicated 
processes. 

Such  chemicals  as  acetphenptldln,  antipyrin,  salol,  resor- 
clnol,  etc.,  the  patents  on  which  have  expired  for  over  tUteen 
years,  seem  to  be  unsurmountablc  problems  to  our  chemists, 
for  In  spile  of  the  temptation  of  the  present  high  prices,  they 
seem  to  be  unabls  to  produce  them.  In  some  cases  the 
advanie  In  price  Eince  the  beginning  of  the  war  has  been  as 


P.    H.   UTECH. 


B.    S.   LEHMAN. 


I'he  new  and  the  old  chairman  of  the  section  on  com.!' 
mercial  interests. 


high  ,\s  from  2000  to  3000  per  cent.,  as  the  following  selection 
of  the  mcst  flagrant  examples  will  Indicate: 

Price  In  1913.  Price  In  1918. 

Antipyrin    $3.00  a  pound  $32.00  a  pound 

Acetphenelidin    98  a  pound  SS.OO  a  pound 

Acd,    uen-<oIc    38  a  pound  9.00  a  pound 

>;.cid,  salicyhc  (ex  phenol) 36  a  pound  2.50  a  pound 

Atropine    sjlphate    8.00  an  ounce  73.60  an  ounce 

Beta  naphihol .08  an  ounce  .30  an  ounce 

<-.afreIn   25  an  ounce  1.10  an  oimee 

Creosote   (Becchwood)    80  a  pound  5.60  a  pound 

Creosote,   carbonated   15  an  ounce  1.10  an  ounce 

fjuaaco     (liquid)    17  an  ounce  1..32  an  ounce 

Giialacol     carbonated    21  an  ounce  1.S5  an  ounce 

Pilooarpini,,    hydrochloride    2.84  an  ounce  21.00  am  ounce 

Hesorcinol     1.07  a  pound  24.00  a  pound 

2^'°'    ■•■■ 93  a  pound  4,20  a  pound 

bodlum   benzoate    35  a  pound  5.00  a  pound 

hpartein   sulphate    50  an  ounce  3.20  an  ounce 

Suiphonetbylmethane    5.16  a  pound  12.00  a  pound 

Sulpnonmethane   2.92  a  pound  9.00  a  pound 

Theobromine    and    sodium    sall- 

.  5;'''^to  45  an  ounce  1.20  an  ounce 

Jhymol    ■■■■ IS  an  ounce  .80  an  ounce 

1  hymol   Iodide    .27  an  ounce  .78  an  ounce 

And  some  of  the  goods  are  not  obtainable  in  any  but  small 
quantities  at  these  prices.  In  fact,  during  the  year  1915  prices 
were  at  even  a  liigher  level,  owing  no  doubt  to  the  hoarding 
of  stocks  by  speculators. 

■  The  present  range  of  prices  seems  to  indicate  that  our  chem- 
ists have  made  little  progress  in  the  pharmaceutical  end  of 
their  profesaion,  or  have  heedlessly  permitted  the  European, 
especially  the  German,  manufacturer  to  get  evidences  of  an 
earnest  effort  to  create  a  permanent  dyestuffs  industry  by 
means  of  that  typically  American  instrument,  the  protective 
tariff,  which  has  stood  us  in  good  stead  so  often,  and  It  Is  to 
be  hoped  that  pharmaceutical  chemistrv  will  derive  some 
benefit  therefrom.  Still,  great  strides  will  have  to  be  made 
before  the  war  comes  to  an  end,  for  we  will  otherwise  be  at 
disadvantage,  having  to  pay  higher  prices  for  Inferior  goods, 
rntil  surh  a  time  when  our  native  chemists  will  have  been 
able  to  equal  the  products  of  the  Europeans. 

Also  m  regard  to  bctanlcal  products,  the  Indifference  of  our 
farmers,  or  the  lack  of  ability  to  compete,  is  now  bearing 
fruit.  Inasmuch  as  such  drugs  of  vegetable  origin  as  are 
•lative  to  this  country,  or  could  easily  be  naturalized  here, 
are  not  being  produced  In  any  appreciable  quantities,  but  our 
profession  is  dependent  upon  old  stocks  at  enhanced  prices,  or 
nust  search  the  globe  to  gather  up  inferior  products,  simply 
on  account  of  the  Indolence  of  former  days,  or  absence  of 
encouragement   to    produce   these   valuable   goods. 

There  has  also  been  some  speculation  by  parties  outside  of 
the  pharmaceutical  profession,  caused  mainly  by  high  prices 
Incidental  to  increased  export  demand,  but  on  the  whole,  the 
advance  has  been  caused  by  real  shortage,  and  the  specu- 
lators have  not  made  fortunes  out  of  their  transactions,  but 
In  many  cases  were  caught  in  the  flurry  of  high  prices  In 
1915,  and  were  later  obliged  to  sell  at  a  loss.  Besides,  the 
manufacturers  and  Importers  have  done  much  to  prevent  the 
buying  of  large  quantities  of  their  goods  by  jobbers  and 
dealers,  by  doling  out.  small  portions,  or  selling  only  to  the 
retail  dealers  in  such  quantities  as  would  fill  their  immedifxte 
requirements. 

However,  the  hardships  enumerated  have  not  been  an  un- 
mixed  detriment  to   the  Individual  pharmacist,   for  they  have 


forced  him  to  become  alive  to  the  conditions  of  hin  busi- 
ness. Instead,  as  in  former  days,  of  paying  little  attention 
to  the  prices  of  the  products  entering  the  manufai  ture  of 
galenical  pieparatlons,  or  that  formed  part  of  the  prescrip- 
tions put  up  by  him,  be  has  had  to  adopt  business  tactic*, 
and  watch  the  market,  taking  advantage  of  every  turn,  laying 
III  stocks  when  possible  of  such  goods  as  might  possibly  be- 
come scarce  or  might  disappear  altogether  from  the  market. 

Another  phase  of  these  extraordinary  conditions  has  been 
of  considerable  pecuniary  advantage  to  the  pharmacist,  and 
that  Is  the  fact  that  the  public  has  been  trained  to  accept 
the  ad\aiiced  prices  of  all  sorts  of  commodities  as  a  matter 
of  course,  and  It  has  therefore  paid  higher  prices  for  pre- 
scriptions without  much  comment,  which  fact  has  been  of 
considerable  benefit  to  the  enterprising  pharmacist,  who  was 
farseeing  eiiough  or  had  the  good  fortune  to  buy  good  quan- 
tities of  the  necessary  drugs  and  chemicals  at  the  beginning 
of  the  war,  when  prices  were  still  comparatively  low,  and 
had  not  reached  the  high  levels  they  now  occupy.  Of  course. 
In  most  cases,  the  Increased  stocks  have  by  this  time  been 
exhausted,  and  proflfs  are  again  normal. 

In  proprietary  articles,  there  has  been  no  noticeable  ad- 
vance In  prices,  most  of  the  manufacturers  having  shouldered 
the  loss  caused  by  the  Increased  cost  of  materials,  and  most 
of  the  ilrnis  even  paying  tho  war  tax,  or  emergency  stamp 
duty  on  the  toilet  articles  or  perfumery  manufactured  by 
them.  Ah  the  revenues  of  the  country  are  apparently  be- 
coming suflflcient  to  supply  its  financial  needs,  there  !s  a  poH^Ji- 
blllty  of  the  stamp  tax,  so  far  as  it  applies  to  the  goods  sold 
by  druggists,  being  dropped  at  the  end  of  the  present  year 
[This  tax  was  omitted  from  the  revenue  bill  as  passed  )u«t 
before  the  adjournment  of  Congress] 

The  commercial  awakening  has  stirred  the  pharmacist  In 
other  ways,  and  he  is  now  paying  more  attention  to  the  proi)er 
commercial  methods  In  the  conduct  of  his  business  and  pro- 
fession. Many  colleges  of  pharmacy  are  taking  up  training 
of  tlieir  students  in  commercial  system  and  accounting,  and 
even  the  government  of  the  United  States  Is  looking  Into  the 
training  of  small  business  men  in  a  way  that  concerns  the 
pharmacist  to  a  great  e.xtent.  The  Federal  Trade  Commis- 
sion, under  the  chairmanship  of  Joseph  E.  Davles,  and  vice- 
chairmanship  of  Edward  N.  Hurley,  is  investigating  the  busi- 
ness mtLhods  of  the  smaller  manufacturers  and  tradesfteoplt 
of  the  country.  In  order  to  discover  the  defects  in  the  sys- 
tem, or  lack  of  system,  In  conducting  their  respective  bnsl- 
ness  enterprises.  It  will  endeavor  to  help  all  those  requiring 
instrucllon  in  various  ways,  and  hopes  to  reach  the  desired 
end  by  encouraging  improvements  in   accounting  practice,  by 


B.    P.    FISCHEUS. 
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Elected  secretary  of  the  com-    Presented       several       w«ll-re- 
mercial    section.  ceived   papers. 


endorsing  standard  systems  of  bookkeeping  and  cost  account- 
ing, and  by  assisting  in  devising  standard  systems,  either  at 
the  request  of  individual  merchants  and  manufacturers  or 
through  the  Eissociation  representing  the  industry.  It  expects 
in  this  manner  to  help  Individual  enterprises,  benefit  em- 
ployees, i.iveslors  and  the  public.  In  European  countries, 
manufacturers  and  merchants,  aided  by  their  government, 
have  developed  a  high  state  of  efficiency  which  enables  them 
to  sell  their  goods  in  the  markets  of  the  world.  It  is  to  be 
hoped  that  the  pharmacist  will  take  advantage  of  the  gov- 
ernment's offer  to  assist  in  Improving  his  business  methods. 
Great  efforts  have  been  made  during  the  past  year  by  al- 
most all  lines  of  business  handling  proprietary  or  branded 
articles  of  commerce  to  have  a  uniform-price  law  passed  b.v 
(Congress,  and  one  measure,  the  Stephens-Ashurst  bill,  has 
been  li.trofiuced.  and  Is  naw  in  committee.  The  Interests  In 
favor  or  the  bill  had  a  hearing  in  Washington  on  May  30tb, 
before  the  house  committee  on  commerce,  under  the  chair- 
Ejanship  ol  Judge  Adamson,  the  members  of  which  gave  much 
interested  attention  to  the  various  arguments  in  favor  of  the 
bill,  and  interrogated  the  speakers  on  all  points.  It  was  hoped 
that  some  progress  would  be  made  before  Congress  adjourns, 
but  as  tliere  is  so  much  of  national  Importance  before  that 
body,  the  prospects  are  that  the  bill  will  be  obliged  to  lie 
over  for  consideration  at  a  future  session.  The  passage  of 
such  a  measure  ao  the  Stephens-Ashurst  bill  w^ould  be  of 
great  benefit  to  pharmacists,  as  a  reasonable  profit  on  branded 
goods  will  make  possible  an  equalization  of  profits  on  other 
lines  carried  in  the  drug  stores,  and  it  is  only  Just  that  goods, 
the  wholesale  prices  of  which  are  protected  by  the  patent  laws, 
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&iiould   have   a  .similar  protection   as  far  as   the   retail  prices 
are  cor.cernea. 

It  is  10  be  hoped  that  there  will  be  a  general  movement 
among  retail  pharmacists  to  recognize  the  tact  that  improved 
business  methoJs  prevent  waste  and  eventual  failure,  and 
tend  to  cievati.-  the  standards  of  commercial  life,  thus  bene- 
rittne  tne  proprietor,   his  employees  and  the  public. 

The  address  was  referred  to  the  publication  committee, 
with  the  approval  of  the  section. 

Jacob  Diner  was  then  called  upon  to  address  the  sec- 
tion, and  the  title  of  his  paper  was,  "What  Is  Wrong  With 
the  Business  End  of  Pharmacy?" 

The  speaker  treated  the  subject  in  a  humorous  way. 
pointing  out  the  failings  of  the  average  pharmacist  when 
it  comes  to  taking  care  of  the  things  which  are  neces- 
sary to  make  the  business  show  an  annual  profit,  rather 
than  a  deficit.  This  paper  was  discussed  by  Otto  Rauben- 
heimer,  R.  P.  Fischelis,  and  others. 

Chairman  I>ehman  then  introduced  J.  Thomas  Livons, 
a.lvertising  manager  of  the  Baltimore  yews,  who  made  a 


passerby    was  attracted.     This   paper   was   discussed   by 
J.  B.  Thomas  and  C.  H.  La  Wall. 


w.  u  scovnxE. 


J.  L.   TUB.VEH. 


!  he  retiring  and  the  incoming  cltainnen  of  the  scientific 
section. 


stirring  address  on  the  subject  of  advertising,  with  par- 
ticular reference  to  that  of  the  retail  drug  store.* 

Mr.  Lyons  said  that  every  man  in  business  is  either 
advertising  or  misadvertislng  his  store  from  the  moment 
he  opens  its  doors.  He  thought  that  many  a  druggist 
could  afford  to  spend  a  small  sum  for  a  haircut  or  mani- 
cure, and  charge  it  up  to  profitable  advertising.  He  main- 
tained that  It  was  just  as  necessary  to  have  a  fresh  coat 
of  paint  on  the  outside  of  the  store  as  it  was  to  have 
good-looking  fixtures  Inside.  The  atmosphere  of  the  drug 
store  should  be  carefully  maintained  on  a  professional 
scale,  said  Mr.  Lyons,  who  further  believed  that  employers 
should  pay  attention  to  the  hiring  of  help  with  the  view 
to  building  up  an  efficient  organization. 

Competition  should  be  on  quality  of  goods  dispensed 
and  service  rendered,  rather  than  on  price,  Mr.  Lyons 
averred. 

Ho  finished  his  address  with  an  impassioned  appeal  for 
Uje  support  of  retail  druggists  In  the  passage  of  the 
Stephens-Ashurst  price-maintenace  bill,  and  laid  great 
stress  on  the  value  of  co-operative  effort. 

After  discussion  of  the  address  by  H.  P.  Hynson  and  J. 
B.  Thomas,  both  of  Mr.  Lyons'  home  town,  the  thanks 
of  the  section  were  tendered  to  the  speaker. 

Franklin  M.  Apple  was  nest  called  upon  to  read  hie 
paper,  entitled,  "A  Novel  Method  of  Advertising  a  Retail 
Drug  Store." 

The  method  spoken  of  consists  of  the  organization  of 
a  baseball  team,  called  "Apples'  Tigers,"  from  among  the 
boys  of  the  neighborhood  of  the  store.  This  kept  not 
only  the  children,  but  also  the  parents  Interested  In  the 
Apple  Pharmacy. 

Otto  Raubenhelmer  demonstrated  a  "Moving  Window 
Display,"  which  consisted  of  a  series  of  glass  tubes,  ar- 
ranged In  the  form  of  a  circle  or  otherwise,  through  which 
a  liquid  like  magna  magnesia  was  being  sypboned.  In 
the  pror(;.<!s  of  syphoning  air  was  admitted  Into  the  glass 
tubfs.  thus  giving  a  series  of  air  space*  In  the  liquid  at 
re^lar  Intervals,  and  as  the  liquid  intcirapersed  with  air 
space  passed  around  In  the  tubes,  tbe  attention  of  the 


Second  Session,  Wednesday  Afternoon,  September  6th. 

At  2:20  p.  M.,  Wednesday  afternoon.  Chairman  R.  S. 
L«hman  called  the  second  session  of  the  commercial 
section  to  order  and  immediately  thereafter  introduced 
Homer  S.  Pace,  professor  of  accounting  and  commercial 
pharmacy  at  the  College  of  Pharmacy  of  the  City  of  New 
York. 

Professor  Pace's  subject.  "Business  Education  for  Phar- 
macists," was  very  ably  handled,  and  the  thanks  of  the 
section  were  extended  to  him  for  the  general  excellence 
of  his  address. 

Professor  Pace  explained  the  fundamentals  of  business 
education  for  the  pharmacist,  and  then  outlined  the 
course  given  at  the  New  York  college.  H.  B.  Mason,  P. 
H.  Utech,  Charles  Holtzhauer,  R.  P.  Plschelis,  C.  H.  La 
Wall,  Otto  Raubenhelmer  and  others  discussed  the  re- 
marks of  Professor  Pace,  and  an  interesting  controversy 
as  to  what  percentage  of  the  time  in  the  pharmacy  course 
should  be  allotted  to  teaching  commercial  pharmacy 
ensued. 

Emil  Roller  read  a  paper  on  photography  as  a  side 
line,  and  Robert  P.  P.schelis  presented  one  entitled, 
".Jeopardizing  the  Pharmacist's  Reputation  for  Fair  Deal- 
ing," in  which  instances  wei-e  cited  where  exorbitant 
cliarges  had  been  made  by  pharmacists  for  certain  pre- 
scriptions. The  author  sounded  a  warning  note  against 
such  procedure,  as  the  entire  calling  is  usually  judged 
by  the  acts  of  a  few. 


K.    L.    PATCH. 


JOU.N"   CULLY. 


His   carefully   prepared   report  Much    interested    In    the    sup- 
on     the    quality    of   medicinal  prcssion  of  peyote.  New  mem- 
products  each   year  Is  a   fea-  ber    of    committee    on    legla* 
ture  of  the  meetings.  latlon. 

Some  discussion  as  to  the  proper  prices  of  prescriptions 
ensued   in   which   many   of  those  present   took    part. 

A  symposium  on  substitution  was  conducted  by  Otto 
Raubenhelmer,  and  lead  by  him  with  a  paper,  entitled, 
"Histoo'  of  Substitution,"  and  another  one,  entitled,  "Quid 
pro  Quo  in  the  U.  S.  P.  IX." 

Mr.  Raubenhelmer  told  something  of  the  early  cases 
of  substitution  on  record,  and  then  related  the  changes 
in  the  new  Pharmacopoeia  wh'ch  had  been  made  because 
of  the  fact  that  certain  chemicals  are  unobtainable,  or 
very  high  In  price  at  present.  He  advocated  the  use  of 
the  term,  "parallel  drugs"  because  of  the  evil  meaning 
to  most  physicians  of  the  word  "substitution." 

The  following  papers  were  read  by  title:  "System  and 
Vigilance,  the  Oreat  E^ssentlals  in  Business,"  by  Louis 
Schulze;  "Whither  Are  We  Drifting?"  by  Gus  Kendall: 
'Commercial  Pharmacy  and  Side  Lines,"  by  A.  S.  Coody; 
"A  Couple  of  Time-Savers  for  Retail  Druggists,"  by  David 
M.  Fletcher,  and  "An  Appeal  to  the  Retail  Druggists  to 
Take  Greater  Interest  In  the  U.  S.  P.  and  N.  P.  Prepa- 
rations," by  Zeb  W.  Rlke. 

Officers  were  then  elected  for  the  ensuing  year  and 
the  session  adjourned. 


•See  Uw  circular   fur   (•'.■brunrjr,   pas*  77. 


Scientific  Section. 
First  Session,  ThursiUiy  Morning.  September  7th. 
The  first  session  of  the  scientific  section  was  called  to 
order  Thursday  morning  by  Chairman  W.  L.  Scovllle,  of 
Detroit,  who  proceeded  to  the  reading  of  his  address,  en- 


638 


TIIK    DRUGGISTS  CIRCULAlf 


October  191G 


tItleJ,  "Pharmaceutical  Research,"  which  U  printed  be- 
low: 

Chairman's  Address. 

Research  !■  today  the  popular  topic  (or  the  chemlBt  Clr- 
cumatances  liave  brought  It  to  the  Iront,  and  men  are  iseelns 
more  clearly  the  latent  possibilities  of  science,  even  In  the 
abstract. 

It  Is  not  my  purpose  to  attempt  to  add  to  the  oratory  or 
the  general  argument,  but  to  urge  to  concrete  action  phar- 
macy's part  In  the  advance.  Pharmacy  has  its  own  part  to 
pl&y,   >vnd  Us  own  responsibilities  to  shoulder. 

ICach  branch  of  chemistry  roust  hold  up  Its  end  for  Its 
own  good.  A  general  attention  to  research  makes  It  easier 
for  all  (/ranches  to  push  forward,  but  the  lafgard  will  not 
be  carried  very  far  or  very  long.  AU  branches  will  profit 
by   the   eftorts  of   the   leaders,    but  only  a   co-operative   spirit 


Do  the  lineaments  proclaim  this  to  te  John  Uri  Lloyd, 
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will  preserve  a  place  tor  any  branch.  Action  is  needed  on  all 
fides,  pharmacy  must  take  up  Its  problems  and  solve  them, 
or  it  will  ultimately  cease  to  be  regarded  as  a  branch  of  chi-m- 
istry.  We  cannot  be  a  parasite  in  the  chemical  body  and  pre- 
serve our  standing. 

Talking  or  reading  about  chemical  achievements  will  not  get 
us  very  far  unless  we  are  stirred  to  aciilevement  ourselves. 
We  may  profit  to  a  considerable  extent  by  the  achievements 
of  alUeo  branches  of  science,  but  we  can  secure  lasting  recog- 
■.iitlon  only  by  our  own  attainments. 

Research  is  preparedness.  It  is  the  foundation  upon  which 
achievement  Is  built.  It  thus  depends  upon  knowledge,  train- 
ing and  the  atmosphere  of  prescience.  For  this  we  must  Inok 
mainly  to  our  colleges  and  the  scientific  laboratories  of  the 
Itu-ger  ma.nufacturing  houses.  The  atmosphere  of  retail  phar- 
macy Is  not  conducive  to  research,  and  we  can  scarcely  ex- 
pect to  ihange  that  atmosphere  very  materially.  But  we  can 
reasonably  look  to  our  hundred  or  so  schools  of  pharmacy 
for  a  larger  ipeasure  of  pharmaceutical  research  than  we 
are  now  receiving:.  They  must  lead  In  professional  matters. 
and  In  the  spirit  of  research.  For  we  are  Pharmacopceia 
makers  and  National  Formulary  constructors  as  well  as  com- 
merciallsts.  These  are  the  works  by  which  pharmacy  as  a 
profession  is  juOgcd. 

Pharmacy  ha^  djne  creditable  work  on  these  books,  but 
there  still  exist  faults  in  them  which  require  research  to  cor- 
rect. We  cannot  leave  all  the  problems  to  the  revision  com- 
mittees, for  some  of  the  problems  require  more  time  and 
attention  than  these  committees  can  give  to  them.  Progress 
depends  upon  preparation,  and  Is  In  proportion  to  that  prep- 
aration. 

The  present  revisions,  just  Issued,  show  some  defects  which 
are  due  to  just  this  lack  of  preparation  by  pharmacy  as  a 
whole.  The  revision  committees  did  much  research  of  the 
briefer  type,  but  they  were  unable  to  Investigate  the  more 
iundanr:ental  problems. 

For  Instance,  the  elixir  of  the  phosphates  of  iron,  quinine 
and  strychnine  has  been  a  leading  pharmaceutical  problem 
for  a  generation,  i'he  preceding  issues  of  the  Pharmacopcpla 
ajid  National  Formulary  Included  the  best  formulas  for  It 
that  pharmacy  could  devise.  Neither  was  satisfactory,  but 
the  problem  was  left  to  the  revision  committees.  The  result 
l.«  that  the  preparation  has  been  entirely  dropped  because 
the  research  which  is  needed  to  produce  a  satisfactor.v  for- 
mula has  not  been  dt>ne. 

Soluble  phosph-»te  of  Iron,  which  is  the  troublesome  factor, 
la  but  little  understood.  With  the  other  scale  salts  of  Iron, 
it  has  been  accepted  without  being  understood,  and  when  the 


knowledge  became  necessary,  the  preparation  had  to  (uAer. 
It  Is  probable  that  a  knowledge  of  the  constitution  of  the 
scale  salts  of  Iron  (In  this  case  the  soluble  ferric  phosphate) 
would  solve  the  problem  ot  this  elixir.  Piofessor  Stevens 
u  few  years  ago  started  a  study  of  these  Iron  compounds,  but 
did  noi  finish  11.  It  Is  not  a  simple  problem,  but  calU  for  a 
knowledge  of  the  most  modern  physico-chemical  theories,  and 
u  skill  In  research  that  Is  beyond  the  ken  of  most  pliarma- 
reutlcal  cl.omUts  It  euibodles  a  study  of  Iron  as  an  acidic 
body  as  well  as  a  base,  and  It  includes  a  relation  of  both 
the  Iron  and  Its  compound  to  other  bases  and  acids.  Such 
a  study  would  not  meiely  solve  the  problem  of  this  particular 
elixir,  but  would  mean  more  perfect  and  efficient  Iron  prepara- 
tions of  many  kinds.  It  would  solve  many  problems  at  once. 
But  It  is  no  simple  or  easy  problem,  and  It  needs  the  heat 
skill  that  can  be  secured  for  Its  solution. 

Somo  other  problems  which  need  attention  may  be  men- 
tioned, to  make  more  specific  the  need  for  pharmaceutical 
research. 

With  the  purpose  of  reducing  the  number  of  astringent 
preparations  in  the  Pharmacopoeia,  tincture  of  nutgall  was 
dropped.  Apparently  the  subcommittee  which  recommended 
this  deletion  Judged  the  astringent  preparations  by  their 
palatabiUiy  and  therapeutic  usefulness,  but  found  no  Informa- 
tion concerning  their  stability.  But  there  Is  reason  for 
believing  that  tincture  of  nutgall  Is  the  most  stable,  and 
tnerefore  the  most  reliable  of  the  astringent  preparations.  It 
was  entitled  to  consideration  for  this  alone,  but  failed  to  re- 
ceive such  regard.  Much  work  has  be^  done  on  the  stability 
of  alkaloidal  preparations,  and  similar  work  Is  needed  on  the 
astringent  preparations,  particularly  as  It  Is  known  that  some 
of  the  latter  are  notoriously  Inconstant.  More,  perhaps  than 
any  other  class  of  preparations,  do  the  astrlngenLs  depend 
upon  the  character  of  the  solvent,  or  menstruum,  for  stability. 
These  do  not  advertise  Internal  change  by  precipitation  or 
other  obvious  physical  change,  but  may  remain  perfectly  clear 
and  presentable  and  yet  lose  their  value  as  astringents. 
Furthermore  there  are  a  number  of  drugs  which  contain 
astringent  principles,  but  are  not  employed  as  astringents, 
and  In  which  the  a.strlngent  body  Is  troublesome  In  prepara- 
tions. A  systematic  study  of  the  astringent  principles  In 
drugs  would  go  far  toward  producing  more  reliable  as  well 
as    more    presentable    preparations. 

Similarly  some  of  the  glucosidal  preparations  need  to  be 
studied  for  stability  and  the  Influence  of  the  menstruum  upon 
Ihem.  The  recent  Increase  in  the  alcoholic  strength  of  tinc- 
ture of  digitalis  Is  bu;  an  Instance  of  this  need.  The  tincture 
ot  digitalis  of  the  U.  S.  P.  VIII  was  pharmaceutlcally  satis- 
factory, but  not  therapeutically  reliable.  The  question  Is 
still  open,  and  may  be  applied  to  preparations  of  strophanthus 
as  well. 

Ergot  has  been  much  studied  chemically  but  not  pharma- 
ceutlcally. Men.strua  must  have  their  Influence  on  the  stabil- 
ity of  ergot  preparations,  but  physical  appearance  has  been 
the  main  criterion  thus  far. 

Pepsin  Is  anoLhir  drug  which  Is  very  susceptible  to  other 
bodies,  particularly  in  solution.  The  National  Formulary  IV 
has  twelve  different  liquid  preparations  of  pepsin,  none  of 
which  have  been  very  closely  studied  for  therapeutic  perma- 
nency. Chemists  have  Informed  us  something  of  the  influ- 
ence of  different  acids  and  chemicals  upon  the  activity  of 
pepsin,  but  little  use  h,is  been  made  of  such  knowledge  phar- 
maceutlcally. Yet  not  only  do  the  different  acids  affect  the 
activity  of  pcnsin.  but  the  proportions  of  acid  to  obtain  the 
greatest  stability  need  to  be  learned.  Likewise  the  Influence 
of  alcohol.  9-lycerln.  and  perhaps  sugar,  needs  to  be  studied. 
We  really  know  but  little  about  the  value  of  offlclal  pepsin 
preparations  after  they  are  a  few  months  old. 

Cantharldes  has  shown  some  striking  peculiarities  as  regards 
solvents.  It  appears  to  be  an  extremely  difUcult  drug  to 
extract,  and  the  British  Pharmacopoeia  has  gone  so  far  as  to 
abolish  all  nreparacions  of  cantharides  and  substituted  prep- 
arations of  cantharldln  therefor.  But  the  U.  S.  P.  still  put« 
faith  In  cantharides  preparations,  although  most  of  the  evi- 
dence is  against  their  reliability.  The  next  revision  com- 
mittee sheuld  have  positive  evidence  of  reliable  methods  of 
extraction  and  of  practical  solvents  for  this  drug,  on  which 
It  can  base  It.'i  formulas.  The  appearance  of  the  preparation 
Is  not  a  reliable  criterion  of  Its  value,  and  the  fact  that  the 
Pharmaoopcrla  has  no  assay  method  or  standard  for  any 
canlharidal  preoaratlon,  although  the  drug  Itself  Is  standard- 
ized,  is  significant. 

Some  dru.es  are  under  a  cloud  without  sufficient  warrant, 
and  the  truth  al.out  them  should  be  knrwn.  Indian  podo- 
phyllum, podrphyllum  emodl.  Is  an  Instance.  This  drug  ap- 
peared In  the  KnKllsh  market  some  25  yiiars  or  so  ago.  A 
prominent  English  pharmacist  made  a  hasty  and  somewhat 
superficial  test  of  It  and  condemned  It.  His  standing  carried 
sufficient  weight  to  make  the  prejudice  stand  for  a  genera- 
tion. Yet  most  of  the  work  done  since  then  tends  to  make 
this  species  of  podopliylUim  superior  to  the  one  still  recognized 
exclusively  In  the  IT,  S.  P..  and  under  resin  of  podophyllum, 
the  resin  of  nodophylluni  emod!  is  distinctly  outlawed.  Yet 
the  British  Pharmacorxria  has  recognized  the  two  species  as 
equal.  The  Indian  drug  is  more  economical,  and  the  best 
evidence  points  to  Its  being  more  active  also.  Economy  la 
worth   considering,   even  In   pharmacy  and  medicine 

A  similar  condition  exists  with  regard  to  Brazilian  jalap, 
the  tuber  of  pipsostagia  pisonls.  wliich  contains  twice  to 
three  times  as  much  resin  as  the  official  jalap,  and  the  resins 
.■ire  stated  to  be  nearly  identical  chemically.  The  Pharma- 
copoeia wants  to  recognize  the  best,  and  should  know  the 
statu.s  of  tMs    Brazilian   drug  before  another  revision. 

And  we  might  ask  whether  Mexican  scammony  Is  really 
Inferior  to  the  Aleppo  variety?  or  what  therapeutic  dlfTer- 
v-nces.  nsiae  from  strength,  there  are  between  hyoscyamus 
niuticus  and  hyoscyamus  nigrer?  Prejudices  die  hard,  even 
in  scientific  circles,  but  tho'  are  less  excusable  in  science 
than   outside.  * 

Our  Prof.  L.  E.  Sayre  has  done  some  excellent  work  on 
the  constituents  of  gelsemlum.  and  it  should  require  but  little 
more   Investigation   to   establish    a   reliable   assay   method  for 
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tiie  QTUK  and  us  pieparatlons.  Indeed  manufacturers  are 
alreaay  standardizing  them  by  assay,  but  the  Pharmacopoeia 
has  not  yet  seen   at  to  follow. 

Lobelia  and  veratrum  vlrlde  are  also  standardized  commer- 
cially, but  the  Pharmacopceia  still  withholds  its  sanction.  Is 
It  not  wise  to  ajsume  that  results  obtained  by  common 
methods  ot  assay  are  necessarily  Indicative  of  the  value  of 
these  pieparations,  but  on  the  other  hand  it  is  no  more  sci- 
entific to  assume  that  they  are  not  It  the  next  Pharma- 
oopwla  does  not  standardize  them,  we  should  know  good 
reasons  why,   basad  upon  an  investigation. 

Sanguinarla  is  another  drug  of  peculiar  Interest  and  estab- 
lished value.  Its  allialold  seems  to  be  strangely  affected  by 
the  an^ount  of  acid  present,  as  well  as  by  the  character  of 
I  lie  acid-  Apparently  preparations  of  this  drug  deteriorate  on 
standing.  l/Ut  the  amount  of  acid  employed  may  contradict 
this  suggestion.  In  other  words,  a  very  liberal  use  of  acid 
may  not  show  any  aet<jrioration.  whereas  a  moderate  use 
will.  Xo  other  alljaloidal  drug  acts  the  same  way  toward 
acids.  Furthermore  preparations  of  sanguinaria  seem  to  be 
more  stable  if  made  strongly  acid. 

The  relation  of  acids  to  the  alkaloids  of  sanguinaria  Is 
very  interesting  but  little  studied.  This  may  prove,  on  investi- 
gation, to  have  a  simple  explanation,  or  it  may  be  a  complex 
study. 

Other  examples  of  the  need  of  research  might  be  cited,  but 
finougl:  has  been  said  to  shew  that  pharmaceutical  research 
IS  a  practical  need.  There  are  problems  enough,  but  workers 
are  not  developed  for  them. 

Pharmacy  must  give  as  well  as  take,  and  It  probably  will 
find  that  the  more  it  gives  to  science  the  more  It  will  be 
able  to  rective  from  science.    Capacity  grows  with  usefulness. 

I  recoinmed  therefore  that  a  committee  on  research  be  es- 
tablished by  the  association  for  the  encouragement  of 
pharmaceutical  research.  Such  a  committee  can  point  out 
the  nec-C  ot  investigation  in  certain  lines,  can  secure  workers 
to  undertake  the  solution  of  deflnite  problems  and  can  keep 
before  the  colleges  and  those  engaged  in  scientific  work  the 
needs   and   value   of   solving  such  problems. 

Some  of  these  problems  are  likely  to  require  long  experi- 
mentation. 

Some  schools  may  be  persuaded  to  specialize  on  certain  lines. 
Tnis  Is  the  situation  at  present  in  some  technical  studies. 
Thus  the  University  ot  Maine  has  attracted  attention  by  her 
studies  on  paper  making,  Ohio  State  University  by  investiga- 
tion on  coal,  Illinois  University  by  systematic  work  on  the 
economic  uses  of  fuel,  Minnesota  University  by  researches  In 
pine  products,   etc. 

Already  i>ome  ot  our  pharmaceutical  colleges  are  specializ- 
ing. The  universities  of  Minnesota  and  Wisconsin  on  drug 
culture,  and  Professor  Sayre  has  drawn  attention  to  the  Uni- 
versity ot  Kansas  by  his  drug  analyses.  Such  specializing 
1»  a  credit  to  the  Institution,  because  it  accomplishes  some- 
thing definite. 

A  committee  on  research  can  do  good  work  both  by  se- 
curing wo.-kers  for  definlto  problems  and  bv  stimulating  the 
development  ot  special  Imes  of  work  In  some  of  the  teaching 
Institution.".  .Some  investigations  will  cover  a  period  of  years 
and  the  committee  should  be  of  a  permanent  character.  Ap- 
pointment should  be  for  a  period  ot  not  less  than  five  years 
eoch,  after  the  committee  has  become  established,  one  mem- 
ber perha.ig  finishing  his  term  each  year,  but  subject  to  re- 
appointment if  his  interest  warrants.  The  committee  should 
also  represent.  In  part  at  least,  the  conference  of  pharma- 
ceutical faculties,  since  its  main  work  will  be  with  the  phar- 
maceutical colleges. 

If  such  a  committee  can  stimulate  research  In  our  colleges 
and  secure  the  working  out  of  problems  such  as  has  been 
suggested.  It  will  accomplish  much  for  American  pharmacy. 

This  address  was  referred  to  a  committee  composed  of 
CJharles  E.  Vanderkleed,  Philip  Asher  and  Charles  B. 
Jordan. 

A  nominating  committee,  composed  of  Hermann  Engel- 
hardt,  E.  A.  Ruddiman  and  John  G.  Godding,  was  then 
appointed  to  make  nominations  for  section  officers.  A 
motion  by  Mr.  Jordan  that  the  bv-Iaws  be  amended  so 
that  the  nominating  committee  will  not  be  called  upon 
to  report  during  the  session  at  which  It  is  appointed,  pre- 
vailed, and  the  committee  waa  instructed  to  bring  In  its 
report  at  a  later  session. 

J.  V.  Uoyd  presented  an  Interesting  and  highly  in- 
structive paper,  entitled,  "A  Study  In  Absorption,"  which 
was  Illustrated  by  experiments.  It  was  shown  that  the 
coloring  matter  of  a  sanguinaria  alkaloid  was  entirely 
rcmored  from  a  solution  by  passing  it  through  five  thlck- 
neaaes  of  Alter  paper.  That  the  filtering  of  various  alka- 
loidal  solutions  m&tertally  affected  their  strength  was  con- 
clunirely  shown.  A  new  substance  which  resembles  an 
alkaloifl  and  has  been  named  cr>'ptonlne  has  been  Isolated 
from  ipecac  by  Mr.  Lloyd,  who  secured  two  ounces  of  the 
substance  from  125  pounds  of  Ipecac. 

Realizing  the  enormous  amount  of  work  that  Mr.  Uoyd 
had  done  on  this  paper,  the  section,  by  a  rising  vote,  ex- 
tended to  him  its  thanks  as  an  expression  of  Its  Bi>pre- 
ciation.  • 

Charles  H.  Ia  Wa'l,  chairman  of  the  Bbert  prize  com- 
mittee, presented  to  Mr.  Uoyd  the  En)ert  prire  for  1916, 
and  the  recipient  acknowledged  the  honor  in  a  char- 
acteristic speech. 

H.   J.   NoTack   presented    a    paper,  entitled,   "Physical 


Phenomena  Relating  to  Solution  and  CrysUllizatlon,"  In 
which  were  summed  up  the  results  of  experiments  ex- 
tending over  a  number  of  years.  H.  C.  Wood,  Jr.,  of 
Philadelphia,  read  a  most  timely  paper,  entitled,  "Some 
ot  the  Results  of  the  Harrison  Anti-Narcotic  Law,"  and 
urged  his  hearers  to  realize  their  responsibility  as  phar- 
macists. "One  yellow  fever  bug,"  said  the  speaker,  "is 
less  dangerous  than  ten,  but  it  is  enou^  to  kill  you  If 
it  bites  you;  similarly,  an  infitesimal  amount  of  morphine 
is  not  as  dangerous  as  a  handful,  but  it  is  enough  to  start 
a  life  on  the  road  to  ruin.  Will  you,  as  pharmacists, 
l)arter  away  the  happiness  of  your  fellow  man  for  a  few 
paltry  pieces  of  silver?  If  not,  exclude  those  so-called 
medicines  containing  narcotics,  no  matter  how  small  the 
amount,  from  your  stores."  Mr.  Wood  estimated  that 
there  are  anywhere  from  100,000  to  200,000  victims  of  the 
drug  habit  in  the  country  at  the  present  time.  While  this 
seems  very  large,  the  speaker  said  that  it  is  much  less 
than  the  total  that  existed  t>efore  the  enforcement  ot  the 
Harrison  law. 

The  report  ot  the  committee  on  drug  market  was  read 
by  the  chairman,  B.  L.  Patch,  who  stated  that  the  scarcity 
of  certain  drugs  and  the  consequent  high  prices  during 
the  past  year  have  constituted  a  strong  temptation  to 
adulteration,  and  much  credit  is  due  the  inspectors  and 
experts  in  the  government  service  for  their  vigilance  and 
efforts  in  the  prevention  of  such  adulteration. 


Second  Session,  Thursday  Afternoon,  September  7th. 
The  second  session  of  the  section  was  devoted  entirely 
to  the  presentation  and  discussion  of  scientific  papers. 
John  A.  Bornenian  delivered  an  interesting  lecture  on 


A  Characterittic  Group  of  A.  Ph.  A.-ers. 
From  left  to  right  they  are  Charles  Gaspari,  Jr.,  L. 
a-.  BlaJceslee,  G.  Lewis  Diehl,  E.  A.  Sayre,  H.  P.  Hyn- 

son.  Miss  Florence  Koch,  and  J.  A.  Koch. 

the  cultivation  of  belladonna,  and  illustrated  his  re- 
marks with  a  series  of  lantern  slides. 

B.  U  Newcomb  exhibited  a  most  interesting  selection  of 
autochrome  photographs  of  medicinal  plants. 

Among  the  other  papers  read  were:  "Diagnostic 
Reagents,"  by  F.  E.  Stewart;  "Vegetable  Taxonomy,"  by 
O.  A.  Wall,  and  "The  Alkaloldja  of  Amaryllis  Belladonna," 
by  F.  B.  Kilmer. 


Final  Session,  Friday  Morning,  September  8th. 

The  final  session  of  the  scientific  section  was  called  to 
order  by  Chairman  Scoville  at  9  a.  m.,  Friday. 

Ll  E.  Sayre  read  a  paper,  entitled,  "Corn  Oil  and  Its 
Hydrogenatlon  Product  for  Medicinal  Use,"  and  this  waa 
followed  by  papers  from  R.  F.  McDonald,  E.  V.  Howell 
and  E.  V.  Keyser,  Otto  Raubenheimer,  H.  Bngelhardt 
and  O.  E.  Winters,  and  J.  P.  Snyder  and  W.  J.  Thompson. 

Otto  Raubenheimer  presented  the  following  method  fbr 
the  extemporaneous  preparation  of  sulphurous  acid: 

Exsiccated  sodium  sulphite 14.6  grammes 

Diluted  hydrochloric  acid 75.0  mils. 

Distilled  water to  make  100.0  mils. 

Place  the  salt  in  a  250  mil  glass-stoppered  cylinder  or 
bottle,  which  is  graduated  at  100  mils.  Quickly  add  the 
add  previously  diluted  with  20  mils,  of  water.     Stopper 
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and  keep  In  a  cool  place  or  under  a  running  stream  of 
water.  Shake  occasionally  and,  If  necessary,  add  water 
to  make  100  mils. 

This  method,  Mr.  Raubenheimer  assured  his  audience, 
would  produce  a  sulphurous  acid  containing  about  G  grains 
of  sulphur  dioxide  in  100  mils. 

John  Cully,  of  Utah,  read  a  paper  telling  of  the  use  of 
peyote,  a  strange  and  particularly  harmful  narcotic  drug, 
among  the  Indians  of  Utah  and  neighboring  States.  The 
drug  grows  wild  and  its  use  among  the  Indians  threatens 
to  destroy  them  utterly.  Efforts  have  been  made  to  In- 
clude this  drug  in  the  Harrison  anti-narcotic  law. 

Following  the  reading  of  the  papers,  officers  were  elected 
for  the  ensuing  year,  and  the  session  adjourned. 


Section  on  Legislation  and  Education. 

First  Session,  Tuesday  Afternoon.  September  r>th. 
The  first  session  of  the  section  on  legislation  and  edu- 
cation was  called  to  order  by  Chairman  Frank  H.  Free- 


Frank  H.  Freerichs,  just  completing  a  term  as  chair- 
man of  the  section  on  education  and  legislation,  is 
happy  with  his  cigar,  but  R.  A.  Kuever,  who  is  about 
to  assume  the  duties  of  that  chairmanship,  is  won- 
dering, wondering. 


rick*  of  Cincinnati,  who  then  read  his  address,  entitled, 
"The  Pharmacopoeia  and  the  National  Formulary,"  which 
is  printed  below: 

Chairman's  Address. 
The  new  United  States  Pharmacopoeia  and  the  new  National 
Formulary  are  soon  to  be  a  part  of  the  law  of  the  land.  They 
will  present  splendid  opportunity  for  study  to  the  pharmacist 
who  means  to  keep  abreast  with  the  times.  In  that  connec- 
tion, the  thought  advanced  by  Dr.  Joseph  Welnsteln  last  year 
fhould  be  In  mind.  A  general  study  of  the  latest  standards  In 
pharmacy  by  physicians  and  pharmacists  can  without  doubt 
be  made  deeply  interesting  and  distinctly  worth  while.  The 
various  branches  of  the  association  m  their  respective  fields 
can  make  a«i  effort  of  this  kind  the  means  of  coming  into 
closer  touch  with  local  medical  societies.  Every  wide-awake 
person  is  Interested  to  learn  about  the  new  things  In  science, 
and  if  our  A.  Ph.  A.  branches  and  other  local  bodies,  and 
where  these  do  not  exist.  If  the  one  or  few  members  of  the 
association  in  every  smaller  community  will  prepare  a  pro- 
gram for  discussing  the  more  important  new  things  to  be 
found  in  the  Pharmacopoeia  and  National  Formulary,  they 
are  certain  to  have  splendid  attention  and  are  certain  to 
k,reate  a  greater  appreciation  for  standard  pharmaceuticals. 
Every  physician  when  Informed  that  the  new  Pharmacopoeia 
and  the  new  National  Formulary  are  the  official  standards 
will  feel  obliged  to  know  about  them,  and  will  be  sure  to  accept 
a  well  presented  opportunity  for  knowing.  Gatherings  of 
pharmacists  and  physicians  to  consider  the  new  works  In 
piiarmacy  should  be  arranged  for  without  delay,  and  a  num- 
ber of  such  general  gatherings  will  be  fully  warranted  for  that 
purpose.  Tlieir  success  will,  of  course,  largely  depend  upon  a 
correct  planning  of  the  arrangements  and  subject  matter. 
Incidentally  they  will  stai't  an  opportunity  for  better  acquaint- 
ing the  physician  with  the  standard  preparations  of  real  merit, 
even  though  they  be  not  new.     By  all  means,  the  pharmacists 


of  every  section  of  the  oountry  should  arrange  to  accept 
this  splendid  opi-orlunity,  and  the  work  might  beat  be  Kerved 
by  piovidmg  a.  central  committee  to  map  out  a  most  suitable 
program,  which  then  could  be  followed  In  the  various  centers. 
No  doubt,  such  a  committee,  it  deemed  advisable,  should  act 
under  the  authority  of  the  association  Itself,  or  under  the 
section  on  practical  pharmacy  and  dispensing. 

The  new  Pharmacopoeia  and  the  new  National  Formulary  as 
the  basis  of  legal  reijulrenients  bring  to  mind  also  the  propa- 
ganda which  hsis  been  carried  on  In  past  years  with  ever 
increasing  activity  for  the  use  of  standard  pharmaceutical 
products,  largely  under  the  auspices  of  the  National  Assocla- 
tiou  of  ReUill  Druggists.  Splendid  work  In  various  sections 
of  the  country  has  been  done,  and  the  effort  has  been  mostly, 
if  not  altogether,  voluntary.  Doubtless  all  are  agreed  that 
much  more  might  be  done;  that  the  efforts  can  be  better 
co-ordmatcd  and  less  spasmodic.  While,  no  doubt,  such  work 
brings  its  compensation  In  one  form  or  another  to  those  who 
carry  It  on,  11  Is  a  question  whether  It  should  not  be  attempted 
along  broader  and  more  thorough-going  lines  which  arc 
beyond  the  Individual  and  local  effort  I  submit  for  youi 
most  earnest  consideration,  that  the  State  has  a  duty  to  per- 
form In  that  connection.  The  P'ederal  Government  and  the 
several  States  see  fit  to  Impose  drug  standards;  they  make 
them  a  law.  Such  drug  standards  are  the  result  of  much 
study  and  work  on  the  part  of  tlie  best  minds  in  medicine  and 
pharmacy.  Prcsuir.ably,  yes  admittedly,  they  contain  the 
best;  and  preparations  which  find  a  place  thereunder  should 
without  doubt  have  a  preference  tor  medicinal  use.  Why  is  it 
that  a  bUlHclent  and  general  knowledge,  necessary  knowledge 
if  you  iileose,  should  be  made  dependent  upon  the  voluntary 
effort  of  pharmacists,  and  be  at  their  expense?  If  the  State 
prescribes  a  standard  for  the  most  useful  medicines.  If  In  fact 
it  makes  them  a  part  of  the  law,  why  should  it  not  be  the 
duty  of  the  State  to  inculcate  knowledge  and  correct  under- 
standing of  their  e.<istence  and  use  among  the  men  who  should 
know  ot  such  existence  and  use.  Our  Federal  and  State  gov- 
ernments expend  hundreds  of  thousands,  and  millions  of  dol- 
lars for  experimental  and  educational  work  In  agriculture; 
why  may  they  not  expend,  at  least,  a  fraction  of  such  sums 
In  educating  the  physician  to  use  the  best  tor  the  treatment  of 
disease  In  human  beings?  With  all  smcerity  I  urge  that  our 
Federal  Foods  and  Drug  Department  and  our  several  State 
boards  of  pharmacy  should  be  authorized  to,  and  should  have 
adequate  iipproprlations  for  carrying  on  the  propaganda  which 
:s  now  dependent  upon  the  unselfish  and  painstaking  effort  of 
individual  pharmuci.sls  and  their  associations.  A.  splendid  and 
creditable  work  could  thus  be  carried  on  for  which  the  State 
not  only  ought  to  pay,  but  for  which  with  proper  understand- 
ing it  will  be  glad  to  pay.  It  seems  to  me  that  this  offers 
wonderful  opportunity  for  authoritative  advancement  of  legiti- 
mate pharmacy. 

THE  FEDEBAI,  REVENUE  NARCOTIC   LAW. 

The  so-called  Harrison  law  has  during  the  year  met  witli 
at  least  one  serious  test  of  Its  validity,  and  in  that  respect 
nas  been  found  wanting.  Possession  or"  the  narcotics  has  been 
held  by  the  Supreme  Court  not  to  be  In  conflict  with  federal 
law,  and  to  that  extent  section  8  of  the  Harrison  act  provid- 
ing tor  the  contrary  has  been  held  Invalid.  The  unwarranted 
ruling  of  the  Internal  Revenue  Department  with  reference  to 
the  exeiTipted  quantities  in  section  6  as  applied  to  physicians' 
presciiptloiis  continues  In  force  notwithstanding  the  most 
logical  arguments  lUid  reasons  showing  that  the  ruling  Is  not 
only  contrary  to  the  law,  but  also  to  common  sense.  The 
ruling  and  Its  continued  enforcement  evidences  an  obstinacy 
beyond  comprehension.  The  splendid  influence  for  good  to  be 
found  in  the  law,  the  good  which  its  enforcement  has  brought 
about,  no  one  can  deny.  That  the  good  largely  has  been  the 
result,  not  of  enforcing  the  law  as  it  was  found,  but  rather 
the  result  of  an  enforcement  of  unwarranted  regulations  which 
have  the  assumed  character  of  law,  is  also  more  plainly 
apparent  and  tends  only  to  prove  its  weakness.  It  must  be 
admitted  that,  if  the  authorities  charged  with  the  enforce- 
ment of  the  law  may  impose  regulations,  which  are  really 
added  law,  in  order  to  accomplish  Its  purijose  at  all,  then  they 
may  with  equal  justice  construe  the  law  to  suit  their  own 
purpose  even  tliougii  it  be  in  conflict  with  its  expressed  pro- 
visions, and  even  '.hough  It  places  a  burden  where  a  burden 
should  not  be  placed.  In  view  of  the  certainty  that  the  law 
must  iicw  have  early  amendment,  it  no  longer  serves  a  pur- 
pose to  hesitate  In  pointing  out  the  weak  spots  and  the  Insufll- 
cleiicies,  for,  if  amendment  is  to  be  had,  it  should  be  real 
amendment,  so  that  the  value  of  the  law  will  not  be  found 
in  regulations  which  go  beyond  its  letter  and  which  really 
are  without  warrant.  There  continues,  and  has  from  the 
first  existed,  a  very  gross  misunderstanding  of  the  scope  of 
the  law  and  of  the  authority  of  the  Federal  Government  In 
its  enactment.  Very  generally  the  Impression  prevails  that 
tlie  so-called  Harrison  law  is  purely  a  police  measure,  and 
even  those  who  are  charged  with  Its  enforcement  seem  to 
suffer  from  that  view.  Those  who  have  such  faulty  concep- 
tion overlook  entirely  that  the  relationship  of  the  Federal 
Government  to  the  traffic  in  narcotic  drug;s,  or  In  anything 
else,  is  limited  to  the  exercise  of  the  taxing  power  and  to 
interstate"  commerce  transactions.  Provisions  which  have  the 
character  of  police  regulations  can  be  only  included  as  an 
incident  to  the  two  federal  functions  mentioned.  Necessarily 
the  exercise  of  the  police  power  as  an  incident  merely  means 
restrictions  and  limitations,  and  the  scope  of  any  incidental 
police  power  so  exercised  is  bound  to  be  confined  to  rather 
narrow  limits,  in  my  opinion,  the  law  contains  a  number  of 
provisions,  not  speaking  at  all  of  regulations  nromulgited 
under  it,  which  cannot  be  defended  under  the  Federal  Con- 
stitution. The  more  important  ones  may  be  changed  so  as 
to  retain  their  beneficent  influence  and  so  as  to  more  nearly 
appear  in  their  present  form  they  cannot  stand  the  test. 
Of  course,  it  is  thoroughly  appreciated  that  many  of  the 
weak  provisions  in  the  law  have  been  Intended— are  intended — 
for  good,  but  as  part  of  the  law  they  are,  nevertheless,  faulty. 
To  provide  that  one  who  paj's  the  tax  as  a  retail  dealer  in 
narcotics    may   sell    only   «t   retail   on    the  written   order   of   a 
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Uoctor,  is  the  making  of  a  provision  which  cannot  in  reason 
be  held  necessary  as  an  incident  to  the  taxing  power  or  its 
oxercise.  To  provide  that  a  doctor  cannot  act  in  the  discharge 
of  liis  pruiesaion,  cannot  prescribe  necessary  medicines  for 
his  patient  unless  he  would  become  registered  as  a  dealer  in 
drugs,  in  which  he  has  absolutely  no  intent  to  deal,  is  to 
provide  for  an  absurdity,  and  on  a  proper  test  it  will  be  so 
held.  The  federal  narcotic  law  in  the  face  of  developments 
already  had  is  bound  to  be  amended,  and  it  is  now  the  duty 
uf  thcsc  directly  concerned  to  see  that  it  is  properly  amended 
so  that  it  may  be  as  effective  as  possible  within  the  confines 
ef  the  Federal  Constitution.  Meanwhile  there  is  an  urgent 
need  for  amendment  of  most  State  narcotic  laws  so  as  to 
supply  those  needed  police  regulations  which  are  beyond  the 
power  of  federal  government  and  which  cannot  be  claimed  to 
b€  a  necessary  Incident  to  the  exercise  of  the  taxing  power. 

PtTBLICATION    OF    FORMULA. 

There  is  a  continued  and  growing  advocacy  for  in  some 
manner  requiring  the  formula  publication  of  proprietary 
medicines.  The  greatest  interest  is  centered  in  the  New  i'ork 
city  ordinance  which  prescribed  such  publication.  With  some 
show  of  reason  those  responsible  for  the  New  York  city  ordi- 
nance at  almost  the  last  moment  changed  its  requirements  so 
as  to  provide,  only,  for  a  publication  of  potent  drug  content 
instead  of  a  complete  publication  of  formula.  It  seems,  how- 
ever, that  In  so  changing  the  requirements  to  be  more  nearlv 
lair,  no  attention  whatever  has  been  given  to  defining  what 
shall  constitute  a  potent  drug,  and  thus  for  all  practical  pur- 
oos«s  the  effect  of  the  ordinance  remains  as  it  was  originally 
framed.  It  may  be  seriously  doubted  that,  even  though  pub- 
lication   In    some    form    be   deemed   necessary    and    correct.    It 


M    1  ■    ■ 

"^1 

m^ 

.     1 

Rh 

■L>^\ 

\w 

Dean  Jacob  Diner,   of   the   fordham    Cullvi/r,  ^  m  the 
light  suit),  it  showing  Oeorgc  Hohmann,  of  his  faculty, 
what  a  meeting  of  the  American  Pharmaceutical  Asso- 
ciation iookt  like. 

fchould  be  attempted  locally.  It  may  also  be  seriously  doubled 
that  the  advocate.*  of  such  local  legislation  have  at  heart  the 
public  wellare  as  much  as  an  Injury  to  the  proprietary  medi- 
cine business,  thouifh  they  may  contend  that  every  Injury  to 
such  business  in  In  keeping  with  public  welfare.  It  is  sub- 
mitted that  primarily  further  restrictions  upon  the  manufac- 
ture and  Kale  of  proprietary  medicines  should  be  general: 
frtnt  they  ."hoirld  not  go  beyond  the  true  need  of  public  wel- 
■  i^'    thai   in   so   far  as  possible   they   should   bo 

;o  established  property  rights,  or  what  should 
1  i'ropcTty  rights. 

A    FEUKHAL.  OOMMUSIO.t    TO   IWESTIOATE   AND   REPORT  ON   THB 

STATUS  OF   PIlARMACr   AND  ITS   NEEDS. 

Such  a  commission  has  been  proposed  by  the  National  Asso- 
ciation of  Drug  Clerks.  The  aim  evidently  In  mind  Is  ulti- 
mately to  secure  by  means  of  such  a  commission  somd  sort 
of  a  national  pharmacy  law.  The  thought  of  a  national 
pharmncy  l<iw  !s  not  ii<>w  by  any  means,  but  the  proposal  to 

'     ■  :ict   of   Congress   with    the   Intent   to 

legislation  seems  tn  be  original. 
I  to  thus  accomplish,  attracts  atten- 
'1'"  -"M  in-  ■.-■■i:n--r  .,f  the  National  Association  of  Drug 
■Irrks.  the  proposition  was  submitted  to  the  voluntary  con- 
fdpnre  ff.r  drafting  modem  laws  pertaining  to  pharmacy,  and 
this  matti  r  Is  referred  to  In  a  separate  report  on  the  work 
of  the  r'infcrenre.  It  seems  proper,  however,  that  It  be  here 
briefly  discussed.  Without  speculating  upon  the  possibility  of 
securing  favors  hie  action  on  the  part  of  Congress,  we  may 
well  rellect  upon  the  effect  of  such  favorable  action.  The 
original  prnpoHltlnn.  .is  made,  contemplates  that  such  com- 
mission shall  b<-  ronnltufHl  In  a  partlruliir  manner,  evidently 
to  safeijuard  the  <orr<<t  Interests  of  pharmacy,  but  It  must 
be  In  mind  that  Just  su^'h  spcclflcatlun  of  detail  always  has 
the  least  chance  ctt  being  retained  In  ultimate  legislation. 
Tlic  grave  .latiKer  of  having  any  such  commission   as  Is  pro- 


posed, if  there  be  some  chance  for  securing  it,  will  rest  In 
the  fact  that  it  will  be  constituted  of,  or  under  the  control  of, 
authorities  who  lack  practical  knowledge  and  understanding. 
The  proposition  is  involved  with  the  possibility  of  much  harm 
and  witnoiit  promise  of  compensating  good.  It  tliere  be  need 
to  do  the  work  w^hlch  it  is  proposed  that  such  a  commission 
shall  do,  then  does  it  not  appear  to  be  more  feasible  that  It 
iict  under  the  authority  of  the  American  Pharmaceutical' 
Association  rather  than  to  be  made  dependent  upon  an  act 
of  Con^Tess,  tlie  final  provisions  of  which  no  one  can  pre- 
determine. 

^ow,  as  regard  the  end  which  is  sought  by  means  of 
such  a  proposed  commission,  it  would  appear  that  it  is 
advanced  without  due  regard  for  constitutional  limitations 
which  control  cur  federal  government.     A  national  pharmacy 


There  is  only  one  J.  P.,  so  what's  the  use  of  intro- 
ducing himf  Miss  B.  A.  Heims,  on  his  right,  was  his 
pharmacopceial  secretary  during  the  ninth  revision 
of  the  book,  while  Miss  Margaret  Devers,  during  the 
past  year,  while  attending  the  Philadelphia  College 
of  Pharmacy,  was  his  assistant  secretary. 

law  In  the  sense  that  It  would  control  activities  within  the 
several  states  Is  an  Impossibility.  The  authority  of  the  fed- 
eral government  over  pharmaceutical  activities  cannot  go 
bcj«ond  urovisions  which  may  govern  interstate  commerce  and 
In  the  'employment  of  pharmacists  In  its  army,  navy  and 
hospital  service,  or  mor«>  broadly  speaking,  in  connection  with 
e.serclsing  the  prescribed  functions  of  the  national  govern- 
ment. In  view  of  the  fact  that  time  and  again  the  desirability 
ci  national  legislation  concerning  pharmacy  has  been  ad- 
vanced, it  may  not  bo  out  of  place  If  the  subject-matter  have 
greater  attention  and  thonght.  Uniformity  in  pharmacy  legis- 
lation throughout  the  several  States  Is  one  of  the  greatest 
needs.  It  docs  see.m  strange  that  a  citizen  qualified  to  prac- 
tice pharmacy  in  Oiie  State  shall  not  be  permitted  to  practice 
It  In  all  of  the  Btales.  .Vdmlttedly,  the  federal  government  Is 
without  power  to  Impose  Its  authority  on  the  several  State 
authorities  In  this  respect,  but  there  Is  a  possibility  that  the 
federal  governmoiit  may  In  connection  with  Its  own  functions 
exercise  an  authority  which  under  certain  restrhitlve  measures 
would  be  gladly  accepted  by  the  authorities  of  the  several 
States.  Such  has  been  well  demonstrated  by  the  federal  foods 
and  drugs  act,  and  many  other  Instances  might  be  cited.  In 
connection  with  Its  exclusive  control  over  Interstate  com- 
merce, the  federal  trovcrnment  might  well  prescribe  the  quali- 
fications of  those  who  would  send  pharmaceutical  products 
from  one  titate  Into  .another,  and  assuredly  It  may  exercise 
such  authority  In  connection  with  its  employment  of  phsrma- 
rlsts.  If  pharmacy  may  so  within  limits  be  regulated  under 
the  authority  of  the  federal  government.  It.  of  course,  can 
provide  a  standard  which  would  be  acceptable  to  the  most 
exacting  State  authorities,  and  thus  with  the  usual  regard  of 
toe  several  States  for  the  notion  and  authority  of  the  federal 
government,  a  class  of  pharmacists  might  be  created  who 
would  be  authorized  to  follow  their  profession  In  every  part 
of  the  country.  Many  Important  features  need  very  careful 
consideration  before  any  such  plan  be  actively  promoted,  but 
It  does  seem  worthy  of  consideration. 

THE    VOLUNTART    CONFERENCE    FOR    DRAFTING    MODRRN    LAWS 
PERTAIPrtNO   TO    PHAIIMAOY. 

A  separate  reiniri  of  the  work  of  thn  vnhinlarv  conff'rrtice 
will  be  made  at  a  later  session  of  the  section,  and  the  matter 
Is  hi^re  referrcil  to  merely  to  make  certain  that  I  he  continua- 
tion of  the  work  will  find  proper  attention.  It  was  recom- 
mended by  the  chairman  of  the  seollon  last  year  that  the 
Incoming  oHlcers  of  the  section  be  provided  with  a  fund  of 
one  hundred  dollars  In  order  to  continue  the  work,  hut  siree 
It  was  thought   well    to   re-elect  the  chairman,    the  maltei    of 
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liavtng  Buch  fund  provided  wag  not  pressed,  or,  more  cor- 
rectly specklnK,  wus  waived.  In  iny  humble  judgment,  clr- 
cumgtaiicpb  now  re>4Ulre  that  the  continued  work  of  preparing 
a  niodil  for  modern  phannacy  laws  be  frankly  considered  and 
relerred  to  In  plain  words.  Your  chairman  has  come  to  hold 
the  Impression  that  those  who  have  primary  control  of  the 
funds  of  the  absoclatiuu  did  not  last  year  regard  with  favur 
the  one  hundred  dollar  appropriation  which  was  then  urged. 
I  am  «iot  prepared  to  say  that  such  appropriation  Is  abso- 
lutely ettaentlal.  because  It  will  depend  entirely  upon  whether 
It  Is  thought  well  to  carry  the  work  to  Its  completion,  and, 
If  so,  who  win  be  selected  to  do  It.  However,  I  can  say  with 
a  sense  of  absolute  conviction,  that  those  In  chargp  of  the 
asMoclatlon  flnancts  who  last  year  did  not  regard   with   favor 


R.   A.   KUEVER.  F.    E.    STEWART. 

A  close-up  view  of  the   »ecre-  The  man   who   know.s  all   that 

tary   oC   the  section  on  educa-  a   layman    can    find   out    about 

tlon  a«id   legislation,   who   wa.'  patents,  trade-marks  and  such 

made  chairman.  things. 

an  appropriation  of  one  hundred  dollars,  entirely  failed  to 
appreciate  the  poisslblUtles  of  the  work;  they  failed  to  appre- 
ciate the  existing  very  general  desire  for  a  modern  model  of 
laws,  and  the  prevailing  opinion  tor  Its  need,  and  finally,  I  am 
afraid  that  they  failed  to  appreciate  the  opportunity  which 
our  association  has  In  that  connection  to  maintain  Its  leader- 
ship and  prestige.  It  Is  true  that  the  thought  of  doing  the 
work  a.id  of  creating  a  voluntary  conference  having  its  mem- 
bers In  every  State,  tor  that  purpose,  originated  with  the 
chairman  of  the  section,  who,  having  been  honored,  felt  It 
his  duty  to  undertake  something  that  might  be  distinctly 
worth  «hl!e.  Ii.  that  respect,  the  proposition  had  something 
of  a  personal  character,  and  ordinarily  it  may  be  correct  to 
allow  a  matter  dependent  upon  personal  Initiative  to  rest  at 
the  point  to  which  It  is  carried  because  of  such  Initiative,  but 
the  almost  Immediate  and  warm  response  and  the  very  gen- 
eral attention  which  this  particular  work  has  attracted,  con- 
vinces me  that.  In  the  Interest  of  our  association  and  in  the 
interest  of  pharmacy,  this  is  a  case  which  should  be  carried 
beyond  the  point  of  Individual  initiative,  a«d  that  the  respon- 
sibility for  completing  the  work  should  be  shouldered  by  the 
association  with  a  good-will  and  with  a  whole  heart.  A  very 
talr  start  has  been  made,  though  It  has  been  somewhat  dis- 
appointing that  some  of  the  voluntary  conference  members 
expecleJ  a  complete  draft  of  a  modern  law  to  come  out  of 
the  mill  in  about  two  or  three  months.  It  Is  clear  to  me 
now,  however,  that  the  responsibility  of  carrying  on  the  work, 
if  such  is  to  be  done,  should  not  center  In  one  person,  but 
that  a  compact  committee,  of  say  five  members,  should  be  in 
charge  of  it  togetlier  with  the  voluntary  conference  which 
has  been  created.  So  far  as  It  concerns  your  chairman,  It 
gives  liim  very  great  pleasure  to  say  that  the  interest  which 
was  shown  In  response  to  his  limited  effort  has  been  more 
than  gratifying,  and  he  feels  himself  fully  compensated.  If  he 
has  failed  to  convince  others,  he  certainly  has  convinced  him- 
self that  in  the  interest  of  our  association  the  work  was 
proposed  at  exactly  the  proper  time;  and  also,  that  the  rank 
and  file  In  pharmacy  throughout  the  country  accept  without 
question  that  It  properly  should  be  carried  on  under  the 
auspices  of  the  American  Pharmaceutical  Association,  and 
the  certain  knowledge  of  that  fact  lA  particularly  pleasing. 
For  your  earnest  consideration  I  submit  the  recommendation 
that  the  association,  as  such,  be  requested  by  this  section  to 
appoint  a  committee  of  five  of  Its  members  who,  together  with 
the  voluntary  conference,  already  created,  and  as  a  part  of 
the  wo)-k  of  this  section,  shall  carry  through  the  plan  of 
preparing  a  draft  of  modern  laws  pertaining  to  nharmaoy 
which  may  serve  as  a  model  and  which  shall  be  known  as 
"The  Model  of  the  American  Pharmaceutical  Association." 

It  was  moved  that  a  committee  of  five  be  apvpointed  to 
carry  out  the  plans  outlined  by  the  chairman,  and,  this 
motion  having  carried,  the  following  committee  was  aj>- 
pointed:  B.  A.  Ruddiman,  A.  W.  Linton,  W.  F.  Rudd, 
C.  A.  Dye  and  H.  V.  Arny. 

Secretary  Kuever  then  made  his  report,  which  was 
largely  statistical  and  dealt  with  the  advances  of  phar- 
macy as  a  profession  during  the  past  year.  He  stated 
that  35  per  cent,  of  the  pharmacy  colleges  in  the  United 
States  now  require  the  completion  of  one  year  of  high 
school  as  an  entrance  requirement,  33  per  cent,  require 
two  years,  5  per  cent,  require  three  years,  and  27  per 


cent,  require  four  years.  He  estimates  that  the  total 
number  of  students  enrolled  In  pharmacy  colleges  In  1916 
was  about  6,600  and  the  graduates  1,500. 

Secretary  Kuever's  report  was  accepted  and  the  thanks 
of  the  section  were  extended  to  him  for  bis  efforts. 

P.  B.  Stewart,  chairman,  read  the  report  of  the  com- 
mittee on  patents  and  trade-marks,  and  the  recommenda- 
tion of  this  committee  that  suitable  patent  and  trade- 
mark laws  be  drafted  by  the  American  Pharmaceutical 
Association  for  presentation  to  law-making  bodies,  was 
approved  of  and  the  drafting  of  such  laws  was  referred 
to  the  incoming  committee  on  patents  and  trade-marks. 

The  committee  on  drug  reform  reported  through  Its 
chairman,  U  B.  Sayre,  who  stated  that  some  progress  had 
been  noted.  In  that  many  manufacturers  had  cut  down 
the  narcotic  content  of  their  preparations  and  were  making 
less  extravagant  statements  on  their  labels.  He  recom- 
manded  that  all  pharmacists  throw  out  their  "patent"- 
medicine  stock  and  push  standard  preparations.  Mr.  Sayre 
stated  that  In  order  to  meet  the  resolutions  adopted  by 
the  American  Pharmaceutical  Association  last  year,  some 


Some  New  Yorkers  and  Others  on  the  Bteps  of  the 

Chalfonte. 
First  row,  from  left  to  right-Joseph  Weinstein, 
Robert  8.  Lehman,  A.  Major.  Second  row,  Henry  B. 
Smith,  W.  C  Alpers,  C.  E.  Vanderkleed  (of  Philadel- 
phia), L.  a.  Blakeslee  (of  St.  Louis),  E.  J.  Kennedy, 
and  O.  C.  Diekman. 

"patenf-medicine  manufacturers  have  revised  their  by- 
laws and  also  employed  chemists  and  other  experts  to 
analyze  all  samples  of  their  products.  Theiy  have  de- 
nounced the  use  of  more  alcohol  than  is  necessary  to  act 
as  a  preservative,  directed  that  all  hablt-formlng  drugs 
must  be  eliminated,  and  that  In  remedies  for  children  care 
must  be  exercised  in  the  use  of  drugs  of  any  character. 
They  have  also  submitted  to  experts  "patenf-medicine 
literature  and  directed  the  elimination  of  all  statement* 
that  are  deceptive  and  where  they  promise  cures  for  rec- 
ognized incurable  diseases. 

The  committee  on  national  legislation  reported  but  little 
action,  but  called  attention  to  a  bill  recently  Introduced 
In  Congress  to  promote  the  use  of  the  metric  system  In 
the  United  States. 

A  paper  by  C.  F.  Nelson,  entitled,  "A  Plea  for  a  Per- 
manent Professional  Tenure  of  the  Pharmacist,"  was  read 
by  Secretary  Kuever  in  the  absence  of  the  author.*  It 
was  discussed  at  some  length,  the  conclusion  seeming  to 
be  that  those  present  were  willing  to  continue  the  pay- 
ment of  the  annual  re-registration  fee  as  a  measure  of 
protection  to  the  profession. 

Benjamin  L.  Murray,  in  reporting  for  the  committee 
on  regulation  for  the  transportation  of  drugs  by  mall, 
endorsed  the  bill  intended  to  cover  this  subject  now 
pending  In  Congress,  and  made  several  suggestions  re- 
garding the  bill. 

Following  the  nominating  of  officers  for  the  ensuing 
year  the  session  adjourned. 


Second  Session,  Wednesday  Afternoon,  September  6th. 
The  first  business  of  the  second  session  was  hearing  the 
exhaustive  report  of  the  commission  on  proprietary  medi- 

•A  paper  on  the  same  sub.1ec.t,  by  the  same  author,  appears 
In  the  Circular  for  June,  page  335. 
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cines,  read  by  its  chairman,  James  H.  Beal.  This  report 
showed  that  several  thousand  different  proprietary  reme- 
dies had  been  examined  by  the  commission  and  that  much 
p.,  good  is  resulting  from  its  efforts.  The  report  was  dis- 
cussed  by  Jacob  Diner,  M.  I.  Wllbert  and  its  author. 

B.  E.  Pritchard,  in  a  paper,  entitled,  "Concerning  Three 
Cardinal  Points  in  Pharmacy,"  bewailed  the  fact  that 
"there  are  too  many  stores  and  too  few  competent  drug 
clerks,"  and  suggested  as  a  remedy  that  a  better  aca- 
demic training  be  required  before  the  student  is  admitted 
to  a  college  of  pharmacy,  and  that  a  longer  apprentice- 
ship in  a  store  be  demanded  before  permitting  the  phar- 
macist to  open  a  store  of  his  own. 

John  A.  Leverty,  in  spealiing  of  the  publication  of  potent 
drug  contents  in  all  ready-made  medicines,  stated  that 
"the  public  pays  little  regard  to  the  formula  printed  on 
pacliages,  as  directed  by  federal  law,"  and  called  attention 
to  the  indifference  of  the  purchasing  public,  even  when 
buying  medicines  for  self-medication. 

A  strong  presentation  of  arguments  both  tor  and 
against  publication  of  potent  drug  contents  In  ready-made 
medicines  was  made,  and  the  voluntary  conference  for 
drafting  model  laws  presented  certain  tentative  proposi- 
tions, as  follows:  (1)  Definition  of  potent  drugs.  The 
need  for  and  usefulness  of  such  a  definition  was  discussed 
quite  exhaustively.  (2)  The  publication  of  potent  drug 
contents  in  ready-made  medicines.  (3)  Record  of  potent 
drug  contents  In  medicines  dispensed  by  or  on  physicians' 
prescriptions.  (4)  Restriction  governing  compounding  of 
all  medicines.  (5)  Restriction  governing  the  distribution 
and  sale  of  all  medicines. 

Following  a  spirited  discussion  on  some  of  the  points 
brought  out  by  this  report,  the  section  proceeded  with 
the  election  of  oCBcers,  after  which  the  session  adjourned. 


Third  Session,   Wednesday  Evening,   September  7th. 

The  final  meeting  of  the  section  was  a  Joint  session  with 
the  American  Conference  of  Pharmaceutical  Faculties  and 
the  National  Association  of  Boards  of  Pharmacy. 

Wilber  J.  Teeters,  secretary  of  the  conference  of  fac- 
ulties, and  H.  C.  Christensen,  secretary  of  the  associa- 
tion of  boards,  read  reports  of  the  recent  meetings  of  these 
national  bodies  and  a  summary  of  Important  discussions 
and  conclusions  at  the  respective  meetings  was  presented 
for  discussion. 

Several  Interesting  papers  were  read  and  several  pro- 
visions for  the  draft  of  a  modern  pharmacy  law  were 
Alscussed. 

J.  C.  Burton,  president  of  the  association  of  boards, 
said  that  the  "get  together"  spirit  Is  a  rather  recent 
thing.  Commenting  on  the  lack  of  cooperation  that  for- 
merly existed  between  the  colleges  and  the  examining 
boards,  Mr.  Burton  said:  "The  teachers  taught  what  they 
thought  was  the  'real  article"  and  the  examiners  exam- 
ined In  what  they  thought  was  the  proper  'dope,'  with 
results  that  were  humorous  many  times,  except  to  those 
who  were  being  examined.  Now,  of  course,  that  was  all 
wrong.  While  boards  and  schools  were  not  pulling  in 
opposite  directions,  they  were  not  co-ordinating  in  a  man- 
ner to  produce  the  highest  type  of  pharmacist.  Gradu- 
ates of  high  grade  pharmaceutical  colleges  often  failed  to 
pass  an  examination  before  State  boards,  and  fellows  with 
no  college  training  sometimes  'got  by'  in  the  same  ex- 
amination. 

"All  this,  happily,  la  being  changed.  There  la  being 
shown  a  spirit  of  co-ordination  and  tolerance  that  will, 
when  the  rough  places  are  smoothed  out,  bring  about  a 
condition  where  the  really  and  truly  qualified  only  will 
b«  permitted  to  practice.  That  time  may  be  some  dis- 
tance away,  to  be  sure,  but  we  are  on  our  way.  The 
boards  have  adopted  a  requirement  of  high  school  gradu- 
ation as  a  preliminary  to  take  effect  In  1920.  We  iin- 
cerely  hope  that  the  Conference  of  Pharmaceutical  Fac- 
ulties will  follow.  Many  schools  already  have  this  re- 
quirement and  others  will,  no  doubt,  follow." 

Mr.  Burton  then  spoke  of  the  unceasing  efforts  the  as- 
sociation Is  making  to  bring  all  the  State  boards  Into  the 
National  Association  of  Board*  of  Pharmacy.  He  pointed 
out  the  error  of  limiting  the  membership  of  such  an  or- 
ganization to  the  select  few  and  stated  that  "We  realize 
that  as  a  body  we  are  working  for  the  welfare  of  the  en- 
tire profession  of  pharmacy  In  the  United  States.  We  are 
trying  to  raise  the  level  of  the  entire  profession.  We 
further  realize  that  nany  times  we  can  do  more  with  a 


State  by  getting  it  into  the  association  and  laboring  with 
it  than  if  we  kept  it  outside  the  gate." 

Referring  again  to  the  requirement  of  high  school  grad- 
I'.ation  as  a  prerequisite,  Mr.  Burton  said:  "You  are  aware 
that  there  is  also  a  strong  movement  in  many  States,  in 
most  States,  I  believe,  to  have  graduation  In  pharmacy 
as  a  prerequisite  to  examination.  This  is  as  It  should  be, 
and  Is  bound  to  come.  Now,  I  contend  that  pharmacy 
graduation  as  a  prerequisite  is  Inconsistent  unless  we 
also  require  high  school  graduation  as  a  prerequisite  to 
the  pharmacy  course.  I  am  certain  that  pharmacy  Is  suf- 
ficiently scientific  and  advanced,  taking  into  considera- 
tion advanced  scientific  features  of  the  ninth  decennial 
revision  of  the  Pharmacopceia  Just  issued,  to  require  at 
least  high  school  graduation  as  a  foundation  for  Its  suc- 
cessful study  and  practice.  Furthermore,  once  high 
school  graduation  is  adopted  as  a  prerequisite.  It  will  be 
possible  to  BO  modify  the  high  school  course  as  to  make 
it  fit  in  to  the  college  course  to  follow.  The  nation-wide 
tendency  to  vocational  training  In  the  public  schools  In- 
dicates the  feasibility  of  this. 

"The  boards  will,  no  doubt,  endeavor  to  bring  about 
pharmacy  graduation  as  a  prerequisite  as  well  as  high 
school  graduation  by  1920,  and  it  we  do  we  will  no  more 
than  keep  pace  with  the  other  professions. 

"The  conference  should  realize  that  the  boards  have 
the  power,  through  the  enactment  of  laws  or  the  enforce- 
ment of  regulations  reposed  in  It  by  law  to  compel  higher 
standards  of  both  preliminary  and  graduate  qualifications. 
It  is  much  better,  however,  that  instead  of  using  arbitrary 
power  to  this  end,  the  problems  and  changes  should  be 
worked  out  by  schools  and  boards  In  harmonious  co-opera- 
tion." 


Section  on  Practical  Pharmacy  and  Dispensing. 

First  Sessiont  Wednesday  Afternoon,  September  6th. 

Three  Interesting  sessions  of  the  section  on  practical 
pharmacy  and  dispensing  were  held  during  the  conven- 
tion, the  first  being  called  to  order  by  Chairman  Joseph 
Weinsteln,  of  New  York,  at  2  p.  m.  on  Wednesday. 

Owing  to  the  absence  of  Secretary  H.  B.  SeCheverell, 
of  Denver,  the  chairman  requested  Louis  Berger,  of  New 
York,  to  perform  the  duties  of  that  office  temporarily. 

The  address  of  the  chairman  was  entitled,  "Clinical 
ISxaminations  by  Pharmacists  Widening  the  Scope  of 
Practical  Pharmacy,"  and  is  printed  below: 

Chairman's  Address. 

within  the  last  decade  ureat  changes  have  taken  place  In 
medicine  and  pharmacy.  You  a'.I  know  the  tremendous  prog- 
ress made  In  the  field  of  medicine.    Has  pharmacy  kept  pace 


.JOSKPH   WKIS8TEI5.  MARTI.V     I.     WILBERT. 

Rcti-  man  of  the  sec-    Much      Interested       In     "The 

tloii  Ileal      pharmacy    Scope  and  PoHslble  Use  of  the 

.i..J   uispenalng.  Recipe   Book." 

with  the  advance*  made  by  Its  sister  profeulon?  Whan  I 
speak  of  pnarmacy  I  have  In.  mind  not  theoretical  pharmacy, 
not  the  science  of  pharmacy  proper,  which,  as  we  all  know, 
la  making  great  steps  forward,  but  the  practice  of  pharmacy, 
lis  functions  and  Us  um  by  the  pharmacist  as  a  profession 
and  as  a  means  of  earning  a  livelihood.  With  the  ever  In- 
creasing competition  and  In  the  face  of  the  difflcultles  to 
make  his  pharmacy  pay,  the  practical  pharmacist.  In  attempt- 
ing to  Imtute  business  mcthodH  of  other  merchants,  often- 
Umee  brings   pharmacy   down   to  a   condition  of   "practically 
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no  pharmacy."  He  branchei  out  Into  aide  line*  that  distract 
hu  attention  from  pharmacy  proper.  When  we  glance  at  the 
show  windows  o(  the  modern  drug  store  and  look  at  the 
diaplay  of  alarm  clocks,  cameras,  ciKars,  candles,  stationery, 
Hchool  supplies,  souvenirs,  hardware  and  even  fruits,  we  are 
scarcel)  aware  that  »e  are  passing  a  drug  store.  If  It  were 
not  for  the  colored  globes,  and  even  that  mark  of  Identinca- 
tlon  Is  now  discarded  hy  the  chain  stores. 

I  will   not  question   the  propriety  of  handling  side  lines   of 
general   merchandise   from    the   point   of    view    of    the    profes- 


hls  ezorettona  and  accretions.  A  physician  today  can  no 
more  practice  medicine  successfully  and  properly  diagnose 
diseaaea  without  first  applying  clinical  tests  than  a  surgeon 
can  operate  without  the  nece&sary  instrummts.  At  present 
tne  physician  makes  part  of  the  examination  himself  and 
sends  part  of  the  work  to  the  commercial  laboratory,  if  there 
happens  to  be  any  In  his  vicinity.  The  time  Is  not  far  distant 
when  tlie  physician  who  has  neither  the  time  nor  the  facilities 
a«id  proper  technique  to  do  the  work  himself,  will  be  but  too 
Klad  to   (jliico  it  in   Ihc  liuiirts  of  une  who  is  compeK'nt  to  per- 
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The  section  on  practical  pharmacy  and  dispensing  was  fathered  by  H.  P.  Hynson  (the  tall  figure  in  the  rear), 
who  became  its  first  chairman  in  1900.  In  the  next  row,  beginning  at  the  left  are  H.  A.  B.  Dunning,  (chairman  in 
1906-07);  F.  M.  Apple  (1907-08);  L.  A.  Seltzer  (1908-09),  Otto  Raubenheimer  (1909-10);  sitti7ig  are  Louis 
Saalbach   (1910-11),  P.  H,  Utech   (1911-12),  and  J.  L.  Lascoff   (1912-13).      From  a  photograph   taken  at  the 

Atlantic  City  Meeting. 


slonal  pharmacist.  In  my  Opinion  it  is  perfectly  legitimate  to 
Sr-ll  in  a  drug  store  everything  the  public  call.s  for,  provided 
the  busuie^ii  is  conducted  in  a  dlsnifled  manner  and  not  to 
the  exclusion  of  real  pharmacy.  Especially  is  It  true  of  the 
useful  lines  of  goods  that  hai'e  proven  well  their  compatibility 
with  the  stock  of  the  pharmacist  of  the  past  as  well  as  with 
that  oi  his  present  day  .successor,  such  as  perfumes,  soaps. 
toilet  waters,  rubber  goods,  sponges,  brushes  and  the  like. 
,But.  aie  all  side  lines  a  profitable  business  venture?  After  a 
careful  study  of  the  question  we  will  find  that  while  side 
lines  were  profitable  sellers  In  former  years,  the  number  of 
articles  that  are  selling  now  with  reasonable  returns  Is  rapidly 
decreasing.  The  financial  condition  of  the  average  pharmacist 
is  such  as  not  to  permit  him  to  carry  a  large  stock  of  the 
daily  increasing  variety  of  goods,  hence  he  can  make  no 
attractive  displays,  can  offer  no  assortment  of  goods  to  choose 
from  and  has  no  complete  lines.  The  result  is  that  this  busi- 
ness of  his  Is  being  gradually  undermined  by  the  special 
stores,  the  department  stores  and  the  chain  stores,  the  giant 
druggists,  who.  w:th  their  unlimited  capital,  with  their  tre- 
mendous purchasing  power  and  their  up-to-date  business 
methods,  are  mor.^pollzing  commercial  pharmacy  and  threat- 
ening the  very  existence  of  the  small  druggists.  This  Is  espe- 
cially true  in   our  large  cities. 

The  (irobiem  we  are  today  confronted  with  is:  What  can  be 
offered  to  the  practical  pharmacist  in  lieu  of  the  unprofitable 
Mde  lines?  As  ap  elevating,  professional  and  lucrative  suc- 
cedaneum  I  beg  to  suggest  clinical  labcratory  work,  a  field 
closely  related  to  the  pharmacist's  profession,  a  scientific  side 
line  that  Irlngs  both  additional  revenue  and  considerable 
prestige. 

I  shall  endeavor  briefly  to  illustrate  that  there  is  a  demand 
for  the  work  and  that  the  pharmacist  Is  both  fit  and  equipped 
to   perform   such   work. 

The  modern  practitioner  of  medicine,  unlike  his  predecessor, 
In  order  to  make  a  diagnosis  is  not  satisfied  merely  with  the 
feeling  of  his  patient's  pulse  and  looking  at  his  tongue.  He 
has  now  other  means  tor  the  purpose  of  making  a  correct 
diagnosis  aside  from  the  physical  examination  and  the  symp- 
toms of  the  patient,  and  that  is  by  examining  his  vital  fluids. 


form  it.  and  that  one  is  logically  nobody  else  but  the 
l>harmaciSL. 

We  must  not  lose  sight  of  the  fact  that  originally  the 
physician  was  his  own  dispenser.  Both  medicine  and  phar- 
macy belonged,  so  to  speak,  to  one  person,  until  the  two  sub- 
jects were  gradually  divided  into  distinctly  separate  profes- 
sions. The  right  and  title  to  diagnose  and  treat  diseases 
oclongs  to  the  physician,  and  the  pharmacist  has  indisputable 
claims  on  the  preparing  and  dispensing  of  the  medicines 
prescribed  by  the  former.  These  claims  on  the  part  of  the 
pharmacist  should  be  extended  further,  so  as  to  embrace  the 
new  field  of  clinical  and  bacteriological  work,  for,  if  in  order 
to  do  juilice  to  his  patient,  the  physician  had  to  relegate  the 
dispensing  of  medicine  to  the  pharmacist,  he  will  certainly, 
for  the  same  reasons,  have  to  turn  over  his  clinical  work  to 
the  one  who  can  perform  It  better  than  himself.  The  pharma- 
cist hao  been  tlie  helpmate  of  the  physician  as  his  dispenser, 
now  let  him  become  also  his  clinical  laboratory  chemist  and 
be  r.s  ready  to  engage  in  that  line  of  work  as  he  is  now 
equippcQ  to  do  iirescription  work. 

It  is  evident  that  this  work  comes  within  the  domain  of 
practical  pharmacy,  for  If  it  were  foreign  to  the  calling  of 
tne  pharmacist,  a  chapter  on  diagnostic  reagents  should  have 
no  place  in  the  Pharniacopfola.  These  reagents  were  not  put 
there  by  the  revision  committee  as  an  ornament,  but  for  the 
use  of  the  phurinaei.st.  who  by  virtue  of  his  close  association 
with  the  physician  and  his  knowledge  of  the  use  of  test  tubes, 
burettes  and  leagent.s  can  make  good  use  of  them,  is  best  fit 
to  pursue  the  work  and  to  advance  with  it. 

The  chemistry  he  is  taught  in  the  college  of  pharmacy 
s-hould  DC  of  great  help  to  him.  Most  of  the  colleges  give  him 
the  necessary  training  bv  teaching;  chemical  and  microscopical 
examination  of  urine,  milk,  etc.  Some  also  have  a  fair  course 
in  bacteriology. 

But,  lo  become  fully  able  to  handle  all  the  work  expected 
of  a  first  class  clinical  laboratory,  the  pharmacist  would  have 
to  broaden  the  scope  of  his  knowledge  by  taking  special 
courses  in  clinical  pathology  and  bacteriology.  There  Is  no 
reason  whatsoever  why  every  pharmacist  should  not  begin 
the  work   with   urine  analysis,    which   constitutes   fully  90  per 
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cent  of  the  work  in  the  averaRe  laboratory.  He  can  creditably 
perform  the  examination  of  urine  with  the  utensils  and 
reagents  that  should  be  found  in  a  properly  equipped  phar- 
macy, with  but  a  suiali  addition  of  a  few  apparatus  and  chem- 
icals speciallv  employed  in  urinary  work,  which  would  neces- 
iiUate  a  trilling  outlay  of  money.  The  only  relatively  expensive 
item  is  tlie  microscope,  but  the  investment  would  show  good 
returns  In  a  very  short  time. 

Beginning  with  urine  analysis,  by  constant  application  and 
with  the  aid  of  literature  on  the  various  subjects,  one  becomes 
Interested  in  the  work,  acquires  experience  and  teclinical 
knowledge  and  can  gradually  take  up  the  examinations  of 
blood,  sputum,  smeais,  cultures,  gastric  contents,  milk  and 
so  on.  Nearly  all  the  work,  with  the  exception  of  comple- 
ment Ilxation  tests  and  autogenous  vaccines,  could  be  mas- 
tered in  a  reasonably  short  time  and  carried  out  successfully 
in    the  drug  store. 

It  is  to  bo  expected  also  that  our  schools  of  pharmacy  will 
eventually  realize  the  situation  and,  governed  by  the  law  of 
supply  and  demand,  will  include  in  their  curricula  full  courses 
In  clinical  pathology  and  bacteriology. 

The  manner  in  which  the  work  can  be  carried  on  and  devel- 
oped depends  largely  upon  location,  environments  and  the 
ability  of  the  pharmacist.  Some  may  use  it  as  an  adjunct  to 
their  prescription  department,  others,  especially  In  the  large 
cities,  may  make  a  specialty  of  it.  Whichever  course  is  fol- 
lowed,   the    results   will   always   be    gratifying. 

It  is  needless  to  enlarge  upon  the  moral  effect  that  this 
line  of  work  will  have  in  raising  the  professional  standing 
of  the  pharmacist,  both  In  the  eyes  of  the  public  and  in  the 
estimation  of  the  physician.  He  will  be  looked  upon  by  the 
public  as  a  sclentiflc  man,  when  called  upon  to  make  a -punc- 
ture in  a  finger  for  a  drop  of  blood  to  be  examined;  he  Is 
certainly  not  considered  so  when  he  hands  out  a  package  of 
razor  bladi-s  or  a  glass  of  ice  cream  soda.  As  to  the  physi- 
cian, li*  nil!  certainly  be  more  than  pleased  to  leam  that  the 
^Jharmacisi  has  entered  that  field  of  work.  He  will  hail  the 
new  order  of  things  with  deiiglit  and  satisfaction,  when  he 
will  be  able  to  send  to  the  drug  store  in  the  evening  a  throat 
culture  and  ascertain  early  next  morning  by  telephone  wiiether 
It  is  a  case  of  diphtheria  or  not.  At  times  some  clinical  data 
are  wanted  while  the  patient  Is  undergoing  an  examination, 
and  what  will  be  more  gratifying  to  the  physician  than  to 
know  that  Ihe  pharmacist  downstairs  can  be  relied  upon  for 
a  quick  report  on  a  blood  count  or  a  smear  examination, 
while  fie  I-':  waiting  at  the  bedside  of  the  patient.  Through 
this  wo/k  the  pharmacist  and  the  physician  will  be  in  con- 
stant communication  with  each  other.  The  physician  will 
cease  t»  look  condescendingly  upon  the  pharmacist  as  a  plain 
dealer  .n  drugs  with  some  quasi-professional  pretentions,  but 
win  consider  riini  aman'of  equal  professional  standing,  whom 
he  cat!  coii.sult  on  n-..-itters  pertaining  to  medicine,  particu- 
larly  on    clinical   diagnosis. 

Leo  Roon,  of  Elmhiirst,  N.  Y.,  read  a  paper,  entitled, 
"Pliamiaceiitical  Emulsions  from  the  Colloid  Standpoint," 
In  which  hf>  discussed  the  significance  of  colloidal  chem- 
IstiT  as  it  relates  to  pharmacy,  and  particniarly  to  emul- 
sions. 

A  paper  on  "Burow's  Solution,"  by  Jeannot  Hostmann, 
of  Hoboken,  followed,  and  this  in  turn  was  succeeded 
by  a  paper,  entitled,  "Uniformity  In  Dispensing,"  by  J. 
IvBon  Lascoff,  of  New  York. 

Jacob  Diner,  of  New  York,  presented  an  article,  en- 
titled, "Propaganda  for  Legitimate  Prescription  Writing," 
and  the  session  closed  with  the  reading  of  a  paper  on 
"Diaretylmorphlne  U.  S.  P.  and  its  Hydrochloride,''  by 
H.  H.  Schaefer. 


by  Martin  I.  Wilbert.  The  author  recommended  that  for- 
mulas proposed  for  this  book  be  published  in  the  Journal 
for  about  ten  years  before  they  are  issued  in  book  form, 
and  that  an  annual  Index  be  prepared,  including  references 
to  all  formulas  published  from  the  very  beginning  of  their 
publication  to  the  end  of  the  year  for  which  the  index 
is  prepared. 

This  idea  was  approved  by  H.  P.  Hynson,  Otto  Rauben- 
heimer  and  others,  and  the  paper  was  received  with  thanks. 

J.  M.  Francis  urged  that  formulas  of  real  value  be  in- 
serted in  the  book.  He  asserted  that  most  formulas  in 
pharmaceutical  journals  and  other  periodicals  weie  not 
worth  the  paper  and  ink  used  in  printing  them.  This 
statement  was  challenged,  but  there  seemed  to  be  a  gen- 
eral feeling  that  no  formula  for  a  toilet  preparation,  for 
instance,  could  be  followed  blindly  if  results  are  de- 
sired.    It  was  pointed  out  that  each  manipulator  must 


Second   Betsion,   Thur$day  Momitiff,   September  7th. 

The  second  session  of  the  section  on  practical  pharmacy 
and  dispensing  was  called  to  order  by  the  chairman  Thurs- 
day at  about  9:45  a.  m.,  with  Louis  Berger  still  acting 
as  secretary. 

Mrs.  St.  Claire  R.  Gay,  of  New  York,  read  a  paper  on 
"Pharmacoipoplal   Revision,"   in   which  she   urged  active 

— „, r,p„(  participation  In  the  work.     Much  discussion 

In  which  E.  F.  Cook.  C.  H.  I>a  Wall,  L.  F.  Kebler, 
:;incls,  H.  V.  Arny  and  Otto  Raubenheimer  took  part. 
If  j^cciiiod  to  be  the  general  opinion  of  those  discussing 
th>'  qur-Htion  that  the  present  method  of  pharmacopaelal 
r.vi  ion  would  be  hard  to  Improve  upon.  L.  F.  Kebler, 
a  k'D.crnment  chemist,  did  not  appear  very  optimistic 
regarding  the  expectations  of  those  who  feel  tifet  govern- 
ment revision  of  the  Pharmacopeia  would  be  a  panacea 
for  all  the  alleged  evils  of  the  method  now  In  vogue. 

Two  papers  by  Otto  Raubenheimer,  entitled,  "Pharma- 
ceutical Pretmratlons  Added  to  U.  S.  P.  IX."  and  "Gen- 
eral Formulas  in  U.  S.  P.  IX.,"  respectively,  were  read. 

These  were  followed  by  one,  entitled,  "Newer  Phar- 
macy of  the  New  Pharmacopoeia,"  by  H.  V.  Amy.  The 
author  urged  his  hearers  to  be  not  merely  peruteri  of  the 
new  Pharmacopeia,  but  actual  u»er»  as  well. 

A  sympoeium  on  the  American  Pharmaceutical  Asso- 
ciation Recipe  Book  followed  the  rea'llng  of  a  paper,  en- 
titled, "The  Scope  and  Possible  Use  of  the  Recipe  Book," 


Jo?m  F.  Patton  "as  was"  and  the  same  "Uncle  John"  "as 

is."     He  told  some  interesting  things  about  the  old-timers 

he  had  knojtm. 


do  his  own  experimenting  if  he  desired  perfect  prepara- 
tions, the  published  formulas  being  used  only  as  guides. 
After  Franklin  M.  Apple  had  read  his  paper,  "Reaping 
a  Full  Harvest,"  in  which  he  urged  druggists  to  take 
advantage  of  the  changes  in  official  standards  to  drive 
home  the  propagandic  message  among  physicians,  the 
session  adjourned. 


Third  Session,   Thursday  Afternoon,   September  1th. 

A  "prescription  clinic"  was  the  feature  of  the  third 
session  of  the  section,  which  was  called  to  order  by  the 
chairman  on  Thursday,  shortly  after  2:30  p.  .\i.  At  this 
session  Robert  P.  Fischelis  acted  as  secretary. 

The  first  paper  read  was  "Practical  Pointers  from  a  Pre- 
scription Store,"  by  R.  P.  Fischelis.  It  evoked  a  good 
deal  of  discussion,  which  chlefiy  centered  around  the  best 
means  of  filing  prescriptions.  There  seemed  to  be  a  pre- 
dominance of  those  who  favored  the  newer  filing  systems 
over  the  old  book  method  of  preserving  prescriptions. 

At  the  Invitation  of  J.  P.  Remington,  Dr.  H.  C.  Wood, 
Jr.,  of  Philadelphia,  who  had  lectured  to  the  scientific 
section  in  the  morning,  made  a  short  address,  in  which 
he  humorously  referred  to  some  of  his  experiences  with 
druggists. 

Following  this  address,  H.  P.  Hynson  led  a  discussion 
on  the  proper  methods  of  compounding  a  series  of  pre- 
scriptions, copies  of  which  were  placed  on  view.  These 
prescriptions,  according  to  Mr.  Hynson,  had  been  copied 
from  the  files  of  a  pharmaceutical  Journal,  to  which  they 
had  been  submitted  by  readers,  with  a  request  for  criti- 
cism and  advice  as  to  proper  methods  of  compounding. 
Mr.  Hynson  said  that  the  advice  given  by  the  Journal 
in  most  Instances  was  impractical. 

E%'ery  one  who  took  part  in  the  symposium  seemed  to 
have  a  different  method  of  compounding  almost  every 
prescription  presented,  and  at  times  the  discussion  be- 
came very  complicated.  As  no  samples  of  the  finished 
prescriptions  were  at  hand,  it  was  Impossible  to  Judge, 
practically,  whether  the  methods  of  filling  advocated  by 
the  journal  referred  to  or  by  otheri  were  the  more 
satisfactory. 

J.  Leon  LascofT  read  a  paper  on  "Mercury  Salicylate  and 
Its  Preparations,"  and  showed  samples  of  ampuls  filled 
with  suspensions  of  this  chemical. 
"At  Ivast,  a  Safe  Bichloride  Tablet,"  was  the  title  of  a 
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paper  by  U  S.  Levey.  The  "safe"  tablet  referred  to  was 
described  as  rod-«haped  and  blue  In  color.  It  was  so  pr»> 
pared  as  to  be  extremely  unpalatable,  besides  being  hard 
to  swallow  because  of  its  sbape. 

The  following  papers  were  read  by  title:  "Absurdities 
of  the  Press  as  They  Relate  to  Pharmacy  and  Chem- 
istry" and  "In  Defense  of  the  Privately  Owned  Clinical 
Laboratory,"  both  by  F.  E.  Niece,  and  "Plasters,"  by 
Thomas  I^atham. 

Following  the  election  of  officers  the  section  adjourned. 


reference.  While  It  would  perhaps  be  better  if  all  this  matter 
could  be  kept  in  ;Ue  Journal  omce,  the  library  accommoda- 
tiona  afforded  will  be  safe  and  convenient,  as  well  as  sufficient 
for  present  needs. 

Treasurer  H.  M.  Wheipley  has  sent  out  slips,  aa  enclosures 
In  his  correspondence,  asking  that  members  send  photographs 
and    brief   bloirraphicai   sketches    to   the   historian.     Compara- 


Section  on  Historical  Pharmacy. 

Friday  Morning,  September  8th. 

The  only  session  of  the  historical  section  held  during 
the  convention  was  called  to  order  about  9:45  a.  m.,  Fri- 
day, September  8th,  by  Chairman  Charles  Holzhauer. 

In  the  absence  of  Secretary  G.  G.  Marshall,  of  Cleve- 
land, F.  T.  Gordon,  of  Philadelphia,  acted  in  his  stead. 

After  a  brief  address  by  Chairman  Holzhauer,  Historian 
El.  G.  £!berle  presented  his  report,  portions  of  which  fol- 
low: 

The  work  of  the  historian  is  largely  that  of  curator.  Since 
the  last  meeting  of  the  association,  the  office  of  the  Journal 
has  been  raoveil  to  Philadelphia  and  is  now  located  In  the 
rooms  of  the  Philadelphia  Drug  Exchange  In  the  Bourse 
Building. 

Temporarily  and  perhaps  for  several  years  there  is  here 
ample  room  for  contributions  that  are  made  to  the  historical 
section.  The  building  Is  practically  fireproof  and  a  watihman 
is  constantly  on  duty.  Under  these  circumstances  the  con- 
tributions mado  are  as  sate  from  fire  as  Is  possible  without 
keeping  them  In  a  vault. 

The  historian  has  In  his  office  a  large  filing  case  for  photo- 
graphs and  records,  fifteen  sectional  book  cases  and  one  sheet- 
Iron  cabinet,  which  he  Is  glad  to  utilize  for  the  historical 
section. 

On  behalf  of  the  association,  request  has  been  made  for 
space  In  the  Historical  Society  Building  of  Philadelphia  and 
also  In  the  Rldgway  IJbrary  Building  on  South  Broad  street. 
President  Howard  B.  French,  of  the  Philadelphia  Chamber  of 
Commerce,  has  given  the  assurance  and  authorized  the  his- 
torian to  say  to  the  association  that  space  will  be  found  for 
l,20O  volumes  or  more,  if  necessary.  So  with  these  accommo- 
dations the  historian  Is  now  In  position  to  say  that  whatever 
may   be   contributed   will   be   safely   filed   and   convenient   for 
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WILLIAM  L.  DU  BOIS. 

"grand  old  man"  of  pharmacy  in  New  York  State, 
elected  chairman  of  the  historical  section. 


li.  E.  Sdyre,  of  the  University  of  Kansas,  regards 
standing  before  a  camera  as  a  serious  matter;  or 
maybe  it  is  the  secretaryship  of  the  historical  section, 
'  thrust  upon  him,  that  he  is  thinking  of. 

tlvely  few  have  complied,  some  have  sent  photographs  but  no 
biography. 

The  object  of  having  these  sketches  and  photographs  need 
not  be  further  explained  than  to  say  that  such  records  should 
be  on  file  for  the  use  of  the  a.»so.;iatlon.  Not  only  do  occa- 
sions arise  when  some  of  these  are  needed,  but  future  genera- 
tions will  t>e  Interested  in  them. 

We  should  have  a  collection  of  the  badges  used  at  the 
annual  meetings  of  the  association,  as  well  as  those  used  by 
State  associations  and  related  organizations.  Also  the  pro» 
grams  of  the  meetings  and  functions,  of  the  annual  conven- 
tions, should  be  obtained  for  the  files. 

Up  to  this  year  It  was  Impossible  to  have  these  collections 
for  reference,  but  now  It  Is  possible;  therefore,  more  contribu- 
tions snould  be  made  from  now  on. 

Last  year  the  recommendation  was  adopted  that  an  effort 
should  be  made  to  have  a  display  of  photographs  of  the  pre- 
ceding meetlngH.  This  will  be  Impracticable,  as  In  the  room 
of  the  headquarters  hotel  permission  cannot  be  obtained  to 
tack  these  on  the  walls,  and  to  have  them  rolled  up  and  dis- 
tributed will  create  confusion  and  Interfere  with  the  work  of 
the  section,  and  possibly  cause  a  loss. 

It  would  be  a  splendid  Idea,  whenever  the  association  meets 
In  a  city,  to  request  the  local  members  to  have  a  historical 
exhibit  of  pharmacy.  This  was  undertaken  this  year  by  the 
Philadelphia  College  of  Pharmacy,  for  the  Interest  of  the  mem- 
bers  who  visited  In  that  city,  going  from  or  to  the  convention. 
The  as.sociation  of  the  State  where  the  annual  meeting  Is  held 
anight  be  interested  In  fitting  out  a  room  In  the  headquarters. 
In  that  way  we  would  become  acquainted  with  the  past  and 
present  of  pharmacy  in  the  respective  States. 

Perhaps  of  special  interest,  a  photograph  of  Dr.  Herman 
Hager  is  exhibited  and  Is  a  subject  of  the  program  of  this 
section.  We  have  also  a  document,  the  property  of  the  Uni- 
versity of  Wisconsin,  evidencing  a  concession  to  an  apothe- 
cary, issued  in  1796,  by  the  officers  of  the  Bishopric  of 
Elchstaedt. 

H,  M.  Wheipley  has  contributed  numerous  clippings  of  his- 
torical Interest,  a«id  also  a  number  of  photographs  and 
mementos  of  previous  meetings,  some  being  here  on  display. 
We  have  a  photograph  of  a  water-color  painting  of  the  Blair 
Pharmacy,  Philadelphia,  established  in  1S28.  A  co-operative 
Interest  bas  i5een  displayed  by  Seward  W.  Williani.s.  of  Chi- 
cago, in  puhllshlng  an  Interesting  booklet  entitled  "From 
Coast  to  C<^t."  The  object  of  this  publication  was  to  have  a 
record  .if  the  journey  of  the  association  members  to  the  Far 
West,  and  the  present  meeting  was  not  forgotten,  so  the 
booklet  is  indeed  well  named. 

The  interest  in  the  historical  section  Is  growing,  as  evidenced 
by  the  Interesting  program,  and  now  with  the  opportunity  of 
preserving  historical  matter,  the  work  of  the  section  will 
increase  in  value  and  Importance. 

It  is  a  pleasure  to  be  of  service  and  your  instructions  will  bo 
carried  out  to  the  best  of  ray  ability. 

The  section  decided  to  recommend  to  the  incoming  local 
Sbcretary,  the  suggestion  made  by  Mr.  Eberle  In  his  re- 
port, that  a  historical  exhibit  be  provided  In  the  next 
convention  city. 

The  section  also  Instructed  the  historian  to  obtain  but- 
tons, programs  and  other  matter  issued  by  State  associa- 
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tions  in  connection  with  their  annual  meetings,  as  this 
matter  will  sooner  or  later  be  of  historical  interest. 

A  life-size  picture  of  Dr.  Herman  Hager  (referred  to 
above)  was  presented  to  the  section  by  Otto  Rauben- 
heimer  on  behalf  of  the  New  Tork  Deutscher  Apotheker 
Verein.  This  picture  was  received,  with  the  thanks  of  the 
section,  by  the  chairman. 

B.  A.  Sayre  read  a  paper,  entitled,  "History  of  the  New 
Jersey  Pharmaceutical  Association." 

L.    E.    Sayre  related  some   Interesting  experiences  re- 


T.  D.  M"ll.HESn:.  H-  H.  BU8BT. 

Author  of  some  valuable  phar-    The    "ew    A     Ph.    A.    member 


maceutlcal    reminiscences. 


of  the  syllabus  committee. 


garding  "Pharmacy  in  New  Jersey  In  the  Sixties,  as 
Recalled  by  an  Apprentice." 

A  paper,  entitled,  "Early  Experiences  in  the  Drug 
Trade  "  by  Joseph  U  liemberger,  proved  very  entertain- 
ing and  brought  forth  words  of  appreciation  from  a  num- 
ber of  members.  . 

R.  P  Fischelis  read.  In  abstract,  a  "History  of  the 
Blair  Pharmacy,"  and  Otto  Raubenheimer  presented  two 
papers,  one  entitled,  "History  of  Mercury,"  and  the  other, 
•Happenings  in  Pharmacy  a  Century  Ago.  After  Arthur 
Linton  had  read  a  paper  on  "Pharmacy  and  Medicine  of 
Sir  Walter  Scott"  and  A.  M.  Hance  had  read  a  history 
of  the  firm  of  which  he  is  a  member,  the  following  papers 
were  read  by  title:  "Some  Exponents  of  Pharmacy,  by 
John  F  Patton;  "Ten  Years  of  the  New  Jersey  Phar- 
maceutical Association,"  by  J.  F.  Llewellyn;  "HistorlMl 
Fragments,"  by  Edward  Kremers;  "Reminiscences,  by 
T.   D.   Mcllhenle,   and   "History   of   the   Laboratory,     by 

F.  B.  Niece.  ,  ,,.>,., 

Following  the  election  of  officers  the  meeting  adjourned. 

The  Women's  Section. 
Two  meetings  were  held  by  the  women's  section  during 
the  convention  and  a  very  gratifying  attendance  was  re- 


XIBS   AK!f  A   O.   BAOLCT. 


una.   K.   A.   BUDDIUAR. 


Th«  bMt  wcTtttiry  the   worn-    The     new     president     of     the 
en's  secOon  ever  h»<l.  women'*    section. 

ported.  The  president.  Mrs.  O.  D.  TImmons.  of  VaJpar»l«o, 
Ind..  delivered  her  annual  address  at  the  first  session,  on 
Tuesday,  and  the  report*  of  the  various  section  offloers 


were  made  at  that  time.    The  list  of  officers  elected  for 
the  ensuing  year  is  given  on  another  page. 

House  of  Delegates. 
Immediately  after  President  W.  C.  Alpers  had  read  his 
annual  address,  which  contained  recommendations  for 
some  sweeping  changes  in  the  management  and  functions 
of  the  House  of  Delegates,  or  Its  abandonment  if  certain 
changes  could  not  be  brought  about,  there  was  consid- 
erable speculation  among  the  members  as  to  the  future 
of  the  "house."  The  feeling  of  uncertainty  as  to  its  future 
was  manifested  throughout  the  transactions  of  the  three 
sessions  held  on  Tuesday,  Wednesday  and  Friday.  Never- 
theless, some  business  was  done,  and  when  it  developed, 
on  Friday  afternoon,  that  the  committee  on  president's 
address  had  not  made  any  recommendations  of  approval 


F.   T.   OORUON. 


E.  A.  SAYBE. 


Acted  as  secretary  of  the  his-    Gave  a  good  account  of  hlm- 

torical  section— an  old  offlce  of    self  as  one  of  the  New  Jersey 

bis.  hosts. 

or  disapproval  of  any  of  the  president's  recommenda- 
tions, there  was  nothing  in  the  way  of  approval  of  the 
resolution  to  make  the  House  of  Delegates  a  "by-law"  body 
of  the  association.  Such  a  resolution  had  been  passed 
by  the  house  and  was  approved  by  the  association  at  Its 
last  general  session.  The  house  therefore  received  a  new 
lease  of  life  and  the  more  optimistic  members  feel  that  It 
is  destined  to  play  a  much  greater  part  In  the  future 
affairs  of  the  association  than  had  been  Its  share  in 
the  past. 


First  Session,  Tuesday  Afternoon,  September  5th. 

It  was  after  5  p.  m.  when  Chairman  H.  P.  Hynson 
called  the  first  session  of  the  House  of  Delegates  to  order. 
The  meeting  had  been  scheduled  for  4  p.  m..  but  as  th« 
sections  on  education  and  legislation  and  commercial  in- 
terests were  In  session  at  that  time.  It  was  a  difficult 
matter  to  press  a  quorum  Into  service.  The  secretary  had 
credentials  from  ninety-flve  pharmaceutical  bodies  on  file. 

Chairman  Hynson,  in  his  opening  address,  made  a  plea 
for  co-ordination  of  the  various  pharmaceutical  Interests. 
He  spoke  for  a  federation  of  all  existing  pharmaceutical 
bodies  on  the  delegate  plan.  Excerpts  from  his  address 
follow: 

Chairman's  Address. 

PosslbtlltU*  of  orKanizntlon  are  far  beyond  flnlte  concept 
tlon.  Respect  for  organlzatWin  and  disregard  for  the  Individ- 
ual Is  the  very  flrst  thing  the  student  of  iinturn  learns.  Why 
we  allow  ourselves  to  stand  alone  In  any  thing  Is  a  great 
-A'ondei;  especially  when  we  have  such  striking  Illustrations 
of    the    power   and   effectiveness   of   systematic   organization, 

<  Is  shown  by  the  various  governments,  particularly  our  own 

tate  and  national  organizations  by  the  political  parties  which 
really  control  our  government,  and  more  to  our  present  pur- 
pose, by  the  American  Medical  Association.  It  Is  a  pattern 
m  form.  In  lystem,  In  application,  in  consistency,  and,  of 
course.   In   effectlveneas  and  In  accomplishment. 

Organization  in  nature  aod  of  nature  begins  with  a  most 
radical  conception  and  prospers  most  at  the  apparent  sncrlflce 
}f  the  Individual.  The  qualifying  adjective  apparent"  must 
be  used  because  If  organization  did  not  finally  advance  Ih* 
Interest  of  the  individual  It  would  be  a  failure.  It  must  briny 
the  greatest  good  to  the  greatest  number.  Tnt,  In  the  be- 
ginning, the  Indlvtiual,  for  the  good  of  the  myralds  to  follow, 
must  Tar  down   his  life  If  need  be. 

As  cholrman  of  a  committee  on  the  federation  of  all  nhar- 
maceutlcal  b"di<>s  of  the  Conference  of  Pharmaceutical  Facul- 
Ueav  I  liave  written  mm  follows: 

I  have  been  compelled  to  give  consideration  to  thre* 
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plia.ies  of  orgraiiizatiou  (or  this  conference  and  the 
convention  of  the  A.  Ph.  A.  These  different  phases 
are:  basic  organization,  Involving  the  principles  ot  co- 
operative work.  General  organization,  which  refers  to 
the  subject  directly  under  cotiHlderatlon  and  special 
orgaiilzaliun  which,  in  this  instance,  refers  to  the  house 
of  delegates  of  tlio  A.  Ph.  A. 

The  most  of  you  have  heard  my  feeble  but  bcst-I- 
could-oRer-plea  for  thu  unselfish  organization  of  the 
schoolb  of  pharuiacy  and  1  beg  you  to  bear  In  mind  the 
elementary  nature  of  that  plea.  It  was  for  the  subju- 
gation rf  self  or  self  Interest  to  the  general  good, 
which,  to  the  point,  means  that  each  of  thfi  pharma- 
ceutical bodies  that  might  be  federated  for  the  greater 
becietlL  of  pan-pharmacy  should  begin  to  bring  about 
this  mcsf  desirable  end  by  training  itself  and  by,  finally, 
making  Itself  willing  to  forget  the  direct  effect  of  such 
a  combination  or  federation.  Like  Individuals,  these 
separate  orgiinizatlons  must,  In  the  more  liberal  fashion, 
conclude  and  resolve  that  no  matter  how  difficult  the 
readjustment   may    be,    the   difficulty   will   be   mot   and 


MBS.    TAYETTA    II.    PHILIP.         .MRS.  ST.  CLAIRE  RANSFOBD-QAY. 

Retiring   vice-president  of    the    Elected    vice-chairman    ot    the 
women's  section.  sectlo-n  on  practical  pharmacy 

and   dispensing. 

overcome   for  the   great  good   of  the   larger  number   of 
organizations  Involved. 

Ir.  aiiy  contemplation  of  this  subject,  we,  as  one  of  the 
bodies  that  may  be  federated,  must  continually  bear  In 
mind  that  this  is  not  to  be  the  larger  body,  not  even 
the  larger  part  of  It,  but  at  best,  only  an  equitable 
part.  Certainly  we  can  not  be  helpful  in  promoting  the 
formation  of  such  a  forceful  combination  as  contem- 
plated it  we  do  not  favor  the  utmost  liberality  or  appear 
as  unwilling  tliat  the  authority  of  the  confederated 
bodii'S  shall  continue  inviolate  so  far  as  their  special 
affairs  are  involved.  There  will,  of  course,  be  a  clear 
dettnitioti  of  provinces  and  a  full  surrender  of  all 
mutually   applying  subjects. 

The  pharmacentical  bodies  of  the  United  States  may  be 
truthfully  divided  into  two  great  classes;  those  of 
national  .signilicance  and  those  ot  local  scope.  Accord- 
ing to  the  Druggists  Circular  there  is  but  one  State 
and  but  one  of  cur  insular  possessions  without  pharma- 
ceutical organizations,  so  that  we  may  positively  state 
that  pharmacists  are  extensively  organized,  but  not 
erfprti\t'ly  end  impressively  orgranized. 

Again  It  may  be  most  truly  stated  that  every  interest 
or  every  phase  ot  pharmaceutical  activity  is  separately 
organized,  but  even  they  are  not  Impressively  organ- 
ized. They  are  not  linked  together  as  an  Impressive  and 
forceful   whole. 

These  organizations  ot  distinct  Interests;  these  or- 
ganizations, high,  low,  little  and  big,  local.  State  and 
national  can  not  be  directly  connected;  they  must  be 
divided  into  classes  and  the  classes  systematically  and 
consistently    linked    together. 

The  desirability  ot  consumating  such  a  scheme  is  too 
obvious  to  be  seriously  argued  and  a  general  argument 
win  not  be  presented.     One  feature  is  Just  now  before 
us;   the  linking  up  of  the  State   and  Territorial   organ- 
izations  and   more    closely   connecting   them    with    their 
mother,    the   A.    Ph.    A.     The   remarkable   similarity   ot 
the    character    of    membership    and    character    ot    work 
of    these    State    organizations    to    that    of    the    mother 
orga.iizatlon  shows  the   "fitness  of  things." 
Now  we  come   to   the   special   subject  ot   making  the  house 
of   delegates   a  body   of  State  association   delegates   only.     It 
may  be  asked,   what  will   be  the  advantage?     The   answer  Is 
the  sanie  that   would  be  made  to  the  question:   "What  Is  the 
advantage    of    a    comprehensive    well    ordered    organization?" 
or  "what  is  the  advantage  accruing  from  the  union  ot  these 
United   States?"     Such   unions   are   not   merely   advantageous, 
they  a;e  an   absolute  necessity.     Every  reason   that  ha.s  ever 
l>een  ollereci  for  the  confederation  ot  the  States  ot  this  Union 
may   bo   ottered   for   the   confederation   of   the    State   pharma- 
ceutical  associatioflis  and   these  reasons   so  far  outweigh   any 
little    interest    that    a    delegate    representing    any    other    kind 
of  organizatit.i   may   have,   that  it  is  scarcely  believable  that 
any  opposition   will   come   from    this   source. 

It  is  very  safe  to  say  that  the  A.  Ph.  A.  needs  the  State 
associations  much  more  than  the  latter  need  the  A.  Ph.  A. 
a'd  the  A,  Ph.  A.  does  need  something  and  needs  that  sorae- 


thingr  verj-  badly  to  make  It  the  representative  of  present 
day  American  pharmacy.  It  is  really  huinorous  and  smacks- 
of  opera  bouffe  to  claim  that  three  thousand  individual  mem- 
btr«,  individual  members,  mark  you,  not  delegate  members, 
variously  scattered  over  the  domains  of  Uncle  Sam,  represent 
the  great   Interests  of  American  pharmacy. 

The  urganlzattun  of  the  collective  interests  of  pharmacy 
Into  the  A.  Ph.  A,  and  into  divisional  bodies,  the  State  asso- 
ciations and  the  orgujilzatloii  of  the  varied  interests  Into 
separated  bodies  Is  most  fortunate,  but  It  must  be  obvious  to 
every  one  that  order  and  helpfulness  can  not  come  out  ot 
any  effort  that  has  for  Its  object  the  corralling  of  all  these 
differently  constituted  associations  into  a  haphazar'l  delegato 
body,  such  as  the  present  house  ot  delegate:'.  It  If  utithliik- 
ablc  that  such  a  conglomeration  of  unequal  and  dlff-^ronUy 
interested  delegates  could  do  more  than  "pass  the  timo  of 
iiay." 

The  A.  Ph.  A.  has  tailed  to  grow,  has  failed  to  grow  either 
In  size  or  strength  at  all  commensurate  with  the  interests 
It  is  supposed  to  represent,  and  It  needs  treatment,  or  per- 
haps bettor,  needs  feeding  and  needs  that  feodliig  very  badly. 

In  1901  Mr.  Knox  presented  the  conditions  of  membership  in 
an  able  and  graphic  manner.  In  ISSl  it  was  1225,  Ir.  18UI  It 
was  1303,  In  I'JUO  it  was  1263,  now  It  Is  about  3000.  The  associa- 
tion never  did  represent  10  per  cent,  of  eliglbles  and  now  I 
do  not  believe  It  represents  5  per  cent,  of  those  eligible  tv 
membership. 

It  is  absolute  tolly  to  contemplate  a  national  body  of  all 
classes  and  kinds  of  broadly  called  pharmacists,  made  up  of 
individual  members.  A  truly  representative  body  of  this  scop* 
must    ot    necessity    be    a    delegate    body    and    siich    should    b« 


Mrs.  J.  G.  Godding,  of  Boston,  (_sUting).  icas  presi- 
dent of  the  women's  section,  during  the  first  two  years 
of  its  existence,  1912-14.  ^'■«.  G.  D.  Timmons,  of  Val- 
paraiso, Ind.,  was  just  completing  her  year  as  presi- 
dent when  this  picture  was  "snapped." 


earnestly  advanced  by  all  those  interested  In  the  future  of 
pharn'acy. 

It  may  be  asked,  why  will  the  N.  A.  R.  D.  not  answer  as 
such  a  delegate  body?  The  answer  Is  that  the  N.  A.  R.  D. 
was  organized  and  is  maintained  specifically  to  represent  re- 
tail druggists  and  to  defend  their  interests  and,  while  retail 
druggists  are  numerous  they  are  only  a  part  of  the  pharma- 
ceutic body.  Again  the  N.  A.  R.  D.  has  descended  ironi  an  all 
delegate  body  as  first  proposed  and  Is  untortunatoiy  a  mixed 
organization  ot  delegates  and  individual  members.  1  remem- 
ber something  about  the  organization  of  the  N.  A.  R.  D. 
The  all-delegate  organization  was  surely  uppermost  at  Its 
birth.  Some  of  us  were  quite  unpoplar  In  those  early  days, 
because  we  thought  the  State  associations  should  not  send 
delegates,  since  the  State  associations  were  composed  of  all 
sorts  and  conditions  of  pharmacists,  and  the  State  associa- 
tions and  their  non-attiliation  have  ever  been  a  thorn  in  the 
N.  A.  R.  D.  Ilesh.  Those  who  opposed  the  voting  power 
of  delegates  from  the  A.  Ph.  A.  seem  to  have  been  justified 
by  the  reduction  of  the  number  of  delegates,  from  five  to 
three,  and  these,  as  they  should  be,  will  finally  be  denied. 

The  S'.ate  associations  are  so  nearly  like  the  A.  Ph.  A.  In 
every  respect  that  it  will  be  perfectly  consistent  and  emi- 
I'ently  oroper  tor  a  combination  to  be  formed.  It  is  interest- 
ing to  note  one  State  association  has  already  formed  Its  own 
scientific  and  commercial  sections  with  success  and  two  others 
have  anticipated  the  action  ot  the  A.  Ph.  .\.  in  authorizing 
divisior.al  district  delegates.  Casual  reading  ot  the  proceed- 
ings of  the  various  State  associations  show,  as  everyt>od3r 
knows,  that  their  work  is  strikingly  akin  to  the  mother  body's 
doings. 

But   more   to   the   point,    is  the  proof   that   there   is   a  com- 
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rounity  interest  In  these  associations  upon  many  Important 
matters.  For  Insiance,  the  price  maintenance  measure  now 
before  Congress.  The  regulation  of  the  sale  of  liquors,  espe- 
cially in  prohibition  States.  The  model  pharmacy  law  of 
friend  Fieericlvs  must  finally  be  discussed  by  all  the  State 
associations.  But  why  not,  preferably,  by  their  delegates 
In  convention  as.sembled?  Other  subjects,  discussed  at  the 
State  meetings,  were  as  follows:  Prescription  pricing  and 
profits,  anti-narcotic  laws,  side  lines,  local  journals,  very  in- 
leresung,  more  manufacturing  by  retailers,  value  of  a  diug 
store  laboratory,  legal  status  of  alcohol,  the  drug  market, 
crowing  drug  plants,  dispensing  by  physicians,  food  and 
drugs  laws,  Simday  closing,  "peyote"  narcotic.  What  is 
peyote"  aiyway'.'  Shorter  hours,  we  all  want  them.  I  some- 
times think  how  interesting  the  meetings  of  the  A.  Ph.  A,, 
would  oe  if  It  had  programs  something  like  the  larger  State 
associations. 

1  am  done,  yea,  I  am  really  baked  and  served.  I  am 
ashamca  to  have  taken  up  so  much  of  your  time  in  advo- 
cating a  movement,  the  desirability  of  which  is  so  patent 
that  it  seems  to  bring  it  about  it  needs  only  to  be  mentioned. 

Vlce-Chalrman  F.  W.  Nitardy,  of  Denver,  who  was  ab- 
sent, had  prepared  a  paper,  entitled,  "The  Future  of  the 
House  of  Delegates,"  which  was  read  by  title. 

Secretary  Jeannot  Hostniann,  of  Hoboken,  presented  a 
comprehensive  review  of  the  organization  and  past  activi- 
ties of  the  body  and  recommended  a  reorganization,  as 
outlined  in  the  sections  of  his  address  reprinted  herewith: 

Joseph  W.  England  in  a  paper  read  before  the  Philadel- 
paia  branch  (J.  A.  Ph.  A.  [-1287)  explains  in  detail  the  forma- 
tion, powers,  functions,  etc.,  of  the  house  of  delegate<=.  with 
which  most  of  us  are  now  familiar.  Some  few  sentences.  J 
think,   might  well  be   repeated  at   this   time. 

It  was  created  by  resolution  and  not  by  by-law.  Its 
funttio.is  are  distinctly  limited;  it  may  become  an 
Important  factor  in  the  work  of  the  association  and  be 
given  greater  powtrs,  or  it  may  fail  to  meet  the  needs 
•f  the  a.ssociat'ion  and  be  abolished.  It  should  be  noted 
that  -  the  house  of  delegates  can  exercise  only  such 
loncilons  as  have  been  specified,  or  may  be  hereafter 
specifled  by  the  council.  It  can  either  initiate  resolu- 
tions, or  It  can  consider  and  redraft  those  referred 
to  it  by  the  association,  sections  or  council.  It  is  in 
effect,  a  clearing  house  in  which  resolutions  can  be 
referred  and  proposals  moulded  Into  shape  for  consid- 
eration oy  the  council  which  still  remains  the  executive 
body  of  the  association  and  which  in  turn  reports  to 
the  general  assembly.  In  this  way,  questions  can  be 
fully  discussed  before  the  house  of  delegates,  both  by 
delegates  ar.l  members,  and  the  business  of  the  associa- 
tion expedited. 
This  idea  of  the  "house"  simply  serving  as  a  "clearing 
house'"  seems  up  to  now  to  have  been  the  main  excuse  tor 
its    existence. 

At  tht,  Nashville  meeting  quite  a  few  resolutions  were  re- 
ferred to  tne  house  by  the  general  sess:on  and  the  sections 
and  after  action  thereon  hy  the  house  were  referred  back  to 
the  foi.nf  il  or  i.'.  n.  ral  sfssions  for  final  action.  At  the  Detroit 
m'^nn.,-  i:!ti.'  m;  ,,  :i\  value  was  accomplished  and  still  less, 
if   I   am   iruorniel    rightly,   at   San    Francisco. 

The  'clearing  lioiiae  '  idea  has  been  tried  out.  It  has  failed. 
If  the  House  of  delegates  !.i  simply  to  act  as  a  sort  of  a 
"sanctified  powerless  committee  on  resolutions"  then,  I  think, 
it    ought    to    be    abolished. 

If  it  U  to  be  continued  then  It  should  be  given  entirely  dif- 
ferent functions,  and  these  latter  should  be  clearly  defined. 
.'•fr>  .nally  I  believe  that  the  house  of  delegates  should  be 
loritiin..'!  and  that  it  should  become  the  legislative  depart- 
men;  of  lii.  ■•^-.  "^^'ion— the  council  becoming  solely  executive. 
Jf  thi,,   I  1  ipted  then    the  point  to  be  considered   is 

that  of   r.  m.     Several   plans  for  the  reorganization 

that  have     ,.  „,{e8ted  are  herewith  given   in  abstract  for 

your  consideration   anJ   discussion. 

First.— The  plan  suggested  by  our  chairman  to  change 
tne  basis  of  representation  by  limiting  same  to  delegates 
chosen  by  State  piiarmactutical  a.s.<oclatlons— such  delegates 
perforce  being  members  of  the  A.  Ph.  A.— has  been  published 
In  thf  ,Joi:mal  A.  Ph.  A.  lV-lia4  and  V-!J.  Independence  from 
ih<-  '  r^  ,.  ,  ii  |g  suggested  but  the  functions  appear  to  remain 
ns    ;it    .-..■.jsent. 

Second. -On  page  496  of  The  Druggists  Orcular  for  Au^st, 
ins,   wc   And   as   follows: 

■We  believe  that  the  organization  of  the  house  of  dele- 
rit.-  IS  an  Important  legislative  body  In  the  associa- 
tiDr  ;-  an  Imperative  n'-ed.  and  so  far  we  heartily  a^ree 
will.  Dr.  Hynson's  proposition,  but  when  It  comes  to  the 
question  of  the  personnel  of  the  "house."  we  are  not 
In  accord  with  his  plan  to  limit  Its  membership  to  dele- 
gates from  the  government  service,  from  other  national 
bodies  and  from  the  State  pbartnaceutlcal  associations. 
believing  that  the  prcsf-nt  broad  allotment  of  delegates 

I,  ,.,,.,..,   . •'-  mocratic  and  yet  Is  sufficiently  limited 

c-  ■    prevent    one    s.'ctlon    from   otttvotlniT 

a:  I'arts  of  the  country. 

^>  •  ■  fore,    that    the    representation    In    the 

h'ii;;i.^  t..n    will    continue    to    Include   all    Intor- 

""•  I  idles.    Including   local    branches  of   tho 

a^  <iii,<ges  and  boards  of  pharmacy.    Whether 

1  'lie   and    Its   alumni   association    should    be 

^:  dentation     we     are     not     certain,     but     the 

l-r    I      r     the    basis    of    representation    the    more    truly 
n.Tf, M.al   win    b.>    the   results   of    the    votes    taken. 

W.  fioi  thnt  th"  present  plan  of  using  the  house  of 
d'  •  "a    place    to    let    off    steam."    as 

or   as    an    unofllclal    rcaohitlons 
••,  but  we  hope  that  the  nsHocla- 
'     ■  of  this   Initial    error.    i>erpetrate 

"'•  ■  has  been  threatened  of  abotlah- 

1  n  j:    :  r  ,  vv 


Third.— The  plan  outlined  by  President  Alpers  in  his  presi- 
dential address.  This  plan  recommends  changes  that  are 
practicall)  revolutionary  and  agree  with  those  suggested  by 
ine  above.  If  the  recommendations  be  accepted  the  house 
will  become  the  dog  and  the  council  the  tall— thus  completely 
reversing  the  present  status  of  the  two  bodies.  Representa- 
tion will  lernain  practically  as  at  present  with  the  excep- 
tion that  colleges  and  their  alunuii  associations  will  hay* 
no   special    representation. 

Limitations  of  time  and  apace  prevent  the  citing  of  many 
valuable  suggestions  that  have  been  made  by  members  who 
have  given   tills  subject  earnest  thought. 

In  closing  I  would  say,  that  if  the  house  of  delegates  is  to 
remain  with  us,  then  much  constructive  work  is  needed  to 
whip  it  Into  shape.  It  will  take  much  time  and  work  and 
thought.  I  join  with  our  chairman  in  asking  you  to  read 
and  study  the  opinions  expressed  by  many  of  our  active 
members.  Let  us  have  your  own.  You  owe  this  to  your 
association. 

To  bring  this  matter  properly  before  the  house  of  delegates 
two  resolution  will  be  presented  at  the  proper  time.  One: 
That  it  is  the  sense  of  the  house  of  delegates  that  an  amend- 
.-nent  to  the  constitution  be  drawn  up  and  presented  to  the 
council  or  general  session  at  this  meeting  making  the  house 
of  delegates  the  legislative  body  and  tho  council  the  execu- 
tive body  of  the  association.  Two:  That  a  committee  be 
appointed  to  draw  up  such  an  amendment  or  amendments 
and  to  report  on  recommendations  as  to  the  personnel  of 
the  reorganized   body. 

A  general  discussion  of  the  questions  brought  up  by  the 
officers  ensued,  which  was  participated  in  by  H.  H.  Rusby, 
H,  V.  Arny,  J.  H.  Beal  and  N.  P.  Hansen.  Mr.  Rusby 
approved  of  the  separation  of  the  legislative  and  executive 
functions  of  the  association,  and  Mr.  Arny  moved  that  a 
committee  of  five  be  appointed,  with  H.  P,  Hynson  as 
chairman,  to  study  the  proposed  changes  in  the  consti- 
tution of  the  house.  The  motion  prevailed,  and  H.  H. 
Rusby,  Jeannot  Hostmann,  N.  P.  Hansen  and  L.  A.  Seltzer 
were  appointed  to  serve  on  this  committee  with  Mr. 
Hynson. 

The  chairman  also  appointed  the  following  committees, 
after  which  a  recess  was  taken:  On  credentials — O.  F. 
Glaus,  of  St.  Louis,  and  R.  S.  Lehman  and  Joseph  Wein- 
stein  of  New  York;  on  nominations — H.  V.  Amy,  of  New 
York;  Robert  P,  Fischelis,  of  Philadelphia,  and  O.  S. 
Skinner,  of  Windsor,  Vt. 


Second  Session,  Wednesday  Afternoon,  September  6th. 

The  second  session  of  the  House  of  Delegates  was  called 
to  order  immediately  upon  the  adjournment  of  the  last 
session  of  the  section  on  commercial  Interests,  by  Chair- 
man Hynson,  on  Wednesday,  at  about  4:30  p.  m. 

The  program  called  for  papers  on  "P>rescription  Pricing," 
by  H,  B.  Mason,  F.  W.  Nitardy  and  Hugh  Craig.  Mr. 
Mason  was  the  only  one  of  these  members  present,  and 
he  handled  the  subject  comprehensively  in  an  excellent 
paper.  He  quoted  statistics  regarding  the  prices  charged 
for  prescriptions  by  pharmacists  in  several  localities,  and 
was  of  the  opinion  that  pharmacists,  generally,  do  not 
receive  adequate  compensation  for  this  branch  of  their 
work.  He  favored  the  Evans  rule  for  pricing  prescrip- 
tions. This  rule  provides  that  the  charge  for  prescrip- 
tions be  computed  by  figuring  a  profit  of  100  per  cent,  on 
the  bare  cost  of  materials  and  container,  and  adding  to 
that  a  charge  for  compounding,  based  on  the  time  re- 
quired, at  the  rate  of  $1  per  hour. 

After  considerable  discussion  of  the  subject,  the  house 
voted  to  go  on  record  as  favoring  the  Evans  rule  for 
pricing  prescriptions.  This  action  was  later  reconsidered 
and  disapproved,  because  of  fear  of  possible  legal  com- 
plioations.     (See  report  of  third  session.) 


Third  Session,  Friday  Morning,  September  'Jth. 

The  final  session  of  the  House  of  Delegates  was  called 
to  order  by  the  chairman  on  Friday  morning. 

The  gist  of  practically  all  the  business  transacted  at 
this  session  is  summed  up  in  the  resolutions  adopted. 
All  the  resolutions  passed  by  the  house  received  the 
approval  of  the  council  and  the  association  itself.  Th« 
essentials  of  the  resolutions  follow: 

(1.)  That  an  amendment  be  adopted  and  Incorporated  In  th* 
by-laws  of  the  association  making  the  house  of  delegates  a 
by-law  body. 

(2.)  That  representation  In  the  hous«  of  delegates  be  lim- 
ited to  three  delegates  from  «ach  State  and  Territorial  phar- 
maceutical   aaaoclatlon. 

(S.)  That  the  action  taken  by  the  house  at  Ita  second 
scaalon,  recommending  the  adoption  of  the  Kvans  rule  be 
rescinded  because  such  aotlnn  might  be  considered  a  "com- 
bination In  restraint  of  trade"  and  render  tho  association 
liable    under   the   anti-trust   laws. 

(4.)  That  the  recommendation  of  tho  committee  on  weights 
and  measures  embodied  In  Its  report  to  the  association  be- 
adopted.  JTtals  recommendation  waw  that  the  asaoclatloni 
tak*  part  In  a  confsrsncs  of  various  trade  bodies  Interasted: 
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In  (oaterliig  the  metric  system  aix]  that  the  committee  on 
welfhta  and  measures  co-operate  with  a  committee  o(  tha 
National  Wholesale  Vruguitin'  Association  In  the  metric  sys- 
tem propaganda.] 

(6.)  That  the  recommendations  of  the  committee  on  the 
status  of  pharmacists  in  the  government  service  be  ap- 
proved. 

(6.)  That  the  American  Pharmaceutical  Assoriation  accept 
the  Invitation  of  the  American  Nurserymen's  and  Ornamental 
arowers'  Association  to  co-operate  In  unifying  plant  nomen- 
clature. 

(7.)  That  the  following  resolutions  presented  by  the  Wis- 
consin Phcirmaceutlcal  Association  be  referred  to  the  com- 
mittee on  United  States  Pharmaoopcela  of  the  American  Phar- 
maceutical Association: 

Whereas  the  delay  In  the  publication  of  recent  revi- 
sions of  the  United  Statea  Pharmacopoeia  has  been  the 
subject  of  much  unfavorable  comment,  and  whereas 
the  present  Inadequate  methods  of  revision  appear  to 
be  largely  responsible  for  this  delay;   therefore,   be  It 

Resolved,  That  the  Wisconsin  Pharmaceutical  Aissocla- 
tlon  request  the  American.  Pharmaceutical  Association 
to  take  such  steps  as  may  bo  necessary  to  secure  for 
the  luture  a  more  adequate  and  sclentlflc  revision  by 
more  up-to-date  methods:  and  be  It  further 

Resolved,  That  we  favor  the  future  revision  of  the 
United  States  Pharmacopa?la  by  the  United  States  gov- 
eitiment  with  the  United  States  Pharmacopieial  con- 
vention as  an  advisory  body. 

Following  the  report  of  the  nominating  committee,  as 
presented  by  H.  V.  Amy,  election  of  officers  took  place 
and  the  meeting  adjourned. 


Final  General  Session. 

Friday  Afternoon,  September  8th. 

When  the  final  general  session  was  called  to  order  by 
President  Alpers  at  3  p.  m.,  on  Friday,  the  hall  was  so 
crowded  that  many  could  not  find  seats,  and  interest 
ran  high. 

The  first  business  was  the  reading  of  the  minutes  of 
the  previous  session,  and  this  was  followed  by  the  reading 
of  the  minutes  of  the  council,  in  which  the  secretary, 
J.  W.  England,  reported  the  elections  of  the  council,  and 
also  announced  that  M.  I.  Wilbert  had  been  re-elected  to 
the  commission  on  proprietary  medicines,"  of  which  James 
H.  Beal  continues  as  chairman. 

The    Next    Meeting    Place. 

The  report  of  the  committee  on  time  and  place  of  next 
meeting  was  then  read  by  the  chairman,  Martin  L.  Porter, 
of  Danforth,  Me.,  who  stated  that  the  committee's  first 
choice  was  Klneo,  Me.;  second,  Havana,  Cuba,  and  third, 
Omaha,  Neb.  Tampa,  Indianapolis,  Cincinnati,  Atlantic 
City  and  Chicago  were  named  by  the  committee,  but  with- 
out recommendation.  On  motion  of  H.  P.  Hynson,  India- 
napolis was  selected  after  much  had  been  said  in  favor  of 
the  several  other  places  mentioned,  and  the  selection  of 
the  time  of  the  meeting  was  left  to  the  council. 

Jacob  EWner  called  attention  to  the  efforts  of  Frank  L. 
McCartney,  of  New  York,  who  had  been  instrumental  In 
securing  more  than  a  hundred  new  members  for  the 
association.  The  thanks  of  the  association  were  voted 
to  Mr.  McCartney  for  his  good  work. 

Report  of   the   Commiitee   on   President's   Address. 

Chairman  Beal  read  the  report  of  the  committee  on  the 
president's  address.  The  report,  he  stated,  was  not  com- 
plete because  of  the  great  length  of  the  manuscript,  about 
15,000  words  [equivalent  to  nine  pages  of  this  type  in 
the  CiKCULAR].  and  the  importance  of  its  subject  matter. 
He  spoke  of  the  responsibility  of  the  president  as  the 
head  of  the  organization  and  deplored  the  fact  that  the 
outside  world,  necessarily  getting  its  Impressions  of  the 
association  from  the  spoken  words  of  its  president,  would 
think  evil  of  the  body.  The  duty  of  the  committee,  he 
stated,  was  not  to  gloss  over  the  various  charges,  but  to 
consider  each  one  separately  and  hold  the  scale  of  justice. 
Many  portions  of  the  address  had  been  found  commend- 
able, but  portions  were,  in  many  Instances,  so  closely  con- 
nected with  questionable  parts  that  they  had  not  been 
endorsed.  The  committee,  reported  the  chairman,  had 
found  many  seeming  Inaccuracies  in  President  Alpers' 
charges,  among  thess  being  the  statement  that  many 
subjects  of  great  importance  were  passed  upon  and  settled 
In  the  council  without  reference  to  the  desires  of  the 
association  members,  and  that  committees  frequently  de- 
cided matters  and  were  responsible  to  no  one  for  their 
conduct.  This,  in  the  opinion  of  the  committee,  did  not 
seem  to  be  true,  because  every  committee,  and  even  the 
council  itself,  Is  responsible  directly  to  the  association  for 
its  actions,  and  no  act  of  these  bodies  Is  official  until 
endorsed  by  the  association.  The  resolutions  of  the 
council,  even  the  e'ectlons  of  this  body,  are  suggestions 


only   until  endorsed   by  action  of   the  aBsoclatlon,   said 
Mr.  Beal. 

In  answer  to  Mr.  Alpers'  charges  that  the  reporter  on 
the  progress  of  pharmacy  was  elected  by  but  thirteen 
members  of  the  council  on  a  six  to  seven  vote,  Mr.  Beal 
stated  that  the  charge  was  true  only  In  part— that  only 
thirteen  members  were  present  when  the  reporter  was 
elected,  but  that  the  election  was  seven  to  four,  two 
members  not  voting.  This  part,  the  committee  suggested, 
should  be  stricken  out  of  the  president's  address  as  in- 
correct. In  ansTfer  to  the  charge  that  the  financial  affairs 
of  the  association  were  handled  by  the  council  only,  and 
in  a  manner  unsatisfactory  to  the  members,  the  com- 
mittee pointed  to  the  fact  that  this  had  been  the  most 
successful  year  in  the  history  of  the  association  In  the 
matter  of  new  members,  and  that  the  assets  of  the  or- 
ganization had  grown  to  more  than  )50,000  under  the 
guidance  of  the  council.  Mr.  Beal  stated  further  that  a 
Federal  law  demands  that  the  financial  affairs  of  such 
an  association  shall  be  in  the  hands  of  a  board  of  trustees 
or  similar  body,  and  that  therefore  the  council  had  been 
but  obeying  the  Jaw  in  handling  the  finances. 

The  statement  of  the  president  that  at  one  meeting 
the  salary  of  the  editor  had  been  advanced  from  $3,000 
to  $4,000  per  year,  and  that  upon  recommendation  of  the 
secretary-editor  he  was  relieved  of  the  duties  of  secretary 
and  a  new  secretary  was  elected  at  $750  per  year,  and 
that  an  assistant  editor  was  appointed  at  $1,800  per  year, 
thus  increasing  the  salaries  $3,550  at  one  meeting,  without 
the  knowledge  or  consent  of  the  association,  was  denied 
by  Mr.  Beal.  The  real  facts,  he  stated,  were  that  the 
secretary-editor  did  not  recommend  that  he  be  relieved 
of  the  duties  of  secretary,  but  actually  suggested  that  this 
dual  office  be  continued.  The  secretary,  according  to  Mr. 
Beal,  was  not  elected  until  a  year  later,  upon  the  resig- 
nation of  the  secretary-editor,  at  which  time  a  new  editor 
was  also  elected.  The  so-called  assistant  editor  was  in 
reality  an  advertising  manager,  whose  salary  was  not 
fixed  at  $1,800,  but  was  arranged  on  a  sliding  scale,  de- 
pendent upon  increase  in  income  of  the  Journal,  The 
increase  in  salaries  at  the  meeting  in  question  was  not 
$3,550,  but  $1,000,  stated  Mr.  Beal,  and  therefore  the  com- 
mittee recommended  that  this  portion  of  the  address  be 
deleted  as  not  being  true. 

In  answer  to  Mr.  Alpers'  arguments  that  the  National 
Formulary  should  contain  no  standards,  the  committee 
called  attention  to  the  fact  that  this  book  is  now  recog- 
nized as  an  official  standard  by  the  government,  and  so 
must  carry  these  standards  of  purity.  The  committee 
could  find  no  argument  In  support  of  the  president's  sug- 
gestion. 

The  editor  of  the  Journal  stated,  said  Mr.  Beal,  that  Mr. 
Alpers'  charge  that  he,  the  editor,  refused  to  publish  an 
article  sent  by  Mr.  Alpers  on  the  subject  of  National  For- 
mulary, was  unjust,  as,  when  the  manuscript  in  question 
was  received,  Mr.  Alpers  was  asked  to  make  certain 
changes  in  it,  which  he  refused  to  make,  and  demanded 
the  manuscript  returned,  which  was  done.  If  members 
of  the  council  were  at  fault,  then  charges  should  have 
been  preferred  against  them  in  the  council,  said  Mr.  Beal. 
Words  to  the  effect  that  the  association  must  forego  all 
hopes  of  new  membership,  and  that  the  association  had 
forced  money  from  the  pharmaceutical  profession,  and 
tliat  the  words,  "to  exploit  the  pharmacists  of  the  country 
to  fill  our  coffers,"  should  be  made  a  part  of  the  con- 
stitution, were  quoted  by  Mr.  Beal  from  the  president's 
address.  These  words  were  found  particularly  objection- 
able by  the  committee,  because  this  characterization  was 
a  "monstrous  injustice  to  the  association"  and  If  allowed 
to  become  a  part  of  the  Proceedings  would  be  used  to  the 
damage  of  the  whole  pharmaceutical  profession  in  courts 
of  justice  or  where  legislation  was  sought. 

The  committee  claimed  that  it  is  not  a  habit  of  the 
association  to  postpone  the  payment  of  salaries  when 
due,  as  charged  by  Mr.  Alpers,  and  that  his  recommenda- 
tion that  no  member  be  eligible  to  election  to  the  council 
until  he  has  been  a  member  of  the  association  for  three 
years,  is  already  a  part  of  the  by-laws.  In  answer  to  the 
president's  statement  that  a  member  of  the  council  should 
not  succeed  himself  to  that  body,  Mr.  Beal  stated  that 
this  was  formerly  a  by-law,  but  that  It  had  been  dropped 
by  vote  of  the  association. 

Lack  of  time,  as  well  as  lack  of  access  to  records  made 
it  Impossible  for  the  committee  to  make  a  complete  re- 
port, so  the  following  recommendations  were  made: 
(1)  That  the  committee  on  the  president's  address  be 
continued  for  one  year;  (2)  that  after  careful  study,  the 
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committee  shall  submit  to  the  president  their  report,  em- 
bodying suggested  changes  and  deletion;  (3)  that  the 
manuscript  as  corrected  shall  be,  upon  approval  by  Mr. 
AJperB,  sent  to  the  council  for  Its  approval,  and  then 
given  out  tor  publication;  (4)  that  until  these  changes 
have  been  made  the  address  shall  not  be  given  out  for 
publication;  (5)  that  ail  communications  between  Mr. 
Ali>ers  and  the  committee  shall  be  in  writing;  (6)  that 
Mr.  Alpers  shall  have  right  to  appeal  from  the  decisions 
of  the  committee  to  the  council  and  to  the  association; 
and  (7)  that  the  final  report  of  the  address  be  made  at 
the  1917  meeting. 

Mr.  Beal  stated  that  Mr.   Alpers'  suggestion  that  the 
council  be  disbanded,  seemed  to  him  unfair,   and   that 


plar,  and  later  repaired  to  the  Hotel  Traymore,  where 
refreshments  were  served. 

The  ladies  enjoyed  luncheon  at  The  Breakers  on 
Wednesday;  and  at  5  p.  m.  of  the  same  day  the  alumni  of 
the  Philadelphia  College  of  Pharmacy  gave  a  banquet  in 
honor  of  Samuel  P.  Sadtler,  at  the  Traymore. 


Observations  by  a  Note-Takiirg  Scribe, 

Although  the  ranks  of  the  Old  Guard  are  not  so  fuH 
as  they  once  were,  at  this  meeting  were  John  F.  Hancock, 
the  ranking  ex^president  (1873-4) ;  C.  liewls  Diehl,  who  suc- 
ceeded Mr.  Hancock  in  the  highest  olBce  (1874-5);  John  Url 


Here  we  have,  on  the  one  hand,  a  correct  picture  of  the  fellows  who  came  from  all  quarters  to 
rest  and  have  a  good  time,  and,  on  the  other,  the  slave  who  hardly  would  have  knoxon  the  meet- 
ing was  in  session  but  for  the  extra  work  tohich  came  to  his  desk  in  the  oity.    Who  is  the  lattert 


proof  of  guilt  must  be  shown  before  the  committee  could 
endorse  the  president's  suggestion. 

In  the  discussion  that  followed  this  report,  several 
members  deplored  the  undesirable  publicity  that  had  been 
given  the  association,  and  Mr.  Alpers,  In  defense  of  his 
action,  stated  that  he  had  attacked  the  system,  not  the 
men,  and  maintained  that  the  system  was  at  fault 

The  report,  aa  read  by  Mr.  Beal,  was  accepted  only  as 
a  report  of  progress,  and  the  committee  on  the  presi- 
dent's address  was  continued  for  one  year.  The  method 
of  handling  the  matter,  as  suggested  by  the  committee, 
was  approved  by  the  association. 

Following  the  installation  of  officers  and  the  report  of 
the  nominating  committee,  the  meeting  came  to  an  end. 


The  Entertainment. 

There  could  be  no  lack  of  entertainment  at  Atlantic 
City;  in  fact,  the  attractions  of  the  boardwalk  and  surf 
threatened,  on  the  warm  afternoons,  to  prove  more  allur- 
ing than  the  more  serious  business  of  the  various  sections. 
The  entertainment  committee  provided  the  visitors  with 
a  book  of  coupons  good  for  admission  to  the  various 
piers,  and  for  chair  rides  on  the  boardwalk. 

The  president's  reception  was  held  Tuesday  evening  at 
the  Hotel  Traymore.  Thursday  evening,  through  the 
courtesy  of  the  New  York  and  Philadelphia  branches  and 
the  New  Jersey  Pharmaceutical  Association,  the  members 
and  their  accompanying  wives  and  daughters  adjourned 
1b  a  body  to  the  Apollo  Theater,  where  they  enjoyed  a 
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Lloyd  (1887-8),  and  J.  P.  Remington  (1892-3),  who  are  the 
next  ranking  ex-presIdents.  John  F.  Patton  (1900-01)  and 
Joseph  U  Lemberger  (1905-6)  were  also  there,  and  are  en- 
titled to  mention  in  this  connection.  There  were  other 
ex-presidents  in  attendance,  among  them  some  whose 
thinning  and  whitening  locks  show  that  they  are  qualify- 
ing for  entrance  into  the  Old  Guard  class,  but  who  might 
not  relish  being  pushed  into  that  circle  just  yet.  The 
CiRcur^B  man  had  the  pleasure  of  shaking  bands  with  H. 
M.  Whelpley,  Lewis  C.  Hopp,  James  H.  Beal,  H.  H.  Rushy, 
E.  O.  Bberle,  John  G.  Godding,  W.  B.  Day,  George  M. 
Berlnger  and  C.  A.  Mayo,  all  ot  whom  have  been  presi- 
dents of  the  association. 

And  speaking  of  old-timers,  there  were  Local  Secretary 
Charles  Holzhauer  and  his  right  bower,  E.  A.  Sayre,  who, 
although  they  have  been  active  in  the  association  for 
forty-three  and  thirty-nine  years,  respectively,  did  not 
spare  themselves  In  their  efforts  to  make  the  visitors  to 
New  Jersey  feel  comfortable  and  at  home.  They  could 
and  did  hustle  chairs  around  and  write  signs  on  the 
blackboards  along  with  the  best  of  them. 

When  0.  Lewis  DIehl  first  entered  the  meeting  hall, 
proceedings  temporarily  stopped  while  members  rose  and 
applauded.  Few  men  have  made  a  deeper  impression  on 
American  pharmacy  than  has  Mr.  DIehl,  who  was  the 
association's  reporter  on  the  progress  of  pharmacy  for 
two  score  years,  and  chairman  of  its  National  Formulary 
committee  during  three  revisions  of  the  book,  covering  a 
period  of  approximately  thirty  years. 

John  Url  Lloyd  read  a  paper,  and,  as  usual  when  such 
a  thing  happens,  It  was  of  a  nature  that  set  his  hearers 
to  thinking  and  talking.  Not  only  Is  there  meat  In  what 
Mr.  Lloyd  has  to  offer,  but  his  style  of  delivery  Is  pleas- 
ing and  Impressive. 

The  one  and  only  Joseph  P.  Is  feeling  like  a  two-year- 
old,  now  that  he  has  worked  himself  out  from  under 
the  weight  of  the  ninth  revision  of  the  Pharmacopoeia, 
which  had  pressed  heavily  upon  him  for  half  a  dosen 
years.  His  friends  are  numerous  and  he  holds  them  to 
him  with  a  cordial  handshake,  a  pleasant  word,  and 
an  engaging  amlle. 

The  National  Association  of  Boards  of  Pharmacy  was 
organized  as  a  sort  of  subsidiary  of  the  big  association, 
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but  It  has  so  grown  In  Interest  and  importance  that  it 
attracts  to  the  meeting  of  the  parent  organization  about 
as  many  new  men,  and  attracts  them  from  as  long  a  dis- 
tance, as  the  older  body  itself. 

A.  B.  Huested,  of  Delmar,  N.  Y.,  has  been  a  mem- 
ber of  the  association  for  almost  forty  years,  and  still 
gets  as  much  enjoyment  out  of  the  meetings  as  the  young- 
est member  present.  Mrs.  Huested  was  with  him  at  At- 
lantic City.  E.  V.  Zoeller,  of  Tarboro,  N.  C,  has  been  a 
member  one  year  longer  than  Mr.  Huested,  and  he,  too, 
was  on  hand  ready  to  enjoy  all  the  events  of  the  meeting 
and  incidentally  to  threaten  dire  things  to  the  CmcuiAB 
man  for  this  paper's  write-up  of  him  last  month. 

Some  one  asked  W.  L.  Scovllle,  acting  chairman  of  the 
National  Formulary  committee,  what  he  had  been  doing 
to  get  rid  of  his  surplus  flesh.  "Trying  to  keep  peace 
among  the  members  of  my  committee,"  was  his  ready 
response.  And  at  that,  one  of  the  members  again  tendered 
his  resignation. 

Miss  Mabel  Barnhlll,  of  Bethel,  N.  C,  the  only 
woman  druggist  of  her  State  in  active  practice,  was  bo 
much  pleased  at  the  San  Francisco  meeting  last  year — the 
first  she  had  attended— that  she  was  on  hand  early  this 
year  and  entered  fully  into  the  spirit  of  the  occasion. 

James  H.  Beal  had  worked  too  hard  and  so  had  to  give 
up  some  of  his  regular  vocations.  He  has  settled  down 
with  his  charming  helpmeet  in  the  good  university-town 
atmosphere  of  Urbana,  111.,  where  he  has  a  laboratory  In 
which  he  does  a  little  congenial  work  as  the  spirit  moves 
him.  Latterly  he  has  been  engaged  in  an  endeavor  to 
•lassify  poisons  according  to  their  relative  toxicity.  His 
work  is  interesting  and  its  results  will  doubtless  prove  of 
great  value 

Charles  M.  Ford  rose  to  break  his  silence  of  a  few  years. 
"Name,  please?"  asked  the  presiding  officer.  "Ford,"  said 
the  man  on  his  feet.  "Henry?"  This  from  a  facetiously 
inclined  member.  "No;  Charles,"  said  the  reformed  West- 
erner. "Where  from?"  persisted  the  chair,  or  somebody, 
in  all  seriousness.  And  "Denver  Charlie,"  the  hero  of 
many  a  brilliant  voice-to-voice  contest  on  the  floor  in  the 
days  when  he  and  Hallberg  were  the  noisiest  pair  in  the 
association,  sheepishly  admitted  that  he  was  from  Brook- 
lyn. When  an  old-timer  tried  to  rally  Mr.  Ford  about 
not  being  known  by  the  new  men  in  the  association,  he 
said  that  he  was  paying  the  penalty  of  a  virtuous  silence — 
that  if  he  had  been  a  fussy  fellow  everybody  would  have 
known  him. 

H.  P.  Hynson,  of  Baltimore,  seemed  to  be  very  much 
and  most  agreeably  occupied  in  Initiating  into  the  mys- 
teries of  the  meeting  three  charming  young  "pharma- 
sisters"  from  the  Monumental  City,  Misses  B.  Olive  Cole, 
E.  Grace  Lotz  and  Annie  M.  Patterson.  And  no  man  could 
have  filled  the  position  which  Mr.  Hynson  chose  with  more 
grace  or  urbanity^ — ^not  even  a  certain  recent  president  of 
the  association,  with  all  his  experience. 

Has  the  Diastase  Club  lost  its  grip?  No  report  of  any 
meeting  of  the  organization  this  year  has  been  received. 
With  Hallberg— "the  harp  that  once  through  Tara's  halls 
the  soul  of  music  shed" — dead,  and  Bodemann  not  on 
hand,  the  leaderless  privates  in  the  club's  ranks  scattered 
around  to  alumni  banquets  and  the  like. 


Some  Who  Were  There. 

Cuba — Jos6  P.  Alacan,  Miss  B.  Alfonso,  Mr.  and  Mrs. 
1.  G.  Diaz,  Miss  C.  Ferrer,  Antonia  M.  Garrego,  Mr.  and 
Mrs.  S.  Gelabert,  and  Francisco  Taquechel,  of  Havana. 

Colorado — Mr.  and  Mrs.  Eben  G.  Fine,  of  Boulder;  and 
Charles  J.  Clayton,  of  Denver. 

Connecticut— yir.  and  Mrs.  F.  B.  Brill,  Miss  Brill,  Mr. 
and  Mrs.  J.  A.  Leverty,  and  Raymond  Swartz,.  of  Bridge- 
port; Mr.  and  Mrs.  H.  E.  Purdy,  of  Derby;  and  Mrs.  T. 
P.  Gillispie.  of  New  Haven. 

District  of  Columbia— S.  L.  Hilton,  Ida  p.  Kebler,  L. 
F.  Kebler,  W.  S.  Richardson,  Arno  Viehover,  and  M.  I. 
Wilbert,  of  Washington. 

Florida — D.  W.  Ramsaur,  of  Palatka;  and  Ernest  Ber- 
ger,  of  Tampa. 

Georgia — Mr.  and  Mrs.  Eugene  H.  Cox,  of  Atlanta. 

Illinois — J.  A.  Becker,  Mr.  and  Mrs.  H.  C.  Christensen, 
William  B.  Day,  Miss  Charlotte  Day,  Miss  Helen  Day, 
Leo  L.  Mrazek,  Mr.  and  Mrs.  Clyde  M.  Snow,  and  Seward 
W.  Williams,  of  Chicago;  and  Mr.  and  Mrs.  J.  H.  Beal,  of 
Urbana. 


IndiatMf—J.  C.  Mendenhall,  of  EvaneviUe;  Francis  E. 
Bibbins,  and  Mr.  and  Mrs.  Frank  R.  Eldred,  of  Indinapo- 
11s;  Mr.  and  Mrs.  F.  W.  Meissner,  of  La  Porte;  Mr.  and 
Mrs.  Edwin  W.  May,  of  Martinsville;  and  Mr.  and  Mrs. 
G.  D.  Timmons,  and  E.  H.  Wisner,  of  Valparaiso. 

Iowa — Miss  Zada  M.  Cooper,  K.  A.  Kuever,  and  Wilber  J. 
Teeters,  of  Iowa  City. 

Kansas — Mr.  and  Mrs,  W.  E.  Sherrlff,  of  Ellsworth;  and 
L.  E.  Sayre,  of  I.,awrence. 

Kentucky — E.  L.  Plllck,  of  Covington;  Mr.  and  Mrs.  C. 
Lewis  Diebl,  of  Louisville;  William  E.  Danhauer,  of 
Owensboro;  and  Joseph  B.  Welch,  of  Paducah. 

Louisiana — Mr.  and  Mrs.  Theodore  Drake,  of  Baton 
Rouge ;  and  Philip  Asher,  and  J.  Roy  Keeny,  of  New 
Orleans. 
Maine — M.  L.  Porter,  of  Danforth. 
Maryland — B.  Olive  Cole,  Mr.  and  Mrs.  F.  W.  Dickson, 
Alfred  R.  L.  Dohme,  Mr.  and  Mrs.  H.  A.  B.  Dunning,  H. 
Engelhardt,  William  M.  Fouch,  Mr.  and  Mrs.  J.  F.  Han- 
cock, Miss  Hancock,  Mrs.  William  H.  Lotz,  Charles  L. 
Meyer,  Annie  M.  Patterson,  Theodore  Smith,  and  John  B. 
Thomas,  of  Baltimore. 

Massachusetts — Mr.  and  Mrs.  Fred  W.  Archer,  Mr.  and 
Mrs.  Theodore  J.  Bradley,  Mr.  and  Mrs.  Irving  P.  Gam- 
mon, .Mr.  and  Mrs.  John  G.  Godding,  Mrs.  L.  \V.  Griffin, 
Mr.  and  Mrs.  Elie  H.  La  Pierre,  Hugh  C.  .Muldoon.  Mrs. 
Clara  Newton,  C.  H.  Packard,  Edgar  L.  Patch,  Mrs.  Zillah 
Staples,  Mrs.  O.  J.  Winn,  and  E.  A.  Winn,  of  Boston; 
Charles  M.  Ford,  of  Cambridge;  W.  Curtis  Glover,  of 
Lawrence;  and  Mr.  and  Mrs.  George  E.  Grover,  of  Somer- 
ville. 

Michigan — Mr.  and  Mrs.  Ellis  E.  Faulkner,  of  Delton ; 
J.  M.  Francis,  Harry  B.  Mason,  Lewis  W.  Rowe,  Wilbur  L. 
Scoville,  and  Leonard  A.  Seltzer,  of  Detroit;  C.  A.  M.  Todd, 
of  Kalamazoo;  and  Mr.  and  Mrs.  Charles  S.  Koon,  of  Mus- 
kegon. 
Minnesota — Edwin  L.  Newcomb,  of  Minneapolis. 
Missouri — E.  G.  Cox,  of  Craig;  L.  G.  Blakeslee,  Mr.  and 
.Mrs.  Otto  F.  Claus,  and  Mr.  and  Mrs.  H.  M.  Whelpley,  of 
St.  Louis. 

Nebraska — Nells  P.  Hansen,  and  Rufus  A.  Lyman,  of 
Lincoln. 

New  Jersey — Mr.  and  Mrs.  J.  M.  Deemer,  C.  Thurston 
Gilbert,  I.  E.  Leonard,  and  Charles  R.  Rosenberg,  of  At- 
lantic City;  Mr.  and  Mrs.  Henry  A.  Jorden,  of  Bridgeton; 
Mr.  and  Mrs.  E.  R.  Sparks  and  children,  of  Burlington; 
Mr.  and  Mrs.  George  M.  Beringer,  of  Camden;  Mr.  and 
Mrs.  Louis  J.  Meuser,  and  Fred  R.  Meuser,  of  Dover;  G. 
Hahn,  of  Fort  Hancock;  Mrs.  Louise  Dlehl  Frank,  of 
Haddon  Heights;  Mr.  and  Mrs.  Jeannot  Hostmann,  of 
Hoboken;  C.  S.  Brinton,  of  Haddonfield;  James  Foulke, 
Leo  H.  Fried,  and  John  C.  Gallagher,  of  Jersey  City; 
Leon  A.  Taylor,  of  Lakewood;  Mr.  and  Mrs.  Joseph  P. 
Remington,  of  Longport;  Garrett  Byrnes,  of  Maple- 
wood;  Mr.  and  Mrs.  J.  T.  Munds,  and  Mr.  and  Mrs.  Ed- 
ward T.  N.  Stein,  and  Miss  Stein,  of  Montclair;  Mr.  and 
Mrs.  Alexander  Dubell,  and  Edward  a.  Jones,  of  Mt. 
Holly;  Mr.  and  Mrs.  Harry  W.  Crooks,  Mr.  and  Mrs. 
George  M.  Dicker,  C.  W.  Holzhauer,  Mr.  and  Mrs.  Charles 
Holzhauer,  Adolph  F.  Marquler,  Mr.  and  Mrs.  H.  H. 
Rusby,  and  L.  L.  Staehle,  of  Newark;  Mr.  and  Mrs.  Ed- 
ward A.  Sayre,  of  Orange;  Mr.  and  Mrs.  W.  H.  McNeill, 
of  Paterson;  George  W.  Parisen,  of  Perth  Amboy;  B.  L. 
Murray,  of  Rah  way;  Miss  Margaret  Martin,  of  Roeelle. 
-Mrs.  G.  H.  Horning,  of  Roselle  Park  ;  Albert  S.  Cooley,  of 
Seaside  Heights;  Louise  S.  Suhr,  of  West  Hoboken; 
and  George  M.  Andrews,  and  Rachel  French  Andrews,  of 
Woodstown. 

New  York — Mr.  and  Mrs.  William  C.  Anderson,  August 
Diehl,  Harry  J.  Novack,  Otto  Raubenheimer,  Hugo  H. 
Schaefer,  Mr.  and  Mrs.  Frederick  Schaefer,  and  Joseph 
L.  Turner,  of  Brooklyn-  C.  F.  Booth,  of  Buffalo;  Mr.  and 
Mrs.  W.  L.  Du  Bois,  of'Catskill;  Mr.  and  Mrs.  Alfred  B. 
Huested,  of  Delmar;  Leo  Roon,  of  Elmhurst;  Miss  Clara 
Alpers,  H.  V.  Arny,  Louis  Buzer,  C.  O.  Blgelow,  Burton 
T.  Bush,  V.  C.  Daggett,  Mr.  and  Mrs.  G.  C.  Diekman, 
Miss  Diekman,  Mr.  and  Mrs.  Jacob  Diner,  Clyde  L.  Eddy, 
F.  S.  Frankfurter,  Katherine  Freel,  E.  H.  Gane,  Mrs.  St. 
Claire  Ransford-Gay,  H.  L.  Harris,  Ralph  C.  Jennings, 
Hugo  Kantrowltz,  Miss  Kantrowitz,  E.  J.  Kennedy,  S. 
Kirscham,  Julius  Kramer,  Mr.  and  Mrs.  J.  Leon  Lascoft, 
Robert  S.  Lehman,  Louis  S.  Levy,  H.  C.  Levis,  Miss 
Lovis,  Thomas  F.  Main,  A.  Major,  William  Mansfield, 
Frank  L.  McCartney,  Robert  F.  McDonald,  George  T. 
Rlefflin,  J.  R.  Rippetoe,  Emil  Roller,  George  E.  Schwein- 


October  1916 


THE    DHUGGISTS   CIRCULAU 


(k)3 


furth,  Miss  E.  R.  Seabury,  Joseph  Weinstein,  and  Mr. 
and  Mrs.  Curt  P.  Wiminer,  of  New  York;  J.  Fred  Win- 
dolph,  of  Norwich;  William  L.  Stearns,  of  Stapleton; 
Mr.  and  Mrs.  David  Stolz,  of  Syracuse;  and  Frank  J. 
O'Rourke,  of  Whitestone. 

North  Carolina— E,.  V.  Howell,  of  Chapel  Hill;  Warren 
W.  Home,  of  Fayetteville;  C.  P.  Greyer,  of  Morgantown; 
and  E.  V.  Zoeller,  of  Tarboro. 

North  Dakota — H.  L.  Haussamen,  of  Grafton. 

Ohio — Frank  H.  Freericks,  Mr.  and  Mrs.  John  Url 
Lloyd,  Charles  G.  Merrell,  and  John  C.  Otis,  of  Cincin- 
nati; Mr.  and  Mrs.  William  C.  Alpers,  Mr.  and  Mrs.  Wil- 
liam T.  Hankey,  Mr.  and  Mrs.  Lewis  C.  Hopp,  and  Miss 
Adelaide  E.  Ward,  of  Cleveland;  and  Mr.  and  Mrs.  Clair 
A.  Dye,  of  Columbus. 

Oklahoma — Charles  H.  Stocking,  of  Norman. 

Oregon — Mr.  and  Mrs.  George  C.  Blakeley,  of  The 
Dalles. 

Pennsylvania — Frank  P.  Streeper,  of  Chestnut  Hill; 
Mr.  and  Mrs.  Joseph  L.  Lemberger,  of  Lebanon;  Helen 
Rltz  Burns,  of  Lewiston;  I.  V.  Stanley  Stanislaus,  of 
IvOck  Haven-  Mr.  and  Mrs.  P.  Henry  Utech,  of  Mead- 
ville;  Warren  H.  Poley,  of  Mt.  Airy;  John  C.  Wallace,  of 
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New  Castle;  Mi.  and  Mrs.  Franklin  M.  Apple,  Mr.  and 
Mrs.  R.  T.  Blackwood,  Edwin  M.  Boring,  W.  L.  CliJfe, 
Mr.  and  Mrs  E.  FuUerton  Cook,  Mr.  and  Mrs.  J.  Atlee 
Dean,  E.  G.  Eberle,  Mr.  and  Mrs.  Joseph  W.  England 
and  daughter,  Robert  P.  Flschelis,  Jamella  Fox,  F.  T. 
Gordon,  T.  Ruasell  Graham,  Susannah  G.  Haydock,  Mr. 
and  Mrs.  Samuel  C.  Henry,  C.  Mahlon  Kline,  Charles  H. 
La  Wall,  MilUcent  R.  LaWall,  Harry  Matusow,  Adolph  W. 
Miller,  Josiah  C.  Peacock,  Bertha  L.  De  G.  Peacock,  Mr. 
and  Mrs.  Paul  S.  Plttenger,  Mabel  C.  Starr,  F.  E.  Stewart, 
Freeman  P.  Stroup,  Charles  B.  Vanderkleed,  and  H.  C. 
Wood,  Jr.,  of  Philadelphia;  Mr.  and  Mrs.  Louis  Emanuel, 
J.  A.  Koch,  Miss  Mabel  Koch,  Louis  Saalbach,  and  Miriam 
G.  Truby,  of  PitUburgh;  Mr  and  Mrs.  W.  H.  Knoepfel,  of 
Scranton;  M.  R.  Feltwell,  of  Sewlckley;  Lucius  L.  Wal- 
ton, of  Wllllamsport;  and  John  F.  Patton,  of  York. 

South  Carolina— Hr.  and  Mrs.  W.  H.  Zeigler.  of 
Charleston. 

South  Dakota— Mn.  H.  R  Kenaston,  of  Bonesteel;  H. 
A.  Keith,  of  Lake  Preston;  and  F.  W.  Halbkat.  of  Web- 
ster. 

Tenne$iee—3.  T.  McQill,  and  Mr.  and  Mrs.  Edsel  A. 
Ruddiman,  of  Nashville. 

Utah — John  CuUey,  of  Ogden. 

Vcrmonf— Lewis  W.  Hlrls,  of  Burlington;  and  Charles 
M.  Skinner,  of  Windsor. 

Virginia-Mr.  and  Mrs.  Wortley  F.  Rudd,  and  Miss 
Nannie  Vader.  of  Richmond;  Miss  Edith  M.  Barnes,  R. 
1'.  names,  and  H.  C.  Barnes,  of  Roanoke;  and  Miss  V. 
I>ewl8,  of  West  Point. 

West  Virginia— Mr.  and  Mrs.  F.  B.  Haymaker,  of 
Clarksburg. 

Wisconsin— A.  G.  DuMez,  of  Madison. 


National  Association  of  Boards  of  Pharmacy. 

President  J.  G.  Burton,  of  Stroud,  Okla.,  called  the  thir- 
teenth annual  convention  of  the  National  Association  of 
Boards  of  Pharmacy  to  order  in  the  assembly  room  of  the 
Bourse  Building  at  Philadelphia,  on  the  morning  of  Thurs- 
day, August  31st. 

A  hearty  welcome  to  the  city  was  extended  by  W.  L. 
CUfte,  of  the  local  committee,  John  Culley,  of  Utah,  re- 
sponding to  Mr.  Cllffe's  address. 

The  roll  call  of  States,  read  by  the  secretary,  showed 
that  twenty-eight  were  represented  at  the  meeting. 

John  A.  Weeks,  of  Texas,  addressed  the  association  on 
the  subject,  "The  Responsibility  of  Pharmacy  Boards." 
Mr.  Weeks  said  in  part:  "The  member  of  a  board  of  phar- 
macy is  in  a  measure  responsible  to  every  patient  and 
every  physician  in  his  State  for  the  work  done  by  the  li- 
centiate of  his  board.  The  judge  on  the  bench  into  whose 
hands  is  thrust  the  power  of  passing  the  death  sentence 
is  no  graver  or  more  responsible  a  dispenser  of  justice 
than  the  man  who  passes  on  the  fitness  and  qualifications 
of  those  who  are  to  compound  remedial  agents  for  the  sick. 
The  examination  of  a  candidate  to  practice  pharmacy 
should  be  conducted  without  fear  or  favor,  and  each  candi- 
date should  be  given  the  grade  he  earns  " 

Mr.  Weeks  urged  that  a  standard  of  preliminary  educa- 
tion be  required  of  all  those  who  seek  to  practice  phar- 
macy, and  that  examinations  be  standardized,  so  that  "reg- 
istered pharmacist''  will  mean  the  same  thing  in  every 
State  in  the  union. 

The  address  was  discussed  by  H.  L.  Meridith,  of  Mary- 
land; G.  C.  Diekman,  of  New  York;  Secretary  H.  C.  Chris- 
tensen,  of  Chicago;  J.  Diner,  of  New  York;  J.  A.  Leverty, 
of  Connecticut,  and  others. 

At  the  suggestion  of  J.  A.  Leverty,  the  subject,  "Identifi- 
cation of  Applicants  tor  Reciprocal  Exchange''  was  dis- 
cussed with  the  result  that  a  committee  consisting  of  H. 
L.  Meredith,  of  Maryland;  H.  L.  Haussamen,  of  North  Da- 
kota, and  J.  T.  Baltar,  of  Louisiana,  was  appointed  by  the 
president  to  draft  a  plan  of  identification. 

This  committee's  report,  which  was  presented  by  W.  G. 
Haussamen,  recommended  a  blank  similar  to  a  traveler's 
oheck  to  be  signed  by  the  applicant  and  attested  by  three 
citizens  of  the  city,  In  which  the  applicant  resides;  one  of 
the  witnesses  to  be  a  former  employer  of  the  applicant  or 
a  registered  pharmacist.  The  report  of  the  committee  was 
adopted. 

At  the  opening  of  the  afternoon  session  on  motion  of 
Secretary  Christensen,  the  application  of  the  Mississippi 
Board  of  Pharmacy  for  active  membership  and  the  appli- 
cation of  the  New  Jersey  board  for  associate  membership 
were  accepted. 

President  Burton  at  this  point  requested  Vice-President 
J.  W.  Gayle,  of  Kentucky,  to  take  the  chair  and  then  pro- 
ceeded with  his  annual  address  In  which  the  following 
recommendations  were  made: 

(1).  That  a  committee  of  at  least  ilve  be  appointed  to 
present  to  the  section  on  education  and  legislation  of  the 
American  Pharmaceutical  Association  such  provisions  as 
may  be  adopted  by  the  asoclation  of  boards;  and  further 
to  co-operate  in  Joint  session  with  that  section  with  a 
view  to  obtaining  the  adoption  of  a  number  of  provisions 
on  matters  of  general  interest  to  pharmacy  that  may  be 
furnished  to  State  board  or  State  association  members 
who  may  ask  for  suggestions  regarding  desirable  changes 
In  State  pharmacy  laws. 

(2).  The  same  committee  to  submit  resolutions  of  In- 
terest that  may  be  passed  hy  the  National  Association  of 
Boards  of  Pharmacy  to  the  American  Pharmaceutical  As- 
sociation for  its  endorsement. 

(3).  Appointment  of  a  committee  on  higher  educational 
standards  to  work  with  a  similar  committee  from  the 
American  Pharmaceutical  Association  and  the  National 
Association  of  Retail  Druggists. 

(4).  Appointment  of  a  committee  of  three  on  relations  of 
colleges  with  boards,  to  work  with  a  similar  committee 
from  the  American  Conference  of  Pharmaceutical  Facul- 
ties. 

(5).  That  the  joint  committee  of  the  faculties  and 
boards  on  more  satisfactory  examination  of  candidates 
for  graduation  and  candidates  for  board  certificates  be 
continued. 

(6).  That  the  section  on  education  and  legislation  ot 
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the  American  Pharmaceutical  Association  be  requested  to 
hold  a  Joint  seaelon  with  the  faculties  and  boards  for  the 
consideration  of  a  clause  requiring  that  the  applicant  for 
registration  shall  be  a  graduate  of  a  college  of  pharmacy; 
this  clause,  when  enacted  In  a  State  pharmacy  law,  not 
to  be  retroactive  In  Its  application,  thereby  preventing  the 
board  of  pharmacy  of  the  State  from  granting  reciprocal 
registration  (both  States  being  active  members  of  the 
National  Association  of  Boards  of  Pharmacy)  to  applicants 
who  are  not  graduates  of  schools  of  pharmacy,  but  who 
at  the  time  of  passing  examination  and  becoming  regis- 
tered In  their  State,  compiled  with  all  the  requirements  of 
the  laws  of  the  State  pertaining  to  registration  of  phar- 
macists, such  laws  having  equal  requirements  at  the  time, 
with  the  State  In  which  the  applicant  may  later  seek  to 
gain  reciprocal  registration. 

The  ohalrman  appointed  W.  H.  Cousins,  of  Texas,  H.  A. 
Eaton,  of  Iowa,  and  D.  R.  Millard,  of  Maryland,  as  a  com- 
mittee on  the  president's  address.  The  committee  later 
reported  favorably  on  all  recommendations  made  by  the 
president  which  were  thereupon  adopted  by  the  conven- 
tion. 

George  M.  Berlnger,  Jr.,  of  New  Jersey,  was  called  upon 
by  the  president  and  stated  that  although  his  board  had 
not  been  afBliated  with  the  association.  It  had  always  taken 
an  active  part  In  furthering  the  best  Interests  of  phar- 
macy. 

Lawrence  C.  Lewie,  of  Alabama,  chairman  of  the  execu- 
tive committee,  presented  the  report  of  that  committtee, 
and  the  following  recommendations,  after  consideration  by 
a  special  committee,  were  adopted  by  the  association: 

(1).  That  the  annual  meetings  of  the  National  Association 
of  Boards  of  Pharmacy  be  held  at  the  place  in  which  the 
American  Pharmaceutical  Association  holds  its  annuaj 
convention,  and  during  the  same  week,  providing  that  Im- 
portant sessions  of  these  bodies  do  not  conflict  with  each 
other.  It  Is  suggested  that  unless  the  meeting  place  se- 
lected by  the  American  Pharmaceutical  Association  Is  fa- 
vorable to  the  largest  possible  attendance,  that  the  meet- 
ing of  the  boards  be  held  elsewhere. 

(2).  That  the  secretary  of  the  National  Association  of 
Boards  of  Pharmacy  attend  board  of  pharmacy  meetings  in 
various  States  whenever  possible,  with  a  view  to  bringing 
about  compliance  with  the  recommendations  of  the  ad- 
visory examination  committee. 

(3).  That  changes  in  the  new  United  States  Pharma- 
copoBla  be  not  taken  into  consideration  in  preparing  board 
ef  pharmacy  examination  questions  until  after  January 
1st,  1917.  and  that  for  the  first  year  after  that  date  only 
such  changes  as  apply  to  the  more  potent  drugs  and  their 
preparations  be  given  consideration. 

(4).  That  State  boards  follow  as  closely  as  possible  sug- 
gestions of  the  advisory  examination  committee  of  the 
National  Association  of  Boards  of  Pharmacy  with  regard 
to  examination  questions  and  methods. 

(5).  That  members  of  boards  of  pharmacy  meet  with 
those  of  adjoining  States  during  examination  periods 
whenever  possible. 

(6).  That  since  the  Supreme  Court  of  the  United  States 
has  handed  down  a  decision  that  the  possession  of  nar- 
cotic drugs  does  not  constitute  a  violation  of  the  anti-nai^ 
cotlc  law,  and  since  members  of  the  association  bellev« 
this  decision  has  largely  nullifled  the  intentions  of  the  law, 
the  association  recommends  and  urges  that  Congress  enact 
an  amendment  to  the  Harrison  law  to  prevent  the  defeat 
•r  Impairment  of  the  main  objects  of  this  law. 

H.  L.  Meredith,  chairman,  read  the  report  of  the  legis- 
lative committee  in  which  legislation  was  suggested  and 
recommendations  were  made  as  follows: 

(1).  A  law  prohibiting  any  person,  unless  he  is  regis- 
tered with  the  United  States  Collector  of  Internal  Revenue 
In  the  district  in  which  he  resides,  to  sell,  dispense  or  give 
away  any  preparation  or  remedy,  containing  any  opium 
or  coca,  their  salts,  alkaloids  or  derivatives  or  other  po- 
tent drugs  or  chemicals  which  may  be  enumerated  In  the 
so-called  poison  or  antl-narcotic  laws  of  the  State  or  dis- 
trict In  which  he  may  reside,  a  detention  as  well  as  mone- 
tary penalty  to  be  attached,  and  enforcement  to  be  placed 
In  the  care  of  the  State's  pharmacy  board. 

(2).  That  provision  for  a  heavy  penalty  for  false  repre- 
sentation as  a  registered  pharmacist,  licentiate  in  phar- 
macy, assistant  pharmacist,  etc.,  be  made  part  of  the  law. 

(3).  That  every  drug  store  be  required  to  possess  a  copy 
of  the  latest  edition  of  the  United  States  Pharmaco>pceia 


and  National  Formulary;  penalty  suggested  to  be  double 
the  cost  of  the  edition  mentioned  plus  cost  of  prosecution. 
(4).  That  the  registered  pharmacist  who  Is  In  charge  of 
a  pharmacy  or  department  of  pharmacy,  whether  proprie- 
tor or  manager,  shall,  in  addition  to  displaying  his  certl- 
cate,  have  his  name  affixed  either  upon  separate  or  com- 
posite labels  placed  on  medicinal  agents,  while  In  charge 
as  registered  pharmacist.  Also  there  shall  be  caused  to  be 
conspicuously  displayed  over  the  entrance  to  the  drug 
store  or  department  of  pharmacy  the  name  of  the  regis- 
tered pharmacist  in  charge;  fine  for  violation  to  be  paid 
by  the  owner  or  employer;  enforcement  to  be  In  charge  of 
the  board  of  pharmacy. 

(6).  That  a  committee  of  five  members  of  the  National 
Association  of  Boards  of  Pharmacy  be  appointed  to  enter 
into  conference  with  the  proper  officials  of  the  Internal 
Revenue  Bureau,  with  the  end  In  view  of  eliminating  from 
the  processes  of  the  Harrison  law  such  drugs  and  chemi- 
cals as  from  their  very  nature  automatically  are  eliminated 
from  the  class  of  hablt-formlng  drugs. 

(7).  That  the  president,  secretary  and  chairman  of  the 
executive  committee  constitute  a  committee  whose  duty  It 
shall  be  to  confer  with  the  program  committee  of  the 
American  Pharmaceutical  Association  to  the  end  that  the 
more  Important  sessions  of  the  two  bodies  be  so  arranged 
as  to  entail  the  least  possible  conflict. 

The  report  was  accepted. 

President  Burton  next  called  for  the  report  of  the  ad- 
visory examination  committee,  and  Secretary  Chrlsten- 
sen  read  that  report.  The  main  thoughts  centered  around 
greater  efficiency,  and  It  was  pointed  out  that  the  time 
would  come  when  the  examiners  would  be  required  to  sub- 
mit to  an  examination  relative  to  their  quallflcatloos  for 
these  Important  positions.    The  report  was  adopted. 

The  president  appointed  a  committee  composed  of  John 
A.  Weeks,  of  Texas,  Edward  Bloomfleld,  of  Kentucky,  and 
Edward  Walsdorf,  of  Louisiana,  to  draft  a  resolution  with 
regard  to  the  time  of  fliing  applications  for  reciprocal 
registration.  Mr.  Bloomfleld,  for  the  committee,  later 
made  a  report  in  which  it  was  recommended  that  each  ap- 
plicant be  required  to  file  his  applications  with  the  secre- 
tary of  the  board  within  ninety  days  after  receiving  the 
official  application  blank  from  the  national  secretary.  It 
the  applicant  for  reciprocal  registration  is  rejected  by  the 
board  of  pharmacy  then  all  fees  shall  bp  returned  to  him 
(except  the  $1  fee  to  the  secretary  of  the  board  of  phar- 
macy from  which  he  applied,  for  certifying  to  registration 
and  grades).  If  the  applicant  falls  to  file  his  application 
with  the  secretary  of  the  board  within  ninety  days  after 
receiving  the  same,  then  the  application  blank  shall  be 
void  and  the  applicant  shall  forfeit  the  entire  fee.  The 
secretary  of  the  National  Association  of  Boards  of  Phar- 
macy shall  date  the  application  blank  as  of  the  date  issued 
and  the  secretary  of  the  State  board  shall  date  the  appli- 
cation blank  as  of  the  date  received.  The  report  of  the 
committee  was  adopted,  to  go  Into  effect  October  1st,  1916. 

After  discussion  regarding  ways  and  means  of  Increas- 
ing revenue  for  the  association,  a  recommendation  to  In- 
crease the  annual  dues  of  active  member  States  of  the  as- 
sociation from  $15  to  $35  was  adopted.  The  fee  for  ap- 
plication blank  for  reciprocal  registration  was  increased 
from  $5  to  $15,  to  take  effect  October  1st,  1916. 

President  Burton  called  for  the  report  of  the  nominating 
committee,  which  was  read  by  H.  L.  Haussman.  It  rec- 
ommended the  following  officers  for  the  ensuing  year: 
President,  Lawrence  C.  Lewis,  of  Alabama;  vice-presi- 
dents, John  A.  Weeks,  of  Texas,  D.  W.  Ramsaur,  of  Flor- 
ida, and  John  A.  Leverty,  of  Connecticut;  secretary  H.  C. 
Chrlstensen  of  Illinois;  and  treasurer,  F.  W.  Ward,  of 
Tennessee.  The  following  were  recommended  to  serve  on 
the  various  committees:  Executive,  E.  C.  Cox,  of  Mis- 
souri; as  chairman  of  the  advisory  examination  commit- 
tee, H.  C.  Chrlstensen,  of  Illinois ;  and  on  syllabus  com- 
mittee, Charles  R.  Skinner,  of  Vermont. 

The  report  of  the  committee  was  adopted  and  the  gen- 
tleman named  were  elected  as  officers  of  the  asso- 
ciation for  the  ensuing  year,  after  which  the  session 
adjourned. 

At  the  final  session,  held  Saturday  evening  at  the  Rit- 
tenhouse  Hotel,  the  reports  of  the  auditing  committee  was 
presented  by  E.  C.  Cox,  of  Missouri,  and  adopted  by  the 
association,  after  which  the  installation  of  officers  took 
place  and  the  convention  adjourned. 
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W.    J.   TEETEBS.  C.    M.    SNOW. 

Re-elected    secretary-treasurer      Succeeds  H.    H.   Rusby  as  the 

of  the   conference,   a  place   he      conference     representative     on 

has    ailed    for   three   terms.  the    syllabus    committee. 

Conference  of  Pharmaceutical  Faculties. 

The  seventeenth  anntial  convention  of  the  American 
Conference  of  Pharmaceutical  Faculties  was  called  to  or- 
der at  Philadelphia  by  President  H.  V.  Arny,  Friday 
morning,  September  1st. 

In  his  annual  address  President  Arny  made  the  follow- 
ing recommendations,  which  were  referred  to  a  commit- 
tee composed  of  W.  B.  Day,  of  Chicago,  J.  W.  Sturmer, 
of  Philadelphia,  and  E.  L.  Newcomb,  of  Minneapolis,  who 
passed  upon  them,  after  which  they  were  approved  by  the 
conference: 

(1)  That  committee  number  3  be  continued  and  that  the 
committee  be  requested  to  Investigate  pharmacy  courses  in 
high  schools  and  report  at  the  next  meeting  of  the  conference. 

(3)  That  the  Detroit  resolution  of  191ij  relative  to  an  entrance 
requirement  of  two  years  high  school  work  in  September,  191fi, 
be  afllrmed. 

(The  conference  approved  of  the  recommendation,  but  does 
njt  make  its  adoption   matidatory  until  1917] 

(3)  That  a  joint  committee  from  the  conference  and  boards 
shall  endeavor  to  secure  the  co-operation  of  the  legislative 
committee  of  each  State  pharmaceutical  association  In  ar- 
ranging for  a  referendum  vote  on  the  subject  participated 
in  by  all  of  the  registered  pharmacists  of  the  State  in  question. 

[This  lecomrat.ndation  in  the  above  form  was  approved  at 
the  Joint  meeting  of  the  conference  and  l>oards.  If  It  had 
l)ecn  ac'opted  would  have  limited  the  president  in  appolnt- 
Inp  committees  to  persons  who  have  been  legally  accredited 
delegates  to  the  conference  at  least  twice  during  the  Ave 
years    preceding    the    appointment.] 

(i)  ThHt  the  executive  committee  be  directed  to  studv  the 
question  of  retaining  the  sixteen  special  committees  with  the 
view  to  make  of  them  permanent  committees  If  found  ad- 
visable. 

!It  was  voted  by  the  conference  that  the  sixteen  special 
committees  be   retained   for  the  coming  year.] 

The  secretary  of  the  syllabus  committee  reported  that 
plans  were  being  made  to  issue  a  third  edition  of  the 
Syllabus  in  1919,  to  become  effective  In  1920.  Eventu- 
ally they  hope  to  revise  only  every  ten  years. 

The  committee  appointed  to  consider  the  question  of 
two  classes  of  membership  in  the  conference  was  unani- 
mous in  its  refommendaflon  against  the  proposal. 

The  committee  on  relations  of  pharmacy  colleges  with 
other  professional  schools  has  found  that  the  study  of 
pharmacy  as  a  preliminary  course  was  of  material  advan- 
tage to  the  medical  student,  but  credit  could  only  reason- 
ably be  asked  and  granted  from  Institutions  requiring 
four  years  high  school  work,  and  then  only  In  such 
branches  as  overlap  the  medical  course,  such  as  chem- 
istry. 

In  some  of  the  schools  giving  a  four  year  course.  In 
pharmacy,  the  preliminary  work  is  Included,  and  in  auch 
cases  credit  Is  sometimes  allowed,  provided  the  high 
school  entrance  Is  fully  met.  No  speclflc  method  for  rec- 
ognition of  the  work  of  the  conference  schools  was 
adopted. 

The  committee  on  higher  educational  standards  recom- 
mended that  inasmuch  as  the  N.  A.  B.  P.  at  lU  1916 
meeting,  recommended  that  In  1920  boards  of  pharmacy 
should  require  four  years  of  high  school  training  prepara- 
tory to  the  taking  of  an  examination.  It  felt  that  it  was 
now  time  for  the  conference  to  take  action  making  the 
four  years  high  school  requirement  binding  for  all  in- 
stitutions holding  membership  In  the  conference  with 
the  beginning  of  the  academic  year  1920-21.     In  view  of 


J.  A.  KOCH. 

Elected  chairman  of  the  exec- 
utive   committee    of    the    con- 
ference for  his  ninth  term. 


H.    L.    MEBEOrrH. 

Active  in  the  work  of  the  Na- 
tional Association  of  Boards  of 
Pharmacy. 


the  action  taken  on  the  president's  address,  this  recom- 
mendation was  not  pressed. 

The  committee  on  alumni  activities  reported  that  often 
the  colleges,  through  some  faculty  member  or  members, 
can  greatly  stimulate  alumni  activity,  and  pointed  out 
the  advantages  derived  from  a  close  co-operation  between 
the  alumnae  and  the  faculty. 

The  committee  on  curriculum  announced  Itself  in  favor 
of  the  Introduction  of  suitable  commercial  courses  in  the 
pharmacy  colleges,  it  being  argued  that  many  able  phar- 
macists fail  in  business  because  of  lack  of  practical  busi- 
ness training. 

By  the  adoption  of  resolutions  submitted  by  the  com- 
mittee on  questions  and  examinations,  the  conference 
placed  itself  on  record  as  being  in  favor  of  a  plan  whereby 
the  various  colleges  will  be  divided  into  five  sub-sections 
for  the  study  of  questions  and  examinations,  and  these 
sub-sections  will  co-operate  wherever  possible  with  State 
examining  boards  in  the  preparation  of  examination  ques- 
tions. 

A  summary  of  the  report  of  the  committee  on  pre- 
requisite arguments  follows: 

Prerequisite  legislation  has  had  a  fair  test.  It  has  been  In 
operation  in  New  Vork  for  eleven  years.  During  this  period 
four  other  States  have  adopted  It  by  law  and  two  by  State 
board  regulations.  No  serious  efforts  have  been  made  to 
repeal  these  laws  or  regulations.  The  results  have  been  satis- 
factory to  the  pharmacists  of  these  States  and  there  has  been 
no  shortage  of  clerks  nor  have  cleiks'  wages  been  unduly  ad- 
vanced. KiitranL'C  requirements  to  the  colleges  have  been  In- 
creased with  thu  result  that  a  better  educated  class  of  young 
men  are  entering  pharmacy. 

Public  wolfaru  dejnands  that  the  pharmacist  lie  well  trained. 
This  triiining  Is  not  unduly  expensive  and  a^nbitious  and  ener- 
getic ycung  men  rnay  be  self-supporting,  or  nearly  so,  while 
attending  the  schools  of  pharmacy.  Quiz  courses  and  courses 
by  mall  do  not  gii-e  the  right  training.  Self-trained  men  are 
not  likely  to  be  well  trained. 

The  present  and  futur*  welfare  of  pharmacy  demand  better 
preparation  both  preliminary  und  professional  on  the  part  of 
the  young  men  entering  its  ranks.  The  underlying  sciences 
and  the  related  medical  branches  are  developing  rapidly: 
pharmacy  must  ke<3p  up  or  lose  caste  altogether. 

Prerequisite  legislation  Is  coming.  It  Is  better  that  pharma- 
cists should  direct  It  and  adjust  It  to  their  conditions  than  to 
have  II  framed  by  outsiders.  Properly  drawn  prere'^uislte 
laws  will  work  no  hardnhlp  on  anyone. 

The  committee  stated  that  the  slow  progress  of  pre- 
requisite legislation  in  some  of  the  States  was  due  to  the 
indifference  and  the  lack  of  information  on  the  part  of 
druggists  rather  than  to  any  feeling  of  hostility,  and  sug- 
gested that  every  effort  be  made  to  give  wide  publicity  to 
the  movement.  The  various  State  organizations,  the  na- 
tional associations,  and  the  medical  profession  through- 
out the  country  should  be  asked  for  aid  in  the  publicity 
campaign. 

The  various  recommendations  of  the  committee  look- 
ing to  wider  publicity  in  all  directions  were  apprtfvsd  by 
the  association. 

The  following  officers  were  elected  for  the  ensuing  year: 
President,  R.  A.  Lyman,  of  Hlncoln,  Neb. ;  vice-president. 
T.  J.  Bradley,  of  Boston,  Mass.;  secretary  and  treasurer, 
Wilbur  J.  Teeters,  of  Iowa  City,  Iowa;  executive  conunlt- 
tce,  J.  A.  Koch,  of  Pittsburgh,  Pa.,  H.  V.  Arny,  of  New 
York,  and  W.  B.  Day.  of  Chicago,  III.;  and  syllabus  com- 
mittee, C.  M.  Snow,  of  Chicago,  III. 
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The  Eighteenth  Annual  Meeting  Held  at  Indianapolis  September   18th  to  22d  as  Usual  a  Busy 
One — Ample    and    Interesting  Reports  Made  by  the  Various    Officers — The    Views    of 
the  Association  Summarized  in  the  Customary  Resolutions. 


It  Ifl  easy  to  say  of  any  convention  of  the  National  Asso- 
''latlon  of  Retail  Druggists  In  recent  years  that  It  was  a 
-successs  all  round,  and  tell  the  truth,  because  each  has 
ueen  successful;  each  has  worked  a  forward  step  in  the 
purposes  of  the  organization;  each  has  aroused  a  bit  more 
-enthusiasm,  has  seen  a  bit  more  confidence  than  its  pred- 
ecessors. If  the  enthusiasm 
and  confidence  could  but  be 
made  universal  the  aims  of  the 
association  would  be  assured. 
So,  it  is  that  the  eighteenth  an- 
nual meeting  of  the  association, 
held  at  Indianapolis,  Ind.,  Sep- 
tember 18th  to  22d,  may  well 
be  called  successful;  in  truth, 
it  may  well  be  called  epoch- 
marking;  for  it  was  full  of  evi- 
dence that  the  ofBcers  and 
members  of  the  organization 
have  awakened  to  an  apprecia- 
tion of  its  militant  possibilities 
and  to  the  need  for  relying 
more  upon  the  retail  drug  trade 
and  less  upon  other  more  or 
less  mutually  concerned  inter- 
ests; it  indicated  a  growing 
appreciation  of  the  fact  that  to 
sell  goods  at  retail,  be  they  pre- 
scriptions or  side  lines,  the 
druggist  must  be  a  retail  mer- 
chant. 

An  era  of  political  activity 
seems  to  have  dawned  for  the 
National  Association  of  Retail 
Druggists.  Recognition  has 
come  to  it  of  the  fact  that  in 
these  days  of  turning  to  legis- 
lators for  relief  from  business 
evils,  in  these  times  of  govern- 
mental regulation,  from  nation 
down  to  municipality,  by  bu- 
reau, board  and  commission, 
business  men  must  take  an  ac- 
tive part  in  political  affairs  or 
find  their  rights  wiped  out  by 
a  wave  of  misguided  reform. 
Therefore,  as  much  for  which 
the  association  long  has  striven 
is  dependent  upon  the  attitude 

of  those  whose  powers  are  of  political  gift,  success  seems 
more  nearly  assured. 

It  was  a  busy  convention,  and  a  well  attended  one.  The 
total  registration  was  1,036.  being  about  an  average.  The 
number  of  accredited  delegates  was  189,  a  considerable 
gain  over  the  preceding  year.  It  is  true  that  the  discus- 
sions were  at  no  time  so  lively  as  have  been  those  of  past 
years,  but,  neither  were  they  so  acrimonious.  Apparently, 
It  was  the  belief  that  the  time  for  bickering  had  passed 
and  that  the  affairs  of  the  organization  had  been  con- 
ducted so  as  to  obviate  any  considerable  discussion  of 
merits.  It  was  a  harmonious  convention,  and  it,  doubtless, 
foretells  a  resultful  year. 

The  Newr     Officers. 

The  officers  elected  for  the  ensuing  year  are:  Presi- 
dent, R.  J.  Frick,  of  Louisville,  Ky.;  vice-presidents, 
W.  H.  Cousins,  of  Dallas,  Tex.;  E.  W.  Stucky,  of  Indl- 
apapolis,  Ind.;  and  W.  B.  Cheatham,  of  San  Francisco, 
Cal.;  secretary,  T.  H.  Potts,  of  "the  United  States";  treas- 
nrer,  G.  W.  Stevens,  of  Detroit,  Mich.;  members  of  the 
executive  committee,  J.  P.  Crowley,  of  Chicago,  111.  (three 
years);  T.  F.  Hagenow,  of  St.  Louis,  Mo.  (three  years); 
and  S.  A.  Eckstein,  of  Milwaukee,  Wis.  (one  year). 


KUBIOKT  J.    FRICK,  OF   LOUI6VILUK,    KY 

President    of    the    National    Association 
Druggists. 


Opening  Session. 

Monday  Evening. 

The  rap  of  a  gavel;  a  formal  phrase  or  two  from  the 
presiding  officer;  a  brief  prayer — and  the  eighteenth  an- 
nual  convention   of  the  National   Association  of  Retail 

Druggists  is  opened,  with  hun- 
dreds of  the  folk  of  retail  drug- 
dom  there  in  the  Riley  room 
of  the  Hotel  Claypool,  Indian- 
apolis, Ind.,  to  witness  and  to 
hear.  First  they  heard  from 
Mayor  J.  E.  Bell  of  the  won- 
ders of  the  city  in  which  they 
had  assembled;  of  the  gladness 
of  its  people  that  they  had 
come;  and  of  that  people's 
hope  that  their  stay  would  b« 
pleasant  and  their  delibera- 
tions profitable.  Cheerfully,  as 
is  his  wont,  C.  H.  Huha,  of 
Minneapolis,  Minn.,  respond- 
ing, told  why  tne  visitors 
chose  the  Hoosler  metropolis 
despite  the  municipalities  of 
worth,  and  gives  assurance 
that  its  hospitality  will  be  ap- 
preciated. 

Then  came  C.  G.  Genolin,  of 
Xashville,  Ind. — "Hoosler  of 
Hoosiers"  was  his  introduc- 
tion— to  tell,  in  a  way  that  at- 
tested that  literature  and  ora- 
tory are  not  dead  along  the 
Wabash,  how  glad  maeed  were 
the  members  of  the  Indiana 
Pharmaceutical  Association  to 
welcome  their  brethren  of  the 
nation.  L.  W.  Stucky,  presl- 
aent  of  the  Indianapolis  Retail 
Druggists'  Asociation,  added 
the  local  touch  to  the  Hoosler 
welcoming,  and  the  Hon.  C.  F. 
Harding,  of  Cincinnati,  Ohio, 
spoke  for  those  who  had  come 
conventloning,  in  gratitude  for 
the  hearty  welcome  and  the 
proffered  good  time. 

Ladies — last:  Mrs.  F.  H. 
Carter  spoke  the  welcome,  and  Mrs.  W.  E.  Lee,  of  Phila- 
delphia, Pa.,  responded. 

There  followed  the  reception  of  delegates  from  other  na- 
tional organizations,  with  a  drug-trade  interest,  the  greet- 
ings of  these  being  extended  as  follows:  American  Phar- 
ceutical  Association,  by  Dr.  W.  C.  Anderson,  of  Brooklyn, 
N.  Y.;  National  Association  of  Drug  Clerks,  by  P.  A.  Man- 
dabach,  of  Chicago,  III.;  Proprietary  Association  of  Amer- 
ica, by  F.  K.  Fernald,  of  Elkhart,  Ind.;  National  Associa- 
tion of  Manufacturers  of  Medicinal  Products,  by  C.  M. 
Woodruff,  of  Detroit,  Mich.;  National  Wholesale  Drug- 
gists' Association,  by  G.  B.  Moxley,  of  Indianapolis;  and 
American  Fair  Trade  League,  by  W.  B.  Holland. 

President  M.  A.  Stout,  of  Bluffton,  Ind.,  heretofore  little 
more  than  a  toastmaster,  announced  that  he  appointed  J. 
J.  Possehl,  of  Milwaukee,  Wis.,  and  W.  A.  Oren,  of  Indi- 
anopolis,  Ind.,  to  serve  as  assistant  secretaries  during  the 
convention,  and  named  D.  J.  Reese,  of  Philadelphia,  Pa., 
J.  F.  Guerin,  of  Worcester,  Mass.,  Adolph  Umenhofer,  of 
Chicago,  111.,  M.  H.  Wittich,  of  Minneapolis,  Minn.,  and 
T.  F.  Hagenow,  of  St.  Louis,  Mo.,  to  constitute  the  commit- 
tee on  credentials.  Then  he  declared  the  session  ended 
and  went  to  open  the  array  of  exhibits  which  occupied  the 
floor  below. 
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Second  Session. 

Tuesday  Forenoon. 
About  an  hour  after  the  scheduled  time  it  was  possible 
for  President  Stout  to  open  the  second  session;  so  ho  left 
out  all  preliminaries  and  got  down  to  business  by  calling 
the  first  vice-president,  S.  A.  Eckstein,  of  Milwaukee,  Wis., 
to  the  chair  and  delivered  the  following  address: 

President's  Address. 

Another  milestone  has  been  passed,  and  we  are  again  assenn- 
bled  to  deliberate  on  questions  and  conditions  that  have 
■lirect  effect  on  the  interests  of  the  retail  drug  trade.  Never 
before  has  the  business  world  been  confronted  with  con- 
ditions that  have  put  the  retail  business  so  much  at  sea.  Yet, 
on  the  whole,  these  conditions  have  been  for  the  benefit 
of  the  trade.  They  have  taught  us  to  be  conservative  buyers: 
they  have  taught  us  to  be  better  stoclc  keepers;  they  have 
taught    us   to    husband   our   resources    more    carefully. 

Prices  that  were  soaring  a  year  ago  have  now  taken  a 
turn  toward  their  normal  base,  due  to  the  fact  that  American 
citizens  have  demonstrated  that  they  are  equal  to  the  occa- 
sion. Today  we  are  producing  a  great  many  items  In  the 
united  Stales  which  in  years  past  we  depended  upon  European 
countries  ti/  supply. 

A£  a  whole  this  has  been  one  of  the  most  prosperous  years 
our  country  has  ever  experienced,  but  from  all  reports  the 
retail  drug  ti-ade  has  not  shared  proportionately  in  this  pros- 
perity. Yet  conditions  are  far  better  than  they  were  a  year 
ago,  owing  to  a  more  settled  condition  of  the  market.  The 
retail  drug  trade  is  going  through  an  evolution,  and  what 
the  nnal  results  will  be"  Is  hard  to  predict.  At  the  present 
time  soda  fountains  and  lunch  counters  are  taking  the  place 
of  the  pr€"icrlpt;on  department  In  a  great  majority  of  the 
ftorcs  in  cities,  while  in  the  smaller  cities  and  towns  the  drug 
E'orc  is  a  variety  store  because  of  competition  by  dispensing 
uhyslclans,  wagon  peddlers,  and  others.  I  shall  not  attempt 
to  discuss  these  evll<>  or  to  suggest  a  remedy  at  this  time, 
but  this  subject  Is  of  vital  interest  to  the  entire  retail  drug 
trade  and  should  receive  serious  attention  at  this  convention. 

With  all  the  dltficultli's  we  have  had  to  meet,  our  associa- 
tion has  steadily  marched  on,  as  you  will  observe  from  the 
reports  that  will  be  given  later  by  the  other  officers  and  the 
chairmen  of  the  different  committees.  It  is  my  Intention 
to  be  as  brief  as  p:'>ssible  so  that  I  may  not  trespass  on  any 
of  the  reports  that  are  to  be  given  you.  However,  I  want 
to  say  that  you  will  find  the  treasury  in  a  satisfactory  condi- 
tion,  and   the  condition   of  our  membership  very  gratifying. 

Never  in  the  history  of  the  association  has  there  been  so 
much  Interest  manifested  In  the  activities  of  our  organiza- 
tion. Othei  organizations,  whose  Interests  are  to  some  extent 
'dentlfled  with  ours,  ask  us  to  assist  In  removing  unsatisfactory 
conditions  and  In  securing  such  as  will  be  beneficial  to  their 
organizations  and  to  the  trade  they  supply.  You  will  observe 
'rom  the  reports  that  are  to  be  given  you  that  much  of  the 
work  that  has  been  done  has  had  to  be  done  without  delay, 
and  th»  results  obtained  should  meet  with  your  approval: 
for  if  t;ie  call  should  have  gone  unheeded,  the  results  would 
nave  been  burdensome  to  the  members  of  the  retail  drug 
trade  und  Its  alliec. 

.       THE   JOUBTTAL. 

1  do  not  feel  that  It  Is  necessary  for  me  to  make  anv  com- 
ment on  the  N.  A.  R.  D.  Journal.  It  speaks  for  Itself  and  It 
does  It  In  Ita  own  way;  expressing  Its  attitude  and  relation 
'1  the  trade  better  than  It  Is  possible  for  me  to  express  in 
wr.rcl'i.  The  N.  A.  R.  D.  Journal  Is  second  to  no  other  publl- 
'  :itlon  of  Its  kind.  It  deserves  the  support  of  the  whole  retail 
drug  trade,  and  the  members  of  the  association  wherever  pos- 
sible Hhojid  support  the  adverti.sers  who  contribute  to  Its 
support. 

BfrOBCEMEXT  OF  FOOD,   DRCO  AND  HEALTH   LAWS. 

There    Is    one   sutijert    of    which    I    desire    to    speak    and    on 

which  1  hope  we  shall  take  a  stand  and  stay  bv  It  until  It  Is 

corrected,  and  that  Is  the  manner  In  wiUch  the  pure  food  and 

Ang  lows,  the  sanlt&ry  lnsi>ectlon  laws,  and  the  weights  and 

ieaiur<-s  laws  are  enforced.     Can   anyone  tell  why  the  allied 

edical    professions    are    exempted    from    the   enforcement    of 

•siirts  In  every  State  should  see  to  It  that  these  laws 

•d   alike   toward    all:    If  they  are   not,    they  should 

If  the  law  Is  weak,  you  nhould  see  to  It  that  It 

I   so   that  It   win   be  strong.     A  law  la  not  a  Just 

fair  }<\w  thrtf  (-an  not  ho  enforce*  alike  toward  .ill. 

*       "        <1  drug  la\s  iir 

'  iiing  but  .' 

N'.t   from   n 

:ini  nr<-  !•  rmitted  to  carry  In  slock. 

.■    are    Immune    from    the    pure    food 

Mhould  not  he.  and  these  laws  should 

'    th'jy  apply  to  all   persons  alike. 

<  have  a  health   law  which   require*  that 

-  foods  or  drugs  must  present  a  certlficste 

but  a  physician  may  he  absolutely  filthy  with 

or  Infer'louf   disease,   yet  he  Is  permitted   to 

■  sslon,  and  Is  exempt  from  the  enforccnient  of 

''its    I.1W. 

Under    the    sanitary    Insiwcflon    law,    the    physician's    ofTlce 

l<    Immune    once    more.      The    sanitary    Inspector    Informs    all 

rs   In    foods   pnd     Irirgs    and    all    places   where   foods   and 

I  arc  prepared,  that  these  places  must  be  kept  In  a  sanl- 

'  Miulldon,   and   woe  unto  the  man    who   falls   to  obey   his 

Tel    the   doctor's  ofTlce    ran    be   In    the   most    un- 

ondltlon   Imaginable,   and   the  ssntlary  Inspector  (n- 

that  he  has  no  authority  to  enforce  these  laws  on 

■  -that  Is  how  the  medlrnl   fraternity  looks  after  the 

.ith.     A    man    sufterlnr   with    a   con'aglous    disease, 

.......»'    an    unsanitary    fifncc.    giving    hi*    patients    Inferior 

medicines— that   Is   protecting   the  public   health,   because   th« 


laws  of  several  States  say  that  the  doctor  can  do  these 
things,  and  the  laws  are  right!  No.  gentlemen;  these  laws 
should  be  corrected  so  that  the  public  health  would  receive 
the  protection  it  is  supposed  to  have.  The  public  should  be 
better  informed  as  to  the  manner  in  which  the  medical  pro- 
fession  is   caring  for  its  health. 

Do  not  misunderstand  me.  The  pure  food  and  drug  law,  the 
saiiilar.v  la.w  and  the  health  law  are  all  good  laws,  but  no 
perso»i,  no  matter  what  his  trade  or  profession  may  be,  should 
be  exempt  fron:.  the  enforcement  of  these  laws.  These  wrongs 
I  mention  should  be  corrected,  and  corrected  without  delay. 
THE    HARRISON   LAW. 

The   Harrison    anti-narcotic   law    has   been    In    operation    for 
more  than  a  year,  and  except  in  a  few  instances  it  has  been 


S.  A.  ECKSTEIN. 


M.    A.   STOUT. 


Retiring      first      vice-president     Whose     successful      teriii      as 
made  member  of  the  executive    president     came     to     a     close 
committee,  during    the    meeting, 

satisfactory  to  the  trade.  The  Treasury  decisions,  which  have 
not  been  altogether  acceptable,  will  be  fully  discussed  in  re- 
ports to  follow,  and  I  sincerely  hope  that  all  will  approve 
tne  action  of  your  officers  in  their  endeavors  to  overcome  the 
objecUonable  features  in   these   rulings. 

PRICE-MAINTENANCE. 

Price-maintenance  la,  as  It  has  been  In  past  years,  the  all- 
absorbir.g  topic.  While  we  have  not  been  succesi^ful  in  secur- 
ing a  pi'ice-malnte<iance  law,  we  feel  that  some  progress  lias 
been   made. 

L.argc  manufacturers  are  asking  Congress  to  pass  laws 
that  will  protect  their  interests  from  the  effect  of  cut 
prices,  and  Congress  lias,  In  a  way,  given  them  the  protec- 
tion desired.  If  Congress  can  see  that  "Big  Business"  Is  In- 
jured by  cut  prices.  It  surely  will  not  be  long  until  It  can  see 
that  "Little  BusU^ess"  Is  also  Injured  by  cut  prices,  and  no 
doubt,  the  next  session  of  Congress  will  give  us  the  relief 
we  have   been  asking  for  these  many  years. 

The  more  publicity  we  can  give  to  price-maintenance,  the 
more  friends  we  will  secure  to  the  cause.  Just  as  soon  as 
we  are  able  to  convince  consumers  that  we  are  oot  trying 
to  hold  them  up,  but  are  trying  to  keep  them  from  being  held 
up.  Just  that  soon  shall  we  get  a  price-maintenance  law. 
RELATION    WITH   THE   OTHER  ORGANIZATIONS. 

It  is  m>  opinion  that  great  good  Is  accomplished  for  the 
National  .Vesociatlon  of  Retail  Druggists  by  having  our  of- 
hcers  attend  State  conventions  whenever  possible.  This  has 
been  done  to  a  large  extent  this  year,  and  you  will  observe 
that  we  were  well  repaid  for  the  effort  and  money  cxiiended. 

Durlnc  the  year  It  was  my  pleasure  to  attend  the  annual 
conventions  of  the  Proprietary  Association  of  America  and  the 
National  Association  of  Manufacturers  of  Medicinal  Products. 
On  both  occasions  I  was  received  In  a  very  frl<'ndlv  manner, 
and  there  is  no  reason  to  doubt  that  the  most  frienly  feeling 
exists  In  these  two  organizations  toward  the  National  Asso- 
ciation  of  Retail   Druggists. 

Later  on  In  tba  year  It  was  my  privilege,  with  other  repre- 
sentatives of  tne  National  Association  of  Retail  Druggists, 
to  attend,  at  Washington,  D.  C.  the  annual  meeting  of  the 
Chamber  oi  Commerce  of  the  United  States  of  America.  While 
1  do  not  Intend  to  give  a  report  of  this  meeting,  I  desire  to 
state  that  we  should  continue  to  alllllate  and  keep  up  our 
membership  In  Ihat  organization.  It  Is  almost  Impos.slble  for 
the  ordinary  citizen,  who  Is  not  In  touch  with  that  organiza- 
tion, to  conceive  of  the  amount  of  educational  and  constructive 
work  It  Is  doing  for  the  business  Inlerests  of  the  United  States 
and  In  all  of  tbe  chamber's  efforts  the  Interest  6(  the  public 
Is  primarily  corisldared. 

COMMITTEES. 

Your  cominitteeH  have  labored  'unceasingly  In  behalf  of  your 
organisation,  and  the  measures  that  had  to  be  considered  by 
them  during  the  year  were  always  thoroughly  discussed  be- 
fore a  decision  was  reached.  If  they  have  made  any  errors, 
I  can  assure  y  )u  that  they  were  unintentional.  Every  ques- 
•.lon  was  debated  from  every  angle,  and  when  the  final  decl- 
Klon  was  made.  It  wtu  made  witn  the  purpose  of  bein^  risht 
and  Just  to  all  concerned;  and  I  cnn  iu<Hiiro  you  that  no  mem- 
ber of  the  dlfferunt  committees  has  ever  refused  to  do  his 
duty.  Your  ofliners  have  been  on  the  Job  constantly,  never 
ceasing,   but  contlniislly  going  forward,  doing  their  duty. 

1  should  be  remiss  In  ray  duty  and  commlttlnf  a  wrong  If 
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I  should  fall  to  acknowledge  the  able,  unsolflsh  and  earnest 
(jpport  tliat  Is  Klven  your  oltldul  family  by  the  ladies  and 
gentlemen  in  the  olilce  at  heiwlquarters.  Their  work  Is  done 
in  a  most  efliclent  manner,  and  you  may  be  assured  that  the 
best  Interest  of  your  organization  Is  continually  before  them. 

TELEPHONES. 

Telephone  oonditionii  throughout  the  country  are  In  a  satis- 
factory condition  as  a  whole,  due  to  the  efflcient  manner  In 
which  your  able  committee  has  handled  this  department. 

HEALTH    INSURANCE. 

This  18  a.  subject  which  Is  going  to  occupy  more  or  legs 
of  our  attention  lii  the  near  future.  Medical  journals  and 
organizations  are  giving  this  question  quite  a  bit  of  publicity, 
and  while  It  has  its  good  side  (for  the  medical  fraternity) 
It  beliooves  the  retail  drug  trade  to  be  on  the  lookout  for 
Its  interests.  I  h'ape  that  at  some  time  during  this  conven- 
tion we  can  enter  Into  the  dlHcussion  of  the  health  Insurance 
proposition. 

VENDING   OF  MEDICINES. 

The  sale  of  medicines  by  wason  and  grip-pcddlers  has  possi- 
bly Injured  the  retail  drug  business  as  much  as,  If  not  more 
than,  any  other  competition  In  the  country.  To  overcome  this 
I  should  suggest  that  each  State  e<iact  a  law  that  will  license 
all  pedaler«.  The  minimum  license  fee  should  not  be  less  than 
JlCiO  a  year.  This  should  be  turned  In  to  the  road  repair  fund, 
so  that  the  peddler  would  help  keep  up  the  roads.  Under  exist- 
ing conditions  all  localized  business  men  must  pay  taxes  to 
build  good  roads  tor  this  class  of  competitors  to  wear  out.  A 
law  .ilong  liiese  lines  will  not  be  class  legislation,  for  it  should 
be  made  b.-oad  enough  so  that  it  will  take  in  all  v.  ho  use  the 
public  highways  on   wlilcn  to  conduct  tlieir  business. 

RECOMMENDATIONS. 

I  am  sure  that  any  subject  of  interest  to  the  association,  that 
I  have  failed  to  mention,  will  be  taken  care  of  in  the  reports 
of  the  other  otfictrs  and  the  committees,  that  are  to  follow, 
and  I  suggest  tl.e  loliowing  recommendations;  That  this  as- 
sociation— 

A— Continue  its  efforts  to  secure  a  price-maintenance  law. 

B— Favor  the  amendment  of  the  State  pure  food  and  drug 
laws,  health  la  .vs,  and  sanitary  Inspection  law.s,  so  that  they 
will  be  enlorced  on  all  alike,  regardless  of  what  one's  pro- 
fession   or    business    may    be. 

C— Favor  the  enactment  of  a  law  in  every  State,  that  will 
effectually  pre\-ent  the  use  and  distribution  of  trading  stamp.s, 
coupons,  or  any  other  article  used  for  the  same  purpose. 

1>— -Continue  to  u.je  our  efforts  to  correct  the  impracticable 
rulings  and  regulations  in  the  enforcement  of  the  Harrison 
anti-narcotic   law. 

The  foregoing  is  submitted  for  your  consideration  and  criti- 
cism, a.nd  -Afhatever  action  or  disposition  is  your  decree,  will 
be  accepted  in  the  same  spirit  in  which  I  iiave  given  the 
suggestions.  I  am  fully  aware  that  all  of  us  do  not  think 
alike,  and  I  assure  you  that  I  shall  not  take  any  offense  if 
you  differ  with  me  on  anything  I  have  stated  or  any  sugges- 
tion   I    have   made. 

In  conclusion,  I  desire  again  to  thank  you  for  the  honor  you 
have  given  me  in  makins;  me  president  of  your  organization. 
My  elTorts  have  been  directed  during  the  year  toward  all  that 
.'n  my  judgment  was  best  for  your  organization.     If  I   have 


made  any  errors— and  I  suppose  I  have— I  trust  you  will  con- 
sider them  errors  of  the  head  and  not  of  the  heart.  And  when 
I  give  my  oHIce  ovei  to  my  successor  and  step  back  Into  the 
ranks,  1  want  to  assure  you  that  I  shall  ever  be  at  the  com- 
mand of  the  ufllceis  in  authority,  and  that  I  shall  always 
do  my  utmost  to  carry  out  any  orders  given  me  that  are 
for  the  uplifting  and  benefit  of  the  National  Association  of  Re- 
fill   I>ruggi»lM. 

When  the  president's  address  had  been  duly  referred  to 
the  committee  on  resolutions.  Assistant  Secretary  Possehl 
read  telegraphic  greetings  from  the  American  Fair  Trade 
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League  and  from  J.  G.  Bone,  of  iJunmore,  Pa.,  chairman  of 
the  committee  on  fraternal  relations. 

Next  in  order  came  the  report  of  the  executive  commit- 
tee, read  by  Chairman  J.  F.  Flnneran,  of  Boston,  Mass., 
which  was  as  follows: 

Report  of  the  Executive  Committee. 

The  report  of  the  executive  committee  to  the  members  of  the 
National  Association  of  Retail  Druggists  is,  from  Its  very 
nature,   a  rather  lengthy   document. 

We  have  tried  in  the  following  pages  to  give  you  a  resume  of 
our  woik  during  the  past  year,  and  also  have  made  some 
suggestions  toward  future  .ictlvlties. 

We  tlilnk  it  quite  proper  for  us  again  ,to  say  to  you  that 
the  National  Association  of  Retail  Druggists  is  without  doubt 
the  greatest  and  most  inlluentiai  organization  of  its  kind  In 
existence. 

To  any  one  at  all  familiar  with  the  facts,  it  must  appear 
that  this  or.ganization  is  doing  a  grea.t  work,  which  has  only 
just  begun,  in  the  interest  of  the  drug  trade  as  a  whole.  While 
our  work  is  piiniiirily  in  the  Interest  of  our  own  members, 
yet  it  follows  in  the  natural  course  of  events  that  others  are 
also  bound  to  recel.e  benefits  from  our  efforts.  We  are  not 
selfish,  but  we  cannot  help  feeling  that  there  arc  those  who  do 
not  always  appreciate  our  labors. 

We  do  have  the  satisfaction,  however,  of  knowing  that 
we  are  ever  striving  to  uplift  the  profession  w^e  have  chosen 
.IS  our  life  work.  Many  of  those  who  fail  to  lecognlze  our 
eflorts,  do  so  from  lack  of  knowledge,  and  It  is  the  sincere 
hope  of  your  committee  that  more  of  them  may  seek  informa- 
tion to  the  end  that  they  may  eventually  be  enrolled  as  mem- 
bers of  our  organization. 

As  In  years  pa.st.  ail  those  who  are  direct  members  of  the 
organization,  as  well  as  those  who  are  afflllated  with  us.  have 
been  doing  their  utmost  to  help  the  organization  and  its  of- 
ficers, and  the  inernbeis  of  the  executive  committee  desire  to 
express  llieir  sincere  thanks  to  all  who  have  helped  un  in 
any  way. 

It  is  obviously  Impossible  for  us  to  refrain  from  mentioning 
to  you  in  a  general  way  many  matters  which  have  been  pre- 
sented to  you  by  President  Stout  and  others  which  will  be 
presented  to  you  in  the  report  of  the  legieiative  committee. 
\ou  will  note,  however,  as  we  say  above,  that  our  comments 
are  general  while  theirs  are  speciilc. 

The  work  of  your  committee  for  the  past  twelve  months 
has  no;  been  easy,  but  when  we  compare  it  with  the  trying 
times  through  which  the  organisation  passed  during  its  in- 
fancy, we  are  led  to  believe  that  our  task  was  really  an 
easy  one  in  comparison  with  the  work  of  the  many  able  men 
who  so  faithfully  served  ynu  in  the  years  past.  AVe  have  en- 
deavored to  solve  eacli  problem  that  has  presented  itself.  In 
a  manner  that  was  dignified  and  honest,  always  having  in 
mJnd  the  best  Interests  of  the  organization  as  we  saw  them. 

In  Marcl!  of  the  present  year  It  became  evident  to  Chairman 
Henry  of  the  legislative  committee  that  the  cause  of  price- 
maintenance,  from  his  point  of  view,  was  not  making  much 
Headway,  so  far  as  legislation  was  concerned.  He  determined 
to  visit  Washington,  and,  with  your  counsel,  Mr.  Erokmeyer, 
studied  the  question  from  many  angles.  He  also  sought  In- 
formation fpcin  tliose  who  in  his  opinion  should  know  the 
most  about  the  prospects  for  this  sort  of  legislation.  March 
23d  he  made  his  report  to  the  legislative  and  executiye  com- 


October  1916 


THE   DRUGGISTS   CIRCULAR 


659 


mittees,  and  that  report  was  published  In  the  March  ROth 
Issue  ol  the  Journal.  Your  executive  committee  accepts  full 
lespon&iblUty  for  the  publishing  of  that  report,  as  we  believed 
then  ana  Jo  now  that  you  should  know  what  was  the  real 
situation  In  a  matter  that  Is  so  vital  to  your  interests. 

Under  date  of  April  Sth.  Mr.  Edmond  A.  Whittier,  secretary 
of  the  American  F.air  Trade  League,  issued  a  bulletin  which 
had  to  do  mainly  with  the  above-mentioned  report,  taking  this 
committee  and  your  director  of  publicity  severely  to  task  for 
Its  publication  as  well  as  the  editorial  comment  thereon.  Tour 
committee  at  its  April  meetinpr  formulated  a  reply  which  was 
sent  to  Ur  Whittier  and  the  principal  officerB  of  the  American 
Fair  Trai1«  League.  Up  to  the  present  writing  no  ofliclal 
acknowledgement  of  the  receipt  of  our  communication  by  any 
of  the  pfu^ics  mentioned  has  been  received.  The  bulletin 
of  the  li-axue  and  our  reply  thereto  were  published  on  page 
_12  of  til©  April  JOth  Issue  of  the  Journal. 

We  f»«l  that  the  members  of  this  association  and  every  re- 
tail druggist  in  tl;e  United  States  have  a  right  to  know  the 
alxjvc  mentioned  facts;  furthermore,  we  wish  to  inform  every- 
one concerned,  that  we  do  not  de.slre  to  quibble  or  quarreJ 
with  anyone  on  the  questio*!  of  price-maintenance.  We  do 
reserve  the  ri^ht,  however,  as  your  representatives,  honestly 
to  criticize  any  person  or  organization  that  may  be  acting  or 
working  for  measures  m  which  we  are  interested. 

We  wish  also  to  state  in  this  connection  that  we  are  now, 
and  always  have  been,  willing  to  co-operate  with  anyone  who 
seeks  tD  put  upon  the  statute  books  any  reasonable  law  to 
legalize  price-maintenance. 

PRICE  HAINTEITANCX. 

This  subject  has  had  the  very  close  attention  of  your  legis- 
lative and  executive  committees  during  the  past  year.  The  de- 
tails of  the  legislative  procedure  on  this  question  will  be 
taken  up  by  the  legislative  committee  in  its  report  to  you, 
which  will  be  read  at  a  later  meeting. 

The  Cliaiiber  of  Commerce  of  the  United  States  of  America 
In  the  early  part  of  the  year  issued  a  referendum  on  the  sub- 
ject of  price-maintenance.  Question  No.  1  of  the  referendum 
was  as  follows. 

There  should  be  federal  legislation  permitting  the 
maintenance  of  re.'^le  prices,  under  proper  restrictions, 
on  identified  merchandise  for  voluntary  purchase,  made 
and  sold  under  competitive  conditions. 

There  wore  690%  votes  In  favor  of  the  proposition  and  236% 
against  it. 

We  coinmunicated  with  the  chaftiber,  asking  what,  if  any- 
thing, had  been  done  further  by  it  on  this  subject. 

July  IHh,  a  letter  was  received  from  the  actin?  secretary  of 
the  charat>er,  from  which  we  quote  as  follows: 

F>ollo«1nB  the  publication  of  the  result  of  the  vote 
which,  .1*  you  know,  committed  the  chaml)er  to  the  sup- 
port of  the  proposition  embodied  in  question  No.  1.  a 
copy  of  the  referendum-pamphlet  and  bulletin  giving 
the  result  of  the  vote  nnd  a  special  letter  were  sent 
to  the  President  of  the  ITnited  States,  each  member 
of  the  cabinet  and  to  the  chairman  of  the  house  com- 
mittee on  Interstate  and  foreign  commerce  and  the 
senate  committee  on  interstate  commerce.  A  copy  of 
the  letter  to  the  chairmen  of  these  committees  was 
transmitted,  together  u1th  the  referendum-pamphlet  and 
bulletin,  to  each  memt)er  of  the  committees  above  men- 
tioned. 

We  are  enclosing  for  your  Information  a  copy  of  this 
letter.  In  view  of  the  congestion  of  Important  legtelatlve 
matters  In  Congress.  It  is  considered  verj*  Improbable 
that  any  action  v.-lli  be  Liken  at  this  session  of  Congress. 
The  task  of  endeavoring  to  give  effect  to  the  wishes  of 
the  members  of  the  Chamber  of  Commerce  of  the  United 
Bta'.eH,  as  expressed  In  their  vote  on  referendum  13, 
will  l>e  asslgntd  to  a  special  committee,  and  you  may 
rest  assurc<1  that  action  will  be  taken  when  the  time 
appears  to  be  favorable. 

Yours  very  trulv, 
[BIgnedJ    D.    A.    Skinner,    Acting    Secretary. 

Copy  of  letter  sent  to  committee  members: 

May  we  ask  your  attention  for  the  enclosed  copy  of 
a  leltei  sent  to  the  chairman  of  your  committee  upon 
the  subject  of  the  referendum  conducted  by  the  Cham- 
ber of  Commerce  of  the  TTnlted  States  on  the  question 
of  the  maintenance  of  resale  prices?  A  copy  of  the 
bulletin  showing  the  result  of  the  vote  Is  enclosed  here- 
with, and  a  copy  of  the  referendum-pamphlet  showing 
how  the  subject  was  submitted  to  the  commercial  organ- 
izations for  voting  will  be  forwarded  under  separate 
cover. 

Respectfully  yours. 
Chamber  of  C^ommerce  of  the  United  States  of  America. 

June  17th,  1916. 
Bon.   William   C.    Adamsnn, 

Chalnnan    Cominlttee  on   Interstata  and   Foreign 
Commerce. 
BouiKr  of  Representatives, 
Washington,  D.  C. 
Sear  Sir: 

On  May  Kith  the  Cha'nber  of  Commerce  of  the  TTnlted 
Btatec  completed  a  referendum  upon  the  subject  of  the 
malnterance  of  resale  price,  and  this  letter  Is  for  the 
purpose  of  laying  before  you  and  your  commKtee  the 
retiultfl  of  the  vote  obtained.  To  this  end  we  enclose  a 
copy  of  a  bulletin  containing  the  total  vole  on  each 
question  submitted  and  an  analysis  of  the  vole  by  each 
eonunerctol  organization  that  took  part  In  the  ballot- 
ing. Under  separate  cxver,  we  are  sending  you  a  copy 
of  the  referrndum-pnmphlet  showing  the  exact  form  In 
which  the  subject  was  submitted  to  the  commercial  or- 
ganUatlons  to  be  voted  on. 

Two   question*   were   submitted.     Three  hundred   and 


fifty-three  organizations,  located  in  forty-one  States, 
the  District  of  Columbia,  Hawaii  and  Alaska,  filed  bal- 
lots. Upon  the  first  question  (that  there  should  be 
federal  legislation  permittinif  the  maintenance  of  resale 
prices,  under  proper  restrictions,  on  Identified  merchan- 
dise for  voluntary  purchase,  made  and  sold  under  com- 
petitive conditions),  more  than  two-thirds  of  the  votes 
were  cast  in  favor  of  the  proposition.  Consequently, 
the  chamber  is  committed  in  favor  of  It.  Upon  the  sec- 
ond question  (that  the  federal  legislation  should  take 
the  form  of  an  amendment  to  the  trade  commission  act 
giving  the  Federal  Trade  Commission  Jurisdiction  In  un- 
fair price-cutting  in  interstate  and  foreign  commerce), 
a  miijority  of  the  vote  was  cast  in  favor  of  the  proposi- 
tion, but  less  than  two-thirds.  Consequently,  the  cham- 
ber Is  not  committed  to  the  second  proposition. 

Elainestly  requesting  that  this  expression  of  opinion 
by  business  men  throughout  the  United  States  upon  the 
pending  question  of  the  maintenance  of  reSale  prices 
may  receive  your  careful  C'^nsiderallon,  we  remain. 

Very  respectfully  yours, 
Chamber  of  Commerce  of  the  United  States  of  America. 
[SignedJ     Elliot  H.   Goodwin,  General  Secretary. 

A  letter  similar  to  the  above  was  sent  to  Hon.  Francis  G. 
Newlands,  chairman  committee  on  interstate  commerce,  UnlteA 
States  Senate.   Washington,  D.  C. 

We  should  all  feel  a  sense  of  pleasure  at  the  result,  In  view 
of  the  doub's  which  were  In  the  minds  of  some  of  our  mem- 
bers as  to  the  possible  outcome  of  such  a  referendum. 

As  sve  view  this  rjucstlon  at  the  present  time,  it  seems  neceo» 
sary  that  we  and  all  others  who  are  interested  must  begin  a 
campaign  for  the  purpose  of  educating  the  public  as  to  the 
value  of  this  sort  of  legislation.  Reviewing  briefly  the  atti- 
tude of  the  National  .\ssociation  of  Retail  Druggists  on  this 
question  from  the  beginnltig,  it  appeai-s  that  eighteen  years 
ago  we  were  practically  alone  in  our  fight  against  cut  prices. 
From  time  to  time  others  became  aware  of  the  evil  which 
this  practice  was  doing  to  their  business,  with  the  result  that 
practically  every  trade  urbanization,  manufacturing,  whole- 
f<ale  and  retail,  in  the  United  States  is  now  opposed  to  the 
practice.  There  aie  a  very  few  exceptions,  and  we  are  frank 
in  saying  that  we  feel  that  those  who  are  opposing  the  pas- 
sage ot  a  price-maintenance  law  are  doing  It  from  selfish  mo- 
tives. 

In  our  opinion  the  National  Association  of  Retail  Druggrists 
must  now  be  the  leader  in  the  campaign  to  educate  the  pub- 
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lie  so  that.   In   turn,   the  public  will  Insist  upon   the  passage 
of  a  law  of  this  kind. 

We  believe  that  at  this  convention  steps  should  be  taken  to 
ftart  this  campaign.     Our  counsel.   Mr.    Brokmeyer,    has  sug- 

f:e«t©d  that  we  circulate  petitions  amongst  the  consuming  pub- 
ic, re^iuesting  Congress  to  pasts  a  law  which  would  "permit 
the  maintenance  of  resale  prices  under  proper  restrictions  on 
identified  merchandise  for  voluntary  purchase,  made  and  B<Ad 
under  competitive  conditions." 

The  National  Association  of  Retail  Druggists,  as  far  as  we 
can  leam,  was  the  first  organization  In  this  country  to  send 
representatives  to  Washington  to  present  the  case  of  the 
small  dealer  who  was  sullertn«r  from  "cut  pricee"  and  "un- 
fair competition,"   to  the  several   committees  of  Congress. 

The  work  ot  your  representatives  has  borne  fruit  ki  many 
directions.  Let  us  continue  the  work  which  has  been  so  suc- 
cessful up  to  the  present  time,  and  in  the  end  we  shall  have 
upon  the  statute  books  a  law  which  will  legalize  the  making 
of  contracts  between  manufacturers,  wholesalers,  and  retail- 
ors, as  tu  the  prices  at  which  Identified  merchandise  shall  b« 
sold  to   the  consumer. 

It  has  been  argued  by  a  large  number  of  our  members  that 
the  time  has  arrived  for  the  National  Association  of  Retail 
Druggists  to  formulate  and  IntrodiKe  Into  Congress  a  Mil 
which  will  embrace  our  Ideas  on  the  question  of  price-mainte- 
nance. It  remains  for  you  to  Instruct  your  odlcers  upon  th» 
subject  No  action,  however,  should  be  taken  until  you  hav» 
studied  the  question  from  every  point  of  view.  Should  yoi» 
desire  such  a  bill  Introdured,  you  must  first  give  to  your  coun- 
sel some  specific  tniMrUutlons  to  work  upon,  for  the  N  A  R  IX 
bill.  If  such  a  measure  be  presented  to  Congress,  will 
undoubtedly     be     subjected     to     very    severe    criticism     and 
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must  be  one  that  you  can  work  for  and  fight  for.  On  the  other 
band,  you  must  also  consider  what  effect  the  Introduction  of 
such  a  measure  will  have  upon  the  several  IjHIh  which  are 
already  betore  Congress  and  also  the  bearlnu  It  will  have 
upon  the  ultimate  action  ol  the  Chumlier  of  Commerce  of 
the  United  States  whio  It.  In  turn,  formulates  Its  Idea*  Into 
a  prico-maintenaji'^  bill  for  Introduction.  The  members  of 
the  legiijlative  and  LXecuti /e  committees  stand  ready  to  advise 
vou  to  llie  beat  ^f  their  ability  upon  the  subject  when  the  mat- 
ter is  brought  up  for  discus.sion. 

WASHINOTON    BEPRE8E.NTATIVE. 

Late  In  the  fall  of  last  yeai-  Mr.  J.  Leydtii  White,  who 
was  at  that  time  acting  as  our  correspondent  at  Washington, 
wrote  to  members  of  the  executive  commlttpe,  SisklnK  for 
Increased  comiienisation  for  his  services,  heaving  in  mind 
the  recommenduilon  which  was  made  by  the  I'xecutlve  .^ora- 
mlttee  to  you  at  the  Minneapolis  convention,  and  which  was 
approved  by  the  delegates,  that  we  have  an  attorney  to  repre- 
sent us  in  Wa.ihmgton,  we  were  deterred  from  giving  Mr. 
Vi'hlte  t'l.e  added  compensation  which  he  asked  for.  Mr.  White 
thereupon  tendered  his  resignation,  to  take  citect  December 
31st,    191S.     Subsequently   he    was    retained,    at    his   request,    as 


Retiring  president,  M.  A.  Stout,  flanked  by  ttvo  of  his 
felloiv  Hoosiers. 


correspondent  for  an  additional  period  of  fourteen  weeks  at  a 
somewhat  reduced  salary. 

Your  committee  entered  Into  correspondence  with  several 
attorneys  in  Washington  relative  to  their  acting  as  our  coun- 
sel and  represeaiiative  there.  We  finally  decided,  after  much 
Investigation,  to  engage  Mr.  Iflugenc  C.  Brokmeyer  tor  a 
period  ending  Alay  1st  of  tlie  present  year.  Mr.  13rokmeyer 
attended  the  April  meetiner  o£  this  committee  In  Chicago,  and 
at  that  time  we  made  a  contract  with  him  to  act  as  your  coun- 
sel and  representative  at  Washington  for  an  additional  twelve 
months.  The  decision  with  regard  to  Mr.  Hroknieyer  was 
not  reached  until  we  had  consulted  with  Chairman  Henry  of 
U\e  legislative  committee,  as  we  felt  that  his  committee  would 
have  the  greatest  need  for  an  attorney  and  counselor.  We  feel 
Ihat  our  cnoice  has  been  a  good  one,  and  no  doubt  Chairman 
Henry  will  liavo  sometlilng  to  say  to  you  relative  to  Mr. 
Brokmeyer  wlien  he  makes  his  report  later. 

HARRISON   LAW. 

The  National  Association  of  Retail  Druggists,  through  the 
Journal,  has  been  loing  everything  in  its  power  to  educate  tlie 
retail  diuggists  of  the  country  how  to  observe  the  provisions 
oC  the  Harrison  law  and  the  regulations  issued  thereunder. 

It  Is  unfortunate  that  our  members  do  not  at  all  times  read 
tlie  Journal  as  lalthfuUy  as  they  should.  In  this  connection, 
your  comiTiittee  desires  to  state  tliat  the  information  con- 
tained In  the  editorials  in  the  Journal  and  the  "Jjegislative 
News  Letter"  should  be  carefully  read  by  every  one  of  our 
members  for  the  reason  that  they  contain  so  much  informa- 
tion which  is  vital  to  the  interest  of  the  retail  druggists  of  the 
country. 

The  decision  of  the  United  States  Supreme  Court  in  the 
Jim-Fuey  Moy  Case  has  put  a  different  aspect  on  the  enforce- 
ment of  the  Harrison  law,  as  far  as  the  consumer  is  concerned. 
It  is  probaole  that  an  effort  will  be  made  to  correct  the  statute 
:n  this  particular  respect.  We  feel,  however,  that  the  matter 
can  be  much  better  taken  care  of  by  the  various  States,  as 
tar  as  the  consumer  is  concerned.  In  fact,  quite  a  number 
of  States  have  laws  covering  that  point  already.  We  should 
suggest  the  "N.  A.  R.  D.  Model  State  Anti-narcotic  Law"  as  a 
basis  for  srch  an  amendment  for  those  States  whose  law  does 
not  cover  this  point.  Some  States  have  seen  fit  to  appcdnt 
a  comiuission  to  study  the  narcoth^  question  for  the  purpose 
cf  ascertaining  wl'other  tlie  laws  relating  to  the  sale  of  nar- 
cotics are  adequate  and  effective  from  every  angle. 

There  is  the  thought  in  the  minds  of  very  many,  that  there 
is  not  sufflcient  law  upon  the  statute  books  to  provide  for  ade- 
quate  hospital   facilities   for   those  addicts   who   desire   to   be 


cured  of  the  habit.  This  Is  a  defect  which  In  our  opinion  is  a 
serious  one,  and  e/Turts  should  be  made  to  remedy  It. 

The  retail  druggists  of  this  country  were  among  the  first 
to  work  for  and  help  formulate  a  federal  anti-narcotic  law. 
We  liave  iis  a  class  endeavored  to  understand  the  law  from 
every  angle  and  to  live  i.p  to  Its  letter  and  spirit,  and  we 
shall  continue  to  do  so.  We  are  not.  however,  in  full  accord 
with  ail  the  regulations  which  have  been  issued  relative  to  the 
law,  as  we  sincerely  believe  that  they  are  in  s'lme  cases  bur- 
densome and  unnecessary  and  go  beyond  the  scope  and  Intent 
of  the  act.  Wo  stood  ready  to  help  formulate  the  law  at  the 
start,  and  we  stand  ready  now  to  help  with  our  advice  those 
who  have  the  drafting  of  the  regulations  which  may  be  neces- 
sary for  Its  proper  enforcement. 

In  thid  connection  we  are  perfectly  frank  in  saying  that  we 
do  not  believe  there  is  another  class  of  men  who  know  ((Uite 
aa  much  aliout  the  workings  of  such  laws  as  do  retail  drug- 
gists, for  the  itason  tliat  we  are  the  ones  who  come  In  direct 
contact  with  the  public  and  are  best  able  to  judge  its  needs. 

We  are  completely  out  of  patience  with  those  who  know  but 
little  about  the  actual  workings  of  this  law,  yet  aie  ever  ready 
10  alvise  the  authorities  as  to  the  necessity  for  new  and  more 
drastic  regulations.  The  time  may  come,  and  that  very  so-jn, 
when  it  may  become  necessary  for  us  to  call  the  atteiitit>n  of 
the  autliorlties  to  tho  lax  methods  employed  by  certain  gen- 
tlemen who  are  not,  in  our  opinion  at  least,  living  up  to 
cither  the  letter  or  spirit  of  the  law  or  tlie  regulations 

REVENUE  STAMPS. 

We  wish  that  time  and  space  would  permit  us  to  dwell  upon 
the  immense  amount  of  time  and  work  put  into  this  matter  by 
Chalrmaji  Henry  and  Attorney  Brokmeyer  in  your  interest. 
Kesults,  however,  speak  louder  than  words.  The  emergency 
revenue  lax  on  toilet  articles  (schedule  B)  has  been  repealed, 
and  the  proposal  to  tax  all  alcoholic  medicines  lias  l)een  aban- 
doned, mainly  as  the  result  of  the  e'forts  of  these  two  gen- 
tlemen, thus  obviating  an  annual  expense  of  several  hundred 
doilarsi  to  every  retail  druggist.  The  businesslike  mani'er 
which  thea©  gentlemen  pursued  in  presenting  their  facts  to 
Senators  and  Congie.«smen  Imoressod  your  committee  greatly. 
They  deserve  your  sincere  thanks  for  this  hard  and  earnest 
work  in  your  behalf. 

TRAOINO   STAMPS. 

At  the  Minnn3.iK)li.s  convention  you  were  told  of  an  antt- 
caupon  case  which  was  to  be  talcen  from  the  courts  of  the 
.State  of  Washington  to  the  United  States  Supreme  Court  for 
final  adjudication.  The  arguments  in  the  case  were  made  In 
the  early  part  of  Novembei,  and  March  0th  of  the  present 
:-ear  the  United  States  Supreme  Court  unanimously  decided 
the  constitutionality  of  the  act  in  the  afhrmatlTe,  and  In 
practically  so  many  words  gave  to  each  State  the  right  to 
enact  such  laws,  no  matter  how  severe  they  may  be.  The 
N.  A.  R.  D.  contribution  of  f250  toward  the  expense  of  fight- 
ing this  case  in  the  court  of  last  resort  helped  materially:  in 
fact,  v,e  have  been  assurad  that  without  this  contribution 
it  is  doubtful  whether  tlie  case  would  have  been  argued;  and 
we  should  all  feel  a  sense  of  pride  at  the  final  outcome.  It 
liehoov.>s  you  to  do  .vour  utmost  to  have  a  similar  law  passed 
in  your  Stale,  which  will  forever  free  you  from  this  sort  of 
unf&lr  competition. 

AUXILIARY   LEOISLATITE   COMMITTEE, 

By  your  vote  at  the  Minneapolis  convention  vou  authorized 
the  creation  of  an  auxiliary  legislative  committee  to  consist 
ot  one  member  from  each  State,  to  act  in  conjunction  with 
your  national  legislative  committee.  It  took  some  time  for  us 
to  find  Just  tl.e  right  sort  of  men  to  serve  on  this  committee, 
but  we  are  pleased  to  Inform  you  of  the  creation  of  the  above- 
mentioned  committee,  and  also  feel  that  you  should  know  that 
many  of  these  gentlemen  have  done  splendid  work  for  the 
organization  in  many  ways.  They  receive  the  regular  legisla- 
tive reports,  and  tlie  information  contained  therein  has  been 
of  very  great  assistance  to  them,  as  it  often  contains  facts 
which  they  would  »iot  be  able  to  obtain  from  any  other  source. 
The  expense  of  sending  out  these  reports  to  so  large  a  number 
is  considerable,  but  we  beheve  the  results  obtained  warrant 
the  additional  expenditure. 

DRUG  SHORTAGE. 

Your  committee  deems  it  necessary  to  call  vour  attention 
to  the  eve'-increaslng  prices  and  the  limited  supply  of  raw 
materials  which  all  of  us  are  obliged  to  use  in  our  business, 
and  we  believe  that  a  word  of  caution  will  not  be  amiss  at 
this  time.  The  unfortunate  conditions  which  exist  in  Europe 
aro  mainly  responsible,  as  you  are  all  well  aware,  for  this 
state  of  aflfairs.  Vou  should,  as  far  as  possible,  conserve  your 
stock  and  be  sure  that  you  are  not  selling  your  goods  at 
prices  which  will  not  net  you  a  fair  return  upon  the  present 
cost  of  the  goods.  There  are  many  firms,  with  whom  we 
deal,  tiiat  have  been  eminently  lair  in  the  handling  of  this 
>ery  difficult  problem,  and  to  them  we  should  extend  our 
thanks.  Ol  the  other  hard,  there  aie  a  few  who  have  not 
handled  th's  proposition  fairly,  from  our  point  of  view.  Quite 
a  few  ir,a,nufaclurtrs,  who  obtain  every  item  which  enters  into 
their  products,  in  our  own  country,  have  advanced  their  prices 
to  an  unreasonable  degree,  knowing  full  well  that  they  are 
not  now  having  the  competition  from  abroad  which  exists 
under  normal  conditions.  You  should  bear  these  facts  in  mind 
and  when  matters  readjust  themselves,  try  to  help  those  who 
have  helped  you,  and  do  not  feel  a  bit  afraid  of  slighting 
tnose  who  have  taken  undue  advantage  of  vou  when  you 
were    unable   to   purch.xse  their  goods  on  a  competitive  basis. 

ORGANIZATION    DEPARTMENT. 

The  members  of  tiie  organization  staff  are  the  same  as  last 
year,  and  all  of  them  are  doing  hard  and  conscientious  work 
in  your  behalf.  In  nearly  every  case  the  results  obtained  have 
been  greater  than  for  many  years,  due  to  the  Increased  activi- 
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tieg  of  the  orgranlzation.  As  they  become  better  known  to 
our  members,  it  is  much  easier  for  the  organizers  to  accom- 
plish rasults.  It  is  not  tne  intention  of  your  committee  to 
make  chang'es  in  the  department  unless  such  changes  are  abso- 
lutely iiecessary,  as  we  believe  that  the  longer  these  gentle- 
men remain   with   us  the  more   valuable  they   become. 

FBOPAGANDA   DEPARTMENT. 

There  has  been  a  i-eneweU  interest  in  the  department  due 
to  the  fact  that  each  member  may  now  have  Montl-.ly  Thera- 
peutic Topics  sent  to  two  physicians  monthly.  Conditions  indi- 
cate the  highest  point  of  interest  ever  attained  by  our  mem- 
bers in  the  work  of  introducing  to  the  members  of  the  medical 
p.-ofession  the  preparations  of  the  United  States  Phairaa- 
copoeia  and  the  National  Formulary.  We  hope  to  see  this 
work  grow  to  much  larger  proportions,  as  it  promises  so  much 
for  so  httle  ellorl  and  undoubtedly  has  much  to  do  with  the 
elevating  of  our  profession  in  the  eyes  of  physicians  and  the 
public. 

AUDITING  ACCOUNTS. 

The  accounts  of  the  organization  are  audited,  as  they  have 
been  for  several  years,  by  a  company  of  high  standing,  which 
makes  a  specialty  of  this  class  of  work.  Every  item  of  ex- 
pense is  gono  over  by  tho  president,  the  secretary  and  the  chair- 
man of  the  executive  committee,  so  you  can  see  that  there  is 
practically  no  opportunity  for  errors  or  mistakes. 

Each  member  of  this  committee  receives  monthly  a  detailed 
account  of  all  monoys  received  from  every  source  and  also  a 
detailed  acount  of  all  expenditures. 

PUBLicrrr  department. 

The  increasing  number  of  subscribers  to  the  Journal  Is  very 
satisfactory  and  shows  conclusively  that  It  is  being  appreciated 
to  a  considerable  degree.  And  yet  we  wonder  if  you  fully 
realize  the  great  amount  of  time  and  thought  that  Is  ex- 
pended in  drafting  and  presenting  to  you  flfty-two  issues  a 
year,  each  issue  of  which  contains  so  much  that  is  readable, 
instruciive  and  educational.  Its  editorials  are  decidedly  unique 
in  man?  ways,  being  particularly  good  and  easy  reading  as  the 
various  problems  which  are  presented  to  you  seem  to  be  han- 
dled as  if  the  writer  were  talking  to  you  in  person  and  trying 
to  have  yon  get  his  point  of  view  as  clearly  and  concisely  as 
possible. 

The  general  work  of  this  department  will  be  explained  fully 
to  you  by  Director  Craig  at  a  later  session  of  the  convention. 

JOURNAL  ADVEBTISINO. 

Wc  are  extremely  grateful  to  these  firms  which  have  seen 
fit  to  use  the  advertising  pages  of  the  Journal,  and  yet  it 
seenu  that  a  periodical  like  ours,  under  the  control  of  retail 
druggists,  could  be  used  to  much  better  advantage  by  those 
who  have  wares  to  sell,  which  are  handled  particularly  by 
druggists. 

This  ;?  not  a  charity  proposition,  from  our  point  of  view, 
but  Is  one  which.  In  our  opinion,  should  net  the  advertisers 
a  good  return  upon  Ihe  money  invested  in  our  advertising 
pagee.  We  do  teel  that  many  advertisers  do  not  get  a  full 
return  for  the  money  expended  for  the  reason  that  thev  do 
not  tell  to  the  retail  druggist-i  a  specific  story.  Many  of 
the  adverii9em«'nts  are  general  In  character,  and  it  seems  to 
vour  comniitt<-e  that  the  men  having  wares  to  sell  to  us,  who 
do,  or  jhould,  use  our  advertising  pages,  would  get  better 
results  if  their  story  were  a  speclHc  one. 

CO-OPERATION. 

Wc  (jesire  to  express  our  thanks  to  those  organizations  and 
Individuals  that  have  cooperated  with  us  during  the  past  year 
along  lines  that  have  been  beneficial  to  all  concerned.  But 
particularly  do  we  desire  to  express  our  thanks  to  those 
who  have  worked  with  us.  e?ipeclally  when  their  efforts  have 
been  directed  toward  benefiting  us  as  retailers  primanly. 

As  we  have  rcccive<l  co-operation  from  them,  so  .should  we. 
also,  be  willing  to  co-oj>orate  with  them  when  the  time  comes 
that  tli«-y  need  our  aMxistance.  It  Is  difficult  fur  us  to  Kingle 
out  any  on"  pcr.son  or  any  one  oruanlzation.  but  we  do  foci  It 
neceascry  particularly  tc  thank  Prof.  James  If.  Heal  for  the 
timely  Huggeatiuns  ami  great  amount  of  aaelstance  he  haa 
rendered  uh  In  many  ways. 

We  al.so  detiire  to  express  our  thanks  to  the  pharmaceutical 
JoumaiR  of  th-  country  fcr  the  fairnesai  with  which  they 
have  treated  the  National  Association  of  Retail  Druggists  and 
for  the  putJIrity    which   the.v  have  given   Its  efforts. 

SCCRETAKY    POTTS    AND    DIRECTOR    OP    PIJnLICITT    CRAIO. 

Your  executive   committee    docs    not    feel    that    it   would    be 

doing  Its  fu>l  duty  without  railing  the  attention  of  the  members 

...  ,v,„  "-..;it  amount  of  work  that  ha«  been  done  by  Secretary 

Director  of  Publicity   Craig  during  the  past   year. 

of  these  two  gentlemen  during  that  time  Is  deserv- 

liiK  <M    viir  sincere  thanks.     They  have  worked  early  and  late 

•  n    the   Infreots   of   the    organization. 

B^Tetary  Pottii  nnd  Director  Craig  have  attended  a  number 
'  '  •'  '   State  pharmaceutlc.il  associatifms  nnd  are 

ne   of   the    National    AnsoclMllon    of    lietnll 
ng  directly  home  to  Ihe  memlion*  of  those 
"rt;;ini7.:i!ii.is    nit../     facts    relative    to    the    work     which    ban 
.Tlre.idy  been  done  and  that  which  wc  intend  to  do  with  their 
at^l^stnri'-c  touring  the  coming  year. 

•  all  been  at  a  coniriderable  Inconvenience  t" 
men.  eapcclallv'  an  the  regular  work  of  their  i 
;    to  be  r.irrlcd  on   rejrardl.^ss   of   wlH■!^f■r   tin 


They  nave  been  willir.g  and  loyal  workers  In  our  cause  and 
we  dediio  publicly  to  thank  them  all  for  their  hearty  co- 
operation. 

LEGISLATIVE   COMMITTEE. 

The  past  twelve  months  have  been  very  trving  ones  for 
Chalrmaa  Henry  and  the  members  of  the  legislative  committee. 
\ou  owe  them  a  debt  of  gratitude  tor  the  immense  amount  of 
work  which  they  have  perfonned  in  your  interest. 

Its  detailed  report,  which  will  be  presented  to  you  later, 
will  clearly  demonstrate  the  enormous  amount  of  work  which 
this  committee  has  been  obliged  to  look  after  during  the  year. 

You  are  to  oe  congratulated  on  having  had  such  an  efticient 
chairman  of  the  legislative  committee  as  Mr.  Henry. 

We  also  feel  it  incumbent  upon  us  to  inform  you  that  the 
work  of  the  legislative  and  executive  committees  has  been 
harmoiiioua  to  the  highest  degree,  the  members  of  both  com- 
mittees ever  striving  for  results  that  will  be  of  lasting  benefit 
to  the  retail  druggists  of  the  country. 

PAST  AND  FUTURE  ACTIVITIES. 

The  work  of  the  organization  for  the  past  twelve  months  has 
been  quite  satisfactory  in  many  ways,  but  we  still  feel  that 
we  have  many  problems  before  us,  which  will  require  much 
thought  and  time  for  us  to  solve.  We  are  firm  in  the  belief 
tnat  they  will  uitli.iately  be  solved  to  your  entire  satisfaction, 
but  this  result  can  only  be  obtained  through  and  by  the 
assistance  ana  co-operation  of  every  member  of  the  organ- 
ization. 

We  feel  that  when  you  are  called  upon  to  go  upon  the  firing 
line,  you  v.ill  repoil  ready  for  action  with  fuU  equipment. 

SUOOESTIONS. 

'     F'iJ.,"'®  ^"-''^  °^  convenience  we  repeat  our  suggestions  here. 

1.  That  we  take  up  the  matter  of  circulating  petitions  among 
consumers,  relative  to  the  passage  by  Congress  of  a  price- 
maintenance  law.  <•. 

2.  That  we  consider  tho  advisability  of  introiu&ing  a  bill 
-lito  Congress,  to  be  known  as  the  "N.  A.  R.  D.  price-mainte- 
nance bill." 

3.  That  there  should  be  Introduced  Into  every  State  legisla- 
ture a  bill  to  license,  or  prohibit,  the  giving  of  coupons,  trad- 
ing staiiips,  and  the  like. 

4.  That  we  consider  the  advisability  of  introducing  in  those 
Slates  which  do  not  have  a  law  which  covers  the  possession 

r  'i^<=^t'"8   by    con-sumors,    a   bill    to   cover   such    posse.sslon. 

5.  Thai.  \ve  continue  to  employ  an  attorney  to  represent  us 
ac  Was.ilngrton. 

6.  That  we  co-ooerate  with  the  Chamber  of  Commerce  of 
Kie   United  States  in   the  formulation  of  a  price-maintenance 

In  making  a  motion  to  refer  this  report  In  the  custom- 
ary manner,  P.  P.  Ernst,  of  Boston,  asked  that  the  dele- 
gates rise  to  show  their  aiipreciation  of  the  harmonious 
and  efficient  manner  in  which  the  official  family  had  con- 
ducted its  affairs  during  the  past  year.  There  was  a 
unanimous  response  to  his  invitation. 

Secretary  T.  H.  Potts  followed  with  the  following  re- 
port for  his  office: 

Report  of  the  Secretary. 

Your  secretary  rcspccttully  submits  this  the  eighteenth  an- 
nual report  of  his  ofllce  and  the  eighth  annual  report  of  the 
present  incumbent. 

The  past  year  has  develoiied  many  new  and  very  interesting 
subjects  to  engage  the  serious  attention  of  your  officers.  These 
developments  are  so  very  important  and  they  occur  so  fre- 
quently, that  it  seems  more  difficult  each  year,  as  we  progress, 
to  abbreviate  further  the  oflicial  reports,  yet  we  have  en- 
deavored to  restrict  them  to  that  point  most  commensurate 
with  theJr  great  importance  and  the  cons.'ivatlon  of  y;)ur  In- 
terest. 

Our  affiliated  State  associations  remain  about  the  same  as 
last  year,  thirty-eight  with  a  probable  accession  of  one,  mak- 
ing tnlrty-nlne.    Our  local  anuiated  a.<.soclatlona  have  increased 


f.ijruint.uu.s. 


orricE  wvKCK. 


"in^  Ia(1|c9  who  const  it  i'f»    lii*-  ofll.  e  jitafT, 
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Secretary  Potts  and  Editor  Craig — enough  said. 

forty-one,    making    a    total    of   1,121,    in    comparison    witti   l.OSO 
In  i'JlO. 

ORGANIZATION    DEPABTMENT. 

There  lias  been  no  change  In  our  organization  department 
since  last  year's  report,  our  force  numbering:  six  regular  or- 
ganizers and  one  who  worija  solely  upon  the  commission  basis. 
Necessarily  eav:h  of  our  organizers  has  an  immense  amount  of 
terrllory  To  cover,  yet  they  do  this  very  efficiently,  and  the 
results  are  quite  satisfactory. 

It  is  certainly  pleasing  to  know  that  the  past  year  has  been 
a  more  prolitabie  one  trom  a  business  standpoint  to.our  meni» 
bers  than  tor  several  years  prior.  We  have  endeavored  to 
teach  them  the  advantages  and  possibilities  happening  in  the 
tremendous  incre.a.»e  in  wholesale  prices  of  many  drugs  and 
cliemicals  and  to  teach  them  to  revise  their  selling  prices 
&o  as  lo  make  a  little  more  than  a  bare  living  profit  on  what 
they  have  to  sell.  It  is  sincerely  hoped  that,  in  the  event  of 
lower  wlioie.sale  prices  in  the  future,  the  retail  druggists  will 
«iot  slump  back  to  the  old  unprofitable  retail  selling  prices. 
In  our  campaign  of  education  we  shall  still  continue  to  teach 
this  doctrine,  as  we  desire  to  convince  all,  or  a  large  percent- 
age of.  our  professional  and  fraternal  brothers  that  our 
motto   'To  live  and  let  live"  is  still  in  force  and  resplendent 


Louis  Emanuel  and  his  better  half  flank  this  select  group 

of  Pennsylvanians.  the  others  being  Mr.  and  Mrs.  S.  C. 

Henry  and  Mrs.  W.  E.  Lee. 


upon  the  horizon  of  auccesbful  endeavors.  May  we  no  longer 
live  in  hopes  that  are  discouraging,  but  let  us  rather  correlate 
our  endeavors  to  the  utmost  in  order  legally  to  secure  uniform 
retail  selling  prices  and  enual  opportunities  to  all. 

FINAROIAL  STATEMENT,  AUGUST  31,  1916. 

Aasets. 

Treasurer's    balance 14,914.75 

Mortgage   6,000.00 

Mortgage    S,000.00 

Cash  oa  deposit  Chicago  bank 1,469.27 

Deposit   Chicago   postotfice .'. .' vn.on 

Advance  expense  money  1ti  organizers'   hands      319.73 

Petty    c.ish : 50.00 

Furniture    and    fixtures 2.662.15 

Merchandise    1.8a(.U 

Accounts    receivable &,969.61 

Bills    receivable    (interest   accrued   to    date    on 

mortsrages)    lul.Zl 

Unexpired   insurance    8.77 

$28,481.68 

UabUiUec. 

Accounts   payable 33,224.92 

Storbekabse    9.00 

SurplUi,    26,247.76 

•,   328,481.68 

Secretary's  Balanc«  as  per  Treasurer's  Report. 

Cash  ip   bank 31,469.27 

Cash    ii,    organizers'    hands    (advance   expense 

money)    319.73 

iJeposlt    Chicago    postoiflce 170.00 

Petty    cash W.00 

$2,009.00 

Less    Sterbekasse 9.00 

$2,000.00 

Trust  Funds  Held  by  N.  A.  R.  D.,  August  31,  1916. 

Organizers'  securit>,  deposited  In  North  'West 
State    Bank 31,-'«2.86 

Relief    funu.    deposited    In    North    West    State 
Bank    1,217.13 

N.    A.    R.    D.    flood    fund,    deposited    In   North 
■West    State    Bank 749.75 

Sterbekasse     9.00 

$3,358.73 

Surplus  of  the  N.  A.  R.  D. 

September    1st,    1908 $12,430.76 

September   ].<!t,    lyofl 11,421.53 

Septemuer    1st,    1910 17.812.82 

September    1st,    1911 20,225.20 

August  1st,  1912 17,069.14 

August  1st,  1913 13,)«2.67 

August   1st,    1914 18,846.46 

August  1st,    1915 26,170.42 

September  Ist,  1916 25.247.76 

PUBLICITT   DEPARTMENT. 

Mr.  Hugh  Craig,  editor  of  the  N.  A.  R.  D.  .lournal.  In  his 
annual  report,  will  doubtless  give  full  and  many  Important 
ijarticuiars  regarding  his  duties  and  labors  during  the  past 
convention  year.  Have  you  observed  the  editorials  of  the 
Journal?  I  mean  by  observing,  have  you  read  and' properly 
d;gesterl  the  aubj'ecl-matter?  .iV  similar  observation  applies  t-i 
the  "Legislative  News  Letter."  It  is  simply  impossible  to 
please  everyone,  and  yet  the  most  harmful  criticism  that  has 
reached  your  secretary  is  that  the  critics  did  not  read  the 
editorials  because  they  did  not  fully  understand  them.  This 
kind  of  criticism  tends  to  convince  your  secretary  that  we 
have  the  right  man  as  editor,  and  we  want  you,  one  and  all, 
to  have  a  similar  opinion. 

PROPAGANDA   DEPARTMENT. 

Mr.  Otto  E.  Bruder,  assistant  editor  of  the  N.  A.  R.  D. 
Journal,  remains  at  the  head  of  this  department  and  is  the 
author  of  the  propagandic  and  laboratory  subject-matters  that 
are  featured  In  each  Issue  of  the  Journal.  He  Is  also  author 
of  the  subject-matter  In  Monthly  Therapeu:lc  Topics,  which  Is 
mailed  eacn  month  to  those  physicians  designated  by  dues-paid 
members  of  tne  National  Association  of  Retail  Druggists.  He 
is  also  author  of  the  N.  A.  R.  D.  Peoples'  Almanac  and  many 
ether  publications  published  and  sold  to  N.  A.  R.  D.  dues- 
paid  members  Mr.  Bruder  Is  an  altruist  of  the  first  class, 
and  thoroughly  devoted  to  real  and  progressive  pharmacy. 

ATTENDING  STATE  ASSOCIATION    MEETINGS. 

It  has  been  the  pleasure  and  honor  of  your  secretary  to 
have  attended  nine  State  association  meetings  since  the  ad- 
vent of  the  new  year,  and  never  liefore  as  in  this  year  has 
he  beheld  onch  an  increased  interest  in  N.  A.  R.  D.  activities. 
In  each  and  every  instance  he  was  treated  with  great  cour- 
tesy and  given  the  fullest  privileges  to  address  the  meetings 
upo«i  N.  A.  U.  D.  policies.  The  addresses  were  listened  to 
with  respectful  attention  and  in  conclusion  were  received  with 
a  vote  of  thanks.  This  is  not  to  be  considered  as  personal 
honor  to  the  national  secretary,  but  rather  as  an  expression 
cl  deep  appreciation  and  credit  to  the  National  Association  of 
Retail  Druggists. 

In  this  connection  your  secretary  was  pleased  to  observe 
that,  wliilc  in  his  official  career  he  has  attended  many  State 
meetings,  yet  never  before  has  he  had  so  many  issues  of 
such  great  Importance  to  present  to  the  respective  meetings. 
The  price-maintenance  questions  and  the  Harrison  anti-nar- 
cotic law  were  alone  sufficient  to  engage  the  attention  of  those 
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W.  H.  COUSINS. 


E.    W.    STUCKT. 


Three  new  vice-presidents,  and  the  re-elected  treasurer; 
now  first,  which  may  or  may  not 


W.   B.  CHEATHAM. 


O.    W.    STEVENS. 


that  is  to  say,  Mr.  Cousins  was  second  vice-president  and  it 
make  him  a  new  vice-president. 


In  attendance,  without  mentioning  otner  very  Important  sub- 
jects. While  your  secretary  would  like  to  have  attended  more 
meetings,  yet  he  found  it  physically  impossible  to  do  so.  Mr. 
Craig  >va.i  sent  to  the  Texas  and  Iowa  meetings,  and  he 
spealts  of  Ms  reception  In  glowing  terms,  and  how  could  it 
be  otheiwise  with  W.  H.  Cousins  in  Texas  and  Al  Falkenhainer 
In  Iowa  to  give  him  the  glad  hand? 

OUB   FINANCIAL   CONDITION. 

Your  secretary  is  extremely  grateful  to  be  enabled  to  place 
before  you  our  financial  condition.  While  it  is  not  quite  as 
good  aa  the  one  presented  to  you  at  the  Minneapolis  raoetitig 
■n  1915.  yet.  considering  the  advanced  price  of  paper  stock  and 
cost  of  printing,  and  so  on.  the  showing,  in  our  estimation, 
is  a,  much  better  one.  which  undoubtedly  proves  that  our 
national  organization  is  progressing  rapidly  toward  our  finan- 
clul  ideals. 

At  the  Minneapolis  meeting  the  finance  Committee  recom- 
mended and  the  convention  ordered  that  J6.000  be  invested  in 
a  flrst-ciasK  mortgage.  We  are  pleased  to  advise  you  that 
this  proposition  i)a.s  been  faithfully  attended  to,  and  we  have 
it  now  Invested  iti  a  hve  and  one-half  (oH)  P«r  cent  first-class 
mortgage    on    Chicago    property. 

your  secretarv  does  not  claim,  or  desire  to  be  given,  all  the 
oreuil  for  the  good  showing  of  our  iin.T.nclal  condition.  It 
iias  bc-n  rather  due  to  tho  most  congenial  relations  existing 
between  your  executive  committee  and  headquarters'  otfice 
and  the  economical  conservation  of  expenses  commensurat« 
with  the  great  and  growing  needs  of  our  association. 
COB    STANDINO    AS    A    NATIONAL    ASSOCIATION. 

We  ir.ay  congratulate  ourselves  that  we  are  today  a  great 
and  progressive  national  organization  whose  powerful  inllu- 
cnce  conti oiled  in  a  great  measure  by  our  executive  and  leg- 
islative committees,  are  beoniipg  more  and  more  apparent 
as  conditions  and  drcumstances  arise  from  lime  to  time  requir- 
ing the  fiill  and  complete  influential  forces  of  our  association 
In  promoting  those  measures  of  material  Interest  to  every 
retail  druggist  of  tliis  country,  and  In  opposing  or  nullifying 
th>>8c  measures  that  are  harmful.  In  this  gratifyins  condition 
of  affairs  we  ali  should  take  our  fill  of  pride.  You  will  ob- 
sf-rve  In  the  legislative  report,  presented  to  you  by  the  chair- 
man of  the  legislative  committee,  Mr.  Samuol  C  Henry,  that 
the  paat  year,  without  an  exception,  has  been  one  of  the 
most  Interesting  fnjm  a  legislative  point  of  view  of  any  of 
the  preceding  ones.  Undoubtedly  Chairman  Henry  in  his  leg- 
islative report,  in  hla  own  modest  way,  will  overlook  telllrkg 
you  that  a  great  deal  of  his  time  has  been  consumed  In  his 
various  trips  to  Washington  In  the  legislative  interest  of  the 
retail  druggists,  and  he  will  also  probably  overlook  telling 
you  that  he  receives  no  compensation  for  this  valu.able  time, 
save  having  his  personal  expenses  as8ure<l.  We  have  been 
extremely  fortunate  in  our  selection  of  chairmen  of  the 
legislative  committees  since  the  Inception  of  our  organiza- 
tion, and,  with  due  respect  to  all  former  nccipants  of  this 
posltlor.,  I  venture  to  assert  that  never  before  has  !.^e  chair- 
man been  callKl  upon  to  be  such  a  busy  man  as  during  the 
p-»»t  year.  That  he  Is  the  right  man  in  the  right  place  goes 
without  saying,  and  the  results  obtained  show  beyond  perad- 
veiiiure  that  he  Is  also  a  man  of  great  ability,  especially 
Adapted  to  legislative  line*  of  activity.  The  legislative  com- 
tnlttc"  n^-  worked  In  closer  Connection  with  the  executive 
comr  :i   ever  before,   and   the  results  have  been  eml- 

nen'  lory.     Mr.  Henry  has  been  In  receipt  of  execu- 

tive .■7  1,1.  ■  r.  »ort-i  and  his  attendance  at  the  December, 
1*16.  and  Ai  1 1  n. -tings  of  the  executive  committee  was 

urgently  i-  ■  ■••:  ^^  .nr  committee,  as  It  deemed  his  pres- 
ence absoiui.ly  «i<;<..:hBary. 

In  thl.T  (onncclion  your  secretary  wishes  to  remind  you  of 
k  suggestion  made  by  Chairman  Rehfuss  In  his  legislative 
r-  i.ort  at  the  MlnnoaiKjlls  meeting  In  1915.  He  suggested  ihat 
!,<•  thought  It  would  be  more  advantageous  and  for  the  best 
ii.i.rest  of  the  national  association  to  have  as  chairman  of 
th"  legislative  committee  a  member  of  the  executive  com- 
mittee, undoubtedly  having  in  mind  that  the  chairman  of 
this  mokt  Important  committee  should  be  kept  In  close  touch 
with  all  the  inner  proceedings  of  the  association  to  enable 
Mm  properly  to  obtain  the  be»t  results.  The  rplrlt  of  the 
suggestion  was  a  good  one.  but  should  have  been  further 
amplified.     If   a    man    were    placed    upon    our   executive    com- 


mittee witu  proper  qualifications  for  the  chairmanship  of  the 
legislative  comniitiee,  the  solution  would  be  easy;  yet,  again, 
it  must  be  seriously  considered  that  a  member  of  the  N.  A. 
H.  D.  executive  committee  has  about  all  he  can  properly 
attend  to  without  any  side  lines;  and  still  it  is  most  essential 
that  the  rnairiuan  of  the  legislative  committee  be  kept  in 
close  touch  with  all  the  .activities  of  the  executive  committee. 
Your  secretary  would,  therefore,  suggest  and  recommend  that 
the  chairman  of  the  legislative  committee  be  made  an  ex- 
otTicIo  member  of  the  executive  committee  with  voice,  but  no 
vote.  This  would  entitle  him  to  receive  all  executive  com- 
mittee reports,  as  well  as  obli«ate  him  to  attend  ihe  meetings 
oi  the  executive  committee  held  twice  yearly  in   Chicago. 

EMPLOYMENT    OF    LEGISLATIVE    COUNSEL   AT    WASHINGTON. 

Our  worthy  chairman  of  the  executive  committee,  Mr.  Fin- 
neran.  has  tcld  you  in  his  report  of  the  employment  of  legal 
counsel  al  Washington  and  Chairman  Henry,  of  the  legisla- 
tive co.nniitte€,  will  tell  you  of  how  wisely  we  selected  and 
tiie  general  good,  constructive  work  that  has  been  accom- 
plished b.v  Mr.  Broknicyer.  Your  secretary  only  wishes  to 
add  to  tliis  the  deep  stppreciation  of  Mr.  Urokmeyer's  serv- 
ices and  the  helpful  assistance  it  has  been  to  headquarters' 
ofllce. 

COMMITTEE  EEPOETS. 

In  this  connection,  your  .secretary  would  state  that  all 
committee  -.eportii  of  every  description  are  sent  to  the  execu- 
tive committee.  All  oflicial  business  should  be  sent  direct  to 
the  secretary's  oflice  and  will  be  placed  before  the  executive 
coniiuiltee  in  a  series  of  reports.  As  the  national  secretary 
understand!?,  there  Is  no  objection  to  any  chairman  or  m<m- 
ber  of  a  standing  or  special  commlttej  takins  the  Initiative 
in  any  matter  that  properly  belon.gs  to  his  committee,  yet  It 
should  be  dlitincliy  understood  that  the  members  of  his  own 
committee  and  the  executive  committee  should  be  kept  In 
constant  touch  with  ail  that  Is  doing,  and  this  can  only  be 
given  proper  pubilclty  by  keeping  In  close  touch  with  the 
national  secretary,  who  is,  in  fact,  the  secretary  of  all  com- 
mittees, unless  otherwi.oe  provided  for,  and  It  Is  his  duty 
to  place  the  subject-matter  before  the  i'csp<!ctive  members 
of  the  two  committees  In  a  series  of  reports.  Some  of  these 
reports,  especially  those  af  the  executive  and  legislative  com- 
mitteefe,  'are  very  comprehensive  and,  from  their  voluminous 
size,  undoubtedly  give  the  busy,  active  retail  druggist  who 
is  a  member  of  these  respective  committees,  many  apprehen- 
sions as   to  how  best   to   liandle   the  respective  subjects. 

ADJUSTMENT  OF   DIFFICULTIES. 

In  the  adjustment  of  difficulties  that  arise  between  our 
membera  and  manufacturers,  due  largely  to  misapprehen- 
sions, your  secretary  is  very  frequently  severely  criticised 
and  unjustly  condemned  by  those  Interested  in  his  refusal 
to  give  publlrity  In  the  Journal  to  most  libelous  statements. 
Then  again  we  find  that  some  voluble  and  astute  salesman 
has  succeeded  In  talking  his  victim  Into  signing  contracts 
for  real  or  Imaginary  benefits,  or  overloaded  him  with  goods, 
or  Induced  him  to  sign  what  looked  like  ordinary  contracts 
or  agreements,  which  later,  to  his  discomfiture,  he  finds  were 
In  reality  promlssoiy  notes.  In  these  cases  we  do  whatever 
?an  be  done  honorably,  and  to  the  best  of  our  ability.  Very 
ofteii  we  succeed  in  effecting  an  amicable  compromise  and 
adjustment,  and  frequently  we  are  asaalled  by  both  manu- 
facturer and  member:  hy  the  manufacturer  on  accusation  of 
"butting  In"  and  disturbing  his  "game,"  and  by  the  member 
fur  havlr.g  failed  to  make  any  settlement  Take  It  all  In  all, 
the  nntlonnl  .secretary  should  have  the  patience  of  Job.  Yet. 
notwltl'Standlng  all  thin,  it  Is  a  great  satisfaction  to  report 
that  very  many  coses  are  amicably  adjusted  In  a  mannei- 
agreeable  to  all  parties. 

PBOCBAHTINATION   IN  COBRCSPONDENOB. 

Again,  we  art  frequently  criticised  or  censured  for  what 
seems  like  procraMtlnallon.  The  rules  of  the  office  call  for 
arknowltdgmetit  of  receipt  of  letters  at  the  earliest  possible 
convenience,  and  seeming  procrastination  Is  duo  to  tne  fact 
that  very  Irequciitly  we  have  to  d(i  some  extensive  correwpond- 
oiice  to  obtain  trie  desired  Information.  A  copy  of  thin,  when 
received,  !s  Immediately  sent  to  the  member  tnteri-stcd,  the 
original  matter  aKvaya  being  retained   to   file   under  our   list 
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of  subjects,  alphabetically  arranged.  As  a  Hiibscrlbpr  to  Dun's 
Mercantllu  Asenuy,  we  are  entitled  annually  to  twenty-live 
reports  free,  on  ci-edit,  stability,  and  so  on,  of  manufacturers 
and  (radesmen,  and  these  are  received  and  also  filed  so  that 
we  are  now  In  possession  of  a  library  of  Invaluable  helpful 
assistance  and  Information   fnr  our  dues-paid  members. 

UABILITY    INSURANCE. 

This  Important  service  feature  to  our  dues-paid  members 
has  been  the  subject  uf  considerable  correspondence  since  our 
last  convention.  It  was  considered  by  our  executive  com- 
mittee ut  the  December,  1915,  meeting  and  also  at  the  April, 
1916,  meeting-.  The  subject  Is  one  of  great  possibilities,  and 
Inasmuch  as  it  was  ninriorod  shortly  after  our  April  meeting 
that  In  all  probabilities  rates  would  be  raised  in  the  near 
future,  thereby  giving  cause  for  additional  discussion  upon 
the  subject-matter,  your  secretary  may  only  report  progress, 
with  tilt  sincere  hope  that  our  executive  committee  will  reach 
llnal   ciuichiMons  at   the  December  meeting. 

OONCLUgiON. 

In  conclusion,  your  secretary  wishes  to  state  that  never 
before  In  the  hlatijry  o(  our  orgiinlzation  has  there  been  such 
a  bus>  year.  Our  national  association,  occupying  now  Its 
high  and  honored  position,  where  It  undoubtedly  properly  be- 
longs, cugenderfi  n.illunal  attention  from  all  national  associa- 
tions, with  Bcar.ely  an  exception.  All  this  entails  an  immense 
Incrca-se  In  the  correspondence,  and  It  Is  frequently  so  essen- 
tial, as  these  communications  are  so  important,  as  to  neces- 
sitate a  specific  report  to  the  executive  committee. 

Your  secretary  feels  under  deep  obligations  to  the  executive 


J.    P.    CBOWLEY.  T.   F.    IIAGENOW. 

Two  new  executive  committeemen. 


and  legislative  committees  for  their  helpful  a.islstance  and 
appreciation,  manifested  in  many  ways.  He  would  also  feel 
remiss  In  his  duties  did  he  tail  to  report  the  immense  amount 
of  extra  work  that  has  been  done  by  the  offlce  force  in  work- 
ing overtime  and  in  the  most  congenial  manner,  each  .and 
everyone  doing  the  very  utmost  In  order  to  accomplish  the 
best  results.  Your  secretary  is  highly  appreciative  of  the 
courteous  treatment  he  has  at  all  times  received  from  the 
executive  ooinniittee  and  the  various  attaches  of  headquar- 
ters office. 

RECOMMENDATION. 

That  the  chairm.an  of  the  legislative  committee  be  made  an 
ex-officla  member  of  the  executive  committee  with  voice,  but 
without    vote. 

After  this  report  had  been  referred  in  proper  order.  As- 
sistant Secretary  Poasehl  made  a  few  more  announce- 
ments; Chairman  Reese,  of  the  credentials  committee, 
asked  the  delegates  to  hand  in  their  papers;  and  the  pre- 
siding officer  called  for  the  presentation  of  resolutions. 
About  a  score  of  propositions  were  submitted  by  several 
delegations,  and  were  referred,  without  discussion,  to  the 
committee  on  resolutions.  Secretary  Potts  read  a  letter 
Introducing  the  Hon.  J.  W.  Corwin,  delegate  from  the 
newly  affiliated  Montana  Pharmaceutical  Association,  and 
the  session  was  adjourned. 


Third  Session. 

Tuesday  Aftefnoon. 

The  convention  got  under  way  for  the  third  session  only 
about  twenty  minutes  late,  with  the  announcement  by  the 
several  State  delegations  of  their  selections  of  chairmen 
and  representatives  upon  the  three  convention  commit- 
tees. In  the  following  list  the  delegates  selected  for  the 
various  positions  are  designated  by  the  initial  letter  of 
the  position  for  which  each  was  named  •  chairman  of  the 


delegation  (C) ;  finance  committee  (F);  committee  on 
nominations  (N);  committee  on  resolutions  (R): 

California — W.  B.  Cheatham   (all  positions). 

Colorado — 1>.  h.  Wilson  (all  positions). 

Connecticut — C.  P.  Gladding  (all  positions). 

Florida — Ernest  Berger  (all  positions). 

Illinois— V/.  F.  Baum  (F),  I.  M.  Light  (N),  J.  H.  Rle- 
menschnelder  (R),  W.  S.  Denton  (C). 

Indiana— C.  E.  Elliott  (F),  Burton  Cassaday  (N),  B.  M. 
Keene  (R),  F.  W.  WeUsner  (C). 

Kentucky — W.  B.  Montgomery  (F),  8.  N.  Jones  (N  and 
C),  J.  J.  Seiberg  (R). 

Massachusetta-t,  W.  Griffin  (F),  J.  J.  Tobin  (N),  F. 
F.  Ernst  (R),  F.  J.  Campbell   (C). 

Michigan— V.  J.  Wheaton  (F),  J.  H.  Webster  (N),  D. 
E.  Perrln  (R),  C.  H.  Jongejan  (C). 

Jlf inn««ofo— Truman  Griffin  (F),  Stewart  Gamble  (N), 
M.  H.  Wlttlch  (R),  H.  M.  Johnson  (C). 

Missouri— T.  F.  Hagenow  (F),  O.  J.  Cloughly  (N),  E.  A. 
Sennewald  (R),  W.  A.  Hoelscher  (C). 

Montana — J.  W.  Corwin  (all  positions). 

New  Hampshire — J.  H.  Bell  (all  positions). 

New  Jersey — T.  S.  Armstrong  (all  positions). 

New  York—K.  L.  Weston  (F),  H.  B.  Guilford  (N).  W. 
C.  Anderson  (R),  J.  H.  Rehfuss  (C). 

North  Dakota— H.  L.  Haussamen  (F  and  C),  O.  Hallen- 
berg  (N  and  R). 

Oftio— 0.  E.  Muhlhan  (F),  Charles  Ehlers  (N),  O.  E. 
Klstner  (R),  E.  R.  Selzer  (C). 

Pennsylvania— R.  T.  Blackwood  (F),  M.  D.  Allen  (N), 
Louis  Emanuel  (R),  Adolph  Schmidt  (C). 

South  Dakota— P.  H.  Clute  (F  and  N),  L.  T  Dunning 
(R  and  C). 

Tennessee — I.  B.  Clark  (all  positions). 

Texas — W.  H.  Cousins  (all  positions). 


^ 
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Mr.  and  Mrs.  C.  H.  Jongejan. 


Wisconsin— G.  H.  Kesten  (F),  E.  G.  Raeuber  (N),  H. 
E.  Kraft  (R),  J.  J.  Possehl  (C). 

Pursuant  to  motions  made  by  several  delegates,  the 
privileges  of  the  floor  were  granted  to  members  of  the 
association  who  were  not  delegates,  and  to  Dr.  J.  H.  Beal, 
of  Urbana,  111.,  C.  M.  Woodruff,  of  Detroit,  Mich.,  and  F. 
H.  Freericks,  of  Cincinnati,  Ohio. 

Treasurer  G.  W.  Stevens,  of  Detroit,  Mich.,  offered  the 
following  report  on  the  finances  of  the  association: 


Octnlier   lint! 


THE   DRUGGISTS   CIRCULAR 


665 


Treasurer's  Report 

Herewith  1  beg  ;o  submit  my  report  as  required  by  the  con- 
stitution,  for  the  convent  on  year  just  closed;     As  per   report 
at   Mleineapolis   convention- 
Invested    in    mortijage tO.000.00 

Secretary's    balance    2.000.00 

Treasurer's    bal.-ince     11.S8S.59     $19,SS8.59 


Receipts. 

Does    $23,R72.B0 

Journal    receipts    (advertising    and    subscrip- 
tions)       55,159.29 

Therapeutic    Topics    r«ceipts 2S9.ffi 

Books,    almanacs,    merchandise 15,308.12 

Inieiest    i B91.E9 

Miscellaneous    «.32 

$93,170.07 
Minneapolis    convention    receipts 1.K12.23     $95,102.30 

$114,990.89 
Disbursements. 
(As  per  Vouchers  3363-3618  Inclusive) 
Expenses  of  Secretary's  office — 
Salaries  of  secret.ary.   bookkeepers,    stenog- 
raphers   and    fllmg    tlerks $8,351.41 

Secretary's    expense    attending   State    meet- 
ings      437.46 

Editors  expenses  attending  State  meetings  141.76 

Postage   1.578.96 

Printiiig  and   stationery S63.80 

Rent,    light,    etc 2.130.70 

Furniture,   typewriters  and  office  fixtures...  267.40 
Typewriter  supplies  and  repairs  and  furni- 
ture   repairs    269.60 

Books,     m.aps,     files 224.97 

Telegraph   and   telephone  service 186.85 

Subscription.    K.    G.    Dun 110.00 

Bond    of    secretary 27.50 

Bond    of   bookkeeper 7.50 

Taxes   (city  and   national  Income) 24.94 

Insurance     l&Sii 

Petty    oftlce    expense 74.08 

Kxchaiige    254.40 

Audillr.g    (13    months) 270.81 

"Exhibit  expense   (A.   D.   P.) 25.00 

Miscellaneous    (express,    etc.) 35.68 

interest  (accrued  on  mortgage    when    pur- 
chased)       S'9.38     $15,077.50 


Kxptnse  of  Treasurer's  office— 

Tre.-usurcr's  salary    $100.00 

Tre.a.«ure.'''s   bond    55.00 

Postage    2.28 


$157.2? 


Per  diem,  mileage  expenses  of  executive  com- 
mittee       $1,466.65 

President's    expense    attending   meetings 77.20 

Expenses  of  publicity   department 38.187.60 

Ekpcnses    of    organization    dppsirtment 21.461.81 

Expenses   of   Therapeutic    Topics 6,114.84 

Expenses    of    iegi.slative    lUpartment 3,336.20 

Expenses   of  legal   department 30.00 

iflS    convention    expense 5.36 

Expensed  of   Uinnenpolis   convention 1,(M4.30 

Sale.*!  department  (books,  almanacs  and  mer- 

rh.indiso)    10,963.41 

Dues,  Chamber  of  Commerce,  U.  S.  A 125.00 

Assessment,    Natlcnal   Dr'ig    Trade    Confer- 
ence             50.00 


Total    disbursements 


$81,841.36 
$97,076.14 


On  Hand. 

MorlKage  $6,000.00 

Mortgage  (nurchased  during  year) .5.000.00 

Secretary's    balnnc        2.000.00 

Treasurer's    balai.  4.914.75     Il7.914.75 


$114. wist. 


Dues   Prom    Various   States  as    follows: 


a->- 


incl'ide   Journal   subscriptions) 


a:  .' 

.\ri7 
Ar';: 


, ,,  t 


Of  Columbia.. 


T.I  ir. 
Ti:  •     . 
\r-i.     :.  , 
T...-.   . 

Kcu:  111  h>     . . . . 

liOulfflnna    

Maine  

Maryland   

Ma«Barhu»<tl» 

Michigan    

MlnneHOta    ... 
Mlfl^lMilnpi 


$2iO.O« 

3.00 

18.00 

I'l.fm 

234.00 

427  00 

«)00 

2ii.: 
21.  ■• 
86.'J0 
2.560.00 

uatM 

1,353.00 

236.(^1 
460i«i 

K.'    • 

2i.:   ■ 

1.4I>-. '•• 

1,>/1  .Vl 

M7.00 
U.00 


Montana  

Nebraska    

New    HantfMhire. 

Xew  Jersey   

New   York 

North  Carolina... 

North    Dakota 

n<,i 

•ma   


Ivnnia  ... 
I'.li.i.le  Inland..., 
South  Carolina. 
South  Dakota.. 

T«'nnessee    

Tex.ns   


II;,  h 


nt 


.iigton  

Virginia 

ii'iln   1 


Wyoming 


186.00 

264.60 

231.00 

636.00 

149.(10 

89.00 

2GC.0O 

.061.60 

9.00 

75.00 

,9I«.60 

222.00 

64.00 

319.0O 

288,00 

1)4.00 

63  00 

21  00 

r.i.no 

171.00 

189.00 

,090.00 

6.00 


$23.«72.80 


Mlwoiirl    07.M 

Following  tbe  referrlni?  of  this  report  to  the  commit- 


tee on  finance,  Hugh  Craig  presented  the  following  report 
for  the  department  of  publicity: 

Report  of  the  Department  of  Publicity. 

It  is  not  necessary  to  tell  you  what  has  been  done  by  the 
department  ol  publicity  in  the  performance  of  its  primary  mis- 
sion. You  iiave  seen  the  result  once  a  week  during  the  past 
year,  do  v.re  shall  conune  this  report  to  an  account  of  how 
the  main  work  has  been  done  and  what  it  has  produced  in 
revenuo  in  comparison  with  loat  year— the  amount  has  been 
given  you  oy  the  Ireasurei— .ind  an  account  of  some  of  the 
other  duties  performed  by  the  department. 

We  are  of  the  belief  that  the  Journal  has  been  generally 
satisfactory;  for  we  have  heard  little  complaint  from  those  In 
whose  Interest  it  is  issued-you.  However,  the  past  year,  as 
the  pieccalns  ones,  lias  not  been  without  criticism.  VVc  havo  been 
criticised  for  some  cf  the  things  we  have  put  into  the  Journal, 
but  only  a  very  lew  of  these  criticisms  have  come  from  the 
retail  drug  trade.  We  have  been  criticized,  but  not  so  severely 
or  so  openly,  tor  some  of  the  things  that  we  liave  left  out 
of  the  Journal,  and  this  criticism  has  come  largely  from  the 
retail  drug  trade.  In  so  far  as  what  we  have  put  into  the 
Journal  is  concerned,  we  have  no  excuse  to  offer;  it  stands. 
With  i-egard  to  our  alleged  sins  of  omission,  we  have  three 
things  to  say:  (1)  The  rising  cost  of  all  publishing  supplies, 
principally  paper,  has  obliged  us  to  keep  the  size  of  each  issue 
at  a  minimum;  (2)  the  Journal  is  devoted  primarily  to  matters 
rather  than  men,  and  to  principle,  not  expediency;  and  (3) 
we  havo  a  healthy  regard  for  the  libel  and  postal  laws  and  no 
desire  to  be  classed  as  common  scolds. 

You  have  noticed  that  we  have  increased  the  number  of 
news  correspondents  from  whom  weekly  contributions  of 
items  of  local  interest  are  received.  It  is  our  intention  to 
Increase  this  service  further  as  rapidly  as  opportunity  and 
production  cost  allow. 

.  We  have  also  in  inind  the  addition  of  some  new  depart- 
ments, but  this  also  av/aits  a  more  favorable  condition  of 
the  market  tor  supplies.  Another  extension  planned  is  an 
addition  to  the  weekly  price  quotations— we  wonder  it  you 
appreciate  the  full  value  of  the  Journal  price-list— which  will 
include  prices  for  original-package  quantities  of  many  com- 
modities and  an.  ajimouncement  of  additions  to,  and  changes  in, 
the  proprietary  line.  These  changes  await  a  m'»re  settled 
condition  of  the  drug  market  as  well  as  ot  the  paper  market. 
It  has  beer  suggested  that  the  Journal  issue  at  intervals  a 
complete  price-list  ot  drugs,  chemicals,  biologicals,  domestic 
utilities,  proprietary  medicines  and  cosmetics.  This  sugges- 
tion ifc  a  vahi.'ihle  one,  but  the  cost  ot  preparing  and  print- 
ing such  a  iis'i  at  the  present  time  is  prohibitive. 

[A  statement  follows  of  costs  of  publication  and  economies 
effected.] 

In  addition  to  publishing  the  Journal,  the  department  of 
publicity  has  been  called  upon  to  answer  all  sorts  ot  legal, 
commercial,  and  pharmaceutical  queries  by  mall  and  tele- 
phone; to  .assist  the  committee  on  public  relations  and  Individ- 
ual members  in  the  preparation  ot  "copy"  tor  the  public  pres.f; 
and  to  .issist  the  national  socret.iry  in  adjusting  complaints. 

The  director  uf  publicity  h.as  represented  the  National  Asso- 
ciation ot  Retail  Druggists  at  the  meotincrs  of  tlie  Texas  and 
Iowa  State  associations  himself,  his  addresses  on  those 
occasions  being  received  with  gratifying  appreciation.  He 
has  also  addressed  the  pharmaceutical  organizations  ot  the 
students  at  Purdue  and   Valparaiso  universities. 

So  much  for  tiie  work  of  the  department;  now  a  word  as  to 
your  part  in  continuing  and  advancing  the  success  of  the 
Journal.  We  want  you  to  prove  more  conclusively  to  the 
firms  that  advertise  in  your  publication,  that  it  pays  well  to 
do  so.  Wo  want  you  to  look  for  the  advertisement  of  every 
.Irm  which  bids  for  your  custom,  and  to  find  out  why,  if  it 
Is  not  using  your  journal.  If  you  do  Oils,  you  will  not  be 
caught  in  sharp  deals— and  It  is  better  not  to  be  caught  'han 
to  be  obliged  later  to  ask  the  Journal  to  assist  you  in  getflng 
loose.  We  are  most  willing  to  extend  such  assistance  as  we 
can.  but  we  can  as.nist  bettor  in  a  preventive  capacity,  and  It 
IS  up  to  yo'j  to  make  this  fact  clear  to  every  firm  with  which 
5  ou  are  asked  to  do  business. 

With  gratefil  acknowledgement  of  the  continuous  co-opera- 
tive assistance  he  has  received  from  the  national  secretary, 
the  other  oflflcers,  committeemen,  and  members  of  the  Na- 
tional Association  of  Retail  Druggists  and  from  all  his  asso- 
ciates at  national  headquarters,  this  report  is  re»p<'ctfully 
submitted. 

After  the  publicity  department's  report  had  been  re- 
ferred to  the  committee  on  finance.  J.  H.  Rlemenschnelder, 
of  Chicago,  111.,  reported  as  chairman  of  the  committee  on 
advertising.  He  told  of  a  slight  Increase  In  tbe  amount 
of  business  carried  by  the  N.  A.  R.  D.  Journal;  called  at- 
tention to  the  effect  ot  the  policies  of  the  association  in 
somewhat  limiting  the  field  of  advertising  soliciting,  and 
urged  the  members  to  give  preference  to  the  firms  that  ad- 
vertise In  the  Journal  when  other  factors  are  equal,  so 
that  tbe  productiveness  of  tbe  official  publication  might 
be  Increased.  This  report  also  was  referred  to  the  com- 
mittee on  finance. 

Two  Invitations  were  extended  to  the  delegates:  one 
from  the  Associated  Advertising  Clubs  of  the  World, 
which  would  have  a  meeting  in  the  Claypool,  Wedneeday 
evening;  the  other  from  Eli  Lilly  k  Co.,  who  wanted  the 
delegates  to  visit  their  plant. 

In  explaining  the  absence  of  a  report  from  the  commit- 
tee on  pharmacy  laws,  Secretary  Potts  reported  the  lllnesa 
of  the  chairman,  Charles  Brunstrom,  of  Moline.  111.,  and 
the  convention  telegraphed  Its  regreU,  There  followed 
some  announcemenu   by   Assistant   Secretary   Oren,   and 
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some  Instructions  to  the  convention  committees:  and  three 
more  resolutions  were' handed  In  and  referred. 

Availing  himself  of  the  privilege  previously  extended  to 
him,  Dr.  J.  H.  Deal  reported  that  he  had  been  Informed  by 
Dr.  C.  S.  Alsberg,  of  the  federal  bureau  of  cheml.stry.  that 
there  was  little  likelihood  that  the  government  would  ap- 
ply the  standards  of  the  ninth  revision  of  the  Hharmaco- 
poBla  before  the  first  of  next  year.  F.  H.  Kreerlcks  also 
spoke  briefly  to  express  his  gratitude  and  to  suggest  con- 
sideration of  the  advisability  of  getting  State  appropria- 
tions for  the  propagandlc  work  in  behalf  of  official  medi- 
cines, it  being  his  opinion  that  the  public  could  as  well  be 
asked  to  pay  for  the  enlightenment  of  Its  medical  attend- 
ants as  for  the  education  of  farmers  and  stock-growers. 

As  it  was  too  early  to  adjourn,  and  as  the  day's  pro- 
gram had  been  carried  out,  the  convention  reached  ahead 
a  session  to  take  up  the  report  of  the  telephone  committee, 
and  Chairman  Wllhelm  Bodemann,  of  Chicago,  111. — he  Is 
located  for  the  sake  of  "style,"  not  that  It  is  necessary — 
presented  a  report,  an  abstract  of  which  follows: 

Report  of  the  Telephone  Committee. 
The  report  of  the  telephone  committee  notes  that  It  is 
now  twenty  years  since  the  slot  telephone  was  Installed 
In  Chicago.  "Before  that  time,"  says  the  report,  "the  coin 
was  always  dropping  out  of  the  druggist's  cash  box.  While 
the  tingling  of  this  coin  Is  now  heard  all  over  this  country 
In  most  cities,  there  are  a  few  cities  left  still  operating 
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Por    many    years     the     arch-    Hi.s  report  as  chairman  of  the 
enemy    of    'five-lunch*    drug-     legislative    committee    was    a 
store    telephones.  feature   of   the   meeting:. 

under  the  old  cash  out  way.  We  cannot  fathom  why  this 
should  be  thus.  The  drug  store  coin  telephone  box  has 
blazed  the  way  to  the  general  adoption  of  the  coin  box, 
enabling  a  traveler  to  step  out  of  a  train  en  route,  to  run 
Into  the  public  telephone  of  the  country  depot  and  send 
his  message:  depots,  saloons,  public  street  corners,  all  af- 
ford an  opportunity  to  communicate  with  the  rest  of  the 
universe  without  loss  of  time  and  energy  to  hunt  for  a 
telephone.  We  deeply  regret  that  the  rest  of  the  country 
was  80  fearfully  slow  In  adopting  the  new  system  for  the 
very  reason  that  It  is  not  so  easy  now  to  make  desirable 
arrangements  as  it  was  twenty  years  ago." 

It  Is  suggested  that  the  organizer  be  instructed  to  in- 
vestigate why  certain  cities  have  not  Joined  the  rest  Id 
the  telephone  movement,  which  is  characterized  as  "one  of 
the  great  assets"  of  the  National  Association  of  Retail 
Druggists. 

In  accordance  with  customary  procedure.  Chairman 
Bodemann  then  took  over  the  meeting  and  called  upon  the 
delegates  to  relate  their  telephonic  experiences,  that  Is, 
txperlences  in  the  way  of  compensation,  or  lack  thereof, 
for  acting  as  landlords  for  public  telephones.  First  he 
read  a  letter  from  M.  S.  Kahn,  of  Baltimore,  Md..  who  told 
of  the  success  of  the  local  druggists  in  combatting  an  at- 
tempt on  the  part  of  the  telephone  folks  to  reduce  the 
compensation  at  pay  stations  from  20  to  5  per  cent. 

For  Philadelphia,  D.  J.  Reese  said  that  the  druggists 
were  being  supplied  with  "nickel-flrst"  coin-operated  ap- 
paratus, so  as  to  obviate  "forgetfulness"  on  the  part  of 
telephone  users,  and  to  add  to  the  satisfaction  of  the  condi- 
tions that  had  prevailed  for  eleven  years.  In  Cleveland, 
Ohio,  said  E.  R.  Selzer,  the  pay-telephone  commission  Is 


now  60  per  cent,  on  all  receipts  In  excess  of  |6  a  month, 
and  J.  P.  Crowley  went  him  one  better  with  the  report 
that  Chicago  druggists  get  50  per  cent,  commission  on  all 
receipts  over  15  cents  a  day.  But  Charles  H.  Huhn  said  that 
Ihe  Mlnneapolltans  were  not  satisfied  with  conditions  up 
their  way,  because  they  could  not  tell  from  the  telephone 
company's  statement  whether  they  were  getting  all  that 
was  coming  to  them.  This  complaint  was  only  against  the 
Bell  company,  as  the  Trlstate  commission  was  paid  in 
hand  when  the  receipts  were  collected.  Some  Cleveland 
delegates  said  that  they  got  regular  audit  vouchers  with 
their  remittances. 

This  led  H.  B.  Guilford,  of  Rochester,  N.  Y.,  to  declare 
that  the  national  telephone  committee  should  get  the  In- 
terstate Commerce  Commission  to  fix  a  uniform  rate  and 
means  of  compensation,  but  Chairman  Bodemann  pointed 
out  that  the  matter  of  Interstate  telephone  supervision 
was  Intrusted  to  a  score  or  more  State  utility  commissions 
and  harmony  was  practically  out  of  the  question. 

In 'some  of  the  smaller  towns.  It  was  reported,  the  tele- 
phone companies  are  not  Inclined  to  pay  any  attention'  to 
the  complaints  of  druggists,  refusing  even  In  some  In- 
stances to  Install  pay  telephones  or  to  require  the  author- 
ization of  long-distance  messages.  Charles  Ehlers  said 
that  some  such  spirit  had  once  been  displayed  in  Cincin- 
nati, Ohio,  but  had  been  broken  by  the  firm  opposition  of 
the  druggists,  who  now  get  40  per  cent,  commission.  The 
chairman  promised  to  aid  any  druggists  who  stiffened 
their  spiral  columns  in  opposition  to  this  sort  of  "free 
lunch." 

J.  F.  Finneran  reported  that  a  commission  of  15  per 
cent  Is  paid  in  Greater  Boston  on  all  receipts  up  to  $100  a 
month,  and  20  per  cent,  on  all  in  excess  of  that  amount, 
but  that  business  conditions  were  offered  as  an  excuse  for 
paying  a  lower  rate  In  the  smaller  localities.  In  Boston 
tnere  is  no  trouble  about  accounting,  as  the  receipts  are 
counted  in  the  presence  of  the  druggist  and  he  is  given  a 
leceipt.  H.  E.  Kraft  and  G.  H.  Kesten  told  of  the  gradual 
change  in  Milwaukee.  Wis.,  from  a  mixed  lot  of  rates, 
from  10  to  30  per  cent,  to  a  fixed  commission  of  30  per 
cent. 

It  was  dinner  (or  supper)  time  when  the  relating  of 
telephonic  experiences  came  to  an  end,  so,  when  Chair- 
man Bodemann  turned  back  the  chair  to  President  Stout, 
the  session  was  adjourned. 


Fourth  Session. 

Wednesday  Forenoon, 
Opening  at  10:20  o'clock,  Wednesday  forenoon,  the  fourth 
session  of  the  convention  was  occupied  chiefly  with  the  re- 
ports of  committees.  The  first  report  was  that  of  the  com- 
mittee on  Procter  memorial,  which  had  been  sent  in  by 
Chairman  R.  J.  Mersing,  of  Minnesota,  and  was  read  by 
Secretary  Potts.  The  committee's  only  suggestion  was 
that  the  members  give  support  to  the  congressional  meas- 
ures designed  to  provide  a  site  for  the  memorial  in  the 
Smithsonian  grounds  at  Washington.  The  report  was  re- 
ceived in  the  customary  manner. 

A  verbal  report  was  made  for  the  committee  on  public 
relations  by  Hugh  Craig,  of  the  department  of  publicity, 
who  urged  that  druggists  make  better  use  of  their  local 
newspapers  In  telling  their  story  to  the  public.  This  re- 
port was  duly  received. 

For  the  committee  on  auditing.  Chairman  F.  G.  Ott,  of 
Kentucky,  reported  that  the  auditing  of  the  accounts  of 
the  association  had  been  attended  to  by  a  firm  of  auditors, 
whose  report  was  attached  to  that  of  the  committee.  This 
report  took  the  usual  course. 

J.  J.  Tobin,  of  Massachusetts,  reported  for  the  special 
committee  on  reorganization,  the  report  being  signed  by 
the  chairman,  C.  F.  Mann,  of  Michigan.  The  committee 
said  that  no  suggestions  had  come  to  its  attention,  hence  it 
had  had  nothing  to  do  under  the  resolution  adopted  at 
the  Minneapolis  convention  last  year.  Of  Its  own  initia- 
tive the  committee  expressed  satisfaction  with  the  pres- 
ent form  of  organization.  Its  report  was  disposed  of  in 
the  usual  manner. 

For  the  first  time  In  several  years,  reported  the  com- 
mittee on  transportation,  a  reduced  rate  of  railroad  fare 
had  been  obtained  this  year  for  conventioners,  two  of  the 
leading  passenger  associations  having  granted  a  rate  of 
two  cents  a  mile  for  round-trip  tickets.  The  report  was 
submitted   by   the   chairman   of   the   committee,   Charles 
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Ehlers,  of  Ohio.  At  the  suggestion  of  W.  C.  Anderson,  of 
New  York,  it  was  received  with  a  rising  vote  of  thanks. 

The  reading  of  a  few  communications  occupied  a  brief 
space  of  time,  and  then  C.  M.  Woodruff,  secretary  of  the 
National  Association  of  Manufacturers  of  Medicinal  Prod- 
ucts, addressed  the  convention  on  legal  matters.  First  he 
told  why  the  National  Drug  Trade  Conference,  of  which 
he  is  also  secretary,  had  undertaken  to  get  data  relative  to 
the  misdoings  and  errors  of  officials  having  to  do  with  the 
enforcement  of  laws  affecting  the  drug  trade,  and  he 
asked  that  instances  of  bias,  discrimination,  favoritism, 
or  coercion  be  reported  to  the  N.  D.  T.  C.  committee  hav- 
ing the  investigation  in  charge.  His  second  topic  was  the 
need  for  postal  regulations  that  would  permit  medicines 
containing  poisons  to  be  mailed.  He  spoke  at  length 
about  the  drawbacks  of  the  existing  restrictions,  particu- 
larly in  'emergencies,  and  asked  support  for  the  Kern- 
Doremus  bill  now  in  Congress. 

There  was  a  considerable  discussion  of  the  need  for  re- 
vision of  the  regulations  on  the  mailing  of  poisons.  Most 
of  the  delegates  favored  the  revision,  but  some,  particu- 
larly F.  F.  Ernst,  of  Massachusetts,  thought  that  the  pro- 
posed revision  might  tend  to  nullify  antl-narcotlc  laws. 
Mr.  Woodruff  and  W.  C.  Anderson  cleared  up  that  point, 
and  the  latter  declared  that  the  revision  would  be  bene- 
ficial to  the  retail  drug  trade  and  to  the  public.  .\s  the 
convention  had  received  a  resolution  dealing  with  the 
same  subject,  no  formal  action  was  taken  on  the  floor. 

Secretary  Potts  read  a  resolution,  offered  by  Charles 
Crowley,  of  Indiana,  which  favored  legislation  that  would 
prohibit  the  refilling  of  prescriptions  and  oblige  the  drug- 
gist to  return  each  prescription  to  the  prescriber  after  six 
months.  This  resolution  was  met  with  a  motion  to  table, 
but  the  motion  was  withdrawn,  and  the  resolution  was  re- 
ferred in  due  order. 

Several  minor  announcements  and  a  preliminary  report 
of  the  committee  on  credentials  concluded  the  business  of 
the  session,  which  closed  at  noon. 


Fifth  Session. 

Wednesday  Afternoon. 

Right  on  time,  at  2:30  o'clock,  the  afternoon  session  was 
opened,  and  the  report  of  the  committee  on  postal  affairs 
was  called  for.  Chairman  O.  E.  Kistner,  of  Ohio,  pre- 
sented the  report,  in  which  the  committee  said  it  had  had 
little  to  do  because  the  situation  with  regard  to  postal 
sub-stations  had  been  generally  satisfactory.  The  com- 
mittee recommended  that  the  legislative  committee  be  in- 
structed to  work  for  the  compensating  of  .sub-station 
agents  in  proportion  to  the  amount  of  business  transacted. 
The  report  was  duly  referred. 

Next  following  came  the  report  of  the  committee  on 
national  legislation,  which  was  presented  by  Chairman  S. 
C.  Henry,  of  Pennsylvania.    The  report  follows: 

Report  of  the  Committee  on  National  Legislation. 

From  tht  lexfKlatlve  standpoint,  the  past  year  has  been  an 
exceedingly  active  one.  As  .ill  of  you  are  aware,  the  world 
, ata«t;ui>li ?  ha.i  nnt  abated  In  the  least,  but.  on  the  contrary, 
ha.s  wlil.n.il  i.i  Much  an  extent  that  a  contemplation  of  It 
■<lii.\il  I  ■ill  ill  ..»  u«  with  a  senao  of  profound  iiatififactlon  and 
ii'.irtf'lt  tli.u.k-.KivinK  that  our  own  nation  hoji  escaped  the 
i....'l>!l;om  of  il»Mth  and  destruction.  This  condition  of  world 
;  iiinoil.  wnilc  It  had  a  markedly  direct  Influence  upon  our 
:.fr.iin<  In  the  way  of  affecting:  the  oost  and  facility  of  secnr- 
Itii:    iruK   ■.lipiilieH.   also  may  be  said   to  have  had   an   Indirect 

•  ff."!  ii\  Mriu.-  .jf  lis  compelllnir  the  constant  and  unremitting 
:.tt'nii'.n  o:  •kit  national  .idmlnlHtratlve  and  leKlsIatlve  bodies 
toward  i^fcRusrdinK  <he  rlirhts  and  Interests  of  our  country. 
It  would  Pot  be  proper  for  your  IeglKla.tlve  committee  to 
«t.ite    t';it    the    prtponder.ince    of    International    complications 

with    the    enactment    of    statutes    relating    more    or 

•ly   to   our    Interests:    yet   It  must  be  admitted    that 

I  cert.iln   inlluence.  since  it  Is  probably  a  fact  that 

-•    fon<rrcss   has   had    proposed   for   its  consideration 

limber  of  leKlslative   measures   than   any   precedlnK 

•rii.     i:iiir,    of    bills    passed    to    those    pr'«""t-.i    in 

"■,    however,    bearing  out   the  i 

i'tee  early  in  the  session  of  €•■  • 

..:.'  .^  ,iild   b«  enacted   other  than   pui-,.,    n- 

istra: .  .  res. 

I'h:  It   of  afTalr*  did  not  discourage   your  commlt- 

lee,  i,..>.,.i.  and  while  we  are  denied  the  pleasure  of 
r<|)c>rtin(t  the  |>assaKe  of  the  several  bills  In   which  our  asso- 

•  liilin    Is    Interes'.ed.    we    may    state    tliat    our    conscientious 
"    -■    '     '   been   along  the   lire  of  advancing   them    whenever 

■  ••    offered.      Since    the    enactment    of    Icgislallon    to 

'  ir  Interests   Is  of  course   not   the  only   function   of 

!•  Ki-'iii. ..      committees,     much     good    Is    often     ac.-ompll»hed 

througn    prom.it   "piOTSltlnn   to  mifavoral)l<-   iiglslntinn.   as   well 

as  to  ir,niin;ei-al)le  departmental   Interpretations  of   the  laws. 

In  thi  <  •'.nnrcilon  we  may  state  that  o<cijsl>ns  arose  fpe- 
^ontly  thrniiis'hout  the  year  which  re-(iilre<i  prom|>l  and  em- 
jihaUc    aotii-n    i-n    the    part    of    your   cnmmlllee    in    order    that 


our  interests  would  be  properly  conserved  and  our  rights 
maintained.  It  may  not  be  amiss  at  this  point  to  testify  to 
the  un;iorra  courtesy  and  co-operation  that  was  vouchsafed 
jour  committee  by  the  members  of  both  branches  of  Congress 
as  well  as  departmental  and  bureau  chiefs.  The  unusual  num- 
ber of  hearings  we  asked  for  tlirougliout  tlie  year  were 
promptly  granted. 

NAKCOTIC   LAW   BUUNOS. 

Our  members  will  doubtless  recall  that  when  we  were  last 
assembled  in  convention  there  was  considerable  perturbation 
over  T.  D.  2213,  which  ruling  proscribed  the  renewal  of  a 
prescription  containing  any  narcotic  in  whatever  quantity  or 
form,  regardless  of  the  fact  tiiat  the  form  might  l>e  that  of 
a  preparation  otherwise  exempt  and  available  for  general  sale 
without  restriction.  This  paradoxical  decision  was  taken  up 
by  your  committee  through  an  appeal  to  the  Treasury  De- 
partment for  a  hearing,  which  was  granted  and  set  for  De- 
cember 1st,  1915.  This,  hearing  was  attended  by  Mr.  A.  S. 
Wardlo,  president  of  tlio  New  Yorlt  Pharmaceutical  Associa- 
tion; Ml.  J.  H.  Kehfuss,  former  chairman  of  the  N.  A.  R.  D. 
LegisIaUve  Committee,  and  the  N.  Y.  Ph.  A.  counsel,  former 
Senator  Hill;  Mr.  E.  C.  Urokmeyer,  N.  A.  R.  D.  counsel, 
and  your  cnairman.  The  subject  was  exhaustively  discussed 
by  those  present.  The  injustice  and  absurdity  of  the  ruling 
were  thoroughly  analyzed,  and  a  sul>stitute  therefor  was 
submitted  to  the  commissioner.  At  the  conclusion  of  the 
argument  the  commissioner  informed  us  that  no  decision 
would  be  reached  until  otlier  interests  Involved  had  been 
iieard. 

December  loth  the  National  Drug  Trade  Conference  con- 
vened, when  the  matter  was  again  taken  up  and  a  committee 
appointed,  consisting  of  Prof.  J.  H.  Beai.  Mr.  C.  M.  Wood- 
ruff, and  your  chairman.  This  committee  was  instructed  to 
convey  to  the  revenue  officials  the  objection  of  the  conference 
to  T.  D.  2213.  A  hearing  was  asked  tor,  which  was  granted 
and  set  for  January  19th,  1916.  At  this  hearing  arguments 
were  presented  by  all  the  members  of  the  committee,  and  the 
subject  was  again  covered  most  thorouglily.  A  brief  which 
had  been  previously  prepared  by  Professor  Beal  was  filed 
with  tho  commissioner.  The  length  of  this  brief  makes  it 
impractical  to  include  it  in  this  report,  and,  .since  it  has 
been  published  in  our  Journal,  it  may  suffice  to  say  that  in 
our  opinion  it  was  the  most  comprehensive  and  thorough 
presentation  of  our  side  of  the  question  that  could  possibly 
be  anticipated.  Following  these  hearings,  and  as  a  result 
theieoi,  thfc  commissioner  issued  T.  D.  2'!09.  While  it  may  be 
said  that  this  new  ruling  does  not  entirely  meet  our  conten- 
tions, we  feel,  however,  that  the  most  absurd  features  of 
T.  D.  2213  have  been  eliminated.  Further  steps  h.T.ve  been 
taken  to  test  the  legality  of  the  department's  continued  dis- 
crimination between  an  extemporaneously  prepared  prescrip- 
tion and  an  e.xempted  preparation  containing  the  allowable 
quantity   of  a  iiaicutic  drug. 

Contemixnaneou.sl.v  with  the  hearings  on  T.  D.  2213  consid- 
e;-ation  was  also  given  to  T.  D.  2244,  our  forces  being  further 
augmented  by  Mr.  H.  B.  Thompson,  of  the  proprietary  asao- 
flation,  apd  Mr.  W.  I.,.  Croun.*?e,  representing  the  National 
Whoies.'.ie  Druggists'  As.-^ociation.  This  decision,  it  will  be 
lemcmberc-d,  required  a  statement  of  the  quantity  of  narcotic 
contents  upon  all  order  forms  for  narcotic  preparations.  The 
additional  hardship  inflicted  upon  the  drug  trade  by  this  rul- 
ing was  thorouglil.v  discussed,  and  a  brief  which  had  been 
prepared  previousl.v  by  Mr.  Woodruff  was  tiled  with  the  com- 
missioner. Following  these  hearings.  T.  D,  2292  was  is.sued  By 
the  department,  but  was  considered  unsatisfactory,  since  it 
merely  permitted  ordering  11.  3.  P.  and  N.  V.  preparations 
without  stating  the  quantity  of  narcotic  and  leaving  the  situa- 
tion as  far  as  uiiLtllcial  preparations  were  concerned  as  cotn- 
plicated  as   before. 

Subsequently  another  hearing  was  granted  at  the  request 
of  Mr.  Croun.se  and  set  for  April  24th.  At  this  hearing  ap- 
peared Mr.  Crounse.  Mr.  Brokmeyer.  and  your  chairman. 
Our  dissatisfaction  with  T.  D.  2292  was  pointed  out  to  the 
oommissloiier  by  all  those  pre.sent,  and  your  chairman  sug- 
gested that  simply  stating:  the  name  of  the  narcotic  contained 
would  .servo  to  answer  the  department's  requirements.  This 
the  commissioner  .Inallv  agreed  to,  stating,  however,  that  if 
upon  practical  application  of  the  suggestion  he  found  that 
;t  opened  a  way  to  violation  of  the  law.  he  would  revoke  the 
ruling  instantly.  It  is  worthy  of  note  that  the  drug  trade  of 
the  country  has  justified  the  commissioner's  confidence,  in 
that  not  a  single  Instance  of  violation  appears  to  have  fol- 
lowed his  concession,  and  it  is  to  be  hoped  that  none  will  occur 
to  the  discredit  of  our  craft. 

PBIOB-MAINTENAWCE. 

In  order  that  our  members  may  be  fully  Informed  regarding 
the  acilvitles  of  the  legislative  committee  In  I  he  matter  of 
price-main lenance.  It  Is  desirable  to  cover  in  detail  the  year's 
work  relating  thereto.  Karly  In  the  year  your  chairman  took 
up  tola  question  with  the  representative  of  the  American  Fair 
Trade  League.  Tlio  proposition  of  Introducing  new  legislation 
sovernhig  prlce-n:alntermnce  was  discussed  nt  length,  since  It 
seemed  to  be  Mr.  Whittler's  idea  that  certain  provisions  In  the 
old  Stevens  bill  were  not  agreeable  to  some  Interests  whose 
support  WA"  dcsiralile.  I^'oilowing  this  conference,  at  which 
vour  chairman  was  a.isured  that  further  consideration  of  the 
question  of  a  price-innlnteiiniice  lilll  would  be  taken  up  with 
him  prior  to  any  -utlon  Iwlng  taken,  your  chairman  was  sur- 
prised to  learn  of  the  Introduction  of  the  Ayres  bill,  which 
was  similar  to  the  Stevens  bill.  The  Introduction  of  this  hill 
was  discussed  with  the  representative  of  the  American  Fair 
Tra<ln  League,  who,  however,  disclaimed  any  responsibility  for 
It.  Suhseqi.entiv,  the  Stephens  and  Ashurst  bills  were  Intro- 
duced, also  without  any  foreknowledge  on  the  part  of  jrour 
chairman.  Following  tills,  amendmenls  were  offered  to  both 
Ihese  bills,  and  although  your  chairman  was  In  personal  com- 
muni'atloii  with  Mr.  Whittler  during  most  of  this  time,  he 
was  at  no  time  rmisulted  or  Informed  of  any  contemplated 
move  In  p»'la(lon   io  these  hills. 

March  23<l  your  chairman    made  a  special  trip  tn  Washing- 
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ton  m  order  to  ascortaJn  the  Btatuft  of  the  prlce-roalntenance 
bllla.  An  Interview  was  arranged  with  Mr.  Whlttler  at  which 
Mr.  Brokmeyer  wan  present.  At  thlH  Interview  Mr.  Whlttler 
was  aBk<>d  to  explain  the  amendments  to  the  bills  which  haa 
been  offered.  Thcso  explanatlofis.  while  not  wholly  satisfac- 
tory, were  accepted,  and  Mr.  Whlttler  was  asked  to  state  how 
soon  hearings  on  these  bills  would  begin  and  what  prospecU 
they  liad  of  passing  He  stated  that  a  majority  of  the  mfn- 
bers  of  the  House  as  well  as  a  majority  of  the  committee 
favored  them,  whereupon  we  suggested  that  a  more  favorable 
situation  could  hardly  be  expected  and  advised  an  endeavor 
to  have  the  bill  reported  out  of  committee  at  once  and  have 
the  House  vote  upon  it.  to  which  suggostlon  Mr.  Whittler  re- 
plied that  the  chairman  of  th«  House  committee  on  for(!ig»i 
and  Interstate  commerce  was  bitterly  opposed  to  the  measure 
and  some  of  the  committee  members  were  rehictant  about 
opposing  the  chairman.  This  statement  gave  a  different  com- 
plexion to  his  earlier  assurances.  Therefore,  we  proceeded 
to  the  House  and  Interviewed  the  chairman  of  the  committee, 
the  authoi  of  the  bill,  the  Speaker  of  the  House,  and  other 
Intluentlal  members  of  the  House,  and  found  that  the  Stephe«ia 
bill  had  absolutely  no  prospect  of  passing  at  this  session  of 
Congress,  duo  largaly  to  the  pressure  of  an  extensive  admln- 
Istratloi.    program  of  leKlslatlon. 

This  information  w.ob  immediately  communicated  to  the 
executive  committee  and  published  In  the  Journal.  As  a  result 
of  this  quest  for  information  and  the  publication  of  the  In- 
controvertible conclusion,  we  were  subjected  to  scathing  criti- 
cism for  our  deductions  as  to  the  probability  of  the  Stephens 
bill's  passing,  but  the  fact  remains  that  Congress  has  ad- 
journed and  the  bill  has  not  been  reported  out  of  committee. 

The  only  cppcrtunlty  orfcred  to  us  to  record  our  support  of 
a  prlco-maJntenance  measure  was  at  a  belated  hearing  on 
the  above  bill  held  May  30th.  This  hearing  was  attended  by 
Mr.  Brckmeyei  and  your  chairman,  who  made  a  statement 
assuring  tho  committee  of  our  continued  support  of  the  prin- 
ciple of  price-maintenance  and  (lied  with  the  oommitt<>e  a 
brief  which  we  believe  most  clearly  and  thoroughly  sets  forth 
the  po.-iiLlon  of  the  National  Association  of  Retail  Druggists 
upon  this  all-important  question. 

While  this  information  has  all  been  published  In  the  Jour- 
n:il,  we  have  deemed  it  advis.able  to  pre«emt  the  matter  at 
this  time  In  order  that  you  may  have  the  facts  clearly  before 
you  while  you  arc  assembled  in  convention.  We  believe  that 
your  committee  has  done  everything  within  Its  pow^er  to  secure 
action  upon  these  bills.  Failing  In  this  and  realizing  the 
objections  which  have  been  oftered  to  the  many  bills  pre- 
sented, yo'.jr  committee  has  considered  various  plans  for 
securln;;  the  principle  for  which  we  are  striving  by  other 
methods,  and  we  would  most  earnestly  suggest  that  the  mat- 
ter be  thoroughly  discussed  at  this  convention  in  order  that 
your  Incoming  legislative  committee  may  Intelligently  carry 
out  your  desires. 

THE  PAIGE   BILL. 

The  T'alge  bill  lias  again  been  Introduced  by  Congressman 
Paige  at  the  request  of  Representative  Carter,  of  Massachu- 
setts, who  If  now  a  member  of  the  committee  ct\  patents.  Rep- 
resentative Paige  having  been  transferred  to  the  committee 
on  postofBces  and  post  roads.  Representative  Carter  admits 
that  ho  has  not  asked  for  a  hearing  upon  the  bill  and  it  is  very 
evident,  that  both  he  and  Representative  Paige  realized  the 
futility  of  attempting  to  secure  action  upon  such  a  measure 
at  the  recent  .session.  The  drug  trade  conference  amendment 
to  the  Paige  bill  was  considered  by  Representative  Paige 
and  rejected  by  him  because,  as  he  states,  it  might  lead  to 
serious  complications.  This  is.  however,  a  very  important  bill 
from  o;ir  viewpoint  and  should  receive  earnest  consideration 
at  the  llrsl  opportune  moment,  and  it  seems  to  your  committee 
that  an  earnest  effort  shotild  be  made  to  straighten  out  the 
differences  of  opinion  among  the  friends  of  this  bill. 
OTJARANTT  LEGEND. 

Pursuant  to  resolution  adopted  at  the  Minneapolis  conven- 
tion your  chairman  atten'Ted  the  hearing  called  by  the  Depart- 
ment of  Agriculture,  Bureau  of  Chemistry,  to  consider  pro- 
tests against  the  order  abolishing  the  use  of  the  food  and 
drugs  act  .serial  number  and  guaranty  clause.  Representa- 
tives from  all  lines  affected  by  this  decision  were  present,  and 
numerous  arguments  were  presented  with  a  view  to  showing 
the  error  of  the  decisicn.  The  chief  objection,  however,  on 
the  part  of  those  present  aupeared  to  be  due  to  the  fact  that 
Ihey  had  quantities  of  labels  bearing  the  guaranty  clause  and 
the  serial  number.  Your  chairman  pointed  out  to  the  officials 
that  the  .abolitiofi  it  thi-<  clause  and  the  serial  number  would 
he  depriving  the  retail  dealer  of  a  certain  amount  of  protec- 
tion and  suggested  the  adoption  of  the  form  approved  by  the 
Minneapolis  convention  which  was  as  follows:  "Guaranteed  by 
Cthe  name  of  the  m.^nufacturer^  to  complv  with  the  foods 
and  drugs  act  of  June  Wh.  190«."  and  the  continuation  of 
this  serial  number.  The  bureau  officials,  while  postponing  the 
date  fo."-  the  order  to  become  effective,  were  still  not  in- 
clined to  rescind  it. 

While  the  prospect  of  finallv  causing  the  officials  to  revoke 
this  order  are  not  at  all  bright,  we  still  believe  It  advisable 
to  take  some  steps  toward  securing  a  revocation  of  the  order. 

OENEKAI.  RETEIHTE   BIIX. 

At  the  very  beginning  of  the  session  of  Congress  which  has 
Just  closed,  your  committee  took  up  with  those  In  authority 
at  Washington  the  matter  of  schedule  B  in  the  emergency 
revenue  act.  relating  to  stamp  taxes,  and  presented  to  them 
reasons  why  this  lax  should  not  be  continued.  Similar  argxi- 
ments  were  also  presented  bv  the  representatives  of  other 
organizations  with  the  result  that  we  had  the  assurance  that 
when  the  general  revenue  bill  was  declared  such  tax-  would 
be  eliminated,  and  we  are  pleased  to  inform  you  that  In  the 
bill  Just  enacted  Into  law  v.e  are  freed  frcm  this  vexatious 
and  burdensome  tax. 

Much  to  our  annoyance,  however,  the  bill  as  it  pa.ssecl  the 
House  contained  a  clause  providing  for  a  fix  of  IM  cents 
per  half  pint  upon  all  win?s,  liquors,  cordials,  compounds 
and  preparations  which  contain  distilled  spirits  of  wine  and  a 


further  provision  that  this  tax  •hould  not  apply  to  prupara- 
tlong  compoundc-d  by  a  retail  drugglat  upon  the  order  of  a 
physician  ki  quantities  of  one-halt  pint  or  less.  Upon  learn- 
ing of  these  provisions,  your  chairman  Immediately  began  an 
Investigation  and  learned  that  when  the  bill  was  originally 
Introduceo  Into  the  House  the  words  "distilled  spirits  or  wine" 
wore  used  Instead  of  'distiilfd  spirits  of  wine,"  and  upon 
further  Inquiry  It  was  learned  that  it  was  the  intention  of 
those  having  the  bill  in  charge  to  again  change  the  phrase- 
ology back  to  its  original  form.  We  then  appeared  before  the 
finance  coiiiniiitee  of  the  Senate  and  presented  argument 
against  the  aduptlon  of  this  section,  after  which  we  Inter- 
viewed tho  staff  of  the  Internal  Revenue  Bureau  and  finally  the 
Assistant  Secretary  of  the  Treasury,  from  whom  thcso  recom- 
mendations originated.  Upon  learning  that  it  was  not  thoir 
desire  or  intention  to  have  this  tax  applied  to  medicinal  prep- 
arations, we  requested  them  to  specifically  recommend  to  the 
Senate  finance  committee  that  this  section  be  so  changed 
that  it  would  not  apply  to  medicinal  preparations,  where- 
upon wo  received  their  assurance  that  they  would  do  so.  We 
then  prepared  ond  filed  a  brief  with  the  finance  committee 
of  the  Senate,  In  which  we  called  attention  to  all  the  tacts 
above  related,  and  we  are  happy  to  Inform  you  that  all  refer- 
ence to  tha  medicinal  preparation  has  been  removed  from  the 
bill  and  that  It  Is  so  worded  that  the  tax  cannot  possibly  l>e 
construed   to   apply   to   medicinal   preparations. 

MAIUNG  POISONS. 

There  has  recently  been  introduced  into  the  Senate  under 
the  title  S.  6834,  referred  to  the  Judiciary  committee,  and  In 
the  House  of  Keprosentatlvcs  as  11.  R.  17396,  referred  to  the 
committee  on  postofTices  and  post-roads,  a  bill  for  the  relief  of 
the  situation  brought  about  by  tho  ruling  of  the  Post- 
Ofnce  Department  prohibiting  the  mailing  of  poisons.  These 
bills  will  be  known  as  the  Korn-Doremus  bill.  This  is  a  com- 
prehensive measure  afforling  relief  to  every  brancli  of  art, 
science  and  Industry,  and.  briefly  stated,  provides  for  the  ad- 
mlssior  to  the  mails  of  all  poisons  a«id  articles  and  composi- 
tions containing  poison  provided  they  are  not  outwardly  or  of 
their  o-.vn  force  dangerous  to  life,  health,  and  property.  It 
securely  pmparcd  and  packed.  This  bill  Is  In  line  with  other 
measures  of  similar  import  to  which  we  have  given  our  support 
and  should  rcceiv-j  the  fjarnest  support  of  this  association 
when  Congress  reconvenes  In  Dccemter. 

ANTI-TRADINO  ST.\MP  LAW. 

The  Supreme  Court  of  the  United  States  having  sustained 
tiie  validity  of  the  Stato  laws  of  Florida  and  Washington  im- 
posing a  license  tax  upon  trading  stamps  and  in  Florida  upon 
tiie  cash  values  of  stocks  of  merchandise  (retail)  of  t3  for  the 
first  $1000  and  $1.30  for  each  additional  flOOO  or  fraction  thereof, 
and  $1.50  per  $1000  for  wholesale  dealers,  the  way  appears 
perfectly  clear  for  the  various  States  to  enact  laws  Imposing 
a  tax  upon  this  line  of  business,  and  your  committee  would 
recommend  that  tho  national  association  call  the  atteritioii  of 
the  various  State  organizations  to  tliis  condition  and  urge 
them  to  have  their  State  legislative  committees  endeavor  to 
have  such  laws  enacted. 

Before  concluding  this  report  the  chairman  of  the  legislative 
committee  desires  to  express  his  hearty  thanks  to  all  of  the 
members  of  this  committee  as  well  as  the  members  of  the 
auxiliary  legislative  committee  for  their  co-operation  and 
support  throughout  the  year,  and  also  to  express  the  keen 
sense  of  satisfaction  which  he  feels  at  the  splendid  co-opera- 
tion and  assistance  given  him  by  the  executive  committee, 
tlie  national  secretary,  and  the  director  of  publicity. 

Early  In  the  legislative  year.  Mr.  Kugene  C.  Brokmeyer  Was 
engaged  by  the  executive  committee  to  be  our  attorney  and 
.-epresentalive  at  Washington,  and  as  the  chairman  of  the 
legislative  committee  haa  been  brought  more  closely  in  con- 
tact with  him  than  perhaps  any  other  member  of  the  a.sso- 
clation.  he  has  had  a  better  opportunity  to  judge  of  the  char- 
acter or  scivice  rendered  by  him.  Tlie  chairman  feels  It  not 
only  a  duty  but  a  privilege  and  a  pleasure  to  say  that  in 
his  judgment  the  selection  of  Mr  IJrokmeyer  was  a  most 
happy  one  for  the  National  Associ.aticn  of  Retail  Drr.ggists. 
Mr.  Brokme.ver  is  a  courteous,  affable  gentleman,  and  hif;  wide 
:icquaintanoe  witli  the  public  men  and  his  knowledge  of  con- 
ditions at  Washington  make  his  services  to  this  association 
well  nigh  invaluable.  He  has  at  all  times  been  on  the  alert 
looking  after  our  interests  and  ha-s  always  furnished  us 
with  intormatioii  which  has  been  both  intelligent  and  timely. 

KECOMME.NDATIONS. 

Your  committee  would  recommend — 

1.  That  all  efforts  to  amend  the  Harrison  law  by  the  elimi- 
nation of  section  6  be  fervently  opposed  ani  that  if  any 
<-hanges  are  contempl.ited  In  the  law.  wo  lend  our  support  to 
those  measures  which  would  tend  to  strengthen  rather  than 
weaken  the  law.  and  we  would  further  recommend  that  the 
association  voice  its  approval  of  the  effort  which  is  being 
made  to  secure  a  decision  frorr.  the  court  which  will  set 
HL'ide  the  unfair  and  unjust  rulingr^  of  the  Treasury  Depart- 
ment. 

2.  That  the  .vssociatlon  continue  its  earnest  and  active  sup- 
port or  all  measures  wliich  have  for  their  object  the  estab- 
lishment of  the  right  of  the  manufacturer  to  establish  and 
maintain   the  resale  price  of  his   goods. 

3.  A  continuance  of  our  efforts  to  oring  about  a  revision 
of  the  patent  Laws  of  the  United  States  as  proposed  by  the 
Paige   bill  now  before  Congress. 

4.  A  continuance  of  the  effort  to  have  the  Department  of 
Agriculture  reconsider  its  determiniticn  to  eliminate  the  guar- 
.nnty  clause  and  serial  number  and  to  have  it  approve  some 
simple  guaranty  clause  which  would  not  be  misleadii.g. 

5.  The  adoption  of  a  resolution  approving  the  Kern-Doreinus 
bill  and  urge  that  the  incoming  legisl.Ttive  committee  take  up 
this  matter  immediately  upon   the   reassembling  of  Congress. 

6.  To  the  various  State  associations  renewed  effr-rts  to 
obtain  enactment  by  the  various  State  legislatures  laws  which 
will  control  and  regulate  the  trading-stamp  and  coupon  evils. 

After  the  reading  of  the  report  E.  C.  Brokmeyer,  the 
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\Vasbiugton  counsel  of  the  association,  told  how  practi- 
cal men  taught  theoretical  congressmen  and  bureaucratic 
employees  to  adjust  the  theory  and  practice  of  gov- 
ernment, and  he  urged  the  retail  druggists  to  take  a 
larger  interest  in  that  sort  of  teaching.  After  relating 
several  instances  of  the  way  in  which  the  interests  of  the 
medical  organizations  are  looked  out  for  in  Washington, 
the  speaker  suggested  that  the  association  provide  a  com- 
mittee on  elections  that  could  and  would  put  forth  the  po- 
litical influence  of  the  association  when,  where,  and  how 
it  would  do  the  most  good.  This  suggestion  led  to  the 
later  introduction  of  a  resolution  creating  such  a  commit- 
tee. 

Thomas  Stoddart,  of  New  York,  spoke  of  the  advan- 
tage of  political  activity,  relating  how  the  retail  drug 
trade  of  his  State  had  got  through  the  stormy  legislative 
yaar.  He  praised  Messrs.  Henry  and  Brokmeyer  heartily. 
.Apparently  the  suggestion  of  Mr.  Brokmeyer  had  fallen 
upon  receptive  minds. 

After  the  legislative  session  was  concluded,  the  report 
of  the  committee  was  referred  to  the  committee  on  resolu- 
tions. A  motion  then  prevailed  to  permit  the  members  of 
the  latter  committee  to  take  active  part  in  the  discussion 
at  the  open  meeting  of  that  committee,  at  which,  thereto- 
fore, the  committeemen  had  been  silent  judges  or  jury- 
men. 

E.  B.  Moon,  of  Lakeville,  Ind.,  the  only  speaker  sched- 
uled to  address  the  convention,  was  introduced  by  Presi- 
dent Stout  as  one  who  would  tell  how  to  put  nickels, 
dimes,  and  quarters  in  the  cash-register.  He  did.  In  fact, 
he  told  so  many  pertinent  facts,  and  told  them  so  plainly, 
that  his  talk  should  produce  dollars  for  his  hearers.  All 
the  way  from  service  to  community  spirit,  he  explained 
how  to  do  things,  and  how  not  to.  Dead  stock  drew  his 
particular  attention,  and  he  painted  the  "merchandise 
morgue''  in  dismal  colors.  He  was  not  a  shouter  for  the 
thousand  per-cent.  turn-over,  but  he  did  show  how  the 
deadness  of  unmoving  stock  spread  all  through  a  busi- 
ness. He  was  a  firm  exponent  of  service,  and  averred  that 
training,  turning,  and  advertising  were  all  that  a  re- 
taller  needed  to  meet  and  beat  mail-order  or  chain-etore 
competition.  His  condemnation  of  the  uninformative  ad- 
vertisement and  the  display  of  unprofitable  goods  in  the 
window  was  severe.  But  he  had  a  roseate  view  of  the  fu- 
ture of  retail  business  because  he  saw  the  awakening  of 
the  retailer. 

When  Mr.  Moon  had  beeil  formally  thanked,  and  a  few 
announcements  had  been  made,  the  session  was  adjourned, 
the  time  being  5:30  p.  u. 


Open  Meeting  of  the  Committee  on  Resolutions. 
Wednesdav  Evening. 

Promptly  at  8  o'clock  Wednesday  evening  the  commit- 
tee on  resolutions  entered  upon  its  task  of  hearing  argu- 
ments on  the  various  propositions  before  the  convention. 
W.  C.  Anderson,  of  New  York,  was  in  the  chair,  and  B. 
M.  Keene,  of  Indiana,  acted  as  secretary.  All  told  (resolu- 
tions and  recommendations)  the  committee  had  about  fifty 
propositions  before  it.  These  were  taken  up  one  at  a 
time,  but  by  far  the  g^reater  part  of  them  were  so  patently 
advisable  or  inadvisable  that  only  a  few  occasioned  any 
discussion ;  the  meeting,  in  fact,  was  quite  tame  In  compari- 
son with  (hose  of  some  earlier  years. 

Explanations  sufllced  to  dispose  of  the  matter  of  calling 
for  an  investigation  of  methods  of  railroad  regulation, 
and  of  closing  the  Journal  to  the  advertisements  of  arti- 
cles priced  In  excess  of  the  2-  4-and-8  schedule.  Then  came 
the  Crowley  resolution  concerning  prohibition  of  the  re- 
Oiling  of  prescriptions.  This  was  supported  by  Mr.  Crow- 
ley and  President  Stout,  on  the  ground  that  the  inroads 
of  the  dispensing  doctor.  In  Indiana  particularly,  called 
for  some  such  step  to  odset  the  reasons  given  for  dis- 
pensing. Others,  Including  E.  R.  Selzer,  of  Ohio;  S.  L. 
Antonow,  of  Illinois:  O.  H.  Kesten.  of  Wisconsin;  and  Al- 
bert Schrelner,  of  Illinois,  thought  that  the  resolution 
was  an  instance  of  "much  ado  about  nothing,"  declaring 
that  the  prescriber  could  easily  control  refilling  and  that 
any  legislative  prohibition  would  only  make  matters 
worse. 

A  few  propositions  were  passed  along  quietly,  and  then 
the  discussion  broke  oat  in  connection  with  the  Missouri 
proposition  to  oppose  more  than  one-year  high-school  pre- 
liminary education.    I.  B.  Clark,  of  Tennessee,  character- 


ized the  proposal  as  a  backward  step.  C.  F.  Harding,  of 
Ohio,  said  it  was  away  behind  his  State.  E.  A.  Senne- 
wald,  of  Missouri,  was  opposed  to  the  regulation  of  phar- 
macy by  professors,  so  he  supported  the  resolution.  It 
was  opposed  by  J.  H.  Rehfuss,  of  New  York;  E.  R.  Selzer 
and  O.  A.  Muhlhan,  of  Ohio;  Albert  Schreiner,  of  Illinois; 
and  others. 

Ironic  opposition  greeted  a  resolution  calling  for  the 
censuring  of  a  manufacturer  who  supplies  a  cheap  package 
of  his  product  to  flve-and-ten-cent  stores. 

There  was  but  little  discussion  of  the  resolution  calling 
for  a  more  scientific,  perhaps  a  governmental,  revision  of 
the  Pharmacopoeia.  Even  its  supporters  got  lukewarm.  But 
there  was  fire  in  the  discussion  of  the  proposition  to  favor 
a  standard  for  whisky  and  brandy.  J.  H.  Webster,  of 
Michigan,  calmly  opposed  the  proposition  on  the  ground 
that  the  articles  had  no  medicinal  standing;  that  their 
standardization  had  been  deemed  impracticable;  and  that 
to  pass  the  resolution  would  be  to  Invite  public  disfavor. 
Wilhelm  Bodemann,  of  Illinois,  was  of  a  different  opinion! 
He  quoted  from  Dr.  Rusby's  article  in  the  Circular  for 
last  month,  to  show  that  side-stepping  was  the  only  reason 
for  the  failure  to  standardize  whisky  and  brandy.  He 
declared  that  bowing  to  personal  prejudice  was  a 
poor  way  of  standardizing  medicines.  M.  H.  Wittlch,  of 
Minnesota,  was  a  fiery  opponent.  He  condemned  whisky 
from  grain  to  glass;  declared  that  it  was  the  filler  of  penal 
Institutions;  and  averred  that  to  adopt  the  resolution 
would  be  to  stamp  the  drug  store  as  a  blind  pig.  F.  H. 
Freericks,  of  Ohio,  said  that  the  question  was  not  one  of 
prohibition  or  of  intoxication,  but  one  of  the  need  for  a 
standard  for  substances  which  he  thought  had  a  use  in 
medicine.  George  Hoerlng,  of  Illinois,  stated  that  It 
would  be  as  logical  to  delete  opium  from  the  Pharmaco- 
poeia because  of  the  evils  of  Its  misuse  as  it  was  to  refuse 
to  recognize  whisky  and  brandy  on  grounds  of  prohibition. 
As  he  saw  the  question,  it  was  one  of  belief  in  the  stand- 
ardization of  what  is  sold  for  medicinal  uses.  Several 
delegates  told  of  instances  of  recent  occurrence,  in  which 
able,  honorable  physicians  had  prescribed  whisky  as  a 
medicine. 

Perhaps  the  powers  of  the  delegates  were  exhausted  in 
the  foregoing  discussion,  as  for  some  reason,  about  thirty 
other  propositions  went  through  with  no  discussion  other 
than  a  bit  of  explanation  by  F.  H.  Freericks  and  J.  F. 
Flnneran  relative  to  the  necessity  for  preparing  to  combat 
unreasonable  amendments  to  the  Harrison  anti-narcotic 
act. 

At  10:30  o'clock  the  committee  on  resolutions  went  into 
executive  session. 


Sixth  Session. 

Thursday  Forenoon. 

Almost  an  hour  after  the  scheduled  time,  the  conven- 
tion was  opened  for  the  sixth  session.  A  few  announce- 
ments and  communications  were  disposed  of  by  the  secre- 
tary and  his  assistants,  and  the  regular  order  of  the  day 
was  taken  up. 

First  came  the  report  of  the  committee  on  U.  S.  P.  and 
N.  F.  propaganda.  This  was  presented  by  the  chairman, 
J.  H.  Webster,  of  Michigan.    The  report  follows: 

Report  of  the  Propaganda  Conmuttee. 

The  past  year  hag  been  a  busy  one  In  propagandic  matters. 
Much  constructive  work  has  been  done,  and  your  committee 
believes  that  the  movement  for  sane  and  safe  medication  has 
been  securely  anchored  In  the  medical  profession:  at  least, 
all  Indications  point  to  the  fact  that  the  thinklnif  class  of 
physicians  are  now  dolnic  medical  work  without  the  nid  of 
the  sucrot  specialty.  In  this  rosiwct  the  movement  has  there- 
fore, proven  an  unqualified  success  In  Its  eight  years  of  exist- 
ence,  If  one  con.iijcrs  :ili)ni-   the  proscribing  physician. 

The  constructl'-e  work  of  the  past  year  Is  shown  largely  In 
the  mo«ithly  Issues  of  our  medical  journal,  and  its  welcome 
entree  to  the  library  of  the  physician.  While  the  subscrip- 
tion list  of  Monthly  Therapeutic  Topics  Is  at  present  the  larg- 
est It  hao  ever  been.  It  Is  still  a  woefullv  small  list  when  one 
considers  that  there  are  about  160.000  physicians  In  this  coun- 
try who  should  receive  It.  The  success  of  the  propagandic 
movement  can  no.cr  he  nil  that  It  should  be  until  i-very  physl- 
olan  in  tno  country  recelvps  qur  medical  journal.  While  many 
pnormacists  have  sent  In  the  name  of  more  than  two  physi- 
cians as  subscribers,  others  have  s<>nt  In  none. 

The  rMUtt  U  that  only  one  out  of  every  ten  physicians  In  the 
entire  country  receives  Monthly  Therapeutic  Topics,  and  that 
condition  Is  one  that  should  be  remedied.  Burely  the  phnrina- 
rlst  would  profit  luinflsomely  If  ho  would  see  to  It  that  every 
phynclan  In  his  territory  received  Topics  each  month;  for  It 
Is  only  reasonable  to  suppoM  that  this  small  extra  expense 
woiilil  com*  back  manyfold  In  profits  during  the  year.  Th* 
pruparondlc   movrcment   Is   an    advertising   campaign,    and   no 
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advertldnx  campaicn  can  be  a  i»ucce«B  that  doe»  not  apeak  to 
all  the  proapecta;  »o  ulao  no  propagandlc  campaign  can  De 
a  complete  aucceaa  that  does  not  talk  to  all  the  physlolanH. 

The  aame  condition  obtain*  In  regard  to  the  N.  A.  R.  D.  Peo- 
ples' Almanac.  This  bualneaa-booster  haa  ahown  Itaelf  to  be 
a  fine  help  to  the  propagandlc  movement;  In  fact.  It  la  the 
"real  thing"  In  co-operation,  for  It  opens  the  publics  eyes  to 
the  needs  of  good  medicines,  and  It  Is  soi-ving  a  most  useful 
purpose  In  bringing  the  pharmaclat  and  the  phyalclan  closer 
togethfcr:  thiB  latter  service  could  hardly  be  obtained  In  any 
otSer  way.  Yet  here  again  we  dnd  that  onlv  a  small  portion 
of  the  pi>pulutl(Mi  la  covered,  for  where  only  a  half  million 
copies  of  the  almanac  were  Ulslrlbuted  In  the  past  year,  the 
number  should  have  been  several  millions. 

The  sale  of  books,  such  as  the  NaUonal  Formulary,  the 
United  States  Pharmacoprpla,  the  various  epitomes  of  these, 
besides  works  on  materia  medlca,  has  been  a  large  one  In  the 
past  year,  and  Is  directly  traceable  to  the  Interest  manifested 
inthe  propoKantiic  movement.  The  coming  year  will,  of  course, 
see  a  stiil  srealer  Interest  in  the  movement  In  this  respect, 
owing  to  tho  fact  that  the  new  Pharmacopoeia  and  the  new 
National  Formulary  are  now  ready. 

The  ex-;>enment  tried  last  winter  of  sending  Monthly  Thera- 
peutic Topics  to  the  senior  students  in  many  of  the  medical 
colleges  was  a  distinct  success  as  far  as  can  be  ascertained. 
This  special  students'  list  was  di.scontlnued  with  the  Juno 
issue  and  after  July  many  Inquiries  were  received  stating  that 
the  July  issue  was  missed,  also  the  August  issue,  and  the  re- 
quest was  made  that  the  paper  be  continued,  generally  at  a 
new  address.  A.s  our  a.ssociation's  educational  efforts  caji  be 
made  most  effective  at  the  stage  of  the  young  doctor's  career 
when  he  is  learning  the  mysteries  of  medicine,  that  Is,  in 
school.  It  would  Indeed  be  a  most  excellent  plan  to  repeat  this 
expoiiment,  and,  if  possible,  on  a  larger  scale. 

Your  committee  has  shown  a  most  gratifying  willingness  to 
pitch  in  and  say  things,  and  do  things,  and  has  made  recom- 
mendations for  the  consideration  of  the  association.  A  peculiar 
coincidence  in  the  work  has  been  found  in  the  fact  that  when- 
ever a  proposition  that  had  two  sides  was  voted  upon,  the 
vote  was  generally  even:  that  is.  half  the  votes  were  for. 
the  other  half  against.  The  only  exception  to  this  rule  is  that 
the  membership  of  this  committee  Is  unanimous  In  its  deci- 
sion that  the  National  Assocatlon  of  Retail  Druggists  make  It 
its  duty  to  secure  for  the  druggists  of  this  country  better  laws 
for  tnclr  protection;  they  believe  It  highly  desirable  tliat  every 
registered  pharmacist  be  fully  protected  in  his  art  of  prepar- 
ing and  dispensing  medicine,  to  the  complete  exclu.son  of  every- 
one else  including  the  dispensing  doctor  and  the  medicine- 
peddler. 

Your  committee  finds  that  In  his  campaign  to  Improve  condi- 
tions In  the  drug  buslneas.  the  pharmacist  Is  greatly  handi- 
capped by  several  factors,  the  chief  of  which  are: 

1.  That  he,  licensed  by  the  State,  is  not  protected  by  the 
State  in  his  practice.  This  Is  Inconsistent  business  for  the 
State.  Many  persons,  not  trained  in  the  art  of  pharmacy, 
who  are  not  pharmacists,  are  allowed  to  compound  medicines 
without  let  or  hindrance.  Thi.s  Is  certainly  unjust  to  the  phar- 
macist, and  it  is  a  crime  against  the  people  of  the  State; 
for  the  nubile  Is  not  getting  proper  service.  The  State  should 
be  asked  why  this  condition  is  allowed  to  exist.  It  is  due  to 
class  legislation,  pure  and  simple.  No  State  has  a  right  to 
compel  a  pharmacist  to  register  as  a  pharmacist,  and.  while 
allowing  others  to  do  similar  work,  not  to  require  them  to 
conform  to  the  same  rules  and  regulations  as  the  pharmacist. 
It  is  time  the  State  was  compelled  to  distinguish  betw^een  a 
registered  pharmacist  and  other  persons.  In  so  far  as  phar- 
macal   work  Is   concerned. 

2.  Ke  is  handicapped  to  a  large  extent  by  the  apathy  of  his 
brother  druggists,  yet  this  is  largely,  we  may  say,  almost  en- 
tirely, accounted  for  by  the  fact  that  the  druggist  is  so  greatly 
handicapped  by  protected  and  legalized  quackery  in  pharmacy 
and  medicine  that  he  is  looking  for  organized  relief. 

X.  He  is  handicapped  to  a  great  extent  by  what  we  consider 
a  disgraceful  provision  In  the  federal  pure  food  and  drugs  act, 
■ection  7  of  which  permits  the  prostitution  of  ofTicial  medi- 
cines. In  that  it  allows  more  than  one  standard  for  an  official 
prcporadon.  Your  committee  maintains  that  the  existence  of 
that  particular  section  In  the  federal  law  Is  a  direct  Insult 
to  pharmacy,  a  .slap  In  the  face  for  the  public,  and  a  total  dis- 
regard of  the  rights  of  every  honest  citizen  of  the  United 
States.  - 

4.  He  is  handicapped  largely  by  the  sale  of  so-called  "medi- 
cines" by  ine<licine-peddlers.  and  here  again  we  blame  the  exist- 
ing laws  for  allowing  a  condition  to  exist  that  is  a  serious 
menace  to  the  health  of  the  public;  for  these  peddlers  are  usurp- 
ing the  functions  of  both  the  pharmacist  and  the  nhysician. 
withcut  having  the  State  license  of  either.  We  would  recom- 
mend Ihat  State  legislatures  be  advised  of  the  fact  that  while 
peddling  medicine  of  lt.self  may  be  a  harmless,  money-making 
amusement,  even  though  licensed.  It  Is  proving  a  boomerang 
of  the  most  dangerous  .sort  to  the  very  people  who  expect  to  be 
benefited  by  the  medicines  they  buy  from  these  Itinerant 
vendors 

Your  committee  has  debated  and  discussed  the  green-plant 
materia  medlca,  and  as  In  several  other  Instances,  the  con- 
clusions reached  have  prnrticaliy  resulted  in  a  tie  vote;  that 
Is.  a  nortion  of  the  committee  members  Is  heartily  in  favor 
of  finding  out  more  al>out  it.  and  the  other  portion  Is  in  favor 
of  letting  the  present  system  alone.  An  open  discussion  at  this 
convention  nwiy  serve  to  clear  up  the  debatable  points. 

Following  this  report  O.  E.  Bender,  director  of  the  as- 
sociation's department  of  propaganda,  read  a  sort  of  sup- 
plement In  which  he  declared  that  the  status  of  real  phar- 
macy had  sunk  to  an  alarming  level  because  of  the  alleged 
failure  of  medicine  and  pharmacy  In  the  combating  of  dis- 
ease. His  remedy  was  the  advocacy  of  a  revised  materia 
medlca  based  upon  the  green  drug  plant.     Mr.  Webster 


explained  that  he  had  taken  issue  with  Mr.  Bender  on  that 
score,  because  he  did  not  consider  the  green-plant  therapy 
practicable  and  preferred  to  devote  his  energies  to  the  ad- 
vancing of  official  medicaments.  F.  G.  Ott,  of  Kentucky,  J. 
H.  Rehfuss,  of  New  York,  T.  S.  Armstrong,  of  New  Je- 
rey,  and  D.  E.  Perrln,  of  Michigan,  while  not  condemning 
the  plan  proposed  by  Mr.  Bender,  were  of  the  opinion 
that  it  should  have  more  study  before  being  pushed.  Mr. 
Bender  replied  that  what  he  wanted  was  the  starting,  eren 
of  investigation. 

The  time-worn  bugaboo  of  the  apathy  of  the  man  behind 
the  counter,  who  will  not  prepare  official  medicaments; 
does  not  know  what  is  meant  by  official  titles,  and  cannot 
make  a  preparation  that  looks  like  anybody  else's  product 
from  the  same  formula,  was  brought  up  by  Mr.  Perria. 
But  the  consensus  was  that  doctors  are  not  much  per- 
turbed over  the  "color  line"  any  more;  that  it  can  be 
shown  that  the  similar  products  of  the  uniformity-howling 
manufacturers  differ  with  their  source;  and  that  the  fault 
lies,  not  with  the  druggist,  but  with  those  who  fall  ta 
arouse  him,  to  show  him  what  each  preparation  should 
look  like;  to  teach  him  how  to  make  it  look,  and  to  see 
to  it  that  he  profits  from  the  teaching. 

B.  G.  Raeuber  told  how  the  propagandlc  work  was  being 
carried  to  success  in  Milwaukee,  Wis.  E.  H.  Thiesing  re- 
ported great  progress  in  Ohio.  J.  G.  Hackney  said  that 
Detroit  was  getting  excellent  results. 

At  the  Instance  of  Thomas  Stoddart,  of  New  York,  the 
convention  thanked  Secretary  Potts  for  the  valuable  re- 
ports supplied  to  the  several  committees  during  the  past 
year,  and  Mr.  Stoddart  thanked  the  association  for  help- 
ing to  defray  the  expenses  of  Hon.  W.  H.  HIl!  to  repre- 
sent the  New  York  State  Pharmaceutical  Association  in  a 
hearing  on  a  Harrison  law  regulation  at  Washington.  Ad- 
journment followed  at  12:20  o'clock. 


Seventh  Session. 

Friday  Forenoon. 

When  the  last  day's  session  had  been  convened  at  10:05 
o'clock  Friday  forenoon  Secretary  Potts  read  invitations 
from  Richmond,  Va.,  and  Cleveland,  Ohio,  for  the  1917  con- 
vention.   These  were  referred  to  the  executive  committee. 

Chairman  D.  J.  Reese,  of  the  credentials  committee,  re- 
ported as  final  the  seating  of  189  accredited  delegates,  rep- 
resenting seventy-six  affiliated  organizations.  The  report 
was  duly  accepted. 

Practically  all  the  report  of  the  finance  committee, 
which  was  presented  by  Chairman  W.  F.  Baum,  of  Illinois, 
had  to  do  with  the  Journal.  The  committee  recommended 
that  the  matter  of  continuing  or  resuming  the  sending 
of  complimentary  copies  to  the  members  of  Congress  be 
left  to  the  discretion  of  the  executive  committee  and  the 
director  of  publicity;  that  the  high  cost  of  printing  mate- 
rials be  offset  as  far  as  possible  by  keeping  the  number 
of  pages  in  the  Journai  as  low  as  practicable;  that  no 
more  free  classified  advertising  be  Inserted;  and  that  the 
members  of  the  association  extend  all  possible  support  to 
Journal  advertisers.  The  committee  also  approved  the  re- 
port of  the  treasurer  and  recommended  Its  adoption.  All 
the  committee's  recommendations  were  concurred  in. 

The  report  of  the  committee  on  resolutions  was  pre- 
sented by  W.  C.  Anderson,  of  New  York,  as  chairman. 
There  was  very  little  discussion  in  connection  with  the 
resolutions  recommended  for  approval  and  all  were  finally 
accepted.  Some  details  of  the  formation  and  procedure 
of  the  new  committee  on  elections  were  discussed,  the 
consensus  being  In  favor  of  a  simple  plan  to  start  with, 
elaboration  to  follow  as  deemed  adviscable. 

Chairman  Anderson  explained  that  the  committee  was 
inclined  to  leave  to  the  executive  committee  the  determina- 
tion of  the  advisability  of  drafting  an  N.  A.  R.  D.  price- 
maintenance  measure.  No  definite  action  was  taken  in  the 
matter.  The  committee  recommended  that  the  question 
of  regulating  advertising  In  the  Journal  on  the  basis  of 
the  wholesale  price  of  the  goods  be  left  to  the  executive 
and  advertising  committees.  This  recommendation  waa 
concurred  in. 

The  Resolutions. 

The  resolutions  as  finally  adopted  follow: 

AS  TO  TIME  FOR  PHABMACOPtEIA  TO  BECX>ME  OFFICIAI,. 

That  the  National  Association  of  Retail   Druggists  requests 
the  federal  authorities  to  defer  the  otBcial  application  ot   the 
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ninth  revision  of  the  U.   S.   P.  and  the  fourth  edition   of  the 
N.   F.   until  after  January  1st,  1917. 

POSTAL  SUB-STATIOSS. 

That  cur  committee  on  national  legislation  be  and  is  hereby 
requested  to  take  such  action  as  will  regulate  the  compensa- 
tion of  postal  sub-stations  according  to  tlie  amount  of  busi- 
n«6s  done. 

RAILWAY    EEOL-LATIOSS. 

That  the  National  Association  of  Retail  Druggists  requests 
the  Chamber  of  Commerce  of  the  United  States  of  America 
to  coniiider  the  advisability  of  conducting  an  investigation 
and  referendum  upon  correction  of  defects  In  the  system 
of  railway  regulations,  with  particular  reference  to  interstate 
commerce. 

AS    TO   CANDIDATES   FOB  PUBLIC   OFFICKS. 

That  the  incoming  president  shall  appoint  a  committee  con- 
sisting of  one  member  from  each  State  where  an  organiza- 
tion of  the  N.  A.  li.  I>.  exists,  to  be  known  as  the  committee 
on  election,  whoso  duty  tt  shall  be  to  investigate  the  attitude 
of  prospective  candidates  for  election  to  public  office  toward 
measures  affecting  the  interests  of  the  retail  drug   trade. 

STANDARDS    FOR   MEAStmES    AND   WEIGHTS. 

That  the  National  Association  of  Retail  Druggists  recom- 
mends the  adoption  by  the  United  States  Government  of  a 
methoa  that  will  prevent  the  Interstate  shipment  of  measur- 
ing and  weighing  devices  that  do  not  meet  the  requirements 
of  the    United  States   Uureau   of   Standards. 

TRADING    STAMPS. 

Whereas,  the  Supreme  Court  of  the  United  States  has 
sustain<:d  tlie  constitutionality  of  the  right  of  the  respective 
States  to  pass  legislation  imposing  a  license  fee  upon  persons, 
hrme  and  corporations  using  or  furnishing  trading  stamps  or 
coupons  in  connection  with  the  sale  of  any  goods,  wares  or 
merchacidisc,  the  National  Association  of  Retail  Druggists 
instruct  Its  legislative  committee  to  prepare  a  model  antl- 
f  '-upon  or  trading  stamp  measure,  for  submission  to  the  legis- 
kttutL.s  of  the  various  States  through  the  legislative  com- 
initlcfs  of  the  respective  States. 

Wiiercas,  the  traulng  stamp  and  coupon  evil  Is  recog- 
nized as  being  detrimental  to  the  retail  business,  and  the  N. 
A.  R.  D.  has  at  former  conventions  endorsed  resolutions  con- 
demning this  practice,  the  National  Association  of  Retail 
Druggists  reallirm  its  opposition  to  the  giving  of  trading 
■tamps,  coupons,  gifts,  etc.,  and  use  their  power  to  have 
created  national  and  State  legislation  to  abolish  this  practice. 

FOB   BETTER  LAWS. 

That  the  National  Association  of  Retail  Druggists  continue 
Its  efforts  to  secure  for  the  druggists  of  this  country  better 
laws  for  their  protection,  believing  it  to  be  highly  desirable 
for  ever/  compounder  and  dispenser  of  medicine  which  Is  in- 
tended for  the  cure  or  relief  of  human  aliments  to  be  a 
regularly  licensed  and  registered  pharmacist,  without  ex- 
ception. 

CONFERENCE  FOB  OFFICERS   OF  LOCAL  ASSOCIATIONS. 

That  a  time  be  set  aside  and  published  In  the  future  pro- 
gram oi  conventions,  providing  for  conferences  among  the  of- 
■oeis  of  local  associations. 

REVISION  OF  THE  PHABHACOFCEIA. 

Whereas  the  revision  of  the  United  States  Pharma- 
copoeia Is  a  matter  of  vital  Importance  and  Interest  to  a  great 
body  of  druggists  such  as  the  N.  A.  R.  D.,  steps  be  taken  to 
have  this  association  represented  on  the  next  United  States 
levialon  commlttet:. 

ITINERANT  TENDOBS. 

Whereas,  most  of  the  States  of  our  Union  are  aflUoted 
with  vending  wagons  that  vend.  In  addition  to  general  merchan- 
dise, medicines  of  all  kinds;  and  almost  without  exception 
the  medical  practice  act  of  the  respective  States  Is  violated 
every  <ii»y  by  indiscriminate  tre-itment  of  dlseanes  met  with 
In  their  travels;  and  the  retail  druggists  of  the  respective 
Stales  being  alreai'y  heavily  taxed  In  order  to  carry  on  their 
regular  business,  as  well  as  having  to  comply  with  onerou«> 
leiral  professional  restrictions,  feel  that  the  protection  of 
4tate  laws  should  bo  glveii  them  for  their  moral  and  eco- 
n'lml''  conservation,  we  direct  the  executive  and  legislative 
cmunlttees  to  preprue  or  have  prepared  a  mo<lel  antl-vendlng 
meaauro  In  time  for  presentation  to  the  forty-two  respective 
State  legislatures  tliat  will  meet  on  or  after  January  Jst,  1917. 

SERVICE   FEATURBS. 

Whereas,  the  value  of  any  organization  depends  upon 
the  service  rendered  its  membership,  the  service  feature*  of 
the  National  AxHoclatlon  of  Retail  Druggists  and  Its  sub- 
■idlary  organlzatl'inx  are  of  IneHtlmable  value  to  their  mem- 
bers, the  National  Aiwoclalion  ot  Itetail  Druggists  should 
develop  Its  service  features  to  the  highest  degree  of  efllciency, 
espsclalljr  along  the  lines  of  uniform,  profitable  window  dis- 
plajrs. 

MAINTENANCE  OF  BF^ALE  PRICES. 

Whereas,  It  Is  overwhelmingly  the  opinion  of  economists 
that  tho  m.-ilntpniinte  of  a  fair  resale  piice  for  articles  of 
rommerr.-  i^Untined  by  brand  or  name  Is  benefldal  alike  to 
pro<luccr.  <ll)<trll'Utor  and  consumer:  and  It  has  been  conclu- 
sively proven  by  the  action  of  numbers  of  organisations  of 
producers  and  illKtributors  of  such  cummodHles  and  especially 
hy  the  referendum  <-<.n<1iicfed  by  the  Chamber  of  Commerce 
oif  tl.e  United    ."^'    '  '    ^mertea.   that  the  large  majority  of 

producer*  and  <:  are  In   favor  of  reHale-price  main- 

tenance: and  th>.  .  r-.  remains  In  the  endeavor  to  asours 

prlce-malntenanie   Kginintion    the  necessity   of  explalnin(   tbs 


benefits  of  resale-price  maintenance  to  the  consuming  public, 
the  Natitinal  .-Vssoeiation  of  Retail  Druggists  make  provision 
for  carrying  on  a  campaign  ot  education,  which  will  acquaint 
the  public  with  the  benefits  of  a  resale-price  maintenance  to 
the  consumer  and  we  strongly  urge  thaft  a  part  of  this  cam- 
paign be  the  arranging  and  conducting  of  public  meetings  at 
which  the  principle  of  resale-price  maintenance  shall  be  ex- 
plained and  the  desirability  of  legislation  embodying  this 
principle  be  advocated. 

POISONS    IN    THE    MAILS. 

That  the  National  Association  of  Retail  Drtiggists  favors  an 
amendment  lo  the  postal  law»  that  will  make  it  possible  to 
tend  medicines  containing  poisons  through  the  malls  under 
such  restrictions  as  to  packing,  etc.,  as  will  prevent  their 
possible  injury  lo  the  mail  or  those  handling  the  same. 

FOR   UNIFORM    ENFORCEMENT  OF  LAWS. 

That  we  favor  amendments  to  the  State  pure  food  and 
drug  laws,  health  laws,  and  sanitary  inspection  laws  that  will 
be  applicable  to  and  enforced  upon  all  alike,  regardless  of 
what  one's  profession  or  business  may  be. 

AS   TO   HARBISON   LAW  RULINGS. 

That  our  officers  be  Instructed  to  continue  to  use  their  ef- 
forts to  correct  the  Impracticable  rulings  and  regulations  as 
applied  to  the  enforcement  of  the  Harrison  antl-na«;otlc  law. 

GUARANTY    CLAUSE. 

That  we  continue  our  efforts  to  have  the  Department  of 
Agriculture  provide  a  simple  gtiaranty  clause  that  will  not 
be  misleading. 

SUPPORT   OF  THE   HARRISON    LAW. 

That  all  efforts  to  amend  the  Harrison  law  by  the  elimina- 
tion of  section  6  be  fervently  opposed  and  that  if  any  changes 
are  contemplated  in  the  law  we  lend  our  support  to  those 
measures  which  would  tend  to  strengthen  rather  than  weaken 
the  law. 

APPROVAL   OF  LEGAL  ACTION    AGAINST   TREASURY    RULINGS. 

That  the  association  voice  its  approval  of  the  effort  which  Is 
being  made  to  secure  a  decision  from  the  court  which  will  set 
aside  tho  unfair  and  unjust  rulings  of  the  Treasury  De- 
partment. 

RESALE  PRICE  OF  GOODS. 

That  the  association  continue  its  earnest  and  active  .tupport 
of  all  nveajures  which  have  for  their  object  the  establishment 
of  the  right  of  the  manufacturer  to  establish  and  maintain 
the  resale  price  of  his  goods. 

PATENT  LAWS. 

That  we  continue  our  efforts  to  bring  about  a  revision  of 
the  patent  laws  of  the  United  States  as  proposed  by  the  Paige 
bill  now  before  Congress. 

POSSESSION   OF   NARCOTICS   BY    CONSUMEms. 

That  we  request  all  States  that  do  not  have  a  law  which 
provides  satisfactory  regulations  with  reference  to  the  posses- 
sion of  narcotics  by  consumers  to  have  such  law  enacted  at 
once. 

COUNSEL  AT  WASHINGTON. 

That  the  National  Association  of  Retail  Druggists  contlnus 
to  employ  an  attorney  to  represent  us  at  Washington. 

AS  TO  LEOISLATIVB  COMMITTEE. 

That  the  chairman  of  our  national  legislative  commltte* 
should  be  ex-oillcio  a  member  of  the  executive  committee 
with  voice  but  without  vote. 

OPPOSITION   TO  THE  FLAN   OF  A  CERTAIN   MANUFACTUBEB. 

That  whereas  it  has  been  called  to  the  attention  of  some  »C 
the  members  of  this  association  that  a  manufacturing  com- 
pany has  placed  upon  the  market  a  package  of  tooth  paste  to 
retail  at  10  cents  a  package  and  further  that  they  have  limited 
the  sale  thereof  to  the  JO  cent  stores  and  have  refused  to  sell 
It  to  the  retail  drug  trade  when  requested  to  do  so;  It  Is 
the  sense  of  this  convention  that  their  action  Is  an  unjust 
discrimination  against  the  retail  drug  trade,  and  that  in  our 
opinion  It  Is  contrary  to  the  best  Interest  of  the  retail  drug 
trade  to  handle,  display  or  offer  for  sale  any  copyrighted  or 
trade-marked  preparation  or  article  In  any  sizo  or  style  of 
package  If  the  saiue  trade-marked  preparation  or  patented 
article  Is  offered  to  the  consumer  in  any  other  style  or  size 
of  package  which  Is  refused  to  the  retail  drug  trade. 

OPPOSITION    TO    INTOXICATING    LIQUOBS. 

That  the  National  Association  of  Retail  Druggists  "tiorebir 
reasserts  and  reafRrms  Its  unalterable  o|i|>OHltlon  to  the  sale 
of  whiskey,  brandy,  or  other  Intoxicating  ll<|iiors  by  retail 
druBKistb  except  for  strictly  sclontiflc.  sacramental,  pharma- 
;'eutlcal,  medicinal  or  mechanical  use. 

That  we  favor  an  official  standard  for  whiskey  and  brandy 
In  order  that  Inferior  articles  for  medicinal  purposes  may  be 
avoided. 

MODEL  PHABMACT   LAW. 

That  we  commend  the  activity  of  the  American  Pharmaceu- 
tical Association  In  thoir  jondeavor  to  provide  a  model  phar- 
macy law  and  totider  our  assistance  In  such  work  wherever 
and  whenever  possible. 

BBOABOINO  OTEB-PBICED  PROPRIETABIES. 

We  recommend  that  the  resolution  with  reference  to  the 
printing  In  the  Journal  of  the  advertisements  of  articles  sold 
above  our  establlshe»l  2,  i  ami  S  siheilule  tie  referred  to  the 
N.  A.  R.  D.  advertising  and  executive  committees  with  pownr. 

There  was  no  objection  to  concurring  in  tbe  committee'* 
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disapproval  of  certain  propositions  after  Mr.  Brokmeyer 
bad  promlBed  to  call  official  attention  to  any  fraudulent 
or  illegal  practices  In  connection  with  the  registration  of 
manufacturers  under  the  Harrison  act: 

Resolutions  Disapproved. 
We   recommend    tUat     the     following     resolutions     be     dla- 
approved: 

1.  The  ono  providing  that  the  officers  of  the  N.  A.  U.  D. 
be  advised  to  curtail  the  Introductory  convention  ceremonies. 

2.  The  out  directing  the  chairman  to  change  the  time  for 
the  opcnmg  of  convention  session  at  his  discretion. 

J.  The  one  pro\iaing  for  the  return  of  prescriptions  to 
phyalcluns  and  refusal  to  refill  the  same  six  montha  after  the 
date  of  [heir  original  acceptance. 

4.  The  ono  providing  that  the  N.  A.  R.  D.  oppose  a  pre- 
requisite rf>qulr€ment  exceeding  one  year  of  high-school  for 
entrance  to  colleges  and  admission  to  State  Iward  examination. 

6.  The  one  requesting  the  N.  A.  R.  D.  to  take  steps  to 
secure  a  more  adequate  and  scientific  revision  of  the  United 
States  VharmacopuL'ia. 

6.  Tho  one  prjvlJing  that  the  N.  A.  R.  D.  petition  the  gov- 
ernmeni  to  refuse  narcotic  licenses  to  certain  manufacturers. 

In  order  that  the  chairman  of  the  legislative  committee 
might  properly  be  made  an  ex-offlclo  member  of  the  execu- 
tive committee,  W.  C.  Anderson  offered  an  amendment  to 
the  constitution,  authorizing  the  procedure.  This  neces- 
sitated a  brief  adjournment. 


Final  Session. 
Friday  Forenoon. 

The  amendment  to  the  constitution  was  adopted  when 
the  meeting  was  reconvened.  Then  the  report  of  the  com- 
mittee on  resolutions  was  adopted  as  a  whole,  and  the 
committee  was  formally  thanked. 

Next  came  a  vote  of  thanks  for  the  local  retail  drug- 
gists, wholesalers,  and  manufacturers,  for  the  exhibitors, 
for  the  local  newspapers,  and  for  the  city  officials  and  the 
citizenry.  This  cleared  the  way  for  the  nominations, 
which  were  made  for  the  committee  by  its  chairman,  I.  M. 
Light,  of  Illinois.  There  was  no  opposition  to  any  nomi- 
nee, and  Mr.  Light  cast  a  ballot  electing  the  officers  whose 
names  are  given  at  the  beginning  of  this  report.  The  new 
officers  were  introduced  by  Charles  Ehlers  and  G.  H.  Wes- 
ten,  and  assumed  their  positions  with  pledges  for  har- 
monious, strenuous  work. 

When  the  retiring  officers  had  been  formally  thanked, 
and  provision  was  made  for  decorating  each  retiring  presi- 
dent with  a  suitable  badge.  President  R.  J.  Frlck,  a  few 
minutes  past  noon,  declared  the  eighteenth  annual  con- 
vention adjourned. 


The  Entertainments. 

Any  time  anybody  looked  for  a  bit  of  entertainment  dur- 
ing the  convention,  he  found  it.  If  there  was  nothing  on 
the  program  at  the  time,  there  was  always  a  local  druggist 
near  by  to  suggest  something  and  help  carry  out  the  sug- 
gestion. The  men  folks  were  so  busy  that  they  did  not 
have  time  to  enjoy  much  of  the  entertainment;  but  how 
they  did  enjoy  that  supplementary  "stag"  affair — and  there 
was  nothing  in  It  to  leave  a  bad  taste. 

As  usual,  the  opening  ceremonies  of  the  convention  and 
the  drug  show  provided  sufficient  entertainment  for  Mon- 
day evening,  and  the  show  was  a  week-through  at- 
traction. Tuesday  afternoon  the  ladles  had  a  card  party 
at  the  Hotel  Severin.  In  the  evening,  everybody  went  to 
the  president's  reception  and  the  annual  ball.  Wednes- 
day afternoon  the  ladies  were  entertained  at  luncheon  at 
the  German  House,  and  they  thoroughly  enjoyed  the  musi- 
cale  that  evening  at  the  John  Herron  Art  Institute. 

Thursday  afternoon  business  was  forgotten  while  every- 
body went  In  a  special  train  to  the  famous  Indianapolis 
Speedway  and  was  thrilled  by  three  really  truly  automo- 
bile races.  Then  all  stood  up  for  the  official  photograph. 
In  the  evening  the  men  folks  were  treated  to  a  surprise 
In  the  way  of  a  "stag"  at  the  Claypool.  The  National  Cash 
Register  Company  showed  an  Interesting  motion  picture 
of  how  its  product  lifts  care  and  worry  from  the  retailer; 
there  was  a  clean  vaudeville  show;  and  every  taste  was 
provided  with  refreshment. 

The  little  sight-seeing  trips,  the  ascent  of  the  Soldiers 
and  Sailors'  Monument,  the  visits  to  the  plants  of  Ell 
Lilly  &  Co.,  and  characteristic  little  social  gatherings, 
filled  in  wherever  filling  was  needed;  and  the  week  had 


much  of  entertainment  as  well  as  much  work  and  educa- 
tion. 

The  Women's  Organization. 

While  the  National  Association  of  Retail  Druggists  was 
busy  in  its  eighteenth  annual  convention  the  women's  or- 
ganization (the  W.  O.  N.  A.  R.  D.)  had  Its  eleventh  an- 
nual meeting,  also  in  the  Claypool. 

In  addition  to  reiterating  Its  stand  upon  many  matters 
of  public  as  well  as  pharmacal  Interest,  the  women's  or- 
ganization resolved  tu  aid  in  spreading  the  N.  A.  R.  D. 
spirit  and  In  the  N.  A.  R.  D.  legislative  work.  It  also  de- 
cided to  assist  in  the  routing  of  fraudulent  and  harmful 
"Jjeauty"  preparations.  The  $10  prize  offered  annually  to- 
the  young  woman  pharmacy  student  making  the  highest 
general  average  was  Increased  to  125. 

Milwaukee  chapter  won  the  prize  banner  for  Increase 
in  membership  for  the  third  successive  year. 

Memorial  resolutions  for  Mrs.  C.  H.  Huhn,  of  Minne- 
apolis. Minn.;  Dr.  Emma  K.  Ogden.  of  Detroit,  Minn.; 
and  Mrs.  0.  F.  Heitmeyer,  of  St.  Louis,  Mo.,  were  adopted. 


MKS.   J.    H.   KEIMENSCHKEIOEK.  MRS.  W.  F.  LEE. 

President    and   financial    secretary,    respectively,    of    the 
women's  organization. 

Officers  were  elected  as  follows;  President,  Mrs.  Julius 
H.  Rierftenschnelder,  of  Chicago,  III.;  vice-presidents.  Miss 
Clara  Hulskamp,  of  Louisville,  Ky.;  Mrs.  S.  A.  Eckstein, 
of  Milwaukee,  Wis.;  Mrs.  A.  J.  Hoenny,  of  St.  I^uls,  Mo.; 
Miss  Nora  V.  Brendle,  of  Wilmington,  Del.;  and  Mrs.  R.  G. 
Rutherford,  of  Brooklyn,  N.  Y.;  financial  secretary,  Mrs. 
W.  E.  Lee,  of  Philadelphia,  Pa. ;  corresponding  and  record- 
ing secretary,  Mrs.  Emma  G.  Wallace,  of  Auburn,  N.  Y. ; 
treasurer,  Mrs.  J.  C.  Otis,  of  Cincinnati,  Ohio;  and  mem- 
bers of  the  board  of  directors,  Mrs.  J.  F.  Waterhouse,  of 
Newtown  Highlands,  Mass.;  Mrs.  Louis  Emanuel,  of  Pitts- 
burgh, Pa.;  Mrs.  H.  E.  Rowe,  of  Rock  Island,  111.;  Mrs.  R. 
A.  Clarkson.  of  Springfield,  111.;  Mrs.  Oscar  Rydstrom,  of 
Buffalo,  N.  Y.;  Mrs.  P.  E.  MacBride,  of  Youngstown,  Ohio; 
Mrs.  W.  H.  Farley,  of  Asbury  Park,  N.  J.;  and  Mrs.  J.  D. 
Sutton,  of  Rock  Island,  111. 


American  Chemical  Society. 

Lyman  F.  Kebler,  of  Washington,  D.  C,  was  elected 
chairman  of  the  division  of  pharmaceutical  chemistry  of 
the  American  Chemical  Society,  at  the  fifty-third  annual 
meeting  of  the  society  held  in  this  city  September  25th 
to  30th. 

The  only  meeting  of  the  division  held  during  the  con- 
vention was  called  to  order  Wednesday  morning,  Septem- 
ber 27th,  by  Chairman  John  H.  Long,  In  the  auditorium 
of  the  College  of  Pharmacy  of  the  City  of  New  York,  at 
which  time  the  following  papers  were  read:  "Aromatic 
Sulphuric  Acid,  U.  S.  P.,"  by  W.  B.  D.  Penniman,  W.  W. 
Randall,  C.  O.  Miller,  and  L.  H.  Enslow;  "The  Registra- 
tion of  Proprietary  Remedies,"  and  "A  Bill  to  Regulate 
the  Use  and  Registration  of  Professional  Degrees  in  New 
York  State,"  by  Louis  Hografe;  "Chemicals  Admitted  to 
the  U.  S.  P.  IX,"  by  Otto  Raubenhelmer;  and  "A  Demon- 
stration of  Standardized  Color  Fluids,"  by  H.  V.  Arny. 

George  D.  Beal.  of  Urbana,  111.,  was  reelected  secretary 
of  the  division. 
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The  Supervision  of  Credits. 

By  William  Eiiwakd  Pakk. 

Next  to  selling  for  cash  and  nothing  but  cash,  the 
proper  supervision  of  credits  Is  the  best  thing  to  prevent 
the  accumulation  of  bad  debts. 

The  great  evil  of  credit  lies  in  the  fact  that  so  often  it 
is  unlimited.  As  a  rule,  there  are  no  stipulated  terms 
of  settlement  for  the  account  which  the  customer  runs 
up  at  the  retail  store.  No  time  is  specified  within  which 
payment  must  be  made;  there  is  no  Inquiry  beforehand 
by  the  merchant  into  the  standing  of  his  customer.  The 
result  is  that  many  a  careless  merchant  carries  on  his 
books  hundreds  of  dollars'  worth  of  accounts  from  which 
he  will  never  realize  a  cent. 

Here  and  there  individual  retailers  or  local  associations 
have  adopted  some  definite  schedule  with  regard  to  the 
settlement  of  retail  accounts.  This  is  as  It  should  be. 
Clearer  and  more  definite  terms  of  credit  between  the 
retail  merchant  and  his  customer  will  benefit  both. 

A  scheme  for  limiting  credit  which  has  been  adopted 
In  many  instances  involves  the  use  of  credit  slips.  The 
following  is  a  sample  of  the  blank  form  customarily 
used: 

Blank  &  Co.,  Druggists. 
Carisford,   Mich. 

MKMO    RKQAROINO    APPLICATION    FOB    CREDIT. 
DiU,-      

S'atne    

Street    

Post  O/tlce  

Amount  of  credit 

Termt  of  settlement 

Reference  

Credit  approved  by 

On  receiving  a  request  for  credit,  the  salesman  handling 
the  transaction  explains  that  it  will  be  necessary  to  make 
a  formal  application,  and  politely  offers  to  fill  In  the  blank 
form  required.  This  being  done,  he  sends  the  blank  via 
cash  carrier  to  the  oflBce.  There  the  application  is  consid- 
ered by  a  member  of  the  firm,  or  by  the  cashier.  If  the 
slip  is  returned  "approved"  credit  is  extended;  It  not,  the 
salesman  quietly  explains  that  cash  Is  required. 

The  system  serves  to  provide  the  head  or  heads  of  a 
business  with  effective  supervision  of  credits.  No  new 
account  can  be  placed  on  the  books  without  the  formal 
endorsement  of  the  proprietor  himself,  or  a  trusted  and 
experienced  employee.  Such  a  system  also  provides  an  ef- 
fective check  against  the  running  up  of  large  bills.  When 
an  Individual  customer  sends  in  a  cloud  of  credit  slips  In 
the  course  of  a  few  weeks  the  proprietor  knows  that  It  Is 
time  to  Investigate,  and,  probably,  to  call  a  halt. 

Without  such  supervision  book  accounts  accumulate 
with  astonishing  rapidity.  And  In  a  multitude  of  book 
accounts,  minus  effective  supervision,  lies  the  opportunity 
for  the  ever-present  and  ever-eager  dead-beat  to  get  In  his 
deadly  work. 

A  number  of  merchants  who  have  tried  this  system 
report  that  It  Is  goo<l.  Undoubtedly  there  is  danger  of 
offendlDK  an  Individual  customer  now  and  then,  but  this 
danger  Is  more  than  offset  by  the  prevention  of  bad  and 
doubtful  accounts.  It  is  not  necessary  for  an  account  to 
^;lMcome  a  dead  loss  in  order  to  wipe  out  the  merchant's 
"■'■profit  on  the  transaction;  An  account  that  stands,  per- 
haps, a  year  or  two  and  calls  for  repeated  duns  through 
the  malls  and  personally,  will.  In  the  expenditure  of  time, 
stationery.  posUge  and  other  Incidentals,  speedily  wipe 
out  the  margin  of  the  retailer. 

Where  the  credit  slip  Is  used  there  Is  another  Important 
advantage.     The  average  man   prefers  the  line  of  least 


resistance.  He  says  "charge  it,"  because  that  is  easier 
than  paying  cash;  but  he  will  often  find,  when  confronted 
with  the  credit  slip,  that  paying  cash  is  easier  than  going 
through  the  formality  of  applying  for  credit,  even  where 
a  polite  clerk  does  all  the  Incidental  writing. 

The  form  herein  given  does  not  represent  all  the  Infor- 
mation that  it  is  desirable  to  secure.  In  many  instances 
where  supervision  Is  practiced,  merchants  use  no  form  at 
all,  but,  often  by  indirect  questioning,  secure  the  informa- 
tion they  desire. 

Information  that  It  Is  desirable  to  have  Includes  the 
customer's  name,  his  occupation,  his  place  of  employment, 
residence,  how  often  he  is  paid,  and  whether  he  Is  an 
owner  or  a  tenant.  The  occupation  and  the  name  of  the 
employer  will  usually  give  the  merchant  a  clue  to  the 
amount  of  his  wages  without  the  necessity  of  formal  ques- 
tioning. Where  the  local  merchants  have  a  credit-rating 
system  this  information  can  be  later  supplemented  by  in- 
quiry of  other  merchants. 

Supervision  is  not  a  matter  of  forms,  card-indexing  or 
record-keeping,  though  all  these  help;  but  It  is  a  matter 
of  the  merchant's  keeping  a  watchful  eye  on  the  people 
who  deal  with  him,  seeing  that  they  make  their  settle- 
ments promptly;  that  they  do  not  over-buy  on  credit,  and 
that  they  give  him — what  honest  customers  always  will — 
a  square,  open  and  honest  deal. 


Where  DiUer  Struck  It  Rich  in  '49. 

Back  in  '49,  Instead  of  trying  his  fortune  in  the  gold 
fields  of  California,  Roland  W.  Diller  formed  a  partner- 
ship with  C.  S.  Corneau,  and  they  tried  it  in  a  drug  store 
in  Springfield,  111.  They  didn't  establish  the  store  at  that; 
It  had  been  in  operation  for  eleven  years  then,  and  Is  yet 
in  operation  at  the  self-same  place. 

Among  the  customers  of  the  store  at  that  time  was 
Abraham  Lincoln;  in  fact,  the  store  was  Mr.  Lincoln's 
special  loaflng-place,  and  his  favorite  chair  still  remains 
In  the  store  today.  Souvenirs  of  this  patronage  of  the 
former  President  are  shown  In  the  ledger  and  day  book 
charges  against  Mr.  Lincoln. 

In  1898  Mr.  Diller  retired  from  business,  turning  the 
store  over  to  his  son,  I  R.  Diller.  Later  the  present 
owner,  Mr.  Claypool,  obtained  the  store  from  him. 

Mr.  Lincoln,  returning  today,  would  probably  not  rec- 
ognize the  appearance  of  the  store,  but  would  doubtless  be 
Just  as  much  at  home  as  in  the  days  gone  by. 

Tile  and  Till  recently  gave  an  interesting  story  on  this 
subject,  illustrated  with  photographic  reproductions  of 
some  of  the  old  Lincoln  entries  on  the  store's  books. 


Cost  of  Production  and  Distribution. 

A  financial  and  statistical  writer  In  the  Xorth  American 
Rcriew,  quoted  In  a  North  Dakota  Agricultural  Station 
Bulletin,  points  out  that,  in  1850,  70  per  cent,  of  the  price 
paid  by  the  consumer  represented  the  cost  of  produc- 
tion and  30  per  cent,  that  of  selling  and  distributing, 
while  in  1900  the  ratio  Is  wholly  reversed.  Out  of  every 
dollar  spent  by  the  consumer  30  per  cent,  now  represent* 
the  cost  of  production  and  70  per  cent,  the  cost  of  dis- 
tribution. Or,  to  quote  the  writer,  "In  1850  of  every  dol- 
lar In  America  70  per  cent,  represented  production  and 
30  per  cent,  competitive  fight  for  some  share  of  It.  In 
1900  the  ratio  was  reversed  and  out  of  every  dollar  30 
per  cent,  represented  production  and  70  per  cent,  repre- 
sented the  cost  of  competition.  The  attempt  of  the 
larger  share  of  the  country's  energies  to  live  upon  the 
products  of  the  smaller  production  nfiturally  Increases  tb« 
burdens  of  the  wage  worker." 
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Advertising   a   Part   Is    Best   for   the    Whole 


Advertising,  Like  a  Wedge,  Sho 

ing  the  Whole  Store  in  Ord 

One  Item  so  Well  Th 


Did  you  ever  get  behind  in  your 
worlc  and  have  so  many  little  things 
to  do  that  you  just  kept  mussing  from 
one  to  another  until  at  the  end  of 
the  day  you  had  not  done  anything 
worth  while?  If  so,  you  were  much 
In  the  mental  condition  that  many 
druggists  are  in  when  they  take  up 
the  question  of  advertising. 

The  druggist  looks  at  the  thousand 
and  one  things  which  he  has  to  sell. 
He  figures  out  that  in  a  year's  time 
he  will  sell  $50  worth  of  one  kind 
of  goods  or  JlOO  worth  of  another, 
$10  worth  of  another,  $60  worth  of 
another,  $200  worth  of  another.  He 
says  to  himself,  ".My  profit  on  this 
article  is  so  small  that  I  cannot  af- 
ford to  spend  any  money  advertising 
It." 

Suppose  he  were  to  take  his  whole 
toilet  goods  department;  the  total 
sales  of  goods  in  this  department  In 
the  cour.se  of  a  year  in  the  ordinary 
drug  stoi-e  do  not  run  into  very  bl,? 
volume.  The  druggist's  gross  profit 
is  only  a  percentage  of  those  total 
sales.  The  net  profit  on  that  partic- 
ular department  is  quite  small.  The 
druggist  is  apt  to  say,  "My  net  profit 
is  $50  [or  $100,  or  whatever  it  is]; 
I  might  spend  $10  in  advertising  that 
department,  but  if  I  spend  much 
more  than  that  I  would  not  have 
anything  left  for  my  year's  work  in 
that  department." 

In  advertising,  the  effort  to  make 
the  whole  proposition  more  scientific 
and  exact  is  very  commendable,  but 
If  it  is  carried  so  far  that  every  de- 
partment is  made  to  carry  its  own 
advertising  expense  on  each  adver- 
tisement, then  it  defeats  its  own 
ends. 

Some  of  the  big  stores,  like  some 
of  the  big  manufactories,  charge  50 
per  cent,  of  the  cost  of  advertising 
any  department  to  the  department 
Itself,  and  charge  the  other  50  per 
cent,  to  general  advertising,  which  is 
charged  to  the  overhead  expenses  of 
the  whole  business. 

If  that  is  a  successful  way  of  di- 
viding the  charge  for  a  big  manufac- 
tory or  a  big  retailer,  then  for  a 
small  retailer  I  think  that  an  equi- 
table'division  would  be  25  per  cent. 
of  the  total  charge  of  an  advertise- 
ment to  the  department  or  depart- 
ments advertised,  and  75  per  cent,  to 
the  general  business. 

No  matter  what  the  theory  may 
be  about  advertising,  practical  expe- 
rience shows  that  when  a  merchant 
advertises  our  "iftpartment  he  adver- 
tises the  entire  store.  On  the  other 
hand,  if  he  advertises  the  whole 
store  with  general  talk,  without  ad- 
vertising specific  goods  in  particular 
departments,  his  advertisement  loses 
force;  it  does  not  attract  the  trade; 
It  is  generally  Inefficient  advertising. 


'aid  Be  Driven  Home  Small  End    Forward — Instead  of  Advertis- 
er to  Get  People  in  to  Buy  a  Certain   Thing,  Advertise   the 
at  People  Will  Come  for  It  and  Buy  Other  Things. 

By  M.  p.  Gould. 


He  will  not  keep  It  up  very  long 
because  it  will  not  pay  him  to  do  so. 
After  he  has  advertised  successfully 
for  a  number  of  years  he  will  find 
that  the  most  successful  way  to  do 
general  advertising  for  the  whole 
store  Is  to  advertise  one  department 
at  a  time,  talking  in  the  most  per- 
suasive way  about  particular  items 
from  that  department. 

A  very  Interesting  article  in  one 
of  the  popular  magazines  describes 
the  republican   presidential  nominee 


as  a  man  who  has  a  craving  for  con- 
crete facts.  In  that  respect  he  is 
just  like  one  hundred  million  human 
beings  In  the  United  States.  The 
general  public — by  that  I  mean  per- 
sons exactly  like  you  and  me— do  not 
want  a  lot  of  philosophy  or  a  lot  of 
theory  either  in  their  conversation 
or  in  their  reading.  They  want  facts 
about  this  candidate  or  about  that 
accident  or  aljout  this  method  of  de- 
veloping business.  They  do  not  want 
a  lot  of  academic,  college,  transitory 


AN   OPEN   LETTER 

2  Amino   Street 

A   druggist    is    a   druggist,    a    Carpenter   is 
a    carpenter,    and  a   blacksmith    is   a  black- 
smith.     Each   has    a  place  of   business   and 
hangs   out    a    sign  proclaiming   his   calling. 

But    one    carpenter   can   make    only  a  dry- 
goods   box,    whereas    another  proves  himself 
to  be  an   artisan   in   beautiful    cabinet  work. 
Or    one    is    capable    of    building   a  hcuse   while 
another   has   hard  work    to    build  a  fence. 

And   so   it   is   with  the   druggist. 

We  pass  as    experts    in    our    line--as   the 
"carpenter"    who   can  build   the  most    elabor- 
ate   structure. 

We  have  knowledge -- of    first   and   vital 
importance.      We  have    experience- -which 
alone    assures   any,  professional   value    in 
man.      We   employ    only    the   finest  materials-- 
the   purest    and    truest   drugs   nature  or 
science    produces.      We   use    the    best    "tools" 
--a  modern,    ample   equipment  of    tested 
weights,    measures    and   ether    laboratory 
utensils.      And   we    employ   a    care    that 
guarantees   the  correct    construction  of 
every  prescription   bearing   our   label. 
Truly,    this    is    the    store   to    "build"  your 
prescriptions. 

PERCOLATOR   PHARMACY. 


October  191 G 


TIM-:    DRrOCTlSTS   CIRCULAR 


675 


exposition.  They  like  to  draw  their 
own  conclusions.  We  all  like  to  do 
our  own  theorizing,  basing  our  theo- 


Therefore,  If  people  want  concrete 
facts,  the  way  to  advertise  Is  to  ad- 
vertise concrete   facts.     That   means 


Spending  —  Saving 

tT  pays  to  trade  at  your  "  neighborhood  "  drug 
-*-  store.  In  this  time  of  high  prices,  the  store 
with  the  least  expenses  does  not  require  to  de- 
mand the  highest  prices.  In  your  own  drug 
store  rent,  light,  clerk  hire  and  interest  on  in- 
vestment are  small — and  that's  why  we  can  sell 
so  much  cheaper  than  the  big,  down  town,  ex- 
pensive-to-run drug  stores.  It  is  a  very  logical 
conclusion,  and  you  will  profit  by  considering  it. 
Here  we  guard  your  buying  interests  best  at  all 
times — we  save  you  money  when  money  can  be 
saved.     Find  out. 


Percolator  Pharmacy 


2  Amino  Street 


rles  on  the  facts  that  we  gain  from 
ail  sources.. 

In  practice  the  merchant  who  ad- 


House- 
cleaning 


'T'HERE  arc  so  many  things  we 
*■  sell  used  exclusively  for  house 
cleaning  that  we  could  not  possibly 
enumerate  them  all  in  this  limited 
space.  Make  out  your  own  list 
and  bring  it  to  us,  and  we  will  sup- 
ply you  with  the  best  goods  at  the 
lowest  prices.  It  will  help  you 
make  house-cleaning  easy,  rapid  and 
economical. 

Percolator  Pharmacy 

2  Amiao  Street 


▼ertlaes  nothing  but  generalltlee  has 
his  advertlaements  read  occasionally 
by  some  people — that  U  all.  How- 
ever, If  he  Is  extremely  clever  he  wUl 
have  a  certain  number  of  people — 
the  same  people — read  his  advertise- 
ments each  day  because  they  are  In- 
terested In  his  cleverness.  They  will 
learn  to  aiimlre  his  way  of  saying 
things.  But  the  druggist,  aa  a  mer- 
chant, does  not  want  people  to  think 
about  his  cleverness.  He  wants 
them  to  think  about  his  store.  He 
does  not  want  them  to  believe  that 
he  Is  the  brightest  man  in  town.  He 
wants  them  to  think  that  his  is  the 
Sest  store  in  town. 


picking  out  certain  items  in  certain 
departments  and  advertising  those 
items  so  attractively  that  people  will 
not  only  want  the  goods  mentioned, 
but  will  want  to  trade  at  the  adver- 
tiser's store. 

Now,  if  that  is  the  best  way  to  do 
general  advertising,  then  why  charge 
the  advertising  of  those  items  up 
against  their  respective  departments? 
It  should  not  be  done.  At  least  75 
per  cent,  of  the  cost  of  such  advertis- 
ing should  be  charged  to  overhead. 

When  you  get  this  point  of  view 
In  your  advertising  you  will  begin  to 
pick  out  Items  from  here,  there  and 
everywhere  in  your  store  which  will 
attract  attention.  For  example.  I 
knew  a  druggist  a  number  of  years 
ago  who  had  a  very  succeesful  drug 
store  In  a  locality  in  which  there  was 
in  one  corner  a  settlement  of  Irish 
workmen.  He  made  cod  liver  oil 
emulsion.  Ninety-nine  druggists  out 
of  a  hundred  would  not  have  thought 
about  mentioning  the  Irish  moss 
used  in  the  making  of  that  emulsion. 
However,  always  he  was  careful  to 
set  the  words  "Irish  Moss"  in  quite 
large  type  whenever  he  advertised 
this  emulsion.  The  result  was  that 
he  not  only  had  a  large  trade  with 
this  Irish  element  for  his  emulsion, 
but  be  also  got  the  bulk  of  their 
trade  for  all  the  things  they  needed 
from  a  drug  store.  Now,  would  It 
not  have  been  foolish  for  him  to 
charge  all  the  advertising  of  that 
emulsion  to  the  profits  that  he  made 
from  the  limited  sale  of  the  emulsion 
itself?  If  he  did  that,  to  what  de- 
partment would  he  charge  the  ex- 
pense of  getting  the  Irish  trade  which 
he  steadily  built  up  for  his  store? 
He  did  not  attempt  to  charge  that 
expense  against  the  advertising  of  the 
emulsion,  but  charged  everything.  In- 


eluding  the  advertising  of  the  emul- 
sion, up  against  general  expense. 

Think  how  many  department 
stores  have  taken  items  like  tooth 
powder  and  fancy  soap  and  sold 
them  at  a  cut  price — cut  so  low  that 
2  or  3  cents  were  lost  on  every  sale — 
for  the  sole  purpose  of  drawing 
crowds  into  the  store.  Since  there 
were  no  profits  on  those  items  direct- 
ly to  the  department,  how  could  they 
charge  the  expense  of  that  advertls- 
ingfup  to  those  particular  articles  or 
to  that  department? 

It  takes  only  a  very  small  accident 
on  the  street  to  attract  a  very  large 
crowd.  It  takes  only  a  very  small 
bone  to  start  a  dog  fight,  and  It  takes 
only  a  spoonful  of  molasses  to  at- 
tract hundreds  of  flies.  Likewise  it 
takes  only  two  or  three  items  well 
advertised  either  In  description  or 
uniqueness  or  price  to  attract  a 
crowd  to  the  store.  This  advertising 
will  help  to  build  up  trade  in  the 
department  to  which  the  Items  be- 
long, but,  to  a  larger  degree  it  will 
build  up  the  trade  of  the  -whole  store. 

Advertising  the  whole  store  with 
general  talk  is  like  trying  to  drive  a 
wedge  big  edge  first  Into  a  log.  If  you 
will  turn  the  wedge  around  and  stick 
the  sharp  point  into  the  log,  with  a 
small  tap  of  the  maul,  there  will  be 
something  doing  very  quickly.  Ad- 
vertising has  to  be  driven  in  thin 
edge  first  in  order  to  accomplish  the 
best  results  at  the  least  expense. 

The  next  time  you  look  over  your 
store,  wondering  what  to  advertise, 
think  more  about  what  the  particular 
items  will  do  in  the  way  of  attract- 


How  About  This 
New  Talcum  ? 

Amongst  all  the  hundreds  of  dif- 
ferent toilet  and  talcum  powders 
in  our  stock,  qne  stands  out  pre- 
eminently THE  best  of  all.  We 
want  you  to  try  this  newest  talcum. 
You  will  find  it  delightfu'  for  all 
toilet  uses,  for  child, 'woman  or  man. 

Percolator    Pharmacy 

2  Amino  Street 


ing  attention  than  about  whether  that 
particular  department  or  those  par- 
ticular items  can  afford  to  pay  for 
their  advertising  that  you  are  con- 
templating. 


The  United  States  consular  serrioe 
has  received  inquiries  at  Aden,  Ara- 
bia, for  samples  and  prices  of  Ameri- 
can washing  soaps.  France  has  for- 
merly supplied  most  of  this  material, 
but  unusual  conditions  brought  about 
by  war  have  thrown  the  market  open 
to  American  manufacturers.  Aden 
Imports  approximately  $50,000  worth 
of  washing  soap  annually. 
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Gocd  Store  Slogans  as  Valuable  Assets. 

Bv  Ci^KKNci;  B.  Isaacs. 

The  Sherman  ft  McConnell  Drug  Company,  of  Omaha, 
prints  on  Its  street-car  cards  the  statement,  "We  have 
compounded  over  a  million  prescriptions."  This  Im- 
presses the  average  reader  with  the  enormous  volume  of 
business  done  by  the  company.  Everyone  likes  to  trade 
at  the  big  store,  the  prosperous  store,  because  the  mere 
fact  that  it  is  big,  shows  that  most  people  think  It  is  the 
best  place  at  which  to  trade.  The  fact  that  a  concern  has 
"compounded  over  a  million  prescriptions"  gives  one  a 
feeling  of  confidence  in  its  ability  and  knowledge. 

Another  slogan  of  the  Sherman  &  McConnell  Drug 
Company,  or,  rather,  the  second  part  of  the  one  just 
quoted,  is  "The  hard  ones  are  easy  for  us."  This  claim 
appears  reasonable  in  the  light  of  the  fact  that  the  house 
has  til  eu  over  a  million,  and  it  sticks  In  the  mind.  The 
reader  is  very  likely  to  remember  that  the  "hard  ones 
are  easy"  for  the  Sherman  &  McConnell  Drug  Company 
when  he  has  a  prescription  to  be  filled.  And  so  to  that 
company's  store  he  goes,  even  when  he  wants  something 
other  than  a  prescription.  Why?  Because  that  store,  In 
its  advertising,  has  given  the  reader  some  good  reasons 
for  trading  there,  and  has  at  the  same  time  made  a  deep 
impression  on  his  sub-conscious  mind. 

Another  Omaha  store  takes  advantage  of  the  owner's 
name,  and  blazons  fc'th  in  electric  letters,  "If  it  has 
merit,  Merritt  has  it."  Merritt's  prints  this  slogan  in 
its  advertisements,  on  its  letter-heads,  and  in  every  place 
which  will  give  it  prominence,  so  that  merely  by  force  ot 
repetition  it  induces  the  conviction  that  it  is  literally 
true.  Of  course,  Mr.  Merritt  tries  to  see  to  it  that  his 
stock  upholds  his  claim. 

"Best  goods  at  lowest  prices,''  "The  store  of  qual- 
ity," and  similar  phrases  are  too  general,  they  do  not 
give  the  store  individuality,  or  express  what  may  con- 
veniently be  termed  Its  personality.  A  slogan  to  be  good 
must  be  true;  it  inust  be  peculiarly  true  of  the  particu- 
lar store  to  which  it  belongs;  it  must  e.xpress  the  person- 
ality of  that  store  in  such  a  way  as  to  impress  the  reader 
and  make  him  associate  it  in  his  mind  with  some  kind  of 
superiority.  Such  a  slogan  is  not  to  be  worked  out  with- 
out serious  thought  and  careful  study.  Perhaps  as  good 
a  way  as  any  is  for  the  druggist  to  set  down  the  advan- 
tage of  trading  at  his  store.  Let  him  try  to  write  a  long 
list  of  convincing  reasons  why  people  should  want  to 
trade  at  Jiis  ?tore,  and  then  let  him  select  the  best  one 
and  ^o  phrase  it  as  to  make  it  fit  his  store  and  express 
its  personality.  Having  done  this,  he  should  use  that 
slogan  In  all  his  advertising,  in  every  way  he  can,  and  if 
he  has  chosen  wisely,  he  will  soon  see  that  a  good  slogan 
is  a  valuable  asset. 


WHY  SOME  DRUQOISTS  LOSE 
TRADE  TO  HAIL  ORDER  HOUSES 


Burlesquing  the  Professor. 

Fifty  thousand  dollars  is  a  tidy  bit  of  money.  One  hun- 
dred thousand  dollars  is  even  more  so.  When  this  amouDt 
is  an  annual  income  gome  of  us  who  have  to  economic 
trightfully  to  keep  one  lap  ahead  of  the  landlord  or  the 
sheriff  can  hardly  realize  what  it  means.  And  yet  it  is 
said  that  Goldberg,  who  does  nothing  for  a  living  but 
draw  caricatures  of  humanity  for  a  syndicate  ot  daily 
papers,  has  had  his  salary  increased  to  $50,000,  and  will 
also  receive  royalties  amounting  to  about  the  same  sum 
In  an  interview  Goldberg  said,  according  to  the  New  York- 
Times,  that  his  professors  at  college  served  as  models  for 
many  of  his  drawings.    He  is  thus  quoted: 

"My  father  sent  me  to  the  University  of  California  be- 
cause he  wanted  me  to  be  an  engineer.  The  professors 
gave  me  models  and  ideas  for  pictures  for  years  to  come. 
You  may  have  noticed  that  I  sometimes  draw  in  a  lot  of 
fool  mechanical  devices  and  chemical  apparatus  to  make 
one  thing  cause  something  else  to  happen,  and  so  on 
across  the  page  till  I  get  to  the  final  triviality  that  might 
have  been  done  without  the  slightest  diflSculty — a  bur- 
lesque, of  course,  but  not  much  more  ridiculous  than  the 
roundabout  way  some  people  have  of  doing  very  simpb 
things.  Well,  I  got  that  device  for  pictures  out  ot  my  col- 
lege course  in  chemistry.  You  know  how  the  professor 
stands  up  behind  a  long  table  in  the  chemical  laboratory 
with  a  lot  of  retorts  and  test  tubes  and  bottles  and  lamp- 
and  one  thing  and  another,  all  strung  out  in  front  of  him 
and  starts  at  one  end  to  demonstrate  something  and  wind 
up  at  the  other  end  with  the  absolute  proof  that  something 
or  other  has  1  per  cent.  <Jf  sodium  in  it.  I  loved  thost 
chemistry  lectures  on  demonstration  days,  and  I  drew  pic- 
tures in  class  and  passed  them  around  and  got  fired  out 
of  two  courses.  But  my  chemistry  has  always  been  useful 
to  me." 

*■«-♦ '■ — 

In  some  of  its  advertising  matter  a  firm  of  shoe  deal- 
ers in  this  city  speaks  of  Itself  as  "a  house  whose  con- 
tinued good  repute  depends  on  fulfillment  of  its  obliga- 
tions."   That  is  a  golden  text  for  any  kind  ot  man. 

•* «  » 

Fighting  the  Mail-Order   House  with   Its  Own 
Most  Effective  Weapon.* 

We  think  the  home  merchant  never  had  a  more  sincere 
and  constant  champion  than  we  are.  We  have  always  and 
continuously  advocated  patronage  of  the  local  merchant 
exclusively,  because  we  are  quite  certain  that  the  indi- 
vidual life  and  future  of  the  community — not  only  th' 
town  and  the  people  who  live  in  town,  but  the  whole  com 
munity — is  bound  up  in  the  fight  of  the  home  merchant 
against  the  mail-order  house. 

There  are  times,  however,  when  -we  feel  that  we  art 
taking  a  lot  more  interest  in  the  issue  than  the  merchant - 
themselves  are.  Our  interests  are  naturally  bound  up  witli 
theirs,  but  after  all  it  is  the  merchants  themselves  who 
have  the  most  at  stake,  and  if  they  choose  to  ignore  the 
inroads  ot  the  mail-order  houses,  why  should  we  worry'.' 
One  little  word  tells  the  story  ot  the  successful  methods 
of  the  mail  order  house — advertising;  everlasting  and  con- 
tinuous advertising;  the  sort  of  advertising  that  takes  no 
account  ot  the  cost  so  long  as  the  results  are  satisfactory; 
advertising  that  is  difficult  to  prepare  and  expensive  to 
distribute. 

Still,  In  view  of  these  things,  and  with  the  greatest  ad- 
vertising weapon  in  the  world  at  their  command,  there  are 
many  merchants  who  will  sit  back  and  say  "advertising 
don't  do  me  any  good."  or  "it  don't  pay  in  my  business," 
or  "they'll  come  in  and  buy  from  me  anyway  when  they 
want  anything  I  have,"  or  "the  ad  costs  too  much  money — 
I  can't  afford  it,"  or  a  thousand  other  excuses  familiar  to 
the  man  who  solicits  advertising  for  the  local  papers. 

Don't  pay!  Man  alive!  Listen!  If  advertising  did 
not  pay,  every  mail-order  house  in  the  United  States  would 
be  in  the  hands  of  refeivers  in  six  months.  Local  mer- 
chants have  the  means  at  their  hands — their  local  paper — 
ot  covering  their  trade  territory  twice  a  week  with  their 
message  to  their  customers  at  one-tenth — yes,  one-twen- 
tieth— the  proportionate  cost  to  mail-order  people.  Do 
they  use  that  weapon?  In  many  cases  they  do  not.  They 
prefer  to  sit  back  and  say  that  It  does  not  pay,  or  that  they 
can't  afford  it. 

•From   the    Oxford    (N.    C.)    Public   T>rleer. 
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Handbills,  Calendars,  and  Fences  in  Advertising 

In  a  fourth  paper,  suppleynenting  others  on  goods  and,  service,  on  show  windows,  and  on  newspaper 
advertising,  the  author  now  offers  some  thorougMv  practical  ideas  on  circulars,  handbills,  programs, 
calendars,  bams  and  fences,  and  even  souvenirs  in  their  relation  to  the  druggists'  advertising.  These 
papers  are  based  on  long,  varied  and  abundant  experience,  and  every  one  is  well  worthy  of  the  best 
attention  that  the  druggist  can  bestow  on  it. 

By  a.  Luke  Keehobn. 


We  shall  next  take  up  the  subject  of  circulars  and  hand- 
bills. 

The  band-bill  question  has  been  largely  dealt  with  In 
preceding  papers  of  this  series.  I  shall  say  no  more  about 
them  except  that  in  getting  them  out  you  should  follow 
the  general  rules  laid  down  for  newspaper  advertising, 
that  is: 

Otter  a  variety  of  goods,  at  odd  prices. 

Avoid  exaggeration,  involved  phrases,  long  sentences, 
and  big  words.  Talk  business  every  moment,  simply, 
tersely,  to  the  point,  always  about  the  goods  and  never 
about  yourself. 

Use  one  family  of  type  exclusively — the  same  one  you 
use  In  your  newspaper  advertisements — and  Insist  on  bal- 
ance and  harmony. 

You  can  use  half-tone  illustrations  when  they  illustrate 
what  you  are  advertising  provided  you  use  a  super-calen- 
dered or  coated  paper.     On  news  stock  use  only  line  cuts. 

Black  lettering  on  yellow  paper  is  the  easiest  read.  If 
you  use  two  colors,  black  and  red  on  yellow  are  best.  But 
don't  mix  the  colors  up  too  much.  A  little  red  now  and 
then,  just  enough  to  relieve  the  monotony,  is  enough.  The 
head-line  and  sub-heads  are  all  that  should  be  printed  in 
red.  Never  mix  the  two  colors  in  one  paragraph.  To  do 
80  makes  harder  reading. 

Printing  and  Distributing  Circulars. 

On  high-grade  circulars  or  booklets,  when  heavy  coated 
paper  Is  used,  a  light  tint  of  paper,  as  cream,  pale-blue, 
buff,  or  pale-green  is  best.  The  main  text  should  be 
printed  In  ink  of  the  same  color,  but  of  a  deeper  shade, 
and  if  a  second  color  ink  is  used  It  should  harmonize  with 
the  first.  In  my  paper  on  window  trimming  I  gave  a  list 
of  the  different  harmonious  color  combinations. 

Many  merchants  send  out  circular  letters  to  the  trade 
The  greatest  objections  to  these  are  expense  and  the  fact 
that  they  seldom  offer  prices  or  any  other  inducement  to 
bring  quick  returns.  It  is  all  very  well  to  theorize  about 
building  up  personality  and  sentiment  in  this  way.  But 
give  me  action,  immediate  trade-getting  stuff — that's  the 
way  to  build  up  personality  and  sentiment,  and  get  money 
to  feed  yourself  and  pay  the  rent  and  clerks  while  you 
are  doing  It.  I  would  rather  have  the  results  from  a  dol- 
lar's worth  of  plain  black-on-wbite  hand-bills  offering 
price  inducements  and  distributed  to  people  on  the  street 
than  $10  worth  of  talky-talky  high-toned  letters  to  a  8» 
lect  mailing  list 

It  is  almost  unbelievable  that  a  business  man  should 
fall  to  enclose  circulars  with  the  packages  leaving  the 
store.    Yet  bow  many  do  it? 

How  much  more  would  It  cost  you  to  see  to  it  that  every 
person  coming  Into  your  store  gets  some  circular  matt«r 
than  to  let  them  go  away  without  it?  Many  of  you  s«nd 
circulars  through  the  mall,  and  distribute  them  from 
house  to  bouse  and  in  other  ways.  But  how  many  of  you 
utilize  to  Its  fullest  extent  the  circulation  made  possible 
by  the  people  coming  into  your  store  dally? 

These  people  who  already  deal  regularly  or  occasionally 
with  you  are  your  best  prospects  for  sales.  That  is  a  fact 
that  you  will  not  deny.  Likewise  they  are  the  ones  who 
are  most  likely  to  pay  attention  to  auy  ptataments  that 
may  be  made  In  circulars  goin;;  out  at  rour  store  and 
over  your  name.  They  represent  that  proportion  of  the 
population  who  are  most  responsive  to  any  advertising 
you  may  do. 

Is  there  any  reason  why  you  should  not  have  circulars 
on  eTery  counter  In  your  store,  advertising  bulk  candy, 
box  candy,  the  fountain?  Is  there  any  reason  why  every 
package  leaving  your  store  may  not  have  one  or  two  cir- 
culars advertising  other  goods  enclosed  with  It? 


Can  you  get  your  advertising  to  anyone  at  a  better  mo- 
ment, psychologically,  than  when  he  has  just  bought  some- 
thing from  you.  Can  you  distribute  circulars  in  any  other 
manner  at  so  low  a  cost  and  with  such  a  small  percentage 
of  waste? 

Think  these  things  over.  Then  get  some  circulars — sev- 
eral different  ones— printed.  Get  others  from  the  manu- 
facturers whose  goods  you  handle,  with  your  Imprint  at 
the  bottom.  Then  use  the  big  stick  with  the  clerks  to 
thoroughly  Instill  into  them  the  habit  of  wrapping  one  or 
more  circulars  with  every  package. 

Also  get  the  circulars  into  your  envelopes  along  with 
statements  and  bills,  and  right  inside  of  every  package  of 
goods  bearing  your  special  label. 

Barns  and  Billboards. 

Outdoor  advertising  pays  merchants  in  the  smaller 
towns  and  cities — and  in  the  larger  cities  also;  the  main 
requisite  being  that  the  advertising  location  be  easily  ac- 
cessible to  those  seeing  the  signs.  The  rules  governing 
this  style  of  advertising  are  the  reverse  of  most  of  those 
for  newspaper  advertising.  You  can  only  mention  prices 
in  a  general  way.  Each  sign  should  be  limited  to  your 
name,  address,  and  a  terse  sentence  about  price,  quality 
or  service.  Say  something  different  on  each  sign — at 
least  have  no  two  signs  alike  on  any  one  road  leading 
into  town. 

These  signs  may  be  painted  on  fences,  rocks,  barns,  etc. 
The  fence  signs  should  be  at  half-mile  intervals  or  closer. 
There  should  be  one  large  barn  sign  on  every  road.  On 
these  you  can  say  a  little  more,  but  never  more  than  two' 
sentences  besides  your  signature.  If  you  can't  get  a  barn, 
then  put  up  a  bill-board,  four  or  five  feet  by  eight  feet, 
made  of  one-inch  stuff,  bolted  to  cedar  posts  set  in  the 
ground.  On  all  signs  do  the  lettering  In  black,  on  a  yel- 
low background. 

Calendars  Are  Costly. 

Calendar  advertising  Is  indulged  In  by  nearly  every 
druggist.  But  there  is  an  awful  lot  of  money  wasted  in 
this  way.  Not  that  the  right  kind  of  calendar  advertising 
isn't  all  right;  but  It  is  usually  done  all  wrong. 

In  the  first  place,  as  your  calendar  can't  well  offer  spe- 
cial prices  nor  feature  special  days  or  events,  its  chief 
value  is  In  arousing  the  thankful  appreciation  of  the  re- 
cipient and  In  keeping  your  name  and  business  before  that 
recipient  as  long  as  possible — that  is,  for  a  year. 

The  only  calendar  that  can  pay  you  back  what  you  paid 
for  It  Is  the  kind  that  will  "stay  put"  on  the  wall,  where  it 
will  talk  about  you  every  day  in  the  year  not  only  to  the 
family  in  the  house,  but  to  those  who  call.  It  costs  so 
much  and  has  so  little  immediate  trade-pulling  power 
that  you've  got  to  keep  It  on  the  job  a  long  time  to  ac- 
complish as  much  as  some  other  cheaper  advertising — 
a  hand-hlU,  for  Instance — might  do  in  ten  minutes. 

If  you  are  located  In  a  farming  community,  the 
weather-chart  calendar  Is  the  best.  As  you  all  know 
what  it  Is,  there  is  no  use  of  describing  it  here. 

Next  to  the  weather-chart  calendar  In  the  farming 
communities,  and  best  for  all  other  communities,  la 
some  calendar  that  Is  rich  and  attractive  enough  to 
"stay  put"  on  the  parlor  wall.  It  must  be  beautiful  and 
artistic  In  the  way  that  appeals  to  the  particular  grade 
of  artistic  appreciation'  that  prevails  In  your  commu- 
nity. It  must  be  strong  enough  In  Its  appeal  to  the 
beauty-loving  sense  of  your  people  to  make  them  want  to 
hang  It  up,  keep  it  and  look  at  it.  If  It  isn't.  It  Is  a 
failure  from  the  start.  It  needn't  be  large,  but  it  must 
have  "class." 

The  calendar  manufacturers  are  offering  sufficleot  Ta- 
riety  to  enable  you  easily  to  get  what  you  can  get  th« 
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most  out  of.  Don't  imagine  that  you  need  to  buy  their 
most  expensive  designs;  I've  seen  merchants  buy  calen- 
dars at  40  cents  apiece  when  they  could  have  bought — 
from  the  same  salesman — something  at  10  cents  that 
would  have  made  a  much  greater  hit.  Nor  should  you 
let  a  few  cents  difference  stand  in  your  way  in  select- 
ing the  thing  that  you  feel  sure  will  please  the  most 
people.  I  had  much  rather  pay  40  cents  for  a  calendar 
that  I  felt  certain  would  "stay  put"  than  10  cents  for 
one  that  I  was  afraid  would  be  so  far  outclassed  by  the 
offerings  of  other  merchants  that  it  wouldn't  get  a  chance 
on  the  wall. 

The  date  pad  should  be  small.  Your  name  and  ad- 
dress should  be  printed  very  unobtrusively,  in  a  type  not 
larger  than  eight-point,  and  in  a  color  that  is  simply 
a  deeper  shade  of  the  background.  Don't  neglect  these 
things.  To  do  so  will  discount  your  effort  and  send  a 
lot  of  your  calendars  to  the  scrap  basket.  Your  adver- 
tisement in  eight-point  of  an  unobtrusive  color  will  go 
much  further  in  a  parlor  than  a  larger  or  more  glaring 
one  possibly  can.  And  the  more  desirable  the  patronage 
of  the  person  who  gets  the  calendar,  the  more  unob- 
trusive your  advertising  on  the  calendar  should  be.  Per- 
sonally, I  prefer  six-point. 

Again,  in  the  distribution  of  calendars,  there  is  fre- 
quently a  lot  of  foolish,  extravagant  waste.  They  are 
given  to  children.  Several  go  into  one  house.  Many  go 
to  people  living  at  a  distance.  This  is  wrong.  It  de- 
feats the  very  purpose  for  which  you  bought  the  calen- 
dars. 

Huy  envelopes  with  the  calendars.  Enclose  with  the 
calendars  a  holiday-goods  circular,  and  distribute  them 
either  by  mailing  them  direct  to  the  people  you  want  to 
give  them  to,  or,  better  yet,  by  sending  to  each  of  those 
people  a  little  multigraphed  letter,  describing  the  cal- 
endar and  telling  the  recipient  that  it  is  too  valuable  to 
take  a  chance  on  its  getting  broken  in  the  mails,  and 
requesting  him  or  her  to  call  and  get  it.  A  holiday  cir- 
cular sent  with  the  letter  will  induce  many  of  them  to 
bring  some  money  along  when  they  come  after  the  calen- 
dar. 

In  this  way,  you  make  the  recipient  appreciate  the 
gift,  you  have  no  waste,  and  you  get  the  people  into  the 
store  and  get  business  immediately  from  your  calendar 
expense. 

I  would  rather  have  onp  hundred  calendars,  costing  me 
twenty-flve  cents  apiece,  distributed  in  this  way  than  to 
have  a  thousand,  costing  ten  cents  apiece,  distributed  as 
too  many  ot  them  are. 

No  matter  what  kind  of  advertising  you  do,  you  want 
to  use  your  head  and  think  out  the  best  way  to  minimize 
Joss  and   waste  and  increase  trade  and  profits. 

Charity  Programs. 

Program  and  charity  advertising  solicitation  Is  the 
bane  of  the  average  retailer.  Theater  programs  do  pay 
in  many  Instances,  especially  where  the  advertising  is 
modeled  along  the  bargain-giving  lines  of  the  newspa- 
per advertising,  is  changed  weekly,  and  is  used  in  the- 
aters near  the  store.  Otherwise,  it  doesn't.  But  to  ad- 
vertise in  programs  ot  charity  bazaars,  fairs,  etc.,  never 
does  and  never  can  pay.  It  is  charity,  pure  and  simple, 
if  you  do  It.  Usually  you  can  get  out  of  it  tactfully  by 
pleading  that  your  advertising  appropriation  is  all  laid 
out  along  other  lines.  But,  if  you  feel  that  you  can't 
avoid  doing  something  without  hurting  your  business 
more  than  the  amount  involved,  either  cut  the  nuisance 
to  a  minimum  by  taking  the  smallest  possible  space;  or, 
better  yet,  make  a  donation  outright  to  the  committee. 
In  this  last  extreme  you  will  avoid  being  called  parsi- 
monious and  will  be  more  likely  to  win  the  friendship 
of  the  committee,  because,  as  a  usual  thing,  most  of  the 
proceeds  from  the  program  "advertising"  goes  to  the  so- 
licitors and  printers. 

Personally,  I  would  never,  in  any  circumstances,  ad- 
vertise in  anything  of  this  sort.  If  I  wanted  to  counter- 
act any  possible  ill  effects  from  refusing  my  patronage, 
I  would  do  it  by  being  generous  in  some  other  way,  for 
Instance,  by  an  occasional  donation  of  candy  to  all  the 
poor  children  of  the  neighborhood,  or  by  sending  it  at 
regular  intervals  to  an  orphan  asylum  or  hospital.  Any 
person  who  follows  his  own  charity  system  will  get  a 
lot  of  good  advertising  from  it  and  will  at  the  same  time 


have   constructed   an    impregnable    breastworks    for   pro- 
tection against  charity  solicitors. 

Souvenirs. 

Special  souvenirs  are  offered  by  many  merchants  as 
extra  trade  inducements.  I  have  had  a  great  deal  of  ex- 
perience in  this  direction,  and  am  thus  able  to  boil  m> 
advice  down  to  a  very  few  sentences. 

Generally  speaking,  free  souvenirs  do  not  pay  as  well 
as  the  same  amount  of  expense  put  into  reduced  prices. 
When  a  customer  saves  a  cent  she  always  appreciates  it. 
and  will  likely  remember  it.  When  you  give  her  some- 
thing she  maybe  doesn't  need  or  want,  she  may  not  ap- 
preciate it,  and  may  remember  it  only  to  ridicule — ^so  many 
so-called  souvenirs  are  so  obviously  cheap  and  shoddy;  so 
lew  of  them  appeal  to  any  large  number  of  people. 

The  only  souvenirs  I  would  advise  you  to  use  are  those 
that  have  real  value,  that  are  of  utility  and  that  will  be 
wanted  and  appreciated  by  at  least  half  of  those  who  read 
the  announcements  that  you  are  offering  them.  Japanese 
cups  and  saucers  and  plates  are  good.  Plated  silverware 
isn't;  it's  bad,  just  because  it's  poor  stuff.  Rulers,  school 
bags  "and  pencils  are  good  gifts  for  children.  There  Is  no 
souvenir  that  will  appeal  to  any  large  number  of  men — ex- 
cept a  good  smoke.  And  this  brings  me  to  the  solution  of  the 
free  souvenir  question  that  I  have  found  to  be  the  only 
satisfactory  one  where  the  merchant  decides  that  on  top 
of  his  other  advertising  he  ought  to  do  something  along 
this  line  also.  And  that  is  to  limit  your  choice  of  souve- 
nirs entirely,  or  at  least  principally,  to  samples  of  goods 
you  have  for  sale. 

I  don't  mean  samples  so  small  that  they  are  of  practi- 
cally no  use  to  anyone;  I  mean  good,  generous  samples 
that  mean  something  as  a  gift.  Boxes  containing  several 
pieces  of  candy,  full  packages  of  envelopes,  good  writing 
tablets,  good  pencils,  good  cigars,  free  soda  drinks,  etc. 
They  will  cost  you  less  to  give  and  advertise  you  more  and 
with  better  future  results  than  any  kind  of  fanciful  knick- 
knacks  you  can  buy. 

You're  a  smoker;  think.  Which  would  you  appreciate 
most — a  good  10-cent  cigar  free  with  a  quarter's  worth  of 
fivers,  or  a  match  box  that  cost  the  fellow  10  cents  and 
which  you  wouldn't  carry  anyway  for  the  same  reason 
that  you  do  not  carry  the  halt-dozen  or  so  really  expensive- 
match  boxes  that  you  have  lying  around  the  house? 

Which  would  your  wife  appreciate  most;  her  choice  ot 
a  regular  25-cent  box  of  talcum,  bottle  of  toilet  water  or 
box  ot  stationery  with  every  purchase  of  a  dollar's  worth 
of  merchandise,  or  a  silver-plated  butter  knife  that  cost 
more  than  any  of  the  three  things  named  above,  but  prob- 
ably would  never  be  used  either  because  too  obviously 
cheap  or  because  she  has  a  much  better  one? 

Think  out  these  things.  Advertising  is  to  make  the 
reader  want  something  you  have  for  sale.  You  can  not 
make  her  want  it  by  offering  free  with  it  something  she 
does  not  want.  Advertising  is  to  make  the  reader  decide 
to  buy  what  she  wants  from  you.  She  will  not  do  it  any 
quicker  because  you  offer  to  give  her  something  with  it 
that  she  would  be  ashamed  to  be  seen  with.  But  offer  her 
a  reduced  price  or  a  premium  that  she  can  and  does  use — 
and  watch  her  come  your  way. 

The  most  successful  cigar  department  is  the  one  that  is 
kept  right  up  to  the  mark,  with  actual  smokes  or  smok- 
ing necessities  offered  as  premiums  whenever  premiums 
are  offered.  The  most  successful  candy  department  is  the 
one  that  is  kept  up  to  the  same  high  mark,  with  chewing 
gum,  candy  and  soda  serving  as  souvenirs.  These  souve- 
nirs fulfill  their  mission — they  advertise.  Interspersed 
with  price  inducements,  they  are  bound  to  do  the  work. 
Along  these  lines  you  can  work  out  your  souvenir  prob- 
;ems  with  respect  to  the  other  departments. 


Disposing  of  Surplus  Stock. 

A  lot  of  prejudices  which  have  ceased  to  be  of  use  to  me: 
a  stock  of  envy  o|  the  rich,  some  slightly  shopworn  jeal- 
ousy: a  large  supply  of  gloom  that  I  shall  have  no  use  tor 
from  to-day.  I  otter  bargains;  who  will  buy?  Come,  bid. 
and  take  the  stuff  away. 

A  lot  ot  wishes  I've  outgrown;  a  stock  of  foolish  old  be- 
liefs; some  pride  I  once  was  glad  to  own;  a  bulky  line  of 
misfit  griefs:  a  large  assortment  of  ill-wills;  a  job  lot  of 
bad  faith  and  doubt:  harsh  words  that  have  their  stingers 
still — come  on,  come  on — I'm  closing  out. — Record-Herald.. 
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A  PUBUCATION  TO  INTEREST  AND  AID  THOSE  WHO  MAKE  AND  SELL 
AS  WELL   AS    THOSE    WHO    BUY    AND    OPERATE    SODA    FOUNTAINS 


Soda  Fountains  Are  Not  Grizzly  Bears. 

It  is  stated  on  good  authority  that  the  soda  foun- 
tain business  has  reached  a  higher  degree  of  all-year- 
'round  efficiency  in  the  Northeastern  States  than  in 
any  other  part  of  the  country.  On  first  thought  this 
seems  rather  unusual,  because  many  of  the  States  out- 
side of  this  section  have  milder  winters  and  warmer 
summers.  But  the  perennialness  of  the  fountain  de- 
pends not  so  much  upon  temperature  as  upon  trade 
conditions.  High  rents  and  keen  competition  have 
driven  fountain  owners  in  Northeastern  States  to  de- 
vise means  of  overcoming  cash-register  slumps,  due 
to  unkind  temf)erature  changes,  with  the  result  that 
tempting  drinks  have  been  created  for  every  tempera- 
ture change  that  the  average  thermometer  is  capable 
of  recording. 

When  the  cold  winter  winds  sweep  down  from  the 
Maine  woods  or  the  Great  Lakes  region  the  soda 
foimtain  undergoes  a  metamorphosis ;  "the  coolest 
place  in  town"  all  summer  becomes  the  warmest, 
cheeriest,  snuggest  place,  and  the  singing  urn  ex- 
tends its  siren  invitation  to  step  in  and  buy. 

The  habits  of  the  old-time  soda  fountain  have  been 
forced  to  yield  to  modern  business  methods.  Along 
in  September  or  October,  when  the  natural  tenden- 
cies of  the  fountain  come  to  the  front,  and  it  almost 
visibly  yawns  and  prepares  to  hibernate,  the  modern 
druggist  looks  up  from  his  prescription  file,  drops  his 
pharmaceutical  work,  goes  out  front,  issues  a  few 
quiet  orders,  and  next  day  the  change  has  come.  Hot 
chocolate,  bouillon,  lemonade  and  other  corroborating 
drinks,  if  administered  in  time,  will  have  an 'almost 
marvelous  eflfect  upon  the  soda  fountain  manifesting 
bear-like  inclinations. 

Hot  chocolate  remains  the  prime  favorite  of  the 
v\  inter  season,  but  malted  milk,  beef  and  clam  bouil- 
lons, chicken  broth,  and  ginger  ale  have  their  regular 
devotees.  The  same  neat,  attractive,  service  that 
ma<fe  the  summer  business  profitable  should  charac- 
terize the  winter  trade.     Hot  dritik<  <;lv>iild.  with  one 


or  two  exceptions,  be  served  in  thin  china  cups  of 
about  six-ounce  capacity,  on  saucers,  accompanied  by 
a  few  dainty  crackers  on  a  plate.  Of  course,  there 
should  be  napkins,  especially  for  women  customers, 
and  if  these  are  of  paper,  they  should  be  ornate  and 
might  bear  the  dealer's  name  and  address. 

No  fountain  should  be  permitted  to  hibernate  with 
the  coming  of  cold  weather.  A  very  little  time  and 
attention  will  keep  it  awake  and  making  money  twelve 
months  of  the  year. 


Germs  at  the  Soda  Fountain. 

Metchnikoff  was  a  great  sanitarian.  Much  of  his 
life  was  spent  in  devising  plans  to  outdo  the  germs 
of  disease,  and  to  retard  the  advances  of  old  age.  He 
died  soon  after  turning  the  three-score-and-ten  mark. 
Others  who  ordered  their  lives  in  accordance  with 
sanitary  rules  have  died  much  earlier,  and  still 
others  who  disregarded  the  fundamental  laws  of 
health  have  lived  much  longer.  But  single  instances 
even  though — to  fall  into  a  hibernianism — taken  in 
large  numbers,  do  not  prove  anything.  The  over- 
shadowing fact  is  that  the  average  duration  of  hu- 
man life  is  much  longer  now  than  it  formerly  was. 
and  that  this  prolongation  of  years  is  credited  to  the 
advances  made  in  the  science  of  sanitation.  It  is 
true  that  the  great  grandparents  of  some  of  us  lived 
to  be  ninety  or  one-hundred  years  old,  without  ever 
having  heard  of  disease  germs,  but  in  their  time  it 
took  a  rather  strong  constitution  to  get  past  all  the 
epidemics  and  plagues  that  attacked  mankind,  and 
one  who  did  not  go  down  before  one  of  these  during 
the  first  half-dozen  decades  of  his  existence  might 
be  counted  on  as  good  for  a  score  or  more  years  of 
life.  And,  besides,  there  was  not  so  much  mingling 
of  men  and  traveling  about  from  place  to  i)lace  in 
the  old  days  as  we  see  all  about  us  in  these  times. 
Not  only  are  there  more  germs  now  than  there  for- 
merly were,  but  the  people  are  more  on  the  lookout 
for  them,  and  arc  nnich  iwire  ready  to  dodge  them 
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than  formerly.  Tlierefore  when  the  heallli  boards 
ficclare  that  soda  fountains  play  no  small  part  in  the 
si)read  of  infectious  diseases,  and  the  daily  papers 
make  a  scare-head  of  the  fact  during  the  week  and  a 
feature  story  of  it  on  Sunday,  it  behooves  the  drug- 
gist to  moisten  his  little  finger,  hold  it  in  the  air,  and, 
having  ascertained  the  direction  and  approximated  the 
velocity  of  the  wind,  to  lake  the  steps  necessary  to 
prevent  this  unsolicited  advertising  from  discrediting 
him. 

Recently,  when  the  health  board  of  one  of  our 
eastern  States  declared  the  average  soda  glass  to  be 
unsanitary  and  demanded  that  it  be  replaced  with 
paper  cups,  some  of  the  druggists  raised  a  protest, 
the  newspapers  made  a  story,  and  the  public  drew 
some  unpleasant  conclusions.  The  live  druggists, 
ever  awake  to  their  opportunities,  seized  upon  this 
publicity,  again  called  attention  to  their  sanitary 
equipment,  and  proceeded  to  demonstrate  to  the  pub- 
lic that  their  methods  of  doing  business  were  all  that, 
or  more  than,  the  health  authorities  asked  for.  They 
cashed  in  on  the  free  advertising. 

Why  wait  until  the  health  inspector  calls?  Some 
fountains  are  driving  away  customers  every  day  by 
their  faulty  methods  of  washing  glasses.  A  dip  and 
a  shake  in  water  that  has  been  used  many  times,  and 
the  so-called  cleansing  process  is  completed.  Is  it 
any  wonder  that  the  customer  who  demands  ordi- 
nary cleanliness  even  if  he  or  she  is  not  a  crank  about 
germs,  does  not  come  back?  Let  the  fountain 
man  install  an  efficient  running-water  cleaner  or  dis- 
card glasses  entirely  for  the  paper  cup,  as  it  pays  to 
cater  to  the  sanitary  "bugs"  and  to  the  people  who 
do  not  care  to  eat  other  people's  leavings. 


On  Demanding  a  Soda  Check  in  Advance. 

When  a  drug-store  practice  becomes  so  much  op- 
posed to  the  public's  whims,  fancies,  prejudices,  con- 
veniences, preferences  or  what  not  as  to  call  for  a 
vigorous  editorial  protest  in  a  metropolitan  daily,  it 
is  time  for  the  men  behind  that  practice  to  pause  and 
consider  the  advisability  of  discontinuing  or  modify- 
ing it.  The  fact  that  the  newspaper  is  of  the  evening 
variety  and  the  further  fact  that  its  protest  is  of  a 
humorous  nature  furnish  no  argument  that  will 
negate  our  leading  premise. 

On  another  page  we  are  reprinting  an  article  from 
the  Globe,  of  this  city,  under  the  title,  "That  Soda 
Qieck,"  in  which  the  rule  in  force  at  many  fountains 
of  "no  check  no  drink"  is  animadverted  upon  in  no 
uncertain  way.  From  the  standpoint  of  the  man  sell- 
ing the  soda,  the  rule  has  many  advantages.  It  pre- 
vents loss  through  the  dishonesty  of  customers  who 
might  slip  away  from  a  crowded  fountain  without 
paying  for  what  they  had  consumed ;  it  relieves  the 
dispenser  of  the  necessity  of  diverting  his  mind  from 
his  main  work  to  "check"  his  customers  and  watch 
those  customers  until  they  pay  their  checks;  it  pre- 
vents "short  checking"  on  the  part  of  careless  or  dis- 
honest dispensers,  and  also  relieves  the  customer  of 


having  to  wait  and  remind  the  dispenser  to  give  him 
a  check.  If  the  question  were  up  for  decision  on  its 
merits  we  believe  it  would  be  carried  almost  unani- 
mously in  favor  of  the  check-in-advance  side — that 
is  to  say,  it  would  be,  if  soda  water  were  something 
like  postage  stamps  that  the  public  must  have  and  can 
secure  from  one  source  only. 

But  there  is  another  side  and  a  bigger,  broader  one. 
It  is  the  side  of  the  public.  Many  people  consider  the 
check-in-advance  rule  a  nuisance.  The  writer  does, 
and  he  has  sold  soda  water.  Not  only  that,  but  to  be 
asked  to  pay  for  something  before  they  have  received 
it  they  regard  as  a  reflection  upon  their  honesty — ^as, 
indeed,  it  is.  Two  courses  are  open  to  the  people 
who  decline  to  put  up  with  the  nuisance  and  the  im- 
plied insult :  one  is  to  refrain  from  drinking  soda 
water;  the  other  is  to  buy  it  where  the  check-in-ad- 
vance rule  is  not  in  force.  In  the  Globe  article  are 
arguments  intended  to  show  that  the  practice  men- 
tioned hurts  business  in  other  ways. 

Years  ago  "The  Stroller,"  who  used  to  enliven  the 
pages  of  the  Circular  with  accounts  of  some  of  his 
experiences  and  musings,  told  how  he,  weary  and 
warm,  had  set  himself  in  front  of  a  fountain  and 
called  for  a  refreshing  beverage,  when  he  was  told 
that  he  could  not  be  served  until  he  had  gone  back 
over  the  twenty  or  thirty  feet  which  lay  between  him 
and  the  cashier's  desk  and  secured  the  check.  He 
added  that  he  went  elsewhere  for  his  drink.  Later 
he  referred  to  the  incident  and  stated  that  he  had  been 
on  the  point  of  asking  for  a  soda  in  a  store  in  which 
he  had  just  been  doing  a  little  trading  when,  remem- 
bering that  it  was  a  "get-a-check-at-the-cashier's- 
desk"  place,  decided  to  do  without  the  drink.  To 
quote  that  writer's  own  words:  "And  this  was  not 
done  foolishly  'on  principle,'  but  merely  because  I  do 
not  voluntarily  seek  annoyance.  Perhaps  I  am  a 
crank.    There  are  lots  of  cranks." 

The  whole  point  is  this — the  slogan  of  the  modern 
successful  merchant  is,  "The  public  be  pleased." 
There  may  be  busy  metropolitan  stores  in  which  it  is 
impractical  to  do  a  large  soda  business  in  the  rush 
liours  on  any  plan  other  than  the  one  which  has  given 
offense  to  many  fountain  customers  and  would-be 
fountain  customers,  but,  as  stated  in  the  first  place, 
business  men  behind  any  practice  offensive  to  many 
upon  whom  they  depend  for  a  part  of  their  income, 
might  at  least  give  some  thought  to  the  matter  of 
seeking  plans  by  which  it  may  be  modified.  And 
then,  too,  most  fountains  present  an  appearance  very 
different  from  that  of  the  busy  metropolitan  soda 
counter  during  the  rush  hours. 


The  Myriad  Marvels  of  Manhattan. 

There  be  who  love  to  sneer  and  mock 

At  this,  the  town  of  me  and  you; 
Who  say  they  never  get  a  shock. 

Who  And  no  thing  unique  and  new. 

They  err.    The  strange,  the  new  shall  lurk 

Within  this  town  while  it  endures. 
Why,  Just  last  night  a  soda  clerk 

Asked  only  once  of  me.  "What's  yours?" 

F.  P.  A.,  in  the  Netr  York  Tribune. 
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Making  It  Easy  to  Buy. 

WTien  a  fountain  man  displays  a  show  card  bearing  the 
high-sounding  name  of  a  "special"  and  fails  to  state  the 
price,  he  is  asking  his  thirsty  patrons  to  take  a  chance, 
and  where  a  few  will  take  that  chance  readily  enough,  the 
great  majority  will  wonder  for  a  moment  what  the  new 
drink  is  and  then  order — an  old  stand-by.  The  man  with 
a  pet  formula  for  a  drink — such  a  drink  as  the  initiated 
bring  their  friends  in  to  try — and  wants  to  sell  this  con- 
coction to  a  few  of  the  uninitiated  or  friendless  ones,  let 
him  put  a  neat  card  on  his  fountain  or  in  the  window  and 
at  the  bottom  of  this  card,  just  below  the  name,  and  a 
modest  setting  forth  of  the  excellencies  of  the  mixture, 
add,  in  figures  that  are  big  and  unmistakable,  the  price. 

If  the  drink  is  a  ten-center,  the  card  should  show  why 
it  is  worth  5  cents  more  than  a  lemon  phosphate,  and  if 
It  is  priced  at  25  cents,  it  will  call  for  still  more  literary 
effort.  A  name  alone  means  practically  nothing.  Some- 
times an  innocent,  unassuming  little  name  conceals  a 
two-bit  creation,  while  a  beverage  wMth  a  high-sounding 
title  retails  for  a  paltry  dime — not  to  say  a  paltrier  jit- 
ney. 

"Luxury  Frappe''  means  very  little.  If  a  customer  saw 
it  on  a  show  card  or  menu  he  would  suspect  a  drink  of 
some  kind,  but  perhaps  he  w^ould  not  feel  like  plunging 
that  day  and  so  would  pass  it  by  for  something  with  a 
more  modest  title,  with  the  price  stated.  If,  however,  the 
sign  read — 


Luxury  Frappe. 

Comprised  of  Chocol.\te  Ice  Cream, 
M.\iisHMAixow  Ckeam  ji.yo  Cherry  Syrup, 
Topped  off  with  whipped  cream  and  a 
sprinkling  of  chopped,  rofisted, peanuts.  , 


— the  customer  might  feel  tempted  and  yet — it  Is  possible 
that,  having  paid  the  tailor  just  that  morning  and  with 


no  pay  day  until  Saturday,  he  might  say,  "give  me  a 
malted  milk,"  as  he  knows  how  much  that  Is  going  to 
"set  him  back." 

When  the  card  tells  the  name  of  the  new  tempter,  gives 
enough  of  the  "family  history"  to  make  the  "prospect" 
feel  that  it  would  be  highly  desirable  to  become  better 
acquainted,  and  then  goes  ahead  and  states  that  the  6um  of 
10  cents  is  all  that  stands  between  the  hesitating  one  and 
the  gratification  of  his  thirst  and  curiosity,  he  Is  induced 
to  buy. 

Mr.  Druggist,  make  It  easier  for  the  timid  one  to  part 
with  his  money.  Mix  up  your  special,  give  it  a  name, 
print  a  card  telling  how  good  it  is,  then  go  ahead  and  state 
the  price  and  see  if  it  does  not  help  business. 

Every  fountain  should  have  a  daily  special,  every  spe- 
cial should  have  a  show  card,, and  every  show  card  should 
tell  the  price.  All  these  thlnjjs  facilitate  buying  and  keep 
the  cashier  from  doing  her  manicuring  during  business 
hours. 


Oriental  Fig  Sundae  Dressing. 

Chop  together  equal  portions  of  figs,  pecans  and  wal- 
nuts, mix  with  sufficient  simple  syrup  to  make  of  right 
consistency  and  serve  as  any  other  sundae  dressing.  Top 
the  sundae  with  a  cherry. 


An  Attractive  Soda  Window  Display. 

In  submitting  this  picture,  C.  H.  Reynolds  sent  a  mem- 
orandum descriptive  of  its  contents.     He  said: 

"Background  and  margin  of  window  trimmed  with  arti- 
ficial leaves  of  green  and  brown.  Floor  and  raised  por- 
tion covered  with  brown  crape.  Cards  in  any  colors  to 
harmonize.  Names  of  drinks  and  sundaes  on  cards  cut  to 
represent  glasses  and  sundae  cups.  All  drinks  and  fancy 
creams  and  sundaes  were  made  artifijcially  and.  able. to 
stand  for  about  five  days  in  good  condition." 

The  Circular  solicits  photographs  of  window  trims, 
fountains  and  other  subjects  of  interest  to  druggists,  and 
will  pay  for  any  it  publishes. 


A  Soda  WindovB  DUplav  Which  Proved  a  Good  Advertitement. 
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The  Traveling  Salesman  and  the  House. 

By  A.  O.  OiNTUER. 

In  the  relaUons  between  the  employer  and  the  sales- 
man, there  must  be  harmony  and  co-operation,  confidence 
and  respect,  on  both  sides.  They  are  working  for  a  com- 
mon cause  and  must  pull  together  to  obtain  the  best 
results. 

Right  at  the  start  an  employer  should  never  take  Into 
his  organization  a  man  In  whom  he  does  not  place  the 
utmost  (ionfldence,  of  whose  ability  he  is  not  firmly  con- 
vinced. Starting  on  this  basis  leaves  only  the  breaking 
In  to  the  details  of  procedure  in  that  particular  estab- 
lishment, to  add  a  link  to  the  chain  that  Is  pulling  steadily 
onward. 

Thousands  of  dollars  are  spent  annually  "trying  out" 
men  who  do  not  come  up  to  the  mark,  engaged  often  for 
the  sole  reason  that  they  have  just  left  the  employ 
of  a  competitor  and  give  a  ro.sy  tale  of  the  business  they 
will  do  for  the  new  house.  This  is  a  class  to  steer  clear 
of,  as  everything  they  do  is  measured  by  what  they  used 
to  do  when  with  So-and-So,  and  they  are  so  taken  up 
with  post-mortems  that  the  live  things  get  by  them.  In 
the  meantime  a  good  territory  has  been  disorganized  and 
time  and  money  must  be  spent  In  bringing  It  back  to 
normal  again.  Life  is  too  short  to  be  making  explana- 
tions when  the  time  may  be  spent  In  bringing  in  business. 
Employers  speak  of  "help"  and  the  "help"  speaks  of  a 
"job."  Help  Is  indeed  wanted  in  an  establishment  like 
this.  Why  is  it  that.  In  so  many  Instances,  there  is  an 
Impassable  barrier  between  the  man  and  his  employer— 
that  everlasting  distinction  between  the  man  who  em- 
ploys and  the  man  who  Is  employed?  There  is  no  real 
reason  for  it,  as  the  "boss"  has  been  found,  after  careful 
research,  to  need  three  meals  a  day  and  to  wear  shoes 
the  same  as  other  normal  humans,  demonstrating  that 
while  it  is  well  to  keep  the  chest  expanded,  all  sorts  of 
things  are  liable  to  happen  when  It  gets  beyond  certain 
limits. 

Mutual  respect  is  essential,  for  how  can  good  service 
be  expected  when  respect  is  lacking?  It  is  expected  by 
the  heads  of  the  house,  and  is  due  to  those  under  them. 
The  trials  of  a  salesman  are  many,  and,  take  them  as  a 
whole,  it  Is  Impossible  to  find  another  class  of  men  that 
can  b€  equaled  in  loyalty,  self-sacrifice  and  service.  They 
live  at  high  tension,  with  none  of  the  comforts  of  home, 
and  are  on  the  alert  to  forward  the  interests  of  their 
employers,  not  only  because  they  are  paid  for  this  pur- 
pose, but  for  their  own  personal  satisfaction  in  achieving 
it — it  Is  loyalty  to  "our"  house. 

The  best  that  is  in  a  man  Is  expected;  nay,  demanded. 
It  is  only  just,  but  unless  a  cordial  relation  exists,  how 
unreasonable  it  is  to  expect  It.  I  overheard  one  man 
say:  "I  am  connected  with  a  madhouse.  You  get  Hail, 
Columbia,  if  you  do,  and  you  get  Hail,  Columbia,  if  you 
don't — so  what  is  the  use?"  Is  a  man  like  that  on  his 
toes,  straining  at  the  leash  in  his  endeavor  to  lead?  Don't 
bother  to  answer — It's  too  obvious. 

The  man  at  the  desk  with  his  terrifying  title,  vested 
with  authority,  makes  or  breaks  an  organization.  He  has 
to  handle  temperaments  of  varying  natures,  touching  this 
string  In  one,  that  string  in  another,  producing  harmony 
If  his  hand  is  true.  Some  employers  say  that  they  would 
not  humor  any  man.  "If  he  doesn't  do  what  I  [a  Uiou- 
sand  miles  away  and  unfamiliar  with  the  situation]  say. 
he  can  look  for  employment  elsewhere."  Man,  dear,  it 
is  not  humoring  him — it's  using  him,  and  to  the  best 
advantage.  Just  give  him  as  much  attention  as  you  do 
your  auto  trucks,  and  run  him  accordingly.  Some  men 
go  best  on  high;  others  on  low.  Get  his  best  speed  and 
he  will  work  out, all  right.  Give  him  too  much  "gas" 
and  there  will  be  a  blowout.  Never  ovevloo'-:  the  fact 
that  you  are  investing  money,  and  whether  it  pays  a  divi- 
dend or  not,  is  up  to  you.  Employ  men  that  kcow  the'r 
business,  honest,  truthful  and  capable.  Give  them  their 
work  and  let  them  do  it.  Help  them  with  a  good  word 
for  work  well  done,  and  correct  them  when  occasion 
arises;  but,  for  goodness  sake,  don't  try  to  make  them 
feel  as  though  they  have  committed  murder.  No  man 
was  born  perfect,  and  no  one  ever  grew  to  be  so.  Make 
a  friend  and  you'll  have  his  best. 

It  is  a  question  viewed  from  two  angles,  and  in  sum- 
ming up,  there  must  be  giving  on  both  sides — kindly  in- 
terest and  respect — to  form  an  effective  and  harmonious 
crganization.    Get  together. 


That  Soda  Check.* 

There  Is  one  eaBlest  way  to  get  Into  the  criminal  class. 

All  one  needs  do  Is  to  walk,  up  to  a  soda  fountain  and 
say.  In  a  customary  tone  of  voice,  to  one  of  the  white- 
coated,  sleek-haired  young  dignitaries  behind  the  coun- 
ter: "Chocolate  Ice  cream  soda,  please." 

Not  that  there  is  anything  arbitrary  about  this  formula. 
You  may  say  "an  orange  phosphate"  or  "a  peach  Ice 
cream"  or  a  "maple  nut  sundae,''  If  you  will.  You  will 
reach  the  criminal  class  just  as  easily  and  just  as  Inevi- 
tably— If  your  utterance  of  any  one  of  these  simple  word 
combinations  be  unaccompanied  by  the  required  check. 
From  that  moment  you  will  no  longer  be  a  member  of 
the  respectable  classes.  You  need  only  the  glance  of  utter 
scorn  cast  upon  you  by  the  white-coated  functionary  be- 
hind the  counter  to  convince  you  of  this  fact. 

You  will  shrivel  beneath  the- contempt  of  that  glance, 
as  a  bit  of  tissue  paper  withers  in  a  flame.  When  he  bel- 
lows at  you  with  supreme  raucousness,  "Get  a  check!" 
you  cannot  but  know  that  you  have  transcended  a  supreme 
law.  You  have  been  caught  trying  to  steal  or  to  cheat. 
Go  to  an  evening  dress  party  In  checked  trousers  and  a 
Prince  Albert  coat  If  you  will,  use  your  salad  fork  for  the 
oysters  or  your  oyster  fork  for  the  salad;  ruin  your 
neighbor  in  business;  abuse,  fire,  strangle — murder,  If  you 
must — but  don't  murmur  the  name  of  your  favorite  warm 
weather  solace  without  a  check  in  your  hand. 

One  wonders  meekly,  once  outside  the  hostile  environs, 
why  the  vendors  of  summer  drinks  feel  it  incumbent  on 
them  to  humiliate  their  customers.  Why  is  it  necessary 
to  penalize  the  right  to  a  change  of  mind?  No  human  be- 
ing likes  to  decide  long  in  advance  what  he  is  to  swal- 
low. He  likes  to  weigh  the  pros  and  cons  of  respective 
purchases  until  the  last  moment.  After  reaching  the 
bourne  of  the  counter  with  a  ten-cent  check,  one  decides 
that  the  addition  of  an  egg  would  be  agreeable.  The  egg, 
however,  is  five  cents  extra,  and  the  purchase  of  another 
five-cent  check  means  leaving  the  counter,  waiting  one's 
turn  at  the  cashier's  cage,  and  again  waiting  one's  turn 
at  the  counter.  The  egg,  therefore,  remains  an  unfulfilled 
ambition,  and  the  store  loses  a  sale. 

One  wonders,  meekly,  once  more,  is  there  any  place  in 
town  where  one  may  yet  purchase  one's  drinks  as  one 
sees  fit,  and  later,  cooled  and  sustained,  amble  to  the 
cashier's  cage,  there  to  pay  for  what  one  has  actually  had 
to  drink  and  not  for  what  one  may  think  that  one  is  go- 
ing to  want  to  drink. 


Some  Peachy  Formulas. 

Peach  Melba  Sundae. 
Peel  and  slice  1  pound  of  fresh  peaches,  or  if  out  of  sea- 
son, use  half  a  can  of  California  peaches,  slicing  them  and 
draining  off  the  juice.  Add  %  pound  of  sugar  for  every 
pint  of  the  fruit  and  boil  it  down  until  a  thick  syrup  is  ob- 
tained. To  1  quart  of  this  thick  syrup  add  %  teaspoonful 
of  lemon  extract,  stir  it  in  and  color  it  red.  In  serving 
peach  Melba  sundae  place  half  a  peeled  peach  in  a  sundae 
cup,  cover  with  a  round  dipper  of  ice  cream,  and  pour 
over  this  ^  ounce  of  sauce,  made  as  herein  directed.  Top 
with  a  teaspoonful  of  whipped  cream.  Sprinkle  the 
whipped  cream  with  chopped  nuts  if  desired. 

Peach  Shortcake  for  Limcheonette. 
Take  two  large  squares  of  cake  1  inch  thick.  Whip  a 
large  bowl  of  cream  until  it  is  stiff.  Spread  the  cream  i^ 
Inch  thick  over  one  of  the  cakes.  Peel  and  slice  some  ripe 
peaches  and  drop  the  pieces  at  regular  intervals  into  the 
whipped  cream.  Cover  with  the  second  layer  of  cake  and 
repeat  the  first  operation,  only  making  the  whipped  cream 
a  little  deeper,  and  be  sure  the  slices  of  peach  are  placed 
uniformly,  as  the  neat  appearance  of  the  cake  depends  on 
this.    Cut  in  4-inch  squares  and  sell  for  10  cents. 

Peach  Melba  Cream  Puff. 
Open  a  cream  pufT.  place  half  a  California  canned  peach 
on  the  bottom.    On  this  put  a  slxteen-to-the-quart  disher  of 
vanilla  ice  cream,   close  the  lid   and  top   with   whipped 
cream  and  a  cherry. 


Although  but  a  small  place,  Madison,  N.  J.,  Is  right  up 
to  date  with  its  sterilization-and-paper-cups-at-soda-foun- 
tains  ordinance. 
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Opening  the  Hot  Soda  Season. 

Instead  of  allowing  one  of  the  best  money-makers  in  the 
store  to  be  idle  six  of  the  twelve  months,  why  not  put  in 
a  hot  water  urn  and  a  few  accessories,  and  keep  Doth  a 
hot  fountain  and  a  cold  fountain  going  all  winter?  That 
it  can  be  done,  and  profitably,  has  been  demonstrated  time 
and  again.  Hot  drinks  and  "eats"  appeal  to  the  late  home- 
goer  when  there's  a  flurry  of  snow  in  the  air.  With 
"something  hot  inside"  one  may  laugh  at  winter's  chill. 

Let  the  druggist  have  an  opening  day  and  advertise  It — 
advertise  it  right.  He  might  select  a  holiday  for  the  oc- 
casion— Columbus  Day  is  good — and  have  cards  made  read- 
ing somewhat  as  follows: 


COLUMBUS  DAY 
October  12 

Opening  Day  of  the 
Winter  Season  at 

BLANK'S  SODA  FOUNTAIN 

Hot  Chocolate 
Hot  Bouillon 
Hot  Lemo.nade 
Hot  Everythi.ng 

OPEN  ALL  WINTER 


Advertising  by  the  printed  word  is  one  thing.  Backing 
up  that  advertising  by  goods  and  service  Is  another  thing. 
The  two  work  very  well  together.  But  the  flrst-mentloned 
does  very  poorly  without  the  second  as  its  working  mate. 


Meet  Me  at  Perry's  Drug  Store. 

On  Park  row,  at  the  Manhattan  end  of  the  Brooklyn 
Bridge,  is  a  soda  fountain  that  will,  it  is  said,  on  a  warm 
day,  serve  between  eight  thousand  and  nine  thousand 
thirsty  customers.  This  busy  fountain  occupies  about 
fifty  feet  of  the  south  wall  of  Perry's  Pharmacy,  and  owes 
much  of  its  success  to  the  location  of  the  store,  about  290,- 
000  people  passing  the  corner  every  day. 


The  picture  givet  tome  idea  of  the  crowd  that  passes  the 
Perry  store  at  the  Manhattan  end  of  Brooklyn  Bridge. 


The  average  Brooklyn  home-goer  is  always  in  a  hurry 
and  Perry's  fountain  Is  popular  with  the  dwellers  of  the 
transpontine  country,  because  of  its  quick  service.  There 
are  no  trills  at  this  fountain,  no  fancy  drinks,  no  ice  cream, 
no  stools  to  sit  upon — nothing  but  plain  and  cream  sodaa, 
malted  mtlk  and  other  easily  prepared  drinks  and — ter- 
Tlce. 

Nine  men,  not  boys,  work  behind  the  counter,  and  the 
WK7  they  keep  the  cashier  busy  li  a  joy  to  behold.    Checks 


are  supplied  at  the  fountain,  and  the  customer  pays  on  the 
way  out — enabling  him  to  decide  how  much  to  spend  after 
he  gets  to  the  fountain. 

Neat  cards,  about  thirty  of  them,  suggest  cooling  drinks 
to  the  man  or  woman  who  does  not  know  just  what  he  or 
she  wants,  and  the  prices  are  at  least  (or  at  most)  as  low 
as  those  prevailing  in  most  of  the  nearby  places. 


The  Traveling  Salesman  Seems  to  Be  a  Fixture.* 

There  is  being  tried  out  now  in  a  very  effective  way  the 
long-debated  question  whether  it  is  possible  to  find  a  more 
direct  and  less  expensive,  and  yet  as  etficient,  way  of 
selling  goods  as  the  traveling  salesman.  At  best  the  trav- 
eling salesman  is  very  expensive  in  proportion  to  the  re- 
sults that  most  of  them  achieve.  As  a  matter  of  fact,  the 
traveling  expenses  of  a  corps  of  salesmen  are  often  50  per 
cent,  of  the  entire  expenses  of  the  firm.  Then,  too,  good 
salesmen  are  very  hard  to  get.  So,  for  many  years,  there 
has  been  a  determined  and  well-considered  attempt  to  sub- 
stitute catalogs  and  circulars  with  prices  instead  of  the 
salesmen. 

What  has  happened  so  far  does  not  seem  conclusive,  de- 
spite the  unquestioned  success  in  many  ways  and  In  many 
instances  of  the  new  methods.  It  seems  to  be  that  certain 
kinds  of  articles  can  be  sold  readily  and  successfully  by 
the  catalog  method  direct  from  distributer  to  customer 
and  that  other  kinds  cannot.  Goods  that  are  well  adver- 
tised and  need  no  introduction  and  goods  that  are  sold 
solely  or  almost  solely  on  price  lend  themselves  readily  to 
this  method.  But  it  does  not  work  so  well  with  high-grade 
articles  where  quality  is  the  sole  consideration,  or  with 
new  goods  that  have  actually  to  be  seen  to  be  appreciated. 
Besides,  the  method  is  not  so  economical  as  it  promised. 
Also,  prices  quoted  in  the  catalog  have  to  be  guaranteed 
not  to  advance  as  long  as  the  catalog  is  in  force,  and  until 
it  is  supplanted  by  new  figures,  or  else  they  would  have 
no  standing.  This  sometimes  proves  very  expensive  in  a 
rising  market,  such  as  has  existed  for  many  months.  The 
real  problem,  however,  is  that  of  human  nature;  for  in  the 
last  analysis  nothing  can  ever  entirely  supplant  the  per- 
sonality of  the  salesmen.  It  is  this  personality  which 
really  sells  goods  to  a  customer  often  when  he  does  not 
really  want  to  buy  them,  and  often  when  he  does  not  need 
them.  Many  goods,  especially  in  lines  like  cutlery,  build- 
ers' hardware,  sporting  goods,  household  utensils,  espe- 
cially  new  goods  in  these  lines,  are  bought  from  samples, 
since  no  picture  can  possibly  convey  to  the  buyer  Just  what 
the  article  really  looks  like. 

Beyond  all  the  business  side  is  the  social  phase,  tor  in 
many  small  towns  the  traveling  salesman  is  a  visitor  from 
the  outside  world  bringing  in  the  story  of  new  happenings 
and  new  thoughts  such  as  cannot  adequately  be  gleaned 
from  the  newspapers.  When  the  catalog  methods  were 
first  introduced  there  was  much  talk  of  the  passing  of  the 
salesman,  but  that  talk  has  largely  died  away,  for  the 
salesman  is  still  much  in  evidence. 


Catering  to  the  Fastidious. 

One  of  tl.e  larger  New  York  drug  stores  displays  a  chart 
in  Its  windows  showing  the  method  of  cleansing  soda 
glasses  In  vogue  at  its  fountain.  According  to  the  chart, 
the  glass  is  first  rinsed  in  cold  running  water,  then  washed 
with  soap  in  water  at  120°  F.,  and  then  placed  for  some 
time  in  boiling  water  for  sterilization,  after  which  it  is 
carefully  dried  with  a  clean  towel. 

These  methods  and  the  advertisement  given  the  sani- 
tary service  cannot  fall  In  their  appeal  to  many  devotees 
who  are  ever  In  search  of  fountain  cleanliness. 


Health  Board  Orders  Sanitary  Containers. 

Soda  water  is  apt  to  advance  In  price  in  Maryland  on  ac- 
count of  a  recent  order  of  the  board  of  health  of  that  State 
directing  druggists  to  use  p§per  cups  and  containers  at  the 
fountain. 

The  ord<>r  was  vigorously  protested  as  a  result  of  which 
the  restrictions  were  made  somewhat  easier,  but  fountain 
owners  maintain  that  the  order  increases  cost  of  operation 
to  such  an  extent  that  some  retail  prices  must  necessarily 
be  advanced. 
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The  Soda  Fountain. 

One  of  the  most  profitable  features  of  the  modern  drug 
store  l8  a  department  of  soft  drinks  and  light  lunchee, 
says  Selling  Helps  for  Live  Druggists  (Lambert  Phar- 
macal  Company).  You  can  make  this  department  profit- 
able every  month  in;  the  year  by  serving  seasonable 
drinks  and  delicacies  at  a  fair  price. 

The  fountain  itself  should  be  up-to-date.  This  does 
not  necessarily  mean  an  expensive  fountain,  but  one  of 
modern  design  in  pure  white  marble  or  opallte. 

The  fountain  and  all  accessories  should  be  kept  scrup- 
ulously clean.  The  counter  should  be  kept  free  from  ac- 
cumulations of  glasses  and  holders.  The  attractiveness 
of  your  fountain  will  be  enhanced  by  using  fresh  flowers 
and  ferns. 

Everything  dispensed  from  your  fountain  should  be  of 
the  utmost  purity.  The  dispenser  should  be  of  attractive 
personality  and  should  be  clothed  in  white. 

If  the  size  of  your  store  warrants  it,  you  may  provide 
tables  and  chairs  for  your  customers.  People  spend  more 
for  refreshments  if  they  can  sit  around  a  table  and  be 
sociable  than  they  will  if  compelled  to  go  to  a  crowded 
counter,  swallow  their  drink  and  get  out. 

In  the  hot  season  try  to  earn  the  reputation  of  serving 
the  coldest  drinks.  Introduce  as  many  novelties  as  pos- 
sible.   The  public  likes  the  new  things. 

During  the  winter  months,  hot  drinks  find  a  ready  sale. 
A  cup  of  hot  bouillon  and  a  few  crackers,  or  a  dainty 
sandwich,  are  often  enjoyed  as  a  light  luncheon. 

The  corner  drug  store  is  rapidly  becoming  the  popular 
resort  for  those  who  want  just  a  bite  of  something  good 
in'  the  middle  of  the  afternoon  or  in  the  evening,  after 
church  or  theater.  The  men  will  patronize  your  cigar 
counter. 

Don't  neglect  your  opportunity  to  make  money  through 
your  soft-drink  department.  Any  well  located  drug  store 
In  cities  of  5,000  population  and  over  can  make  this  one 
of  the  most  profitable  departments. 


Running  a  Fountain  Right."* 

By  F.  W.  Boyd. 

Remember  last  summer,  on  more  than  one  occasion  you 
ran  short  of  glasses  and  spoons,  and  you  had  not  an  extra 
ice  cream  cabinet  In  which  to  keep  an  extra  5  gallons  on 
a  hot  day?  When  you  are  forced  to  tell  your  customers 
that  you  are  out  of  this  or  that  you  are  surely  boosting 
the  business  of  your  competitor.  The  drug-store  fountain 
should  be  the  most  popular  refreshment  stand  of  all,  for 
the  simple  reason  that  the  drug  store,  with  few  excep- 
tions, is  located  at  the  corner,  whereas  the  confectionery 
is  located  In  a  far  less  conspicuous  place.  Most  of  your 
patrons  sit  at  the  counter,  and  you  attract  many  people 
waiting  for  cars  who  otherwise  would  go  their  many  ways 
without  the  cool  drink  they  are  so  thirsty  for;  therefore, 
quick  service  must  be  the  motto  of  your  fountain. 

Neatness  and  cleanliness  about  the  fountain  appeals  to 
all — dirty  glasses  and  spoons  upon  the  counter  attract 
flies  and  are  very  repulsive  to  the  eye.  The  fruit  and 
syrup  containers  are  inviting  and  suggestive  if  kept  clean 
and  shining.  Flowers  are  always  in  order  about  the  store, 
and  a  spotless  mirror  reflects  the  beauties  of  your  foun- 
tain. 

Your  crushed  fruits  and  syrups  should  be  carefully  pre- 
pared, and  it  Is  of  vast  Importance  that  they  be  always  the 
same.  Fresh  fruit  Is  plentiful  and  cheap  and  gives  far 
more  delicious  flavor  than  compounds  and  extracts. 

The  base  of  all  flavors,  the  simple  syrup,  should  be 
heavy  and  substantial.  Twelve  pounds  of  sugar  added  to 
1  gallon  of  water,  dissolved  cold,  gives  the  very  best  foun- 
tain results  and  adds  attractiveness  to  sodas  and  sundaes. 
Beware  of  artificial  coloring.  When  used  too  freely  it  is 
very  suggestive  of  imitation. 

Remember  that  women  require  their  drinks  sweeter 
than  men.  Never  serve  a  glass  of  soda  running  over 
the  sides.  When  serving  a  solid  drink  (phosphates  and 
plain  drinks)  hold  the  glass  firmly  with  the  thumb  and 
middle  finger  near  the  top.  In  this  manner  a  glass  filled 
to  the  top  may  be  handled  without  spilling. 

Do  not  cover  your  fountain  with  advertisements  and 
signs;  they  detract  from  the  beauty  and  do  not  sell  drinks. 
One  neat  sign  placed  inconspicuously  and  merely  naming 
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a  "special"  will  attract  more  attention  than  a  dozen  plac- 
ards and  pictures;  also  neat  paper  signis  placed  outside 
the  store  on  the  windows  will  suggest  to  passers  by  that 
refreshments  are  to  be  had  inside. 

I  am  endeavoring  to  offer  suggestions  that  will  prove 
valuable  If  followed.  After  many  years'  actual  experience 
at  the  soda  fountain,  during  which  time  I  have  made  suc- 
cessful many  fountains  which  theretofore  had  been  an 
actual  expense  to  their  owner,  I  think  that  I  can  safely 
say  that  if  you  but  strive  to  please  your  customers  and 
cater  to  them  the  success  of  your  soda  fountain  Is  assured. 
Remember  always  that  refreshments  are  purely  a  luxury, 
cot  a  necessity. 


The  Next  Best  Thing  to  Cleanliness. 

In  a  recent  issue  of  the  New  York  Tribune  appears  a 
letter  from  a  correspondent  who  writes  "Miss"  in  front  of 
her  name.  She  says  that  she  went  into  a  chain  drug  store 
in  the  Bronx  for  a  cool  drink  on  a  hot  day.  She  believed 
the  fountain  In  this  store  was  clean,  but  "the  soda  dis- 
penser's finger  nails,  exposed  straws  and  the  closeness  of 
the  day"  changed  her  desire  to  drink  in  that  store. 

Did  this  miss  go  out  and  tell  her  friends  to  keep  away 
from  that  store,  as  is  done  more  often  than  many  drug- 
gists seem  to  realize?  Not  exactly.  What  she  did  was  to 
take  her  pen  in  hand  and  write  a  little  note  to  the  head 
ofllce  of  the  chain.  There  are  druggists — at  least  there 
may  be  druggists — who,  upon  the  receipt  of  such  a  com- 
munication would  either  reply  In  an  offended  tone  or  not 
at  all.  But  such  druggists  perhaps  will  never  conduct  a 
large  chain  of  stores.  The  man  In  the  office  of  the  chain 
store  knew  that  he  was  standing  at  a  crucial  point,  and  if 
he  turned  one  way  he  would  lose  a  customer  and  maybe 
many  of  her  friends,  and  if  he  turned  the  other  way  he 
would  retain  that  customer  and  maybe  win  others.  He 
chose  to  take  the  more  business-like  course.  Here  is 
what  he  wrote: 

We  beg  to  acknowledge  receipt  of  your  card  call- 
ing  our    attention    to    unsatisfactory    conditions 

found  at  our  soda  fountain  at  our  store  at . 

Although  we  are  positively  humiliated  to  learn  of 
the  conditions  you  mention,  we  are  sincerely 
grateful  to  you  for  having  called  them  to  our  at- 
tention, as  It  gives  us  the  opportunity  to  take  steps 
to  remedy  them. 

Our  policy  is  that  our  soda   fountain  service 
should  be  the  best  in  the  world,  and  we  think 
that,  on  the  whole,  it  is  so.    Cleanliness  and  sani- 
tary conditions  are  being  constantly  preached  in 
and  out  of  season  to  our  store  managers  and  our 
soda  dispensers;    however,  despite  this  constant 
preaching,  and  despite  the  closest  Inspection  pos- 
sible, there  are  occasions  on   which  such  condi- 
tions as  those  you  mention  are  found.     We  are 
only  too  grateful  to  customers  who  are  thought- 
ful enough  to  tell  us  about  them. 
And  maybe  when  the  dispenser  in  question  fails  to  get 
his  promotion,  he  will  say  that  the  fellow  who  was  ad- 
vanced In  his  stead  had  some  "Influence"  at  work  for 
him. 

And,  by  the  way,  the  miss  was  so  well  pleased  that  she 
says  now  Instead  of  having  less  confidence  in  the  cleanli- 
ness of  the  eoda  In  the  store  in  question  she  has  more. 


"Black  and  White"  Sundae. 

Peel  a  banana,  slice  it  in  two  lengthwise  and  place  the 
two  halves  in  an  oblong  dish.  Place  a  portion  of  vanilla 
ice  cream  in  the  center  and  cover  with  heavy  chocolate 
syrup.  Place  a  spoonful  of  whipped  cream  at  ea-'-h  end 
of  the  sliced  banana  and  on  top  of  the  ice  cream.  Crown 
each  dab  of  whipped  cream  with  a  cherry. 


One  druggist  gives  his  15-cent  fountain  special  the 
name  of  the  latest  popular  song,  book,  or  show.  "Very 
Good  Eddie"  Frappe,  for  Instance,  and,  beneath  the  name 
a  line  reading,  "as  good  as  the  show." 

"Soda  Fountain — Honk  your  horn,  we'll  serve  you  in 
your  car,"  on  a  sign  at  the  front  of  the  store,  is  an  almost 
irresistible  Invitation  to  the  average  autoist  after  he  has 
ridden  about  twenty  dusty  miles. 

Brown  sugar  makes  a  fine  syrup  for  use  with  chocolate 
at  the  fountain,  writes  George  W.  Hague. 
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Tearing  a  Leaf  from  the  Chain-Store  Book. 

In  the  news  of  the  day  about  drug  stores,  the  chain 
store  occupies  a  conspicuous  place.  This  is  but  nat- 
ural, everything  considered.  .\nd  in  speaking  about 
advanced  methods  used  in  drug-store  merchandising 
it  is  equally  natural  that  the  practices  in  vogue  in  the 
big  stores  should  be  cited  with  more  or  less  fre- 
quency. A  journal  may  refer  to  the  chain  stores 
often  and  still  not  favor  the  changes  which  they  are 
working  in  the  conduct  of  the  drug  business.  Shut- 
ting one's  eyes  to  the  existence  of  a  thing  no  more 
prevents  that  existence  than  does  the  burying  of 
■  one's  head  in  the  sand  obscure  one's  body  from  sight. 
Conversely,  the  printing  of  the  news  about  the  chain 
stores  and  department  stores  and  the  mail-order 
houses  does  not  give  these  concerns  any  advantage, 
nor  yet  do  any  harm  to  the  small  druggists  who  read 
the  news. 

Our  sympathy  is  for  the  little  fellow,  be  he  a  young 
chap  with  small  means  just  launching  a  business  of 
his  own,  or  an  old-timer  who  is  unable  to  keep  up 
with  the  rapid  strides  made  by  modern  business.  We 
do  what  we  can  to  help  him.  We  continually  oflfer 
suggestions  which,  if  acted  upon,  should  enable  him 
to  surmount  some  of  the  many  obstacles  which  lie  in 
his  path  toward  business  success.  We  publish  con- 
tributions in  which  men  who  have  overcome  such  ob- 
stacles tell  how  they  did  it.  One  of  the  principal  rea- 
sons for  our  existence  is  the  service  we  can  render  to 
readers  who  need  just  this  kind  of  help.  Away  back 
in  the  years  when  there  were  no  chain  drug  stores 
and  the  department  stores  were  beginning  to  make 
inroads  on  the  druggists'  territory,  we  pointed  out 
the  fact  that  men  of  unusual  commercial  acumen 
were  at  the  head  of  these  institutions,  and  that  if 
those  druggists  who  were  feeling  the  new  competi- 
tion would  cease  blindly  to  berate  the  department 
stores  and  study  their  methods  they  might  be  in  a 
better  position  to  hold  their  customers. 

After  all,  it  is  not  what  the  small  druggists  want, 
nor  what  the  chain  stores  want,  nor  what  the  depart- 
ment stores  want,  nor  what  we  may  want  for  any  one 
or  all  of  them  that  determines  the  amount  of  business 
that  they  do,  but  it  is  what  the  public  wants.  With- 
out public  support  no  commercial  enterprise  can 
thrive ;  with  it,  any  business  man  may  snap  his  fingers 
— or  make  an  even  less  dignified  gesture  with  them — 
in  his  competitors  face.  To  the  extent  to  which  a 
business  fills  a  public  want,  to  that  extent  will  it  re- 


ceive the  public's  patronage.     If  the  public  wants 
goods  and  service,  and  agreeable  surroundings  while 
getting  them,  it  will  go  where  these  things  may  b« 
had,  and  in  doing  so  it  naturally  will  give  the  perfer- 
ence    to    the    places    which    are    most  conveniently 
reached  and  which  exact  the  least  amount  of  money 
for  what  they  give.    This  may  or  may  not  sound  well 
to  those  who  are  unable  or  unwilling  to  offer  the  pub- 
lic what  it  wants,  but  it  is  an  immutable  truth,  as 
many  a  former  successful  small  retailer  who  is  now 
a  successful  large  retailer  will  bear  witness.     Just 
whether  the  agreeable  personality  of  the  successful 
dealer  should  be  classed  with  service  or  with  sur- 
roundings, or  partly  with  one  and  partly  with  the 
other,  we  do  not  undertake  to  say :  probably  it  is  of 
sufficient  importance  to  be  entitled  to  a  listing  all  its 
own,  for  certainly  it  is  a  large  factor  in  attracting, 
trade.    The  druggist  who  cultivates  the  habit  of  mak- 
ing himself  so  agreeable  to  customers  that  they  will 
pass  his  competitors  by  and  come  to  him   for  "a 
nickel's  worth  of  salts"  is  on  the  highway  to  success. 
If  he  combines  with  his  pleasing  personality  a  keen 
business  instinct,  his  success  will  lead  to  affluence. 

The  other  day  we  read  in  the  paper  a  letter  from  a 
man  who  had  bought  a  toothbrush  at  a  special 
marked-down  sale  in  a  chain  store.  There  was  a 
guaranty  stamped  on  the  handle  of  the  brush.  When 
the  bristles  began  to  fall  out  soon  after  the  brush  was 
first  used,  the  man  went  back  to  the  chain  store,  only 
to  be  told  that  goods  sold  at  special  marked-down 
sales  were  not  gfuaranteed.  He  wrote  to  the  head  of- 
fice of  the  chain  stores  about  it,  and  in  reply  received 
a  most  courteous  and  at  the  same  time  most  business- 
like letter  in  which  he  was  thanked  for  giving  the  of- 
fice an  opportunity  for  setting  the  matter  right,  was 
informed  that  the  buyer's  satisfaction  was  guaran- 
teed in  all  sales  made  by  the  stores,  that  it  was  espe- 
cially important  that  this  be  understood  with  respect 
to  marked-down  goods,  as  the  public  was  naturally 
suspicious  about  them,  and  that  the  man  who  refused 
to  satisfy  him  when  he  had  returned  to  the  store  had 
violated  one  of  the  basic  principles  of  the  stores. 

In  case  of  dissatisfaction  with  goods  bought  at  a 
small  store  there  would  have  been  no  opportunity  for 
misunderstanding  through  such  an  error  of  a  cleric 
as  that  just  mentioned,  as  the  head  office  of  the  store, 
with  the  proprietor  in  charge,  would  have  been  at 
hand  in  the  first  place.  The  question  for  the  head  of- 
fice to  decide  is  whether  or  not  it  will  be  guided  by 
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iuch  a  libera]  and  friend-making  policy  as  was  set 
forth  in  the  letter  mentioned.  While  the  chain  stores 
have  certain  advantages  in  the  matter  of  buying, 
these,  we  believe,  are  at  least  balanced,  if  not  out- 
weighed, by  the  opportunity  enjoyed  by  the  proprie- 
tor of  a  small  store  to  come  into  close  personal  touch 
with  his  customers,  to  win  their  friendship,  to  throw 
some  of  his  personality  into  every  sale  made  over  the 
counters  of  his  store.  Many  druggists  know  this : 
many  druggists  are  too  busy  to  worry  about  their 
competitors. 

Our  National  Ailment. 

What  ails  tJie  American  people?  Evidently  it  is 
Mmething  the  physicians  are  unable  to  cure.  For 
more  years  than  we  can  remember  the  doctors  have 
been  telling  the  people  that  nostrums,  "patent"  medi- 
cines, proprietary  remedies — or  the  things  that  these 
names  stand  for,  whatever  they  may  be  called — would 
not  cure  them  of  their  ills,  might  do  them  much  harm, 
and  were  almost  sure  to  be  deleterious  to  a  certain 
extent  by  giving  them  a  false  sense  of  security.  A 
dozen  years  or  so  ago  the  American  Medical  Associa- 
tion began  a  campaign  of  exposure  of  the  means  and 
methods  used  by  the  quacks  and  nostrum  sellers  to 
humbug  the  people  for  the  pecuniary  profit  of  the 
quacks  and  nostrum  sellers  rather  than  for  the  hy- 
gienic profit  of  the  people.  The  Government  at 
Washington  has  done  much  to  expose  the  fraud 
tvhich  had  so  permeated  the  proprietary  medicine 
business  as  almost  to  s6em  an  essential  part  of  it. 
The  lay  press  has  taken  up  the  matter  and  given  to 
the  facts  a  wide  publicity  which  it  seems  would  re- 
move the  wool  from  over  the  eyes  of  the  slowest  and 
most  stupid.  And  yet,  in  spite  of  all  this,  the  blatant 
venders  of  nostrums  succeed  in  extracting  huge 
sums  of  money  from  the  poor,  sick,  suffering  Ameri- 
can. By  descending  to  the  most  unprincipled  prac- 
tices, by  lavish  advertising,  by  the  manufacture  of 
testimonials  and  by  the  employment  of  various  other 
means  known  to  the  quack  and  charlatan  many  of 
the  nostrum  proprietors  reap  harvests  of  gold  which 
would  make  even  a  Croesus  gasp. 

Why  is  this  ?  Our  answer  to  this  question  is  two- 
fold, the  first  part  being  a  statement  and  the  second 
another  question.  The  first,  then,  is,  as  has  often 
been  asseverated,  partly  because  there  is  a  sucker  born 
every  minute,  and  partly  because  the  people  like  to 
be  humbugged ;  and  the  second  is,  Do  the  physicians 
give  the  people  what  the  people  think  they  need  and 
intend  to  have?  When  an  ailing  woman  goes  to  a 
doctor  with  a  whining  tale  of  woe,  does  the  medical 
man  treat  her  as  the  waiter  did  the  particular  cus- 
tomer in  the  restaurant?  This  man  was  fussy  about 
his  steak — it  had  to  be  just  so.  He  asked  the  waiter 
to  be  sure  that  the  steak  was  a  bone  sirloin,  that  it 
was  cut  thick,  that  it  be  well  done,  and  that  it  be  not 
covered  with  gravy.  The  waiter  listened  patiently 
until  the  man  had  finished  the  several  specifications, 
and  then  went  back  to  the  order  window  and  shouted 
to  the  man  beyond,  "One  steak."    It  must  be  said  in 


favor  of  the  waiter  that  he  listened  patiently.  Can 
as  much  be  said  of  the  doctor?  And  even  when  it 
can  be,  does  his  listening  or  not  listening  have  much 
effect  upon  his  next  move,  or  does  he  go  ahead  in  a 
mechanical  sort  of  way  and  give  the  woman  a  "ster- 
eotyped" prescription  that  he  happens  to  be  particu- 
larly partial  to  that  week? 

What  is  suffering  humanity  to  do?  It  turns  to 
the  almanacs,  the  bill-boards,  the  daily  papers,  the  cir- 
culars in  the  medicine  cartons  and  reads  of  the  very 
symptoms  which  the  sufferer  has  experienced  so  often 
and  which  she  has  been  convinced  are  regarded  as  of 
no  importance  at  all  by  the  doctor.  The  sympathetic 
language  wins  her.  She  does  not  know  that  the 
author  of  those  tender  words  about  things  which  "only 
a  woman  can  understand"  is  a  husky  six-footer  wear- 
ing whiskers  reeking  with  nicotine.  Either  she  has 
not  read  or  has  forgot  that  the  kind-faced  old  lady 
whose  picture  adorns  the  medicine  advertisement 
went  to  join  her  fathers  these  many  years  ago.  She 
is  unaware  of  the  fact  that  the  writer  of  the  testi- 
monial which  won  her  confidence  is  dead  of  the  very 
complaint  of  which  she  says  the  nostrum  cured  her. 
But  one  thing  that  she  does  know  is  that  what  she 
reads  seems  to  fit  her  case,  and  so  she  tries  the  stuff 
it  advertises.  Then  she  feels  better.  At  least  she 
thinks  she  feels  better,  and  if  to  think  one  feels  better 
is  not  to  feel  better,  the  difference  is  not  apparent  to 
the  unassisted  understanding.  So  this  woman  be- 
comes a  walking  advertisement  for  the  nostrum  until 
she  dies,  or  gets  well,  or  has  been  persuaded  to  try 
another  one.  Nor  are  women  the  only  ones  who  feel 
and  act  that  way.  Men,  too,  are  large  consumers  of 
quack  stuff.  A  little  bitters  to  whet  their  appetites,  a 
dash  of  some  aperient  to  relieve  them  of  a  condition 
which  maybe  has  caused  a  headache  or  a  bad  taste  in 
the  mouth,  a  little  alcohol  to  bring  them  a  tem- 
porary joy,  a  little  pamphlet  inside  the  wrapper  to 
tell  them  how  lucky  they  are  to  have  selected  the  right 
medicine  before  it  was  too  late,  and  they  consider  the 
dollar  (or  the  sixty-nine  cents)  well  spent.  Maybe 
the  next  testimonial  written  for  this  medicine  will  be 
a  genuine  one. 

Who  is  to  blame  ?  Are  the  doctors  trying  to  wean 
the  credulous  from  the  "patent"-medicine  habit  with- 
out giving  them  anything  to  take  its  place?  Is  it 
possible  that  some  of  them  cannot  suggest  anything 
that  will  take  its  place?  Or  is  it  true  merely  that 
they  will  not?  Until  the  doctors  give  them  something 
to  do  for  them  what  the  nostrum  advertisements  and 
the  nostrums  themselves  do,  the  suckers  and  the  peo- 
ple who  like  to  be  humbugged  are  likely  to  remain 
faithful  to  their  old  idol.  And,  with  respect  to  some 
things,  almost  everybody  is  a  sucker  or  willing  to  be 
humbugged  some  time. 

It  seeans  that  one  of  the  principal  things  that  ails 
the  American  people  is  a  desire  to  be  jollied  about 
and  doctored  for  their  ills,  and,  it  further  seems,  the 
well-intrenched  self-treatment  for  this  ailment  con- 
sists largely  of  reading  the  nostrum  advertisements 
and  taking  the  things  they  advertise. 
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For  the  Druggist  Who  Has  No  Automobile 
but  Would  Like  to  Have  One. 

One  good  idea  derived  from  a  book — a  practical, 
workable  idea — pays  for  the  book.  This  is  one  good, 
practical,  workable  idea  we  received  from  a  "trouble 
man"  with  whom  we  were  talking  the  other  day.  He 
is  called  a  trouble  man  because  when  manufacturing 
concerns  have  trouble  with  one  of  their  formulas  or 
processes  they  send  for  him  to  tell  them  why  and  to 
point  out  the  way  to  overcome  the  difficulty.  The 
reason  they  send  for  him  is  because  he  buys  books, 
reads  them,  and  gets  out  of  them  the  good,  practical, 
workable  ideas  which  they  contain.  And  then  when 
he  is  called  into  consultation  he  does  not  charge 
merely  for  his  time,  but  for  his  "know  how." 

In  practically  every  drug  store  in  the  land  there 
are  opportunities  for  making  money  going  to  waste 
ever}'  day.  By  buying  a  few  books  and  getting  from 
each  at  least  one  idea,  the  proprietors  of  these  stores 
could  make  enough  extra  in  a  day  to  pay  for  even  a 
fine,  leather-bound  volume,  to  say  nothing  of  one  of 
the  many  lower-priced  books  which  contain  excellent 
pointers  to  better  business.  There  are  books  on  in- 
dustrial chemistry,  books  on  window  displays,  books 
on  manufacturing  processes,  books  on  sales  plans, 
books  on  accounting,  books  on  card-writing,  books  on 
advertising,  books  on  dispensing  processes,  books  on 
business  methods,  books  on  professional  practices, 
and  books  on  many  other  things  in  which  druggists 
have  a  deep  financial  interest.  And  then  the  jour- 
nals !  We  ask  the  reader  to  turn  over  the  pages  of 
the  numbers  of  the  Circul.\r  for  this  year  only,  and 
see  how  much  he  will  find  in  them  which  might  be 
turned  to  account  in  his  daily  pursuit  of  the  coin  of 
the  realm.  There  is  not  a  number  which  does  not 
contain  an  idea  which,  if  utilized,  would  pay  the  sub- 
scription price  for  many  years.  There  are  lots  of 
"live  wires"  in  the  business  who  realize  this  and  are 
prospering.  The  other  fellows — the  fellows  who 
continue  to  stumble  over  opportunities  because 
to  them  it  seems  too  much  trouble  to  stop  and  pick 
them  up — look  at  the  live-wire  man  and  say  how 
lucky  he  is.  But  is  he  ?  Is  it  luck  to  study  the  busi- 
ness in  which  one  is  engaged  and  to  put  into  practice 
the  lessons  thus  learned? 

Let  the  druggist  buy  some  books — a  dozen  to  start 
with — paying  a  dollar,  three  dollars,  five  dollars,  ten 
dollars  apiece  for  them.  Let  him  get  an  average  of 
one  good,  practical,  working  idea  from  each  one. 
That  is  a  dozen  good  ideas.  Let  him  adapt  these 
ideas  to  his  business,  put  them  into  effect,  give  them 
a  show.  Can  there  be  any  doubt  as  to  the  result? 
Will  not  the  books  have  proved  a  paying  investment? 
The  man  who  says,  "This  town  is  different,  it  can't 
be  done  here,"  has  dug  his  own  grave,  commercially 
speaking,  and  it  would  be  a  charity  to  him  for  some 
Jesse  Holmes,  or  other  character,  to  push  him  into  it 
and  kick  a  few  clods  after  him — it  would  not  take 
many — to  hold  him  down.  It  can  be  done.  It  has 
been  done.  It  will  be  done  again.  It  is  being  done 
ritjht  along  in  all  sorts  of  towns.    The  Mayo  Broth- 


ers did  not  say  that  if  they  lived  at  Philadelphia  or 
Chicago,  Boston  or  New  Orleans  they  would  build 
up  a  hospital  practice,  but  that  it  could  not  be  done 
at  little  Rochester,  Minnesota.  One  of  the  biggest 
and  best  known  toilet-goods  businesses  in  this  coun- 
try was  started  in  a  little  German  apothecary's  shop 
in  a  suburban  town  by  a  young  man  who  had  got  an 
idea  from  the  man  for  whom  he  clerked. 

Perhaps  it  is  too  much  to  ask  every  reader  to  look 
over  all  the  Circulars  which  he  has  received  this 
year.  Maybe  he  has  not  kept  them.  Maybe  he  would 
have  to  soil  his  fingers  in  handling  them.  Maybe  they 
are  on  a  top  shelf  or  under  something  and  it  would 
cause  him  some  effort  to  get  at  them.  Well,  let  him 
look  over  this  number  that  is  now  in  his  hands  and  is 
not  dusty.  Let  him  find  some  good,  practical,  work- 
able ideas  which  were  in  the  minds  of  the  several  peo- 
ple whose  writings  fill  this  issue.  Maybe  the  idea 
best  suited  to  his  purposes  is  in  a  contributed  article 
on. a  professional  subject,  maybe  it  is  in  the  "Notes 
and  Queries"  department,  maybe  among  the  formu- 
las or  under  the  "Drug  Store  Merchandising"  head. 
When  he  has  found  it,  let  him  turn  it  over  in  his  mind 
(but  not  long  enough  for  him  to  go  to  sleep  on  the 
job)  and  resolve  to  act,  and  act.  And  when  he  has 
acted  we  should  like  to  hear  from  him.  We  should 
like  to  know  which  idea  he  chose,  what  he  did  with 
it,  and  what  it  did  for  him.  If  he  looks  through  this 
or  any  other  number  of  the  Circul.\r  and  fails  to 
find  the  kind  of  idea  that  we  are  talking  about,  we 
should  like  for  him  to  write  us  to  that  effect:  we 
promise  either  to  point  it  out  for  him  or  to  do  a  con- 
siderable amount  of  "jacking  up"  around  this  office. 

Not  every  man  can  make  a  ten-strike,  but  is  that 
any  reason  why  he  should  not  try?  The  prizes  are 
for  the  players,  and  the  only  way  for  a  man  to  stand 
some  show  of  receiving  one  is  to  get  into  the  game. 

♦ » » 

Forty-Fourth  Revision  of  the  Red  Book. 

To  remember  when  there  were  no  trolley  cars  one 
does  not  have  to  be  very  old.  There  are  men  living 
who  traveled  about  the  country  before  there  were  any 
railway  trains.  The  telephone  is  a  comparatively  re- 
cent, invention,  and  telegraphy  is  but  little  less  so. 
Postage  stamps  and  envelopes  have  come  into  use 
since  the  grandfathers  of  some  of  us  were  boys.  Yet 
it  is  impossible  for  us  to  imagine  what  the  conditions 
would  be  in  this  country  were  these  things  taken 
from  us.  We  have  so  shaped  our  lives  by  these  con- 
veniences that,  were  they  removed,  our  lives  would 
be  out  of  shape  for  the  new  conditions. 

Getting  down  to  a  matter  which  is  of  almost  as 
much  consequence  to  the  bu.sy  man  behind  the  drug- 
store counter  as  any  just  above  mentioned — perhaps 
of  more  consequence  than  some  of  them — twenty 
years  ago  there  was  no  Red  Book.  Just  what  that 
means  it  is  impossible  for  the  young  druggist  who 
has  grown  up  in  a  busy  store  in  which  the  Red  Book 
has  always  been  in  his  reach  to  realize.  To  him  it 
seems  to  be  an  essential  part  of  the  business.  Take  it 
away  from  him  and  he  will  feel  at  a  loss  which  is 
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comparable  only  with  the  loss  of  an  arm  or  a  leg. 
Suddenly  deprived  of  his  Red  Book,  the  druggist  who 
has  grown  to  depend  upon  it  would  not  know  what 
to  do ;  he  would  find  the  same  kind  of  difficulty  in  get- 
ting along  without  it  that  the  average  citizen  would 
in  adjusting  himself  to  the  sudden  loss  of  railroads, 
telephones,  postage  stamps,  and  the  daily  telegraphic 
dispatches  in  his  paper.  We  can  become  so  accus- 
tomed to  the  good  things  which  come  to  us  that  we 
regard  them  as  a  necessary  part  of  living.  As  has 
been  well  said,  the  luxuries  of  today  become  the  ne- 
cessities of  tomorrow.  There  was  a  time  when  chim- 
neys and  glass  windows  in  dwelling  houses  were  re- 
garded as  luxuries. 

Continuing  the  comparison,  the  Red  Book  of  today 
is  no  more  what  it  was  a  score  of  years  ago,  than  is 
the  telephone  or  the  trolley  car.  Just  as  the  nineteen- 
hundred-and-sixteen-model  automobile  is  superior  to 
the  model  of  a  decade  ago,  so  is  the  latest  revision 
of  the  Red  Book  an  improvement  over  some  of  its 
predecessors  of  a  few  years  back.  To  try  to  get 
along  with  a  back-number  Red  Book  is  about  on  a 
par  with  using  in  this  year  of  grace  a  motor  car  built 
years  ago.  It  is  worse,  in  fact,  as  mechanical  princi- 
ples do  not  change  but  only  man's  ability  to  apply 
Ihem,  while  in  these  days  when  war  and  speculation 
are  rife,  prices  of  drugs,  chemicals,  medicinal  prepa- 
rations, biologies,  mineral  waters  and  similar  lines 
are  as  changeable  as  the  figures  in  a  kaleidoscope. 

Our  semi-annual  revision  of  the  Red  Book  consti- 
tutes Part  Two  of  this  issue  of  the  Circular  and  no 
pains  or  expense  having  been  spared  in  increasing  its 
scope  or  bringing  its  quotations  down  to  date,  we 
believe  it  will  be  found  of  greater  value  to  the  drug- 
gist than  any  of  its  predecessors — and  that  is  saying 
a  great  deal. 

*  ■  » 

Druggists,  Like  Other  Men,  Are  of  Two  Kinds, 

big  and  little,  to  say  nothing  of  the  various  interme- 
diate sizes.  Some  of  the  big  ones  are  very  big  in- 
deed, and  some  of  the  little  ones  are  pitifully  small. 
Luckily  for  the  average  run  of  them — and  the  reader 
is  at  liberty  to  consider  that  we  are  here  referring  to 
"druggists"  or  to  "men"  as  he  may  choose — luckily 
for  the  average  run  of  them,  there  are  comparatively 
few  who  occupy  positions  at  the  extreme  ends  of  the 
scale.  Still,  everyone  doubtless  knows  a  few  whom 
he  can  readily  place  in  one  of  the  extreme  classes. 
When  we  go  to  the  meetings  of  pharmaceutical  as- 
sociations we  meet  men  of  breadth,  men  of  big  busi- 
ness ideas,  men  of  professional  standing,  men  who 
have  that  education  which  comes  not  alone  from  at- 
tending school,  but  from  observation,  from  travel, 
from  mingling  with  men  of  insight  and  experience, 
from  reading.  And  when  we  drop  into  the  store  of 
some  friend  in  the  drug  business  we  are  struck  by  the 
superiority  of  the  proprietor  as  compared  with  the 
men,  take  them  by  and  large,  engaged  in  other  retail 
lines.  In  short,  we  have  a  well-defined  idea  of  long 
standing  that  the  druggist,  in  spite  of  his  compara- 
tively close  confinement  to  business  and  the  neces- 
sarily minute  matters  which  engage  his  attention,  is 
ifcneralW  a  man  of  liberal  views  and  advanced  ideas. 


But  there  are  some  in  the  business  who  are  of  the 
two-by-four  variety.  Not  being  oversuccessful  in  the 
affairs  of  this  work-a-day  world  themselves,  they  are 
continually  putting  out  a  tender  feeling  to  be  hurt  by 
the  success  of  some  of  their  competitors.  And  when 
the  tender  feeling  is  duly  hurt,  its  owner  tries  to  per- 
form the  dual  task  of  consoling  himself  and  punish- 
ing the  other  fellow  by  berating  the  man  responsible 
for  his  discomfort.  Usually  that  man  does  not  hear 
— surely  he  does  not  heed — the  abuse.  The  small 
druggist  would  be  much  better  employed  if,  instead 
of  spending  his  time  and  ingenuity  in  bemoaning  the 
success  of  his  competitors,  he  did  a  little  analyzing  of 
the  reasons  for  that  success,  and  adopting  such  of 
them  as  seem  good  and  proper.  He  might  begin  by 
cleaning  up  his  place,  putting  in  some  new  and  at- 
tractive window  displays,  avoiding  being  "just  out" 
when  asked  for  anything  which  his  customers  have  a 
right  to  expect  him  to  have,  smiling,  putting  some 
ginger  into  his  clerks  and  delivery  boys,  setting  a 
good  example  to  his  force  by  visiting  his  barber  and 
changing  his  linen  frequently,  doing  such  outside  ad- 
vertising as  his  circumstances  permit,  giving  good 
value  for  the  prices  charged,  and  being  pleasant  and 
generous  when  customers  come  to  him  with  a  griev- 
ance growing  out  of  a  store  transaction.  Will  such  a 
beginning  help?  We  believe  it  will.  At  any  rate, 
until  the  druggist  who  has  not  done  so  gives  it  a  fair 
trial,  he  should,  in  common  decency,  refrain  from 
complaining  of  his  competitor  who  has,  and  is  profit- 
ing thereby. 

In  Pronoimcing  Such  Words  as  Thymol,  the 

only  one  in  which  the  "th"  is  pronounced  as  "t"  is 
"thyme,"  which  is  pronounced  "time,"  says  the  Pre- 
scriber  (Edinburgh),  which  adds  that  all  other  words 
from  the  same  derivation  (thymol,  thymus,  thymic, 
thymene,  etc.)  have  the  "th"  as  in  "thanks."  This  is 
interesting  if  true — and  even  if  not  true.  The  dic- 
tionary nearest  to  us  is  the  Standard.  According  to 
this  authority,  "thyme"  is  pronounced  the  same  as 
"time,"  the  "h"  being  silent — also  in  "thymate,"  "thy- 
mene," "thymol"  and  "thymy."  In  Webster,  too,  the 
"h"  is  silent  in  all  these  words,  as  it  is  in  the  Cen- 
tury. Borland's  Medical  Dictionary  agrees  with  the 
Prescriber;  Billings'  seems  to,  too,  as  far  as  it  goes ; 
Dunglison  sounds  the  "h"  in  "thymene"  but  not  in 
"thymol";  and  Gould  sounds  it  in  neither.  These 
pronunciations  are  of  the  English  words.  In  the  Latin 
thymol  and  thymus  the  "h"  is  sounded.  All  of  which 
lead  to  conclusions  in  two  or  three  different  direc- 
tions; one  is  that  doctors  do  disagree,  even  when 
writing  dictionaries ;  another  is  that  it  is  seldom  quite 
safe  to  be  cocksure  that  somebody's  else  pronunciation 
of  a  word  is  without  authority ;  and  a  third  is  that 
those  who  maintain  that  English  is  a  hard  language  to 
learn  have  abundant  material  out  of  which  to  con- 
struct arguments.  Still  a  fourth  occurs  to  us:  lay 
lexicographers  agree  among  themselves  to  a  greater 
extent  thaa  do  the  medical,  while  the  lay  group  and 
the  medical  group  of  the  calling  are  a  long  way  apart 
in  some  instances. 


Confidence  in  your  own  ability  and  worth  is  a  de- 
sirable quality;  without  it  you  can  accomplish  little, 
but  do  not  be  over-confident. — St.  Louis  Drug  Club 
Booster. 
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Forty  Years'  Experience  on  Broadway 

New  York  today  is  no  more  the  New  York  of  a  quarter  century  ago  than  the  man  of  today  is 
the  hoy  of  that  earlier  period.  Tzi'enty-fiz'e  years  ago  there  xvere  no  electric  cars  in  this  city,  no 
automobiles,  no  subway,  no  mozing-picture  shoivs;  Fifth  avenue  ii'as  a  quiet,  refined  resi- 
dence thoroughfare.  Twenty-third  street  was  "uptoziti"  for  retail  stores,  and  horses  drezv  the 
street  cars,  while  steam  engines  drew  the  elevated  trains  and  scattered  cinders.  Telephones  and 
electric  lights  were  novelties,  elevators  were  feiv,  and  any  house  of  more  than  six  or  eight 
stories  was  a  "sky-scraper."  The  chain  drug  store  was  unknoziti,  although  then  as  now  there 
ivere  cases  of  one  concern  conducting  tzco  or  more  stores.  Ice-cream  sodas  and  anti-narcotic 
lazvs  71'ere  still  in  their  infancy.  Even  at  that  time  the  author  of  this  story  had  been  a  Broad- 
way drug  clerk  for  fifteen  years,  and  some  of  the  changes  he  has  zvitnessed  in  his  four  decades 
on  the  "greatest  street  in  the  world"  are  here  set  doxvn. 

By  John  W.  Ferrier. 


In  selecting  a  title  for  my  little  narrative  it  occurred 
to  me  that  "Among  the  White  Lights"  would  be 
spicily  attractive,  but  as  these  lights  are  comparatively 
modem,  and  I  might  have  occasion  to  mention  other 
colors  of  illumination,  the  above  caption  appealed 
more  to  my  Washingtonian  idea  of  truthfulness.  I 
ask  the  privilege  of  avoiding  chronological  and  geo- 
graphical sequence  and  of  giving  my  thoughts  free 
rein  to  explore  side  streets  and  call  up  interior  scenes. 

The  Fulton-street  store  of  Hegeman  &  Co.,  203 
Broadway,  was  my  first  post  of  observation.  As  far 
as  the  street  rush  was  concerned,  it  was  then  much 
as  it  is  today.  The  din  caused  by  the  lumbering  stages 
of  half  a  dozen  lines,  trucks,  wagons,  etc.,  over  the 
belgian  block  pavement  was  during  most  of  the  day- 
time so  great  that  conversation  had  to  be  carried  on 
in  a  loud  voice.  After  I  got  to  a  quieter  neighbor- 
hood I  had  to  break  myself  of  the  yelling  habit,  ac- 
quired during  seven  years  of  this  competition  with 
outside  noises.  After  10  p.  m.  and  on  Sundays  the 
quiet  of  a  country  village  prevailed  in  that  section  ex- 
cept for  the  stages.  From  five  to  six  in  the  evening 
the  rush  to  the  ferries  blocked  the  streets,  solid  masses 
of  people  going  east  to  Brooklyn,  almost  preventing 
westbound  travel.  There  were  no  traffic  policemen, 
with  the  result  that  although  we  had  but  one-fifth  of 
the  present  population  it  was  a  common  sight  to  see 
the  .street  completely  blocked  for  ten  minutes  by 
drivers  crowded  from  the  four  points  of  the  com- 
pass, none  making  an  attempt  to  move  out  of  the  way. 
Fights  were  common,  and  I  have  seen  two  wagons  be- 
side each  other,  the  driver  of  each  plying  his  whip  at 
his  adversary's  head  with  vicious  earnestness.  Others 
had  the  exasperating  habit  of  sitting  back  with  pre- 
tended resignation  waiting  for  the  other  man  to  back 
out.  A  foot  bridge  was  built  across  Broadway  at 
Fulton  street,  but  as  it  increased  rather  than  relieved 
the  congestion,  it  was  taken  down.  Knox,  the  hatter, 
on  the  comer,  lost  so  much  business  and  raised  such 
energetic  protest  that  he  may  have  helped  in  the  re- 
sult, and  it  was  said  that  the  structure  was  by  "cruel 
knocks  laid  low." 

Pickpockets  worked  freely  until  later,  when  the 
Byrnes  "dead  line"  drove  them  away.  One  man  who 
wanted  fun,  securely  pinned  a  bill  to  his  pocket,  allow- 
ing the  end  to  protrude  as  bait.  He  grabbed  the  thief, 
who  resisted,  and — well  we  had  the  fun,  for  both  were 
arrested  and  taken  away  in  a  torn  and  mussed  condi- 


tion. There  were  no  kindly  patrol  wagons  then,  only 
a  jeering,  curious  crowd  tagging  along  to  the  station 
house. 

In  the  store  there  was  no  special  bustle,  and  al- 
though we  had  plenty  to  do,  it  was  the  steady,  mod- 
erate influx  of  trade  of  the  easy-going,  respectable, 
non-hurrying  citizen  of  the  day.  Cut  prices,  bargain 
sales  and  the  Coney  Island  barker  method,  so  preva- 
lent today,  had  not  yet  cursed  us.  No  cash  register 
kept  its  watchful  eye  upon  us,  the  money  being  shoved 
pell  mell  into  a  drawer.  At  first  the  cash  register 
was  regarded  as  an  insulting  thief  detector.  I  have 
seen  the  necessity  of  this  valuable  check  when  clerks 
paid  small  private  bills  out  of  the  till  at  a  time  when 
I  had  no  power  to  prevent  them.  Ask  any  clerk  now 
what  he  thinks  of  a  store  without  a  cash  register — 
he  would  hardly  stay  in  it. 

We  sold  soda  water,  which  we  made  with  the  aid  of 
a  complicated  engine  from  marble  dust  and  acid, 
using  a  steam  rocker.  In  fact,  we  used  machinery  and 
steam  in  all  our  manufacturing  to  an  extent  that 
would  open  the  eyes  of  the  present-day  druggist.  No 
ice-cream  soda  was  sold,  for  we  had  then  not  thought 
of  it,  and  when  it  did  come  out  we  contemptuously 
referred  the  customer  to  the  confectioner  for  such 
"slop."  We  charged  10  cents  for  soda  with  plain 
syrups  and  15  cents  for  cream  drinks.  Eggs  and 
crushed  fruits  were  "undiscovered"  at  that  time,  but 
we  took  much  trouble  in  making  our  berry  and  pine- 
apple syrups.  Lemon  and  orange  were  very  satisfac- 
torily made  from  the  oil  and  citric  acid.  Only  min- 
eral waters  and  "plain  carbonic"  were  sold  on  Sun- 
days, and  I  shall  never  forget  the  "call"  I  got  when  a 
man  asked  me  how  I  knew  but  what  his  doctor  had 
ordered  him  to  take  sweetened  drinks  every  day. 
Neither  did  we  sell  playing  cards  or  many  of  the  sun- 
dries ;  and  we  did  then  from  a  desire  to  observe  the 
Lord's  day  what  we  are  now  compelled  to  do  by  jeal- 
ous and  vigilant  competitors  enforcing  an  ordinance. 

The  boldest  claims  were  made  for  the  curative 
power  of  waters  and  various  preparations.  A  prom- 
inent firm  said  that  a  certain  mineral  water  was  a  sure 
cure  for  Bright's  disease ;  a  "patent"  medicine  was  "a 
sure  cure  for  dyspepsia";  another  "does  not  pal- 
liate, it  cures" :  another  was  a  "certain  cure  for 
fever  and  ague."  It  was  then  not  considered  dis- 
reputable to  sell  liquors,  for  one  firm  of  well-known 
druggists  oflfcred  $5000  reward  (in  i-inch  letters)  for 
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the  detection  of  any  impurities  in  its  liquors.  The 
same  firm  oflfered  (1876)  $2000  reward  if  it  did  not 
give  a  better  bottle  of  beef,  wine  and  iron  at  60  cents 
than  was  sold  elsewhere  for  $1.  And  so  on  ad  nau- 
seam. 

Alexander  Hudnut's  store  was  in  the  Herald  Build- 
ing, corner  of  Ann  street,  on  a  site  which  had  for- 
merly been  occupied  by  Barnum's  Museum,  and 
where  now  stands  the  St.  Paul  Building.  Hudnut's 
had  a  reputation  for  soda  water,  and  certainly  sold  a 
lot  of  it.  I  used  to  hear  how  many  tens  of  thousands 
of  glasses  were  sold  there  a  day,  but  by  doing  some 
figuring  I  found  the  number  was  impossible. 

It  was  as  a  clerk  in  Hudnut's  that  "Charlie"  Perry, 
"so  long  and  lovingly  known  to  the  newspaper  fra- 
ternity as  the  night  dispenser  of  soothing  cordials," 
became  famous.  Later  (October,  1888)  he  blossomed 
out  in  his  own  store  on  Park  row  as  "Doctor"  Perry. 
"Dick"  Hudnut  was  then  a  young  lad  like  myself, 
known  as  a  good  dresser  and  considered  rather  above 
the  drug  business.  He  seems  to  have  justified  both 
ideas,  and  certainly  he  has  given  up  his  retail  store 
and  now  devotes  his  whole  attention  to  more  con- 
genial pursuits.  Speaking  of  himself  recently,  Mr. 
Hudnut  said  that  when  he  was  a  boy,  he  spent  a  great 
deal  of  time  in  the  laboratory  of  his  father,  who  was 
a  practicing  chemist.  There  the  study  of  perfumes, 
in  all  its  fascinating  intricacy,  became  a  dominating 
hobby  with  him.  It  is  easy  to  understand  how  allur- 
ing this  work  must  have  been  to  a  boy  who  instinct- 
ively loved  beautiful  things. 

One  of  Hudnut's  men  used  to  go  into  a  sort  of 
trance  during  which  he  could  find  a  needle  (if  not  in 
a  haystack,  at  least  anywhere  else  it  might  be  hid- 
den) by  holding  the  hand  of  the  hider.  He  did  some 
other  marvelous  second-sight  things,  and  while  giving 
one  of  his  exhibitions  at  a  prominent  club  one  night 
he  apparently  died.  He  was  promptly  carried  into  a 
room  by  a  physician  present,  who  examined  his  brain 
without  waiting  for  the  coroner,  hoping  to  discover 
the  secret  of  his  wonderful  powers  before  the  body 
was  cold.  Great  excitement  followed,  the  man's 
mother  claiming  the  doctor  had  killed  her  son,  who 
had  on  previous  occasions  lain  as  long  as  a  week  in  a 
catalyptic  state.  The  matter  was  soon  hushed  up, 
however. 

Prices  then  were  higher  than  now.  A  dozen  2- 
grain  quinine  pills,  40  cents  (capsules  were  not  yet 
ripe)  ;  seidlitz  powders,  10  cents  each,  75  cents  a 
dozen;  "patents"  sold  at  full  price.  Prescriptions 
were,  as  a  rule,  cheaper,  rents  lower,  salaries  less  and 
hours  of  work  longer.  Poisons  were  supposed  to  be 
registered  as  now,  but  morphine  was  sold  freely — it 
was  a  common  practice  to  hand  it  out  by  the  bottleful. 
Laudanum  by  the  pint  for  habitues  could  be  bought  of 
various  strengths  and  at  correspondingly  various 
prices.  Other  things  which  no  good  druggist  would 
now  think  of  selling  without  a  prescription  were  then 
passed  over  the  counter  to  all  who  asked  for  them 
and  offered  the  price.  The  word  "dope"  had  not  yet 
become  popular,  but  was  applied  to  the  smoking 
opium  of  Chinese  dens.  The  germ  of  tuberculosis  be- 
ing still  unknown,  it  was  thought  that  to  check  the 
cough  was  akin  to  curing,  and  powerful  narcotic 
cough  mixtures  were  very  common.  Croton  oil  was 
rubbed  on  the  chest  to  "bring  out"  the  disease ;  head- 
aches were  treated  with  guarana,  ammonium  valerate, 
the  bromides  and  external  applications,  the  coal  tars 


not  having  then  reached  us.  Prices  were  marked  on 
prescriptions  in  shillings,  thus  25  cents  was  2/ ;  50 
cents,  4/ ;  and  it  took  me  some  time  to  break  myself 
of  this  un-American  habit.  Calisaya  elixir  in  "one- 
fifths"  sold  at  $1.50;  and,  by  the  way,  this  article  was 
practically  at  the  bottom  of  the  present  demoralizing 
cut-rate  business,  as  I  may  tell  some  other  time.  This 
elixir  was  sold  ostensibly  as  a  tonic,  but  I  have  seen 
many  a  drunkard  started  with  it,  and  the  amount  that 
used  to  be  sold  would  make  a  liquor  dealer  green  with 
envy.  There  were  three  prominent  makes,  Hege- 
man's,  Milhau's  and  Wilson's.  The  former  was  flav- 
ored with  rose,  and  when  a  customer  remarked,  "This 
tastes  like  hair  oil,"  the  reply  always  was:  "I  never 
drank  hair  oil."  But  the  last-named,  phew !  A  few 
drinks  of  that  would  make  Chinese  rice  brandy  taste 
like  water.  One  day  four  friends  lined  up  at  a  foun- 
tain and  each  was  served  with  a  drink  of  laudanum  by 
mistake  for  the  calisaya,  and  such  a  time  has  rarely 
been  seen  on  Broadway.  The  men,  after  proper  anti- 
dotes had  been  administered,  were  run  up  and  down 
by  relays  of  volunteers  to  prevent  them  from  going 
to  sleep.    They  all  recovered. 

Milhau's  store  was  at  183,  in  the  block  below  us.  It 
was  a  first-class,  ethical  prescription  place  and  main- 
tained its  reputation  to  the  last.* 

Broadway  was  a  splendid  street  for  processions,  be- 
ing easily  cleared  of  traffic  and  having  no  annoying 
car  tracks.  The  police  parade  formed  at  the  Battery 
and  the  march  was  up  to  Union  square,  the  proces- 
sion being  reviewed  at  the  P*laza.  Other  organiza- 
tions might  be  reviewed  at  the  City  Hall,  the  steps 
of  which  formed  a  convenient  grand  stand. 

There  were  but  few  cross-town  car  lines.  On  cars 
going  north  the  fare  was  6  cen'ts  to  Fifty-ninth  street 
and  8  cents  to  points  beyond.  The  Fourth  avenue  line 
kept  up  the  6-cent  charge  for  years  after  the  others 
had  discontinued  it.  Conductors  and  drivers  were  not 
uniformed,  but  simply  had  a  badge,  the  former  paying 
the  latter  and  himself  at  night,  and,  as  facetiously 
remarked,  turning  in  what  was  left  to  the  company. 
Straw,  usually  none  too  clean,  was  on  the  floor,  and 
if  a  coin  was  dropped  you  might  give  up  hope  of 
finding  it.  Where  the  advertising  cards  are  now, 
there  were  artistic  (?)  pictures. 

A.  J.  Ditman  had  a  busy  though  small  store  at  Bar- 
clay street,  and  was  a  great  hustler.  After  he  changed 
his  line  of  business  he  rapidly  gained  in  weight,  the 
continual  swirl  and  rush  having  kept  him  thin  and  at 
a  nervous  tension. 

I  hope  no  one  will  tell  me  of  the  good  old  times. 
We  were  freer  from  restraint,  petty  rulings,  annoying 
laws  and  multiplicity  of  licenses,  it  is  true,  but  im- 
morality was  more  in  evidence.  There  was  a  dive 
over  on  Chatham  square  which  remained  unmolested 
for  a  long  time,  the  performances  in  which  were  too 
vile  for  thought  or  words.  Up  near  the  Helmbold 
store,  touched  upon  in  the  Circul.\r  of  November, 
1912,  page  654,  there  were  two  or  three  cellar  dives, 
one  of  which,  the  "Dew  Drop  Inn,"  could  easily  be 
seen  from  the  street.  The  waitresses  were  dressed  in 
the  scanty  garments  of  some  of  the  most  daring  bur- 
lesque shows.  Gamblers  kept  almost  open  house,  and 
many  a  time  when  I  wanted  small  change  for  the  store 
I  have  gone  freely  into  a  keno  parlor  for  it.    It  was 

•For  an  account  of  "The  Passing  of  Milhau's,"  see  the 
CiBcuLAB  for  May,  1910,  page  255.— Editor  The  Decooists 
CracuLAB. 
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here  I  first  saw  this  game  (which  is  our  boyhood's 
lotto)  with  all  its  layout,  smoke  and  cruel  fascina- 
tion. 

There  were  other  resorts,  other  scenes  and  other 
occurrences  of  so  shocking  and  disreputable  a  char- 
acter that  I  am  glad  to  live  in  an  age  when  such 
things,  if  existing,  are  at  least  hidden. 

At  635  Broadway  was  Delluc's  store,  noted  for  its 
special  brand  of  mouth  wash,  which  was  later  taken 
over  by  a  wholesale  house.  At  Fourth  street  was  a 
store  into  which  one  night  an  injured  man  was 
brought.  It  was  soon  discovered  that  he  had  lots  of 
money,  and  the  doctor  got  :>5o,  several  others  helped 
themselves  on  various  pretexts,  and  the  clerk,  not  to 
be  outdone,  also  took  $50.  When  the  proprietor  heard 
the  story  from  the  victim  he  made  inquiry,  and  finding 
the  money  had  gone  into  the  clerk's  pocket,  promptly 
discharged  him. 

Along  the  street  near  A.  T.  Stewart's  (later  Den- 
ning's  and  now  Wanamaker  s^  was  a  stretch  I  called 
Gold  tirick  road,  for  here  many  an  innocent  country- 
man met  his  forgotten  "friends  from  home"  and  ex- 
changed his  real  money  for  brass  bars  and  wads  of 
stage  money. 

The  first  change  from  stages  in  the  traffic  of 
Broadway  was  the  introduction  of  the  horse  cars. 
This  change  gave  rise  to  a  big  scandal  and  sent  a 
number  of  aldermen  and  others  to  jail  or  to  Canadn. 
The  horse  cars  were  followed  by  cable  cars,  and  these, 
in  turn,  soon  disappeared,  a  great  relief  to  ears  and 
nerves ;  and  since  the  adoption  of  the  present  electric 
system  no  one  would  think  of  going  back  to  the  "good 
old  times."  I  saw  the  first  cable  car  on  Broadway 
passing,  and  it  was  the  cause  of  a  funny  episode.  A 
farmer  driving  a  load  of  hay  (a  rare  sight  nowadays) 
persisted  in  keeping  on  the  track.  The  car  driver 
rang  his  bell  to  clear  the  road.  Mr.  Farmer,  not  see- 
ing any  horses,  and  supposing  the  car  wanted  assist- 
ance, called  back :  "You  can't  get  a  pull  from  me ;  I've 
got  all  I  can  haul  now." 

At  Fourteenth  street  was  "dead  man's  curve,"  so- 
called  because  of  the  many  accidents  which  happened 
there,  owing  to  the  necessity  for  not  releasing  the  grip 
from  the  cable  at  the  turn.  Another  strange  sight 
was  the  "Broadway  through  express,"  as  I  dubbed  it. 
This  was  caused  by  the  clutch  getting  caught  in  a 
broken  cable  strand.  As  the  car  could  not  be  disen- 
gaged, it  bumped  along  into  the  car  in  front,  this  into 
the  next  one,  and  so  on  until  perhaps  half  a  dozen 
were  in  line,  gripmen  all  frantically  ringing  their 
gongs,  men  yelling,  passengers  jumping,  all  afraid 
of  a  wreck  being  caused  by  some  unfortunate  wagon 
getting  wedged  in.  At  last  the  cable  would  be  stopped 
at  the  power  house  and  the  car  freed. 

Of  the  drug  stores  we  passed  on  our  way  uptown 
few,  if  any.  are  left.  Hegeman's  at  Eighth  street, 
Shields'  at  Tenth,  Atwood's  at  Thirteenth,  Mclntyre's 
at  Eighteenth,  Hudnut's  at  Twenty-first,  Caswell, 
Hazard  &  Co.'s  at  Twenty-fourth,  Caswell,  Massey  & 
Co.'s  at  Twenty-fifth,  Hunt  &  Dunlap's  at  Twenty- 
ninth.  Hegeman's  at  Thirtieth,  Zitz's  at  Thirty-first, 
Sheddon's  (later  Wilson's)  at  Thirty- fourth,  Knick- 
erbocker at  Thirty-ninth,  Pax.son's  at  Forty-first, 
Fcndler's  at  Forty-second,  I-X)ng  Acre  at  Forty-third, 
Olympia  (Backes')  at  Forty-fifth,  and  a  number  of 
others  of  more  or  less  mushroom  growth  are  all  gone. 
Sic  transit  gloria  pharmaciae. 

About  187";.  when  the  Heceman  stores  were  sold, 


the  Eighth-street  store  passed  to  Dr.  Blanchfield, 
from  him  to  Dr.  G.  W.  Holmes,  and  then  back  to  J. 
N.  Hegeman,  who  was  starting  the  battle  of  life 
anew  after  a  serious  illness.  It  was  moved  later  to 
Ninth  street  and  finally  closed.  J.  B.  Glenny,  the  sec- 
retary of  the  corporation  and  manager  of  that  store, 
started  a  small  place  in  Tenth  street,  where  he  be- 
came well  known  for  his  dyspepsia  remedy.  He  had 
a  room  over  his  store,  reached  by  a  ladder,  where  he 
lived  comfortably  for  a  while,  but  was  one  morning 
found  dead  from  heart  trouble. 

Ewen  Mclntyre,  of  revered  memory,  who  was  at 
one  time  president  of  the  College  of  Pharmacy  of  the 
City  of  New  York,  had  a  famous  prescription  store 
at  Eighteenth  street  diagonally  opposite  the  old  Goe- 
let  mansion.  This  comfortable  looking  old  house 
stood  in  spacious  grounds  surrounded  by  high  iron 
railings  along  which  pedestrians  gathered  to  gaze 
upon  the  family  cow  grazing  peacefully  amid  the  tur- 
moil of  adjacent  business. 

At  Twenty-fourth  street  was  situated  the  old  store 
of  Caswell,  Mack  &  Co.,  later  Caswell,  Hazard  & 
Co.,  then  Hazard,  Hazard  &  Co.,  originally  estab- 
lished in  1780.  It  was  the  "swell"  pharmacy,  and  did 
probably  the  largest  and  choicest  prescription  busi- 
ness in  the  city.  This  store  made  no  pretense  at  win- 
dow dressing,  one  of  its  windows  having  had  sponges 
in  it  for  over  twenty-five  years — but  such  sponges! 
The  finest  money  could  buy.  This  store  was  moved  in 
1893  to  Fifth  avenue  near  Twenty-eighth  street,  but 
after  a  few  months  there  was  brought  back  to  Broad- 
way, at  Twenty-seventh  street.  The  Caswell  &  Mas- 
sey store  was  evidently  not  bashful  about  settling  near 
its  rival  (for  such  I  regarded  it),  so  got  as  close  as 
it  could,  at  Twenty-fifth  street,  and  made  a  successful 
bid  for  "swelldom's"  trade.  Even  in  Newport  the 
rivals  had  competing  stores.  Mr.  Massey  died  the 
26th  of  last  November  in  his  native  England. 

Speaking  of  show  windows,  in  the  olden  days  very 
little  was  done  to  make  elaborate  or  drawing  dis- 
plays ;  the  customary  colored  show  bottles  and  a  few 
things  to  tell  that  it  was  a  drug  store  were  consid- 
ered all  that  was  necessary;  in  fact,  there  are  some 
druggists  in  this  city  today  who  seem  to  place  very 
little  value  on  their  front  windows.  At  the  Thirtieth- 
street  Hegeman  store  I  had  plenty  of  opportunity  to 
spread  myself  in  this  line.  It  cost  over  $200  to  install 
the  Lazell  display,  mentioned  in  the  Circular  for 
January,  1894,  page  C,  and  it  was  a  brilliant  attraction. 
A  fine  chemical  display  in  February,  1893,  and  a  num- 
ber of  others  were  noticed  in  various  journals  from 
time  to  time.  The  introduction  of  electric  lighting 
was  the  beginning  not  only  of  beautiful,  artistic  ef- 
fects in  windows,  but  caused  the  outside  signs  to  as- 
sume the  importance  which  is  attached  to  them  now. 
The  "Great  White  Way,"  perhaps  the  most  brilliantly 
lighted  stretch  of  street  in  the  world,  is  known  to 
travelers  of  every  nation,  and  many  business  men  ca- 
tering to  night  customers  endeavor  to  get  within  its 
magic  confines.  Recently  the  digging  of  a  new  sub- 
way on  Broadway  has  u'pset  many  plans,  but  it  is 
hoped  that  in  the  near  future  normal  conditions  will 
again  prevail. 

Times  square  is  as  far  north  as  I  will  take  my  read- 
ers, for  Broadway  above  this  is  really  modern.  For 
two  decades  this  historic  spot  was  known  as  I-X)ng 
Acre  square,  named  after  a  similar  place  in  London. 
The  Long  Acre  Pharmacy  was  on  the  corner  of 
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Forty-third  street  for  about  thirty-four  years,  when 
it  was  moved  four  doors  above  to  almost  the  very 
spot  where  Washington  and  Putnam  met  September 
15th,  1776,  the  day  before  the  battle  of  Harlem. 
There  was  a  spring  of  water  a  little  back  from  the 
road  at  which  a  large  number  of  refugees  from  the 
lower  part  of  the  city  drank.  Many  of  them  were 
made  ill,  and  some  died  from  the  effects  of  drinking 
this  water.  Washington  Irving  tells  of  this  in  one 
of  his  books. 

In  the  last  few  years  scores  of  dwellings  have  been 
torn  down  in  this  section  to  make  way  for  theaters 
until  now  there  is  probably  no  city  that  can  boast  of 
so  many  in  such  a  small  area.  This  has  so  changed 
the  nature  of  drug  stores  in  the  vicinity  that  they  are 
no  longer  prescription  pharmacies,  but  are  modern 
departmental  stores.  Theatrical  goods  and  make-up 
are  more  in  evidence  than  surgical  goods  or  medi- 
cines. As  I  had  probably  one  of  the  largest  and  most 
varied  assortment  of  the  former  class  of  goods,  and 
was  here  during  the  transformation  f)eriod  I  had  an 
opportunity,  while  catering  to  the  exacting  demands 
of  hundreds,  if  not  thousands,  of  stage  people,  of  ob- 
serving the  gradual  expansion  of  this  line. 


Comments  on  Some  Features  of  the  New 
Pharmacopoeia. 

By  Prok.  Albert  Schneider. 

The  ninth  decennial  revision  of  the  United  States 
Pharmacopoeia  is  out  and  has  been  official  since  Sep- 
tember 1st,  1916.  The  following  comments  are  made 
with  some  trepidation  and  it  is  desired  to  have  it  un- 
dersood  that  some  of  the  apparently  adverse  criti- 
cisms are  not  intended  as  a  reflection  on  the  ability 
of  the  revision  committee  or  that  of  the  executive 
committee,  nor  yet  that  of  any  of  the  chairmen  and 
their  associates,  of  the  several  divisions  of  the  ex- 
ecutive committee. 

The  U.  S.  P.  IX  is  a  good  piece  of  the  book- 
maker's art.  The  editorial  work  and  proof  reading 
have  been  well  done ;  two  glaring  omissions,  however, 
are  noted,  namely,  suitable  heads  for  Part  I  and  Part 
II. 

The  changes  introduced  are  of  such  a  character  as 
to  demand  better  educational  qualifications,  general 
as  well  as  special,  on  the  part  of  those  who  intend  to 
practice  pharmacy ;  nothing  short  of  high  school 
graduation  and  a  full  three  years'  course  in  a  college 
of  pharmacy  suitably  equipped,  from  the  standpoint 
of  laboratory  facilities  and  qualified  instructors. 
Such  qualifications  were  urged  by  the  writer  over 
fifteen  years  ago.  They  were  discussed  by  the 
American  Conference  of  Pharmaceutical  Faculties 
two  years  ago. 

In  order  that  the  pharmacist  may  use  the  new 
Pharmacopoeia  intelligently,  he  must  have  had  ade- 
quate courses  of  instruction  in  the  following  subjects, 
which  thus  far  are  introduced  in  a  few  colleges  only. 

A.  Micro-analysis,  including  special  technique  and 
the  examination  of  blood,  of  sputum,  of  urinary  sedi- 
ment, etc. 

B.  Bacteriology,  general  and  laboratorv  methods ; 
including  protozoology,  parasitology,  zymology,  im- 
munology and  serology. 

C.  Biochemical  assay  of  drugs,  including  experi- 
mental pharmacology. 


D.  Urinalysis,  chemical,  microscopical  and  bac- 
teriological. 

On  some  details  of  various  subjects  the  following 
criticisms  are  offered : 

Powdered  Vegetable  Drugs. — The  introduction 
into  the  U.  S.  P.  IX  of  descriptions  of  the  micro- 
scopical characteristics  of  vegetable  drugs  and  the 
powders  (simple  and  compound)  made  therefrom,  is 
by  far  the  most  important  change  in  the  entire  work 
of  revision.  This  one  change  alone  places  the  U.  S. 
P.  in  the  front  rank  of  the  world's  pharmacopoeias. 

The  official  recognition  of  powdered  vegetable 
drugs  was  urged,  for  the  first  time,  sixteen  years  ago 
before  the  1900  convention  of  the  U.  S.  P.  Revision 
Committee. 

The  following  comments  touching  on  the  micro- 
scopical descriptions  of  vegetable  drugs  in  the  U.  S. 
P.  IX  are  submitted. 

The  Unit  of  Microscopic  Measurements. — The 
universally  recognized  unit  for  making  microscopic 
measurements  is  the  o.ooi  part  of  one  millimeter,  des- 
ignated as  micron  and  indicated  by  the  Greek  letter 
u  (mu).  In  the  ninth  revision,  the  millimeter  is  given 
as  the  micro-metric  unit  and  the  measurements  are 
given  in  millimeters  and  fractions  thereof.  No  ex- 
planation is  offered  why  this  unit  was  adopted  in 
preference  to  the  micron. 

Measurements  Given. — ^There  appear  to  be  some 
notable  errors  in  the  microscopic  measurements  given. 
On  page  320,  the  measurements  for  physostigma 
starch  is  given  as  "from  0.005  to  0.15  mm."(5  to  150 
microns),  whereas  none  of  the  granules  exceed  85 
microns  in  longest  diameter.  On  page  1 15  the  length 
of  the  bast  fibers  of  Saigon  cinnamon  is  given  as 
"from  0.30  to  1.50  mm."  (30  to  1,500  microns), 
whereas  none  attain  a  length  to  exceed  150  microns. 
If  the  measurements  given  pertained  to  groups  of 
bast  cells  rather  than  to  individual  bast  cells,  it  should 
have  been  so  stated.  The  diameter  for  belladonna 
starch  granules  is  given  as  "from  0.003  to  0.030  mm." 
(3  to  30  microns),  whereas  none  measure  over  18 
microns  in  diameter.  If  the  measurements  given  had 
reference  to  the  compound  starch  granules,  rather 
than  the  single  or  simple  granules,  it  should  have  been 
so  stated.  In  some  instances  the  measurements  are 
specifically  given  for  simple  granules,  and  in  others 
for  the  compound  granules,  in  those  vegetable  drugs 
having  both  kinds.  This  shows  lack  of  uniformity 
for  which  there  appears  to  be  no  excuse. 

Tissue  Terminology. — It  is  regrettable  that  the 
terminology  applied  to  tissues  and  tissue  elements  is 
not  more  uniform  and  is  not  that  which  is  in  more 
general  usage.  Thus  we  find  the  expressions  "center 
of  origin  of  growth"  and  "cleft"  in  place  of  the  al- 
most universally  accepted  term  hilum,  as  used  in  ref- 
erence to  starch  granules.  Again,  the  comprehensive 
and  rather  indefinite  group  term,  "lignified  elements" 
is  frequently  used  without  further  qualifications.  This 
term  includes  many  bast  cells,  sclerenchyma  cells  of 
all  kinds,  many  tracheids,  the  various  forms  of 
ducts  or  vessels  of  vascular  bundles  and  the 
true  wood  fibers.  There  is  little  excuse  for  .the 
use  of  the  rather  unusual  term  "vitt3e"  as  applied 
to  the  oil  ducts  or  oil  reservoirs  of  the  umbel- 
liferous fruits.  There  is  no  good  excuse  for  the 
use  of  the  terms  "primary  cortex,"  and  "secondary 
cortex"  as  applied  to  outer  and  inner  parenchyma  of 
roots ;  or  "laminae"  for  leaves ;  or  "summits"  for  leaf 
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apices ;  or  "deep  seated  bast  fibers"  for  inner  bast  tis- 
sue or  bast  fibers  of  the  inner  bark.  It  is  wrong  to 
speak  of  the  chitinous  spicules  of  cantharis  as 
"i-celled  hairs."  They  are  not  cells,  nor  are  they  tri- 
chomes  (hair  cells)  or  hairs  proper.  On  page  139 
(under  eriodictyon)  the  expression  "dorsal-pneu- 
matic tissue  (loose  mesophyll)"  is  applied  to  the 
spongy  tissue  of  leaves. 

.Color  Terminology. — Here  we  find  a  wide  range 
for  possible  differences  of  opinion.  In  many  in- 
stances the  colors  ascribed  to  vegetable  drugs  in  the 
powdered  form,  are  manifestly  wrong.  For  exam- 
ple, the  color  of  powdered  cascara  sagrada  bark  is 
given  as  "light  brown  to  olive  brown."  This  powder 
is  brown  with  yellow,  the  brown  predominating, 
hence  yellowish-brown.  The  e.xpression  "olive  brown" 
appears  to  be  new.  Pilocarpus  powder  is  never  "dark 
green."  Powdered  squill  can  hardly  be  designated  as 
"light  yellow,"  though  it  is  light  yellowish-brown. 
Ground  black  mustard  is  never  "greenish  brown"  in 
color. 

Some  Important  Micro-Diagnostic  Omissions. — 
The  distinctly  eccentric  position  of  the  hilum  in  the 
starch  granules  of  belladonna  is  not  mentioned.  The 
diagnostic  sclerenchyma  cells  of  Surinam  quassia  (de- 
rived from  bark  traces)  are  not  mentioned.  The  di- 
agnostic size  and  form  of  the  neighboring  cells  in  the 
sennas  is  not  mentioned.  The  strikingly  characteristic 
twin  crystals  of  ulmus  bark  are  not  referred  to,  nor 
is  mention  made  of  the  branching  or  forked  bast  cells 
of  prunus  serotina.  No  mention  is  made  of  the  fact 
that  deepening  of  color  (brownish)  and  numerical 
increase  in  starch  granules,  in  the  different  commer- 
cial tragacanths,  is  in  inverse  ratio  to  the  quality  of 
this  article. 

Where  Condensation  Would  Have  Been  Improve- 
ment.— The  microscopical  descriptions  could  in  most 
instances  have  been  considerably  abridged.  There  is 
the  wholly  useless  repetition  of  the  expression  "un- 
der the  microscope,  transverse  sections  of 

show"  or  "exhibit,"  and  under  characters  of  the 
powders,  "the  powder  when  examined  under  the 
microscope  exhibits."  In  most  instances  the  entire 
descriptive  text  could  have  been  much  condensed  or 
abbreviated.  As  an  example,  the  microscopical  de- 
scription of  powdered  pyrethrum  root  (pellitory) 
(page  347)  is  cited:  "The  powder  is  light  to  dark 
brown ;  when  examined  under  the  microscope  it  ex- 
hibits numerous  spherical  or  irregular  masses  of  in- 
ulin,  the  nature  of  which  is  especially  seen  with  polar- 
ized light,  and  lignified  fragments  of  the  woody  tis- 
sues and  stone  cells  associated  with  cork;  inulin  in 
spherical  granules  or  irregular  masses,  from  o.oi  to 
0.1  mm.  in  diameter,  which  is  not  affected  by  the  ad- 
dition of  iodine  T.  S.,  trachea:  with  simple  pores  and 
reticulate  or  scalariform  thickenings,  usually  asso- 
ciated with  wood  parenchyma  and  with  few  or  no 
wood  fibers ;  stone  cells  in  groups,  the  cells  more  or 
less  tabular  in  outline  and  with  thick  yellowish  por- 
jous  walls;  cork  in  yellowish-brown  or  dark  brown 
fragments.  Pyrethrum  yields  not  more  than  5  per 
[•cent,  of  ash."     (125  words.) 

This  description  could  be  condensed  as  foUows, 
without  the  omission  of  a  single  injportant  character- 
istic. 

Powder,  light  to  dark  brown.  Numerous  col- 
•orless  irregular  inulin  particles.  Particle*  of  brown- 
ish resin.    Fragments  of  the  dark-brown  cork  tissue. 


Groups  of  brownish,  thick  walled  more  or  less  elon- 
gated sclerenchyma  cells.  Many  broken  parenchyma 
cells.  Porous  tracheids  and  a  few  reticulate  and 
spiral  ducts.    Ash  5  per  cent."     (48  words.) 

Similar  changes  could  be  made  in  most  of  the  mi- 
croscopic descriptions  of  vegetable  powders.  The 
microscopic  descriptions  of  the  vegetable  drugs  them- 
selves, could  also  have  been  improved  by  the  omis- 
sion of  all  mention  of  "microscopic,"  of  "transverse 
section"  of  "longitudinal  section,"  and  other  unnec- 
essary words  and  terms,  and  simply  naming  the  tis- 
sues and  tissue  elements  in  the  sequence  of  their  oc- 
currence and  relative  grouping  and  abundance  giving 
the  necessary  measurements  and  details  of  descrip- 
tion. It  is  wholly  unnecessary  to  say  "under  the  mi- 
croscope," because  the  citation  of  microscopical  char- 
acters implies  the  use  of  the  compound  microscope. 

A  most  notable  omission  is  the  failure  to  mention 
the  behavior  of  starch  granules  under  polarized  light. 
On  the  other  hand,  frequent  reference  is  made  to  the 
polarizing  manifestations  of  such  diagnostically  un- 
important substances  as  inulin,  micro-crystalline  cal- 
cium oxalate  and  resin  particles,  without,  however, 
specifying  what  use  or  value,  if  any,  these  phenomena 
might  have. 

The  ash  percentages  given  are  in  some  instances 
high,  in  fact,  so  high  as  to  serve  as  an  encourage- 
ment to  the  sophisticators.  In  the  case  of  asafoetida 
it  would  be  absolutely  impossible  to  obtain  the  phar- 
macopoeial  ash  standard  (30  per  cent.)  without  adul- 
terating the  drug  heavily  with  sand,  clay,  diatoma- 
ceous  earth,  dirt,  or  perhaps  a  very  high  percentage 
of  vegetable  matter  rich  in  silica,  as  gramineous 
chaff.. 

Much  is  made  of  the  form  of  the  "cleft"  (hilum) 
of  starch  granules,  though  we  can  recall  only  one  in- 
stance in  which  the  form  of  the  hilum  is  diagnostic 
and  that  is  in  maranta  starch.  Distinctness  or  indis- 
tinctness of  hilum  is  frequently  diagnostic,  however. 

Sera  and  Vaccines. — Two  anti-toxin  sera  (anti- 
diphtheric  and  anti-tetanic)  are  introduced.  Small- 
pox vaccine  is  added.  Rabies  vaccine  is  not  men- 
tioned. Tuberculin  and  mallein  should  have  been  in- 
troduced, and  also  several  of  the  bacterins. 

Biological  Assays. — The  most  complete  and  most 
concise  addition  to  Part  II  of  the  U.  S.  P.  IX,  is  the 
biological  assay  of  a  few  drugs  of  which  the  thera- 
peutic value  and  efficiency  cannot  be  measured  by 
chemical  methods.  The  drugs  reported  upon  are  can- 
nabis, aconite,  digitalis,  strophanthus,  squill  and  su- 
prarenal gland.  The  assay  processes  are  brief,  though 
concise  and  scientifically  accurate.  It  is  not  clear 
why  the  physiological  assay  for  ergot  is  not  included ; 
nor  is  it  clear  why  the  assay  for  cannabis  should  be 
compulsory,  whereas  that  for  the  far  more  impor- 
tant drug,  digitalis,  is  not  compulsory.  In  the  preface 
(page  xxxix)  we  find  the  following  statement:  "The 
biological  assay  for  pituitary  .solution  and  cannabis 
and  its  preparations  is  a  requirement."  There  is, 
however,  no  assay  method  given  for  pituitary  extract, 
neither  in  Part  II  under,  biological  as.say  methods, 
nor  in  Part  I  under  the  official  description  of  the 
drug. 

Intravenous  Solutions. — The  physiological  salt  so- 
lution is  introduced,  hut  not  the  far  more  useful  and 
more  important  Ringer's  solution.  Locke's,  Adier's 
and  Fischer's  solutions  should  also  have  been  intro- 
duced as  they  are  required  and  extensively  used  in 
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hospital  as  well  as  in  private  practice  and  in  biologi- 
cal experiments  and  laboratory  work. 

Bacteriological  Culture  Medict. — Under  diag- 
nostical  reagents  and  clinical  tests,  there  are  included 
ten  culture  media  for  bacteriological  work.  This  is 
a  timely  and  desirable  addition  to  the  U.  S.  P.  The 
directions  for  making  these  media  are,  however,  in- 
adequate, and  do  not  conform  to  the  routine  and  of- 
ficial methods  now  in  use  in  most  bacteriological  la- 
boratories. Details  for  the  adjustment  of  reaction 
should  have  been  added.  This  is  all-important.  In 
nearly  all  laboratories  the  reaction  is  generally  as- 
certained with  phenolphthalein,  rather  than  with  lit- 
mus. A  far  more  satisfactory  plan  would  have  been 
to  simply  name  the  culture  media,  giving  the  ingredi- 
ents, perhaps,  and  directing  that  they  be  prepared  in 
accordance  with  the  latest  approved  and  adopted  rec- 
ommendations of  the  Committee  on  Methods  of  the 
American  Health  Association.  Better  still,  the  rec- 
ommendations of  this  committee  should  have  been  in- 
corporated in  full  in  the  U.  S.  P.  IX.  It  will  no 
doubt  be  found  that  the  physicians  who  may  request 
the  pharmacist  to  prepare  culture  media  will  specify 
that  they  be  made  in  accordance  with  the  standard 
methods  laid  down  in  the  latest  authoritative  text- 
books on  bacteriology  which  again  are  essentially 
those  of  the  American  Health  Association. 

Sterilization. — This  timely  and  highly  important 
subject  is  given  a  little  short  of  one  and  one-half 
page  space.  The  subject  could  not  even  be  outlined 
in  so  limited  a  space,  to  say  nothing  about  giving  re- 
liable and  detailed  instructions.  The  dry  heat  tem- 
perature recommended  for  the  sterilization  of  glass- 
ware, metal  utensils,  cotton,  bandages,  gauzes  and 
ligatures,  is  from  i6o°  to  170°  C.  for  two  hours. 
This  temperature  for  that  period  of  time  reduces  the 
tensile  strength  of  all  cotton  fabrics  and,  of  course, 
cannot  be  applied  to  catgut  ligatures.  The  require- 
ment that  none  but  rubber  stoppers  should  be  used  is 
not  clear.  It  certainly  cannot  apply  to  all  containers 
used  by  the  pharmacist,  nor  can  it  apply  to  some  of 
the  containers  which  are  used  in  sterilizing  processes. 

It  is  indeed  much  to  be  regretted  that  the  Revision 
Committee  did  not  introduce  a  fuller  presentation  of 
the  subject  of  sterilization. 

■»  » » 

Need  of  Better  Patent  Laws. 

It  is  true  that  organic  chemistry  has  never  pro- 
duced pure  foodstuffs  directly,  but  it  is  estimated  that 
by  the  production  of  artificial  alizarin,  a  yellow  and 
red  dye  material  which  was  formerly  obtained  from 
madder  root,  land  valued  to  the  extent  of  over  $28,- 
000,000  has  been  released  for  other  agricultural  pur- 
poses. 

Our  laws  have  never  been  considered  as  being  very 
fair  to  the  American  chemical  industries,  .^s  a  con- 
sequence, when  you  have  a  prescription  filled,  or  buy 
a  pair  of  stockings,  or  a  plume  for  your  hat,  a  pair  of 
kid  gloves,  wall  paper,  or  your  daily  newspaper,  or 
even  a  loaf  of  bread,  a  roll,  or  a  brick  of  flavored  ice 
cream,  you  are  paying  in  a  more  or  less  degree  higher 
prices  because  the  patent  laws  of  the  United  States 
afford  the  foreign  manufacturer  a  big  advantage 
over  the  American  manufacturer  by  giving  him  pro- 
tection which  his  own  country  and  his  own  country's 
laws  will  not  give  to  him.  The  diversity  of  the  chem- 
ical industry  is  so  great  and  its  ramifications  reach 
so  far  and  touch  the  happiness  and  .prosperity  of  our 
people  at  so  many  points  that  it  is  a  crime  that  our 


law  makers  have  not  given  Americans  protection  by  a 
better  patent  law  and  better  tariff  law  than  the  laws 
of  this  country  now  afford  these  industries. — Public- 
ity Committee,  Pennsylvania  Pharmaceutical  Asso- 
ciation. 


Making  Syrup  of  Ferrous  Iodide. 

At  the  recent  meeting  of  the  Pennsylvania  Phar- 
maceutical Association,  William  G.  Toplis  offered 
the  following  process  designed  to  produce  syrup  of 
iron  iodide  in  a  hurrj'. 

"The  Pharmacopoeia  directs  the  use  of  iron  in  the 
form  of  bright,  fine  wire  cut  in  small  pieces,  with  the 
result  that  the  process  is  long  and  unnecessarily 
drawn  out  and  subjects  the  solution  to  prolonged  risk 
of  oxidation. 

"In  order  to  reduce  both  objections  to  a  minimum, 
substitute  reduced  iron  for  the  bright  wire  and  mod- 
ify the  manipulation  as  follows : 

"Introduce  all  the  iodine,  and  all  the  water,  at 
once,  into  a  flask  of  large  or  ample  proportions,  then 
add  the  iron  in  small  successive  portions,  constantly 
whirling  the  liquid  in  the  flask.  In  a  few  minutes  all 
the  iodine  is  combined.  Introduce  the  first  portion  of 
sugar  into  the  flask,  and  the  solution  is  ready  for  the 
filter — in  eight  minutes  from  start  to  finish.  Com- 
plete the  preparation  according  to  pharmacopoeial  di- 
rections. 


Poisoning   by    Daffodil    Bulbs. 

McNab  in  a  paper  read  at  a  meeting  of  the  Phar 
maceutical  Society  of  Great  Britain  reports  poison- 
ing from  the  accidental  use  of  daffoidil  bulbs  in 
making  soup.  The  bulbs  were  mistaken  for  onions, 
with  the  result  that  those  who  partook  of  them  suf- 
fered from  nausea  and  violent  poisoning  and  diarrhea. 
It  was  not  until  after  the  poisoning  had  been  repeated 
several  times  that  the  error  was  discovered.  There 
were  no  deaths.  During  a  discussion  which  followed, 
several  obscure  cases  of  poisoning  were  related, 
which  appeared  to  be  explainable  by  the  assumption 

of  similar  mistakes. 

<  • » 

Potash  by  Evaporation  of  Sea  Water  Obtained 

in  Spain. 

Officials  of  the  Bureau  of  Soils  in  the  Department  of 
Agriculture  have  manifested  an  interest  in  the  report 
received  from  Spain  that  potash  is  heing  obtained  by 
the  evaporation  of  sea  water.  Dr.  Conrado  Granell,  a 
Spanish  chemist,  has  called  attention  to  his  experiments 
in  obtaining  from  sea  water  a  potassium  compound.  It 
is  obtained  from  the  mother  liquors  after  sea  water  has 
been  evaporated  for  the  production  of  common  salt. 
While  in  Spain  and  in  China  salt  in  large  quantities  is 
obtained  by  the  evaporation  of  sea  water,  in  this  country 
salt  is  not  so  obtained,  and  for  that  reason  the  experts 
of  the  Bureau  of  Soils  are  of  the  opinion  that  the  process 
for  securing  potash  from  sea  water  will  not  be  under- 
taken in  the  United  States. 

♦-•-♦ 

Typhoid  Fever  in  New  York. 

The  death  rate  from  typhoid  fever  constitutes  perhaps 
one  of  the  best  indexes  of  the  general  sanitary  conditions 
of  a  community,  and  one  would  naturally  suppose  that 
Greater  New  York,  with  its  teeming  millions  crowded  to- 
gether In  tenements,  apartments,  offices  and  palaces, 
would  surely  make  the  longest  black  line  on  the  "per  100,- 
000  population"  chart,  but  it  has  instead  a  surprisingly 
short  line  and  a  wonderfully  low  figure  "per  100,000." 
Milwaukee  heads  the  list  with  4.6,  New  York  is  sixth  with 
6.1,  and  other  cities  on  down  the  line  run  as  high  as  21.9. 

Most  deaths  from  typhoid  fever  in  the  United  States 
occur  In  September;  the  fewest  in  April. 
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PAPERS   READ  AT    CONVENTIONS 

From  among  the  many  papers  read  by  pharmacists  and  others  at  meetings  of  their  associa^ 
tions,  some  of  the  more  valuable  and  interesting  are  selected  each  month  and  printed  here. 

United  States  Pharmacopoeia,  Ninth  Revision 


By  Pbof.  Joseph  P.  Remington. 
Xailonal  Wholesale  Druggists'  Association. 


There  it  is  [exhibiting  a  copy  of  the  United  States  Phar- 
nMCopoia].  There  are  30,000  of  those  on  the  way,  gentle- 
men, and  10,000  more  coming,  so  that  if  any  of  you  have 
not  received  your  copy  of  the  Pharmacopceia  you  may  live 
In  very  strong  hopes  that  it  is  in  your  office  now.  Mr. 
Thomas,  who  brought  this  copy  to  the  convention,  un- 
doubtedly procured  the  most  expensive  copy  which  he 
could  get.  This  is  a  sheep  binding,  but  I  advise  you  not 
to  buy  sheep  binding,  those  of  you  who  have  just  heard  a 
paper  on  economy.  I  have  tried  to  get  that  Information 
disseminated  as  much  as  I  can,  and  I  want  to  make  a 
demonstration  here  in  regard  to  sheep  binding  at  the  pres- 
ent time.  The  leather  which  is  furnished  the  bookbinder 
for  what  Is  known  as  sheep  Is  now  "chemically"  tanned.  I 
do  not  want  to  put  any  slur  on  chemistry,  biut  I  want  to 
teU  you  that  sheep  leather  now  is  almoait  worthless.  Never 
buy  a  sheep-leather-bound  book  it  you  can  possibly  help 
it,  because  it  is  found  In  the  hinge  of  the  book  the  leather 
is  not  anything  like  as  durable  as  it  used  to  be  when  the 
leather  was  oak  tanned,  and  the  result  is,  the  back  of  the 
book  will  fall  off  as  the  pressure  comes  on  the  hinge,  par- 
ticularly if  the  office  boy  drops  it  on  the  floor.  It  Is  the 
most  expensive  binding,  but  we  had  to  use  sheep  on  some 
of  the  books.  It  is  not  as  good  as  buckram  binding, 
which  is  made  of  canvas  specially  prepared,  and  the  can- 
vas hinge  lasts  much  longer,  and  before  I  touch  on  the 
technical  matters  of  the  book,  I  want  to  show  a  great  im- 
provement which  has  been  made  in  the  binding.  There 
are  four  linen  straps  which  go  all  around  the  book  [ex- 
hibiting book],  and  come  out  on  the  other  side,  clear 
down.  The  Pharmacopoeia  gets  a  lot  of  hard  use,  an<l  that 
improvement  has  been  made  at  no  extra  expense  to  you. 

Previous  Publicity. 

The  ninth  revision  of  the  United  States  Pharmacopoeia 
has  been  published  and  is  now  being  subjected  to  the  crit- 
icism and  approval  of  the  country,  or,  more  specifically,  the 
medical  and  pharmaceutical  world.  Never  before  in  the 
history  of  pharmacopoeial  revision  has  there  been  so  much 
previous  publicity,  and  never  before  has  a  revision  been 
subjected  to  so  much  stress  and  public  interest  as  has  this 
one.  The  Committee  of  Revision  have  at  all  times  felt 
the  grave  responsibility  of  producing  a  work  which  would 
adequately  serve  the  physician  in  combatting  disease.  The 
personnel  of  the  committee  claims  the  earnest  attention 
of  the  United  States  Pharmacopoeial  Convention,  and  the 
aim  was  to  engrage  the  ablest  experts  in  the  various  de- 
partments of  learning  that  oonld  be  commanded. 

The  committee  was  enlarged  to  fifty,  which  was  double 
the  number  of  the  previous  one,  and,  in  order  to  meet  the 
objection  so  frequently  urged,  that  large  committees  are 
unwieldy,  an  executive  committee  of  fifteen  were  selected 
out  of  the  fifty  who  had  immediate  charge  of  the  work  of 
revision,  and  each  of  the  fifteen  had  as  a  sub-committee 
those  members  who  were  believed  to  be  esp^lally  well  in- 
formed In  each  of  the  fifteen  departments.  When  the 
reports  from  each  department  were  ready,  the  whole  was 
snbmitted  to  the  members  of  the  committee  and  comments 
and  criticisms  followed.  In  addition  to  this,  the  stand- 
ards were  printed  two  years  ago  in  the  Journal  of  the 
American  Pharmaceutical  Atsociation,  and  these  were 
copied  in  various  pharmareutlcal  journals,  so  that  all  who 
were  Interested  in  the  pharmaoopa»ial  standards  had  an 
opportunity  to  criticise  and  cx)mment  upon  them  In  ad- 
ranee  of  publication.  This  led  to  widespread  publicity, 
and  advantage  was  taken  to  mich  an  extent  that  much 
labor  was  neceasary  to  give  full  consideration  to  them. 

This  method  of  revising  the  Pharmacopeia  la  not  used, 


as  far  as  I  know,  and  never  has  been  used,  in  any  coun- 
try- in  the  world.  It  is  in  accordance  with  American  cus- 
tom. Heretofore  pharmacopoeias  have  been  revised  by 
committees  and  sent  out,  and  information  about  the  con- 
tents of  the  text  was  not  disclosed.  That  seemed  to  be 
the  custom.  In  the  convention  of  1910  a  strong  movement 
was  made  to  change  this  method  of  revision.  It  was  felt 
that  if  the  committee  could  get  the  information  dissemi- 
nated before  hand,  before  the  book  was  actually  printed 
and  bound,  if  the  men  who  used  the  Pharmacopoeia  could 
know  beforehand,  before  any  of  these  standards  "had  been 
published,  what  they  were  to  be  you  could  make  your 
preparations  in  sufficient  time  so  as  not  to  undergo  a 
financial  loss.    This  was  a  new  idea. 

When  I  was  abroad  at  The  Hague  three  years  ago,  when 
this  was  mentioned  at  the  International  Congress,  Prof. 
Alexander  l^chirch,  of  Berne  University,  Switzerland, 
who  is  the  editor  of  the  Swiss  Pharmacopoeia,  asked  me 
about  this,  and  when  I  told  him  what  we  were  doing  he 
said  that  he  had  never  heard  of  such  a  thing.  He  said 
they  could  not  do  it  in  his  country,  that  everybody  would 
know  before  hand  what  was  in  the  Pharmacopoeia  and 
that  would  impair  the  sale  of  the  book.  I  said:  "Profes- 
sor, I  don't  think  you  are  interested  in  selling  the  book." 
He  replied :  "Yes,  they  hold  me  responsible  for  selling  the 
books."  To  think  of  that  dear  old  fellow,  and  Prof. 
Thomas,  of  Berlin,  those  men,  my  feelings  overcome  me. 
There  is  the  great  president  of  the  Pharmaceutical  So- 
ciety of  Great  Britain,  that  genial,  kindly  man,  who  is  In- 
terested in  everything,  it  grieved  me  a  few  weeks  ago  to 
read  in  a  newspaper  the  names  of  his  three  sons  killed  on 
the  battlefield — excuse  me,  gentlemen,  for  digressing  in 
this  manner,  but  I  could  not  help  it. 

Difficulties  Incident  to  War-Time  Conditions. 

It  was  natural,  under  the  circumstances,  to  expect  be- 
lated communications  concerning  imported  medicines, 
particularly  the  synthetics  which  were  made  in  Germany 
and  other  foreign  countries  which  were  subject  to  delays 
on  account  of  the  difficulties  of  transmission  during  the 
war.  Foreign  firms  and  corporations,  especially  those  who 
had  representatives  in  this  country,  showed  much  inter- 
est in  the  standards  and  aided  the  committee  to  the  best 
of  their  ability,  but  in  nearly  every  case  permission  to  in- 
troduce their  product  into  the  United  States  Pharmaco- 
poeia was  declined  until  the  heads  of  the  various  firms  and 
corporations  gave  their  approval.  Again,  the  difficulties 
of  free  intercourse  with  the  t)elllgerent  nations  proved  an 
obstacle.  The  Committee  of  Revision  wisely  passed  a  reso- 
lution not  to  introduce  any  chemical  substance  or  other 
preparation  with  tests  of  Identity  and  purity  if  permis- 
sion was  refused  by  those  who  owned  or  controlled  the 
product.  Common  fairness  and  justice  would  dictate  that 
this  was  a  proper  procedure  for  our  committee.  It  must 
be  remembered  that  the  United  States  had  held  to  a  more 
or  less  strict  policy  of  neutrality  in  dealing  with  the  1)el- 
llgerent  nations,  and  inasmuch  as  the  admission  to  the 
PharmacoiHBia  would  Interfere  with  the  right  of  those  who 
owned  patents  or  who  otherwise  controlled  the  products, 
the  Insertion  of  chemical  substances  with  the  necessary 
tests  would  throw  these  Articles  into  open  competition, 
hence  it  is  not  surprising  that  firms  declined  to  throw 
away  the  advantage  which  they  ha<1  secured  by  retaining 
control  of  their  own  products. 

The  medical  profession  is  under  no  obligation  to  use 
products  which  are  official,  but  they  are  free  to  prescribe 
any  substance  on  the  market  which  they  wish  to  use  In  thtt 
treatment  of  disease.     The  legalization  of  the  National 
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Formulary  through  the  food  and  drugs  acts,  both  National 
and  State,  permitted  the  deletion  of  a  number  of  compound 
preparations  and  mixtures  from  the  United  States  Phar- 
macopoeia, and  there  was  no  necessity  for  retaining  such, 
and  the  possibility  of  having  two  books  with  conflicting 
standards  was  avoided.  Fortunately,  co-operation  and  liar- 
mony  existed  between  the  two  committees,  and  It  Is  be- 
lieved that  no  Instance  of  a  conflict  of  standards  exists. 

The  Pharmacopoeia  in  Its  Larger  Aspects. 

It  Is  not  my  purpose  at  this  time  to  enter  Into  the  de- 
Ulls  of  tests,  for  that  will  come  later,  but  It  Is  the  larger 
aspects  which  should  be  proper  subjects  for  your  consid- 
eration Nearly  every  civilized  nation  has  a  pharmaco- 
poeia of  iU  own,  and  It  is  not  likely  that  in  our  time  an 
International  pharmacopoeia  will  be  published;  but  a  reso- 
lution was  passed  in  the  International  Congress  of  Applied 
Chemistry,  which  met  in  New  York  three  years  ago,  which 
provided  for  a  commission  to  secure,  if  possible,  unanimity 
among  the  pharmacopoeias  of  the  world  upon  the  tests  of 
Identity  and  purity  of  the  pharmaceutical  and  chemical 
substances.  The  International  Congress  adjourned  to 
meet  in  St.  Petersburg  three  years  later,  but  in  the  mean- 
time Russia  entered  the  war  and  the  meeting  has  been  post- 
poned indefinitely.  It,  of  course,  will  never  meet  in  St. 
Petersburg,  for  even  the  name  of  the  capital  of  Russia  has 
been  changed  to  Petrograd,  and  after  peace  has  been  re- 
stored it  remains  to  be  seen  whether  the  feeling  of  the  bel- 
ligerent nations  will  have  softened  to  a  sufficient  extent  to 
agree  on  International  standards  for  pharmaceutical  and 
chemical  subsUnces.  Yet  it  is  "a  consummation  devoutly 
to  be  wished." 

Commerce  forms  a  most  Important  link  in  binding  the 
nations  of  the  world  together.  There  is  every  reason  to 
believe  that  after  the  war,  intercourse  and  trade  will  be 
immensely  increased,  although  the  manufacture  of  phar- 
maceutical and  chemical  suostances  which  have  heretofore 
been  manufactured  abroad  has  been  greatly  stimulated  in 
this  country,  and  it  is  probable  that  we  will  be  Independent 
In  many  lines  and  can  furnish  hereafter  home-made  chem- 
icals. It  is  quite  probable  that  the  gross  neceeslties  that 
foreign  nations  have  for  gaining  lost  trade  will  lead  to 
close  competition  with  those  nations  where  labor  is 
cheaper  and  alcohol  is  free  from  tax,  and  it  goes  without 
saying  that  foreign  nations  will  remove  every  restriction 
which  will  interfere  with  the  upbuilding  of  the  trade 
which  has  been  lost  through  the  war.  These  considera- 
tions point  clearly  to  the  desirability  of  providing  Inter- 
national standards  for  the  unification  of  the  tests.  After 
peace  has  been  declared  there  will  undoubtedly  be  a  great 
army  of  tourists  visit  the  battlefields  in  Europe,  and  Amer- 
icans abroad  are  to  be  furnished  with  medicines  of  the 
same  standards  that  they  are  accustomed  to  in  this  coun- 
try, and  vice  versa,  and  our  standards  should  be  the  same 
as  those  of  the  principal  pharmacopoeias  of  the  world.  Im- 
porters of  foreign  chemicals  should  not  be  put  to  the  in- 
convenience and  expense  of  re-shipment  because  of  a  dif- 
ference In  the  standards.  Physicians  should  be  able  to 
prescribe  medicines  of  the  same  quality  to  their  patients 
all  over  the  world.  To  accomplish  this  will  require  much 
time,  in  view  of  the  hard  feelings  and  bitterness  and  jeal- 
ousy among  the  nations.  Let  us  hope  and  trust  that  there 
will  be  a  rebound  after  the  war  and  the  blessings  of  peace 
may  prove  to  be  a  potent  factor  In  bringing  about  the  uni- 
fication of  standards  throughout  the  world. 

Labor  Greater  Than  for  Previous  Revisions. 

The  labor  in  preparing  the  United  States  Pharmacopoeia, 
Ninth  Revision,  has  been  far  greater  than  that  of  any  pre- 
vious revision,  and  some  of  the  reasons  have  already  been 
presented.  After  the  manuscript  was  completed  and  the 
book  printed  in  galley  form,  unexpected  difficulties  were 
presented;  the  printers  found  that  mechanical  labor  of  the 
proper  sort  was  somewhat  demoralized  by  the  industrial 
conditions  in  this  country;  materials  for  producing  the 
book  of  the  proper  quality  have  been  snapped  up  at  largely 
advanced  prices,  but,  fortunately,  paper  had  been  bought  in 
advance  for  a  large  edition,  And  no  difficulty  was  exi)eri- 
enced  on  that  score. 

The  munitions  factories  had  their  agents  out  in  every 
industrial  eetabllshment,  with  promises  of  double  pay  to 
the  workmen  for  making  shells  and  shrapnel,  and  the  men 
went  in  droves  from  some  of  the  industrial  establishments. 
Many  had  been  there  long,  but  it  did  not  make  any  dif- 
ference— the  lure  of  double  pay,  of  triple  pay,  sometimes, 


for  special  work  drew  them  out  and  many  of  them  are 
silU  out.  It  Is  a  difficult  thing,  as  you  all  know,  to  run 
industrial  establishments  and  replace  some  of  the  men,  to 
take  fresh  men,  and  this  is  particularly  true  in  the  print- 
ing business.  Fortunately,  arrangements  had  been  pre- 
viously made  with  Lipplncotts,  for  the  printing  of  the 
book,  and  they  were  able  to  get  it  out  for  us,  but  many 
men  employed  by  them,  men  who  had  been  with  them 
twenty  or  thirty  years  left  them  to  go  into  the  business  of 
making  shells  and  shrapnel,  and  that  embarrassed  them 
quite  seriously. 

The  board  of  trustees  signed  a  contract  two  years  before 
the  issue  of  the  book,  and  this  contract  has  been  fulfilled 
and  the  specifications  complied  with,  so  that  whatever  Iom 
has  occurred  falls  upon  the  publishers;  but  these  difficul- 
ties necessitated  delay. 

The  board  of  trustees  had  no  reason  to  believe  that 
when  the  date  was  fixed  for  the  Pharmacopoeia  to  be  of- 
ficial at  September  1st  there  would  be  any  question 
about  giving  at  least  three  months'  time  after  the  issue 
of  the  book  for  it  to  go  into  effect.  The  pharmaceutical 
Journals  were  furnished  with  unbound  copies  In  order  that 
the  public  might  be  informed  of  the  contents  of  the  book. 
In  addition  to  this,  it  must  be  remembered  that  the  stand- 
ards and  changes  in  standards  had  been  made  public 
through  the  journals,  as  has  been  previously  stated. 

Not  One  Cent  Compensation  and  No  Graft 
There  has  been  no  compensation  for  this  work.  The 
board  has  forbidden  me  from  taking  anything  whatever. 
I  have  not  even  secured  a  cigar  for  working  on  this  Phar- 
macopoeia. Gentlemen,  do  not  otter  your  cigars  to  me,  all 
at  once — I  can  get  all  that  I  want.  There  has  not  been 
one  cent's  worth  of  graft,  and  we  have  not  paid  any  com. 
missions  or  anything  else,  and  the  committee  can  stand 
here  like  men  and  say,  "We  have  done  the  work,  and  done 
it  as  a  labor  of  love."  I  could  get  $1,500  a  year,  and  could 
go  behind  a  drug  counter  anywhere  and  make  more  money 
than  at  this  work  with  much  less  trouble.  Now  that  the 
book  is  finished,  permit  me  to  say  I  am  open  for  any  offer. 
One  man  said  he  thought  he  could  use  me  In  his  estab^ 
lishment  and  give  me  15,000  a  year  to  look  pleasant  and 
nice,  and  say  I  was  the  man  who  revised  the  Pharmaco- 
poeia. I  do  not  think  it  Is  a  good  thing  to  advertise  hon- 
esty. Every  man  should  be  honest  and  modest,  and  that  is 
why  I  am  talking  to  you  on  this  subject.  No  man  has  ever 
been  able  to  get  a  cent,  or  a  favor  of  any  kind  in  connec- 
tion with  the  making  of  this  book,  and  I  think  that  is 
worth  saying  here-^hat  Is  a  secret.  Please  do  not  tell 
anybody. 

It  is  not  likely  that  any  lawsuit  will  occur,  as  steps 
have  been  taken  to  legalize  the  Pharmacopoeia  by  post- 
poning until  December  31st  legal  action  against  any  who 
will  sell  preparations  which  conform  to  either  the  stand- 
ards of  the  Eighth  or  Ninth  Revision.  Of  course,  prepara- 
tions which  do  not  conform  to  either  Pharmacopoeia  will 
not  be  exempted.  It  is  but  fair  to  ask  all  who  use  the 
Pharmacopoeia  for  a  just  consideration  of  all  of  the  facts 
in  connection  with  the  revision. 

Hearings  to  Those  Interested. 

This  paper  is  not  an  apologry,  but  is  intended  to  be  a 
simple  statement  of  facts.  A  number  of  hearings  were 
held  from  time  to  time  by  manufacturers,  dealers  and  im- 
porters interested  in  special  manufactures.  Every  com- 
munication received  by  the  chairman  was  considered 
through  the  sub-committees,  and  no  pains  were  spared  to 
reach  a  just  conclusion.  It  may  be  necessary  to  say  that 
one  firm  or  corporation  has  received  no  improper  advan- 
tage over  another,  and  politics  has  not  had  the  slightest 
influence  in  obtaining  results.  The  chairman  does  not 
know,  and  has  not  inquired  about  the  politics,  wealth  or 
religion  of  any  of  the  members;  but  one  object  has  ruled 
the  Committee  of  Revision  and  Board  of  Trustees,  and 
that  has  been  to  produce  the  best  Pharmacopoeia  in  the 
world. 

The  passage  of  the  food  and  drugs  act  in  1906  marked 
an  era  in  pharmacopoeial  revision,  for  it  made  the  Eighth 
Revision  the  law  of  the  land.  But  it  became  necessary 
to  make  corrections  and  a  revision  of  the  text  almost  im- 
mediately, but,  as  the  convention  authorized  a  supplement, 
to  be  issued  in  five  years  from  1900  presumably,  this  be- 
came in  reality  a  supplement.  The  1910  convention  has 
followed  the  usual  rule,  and  also  authorized  a  supplement. 
It  must  be  clear  to  the  minds  of  all  interested  that  ten 
yeans  iB  entirely  too  long  between  the  revisions.     Medl- 
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cinee  which  today  are  In  great  vogue  in  a  few  years  are 
almost  forgotten,  and  new  ones  take  their  place.  It  is 
true  that  a  medicine  does  not  have  to  have  a  place  in  the 
Pharmacopoeia  to  acquire  a  large  use  among  practitioners 
of  medicine.  A  physician  can  prescribe  anything  that  he 
wishes.  Nevertheless,  the  admission  of  a  medicine  to  the 
Pharmacopoeia  with  appropriate  tests  of  identity  and  pur- 
ity gives  it  a  standing,  and,  as  it  were,  a  good  character, 
which  is  considered  very  desirable.  At  the  same  time,  a 
Pharmacopoeia  should  not  be  revised  too  frequently,  par- 
ticularly since  it  has  become  a  standard  under  our  laws. 
A  Pharmacopoeia  issued,  for  instance,  every  two  years 
would  not  be  generally  acceptable  to  the  country.  There 
would  not  be  sufficient  time  to  try  out  thoroughly  the  new 
preparations,  nor  would  there  be  time  to  admit  prepara- 
tions which  had  not  been  sufficiently  established  to  prove 
their  usefulness.  In  addition  to  this,  new  labels  would 
have  to  be  printed  for  the  additions,  and  other  labels 
would  have  to  be  discarded,  thus  causing  great  expense 
and  labor.  A  supplement  at  the  end  of  five  years  or 
thereabouts  would  strike  the  majority  of  users  as  a  wise 
move. 

This  is  a  large  and  growing  country,  and  the  issue  of  a 
Pharmacopoeia  disturbs  business  and  involves  many 
changes.  It  is  quite  likely  that  when  peace  is  established 
many  new^  medicines  will  come  into  use,  some  good,  some 
Indifferent,  and  quite  a  good  many  bad.  It  would  be  the 
business  of  the  Pharmacopoeia  to  select  those  which  are 
valuable  and  reject  those  which  are  worthless.  The  issue 
of  a  supplement  should  not  in  any  way  replace  a  Pharma- 
copoeia, but  it  should  be  regarded  for  just  what  its  name 
Implies,  something  added  to  keep  the  Pharmacopoeia  up  to 
date. 

Great  Strides  in  Chemistry. 

Chemistry  is  advancing  by  leaps  and  bounds.  The  world 
is  amazed  at  the  present  time  at  the  great  advance  in  ap- 
plied chemistry.  There  is  no  reason  why  the  Pharmaco- 
poeia should  not  keep  pace  with  the  needs  of  our  time. 
Heretofore  with  the  European  nations  pharmacopoeias 
•were  issued  at  odd  times,  more  than  ten  years  elapsing  in 
the  majority  of  them  between  the  revisions:  but  it  is 
doubtful,  with  the  great  additions  made  in  the  materia 
medica,  and  the  advance  in  chemical  research,  whether 
they  will  not  also  be  forced  to  issue  their  pharmacopoeias 
at  five-year  intervals.  Never  before  have  manufacturers 
and  -wholesalers  taken  such  an  interest  in  the  Pharmaco- 
poeia as  they  have  during  the  last  five  years,  and  this  in- 
terest is  Increasing  rapidly. 

It  cannot  be  expected  that  any  book  made  by  human 
hands  will  be  absolutely  faultless.  The  book,  to  be  fairly 
Judged,  must  be  reviewed  as  a  whole,  and  compared  with 
books  issued  by  other  nations  of  the  globe.  Corrections 
here  and  there  are  easily  made  if  such  are  demanded.  It 
Is  a  constructive  work  by  many  minds,  and  what  is  good 
and  modern  should  influence  the  judgment  of  the  fair- 
minded,  and  what  is  bad,  when  It  is  so  proved,  should  be 
corrected  at  once.  The  plan  of  revision  is  novel.  It  could 
not  possibly  be  more  American.  Comments  and  criticisms 
are  immediately  taken  Into  consideration,  and  publicity 
on  a  large  scale  has  been  tried  In  the  revision  to  an  extent 
never  used  before  by  any  pharmacopoeias  in  the  world. 

It  remains  for  the  verdict  of  those  who  use  the  book  to 
pass  judgment.  The  Committee  of  Revision  has  toiled  un- 
ceasingly, and  the  verdict  so  far  recorded  has  been  un- 
usually favorable.  Time  alone  will  demonstrate,  and  test- 
ing must  record  the  final  judgment. 


Colloidal  Solutions. 

By   lUtWABD  U.   NiLluS. 

Indiana  Hharmaceutlcal  Association. 

Among  the  most  recent  and  Important  developments  of 
science  Is  the  study  of  the  colloidal  conditions  of  matter. 

In  1861,  Professor  Thomas  Graham,  of  England,  dis- 
covered the  application  of  the  principle  of  dialysis, 
whereby  a  mixture  of  crystalllcable  and  non-crystalllzable 
substances  In  solution  could  be  separated  from  each  other 
by  means  of  a  parchment  partition,  through  which  the 
cryfltalllzable  substances  would  pass  Into  a  surrounding 
body  of  a  pure  solvent,  while  the  non-crystallizable  sub- 
stances would  not  pass  through.  The  non-crystalltzable 
substances  he  called  colloids:  this  classifloation  included 
gums,  glue,  albumin,  starch,  etc.  Graham  also  discov- 
ered that  some  substances,  hitherto  considered  Insoluble, 


could  be  obtained  in  such  a  finely  divided  form  in  a 
liquid  that  they  would  not  settle,  but  remained  ap- 
parently in  solution.  As  these  substances  would  not 
dialyze,  he  called  them  colloid  solutions.  Among  such 
solutions  which  he  prepared  was  colloidal  ferric  hy- 
droxide, familiar  to  us  as  the  dialyzed  iron  of  the  Ger- 
man Pharmacopoeia. 

Graham  divided  all  substances  into  two  classes:  crystal- 
loids, which  passed  through  a  membrane,  and  colloids, 
which  did  not;  but  we  now  know  that  all  [?]  substances, 
even  crystalloids  and  substances  not  generally  consid- 
ered soluble,  can  be  made  to  assume  a  colloidal  form  In 
a  suitable  solvent.  For  instance,  gold,  sliver,  mercury, 
sulphur,  etc.,  may  be  obtained  as  solutions  in  water. 

Scientifloally,  these  are  not  true  solutions,  for  the  dis- 
solved bodies  are  known  to  exist  in  the  liquid  in  extreme- 
ly fine  particles— sometimes  1/6,000,000  of  an  inch  In 
dimension  and  approaching  the  size  of  molecules — but 
they  are  held  back  from  dlfllusion  by  a  membrane  and 
may  be  seen  by  means  of  the  ultra-microscope. 

The  ultra-microscope  was  invented  in  1905,  and  it  is  to 
this  instrument  that  we  owe  most  of  our  present  knowl- 
edge of  colloids.  This  invention  has  the  usual  high- 
power  lenses  of  the  common  microscope,  and  is  fitted 
with  a  powerful  arc  light  to  concentrate  on  the  object.  *  *  * 
Under  the  ultra-microscope,  the  particles  of  colloids  are 
seen  to  be  in  constant  motion,  back  and  forth  from  a  fixed 
central  point. 

The  theory  of  the  colloid  state  has  been  simply  stated 
as  follows:  "If  we  drop  a  stone  in  water,  it  sinks  very 
rapidly;  if  we  grind  the  stone  into  coarse  particles, 
these  sink  less  rapidly;  if  we  grind  the  stone  into  fine 
particles,  these  sink  slowly;  if  we  grind  the  stone  into 
very  fine  particles,  we  should  expect  them  to  sink  very 
slowly."  When  a  fine  enough  state  of  subdivision  li 
reached,  the  particles  do  not  sink  at  all,  but  remain  in  a 
state  of  uniform  suspension  or  dispersion.  We  therefore 
conclude  that  any  substance  can  be  brought  into  a  state 
of  colloidal  solution,  provided  that  we  can  make  the 
particles  small  enough. 

Colloidal  solutions  may  be  prepared  by  a  number  of 
methods.  Colloidal  silver,  gold,  sulphur,  etc.,  may  be 
prepared  by  chemical  action.  Colloidal  osmium  has  been 
prepared  by  mechanical  grinding;  colloidal  silver  by 
light;  colloidal  gold  by  electricity;  an  electric  current 
of  high  power  and  a  pure  liquid  are  necessary  for  this 
method.  By  some  of  these  methods  we  obtain  particles 
of  different  sizes;  the  coarsest  are  removed  by  filtra- 
tion, and  the  finest  by  dialysis. 

Colloidal    solutions     may     have     water,     alcohol,    oil, 

or  other  liquids  as  the  solvent These  solutions 

are  usually  clear  and  transparent  when  viewed  with  the 
naked  eye;  sometimes  a  fiuorescence  or  turbidity  is  noted 
when  viewed  by  refiected  light.  Nearly  all  colloidal  solu-' 
tlons  are  colored,  the  shade  and  Intensity  varying  with  ths 
degree  of  dispersion.  Thus  the  colloidal  solution  of  gold 
is  usually  a  beautiful  red,  though  by  manipulation  and 
difference  of  dispersion  It  may  vary  from  violet  to  orange: 
the  silver  solution  is  brick-red;  the  sodium  solution  is 
blue;  the  platinum  solution  is  yellowish-brown. 

Colloidal  solutions  of  the  metals  are  extremely  sensi- 
tive, and  the  solids  are  easily  thrown  out  of  solution  by 
the  electric  current,  the  centrifuge,  or  the  addition  of 
salts  or  crystalloids.  However,  when  properly  prepared 
and  kept  from  contamination,  they  may  be  very  stable. 
For  example,  the  colloidal  gold  solution  may  be  heated 
to  boiling  without  alteration,  and  will  keep  for  years  un- 
changed. 

It  has  been  found  that  the  addition  of  a  normal  colloid, 
such  as  gum  or  albumin,  to  a  colloidal  metal  solution 
gives  stability  and  permanence  to  It.  The  added  sub- 
stances have  been  called  "protective  colloids,"  and  in- 
clude gelatin,  albumin,  gum,  casein,  chondrus,  starch, 
etc.,  for  water  solutions,  and  lanolin,  oleic  acid,  etc.,  for 
oil  solutions. 

.N'early  all  the  colloidal  k)lutions  of  commercial  value 
are  of  the  protective  colloid  class;  thus,  a  colloidal  so- 
lution of  graphite  In  water,  protected  by  tannic  acid,  has 
a  high  value  as  a  lubricating  agent. 

The  great  activity  and  value  of  materials  In  the  colloid 
state  Is  due  to  the  enormous  Increase  In  the  amount  ot 
surface  presented.  A  realization  of  the  Increase  in  the 
surface  area  may  be  had  when  it  Is  known  that  If  a 
solid  cube  of  one-half  Inch  dimensions  Is  reduced  to  the 
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finest  colloidal  state,  its  surface  area  is  increased  to 
100,000  times  that  of  the  original  cube.  The  great  in- 
crease in  the  surface  area  of  the  finer  material  causes  It 
to  have  an  entirely  different  effect  from  an  equal  weight 
of  the  same  substance  in  a  coarser  form. 

In  nearly  every  field  of  Industry,  colloids  play  the  most 
Important  parts.  Dyeing,  tanning,  brewing,  ceramics, 
photography,  glass,  paper,  textiles,  rubber,  foods,  colloidal 
processes  are  involved  In  the  manufacture,  and  the  prod- 
ucts are  of  colloidal  nature.    . 

Under  trade  names,  colloidal  solutions  of  the  follow- 


ing metals  are  now  being  manufactured  and  sold  in  Ehi- 
rope  and  the  United  States:  silver,  gold,  platinum,  cop- 
per, lead,  iron,  aluminum,  manganese,  nickel,  and  many 
others.  In  general,  the  physiological  action  of  these 
preparations  is  the  same  as  dilute  solutions  of  their 
salts.    .    .    . 

It  ie  evident  that  a  knowledge  of  the  properties  tjid 
nature  of  colloids  will  greatly  aid  the  pharmacist  In  han- 
dling and  preserving  them,  and  in  avoiding  or  overcom- 
ing incompatibilities.  To  one  seeking  research  work,  here 
is  offered  a  wide  and  inviting  field. 


Sanity  in  Drug  Legislation 

By  Pbw.  J.  H.  Beau 

National  Wholesale  Druggists'  Association. 


To  the  thoughtful  Individual,  a  statute  is  merely  the  for- 
mal expression  of  the  well-settled  convictions  of  the  ma- 
jority. Intended  to  compel  the  obedience  of  that  minority 
of  the  community  which  is  unwilling  to  obey  the  unas- 
sisted force  of  moral  and  civic  obligation.  To  the  radi- 
cal reformer,  the  statute  law  is  a  convenient  instrument 
for  compelling  the  many  to  accept  his  peculiar  views  of 
civic  duties,  and  instead  of  appealing  to  the  slow  and  te- 
dious process  of  education  he  endeavors  by  furious  as- 
saults upon  the  law-making  body  to  Impose  his  will  upon 
the  majority. 

It  is  only  in  theory  that  many  of  the  new  laws  annually 
placed  upon  the  statute  books  represent  the  settled  con- 
victions of  a  majority  of  the  citizens  of  the  State.  Not 
infrequently  they  represent  the  will  of  a  small  but  com- 
pactly organized  minority  who  have  pressed  their  special 
measures  upon  the  law-making  bodies  with  such  vehe- 
mence that  they  have  seemed  to  represent  the  voice  of  the 
many. 

The  drug  trade  is  not  opposed  to  reform  as  such.  It  real- 
izes that  old  Institutions  and  old  methods  must  constantly 
be  remodeled  to  meet  new  conditions.  It  recognizes,  and 
has  had  its  full  share  in  developing  the  modern  idea  of 
social  justice.  It  accepts  as  fundamental  the  doctrine  that 
no  man  has  the  right  to  pursue  his  calling  in  such  a  man- 
ner as  to  cause  either  moral  or  physical  injury  to  his  fel- 
low citizens,  or  to  profit  by  a  traffic  in  their  frailties  or 
passions. 

If  I  understand  the  spirit  of  the  American  drug  trade, 
it  aims  at  the  middle  ground  of  moderation  represented  by 
legislation  that  will  protect  the  weak  and  incapable  from 
reckless  exploitation,  but  will  avoid  that  excessive  pater- 
nalism which  would  deprive  the  average  normal  citizen  of 
reasonable  freedom  of  action,  and  tend  to  loosen  his  sense 
of  legal  and  moral  responsibility  to  society  and  the  State. 

Burdens  Imposed  by  Reformatory  Legislation. 

One  disagreeable  feature  of  modern  reformatory  legisla- 
tion is  that  it  invariably  brings  in  its  train  a  fresh  set  of 
evils  In  the  shape  of  increased  burdens  upon  moral  and 
law-abiding  citizens,  whose  habits  and  methods  of  business 
are  not  a  menace  to  the  peace  and  good  order  of  the  com- 
munity, and  who  are  in  no  sense  responsible  for  the  abuses 
that  are  sought  to  be  corrected. 

Some  of  these  burdens  are,  of  course,  inevitable.  They 
constitute  a  part  of  the  overhead  cost  of  modem  civiliza- 
tion, and  must  be  accepted  with  resignation. 

There  is,  perhaps,  no  such  thing  possible  as  a  onesided 
reform,  or  a  reform  which  does  not  bring  with  it  some 
qualifying  disadvantage.  There  is  always  a  balance  to  be 
struck  between  the  good  results  hoped  for  from  new  leg- 
islation and  the  injury  sure  to  follow  from  the  imposi- 
tion of  fresh  burdens  upon  society  at  large;  and  in  every 
case  the  vital  question  we  have  to  settle  Is,  how  far  are 
we  justified  in  interfering  with  the  comfort  and  well-being 
of  the  whole  body  of  citizens  In  order  to  protect  the  com- 
paratively small  number  of  delinquents  against  injury  to 
themselves  through  weak  or  vicious  yielding  to  their  own 
propensities? 

These  delinquents  are  the  debtors  of  society,  not  its 
creditors;  and  yet  there  is  a  disposition  on  the  part  of  cer- 
tain doctrinaire  reformers  to  treat  them  as  if  the  State 
owned  them  some  peculiar  and  exalted  duty  of  protection 
above  that  which  it  owes  to  the  whole  body  of  normal, 
moral  and  well-behaved  citizens. 


In  the  older  reformatory  legislation  the  individual  who 
actually  committed  the  offense  was  made  the  principal  ob- 
ject of  the  penal  clause,  and  was  the  party  who  was  sought 
out  and  punished,  not  the  man  who  made  or  sold  the  in- 
struments with  which  the  crime  was  committed,  unless 
the  latter  had  such  guilty  knowledge  of  the  purpose  for 
which  they  were  to  be  used  as  to  make  him  a  partner  in 
the  crime.  Gradually  and  unconsciously  a  new  element 
has  crept  into  the  method  and  theory  of  reformatory  leg- 
islation, and  this  is  to  excuse  or  minimize  the  offense  of 
the  individual  who  commits  the  actual  fault,  and  to  place 
the  burden  of  guilt  and  the  penalties  chiefly  upon  those 
who  supply  the  instrument  with  which  the  fault  is  com- 
mitted. 

When  such  instruments  are  Intentionally  designed  or 
sold  for  a  wrongful  purpose  the  penalty  Is  not  misplaced; 
but  when  they  are  articles  which  serve  a  large  and  impor- 
tant usefulness  In  life  and  have  a  legitimate  application 
in  the  business  of  the  world,  and  their  occasional  wrong- 
ful use  is  due  to  a  perversion  of  the  purpose  for  which 
they  were  designed,  then  any  excessive  or  unnecessary  re- 
strictions placed  upon  their  manufacture  and  sale  impose 
an  unjust  burden  upon  society  as  a  whole. 

The    Alcohol    Question   As   It    Affects    Pharmacy   and 
Medicine. 

The  evils  resulting  from  the  intemperate  use  of  alco- 
holic beverages  have  aroused  a  tremendous  volume  of  sen- 
timent In  favor  of  restrictions  upon  their  sale  and  use, 
ranging  from  propositions  for  strict  regulation  to  the  total 
prohibition  of  their  manufacture  and  sale  for  any  purpose. 

Unfortunately  for  the  peace  of  the  drug  trade,  alcohol 
has  a  peculiar  and  highly  important  use  in  the  manufac- 
ture and  preservation  of  medicines  entirely  separate  from 
its  qualities  as  a  beverage.  For  generations  efforts  have 
been  made  to  find  an  efficient  substitute  for  it  In  the  ex- 
traction of  drugs,  but  without  success.  Its  use  in  the  man- 
ufacture of  medicinal  preparations  is  not  a  matter  of 
choice,  but  of  necessity,  and  of  hard  necessity,  too,  since 
tax-paid  alcohol  Is  a  most  expensive  solvent. 

For  example,  there  are  a  number  of  imdoubtedly  legiti- 
mate preparations,  such  as  the  common  flavoring  extracts 
and  essences,  the  so-called  perfumery  extracts,  certain  of 
the  official  elixirs,  spirits,  tinctures,  etc.,  in  which  the  use 
of  alcohol  Is  indispensable  to  hold  the  active  constituents 
in  solution,  and  no  other  known  solvent  will  take  Its  place. 
The  Pharmacopoeia  prescribes  the  proportion  of  alcohol 
which  must  be  used  in  these  compounds,  and  the  food  and 
drugs  laws  make  it  a  criminal  offense  to  either  omit  that 
solvent  or  to  diminish  the  prescribed  quantity. 

These  preparations  used  for  the  purposes  for  which 
they  are  intended  will  never  create  a  taste  for  alcoholic 
beverages,  and  if  alcohol  had  never  been  used  in  any  other 
form,  there  would  be  no  modern  temperance  problem,  yet 
some  so-called  temperance  laws  go  so  far  as  to  include 
these  useful  and  perfectly  proper  preparations  in  the  same 
category  with  brandy  and  whisky,  and  subject  their  sale 
to  the  same  restrictions,  and  some  temperance  advocates 
go  so  far  as  to  maintain  that  even  the  strongly  poisonous 
alcoholic  tinctures  and  fluldextracts  should  be  put  under 
the  ban  because  it  is  possible  with  a  little  ingenuity  to  dis- 
til oft  the  alcohol. 

Why  should  the  proper  use  of  preparations  of  the  above 
classes  by  tens  of  thousands  of  moral,  law-abiding  citizens 


November  1916 


THE   DRUGGISTS   CIRCULAR 


699 


b€  interrered  with  because  of  their  possible  occasional  bev- 
erage use  by  a  few,  and  these  few  only  among  those  who 
have  already  abused  the  privilege  of  citizenship?  Why 
should  the  thousands  of  respectable  druggists  be  subject 
to  this  restraint  upon  their  business  because  a  few  have 
conducted  saloons  disguised  as  drug  stores? 

Legislation  of  the  kind  I  have  described  has  a  tendency 
to  go  beyond  all  reason  in  its  restrictions.  It  is  today  a 
crime  in  one  or  more  States  for  a  druggist  to  keep  beef, 
iron  and  wine  or  similar  articles  in  stock  for  any  purpose 
whatever.  In  at  least  one  other  State  it  is  illegal  for  a 
druggist  to  obtain  pure  alcohol  even  for  manufacturing 
purposes.  At  nearly  every  session  of  the  State  legislatures 
bills  are  introduced  tending  to  prohibit  the  sale  of  alco- 
hol-containing medicines,  whether  adapted  for  beverage 
use  or  not. 

The  Habit-Forming  Drug  Problem. 

A  similar  situation,  with  a  new  set  of  burdens  for  the 
drug  trade,  and  a  new  set  of  inconveniences  for  the  public 
has  grown  out  of  legislation  intended  to  correct  the  abuses 
resulting  from  the  unregulated  sale  of  habit-forming  nar- 
cotic drugs.  While  these  abuses  never  amounted  to  more 
than  a  small  fraction  of  that  indicated  by  sensational  press 
reports,  there  was  abuse  nevertheless,  and  the  drug  trade 
has  taken  the  lead  in  preparing  and  procuring  the  enact- 
ment of  laws  designed  for  its  correction,  and  has  cheer- 
fully assumed  the  added  expense  and  increased  business 
detail  imposed  by  such  legislation. 

What  the  Harrison  Law  Covers. 

The  Federal  or  so-called  Harrison  law*  covers  only  coca 
leaves  and  opium  and  their  respective  preparations,  alka- 
loids and  derivatives,  because  these  are  practically  the  only 
drugs  which  have  been  misused  to  any  great  extent  within 
the  United  States.  This  law,  like  the  anti-narcotic  laws  of 
the  States,  exempts  from  its  provisions  certain  well-known 
preparations  which  have  a  domestic  use,  as  remedies  for 
summer  diarrheas,  cough  remedies,  anodyne  liniments, 
etc.,  which  contain  small  proportions  of  opiates  in  com- 
bination with  other  drugs,  the  use  of  which  in  the  manner 
directed  is  not  at  all  likely  to  create  a  drug  habit,  and 
which,  because  of  the  small  amount  of  narcotics  they  con- 
tain, are  never  used  by  regular  habitues,  except  when  in 
dire  distress  due  to  their  inability  to  procure  the  more  po- 
tent unmixed  and  undiluted  drugs. 

Practically  all  cases  of  drug  habituation  have  been  cre- 
ated through  the  taking  of  the  unmixed  opiate  for  a  con- 
siderable period  of  time,  for  the  relief  of  a  more  or  less 
I'hronlc  ailment.  If  any  babitu6s  have  been  created 
through  the  use  of  the  exempted  preparations  they  are  so 
few  as  to  be  negligible.  Most  of  such  alleged  cases  when 
carefully  investigated  will  be  found  to  be  based  on  manu- 
factured or  insufficient  evidence. 

As  was  to  be  expected,  when  drug  flends  found  themselves 
inable  to  obtain  their  usual  supplies  of  opium  and  mor- 
phine, they  began  a  desperate  hunt  for  real  or  alleged 
substitutes.  Though  no  exact  substitutes  were  to  be  had, 
hey  were  able  to  obtain  some  measure  of  relief  by  the 
ise  of  other  drugs  not  included  in  the  law,  or  by  the  con- 
^imption  of  large  quantities  of  diarrhea  mixtures,  etc. 

Certain   doctrinaires  and   theorists  opposed  the  enact- 
ment of  the  Harrison  law,  because,  as  they  alleged,  it  did 
not  go  far  enough,  and  before  the  Ink  was  dry  upon  the 
statute  book  began  a  propaganda  for  its  mutilation  and 
'.mendmeat  to  lit  their  particular  ideas.    Instead  of  giving 
he  new  law  a  fair  try-out  under  intelligent  and  impartial 
nforcement  they  propose  to  Increase  the  restrictions  by 
Idlng  many  new  Items  to  the  list  of  prohibited  drugs 
ni  by  striking  out  the  present  list  of  exempted  prepara- 
inns. 

If  these  changes  are  made  In  the  Harrison  law  they  will 
nultlply  enormously  the  details  which  must  be  attended 
1  by  physician  and  pharmacist,  add  Immensely  to  the 
-ouble  and  expense  of  doing  business,  and  will  deprivo 
he  general  public  of  the  opportunity  of  obtaining  inex- 

•The  Harrison  law  wax  not  Intended,  as  popularly  oupposed, 
'  rPKulaie  th«  uae  of  hsblt-formlns  drugs  by  Individual*,  but 
•  enable  the  State  laws  to  be  effectively  enforced  by  furnish- 
er   -h*!   mean*   whereby    the    Dupply    of   these    drugs    throu«r>i 
li^alers  could  be  traced.    The  provUlonn  declaring  It  un- 
for  certain  lndlvldual«  to  have  the  drugs  in  their  pos- 
.   :;    waji    Iniwrted    as   a    conceaalon    to    certnin    dootrhtwlre 
iKiiners    vtfio    could    not    be    otherwlHe   appeased,    and    the 
validation  of  this  provision  by  a  recent  decision  of  the  United 
-i.%te«  Supr'^me  Court  does  not  In  the  least  Impair  the  law's 
'ticlency  for  the  primary  purpoae  for  which  It  mum  Intended. 


Itensive  remedies  for  simple  ailments  without  greatly  In- 
creased trouble  and  expense. 

Why  Not  Leave  "Well  Enough"  Alone. 

The  beneficial  effects  of  the  Harrison  law  have  already 
been  great.  There  is  reason  to  believe  that  few  if  any  new 
vlctima  of  a  drug  habit  are  being  created,  while  it  is 
known  that  very  many  of  the  former  victims  have  either 
been  cured  or  are  taking  treatment  for  the  habit.  If  tha 
present  rate  of  progress  continues,  and  if  the  Federal  law 
is  properly  supplemented  by  wisely  enforced  State  laws,  it 
will  not  be  long  until  the  abuse  of  habit-forming  drugs 
will  be  practically  non-existent  within  the  United  States. 
Why  not  let  well  enough  alone?  Why  not  give  the  exist- 
ing law  a  fair  trial  before  further  experimental  tinkering 
with  it? 

An  incident  that  occurred  in  an  Illinois  town  during  the 
past  winter  illustrates  how  the  emotional  reformers  reach 
the  conclusion  that  section  six  of  the  Harrison  law  should 
be  repealed,  and  that  all  sorts  of  other  drugs  should  be 
brought  within  the  prohibitions  of  that  law.  In  the  Illi- 
nois case  a  woman  who  was  a  confirmed  morphine  habitufi, 
being  unable  to  procure  the  accustomed  drug,  undertook 
to  satisfy  her  craving  by  the  use  of  the  supposed  substi- 
tutes for  morphine,  such  as  syrup  of  white  pine  and  simi- 
lar preparations.  Failing  to  obtain  the  desired  relief  from 
any  of  these,  the  poor  victim  flnally  committed  suicide  by 
cutting  her  throat.  Practical  people  would  be  likely  to 
conclude  from  this  occurrence  that  the  law  in  its  present 
form  exercises  a  pretty  effectual  restraint  upon  the  im- 
proper sale  of  habit-forming  drugs.  Not  so  the  coroner, 
however,  who  gravely  decided  that  the  woman  had  become 
insane  through  the  taking  of  syrup  of  white  pine,  and  rec- 
ommended that  the  sale  of  this  preparation  and  of  the 
other  substitutes  which  she  had  vainly  taken  should  be 
entirely  prohibited  by  law. 

An  Erroneous  Theory  of  Reform. 

Naturally  it  will  be  claimed  that  as  long  as  certain  prep, 
arations  containing  alcohol  and  narcotics  are  exempted 
from  the  provisions  of  the  anti-liquor  and  anti-narcotic 
laws,  some  unscrupulous  doctors  and  druggists  will  make 
use  of  such  exemptions  as  a  means  of  evading  the  law. 

Such  evasions,  I  believe,  can  be  cured  by  other  methods 
than  the  total  prohibition  of  the  sale  of  the  articles  con- 
cerned. But  even  if  they  could  not  be  cured,  why  should 
thousands  of  conscientious  physicians  and  pharmacists  be 
unjustly  hampered  in  their  perfectly  proper  professional 
and  business  transactions  because  a  limited  number  in 
each  class  are  guilty  of  misconduct?  Or,  putting  the  pro- 
fessional and  business  interests  of  physicians  and  pharma- 
cists entirely  aside,  why  should  tens  of  thousands  of  sober 
and  temperate  citizens  be  deprived  of  the  opportunity  of 
obtaining  simple  and  harmless  remedial  agents,  or  be  able 
to  obtain  them  only  under  humiliating  conditions  and  at 
greatly  increased  expense,  because  the  few  abuse  them? 
Why  should  the  many  innocent  be  made  to  suffer  for  the 
faults  of  the  few? 

Is  there  not  something  absurdly  wrong  with  a  theory  of 
reformation  that  values  the  derelicts  of  society  at  so  high 
a  rate  that  it  insists  upon  saving  them  at  the  expense  of 
the  normally  constituted  and  law-abiding  portions  of  the 
community?  Is  It  a  broad  and  philosophical  spirit  of  hu- 
manity which  dictates  such  a  policy,  or  is  it  a  mere  sloppy 
sentimcntalism  the  result  of  the  peculiar  spiritual  exalta- 
tion of  the  emotional  reformer  that  blinds  him  to  a  true 
appreciation  of  moral  values? 

That  the  law-abiding  citizen  must  surrender  some  of  his 
liberties  and  assume  some  additional  burdens  In  order  to 
curb  the  criminal  and  defective  classes  is  granted,  but 
there  is  a  limit  beyond  which  the  law  should  not  go,  and 
that  limit  is  exceeded  whenever  it  is  proposed  to  plac«  a 
premium  upon  the  weaklings  and  unfit  at  the  expense  of 
the  welfare  of  the  normally  constituted  and  deserving 
members  of  society. 

I  maintain  that  the  State  owes  Its  first  duty  to  the  great 
mass  of  its  citizens  who  so  order  their  lives  and  occupa- 
tions that  no  compulsion  Is  needed  for  their  correction, 
and  that  It  disgracefully  violates  this  obligation  when  It 
sacrifices  the  just  rights  and  liberties  of  these  to  the  pas- 
siong  and  faults  of  the  criminal  and  defective  classes. 

A  Reasonable  Solution. 

What  Is  the  best  disposition  of  these  certain  classes  of 
preparations  which,  though  primarily  Intended  for  legiti- 
mate purposes,  and  mainly  employed  for  such  purposes, 
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nevertheless  can  be  used  by  the  confirmed  alcohol  or 
opium  babitu6  in  partial  assuagement  of  a  clamoring  ap- 
petite? 

They  are  not  satisfactory  substitutes  from  the  stand- 
point of  the  habitug,  because  of  their  expenslveness  and 
low  content  of  the  narcotic  drug,  and  because  of  the  gen- 
erally disagreeable  tastes  and  effects  of  the  associated 
drugs. 

As  a  rule,  the  preparations  of  this  class  constitute  no 
menace  whatever  to  the  non-habltu6,  since  they  are 
adapted  only  for  the  emergency  treatment  of  sudden  ail- 
ments, usually  do  not  possess  attractive  flavors,  and  are 
not  at  all  likely  to  be  taken  for  a  sufficient  length  of  time 
to  create  a  drug  habit. 

There  ought  to  be,  and  I  believe  there  is,  a  possible  mid- 
dle ground  between  the  total  prohibition  of  the  sale  of 
these  articles  and  their  unrestricted  sale — a  middle  ground 
which  will  i)ermit  reasonable  liberty  in  the  use  of  these 
preparations  without  providing  the  means  for  gross  eva- 
sion of  the  law. 

This  reasonable  regulation  is  to  make  the  purpose  of 
the  sale  determine  the  legality  or  illegality  of  the  trans- 
action, that  is,  to  make  the  transaction  a  legal  one  If  the 
article  is  sold  in  good  faith  for  medicinal  purposes,  and  an 
illegal  one  if  sold  with  Intent  to  evade  the  law,  or  if  sold 
under  circumstances  which  should  raise  the  suspicion  of 
bad  faith  on  the  part  of  the  seller,  the  burden  of  proving 
the  perfect  good  faith  of  the  transaction  being  placed  on 
the  dealer  or  dispenser. 

The  difference  in  the  largest  quantities  of  the  several 
articles  which  could  properly  b©  consumed  for  medicinal 
purposes,  and  the  least  quantities  which  would  be  sufficient 
to  satisfy  a  drug  habit  are  so  great  that  there  could  be  no 
mistaking  them.  For  example,  if  a  customer  should  re- 
quire no  more  than  a  pint  of  spirit  of  camphor  or  no  more 
than  four  ounces  of  cholera  mixture  in  a  period  of  three 
months,  it  would  be  absurd  to  conclude  that  he  purchased 
the  articles  for  the  sake  of  the  alcohol  or  opium  they  con- 
tained, whereas  if  he  offered  to  purchase  the  same  quan- 
tities every  day,  which  would  be  the  least  a  regular  habl- 
tu6  would  require,  it  would  be  unreasonable  to  assume 
that  he  purchased  them  for  legitimate  personal  use. 

What  Efficient  Inspection  Can  Do. 

Of  course,  it  will  be  objected  that  by  making  the  rounds 
of  all  the  drug  stores  in  a  city  an  alcohol  or  drug  habitu6 
might  be  able  to  secure  sufficient  quantities  of  these  prep- 
arations to  satisfy  his  cravings  without  purchasing  an  un- 
usual amount  at  any  one  store.  But  if  any  reasonably  ef- 
ficient system  of  inspection  is  carried  out — and  there  must 
be  efficient  inspection  to  make  any  law  effective — notice 
of  such  cases  can  be  given  to  all  druggists  in  the  city  and 
the  sale  to  such  persons  discontinued. 

It  will  also  be  objected  that  the  necessity  of  showing 
evil  intent  on  the  part  of  the  seller  will  make  it  more  dif- 
ficult to  secure  convictions,  but  I  am  not  yet  ready  to  ad- 
mit that  the  rights  and  liberties  of  thousands  of  legitimate 
consumers  are  of  less  importance  than  the  convenience  of 
prosecuting  officers,  or  even  that  the  worst  that  could  hap- 
pen, which  would  be  the  occasional  escape  of  a  guilty 
dealer  here  and  there,  would  be  comparable  to  the  injury 
to  the  careful  physician  and  pharmacist  and  the  public  at 
large  which  would  result  from  making  the  sale  of  such  ar- 
ticles absolutely  illegal. 

As  a  corollary  to  making  the  legality  or  Illegality  of  the 
sales  of  these  classes  of  preparations  depend  upon  the  pur- 
poses for  which  they  are  sold,  the  anti-liquor  and  anti- 
narcotic  laws  should  be  reformed  so  as  to  provide  suitable 
penlties  for  those  who  obtain  them  either  surreptitiously 
or  otherwise,  to  use  for  other  than  proper  and  legitimate 
purposes.  The  penalties  will  then  be  fitted  to  the  criminal 
as  well  as  to  the  crime. 

Too  Drastic  Legislation  Defeats  Its  Aim. 

Those  who  seek  to  close  up  every  possible  loop-hole  in 
the  law  so  that  there  cannot  be  any  conceivable  opportu- 
nity for  evasion,  labor  under  the  delusion  that  absolute 
perfection  can  be  attained  in  legislation  and  law  enforce- 
ment— a  delusion  that  is  contradicted  by  the  experience 
of  all  recorded  history.  Extraordinarily  drastic  legisla- 
tion has  always  defeated  Its  own  object  and  always  win- 
kings, parliaments,  legislatures  and  courts  to  the  contrary 
notwithstanding.  No  law  can  be  made  to  be  100  per  cent, 
efficient.  There  will  always  be  some  violations  and  eva- 
Bions,  no  matter  how  rigorous  the  administration  or  how 
complete  and  specific  the  prohibitions  may  be. 


As  a  matter  of  fact,  unreasonably  severe  restrictions  will 
have  a  greater  tendency  to  limit  legitimate  commerce  and 
consumption  than  to  limit  the  illegitimate  kinds.  If  the 
regulations  are  made  too  strict,  the  law-abiding  pharma^ 
cist  and  physician  will  refuse  to  handle  the  drugs  at  all, 
rather  than  take  the  risk  of  being  caught  up  for  fwme  tech- 
nical violation;  and  the  legitimate  consumer  will  go  with- 
out a  necessary  medicine  rather  than  go  to  the  trouble  and 
expense  necessary  to  obtain  it.  On  the  other  hand,  the 
confirmed  drug  fiend  or  the  hopeless  alcohol  habitu6, 
crazed  for  want  of  his  accustomed  narcotic,  will  go  to  any 
length  to  satisfy  his  craving,  and  the  unscrupulous  dealer, 
tempted  by  the  increased  profits,  will  take  a  chance  in 
evading  the  law.  The  legitimate  and  proper  use  of  the 
drugs  will  have  been  restrained;  their  illegitimate  use  will 
simply  be  made  more  expensive. 

I  have  spoken  particularly  of  legislation  against  the  sale 
of  legitimate  and  useful  preparations  containing  alcohol 
and  opiates,  because  general  attention  is  at  present  fo- 
cused upon  them,  but  similar  legislation  has  been  proposed 
or  is  being  projKJsed  concerning  practically  everything  in 
the  drug  line.  For  years  the  drug  trade  has  served  as  a 
sort  of  experimental  guinea  pig  for  the  doctrinaire  reform- 
er to  try  his  fads  upon,  and  unless  we  learn  to  oppose  ef- 
fective resistance  to  such  efforts  the  day  is  not  far  dis- 
tant when  the  drug  store  will  become  merely  a  museum  of 
the  things  which  we  were  once  permitted  to  sell. 

Must  Prove  Worth  of  Proposed  Restrictive  Legislation. 

Those  who  propose  new  restrictive  legislation  should 
be  made  to  prove  its  necessity  by  stronger  evidence  than 
the  untrustworthy  declarations  of  emotional  reformers, 
and  they  should  also  be  made  to  prove  beyond  a  resison- 
able  doubt  that  the  benefits  of  the  proposed  reform  will 
not  be  outweighed  by  the  damage  to  legitimate  Interests 
and  to  the  welfare  and  convenience  of  the  well-behaved 
portions  of  the  community. 

We  must  resist  the  exaggerated  idea  of  the  danger  of 
drugs  that  obsesses  the  public  mind,  and  Insist  that  they 
be  dealt  with  legislatively  In  proportion  to  the  damage 
they  do  and  the  useful  purposes  they  serve,  just  as  if  they 
were  articles  of  hardware,  and  that  they  shall  not  be  dis- 
criminated against  simply  because  they  are  k^pt  in  drug 
stores  and  have  dog-Latin  names. 

Drugs  and  chemicals  do  not  produce  a  tithe  of  the  dam- 
age that  is  caused  by  edged  tools,  and  yet  there  is  an  al- 
most universal  tendency  to  treat  them  with  greater  se- 
verity. When  a  crime  is  committed  with  a  hatchet  we  do 
not  pass  laws  restricting  the  manufacture  and  sale  of 
hatchets,  but  against  their  use  for  criminal  purposes. 

We  are  asking  only  what  is  just  when  we  demand  that 
drugs  and  chemicals  be  dealt  with  in  the  same  way,  and 
that  the  law  should  hold  to  account  those  who  would  make 
a  wrongful  use  of  them,  or  who  knowingly  supply  them  for 
wrongful  use,  and  not  those  who  supply  them  for  the  nor- 
mal purposes  of  life  and  commerce. 

The  tendencies  in  legislation  I  have  described  are  not 
imaginary.  They  represent  a  condition  that  constitutes  a 
serious  menace  to  the  welfare  of  every  business  unit  of 
the  drug  trade,  whether  manufacturer,  wholesaler  or  re- 
tailer, but  which  bears  with  especial  force  upon  the  re- 
tailer. Your  association  can  do  much  to  help  the  retailer 
obtain  just  consideration  before  Federal  and  State  law- 
making bodies,  and  on  behalf  of  the  American  Pharmaceu- 
tical Association  I  bespeak  your  hearty  co-operation  to  this 
end,  and  extend  to  you  the  cordial  greetings  of  that  asso- 
ciation and  the  wish  that  you  may  have  a  successful  and 
enjoyable  meeting. 

«  ■  » 

Danger  of  Carbon  Dioxide  Tank  Explosion. 

Cylinders  used  as  containers  for  compressed  carbon 
dioxide  are  usually  made  to  withstand  several  times  the 
pressure  which  they  are  expected  to  have  to  bear,  but  in 
spite  of  this  margin  of  safety  explosions  of  these  tanks 
sometimes  occur.  Rough  handling  is  the  usual  cause  of 
such  explosions,  and  it  should  be  a  rule  at  every  fountain 
that  no  cylinder  shall  be  left  standing  on  end  where 
there  is  danger  that  it  may  be  knocked  over,  and  every 
precaution  should  be  taken  to  prevent  unnecessary  jolt- 
ing or  jarring  of  the  tanks. 

A  carbon  dioxide  drum  should  not  be  stored  in  a  damp 
place,  where  there  is  danger  that  it  be  attacked  by  rust, 
and  a  full  drum  should  not  be  placed  in  the  direct  sun- 
light or  near  a  stove,  as  the  expansion  of  the  gas  caused 
by  the  heat  may  cause  an  explosion. 
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ABSTRACTS  FROM  VARIOUS  SOURCES 

Under  this  head  is  presented  each  month  the  cream  of  the  contents  of  the  principai  pharma- 
ceutical journals  of  the  world,  as  well  as  condensed  statements  of  facts  and  theories  of  interest 
to  pharmacists   taken  from   viedical,   chemical  and  other  professional  or  technical  periodicals. 


Color  Reaction  of  Adrenalin. 

When  an  aqueous  solution  of  adrenalin  or  an  aque- 
ous extract  of  the  suprarenal  gland  is  mixed  with 
dichromate  solution  a  red  color  is  produced,  and  after 
allowing  the  mixture  to  stand  for  some  time  a  dark 
brown  precipitate  separates,  which,  according  to 
Ogata  (Yakiigaktisasshi)  consists  of  chromium  di- 
oxide. The  reaction  is  given  by  pyrocatechuic  acid 
also. 


Action  of  Hydrogen  Dioxide  on  Metals. 

While  searching  for  mercury  in  urine  Salkowski 
(Chem.  Zeit.)  treated  the  urine  with  hydrogen  di- 
oxide and  hydrochloric  acid  in  order  to  destroy  the 
organic  matter.  When  placing  strips  of  copper  foil 
in  the  liquid  he  noticed  that  these  were  strongly  at- 
tacked and  even  dissolved,  probably  by  an  excess  of 
the  dioxide.  In  order  to  fi,nd  out  the  dissolving 
power  of  hydrogen  dioxide  in  acid  solution  the  fol- 
lowing mixtures  were  used  on  various  metals.  A  25 
per  cent,  hydrochloric  acid,  a  20  per  cent,  sulphuric 
acid  and  glacial  acetic  acid,  respectively,  were  mixed 
with  one-half  to  two-thirds  their  volumes  of  30  per 
cent,  hydrogen  dioxide  solution.  By  the  hydrochloric 
acid  mixture,  copper,  lead,  bismuth,  nickel,  gold, 
platinum  and  antimony  were  dissolved,  while  silver 
and  mercury  remained  undissolved.  The  sulphuric 
acid  mixture  dissolved  copper,  silver,  mercury, 
nickel  and  bismuth,  but  left  undissolved  tin,  lead, 
gold,  platinum  and  antimony.  In  the  glacial  acetic 
acid  mixture,  copper,  silver,  mercury,  lead  and  bis- 
muth were  soluble;  tin,  gold,  nickel  and  platinum 
were  insoluble.  The  author  believes  that  these  prop- 
erties of  mixtures  of  hydrogen  dioxide  and  acids 
could  be  utilized  for  separating  metals  both  in  ana- 
lytical work  and  in  manufacturing  processes.  By 
this  process  the  noxious  vapors  of  nitrous  acid  which 
are  evolved  when  nitric  acid  is  used  in  dissolving  the 
metals  are  eliminated. 


Estimation   of   Hydrogen   Dioxide. 

For  estimating  hydrogen  dioxide  in  the  presence 
of  organic  substances  von  Bertalan  {Rep.  pharm  ) 
recommends  the  use  of  standardized  stannous  chlo- 
ride solution  in  the  presence  of  hydrochloric  acid. 
The  excess  of  tin  solution  is  titrated  back  with 
standardized  iodine  solution.  The  reactions  take 
place  according  to  the  equations : 

Sna,-f-H,0,-|-2Ha=SnCl.-f2H,0 
SnCI,-|-2HCl-Hls=SnCl,-h2HI 

Although  standardized  stannous  chloride  solution 
keeps  fairly  well  when  the  air  is  excluded,  it  should 
always  be  titrated  against  iodine  solution  before  be- 
ing used  in  the  estimation.  The  hydrogen  dioxide 
sotutto«i  to  be  titrated  should  first  be  acidulated  with 


sulphuric  acid  and  then  be  rendered  slightly  alkaline 
with  sodium  bicarbonate. 


Russian   Cultivated  Belladonna. 

Vayette  {Pharmaseutisk.  Journ.)  reports  that  the 
leaves  of  cultivated  belladonna  grown  in  the  neigh- 
borhood of  Petrograd  yielded  28.25  P^f  cent,  of  dry 
extract  assaying  2.1  per  cent.,  and  that  the  stems 
yielded  20  per  cent,  of  extract,  with  1.6  per  cent,  of 
alkaloids.  The  whole  plant  yielded  24.3  per  cent,  of 
extract,  with  1.88  per  cent,  of  alkaloids.  The  alka- 
loids obtained  had  a  specific  rotation,  but  were  ren- 
dered optically  inactive  when  allowed  to  stand  with 
caustic  potash  solution.  The  alkaloids  in  the  plant 
therefore  seem  to  consist  almost  entirely  of  hyoscya- 
mine. 


Cleaning  of  Sponges. 

For  cleaning  sponges  which  by  prolonged  use  in 
connection  with  soap  have  become  greasy,  Reeb 
(L' Union  pharm.)  recommends  the  following  proc- 
ess :  The  sponges  are  placed  for  twenty-four  hours 
in  5  per  cent,  ammonia  water,  are  washed  well  with 
water,  placed  into  4  per  cent,  ammonia  water  for 
several  hours  and  again  washed  with  water.  They 
are  then  dipped  in  a  0.05  per  cent,  potassium  per- 
manganate solution  and  then  in  a  0.2  per  cent,  so- 
dium bisulphite  solution,  to  which  a  few  drops  of 
sulphuric  acid  have  been  added.  Finally  the  sponges 
are  washed  well  with  water  and  dried. 


New  Indole  Reaction. 

The  following  reaction  for  detecting  indole  origi- 
nated by  Bawdisch  (Zeit.  physiolog.  Chem.)  is  im- 
portant for  the  diagnosis  of  cholera,  since  cholera 
vibrios  very  rapidly  convert  tryptophane  into  in- 
dole. On  an  agar-agar  culture  containing  a  few 
drops  of  nitromethane  the  bacilli  are  grown  for  8  to 
16  hours.  A  few  drops  of  diluted  caustic  potash  so- 
lution are  then  added,  the  mixture  is  heated  to  boil- 
ing and  after  cooling  mixed  with  one  mil  (c.c.)  of 
ainyl  alcohol,  followed  by  an  excess  of  sulphuric 
acid.  On  heating  again  the  amyl  alcohol  separates 
and  is  colored  pink  or  red  when  indole  is  present. 


Chemical  Nature  of  the  Enzymes. 

Trypsin,  rennin  and  emulsin  are  capable  of  ab- 
sorbing both  acids  and  alkalies,  diastase  and  Taka- 
diastase  have  no  acid  properties  and  pepsin  is  indif- 
ferent to  both  acids  and  alkalies,  according  to  Bo- 
korny  (Allg.  Brau.  Hopf.  Zeit.).  These  amphoteric 
properties  of  some  enzymes  speak  for  their  protein 
nature. 
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Molecular  Weight  of  Albumin. 

Van  der  Feen  {Clicm.  IVcekblad.  through  Chem. 
Abst.)  notes  that  numerous  attemins  have  been 
made  to  determine  the  molecular  weight  of  albumin, 
but  no  very  concordant  or  satisfactory  results  have 
so  far  been  attained.  Thus  SabanejefT  and  Alexan- 
drov  put  the  figure  between  13,000  and  14,000.  Her- 
zog,  from  the  diffusion  coefficient  of  egg  albumin, 
gave  it  as  17,000.  llie  author,  using  solutions  of 
albumin  freed  by  dialysis  from  electrolytes,  gives 
the  very  high  number  26,200  as  the  molecular 
weight.  These  differing  results  are  due  to  the  ap- 
parently insuperable  difficulty  of  freeing  albumin 
from  accompanying  salts  and  associated  impurities. 


The  Persistence  of  Hydrogen  Dioxide  in  Milk. 

At  a  meeting  of  the  British  Society  of  Public 
Analysts  Hinks  presented  results  of  experiments 
which  showed  that  unqualifid  statements  as  to  the 
length  of  time  during  which  hydrogen  dioxide  will 
persist  in  milk  are  of  no  value.  The  length  of  time 
depends  upon  the  age  and  condition  of  the  milk.  In 
a  case  in  which  dioxide  was  added  to  a  perfectly 
fresh  milk  in  the  proportion  of  0.2  per  cent.,  it  was 
still  present  in  estimable  proportion  after  the  lapse 
of  eighteen  months.  It  was  found  that  within  the 
range  of  from  15°  to  37°  C.  the  higher  the  tempera- 
ture the  longer  did  the  dioxide  j^ersist.  The  peroxid- 
aze  reactions  were  also  studied  concurrently  with  the 
dioxide  determinations. 

Possible  Cause  of  Epilepsy. 

Reed  {Journ.  Am.  Med.  Asso.)  refers  to  previous 
papers  in  which  he  held  that  constipation  was 
a  very  essential  factor  in  the  causation  of  epilepsy. 
He  had  found  it  always  present,  coincident  with  me- 
chanical disturbance  or  distortion  of  the  intestines, 
and  correction  of  these  conditions  by  surgical  means 
had  resulted  in  a  large  number  of  instances  in  the  cure 
of  the  constipation,  and  very  often  of  the  epilepsy. 
By  experimental  study  he  has  found  a  new  bacillus 
in  the  blood  and  the  contents  of  the  cecum.  Similar 
investigations  in  non-epilectics  were  always  negative. 
It  was  concluded,  therefore,  that  the  cecum  of  epi- 
leptics was  the  ver>-  constant  habitat  of  the  organ- 
ism, that  the  lymph  channels  were  the  highways  of 
its  transit,  and  that  the  blood  was  its  final  destina- 
tion. It  was  also  noted  in  each  of  these  cases  that 
the  cecum  was  very  large,  flabby  and  mobile,  and 
that  its  dilatation  with  resulting  attenuation  of  its 
walls  was  obviously  the  effect  of  stasis  induced  by  re- 
tardative  conditions  further  along.  These  observa- 
tions, says  the  author,  compelled  the  further  conclu- 
sion that  mechanical  conditions  of  the  intestines, 
more  especially  of  the  cecum,  forced  the  absorption 
of  the  organisms,  and  that  such  absorption  would  not 
occur  in  the  same  degree,  if  at  all,  if  these  retardative 
conditions  did  not  exist — a  conclusion  which  is  amply 
confirmed  by  both  clinical  observation  and  post- 
operative results.  The  author's  conclusions  are : 
"(i)  Epilepsy  is  an  infection  depending  on  a  spe- 
cific spore-bearing  organism  which  it  would  seem  that 
I  am  justified  in  calling  bacillus  epilepticus.  (2)  The 
bacillus  epilepticus  invades  the  system  through  the 
alimentary  canal,  its  chief  focus  being  the  cecum, 
from  which  it  reaches  the  circulation  by  forced  ab- 
sorption   induced  by   mechanical    retardation   of   the 


fecal  current.  (3)  The  bacillus  epilepticus,  by  virtue 
of  its  spore-bearing  characteristics,  under  ordinary 
circumstances  and  without  appropriate  treatment,  has 
the  ability  in  most  cases  to  perpetuate  itself  indefi- 
nitely in  both  the  cecum  and  the  blood.  (4)  In  a 
certain  very  limited  number  of  instances,  the  bacillus 
epilepticus  seems  to  be  overcome  by  the  natural  im- 
munity, but  only  where  there  is  no  focus  in  the  in- 
testines for  the  continued  infection  of  the  system — a 
circumstance  which  would  seem  to  account  for  the 
spontaneous  recovery.  (5)  Treatment,  surgical  and 
bactericidal,  to  be  rational  and  eflfective,  must  be  ad- 
dressed to  the  organism,  with  reference,  first,  to  ar- 
resting its  intake  from  the  intestines,  and,  secondly, 
to  its  neutralization  and  eradication  from  the  blood." 
Observations  made  during  the  experiments  suggest 
the  possibility  that  the  disease  may  be  communicated 
from  one  human  being  to  another. 


Methyl    Orange    as    Indicator    in    Titration    of 
Alkaloids. 

Dott,  in  a  paper  presented  at  a  meeting  of  the 
Pharmaceutical  Society  of  Great  Britain,- notes  that 
the  British  Pharmacopoeia  in  some  instances  directs 
the  use  of  cochineal  as  an  indicator  in  the  assay  of 
alkaloids,  and  in  others  methyl  orange.  "Of  course," 
he  said,  "it  is  possible  that  both  might  have  their  ad- 
vantages in  particular  cases,  but  unless  there  is  some 
benefit  to  be  derived  from  varying  the  indicator  it 
would  appear  more  consistent  to  keep  to  the  one. 
When  an  alkaloid  is  readily  soluble  in  water  or  in 
weak  spirit,  as  in  the  cases  of  codeine  and  atropine, 
it  is  quite  convenient  to  titrate  direct  with  the  stand- 
ard acid,  but  when  the  alkaloid  is  sparingly  soluble, 
as  with  morphine  and  strj'chnine,  it  is  better  to  dis- 
solve with  a  known  excess  of  acid  and  to  titrate 
back  with  standard  alkali.  Tincture  of  cochineal 
does  very  well  as  indicator  for  most  alkaloids,  as  is 
recognized  by  the  Pharmacopoeia,  but  methyl-orange 
is  prescribed  for  morphine."  He  had  tried  both  in- 
dicators and  experiments  on  which  he  reported  in 
detail  led  him  to  conclude  that  "tincture  of  cochineal 
is  a  better  indicator  for  morphine  and  strychnine 
than  is  methyl  orange,  more  especially  when  the  al- 
kaloid is  titrated  directly  with  the  acid.  Indeed,  for 
all  alkaloids  which  neutralize  acids,  or.  rather,  whose 
solutions  are  alkaline  to  indicators,  cochineal  seems 
to  be  a  satisfactor>-  indicator.  In  the  determination 
of  alkaloids,  methyl  orange  does  not  exhibit  nearly 
so  well-defined  a  change  of  color  as  it  does  in  titrat- 
ing an  alkaline  carbonate.  Cochineal  does  not  indi- 
cate so  sharply  as  it  does  with  inorganic  alkaline 
compounds,  but  the  indication  is  more  distinct  than 
with  methyl  orange  for  the  same  alkaloids.  It  would 
be  better  to  omit  methyl  oranee  and  adhere  to  tinct. 
cocci  as  the  indicator  for  alkaloidal  titrations." 


Improved  Shape  for  Negative  Eyeglasses. 

Koster  (Xcdcrlaiid.  Tydsiii.  z:  Gcnecskiind; 
through  Journ.  Am.  Med.  Asso.)  suggests  that  the 
extreme  edge  of  the  thick  lenses  required  for  strongly 
negative  glasses  might  be  made  to  taper  in.stead  of 
showing  the  broad  and  unsightly  edge.  It  would 
make  no  difference  in  the  use  of  the  glasses,  except 
in  looking  far  to  the  side,  if  the  edge,  beyond  the 
visual  expanse  was  ground  to  taper  to  a  sharp  edee 
all  around.  This  would  immen.sely  improve  the  ap- 
pearance of  the  glas.ses. 
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NOTES    AND    QUERIES 

It  is  desirable  that  all  questions  to  be  ansivered  under  this  head  be  received  before  the 
fifteenth  of  the  month  prior  to  the  one  in  which  the  querist  expects  an  answer.  Each  ques- 
tion, to  receive  attention,  must  be  accompanied  by  the  name  and  address  of  its  writer. 
Queries  are  not  ansivered  by  letter,  the  information  supplied  in  these  columns  being  intended 
for  the  benefit  of  our  readers  in  general,  not  for  the  profit  of  the  individual  inquirer  only. 


Amount  of  Potassium  Iodide  in  an  Ounce  of 
Saturated  Solution. — ^"A  Clerk,"  Pennsylvania. — 
Potassimn  iodide,  according  to  the  eighth  revision  of 
the  United  States  Pharmacopoeia,  is  soluble  in  0.7 
part  of  water.  According  to  the  ninth  revision,  i 
gramme  of  the  salt  is  soluble  in  0.7  mil  of  water. 
Just  how  much  the  solution  measures  is  not  stated  in 
the  Pharmacopoeia,  but  according  to  experiments 
made  by  J.  L.  Lascoff,  456  grains  of  potassium  iodide 
dissolved  in  enough  water  to  make  i  fluid  ounce  con- 
stitutes a  saturated  solution.  Mr.  Lascoff 's  paper  ap- 
pears in  full  in  the  Proceedings  of  the  New  York 
State  Pharmaceutical  Association  for  1912,  begin- 
ning on  page  318.  Mention  of  it  is  made  in  the  Cir- 
cular for  July  of  the  same  year,  page  405,  and  the 
author's  figures  for  various  salts  are  given  in  the 
CiRcuL.\R  for  March,  1913,  page  145. 


Elixir  of  Catnep  and  Fennel. — S.  B.,  Connecti- 
cut.— We  know  of  no  better  way  of  complying  with 
your  request  for  a  formula  for  this  elixir  than  to  re- 
print from  the  CrRCUL.\R  for  May,  191 1,  page  257, 
an  answer  to  a  similar  one : 

We  do  not  know  anything  about  the  composition  of  any 
preparation  of  catnep  and  fennel  further  than  that  on  the 
label  of  a  proprietary  elixir  of  that  name  it  is  stated  that 
the  preparation  contains  22  per  cent,  of  alcohol  and  "cat- 
nep, fennel,  spearmint  and  eodium  bicarbonate  in  propor- 
tionate combination."  Were  we  called  upon  to  furnish 
an  elixir  of  catnep  and  fennel  we  should  ascertain  from 
the  physician  desiring  the  preparation  how  much  oil  of 
fennel,  oil  of  catnep,  oil  of  spearmint  and  sodium  bicar- 
bonate he  -wished  to  have  in  each  specified  dose.  We 
should  then  dissolve  a  sufflcient  quantity  of  each  of  the 
oils  In  about  200  mils  of  alcohol;  dissolve  the  sodium  bi- 
carbonate in  500  mils  of  water;  dissolve  400  grammes  of 
sugar  in  the  aqueous  solution:  add  a  few  mils  of  com- 
pound spirit  of  orange  to  the  alcoholic  liquid;  shake  this 
mixture  with  a  handful  of  filter  paper  pulp;  add  to  it  the 
syrup  in  divided  portions,  shaking  after  each  addition; 
set  aside  the  mixture  for  several  days,  shaking  it  four 
tlmefl  a  day;  strain  it  through  cheese-cloth;  allow  the 
oolate  to  cool  to  about  60°  F.  (40"  F.  if  in  the  winter); 
and  filter  it  through  paper,  returning  the  filtrate  until  It 
lame  through  clear. 

Criticism    of   a   Prescription. — R.    R.    S..    .Ala- 
ana,  asks  us  to  criticise  the  following: 

^   lodinizcd  emulsion •"  iy. 

Urotropin    •"  'j- 

Strych.  nit.  t.t.   1/30 x  ij. 

Syr.  hyjxjphos.  comp q.s.  5  U- 

M.  Sig. :  Sj  ever>-  four  hours. 
.\s  to  what  interactions  occur  when  a  preparation 
whose  composition  is  a  secret  is  mixed  with  other 
drugs  and  chemicals,  we  cannot  say.  And  we  do  not 
think  the  prescriber  can  say.  Perhaps  this  latter  .sen- 
tence is  the  answer.  It  would  take  a  pretty  good 
chemist  to  tell  what  would  happen  if  the  three  arti- 


cles here  prescribed  and  not  of  secret  composition 
were  mixed.  And  when  there  is  approximately  yi 
grain  of  strychnine  present,  the  "safety  first"  rule  is 
of  more  than  ordinary  importance. 


Oschner's  Solution. — A.  R.  Maier  &  Co.,  Michi- 
gan, favor  us  with  the  following  information,  their 
letter  evidently  having  been  written  before  they  saw 
the  note  on  the  same  subject  from  G.  F.  Temple,  New- 
Jersey,  in  the  Circul.\r  for  last  month,  page  613 : 

We  notice  inquiry  by  U  A.  H.,  California,  in  your  Sep- 
tember issue  for  Oschner's  solution,  and  we  give  the  fol- 
lowing formula  as  given  us  by  one  of  our  local  doctors 
for  whom  we  prepare  the  same,  but  we  cannot  vouch  for 
Its  accuracy. 

Add   boric    3  drams. 

Liquefied   phenol    45  mlnlmB. 

Alcohol    2  ounces  . 

Distilled  water to  make  16  ounces. 

Mix. 

We  enjoy  reading  your  Circular  very  much,  and  we 
must  say  that  we  have  received  many  pointers  which  have 
brought  us  good  results. 

Charles  Green,  Pennsylvania,  sends  this  formula : 

Alcohol    32  ounces. 

Saturated  solution  of  boric  acid 16  ounces. 

Solution  of  phenol  (1  to  20) 8  ounces. 

This  is  a  manifestation  of  the  kind  of  reciprocal 
spirit  that  we  admire.  Our  correspondents  are  will- 
ing both  to  give  and  to  take.  We  thank  them  and 
hope  that  they  will  favor  us  again  and  often. 


Lysol. — August  Hunter,  Texas,  seeing  the  request 
of  T.  J.  R.,  Tennessee,  in  the  Circular  for  Septem- 
ber, page  551,  for  a  formula  for  this  preparation,  is 
kind  enough  to  write  and  say  that  he  is  enclosing  the 
same,  for  which  we  thank  him.  Whether  he  means 
by  this  that  he  actually  knows  what  the  formula  for 
lysol  is  and  is  imparting  that  information  to  us,  or  is 
merely  sending  a  formula  for  something  which  he 
believes  to  be  similar,  he  does  not  explain.  Our  own 
idea,  expres.sed  in  the  issue  of  the  Circular  just 
mentioned,  is  that  the  formula  for  lysol  is  a  secret  of 
its  manufacturer.  Mr.  Hunter's  enclosure  gives  the 
following : 

Potassium  hydroxide 2  ozs.  2  drs. 

Raw  linseed  oil 10  ounces. 

Cresol  16  ounces. 

Distilled  water to  make  32  ounces. 

Dissolve  the  potassium  hydroxide  in  4  ounces  of 
water,  add  the  oil,  the  cresol,  and  enough  water  to 
make  the  finished  product  measure  32  ounces. 

This  formula,  it  will  be  noted,  is  practically  that  of 
the  oflScial  compound  .solution  of  cresol.  And  just 
here  it  may  be  noted  that  the  Pharmacopoeia  allows 
the  use  of  54  grammes  of  sodium  hydroxide  in  place 
of  80  grammes  of  potassium  hydroxide. 


704                                                THE  DRUGGISTS  CIRCULAR  November  IJtM 

Why  Rhubarb  and  Soda  Mixture   Was  Omit-  Solidified  Alcohol. — W.  H.  I.,  New  York. In 

ted  from  the  Pharmacopoeia. — M.  S.,  New  Jcr-  the  Circular  for  May,  page  271,'  appears  the  for- 

sey. — Mixture  of  rhubarb  and  soda  became  official  at  inula  for  this  preparation  offered  for  use  in  the  pro- 

the  time  the  Pharniacopcria  of  1880  (the  sixth  re-  posed  American  Pharmaceutical  Association  Recipe 

vision)    went   into   effect.     It   remained   pharmaco-  Book.  As  there  seems  to  be  an  unusual  interest  in  this 

paeial  until  September  1st  last,  when  the  ninth  re-  preparation  just  now,  we  reprint  the  formula: 

vision  became  official.     It  is  still  official,  due  to  the  Alcohol  1000.0  mils. 

fact  that  its  formula  is  in  the  new  National  Formu-  Stearic  acid  6o!o  grammee. 

lary,  and  the  further  fact  that  the  National  Formu-  Sodium  liydroxide  13.5  grammee. 

lary  was  made  official  by  the  national  food  and  drugs  Dissolve  the  stearic  acid  in  500  mils  of  the  alcohol.    I>ift- 

act,  as  well  as  by  acts  of  several  State  legislatures.  ^^T®  the  sodium  hydroxide  in  500  mils  of  alcohol.    Warm 

A»  ti.               .•        ..u  »  xu      1.                    •  1  f           I  ^^^  solution  to  60°  C.    Mix  them  and  oour  into  suitable 

At  the  same  time  that  the  pharmacopoeial  formula  was  containers  which  have  previously  b^n  warmTt^  60-  C 

transferred  to  the  National  Formular>',  the  old  Na-  and  allow  to  solidify. 

tional  Formulary  formula  for  compound  mixture  of  Denatured  alcohol  or  wood  alcohol  may  be  used  in  place 

rhubarb  was  dropped,  and  its  title  given  to  the  prep-  "*''  ^^?°^°\  to  jaa.ke  a  cheaper  product,  and  the  mixture 

»     *•           u-  u  u   1 1.         •     ..u     T->u                              J  ™*y  t)e  colored,  if  desired,  by  the  addition  of  suitable  col- 

aration  which  had  been  m  the  Pharmacopoeia  under  orlng  material.                                                  »"•««■"'»  <-"» 

the  rhubarb-and-soda  title.  ^.^ 

Augustus  C.  Taylor,  of  the  Washington  branch  of  ,  ^  account  of  the  dangers  in  the  fumes  of  wood 

the  American  Pharmaceutical  Association,  in  a  paper,  ^''f  5°''  ^^  think  its  use  as  a  fuel  by  the  public  should 

"Some  Superfluous  Preparations  in  the  N.  F.,"  read  "°;  be  encouraged. 

before  that  branch  at  its  May  meeting,  1909  (see  the  .,  ^"  ^^t    *-'«,c."^'\^  ^°^  ^P"''  P^^  203,  we  quote  the 

Circular  for  June,  1909,  page  310),  advocated  the  J^^""  ^^P.Psl^"',^  ^o^""^  of  Health  as  having  said  that 

dropping  from  the  National  Formulary  of  formulas  u^i^   -I'/lu"  ?    ^-     "^  ^^,^  Pf  ""'••°^  '°^P  '°  ^^' 

which  were  practically  duplicates  of  pharmacopoeial  '^°''°'  will  thicken  it  to  a  jelly-hke  consistency."    The 

formulas.     Among  some  he  mentioned  were  those  !^|"f  f  thority  found  that  the  price  of  a  so-called 

for  compound  rhubarb  mixture,  N.  F.,  and  rhubarb  !^:i"''fll°::  '^fTr^uf  T"  '!  •?'  '"'l'  °^  ^'  ^'^ 

and  soda  mixture.  U.  S.  P.  ^       °f  .^^^tured  akoho^  the  retail  market  price  of 

At  a  meeting  of  the  New  York  branch  of  the  Amer-  denatured  alcohol  being  about  25  cents  a  quart, 

ican  Pharmaceutical  Association  held  June  14th,  1909  .  Jl*"  ^f  *'"^  ^'°"'  that  almost  inexhaustable  store- 

(see  the  Circular  for  July,  1909,  page  371),  T.  ^  '^"IV^Ll^?                ^    /"^f^^^"'    ^he  Drug- 

Mcllhenie  read  a  paper  in  which  he  Lid  that  glyc-  ^hfnlS    .n^'  ""^^l        ^        /■     ^  ^^P^^^f  Ph'cal 

erin,  an  ingrediei/of  both  the  mixtures  in  quesliL,  t^Xr^^^Xf;'', ■'''''''  '"  '^  '""  '^  ""^ 

was  a  promoter  of  stomach  acidity,  whereas  the  mix-  s*  j>  1    s    /  t 

tures  were  intended  to  correct  that  condition.  ^^^  ^j*'i'°  ?fll°'  denatured  alcohol  (90  per  cent.)  in 

Hr   M    AT    p-iiccoll    ^f  fV.»  A.^».-;^o.,  Af^,i;^oi   \  ^r.^  a  flask  of  double  the  capacity  necessary  to  hold  the  liquid, 

Dr.  H.  M.  Russell,  of  the  American  Medical  Asso-  on  a  water-bath  to  about  60°  C,  and  then  mix  with  28  to 

ciation,  stated  before  the  section  on  pharmacy  and  30  parts  of  well-dried  rasped  castile  soap  and  2  parts  of 

therapeutics  of  that  body  in  1909  that  he  thought  the  shellac.     After  repeated  shaking,  complete  solution  will 

formula   for   rhubarb   and   soda   mixture   should   be  1^1^,?  P^^'^^- ,  The  solution  is  put,  while  still  warm,  into  me- 

*,..„„f„.-_  A  t  ,^_  ..t,    TT   •*  J  c.  ...      T-iu                    •     ^  talllc  vessels,  which  are  to  be  closed  up  at  once  and  the 

transferred  from  the  United  States  Pharmacopoeia  to  fixture  allowed  to  cool  therein.    The  admixture  of  shellac 

the  National  Formulary.  effects  a  better  preservation  and  also  prevents  the  evap- 

In  the  same  association,  in  191 3,  Dr.  Oliver  T.  Os-  oration  of  the  alcohol.    When  the  solidified  spirit  burns 

borne,  a  member  of  the  pharmacopoeial  committee  of  ^  ^  ^^"^  remain*  beklnd. 

revision,  said  that  modern  physicians  should  abandon  Prof.  E.   V.  Howell,  ot  Chapel  Hill,  N.  C,  in- 

the  use  of  the  mixture  of  rhubarb  and  soda.  formed  us  that  hexamethylenamine  was  an  excellent 

Reporting  for  the  committee  on  United  States  ^."^^  f^""  "se  instead  of  solidified  alcohol,  and  we  pub- 
Pharmacopoeia  of  the  Wisconsin  Pharmaceutical  As-  ''^'^^^  ^  note  on  the  subject  in  the  Circular  for 
sociation  at  its  1914  meeting.  E.  E.  Williams  rec-  March,  page  152.  This  elicited  a  comment  from 
ommended  the  dismissal  of  either  the  pharmacopoeial  Emery  W.  Thurston,  California,  published  in  the  Cir- 
rhubarb  and  soda  mixture  or  the  National  Formulary  ^^^^^  for  May,  page  282,  to  the  effect  that  a  half- 
compound  mixture  of  rhubarb  gramme  tablet  of  hexy  would  burn  for  about  three 
ir/f  •  L  Tir  r.  ^"'^  ^  ^^'^  minutes  and  give  an  intense  heat.  At  the 
Whisky  Was  Deleted,  Too.  recent  Atlantic  City  meeting  of  the  American  Phar- 

Your  query  was  referred  to  Wilhelm  Bodemann,  of  maceutical  Association  Professor  Howell  had  some- 
Chicago,  chairman  of  the  sub-committee  on  miscel-  thing  to  say  on  the  subject  of  hexamethylenamine  as 
laneous  galenicals  of  the  committee  which  made  the  ^  fuel. 

ninth  revision  of  the  United  States  Pharmacopoeia,  All  of  which  leads  us  to  observe  again — and  at  the 
and  he  answered:  "Mixture  of  rhubarb  and  soda  was  f'sk  of  being  charged  with  indulging  in  the  kind  of 
deleted  because  the  majority  voted  for  deletion.  Why  iteration  that  Shakespeare  made  famous — that  drug- 
was  whisky  deleted?  I  voted  against  deletion  and  gists  who  use.  really  use,  the  Circular  have  a  big 
said  something  about  it  and  shall  do  so  again."'  In-  advantage  over  those  who  neglect  their  opportunities 
cidentally  he  characterized  the  omission  of  whisky  '"  this  direction. 

from  the  new  Pharmacopoeia  in  some  of  his  chbicest  

Chicagoese.  Anisated  Spirit  of  Ammonia.— E    C.  W.,  Vir- 

Not  being  in  the  inner  circles  of  those  who  revise  ginia. — This  preparation  is  official  in  Germany,  the 

our  Pharmacopoeia,  we  are  unable  to  answer  either  Pharmacopoeia  of  that  country  stating  that  it  is  com- 

the  query  of  M.  S.,  N.  J.,  or  that  of  Wilhelm  Bode-  posed  of  anise  oil,  i  part;  alcohol,  24  parts;  and  am- 

mann,  Illinois.  monia  water,  5  parts. 
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Record  of  Narcotics  Under  Federal  Anti- 
Narcotic  Law.— R.  T.,  New  York.— When  filling 
prescriptions  calling  for  narcotic  drugs  in  amounts 
exempted  under  the  Harrison  law  the  amount  dis- 
pensed should  be  recorded  in  your  record  book,  as  in 
this  way  only  is  it  possible  to  be  able  to  account  to 
inspectors  for  every  grain  of  the  narcotic  dispensed. 
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we  do  not  know.  But  we  ^roiT^l^i&^e8,Tlh^the 
successful  manufacturers  oTQiTOQvftdtiraj^as  weTl'as 
the  successful  manufacturers  of  a  number  of  other 
things,  know  not  only  all  that  the  books  tell,  but  a 
great  deal  more  which  they  have  learned  from  ex- 
perience and  keep  strictly  to  themselves. 


Shoe  Dressings. — J.  M.,  Illinois. — From  a  former 
issue  of  the  Circul.\r  we  reprint  a  note  which  may 
be  of  interest  and  value  to  you  in  connection  with 
this  subject : 

Camauba  wax  is  the  basis  of  the  best  modern  friction 
polishes.  Candelilla  wax  may  be  substituted  for  the 
cheaper  qualities  of  polishes.  The  wax  is  boiled  until 
emulsified  with  a  solution  of  borax.  The  product  is  known 
as  "white  stock."  If  a  paste  is  required  this  "white  stock" 
is  mixed  with  a  sufficiency  of  hot,  strong  solution  of  com- 
mon yellow  soap  and  tinted  with  nigrosin.  A  soft  paste 
is  thus  obtained.  If  a  liquid  is  required,  the  beet  oaatile 
soap  is  used,  as  this  does  not  gelatinize  on  cooling.  With 
moderate  friction,  the  hard  waxes  held  on  the  leather  by 
the  soap  give  a  fine  polish.  Another  method  is  to  melt 
camauba  or  candelilla  wax,  or  a  mixture  of  these,  with 
paraffin,  or  beeswax,  in  hot  oil  of  turpentine,  and  mix  with 
very  finely  powdered  animal  black.  A  firm  paste  is  thus 
obtained,  which  easily  spreads.  When  this  is  poured  Into 
boxes  it  must  be  quickly  cooled,  or  separation  of  the  waxes 
may  occur.  Beeswax  gives  a  toughness  and  lack  of  short- 
neae  to  the  paste,  with  a  smooth  finish,  which  cannot  be 
obtained  without  it  For  tan  leather  polish  the  basis  is 
the  same,  but  brown  or  yellow  dyes  are  used  instead  of 
nlgrosin. 

Some  of  the  formulas  for  these  polishes  which 
have  been  "going  the  rounds"  follow : 

Paste  Dressings  for  Black  Shoes. 

I. 

Soap    12  parts. 

Potassium  carbonate 6  parts. 

Beeswax   5^  parts. 

Water    200  parts. 

Bone-black    100  parts. 

Powdered  sugar 15  parts. 

Powdered  acacia  6  parts. 

Mix  the  soap,  potassium  carbonate,  wax  and  water, 
and  boil  together  until  a  smooth  paste  is  obtained ; 
then  add  the  other  ingredients,  mix  thoroughly,  re- 
move from  the  source  of  heat,  and  while  hot  pour  into 
boxes. 

n. 

Tragacanth    i  ounce. 

Neatsfoot  oil  2  ounces. 

Bone-black   4  ounces. 

Prussian  blue   i  ounce. 

Sugar   4  ounces. 

Water  4  ounces. 

Allow  the  tragacanth  to  soften  in  the  water,  and 
add  the  other  ingredients. 

Patent  Leather  Polish. 

Shellac   4  ounces. 

Sandarac    i  ounce. 

Glycerin  6  drams. 

Castor  oil i  ounce. 

Xigrosin    ( spirit-soluble j 4  drams. 

Methyl  blue 40  grains. 

Alcohol to  make  2  pints. 

Just  how  dressings  made  according  to  these  for- 
mulas compare  with  the  better  goods  on  the  market, 


To  Purify  a  Rancid  Cod  Liver  Oil J.  J.  H., 

New  York. — It  is  said  that  rancidity  in  an  oil  or  fat 
may  be  corrected  somewhat  by  the  following  process, 
but  the  use  of  such  an  oil  for  medicinal  purposes  is 
hardly  advisable: 

First  shake  the  oil  thoroughly  with  hot  water,  and 
then  with  a  cold  solution  of  sodium  carbonate  or 
other  weak  alkali,  and,  finally,  wash  thoroughly  with 
cold  water  to  remove  all  traces  of  the  alkali  and  what- 
ever soluble  fatty  acids  and  decomposition  products 
there  may  be  present. 


Euquinine-Salol  Mixture. —  J.  N.  K.,  Egypt. — 
The  liquefaction  which  occurs  when  euquinine  and 
salol  are  rubbed  together  is  a  physical  phenonemon, 
similar  to  that  which  occurs  when  chloral  and  cam- 
phor are  mixed.  Such  mixtures  are  termed  eutectic 
mixtures  when  the  proportions  are  such  that  the 
greatest  fluidity  or  the  lowest  melting  point  is  ob- 
tained. They  correspond  to  the  alloys  which  melt  at 
a  temperature  below  that  of  any  of  their  ingredients. 
Thus  a  mixture  of  i  part  of  tin,  i  of  cadmium,  2  of 
lead  and  4  of  bismuth  melts  at  about  160°  F — con- 
siderably below  the  boiling  point  of  water — yet  each 
of  the  metals  composing  it  melts  only  at  a  tempera- 
ture much  higher  than  that  of  boiling  water.  It  is 
believed  that  in  such  cases  one  metal  dissolves  in 
another. 

In  pharmacy,  many  eutectic  mixtures  may  be 
made  by  using  ketonic  bodies  and  phenolic  com- 
pounds. In  a  number  of  such  cases  mixtures  are  ob- 
tained whose  melting  point  is  below  room  tempera- 
ture, consequently  they  liquefy  when  mixed.  In 
every  case  there  is  a  certain  proportion  of  the  ingre- 
dients which  will  produce  the  lowest  melting  point, 
and  in  some  combinations  three  bodies  liquefy, 
whereas  no  two  of  them  do.  The  jiumber  of  such 
combinations  is  legion,  and  new  ones  are  constantly 
being  added  to  the  list. 

In  this  combinatiooi  of  euquinine  and  salol  proba- 
bly it  will  be  found  that  a  certain  proportion  of  the 
two  components  will  liqueify  at  room  temperature. 
A  mixture  of  i  part  of  salol  with  2  of  menthol  re^ 
mains  as  a  powder,  but  2  of  salol  with  i  of  menthol 
liquefies.  These  are  physical  phenomena,  and  are 
often  troublesome  in  pharmacy. 


Prescription  Difficulty. —  T.  T.  A.,  Pennsyl- 
vania.— As  your  prescription  calls  for  a  proprietary 
liquid  of  whose  exact  composition  we  are  in  igno- 
rance, we  are  unable  to  discuss  scientifically  the  in- 
teractions which  occur  when  it  is  filled.  As  a  rule, 
however,  it  may  be  stated  that  precipitation  is  apt  to 
occur  in  tincture  of  nux -vomica  when  it  is  mixed 
with  a  liquid  of  an  alcoholic  percentage  lower  than 
that  of  the  tincture  itself;  and,  of  course,  no  careful 
pharmacist  would  allow  a  liquid  in  which  undissolved 
extract  of  nux  vomica  is  present  to  go  into  the  hands 
of  a  patient. 
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Oil  for  U»e  in  a  Sweeping  Powder. — P.  C.  H., 

North  Carolina. — VV'e  believe  the  oil  most  success- 
fully used  in  moistening  saw-dust  to  be  used  as  a 
sweeping  powder  is  one  of  the  heavier  petroleum 
products.  A  little  experimentation  on  your  own  part 
might  be  of  service  to  you.  Usually  the  men  who 
turn  out  the  best  products  have  learne<i  to  do  so 
through  experimentation. 


Facial  Decortication. — "Mac,"  Massachusetts, 
writes:  "A  druggist  put  up  for  a  lady,  alcohol  and 
salicylic  acid  which  removed  skin  from  the  face.  Can 
you  advise  me  in  the  matter?" 

Just  what  phase  of  the  matter  our  querist  seeks  ad- 
vice on,  we  are  left  to  guess.  If  he  wants  to  be  told 
what  is  the  effect  of  an  alcoholic  solution  of  salicylic 
acid  on  the  face,  we  can  do  no  better  than  point  to 
the  experience  of  the  customer  to  whom  he  refers. 
If  he  desires  advice  as  to  the  practice  of  some  drug- 
gists of  prescribing  remedies  of  whose  action  they 
are  ignorant  for  complaints  which  they  do  not  un- 
derstand, we  can  but  repeat  what  we  have  often  said 
to  them,  and  this  briefly  summed  up,  is.  Don't.  If 
he  is  in  doubt  as  to  what  to  do  for  the  sufferer,  our 
advice  to  him  is  that  he  urge  her  to  consult  a  compe- 
tent physician.  If  the  injured  woman  is  threatening 
the  druggist  with  a  lawsuit,  he  should  go  to  a  lawyer 
for  advice. 

Possibly  we  have  not  hit  upon  the  phase  of  the  case 
upon  which  our  querist  seeks  our  help.  If  so,  we  are 
sorry,  as  it  is  our  earnest  desire  to  be  of  all  possible 
assistance  to  our  readers.  Sometimes  they  make  it 
hard  for  us  to. know  what  to  do  to  be  of  service  to 
them,  but  we  cannot  help  that.  If  we  could  we 
would. 


Celerina. — August  Hunter,  Texas,  sends  what  he 
calls  a  formula  for  celerina.  How  he  came  into  pos- 
session of  it  he  does  not  say.  We  do  not  vouch  for 
its  genuineness,  but  give  the  formula  as  it  was  sent 
by  our  kind  friend : 

Fluidextract  of  celery • i  ounce. 

Fluidextract    of    viburnum    prunifo- 

lium I  ounce. 

Fluidextract  of  coco  [  ?] ■  .      i  ounce. 

Alcohol   2  ounces. 

Sugar   Yz  ounce. 

Distilled  water to  make     8  ounces. 

Mix  and  filter  through  talc. 

If  by  "coco"  in  this  formula  is  meant  coca,  then 
the  preparation  containing  it,  to  comply  with  the  fed- 
eral food  and  drugs  law  (if  sold  in  interstate  com- 
merce), and  the  laws  of  many  of  the  States,  would 
have  to  be  so  labeled  as  to  show  the  percentage  of 
cocaine  it  contained ;  and  the  legal  restrictions  on  dis- 
pensing would,  of  course,  have  to  be  observed. 


Mascara  Hair  Tonique. — W.  E.  C,  Massachu- 
setts, naively  writes:   "Will  you  kindly  publish  the 

formula  for  mascara  hair  tonique  made  by . 

and  oblige." 

We  acknowledge  the  subtle  compliment  to  our 
knowledge,  but  have  to  say,  with  coy  modesty,  that 
among  the  few  things  which  we  have  yet  to  learn  is 
that  self-same  formula. 

And,  besides,   when   it  comes   to  making  a   hair 


"tonic"  (with  either  English  or  French  spelling), 
perhaps  W.  E.  C.  is  as  good  as  the  concern  whose 
stuff  he  mentions.  We  believe  that  most  hair  tonics 
are  either  injurious  or  fakes.  (Perhaps  we  should 
say  "both"  instead  of  "either"  and  "and"  instead  of 
"or.")  So  far  as  we  can  now  recall,  we  have  recom- 
mended but  one.  That  one  was  made  by  putting  a 
handful  or  two  of  sulphur  in  a  tall  bottle  of  water, 
shaking  it  up  a  few  times  and  pouring  off  the  floating 
particles  of  sulphur,  adding  more  water,  and  allow- 
ing the  sulphur  remaining  to  settle.  This  is  used  by 
rubbing  the  hair  and  scalp  with  the  clear  water  after 
it  has  stood  for  a  while  in  the  bottle  with  the  sulphur. 
We  have  been  told  that  it  has  a  sort  of  germicidal 
action,  and  maybe  it  has.  Anyhow,  it  is  cheap  and. 
we  believe,  harmless,  and  has  the  redeeming  quahty 
of  not  being  a  poor  imitation  of  somebody's  fake. 


Rouge  Paste.— S.  C,  New  York.— The  Standard 
Formulary  gives  this  recipe — 

Paraffin 4  ozs.  av. 

White  petrolatum 6  ozs.  av. 

Eosin    4  drams. 

Oil  of  bitter  almond 20  drops. 

Heat  the  paraffin  at  a  gentle  heat,  add  the  petrola- 
tum, stir  well,  allow  to  cool  somewhat,  and  finally  add 
the  oil. 


Laundry  Bluing. —  P.  P.,  Missouri. — From  nearly 
a  full  page  of  various  kinds  of  information  on  the 
bluing  subject  in  our  little  Formula  Book  we  quote 
two  paragraphs  which  may  be  of  especial  service  to 
you  just  now : 

Liquid  Bluing, 

The  "soluble  blue"  of  commerce  is  much  used  for  laun- 
dry -work.  This  blue,  when  properly  made,  dlsBolvee 
freely  In  water,  and  solutions  so  made  are  put  up  afl 
liquid  laundry  blue.  The  water  employed  in  making  the 
solution  should  be  free  from  mineral  substances,  espe- 
cially lime.  If  rain  mater  or  distilled  water  and  a  good 
article  of  blue  be  used,  a  stable  preparation  ought  to  re- 
sult. As  it  is  essential  that  the  solution  be  a  perfect  one, 
it  is  beet  to  Alter  it  through  several  thicknesses  of  fine 
cotton  cloth  before  bottling;  or  if  made  in  large  quanti- 
ties this  method  may  be  modified  by  allowing  it  to  stand 
some  da>'B  to  settle,  when  the  top  portion  may  be  siphoned 
oft  for  use,  the  bottom  only  requiring  filtration. 
Powder  eel,  BlvAng. 

Soluble  blue,  non-eoluble  prussian  blue,  synthetic  in- 
digo, or  ultramarine  blue  may  be  bought  in  the  market 
and  put  up  in  packages  to  suit,  either  plain  or  diluted 
with  some  such  substance  as  starch,  sodium  bicarbonate 
or  talc. 


Varnish  Remover. — H.  F.  A.,  New  York. — This 
subject  has  been  treated  rqjeatedly  and  at  some 
length  in  the  Circular.  From  a  previous  issue  we 
herewith  reprint  a  formula : 

Sodium  hydroxide 3  pounds. 

Whiting  4  pounds. 

Flour    I  pound. 

Water    J^  gallon. 

Dissolve  the  sodium  hydroxide  in  part  of  the  water 
and  mix  the  whiting  with  more  water  to  form  a 
cream.  Add  the  sodium  hydroxide  solution  to  the 
whiting  cream,  then  mix  in  the  flour  made  into  a 
paste  with  the  rest  of  the  water. 

For  use,  i  pint  of  this  solution  is  mixed  with  about 
2  gallons  of  water. 
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Rust  Remover.— Noting  the  answer  given  J.  T ,  Method  of  Preparing  Medicated  Waters. 

New  York,  regarding  rust  remover,  B.  H.  G.,  Texas,  j^-qj  entirely  satisfied  with  the  official  method  for 

tells  us  that  a  fine  preparation  for  removing  rust  can  manufacturing  medicated  waters  John  K.  Thun,  of 

be  made  by  the  following  formula :  Pennsylvania,  cast  about  to  find  a  simple  process  and, 

Amyl  acetate    '  ounce.  at  the  recent  meeting  of  the  pharmaceutical  associa- 

Acetone   ^  ounce.  tion  of  that  State  suggested  a  method  which  he  out- 
Cylinder  oil y^  ounce.  lined  as  follows,  stating  that  it  produced  a  saturated 

B.   H.   G.   has  our   thanks,   and  we  hope  he  will  solution  that  was  clear  and  sightly: 

"come  again."  Eight  mils  of  volatile  oil  are  poured  into  a  4-liter 

^  bottle  and  distilled  water  added  in  portions,  the  bot- 

Digest   of   Comments   on  the   Pharmacopoeia  tie  being  vigorously  shaken  after  the  addition  of  each 

and  National  Formulary.— C.  S.  F.,  California.—  portion  until  enough  distilled  water  has  been  added 

Beginning  in  190;^  and  continuing  to  1914,  the  Hy-  to  bring  the  measure  of  the  finished  product  up  to  4 

gienic  Laboratory  of  the  United  States  Public  Health  liters. 

Service  has  been  issuing  once  a  year  a  Digest  of  When  the  dispensing  bottle  requires  replenishing. 

Comments  on  the  United  States  Pharmacopoeia.    All  the  stock  container  is  well  shaken  and  the  medicated 

except  the  first  number  contain  also  a  digest  of  com-  water  filtered  through  a  well-wetted  filter  paper. 

ments  on  the  National  Formulary.    A  notice  of  the  *—^ 

latest  number  of  this  valuable  publication  appears  in  The  Dispensing  Doctor. 

the  Circular  for  May,  page  291.  Under  the  heading,  "Why  Doctors  Take  Them- 

What  the  intention  of  the  Hygienic  Laboratory  is  ^^^^,^^  Seriously,"  an  anonymous  writer,  signing  him- 

with  respect  to  a  continuation  of  the  publication  of  s^ij  j   z,^^^^  ^    contributes  a  bit  of  "free  verse"  to 

these  digests,  we  are  not  in  a  position  to  say.  the  Ne-M  York  Tribune,  which,  set  as  prose,  reads  as 

follows : 

Turpentiny    Lemon    Oil.-In    response    to    the  ^  ^^  ^  ^^^^^^     g^^^  ^^^^  ^^  ^  physician,  while  othew 

query  ot  O.  P.,  South  Carolina,  i\.  N.  K.,  .\ew  York,  g^y  "Doc."    It's  all  the  same.    I  get  two  dollars  a  call,  and 

kindly  offers  the  following  method  for  the  recovery  one  dollar  in  the  office — sometimes.    For  I  am  a  country 

of  lemon  (or  orange)  oil  which  has  acquired  the  tur-  doctor.    I  have  a  closet  full  of  pills,  tablets,  and  what  not. 

^-       a     f^.  All  are  harmless. 

pemine  navor:                                                   .„_„„!  ,/  As  it  is  over  twenty-flve  years  since  I  got  my  sheep- 

To  each  pint    of    the    oil    add  animal  charcoal  >j  gkin,  i  have  forgotten  many  things.    I  have  forgotten  what 

ounce ;  borax,  2  drams ;  hot  water,  4  ounces.    Keep  these  pills  and  tablets  and  what-note  are  for.    i  pick  them 

warm  an  hour,  with  occasional  agitation ;  then  filter  from  the  dust  covered  bottles  at  random  and  say,  "Take 

through  paper  wetted  with  alcohol.    Recover  the  oi!  ^°f.  ^^J  'i"'f,f,?°S'"^-."    ^^%  very  impressively.    For  I 

■  ,    '^     •'  ,                            1-        c          1       r-c^               -x„i  have  learned  that  the  impressive  attitude,  not  the  drufs 

with  a  siphon  or  separating  funnel.     Fifty  per  cent.  giveth  one  fame.                              atmuue,  not  me  Qru«s, 

alcohol  will  prevent  resinification  of  recovered  oil.  so  one  day  Sally  Penny  sat  in  my  waiting  room.    Sally 

had  been  doctoring  for  years  with  A.  K.  Gardner,  my  only 

Dissolving  Fish  Bone.— A.  J.  P.,  New  York.—  colleague.    Sally's  malady  was  a  mysterious  one,  so  mys- 

We  understand  that  manufacturers  of  fertilizers  use  sifl  wL"pmfi!i!.r»H*nfhf''-    ^*!'''  **' win*""  I  ^°"''  ^°"''- 

...         -J   •      J-       1   -        u             wTL.  ..x.                 .  She  was  enumerating  her  symptoms.    While  she  raced  on  I 

sulphuric  acid  in  dissolving  bone.     Whether  or  not  gazed  out  the  windoW  and  noticed  the  young  wheat  was 

this  solvent  will  answer  your  purpose  we  are  unable  doing  well — considering.    When  Sally  finished  her  recital  I 

to  say,  as  you  do  not  inform  us  as  to  the  use  you  in-  went  to  the  cabinet  and  groped  at  random  among  the  dust 

tend  to  make  of  the  dissolved  bone.  It.  L'?^"!!?-    ^  1^!^^]^''  .?^^  ^""^  P""''^  *  '«''  ^^'«'«  '"t" 
the  palm  of  my  hand.     "Here  are  six  tablets.     Take  one 

„    J          IX,           e   n       •      XT        X-     1  ^^^'^J    ''''■*®   hours."     The   oft-used   words.     "They   will 

HydrosoL — Morey  S.  Bragin,  New  \  ork,  answer-  make  you  well."  •  She  thanked  jne  and  went  away.    She 

ing  the  "appeal"  of  B.  &  C,  Rhode  Island,  for  in-  died  the  next  day  at  3  p.  m.    She  had  the  conventional 

formation  concerning  the  composition  of  this  article.  li"*!^'-,?^"  one  but  me  knows  I  got  the  bottle  marked: 

writes  that  it  contains  i;o  oer  cent   of  cresols   and  is  ?^,^'  '^*'.  ^  Mercury— poiSON.     But  then— I  get  two 

writes  tnat  It  contains  50  per  cent,  or  cresois,  ana  is  don^rg  and  one  dollar— sometimes.    And  Sally  didn't  pay 

.'imilar  to  other  proprietary  substitutes  for  the  official  Besides,  I  have  noticed  that  Doc.  Gardner  bows  to  me  in 

compound  solution  of  cresol.  passing.     Perhaps  he  knows.     He  had  treated  Sally  for 

thirty-odd  years.    And  Sally  was  sure  some  pest 

Carbon  Remover.-H.    F.    M      lowa.-We   call  J°  t  The  Sig  horde*°°'  '"  '''  "'"■"  ^"'  '"*'* 

your  attention  to  a  note  on  this  subject  in  the  CiRCf-  /^ 

I.AR  for  September,  page  552.    Directions  are  therein  ^            * '  * 

given  for  removing  accumulations  of  carbon  from  Booze-Fighters  Are  Sure  Losers. 

gasoline  engines.  ■Any  time  an  athlete  hooks  up  with  old  J.  Barley- 

.           ,    ,     _      J           ~          ,.          .               . .  corn  you  can  safely  lay  100  to  r  on  John  to  win.  Once 

Appeals  to  Readers.— Information     is     sought  j„  ^  ^.^jie  you  mav  lose,  but  not  often  enough  to  make 

r.mcenung  the  composition  of  tlie  articles  listed  bo-  .^  ^^^^  ;„  y^^^j.  winning  percentage." 

'"^^                                                       .  This  quotation  is  not  from  the  lecture  of  some  pro- 

Lurrimers  Excelsior  Hair  Tonic,  by  W.  H.  F..  hibition  fanatic  nor  yet  from  a  sermon  of  a  sensa- 

Michigan.  tional  preacher.     It  is  fr«m  the  column  in  the  Ne^v 

Hart's  Swedish  Asthma  and  Hay  Fever  Remedy,  York  American  conductcfl  by  the  .sport-writer  Damon 

hy  R.  H.  H.,  New  York.  Kunyon.     And  the  next  paragraph  reads : 

The  address  is  wanted  of  the  manufacturers  of —  "Few  ball  players  retire  nowadays  for  the  same 

Apollo's  Bromite  Caffeine,  by  F.   M.   C,   Pennsyl-  reason  that  stops  some  fighters.     The  first  thing  a 

vania.  young  ball   tosser   learns   when   he   enters   the  big 

Gunnell's  Catarrh  Cream,  by  K.  B.  H.,  Pennsyl-  league  is  regularity  of  habits.     If  he  fails  to  learn 

vania.  t''3'  he  does  not  last  long." 
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North^CaroHna  Board  of  Pharmacy  Questions 

Hernvith  is  reprinted  a  set  of  questions  used  by  the  North  Carolina  Board  of  Pharmacy  at 
an  examination  held  June  6th,  1916.  Other  sets  of  questions  used  by  this  board  appear  in  the 
issues  of  the  Circular  for  January,  1914,  page  ^p;  February,  1912,  page  84;  December,  ipop, 
page  641;  May,  1908,  page  227;  and  March,  1905,  page  90. 

In  reprinting  board  questions  we  endeavor  to  follow  closely  the  nomenclature,  spelling  punc- 
tuation and  capitaluzation  of  the  originals,  our  object  being  to  give  our  readers,  just  as  nearly 
as  practicable,  the  questions  as  they  were  presented  to  the  candidates.  These  questions  are 
reprinted  here  from  the  annual  report  of  the  board. 


Materia  Medica,  Toxicology  and  Posology. 
C.  P.  Greyer,  Examiner. 

1.  (a)  What  Is  the  difference  between  the  physiologi- 
cal action  and  the  therapeutic  properties  of  drugs?  (b) 
Which  Is  meant  when  the  medical  property  of  a  drug  Is 
referred  to?  (c)  What  Is  meant  by  the  cumulative  action 
of  a  drug,  giving  examples. 

2.  Give  the  English  name  and  official  part  of  the  fol- 
lowing: Brasslca  nigra,  Smilax  officinalis,  Picraena  ex- 
celsa,  Barosma  betulina,  Papavoi  somniferum,  Cucurblta 
pepo,  Exogonium  purga,  Rhamuus  purshiana.  Cassia  acutl- 
folia,  Clavlceps  purpurea. 

3.  Benzolnum.  (a)  Give  official  definition,  (b)  Hab- 
itat, (c)  What  two  acids  does  it  contain?  (d)  For  what 
morbid  state  of  the  urine  Is  the  characteristic  acid  usually 
given? 

4.  Valeriana,  (a)  Give  official  definition,  (b)  Habi- 
tat, (c)  What  country  furnishes  best  commercial  supply? 
(d)  Medical  property?  (e)  What  constituent  of  the  drug 
represents  Its  medical  action?  (f)  Name  its  three  official 
preparations. 

5.  Belladonna,  (a)  Give  parts  used,  (b)  Official  defi- 
nitions, (c)  Habitat,  (d)  Give  a  general  botanical  de- 
scription of  this  poisonous  plant,  (e)  Give  general  anti- 
dotal treatment,  (f)  What  drug  Is  Its  physiological  an- 
tagonist? (g)  Define  the  term  mydriatic,  (h)  Give  ex- 
ample of  a  myotic  drug.  (1)  Which  is  the  strongest  official 
liquid  preparation  of  Belladonna  and  from  what  part  of 
the  plant  is  It  made,  (j)  The  strongest  Solid  preparation 
and  from  what  part  made?  (k)  From  which  preparation 
is  the  Emplastrum  made?  (1)  Name  two  official  pills  of 
which  the  extract  Is  an  ingredient. 

6.  Scoparlus.  (a)  Give  English  synonym,  (b)  Give 
official  definition,  (c)  Medical  properties,  (d)  Names  of 
the  neutral  principle  and  official  alkaloid  contained  as 
active  constituents,     (e)  Official  preparation. 

7.  Bismuth,  (a)  What  Is  this  substance  and  describe 
its  appearance?  (b)  Name  three  of  its  official  solid  forms, 
(c)  What  dangerous  impurity  may  they  contain?  (d) 
Medical  properties  or  uses. 

8  Digestive  Ferments,  (a)  What  are  enzymes?  (b) 
What  is  the  source  of  Pepsin?  (c)  Official  strength?  (d) 
What  class  of  foods  does  it  modify?  (e)  Name  a  syner- 
gistic medium,  (f)  Give  the  source  of  Pancreatln.  (g) 
Describe  three  different  actions  from  the  ferments  It  con- 
tains,    (r)  What  is  its  standard  strength? 

9.  (a)  Define  a  local  poison,  (b)  A  systemic  poison. 
Give  symptoms  and  emergency  treatment  of  poisoning  by: 
(c)  Antlpyrln,  (d)  Hydrated  Chloral,  (e)  Sulphuric  Acid. 
10.  Give  medical  properties  and  adult  doses  of  follow- 
ing: Sodium  Arsenate,  Ether,  Liime  Water,  Oleoresln  of 
Aspidlum,  Cerium  Oxalate,  Benzoic  Acid,  Tincture  Aco- 
nite, Oil  Peppermint,  Lead  Acetate,  Tincture  Kino,  Terpln 
Hydrate,  Betanaphthol,  Tincture  Lobelia,  Fluidextract  Col- 
chicum,  Fluidextract  Uva  Ursl,  Extract  Belladonna,  Aro- 
matic Sulphuric  Acid.  Dilute  Hydrocyanic  Acid,  Sodium 
Nitrite,  Reduced  Iron. 

Pharmaceutical  Chemistry. 

W.  W.  Home,  Examiner. 

1.  Classify  the  following  chemically,  selecting  from  the 

list:   (a)  an  oxide,  (b)  a  double  salt,  (c)  a  carbonate,  (d) 

an  alkaloid,  (e)  an  acid  salt,  (f)  an  organic  oxide,  (g)  a 

ketone,  (h)  a  hydrocarbon,  (1)  an  ester,  (J)  an  alcohol. 


(k)  a  trloxlde,  (1)  an  organic  acid,  (m)  a  silloate,  (n) 
an  alkaloidal  salt,  (o)  a  carbohydrate.  Atropine,  FYe- 
pared  Chalk,  Kaolin,  Chromic  Acid,  Tannin,  Saocharum, 
Methyl  Salicylate,  Magnesia,  NaHCO,,  Acetone,  E)ucalyptol, 
Glycerin,  KNaC.H.O.,  Codeine  Sulphate,  Naphthalene. 

2.  Define  (a)  fractional  distillation,  (b)  destructive 
distillation,  (c)  Mention  two  medicinal  products  obtained 
by  destructive  distillation. 

3.  What  is  the  general  composition  of  the  several  defi- 
nite salts  termed  Alums?  Which  is  the  official  alum? 
How  may  it  be  distinguished  from  ammonium  alum? 
What  is  exsiccated  alum?  What  occurs  when  potassium 
hydroxide  test  solution  is  added  to  an  aqueous  solution  of 
official  alum? 

4.  Name  the  official  products  in  the  manufacture  of 
which  reactions  occur  which  are  represented  by  the  fol- 
lowing equaations: 

(a)  Zn+2HCl=ZnCl.-fH, 

(b)  CH,0H-rO=CH,0+H,0 

(c)  HgCl,-f-2NH.OH=NH.Cl+HgNH,Cl-i-2H,0 

(d)  K,COa+FeSO,=F6CO,+K,SO. 

(e)  HgO+2HNO^Hg(Nb,).-fH,0 

5.  Explain  why  soaps,  chemically  considered,  are  salts. 
To  what  class  of  oils  do  the  following  belong:  (a)  oil  of 
theobroma?  (b)  expressed  oil  of  almond?  (c)  oil  of  tur- 
pentine? Mention  some  synthetic  products  which  are 
chemically  identical  with  volatile  oils. 

6.  Describe  a  chemical  test  by  which  you  could  quickly 
differentiate  between:  (a)  calomel  and  bismuth  subni- 
trate,  (b)  salicylic  acid  and  quinine  sulphate. 

7.  Given  two  unlabeled  packages,  one  containing  ox- 
alic acid  the  other  epsom  salt,  how  could  you  identify  the 
two  substances  by  chemical  tests? 

8.  Explain  the  terms:  (a)  Acidlmetry,  (b)  Alkalime- 
try, (c)  What  are  the  usual  solvents  in  treating  or  pre- 
paring a  drug  for  alkaloidal  assay?  (d)  Name  one  alka- 
loidal reagent  that  indicates  by  precipitation,  (e)  one  by 
coloration. 

9.  How  does  the  normal  volumetric  solution  of  sodium 
chloride  differ  from  a  physiological  salt  solution?  What 
is  meant  by  physiological  assay  of  a  drug? 

10.  How  much  salicylic  acid  and  sodium  bicarbonate 
would  be  required  to  produce  sufficient  sodium  salicylate 
to  fill  the  following  prescription: 

B  Sodium  salicylate  3x 

Water  q.s.  Jvlli 

HC,H,O,+NaHCO,=NaC,H.0,+H,O+C0, 
Molecular  weight  of  salicylic  acld=137.01,   of  sodium 
bicarbonate=83.43,  of  sodium  salicylate=rl58.89. 

Pharmacy. 
I.  W.  Rose,  Examiner. 

1.  R  Acetanllidl  4.00  Gm. 

Codein  Sulph.  .30     " 

Caftein.  Cit.  .65    " 

Sod.  Bicarb.  2.00     " 

M  et  Ft.  Chart  No.  xll. 
(a)  What  quantity  of  each  ingredient  would  be  contained 
in  each  powder  of  the  above  prescription?     (b)  Tell  how 
you  would  prepare  and  state  best  method  of  dividing  pow- 
ders to  obtain  accuracy,     (c)  Name  five  official  powders. 

2.  (a)  Name  ten  U.  S.  P.  liquid  acids,  (b)  Which  is 
known  as  Aqua  Regla?  (c)  Elix.  Vitriol?  (d)  What  Is 
the  strength  of  the  diluted  mineral  acids?     (e)  Tell  how 
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to  prepare  Aromatic  Sulphuric  Acid,    (f)  What  is  the  gen- 
eral antidote  for  acids? 

3.  (a)  What  are  the  Ingredients  and  how  would  you 
prepare  Mistura  Glycrrhizae  Comp.?  (b)  How  do  official 
Mixtures  as  a  class  differ  from  Solutions?  (c)  How 
should  they  be  dispensed? 

4.  (a)  Give  official  title  for  each  of  the  following:  Blue 
Stone,  Litharge,  Lunar  Caustic,  Sugar  Lead,  Red  Precipi- 
tate, (b)  How  would  each  of  these  substances  be  affected 
If  left  exposed  to  the  air?     (c)  How  should  they  be  kept? 

5.  (a)  Name  ingredients  used  in  preparing  Black 
Wash,  N.  F.  (b)  Yellow  Wash,  N.  F.  (c)  What  substance 
gives  color  to  the  finished  product  in  each  case?  (d)  How 
do  Lotions  differ  from  Liniments? 

6.  (a)  Tell  concisely  how  to  prepare  Syrup  Iodide  of 
Iron,  (b)  How  would  you  account  for  the  brownish  color 
sometimes  acquired  by  this  syrup?  (c)  Tell  how  the  orig- 
inal color  may  be  restored?  (d)  What  is  the  object  of  the 
addition  of  Hypophosphorous  Acid  to  this  syrup?  (e) 
How  should  it  be  kept? 

7.  (a)  If  in  making  Extract  of  Nux  Vomica  it  assayed 
6.5  per  cent.  Strychnine  when  evaporated  to  dryness,  how 
would  you  standardize  it  to  5  per  cent?  (b)  How  do  pow- 
dered Extracts  differ  from  soft  Extracts?  (c)  How  do 
Extracts  differ  from  Resins? 

8.  (a)  Give  official  names  of  the  following  oils  and  tell 
whether  each  is  volatile  or  fixed:  Oil  Pennyroval,  Castor 
Oil,  Sweet  Oil.  Oil  of  Birch,  Oil  of  Nutmeg,  Cod  Liver  Oil, 
Linseed  Oil,  Oil  Peppermint,  Oil  Tar,  Cottonseed  Oil. 

9.  Calculate  a  formula  for  5  lbs.,  and  500  Gms.,  respect- 
ively, of  Berated  Talcum  Powder  to  contain  Boric  Acid  6 
parts.  Starch  10  parts.  Talcum  84  parts. 

10.  A  certain  Hot  Water  bottle  is  quoted  at  $120  per 
gross,  with  40%  and  10%  off,  with  an  additional  '2%  for 
cash,  (a)  What  is  the  net  cost  of  each  bottle?  (b)  At 
what  price  should  each  be  sold  to  realize  a  gross  profit  of 
50%? 

Practical  Division. 

11.  Write  in  unabbreviated  English,  translations  of  the 
Ingredients,  quantities,  and  directions  for  compounding  or 
to  patient,  of  the  five  prescriptions  contained  in  envelope. 

12.  Criticise  minutely  the  following  prescriptions  for 
dosage  and  incompatibilities,  or  if  none  exist  give  manner 
of  compoundng: 

(a)  Syr.  Ferrl  lod. 

Liq.  Pot.  Arsen. 
Sod.  Salicyl. 
Syr.  Prun.  Virg. 
Ess.  Pepsin. 
M.  Slg.,  31  In  Aq.  1. 1.  d. 

(b)  n  Acid.  Salicylic 

Sod.  Bicarb. 
Caffeln  Cit. 
Spir.  Aeth.  Nit. 
Aquae 
M.  Sig.  31  q.  4  hr«. 

(c)  B  Gray  Powder 

Po.  Rhubarb 

Po.  Ipecac. 

Sod.  Bicarb. 
D  t.  d.  Pulr.  No.  X. 
Slg.,  One  a.  c.  t.  I.  i. 

(d)  B  Nitroglycerin 

Potass.  lod. 
Sod.  Brom. 
FE.  Sarsap. 
M.  Slg.,  31  in  aq.  q.  4  hrs. 

(e)  B  Hexamethylenamine 

Pot.  Acetat. 
M.  Ft.  Caps.  No.  xU 
Sig.,  one  every  3  hours. 

13.  Recognize  five  each  Chemical,  Materia  Medlca,  and 
Pharmaceutical  specimens  that  will  be  submitted. 

14.  (a)  In  compliance  with  the  State  Pharmacy  law, 
what  information  must  be  gotten  from  the  purchaaer  be- 
fore delivering  poisons?  (b)  How  must  they  be  labelodT 
(c)  Which  must  be  recorded? 

15.  Is  there  any  difference  in  the  habit-forming  drugs 
named  In  the  State  and  Federal  Antl-narcotlc  Laws?  What 
special  penalty  applies  to  licensed  pharmaciats,  physicians, 
dentists,  and  veterinarian*  for  violating  the  State  Law? 

16.  (a)  Name  the  hablt-formlng  drugs,  the  distribntlon 
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or  handling  of  which  are  governed  by  the  Harrison  Antl- 
narcotlc  .A.ct?  (b)  What  substances  and  limits  of  strength 
are  exempt?  (c)  What  information  must  the  prescription 
show  in  order  to  permit  the  pharmacist  to  dispense?  (d) 
How  must  the  prescription  be  filed?     (e)  How  long  kept? 

Laboratory  Work  at  A.  d  M.  College. 

Insert  your  identification  number  at  once.  Perform  all 
work  in  order  given  below. 

You  will  be  scored  for  neatness  and  correctness  of  work 
and  quality  of  finished  product. 

Tl.NCTURE   QUASSIAE,   U.   S.   P. 

Quassia,  No.  50  powder,  100  Om. 

Alcohol  (357o),  Water,  (65%),  sufficient  to  make  500  Ce. 
Moisten  with  30  Cc.  of  menstruum. 

Transfer  to  percolator  without  pressing  the  powder. 

Allow  to  stand  until  all  other  work  has  been  done,  then 
pack  firmly. 

Call  an  examiner  and  In  his  presence  pour  on  enough 
menstruum  to  leave  a  stratum  above. 

UXGUE.NTUM   HYDR.\BOYHI   OXIDI  FLAVI,   U.   S.  P. 

Yellow  Mercuric  Oxide  2.5  Gm. 

Water  2.5  OM. 

Hydrous  Wool-fat  10.0  Gm. 

Petrolatum  lO.O  Qm. 

Triturate  Oxide  with  Water  until  smooth. 

Add  Wool-fat  in  divided  portions. 

Incorporate  thoroughly  with  Petrolatum,  avoiding  con- 
tact with  metallic  utensils. 

Dispense  in  box  provided  and  put  your  number  thereon. 

POWDERS. 

Pulv.  Zingib. 
Magnes.  Oxid.  Pond. 
Pulv.  Rhei 
M.  Ft.  Chart.  No.  xll. 
Leave  finished  powders  on  this  examination  sheet. 

PILLS. 

Ferr  Sulph.  Exslc.  Or.  xxx 

Strych.  Sulphas  (jr.  % 

Arseni  Trioxidum  Gr  % 
M.  Ft.  Pil.  No.  xii 

Write  here  name  of  excipient  used. 

Dispense  in  box  provided  and  put  your  number  thereon. 

EMULSU.M   OLEI  TEBEBIXTHINAE,   U.   S.   P. 

Rectified  Oil  of  Turpentine  15  Cc 

Expressed  Oil  of  Almond  5  Cc. 

Syrup  25  Cc. 

Acacia,  in  fine  powder  15  Gm 

Water,  sufficient  to  finish  100  Cc! 
Emulsify. 

Dispense  in  bottle  provided  and  put  your  number 
thereon. 

Upon  completion  of  all  the  work,  clean  all  utensils,  leav- 
ing same  and  your  work-place  in  perfect  order. 

Leave  this  examination  sheet  at  your  work-place. 


Gr.  xxx 
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FcM-eign  Soaps  in  China. 

According  to  the  statement  of  a  Chinese  merchant  the 
outward  appearance  of  a  soap  has  much  to  do  with  its  sale 
in  his  country.  The  best  selling  brands  are  always  wrapped 
and  are  usually  packed  three  bars  to  the  box.  Another 
Important  factor  is  the  trade-mark  or  "chop,"  as  the  aver- 
age Chinaman  knows  his  favorite  soap  only  by  the  picture 
on  the  wrapper.  The  more  popular  brands  have  flaming 
dragons  and  similar  distinctive  "chops"  to  distinguish 
them. 

In  1916  the  Flowery  Kingdom  imported  toilet  and  laun- 
dry soaps  to  the  value  of  11,441,069;  more  of  this  coming 
from  Great  Britain  than  from  any  other  country.  The 
Import  duty  is  5  per  cent,  of  the  value  of  the  soap.  The 
other  European  countries  supplying  China  with  this  prod- 
uct  are  Russia,  Germany  knd  Austria.  Japan  also  exports 
soap  to  China. 

The  retail  prices  range  from  7Vi  cents  per  bar  tor  a  do- 
mestic soap,  made  In  Tientsin,  to  45  cents  per  bar  for  a 
highly  scented,  attractively  wrapped,  soap  from  Russia. 

The  Chinese  retailer  does  not  make  a  very  large  profit 
on  his  soaps,  the  largest  being  In  the  case  of  the  Austrian 
soap,  which  nets  him  40  cents  a  dosen  bars. 
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Letters   from    Readers   of   the   Circular 

Short,  timely  articles  upon  subjects  of  interest  to  pharmacists  are  solicited  for  this  department. 
In  order  to  be  in  time  for  publication  in  the  issue  of  a  given  month,  they  should  be  in  the  edi- 
tor's hands  on  the  fifteenth  of  the  month  previous.  In  accordance  zvith  a  well  established 
rule,  communications  sent  in  anonymously  will  not  be  published;  but  if  the  author  e.vpresses  a 
wish  to  have  his  natne  7vithheld  from  the  public,  this  zvish  will  be  scrupulously  regarded. 


An  Apprentice  of  Sixty  Years  Ago. 

New  York,  October  3d,  1916. 
To  the  Editor  of  The  Druggists  Circular: 

Being  much  interested  in  articles  giving  the  ex- 
perience of  old-time  druggists,  I  read  them  when  I 
see  them,  and  by  one  I  was  forcibly  reminded  of  a 
(lay  when  cleaning  up  the  goose-neck  fountain  I  was 
called  on  by  the  representative  of  a  new  drug  journal, 
The  Druggists  Circular,  who  carried  as  a  sample, 
volume  one,  number  one.  He  asked  me  to  tell  my 
employer  about  it. 

I  was  interested,  as  it  was  near  the  end  of  my  first 
year  of  a  five-year  engagement  with  a  well-informed 
and  practical  gentleman  in  classic  Boston,  who  was 
trying  to  make  an  apothecary  of  the  country  boy. 
My  employer  somewhat  reluctantly  advanced  the  dol- 
lar, the  then  subscription  price,  with  the  suggestion 
that  our  "Wood  and  Bache"'  was  all  that  was  needed. 
I  note  on  the  copy  now  before  me,  "Established 
1857,"  so  conclude  that  I  also  can  be  classed,  al- 
though I  do  not  seek  that  distinction,  with  the  old- 
timers. 

I  valued  the  magazines  so  that  I  preserved  them  in 
bound  form  for  many  years,  when  in  an  evil  hour  my 
assistant,  very  much  to  my  regret,  passed  them  over 
to  a  Salvation  Army  collector. 

I  persuaded  my  employer  to  purchase  Parrish's 
Treatise  on  Pharmacy,  which,  with  the  Circular, 
helped  to  brighten  up  the  Dispensatory,  and  was  so 
helpful  to  me  that  I  mustered  up  courage  to  call  on 
Professor  Parish  when  in  Philadelphia  a  few  years 
later.  The  kindly  welcome  he  gave  me  will  never  be 
forgotten. 

My  employer  kept  not  exactly  a  drug  store,  as  un- 
derstood at  the  present  day,  but  was  considered  a 
first-class  apothecary.  He  did  some  counter-pre- 
scribing, and  I  often  tried  to  assist.  I  recall  being 
severely  rebuked  for  adding  an  almost  infinitesimal 
portion  of  croton  oil  to  make  my  ounce  and  a  half  of 
castor  oil  a  more  eflfective  dose.  Also,  when  I  was 
sent  to  apply  leeches,  I  used  the  lancet  too  freely 
when  the  hirudo  was  not  inclined  to  do  its  duty 
promptly.  I  was  instructed  never  to  put  up  more 
than  two  scruples  of  ipecac  for  an  emetic. 

Once  I  used  a  steel  spatula  in  the  manipulation  of 
citrine  ointment,  but  my  preceptor  was  not  as 
much  disgusted  then  as  he  was  when  I  made  a  left- 
ear  blister  when  one  for  the  right  ear  was  pre- 
scribed. 

An  up-to-date  clerk  came  who  insisted  on  making 
ordinary  tinctures  by  percolation,  but  the  old  "Wood 
and  Bache"  rule,  "macerate  fourteen  days,"  was  in 
my  system  and  I  am  not  sure  but  that  for  even  today 
it  is  the  better  process. 

After  ten  o'clock  at  night  was  the  time  for  my 
pharmaceutical  drill.  My  regular  hours  were  from 
six  to  eleven,  and  I  also  answered  many  night  calls, 


as  customers  were  invited  to  use  the  night  service 
and  were  informed  that  the  night  bell  would  be 
promptly  answered — and  sometimes  it  was. 

When  an  unusual  prescription  was  brought  in,  that 
is  to  say,  calling  for  a  drug  not  in  the  Dispensatory, 
it  was  pronounced  a  private  prescription  by  the  pro- 
prietor. What  would  he  say  today  about  a  "modern" 
prescription  ? 

A  friendly  and  up-to-date  druggist  informs  me 
that  I  am  living  on  the  information  gained  in  the 
past,  and  am  not  up-to-date,  and  I  presume  he  is  cor- 
rect, but  those  five  years  with  the  Boston  apothecary 
have  proved  a  good,  firm  foundaticgi  on  the  work 
that  came  later.  H.  G.  Shaw. 


As  to  Druggists  and  Official  Drug 
Standards. 

Brooklyn,  N.  Y.,  October  12th,  1916. 
To  the  Editor  of  The  Druggists  Circular: 

Will  you  kindly  enlighten  one  of  your  simple 
minded  readers  by  letting  him  know  the  essential  dif- 
ference between  the  United  States  Pharmacopoeia 
and  the  National  Formulary.  Will  the  boards  of 
pharmacy  of  the  States  fine  the  druggists  if  their  Na- 
tional Formulary  preparations  are  not  up  to  the 
standards  ?  And,  if  the  answer  is  affirmative,  I  think 
we  might  as  well  consider  both  books  as  one  and 
erase  the  name  National  Formulary.  I  would  also  like 
to  hear  of  those  druggists  whose  elixirs  of  iron,  qui- 
nine and  strychnine  phosphates  were  found  deficient 
by  some  boards  of  pharmacy,  and  naturally  were 
made  to  pay  the  insignificant  sum  of  $50  as  a  fine. 
What  are  those  fellows  saying  or  thinking  about  this 
excellent  preparation  of  the  past?  Will  not  iodine 
ointment,  for  which  many  honest  druggists  had  to 
pay  fines,  be  so  discredited  sometime  that  even  the 
National  Formulary  will  reject  it?  I,  at  least,  for  my- 
self, hope  so.  A.  B.  C. 


[So  far  as  their  official  standing  under  the  federal 
food  and  drugs  act,  as  well  as  under  many  of  the 
State  laws  is  concerned,  there  is  no  difference  be- 
tween the  Pharmacopoeia  and  the  National  Formulary. 
The  former  is  prepared  and  sold  by  a  voluntary  asso- 
ciation of  physicians,  pharmacists  and  others  incor- 
porated as  the  United  States  Pharmacopoeial  Con- 
vention ;  the  latter  by  a  voluntary  association  of  phar- 
macists and  others  incorporated  as  the  American 
Pharmaceutical  Association.  The  sales  of  both  books 
are  extensive,  and  the  prices  at  which  they  are  sold 
is  large  enough  to  show  a  good  margin  of  profit,  in 
view  of  the  fact  that  the  work  of  preparing  the  text 
of  each  is  done  for  practically  nothing  by  the  medi- 
cal, chemical  and  pharmaceutical  experts  appointed 
for  that  purpose. 

There  has  been  a  good  deal  of  talk  about  a  Gov- 
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emment  book  of  drug  standards  to  supplant  both  the 
private  books  now  recognized  by  Congress,  but  so 
far  it  has  not  amounted  to  anything.  It  is  believed 
by  many  that  one  advantage  of  a  Government  Phar- 
macopceia  would  be  that  it  would  not  be  promulgated 
as  official  before  there  were  enough  copies  for  dis- 
tribution to  supply  the  demands  of  those  who  might 
be  sent  to  jail  for  not  knowing  what  the  book  con- 
tained. 

It  does  seem  a  little  tough  that  druggists  should  be 
fined  (and  put  on  a  criminal  list,  perhaps)  for  selling 
an  elixir  which  the  Pharmacopoeia  makers  now  ac- 
knowledge cannot  be  made  so  as  to  remain  in  a  sat- 
isfactorj'  condition. — Editor  The  Druggists  Circu- 
lar.] 

Approbation   from   Sir   Hubert. 

Meadville,  Pa.,  Oct.  20th,  1916. 
To  the  Editor  of  The  Druggists  Circul.xr: 

When  a  ioumal  devotes  twenty-four  of  its  pages 
to  one  particular  theme  or  topic  appertaining  to 
pharmacy,  it  most  deservedly  merits  a  word  of  com- 
mendation for  its  enterprise,  its  efficiency,  and  the 
earnest  endeavor  to  fulfill  its  particular  mission — 
that  of  disseminating  news  and  information  of  gen- 
eral pharmaceutic  interest. 

The  excellent  quality  and  high  character  of  your 
very  exhaustive  report  of  the  recent  American  Phar- 
maceutical Association  meeting  in  Atlantic  City  in- 
cites me  to  express  to  you  my  keen  appreciation  of 
your  work.  One  has  but  to  glance  at  the  October 
Circular  in  order  to  comprehend  the  verity  of  this 
statement.  Every  important  action  and  transaction 
of  the  convention  was  thoroughly  covered  in  a  very 
iucid  manner,  the  whole  text  being  amplified  with 
timely  and  appropriate  illustration  and  interesting 
editorial  comment. 

Praise  and  congratulation  are  due  you  from  every 
reader  of  your  excellent  journal  for  your  enterprise. 
Long  may  you  prosper. 

P.  Henry  Utech, 

That  Alpers  Address. 

Newark,  N.  J.,  October  15th,  1916. 
To  the  Editor  of  The  Druggists  Circular: 

I  have  just  read  your  editorial  on  President  Al- 
pers' address. 

Will  you  kindly  present  his  address  in  full  in  your 
next  issue,  so  that  we  laymen  (retail  druggists,  men 
of  practical  experience)  can  give  our  opinion  on  his 
remarks  ?  You  know  some  of  the  pharmaceutical  edi- 
tors are  human  and  make  mistakes,  or  are  prejudiced 
as  are  the  daily  journals  (especially  at  present). 
V'ou  know  the  German  saying,  "Heraus  mit  der 
Sprache."  Perhaps  our  colleague  Alpers  injected  a 
little  of  the  German  "Kultur."  We  Americans  prefer 
>apo  mollis. 

I  always  admire  The  Druggists  Circular  for  its 
independence.  John  Pfeiffer. 

(The  committee  to  which  the  address  was  referred 
gathered  up  what  few  copies  of  it  there  were  and  then 
recommended  that  no  cofjies  be  given  out  for  publica- 
tion until  the  text  of  the  address  had  been  amended. 
This  recommendation  was  adopted,  as  wc  set  forth  in 
our  account  of  the  meeting. — Editor  The  Druggists 
Circular.] 


Splendid! 

Chicago,  October  14th,  1916. 
To  the  Editor  of  The  Druggists  Circular: 

Please  send  me  an  extra  copy  of  the  October  CiR- 
cuL.\R  containing  the  report  of  the  convention  of  the 
American  Pharmaceutical  Association  and  the  Na- 
tional Association  of  Retail  Druggists,  including 
your  splendid  editorial  on  President  Alpers'  address. 
He  surely  scraped  the  barnacles  off  the  old  boat. 

W.    BODEMANN, 

Retail  Druggist. 


Less  Would  Not  Have  Been  Enough. 

Richmond,  Va.,  October  17th,  1916. 
To  the  Editor  of  The  Druggists  Circular  : 

I  desire  to  congratulate  you  most  heartily  upon  the 
strong  editorial  in  the  October  number. 

The  Atlantic  City  meeting  was  one  of  great  inter- 
est to  me,  for  I  felt  it  was  the  beginning  of  a  new 
spirit  in  the  association.  The  other  journals  had  had 
little  else  than  adverse  criticisms  for  President  Al- 
pers. You  seem  to  have  caught  the  real  meaning  of 
his  address,  and  I  agree  most  heartily  that  a  milder 
type  would  have  entirely  missed  the  mark.  A  leaven 
was  injected  which  must  ultimately  democratize  the 
association.  I  feel  that  unless  this  is  done  the  ser- 
vice it  can  render  in  proportion  to  its  opportunity  is 
almost  nil. 

Here's  hoping  that  the  new  president  will  take  a 
cue  from  your  most  timely  article  and  use  his  influ- 
ence against  a  return  to  the  former  state  of  lethargy. 

Wortley  F.  Rudd, 
,  ,  Analytical  Chemist, 

Medical  College. 


Wake  Up  and  Turn  Over. 

Nashville,  Tenn.,  October  17th,  1916. 
To  the  Editor  of  The  Druggists  Circular: 

I  read  with  a  good  deal  of  interest  your  editorial 
on  "Druggists'  Failure  to  Support  the  American 
Pharmaceutical  Association."  It  is  certainly  a  pity 
that  so  many  of  our  well-to-do  druggists  all  over  the 
country  are  content  to  stand  aloof  and  withhold 
their  support  and  influence  from  the  American  Phar- 
maceutical Association,  which  is  the  backlxme  and 
mainstay  of  the  vocation  that  gives  them  their  live- 
lihood. It  seems  that  they  arc  willing  to  stand  idly 
by  and  accept  the  benefits  for  which  the  association 
works,  without  ever  thinking  that  the  members  of 
this  association  are  keeping  their  profession  up-to 
now  for  them,  even  though  they  never  contribute  a 
cent  towards  it. 

President  Alpers  surely  has  stirred  up  .some  talk 

and  the  criticisms  which  his  address  has  evoked  may 

have  the  effect  of  waking  the  association   up  and 

make  it  turn  over  and  take  a  new  lease  of  life. 

J.  O.  BURGE. 
# « » 

Dr.  L.  V.  Newton  edited  and  published  The  Drug- 
gists Circular  from  1858  to  his  death  in  1880.  The 
Circular  is  just  in  receipt  of  a  letter  addressed  to 
Dr.  Newton  in  which  the  writer  requests  a  certain 
formula.  The  depth  and  extent  of  the  impression 
which  Dr.  Newton  made  upon  the  druggi.sts  of  this 
country  during  the  twenty-two  years  he  was  at  the 
head  of  the  Circular  is  indicated  by  the  fact  that 
after  thirty-six  years  it  is  as  manifest  in  some  quar- 
ters as  it  ever  was. 
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Entomological   Department — That  Is,  Bugs 

On  this  page  ive  present  for  those  readers  interested  some  of  the  queer  orders,  illegible  prescrip- 
tions, puzzles,  problems  and  other  cryptographic  material  sent  in  by  their  brother  druggists. 


Who'll  Endow  the  New  Wing? 

No  sooner  was  a  wing  built  on  the  bug  house  than  It 
was  fully  occupied.  We  refuse  to  build  another  one — just 
yet.  The  number  of  queer  things  we  now  handle  may  drive 
us  bugs,  and  then  maybe  we'll  vote  for  a  quiet,  comfort- 
abla  annex,  with  an  endowment  and  all  other  modern  im- 
provements. 

Drug^gists  Have  to  Knovkr  Things  Not  Taught  in  School. 

1.  Here  is  another  prescription  sent  by  the  same  drug- 
gist who  contributed  the  one  given  last  month  and  shown 


/    /- 


again  on  the  opposite  page.  What  say  the  cryptogram- 
mists  as  to  the  doctor's  intentions?  And  who  can  show 
its  equal? 

A  New  Circulating  Medium. 
2.  Gold  and  silver  are  usually  thought  of  when  metal  for 
use  as  a  circulating  medium  is  mentioned.    But  how  about 


'*Jl'J:iJ 


zinc?     This  question  is  suggested  by  a  cryptogram  con- 
tributed by  Abraham  Schein,  New  York. 

A  Shotgun  of  the  Blunderbuss  Variety. 

R.  B.  Stanley,  Alabama,  received  a  prescription  calling 
for  corrosive  mercuric  chloride,  potassium  Iodide,  arsenic 
trioxide,  potassium  bicarbonate,  iron  wine,  iodine,  dilute 
hypophosphorous  acid,  strychnine  sulphate,  pepsin,  ren- 
nln,  lactic  acid,  sweet  orange  peel,  glycerin,  angelica 
•wine,  oil  of  myristica,  oil  of  orange,  oil  of  lemon,  oil  of 
coriander,  oil  of  anise,  oil  of  rosemary,  oil  of  lavender 


flowers,  rhubarb,  angelica  seed,  elecampane,  saffron,  fen- 
nel, gentian,  zedoary,  cubeb,  myrrh,  camphor,  white  agaric, 
opium,  blaclf  pepper,  cloves,  nutmegs,  red  saunders,  saigon 
cinnamon,  ginger,  quinine  bisulphate,  extract  of  aloes, 
sugar,  alcohol,  and  water. 

You  don't  believe  it?    Well,  here  is  a  copy  of  the  pre- 
scription: 


B  Hyd.  chlor.  corr. 
Kalii   iodid. 
Liq.  kal.  arsen. 
Syr.  ferr.  iodid. 
Strych.  sulph.   (t.  t.  1/30) 
Ess.  peps. 
EHx.  arom. 
Tr.  antiperlod. 


M. 
meal. 


gr.  J. 
3vj. 
3ilj. 
3vj. 
No.  XXX  vj. 
Sss. 

3  8S. 

q.s.  ad  JvJ. 


Sig.:    3j   in  glass  of  water  one  hour  before  each 


Mr.  Stanley  asks  us  to  say  something.  What  he  says 
he  said  has  been  deleted  by  the  censor.  Perhaps  It  li 
just  as  well  to  let  it  go  at  that. 

This  One  Is  Sung  by  Ear. 
3.  At  first  glance  this  order  received  by  M.  GoUobin,  New 


York,  does  not  appear  as  plain  as  print,  but  If  one  intones 
it,  the  Pharmacopoeia  itself  is  no  plainer. 

As  Plain  as  the  Nose  on  One's  Face. 

4.  Not  only  is  if  plain  what  this  man  wrote  but  it  Is 


//ji 


"toVUiifc. 


4 


equally   plain    what   was  eating  him.     Thanks  to   J.  H. 
Shook,  New  Jersey,  the  eating  process  was  soon  stopped. 
No  Trouble  at  All. 
5.  There  are  usually  so  many  things  in  the  day's  work  to 

annoy  the  druggist  that  it  Is  a  pleasure  for  him  to  receive 
such  little  orders  as  this  one,  filled  recently  by  A.  H.  Ruf- 
fels,  Connecticut. 
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fVKiAG  MAGMA  NAGNESiAt 

BX   TMC    OLD     PROCESS 


STEAL  INCr 
t-IME    WHEN  TME 

"Tjiasons    are  "Too 
Busy    to   watch 

WawCE     UguOR  CAlCiS.Q.S.P. 


These  drawings,  explains  the  artist,  are  In- 
tended to  Illustrate  the  lighter  occupations  of  the 
corner  druggist.  Other  of  these  occupations,  he 
adds,  for  which  he  had  no  room  in  the  drawing 
for  Illustrations,  are  estimating  the  butter  fat  in 
cream  of  tartar,  giving  the  glass  graduate  good  ad- 
vice, extracting  and  selling  the  iron  in  old  Blaud's 
pills,  staying  at  home  to  watch  the  relief  clerk,  and 
stealing  the  gum  from  the  backs  of  2-cent  8tami>e. 


Answers  to  the  October  Riddles. 

1.  To  the  prescription   published   in    fac-slmile   In   the 
CtBcciJiB  last  month  and  herewith  repeated  for  ease  in 


reference,  a  number  of  "translationa"  bars  been  recelrsd. 

The  "translation"   supplied  by   the  dnigslst   who  ooo- 

trlbuted  the  hieroglyph 


U  Tr.  ferri  chlor.  3tJ. 

Sol.  chlor.  arsen.  31J- 

Hydrarg.  bichlor.  gr.  J. 

Aquae  q.s.  5  !▼• 

M.  et  sig.:     Teaspoontul  in  water  after  meals. 

H.  R.  Shifter,  Pennsylvania,  guessed  everything  except 
the  measure  of  the  finished  mixture,  which  he  thought 
was  3  ounces,  and  It  must  be  admitted  that  the  marks 
look  as  much  like  "llj"  as  they  do  like  "Iv."  However, 
George  G.  King,  New  York,  and  M.  C.  Colcleugh,  Manitoba, 
read  it  iv. 

One  guesser  made  out  the  second  Item  to  be  sol,  chlori, 
one  thought  it  pot.  chlor.,  one  guessed  sod.  chlor.,  and  still 
another  tr.  ferri  chlor. 

2.  5  cent's  worth  of  horse  aloes. 

3.  Tincture  of  arnica. 

4.  Dewee's  carminative. 

5.  10  cent  bottle  of  sweet  spirit  of  niter. 

A.  M.  Staples,  Texas,  is  the  only  guesser  who  had  No.  4 
right. 


Asbestos  Pills. 

"What  would  you  dispense,"  queries  M.  A.  Shoemaker, 
New  York,  "If  a  customer  asked  you  for  10  cents  wortli 
of  asbe«os  pills?"  He  adds:  "We  gave  him  5-graln  assr 
fetlda  plllB— and  'got  away  with  It." " 


Banked  11,000  Pennies. 

L.  B.  Roblllard,  druggist,  of  Gardner,  Mass.,  recently 
drove  up  to  the  bank  with  11,000  pennies,  all  nicely  tied 
up  In  sacks  and  added  |110  to  his  bank  account 

TtM  pennies  had  been  allowed  to  accumulate  for  some 
tlm«  and  when  packed  away  In  bags  bad  at  least  the  ap* 
psarance  of  a  considerable  sum  of  monsy. 
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Court  Decisions  and  Other  Legal  Points 

Under  this  head  are  given  resumes  of  legal  principles  laid  down  by  judges  of  courts  of  record 
in  recent  cases,  as  well  as  other  matter  of  a  legal  nature  which  may  serve  to  inform  drug- 
gists of  their  rights  and  to  warn  them  of  dangers  which  threaten  those  who  disregard  the  law. 


Contract  Void  as  Being  Monopolistic. 

The  Texas  Court  of  Civil  Appeals  has  decided  that  a 
contract  whereby  a  retail  dealer  in  medicines  agrees  with 
the  manufacturer  to  sell  no  other  goods  than  those  pro- 
duced by  the  latter,  to  sell  at  prices  fixed  by  the  manu- 
facturer, and  to  have  no  other  business  or  employment, 
Is  void  and  unenforceable  under  the  Texas  anti-trust  law. 
(W.  T.  Raleigh  Medical  Co.  vs.  Gunn,  186  Southwestern 
Reporter,  385.) 


Nebraska  Serum  Law  Invalid. 

The  Nebraslia  Supreme  Court  has  decided  that  a 
statute  enacted  In  that  State  in  1915,  making  it  an 
offense  to  deal  in  anti-hog  cholera  serum  or  virus  without 
a  veterinary  license  from  the  United  States  Department  of 
Agriculture,  and  a  permit  from  the  Live  Stock  Sanitary 
Board,  is  an  unconstitutional  Interference  with  the  right 
to  engage  in  a  lawful  Industrial  pursuit;  in  effect,  giving 
a  monopoly  to  serum-manufacturing  plants.  And  the  fur- 
ther provision  of  the  same  act,  forbidding  giving  or  accept- 
ance of  rebates  on  serum  or  virus  sold  within  the  State,  is 
also  declared  void. 

Speaking  of  the  law,  the  court  said:  "It  creates  a 
monopoly  of  the  right  to  sell,  and  then  requires  those 
who  have  the  monopoly  to  fix  the  price,  and  then  it 
makes  it  unlawful  for  them  to  change  the  price."  (Hall 
vs.  State,  158  Northwestern  Reporter,  362.) 


Descriptive  Trade-Marks. 

Holding  that  the  word  "thermogene"  or  "thermogen" 
Is  a  descriptive  term,  meaning  to  bring  forth  heat,  the 
United  States  Circuit  Court  of  Appeals,  Second  Circuit, 
has  affirmed  the  decision  of  Judge  Hand,  of  the  United 
States  District  Court  for  the  Southern  District  of  New 
York,  referred  to  in  the  Circular  several  months  ago, 
and  holding  that  the  Thermogene  Company  had  no  such 
exclusive  right  to  use  the  word  "thermogene"  as  entitled 
It  to  restrain  use  by  a  competitor  of  the  word  "thermo- 
zine."  (234  Federal  Reporter,  69.)  The  higher  court 
says  that  "the  complainant  might  as  well  have  attempted 
to  pre-empt  'chlorine'  or  'caloric' '' 


Rights  Under  Drug  Store  Leases. 

Drug  store  leases  have  been  involved  In  controversies 
in  two  cases  passed  upon  by  appellate  courts.  In  one  of 
these  cases  (Read  Drug  and  Chemical  Company,  of  Balti- 
more vs.  Nattans,  98  Atlantic  Reporter,  158),  the  plaintiff 
obtained  a  ruling  of  the  Maryland  Court  of  Appeals  to 
the  effect  that  It  was  entitled  to  a  decree  compelling  de- 
fendant to  comply  with  an  agreement  to  renew  a  lease. 
In  consideration  of  the  drug  company  making  certain  re- 
pairs on  the  premises.  The  court  holds  that,  although  a 
verbal  agreement  to  extend  a  lease  for  a  specified  time  be 
originally  unenforceable,  failure  to  reduce  the  contract  to 
writing  is  cured  by  the  lessee  incurring  expense  for  re- 
pairs on  the  strength  of  the  agreement. 

In  the  other  case  (A.  E.  Wood  &  Company  vs.  Standard 
Drug  Store,  158  Northwestern  Reporter,  844),  it  appears 
that  defendant  held  a  lease  on  an  entire  Detroit  building, 
on  the  first  floor  of  which  Its  drug  business  was  carried 
on.  For  successive  years  the  drug  company  sublet  the 
upper  floors  to  plaintiff  under  leases  requiring  heat  to  be 
furnished,  but  under  a  subsequent  lease,  which  omitted 
reference  to  heat,  defendant  refused  to  furnish  any,  and 
plaintiff  sued  to  have  the  lease  reformed  to  include  such 
provision.  In  dismissing  the  suit,  the  Michigan  Supreme 
Court  held  that  to  warrant  reformation  on  the  ground  of 
mistake.  It  must  appear  that  the  mistake  was  mutual, 
and  not  that  the  omission  was  intentional  on  the  defend- 
ant's part.     The   court   further   decided   that  there   was 


nothing  to  show  that  defendant  had  fraudulently  con- 
cealed the  omission  of  the  clause  from  the  new  lease,  and 
that  plaintiff's  own  neglect  to  examine  the  lease  when  af- 
forded ample  opportunity  for  doing  so  could  not  be  made 
a  basis  of  a  charge  of  fraud  against  defendant. 


Corporate  Officer  as  Ordinary  Employee. 

Plaintiff  was  entitled  to  an  award  under  the  Work- 
men's Compensation  Act  of  New  York  for  injuries  sus- 
tained while  putting  wires  on  bottles  in  the  course  of 
the  business  of  a  corporation  of  bottling  goods.  Although 
he  was  a  vice-president  and  a  stockholder  of  the  com- 
pany, it  appeared  that  he  worked  and  received  wages 
the  same  as  any  regular  employee.  His  interest  as  a 
member  of  the  corporation  did  not  deprive  him  of  his 
other  status  as  an  ordinary  employee.  (New  York  Su- 
preme Court,  Appellate  Division;  Beckman  vs.  J.  W. 
Oelerich  &  Son;   160  New  York  Supplement,  791.) 


Bona  Fide  Holders  of  Notes. 

The  Texas  Court  of  Civil  Appeals  holds  that  when  a 
retail  druggist  signs  a  contract  for  the  purchase  of  goods, 
and  a  note  covering  the  price,  on  the  same  sheet  of  paper 
as  the  contract,  but  separated  from  the  contract  by  a 
perforated  line  to  facilitate  detachment  of  the  note,  he 
is  liable  on  the  detached  note  in  the  hands  of  an  inno- 
cent third  person  who  bought  it  for  value  before  ma- 
turity and  without  notice  of  any  fraud  on  the  part  of 
the  payee,  or  of  any  other  fact  showing  a  good  defense 
against  the  payment  of  the  note.  (Landon  vs.  Foster 
Drug  Co.,  186  Southwestern  Reporter,  434.) 


Duty  of  Druggist  to  Customers  in  Store. 

The  Massachusetts  Supreme  Judicial  Court  has  affirmed 
a  judgment  for  plaintiff  In  the  case  of  Nye  vs.  Louis 
K.  Liggett  Co.  (113  Northeastern  Reporter,  201),  for  in- 
juries received  by  plaintiff  In  stumbling  over  a  weighing 
machine  in  defendant's  drug  store  in  Boston.  The 
court  says: 

"The  plaintiff  was  lawfully  in  the  store,  and  while 
there  the  defendant  owed  her  the  duty  to  use  ordinary 
care  to  keep  the  premises  in  a  reasonably  safe  condi- 
tion for  her  use  as  a  customer.  •  •  •  It  sold  soda, 
drugs,  and  the  articles  usually  dealt  In  by  the  pro- 
proietor  of  a  retail  drug  store,  and  the  jury  could  find 
from  the  evidence  ■which  included  the  plan,  that  when 
viewed  in  connection  with  the  volume  of  patronage  as 
described  by  her,  the  weighing  machine  over  which  the 
plaintiff  stumbled  and  fell  as  she  turned  to  pass  out  of 
the  store,  had  been  placed  too  near  the  entrance  to  per- 
mit customers  to  make  their  exit  safely,  and  that  the 
defendant,  in  the  exercise  of  due  care,  should  have  dis- 
covered this  probable  danger  and  removed  the  machine." 


Property  Covered  by  Chattel  Mortgage. 

Contrary  to  the  rule  in  several  other  States,  It  is  the 
law  in  Maryland  that  a  chattel  mortgage  covering  a 
mercantile  stock  is  void  so  far  as  it  may  provide  for 
a  lien  on  goods  to  be  afterwards  acquired  by  the  mort- 
gaging merchant.  (United  States  Circuit  Court  of  Ap- 
peals, Fourth  Circuit;  Grimes  vs.  Clark;  234  Federal 
Reporter,    604.) 

■  •  « 

Mississippi  Association  Enforces  Law. 

It  is  reported  that  the  Mississippi  Pharmaceutical  As- 
sociation is  taking  active  steps  to  secure  the  names  of 
all  drug  firms  in  that  State  who  employ  other  than  regis- 
tered pharmacists  in  their  prescription  departments. 
These  names  will  be  presented  to  grand  juries  when  they 
meet  in  the  different  counties  throughout  the  State. 
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New  York  State  Law  Requires  Net  Content 
Labels. 

Certain  provisions  of  the  laws  of  the  State  of  New 
York  relating  to  weights  and  measures  apply  in  some  way 
to  practically  every  drug,  chemical  or  galenical  prepara- 
tion that  the  druggist  sells. 

A  ten-cent  package  of  epsom  salt  must  carry  a  label 
stating  the  weight  of  the  contents,  and  it  is  contrary  to 
the  law  to  sell  a  dozen  rhinitis  tablets  unless  the  numeri- 
cal count  is  stated  on  the  container. 

The  law  governing  this  matter  reads  as  follows: 

When  commodities  are  sold  or  offered  for  sale  in  con- 
tainers .  .  .  whose  sizes  are  not  .  .  .  provided  by  statute. 
the  net  quantity  of  the  contents  of  each  container,  or  a  state- 
ment that  the  specllled  weight  Includes  the  container,  the 
weight  of  which  shall  be  marked,  shall  be  plainly  and  con- 
spicuously marked,  branded  or  otherwise  Indicated  on  the 
outside  or  top  thereof  or  on  a  label  or  a  tag  attached  thereto 
In  terms  of  weight,  measure  or  numerical  count;  provided, 
however,   that  reasonable   variations  shall  be  permitted."' 

The  provisions  of  the  section,  as  quoted  above,  do  not 
apply,  however,  "when  the  numerical  count  of  the  indi- 
vidual units  is  six  or  less,  or  in  the  case  of  liquids  when 
the  contents  is  two  fluid  ounces  or  less,  or  when  the 
weight  of  the  contents  is  three  avoirdupois  ounces  or 
less." 

Under  article  216,  Weights  and  Measures,  we  read  the 
statement  that  "a  person  who  injures  or  defrauds  another 
by  using,  with  knowledge  that  the  same  is  false,  a  false 
weight,  measure,  or  other  apparatus,  for  determining  the 
quantity  of  any  commodity,  or  article  of  merchandise,  or 
by  knowingly  delivering  less  than  the  quantity  he  repre- 
sents, is  guilty  of  misdemeanor." 

The  law  is  so  specific  in  its  directions  for  the  dispens- 
ing of  many  items  sold  in  the  retail  drug  store  that  the 
paragraphs  which  most  affect  the  pharmacist  are  quoted 
below: 

(6)  Pastes— whether  put  up  In  tubes.  In  cans  or  In  boxes, 
■hall  be  marked  plainly  and  conspicuously  either  with  the 
fluid  content  or  with  the  weight.  No  fixed  percentage  varia- 
tion ;s  established  and  In  all  cases  the  variation  shall  come 
within  reasonable  limits,  according  to  good  commercial  usages 
lor  the  commodity  In  question. 

•14)  Candy— Candy  In  containers  must  be  marked  in  one  of 
th«  following  ways: 

(a)  The  net  weight  of  the  contents. 

(b>  The  gross  weight  and  the  weight  of  the  container  Im- 
mediately under  the  statement  of  the  gross  weight,  and  In 
similar  terms. 

Size  of  letters  In  all  of  the  above  cases  to  be  bold-faced 
type  at  least  one-ninth  of  an  inch  In  hcipht  for  weights  of 
•ne-half  jKiund,  one  pound  or  multiples  of  one-half  pound- 
otherwise,  the  letters  shall  be  bold-faced  type  letters  at  least 
three-sixteenths  of  an  Inch  in  height. 

No  speclflo  per  cent,  variations  are  prescribed,  but  twelve 
boxes  taken  at  random  shall  have  the  average  not  varymK 
more  than  two  per  cent.  (2  per  cent.)  from  the  amount  stated 
•n   the  individual  contalncra. 

«U)  K^Ull  drugs— The  marking  shall  be  In  one-ninth  of  an 
iTch  (1-9  in.)  bold-faced  letters  where  the  weight  or  mea.sure 
Is  in  pints,  hall-pints,  multiples  of  the  half-pint,  or  in  pounds, 
half-pounds,  or  multiples  of  the  half-pound;  otherwise  letter- 
ing siiall  be  three-sixteenths  of  an  inch  (3-16  in.).  The  N-arla- 
tion  will  depend  upon  the  individual  substance  where  such 
ranatJcn  Is  not  already  prescribed  for  bottled  goods.  Such 
Tariatloii  will  be  estimated  on  fifty  container.*),  or  so  many 
less  than  that  number  as  may  be  in  one  place. 

(22)  Soap— 6oap  may  be  sold  by  numerical  count  and  the 
count  shall  be  full  count.  When  sold  by  weight,  the  weight 
shall  be  the  actual  weight  at  the  time  of  delivery. 

i2j)  Piiis,  capsules  and  tablets— Pills,  capsules  and  tablets, 
the  'los,-  of  which  is  ciistoniarlly  prcs^^ribed  in  numerical 
terms,  when  sold  at  retail,  must  be  sold  by  numerical  count, 
and  when  mora  than  six  In  number  the  container  must  be 
Dt.irked  In  l>old-fa>:ed  lettirs  at  least  one-ninth  (l->ln.)  of  an 
Inch  in   Height 

(»)  (b)  Cover  paper,  writing  paper  and  boards— A  representa- 
tion fchould  be  made  by  numerical  count  or  by  weight  and 
reAroiiahlc  variation  will  be  allowed. 

'.7>i  (<ii  Pads  with  a  cover  shall  be  marked  with  the  number 
•f  sh<>«ts  In  th«  pad. 

(Ui  ;;frer\c»cf nt  p.nd  dellnuescent  salts  and  chemicals — ^Thi- 
marking  should  be  plain  and  conspicuous  In  terms  of  weight. 
No  fixed  percentage  of  variation  will  be  established.  In  all 
eases  the  variation  shall  be  reasonable. 


4«» 


Drufl:  Stores  in  Latin-America. 

I.4itin-Amerlcan8  are  icrcat  believers  In  medicines  and 
due  to  the  scarcity  of  physicians,  are  obliged  to  "doctor"' 
themselves.  Pharmacy  is  consequently  profitable.  At 
Iea«t,  so  says  W.  E.  Aughinbaugb  in  Le*Hc'i,  who 
adds: 

With  the  exception  of  modern  Europe,  Canada  and  the 
United   States,  pharmacy  is  practiced  in  other   lands  of 


the  world  much  as  it  was  in  the  United  States  seventy- 
five  or  one  hundred  years  ago,  and  this  is  particularly 
true  of  the  republics  to  the  south  of  us.  The  Individual 
druggist  makes  his  own  pills,  extracts,  tinctures  and  infu- 
sions and  pulverizes  his  own  crude  drugs.  Soda  water 
fountains  are  few.  The  usual  rubber  goods,  toilet  arti- 
cles, soaps,  perfumes,  instruments  and  sundries  are  car- 
ried. Each  druggist  makes  a  line  of  his  own  specialties 
which  he  pushes.  In  addition  to  the  standard  drugs  and 
medicines  he  also  carries  remedies  and  medicaments 
known  only  in  his  immediate  vicinity.  They  are  mostly 
of  Indian  origin,  compounded  from  roots,  herbs,  or  other 
ingredients,  produced  only  in  the  country  where  he  lives. 
These  find  a  ready  sale  among  all  classes. 

Superstitious  ideas  are  prevalent,  and  these  are  fre- 
quently taken  advantage  of  by  the  unscrupulous.  One 
pharmacist  made  a  fortune  selling  Indians,  half-castes, 
and  whites,  for  that  matter,  too,  "pink  love  powders" 
and  "white  love  powders."  The  "white  love  powder" 
was  pulverized  sugar,  while  the  "pink  love  powder"  was 
made  of  the  same  material  colored.  Indians  would  walk 
hundreds  of  miles  to  buy  this  precious  powder. 


Notices  of  Judgment  Under  the  Food  and 

Drugs  Act. 

The  Bureau  of  Chemistry,  Department  of  Agriculture, 
has  given  notice  of  the  following  judgments  under  the 
food  and  drugs  act: 

4358.  Mlbbranding  of  "Musterole,"  U.  S.  v.  the  Musterole 
Company,  a  corporation.  Plea  of  nolo  contendere.  Fine,  }2$ 
and  costs. 

4364.  Misbranding  of  "Hamlin's  Wizard  Oil,"  U.  S.  v.  Ham- 
lin's Wizard  Oil  Comipany,  a  corporation.  Plea  of  guilty. 
Fine,  1200  and   costs. 

4372.  Misbranding  of  "5  Drops,"  U.  S.  v.  Swanson  Rheu- 
matic Cure  Com;jany,  a  corporation.  Flea  of  guilty.  Fine, 
{200  and  costs. 

43S6.  Misbranding  of  "Croxone,"  U.  S.  v.  the  American 
Croxone  Company,  a  corporation.  Plea  of  guilty.  Fine,  $2S 
and  costs. 

43%.  Misbranding  of  "Mayr's  Wonderful  Stomach  Remedy," 
U.  8.  v.  George  H.  Mayr.    Plea  ef  guilty.     Fine,  $25  and  costs. 

4400.  Misbranding  of  "Renne's  Pain  Killing  Oil,"  U.  S.  v. 
James  F.  Ballard,  trading  as  Dr.  Herrick  Family  Medicine 
Company      Plea  of  guilty.     Fine,  JIO  and  costs. 


Fifty  Years  Ago. 

Fifty  years  ago  this  month,  it  was  said  in  the  Circtj- 
lar:  "On  Monday  ....  Mr.  Field  received  a  mes- 
sage of  congratulation  from  Mr.  Ferdinand  de  Lesseps 
.  .  .  .  It  was  dated  at  Alexandria,  in  Egypt,  the  same 
day,  at  half-past  one  v.  m.  and  received  In  Newfoundland 

at  half-past  ten  a.  m and  so  far  outstripped 

the  sun  in  his  course  that  it  reached  its  destination  three 
hours  before  it  was  sent,"  which  is  pretty  slow  going 
when  compared  with  the  "express"  service  of  modern 
wireless  telegraphy. 

It  was  also  said:  "Professor  Procter,  the  editor  of 
The  American  Journal  of  Pharmacy,  has  resigned  the 
chair  of  theory  and  practice  of  pharmacy  which  he  has 
filled  for  twenty  years  at  the  Philadelphia  College  of 
Pharmacy,"  and  "Congress  has  passed  a  law  allowing  the 
metric  system  to  be  used.''  (The  italics  in  both  statements 
are  ours). 

In  a  part  of  the  paper  devoted  to  such  things  we  read 
the  following  conversation  between  two  clerks: 

"Did  Mrs.  L.  L.  have  her  eupatorium    (boneset) 

when  she  broke  her  leg? 

"Yes,  the  doctor  came  and  made  a  thorough  work 
(wort)  of  it." 

"Both  clerks  were  discharged  on  the  spot  and  hired 
over  again.'' 

Which  shows  that  times  may  change,  but  human 
nature,  never. 


Advances  in  Wholesale  Prices  in  1915. 

A  comiparison  of  wholesale  prices,  of  the  years  1914  and 
1915,  recently  Issued  by  tHe  Bureau  of  Labor  Statistics, 
of  the  Department  of  Labor,  shows  that  the  price  of  drugs 
and  chemicals  had  been  advanced  more  than  39  per  cent, 
in  less  than  a  year. 

Metals  and  products  advanced  37  per  cent.,  fuel  11  per 
cent.,  clothing  11  per  cent.,  and  food  products  4  per  ceent, 
according  to  the  report. 
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NEWS  OF  THE  PHARMACY  BOARDS 

Under  this  heading  are  to  be  found  the  namts  and  addresses  of  the  secretaries  of  the  various 
boards  of  pharmacy  of  the  country,  the  date  and  place  of  the  next  examination  to  be  held  by 
each  board  when  such  data  are  ctvailable,  as  well  as  the  names  of  those  who  pass  the  examina- 
tions held  by  the  various  boards  from  time  to  time  as  reported  by  the  secretaries,  respectively. 


List  of  Board  Secretaries. 

Alabama — E.  P.  Gait,  Selma. 

Alaska — F.  E.  Ryus,  Ketchikan. 

Arizona — Second  Wednesday  In  April  and  NoTember,  at 

Phoenix.  H.  G.  Hulett,  Phoenix. 
Arkansas — J.  A.  Gibson,  Little  Rock. 
Caufobnia — Louis  Zeh,  San  Francisco. 
Ck)LOBAD0 — F.  E.  Mortensen,  Pueblo. 

CoNNBOTicuT — FUst  Tuesday  In  March,  April,  June,  Sep- 
tember, and  December,  at  Hartford.    J.  A.  Leverty, 
Bridgeport. 
Delaware — January  3rd,  at  Newark.     Erdman  H.  Hoff- 
man. Wilmington. 
District    of    Coi-umbia — Second    Thursday    In    January, 
April,  July  and  October.    W.  T.  Kerfoot,  Jr.,  Wash- 
ington. 
Flobida — D.  W.  Ramsaur,  Palatka. 
Gboboia — Ben  9.  Pearsons,  Macon. 

Hawau — Meets  at  Irregular  Intervals  whenever  there  are 
candidates  to  examine.    A.  J.  Glgnoux,  Honolulu. 
Idaho — Twice  yearly.  In  April  and  September.   E.  E.  Col- 
pin,  Oakley. 
Illinois— November  21st,  at  Chicago.  F.  C.  Dodds,  Spring- 
field. 
INDL4NA — Second  Tuesday  in    January,  April,  July  and 

October.    W.  H.  Fogas,  Mt.  Vernon. 
Iowa — H.  E.  E^ton,  Des  Moines. 
Kansas — Second   Wednesday   in   February,   May,   August 

and  November.    W.  E.  Sherrlff,  Ellsworth. 
Kentucky — January  9th  and  10th  at  Covington.     J.  W. 

Gayle,  Frankfort. 
Louisiana — Joseph  J.  Baltar,  New  Orleans. 
Maine — Second  Wednesday  in  April,  June,  July,  August, 
October   and  December,   at  Augusta.    F.  T.  Crane, 
Machlas. 
Maryland — Ephraim  Bacon,  Baltimore. 
MASSAOHUsEnrs — Every  Tuesday  between  September  Ist 

and  July  1st,  at  Boston.    W.  F.  Briry,  Melrose. 
Michigan — November  21st,  at  Grand  Rapids.   C.  S.  Koon, 

Muskegon. 
Minnesota — Third  Monday  in  January,  April,  July  and 
October,  at  Minneapolis.   E.  A.  Tupper,  Minneapolis. 
Mississippi — First  Tuesday  in  April  and  October.   W.  W. 

Ellis,  Fernwood. 
Missouri — Second  Monday  In  February,  June  and  Octo- 
ber.   Edwin  G.  Cox,  Craig. 
Montana — J.  A.  Riedel,  Boulder. 
Nebraska — Orel  Jones,  Oconto. 
Nevada — J.  M.  Taber,  Elko. 

New  Hampshire — Fourth  Wednesday  of  each  month  ex- 
cepting July  and  August.    H.  E.  Rice,  Nashua. 
New  Jersey — Third  Thursday  In  January,  April,  July  and 
October,  at  Trenton.    Edgar  R.  Sparks,  Burlington. 
New  Mexico — Bernard  Ruppe,  Albuquerque. 
New  York — W.  L.  Bradt,  Albany. 

North  Carolina — November  10th,  at  Raleigh.  F.  W.  Han- 
cock, Oxford. 
North  Dakota — Third  Tuesday  In  March,  June  and  No- 
vember.   W.  S.  Parker,  Lisbon. 
Ohio — M.  N.  Ford,  Columbus. 
Oklahoma — J.  C.  Burton,  Stroud. 
Oregon — Frank  S.  Ward,  Salem. 
Pennsylania — November    17th   and    18th,   at   Pittsburgh 

and  Philadelphia.    L.  L.  Walton,  Wllllamsport 
Porto  Rico — J.  J.  Monclova,  Rio  Piedras. 
Rhode  Island — First  Tuesday  in  each  month  except  July, 
August  and  September.    J.  E.  Brennan,  Pawtucket. 
South   Carouna — November   15th,   at   Anderson.    E.    M. 

Smith,  Charleston, 
South  Dakota — E.  C.  Bent,  Dell  Rapids. 
Tennessee — Ira  B.  Clark,  Nashville. 
Texas — ^R.  H.  Walker,  Gonzales. 


Utah — Third  Tuesday  In  January,  April,  July  and  Octo- 
ber, at  Salt  Lake.    W.  H.  Dayton,  Salt  Lake. 

Vermont — M.  G.  Beebe,  Burlington. 

Virginia — Third  Tuesday  in  January,  April,  July  and  Oc- 
tober.   E.  L.  Brandis,  Richmond. 

Washington — D.  B.  Garrison,  Cornell. 

West  Virginia — Alfred  Walker,  Sutton. 

Wisconsin — January  9th,  at  Madison.  Edward  Williams, 
Madison. 

Wyoming— N.  B.  Bennett,  Sheridan. 


Delaware  Board. 

Of  the  fourteen  candidates  examined  by  the  Delaware 
Board  of  Pharmacy,  October  4th,  the  following  four  were 
successful  in  passing: 

Af)    pliarmaolsts— S.    L.    Foster,    of    Wilmington;    Gcorjco    E. 
Hirzel,  of  Ijansdale,   Pa,,  and  J.  Q.   Mackey,  of  Wilmington. 
As  assdstant— F.  J.   Mareokl,  of   Baltimore,   Md. 

The  next  examination  will  be  held  January  3d,  at 
Newark. 


Idaho  Board. 

Thirteen  candidates  applied  for  registration  at  the 
meeting  of  the  Idaho  Board  of  Pharmacy,  held  September 
11th  to  13th,  at  Coeur  d'Alene.  Three  were  granted  reg- 
istration on  college  diplomas,  three  on  reciprocity  with 
other  States,  and  four  were  successful  in  passing  the  ex- 
amination. The  names  of  the  successful  candidates  fol- 
low: 

Uegistered  on  diplomas— Bumdln©  H.  Carroll,  of  Colvllle, 
Wash.;  Harold  W.  Harford,  of  Sandpolnt,  and  J.  H.  Warrell. 
of  Elk  River. 

By  reciprocity— John  O.  Greusel,  of  Wallace;  Frances  M. 
Lee,  of  Oakley,   and  Glenn  L.   Maddux,   of  Groodlng. 

By  examination— Carl  K.  Barker  and  Julius  W.  Remkoskl. 
both  of  Coeur  d'Alene;  Jo.seph  B.  Rice,  of  St.  Anthony,  and 
Albert  R.  Wegner,  of  Spokane,   Wash. 

The  meetings  of  the  board  will  be  held  semi-annually 
hereafter,  l)eginning  the  second  Tuesday  in  April  and  Sep- 
tember, at  Boise. 

The  druggists  of  the  State  were  again  cautioned  against 
selling  paregoric,  the  sale  of  this  preparation  being  pro- 
hibited under  the  State  anti-narcotic  law. 


Illinois  Board. 

Only  twenty-two  of  the  fifty  applicants  for  reglstratlom 
as  pharmacist  and  ten  of  the  twenty-one  applicants  for 
registration  as  assistant  pharmacist,  were  successful  in 
passing  the  examinations  at  the  September  meeting  of  the 
Illinois  Board  of  Pharmacy  held  at  Springfield. 

The  following  applicants  were  passed: 

As  pharmp.clsts — Marco  Adgrogna,  Julius  Balzak,  Harry  V. 
I>uer,  Nathan  B'ox,  A.  N.  Georges.  Rudolph  Hecht,  David  B. 
Hlrsh,  A.  L  Lash,  S.  E.  Malklewicz.  F.  J.  Vondrasek,  all  of 
Chicago;  C.  H.  J.  Chase,  of  Kankakee;  S.  E.  Elsfelder  and 
Walter  Frendenberg.  of  Belleville;  Fred  Grlebel,  of  Staun- 
ton; M.  S.  Hayes,  of  Bloomlngton;  F.  L.  Lleb,  of  Carbondale; 
Jos.  Michael,  of  Decatur;  Philip  Neu,  of  Quincy;  Stephen 
Patterson,  of  Ottawa,  Canada;  Sister  M.  G.  Radtke,  of  Jollet; 
•  F.  W.  Waterman,  of  GrlggsvlUe,  and  W.  F.  Wilhelra,  of  East 
St.  Louis,   Mo. 

As  assistants— Bryan  Caffery,  of  CarroUton;  Sister  M.  E. 
Grogan,  of  TaylorvIUe;  Melsor  Gustafson,  of  Chicago;  Jas. 
\V.  Kendall,  of  Decatur;  Walter  McGlnnis,  of  Rochelle;  Wm. 
H.  Perzik,  of  Oak  Park;  W.  C.  Reeves,  of  Toledo,  Ohio;  E.  A. 
Schulke.  of  Joliet;  Sidney  Vedder,  of  La  Harpe,  and  Jos. 
Wurtzburg,  of  Chicago.  .  _.  .     ,. 

John  A.  Bourland,  of  Equality,  received  registration  as 
'ociU  registered  pharmacist. 

The  next  meeting  of  the  board  for  the  examination  of 

applicants  for  registration  as  pharmacists  will  be  held  in 

Chicago  on  Tuesday,  November  2Lst,  at  9  o'clock  in  the 

morning  In  the  County  Building. 

On  Thursday,  November  23rd,  an  examination  will  be 
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tonducted  for  applicants  for  registration  as  assistant  phar- 
macist. 

The  next  apprentice  examination  villi  be  held  on  Prldfty, 
November  3rd. 


Kentucky  Board. 

At  the  meeting  of  the  Kentucky  Board  of  Pharmacy, 
held  at  Winchester,  October  10th  and  11th,  out  of  a  class 
of  24  applicants,  the  following  were  passed: 

As  pharmacists— Geo.  W.  Bushong.  of  TompkinsvlUe; 
George  Duncan,  of  Franklin;  James  F.  Dyer,  ot  Albany; 
Clyde  N.  E^Uniser,  of  Dayton,  Ohio;  Cbas.  R.  Newburn,  of 
HustonvlUe;  W.  Cecil  Parks,  of  Winchester;  Horace  W. 
Sellards,  of  Asljland,   and  Boyd  Weatherford,  of  Danville. 

A>  osdlstanta— Henry  C.  Arnold,  of  Wllmore;  John  A.  Good- 
man, Jr.,  oL°  £]lkton;  M.  D.  Henderson,  of  Georgetown;  Hubert 
B.  pleasant,  of  Lawrenceburg;  John  W.  Hutchinson,  of  Lex- 
ington: Dewey  Botts,  of  Glasgow,  and  Guy  E.  Larktns,  of 
Princeton. 

The  next  meeting  will  be  held  at  Covington,  January 
9th  and  10th,  1917.  Applications  should  be  filed  with  the 
secretary  of  the  board  at  least  ten  days  before  that  time. 

At  the  annual  meeting,  held  immediately  after  the  reg- 
ular quarterly  meeting  had  adjourned,  the  following  of- 
flcers  of  the  board  were  elected  for  the  ensuing  year: 
President,  J.  C.  Gilbert,  of  Paducah;  treasurer,  Robin  H. 
White,  of  Mt.  Sterling;  secretary,  J.  W.  Gayle,  of  Frank- 
fort; and  chairman  of  the  executive  committee,  C.  Lewis 
Dietal.  of  Louisville. 


Massachusetts  Board. 

At  two  meetings  held  by  the  Massachusetts  board  dur- 
ing September,  the  following  applicants  were  registered: 

A»  pharmacists— Charles  J.  Babb,  of  Mlddleboro;  James 
H.  Bums,  of  Natlck;  Joseph  J.  C*UTOll  and  Samuel  A.  Ep- 
stt'ln.  of  Boston;  George  C.  Schlcks,  Jr.,  of  Lowell;  Earl  F. 
Smith,  oC  Springlleld;  Joseph  T.  Thivlerge,  of  Lexington;  John 
"■VilUams.  ot  Montello.  and  Aaron  A.  Zagal.  of  New  York. 

As  assistant  pharmacists— Oscar  Berg,  David  Feldraan,  and 
Dalton  Flanders,  all  of  Boston;  Walter  F.  Glennon,  of  Pltts- 
tlUd;  Isadore  Hymcs,  of  Lowell:  Edward  S.  Laverty,  of  Wor- 
cester; Will  Donaldson  Kussell,  of  Taunton,  and  Abraham 
Weiss,  of   Boston. 

Percy  D.  Rowe,  of  Crystal,  Me.,  and  Edward  B.  David- 
son, of  Mobile,  Ala.,  were  registei'ed  by  reciprocity. 

The  Massachusetts  board  meets  every  Tuesday  between 
September  1st  and  July  Ist.  W.  F.  Brlry,  Melrose,  Is  sec- 
retary. 


Wisconsin  Board. 

At  the  meeting  of  the  Wisconsin  Board  of  Pharmacy  held 
at  Madison,  October  10th  to  13th,  the  following  were 
granted  certificates. 

As  pharmacists— R.  E.  Alft,  of  Columbus;  O.  H.  Butcher, 
•f  La  Parge;  Ralph  O.  Kraft,  of  Merrtll;  A.  C.  Thompson,  of 
Auvuata.  and  W.   E.   Weber,  of  Milwaukee. 

Aa  assistants— C.  T.  Appel,  of  Minneapolis,  Minn.;  F<em  M. 
Barnard,  ot  Brilllon;  Otto  H.  Berndt,  of  Lancaster;  ESmily  F. 
Hyer,  of  Waterloo.  Alice  E  Jackson,  of  Viola;  E  A.  Megs- 
ner  of  Fond  du  Lac;  John  W.  Rtttman,  of  Racine;  O.  J. 
S<-hlnd»ler,  of  Milwaukee;  C.  H.  Selgren.  of  Janesvllle;  Lee 
O.    Sutton,   of  Milwaukee,  and  J.    H.   Wagner,  of  Clinton. 

Mrs.  Edna  F.  Nichols  was  granted  registration  without 
examination  through  reciprocity  with  the  Illinois  board. 

The  next  meeting  of  the  board  will  be  held  January  9th 
to  12th,  at  Madison. 

♦  « » 

Rules  Governing  Reciprocal  Registration  in 

Massachusetts. 

The  conditions  under  which  reciprocal  registration  is 
granted  in  Massachusetts  are  typical  of  the  conditions 
which  prevail  among  the  other  active  member  States  of 
the  National  Association  of  Boards  of  Pharmacy  and  are 
reprinted  here  for  that  reason. 

The  Massachusetts  board  of  registration  reciprocates 
with  the  boards  of  pharmacy  of  other  active  members  of 
the  national  association  upon  the  following  conditions: 

(1)  Th-j  appllraat  must  be  ractatered  by  examination  In  the 
Stale  from  which  he  applies,  wHh  a  icnnaral  averan  of  V 
per  cent,  and  not  lees  than  SO  per  cent,  in  any  subject. 

<2)  Ho  must  have  been  twenty-one  years  of  ag<o  and  must 
hav«  had  lour  years'  expt-rlenoe  In  the  practice  of  pharmacy 
St  tlie  tlHM  of  hia  examination. 

(I)  Ha  muat  have  been  actively  engaged  In  the  practice  of 
hta  profssskm  In  the  Stat*  from  which  he  appllea  for  at  least 
one  year  prior  and  one  year  subsequent  to  his  raclstration  In 
said  State.  This  fact  in  the  case  of  a  dark  muat  b«  ettab- 
Ilf)M<1  by  aflidavita  of  former  •oaplojrers  upon  ■pedal  forma 
prDvSdcd  by  the  Massachusetts  Board  of  Registration  in 
Pharmacy-  In  case  the  applicant  has  l>aen  proprietor  of  a 
drug  more,  an  e<iuivalent  proof  is  required. 

M)  He  most  b«  a  resident  ot  Maaaaobuaatts^  and  intandlng 


to  engage  in  the  drug  business  in  said  State  when  making 
application. 

(.0)  He  must  be  in  good  standing  in  the  State  from  which 
ha  appllea. 

^ti)  He  must  appear  in  person  before  the  Massachusetts 
Board  ot  Kegiatralion  in  Pharmacy  and  answer,  under  oath, 
any  questions  which  said  board  desires  to  ask  pertaining  to 
Ms  Identity  and  experience  in  the  drug  business. 

(7)  He  must  furnish  photograph  with  affidavit  attached  to 
the  effect  that  tlie  same  is  a  true  photograph,  said  affidavit 
to  be  sworn  to  before  a  notary  public  who  shall  futmlsh  a 
certificate  from  a  State  or  county  official  stating  that  h» 
holds   said   commission. 

(8)  No  certificate  by  act  of  reciprocity  will  be  issued  to  an. 
applicant  who  has,  within  one  yjar  of  the  time  of  making 
application,  taken  the  examinations  in  Massachusetts  ana 
/ailed  to  pass. 

♦  ■  > 

The  Reciprocity  Situation. 

What  is  there  In  the  crossing  of  a  State  line,  or  the  re- 
moval of  a  pharmacist  from  one  section  of  the  country  to 
another,  that  robs  him  of  his  ability  to  compound  a  pre- 
scription, or,  in  other  words,  why  not  reciprocal  registra- 
tion? was  a  question  propounded  in  one  of  the  section 
meetings  at  the  American  Pharmaceutical  Association  con- 
vention held  during  September  at  Atlantic  City.  If  Jona- 
than Doe  is  a  worthy  citizen  and  has  proven  bis  ability 
to  conduct  a  drug  store  in  Connecticut  or  Wisconsin,  why 
should  a  day's  journey  and  the  opening  of  a  store  in  an- 
other State  necessitate  his  employing  another  man  to  op- 
erate that  store  or  that  he  give  up  the  drug  business  en- 
tirely and  go  to  selling  groceries  or  real  estate? 

The  one  thing  that  has  stood  most  in  the  way  of  recliK 
rocal  registration  has  been  a  lack  of  uniform  examination 
and  registration  requirements  among  the  several  States, 
and  those  Interested  in  securing  nation-wide  reciprocity 
are  endeavoring  to  cure  this  defect. 

Thirty-six  States  are  now  active  members  of  the  Na- 
tional Association  of  Boards  of  Pharmacy  and  have  so 
standardized  their  requirements  for  registration  that  the 
pharmacist  who  secures  a  satisfactory  examination  grade 
in  one  State  is  recognized  as'  a  pharmacist  in  any  of  the 
others.  These  active  member  States  are:  Alabama,  Arkan- 
sas, Arizona,  Connecticut,  Delaware,  District  of  Columbia, 
Florida,  Georgia,  Idaho,  Illinois,  Indiana,  Iowa,  Kansas, 
Kentucky,  Louisiana,  Maine,  Maryland,  Massachusetts, 
.Michigan,  Mississippi,  Missouri,  Montana,  Nebraska,  New 
Hampshire,  New  Mexico,  North  Dakota,  Oklahoma,  Ore- 
gon, South  Dakota,  Tennessee,  Texas,  Utah,  Vermont,  Vir- 
ginia, West  Virginia,  and  Wisconsin. 

The  applicant  for  reciprocal  registration  in  these  States 
must  secure  from  H.  C.  Chrlstensen,  450  Bowen  avenue, 
Chicago,  111.,  secretary  of  the  national  association,  an  of- 
ficial application  blank,  the  fee  for  this  service  being  fif- 
teen dollars.  This  application  must  be  filed  within  ninety 
days  with  the  secretary  of  the  Board  of  Pharmacy  of  the 
State  in  which  registration  is  desired  and  if,  In  the  opin- 
ion of  this  board,  the  applicant's  examination  g^rades  and 
moral  character  are  in  every  way  satisfactory,  the  appli- 
cant is  registered.  If  the  application  Is  not  approved  the 
official  blank  is  returned  to  the  national  secretary  with 
the  reasons  for  rejection  stated  and  the  applicant  is  re- 
funded his  money  except  the  one  dollar  fee  paid  to  the  sec- 
retary of  the  pharmacy  board  of  the  State  from  which  he 
aiiplled  for  certification  of  registration  and  grades. 

The  annual  dues  of  active  member  States  was  Increased 
at  the  1916  meeting  of  the  association  from  fifteen  dollars 
to  thirty-five  dollars,  and  the  fee  for  application  blank  for 
reciprocal  registration  Increased  from  five  to  fifteen  dol- 
lars this  action  being  taken  with  a  view  of  securing  suf- 
ficient revenue  to  permit  carrying  on  the  work  of  the 
association. 

»»> 

The  Drug  on  the  Market. 

At  the  convention  of  the  American  Pharmaceutloal  As- 
sociation, which  is  holding  Atlantic  City  spellbound  this 
week,  a  serious  minded  speaker  arose  to  mourn  the  light 
mindedness  of  the  average  drug  clerk.  That  very  grand 
young  man  who  looks  you. superciliously  in  the  eye  from 
his  position  of  vantage  behind  the  case  loaded  down  with 
5,000  varieties  of  soap — all  more  expensive  than  you  coul<i 
ever  afford— is  said  to  be  too  filled  with  worldly  ambition. 
He  no  sooner  gets  nicely  adjusted  behind  the  drug  counter, 
and  becomes  familiar  with  eighty-seven  varieties  of  tooth 
powders  and  learns  how  to  wrap  up  orange  sticks,  thaa 
he  yearns  for  the  opening  of  his  own  drug  store.  Tha 
skillful  making  of  Intricate  prescrlptlomi  baffles  him  no 
more  than  a  formula  for  a  new  fruit  sundaa.— ^«u)  York 
BveMng  Bun. 
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From  the  Farm  to  the  Pharmacy. 

A.  M.  Howard  was  born  flfty-one  years  ago  In  the  State 
that  has  produced  more  vice-presidents  to  the  square  inch 
than  any  other  State  in  the  Union,  Indiana,  but  in  the 
year  that  Ulysses  S.  Orant  defeated  Horace  Oreeley  {or 

the  presidency  the  elder 
Howard  decided  that  Indi- 
ana was  becoming  too 
crowded  and  removed  his 
family  to  Missouri,  where 
the  open  prairie  provided 
more  elbow  room. 

From  1872  to  1890  A.  M. 
H.  attended  to  his  plowing, 
his  schooling  and  his  plan- 
ning, and,  at  the  age  of 
twenty-five  he  invested  his 
savings  In  a  drug  store  in 
a  little  farming  town  near 
his  boyhood  home,  and  so 
the  name  of  Howard  first 
appeared  on  the  front  win- 
dow of  a  dispensary  of 
pharmaceuticals. 

The  new  work  called  for 
considerable  readjusting  on 
the  part  of  the  young 
apothecary — the  bushel  be- 
tame  the  grain,  the  «:allon  the  fluid  dram,  and,  in  the 
day's  work,  the  tasks  around  the  soda  fountain  replaced 
the  morning  chores  about  the  farm,  but,  in  the  trans- 
formation, the  erstwhile  tiller  of  the  soil  did  not  fsJter, 
the  firm  hand  that  knew  so  well  how  to  plow  a  furrow 
readily  enough  adapted  Itself  to  the  more  erudite  pestle, 
and  the  vision  trained  to  distances  could  look  beyond 
the  four  walls  of  the  store. 

A.  M.  Howard  has  been  successful,  he  has  made  enough 
and  not  too  much  and,  of  more  importance,  he  has  made 
friends  with  his  fellow-man.  As  president  of  the  Mis- 
souri Pharmaceutical  Association  he  intends  to  make 
this  the  big  year  of  the  organization  in  point  of  new 
members,  and  to  the  doubter  who  says  it  can't  be  done 
the  reply  is  that  not  only  do  all  good  Mlssourlans  desire 
to  be  shown,  but  some  of  them  are  willing  to  do  the 
showing. 


A.   M,   HOWAKO. 


A  Dean  Doing  Diverse  Duties. 

Henry  Minor  Paser  was  bom  January  21st,  1882,  and  so 
has  several  years  left  him  on  the  sunny  side  of  forty. 
His  entry  into  this  world  took  place  at  Macon,  Miss.,  but 
shortly  after  this  momentous  event  the  family  removed  to 

Winona  and  the  infant 
Henry,  not  having  had  time 
to  become  particularly  at- 
tached to  the  city  of  his 
birth,  went  along  with  them 
and  so  spent  his  happy  boy- 
hood days  In  and  around 
this  little  village,  which  is 
the  county  seat  of  Mont- 
gomery county,  and  boasts 
2455  inhabitants — and  not  a 
conversational  "r"  among 
them  all. 

At  the  age  of  thirteen  our 
hero  went  to  work  in  a  drug 
store,  and  for  some  1826 
days,  which  is  about  the 
same  as  five  years,  he  was 
on  hand  early  in  the  morn- 
ing and  still  going  strong 
when  it  came  time  to  go 
home  to  get  a  little  sleep  so 
that  he  could  be  on  hand  and  ready  for  work  again  the 
next  morning. 

From  this  store,  at  the  age  of  eighteen,  he  entered  the 
St.  Louis  College  of  Pharmacy  and  was  graduated  by  that 
Institution  In  1902.  With  his  name  boldly  written  on  the 
face  of  his  college  diploma  the  "recent  graduate"  went 
forth  to  conquer  that  part  of  the  world  that  lies  just 
north  of  the  Gulf  of  Mexico,  and  was  soon  found  engaged 
In  the  drug  business  at  Oxford,  Miss.,  where  he  remained 
tor  six  years. 


iiENRY    Ml.NOR   FASER. 


In  1908  the  College  of  Pharmacy  of  the  University  of 
Mississippi  was  organized,  and  when  it  came  time  t« 
select  a  teaching  staff,  to  Mr.  Faser  was  offered  the  posi- 
tion of  acting  professor  of  pharmacy,  which  position  he 
accepted,  and  soon  thereafter  took  up  his  new  duties  with 
a  firm,  able  hand  and  a  buoyant  heart.  That  his  work 
was  efficient  and  appreciated  is  shown  by  the  fact  that  he 
was  soon  made  a  professor  and  then,  later,  dean  of  the 
faculty. 

Prof.  Faser  has  found  time  for  much  outside  work.  In 
1904  he  was  appointed  a  member  of  the  Mississippi  Board 
of  Pharmacy,  and  in  1912  was  elected  president  of  that 
body— a  body  that  is  often  considered  as  a  thorn  In  his 
side  by  the  aspiring  pharmacy  student.  A  charter  mem- 
ber of  the  Mississippi  Pharmaceutical  Association,  Prof. 
Faser  was  for  four  years  the  secretary  of  that  organization, 
and  has  served  during  the  past  year  as  Its  president.  He 
is  also  a  member  of  the  American  Pharmaceutical  Asso- 
ciation and  conducts  a  successful  retail  drug  store  between 
times. 


Stepping  Stones  to  Higher  Things. 

It  is  evident  from   the   picture   what   Is  meant  by  the 
"stepping  stones"  part  of  the  above  line,  but  not  everyone 

may  know  the  signifi- 
cance of  the  other  end 
of  It.  This,  then,  is  to 
tell  all  inquirers  that 
the  picture  represents 
the  three  children  of 
Mr.  and  Mrs.  Fred  D. 
Nelligar,  of  Norfolk, 
Va.,  and  the  "higher 
things"  to  which  they 
boost  him  Is  the  happy 
outlook  he  has  upon 
life.  Business  at  its 
best  is  apt  to  be  a  sor- 
did kind  of  thing,  and 
the  man  who  follows 
it  closely  and  for  it- 
self alone  Is  lucky  if 
he  does  not  reflect  this 
sordidness  in  his  ap- 
pearance, manner,  and 
speech.  But  when  a 
man  Is  made  happy 
in  his  daily  grind  by 
thoughts  of  the  wife 
and  little  ones  at 
home,  and  does  what 
he  does  for  their  sakes 
and  in  a  way  that  need 
never  bring  the  blush 
of  shame  to  their 
cheeks,  that  Is  some- 
thing else  again,  as 
Potash  and  Perlmut- 
ter  might  express  it. 

Any  druggist  who  is 

willing  to    match    the 

jewels    Id    his    crown 

(changing  the  figures  somewhat)  against  these,  is  invited 

to  send  on  the  picture. 


Chicago  Drug  Show  to  Be  a  Real  Event. 

Every  item  carried  in  a  modern  drug  store,  from  hair 
brushes  to  prescription  ware,  will  be  shown  at  the  Drug, 
Chemical,  and  Allied  Trades  Exposition,  to  be  held  at  Chi- 
cago, December  2nd  to  10th,  under  the  auspices  of  the 
Chicago  Retail  Druggists'  Association. 

The  holding  of  this  show  should  prove  a  most  profitable 
undertaking  for  the  association.  It  is  estimated  that  fifty 
thousand  retailers,  doctors,  dentists,  and  nurses  will  pass 
along  Its  aisles  and  that  a  quarter  of  a  million  consum- 
ers will  throng  Its  exhibits.  For  a  week  Chicago  will  think 
drug  store,  talk  drug  store,  and  satisfy  their  many  needs 
at  the  drug  store,  from  goods  which  will  be  shown  at  the 
exposition. 

The  plans  are  well  in  hand,  hundreds  of  exhibitors  have 
reserved  space  for  their  displays  and  enthusiasm  is  run- 
ning high.    It  will  be  a  big  event — be  there. 
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NEWS  OF  THE  A.  PH.  A.  BRANCHES 


The  New  York  Branch. 

Delegates  to  various  meetings  of  druggists  as  well  as  a 
number  of  committee  chairmen  reported  at  the  first  meet- 
ing of  the  season  of  the  New  York  branch  of  the  American 
Pharmaceutical  Association  held  at  the  College  of  Phar- 
macy of  the  City  of  New  York  on  the  evening  of  October 
9th. 

About  thirty  members  were  present  when  the  meeting 
was  called  to  order  by  President  J.  L.  Lascoff.  Following 
the  reading  of  the  minutes  of  the  last  previous  meeting  by 
Secretary  Hostmann,  the  treasurer's  report  was  read  by 
Dr.  Joseph  Weinstein.  This  report  showed  a  balance  of 
1144.70  to  the  credit  of  the  branch  and  that  about  $150  was 
due  the  branch  from  the  parent  association  on  account  of 
new  members  brought  in. 

The  membership  committee  through  its  chairman, 
Frank  L.  McCartney,  reported  thirteen  applications  for 
membership  in  the  parent  organization  and  one  in  the 
local  branch. 

Dr.  W.  C.  Anderson,  of  the  committee  on  legislation  and 
education,  stated  that  most  retail  druggists  did  not  realize 
the  importance  of  complying  with  the  law  requiring  that 
net  contents  labels  be  attached  to  packages  sold  at  retail 
and  assured  those  present  that  while  the  commissioner 
of  weights  and  measures  had  been  lenient  thus  far  In 
cases  of  violation  of  the  law,  this  attitude  would  not  be 
long  maintained,  and  that  druggists  should  familiarize 
themselves  with  the  provisions  of  this  law  and  make  every 
effort  to  comply  with  them. 

The  work  of  the  committee  on  fraternal  relations,  at  the 
coming  joint  meeting,  will  be  largely  devoted  to  a  discus- 
sion of  the  new  Pharmacopceia,  announced  Chairman  Jacob 
Diner,  of  that  committee. 

The  influences  of  war  have  been  detrimental  to  phar- 
maceutical activities,  said  Dr.  George  C.  Diekman,  chair- 
man of  the  committee  on  the  progress  of  pharmacy,  but 
some  pharmaceutical  progress  has  been  made  lately.  He 
reported  the  discovery  and  method  of  manufacture  of  cal- 
cium acetyl-salicylate,  a  new  method  for  the  detection  of 
benzoic  acid  in  foods,  an  improved  method  for  the  esti- 
mation of  fatty  matter  in  cocoa  powder,  and  several  other 
new  items  of  interest. 

In  the  discussion  which  followed  the  reading  of  this  re- 
port. Dr.  Diner  called  attention  to  the  fact  that  distilla- 
tion is  not  as  much  used  as  formerly,  and  that  a  method  of 
aspiration  is  being  used  more  and  more  In  chemical  labora- 
tories. Dr.  Joseph  L.  Mayer  described  a  method  for  esti- 
mating the  amount  of  benzoic  acid  in  food  products,  and 
suggested  a  modified  method  of  analysis  of  fatty  sub- 
stances. 

Secretary  Hostmann,  in  reading  the  report  of  the  com- 
mittee to  raise  funds  for  the  entertainment  of  the  Amer- 
ican Pharmaceutical  Association  at  Atlantic  City,  stated 
that  the  sum  of  |1,109  bad  been  raised  for  this  purpose. 
But  little  more  than  $300  of  this  had  been  used,  and  the 
balance  had  been  returned  to  the  contributors. 

Following  Interesting  reports  of  the  delegates  who  at- 
tended the  State  and  national  conventions  the  meeting  ad- 
journed. 

The  dinner  announced  by  the  secretary  was  not  largely 
attended,  but  was  thoroughly  enjoyed  by  those  present. 


Nashville  Branch  Hears  Reports  of  Delegates. 

On  Thursday  afternoon,  September  28th,  the  regular 
m«etlng  of  the  Nashville  branch  of  the  American  Phar- 
mareiitlral  Association  was  held  In  joint  session  with  the 
Nanhvllle  Drug  Club,  with  D.  J.  Kuhn,  president  of  the 
club,  presiding. 

After  the  minutes  of  the  previous  meeting  had  been 
read  and  approved.  Dr.  E.  A.  Rnddlman  made  a  report  of 
the  meeting  of  the  American  Pharmaceutical  Association 
at  Atlantic  City. 

Tra  B.  Clark  then  reported  at  length  the  transactions 
of  the  recent  meeting  of  the  National  Association  of  Re- 
tall  Druggists  at  Indianapolis.  The  branch  was  highly 
elated  over  th»>  announcement  that  Its  president.  Dr.  J. 
O.  Burge,  had  been  elected  honorary  president  of  the  na- 
tional  association,   and   that  Mrs.   E.  A.   Ruddtman   had 


been  chosen  as  president  of  the  women's  section.  He 
told  of  a  local  drug  association  in  Detroit,  Mich.,  which 
kept  a  pharmacist  employed  to  manufacture  samples  and 
detail  the  physicians  of  that  city.  The  members  of  this 
association  pay  $25  a  year  for  this  purpose. 

The  resignation  of  E.  F.  Trollnger,  secretary  of  the 
Nashville  Drug  Club,  was  accepted,  and  William  R.  White 
elected  to  fill  the  vacancy. 

A  paper  urging  pharmacists  to  join  the  American  Phar- 
maceutical Association  was  read  by  Dr.  J.  O.  Burge,  after 
which  the  meeting  adjourned. 


Shall  We  Discontinue  the  Year  Book?  Asks  the 
Philadelphia  Branch. 

Would  it  be  advisable  for  the  A.  Ph.  A.  to  discontinue 
the  Year  Book?  was  one  of  the  interesting  questions  raised 
during  the  discussion  of  the  reports  of  delegates  to  the 
various  conventions  held  during  the  summer,  at  the  Oc- 
tober 10th  meeting  of  the  Philadelphia  branch. 

Other  questions  that  came  up  were:  (1)  What  can  be 
done  toward  the  furthering  of  a  State  narcotic  law  mod- 
eled on  the  plan  of  the  Harrison  act?  and  (2)  If  a  pre- 
scription is  returned  for  refilling,  should  preparations  of 
the  U.  S.  P.  VIII  or  IX  be  used.  The  discussion  of  these 
questions  at  the  next  meeting  should  furnish  plenty  of  en- 
tertainment and  accomplish  a  great  deal  of  good. 

R.  P.  Flschelis,  for  the  committee  on  professional  rela- 
tions, suggested  that  a  joint  meeting  be  held  with  the 
Philadelphia  County  Medical  Society,  and  the  Philadel- 
phia Chamber  of  Commerce,  to  discuss  the  United  States 
Patent  Laws. 


Sterilization  Discussed  by  San  Francisco 
Branch. 

The  application  of  sterilization  processes  to  pharmacy,  as 
described  in  the  National  Formulary  IV,  was  informally 
discussed  by  the  San  Francisco  branch  at  its  meeting  of 
October  12th. 

Two  applications  for  membership  were  received  and  No- 
vember 9th  was  selected  as  the  date  of  the  next  meeting. 

Clarissa  M.  Roehr,  University  Hospital,  San  Francisco,  Is 
secretary  of  the  branch. 


California  Clerks  Not  Agitating  for  an  Eight- 
Hour  Law. 

J.  S.  O'Callaghan,  president  of  the  California  Drue 
Clerks'  Association,  denies  that  the  association  Is  endeav- 
oring  to  effect  the  enactment  of  an  eight-hour  law  and 
condemns  the  rumor  that  such  action  is  contemplated  as 
"unfounded  and  malicious." 


Sunday  Closing  in  Minneapolis. 

Sunday  closing  Is  an  established  fact  in  Minneapolis, 
Minn.,  according  to  newspaper  reports. 

The  Minneapolis  Retail  Druggists'  Association,  repre- 
senting sixty  of  the  150  retail  stores  of  the  city,  hare 
agreed  upon  the  proposition,  and  the  ninety  not  repre- 
sented have  been  urged  to  join  the  movement. 

The  city  has  been  divided  into  districts,  and  the  drug- 
gists of  each  district  will  alternate  In  keeping  one  or  two 
stores  open  during  certain  hours  each  Sunday  to  meet  the 
needs  of  the  locality. 

St.  Paul  druggists  are  expected  to  follow  the  suggestion 
and,  according  to  the  statement  of  President  Matt  WIttlch, 
of  the  Minneapolis  association,  a  bill  may  be  presented  to 
the  State  legislature  at  the  next  session  to  compel  Sunday 
closing. 

*  »  » 

The  N.  A.  R.  D.  Executive  Committee. 

As  newly  organized,  the  executive  committee  of  the  Na- 
tional Association  of  Retail  Druggists  Is  made  up  of 
James  F.  FInneran,  of  Boston,  chairman ;  J.  P.  Crowley, 
of  Chicago;  T.  F.  Hagenow,  of  St.  Louis;  C.  H.  Huhn,  of 
Mtnneepolis:  C.  F.  Harding,  of  Cincinnati;  and  S.  A.  Eok- 
Rt(!in,  of  Milwaukee. 
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Westchester  County  Association. 

A  meeting  of  the  Westchester  County  (N.  Y.)  Pharma- 
ceutical Association  was  held  on  the  afternoon  of  Octo- 
ber 11th,  at  White  Plains,  J.  H.  Barr,  of  Irvlngton,  pre- 
siding as  president  pro  tern. 

Following  the  reading  of  the  minutes  of  the  previous 
meeting  by  Secretary  J.  B.  Sackett,  of  Tarrytown,  the  re- 
I>ort8  of  the  various  committees  were  called  for. 

J.  M.  McCullough,  of  White  Plains,  member  of  the  leg- 
islative committee,  stated  that  he  had  discussed  the  Boy- 
Ian  act  with  the  assemblyman  of  his  district,  and  assured 
the  association  that  the  committee  was  active. 

An  interesting  discussion  of  the  federal  antl-narcotlc 
law  followed,  Chester  Lyon,  of  Tarrytown,  and  E.  C.  Purdy, 
of  Croton  Falls,  giving  interesting  details  as  to  the  effects 
of  the  law  on  the  retailer. 

H.  A.  Vogt,  of  White  Plains,  spoke  for  the  propaganda 


Some  Westchester  members  and  the  Warden: 
they  are,  left  to  right,  Colonel  J.  B.  Duble, 
the  Warden,  J.  B.  Sackett,  Chester  Lyon,  H. 
A.  Vogt,  E.  0.  Purdy,  J.  M.  McCullough,  and 
J.  H.  Barr. 

committee,  and  it  was  decided  that  an  active  propaganda 
In  the  interest  of  official  drugs  and  preparations  be  started 
at  once. 

J.  B.  Duble,  of  White  Plains,  a  veteran  of  the  Civil 
War,  as  well  as  many  hard-fought  battles  on  pharmaceuti- 
cal fields,  and  an  honorary  member  of  the  association,  was 
present.  When  called  upon  for  a  talk,  Mr.  Duble  re- 
sponded with  a  few  words  on  ways  and  means  of  securing 
new  members. 

Following  the  business  session  a  most  delightful  dinner 
was  served,  and  at  3  p.  m.  most  of  those  present  accepted 
the  invitation  of  Mr.  McCullough  to  go  sightseeing.  The 
county  jail  was  inspected,  which  accounts  for  the  api>ear- 
ance  of  Its  -warden  in  the  photograph. 

» » » 

Bronx  County  Pharmaceutical  Society. 

Should  a  pharmaceutical  society  endeavor  to  prevent 
the  opening  of  new  drug  stores  in  a  community  that  Is 
already  supplied  with  them?  The  answer  of  the  Bronx 
County  society  was  In  the  affirmative  at  the  meeting  held 
September  18th.  Following  a  heated  discussion.  It  was 
decided  that  an  attempt  would  be  made  by  the  society  to 
limit  the  number  of  drug  stores  in  each  community  to 
the  actual  needs  of  the  possible  patrons. 

Mr.  Frankfurter  reported  on  the  Atlantic  City  meeting 
of  the  American  Pharmaceutical  Association. 

Twelve  applicants  for  membership  In  the  society  were 
elected,  bringing  the  roll  well  above  200. 

At  the  meeting  held  October  9th,  the  legislative  com- 
mittee reported  that  It  was  making  every  effort  to  secure 
the  defeat  of  the  Bloch-Boylan  narcotic  bill,  -which.  It  con- 
sidered, would  work  unnecessary  hardships  on  the  retail 
druggist. 

A  complaint  was  registered  against  the  New  York  Drug- 
gists' Conference  for  its  failure  to  defeat  this  bill,  at  the 
same  time  opposing  the  Idea  of  allowing  the  Bronx  County 
society  to  lead  In  such  a  movement. 

Thirty-one  applicants  were  elected  to  membership,  and 
the  membership  committee  reported  many  applications 
pealing. 


Kings  County  Pharmaceutical  Society. 

Baseball  in  a  pennant-winning  town  was  worked  into 
the  CiBcixLAB'B  account  of  the  September  meeting  of  the 
Kings  County  Pharmaceutical  Society  as  one  of  the  rea- 
sons for  a  small  attendance,  and  a  world's  series  game  la 
Brooklyn  on  the  day  that  the  October  meeting  of  that  so- 
ciety was  held  may  have  had  a  depressing  efTect  upon  tke 
attendance  on  that  occasion.  Anyhow,  only  a  few  menv 
bors  assembled  at  the  college  on  the  afternoon  of  Octotar 
lOth. 

Routine  business  consisted  of  the  reading  by  Secretary 
Helmerzhelm  of  the  minutes  of  the  previous  session,  the 
report  of  Treasurer  Paradis,  which  showed  a  balance  of 
cash  on  hand  of  $345.53,  and  a  statement  by  Thomas  J. 
Prance,  chairman  of  the  committee  of  supervision,  to  the 
elTect  that  the  junior  class  of  the  Brooklyn  College  of 
Pharmacy  was  the  largest  In  the  history  of  the  institu- 
tion, and  that  the  total  attendance  amounted  to  385. 

Continuing  with  the  regular  order  of  business,  Mr. 
Heimerzheim  reported  that  the  trade-matters  committee 
had  a  detail  man  at  work  visiting  the  physicians  and  call- 
ing their  attention  to  certain  seasonable  galenical  prepa- 
rations of  the  Pharmacopoeia  and  National  Formulary, 
and  doing  what  he  could  to  bring  about  a  better  under- 
standing between  the  professions  of  pharmacy  and  medi- 
cine. An  additional  $100  was  appropriated  to  enable  the 
committee  to  keep  up  its  work. 

In  the  absence  of  Chairman  W.  C.  Anderson,  of  the  leg- 
islative committee,  Thomas  J.  France  called  attention  to 
the  recent  activities  of  an  anti-narcotic  league,  and  urge<« 
that  some  action  be  taken  to  protect  the  druggist  from  the 
enactment  of  unfavorable  laws.  Mr.  France,  Prof.  Kahn, 
President  Smith  and  others  favored  amendments  to  the 
Harrison  law,  but  no  definite  action  was  taken  In  the 
matter. 

Prof.  Kahn  thought  that  the  new  Pharmacopoeia  was 
too  technical  for  the  average  druggist,  and  that  the  tests 
Siven  were  too  complex  to  be  applied  In  the  retail  store. 
The  technical  trend  of  the  book  was  defended  by  Mr. 
France  on  the  ground  that  It  Is  now  the  official  standard 
of  the  Government  and  must  be  technical  and  exact  In 
order  to  meet  all  requirements. 

Several  resignations  were  read  and  accepted,  and  a 
campaign  for  new  members  Inaugurated.  President  Smith 
wants  200  new  members  by  the  time  of  the  next  meeting 


American  Chemical  Society. 

The  American  chemist  never  played  so  prominent  a 
part  In  the  affairs  of  the  country  as  he  does  today,  and 
the  deliberations  of  the  American  Chemical  Society  at  the 
fifty-third  annual  convention,  held  September  25th  to  29th 
In  this  city,  are  of  interest  to  every  trade  and  industry 
In  the  United  States. 

President  Charles  H.  Hurty,  of  North  Carolina,  in  his 
annual  address,  vigorously  attacked  the  action  of  Con- 
gress in  its  handling  of  the  tariff  bill  on  dyes.  In  the 
multitude  of  papers  presented  before  the  various  sections, 
practically  every  industry  of  the  country,  from  paper 
making  to  pharmaceutical  manufacturing,  was  touched 
upon. 

In  conjunction  with  the  meeting  of  the  Chemical  So- 
ciety the  American  Electrochemical  Society  and  the  Tech- 
nical Association  of  the  Paper  and  Pulp  Industry  also 
held  their  annual  conventions,  and  the  display  provided  by 
the  National  Exposition  of  Chemical  Industries,  at  the 
Grand  Central  Palace,  was  a  marvelous  show  of  progress 
and,  to  the  layman,  somewhat  bewildering  In  Its  com- 
plexity. 

Of  principal  Interest  to  the  pharmacist  was  the  meeting 
of  the  division  of  pharmaceutical  chemistry,  held  Septem- 
ber 27th,  at  the  New  York  College  of  Pharmacy.  This 
meeting,  as  reported  in  the  CiBctn.AR  for  October,  was 
presided  over  by  Chairman  John  H.  Long  and  the  follow- 
ing interesting  papers  were  read:  "Aromatic  Sulphuric 
Acid,  U.  S.  P.,"  by  W.  B.  D.  Pennlman,  W.  W.  Randall,  C. 
O.  Miller,  and  L.  H.  Enslow;  "The  Registration  of  Proprie- 
tary Remedies,"  and  "A  Bill  to  Regulate  the  Use  and  Reg- 
istration of  Professional  Degrees  In  New  York  State,"  ky 
Louis  Hografe;  "Chemicals  Admitted  to  the  U.  8.  P.  IX.," 
by  Otto  Raubenheimer;  and  "A  Demonstration  of  Stand- 
ardized Color  Fluids,"  by  H.  V.  Amy. 

Lyman  F.  Kebler,  of  Washington,  D.  C,  was  elected 
chairman  of  the  division  for  the  ensuing  year,  and  George 
D.  Beal,  of  Urbana,  111.,  was  re-elected  secretary. 
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National  Wholesale  Pruggists'  Association. 

Nearly  five  hundred  names  appear  on  the  official  regis- 
ter of  the  forty-eecond  annual  convention  of  the  National 
Wholesale  Druggists'  Association,  held  at  Baltimore  Oc- 
tober 2nd  to  6th,  making  its  meeting  the  second  largest 
in  the  history  of  the  organization.  James  W.  Morriason, 
of  Chicago,  was  elected  president  for  the  ensuing  year, 
and  the  convention  decided  on  the  Windy  City  as  the 
place  for  the  1917  meeting. 

The  convention  was  formally  opened  by  President 
Charles  Gibson,  of  Albany,  N.  Y.,  on  the  morning  of  Octo- 
ber 2nd,  and,  following  the  Invocation  by  the  Reverend 
Dr.  John  R.  Edwards,  of  the  Walbrook  Methodist  Episco- 
pal Church,  the  association  was  officially  welcomed  to  the 
city  by  Mayor  James  H.  Preston.  Dr.  W.  J.  Schletfelin, 
of  New  York,  responded  for  the  association. 

Dr.  James  H.  Beal,  representing  the  American  Pharma- 
ceutical Association,  delivered  an  address  on  "Sanity  in 
Drug  Legislation,"  which  is  printed  elsewhere  in  this 
Issue. 

The  legislative  committee  report  as  usual,  was  of  great 
Importance.  The  board  of  control  recommendations  as 
adopted  were  as  follows: 

That  the  legislative  committee  be  authorized  to  co-operate 
•*lth  the  government  or  any  proper  agency  to  promote  legis- 
lation   beneficial   to  the  Jrug  trade. 

That  the  association  endorse  the  bill  for  the  ainendraent  of 
the  postal  regulations  intended  to  remove  unnecessary  re- 
strictions which  now  prevent  the  mailing  of  so-called  poi- 
sonous drugs. 

That  as  whisky  and  brandy  are  both  very  frequently  and 
pnjptirly  prescribed  by  physicians  of  standing,  as  recognized 
therapeutic  agents,  they  should  both  be  recognized,  defined 
and  Btaniiardlzed  by   the  United   States  Pharmacopoeia. 

In  bis  annual  address  President  Gibson  pointed  out 
clearly  and  definitely  the  difficulties  encountered  at  pres- 
ent In  the  securing  of  certain  drugs  and  chemicals,  and 
gpoke  of  the  cheerful  outlook  la  the  commeroial  field,  but 
warned  bis  bearers  that  the  present  boom  might  prove 
but  temporary  and  urged  a  movement  for  preparedness 
for  whatever  slump  might  come  during  the  readjusting 
of  conditions  when  peace  is  declared  in  Europe. 

Recognizing  the  duty  of  the  wholesale  druggist  to  as- 
sist the  retail  customer  along  the  lines  of  greater  mer- 
chandising efficiency,  the  association  appointed  a  commit- 
tee of  five,  of  which  the  president  is  to  be  a  member,  to 
make  a  study  of  the  question  and  to  report  not  later  than 
January  Ist,  1917,  the  ways  and  means  by  which  this  can 
be  best  accompllsbed.  The  standardization  of  mercban- 
dising  operations  In  the  wholesale  drug  trade  was  also 
referred  to  the  same  committee,  to  report  on  the  feasi- 
bility of  such  action. 

The  association  reiterated  its  endorsement  of  the  prin- 
ciple of  price  maintenance  legislation  and  urged  members 
to  work  for  the  passage  of  the  Stephens-Ayres  bill;  con- 
lemned  the  practice  of  the  use  of  trading  stamps,  cou- 
ons,  bonusee  and  premiums,  and  urged  members  to  op- 
.ose  them  In  every  way. 

The  entertainment  features  Included  automobile  excur- 
■iions,  a  reception  and  dance,  visits  to  various  manufac- 
turing plants,  a  visit  to  "Chestnutwood,"  the  country  es- 
tate of  Dr.  A.  R.   L..  Dohme,  the  annual  banquet  and  a 

l!<lt   to   the   United   States   Naval   Academy   at  Annap- 
lis. 

The  offlr-ers  selected  to  aid  President  Morrlsson  were: 
■  Ice-presldentB,  Hanrey  H.  Robinson,  William  Scott,  J.  A, 

ilomona,  S.  D.  Andrews  and  Nelson  P.  Snow.  C.  E.  Bed- 
'ell   was  elected  chairman  of  the  board  of  control,  and 

rands  B.  Holllday  was  re-elected  secretary  of  the  aaao- 
•-iation. 

•  « > 

Ohio  Druggists  Fight  Premium  Evil. 

Some  2,500  Ohio   druggists,  grocers,   florists,  hardware 
••alers.  and  butchers,  have  combined  under  the  name  of 
he  Retailers'  Council  of  Ohio,  with  the  Idea  of  eliminat- 
ing the  giving  of  trading  stamps,  coupons,  etc. 

The  movement  was  started  in  March,  following  the  de- 
-  slon   of  the   United   States  Supreme   Court  givln«  the 
tales  the  right  and  jmwer  to  tax  trading  stamps,  cou- 
pons, and  premiums,  as  they  saw  fit. 

No  attempt  will  be  made  at  the  present  time  to  secure 
legtslative  action,  as  the  council  proposes  to  work  for  the 
•^adorsement  of  every  chamber  of  commerce,  every  board 
•f  trade  and  every  State  association  In  Ohio  before  pre- 
■eating  its  case  before  the  legislature. 


Who  Wins  by  Degrees. 

"And  gladly  wolde  he  lerne  and  gladly  teche." — Canter- 
bury Tales. 

Chaucer  did  not  refer  to  Wllber  J.  Teeters,  of  Iowa 
City,  Iowa,  when  he  wrote  the  line  quoted  above,  but  the 
description  is  none  the  less  apt  though  it  be  couched  in 
'he  quaint  style  of  the  early  English  and  referred  per- 
haps to  some  character  who  lived  only  in  the  imaginings 
of  the  Father  of  English  Poetry. 

Wilber  J.  Teeters  was 
born  at  Alliance,  Ohio,  an4 
at  least  the  first  few  years 
of  his  life  were  spent  exclu- 
sively in  gladly  learning,  but 
shortly  after  he  graduated 
from  the  public  schools  of 
Alliance  we  find  him  back  In 
school  teaching  classes  of 
boys  but  little  younger 
than  himself,  and  he  has 
been  alternately  (or  may- 
be simultaneously)  learn- 
ing and  teaching  ever 
since. 

Professor  Teeters  won  his 
bachelor's  degree  at  Mount 
Union  College  in  1893,  the 
degree  of  pharmaceutical 
chemist  was  conferred  upon 
WILBER  J.  TEETERS.  him    by    the   University   of 

Michigan  in  1895,  and  In 
1897  he  attained  the  degree  of  master  of  science  at  Mount 
Union  College.  Thus  having  acquired  about  all  the  de- 
grees that  he  seemed  apt  to  need  in  his  work,  he  set  about 
imparting  some  of  his  knowledge  to  others.  In  1901  he  was 
appointed  demonstrator  of  chemistry  in  the  College  of  Med- 
icine of  the  University  of  Iowa,  and  held  this  position 
until  1901,  when  his  work  was  transferred  to  the  uni- 
versity's college  of  pharmacy.  In  1902  he  was  made  di- 
rector of  the  pharmaceutical  laboratory  and.  In  1905,  dean 
of  the  pharmacy  college. 

Professor  Teeters  has  found  time  to  do  a  little  "Jinlng." 
He  is  a  member  of  two  college  fraternities,  the  Iowa 
Pharmaceutical  Association,  the  American  Pharmaceuti- 
cal Association,  Is  a  Fellow  of  the  American  Association 
for  the  Advancement  of  Science,  and  was  recently  elected 
secretary  of  the  American  Conference  of  Pharmaceutical 
Faculties  for  his  fourth  term.  Having  much  to  accom- 
plish, he  accomplishes  much. 


Colorado   Health   Board   Adopts   Rules  for 
Enforcement  of  Narcotic  Law. 

First  aid  to  the  Federal  Anti-Narcotic  Law  has  been 
rendered  in  Colorado  by  the  State  Board  of  Health  in  the 
issuance  of  a  number  of  rules  designed  to  aid  in  the  en- 
forcement of  the  Colorado  narcotic-drugs  act. 

Rule  2,  regulating  retail  sales,  states  that  all  sales  of 
narcotic  drugs  are  limited  to  "such  sales  as  may  be  made 
pursuant  to  the  original  written  prescription  of  a  duly 
licensed  physician,  dentist,  or  veterinary  surgeon. 

All  such  prescriptions  must  be — 

First.  Signed  In  full  by  a  duly  licensed  physician,  den- 
tist, or  veterinary  surgeon  issuing  the  same. 

Second.    Dated  as  of  the  date  on  which  so  signed. 

Third.  Must  Indicate  the  office  address,  office  bonrs, 
registry  number,  and  telephone  number  of  such  duly  li- 
censed physician,  dentist,  or  veterinary  surgeon. 

Fourth.  Must  indicate  the  name  and  address  of  the  per- 
son to  whom  such  written  prescription  is  issued. 

Fifth.  When  issued  by  a  veterinary  surgeon,  must  In- 
dicate the  kind  of  animal  upon  which  such  narcotic  dmc 
Is  to  be  used. 

No  prescription  calling  for  more  than  4  grains  of  mor- 
phine, 16  grains  of  opium,  2  grains  of  heroin,  8  grains  of 
codeine  or  2  grains  of  cocaine  Is  to  be  filled  without  con- 
sulting, by  'phone  or  otherwise,  the  physician,  dentist,  or 
veterinarian  who  wrote  It;  such  prescription  must  carry 
the  information  specified  in  the  Federal  law  and  must  be 
filled  within  ten  days  after  It  is  written. 


M.  S'-hwarz,  Inc.,  opened  a  fine,  new  dnig  store  at  30t 
Broadway,  on  October  8tb.  This  corporation  also  operates 
a  store  on  the  boardwalk  at  Arverne,  L.  I. 
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New  York  Justices  and  Magistrates  Confer  on 
Narcotic  Law  Revision. 

More  than  fifty  New  York  city,  State  and  federal  ofB- 
clals,  representatives  of  civic  reform  organizations  and 
heads  of  pharmaceutical  manufacturing  houses,  attended 
a  special  conference  of  Supreme  Court  Judges  and  police 
magistrates,  called  by  the  drug  committee  of  the  New 
York  State  Justices  and  Magistrates  Association,  which 
was  held  in  the  chambers  of  Justice  Cornelius  F.  Collins, 
in  the  Court  of  Special  Sessions,  Tuesday,  October 
17th,  for  the  purpose  of  devising  ways  and  means  for 
closing  loopholes  which  may  exist  for  evasion  of  existing 
State  narcotic  laws  and  for  more  efficient  enforcement 
of  these  statutes.  The  committee  to  consider  the  drug 
evil,  which  was  hitherto  considering  this  problem,  had 
previously  amalgamated  with  the  Justices  and  Magis- 
trates Association. 

At  the  conclusion  of  the  meeting  It  had  been  decided 
by  the  conference  to  carry  out  the  following  projects: 

(1)  To  Include  In  the  membership  of  the  committee,  known 
as  the  DiUif  Committee  of  the  Now  i'ork  State  Justices  and 
Ma^lstrutes'  Association,  the  district  attorneys  from  the 
counties  In  New  Jersey  and  Connecticut  adjacent  to  New 
York  city. 

(2)  To  hold  another  meetinfr  November  15th,  In  the  Criminal 
Courts   Building  In  New  York  city. 

(3)  To  make  an  investigation  Into  the  entire  drug  situation 
In  New  York  city  and  State. 

(4)  To  recommend  ways  and  means  of  enforcing  more  strin- 
gently the  existing  and  future  State  and  Federal  laws. 

(6)  To  formulate  plans  for  more  adequate  and  more  suc- 
cessful treatment  of  drug  users. 

(6)  To  draft  legislative  proposals  with  which  to  effect  a 
much  more  riKld  control  of  the  use  and  distribution  of  nar- 
cotics in  this  city. 

Kvidence  that  the  number  of  habit-forming  drug  users 
has  increased  within  the  last  three  years,  was  presented 
in  the  form  of  statistics  compiled  by  Burdette  Lewis, 
Commissioner  of  Correction,  and  Chief  Magistrate  Wil- 
liam G.  McAdoo.  Ernest  K.  Coulter,  as  head  of  the 
New  York  Anti-Narcotic  League,  stated  that  the  use  of 
habit-forming  drugs  was  no  longer  confined  to  the  under- 
world or  merely  to  persons  of  depraved  taste,  but  was 
spreading  to  all  classes,  and  had  already  invaded  the 
wealthy  as  well  as  the  middle  classes  of  society  in  this  city 
and  State.  Commissioner  Lewis  added  that  in  New  York 
county  alone  more  than  1,300  addicts  to  opium  and  co- 
caine and  their  derivatives  had  been  committed  to  State 
and  city  Institutions  for  treatment  within  the  last  year. 
Acting  as  chairman  of  the  conference.  Justice  Collins 
reiterated  his  statement  that  the  principal  way  in  which 
the  existing  federal  and  State  laws  are  being  evaded  and 
the  reason  for  the  comparative  ease  with  which  peddlers 
and  other  illicit  dealers  have  been  able  to  procure  the 
narcotics  in  question.  He  In  the  smuggling  of  the  nar- 
cotic drugs  which  had  previously  been  exported  from  this 
country  into  Canada  and  Mexico.  He  therefore  urged  the 
enactment  of  legislation  regulating  more  efficiently  the 
exportation  of  narcotics  from  the  United  States.  Justice 
Collins  was  insistent  in  his  contention  that  the  greater 
part  of  the  narcotic  drugs  now  offered  for  sale  by  ped- 
dlers in  New  York  and  elsewhere  throughout  the  United 
States  had  been  brought  back  into  this  country  after 
having  been  exported. 

Magistrate  McAdoo  then  told  of  the  steadily  increasing 
number  of  persons  who  asked  to  be  committed  to  city 
and  State  institutions  for  treatment,  and  added  that  the 
almost  prohibitive  prices  asked  for  these  drugs  by  the 
Illicit  dealers  had,  in  a  majority  of  Instances,  impelled  the 
victtms  to  seek  treatment,  rather  than  a  desire  on  their 
part  to  be  cured.  He  said  that  he  had  evidence  that  some 
peddlers  had  obtained  as  much  as  $8  for  one-eighth  of  an 
ounce  of  morphine. 


New     York     Decision     Upholds     "Possession" 

Clause  in  Boylan  Law. 

Through  a  decision  just  rendered  in  the  Court  of  Spe- 
cial Sessions  in  this  city,  tfie  efficiency  of  the  present 
machinery  of  the  New  York  State  narcotic  sales  restric- 
tion law  has  been  amply  shown  for  penalizing  illicit 
possession  of  the  narcotic  drugrs  specified  in  the  Boylan- 
Bloch  act,  and  thereby  supplementing  the  Harrison  or 
federal  narcotic  law,  the  provisions  of  which  as  to  un- 
lawful possession  by  any  one  other  than  licensed  and 
registered  persons  have  been  nullified  by  a  decision 
of  the   United  States  Supreme  Court   handed   down   last 


June.  In  this  decision  handed  down  by  Justice  Garvan  it 
has  held  that  the  attempt  made  by  the  State  Leg- 
islature to  limit  the  handling  and  possession  of  the  nar- 
cotic drugs  to  those  wno  buy  them  from  an  authorized 
dispenser,  for  medicinal  purposes,  is  a  proper  exercise 
of  police  power,  and  that  the  Illicit  "possession"  pro- 
visions of  the  State  narcotic  law,  as  well  as  all  Its  other 
provisions,  are  constitutional. 

Agitation  for  amending  the  Harrison  act,  so  as  to 
remedy  the  defect  found  by  the  United  States  Supreme 
Court  in  that  law's  provisions,  seeking  to  make  it  un- 
lawful for  any  person  outside  the  licensed  classes  to 
have  the  drugs  in  his  possession,  when  such  possession 
is  not  authorized  by  duly  prescribed  certificate,  and  t* 
permit  prosecution  for  such  possession,  has  been  aban- 
doned by  many  interests  who  have  hitherto  been  most 
desirous  of  revamping  the  federal  law  in  this  very  im- 
portant detail.  This  willingness  to  leave  the  federal  law 
alone  has  been  brought  about  by  this  convincing  demon- 
stration of  the  adequacy  of  the  State  law  in  affording 
punishment  for  Illicit  possession,  and  thereby  supple- 
menting the  national  act  as  It  now  stands.  If  all  the 
States,  which  have  not  already  done  so,  enact  legislation 
similar  to  that  in  force  In  New  York  State,  It  is  believed 
In  most  quarters  that  all  need  for  revising  the  Harrison 
law,  so  as  to  make  Its  Illegal  "possession"  clause  apply  to 
unlicensed  persons,  including  peddlers  and  those  addicted 
to  taking  the  drugs,  will  be  eliminated.  , 


New  York  State  Narcotic  Commission   Named 

After  Months  of  Useless  Delay.  , 

After  an  unnecessary  delay  of  six  months,  during  which  I 
considerable  work  toward  drafting  suitable  legislation  ' 
proposals  could  have  been  accomplished,  the  Narcotic 
Law  Revision  Commission,  created  by  the  New  York 
State  Legislature  just  before  the  adjournment  of  its 
1916  session,  last  April,  to  prepare  a  bill  or  bills  supple- 
menting existing  State  narcotic  laws,  has  been  named 
in  its  entirety,  through  the  appointment  last  month  by 
the  Lieutenant-Governor  of  two  members  from  the  State 
Senate.  Three  members  of  this  commission  were  chosen 
from  the  Assembly  at  the  outset  of  last  summer,  two 
months  after  the  Legislature  had  authorized  Its  creation 
and  had  voted  an  appropriation  of  15,000  for  defraying 
expenditures  in  connection  with  the  commission's  work, 
but  no  action  was  taken  toward  naming  the  two  Senate 
members  until  a  few  days  ago. 

The  two  Senate  members  of  the  commission  are  Sen- 
ator George  H.  Whitney,  of  Saratoga  county,  the  phar- 
macist-legislator and  chairman  of  the  Senate  Committee 
on  Public  Health,  and  Senator  John  J.  Boylan,  author 
of  and  collaborator  with  Assemblyman  Maurice  Bloch 
In  the  so-called  Boylan-Bloch  opium-chloral  bills. 

These  Senators  and  the  three  Assemblymen  previously 
named  as  members  of  the  commission — Maurice  Bloch, 
of  New  York  county,  co-author  of  all  the  so-called  Boy- 
lan-BIoch  bills;  George  Brennan,  of  Kings  county,  and 
R.  M.  Prangen,  of  Steuben  county— constitute  the  com- 
mission, which  must  finish  Its  examination  of  existing 
and  proposed  legislation  on  narcotic  sales  regulation,  and 
draft  a  model  measure  In  time  for  presentation  at  the 
opening  of  the  legislature  in  January,  1917. 

Until  well  Into  June  of  this  year,  it  was  feared  by  the 
advocates  of  thoroughly  efficient  narcotic  legislation  that 
the  provision  to  establish  the  narcotic  commission  would 
yield  no  results  unless  Its  members  were  speedily  ap- 
pointed. Speaker  Sweet,  of  the  Assembly,  appointed  the 
three  Assemblymen  members  in  June,  and  it  was  hoped 
that  no  further  delay  would  occur  In  the  naming  of  the 
two  Senate  members,  but  four  months  intervened  without 
action. 

Manufacturing,  importing,  wholesale  and  retail  drug 
interests  In  this  city  are  pleased  to  note  that  Sena- 
tor Whitney,  himself  a  practicing  pharmacist,  in  Me- 
chanlcsvllle,  Saratoga  county,  has  been  placed  upon 
the  commission  by  the  Lieutenant-Governor,  as  it  is  real- 
ized that,  because  of  his  long  experience  in  the  practical 
dispensing  of  drugs  and  respecting  measures  for  regulat- 
ing the  sale  of  narcotics,  he  can  be  safely  counted  upon 
to  guide  the  other  members  in  conservative  action  as 
to  the  regulation  of  narcotics. 

The  drug  trade  is  not  favorablv  impressed,  however, 
with  the  naming  of  Senator  Joh.i  J.  Boylan.  as  it  Is 
vividly   remembered   that   the  latter   was   responsible  for 
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ibetituting  the  drastic  "Town-Heaxst"  bill  for  the  meas- 
rnres  agreed  upon  at  the  latest  session  of  the  legislature. 

The  Narcotic  Law  Commission  was  created  through  the 
mdoption  by  the  State  Legislature  on  April  20th  of  a  reso- 
lution introduced  by  Senator  Whitney,  as  chairman  of 
the  Senate's  Committee  on  Public  Health,  in  order  to 
sidetrack  the  obnoxious  "Towns-Hearst"  bill. 

When  the  various  anti-narcotic  bills  were  before  the 
State  Legislature  last  year,  the  drug  trade  generally 
seemed  to  favor  the  "conference"  bill,  which  had  been 
introduced  through  the  efforts  of  medical,  pharmaceutical. 
Judicial,  legislative  and  civic  reform  interests  of  the  State, 
but  when  this  bill  was  superseded  by  the  so-called 
"Towns-Hearst"  measure,  the  action  of  Senator  Whitney 
in  side-tracking  all  anti-narcotic  measures  was  heartily 
approved  of. 

It  is  not  likely  that  anything  really  worth  while  will 
be  accomplished  by  a  committee  of  such  naturally  dis- 
cordant elements,  handicapped,  as  it  is,  by  the  loss  ot 
nearly  six  months  of  the  originally  limited  time. 


California    Board    Proposes     Amendments    to 
Federal  Anti-Narcotic  Law. 

Recent  Judicial  interpretations  of  the  Federal  anti-nar- 
cotic law  have  made  it  so  dlflBcult  to  secure  convictions 
under  its  provisions  that  many  amendments  will  no  doubt 
be  proposed  at  the  next  session  of  Congress.  The  board 
of  pharmacy  of  California  recently  submitted  a  letter  to 
William  G.  McAdoo,  secretary  of  the  treasury,  relative  to 
the  effect  of  the  Harrison  act  in  that  State,  and  recom- 
mending certain  amendments,  and  also  the  establishment 
of  Federal  or  State  institutions  for  the  treatment  of  drug 
addicts. 

After  calling  attention  to  the  practice  of  many  physi- 
cians who  prescribe,  with  impunity,  narcotic  drugs  in  al- 
most unlimited  quantities,  the  board  proposed  that  the 
law  be  amended  so  as  to  make  it  unlawful  to  prescribe 
such  drugs  In  excessive  amounts  except  to  the  following 
persons  and  In  the  quantities  specified: 

First,  to  habitual  users — the  amount  prescribed  not  to 
exceed,  of  morphine,  Ave  grains;  cocaine,  two  grains; 
and  heroin,  two  grains;  In  any  one  day.  This  treatment 
not  to  be  continued  after  thirty  days. 

Second,  to  persons  afflicted  with  an  Incurable  disease — 
In  which  case  no  limit  of  narcotic  is  to  be  specified,  but 
the  physician  must  state  the  nature  of  the  disease,  and 
this  diagnosis  must  be  verified  by  a  physician  of  the  Fed- 
eral or  State  health  board. 

The  board  also  recommended  the  establishment,  under 
Federal  supervision,  of  hospitals  for  drug  addicts. 

In  reply  to  this  letter  the  treasury  department  stated 
that  the  amendments,  limiting  the  amount  of  drug  pre- 
scribed, and  the  conditions  under  which  excessive  amounts 
might  be  given,  should  be  taken  up  by  the  various  States 
and  incorporated  into  their  laws,  as  this  matter  does  not 
come  within  the  Jurisdiction  of  Congress,  but  ot  the  State 
legislatures. 


Chicago    Druggists    Urged   to   Report   Sales   of 

Antitoxin. 

A  cJtjr  ordinance  in  Chicago  requires  that  every  sale  of 
diphtheria  antitoxin  be  reported  to  the  board  of  health  by 
the  druggist  making  the  sale,  but  the  ordinance  has  never 
been  very  rigidly  enforced.  Recently,  however,  the  death 
rate  from  diphtheria  has  somewhat  increased,  and  in  order 
to  more  effectively  combat  the  disease,  Health  Commis- 
sioner John  Dill  Robertson  has  appealed  to  druggists  to 
obey  the  ordinance  so  that  suspected  cases  may  be  more 
rigidly  quarantined  by  the  authorities. 


New  York's  Lowered  Death  Rate  in  1916. 

It  is  rather  surprising  to  learn  that  the  general  death 
rate  for  the  first  tblrty-flve  weeks  In  1916,  In  Oreater 
New  York,  was  lower  than  the  figure  for  the  correspond- 
ing period  In  191.5,  and  this  despite  nearly  2,000  deaths 
from  respiratory  diseases  during  the  outbreak  of  "grip"* 
In  the  spring  and  the  epidemic  of  poliomyelitis  during  tlie 
summer  which  claimed  another  2,000  llvefl. 

The  board  of  health  credit  this  gratifying  decrease  In 
the  rate  to  the  wide  publicity  given  Infantile  paralysis 
cases  and  the  sanitary  precautions  taken  as  a  resnlt  of 
this  scare. 


LEWIS  C.   HOPP. 


The  A.  Ph.  A.'s  New  Council  Chairman. 

As  chairman  of  the  council  of  the  American  Pharma- 
ceutical Association,  Lewis  Christopher  Hopp,  of  Cleveland, 
steps  Into  a  position  which  was  created  in  1880  and  has 
been  filled  by  W.  S.  Thompson  for  eight  terms,  by  Profs. 

Joseph  P.  Remington  and 
James  H.  Beal  for  seven 
terms  each,  by  Prof.  J.  M. 
Good  for  six,  by  Prof.  E.  G. 
Eberle  for  five,  and  by  W.  H. 
Rogers,  Prof.  A.  B.  Prescott, 
and  P.  C.  Godbold  for  one 
term  each.  Mr.  Hopp  was 
vice-chairman  of  the  body  in 
1902-3.  The  council  is  a  por- 
tion of  the  association  which 
has  many  duties,  heavy  re- 
sponsibilities, and  a  consid- 
erable amount  of  power.  One 
of  these  powers  Is  "to  reduce 
any  appropriations  that  have 
been  made,  whenever  In 
their  Judgment  the  current 
receipts  are  not  sufficient  to 
allow  that  expenditure."  All 
the  acts  of  the  council  are 
subject  to  revision  by  the  as- 
sociation. Mr.  Hopp  has  been  a  member  of  the  council, 
off  and  on,  for  a  good  many  years,  sometimes  through  the 
direct  choice  of  the  members,  sometimes  ex-offlclo,  and 
recently  as  the  representative  of  the  Northern  Ohio 
branch  of  the  association,  which  branch,  incidentally,  he 
has  served  a  number  of  terms  as  president. 

Mr.  Hopp  Joined  the  association  In  1876,  the  year  It 
met  at  Philadelphia,  when  the  big  Centennial  Exposition 
was  held  at  the  Quaker  City.  There  were  a  great  many 
accessions  to  the  membership  at  that  meeting,  but  Mr. 
Hopp  is  the  only  member  who  Joined  then  that  is  now 
alive  and  prominent  In  the  affairs  of  the  association. 
And  that  he  is  very  much  alive  and  very  active  In  all 
that  pertains  to  the  welfare  of  that  body  is  shown  by  the 
fact  that  he  at  different  times  has  been  a  member  of 
its  committee  on  transportation,  Procter  memorial,  mem- 
bership. National  Formulary,  revision  of  the  United 
States  Pharmacopoeia,  status  of  pharmacists  in  the  public 
service,  weights  and  measures,  simultaneous  meetings  of 
the  American  Pharmaceutical  Association  and  the  Na- 
tional Association  of  Retail  Druggists,  and  time  and  place 
of  meeting,  as  well  as  a  delegate  to  the  meetings  of  the 
American  Medical  Association,  the  National  Wholesale 
Druggists'  Association,  the  National  Pure  Food  and  Drugs 
Congress  (whose  work  led  to  the  passage  by  Congress  of 
the  food  and  drugs  act),  and  the  National  Association  of 
Retail  Druggists.  After  serving  as  local  secretary  of  the 
Put-in-Bay  meeting  of  the  association  in  1899,  Mr.  Hopp 
was  elected  at  that  meeting  Its  first  vice-president.  He 
became  its  president  in  1903.  He  had  previously  served 
as  chairman  of  Its  commercial  section.  That  was  In 
1902-3. 

Mr.  Hopp  has  also  been  prominent  in  other  organiza- 
tions. He  was  made  a  member  of  the  executive  commit- 
tee of  the  National  Retail  Druggists'  Association  at  Its 
organization  meeting  held  at  Washington  In  1883,  and 
continued  in  that  position  for  two  years.  He  was  elected 
first  vice-president  of  the  National  Association  of  Retail 
DrugglsU  at  Its  Cleveland  meeting  In  1902,  and  later 
served  two  terms  as  a  member  of  Its  executive  commit- 
tee. He  was  the  originator  of  the  movement  which  re- 
sulted In  the  formation,  in  1879.  ot  the  Ohio  Pharmaceu- 
tical  Association,  and  was  the  secretary  of  that  organiza- 
tion from  that  year  until  1903,  when  he  became  its  presi- 
dent. 

For  many  years  Mr.  Hopp  has  been  the  mainspring  In 
the  Cleveland  College  of  Pharmacy.  He  conducts  a  suc- 
cessful drug  store  (with  the  accent  on  the  "drug")  at 
Cleveland. 


Drugs,  News,  and  Politics. 

Louis  V.  MIddleton,  of  Grand  Rapids,  Mich.,  successful 
druggist  and  editor  of  a  "newsy"  newspaper,  The  Enter- 
prite,  owned,  edited,  and  distributed  by  the  merchants  of 
Ottawa  avenao  and  vicinity,  has  added  politics  to  his 
other  actlritles,  and  Is  a  candidate  for  presidential  elector 
for  his  district.      • 
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Pay  of  Pharmacista  in  U.  S.  Public  Health 
Service. 

Pharmacists  In  the  United  States  Public  Health  Service 
have  not  received  an  increase  in  salary  in  more  than 
fourteen  years.  The  duties  in  the  meantime  have  doubled 
and  trebled  in  scope  and  importance,  the  requirements  of 
the  service  have  become  more  exacting,  and  the  high  cost 
of  living  has  maintained  a  steady  uprward  trend. 

On  the  fourth  day  of  March,  1913,  President  Tatt  ap- 
proved the  revised  regulations  of  the  service,  which  pro- 
vided for  a  email  increase  in  pay  for  the  pharmacists  of 
that  service.  This  increase  was  to  have  become  etfeotlye 
January  Ist,  1914,  but  on  the  very  day  the  president 
sigrned  the  regulations.  Congress  passed  an  act  making  ap- 
{tropriations  for  the  legislative,  executive  and  judicial 
expenses  of  the  government  for  the  fiscal  year  ending 
June  30th,  1914,  section  7  of  which  read  in  part  as  fol- 
lows: 

That  no  part  of  any  monoy  contained  herein  or  hereaftei- 
approprlatuvl  In  lump  sum  shall  be  available  for  the  payment 
ot  personal  :;ci'vlces  at  a  rate  of  compcnsatlun  In  excess  of 
that  paid  lor  the  san/e  or  similar  services  during  the  pre- 
ceding fiscal  year,  and  the  heads  of  departments  shall  cause 
this    provision    to   be  entorceU 

This  act  of  Congress  Inadvertently,  but  none  the  less 
effectively,  made  impossible  the  increase  In  pay  approved 
by  the  president  and  the  salaries  of  the  pharmacists  re- 
mained the  same  as  before. 

August  12th,  1914,  Congress  passed  an  act  authorizing 
the  Public  Health  Service  to  study  and  Investigate  the 
diseases  of  man  and  the  conditions  influencing  the  propa- 
gation and  spread  thereof,  including  sanitation  and  sew- 
age and  the  pollution,  either  directly  or  indirectly,  of 
navigable  streams  and  lakes  of  the  United  States.  This 
has  involved  additional  duties  and.  In  several  Instances, 
frequent  change  of  residence  for  the  pharmacists  in  the 
service.  They  are  detailed,  as  are  the  medical  officers  of 
that  service,  for  duty  in  connection  with  the  Investiga- 
tion and  suppression  of  epidemic  disease  In  various  parts 
of  the  country. 

The  law  governing  the  Public  Health  Service  provides 
that  the  president  may,  at  his  discretion,  utilize  that  ser- 
vice in  time  of  threatened  or  actual  war  to  such  extent 
and  In  such  manner  as  shall,  In  his  judgment,  best  pro- 
mote the  public  Interests,  thereby  making  pharmacists  of 
the  service  subject  to  military  duty  without  any  provisions 
whatsoever  in  the  way  of  retirement  or  "waiting  orders" 
In  case  of  disability  caused  by  sickness.  Injury,  or  natu- 
ral causes  Incident  to  age.  Pharmacists  of  the  army  and 
navy  and  even  the  commissioned  medical  officers  of  the 
Public  Health  Service  are  all  provided  for  In  these  mat- 
ters. 

Treasury  regulations,  now  in  force,  provide  that  In  case 
of  partial  or  complete  disability  brought  about  by  sick- 
ness, Injury,  or  old  age,  rendering  the  pharmacist  unfit 
for  duty,  he  shall  be  entitled  to  thirty  days  annual  leave 
and  thirty  days  sick  leave  with  pay,  and  beyond  this  no 
provision  Is  made;  hence  the  justice  ot  making  some  pro- 
vision to  cover  such  cases  more  adequately. 

Good  work  for  the  pharmacists  of  the  navy  has  been  ac- 
complished by  the  American  Pharmaceutical  Association 
through  its  committee  on  the  status  of  pharmacists  In  the 
government  service.  This  committee,  of  which  8.  L.  Hil- 
ton, of  Washington,  D.  C,  is  chairman,  submitted  resolu- 
tions to  the  association  at  the  Atlantic  City  meeting  urg>- 
ing  that  the  scale  of  pay  of  the  pharmacists  In  the  Public 
Health  Service  be  Increased  In  accordance  with  the  regu- 
lations approved  by  President  Taft,  In  1913,  which  reso- 
lution was  approved  by  the  association  and  copies  ordered 
sent  to  the  Honorable  W.  G.  McAdoo,  secretary  of  the 
treasury,  and  to  Surgeon-General  Rupert  Blue,  of  the 
United  States  Public  Health  Service. 

The  pharmacists  of  the  Public  Health  Service  are  not 
a  large  corps,  but  their  work  Is  of  Importance  to  the  wel- 
fare of  the  whole  country,  and  both  State  and  national  aa- 
soclatlons  should  make  every  effort  to  make  the  workin* 
conditions  and  salaries  ot  this  service  so  favorable  as  to 
attract  the  best  pharmaceutical  talent  of  the  country. 


Dr.  William  C.  Anderson  to  Be  Honored  by  the 
Brooklyn  College. 

To  suitably  celebrate  the  completion  of  bis  twenty- 
fltth  year  of  service  with  the  Brooklyn  College  of  Phar- 
macy, the  friends  of  Dean  William  C.  Anderson  have  ar- 
ranged a  banquet  in  his  honor,  to  be  held  at  the  Blks 
Club,  on  South  Oxford  street,  Brooklyn,  November  2lBt, 
at  7:30  v.  m. 

Dr.  Anderson's  activities  In  the  Interest  ot  pharmacists 
and  the  profession  of  pharmacy  are  well  known.  He  Is 
chairman  of  the  New  York  Pharmaceutical  Conference, 
has  filled  the  office  of  president  of  the  National  Associa- 


Three  Yankees  Standing  Together  in  Hoosierdom. 
The  Circular  artist  snapped  them  at  the  recent  meet- 
ing of  the  National  Association  of  Retail  Drugglttt. 
From  left  to  right  are  F.  F.  Ernst  and  J.  J.  Tobin, 
of  Boston,  and  J.  U.  Bell,  of  Derry,  N.  H. 

tion  of  Retail  Druggists,  the  New  York  State  Pharma- 
ceutical Association,  and  has  had  much  to  do  with  leg- 
islative matters  in  Albany  and  Washington.  He  haa 
long  served  on  the  legislative  committees  of  the  National 
Association  of  Retail  Druggists,  the  New  York  State 
Pharmaceutical  Association  and  the  Kings  County  Phar- 
maceutical Society. 


Nine  O'CIock  Closing. 

Nine  o'clock  has  been  selected  by  the  retail  drugglats 
of  Huntington,  Ind.,  as  the  proper  time  for  closing,  and 
the  closing  rule  Is  already  In  operation.  During  the  sum- 
mer months  the  stores  will  remain  open  until  10:30 
r.  u.,  to  accommodate  soda  fountain  trade. 


Tribute  to  Commissioner  Ladd. 

Conspicuous  among  the  "Old  Guard"  of  the  pure  food 
veterans,  the  men  who  stood  shoulder  to  shoulder  with 
Dr.  Wiley  in  his  pioneer  days  when  the  pure-food  Idee 
was  not  so  popular  as  It  is  now,  Is  Professor  I.iadd,  for 
fourteen  years  the  Food  Commissioner  of  North  Dakota. 

In  an  open-to-all  contest  not  long  ago  Professor  Latfd 
was  officially  declared  to  be  the  "leading  citizen  of  Nort* 
Dakota."  This  is  what  the  Food  Commissioner  of  a  State 
ought  to  be;  but  not  many  States  seem  to  recognize  the 
fact — nor  so  very  many  commissioners. 

Political  parties  and  special  Interests  have  come  and 
gone,  but  "Bull  Dog"  Ladd  still  guards  the  food  supply  of 
the  North  Dakotanj.  They  like  the  way  he  shows  his  teeth 
and  "hangs  on"  when  the  public  health  Is  threatened. 

Inspection  without  publicity  Is  like  a  well-loaded  trala 
with  no  steam  In  the  boiler — It  gets  nowhere.  Professor 
Ladd  says  so,  and  he  has  tried  it  out. — Jfew  York  Trib»m0. 


The  output  of  quicksilver  In  the  United  States  dnrlng 
the  year  1915  is  given  at  21,033  flasks,  of  75  poimds  each, 
valued  at  $1,826,912. 
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Thirteen  Other  Reasons. 

A  float  representing  the  Department  of  Pharmacy  ot 
Valparaiso  University  was  one  of  the  features  of  a  street 
parade  held  recently  In  that  city  in  commemoration  of  the 
one-hundredth  anniversary  of  the  Hoosier  State. 


The   Girls   of    Valparaiso    University   do   a    little 
boosting  for  their  Alma  Mater. 

The  float  was  neatly  decorated  with  the  class  colors 
and  a  large  mortar  stood  in  the  center,  from  which  was 
distributed  envelopes  containing  candy  tablets  with  the 
directions  "ad  libitum." 

Neat  cards  setting  forth  thirteen  reasons  why  the  stu- 
dent should  join  the  pharmacy  department  were  dlstrll)- 


Thete  two  men  are  J.  Fred  \\'<n'li,l 
eral  control  managi'r  of  the  \oni 
■macal  Company,  anil  Dr.  H.  M.  WIf  i,,i.  ^, 
»f  the  81.  IjOuis  Cotleye  of  Pharmacy,  any 
reports  to  the  contrary  notwithstanding. 
A  Circular  reporter  caught  them  together 
at  the  recent  Atlantic  City  meting  of  the 
American  Pharmaceutical  Association, 
and  was  unable,  so  to  speak,  to  resist  the 
temptation  to  kill  two  such  important 
birds  with  one  stone. 

■ted  with  the  candy,  while  on  the  float  rode  thirteen 
(count  'em)  other  and  more  tempting  reasons  why  the 
young  man  should  select  Valparaiso  as  his  Alma  Mater. 

<  I  > 

James  H.  Sheridan,  for  forty  years  a  pharmacist  in 
South  Bethlehem.  Pa.,  has  retired  from  business  on  ac 
Miint  of  poor  health. 


New   York   College   Adopts    New    Honor    Roll 
Requirements. 

Upon  the  recommendation  of  the  dean  and  the  committee 
on  instruction  of  the  New  York  C!oUege,  it  has  been  de- 
cided that  hereafter  the  honor  roll  of  the  graduating  class 
be  composed  of  all  students  who  secure  a  general  average 
of  85  per  cent,  or  over  at  the  final  examinations,  and  that 
a  special  gold  seal,  bearing  the  inscription  "with  honor" 
be  affixed  to  the  diplomas  of  those  earning  this  distinction, 
in  addition  to  the  regular  seal  of  the  college. 

The  enrollment  in  the  various  courses  for  the  present 
session    is    as    follows:    Graduate    in    Pharmacy  course: 


Mr.  and  .Mrs.  James  H.  Wells,  of  Chicago. 
They  are  looking  over  one  of  their  city's  suburbs, 
known  as  Indianapolis,  while  attending  the  N.  A.  R, 
D.  meeting.  They  seem  to  think  it  a  pity  tTiat  an  in- 
convenient State  line  prevents  their  dtv  from  annex- 
ing it,  a  little  matter  of  a  hundred  and  odd  miles  of 
course  being  no  obstacle. 

first  year  240,  second  year  88.  Pharmaceutical  chemist 
course:  first  year  17,  second  year  19,  third  year  18.  Bach- 
elor of  science  course:  2.  Summer  course:  34.  Special 
courses:  6.    Evening  courses:  37. 


Philadelphia  College  Opening. 

The  opening  exercises  of  the  Philadelphia  College  of 
Pharmacy  were  held  Monday,  September  25th,  at  9  a.  m. 
Addresses  were  delivered  by  Ex-Governor  Edwin  S.  Stu- 
art, of  Pennsylvania;  Provost  Edgar  P^als  Smith,  of  the 
University  of  Pennsylvania;  President  H.  B.  French,  at 
the  college;  and  W.  O.  Easton,  secretary  of  the  Central 
Young  Men's  Christian  Association. 

President  French  welcomed  the  former  members  of  the 
Medlco-Chl  faculty  who  had  become  a  part  of  the  faculty 
of  the  Philadelphia  College  of  Pharmacy.  The  alumni 
associations  of  the  two  colleges  have  formulated  plans 
for  a  complete  merger. 


At  the  September  meeting  of  the  executive  board  of  the 
National  Association  of  Drug  Clerks,  held  at  Chicago,  it 
was  decided  to  hold  the  seventh  annual  convention  of  the 
association  at  the  Auditorium  Hotel,  Chicago,  June  7th  to 
9th,  next. 


726 


THE  DRUGGISTS  CIRCULAR 


November  1916 


Obituaries. 

C.  H.  Tompkins. 
Charles  H.  Tompkins,  prominently  Identlfled  with  the 
wholesale    drug    business    In    this    city    for    more    than 
half  a  century,  and  who  was  known  throughout  the  coun- 
try as  an  expert  in  the  pricing  of  drugs,  died  Saturday, 

October  7th,  in  his 
late  residence,  81 
North  Maple  avenue, 
v.-dM.  Orange,  N.  J. 
II'  was  known  to  bis 
iriftids  as  "commo- 
liore,"'  because  he  had 
!)een  commanding  of- 
ficer of  the  Neptune 
Yachting  Club,  of 
Norwalk,  Conn.,  for 
iwenty-flve  years.  He 
had  been  In  ill 
health  for  the  last 
four  years. 

Born    in    New    Ca- 
naan, Conn.,   eighty- 
three  years  ago,  Mr. 
Tompkins       entered 
the    wholesale    drug 
business     while    a 
youth,  being  connect- 
ed   for    many    years 
with    Harrell,    Wris- 
ley       &      Tompkins, 
later      with      Lazell, 
Marsh     &     Gardner, 
and   later  still    with 
its      successor,      La- 
zell,   Dalley    &    Co., 
before   becoming   as- 
sociated with  Schieftelln  &  Co.,  as  an  expert  drug  pricer, 
later  becoming  head  of  one  of  that  company's  departments. 
Failing  health  compelled  his  retirement  from  business  in 
1912,  after  he  had  been  with  that  house  twenty-one  years. 
The   "commodore"    was   a    free    mason,   having   been   a 
member  of  Bergen  Lodge,  F.  and  A.  M.,  of  Jersey  City. 
A    daughter,     Mrs.     Alexander    T.    Manning,    of    East 
Orange,  survives  him. 


C.    H.   TOMPKINS. 


Mrs.  Olive  H.  M.  Rutherford. 

Mrs.  Olive  Hodges  Martin  Rutherford,  perhaps  the 
oldest  pharmacist  in  the  United  States,  and  recently  re- 
elected sixth  vice-president  of  the  Women's  Organization 
of  Retail  Druggists,  died  at  her  home  in  Brooklyn,  N.  Y., 
October  12th,  at  the  age  of  elghty-flve. 

Mrs.  Rutherford  was  born  in  the  town  of  Williamsburg, 
L.  I.,  on  August  14th,  1831,  and  was  the  daughter  of 
Thomas  and  Lydia  Levitt  Martin  of  Kent,  England,  who 
settled  in  old  Williamsburg  early  in  the  nineteenth  cen- 
tury. Her  husband  conducted  a  store  in  Brooklyn  for 
more  than  fifty  years,  and  following  his  death  in  1900, 
Mrs.  Rutherford  carried  on  the  business,  with  the  assist- 
ance of  her  daughter,  until  two  years  ago,  when  it  was 
sold. 

Her  daughter,  Mrs.  Olive  Rutherford  Chapman,  survives 
her. 


E.  C.  Andrew,  of  Montgomery,  Ala.,  died  in  that  city  Oc- 
tober 3rd.  Mr.  Andrew  had  been  engaged  in  the  drug  busi- 
ness at  Montgomery  for  more  than  a  quarter  of  a  century, 
and  was  active  in  civic  affairs. 

Jekemiah  V.  Babcock,  for  nearly  sixty  years  a  resident 
of  Montpelier,  Vt.,  died  there  September  30th,  at  the  age 
of  eighty-one.    He  is  survived  by  his  wife  and  one  brother. 

John  F.  Belou,  druggist,  banker,  and  prominent  busi- 
ness man  of  New  Orleans,  died  September  16th  at  the  age 
of  fifty-seven.  Mr.  Belou  had  been  engaged  in  the  drug 
business  for  more  than  twenty-five  years  at  the  corner  of 
Canal  and  North  Rampart  streets.  His  wife,  two  daugh- 
ters and  two  sons  survive  him. 

James  A.  Bryan,  one  of  the  most  prominent  druggists 
of  Rochester,  N.  Y.,  died  at  his  home  on  October  12th,  at 
the  age  of  sixty.  Mr.  Bryan  entered  the  drug  business  In 
1884. 

Fred  E.  D.  Farmer,  member  of  the  drug  firm  of  McClal- 
len  &  Farmer,  of  Rutland,  N.  Y.,  died  September  30th,  at 


the  age  of  thirty-nine.  He  had  been  engaged  in  the  drug 
business  for  nearly  twenty  years. 

John  P.  Hekiiert,  druggist  and  former  councilman,  of 
Marysvllle,  Cal.,  died  October  8th  at  the  age  of  forty. 

August  A.  KLEiNBCH.MmT,  who  conducted  a  drug  store 
in  the  Southern  Hotel  in  St.  Louis  for  many  years,  died 
recently  at  the  home  of  his  son  In  Oklahoma  City,  Okla. 

Isaac  Kohn,  druggist,  of  Seattle,  Wash.,  died  In  that 
city  at  the  age  of  flfty-two.  His  wife  and  one  daughter 
survive  him. 

John  C.  Otis,  one  of  the  oldest  and  best  known  drug- 
gists of  Portland,  Me.,  died  suddenly,  October  15th.  Mr. 
Otis  had  been  the  proprietor  of  a  Portland  drug  store  for 
more  than  twenty  years  and  was  a  former  president  of  the 
Cumberland  County  Pharmaceutical  Association.  In  re- 
spect to  his  memory  all  the  drug  stores  in  the  city  re- 
mained closed  from  2:30  until  3:30  p.  m.  on  the  day  of 
the  funeral.  He  was  fifty-two  years  old  at  the  time  of  his 
death  and  is  survived  by  his  wife  and  two  sons. 

James  Bowen  Rayner,  one  of  the  founders  of  the  Buck 
&  Rayner  chain  of  drug  stores  in  Chicago,  died  Septem- 
ber 27th  at  the  age  of  eighty.  Mr.  Rayner  had  not  been 
actively  engaged  in  business  since  1888.  He  leaves  one 
son. 

Marshall  L.  Shay,  a  pioneer  druggist  of  Cleveland, 
Ohio,  died  October  2nd,  in  this  city.  Mr.  Shay  was  widely 
known  in  business  circles  previous  to  his  retirement  from 
business  life  two  years  ago.  He  is  survived  by  his  wife 
and  one  son. 

William  B.  Stoddabd,  for  many  years  a  druggist  in 
New  Britain,  Conn.,  died  September  25th,  at  the  age  of 
seventy-seven. 

John  R.  Tague,  general  manager  of  the  Van  Vleet-Mans- 
fleld  Drug  Company,  of  Memphis,  Tenn.,  died  suddenly  at 
Oulfport,  Miss.,  October  10th.  Mr.  Tague  was  born  July 
1st,  1859,  at  Madison,  Ind.,  and  had  been  connected  with 
the  drug  trade  in  the  South  for  many  years.  His  wife 
and  two  daughters  survive  him. 

John  W.  Thomas,  a  well  known  and  well  liked  druggist 
of  San  Jos6,  Cal.,  died  September  23rd.  Mr.  Thomas  was 
born  in  England  fifty-six  years  ago  and  had  been  in  busi- 
ness in  San  3ob6  for  twenty-three  years.  His  wife  sur- 
vives him. 

Sumner  W.  Upton,  a  druggist  of  Salem,  Mass.,  died  Sep- 
tember 26th  at  his  home  in  that  city  at  the  age  of  forty- 
seven.  For  nineteen  years  he  was  connected  with  George 
F.  Ropes  &  Co.,  but  for  several  years  had  been  engaged  in 
business  for  himself.  He  is  survived  by  his  wife  and 
three  children. 

F.  Carlton  Wright,  a  druggist  of  Rome,  Ga.,  died  Sep- 
tember 22nd,  at  his  suburban  home  near  that  city. 


Mrs.  Clarence  O.  Bigelow,  of  this  city,  died  last  month. 
She  was  Mrs.  Grace  Bird  White  before  her  marriage  to 
Mr.  Bigelow  in  1905.  The  Circular  joins  his  many  friends 
In  sympathy  for  the  bereaved  husband. 

Mrs.  Elma  C.  Mennen,  president  of  the  Gerhard  Mennen 
Chemical  Company,  of  Newark,  N.  J.,  and  widow  of  the 
founder  of  the  business,  died  at  Newark,  October  25th,  as 
the  result  of  an  operation.  Mrs.  Mennen  has  been  the  ac- 
tive head  of  the  company  since  the  death  of  her  husband 
some  years  ago,  and  the  management  of  affairs  will  now 
pass  into  the  hands  of  her  son,  William  G.  Mennen,  who 
has  been  associated  with  his  mother  in  the  work  for  the 
past  eight  years. 

*  ■  » 

New  York  College  Pays  Tribute  to  John  Oehler. 

A  glowing  tribute  to  the  memory  of  Professor  John 
Oehler  was  presented  at  the  first  regular  stated  meeting 
of  the  eigthy-seventh  session  of  the  College  of  Pharmacy 
of  the  City  of  New  York,  held  October  17th,  by  his  asso- 
ciate. Professor  George  C.  Diekman.  Dr.  H.  V.  Amy,  Dr. 
Arthur  H.  Elliott,  Dr.  Henry  C.  Lovis,  Mr.  Thomas  W. 
Latham  and  others  also  expressed  their  respect  for  their 
deceased  colleague. 

Reports  of  the  delegates  to  various  pharmaceutical 
conventions  were  presented,  and  Dr.  Diekman  made  the 
interesting  statement,  in  reporting  the  New  York  Phar- 
maceutical Association,  that  about  77  per  cent,  of  the  can- 
didates for  registration  as  pharmacists  in  this  State  are 
successful,  and  that  67  per  cent,  of  the  candidates  succeed 
in  passing  the  examination  for  druggist. 


Df?UG  Store  Merchandising 


Packages  Ready  to  Wrap. 

By  C.  a.  Reynolds. 
The  photograph  illustrates  a  section  of  drug  counter 
having  as  its  object  a  means  ot  getting  away  from  the 
6-cent  sale.  Nine  out  of  ten  customers  will  take  a  10- 
•r  15-cent  amount  rather  than  wait  until  a  5-cent 
package  is  put  up.  The  ready-to-serve  packages  may 
be  put  up  during  spare  moments  and  should  include 
nearly  all   much-called-for   drugs.     Flaxseed   meal  should 


Increases  Fountain  Pen  Sales. 

One  hundred  and  forty-two  dollars  and  twenty-five  cents 
worth  of  additional  business  on  fountain  pens  alone  in  fif- 
teen days  is  the  enviable  record  made  recently  by  a  dealer 
in  Louisiana. 

This  dealer's  sales  plan  as  given  In  the  Kevstone  Weekly 
is  so  simple  that  any  druggist  might  adopt  It  with  advan- 
tage. The  plan  as  described  by  the  dealer  himself  is  as 
follows: 


Revnolds'  Counter  Ditplay  of  Ready-to-W rap  Preparations. 


fce  In  parrhment-wrapped  containers.  Tincture  of  iodine 
should  have  a  brush  attached.  With  bottles  of  Fowler's 
solution  or  things  of  that  nature  a  dropper  should  be  at^ 
tar-hed.  All  ointments,  tablets,  liquids  and  pills  in  season 
may  be  put  up  in  their  respective  containers  and  placed 
In  a  standing  position  or  displayed  in  boxes  or  baskets. 

When  the  system  is  Installed  to  an  extent  consistent 
with  the  slu  and  business  of  a  store,  one  Is  surprised 
at  the  greater  number  of  customers  that  may  be  served 
and  the  speed  with  which  they  may  be  waited  upon.  The 
many  exclamations  of:  "Oh,  Is  it  ready?"  will  repay  one 
for  the    effort. 


Camphor  Prices  Higher. 

American  celluloid  manufafturprs.  It  Is  stated,  have 
contracted  for  practically  the  entire  output  of  the  Jap- 
anese camphor  refiners  up  to  May  of  next  year,  with 
the  result  that  the  market  price  has  advanced  materi- 
ally. 


"This  Is  the  plan  I  worked  to  get  in  the  prize-winning 
class:  I  got  up  a  letter  asking  the  recipient  to  try  this 
fountain  pen.  Then  I  selected  a  pen  that  was  working 
perfectly,  filled  it  up,  put  It  In  a  box  and  enclosed  It  in  a 
large  envelope  with  a  copy  of  the  letter,  and  a  descriptive 
circular,  addressed  It  to  some  one  In  one  of  the  offices  in 
the  city,  ten  to  twenty  packages  all  addressed  and  fixed 
up  nicely,  then  I  sent  them  out  by  a  young  lady  clerk,  who 
took  them  to  the  ofllce  and  handed  each  pen  to  the  party 
addressed,  or  left  It  for  him  If  he  was  out.  In  a  week  or 
ten  days  she  called  on  the  people  and  either  took  up  the 
pen  or  made  the  sale,  and  during  the  fifteen  days'  time  I 
disposed  of  forty-two  pens,  most  of  them  by  the  above  plan, 
a  few  sales  made  over  the  coOnter  by  window  displays  and 
advertising;  all  together  I  beat  all  others  by  a  large  mar- 
gin.'' 

As  has  frequently  been  said,  the  way  to  get  business  is 
to  go  after  It,  not  to  sit  back  and  grumble  liecausc  people 
transfer  their  trade  to  those  who  want  it  badly  enough  to 
try  to  get  it. 
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Is  There  Any  "Velvet"  In  Your  Business? 

The  Problem  of  Providing  More  "Velvet" — The    Relation   of   Advertising   to   Business-BuOding- 

Points  to  Be  Considered  in  Working  for  Publicity. 
B»  M.  P.  QouiB. 


Is  there  any  "velvet"  In  your  busi- 
ness? If  there  Is  let  us  see  if  we  can 
find  It  and  get  more  of  It.  No  doubt 
you  have  talked  about  overhead  an! 
fixed  charges  and  bad  accounts  and 
shortages  and  unexpected  losses,  and 
all  of  the  other  bugaboos.  Now  let 
us  forget  all  of  those  disa^eeable 
things  and  dig  up  some  "velvet." 

First,  let  me  ask  two  or  three  ques- 
tions: Could  you  do  any  more  business 
without  hiring  any  extra  help:  could 
you  sell  any  more  goods  without  en- 
larging your  store;  could  you  take 
care  of  any  more  deliveries  without 
hiring  any  extra  boys?  If  you  were 
doing  the  business,  could  you  buy 
any  more  goods  without  getting  addi- 
tional credit  and  capital  at  your 
bank? 

Well,  then,  if  you  could  sell  more 
goods  without  any  extra  clerks,  then 
all  of  the  profit  that  you  might  make 
on  those  extra  goods  sold  would  be 
"velvet." 

A  banker  told  me  not  long  ago  that 
for  the  first  two  years  in  business  he 
could  not  pay  any  dividends  to  his 
stockholders.  All  that  two  years  he 
was  trying  to  get  enough  money  into 
the  bank  so  that  the  interest  which 
he  could  make  on  the  deposits  would 
pay  his  rent,  salaries,  and  all  other 
overhead.  But,  just  as  soon  as  he 
passed  that  point  he  began  to  make 
money. 

Many  a  druggist  has  had  the  same 
experience.  He  has  found  out  that 
he  either  had  to  move  into  a  smaller 
store  and  cut  down  his  expenses,  or 
else  he  had  to  do  a  bigger  volume  of 
business  in  order  that  the  profits  on 
that  business  would,  pay  all  of  his 
fixed  charges;  but  just  as  soon  as  he 
got  enough  business  to  pay  the  fixed 
charges,  he  then  could  look  forward 
to  the  time  when  he  would  make  a 
profit  in  his  store. 

Many  druggists  have  gone  through 
the  experience  of  working  continu- 
ally harder  and  harder,  putting  in 
more  hours,  being  more  economical 
In  their  living  and  yet  not  making 
money.  Then  something,  unexpected 
happened  which  set  them  back  and 
piled  up  a  small  debt  against  them. 
Then  It  became  absolutely  neces- 
sary for  them  to  get  more  business 
in  order  to  pay  the  interest  charges 
on  that  debt  as  well  as  to  keep  their 
store  going  and  pay  their  own  living 
expenses. 

Often  under  such  conditions  the 
druggist  worries  and  does  not  sleep 
well,  then  not  sleeping  well  he  gets 
111,  and  being  HI  he  cannot  take  care 
of  his  work  properly  and  then  the 
real  trouble  begins. 

If  he  could  get  only  ten  per  cent, 
more  business  he  would  get  a  profit 
on  that  extra  business  enough  to  turn 
the  tide  and  make  him  really  a  suc- 
cess. Therefore  it  becomes  all  the 
«ore  necessary  to  get  the  additional 


business  in  order  that  the  additional 
profits  shall  pay  the  real  "velvet" 
profit  to  the  owner. 

A  big  store  Is  confronted  with  this 
same  problem  to  a  greater  degree. 
A  big  store  requires  a  big  invest- 
ment, a  big  overhead  charge,  a  big 
salary  charge,  a  big  rent  charge,  a 
big  Interest  charge,  a  big  buying 
force,  a  big  clerks'  hire  and  all  of  the 
other  necessary  expenses  to  do  busi- 
ness on  a  large  scale.  If  such  a  store 
does  not  get  the  volume  of  business 
necessary  to  pay  all  of  these  charges, 
then  It  goes  Into  bankruptcy  much 
quicker  perhaps  than  a  small  one. 

One  of  the  biggest  manufacturers 
In  the  United  States  was  asked  the 
name  of  his  advertising  manager.  He 
replied  that  he  was  the  advertising 
manager.  Then  he  explained  that  he 
had  his  factory  in  good  working 
order,  that  he  had  a  certain  volume 
of  business  which  made  that  factorv 
successful,  he  had  a  big  sales  force 
on  the  road  who  were  producing 
business.  After  everything  was  In 
working  order,  and  he  was  an 
acknowledged  success,  then  he  began 
to  figure  how  he  could  do  something 
which  would  make  his  salesmen  ten 
per  cent,  or  fifteen  per  cent,  more 
successful  in  getting  business — not 
just  one  salesman,  but  all  of  the  1,500 
salesmen.  His  factory  was  bringing 
out  new  goods,  but  he  wanted  to  do 
something  which  would  strike  all  the 
salesmen  alike,  make  their  work 
easier — that  is  make  it  possible  for 
them  to  get  more  business  and  on  a 
more  profitable  basis  without  work- 
ing any  harder  than  before.  He 
adopted  a  novel  advertising  plan.  He 
Invested  a  few  thousand  dollars  In 
that  plan  and  found  out  that  In  some 
localities  his  salesmen  doubled  their 
orders,  in  others  they  got  fifty  per 
cent  more  business.  In  others  thev 
got  twenty-five  per  cent.,  ten  per 
cent,  or  five  per  cent.  more.  Then  he 
consulted  the  heads  of  all  the  depart- 
ments, including  the  advertising  de- 
partment, and  began  to  plan  what 
national  advertising  he  could  do 
which  would  make  all  of  his  salesmen 
more  successful. 

The  advertising  plan  which  he  de- 
veloped became  famous  among  those 
who  studied  advertising.  It  was  a 
far-reaching  plan,  involving  not  only 
the  manufacture  of  certain  kinds  of 
goods  which  would  readily  lend 
themselves  to  advertising,  but  a 
sales  plan  upon  which  all  his  travel- 
lers were  to  solicit  business.  After 
this  plan  had  proven  to  be  a  'great 
success,  the  president  of  the  company 
stated  that  he  was  the  advertising 
manager. 

It  can  be  stated  as  an  almost  uni- 
versal truth  that  the  president  or 
active  heads  of  all  the  big  factories 
n'-e  the  ones  who  are  most  Interested 
in  determining  the  advertising  policy 


of  the  firm,  which  usually  determines 
the  actual  operation. 

Getting  back  to  the  small  retailer: 
One  of  the  very  best  ways  to  get  the 
"velvet"  Is  to  advertise  the  store  so 
that  the  clerks  can  make  ten  or  fif- 
teen or  twenty-five  per  cent,  more 
sales  without  doing  any  extra  work 

One  man  opens  a  store  and  then 
stands  behind  the  counter  hoping 
that  somebody  will  come  in  and 
want  to  trarle  in  his  store.  He 
will  be  a  "dead  one"  if  that  Is  all 
he  does.  He  lights  up  the  front 
windows,  he  puts  his  goods  attrac- 
tively displayed  in  the  windows,  he 
places  some  department  which  will 
attract  attention  right  close  to  the 
front  door  and  then  he  goes  back 
behind  the  counter  and  waits  for  cus- 
tomers. 

Another  man  does  not  wait,  that  Is 
If  he  Is  a  progressive  American.  He 
starts  something  to  work  outside  to 
bring  the  people  In.  There  are  a 
great  many  people  who  would  go  by 
his  store  or  go  a  half  a  block  away 
from  his  store  without  knowing  that 
his  store  was  there.  His  rent,  his 
electric  light  bills,  his  derk  hire  does 
not  stop,  and  It  Is  of  vital  Impor- 
tance to  him  that  the  people  who  go 
near  his  store  should  not  only  know 
that  his  store  is  there  but  should  go 
into  the  store  and  make  some  pur- 
chases. He  hopes  that  they  will  like 
his  clerks,  or  his  store,  or  his  prices, 
or  his  goods  so  well  that  they  will 
become  steady  customers.  Until  they 
break  the  ice  and  know  what  the  In- 
side of  the  store  looks  like  and  have 
gotten  some  change  back  from  a  pur- 
chase they  are  of  no  value  to  him. 
That  is  why  a  modern  store,  when 
It  opens  its  doors,  does  something 
spectacular  in  order  that  everybody 
in  the  vicinity  will  know  that  the 
store  Is  open,  will  come  into  the  store 
and  buy  something  the  very  first  day 
or  take  home  a  souvenir  or  become 
acquainted  In  some  way.  If  a  store 
starts  slowly  and  must  lose  money 
for  the  first  year,  It  would  be  better 
if  it  lost  most  of  the  money  the  first 
week  and  then  be  put  on  a  paying 
basis. 

What  right  have  I  to  say  that  ad- 
vertising will  bring  in  the  business 
which  will  produce  enough  extra 
sales  to  create  the  "velvet"?  The 
right  of  long  experience.  The  riglit 
of  wide  observation.  The  right  of 
having  so  many  druggists  tell  me  per- 
sonally that  it  has  produced  the  "vel- 
vet" for  them. 

All  advertising  is  not  advertising! 
Some  druggists  are  so  careless  about 
their  advertising  that  It  merely 
shouts  out  their  shortcomings.  Some 
small  dealers  in  an  effort  to  make 
their  advertising  "sound  big"  merely 
nake  themselves  ridiculous.  A  very 
important  thing  about  advertising  Is 
to  have  the  right  perspective.    If  you 
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should  talk  to  your  people  in  a  smrtll 
town  the  same  as  a  Fifth  avenue  ex- 
clusive specialty  shop  would  talk  to 
the  bon-lon  of  New  York  city,  you 
would  be  ridiculous.  Your  neighbors 
■would  think  that  you  were  putting 
oi!  airs,  or  that  you  had  gone  crazy. 
Good  advertising  is  the  most  natural 
thing  in  the  world — it  is  talking  to 
your  neighbors  as  you  would  talk  to 
tli«hi  If  you  were  friendly  with  them. 
You  would  know  how  to  talk  to  your 
best  friends  so  as  to  please  them  and 
to  tell  them  what  you  wanted  to  say. 
Advertising  ought  to  do  that;  it 
ought  not  to  try  to  do  anything  but 
that. 

The  forms  of  advertising  in  a  small 
town  are  very  familiar.  It  does  not 
cost  much  to  print  off  circulars  and 
have  the  store  boy  distribute  those 
cliculars  from  house  to  house,  but 
the  boy  must  be  watched  carefully 
or  he  will  leave  four  or  five  copies 
at  one  house  and  ten  at  another  and 
twenty-five  down  a  back  alley,  and 
you  will  say  thai  advertising  does 
not  pay  you  when  you  have  not  had 
very  much  advertising.  The  boy  has 
thrown  a  good  part  of  it  away.  The 
first  requisite  is  a  boy  who  can  be 
trusted  to  deliver  one  circular  at  each 
house  and  no  more,  and  not  to  skip 
l)ouses  in  your  locality. 

Ha%nng  gotten  a  distributor  who 
will  actually  distribute  and  do  it  hon- 
estly, your  next  problem  is  to  know 
nhat  otters  to  print  on  your  circulars 
which  will  bring  the  trade  to  your 
store. 

First  of  all  do  not  try  to  be  what 
jou  are  not.  Do  not  pretend  that 
you  have  a  big  store  when  you  have 
only  a  little  store.  Do  not  pretend 
to  have  the  biggest  stock  in  town 
when  one  glance  of  an  intelligent 
person  would  show  that  you  had  a 
iimnll     stock.    Tou    can     nick-name 


your  store  so  that  people  will  recog- 
nize that  the  name  is  correct.  You 
cau  say  what  you  personally  will  do 
for  your  customers.  You  can  give 
vour  store  a  character  which  will 
fit  It. 

Some  people  seem  to  think  that  if 
they  could  only  stop  the  advertising 
expense  then  they  could  get  ahead. 
Why  should  a  druggist,  small  or 
large,  want  to  cut  off  the  cost  of  the 
very  thing  and  the  only  thing  that 
goes  outside  the  store  and  exerts  all 
of  its  efforts  to  get  people  to  come 
into  the  store?  If  a  store  is  run  in 
such  a  commonplace  and  unattrac- 
tive way  that  after  a  person  has  been 
in  it  once  he  does  not  want  to  come 
again  unless  absolutely  necessary, 
then,  of  course,  advertising  is  trying 
to  swim  with  a  stone  tied  to  Its  feet. 
If,  however,  the  store  is  attractive, 
I  do  not  mean  big  or  new,  but  that 
there  is  a  friendly  and  accommodat- 
ing spirit  In  the  store  which  makes 
people  want  to  trade  there,  then  ad- 
vertising will  bring  more  people  Into 
the  store  so  that  those  new  people 
can  tell  their  friends  about  the  "store 
by  the  bridge,"  or  the  "corner  store 
opposite  the  post-ofllce." 

Not  long  ago  a  man  said  to  me, 
"There  is  no  use  talking,  I  cannot 
reduce  my  expenses  one  dollar  more. 
The  only  thing  left  for  me  to  do  Is 
to  get  more  business."  A  groat  many 
druggists  will  not  face  such  a  condi- 
tion and  come  to  a  definite  conclu- 
sion. They  wait.  They  hang  on. 
They  hope  against  hope.  What  they 
need  to  do  is  to  accept  the  situation 
oYactly  as  they  know  it  is.  Having 
looked  the  unpleasant  situation 
squarely  In  the  face,  they  can  act 
accordingly. 

All  of  the  advertising  does  not 
necessarily  have  to  be  in  circulars  or 
in  newspapers.     Some  of  the  adver- 


tisii.g  can  be  in  attractive  cards  for 
the  window  or  for  the  show  counters 
or  for  the  walls;  some  of  It  can  be 
In  displays  in  the  windows,  which 
will  attract  the  people  that  pass 
along  the  street;  some  of  it  can  be 
outside  on  the  walls  of  buildings  oi 
on  fences;  some  of  it  can  be  in  pro- 
grams. 

Whatever  is  done  ought  to  be  done 
persistently  and  consistently.  A 
great  many  druggists  in  all  parts  of 
the  country  use  store  papers,  which 
are  published  regularly  and  bear  the 
druggist's  name.  The  advantage  ot 
those  store  papers  Is  that  they  be- 
come associated  with  the  druggist 
and  make  the  public  look  at  his 
store  as  having  more  character  and 
being  an  established  success. 

You  learn  how  to  advertise  suc- 
cessfully by  advertising.  Advertis- 
ing Is  one  of  the  best  anti-pessimist 
treatments  known.  You  cannot  be  a 
good  advertiser  and  be  a  grouch. 
Every  good  advertiser  is  optimistic; 
is  looking  upwards;  he  is  trying  to 
see  the  pleasant  side  of  life;  he  Is 
trying  to  make  other  people  see  this 
pleasant  side  of  life;  he  is  putting 
forward  the  best  thing  in  his  store 
every  time  he  advertises;  he  Is  try- 
ing to  make  people  see  the  best  side 
of  his  store  and  not  the  poor  side 
of  It 

If  you  want  people  to  see  the  bad 
side  of  your  business,  do  not  adver- 
tise. If  you  want  to  point  out  to 
them  the  good  side  of  your  business 
and  make  them  see  it  and  talk  about 
It  to  their  friends,  then  advertise 
what  you  think  is  the  best  side  of 
your  business  and  you  will  not  only 
make  friends  and  get  more  trade,  but 
you  will  get  the  "velvet"  that  you 
need  to  give  you  a  better  living,  or 
to  help  you  put  away  something  for 
the  inevitable  rainy  day. 
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Why  the  New  Drug  Store  Succeeds. 

By  Edward  R.  Ford. 

The  tendency  of  American  cities  toward  rapid  growth, 
involving  the  development  and  Improvement  of  outlying 
sections,  extensions  of  transportation  routes  and  the  es-. 
tablishment  of  new  business  centers,  continually  offers 
opportunities  to  the  small  retail  shop-keeper  in  all  lines. 
It  would  be  well  to  consider  some  aspects  of  these  oppor- 
tunities. The  history,  if  such  were  available,  of  all  the 
stores  which  today  may  be  found  In  a  given  "uptown" 
location  of  almost  any  of  our  larger  cities,  doubtless  would 
reveal  some  interesting  facts. 

The  writer  does  not  possess  any  such  carefully  kept  rec- 
ords and  is  able  to  offer  some  remarks  only  as  the  result 
of  a  considerable  observation  and  a  fairly  well-trained 
memory. 

In  almost  every  ease  where  the  development  of  a  neigh- 
borhood had  well  begun,  and  where  its  continuing 
growth  was  a  foregone  conclusion,  the  chief  reason  for 
the  selling  out  or  closing  up  of  a  small  store  was  not  so 
much  lack  of  patronage  as  lack  of  capital.  Probably  the 
patronage  was  all  that  the  neighborhood  could  supply, 
while  the  capital  was  not  enough  to  hold  out  until  pa- 
tronage increased.  Dry  goods  stores,  shoe  stores,  candy 
shops,  and  the  like,  frequently  opened  by  persons  of  lit- 
tle experience  as  store-keepers,  have  small  chance  to  sur- 
vive more  than  a  year  or  two,  and  then,  perhaps,  just 
when  the  trade  is  beginning  to  attain  volume  by  reason 
of  Increasing  population,  they  are  forced  to  give  up,  credit 
and  capital  being  exhausted.  The  successor,  of  course, 
coming  in  with  new  capital,  and  with  the  beginnings  of  a 
fair  trade.  Is  in  a  much  better  way  to  success.  But  often 
here  too  it's  "a  long  way  to  Tipperary,"  and  a  third  or 
a  fourth  man  may  take  over  the  business  before  there  is 
any  money  In  it. 


Of  course,  stores  of  the  kind  described  have  the  strong- 
est kind  of  competition  in  the  downtown  establishments 
whose  newspaper  announcements  of  bargains  and  whose 
appeal  to  the  sport  of  "shopping"  makes  hard  sledding 
for  the  semi-Buburban  shop-keeper.  It  is  just  here  that 
the  new  drug  store  enterprise  has  "the  edge." 

According  to  my  observations,  the  pioneer  drug  store, 
though  established  where  the  nearest  twinkling  home- 
lights  are  a  square  or  two  away,  and,  moreover,  few  in 
number,  is  more  likely  to  hold  out  until  such  lights  are 
many  and  all  about  him,  than  stores  of  other  classes. 
Looking  about  to  explain  this,  one  sees  that  the  little 
cigar  and  tobacco  dealer  does  not  make  a  go  of  It  and 
that  the  druggist's  cigar  trade  added  to  his  would  hardly 
save  him.  One  sees  that  the  small  candy  store  cannot 
sulwist  upon  the  trade  o^  so  small  a  community  and  that 
the  druggist's  candy  trade  added  would  not  preserve  It 
And  then  one  sees  that  the  store  which  now  offers  cigars, 
tobacco,  candy  and  stationery  might,  if  It  had  the  drug- 
gist's trade  in  those  commodities.  Just  about  "get  past'' 
Whereupon  one  reflects  that  If  the  druggist  had  neglected 
to  provide  his  few  customers  with  the  convenience  of 
getting  these  trifles  when  other  convenience  was  lacking 
perhaps  be,  too,  would  have  been  among  those  who  did 
not  survive. 

So,  then,  the  new  drug  store  Is  enabled  to  hang  on  l>» 
cause  it  acts  as  a  kind  of  depot  during  the  embryonic 
stages  of  a  hinterland  communUy.  Afterward  It  must 
compete  for  trade  in  the  "auxiliary"  lines  indicated  In 
order  that  It  may  meet  Improvement  taxes  and  make 
enough  money  to  supply  the  deficiency  of  the  lean  time. 
But,  during  that  season,  because  It  could  sell  a  box  of 
randy  or  of  paper  to  the  customer  who  dropped  In  for  a 
pill  or  a  potion,  its  chances  were  better  than  those  of  the 
establishment,  which  depended  solely  upon  Us  own  par- 
tlcular  and  restricted  Una, 
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Some  Points  About  Advertising  a  Drug  Store 

A  Man  Who  Ha«  Had  Wide  and  Valuable  Experience  in  Advertising   Drug  Stores   Gives  a  Few 
Hints  as  to  Means  and  Methods  Which  May  Be  Employed  to  Advantage. 


To  have  managed  successful  advertising  campaigns  of 
some  of  the  largest  retail  drug  stores  in  the  East  and  In 
the  West  Is  an  achievement  which,  It  seems,  should  qual- 
ity a  man  to  speak  with  a  certain  amount  of  confldence 
and  authority  on  matters  pertaining  to  retail  druggists' 
advertising.  N.  Mitchell  has  done  just  that,  and  now  and 
then  he  gives  druggists  generally  an  opportunity  to  profit 
by  his  experience.  In  tallying  to  some  of  them  at  Detroit 
recently,  he  pointed  out  the  fact  that  as  the  physician 
had  a  number  of  different  kinds  of  remedies  to  apply 
after  he  had  diagnosed  a  case,  so  had  the  advertising  man. 
Among  the  latter's  remedies  he  named  newspapers,  mag- 
azines, bill-boards,  cards  in  the  store  and  In  cars,  cata- 
logs, circulars,  booklets,  follow  up  letters,  programs, 
moving  picture  slides,  samples,  novelties,  and  calendars. 
For  the  smaller  stores  some  of  these  mediums  are  hardly 
available.  He  referred  also  to  counter  and  window  dis- 
plays. 

Some  pithy  sentences  from  Mr.  Mitchell's  talk  are 
quoted: 

"The  aim  of  every  advertiser  Is  to  use  the  medium  or 
mediums  that  will  bring  the  advertisement  before  the 
largest  number  of  prospective  buyers,  under  the  most  fa- 
vorable conditions." 

"While  connected  with  a  drug  company  on  the  Pacific 
Coast  I  directed  the  placing  of  forty  50-foot  outdoor  signs 
in  selected  locations  on  railroads  and  county  roads  enter- 
ing San  Francisco.  On  my  first  trip  of  Inspection,  after 
the  boards  had  been  placed,  I  found  that  one  board,  while 
in  the  exact  space  contracted  for,  by  the  side  of  a  heavily 
traveled  automobile  road,  was  not  doing  us  a  particle  of 
good,  because  the  sign  was  facing  the  wrong  way — it  was 
placed  in  such  a  manner  that  it  could  be  read  only  by  per- 
sons driving  out  of  San  Francisco." 

"A  man  bound  for  the  Pacific  Coast  was  advised  by  a 
New  York  friend  to  stop  at  a  certain  hotel  at  San  Fran- 
cisco, and  he  had  fully  made  up  his  mind  to  do  so.  About 
thirty  miles  out  of  San  Francisco,  however,  he  noticed  a 
large  bill-board  by  the  side  of  the  track  which  read,  'Hotel 
Plntar,  San  Francisco — in  the  heart  of  the  city — rooms 
$1  and  up.'  About  twenty-five  miles  out  he  saw  an- 
other sign  with  exactly  the  same  wording.  At  twenty 
miles  out  the  signs  began  to  appear  more  frequently, 
and  they  gradually  Increased  In  number  as  the  train 
neared  the  city.  By  the  time  San  Francisco  was  reached, 
the  words  'Hotel  Plntar,  San  BYancisco — In  the  heart  of 
the  city — rooms  $1  and  up,'  were  Indelibly  stamped  on 
his  memory.  As  he  left  the  ferry  building  to  board  a 
street  car  there  came  an  almost  familiar  voice  politely 
calling,  'Free  auto  bus  to  the  Hotel  Plntar,  in  the  heart 
of  the  city.'  Call  it  psychology  or  whatever  you  choose, 
nevertheless  that  voice,  together  with  the  hand  of  the 
polite  uniformed  attendant  suggestlngly  reaching  for  his 
luggage,  caused  the  man  to  change  all  his  plans,  and  in- 
stead of  stopping  at  the  hotel  recommended  by  his  New 
York  friend,  he  stopped  at  the  Hotel  Plntar.  It  almost 
seemed  to  him  as  if  the  owners  and  proprietors  of  the 
Hotel  Plntar  were  expecting  him  and  they  had  sent  their 
special  representative  down  to  the  ferry  building  to  bid 
him  welcome." 

"One  day  my  wife  'phoned  to  my  office  and  told  me  to 
order  a  sack  of  fiour.  I  made  a  note  of  It,  and  dismissed 
the  thought  from  my  mind.  When  luncheon  time  came  I 
went  to  the  grocer's  and  said,  'I  want  a  sack  of  fiour,'  and 
the  grocer's  clerk  nearly  knocked  me  off  my  feet  by  ask- 
ing 'What  kind?'  Now  all  I  had  on  my  mind  was  a  'sack 
of  flour.'  I  had  forgot  for  the  moment  that  there  were 
different  makes  of  fiour.  For  a  few  seconds  I  was 
stumped,  when  all  of  a  sudden  two  words  fiashed  through 
my  brain,  and  the  wireless  message  from  my  subconscious 
mind  commanded  me  to  say  'Bully  fiour.'  'To  the  grocer's 
clerk  there  was  no  apparent  delay.  He  asked  me  'What 
kind,"  and  to  him  it  seemed  I  promptly  replied  'Bnlly 
fiour.'  Now  why  did  those  words  jump  unconsciously  to 
my  lips?    I  will  teU  you  why.    For  six  or  eight  months 


nearly  every  place  I  looked  the  words  'Bully  Flour'  ap- 
peared. In  the  street  cars,  at  the  movies,  on  the  fences, 
on  the  bill-boards,  everywhere  I  looked  was  'Bully  Flour.' 
Every  time  I  glanced  at  a  newspaper  the  words  'Bully 
Flour'  stared  me  in  tie  face.  At  night  I  looked  up  Mar- 
ket street,  and  on  a  high  hill,  at  the  end  of  the  street,  a 
big  electric  sign  fifty  feet  high,  blazed  forth  the  words 
'Bully  Flour.'  Now,  as  far  as  I  knew,  this  advertising 
was  having  absolutely  no  effect  on  me.  Yet,  it  seoms,  the 
constant  repetition  of  those  words  had  caused  them  to  be 
registered  permanently  on  my  brain.  They  were  there 
and  I  didn't  know  it.  They  were  there  patiently  waiting 
for  that  psychological  moment  to  come  when  the  grocery 
clerk  was  to  ask  me  'What  kind?'  and  there  they  were  all 
ready  for  me  to  use  and  they  rolled  off  my  tongue  as  eas- 
ily as  if  I  had  asked  for  that  brand  of  flour  hundreds  of 
times  before." 

"It  is  better  to  confine  a  limited  appropriation  to  one 
or  two  important  mediums  and  to  use  a  large  space,  rather 
than  to  try  to  advertise  in  everything  that  comes 
along.  ...  I  believe  that  the  thought  of  concentra- 
tion Is  of  the  utmost  importance  in  advertising.  You 
should  use  a  few  mediums  and  use  them  well." 

"Answering  the  question  as  to  when  advertisements 
should  be  run,  I  would  say,  in  the  newspaper  at  least  once 
a  week,  and  as  much  oftener  as  possible,  and  the  copy 
should  appear  regularly. 

"If  bill-boards  are  used,  the  board  should  be  repainted 
at  least  twice  a  year,  and  oftener  if  necessary.  Street  car 
cards  should  be  changed  about  once  a  month. 

"Spasmodic  advertising  is  about  as  good  as  no  adver- 
tising at  all. 

"An  advertising  campaign  of  less  than  six  months 
duration  is  of  little  value.  Advertising  is  cumulative  in 
its  effect  and  it  takes  about  six  months  to  get  up  the 
proper  momentum. 

"I  am  told  that  the  uneeda  biscuit  people  advertised  for 
two  years  before  the  returns  meaeured  up  to  the  expendi- 
ture. 

"A  farmer  plants  his  seed  In  the  spring,  and  Is  satis- 
fied to  wait  until  fall  to  harvest  the  crop.  In  advertis- 
ing, however,  many  merchants  expect  to  plant  their  seed 
today  and  harvest  their  crops  tomorrow. 

"A  merchant  should  be  willing  to  invest  money  in  ad- 
vertising just  as  he  does  in  new  goods,  store  fixtures,  or 
real  estate,  and  wait  for  profits  to  be  earned  " 

Taking  as  an  example  a  city  with  half  a  million  popula- 
tion and  another  half  million  or  more  people  in  its  subur- 
ban territory,  and  a  paper  published  in  that  city  and  hav- 
ing a  circulation  of  500,000,  and  assuming  that  each  copy 
of  the  paper  was  seen  by  two  readers,  Mr.  Mitchell  noted 
that  an  advertisement  in  that  paper  would  reach  1,000,000 
people.  "liCt  us  assume,"  he  said,  "that  in  looking  through 
the  newspaper  only  one-quarter  of  that  number  (250,000) 
persons  saw  the  advertisement."  With  this  as  a  start  ha 
continued:  "Of  this  250,000  let  us  imagine  that  only  one- 
fifth  (50,000)  actually  read  the  advertisement,  and  let  us 
take  it  for  granted  that  one-tenth  of  that  number  (5,000) 
actually  came  and  bought  on  account  of  the  advertise- 
ment. We  have  then  5,000  who  made  purchases,  some  for 
the  first  time  perhaps — 50,000  who  were  interested  enough 
to  read  the  advertisement,  and  250,000  who  were  at  least 
kind  enough  to  glance  at  our  advertisement.  Now,  if  w© 
ran  one  advertisement  and  stopped,  we  would  gain  just 
that  much  and  no  more.  But  supposing  we  do  not  stop 
and  in  the  following  week  we  run  another  advertisement 
We  now  already  have  5,000  customers  and  50,000  persons 
who  were  Interested  enough  to  read  our  advertisement,  to 
our  credit,  and  our  next  advertisement  brings  another 
crop:  an  entirely  new  lot  of  people  who  will  notice  our 
advertisement  for  the  first  time,  some  who  will  be  inter- 
ested enough  to  read  our  advertisement  for  the  first  timey 
and  some  who  will  visit  our  stores  and  purchase  for  the 
first  time.  On  the  following  week  we  have  these  persons 
as  well  as  those  of  the  week  before  to  our  credit    We 
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then  run  another  advertisement  and  get  still  another  new 
crop  of  first  time  readers  and  first  time  customers,  and 
80  on  week  after  week — each  consecutive  advertisement 
adding  to  our  list  of  customers,  and  to  our  bank  account. 
•'The  longer  you  advertise  the  easier  business  comes 
and  larger  are  the  results  obtained. 

"In  advertising  we  must  not  overlook  the  fact  that 
women  have  much  to  do  with  the  purchasing  of  nearly  70 
per  cent,  of  the  merchandise  sold  to-day.  Advertising, 
therefore,  should  be  placed  in  the  mediums  that  will  reach 
the  largest  proportion  of  women  readers. 

"To  show  the  best  results  as  a  business-building  power 
the  advertising  of  a  retail  merchant  must  be  persistent, 
and  its  chief  purpose  should  be  to  build  up  a  permanent 
trade,  to  make  people  of  the  community  turn  to  your 
store  in  preference  to  other  stores — to  make  them  think  of 
you  and  your  place  of  business  whenever  an  article  Is 
needed  from  any  of  the  lines  your  store  carries,  to  con- 
vince them  that  they  cannot  get  better  quality,  price  or 
service  anywhere. 

"From  well-planned  advertising  there  will  be  returns 
that  many  times  cannot  be  checked  up  the  day  after  the 
advertisement  is  run.  The  one  reliable  check  upon  per- 
sistent advertising  of  a  retail  store  is  found  not  In  the 
increased  business  of  a  day,  a  week,  or  even  a  month,  but 
in  the  increase  of  this  year's  business  over  last  year's  and 
from  one  year  to  the  next. 

"II  you  have  what  the  people  want  and  advertise  that 
you  have  it  to  the  people  who  want  it,  they  will  read  your 
advertisement  and  buy  your  goods." 

"If  you  have  a  store  full  of  dependable  goods  that  the 
people  need,  and  the  people  who  need  these  goods  do  not 
know  that  you  have  them,  what  good  does  it  do? 

"A  newspaper  advertisement  is  a  tie  that  binds  every 
home  to  your  store." 


Bookkeeping  by  Elxperts. 

"Proper  records  are  fundamental  to  success  in  any  line 
of  business,"  said  William  H.  Ingersoll,  chairman  of  the 
committee  on  retail  systems  of  the  Associated  Advertising 
Clubs  of  the  World,  in  his  report  before  that  body,  as  re- 
I  orded  in  Associated  Advertising.  "Too  few  dealers  real- 
ize the  value  or  Importance  of  keeping  adequate  records. 
.Many  carry  their  business  'under  their  hats';  they  guess 
they  are  making  a  profit,  but  can  show  no  proof  of  It.  So 
long  SIS  they  have  enough  money  In  the  till  to  pay  current 
bills  they  think  they  are  getting  along.  That  is  why  the 
life  of  the  average  retailer  is  but  six  years." 

Efforts  have  been  made  by  the  Federal  Trade  Commis- 
sion, the  Bureau  of  Business  Research  of  Harvard  Uni- 
versity, the  Associated  Advertising  Clubs  of  the  World,  and 
other  organizations  to  perfect  a  system  of  bookkeeping  for 
various  retail  merchants,  and  largely  through  the  efforts 
of  Harvard  University  a  system  is  now  ready  for  the  shoe 
merchants.  This  system  is  applicable  to  other  lines  of 
business  and  is  deserving  of  careful  study  by  the  druggist. 
It  la  described  as  follows: 

Bookkeeping  for  Shoe  Dealers. 

"The  system  for  shoe  dealers  is  practically  complete, 
and  a  short  explanation  of  It  will  show  the  simplicity  and 
compactneefl  of  the  systems.  The  records  will  be  kept  in 
one  book,  a  combination  cash-book-Journal-ledger.  This 
will  give  the  merchant,  at  a  glance,  the  result  of  his  daily 
transactions  and  the  financial  condition  of  his  businesa 

"On  the  first  page,  all  the  asset  and  liability  accounts 
win  be  kept,  and  each  account  will  have  two  columns — 
charges  and  credits — the  difference  between  the  two  col- 
umns being  the  net  for  the  account.  At  the  end  of  each 
day  or  each  month,  a  statement  can  be  drawn  off  showing 
the  amounts  of  cash  on  band,  due  from  customers,  due  to 
(■realtors.  Inventory  value  of  fixtures  and  equipment,  capi- 
tal invested,  etc. 

"The  second  page  Is  devoted  to  the  sales  record.  It  will 
include  a  record  of  sales  by  departments — shoes,  rubbers, 
and  miscellaneous — returned  sales,  cost  of  sales,  cost  of 
returned  sales,  discount  on  purchases,  and  freight,  express 
and  drayage.  The  returned  sales  deducted  from  the 
amount  of  tales  will  give  the  net  sales,  and  the  cost  of  re- 
turned sales  deducted  from  the  amount  of  the  cost  of  sales 
will  show  the  net  cost  of  sales.  The  net  coat  of  sales  de- 
ducted from  the  net  sales  will  give  the  gross  profits.  The 
gross  profits  are  transferred  to  the  profit  and  loss  account. 


together  with  the  other  expense  accounts,  which  are  shown 
on  the  third  page  of  the  record. 

Tells  Complete  Eixpense  Story. 

"The  expense  account  is  divided  into  selling,  buying,  de- 
livery and  general  expenses,  and  these  are  again  subdi- 
vided, so  that  a  detailed  record  may  be  kept  of  expendi- 
tures for  such  items  as  salaries,  advertising,  management 
and  office  expenses,  etc.  There  are  also  columns  for 
depreciation,  bad  debts,  rent,  heat,  light,  power  and 
taxes. 

"In  this  way,  the  record  will  be  so  complete  that  at  the 
end  of  each  day  the  dealer  will  know  his  net  sales,  cash 
balance,  outstanding  bills,  expenses,  and  other  vital  facts. 
A  minimum  amount  of  time  will  be  required  to  keep  these 
records. 

"There  will  he  two  subsidiary  blanks  furnished  with  the 
outfit,  and  the  merchant  can  make  whatever  expansions  his 
business  seems  to  warrant.  One  blank  will  be  for  record- 
ing the  daily  sales  and  the  other,  a  stock  sheet.  The  daily 
sales  recapitulation  is  a  summary  of  the  sales  slips.  They 
are  tabulated  according  to  cost  and  selling  price  of  shoes, 
rubbers,  and  miscellaneous.  The  difference  between  the 
totals  of  these  columns  will  show  the  gross  dally  profits  on 
sales.  This  form  will  also  contain  a  summary  of  the  cost 
of  repairing  and  charges  made  for  It,  and  the  return  sales 
made  by  customers.  These  sheets  will  be  kept  in  a  sepa- 
rate binder  and  will  be  useful  for  making  comparative 
sales  statements. 

"If  the  dealer  wishes  to  keep  a  record  of  each  clerk's 
sales  by  days,  he  can  do  so,  either  on  the  back  of  the  re- 
capitulation sheets  or  on  another  sheet. 

Will  Provide  Perpetual  Inventory. 

"The  stock  sheet  will  be  the  means  of  keeping  a  per- 
petual inventory.  When  an  order  is  placed  for  shoes  or 
rubbers,  It  is  entered  on  the  sheet  according  to  sizes  and 
widths,  and  when  it  Is  received  the  shipment  Is  checked 
by  means  of  a  receiving  memorandum.  As  each  pair  of 
shoes  or  rubbers  is  sold,  it  is  checked  off.  Thus  the  dealer 
will  know  exactly  how  his  stock  is  moving  and  what  stock 
is  remaining  on  the  Shelves. 

"A  book  of  instructions  to  accompany  the  shoe  dealer's 
system  is  being  written  by  an  experienced  shoe  merchant, 
from  the  point  of  view  of  the  shoe  dealer,  and  technical 
accounting  terms  will  not  be  used.  The  recording  of  every 
transaction  will  be  fully  explained  and  illustrated  by  the 
use  of  sample  pages  and  diagrams,  and  closing  entries  for 
a  period  will  be  shown.  The  debit  columns  will  be  ruled 
in  one  color  and  the  credit  columns  in  another,  the  object 
being  that  the  totals  of  the  columns  of  one  color  should 
equal  the  totals  of  the  columns  of  the  other.  The  average 
shoe  dealer  who  knows  little  or  nothing  about  bookkeeping 
will  be  able  to  grasp  the  meaning,  but  the  Associated  Ad- 
vertising Clubs  will  endeavor  to  clarify  all  points  raised 
and  difficulties  met  with,  through  correspondence." 


The  Drug  Store  Show  Window. 

In  arranging  your  window  display  get  away  from  the 
one  idea.  A  great  many  druggists  have  hit  upon  a  very 
effective  business-pulling  display  at  some  time  or  another 
and  they  have  been  using  that  same  idea  with  variations 
ever   since. 

They  may  have  liked  the  idea  of  fastening  articles  to 
panels  of  screens.  That  is  a  good  Idea,  but  becomes  tire- 
some after  a  time.  People  will  not  get  the  full  effect  of 
the  display,  for  what  they  see  constantly  they  cease  to 
see  vividly. 

Perhaps  the  dniggist  has  liked  the  Idea  of  filling  his 
window  with  a  mass  of  goods.  He  found  such  a  display 
sold  baby  powder,  so  he  goes  through  his  whole  line.  He 
finds  that  sameneos  becomes  dull;  that  it  doesn't  pull 
business. 

Very  often  windows  dressed  on  the  spur  of  the  moment, 
to  tie  up  with  some  local  event  or  big  news  feature,  at- 
tract favorable  attention.    .    . 

Your  windows  should  lell  a  story  that  the  ordinary 
man  and  woman  can  understand.  Where  dozens  will 
gather  In  the  art  galleries  to  admire  the  wonderful  work 
of  the  masters,  hundreds  of  thousands  will  pause  over 
the  illustrations  In  the  newspapers.  The  illustrations  tell 
a  news  story  that  the  ordinary  man  and  woman  can  un- 
derstand. The  druggist's  windows  most  reach  the  hun- 
dreds of  thousands. — Red  Orost  Mettenger. 
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What  Constitutes  a  Good  Traveling  Salesman.* 

There  Is  nothing  harder  In  the  world  to  do  than  to  keep 
a  sales  force  keyed  up  to  the  proper  pitch,  according  to  a 
man  who  has  directed  the  Belling  for  a  local  wholesale 
concern  for  a  number  of  years,  and  the  reason  Is  that 
there  are  bo  many  different  human  Ingredients  in  Its  com- 
position. Discussing  his  woes  with  a  Times  reporter  yes- 
terday, he  said: 

"After  so  many  years  that  I  am  ashamed  to  tell  you  the 
real  number,  I  remember  distinctly  a  thing  that  happened 
at  a  circus  I  attended  as  a  boy.  It  was  an  equestrian  stunt. 
in  which  Slgnor  Somebody-or-Other,  after  having  ap- 
peared before  all  tho  crowned  heads  of  Europe,  etc.,  at- 
tempted to  gain  the  plaudits  of  the  crowd  by  riding  three 
horses  at  once.  His  plan  was  to  stand  with  a  foot  on  the 
back  of  each  of  two  horses,  with  the  third  horse  running 
free  between.  He  got  along  swimmingly  until  the  off 
horse,  for  some  reason  or  other,  began  to  forge  ahead  of 
his  mates.  The  rider  apparently  could  not  hold  back  the 
disturber,  with  the  result  that  he  soon  came  down  with 
an  inglorious  'kerplunk'  on  the  back  of  the  center  horse. 
Rather  shamefacedly  he  stopped  the  act,  remounted,  and 
was  off  again.  The  same  thing  happened  a  second  time, 
and  the  remounting  process  was  repeated.  Even  then  the 
off  horse  proved  too  ambitious  tor  his  mates,  and  the  per- 
former gave  up  in  despair. 

"Today,  as  the  head  of  a  sales  force  of  close  to  fifty 
men,  I  am  virtually  in  the  same  position  as  the  circus 
performer  who  tried  to  ride  the  three  horses.  Somebody 
is  always  forging  ahead,  that  Is,  disobeying  orders  and 
corralling  extra  business  thereby,  or  somebody  is  lagging 
behind.  It  is  only  with  the  greatest  effort  and  use  of  di- 
plomacy that  I  have  thus  far  been  able  to  keep  myself 
from  coming  down  with  the  'kerplunk'  that  marked  the 
circus  rider's  fall. 

Cheerful  with  Customers,   Grouches  with  the  House. 

"I  am  a  great  admirer  of  the  fighting  spirit  in  a  man, 
and  I  maintain  that  without  it  no  one  can  be  a  successful 
salesman.  Show  me  a  brave  man  and  I  will  show  you  a 
man  who  can  sell  goods.  But  deliver  me  from  the  sales- 
man who  uses  this  fighting  spirit  with  the  proper  amount 
of  reserve  in  the  securing  of  orders  and  who  retains  all 
the  wrath  he  has  acquired  in  the  meantime  in  order  to 
spill  it  out  on  my  head  or  the  head  of  some  other  execu- 
tive. There  are  plenty  of  such  men,  and  there  are  also 
plenty  of  them  who  do  not  like  to  stay  'in  line.'    .    .    . 

"One  of  the  principal  ingredients  of  a  salesman  Is  a  dis- 
position to  object  to  the  way  the  business  is  run.  I  be- 
lieve the  credit  ofl3ice  will  bear  me  out  in  this. 

"Another  thing  that  enters  the  composition  of  a  sales- 
man is  an  apparent  desire  to  object  to  anything  that  will 
take  him  out  of  the  beaten  path.  This  tendency  comes 
strongly  to  the  surface  when  a  plan  to  increase  the  line  Is 
under  discussion.  If  the  objections  of  our  men  were  lis- 
tened to  seriously  in  such  cases  I  believe  that  our  whole 
business  would  have  to  be  done  on  three  or  four  staple 
numbers. 

Some  Demand  the  Spotlight. 

"A  third  ingredient  is  vanity,  or  rather  a  kind  of  tem- 
perament which  is  not  wholly  unlike  that  suffered  by  men 
in  the  more  artistic  walks  of  life.  This  element  is  not 
present  in  the  make-up  of  all  our  men,  but  in  some  of 
them  it  is  so  strong  that  they  have  to  be  figuratively 
patted  on  the  back  all  the  time  in  order  to  keep  them  up 
to  scratch  An  experience  I  had  with  one  man  when  I 
was  first  elevated  to  this  job  taught  me  that.  This  sales- 
man was  a  brilliant  talker  and  good  'closer,'  but  he  was 
inclined  to  be  as  erratic  as  an  opera  star. 

"Soon  after  I  became  head  of  the  department  he  made 
one  of  the  best  sales  that  has  ever  been  'put  across'  by 
any  one  connected  with  the  house.  Not  knowing  his  pecu- 
liarities, I  wrote  him  a  formal  letter  of  acknowledgment 
after  the  sale  I  spoke  of,  and  the  effect  was  the  same  as 
pouring  water  on  a  blaze.  His  work  during  two  or  three 
weeks  that  followed  was  so  perfunctory  that  I  felt  obliged 
to  take  the  matter  up  with  the  head  of  the  house.  When 
I  told  the  chief  all  the  facts  in  the  case  he  chuckled. 
Then  he  called  his  secretary  and  dictated  a  note  to  the 
salesman,  suggesting  that  he  run  back  to  the  city  over 
Sunday.  He  got  in  late  Saturday  afternoon,  and  that 
night  the  chief,  the  salesman,  and  myself  had  a  'jolly-go- 

•From  the  New  York  Times. 


bans.'  It  broke  up  in  the  wee  small  hours  of  Sunday 
morning,  but  when  the  roadman  left  for  his  territory 
again  that  night  he  was  satisfied  that  I  was  a  regular 
fellow'  after  all.  From  then  on  he  did  splendid  work. 
His  trouble  was  that  be  realized  he  had  done  something 
big,  and  he  thought  he  should  be  praised  a  little  for  it. 
Believe  me,  be  can  have  all  the  praise  he  wants  as  long 
as  he  keeps  turning  In  business. 

Handsome  Drummers. 
"While  all  sales  managers  may  not  agree  with  me  on 
this  point,  I  am  a  great  believer  in  good-looking  salesmen, 
whether  they  have  to  sell  to  women  buyers  or  men.  I 
don't  choose  my  men  by  their  looks,  and  I  have  no  use 
tor  the  Wiily-boy'  type,  but,  all  things  being  equal  be- 
tween a  homely  salesman  and  a  good-looking  one,  I  will 
take  the  latter  every  time.  I  know  a  lot  of  good  sales- 
men who  do  only  about  half  as  much  business  as  they 
should  just  because  nature  has  built  their  faces  along 
such  irregular  lines  that  they  look  almost  grouchy,  even 
when  they  smile.  Such  men  as  that  have  a  handicap  to 
offset  that  does  not  trouble  the  good-looking  salesman. 

Fat  Men  Not  Wanted. 
"And  I  don't  want  any  fat  salesmen,  either,  when  I  caa 
get  lean  ones  who  will  fill  the  bill.  I  don't  question  the 
assertion  that  most  fat  men  are  good-natured,  but  I  con- 
tend that  they  cannot  stand  the  gaff  the  way  their  thinner 
brethren  can;  that  they  tire  more  quickly,  and  that,  when 
tired,  they  cannot  well  conceal  the  fact  The  result  is 
either  lost  or  diminished  business.  Then  there  are  manr 
buyers  who  object  to  levity  in  business,  and  levity  is  sup- 
posed to  be  the  fat  salesman's  strong  point.  Besides  all 
this,  it  is  my  firm  belief  that  fat  slows  a  man  up  mea- 
tally  as  well  as  physically.  Therefore,  I  would  put  a 
good,  muscular  body  among  the  principal  assets  or  Ingre- 
dients of  a  successful  salesman." 


Munition  Factories  After  the  War. 

A  communication  from  Paris  states  that  the  large  fac- 
tories in  the  suburbs  of  Paris,  in  the  neighborhood  of 
Lyons,  St.  Etlenne,  Roanne  and  Annonay,  built  for  the 
preparation  of  acids,  powders  and  explosives,  will,  after 
the  war,  be  converted  into  works  for  the  manufacture  of 
perfumes,  chemicals  used  in  photography  and  pharmacy 
and  dyeing  materials,  both  organic  and  inorganic.  The 
engineers  and  workmen  who  are  now  making  melinite 
and  trinitrotoluene  will  be,  with  the  same  machinery, 
able  to  manufacture  silk,  nltro-benzin  or  anilin. 

A  determined  effort  will  be  made  by  French  syndicates 
to  compete  successfully  with  the  German  manufacturers. 


Trade  paper  solicitor — Can  I  renew  your  subscription  to 
our  paper,  Mr.  Jones? 

Merchant — I  guess  I  cannot  take  it  any  longer.  I'm  to* 
busy  to  read  trade  papers. 


WHY  SOME  DRUGGISTS  LOSE 
TRADE  TO  HAIL  ORDER  HOUSES 


y-i    v:i,\-s^=i 


A  PUBUCATION  TO  INTEREST  AND  AID  THOSE  WHO  MAKE  AND  SELL 
AS   WELL   AS    THOSE    WHO    BUY   AND    OPERATE    SODA    FOUNTAINS 


Special  Today. 

Possibly  ID  per  cent,  of  your  soda  customers  know 
what  they  want  when  they  come  in  and  line  up  at  the 
fountain  or  take  seats  at  the  tables;  the  other  90 
per  cent,  are  open  to,  and  appreciate,  a  suggestion. 

The  average  menu  is  about  as  illuminating  as  the 
much-maligned  railroad  folder  and  about  as  good  a 
salesman  as  the  mixed  display  with  a  "range  of 
price"  show  card.  "Orange  C.  B.  Puffs  at  ten  cents" 
may  be  perfectly  simple  to  the  man  who  does  the  dis- 
pensing, but  it  is  "Greek"  to  the  man  who  is  doing 
the  buying. 

Buster  Brown  Favorite,  Merry-Go-Round  Frappe, 
Stimo,  Claret  Francaise  and  other  titles  equally  as  en- 
lightening are  but  samples  chosen  at  random  from 
one  or  two  typical  menus — it  is  like  placing  a  hat  in  a 
sack,  with  a  sign  on  it  reading,  "Something  to  wear — 
$5.00"  and  expecting  sales.  "Fol-de-rol  Qioker,'" 
25c. — something  to  drink — means  about  as  much  to 
the  average  customer  as  some  of  the  titles  printed 
above,  and  would  be  about  as  alluring.  If  you  must 
depart  from  plain  English  why  not  at  least  be  origi- 
nal and  say — "Asyoueatit  Youchoke — not  fit  to  drink 
but  very  popular,  15  cents"?  It  would  be  a  better 
trade  winner  than  some  of  the  hackneyed  phrases  one 
sees,  as  the  customer  might  feel  moved  to  buy  it  on  a 
dare. 

At  one  tremendously  successful  New  York  fountain 
special  drinks  with  high-sounding  titles  are  served, 
but  the  manager  takes  the  public  into  his  confidence  in 
the  matter  of  ingredients.  He  describes  the  drink  and 
it  sells  or  not  on  its  merits. 

On  the  window,  the  back  bar,  and  the  menu  he  ad- 
vertises :  "Special  today.  Pineapple  Frost.  Crushed 
pineapple  cream ;  whipped  cream  and  sparkling  car- 
bonated water;  finished  off  with  a  nutmeg  top — loc." 

Even  the  average  layman  stops,  reads,  understands, 
and — buys. 

A  menu  should  suggest  a  drink  by  describing  its 
virtues  and  the  customer  is  more  easily  tempted  with 


such  a  description  than  by  a  high-sounding  name  that 
may  mean  anything. 


We  Never  Close. 


In  San  Francisco,  where  straw  hats  and  "dog 
days"  are  practically  unknown,  and  chill  fogs  are  fre- 
quent summer  visitors,  the  owners  of  soda  fountains 
do  not  rely  upon  the  weather  to  create  business  for 
them,  but  have  so  perfected  their  service  that  the  cash 
receipts  fluctuate  but  little,  rain  or  shine,  during  all 
four  seasons.  While  Dolly  Fluff  is  enjoying  her  ice 
cream  soda,  her  friend,  Frillsan  Ruffles,  sips  her  hot 
chocolate  and,  in  the  meantime,  Percival  Strong,  con- 
tentedly, and  with  the  proverbial  hunger  of  the 
sterner  sex,  "disappears"  a  hot  tamale.  The  public 
has  become  educated  to  year-round  fountain  service, 
they  expect  their  cold  drinks  or  their  hot  ones  twelve 
months  of  the  year,  and  the  fountain  owners  supply 
them  gladly,  efficiently,  and — profitably. 

It  is  altogether  a  matter  of  education.  Some  day 
the  hibernating  soda  fountain  will  be  a  curiosity  of 
times  gone  by,  and  the  druggist  who  closed  his  foun- 
tain with  the  first  appearance  of  the  autumn  leaves, 
thereby  putting  a  muffler  on  his  cash  register  bell  and 
showing  his  hand  to  "old  overhead,"  will  have  passed 
on  to  the  other  land. 

It  is  not  necessary  or  even  advisable  to  attempt  too 
much  variety  at  the  smaller  fountain — a  reputation 
for  quality  will  bring  in  more  trade  than  one  for  va- 
riety, and  it  will  cost  less  to  establish  and  maintain  it. 
The  old-time  favorites  will  satisfy  every  demand,  and 
the  effort  should  be  directed  toward  the  improvement 
of  quality  and  service  rather  than  variety  and 
price. 

Hot  chocolate,  bouillons^  beef  tea,  soups,  and  even 
lamales,  all  have  their  place  at  the  soda  fountain  dur- 
ing the  winter  months,  and  the  druggist  who  closes 
his  fountain  from  October  until  April  or  May  is  cut- 
ting down  his  own  income  and  forcing  his  patrons  to 
trade  with  his  competitor. 
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The  Luncheonette  DepartmenL 

By  C.  L.  Hadlky. 

The  luncheonette  has  a  place  In  the  soda  department,  no 
matter  If  a  few  of  the  old-time  druggista  do  hold  up  their 
hands  In  horror  at  the  entrance  of  the  ham  sandwich  Into 
tlieir  business.  One  big  store  In  the  South  heads  its 
newspaper  advertisements  with,  "We  don't  run  a  res- 
taurant, but  we  do  serve  excellent  lunches.  Come  in  and 
see  the  difference."  Now  that  hits  the  luncheonette  ques- 
tion fair  and  square.  Some  soda  men  have  gone  too  far 
in  the  matter  and  are  practically  serving  a  full  course 
dinner,  but  this  takes  too  much  time  away  from  the  dis- 
pensing of  soda  and  is  not  practicable  in  the  average  store. 

In  a  drug  store  which  has  been  established  for  over 
forty-five  years,  and  conducted  twenty-flve  years  under  the 
present  ownership,  I  am  at  present  the  manager  of  the 
soda  department,  luncheonette  and  grill.  When  I  came  to 
the  store  it  had  a  16-syrup,  out-of-date,  soda  fountain,  but 
was  doing  a  good  business,  considering  the  efforts  that 
were  put  forward. 

The  young  man  in  charge  at  the  time  was  a  fine  soda 
man  and  very  popular  with  the  ladles;  too  popular,  in 
fact,  for  the  good  of  the  firm.  There  are  a  lot  in  the  same 
boat  today.  I  have  seen  him  eat  seventy-flve  cents  worth 
of  goods  himself,  and  he  had  been  home  for  supper,  too, 
besides  treating  the  cashier  to  an  egg  malted  milk  worth 
about  twenty  cents  at  retail.  From  the  proprietor  down 
to  the  porter  all  enjoyed  the  same  privilege  of  eating  all 
they  desired  without  paying  for  it  or  giving  credit  to  the 
soda  department.  Naturally,  the  soda  department  was 
not  paying. 

The  Fountain  of  Today. 

We  now  have  a  very  fine  Iceless  fountain,  twenty-seven 
and  one-half  feet  long,  with  ample  working  space,  and  it 
furnishes  real  hot  water  at  a  moment's  notice.  A  three- 
foot  space  behind  the  counter  leaves  sufficient  room  for 
quick  service  on  busy  days,  and  a  fine,  mirrored,  back-bar, 
with  extra  wide  base,  for  use  as  a  display  ground,  is  an- 
other important  feature.  A  row  of  eight  large  glass  covers 
for  our  sandwiches  line  the  base,  and,  under  these  glass 
covers  we  keep  whatever  sandwiches  we  have  already  pre- 
pared; but  sandwiches  are  prepared  fresh  at  least  three 
times  a  day. 

We  serve  five  "regular"  sandwiches  and  a  "special"  one 
each  day — a  special  sandwich  made  to  order,  and  in  the 
presence  of  the  customer. 

There  are  also  covers  for  crullers,  four  kinds  of  cake 
and  a  special  peanut-butter  cracker  sandwich.  We  serve  a 
special  chocolate  marshmallow  cake,  a  small  loaf  being  cut 
into  neat  slices  which  are  laid  fiat  and  three  teaspoonsfuls 
of  heavy  whipped  cream  placed  over  them,  with  a  red  cherry 
dropped  on  top.  The  wholesale  house  here  that  sells  the 
cake  tells  us  that  we  are  dispensing  more  of  that  particu- 
lar kind  of  cake  than  all  the  grocers  in  the  city  combined. 

We  have  installed  three  five-gallon,  interchangeable,  hot 
urns  at  the  lower  end  of  the  counter,  two  of  which  we  use 
for  chocolate  with  real  whipped  cream.  We  charge  ten 
cents  for  hot  chocolate,  as  there  is  no  profit  at  five,  and 
serve  four  small  crackers  with  each  cup. 

Now  for  the  chief  fixture  of  our  luncheonette  depart- 
ment. After  considerable  argument  the  management  was 
induced  to  Install  a  medium  size  steam  table,  two  large 
soup  jars,  two  small  ones,  and  a  meat  platter.  This  In- 
novation has  been  a  money-maker  from  the  start.  During 
the  noon  hour  we  serve  a  soup  which  is  prepared  right  at 
the  fountain,  hot  mince  pine,  roast  beef  sandwich,  hot 
frankfurters,  potato  salad,  hot  meat  loaves  with  tomato 
sauce,  fish  cakes  and  clam  chow^der,  and  by  no  means 
have  we  departed  from  legitimate  soda  fountain  business. 

About  noon,  business  men  from  the  neighborhood,  as 
well  as  girls  and  women  out  shopping,  drop  In  and  patron- 
ize our  luncheonette.  Traveling  men  have  learned  of  our 
service  and  are  frequent  visitors. 

It  takes  about  four  hours  of  good  steady  work  in  the 
morning  to  get  things  ready  for  the  noon  rush  and,  with 
the  aid  of  two  young  ladies,  we  serve  the  trade  with  ease. 

I  am  giving  below  some  recipes  that  I  have  not  pre- 
viously made  public,  with  the  hope  that  every  soda  man 
will  profit  by  them,  but  first  a  word  of  caution — do  not 
serve  anything  to  anyone  that  you  would  not  eat  yourself. 
Quality  should  be  the  first  consideration;  service,  the  sec- 
ond; and  price,  the  third.  It  may  cost  a  little  more  at 
first  in  the  building  up  of  a  reputation  for  quality,  but. 


once  established.  It  is  possible  to  advance  the  prices 
enough  to  make  up  for  all  additional  expense. 

Have  several  neat  signs  made  and  have  them  framed. 
Advertise  with  these  signs  in  the  window  and  at  the  foun- 
tain, as  it  is  only  through  advertising  that  you  can  hope 
to  introduce  a  successful  luncheonette  department. 

In  the  rear  of  the  store  we  have  a  small  kitchenette 
and  an  ice  box  for  supplies,  where  most  of  our  soups  and 
sandwiches  are  prepared.  This  department  is  always  open 
to  inspection,  and  many  customers  take  advantage  of  our 
Invitation  to  visit  our  kitchen. 

Since  the  establishment  of  our  luncheonette  department 
we  have  increased  the  business  materially,  and  are  em- 
ploying six  persons,  including  the  cashier,  but  we  have 
hardly  commenced.  The  owner  is  realizing  more  and 
more  each  day  the  possibilities  of  this  department,  and 
is  putting  forth  every  effort  to  make  it  one  of  the  biggest 
features  of  the  store,  and  this  is  the  luncheonette  as  it  is. 

The  Luncheonette  as  It  Should  Be. 

Having  discussed  the  luncheonette  of  the  past  and  pres- 
ent, I  offer  my  ideas  of  such  a  department  as  it  should  be. 
I  predict  that  some  day  the  luncheonette  department  will 
be  conducted  very  much  as  automat  restaurants  are  run 
in  the  larger  cities  of  the  East  today,  the  customer  serv 
ing  himself.  This  will  eliminate  the  excessive  overhead 
expense  of  clerk  hire  and  will,  in  every  way,  be  more  sat- 
isfactory to  the  public,  which,  in  the  long  run,  pays  the 
bills. 

Luncheonette  Formulas. 
Real  Roast  Ham. 

Secure  a  twelve  pound  steamed  ham;  remove  the  skin 
and  cut  the  fat  in  rows;  rub  four  ounces  of  sugar  and  a 
little  salt  into  it;  shake  a  cup  of  fine  bread  crumbs  over 
the  top.  Place  three  pine  sticks  about  two  inches  wide 
across  the  bottom  of  a  drip  pan,  and  on  these  place  the 
ham.  Pour  one  pint  of  water  into  the  pan  and  place  in 
a  hot  oven.  Roast  about  three-quarters  of  an  hour,  or  un- 
til the  fat  browns  up  nicely,  then  remove  from  the  oven 
and  allow  to  cool.  Place  in  the  ice  box  over  night,  and  it 
will  be  ready  for  serving.  Save  the  liquid  as  a  flavoring 
for  soups. 

Our  Original  Minced  Ham. 

Take  four  pounds  of  real  roast  ham,  prepared  according 
to  the  above  directions,  using  the  fat,  pieces  of  ends,  etc.. 
and  mince  in  a  small  cutter.  Add  three  chopped  red  sweet 
peppers,  three  dill  pickles,  two  boiled  eggs,  two  teaspoon- 
fuls  of  salt,  two  teaspoonfuls  of  sweet  peppers  or  paprika, 
two  teaspoonfuls  of  poultry  dressing,  two  10-cent  cans  of 
tomato  soup,  three  cups  of  boiled  dressing,  and  three  cups 
of  bread  crumbs.  Mix  and  pack  in  pan,  cover  with  waxed 
paper  and  use  as  wanted. 

Our  Famotis  Cream  of  Tomato  Soup. 

Four  cans  of  tomato  stock  (2-pound  size). 

One  can  of  tomatoes  (extra  good). 

One  cup  of  granulated  sugar. 

One-half  cup  of  ham  fat,  left  from  roast. 

Two  teaspoonfuls  of  salt. 

One  teaspoonful  of  paprika. 

One  teaspoonful  of  onion  salt. 

One  teaspoonful  of  baking  soda. 

Three  tomato  cans  of  boiling  water. 

One  tomato  can  of  16  per  cent,  cream. 

These  quantities  will  give  about  8  quarts  of  soup. 

Stir  all  together,  put  on  the  stove,  bring  to  a  light  boil, 
stir  well,  and  after  fifteen  minutes  transfer  to  your  steam 
lable  jar.    Cover  until  ready  to  serve. 


How  One  Fountain  Met  the  Situation. 

One  of  the  Circular's  men  went  into  a  drug  store  the 
other  day  for  a  soda,  and  this  is  what  he  saw: 


On  Account  of  the  increased  cost  of  ingredients 

Milk  Shakes are  now  10c. 

Milk  Shakes  with  Eoo are  now  15c. 

All  Drinks  at  Our  Fountain  Served  in  Clean 
Dry  Glasses. 
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Selling  Nine -Cent  Peanuts  At  Eighty  Cents 

To  Convert  the  Humble  Goober  into  a  High-Class  Confection  Is  a  Matter  of  Only  a  Few  Minutes 
of  Time,  a  Few  Cents  of  Expense,  and  Knowing  How — Here's  How. 

By  C.  H.  Reynolds. 


There  is  hardly  a  meal  or  social  occasion  today  where 
salted  peanuts  are  not  In  order.  Children  as  well  as 
grown  people  eat  salted  peanuts. 

The  vogue  of  the  greasy,  tough  salted  nut  Is  a  thing  of 
the  past:  today  there  is  a  demand  for  a  crisp,  non-greasy, 
well  flavored  nut  that  does  not  readily  become  rancid  and 
iisagreeable  to  the  taste.  Therefore  It  is  little  wonder 
that  a  delicious,  appetizing  and  wholesome  salted  peanut 
*an  command  the  price  that  It  does.  Many  of  the  higher 
•lass  city  stores  get  as  high  as  80  cents  to  |1  a  pound  for 
selected  nuts,  and  40  to  60  cents  is  the  usual  price. 


Any  druggist  wantlAg  a  clean,  money-making  side  line 
will  And  the  selling  ol  salted  peanuts  the  most  profitable 
•r  any  legitimate  business  and  an  ideal  way  to  start  a  little 
home  business  to  run  in  connection  with  other  work. 
Many  ways  will  suggest  themselves  for  ottering  for  sale 
and  disposing  of  the  flnisbed  product. 

Without  further  comments  on  the  value  of  good  salted 

i.-anuts.  and  the  profit  in  preparing  them  for  sale  in  either 

a  retail  or  a  wholesale  way,  let  us  take  up  what  is  con- 

flidered  the  most  modern  method  of  making  Jumbo  salted 

peanuts. 

The  first  thing  to  consider  is  the  roaster.  Where  busl- 
■eas  does  not  warrant  the  purchasing  of  a  specially  con- 
structed roaster,  the  best  thing  to  use  is  the  pan  and 
screen  used  for  cooking  doughnuts,  etc.  This  can  be  pur- 
chased at  any  hardware  or  house-furnishing  store,  and 
ranges  in  price  from  fl  to  92- 

The  secret  of  turning  out  a  perfect  salted  peanut  lies  In 
the  oil  used  for  baking.  All  animal  oils,  and  even  the  best 
grades  of  olive  oil,  have  a  tendency  to  make  a  tough  nut, 
and  one  that  becomes  rancid  In  a  short  time.  After  ex- 
perimenting with  the  different  kinds  and  grades,  I  have 
found  the  refined  coconut  oil,  preferably  with  a  little 
racao  butter  added,  if  the  expense  idt»  not  forbid,  to  give 
the  best  results. 


The  peanuts  must  be  of  good  size  and  quality.  The  one 
known  as  extra  Jumbo  Virginia  shelled  Is  the  best,  and  it 
may  be  purchased  at  a  reasonable  price,  which  varies  with 
the  quantity  purchased,  but  may  usually  be  put  down  at 
from  9  to  12  cents  a  pound. 

The  blanching  of  peanuts  or  other  nuts  is  usually  re- 
garded as  being  a  disagreeable  and  tedious  task,  but  It  is 
simple  enough  when  done  in  the  right  way.  One  may 
use  an  old  sugar  bag,  but  it  is  still  better  to  make  a  bag  of 
coarse  muslin,  with  a  draw-string  in  the  neck  and  a  ca- 
pacity of  about  5  pounds.  Into  this  put  the  desired  quan- 
tity of  shelled  peanuts,  close  the  bag  and  plunge  it  into 
boiling  water  and  let  it  remain  for  three  or  four  minutes. 
Then  put  it  into  cold  water  for  a  few  seconds,  and  drain. 
The  bag  should  next  be  taken  between  the  hands  and 
rubbed  with  a  sort  of  kneading  process.  This  loosens  the 
skins.  The  nuts  may  then  be  poured  out  and  the  skins 
removed.  The  water  should  be  boiling  hot,  as  this  not 
only  loosens  the  skins  quickly,  but  causes  the  nut  to  swell 
abount  one-third. 

While  the  nuts  are  blanching,  the  pan  should  be  half- 
filled  with  coconut  oil  and  heated  until  it  is  smoking  hot 

Place  the  blanched  nuts  In  the  screen  and  thus  introduce 
them  into  the  oil.  Allow  them  to  remain  until  roasted 
a  light-brown,  stirring  occasionally.  Roasting  takes  about 
fifteen  minutes.  Now  lift  the  screen  and  allow  the  oil  to 
drain  back  into  the  pan.  When  the  nuts  are  thoroughly 
drained,  pour  them  out  on  a  large  sheet  of  white  blotting 
paper  (to  absorb  the  excess  of  oil),  sprinkle  them  with 
fine  salt  and  allow  them  to  dry. 

You  now  have  the  most  delicious  salted  peanuts  It  is 
poesible  to  obtain,  and  without  undue  trouble. 


Soda  Fountain  Legislation. 

The  soda  fountain  cannot  much  longer  escape  the  serious 
attention  of  legislative  bodies.  Much  publicity  has  re- 
cently been  given  the  subject  of  sanitation  at  the  soda 
fountain,  and  the  following  regulations  adopted  by  the 
board  of  health  of  Bay  City,  Mich.,  may  give  some  idea  of 
the  form  of  the  sanitary  laws  that  may  be  expected: 

Rule  1.  In  order  tliat  tlie  sale  of  Ice  cream,  sodas,  and 
soda-lountain  sundries  may  be  conducted  under  sanitary  con- 
dltioos,  the  operators  of  ice-cream  parlors  and  soda  foun- 
tains are  liereby  Instructed  tliat  all  such  Roods  shall  be  dis- 
pensed only  In  sterile  containers.  To  this  end  It  Is  ordered 
mat  all  &oua  fountains  a«id  Ice-cream  parlors  be  provided  with 
facilities  for  the  sterilization  of  dippers,  g'lasseS,  spoons, 
serving  dishes,  and  any  other  vessel  or  utensil  coming  In  con- 
tact with  Ice  cream,  sodas,  or  soda-fountain  sundries. 

Rule  2.  Facilities  for  the  sterilization  of  dippers,  glasses, 
S|<oons,  servmg  dishes,  and  any  other  vessel  or  utensil  comlfigr 
ni  contact  with  Ice  creajii,  sodEis,  or  soda-fountain  sundries 
shall  Include: 

(1)  An  adequate  supply  of  hot  and  cold  water  of  a  quality 
suitable   for  drinking  purposes. 

(2)  Sullaljle  arrangements  for  supplying  boiling  water  or 
live  steam. 

(3)  An  adequate  supply  of  clean  towels  for  drying  glasses, 
dlsbes,  etc. 

(4)  Suitable  prevision  for  taking  care  of  sterile  glasses, 
dishes,  etc.,  so  as  to  keep  clean  until  wanted  for  use. 

Rule  S.  All  dishes  and  utensils,  after  each  Individual  service, 
shall  ba  washed  by  (a)  rinsing  In  cold  water,  (b)  then  thor- 
ough washing  In  hot  water  with  soap  or  suitable  cleansing 
powder,  (c)  then  exposing  to  live  steam  or  boiling  water  for 
a  period  of  three  to  five  minutes,  then  rinsing  in  clean  cold 
water  and   draining  or  wiping  dry  with  a  clean   towel. 

In  lieu  of  the  above  requirements  or  where  It  Is  found  Im- 
possible or  Inexpedient  to  use  live  steam  or  Imillng  water, 
paper  cups  or  paper  tumblers  with  Individual  spoons  will  be 
allowed  for  individual  use  only. 

Rule  4.  Kefrli{<rators  at  soda  fountains  shall  t>e  kept  clean 
by  washing  with  hot  water  and  soap  or  washing  powder. 

Rule  5.  Kmploych  In  Ice-cream  parlors  and  at  soda  foun- 
taliui  shall  be  cleanly  In  person  and  dress,  free  from  Infec- 
tious and  contagljus  diseases,  and  trained  In  the  conduct 
of  their  work. 

Rule  «,  The  use  of  straws  Is  forbidden  except  when  such 
straws  are  prot.cted  from  dust,  dirt,  and  handling  by  em- 
ployees and  others. 

Rule  7.  As  soon  as  empty,  all  Ice  cream  containers,  milk 
and  cream  can»  shall  bo  thoroughly  rinsed  with  cold  water 
and  covered  so  that  no  foreign  matter  may  enter  said  con- 
tainers or  cans. 
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'  Making  the  Soda  Fountain  an  All- Year  Feature 
in  the  Drug  Store. 

Bv  K.  F.  WuiTK. 

Already  we  have  had  enough  cool  days  to  remind  us 
that  there  is  a  change  taking  place  In  the  season.  This 
change  brings  up  the  future  of  the  fountain  business. 
Many  hot  urns  are  already  up  and  serving  the  steam- 
ing delicacies  that  are  becoming  so  popular  with  the 
public  at  this  season  of  the  year. 

There  la,  however,  a  great  difference  between  keeping 
a  fountain  going  and  making  It  an  all-year  feature  in  the 
store — ^pushing  It  just  as  energetically  during  the  cool 
months  as  during  the  warm  ones.  Unsatisfactory  re- 
sults at  the  fountain  at  this  season  are  often  due  to  a 
lack  of  attention.  The  man  who  prepares  the  syrups,  etc., 
becomes  careless;  the  one  who  serves  the  beverages  acts 
as  though  he  did  not  care  whether  he  served  the  pro- 
spective soda  customer  or  not.  The  signs  are  allowed  to 
look  shabby,  and  there  is  an  all-round  letting  down. 
The  man  who  puts  the  same  amount  of  energy  into  the 
winter  fountain  business  that  he  does  into  the  summer 
business  will  find  that  the  results  are  gratifying. 

Any  druggist  who  from  any  cause  has  failed  to  start 
his  hot  urn  should  do  so  now.  Those  who  have  been 
hesitating  and  have  failed  to  order  a  hot  urn,  thinlcing 
that  they  would  get  along  without  hot  drinks  or  that 
they  would  let  the  business  gradually  die  out  and  then 
close  the  fountain,  should  wake  up  and  telegraph  their 
fountain  house  an  order  for  an  up-to-date  two  or  three- 
compartment  urn  and  telephone  their  gasfitter  to  have 
everything  ready  for  its  arrival. 

There  was  a  time  when  a  fountain  was  only  of  value 
two  months  in  the  year,  but  conditions  have  gradually 
changed  until  there  Is  no  community  where  there  is  not 
some  demand  for  fountain  beverages  throughout  the  year. 
There  may  be  a  few  in  which  no  one  has  been  wise  enough 
to  push  the  hot  drinks  which  are  necessary  to  supply  the 
demand  and  thus  complete  the  cycle  of  business. 

The  modern  soda  fountain  is  built  and  equipped  with 
an  eye  to  all-year  service.  The  druggist  who  has  not  as 
yet  Installed  a  modern  soda  fountain  is  certainly  behind 
the  times.  The  one  with  a  modern  fountain  who  is  not 
making  it  do  full  duty  is  losing  in  some  way,  to  say  the 
least. 

The  Fountain  Should  Pay  the  Year  'Round. 

Running  the  fountain  throughout  the  entire  year,  not 
even  with  the  addition  of  that  humble  helper,  hot  soda,  ia 
not  all  there  is  to  it.  It  is  one  thing  to  run  It;  another  to 
make  it  pay. 

Most  of  those  who,  after  installing  a  hot  urn,  fail  to 
make  good  do  so  through  lack  of  aggressiveness.  Most  of 
them  are  much  like  one  man  whom  I  knew,  who  having 
read  somewhere  that  there  was  a  demand  for  hot  drinks 
Bald  to  himeelf  that  he  knew  there  was  not  and  that  he 
would  prove  it.  He  did.  He  purchased  a  fancy  tea  kettle 
(hot  water  urn),  a  few  mugs  and  some  supplies  and  hung 
&  "hot  soda"  sign  out  front  and  waited  to  see  if  there 
really  was  any  demand.  Most  of  the  waiting  was  done  in 
the  back  room  or  some  place  remote  from  the  fountain. 
The  drinks  might  be  hot  or  they  might  not;  things  might 
be  clean  or  they  might  not;  he  was  not  particular,  for  he 
had  no  desire  to  create  trade.  Not  he!  He  kept  his  foun- 
tain open  simply  to  supply  demand  and  really  to  satisfy 
himself  that  he  was  right  in  his  conclusions  that  there 
was  no  demand.  To  be  sure  he  had  a  few  "first  calls,"  but 
no  repeaters,  for  as  he  said,  "The  public  didn't  like  that 
hot  stuff,  and  I  knew  it."  What  he  did  not  know  was 
that  they  like  good  hot  drinks,  as  the  sequel  will 
show. 

This  man  had  lost  his  opportunity,  but  he  did  not  know 
It.  The  next  winter  he  closed  his  fountain,  when,  as  he 
expressed  it,  "the  demand  ended."  A  couple  of  years  later 
the  store  room  on  the  opposite  comer  was  vacant,  and  a 
young  druggist  who  had  been  working  in  a  neighboring 
city  was  spending  Thanksgiving  with  his  folks  at  home. 
When  passing  the  store  he  remarked,  "Now,  if  I  only  had 
a  little  more  money  saved  I  would  start  a  modern  phar- 
macy here  and  show  this  town  a  thing  or  two.''  An  uncle 
who  was  visiting  there  said,  "Well,  George,  I  will  lend  you 
the  money  or  take  a  third  interest  with  you."  Well,  to 
make  a  long  story  short,  they  visited  the  owner  the  next 


day  and  signed  a  lease,  and  this  sign  appeared  In  a  coupl< 
of  days: 


It't  Coining! 
Watch  This  Btore. 


This  sign  remained  for  a  week,  during  which  George 
served  notice  on  his  employer,  who,  realizing  his  faithful 
employee  had  "the  chance  of  a  lifetime,"  only  detaineil 
him  long  enough  to  secure  an  emergency  clerk.  The  next 
sign  George  put  out  was — 


WHAT'S  COMING? 
A  MoDEKX  Pharmacy. 


There  was  some  hustling,  but  by  the  first  of  the  year 
things  were  ready.    The  last  sign  read: 


GRAND  OPENlXa  JAN.  1  AND  2. 
Visit  Our  Modern  Soda  Fountain. 


The  man  across  the  way  smiled  when  he  saw  this  sign 
and  remarked  "If  that  fellow  runs  his  fountain  in  the 
winter  he'll  go  broke.  Don't  I  know?  Guess  I  do,  I  tried 
it  once." 

He  thought  he  had  "tried  it,"  but  when  the  new  shop 
opened  and  he  saw  the  array  of  signs  and  read  the  adver- 
tisements in  the  town  paper  he  thought  surely  the  boy 
■vas  bent  on  swift  destruction.  But  such  did  not  prove  to 
be  the  case.  The  opening  week  was  a  fine  week,  and  the 
fountain  was  crowded.  "Curiosity,"  said  the  man  across 
the  way.  But  he  soon  learned  that  it  was  not  curiosity. 
His  friends  tried  the  good  things  and  told  him  how  good 
they  were.  When  February  came  he  got  down  his  old 
fancy  tea  kettle,  but  that  would  not  do,  so  he  waited  un- 
til he  could  secure  a  two-compartment  urn  and  then  tried 
to  fall  in  line  with  the  new  man.  Too  late — he  had  the 
opportunity,  but  lost  it.  The  once  golden  opportunity  had 
slipped  from  his  grasp  and  now  he  was  only  second  and, 
he  had  to  confess,  a  bad  second  at  that. 

The  druggist  who.se  store  is  located  in  an  undeveloped 
territory  should  be  wise  and  begin  now  the  sale  of  hot 
beverages. 

Increasing  the  Profit. 

The  measure  of  success  attained  in  the  development  of 
the  profit-producing  power  of  a  fountain  depends  In  no 
small  measure  upon  the  capacity  of  the  man  in  charge, 
and  the  application  of  his  ability  to  the  task  at  hand. 

The  location  of  a  store  often  Increases  its  earning  ca- 
pacity and  the  rent  of  such  a  store  is  usually  governed  by 
the  commercial  value  of  the  location.  Yet  a  fountain  In 
such  a  location,  even  while  making  money,  may  fall  short 
of  being  a  success,  because  the  management  is  not  making 
it  do  its  best,  while  a  fountain  in  a  less  favorable  location 
is  an  unqualified  success  because  through  proper  manage- 
ment it  is  made  to  do  its  utmost.  In  other  words.  Its 
profit-producing  power  is  developed  to  the  utmost. 

During  the  past  few  years  there  has  been  a  growing 
tendency  on  the  part  of  the  shrewdest  dispensers  of  soda 
water  to  search  out  the  best  methods,  the  methods  that 
produce  the  greatest  profit  consistent  with  a  reputation 
that  means  a  continuation  of  public  patronage.  In  other 
words,  they  reduce  the  soda  water  business  to  a  basis  of 
scientific  merchandising. 

Scientific  merchandising  recognizes  the  fact  that  one 
must  have  salesmen,  not  mere  clerks,  or,  as  some  one  has 
expressed  it,  "mere  smiling  nickel  in  the  slot  machines." 
The  dispenser  at  the  front  can  have  the  same  relation  to 
the  sale  of  soda  and  sundries  that  the  drug  clerk  does  to 
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the  other  merchandise  In  the  store,  and  In  no  small  degree 
the  earning  power  of  a  fountain  is  dependent  upon  the 
ability  of  these  white-coated  men.  When  engaged,  each 
man  should  be  given  to  understand  that  he  is  there  to  sell 
the  fountain  products,  and  that  his  salary  depends  upon 
the  results  produced;  and  increases  should  follow  auto- 
matically. 

The  man,  however,  is  not  the  only  salesman.  The  foun- 
tain itself  is  a  silent  salesman,  advancing  or  retarding  the 
business  in  accordance  with  its  ability.  The  right  foun- 
tain may  be  expected  to  increase  profit  through  reduction 
In  cost  and  makes  possible  the  service  in  demand  in  that 
special  community.  It  cannot  be  gainsaid  that  much  of  the 
money  invested  in  a  fountain  enters  into  display,  but 
beauty  and  richness  help  to  draw  trade.  One  of  the  most 
foolish  things  that  I  know  of  Is  for  a  man  to  try  to  do 
business  with  a  fountain  costing  a  few  hundred  in  a  com- 
munity that  can  easily  support  an  investment  of  a  few- 
thousand. 

The  Two  Helpers. 

A  fine  fountain  may  bring  the  people  in,  but  more  than 
proper  equipment  is  required  to  Increase  the  profit-pro- 
ducing power  of  the  fountain.  A  fine  fountain  and  good 
cold  soda  may  produce  a  good  profit,  but  if  the  profit-pro- 
ducing power  of  the  fountain  is  to  be  increased  and  de 
veloped  to  the  highest  point  it  will  need  help,  and  the 
helpers  are  two  in  number.  One  is  hot  soda;  the  other 
the  luncheonette. 

Hot  Soda  as  a  Supplement  to  Cold. 

Hot  drinks  are  not  installed  to  take  the  place  of  cold 
beverages,  or  because  it  is  assumed  that  there  is  no  sale 
for  cold  beverages.  Far  from  it.  Indeed,  it  is  a  recog- 
nized fact  that  the  demand  for  cold  beverages  and  frozen 
delicacies  at  all  seasons  of  the  year  is  increasing  with 
great  rapidity.  But  to  make  any  fountain  do  its  best  the 
cold  must  be  supplemented  with  the  hot.  That  hot  drinks 
are  here  to  sta.v,  and  that  they  are  liked  for  themselves  is 
evidenced  by  the  fact  that,  even  in  the  sunny  South, 
which  we  regard  as  a  sort  of  winter  resort,  where  people 
go  to  escape  the  rigors  of  the  Northern  winter,  the  hot 
aoda  business  is  thoroughly  established. 

That  people  like  a  change  is  a  fact  that  the  successful 
fountain  manager  always  takes  into  consideration.  I 
have  noticed  that  men  who  are  in  the  habit  of  patroniz- 
ing the  fountain  three  or  four  times  a  day,  almost  in- 
variably call  for  a  hot  drink  once  during  the  day.  This 
fact  has  taught  me  not  only  that  hot  soda  is  a  valuable 
supplement  to  cold  soda,  but  also  that  it  is  an  important 
factor  in  developing  the  demand  for  cold  things. 

The  Lucrative  Character  of  Hot  Soda. 

The  margin  of  profit  between  the  cost  of  supplies  used 
In  the  preparation  of  hot  soda  and  the  price  obtained  for 
the  finished  beverages  is  far  greater  than  that  obtaining 
in  dispensing  cold  drinks. 

The  lucrative  character  of  hot  things  may  be  shown  by 
a  few  figures.  These  figures  are,  of  course,  average, 
worked  out  upon  the  normal  cost  of  supplies.  As  supplies 
of  nearly  every  nature  can  be  secured  at  varying  prices, 
no  figure  can  possibly  be  more  than  Illustrative  of  the 
possibilities. 

In  the  case  of  beef  bouillon,  a  good  cup  can  be  produced 
for  about  1^  cents,  yielding,  when  sold  at  the  usual  price 
of  5  cents,  a  gross  profit  of  3^  cents.  It  would  be  hard  to 
put  more  than  2  cents  into  a  cup,  even  If  10  cents  were 
charged,  in  which  case  the  profit  would  be  8  cents.  I 
sometimes  see  articles  in  which  the  cost  of  a  10  cent  bouil- 
lon is  figured  at  1%  cents,  but  the  man  who  cannot  pro- 
duce a  better  article  to  sell  at  10  cents  than  some  competi- 
tor does  for  5  cents,  should  not  charge  any  more;  for  if 
be  does,  he  Is  likely  to  lose  the  business. 

A  &-cent  cup  of  hot  chocolate  may  be  produced  for  from 
1^  to  2  cents,  figuring  23  to  30  cents  for  the  cocoa.  A 
10<eot  cup  of  hot  chocolate  will  cost  from  2%  to  Z% 
■cents,  leaving  about  7  cents  gross  profit.  Clam  and  to- 
mato drinks  vary,  the  10-cent  kind  costing  from  3  to  4 
cents.  These  figures  show  that  there  Is  a  good  profit  In 
the  sale.  Indeed,  only  two  or  three  drinks  have  to  be 
•old  to  cover  the  Increased  cost  of  ninning  the  fountain 
that  comes  from  the  Installation  of  a  hot  urn.  Due  to  the 
greater  percentage  of  profits  on  hot  drinks  the  actual 
profits  at  many  fountains  are  just  as  large  during  the 
winter,  even  when  the  gross  receipts  are  a  little  less.  I 
iMure  managed  more  than  one  fountain  where  our  winter 


profits  were  greater  than  those  of  summer,  and  the  busl^ 
ness  far  more  even. 

The  Value  of  the  Luncheonette. 

There  is  no  longer  any  reason  to  doubt  the  fact  that 
the  luncheonette,  by  which  I  mean  a  light  lunch,  is  of 
great  value  in  increasing  the  profit-producing  power  of  a 
fountain.  Some  of  those  who  have  gone  into  a  regular 
restaurant  business,  and,  because  the  receipts  all  went  in 
under  one  account,  imagined  that  their  soda  water  sales 
were  increasing,  have  discovered  later  that  the  smell  of 
fried  onions,  boiled  cabbage,  etc.,  was  gradually  destroy- 
ing the  regular  fountain  business. 

It  must  always  be  kept  in  mind  that  the  primary  busi- 
ness of  this  department  is  the  sale  of  soda  water  and 
frozen  confections,  and  that  the  object  in  serving  every 
lunch  item  is  to  increase  the  demand  for  these  things,  not 
to  secure  all  the  restaurant's  business.  Operated  in  the 
right  way,  the  luncheonette  is  a  power  in  incresising  the 
regular  fountain  business,  especially  in  hot  beverages. 
Where  the  hot  drink  business  ends,  we  may  say  that  the 
luncheonette  begins.  Thus  while  free  crackers  are  an 
accessory  of  a  hot  drink,  a  sandwich  is  a  luuch  item.  The 
clam  bouillon  is  hot  soda,  while  the  clam  chowder  is  a 
lunch  item.  Here  the  lunch  begins,  and  from  such  small 
beginnings  grows.  There  are  two  general  lines  of  lunch 
items,  cold  and  hot.  The  majority  of  fountains  serve  only 
cold  lunch  items,  the  only  things  hot  being  soups,  which 
may  be  figured  under  the  hot  drinks.  Hot  dishes  gener- 
ally begin  with  hot  sandwiches,  baked  beans,  etc.,  and 
have  no  limitations  save  those  of  demand  and  business 
interest.  Carried  too  far,  the  hot  items  hecome  a  detri- 
ment to  the  business. 

My  advice  would  be  to  begin  in  a  small  way.  Start  with 
sandwiches,  pies,  cakes,  fancy  crackers,  salads,  dairy 
dishes,  and  carefully  avoid  anything  that  has  an  adverse 
Influence  upon  the  regular  business.  The  man  who  can, 
and  who  will  do  this  will  find  a  good  helper  in  this,  the 
very  latest  of  fountain  side  lines. 

Let  no  one  misunderstand  me,  nor  put  me  on  record  as 
saying  that  the  luncheonette  will  help  every  druggist.  I 
am  only  too  well  aware  of  the  fact  that  it  will  not.  Per- 
haps only  one  in  five  would  be  benefited,  but  where  one 
has  a  down  town  location,  or  one  near  a  large  factory,  for 
instance,  or  where  restaurants  are  not  noted  for  the  tempt- 
ing character  of  their  food,  there  is  a  chance. 

Advertising  the  Hot  Urn. 

Having  Installed  the  hot  urn,  the  next  thing  to  do  is  for 
the  druggist  to  bring  it  to  notice.  The  druggist  should 
recognize  that  In  running  a  hot  urn  he  Is  doing  something 
for  the  public  He  is  supplying  a  need.  If  he  can  only 
show  the  public  this  fact  they  are  reasonably  sure  to  ap- 
preciate his  efforts  and  to  recompense  him  in  return 
through  a  liberal  patronage. 

The  great  problem  is  that  of  getting  them  to  come  In 
the  first  place.  The  man  who  can  do  this  to  the  best  ad- 
vantage Is  the  man  who  is  enthusiastic,  and  no  man  can 
be  enthusiastic  who  does  not  believe  in  hot  soda.  Let  me 
go  further — not  unless  he  believes  in  his  own  hot  soda. 
When  the  things  served  tempt  the  fountain  owner  to  drink 
them  he  naturally  believes  that  others  would  feel  the  same 
way  about  them  once  they  could  be  induced  to  try  them. 

Having  such  drinks,  he  simply  can't  keep  still  about 
them.  He  must  talk  about  them,  he  must  tell  others  how 
good  they  are. 

Make  the  fountain  surroundings  restful  and  refreshing. 
A  few  tables,  comfortable  chairs,  warm  but  well  ventil- 
ated stores,  all  help  to  call  the  public  in.  The  man  who 
features  his  fountain  all  the  year,  who  pushes  it  all  the 
time.  Is  the  man  whose  fountain  yields  him  the  greatest 
return  and  helps  him  to  get  his  nose  away  from  the  grind- 
stone and  to  become  free  from  the  strain  of  care  and 
worry. 

•-•-• 

Pure  Ice  Cream  in  Philadelphia. 

It  Is  stated  that  a  recent  examination  of  some  seventy- 
five  samples  of  Ice  cream,  purchased  at  Philadelphia  by 
the  Pennsylvania  Dairy  and  Food  Department,  disclosed 
the  fact  that  not  one  sample  was  adulterated,  and  only 
three  were  deficient  In  butter  fat. 

The  ttee  of  milk  po>wder  or  condensed  skim  milk  Is 
the  manufacture  of  ice  oream  at  Philadelphia,  it  seems, 
has  practically  ceaaed. 
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Is  It  a  Crime  to  SELL  Soda  Water? 

By  a.    O.   OlNTIlER. 

Jurt  now  the  question  of  how  to  keep  up  the  Intereet 
and  fundamentally  the  sales  In  the  soda  water  depart- 
ment is  being  given  muih  consideration.  It  Is  not  hard 
to  solve  this  problem— that  Is,  where  the  proprietor  is 
alive  to  the  importance  and  poBsibilities  of  this  line  of 

IiiihI  ii^rS 

An  observant  man  Is  in  touch  with  condlUons  attendant 
upon  his  locality  and  individual  business,  and  is  In  a  posi- 
tion to  know  the  value  of  advertising  along  certain  lines 
that  are  applicable,  tending  to  eliminate  n  his  patrons 
the  idea  that  •'season"  should  govern  their  appetite  for 
fountain  delicacies.  There  was  a  time  when  this  condi- 
tion was  almost  or  quite  unusual.  The  fountain  waa 
opened  and  closed  at  certain  fixed  dates.  Today  this  is 
an  exception  rather  than  a  rule,  due  to  the  extensive  ad- 
vertising of  the  good  things  that  are .  dispensed,  the  un- 
disputed popularity  of  soda  water  et  al.  and  the  intensive 
idea  of  selling  by  suggestion.  ^,    .  _,    .  .  *    „„  it 

Special  stress  must  be  put  on  this  last  statement.  a«  It 
determines  largely  the  measure  of  success  in  this  ^- 
tlcular  line  of  business.  Soda  water  and  Ice  cream  are 
hixuries  and  must  be  handled  in  a  manner  entirely  dif- 
ferent from  that  of  handling  staples.  People  do  not  care, 
as  a  usual  thing,  whether  it  is  one  of  the  famous  57  varie- 
ties or  not,  60  long  as  the  size  of  the  package  and  the 
price  is  the  same.  In  the  "luxury  business"  it  makes  all 
the  difference  in  the  world  whether  the  ice  cream  is  made 
by  a  manufacturer  of  reputation,  the  fountain  service 
clean  and  dainty,  and  the  evident  desire  to  please  per- 
vades the  atmosphere  of  the  store— all  the  difference  in 
the  world.  _  „        v. 

Well  then,  sell  your  goods  by  suggestion  as  well  as  by 
judicious  advertising.  Make  everything  on  and  about  the 
fountain  so  delictously  dainty  that  customers  will  see  the 
difference  and  comment  on  it— every  comment  is  good  ad- 
vertising. Originality  in  service  is  good  procedure— it  is 
noticed  quickly,  because  it  is  different,  and  then  the 
"why"  is  easily  understood.  What  people  see  when  they 
come  to  a  fountain  decides,  in  the  majority  of  cases,  what 
will  be  purchased.  It  is  a  known  fact  that  they  will  come 
in,  read  your  syrup  menu,  ask  you  what  you  have,  and 
then  take  chocolate  or  vanilla,  unless  they  happen  to  see 
something  new  and  novel,  fresh  fruits  in  clear  glass  bowls, 
a  new  sundae  dressing  vrith  a  new  name,  and  nine  times 
out  of  ten  it  will  mean  a  ten  or  fifteen-cent  sale  In  place 
of  a  nickel  one.  Display  the  goods  to  the  best  advantage 
and  their  goodness  ■will  suggest  a  trial. 

To  the  man  with  a  fountain  situated  conveniently  for 
autoists  there  is  a  wide  field  of  profitable  endeavor.  The 
average  small  town  "caf6"  or  "Hotel  Savage,"  where  "how 
will  you  have  your  eggs"  is  the  best  that  can  be  done, 
are  soon  spotted  and  listed  by  the  travelers,  but  on  the 
other  hand,  a  place  where  can  he  had  a  dainty  sandwich 
with  a  good  cup  of  hot  chocolate  is  hailed  with  joy. 
There  is  where  the  luncheonette  comes  in  strong.  There 
are  attractive  fixtures  arranged  to  show  eatables  on  clean 
glass  shelves  and  urns  that  will  enable  the  dispenser  to 
serve  an  endless  variety  of  hot  drinks.  There  are  the 
school  children  that  come  from  a  distance,  who  need  a 
warm  lunch  during  the  winter  months — why  not  take  ad- 
vantage of  this  demand?  I  know  of  one  man  who  serves 
from  forty-five  to  sixty  lunches  every  school  day  in  the 
year,  and  he  does  not  run  a  restaurant  either.  Sand- 
wiches, soups  and  hot  drinks  are  his  specialties,  and  many 
a  dollar  Is  added  to  his  sales  for  candy,  school  supplies, 
etc.  Then  there  is  the  "movie"  crowd,  every  one  with  an 
appetite  for  something  that  is  not  on  the  home  menu. 
Many  a  couple  is  glad  to  have  a  chance  to  refresh  them- 
selves after  the  show,  and  if  what  they  get  is  right,  they 
will  get  the  habit  and  come  often  because  they  do  not 
have  to  spend  as  much  as  in  a  cabaret. 

Of  course,  there  are  men  In  business  who  imagine  that 
all  there  is  to  do  is  to  buy  a  fountain  and  let  it  run  itself. 
It  won't  do  it,  neither  is  a  clock  any  good  if  you  do  not 
wind  It.  So  keep  right  after  the  main  chance,  night  and 
day,  put  your  head  as  well  as  your  heft  in  your  business 
and  the  result  will  surprise  you.  One  half  the  druggists 
ought  to  be  arrested  for  ignoring  the  wide  open  roads  to 
success  that  this  business  affords.  Suppose  that  you  do 
run  a  drug  store,  your  customers  do  not  live  on  drugs,  and 
your  self-respect  Is  not  lowered  in  catering  to  popular  de- 
mands in  a  legitimate  businses  way— no  sir,  not  a  bit  of 


it.  It  is  a  heap  sight  better  to  make  some  one  happy  and 
satisfied  than  it  is  to  deal  out  patent  nostrums  that  should 
not  be  on  the  market,  and  a  heap  more  profitable,  too. 

Now  is  the  in-between  season  at  the  fountain,  so  get 
out  the  hot  soda  outfit;  if  you  haven't  one,  get  it,  set 
it  up  and  let  people  know  that  you  can  give  them  soda 
both  ways.  You  will  sell  some  hot  stuff,  and  it  will  sur- 
prise you  how  much  more  of  cold  drinks  you  will  sell. 
It  will  not  take  a  minute  to  tell  some  regular  customer 
a  few  facts  about  the  unusual  features  In  your  fountain 
service;  make  a  practice  of  doing  it;  it  will  pay. 

Now,  honestly,  did  you  ever  hear  a  clerk  or  proprietor 
try  to  sell  a  soda?  I  have  been  in  several  thousand  stores 
and  have  never  heard  it  done  once.  But  why  not?  Is 
not  soda  a  part  and  parcel  of  the  business,  and  does  it 
not  bring  in  more  in  dollars  and  cents  than  any  one  de- 
partment in  the  store?  There  is  where  a  great  big  mis- 
take is  made;  every  one  in  the  store  should  try  to  sell 
soda  water  and  everything  else  dispensed  at  the  foun- 
tain, just  the  same  as  any  other  merchandise  in  the  estab- 
lishment. You  often  hear  a  clerk,  with  chest  expanded, 
drop  giems  on  salesmanship,  such  as  the  hackneyed  one 
about  the  man  that  asks  for  a  tooth  brush  should  always 
be  sold  some  tooth  powder.  But  why,  on  a  94  deg.  in  the 
shade  day,  let  him  ooze  out  of  the  place,  mopping  his 
brow,  without  one  of  "our  thirst  destroyers."  just  be- 
cause nobody  ever  told  you  to  try  to  sell  him  something 
he  needed  badly,  and  that  he  would  have  no  doubt 
thanked  you  for.  That  comes  from  thinking  in  circles; 
there  is  no  chance  of  branching  out  in  new  directions. 
He  should  look  at  the  question  in  a  common  sense  light 
and  help  the  boss  get  back  some  of  the  big  round  dollars 
that  he  has  Invested  in  the  soda  water  business  by  selling 
the  most  profitable  line  in  the  store.  Do  not  say,  "You 
don't  want  to  buy  a  soda,  do  you?"  for  your  suggestion 
will  kill  any  desire  to  purchase  that  may  have  existed. 
Tell  him  that  you  want  him  to  know  all  about  the  "spe- 
cial" that  is  featured  that  day,  what  it  is  made  of,  where 
it  comes  from,  and  what  it  would  do  to  him  if  he'd  take 
it.  Can  you  imagine  a  perspiring  individual  on  a  hot 
day  listening  to  your  description  of  a  big  glass  full  of 
chipped  ice,  with  the  juice  of  a  couple  of  limes,  some 
powdered  sugar,  and  a  taste  of  raspberry  floated  on  top, 
guaranteed  to  kill  any  thirst  at  40  yards,  could  get  away 
without  one — just  try  it  and  see? 


A  Few  Formulas. 

Oriental  Coconut  Sundae. 

Put  a  No.  10  cone  of  vanilla  ice  cream  into  a  sundae 
cup  and  pour  over  it  a  ladle  of  oriental  dressing;  sprin- 
kle with  grated  coconut  and  top  with  whipped  cream  and 
a  whole  fig. 

Egg  Raspberry  Soda. 

Break  a  fresh  egg  into  a  12-ounce  soda  tumbler;  add 
l%i  ounces  of  raspberry  syrup,  two  dashes  of  phosphate, 
1  ounce  of  plain  water,  shake  thoroughly;  add  fine  stream 
soda,  strain  into  a  tumbler  and  serve. 

Pineapple  Mixture. 
Draw  1  ounce  of  pineapple  syrup.  %  ounce  of  raspberry 
syrup  and  1  ounce  of  grape  juice  in  a  large  sized  glass. 
Add  three  dashes  of  lime  juice  and  the  freshly  expressed 
juice  of  one  lemon,  fill  the  glass  one-third  full  of  shaved 
ice.  shake  and  then  fill  up  with  plain  soda.  Strain  and 
serve  with  a  slice  of  orange. 

Ginger  Ale  Float. 
Fill  a  lemonade  glass  full  of  crushed  ice,  distribute  a 
teaspoonful  of  powdered  sugar  throughout.   Fill  with  ginger 
ale,  floating  grape  juice  on  top.     Decorate  with  a  slice 
of  orange  and  two  cherries. 

Hot  Caramel  Cream  Dressing. 
Put  2  pounds  of  fondant  into  a  double  boiler  and  add  1 
pound  of  caramel  paste.  10  ounces  of  corn  syrup,  6  ounces 
of  bitter  chocolate  and  3  ounces  of  high  grade  creamery 
butter.  Bring  the  mixture  to  a  boil.  Keep  warm  in  a 
water-bath  an  amount  suitable  for  current  needs.  If  too 
heavy  add  a  little  good  chocolate  syrup.  This  may  be 
used  in  the  usual  manner,  but  is  very  dainty  served  as 
follows:  Garnish  a  small  plate  with  lettuce  leaves.  On 
this  place  a  No.  10  cone  of  ice  cream,  using  any  three 
flavors.  Cover  with  the  dressing,  place  three  lady  fingers 
at  the  side  and  top  with  whipped  cream. 
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Victor,  the  Soda  Dispenser. 

By  E.  F.  White. 

Hiram  Potter's  drug  store,  which,  for  many  years  had 
been  the  only  drug  store  in  the  little  village  of  For- 
estvlUe,  was  slowly  but  surely  "running  down.''  Even 
the  modern  soda  fountain,  which  had  been  installed  three 
years  before,  and  which  had,  at  that  time,  been  a  sharp 
contrast  to  the  good,  but  time-worn  fixtures  of  the  old 
store  had  been  neglected  until  its  appearance  was  in  per- 
fect keeping  with  the  balance  of  the  place.  The  new 
fountain  was  installed  to  meet  Hiram's  first  competitor, 
"The  City  Drug  Store,"  opened  by  a  couple  of  young  men 
on  the  other  side  of  the  street. 

Years  before,  Hiram  had  inherited  the  business  from 
his  father,  who  had  had  the  youthful  Hiram  fully  trained 
for  the  profesalon,  and  Hiram,  Jr.,  had  compounded  pre- 
scriptions and  sold  such  merchandise  as  village  drug 
stores  are  wont  to  handle,  in  the  old  location  for  more 
than  twelve  years,  and  the  village  had  grown,  but  Hiram 
and  his  wife,  who  had  helped  him  a  good  deal  in  the 
store,  remained  the  same,  and  long  confinement  and 
slowly  tailing  health  had  left  their  marks  on  both. 

It  was  a  raw  spring  day — a  day  of  the  kind  that  ott«n 
comes  to  the  New  E^ngland  States.  Hiram  and  his  wife, 
Ellen,  sat  in  the  back  room,  where  medicines  were  com- 
pounded and  Hiram  had  his  "workshop." 

"I  am  sure  I  don't  know  what  more  we  can  do,"  re- 
marked the  discouraged  Hiram,  and  his  tone  reflected 
the  gloom  of  the  store  outside.  "I  do  my  best,  I  stick 
to  my  business,  I  never  substitute,  and  am  as  square  as 
a  man  can  be,  and  yet  many  of  our  oldest  customers  are 
going  to  the  other  store  to  trade  with  those  young  up- 
starts." 

"It  doesn't  seem  fair,  either,"  responded  his  wife.  "You 
have  been  here  twenty  years  and  your  father  was  here 
before  you  serving  these  people  and  now  when  a  new  store 
opens  up  the  people  flock  to  it  like  so  many  sheep." 

They  were  a  somber-looking  pair  as  they  sat  In  the 
back  room  talking  things  over. 

"Well,  anyway,  no  one  can  say  that  we  ever  cheated 
them  or  didn't  treat  them  fair  in  every  way.  Look  at 
our  soda  water.  I  know  they  don't  buy  any  such  cream 
up  the  street,  but  people  lust  flock  there,  and  I  guess 
for  no  other  reason  than  because  they've  got  a  boy  In  a 
white  coat  who  don't  know  the  first  thing  about  mixing 
drinks.  We  give  them  the  best,  we  pay  more  for  our 
cream  and  have  been  here  all  these  years,  and  yet— — 
I  don't  exactly  trust  those  fellows,"  Hiram  went  on, 
"but  they  have  a  slick  way  with  them  that  folks  B«em 
to  like,  and— Hi,  there!  Why  don't  you  shut  the  door? 
What  kind  of  weather  do  you  think  this  is?  You  boys 
don't  stop  to  think  of  anything  or  anybody!"  he  Inter- 
rupted himself  to  say  sharply  to  a  couple  of  small  boys 
who  came  In,  leaving  the  door  open  behind  them. 

Willie  Spencer  went  back  and  closed  the  door,  scared 
"out  of  his  boots,"  while  little  Henry  Adams  came  up  to 
the  counter  and  said  timidly,  "Mother  wants  five  cents' 
worth  of  powdered  ginger." 

Mr.  Potter  slowly  weighed  out  the  ginger.  He  was 
feeling  not  only  discouraged  but  had  been  suffering  un- 
usually with  rheumatism  all  winter,  and  the  five-cent 
sale  combined  with  the  weather  and  his  physical  dis- 
comfort were  not  conducive  to  smiles  and  affability.  Not 
any  too  genial  at  best,  Mr.  Potter  had  for  a  couple  of 
years  been  developing  along  with  his  rheumatism  a 
very  bad  case  of  what  is  popularly  known  as  "grouch." 
This  resulted  from  his  "trying  to  do  it  all,"  as  they  say, 
and  not  hiring  any  help,  although  in  the  prosperous  years 
he  could  easily  have  afforded  a  clerk. 

"That  last  quart  of  Ice  cream  wasn't  quite  up  to  the 
standard,"  Mr.  Hanson,  an  old  customer,  remarked  as 
he  dropped  into  the  store  a  little  later,  "rather  grainy." 

"What's  that?"  a.sked  Mr.  Potter  sharply.  "Came  from 
the  same  firm  we've  dealt  with  for  years.  Not  a  better 
Ice  cream  in  the  State." 

"Well,  It  didn't  make  a  hit  np  at  our  house,"  Mr.  Han- 
son Insisted. 

"Well,  we  will  refund  your  money  any  time  things  are 
not  right  If  you  didn't  like  It  why  did  you  eat  It?  Next 
time  bring  It  back  and  get  your  money,"  and  Hiram 
laughed  In  his  mirthless  manner. 

As  Mr.  Hanson  was  leaving  Mrs.  Wilton  entered  and 
handed  Mr.  Potter  a  couple  of  prescriptions,  and  hardly 
were  the  Ingredients  weighed  out  before  Miss  Henry 
leated   herself   at   the  soda  coanter.     Mr.   Potter  slowly 


went  to  the  fountain,  grumbling  about  being  disturbed, 
and  set  a  half-mixed  soda  on  the  counter,  with  a  sarcastic 
reply  to  a  remark  of  hers. 

"You  don't  know  how  to  treat  your  customers,  and 
there  are  plenty  of  other  folks  that  would  tell  you  the 
same  if  they  were  frank  about  it,"  snapped  the  spinster, 
before  Hiram  could  get  back  to  the  prescription  counter. 
"In  the  future  I  will  trade  where  my  patronage  is  ap- 
preciated." And,  throwing  her  head  In  the  air,  she 
walked  out. 

"Well,  did  you  ever!"  ejaculated  Mrs.  Potter  from  the 
back  room,  as  her  husband  came  back  to  his  work. 

"Yes,  but  it's  no  more  than  I  might  have  expected;  it's 
Just  my  luck,"  remarked  Hiram.  "But  there's  Just  one 
thing  about  It — I've  Just  got  to  get  some  one  to  tend  that 
fountain  or  close  up  the  shop.  I  hate  to  pay  out  the 
money,  but  I  suppose  we'll  have  to  for  a  couple  of 
months." 

With  the  approach  of  summer  the  business,  in  spite 
of  poor  service,  Increased  to  such  an  extent  that  Hiram 
could  not  handle  It  all,  and  when  Mrs.  Potter  received 
a  letter  from  her  sister,  Mrs.  Bush,  saying  that  her  son 
Victor,  who  had  been  working  at  a  soda  fountain  in  a 
large  city  pharmacy,  was  anxious  to  try  his  hand  at  a 
small  fountain  where  he  could  have  a  chance  to  see  If 
he  were  able  to  develop  a  business,  Hiram  rather  wel- 
comed the  news. 

Victor  came  and  he  and  his  uncle  concluded  arrange- 
ments for  the  summer.  "It's  little  enough  that  I  can 
offer  you,"  said  Hiram,  "but  if  you  are  willing  to  take 
the  Job  for  what  T  can  pay  you  are  welcome  to  it.  The 
way  business  Is  going  now  I  shall  either  sell  out  or  close 
up  before  long,  for  this  store  Is  hardly  paying  expenses." 

"The  pay  Is  small,"  said  the  young  man,  "but  I  won't 
mind  that  If  you  will  only  let  me  see  what  I  can  do 
with  that  fountain.  Then,  too,  I  have  been  studying 
salesmanship — a  correspondence  course,  you  know — and 
I  am  sure  I  can  sell  paints,  toilet  articles,  stationery  and 
so  forth,  and  thus  relieve  you.  I'll  be  glad  to  have  the 
chance.  It  will  be  my  first  opportunity  to  show  what 
I  can  do,  and  by  fall  you  ought  to  be  well  enough  to 
handle  It  alone  again;  but  you  must  hire  a  prescription 
clerk  and  take  a  long  rest  before  I  leave.  You  can  afford 
It,  I  know." 

So  Victor  Bush  found  himself  early  one  spring  morning 
with  a  run-down  fountain  in  a  run-down  store  on  his 
hands,  confronted  with  the  task  of  "making  it  pay." 
His  uncle's  town  was  a  pleasant  place.  It  had  a  settled 
and  prosperous  population  and  "Miss  Head's  Select 
School  for  Olrls"  gave  social  life  to  the  place. 

Before  assuming  his  duties  Victor  spent  a  few  days  in 
learning  the  stock  of  such  things  as  he  could  sell  and 
then  appeared  behind  the  fountain.  He  was  pleased  to 
note  that  It  was  a  good,  up-to-date,  but  neglected  foun- 
tain. Hard  work  soon  banished  the  dirt.  The  porter,  who 
came  every  morning  to  clean  the  store,  rebelled  at  first 
at  unusual  tasks,  but  soon  caught  the  new  spirit  and  the 
entire  stock  took  on  a  new  appearance. 

A  "soda  man"  at  Hiram  Potter's  was  "town  talk"  and- 
everybody  wondered  what  had  come  over  Hiram.  Those 
who  had  not  even  looked  that  way  for  a  couple  of  years 
glanced  In  to  see  If  the  talk  was  really  true. 

There  was  something  Infectious  about  Victor's  good 
spirits,  his  cheery  voice  and  pleasant  smile. 

"Sort  of  makes  you  feel  as  If  everything  wasn't  going 
to  smash,  after  ail,"  Mr.  Potter  remarked  to  his  wife  a 
few  days  after  Victor's  comln.?.  "He  certainly  has  the 
fountain  looking  fine  and  people  are  beginning  to  come 
in.  He's  a  go-ahead  fellow.  He  seems  so  young  that  I 
felt  a  bit  shy  about  having  him  at  first,  but  the  way  he 
takes  hold  is  good  to  see.  Did  you  notice  how  he  tackled 
that  show  window!  I  suppose  It  did  look  sort  of  run  to 
seed  and  down  at  the  heel!"  Mrs.  Potter  nodded  her  assent. 
In  no  way  disturbed  by  the  mixture  of  metaphors  indulged 
In  by  her  husband.  "I  never  imagined  we  could  sell  so 
much  stationery,"  he  continued,  "and  when  he  did  not 
want  to  put  anything  else  In  the  window  for  a  week  I 
thought  he  was  wasting  window  space.  Now  he  says  he 
'.»  going  to  have  a  soda  fountain  window  as  soon  as  It 
gets  a  little  warmer  and  have  an  opening  day.  I  know 
that  won't  work,  but  I'm  bound  to  let  him  fry.  but  he'll 
find  that  this  Is  not  the  city  and  people  are  different." 

One  day.  Just  before  the  closing  of  the  afternoon  mall. 
Mrs.  Hlllcrest  rushed  Into  the  store  breathless,  and  -with 
rather  an  apologetic  air.  It  wss  the  first  time  a  member 
of  that  family  had  been  In  the  store  since  a  "mtsnnder- 


740 


THE   DRUGGISTS  CIRCULAl! 


November  1916 


BUndlng"  a  year  before.  Now  she  came  through  stress 
of  clrcumatances,  and  looked  relieved  when  she  saw  Victor 
at  the  fountain  with  a  smiling  face  Instead  of  Mr.  Hotter  • 
rather  grim  features,  and  heard  htm  ask  politely,  "What 
may  we  do  for  you  this  afternoon?" 

"I'm  In  an  awful  hurry,"  she  explained.  "Such  hor- 
rible mud.  I  dropped  my  package  as  I  was  going  to  the 
ofllce  and  ruined  the  wrapper.  Won't  you  find  me  another 
envelope  of  this  size?  And  I'll  hurry  Into  the  post- 
offlce  and  address  It."  Victor  hastened  to  comply,  but 
no  envelope  of  the  desired  size  could  be  found.  "I'm 
sorry,  but  we  don't  seem  to  have  any  of  that  size — it  Is 
out  of  the  ordinary — but  there  Is  five  minutes  before  train 
time  and  I  could  fix  up  lyour  package  with  some  good 
wrapping  paper.  Photograph,  did  you  say?  Then  I'll 
back  It  with  a  piece  of  cardboard  so  that  it  will  not  be 
damaged!" 

"It's  kind  of  you  to  go  to  so  much  trouble,"  salfl  Mrs. 
Hillcrest,  as  Victor  handed  her  a  neat  package,  "and 
how  nicely  you  have  wrapped  It.  I  have  just  two  min- 
utes left.  I'm  very  much  obliged  and  will  be  back  for 
a  few  things  I  need  as  soon  as  I  send  this  oft." 

"No  trouble  at  all,  I  assure  you,"  said  Victor  with  a 
smile,  as  he  hastened  to  the  fountain  to  wait  on  a  group 
of  schoolgirls,  who  were  once  more  coming  to  the  foun- 
tain. 

"Well,  I  declare,"  ejaculated  Mrs.  Potter,  who,  just  out 
of  sight,  hut  well  within  hearing,  had  been  an  intensely 
Interested  listener.    "Did  you  see  that,  Hiram?" 

"Yes,  I  did,  Ellen.  Victor  has  done  a  good  thing  for 
us  If  he  gets  them  back.  They  used  to  run  a  big  bill 
every  month,  but  she's  touchy,  and  that  day  when  we 
had  those  words — well,  she  was  up  in  the  air  before  I 
knew  It.  She  might  'a'  known  I  didn't  mean  what  I 
said!" 

"Well,  I  always  did  think  you  were  a  little  hasty  that 
day,  Hiram;  you  surely  did  sort  of  bristle  up  when  she 
found  fault  with  the  soap.  And  she's  the  kind  that  flares 
up  quick  at  a  word.  You  are  both  good-hearted,  but  you 
both  need  to  think  before  you  speak." 

"Yes,  I  suppose  so,  Ellen,  and  I  am  beginning  to  won- 
der If  Victor's  way  with  customers  isn't  better  than 
mine,  after  all,  and  he's  only  a  kid,  too.  Folks  do  seem 
to  take  to  him,  and  his  courtesy  and  our  good  soda  seem 
to  be  a  drawing  combination." 

One  morning  a  boy  sat  at  the  counter  trying  to  de- 
cide what  he  wanted,  and  changing  his  mind,  as  boys 
will.  Victor  chatted  pleasantly  with  him  and  filled  his 
order,  when  he  finally  decided  what  he  wanted.  As  the 
boy  was  leaving  he  turned  to  Victor  and  said:  "You're 
pretty  decent.  I  like  the  place.  Some  folks  get  in  a 
hurry  and  don't  give  a  fellow  a  chance  to  make  up  his 
mind." 

On  another  occasion  Mr.  Potter  heard  Bessie  Steele  re- 
mark to  Victor:  "I  always  did  think  you  had  the  best 
soda  water  here,  but  no  one  seemed  to  want  to  wait  on 
the  soda  fountain,  so  we  girls  stopped  coming;  but  when 
we  heard  that  a  new  man  was  here  we  decided  to  come 
again,  and  I  tell  you  the  girls  up  at  'Miss  Head's'  cer- 
tainly do  like  your  new  sundaes."  Hiram  was  learning 
what  many  another  man  needs  to  learn,  namely,  that  good 
soda  is  a  failure  .when  poor  service  of  any  kind  accom- 
panies  it. 

"What  do  you  think  that  boy  wants  me  to  do?"  Hiram 
said  to  his  wife  as  they  sat  at  the  supper  table  one 
evening. 

"I'm  sure  I  can  never  guess,  but  I  do  notice  most 
things  he  asks  you  to  do  work  out  all  right.  I've  got  a 
lot  of  confidence  in  Victor,"  replied  Ellen,  who,  if  any- 
thing, had  the  better  business  Judgment  of  the  two. 

"Well,  I'll  tell  you;  he  wants  me  to  buy  a  thousand 
carnations  for  an  'opening  day'  and  send  to  a  sign  maker 
in  the  city  and  have  him  make  three  big  wall  posters 
and  a  number  of  signs  and  window  strips.  Then  he  wants 
me  to  have  a  lot  of  circulars  printed,  which  he  will  have 
some  boys  distribute.  I  calculate  the  whole  thing  won't 
cost  a  penny  less  than  twenty-five  dollars,  and  we  never 
took  in  that  much  in  one  day  at  the  fountain  and  never 
will." 

"Well,  if  you  don't  get  it  back  in  a  day  you  will  finally, 
and  you  had  better  let  the  boy  know  you  believe  In  him, 
if  it  does  cost  a  little." 

The  result  was  an  "opening  day."  The  posters  and 
signs  came  and  were  put  in  prominent  places  In  the  vil- 
lage. Schoolboys  gave  out  the  circulars  and  talked  about 
the  "big  day,"  and  Victor  got  a  dispenser  from  the  city 


to  help  for  the  occasion.  An  attractive  lot  of  soda  fountain 
supplies  was  displayed  In  the  window  and  new  signs 
adorned  the  fountain. 

The  day  was  beautiful  and  warm,  an  Ideal  one  for  the 
opening,  and  the  entire  village  seemed  to  catch  the  spirit 
of  the  two  young  men,  who  hustled  all  day  as  though  it 
were  a  pleasure.  About  nine  o'clock  the  last  customer 
was  gone,  and  Victor  overheard  Mr.  Potter  say,  "Sorry 
1  did  not  get  a  few  hundred  more." 

When  Hiram  looked  at  the  cash  register  and  read  the 
figures — $78.85 — all  he  could  say  was:  "I  never  would  have 
believed  It  possible.  I  didn't  suppose  everybody  would 
want  a  carnation." 

How  many  others  there  are  who  do  not  understand 
human   nature. 

From  that  day  the  success  of  the  fountain  was  assured. 

Mr.  Potter  watched  things  grow  and  beamed  with  hap- 
piness, but  it  remained  for  his  old  friend  Mr.  Hillcrest, 
whose  trade  had  been  won  back  by  the  kindness  of  Victor 
to  his  wife,  to  point  the  moral  one  day  when  he  came 
in  to  order  some  paint  for  his  house,  for  Mr.  Potter 
made  painters'  supplies  a  good  side  issue  and  in  early 
days  had  done  all  that  line  of  business,  but  had  lost 
much  of  It. 

"Business  is  pretty  good  with  you.  Isn't  it,  Hiram?"  he 
asked  casually,  then  went  on:  "Now,  I  am  going  to  tell 
you  something  as  a  friend,  Hiram — as  a  friend,  mind 
you.  That  nephew  of  yours  has  been  making  friends 
right  and  left.  He's  as  bright  and  chipper  as  a  clear  and 
sunny  morning  and  knows  how  to  treat  customers  as  they 
should  be  treated  and  never  a  growl  if  things  don't  go 
right.  He's  always  as  smiling  as  a  basket  of  chips. 
That's  the  sort  of  man  folks  like  to  trade  with.  You 
are  as  square  and  honest  as  the  day  is  long,  Hiram;  no 
one  can  find  fault  with  you  on  that  score.  You  are  al- 
ways accurate  and  your  word  is  to  be  depended  upon, 
but  folks  like  to  go  where  they  are  treated  nicely.  Now, 
I  don't  think  there  is  another  man  in  Forestville  who 
would  be  as  frank  with  you.  I  don't  mind  saying  I  felt 
downright  bad  when  you  had  that  misunderstanding  with 
my  wife,  but  that's  all  put  behind  us  now  and  I  hope 
it  will  stay  put.  We  want  to  trade  with  you  as  we  always 
have."  It  was  not  very  elegantly  expressed,  but  was  In 
plain  language  that  Mr.  Potter  understood,  and  the  kindly 
look  on  his  old  customer's  face  told  volumes.  Holding 
out  his  hand,  he  said:  "I  am  glad  you  were  so  frank 
and  I  am  sure  you  are  right." 

That  night  Hiram  said  to  his  wife:  "I  guess  Victor's 
way  with  customers  is  best,  after  all.  I  see  that  good 
goods  and  square  dealing  isn't  everything.  The  people 
have  the  money  and  you  have  to  cater  to  them.  I'm  not 
so  old  that  I  can't  learn,  and  I  don't  mean  to  let  folks 
get  down  on  me  again.  I  feel  better  now  and  the  busi- 
ness Is  growing  so  that  I  think  I  can  have  a  Junior  clerk 
and  not  have  to  be  confined  so  much.  It  is  wonderful 
how  much  a  well-run  fountain  helps  a  man's  business. 
I  don't  think  I  can  afford  to  let  Victor  go." 

"You  are  right,  Hiram;  keep  the  boy  if  you  can.  We've 
neither  a  son  nor  a  daughter  and  we  can  give  sister's 
boy  a  chance  to  work  into  the  business  if  he  is  content 
to  stay  In  the  village." 

"Why,  that's  so.  I  never  thought  of  that.  Don't  know 
what  I  would  have  done  if  it  hadn't  been  for  you,  Ellen." 

When  fall  came  and  Hiram  and  his  wife  returned  from 
a  good  vacation  Victor  said:  "I  guess  you  won't  need 
me  any  more  and  I'll  go  home  and  look  for  another  job. 
I  have  thoroughly  enjoyed  the  summer,  though,  and  it 
has  been  fine  practice  for  me." 

"We  don't  want  you  to  leave  us,  Victor.  T  know  a 
small  place  doesn't  pay  like  a  big  city,  but  we  will  give 
you  a  fair  salary,  and  if  you  will  learn  the  business  and 
get  registered  I'll  give  you  a  half  interest  in  the  store 
and  It  will  be  yours  when  we  are  gone." 

Victor  accepted  his  uncle's  offer  with  proper  apprecia- 
tion and  set  to  work  at  once  on  plans  to  render  still  more 
attractive  the  fountain  which  had  brought  him  into  pros- 
pective partnership  in  the  Potter  pharmacy. 
,>  »  » 

Austrian  Princess  Marries  an  Apothecary. 

The  Frankfurter  Zeitung  recently  announced  the  mar- 
riage of  Princess  Marie  ■  Therese  of  Hohenlohe  to  Otto 
Kohleisen,  of  Innsbruck,  an  apothecary  and  a  descendant 
of  an  humble  Austrian  family,  says  a  London  report.  The 
princess  nursed  Kohleisen  while  he  was  in  a  hospital  suf- 
fering from  Illness  contracted  on  the  battlefield. 
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Completing  Our  Sixtieth  Year. 

Three  score  years  is  a  good  old  age  for  a  busi- 
ness in  this  country  of  rapid  changes.  If  the  reader 
is  disposed  to  question  this  statement  let  him  look 
around  him  and  count  the  number  of  concerns  that 
have  been  in  continuous  existence  under  one  name 
for  more  than  half  a  century. 

The  Druggists  Circular  was  established  just 
sixty  years  ago  by  a  good,  old-fashioned  apothecary 
and  his  physician  brother  named  Bridgman — or,  as 
they  spelled  it  in  Hanover,  where  they  came  from, 
Brugman.  It  was  soon  sold  to  Dr.  L.  V.  Newton, 
who  owned  it  during  the  remainder  of  his  life,  and 
shortly  after  his  death  it  came  into  the  hands  of  its 
present  publishers. 

During  the  past  six  decades  many  drug  journals 
have  sprung  up,  seemed  to  flourish  for  a  while,  then 
languished  and  died,  but  the  Circular  is  now,  at  the 
end  of  its  first  lap  on  the  second  half  of  the  century, 
more  vigorous  than  ever.  As  pharmacy  has  grown 
and  expanded,  so  has  the  Circular  ;  as  the  drug  busi 
ness  has  become  more  and  more  dependent  for  its 
success  upon  sound  and  advanced  mercantile  prac- 
tices', the  Circular  has  striven  to  live  up  to  the 
name  which  proclaimed  it  from  the  first  to  be  not 
only  a  journal  of  pharmacy,  but  a  "business  organ 
for  druggists." 

In  closing  its  sixtieth  volume,  by  publishing  its 
seven  hundred  and  twentieth  number,  the  Circular, 
were  it  so  inclined,  could  indulge  in  many  rem- 
iniscences, but  it  now  prefers  to  turn  its  face  to  the 
future,  letting  the  past  take  care  of  itself.  As  soon 
as  a  country,  a  firm,  a  man,  or  a  journal  finds  its 
chief  delight  in  telling  of  what  it  has  been,  its  fu- 
ture usefulness  is  likely  to  diminish.  The  CiRCur^R 
looks  forward,  not  back.  It  is  well  for  all  of  u.*; 
to  learn  from  the  lives  of  those  who  have  gone 
before,  and  all  of  us  do,  in  some  way  or  other,  but 
unless  we  can  and  do  in  the  aggregate  improve  on 
the  things  we  have  inherited  from  the  past,  advance- 
ment will  stop.  So  the  Circular  now  as  always 
holds  before  itself  the  task  of  making  each  of  its 
numbers  better  than  the  one  which  immediately  pre- 
ceded it.  We  want  to  be  able  to  say,  and  to  hear  our 
readers  say,  at  the  completion  of  each  volume,  "The 
Circular  has  been  of  more  service  to  its  subscribers 
in  the  past  year  than  ever  before." 

Without  co-operation  from  the  ranks  of  the  drug- 
gists of  the  country  we  could  not  have  made  the 
sixtieth  annual  volume  of  the  Circular  what  it  is, 


nor  its  fifty-nine  predecessors  what  they  were  and 
are.  Without  this  co-operation  we  should  start  on 
our  sixty-first  year  with  ineluctable  failure  awaiting 
us.  We  thank  our  friends  for  their  aid  and  support ; 
we  thank  those  who  have  contributed  of  their  knowl- 
edge and  experience  to  make  the  pages  of  the  CiR-^ 
cular  a  source  of  pleasure  and  profit  to  their  fel- 
lows; we  thank  those  who  have  helped  to  diversify 
our  Notes  and  Queries  department  by  sending  in 
their  requests  for  information ;  we  thank  those  who 
by  answering  the  advertisements  have  made  it  profit- 
able for  manufacturers  and  others  to  take  space  in 
those  of  our  pages  open  to  them ;  we  thank  the  ad- 
vertisers themselves  for  their  custom ;  and  we  thank 
the  many  thousands  of  subscribers  who,  by  their  an- 
nual remittances,  not  only  encourage  us  to  put  forth 
our  best  efforts,  but  actually  enable  us  to  remain  in 
business. 

Our  thanks  to  all  our  friends  and  coadjutors  are 
tendered  in  perfect  frankness  and  sincerity :  they  are 
from  the  heart.  The  knowledge  that  we  have  the 
friends  that  we  know  we  have,  spurs  us  to  better 
efforts;  so  to  conduct  the  Circular  as  to  make  it 
worthy  of  the  confidence  and  support  of  those  friends 
is  our  highest  ambition. 

And  while  it  is  a  little  early  to  be  extending  the 
compliments  of  the  holiday  season,  we  must  do  so 
now  or  be  too  late;  so  here  are  our  cordial  wishes, 
that  all  our  readers  may  have  a  Merry  Christmas  and 
be  made  Happy  all  during  the  New  Year  by  bigger 

and  better  business. 

« « » 

The  Value  of  Print. 

Printed  words  frequently  carry  weight  quite 
disproportionate  to  their  worth  as  compared  with 
spoken  words.  Perhaps  every  reader  can  recall  an 
instance  which  corroborates  that  statement.  A  printed 
advertisement  may  send  a  customer  to  a  druggist  for 
a  certain  article  and  if  the  druggist  says  that  the  ar- 
ticle is  inferior  to  a  similar  one  which  lacks  the  sup- 
port of  the  advertisement,  the  customer  is  skeptical.  A 
printed  testimonial  may  be  known  to  the  druggist  to 
be  unworthy  of  belief,  and  yet  in  many  cases  it  car- 
ries more  weight  than  the  oral  statement  that  the 
writer  of  the  testimoniftl  died  of  the  very  disease  for 
which  he  recommended  a  cure.  Druggists  might  do 
themselves  a  good  turn  more  often  than  some  of  them 
do,  by  the  more  liberal  employment  of  printing  as  an 
aid  to  emphasizing  what  they  have  to  say  to  their 
clientele. 
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A  Heart-to-Heart  Talk  With  Our  Reader*. 

Probably  every  man  has  more  or  less  vanity. 
And,  we  believe,  more  of  them  have  more  than  less. 
Some  may  call  it  professional  pride;  others  may  call 
it  living  up  to  a  principle ;  and  still  others  may  call  it 
something  else.  Professional  pride  is  a  good  name 
for  the  kind  we  now  have  in  mind,  to  wit,  our  own. 
Professional  modesty  generally  prevents  us  from 
talking  much  about  ourselves,  but  professional  pride 
now  and  then  impels  us  to  break  our  rule.  This  is 
one  of  those  times.  Not  that  we  are  going  to  brag 
about  some  achievement  of  ours.  Far  from  it.  We 
leave  it  to  our  friends  to  do  that.  What  we  want  to 
do  is  to  tell  our  readers  how  proud  it  makes  us— pro- 
fessionally proud— to  discover  a  new  writer  who  has  a 
worth-while  message  to  deliver,  and  to  be  the  means 
of  bringing  him  before  those  for  whom  his  message 
is  intended. 

We  know  that  many  people  have  an  idea  that  an 
editor  has  his  coterie  of  friends  and  favorites  and 
that  when  one  of  them  sends  him  a  contribution  he 
accepts  it  as  much  on  account  of  its  author's  name  as 
on  account  of  its  real  merits.  This  idea  is  wide  of 
the  facts.  On  the  other  hand,  here  is  a  rule  which 
we  believe  is  without  an  exception:  An  editor  is  al- 
ways glad  to  find  and  introduce  a  new  writer  whose 
contribution  is  likely  to  reflect  credit  upon  his  spon- 
sor. We  know  that  we  are  looking  for  just  this  fel- 
low all  the  time,  and  that  we  are  most  gratified  when 
our  constant  search  is  rewarded. 

The  other  day  we  happened  to  be  turning  over  the 
pages  of  a  copy  of  McClure's  Magazine  when  our  at- 
tention was  arrested  by  an  article  entitled  "The 
Managing  Editor  Speaks."  Our  interest  was  at  once 
aroused  and  some  of  the  things  in  the  article  are  so 
appropriate  for  use  in  the  present  connection  that  we 
are  quoting  them.  Editor  Charles  Hanson  Towne 
addressed  his  remarks  "to  the  young  author  every- 
where," and  to  this  young  person  he  said,  in  part : 

Nine  times  out  of  ten  the  editor  is  an  Inarticulate  per- 
son— like  a  stage  director.  He  Itnows  wliat  he  wants,  but 
he  has  difficulty  in  telling  what  it  is.  The  moment  he 
sees  it,  he  knows.  There  are  no  doubts  in  his  mind  when 
the  real  thing  comes  along.  It's  there,  and  he  recognizes 
It. 

I  -want  to  say  a  few  words  to  the  writers  who  are  wait- 
ing for  some  editor  to  iind  them ;  to  the  writers  who  think 
they  are  being  neglected,  and  left  to  languish,  whether  It 
be  in  Spokane,  Council  BlufEs,  or  in  the  heart  of  New 
York.  McClure's  is  waiting  to  discover  you.  We  cannot 
go  to  every  garden  spot  of  the  world;  but  fortunately,  in 
the  game  of  editing,  every  garden  spot  can  come  to  us. 
A  two-cent  stamp,  to  mix  the  metaphor,  will  bring  it.  Or, 
not  to  mix  the  metaphor,  it  can  come  by  parcel-post. 

This  is  the  point:  For  almost  a  year  and  a  half  I  have 
been  managing  editor  of  McClure's.  During  that  period 
I  have  found  only  two  or  three  new  authors  whose  work 
seemed  above  the  general  average.  There  cannot  be  much 
that  is  wrong  with  my  judgment,  since  fellow  editors 
have  the  same  tale  to  tell.  We  are  all  looking  eagerly  for 
the  O.  Henry,  the  Edna  Ferber,  the  Fannie  Hurst  who  is 
probably  at  this  moment  sitting  at  a  typewriter  in  some 
obscure  town,  hoping  for  recognition.    .    .     . 

You  see,  we  have  to  keep  our  enthusiasm  in  looking  for 
the  new  enthusiasm,  the  new  note,  the  new  point  of  view. 


And  If  our  periodicals  are  filled  with  big  names,  it  is  be- 
cause we  can't  And  unknown  names  attached  to  manu- 
scripts that  are  worthy  of  taking  up  valuable  space.     .     .     . 

Do  you  imagine  that  editors  like  to  turn  down  the  ma- 
terial offered  them?    .    .    . 

Every  writer  whose  name  you  know  today  had  to  make 
a  beginning. 

Someone  once  said  that  every  man  has  at  least  one 
story  worth  telling.  That  may  or  may  not  be  true.  A 
few  of  us  may  be  like  the  fellow  in  the  Spoon  River  An- 
thology to  whom  nothing  ever  happened.  I.lfe  goes  by 
some  people.  But  there  Is  drama  in  almost  every  local- 
ity   ..     . 

This  is  a  word  of  encouragement,  an  invitation  to  all 
young  authors,  wherever  you  may  be,  whoever  you  are, 
to  offer  the  work  that  comes  out  of  your  experience,  out  of 
your  knowledge,  out  of  your  imagination,  but  most  of  all, 
out  of  your  heart,  to  McClure's.  It  is  a  sincere  call  for 
assistance  and  co-operation.  For  just  as  no  author  can 
live  without  editors,  so  no  editor  can  live  without  authors. 
We  want  you.    Come  along! 

And  what  is  true  in  the  editorial  office  of  a  story 
magazine  is  true  in  the  editorial  office  of  the  Circu- 
lar, with  this  important  diflference,  namely,  that  the 
story-magazine   editor   wants   a  cleverly-told   story, 
while  we  want  facts  and  experiences  without  regard 
to  their  verbal  embellishment.    Of  course,  if  the  con- 
tributions which  come  to  us  are  well  written  we  do 
not  object,  but  as  between  a  neatly  typed,  entirely 
grammatical  article  in  which  rhetorical  flourish  has 
taken  the  place  of  practical  value  or  pharmaceutical 
interest,  and  an  account,  no  matter  how  raggedly 
written  and  free  from  literary  graces  it  may  be,  of 
some  drug-store  experience  which  contains  genuine 
information  or  an  especial  appeal  to  the  sympathy  or 
imderstanding  of  the  man  behind  the  counter,  we 
unhesitatingly  choose  the  latter  every  time.    We  are 
a  warm  admirer  of  Mr.  Towne's  friends,  O.  Henry 
and   Edna   Ferber,   and   have   reprinted   articles  by 
both   of   them.     But   those   articles   were   reprinted 
neither  because  of  their  literary  excellence  nor  the 
reputations  of  their  respective  authors,  but  because 
they  had  in  them  that  which  we  thought  druggists, 
as  druggists,  could  read  with  pleasure  or  profit.    O. 
Henry  once  worked  in  a  drug  store,  and  Edna  Fer- 
ber seems  to  be  writing  of  her  own  experience  no 
matter  what  her  subject.    We  would  rather  have  the 
simple,    unaflfected,    straightforward    letter    recently 
published  on  our  "queer  page,"  telling  of  an  inter- 
esting event  which   transpired  in  its  writer's  store, 
than  a  highly-polished  piece  of  literature  lacking  in 
the  druggy  atmosphere  of  Mr.  Filar's  communica- 
tion. 

This,  then,  is  to  say  to  druggists  everywhere, 
young  and  old,  experienced  writers  or  those  who 
have  yet  to  ofifer  their  first  contribution  to  an  editor, 
we  want  to  hear  from  you.  We  request  that  you 
send  us  something  to  print  about  your  drug-store 
life.  We  desire  that  you  tell  us  how  you  make  up 
some  of  your  favorite  medicinal  preparations  or 
soda-water  syrups.  We  yearn  to  ascertain  from  you 
what  idea  found  in  the  Circular  you  have  applied 
and  how  it  worked  out.  We  should  like  to  see  some 
of  your  advertising  and  hear  how  it  pulled,  and  learn 
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of  your  favorite  sales  plans.  Prescriptions  which  are 
worthy  of  remark  either  on  account  of  the  handwrit- 
ing of  the  prescriber  or  the  kind  of  mixture  he  orders 
are  welcome  at  this  office,  as  are  photographs  of 
druggists'  window  displays,  druggists'  store  inte- 
riors, druggists'  families,  druggists'  houses,  horses 
and  dogs,  and  druggists  themselves.  We  ask  for  the 
co-operation  of  our  readers  in  all  these,  matters,  and 
in  others  too  numerous  to  specify  here,  to  which 
their  minds  will  naturally  turn.  And  if  our  readers 
will  not  help  us,  they  can  at  least  allow  us  to  help 
them  by  making  known  to  us  their  wants.  We  main- 
tain a  query  department  for  their  benefit  and  would 
be  glad  for  them  to  manifest  their  appreciation  of 
this  fact  by  using  it.  In  short,  we  want  to  get  and 
keep  in  close  touch  with  the  druggists  of  the  land ; 
we  want  them  to  know  that  we  are  with  them  and 
for  them,  and  we  want  them  to  show  that  they  recip- 
rocate this  feeling  of  ours.  Large  numbers  of  them 
have  shown  it.  and  to  them  we  extend  assurances  of 
our  appreciation.  We  want  the  backward  ones  to 
join  their  ranks. 


As  to  the  Journal  of  the  American  Phar- 
maceutical Association. 

When  an  overladen  vessel  seems  to  be  getting  the 
worse  of  it  in  an  encounter  with  heavy  seas,  if  she 
has  wise  officers  some  of  her  load  will  be  thrown 
overboard.  If,  deep  down  in  the  hold  of  the  vessel 
is  stored  the  most  precious  part  of  her  cargo,  while 
on  the  upper  decks  are  the  less  valuable  and  more 
recently  taken  on  goods,  he  would  indeed  be  consid- 
ered a  foolhardy  captain  who  would  fail  to  select  the 
latter  for  sacrifice. 

The  American  Pliarmaceutical  Association  is  a 
good  old  ship.  She  has  been  plowing  the  pharmaceu- 
tical main  for  more  than  three  score  years,  gather- 
ing valuable  materials  from  the  four  quarters  of  the 
globe  and  landing  them  safely  in  the  storehouses  of 
her  owners.  In  spite  of  the  many  enlarging,  improv- 
ing, renewing  and  strengthening  processes  through 
which  she  has  been  put,  there  is  such  a  thing  as  over- 
loading her.  And  if,  by  unduly  taxing  her  capacity, 
her  officers  jeopardize  her  safety,  and  if,  after  their 
attention  has  been  called  to  the  over-taxing  and 
jeopardization,  they  do  not  take  steps  to  save  the  ship 
and  preserve  the  well-nigh  priceless  cargo  entrusted 
to  their  keeping,  they  will  prove  themselves  recreant 
to  a  duty  they  should  perform,  unfit  for  the  task  they 
have  undertaken.  No  one,  we  think,  certainly  not  the 
Circular,  believes  the  men  who  have  temporary  con- 
trol of  the  destiny  of  this  good  old  ship  will  prove 
recreant  to  their  duty  or  unfit  for  their  task.  Con- 
cern for  those  most  directly  interested  in  that  por- 
tion of  the  cargo  which  is  making  the  ve.ssel  top- 
heavy  may  have  caused  them  to  hesitate  to  jettison  it. 
and  hope  that  better  weather  conditions  might  come  to 
their  relief  may  have  given  them  pau.se,  but  now  that 
the  storm  seems  to  be  growing  in  violence  and  the 
danger  to  the  ship  to  be  on  the  increase,  the  necessity 
for  quick  and  drastic  action  on  the  part  of  the  ship's 


officers  can  no  longer  remain  in  question :  the  Journal 
of  the  American  Pharmaceutical  Association  should 
go  overboard. 

When  the  proposition  to  establish  the  Journal  was 
made,  the  Circular  refrained  from  discussing  it,  not 
because  it  did  not  have  definite  views  on  the  subject, 
but  because  it  considered  the  proposed  step  an  unwise 
one,  yet  knew  that  if  it  opposed  the  establishment  of 
the  Journal  its  motives  would  be  misconstrued.  We 
thought  that  the  best  thing  for  us  to  do  was  to  keep 
our  hands  off  and  allow  the  members  of  the  cssocia- 
tion  to  find  out  for  themselves  what  we  felt  sure 
would  be  the  result  of  their  experiment.  Experience 
is  a  costly  teacher,  but  when  she  imparts  a  lesson  she 
usually  does  it  so  thoroughly  that  none  can  mistake  its 
purport. 

Some  three  years  ago  when  some  of  the  local 
branches  of  the  American  Pharmaceutical  Associa- 
tion were  passing  resolutions  in  favor  of  the  continua- 
tion of  the  publication  of  the  annual  volume  of  Pro- 
ceedings, the  Circular  stated  editorially  that  the  es- 
tablishment of  the  Journal  had  been  a  mistake.  It 
then  suggested  that  a  referendum  on  the  subject  be 
taken,  believing  that  a  majority  of  the  members  felt 
about  it  as  we  did,  but  we  have  heard  of  no  action 
having  been  taken  on  this  suggestion. 

The  Journal  of  the  American  Pharmaceutical  Asso- 
ciation performs  for  the  association  no  useful  service 
which  could  not  and  would  not  be  equally  well  if  not 
better  performed  by  the  other  pharmaceutical  jour- 
nals at  not  one  cent  of  expense  to  the  association.  It 
fills  no  want.  It  has  deprived  the  members  of  the  as- 
sociation of  their  time-honored  and  much-prized  an- 
nual volume  of  Proceedings,  and  in  its  stead  given 
them  a  dozen  magazines  which  are  glanced  at  by 
some,  looked  over  more  carefully  by  others,  scattered 
and  lost  by  most,  and  bound  (at  an  additional  ex- 
pense of  a  dollar  or  so)  and  preserved  by  a  very, 
very  few.  But  over  and  above  all  this,  the  Journal 
is  a  drain  on  the  treasury  of  the  association  which  it 
will  not  be  able  to  stand  indefinitely.  To  maintain 
the  Journal  costs  the  association  several  thousand 
dollars  annually.  It  was  brought  out  in  President 
Alpers'  address  at  the  recent  Atlantic  City  meeting 
of  the  association  that  the  receipts  of  the  organiza- 
tion were  falling  short  of  its  disbursements  at  the 
rate  of,  we  believe,  some  three  thousand  dollars,  more 
or  less,  a  year.  This  would  be  too  big  a  price  to  pay 
for  the  assf)ciation's  montlily  publication  even  if  it 
were  a  necessity  or  yet  a  luxury.  But  it  is  neither,  it 
is  a  mistake.  If  it  is  not  soon  discontinued,  it  will 
become  a  folly. 

That,  in  the  face  of  these  facts  the  association 
should  be  asked  to  enlarge  the  Journal  and  do  away 
with  what  is  left  of  the  old  lx>und  book  of  Proceed- 
ings, now  known  as  tl>e  Year  Book,  passes  the  under- 
standing of  the  Circular  staff — a  staff  on  which 
there  are  four  loyal  members  of  the  association,  striv- 
ing at  all  times  for  its  growth  and  betterment.  We 
prize  our  set  of  nearly  sixty  volumes  of  the  associa- 
tion's Proceedings,  and  while  we  bind  our  Journals 
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they  do  not  compensate  for  the  break  in  the  set  of  the 
older  books. 

The  council  of  the  association  may  say  that  the 
Journal  was  established  by  a  vote  of  the  members  and 
can  be  discontinued  only  by  direct  orders  from  the 
same  source.  This  is  true.  Yet,  as  the  members  at 
large  of  the  association  were  in  poor  position  to  judge 
of  the  desirability  of  establishing  the  Journal,  but 
were  led  to  their  action  in  the  matter  by  the  advice 
of  the  council,  so  they  are  in  poor  position  to  judge 
of  the  undesirability  of  continuing  the  Journal,  and 
look  to  the  council  for  guidance.  They  should  not 
look  in  vain. 

*  ■  > 

The  Annual  Volume  and  Index. 

Those  who  do  not  like  chestnuts  are  warned  to 
pass  on  to  the  next  article,  for  this  one — to  many  of 
our  readers,  at  any  rate — will  prove  to  be  in  part,  at 
least,  just  that.  We  are  going  to  set  down  a  couple 
of  paragraphs  or  so  about  the  annual  index  of  the 
Circular  bound  in  this  number,  and  about  saving 
the  twelve  monthly  numbers  of  the  Circular  and 
binding  them  with  the  index.  To  those  readers  who 
do  just  that,  the  advantages  of  such  a  procedure 
need  not  be  told.  Among  the  many  who  have  already 
heard  this  advice  full  oft,  there  may  be  a  few  who  are 
poised  in  the  balance  and  need  only  one  more  telling 
to  make  them  act  on  it.  We  hope  they  will  now  go 
ahead  and  act,  for  we  feel  sure  that  when  they  have 
done  this  they  will  feel  under  deep  and  lasting  obliga- 
tions to  us  for  having  convinced  them. 

But  our  words  are  now  addressed  chiefly  to  the 
younger  men  and  newer  subscribers,  as  their  minds 
are,  so  to  speak,  virgin  soil,  which  should  show  best 
results  from  the  kind  of  planting  that  we  are  now 
doing. 

The  Circular  is  a  storehouse  of  information  of 
a  pharmaceutical  and  allied  kind.  For  a  man  who 
has  bought  and  paid  for  this  information,  to  scatter 
it  to  the  four  winds  of  heaven  seems  to  be  about 
as  wise  as  would  be  the  action  of  a  farmer  who  had 
made  and  gathered  a  crop  of  grain,  to  use  as  much 
as  he  needed  at  the  moment  and  leave  the  balance 
out  in  the  field  to  go  to  waste. 

In  order  that  the  information  in  the  Circular 
may  be  of  .the  most  value  to  those  who  save  it,  we 
index  it  at- a  considerable  cost  in  time,  effort  and 
money.  To  aid  those  who  want  to  get  the  most  out 
of  their  numbers  of  the  Circular  after  they  have 
once  been  read,  we  offer  binders  made  of  heavy 
cardboard  and  muslin.  By  using  these  binders  read- 
ers may  keep  their  copies  in  regular  order,  free  from 
dirt  and  unsightly  creases  and  tears,  and  in  a  form 
and  at  a  place  which  renders  them  most  accessible 
for  ready  reference. 

Many  old  readers  have  bound  sets  of  the  Circular 
for  ten,  twenty,  fifty  or  more  years.  They  find  them 
of  inestimable  value  and  would  almost  as  soon  part 
with  a  member  of  their  family  as  to  give  them  up. 
The  young  man  may  feel  discouraged  from  beginning 
now  to  save  his  copies,  but  by  the  time  he  has  two  or 


three  volumes  bound  and  in  place  he  will  regard  the 
matter  in  a  different  light,  and  when  ten  or  fifteen 
volumes  have  accumulated — as  they  will  in  an  almost 
incredibly  short  time,  if  each  one  is  saved — he  will 
have  a  reference  library  whose  value  will  more  and 
more  impress  itself  upon  him. 

But  this  subject  being  a  chestnut,  perhaps  we 
have  already  devoted  too  much  space  to  it  here  and 
now.  We  believe  most  readers  who  have  followed 
us  thus  far  have  caught  our  drift,  so  we  let  the 
matter  rest  with  them. 


That  Clerk  Serves  Himself  Best  who  serves  his 
employer  best,  as  the  most  distinguished  member  of 
the  Hayes  family  might  have  remarked.  And  as  we 
are  paraphrasing  one  of  the  former  president's  say- 
ings, so  was  he  borrowing  from  Pope.  Pope,  in  turn, 
was  indebted  to  Homer  for  the  idea — for  it,  like  many 
another  truth,  has  came  down  from  the  ages,  and  will 
doubtless  endure  for  all  time.  The  salesman  who  is 
merely  working  for  his  employer  is  not  much  of  an 
asset.  It  takes  about  two  of  him  to  accomplish  the 
work  of  one  good  man  who  has  been  developed  to  the 
point  where  he  has  learned  to  work  7inth  his  em- 
ployer. It  is  all  a  matter  of  loyalty,  and  this  quality 
in  a  sales  force  brings  added  dollars  into  the  store 
daily.  Loyalty  sends  the  tired  worker  into  the  bal- 
cony or  the  basement  for  an  item  called  for  when  the 
shelf  is  empty  and  it  would  be  easier  for  him  to  say 
"Just  out."  It  is  the  quality  behind  the  counter  that 
holds  old  customers  and  makes  new  ones,  keeps  the 
wheels  turning  when  the  proprietor  is  away,  gives  to 
a  store  a  distinguishing  characteristic.  It  is  a  form 
of  honesty.  Unless  a  clerk  possesses  it  and  cultivates 
it,  he  is  not  apt  to  be  a  complete  success  as  a  clerk, 
and  the  earlier  in  life  a  man  gets  into  the  success  habit 
the  more  the  habit  is  likely  to  do  for  him.  The  clerk 
who  strives  for  bigger  things,  without  doing  the  small 
things  better,  is  building  his  house  upon  a  shaky 

foundation. 

»« » 

Detection  of  Small  Quantities  of  Chlorine. 

LeRoy  (Compt.  rend.)  reports  that  an  aqueous  so- 
lution of  the  hydrochloride  of  hexamethyltri-p.am- 
inotriphenylmethane  is  a  more  sensitive  reagent  for 
chlorine  than  potassium  iodide  starch  paste.  The  re- 
agent produces  a  violet  color  in  the  water,  which 
preferably  should  contain  a  small  amount  of  sodium 
chloride  which  intensifies  the  reaction,  when  it  con- 
tains as  little  as  0.00000003  part  of  chlorine  (potas- 
sium iodide  starch  paste  indicates  the  presence  of 
only  o.ooooooi  part).  The  reagent  has  the  advantage 
over  potassium  iodide  starch  paper  in  that  it  is  not  as 
easily  attacked  by  nitrites  as  the  latter,  and  that  oxy- 
gen does  not  interfere  with  the  reaction. 


Dermatitis  from  Wild  Parsnip. 

Edel  (Ned.  Tijdsch.  Genessk.  through  Journ.  Am. 
Med.  Asso.)  reports  that  some  men  who  had  been  cut- 
ting weeds  contracted  dermatitis,  for  which  the  juice 
of  the  wild  parsnip  was  found  to  be  responsible.  It 
subsided  in  a  few  days,  but  some  of  the  blisters  be- 
came infected  in  some  of  the  men,  prolonging  the 
trouble.  The  author  induced  the  same  dermatitis  on 
a  small  scale  on  his  own  hand  with  some  of  the  plant 
juice. 
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The  Story  of  a  Long -Time  Store 

In  this  comparatively  new  land,  few  businesses  have  been  in  existence  for  over  a  hundred 
years.  Here  is  the  story  of  one  which  has  that  record.  Antiquarians,  at  least,  will  find  it 
interesting. 

By  Clifford  H.  RtroEs. 

Today  the  city  of  Utica  is  a  hustling,  up-to-date  pioneer  merchant  whose  location  was  in  his  life  time 
city    of    about   85,000    inhabitants.      What    a    con-  taken  over  by  dispensers  of  drugs. 
trast  to  that  day  125  years  ago  when  there  disem-  History  tells  us  that  John  Post  was  of  Dutch  ex- 
barked  in  the  spring  of  1790  one  John  Post,  with  traction  and  was  born  in  Schenectady  in  1748.     He 


Evans  Store  on  John  Post  Site. 


A.  8.  Evans. 


Evans  Store  at  Present. 


his  wife,  three  young  children  and  a  carpenter,  sup- 
plied with  merchandise,  furniture  and  provisions,  at 
old  Fort  Schuyler,  as  Utica  was  then  called,  after  a 
journey  of  eight  or  nine  days  up  the  Mohawk  River 
from  Schenectady.  Think  of  it !  The  quickest  meth- 
od of  transporta- 
tion in  those  days 
in  the  Mohawk 
Valley  was  on  the 
Mohawk  River  in 
boats  called  Can- 
a  d  i  a  n  batteaux, 
capable  of  carry- 
ing one  and  a  half 
tons  up  stream 
and  fi  v  e  tons 
down,  propelled 
by  hand  and  trav- 
eling at  a  speed 
that  consumed 
nine  days  in  mak- 
ing a  trip  that 
now  takes  about 
two  hours. 

There  is  no  evi- 
dence as  to  wheth- 
er drugs  formed  any  part  of  the  merchandise  brought 
by  Post  to  Fort  Schuyler.  It  is  not  unlikely  that  they 
did,  but  even  if  so,  he  could  scarcely  be  claimed  as  a 
druggist.  There  is  no  question,  however,  as  to  his 
being  a  trader,  that  he  bought  and  sold  various  kinds 
''  f  merchandise :  and  that  on  the  site  on  which  he 
opened  his  store  was  subsequently  erected  a  new 
buildinjr  in  which  from  near  the  beginning  of  the 
last  century,  until  very  recently,  a  regular  drug  store 
was  in  existence.    He  is  placed  in  this  narrative  as  a 


Jarcd  E.  Warner. 


fought  through  the  entire  period  of  the  Revolution- 
ary War,  was  at  the  taking  of  both  Burgoyne  and 
Cornwallis,  and  previous  to  his  coming  to  old  Fort 
Schuyler  he  had  been  employed  in  trading  with  the 
Six  Nations. 

In  appearance  and  disposition,  we  are  told  th^t  he 
was  a  large,  hearty 
looking  and  sensi- 
ble man,  but  some- 
what reserved. 

The  settlement 
that  John  Post  en- 
tered on  landing 
consisted  of  about 
200  toughened  and 
liardy  pioneers  of 
Dutch  descent 
mostly.  All  the 
abodes  therein 
were  constructed 
of  logs  and  none 
were  pretentious. 
The  chief  occupa- 
tion was  the  clear- 
ing of  land  and 
trapping,  huntincr 
and  trading  with 
the  Indians.  The 
latter  was  what  un- 
donbfedlv  brouerht 
John  Post  to  Fort 
Schuyler. 

He  labored  hard,  and  within  six  months  had  a 
half  acre  of  land  cleared  and  a  frame  house,  the  first 
one,  by  the  way,  in  the  county. 

At  first  he  "set  up  shop"  in  his  dwelling,  but  pros- 


Benjamin  F.  Ray. 
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pered  so  well  that  in  1791  he  built  himself  a  store 
along  side  of  the  house,  and  on  the  exact  plot  of 
ground  that  the  building  stands  in  which  the  A.  S. 
Evans  Company  conducted  its  business  to  within 
two  years  ago.  Today  trolley  cars  clang  past  con- 
tinually in  front  and  three  great  railroads  meet 
almost  directly  in  the  rear. ' 

The  following  interesting  account  of  the  life  of 
John  Post,  is  given  verbatim  from  Bagg's  Pioneers  of 
Utica.  That  he  was  "the  man  of  the  hour"  most  of 
the  time  during  that  period  of  long  ago  is  amply 
shown. 

His  trade  was  principally  with  the  neighboring  Indians, 
who  would  bring  him  In  the  furs  of  the  animals  they 
had  killed,  and  also  ginseng,  a  plant  growing  in  the 
woods,  and  which  was  then  in  great  request  as  an  article 
of  export  to  the  Chinese.  In  return  he  furnished  them 
spirits,  tobacco,  blankets,  ammunition,  beads,  etc.  It  is 
said  by  his  daughter  to  have  been  a  common  occurrence 
that  thirty  or  forty  Indian  men,  women  and  children  re- 
mained at  his  house  through  the  night  and  if  the  weather 
was  cold,  surrounded  the  Immense  kitchen  flre  of  logs,  or 
In  the  milder  season,  lay  .upon  the  grass  plats  by  the  side 
of  the  log  and  brush  fences  in  the  vicinity.  From  the 
journal  of  travelers  who  took  dinner  and  supper  here  in 
November,  1793,  and  then  looked  into  his  store,  we  find 
that  it  was  well  stocked  and  a  favorite  place  for  tipplers 
and  customers. 

Tradition  tells  us  of  a  difficulty  travelers  met  with  in 
petting  supplies  for  their  expeditions,  and  to  overcome  it 
they  put  in  practice  a  sharp  Yankee  trick.  Mr.  Post 
was  the  only  one  in  the  settlement  who  could  furnish 
them  pork,  and  he  asked  for  it  more  than  they  were  will- 
ing to  give.  The  store  of  James  Kip  had  all  the  salt,  and 
this,  too,  as  they  thought,  was  held  dearer  than  was  just. 
So  buying  of  Kip  the  whole  stock  of  salt,  they  had  the 
monopoly  and  were  able  to  deal  better  with  Post. 

Mr.  Post  was  much  interested  in  general  traffic  by  land 
and  water.  He  erected  on  the  river  bank  a  three-story 
warehouse  of  wood,  which  was  still  standing  to  a  com- 
paratively recent  period.  Mr.  Post  owned  several  boats, 
which  were  employed  in  taking  produce  to  Schenectady 
and  in  bringing  back  merchandise  and  the  families  and 
effects  of  persons  removing  into  the  new  country.  He 
ran  three  stage  boats,  as  they  were  called,  fitted  up  with 
oil  cloth  covers  and  with  seats,  more  especially  for  the 
accommodation  of  passengers.  Mr.  Post's  boats  were  pro- 
pelled chiefly  by  oars,  were  constructed  to  carry  twenty 
passengers  and  were  tastefully  curtained. 

Within  a  few  years  of  his  arrival,  viz.,  on  the  13th  of 
July,  1792,  Mr.  Post  purchased  of  the  representatives  of 
Gen.  Bradstreet  89%  acres  of  lot  No.  95,  which  now 
Includes  the  heart  of  the  city.  He  had.  by  his  trade  and 
by  the  early  purchase  of  lands,  acquired  no  little  fortune, 
and  it  was  said  he  was  about  to  retire  from  business.  But 
Post  had  daughters,  and  the  second  one  especially  was  a 
pretty  and  lively  girl.  As  she  possessed  also  attractions 
from  her  father's  wealth,  she  had  many  admirers.  She 
married  Giles  Hamlin,  deemed  an  expert  merchant. 

son-in-law  was  taken 
ambitions  to  extend  it, 
York  and  made  large 
example  of  one  of  his 
candles.  Apparently, 
son-in-law,  John  Post 
We  are  told  that : 

Just  as  the  New  York  creditors  were  pressing  them 
for  payments,  came  a  sudden  end  to  all  of  the  prosperity 
of  Mr,  Post.  Between  2  and  3  o'clock  in  the  morning 
of  February  4th,  1804,  a  flre  broke  out  in  his  store,  which 
was  so  far  advanced  by  the  time  it  was  discovered  that 
nothing  was  saved  but  a  part  of  the  account  books  and 
some  silver  money.  Post  behaved  honorably  and  sold  all 
his  lands  to  secure  some  preferred  debts  and  became  In 
his  old  age  divested  of  all  the  property  for  which  he  had 
labored  during  his  whole  life.  Much  commiseration  was 
felt  for  him,  and  he  and  his  aged  wife  and  his  large  fam- 
ily of  daughters  withdrew  from  Utica  to  a  small  farm  at 
Manilus.  Nothing  now  remains  of  Mr.  Post  but  a  wretched 


We  are  now  told  how  this 
into  the  business,  how  he  was 
how  he  made  trips  to  New 
purchases  on  Post's  credit,  an 
purchases  being  five  tons  of 
through  this  over-ambitious 
had  been  run  deeply  in  debt. 


street  called  by  his  name,  on  lands  that  he  once  owned, 
unless  it  be  the  large  box  stove  which  once  heated  his 
store,  now  to  be  seen  in  front  of  one  of  the  hardware  es- 
tablishments, and,  which,  perchance,  was  the  instrument 
of  his  ruin. 

Rather  a  sad  ending,  to  be  sure,  and  hardly  a  fit- 
ting climax  to  such  an  active  and  industrious  life; 
still,  during  his  years  of  decline  he  must  have  de- 
rived much  satisfaction  and  pleasure  when  his  mind 
dwelt  on  his  earlier  days  of  action  and  triumphs  pre- 
ceding the  fateful  fire.  Before  leaving  this  interest- 
ing character,  it  would  seem  proper  to  state  that  he 
served  for  many  years  as  treasurer  of  Herkimer 
county. 

When  John  Post  moved  to  the  farm  at  Manilus,  he 
left  behind  him  an  incorporated  village  considerably 
larger  than  the  one  he  entered  fourteen  years  pre- 
vious, and  its  name  had  been  changed  from  Fort 
Schuyler  to  the  one  by  which  it  is  known  today — 
Utica. 

Apparently,  during  the  last  six  months  of  John 
Post's  career  as  a  storekeeper  he  was  threatened  with 
the  same  common  foe  with  which  druggists,  in  com- 
mon with  other  merchants,  of  course,  are  threat- 
ened today,  namely,  competition,  because  we  find 
from  the  records  that 

In  July,  1803,  a  partnership  in  the  practice  of  medicine 
and  in  the  sale  of  drugs  was  effected  between  Dr.  Francis 
Guieteau,  Jr.,  and  Dr.  Solomon  Wolcott,  Jr.  This  Dr. 
Wolcott,  a  native  of  Colchester,  Conn.,  was  bom  in  1769, 
and  a  descendant  of  the  sixth  generation  of  the  Henry 
Wolcott  who  came  from  B^gland  with  Winthrop's  immi- 
gration in  1630,  and  in  1636  took  part  in  the  founding  of 
Windsor,  Conn.,  the  head  of  the  numerous  family  of  Wol- 
cotts  in  the  United  States,  the  progenitors  of  two  or 
three  governors  of  Connecticut,  and  of  other  eminent  per- 
sons. Studying  medicine  in  New  London,  he  settled  him- 
self in  Williamstown,  Mass.,  where  he  acquired  some 
property,  and  was  married.  Thence  he  was  drawn  to 
Utica. 

The  partners  opened  a  shop  across  the  street  from 
John  Post's  store.  Several  removes  were  made  dur- 
ing the  course  of  which  Dr.  Guiteau  withdrew,  and 
John  Post's  store  burned  until  finally  Dr.  Walcott  lo- 
cated in  the  new  brick  building  on  the  John  Post 
site,  where  his  store  was  known  by  the  sign  of  "The 
Good  Samaritan."  He  then  took  in  partnership  his 
brother.  During  this  time  he  had  been  physician 
and  druggist,  but  more  of  the  latter,  his  advertise- 
ments finding  a  place  in  every  newspaper  issue.  He 
eventually  withdrew,  however,  devoting  himself  to 
his  practice  and  allowing  his  brother  to  conduct  the 
store. 

This  is  all  the  information  obtainable  of  the  firm 
of  Guiteau  &  Wolcott,  other  than  that  the  brother, 
who  took  John  Williams  with  him  as  an  associate, 
carried  on  the  business  to  the  year  1817,  and  that  the 
building  that  was  the  home  of  Guiteau  &  Wolcott  was 
also  the  home  of  the  present  A.  S.  Evans  Company  to 
within  two  years  ago.     It  still  stands. 

During  the  period  of  Guiteau  &  Wolcott,  Utica 
had  boomed  along  rapidly,  and  when  the  next  pro- 
prietors, Warner  &  Harvey,  took  possession  of  the 
old  stand  in  1817.  we  find  that  "pent-up  Utica"  con- 
tained 420  dwellings  and  stores,  churches,  banks, 
taverns,  printing  offices  and  other  appendages  of  a 
flourishing  country  town,  and  2,861  inhabitants. 

And  of  Warner  &  Harvey  to  1835,  Warner  & 
Southmayd  to  1842.  Warner  &  Ray  to  1867,  we  glean 
the  following: 

'IVo  druggists'  clerks  started  in  business  at  this  time 
in  the  old  stand  of  Dr.  M.  H.  Wolcott.    They  were  Syl- 
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vanus  Harvey  and  Jared  E.  Warner.  The  former  came  to 
L'Uca  from  Norwich  Corners,  in  this  vicinity,  and  before 
entering  in  business  had  been  for  some  time  In  the  em- 
ploy of  Dr.  Solomon  Wolcott.  He  was  an  intelligent, 
active  man  of  unusually  fine  appearance,  social  In  taste 
and  popular  In  manner.  He  had  strong  military  pro- 
clivities, and  was  among  the  foremost  in  a  rifle  company. 
Well  endowed  physically,  he  could,  without  the  aid  of 
stirrups,  easily  vault  into  his  saddle.  Falling  into  loose 
habits,  he  lost  his  standing  and  died  in  1S43. 

Jared  Eliot  Warner  was  born  In  Pomfret,  Conn.,  March 
31st,  1796.  His  mother  was  a  granddaughter  of  Eliot,  the 
Indian  missionary  and  daughter  of  an  accomplished  and 
exemplary  minister.  His  father  was  Jared  Warner,  a 
practicing  physician,  whose  moral  worthiness  was  de- 
scribed on  his  monumental  stone.    .    .    . 

The  son,  after  the  father's  death,  was  sent  to  Clinton  In 
this  county  to  study  medicine.  Getting  tired  of  the  pur- 
suit, he  came  to  Utica  and  entered  himself  as  a  clerk  with 
Dr.  Wolcott.  Here  he  remained  until  he  began  business 
with  "Dr."  Harvey.  The  latter  was  his  partner  until 
1835,  when  the  firm  became  Warner  &  Southmayd,  from 
1842  It  was  Warner  &  Ray  until  the  retirement  of  Mr. 
Warner,  about  1867,  when  it  was  continued  by  the  part- 
ner, Benjamin  F.  Ray. 

In  the  Pioneers  of  Utica,  which  was  printed  in 
1877,  it  is  said : 

By  the  present  generation  the  house  has  been  as  fa- 
miliarly known  as  were  those  of  the  Wolcotts  and  Posts 
of  the  earlier  ones.  An  heirloom  it  holds  direct  from  the 
flrst  druggists  of  Utica  is  a  large  show  bottle  in  the  front 
window  of  the  store,  which  contains  the  identical  col- 
ored fluid  poured  into  it  in  1812.  Articles  in  which  Mr. 
Warner  once  dealt  largely  besides  his  ordinary  trade 
were  the  essential  oils  of  peppermint,  spearmint,  etc., 
which  were  distilled  for  him  in  the  northern  part  of  the 
country  and  which  he  exported.  Mr.  Warner  has  always 
been  closely  attentive  to  his  concerns  and  content  with 
the  acquisitions  of  his  calling,  being  treasurer  of  the 
County  Bible  Society,  agent  of  the  American  Board  of 
Foreign  Missions,  the  American  Tract  Society,  etc.,  his 
store  was  made  the  place  of  deposit  and  distribution  of 
numerous  religious  publications.  For  many  years  he  had 
been  an  elder  in  the  First  Presbyterian  Church,  and  was 
also  president  of  the  Utica  City  National  Bank.  He  has 
likewise  served  as  alderman.  Mr.  Warner  has  been  thrice 
married,  and  of  living  children  has  one  son  and  two 
daughters. 

Mr.  Warner's  partner,  Benjamin  F.  Ray,  was  a 
man  of  sterHnp  qualities.  Therefore,  each  must  have 
been  a  fitting  partner  for  the  other  during  their  busi- 
ness association,  and  the  combination,  coupled  with 
the  fact  that  Utica,  before  the  beginning  of  their 
partnership  in  business,  had  become  a  city,  had,  no 
doubt,  much  to  do  with  their  prosperity. 

Shortly  after  his  death  in  1884  we  learn  of  the  high 
standing  of  this  old-time  druggist. 

From  an  article  on  the  life  of  Benjamin  F.  Ray 
appearing  in  an  old  issue  of  The  Utica  Observer,  I 
now  quote: 

Benjamin  F.  Ray  was  a  sterling  business  man  and  one 
of  our  oldest  druggists.  He  early  carved  out  for  himself 
a  business  and  social  standing  second  to  none.  He  was 
connected  with  a  number  of  the  leading  Interests  In  the 
city,  the  Water  Works  Company,  Globe  Woolen  Mllla, 
Utica  and  Black  River  Railroad  Company,  and  was  a 
member  of  Grace  Church.  He  was  Identified  with  the 
drug  busness  of  Utica  for  about  one-half  century,  and 
during  all  the»«  years  was  In  the  same  location.  In  1835 
he  entered  the  store  as  clerk  for  Dr.  J.  E.  Warner,  and 
so  well  and  faithfully  did  he  serve  In  that  capacity  that 
In  1842  he  was  taken  In  partnership  under  the  firm  name 
of  Warner  ft  Ray.  Mr.  Ray  was  prudent,  conscientious. 
Industrious  and  therefore  successful.  Measured  by  ex- 
perience In  business  circles  on  Geneaee  street,  and  vari- 
ous corporations  in  our  city,  B.  F*.  Ray  was  rightly 
counted  one  of  our  oldest  as  well  as  best  citizens.  Few 
t'-v"  r.Rssed  any  length  of  time  In  Utica  without  becoming 
ted  with  the  establishment  of  Warner  ft  Ray  A 
1.  keen  man  of  business  to  the  many;  to  those  who 


knew  him  closely  there  was  a  vein  of  humor  running 
through  his  nature  that  made  him  one  of  the  most  de- 
lightful of  companions  and  friends.  His  memory  was 
very  accurate,  and  he  could  repeople  the  streets  with 
long  gone  faces  with  a  precision  that  was  remarkable. 

The  store  occupied  so  many  years  by  him  is  the  oldest 
place  of  business  in  Utica.  There  are  several  historical 
facts  and  traditions  connected  with  this  old-time  place  of 
business.  The  carved  figure  just  within  the  entrance  rep- 
resenting Trade  and  Commerce  is  so  old  that  nothing  Is 
positively  known  of  its  origin.  It  has  been  a  feature  of 
the  store  since  1803. 

Then  from  a  book  of  reminiscences  by  one  John 
Piper,  a  local  historian,  we  get  the  following  choice 
descriptive  morsel : 

Then  we  come  to  Warner  &  Ray,  and  there  you  see  Mr. 
Warner  making  his  pills  with  his  little  apron,  and  as 
careful  about  them  as  an  old  miser  over  his  gold,  and  Mr. 
Ray,  with  an  eye  to  business,  as  quick  as  a  squirrel  and 
as  sharp  as  a  needle. 

Mr.  Warner  retired  from  the  business  in  1867. 
From  that  time  till  1883  Mr.  Ray  conducted  the 
business  alone,  upon  which  date  it  was  handed  over  to 
Franklin  T.  Ray  &  Co.,  the  firm  consisting  of  Benja- 
min F.  Ray,  his  son  Franklin  T.  and  J.  Felix  Horn- 
ung,  the  latter  for  many  years  having  acted  as  clerk 
for  Mr.  Ray. 

And  thus  we  are  brought,  so  to  speak,  to  the  land 
of  the  living,  because  the  son,  Franklin  T.  Ray.  is  at 
present  living  in  New  York  city,  although  he  is  not 
engaged  in  the  drug  business. 

On  the  death  of  his  father,  Benjamin  F.  Ray,  in 
1884,  Mr.  Ray  took  over  the  business  and  ran  it  per- 
sonally until  1887,  when  he  engaged  in  the  manufac- 
ture of  paper  at  Fayettevile,  N.  Y.  From  that  time 
on  it  was  conducted  by  different  managers  and  suc- 
cessfully, until  in  1897  it  was  sold  out  to  the  present 
owners,  the  A.  S.  Evans  Company. 

The  A.  S.  Evans  Company,  upon  taking  possession, 
opened  a  branch  store  in  Genesee  street,  the  main 
thoroughfare  in  the  southern  part  of  the  city,  which 
proved  to  be  a  successful  venture.  About  two  years 
ago  the  construction  of  an  overhead  crossing  over 
the  New  York  Central  Railroad  tracks,  directly  in 
front  of  the  old,  original  store,  necessitated  their  re- 
moval from  that  location.  Their  present  location, 
however,  is  only  a  stone's  throw  from  the  original 
one. 

The  A.  S.  Evans  Company  prides  itself,  and  justly. 
on  having  the  largest  and  most  modem  soda  fountain 
in  the  city. 

Mr.  A.  S.  Evans,  president  of  the  concern,  is  one 
of  the  directors  of  the  Drug  Merchants  of  Amer- 
ica, has  held  the  office  of  president  of  the  New  York 
State  Pharmaceutical  Association  and  is  well  known 
and  active  in  the  drug  world  throughout  the  State. 


Alkalinity  of  Glass  Ampuls. 

The  alkalinity  of  the  glass  frequently  has  a  detri- 
mental effect  on  the  contents  of  ampuls.  Krebere 
{PharviaceuHzeki  Journ.  through  L'union  pharm.), 
while  applying  various  reagents  for  estimating  the 
alkalinity  of  the  glass,  found  that  the  sensitiveness 
of  the  reagents  decrca.ses  in  the  following  order :  nar- 
cotinc  salts,  strychnine  salts,  phenolphthalein,  corro- 
sive sublimate  and  morphine  salts.  Narcotine  salts 
act  even  in  the  cold,  for,  when  the  ampul  is  filled  with 
a  0.1  per  cent,  solution  of  such  a  salt,  a  turbidity  due 
to  the  liberation  of  the  free  base,  is  noticed  within 
10  to  15  minutes,  when  the  glass  is  alkaline. 
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The  Druggist's  Attitude  Toward  Women 
Patrons. 

By  Prof.  Zada  M.  Cooper. 
Are  there  any  reasons  why  druggists  should  espe- 
cially desire  the  patronage  of  the  women  of  their 
community?  If  so,  what  are  some  of  the  conditions 
they  must  meet  if  they  hope  to  get  that  patronage 
and  to  keep  it? 

Too  many  druggists,  I  fear,  give  the  subject  no 
special  thought,  because  they  do  not  realize  that  any 
special  effort  is  necessary.  Of  course,  they  want  all 
the  business  they  can  get  whether  brought  them  by 
men  or  by  women.  If  it  is  true,  as  estimated  by 
competent  authorities,  that  85  per  cent,  of  the  gen- 
eral merchandise  sold,  is  sold  to  women,  it  is  fair  to 
suppose  that  some  such  percentage  holds  in  the  drug 
business  also.  This  fact  alone  should  cause  some 
serious  thought  and  justify  extra  effort  to  obtain  that 
business.  It  should  be  remembered  that  women  are 
shoppers.  It  is  not  to  their  credit — perhaps  quite 
the  reverse — but  it  is  a  fact,  nevertheless,  and  con- 
sequently it  is  perfectly  legitimate  for  a  druggist  to 
take  advantage  of  this  fact  to  increase  his  business. 
Do  not  misunderstand ;  taking  advantage  is  not  used 
in  the  sense  of  exploitation,  not  trying  to  sell  to  peo- 
ple what  they  do  not  want  or  do  not  need,  but  mak- 
ing your  place  of  business  and  your  goods  so  attrac- 
tive that  the  search,  the  "shopping,"  if  you  please, 
will  end  with  you  instead  of  going  on  or  going  back 
to  your  competitor. 

The  means  to  this  end  are  many,  but  a  few  are 
worthy  of  more  than  passing  attention.  First  of  all 
remember  that  women  are  keenly  sensitive  to  ap- 
pearances, and,  that  one  word,  appearances,  is  a  com- 
prehensive term.  The  location  of  your  pharmacy,  its 
outward  appearance  and  the  nature  of  your  window 
displays,  the  kind  of  shops  that  must  be  passed  in 
reaching  it,  are  each  of  importance.  A  whole  article 
might  be  written  on  window  displays  alone  in  this 
connection,  but  this  is  not  the  time.  Once  inside, 
impressions  are  formed  in  the  same  way.  Not  only 
must  show  cases  and  shelf-ware  be  clean,  but  you 
yourself  and  all  the  clerks  should  be  immaculate.  If 
dirty  work  must  be  done,  as  it  surely  must,  the  indi- 
vidual who  does  it  should  keep  out  of  sight  of  cus- 
tomers or  at  least  not  attempt  to  attend  to  their 
wants  until  the  marks  of  that  work  have  been  re- 
moved. A  drug  store  is  one  of  the  places  where  dirt 
>s  inexcusable. 

Whole  volumes  have  been  written  on  the  necessity 
of  good  manners  and  the  need  for  courtesy.  Suffice 
it  to  say,  that  nearly  every  druggist  knows  the  ne- 
cessity. He  believes  in  it  as  an  abstract  fact,  even 
if  he  does  not  practice  it.  More  often  he  thinks  he 
is  the  personification  of  good  breeding,  for,  like  the 
rest  of  humanity,  he  is  endowed  with  a  fair  measure 
of  self-esteem.  Perhaps  there  really  is  nothing  to  be 
desired,  nothing  lacking  in  his  treatment  of  custom- 
ers. Sometimes,  however,  there  is  room  for  im- 
provement. A  little  introspection  might  not  be 
amiss.  On  the  other  hand,  politeness  can  be  over- 
done and  then  it  ceases  to  be  a  virtue.  Women  are 
not  fools.  Their  intuitive  faculties  are  usually  highly 
developed,  so  that  they  recognize  the  real  gentleman, 
and  no  amount  of  veneer  over  a  coarse  or  base  nature 


will  take  the  place  of  genuine  manhood.  There  is 
one  point  that  I  fancy  will  bear  emphasis.  However 
courteous,  however  pleasant  you  may  be,  above  all 
be  dignified.  A  druggist  who,  through  the  things 
he  dispenses,  takes  the  lives  and  health  of  people  into 
his  hands  has  no  excuse  for  a  flippant  or  careless 
manner. 

Keep  your  place  of  business  free  from  loafers. 
Nothing  is  more  disgusting  to  women  than  a  group 
of  smoking,  expectorating  individuals  lounging  about 
your  doors.  Apparently  they  begrudge  every  inch 
of  space  they  yield  for  a  woman's  passage,  meanwhile 
appraising  the  value  of  her  apparel,  from  the  crown 
of  her  hat  to  the  sole  of  her  shoe.  Having  loafers  in- 
side the  store  is  worse,  if  possible.  Whether  a 
woman  has  come  with  a  prescription  to  be  filled  or 
to  buy  face  powder,  it  matters  not;  she  objects  to 
the  listening  ears.  If  you  care  for  the  patronage  of 
women,  eliminate  the  loafers. 

Build  up  a  reputation  for  a  clean  business.  Still 
more,  have  the  reality,  the  character  back  of  the  rep- 
utation. In  fact,  it  is  quite  impossible  to  get  and 
keep  a  good  reputation  without  first  possessing  good 
character  and  then  putting  character  and  personal- 
ity into  your  business.  A  clean  business  assumes  the 
absence  of  any  illegal  article  of  whatever  nature,  be 
it  liquor,  narcotics  or  anything  else.  No  one  thing 
will  lose  you  the  patronage  of  women  of  the  com- 
munity more  quickly  than  the  reputation  of  operating 
a  "joint"  or  catering  to  dope  fiends. 

Druggists  offend  by  objectionable  advertising. 
Objectionable  is  not  an  explicit  term,  and  yet  I  sus- 
pect most  druggists  who  stop  to  give  the  subject 
any  thought  know  pretty  much  what  women  might 
consider  objectionable.  The  general  distribution  of 
advertising  matter  about  patent  or  proprietary  reme- 
dies for  woman's  ailments  leads,  as  does  extensive 
advertising  of  proprietaries  of  whatever  sort,  to  self 
diagnosis  and  self  medication,  which  we  all  know 
very  often  results  in  actual  harm.  Another  instance 
in  point  is  the  needless  display  of  many  articles  whose 
use  is  perfectly  proper,  but  which  would  arouse  un- 
due curiosity  among  the  coarse  or  vulgar,  and  among 
children.  Women  appreciate  the  necessit>'  for  a 
druggist  to  be  informed  about  things  of  a  private  na- 
ture, and  they  know  that  a  pharmacy  is  the  proper 
■place  to  purchase  them,  but  they  beiieve,  also,  that 
any  display  of  them  for  the  eye  of  the  public  is  ab- 
solutely uncalled  for. 

Suggestive  or  immodest  pictures  especially  stir 
women's  resentment.  Sensible  women  are  not  so 
prudish  that  they  cannot  recognize  the  beauty  of  the 
nude  in  art,  but  they  are  just  as  decided  in  their 
opinion  that  the  place  for  it  is  not  on  the  counters 
or  in  the  window  of  any  pharmacy.  Do  not  forget 
that  every  time  you  overstep  these  lines  you  are  com- 
promising the  dignity  of  your  establishment. 

I  would  emphasize  the  fact  that  it  is  not  simply  the 
form  of  advertising — the  way  it  reaches  the  public, 
whether  in  daily  papers,  magazines,  posters,  bill- 
boards or  circulars  distributed  from  house  to  house — 
but  the  nature  of  the  subject  matter,  the  publicity  on 
subjects  which  need  none,  that  they  object  to.  The 
Women's  Organization  of  the  National  Association 
of  Retail  Druggists  has  taken  a  definite  stand  on  this 
very  subject  and  should  accomplish  much. 
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On  the  other  hand,  druggists  should  plan  the  ad- 
vertising that  they  do,  largely  with  women  in  mind. 
Family  purchasing  falls  to  them,  and  if  they  do  not 
actually  do  the  buying  for  the  family,  they  often  ad- 
vise where  the  purchases  should  be  made.  If  women 
are  the  spenders  of  the  family  income  they  are  often 
the  savers,  too.  Many  a  family  owes  its  financial 
prosperity  as  much  to  the  good  management  and  wise 
disbursement  of  funds  as  it  does  to  the  earning  ca- 
pacity of  the  head  of  the  household.  Women  prob- 
ably read  advertisements  oftener  and  more  carefully 
than  men.  Women's  mania  for  bargaining  makes 
them  watch  prices  closely.  All  these  things  should 
be  kept  in  mind  in  deciding  what  and  how  to  ad- 
vertise. 

Finally,  I  would  emphasize  something  which  I  be- 
lieve few  druggists  have  considered  at  all,  or  at  least 
not  from  the  standpoint  of  pleasing  their  women  pa- 
trons. I  refer  to  the  need  for  women  clerks — not  just 
saleswomen  for  sundries,  but  women  pharmacists. 
Druggists  who  have  ever  employed  women  pharma- 
cists never  afterward  wish  to  limit  their  help  to  men. 
A  woman  druggist  brings  considerable  business  that 
the  establishment  would  not  otherwise  have.  Women 
may  be  morbidly  sensitive  or  possessed  of  false  mod- 
esty, but  the  condition  exists,  and  the  lack  of  women 
clerks  drives  them  to  department  stores  for  many 
druggists'  sundries,  and  they  are  led  to  buy  drugs 
there  also.  The  mail  order  house  gets  its  share  of 
sales  of  druggists'  sundries  for  the  same  reason.  If 
you  employ  a  woman  pharmacist  you  should  be  able 
to  draw  all  this  business  to  your  own  establishment. 
Women  are  quick  to  appreciate  the  presence  of  an- 
other woman.  Above  all,  a  woman  pharmacist  gives 
your  place  of  business  a  little  different  atmosphere 
and  lends  dignity  that  other  women  feel. 


The  History  of  Anesthetics.* 

By  H.  a.  Kirby. 

The  history  of  the  discovery  of  the  means  by 
which  insensibility  to  pain  may  be  produced  is  a  his- 
tory that  every  educated  person  should  know.  This 
history  is  best  given  by  tracing  the  events  which 
finally  led  to  the  administration  of  ether  by  inhalation 
to  produce  a  state  of  insensibility  that  will  permit 
surgical  operations  to  be  performed  without  the  pa- 
tient being  conscious  of  any  physical  pain. 

There  is  plenty  of  evidence  that  the  practice  of  pro- 
ducing insensibility  is  of  great  antiquity.  Homer 
mentions  the  anesthetic  effects  of  "nepenthe" ;  Herod- 
itus  tells  of  the  practice  of  the  Scythians  of  inhal- 
ing the  vapors  of  a  certain  kind  of  hemp  to  produce 
a  sort  of  drowsy  intoxication ;  Dioscorides  and  Pliny 
make  statements  abut  the  use  of  an  anesthetic  in  sur- 
gery. There  is  even  evidence  that  a  Chinese  physi- 
cian used  the  vapor  of  some  kind  of  hemp  in  his 
surgical  practice  in  the  third  century.  Hugo  de 
Lucca,  who  lived  in  the  thirteenth  century,  used  "man 
draga"  extensively  in  his  surgical  work ;  Shakespeare 
makes  several  allusions  to  the  soporific  effects  of 
"mandrake."  Valerius  Cordus  described  the  forma- 
tion of  ether  in  the  sixteenth  century.  The  name 
"ether"  was  given  it  by  Frobenius  in  1730. 

While  serving  as  an  apprentice  under  Dr.  Borlase, 

*▲  portion  of  ft  KrftdiuUloa  thMto  oommunloatcd  t>7 
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a  surgeon,  Humphry  Davy,  exhibited  such  a  remark- 
ably clear  power  of  reasoning  and  so  much  zeal  in 
his  work,  that  he  was  invited  to  become  the  superin- 
tendent of  an  institution  that  had  been  established  at 
Clifton  "for  the  purpose  of  trying  the  medicinal  ef- 
fects of  different  gases."  Davy  accepted  this  invita- 
tion, and  after  two  years  of  hard  work  at  this  insti- 
tution he  published  a  paper  called  "Researches, 
Chemical  and  Philosophical,  Chiefly  Concerning  Ni- 
trous Oxide."  The  paper  was  remarkable  for  its 
clearness,  and  evidence  of  hard  study  and  much  rea- 
soning. This  paper  was  written  when  Davy  was 
twenty-two  years  of  age. 

In  this  essay  Davy  very  clearly  and  forcibly  set 
forth  the  result  of  his  observations  and  investigations 
of  nitrous  oxide,  or  "laughing  gas,"  as  it  was  termed 
from  the  fact  that  its  effect  when  inhaled  was  to  pro- 
duce laughter  and  merriment,  and  in  some  cases  in- 
sensibility was  the  result.  Near  the  end  of  this  essay 
Davy  wrote :  "As  nitrous  oxide  in  its  extensive  oper- 
ation appears  capable  of  destroying  physical  pain,  it 
may  probably  be  used  with  advantage  during  surgi- 
cal operations  in  which  no  great  effusion  of  blood 
takes  place." 

This  suggestion  was  not  regarded  seriously,  and 
nitrous  oxide,  or  "laughing  gas"  was  used  for  the 
sole  purpose  of  producing  laughter  and  amusement 
until  some  forty  years  later.  In  1844  Horace  Wells, 
a  dentist  of  Hartford,  Conn.,  attended  a  lecture  on 
nitrous  oxide  given  by  Mr.  Colbon,  a  popular  trav- 
eling lecturer  on  chemistry.  After  the  lecture  there 
was  the  general  amusement  of  inhaling  this  "laugh- 
ing gas."  It  was  then  that  Wells  noticed  that  one  of 
the  men  did  not  seem  to  be  conscious  of  bruising  and 
cutting  his  knees  by  falling  over  a  bench.  Wells, 
who  it  seems  had  been  thinking  that  there  might  be 
some  way  of  deadening  pain  so  as  to  make  extraction 
of  teeth  less  painful  and  dreaded,  thought  that  this 
"laughing  gas"  was  what  he  wanted.  He  immedi- 
ately tried  it  by  having  one  of  his  own  molars  taken 
out  while  he  was  under  its  influence.  He  said  that 
he  had  suffered  no  pain,  and  was  anxious  to  try  the 
experiment  on  some  one  else. 

Not  very  long  afterwards  a  man  came  into  Wells' 
office  suffering  with  a  terrible  aching  tooth,  and 
asked  if  Wells  could  mesmerize  him  so  he  could  bear 
the  pain  when  the  tooth  was  pulled.  Wells  gained 
his  consent  to  try  the  gas,  and  the  tooth  was  ex- 
tracted with  hardly  any  pain. 

For  several  weeks  Wells  used  this  method  of  pull- 
ing teeth  with  fair  success.  Then,  wishing  to  dem- 
onstrate that  his  method  could  be  employed  success- 
fully in  surgical  operations.  Wells  went  to  Boston. 
Here,  at  the  Massachusetts  General  Hospital,  he 
made  a  dismal  failure  when  he  attempted  to  extract 
a  tooth  without  any  resulting  pain,  in  the  presence  of 
a  large  number  of  medical  students.  The  gas  bag 
was  removed  before  the  patient  was  thoroughly  un- 
der the  influence  of  the  nitrous  oxide,  and  when  the 
tooth  was  extracted,  the  patient  cried  out  with  pain. 
The  students  hissed  and  hooted  at  Wells,  and  de- 
clared that  his  discovery  was  "no  good."  Wells  re- 
turned to  his  native  town  very  much  disheartened 
and  discouraged  at  his  failure.  He  gave  up  his  study 
of  nitrous  oxide  as  a  pain-killing  agent  until  later 
when  a  more  important  discovery  than  his  own  was 
declared  to  have  been  made. 

Such  is  the  history  of  the  first  gas  used  to  produce 
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insensibility  to  pain  by  inhalation.  The  history  of 
ether  naturally  follows,  for  it  was  found  to  do  what 
Wells'  discovery  did  not  do. 

It  is  not  an  easy  matter  to  decide  where  the  history 
of  the  use  of  this  agent  begins,  because  of  the  scarc- 
ity of  authentic  records.  It  is  known,  however,  that 
Dr.  Warren  used  ether  at  the  Massachusetts  General 
Hospital  in  1805  on  a  patient  suffering  with  phthisis, 
and  later  he  used  it  in  attacks  of  asthma.  It  is  also 
known  that  P'araday  suggested  the  use  of  ether  as 
early  as  1818.  In  the  Journal  of  Science  and  the 
Arts  he  wrote  tliat  ether  mixed  with  common  air  and 
inhaled  "produces  effects  similar  to  those  occasioned 
by  nitrous  oxide."  In  this  same  article  he  advises 
that  "It  is  necessary  to  use  caution  in  making  ex- 
periments of  this  kind."  And  he  gives  some  exam- 
ples of  cases  where  the  use  of  ether  produced  ill  ef- 
fects. These  ill  effects  seem  to  have  been  greater 
feared  than  the  pain,  and  it  may  be  possible  that  this 
fear  was  one  of  the  reasons  why  ether  was  not  em- 
ployed sooner  than  it  was. 

As  ether  was  more  easily  procured  and  produced 
practically  the  same  effects  as  nitrous  oxide,  it  came 
to  be  used  for  the  mental  excitement  it  produced  in- 
stead of  nitrous  oxide;  especially  was  this  true  in 
some  parts  of  the  South  in  this  country.  A  crowd 
of  young  people  would  gather  and  inhale  ether  "for 
the  fun  of  it."  These  parties  were  known  as  "ether 
frolics" ;  and  it  was  at  one  of  these  "frolics"  that  the 
first  case  of  complete  insensibility  to  pain  was  pro- 
duced by  the  inhalation  of  ether.  It  was  a  pure  acci- 
dent, however,  as  the  account  shows. 

Wilhite,  a  young  man  of  Anderson,  S.  C,  attended 
one  of  these  "ether  frolics"  in  1839.  After  all  those 
present  had  inhaled  the  gas,  and  a  great  deal  of  mer- 
riment had  ensued,  the  young  people  were  not  satis- 
fied, and  Wilhite,  perceiving  a  negno  boy  at  the  door 
very  much  amused  at  the  proceedings,  conceived  the 
idea  of  having  the  boy  inhale  the  gas  to  afford  some 
more  amusement  for  the  company.  The  negro  bo\ 
very  stoutly  declined  to  inhale  the  vapor,  and  the 
young  people  held  him  and  forced  him  to  inhale  it 
from  a  saturated  handkerchief.  Very  soon  the  boy's 
struggles  ceased ;  he  became  quiet  and  submissive, 
and  in  a  little  while  he  was  entirely  unconscious. 
This  insensibility  greatly  frightened  the  young  peo- 
ple, and  medical  help  had  to  be  secured  before  the 
negro  was  aroused.  He  remained  insensible  for 
about  an  hour,  but  after  much  slapping,  shaking  and 
dashing  of  cold  water  into  his  face,  the  boy  regained 
consciousness.  It  is  needless  to  say  that  this  episode 
so  frightened  the  young  people  that  no  more  "ether 
frolics"  were  held  in  that  neighborhood. 

Wilhite  became  a  pupil  of  Dr.  Crawford  William- 
son Long  in  1842.  Dr.  Long  was  practicing  at  Jef- 
ferson, Ga.,  at  that  time;  and  when  he  was  told  of 
the  negro  boy  affair  by  Wilhite,  he  immediately  be- 
gan experimenting  with  ether  to  produce  insensibil- 
ity to  physical  pain.  Instead  of  merely  reasoning  out 
his  theory,  Dr.  Long  went  farther:  after  he  came  to 
the  conclusion  that  he  had  found  a  pain-deadening 
agent,  he  at  once  proceeded  to  demonstrate  the  truth 
of  his  theory  by  actually  testing  it. 

On  the  thirtieth  of  March,  1842,  Dr.  Long  dis- 
sected a  tumor  from  the  neck  of  James  \'enable 
while  the  latter  was  under  the  influence  of  ether. 
The  operation  was  a  complete  success,  and  thus  was 
the  first  surgical  operation  performed  with  the  use  of 


ether  to  allay  the  pain.  Venable  had  another  tumor 
removed  on  June  the  sixth  of  the  same  year,  and 
afterwards  declared  that  he  had  felt  no  pain  what- 
ever during  either  operation. 

Dr.  Long  performed  several  other  operations  in 
his  immediate  neighborhood,  employing  ether  in  all 
of  them,  and  these  operations  were  much  talked 
about  in  this  same  neighborhood ;  but  this  neighbor- 
hood was  small,  and  Dr.  Long  did  not  publish  any  ac- 
count of  his  remarkably  successful  operations.  He 
decided  to  wait  and  test  his  discovery  more  thor- 
oughly before  offering  it  to  the  world,  for  being  a 
man  of  good  judgment  and  sense,  he  realized  that 
unless  he  could  produce  better  evidence  than  he  had 
at  that  time,  the  world — and  especially  the  medical 
world — would  scoff  at  his  discovery  and  refuse  to 
accept  it. 

In  1844  while  Long  was  waiting  to  make  a  better 
and  greater  test  of  his  discovery  there  were  others 
who  were  working  on  the  same  idea ;  men  who  had 
never  heard  of  Long  were  searching  for  what  would 
mean  so  much  to  suffering  humanity  and  great  fame 
for  the  discoverer. 

Dr.  W.  T.  G.  Morton,  a  New  England  dentist,  was 
a  witness  of  Wells'  failure  when  he  endeavored  to 
pull  teeth  without  pain  at  the  Massachusetts  General 
Hospital  in  1844.  Afterwards  Morton  tried  the  same 
thing  and  was  partially  successful.  At  this  time  Mor- 
ton was  living  at  the  home  of  Dr.  Charles  Jackson, 
and  attending  the  Massachusetts  Medical  College, 
studying  medicine  and  anatomy.  Jackson  was  a  well 
known  chemist,  geologist  and  mineralogist.  He  was 
a  very  quiet,  respectable,  and  unselfish  sort  of  a  man. 
Morton,  on  the  other  hand,  was  a  rough,  energetic 
dentist,  without  any  scientific  skill;  and,  as  later, 
events,  showed,  he  was  a  very  selfish  man. 

It  was  at  the  suggestion  of  Dr.  Jackson  that  Mor- 
ton made  his  experiments.  Of  course,  he  found  that 
ether  would  produce  insensibility,  and  he  immedi- 
ately claimed  that  he  was  the  discoverer.  He  even 
took  out  a  patent  and  tried  to  make  money  from  his 
so-called  "letheon,"  which  was  nothing  but  pure 
ether.  Even  after  it  was  conclusively  shown  that 
Long  had  used  ether  earlier,  Morton  still  claimed 
that  he  should  have  the  honor. 

This  is  not  true  of  that  quiet  gentleman,  Dr. 
Charles  Jackson.  As  soon  as  Long  was  induced  by 
his  many  friends  to  assert  his  claim,  and  request  that 
it  be  known  that  he  first  used  this  method  of  employ- 
ing ether  in  surgery,  Dr.  Jackson  very  quietly  with- 
drew from  the  controversy  and  stated  that  he  would 
have  given  Long  the  honor  if  he  had  only  known  of 
his  work  sooner. 

.Wells  now  came  into  the  controversy  declaring: 
that  his  method  of  using  nitrous  oxide  was  a  better 
and  safer  way  of  producing  insensibility ;  and  he  de- 
clared if  any  honor  was  given  he  was  certainly  due 
his  part.  But  Dr.  Long's  claim  was  too  strong.  It 
was  the  claim  of  the  man  who  did  not  desire  fame, 
for  he  only  entered  the  controversy  at  the  solicita- 
tion of  his  many  friends,  particularly  some  of  his 
college  friends  at  the  University  of  Pennsylvania.  It 
was  the  claim  of  a  true  gentleman  who  did  not  de- 
sire fame  and  fortune  for  his  discovery;  rather,  it 
was  the  claim  of  a  quiet  man  for  what  was  right  and 
just,  the  claim  of  a  man  who  wished  honor  given 
where  it  was  due.  Beyond  any  doubt  at  all.  Dr. 
Crawford  W.  Long  deserves  the  honor  of  priority  of 
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the  discover}'.  This  fact  is  attested  by  a  letter  writ- 
ten to  Dr.  Long's  daughter  by  Dr.  George  Foy,  of 
Dublin,  in  which  letter  he  stated  conclusively  that 
England  recognized  Dr.  Long's  claims.  In  this  let- 
ter Dr.  Foy  says:  "The  principal  anesthetists  of  Lon- 
don recognize  that  your  father's  claim  to  the  dis- 
covery is  well  founded,  and  in  their  hospital  classes 
they  so  inform  their  students. 

An  interesting  fact  well  worth  knowing  is  the 
source  of  the  terms  "anesthesia"  and  "anesthetics." 
It  has  already  been  noted  above  that  Morton  used 
the  term  "letheon"  for  the  name  when  he  got  his  pat- 
ent. This  name  was  discarded  in  favor  of  one  sub- 
mitted by  Oliver  Wendell  Holmes,  that  happy  com- 
bination of  writer  and  medical  student  that  is  re- 
flected in  Dr.  Woods  Hutchinson  to-day.  Holmes 
suggested  that  "anaesthesia"  be  used  for  the  state, 
and  "anaesthetic"  for  the  agent.  It  will  be  noticed 
that  the  spelling  has  slightly  changed  since  then. 
The  pronunciation  is  the  same,  although  the  second 
"a"  has  been  dropped  from  the  spelling. 

Another  point  of  interest  is  the  tragic  way  in 
which  all  of  those  concerned  in  the  ether  contro- 
versy died.  Wells,  after  his  failure  and  bitter  dis- 
appointment at  not  being  recognized,  committed  sui- 
cide. Long  died  at  the  bedside  of  a  patient,  from 
apoplexy.  Morton  died  perhaps  a  more  tragic  death 
than  any  of  the  others.  He  became  mentally  unbal- 
anced, and  one  day  while  returning  from  a  drive  he 
suddenly  leaped  from  the  carriage  and  ran  to  a  lake 
to  "cool  his  brain."  It  it  said  that  he  plunged  his 
head  into  the  water  and  was  found  unconscious. 
However  that  may  be,  he  was  taken  to  a  hospital  and 
very  soon  died.  Jackson  became  insane  from  the 
worry  and  trouble  the  ether  controversy  brought  him 
and  died  in  an  asylum. 

In  connection  with  the  history  of  anesthesia  it  is 
well  to  say  something  about  chloroform.  Chloro- 
form was  first  discovered  and  described  at  nearly  the 
same  time  by  Soubeiran  (1831),  and  Liebig  (1832). 
Its  composition  was  first  accurately  ascertained  by 
the  distinguished  French  chemist,  Dumas,  in  1835. 

Prof.  J.  Y.  Simpson,  of  the  University  of  Edin- 
burgh, introduced  chloroform  as  a  substitute  for 
ether  in  obstetric  practice.  For  this  he  was  made  a 
baronet,  and  his  statue  was  erected  in  Edinburgh. 
Simpson's  method  was  used  for  some  time  in  Europe, 
but  there  was  a  gradual  return  to  the  use  of  ether. 
Recently  Dr.  Crile,  of  Qeveland,  has  announced 
what  he  calls  "anociassociation"  anesthesia.  This 
name  is  given  because  the  principle  of  the  method  is 
to  cut  off  from  the  brain  all  nocuous  or  nociassocia- 
tion.  As  to  the  merit  of  this  method,  it  is  not  yet 
time  to  say.  The  method  will  have  to  be  given  a 
thorough  series  of  rigid  tests  before  it  will  be  uni- 
versally accepted.  One  may  say,  however,  that  if 
Dr.  Crile  has  discovered  a  means  of  bettering  the  ad- 
ministration of  ether  his  name  will  go  down  in  his- 
tory as  one  who  has  helped  suffering  humanity. 

In  the  meantime,  it  must  be  remembered  that  Dr. 
Crawford  W.  Long  was  the  first  man  to  use  anesthe- 
sia in  surgery,  and  too  much  praise  cannot  be  given 
this  man.  It  is  true  that  he  did  not  make  his  discov- 
ery public  at  once,  but  there  are  several  reasons  that 
may  have  held  him  back.  The  most  important  rea- 
sons are:  (i)  he  wished  to  be  fully  satisfied  as  to 
the  merit  of  his  discovery  by  giving  it  a  more  thor- 


ough test;  (2)  he  was  in  a  small,  obscure  country 
village  and  publicity  was  not  easily  secured.  It  is 
sufficient  to  say  that  the  honor  belongs  to  Dr.  C.  W. 
Long,  and  it  is  generally  conceded  him  all  over  the 
civilized  world. 

The  University  of  Pennsylvania  recently  had  a  me- 
dallion struck  in  his  honor,  and  many  essays  have 
been  written  praising  the  man  who  gave  to  the  world 
a  discovery  whose  worth  cannot  be  measured  in  dol- 
lars. Rather  is  it  to  be  measured  in  the  praises  of 
thousands  of  sufferers  and  thousands  of  surgeons. 
■> « » 

Gathering  the  Sassafras. 

By  Felix  J.  Koch. 

Can  you  picture  to  yourself  anything  more  delight- 
ful by  way  of  a  frolic,  than  going  out,  a  whole  crowd 
of  you,  young  folk  and  old,  armed  with  knives  and 
hatchets  and  sometimes  saws ;  with  baskets  and  sacks 
and  buckets  and  any  other  like  impedimenta,  off  and 
away  for  a  day  in  the  woods,  with  not  only  the  pleas- 
ure of  a  big  picnicking,  but  the  knowledge  of  goodly 
profit  as  well  ?  And  this  as  a  result  of  nothing  more 
noisome  than  gathering  the  roots  of  the  odorous  sas- 
safras. 

Wheresoever  you  go  out  from  Cincinnati,  latterly, 
you  will  find  the  sassafras.  Even  had  you  never  been 
told  of  its  presence  here,  the  curious  leaves  would 
take  your  eye;  the  delicate  odor,  carried  to  you  by 
the  breeze,  would  tempt  to  taste;  and  the  country 
boys  would  soon  teach  you  the  pleasant  art  of  nib- 
bling those  leaves  as  you  go. 

Every  year  quantities  of  the  bark  of  the  sassafras 
root  is  cut  into  neat,  little  circular  bundles  and 
brought  to  the  Queen  City  of  the  West  for  sale. 

The  sassafras  tree,  so  superabundant  near  Cincin- 
nati, notably  on  the  road  to  the  suburban  town  of 
Ryland,  Ky.,  is  found,  authorities  tell  us,  from  Can- 
ada to  Florida.  It  is  marked  by  deciduous  leaves, 
yellow  flowers,  which  appear  before  these  same 
leaves  do ;  and  a  small,  dark-blue  fruit.  The  wood  is 
soft,  light,  coarse  in  the  fiber,  a  rather  dirty-white 
or  else  reddish-brown,  and  with  a  rather  agreeable 
smell,  somewhat  resembling  that  of  fennel,  and  an 
aromatic,  rather  pungent  and  sweetish  taste. 

"The  sassafras  tree,"  one  who  knows  it  best  relates, 
"has  early  attracted  people's  attention,  from  the  pecu- 
liarity of  its  foliage  as  -well  as  its  medicinal  prop- 
erties. 

"One  early  writer  called  it  the  ague-tree,  and  its 

products  once  commanded  an  extravagant  price  for 

medicine.     The  bark  of  the  roots  is  still  so  used. 

It  is  kept  in  small  fragments  for  flavoring  officinal 

preparations,  for  which  purpose  the  sassafras  oil  is 

distilled  to  the  amount  of  thousands  of  pounds  each 

year." 

« ■ » 

Persian   Opium. 

Svirlevski  {Pharmaceutizeiv.  Journ.)  finds  that  the 
morphine  content  of  Persian  opium  generally  varies 
from  4.4  to  I  I.I  per  cent.  While  some  samples  as- 
sayed as  high  as  19.0"  per  cent,  of  morphine,  others, 
especially  those  for  domestic  use,  were  almost  de- 
void of  the  alkaloid,  yielding  as  little  as  0.38  per  cent, 
of  morphine.  However,  almost  all  the  opium  ex- 
ported from  Persia  answers  the  requirements  of  the 
various  pharmacopoeias  and  contains  10  per  cent,  of 
anhydrous  morphine. 
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PAPERS   READ  AT    CONVENTIONS 

From  among  the  many  papers  read  by  pharmacists  and  others  at  meetings  of  their  associa- 
tions, some  of  the  more  valuable  and  interesting  are  selected  each  month  and  printed  here. 

General  Formulas  in  U.  S.  P.  IX. 

Br  Otto  Raubenheimeu. 

American  Phaxnuuseutical  Association. 

Among   the  twenty-four   general   principles   to  be  fol-  sponsible  for  this,  owing  to  his  experience  of  the  freez- 

lowed  in  the  ninth  revision  in  the  abstracts  of  the  Pro-  ing  of  a  ten-liter  bottle  of  French  rose  water,  which  upon 

ceedings  of  the  Ninth  Decennial  Convention,  1910,  pub-  thawing  had  completely  lost  its  fragrant  odor.    After  all, 

lished  in  U.  S.  P.  IX,  I  find  on  p.  xxxli  the  following:  experience  is  the  best  teacher,  and  this  incident  proved 

General  Forn,ul«.-Xt  t8  recommended  that  general  formu-  ^^'fj!''^l^^l,t^f^7''  ^''h  ^T,*"^  P'"''^^ """!!.■.         ., 
Ise  be  introduced,  as  far  as  the  particular  nature  of  the  eev-  Just  one  word  of  caution  before  leaving  this  subject, 

eral  drugs  will  permit,   for  Huldextracts,  tinctures  and  such  and   that   is,   aromatic   waters  from   volatile  oils  should 

other  prt^paraUons  as  are  made  by  IdenUcal  processes,  and  that  never  be  made  in  too  laree  Quantities      Thev  rin  nnf  im 

the  Keneral  formula  to  be  followed  In  each  case  be  merely  In-  n^„„l  k„   "„ "     «„  ?^     quaniiiies.      1  ney  QO  not  im- 

dlcated  by  reference.  prove  by  age.     Many  pharmacists  no  doubt  have  noticed 

i„  tho  nr«fon»  f«  TT  a  o  TY  T  n^A  „„,!»-  »i,<.  ^-.™.  ♦^o  ^^^^  *"  cinnamon  water,  after  a  time,  there  is  formed  a 

t„i«,  th/f^lMw.n^  y^  n  r;i^;.  flocculent   precipitate,   and    that   the   aromatic   odor   de- 

tures  the  following  on  p.  xxxvii:  creases.    What  happens?    The  cinnamic  aldehyde  of  the 

General   Formulas.— This  term  Is  used  to  deflne  a  plan  to  oil  of  cinnamon   is  oxidized   or  hydrolyzed   to  cinnamic 

save  space  and  to  avoid  repetition  by  printing:  a  typical  for-  acid    which  is  odorless 
mula  for  galenical  preparations.    It  will  be  seen  that  there  are  ' 

four  typt  processes  for  fluldextracts  designated  by  the  letters  Flnii^^Ttrarfa 

A,  B,  C  and  D;  two  type  processes  are  provided  for  tinctures,  *•  luiucxn  «ii.u». 

P  and  M.  and  also  a  type  process  for  medicated  waters.  Fluidextracts. 

The  convention  recommended  the  introduction  of  this  Here  a  valuable  saving  of  space  is  achieved,  as  can  be 

plan  (as  pointed  out  above).  seen  from  the  following  figures: 

The  object  of  this  paper  is  to  explain  these  general  for-  ^-  S.  P.  VIII  contains  85  fluidextracts  described  on  55 

mulas  or  type  processes  for  the  benefit  of  pharmacists  and  Pages. 

students  as  well.     Why  were  they  introduced?    The  an-  U.  S.  P.  IX  contains  49  fluidextracts  described  on  21 

swer  is:  "To  save  space  and  to  avoid  the  useless  repetl-  Pages. 

tion,  for  which  our  Pharmacopoeia  has  been  criticised  so  After  a  definition  of  fluidextracts  an  outline  of  the  four 
often."  type  processes  is  given,  followed  by  a  description  in  de- 
Aqua  Aromaticae  **''•    These  processes  are  based  upon  the  menstrua  used 
Aroviatic  Waters  '"'"  ^^^  ^''traction  of  the  drugs. 
_,                ,                j,jx..i.'j..L^.ux  Type  Process  A  for  menstrua  of  alcohol  or  alcohol  and 
The  general  process  is  placed  at  the  eiid  of  the  chapter,  water.-The   usual    process   of   percolation    Is   followed? 
on  page  60  and  therefore  not  in  strict  alphabetical  order,  iqoo    grammes    of    powdered    drug    is    moistened    with 
and  is  as  follows:  sufficient  menstruum  and  is  macerated  in  a  tightly  cov- 

Volatile  oil  2  mils,  ered  container  for  six  hours,  and  is  then  packed  in  a  cyl- 

Purifled  talc    15  grammes.  indrical   percolator.     Sufficient  menstruum   is   added   to 

Distilled  water,  recently  boiled 1000  mils.  have  a  stratum  above  the  drug,  and  a  forty-eight  hour 

Triturate  the  volatile  oil  with  the  purified  talc,  add  the  maceration  follows.     Percolation  is  then  allowed  to  pro- 

recently  boiled  distilled  water  gradually  with  continued  '^^^^'  ^^  the  rate  of  10  drops  per  minute,  until  850  mils 

trituration,  filter,  and  pass  the  filtrate  through  the  filter  ^^^   obtained,   which   is   reserved.     Add   sufficient   men- 

repeatedly  until  the  aromatic  water  is  perfectly  clear.  struum  in  the  percolator  until  the  drug  Is  completely  ex- 

The  U.  S.  P.  VIII  contains  a  chapter,  but  no  general  hausted,  regulating  the  flow  to  20  drops  per  minute.    The 

process  for  aquae  or  medicated  waters,  which  term  has  alcohol  is  regained  from  this  second  percolate,  and  the 

been  properly  replaced  by  aromatic  waters.    The  general  residue  is  concentrated  at  a  temperature  not  exceeding 

process  in  U.  S.  P.  IX  is  the  ^ame  as  the  process  for  most  ^*'°  ^-  to  a  soft  extract,  which  is  dissolved  in  the  reserved 

of  the  aromatic  waters  in  U.  S.  P.  VIII  with  one  single.  Portion.    Finally  sufficient  menstruum  Is  added  to  make 

but  important,  difference,  namely,  that  now  the  distilled  ^^'^^  ™^'S'  °^  the  volume  determined  by  calculation  from 

water  is  ordered  to  be  recently  boiled.   To  many  this  may  the  assay. 

seem  unnecessary,  inasmuch  as  distilled  water  has  already  The  primary  moistening  and  maceration  for  six  hours 
been  boiled.  We  should,  however,  remember  that  distilled  *s  necessary  so  the  menstruum  will  penetrate  and  soften 
water  upon  keeping  will  not  remain  germ-free,  especially  the  drug  and  at  the  same  time  swell  the  same.  The  see- 
when  kept  in  a  five-gallon  bottle  of  which  the  cork  Is  ondary  macero-percolation  is  intended  to  extract  the  drug, 
missing,  thus  permitting  not  only  dust  and  germs  to  enter  The  concentration  of  the  second  percolate  to  a  soft  ex- 
but  also  insect  life.  "Distilled  water,  recently  boiled,"  tract  is  done  at  a  temperature  not  exceeding  60°  C. 
has  been  adopted  by  the  Revision  Committee  as  a  safe-  (against  SO"  C.  in  U.  S.  P.  VIII)  in  order  not  to  injure 
guard,  and  Is  quite  appropriate  in  this  age  of  sanitation.  the  active  principles. 

The  following  five  waters  are  made  by  this  general  Fluidextracts  prepared  by  Type  Process  A. — Belladonna 

process:  anise,  cinnamon,  fennel,  peppermint  and  spear-  root,  buchu,  cannabis,  clmlcifuga,   digitalis,  eriodlctyon, 

mint.  eucalyptus,  gelsemium,  gentian,  grindella,  guarana,  hyos- 

The  alternative  methods  are  the  same  as  in  U.  S.  P.  cyamus,  nux  vomica,  pilocarpus,  podophyllum,  rhubarb, 

VIII,  namely,  the  use  of  pulped  filter  paper,  direct  solu-  sabal,  sarsaparilla,  senna,  spigelia,  staphlsagria,  stillingia, 

tion  of  the  oil  in  recently  boiled  distilled  water  and  dls-  sumbul,  veratrum  viride,  viburnum  prunlfolliun,  zantho- 

tillatlon  of  the  drug  or  volatile  oil  with  water.    In  addi-  xylum  and  ginger  (27). 

tion,  the  U.  S.  P.  IX  also  sanctions  the  use  of  purified  Type  Process  B  for  menstrua  containing  glycerin  or  an 

silicious  earth,  or  purified  kleselguhr  or  purified   infu-  acid. — In  this  class  two  menstrua  are  used.    Menstruum  I 

sorlal  earth,  which  is  official  under  the  title  of  terra  sill-  contains  the  glycerin  or  acid  and  menstruum  II  is  com- 

cea  purificata.  posed  of  alcohol  and  water.    No.  I  is  first  employed,  so 

Quite  an  innovation  is  the  statement  at  the  end  of  the  as  to  thoroughly  extract  the  drug,  and  is  followed  by  No. 

chapter  in  U.  S.  P.  IX,  namely:  "Aromatic  waters  should  II  to  complete  the  exhaustion.     The  modus  operandi  It- 

not  be  permitted  to  freeze."    The  writer  Is  somewhat  re-  self  is  the  same  as  in  type  process  A. 
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The  addition  of  glycerin  to  the  menstruum  serves  three 
purposes:  (1)  Softening  and  penetrating;  (2)  solvent  for 
tannin  principles;   (3)  retarding  precipitation. 

The  addition  of  acid  converts  the  alkaloids  in  the  drug 
Into  soluble  salts,  as,  for  instance,  acetate  in  lobelia  or 
hydrochloride  in  ergot,  Ipecac,  and  cinchona.  Glycerin  Is 
also  used  in  the  latter  drug,  so  as  to  extract  the  cincho- 
tannic  acid. 

Fluidextracts  prepared  by  Type  Process  B. — Aspldo- 
sperraa,  cinchona,  ergot,  pomegranate,  hydrastis,  ipecac, 
lobelia,  rose,  compound  sarsaparllla,  taraxacum  and  uva 
ursl  (11). 

Menstruum  containing: 

Acetic  acid:    Lobelia. 

Hydrochloric  acid:   Ergot  and  Ipecac. 

Hydrochloric  acid  and  glycerin:  cinchona. 

Glycerin:  Aspidosperma,  pomegranate,  hydrastis,  rose, 
compound  sarsaparllla,  taraxacum  and  uva  ursl. 

Type  Process  C.  better  known  as  Fractional  or  Di- 
vided Percolation. — It  is  especially  recommended  for 
drugs  containing  volatile  ingredients,  or  constituents 
which  are  injured  by  heat.  Inasmuch  as  no  heat  what- 
ever is  used,  the  resulting  products  can  be  termed  "fluid- 
extracts  by  cold  process." 

The  modus  operandi  is  as  follows: 

Divide  1000  grammes  of  the  ground  drug  Into  3  por- 
tions of  500  grammes,  300  grammes  and  200  grammes, 
which  for  convenience  we  will  name  I,  II  and  III.  Moisten, 
macerate  and  percolate  portion  1  in  the  usual  manner. 
Reserve  the  first  200  mils  and  continue  percolation,  re- 
serving percolates  A,  B,  C,  D  and  E,  of  300  mils  each. 

Use  these  additional  percolates  to  moisten,  macerate  and 
percolate  portion  II.  Reserve  the  first  300  mils  and  con- 
tinue percolation,  reserving  percolates  A,  B,  C  and  D,  of 
200  mils  each. 

Use  these  additional  percolates  to  moisten,  macerate 
and  percolate  portion  III,  and,  if  necessary,  some  of  the 
original  menstruum  to  percolate,  and  reserve  500  mils. 

Mix  these  reserved  percolates  of  200,  300  and  500  mils, 
thus  producing  1000  mils  of  finished  fluidextract. 

The  following  table  thoroughly  explains  this  process: 

1  II  III  Total 

Drug     SOO  Om.  plus  30O  Gm.  plus  30O  Gm.  equals  1000  Ova. 

Reserved  perco-  .      ... 

late    200  rails  plus  300  mils  plus  500  mils  equals  1000  mils 

Additional  per- 
colates  ASOOmils  aoOmils 

B  300  mils  200  mils 

C  MO  mas  200  mlU 

D  MO  mils  200  mlU 

E  300  mils 

Total   loOOmlls  SOOmils 

Type  process  C  can  also  be  used  as  an  alternative  proc- 
ess In  the  formulas  In  which  type  process  A  is  directed. 
Fractional  percolation  is  the  process  par  excellence  by 
which  the  retail  pharmacist  can  himself  prepare  his  own 
nuldextracts.  with  but  very  little  trouble  and  without 
rery  much  loss  of  alcohol.  In  fact,  the  alcohol  may  be 
recovered  by  distillation  of  the  marc  of  the  three  portions 
I,  II  and  III. 

Fluidextractt  prepared  by  Type  Proceis  C. — Aconite, 
aromatic  and  bitter  orange  peel  (3). 

Type  Procegt  D  for  aqueous  menstrua. — This  process  is 
used  when  the  drug  is  readily  extracted  by  infusion  and 
percolation  with  boiling  water.  One  thousand  grammes 
of  the  ground  drug  are  mixed  with  5000  mils  of  boiling 
water  and  allowed  to  macerate  In  a  covered  container  for 
two  hours  in  a  warm  place.  Then  transfer  to  a  tinned  or 
enameled  metallic  percolator  and  continue  percolation 
■with  boiling  water  until  the  drug  is  exhausted.  Tin  is 
recommended  because  it  is  not  affected  by  the  organic 
acids  In  the  drugs.  The  percolate  Is  evaporated  on  a 
water  bath  or  steam  bath  to  the  specified  volume  and  the 
directed  amount  of  alcohol  is  added  to  act  as  a  preserva- 
tive, as  the  aqueous  fluidextract  would  get  sour. 

FlHidextracts  prepared  by  Type  Process  D. — Cascara 
■agrada.  frangula  and  tritlcum  (3). 

Several  drugs  require  special  manipulation  to  obtain 
satisfactory  fluidextracts,  and  for  these  appropriate  for- 
mulas are  printed  in  full  In  the  text  of  IT.  S.  P.  IX. 

Fluidfxtrarls  prepared  by  Special  Processes. — Aro- 
matic cascara  sagrada,  eolchlcum  seed,  glycyrrblza, 
squill  and  senega  (S). 


Tincturae. 
Tinctures. 

The  general  chapter  in  U.  S.  P.  IX  gives  definitions 
of  tinctures,  potent  tinctures  and  assayed  tinctures,  di- 
rections for  keeping  and  a  -full  description  of  the  two 
type  processes. 

Type  Process  P — Percolation. — The  drug  In  proper 
fineness,  as  designated  by  the  U.  S.  P.,  is  moistened  with 
a  sufficient  quantity  of  the  prescribed  menstruum  to  ren- 
der it  evenly  and  distinctly  damp,  and  is  then  transferred 
to  a  percolator,  in  which  It  is  allowed  to  stand,  well  cov- 
ered, for  six  hours.  This  moistening  and  maceration  has 
the  purpose  to  soften  the  drug,  and  to  permit  it  to  swell. 
For  this  reason  the  powder  In  the  percolator  is  not  packed 
until  after  the  lapse  of  six  hours.  A  sufficient  quantity 
of  menstruum  Is  then  added  to  completely  saturate  the 
drug  and  leave  a  stratum  above  it.  When  the  liquid  bo- 
gins  to  drop  from  the  percolator,  close  the  lower  orifice 
and  allow  to  macerate  for  twenty-four  hours,  well  cov- 
ered. During  this  maceration  the  menstruum  completely 
penetrates  the  drug  and  extracts  the  soluble  principles. 
It  is  for  this  reason  that  the  first  percolate,  after  the 
twenty-four-hour  maceration,  is  practically  so  saturated 
that  it  resembles  a  fluidextract.  It  is  an  erroneous  Idea 
which,  I  am  sorry  to  state,  has  found  hold  on  some  stu- 
dents and  pharmacists,  that  the  flrst  percolate  should  be 
poured  back  into  the  percolator!  Such  teaching  is  a  dis- 
grace to  pharmacy. 

The  last  step  In  this  process  is  the  addition  of  men- 
struum through  the  percolator  to  make  1000  mils  of  fin- 
ished tincture. 

The  statement  has  frequently  been  made  that  some  stu- 
dents never  learn  to  percolate  properly.  My  answer  to 
this  is  that  such  students  should  not  be  allowed  to  grad- 
uate, as  they  certainly  are  not  fit  to  be  pharmacists. 

The  general  formula  of  type  process  P  also  provides  a 
modification  for  assayed  tinctures.  In  this  case  only  950 
mils,  instead  of  1000  mils,  are  percolated.  A  sample  of 
this  is  assayed,  and  from  the  alkaloidal  content  thus  de- 
termined, the  amount  of  alkaloids  in  the  remainder  of  the 
liquid  is  determined.  Then  sufficient  menstruum  Is 
added  to  make  the  flnished  tincture  conform  to  the  re- 
quired alkaloidal  standard. 

Most  of  the  tinctures  in  the  U.  S.  P.,  28  out  of  54,  are 
prepared  by  percolation.  Justly  so,  as  this  process,  al- 
though originated  in  France,  has  been  perfected  by  Amer- 
ican pharmacists,  perfected  to  such  a  high  degree  that 
percolation  has  been  adopted  in  the  Brussels  Agreement, 
or  International  Protocol  (P.  I.),  for  the  preparation  of 
the  potent  tinctures. 

Tinctures  prepared  by  Type  Process  P. — Aconite,  bitter 
orange  peel,  belladonna  leaves,  calumba,  cannabis,  capsi- 
cum, cardamom,  cinchona,  compound  cinchona,  cinnamon, 
eolchlcum  seed,  digitalis,  gelsemlum,  compound  gentian, 
hydrastis,  hyoscyamus,  lobelia,  nux  vomica,  physostigma, 
pyrethrum,  quassia,  rhubarb,  aromatic  rhubarb,  stramo- 
nium, valerian,  ammonlated  valerian,  veratrum  viride  and 
ginger  (28). 

Type  Process  M — lfocero<ton.— This  old  process  Is  re- 
sorted to,  when  from  Its  physical  character  the  drug  Is 
not  suitable  for  percolation.  Such  is  the  case  if  the  drug 
is  a  resin  (benzoin)  or  gum-resin  (asafetida)  or  balsam 
(tolu).  Maceration  is  also  used  for  fresh  drugs  (lemon 
peel),  or  when 'the  quantity  of  drugs  is  very  small  (cam- 
phorated opium). 

Type  process  M  of  U.  S.  P.  IX  is  very  simple.  Macera- 
tion is  carried  on  In  a  stoppered  container,  to  avoid  loss 
by  evaporation.  In  a  moderately  warm  place,  because  this 
facilitates  extraction,  for  about  three  days  with  about 
three-fourths  of  the  menstruum.  It  is  absolutely  neces- 
sary that  agitation  and  maceration  go  hand  in  hand, 
otherwise  the  menstruum  in  contact  with  the  drug  be- 
comes saturated,  while  the  liquid  above  it  has  no  chance 
to  exert  any  solvent  action.  After  the  three  days,  or 
when  the  macerated  drugjs  practically  extracted,  the  mix- 
ture Is  transferred  to  a' filter,  and  when  the  liquid  has 
completely  drained  off,  then  the  residue  on  the  filter  is 
gradually  washed  with  enough  menstruum  to  produce  the 
flnished  tincture. 

The  "old-timers"  In  pharmacy  will  well  remember  that 
during  their  apprenticeship  it  was  their  dally  duty  to  agi- 
tate the  galenicals  prepared  by  maceration.  I.«t  the 
younger  generation  of  pharmacists  also  remember  this. 
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Ttncturca  prepared  by  Type  Process  M. — Aloes,  asafeti- 
da,  sweet  orange  peel,  benzoin,  compound  benzoin,  com- 
pound cardamom,  compound  gamblr,  guaiac,  ammoniated 
guaiac,  compound  lavender,  lemon  peel,  myrrh,  camphor- 
ated opium,  and  tolu  (14). 

In  a  few  instances  the  drugs  require  special  manipula- 
tions for  the  preparation  of  a  satisfactory  tincture,  and 
for  these  the  formulas  In  full  are  given  in  the  text  of 
U.  S.  P.  IX. 

Tinctures  prepared  by  Special  Processes. — Arnica,  can- 
tharides,  kino,  lactucarium,  musk,  opium,  deodorized 
opium,  sanguinaria,  squill,  and  strophanthus  (10). 

Two  tinctures  in  U.  S.  P.  IX  (as  in  U.  S.  P.  VIII)  are 
simply  alcoholic  solutions  of  chemical  substances. 

Tinctures  prepared  by  Solution. — Ferric  Chloride  and 
Iodine  (2). 

Conclusion. 

In  conclusion,  I  believe  that  the  general  formulas  for 
aromatic  waters,  fluidextracts  and  tinctures  adopted  in 
the  U.  S.  P.  IX  are  to  be  highly  recommended.  They  have 
the  following  advantages: 

(1)  They  save  valuable  space  in  the  U.  S.  P. 

(2)  They  avoid  useless  repetition. 

(3)  They  can  be  easily  remembered  by  students. 

(4)  They  can  be  logically  explained  by  teachers. 

(5)  They  can  be  readily  practiced  by  pharmacists. 
LiCt  us  have  more  general  formulas! 


The  Sanitary  Dispensing  of  Ointments. 

Pennsylvania  Pharmaceutical  Association. 
By  E.  Fullerton  Cook. 

A  marked  improvement  in  the  method  for  the  dispens- 
ing of  ointments  has  been  advocated  during  the  last  few 
years,  and  these  few  notes  are  submitted  for  the  purpose 
of  yet  further  stimulating  its  adoption. 

The  method  In  use  for  many  years  has  been  to  introduce 
the  ointment  to  a  pot  or  jar  having  a  slip  or  screw  lid. 
An  ointment  in  such  a  container  Is  frequently  exposed  to 
dust  and  is  almost  Invariably  removed  from  the  jar,  as 
used,  by  means  of  the  finger.  Both  of  these  conditions 
are  undesirable  and  unsanitary.  In  addition  the  jar 
method  of  dispensing  constantly  exposes  the  ointment, 
over  an  extended  surface,  to  the  action  of  air  and  fre- 
quently to  the  action  of  light,  and  this  greatly  hastens 
rancidity  in  the  fatty  vehicles  used  If  these  are  of  animal 
or  vegetable  origin. 

The  new  plan,  i.  e.,  dispensing  ointments  in  pure  tin 
collapsible  tubes,  avoids  all  of  the  serious  defects  of  the 
jar  method  and 'at  the  same  time  costs  no  more  and  is 
]ust  as  easily  handled.  Emphasis  should  be  placed  upon 
the  use  of  pure  tin  tubes,  as  those  made  from  composition 
metal  are  more  readily  attacked  by  certain  ingredients 
which  may  enter  ointments. 

For  eye  ointments,  special  tubes,  with  nozzle-like  out- 
lets, are  obtainable  which  facilitate  the  application  of  the 
ointment. 

In  closing  a  tube  care  must  be  taken  to  see  that  It  is  not 
filled  too  full;  it  should  be  folded  over  at  least  twice.  The 
capacity  of  each  size  of  the  tube  can  be  readily  ascer- 
tained by  a  trial  with  petrolatum,  and  this  Information 
may  then  become  a  permanent  record  for  the  prescription 
department. 

Special  pliers  for  closing  tubes  are  obtainable  at  email 
cost;  a  check  canceling  machine  of  the  type  which  causes 
numerous  small  cuts  in  the  check  when  stamped  over  the 
written  numerals,  has  been  recommended  for  closing  and 
is  very  satisfactory,  but  the  back  of  a  heavy  table  knife 
Is  quite  as  effective  as  the  more  expensive  devices.  In 
using  a  knife  or  stiff  spatula,  hold  the  filled  tube  In  the 
left  hand  on  a  counter  with  the  open  end  to  the  right,  run 
the  knife  lightly  along  the  tube  to  slightly  flatten  it,  when 
near  the  end  increase  the  pressure  and,  when  within  a 
quarter  of  an  inch  from  the  opening,  hold  the  knife  firmly 
and  raise  the  tube,  laying  it  over  upon  Itself.  Repeat  this 
a  second  time  and  the  tube  is  closed. 

If  a  stiff  ointment  or  other  heavy  substance  Is  to  he  used 
in  tubes,  a  hard  metal  clip  should  be  clamped  over  the  fold 
to  prevent  the  content  being  forced  from  the  folded  end 
when  pressure  is  applied  to  the  tube.  The  attachment  of 
a  clip,  however,  requires  a  special  machine  which  is  more 
expensive  than  the  retailer  will  care  to  buy  for  prescrip- 
tion work  alone.  Fortunately,  the  consistence  of  most 
ointments  Is  such  that  the  clip  is  not  needed,  but  it  would 
be  well  to  attach  a  sticker  cautioning  the  patient  to  always 


press  the  tube  from  the  folded  end.  For  tooth  pastes 
which  are  heavy  and  stiff  in  consistence,  the  clip  is  quite 
important  If  the  container  Is  to  give  satisfaction. 

In  filing  the  tubes  with  a  soft  ointment  In  prescription 
work  the  method  which  has  given  the  greatest  satisfaction 
because  of  its  cleanliness,  rapidity  and  simplicity  is  as 
follows:  Place  the  finished  ointment  in  the  center  of  a 
I)iece  of  manila  or  other  strong  paper  of  sufllcient  size 
(for  an  ounce  of  ointment  use  a  sheet  about  8  by  10 
inches),  fold  it  over  so  that  the  edges  meet,  with  the  oint- 
ment inside,  place  a  pencil  on  the  top  fold,  on  a  counter 
and,  holding  the  under  sheet,  slowly  roll  the  pencil 
towards  the  ointment.  This  causes  It  to  form  into  a  cylin- 
der and,  when  this  is  of  a  less  diameter  than  the  tube,  roll 
this  cylinder  over  on  the  remainder  of  the  paper  so  as  to 
form  a  paper  tube  with  the  ointment  inside.  Now  slip 
this  into  the  collapsible  tube  and  start  to  fold  over  the 
protruding  end  of  the  paper  tube.  When  the  ointment  has 
thus  been  forced  completely  into  the  metal  tube,  firmly 
grasp  the  metal  end  just  below  the  paper  and  slowly  with- 
draw the  sheet,  pulling  It  with  the  other  hand.  This 
leaves  the  ointment  Inside  and  the  tube  Is  ready  to  close 
permanently.  It  has  also  been  suggested  that  the  paper 
be  cut  oft  and  left  inside  the  tube,  but  Its  withdrawal 
seems  preferable. 

Now  as  to  the  labeling  and  finishing.  If  desirable,  the 
tube  may  be  dipped  in  compound  tincture  of  benzoin  or  in 
a  regular  lacquer  and  afterwards  allowed  to  dry.  This  will 
facilitate  labeling,  as  without  some  treatment  or  special 
paste  the  labels  will  not  hold  to  the  tube.  It  Is  always 
desirable.  If  labels  are  applied,  to  use  them  In  strip  form 
so  as  to  completely  encircle  the  tube  and  prevent  their 
coming  off.  It  has  also  been  suggested  that  solution  of 
sodium  silicate  on  the  tube  will  cause  the  labels  to  stick. 
At  best,  however,  labels  are  not  very  satisfactory,  as  the 
tube  is  likely  to  be  completely  rolled  upon  Itself  as  the 
last  of  the  ointment  is  used,  so  that  some  pharmacists  ore 
using  a  pasteboard  box  to  hold  the  tube  and  carry  the 
label,  while  the  tube  Itself  is  stamped  In  the  tin  with  the 
prescription  number,  using  a  numbering  machine.  This 
will  permit  the  identification  of  the  prescription  and  its 
renewal,  even  If  the  box  is  lost. 

Every  dispensing  pharmacist  who  has  not  already 
adopted  the  use  of  collapsible  tubes  for  ointments  should 
give  it  a  trial.  It  is  believed  that  the  many  advantages  will 
soon  make  themselves  apparent  and  will  be  greatly  appre- 
ciated by  his  patrons,  especially  if  the  pharmacist  ju- 
diciously points  out  the  merits  of  the  tube. 
*  »  * 

Wine   of    Pepsin. 

M.  Lester  Messinger  presented  at  the  recent  meet- 
ing of  the  Pennsylvania  Pharmaceutical  Association 
the  following  formula  for  wine  of  pepsin : 

■    Pepsin  (scale)    .85 

Hydrochloric  acid 10 

Powdered  pumice 15 

Glycerin 5.00 

Alcohol 5.00 

Sherry   35.00 

Water enough  to  make  50.00 

Mix  the  acid  with  45  of  water  and  dissolve  the  pep- 
sin in  this  mixture.  Add  the  alcohol,  glycerin,  sherry 
and  water  enough  to  make  50.  Triturate  with  the 
powdered  pumice  and  filter. 

A  product,  says  the  author,  made  according  to  this 
formula  has  stood  under  all  conditions  for  several 
weeks  and  remained  as  it  was  the  day  it  was  made. 

♦-•-♦ 

Detection  of  Stearic  Acid  in  Wax. 

According  to  Verda  {Schweiz.  Apoth.  Zeit.) 
stearic  acid  may  be  detected  in  wax  by  heating  a 
small  quantity  of  the  wax  with  a  solution  of  a  copper 
salt.  Pure  wax  acquires  only  a  light-green  color, 
while  wax  containing  stearic  acid  is  colored  distinctly 
blue.  This  blue  coloration  of  stearic  acid  with  copper 
salts  is  also  exhibited  when  stearin  candles  are  burnt 
in  copper  candelabra. 
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ABSTRACTS  FROM  VARIOUS  SOURCES 

Under  this  head  is  presented  each  month  the  cream  of  the  contents  of  the  principal  pharmc^ 
ceutical  journals  of  the  zcorld,  as  well  as  condensed  statements  of  facts  and  theories  of  interest 
to  pharmacists  taken  from   medical,   chemical  and  other  professional  or  technical  periodicals. 


Caution  Regarding  Novocaine. 

Xovocaine  was  introduced  about  twelve  years  ago 
with  the  claim  that  it  was  from  one-sixth  to  one-tenth 
as  toxic  as  cocaine.  Hatcher  and  Eggleston  (Journ. 
Am.  Med.  Asso.)  have  recently  shown  that  the  tox- 
icity of  cocaine  varies  widely  with  different  individ- 
uals, and  with  the  rate  of  its  absorption  into  the  cir- 
culation, and  that  novocaine  shows  far  greater  varia- 
tions. The  authors  are  of  the  opinion  that  novocaine 
has  a  distinct  field  of  usefulness,  but  call  attention  to 
the  fact  that  death  has  followed  the  clinical  use  of 
small  doses,  and  that  toxic  symptoms  have  been  re- 
ported by  numerous  observers. 


A  Substance  Coagulating  Inulin. 

Wolff  (Compt.  rend,  through  Pharm.  Journ.) 
finds  that  the  roots  of  chicory,  and  the  tubers 
.  of  dahlia  contain  a  substance  which  is  an  energetic 
coagulant  of  the  juices  extracted  from  these  organs, 
and  also  causes  the  precipitation  of  solutions  of  pure 
inulin.  Although  not  possessing  all  the  characters 
of  a  diastase,  this  substance  .so  far  resembles  these 
ferments  that  it  is  proposed  to  call  it  inulo-coagulase. 
When  freshly  expressed  the  juices  of  these  roots 
quickly  become  turbid  and  soon  set  to  a  gelatinous 
mass,  due  to  the  action  of  the  coagulant.  If  boiled, 
however,  it  loses  this  peculiar  property,  and  the  inu- 
lin is  gradually  deposited  in  a  crystalline  form.  This 
boiled  juice  will  often  contain  from  12  to  15  per  cent, 
of  inulin.  If  a  few  drops  of  the  fresh  unboiled  juice 
are  added  to  the  boiled  liquid  it  quickly  coagulates. 
This  proves  that  the  coagulase  is  destroyed  by  boil- 
ing; but  the  fresh  juice  is  very  active  on  the  inulin 
m  boiled  juice.  Precipitation  of  the  inulin,  instead 
of  coagulation,  may  be  obtained  as  follows:  The 
juice  is  diluted  with  an  equal  volume  of  water,  and 
divided  into  two  portions.  One  is  boiled :  the  other 
is  quickly  frozen,  which  causes  the  precipntation  of 
the  greater  part  of  the  inulin.  It  is  then  melted  and 
filtered.  On  adding  a  single  drop  of  this  filtrate  to 
10  mils  of  the  boiled  juice  a  flocculent  deposit  of  in- 
ulin is  formed  in  10  or  12  hours.  The  amount  of 
precipitate  is  increased  in  direct  proportion  to  the 
quantity  of  the  refrigerated  juice  added  up  to  a  cer- 
tain point.  If  the  frozen  juice  is  boiled,  or  even  kept 
at  60°  C.  for  15  minutes,  its  coagulating  power  is 
lost.    InuIo-coagulasc  is  precipitated  by  alcohol. 


Gynocardic  and  Chaulmoogric  Oils  and  Acids. 

-M.  A.  Rakuzin  and  (J.  D.  Flier  {Journ.  Russ. 
Phys.  Chem.  Soc.  through  Chem.  Abst.),  noticing 
that  the  oils  obtained  from  gynocardia  odorata,  tar- 
aktogeneos  kurzii,  gynocardia  prainii,  and  several 
varieties  of  hydnocarpus  are  indiscriminately  sold  un- 
der the  name  of  chaulmoogra  oil,  and  that  Ostromuis- 
'••nskii  and  Bergman  consider  ol.  chaulmoogrz  and 


ol.  gynocardiae  identical,  compared  all  the  available 
literature  data  on  these  oils.  These  show  that  the 
two  last  named  oils  are  not  identical,  and  that  most 
probably  only  the  optically  active  chaulmoogra  oil 
and  chaulmoogra  acid  are  of  medicinal  value. 


Etiology  of  Common  Colds. 

Foster  {Journ.  Am.  Med.  Asso.)  concludes  from 
experiment  that  common  colds,  at  least,  of  a  certain 
type,  are  due  to  a  virus  occurring  in  the  nasal  secre- 
tions, which  is  capable  of  passing  through  a  Berke- 
field  N  filter  impervious  to  ordinary  bacteria.  Trans- 
mission from  one  individual  to  another  probably  oc- 
curs from  droplet  infection,  or  other  means  of  di- 
rect or  indirect  contact.  Cultural  experiments  sug- 
gest that  a  virus  from  the  nasal  secretions  of  per- 
sons ill  with  acute  colds  will  yield,  on  cultivation, 
subcultures  which,  after  passing  through  the  Berke- 
feld  filter,  reproduce  colds  experimentally.  Although 
no  specific  organism  has  as  yet  been  isolated,  the  re- 
sults obtained  by  successive  cultures  point  to  the 
great  probability  that  such  must  exist. 


Estimation  of  Cinnamic  Aldehyde. 

Fellenberg  {Rep.  pharm.)  gives  the  following 
method  for  estimating  the  cinnamic  aldehyde  in  cin- 
namon. One  gramme  of  the  powdered  bark  is  heated 
with  40  mils  of  alcohol  for  ten  minutes  in  a  flask  pro- 
vided with  a  reflux  condenser.  The  alcohol  is  dis- 
tilled until  30  to  35  mils  of  distillate  are  obtained,  and 
after  adding  100  mils  of  water  to  the  flask  the  dis- 
tillation is  continued  until  the  distillate  measures  100 
mils.  Five  mils  of  the  distillate  are  mixed  with  2 
mils  of  a  5  per  cent,  alcoholic  solution  of  isobutyl 
alcohol  and  3  mils  of  38  per  cent,  alcohol.  Then  20 
mils  of  concentrated  sulphuric  acid  are  allowed  to  act 
on  the  mixture  for  45  minutes.  The  color  produced 
III  the  liquid  is  estimated  colorimetrically,  using  a  2 
Ijer  cent,  solution  of  cinnamic  aldehyde  in  38  per  cent, 
alcohol,  treated  as  given  above,  for  comparison.  The 
amount  of  cinnamic  aldehyde  in  nine  samples  of  Cey- 
lon cinnamon  varied  from  1.3  to  1.8  per  cent.,  and  in 
seven  samples  of  Chinese  cinnamon  from  1.25  to  2.77 
per  cent.  One  sample  of  cinnamon  flowers  assayed 
373  per  cent,  aldehyde. 


Diagnosis  of  Atropine  Poisoning. 

Hunzikcr     {Correspond.    liUUt   Sch^veiz.    Aerzte) 
states  that  the  picture  of  atropine  jx^isoning  is  as  a 
rule  quite  characteristic,  but  it  happens  occasionally 
that  because  of  the  attendant  delirium  a  subject  is 
rushed  to  an  asylum.    In  any  suspected  case  it  is  best 
to  use  the  cat's  eye  as  a  diagnostic  resource.     If  any 
su.spicious  drink  or  medicine  is  in  evidence  a  drop  of 
this  is  instilled  into  the  eye,  and  this  failing,  a  drop 
of  the  patient's  urine  may  serve  the  saire  purpose. 
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Cure  of  Paralysis. 

The  usual  view  of  the  curability  of  the  results  of 
hemiplegia  is  that  if  they  do  not  improve  within  a 
short  time,  permanent  contractures  will  follow.    Elli- 
ott and  Boorstein   {Jottni.  Am    Med.  Asso.)   con- 
tradict   these    views    and    report    a    case    of    lonjj 
standing  contracture  deformity  due  to  cerebral  hem- 
orrhage which  was  treated  orthopedically.    The  pa- 
tient, aged  fifty-two,  had  been  paralyzed  since  the 
age  of  twenty-six,  and  was  considered  hopeless.    For 
twenty-one  years  he  was  confined  to  a  chair  and  bed, 
and  had  not  left  the  house  even  once.     His  attack 
also  was  accompanied  with  aphasia.    His  paralyzed 
extremities  had  become  contracted  and  he  did  not 
regain  his  speech,  but  learned  to  write  with  his  left 
hand  so  as  to  make  himself  understood.     His  right 
thigh  was  flexed  on  the  abdomen.    Before  undertak- 
ing operative  procedures  he  was  urged  to  stand  on 
his  good  leg  for  ten  or  fifteen  minutes  at  a  time  about 
ten  times  a  day,  and  he  was  massaged  on  his  para- 
lyzed side  so  as  to  develop  somewhat  his  atrophied 
muscles.    By  tenotomy  of  several  of  the  flexor  mus- 
cles and  using  considerable  force,  his  leg  was  brought 
to  an  angle  of  135  degrees,  and  at  the  same  time  the 
foot  was   slightly  corrected.     The  extension  could 
have  been  increased  but  for  fear  of  injury  to  the  popv- 
liteal  artery.    Then  the  limb  was  put  into  a  plaster 
cast,  which  was  kept  on  for  two  weeks,  and  treat- 
ment with  active  hyperemia  and  massage  was  used 
daily,  and  after  massage  the  limb  was  put  back  into 
the  cast.    The  splint  was  changed  from  time  to  time, 
making  it  straighter  as  motion  was  gained  in  the 
knee.    In  the  course  of  a  year  the  knee  was  perfectly 
straight.    The  treatment  was  continued  and  in  three 
months  after  the  second  operation  (tenotomy  of  the 
Achilles  tendon,  with  fuller  correction  of  the  foot) 
he  was  able  to  walk  out,  and  in  a  few  months  he 
could  voluntarily  flex  his  knee  and  bear  weight  on 
his  limbs  without  the  brace.    A  few  months  later  his 
upper  extremity  was  also  treated.     He  can  bend  his 
ellxjw  at  present  and  extend  it  to  an  angle  of  135 
degrees.  The  fingers  and  wrists  are  straight,  but  have 
little  voluntary  motion.     The  authors  claim  that  the 
favorable  results   in   this  case  indicate  clearly  that 
there  is  no  time  limit  for  improvement  in  hemiplegia, 
and  the  case  further  suggests  that  orthopedic  treat- 
ment should  be  begun  very  soon  after  the  attack, 
with  light  massage  and  passive  exercises,  and  that 
even  the  old  neglected  cases  may  be  greatly  benefited. 
In    consequence,    one    should    work    patiently    on 
a    hemiplegic    who    comes    under    his    professional 
care. 


Fatal  Poisoning  by  Nicotine. 

Fell  {Cleveland  Med.  Journ.)  reports  a  case  of 
fatal  poisoning  from  accidental  drinking  of  an  infu- 
sion of  tobacco  intended  for  use  as  an  insecticide. 
The  subject,  a  woman,  was  in  the  habit  of  taking  a 
cascara  preparation.  The  cascara  bottle  and  the  con- 
tainer of  the  tobacco  infusion  were  the  same  size  and 
the  contents  were  about  the  same  shade  of  brown. 
The  two  bottles  were  on  the  same  shelf  and  the  pa- 
tient drank  from  the  tobacco  by  mistake.  She  imme- 
diately recognized  her  error  and  expectorated  all  that 
she  could.  "Pain  in  her  bowels"  was  complained  of. 
The  patient  attempted  to  swallow  milk,  but  was  un- 


able to  do  so.  General  convulsions  were  observed, 
followed  by  relaxation  and  death  in  about  twenty 
minutes.  The  patient  was  not  seen  before  death. 
This  case  emphasizes  the  danger  of  the  general  s.ile 
of  solutions  of  nicotine  and  the  need  of  insisting  on 
a  more  prominent  label.  Analysis  of  the  solution 
showed  that  it  contained  about  12  per  cent,  of  nico- 
tine. 


Contamination  of  Food  by  Antimony. 

Elizabeth  W.  Miller  (Journ.  Home  Econ.)  found 
that  some  antimony  was  dissolved  in  every  case  after 
cooking  various  foods  in  cheap  gray  enameled  ket- 
tles purchased  in  certain  stores,  where  the  poorer 
classes  trade.  As  an  illustration  of  the  quantities  lib- 
erated in  this  way,  acid  substances  like  grape  juice, 
cider  and  cranberries  acquired  from  3  to  14  milli- 
grammes during  a  cooking  test.  A  serving  of  spin- 
ach incorporated  nearly  10  milligrammes  of  anti- 
mony from  a  small  dish.  Even  fresh  milk  dissolved 
out  3  milligrammes.  Various  factors  seem  to  influ- 
ence the  amount  liberated.  The  acidity  of  the  foods, 
the  number  of  times  the  dish  has  been  used,  the 
amount  of  abrasion  in  the  culinary  process, 
temperature,  and  a  time  factor  doubtless  all  play  a 
oart. 


Estimation  of  Nickel  on  Nickel-Plated  Metals. 

When  a  mixture  of  hydrogen  dioxide  and  a  diluted 
mineral  acid  is   allowed   to  act  on   the  coating  of 
nickel-plated  copper  or  iron,  the  nickel  layer  is  dis- 
solved by  the  mixture,  and  by  the  length  of  time 
which  is  required  by  the  acid  to  penetrate  the  layer 
the  thickness  of  the  latter  can  be  estimated,  according 
to  Pontic  {Ann.  chim.  anal.).  A  mixture  of  50  mils  of 
water,  10  mils  of  nitric  acid,  20  mils  of  hydrochloric 
acid  and  20  mils  of  hydrogen  dioxide  solution  was 
found  very  convenient  for  this  purpose.  The  object  to 
be  examined  is  dipped  for  a  few  seconds  in  concentrat- 
ed sulphuric  acid,  washed  well  with  water  and  dried. 
One  drop  of  the  above  mixture  is  then  placed  on  the 
object,  allowed  to  act  for  exactly  two  minutes  and 
then  one  drop  of  ammonia  water  is  added.  After  al- 
lowing the  latter  to  be  in  contact  with  the  acid  for  one 
minute,  the  liquid  is  transferred  to  a  porcelain  dish.  It 
should  not  be  colored  blue,  when  the  test  is  made 
with  a  nickel-plated  copper  object,  nor  brown  or  yel- 
low when  nickel-plated  iron  has  been  examined.     If 
it  should  be  difficult  to  distinguish  between  the  mauve 
color  of  the  nickel  double  salt  and  the  blue  color  of 
the  copper  it  is  advisable  to  allow  a  drop  of  potas- 
sium ferrocyanide  solution  to  act  on  the  mixture  for 
one  minute,  when  in  the  presence  of  copper  the  red 
color  of  copper  ferrocyanide  is  produced.    The  test  as 
carried  out  above  indicates  one  milligramme  of  nickel 
per  square  centimeter  in  the  case  of  nickel-plated  cop- 
per, and  4  milligrammes  in  the  case  of  previously 
copper-plated  iron.     By  the  same  process  the  silver 
on    silvered-plated    copper    or    silvered-plated   brass 
may  be  estimated. 

Rapid-Drjring  Ink. 

For  producing  an  ink,  which  dries  rapidly,  it  is 
recommended  to  add  to  one  liter  of  ordinary  ink  200 
grammes  of  alcohol. 
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The  Proportion  of  Reducing  Sugars  in  Galenical 
Preparations. 

Believing  that  the  amount  of  reducing  sugars  pres- 
ent in  galenical  preparations  might  be  a  criterion  for 
their  quality,  Heiduschka  and  Schmid  {Apoth.  Zeit.) 
allowed  Fehling's  solution  to  act  on  solid  extracts 
and  tinctures.  The  test  was  carried  out  by  dissolv- 
ing the  extract  in  a  large  amount  of  water  or  diluting 
the  tinctures  with  four  times  their  volume  of  water 
and  boiling  the  solutions  thus  obtained  with  an  excess 
of  Fehling's  solution  for  five  minutes.  The  cuprous 
oxide  was  collected  in  the  regular  way,  reduced  to 
copper,  etc.  The  experiments  were  made  in  each  in- 
stance with  preparations  of  three  different  manufac- 
turers. The  results  obtained  with  the  extracts  were 
not  concordant,  the  discrepancies  probably  being  due 
to  varying  conditions  in  the  evaporation  by  which 
some  of  the  sugars  may  have  been  destroyed.  The 
results  obtained  with  the  tinctures  were  very  con- 
cordant and  satisfactory:  thus  lo  mils  of  tincture  of 
arnica  gave  0.1311  gramme  of  copper;  tincture  of 
cinchona,  0.1738;  tincture  of  rhatany,  0.2769;  tincture 
of  opium,  0.1311;  tincture  of  gentian,  0.3401;  tinc- 
ture of  nux  vomica,  0.0172 ;  tincture  of  aconite, 
0.1 126:  tincture  of  green  hellebore,  0.1031 ;  tincture 
of  lobelia,  0.0666. 


view  of  immediate  financial  aid.  The  willing  co- 
operation of  the  medical  profession  is  essential  if  the 
best  results  are  to  be  obtained. 


Health  Insurance. 

Rubinow    (Jouni.  Am.  Med.  Asso.)   gives  argu- 
ments  for  industrial  health  insurance.     Though  he 
admits  that  there  are  other  classes  to  which  the  bene- 
fits might  apply,  he  confines  his  arguments  mainly  to 
the  needs  of  the  wage  worker.     The  substance  of 
these  arguments  follows:  The  health  preserving  ef- 
fect of  the  money  benefit  gives  a  better  chance  for 
recovery.    It  needs  no  showing  that  recovery  is  seri- 
ously interfered  with  under  conditions  of  poverty  and 
worr>',  and  the  bare  amount  that  is  often  given  by 
trades  union  funds,  etc.,  is  not  sufficient.     Equally 
important  for  its  curative  effects  and  prevention  of 
relapses  is  the  chance  gained  to  stay  away  from  work 
when  the  physician  advises  rest.    The  administrative 
officers  of  the  workmen's  societies  do  not  sufficiently 
provide  for  this.    The  proper  organization  of  medi- 
cal aid  provided  for  under  the  health  insurance  plan 
increases  its  effectiveness  and  aids  in  other  ways. 
It  can  be  so  arranged  as  to  provide  for  team  work 
among  the  physicians  and  placing  within  the  work- 
man's reach  the  calling  in  of  specialists.    The  broader 
meaning  of  the  term  "social  insurance"  as  compared 
with  "workingmen's  insurance"  would  also  include 
the  workman's  family  and  children,  who  also  need 
the  benefit  of  organized  care  for  health  if  the  general 
improvement  of  health  conditions  is  the  aim.     The 
problem  of  the  wage  working  mother  is  also  to  be 
considered,  mortality  statistics  are  necessarily  pre- 
requisite to  any  scientific  effort  to  reduce  mortality, 
and  sickness  statistics  are  equally  necessary  for  the 
improvement  of   health    conditions.      The  employer 
feels  the  new  economic  pressure,  but  under  a  proper 
health  insurance  scheme  the  burden,  of  course,  should 
be  distributed  between  employer,  employee  and  the 
State.    The  American  wage  working  class  has  not 
yet  been  educated   to  the  necessity  of  compulsory 
health  insurance,  and  even  those  who  have  seen  its 
importance  view  it  largely  from  the  narrow  point  of 


Process  for  Making  Dialysates. 

For  making  dialysates  of  fresh  digitalis  leaves  or 
other  fresh  plants  v.d.  Wielen  (Pharm.  Weekblad.) 
recommends  treating  the  plants  with  alcohol  vapors 
in  order  to  destroy  the  enzymes.  The  plant  thus 
treated  is  then  reduced  to  a  pulp  and  this  mass  is 
transferred  to  a  filter  of  parchment  paper  placed  in  a 
funnel  provided  with  a  stop-cock.  Ten  per  cent,  al- 
cohol (25  grammes  for  each  250  grammes  of  pulp) 
is  then  poured  in  between  the  funnel  and  the  filter  and 
allowed  to  remain  for  four  days  after  having  covered 
the  funnel  with  a  glass  plate.  The  alcohol  is  then 
drawn  off  and  the  dialyzing  is  repeated  in  the  same 
manner  with  the  same  quantities  of  20,  30,  40,  50, 
60,  70,  80  per  cent,  alcohol,  and  finally  twice  with  90 
per  cent,  alcohol.  By  these  10  treatments  the  drug 
is  exhausted. 


Detection    of    Ammonium    Sulphocyanide    in 
Forensic  Analysis. 

Although  sulphocyanides  are  generally  considered 
as  non-poisonous,  various  cases  of  poisoning  pro- 
duced by  these  salts  have  been  reported.  Vintilesco 
and  Popesco  {Ann.  d'hyg.  publ.  through  Rep. 
pharm.)  report  that  when  the  finely  comminuted  vis- 
cera are  distilled  after  the  addition  of  tartaric  acid  no 
hydrocyanic  can  be  found  in  the  distillate,  the  sulpho- 
cyanides not  being  split  up  into  this  acid.  They 
therefore  recommend  to  distill  with  sulphuric  acid, 
when  the  presence  of  sulphocyanic  acid  in  the  distil- 
late can  be  proven  by  the  ferric  chloride  test.  A  very 
simple  method  to  detect  sulphocyanides  is  boiling  the 
viscera  with  water,  in  order  to  coagulate  the  albumi- 
noids, filtering,  defecating  the  filtrate  with  trichlor- 
acetic acid,  filtering  again  and  applying  to  the  filtrate 
the  ferric  chloride  reaction.  The  authors  further 
state  that  ammonium  sulphocyanide  is  not  easily  de- 
stroyed during  the  putrefaction  process  and  can  be 
detected  even  months  after  death  has  occurred. 


Dietary  Deficiency  and  Pellagra. 

Vedder  {Arch.  Int.  Med.)  writes  that  there  is  a 
certain  similarity  between  pellagra  and  other  known 
deficiency  diseases,  namely,  beriberi  and  scurvy. 
Much  of  the  evidence  that  has  been  presented  as  a 
proof  of  the  infectious  nature  of  pellagra  can  be  ex- 
plained in  accordance  with  a  deficiency  hypothesis. 
A  deficiency  is  demonstrable  in  the  diets  of  most 
pellagrins.  This  deficiency  appears  to  Vedder  to  rt- 
sult  from  the  too  exclusive  use  of  wheat  flour,  in  as- 
sociation with  cornmeal,  salt  meats  and  canned 
goods,  foods  that  are  known  to  be  deficient  in  vita- 
mins. Changes  in  the  diet  of  the  people  of  the 
South  have  occurred  during  the  past  ten  or  fifteen 
years.  Since  we  do  not  know  all  the  changes  that 
have  occurred,  and  tannot  judge  accurately  the  im- 
portance of  the  known  changes  the  author  holds  that 
it  is  unscientific  to  assume  that  the  recent  increase  in 
pellagra  cannot  be  due  to  such  changes.  The  hypo- 
thesis that  pellagra  is  caused  by  a  deficiency  is  very 
plausible  and  must  be  taken  into  consideration  in  »uV 
sequent  studies  of  this  disease. 
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Quality  of  Commercial  Chlorinated  Lime. 

J.  P.  Street,  chemist  at  the  Connecticut  Agricul- 
tural Experiment  Station,  reports  that  of  twenty-five 
samples  of  chlorinated  lime,  which,  according  to  the 
U.  S.  P.,  should  contain  "not  less  than  30  per  cent, 
of  available  chlorine,"  only  three  were  found  of  full 
strength.  Eight  contained  but  traces  of  available 
chlorine. 


of  sodium  carbonate,  magnesium  carbonate  and  cal- 
cium hydroxide  suggests  the  possibility  of  their  use 
under  similar  conditions. 


Life  Insurance  and  Alcohol. 

An  interesting  analysis  of  the  experience  of  Amer- 
ican life  insurance  societies  in  respect  to  the  mortal- 
ity among  abstainers  from  alcohol,  temperate  users 
and  moderate  users  is  presented  in  a  bulletin  of  the 
health  department  of  this  city.  Dividing  the  policy 
holders  into  three  classes,  according  to  whether  they 
are  total  abstainers,  temperate  users  or  moderate  but 
habitual  users  of  alcohol,  it  is  shown  that  the  mor- 
tality of  the  first-class  is  about  15  per  cent,  less  than 
that  of  the  second,  and  about  25  per  cent,  less  than 
that  of  the  third.  Results  are  given  of  investigations 
into  the  subsequent  history  of  those  who  have  at  one 
time  drunk  to  excess,  and  of  those  who  have  under- 
gone an  alcohol  cure.  In  neither  case  is  the  risk  a 
good  one,  from  the  insurance  point  of  view.  The 
writer  of  the  paper  remarks  that  the  relatively  low 
mortality  among  abstainers  is  not  solely  attributable 
to  abstinence  from  alcohol,  but  is  due  to  "temperance 
in  all  things  and  total  abstinence  from  alcohol." 


Influence  of  Chemical  Substances  on  the  Time 
of  Setting  of  Plaster  of  Paris. 

Canals  {Journ.  Pharm.  Chim.  through  PItarm. 
Journ.)  finds  that  among  those  substances  which  ac- 
celerate the  hardening  of  plaster  of  paris,  the  va- 
rious electro-negative  elements  have  not  an  identical 
action.  For  the  same  base,  the  salts  of  the  strongest 
acid  have  the  greatest  activity.  Electro-positive  ele- 
ments behave  in  a  similar  manner ;  the  strongest 
base  most  energetically  accelerates  the  time  of  set- 
ting. Those  substances  which  modify  the  solubility 
of  the  plaster  also  modify  its  time  of  setting.  Salts 
which  increase  this  solubility  accelerate  the  harden- 
ing; those  substances  which  decrease  the  solubility 
retard  the  setting. 


New  Test  for  Peroxidases  in  Milk. 

Grimmer  {Milclm'irtsch.  Zent.)  after  pointing  out 
objections  to  the  use  of  guaiac  tincture  and  p-C,H,- 
(NH2)2  as  reagents  for  peroxidases  in  milk,  calls  at- 
tention to  the  use  of  guaiacol  and  ethyl  hydroper- 
oxide. The  latter  is  not  acted  on  by  catalase  and 
keeps  indefinitely.  Guaiacol  in  solution  of  water 
and  alcohol  keeps  well,  especially  in  brown  bottles 
placed  in  the  dark.  Several  mils  of  milk  are  treated 
with  2  drops  of  a  solution  of  guaiacol  in  10  mils  of 
alcohol  diluted  to  100  mils  with  water  and  i  to  2 
drops  of  0.1  per  cent.  ethylhydro]>eroxide  solution. 
Raw  milk  turns  intensely  brick-red  while  heated  milk 
remains  colorless. 


Prevention  and  Cure  of  Gastric  Ulcer. 

Hamburger  and  Halpern  (Arch.  Int.  Med.)  say 
that  the  ina,ctivation  of  pepsin  by  sodium  chloride  and 
sodium  phosphate  suggests  the  possibility  of  the  clin- 
ical use  of  these  salts  in  the  prevention  and  cure  of 
chronic  gastric  ulcer.    The  strong  neutralizing  value 


Interesting  Facts  Concerning  Solution  and 
Crystallization. 

A  particle  one  seventeen-hundredth  the  size  of  the 
atom  of  hydrogen,  the  lightest  element  known,  has 
been  found  in  the  atom  by  Sir  J.  J.  Thompson,  stated 
H.  J.  Novack  in  an  interesting  paper  on  "Physical 
Phenomena  Pertaining  to  Solution  and  Crystalliza- 
tion," read  at  the  recent  meeting  of  the  American 
Pharmaceutical  Association  at  Atlantic  City. 

Mr.  Novack  has  spent  several  years  on  the  study 
of  his  subject  and  presents  the  results  of  his  experi- 
ments in  a  most  interesting  manner. 
^^  "The  most  peculiar  factor  of  solution,"  he  says, 
"is  that  substances  many  times  heavier  than  the  sol- 
vent are  held  in  suspension  in  defiance  of  the  laws  of 
gravitation.  .  .  .  What  is  the  peculiar  force  act- 
ing in  solution  which  causes  the  ascension  of  a  solid 
substance  of  an  increased  specific  gravity,  to  the  top 
of  a  solvent  of  less  specific  gravity,  like  salt  in  water? 
What  is  the  particular  kind  of  motion? 

"From  many  phenomena  observed  in  the  micro- 
scopic study  of  solutions  and  precipitations,  it  is  rea- 
sonable to  conclude  that  the  molecules  of  a  solution 
are  in  a  state  of  constant  rapid  revolution,  attaining 
sufficient  speed  to  overcome  the  force  of  gravitation. 
For  example,  a  solution  may  be  likened  to  a  number 
of  aeroplanes  in  the  air — the  aeroplanes  representing 
the  salt  molecules  and  the  air  the  water  or  solvent. 
Without  motion  the  aeroplanes  could  neither  rise  nor 
stay  in  the  air.  Without  motion  the  molecules  could 
neither  rise,  as  in  diflfusion.  nor  stay  in  solution." 

In  summing  up  the  results  of  his  studies  of  crystal- 
lization, Mr.  Novack  said:  "The  various  .substances 
under  experimentation  were  all  reduced  to  a  com- 
mon, initial  or  fundamental  form — 'primary  crystal- 
line particles'  or  "gross  molecules' — from  which  the 
development  or  formation  of  crystals  can  visibly  be 
traced. 

"Most  characteristic  is  the  fact  that  these  particles 
display  very  decided  activity,  so  that  it  would  be  dif- 
ficult to  distinguish  them  from  various  living  organ- 
isms of  a  low  order.  They  possess  the  power  of  at- 
traction and  repulsion  for  each  other.  A  particle 
already  attached  to  several  others  may  suddenly  be 
seen  to  tear  itself  away  from  its  fixed  position  and 
dart  across  a  distance,  to  become  attached  to  another 
particle  or  group  of  particles. 

"In  short,  the  first  visible  trace  of  crystallization 
is  the  formation,  out  of  the  actual  molecules  in  solu- 
tion, of  a  very  minute  particle,  which  displays  the 
phenomenon  of  definite  motion,  has  the  power  of  at- 
traction and  repulsion,  and  continues  to  increase  in 
size  by  accumulation  while  in  motion  of  additional 
actual  molecules,  until  its  mass  has  become  so  heJivy 
as  to  fall  to  the  bottom  of  the  solution,  where  it  com- 
bines or  attaches  itself  to  other  similar  particles, 
forming  crystals. 

"As  the  atomic  arrangement  determines  the  mole- 
cule, and  the  molecular  arrangement  the  'primary 
crystalline  particles,'  so  the  arrangement  of  the  'pri- 
mary crystalline  particles'  determines  the  shape  or 
form  of  the  crystalline  substance.'' 
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NOTES    AND    QUERIES 

//  is  desirable  that  all  questions  to  be  anszvered  under  this  head  be  receiz'ed  before  the 
fifteenth  of  the  month  prior  to  the  one  in  which  the  querist  expects  an  answer.  Each  ques- 
tion, to  receive  attention,  must  be  accompanied  by  the  name  and  address  of  its  writer. 
Queries  are  not  ansivered  by  letter,  the  information  supplied  in  these  columns  being  intended 
for  the  benefit  of  our  readers  in  general,  not  for  the  profit  of  the  individual  inquirer  only. 


Stains  on  Tooth  Brush  Handles. — H.  A.  W.. 

New  York,  asks  how  to  remove  stains  from  tooth 
brush  handles  caused  by  a  flooding  of  his  store.  He 
has  tried  acids  and  alkali  without  success. 

We  suggest  the  application  of  hydrogen  dioxide, 
which  is  often  used  as  a  bleaching  agent.  It  would 
be  advisable  to  wash  the  handles  in  weak  ammonia 
water  just  before  making  the  application  to  ensure 
the  removal  of  any  grease  which  they  may  have  ac- 
quired by  handling. 

Refilling  Prescription  for  Narcotic  Ointment. 

—J.  C.  New  York,  was  asked  to  refill  a  prescription 
for  an  ointment  containing  opium,  to  be  applied  to 
hemorrhoids,  and  refused.     The  physician  called 
up  another  pharmacist  who  said  he  would  refill  it. 

Our  correspondent  writes :  "This,  of  course,  can 
be  treated  as  an  ordinary  salve  and  would  be  re- 
peated. But  don't  you  think  that  a  druggist  has 
the  duty  of  looking  farther  into  the  matter,  and  by 
his  knowledge  determine  the  use  of  such  a  pre- 
scription, and  whether  it  can  be  refilled  or  not. 
What  would  be  the  law  in  such  a  case?" 

All  honor  to  J.  C.  for  the  high  position  he  takes 
as  regards  the  duty  of  the  pharmacist.  He  should 
be  keenly  alive  in  the  matter  of  protecting  the 
public. 

To  go  a  little  farther  back  than  the  point  at  imme- 
diate issue,  there  are  extremely  good  reasons  why 
no  prescription  should  be  refilled  without  the  direc- 
tion of  the  prescriber ;  and  especially  in  a  case  like 
this,  while  the  law  did  not  forbid  the  refilling,  it 
would  have  been  better  for  the  physician  to  have 
prescribed  anew.  And  it  would  have  been  better  if 
J.  C,  before  refusing  to  dispense,  had  communi- 
cated with  him,  unless  he  had  any  good  reason  to 
suppose  that  there  was  anything  the  least 
"cnxjked"  about  the  transaction.  Perhaps  he  had 
Ijeen  asked  for  a  "refill"  more  than  once:  and  if 
that  were  the  case,  he  did  well  to  refuse  if  he  was 
not  able  to  convince  himself  that  the  continued 
use  of  the  preparation  was  safe. 


Cost  Per  Each  After  Figuring  Discount  and 

Bonus. — J.  K.,  New  York,  submits  the  following 
problem,  which  is  somewhat  diflferent  from  the  ordi- 
nary bonus  problem  in  that  the  bonus  is  in  one  size 
gocKis  only,  while  the  purcha.se  involves  two  sizes. 
In  offering  our  solution  we  invite  criticism,  and  if 
any  reader  of  the  Circl'I-ar  has  a  better  or  a  more 
practical  method  of  treating  the  subject  we  would  be 
pleased  to  hear  from  him,  or  her. 

The  problem  as  statefl  by  J.  K..  is  as  follows :  What 
is  the  cost  per  small  l)ottIe  and  the  cost  per  large 
lK)ttle  if  .3  cases  of  small  bottles  (50  bottles  in  each 


case)  cost  $15  and  one  case  of  24  large  bottles  cost 
$6.50?  Discount  10  per  cent,  and  a  bonus  of  12  large 
bottles  free. 

The  actual  cost  of  the  shipment  was,  for  the  small 
bottles,  $15  less  10  per  cent,  or  $13,  and  for  the  large 
bottles,  $6  less  10  per  cent.,  or  $5.85. 

To  distribute  the  i2-bottle  bonus  correctly  in  this 
transaction  it  should  be  divided  between  the  $5.85 
purchase  and  the  $13.50  purchase  in  the  proportion 
of  585  to  1350,  which  figures  out  to  13  and  30,  and 
this  division  of  the  12  bottles  results  in  3.3718  bot- 
tles being  apportioned  to  the  $5.85  purchase  and 
8.3718  bottles  to  the  $13.50  purchase.  According  to 
this  the  purchaser  paid  $5.85  for  24  plus  3.62  bottles 
or  27.62  bottles  in  all,  and  since  this  number  costs 
$5.85  then  a  simple  division  shows  the  cost  of  one 
large  bottle  to  be  $0.2117. 

The  $13.50  purchase  included,  according  to  the 
statement  above,  150  small  bottles  and  8.3718  large 
ones,  or,  to  do  away  with  the  minute  fraction,  8.37 
large  bottles.  These  large  bottles  cost,  as  shown  in 
the  previous  paragraph,  $0.2117  each,  and  so  8.37  of 
them  cost  $1.7719,  which  sum,  representing  as  it 
does  the  value  of  the  bonus  given  with  the  purchase 
of  small  bottles,  should  be  deducted  from  the  amount 
paid,  or  $13.50,  which  brings  the  actual  cost  of  the 
150  small  lK)ttles  down  to  $11.73,  wiiich  makes  one 
small  bottle  cost  the  dealer  $0.0782. 


Preservatives  for  Syrup. — 1\..  .\cw  York. —  Tlu- 
preservation  of  a  syrup  is  largely  a  matter  of  phar- 
maceutical technic,  as  it  must  first  of  all  be  properly 
|)repared  and  then  properly  bottled  and  stored. 

A  syrup  prepared  by  dissolving  two  parts  of  double 
refined  sugar  in  one  part  of  distilled  water,  and  boil- 
ing this  a  little,  affords  a  syrup  which  neither  fer- 
ments nor  crystallizes  under  any  ordinary  conditions. 

By  bottling  a  syrup,  in  small,  sterile  bottles,  while 
i)oiling  hot  and  immediately  corking  tightly,  to  pre- 
vent access  of  air,  it  will  keep  even  in  summer  tem- 
peratures for  a  long  period  of  time. 

We  do  not  care  to  suggest  the  addition  of  any  pre- 
servative. As  a  rule,  the  use  of  chemical  preserva- 
tives does  not  receive  the  sanction  of  the  law,  and  it 
is  well  to  apply  the  interdiction  in  medicinal  prepara- 
tions as  well. 


Filler  for  Cracks  in  Floors. —  C.    W.    S..    New 

York.— Soak  white  tissue  paper  in  water  until  per- 
fectly soft,  knead  thoroughly  with  glue  until  trans- 
formed into  a  paste ;  mix  in  ochers,  or  earth  colors, 
until  exact  .shade  is  secured ;  add  calcined  magnesia 
tmtil  of  thick,  pasty,  consistence,  and  then  force  into 
cracks.  This  cement  atlaches  it.self  very  firmly  to  the 
wood  and,  after  drying,  retains  its  smooth  surface. 
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Vanilla  Extract. — E.  B.,  Maryland. — If,  as  we 
may  infer  from  the  heading  of  your  letter,  you  wish 
to  use  vanilla  only  for  flavoring  pharmaceuticals,  we 
suggest  the  tincture  of  vanilla,  N.  F.  IV,  as  the  proper 
preparation.  The  official  bean  is  the  product  of  va- 
nilla piani folia,  but  other  closely  allied  varieties  are 
in  use.    The  best  beans  come  to  us  from  Mexico. 

If,  however  you  wish  to  prepare  an  extract  for 
household  or  soda  fountain  use,  we  suggest  consid- 
eration of  a  more  complicated  process,  contributed 
some  years  ago  to  the  Circular  ;  this  may  yield  bet- 
ter commercial  results. 

Mexican  vanilla  beans 3^/^  pounds. 

Granulated  sugar    7  pounds. 

Deodorized  alcohol 4  gallons. 

Water    3  gallons. 

After  having  carefully  selected  a  lot  of  prime  va- 
nilla beans  the  first  step  is  to  divide  them  into  small 
pieces  from  H  to  i  inch  long  by  means  of  an  herb- 
cutter.    The  bean  should  not  be  allowed  to  come  into 
contact  with  iron,  as  such  contact  destroys  the  flavor 
very  quickly,  and  may  be  the  cause  of  a  poor  tincture. 
Place  the  cut  beans  in  a  porcelain  jar  and  pour  upon 
them  7  pints  of  boiling  water.    Cover  the  jar  and  let 
it  stand  for  twenty-four  hours.     The  object  of  this 
maceration  or  infusion  is  to  bring  the  beans  as  nearly 
as  possible  to  their  natural  green  state.    The  beans  as 
found  in  the  market  are  much  wrinkled.    The  mac- 
eration swells  the  fiber  and  brings  that  portion  of  the 
surface  which  was  formerly  hidden  where  it  is  ex- 
posed to  the  action  of  the  menstruum,  which  later  is 
poured  upon  it.     This  maceration  also  prepares  the 
vanilla    for   the   next   step,    facilitating   its   passage 
through  the  chopper,  and  causes  it  to  go  through 
without  becoming  heated  and  without  sticking  to  the 
blades  of  the  machine  as  it  would  if  not  previously 
treated  as  stated.    After  maceration  for  twenty-four 
hours,  pour  off  the  supernatant  liquid  and  transfer 
the  beans  to  a  machine,  which  will  cut  or  grind  them 
up  as  fine  as  possible,  the  finer  the  better.    Place  the 
now  finely  ground  vanilla  in  a  porcelain  jar,  add  to  it 
7  pounds  of  granulated  sugar,  then  the  liquid  with 
which  it  had  previously  been  macerating  and  8  pints 
additional  of  water.    Stir  frequently  during  twenty- 
four  hours,  and  then  add  i  gallon  of  deodorized  al- 
cohol.    No  longer  than   twenty-four  hours   should 
elapse  before  the  addition  of  alcohol  is  made,  other- 
wise there  will  be  danger  of  fermentation  taking  place. 
Macerate  for  seven  days  and  add  another  gallon  of 
alcohol,  macerate  another  week,  and  add  4  pints  of 
alcohol.    It  is  this  last  portion  of  alcohol  which  con- 
tributes to  the  appearance  of  the  finished  product. 
Up  to  this  time  the  liquid  has  a  turbid  appearance, 
but  upon  the  addition  of  these  last  four  pints  it  be- 
comes clear,  the  albumin  present  is  coagulated,  and 
the  finished  product  requires  no  filtration.    If  a  men- 
struum less  alcoholic  is  used,  the  tincture  of  vanilla 
will  not  have  this  bright  appearance,  and  will  require 
filtration,  which  is  not  to  be  advised  in  the  making  of 
vanilla  extract.    Allow  the  mixture  to  macerate  thirty 
days  more  and  at  the  expiration  of  that  time  transfer 
the  whole  to  a  percolator  and  cover  with  a  muslin  dia- 
phragm.    After  the  liquid  with  which  it  has  been 
standing  has  run  through,  add  a  menstruum  made  of 
9  pints  of  water  and  12  pints  of  alcohol.    The  per- 
colate will  yield  an  excellent  tincture  or  extract  of 


vaiiilla,  perfectly  bright  and  clear  and  ready  for  use. 
It  is  advisable  to  keep  this  in  wood  for  six  months, 
but,  of  course,  it  may  be  used  at  any  time.  There  is 
no  method  to  be  followed  which  will  yield  a  satisfac- 
tory product  in  a  few  days. 

Another  operator  found  that  too  long-continued 
maceration  imparted  a  woody  flavor  to  the  product. 
He  laid  much  stress  on  the  matter  of  keeping  the  ex- 
tract at  least  one  year  before  offering  it  for  sale,  and 
said  it  was  better  if  kept  from  two  to  five  years,  es- 
pecially if  kept  in  wood.  He  found  that  in  making 
in  7>4 -gallon  lots  there  was  a  loss  by  maceration  and 
by  evaporation  in  a  year's  keeping  of  at  least  a  gallon. 
He  used  not  less  than  i^  ounces  of  good  bean  to  the 
pint,  and  recommended  French  cologne  spirit  of 
the  best  quality  as  the  alcoholic  part  of  the  men- 
struum. 

The  federal  requirement  for  a  flavoring  extract  of 
vanilla  is  that  it  must  be  a  10  per  cent,  extract  of  va- 
nilla bean  in  alcohol  of  proper  strength.  It  may  con- 
tain sugar  and  glycerin.  One  must  be  car^eful  in 
using  any  formula  other  than  the  official  one  "that 
this  standard  is  adhered  to  if  the  preparation  is  to  be 
sold  as  "vanilla  extract." 


Answers   to  Board   Questions.— J.  E.  H.,  New 

\ork. — We  are  uncertain  as  to  whether  a  book  is  in 
existence  giving  examination  questions  set  by  boards 
of  pharmacy  with  answers.  We  have  an  impression 
of  having  seen  a  journal  article  of  that  kind,  but  no 
distinct  recollection. 

Such  a  book,  if  compiled,  would  be  practically  a 
quiz  compend,  and  like  that  kind  of  literature,  would 
be  of  little  or  no  use  in  the  acquirement  of  sound  phar- 
maceutical knowledge. 

To  attempt  to  store  the  memory  with  a  collection  of 
non-related  facts  is  the  poorest  kind  of  way  to  set 
about  acquiring  an  education.  If  one  thinks  out  for 
himself  answers  to  the  questions  given  at  official  ex- 
aminations, that  may  help  him  to  find  out  how  much  or 
how  little  he  knows,  and  incite  him  to  thorough  study 
in  the  right  direction.  This  remark  is  intended  to  ap- 
ply to  examinations  as  a  whole.  We  feel  obliged  to 
ix>int  oiit  that  sometimes  individual  questions  in  a  pa- 
per which,  in  its  entirety,  may  answer  its  purpose, 
are  of  little  or  no  use  in  determining  a  candidate's 
real  knowledge. 


Removing  Blackheads.— G.  H.  B.,  New  York. 

— Blackheads,  or  comedones,  which  are  concretions 
formed  in  the  pores,  either  by  defective  circulation 
or  microbial  action,  may  be  removed,  it  is  said,  by 
rendering  the  skin  soft  and  pliant,  and  then  applying 
pressure  at  the  sides  to  force  them  out.  Such  opera- 
tions are  liable  to  more  or  less  injure  the  skin,  and 
the  use  of  any  method  of  softening  other  than  the 
application  of  an  ordinary  emollient  should  be  left 
to  the  dermatologist. 

As  such  ordinary  emollient  there  is  probably  noth- 
ing better  than  cold  cream,  which  may  be  liberally 
applied. 

You  are  probably  familiar  with  the  little  mechani- 
cal blackhead  removers  which  are  used  to  exert  pres- 
sure after  the  softening  process. 

We  do  not  know  of  any  preparation  which  will  re- 
move freckles. 
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Insect  Powder. — I.  M.  M.,  New  York. — Several 
of  the  popular  proprietary  powders  for  destroying 
roaches  have  been  found  to  consist  of  borax  with  di- 
luents or  flavoring.  An  analysis  of  one  of  these  made 
for  the  Circular  many  years  ago  showed  borax  37, 
starch  9  and  cocoa  4.  As  to  how  far  such  a  mixture 
may  prove  efficacious  depends,  of  course,  upon 
whether  it  is  attractive  enough  to  draw  the  insects 
and  to  induce  them  to  eat  it. 

The  powder  of  insect  flowers,  commonly  known  as 
insect  powder,  has  the  advantage  perhaps  over  things 
that  are  to  be  eaten,  in  the  fact  that  when  properly 
used  its  toxic  principle  or  principles  become  dissemi- 
nated in  the  air,  and  reaching  the  insects  poison  them 
without  any  contributor>-  act  of  their  own. 

Complaints  are  apt  to  be  made  from  time  to  time 
of  the  efficacy  of  almost  every  insect  destroyer,  from 
the  fact  that  persistence  in  its  use  is  not  always  com- 
mensurate with  the  supply  of  insects  and  their  mi- 
gratory action.  And  then  the  quality  of  the  material 
used  must  be  taken  into  consideration. 

The  insect  powder  of  commerce  is  sometimes,  per- 
haps often,  adulterated.  Various  cheap  substances, 
worthless  as  insect  killers,  are  added  to  reduce  cost, 
the  principal  one  probably  being  the  stems  of  the  plants 
from  which  the  flowers  are  obtained.  From  experi- 
ments made  for  us,  it  seems  that  the  stems  have  some 
power  as  an  insecticide,  but  are  vastly  weaker  in  this 
respect  than  the  flowers  themselves. 

Apparently  the  most  convenient  way  to  determine 
the  purity  of  the  powder  is  by  microscopic  examina- 
tion. A  rough  examination  will  show  to  a  certain  ex- 
tent the  presence  or  absence  of  pollen  grains  indicat- 
ing flowers.  If  the  powder  shows  numerous  large  par- 
ticles of  glistenmg  wood  fiber,  sclerenchymatic  tissue 
and  large  hairs  pointed  at  both  ends,  woody  matter 
'.s  present.  Of  course,  to  arrive  at  anything  near  ac- 
curate results,  one  must  study  samples  of  the  drug  of 
known  purity. 

To  determine  the  presence  of  earthy  matters,  an 
estimation  of  the  ash  of  the  powder  is  serviceable. 
The  pure  powder  yields  only  about  7  per  cent,  of 
ash. 

In  the  use  of  the  powder,  temperature  is  a  factor 
especially  to  be  considered.  The  maximum  of  ef- 
ficiency is  obtained  by  keeping  the  room  very  warm 
after  sprinkling  the  powder  about  in  places  where  the 
insects  may  be  secreted.  The  room  should  in  winter 
be  well  warmed  and  then  tightly  closed.  The  sum- 
mer temperature  with  closing  will  probably  effect  the 
same  measure  of  volatilization  of  the  poison. 

If  you  are  thinking  of  going  largely  into  the  busi- 
ness of  putting  up  an  insect  powder,  it  would  be 
greatly  to  your  advantage  to  get  some  particular  in- 
struction regarding  its  examination  by  microscope 
and  otherwise,  and  test  every  lot  of  the  powder  you 
might  propose  to  buy. 


Precipitation  in  Diluting;  Cinchona  Fluid- 
extract — I.  M.,  New  York. — It  is  probable  that 
precipitation  in  your  mixture  of  fluidextract  of  cin- 
chona was  caused  by  the  presence  of  too  much  water ; 
the  fluidextract  of  the  Pharmacopoeia  contains  a  much 
larger  proportion  of  alcohol. 

We  would  suggest  that  to  a  small  sample  of  your 
solution  you  add  a  little  alcohol  to  see  if  this  would 
not  stop  the  precipitation. 


Olive  Oil,  Zinc  Oxide  and  Lime  Water 
Combined  in  Prescription. — S.  G.,  New  York, 
submitted  the  following  prescription  with  the  request 
that  we  tell  him  how  we  would  fill  it. 

Zinc  oxide 2  drams. 

Olive  oil I  ounce. 

Liquor  calcis to  make  4  ounces. 

Signa,  external  use. 

By  the  addition  of  about  two  ounces  of  the  lime 
water  to  the  olive  oil,  contained  in  a  four-ounce  bot- 
tle, and  shaking  vigorously,  the  oil  is  completely  sa- 
ponified. To  this  mixture  the  zinc  oxide  and  the  bal- 
ance of  the  lime  water  are  to  be  added  and  the  mix- 
ture again  shaken  well. 

This  mixture  must  be  dispensed  with  a  shake  label, 
but  the  consistence  and  general  appearance  of  the  fin- 
ished produced  is  entirely  satisfactory. 


Text    Book   on   Materia    Medica.— N.    H.    R., 

Massachusetts. — We  do  not  know  of  a  text  book  on 
materia  medica  arranged  as  a  series  of  lectures,  but 
it  would  be  a  simple  matter  to  prepare  a  lecture  from 
a  chapter  or  a  part  of  a  chapter  taken  from  any  stand, 
ard  text  book  on  the  subject,  and  any  one  of  the  fol- 
lowing will  no  doubt  supply  you  with  the  desired  in- 
formation: Materia  Medica  and  Pharmacology,  Cul- 
breth,  published  by  Lea  &  Febiger,  Philadelphia; 
Materia  Medica  and  Pharmacy,  Wilcox,  published  by 
P.  Blakiston's  Son  &  Co.,  Philadelphia ;  Materia  Med- 
ica, Pharmacology,  Therapeutics  and  Prescription 
Writing,  Bastedo,  published  by  the  W.  B.  Saunders 
Company,  Philadelphia:  and  A  Manual  of  Materia 
Medica,  Ruddiman,  published  by  Lea  Brothers  &  Co., 
New  York. 


Pumice  Stone  Soap. —  W.  A.  M.,  Massachusetts. 
— In  answer  to  your  request  for  a  formula  for  a  pum- 
ice stone  soap,  we  quote  as  follows  from  our  For- 
mula Book,  which,  though  small  and  inexpensive, 
seldom  fails  us  when  in  search  of  a  formula : 

Cottonseed   oil    500  mils. 

Stearic  acid  500  grammes. 

Sodium  hydroxide 150  grammes. 

Alcohol    150  mils. 

Aqueous  solution  of  sodium  chlo- 
ride (20%) enough. 

Distilled  water   enough. 

Powdered  pumice 300  grammes. 

Heat  together  the  cottonseed  oil  and  stearic  acid 
until  the  latter  is  completely  dissolved.  Then  add  the 
sodium  hydroxide,  dissolved  in  a  liter  of  distilled 
water,  and  heat  for  fifteen  minutes  with  constant  stir- 
ring. Next  add  the  alcohol  and  stir  until  saponifica- 
tion is  eflfected.  This  is  shown  by  the  mixture  becom- 
ing homogeneous  in  a  few  minutes.  Then  add  one 
liter  of  a  20  per  cent,  aqueous  solution  of  sodium 
chloride,  and  stir  vigorously.  Allow  this  to  stand  un- 
til the  soap  is  hardened.  The  alkaline  liquid,  which 
remains  at  the  bottom  of  the  container,  is  then  drained 
out  through  a  hole  punched  in  the  soap  mass  on  one 
side.  The  mass  is  then  washed  two  or  three  times 
with  distilled  water,  melted,  and  while  still  on  the 
fire  the  powdered  pumice  is  thoroughly  incorporated. 
While  still  hot,  it  is  poured  into  suitable  molds.  In 
twenty-four  hours  the  soap  is  hard  enough  for  use. 
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Red  Color  for  Show  Bottles.— H.  A.  J.,  New 

York. — A  number  of  formulas  for  preparing  red  so- 
lution for  show  bottles  are  given  in  the  Circular's 
I'ormula  Book  and  we  reprint  a  few  of  them  here: 

I. 

Cochineal  color,  N,  F.  Ill,  diluted  with  water  to  the  re- 
quired shade. 

II. 

Iodine   2  parts. 

Potassium  Iodide    2  parts. 

Hydrochloric   acid    36  parts. 

Water    960  parts. 

III. 

Cobalt   carbonate    30  grains. 

Hydrochloric  acid    enough. 

Water    1  gallon. 

Dissolve  the  carbonate  in  just  enough  of  the  acid  to 
effect  solution  and  add  the  water. 

Several  other  formulas  are  given  in  the  Formula 
Book,  but  you  will  probably  find  one  to  suit  your 
needs  among  the  above. 


flavors,  not  ranking  with  the  natural  fruits.  Ex- 
cepting, perhaps,  for  the  flavoring  -of  candy,  there 
is  little  or  no  excuse  for  their  use,  since  the  natural 
fruit  juices  are  so  plenty,  and  also  so  reasonable  in 
price. 


Kaolin  and  Fullers  Earth.— J.  C,  Pennsylvania, 
in  submitting  the  following  prescription  states  that 
when  fullers  earth  was  used  the  resulting  mixture 
darkened  considerably,  while  when  kaolin  was  em 
ployed,  the  mixture  was  of  a  creamy  color.  He  wants 
to  know  the  difference  between  kaolin  and  fullers 
earth ;  why  the  mixture  darkens  when  the  last-named 
substance  is  used;  and  how  best  to  compound  the 
prescription  to  insure  a  mixture  free  from  grit.  The 
prescription  follows : 

Oil   of   lemon 5  fl^ops- 

Kaolin    4  drams. 

Glycerin 3  drams. 

Acetic  acid  3  drams. 

Signa.    Apply  locally. 

The  text  books  make  no  distinction  between  kaolin 
and  fullers  earth,  but  in  practice  it  is  customary  to 
dispense  an  impure  earth  on  a  call  for  the  latter  and 
a  pure  article  on  a  call  for  the  kaolin.  The  dark  color 
of  fullers  earth  is  due  largely  to  the  presence  of  an 
iron  salt,  and  when  this  earth  is  used  in  compound- 
ing the  above  prescription,  the  darkening  is  probably 
due  to  the  formation  of  an  iron  acetate,  which  salt  is 
dark  red  in  color. 

Filling  the  prescription  in  the  following  manner 
produces  a  thick  liquid  which  could  be  dispensed  in  a 
wide  mouthed  bottle  with  a  shake  label.  To  the  kao- 
lin (not  fullers  earth),  in  a  mortar,  add  the  glycerin 
and  incorporate  thoroughly,  then  add  the  oil  and  tri- 
turate well,  finally  add  the  acetic  acid.  If  the  doctor 
wants  an  ointment-like  mixture  substitute  a  propor- 
tionate amount  of  glacial  acetic  acid  for  the  acid  spec- 
ified, and  if  necessary,  nse  less  glycerin.  To  secure 
a  finished  article  free  from  grit  use  only  a  fine  grade 
of  kaolin. 

We  would  welcome  comment  from  our  readers  on 
the  above  prescription. 


Artificial    Flavoring     Extracts. —  C.     A.     H., 

Pennsylvania. — Formulas  for  some  of  the  artificial 
flavorings  you  mention  appear  in  the  Circul.\r  for 
April.  1914,  and  have  been  reprinted  in  our  For- 
mula Book,  recently  published.  Such  preparations, 
however,  are  rather  a  "back  number''  now,  their 
wholesomeness  being    open    to    question,  and  the 


Gold  Paint  for  China  and  Electroplating  on 
Rubber. — H.  J.  S.,  Pennsylvania. — The  ft)ll()vving 
formula  for  a  gold  paint  for  china  is  taken  from  the 
Circui,.\r's  Formula  Book: 

Dissolve  in  a  weighed  capsule  any  convenient  quantity 
of  pure  gold  in  nitro-hydrochloric  acid,  and  add  to  the 
solution  sufficient  uranium  oxide  to  give  the  solution  a 
rich  brown  color.  Evaporate  the  liquid  to  dryness  on  a 
sand-bath,  cool  the  capsule  and  weigh.  Then  to  the  resi- 
due so  ascertained,  and  counted  as  one  part,  add: 

Sulphur   1  part. 

Daniar   resin    2  parts. 

Turpentine  oil   6  parts. 

With  due  precautions  against  the  mixture  inflaming, 
heat  it  over  a  quick  fire,  with  constant  agitation,  until  it 
becomes  homogeneous,  and  acquires  a  fine  reddish-brown 
color.  Add  while  still  hot  sufficient  rosemary  oil  to  give 
it  the  consistency  of  a  thick  syrup.  Finally,  for  every  100 
parts  of  the  gold  originally  used,  add  35  parts  of  bismuth 
flux  (bismuth  irioxide  or  bismuthous  oxide,  obtained  by 
gently  igniting  basic  bismuth  nitrate),  and  let  cool. 

"Electroplating."  according  to  one  authority,  "is 
the  process  of  coating  the  surface  of  one  metal  with 
a  'thin  skin  of  another  either  for  decorative  or  pre- 
servative purposes,"  and  since  the  process  depends 
upon  the  deposition  of  one  metal  upon  another  by  sus- 
pending the  article  to  be  coated  in  a  solution  where 
it  acts  as  a  cathode,  we  cannot  conceive  of  electro- 
plating rubber,  because  of  the  fact  that  it  is  not  a  con- 
ductor of  the  electric  current. 


Shoe  Dressings,  Black  and  White. — A.  J..  Penn- 
sylvania.— A  satisfactory  black  shoe  paste  may  be 
made  according  to  the  following  formula,  quoted  from 
the  Circul.\r's  little  Formula  Book : 

Soap 12  parts. 

Potassium  carbonate 6  parts. 

lieeswax    50  parts. 

Water    200  parts. 

Bone-black    loo  parts. 

Powdered  sugar   15  parts. 

Powdered  acacia  6  parts. 

Mix  the  soap,  potassium  carbonate,  wax.  and  water, 
and  boil  together  until  a  smooth  paste  is  obtained ; 
then  add  the  other  ingredients,  mix  thoroughly,  re- 
move from  the  source  of  heat  and  while  hot,  pour 
into  boxes. 

Dressings  for  white  leather  are  usually  composed 
of  pipe-clay,  or.  better,  a  mixture  of  pipe-clay  and 
light  magnesium  carbonate,  sometimes  made  into  a 
cake  with  tragacanth  mucilage.  .Another  sort  is  a 
suspension  of  zinc  oxide  in  a  light  mucilage.  This 
kind  is  better  adapted  for  use  on  smooth  finished 
leather. 

A  good  whitener  which  will  not  rub  off  may  be 
made  by  adding  to  mucilage  of  tragacanth  enough  of 
fine  quality  whiting  (paris  white),  or  prepared 
chalk,  to  produce  a  paste  of  the  desired  consistency. 
About  I  per  cent,  of  salicylic  acid  may  be  added  as  a 
preservative,  and  any  desired  odorous  oil  may  be 
added  as  a  perfume. 
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Use  of  Tax-Free  Denatured  Alcohol. — T.  W. 

Xorwood,  Georgia,  wrote  to  the  collector  of  inter- 
nal revenue  for  his  district  about  the  use  or  sale  of 
alcohol  denatured  by  the  addition  of  lo  grains  of 
alum  and  3  grains  of  camphor  to  4  ounces  of  the 
spirit,  and  received  in  reply  a  letter  from  which  he 
quotes  as  follows: 

I  beg  to  advise  that  scientific  and  educational  institu- 
tions are  permitted  to  use  tlie  formula  mentioned  in  your 
letter  in  the  destruction  of  the  identity  of  alcohol  with- 
drawn by  these  institutions  tax-free,  but  in  no  case  is  this 
allowed  until  after  these  institutions  have  filed  with  the 
collector  bonds  as  required  by  law.  You  will  understand, 
of  course,  that  this  applies  only  to  alcohol  obtained  for 
use  in  such  institutions,  and  which  is  not  to  be  sold.  Any 
one  selling  alcohol  compounded  under  the  formula  stated 
in  your  letter  would  be  liable  to  tax  as  a  retail  liquor 
dealer. 

Commenting  on  this,  Mr.  Norwood  writes : 

My  understanding  is  that  where  alcohol  is  used  other- 
wise than  as  a  solvent  or  preservative,  whether  for  medi- 
cal use  or  otherwise,  the  government  requires  payment  of 
the  tax,  and  where  it  is  used  as  a  solvent  or  preservative 
the  preparation  must  contain  a  medical  or  average  dose 
of  some  drug  and  be  sold  for  medical  use  only.  The  law, 
if  I  understand  it  correctly,  does  not  allow  the  addition  of 
iirugs  for  the  purpose  of  selling  the  alcohol.  Further,  a 
look  over  the  list  shows  various  kinds  of  beef,  iron  and 
wine,  bitters,  etc.,  held  to  come  under  the  law  because  of 
a  high  percentage  of  alcohol  and  an  absence  of  an  average 
dose  cf  the  drugs  contained. 

It  seems  that  there  is  no  way  of  denaturing  alcohol  that 
leaves  It  fit  for  any  medical  purpose,  therefore  the  only 
safe  way  is  to  pay  the  tax  or  refuse  to  sell  any  mixture 
or  fill  any  prescription  where  alcohol  is  the  ingredient 
tcanted. 

M r.  Norwood's  question  was  submitted  to  the  Com- 
missioner of  Internal  Revenue,  who,  in  reply,  refer- 
ring to  T.  D.,  1843,  in  which  the  formula  above 
noted,  with  others,  is  given,  says  that  it  will  be  seen 
that  under  the  rulings  of  his  office  "druggists  may 
make  sales  of  the  compound  referred  to  above,  as 
well  as  of  alcohol  the  identity  of  which  has  been 
destroyed  by  any  of  the  formulae  mentioned  in  said 
appendix  to  T.  D.  1843,  profided  such  sales  are  made 
under  physicians'  bona  fide  prescriptions,  without  in- 
curring liability  to  special  tax."     ( Italics  ours.) 

In  the  CiRCLX.xR  for  July,  page  41';.  we  print 
a  letter  from  the  Collector  of  Internal  Revenue  for 
this  district  in  which  he  says  that  a  druggist  selling 
alcohol  denatured  with  i  dram  of  oil  of  cajuput  to  the 
pint  (which  is  formula  13,  of  Treasury  Decision 
1757,  applying  to  certain  institutions,  from  which  de- 
cision the  formula  quoted  by  Mr.  Norwood  is  also 
taken)  is  doing  so  in  violation  of  the  law. 

The  letter  from  the  commissioner  from  which  we 
quote  above,  of  course,  negatives  this  decision  also. 


tinal  tract  is  uncertain  and  irregular.  To  avoid  an 
accumulation  of  the  drug  or  toxic  action,  the  phy- 
sician should  carefully  guard  the  dosage  and  deter- 
mine in  each  case  the  tolerance  of  the  patient." 


Why  the  Change  in  Infusion  of  Digitalis.— N. 

H.  K..  Massachusetts. — It  is  generally  understood  that 
the  alcohol  was  deleted  from  the  formula  of  infusion 
of  digitalis  because  this  preparation  is  now  directed  to 
be  "freshly  prepared  from  the  leaves."  The  alcohol 
was  used  only  as  a  preservative,  and  its  presence 
might  tempt  some  pharmacist  to  keep  some  of  the 
piejmration  made  up.  The  dose  has  l)een  cut  down  on 
account  of  the  cumulative  action  of  digitalis,  accord- 
ing to  Dr.  Raubenhcimer,  of  the  PharmacoiKsia  re- 
vision committee,  who  calls  attention  to  the  caution 
regarding  fluidextract  of  apocynum.  N.  F..  which 
might  also  apply  here,  namely:  ''It  has  f)een  stated 
tiiat  the  absorbtion  of  apocynum  in  the  gastro-intes- 


Bleaching  Straw  Hats. — J.  L.  H.,  New  York. — 
It  is  said  that  when  straw  is  not  much  discolored  its 
appearance  may  be  improved  by  rubbing  with  pow- 
dered sulphur  moistened  with  alcohol.  We  have 
strong  doubts  of  the  efficacy  of  this  proceeding. 

Good  results  may  be  expected  from  exposing  the 
straw,  after  moistening  with  a  weak  solution  of  po- 
tatssium  carbonate,  to  the  fumes  of  burning  sulphur, 
in  a  closed  box  or  chamber. 

Solution  of  hydrogen  dioxide  will  also  probably 
give  the  desired  result.  Its  use  may  be  more  expen- 
sive, but  its  application  is  easier. 

Very  yellow  straw  should  be  well  washed  with 
soap  and  water  before  applying  the  bleaching  agent, 
and  after  bleaching,  the  straw  should  be  stiffened  by 
a  weak  solution  of  gum  arabic. 


Soluble   Fluid   Extract  of  Tolu  for  Syrup. — 

G.  M.,  Mexico. — The  preparation  which  passes  under 
this  name  may  be  prepared  according  to  the  following 
formula,  found  in  the  Standard  Formulary : 

Tolu  balsam 2>4  ounces. 

Magnesium  carbonate 100  grains. 

Glycerin   6  ounces. 

Water,  alcohol each  sufficient. 

Mix  five  ounces  of  alcohol  with  the  glycerin,  add 
the  balsam,  and  dissolve  the  latter  with  the  aid  of 
moderate  heat,  shaking  frequently,  and  avoiding  loss 
by  evajxiration.  Add  six  ounces  of  water,  allow  the 
mixture  to  become  cold,  decant  the  milky  liquid  from 
the  resinous  precipitate,  mix  the  decantate  intimately 
with  the  magnesium  carbonate  in  a  mortar,  filter  and 
wash  the  mortar  and  filter  with  enough  of  a  mixture 
of  one  volume  of  alcohol  and  two  of  water  to  make 
the  filtrate  measure  sixteen  ounces. 

To  prepare  the  syrup  of  tolu  from  this  preparation 
add  one  ounce  of  this  "fluid  extract"  to  fifteen  ounces 
of  simple  syrup. 

Westphal's  Auxiliator.— H.  B.  B.,  New  York. 
— In  the  issue  of  the  Circular  for  September, 
1914,  we  stated  that,  according  to  a  Bulletin  of  the 
New  Hampshire  Board  of  Health,  this  preparation 

Shows  3.56  per  cent,  of  residue  on  evaporation,  largely 
glycerin,  with  borax,  or  boric  acid.  No  alkaloids  or  vesi- 
cants were  detected.  The  analysis  shows  54.8  per  cent 
of  alcohol,  of  which  20  per  cent,  was  found  to  be  methyl 
or  wood  alcohol. 

A  later  analysis  indicates  that  the  use  of  wood  al- 
cohol has  been  discontinued  (which  use  as  an  appli- 
cation is  l)oth  dangerous  to  the  eyes  and  unlawful) 
and  in  the  Circi'l.^r's  little  Formula  Hixik  we  find 
the  following : 

Westphal's  Auxiliator— A  strongly  alcoholic  solution 
containing  a  small  amount  of  glycerin  and  a  boron  com- 
pound and  possibly  cantharldln. 


History  of  Pharmacy. — A.  C,  Pennsylvania. — 
Chronicles  of  I'harniacy,  by  A.  C.  Wootton  (Mac- 
millan  and  Co.),  will  probably  give  you  whatever  in- 
formation you  may  desire.  It  is  written  in  a  histori- 
cal rather  than  a  technical  manner. 
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Polish  for  Automobile  Bodies. — f .  J.  A.,  Ohio. 
— We  suggest  a  trial  of  one  or  both  of  the  following 
preparations  of  wax,  primarily  designed  as  floor 
polishes : 

L 

Yellow  wax  25  parts. 

Yellow  laundry  soap 25  parts. 

Glue    12  parts. 

Sodium  hydroxide   25  parts. 

Water   enough. 

Dissolve  the  sodium  hydroxide  in  400  parts  of 
water,  add  the  wax,  and  boil  down  to  250  parts; 
then  add  the  soap.  Dissolve  the  glue  in  100  parts  of 
hot  water.    Mix  the  two  solutions. 

II. 

Yellow  wax  25  parts. 

Potassium  carbonate    3  parts. 

Oil  of  turpentine   3  parts. 

Water   100  j)arts. 

Heat  the  wax  and  water  together  to  the  boiling 
point ;  add  the  potassium  salt ;  boil  another  minute ; 
remove  the  vessel  from  the  fire ;  add  the  oil,  and  stir 
until  cold. 

Much  depends  upon  the  skill  of  the  operator. 


writing  of  most  of  the  M.  D.'s  is  not  any  too  plain. 
For  this  reason  it  is  well  to  heed  this  word  of  cau- 
tion." 


Rolling  Massage  Cream. — S.  W.,  Ohio. — From 
a  large  number  of  formulas  for  the  casein  prepara- 
tions sold  as  rolling  massage  cream  we  take  the  fol- 
lowing : 

Skimmed  fresh  sweet  milk i  gallon. 

•Borax  • 3  ounces. 

Boric  acid  3  ounces. 

Powdered  alum   6  ounces. 

Glycerin   i^  ounces. 

Sodium  benzoate  4  drams. 

Put  the  borax  and  the  boric  acid  into  the  milk, 
stir  until  dissolved,  then  heat  to  boiling.  The  mix- 
ture must  not  boil,  but  should  come  to  the  boiling 
point.  Remove  from  the  fire,  add  the  alum  dissolved 
in  the  smallest  possible  quantity  of  hot  water,  stir 
thoroughly,  and  let  it  stand  for  twenty-four  hours. 
Strain,  wash  the  curd  a  few  times  by  decantation, 
drain  for  an  hour  or  so,  then  mix  in  it  the  glycerin, 
the  benzoate,  the  perfume,  as  desired,  and  the  color, 
and  it  is  ready  to  package. 


Anisated  Spirit  of  Ammonia. — Dr.  Rauben- 
heimer  writes  us:  "This  preparation,  as  you  cor- 
rectly pointed  out  in  your  November  number,  is  of- 
ficial in  the  German  Pharmacopoeia.  However,  the 
writer  is  somewhat  responsible  for  the  formula 
which  has  been  adopted  by  the  N.  F.  IV  as  spiritus 
ammoniac  anisatus,  with  the  synonyms,  liquor  am- 
monise  anisatus,  or  anisated  solution  of  ammonia. 
The  N.  F.  preparation  is  made  by  'measure'  in- 
stead of  by  'weight,'  and  the  variable  oil  of  anise  is 
replaced  by  the  superior  and  more  uniform  anethol. 
(See  my  paper,  'Anethol  vs.  Oil  of  Anise,'  read  be- 
fore the  scientific  section,  A.  Ph.  A.,  at  Boston  con- 
vention, Journal  A.  Ph.  A.,  Vol.  I.,  pp.  337-342). 

"Just  a  word  about  the  title.  According  to  our 
American  classification  of  'spirits,'  namely,  alcoholic 
solutions  of  volatile  substances,  this  'solution'  is 
classed  as  'spiritus.'  Pharmacists  should  be  careful 
not  to  confuse  spiritus  ammoniae  anisatus  with  spir- 
itus ammoniae  aromaticus.  as  the  doses  and  the  titles 
are  very  much  alike,  and  quite  especially  as  the  hand- 


Metric  System   and   Directions   in   French. — 

J.  C.  B.,  Florida. — We  know  of  no  single  volume 
containing  the  information  you  desire,  and  since  your 
physician  writes  his  prescriptions  in  the  metric  sys- 
tem and  uses  French  in  writing  the  directions,  we 
would  suggest  that  you  study  the  metric  system,  as 
given  in  any  of  the  standard  text  books  on  pharmacy 
or  as  outlined  by  Henry  G.  Bayer  (New  York),  in 
his  little  book  entitled  "The  Metric  System,"  and  the 
only  way  that  we  know  of  to  translate  the  directions 
would  be  to  learn  enough  French. 


Preparations   of  Cod   Liver  Oil. — W.   M.   K., 

New  York. — Several  so-called  "extractives"  of  cod 
liver  oil  have  appeared  on  the  market.  The  only  one 
we  have  a  personal  acquaintance  with  has  a  taste, 
which  may  be  less  disagreeable  to  some  people  than 
the  oil,  but  there  is  no  evidence  that  it  represents  the 
oil,  the  effect  of  the  latter  being  probably  due  to  the 
combination  of  certain  principles  with  the  fatty  mat- 
ter, the  latter  being  an  important  element  in  the  com- 
bination. 

We  do  not  know  of  any  possible  way  of  making 
an  elixir  or  wine  which  represents  the  oil. 


Extract  of  Lemon.— E.  B.,  Maryland. — Lemon 
"extracts"  are  alcoholic  solutions  of  the  ordinary  oil, 
or  the  terpeneless  oil,  citral  being  sometimes  added 
in  either  case. 

The  proportions  are  regulated  somewhat  by  the 
price  at  which  the  product  is  to  be  sold,  but  food 
laws  place  a  limit  as  to  weakness. 

The  federal  standard  for  lemon  extract  requires 
not  less  than  5  per  cent,  by  volume  of  the  oil.  It 
may  be  made  from  the  oil  or  peel,  or  both;  which, 
of  course,  allows  the  use  of  the  peel  for  coloring. 
No  mention  is  made  of  solvent ;  but  .strong  alcohol  is 
required. 


Emulsion  of  Cod  Liver  Oil.— W.  M.  K.,  New 

York. — This  preparation  has  long  been  official,  and 
we  do  not  know  of  any  fault  in  the  pharmacopoeial 
formula.  As  its  virtue,  if  it  has  any,  depends  en- 
tirely on  the  oil,  any  substitution  should  be  strongly 
discountenanced. 


Appeals  to  Readers. —  Information  is  sought 
concerning  the  composition  of  the  articles  listed  be- 
low: 

Hart's  Swedish  Asthma  and  Hay  Fever  Remedy, 
by  R.  H.  H.,  New  York. 

Nuxated  Iron,  by  E.  G.  S.,  Ohio. 

Marsden's  Arsenic  Paste,  by  O.  K.,  Ohio. 

Oxidine,  bv  H.  K.  B.,  Alabama. 

Sedatole,  by  W.  U.  K.,  New  York. 

Soluble  Pine  Oil,  by  B.  P.,  Massachusetts. 

The  address  is  wanted  of.  the  manufacturers  of — 
Apollo's  Bromite  Caffeine,  by  F.  M.  C,  Pennsyl- 
vania. 

Gunnell's  Catarrh  Cream,  by  K.  B.  H..  Pennsyl- 
vania. 

Valta  Pou'der,  by  N.  S.,  New  York. 
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Louisiana   Board    of   Pharmacy   Questions 

Herewith  is  reprinted  a  set  of  questions  used  by  the  Louisiana  Board  of  Pharmacy  at  an  ex- 
amination held  February  i8th  and  ipth^  1916.  Other  sets  of  questions  used  by  this  board  ap- 
pear in  the  issues  of  the  Circular  for  October^  1915,  page  674;  October,  1914,  page  627; 
March,  191$,  page  154;  and  September,  1913,  page  527. 

In  reprinting  board  questions  we  endeavor  to  follow  closely  the  nomenclature^  spelling,  punc- 
tuation and  capitalisation  of  the  originals,  our  object  being  to  give  our  readers,  just  as  nearly 
as  practicable,  the  questions  as  they  were  presented  to  the  candidates. 


Pharmacy. 
O.  Seemann,  Examiner. 

1.  (a)  Why  should  Fowler's  Solution  not  be  prescribed 
with  a  solution  of  Mercuric  Chloride?  (b)  Why  should 
the  following  substances  not  be  prescribed  together  in  the 
form  of  powders.  Antipyrine  with  Resorcin  or  Thymol. 
Camphor  with  Carbolic  Acid.    Chloral  with  euphorin? 

2.  Name  the  ingredients  and  give  process  for  making, 
(a)  Mistura-Glycyrrhizae,  (b)  Pulvls  etfervescens  com- 
positus,  (c)  Vinum  Antimonii,  (d)  Ac.  Sulp.  Arom. 

3.  (a)  What  is  a  balsam  and  give  official  example,  (b) 
Name  the  official  fixed  oils  and  fats. 

4.  How  much  of  the  following  salts  would  you  use  in 
making  60  C.  C.  of  a  satuated  aaueous  solution  (a)  Pot. 
lod,  (b)  Soda  lod,  (c)  Boric  Acid,  (d)  Amm.  Brom.  (e) 
Pot.  Chlorate? 

5.  (a)  At  $3.10  per  250  grames  what  will  a  fl  ounce 
cost?  (b)  If  you  purchase  One  oz  Sulphonal  for  J1.40 
and  sell  it  at  the  rate  of  60  grs  for  25  cts.  what  will  be 
your  profit? 

6.  Write  translations  of  the  following  abbreviations. 
(a)  8S,  (b)  aa,  (c)  ad,  (d)  Q.  S.,  (e)  M,  (f)  ft,  (g)  Sig, 
(h)  Aq.  bull,  (i)  ad  lib,  (J)  ft.  haust. 

7.  Copy  the  following  formula,  adding  a  proper  quan- 
tity of  each  ingredient  to  make  eight  fluid  ounces  of  fifty 
(60)  per  cent,  emulsion  of  Cod  liver  oil,  each  tablespoon- 
ful  to  contain  four  (4)  grains  of  the  salts  mentioned 
aUo  state  how  you  would  proceed  to  make  the  emulsion. 

B  Cod  Liver  Oil,  Sugar,  Powd  Acacia,  Calcum  hypophos- 
phlte.  Soda  hypophosphlte.  Oil  of  Sassafras,  Oil  of  Wln- 
tergreen.  Water. 

8.  Write  the  following  prescription  in  the  Metric  sys- 
tem. 

8  Quinine   Sulp gr  xU 

Ac.   Sulp   Arom 3  sa 

Syr   Aurantil    3  vl 

Aqua  ad    3  HI 

Miae. 

9.  Critlclae  the  following  preacrlption. 

B  Magnesium  Sulp   S  iiB> 

SpU  Menth  pip S  las 

Aqua 3  HI 

Mix  slg  One  tablespoonful  every  two  (2)  hours. 

10.  (a)  How  much  Ipecac  In  3  grs  of  Dovers  Powder? 
(b)  How  much  of  a  triturate  one  In  eight  (1-8)  of  Ar- 
■enous  Acid  is  required  to  make  175  pills  of  1/25  each? 

11.  (a)  Name  the  various  cnide  Alcohols  and  give  their 
aource?     (b)  What  is  Absolute  Alcohol? 

Chemistry. 
By  John  R.  Taylor,  Examiner. 
1.   (a)  What  la  Distillation,  and  what  Is  Sublimation? 
(b)  What  Is  a  Salt  and  how  are  they  formed? 

2.  (a)  Write  the  structural  formula  for  Acetantltd, 
and  state  to  what  class  of  compounds  it  belongs?  (b)  Give 
the  U.  a.  P.  test  for  identity? 

3.  (a)  Complete  the  following  formulas  and  state  the 
name   of  the  two    (2)    chemicals   formed?    (b)    C-3    H-5- 

(C-18  H-33  0-2)— 3  x  3-NaOH= ?    (c)  NH-2  C-2 

H-3  O,  X  KOH= ? 

4.  (a)  What  la  Glycerin,  How  is  it  found  in  nature  and 
bow  is  it  obtained?    (b)  Name  the  official  solutions  of  it? 

5.  (a)   What  are  Seldlitc  powders,  and  what  changes 


takes  place  when  they  are  disolved  in  water?  (b)  How  do 
Chlorine,  Nitric  Acid  and  Alkalies  act  upon  organic  sub- 
stances? 

6.  (a)  What  is  the  general  mode  of  obtaining  Alka- 
loids? (b)  Mention  the  principal  alkaloids  found  in  Cin- 
chona bark?  (c)  Give  a  chemical  test  by  which  you 
would  distinguish  Morphine  Sulphate  from  Quinine  Sul- 
phate? 

7.  (a)  Mention  two  reactions  by  which  Hydrocyanic 
Acid  is  formed?  (b)  State  two  processes  by  which  the  of- 
ficial diluted  acid  is  obtained. 

8.  (a)  What  is  the  heaviest  eliment  known?  (b)  Give 
Its  Specific  gravity?  (c)  Define  Adhesion,  Cohesion  and 
give  an  example  of  each? 

9.  (a)  How  do  the  following  differ  physically  and 
chemically?  Whiting,  Chalk,  Prepared  Chalk,  Preclpi- 
pated  Chalk?  (b)  Why  do  these  substances  effervesce 
on  addition  of  Mineral  Acids? 

10.  (a)  Give  the  chemical  symbol  of  the  following.  An- 
timony, Mercury,  Potassium,  Cobalt,  Copper,  Sulphur,  Sil- 
ver, Bismuth,  Manganese  and  Magnesia? 

Materia  Medica. 
Edward  H.  Walsdorf,  Examiner. 

1.  Why  should  Conium  be  gathered  while  still  green, 
dried  in  the  dark  and  kept  unexposed  in  tight  vessels? 

2.  Why  should  Digitalis  leaves  be  collected  in  the  sec- 
ond years  growth  of  the  plant  and  while  in  full  bloom? 

3.  Why  should  Belladonna  leaves  be  collected  from  two 
year  old  plants? 

4.  Why  does  the  Pharmacopoeia  direct  that  the  leaves 
and  flowering  tops  of  the  second  year  growth  of  Hyoscy- 
mus  shall  be  collected? 

5.  Black  Haw;  Give  the  botanical  name,  part  employed 
and  name  the  active  constituents. 

6.  Jalap;  Give  botanical  name,  part  employed  and 
name  the  active  constituents. 

7.  Lady's  Slipper;  Give  botanical  name,  part  employed 
and  name  active  constituents. 

8.  Burdock;  Give  botanical  name,  part  employed  and 
name  the  active  constituents. 

9.  Chestnut,  Give  botanical  name,  part  employed  and 
name  active  constituents. 

10.  Give  the  official  title  of  three  organic  drugs  that  are 
astringents,  two  that  are  demulcent. 

11.  From  what  are  the  following  obtained,  (a)  Sparteln, 
(b)  Emetine,  (c)  Daturine,  (d)  Eserlne,  (e)  Thymol. 

12.  Give  the  pharmacopoeia!  title  of  five  organic  acids? 

13.  What  are  glycerltes?    Name  four  official. 

14.  Give  the  official  names  of  the  following  six  barlu. 
Peruvian  Bark,  Wild  Cherry,  White  Oak  Bark  Blackberry 
Bark,  pomegranate  Bark,  Buckthorn  Bark. 

15.  To  what  family  does  each  of  the  following  belong; 
(a)  Assafoetlda,  Anisum,  (b)  Limonls  Cortex,  Aurantl 
Anaml  Cortex,  (c)  Belladonna,  Capsicum,  (d)  Humulus, 
Cannabis  Indlca,  (e)  Aconltum,  Cimiclfuga.  (f)  Rosa- 
Oalllca,  Rosa  Centl  Folia,  (g)  Mentha  Piperita.  Mentha 
Vlrldls,  (h)  Stllllngla,  Croton  TIgllum.  (1)  Tereblnthlna, 
Terebinthlna  Canadensis,  (J)  Nux  Vomica,  Gelsemlum. 

16.  Give  common  names  for  the  following  (a)  Rhus 
Glabra,  (b)  Hyoscyamus,  (c)  Leptranda,  (d)  Frangula, 
(e)  Pyroxyllnum. 

17.  Give  detail  mode  of  preparation  of  (a)  Oil  Pep- 
permint, (b)  Btyrax. 
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Toxicology  and  Potology. 

18.  Name  five  poisonous  substances  which  combine  with 
Tannin  forming  less  dangerous  compounds.  How  much 
Tannin  would  you  give  as  an  antidothe? 

19,  Define.  Ptomaine,  Hypnotic,  Styptic.  (20)  Name 
four  demulcents.    Define  Cumulative  poison. 

Practical  Work. 
A.  D.  Trapanl,  Examiner. 

1.  Prepare  125  C.  C.  of  Infusion  of  Juniper  Berries, 
(a)  Give  process  for  preparing  and  state  quantity  of  Juni- 
per Berries  used,  (b)  Give  strength  of  ordinary  Infu- 
sions not  specified  in  U.  S.  P.  and  name  the  official  ones, 
(d)  Give  U.  S.  P.  formula  and  process  for  preparing  In- 
fusion Digitalis, 

2.  H  Ext  Colocynth  Co 80  Gm 

Calomel    10  Gm 

Resin  Jalap   20  Gm 

Gamboge  15  Gm 

To  make  1000  pills.  Prepare  15  pills, 

(a)  Give  quantity  In  apothecary  weight  each  ingredi- 
ent used,  (b)  State  the  exciplent  you  used  and  what  l8 
U.  S.  P.  exclpient?  (c)  Give  process  and  name  coatings 
for  preparing  Enteric  pills. 

3.  B  German  Green  Soap 

Pine  Tar 

Washed   Sulphur   aa  3i 

Zinc  Oxide    5% 

Benz.    Lard    Q.  s.  Jl 

Mix  and  make  ointment.     Signa  Apply  P.R.N, 
(a)  State  order  of  compounding  and  quantity  Zinc  Ox- 
ide used?       (b)  Give  full  Latin  name  of  each  ingredient 
and  write  full  directions  on  label. 

4.  R  TInct  Ferric  chlor 40  C.  C 

Dll  Acetic  Acid 60  c!  c! 

Sol  Ammon  Acet 500  C.  C. 

Arom  Elix   120  C.  C. 

Glycerine    120  C.  C. 

Water  Q.  S.  to  make loOO  c!  C. 

Prepare  3  ozs. 
(a)  State  order  of  mixing  and  give  official  and  common 
name,     (b)  State  quantity  in  apothecarys  weight  each  in- 
gredient,   (c)  Why  should  this  preparation  be  made  fresh 
when  wanted. 

5.  (a)  Describe  U.  S.  P.  process  for  preparing  Moulded 
Silver  Nitrate?  (b)  Give  full  Latin  Name  and  percent  of 
Nitrate  of  Silver,  (c)  Why  should  solution  of  Nitrate  of 
Silver  be  prepared  with  distilled  water  and  dispensed  In 
Amber  bottle?  (d)  What  exclpient  is  used  In  preparing 
pills  of  Silver  Nitrate?    (e)  What  is  dose  and  antidote? 

•  ■  » 

Notes  on  the  Recent  Meeting  of  the  Ameri- 
can Pharmaceutical  Association. 
In  writing  of  the  recent  meeting  of  tlie  .American 
Pharmaceutical  Association  for  PtMic  Health  Re- 
forts  (issued  by  the  United  States  Public  Health 
Service),  M.  I.  Wilbert  said: 

Proprietary  Medicines. 
Many  of  the  committee  reports  presented  at  this  meet- 
ing were  of  more  than  usual  interest.  The  committee  on 
proprietary  medicines  presented  a  report  in  which  the 
general  acceptation  of  the  report  presented  by  the  com- 
mission on  proprietary  medicines  a  year  ago  was  reviewed 
at  some  length,  and  in  which  it  was  pointed  out  that  the 
ten  declarations  adopted  In  1915  have  been  endorsed  by 
the  National  Wholesale  Druggists'  -Association,  and  also 
by  the  Proprietary  Association  of  jVmerica,  The  latter 
association  has  even  gone  so  far  as  virtually  to  embody 
all  the  requirements  outlined  in  the  declarations  offered  a 
year  ago,  in  the  by-laws  of  the  proprietary  association, 
as  a  requirement  for  membership,  and  has  appointed  a 
special  committee  which  is  now  at  work  comparing  the 
preparations  made  by  members  of  the  proprietary  associa- 
tion with  the  declarations  as  outlined  by  the  commission 
on  proprietary  medicines  of  the  -American  Pharmaceutical 
Association.  The  commission  this  year  presented  a  sup- 
plementary report  which  embodies  a  general  discussion 
of  the  question  regarding  publicity  of  formulas,  but  the 


members  of  the  commission  are,  as  yet,  not  agreed  amon« 
themselves  as  to  whether  such  a  requirement  should  be 
endorsed  at  the  present  time.    The  commission  did,  how- 
ever, present  two  additional  declarations  that  were  subse- 
quently  approved    by   the  council,   the  section   on  educa- 
tion and  legislation,  and  later  by  the  association  itself  In 
general  meeting.    These  two  declarations  are  as  follows: 
(1).  A  legitimate  field  for  certain  proprietary 
remedies.— There  is  a  legitimate  field  for  ready- 
made  or  package  remedies  Intended  for  the  do- 
mestic treatment  of  common  ailments,  provided 
they  are  appropriate  for  use  in  the  particular  af- 
fections  for  which   they  are   recommended,   and 
are    not    deceptively    labeled    or    advertised,    or 
otherwise  Improperly  exploited, 

(2)  Traditional  right  of  the  pharmacist  to  deal 
in  such  remedies. — It  is  the  professional  right  of 
the  pharmacist,  sanctioned  by  custom  and  tradi- 
tion, to  keep  such  remedies  In  stock,  whether 
manufactured  by  himself  or  by  others,  and  to 
supply  them  to  the  general  public  on  demand.  In 
meeting  the  demand  of  the  public  for  ready-made 
or  package  medicines,  the  pharmacist  should  care- 
full  refrain  from  usurping  the  function  of  the 
physician,  especially  in  regard  to  diagnosis. 

National  Formulary. 
The  committee  on  National  Formulary  had  several 
meetings  during  which  corrections  to  the  National  For- 
mulary were  discussed,  a  list  of  corrections  was  pro- 
posed, and  a  report  to  the  association  outlined.  In  the 
course  of  discussion  it  developed  that  up  to  the  present 
time  only  one  possibly  objectionable  error  in  stating 
quantities  had  been  discovered,  and  this  was  not  a  seri- 
ous one.  Several  minor  corrections  In  nomenclature  were 
made,  and  it  was  decided  to  send  the  list  of  corrections  to 
the  pharmaceutical  journals.  In  regard  to  the  further 
work  of  the  committee  on  National  P'ormulary,  it  was 
recommended  that  the  present  committee  be  continued 
until  1919,  at  which  time  it  is  to  present  to  the  parent 
association  the  material  for  a  supplement  to  the  National 
Formulary,  and  also  an  outline  for  the  general  principles 
to  be  used  for  the  guidance  of  the  committee  in  the  next 
revision.  The  committee  on  standards  ....  waa 
continued.  .  .  .  The  committee  on  recipe  book  had  a 
protracted  meeting  at  which  a  plan  of  procedure  was  pro- 
posed and  adopted.  This  plan  was  unanimously  en- 
dorsed.    .     .     . 

♦-•-• 

Feather   Dusters   and   Illness. 

In  reply  to  a  woman  correspondent  who  complains 
that  her  man  employer  insists  upon  the  use  of  a 
feather  duster,  Dr.  W.  A.  Evans  says,  in  part,  in  the 
Evening  Mail: 

The  women  are  learning  the  principles  and  methods  of 
household  sanitation  rapidly.  We  seldom  have  a  com- 
plaint of  a  woman  using  a  feather  duster,  but  somewhere, 
I  am  sure,  there  are  last  century  women  who  dust  the  fur- 
niture with  feather  dusters  while  husbands  and  children 
are  around,  and  perhaps  also  beat  their  rugs  in  the  faces 
of  the  neighbors  underneath. 

I  dare  say  that  these  pliocene  age  men  of  whom  you 
complain  have  read  that  dusting  with  a  feather  duster 
does  harm:  that  the  duster  lifts  the  bacteria  laden  dust 
from  places  where  it  is  quiet  and  harmless  and  scatters 
it  where  It  is  harmful:  that  dust  on  a  table  top  may  not 
look  right,  but  it  never  made  anybody  sick,  while  the 
same  cannot  be  said  of  dust  in  the  breathing  air. 

The  druggist  who  cannot  concoct  some  sort  of  ad- 
vertisement for  his  dustless  dusters  out  of  this,  has 
read  it  in  vain. 

♦ »  » 

Tincture    of    Strophanthus    Incompatible    with 
Water. 

A  fact  which  is  not  generally  known  is  that  the 
tincture  of  strophanthus  when  mixed  with  an  aque- 
ous solution  undergoes  hydrolysis  w'ith  the  forma- 
tion of  a  toxic  substance,  the  identity  of  which  is  not 
clearly  established. 


DpccimIk'I-   11)1  C. 


THE  DRUGGISTS  CIRCULAR 


7G7 


Answers  to  Some  Examination  Questions 

Used  in  the  School  of  Hard  Knocks. 

In  the  CiRCUuxR  for  October  was  published  a 
number  of  questions  that  might  have  been  asked  in  a 
ix>st  graduate  school  of  retail  selling.  They  were 
such  questions  as  come  up  in  the  regular  day's  work 
in  any  retail  drug  store  in  the  country,  and  at  least 
one  of  our  readers  rather  suspected  that  we  could  not 
answer  these  questions  ourselves.  We  are  reprinting 
tliem  below,  together  with  the  answers  as  submitted 
by  the  druggist  who  propounded  the  questions  in  the 
first  place.  Are  the  answers  as  you  would  have  given 
them  ?  How  many  of  the  questions  could  you  answer 
off  hand? 

1.  What  Is  the  base  of  most  greaseless  cold  creams? 
Casein. 

2.  What  should  be  said  to  the  customer  at  the  comple- 
tion of  every  sale? 

Thank  you. 

3.  What  is  the  principal  ingredient  in  Dobell's  solution? 
Where  should  this  preparation  be  stocked? 

Phenol.  Both  in  the  prescription  and  the  drug  depart- 
ments. 

4.  What  are  the  two  principal  methods  for  securing  the 
bristles  in  a  hair  brush? 

Stapling  and  drawing. 

5.  What  is  the  meaning  of  the  terms  "straight"'  and 
■■bonded"  as  applied  to  whisky? 

A  "straight''  ichisky  is  one  that  is  not  lilended  with 
other  whiskies  as  is  sometimes  done  to  secure  uniform 
taste  and  alcoholic  content.  A  "bonded"  whisky  is  one 
that  is  stored  and  bottled  under  government  supervision 
to  insure  proper  ageing. 

6.  About  what  is  the  percentage  of  boric  acid  In  the 
better  grades  of  talcum  powder? 

About  ->  per  cent. 

7.  What  are  the  principal  adulterants  in  the  cheaper 
grades  of  talcum  powder?  What  is  the  objection  to  an 
excess  of  boric  acid? 

Magnesium  oxide,  chalk,  starch,  and  boric  acid.  Boric 
acid  being  soluble  absorbs  perspiration,  becomes  moist 
and  sets  up  irritation. 

8.  What  is  the  limit  of  weight  that  can  be  sent  by  parcel 
post? 

J''irst  and  .second  zones,  .>0  pounds;  other  zones,  20 
pounds. 

9.  What  is  the  use  of  henna  leaves?    Senna  leaves? 
Henna   leaves,   hair  dye.     Senna  leaves,  cathartic. 
10."  What  is  the  common  name  for  turtle  ebony? 
Jiatural  ebony. 

U.  Is  solution  of  hydrogen  dioxide  acid  or  alkaline  in 
reaction? 

U.  8.  P.  Tin  slightly  acid.  V.  8.  P.  IX  slightly  acid  to 
taite. 

12.  'What  does  "sans  odeur"  mean? 
.  Without  odor. 

13.  What  is  the  parcel  post  rate  per  pound  in  the  Qrst 
zone?    The  second?    The  third? 

First  and  second  zone,  five  cents  for  first  pound  and  one 
cent  for  each  additional  pound.  Third  zone,  six  cents  for 
first  pound,  two  cents  for  each  additional  pound. 

14.  Should  cascara  (the  bark)  be  sold  after  it  is  one 
year  old? 

Bhould  be  aged  at  least  one  year  before  bciiig  used,  ac- 
cording to  V.  8.  P.  VIII.    No  specifications  in  U.  8.  P.  IX. 

15.  Is  petrolatum  of  vegetable,  animal,  or  mineral  ori- 
gin? 

liineral. 

16.  Would  you  recommend  carbolic  soap  for  washing  a 
cat? 

yo,  it  luu  been  kmncn  to  produce  serious  phenol  poison- 
ing. 

17.  How  should  every  customer  entering  the  store  be 
greeted?    Give  the  correct  words  of  the  salutation. 

According  to  time  of  day,  "good  morning,"  "good  after- 
noon," "good  evening,"  and  follow  this  with  with  "What 
may  I  do  for  youT" 

18.  What  is  brown  mixture  and  what  is  it  used  for? 
Compound  licorice  mixture.    Coughs  and  colds. 


19.  For  what  length  of  time  should  a  25-cent  tooth 
brush  be  guaranteed? 

Thirty  days. 

20.  Should  a  tooth  powder  be  acid  or  alkaline?    Why? 
Alkaline,  according  to  most  authorities,   to  neutralize 

the  acid  reaction  caused  by  processes  of  decay. 

21.  What  should  be  suggested  with  every  sale  of  a  box 
of  face  powder? 

A  powder  puff  or  a  chamois  skin. 

22.  What  is  the  difference  between  a  glue  and  a  muci- 
lage? 

A  glue  is  an  adhesive  or  viscous  substance  prepared  by 
adding  water  to  a  gelatinous  substance  obtained  from  the 
skin  or  hoofs  of  animals,  while  a  mucilage  is  prepared 
by  dissolving  a  vegetable  gum  in  water,  gum  arabic, 
for  instance. 

23.  Is  the  so-called  French  ivory  a  natural  or  a  manu- 
factured product? 

Mamifactured. 

24.  What  is  the  meaning  of  the  word  '■saponaceous"  as 
applied  to  tooth  powders?  Should  a  tooth  powder  be 
saponaceous,  and,  if  so,  why? 

Containing  soap.  Yes,  as  it  aids  in  cleansing  and  is 
alkaline. 

25.  What  additional  item  should  be  suggested  with  the 
sale  of  a  tube  of  tooth  paste? 

A  tooth  brush. 

26.  What  is  white  vitriol?    Blue  vitriol?    Green  vitriol? 
White  vitriol,  zinc  sulphate;   blue  vitriol,  copper  sul- 
phate; green  vitriol,  iron  sulphate. 

27.  What  is  the  usual  length  of  a  piece  of  fountain 
syringe  tubing. 

Five  feet. 

28.  What  is  the  use  of  spirit  gum? 
Used  by  actors  to  attach  moustache,  etc. 

29.  At  the  close  of  a  transaction,  which  is  the  best  ex- 
pression to  use,  "What  else?"  ".Anything  else?"  or 
"Something  else?'' 

"What  else." 

30.  What  condition  as  regards  acidity  or  alkalinity  is 
present  in  a  decayed  tooth? 

Acidity. 

31.  What  would  you  dispense  on  a  call  for  ''hot  drops"? 
"Hoffman's  anodyne''?  "Sacred  bark"? 

"Hot  drops,"  tincture  of  cap.ncum  and  myrrh ;  "Hoff- 
man's anodyne,"  compound  spirit  of  ether;  "sacred  bark," 
cascara  bark. 

32.  Is  a  loofah  sponge  manufactured,  or  is  it  a  natural 
product?    From  where  is  it  obtained? 

It  is  a  natural  product;  prows  in  Japan. 

33.  What  directions  should  be  given  to  the  customer 
concerning  the  care  of  a  lather  brush  when  it  is  not  in 
use? 

Hang  up  with  bristles  down  so  that  it  will  drain. 

34.  What  is  the  difference  between  oil  of  camphor  and 
camphorated  oil? 

Oil  of  camphor  is  the  liquid  portion  separated,  from 
camphor  by  pressurr,  and  camphorated  oil  is  the  familiar 
liniment  of  camphor.  ■  • 

35.  In  selling  bulk  perfumes  should  the  dispenser  pour 
direct  from  the  large  bottle  into  thei  small  dispensing- bot- 
tle?   Why? 

Xo.  Every  dram  should  be  measured  in  a  graduate 
kept  for  that  purpose,  as  the  vials,  etc.,  frequently  hold 
more  than  the  designated  amount. 

36.  What  is  friars'  balsam? 
Compound  tincture  of  benzoin. 

37.  Which  is  stiffer  and  more  durable,  a  bleached  bristle 
or  an  unbleached  one? 

l.'nblearhcd. 

38.  Name  three  sizes  of  writing  tablets. 
Note,  packet,  and  letter. 

39.  What  is  the  color  of  a  face  powder  marked 
"Chamois"?  "Rachel"?   "Cream"?   "Gelb"? 

All  arc  brunette. 

40.  How  should  a  silk  elastic  stocking  be  removed? 
By  turning  wrong  side  out. 

41.  Should  ergot  be  dispensed  when  fresh? 
Only  when  fresh. 

42.  Describe  the  flap  of  a  Windsor  and  a  regent  envelope. 
The  flap  of  the  Windsor  envelope  is  pointed,  of  the  re- 
gent, square  with  rounded  corners. 


res 


THE  DRUGGISTS  CIRCULAR 


December  1916 


48.  Which  is  the  "stronger,"  a  vegetal  or  a  toilet  water? 
Toilet  icater. 

44.  Are  tamplco  bristles  of  vegetable  or  animal  origin? 
Vegetable. 

45.  What  does  U.  S.  P.  mean?  N.  F.?  C.  P.?  N.  A.  R.  D? 
U.  8.  P.,  United  States  Pharmacopwia;  N.  F.,  National 

Formulary ;  C.  P.,  chemically  pure;  N.  A.  R.  D.,  National 
Association  of  Retail  Druggists. 

46.  What  is  the  meaning  of  the'  term  "demulcent"  as 
applied  to  a  shaving  soap? 

Soothing,  bland. 

47.  What  is  the  name  of  the  finest  American  sponge  and 
from  where  is  it  obtained? 

Rock  Island  wool.    Off  northern  part  of  gulf  coast  of 
Florida. 

48.  What  is  the  name  of  the  finest  foreign  sponge  and 
from  where  Is  it  obtained? 

Mandruka  Uarge)  and  Turkey  cup  (.small),  both  from 
the  Mediterranean. 

49.  Is  a  sponge  of  animal  or  vegetable  origin? 
Animal. 

50.  Which  is  apt  to  be  the  more  durable,  a  bleached  or 
an  unbleached  sponge? 

Unbleached. 

51.  What  official  water  is  used  in  the  manufacture  of 
cold  creams? 

Rose  water. 

52.  How  would  you  ascertain  the  thickness  of  the  glass 
In  a  mirror? 

Place  point  of  pencil  on  gla.is;  the  distance  from  pencil 
point  to  re/lection  of  same  shows  thickness  of  glass. 

53.  What  scale  is  usually  used  In  the  ordering  of  cathe- 
ters? 

French. 

54.  What  is  meant  by  the  "hurl"  in  speaking  of  whisk 
brooms? 

The  "hurl"  is  the  outer  layer  of  fine  straws  on  a  broom 
that  give  the  broom  the  appearance  of  quality  all  through. 

55.  What  is  the  base  of  a  great  many  sachet  powders? 
Powdered  orris  root.    Sawdu,U  is  sometimes  used. 

56.  From  what  foreign  country  do  we  import  most  of 
the  cod  liver  oil  usnd  in  this  country? 

Nortcay.     Newfo\indland  also  supplies  large  quantities. 

57.  What  is  meant  by  "business"  and  "legal"  in  refer- 
ring to  the  sizes  of  envelopes? 

"Business"  is  regular  size  about  6%  inches  long;  "legal" 
is  about  10  inches  long. 

58.  In  what  department  Is  Javelle  water  found  and  for 
what  is  it  used? 

Prescription  and  drug  department.  Used  as  a  disinfec- 
tant and  bleaching  agent. 

59.  What  is  the  use  of  zinc  oxide  in  a  face  powder? 
Helps  make  the  powder  adhere  to  the  skin. 

60.  What  is  baking  powder? 

A  mixture  of  sodium  bicarbonate  and  potassium  bitar- 
trate. 

61.  Why  are  the  teeth  of  the  highest  grades  of  combs 
polished  by  hand? 

To  polish  off  rough  places  that  would  otherwise  catch 
Aotr  and  break  it  off 

62.  How  are  soaps  made  transparent?  What  is  a  milled 
soap? 

Best  by  the  "alcohol  process,"  dissolving  opaque  soap  of 
good  quality  in  boiling  grain  alcohol.  Recover  alcohol, 
run  melted  soap  into  cooling  frames,  and  when  it  hardens 
it  is  transparent.  Glycerin  may  or  may  not  be  added.  A 
milled  soap  is  prepared  by  cutting  good  soap  into  shav- 
ings then  crushing  and  grinding  into  pasty  condition  and 
adding  the  perfume  and  coloring  matter.  Only  the  better 
toilet  soaps  are  usually  so  treated. 

63.  What  are  Blaud's  pills? 
Pills  of  ferrous  carbonate. 


Potash   from   Pacific   Kelp   Beds. 

One  of  the  large  gun  powder  manufacturing  companies. 
It  is  understood,  has  erected  a  plant,  costing  a  million  and 
a  half,  In  California,  to  obtain  potash  and  other  chemicals 
from  seaweed.  It  is  hoped  that  the  plant  can  continue  to 
be  used  after  the  war  with  financial  success  as  a  source 
of  potash  for  fertUizer. 

The  kelp  beds  apparently  show  no  result  of  being  har- 
vested, as  the  parts  cut  are  newly  grown  by  the  time  the 
harvesters  get  back  to  them. 


European  Proprietaries. 

European  proprietaries  continue  to  appear  on  the  phar- 
maceutical market.  In  order  that  CmctiLAB  readers  may 
be  kept  in  touch  as  far  as  possible  with  the  nature  of  these 
preparations  we  publish,  from  time  to  time,  such  infor- 
mation In  regard  to  them  as  can  be  gleaned  from  the  med- 
ical and  pharmacal  press  of  the  Continent,  without,  of 
course,  vouching  for  any  of  the  claims  made  for  them  by 
their  manufacturers. 

Abetol  Pills,  advertised  as  a  remedy  for  rheumatism, 
contain  sodium  salicylate. 

Aivosan  is  the  name  for  tablets  put  forward  for  tho 
treatment  of  arteriosclerosis.  They  are  said  to  contain 
setherospermine,  the  alkaloid  from  aetherospermamoscha- 
tum,  mistletoe,  sodium  formate,  potassium  Iodide  and  lac- 
tic acid. 

Alopon  is  a  substitute  for  pantopon. 

Angina  Pastilles  are  said  to  contain  cocaine  hydrochlo- 
ride, antlpyrine,  borax,  acacia,  and  vanilla  sugar. 

Aurocantan  is  cantharidylethylenedlamlnoaurocyanlde,  a 
compound  of  gold  cyanide  and  cantharldin.  It  is  proposed 
for  the  treatment  of  tuberculosis.  It  is  claimed  that  a  di- 
lution one  to  one  million  has  a  marked  inhibitory  power 
on  the  growth  of  tubercle  bacilli,  and  that  while  both  gold 
cyanide  and  cantharldin,  when  used  separately  are  ex- 
tremely poisonous,  aurocantan  Is  only  very  slightly  so. 

Bynogen  consists  of  casein  and  glycerophosphates. 

Candioline  is  described  as  the  "calcium  salt  of  a  carbo- 
hydrate-phosphoric acid  ester."  It  is  obtained  from  glu- 
cose and  phosphoric  acid  by  the  action  of  a  ferment, 

Carbocalcine  is  a  granulated  mixture  of  blood  charcoal 
and  calcium  phosphate,  exploited  for  the  treatment  of  in- 
testinal diseases,  such  as  cholera,  diarrhea,  dysentery,  etc. 

Carbohydrol  is  a  mixture  of  blood  charcoal,  magnesium 
peroxide  and  sodium  sulphate,  exploited  for  the  same  uses 
as  carbocalcine. 

Ghalicine  Tablets  contain  calcium  lactate  and  calcium 
glycerophosphate. 

Chlorosan  is  a  chlorophyl  preparation  put  forward  for 
the  treatment  of  chlorosis,  and,  on  account  of  Its  favorable 
action  on  the  heart  muscles,  for  the  treatment  of  arteri- 
osclerosis. 

Cignolin,  which  Is  nearly  related  to  chrysarobin,  being 
1.8  dioxyanthranol,  has  been  used  in  the  treatment  of  skin 
diseases.     It  is  4  to  5  times  more  active  than  chrysarobin. 

Danozon  Liquor  is,  according  to  Mannich,  a  solution  of 
sodium  chloride  and  vanadic  acid. 

Digaloide  Is  prepared  from  soluble  digltoxln. 

Enema  Cantani  contains  tannic  add,  soap  and  hydro- 
chloric acid. 

Energine  is  preparation  of  cod  liver  oil  with  chocolate. 

Enomorphine  Is  allyl  morphine.  It  is  claimed  to  hav« 
less  narcotic  power  than  morphine. 

Ferrine  is  said  to  consist  of  ferric  caseinate  solution, 
glycerin,  alcohol,  and  syrup. 

Ferrogen  "Astra"  is  an  iron-casein-pepton  preparation. 

Olycopon  is  an  aqueous  solution  of  glyceropnosphateg, 
and  the  total  alkaloids  of  opium,  with  some  glycerin  and 
alcohol. 

Ha-m-ostaticum  Fischl  is  a  powdered  extract  of  lungs,  put 
forward  as  styptic  for  external  and  internal  hemorrhage*. 

Hexajodine  Is  a  trade  name  for  hexamethylenetetramlne 
iodide.  It  occurs  as  a  white  odorless  powder,  which  is  eas- 
ily soluble  in  water  and  melts  at  170-171°. 

Lekosan  Tablets  contain  kola,  lecithin  and  casein. 

Liquidrast  is  the  trade  name  for  liquor  hydrastini  Bayer. 

Neurokardine  Is  an  extract  of  kava  kava  root  rendered 
stable  by  the  addition  of  salicylic  acid. 

Normnlin  Tablets  contain  calcium  chloride  and  sub- 
stances which  disguise  the  bad  taste  of  the  salt. 

Nuklofer  "Astra"  is  iron  nuclelnate. 

Oleum  ferricum  colloidale  Carlson  is  a  solution  of  col- 
loidal iron  in  oleic  acid  from  oil  of  almond.  It  contains  5 
per  cent,  of  iron  and  is  used  for  preparing  ferrated  cod 
liver  oil  and  similar  products. 

Optanninum  is  basic  calcium  tannate.  It  has  been  put 
forward  as  a  remedy  for  diarrhea  in  children. 

Pancroflrm  is  a  pancreas-milk  albumin  preparation,  ad- 
vertised as  a  digestive. 

Rhodaform  is  hexamethylenetetramlne  methylsulpho- 
cyanate. 
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QUEER  ORDERS 


On  this  page  we  present  for  those  readers  interested  some  of  the  queer  orders,  illegible  prescrip- 
tions, pussies,  problems  and  other  cryptographic  material  sent  in  by  their  brother  druggists. 


Business  is  Good. 

Business  continues  to  boom  in  the  department  devoted 
to  entomology.  The  oft  quoted  words  of  the  late  P.  T. 
Bamum  might  be  made  to  include  the  queer  ones — a  new 
one  is  born  every  minute.  We  cannot  find  room  for  them 
as  fast  as  they  come  in,  but  as  rapidly  as  the  old  cases  are 
disposed  of  we  shall  consider  the  new  ones.  In  the  mean- 
time try  your  hand  on  the  following: 

What's  in  a  Name. 

1.  In  submitting  this  order  C.  S.  Goodrum,  of  North  Car- 
olina, states  that  the  difficulty  lies  not  in  the  item  or  items 


^''fU'?^^^^^.^^ 


wanted,  but  in  the  name  of  the  person  who  wrote  the 
order.  As  an  aid  in  deciphering  these  "queer*'  orders  we 
suggest  that  copies  be  made  of  them;  in  that  way  the 
general  trend  of  the  writing  may  be  unexpectedly  stum- 
bled npon. 

One  Item  Suggests  Another. 
2.  The  experienced  prescriptionist  has  the  advantage  In 
working  on  the  following  prescription,  as  the  deciphering 


4  <^ 


of  any  one  of  the  items  will  suggest  a  solution  of  the  re- 
mainder of  the  riddle.  The  prescription  was  filled  with 
little  trouble  by  the  druggist  who  sent  It  In. 

A  Wholesale  Order. 
3.  The  porter  who  wrote  out  the  foUowins  order  no 
doubt  was  a  phonetlclst;   he  spelled  according  to  the  ar- 
ticulate sound  of  the  Word,  and  the  wholesale  house  which 


supplied  the  want  had  no  difficulty  in  deciphering  the 
order,  as  the  "man  in  charge"  was  a  graduate  of  the 
school  of  retail  selling  where  this  science  is  a  regular 

course,  a  satisfactory  completion  of  which  is  a  require- 
ment of  graduation. 

The  Price  is  Plain. 
■     4.  The  amount  wanted  is  clear  in  the  following  order, 
but  the  item  could  be  almost  anything  one  would  care  to 


/ 


O 


c/ 
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make  it.  The  druggist  who  received  the  order  was  giving 
it  up  as  impossible  when  one  of  the  clerks,  with  an  imagi- 
native turn  of  mind,  made  a  guess  and  sent  out  ten  cents' 
worth.  It  did  not  come  back,  and  from  that  we  take  it 
that  the  guess  was  right. 

He  Said  It  in  a  Hurry. 
5.  If  the  following  order  is  a  result  of  phonetics,  the 
person  who  articulated  the  words  was  in  a  hurry  or  he 

dictated  it  over  the  phone,  but  the  order  was  filled  cor- 
rectly. What  would  you  have  dispensed  on  such  an 
order? 


fy 


/  Lc^ 


An  BxpUnatory  Note. 
6.  Perhaps  the  writer  of  this  order  suspected  that  the 
patient  apothecary  would  have  difficulty  in  translating  it 
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and  BO  added  the  "cathartic''  as  a  guide  to  the  dispenser. 
With  the  price,  the  therapeutic  use,  and  the  hint  held  out 
in  the  opening  word,  almost  any  druggist  in  the  country 
could  make  a  pretty  good  guess  as  to  the  item  wanted. 
One  versed  In  the  translation  of  prescriptions  has  little 
difficulty  In  deciphering  these  "easy"  ones. 

Who'll  Hold  the  SUkeholder? 
7.  The  first  Item  on  this  order  is  as  plain  as  a  mud  fence. 


The  second   requires  some  guessing.     The  druggist  who 
sent  it  guessed  that  it  was 


—he  writes  so  himself.    But  who  can  guess  what  the  drug- 
gist's  guess  was? 

It's  a  Hard  Name  for  Anybody  to  Write. 

8.  The  other  part  of  this  order — that  is  to  say,  the  oral 
part — is  "salve."    Now,  with  this  clue,  who  can  tell  what 


xft=,    U^^^-^tx-t...^^ 


the  written  part,  here  presented.  Is?    G  P.  Tempel   New 
Jersey,  filled  the  order. 

Still  Wondering. 
9.  H.  Weinberg,  New  York,  is  good  at  deciphering  other 
druggists'  queer  orders,  but  sometimes  he  gets  one  of  his 


^(i/a^-t^ 


own  which  he  is  unable  to  read.  Here  is  an  example.  The 
bearer  said  it  was  for  a  liniment,  so  Mr.  Weinberg  sent  a 
liniment,  but  confesses  that  he  still  does  not  know  what 
liniment  the  order  calls  for. 


Answers  to  November  Riddles. 

1.  For  ease  in  reference  we  reproduce  herewith  the  puz- 
zling prescription  which  we  published  last  month.  Only 
three  of  the  answers  submitted  were  correct,  but  we  sus- 
pect that  few  druggists  not  familiar  with  the  wants  of  the 
physician  could  decipher  it. 

The  correct  "answer '  as  submitted  by  the  druggist  who 
tilled  it  "exactly  as  the  doctor  ordered"  Is  as  follows: 


grs.  vl. 

No.  It. 
grs.  z. 


Hydrarg.  chlor.  mite 
A.  S.  B.  and  I. 

(Tablets) 
Kxt.  cascara 
M.  et  flat  caps.  No.  4. 
Sig.    One  every  hour  and  a  half. 

M.  A.  Laracy,  New  Jersey,  guessed  everything  but  the 
A.  8.  B.  and  I.  tablets,  and,  like  C.  S.  Goodrum,  of  North 
Carolina,  thought  that  item  was  aloes.    J.  J.  W.,  of  New 


Vork,  suggested  muriate  of  quinine  for  the  first  item  and 
arsenous  acid  for  the  second,  which  would  give  the  pa- 
tient a  larger  dose  of  arsenous  acid  than  is  usually  given. 
S.  L.  Antonow,  of  Illinois,  and  J.  T.  Woodward  and  O.  T. 


/    /- 


Alexander,  both  of  North  Carolina,  deciphered  the  items 
correctly,  but  the  former  missed  the  half  hour  In  the  di- 
rections. 

2.  10  cents  worth  of  sugar  of  lead. 

10  cents  worth  of  sulphate  of  zinc. 

3.  Ipecac  and  syrup  of  squills. 

4.  10  cents  tincture  of  larkspur. 

5.  5  cents  epsom  salts. 


Origin  of  the  Colored  Globe. 

The  latest  authentic  (?)  account  of  the  origin  of  the 
colored  globe,  that  has  so  long  designated  "ye  apothecary 
shoppe,"  states  that  the  Idea  originated  hundreds  of 
years  ago  in  France  when  a  certain  druggist  sought  to 
popularize  his  place  of  business  by  the  display  of  ornate 
colored  globes  in  his  store  windows. 

Other  equally  authentic  accounts  say  that  Galen  him- 
self originated  the  idea  by  displaying  bottles  of  prepara- 
tions for  sale  in  his  windows;  some  say  the  Idea  had  its 
birth  in  the  use  of  the  retorts  and  receivers  of  the  ancient 
alchemists,  while  still  others  maintain  that  the  use  of 
those  globes  came  Into  prominence  about  the  time  the 
barber  pole  made  its  first  appearance  in  the  days  when 
compulsory  education  was  not  on  the  statute  books,  and  it 
was  necessary  to  resort  to  signs  to  acquaint  the  public 
with  the  nature  of  the  business  "carried  on  within." 


Anthrax  from  Shaving  Brushes. 

Several  cases  of  anthrax  or  malignant  pustule,  which 
recently  occurred  in  Newcastle,  England,  have  been 
traced  to  infected  shaving  brushes. 

They  were  cheap  brushes,  made  of  horsehair,  and  im- 
ported from  Japan.  Immediately  steps  were  taken  by  the 
public  health  authorities  to  trace  all  the  brushes  of  the 
consignment,  and  It  is  believed  that  practically  all  of  them 
were  recovered. 


It  is  Intimated  that  the  production  of  potash  from  the 
kelp  beds  off  the  Pacific  coast  of  the  United  States  will 
enable  us  ultimately  to  compete  successfully  with  the 
German  producers. 
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Court  Decisions  and  Other  Legal  Points 

Under  this  head  are  given  resumes  of  legal  pritcif>l's  laid  do',.v)i  by  judges  of  courts  of  record 
in  recent  cases,  as  ivell  as  other  matters  of  a  legal  nature  zvhich  may  serz'e  to  inform  drug- 
gists of  their  rights  and  to  warn  them  of  dangers  which  threaten  those  who  disregard  the  law. 


The  War  and  Business  Contracts. 

The  New  York  Supreme  Court,  Appellate  Term,  has  de- 
cided that  under  a  contract  for  sale  of  chemicals  by  an 
importer,  providing  that  it  was  subject  to  contingencies 
beyond  the  seller's  control,  fire,  strikes,  accidents,  etc., 
the  agreement  having  been  made  before  the  breaking  out 
of  the  European  war,  the  war  was  such  "contingency"  as 
excused  the  seller  from  making  further  deliveries,  the 
subject  of  sale — crystal  carbolic  acid — being  laid  under 
embargo  by  Germany,  from  which  country  the  seller  ex- 
pected to  receive  the  goods.  Thaddeus  Davids  Co.  vs. 
Hoffman-LA  Roche  Chemical  Works  (160  New  York  Sup- 
plement, 973.) 


Anti-Trust  Law  Applied. 

A  contract  by  a  vender  of  medicines,  etc.,  in  Oklahoma 
with  the  selling  manufacturer  to  retail  the  goods  at  prices 
fixed  by  the  manufacturer,  doing  business  in  another 
State,  and  selling  goods  throughout  the  country  under 
similar  contracts,  is  void  under  the  federal  anti-trust  law 
as  unlawfully  restraining  trade.  The  manufacturer  hav- 
ing sold  his  product  at  prices  satisfactory  to  himself,  the 
public  is  entitled  to  whatever  advantage  may  be  derived 
from  competition  in  the  subsequent  traffic.  (Oklahoma 
Supreme  Court,  W.  T.  Rawleigh  Medical  Co.  vs.  Stewart, 
159  Pacific  Reporter,  1187.) 


Drug  Manufacturers  as  "Farmers." 

Where  a  drug  manufacturing  company  operated  a 
farm  for  the  preparation  of  serums,  etc.,  selling  surplus 
agricultural  products  of  the  farm,  a  laborer  employed  In 
the  performance  of  ordinary  farm  work  must  be  regarded 
as  a  "farm  laborer"  within  the  meanfing  of  the  Michigan 
workmen's  compensation  act,  which  exempts  farm  labor- 
ers from  the  operation  of  the  act.  Hence  no  award  can 
be  made  against  the  company  under  the  law;  the  em- 
ployee's remedy,  if  any,  being  an  ordinary  personal  in- 
jury suit.  (Michigan  Supreme  Court,  Shafer  vs.  Parke, 
Davis  A  Co.,  159  Northwestern  Reporter,  304.) 


Illegal  Sale  of  Narcotics. 

A  conviction  of  unlawfully  selling  cocaine  to  a  drug- 
gist's customer  is  not  sustained  by  evidence  showing  that 
the  customer  handed  money  to  defendant  druggist,  ask- 
ing the  latter  to  keep  it  for  him,  that  the  customer  stepped 
behind  the  counter  of  the  store  and  took  a  bottle  of  co- 
caine, after  which  defendant  returned  the  money;  there 
b«lng  no  proof  that  defendant  knew  of  the  taking  or  that 
there  was  any  understanding  between  the  parties  to  ef- 
fect an  unlawful  sale  of  the  drug.  (People  vs.  Mont- 
gomery, 19.5  Illinois  .\ppellate  Court  Reports,  640.) 


Chemical  Manufacturer's  Liability  for  Injuries. 

In  affirming  a  judgment  against  the  manufacturer  of 
an  insecticide  for  Injury  to  the  employee  of  a  purchaser 
of  a  quantity  thereof,  due  to  explosion  of  a  defective 
sprayer  furnished  with  the  liquid,  and  resulting  In  severe 
burning  of  the  employee,  the  Court  of  Appeals  for  the 
District  of  Columbia  said  in  the  recent  case  of  Plummer 
vs.  West  Disinfecting  Company  (44  Appeal  Cases,  D.  C, 
345): 

"If  one  carelesslr  places  upon  the  market  a  dangerous 
article,  be  must  be  charged  with  negligence  to  third  per- 
sons as  In  the  case  of  poisons.  The  defendant  was 
charged,  and  the  jury  necessarily  so  found,  that  the  dis- 
infectant was  sold  with  the  representation  of  Its  harm- 
leamess.  Whether  So  or  not.  it  was  the  duty  of  the  de- 
fendant to  label  the  can  containing  the  fluid  so  as  to  show 
its  dangerous  character,  or  to  represent  the  same  to  the 
party  purchasing.  A  man  who  delivers  an  article  which 
he  knows  to  be  daniterous.  without  notice  of  Its  nature 


and  qualities,  is  liable  for  any  injury  which  may  reason- 
ably be  contemplated  as  likely  to  result,  and  which  does 
in  fact  result,  therefrom,  to  that  person  or  any  other,  who 
is  not  himself  at  fault,  and  it  matters  not  whether  the 
person  injured  was  the  actual  purchaser  from  the  defend- 
ant, if  his  use  of  the  same  was  that  intended.'' 


Inaccurate   Prescription   Weights   Condenuied. 

Superintendent  of  Weights  and  Measures  John  F.  Far- 
rell,  of  this  State,  has  found  that  the  weighing  and 
measuring  devices  used  by  the  druggists  were  not  in 
proper  condition.  The  State  inspectors  were  directed  to 
visit  all  drug  stores  in  their  jurisdiction  and  test  the 
weighing  and  measuring  devices  used  therein.  This  ex- 
amination, so  far,  has  brought  to  light  some  curious  old 
weighing  devices  which  were  discarded  years  ago  in  this 
country,  and  one  might  say  "centuries  ago"  in  some  of 
the  older  Continental  countries. 

"The  weights  used,''  says  Mr.  Farrell,  "were  generally 
of  the  variety  known  as  'coin  weights,'  being  in  the  shape 
of  the  nickel  five-cent  piece.  These  weights  take  up  a 
lot  of  dirt  and  are  not  of  such  a  type  as  should  be  used. 
They  are,  therefore,  being  condemned  wherever  found. 
The  State  inspectors  have  all  been  supplied  with  pocket 
balances  and  a  set  of  metric  weights,  and  now  visit  apoth- 
ecary shops  the  same  as  they  do  other  stores  where  com- 
modities are  sold. 

"All  weights  not  complying  with  the  State  specifica- 
tions, which  call  for  a  weicrht  with  a  r'ain  and  even  bot- 
tom, and  the  adjustment  device  on  the  top  of  the  weight, 
are  condemned.'" 

«  »  » 

Druggists  Vote  to  Discontinue  the  Sale  of 

Intoxicating  Liquors. 

In  a  State-wide  referendum  the  pharmacists  of  the 
State  of  Washington  have  declared  themselves  to  be  in 
favor  of  legislation  prohibiting  the  sale  of  intoxicating 
liquors  in  drug  stores.  In  bis  annual  address  at  the  1916 
meeting  of  the  Washington  Pharmaceutical  Association 
held  in  June,  President  Charles  W.  Johnson  recommended 
that  the  association  go  on  record  as  favoring  legislation 
which  would  withdraw  from  the  pharmacists  of  the  State 
the  right  to  sell  liquor  under  any  conditions,  but  the  rec- 
ommendation was  defeated.  A  committee  was  appointed, 
however,  to  take  a  referendum  vote  of  all  the  pharmacists 
of  the  State  for  the  purpose  of  securing  their  views  on 
the  matter,  and  the  recent  vote  was  conducted  by  this 
committee. 

The  question  voted  upon  was,  "Do  you  favor  a  law 
which  win  remove  from  the  drug  store  all  alcoholic  liquor 
except  alcohol  (this  to  be  used  for  manufacturing  only), 
and  also  a  repeal  of  the  twenty-five  dollar  State  tax?" 
The  vote  stood  324  for  eliminating  liquors  and  174 
against. 

The  result  of  this  ballot  Indicates  that  the  great  ma- 
jority of  Washington  pharmacists  are  thoroughly  tired 
of  selling  liquor,  and  do  not  care  to  dispense  It  even  on 
physicians'  prescriptions.  The  result  has  been  placed  In 
the  hands  of  the  legislative  committee  of  the  State  asso- 
ciation, and  it  is  believed  that  this  vote,  when  presented 
to  the  legislature  which  meets  this  winter,  will  be  the 
means  of  bringing  about  legislation  which  will  entirely 
remove  from  the  phapnaclcts  <{  ilio  State  tlr»  right  to 
sell  liquor  In  any  form  or  under  any  conditions. 


There  may  be  a  lesson  for  retail  druggists  In  the  busi- 
ness methods  of  the  banana  man.  Each  momInK  he  In- 
vests 110  In  stork,  which  he  disposes  of  before  night  for 
120.  In  a  year  he  does  )6,000  worth  of  business,  showing 
a  profit  of  $3,000,  and  his  Invested  capital  never  exceeds 
$10. 
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Notices  of  Books  Received. 

'I'lic  National  Standard  Dispensatory. — Containing  the 
National  History,  Chemistry,  Pharmacy,  Actions  and 
Uses  of  Medicines,  Including  those  recognized  in  the 
Pharmacopoeias  of  the  United  States,  Great  Britain  and 
Germany,  with  numerous  references  to  other  Foreign 
Pharmacopoeias.  In  accordance  with  the  Ninth  Decen- 
nial Revision  of  the  U.  S.  Pharmacopoeia.  By  Hobart 
Amory  Hare,  B.Sc,  M.D.,  Professor  of  Therapeutics,  Ma- 
teria Medlca,  and  Diagnosis  in  Jefferson  Medical  Col- 
lege, Philadelphia;  Physician  to  the  Jefferson  Medical 
College  Hospital;  Charles  Casparl,  Jr.,  Ph.G.,  Phar.D., 
Professor  of  Theoretical  and  Applied  Pharmacy  In  the 
University  of  Maryland,  Baltimore;  Member  of  the  Com- 
mittee of  Revision  of  the  U.  S.  Pharmacopoeia;  and 
Henry  H.  Rusby,  M.D.,  Professor  of  Botany  and  Ma- 
teria Medica  In  the  College  of  Pharmacy  of  the  City  of 
New  York;  Member  of  Committee  of  Revision  of  the  U. 
S.  Pharmacopoeia.  New  (3d)  edition,  thoroughly  re- 
vised. Magnificent  Imperial  octavo,  2103  pages,  with  465 
engravings.  Cloth,  $9.50;  full  leather,  |H.50;  thumb- 
letter  index,  50  cents  extra.  Lea  &  Feblger,  Publishers, 
Philadelphia  and  New  York.    1916. 

The  professions  of  medicine  and  pharmacy  require  a 
reference  book  covering  the  whole  territory  in  which  they 
co-operate  and  they  are  fortunate  in  commanding  in  the 
new  National  Standard  Dispensatory  the  services  of  au- 
thorities whose  eminence  in  their  respective  fields  is  rec- 
ognized throughout  the  world.  H.  H.  Rusby  contributes 
the  sections  on  pharmacognosy,  Charles  Caspar!,  Jr.,  those 
on  pharmacy,  and  Hobart  Amory  Hare  those  on  medical 
action  and  uses.  It  would  be  dlfilcult  Indeed  to  find  a  "tri- 
umvirate" better  versed  In  their  lines  of  endeavor. 

Preceding  the  text  of  the  book  are  a  number  of  tables 
showing  the  articles  that  have  been  added  to  or  deleted 
from  the  new  Pharmacopoeia;  and  others  comparing  U.  S. 
P.  drugs  and  preparations  with  the  International  protocol. 
The  text  of  the  Dispensatory  includes  the  complete  text 
of  the  new  Pharmacopoeia,  and  from  abrus  to  zymoidln.  Is 
complete  and  authoritative  In  Its  handling  of  the  subject 
matter. 

Following  the  text  Is  an  appendix  in  which  is  given.  In 
their  entirety  the  tests  and 'reagents  of  the  new  Pharma- 
copceia,  together  with  chapters  on  volumetric  solutions, 
gasometric  estimation,  refractive  Index,  boiling  points, 
sterilization,  physiological  testing  and  other  subjects  of 
genuine  interest  to  the  retail  druggist.  One  chapter  Is 
devoted  to  the  pure  food  and  drugs  act,  and  another  to  the 
Harrison  narcotic  law. 

The  book  Is  well  bound  to  withstand  the  rough  usage 
usually  accorded  such  a  volume  in  the  retail  store,  where 
it  Is  In  almost  constant  use. 


Lessons  in  Pharmaceutical  Latin.  By  Hugh  C.  Mul- 
doon,  Ph.G.,  Instructor  in  Organic  and  Analytical  Chem- 
istry and  Latin,  Massachusetts  College  of  Pharmacy, 
Boston.  First  edition.  Demy-octavo,  173  pages.  Cloth 
$1.26  net.  John  Wiley  &  Sons,  Inc.,  Publishers,  New 
York. 

The  author  presumes  no  previous  knowledge  on  the  part 
of  the  student  in  Latin  nor  any  drug  store  experience; 
and  every  effort  is  made  to  render  all  points  clear  that 
might  prove  troublesome  to  the  beginner. 

Especial  attention  is  given  to  the  writing  of  titles,  and 
to  prescriptions,  and  a  large  number  of  bona  fide  prescrip- 
tions are  presented  for  study. 

The  course  is  divided  Into  twenty-five  lessons  which  are 
so  graded  as  to  carry  the  student  gradually  from  the 
more  simple  declensions,  etc.,  up  to  the  more  difficult  sub- 
jects. 

The  book  is  a  practical  one  for  the  practical  student 
In  the  college  or  behind  the  counter. 


Latin  for  Pharmacists.     By  George  Howe,  Ph.D.,  and 
John  Grover  Beard,  Ph.G.    Cloth;  134  pages;  $1.    Phil- 
adelphia. P.  Blaklston's  Son  &  Co.    1916. 
Designed  primarily  as  an  aid  to  the  pharmacy  student, 
who  for  one  reason  or  another  has  failed  to  perfect  him- 
self in  Latin,  this  little  book  is  particularly  adapted  to 
the  needs  of  the  young  man  just  entering  the  pharmacy 
college. 

The  first  part  of  the  book  consists  of  nineteen  lessons 
leading  the  student  gradually  from  the  more  simple  de- 


clensions through  the  more  complex  ones,  and  In  the 
meantime  giving  him  a  good  working  vocabulary.  In  the 
latter  part  of  the  book  is  a  very  complete  list  of  abbrevia- 
tions in  common  use;  an  analysis  of  the  pharmaceutical 
terminology;  and  a  Latin-English  and  English-Latin  dic- 
tionary, which  will  be  of  benefit  to  the  practical  pre- 
scriptlonist,  as  well  as  the  man  studying  for  the  board  ex- 
amination. 

Altogether,  it  is  a  compact  little  book  that  carries  much 
useful  Information. 


A  Treatise  on  Pharmacy.  For  Students  and  Pharmar 
cists.  By  Charles  Casparl,  Jr.,  Ph.G.,  Professor  of  Phar- 
macy In  the  Department  of  Pharmacy  of  the  University 
of  Maryland  (Maryland  College  of  Pharmacy,  1884- 
1904).  Fifth  edition,  enlarged  and  revised.  Octavo,  929 
pages,  illustrated  with  337  engravings.  Cloth,  $4.75  net. 
Lea  &  Feblger,  Publishers,  Philadelphia  and  New  York, 
1916. 

Caspari's  Pharmacy  is  a  familiar  volume  in  drug  stores 
and  colleges  throughout  the  country.  Professor  Casparl 
knows  his  subject  thoroughly,  and  his  life  time  of  train- 
ing in  pharmacy  schools  enables  him  to  present  it  in  a 
manner  pleasing  to  the  one  in  search  of  knowledge. 

As  in  former  editions,  the  subjects  treated  are  grouped 
under  three  main  beads,  general  pharmacy,  practical 
pharmacy  and  pharmaceutical  chemistry,  and  the  sub- 
ject matter  has  been  brought  thoroughly  up  to  date  to 
conform  with  the  requirements  of  the  new  Pharmacopoeia 
and  National  Formulary. 

The  arrangements  of  the  subjects  and  the  method  of 
handling  the  matter  makes  the  book  Invaluable  both  to 
the  student  and  to  the  practical  pharmacist  engaged  In 
business. 


Manual  or  Chemistry.  A  Guide  to  Lectures  and  Labora- 
tory Work  for  Beginners  in  Chemistry.  A  Text-Book 
Especially  Adapted  for  Students  of  Medicine,  Pharmacy 
and  Dentistry.  By  W.  Simon,  Ph.D.,  M.D.,  late  profes- 
sor of  chemistry  in  the  College  of  Physicians  and  Sur- 
geons in  the  City  of  Baltimore,  and  in  the  Baltimore 
College  of  Dental  Surgery;  and  Daniel  Base,  Ph.D.,  pro- 
fessor of  chemistry  in  the  Maryland  College  of  Phar- 
'  macy,  department  of  the  University  of  Maryland,  Bal- 
timore. Eleventh  edition.  Octavo,  648  pages,  55  Illus- 
trations, 1  colored  spectra  plate  and  6  colored  plates 
representing  48  chemical  reactions.  $3.50  net.  Lea  4 
Feblger,  Publishers,  New  York. 

This  comprehensive  manual  differs  in  but  few  respects 
from  the  previous  edition  and  is  divided  into  four  main 
sections  as  follows:  Chemical  physics,  general  chemistry, 
analytical  chemistry  and  consideration  of  carbon  com- 
pounds or  organic  chemistry. 

The  principal  changes  that  have  been  made  in  this  edi- 
tion are  the  deletion  of  the  chapters  on  light  and  elec- 
tricity; a  rearrangement  of  section  II,  dealing  with  the 
non-metals;  and  changes  throughout  made  in  order  that 
the  subject  matter  might  conform  with  the  requirements 
of  the  new  Pharmacopoeia. 

The  manual  furnishes  the  student,  in  concise  form,  a 
clear  presentation  of  the  science  of  chemistry,  and  is  a 
trustworthy  guide  to  his  work  In  the  laboratory. 


American  Medicinal  Barks.  By  Alice  Henkel,  Assistant 
Drug  Plant  Investigations,  United  States  Department  of 
Agriculture.  Bureau  of  Plant  Industry,  Bulletin  No. 
139. 

This  booklet.  Issued  by  the  Government  and  obtainable 
from  the  Government  Printing  Office,  Washington,  D.  C, 
is  of  peculiar  interest  to  pharmacists  in  that  it  describes 
in  detail  most  of  the  medicinal  barks  that  grow  in  this 
country. 


Proceedings  of  the  Kansas  Pharmaceutical  Association 
at  its  thirty-seventh  annual  convention,  held  at  Kansas 
City,  May  16th  to  18th,  1916. 


Proceedings  of  the  New  Jersey  Pharmaceutical  Asso- 
ciation at  its  forty-sixth  annual  convention,  held  at 
Long  Branch,  June  20th  to  23rd,  1916. 


Proceedings  of  the  West  Virginia  Pharmaceutical  Asso- 
ciation at  its  tenth  annual  convention,  held  at  Deer 
Park,  Maryland,  June  20th  to  22nd,  1916. 
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NEWS  OF  THE  PHARMACY  BOARDS 

Under  this  heading  are  to  be  found  the  names  and  addresses  of  the  secretaries  of  the  various 
boards  of  pharmacy  of  the  country,  the  date  and  place  of  the  next  examination  to  be  held  by 
each  board  zvhen  such  data  are  available,  as  well  as  the  names  of  those  who  pass  the  examina- 
tions held  by  the  various  boards  from  time  to  time  as  reported  by  the  secretaries,  respectively. 


List  of  Board  Secretaries. 

Aijta\MA — February  ITth,  at  Birmingham.  E.  P.  Gait, 
Selma. 

Alaska — F.  E.  Ryus,  Ketchikan. 

Arizona — Second  Wednesday  in  April  and  November,  at 
Phcenix.    H.  G.  Hulett,  Phoenix. 

Abkansas — J.  A.  Gibson,  Little  Roclc. 

Califoksia — January  8th,  at  Los  Angeles;    15th,  at  San 
Francisco.     Louis  Zeh,  San  Francisco. 

C!oLOR.M)o — F.  E.  Mortensen,  Pueblo. 

CoxxECTicuT — First  Tuesday  in  March,  April,  June,  Sep- 
tember, and  December,  at  Hartford.  J.  A.  Leverty, 
Bridgeport. 

Uelawabe — January  3rd,  at  Newark.  Erdman  H.  Hoff- 
man, Wilmington. 

UiSTBicT  or  Columbia — Second  Thursday  in  January, 
April,  July  and  October.  W.  T.  Kerfoot,  Jr.,  Wash- 
ing^ton. 

Flobida — D.  W.  Ramsaur,  Palatka. 

Uex>buia — Ben  S.  Pearsons,  Macon. 

Hawaii — Meets  at  irregular  intervals  whenever  there  are 
candidates  to  examine.     A.  J.  Gignoux,   Honolulu. 

lu.\uo — Twice  yearly,  in  April  and  September.  E.  E.  Col- 
pin,  Oakley. 

Illinois — F.  C.  Dodds,  Springfield. 

Indiana — Second  Tuesday  in  January,  April,  July  and 
October.     W.  H.  Fogas,  Mt.  Vernon. 

Iowa — H.  E.  Eaton,  Des  Moines. 

Kansas— Second  Wednesday  in  February,  May,  August 
and  November.    W.  E.  Sherriff,  Ellsworth. 

Kentucky — January  9th  and  10th,  at  Covington.  J.  W. 
Gayle,  Frankfort. 

Louisiana— Joseph  J.  Baltar,  New  Orleans. 

Maine — Second  Wednesday  in  April,  June,  July,  August, 
October  and  December,  at  Augusta.  F.  T.  Crane, 
Machias. 

Mabyland — Ephralm  Bacon,  Baltimore. 

Massachusetts — Every  Tuesday  between  September  Ist 
and  July  1st,  at  Boston.     W.  F.  Briry,  Melrose. 

-MicHioAN — C.  S.  Koon.  Muskegon. 

Minnesota — Third  Monday  In  January,  April,  July  and 
October,  at  Minneapolis.  E.  A.  Tupper,  Minneapolis. 

MississiPi-i — First  Tuesday  in  April  and  October.  W.  W. 
Ellis,  Femwood. 

Missouri — January  8th,  at  Jefferson  City.  Edwin  O.  Cox, 
Craig. 

MoNTAXA — J.  A.  Riedel,  Boulder. 

Nebkasbla — Orel  Jones,  Oconto. 

Nevada— J.  M.  Taber,  Elko. 

New  Hampshibe— Fourth  Wednesday  of  each  month  ex- 
cepting July  and  August.     H.  E.  Rice,  Nashua. 

New  Jebset — Third  Thursday  in  January,  April,  July  and 
October,  at  Trenton.     Edgar  R.  Sparks,  Burlington. 

New  Mexico — Bernard  Ruppe,  Albuquerque. 

New  Yobk— W.  L.  Bradt,  Albany. 

NoBTH  Caroi.i.na— June  5th,  at  Raleigh.  F.  W.  Hancock, 
Oxford. 

North  Dakota— Third  Tuesday  in  March,  June  and  No- 
vember.    W.  S.  Parker,  Lisbon. 

Ohio — January  9th,  at  Columbus.    M.  N.  Ford,  Columbus. 

Oklahoma — J.  C.  Burton,  Stroud. 

Obeoor — Frank  S.  Ward,  Salem. 

Pennstxvania- March  3rd,  at  Harrisburg.  L.  L.  Walton, 
Williamsport. 

Hoirro  Rico — J.  J.  Monclova,  Rio  Pledras. 

RHonE  Island — First  Tuesday  in  each  month  except  July. 
August  and  September.    J.  E.  Brennan,  Pawtucket. 

South  Carolina— November  15tb,  at  Anderson.  E.  M. 
Smith,  Charleston. 

South  Dakota — E.  C.  Bent.  Dell  Rapids. 

Tennessee— Ira  B.  Clark,  Nashville. 

Texas— R.  H.  Walker,  Gonzales. 


Utah — Third  Tuesday  in  January,  April,  July  and  Octo- 
ber, at  Salt  Lake.    W.  H.  Dayton,  Salt  Lake. 

Vermont — M.  G.  Beebe,  Burlington. 

Virginia — Third  Tuesday  in  January,  April,  July  and  Oc- 
tober.   E.  L.  Brandis,  Richmond. 

Washington — D.  B.  Garrison,  Cornell. 

West  Virginia — Alfred  Walker,  Sutton. 

Wisconsin — January  9th,  at  Madison.  Edward  Williams, 
Madison. 

Wyoming — N.  B.  Bennett,  Sheridan. 


California  Board. 

At  the  recent  meeting  of  the  California  Board  of  Phar- 
macy the  following  applicants  for  license  were  regis- 
tered : 

As  pharmacists— Cecil  Adams,  Michael  L.  Burke,  John  N. 
Cole,  Robert  de  Contreras,  Lawrence  R.  Converse,  Donald  A. 
Deakin.  Benjamin  Felnsteln.  Albert  J.  Gregorl,  Lawrence 
Hodgklnson,  Ivlyoshl  Ishlzuka,  Iver  E.  Johnson,  Frank  Ber- 
thyl  La  Moine.  Norman  Levin,  Norman  J.  MacLeod,  Porter 
McCoUoch,  Prank  AV.  McCracken,  David  A.  Monheit,  Walter 
M.  Narbett,  Uoyd  I.  Olson.  Roy  Ralph  Rankin,  Carl  A. 
Schmidt,  Charles  R.  Seward,  Hermlone  Smith,  Lyman  C.  Tlb- 
bltts,  Fred  W.  Vermeulen,  Harold  Earl  Welcome,  Jesse  E. 
White,  Shinjiro  Yamamoto. 

Ag  assistants — Irving  W.  Alexander,  Homer  L.  Asselln,  Jesse 
B.  Baker,  Jr.,  William  A.  Baker,  Albert  Carl  Behne,  James  F. 
BrazlU,  Robert  Burns,  Michael  E.  Byrne.  Arthur  B.  Car- 
fagnl,  Jesse  \V.  Citron,  Eugene  S.  Cloney,  Earl  Benj.  Corless, 
Harry  L.  Cosper,  Ernest  W.  Daniels,  George  T.  Donaldson, 
John  Edward  Doty,  George  M.  Edelman,  James  L.  Faulkner. 
(Myde  R.  Fernalrt,  Roscoe  M.  Freltas,  Byron  I.  Geissinger, 
Wallace  Alonzo  Codard,  John  William  Good.  Joseph  Goorman, 
Ralph  B.  Greef,  Otto  R.  Grlbi,  Nathan  A.  Hanson,  Stephen  A. 
Havilanrt.  Edward  F.  Henle,  Fred  W.  Heying,  Arnold  S,  HIneo, 
George  A.  Jewett.  Hugo  Karnell.  Max  Koffman,  A,  V.  LagOr 
marsino,  Harry  C.  Lane,  Donald  La  Rue,  Manuel  E.  Lewis, 
Abraham  Maag,  Nell  B.  Macdonald,  Mrs.  Marie  Marchese.  AI- 
clblades  Mastoras,  John  W.  McCombs,  Frank  H.  Nelden, 
Craig  A.  Nicholson,  Sidney  A.  Norrls,  Frank  C.  Parsons, 
Ceorge  V.  Pinion,  Edward  Eugene  Prince.  Edgar  S.  Roth, 
Knno  Schmidt,  Ira  V.  Scholfleld,  Matthew  Basil  Sims,  Clinton 
H,  Spaulding.  Harold  S.  Stein,  William  B.  Sykes,  Marlus  Talx. 
Jr.,  Everett  H.  Twaddell,  Gerald  E.  Van  Avery,  Noel  L.  Wax- 
man,  Cyrus  W.   Weaver. 

By  reciprocity— Harold  James  Duncan,  Otis  Erbank,  Leon  V. 
Helk,  Herbert  J.  Lytle,  Charles  Pulst,  David  A.  Sweeze,  and 
Walter  H.  Wiseman. 

The  next  meeting  of  the  board  will  be  held  at  Los  An- 
geles beginning  January  8th,  the  examinations  commenc- 
ing on  the  10th,  and  at  San  Francisco  on  January  15th, 
the  examinations  commencing  on  the  17th. 

In  an  effort  to  stop  illegal  drug  traffic  in  the  border 
Slates,  the  board  has  written  to  Secretary  of  State  Lan- 
sing, requesting  him  to  negotiate  with  Canada  and  Mex- 
ico and  to  assist  in  the  passage,  by  Congress,  of  stricter 
drug  regulatory  laws. 

It  is  said  that  a  large  percentage  of  the  drugs  for  il- 
licit traffic  in  California  is  of  American  origin  shipped 
to  Canada  or  Mexico  and  then  illegally  brought  over  the 
border. 


Illinois  Board. 

Only  fourteen  of  the  sixty-two  applicants  for  registra- 
tion as  pharmacists  and  twelve  of  the  forty-nine  appli- 
cants for  registration  as  assistant  pharmacist,  were  suc- 
cessful in  passing  the  examinations  at  the  October 
meeting  of  the  Illinois  Board  of  Pharmacy  held  at 
Chicago. 

The  following  appIicanU  were  passed: 

Aa  Pharmacists.— A.  O.*  Back,  of  Mt.  Olive;  Danlsl  Forman, 
'.r  Chlcaco;  Lao  Greonberg,  of  Ksnkakaa;  0.  J.  Havranak,  of 
I'hlcaso;  F.  H.  Haxford.  of  Chicago;  Bablna  Kacsynaka,  of 
ChlcaKO:  W.  J.  Kostka,  of  ChlCBgo;  C.  J.  Laska,  of  Chloar>; 
F.  J.  Savoia.  uf  Chlcasu:  Patar  Blnuah,  of  Chlcaffo;  R.  R. 
Thoroman,  of  Chl«-ago:  Wall  Vennard,  of  Chicago;  Jay  VIck, 
of  Cartervilla;   Aba  Wliihnick,  of  Chicago. 

As  AsslsUnU.— Rafael  Alport,  of  Chloago;  Banj.  Berkln.  of 
rhicaao:  C.  E.  Davidson,  of  Chicago;  L.  J.  Dactar,  of  Chicago; 
1>orsie  Ptaca,  cf  Msttoon;  M.  Z  Felsher,  of  Chicago;  H.  J. 
Ilerlock.  of  Chicago;  lEdw.  Michael,  of  Piano;  Cecilia  Schwaba, 
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of  ChlcBfo;  N.  C.  Turner,  of  Chlca|ro:  Sam  Yuflt,  of  Chicago; 
Louis   Wlscbnta.   of  Cblcaso. 


Massachusetts  Board. 

At  the  four  weekly  meetings  held  by  the  Massachusetts 
Board  of  Pharmacy  during  October,  the  following  were 
granted  certificates: 

As  pharmaclstB— Annabel  Carter,  of  Waltham;  Mary  Con- 
nolly, of  BoBton;  WUbrod  J.  DuboU,  of  Hyde  Park;  Fay  H. 
Elliott,  of  Melrose;  Thomas  D.  Ferguson,  of  Boston;  Joseph 
M.  Flnneran,  of  Lawrence;  Robert  G.  Fletcher,  of  Lynn; 
James  P.  Flynn.  of  Northampton;  Samuel  W.  Kraemer  of 
Sharon;  James  L.  Lamb,  of  Springfield;  Bella  Lelbel,  of  Bos- 
ton; Edward  J.  Llnnahan,  of  Somervllle;  Samuel  Lowrle,  of 
Maiden;  John  F.  Magner,  of  Plttsfleld;  Harold  W.  Mann,  of 
Brldgewater;  Pelrce  N.  Tarbox,  of  Boston;  Stephen  P.  Wlggln, 
of  Dedham.  .  ,         „    ^  «    -o-- 

As  assistants-Frank  A.  Blgelow,  of  Lowell;  Georges  A.  Bor- 
deleau,  of  Lowell;  William  Chertkower,  of  Brighton ;Toros 
G  Chuljlan,  of  Lawrence;  Louis  Cllne.  of  Boston;  \Vllbur  H. 
Fisher,  of  Webster:  Francis  M.  Flanagan  of  Lowell;  Israel 
A.  Hoberman,  of  Maiden;  Donat  T.  Le  Clair  of  Holyoke, 
Monnlsdas  I^malre,  of  New  Bedford;  Gilbert  Mann,  of  Man- 
ton  R  I.;  Rodrlgue  C.  Marchessault,  of  Boston;  Raymond 
Muiveny    of  Fall  River;  and  George  A.  Schenk,  of  Lawrence. 


Minnesota  Board. 

Seventy-five  candidates  were  examined  at  the  meeting 
of  the  Minnesota  Board  of  Pharmacy  held  during  the 
weelc  of  October  17th,  at  Minneapolis,  and  of  this  number 
only  sixteen  were  successful  in  passing.  Those-  who 
were  granted  registration  are: 

As  pharmadsts-Paul  A.  Heller,  of  Marshall;  James  F.  Ma- 
honey  and  William  Nelson,  both  of  Minneapolis;  Holmes  A. 
Swcnsou,   of  Monlevldeo;   and  J.   J.   H.   Weissenborn,   of  Wln- 

"A8'assistan.ts-Carl  T.  Appel,  T  Edward  Grahani,  Joseph  M. 
Ormiin.  ai'd  N.  J.  Stromstad,  all  of  Minneapolis;  Miss  Olive 
Howard  ot  St.  Paul;  Ira  P.  King,  of  Stillwater.,  warren  a 
Klinkner  of  Rochester;  William  Milfiar.  of  Little  Falls;  Miss 
JacomRose  of  SebVka;  Charles  J.  Smith,  of  Bird  Island;  and 
James  M.  Vigoland.  ot  Marble. 


Mississippi  Board. 

A  gold  medal  to  be  given  annually  to  that  member  of 
the  senior  class  in  pharmacy  who  makes  the  highest  gen- 
eral average,  has  been  offered  to  the  University  of  Mis- 
sississipi  by  the  Mississippi  Board  of  Pharmaceutical  Ex- 
aminers, through  their  secretary,  J.  Clyde  McGee.  The 
National  Association  of  Drug  Clerks  has  also  offered  three 
annual  prizes  to  students  of  the  university,  one  in  phar- 
macy, one  in  chemistry  and  one  in  materia  medica. 


Missouri  Board. 

Eighteen  candidates  were  successful  in  passing  the  ex- 
aminations of  the  Missouri  Board  of  Pharmacy  at  the 
meeting  held  October  9th  and  10th,  at  St.  Louis.  The  fol- 
lowing are  those  who  passed: 

As  pharmacists-Charles  G.  Arras,  H.  L.  Blankenbaker, 
Frederick  W.  Lueke,  Edward  A.  Lammers,  Alexander  Pfarl- 
stone,  Charles  E.  Hoppe.  Adolph  H.  Grosse,  and  David  H. 
Green,  all  of  St-  I-ouls;  W.  B.  England,  of  BreckenHdge;  Wil- 
liam R.  Meador,  ot  Belton;  and  Edison  Tribble.  of  Bloomfleld. 

As  assistants— I«)y  J.  Cope,  of  Hornersville;  William  J. 
Neels,  of  Perry  vine;  L.  H.  J.  Schumann,  of  St.  Louis;  Thomas 
E  Simmons,  of  Weston;  F.  W.  Teiber,  of  St.  Louis;  H.  M. 
Towies,  of  E>oniphan;  and  Lothe  A.  Williams,  of  Niangua. 

The  next  meeting  will  be  held  January  8th  at  Jefferson 

City. 


New  Jersey  Board. 

At  a  meeting  of  the  New  Jersey  Board  of  Pharmacy 
held  in  October,  the  following  candidates  for  registration 
were  passed 

\s  Dharmaclsts— victor  I.  Chestnut,  of  Philadelphia;  Samuel 
Drapkln,  of  Brooklyn,  N.  Y.;  Leo  H.  Fried,  of  Jersey  City; 
Jacob  C.  Fritz,  ot  New  York,  N.  Y.;  Nicholas  J.  Glangrasso, 
of  New  York,  N.  Y.;  Adolph  I.  Greenspan,  of  Brooklyn.  N. 
Y  •  Max  Ilendler.  of  New  York,  N.  Y. ;  Wilfred  D.  James,  of 
Newton-  Morris  Levin,  of  Newark;  William  J.  McBrlde.  of 
Now  York  N  Y.;  Leo  M.  McEvoy.  of  Newark.;  Henry  F. 
Melster,  ot  Tenany;  Thomas  G.  Miller,  of  GrantviUe,  Pa.; 
\aron  A.  Mossell,  of  Philadelphia.  Pa.;  Leo  L.  Newcomer,  of 
Phlladelphl.-v,  Pa.;  Allen  V.  Nichols,  of  Philadelphia.  Pa.;  Jo- 
seph L.  Pluck,  of  Passaic;  and  William  E.  Rlvola.  ot  Newark. 

As  assistants— William  C.  Goss.  Jr..  of  East  Orange;  Mis.s 
Pauline  L2;n.  of  Jersey  City;  Joseph  S.  Montelth,  of  Bayonne; 
and  Ehini  Rasmuson,  "of  Jersey  City. 

The  board  has  resolved  that  applicants  for  registration 
on  and  after  July  Ist,  1918,  must  present  a  certificate  of 


graduation  from  an  approved  school  of  pharmacy,  giving 
not  less  than  a  two-year  course  before  graduation,  and 
that  a  school,  in  order  to  be  approved,  must  have,  in  the 
judgment  of  the  board,  proper  facilities  and  equipment 
for  instruction  in  laboratory  and  classroom,  and  must 
require  that  the  student  shall  have  at  least  one  year  of 
high  school  Instruction,  or  Its  equivalent  before  entering 
upon  the  course  in  pharmacy. 

The  board  has  adopted  a  rule  that  all  applicants  for 
examination  presenting  certificates  of  time  (pharmaceu- 
tical apprenticeship)  served  in  other  States,  must  show 
that  they  have  complied  with  all  regulations  and  laws  as 
to  registration  of  service  in  such  States,  such  evidence 
having  been  approved  by  the  secretary  of  the  board  of 
pharmacy  of  that  State. 

The  board  now  requires  the  registration  of  all  appren- 
tices. 


North  Carolina  Board. 

Of  the  sixty-eight  candidates  examined  by  the  North. 
Carolina  Board  of  Pharmacy  at  Raleigh,  on  November 
lOth  and  11th,  twenty-two  applicants  were  passed: 

C.  H.  Allen,  of  Star;  E.  S.  Benson,  ot  Wilmington;  Q.  T. 
Biibro,  ot  Greenville;  Robert  Bonner,  of  Hickory;  H.  T. 
Campbell,  of  Hickory;  James  O.  Clltie,  of  Granite  Falls;  R. 
R.  Copeland,  of  Tarboro;  J.  W.  S.  Davis,  of  Andrews;  P.  D. 
Gattis,  of  Raleigh:  C.  T.  Harper,  of  Zebulon;  Fred  Hester, 
of  Ashevllle;  J.  W.  Keever,  of  Hickory;  L.  H.  KIrksey,  of 
Morgaiiton;  M.  I.  La.sley.  of  Philadelphia.  Pa.;  A.  G.  Milllcan, 
of  Wilmington;  A.  L.  Moir,  of  Leaksvllle;  Maurice  McNeely, 
of  Mooiesvllle:  B.  L.  Hay,  of  Carthage;  R.  C.  Walton,  of  Ra- 
leigh; J.  R  Whitley,  ot  Fremont;  W.  P.  Whitmlre,  Jr.,  of 
Htndersonville;   and   M.   V.   B.   Williams,   ot  Louisburg. 

The  next  examination  will  be  held  at  Raleigh  on  June- 

5th. 


Ohio  Board. 

At  the  meeting  of  the  Ohio  Bpard  of  Pharmacy  held  at 
Columbus,  October  10th  and  11th,  the  following  were 
passed : 

As  pharmacists— Harry  H.  BachtelK  of  Medina;  John  6. 
Beatty,  of  Cincinnati;  Raymond  B.  Bloom,  of  Youngstown; 
Harry  J.  Brandel,  of  Portsmouth;  Paul  H.  Bums,  of  Dayton; 
Thomas  A.  Campbell,  of  Cleveland;  Jefferson  P.  Carson,  of 
Orrvllle;  William  E.  Clough,  of  Oxford;  George  A.  Davis,  of 
Chicago  Junction;  Michael  Davis,  of  Cleveland;  John  Dunajt- 
sik,  of  Mansfield;  Sister  Mary  Fedelima,  of  Cleveland;  Louis 
Feldman,  ot  Cleveland;  Henry  J.  Goldstein,  of  Cleveland;  Na- 
than S.  Greenfield,  of  Cleveland;  Lew  D.  Herrick,  of  Quaker 
City;  Max  E.  Horn  of  Cleveland;  Rubin  Kasson,  of  Cleveland; 
J.  Parke  Kinney,  of  Akron;  Stanislaw  B.  Kobylanskl,  of  Cleve- 
land; Edward  A.  Lehr,  of  Cincinnati;  Louis  Levenson,  of 
Cleveland;  Alfred  K.  Ormered,  of  Plain  City;  Waldo  I.  Parks, 
of  Continental;  Beryl  E.  Replogle,  of  Cincinnati;  Joseph  W. 
Robinson,  of  Cincinnati;  Alexander  Roth,  of  Lorain;  Robert 
J.  Ruth,  of  Elyrla;  John  A.  Ryan,  of  CIrcleville;  Arthur  Sars- 
field.  of  Cincinnati;  Samuel  J.  Schwartz,  of  Cleveland;  Dole 
M.  Smith,  of  Rocktord;  Russell  E.  Sparks,  ot  Toledo;  Wallace 
W.  Thompson,  of  Struthers;  Harry  J.  Tischbein,  of  Cincinnati; 
Earl  P.  Tobin,  of  Middletown;  Howard  E.  Weaver,  of  Green- 
ville; Clark  E.  Williams,  of  Coshocton;  and  Earner  J.  Zlckes, 
of  Cleveland. 

As  assistants-Joseph  D.  Cabaniss,  of  Columbus;  Howard  B. 
Chambers,  of  Lewisburg;  Raymond  D.  Clark,  ot  Van  Wert; 
Earl  J.  Cretors,  of  Middletown;  Fred.  R.  Crouch,  of  Athens; 
Errett  A.  Davis,  of  Columbus;  Fred  FIchtel,  of  Cincinnati; 
E>dward  Fidelholtz,  of  Cleveland;  Charles  M.  Forbes,  of  To- 
ledo; Henry  C.  George,  of  Cleveland;  Samuel  Grossman,  of 
Cleveland;  Frank  M.  Hladky,  ot  Cleveland;  Carl  D.  Hough, 
of  Wellville;  Alvin  C.  Knecht,  ot  Dayton;  Isadore  Lax,  of  To- 
ledo; Nathan  H.  Margolls,  of  Cleveland;  Fannie  Mark,  of  Cin- 
cinnati; Oral  H.  Myers,  of  Columbus;  Sylvester  S.  Pender,  of 
Cleveland;  Nell  K.  Reese,  of  Cleveland;  Raymond  W.  Schalk, 
of  Cincinnati;  Leon  H.  Shapiro,  of  Cleveland;  and  Cecil  S. 
Stonebraker,  of  Steubenvllle. 

The  highest  average  obtained  on  the  pharmacist  exam- 
ination was  89.5  per  cent,  by  Jefferson  P.  Carson,  of  Orr- 
ville.  On  the  assistant  pharmacist  examination  the  high- 
est average  was  89.1  per  cent.,  received  by  FYank  M. 
Hladky,  of  Cleveland. 

The  next  examination  will  be  held  at  Columbus  Janu- 
ary 9th  and  10th.  Applications  must  be  filed  with  the 
secretary  not  later  than  January  4th. 


Tennessee  Board. 

Thirty-seven  candidates  were  examined  at  a  meeting 
of  the  Tennessee  Board  of  Pharmacy  held  October  17th  to 
20th,  at  Nashville,  and  of  this  number  the  following  nine 
were  successful  in  passing  the  examinations: 

D,   B.  L'abell.  Daisy  D.  DIcikins.  J.  L.  Van  Buren.  and  S.  T. 
Williamison.   Jr..   ail  of  Nashville;   R.   J.   Beard,   of  Knoxville; 
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E.  S.  Bolloii,  of  DaJton,  Ga.;  D.  M.  Brizendine,  of  Puryear;  G. 
,M.  Chambtrs,  of  Murf reesboro ;  and  G.  D.  Duncan,  of  Frank- 
lin, Ky. 

At  this  meeting  the  board  declared  for  a  preliminary 
educational  qualification  equal  to  two  years  of  high  school, 
to  become  effective  April  1st,  1917. 


Utah  Board. 

Four  candidates  were  successful  in  passing  the  exam- 
inations of  the  Utah  Board  of  Pharmacy  at  the  meeting 
held  October  17th  and  18th,  at  Salt  Lake  City.  The  suc- 
cessful candidates  were: 

Glenn  Besey,  of  Mantl:  Harold  W.  Besey,  of  Ogden;  and 
P.   il.   i^'lann  aiid  G.    K.  Taylor,  of  Salt  Lake  City. 

Four  applicants  were  granted  registration  by  reciprocity 
as  follows: 

OUie  J.  Bellwood,  of  Ogden:  Harry  H.  Bourne,  of  Eureka: 
Oliver  Q.  Roholt,  of  Preston,  Idaho;  and  David  F.  Stamper,  of 
Ogden. 

The  next  meeting  of  the  board  will  be  held  January  16tli 
and  17th,   at  Salt  Lake  City. 


Vermont  Board. 

At  a  meeting  of  the  Vermont  Board  of  Pharmacy  held 
at  Montpelier,  October  14th,  the  following  candidates 
were  passed: 

As  pharmacists— L.  L.  Despart,  of  Woodstock;  C.  J.  Flood, 
of  Poultney;  R.  H.  Stoetzel,  of  Schenectady,  N.  Y.;  and  E.  J. 
Wheeler    of  Pittsburgh.   N.   H. 

As  aaeisiants— A.  J.  Beck,  of  St  Johnsbury;  G.  S.  Flint,  of 
Newport;  K.  S.  Sanborn,  of  Bellows  Falls;  R.  E.  Wheeler,  of 
Woodstock,  and  Oaetno  Zinales,  of  New  York,  N.  Y. 


Virginia  Board. 

At  a  meeting  of  the  Virginia  Board  of  Pharmacy  held 
October  17th  and  18th,  at  Richmond,  the  following  appli- 
cants were  registered: 

As  pharmacists— G.  E.  Baiver,  E.  S.  Haney,  Jr.,  C.  B.  Harloe, 
and  J.  B.  Holland,  all  of  Richmond;  W.  Q.  Beamer,  of  Roan- 
oke; G.  H.  Hinton,  of  Cumberland,  Md.;  L.  F.  Hoover,  of  Bal- 
tlmoie,  Md.;  W.  E.  Manlove,  of  Norfolk;  R.  N.  Moir,  of  Roan- 
oke; D.  W.  Mullen,  of  Norfolk;  and  T.  L.  Zirkle,  of  Scotts- 
vllle. 

As  assistants— B.  Y.  Fretwell,  Jr.,  of  Staunton;  J.  H.  Gaines. 
o£  Alexandria;  T.  U.  Gamett,  and  R.  L.  Jemigan,  of  Wash- 
ington, D.  C;  J.  O.  Grymes,  of  Orange;  E.  F.  Holton,  of 
Danville;  and  J.  T.  Kardas,  of  Baltimore,  Md. 

By  reciprocltv— S.  E.  Anderson,  of  Danville,  from  Georgia; 
VV.  H.  Bradfieid,  of  Remington,  from  District  of  Columbia; 
R.  M.  Jetton,  of  Comer,  Ga.,  from  Georgia;  and  O.  P.  Wln- 
^tead,  of  Peterabui-g,  from  Maryland. 

The  next  meeting  of  the  board  will  be  held  January 
16th. 


New  Jersey  College  AlumnL 

Dr.  H.  H.  North,  "14,  of  New  Brunswick,  N.  J.,  was  re- 
elected president  of  the  alumni  association  of  the  New- 
Jersey  College  of  Pharmacy  at  the  first  meeting  of  the 
winter  season  held  October  2d,  In  the  auditorium  of  the 
college.  The  meeting  was  well  attended,  and  following 
the  election  of  officers,  Professor  Otto  Raubenhelmer,  who 
is  a  member  of  the  Pharmacopoeia  Revision  Committee,  de- 
livered an  interesting  lecture  on  the  changes  In  the  for- 
mulas of  the  galenical  preparations  of  the  new  Pharma- 
copoeia. 

Mr.  Raubenhelmer  called  attention  to  the  table  on  pages 
Ixvlli  to  Ixxx  of  the  new  book,  In  which  is  given  a  com- 
parison of  the  strength  of  the  galenicals  of  the  new  and 
the  old  Pharmacopoeias  where  any  change  has  been  made. 
Several  of  the  more  Important  changes  were  diacussed  In 
detail:  in  Unmentum  ammonlee.  In  which  the  alcohol,  cot- 
tonseed oil,  and  oleic  acid  of  the  old  formula  have  been 
replaced  by  sesame  oil  only,  with  an  Improvemeiit  In  the 
appearance  of  the  finished  preparation;  tincture  of  Iodine, 
to  which  water  has  been  added  to  facilitate  the  solution 
of  the  potassltun  Iodide;  and  decoctions  and  Infusions, 
which  are  now  directed  to  be  frethly  made  from  the  drug ; 
Infusion  of  digitalis  no  longer  contains  alcohol,  and  the 
direction,  "Infusion  of  digitalis  must  be  freshly  pre- 
pared from  the  leaves,"  removes  any  doubt  as  to  the 
mbchod  of  preparing  this  Important  galenical. 

An  entertainment  committee  was  appointed  by  the  pres- 
ident t«,  arrange  for  a  banquet  some  time  In  the  near  fu- 
ture. The  following  officers  were  elected  to  serve  with 
Dr.  North:  Vice-president.  Dr.  Edward  Sher.  '14.  and  sec- 
retary and  treasurer,  Edward  McCarthy,  '15,  both  of  Jer- 
sey City. 


FRANK    T.    GREEN. 


Frank  T.  Green,  Dean. 

It  is  possible  that  some  of  the  gold  of  the  little  mining 
camp  where  he  was  bom  got  into  his  system;  it  is  diffi- 
cult to  account  otherwise  for  some  of  his  characteristics. 
Frank  T.  Green  was  born  in  North  San  Juan,  in  the  foot- 
hills of  southern 
California,  May 
5th,  1863.  From 
his  father,  Theo- 
dore Green,  a  drug- 
gist, he  inherited 
a  love  for  the  re- 
tort and  test  tube, 
and  from  his  moth- 
er, Phoebe  Marie  Le 
Vere  Green,  a  keen 
appreciation  for 
art,  whether  that 
art  be  in  a  paint- 
ing, a  quartz  crys- 
tal or  a  California 
sunset. 

His  boyhood 
days  were  spent  in 
Austin,  Nev.,  one 
of  the  last  of 
those  careless,  en- 
ergetic, colorful, 
mining  camps 
where  the  growing 
West  tried  out  its 
strength  In  a 
m  1  g  h  t  y  conflict 
with  the  heat,  the 
thirst,  and  the 
sands  of  the  des- 
ert, with  gold  and  silver  as  prizes  for  the  victor. 

About  1878,  Theodore  Green  removed  his  family  to  San 
Francisco,  where  he  established  a  drug  store  and  placed 
his  son  in  school.  In  1880,  at  the  age  of  seventeen,  the 
future  dean  matriculated  in  the  California  College  of 
Pharmacy,  and  two  years  later  attained  the  degree  of 
graduate  in  pharmacy.  In  those  days  the  college  held  its 
sessions  only  at  night,  and  Frank  filled  in  the  day  at 
work  in  an  assay  office. 

After  receiving  his  diploma  he  went  into  the  store  with 
his  father  and  "hung  out  his  shingle"  as  an  analytical 
chemist.  In  1891  he  accepted  a  position  as  instructor  in 
chemistry  at  his  Alma  Mater,  and  shortly  thereafter  be- 
came a  trustee  of  the  college. 

Even  to  enumerate  the  offices  Professor  Green  has  held 
during  the  past  twenty-five  years  would  fill  a  column.  He 
has  advanced  steadily  In  his  college  work,  becoming  suc- 
cessively professor  of  analytical  chemistry  In  1893,  and 
dean  in  1909.  In  1894  Professor  Green  served  as  chemist 
for  the  San  Francisco  Board  of  Health,  In  1900  he  was 
appointed  city  chemist,  and  at  the  present  time  he  holds 
the  rather  unique  position  of  special  toxicologlst  to  the 
city  coroner.  On  his  findings  there  frequently  depends  the 
proof  of  innocence  or  guilt  In  cases  where  a  verdict  of 
guilty  carries  with  it  the  death  penalty.  His  testimony 
In  court  is  unshakable,  based  as  It  is  on  facts,  and  the 
young  attorney  who  endeavors  to  confuse  this  witness 
for  the  SUte  Is  apt  to  find  himself  battling  with  wits  that 
are  keener  than  his  own. 

It  was  Frank  T.  Green  who  welcomed  the  American 
Pharmaceutical  Association  to  San  Francisco  In  1915.  He 
has  at  different  times  served  as  president  of  the  Bay 
Counties  Association  of  Retail  Druggists,  the  California 
Section  of  the  American  Chemical  Society,  the  Allied  Drug 
Interests,  and  the  California  Pharmaceutical  Associa- 
tion. 

A  visit  to  the  little  laboratory  at  500  Devlsaderro 
dtreet,  San  Francisco,  may  discover  the  professor  gloat- 
ing over  the  recent  acquirement  of  a  new  turquoise  of  ex- 
ceptional beauty,  for  the  study  of  precious  stones  Is  bis 
one  big  hobby:  or  you  may  find  him  happily  engaged  In 
target  practice  with  a  small  caliber  revolver.  Whatever 
he  may  be  doing,  except  perhaps  a  "stomach  case,"  with  the 
coroner's  office  anxiously  awaiting  his  report,  he  seems 
always  to  have  time  for  a  cheery  greeting,  a  volume  of 
good  counsel  In  a  sentence,  or  a  never  falling  word  of  en- 
couragement for  the  student.  To  know  the  professor  Is 
at  once  a  privilege  and  an  Inspiration. 
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Baltimore  Branch  Discuises  Prescriptions. 

At  the  monthly  meeting  of  the  Baltimore  branch  of  the 
American  Pharmaceutical  Association,  held  November 
23rd,  In  Harris  Hall.  University  of  Maryland,  Dr.  Charles 
C.  Neal  gave  a  talk  on  fluldextracts,  considering  particu- 
larly their  alcoholic  variations.  Afterward  a  prescrip- 
tion clinic  was  held,  dispensing  demonstrations  being 
given  and  different  prescriptions  considered  by  Charles 
L.  Meyer  and  John  I.  Kelly.  Other  members  who  had 
encountered  prescriptions  out  of  the  ordinary  were  also 
invited  to  tell  about  them,  and  in  this  way  much  inter- 
esting material  was  developed. 

The  members  of  the  senior  and  junior  classes  of  the 
Department  of  Pharmacy,  University  of  Maryland,  were 
invited  to  attend  and  participate  In  this  and  subsequent 
meetings  of  the  branch,  and  it  Is  thought  that  the  inno- 
vation will  result  in  much  benefit  from  a  scientific  stand- 
point. Members  of  the  Maryland  Pharmaceutical  Associa- 
tion, especially  those  residing  in  and  near  Baltimore, 
were  likewise  urged  to  attend. 


Nashville  Branch  Urges  Change  of  State  Law. 

A  meeting  of  the  Nashville  branch  of  the  American  Phar- 
maceutical Association  in  joint  session  with  the  Nash- 
ville Drug  Club,  was  held  on  Thursday  afternoon,  Octo- 
ber 19th,  with  Dr.  J.  O.  Burge  presiding. 

After  the  reading  and  approval  of  the  minutes  of  the 
previous  meeting  a  lively  discussion  was  started  on  the 
subject  of  legislation.  The  need  of  enacting  a  new  phar- 
macy law  for  the  State  to  replace  the  present  one,  which 
has  been  so  frequently  amended,  was  shown.  Dr.  J.  O. 
Burge,  one  of  the  framers  of  the  present  law,  recalled 
briefiy  the  history  of  the  enactment  of  this  law. 

After  an  exchange  of  views  it  was  decided  to  call  a 
meeting  at  an  early  date  of  the  legislative  committees  of 
the  branch,  also  the  Nashville  Drug  Club,  the  State  Phar- 
maceutical Association,  and  the  attorney  of  the  Board  of 
Pharmacy  to  thoroughly  thresh  out  the  subject  and  report 
what  line  of  action  should  be  pursued. 

Cognizance  was  taken  of  the  fact  that  a  number  of  ex- 
saloon  keepers  have  recently  opened  drug  stores  with  the 
evident  intention  of  evading  the  prohibition  laws.  A  com- 
mittee composed  of  S.  C.  Davis,  M.  E.  Hutton  and  J.  B. 
Sand  was  appointed  to  investigate  the  situation  and  re- 
port at  the  next  meeting. 

Dr.  E.  A.  Ruddiman,  chairman  of  the  program  conunit- 
tee,  reported  the  following  list  of  subjects  for  discussion 
at  future  meetings:  Salesmanship;  how  much  should  be 
charged  in  addition  to  the  regular  price  of  prescriptions 
on  account  of  the  extra  labor  caused  by  the  Harrison 
act;  what  are  the  effects  of  giving  clerks  commission  on 
goods  sold?  a  study  of  the  reasons  and  reactions  in  the 
new  U.  S.  P.  and  N.  F.;  pricing  prescriptions;  workings 
of  the  Harrison  law ;  study  of  board  questions  with  a  view 
to  determining  what  kind  of  questions  are  practical  and 
what  are  not;  how  can  the  board  do  more  efficient  work? 
deterioration  of  preparations;  what  side  lines  have  been 
found  to  give  the  highest  percentage  of  profit?  merging 
the  N.  A.  R.  D.  and  A.  Ph.  A.;  arguments  for  and  against 
advertising  and  modern  merchandising  methods. 

E.  J.  Schott  called  attention  to  a  recent  attempt  to  en- 
force the  law  which  prohibits  the  employment  of  minors 
under  fourteen  years  or  for  one  under  sixteen  years  to 
work  after  6  p.  m.  This  caused  quite  a  discussion  of 
the  subject  as  to  whether  druggists  should  deliver  goods 
or  not. 


San  Francisco  Branch. 

The  regular  monthly  meeting  of  the  San  Francisco 
branch  of  the  American  Pharmaceutical  Association  was 
held  on  Thursday  evening,  November  9th.  The  discussion 
for  the  evening  was  on  the  ninth  decennial  revision  of  the 
United  States  Pharmacopoeia. 

An  application  for  membership  in  the  parent  associa- 
tion was  received  from  Mr.  Brandel. 

The  next  meeting  of  the  branch  will  be  held  on  Decem- 
ber 14th. 


Dr.  H.  V.  Amy  Talks  of  the  Metric  System  to 
the  New  York  Branch. 

At  the  regular  meeting  of  the  New  York  branch  of  the 
American  Pharmaceutical  Association  held  on  the  eve- 
nmg  of  November  13th,  at  the  New  York  College  of  Phar- 
macy Building,  Dr.  H.  V.  Amy,  chairman  of  the  commit- 
tee on  weights  and  measures  of  the  American  Chemical 
Society,  stated  that  not  less  than  fifteen  of  the  most  Im- 
portant national  organizations  had  gone  on  record  as  be- 
ing in  favor  of  legislation  making  the  use  of  the  metric 
system  compulsory  In  commercial  transactions  In  the 
United  States. 

It  is  rather  odd  to  note  that  the  Wholesale  Grocers' 
Association  was  among  the  first  to  declare  in  favor  of 
this  system,  but  this  fact  is  readily  explained  when  it  is 
realized  that  this  association  does  a  great  deal  of  export 
business  with  Europe  and  South  America,  and  since  the 
metric  system  Is  used  throughout  Europe,  except  in  Great 
Britain,  and  in  all  the  countries  of  South  America,  all 
goods  sent  to  these  countries  must  be  measured  or  weighed 
in  terms  of  this  system. 

A  conference  of  representatives  of  the  various  associa- 
tions is  planned  for  the  last  week  In  December,  at  which 
time  the  American  Association  for  the  Advancement  of 
Science  will  be  in  convention  in  this  city,  and  no  doubt 
definite  steps  will  be  taken  at  that  time  to  bring  the  mat- 
ter before  the  legislative  bodies  of  the  country  with  the 
hope  of  making  the  use  of  the  system  compulsory. 

In  his  report  as  chairman  of  the  legislative  committee 
Dr.  W.  C.  Anderson  urged  that  some  action  be  taken  to 
protect  the  interests  of  the  pharmacist  when  the  matter 
of  narcotic  legislation  came  up  for  consideration  at  Al- 
bany and  at  Washington,  and  he  also  called  attention  to 
the  fact  that,  according  to  police  and  newspaper  reports, 
tbe  real  offender  in  the  traffic  in  narcotic  drugs  was  not 
the  druggist,  but  smugglers  on  the  Canadian  border,  It 
appearing  that  vast  quantities  of  drugs  are  being  smug- 
gled into  the  United  States  from  that  country. 

In  the  discussion  that  followed.  Dr.  Jacob  Diner,  Mr. 
Rehfuss,  Dr.  Meyer,  and  others  seemed  united  in  urging 
that  some  action  be  taken  to  protect  the  interests  of  the 
pharmacist,  who  seemed  likely  to  have  yet  more  restric- 
tions placed  upon  him,  the  real  loophole  In  the  mean- 
time  being  left  wide  open. 

Dr.  Diner,  In  reporting  for  the  committee  on  re- 
lations between  the  physician  and  the  pharmacist,  stated 
that  Dr.  J.  Bentley  Squler,  president-elect  of  the  county 
medical  society,  announced  that  he  had  suggested  an  out- 
line for  a  series  of  joint  meetings  of  the  two  professions, 
and  these  meetings  will  be  inaugurated  as  soon  as  possi- 
ble. 


City  of  Washington  Branch  Hears  Reports  of 
Delegates. 

Interesting  reports  of  the  annual  conventions  of  the 
American  Medical  Association,  the  American  Chemical 
Society  and  the  American  Pharmaceutical  Association 
were  presented  by  M.  I.  Wilbert,  Dr.  Lyman  F.  Kebler, 
and  S.  L.  Hilton  at  the  first  fall  meeting  of  the  City  of 
Washington  branch  of  the  American  Pharmaceutical  As- 
sociation held  October  25th,  at  the  National  College  of 
Pharmacy. 

Mr.  Wilbert  In  his  report  called  attention  to  the  sec- 
ond edition  of  New  and  Useful  Remedies  just  off  the 
press,  and  urged  the  pharmacists  to  take  advantage  of 
this  publication  and  work  with  the  physicians  along  the 
lines  indicated  in  this  volume.  He  spoke  also  of  the  so- 
cial insurance  feature  that  had  been  in  use  In  England 
and  other  European  countries,  and  predicted  that  the 
idea  would  ultimately  be  tried  out  in  this  country. 


The  senior  class  of  the  College  of  Pharmacy  of  the  State 
University  of  Iowa  has  elected  the  following  officers:  H. 
A.  Grimm,  president;  R.  B.  Walker,  vice-president;  Flor- 
ence I.  Peterman,  secretary-treasurer;  Chas.  Carter,  ath- 
letic manager. 
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Minnesota  Druggists'  Referendum  Vote  Favors 

Prerequisite. 

An  important  meeting  o(  tlie  legislative  committee  of 
the  Minnesota  Pharmaceutical  Association  was  recently 
held  at  Minneapolis. 

The  result  of  the  referendum  vote  of  the  druggists 
throughout  the  State  on  the  matter  of  introducing  a  pre- 
requisite pharmaceutical  education  bill  at  the  next  ses- 
sion of  the  Minnesota  Legislature  was  made  known.  It 
showed  that  of  nearly  1100  votes  received,  77  per  cent, 
were  in  favor  of  introducing  the  bill.  As  a  result  a  mo- 
tion was  made  by  Stewart  Gamble  "that  in  view  of  the 
large  majority  of  pharmacists  voting  in  favor  of  the  pro- 
posed prerequisite  bill,  the  chairman  be  instructed  to 
have  a  prerequisite  bill  drafted  and  be  further  instructed 
to  have  the  bill  introduced  at  the  next  session  of  the  Min- 
nesota Legislature.''  The  motion  was  seconded  by  Wil- 
liam A.  Abbett,  of  Duluth,  and  after  a  thorough  discus- 
sion was  unanimously  carried. 

Chairman  Jelinek  also  brought  up  the  matter  of  legis- 
lation to  confine  the  sale  of  drugs  and  medicines  to  phar- 
macists. The  chairman  stated  that  a  large  number  of 
communications  had  been  received  from  pharmacists 
throughout  the  State,  urging  the  association  to  introduce 
legislation  to  curtail  drug  peddling.  The  consensus  of 
opinion  of  all  present  was  that  a  drastic  bill  should  be 
introduced.  The  members  present  were  evidently  unani- 
mous in  the  belief  that  all  potent  drugs  and  preparations 
containing  potent  drugs  should  be  sold  only  by  pharma- 
cists. A  motion  was  unanimously  passed  "that  the  chair- 
man be  instructed  to  have  a  suitable  bill  drawn  restrict- 
ing the  sale  of  certain  drugs  and  medicines  to  pharma- 
cists, and,  furthermore,  that  the  chairman  be  instructed 
to  have  the  bill  Introduced  at  the  next  session  of  the 
Minnesota  Legislature." 

A  valuable  statistical  report  on  dispensing  physicians 
was  given  by  F.  A.  (Jpsher  Smith,  chairman  of  the  com- 
mittee on  dispensing  by  physicians.  The  report  repre- 
sented a  compilation  of  replies  from  123  county  commit- 
teemen in  answer  to  questions  submitted  to  the  chairman. 
A  total  of  over  600  physicians  were  represented  by  the 
replies  received.  Seventy-six  per  cent,  of  the  physicians 
reported  upon  regularly  write  prescriptions.  Of  the  re- 
maining 24  per  cent,  some  prescribe  and  dispense.  Chair- 
man Smith  submitted  much  other  data  which  tended  to 
show  that  dispensing  by  physicians  is  not  as  common  a 
practice  as  many  have  thought. 


Bronx  County  Association  Hears  Talk  on 
"Digestants." 

Dr.  Jacob  Diner,  of  Fordham  University,  delivered  the 
Hrst  of  what  might  be  termed  a  "post  graduate"  series  of 
lectures  on  pharraacognosy  and  matera  medlca  at  the 
meeting  of  the  Bronx  County  Pharmaceutical  Association 
held  on  the  evening  of  October  27th,  choosing  as  his  topic 
the  subject  of  "Digestants." 

J.  L.  Lascotr  spoke  briefly  of  the  changes  in  the  galeni- 
cal preparations  of  the  new  Pharmacopeia,  and  following 
the  business  session,  a  delightful  collation  was  served  to 
the  120  physicians  and  pharmacists  present. 

The  meeting  was  called  to  order  at  9:30  p.  m.  by  Presi- 
dent Joseph  Plerson,  who  introduced  Joseph  Karlin,  of 
the  Propaganda  Committee.  Mr.  Karlin  briefly  outlined 
the  work  of  the  committee  and  urged  all  druggists  to  as- 
sist In  its  efforts  to  popularize  U.  S.  P.  and  N.  P.  prepa- 
rations among  the  medical  profesaloo. 

Dr.  Diner  preluded  his  talk  on  digestants  with  a  few 
well  chosen  remarks  concerning  the  prescription,  the 
physician,  and  the  pharmacist,  "A  prescription,"  said 
the  doctor,  "is  an  order  issued  by  a  physician  to 
a  pharmacist  to  prepare  certain  medicines  for  a  pa- 
tient and,"  he  added  later,  ".  .  .  for  the  givr.n  case 
at  ihr  giffn  time."  Dr.  Diner  realizes  the  dlfllcultles  en- 
countered by  the  druKglst  who  endeavors  to  enforce  the 
non-repeating  Instruction,  but  urged  his  hearers  to 
make  every  effort  to  curb  the  practice  of  having  prescrip- 
tions reflUed  "ad  libitum,"  as  the  cough  of  today  is  not 
the  oough  of  tomorrow,  and  the  difference  between  little 
Jimmie  and  little  Johnnie  Is  noticeable  eren  to  the  casual 
observer. 

The  talk  on  digestants  was  of  Interest  to  both  the  phar- 
macist and  the  physician,  as  Dr.  Diner  discussed  the  proc- 


esses of  digestion,  uses  and  doses  of  the  various  digest- 
ants, the  best  time  for  giving  the  various  drugs  and  the 
best  means  of  preparing  and  administering  them. 

J.  L.  Lascoff,  in  speaking  of  the  changes  in  the  galeni- 
cals of  the  new  Pharmacopoeia  called  attention  to  the 
revised  formula  for  infusion  of  digitalis,  the  use  of  al- 
cohol having  been  discontinued ;  and  to  the  use  of  sodium 
bicarbonate  now  being  permitted  In  the  preparation  of 
liquor  magnesii  citratis. 

Dr.  Philip  J.  Eichler  will  deliver  the  next  lecture  of 
the  series  at  the  December  meeting  of  the  association. 


Navy  Pharmacists  to  Rank  as  Lieutenants. 

Dr.  George  F.  Payne,  of  Atlanta,  Ga.,  who  has  always 
shown  an  active  Interest  in  the  status  of  the  pharmacist 
in  the  government  service,  has  recently  called  attention 
to  the  passage  of  the  Navy  Appropriation  Act,  which  has 
made  it  possible  for  the  pharmacist  In  the  United  States 
Navy  to  become  a  commissioned  officer  with  the  rank  of 
lieutenant. 

"In  the  Naval  Appropriation  Act,"  writes  Dr.  Payne, 
"passed  during  the  last  days  of  the  recent  session  of  the 
present  congress,  occurs  the  following  words: 

"  'Chief  pharmacists  on  the  active  list,  with  creditable 
records  shall,  after  six  years  from  date  of  commission,  re- 
ceive the  pay  and  allowances  that  are  now  or  may  here- 
after be  allowed  a  lieutenant  (junior  grade),  provided 
the  chief  pharmacists  on  the  active  list  with  creditable 
records,  shall,  after  twelve  years  from  date  of  commission, 
receive  the  pay  and  allowances  that  are  now  or  may 
hereafter  be  allowed  a  lieutenant.  United  States  Navy. 

"  "Warrant  officers  shall  receive  the  same  allowances  of 
heat  and  light  as  are  now  or  may  hereafter  be  allowed  an 
ensign.  United  States  Navy. 

"  "Warrant  officers  shall  be  allowed  such  leave  of  ab- 
sence, with  full  pay,  as  is  now  or  may  hereafter  be  al- 
lowed other  officers  of  the  United  States  Navy.' 

"'Yearly  navy  pay  (taken  from  Navy  Year  Book,  pages 
818  and  820): 

Per  aimum.  Shore.  Sea. 

Lieutenants,  Jr 12000        $2200 

Atter  five  years 2200  2420 

After  ten  years 2400  2640 

After  fifteen  years 2600  2860 

.\fter  twenty  years 2800  3080 

Per  annum.  Shore.  Sea. 

Lieutenants    »2400  2640 

After  five  years 2640  2904 

After  ten  years 2880  3168 

After  fifteen  years 3120  3432 

After  twenty  years 3360  3696 

"Yearly  allowances,  navy  (where  quarters  In  kind  are 
not  furnished) : 

Lieutenants'  commutation  of  quarters $576.00 

Allowance  for  heat  and  light 213.92 

Total $789.92 

Lieutenants,  junior  grade,  commutation  of  quar- 
ters    $432.00 

.•Allowance  for  heat  and  light 173.44 

Total $605.44 

'"These  allowances  are  In  addition  to  salary  where  quar- 
ters are  not  furnished  by  the  government." 


South  Atlantic  Wholesalers  Convene  at 
Jacksonville. 

The  South  Atlantic  Druggists'  Association,  composed  of 
wholesale  druggists  of  South  Carolina,  Georgia  and  Flor- 
ida, held  Its  semi-annual  session  at  Jacksonville,  Fla.,  No- 
vember 13th  and  14th,  with  president  L.  A.  Solomons,  of 
Savannah,  presiding.    . 

Among  the  important  subjects  discussed  was  the  pres- 
ent condition  of  the  drug  market  on  account  of  the  Euro- 
pean war.  Prominent  druggists  in  attendance  were  James 
W.  Morrison,  of  Chicago,  president  of  the  National  Drug- 
gists' Association,  and  F.  E.  Holllday,  of  New  York,  secre- 
tary of  the  National  association.  A  banquet  and  an  auto- 
mobile trip  to  St.  Augustine  were  the  entertainment  fea- 
tures. 
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The  Drug  Peddler  Discussed  by  Kings  County 
Society. 

The  Inadequacy  of  the  present  anti-narcotic  laws  was 
the  principal  subject  of  discussion  at  the  meeting  of  the 
Kings  County  Pharmaceutical  Society  held  November  14th. 
That  the  pharmacist  is  not  responsible  for  the  vast  and 
possibly  growing  traffic  in  narcotic  drugs  was  pointed  out 
by  Dr.  W.  C.  Anderson  in  his  report  covering  the  activi- 
ties of  the  legislative  committee,  of  which  he  Is  chair- 
man. The  real  source  of  the  trouble,  he  said,  and  the 
man  who  should  be  In  some  way  legislated  out  of  busi- 
ness Is  the  drug  peddler  who,  securing  his  drugs  by  smug- 
gling them  Into  the  country  or  by  some  method  equally 
as  illegal,  proceeds  to  peddle  them  direct  to  the  consumer. 
The  tendency  of  antl-narcotlc  legislation  seems  to  be 
toward  the  placing  of  additional  restrictions  on  the  phar- 
macist while  the  real  offender  continues  to  dodge  at  least 
the  attention  of  the  law  making  bodies. 

The  recent  activities  of  the  several  associations,  leagues, 
etc.,  working  to  pass  anti-narcotic  laws  were  called  to  at- 
tention, and  the  legislative  committee  of  the  society  was 
authorized  to  take  steps  to  insure  the  voice  of  the  phar- 
macist being  heard  in  these  gatherings. 

In  answer  to  a  communication  from  the  National  Trade 
Association  the  society  again  went  on  record  as  being  en- 
tirely in  favor  of  the  provisions  of  the  Stephens-Ashurst 
bill. 

The  trade  matters  committee  reported  success  In  the  de- 
tail work  being  done  with  liquor  pepsinl  antlsepticus,  and 
this  committee  was  voted  $125  from  the  treasury  In  order 
that  It  might  continue  its  work. 


New  York  Selected  as  Next  Meeting  Place  of 
N.  A.  M.  M.  P. 

On  Friday,  October  27th,  the  executive  committee  of 
the  National  Association  of  Manufacturers  of  Medicinal 
Products  held  a  meeting  in  the  association  office  at  De- 
troit. Those  present  were  President  Chas.  J.  Lynn, 
Treasurer  Franklin  Black,  Secretary  Charles  M.  Wood- 
ruff, and  Dr.  A.  R.  L.  Dohme,  and  B.  L.  Murray,  elective 
members  of  the  committee. 

The  committee  concerned  itself  chiefly  with  the  ar- 
rangements for  the  sbcth  annual  meeting  of  the  associa- 
tion. February  6th  and  7th,  (Tuesday  and  Wednesday), 
were  named  as  the  dates  and  the  Waldorf-Astoria  Hotel, 
New  York,  as  the  place. 

The  meeting  was  also  featured  by  an  animated  discus- 
sion of  the  mailing  of  poisons  situation  from  which  the 
drug  trade  will  seek  relief  at  the  December  session  of 
congress  through  the  medium  of  the  Kern-Doremus  bill. 


Valparaiso  Association  Hears  Lecture  on  Drug 
Farming  by  Expert. 

An  address  by  Dr.  W.  W.  Stockberger,  of  the  Bureau  of 
Plant  Industry,  Department  of  Agriculture,  delivered,  on 
October  2nd,  before  the  Valparaiso,  Ind.,  Pharmaceutical 
Association,  proved  most  interesting  and  instructive  to 
the  association,  as  well  as  the  students  of  the  Valparaiso 
University. 

The  lecture  was  illustrated  by  a  number  of  slides 
'  showing  the  various  phases  of  drug  plant  culture.  Views 
were  shown  of  Impractical  as  well  as  practical  drug  farm- 
ing, also  pictures  of  drug  culture  as  carried  on  by  large 
pharmaceutical  houses,  together  with  pictures  of  a  num- 
ber of  college  drug  gardens. 

-\s  the  Valparaiso  University  maintains  a  drug  garden 
of  Its  own,  the  advice,  suggestions  and  instructions  given 
by  Dr.  Stockberger  were  appreciated. 


Federal    Officers    Inspecting    Drug    Stores    for 
Harrison  Act  Violations. 

Five  federal  officers  inspected  practically  all  the  drug 
stores  of  Richmond,  Va.,  last  month.  In  search  of  evidence 
of  possible  violations  of  the  Harrison  antl-narcotic  law. 
The  only  instance  of  non-compliance  found  was  merely 
technical.  This  was  in  the  filling  of  a  prescription  by  an 
out-of-town  physician.  It  was  not  filled  by  the  druggist 
to  whom  it  had  been  presented. 

The  investigation  is  in  charge  of  Revenue  Agent  S.  R. 
Brame,  who  has  stationed  deputies  In  all  the  cities  of  the 


State  with  instructions  to  visit  every  store  to  learn  If 
the  druggists  are  keeping  within  the  Harrison  antl-nar- 
cotic law.  Mr.  Brame  is  quoted  as  saying  that  "the  Investi- 
gation In  Richmond  shows  that  physicians  and  druggists 
are  respecting  the  law."  He  expects  to  clear  the  State  of 
all  violators  of  the  law  and  greatly  reduce  the  number  of 
"dope''  addicts. 


His  Father  a  "Forty-niner." 

Edward  A.  Henderson,  secretary  of  the  California  Phar- 
maceutical Association,  was  born  some  thirty-eight  years 
ago  in  the  little  California  town  of  San  Luis  Obispo.  His 
mother  was  a  native  of  the  State,  as  was  his  maternal 
grandmother,  and  his  father  was  one  of  those  hardy 
"Forty-niners''  who  made  the  trip  around  Cape  Horn  the 
year  gold  was  discovered  at  Sutter's  Mill,  on  the  American 
River. 

The  boyhood 
days  of  Edward  A. 
were  spent  In  San 
Luis  Obispo,  where 
he  attended  the 
public  schools,  and 
we  find  him,  at  the 
tender  age  of  thir- 
teen, engaged  as  an 
apprentice  in  a 
drug  store.  When 
he  completed  his 
second  year  of  high 
school  he  was  suc- 
cessful in  passing 
the  examinations 
of  the  board  of 
pharmacy,  and 
seeking  wider  fields, 
he  removed  shortly 
thereafter  to  the 
city  of  Los  Angeles. 

Once     settled     in 
Los  Angeles  he  ma- 
triculated    in     the 
University     of 
Southern      Califor- 
nia and   graduated 
from    that    institu- 
tion in  due  course 
with    a    bachelor's 
degree.     He  assist- 
ed materially  in  establishing  the  college  of  pharmacy  of 
his  .\lma  Mater  and,  in  recognition  of  his  services,  the 
degree  of  graduate  in  pharmacy  was  conferred  upon  him 
in  1909  by  this  college. 

Mr.  Henderson  has  not  neglected  the  retail  side  of  his 
profession,  and  at  the  present  time  successfully  operates 
a  store  with  the  dignified  name  of  the  University  Phar- 
macy. He  has  always  been  active  in  association  affairs, 
and  because  he  is  no  stranger  to  work,  is  proving  an 
able  secretary  to  the  association. 


EDW.\KU    A.    HE.NDKIISO.N. 


What  Is  "Inspected"  Fire  Hose? 

In  the  month  of  October  the  Copley  Cement  Manufac- 
turing Company,  of  Allentown,  Pa.,  had  a  fire  in  its 
stone  bunker — presumably  from  a  locomotive  spark.  The 
fire  squad  responded  readily  enough  to  the  alarm;  a 
line  of  hose  was  run  from  the  nearest  hydrant  and  the 
water  turned  on.  The  hose  burst  in  five  or  six  places  and 
the  fire,  by  that  time  of  no  small  proportions,  continued 
to  gain  headway.  Another  length  of  hose  was  put  in  and 
this  also  burst  when  the  water  was  turned  on.  By  the 
time  a  successful  stream  was  finally  secured  the  fire  was 
burning  fiercely  and  a  blaze  that  should  have  been  ex- 
tinguished within  a  quarter  of  an  hour  after  its  discov- 
ery had  done  |7,000  worth  of  damage. 

The  hose  was  new,  but  it  was  not  "inspected"  hose;  it 
did  not  bear  the  inspection  mark  of  the  laboratories  of 
the  National  Board  of  Fire  Underwriters,  which  corre- 
sponds somewhat  to  the  c.p.  mark  on  fine  chemicals. 

Purchasers  of  fire  hose  are  urged  by  the  Board  of  Un- 
derwriters to  insist  upon  seeing  the  Inspection  mark  of 
the  Underwriters'  laboratories  on  each  length  of  hose 
that  they  buy,  it  means  that  the  hose  has  been  tested  to 
withstand  the  strain  that  is  placed  upon  it  in  actual  use. 
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Wynn  L.  Eddy,  Mixer  of  Drugs  and  Politics. 

Wynn  L.  Eddy  was  bom  in  Bay  City,  Mich.,  March  26th, 
1S74,  but  like  Mark  Twain,  he  "took  his  folks  south  at  a 
very  early  age,"  the  youthful  traveler  was,  in  fact,  only 
two  years  old  when  the  household  goods  were  safely 
packed  and  addressed  to  D.  L.  Eddy,  Round  Mountain, 
Blanco  County,  Tex.,  which  was  to  be  the  new  home. 

The  Texas  of 
1876  was  more 
than  a  border 
State,  it  was 
one  of  the  fron- 
tiers of  the 
young  Republic, 
It  was  a  State 
already  rich  in 
history  with  the 
m  e  m  o  ri  e  s  of 
Davy  Crockett, 
Sara  Houston, 
the  Alamo  and 
the  War  of  1845 
whispering  over 
Its  lonely  prai- 
ries, and  it  was 
in  this  atmos- 
phere that  the 
future  pharma- 
cist spent  his 
boyhood  days. 
After  complet- 
ing the  work  of 
the  public 
schools  he  grad- 
uated from  the 
Blanco  High 
School  and  then 
attended  Baylor 
University,  at 
Waco,    for    one 

term.  At  the  age  of  sixteen  he-  received  a  first-class 
teacher's  certificate  and  fared  forth  to  impart  his  knowl- 
edge to  the  youth  of  the  countryside.  For  six  eventful 
weeks  he  instructed  the  beginners  in  their  A  B  C's;  the 
intermediates  in  their  American  history,  and  the  older 
students  (some  of  them  being  older  and  bigger  than  their 
teacher")  in  the  mysteries  of  algebra  and  geometry. 

In  1890  home  ties  were  cut  in  the  Lone  Star  State  and 
the  family  established  itself  in  the  State  of  Washington, 
where  "D.  I^.  Eddy  and  Son,"  the  son  being  the  erstwhile 
youthful  school  teacher,  announced  Itself  to  be  a  firm  in- 
terested in  the  retail  sale  of  drugs. 

In  1894  another  move  was  made,  this  time  to  the  State, 
at  that  time  the  Territory,  of  Utah,  and  to  the  little  town 
of  Brigham,  named  in  honor  of  the  Mormon  leader.  Brig- 
ham  Young,  perhaps  the  greatest  colonizer  of  modem 
times.  This  store  was  the  pioneer  drug  store  of  Box- 
older  county,  a  county  as  large  .as  some  entire  States  in 
the  eastern  part  of  this  country. 

In  six  years'  time  the  senior  member  of  the  firm  had 
"worn  out"  the  climate  of  the  Mormon  State,  and  in  1901 
he  moved  on  in  his  search  for  that  Elysium  where  the 
wheezes  of  asthma  are  unknown.  The  younger  partner, 
being  quite  content  to  stay  behind,  bought  out  his  father's 
share  In  the  business,  and  the  old  sign  was  painted  over 
with  the  new  name  and  slogan.  "Wynn  L.  Eddy,  the 
Uve  Dragglst."  That  the  live  druggist  has  been  alive 
to  his  opportunity  is  attested  by  the  fact  that  the  firm 
now  operates  three  retail  stores  in  a  most  satisfactory 
manner. 

Mr.  Eddy  has  tieen  active  In  association  work;  he  is  a 
charter  member  of  the  Utah  Pharmaceutical  Association 
and  served  as  president  of  that  body  In  1909  and  1910.  In 
1911  he  was  appointed  a  member  of  the  board  of  phar- 
macy and  served  on  this  board  until  the  spring  of  the 
present  year,  when  he  resigned  in  order  that  he  might 
have  more  time  to  devote  to  his  bobby — which  Is  politics. 

He  has  not  missed  a  convention  of  his  party  In  twenty 
yoars.  he  senred  four  years  as  a  member  of  the  city  council, 
in  a  member  of  the  Public  Library  Commission,  and  still 
kfcping  secret  his  party  affiliations,  he  was  one  of  the 
ilok-Kates  that  gathered  in  St.  Louis  last  summer  to  se- 
lect a  presidential  candidate.    On  November  7tb,  1916,  he 


v-as  elected  to  the  State  legislature,  and  when  that  august- 
body  convenes  some  time  In  the  near  future,  those  who- 
are  present  will  have  the  pleasure  of  hearing  the  maiden 
speech  of  the  pharmacist  who  mixes  politics  with  his; 
drugs. 


Dr.  Whelpley  Does  Not  Attempt  an  Alibi. 

In  reporting  the  recent  meeting  of  the  American  Phar- 
maceutical Association,  at  Atlantic  City,  we  published  a. 
photo  of  Dr.  H.  M.  Whelpley  and  Mr.  J.  Fred  Windolph. 
In  the  caption  beneath  the  photo  we  did  not  say  that  Dr. 
Whelpley's  companion  was  Mr.  Windolph,  in  fact,  we  said. 
it  was  Mr.  J.  A.  Leverty — a  mistake  that  we  could  not 
pass  up  to  the  printer  as  a  typographical  error,  so  we  re- 
published the  photo  in  the  November  issue  with  correc- 
tions made.  We  were  not  right  about  Mr.  Windolph,  but 
we  were  entirely  correct  about  Dr.  Whelpley,  as  a  recent 
letter  from  "the  persistent  treasurer"  goes  to  show.  The 
letter  reads  in  part  as  follows 

"No  matter  what  the  reports  are,  I  am  perfectly  will- 
ing to  admit  my  identity  in  company  with  Mr.  J.  Fred 
Windolph,  in  the  picture  you  publish  on  page  275  of  The 
Druggists  Circulab  for  November,  1916.  When  I  learned 
that  the  photographer  was  a  Circular  reporter,  I  ac- 
quiesced, and  while  standing  before  the  camera  recalled 
that  The  Druggists  Circular  was  the  first  pharmaceuti- 
journal  with  which  I  became  acquainted.  I  was  attend- 
ing school  in  Otsego,  Allegan  County,  Michigan,  and  put- 
ting in  spare  time  at  Gaylord's  Drug  Store.  The  proprie- 
tor, a  graduate  of  the  Royal  College  of  Physicians  and 
Surgeons,  advised  me  to  read  the  Circular  regularly  and 
followed  up  his  suggestion  with  quizzes  covering  articles 
in  which  an  apprentice  should  be  particularly  interested.  . 


Dr.  and  Mrs.  J.  C.  Otis,  of  Cincinnati.    Mrs.  Otis 

it  the  treasurer  of  the  Women's  Organization  of 

the  National  Association  of  Retail  Druggists. 

This  was  in  1877,  and  the  Circular  was  the  first  pharma- 
ceutical Journal  for  which  I  subscribed.  Today  I  have 
and  highly  value  a  complete  set  of  the  Ciboular,  from 
No.  1,  Volume  I,  to  date." 


Southern  Drug  Dealers  Hold  Convention. 

The  Southern  Drtig  Club;  which  is  composed  of  drug 
dealers  of  Louisiana,  Alabama,  Georgia,  Tennessee,  Ar- 
kansas, Kentucky,  Illinois  and  Mississippi  was  In  session 
for  two  days  during  last  month  at  Grunewald,  La.  Be- 
sides the  regular  routine  business,  the  narcotic  and  drug 
laws  were  discussed.  A  banquet  was  the  social  feature  of 
the  convention.  T.  T.  Oreil,  of  Montgomery,  is  president; 
T.  0.  Duff,  of  Chattanooga,  vice-president,  and  Joseph  W. 
Durr,  of  Montgomery,  secretary-treasurer. 
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Junior  Pharmacy  Class  of  Fordham  University 
Elects  Officers. 

The  class  of  '18  of  the  College  of  Pharmacy  of  Fordham 
University,  with  the  aid  of  Professors  Diner,  Horstmann 
and  Elchler,  was  recently  organized  and  elected  the  fol- 
lowing officers:  George  Mullen,  of  Connecticut,  president; 
Raymond  Dunn,  of  Massachusetts,  vice-president;  Albert 
Falnland,  secretary,  and  Henry  Frank,  treasurer. 

The  friendly  spirit  which   prevailed   among  the  stu- 


Left  to  right,  Abraham  Solomon,  Oeorge  Muller, 
Henry  Frank,  and  AJ1)ert  Fainland, 

dents  and  the  faculty  at  the  first  meeting  was  a  source  of 
much  gratification.  The  members  of  the  faculty  were 
unanimously  elected  honorary  members. 


Buffalo  College  Opening. 

The  thirty-first  annual  course  of  Instruction  was  opened 
at  the  Buffalo  College  of  Pharmacy  during  October,  with 
a  record  enrollment  of  184  students.  Of  this  number  119 
are  taking  the  two-year  pharmacy  course,  and  65  are 
studying  in  the  three-year  analytical  chemistry  course. 

On  October  25th  the  annual  "get  acquainted"  freshmen 
excursion  was  given  at  Niagara  Falls,  where  some  of  the 
industrial  plants  were  inspected. 

Two  new  teachers  have  been  added  to  the  staff  this  fall : 
Willis  G.  Hickman,  LL.B.,  will  give  instruction  in  phar- 
maceutical jurisprudence,  and  Professor  D.  B.  Lockner 
will  initiate  the  freshmen  into  the  mysteries  of  pharma- 
ceutical Latin 


Lebanon  University  Plans  Pharmacy 

Department. 

It  is  stated  that  Lebanon  University,  situated  at  Leba- 
non, Ohio,  is  planning  to  open  a  pharmacy  department  in 
Cincinnati,  at  a  cost  of  approximately  J50,000.  It  is 
planned  to  make  it  one  of  the  finest  pharmacy  schools  of 
the  country,  and  the  idea  has  received  the  endorsement 
of  many  of  the  most  prominent  citizens  of  the  Buckeye 
State. 


New  Building  for  College  of  Jersey  City. 

The  College  of  Jersey  City  is  contemplating  the  erec- 
tion of  a  new  college  building  in  the  spring  of  1917,  this 
action  having  been  made  necessary  by  the  steadily  in- 
creasing attendance  in  both  the  pharmaceutical  and  den- 
tal departments  of  the  college. 


The  Kind  of  Store  in  Which  People  Like  to 
Shop. 

The  store  whose  main  idea  is  to  serve  as  well  as  to  sell. 

The  store  with  polite  and  courteous  salespeople. 

The  store  with  homelike  and  hospitable  atmosphere. 

The  store  where  courtesy  is  a  motto  and  good  cheer  an 
asset. 

The  store  which  is  liberal,  friendly  and  honest. 

The  store  where  stocks  are  carefully  arranged,  so  that 
there  Is  no  trouble  In  finding  just  what  is  wanted. 

The  store  which  appreciates  the  value  of  a  minute  and 
reduces  delays  to  a  minimum. 

The  store  which  makes  few  mistakes,  and  rectifies  those 
that  are  made  with  good  grace. 

The  store  in  which  there  is  no  effort  to  hurry  a  cus- 
tomer. 

The  store  where  there  is  never  an  effort  to  persuade  a 
customer  into  buying  something  she  does  not  care  for. 

The  store  where  the  customer  will   always  find   the 


same  tree,  willing  service  no  matter  whether  the  pur- 
chase Is  )1  or  1100. 

The  store  which  considers  no  transaction  closed  until 
the  customer  is  thoroughly  satisfied. 

The  store  which  considers  the  customer's  good  will 
worth  many  times  the  profit  made  on  any  one  or  a  dozen 
sales. 

The  store  where  there  Is  never  an  effort  to  palm  oft 
something  unbecoming  to  a  customer,  because  of  an  extra 
profit  there  might  be  In  doing  so. — Winston's  Trade  Note*. 


Soak  in  Lots  of  Sleep. 

To  avoid  overeating  and  alcohol  and  the  cigarette  habit 
are  matters  of  self-control.  To  get  the  sleep  one  needs 
(which  means  all  that  one  can  possibly  soak  into  one's 
system  within  twenty-tour  hours)  often  takes  courage — 
ihe  courage  to  refuse  invitations,  to  invite  ridicule,  to 
seem  odd  or  "Puritanic."  I  believe  that  more  minor  ill- 
nesses are  due  to  lack  of  sleep  than  to  any  other  recog- 
nizable factor.  A  person  catches  cold,  gets  lumbago,  is 
constipated  or  headache  ridden  because  his  vitality  is 
below  par,  his  physical  expenditure  beyond  his  physical 
income.  Sleep  would  set  him  square  with  the  world,  but 
to  get  sleep  means  sacrificing  the  evening's  fun.  This 
he  won't  do,  and  so  he  runs  in  debt  and  is  chronically 
edging  toward  a  breakdown. — Dr.  Richard  C.  Cabot,  in  the 
American  Mayazine. 


Notices  of  Judgment  Under  the  Food  and 

Drugs  Act. 

The  Bureau  ot  Chemistry,  Department  of  Agriculture, 
has  given  notice  of  the  following  judgments  under  the 
food  and  drugs  act: 

44bl.  MlsbrandiriK  of  "Dr.  John  Bull's  Improved  Sai-saparil- 
la  Compound."  U.  S.  v.  Dr.  John  Bull  Medicine  Co.,  a  cor- 
l)oration.     Plea  of  guilty.     Fine  {23  and  costs. 

<4i>2.  Adulteration  and  misbranding  of  grape  juice.  U.  8.  v. 
The  Fremont  Gi-ape  Juice  Co.  Plea  of  nolo  contendere. 
Fine  $25  and  costs. 

4455.  Misbranding  of  "Dr.  B.  F'.  Sherman's  Compound 
Prickly  Ash  Bitters."  U.  S.  v.  The  Prickly  Ash  Bitters  Co.,  a 
corporation.     Plna  of  guilty.     Fine  $10  and  costs. 

4456.  Misbranding  of  "Poland  'Wine  Bitters."  U.  S.  v.  Mar- 
yam  Struzynski  et  al.  (Struzytiski  Bros.).  Pleas  ot  guilts'. 
Fine  $100  and  costs. 

4459.  Misbranding  of  "Dr.  Sykes'  Sure  Cure  for  Catarrh." 
U.  S.  v.  Dr.  Sykes'  Sure  Cure  Co..  a  corporation.  Plea  of 
guilty.    Fine  $100  and  costs. 

4480.  Misbranding  of  "Cooper's  New  Discovery"  and  "Coop- 
er's Quick  Relief"  U.  S.  v.  Cooper  Medicine  Co.,  a  corpora- 
tion.    Plea  of  guilty.     Fine  $80  and  costs. 

4469.  Adulteration  and  misbranding  of  so-called  vanilla  ex- 
tract U.  S.  V.  Coriron  &  Co.,  a  corporation.  Plea  of  guilty. 
Fine   $10. 

4«70.    Misbranding  of  "Dr.  De  Witt's  Eclectic  Cure."     U.   S. 

v.     24    dozen    bottles    of    "Dr.    De    'Wltfs    Eclectic    Cure." 

Consent  decree  of  condemnation  and  forfeiture.  Product  or- 
dered released  on  bond. 

4471.  Misbranding  of  "Mrs.   Edwards'   Infant Syrup."     U. 

S....V.  William  H.   Kaser.     Plea  of  guilty.     Fine  $50. 

4472.  Adulteration  and  misbranding  of  "Syrup  of  Tama- 
rinds." U.  S.  v.  William  P.  Bernagozzi  et  al.  (W.  P.  Bema- 
gozzl   &  Bi'o.).     Plea  of  guilty.     Fine  $50. 

1473.  Misbranding  of  "Thorn's  Compound  Extract  ot  Copeiba 
and  Sarsaparilla"  and  "Tarrant's  Compound  Extract  of  Cu- 
bebs  and  Copaiba."  U.  S.  v.  The  Tarrant  Co.,  a  corporation. 
Plea   ot  guilty.     Fine  $25. 

4474.  Misbranding  of  "Quaker  Herb  Extract."  Payne's 
New  Discovery,"  'Payne  Quick  Relief"  and  "Quaker  Oil 
of  Balm."  U.  S....V.  The  Quaker  Herb  Co.,  a  corporation. 
Plea  of  nolu  contendere.     Fine  $100  and  costs. 

4477.  Mlsoranding  of  "Arch  Brand  Nerve  Tonic"   and  "Arch 

Brand  Blood  Remedy."     U.   S v.   National  Pharmacy  Co.,  a 

corporation.     Plea   of   guilty.     Fine  $50. 

4478.  Misbranding  of  "W.  K.  Sterline's  .\sthma  and  Hay 
Fever    Ken.edy"    and    "W.    K.    Sterline's    Bronchial    Elixir." 

U.   S V.  Web.<!ter  K.   Sterllne  (National  Chemical  Co.).   Plea 

of  nolo  contendere.     Fine  $76  and  costs. 

4479.  Adulteration  and  misbranding  of  oil  of  cassia.  U.  S. 
V.  The  Hymes  Bros.  Co.,  a  corporation.  Plea  of  guilty. 
Fine   tX. 

4480.  Misbranding  ot  "Wilson's  Preparation."  U.  S.  v.  Her- 
man L.   Davis.     Plea  ot  guilty.     Fine  $25. 

44S6.  Misbranding  of  "Wyeth's  Sage  and  Sulphur  Hair 
Remedy."  II.  8.  v.  The  Wyeth  Chemical  Co..  a  corporation. 
Plea  of  guUty.     BHne  $50. 

4498.    Misbranding    of    "Classe's    Cough    Syruo."     U.    S. v. 

William  P.  Dlggs  (W.  P.  Diggs  &  Co.).  Plea  ot  guilty. 
Fine  $10  and  costs. 

44M.  Adulteration  and  misbranding  of  so-called  lemon  ex- 
tract.   U.  S V.  Adolph  C.  Boldemann  et  al.  (Kohn-Boldemann 

Co.).    Plea  ot  guilty,    nne  $50. 


I 


*  '  » 


It  Is  said  that  one  ton  of  coniferous  wood  waste  will 
produce  from  15  to  25  gallons  of  190-proof  alcohol. 
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Testimonial  Dinner    Tendered  Dr.  William  C 

Anderson,  of  the  Brooklyn  College. 

Fully  200  of  the  leading  pharmacists  of  New  York  and 
nearby  States  were  present  at  a  testimonial  dinner  given 
November  21st  at  the  Elks  Club,  in  Brooklyn,  In  honor 
of  Dr.  William  C.  Anderson,  of  the  Brooklyn  College  of 
Pharmacy,  in  commemoration  of  his  twenty-flfth  year  as 
a  teacher  in  that  institution. 


wiixiAM  chkisti:;e  andexsox. 


The  Honorable  Luke  D.  Stapleton,  of  the'  Supreme 
Court;  Prof.  Joseph  P.  Remington,  of  the  Philadelphia 
College  of  Pharmacy;  Prof.  Jacob  Diner,  of  Fordham  Uni- 
versity, and  other  leading  members  of  the  profession  were 
among  the  honored  guests,  and  all  spoke  briefly  of  the 
record  of  achievements  of  Dr.  Anderson. 

Prof.  D.  C.  Mangan,  on  behalf  of  the  faculty  of  the 
Brooklyn  college,  presented  Dr.  Anderson  with  a  gold 
watch,  and  the  doctor,  In  expressing  his  appreciation  of 
this  gift,  gave  perhaps  the  secret  of  his  success,  a  formula 
given  him  by  one  of  the  old-time  professors  of  the  Brook- 
lyn college. 

"The  formula  of  success  was  given  as  a  regular  part  of 
the  chemistry  course  when  Dr.  Perkins  was  a  member  of 
the  faculty"  said  Dr.  Anderson.  "This  formula  which  I 
have  never  forgotten  is  as  follows:  H  W+H  W+H  W= 
Success— Hard  Work+Head  Work+Heart  Work=Succe88. 
No  success  is  poslble  except  the  heart  be  in  it,  and  my 
work  in  pharmacy  has  been  a  work  of  love.  I  have  always 
placed  pharmacy  beside  my  country  and  my  home." 

William  Christine  Anderson,  Ph.O.,  Phar.D.,  was  bom 
in  Keypor:,  N.  J.,  February  8th,  1865.  His  early  life  was 
spent  In  that  city,  where  be  attended  the  public  schools. 
Later  he  graduated  from  Holmes  Academy,  also  In  Key 
port. 

At  the  age  of  twenty,  to  quote  the  words  of  the  Doctor, 
"the  country  boy  came  to  the  city"  and  entered  the  em- 
ploy of  Phllo  Jackson  who,  at  that  time,  operated  a  drug 
•tore  at  511  Fulton  street,  Brooklyn.  That  was  in  1886, 
and  In  the  fall  of  that  year  the  future  dean  enrolled  in 
the  first  class  of  instruction  in  pharmacy  organized  un- 
der the  auspices  of  the  Kings  County  Pharmaceutical  So- 
ciety and,  at  the  end  of  the  first  year  of  Instruction,  was 
awarded  the  highest  prize  for  efflclency,  a  copy  of  the 
Dispensatory.  He  continued  his  work  In  this  course  the 
following  year,  and  was  successful  In  winning  the  gold 
medal  offered  by  Mr.  Frailie,  and  known  as  the  Frallle 
medal. 


When  the  Brooklyn  College  of  Pharmacy  began  its 
sessions  in  1891  he  entered  the  senior  class  of  that  insti- 
tution and  was  also  appointed  an  instructor  in  pharmacy 
to  the  junior  class.  He  graduated  the  following  year  with 
the  first  class  of  the  college  and,  as  the  graduates  were 
called  to  receive  their  diploma  and  degree  in  alphabetical 
order,  became  the  first  graduate  of  that  institution.  In 
1901  the  degree  of  Doctor  of  Pharmacy  was  conferred 
upon  him  by  his  alma  mater. 

Dr.  Anderson  is  a  familiar  figure  at  the  conventions  of 
a  number  of  pharmaceutical  associations  and  societies, 
and  some  idea  of  the  scope  of  his  activities  may  be  ob- 
tained by  a  glance  at  a  few  of  his  official  titles;  he  is 
dean  of  the  Brooklyn  College  of  Pharmacy  and  professor 
of  theory  and  practice  of  pharmacy.  He  is  the  president 
of  the  Pharmaceutical  Conference  of  Greater  New  York; 
and  of  the  Conference  of  Independent  Retail  Merchants 
of  the  Metropolitan  District.  He  is  vice-president  and 
director  of  the  American  Druggists'  Syndicate;  director 
of  the  American  Druggists'  Fire  Insurance  Company  and 
of  the  Apothecary  Publishing  Company.  He  is  a  member 
of  the  executive  committee  of  the  American  Fair  Trade 
League;  past  president  of  the  National  Association  of 
Retail  Druggists;  the  American  Druggists'  Syndicate; 
the  Associated  Drug  Companies  of  America;  the  New 
York  Pharmaceutical  Association;  the  Brooklyn  Consoli- 
dated Drug  Company;  and  the  Metropolitan  Association 
of  Retail  Druggists.  He  was  formerly  chairman  of  the 
House  of  Delegates  of  the  American  Pharmaceutical  As- 
sociation and  has  served  as  a  member  of  the  New  York 
Board  of  Pharmacy. 

Dr.  Anderson  is  an  active,  enthusiastic  worker  for  the 
profession  of  pharmacy,  and  one  of  the  leading  men  of 
that  profession  in  the  United  States. 


Government  Positions  Open. 

There  will  be  an  open  competitive  examination  for 
chemist's  aid,  on  December  13th,  1916.  From  the  register 
of  eligibles  certification  will  be  made  to  fill  vacancies  In 
this  position  in  the  Bureau  of  Chemistry,  Department  of 
Agriculture,  or  duty  in  Washington,  D.  C,  and  in  the 
field,  at  salaries  ranging  from  $720  to  $1,200  a  year.  Most 
of  the  appointments  will  be  made  at  $720  a  year.  Certifi- 
cation to  flu  the  higher  salaried  positions  will  be  made 
only  of  those  attaining  the  highest  average  percentages 
in  the  examination. 

Competitors  will  be  examined  in  the  following  subjects: 
Elementary  chemistry,  including  simple  problems  In  qual- 
itative and  quantitative  analysis,  chemical  calculations, 
and  practical  laboratory  manipulations  and  simple  ele- 
mentary physics,  70  counts;  education  and  experience, 
30  counts. 

At  least  one  year's  work  In  chemistry  In  a  college  or 
university  of  recognized  standing,  or  three  years'  practi- 
cal experience  in  a  chemical  laboratory,  or  one  year's 
practical  experience  in  a  chemical  laboratory,  together 
with  a  certificate  or  diploma  from  a  manual  training 
school  is  a  prerequisite  for  consideration  for  this  posi- 
tion. 

Persons  who  meet  the  requirements  and  desire  this  ex- 
amination should  at  once  apply  for  Form  1312,  stating 
the  title  of  the  examination  desired,  to  the  United  States 
Civil  Service  Commission,  Washington,  D.  C. 


Government  to  Build  Kelp  Potash  Plant. 

Acting  upon  the  recommendations  of  Dr.  J.  W.  Turren- 
tlne,  an  expert  of  the  Bureau  of  Soils,  Secretary  Hous- 
ton, of  the  Department  of  Agriculture,  has  determined 
upon  the  erection  of  a  government  plant  to  obtain  potash 
from  kelp  on  the  coast  of  Southern  California.  Congress 
appropriated  $175,000  at  Its  last  session  to  enable  the  gov- 
ernment to  make  Investigations  in  the  production  of  pot- 
ash from  kelp. 

For  several  months  Dr.  Turrentlne,  who  Is  to  have 
charge  of  the  government's  plant  when  erected,  investi- 
gated the  whole  question  of  producing  potash  from  kelp, 
spending  the  time  on  the  Pacific  coast,  where  huge  kelp 
beds  are  at  hand,  and  It  Is  as  a  result  of  these  Investiga- 
tions that  the  plant  will  be  erected.  An  effort  will  be 
made  not  only  to  produce  the  potash  from  the  kelp  at  a 
minimum  cost,  but  also  to  utilize  by-products  which  will 
result  from  the  process. 
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Amendments  to  Harrison  Narcotic  Law  Ready 
for  Congress. 

The  Coinnt'iHslouer  of  Internal  Revenue  In  his  annual 
report  dlscuflees  the  need  of  legislation  to  amend  the 
Harrison  narcotic  law,  in  order  that  that  law  may  be 
j^roperly  enforced. 

The  manner  in  which  the  Harrison  law  has  operated 
and  the  recommendations  for  Its  amendment  made  by 
Commissioner  Osborn  to  the  Secretary  of  the  Treasury 
are  of  greait  interest,  as  the  Treasury  Department  and 
the  Department  of  Justice  are  determined  to  do  every- 
thing that  is  possible  to  reduce  the  evil  effects  of  the 
use  of  narcotics  in  thie  country.  Of  tie  Supreme  Court 
decision  and  the  proposed  amendment  of  the  Harrison 
law  Mr.  Osborn  states: 

"The  Supreme  Court  In  the  case  of  the  United  States 
vs.  Jin  Fuey  Moy,  on  June  12th,  1916,  decided  that  the 
provisions  of  section  8,  making  It  unlawful  for  any  per- 
sons not  registered  under  this  act  to  have  in  their  pos- 
session any  of  the  proscribed  drugs,  with  certain  ex- 
ceptions specified  In  said  section  applied  only  to  those 
peraons  required  to  register  under  section  1  of  the  act, 
and  not  to  consumers  of  such  drugs  who  had  obtained 
them  upon  prescription  of  a  physician  or  other  prac- 
titioner registered  under  the  act. 

Supreme  Court  Decision  Nullifies  "Possession"  Clause. 

"This  decision  makes  it  practically  impossible  to  con- 
trol the  illicit  traffic  in  narcotic  drugs  by  unregistered 
persons,  as  the  mere  possession  of  any  quantity  of  the 
drugs  is  not  evidence  of  violation,  and  therefore  the  gov- 
ernment is  forced  to  prove  in  every  case,  even  where  the 
circumstances  indicate  sale  and  dispensing,  actual  sales 
by  tnis  class  of  offenders,  which  It  has  been  difflcuH 
to  do. 

"As  a  large  number  of  persons  had  been  tried  and 
convicted  and  sentenced  to  pay  fines  or  serve  terms  of 
imprisonment  or  both  for  violation  of  section  8  because 
of  unlawful  possession  before  this  decision  was  rendered, 
it  was  necessary  to  take  immediate  steps  for  their  relief, 
and  iu  all  these  cases  the  persons  have  now  been  re- 
leased, but  there  was  no  authority  or  money  available 
for  tne  refunding  of  the  fines  paid. 

"This  decision  renders  imperative  some  legislation  to 
amend  and  strengthen  this  law  if  the  best  interests  of 
the  country  and  those  afflicted  by  the  drug  evil  are  to 
Oe  protected  and  Justice  given  those  who  have  hereto- 
fore teen  convicted  and  paid  fines  for  a  violation  of  the 
law  which  the  Supreme  Court  decided  had  not  been 
committed.  Therefore,  it  is  again  recommended  that 
this  act  be  amended  or  revised  to  provide: 

Proposed  Amendment  Defines  Unlawful  Possession. 

"First.  A  tax  on  the  drugs,  with  provision  for  original 
stamped  packages,  and  to  limit  the  dealing  in  the  dispens- 
ing of  and  from  such  packages  to  those  registered  under 
the  law,  and  to  make  the  absence  of  stamps  from  any 
package  evidence  of  non-payment  of  the  tax  and  violation 
of  the  law,  except  where  such  packages  contain  drugs  put 
up  upon  prescriptions  issued  for  legitimate  medical  pur- 
poses by  a  registered  practitioner,  and  to  make  the  pos- 
session of  an  original  stamped  package  by  any  person  not 
registered  prima  facie  evidence  of  non-payment  of  special 
tax  and  violation  of  the  law. 

"Second.  That  the  limitations  as  to  registration  under 
the  act  be  clearly  set  forth  and  restricted  to  persons 
lawfully  engaged  in  the  sale  of  or  dispensing  adminis- 
termg,  or  prescribing  the  drugs  covered  by  the  act,  and 
that  the  writing  of  prescriptions,  keeping  records,  al- 
tering or  forging  the  same,  be  fully  covered  with  adequate 
provision   for  punishment  of  such  offenses. 

"Third.     Making  all  the  general  provisions  of  the  in- 
ternal  revenue   statutes  relating  to  seizures,   forfeiture, 
etc.,  applicable  to  the  drugs  taxed  and  the  persons  upon 
whom  special  taxes  are  imposed  under  this  act. 
Recommends  Government  Care  for  Drug  Addicts. 

"It  is  also  recommended  that  Congress  appropriate 
the  necessary  money  for  the  repayment  of  those  fines 
imposed  by  the  courts  upon  persons  convicted  of  unlaw- 
ful possession  under  section  8  of  the  act,  and  for  the  pur- 
pose of  determining  the  amount  necessary,  there  has 
been  secured  and  compiled  a  table  showing  all  the  cases 
coming  within  this  classification  and  the  amounts  so 
paid  in  the  United  States  from  Mar«h  1st.  1915,  to  June 
12th,  1916,  the  date  the  decision  was  rendered,  and  this 


information  Is  available  should  Congress  see  fit  to  adopt 
this  recommendation,  which  justice  seems  to  demand. 

"It  is  further  recommended  that  Congress  provide  for 
the  treatment  by  the  gjovernment,  through  some  desig- 
nated medical  agency,  of  the  persons  addicted  to  the  use 
of  any  of  the  proscribed  drags  where  such  treatment  may 
be  rendered  necessary  and  the  persons  affected  desire 
this  aid." 


Semi-Annual  Meeting  of  Illinois  Association. 

The  semi-annual  meeting  of  the  Illinois  Pharmaceuti- 
cal Association  was  held  at  the  State  School  of  Phar- 
macy in  Chicago  on  Tuesday,  November  21st,  1916. 

President  W.  S.  Denton  presided  and  addressed 
the  meeting  on  various  matters  that  were  to 
come  before  it  for  consideration.  Secretary  W.  B. 
Day  reported  the  accession  of  sixteen  new  me.nbers 
since  the  annual  meeting  in  June  and  distributed  copies 
of  the  newly-published  Proceedings  of  the  annual  meet- 
ing. Treasurer  Christian  Garver  was  unable  to  be  pres- 
ent, but  his  report  was  read  by  the  secretary  and  showed 
a  balance  in  the  general  fund  of  $1,993.73,  in  the  per- 
manent fund  1600  and  in  the  Beal  Prize  Fund  |100 

State  Senator  John  J.  Boehm  then  discussed  the  pro- 
posed legislation,  especially  the  amendments  to  the 
pharmacy  law.  He  stated  that  at  the  last  session  a 
large  number  of  letters  from  druggists  had  been  re- 
ceived by  him  endorsing  the  graduation  requirement,  but 
comparatively  few  letters  in  support  of  the  itinerant 
vendor  bill.  He  urged  the  country  members  to  inform 
their  colleagues  of  the  importance  of  this  anti-vending 
measure  and  to  give  it  their  whole-heiarted  support.  He 
discussed  also  the  anti-coupon  and  trading  stamp  bill, 
which  is  also  under  consideration,  and  suggested  that 
such  legislation  could  be  secured  only  by  making  unusual 
efforts,  as  it  would  be  sure  to  meet  with  powerful  oppo- 
sition. 

State  Representative  Frisch  of  Springfield,  chairman  of 
the  legislative  committee,  expressed  himself  as  in  hearty 
accord  with  the  remarks  of  Senator  Boehm  and  urged 
that  the  druggists  of  the  State  should  be  aroused  to 
the  importance  of  the  proposed  legislation.  The  dis- 
cussion was  participated  in  by  Mr.  W.  D.  Duncan,  of 
Ottawa,  and  other  members,  and  it  was  argued  that  the 
vending  of  medicines  containing  alcohol  in  more  than  a 
limited  proportion  should  be  in  the  hands  of  druggists 
just  as  medicines  containing  narcotics  are  restricted  under 
the  present  law. 

The  sum  of  f600  was  voted  to  the  legislative  com- 
mittee and  $150  was  appropriated  for  the  Committee  on 
V.  S.  P.  and  N.  F.  Propaganda  for  the  purpose  of  mail- 
ing a  copy  of  the  Epitome  of  the  U.  S.  P.  and  N.  F.  to 
members  of  the  association  in  good  standing  outside  of 
Chicago. 

The  Executive  Committee  went  on  record  as  endorsing 
the  action  taken  by  the  convention  in  giving  the 
legislative  committee  and  ofilcers  full  power  to  act  In 
advancing  proper  legislation  or  opposing  injurious  mea- 
sures. 

The  committee  th^n  listened  to  an  address  by  Sec- 
retary Potts,  of  the  N.  A.  R.  D.,  who  discussed  the 
recent  developments  in  regard  to  the  rulings  under 
the  Hairison  act  and  called  attention  to  the  importance 
of  The  State  laws  supplementing  the  national  narcotic 
legisla.;on. 

Ex-President  J.  H.  Riemenschnelder  discussed  anti- 
coupon  legislation  and  impressed  upon  the  druggists  the 
importance  of  co-operation  with  other  organizations  in 
fighting  the  coupon  and  trading  stamp  evils. 

The  committee  then  discussed  the  stamp  taxes  and  it 
was  pointed  out  that  a  number  of  manufacturers  had 
advanced  their  wholesale  prices,  ostensibly  on  account 
of  the  stamp  tax,  but  since  the  stamp  tax  has  beea  re- 
pealed they  are  still  maintaining  the  advanced  prices. 

Upon  motion  a  resolution  was  adopted  expressing  the 
pleasure  of  the  Illinois  Pharmaceutical  Association  in 
the  new  quarters  provided  for  the  State  School  of  Phar- 
macy by  the  University  of  Illinois  and  its  appreciation 
of  tie  excellent  equipment  furnished  to  the  school  and 
the  increased  usefulness  of  the  school  to  the  phar- 
macists of  the  State  which  would  result  from  the  better 
facilities.  A  vote  of  thanks  was  passed  to  the  University 
and  the  School  of  Pharmacy  for  the  refreshments  and 
the  use  of  the  rooms  for  the  meeting. 
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To  Permit  Mailing  of  Poisons  and  Narcotic 
Drugs. 

It  has  been  officially  announced  that  Postmaster-Gen- 
eral Burleson  will  urge  upon  Congress,  at  the  next  ses- 
sion, an  amendment  to  the  existing  law  governing  the 
passage  of  poisons  through  the  mails  by  parcel  post,  the 
commodities  to  include  narcotic  drugs  used  in  physicians' 
prescriptions. 

The  effort  to  secure  the  amendment  has  been  a  long  one 
and  the  successful  termination  of  the  labor  is  due  largely 
to  the  work  of  the  Drug  Trade  Section  of  the  New  York 
Board  of  Trade. 


Chicago's  Big  Drug  Exhibition. 

The  list  of  exhibitors  for  the  first  annual  exhibition  of 
the  Chicago  Retail  Druggists'  Association  is  said  to  in- 
clude practically  every  large  chemical  and  specialty  man- 
ufacturer in  the  United  States.  The  exhibition  will  take 
place  in  Chicago  from  December  2nd  to  10th,  at  the  Co- 
liseum, and  It  is  planned  to  transform  the  building  Into  a 
huge  drug  store.  There  are  1,140  members  of  the  associa- 
tion and  they  expect  to  attract  300,000  consimiers. 

The  show  committee  is  composed  of  Julius  Rlemen- 
schneider,  John  I.  Chwatal,  Isam  M.  Light  and  O.  U. 
Sisson. 


Logwood  Speculation  Shows  Big  Losses. 

As  a  result  of  wild  speculation  in  dyewood  soon  after 
the  breaking  out  of  the  war,  there  is  now  an  accumula- 
tion of  logwood  at  the  south  Brooklyn  waterfront  which 
shows  an  immense  loss  to  speculators  who  imported  the 
logs  for  the  use  of  dye  industries  here  and  who  hoped  to 
reap  a  harvest.  The  quality  of  the  wood,  in  some  cases,  Is 
so  poor  that  it  can  hardly  be  used  by  dye-makers,  be- 
sides, the  demand  has  almost  completely  dropped  off;  the 
big  dye-makers,  some  of  whom  own  their  own  logwood 
forests,  finding  ways  of  increasing  their  supply  without 
purchasing  from  speculators.  At  the  outset  the  price  of 
the  wood  was  about  17  a  ton.  When  there  was  a  short- 
age'and  the  price  jumped  to  about  $110  a  ton,  speculators 
rushed  to  the  West  Indies  and  shipped  all  kinds  of  log- 
wood here,  only  to  find  that  the  market  dropped  from 
$110  to  about  $18  a  ton.  It  is  estimated  that  there  are  at 
present  something  like  20,000  tons  of  the  wood  at  the 
Brooklyn  water  front  waiting  for  the  market  to  "come 
back,"  which  experienced  men  believe  it  will  not  do. 


Virginia  Provides  for  Alcohol  and  Drug  Addicts 

Any  person  who  through  the  use  of  liquor  or  habit- 
forming  drugs  has  become  dangerous  to  the  public  or 
himself  will,  in  the  State  of  Virginia,  upon  complaint 
under  laws  recently  passed  in  that  State,  be  brought  be- 
fore a  commission  of  lunacy  and  committed  to  the  State 
hospital  for  the  insane,  to  be  taken  care  of  until  pro- 
nounced cured  of  the  habit. 

If  the  patient  is  a  property  holder  in  excess  of  certain 
amounts  he  will  he  expected  to  pay  for  the  treatment  at 
the  rate  of  twenty-five  dollars  per  month. 


Starch  and  Table  Salt  Sold  as  Neosalvarsan. 

Chief  Inspector  E.  R.  .N'orwood,  of  the  Customs  Service 
in  New  York,  has  recently  brought  to  light  what  he  be- 
lieves to  l>e  a  widespread  conspiracy  to  defraud  the  gov- 
ernment out  of  custom)?  revenue  by  smuggling  salvarsan 
and  neosalvarsan  into  the  United  States. 

A  most  serious  feature  of  this  matter  Is  the  discovery 
by  Inspector  Norwood  that  the  men  implicated  In  the 
smuggling  operations  had  in  their  possession  a  large  quan- 
tity of  spurious  neosalvarsan.  Upon  analysis  by  the  gov- 
ernment experts,  the  contents  proved  to  be  starch  In  the 
majority  of  the  ampules  and  stained  table  salt  in  the 
others. 

These  spurious  products  were  put  up  In  imitation  of 
either  the  Oerman  or  particularly  the  English  package,  as 
marketed  by  the  German  manufacturers  in  Kngland  be- 
fore the  war,  in  square  pasteboard  cartons.  They  did  not 
appear  in  round  aluminum  packages,  like  the  American 
package.  They  are  very  cleverly  executed,  and  their  out- 
side appearance  even  led  experienced  physicians  to  be 
deceived. 


Opium  Traffic  to  Cease  in  the  Society  Islands  in 

1920. 

By  gubernatorial  decree  the  importation  and  sale  of 
opium  in  the  French  establishments  in  Oceania  will  cease 
after  December  31st,  1920.  The  decree  was  issued  on 
October  1st  in  accordance  with  instructions  received  from 
the  Minister  of  Colonies,  in  which  It  was  set  forth  that  as 
the  sale  of  opium  is  a  government  monopoly,  furnishing 
a  large  part  of  the  colonial  revenues,  its  importation  and 
sale  might  be  continued  at  the  discretion  of  the  Governor 
during  a  period  not  to  exceed  ten  years. 


Surgeons  Visit  Mulford  Laboratories. 

About  fifty-five  visiting  surgeons  from  different  sec- 
tions of  the  United  States  and  Canada  visited  the  Glen- 
olden  Laboratories  of  the  H.  K.  Mulford  Company  on 
Wednesday  afternoon,  October  25th.  The  surgeons  were 
all  attending  the  annual  meeting  of  the  Clinical  Congress 
of  Surgeons  of  North  America,  held  at  Philadelphia,  Oc- 
tober 23rd  to  28th,  and  the  visit  to  Glenolden  was  ar- 
ranged to  fit  in  with  the  schedule  of  clinics,  etc.  Each 
one  of  the  important  buildings  of  the  group  located  at 
Glenolden  was  visited,  and  Drs.  P.  E.  Stewart  and  C.  P. 
Brown  and  Mr.  C.  W.  Brown,  of  the  Mulford  staff,  ex- 
plained the  manufacture  of  the  various  biological  prod- 
ucts in  detail  to  the  visitors.  Expressions  of  surprise  at 
the  magnitude  of  the  plant  and  the  completeness  of  the 
equipment  of  the  biological  laboratories  at  Glenolden 
were  frequently  heard  among  the  surgeons,  and  all  who 
made  the  trip  were  highly  pleased  and  felt  that  they  had 
been  amply  rewarded  for  the  time  spent. 


Scientists  to  Meet  in  New  York. 

The  American  Association  for  the  Advancement  of  Sci- 
ence and  more  than  thirty  national  scientific  societies  affl- 
iated  with  it,  will  meet  in  this  city  during  the  last 
week  of  December.  The  meeting  will  be  held  under  the 
auspices  of  Columbia  University,  New  York  University, 
the  College  of  the  City  of  New  York,  the  American  Mu- 
seum of  Natural  History  and  the  other  educational  and 
scientific  institutions  of  the  city. 

This  will  be  the  sixty-ninth  meeting  of  the  American 
.Association,  which  was  established  in  1848.  It  has  about 
5,000  members,  and  the  attendance  is  upward  of  2,000. 

Dr.  Charles  Van  Hlse,  president  of  the  University  of 
Wisconsin,  will  preside  over  the  meeting.  Dr.  W.  W. 
Campbell,  director  of  the  Lick  Observatory,  will  deliver 
the  address  as  retiring  president. 

It  is  understood  that  steps  will  be  taken  at  this  meet- 
ing to  provide  for  legislation  requiring  the  use  of  the 
metric  system  in  all  transactions  involving  weight  or 
measure. 


S.  K.  Whiting,  of  Ellsworth,  Me.,  recently  retired  from 
the  drug  business  after  being  "in  the  harness"  in  that 
place  since  1846,  forty-nine  years. 

While  Dr.  G.  A.  Gottschalk,  a  Louisville  druggist,  was 
attempting  to  open  a  bottle  of  phenol,  the  stopper  was 
blown  out,  injuries  to  his  face  and  hands  resulting. 

Dr.  R.  M.  Sterrett,  many  years  associated  with  the  ad- 
vertising of  Antiphlogistine,  has  announced  his  resigna- 
tion as  advertising  manager  of  the  Denver  Chemical  Man- 
ufacturing Company,  effective  January  Ist. 

Two  bandits  recently  not  only  held  up  the  clerk  in  the 
pharmacy  of  Albert  Evans,  5656  South  Ashland  avenue, 
Chicago,  in  daylight,  and  took  $43  from  the  cash  regis- 
ter, but  also  held  up  a  woman  customer  who  entered  dur- 
ing the  robbery,  and  robbed  her  of  $4, 

P.  H.  Thompson,  a  druggist,  of  Corning,  Cal.,  recently 
celebrated  the  fifth  anniversary  of  the  establishment  of 
his  pharmacy.  Instead  of  having  a  special  sale  or  some- 
thing similar  he  treated  the  town's  school  children  to  a 
matinee  at  the  local  opera  house. 

Mr.  H.  W.  Whyte,  general  sales  manager  of  the  H.  K. 
Mulford  Company,  returned  from  a  six-weeks'  tour  of 
the  United  States  on  November  20th.  He  visited  all  of 
the  Mulford  branch  houses  from  coast  to  coast,  as  well 
as  representatives  and  a  number  of  the  principal  custom- 
ers of  the  firm  throughout  the  country.  Mr.  Whyte  re- 
ports that  business  Is  good  everywhere  and  future  pros- 
pects are  excellent. 
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Obituaries. 

Martin  I.  Wilbert. 

Martin  I.  Wllbert,  technical  assistant  In  the  United  States 
Hygienic  Laboratory;  secretary  of  the  section  on  pharmar 
cology  and  therapeutics  of  the  American  Medical  Associa- 
tion; and  well  Itnown  member  of  the  American  Pharma- 
ceutical Association,  died  In  Philadelphia.  Saturday,  No- 
vember 25th. 

Mr.  Wilbert  had  been  suffering  from  heart  trouble  for 
some  time  and  had  gone  to  the  German  Hospital  In  Phila- 
delphia for  treatment  dur- 
ing the  early  part  of  the 
week.  Saturday  he  felt  so 
much  better  that  he  pre- 
pared to  leave  the  Institu- 
tion and  return  to  his  work 
in  Washington.  D.  C.  But 
he  suffered  a  new  attack  to 
which  he  succumbed. 

Mr.  Wilbert  was  born 
June  Ist,  1865,  In  the  town 
of  Lewis,  Lewis  County, 
New  York.  At  the  early 
age  of  four  years  and 
two  months  he  became  a 
pupil  in  a  nearby  country 
school  and  later  attended  a 
private  school  in  Utica, 
where  he  paid  particular  at- 
tention to  the  study  of  Ger- 
man. He  also  attended  martin  i.  wiibeet. 
Archambault's  Academy  in 
the  city  of  Montreal. 

His  first  venture  In  the  drug  business  was  in  the  em- 
ploy of  a  firm  in  Utica,  but,  not  satisfied  with  the  rather 
limited  field  this  work  provided,  he  removed  to  Philadel- 
phia, where  he  entered  the  Philadelphia  College  of  Phar- 
macy, from  which  school  he  graduated  with  honor  in 
1890.  In  1891  he  was  appointed  apothecary  to  the  German 
Hospital.  In  1903  the  degree  of  Master  of  Pharmacy  was 
conferred  upon  him  by  the  Philadelphia  College. 

Mr.  Wilbert  was  a  member  of  the  Franklin  Institute, 
the  American  Pharmaceutical  Association,  the  Ameri- 
can Rontgen  Ray  Society,  the  American  Electro-Chemi- 
cal Society,  and  the  American  Medical  Association.  He 
was  a  prolific  writer  and  contributed  much  to  the  con- 
temporary literature  of  pharmacy,  medicine  and  radiog- 
raphy. 

The  funeral  was  held  in  Philadelphia,  Tuesday,  Novem- 
ber 28th,  and  a  memorial  service  is  planned  for  the  after- 
noon of  December  7th  by  the  pharmaceutical  interests  of 
that  city. 


Sir  Joseph  Beecham. 

Sir  Joseph  Beecham,  the  well-known  patent  medicine 
manufacturer,  died  at  his  home  at  Hampstead,  England, 
October  23rd,  in  his  sixty-eighth  year. 

He  was  the  son  of  Thomas  Beecham,  of  Southport,  Lan- 
cashire, who  founded  the  Beecham  pill  manufactories  in 
Europe  and  in  this  country. 

Sir  Joseph  was  created  a  knight  in  1911  and  was  ele- 
vated to  the  baronetage  in  1914.  He  was  three  times 
Mayor  of  St.  Helens,  and  was  also  the  proprietor  of  the 
Aldwych  Theatre  in  London. 


Samuel  W.  Melendy. 

Samuel  W.  Melendy,  a  well-known  druggist  of  Minne- 
sota, died  at  his  home  in  Minneapolis,  October  29th. 

Mr.  Melendy  was  seventy-five  years  old.  He  was  a 
charter  member  of  the  Minnesota  Pharmaceutical  Associa- 
tion and  was  its  second  president.  As  chairman  of  that 
body's  legislative  committee  he  was  largely  responsible 
In  winning  over  the  governor  and  the  legislature  to  the 
establishment  of  a  pharmacy  department  at  the  univer- 
sity, and  he  always  kept  up  a  hearty  interest  in  the  work 
of  this  branch  of  the  State  school.  His  wife  survives 
him. 


George  M.  Sutherland. 
George    M.    Sutherland,   a   member   of   the    California 
Board  of  Pharmacy,  died  at  his  home  in  Alameda,  follow- 
ing a  protracted  illness.    He  was  proprietor  of  a  pharmacy 
in  his  home  city  and  is  survived  by  his  wife  and  son. 


J.  Franklin  Atrks,  of  Tulsa,  Okla.,  died  as  the  result  of 
a  stroke  of  paralysis  October  28th.  at  the  age  of  seventy- 
five.  He  is  survived  by  sis  brothers  and  two  daugh- 
ters. 

l!?.MEBSON  A.  BouLTON,  forty-elght  years  old,  dl»d  re- 
cently at  San  Francisco,  Cal.  Mr.  Boulton  was  vice-presi- 
dent of  the  Kakelee  Drug  Company.  Ho  is  survived  by 
his  wife  and  one  daughter. 

Arthur  W.  Bowkeb,  a  prominent  druggist  of  Brookline, 
Mass.,  died  at  his  home  on  November  12th,  at  the  age  of 
fifty-three.  Mr.  Bowker  was  bom  at  Machlas,  Me.,  and 
was  engaged  In  the  drug  business  at  Brookline  for  many 
years.  He  is  survived  by  his  wife,  two  daughters  and 
one  brother. 

Edwin  P.  Burleigh,  senior  partner  of  the  firm  of  Mel- 
vin  &  Badger,  of  Boston,  died  in  that  city  October  19th, 
at  the  age  of  sixty-two.  Mr.  Burleigh  had  been  connected 
with  the  house  of  Melvln  &  Badger  for  forty-three  years. 

John  Conklin,  a  druggist  of  Patchogue,  L.  I.,  died  at 
the  Methodist  Episcopal  Hospital,  in  Brooklyn,  on  Novem- 
ber 15th.  Mr.  Conklin  weis  sixty-nine  years  of  age  and 
was  for  fifty  years  a  resident  of  Patchogue.  His  wife, 
three  sons  and  two  daughters  survive  him. 

Jonathan  Dawson,  for  more  than  sixty-two  years  a 
resident  of  Rochester,  Ind.  died  there  November  11th.  Mr. 
Dawson  was  nearly  eighty-five  years  of  age.  He  was  en- 
gaged in  the  drug  business  at  Rochester  for  over  thirty- 
six  years,  retiring  in  1898.  In  1914  he  donated  to  the  city 
of  Rochester  five  acres  of  land,  now  known  as  Dawson 
Park.  He  is  survived  by  his  wife,  one  daughter  and  two 
sons. 

Pixcv  C.  Maonus,  president  of  Magnus.  Mabee  &  Rey- 
nard, importers  and  handlers  of  essential  oils  and  chemi- 
cals, died  November  16th,  at  his  late  residence,  378  Ster- 
ling place,  Brooklyn.  Mr.  Magnus  was  in  his -fifty-sixth 
year.  He  was  born  in  Rome,  Ga.,  and  was  a  former  presi- 
dent of  the  Georgia  Society  of  New  York,  and  also  a  mem- 
ber of  the  Southern  Society.  He  was  one  of  the  organ- 
izers and  charter  members  of  the  New  York  Drug  and 
Chemical  Club.  His  wife,  three  sons  and  two  daughters 
survive  him. 

Joseph  S.  Marks,  a  druggist,  of  Chelsea,  Mass.,  died  at 
his  home  after  a  lingering  illness,  October  18th.  He  is 
survived  by  two  children  and  his  mother. 

F.  A.  Matthews,  a  druggist,  of  Rainier  Beach,  Wash., 
died  at  his  home  November  5th,  at  the  age  of  forty-five. 

C.  F.  MnxER,  engaged  in  the  drug  business  for  thirty- 
five  years,  died  at  his  home  in  .Wolcottville,  Ind.,  at  the 
age  of  fifty-seven.  He  is  survived  by  his  widow  and  two 
daughters. 

John  C.  Otis,  late  president  of  the  Cumberland  County 
Pharmaceutical  Association,  died  at  Portland,  Me.,  Octo- 
ber 14th,  In  his  fifty-second  year.  He  leaves  a  widow 
and  two  sons. 

Nathan  Retnolds,  a  well  known  druggist  of  Canton, 
Ohio,  died  September  15th.  Mr.  Reynolds  not  only  con- 
ducted a  successful  drug  store,  but  served  his  community 
at  different  times  as  postmaster,  city  clerk,  treasurer  and 
as  a  member  of  the  school  board.  He  was  prominent  in 
social  affairs  and  a  member  of  several  fraternal  organiza- 
tions.   He  is  survived  by  his  wife  and  one  son. 

John  S.  Whall,  an  aged  druggist,  of  Quincy,  Mass., 
died  November  5th,  at  Westboro.  He  is  survived  by  two 
sons.  , 

— <  »  » 

The  general  death  rate  for  the  United  States  registra- 
tion area  In  1915  was  13.5  per  1,000  population,  the  low- 
est ever  recorded.  The  average  rate  for  the  five-year  pe- 
riod 1901  to  1905,  was  16.2.  The  decrease  since  that  pe- 
riod amounts  to  16.7  per  cent.  This  indicates  a  saving  of 
approximately  170,000  lives  in  the  whole  United  States 
in  1915.  Under  conditions  prevailing  a  few  years  ago, 
before  the  development  of  public  health  departments, 
these  lives  would  undoubtedly  have  been  lost. — Bulletin 
of  the  California  State  Board  of  Health. 

A  fire  originating.  It  Is  thought,  in  a  pile  of  excelsior 
in  the  basement  of  Andrew  Jergens  Company's  toilet  ar- 
ticles factory  at  Spring  Grove  avenue  and  Alfred  street, 
Cincinnati,  caused  a  loss  of  about  |4,000.  It  took  the  fire 
department  several  hours  to  extinguish  the  blaze. 


Drug  Store  Merchandising 


Untie  the  Bank  Roll  and  Advertise. 

By  Ham  Waltzingham. 

Some  men  attract  a  great  deal  of  attention  by  simply 
attending  to  their  own  business. 

If  you  conduct  your  business  in  a  careless,  go-as-you 
please  way,  buying  larger  quantities  than  you  can  sell. 
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A  Christmas  Advertising  Picture. 

you  are  going  to  stay  awake  many  nights  with  your 
stocks  groaning  with  depreciation. 

Some  men  get  crabbed  and  careless  without  knowing 
that  the  cause  is  Indigestion,  and  go  broke  in  business 
Just  because  they  bite  more  than  they  can  chew.  There 
are  Just  as  many  diseases  in  business  as  there  are  human 
ills.  A  merchant  must  study  and  think,  or  he  must  pay 
the  haste-waste  bill. 

Uet  a  definite  conception  of  the  kind  or  amount  of  work 
to  be  done,  a  list  of  prospective  customers,  keep  accurate 
records  of  stocks,  costs,  etc.,  study  the  ability  of  your 
salesforce,  advertise,  study  and  compare,  but  above  all 
things,  advertise. 

At  the  present  time  advertising  is  the  greatest  force  in 
the  economics  of  business. 

The  amount  a  Arm  Is  Justined  in  spending  on  advertis- 
ing varies  with  the  amount  of  business  present  and  pro- 
spective; but  every  business  which  handles  a  human 
need  can  spend,  say.  2  per  cent  of  the  gross  receipts  with 
a  certainty  of  immediate  or  ultimate  profit. 

Any  merchant  would  be  willing  to  buy  regular  custom- 
ers at  flO  each.  They  would  be  cheap  at  that  price. 
And  any  merchant  who  will  spend  |50  a  year  on  adver- 
tising, and  has  not  gained  Ave  new  customers  during  that 
time,  must  look  to  his  methods,  his  goods,  or  his  prices 


for  the  explanation,  for  the  fault  assuredly  will  not  lie  In 
his  advertising,  if  he  has  given  it  even  moderate  atten- 
tion. 

.Here's  another  point  worth  noting — it  is  possible  to 
spend  too  little  on  advertising.  Five  dollars  a  year  spent 
on  publicity  might  bring  disappointing  results.  Fifty 
dollars  might  double  itself  in  direct  returns — while  three 
or  four  hundred  might  be  expected  to  be  trebled  in  that 
time. 

And  when  you  start  to  push  your  goods,  keep  your 
shoulder  tight  up  against  the  wheel — for  the  public  has  a 
poor  memory. 

In  this.  tSrogressive  age  the  red-blooded  man  Is  up  be- 
times and  stirring  because  he's  Interested  in  his  store 
and  his  work.  Such  a  man  does  not  have  to  put  his  mind 
directly  upon  the  dollar;  that  comes  as  a  natural  thing; 
it  follows  in  the  wake  of  a  clean  store;  a  bright  store;  a 
well  adjusted,  well  kept,  well  advertised  store. 

A  man  who  keeps  his  store  running  like  a  first-class 
watch  does  not  have  to  worry  about  the  dollar" — they 
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Just  walk  right  in  and  take  their  place  in  the  cash  r«gU- 
ter. 

When  we  have  some  (feflnite  end  to  reach  It  makes  our 
work  so  much  easier,  for  we  feel  that  every  bit  we  accom- 
plish brings  us  nearer  the  goal.  We  do  not  stop  and  rest 
on  the  laurels  won  from  one  achievement,  for  the  goal 
post  still  stands  in  the  distance  and  much  must  be  over- 
come before  we  reach  that  point.  Set  yourself  a  goal 
post  now  and  having  once  decided  on  what  is  to  be  done, 
work  earnestly  and  patiently  toward  that  end.  Patience 
and  perseverance  are  the  greatest  factors  in  reaching 
the  goal.  So  many  would-be  workers  expect  to  achieve 
all  at  once  and  lose  patience  and  courage  when  they  And 
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the  struggle  lengthening  out  beyond  a  speciOed  time  set 
by  themselves.  Take  up  your  ordinary  advertising  prob- 
lems with  confidence — so  long  as  your  goods  are  O.  K. 
you  cannot  go  wrong. 

Backbone  is  the  one  thing  that  you  must  have  if  you 
expect  to  Burniount  difficulties.  Let  each  day's  task'  be 
Just  a  little  beyond  your  ability,  so  that  you  will  progress, 
but  do  not  attempt  those  things  which  lay  way  out  of 
your  reuch.  The  surgeon  cannot  do  remarkable  opera- 
tions until  he  has  spent  years  ot  study  on  small  problems. 
The  chemist  cannot  attack  the  most  difficult  experiments 
until  he  has  learned  reams  of  text  books.  The  pianist 
cannot  play  the  biggest  compositions  until  he  has  worked 
years  on  scales.  The  singer  cannot  sing  brilliant  arias 
without  having  first  spent  years  on  technique. 

Keep  up  your  advertising,  no  matter  in  how  small  a 
way  you  may  be  doing  it.  Keep  everlastingly  at  it  and 
you'll  eventually  have  to  enlarge  your  store  and  put  on 
another  man,  for  advertising  is  a  wonderful  thing. 

There  are  those  peculiar  kind  of  men  who  float  along  on 
the  stream  of  life  without  the  slightest  semblance  of  ex- 
ertion, and  very  little  or  no  resistance,  that  is,  not 
enough  anyway  so  as  you  can  notice  it,  and  they  are 
swept  by  the  current  into  oblivion. 

This  is  the  fate  of  any  man  who  never  tries  to  accom- 
plish more  than  his  fellows,  seemingly  satisfied  to  drift 
with  the  crowd — drifting — drifting — starting  at  the 
shallows  and  ending  at  the  falls. 

More  men  have  gone  under  through  cold  feet  than  the 
swelled  head.  Swell  up  your  chest — get  out  In  the  open — 
cast  your  line  into  the  deep  waters,  but  with  caution. 
Where  the  real  fish  swim  you're  likely  to  meet  good  com- 
pany. 

«  »  » 

The  Observation  Habit. 

By  George  T.  Patterson. 
While  I  may  not  be  quite  competent  to  conduct  a  cor- 
respondence course  in  card-writing  or  salesmanship,  or 
capable  of  deciding  by  what  standard  a  drug  business 
ought  to  be  conducted,  it  is  my  crude,  rough  opinion  that 
every  little  bit  added  to  what  you've  got  makes  just  a  lit- 
tle bit  more.  With  this  in  view,  I  take  particular  pleas- 
ure in  contributing  my  little  share  to  the  Circular  from 
time  to  time. 

Nowadays  the  assets  of  a  business  do  not  consist  merely 
of  fixtures,  stock  and  cash.  These  are  all  necessary,  but 
the  most  valuable  asset,  and  one  which  does  not  adorn 
the  record  of  the  store's  available  capital,  is  the  person- 
ality of  the  proprietor  and  his  clerks,  coupled  with  their 
ability  to  do  things. 

When  I  first  started  to  mop  the  linoleum  In  a  pill  em- 
porium, I  had  a  fine  assortment  of  mildewed  ideas  re- 
garding drug  stores  in  general.  It  never  once  entered  my 
head  that  in  order  to  make  a  success  of  the  game  I  had 
started  to  play,  I  should  look  around,  watch  the  other 
fellows  and  try  to  do  something  a  little  better  than  they. 
Since  then,  however,  I  have  acquired  the  habit  of  ob- 
servation. A  short  time  ago  I  stepped  into  a  store  in  a 
nearby  town  and  called  for  a  soda.  The  clerk — who  wore 
no  coat,  had  his  sleeves  rolled  up,  and  seemingly  had  been 
sifting  ashes,  judging  from  the  appearance  of  his  hands — 
handed  me  an  "apology"  for  a  soda.  It  was  in  a  dirty 
glass,  which  was  placed  in  a  dirty  holder.  I  looked  around 
the  store  and  was  not  surprised  to  find  that  the  pro- 
prietor and  other  clerk  were  attired  about  the  samk  as  the 
one  who  served  me.  The  store  was  neat  enough  other- 
wise, but  what  I  had  seen  created  an  unfavorable  impres- 
sion of  the  place.  When  I  returned  to  our  store  I  looked 
the  entire  place  over  for  signs  of  neglect. 

I  mention  this  merely  to  show  what  the  habit  of  ob- 
servation will  do  for  one.  Get  the  habit;  it  Is  a  good  one. 
When  on  the  street  or  visiting  a  neighboring  city  or  town 
keep  your  eyes  open  for  new  ideas  or  plans,  which  may 
well  be  adapted  to  your  own  business.  Understand,  how- 
ever, that  I  do  not  mean  that  you  become  an  imitator  of 
other  people's  ideas,  but  that  the  more  you  observe  the 
more  readily  will  ideas  come  to  you. 

For  Instance,  I  happened  to  step  Into  a  large  New  York 
store,  and  while  looking  around  saw  in  the  candy  case 
some  cards  that  were  so  neat  that  I  asked  the  clerk  how 
they  were  made.  He  informed  me  that  they  were  made 
with  a  text  writer's  pen.  Before  going  home  I  purchased 
a  dozen  of  these  pens,  assorted  sizes.    They  may  be  used 


in  an  ordinary  pen  holder,  and  after  one  acquires  the 
knack  of  using  them,  it  is  a  simple  thing  to  keep  the 
titk^tB         *"'''°'^*  ^""   "'  attractive   cards  and   price 

Before  using  the  pen  a  lighted  match  is  held  to  the 
point  for  two  or  three  seconds,  and  then  the  pen  Is 
plunged  Into  water.  Any  ink  made  with  mucilage  and 
thinned  properly  will  be  suitable  for  use  with  this  pen 
It  should  be  thinned  so  as  to  flow  freely  without  blotting' 


Cards   Written  with  a  Text   Writer's  Pen. 

.More  pressure  Is  required  with  these  pens  than  with  the 
ordmary  kind,  but  with  a  little  practice  one  learns  to 
graduate  the  pressure.  Regarding  the  work  that  may  be 
done,  the  illustrations  speak  for  themselves 


Tropical  Imports  in  1916. 

More  than  a  billion  dollars'  worth  of  tropical  products 
were  brought  into  this  country  during  the  fiscal  year 
1916;  Jl,060,850,416  worth,  according  to  the  Bureau  of 
Foreign  and  Domestic  Commerce.  This  was  a  decided 
increase  over  the  $807,642,182  of  1915,  the  $505,511,552  In 
1905,  and  the  $303,476,706  in  1895. 

Cocoa  and  chocolate  total  136,000,000,  an  increase  of  50 
per  cent,  over  1915.  Other  important  items  In  this  group 
are  vegetable  oils,  $34,000,000,  against  $25,000,000  in  1915 
gums,  $15,000,000,  against  $12,000,000  in  1915;  dyewoods 
and  extracts,  $10,000,000,  against  $5,000,000  in  1915- 
spices,  $9,000,000,  against  $6,000,000  In  1915;  indigo,  $8'- 
000,000,  against  $1,600,000  in  the  preceding  year.  Vanilla 
beans,  licorice  root,  opium,  quinine-bearing  barks  and 
sponges,  total  sums  varying  from  about  $3,000,000  down 
to  less  than  $1,000,000  each. 


Partners  More  Than  Forty-three  Years. 

Fred  C.  Taber  recently  retired  from  the  firm  of  Sackett 
&  Taber,  of  Addison,  N.  Y.,  on  account  of  111  health. 
These  two  men  have  been  together  In  the  drug  business 
for  more  than  forty-three  years,  and  would  like  to  hear 
of  any  longer  record. 
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An  Imaginary  Letter  from  an  Imaginary  Father 

There  is  Good  Money  in  the  Drug  Business,  Says  the  Imaginary  Father  to  His  Imaginary  Son,  if 

it  is  Run  Right — He  Tells  this  Son,  in  Considerable  Detail,  of  His  Views  as  to  the  Running. 

By  M.  p.  Gocu). 

to  be  such  a  good  sport  that  everybody  will  trade  with  me. 
That's  good  business.  That's  exactly  the  way  the  best 
salesmen  that  come  here  to  sell  me  do.  They  are  the  best 
salesmen  that  their  houses  have,  because  they  are  good 
mixers,  good  entertainers  and  good  friends;  they  are  not 
all  the  time  thinking  about  themselves.  They  give  a  lot 
and  therefore  get  much  more. 

Fifth,  when  it  comes  to  buying,  I  am  going  to  be  a 
clam.  I  am  not  going  to  play  any  favors,  except  one,  that's 
myself.  I  am  going  to  worlc  with  each  individual  manu- 
facturer just  as  enthusiastically  as  I  can,  but  only  as  long 
as  it  makes  money  for  me.  I  won't  have  very  many  goods 
at  the  start,  so  I  may  have  trouble  about  making  good 
window  displays,  consequently  I  will  take  every  good  win- 
dow display  that  any  manufacturer  will  give  me,  provided 
1  want  to  handle  his  goods,  and  provided  he  won't  make 
me  buy,  and  provided  he  does  not  make  me  overstock  his 
line. 

Sixth,  I  am  not  going  to  have  any  "nasty  stuff"  about 
my  store.  No  rotten  advertiser  shall  put  my  name  in  his 
ad.  I  am  not  going  to  have  the  best  people  in  my  neigh- 
borhood connecting  my  name  with  old  "Dr.  Jim  Crow,"  or 
•■.Miss  Tansy  Blossom,''  or  any  other  masked  wonder  fake. 
1  want  a  clean  business,  and  a  good  reputation,  or  none  at 
all.  I  am  going  to  be  a  business  man,  but  I  do  not  want 
all  the  young  boys  around  town  coming  to  me  for  their 
"secret  stuff."  I  do  not  want  people  coming  into  my 
.store  and  speaking  in  whispers.  I  want  all  the  good 
people  in  my  neighborhood  to  think  of  me  and  my  store 
the  same  as  they  think  of  a  good  jewelry  store,  or  an  A-1 
clothing  store,  or  the  best  shoe  shop  in  town.  Only  I  want 
them  to  come  in  such  daily  close  contact  with  me  that 
they  will  think  of  me  as  a  friend  and  not  as  an  occasional 
arquaintance. 

Seventh,  I  am  going  to  divide  my  business  up  into  sec- 
tions and  classes.  I  am  going  to  find  out  what  class  of 
business  I  make  the  most  money  on,  and  what  class  of 
business  brings  the  most  people  into  my  store.  I  know 
tliat  some  people  do  business  in  one  department  at  a  loss 
in  order  to  get  the  crowds  into  their  store,  so  that  they 
can  make  a  lot  of  money  out  of  the  other  departments.  I 
am  going  to  work  that  part  of  it  out  to  a  flnish.  I  won't, 
like  some  theatres,  hire  a  star  in  order  to  fill  the  house, 
and  then  before  and  after  the  star  pass  out  a  lot  of  hash 
that  ought  to  have  the  hook  before  it  starts.  I  am  going 
to  try  to  get  as  many  manufacturers  as  possible  Into  my 
store.  I  will  work  my  head  off  to  change  the  store, 
and  give  them  a  great  layout,  as  long  as  they  prove  a 
drawing  card. 

Eighth,  I  am  going  to  put  In  a  cost  system  so  that  I  can 
tell  how  many  goods  every  person  that  works  for  me 
sells,  and  whether  they  sell  profitable  goods  or  not.  I  am 
going  to  distribute  every  week  my  payroll  and  my  over- 
head costs,  so  that  before  the  year  is  over  I  can  have  my 
business  running  on  a  systematic  basis,  so  that  I  will 
know  Immediately  whether  it  Is  going  up  or  down;  for- 
ward or  backward.  They  do  that  in  every  other  kind  of 
business.  That  will  help  me  to  change  quickly.  It  will 
show  me  the  need  of  a  change,  and  I  will  get  in  the  habit 
of  going  quickly.  It  will  keep  me  out  of  a  rut.  It  will 
make  people  believe  I  am  progressive,  because  I  will  be 
progressive.  With  that  kind  of  a  system  I  could  not  help 
It. 

Ninth,  I  am  going  to. try  advertising  Just  like  a  tales- 
man. I  do  not  want  a  lying  salesman,  so  I  won't  lie  In 
my  advertising.  I  do  not  want  a  stifT-front  salesman, 
because  he  would  be  laughed  at,  and  would  drive  trade 
away;  so  T  will  not  do  any  of  that  high-brow  stuff  In  my 
advertising;  nor  will  I  make  It  flashy.  I  will  make  It  a 
bright  up-to-date  salesman,  which  will  talk  to  each  cus- 
tomer, and  sell  that  customer.  I  am  going  to  flll  it  full  of 
humanity  and  not  make  It  so  serious  that  people  will 
never  want  to  read  it.  I  will  have  a  healthy  point  of  rlew 
In  every  ad,  so  that  people  will  like  It;  like  my  iplrlt, 


Dear  Jim:  Your  letter  of  recent  date  received,  stating 
that  you  are  going  to  open  up  a  drug  store  of  your  own. 
I  am  very  glad  to  hear  it;  there  is  good  money  in  a  drug 
store  if  you  run  it  in  the  right  way.  The  trouble  with 
most  men  when  they  first  start  into  the  drug  store  busi- 
ness, is  that  they  let  their  sentiment,  their  theories  and 
notions  run  away  with  them;  then  they  come  down  to 
earth  with  a  dull,  sickening  thud. 

If  you  can  get  the  right  point  of  view  at  the  start  you 
will  make  more  money  in  the  drug  business  than  you  can 
with  a  like  investment  in  almost  any  other  kind  of  trade. 

I  hope  you  won't  be  peeved  at  your  old  dad  if  he  writes 
a  sort  of  creed  for  you;  of  course,  I  don't  expect  you  to 
follow  this  creed.  You  won't  even  endeavor  to  follow  it 
until  after  you  have  run  a  store  for  about  ten  years;  you 
will  probably  be  just  like  every  other  boy.  It  will  be  nec- 
essary, no  doubt,  for  you  to  learn  each  one  of  these  points 
by  experience.  I  hope  the  experience  won't  be  too  bitter. 
I  have  always  looked  on  you  as  an  exceptional  boy,  but 
why  shouldn't  I?  I'm  your  father.  I  have  always  thought 
that  it  would  not  be  necessary  for  you  to  have  to  learn  by 
any  experience  what  I  have  learned  and  could  make  so 
clear  to  you,  that  you  could  accept  each  point  as  a  settled 
fact,  and  starting  on  that  basis,  have  ten  or  fifteen  years' 
advantage  over  your  competitors  of  the  same  age  and  ex- 
perience. 

You  know  every  political  party  starts  out  with  a  plat- 
form, in  which  they  say  "we  believe,"  "we  hold,"  etc.  In- 
dividuals also  have  personal  creeds.  Let  me  make  a  creed 
for  you. 

First,  I  believe  in  myself;  I  believe  that  I  have  got  it 
in  me  to  be  a  good  druggist,  and  make  money  in  a  legiti- 
mate way  in  this  drug  store.  I  don't  believe  that  I  am 
any  world  beater.  I  don't  believe  that  I  know  very  much 
more  than  my  competitors;  but  I  do  believe  by  taking 
care  of  my  health,  by  constantly  getting  out  and  seeing 
what  other  "live  ones"  do,  that  I  can  keep  the  edge  on 
my  competitors  eighty  per  cent,  of  the  time.  That's  what 
I  am  going  to  try  to  do. 

Second,  I  have  no  "set"  theories  or  notions.  Every 
time  I  get  hold  of  a  good  idea  I  am  going  to  put  it  Into 
operation  just  as  quick  as  I  can.  If  I  get  a  good  idea 
that  Is  contrary  to  all  the  customs  in  the  drug  business,  I 
am  going  to  start  working  that  idea  out  at  once,  and 
set  people  talking,  and  make  them  know  that  I  am  pro- 
gressive and  up  to  date.  I  am  not  going  to  let  any  grass 
grow  under  my  feet.  I  do  not  believe  that  the  great  ma- 
jority of  people  in  the  United  States  care  much  about  tra- 
dition. If  a  man  has  been  fifty  years  in  one  place,  that  is 
prima  facie  evidence  that  he  Is  a  "dead  one.''  The  Young 
Americans  that  I  know  like  new  things  better  than  old. 
They  like  changes.  They  like  to  have  things  done  in  a 
different  way.  They  bob  from  one  new  fad  to  another. 
They  go  crazy  over  a  different  kind  of  dance  every  week. 

Third,  I  am  not  going  to  take  myself  too  seriously.  1  am 
going  to  see  the  funny  side  of  everything.  That  cheers 
people  up  better  than  looking  "owl-eyed."  If  people  come 
Into  my  store  with  a  "death"  prescription  I  am  at  least 
going  to  try  to  stick  a  little  hope  In  them  before  they  go 
out.  I  am  going  to  be  an  optimist;  nobody  is  ever  going 
to  hear  me  knock,  even  my  competitors.  I  am  going  to 
take  a  chance  If  I  lose,  why,  I  lose.  I  am  going  to  try 
to  make  friends  with  everybody  that  comes  into  the  store; 
black  or  white;  young  or  old;  rich  or  poor;  foreign  or 
.\merican.  I  will  be  a  regular  human  being  to  the  beat 
of  my  ability. 

Fourth,  I  am  going  to  be  the  best  little  mixer  you 
ever  saw.  Of  course,  at  the  start,  I  will  have  to  put 
up  some  of  the  prescriptions  myself,  and  I  will  have  to 
wait  on  a  lot  of  trade;  but  the  first  stray  money  I  get  I 
will  hire  a  prescription  clerk,  and  a  soda  fountain  man. 
I  want  to  get  out  on  the  floor  and  Jolly  people,  and  I 
want  to  go  out  socially  nights,  so  as  to  make  all  the 
friends  I  can,  and  get  them  to  come  to  my  store.    I  want 
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and  like  the  way  I  say  things.  They  will  talk  about 
my  ads.  My  ads  will  shine  by  comparison  with  all  the 
dull  stuff  around  them.  I  am  going  to  try  to  do  more 
than  every  ad  says  I  will  do.  I  am  not  going  to  take  the 
advertising  too  serious,  or  expect  too  much  from  It  right 
at  the  start.  Other  people  tell  me  that  they  have  to  build 
a  repuUtlon  for  their  advertising  Just  as  they  do  for 
themselves.  So  I  am  going  to  give  the  advertising  "time 
to  grow  up."  Right  at  the  start  I  am  going  to  set  aside 
a  certain  part  of  my  sales  for  advertising.  I  am  going  to 
consider  that  part  of  my  expense,  Just  as  I  do  the  rent. 
I  am  not  going  to  scatter  my  appropriation  all  over  crea- 
Uon,  either.  It  is  not  going  to  be  a  little  of  this  and  a  lit- 
tle of  that.  I  am  going  to  concentrate  it.  Instead  of  con- 
tinually pegging  away  like  any  poor  plodder,  on  the  verge 
Of  bankruptcy,  I  am  going  to  wait  until  I  have  something 


§HELL  W15H  FOR  CANDY  ANYHOW !! 


Design  for  a  Oandy  Advertisement. 


to  say,  then  say  it  in  a  big  interesting  way,  and  then  drop 
it  until  I  have  something  else  to  say.  With  that  kind  of 
advertising,  people  will  think  there  is  always  something 
doing  in  my  store.  They  will  think  of  me  as  an  unusual 
kind  of  druggist;  it  will  help  to  make  them  think  I  am 
progressive. 

Tenth,  I  am  going  to  play  all  the  time  with  the  doctors. 
I  believe  in  the  doctors,  anyway.  I  believe  that  all  medi- 
cine ought  to  be  given  under  the  direction  of  a  doctor.  I 
do  not  believe  in  promiscuous  home  doping.  I  am  going 
to  meet  with  the  doctors.  At  some  of  their  meetings  I  am 
going  to  try  to  get  them  to  give  a  little  talk  on  main- 
taining relations  between  druggists  and  doctors.  If  a 
customer  wants  to  buy  some  patent  medicine  from  me, 
and  I  think  he  needs  the  doctor,  I  will  send  him  to  the 
doctor.  Then  I  will  call  up  the  doctor  and  put  him  under 
obligation  to  me  by  letting  him  know  that  I  have  lost 
money  on  a  sale  by  sending  the  patient  to  him.  That  will 
make  him  feel  kindly  toward  my  store;  and  I  will  get 
more  money  back  on  his  prescriptions.  I  am  firmly  con- 
vinced that  in  the  long  run  I  will  make  much  more  money 
by  working  with  the  doctors  all  the  time,  than  by  half- 
heartedly co-operating  with  them. 

Eleventh,  I  am  going  slow  financially.  I  am  not  going 
to  buy  more  than  I  can  pay  for.  I  am  going  to  earn  all 
cash  discounts.  I  am  going  to  start  in  a  small  way.  At 
the  start  I  am  going  to  make  no  pretensions.    I  am  think- 


ing seriously  of  calling  my  store  "The  Little  Store  Where 
I  Do  Everything."  That  will  make  them  want  to  come 
and  talk  with  me.  1  am  going  to  keep  in  close  touch  with 
a  good  banker.  I  will  make  him  Interested  in  my  suc- 
cess. I  will  have  him  believing  in  me,  so  that  I  can  bor- 
row money  from  him  at  6  per  cent.,  and  earn  all  the  cash 
discounts  at  2  per  cent.,  and  3  per  cent.,  ten  days.  It 
won't  be  long  until  I  have  enough  money  on  deposit  on 
this  kind  of  business  to  earn  all  my  cash  discounts  with- 
out paying  Interest.  When  I  get  a  little  ahead.  Instead 
of  letting  it  stay  in  the  bank  without  interest,  I  will  draw 
some  of  it  out,  and  put  it  in  a  savings  bank.  If  I  can 
make  a  little  success  at  the  start  I  am  not  going  crazy 
and  Involve  myself  In  some  great  big  scheme  that  Is  liable 
to  break  me.  If  I  make  money  I  am  not  going  to  Invest 
the  profits  In  outside  businesses.  I  have  a  lot  of  friends 
who  made  money  in  one  line  and  lost  it  In  another.  They 
are  good  business  men  In  their  line,  but  they  are  big  fools 
when  it  comes  to  investments  outside.  1  am  not  brighter 
than  they  are;  I  think  I  would  do  the  same  thing.  I  may 
enlarge  It  that  way.  With  the  balance,  which  I  don't 
need  as  ready  money,  I  will  buy  outright  (never  on  a 
margin)  good,  sound,  substantial  bonds  that  are  absolutely 
safe.  I  am  crazy  to  make  money.  I  am  not  crazy  to 
have  the  biggest  business  In  the  world.  I  am  anxious  to 
have  the  best  business  in  my  town,  and  in  my  State. 

Twelfth,  I  am  going  to  take  an  interest  In  my  employees. 
I  do  not  want  them  to  be  afraid  to  talk  frankly  with  me. 
I  do  not  want  them  to  hate  me.  I  do  not  want  them  to 
smash  things  behind  my  back.  I  want  them  to  be  loyal 
to  me.  I  want  them  to  know  that  I  believe  In  them.  I 
want  to  be  interested  in  their  welfare.  I  want  to  have 
such  friendly  personal  relations  with  them  that  they  will 
look  upon  me  as  their  best  friend.  A  drug  store  is  a  little 
affair;  everybody  is  almost  as  close  together  as  in  a  fam- 
ily, therefore,  a  store  cannot  be  run  like  a  big  business, 
with  the  employer  distant  and  chilly  with  his  employees. 
He  and  his  employees  are  thrown  together  every  hour  of 
the  day,  and  it  has  to  be  a  kindly,  family,  friendly  rela- 
tionship or  else  everybody  becomes  dissatisfied  and  the  re- 
lationship is  unprofitable. 

Thirteenth,  I  am  going  to  let  my  family  know  that  they 
have  a  father;  I  am  going  to  be  with  them  enough  so 
that  they  will  become  acquainted  with  me.  I  am  not  go- 
ing to  be  so  devoted  to  my  business  that  I  will  forget  about 
life  and  Its  Joys.  Nobody  is  more  ambitious  than  I  am  for 
a  successful  business;  but  unless  I  give  considerable  time 
to  my  family  and  have  happy  family  relations,  I  cannot 
run  the  kind  of  a  store  that  my  creed  demands.  I  will 
be  a  grouch;  I  will  become  cynical  and  selfish.  I  need  a 
happy  family  life  In  order  to  run  a  happy,  successful  drug 
store. 

Fourteenth,  I  am  going  to  look  after  my  health.  1 
have  seen  so  many  sallow-faced,  sunken-eyed,  skinny 
druggists  who  look  as  If  they  never  got  out  from  behind 
the  counter  that  I  am  going  to  try  a  system  of  exercise; 
I  am  going  to  be  careful  about  what  I  eat;  moderate  in 
all  my  habits.  Success  goes  to  the  long-winded  in  every- 
thing except  talking.  I  do  not  expect  to  make  a  big  suc- 
cess the  first  year,  or  the  first  ten  years,  but  I  will  get 
there  before  I  get  through. 

Now,  Jim,  I  do  not  know  whether  you  can  swallow  that 
mouthful  or  not.  I  have  not  worked  over  it  or  rewritten 
it;  I  have  Just  let  it  come  out  naturally.  It's  an  honest 
creed.  There  are  mistakes  in  it,  but  It  comes  out  of  the 
heart.  If  you  stop  to  rewrite  and  rewrite,  you  will  get  a 
political  document  which  nobody  can  follow. 


Delegates  representing  the  State  organizations  of  re- 
tail druggists  of  Mississippi,  Arkansas  and  Tennessee  met 
recently  at  Memphis,  Tenn.,  and  perfected  organization  of 
the  Tri-State  Pharmaceutical  Association.  Mward  V. 
Sheely,  of  Memphis,  was  elected  president,  David  Kuhn, 
of  Nashville,  Tenn.,  G.  C.  Kendall,  of  Meridian,  Miss.,  and 
W.  R.  Appleton,  of  Warren,  Ark.,  as  vice-presidents.  H. 
B.  Myers,  of  Memphis,  was  elected  secretary,  and  T.  A. 
Robinson,  of  Memphis,  treasurer.  A  convention  will  be 
held  at  Memphis  in  the  summer. 

The  retail  drug  clerks'  association,  of  Davenport,  Iowa, 
met  recently  at  the  Hotel  Davenport.  Papers  entitled 
"Salesmanship  and  Commercialism,"  and  a  "Resume  of 
the  U.  S.  P.  IX,"  were  read.  A  "Dutch  lunch''  added 
to  the  enjoyment  of  tho  meeting. 
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A  Christinas  Window  Attraction. 

This  window  attraction  is  to  be  built  of  6-ply  card 
stock,  reinforced  at  the  back  with  heavy  mat  board.  On 
the  globe,  the  land  should  be  a  dark  gray,  or  brown  color; 
the  water  light  blue.     Santa's  clothes  and  cap  should  be 


Design  for  a  Christmas  Window. 

red,  with  white  trimming;  his  belt  In  gold;  the  bag  on 
his  back  a  light  brown.  The  clouds  at  the  bottom  should 
be  light  gray.    The  wreath  around  Santa's  neck  In  green. 

*  •  > 

William  R.  Warner  Company  Not  to  Open 
Retail  Stores. 

There  appeared  In  a  recent  issue  of  the  New  York 
American  a  statement  that  the  William  R.  Warner  Com- 
pany, of  Philadelphia  and  New  York,  was  planning  to 
open  a  chain  of  retail  drug  stores  in  this  city  and  vi- 
cinity. G.  A.  Pfeifter,  treasurer  of  the  company,  em- 
phatically states  that  the  newspaper  account  was  errone- 
ous and  that  the  company  had  no  such  thought  in  mind; 
In  fact,  the  idea  had  been  definitely  decided  against  by 
the  directors  of  the  company  some  time  ago. 

The  William  R  Warner  Company  recently  purchased 
the  old  Altman  building  and  adjoining  properties  in  West 
Nineteenth  street.  These  buildings  will  be  ready  for  oc- 
cupancy In  the  near  future,  and  the  company  will  remove 
their  Philadelphia  offices  to  this  city. 


Trade  paper  solicitor — Can  I  renew  your  subscription  to 
our  paper,  Mr.  Jones? 

.Merchant — I  Kuess  I  cannot  Uke  It  any  lonicer.    I'm  too 

busy  to  read  tra.le  papers. 


WHY  SOUE  DRUQQISTS   LOSE 
TRADE  TO  n AIL ORDEP  HOUSES 


Up-to-Date  Advertising. 

BT  IiAWRE>'CE  Irwell. 

Probably  every  drug  store  proprietor  claims  some  dis- 
tinctiveness In  his  goods,  or  some  superiority  in  his 
methods  and  service,  or  both.  His  aim  is  to  give  his  cus- 
tomers the  best  in  all  these,  according  to  his  own  judg- 
ment, without  reference  to  the  methods  of  his  competi- 
tors. In  his  instructions  to  his  clerks  and  his  personal 
dealings  with  his  customers,  he  formulates  plans  and 
uses  arguments  which  meet  the  needs  and  are  suggested 
by  the  details  of  his  own  particular  business. 

Why,  then,  is  it  that  the  moment  he  undertakes  adver- 
tising, whether  in  newspapers  or  elsewhere,  he  discards 
the  principle  of  being  guided  by  the  exigencies  of  his 
own  store,  and  becomes  an  imitator  of  the  methods  of  his 
rivals?  No  sooner  do  the  drug  store  proprietors  who 
have  some  originality  strike  out  in  a  novel  line  of  adver- 
tising than  the  thousands  who  have  never  given  adver- 
tising a  serious  thought  follow  blindly,  slavishly,  and 
without  any  regard  for  the  special  requirements  of  their 
individual  stores.  Money  spent  on  advertising  which  Is 
a  copy  of  somebody  else's  advertising  Is,  as  a  rule,  merely 
tilling  newspaper  space  instead  of  using  it  to  the  best 
possible  advantage.  It  would  be  more  profitable  to  spend 
it  on  window  displays,  a  form  of  advertising  in  which 
druggists  are  frequently  very  successful. 

There  certainly  are  rules  which  underlie  successful 
advertising,  and  even  if  they  may  at  times  be  disregarded 
with  good  results,  yet  it  is  the  rules  and  not  the  excep- 
tions which  should  be  the  guide  In  the  majority  of  cases. 
Any  drug  store  that  is  doing  more  than  paying  expenses 
has  strong  reasons  for  its  existence — some  points  of  dif- 
ference from,  and  especially  of  superiority  to  other  stores 
in  which  the  proprietor  Is  making  nothing  more  than  a 
clerk's  salary.  Without  these  it  would  in  all  probability 
cease  to  exist.  Unless  there  are  such  points  of  superior- 
ity, the  druggist's  first  efforts  should  be  to  create  them. 
This  is  only  another  way  of  saying  that  before  a  business 
can  be  improved  by  advertising.  It  must  be  advertlsable — 
it  must  have  certain  definite  points  which  can  be  brought 
out  in  advertising. 

The  greatest  weakness  in  many  advertisements  is  the 
persistent  elTort  to  dose  the  public  with  a  whole  bottle 
at  once,  instead  of  a  spoonful  at  a  time.  There  may  be 
occasions  when  a  bottleful  at  a  dose  may  be  good  policy, 
but  such  occasions  are  not  numerous. 

Advertising  is  the  dissemination  of  information,  but 
as  business  information  is  not  at  first  sight  attractive.  It 
must  be  made  so.  Unless  this  is  done,  it  is  not  up-to- 
date  advertising.  There  are  many  more  interesting  things 
to  read  than  advertising,  unless  the  advertiser  puts  Into 
it  as  much  thought  and  skill  as  will  make  it  a  rival  to 
editorial  matter.  Any  attempt  to  convince  the  public 
upon  all  points  of  any  business  at  once  will  almost  cer- 
tainly confuse  at  least  half  of  the  readers.  Kvery  drug 
store  advertisement  should  leave  at  least  one  definite, 
clear-cut  and  favorable  Impression. 

The  frequency  with  which  advertisements  should  be  In- 
serted in  newspapers  is  a  matter  for  most  careful  consid- 
eration. The  period  which  elapses  between  the  announce- 
ments should  never  be  so  long  that  the  impression  of  pre- 
vious advertising  has  worn  away. 

Every  advertiser  should,  of  course,  avoid  worrying  the 
public,  but  he  worries  readers  only  when  he  Is  dull  and 
uninteresting  In  what  he  has  to  say,  and  In  the  way  In 
which  he  says  It.  Up-to-date  advertisements,  above  all, 
should  stand  out  from  "back-number"  advertisements. 
At  first  sight,  this  might  seem  an  impossibility  because 
every  one  is  supposed  to  be  trying  to  avoid  old-time  ad- 
vertising. But  very  few  advertisers  succeed,  and  It  Is 
consequently  not  extraordinarily  difficult  for  a  druggist, 
whether  conducting  a  large  or  small  business,  to  achlere 
success  In  this  direction. 

The  intent  of  the  advertisement  must  be  perfectly 
clear,  from  the  first  glimpse  of  It  to  the  last  word.  Ob- 
viously, the  theme  of  it  must  be  the  goods  advertised  and 
nothing  else.  The  Interestingness  of  the  advertisement 
may  be  promoted  1)y  a  careful  study  of  the  essential  ele- 
ments of  the  particular  goods  concerned,  aided  by,  what 
is  often  neglected,  choice  of  the  most  suitable  words  to 
describe  the  goods.  Generalities  are  not  sufficient;  the 
out-of-date  advertisement  Is  full  of  them.  Attention  to 
the  form  of  the  advertisement,  knowledge  of  the  people 
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to  whom  It  Is  intended  to  appeal,  and  familiarity  with  all 
valuable  points  about  the  goods  are  necessary 

Up-toKlale  advertising  should  begin  with  the  selection 
and  buying  of  the  goods.  If  all  the  points  mentioned  are 
handled  In  a  thoroughly  satisfactory  manner— which  Is 
not  an  easy  process— the  advertisement  will  probably  be 
Interesting  because  It  will  have  a  distinct  Individuality. 

If  advertising  Is  to  produce  perfectly  satisfactory  re- 
sults, it  must  never  be  based  on  the  personal  tastes  of  the 
advertiser.  The  main  object  behind  all  advertising 
should  be  to  gratify  the  tastes  and  predilections  of  the 
people  to  whom  it  is  intended  to  appeal.  The  taste  of  the 
advertiser  may  very  often  coincide  with  that  of  the  ma- 
jority of  the  people  he  wishes  to  reach  and  Influence,  and 
If  that  is  the  case,  he  Is  fortunate. 

In  glancing  over  a  newspaper  or  magazine  page,  the 
average  reader's  eyes  select  those  Items  which  are  most 
agreeable  in  appearance.  The  eye  must  be  catered  to  be- 
cause nobody  can  be  compelled  to  read  advertisements. 
Readers  must  be  approached  through  their  eyes,  and  eyes 
are  generally,  not  only  discriminating,  but  even  some- 
what stubborn.  Harmony,  balance,  proportion,  light  and 
shade  are  demanded  by  the  eye,  and  the  advertiser  who 
realizes  this  condition  and  builds  his  work  In  accord  with 
It,  is  the  one  who  is,  at  least  in  this  particular,  a  wise 
and  far-seeing  man. 

Advertising  may  be  said  to  consist  of  attraction,  sug- 
gestion, assertion.  Much  of  all  three  of  these  elements  Is 
included  In  the  term  suggestion,  and  If  we  carefully 
study  the  subject,  we  are  likely  to  conclude  that  It  covers 
almost  all  that  there  Is  in  the  strictly  scientific  theory  of 
advertising.  The  whole  advertising  proposition  is  in- 
cluded In  the  power  to  make  a  favorable  Impression  on 
the  people  who  are  expected  to  buy  the  advertised  goods. 

Every  advertiser  may  be  fairly  well  satisfied  if  he  Is 
sure  that  he  has  succeeded  In  making  his  advertising  at- 
tractive. Every  normal  man,  woman  and  child  Is  open 
to  suggestion,  and  It  Is  apparent  that  the  most  direct  and 
effective  advertising  must  strive  to  convey  to  the  minds 
of  the  readers  a  suggestion  of  some  kind.  It  should  do  so 
In  such  an  agreeable  manner  as  to  tend  to  induce  action 
toward  the  purchase  of  the  advertised  goods.  The  most 
successful  advertiser  is  the  man  who  knows  most  about 
the  subtle  thing  called  suggestion.  A  few  of  the  greatest 
of  advertising  succeses  have  resulted  from  "copy"  that 
only  hinted  at  buying. 

Association  of  Ideas  is  a  prolific  source  of  suggestion 
In  up-to-date  advertising.  When  a  thought  presents  It- 
self to  the  mind  imperfectly.  It  Is  natural  to  Inquire  the 
reason  for  its  appearance.  The  mind  Is  fixed  upon  a  cer- 
tain course,  and  the  association  of  ideas  is  almost  sure 
to  lead  It  up  to  the  point  the  advertiser  wishes  to  arrive 
at,  where  the  resolve  to  buy  is  put  Into  operation.  Peo- 
ple have  been  told  constantly  and  Incessantly  that  they 
needed  a  certain  biscuit,  and  they  have  not  only  assented, 
but  have  repeatedly  bought  the  particular  biscuit,  which 
the  advertisements  have  told  them  they  needed.  This  Is, 
without  doubt,  up-to-date  advertising. 

Keeping  Customers.* 

Were  we  asked  off-hand  to  indicate  the  greatest  test 
of  a  successful  store,  we  would  probably  answer:  The 
ability  to  keep  customers.  Not,  notice,  the  ability  to  get 
."ustomers,  but  the  ability  to  keep  them. 

As  a  matter  of  fact,  despite  all  that  might  be  said  to 
the  contrary  (and  we  could  say  it  equally  well  ourselves), 
we  question,  on  reflection,  whether  any  but  a  very  small 
percentage  of  new  customers  can  be  laid  to  the  direct 
credit  of  the  merchant  himself.  For  It  only  requires  a 
commonplace  knowledge  of  human  nature  to  know  that 
the  various  reasons  for  a  new  customer  entering  a  store, 
especially  in  large  towns  or  cities,  are  invariably  indirect 
and  impersonal. 

But  the  opposite  fact  is  equally  patent  that,  once  In- 
side, the  return  of  the  same  customer  is  altogether  due 
to  some  direct,  personal  attraction. 

It  may  be  that  the  customer  likes  the  service  or  the  ar- 
rangements or  one  of  a  hundred  other  small  but  impor- 
tant things.  Whatever  it  Is  that  influences  the  mind  of 
that  customer  to  repeat  his  or  her  visits  is  of  incalcula- 
ble value  to  the  retailer.  Therefore,  such  an  infiuenc* 
must  be  cultivated  without  let-up.  Every  Item  of  ptore 
service  and  all  that  pertains  thereunto  must  be  regarded 

•San  Francisco  and  Pacific  Druggist. 


scrupulously,  so  that  no  weak  point  may  be  exposed  to 
the  critical  attack  of  the  new  customer,  who  is  always 
the  best  Judge  of  a  store's  worth  as  an  agency  of  distribu- 
tion.   •     •     • 

The  foundations  of  your  business  are  the  good  opinions 
of  your  customers.  The  corner-stones  of  your  success  are 
the  repeated  visits  of  the  faithful  friends  you  have  made 
and  kept. 


System  in  Selling  Papeteries.* 

R.  J.  W.  Huff,  manager  of  H.  K.  Brewer  &  Co.,  New 
York,  has  devised  a  very  eflScient  method  of  displaying 
papeteries  by  which  many  annoying  and  expensive  draw- 
backs are  eliminated. 

On  the  top  of  the  show  case  containing  boxes  of  writing 
paper  is  a  sample  book  containing;  one  sample  of  each 
sheet  and  envelope  carried  in  stock.  The  customer  In- 
stead of  pointing  to  whatever  boxes  strike  his  eye,  get- 
ting the  clerk  to  take  them  out  of  the  case,  and  handling 
them,  more  or  less  to  the  detriment  of  their  appearance 
and  value,  simply  examines  one  sheet  and  envelope,  tells 
the  clerk  of  his  selection  and  receives  a  box  which  al- 
ready has  been  wrapped,  labeled  and  sealed  In  advance. 
The  clerk  can  tell  at  a  glance  Just  which  box  to  deliver, 
because  the  sample  in  the  book  is  marked  with  a  number 
and  a  letter  denoting  the  color.  The  customer  also  reads 
the  price  on  the  sample. 

Boxes  can  be  wrapped  at  odd  moments,  and  the  sale  Is 
made  with  very  little  need  for  attention  by  the  clerk— 
a  valuable  item  In  busy  times. 

Mr.  Huff  figures  that  he  has  doubled  his  sales.  The  cus- 
tomer can  make  a  selection  from  a  far  greater  range  of 
paper  than  is  possible  otherwise,  and  many  sales  are  made 
which  would  have  been  lost  under  the  old  method.  Econ- 
omy Is  another  feature.  It  was  formerly  the  custom  to 
have  a  sale  at  sacrifice  prices  of  a  couple  hundred  of  boxes 
which  had  been  rendered  below  par  by  handling.  This 
is  now  done  away  with,  the  only  sales  being  those  of  num- 
bers which  have  ceased  to  be  popular,  but  are  otherwise 
as  good  as  ever. 

Mr.  Huff  also  keeps  a  record  book  showing  how  the 
various  numbers  sell. 


The  Eye  of  the  Store. 

F.  L.  Titsworth  says  in  Crowley's  Magazine:  "Reduced 
to  Its  lowest  terms,  a  window,  I  think,  is  the  eye  to  the 
store.  Just  as  the  telephone  is  the  mouthpiece,  or  voice. 
"The  voice  with  the  smile'  is  a  business  asset,  and  yet 
there  are  those  who  fail  to  take  full  advantage  of  this 
fact.  So  a  window  attractively  decorated  with  a  view  to 
conveying  to  the  minds  of  the  old  customers,  as  well  as 
the  new,  the  Idea  that  there  is  real  worth  back  of  the 
display  means  money  in  the  pocket  of  the  dealer.  The 
window  is  there,  why  not  use  it?" 


Drug  Clerks  Urge  Use  of  "On  Duty"  Cards. 

At  a  meeting  of  the  executive  board  of  the  National 
Association  of  Drug  Clerks  held  November  8th,  at  Chi- 
cago, resolutions  were  adopted  urging  that  each  regis- 
tered pharmacist  when  on  duty  display  a  card  bearing 
his  name  and  registry  number,  together  with  the  caption 
"on  duty,"  on  the  door  of  the  store  in  which  he  is  em- 
ployed. It  was  further  urged  that  a  label  bearing  the 
registered  pharmacist's  name  and  number  be  attached  to 
every  package  dispensed  by  him. 


Fuller's  Earth  on  Massachusetts  Farm. 

In  erecting  a  building  on  a  farm  near  Boston,  Masa.,  a 
deposit  of  fuller's  earth  has  been  found  that  will  net  the 
owners  many  thousands  of  dollars.  The  earth  Is  of  par- 
ticularly fine  quality,  and  It  is  estimated  that  there  are 
approximately  400,000  tons  in  the  deposit. 


The  senior  class  of  the  college  of  pharmacy  of  Ford- 
ham  University  recently  held  its  opening  session.  Ad- 
dresses of  welcome  as  well  as  advice  were  made  by  the 
regent,  the  Rev.  Father  Fivnan,  and  by  the  dean  of  the 
pharmacy  school.  Dr.  Jacob  Diner.  The  class  Is  organized 
as  follows:  T.  C.  KamlnskI,  president;  E.  S.  Hurowltz, 
vice-president;  J.  Rudy,  secretary;  H.  Goldberg,  treasurer. 

•From  Geyer's   Stationer. 


A  Lusty  Giant. 

Ours  is  an  age  of  phenomenal  progress.  Less 
than  twenty-five  years  ago  the  automobile  was  a  sin- 
gle cylinder,  high  wheel,  "'gasoline  buggy"  which,  un- 
der favorable  conditions,  made  the  astounding  speed 
of  fifteen  miles  per  hour;  the  wireless  telegraph  was 
unthought  of;  the  aeroplane  was  a  childish  dream 
tucked  away  in  the  back  of  a  boy's  head  out  in  Ohio ; 
and,  to  bring  the  matter  nearer  home,  the  modem 
soda  fountain,  the  delicious  ice  cream  soda,  and  the 
festive  cone,  were  in  their  infancy,  or  were  yet  un- 
born. The  soda  fountain  of  today  is  almost  entirely  a 
development  of  the  past  quarter  century. 

Despite  its  youth,  this  industry  has  gained  gigan- 
tic proportions.  Statistics  showing  the  value  in  dol- 
lars and  cents  of  the  vast  ocean  of  soda  water  that 
was  consumed  in  the  United  States  during  the  sum- 
mer season  just  ended,  are  not  at  hand,  but  it  is  in- 
timated by  those  who  know  that  the  grand  total  of 
the  nickels  and  dimes  that  went  to  buy  summer  com- 
fort at  the  soda  fountains  of  the  land  is  a  figure  that 
woti'd  rank  along  with  the  figures  showing  the  gross 
receipts  of  those  other  modern  business  giants,  the 
motion  picture  and  the  automobile  industries.  Dur- 
ing the  unusual  hot  spell  in  August  the  demand  for 
ice  cream  and  other  fountain  delicacies  actually  ex- 
ceeded the  supi)ly  in  the  middle  western  States  and, 
with  this  fine  send  off  to  urge  them  on,  the  soda 
fountains  of  the  country  are  swinging  into  a  winter 
that  will  no  doubt  set  new  records  for  the  volume  of 
business  done. 

Each  year  fewer  and  fewer  so<la  fountains  close  in 
the  fall,  and  each  year  the  gross  receipts  grow  larger. 
To  keep  pace  with  the  demand,  and  to  meet  the  com- 
petition that  always  accompanies  a  "gold  rush,"  the 
progressive  druggists  of  the  country  are  trading  their 
old  equipments  this  winter  for  modern  fountains. 

The  summer  of  1917,  unless  the  official  prognosti- 
cator  is  mistaken  in  the  signs,  will  lie  the  biggest 
summer  in  the  history  of  the  industry.  Are  you 
ready  to  ring  up  your  share  of  the  receipts? 


As  Three  Is  to  Five. 

Along  about  the  fifteenth  of  September  of  every 
year  the  soda  water  dispenser  loses  his  best  ally, 
namely,  the  thirst-producing  heat  of  the  summer  sun. 
When  the  weather  man's  predictions  of  "fair  and 
warmer"  fall  into  the  habit  of  coming  true,  the  soda 
fountain  needs  no  advertising;  the  public  having 
learned  the  approximate  location  of  the  dispensary 
of  carbonated  comfort,  will  on  those  warm  days, 
blaze  a  trail  to  the  door  which  can  be  equaled  in 
width  and  depth  only  by  that  pathway  to  the  door 
of  the  man  who  builds  better  mouse  traps  as  pointed 
out  in  the  writings  of  the  late  Elbert  Hubbard. 

Tn  stores  where  no  effort  is  made  to  keep  the  soda 
fountain  busy  all  winter,  the  profits  fluctuate  with 
the  seasons,  and  when  the  sun  goes  south  for  the 
winter,  the  cash  receipts  evaporate  into  thin  noth- 
ingness, the  sick-looking  fountain  kicks  along  for  a 
few  days,  gasps  once  or  twice,  and  finally  expires — 
and,  in  the  meantime,  the  man  up  the  street  who 
jumped  to  the  support  of  his  fountain  the  day  the  sun 
lK)ught  a  ticket  to  South  America,  is  kept  busy  ring- 
ing up  the  money  that  refuses  to  remain  unspent  as 
long  as  the  odor  of  hot  chocolate  is  in  the  air. 

The  winter  receipts  where  the  fountain  is  kept 
open  compare  with  the  receipts  for  the  summer 
months  about  as  three  does  to  five,  according  to  the 
best  authorities.  If  you  do  a  business  of  $25  per  day 
in  July  and  August,  you  should,  with  a  little  effort, 
take  in  about  $15  per  day  during  December  and  Jan- 
uary. 

Is  the  amount  represented  by  the  proportion, 
3  :  5  ::  X  :  $25,  worth  going  after?  More  druggists 
every  year  are  deciding  that  it  is,  and  as  a  result  the 
American  public  is  rapidly  developing  an  appetite  for 
clam  bouillon,  hot  cliocolate,  and  other  cold  weather 
drinks  that  the  inventive  genius  of  the  soda  dispenser 
has  devised.  An  all-year-round  fountain,  a  pleasing 
drink,  some  judicious  advertising,  and  the  trick  is 
done.  The  white  elephant  of  yesteryear  becomes  the 
goo»«-that-laid-thc-goIden-egg  of  today. 
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Serving  Plain  Soda  and  Ice  Cream  Soda 

Proper  Service  an  Asset — Lack  of  it  May  Result  in  Poor  Business— Hints  as  to  Such  Service  in  the 

Case  of  Plain  and  Ice  Cream  Sodas. 


Bt  E.  F.  Whitb. 


The  cold,  disagreeable  opening  of  the  summer  season 
this  year,  and  the  unusual  amount  of  rainy  weather  since, 
furnishes  some  excuse  for  poor  business  at  the  soda  foun- 
tain, but  often  when  a  fountain  does  not  pay  as  much  as 
It  should,  the  cause  can  be  found  In  some  condition  thai 
Is  under  control.  In  many  oases  that  something  is  the 
way  in  which  things  are  flung  at  the  customer  by  the 
dispenser  who  has  notions,  but  no  knowledge;  speed,  but 
no  skill ;  good  goods,  but  no  power  to  use  them ;  and  some 
other  things  that  need  not  be  mentioned.  His  one  re- 
deeming feature  Is  that  he  doee  not  materially  increase 
the  payroll.  The  Increase  In  the  payroll  is  easy  to  see 
and  gives  the  heart  of  the  miser  an  awful  twinge,  while 
the  decrease  in  the  profits  produced  by  the  InefBclency  of 
the  low-salaried  man  not  showing  on  the  books  leaves 
the  owner  In  a  state  of  blissful  Igmorance  which  he  seems 
to  enjoy  until  he  is  rudely  awakened  by  the  discovery 
that  the  public  is  going  elsewhere,  whereupon  he  fires 
the  twelve-dollar  man  and  hires  one  of  the  same  stamp, 
but  having  even  less  experience,  for  ten,  and  allows  him 
to  gain  his  experience  at  the  expense  of  the  business. 

There  are  many  fountain  owners  who  seem  to  think 
that  if  they  have  a  good  man  in  the  syrup  room  to  make 
syrups,  etc.,  any  one  can  mix  (that  is  not  a  good 
word,  for  far  too  often  the  things  are  put  in  a  glass 
without  any  attempt  at  mixing),  and  hand  them  to  the 
customer.  Knowledge  and  skill  are  not  the  questions,  but 
the  willingness  of  the  youngster  to  work  seven  days  in 
the  week  and  hours  as  long  as  he  can  stand.  Some  of 
us  who  have  been  through  the  mill  and  have  had  to  rub 
elbows  with  these  fellows  know  what  we  are  talking 
about. 

Serving  Plain  Soda. 

It  is  true  that  plain  sodas  are  not  served  as  frequently 
as  they  were  at  one  time.  This  is  partially  due  to  the 
increased  demand  for  ice  cream  soda,  but  much  of  the 
lost  business  is  due  to  Ignorance  as  to  proper  method  of 
preparing  these  drinks.  The  way  to  regain  this  business 
is  to  give  the  public  something  worth  drinking. 

Plain  soda  may  properly  be  divided  into  two  classes: 
first,  those  drinks  in  which  plain  cream  is  used  and  known 
as  plain  cream  sodas,  and,  second,  those  in  which  no 
cream  is  used. 

The  fact  that  the  ice  cream  soda  business  has  some- 
what affected  the  sale  of  these  drinks  affords  no  room 
for  indifference;  it  seems  to  me  that  this  fact  should 
be  an  incentive  to  make  them  a  little  nicer,  so  as  to 
induce  the  public  to  drink  them. 

The  requisites  for  this  are  good  syrups,  real  cream 
and  well  carbonated  water.  I  have  visited  several 
fountains  this  year  where  they  were  using  plain  milk 
in  their  "cream"  sodas,  but  this  did  not  create  any  de- 
sire for  more.  Use  real  cream;  it  pays.  The  next  point 
is  to  use  the  proper  amount  of  syrup,  so  mixing  it  that 
it  is  evenly  distributed  through  the  water,  without  lib- 
erating the  gas  to  such  an  extent  as  to  produce  a  flat 
drink. 

To  mix  a  plain  soda  draw  the  syrup  of  the  desired 
flavor  into  a  12-inch  soda  glass.  The  amount  of  syrup 
cannot  be  exactly  stated  because  of  the  variance  in  in- 
dividual tastes;  however,  long  experience  has  demon- 
strated that  not  less  that  1%  ounces  and  not  more  than 
2  ounces  should  be  used  for  this  size  glass,  unless  the 
customer  requests  more  or  less.  After  the  syrup  has  been 
drawn  Into  the  glass,  draw  10  ounces  of  carbonated  water 
into  another  glass  and  pour  it  with  a  rapid  motion  into 
the  glass  containing  the  syrup,  allowing  it  to  strike  the 
glass  just  above  the  syrup.  This  will  mix  the  two  thor- 
oughly so  that  it  will  not  be  necessary  to  mix  with  a 
spoon,  which  liberates  the  gas.  It  requires  a  little  prac- 
tice to  do  this,  but  any  one  can  learn  to  do  it  who  la 
willing  to  try.  If  a  foamy  drink  is  required,  use  only 
8  ounces  of  carbonated  water  and  mix  with  the  fine 
stream. 


When  cream  is  used  with  chocolate  or  vanilla,  about 
an  ounce  of  cream  should  be  added  after  the  syrup  has 
been  drawn  into  the  glass.  Heavy  cream  may  be  mixed 
with  an  equal  amount  of  milk,  but  light  cream  should  not 
he  diluted  if  good  soda  is  desired.  Draw  8  ounces  of  car- 
bonated water  into  a  shaker,  pour  as  above  into  tiia 
glass,  then  pour  all  into  the  shaker  and  back  into  llhe 
glass.  In  this  way  the  drink  is  as  thorougjhly  mixed 
as  it  would  be  if  poured  a  dozen  times,  and  only  a  small 
amount  of  gas  is  liberated.  As  a  rule  the  drink  will  foam 
up  Bufllciently  to  fill  the  gla;s8,  but  If  it  does  not,  then 
just  a  little  of  the  fine  stream  will  cause  sufficient  foam- 
ing. Never  fill  the  glass  so  full  that  it  runs  over.  The 
finished  drink  will  be  rich,  creamy  and  delicious:  if  it  Is 
not,  either  the  cream  is  too  thin  or  too  little  has  been 
used. 

The  way  to  induce  the  public  to  drink  such  sodaa  is 
to  make  them  extra  nice.  EJven  when  this  is  done  the 
profit  is  greater  than  in  the  ice  cream  soda,  and  the  wise 
dispenser  pushes  the  profit  makers. 

Serving  Ice  Cream  Soda. 

The  ice  cream  soda  is  the  most  popular  of  all  drinks 
served  at  the  fountain;  its  preparation  is  so  simple  that 
we  naturally  think  that  any  one  can  make  one  properly 
if  he  knows  anything  about  soda  water,  but  we  receive 
something  of  a  shook  as  we  go  from  store  to  store  and 
notice  the  service.  To  give  the  dispensers  the  benefit  ol 
the  doubt  we  will  simply  say  that  they  seem  to  have  the 
erroneous  idea  that  it  does  not  make  any  difference  how 
an  ice  cream  soda  is  mixed,  or  whether  it  is  mixed  at  all. 
Evidently  they  think  the  public  does  not  care.  In  this 
they  are  greatly  mistaken.  There  is  an  almost  universal 
room  for  Improvement  here. 

When  properly  prepared,  the  syrup  and  carbonated 
waiter  are  so  thoroughly  mixed  that  it  is  not  necessary 
for  the  customer  to  stir  the  drink  with  a  spoon  in  order 
to  make  it  fit  to  drink.  It  is  also  essential  that  the  mix- 
ing be  done  in  such  a  manner  that  the  portion  of  ice 
cream  is  left  in  a  lump  and  not  turned  into  mush  and 
half  mixed  with  the  soda.  The  customer  who  orders  an 
ice  cream  soda  expects  to  eat  the  cream  with  a  spoon, 
and  is  naturally  disappointed  when  he  finds  little  or  no 
ice  cream  to  eat. 

There  are  several  methods  of  mixing  a  good  ice  cream 
soda.    One  thing  of  great  importance  should  be  remem- 
bered,  no  matter  what  merthod  is  employed,   that   is,   to 
keep  the  drink  within  the  confines  of  the  glass. 
A  Good  Five-Cent  Method. 

Those  who  serve  an  ice  cream  soda  for  five  cents  or 
those  who  have  raised  the  price  to  eight  cents,  as  is  the 
case  in  many  cities,  must  have  a  method  that  is  expedi- 
tious as  well  as  thorough.  For  this  there  is  probably  no 
better  method  than  the  following:  The  proper  glass  for 
this  service  is  a  12-ounce  glass  or  a  paper  cup  having 
the  same  capacity.  Into  this  draw  the  syrup,  using  from 
1%  to  2  ounces  of  the  desired  flavor.  Into  this  drop  a 
portion  of  ice  cream,  using  a  disher  that  measures  16 
portions  to  the  quart.  The  amount  of  ice  cream  can  be 
raised  to  suit  local  conditions,  but  this  is  a  fair  measure. 
After  dropping  the  portion  of  ice  cream  into  the  glass 
containing  the  syrup,  press  the  ice  cream  to  one  side  with 
a  spoon,  so  that  the  syrup  will  come  into  view;  doing 
this  will  aid  greatly  In  a  proper  mixing  of  the  syrup  with 
the  carbonated  water.  Take  the  glass  in  the  left  hand, 
and  with  the  right  turn  on  the  carbonated  water,  using 
the  coarse  stream  first,  allowing  it  to  strike  the  glass  at 
a  point  just  above  the  syrup  and  on  the  side  where  the 
syrup  is  exposed  to  view.  When  about  one  half  the 
.space  is  filled,  change  to  the  fine  stream  and  allow  it  to 
strike  on  the  other  side  of  the  glass,  just  behind  the  Ice 
cream.  By  following  this  method  the  drink  will  be 
thoroughly  mixed  without  cutting  up  the  ice  cream. 
Then  revert  to  the  coarse  stream  and  nearly  fill  the 
glass  and  finish  with  the  fine  stream,  so  as  to  mix  -thor- 
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oughly-    The   dispenser   who  is   wiliing  to  practice   this 
method  can  become  verj'  rapid  as  well  as  accurate. 

The   Ten-Cent   Drink. 

For  a  ten-cent  ice  cream  soda  I  recommend  a  14-ounce 
glass,  but  in  some  cases  a  13-ounce  glass  may  be  pre- 
ferred. In  some  localities  the  12-ounce  glass  is  in  vogue, 
but  I  have  never  thought  that  it  allowed  for  proper  serv- 
ice, but,  of  course,  where  there  is  no  competition  forcing 
I  larger  glass  it  is  all  right,  it  the  quality  is  there. 

Many  dispensers  are  tr>-ing  to  charge  ten  cents  for  a 
live-cent  soda— by  that  I  mean  a  soda  of  the  quality  that 
can  be  secured  in  other  communities  at  that  price — ^but 
no  fountain  can  be  made  to  pay  what  it  should  in  that 
way.  People  travel  too  much  In  these  days,  and  know 
too  well  what  they  can  secure  >  in  other  cities,  for  the 
man  to  fool  them  even  if  he  has  the  only  fountain  in 
town.  Oven  under  such  a  condition  the  fountain  owner 
will  find  that  it  will  pay  him  to  sell  a  good  soda  for  the 
price  asked. 

For  the  ten-cent  drink  draw  the  syrup  into  your  glass, 
about  2  ounces  for  a  14-ounce  glass,  then  fill  about  halt 
full  with  carbonated  water,  being  careful  not  to  foam  the 
drink  in  doing  so,  then  mix  with  the  fine  stream.  Into 
this  drop  a  No.  10  portion  of  ice  cream,  being  careful  not 
to  slop  it  over.  Nearly  fill  with  the  coarse  stream,  and 
mix  with  the  fine.  With  comparatively  little  practice  the 
dispenser  can  become  so  prescient  in  this  method  that 
when  the  ice  cream  is  added  the  glass  will  be  even  full 
and  no  more  carbonated  water  has  to  be  added.  How- 
ever, it  is  much  better  to  have  to  add  a  little  than  to  get 
it  so  full  that  it  runs  over  when  the  ice  cream  Is  addea. 

When  ten  cents  is  charged,  chocolate,  vanilla  and  sim- 
ilar flavors  should  also  contain  sweert  cream,  not  milk, 
and  be  prepared  by  the  following  method,  known  as  the 
Boston  method  : 

Boston  Ice  Cream  Soda. 

This  Is  the  name  usually  given  to  ice  cream  sodas 
which  contain  sweet  cream,  and  certain  flavors,  besides 
those  mentioned  above,  such  as  pineapple,  peach,  maple, 
8trawberr>-,  etc.,  and  should  be  prepared  as  follows,  when 
ten  cents  is  asked  for  them:  Draw  the  ayrup  into  the 
glass  and  add  from  one-halt  to  one  ounce  of  sweet  cream, 
aocordlDg  to  its  density;  then  fill  about  three-fourths  full 
with  carbonated  water  and  proceed  as  directed  above. 
Practice  this  until  the  glass  can  be  filled  to  Just  the  right 
point  each  time,  so  that  when  the  ice  cream  Is  added  the 
glass  will  be  full. 

Many  fountains  at  which  Ice  cream  soda  is  served  for 
five  cents  find  that  by  advertising  Boston  ice  cream  sodas 
and  making  them  real  nice,  they  can  develop  a  good  de- 
mand  for  the  higher  priced  articles. 

Ice  Cream  Soda  Frappe. 

Ice  cream  soda  trappy  is  in  vogue  in  some  sections  of 
the  West,  and  it  certainly  Ls  delicious,  although  the 
drink  is  not  a  "long"  one.  The  syrup  is  drawn  into  the 
glass,  the  cream  added,  and  the  glass  is  then  filled  three- 
fourths  full  with  carbonated  water,  using  the  fine  stream 
only.  This  method  produces  a  rich,  creamy  soda  that 
makes  one  want  more,  and  it  Is  much  richer  than  where 
more  water  Is  used.  Those  who  order  an  Ice  cream  soda 
do  not  always  want  a  "lon^"  drink. 

Ice  Cream  Soda  a  la  Mode. 

For  those  who  desire  to  serve  something  extra  fine, 
where  the  trade  will  pay  the  price,  this  is  excellent. 
Only  high-frrade  goods  should  he  used  In  preparing  this 
drink,  and  fifteen  cents  should  be  charged. 

Place  a  No.  10  cone  of  vanilla  Ice  cream  in  the  bottoin 
of  a  14-<mnoe  glass.  Into  a  mixing  glass  draw  an  ounce 
of  the  desired  syrup,  add  one  ounce  of  heavy  cream  and 
a  little  Ice.  Shake  thoroughly,  or  leaving  out  the  Ice 
whip  with  the  electric  mixer.  I>eave  the  syrup  In  the 
shaker,  then  add  enough  carbonated  water  to  fill,  using 
the  fine  stream  only,  and  then  strain  over  the  Ice  In  the 
glaM.  This  Is  improved  when  the  white  of  an  egg  Is 
added,  and  then  twenty  cents  should  be  charged. 

Ice  Cream  Shakes. 
The  proper  glass  for  these  is  a  12-ounre  glass,  and  they 
may  be  sprinkled  with  cinnamon  or  topped  with  whipped 
cream  to  make  them  attractive,  although  many  serre 
them  without  either.  The  Ice  cream  shake  is  pn>pared 
In  the  same  way  as  a  milk  shake,  except  that  a  portion 
of  Ice  cre«m  is  added,  making  a  richer  drink  and  bring- 
ing an  extra  nickel. 


Some  Unusual  Luncheonette  Recipes. 

By  L.  M.  Kirby. 
The  luncheonette  that  is  'thrown  together"  will  never 
boost  the  business  of  the  fountain  that  serves  it,  and  until 
the  dispenser  learns  to  make  his  cold  weather  dishes 
just  a  little  better  than  anything  of  the  kind  that  his 
customers  have  ever  had  before,  he  cannot  hope  for  more 
than  Just  an  average  amount  of  success.  The  following 
recipes  are  for  sandwiches  and  salads  that  are  Just  a 
little  better  than  the  average — they  are  reputation 
makers — and,  while  they  may  seem  a  little  "difficult"  at 
first,  the  results  in  added  patronage  and  cash  receipts 
make  it  worth  while  to  use  them. 

Pimiento  Sandwiches. 

Chop  separately  and  very  fine,  one  ten-cent  can  of  pi- 
mientos  and  four  or  five  hard  boiled  eggs;  add  some  salt 
and  vinegar,  and  mayonnaise  dressing  until  of  right  con- 
sistency to  spread  on  thin  slices  of  bread. 

Best  Lettuce  Sandwiches. 

Enough  lettuce  to  make  a  pint  or  more,  cut  fine;  one- 
halt  cup  of  celery,  finely  chopped;  three  tablespoonfuls 
of  onion,  and  some  salt  and  vinegar.  Stir  the  chopped 
vegetables  into  each  other,  mix  well  and  allow  to  drain  if 
any  water  has  collected;  then  add  mayonnaise  dressing 
until  thin  enough  to  spread  on  thin  slices  of  bread  which, 
have  been  sparingly  buttered. 

Good  Meat  Sandwiches. 

Cook  ten  or  fifteen  cents  worth  of  good  lean  meat  until 
very  soft  (cold  meat  or  fowl  may  be  used),  crush  or  chop 
until  almost  a  paste  and  add  sufficient  salt,  and  onions  to 
flavor  slightly.  Thin  to  spreading  consistency  with  stock 
in  which  meat  was  cooked  or  with  mayonnaise  dressing. 
Spread  between  thin  slices  of  bread  and  cut  into  any  de- 
sired shape. 

"Secret"    Salad    Dressing. 

Use  a  bowl  that  will  hold  about  one  pint.  In  this  place 
four  heaping  teaspoonfuls  of  granulated  sugar;  one  tea- 
spoonful  of  salt;  a  half  teaspoontul  of  ground  mustard; 
moisten  slightly  with  vinegar;  add  two  or  three  table- 
spoonfuls  of  olive  oil  and  beat  until  creamy;  then  finish, 
by  filling  the  cup  or  bowl  with  vinegar.  This  dressing 
will  keep  indefinitely,  and  it  used  on  fruit  or  vegetable- 
salads  will  add  that  "different"  flavor  that  builds  a  repu- 
tation for  better  service. 

Spring  Salad. 

One-half  dozen  crisp  radishes;  three  or  four  small 
green  onions  (dry  onions  may  be  used  If  green  ones  are- 
not  available),  and  a  slice  or  two  of  pickled  beet.  Slice 
the  radishes;  chop  the  onions  fine;  and  the  beets  rather 
coarse;  and  place  on  lettuce  leaves  on  a  serving  plate. 
Hour  over  this  two  or  three  teaspoonfuls  of  "secret"  salad 
dressing.  This  may  be  made  more  elaborate  by  adding 
sliced  hard  boiled  egg  and  covering  with  mayonnaise. 

Simple  Lettuce  Salad. 

Arrange  lettuce  on  plates;  then  cut  a  few  thin  slices, 
of  onion  over  the  lettuce;  slices  of  tomato  or  hard  boiled 
egg  may  be  added  it  desired.  Pour  two  or  three  tea- 
spoonfuls of  "secret"  salad  dressing  over  this.  Always 
add  the  slices  of  egg  to  a  salad  after  the  dresing  has  been 
poured  over  it. 

Good  Fruit  Salad. 

Chop  separately  and  put  all  together  In  bowl  one  or 
two  apples,  one  large  and  firm,  but  ripe,  pear,  one  cup  of 
celery  and  two  bananas  that  have  previously  been  cut  to 
the  desired  fineness  with  a  knife,  not  a  chopper,  and  toss 
together  with  a  fork  in  such  a  manner  as  not  to  break  or 
crush  the  fruit  any  further.  Squeeze  lemon  Juice  over 
this  to  prevent  it  turning  dark.  Place  on  lettuce  leaves 
and  dress  with  two  or  thre^  teaspoonfuls  of  "secret"  salad 
dressing.  A  few  chopped  nuts  may  be  sprinkled  over 
this  salad  If  desired.  Almost  any  combination  of  fruits 
may  be  successfully  prepared  with  the  use  of  this  dress- 
ing. 

Shrimp  Salad. 

Cut  shrimps  Into  two  or  three  pieces  and  add  an  equal 
amount  of  chopped  celery  and  sufllcient  chopped  onion 
to  flavor  nicely.  Season  with  salt,  lemon  Juice,  or  vine- 
gar, and  serve  on  lettuce,  with  mayonnaise  on  top.  Serve 
with  thin,  crisp  toast  or  crackers. 
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The  Drug  Store  Jitney.* 

By  Mklvin  W.  Ba»hoiu). 


The  soda-water  bualness  is  a  Jitney  business.  It  Is  a 
business  of  little  things  which  has  developed  to  such  an 
extent  that  it  is  affecting  In  a  good  or  .'•af^  "^^  ,|^? 
profits  of  a  great  number  of  drug  stores  in  the  United 
States,  Just  as  the  Jitney  business  Is  affecting  the  city 
traffic  conditions  all  over  the  country. 

Taking  this  Into  consideration,  it  is  astonishing  that, 
comparatively,  so  little  attention  Is  paid  to  this  business 
by  our  State  and  national  pharmaceeutlcal  associations. 
Our  associations  spend  hours  discussing  the  best  way  to 
make  Blaud's  pills,  which  comparatively  few  of  the  indi- 
vidual druggists  ever  make,  and  devote  minutes  to  soda 
water,   which  practically   all   of  them  make  and  handle 

every  day.  ......       * 

ThU  is  the  writer's  excuse  for  calling  your  attention  to 
several  little  things  concerning  soda  water  which  are  so 
obvious  and  evident  that  a  school  boy  would  notice  them 
and  correct  them  were  he  interested  in  them.  .Most  of  us 
druggists  neglect  these  little  details  because  we  give  this 
department  of  our  business  very  little  thought  or  atten- 
tion. 

Dispensing  Chocolate,  Lemon  and  Orange  Syrups. 
Chocolate,  lemon  and  orange  syrups  when  made  in  the 
usual  ways,  cannot  be  suitably  dispensed  from  faucet  or 
pump  tank  containers.  The  chocolate  contains  undis- 
solved matter  which  settles  to  the  bottom  and  the  lemon 
and  orange  contain  oil  which  rises  to  the  top.  When  they 
are  not  thoroughly  agitated  the  syrup  drawn  is  not  uni- 
form because  the  undissolved  material  in  the  case  of 
chocolate  comes  out  in  the  first  few  quantities  drawn  after 
the  Jar  has  been  filled;  in  the  case  of  orange  and  lemon 
syrup,  the  oil  is  drawn  in  the  last  few  quantities  drawn 
from  the  tank.  Even  the  time-honored  silver  pitcher  for 
chocolate  can  be  improved  upon  by  adopting  quart  bottles 
as  the  containers  to  be  dispensed  from.  Vichy  water 
bottles  have  been  found  very  satisfactory  bottles  from 
which  to  dispense  these  three  syrups.  Inverting  the  nar- 
row-mouthed bottle  each  time  agitates  the  contents  thor- 
oughly with  the  result  that  the  finished  drink  always  con- 
tains a  uniform  flavor. 

There  are  several  advantages  in  stocking  these  same 
syrups  in  the  bottles  from  which  they  are  dispensed. 
When  making  up  a  quantity,  have  enough  bottles  on  hand 
to  bottle  the  entire  batch  and  your  syrups  will  then 
be  ready  to  use  immediately,  obviating  the  necessity  of 
cleaning  the  container  when  it  is  emptied  during  a  busy 
time.  A  second  advantage  is,  that  these  syrups  when 
used  from  a  gallon  or  five-gallon  stock  container,  become 
contaminated  by  adhering  to  the  container  above  the 
syrup  as  it  is  gradually  emptied.    .    .    . 

Making  Ice  Cream. 
We  druggists,  as  a  class,  have  a  weakness  for  old,  com- 
plioated  and  intricate  formulas  and  recipes.  We  seem  to 
have  an  Innate  feeling  that  they  are  better  than  the 
simple,  easy  ones.  However  that  may  be,  we  must  not 
let  that  feeling  mislead  us  as  to  the  things  of  the  soda 
fountain.  It  Is  impossible  to  make  better  ice  cream  than 
can  be  made  by  Just  freezing  sweet,  rich  cream  which 
has  been  flavored  and  sweetened.  Many  ice  cream  men 
will  tell  you  that  It  is  absolutely  nooessary  to  add  a 
smoother  and  a  body  giver  to  Ice  cream.  Perhaps  it  is 
neceaaary  for  the  large  manufacturer  who  sends  out  his 
ice  cream  to  picnics  and  parties  and  such  affairs  where 
it  Is  not  properly  cared  for.  They  add  ice  cream  powder 
to  keep  smooth  an  ice  cream  which  is  deficient  In  butter 
fat.  Also  it  keeps  the  Ice  cream  from  melting  when  It 
is  not  properly  packed  with  salt  and  Ice.  Some  kinds 
never  do  melt. 

Whipped  Cream. 

Whipped  cream  is  another  fountain  Item  which  has 
suffered  from  a  complication  of  diseases.  The  trick  In 
making  whipped  cream  Is  to  first  get  your  cream.  It 
muat  be  real  cream,  heavy,  rich  and  not  too  fresh.  This 
morning's  milk,  run  through  a  separator,  will  not  yield 
a  cream  which  will  whip  well  today.  Keep  it  well  iced 
and  tomorrow  add  a  bit  of  sugar  and  vanilla  and  whip 


•Read    at    a   meeting    of    the    Pennsylvania    Pharmaceutical 
Association. 


it  with  an  egg  beater  or  In  a  special  cream  whlpper.  The 
product  is  the  most  delicious  topping  for  sundaes  that  It 
is  possible  to  get.  The  various  mixtures  of  marshmallow 
dressing,  egg  whites  and  what  not  when  used  as  whipped 
cream,  are  a  delusion  and  a  snare.  Marshmallow  has  Its 
place  but  certainly  not  as  whipped  cream.  If  It  Is  Im- 
possible to  get  cream  which  will  whip  satisfactorily,  don't 
use  a  substitute  and  call  It  whipped  cream. 

These  are  a  few  of  the  little  things  about  a  soda  foun- 
tain which  the  writer  has  not  seen  taken  up  generally  In 
the  Journals.  Twenty  years'  experience  in  drug  stores 
with  fountains  leads  to  the  firm  belief  that  there  is  no 
part  of  a  drug  store  which  will  respond  so  quickly  to  a 
little  care  and  attention  as  the  soda  fountain.  In  many 
ways  it  is  a  most  unsatisfactory  business,  and  certainly 
it  Is  not  professional,  1>ut  If  we  have  the  fountain  and 
the  equipment,  we  ought  to  as  well  make  it  an  asset  as 
permit  it  to  be  a  liability. 

■*  «  » 

Improved  Chocolate  Syrup  for  Soda 
Fountain  Use.* 
By  Chaules  R.  Rhodes. 
In  a  conversation  of  the  writer  with  a  salesman  for  a 
well   known   chocolate   manufacturer  concerning  various 
methods  for  the  preparation  of  chocolate  syrup  for  soda 
fountain  use,  the  traveling  gentleman  declared  emphati- 
cally that  the  addition  of  one  heaping  teaspoon  ful  of  com- 
mon table  salt  to  each  gallon  of  syrup.  Intensified  and  im- 
proved the  flavor. 

Soon  after  this  occurrence,  while  comfortably  seated  at 
my  own  flreside  one  night  after  closing  hours,  I  was  cater- 
ing to  my  appetite  with  some  well  salted  pretzels,  which, 
by  the  way,  were  not  accompanied  by  a  popular  beverag« 
with  whose  use  they  are  frequently  associated. 

The  disposal  of  the  pretzels  was  Immediately  followed 
by  some  high  grade  chocolate  confections  whose  flavor,  to 
my  surprise,  far  surpassed  any  of  the  same  brand  and 
grade  I  had  ever  tasted. 

My  salesman  friend's  remarks  regarding  chocolate  syrup 
were  at  once  recalled,  and  the  conclusion  reached  that  the 
extraordinarily  delicious  flavor  of  the  confections  was  due 
to  their  saline  environment. 

These  two  incidents  led  to  some  experiments  In  prepare 
Ing  chocolate  syrup  for  my  soda  fountain,  the  results  of 
which  are  summed  up  in  the  following  formula,  which  has 
been  used  very  satisfactorily  for  one  entire  season: 

Quantity.  Cost. 

Powdered  cocoa  1  pound.  $  .37 

Sodium  chloride  6%  drams.  .00 

Granulated  sugar 16  pounds.  1.04 

Shredded  gelatin  2%  ounces.  .08 

Tincture  of  vanilla,  U.  S.  P 2%  fluid  ounces.      .15 

Water  sufficient  to  make  2%  gallons. 

$1.64 

To  prepare  this  quantity  of  the  syrup,  use  a  three-gallon 
tin  bucket  with  No.  40  wire  strainer  attached.  Dissolve  the 
gelatin  in  10  pints  of  cold  water,  heat  to  the  boiling  point, 
then  add  15  pounds  of  granulated  sugar,  stirring  occasion- 
ally until  dissolved.  Triturate  one  pound  of  granulated 
sugar  with  the  powdered  cocoa  and  sodium  chloride  until 
thoroughly  mixed,  then  add  to  the  hot  solution;  boll  for 
ten  minutes,  stirring  constantly;  strain  while  hot  and 
when  cool  add  the  tincture  of  vanilla. 

This  syrup  costs  about  8  cents  per  pint,  which,  contin- 
gent upon  the  price  of  sugar,  may  be  slightly  reduced 
where  the  demand  justifles  purchasing  the  materials  In 
large  quantities. 

The  shredded  gelatin  serves  the  double  purpose  of  giv- 
ing the  syrup  body  and  also  being  a  harmless  foam  pro- 
ducer that  does  not  conflict  with  any  pure  food  laws. 

It  Is  customary  among  many  pharmacists  to  use  one 
pound  of  powdered  cooa  for  two  gallons  of  finished  syrup, 
but  the  intensified  flavor  caused  by  the  sodium  chloride 
makes  this  amount  ample  for  2V4  gallons,  thereby  secur- 
ing 25  per  cent,  more  syrup,  which  saving  is  considerable 
in  these  times  of  fierce  competition  and  increased  costs. 

To  flavor  a  13-ounce  glass  of  soda  water  requires  IMt 
fiuid  ounces  of  this  syrup,  costing  %  of  a  cent,  to  which 
should  be  added  one  teaspoonful  of  pure  cream. 

•Read  at  a  tn«etlng  of  the  Pennsylvania  Pharmaceutical 
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The  Old  and  the  New  Way  of  Running  a  Soda 
Business. 

By  A.   0.   GiNTHEK. 

loo  often  those  in  the  soda  water  business  complain 
...at  it  is  not  sufficiently  profitable,  when  this  condition 
is  brought  about  entirely  by  lack  of  system  and  proper 
equipment.    The  manufacturers  of  soda  water  apparatus 
have  spent  years  of  untiring  effort  to  perfect  their  prod- 
ucts, and  they  offer  the  dispenser  every  opportunity  of 
securing  all  the  profit  possible  if  he  will  only  avail  him- 
self of  it. 
;       The  soda-making  and  dispensing  apparatus  of  earlier 
times  was  both  crude  and  cumbersome.     The  first  foun- 
tains were  merely  stone  boxes,  metal  lined,  having  as  in- 
sulation one  inch  of  ground  cork,  poured  in  between  the 
metal  lining  and  the  outer  stone.     The  cork  eventually 
became  reduced  to  a  jelly-like  substance  that  settled  down, 
leaving  often  more  than  half  the  height  of  the  cooling 
compartment   unprotected;    consequently   the   ice  melted 
rapidly.    To  maintain  a  proper  temperature  it  was  neces- 
sary to  use  large  quantities  of  ice,  which  naturally  took 
away  from  the  profit.    The  syrup  containers  were  placed 
inside  of  the  fountain  directly  against  the  cooling  com- 
partment, so  as  to  insure  the  syrup  against  souring.     In 
drawing  syrup  the  dispenser  looked  down  on  the  glass 
and  invariably  drew  too  much,  in  fact,  seldom  drew  the 
same  amount  twice — with  further  Inroads  on  the  profit. 
The  time  consumed   in  pouring  was  considerable.     The 
conditions  under  the  dispensing  counter  and  on  the  floor 
were  deplorable,   from  a  sanitary  view.     There  was  no 
way  to   overcome  wet  floors,  as  the   dispenser  in  rush 
times,   having  the  fountain  at  his  back,   in   turning  to 
place  the  glass  before  the  customer,  would  spill  enough 
to  keep  the  floor  in  such  a  condition  as  to  necessitate 
placing  wood  or  steel  mats  behind  the  counter,  to  enable 
the  dispenser  to  keep  out  of  the  slop.     Notwithstanding 
these  drawbacks,  there  are  many  of  this  style  of  fountain 
still  in  use  today. 

.\  comparison  between  the  old  and  the  new  style  foun- 
tain will  demonstrate  the  imperative  need  of  abandoning 
the  former. 

Let  us  look  at  an  up-to-date  fountain  for  a  moment. 
U  is  made  of  stone  throughout,  the  exposed  portions  of 
marble,  the  unexposed  portions  of  plate,  selected  for  its 
tensile  strength  and  non-absorbing  qualities,  so  that  there 
is  no  wood  to  absorb  moisture  and  swell,  causing  breaks. 
The  cooling  chamber  and  ice  cream  cabinets  are  insulated 
— the  best  having  three  inches  of  pure  cork.  (Cork 
bound  together  with  pitch  or  asphaltum  will  not  In- 
sulate properly,  as  the  foreign  matter  hardens  under  the 
action  of  the  cold  and  becomes  a  conductor  Instead  of  an 
insulator.) 

Next  In  importance  is  the  metal  lining  of  the  fountain. 
It  must  be  chemically  pure  and  non-corrosive.  Tinned 
copiier  is  too  soft  to  withstand  the  hard  usage  that  ice 
cream  cabinets  are  subjected  to,  and  it  must  be  strength- 
ened with  a  harder  metal.  When  sheet  iron  is  used  in 
conjuctlon  with  copper,  galvanic  action  usually  occurs, 
resulting  In  disintegration  of  the  copper.  Neither  Is  gal- 
vanized iron  fitted  for  the  purpose,  as  the  impurities  (sul- 
phur, nianaganese,  potash,  etc.),  accumulate  in  spots 
throughout  the  sheet,  and  cause  what  is  known  in  the 
crade  as  pitting.  The  metal  employed  In  the  linings  must 
be  chemically  pure  to  withstand  the  exacting  conditions 
without  corrosion. 

There  is  no  covering  for  the  dralnboards,  cabinets,  etc., 
that  can  equal  German  silver,  18  per  cent,  nickel.    It  has 
the  color  of  silver,  is  easily  worked  and  presents  an  at- 
Mve  appearance;   above  all,  Its  wearing  quality  U  a 
'■n  fact, 
.-•ote  how  quickly  the  dispenser  can  serve  his  custom- 
ers.   He  Is  facing  them,  with  everything  necessary  before 
him.     A  glass  Is  right  under  bis  hand— one  push  on  the 
Munger  of  the  syrup  pump  and  a  graduated  amount  Is  In 
the   glass — every   drink  measured  accurately  and   your 
profit  assured. 
The  syrup  pump  should  be  a  good  one;  one  made  of 
block  tin,  which  Is  Impervious  to  the  action  of  the 
acid  in  the  syrup;  the  pump  will  be  still  better  If 
s;i\(T  plated. 

Too  much  attention  cannot  be  given  to  the  coolers. 

■I  I  -..■„  niust  be  considerable  water  on  storage  at  all  times; 

iiust  not  mind  about  circulating  capacity,  but  just 

. L  on  dead  storage  capacity,  three-Inch  cylinders,  etc. 


A  properly  made  cooler  having  large  storage  capacity  will 
run  soda  water  that  is  cold,  no  matter  how  fast  it  is 
drawn;  such  a  cooler  will  save  considerable  gas,  as  the 
water  on  storage  is  cold  and  will  readily  absorb  the  gas, 
giving  a  saturated  solution  at  a  lower  consumption  than 
the  smaller  cooler  that  is  emptied  by  the  drawing  of  a 
few  glasses. 

Draft  arms  play  an  important  part.  They  should  not 
require  new  washers  every  couple  of  months.  The  cause 
of  leaking  is  found  in  the  metal  seat  against  which  a 
hard  fiber  washer  is  continually  grinding  back  and  forth, 
wearing  away  the  seat  and  causing  leaking  in  spite  of  all 
the  washers  that  can  be  put  In.  The  lower  priced  the 
draft,  the  more  quickly  it  is  worn. 

In  summing  up  the  vital  points  in  a  soda  fountain,  con- 
sider the  maker;  buy  from  one  whose  reputation  for 
knowing  his  business  and  producing  the  best  on  the  mar- 
ket. Beware  of  the  dispenser  who  knows  it  all;  just  be- 
cause he  has  dispensed  soda  water  all  his  life,  it  does  not 
follow  that  he  knows  the  construction,  material  and  re- 
frigerating principles  of  the  fountains  at  which  he  has 
worked.  As  the  great  majority  of  fountain  buyers  have 
no  real  technical  knowledge  of  the  subject  they  are  de- 
pendent upon  the  reliability  of  the  manufacturer  from 
whom  they  buy.  Too  many  say  that  they  must  have  a 
fountain  so  many  feet  long  for  so  much  money,  and  they 
get  it,  but  how  long  does  it  last?  And  how  much  do  they 
spend  in  repairs  in  the  comparatively  short  time  that  it 
lasts?  Price  does  not  mean  anything  unless  in  compari- 
son with  values— what  you  get  for  your  money  deter- 
mines whether  it  is  cheap  or  not.  The  proper  way,  from 
an  investment  standpoint,  is  to  demand  a  certain  quality, 
and  that  a  high  one,  and  then  go  out  and  buy  it  at  the 
best  price  possible  without  sacrificing  quality. 

To  get  back  to  the  profit  end  again,  the  cost  of  soda 
water  at  some  fountains  eats  into  the  profits  unduly.  As 
a  rule,  soda  water  by  the  ten-gallon  tank  costs  |1,  10  cents 
per  gallon;  often  the  delivery  charges  run  this  up  to  15 
cents  per  gallon.  The  purchaser  is  dependent  upon  the 
condition  of  demand  as  to  delivery,  and  often  around  the 
big  holidays  and  Saturday  is  without  soda  water,  owing 
to  the  manufacturer's  inability  to  handle  the  volume  of 
business.  An  up-to-date,  continuous  carbonator,  either 
electric  or  hand  power,  will  produce  a  better  soda  water 
than  is  usually  furnished  in  tanks  at  a  cost  of  one  cent 
per  gallon;  a  clear  saving  of  from  9  to  H  cents  on  every 
gallon  used.  Besides,  there  is  no  question  as  to  the  sup- 
ply—it is  an  impossibility  for  business  to  suffer  for  the 
want  of  soda  water.  The  soda  water  so  made,  costs  In 
the  glass  but  one-twelfth  of  a  cent,  so  the  value  of  proper 
equipment  is  evident,  and  is  appreciated  by  those  who 
are  progressive  and  out  for  all  the  profit  to  be  had. 

Buy  good  and  up-to-date  equipment,  systematize  your 
business,  looking  carefully  at  the  cost  sheet  so  as  to 
stop  the  leaks.  Makeshift  apparatus  and  loose  business 
methods  cannot .  be  expected  to  bring  profit.  There  is 
money  in  the  soda  water  business  for  those  who  go  after 
it  In  a  business  way. 


Service  at  the  Fountain. 

it  is  the  little  extras  that  make  service  a  drawing  card. 
A  glass  of  water  should  go  with  every  dleh  of  loe  orean, 
and  It  should  be  served  before  the  dispenser  starts  to 
wait  on  the  next  ouatomer.  The  customer  oertalnly 
should  never  be  compelled  to  ask  for  any  portion  of  his 
servloe.  One  Arm  of  phenomenal  suocees  has  this  rule: 
"Serve  ever>-  customer  properly  and  fully  before  start- 
ing to  serve  the  next  one." 

The  paper  napkin  is  an  inexpensive  trifle,  but  one  that 
is  greatly  appreoiated  by  the  lady  customers  and  by  many 
men.  The  use  of  ipectel  designs  aikitroprlate  to  the  sea- 
son of  the  year  Is  a  good  thing  and  gives  tone  to  the 
service. 

The  appeal  to  the  eye  Is,  of  course,  important,  but  where 
soda  or  Ice  cream  is  too  highly  colored  It  repels  rather 
than  appeals  to  the  educated  eye. 

One  of  the  things  to  avoid  Is  an  excem  of  9}'rup  In 
drinks.  It  kills  the  business  and  pleases  but  few.  Some 
customers  like  the  drink  a  little  sweet,  but  they  are  very 
limited  In  number,  and  the  only  reason  for  this  with 
many  of  them  is  the  fear  that  they  won't  get  their 
money's  worth.  We  have  to  humor  this  class,  but  we 
Hliould  not  make  every  one  else  suffer  because  of  their 
whims. 
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The  Elusive  Drug  Store.* 

Bt  a.  Victim. 

Once  there  was  an  obliging  soul  who  consented  to  do  a 
favor  for  a  friend.  He  was  ever  ready  to  do  favors  for 
people  who  asked  him,  and  this  time  he  was  especially 
willing  because  the  friend  had  sickness  in  the  house  ana 
requested  him  to  get  a  prescription  filled. 

Go  to  the  nearest  drug  store,  the  friend  said. 

With  the  doctor's  note  to  the  druggist  in  his  hand,  the 
obliging  soul  started  on  his  quest.  He  hadn't  thought  to 
ask  where  the  drug  store  was,  although  a  stranger  in  the 
neighborhood.  He  figured  out  that  he  knew  a  drug  store 
when  he  saw  one,  the  same  as  he  could  spot  unerringly  a 
grocery  or  a  butcher  shop. 

In  this  respect  he  was  away  oft  In  his  reckoning.  He 
couldn't  spot  anything  that  even  looked  like  a  drug  store, 
and  he  was  getting  out  of  wind.  He  figured,  not  unnatu- 
rally, that  one  could  tell  the  purpose  of  a  store  by  the  con- 
tents of  Us  show  window,  and  this  was  the  mistake  that 
pulled  the  obliging  soul  out  of  his  orbit  and  sent  him 
spinning  through  space. 

After  he  had  gone  seven  blocks  without  passing  a  single 
show  window  with  red,  green  and  purple  glass  bottles  in 
It,  the  obliging  soul  became  desperate  and  began  to  won- 
der whether  he  couldn't  have  the  prescription  put  up  in  a 
saloon,  of  which  there  were  plenty,  or  at  a  delicatessen 
shop,  of  which  there  were  three  on  an  average  to  every 
hundred  yards.  He  took  a  look  at  the  prescription,  and 
one  look  was  enough.  It  was  written  in  the  confidential 
cipher  which  doctors  employ  when  addressing  druggists, 
and  the  obliging  soul  at  once  realized  that  if  he  couldn't 
make  It  out  no  Irish  saloonkeeper  or  Dutch  delicatessen 
dealer  could.  So  he  kept  on  his  way  like  a  man  with  a 
weak  heart  In  the  fourteenth  mile  of  a  marathon. 

"There  must  be  one  on  the  next  block,  sure,"  he  would 
mumble;  "if  there  ain't,  I'll  come  out  here  and  open  one 
myself.  There's  a  great  chance  for  a  druggist  in  this 
neighborhood." 

He  was  a  conscientious,  sympathetic  person,  this  oblig- 
ing soul,  and  all  at  once  it  occurred  to  him  that  some- 
body might  actually  be  suffering  for  lack  of  the  medicine 
that  he  had  been  trusted  to  get.  Suffering?  Yes;  perhaps 
dying!  This  thought  stopped  him  short  one  minute,  and 
spurred  him  on  the  next,  until  at  last  he  dimly  realized 
that  he  had  been  retracing  his  steps  in  the  hope  that  there 
was  a  drug  store  along  the  route  that  he  had  overlooked. 
He  began  to  wabble.  He  began  to  totter.  His  surround- 
ings became  a  mist  to  him;  then  went  suddenly  black. 
He  had  fainted  In  a  doorway,  the  prescription  still  grasped 
In  his  cold,  gloveless  hand. 

When  he  came  back  to  consciousness  he  was  surrounded 
by  a  little  group  of  men,  including  a  policeman.  He  was 
seated  on  the  floor  of  a  store  of  some  sort,  propped  up 
against  the  base  of  a  show  case.  Outside  in  the  street 
there  was  a  small  mob,  breathing  against  the  door  and 
window  glass.  The  obliging  soul  took  a  dazed  look  around 
and  tried  in  his  muddled  way  to  figure  out  the  usual 
"Where  am  I?"  problem.     He  failed  utterly. 

It  was  a  queer  sort  of  a  store.  He  vaguely  recalled 
having  seen  It  on  his  wild  chase  down  the  avenue,  and 
now  It  was  queerer  than  ever.  Its  stock  consisted  of  souv- 
enir post  cards  and  calendars,  some  of  them  hanging  in 
long  strings,  others -heaped  in  baskets;  cameras  and  cam- 
era supplies,  perfumery  and  toilet  waters,  shaving  soap, 
powder  and  brushes;  cigars,  cigarettes  and  pipes;  framed 
pictures,  candy  In  boxes  and  buckets,  telephone  booths, 
cold  cream,  rouge  and  face  bleach;  hair  brushes  and 
combs,  bird  cages  and  seed,  button  hooks,  books  and  soap. 
"I  guess  this  is  a  church  fair,"  thought  the  obliging  soul 
to  himself,  "and  they're  administering  the  last  rites." 

But  somebody  asked  him,  "How  do  you  feel  now?  Bet- 
ter?" 

He  looked  at  his  questioner,  and  mechanically  opened 
his  mouth  when  some  liquid  in  a  glass  was  offered  him. 
Instantly  he  sat  up.  The  liquid  brought  vividly  to  mind 
his  hapless  quest.  It  was  ammonia;  he  knew  it  by  the 
smell,  and  ammonia  was  sold  in  drug  stores.  He  clawed 
about  wildly  for  his  prescription;  it  was  still  beside  him, 
on  the  floor.  He  tried  to  rise. 
"I'm  all  right,  thank  you,"  he  stammered;   "I'm  quite 
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well  now,  much  obliged  to  you.  Don't  detain  me,  I  be- 
seech you.  I  must  find  a  drug  store  no  matter  what  be- 
comes of  me.    This  prescription " 

"Why,  this  is  a  drug  store,"  said  the  man  with  the 
ammonia  glass;  "you're  in  one.    What " 

"Thank  heaven!  At  last!"  cried  the  obliging  soul, 
scrambling  weakly  to  his  feet;  "how — how  long  have  you 
been  here?" 

"About  ten  years,"  said  the  druggist,  calmly. 

"I  don't  see  how  I  missed  you,"  the  o.  s.  went  on;  "you 
must  be  the  only  one  in  ten  miles." 

"On  the  contrary,  there  are  five  within  four  blocks,  and 
I'm  thinking  of  getting  out  myself  and  moving  some- 
where where  every  other  store  isn't  a  druggist's.  As  it  is, 
I'm  about  the  only  one  around  here  who  has  stuck  to  the 
drug  business;  all  the  rest  of  them  have  gone  in  for  side 
lines." 

Mutely  the  obliging  soul  handed  out  bis  crumpled  pre- 
scription. 

"Fill  it,"  he  said  briefly,  and  sat  down  next  to  some 
hand-painted  china. 

On  his  lonely  way  home  the  obliging  soul,  who  was  still 
in  considerable  of  a  haze,  stopped  in  at  a  milliner's  and 
tried  to  buy  a  sundae. 


Artificial  Causes  of   High   Prices   of   Domestic 
Botanical  Drugs. 

Following  widely  circulated  reports  of  scarcity,  de- 
creased output,  and  damage  to  growing  plants,  market  Quo- 
tations of  a  number  of  domestic  botanical  drugs  have  reg- 
istered sharp  advances  in  price. 

Among  the  domestic  botanicals  that  have  been  most  af- 
fected are  golden  seal,  which  has  advanced  75  cents  per 
pound;  senega  root,  which  shows  an  increase  of  20  cents 
per  pound;  cascara  bark,  and  peppermint  oil,  both  of 
which  have  increased  materially  in  market  price. 

Examination  of  actual  crop  conditions,  with  exception 
In  the  case  of  cascara  fail  to  show  adequate  cause  for  the 
increases  cited.  Conditions,  as  far  as  can  be  estimated  at 
sources  of  supply,  are  about  normal.  The  market  is  bare 
of  old-crop  cascara,  and  a  slight  price  increase  is  perfectly 
normal.  The  1916  "peel"  has  been,  without  doubt,  rather 
small,  but  there  has  been  no  such  diminution  in  crop  as 
would  warrant  radical  price  advances. 

In  commenting  upon  the  abnormal  prices  now  prevail- 
ing, one  of  the  most  extensive  handlers  of  these  botanicals 
in  the  United  States  stated  recently  that  when  an  inquiry 
comes  to  New  York  from  Europe  for  certain  domestic 
botanical  drugs,  the  inquiry  is  telegraphed  to  all  parts  of 
the  West,  and,  if  given  to  several  brokers,  is  also  wired 
by  them  to  agents  in  different  parts  of  the  country,  with 
the  result  that  the  impression  is  spread  abroad  that  a 
large  amount  of  the  drug  is  desired  and  that  it  Is  In  great 
demand,  when  the  entire  order  may  not  amount  to  half  a 
ton.  The  result  is  a  sharp  advance  in  price  without  an 
order  necessarily  being  given  in  the  sections  where  the 
inquiry  was  made. 

Some  price  advances  have  been  normal,  but  many  In- 
deed have  been  the  result  of  speculation,  of  holding  back 
until  the  price  was  right,  and  of  the  circulation  of  purely 
fictitious  reports  of  excessive  demand  and  short  supply. 


John  A.  Davis  has  been  in  business  at  Carey  street  and 
Harlem  avenue,  Baltimore,  for  thirty  years,  and  during 
all  that  time  has  consistently  refused  to  sell  cigars  and 
soda  water  on  Sunday.  He  puts  a  canvas  cover  over  his 
fountain  Saturday  night  and  takes  it  off  Monday  morn- 
ing, and  on  Sunday  supplies  free  ice-water  to  all  the 
thirsty  who  come  in  for  a  drink.  When  he  started  to  do 
this,  he  says,  he  had  in  mind  only  a  professional  prin- 
ciple, but  he  has  found  that  his  course  has  been  a  big 
advertisement  for  his  prescription  and  general  business. 
In  one  month  the  past  summer  he  filled  nearly  five  hun- 
dred more  prescriptions  than  he  had  ever  filled  in  the  cor- 
responding month  before.  Mr.  Davis  was  recently  on  a 
vacation  trip  to  this  city. 

During  the  night  of  October  17th  the  drug  store  of  the 
Reynolds  Drug  Company,  at  Warren,  Pa.,  was  damaged 
by  a  fire  which  caused  a  loss  of  nearly  $100,000  to  that 
and  adjoining  properties. 
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